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The tremendously increased
production of the Columbia
factories enables us to take on
a few more dealers in distiicts
where we are not already rep-
resented.

This may be the opportunity
for which you have been
waiting.

We strongly advise getting
your application in early.

@%@

Music Supply Company

36 East Wellington Street
TORONTO - CANADA
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A
“Martin-Orme”

“Martin-Orme”
Owner

can point with pride to his purchase and
takes considerable delight in doing so to
his closest friends.

And this is due to the ability of the Martin-Orme to live up to
every representation the Martin-Orme dealer is enabled to make
to every purchaser—representations he is enabled to make
because of the exclusive features of construction that put the
Martin-Orme in a class by itself.

Therefore every Martin-Orme owner is an enthusiastic booster
for Martin-Orme instruments and Martin-Orme dealers.

This is one reason you find Martin-Orme dealers among the
most successful.

The Martin-Orme Piano Co.

Limited
Ottawa " . Canada
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O.R.S

The
Canadian Organization

DISTRIBUTING

* Medt
PLAYER ROLLS

79 Wellington Street West, Toronto, Ont.

HITS NOW READY
Try our Quick Rapid Service

954 “ON MIAMI SHORE” 1,50

870 Patches $1.50 103% You're A Million Miles From
902 My Isle of Go'den Dreams 1.50 Nowhere 1.50
914 Please 1.50 1041 When My Baby Smiles At Me  1.50
917 Golden Gate 1.50

1042 That Naughty Waltz 1.50
948 Peggy 1.50
985 Hand in Hand Again 1.50 1043 Sweet and Low 1.50
988 “O" 1.50

1082 Daddy, You've Been a Mother
995 Dardanella 1.50 To Me 1.50

Our Special Introductory Offer will appeal to you
Wrrite for it TO-DAY

Q.R.S
s e ——
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MAY MAY MAY

.R.S

PLAYER

READY
On Sale Eastern Provinces, May Ist
WORD
1090 Beautiful Hawaii (Mary Earl $1.50
Waltz. Played by Arden & Ohmar
1091 Barefoot Trail, The (Phelps-
Wiggers 1.£0
Ballad. Played by Phil Ohmar
1092 Chloe (Sylva-Jolson 1.50
Fox Trot. Played by Phil Ohmar
1003 - Crocodile, The (Motzan-Akst).. 1f0
Fox Trot.  Played by “Zez" Confrey
1094 Dardanella Blues, The (Fisher-
Black 1.50
Fox Trot. Played by Pete Wendling
109 Hot Tamale Mollie (Weslyn-
Kortlander) 1.50
Fox Trot. Played by Max Kortlander
1096 In Old Madeira (Wehner-Sanders
Carlo 1.£0
Fox Trot. Played by Arden & Ohmar
1097  Just Like a Gipsy (Simons-Bayes) 1.50
Fox Trot. Played by Victor Arden
1066 Memories of Virginia (Wilnorf-
Atkinson 1.£0
Waltz with Marimba Effect
Played by Oshorne & Howe
1098 Missy (Robe-Stanton 1.50
Fox Tro Played by Max Kortlander
STORY
D59 Basket of Roses (Albers 1.25

Played by Max Kortlander

ROLLS

APRIL. 20th

Western Provinces, May 7

ROLLS
1099  Nailo (Callahan-Roberts $1.50
Fox Tro Played by Lee 8. Roberts anc
Phil Ohmar

1089 - Oh! By Jingo! Oh! By Gee'

(Brown-Von Tilzer 1.50
Fox Trot. Played hy Pete Wendling
1100 Old Man Jazz (Gene Quaw 1.£0

Fox Trot. Played by Arden & Ohmar
1021 Pip Pip, Toot Toot, Good-Bye-ee
(Kendell-Robinson 1.50
Fox Trot. Played by ]. Russell Robinsor
1101 Shadows (Brennan-Rule) 1.50
Ballad Fox Trot. Played by Victor Arder
1102 Somebody (Little-Stanley-Dellon) 1.50
(e Step. Played by Baxter & Kortlander
1103 Sunny Southern Smiles (Gilbert-
MacBoyle-Cooper 1.50
Fox Trot. Played by ]. Russell Robinsor
1104 So Long Oolong (How Long You
Gonna Be Gone Kalmar-
Ruby) 1.50

Fox Trot. Played by Pete Wendling
1105 Turkey In The Straw (Otto Bon-
nell 1.28
Played by Max Kortlander
1106 When The Harvest Moon Is
Shining (Sterling-Von Tilzer L.fo
Waltz.  Plaved by Baxter & Kortlander
ROLLS
D60- Golden Age Waltz, The (Barnar¢' 1,25

The Q-R.S Music Company

79 Wellington St. West,

TORONTO, ONT.

O.R.S

_§
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Size it up
from every |
angle—

—and you’ll
arrive at this
conclusion

Head Office
LONDON
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HAT Doherty and Clinton Pianos are instruments of
sound worth and good value.
That DOHERTY and CLINTON Pianos, price commen-
surate, have all the qualities of musical excellence.
W™ 1hat DOHERTY and CLINTON Pianos will live up to
the traditions of the most reputable music houses.

That DOHERTY and CLINTON Pianos are built to meet
the requirements of the great majority of piano purchasers
and therefore for that reason

DOHERTY and CLINTON PIANOS

now comprise the liveliest commercial proposition of the
industry.

That the DOHERTY and CLINTON agency is a mighty

good one to acquire.

That it migkht be possible to acquire it for your territory and
it would be a good idea to enquire.

Dobherty Pianos, Limited — ciiNion
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Sterling Player A« ions

HE best proof of

their real value
is the quality and
number of plaver

LY . i ) 4 Y

pranos in which they
daily give evidence
of their sterling worth

Sterling Actions and Keys Ltd.

Also Makers of Piano Actions and Keys
Noble Street, Toronto, Canada

—
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Bell

PLAYER PIANOS

N usefulness and value, in Tone-

quality and volume, and in quiet
elegance of casework design they
exemplify the endeavor of many
successful years of manufacturing
experience,

OLIDLY and carefully built they

ensure efficiency and are an
unfailing source of pleasure to the
purchaser.

I IKE Bell Pianos they possess
many noticeable and unique
points of construction.

BELL PIANO

@ ORGAN COMPANY Limited

GUELPH, ONTARIO
and London, England

OUR GUELPH FACTORIES
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CLEAR AS A BELL

$ THE INSTRUMENT OF QUALITY

“The Highest Class Talking Machine in the World

LOOKS BETTER ()HSER\’H the splendid curved design lies in these
uprignt models. This “bulge” effect, obtain-
able only in the finest furnituce, is exclusive with

Sonora.

SOUNDS BETTER Sonora has a matchless, clear, rich, expressive tone

which invariably wins when heard in comparison,

IS BETTER Sonora is famous for its important features, among
which are the powerful, silent, extra-long-running
motor, wooden tone arm, motor metes which tells
how many more records can be played without rewind-
ing, tone control at sound source, ability to play all
disc records, ete,

SELLS BETTER Sonora is the phonograph that commands cash pay-
ments, and demand is so grcat that each year's sales
are many times those of the year preceding,

I. Montagnes & Company

SOLE CANADIAN DISTRIBUTORS OF THE
SONORA PHONOGRAPH & SONORA NEEDLES

RYRIE BUILDING TORONTO
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ESTABLISHED 1883

WORLD-FAMOUS

CECILIAN

Player-Pianos

(ALL METAL ACTION)

Trade Mark Trade

|
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INDIVIDUALITY IN PLAYER-PIANOS

JNASMUCH as it is equipped with an exclusive

Cecilian all metal action. an action made expressly
for the Cecilian, in the same factory in which Cecilian
Players are built,

The “Cecilian” Player-Piano

occupies a unique position in the Player field. -

This instrument, with its simplicity of construction
and ease of operation, is a delight to all and its indi-
viduality lies in the fact that it is a real departure
‘rom the ordinary Player-Piano,

Write for our Catalogue of Pianos and
Player-Pianos giving full information, etc.

The Cecilian Corapany, Limited, Toronto
MMJ&W.H’.MMMAMMH-M
Head Office and Salesrooms: Factory:
247 Yonge St. 89-93 Niagara St.
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With so many makes of

Phonugrapha on the

market-let the Cecilian

Trade Mark be your
guide

The Spirit of Music is Truthfully Conveyed

Through the

CECILIAN
CONCERTPHONE

“The Aristocrat of the Phonograph World*

mHE Cecilian Concertphone is an instry-

ment of remarkable individuality, [¢s
rendition of all records Places it above the
plane of the ordinary,

More than melody and harmony are revealed
in the music of the Concertphone. Its
delicacy and tonal shading reflects the very
personality of each artist.

Features of ijts eonstruction, such as the
specially designed all-wood amplifier, the
ball bearing tone arm and the modulating
x""““"" tone control, plus thoroughness of workman-

ship and the use of the highest quality motor
and other equipment are responsible for jts
Write for catalogue, exceptional degree of perfection and jts
recognition as an instrument extraordinary.

The CECILIAN COMPANY, Limited

Canadicn Distributors for Cecilian
247 Yonge St. . TORONTO
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For over 30 years the Mendelssohn platform

MENDELSSOHN

The highest type of Canadian Quality
made in Canada
by Canadian workmen
-by a Canadian firm
and

used in thousands of Canadian homes.

The Mendelssohn Piano is, from start to finish, representative of Canada.

MENDELSSOHN PIANO CO.

GUELPH, CANADA
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Worth Its Weight In Gold

——AND—

It Weighs Fifteen Pounds

T'o every Edison dealer:

The mammoth portfolio
reproduced on the page
opposite is the book of
knowledge, the encyclo-
paedia of facts, the modus
operandi for increasing your
business.

Every Edison jobber, the best
advertising men we could
find, and the entire Edison
Sales and Advertising per-
sonnel have been working
on this book for the past
three months,

We have been told that our

1920 Sales Promotion Plans

are the most comprehensive

ever undertaken by any

Your jobber's salesman has a copy manufacturer. To lay these

of this book and he will be plans before you necessitated
glad to show it to vou this portfolio.

THOMAS A. EDISON, Inc.
Orange, N.J.
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Player-Piano Talks

Number Three

N out-of-town dealer. who until lately

“\ has not made as many player sales

u»nu\n‘:lll\u]\ as the average prano

man. was chatting over the plaver question
while in Toronto

“Do vou know,” he said, "'since |'ve been
going after player business stronger. |'ve
met with quite a few surprises. One was
when | heard a local music teacher recom-
mending plaver pianos in the highest terms
I thought all piano teachers "knocked' the
plaver

I'here should be no surprise in a piano
teacher's endorsing the educational features
of the player. Here is just one of scores of
examples—a letter appeared in a daily paper
from a party who was lamenting the scarcity
of amateur musicians

The subject was promptly taken up by a
piano teacher who replied through the news-
paper sayving: " There is not a lack of amateur
musicians, The instructors of music, in the
entire country, are practically overwhelmed

with students and have been for the last
two vears. These students are studying
not only the piano. but the voice and various
stringed instruments. Plaver Pianos have
been and are the means of cultivating not
only a taste for the better and finer class of
music. but they, have also given birth to a
desire to be able to play an instrument or to
sing. In my own work | find that more
than 8o per cent. of my students have player
pianos in their homes

Player pianos are doing a wonderful
work for music and especially piano music
I'hey are creating a desire on the part of the
young people to want to play the piano
themselves. and that is one reason why the
music teachers in this country have as much
as they can do. There was a time when the
piano was regarded as an indifferent music
instrument. and that because there were so
few who could play it. The piano today is
the National musical instrument and that
due to the great influence exercised by the
plaver piano.”

THE OTTO HIGEL CO., Limited

King and Bathurst Streets

- TORONTO, CANADA

MRPRRRRRe
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PRICES SOARING

BUY WHEN THE BUYING IS GOOD

THE PIANO BENCH HAS COME

FOUR STYLES NoO. 202, 203, 204, 210.

TO STAY

We h rmed \ bench to he
great hout ntable piece
1 } d how 1 rmiture n b
well  made trong
mal tron "
but cumber
n¢ | e on t W
match the present 1 More
tyle of piano v mont Sendd
ur 1 NOW
(
Oak, Walnut and Ask for ORGAN
Mahogany Finish No. 204 Piano Bench

Price List,

LIMITED

THE 1()D['RI(H ORGAN (()\ll"\\\
ot CANADA

GODERICH

The Newcombe Piano

“Never suffers

Established
by comparison” 1870

The Newcombe Piano
Company, Limited

Head Office, 442 ¥ onge Street
Factory, 121-131 Bellwoods Avenue
TORONTO, CANADA
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Have You Considered
| The Morris Agency?

Regular deliveries are being made from the Morris Factory at Listowel
Ontario, but we strongly advise dealers ordering well in advanee of
actual requirements to ensure their customers not being disappointed

MORRIS PIANO, STYLE 8, NEW DESIGN
Finished in beautifully figured Mahogany or Walnut

7 1-3 Octaves, Three Unisons or Strings, Improved Overstrung Scale, Full
Metal Plate, Patent Repeating Action, Third sustaining) Pedal, Rolling
Fall, Ivory Keys, Case Double Veneered, inside and cut. Fither Bright
or Dull Art Finish. Fully guaranteed.

Dimensions Height, 411 65 in.; Width, 5. 2 in.: Depth, 2 1t. 3" in

Morris Pianos Limited

l‘iead Office: 66 Bond Street, Toronto
Factory : Listowel, Ontario

CANADA
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CHURCH ORGANS

These illustrations show two of our latest designs for Churches, Chapels and Society
Rooms. The cases are Quartered Oak, in the new “Art” Finish.

The CHOIR Model is made with five different sizes of actions, these having from

four to eight sets of reeds

The SYMPHONY Maodel is a

larger organ with ten sets of
reeds. This action ha heen
specially designed. It has a tone

of a rich pipe-like quality, and the
many combinations of the various
sets must be heard to be appre-
ciated. We also build larger
organs with two banks of keys and

pedals

Write for catalogue and specifi-

cations

Choir Model Symphony Model

Thomas Organ & Piano Co,, Woodstock, Ont.

GEO. W. STONEMAN & CO.

PIANO VENEERS
Maryland Walnut

The new walnut with the figure and soundness of American
Walnut but with the Circassian colors and high lights.

We show the largest and most select line of Walnut in Longwood, Butts, and
dimension stock of any manufacturer in the world.

Write us for quotations on Pin Block, Bellows, Core and Cross banding stock.

