Technical and Bibliographic Notes / Notes techniques et bibliographiques

The Institute has attempted to obtain the best original
copy available for filming. Features of this copy which
may be bibliographically unique, which may alter any
of the images in the reproduction, or which may
significantly change the usual method of filming, are
checked below.

’

/

T Coloured covers/
-] Couverture de couleur

Covers damaged/
Couverture endommagée

Cavers restored and/or laminated/
Couverture restaurée et/ou pelliculée

Cover title missing/
Le titre de couverture manque

Coloured maps/
Caites géographiques en couleur

Coloured ink {i.e. other than blue or black)/
Encre de couleur (i.e. autre que bleue ou noire)

Coloured plates and/or illustrations/
Planches et/ou illustrations en couleur

[N

Bound with other material/
Relié avec d'autres documents

Tight hinding may cause shadows or distortion
along interior margin/

La reliure serrée peut causer de ‘'ombre ou de 3
distorsion le long de la marge intérieure

Blank leaves added during restoration may appear
within the text. Whenever possible, these have
been omitted from filming/

|1 se peut que certaines pages blanches ajoutées
fors d’une restauration apparaissent dans le texte,
mais, lorsque cela était possible, ces pages n‘ont
pas été filmées.

Additional comments:/

Commentaires supplémentaires:

This item is filmed at the reduction ratio checked below/

L’Institut a microfilmé le meilleur exemplaire qu’il

lui a été possible de se procurer. Les détails de cet
exemplaire qui sont peut-8tre uniques du point de vue
bibliographique, qui peuvent modifier une image
reproduite, ou qui peuvent exiger une modification
dans la méthode normale de filmage sont indiqués
ci-dessous.

Coloured pages/
Pages de couleur

Pages damaged/
Pages endommagées

Pages restored and/or laminated/
Pages restaurées et/ou pelliculées

Pages discoloured, stained or foxed/
V _] Pages décolorées, tachetées ou piquées

Pages detached/
Pages détachées

7| Showthrough/
Transparence

)
Y Quality of print varies/
V| Qualité inégale de I'impression

Continuous pagination/

Pagination cantinue

Includes index{es)/

Comprend un (des) index

Title on header taken from:/
Le titre de 'en-téte provient:

Title page of issue/
Page de titre de la livraison

Caption of issue/
Titre de départ de la livraison

Masthead/

Ce document est filmé au taux de réduction indiqué ci-dessous.

10X 14X 18X

2Xx

Genérique (périodiques) de {a livraison

26X 30X

Vil

12X 16X

20X

24X 28X

32X



JULY, 1890. VOL. Vi, No. 87.

| CANA g»‘
BOOK.
STATIONE R
- FANCY GOODS
MUSIC AND
WALL PAPER

TRADES - _—==




BOOKS AND NOTIONS.

TH

MANUFACTURERS’ LIFE |NSURANGE (JOMPANY

AND THE
Manufacturers’ Accident Insurance Company.
y

HEAD OFFICE : Yonge Street, Trader's Bank Chambers, Toronto.

Authonized Capital, $2,000,000 and $1,000,000 respectisely.

Most Libeial and Varied Forms of Life or Accident Policies Issued. Life Policies
incontestible on any grounds whatever after three years.

PRESIDENT -...Rt. Hen. SirJohn A. Macdonald, P.C,, G.C.B.

l(‘.l-:o. GUODERHAM, Esq, President Bank of Tolouto.
VICE PRESIDENTS . TwWa, Bre, Esq, Organ Manufacturer, Guelph,
S. F. McKiNNON, Wholesale Milliner,

JNO. F. ELLIS, Managing Director.
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« ADVERTISEMENT
3 IN THE " A
P BOOKS AND NOTIONS. §
R T M WOT et ket W

W hen writing to our advertixers please inclose
tho above,

J.L.JONES,
WOOD ENGRAVER,
8% JORIZKING STEAST
TORONTO,cANADA -

NO EXPERIMENT!

THE SHANNON LETTER & BILL FILE AND BINDING CASE
Are s0ld in every civilised country in the World!  And are universally considered “the Best ™ !

No Stationer desirous of buikding up agood trade, or holdiny
that which he has, can afford shelt-room to WORTHLESS
IMITATIONS which no intelligent man will buy a second
time, while the GENUINE TRIED AND TESTED
SHANNON GUODS can be obtained of any reputable job-
ber and satisfaction guaranteed.

BOTH FILE AND BINDING CASE

tave been GREATLY IMPROVED and the careful dealer
will not be mislead by imitations of forms long since discarded,
‘The Flle Improved, the Price Reduced, Dis-
counts Increased. Genuine. Send for Circulars.

MENTION BOOKS AND NOTIONS. MANUFACTURED IN CANADA ONLY

“aitd v v oN

3™ TETTIANRARNAANANY
RSN - ST - .- ~ -
T ‘.F&\b\‘-\';q'l“"-‘?.,,
BY

Office Specialty W'fg Co., nssavsr. Toronto.

ELLIOTT HOUSE .

COR. CHURCH & SHUTER STREETS, -
TORONTO.

Rates, $1.50 and $2 Per Day; = W’Tﬁwwp‘

Elevator. Stecom Heat, Baths, 2384 u DBU'

Electnc Bells, Ete. ‘. r, n =
e X } 1

Take Church § Can ' ' ”I -

Iake Churc ticet Carn from '- - n EI .

Union Station. — ——

J. W.HIRST, Manager.

JOHN HIRST, - . - Proprietor. Late with The Barber & Ellin Co.

DESKS

OFFICE, LIBRARY,
CHURCH AN SCHOOL

FURNITURE

JOHN M. BLACKBURN & C0.,

41 COLBORNE ST., TORONTO,,
—AND-
162 ST. JAMES ST., MONTREAL.
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—ARE OFFERING=—

“PHOENIX BRAND”

—_INe—

Colored, Grey aud Sofid Balls.

Cricketing, LaCrosse, Base Ball, Crocquet
and Tennis Goods.

The most complete line of OUT DOOR
GAMES and SPRING TOYS. Catalogue
will be ready in a few days.

Toronto and Montreal.

JNO. UNDERWOOD &G0
INKS

AND

MUCILAGE

In use by Dominion and Provincial Govern.
ments, Railway Companies, leading
Banks, etc., etc.

John Underwood & Co.
10 Johnson Street, - TORONTO.
NEwW YORK AND CHICAGO.

STANDARD

COMMERGIAL WORKS.

The Importers’ Guide or Sterling

Advance Tables.
12 mo., cloth, 76¢c. Leather, $1.00.

Matte's Intorost Tablos at 3 per 6ont...c.cveenne ©s 00
Matto's Intoreat Tables at from 4 to 10
cent, 5th editlon . .. ... e
Oaton’ Storling Exohange Tables, demy,
HA BOUNM (v i o0 aiiiien senes cssneneans
Losuour's Exchange Tables, Sterling snd
French, asconding by 16tha......cooocviiiiiivnnn
Anglo-Frenoh Caloulator, Tables of Fronch
into Storling monoy. And Fronch moasure,
gry and liquid, into Enuglish measure, cap.,
vo

8vo.

MORTON, PHILLIPS & BULMER,

Stationers, Blank Book Makors and Printors.

1755 AND 1757 NOTRE DAME ST., MONTREAL

»

H. A. NELSON & SONS
|
|

BROWN BROS.
MANUFACTURING STATIONERS.

VERY COMPLETE, NEW, FRESH. éALEABLE.

WE ARE CONSTANTLY RECEIVING

” New Goods from the First Markets of the World

and adding Fresh Lines of our own Manufacturo whioch enablles us to
offer Great inducoments to purchasors.

HEADQUARTERS FOR
ACCOUNT BOOKS. PAPER—Writing, Printing and others.
STATIONERY. OFFICE SUPPLIES. STATIONERS’
Novelties and Specialties. FANCY LEATHER GOODS.
BOOKBINDERS’ LEATHER ard other materials. PRINT-
ERS’ SUPPLIES. NEW LINE WRITING TABLETS.

64-68 King St. East, Toronto.

Established 1868,

HIGKSON, DUNGAN & GO.

25 Front St. West.

WE are showing this month a full line of all summer games :

Including, Cricket goods, Baseball goods, Lawn Tennis
goods, Croquet, ete.  As a special inducement we are offering
Hammocks, ete. at old prices, having purchased previous to the
advance in duty. Call and get prices.

Yours respectfully,
HICKSON, DUNCAN & CO.

E. P. DUTTON & Co.’s
LIST OF NEW BOOKLETS AND ART BOOKS

For the ensuing HoLipAy SeAsoN, is of & much more exten-
sive character than formerly, and comprises ** A SELECTION OF
Gexs ™ which no enterprising Bookscller can afford to be with-
cut.

We confidently request the Trade to place noorders for Book-
lets or Art Books, until they have had an opportunity of inspect-
ing Dutton’s New Publications.

C. M. TAYLOR & CO.

SOLE AGENTS FOR CANADA.

a superb assortment.

W, Hagelberg's Celebrated Christmas and New Year Cards,
i C. M. TAYLOR & Co., Sole Canadian Agents.

BAGSTHERS
GComprehensive Teachers’ Bibles

.. PEARL

,, BUBY

%W%QTYPES
Highest Authorities describe it as

BY FPAR THE BEST.

ELEVEN EDITIONS, PRICES FROM $1.00.

Sole Agents in Canada :

TORONTO WILLARD TRACT DEPOSITORY,

A. G. WATSON, Manager. TOROINTO.
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.MARCUSE, MONTREAL

STRIKING

will be the new Collection of

Christmas Cards,
Booklets and
Novelties

|Imocox>2

833 .
[:ﬂlll; shortly to be issued by
sv.| B, MARGUSE, Monted,

J. S. RUSSELL,

IMPORTERS OF

FINE FANCY
G-OODS.

ALL THRE NEWEST LINKS IN
Plush, Brass, and

THE NEWSDEALERS

Checking Book,

e ————————————

This book is now ready for delivery, and
will he mailed postage prepaid

PFPRERDR

TO ALL SUBSCRIBERS TO

BOOKJS AND NOTIONS

whose subscription is paid up for 1890.

To those who are not subscnbers it will
be supplied at

One Dollar per Copy

LLeather Novelties. | ADDRESS
Walking Bticks of Evory Dencription,
QGold, 8llver and Bteel Laces, Fringas, etc., for Re-
Hahia and Dress Tritnmings. BU"KS Aun NUTIUNS’
Natural India Goods, Moccasins, Snow-
shoes, Tobogans, etc. d
110 BAY STREET, - TORoNnTo, | Torento, - - Canada.
[ . -
Juhan Sale & 00 Gilt Mouldings
* | White and Gilt Mouldings
FACTORY : Plain, Shaded and Carv bakMouldings,

169 BLEEKER.
TELEPHONE 3106.

Sample Room, 24 Front E, Cor. Scoft

MANUFACTURERS OF
FANCY LEATHER GOODS,
POCKET BOOKS,
PURSES,
MEMORANDUM BOOKS,
MUSIC ROLLS,
SA ELS

CHATELAINE BAGS,
FOLIGS, Erc., Erc.

-TH BE-

Art Metropole

131 YONGE ST., TORONTO.

IMPORTERS OF

Atists' Colors and Adists' Materials

OF KRVERY DESCRIPTION.
Also Rngilsh Enamel pafute for Homae decoras
donr. Mostsaleable gooda In the market,

We are prepared to grant an Agoncy in overy
!o'n.tou{,ui\‘ Rayer, for the most Saloable and
Protitablo gooda in our line, which wo control.

CORREBPONDRNOR SOLIGITED.

Oxidized Mouldings, all colors,

Picture Frames, a liinds,

Etchings, Engravings, Photogravures,
Artotypes, etc,

Artists’ Materials

including Winsor and
Newton's Oil and Water Colors, Prepared
Canvas, Whatman's Drawing Papers,
Brushes, Lead Pencils, Academy Boards,
otc.

In great \'ariet)a

Looking Glass, Picture Qlass, Picture Hardware,
Easels, Room Mouldings, Curtain Poles, etc.

Recontly appointed Sole Agenta for the
Dominion of the Celebrated Art Publica-
tions of Goupil & Co., Paris, France.

Everything both Wholesale and Retall.

MATTHEWS, BROS. & (0.,

93 Yonge 8t., Toronto.

BUSINESS CHANCES.

— - . -

POR SALE.—Ono of the bust located Nows and
Stationery businesscs in the city of Hamilton.
Stock tiew and well-awsnrted. First-class reasons
tor nolling. Apply to Dox 1816, Hamllton, Ont.

GOOD ROOK, STATIONARY, AND MUSBIC
BUSINEKSS for sale, in the town ol Portage Ia
Prario, Manitoba, Thistown has over 3,000 inha-
bitants, and is aituatedin the best l-nnlnﬁdl-triot

intho Province For tull particulars apply to

A. BAYIBI&I
[ ] Portage in Prarie. ‘

HORN G000S

Our travellers will soon have overed the

country on their second trip—by far the
most successful since we started in business,
On their next trip their samples will be con-
siderably altered. Amongst other new lines
we would specially recommend to the in-
spection of the Trade a very large and
handsome line of

HORN GOODS

" CONSISTING OF

Whisk Holders,
Duster Holders,
Key Racks,
Shaving Sets,
Album Stands,
Perfume Stands,
Ink Stands, etc., etc.

The goods ave of the best finish, are strong
and useful and we know that we are selling
them at about HALF THE PRICE of any

other house in the country.

Do not fail to see the Samples,

The Hemming Bros Co., Ld,

76 YORK ST,
TORON TO.
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TRADE CHANGES,

A. H. Welsh, the manufacturing jeweler
of Toronto, recently obtained a compromise
with his creditors, the most deeply interested
of whom were Montreal watch and jewelry
wholesalers. The old firm of Welsh & Trow.
ern, so successful when together, evidently
acted unwisely in separating, for Mr. Welsh's
assignment wasonly a repetition of a similar
act of Mr. Trowern's about a year ago.
“ United they stood, divided they fell.”

Moosomin—a flourishing town in the
Northwest—was visited by the fire fiend the
first week in June, We regret to say that
the buildings were of such a nature that the
fiames could not be controlled befcre they
had completely destroyed seven stores. Of
these threé were general stores kept by F. G.
Lewin,Narvolansky & Ripstein, and Richaid
Tees, while the four remaining were kept by
two druggists, E. H. Scott, and H. J. Ruffles,
a stovemaker, Geo. A. Morrison, and a
watchmaker, J. M. White. We heartily sym-
pathize with our friends in their severe loss,
and only hope that they were sufficiently in-
sured to enable them to start again. Look
to your insurance reader.

H. Lawrence, a small stationer in Mon-
treal, assigned on the 7th June, for the bene-
fit of his creditors. In the same city, A. L,
Kent has been appointed provisional guar-
dian in the estate of Jas. Hoolahan, whole-
sale dealer in fancy goods.

Buckley Bros., the well known Halifax
druggists and dealers in fancy goods and
stationery, who have been running two well
equipped stores during the last year or so
have dissolved partnership, and in future will
manage their respectivebusinesses separate-
ly under the styles of Avery F. and Albert
H. Buckley. As both brothers are regarded
by all who know them as exceptionally up-
right and business-like, we predict for
them both separately the same success that
has crowned their joint efforts in the past.

W. J. Holden, the Southampton druggist,
is closing up voluntarily, while Amos H.
Blakely, of Stellarton, has asked the law to
come in and settle between himself and his
creditors,

Early in June fire destroyed, partially, the
premises of A. R. Dobson, the bookseller of
Bowmanville. Mr. Dobson 1s, however, inas
good shape now to continue his business as
before.

R. A. Nisbet, one of the most respected
members of the drug trade in Halifax, has
been called to his last rest, esteemed by all
who met him and beloved by those who knew
him best. His death has left a blank not
casily filled. We tender our sympathies to
the members of his family.

Each month witnesses new sales and trans-
fers of business. There are always to be

found men who imagine they can make a
fortune where others have lost their last cent.
Two of Oshawa’s drug stores have lately
changed hands, G. T. Ryley has bought out
W. T. Atkinson, while R, A. Scarett has dis-.
posed of his business to].\W. Higginbotham.

Mortgages and bills of sale are still mat-
ters of daily occurrence, though this month
seems to have been specially free from re-
ports in the fancy goods and book trade.
Every day the wholesaler becomes more se-
vere in this respect, and the retailer learns
that the giving of preferences of this kind
means little else than the ordering of his
commercial coffin. If you have one ordered
countermand before it is too late, and seek
advice from the best physician in your town
and ask the real cause of your ailment.

L. T. Joudry, jeweler of Moncton, is exper-
menting on a compromise at 25 cents on the
dollar as a great favor to his creditors, who

one and all declare that they will not consi-
der such an offer.
NOVELTIES, ETC.

Amongst the novelties ofthe day is a fancy
colored celluloid bouncing ball for drawing
roomn use. Made up in a great variety of
colors, and being quite solicf to feel though
entirely light, and bouncing from the floor or
wall equally as well as a rubber ball, it meets
with universal favor. It has one draw back.
Being made of two hemispheres stuck to-

ether, it will not stand being struck with
?()rcc against anythini hard such a stone
pavement. It should however make a good
Christmas toy.

The combination of plush and Persian
silver is very popular this year, and cases of
all kinds are being made in the new style.
There is a strength and durability about it
that is not to be had in the old style of plush
cases while the appearance is far ahead.

Horn goodsare becoming very fashionable.
Made up in whisk holders, duster holders,
key racks, ink stands, perfume stapds, album
stands, and even shaving sets, they scem to
threaten even plush cases in sales. The

rices we are told are far below what they
Eave been in previous years.

Gatuze fans are gradually becoming more
popular, though the satin and feather goods
stirl hold _the ascendancy. In the United
States the gauze goods have outstripped the
stronger and more sensible kinds almost en-
tirely.

Solid leather travelling cases are meeting
with a demand somewhat in excess of pre-
vious years. People are beginning to find
out that.what the Englishman takes a fancy
to must be durable as well as handsome.

With the issue for June 26th the New York
“Nation” closed the twenty-fifth year of its
existence. It was a pioneer in this country
as an independent weekly review of politics
and literature, and has lonibcen arecognized
authority at home and abroad. It has re-
mained under one management from the first
number to the present day, and its list of con-
tributors during the twenty-five years of its
publication has included most of the leading
names in literature, science, art, philosophy
and law in this country, and many of corre-
sponding eminence in Europe. A bound
volume of the “Nation” presents one of the
most complete and accurate condensed re-
cords procutable of the world’s current his-
tory, with impartial comment on questions
which should occupy the attention of thought-
ful men.

STATIONERY NOTES.

The beautifully tinted letter paper and
envelopes, which under the name ¢ Elegante”
were ushered upon the market by Hart &
Company a few months ago, are receiving a
wide spacial call. Their delicate colors make
an excellent back ground for monograms,
crests, cte., which Hart & Company have the
best facilities for emblazoning. We have
never seen note paper made more luxuriously
beautiful than the specimens which this firm
exhibit of their embossed lettering and
blazoning. The work is draughted and super-
vised by an artist from the old country, The
obtaining of orders from the people of taste
and fashion in a town should yield the re-

tailer a retnunerative trade.
e et et

The newEnvelope and Stamp
Damper is an article that has
long been needed. Its purpose
is to abolish the unwholesome
and disagreeable necessity of
moistening with the tongue the
gum on cvery cnvelope and
stamp that has to be used. The
task of closing a few hundred
or even a few dozen envelopes
hecomes repellent to a corres-
pondent or an office hand. The
damper is an instrument of so
simple construction that it can-
not be deranged, while for
thoroughness as well as clean-
liness and health, it will soon
make the tongue an dntiquated
stamp and envelope damper,
It is a very portable article, be-
ing about the length and thick-
ness of an automatic pencil.
The lower end is the moistener,
which is supplied with water
from the tube above. Patent
has been applied for. The
Damper is sold for soc. by
Hart & Company.

The huge publishing concern, which has
been welded together under the name, The
John W, Lovell Company, continues to grow
in solidity and comprehensiveness. Other
establishments have been attached since our
last issue, and the stability of the league
seems assured. If so, trade will be bene-
fited. And not the least will it be favored by
what appears to be against the interests of*
traders, namely, shorter discounts. The
shorter the discounts the less will be the
temptation for decalers to cut prices. The
discount intheiU. S, is 30 percent. Duty
and freight will run prices here 20 per cent.
above those paid in that country.  Erastus
Wiman is a director of the John W. Lovell
Publishing Co.

The Perfection Playing Card Co., late of
Philadelphia, have moved to 71 and 73
Spring street, near Broadway, New York.

Mr. Oliver Manchee, of H. A. Nelson &
Sons, Toronto, was married on the second
inst. to Miss Ellen A. Phillips, They are
now enjoying their honeymoon.
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Bar'ber & Ellis:

COIVIPANY,
Nos. 43, 45, 47 and 49 Bay St., Toronto,
AN D

823 Craig St., Montreal,

AT WM M i & M o L SRR S R R e O R SR G S v SN A

Manufacturers of

THE STANDARD SERIES OF ACCOUNT BOOKS

ATLSO
THE MERCANTILE SERIES.

SOLE AGEINTS FOR THE CELEBRATED ST. NEOTS PAPERS.
The Best and Cheapest on the Market.

Wy R W WONR R W WL W3 NELAL SE O TR R A e P TR DI T I A

Importers of

Wedding Stationery, Programmes,
Announcement Folders and Fancy Cards.

We are now manufacturing a new and complete line of Papeteries in
Fancy and Plush Boxes.

The Envelope Department.

We have for the past Two months been compelled to run our factory
all night as our orders have been larger than ever.
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Books s NOTIONS

ORGAN OF THE
BOOK, NEWS AND STATIONERY ASSOCIATIONS OF
CANADA,
Subscription, $1.00 a Year, in Advance.
OFFICE, No. 8 WELLINGTON 8T. WEST, TORONTO, ONT.

RATES OF ADVERTISING:

Ono Pago............. l Munth 825 o { Ono l'ar .12 \(omhs 9"&0 o
One Golumn. ™. .10 0) | Ono Column_.... .. ) (X
HaltColumn... .. ... w0 W0 | Half Column ..., .. b . bﬂ 00

uartor Column ... " - 3 8 | Quartor Column .. . .. 350
Eighth Colunn ..., " 2 L.\ ighth Column .. " . 1B

Allcommunications futended for publication must bo sont in not later
than the $2ud of tho month,

Appress BOOKS AND NOTIONS, ToroxTO.

Booksellers' and Stationers’ Association of Ontario.

PRESUOENT SECRRTARY-TRRASURER ;

H. FRED. SHARP, St. Narys. J. B. MCLEAN, Toronto,
ExecuTive COMMITTYE:

R. 0. SMITH, Woalstock ; DONALD
J. A, NELLES, Guelph, BAIN,N.T.WILSON,AS. IRVING
W. MIDDLETON, Kingston, and 8. WALLACE, Tvrento,

Oflicinl Organ: BOOKS AND NOTIONS. Toronto.

VICE-PREBIDRNTS

OUR MONTREAL OFFICE,

Oun MoNTREAL OFFICE IS LOCATED AT 118 ST. Fraxcot8 Xavier St. Oun
REIMRERKNTATIVE, MR, HUGH C. MCLEAN, WILL BE PLEASED TO JAVE 8UR-
BCHINERS AND ADVERTISERS CALL UPON MIM THERE, HE WILIL ALSO PAY
SPECIAL ATTENTION TO GATIIERING BUSINESS ITEXMS AND ATTLNDING GENER-
ALLY TO THF. INTERESTS OF TII8 PAPKR,

—

TORONTO and MONTREAL, JULY, 1890.
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EpITOR BOOKS AND NOTIONS, Toronto :

Vol. V1. No. 87

Dear Siry—

MATTER that often strikes us its being rather
peculiar has recently come under our notice
in a forcible way. We refer to the fact of
firms such as The Methodist Book Room and
The Willard Tract going among the trade
and sclling their goods, then advertising ex-
tensively and directing all the pubhic to go or
send to them for what they want.  Don't you

y N think they ought to direct people to the local
dcalers :md ;,we the trade some kind of a chance ? If jobbers and
publishers try to divert the retail trade to themselves, in all fairness
they should not try to sell to dealers, and dealers should refuse to
purchase unless they are given a fair shewing. We enclose speci-
men advertisement of what we refer to. Don't you think dealers
could easily give 7 good reasons why they should refuse to purchase
from houses that advertise in this way, trying to shut out the local
booksellers? What is your opinion in the matter?

DEALER.
7 REASNNS WHY
Every Sunday-school should purchase Library and Prize Books
from the ““ Book Room.”
1. Because having the largest Stock-rooms in the Dominion we
carry the most complete stock.
2. Becausc our books are selected or published with care and
.'uhptcd to the wants of the Sunday-school.
3. Because we import our goods and handle the latest publica-
uons of all Jeading publishers.
. Because we buy in large quantities and can sell cheap, thus
;,mng the best bargains,
5 Recause we guarantee satisfaction.
. Because our discounts and terms are liberal,
7 Bceause “The Book Room” was cstablished by The Metho-
dist Church.

i‘%

The dual trade to which our correspondent refers, has long been
a vexation to retail dealers throughout the country. At first sight,

the question appears to have but one side to it, and that is the one
presented by * Dealer.”  Nothing seems more unreasonable than
that jobbers should first stock the retail trade, and then make use of
the business machinery which that retail trade invoked, to draw to
themselves part of the local demand that was caleulated upon by
the retailer when he bought from them.  Such a course lgnorcs the
retailer in the circulation of trade. The volume of trade is given a
free course until it reaches him, but he finds the channel partially
damned by those jobbers whom he bought from. The demand has
been more or less sated by their direct rivalry. Further, they are
known not simplv to acquicsce in such trade with consumers, but to
lay pipes for the direct accumulation of it.  This is the case as it
appears from the dealer's standpoint, and the injury to the retailer
which this aspect of the matter shows, is not imaginary. It is real,

and it is deplorable that it exists.

i**

There are conditions, however, that arc equally real, to which the
jobber submits in becoming a party to dirgct trade with consumers,
An examination of these conditions, while it does not acquit the
jobber nor mitigate the injury done to the retailer, will show that
the practice is more an outgrowth of necessity than of choice, a
necessity that is enforced upon the jobbers by the retail trade, by
competitors, and by certain classes of the consuming public.