845-851 West Erie Street

CHICAGO - ILLINOIS
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Established

For Over Sixty-Three Years

QUALITY

has been the big thought behind

CRAIG PIANOS

I'his explains why Craig Pianos and Player Pianos are found as leaders

in many of the representative music houses of the country Every
requirement of the progressive dealer is met by this most attractive line
Investigate our line and our agency proposition

The Cfaig Piano Company

Manufacturers of a complete line of
high-grade Pianos and Player-Pianos

MONTREAL - QUEBEC
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The Otto Higel Trade Mark

That little cut in the centre of the Maple Leaf
identifies Higel products the world over. It has
the same weight in the piano trade that the
hall-marks of the great silversmith’s had in the
early days. It stands for QUALITY, PROGRESS
and SERVICE.

Otto Higel
Piano Action

is so evenly adjusted so finely balanced, so
accurately assembled that it is instantly respon-
sive to the touch, yet possessing reserve power
for the heaviest passages.

The Otto Higel Action is the product of an
unceasing ambition to keep it always better,
always stronger, than seems necessary.

Accuracy in construction has eliminated friction
and wear. There can be no weakening, but a
never-failing service in keeping with the inter-
national reputation of Canadian-made pianos.

Cost never retards improvement where improve-
ment is possible. Quality is our primary
consideration, always. Satisfactory materials
and workmanship are never good enough if
more satisfactory can be obtained.

The Higel Action is the choice of leading piano
manufacturers in the world’'s markets because
it has a reputation for dependability, reliability
and accuracy under all climatic conditions.

¥
THE OTITO HIGEL CO., LIMITED

King and Bathurst Streets, Toronto, Canada

The British Empire’s Largest Music Trade Supply House

Grand Piano Actions
Player Piano Actions

Piano and Organs Keys
Organ Reeds and Reed Boards

Upright Piano Actions § Player Piano Rolls
i
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The Demand Today Is Insistent
Upon Quality and Reputation

MODEL B MODEL D
$245 $390

Gerhard Heintzman Phonographs

backed by a reputation for absolute quality, offer the
dealer the logical means of satisfying the present-day
demands of discriminating purchasers

The comprehensiveness of the Gerhard Heintzman line is
entirely adequate| to meet any and all requirements as to
style, tone and design, and the unvarying  quality which
is characteristic of all Gerhard Heintzman's instruments,
assures the dealer a profitable, increasing business among
those who appreciate crue worth in musical instruments.

GERHARD HEINTZMAN LIMITED

Sherbourne Street, - - TORONTO

’—“
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Lateral Cut

Fourth, Fifth, Sixth and Seventh Supplements

Ready for Immediate Shipment

4om : Mute and Jeff in Mexic 4089 | Am Climbing Mountains,” Conway's Band, One Stey
wing Up F in Prohibitior Dreamy Alsbama.” Conway's Band. Walt
4040 Now | K n nry Onivas). Fox Trot 4080 A Bolabe
H \hum \hl Walt hen You're Alone,” Fox Trot
w041 \mn the Lant Fox Tr 061 -(wl m\lmul, One St -
4z A2
nker Town Kaufman-Ha
4063
4043 v Hin
4064
4044
4065
045 Westerve
4066
A04n Rose.” Arthus
4067 wo Hearts Discover.” Marion Evelyn Cox-Joseph Phi
4047
W Blues
4048 4068 Ly Longer Lett en Clark-Joseph  Philliy
Climbing the Ladder of Loy iy
4049 Ir 4089 Freckles Fox Trot
e Stey Please. Fox It
4050 Billy Murra 4070 “Mystery.” Fox Ir
Me W fad Me." Bert Harvey Meet Mg in Bubble Land.” Walts
w081 n and My Daddy Walked Out.™ jors Kouf 4om Nobody Ever.” Conway's Band. Fox Trot
Arak Conway's Band. One Stey
0t You Drive My Blues Away " Al Bernard wr2 George M. Greeh
4052 Waiting fur the Tide to Turn I\lh\ Murray ou Remember those Schor Day All Sear Try
You Ain t Heard Nothing Yet aufman
4053 n n-Phillips o7 :
orh w By mln‘l Burr " "
4054 Oht What & Little Whapper. Billy Murra: 014 For Euey Do that Clones, Reed Miller
| Might be Your Once-in-o Wh Harvey Mindermyer I Love You Just the Same.” Peerless Quartette
4085 5 015 Lend Me Jim.© Watson Sisters
n Never Let No One Man Worry your Mind." Fannie Watsor
4056 ert Orch. Novelty 4018 Lullaby Blues.” Crescent Trio
OkeH Concert Orch. Novelty Just for Me and Mary * Sterling Tri
4057 t 077 Mother Machree. William Yobyn
x The Bells of St. Mary's.” Joseph Phillips
5K Convay's Band,  One Stey 4078 Swanee.” One Step
nwaves Band  One Step Blues,” (My Naughty Sweetic Gives to Me), Fox Trot

ALSO

Supplements One, Two and Three
If you haven't these lists send for them

And Don’t Forget—

“ON MIAMI SHORE,” Okeh Record No. 4040
“DARDANELLA” No. 4057

The two biggest hits of the season. Send Your Orders in Early

GENERAL PHONOGRAP
Head Office, 172 John Street, Toronto
New York, N.Y.  Chicago, Ill. San Francisco, Cal.  Grand Rapids, 4}
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There are
over
1,000,000
Hcmeman
No. 77
Motors
in use
throughout
the world.

Canyouask
for any
better
recom-

mendation

-

v
.

el Meisselbach

the most imitated
motor in the
J J phonograph industry.

Because of these
numerous imitations,
manufacturers for
their own protection
should make sure to
get and use the
ORIGINAL.

MEISSELBACH MOTOR No. 16

ORPORATION of CANADA

Limited

Canadian Factory, Kitchener, Ont.

Rapids, M a, Ohio Newark, N.J. Putnam, Con. Springfield, Mass.
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The(%%%zqna

Phonograph ::

-

| M @2 No. 41
Mahogany and Quarter-Cut Oak Mahogany

The McLagan Phonograph is characterized by individual
musical excellence that places it on a plane distinctly
artistic. In homes where quality alone appeals—where
the highest perfection is sought, the MclLagan is
recognized as a musical achievement.

The prestige of the McLagan. a prestige earned through
actual demonstration of its true musical worth, not
only causes it to appeal to the dealer's pride and
satisfaction, in selling. but makes it a notable commercial
asset as well

|

|

( AN ATTRACTIVE CATALOGUE WILI
\ BE SENT ON REQUEST.

The McLagan Phonograph Division

(The McLagan Furniture Co., Limited)

Stratford, Canada

\\
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Applications
Coming In
Rapidly

Since announcing the reorganization of the

KARN PIANO COMPANY

under the new management, applications for the
Karn Agency have been arriving rapidly.

This is evidence of the excellent reputation Karn
Pianos have earned in bygone days.

When vou add to this the assurance that the
KARN OF THE FUTURE will be a still better
instrument because of the new and practical ideas
and improvements that will be embodied in its
construction, you will appreciate the desirability
of the Karn Agency and will possibly be inter-
ested in acquiring it for your district.

If so, in view of the rapidity with which we are
receiving applications we would suggest imme-
diate action.

By speeding up matters, we hope to shortly be in
position to take care of a good number of agencies,
but indications point to a strenuous time on our
part in our endeavors to keep pace with the
demand.

The

Karn
Piano
Company

Limited

HEAD OFFICE: FACTORIES:
TORONTO WOODSTOCK, ONT.
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PIANOS

Style T. Louis XV Design.

In Mahogany Only. Height 4 ft. 4 in

cal to the piano dealer who is alert for
he offers the public

MOZART PIANOS
QUALITY in the

Design, finish, tone. touch and the general appearance and charac

ter of MOZART PIANOS satisfy the most critical purchaser

I'o maintain this high standard of ilhll\(‘ requires, under present
conditions, a constant increase in costs.  Dealers must recogniz
m th

the necessity for much higher prices than have prevailed
siano trade. especially where QUALITY is the watchword

MOZART PIANOS, because of their strict adherence to the
highest standards of quality., will continue to make friends for

vou and your business

National Piano Company, Limited

266-268 Yonge Street, Toronto

Factory: Mozart Piano Co., Limited
94-110 Munro Street
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DETERMINATION

LONSDALE PIANOS

and

PLAYER-PIANOS

Lonsdale Style M

LONSDA[ E PIANO COMPANY

Office and Factory

Queen St. E. and Brooklyn Ave. TORONTO - CANADA

AFTER YEARS OF TOIL

And patient Careful Research, in Spite of Sickness an
I“inancial Stringency. He Produced the FFinest Polish in the

World
For sheer pluck and dogged perseverance it would be hard to

find a finer examplc lIva it furnished by I°. N1 Lawrence
the manufacturer of

LLawrence’s All-Round Polish

This Polish Can Be Had in Two Sized Bottle

‘ F. M. LAWRENCE

Write me to-day-—don’t delay

AGENTS WANTED REGINA, SASK.
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. THE WRIGHT COMBINATION

Combining the pleasing grace of tru beauty,
the choicest materials ind

Superor construg
tonal knowledge, with faithful workmanship,
results in the formation of the right combina-

tion necessary to the attainment of perfection

This is the “Wright” I

Combination 1

|
It is the combination that has resulted in |
makirg Wright Pianos impressive and desir
able to piano dealers and the public

This is why many piano dealers have made |
Style 65 “Wright" their leader.

WRIGHT PIANO CO., LIMITED |
STRATHROY, ONT. '

e

TORONTO

Established 1891 NEW YOoRK
516 Richmond St, W,

134th St. and Brook Ave.

W. BOHNE & CO.

MANUFACTURERS OF

Pianoforte Hammers

"‘r»Nnl||nmmumllmmmn.:" I

and Covered Bass Strings

For the better grade manufacturer.

Proved by 27 years' experience.

mumﬁuiumim I N0

I

I WO 000 050
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Plaola

The Player-Piano that Compelled the Recognition of the

Superior Efficiency of the Pedals for the
Purpose of Expression

Music trades authorities have predicted for Nineteen -Twenty a tremendous increase
growth of the popularity of the pla piano.

To say that the “PLAOLA" will be instrumental in creating a goodly portion of this player
popularity is not putting it a bit too strong.

The “PLAOLA™ with its mechanical perfections, its wonderful tone and power of expression
has placed the player-piano on a higher plane.

The special devices embodied in its construction, devices which enable the operator to reproduce
with faultless accuracy and in a manner ofttimes considered superior to the original, charac-
terizes the “PLAOLA’ as an instrument of exceptional distinction.

The wonderful sensitive pedals which enable the operator to apply just the required touch
that is acquired by the piano-artist is the outstanding feature of the “PLAOLA.” You don't
pump the “PLAOLA,” you play it with your feet.

Place anyone familiar with player-pianos at the “PLAOLA" and he or she will immediately
recognize its supremacy.

in the

Expert judges have pronounced the “PLAOLA” an instrument unexcelled for Quality and
Volume of Tone, Delicacy of Touch, Remarkable Durability, Capacity for Staying in Tune,
Excellence in Design and Finish.

We are at present in position to open a few more agenci
wishing to secure an agency to communicate with us imme

Plaola Piano Company, Limited

Oshawa - Canada

but we would strongly advise those
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- HE superiority of the GOURLAY PIANO is
instantly recognized by discriminating pur-
chasers and this superiority does not merely

apply to the outward appearance. While in every
respect the Gourlay Piano will stand comparison
with the best there is in general appearance. the
real goodness of the Gourlay. the goodness that
has earned for it that recognizable superiority. is
built right in.  Every minor detail receives the
most careful attention. just as do the points of
vital importance.  Nothing—absolutely nothing
that will tend to raise the piano to a higher state
of perfection is neglected or overlooked. This is

what makes the Gourlay a valuable agency

Gourlay, Winter & Leeming, Limited
TORONTO, CANADA

Head Office and Factories: Salesrooms:

309-325 LOGAN AVENUE 188 YONGE STREET




CANADIAN MUSIC TRADES JOURNAL

The Phonograph
That Will Bring You Big Business

It is prudent to remember that this is to-day and that you want to represent the phonograph that is
the best to-day —not a phonograph of a make that was best four or five years ago. This consideration
will impel you to choose the phonograph that plays all disc records and plays them at their best; the
phonograph most remarkable for deep, rich tone; the phonograph that, through the GRADUOLA, the
exclusive, patented shading device -affords the unique privilege of musical self-expression. The phono-
graph of to-day is

The AEOLIAN-VOCALION

tensively Advertised in Canada and United States

The
Voe

rolian-Vocalion publicity is strong, dignified and convincing.  Dealers who handle the Aeolian-
ion and the new Vocalion Records are directly benefited by this advertising.

The Acolian-Vocalion advertisements are so prepared that the dealer may “tie up” his local publicity
with the impressive campaign of Vocalion advertising in the important mediums of Canada and United
States. Cuts similar to those used in the nation-wide circulation are furnished free to Dealers who
will use them in their local paper.

THE NEW VOCALION RECORDS

Your customers will be delighted with the Records which are produced under
a4 new and more scientific system. Even the most subtle overtones of the
lightest voices -partial tones that are far too delicate for older systems to record,
are given distinct and accurate reproduction. There is a big business to be done
in Records of such outstanding superiority.

Exclusive representation arranged for
Dealers who can satisfactorily qualify

NORDHEIMER PIANO AND MUSIC COMPANY
TORONTO LIMITED

Canadian Distributors for the Aeolian-Vocalion
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

PIANO axo PLAYER TRADE

EFFICIENCY

Player Accessories Felts, Cloths,
Rubber  Tuping, s N hh : PunChingS
1 PI —

Pumper Pedal
y

1 Special 1 f «
Leather Nuts, Push Buttons, Speci
gs cut from Cloth, Felt
Pastchoard, and all character

comprisiy
ing, Muffler,
1 Sheets, etc.,

as wanted

Send inquiries, accompanied by Samnle , for Imported Iy
i ting Quantities required Bushing (

and also Domestic
loth Hammer

Soliciting MANUFACTURERS’ TRADE ONLY, not Dealers, Repairers, etc,

H|

WEBER PIANOS

Made in Canada

WHAT IT MEANS :

Employment to Canadians under most favorable
conditions. The use of Canadian products to the fullest
extent, thus enabling Canada to hold her trade balance so
far as this manufacturing industry is concerned.

To the Purchaser The benefit of over 58 years' ex-
perience in Piano Building, skilled workmen and best quality
material used in construction.

Absolute guarantee by the Weber Piano Co.
Be convinced, BUY MADE IN CANADA.

STYLE M

The Weber Piano Co., Limited
KINGSTON, ONTARIO

— —— — S\

;




CANADIAN MUSIC TRADES JOURNAL K] |

——
Y York —————— e
And Canada Did It
E\’I'RY maker of phonographs has aimed at an ideal instru-
ment that would play ALL records with perfect duplication
{ of the original renderings, and combine these qualities

. with the finest work of the cabinetmaker.

Canada has attained this ideal.

I'he WINDSOR Phonograph enables you to offer the most
glorious reproductions of the finest music that has been recorded
on discs—regardless of make.

= ‘ Y That alone is sufficient to establish supremacy
S for the WINDSOR, the all-Canadian phono-

graph, but that is only one of its triumphs.
The Windsor has created a new standard in
cabinetmaking. And yet the WINDSOR
Phonographs sell for less than their nearest
rivals, because of the elimination of duties,
exchange rates, excessive overhead, and
heavy experimental costs.

With tone, appearance, and price in its favor,
the choice of phonographs for the people of
Canada inevitably rests with the Windsor.

Dealers, write for sales plan for your territory.

THE
Windsor Phonograph and Record Co.
LIMITED
One of the 10 PAPINEAU AVE. - -  MONTREAL

Period Models

The Windsor Phonograph

e




I ————. o

CANADIAN MUSIC TRADES JOURNAL

—

Your Customer
iSCERTAIN of a

First Class Piano

when he buys an Evans Bros., becausc
we make certain. For vears past, we
have bent the energies of every depart

ment to making certain that in each

piano leaving our factory the materials
vorkmanship. finish. tuning and regu
lating is right up to the highest standard
known in the trade

I'here isn't the necessity for much *tall
ihbout Evans Bros. quality, because it is
ilways taken for granted Quality
known to be a certain and invariable

lactor in Evans Bros. Pianos and
Players. Evans Bros. prices are reason
1hle

Evans Bros. Piano and M’f'g Co,, Ltd.

INGERSOLL, ONTARIO

NOTICE

WHEREAS certain parties. claim-

ing to represent Japanese and other
firms, have approached dealers
offering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic

with our respective products

Berliner Gram-o-phone Co., Limited
Columbia Graphophone Co.

Piano Hardware
Made in Canada

Continuous Hinges
Nose Bolts
Ball Bolts
Bracket Bolts
Solid Brass Knobs for
Bracket Bolts

Prices on A pplication

MACHINE & STAMPING CO.
Commercial anl..l:::::fdMohv Car Co. Ltd.

1209 King St. West . Toronto, Canada
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American Steel and
Wire Company’s

PERFECTED
and CROWN

ZAtEL &

3 . e €
PERFECTED )\ CROWN &
MUSIC WIRE $\\USIC WIRE 3
z z

AN . %
>- A gy

PIANO WIRE

Complies with all mechanical and acoustic
requirements ; and the services of our
acoustic engineer are freely offered to assist

in bringing these together.

United States Steel
Products Co.

Montreal New York New Glasgow, N.S.

Winnipeg, Man. Vancouver, B.C.

Thrift

and
Extravagance

HRIFT, no less than extrava-
gance, consists of using money
that is, spending it. The dif-

ference is in the purpose for which
it is spent,

To spend money for immediate
and temporary gratification of desire
is extravagance.

To spend it for things which add
to one’s mental, physical, moral or
economic power and which gives
permanent value is thrift.

The difficulty is to corvectly draw
the line between the two.

The purchaser of a

STANLEY

Piano or Player-Piano

does not experience this difficulty
because the purchase produces grati-
fication of desire, plus a degree of
permanent value not procurable in
any other make.

This gratification, permanent, not
temporary, is enjoyed as well as the
satisfaction derived from the con-
clusion of a thrifty transaction.

Is it not logical to believe that the
dealer who is able to present such a
proposition to his customers is for-
tunately situated?

STANLEY PIANOS

241 Yonge St. TORONTO
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Piano & Player Phonograph Cabinet
Hardware, Felts & Tools Hardware

Ask for Catalog No. 182 Ask for Catalog No. 183

HAMMACHER, SCHLEMMER & CO.

New York, since 1848 4th Ave. & 13th St.

Julius Breckwoldt & Company

Manufacturers of

“Superior” Piano Plates

Piano Backs, Boards, Bridges, Bars, Traplevers
and Mouldings

MADE BY
Sole Agents for Rudolf Giese Wire in Canada and United

States THE
I.‘ “‘V}‘l k“,\:l‘:')‘ll Pres W. A hu}.(\'k‘\\:l‘lll)'". Sec -Treax SUP[‘:R]OR FOUNDRY CO.
Dolgeville, N.Y. Fulton Chain and Tupper Lake CLEVELAND, OHIO, U.S.A.

Our Three Specialties

Piano Hammers, perfect in make, tone and quality
Piano Strings, “ o - .
Piano Music Wire

“ ‘“ “ “

SOLE AGENTS FOR CANADA

E.V. Naish, Hammer Felts, Wilton, England
Latch & Batchelor, Music Wire, Birmingham, England
Webb Wire Works, Music Wire, New Brunswick, N.J.

D. M. BEST @ CO.
455 King St. West . Toronto, Ontario
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EBﬂ CANADIAN INDEPENDENT

RECORD PRESSING PLANT

RECORDS pressed by us saye a large percéntage
of the Duty and War Tax.

WE supply everything but the mother matrix.

QUOTATIONS gladly submitted to reputable
manufacturers only.

Press in Canada and save duty.

THE COMPO COMPANY

131 18th Ave., Lachine
Province of Quebec - - Canada

Cremonaphone

TALKING MACHINE
Plays All Records

Special selling proposition offered
to limited number of dealers

Write to-day for our special
selling and advertising proposi-
tion and secure it for your terri-

tory before someone else grabs it Model C

You take no chance. Everything
is in your favor to make big
money We stand behind you
with dominant and effective ad-
vertising.

The Cremonaphone is a high class in
strument that plays all records. Made
in our own piano factory of best
selected wood and beautifully finished
A machinc you will be proud to sell
Don’t delay. = Write to-day

Model H ‘ Model

AMHERST PIANOS LIMITED, Amherst, Nova Scotia
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The Goal

E in this organization
m have a definite goal

toward which we are
working. And it is not a
goal of big production, of
great volume; it is not our
ambition to see processed
through our shops huge ton-
nage of iron and steel. It
is not a goal of cubical
factory space, nor of great
sales volume as measured
by dollars and cents. It is
not a goal, either, toward
which we are hurrying with
such speed that we have not
time for the finer things of

life.

STEPHENSON

INCORPORATED

It is a goal, rather, where
merit sets stern limit upon
production and where vol-
ume must be measured by
service. We believe with
Emerson that, “‘the great-
est success is confidence or
perfect understanding be-
tween people.”” And the
goal towurd which we are
working is to make our
business a bigger, better
business, to grow, al-
ways, but to grow only
so fast as we can keep
faith and confidence with
all.

OneWest Thirty-fourth Street,

New York City

MAKERS OF THE STEPHENSON PRECISION MADE PHONOGRAPH MOTOR
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Columbia

Record A6G144

For “Miami” Week
May 3rd to 8th

It's not a question of
having A6144 but of
having enough.

BETTER WIRE US!
TS et e e e

Music Supply Company

J. A. SABINE C. R. LEAKE

36 East Wellington Street
TORONTO - CANADA

————— e —
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Pianoand Phonograph PolishC

s b

PIANG 256
Premier Piano and Phonograph Polis) . e

wray ‘z Ordinary furnitur .“ h st w t be used on either of !m”l -

PoLISH \

reat durr t e f !
\
vind A\ vould porovid @ T

‘For Spring Cleanmg e .

\display of Premier Polis)

o

the sugye Jdin itself leadis wure is that Premicr Polish | wase monevany

labelle ed without an carin I hered 3 3 (
in excia T ou
No, 15 Bottl lozen $2.00 pr
€
No. 20 Premicr Polish, 12 oz, Bottl dozen $4.00 v
he
S
eV
wi
65 Exposition shage, black lesther e
d wood, velvet lined, neatl m-

L .‘l nickel plated trimmings, leather

wndle, handsome and durable A
Wholesale, each $13.20 ‘1

_ \ : " No. 68 ~Leather cover ver 3-ply vencer

No. 255 Fibre blac k, substantially made, ery solid, spring clasps and lock. all
metal corners, and weather trig., bra
spring clasp fasteners and lo Inathios nicely plated, metal we: .Ihu strip, patent ,
handle Wholesale, each  § 2.68 pring bow holders, nicely lined with vel- "

No. 28 -Wood, black, nicely finished. swell et Wholesale, each  $13.50 ¢
tog, well lined with green felt, twe ide -
and one end pocket for strings, ete.. tu No. 69 Leather covered over 3-ply veneer |
bow hoiders, heavy brass fock and handle o Mt sl pinir, g o :
brass clasps and hinges. A substa tial noely prated, Fatent spring bow holders,
and attractive case.. Wholesale, each § 3.90 nicelylined with velvet. Wholesale, cach  $20.04

\.‘ 70—~Covered with grained leather, nickel- JAlullnl ind catches, metal weather strip, spring ‘
bow holders, full velvet lined padded edges, a most handsome and durable ¢ ase  Wholesale, eacli  $19.00 |

1

CLAPPERS

No. 7—Clag.pers, flat maple with Flappers

Wholesale, per pair $ 0.14

Above are trade prices plus equalization of transportation for Winnipeg and Calgary delivery

s WILLIAMSssos@

S. fussi s w7 LIMITED.

WINNIPEG CALGARY MONTREAL TORONTO
EDISON PHONOGRAPH DISTRIBUTORS, WRITE FOR INFORMATION OR CATALOGUE
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The Meaning of “Fail”

: Ay r high-pr

pric n
mer tuken w eading bet 1 Wi

pro mear redict me-price p wi
become so gener

store persistir ng or ng pr

ever Or a e 1 read

KE THOROUGHL Y

 and Phonagraph
[

wor
1 han

T - . .
A Dealer’s Evolution in
$1320 | The Player Roll Business
“ OME twelve yea wo 1 had lu
1 v piano dealer who told me of
pianos,” remarked a piano man re
11 sale I'hat w the library
gar
$13.50 her
omer
mvinced
t
h th
$20.04
Last fall
with a player
$10.00 give nonc
scary ab the 1k
in regard to it pr
find that we h lost a sale becau we do not give mu
rolls: on the o [ de find that nearly every playe
we sell today carries with it $10, 8135 or $25 worth of music
| wolls, which are paid for according to the terms of payment
| in the lease. In other words, if a player s sold on twenty
four months' time, the extra cash which the sale of the
music rolls brings does not extend the time of payment
| it simply increases the regular monthly payment
ery | he astonishing thing about giving music rolls with
the player is that the average customer does not expect
them.  When the salesman tells the prospect that twelve
rolls go with the instrument, there is almost surely a sur
prised look on the face of the latter. In my experience

the gift of music rolls with a player has practically no influ
ence on the sale at all

ONTO Selling the music rolls when you sell the player
dnstead of giving them away, means a double profit, first

UE

the profit which comes from eliminating the lo
the gift

involved in
and secondly the profit on the sale of the roll itself

THLY BY

GEORGE N. SIMPSON

Also Publishers of
PHONOGRAPH JOURNAL
of Canada

Adelaide 5434

66-68 West Dundas Street, TORONTO, CANADA

\PRIL., 1920 Number 11
Furthe nti ir rity of
\ « « w I

! hict ¢ never na musi
’ he ’ h do
he usit wert
) [ 1 ! nd many
esmen ¢l hese ely have beer
led to resort 1t vet for years they have not done
r men w I the direction of

heir pol that ot

1as been giving $10 wortl

vith cach player piano sale is

erin ontinuance of that

r h the { u talking

! no e we should give music

r e We would rather not

e g wle is that way

Wtin a ne all th timate houses ir
| eut mpletely

f i pointed « piano

ustomer ven his

tufl, of which both they

ind which creates

1 tired as well of the

wy have purchased. This condition

ored

cach new customer

librarian to pick out
player. A

customer

1 with the dis

criminating chof the starts

with music which i ated to build up a real music roll
library. Of course is difficulty in always accom
plishing that

One point which this dealer emphasized in discussing
the situation, and which is confirmed by detlers who have
discontinued giving music rolls free with player sales, is the
fact that when no free rolls are given with the sale, the

purchaser would buy 810, $15 or $25 worth of music rolls as
in initial inve
$10 worth

tment, wherea
roll

fied and

when they are presented with
free of all charge to them, they are
sati allow it that Thus the
of music rolls is constantly being prevented by
which the piano dealer

of music
naturally to go at
natural sale
gifts
to think they are necessary to close sales
At the
purchaser

the ke, because they seem

of player pianos

tore in question, whenever it is possible, player
are persuaded to buy a larger initial collection
rolls, the amount being charged on the lease, but
lesman can easily see the difficulty of that plan when
the gifts are already made, and the purchaser owns enough

of music
any
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Maintain Roll Prices

(4 NY announcement of @ cut price in music rol
A cheapens the roll proposition merchar

s the M I Courier Extr Spedi
roll il advert ften eno will get the
he habit of not huying m rolls as a steady
woposition, | msteawd they will w Wt until ()
Ivertised and then by I one wants proof of
ut to reflect and consider the low depths to which the
heet music business dropped hecause of advertised cut
Cut prices on any commodity or article lower the
lignity of the business, or industry, engaged in the provdu
moof articles treated in that fashion Fherefore i
mything is to come of the music roll husine t must
¢ handled strietly on a fixed price basi Dealers wil
¢ Lo build up their music roll busi v through
ul music rolls at cut prices hrough servie
of stock and quality of the rried

The Piano Man Must Look at the
Sheet Music, Small Goods and Player
Rolls Through New Glasses

TANO men's policies are less like the laws of the Medes
P ind Persians than they used to be. Some rules of
peration that for long have been made of unbreakable
material are now made of something that will stretch
ttle to accommodate themselves to new condition One
f these chunges appears to be a different attitude on the

part of prano men to sheet music and small goods depart

One head of o piano store has rejuvenated his sheet

ic department hecause he has seen the added advantage

" being able to supply the public demand for a certain
mg or dance number, that is all the go in phonograph
records, in player piano rolls and in sheet music.  He says
that the display of all three helps the sale of each of the
hree. This raises again the question of the reason for the
intipathy of certain heads ¢

prano houses to the display

nd sale of sheet music their stores

That in the past they had good reason to use trong
Language to describe the ¢

hat then existed in the retail
sheet music field, is not denied.  The dealers were flooded
with novelties, many of them without the commercial
Vilue of the paper they were printed on.  Retail prices were
cut down to a level that allowed little or no profit and little
Or no incentive, to give the public such service as they had
v right w0 expect,  Being a business made up entirely of
small details, it required encrgy that if expended in other
lirections would yield larger results in dollars and cents
All this and more was once true of the retail sheet music
business in Canada