*’i

The jobbers of whom the trade complain are those in whose
stock there is a large proportion of religious books. These are
specialties. The demand for certain kinds of them is only occa-
sional and linuted to a few supporters, But that demand is suffi-
cient to maintain a fair share of a local dealer's gencral trade. Why
is the local dealer not allowed to supply it? It is largely the fault
of the consumers that he does not supply it. Those consumers,
many of them wministers, read notices of every book that appears,
note the name of the publisher, or main distributer, and write to
himi when they want it.  What should this distributor do? He
defers to a great trade fact in the course he pursues. He knows
that the retail trade will not carry such special books. They shun
the nisk of handling stock in which the chance of doing business is
so precarious. He knows the local traders have not the book
sought for. Some years ago the firms complained against carried
a hundred samples of religious and devotional books, but after use.
less expense in keeping up the habit, they abandoned it as fruitless.
There was no trade call for such books. Thercfore, the retailers
remissness or over-caution is blamable for alienating to the jobbers
much of the local special demand. It might be argued, that the
jobber should direct the person who wants the special work, to order
through the retailer, or he should send it to retailer and notfy the
inquirer accordingly. \What retailer should he recommend, or select
it more than one trades in the place? Why should he discriminate
against any of his customers in favor of another? Or, if it is con-
ceded, that it would retard business to thus insist on trade coming
through a retail channel, it may be claimed that the jobber should
give the trade profit to the local dealers. Should he sclect some
one of them to give it to, or should he make a division among all
of them ? Clearly, by tacitly voung the trade in special books to be
too risky, retailers unanimously elect the publishers or main distei-
butors the sole organs of trade with consumers, and confine them-
selves to trade that is underlain by a more general demand.  That
appears to be the position in which such special trade has been
placed, and the retailers placed it thefe.

&’6

There is another class of trade, also special and considerable,
that the retail trader might as well have, but has not to any consid-
erable degree, and that is the filling of orders for Sunday School
libraries. Too much of that is done directly by the jobbing house,
Here a combination of circumstances forces the jobber to accept
any proferred order.  First, the institution that wants the library,
believing that it can do better at one of the headquarters of trade
than it can at any of its outposts, will order from the publisher or
controlling agent. The latter knows that to refer such an order to
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the lotal trade, 15 10 put in peril the chanee
of ultimately getuny it atall. For, thercare
other large buuk houses ready to take such
orders.  The local tader probably deals
with such other and s as ready to become
the agent of une of them for the relerred
order, as he 15 of the cstablishment which
referred 1t to i Or, the Sunday School
or other body which submitted the order,
finding the jobber requires tt to deal di-
rectly with the retler, who is supposed to
charge more, will in nine cases out of ten,
send the order to some other jubber. A
bird in the hand being worth two in the
bush, the jobber fills such orders when he
gets them, as he sees a great many chances
against the chance of such order ever agam
gravitating to him, if he once sets it scarch
ing a retail approach to his business.

What is to be learnt from thus is, that the
trade should be on the alert to capture that
fitful and unsuspected demand which has U
fugitive habit of going away from home for
the corrclative supply.  Who should know
better than the local dealer when a library
is wanted ? or who should know better than
a local dealer, how to convert a potential
demand for one into one actually>  That
should be part of his business, and he
should anticipate any order to the jobber,
by advice and inquiries relating to a pro-
spective one.  He should have figures to
submit to the library board that will open
its eyes to the faut that it can deal
as cheaply with him as with the jobbeis.
The jobber whom he represents may be
trusted not to become the local man's
rival in such circumstances.  For, the
local man, acuing as the agentof the former,
is able to post hun as to the terms offered by
representatives of cther jobbers, and thus
jobber and retailer work 1 sympathy.  As
to books wanted by special readers, the re-
tailer should know of the publication of these
as much as the men who want them, and he
should know who aie likely to want them.
These he should try to work up a trade
with, and order in lots to supply them.
If the retailer is wide-awake he can quench
the opposition of the jobber.  The retailer
takes too confined a view of the dutics of lns
trade. They do not consist in strict atten-
tion to the ordmnary demand solely. They
embrace the cultnation of a trade in special-
ties, which require a4 man to be all alive, to
be abreast of lus tine i the information and
the encrgy necessary to get hold of such
trade.  This we pomted out some time ago
when we advised retailers to be also boek
canvassers o 2 cCrtam extent.

I jubbers tind that their samples of special
books receive no attention from the retailers,
if they find consumers will apply to them.
selves, if they tind it impossible to apportion
profits on such sales among the local re-
tailers, they naturally conclude that the
most satisfactory way to do is to recog-
nize such trade. Further, since the thing
is countenanced by all jobbers, each thinks

such trade a legitunate object of develop-
ment, and knowiny that some jubber 1s to get
such trade, 1s determined not to be behind
hand in his pursuit of it.  He therefore ad-
vertises, though the advertiisements usually
appear in denuminational periodicals only.
‘The jobbers would rather do all their trade
through rctail channcls, but retailers either
shun the risk or do not make advances first,
One of the jobbing establishments complain-
cd of, The Willard Tract Society, puts on
cvery catalogue, circular, announcement or
other printed communication to the trade, the
direction. * Parties from a distance can order
direct through local bookseller.” It must also
be remembered that the two firms referred
to were established to retail books but there
are other jobbers for whose action there is no
such excuse.

ISCOUNT ON THE READERS.

In the May number of Books aAND No-
TIONS it was pointed out that retailers had
nothing to expect directly from the award of
the arbitrators upon the prices of the reading-
books. The question they had to settle was
one between the publishers and the public.
It was this . Are the publishers getting too
much for the reading-books ?  The contract
between the Department and the publishers
leaves that question alone referable to arbue
tration.  Other quesuions night anse, easily
forescen at the tune the indentures were 1n
preparation, but for them no provision was
made. One of these questions has ansen,
and has been a very lively one ever since the
introducticn of the present readers. Itis
that of discounts to the trade. It1s clear to
everybody that these discounts are too
small. It is inconceivable how a board of
arbitration, if the question were submitted to
it, cculd arrive at any award other than the
conclusion unanimously reached by the
trade, that the discounts are too small. But
in the agreement there is nu such eventuality
as the inadequateness of the discount con-
templated, so that the Minister cannot of his
own action, nor through the mediation of an
arbitrating body, redress anything that is
unjust to the booksellers. They have to han-
dle the books, but no matter how clearly
their experience has demonstrated the un-
profitableness of handling them upon the
present basis, they have no relief in the
agreement, or in the action of any party to
it, if we except the unlikely possibility of the
publishers giving more than the lowest dis-
count, 115 in their choice to do so, but not

.in their interest.

But indirectly the trade has something to
hope for from the arbitration, If prices are
pronounced too high, there will be an excess
to pare of The division of that excess be-
tween the trade and the consuming public
would be a fair question for the Minister to
submit to another board of arbitration, or
would be a fit subject for his own discretion-
ary disposal. The publishers would then be
out of the consideration of the Minister or

those to whom its solution nught be as-
signed. It would then simply be a question
between the trade and the public, as the
present question 1s one between the publish-
ers and the publicc. The Minister has al-
ready expressed lus willingness to do some-
thing hike this.  His opportunity will come
if the award of the arbitrators now sitting
should be against the established prices.

Even if the award should not be against
those prices, if the commission should de-
clare that the public are paying only what
the books are worth, something might sull
be done in the behalf of the dealer. A con-
sideration that might sway the arbitrators
towards the view that prices are just, is the
supposition on their part that the trade 1s
etting what would be a proper valuation of
e expense and trouble of handling these
ks. It is known to the arbitrators that
the Wade gets at least 20 per cent. discount,
but it might be supposed that in practice 1t
gets more than the least permitted.  If the
commissioners should value the trade dis.
count at more than the lowest, they might
be led to consider that the remainder 1s not
too much for the publishers. To arnive ata
fair prnice one of the items to be calculated
1s the cost of handling, and that should be
settled by actual investigation rather than
by reference to the lnwest value placed on nt
by the .agreement. 1t the arbitrators fix
another value for the purposes of their in.
quiry into the main question, no matter
what their decision of that main question be,
that other value is the one that should be
adopted. Whatever the arbitrators recog-
nize in their investigation as a proper theo-
retic discount to be allowed for trading,
should be the one conceded in future prac.
tice.

TRADE PROSPECTS.

As is usual just at this time of the year, the
all-absorbing topic of conversation amongst
commercial men is the crop prospects. It is
felt that there 1s need of a really bountiful
harvest in Canada to avert a great deal of
Ananaial suffering.  Our imports for the last
three years have considerably exceeded our
exports—a state of things which has puzzled
some of our astute bankers, who annually
look to our foreign balance shcet for an
answer to the question : “ Has the counry
made money ?’ It does not scem to have ap-
peared to any of these gentlemen, judying
from their writings and speeches, that this
debit balance has been covered by moneys
brought into Canada for permanent invest-
ment by settlers, loan companies, railways,
and other like corporations, manufacturing
companics, etc. This money comes into Ca-
nada through the mail, over which there s
no established check, while the imported
goods having to be passed through the
various custom houses are all taken account
of. For this reason we believe that Canada
has bLeen more than holding her own all
along, notwithstanding the poor crops she
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has experienced of late years. We further-
more are of the opinton that the resources of
this coun.ry are so far-reaching, and her ca-
pacity for money-making so great, that with
a senies of bountiful harvests there would be
scen strides 1n: the progress of our towns and
aiies that are scldom witnessed even in the
United States. At the time of our writing.
8th July, it can be safely said that not for
many years has the prospect been so bright.
While some kinds of fruit arc behind in the
quantity of their yield, and others are not
quite up to the standard of quality, owing to
the singular weather of the past winter, the
hay, grain, and root crops, are looked vpon
as being excellent. In Ontario the two things
to be feared are drought, and its opposite too
much rain, both of which evils, so far, have
not shewn themselves, while in the North-
west the terrible bugbear is the early frosts.
‘These fiosts, however, are regarded by those
who know as easily averted troubles, and as
in reahity nothing more than a punishment
to the careless farmer—it being claimed that
healthy grain, growing in well drained and
thoroughly tilled soil. experiences no difficul-
ty 1in withstanding tae slight frosts which
take place in the summer. In Manitoba, and
the adjo.nming territonies, the crop is reported
as ahead of all previous records, and it is
confidently asserted that owing to the severe
lesson of the last two years, the farmers
have this year taken much greater pains
with their farming. They are sanguine peo-
ple in our far-west, but they all seem to

agree that if the harvest is housed as plenti-
fully as the present would forecast, the whole
of their country will be placed in an inde-
pendent position without a dollar’s debt to
the eastern loan companies and wholesale
merchants. May such indeed be so is our
earnest wish. Another month will settle
many doubts,

THE PRINTERS’ DINE.

The annual banquet of the Employing
Printers’ Association, took place at the Ros-
sin House, June 27. It was a success in
every particular, and reflected great credit
on the committee composed of Messts, A. F.
Rutter, C. Blackett Robinson, Johan Imrie,
James Murray, and H. Bruce Brough, but
especially on the first and last named mem-
bers, for they had been at work early and late
for weeks past. The tables were handsome-
ly laid out, the dinner was excellent, and the
speeches and songs entertaining in the high-
est degree. Probably nothing attracted as
much attention as the beautiful Menu and
Toast List the work of Messrs. Brough &
Caswell. It was one of the finest products
of the printers’ art we have ever seen in the
city. (A copy will be found in the office of
BOOKS AND NOTIONS, as no doubt many of
our friends would like to see it). Mr. W. A,
Sheppard, occupied the chair, and Messrs.
A. F. Rutter, C. B, Robinson, and James
Murray, the vice-chairs. It was expected
that Hon. Mr. Bowell, Hon. John Gibson,

Mayor Clark, M. P. P,, Mr. Crecighton, ex
M. P. P, and Prof. Clark, would have been
present, but thewr regrets were received at
the last moment. The following was the list
of toasts and responses . —

The Qucen and Royal Family.

Qur Volunteers—By Capt. J. B. McLean,
(BOOKs AND NOTIONS.)

The Legislative Assembly—W, F. McLean,
(The World).

Board of Trade—John T, Davidson, Presid't.

Canadian Literature—G. Mercer Adam.

Our Craft—\. B. Prescott, Pres. Typo.
Union, G. M. Rose, Hunter, Rose & Co.

Sister Crafts—Richard Brown, (Brown Bros,
& Co.) J. F. Ellis, (Barber & Ellis Co.,)
and F. Diver.

Our Association—H. Bruce Brough.

Copyright Association—I). A, Rose.

The Type Founders—R. L. Patterson, and
J. T. Johnson.

The Press--W. F. McLean.

Our Guests—John A. Paterson, M. A, and
J. Wilson, Inks, New York.

The Ladies—E. S. Caswell.

Songs were sung by Messrs. J. W. Ben-
gough, ! Imrie, and F. Diver.

The gathering broke up shortly after one
o'clock, after a most enjoyable evening.

One of the manufactured articles that has
not gone into a “trust” is steel pens.  You
may, however, always trust an Esterbrook
Steel Pen for its good reliable uafities.
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CIRCULAR AND PAMPHLET ADVERTISING.

A CANADIAN correspondent, in debating the question of pham-

The Religious Tract Society

55 PATERNOSTER ROW,

LONDON, -

ARFE. THE PULISHERS OF

THE LEISURE HOUR
THE SUNDAY AT HOME
THE GIRL’S OWN PAPER

- ENGLAND.

phlet advertising in PRINTERS’ INK a few weeks ago, made the
assertion that pamphlets, even though properly addressed, frequently
did not reach their destination, but remained piled up in the corners
of the country post-offices until they were old enough to sell 10 the
paper mills. ~ This letter came under the notice of the Postmaster
General, who considered it a slur upon the postal system and
directed the District Inspector to call upon the writer and either
clear the Department of the odium or remedy the evil f it was
actually tound to exist. PRINTERS' INK correspondent now writes:
| proved to the gentleman's satisfaction that the evil was genuine,
but not confired to Canadian_post-offices, as the same thing was
going on just as regularly in Uncle Sam's domain, and I showed
him also that 1t could not be remedied. The emoluments of coun-
try postmasters are not sufficient to enable them to have suitably
arranyed offices, extra_clerks, full complinent of letter and news-
paper boxes, etc., which would be needed for the proper distribution
of the flood of books, pamphlets, calendars, almanacs and sample
papers which continually pours into every post-office.”— Printers’ Ink.