But any man who has that idea of the sheet music
business today is in pretty much the same position us the

TRADES JOURNAL

ryman returning to England, Treland and Scot

Moy it ten or fifteen years, and expectis

f l | 1 and ¢ conditions that ex
1 his hoyhood days unchanged I'he sheet music busi SCI

has its problems, its worries, and its disadvant

on @ basis that has been mightily improved Wl
It is easier to buy t I'he

it today dealer or dey
Nt manager can jud ¥ what is being sald in rec .
nd rolls the pieces that are selling the e Many | P“
Crs are giving more constructive help to the retail

ferease sheet music sales along definite and sbund | PL

Better prices are being securell though

ubtiul even yet if the public is paying enough, conp
Iy, for its purchases of sheet music Ihen, there
t leal mare shett music being sold. A sheet n
Kk brings people into the store, 1t helps mak
Prno  storg wrters for everything in music
rgshes @ mean v circulate advertising literature for
epartments of the store Ihe amount of capital that i
Ceessary 1o te up in a fair stock of sheet music is by
ms large. One can stick pretty well to the rapid
wer titles and give good serviee on other music by «

tehing the order to the publisher or wholesaler the

s received

\ small goods department also has many more ady
tages than some piano men apparently realize There ha
tken place big changes in $he public’s attitude to 1

mall musical instruments.  Young people, through heari

ertam records, have the desire to study the violin, cel
lute, clarinet, cornet, banjo, guitar or ukulele Sche
orchestras are being encouraged.  There has never be

o much activity in the orgamizing of new bands and re«
amizing old ones as during the past year Faking advanta
of conditions some music stores who had cut loose fro
dmost all lines excepting pignos and phonographs  ar
returning to the idea of making their stores the music

centras of ther respective towns.  The profits from the
mall goods department in some stores pays the salary «
the sulesmen or saleslady in ch irge, the store rent, th

elephone bill, a portion of the heating and lighting expense
nd then leaves a littde to the good
Just why some plano men still feel that they woul

ke to sell alot of players and then let the owners get the
ew rolls where they will, is difficalt to understand, T)
player piano proposition can never get higher than th
roll proposition, because a player piano without rolls i
wseless, us a player he roll business in Canada is goin
thead steadily, and if rightly handled will develop a tr
mendous sale The interesting thing is that those wh
ook upon the rolls as a trivial side line are dec reasing propor
tonately every month.  The player business has taken
new start in Canada, and the player roll business is develoy
g accordingly

Bank Interest Rates

R. Gauvreau, member for Temiscouata, in the
Dominion House is raiging the question of th
Government's forcing Canadian banks to pay interest
on savings bank balances at the rate of 4 per cent. per
mnum.  Mr.  Gauvreau's courage merits  praise Any
David that will prepare his sling and gather a few pebbles tc
o out and offer battle to such a Goliath as the Canadian
Bankers' Association, is undoubtedly going to have a big
audience to watch the fight. The masses will even root for
him.  But Goliath wil! not likcly need to extend himself in
the duel.  His shield is thick enough and large enough to
ward off all blows.  The worst that will befall him is a barked
knuckle or two
Members of the music industries may not be very
much concerned about the pros and cons of the extra one
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Sell
Williams-Made
Pianos and

Players

The EVERSON

THE FLOATING RAIL DEVICE

IS A FEATURE EXCLUSIVE TO

Its function is to provide perfect flexil ility of
touch, enablin the plaver to shade the tong
my desired degree of Forte or Pianissimo b

reasing or decreasi the vigor of |

I'he Williams Floatin

customer to g

quality from ol
And this feature casily demonstrated. It my hona fide mu

\NOTI Wi DO NO \ELL A 4

Canada’s Oldest and Largest Piano Makers

OSHAWA, ONTARIO

|

i

I

| |

i THE WILLIAMS PIANO COMPANY. LIMITED
!

|

|
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| " nterest, T oy have their own ideds in th
W Fhey know that while the path of the banks
financi urse h been  through  prosperous  places
1 mtere i mor ¢ rates have advanced, that
while oney 18 worth more heeanse it earns more, the rat
paied by the hanks on savings accounts has remained thre
ent. for many year
Some may even recall that one banker who started
to do a little better for by compounding the
mtrerest quarterly instead of hall yearly incurred the violent
displeasure of some of his colleagnes who resented any devi

ition from the old rate of

interes
Mr. Ganvrean may be guided by the hest of intention
but there is little hope of his being successful in compelling
\ nge by so strongly fortified a body as the Canadian
Banker Asuociation

“OH MAN!”

upon @ time there was o
whose  wife lunh'd “
p‘um- but he could not see the
senwe of getting it, 'lll llhl wite
did not play very much and
Ilw «hll\ln‘h
t

¢ right, maybe, from his

© HE ni
anything for hia money.

But one day
ano.

e heard of “a
e

minu

Lot hi II m w
out, while he, hi
his favorite bits

To the joy of his wife, a piane

was dulivered ¢ house next

day, Ho ad found is money s

worth. A music giving pianc .

A piano all can enjoy. A
Player Piano.

the store, running the ad

A few particulars here uhnu::
the make of player advertised.

BLANK PIANO CO.

SMITHTOWN, B.C.
A sugested Player Piano Ad by way of putting individuality into_player
publicity is 15 hased on an advertisement Southern California
Music Co . in the San Diego papers

German Piano Business Slackens

PIANO manufacturer writes to the Deutsche Instru
mentenbau Zeitung saving that both for the home
and foreign business an appreciable decline has

taken place since the new year.  After the new year's require
ments had been satisfied in the neutral countries, the diffi-
culties in export have become very obvious. These export
difficulties reduce the advantages that our cus
tomers abroad enjoyed in the constant decline of the German
money value; and one must admit that the export control
has just intervened at the right moment ahead of the new
rapid decline in the value of the mark, Indeed, before the
close of the year there was a mad competition on the part

of course,

e
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of the public to We shall

purchase

by plano not err far o

onsider comsisted of

1 large portion of the
st

genuing

nt
only
any ea
therefo

patory  measurg
small portion a

the

Imperial tgses, and
In

appears,

new year purchases

motives are now removed, and it

quite evident that the sale has now appreciably weaken
A8 soon as the new terrible revenue taxes come into for
the sales will certainly decline further. Who will I

in
indeed 1
It appears, thérefor
high time to bring back the producti
wadually to the that ruled hefore the w
particularly by a return to more individualism in productic
Labor, too, notwithstanding the difficulties in living, w
have to learn to he more modest in its demands if the mun
facture is not to come to a dead stop

position to pay
corresponding

RO000 marks for a
imount

cotlage, or

for a grand?
o he to endeavor

conditions

Piano Running on the German Frontiers

N important Dutch piano dealer writes

Instrumentenbau

standing the governing the expor
pianos —inclutling an export permit- many pianos ar
tricked into Holland to private buyers at lowe
prices than deaplers can buy them at.  When in Cologn
he had been offered a load of good pianos «
8.000-9.000 macks, immediate  delivery without
permit,  The seller said he didn't trouble about
and could despatch on the following day He coul
also buy pianos in Crefeld at 9,000-10,000 marks, to |
sent through Kaldenkirchen Dutch dealers cannot bu
it these prices, but private people can, and do, by takin
advantage of the exchange, which, course, seriousl
prejudices the Duteh trade, which has to buy in Dutel
money.  Berlin - makers wholesalers are  deliverin
largely, and a regular system of swindle in export permit
has arisen.  The Deutsch Instraumentenbau Zeltung quote
the Berliner Lokal Anzeiger to the effét, that a simila
state of things obtains on the Eastern frontier of Germany

Deutsel
notwitl

1o the
Zeitung that

regulations

saying
new
of
heing

wagon
export
that

and

Lad Playing Violin Quiets Rioters
rom Milan, It

DISPATCH f
scene of an extraordinary incident recently whicl

recalls the classic fable of Orpheus with his lute
who charmed wild beasts with his music.  The playing of
u boy violinist suddenly halted a mob in the streets and
the rioters abandoned their violent purpose.  The violinist
is Vosa Prikoda, a Bohemian lad of eighteen. A great
crowd assembled, Enrico Malatesta, Ararchist leader
v harangue which excited his hearers to fury, and
ready for any excesses, they started through the main street
to the public square

v, says: ** Lucca was the

an
made

“On the balcony of his hotel near the entrance to the
square, the Bohemian hoy was playing his violin to a few
admiring people below. The first of the mob reached this
group, listened to the violinist and remained fascinated by
his playing. All the others stopped to listen and as the hoy
continued playing their fury subsided. Instead of smashing
heads they applauded him, and half an hour later they wer
all walking quietly to their homes.

It just took thirteen days, or some authorities say fifteen
days. for Rossini to produce his “ Barber of Seville His
was the inspiration of the moment. As one of Rossini’s
biographers says ‘it was not for him to plod and philoso
phize in his music. His genius flashed and flamed.”
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CANADIAN MUSIC
Piano Owner's Neglect

ASING their remarks on the fact that many pias
whers allowed  their pianos to go untuned durir

of one 15in¢ re

advertising space t the question of
piano to the public I'his looks like good busine Ever
one knows that hundreds of pianos were neglected for
past four years. The public, generally speaking, is sadly
ignorant of the construction of a piano and the effec
atmosphert on the vital parts of the instrument
does not mount of attention a piano should
peasonably have to keep it in fair condition. Throu
constant ociation  with the pinno, members of the family
do not notice its dropping more and more out of tunc

What is required is some strong publicity directing tl
attention of piano owners to the need of regular tuning

Each firm or dealer can do much individually in this dir

Tuner Against Stencils

HAT do you consider the best piano?  This i
W question the independent piano tuner is often asked

“Of course 1 can't show partiality to any make
nadian Mt

enquirer to touch
here

explained a tuner in ition with (
Trades Journal, “but 1 ulvise the
no instrument that does not bear the maker’
wre a number of excellent Canadian-made pianos that are
country. |
But |

piano

conver
dways
name
cqual to any instruments produced in any
would recommend any one of these unhesitatingly
nothing to do with a stencil
of other reputahle

said the

would say, have
And 1 know lot

wdvice as I do

tuners give the

ime tuner in concluding

Separate Ledger for the First
Nine Months' Accounts

19 OU can usually measure an account by the period
of the first nine months,” said a successful New

York credit man in an address to the staff of one
of the prominent piano houses. Continuing this party
said:  “If after that time the customer indicates that he

is a prompt payer and carried out his contract, transfer the
that
large,

ledger page to your permanent ledger. B time hi
equity in the instrument will be sufficiently

f you should have a repossession, it will not be unprofitable

so that
to you; and secondly, if the customer can possibly hold it
he will avoid the repossession because of
interest he already has in the instrument

‘In making sales, they should he
First: the very
who is in business and apparently prosperous, and financially
responsible.  Second: the doubtful the
that will keep you guessing, the account in which you arc
unable to ascertain whether the man is good or bad., This
should be watched. T would mark thi with one
red seal. Third: the customer that you know has a repu
tation for not paying his hills, but buys, let’s say, a $500
piano which you have refused to sell him, but in view of the
fact that he has given you $200 on account as a down pay
ment, you are reluctant about turning down the sale and
you deliver the instrument to him. The type of individual
probably might pay for a piano but may not meet his grocet's
bill. T would mark this account with two red seals, and 1
would repossess this piano within thirty days
if he defaults

“I might say that where such drastic
taken in such accounts, the customer will not allow

the large financial
divided into threc

sub-divisions good account, the man

account weeount

account

ifter the
payment has hecome duc
measures are
\ TEpOs
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Piano Sale Well Made is Half Collected

‘“We Make It a Practice Not to Force
Instaliment Collections by Suit”
REMISING | remark with the assertion that
ime attention that sel has, it is of just as muc
importar « San Frar o man gave the following
brief talk hefore a husiness g ring of retail piano dealers
After all, an installment sale ing but a promise to
pay.” he said, “and writing t} on the books i
only the first step in reality.  The sale is not completed until
the dealer has transmuted that promise into hard l
This is the function of the collection department 1
vital to the success of the busine that thi 1sh he s
s smoothly and as quickly ™
“The question of term lass of sales is closely
bound up with that of collectior A sale well made is
half collected. Tt has heen ou v to insist upon our
salesmen getting good down payments and monthly install
ments and making their deals in a cle manner, fully
explaining the terms of the contract ing the intere

clausc Our policy in that respect | never changed
either in good or bad times. 1 feel it will be a great
mistake if dealers as a whole ever go back to the ridiculously
long terms once common. Primarily. then, we see that our
goods are sold on reasonably short and businesslike tern

This is the first great step toward successful collections
“Our second step is to assure Ives that there car
he no misunderstanding or di wction on the customer
part. He might possibly hold up his payments throgh
some fancied grievance. To make sure that he underst nd
his deal fully, upon receipt of his contract in the office he
mailed an exact copy of the same, together with a forn
which we call a verification notice is little form thanks

tells

him for his business lim we are sending him a copy




i
f
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of his agreement for him to keep and asks him to advise
us at onee if there are any understandings or wreements
not fully

set forth m the comtract. 1 the copy is according
to his understanding, he is asked to sign the verifieation

notice on a line provided and retuen the same in o stamped

endlosed envelope,  Thus we have hrought to our notic
at once for adiustment anything which might lead 1o 4
dispute. I the costomer signs we have an additional
safe ard, hestdes his contract

The next step is to mail regularly the statements
showing installments due. Our forms show the total
principal and interest due at that datg the total
halance ne We colleet

v well
essary to settle the aceount in full

all interest due monthly.  These statements are mailed so
that they are in the customer’s hands ahowt two days hefore
the payments mature They act v reminder

ext s prompt and regular following up of install
ments. 1t is impossible to colleet the masimum if collections
e followed up spasmodically.  Our installment ledger is
iphabetically arvanged, on cands. Each day our collection
clerks go through two letters of the alphabet T'his gets us
completely through all accounts in thirteen working davs
or twice a month. We have a series form letters which

follow every ten days 1l we get results. We do not et
an installment fall further in arrears than thirteen days
without a reminder. and in the majority of cases we call

the delinguent’s attention to his pavment within ten day
We watch the first installments especially closely, as they
ire the vital ones. 1t is not enstomary 1o 161 one of 1hese
g0 longer than one week. We have found that the
hardly ever any trouble with an account that is properly
started

“For a long time we have made it a practice not to
force the collection of installment accounts by st W
found that it did not pay,  Even if the account was collected,
the loss of time. the worry and annovance made it unprofit
able.  Now if we cannot colleet through other means, we
simply repossess the goods and resell them. We seldom
find it necessary to re

1 understand from the trade papers that the ayerag
collection is four per cont. per month of the contract balance
but our percentage has not for many vears dropped helow
seven per cent, and much of the time it has aver
cight per cent”

0 oa court

Believes “Form Letters” Ineffective in
Collecting Overdue Installments

Sl'l'..\l\'l\l'. hefore a gathering of retail piann dealer

just lately a Connecticut piano man said:  “To my

mind lections shonld he divided into two parts
first, foundation, which to my mind is the most important,
and the next, system. If you sell your customers right,
and we try to sell ours right. we hold them down to 24
months: very rarely we exceed 24 months. (f course a
customer understands what he has to pay a month, what
the minimum first payment is and the day that he has to
pay it. Now we make suggestions along that line.

“If people are paying their rent. for instunce, on the
first of the month, we sometimes suggest that they make
their payments come later in the month, say the 15th, and
we will be more apt to get ours at the proper time.  Then
we have them understand that within five days after their
payment is duc they will get a reminder. Now, it serves
this purpose. and by the way 1 forgot to say that we look
them up in every possible case, unless the down payment
+ sufficient and we g with them. ete., that
they all r ge wsually from a man's
pe ty: very rarely you make a mistake along thet
line. Your customer knows what he has to pay. He knows

mn
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when he has to pay it. He knows that within five o
Hter it isdue if he does not pay it he will get a reminder
vor know that, harring unforeseen cireumstances.
Whle te pay

T

oW, as far as system is concerned, there are probal
hundreds of different ways that you know of that fit ve
business. My business is not so Tarpe I attend to
collection end of it personally, On the fifteenth of 1
month, I go to a ledger and draw off & list of those who ha
not pand. That may be a rather erude way of doing it
we might have to change it as the husiness gets larg
Conrse

T, 0
As these payments come in after the 15th, we w
wsually until the 17th or 18th, and then | stmply make
cheek mark for those who have paid and then we commer
onr follow-up system with the letters

“Personally, 1 am not in favor of a form letter. W
Bave tried it and we have found that if vou are in the hal
Fsending ont the same letters right along without changn
they Tose their effect. That has been my experience
I try to change thos To some o1

mers we merely sen
out a Wil and say nothing on the bill ¢ cepting ‘mont hi
istallment due,” and in some cases we send it in a pla
think the customer might he offen
We are in close toneh with them and 1 seem to know jus
what they are going to expect and what will not offend, an
we have pretty gomd suceess

mvelope where w

In the six years T have b
i the husiness, our eollections have run from 93 1o 98 "
centof monthly maturities right along
W all know the old saying that there
every tiek of the clock
I think they are made,
volleetor, 1 was made one by NECessity

Boob T
I don’t think eollectors are hor
I was made one. 1 T am a goo
1 had to be o goo
colleetor in order to meet maturities.  That's all there wa
thont it You will please pardon any reference T may make
o mysell, bt it seems to be necessary in giving this experi
ened—1 started in business six years ago the first of next
April 1 hal just exactly 8500 capital.  That was cevery
hing 1 had. but there was one ambition 1 did have and that
was ta he able to hold my leases if it were possible, and 1
have done soup to this time,  You know yourself if you do
that and start with small capital and do any business what
soever. in order to meet your obligations you have got to
collect, you have got to do it, and any success 1 have had
i collections has come right down from that thing."

Liszt s said to have given the first piane *“recits
1 June, 18400 Previous to that date concerts were given
by two or more musicians, but the idea of one performer
giving the whole programme seems to have originated with
Liszt

The Salt Test

NAP goes the violin string on a humid night.  Heat

throws the wind instruments off pitch. The whole

orchestra scems out of sorts.  What about the piano?

The Etude referring to this editorially for the henefit
of music students, save: “Few piano owners know how
seriously dampness and humidity affect instruments.  Place
a dish of salt near your piano  If the salt cakes or is moist
in the least, close your piano at once when you are not
using it.  This a very good test. In some climates.,
pianos of a special type are required to stand the dampness.
Few pianos cun endure the dampness of the seashore.  The
kevs stick, the wires rust and the whole action of the instru
ment seems to suffer.  The little dish of salt will tell the tale
On the other hand, continued dryness seems to be bad for
some instruments.  The remedy some employ is a bowl
filled with water in which is placed a large sponge so as to
hasten evaporation.  This is located carefully in the instru
ment so that it will be impossible to upset the bhowl.”
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A Humorous Skit on Player Pe-ana Selling

Being an Interview with D. Pendable Scales,
Glimpse of This Gentleman

v few block T
ment house. Here was opy
knocking at my door. 1 lifted the latch

Mister,” 1 shricked, grabbing him by the

't squeck or FIl puncture your hide in all directior

of a big apart

Think fast and carefully, 1'm going to sell a player
pe-ana tomorrow to somebody I order you t me tl
imes and addresses of three live prospect el one
of them our acquaintance is at an If n he |
napped out the words) —if not by sundown tomorrow
carcass won't be worth one-twentieth of the currer
of the German marl
Mhe fellow quivered in every liml Hurry up.”* |
d, “delay is dangerous.  Like Sherlock in The Stord

keeper of Venice, I'm going to have my pound of flesk
T'he very mention of such a literary phrase showed thi
hap he was dealing with no ordinary man, He at on

gave me three names and addresse And hefore 1 got inte
pyjamas that night 1 had resolved to sell the Gooc

ws of 23 Lime street, a player pe-ana the next evening
Tuesday night 1 motored out to Lime street. My
oor. The minut

la

Goodfellow answered my thump on th

the portal opened [ stepped inside, brushed past th

and went right up to the kitchen-dining room where the
family were just finishing supper

I'm Mr. D. Pendable Scales,” | announced, “represent
ng Tinklingtone pe-ana I'm here to sell you a Tinkling
tone player. Hustle on your duds, all of you, and jumj
into my Tadillac. I'm going to drive you up to our ware

rooms to select the design yvou would like In whi

them across the city I rammed 17 traffic cops and killed
dog, but that didn't matter. My teeth were set. 1 wa
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the Tinklingtone 1% ana is the best pe-ana in the world
With quality like that price matters not “There's another
thing." 1 said hitching closer, so as 1o peak more confiden
tially, “you need music in your home.  The Farmers' Goy
ernment says you do.  The mor l, civil, eriminal religious
and physical laws all say vou do. I'he Canadian Bureau for
the Advancement of Music says you do,  And last, hat not
least, T say you do
——
At this point my know ledge of human nature came in
I suw my parties were all

agreed, convineed and ready to
sign on the dotted line

I produced the contr got it
signed, unlocked the door, showed my customers out, and
gave Mr. Goodiellow five car tickets to take his family home

---and Jimmie was right

A couple of bright-faced kids
were stunding in front of the
window the other morning.
and ax we edged over oo
what *interested  them we
heard one of them suy -

SYeah that's it That's t
kind Pa bot, Say, you ought
have been at the house
came. Ma was 50 excited she
nearly cried, then she grabhed
me and Sis, h

on us
o death, and cricd about Py
being a darlin’.

s

Iy, but I'm sure
ot it 1t's got words on you
know,

. me and Ma and

Sue sang the words while Pa
ed unes: and say,

“ can sure play that thing'

USay, Jimmic, you'd hetter
rl ynu{ Pa to buy one. My Pa
id, and he didn't have to
pay all the money right away,

cither!

Yeah, that's it Bel-gon-k
~e-r -~

said Jimmie, “that's

the host ever,” ain't ity

And Jimmic was right,

BLANK PIANO CO.
SMITHTOWN, B.C.
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production mean new wealth and is essential 1o the su
of any effort 1o reduce it ports and pomote export
b Coaperate,  conserve pecialize,  standar

Fhese are the means 1

nasimum production of high qu

ominimum cost

5 Develop export market

Foreign business
tability to trade

It reduces unit costs, henefits domg

vonsumers, affords employment 10 factories and  worl
htmes of depression, and corrects adverse exchang
mproving the trade balanco

0. Utilise  Canadian services, Ship by Cana HI
carriers  through  Canadian ports.  Patromize  Cana e
railways,  Canadian  steamships, 1nd Canadian  bay th

e msurance in Canadian companices imploy . have all
dian architects engmneers, scientists, and other CXPUT St state
Spend vacations in Canada very hum
7. Manufacture raw materials to final stages ggllcctor |
Canada.  Hundreds of millions of dollars are lost anny knowledge
to the Dominion, and especially to Canadian Wage earncr hgs o pers
by the exportation of raw materials and semi-manufacty of the deb
products son Willic
8. Use science for the determination and develo; igright on
ment of natural resources,  Industrial research will reve. of his misf
new wealth, improve industrial processes, and help 1o relicy. i 1o com
pur cconomic dependence upon outside sources for fu. slort, the
iron, and other essentials, i in
9 Make quality the hallmark of Canadian produc:. e collee
In return for public support of the home market Canadi,, ® “'r""'“l
manufacturers  should provide products that compyr, @8ch ol ;'
favorably with imported goods and Canadian workers shoy #alize th

e, the
recognize good workmanship and maximum production ax hl"nl
their standards :nr".n “‘
g . he
10, Be fair 1o capital.  Canadian money should

Be mentic
gonvenier

encouraged to invest at home and foreign capital attractc

Lo promote Canadian industrial expansion

Debtor's

. The

Better Expressions and sens
are prest

“Good expressions make good mpression Says angonsidere
CXpert in store service.  He puts up o plea to standardiy Poin
store speech, believing  that o rtam modes of adidy man ¢
would please the public, command respect and establi z““""‘ d
prestige for the establishment wn pury
Certain expressions he would taboo, For instune pries, af
“What'll you have?" “Waited on?" substituting, | come is
you wish attention, sir?" or “madam?™ s there anythiy i leave |
I can show you?" of during rush hours “Getting service? a The

Ancther suggestion for bright . readable plaver i Publicity from the
same series us the Ad on page 47

Ten Commandments for Canadian Trade

Canadian  Reconstruction Asso ation have issued o

pamphlet of the following pertinent  commandments for
Canadians:

1. Buy Canadian Products. In doing so, you develop
the home market, encourage factory expansion “rovide
employment for new populations, and ¢ cate b wr oand
better markets for all kinds of farm produce. New actorie
expansion of old factorics, greater pioduction, more workers,
and bette, agricultural markets mean national progress.

2. Import only nec

ities, and then only if similar
Canadian articles or substitutes are not available. With
Canadian money at a discount of from 10 10 15 per cent.,
exchange with the United States is costing Canac
sumers between $75,000,000 and $100,000,000 4 v

3. Produce to the limit in field and factory,

in con
ear

On closing sales, never say: *Is that a1 or “Noth m" i

ik clse?” but, “Now, what else, please?™ or, * Anythin auduler
clge?* ' pay, hm'
Do not say “lady” in dircet address, he admonishes.  ghent.
but *“Madam,” and instead of UYes'wm" 1N say g0, PO the s
“You bet,” “It sure is"; say “Yes, indeed!™ i The
’ g N man wh
Again, it is better to say “Loess expensive?” rather amily 11
than **Something cheaper?”  However he advecates show e
ing the article, rather than asking the undiplomatic and g
unnecessary question, **About what do you want to pay? h man |
Other “don’ts" are: not “Thanks," hut *“Thank yon' "his wil
not “Ain't,” but ** Are you™ or *lsn't "L not ** Do you want n the ey
something high priced?” hut Do you wish something: L mediug
better?”  Not “Dandy, " “Great Stuff,” bhut * Exeelle n’ ‘
or “Reliable.” o rrhe Co
Never use the words * Fake,” “Junk,” or *“Dope® in The
addressing a customer splain
Words are the tools with which one builds respect and lesire 1o
good impressions.  They are the salesman's tools, espeaially, et the
50 he must use good ones. e his
“Make your tongue your friend- not your enemy,” hem fre
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Four of the Debtor’s Vulnerable Points
to Remember in Collecting

(1) Pride.

(2) Convenience of Credit.

(3) Caution. (4) Self-Indulgence.

Paper Read Before a Recent Gathering of Piano Merchants by Lyman D. Guest, of
Burlington, lowa.

collection munager ar

HILE the eredit man and
really inseparable, we shall consider for a moment
th of the g collector:  He should

the qualification

have all of the qualifications of the credit man a
just stated, and still more. He should he sympathet

very human, patient, peaceable and persevering.  The
collcctor keeps ever in mind the human equation. Hi
knowledge of human nature passeth all understanding He

has o personal interest in each customer.  When the home
of the debtor is destroyed by fire or he has the gout, or h
son Willic cut off his finger on a buzz saw, Mr. Collector

i right on the job telling the debtor how sorry he is to learn

of his misfortune and grants him more time “The colleetor

i8 to commerce what the diplomat is to a nation.”" In
short. the collector is an artist

It is very important in the case of a wage carner that
the collector be on the job when payday comes. Usually
a certain amount is set aside fyom the pay check to cover
each obligation. If the delinquent debtor would only
mealize that the collector is just as worried, just as anxious
# he, then he would go to him and explain why he has not
pouid and arrange for further time, possibly paying something
at the time Some vulnerable points of the debtor migth
be mentioned.  One or more of these may he used: Pride
@onvenience of credit, warning or caution and self-indulgence

Debtor’s Vulnerable Points

appeals to the customer's honesty
and sense of Ninety-five per cent. of the people
an and the man is really
gonsidered dishonest until he has proved himself so
use and convenience of credit. [f

The first point, pride
fairness
presumed to bhe honest never

Point number two
& man preserve
Bonest debts the time always comes when he thwarts hi
own purposes. If he is sick, he needs a doctor, needs gro
geries, and many times needs a line of credit, because his
ncome is cut off while he is sick.  This is only one illustration,
I lcave the rest to your imagination.