THE BOY’S OWN PAPER

Each Sixpence Monthly,

AND OF SEVERAL THOUSANDS OF

Books for all Readers

AT ALL PRICES, FROM ONE PENNY TO ONE POUND,

——

EXIFPORYT TERMS ON APPLICATION TO TRADR MANAGER,
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THE DEALER FROM TWO
STANDPOINTS.

There are two theonies as 10 thetelation in
which the dealer stands to the pubhc; he
may be regarded as exisung for the pubhc,
or the public may be regarded as existing
for hum. It s casy to show which of these
views 1s the more reasonable.  If there were
no pubhic there certunly would be no dealer;
but 1t does not follow that of thete were no
dealer, in the sense we use e word in now
a~days, there would be no pubhc.  The pub-
lic, when it reached o certun stage of soutal
order, mvoked the dealer, and hecae atits
ddmng. He remins, atats will, The dealer,
therefore, exists, tot the public, But although
this s the more teasonable view, 1t s not ne-
cessanly the more useful one for the dealer
to tx hes mmnd on, nrmly behieve i, and sla-
vishly act upon. The other view, as a prnivate
article of fanh, 15 perhaps as good a vew
and as capable of ransformng a poor man
mto a prosperous one. 1t has been the secret
of a great many men's worldly success that
they looked upon the public wants as the
harvest ready to their hand, that they con-
sidered the public as an aggregate of contne
butors to their ends.

To prevent such a conception of the rela-
tion between the dealer and the public car-
rying 4 man too far, the other theory, that
the dealer exists ior the public, ought to be
outwardly acted upon.  The trader who ap-
pears to study every word of the customer,
as if at were the one object of s enistence
to serve well those who came to buy, will do
better than the man who leaves the im-
pression that he connders the customer
a buying unit which co operates with other
buying units to swell his gains.  Although
the customer may be considered an in-
strument of the deales™ purposes, vet the
latter would be able to make httle use of
that instrument if 1w s dealings he chowed
himself to be of thrs belief  The formula,
that the public s for the dealer, is all right
if held to prvately  The outward conduct
of business should be acconding ta the re-
verse of this manim 1t ministers to the
practical demonstration of the more selfish
behef It also tempers the eifect upon
character whuh the unguahtied pursuit of
wealth from the other point of view would
produce.

A man may hold 0 what business creed
hie will, hut he must act up to a popular one.
That will prevent the narrowing cffects of
onc idea from runaning him mto acts of
meanness, from makeny a small man or a
rogue of him He who proceeds upon the
idea that the public is for ham, s apt to be
not over scrupulous i his dealimgs with the
public, unless he leams and livesup 1o a
maxun that » as useful foar populanty as s
favonte one i~ forthnft - That mavim < the
dealer is for the peaple  One s to he held
for private cnds, the other is to be arted
upon for publie paley  One keeps a man
from too foolishly trusting the public or

gang way to his wlums, the other prevents
unrestrained greed overreaching atselfl and
deiving away trade altogether.  The dealer
who learns how to scem to concede more
than he concedes knows how to make use of
both views, and is something of a diplomat,
That the public is for the tiader is shown
to be the belief of thuse who produce novel-
tics amd give attractive eatenors to packages.
For, such manufacturers hold that goods
thus takingly presented will not wait vn the
demand, but will make a demand. The
dedler who sclls these really moulds the buy-
ing muud of the public to swt his ends and
thus proceeds on the view that the public
exists for hun.  Su he does in every effurt
be wakes toinduce trade where no tendency
tu it is manifested.  There is a vast wmount
of trade done because the trader prvately
believes the public are for his legitimate ad-
vanceraient, and who publicly acts as if he
were for the best interests of the public.
Anl the more buth these views are truly ex-
emplificd in results, the more will such man
deserve credit for honesty and tenacity.

UNDERSTAND MEN AND
THINGS.

There would be more busmmess done by
some dealers, 1of they had a broader and
deeper acquantance with men and the things
that pertain to their own trade. How many
tradeis there are whose shallaw knowledge
of human nature leads them to offend sensi-
bilities that they did not know the existence
of ! There are traders who alienate busi-
ness involuntarily.  They happened to have
a good stand to which a strong unsolicited
volume of tracdle came. They were thrown
upon no abilities of their own to buwld the
foundations of that trade, and so hid not ac-
quire that mtimate knowledge of the hikes
and dislikes of men which 1s needed 1o make
trading intercourse agreeable.  Such dealers
generally go down hillvery fast. The educa-
tion which the world gives they had not
picked up, and so had not developed that
fine essence of it, tact,

We know a dealer who set up business w
a place which was « hamlet when he went
to it and was a town when he leftait. He had
traded throughout all the stages of its rapnd
progress. He was a pioneer in its tradinyg
history, and had the monopoly of a fine
business which was supported by a large in-
dustry employing many workmen, But the
biggest end of that man’s business was the
beginning.  As the place grew his trade
narrowed, and got more towards a point
every year.  Other dealers in this hine came
in and, staring humbly, built out broader
and broader Some of them became nch
men.  But the poncer failed. He was want-
ing i tat. He would talk too much,  This
made lus sture the resurt, not of customers,
but yossips.  He never leamed to mend lus
fault, because he had not gone through that
training schoo! which the nan who builds a
business by force of eneryy has to go through.

Tactis a most important, most necessary
quality. The ian who possesses it wili not
do ar say the wrong thing at the wrong tune.
He will know too that what would suit vne
man would not suit another. A quiet ple.ts-
ant salesman, not over eager to impress some
brilliant recollection of himself upon the oc-
casion, is the man who will succeed. 1t he
docs not know human nature very well, he
will at all events conceal his ignorance of i,

The knowledge of the things i which
trader deals 15 also most desirable. To know
the pruperues of the finished articde or of s
constituents Is often protectivn against loss,
ltis often productive of business, as such
Knowledge places the dealer i a position 10
make cumpansons between like things, often
tu the advantage of what he s offering.

DISHONEST TRAFFIC.

The oft-quoted, but erroneous assertion
that honesty interposes too great a barrierto
successful mercantile operations, has unfor-
tunately obtamned credence to a consider-
able extent, and its  practice has been pro-
ductive of temporary gamn.  The proper
conduct of business implies rather a careful
selection of stock and judicious methods
of handhng 1t, than a recourse to misrepre.
sentation and fraud.  The system of buying
inferior goods and miposing upon the credu-
Ity of customers to dispose of them may fora
time prevail, but must cventually result in
the merchant’s discomfiture and failure.
The customer of the present has been taught
the necessity of invastigation, and if unfairly
served, will not hesitate to inform his neigh-
bors, who, like himself, will look elsewhere
for honorable treatment.

It is poor philosophy to reckon upon pres.
ent chshonesty as a means of ultimate profit
—11 15 to supposeonesclf wisecand the rest of
mankind fools. The reaction of fraudulent
conduct entails odium and disgrace upon the
shallow-pated and covetous who entrap them-
sclves i their efforts to entrap others.  If
all men were guided by the rule of cquity
and nght, as beng surctics of the same
treatient from one to another, a resort to
dishonest transactions would not be reckon-
ed upon as a system of revenge; nor would
they beso blinded to their own interests as
to scek io subvert those of their fellow men.

The struggle for life, fraught as it is with
cares and tnals and the calamiues of dire
results, requires an amount of resolution,
caution, ntegnty and moral rectitude, com-
mensurate with the necessities of hiving and
acting properly.  Any departure from a
strictly honest business life ot only brings
dwsrepute and engenders a feeling of dissat-
isfaction, but operates against business suc-
cess, since one false step may continue to
divert from the pathway of justice. Habitual
dishonesty, like habitual intoxication, s al-
ways dangcrous, and will sooner or later
bring ruin and disgrace.

It is infinitely better to conduct business
upon a platform of stnct honesty and under
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moral suasion, than by seeking through dis-
honest nusrepresentation and false maxims
to be borne upon the current of success for a
day, and then to be plunged into inextrica-
ble confusion and defeat. The false doctrines
which have obtained root in the human
heart, unless overshadowed and cronwded out
by wise precepts and noble prinaples, will
eventually excrt an wiluence too powerful to
grapple with,  There 15 nothing sv effective
as a proper beginming as, without 1t, the end
will be dubrous indeed.

L oo much encouragement 1s baing and has
been given 10 an improper, not to say dis-
honest, course in the conduct of business for
the remedy to act speedily and efficaciously.
W hile dishonest traffic 1s cunnued ag, and n
some 1nstances, encouraged in our coantry, it
1s made punishable i others—n fact, the
conduct o business in some foreign countrics
1> so regulated and controlled by law, as to
render a departure from honesty but seldom
attempted. When merchants do not scive
the wants of the people legitimately and pro-
portionately to pecuniary consideration, the
cployment of a controlling principle is
necessitated and should be used. The dis-
reputable system of unfair dealing, now so
unblushingly practised, should be denounced
by all honest men, and all honest merchants
should unite for its suppression. To regu-
late the method of business ¢conduct so as to
render it subservient to correct, upright and
leguimate principles is 2 * consummation
devoutedly to be wished.”"— Detroit Herald
of Commerce.

OUR BUYERS AT HOME.

The following from a correspondent of the
American Bookseller will be read with in-
terest by many Canadian buyers who go to
Englaund and whose experiences are similar,

A young American friend of mineis here
paymng his first visit; he complains bitterly
of the diflicultics he expericnees in secing
any of the London publishers.  Boys in but-
tons take his card, and sce whether the great
man is in; usuaily the great man is engaged,
and the American caller is requested to wait.
In nine cases out of ten e does not wait;
if he does, and finds that the great man has
read the papers, or got rid of his chiropodist,
the conversation is always of a most non-
committal order; “he will think it over,”
“call in a day or two,” et¢., etc., which makes
the average Yankee, or still more Chicago
man, swear.  One of the Chicago book men
is said to have forced the consigne; he came
with a big order.  Small bay, as usual, took
his card, and came back with bis usual an-
swer. * Engaged ; wait afew minutes” The
Chicago mansaid . “I've come 4,000 miles to
buy some of lus books, and if he does not
sec me he may goto hell.”  This message
procured aninterview.

Mr. Kimball had a very sinilar expen-
cnce, which he tells with conssderable hu.
mor. He was prowling about after some old
editions, and stumbled into a storein Hol-

born. He managed to sce the proprietor, or
tather une of the partners.  “Have youaset
of the 12 vol, Waverly, such and such an
cdition ¥’

“Oh yes "

“Well, can 1 see it >

“Wait, and U'll show it to you”

Anay gues the English bibliopole, dives
into a cellar, and in ten minutes emeryes
with a set.  Kimball took them. Then he
ashed tur a set of another standard.  Again
the biblipole disappeared direct into is cel
lar, and emerged, after the lapse of ten min-
utes, with a coveted set. Mr. Kimball
wanted sume other sets, so he said. “In
_place of your putting yourself to the trouble
of fetching the things up stairs, let us o
doan, and see what you have ¥

“Go down to the cellar ! Impossible, my
dear sir, quite impossible.”

“Why impossible?” said the Pluladel
phian.  * You may have bouks that I want
badly, although not on my list. I may take
a lot of them.”

“lmpossible. Never heard of such a thing!”

Then he consulted his pactner.  “No, no;
never allow any one down stairs.  Ultterly
unherd of; quite impossible.”

“Lo you want to sell your books ¥ asked
Kimball.

“l think { do not want to sell; in fact,
rather not.”

Mr. Kimball's language is reported to
have been untit for the Quaker City, and
more calculated for the Iatitude of Harris-
burg.

DOES IT PAY TO HANDLE THE
BEST GOODS?

In the majonty of cases we beheve the
above question would have to be answered
m the affirmauve.  No matter how smiallthe
store, restiicted the trade, or ndigent the
neighborhoad, there wall be at teaes a call
for the best goods i the market, and as 1t
15 always a poor policy to let the demands
of regular or even transient customers re-
mam unsatisfied, 1t naturally follows that
every dealer ought to keep a small supply of
the finest grade of certamn hines of goods.
But of there s a spark of ambition 1 the
retatler’s soul, if hic wishes to advance with
the times instead  of remaming abow where
he began, there is no aption n the matter.
He must be ready at all times to supply the
demand for goods above the average qualty.
Extra goods are almost invanably trade win.
ners, because the supply 1 wost hines, owing
to vanous rcasons, 15 generally honted;
whereas 11 seldom that the lower grades
cver run short, and when every dealer can
fill 1n abundance the demand for the latter
class of goods, onc hasno decided advantage
over the other.  On the wther hand, the
stuialler supply of extra quality and the tma-
dity of many retaiers @ stochang up with
them gives A splendid opportunity to the
sapacious dealer who makes a speaialty of
several lines of the best goods in marker. It

is not enough to daim that you scll the finest
articles to Le got, that plan has been literally
worhed to death.  The public have become
50 habituated to the habit some dealers have
of never acknowledging that they are either
out of the finest goods or never had them in
stock, that it takes a good deal more than the
dealer’s word now-a days to effect a sale of
inferior yoods in the guise of extra. Success
in such endeavors to deceive the public is
murcfataltvone’s prospects than failure would
be; “catting one’s own throat” is the only
shrase that will describe the folly of the prac-
tice, for itinvariably recoilsuponthose addict-
ed to it with disastrous effect. The most suc-
«essful retailerof whose caceer wehave espec-
ial knowledge, isadealerin aneighboring city
who has been in business about fificen years
and began with about as™small an equipment
financially as perhaps any man who ever en-
tered the trade. His most partial friend
would hesitate to describe him as an espe-
cially bright man, his ability being of about
theaverage.  Yet that man has got together
a splendidbusiness,owns several houses and
a round sum in bank, is highlv respected by
the community, and in fact holds an excep-
tionably enviable position. We have studied
as well as we could, with the information at
our disposal, the sccret of this prosperous
trader’s success, and have come to the con-
clusion that it is to be found chiefly in the
circumstances that the public can almost
always depend upon getting the very best
goods at his store, and that, if by onc of
those oversights that will occur no matter
how careful the supervision of the propric-
tor, the finest grades run out of stock, it
is an invariable rule to mform the customer
of the fact, instead of auempting to de-
ceive him by sclling a little something infe-
rior and calling it the best.  The confidence
of many of his customers has been won
so completely that labels are superfluous
and brands as though they were npot.
The fact that the goods have been sold
to them as being of 2 certain grade is
sufficient.  In conscquence of thus dealer's
thorough reliability in these respects, special
cfforts :tre not weeded to push the business ;
on the contrary, it appears to be growing at
a rate which is not relished by his employes,
whu, in spite of constant additions to their
number, arc compelled to work at their high.
est rate of speed and on scveral days for
very long hours Given theee two essentials,
viz * the finest goods and a determination
never to deceive custonters regarding quality,
and there 1s no reagon why nine out of ten
retailers should nét meet with a suceess
cqual to that of the dezler refeired to above.
- Merchants’ Review

There are complunts of catting by States
cnvclope manafactarers, notwithstanding the
combination, by mcans of rebates, but as the
American stationer puts it. *“Thereis noth-
ing Lomes home to roost sauner than a re-
bate.”
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RECENT PUPLICATIONS.

Owing to the Inrge numbier of new books Iwued
ovory month. it in impossible for us tonotice them
wll. “Pabliskiers, who are not reguiar advertisers,
doeairing to draw the nttention of the trade to nny
publication must mail copies so an to reach this
offico unt Iater than the 2th of ench month to en-
sure Jusertion in the current mouth's jssue.

T Lapy EcERIA by John Berwick Har-
wood. Montreal : John Lovell & Son. This is
astory of military and civil life in India and
at home, and abounds in exciting situations.
The plot is well concealed and is only reveal-
ed towards the fimsh. Samcofthe characters
Leing well drawn, though the interest is pet-
haps rather diftused. It is also a good sclling
book.

* MRS, PARTINGTON'S NEW GRIP-SACK.”
By P. B. Shillaber. New York @ J. S, Oyilvie.
Mrs. Partington ¢s a lineal descendant of
Shakespearc’s Mrs, Quickly, Sheridan’s Mrs.
Malaprop, and Dickens’ Mrs. Sarcy Gamp.
Her great origimal faculty for the misappro-
wriation of words, is eahibited in this amusing
L(mk with sufficient skill, moderation and
blending of other humorous material, 10 offset
the chance of so much funny matter palling
on the reader’s sense of the ludicrous. Such
a book should be salable at all seasons and
1n all storcs.

Emson's Handy Encyclopedin of General
Information and Umversal Atlas 1s only a
manual, but an exaunination of its contents
shows it to be a manvel of hterary com.

pression. It is a depository of an iminense
amount of information, and that not of a
kind which is interesting only to the read-
iny classes, but that s of concern to the
workitday people of the world.  The infor-
mation is very practical and is given in plain
language.  Lvery houschold should have
such a book. The Handy Encyclopaedit s
published by Wi, D bie & Co., Toronto.

APRIL'S Laby by The Duchess. Mont.
real : John Lovell & Sons, Caradlan Copy-
nght Series. This, another of the popular
series by The Duchess, will be sead with in-
terest by the many admrers of that author-
ess. Scveral of hier well known characters
re-appear and i the heromne, Joyce Kas
anagh, we have a charnung creation. As
usual the course of a true love does not run
very smoothly, but the situations are delight.
fully depicted, and all comes nght i the
cnd  “The reader will find 1t just the book
for an idle summers day.  1t1s a book that
should scll well.

OUR DINTINGUISHED FELLOW CITIZEN,
by Carleton MeCarthyauthor of Soldier Life
AN V. Ruhmond, Va. L1 1hllvo;
prce 3o, This v a bonk for 1eady «ale
from the counter, catalogue or news stand,
and for the new . agents on the . It is
abook of the tmes, a kindly saure depact
ing i practical language ane of the charac
ters of the present age with some of s 08
suctates. We doubt of in many of sur Glies
and towns, the personages of the narmauve
could not be eauly recogmzed by anyone
famnhar with pohitieal and mumapal hfe.
The style of the author 1enunds vne ~ome-
what of Judge Tourgee wiath a sugpestion of
seme of the Detrost Free i'ress contnbutors,
The story » cudently wiitten with a pur-
pose.

“ForaING the FETTERST by Mis, Alexan-
der, Toronto.—\Wni. Bryce retails at 235¢.; 15

an interesting story by the author of “A Life's

Intcrest,” “Beaton's Bargain,” etc., in one
hundred and 6fty-four pages of Bryce's Can-
adian Copyright Series.  Mrs. Fane mar-
ries an_officer in the British Army, to suit
the whims of an Aunt. They both repent
and separate; he goes to India and she re-
mains at home. Her hand is eagerly sought
after by many aspirants.  After many years
Col. Fane becomes heir to extensive estates
and changes his name. Under his new
name he accidently meets her, but she does
not recognize him. They fall in love, but he
does not reveal his identity until forced to
do, when he rescues her from a compromis-
ing position in which she has been inno.
cently rlnccd by a scapegrace who wants to
marry her for her money.

THE LADDER of JourNaLISM. By T. Camp-
bell Copeland. New York : Allan Forman.
There is no poztion in the service of the
press for which the most capable of cadets

may not make himself more capable by
reading this litle book, and thecloser to the
outsct of his incumbency he makes him-
self acquainted with at, the better for every-
body connected with his paper. The book
contains twenty-two chapters, written in a
style that will do much to make the Ladder
a widely influential book. The style is of the
sort that wins confidence, and thus secures
for the matter the attention and respect of
the reader.  Its preceptive effects are there-
fore likely to be felt by all who read 1, and
itis likely to be read by many. Not only to
professional newspiper men 1s 1t useful, but
to that Jarge number of scholarly people who
have occasion to write, or who are ambitious
to write for the press. ‘The book is inter-
esting reading to anybody who has literary
sympathics, a¢ it has an interest that always
auttaches to a walk in life that is something
of a mystery to the uninitiated. It allows of
a study of the journalistic hive in circum.
stances not strictly ideal, but the best really
attainable.  The book is 2 handsome hutle
volume and 1s sold at 50c. a copy

Zue-ZaG JOURNEYS IN THE GREAT
NORTH WEST, by Hezekiah Butterworth.
Hoston; Estes & Lauriat. The list of works
called the Zig-Zax senes now compnises
twelve distinet volumes, all by the same fas.
anating water.  In twenty vears' service
upon the editorial staff of the ** Youth's Com-
panton.” the author's pift of writing juvenile
hiertture has undergone a cultivation of
which s latest work should Le the finest
blossom. In his treatment of the great
charmctenstic features of the North West he
has pursucd a method that admirably fits
the matter to the versatility and ruling sym-
pathics of boyhood.  His theme is a good
onc, he has noble resources of raw material
to draw from to eathiral his youny readers,
and the author has made a book that should
put a boy in possession of a picturesque and
permanent conception of a land now vaguely
connected in the most youny minds with
mere vastness.  Such works as this .
press informatien upon the plastic wind
of yonuth and their charm wmakes the reader
unconscious of learning. The book is siple
mats styvle, full of illustrations, and contains
3 pages. Ut is just the thing for a presemt
1o a boy or pirk and should be a very casy
book tosell o tourists, cte. It hawa very
taking vover. Al orders for this pant of
Canada arc filled by Hart & Company,
‘Toronto.

THE PROTESTANT Eriscoral. LAYMAN'S
Haxppook.  Toronte: Harnt & Company.
The reader, whether a High or Low Church-

man, takes up this book for the first time
with a strong bias in its favor. Its outward
appearance is a draft upon our admiration,
which, independently of any literary or
ecclesiastical prepossessions, will be honored
atsight. Inats fine linen binding, bearing
the title in comely simplicity upon its back
and coveraitsbeautiful paper,the spaciousmar- o
gins, the bold distinct type, and the tractable
opening out of its pages, the book goes into
the world under the most favorable auspices
that the publishing art can give. It contains
217 pages of 8x3 inches each. Its contents
are a seriesof short articles arranged under
side headings in alphabetical sequence, as
in the dictionary method. The subjects of
articles are the usages, institutions, offizes,
dignities, symbols. etc,, that oceur in ec-
clesiastical parlance. In the discussion of
these matters, the author’s latitudinarian
beat is very pronounced. The things them.
selves, tried by his definitions of what they
are, he shows to be either unwarranted or
misused in church practice.  Scripture and
history are treely drawn upon hy the writer
in the support and development of his opin-
ions. The work 1s an arsaignment of the
ritualistic practices that have been creeping
more and more into favor among; the Enyg.
lish Church clergy since the days of the
Tractarians.  Some of the subjects are:
Absolution, Auricular Confession, Cross,
Choral Services, the Eastward position,
Flowers on the Communion Table, Lent,
Organs, Painted Windows, Surpliced Choirs.
The last part of the book is on the English
Inquisition of the seventeenth century. The
author is 2 Toronto gentleman. The book
is one for whichdealersshould find no trouble
in awakening a wide interest. It is published
by Hart & Company of this city.

The customs authoritics have been noti-
fied that a New York firm has pimted the
well known shorthand works of Isaac Pit-
man, which are copyrighted in Canada.
In the event of any attempt being made to
import the pirated edition the books are to be
seized.

Messrs. Whaley, Royee & Co., are just
now attending to a large trade.  This is the
time of year that bands are most in request,
and throughout the country there are many
new ones forming and old ones re-cquipping
themsclves with instruments.  This makes
trade good 1n the Imperal horns, which are
made by Whaley, Royee & Co., who aie now
behind hand with their orders.  Their trade
runs castward to the Maritine Provinces,
and westward to British Columbia.

An idea that Hart & Company are cm.
bodying in some choice stock they are pre.
pating, will greatly simplify the Christias
cand business,  They are making cards
whose originality and rare taste, as betok-
ened (n the samples, will plough a wide fur-
row through next season's Christmas trade,
Samples will be shown all retailers by travel- 4
lers of the Company in their next trip.  The
cards arc cimbellished with designs devised,
lithographed and embossed in Hart & Com.
pany’s cstablishinent.  They lend them-
selves to the securing of cconomy in the
time wually taken up in Christmas card
sales.  People spend miuch time selecting
scveral surts to send to several friends.  In
these the designs are submitted, and the or-
der can be tilled from one sampie.  Those
likely to want initials or crests cngrossed
should be canvassed before the time ot de-
hmand and their orders forwarded to the firm

cre.
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Buntin,
Reid
& Co.,

WHOLESALE STATIONERS,

Paper, Envelope and Blank Book
Manufacturers,

TORONTO.

The Oldest Established House

IN THE TRADE.

FULL LINES OF

English, Scotch,
French and German
Writing and Colored Papers.

Straw Boards,
Pulp Boards
and
Mill Boards.

Fancy papers
in great variety
for Box Makers
and Printers.

Twines,
Card Boards,
Writing and
Printing Inks,
School Books,
etc., etc.

——

Printers, Stationers and Paper Box
Makers will do well to get our prices
before ordering elsewhere.

r's

——

BUNTIN, REID & GO,

29 Yellington Street YYest,
TORONTO.

WHOLESALE ONLY.

THE RED LETTER SERIES

—QF—

elect Fiction.

LATEST ISSUES

(No. 93 THE MAN FROM MAN.
CHESTER. An [Illustrated
high-class detective story. By
Dick Donovan

No. 94 A BORN COQUETTE.
By The Duchess...........
No. 93 THE RIVAL PRINCESS,
By Justin McCarthy and Mrs.
Campbell Pracd
No. 92 DINNA FORGET.
John Strangh Winter........
No.91 A SOCIETY SCANDAL.
By Rita coveee coviiiiiiennn, 20c
No. 90 A LITTLE CHATELAINE.
By Ear] of Desart
No. 8% WITHOUT LOVE OR LI-

CENSE. By Capt. Hawloy
SIMATt .civiiiraes veenaeann 30c.

No.8 A ROGUE'S LIFE.
Wilkie Collins.. ..coevvuenns e
No. 87 LOVE'S A TYRANT. By
Annio Thomas..c.ceeaeennn. J0c
.86 A LAST LOVE. By Georges
Ohnet, author of Dr. Ra-
menu and the Ironmaster..
. 85 MISS MEPHISTOPHELES.

By Fergus Hume, author of
\l\ster) of a Hansom Cab,

. 84 A\‘ OCLA\' TRAGEDY.
W. Clark Russell ..........

.83 BLIND LOVE. By \Vllklo
Collms, (his Inst and greatest
Work) J0c

Jo. 82 THE DEAD HEART.

30¢.

..............

LATE I‘SSUES-

. J0c.