The third point, warning or caution
$he customer who is really dishonest, who is cunning and
fraudulent and perhaps has in mind not alone to decline to
Pay, but also the intention of skipping out with the instru

does not

his reputation for meeting his

This refers to

ment.  We go after this party “without gloves.” We put
on the screws and use lots of pressure
Fhe last point is self-indulgence. This refers to the

man who is extravagant and selfish, who lavishes upon his
family the best of everything and satisfies their every whim,
but does not take the pains to figure out how he is to pay
for the goods. That is the least of his troubles. To such
® man we show the danger of his losing the instrument
fThis will cause him to appear ridiculous and untrustworthy
n the eyes of his neighbors as well as remove from his home
% medium of real pleasure, happiness and refinement

«'The Collection Letter

The esllection letter should appeal for a square deal
;\x-hm the relation of the debtor and his duty: express the
Blesire to help, and lastly, give definite instructions to remit.
8Cet the “I'Il help you' idea into the letter. Your desires
wre his desires. Use original, novel expressions; change
}!hwm frequently; get the debtor's attention; awaken interest

him vo then ask | money and
I yvour Vv i Remember
P every business. It has been
1 " NMer v are determining factors in
husing
Appeal he f more than the intellect.  He
knows he ought yay Don’t abuse \h will roll off
hack of the d mest debtor and one of good
ntention Frien heartto-heart talks win
As 4 last resort only. use the law. If you threaten te
ue the debotr on a certain day, be sure to de it, on the dot
Remember a lawyer's training is not along the lines of
merchandising, so don’t hother him with collection Let
him bring the suits —that is his specialty
Remember instalment buyer takes his cue fron
you. If you are too harsh with him he is ready to surrender
the piano.  If you are slow and unsystematic he falls into
line behind you. Get the debtor to keep step with you
Remind him of his duty—for “Duty rises with us in the
morning and goes to rest with us at night.  Go where we
will it never leaves us until we leave the light of life
When Rome was poor she conquered all,  When she
became valgarly rich with her loot she lost her fighting
spirit. A piano manufacturer onee  remarked  that  he
didn't want to keep much cash on hand heeause his collection
lepartment was inclined, under such conditions, to “loaf
on the joh It lost its pep
Special Sales
WRITER in the Piano Trade Magazine, thougl
A emphatically opposed to the so-called special sule
refuses to line up with those who write out the legiti
mate special sales altogether from  their merchandising
policy. ““Many dealers who believe in truthful adver
tising,” he says, “and who value their good name in their
communitics shrink from a special sale as though it were
something that would contaminate them. 1 have had
them tell me that a special sale will ruin their good name

wd spoil their business careers.’

Then giving his own view this party adds ‘No
matter what the condition of the market or the state of
business, every merchant has occasions when he should
hold special sales simply as a matter of sound busines
procedure,  Precedent will bear me out in this, hecause the

ind do it
sellin

greatest merchants in the country have done it
today. But the really great merchant, whether
pianos or pin cushions, holds a special sale when there ar
legitimate reasons for it or when it is advantageous and he
advertises mainly facts instead of fancies

“The special sale advertising which takes no account
whatever of the facts and the only ohject of which is 1o
‘get 'em in' after which the people are almost knocked on
the head and their money taken away, is not going to resull
profitably for the merchant, figured from any angle.  Suth
a sale and piano:
o out the door in a stream, but after it is all over and the
merchant figures up and starts collecting there is generally

makes a store a place of feverish activity

(Continued on page 54
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Musical Instrument Industry in e’ ks, ol
the New Republic of Czecho Slovakia rits pr

Largest Piano Factory Made 130 Pianos ' schonba K
a Month before the War- Now Down to :

30 a Month - Price Increases Range from Rl
00 Per Cent. to 1,000 Per Cent. Condi- ( o
tions in the Small Goods Trade - Short of A1l
Raw Materials

1k
phor
T ( \ ’
. I nstr . Volyne, (
dor 5.000 ' r
. \ |
) we I
I'he H run
K 1864, B tl th 1" g ¢
T T | 300 130 I rs 1o be from 25§ 50 per ¥ ar |
roductior I A hout 130 t} 10 Orders ar
I ' Refor ¢ fr I A
T T ] 50 i “m f ! | raw
tate Another pi ¢
Georgswalde, ( 1 ng 140 workm Every  manuf b
210 1 1 1 ] !
J \ Net nd v l B
nd Norw \ W
e \ bra vind iy . ’ r tring
1 t Hradee Kr e, ( ' I'hro v me Y
wvar this firm's activity was extre n G { ni A ' i
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\ o alanbas - v " ) brazil w rom H ' \
\ he orgut t Krnov, Czechosloval \ hefe ! lar n Un t
" . ' 2 v v. The 1 y
| | ¢ ( ' ! ities o ical instrumer ere exp
m t, Norw o Germar t n r of 1l world most) » R | nd the B
large piano factory is at |1 ¢ (Rei me the United es and S A1
hed in 1801 In 1914 140 Poland, Hungary and Cy
mly fifty-six I'h oncern exported iy b ' neglisil
normal time ngland, R 0 R anel [ra
200 piano. r Another part manufa
vind instruments and  drun in  busine e 1890 >
ployed about fifty workmen before the war " Easy on Grands
nty sever Ihe present production is about 50 per “SI'I"\! thouy 1 irers ha
of that of 1914. His exports went to Russia B wile er grand production observes t Mu
" ind 8 erland Courier Extry paper add. If all the pl
There are ver wsical " to small productic e carried out there will cort
wand Since 1914 all prices ¢ mcereased from 500 1o 800 | Y Cr pre t this type of piano before
| or ind in some even to 1,000 per cont | end of tk car.  Let he csercise
I in the per rather rection or will regret the sanguine promises |
i nt reat ord ven those who ma
Ihe b - | i ' mall Is. The present output doc
i ) of 1914, decreased ¢ ir he must always bhe horn
r ir; many workmen were ki nd whe < taken into consileration t
hanged I € n show may he ate
Notwithst t \ eral | it ear time
ipment wh 1 ¢ SN
production wi v increa v lu 1 }
wvith the receipt of - - ; ' ‘Y‘“ L * in ¢
zechoslovakia. there Ly o Mage ' rosy It t sent selling o
tunts are employed in 1 nam 1 ms in the ret field than it is to go back to the
nstrument OF the 6,000 residents of Schonba Imo rder of things and hegin forcing il sales in order to n
4000 are engag i ) ' ndustry, amoy her Il itere
both women and children.  In the makin s 1ot of du
many different worker par lerin r. That wa
Not mos f1 i S nhach the e grand
town of Krasl Graslitz wher wined B Do
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Paper Read Before the National Association of Piano Tuner's
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s or husiness were not equal to his capacity 1o care for Origin Marks on Merchandise ~ess
it the trouble might lie in his work,  po ¢ canne . S XC€
tunc & piano well hecause of o intellige muhe  Discussed jn England
hein the dvertising, or manner of oo Phe Merchandise Marks Commitge in Brita
1 he e hould he the 1y il setting fortl letin heir arrangems nts for taking evidence
f the fact about an article for sule in 4 o i, comprehensi CONR 10 consider their report, 4 Ociation
manner. A salesman is on who comes to the prospect wi Yy wisl make representations on
md 50 floods the latter's thouels with try irguments ciers which the Committee are Investigating
thout the article for syl that the customer decides 1o RR invited 1o d "NONSIDEF
purchase.  Misrepresentation or deception can serve no I'h Vho were appointed by the Bo expressio
ood purpose. 8o it may e profitable to check up each  Trade. oo dealing in particular with the following ques: ol is the b
lepartment from tme to time and nl- d ' hourl " Whother an mported goods, or porticular fimes is well
ndeavor to keep the affairs of wh in line with int Migey moorted good hould 1, required to bear on i S are proy
rderly business method tation, or on sale in this untry, a statement gs to :”,\ of m
A Larger View of the Field mgin, whether the atement  should pecify  the (1) Thedyr
chuntry of or should merely indicate that the The player
In conclusion 1t may be said that o tuner’s work con e not of sh or not of | nited Kingdom origin : Pirs
515 ol more than merely turning pins and tightenin whether b requirement  should extend 1o '-‘m“‘)..x i
SCTeW It is his privil ind duty to study the needs of mshipped in this country, of re-exported from this .‘“.”m: or l
the public and the tuning profossio, And examine his own ypy 1o Boi s Possessions and forcign coungrins g
quipment in particular to find wherein it may he ma 2) The advisability of encouraging the instituti The I)rlmll
to serve more effectively the needs of the piano world n Empire Mark to denote Britigh origin; the utility @Mension arc
When the mechanical and woustical problems of the | fect of national trade-marks and other similar collp . =t different
tano and player are brought to the man wi 1 OWS, WHN  marks: and whether pa such mark or marks, if used 4 8 directness o
thousands of untuned pianos and thelr owners come face to  whould 1y wministered by the Government o by muy Of-striking po
face with a real salesman, when publ o srom ahent caliiie, o by ateiadl T Sindare g 5 propes
Mo tuning meets death and annihilatjon & truthfyl Y Whether any and what intemational actio ""“"""","',\
nrmation and publicity, when earcful, intelltee orderly  pocessary or dosirable te prevent the false marking of g d@EVe 50 s
winess methods and their faithful adminiey o displuce  with jndicntions of British origin, and to protect regioA@n eight e
the vague and misdirected efforts of the average tuner ppellations of origin il ||r\‘
then will a new-horn, hetter public son. risc in respon @ hammers +
to meet and greet o more efficient tuning profession, ench 1 (0§s not \WL‘,‘
serve and help the other I'h tof companies who arc eneouraging music pnding to th
musical organizations amang their large forces of employ, i, to create
' growing. The big business heads s the advantag, :f“’l‘l" ::1’;:[‘
y 5 music in keeping a satisfied cheery. efficient group of o4t will produ
Dcmonstratlon in Sussex, N.B. nd women in their factories, and o putting this helier 48s to i
-G Carr. the well-known music dealer of Susses B. @ practical fesy i o O
did his part to boost * Music Weel » Referring to some of
his plans, he said: “What we ar,

ttempting is briefly thi
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L. J. MUT

175 Congress St., Boston, Ma

We manufacture fine calendar coated silks and nain-
sooks for Pouches and Pneumatics, and special fabrics for
Bellows of every description.

Every kind of RUBBER TUBING is regrennlod in
our line, including large sizes covered with HEAVY FRiC.
TIONED TWIL » Which is designed particularly to prevent
splitting over connections,

SAMPLES and PRICES furnished on request
Refer all enquiries to Dept. T.

TY @ cCo.

us

An 5—or, in ot
wbuld have bee

In Service for 45 Years

I"he following letter

has just lately been received |y
Doherty  Pianos Limited, Clinton and sent on to (e
head office in London, to he filed with many othe T gems of

testimonials from Doherty oy
Writes:  “About forty-five
hought an org

vne's.  The pariy in question
years ago, my hushand's father

an from your firm for § Pwice in i
last twenty-fiye years a man who understood how came
through the neighborhood  and tuned and repaired it
However, it is all o 1t of or

ler again and as the case is soliq
decided to have

walnut, w a hook case

have

Grand Pianos, Play

8 From what
f@turer can inf
ign and const
ychological ef

1 produce a p
humpy ' or m
and invites
The ““feel”
more towar

Y LIMITED
AUSTRALIA

Leading Makers in Australia of

BEALE & COMPAN
SYDNEY

3 rand

er Pianos i

FOR EXTREME CLIMATES “
—

Crganization includes own Foundries,

Ironshops, Mills and Veneer Cutting

e were runni
made of jt T ——— The service
Will the rest of it he of "0y value to the firm?  Keys are EXPORT HIGH GRADE ONLY (@ nstruction,
ivory, I believe. Key hoard and reed boards have been —_— at i, his mini
removed carefully, If of value will you kindly Jet me know Cable Address - - =
48 S00n as convenient, and oblige,”

Beale Sydney ake it tight af

LANEES, use ane




CANADIAN MUSIC TRADES JOURNAL 51

dise

ce in

Brita

evidence

Asso on i
lation Gulbransen Bulletin,”
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"M ONSIDERATION of the mechanical factors in musical

expression on the player piano, giving attention also
- to the contrary factors that make expression difficult
fimes is well worth while
gans are provided for control of three of
ment as to ements of musical expression. They are

the (1) Thedynamics. (2) Thespeed
le that the

dom. origin

| by the Bo.

Nowing quc

partcalar

In all modern player-pianos
) bear on

the principal

ey (3) The tone color

The player-pianist is given two ways of governing the
JRRIIC First, by increasing or diminishing the air
msion that indirectly the notes. Second, by
wriening or lengthening the hammerstroke

xtend 1o
| from this strikes
untries

The principal means of increasing or diminishing the
irdension are the pedals
But different makes of players differ considerably as to
a8 directness of control through the pedals. The original
The force of the hammer

he institutic
the
milar

utility with their connections, of course

colle

S, 1f used o

or by muy O-striking power is leg-power
low is proportional to the muscular power exerted in
ional actio, M88ting the tension; but, for several reasons, the relationship

sfiever so direct that an eight-ounce push on a pedal results
a &n eight-ounce the hammer

In the first place, such a close relation between pedals
ad hammers would not b
lo#s not strike each separate note w
panding to the pianist’'s key blow He uses
i, to create and maintain a certain general or average
eerve of power in the bellows—say,
M8t will produce a mezzo-piano or mezzo-forte tone
A88s to gr

o drops to lower volume

arking of §
rotect rog blow of

desirable I'he player-pianist

« pedal blow corre
the pe

ring als,
s of emplc
wdvantag
Kroup of
this helic

music

n amount of power
then
ater volume by means of more vigorous pedaling
by pedaling lightly. The only
a0kcs he needs to “strike” individually through the pedals
the accented notes. Therefore,
vided to maintain a constant suction upon the channel
rd and prevent each pedalstroke from heing heard
In the second place, the muscular force exerted in a
h on the pedal would not be conveyed undiminished
the hammer even if there no equalizer bellows,
through joints and around
matter how well made a player may be, it will have
ugh leakage to neutralize partly the force of the pedaling
us, if we let the figure 10 represent the total muscular
¢ used in playing a certain music roll through, the total
nmer-blow force probably would never be more than 9,
in a really leaky player it would certainly not be higher
thin 5—or, in other words, fully one-half the muscular power
wbuld have been wasted
From what has been said, it will be seen that a manu

ITED rlénm-r can influence the

ign and construction of his player, if he understands the

equalizer bellows are

s and nain-

were
| fabrics for

ing to air-leakage valves

resented in
AVY FRIC-
' to prevent

uest

musical expression through the

JA chological effect of certain mechanical qualities. He

In produce a player that is likely to be played in a loud,

Grand and | humpy ' or monotonous manner, or one that lends itself
Upright ind invites a more refined expression

¥ The “feel” of the pedals is important. Nothing will
more toward putting the player-pianist at ease and

I |
I
iflducing him to forget the mechanism and put expression

o the music, or—nn the contrary—cause him to pedal as
he were running a race with the music sheet!