D IR R

By

Charles Gibbon ............ Hc
No. 81 MISS SHAFTO. By W. E.
NOITIS oo vannss snnsassssnne J0c
No. 50 MRS. BOB. By John Strange
WiNter cevevevinereannscens e
No. T ARMIN ELL. By Rev. S. Bar-
ingGould ....... ..ol e,
No. 8 A LIFE'S REMORSE. By
Tho Duchess..cvvrveiianvens He

. 7« PRINCE SERGE DPANINE.
By Georges Ohnet, author of
Dr. Rameau, etc..veoeenn. 30

No. 7 A BLOOD WHITE ROSE. By
B. L. Fargeon ......... . .. I

4
°

THE NATIONAL

TORONTO.

PUBLISHING COMP’Y.

NOW READY !

THE TORONTO NEWS COMPANY'S

—LIST OF—=

Christmas Papers, Almanacs,

Annuals, Etc.

=1890-91.=

We direct particular attention to the

Christmas Numbers of the

Illustrated London News, London
Graphic, Figaro, Lady’s Pictorial,
Holly Leaves and Yule Tide,

As we are promised they will far surpass al

Ercvious issues.

We wish to remind the Trade that our

exclusive arrangements with the Publishers

for ADVANCE SUPPLIES enable us to

publish in Canada simultancously with Lon-

adon and Paris, sufficiently long before Christ-

mas as not to interfere with the sales of

Holiday goods.

To cnsure carly and prompt dclivery,

arders should be sent us AT ONCE.

The Toronto News Company,
SOLE AGENTS FOR CANADA,

42 Yonge St.,
TORONTO.
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Mr. Geo, Warwick, of Warwick
has gone off on a two months' trip
British Columbsa,

& Sons,
through

Tee's musie store, Winmpeg, was broken
into on the evening of the gth ult,, but the
burgtars were evidently frightenced away, for
nothing was taken.

Mr. A. F. Rutter, of Messrs, Warwick &
Sons, Toronto, lett Saturday for a month’s
nuting amony the many 1slands of Muskoka.
Mrs Rutter and family accompanics him,

On the 20th ult. Dr, Briggs pawd for the
Methodist Publishing  house, Torunto, the
sum of $1,630 duty on a single invoice of
books. This 15 beliesed to be the largest
cntry of the sort ever made in the province.

Mre AL S Tevang, pressdent of the Toronto
News Co.is back to the treadimill of busi-
ness after a few weeks ramble in New York
and adjoimng States.  He looks as if he had
enjoyed the short furlough he gave himself.
He found trade guiet everywhere.

Mr. John Lovell, Montreal, in a letter to
the Secretary of the Employing Printersy’
Assouation, Toronto, says he is a printer of
siatysseven yeaes standing.  He s, we think,
entitled 10 be called the oldest printer in
Canada.  His career is one of which he may
well feel proud.

The retail merchants of Georgia will hold
a convention during the coming summer for
the purpose of orgamazing a State Merchanty'
Assocauon and  also to memorahze the law
making powers with regard to having some
laws enacted for the protection of those wha
feed and clothe the people.

Mr. G. E. Brett, founder of the American
branch of MacMillan & Co., has retired, and
has been sacceeded by his son, Mr. G, P,
Brett, who bas represented the house on the
road.  BOoRs AND NOTIONS wishes the
samge casure of prospenty to the son as
that which followed the father.

A huge trade i Carmival goods has been
done vy Ho AL Nelson & Sons, Parncularly
has the demand for flags been stiong. Trad-
crs and residents have gone into flag buying
on a sale unprecedented in the ciy's lus-
tory. H..\. Nebon & Sons have had to
bring tlag~ four tunes by telegraph order to
keep up theu stock.

Asarstant Secretary Tichenor has advised
the Sutvevor of Customs at Athany that
Canadian postal cards miported through the
mails are dutiable at the rate of 23 per cent.
ad valorem as ** pnnted matter,” and hasin.-
strted L to prevent a conunuancc of the
pracuce under which these cards bave been
adnutied, m 200 lots, frec of duty.

Tustta oas Biave eea issued tothe supers
ntendent of the Government panting burcau

that hereafter in all Government documents
and publications the spelling of such words
as favor, honor, labor, etc., must conform to
the Enghsh usage, that is, with the “u.”
Canada being a British colony, it is held that
we should adhere to the English language
and not adopt Americanisms.

The printing and supplies committee of
the Toronto Public School Board recom-
mend that the tenders of Chas. Rogers, Sons
& Co, for intermediate double desks, two
grades, at $2.70 and $2.60 each, and that of
‘The Specialty Manufacturing Co. for ¢ Ox-
ford ” desks, two grades, at $2.85 and $a2.13
cach, be accepted for the new schools.

E J. McDonnell,who was killed in the Cope-
town accident, was a publisher, a member of
the hrm of McDonnel Bros,, 185 Dearborn
street, Chicagn.  His body was not mangled,
as first reported, the only bones broken being
i Ins right leg.  He appeared to have been
squeezed at the chest so severely as to kill
him instantly It is said he tried to get out
of the window just when the car left the
track, and that the car rolling over jammed
him.

Mr. Frank W. Lovell, youngest son of Mr,
John Lovell, of Montreal, and who 1s asso-
ciated with his brother, Mr. John W, Lovell,
in the well known publishing house of John
W. Lovell & Co., of New York, was marned
the carly part of last month at Suspension
Bridge, 10 Julia Colt, daughter of Mr. Lean-
der Colt, of that place. Mr. Lovell is well-
known to the book and stationery trade of
Canada, and no doubt our readers will join
us in wishing them God speed.

Messrs. H. A. Nelson & Sons' travellers
are working cn their fall and winter samples
now They have some fine lines of Christmas
goods to offer  The stiffening of prices in
Europe, and the additional cost from in-
creased duty will not affect the prices of
staples.  Slapments arc arriving every day,
and dealers in from the country would do
well to examine the stock now, as they may
not have it in their power, when the scason
is advanced, to get full assortments.

Messrs. Colin McArthur & Co., Montreal,
have et the reduction in the duty on wall
paper by a corresponding reduction in their
prices.  They aim to popularize their prices,
aud thus get control of an enlarged trade, to
offset the disadvantage which greater facilis
ties for imported competition puts upon
native manufacturers. Their samples for the
1891 trade are now ready to submit to the
retail dealers throushout the country, Those
samples herald a year's trade that will have
a basis of art and low prices under it which
i3 capable of making it a very large one,

On the evening of the 23rd ult.. Albert Brit-
nell, bookseller ana stationer, Yonge street,
was married to Samh, sccond daughter of
Myr. James Jordan, plumber.  The marriage
cerenmiony was performed by Rev. J. V. Smuth,
of Yonge street Methodist church, The
bride looked charming, and wore arich green

stlk embroidered with lace and orange blos.
soms, Thebridesmaid was Miss Anaic Jor.
dan, younger sister of the bride. “I'ne pres.
sents were numerous and costly.  Messers,
Barber & Ellis and empleyessent a handsome
dinner set of 123 pieces and other articles.
Several presents also arrived from fiends ip
Britain, After the wedding the happy coup
went for a short tour, and will then reside at
76 Shaftesbury avenue,

Sw John Thompson will discuss the copy-
right question with the Imperial authorities
during his stay in England. A year ago the
Dominion Parliament passed wn Act dealing
with the subject, allowing among other
things Canadian publishers to repnint Eng.
lish works on payment of royaltie . The Im-
perial Government, holding that Canada
was a party to the Berne convention, and
could not cscape its provisions without 3
year's notice, reserved the Canadian Act
from royal assent. ‘This Sir John suongly
opposed, and he now wants to learn the in-
tentions of the Home Governient, whose at
titude gives American publishers a great ad.
vantage over Canadian pubilshers.

On the 18th ult.a quiet wedding was solem.
nized in Little Trinity Church, Toronto, when
Miss Carrie, sccond daughter of Mr. Thomas
Bright, and grand-daughter of the late John
Bright, was united in marriage with Mz,
John M. Skaith of the Toronto News com.
pany. Rev Alexander Sanson, rector of the
parish, who, by the way, officiated at the
marriage of the bride’s mother, peformed
the ceremony. The bride, who was nicely
attired in a travelling dress of brown and
fawn, was given away by her father. The
bridesmaid was Miss Florence E. Bright,
sister of the bride, and the groom was as-
sisted by Mr Samuel Toye. The happy
couple left on boat for Montreal.  The bride
was the recipient of many beautiful presents.

The Office boy owed one of the clerks
three cents.  The clerk owed the cashier two
cents.  The cashier owed the boy two cents.
One day, the boy, having a cent in his pocket,
was disposed to diminish his outstanding
indebtedness, and paid the clerk to whom
he was indebted three cents, one cent on
account. The clerk, ammated by so laud-
ablean example, paid one cent to the cashier,
to whom he was indcbted one cent. The
cashier, who owed the boy two cents, pad
himone. And now, the boy having again
his cewt in hand, paid another third of his
debt to the clerk.  The clerk, with the sad
really “current” cent, squared with the cash.
ier.  The cashicr instantly paid the boy in
full. And now the boy, with the cent again
in his hand, paid off the third and last instal-
ment of his debt of three cents.

E. . Dutton & Co., will woo trade this
year with strong attractions in art books,
booklets, cards and calendars. The high
level of cnterprise and excellence so long
maintained by that finn, has been reached i
not passed in the lines that embody their
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Jatest ideas of taste. The art that embel-
lishes this years hohday goods has been
tmned from ideals that have not done ser-
vice in any former season’s trade. There 1s
a strong stamp of indwviduality upon the
whale array of novelties that gives a special
character to the stock. The books, booklets,
¢g. are irresistible in a different way from
thatin which they were irresistible last year,
A new school of taste appears to be an-
nourced in them. They come from Nu-
remburg, Bavaria, where art is more truly
the handmaid of trade than it is in any
cther place.  We have space for but brief
eference to some  of these books, ete.
“Familiar London” contains twelve col.
ored views fiom London, and twenty-four
pages of letter-press. “Shakespeare’s Home”
has ten colored pictures from Stratford-on-
Avon, and twenty-two pages of descripuive
matter.  ** Bunyan’s Home” is sinular in
execution and scope. * The Pathway of
Flowers,” “The King's Highway,” “The
Golden Treasury of Art and Song,” * Tire's
Footsteps,” and a very large number of
other beautiful volumes will appear with
equal success to the holiday demand for gift
books. C. M. Taylor & Co., Toronto, are
the sole agents for Canada.

SEIZURE OF COPIES OF THE
MERCURY.

The collector of customs at Montreal, June
14, reported to the department at Ottawa,
that he bhad seized three bundles of the New
York Mercury, as coming within the pro-
visions of schedule “D)” of the Customs Act,
“printed paper of an immoral or indecent
character.” By the amending Act of last
session any such goods if imported shall
thereby become forfeited to the crown and

shall be forthwith destroyed, and any person
importing any such goods shail in each case
incur a penalty of two hundred dollars.
Local dealers stated that their regular sup-
Kly of the scurrilous sheet had not come to
nd, but boys were selling it on the strects
during the afternoon. The publication it
seems has for some time been entering Can-
ada in an irregular manner.  In the United
States what is known as cutside mail matter
1s carnied by the government free, but does
not go into the mail bags, and under it the
Mercury had been brought into Canada, the
consiygnees simply gathering the bundles
from the station platforms instead of obtain.
ing them through the custom house. In-
structions have now been given that in future
ifany papers arrive they will be taken direct
to the post-office, where they will be subject
lo‘inspection by the customs officers.

General Booth: “The Family” and the
Salvation Anny—is a work written by the
ex-private secretary of General Booth, ~ The
*nler is not eulogistic but critical of the effect
of the Booth family’s connection with the
Army. If his judgments are just and his
facts'are presented in all their essential re-
lations, the conclusions of the author must
be taken as an able dissection of the situation
n which the Army is placed as an instru-
ment of good. The book is sold by John

Bntnell, 268 Yonge St., Toronto, at 10c. a
copy.

WM. BARBER & BROS.

Paper Makers,
GEORGETOWN, - ONTARIO.

BOOK, NEWS AND COLORED PAPERS.
JOHN R. BARBER.

Trade supplied by Davis Lawrence Co.
Canadian Agents, Montreal.

PATRONIZE CANADIAN INDUSTRY.
GOWER & CO.

in
-

Only

Makers

Canada
Samples Froo on Application,

10 QUEEN STREET, MONTREAL.

PO i e

ESTERBROOK'S

Steel Pens

Fine Points, 333, 128 and 444.
Business Pens, 048, 14, 130.
Blunt Points, 122, 280, 1743,
Broad Points, 239, 313, 284,
FOR SALE BY ALL STATIONERS.

ROBT. MILLER, SON & G0, AGENTS.

MONTREAL.

M oAMERows | Bemowned | PENS

THE FLYING DUTCHMAN PEN

e

WRITES OVER 200 WORDS WITH ONE
DIP OF INK.

MACNIVEN & CAMERON,
Waverley Works, Edinburgh.

AMERICAN
LEAD PENCILS.

CELEBRATED BRANDS :
Phonographic. Bric-a-Brac,
Knickerbocker, English Drawing.

PENHOLDERS, ETC.,
SEND FOR CATALOGUE.

Awern Leap Pewonr Co

21 & 23 Mercer St.,, New York.
LONDON AGENTS.

PERRY & C0.,(18 HOLBORN YIADUCT.)

JUST OUT.
“PHANTOM PENCILS" a Wonderful

PENGERIAN
TEEL PENS

Are the Best,

IN THE ESSENTIAL QUALITIES OF
Durability, Evenness ot
Point, and Workmanship.

WORKS : Birmingham, England.

ESTABLISHED 18¢0.
Over 3500 of these ponluggld in United States in
CANADA AGENTS

ALEX. BUNTIN & SON, -
Brown Bros., - - -

Montreal.
Toaronta.

COLO MEDALS

Z Bunbers For Ladies’soe, Wediun and Broad Poinl
Z1U8M, 1088, 2250 287 N, 552 816 N 18 8,
Z 003 (cbaque). Fine Foints-163,166,207,808

Patented Mechanical Device,

A. W. FABERS

CELEBRATED

G (i0ld Pens

earl and Ilvory Desk and Slide Holders for the Holidays.
Pearl an T(SyOTHPICKS AND NOVELTIES.

| “ndbrce i} Eberhard Faber, 40 & 64T Peal St, New York

s i cmr e A - ——
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COPYRIGHTS.

Entered during the week ending June sth,
1890, at the Decpartment of Agriculture,
Copyright and Trade Mark Branch,

5394. The Bafiled Conspirators, by \W. E,
Norris.  Wm, Bryce, Toronto, Ont,

5395. Canada, Land of the Maple Trec;

5390. The Old Union Jack. Works and
Music by Alex. Muir, B.A. 1. Suckling &
Sons, Toronto, Ont.

§397. The Tocsin, No. 2, Call the Roll.
Words by L. A. Morrison, Music by J. E.
Lanceley. Llewellyn Abraham Morrison,
Toronto, Ont,

$398. A Hand.Book on Sabbath School
Work. David Fotheringham, Toronto, Ont.

5399. Christian Baptism, by Rev. W. C.
Wilkinson;

5400. Entire Consccration, by Rev. R, C.
Horner, B. O.;

sqot. History of the Methodist Church,
by ‘1. Watson Smuth. Wm. Briggs, (Book-
Steward of the Methodist Book and Publish-
ing House) Toronto, Ont.

5402. The Firm of Girdlestone. A Ro-
mance of the Uuromantic, by A. Conan
Doyle. John Lovell & Son, Montreal, Que.

5403. Eldorado  Waltz, by Popplewell
Royle. The Anglo-Canadian Music Pub-
lishers' Association, Limited, London, Eng-
land.

5404. Atlas of the City of Toronto and
Vicinity. {Plans) Charles Edward Goad,
Montreal, Que.

5405. Shadow Painting and Notes on the
Decorative Art, by J 13, Smith, Truro, N.S.

5406. N. Hayes' National Guessing and
Calculating Chart on the Census of 1891
Canada, Newlands Hayes, Windsor, Ont.

5407. Prospectus of the work entitled : In
Darkest Africa, and the Quest, Rescue and
Retreat of Enun, Governor of Equatona by
Henry M. Stanley. Sampson, Low, Mars.
ton, Searle and Rivington, Limated, of Lon-
don, England.

5408. The Lady Egeria, or Brought to
Light, by John Berwick Harwood. John
Lovell & Son, Montreal, Que.

54c9. Histoire du Canada Popularisee.
La Monguhela, par Edmond Rousseau. C.
Darveau, Quebec.

5410. Canada. Words by Samuel Whitt,
Music by Mrs. M: J. Whitt.  Samuel White,
Toronto, Ont.

5411 Apnl's Lady, by The Duchess.

§412. The Buint Million, by James Payn.
John Lovell & Son, Montreal, Que. .

5413. By Order of the Czar, by Joseph
Hatton. John Lovell & Son, Montreal,
Que.

§414. lmproved Sabbath School Teachers’
Class Roll,

5415 Improved School Register for the
use of Superintcndentsand Sccretaries. The
Presbyterian Pnnting and Publishing Co.*
1d., Toronto, Ont.

54106, Field Fowers, waltz, by M. A,

Weped. Whaley, Royce & Co., Toronto,
Ont.

5417. Canada. A national anthem. Words
by John Imrie; music by Prof. ]. F. John.
stone. Imrie & Graham, Toronto, Ont.

5418. La Foi et la Raison, en clles-memes
et dans leurs rapports, par 'Abbe Louis-
Adolphe Paquet, Quebec, Que.

5419. Life of James Evans, by John Mec-
Lean, M.A, Ph, D. William Briggs, ot
Toronto, Ont. (Book Steward of the Metho-
dist Buok and Publishing House.)

5420, Proceeding and Transactions of the
Royal Society of Canada, for the year 1889,
Volume VI1I. Dawson Brothers, of Montreal
for the Royal Society of Canada,

5421. Plan ofthe Townsof Windsor, Walk-
crville and Sandwich and their vicinity, in-
cluding a portion of the City of Detroit, U,
S. A. Scale 1280 feet to one inch. Geo. Mc-
Philips, of Windsor, Ontario,

5422. Three Notable Stories: [Love and
Peril, To be or not to be, and The Melan-
choly Hussar. Respectively by the Marquis
of Lorne, Mrs. Alexander and Thomas
Hardy. William Bryce, of Toronto, Ont.

5423. Poems, by Sadie A. Prince. (Mrs. S.
A. Davis,) Sadie A. Davis, of Springficld,
Province of Nova Scotia.

§424. Campbell's Commercial
Business and Comunercial School.
Campbell, of Sherbrooke, Que.

s425. Forging the Fetters, by Mrs. Alex-
ander. William Bryce, of Toronto, Ont.

5426. New World Uniform Collecting Co.
anc Private Detective Bureau. (Circular.)
Thurston & Co., of Montreal, Que.

5427. A Scarlet Sin, by Florence Marryat.
John Lovell & Son, Montreal, Que.

5428. The Mystery of Mrs. Blencarrow, by
Mrs. Oliphant.  William Bryce, Toronto,
Ont.

5429. Lunenburg, or the Old Eastern
District, by J. F. Pringle.  John F. Pringle,
of Cornwall, Ont.

5430. Kcey to the Rating Book of the Legal
and Commercial Exchange of Canada. Rich-
ard lL.ee Barwick, of Toronto, Ont,

5431. O, Faithful Heart, words by Robert
R. Maunncrs, music by Frederick Boscoviz;

5432. Say That I love Alway, words by S.
J. Adar Fiuz-Gerald, music by Wm. H.
Hutchison; .

5433. Night and Morn, words and music
by Violet Melton, A. and S. Nordheimer,
‘T'oronto, Ont.

5434. llluminated Geographical Diagram
of the Earth, Adapted for Xllusl_raling its
Movements, ec, etc.  John F. Bngys,
Toronto, Ont.

5435. Orange and Blue and Joshua's
Orange Heroes;

5436. 12th July Paradeand Orange March;

5437. Fermanagh Boys. Allarranged by
H. L. Clarke.

5435. Canadian Medley March, arranged
by T. Baugh. Whaley, Royce & Co., of
Toronto, Ont.

INTERIM COPYRIGHT

305. Apnl’s Lady, by The Duchess. John

Lovell & Son, Montreal, Que.

Law for
Firmin

MUSIC NOTES.
B e e —————

The Canadian Guards, a patrol march, by
E. Pralick. Price soc.

Gramachree, valse, by E. M. Vernmilyea,
Price Goc.

Canada, Land of the Maple Tree, songy
by Alex. Muir, B.A. Price 4oc.

The above named pieces are the latest
contributions of Messrs. J. Suckling & Sons
to Canadian music. They should find a good
season’s sale, all being strong in popular
qualities. The march and valse are speci.
mens of bright stirring music. The song will
be likely to command wide sale. It is a
national song, and one that schools will be
apt to take hold of at the July closing. It
was sung at the Carnival,

“Field Flowers,” a waltz, by M. A, Weped,
is a recent issue of Messrs. Whaley, Roycs
& Co's. It is already in considerable request,
and promises to have a good run.

1. Sunset Pictures With violin obligato,
Words by Effic Ayling. Music by Edward
St. Quentin, Price s0c.

2. I Remember. With violin obhgato.
Written and composed by Wm. M. Hutchi.
son. Price 5oc.

3. Woe's Me | Woe's Me ! one of Camp-
bell's poems set to music by Clarence Lucas,
Price 25¢.

4. Say that I Love Alway. Words by S,
J. Adair Fitzgerald. Music by Wm. M.
Hutchison. Price 4oc.

5. Night and Morn. Words and music by
Violet Milton. Price 4oc.

6. A Faithful Heart. Words by Robert
S. Mannners. Music by Frederic Boscovitz
Price 4oc.

The above named new songs are on sale
at Messrs. A, & S. Nordheimer’s music store,
They are the latest of that firm’s publica.
tions, and the claims ot all of them to a fa.
vorable reception by the music-loving public
have been acknowledged, so far at least as
the verdict of the market can be taken to in-
dicate, as all are selling well.  The prevail-
ing characteristic of No. 1 is the subtle spirit
of sadness that runs through it. Clouds and
sunshine seem to alternate in its music. No.
2 isa bright song with enough of dreaminess
about it to engage the feelings. The music
of No. 3 is in the style of the 17th century,
and the archaic manner is fitted to a poem
that is a suitable vehicle for the musical sen-
timent expressed. A pretty, bright, and also
sentimental song is No. 4. No. 5 is full ot
sympathy. Sadness and hopefulness chase
each other through No. 6. All the songs
will sell,

CANADA—A NATIONAL ANTHEM, Words
by John lmrie; music by Prof. j. F. John-
stone. This song is to be had from the pub-.
lishers, Imrie & Graham. It breathes loyalty
and devotion to existing institutions. There
should be a good demand for such compo-
sitions. “Canada” is sold at 10c. a copy.
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Editor BooKd AND NOTIONS,
PETROLIA, JUNE 26, 1890.
@ DEAR SIR,—Newspaper Subscription Book

arnved.  Many thanks
gotten up.

It is very nicely

Yours truly,
E. W. ATTwWOOoD.

Editor BOOKS AND No'r;aw_s.
Dunpas, Ont., joth June, 1890.
Sir,—Please accept my thanks for the
Magazine Delivery Book Record, by mailon
Saturday. It isexcellent,
W. C. NIBLETT.

GALT Ont. July 4, 1890.
Editor BoOKS AND NOT10NS,

DEAR SIR,—Thanks with a great big T
for Checking Book you so kindly sent me. It
fills a long feft want and is just the thing the
dactor ordered. Don't know how my sub-
scription stands for BOOKS AND NOTIONS,
but you can credit me with $1, which please
find enclosed, as I wouldn't be without the
official organ for double the amount. Wish-
ing you every success,

I remain yours, etc.,

T. H. SMITH.

EXETER, NEw HaMpsHIRE, U.S. A,
June 23, 1890

My DEAR SiR,—Kindly mail to me asam-
ple copy or two of different dates of Books
AND NOTIONS.

What first-class stationers do you know of
anywhere, who carry a line of the very finest
and most recherche letter and note paper
and envelopes, domestic and foreign ?

What learned antiquarians, bibliophiles
and persons versed in hymnology do you
know of anywhere ? Their names and ad-
dresses, please, and who else can you kindly
name to me, who could give me additional
names of such persons and their abiding
places ?

_Who are the very ablest and most learned
divines (or some of them) you:know of any-
where 2 Their names, locations und denom-
inations, please.

_ Kindly let me hear from you, and ever be-
licve me most sincerely and fraternally
yours, CHARLES MARSEILLES,

Journalist.

[Would some of our readers favor Mr
Marseilles with answers to lis questions.—
Ep. BOOKS AND NOTIONS.)

M:U:SIC

The ANGLO-CaANADIAN MusiC PusLISH-
ERS’ ASSOCIATION and EDWIN ASHDOWN'S
businesses both being in the same premisces, it
pays dealsrs and others to orderall Music of

them direct. Address,
SYDNEY ASHDOWN,
MANAGER

Anglo-Canadian Music
ublishing Assoc’n,
13 Richmond Street West,
TORONTO, - - ONT.

MONTREAL WALL PAPER FACTORY.

First Prize Awarded

WHEREVER EXHIBITED.

I —
COLIN MCARTHUR

% 00,

15 Voltigeur St.,

Car. Notre Dame St.,

MONTREAL.

O, Travolors now on tho road, Any of
k)\ tho trado not called on please send

{or samplos.

[}
TORONTO. -

- .
% \("o
Yonge 2

Importors of Musio and Muslcal Instninments.
THE TRADE SUPPLIED.

WINDOW CARDS

6c. each. 6c¢. by mall free.

Furnished Rooms to Lot
A Furnished Room to Lot
Cottago to Iat, apply to
For Saly, apply to

Rooms to let -
Furnished Houso to Lot

A Room to Lot

This Lot for Salo, apply to
‘To Lot, apply to

A Houso to Lot

Private Boarding

Storo to Let.

Ofticen to Lot

Board by DDay or Weok
This Houso to Let

This Houso tor Salo
Cottapo to Let

For Saloorto Lot

IMRIE & GRAHAM

28 Colborne Street, - - TORONTO.

3oc. PER DOZ.
joc. PER DOZ.

TRADE PRICE,
TRADE PRICE,

NOW READY.

THE IMPERIAL!

A NEW MUSIC BOOK,

Similar to the Well-known Royal
Folio of Music.

Containing 20 pages (full sheot music rize, largo
cloar type) of Popular and Standard Awmcrican
pieces, sultable tor Pisno or Organ.