" The serviceman has nothing to do with design and
i ONLY nstruction.  But he has a great deal to do with leakage

hat is, his ministrations help to keep the action tight or to
\_J anges, use and abuse,

;xkv it tight after it has loosened up through atmospheric
i

xcess Leakage is the Greatest Single Drawback
to Expressive Music on the Player Piano

A Practical Chat with Player Salesmen, Demonstrators, and Servicemen from ‘‘ The
Nothing Will do More to Put the Player-Pianist at Ease than
Inducing Him to Forget the Mechanism to Concentrate More on the “Feel" of the Pedals

lrawhack
precise, we

ingle

I'o e

Leakage is the greatest

sic on the

10 expressive
should say

wyer-piano

excess leakage or uncaleulated leakage ince a certain
imount of le s fi d and provided for in the design
of the bellows

You probably have heard the argument, put forward
to defend a multitude of packed joints in the stack, that
leakage is 4 good thing; that it gives a player some of the
quality called “flexibility " by automobile men.  The basis
of this claim is that a leaky player will drop quickly fron
fortissimo to pianissimo. But it will not go from soft to
loud with the same ease

If we wish to lower the tension quickly for purposes
of expression, it is much more scientific and not so very

difficult to a valve

Leakage

wdmit air through
the bad habit of growing worse with
LR A player that starts it
few

so ha
carcer with bad leaks may
while a tight player, if
is likely to give good service until L C
rubbercloth, at which juncture
eeond on life

become unplayable in a year
durably construg
break the
coverings will
“pep
As has been stated on pr
“reserve " of the instrument is one that should
inspec And if the bleedhole cap
have been removed and replaced in the course of cleaning
out dust and lint, attention should be given to the tightness
of the action, as reflected in the feel of the pedals, when the
serviceman plays the instrument as a final test of its con
A surprisingly large amount of leakage can occur
through the packing of the bleedhole caps if they are not

and wear new

give the action a lease and

renewed In expression

vious occasions o test of the
tightness or
cach

be made at tion

dition

screwed down snugly, or if the screws have
and their grip thus weakened

The trick employed by most player-pianists, of throwing
the tempo lever sharply to the left to give an added crispness
has a good mechanical reason back of it. It
n the
cutting off

en overdrawn

1o an accent
the

by momentarily

bellows and the channelboard
the The full tension
created by the accent-push on the pedal goes to help strike
the notes instead of being divided between the two jobs of
music roll

things that tend to make actions sluggish

increases tension

motor

triking the notes and running the

The
—chief of which are dust and lint in the bleedhole and lost
motion in the piano action, or between piano and player
ma expression more  difficult
There must be practically simultancous movement of pedal
and hammer.  The tone must follow the accent
push so closely that the player pianist is unconscious of
any interval between them. A delay in response of only a
fraction of a second is confusing

It is an excellent idea for the serviceman to show
each player piano owner that when the instrument is in
the pink of condition he obtains instantaneous response
This can be done by running a music roll over the tracker
bar until a chord is uncovered, stopping the sheet, letting
the power die completely away, then by giving a pedal one
quick push strike the notes and call attention to the fact
that the sound is heard before the toe has travelled the full
distance of the pedalstroke. The object in doing this is to
impress upon the owner the importance of keeping the
instrument conditioned by means of periodical
regulating and cleaning-out

variou

wctions—also dynamic

pneumatic

tuning
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- “He Profits Most N
Who Serves Best” L
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" . § nd mly 1

’ I ‘HE Rotary motto fits every line of business, W the taot
but is particularly applicable to the making apir i

and selling of pianos,

) B last he he
Sell a good piano and one sale leads to another e

through that valuable word-of-mouth advertising T

done freely for you by a satisfied public.
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The Tuner

Independent Piano

Paper Read by W. C. Swan, of Dover, N.H., Before the
National Association of Piano Tuners

Advantages of Independent Tuning

from it

somethir s W

Ihe ymer with fire in his eye v

Wi result? The tuner is sent out to remedy the e 0 0 R S0 e e i

Lo rns and reports everything whicl who | | nt t}
o kes an awful burden off the manager ! ) ki e ;
ha: peace between the ! t mer ' m hir
h lled necessary . Yo know t foolist H rl ' v
“ et’s suppose, by way of illbstration, that the T t. When | ne 1 : u
dary of $35.00 per we Whet turday m - ’ T
- be Baa b t into the firm $25.00 in cast oo . b ik
i tuned on the I his is w the dealer * i
necessary evil, not taking into account work done . jiih. .t Iy . .
wareroom. But suppose he brin n §50.00. The he d r ior
’ is that the dealer considers hi duable asset ) Y ine
¢ Tuner's Value to the Dealer . 4 p . ‘t\ ‘\‘ ) ' bncsar the DHSEL " o
Now to sum up the whole thing, the tuner is of as 1o sell piar Is there anyone in the 1“”1,{. th
: m lue to the dealer as the amount of money he car nows more a piano than the tuner, with the p
br n above h dary and expense It ] ¢ of n of the manufacturer jut from the specimen
e I win, tails you lose with the dealer. T have no doubt  of some of the pianos on the rket today, if those manu
%m“ this class of dealers is in the minority, as most of then rers wer instead of piar it would
* that the tuner is a valuable asset. Have you ever ydsend to the tuner and lessing to the respectable
1 ent out to look over a piano that wa giving sati manufactur vho rying to manufacture an hone
fa n? There is no tuner but what | Perhaps y instrument If I had my way | would make it a misdemeanor
fo ymething radically wrong What can you do to pt h thump ho m the market to gull an unsus
Y supposed to work for the interest of your employer pecting publi
¥ ou told the truth you might lose your job. If you How many times | vou bee ked to give advice
d Il the truth you lose your reputation. 8o there you on piano Why Because the public helieves that the
a 'his is the predicament the employed tuner is alway ner knows or « t to know ¢ busine In this case
. Wouldn't it be a wise idea in a case of this kind t y tuner 1 mean the legitimate tuner, not the one that
(3 e yourself for the time being and tell the owner you OwWT 30-cent kit of tool r 5 them only when the
W wve to call the next day; then take the matter up with hoe shop or blacksmith shop is shut down This man i
gour employer and tell him what you think ought to be ¢ mer but a faker of the worst kind, the kind that put
@onc’ Generally some plan can be worked out v Y soap on the abstract to stop a squeak, kerosene on the tuning
$lic owner can get justice and the tuner feel as the he  pins t event rust, or so he action with oil to make
B done the right thing work easy. But, to come back to the subject, if you are
in bsiness for yourself your reputation is at stake and you
Telling the Facts " Vo Gi% Whe Soitat Mvhse. | 3¢ yoru Kbz nything
Personally I don't believe it is the business of the tuner  of reputation you won't deal in thump boxes, but
B0 misrepresent the facts just to shield the dealer. The handle only pianos that you can recommend. So why not
pwner has paid his good money and is entitled to justice make a few doll m the side while you are tuning pianos?

» much for the employed tuner Now what about the
What should he do in the abov
iply tell the truth and let the owner take it up with the
Also advise the
knock the

lependent? case

ler where he bought the
nd do what

piano owner

you can for him, but don't dealer

@r his good Knocking does no good and is a detriment
o iny good tuner. Try to keep harmony prevailing sc
= s you are personally concerned. What I am trying

Suppose v y sell six you ar

r eight pianos per year,

o much in. T wouldn't recommend that you sacrifice any
of your tuning unle it is vour intention to gradually work

f the tuning end of the business and get into the selling

end. Work both
brings in a sufficient income
selling alt Your «
aluable

out o

ilong together and when the selling end

you could drop tuning and do

ether rience as a tuner will be a

asset
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Alliston, Ont. Tuner Circulates
Helpful Folder Among Piano Owners

The Care of the Piano How Often Should
a Piano be Tuned? Leading Piano Manu-
facturers and Merchants Claim that a
Piano Should be Tuned Four Times a Year

Canadian Music Trades Journal is in receipt of 4 fitle
folder 1y ing distributed among

PHEno owners in the 1 rritory
he works by Walter H. Scagoer,

the well known tuner in Allj

ton, Ont., and the surrounding towns and country, The
ontents reproduced herewith win explain that the object
of the circulur is 1o educate the public on the subject of
*The Care of th Piano Fhe text j follows
Authorities on this subject agree that, in op to
obtain satisfactory results and at the same time preserye

the tonal quality and keep the action in

perfect working
order, it is nece S8ary to have the §

Nano tuned at least twic
d oyear. Pianos receiviy such attention are dways in
tairly good condition while those feceiving irregular atten
ton are never in condition. Al othe T stvnged instruments
require more or less tuning every time they are used.  Then

why should 4 plano be neglected »

A piano is only as good as the e 1t receives,  Repair
ers of pianos can testify to the fact that more
ruined through neglect than through use

Virginia Dyl i McCall's Magazine, Jun 1919, has

this to suy voncerning the piano:  * The prano is the most
vxpensive and the most 41

planos are

wused article in average homg
Its neglect is due largely to the fact that it
treated as furnipyure rather than as 4 musical instrument of
ensitive  mechanism Besides dusting it painstakingly
and having it tuned for weddings and
housckeepe.

15 classified and

parties, the ave rage

s little towards keeping it off the sualty
list Meanwhile because of the lack of mtelligent car
behind the polished surface of ity wel) kept case,
enemies (moths, mice and rust) are working it

Various
s destruction

Why a Piano Should be Tuned at Least Twice a Year

There are about 230 highly tempered  stee] strings
ranging in gauge from 1215 10 22, which, when drawn 1o
mternational pitch, exerq o Strain on the frame of e piano
approximating 15 tons

In connection with these string there is a spruce pin

board with 4 surlace measurement of from 1600 16 2,400
Square inches aceording to the size of the piano, which
so tonstructed as to exert CVEN pressure on the strings
This board is called the sounding hoard, and is attached 1o
or connected with the steel strings by a wooden hyig
A system of reverse bearings, which practically lock string
and board together.  Thig sounding hourd is influenced 1y
the same atmospheric changes as the dresser drawer, or
the closet door, Air that will cause the drawer and door
to swell will cause the sounding board 1o swell and ¢ Xpand
Very dry air wil] cause the board to shrink Every moye
ment of the sounding hoard TegIsters its effect immediately
on the tension of the string.  When the
tune, its tension and Pressure upon the sounding board is
vither greater or less than the scale designer mtended,  The
nice balance that should exist between pressure and resis
tance is upset; and, 1 an abnormgl stram is allowed 1o
OCCUr I one section of the scale, as it often does, the resyly
may be u split sounding board, 4 cracked plate, 4 broken
string, coupled with 4 serious loss of
Tuning, therefore, is not only a matter of keeping the
Pano at pitch, and the tone agrecable 1o the ear—that isits
musical purpose —hut jig mechanical function of balancing
the 15 or 16 tons pressure on the frame of the instrument is
oF equal if not greater mportance to the piano owner
Atmospheric conditions that il affect

i

String is out of

resonance.

the sounding

CANADIAN MusiC TRADES JOURNAL

board will also fect the trom il key

iy
mormal wear on the o wound the centr
disarranging ouch, ete, Py ©ON 4 piane so afiec
L waste of i Ldor i dmost imypios
levelop teehnique under uch condition
Now, as it would he very unhe thy and imprg
Lo arrange matters to maintan 4 cortain tempergyay
d times, it therefore much maore sustactory, une
Uxpensive, to have the tuner take care of your instruy
toregular intervals
ener peaking, the piane | put in perfect
wlore legy the factory: thi condition | brought 4

by a

S o tunings, one following the other at inter
rying from 24 hours 1o ten days. If q prane is allg

#0 without tuning for uan indefinite period the e
A this work of the manufacturer is lost, and the piane

O Suller in tonal quality

Have your piane tuned often, and you will hay
better instrument.  Many Piane owners from false mo
O cconomy make a serious mistake when they allow 1

IMStruments to go without tuning until they are S0 wreteh
out of tune as to be almost unbearable to every one ex:
those who are const tly associated with the pinno, |
quite impossible for the Child or yvoung stude nt

o
anything like a true conception of the

artous itervyl

music, unless the piano is m tune
Pianists insist

m having their Plano tuned before ey

Performaney This is necessary 1o msure perfect tone
Tonal quality 10 toeertain degree depends upon
condition of the fely on the hammers Constant poundiy
on the strings causes the wire to ey through the face ¢
the hammer, 1 sulting in a thin, tin panny tonal quality

In such cases the hammers should 1 refaced and voic
Prust not 10 your mtuition in the matter of tuning
IS your constant ass

anon with the piano Impairs v

ability 1 rHninate
Gosh!

Visitors to Listowel Ont., the town that is well known
the home of the Morris Piano factory, will 1. well advyg
ot to catch a cold while there The Journal is mform
that one of i members of 4 show troupe playing in 1.
towel was overcome with thirst—an  intense thirst. H
looked up 4 loeal doctor and wpplied for his favorite prescrs
Hon “to cure g had cold.”

After sizing up the patient and making a few i

the doctor wrote oyt the following preseription
Return good la

Ve you a pail of hot water tonight.  Take 4 hot mustuy
toot-bath, then

O your boarding house, (e the

155 of hot ginger with the contents
half a lemaon squeezed into iy SAy vour prayers
and in the morning you'll likely he an right

g0 to b

SPECIAL SALES

Continued from page 47

M oair of gloom ahout h establishment that makes
attack of the flu seem like a birthday party |

¥ comparison
Referring to one special piano sale this

party had see

conducted in his Cxperience he continues:  The adver
tsing of nothing hut goods which we had mn stock for sal
accurately described, drew S10.000 worth of business
12 days with an advertising expense of 4 per cent. and 4

per cent. of the husiness was cash.  When people 1esy
we had the goods just

e
S advertised.  No sensationy
statements were used, no PINos were pictur droppiny
from buildings, no pietures were shown of men slaughtering
Planos with meat axes or kic king prices inside out, just plain
facts were given, and the contracts we lost by our method
were, T figured, just so much profit that should be added

Straccia
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RICCARDO STRACCIARI

MARGAREI ROMAINE
Rttt ‘

R P ‘

hroughout Europe X years ir \‘1- 1,“‘ ( .‘ W rea i 1 produce
1 with the Chicago Opera Compir

It is the Columbia which has won the honor of the exclusive
Stracciari’s recordings are obtainable only on Columbia Records recording services of Miss Romaine
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Standi
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the Dealer

aana . " p ‘ive illi ill
During Nineteen-Twenty over Five Million Do!lar:«' get yit'h:l:c‘lt"ll\‘lill{‘l"&l‘::;?:‘ﬁ ‘:l‘u-
“QTANDING behind the Dealer” is a policy more often talkediy spent in publicity work and this wn‘ll be t.llwpm‘é‘l.n.rs‘ i
\J) of than put into effect, but Deale hiready enormous volume of business in Columbia Products.
the Columbia application of th '
means in the fullest sense.

rs who have experienced
is policy know what it ‘ - s of the inerease
And the Columbia Dealer knows he will get his share of the increase.
The extent to which the Columbia organization apply it In short, the Columbia Dealer
actually makes the Columbia Dealer an active shareholder in cnows that the policy of “standing
the Columbia organization. hind the dealer”” can only be expe-
B R ienced in its truest sense by Columbia
THIS IS WHY dealers.