Only 75 cts. in Paper; 80 cts. by Mail
$1.50 in Full Cloth,

W. H. BILLING,

67 YONGE ST., TORONTO, CANADA.

TWELFTH THOUSAND

The University of Toronto
SoNnc Book

A New and Comprehensive
Collection of

Standard and
Popular Songs

Embracing National, Patriotic, College and
Students’ Choruses, Glees, Part Songs,
Convivial and Miscellaneous
Selections,

Compiled by a Committoo of Gradustos and Un-
dergraduates of the University of Toronto, and
contains the best of Fronoh Canadian Songs, the
best of Engllsh Songs, the best of German Sougs,
the Lost of Studonts' Sougs, tho Lest ol Boating
Songs, tho best ot Humorous Songs, tho best of
Voluntocr Songs, tho best of Standarnd Glees, tho
bhest ot Natiousl Anthems, the Lest of Opera
Chorusos,

The book is artistically dosigned, handsomely
bound in oloth, gilt.and prinms on tonod paper.

Cloth Gilt, $1.25. Paper Cover, 80c.

LIBERAL TRADE DISCOUNT.
— PUBLISHERS —

I. Suckling & Sons
TORONTO.

MUOUSIC.

THE TRADE ONLY SUPPLIED.

Catalogues of over 20,000 nllﬂown:‘riocc- of 8hoot
Muzic, and over 500 difforent Music Books.
Mothods for all Instruments.

Piano and Vocal Folios of all kinds,
Band Stands, Blank Music Books
and Music Rolls, Spring Back
Folios, Paper, etc., etc.
PUBLISHERS OF
Bellak’s Improved Piano Method No. 2,

Improved Royal Songe of Scotland
and New 110 Songs of Scotland,

W. F. SHAW,

{Buccessor to The W. F. S8haw Co.)
8 JOMNSTON STREET, - -« TORONTO,
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KICKS.-BY THE BOSS KICKER.

Upright men shinll be nstonishied at thix, and
the innocent shall stir himnelt against the hypo-
erite.

Though §spenk, my grle! in not asstungod; and
though 1 forbear what nm leasd ?

But now he bt made e weary. — ook of Job,

Yes, venly, some buyers in this land make
me weary, aud il iy snap shots will only hit
the target the lessons ntended  for those
particular ones may prove i success, 'l
push thebottom; you do the rest. Yea, though
I ofiend, yet will I speak. | have had paimt-
ed a panorama whieh § propose to unroll,
that some may see themselves as others see
them,

*Jamsey, turn up the hights and pull the
curtain,”

Ah, what have we here? The s alife
hke portrat of a gentleman who 1s not n
want of any new goods.  He receives you
with a hypocritical smile, invites you to take
a seatan the office, but * really don't want to
look or purchiase anything i your Iine this
time."

You have called for the past ten years and
and received the same stereotyped reply.

“ Perhaps when you come agiin it may be
different”” To this merchant we give the ad-
vice, * Don't be a clam.”

“ Jamsey, tun the crank!®

Well, here we have portrat sumber two.
A good looking face, somewhir hard as to
the hines around the mouth, Fat a passibly
pleasant cast of features

“What does he =ay 7 “Oh, very sotry,
but cannot possib y find time to see you to-
day, to-mortow o, any day this week. Am
very busy, and  don’t want to take up your
time, ctc.”  We have traveled over athous-
and nules, with several hundred pounds of
eatra baggage, but **he really has no time
to look you over”

Yet this same person has several salesmen
on the road to tepresent lus firm, and when
you ask the question: “ \What would you
think, my dear sir, should your customers
treat your representatives as  you treat me,
and what would the result be as to your
business I he begins to think, but, alas, the
“secd falls on stony ground,” and you leave
without an order, as usual.  Advice to him :
“1o unto others as you would have others
do unto you.”

“ Jamsey, turn the crank '

Here we have a gentleman who goes will-
ingly with you to your room, amned with
long memorandum book and a foot 1ule. He
measures every sample and enters the same
with a pendil sketch mn his *log book.” The
price is also compared with a long hst of
other manufasturers, together with the num-
ber of square inches of the anticle displayed.

He spends, perhaps, the best part of the
day, cansing you ta xo without yomr diner,
and after rabsing your expectations to the
idea that a very targe order will be your just
reward for a Job like patience, he leaves you
with the remark :

“\Well, I shall visit yeur city in a few

weeks and will call on your house and per-
haps leave an order.”

For this gentleman I am willing to pur-
chase a copy of the story of Job, and have
no abjection to throwing in a half dozen of
boils to bind the bargain.

- Jamsey, tarn the crank §”

This portrait “brings sadness to your
heartstrings which they never knew before.”

He makes and breaks engagements as
i clock ticks the seconds.

A traveler's time is of no importance to
him and he cares nothing for the picture of a
drummer “ cooling his heels” while waiting
with impatnence at the hotel, oftimes hours
together.  For hit let us all subscribe to a
fund and purchase a watch smtably inseribed
with the old mottoes : * Tune and tide wait
for no man,” " Procrastination is the thief of
time.,”

“ Jamsey, turn the crank quickly 1

Here we have a face not easly forgotten,
How we love to look at his genial, loving
smile, and with what satisfaction we clasp
his hand as it grasps ours in a friendly,
hearty shake! Do we_ love him?  Yes; as
his fiendship is worth its weight in gold, for
it is trucin every parucular. Recognizing
as he does that a traveleris a man sent upon
the road for business, working with heart and
soul in the interests of the employer, sep-
arated from all he holds dear at a happy
home, this buyer meets us with promptness,
transacts s business quickly, and as he bids
you “Good bye” you feel the satisfaction
that he is numbered among your warmest
friends.

*Jamsey, don’t turn the crank,  Let this
porirait remain in sight, that we may feast
our eyés upon a true specimen of manhood.”
~~American Stationer.

IDEAL SUCCESS IN BUSINESS.

A very interesting question to ask our
leading merchants is, to what do you atutri-
bute your success 2 And many and varied
are the answers. Let us inquire, for in-
stance, and ask this question, say of three of
our cqually successful merchants—of course
excluding monopolists and patentees, We
get such replies as this : My success is due
to assiduous labor and executive ability, ex-
crcised to an advantage. Another: 1 attri-
bute my position to wise advertising, putting
mysclf before the public, living in a wide
sphere, making wmy wares as good as possible,
reaping my wmoney with a general reputa-
tion, associating wmyself with my business.
Third man: 1 do no advertising, it is use-
less; nordo I care to pose in my business ;
advertising is robbery. I make my money
by beng close, iming for myself and grasp-
ingall I can. My business is my monu
meat, and 1 leave it to my heirs,

These arc a sample of the answers which
we hear.  We will suppose our first man ac-
cumalates, enjoys ias he goes along and gives
i proportion to s income. Then let us
compare the sccond and third answers.
What has the close man gained n making
something and grasping, regardless of his
surroundings > We say he is fearless, fear-
ing God and man, pushing by shrewdness

ahead. 1Itis true he gives employment (o
many, though at the same time decreases
wages generally by his closeness.  He be.
comes old, we will say, and glories in his
ambition and his czansm, is looked upon
with awe by his employees.  He has, it may
be said, led a blind life up to this time, and is

dead to laudation by his fellow citizens. In 3

this condition he is to be pitied. How
much, then, is a man better than a sheep,
if, as Tennyson says, he nourishes a blind
life within the brain? Our more liberat
minded merchant who has lived in a lar-
ger sphere and is known in his busi.
ness, through all s shrewdness, as one
who gives consideration to all, is the ideal
citizen. A man never throws away money
who spends it in giving emiployment ¢o those
engaged in legitimate business, though the
line of occupation 1s cntirely different to the
one in which he is engaged, for his ambition
to gain is generally followed by liberality in
iving, thus encouraging benevolent nstitu-
tions and crowding out honest efforts. This
man naturally receives favorable consider-
ation from his fellow-citizens, and the repub-
lic receives him with a cheer.  His equally
generous competitor is obliged to say you
got there and deserve what praise is due one
engaged in so laudible a vocatior. A con-
trast between leading business methods must
lend confidence to our generous and open-
hearted werchants.~ The American Mer-
chant

e
—

r——
———

THE AUTOHARP.

AR B Y

|

Tho sbove is a cut of a now muslcal instrutnent
which has becomo very popular and is having a
Iargo sale. 1tis an oxcellont sclt-teachor of har
mouy upon which a child can produce tho sweet-
est molodies by eimply pressiug on tho bars and
runnlug Across the strings with tho fingors, It
will give tall chionds for singing or accompanyin
any other instrumont, aud is casily mastorod.
It iw simiilar in shapo to tho zither having, padded
mutex over_tho stringas a player can produce a
melody and accompaniment at the same time.
Thoe Instrument may also b used effestively for a

solo,
WRITE FOR TERMS.

FORD & McCAWLEY,

MANUZACTUNEES,
75 Adelalde 8t. East., - Toronto, Canada.

»
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__THE PREMIER WAX OF THE WORLD _

« WATERSTON'’S »

SEALING, BOTTLING,
PACKING,

AECAR EXPRESS and ENGRAVERS’
S W AX p
ELEVEN PRIZE MEDALS \W/ SOLD BY ALL WHOLESALE HOUSES

GEORGE WATERSTON & SONS, - London and Edinburgh.

READY IN JULY.

WINNOWED SONGS

BY IRA D. SANKEY. FOR SUNDAY SCHOOLS

PRICE 35 CENTS PER COFPY. USUAL DISCOUNT.
We will print individual imprints on orders of 230 copics.  We respectfully solicit your order, which will receive prompt
ateention in its turn.  In‘view of the meritorious character of this new work, the .ow price and profitable rates of discounts to the
trade, dealers ¢an unhesitatingly recommend and push Winnowed Songs.

WILLIAM BRIGGS e=s=e VESLEY BULDINCS. o
TORONTO BUSINESS COLLECE| TORONTO E AULD'S

Corner Yonge and Shuter Streets,
PUR

woee o |TYPE FOUNDRY

The Ou Is' Ty po Found lyh 1 Cananda on the poim
» system ypo guaranteed equal to tho best mad
r{ anywhere

SPECIAL AGENCY, &ﬁ:l MUG}_‘.AGE
The Jonding Commercial Collvge. Phonogra- GAMPBELL PRINTING PRESS' ’ ILA(‘E Stlcks [Vemhiﬂg

phic and Shorthand lus ltulio Teleyr: a|l GENERAL AGENCY
‘(,l('ool :h.l Genoral En gli sh Train || 1R Acaden
etk vening Sessions opon thoentire year, | FOT @ll Type Founders
P lut In sm ction,

Fall Session Re-opens ist Sept., 1890.

Write for estimates and termy,
Address J. M. CROWLY, Manager,

l‘o‘ lo‘x‘ll(‘?' &?t‘ h’l‘ osrou(;gucﬁ ~<l:om er Yonge and e ;;zo\l‘!:ﬁ:&:" St West, 769 Cralg Stl'eet, e lontrealo

BUT THE BUYER

OFFICE 1AND FACTORY




tEXERCISE BOOKS--Star, Leader and Victory.

NOTE PAPERS--Queen Anne, Windsor, Lakeside and Fernside. |

BYRON WESTON

DALTON, MASS, U.S. A, .

ILAS BEEN AWARDED THE

AND PRIZE GOLD MEDALE

AND RECOMMENDED THE

Medal of Honor and Perfection
At PARIS, 1878,
D This being the HIGHEST and ONLY AWARD given for

ILINEN IRIECORD AND LEDGER l)APER.

A SPECIATTY.
Tllls papor hanrecervesd THE HIGHEST PREMIUM vver all uthas
frotu the Cincinnati Tndustrial Exbilition, Massachusetts Charit
able Medintiion Ansocintion, Fraunkhbu Tastitute of Phidadelplis,
Lanuwviile Exposition, Madal sad Diplona frons Unsted StatesCenten
uinl Comnunnivns Medal of Progress. American Tostitute, 163, and
Maial of Iimproycinent aand Pregross, Boston, 1876, Its PRINCIPAL
Al)\')\.\'l“khl-ls areastollows. 1 It coutains mnore hnen than auy
wther Ledger Paper, Lhiss s loager tibre, and s consequenthy, tougher
2 Having o harder and botter bady st fray s less in ernsure, so that by
amply uang the rubber after the eraser the ink 1s provented trom
preading 3 Tin more unfort i Waght, Color and Fuush, 4 T
P uever cocklen if properly bound 5 Jin chewnnaal action upon nk in
such shat it Luth writes and rales ap botter  For proot of the fure-
{oing refer to o large number of Stationers, Buokbinders, Book-
copeers sud Recordera, who have geven it, after & sovers test, the pre-
fervute vver allothers  Tlan paper ss Donble Sized, and willstand any
elituate or the most acd of tnid inks,

Send for Sample Sheet, erase and rewrite four times on
same spot.
Each sheot is watermarked Byron Weston's Linen Record.

BUNTIN, GILLIES &

HAMILTON, ONTARIO.

NEW TABLETS.—Maritime, Ideal, Brookside and
Scholars—popular prices—extra good value.

——

NEW PAPETERIES--Including ‘‘ The Dominion’ a handsome box of
Initialed paper and Envelopes, the letters stamped in gold relief,
which comes in two sizes to retail at 25c. and 50c. per box.

cD
-

THE CLIMAX SCRIBBLERS promises to surpass all others for popularity|
at opening of school. Order now for August delivery. !

SLATES--Slate Pencils and Crayons. Ask for prices.

Envelopes to match.

Blank Bocks, Memo books, Counter and Order Books. Sealing and Botthing Wax.
Bookbinders' Materials. Printers’ Supplies. Box-makers’ Requisites |

BUNTIN. GILLIES & CO. HAMILTON, ONT.|