When a dealer obtains the Columbia franchise
with it a degree of assistance and prote

any other franchise.

he acquires

Doesn’t the possibility of becoming
ction unobtainable with

i Columbia Dealer actually a share-
holder in the greatest m\IJstu‘ Ol’a"})nlla-
ion § > WO appeal to you?

He knows he has the exclusive right to retail Columbia @ °" " e
products within a stated territory and that within that terri- Why should you grow old and dis-
tory, any Tom, Dick or Harry, who may happen along with a ouraged endeavouring to build up a
two by four establishment, hasn’t a possible chance of inter- husiness by cultivating a franchise for
fering with his franchise n obscure and practically unknown

ine when the Columbia Franchise,

He knows that the products he handles are of the highest fully cultivated and well nourished,
musical quality and that Columbia Records represent the @ .o 1o procurable for your territory?
works of the greatest aggregation of high class artists record- i
ing for one organization. He knows that the Columbia
organization controls exclusively the largest number of the
present-day stars of the musical world, and for this reason their
recordings are obtainable only on Columbia Records.

Wouldn’t it be good business for
ou to communicate with the nearest
olumbia Distributor immediately,
ind find out if the Columbia franchise
s available for you?

He knows that these and all other Col
made known and desired in e
tinent through the tremendo
teing continually carried on

umbia Products are
very nook and corner of the con-
us publicity campaigns which are

by the Columbia organization

We think it would.

Columbia Graphophone Compard..s6 weliington st. West
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COLUMBIA

Wholesale Distributing Points

TORONTO
MONTREAL
WINNIPEG
VANCOUVER
CALGARY

distributing point.

Information gladly supplied to prospective
Columbia Dealers upon request,

Columbia Graphophone Company

54-56 Wellington Street West TORONTO

t

&
5

t—PA




nographs Come, Phonographs Go
t - PATHE RECORDS —go ON Forever
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Every Phonograph

has a Turntable

For EVERY turntable on EVERY Phono-
graph is a place for you to put Pathe Records
ata profit. We say Pathe Records We
MEAN Pathe Records because:

Every day the demand for Pathe Records
increases.

Every day more people recognize the ex-
quisite tone quality of Pathe Records.

Every day more people discover that Pathe
is first with the hits that make Broadway
famous.

Every day people find out that they get the
widest possible choice in Pathe Records
everything in mus'c operatic, orchestral,
band and vocal from the classical favorites
and the “songs that never grow old” to the
raggy, jazzy popular melodies of the day.
This rapidly growing demand for Pathe
Records opens up unlimited opportunities
for the dealer.

There is still some Pathe territory available

for aggressive dealers.
PARTICULARS ON REQUEST

Pathe Fréres Phonograph
Sales Co., Ltd.

TORONTO

Limited, Winnipeg

PATHE DISTRIBUTORS,

i

59
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Nova Scotia and Prince Edward Island Home

OF

His Master’s Voice Products

o

HIS MASTER’S VOICE, Limited

HALIFAX BRANCH
Sole Nova Scotia and Prince Edward Island
Distributors of
“His Master’s Voice” Products
181-183-185-187 Brunswick Street, Corner of Jacob Street
HALIFAX, N.S.
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suelph Honors Edward Johnson,

he Famous Canadian Tenor
Returning To Visit His Old Home Town
Eddie Johnson, Grand Opera Star and

“His Master's Voice” Artist, Is Given a
Rousing Welcome

ph honored her world-fa singer n, at n
rch 3} M behalf }
ty, presented Idie Johnsor
the frec the city. The
y I p Hall, in the
ind former
We v
ithere
" 1ad man
returned after achievir \
It is said that music

mar
Mayor Westoby '
Your fellow citizen
1e, a thousand wel
lay ind we do
wt that it wa
it world without

We intor
[ he attr
rom tl
gh wly and nr
traming
T ountric 1
wmth Americ
t by all u
dly so by fond
ind fell
followe I
have climbed toward
hosen p 101
We have been moved with pride and "
laim which your latest art
wen received, and have reje 1 a
laurels and added new lustre to your native city
It is a pleasure to know that your pre-eminent succe
it in any way robbed you of the joyous hand clasy
friendly grace and congenial charm of your boyhood
You are still one of us, our own dear gifted
ing talent and fame, but with the same gl
g heart as of yore

Last night, when you thrilled your fellow-
ph in the old Opera Housc
that

aind left behind fond memor

will always remain with us, we
the
for the pleasure you have given 1o u

I'he Mayor and Aldermen, the Chamber of Commerce
Canadian Club, as well a

Guelph rejoice

Il with great

and in the name of citizens of the city I thank

the men, women and children

pleasure of

together in the having you

us again, and will ever wish and pray for your welfare
continued success in contributing to the happiness and
syment of your fellow countrymen, and of all music

ers throughout the world

Signed in behalf of all the citizens of Guelph

HAWRY WESTOBY, . J. MOORE,
Mayor Clerk
After the cheers had subsided, Mr. Johnson made a
ng reply. “Many times,” he said, “have I had the

portunity of expressing my appreciation of kindness from

TRADES JOURNAL

Followin T Mr. | T ente n
] lunche ( 1 ( I { n
1l ‘ Al u 1 { ) \

ided. Mr. Du hed or G |

produced the late Lieut-( John McCrac
mort ithor of “In Flanders' | He
occasior it nen ha ched
pinnacle of f ! r own individual ¢ Eve
the Prince of Wales, wt id Mr. Duff, “remark
hat he had 1 My 1 Ed m at
that time all ab Gusloh | )
that when the Prince . 1
he knew all about th

Rubinstein was wont to regulate some of his habits by
fixed dates. He would put on his summer coat on May
rst, regardless of whether it was intensely hot or snowing
He wore his Russian furs until a certain date no matter
what the weather was like
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Louis XV Style “W»

4 feet, 8 inches

Willis Pianos & Player Pianos

MINIMIZE COMPETITION AND
STIMULATE BUSINESS

You can sell “Willis” Instruments with a feeling
of pride knowing they will create lasting friend-
ships between you and yr r customers and
increase both your profits anu prestige

Their pure sweet tone is the result of painstaking
efforts in adherence to and following out the law
of acoustics.

“Willis” cases are made of rich woods that are
beautifully matched and superbly finished.

If our agency is open it will be of vital impor-
tance to you to send for particulars.

Willis & Company, Limited

Manufacturers of High-Grade Pianos
580 St. Catherine Street West - - Montreal

Sole Canadian Distributors of Knabe
Pianofortes and Chickering Pianos

o A i st tbbti

S

-

s s A
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T @M ontreal Letter

| H
y 'T ‘

( H
( \ | 1 i
) ) Y H
” o Moy Retail Merchants Take Stand
B Barvett, B On 8-Hour Day Legislation
O'R | <
Head O
‘ ' :
| I w1 I o
| I'HAT WHEREA
| \ | ‘ .
4 D ( .
C.W.1
| (
ohe - AND WHEREA
g Ciintiy
f )
; ( H AND W
‘! Co..
Made in Bowmanville y R
! ] : 1 v b
& ¥ 0 ( ° hoMr i e |
| . .
i € 1
{ 4 ¥ , N | ( (
| p f inior r
| mar L Dor ;
| ' o W " ball
= s 3 r 1 } (
| ) h nion | ) !
‘ nd like many other infant industries wher WE THEREFORI r oXpericT
I peting Nt opponc ] nd 1 ' m under e " ¥
| Vo - nd i
I In the year 1894, Mr. J. W. Alexar ok the re 1 r t
1] ontrol as President and Manager and since that time | re n record a
=) Dominion Organ & Pi Co. has enjoyed an era of resent ter rminir
rity, and the has taken its place with the  Retail Merchants are concerned, an ol a
ey Province of Canada at the present time, and in the
Continued on page ¢
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Theyre here-

an
’ |

the New 0! M| B

' The One | ‘ ““l

Word To

Describe The st

Scope Of

utb! i (lennett Records
1S

“INTERNATIONAL”

FFrom our English laboratory come

world-famed British band pieces

the great vocalists and musicians

of Europe. From our American

laboratory come the “snappy

hits” of Broadway just as quickly
as they are produced in New York. and in
our modernly equipped ( anadian factory
located in Montreal. all records for anada
are made

Gennett Records
Produce Business

Like the Starr phonograph. they not only
prove a profitable selling line but bring
old and new customers to your store cach
time a new issue appears

Dealers linking up with this Company will
have nothing to complain of during the
coming year in the way of perfect service
and delivery both of the famous Starr
phonograph and Gennett records

1’ e have d aeailer plan thal (U nterest you.
STARR PHONOGRAPH CO.
LONDON 265 Dundas Street ONTARIO
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Yes, We'll Look After You Now
and During the Rush Season, Too

Unfortunatelyv. during the past eighteen months
ve have been unable to give the immediate service
on shipments that we wanted to give and are going
to give now.  We tried our best. however. to look after
ur old dealers. and now that we are in a position t
fill all orders we will certainly attend to the wants of
lealers who have been with us and those who join us
now

It's an unusual situacion for us —being able to
supply all orders

[or the first time in nearly two vears we find that
we can fll the increasing demand for “'Starr”™ phono-
sraphs. and we know that we can continue to fill orders

Every Day In The Month A
Every Month In The Year WILLIAM AND MARY STYLE Vi

Four Additional Factories Working To Capacity

make it possible for us to positively state that we will be able to attend perfectly,
during the entire vear. to orders of dealers who link up with us now

It’s No Trouble To Sell The Starr

with its famous “Singing Throat™ and horn of Silver Spruce. The people of Canada
are rapidly learning of these features and of the handsome cases artistically designed
by expert cabinetmakers and beautifully finished by craftsmen
with piano-finishing ability

e == =

Here’'s A Real Talking Point

4= =T— ;’;7 |
T - I'hat Makes A Sale Every Time
= i

Show to your prospect. the Silver Grained Spruce **Sing-

' ] | ing Throat™ and horn built into every Starr. Then let him
SPRUCE HORN AND THROAT hear the perfect reproduction of song or music. That's all

that's necessary I'he sale is made

We have a dealer propo

The Starr Company of Canada
LONDON 265 Dundas Street ONTARIO
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r This “Ad.” 1s for

MADE IN CANADA

Eastern Office

582 St. Catherine St. W., Montreal

“THE BOYS ON THE FLOOR"—

the ones who have to meet the public

the ones who hear all sorts of opinions about all sorts of phonographs.

“When You Get Down to Really
Selling a Phonograph, the

FBrunswick

to-day has more

talking points than any other make.”

THAT is the verbatim statement of a Western Ontario
phonograph salesman made just a few days ago.
He was thinking of the new Brunswick motor, the Ultona,
the tone amplifier, the new Brunswick recordings and
the exclusive Brunswick features.

But he was thinking also of this big talking point.
Every Brunswick is 100 per cent. Brunswick.

Most makes of phonographs are assembled. We know of
but one other concern with a manufacturing policy like
ours.

In the beginning, it is true, we purchased some manu-
factured parts a necessary procedure until additional
facilities, machinery and equipment could be obtained
and installed.

No one derides the greater advantage of making Bruns-
wick completely in our own shops. And this policy
was the objective from the beginning.

So it is with much gratification that we publish this
assertion. It is the culmination of the 100 per cent.
method the right way for us as manufacturers for
our dealers and for phonograph buyers. By this
method we are installing and maintaining right stand-
ards of the highest order.

We need never compromise with high standards we are
thus surest of uniform production.

Brunswick cabinet work is the finest obtainable made
80 by 76 years of experience and this experience gives to
the House of Brunswick its fame for wood-workmanship.
Model and modern factories well co-ordinated organ-
izations broad and sound policies —loyal dealers and
enthusiastic owners.

The Musical Merchandise Sales Co.

Sole Canadian Distributors. Head Office, 819 Yonge St., Toronto

Western Office
143 Portage Ave. E., Winnipeg

Paul J. Str

 ETAIL MERCE
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ETAIL MERCHANTS TAKE STAND ON g-HOUR 'AY \\’ B. Puc l\l'([ n [h(, West

I'win City Tuners Organize

\ ‘
ORS( | i\ (
\
(
( H
Standardization of Players
oy ‘
' | 2alph O. H 0 H ( ) H (
Ne \ ) Y f R.D (
Otto Higel Co., L I I "
H ‘ g (
N\ \ (
van Ode to a Player-I'iano
, 9
R T
-
H ) m of p r \\)
Car If ir mar 1
WCHor AT (
‘ ; ; Pr ‘
¥ ! I "
. - “ \
Good For Them : |
A Y - . Council « No ne '
( ' wes B £ne :
g y With ar
Shgluc o 14 .
1. Musi f v st a) And
2. Ever hild nher ‘ \ tr
itior |
3. Unity through mu near With dar
W
4. Patriotism is d n
5. The spirit of hip, regardl B ¥
induced by musi Our t
6. Music is the most fea edium in co kit
1 community With the oor la w |
ed there must be established in their stead place

in anusement
7. Music tends to encourage a higher form of cit

&, Music is a powerful curative for mental, mora
cal ailment
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sgFaRe

Distributors

=" ———

His Master’s Voice, Limited
CALGARY WINNIPEG

Bain Bldg., cor. 11th and 5th Sts.

122-124 Lombard St.
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Winnipeg Columbia Dealers
Entertain Percy Grainger

Meeting at Fort Garry Hotel Grainger A

Spoke on Folk Songs, Jazz Music and |

Recording Problems  Robt, Shaw Pre- Wid 1 terestir or
sided r W T

~gFane

imbia dealers present, Mr. Grainger not only her n irt an r
on the piano ing in a clear tenor ] rdir T
He thle master ¢ V 1eryg or ar
usic 1 It was h - s he re in the
but they
t have bec

ind music in
iking of his rambles in Englis} itry place
eriences in inducing the old men to sing these |
Grainger deplored the fact that young people
ined of these good, old folk
father sings them they fling out of hou
1cs for the old-fashioned music
the noted piauist, is to cherish or four records, like a
ome down to us from the remote past, for More and more the phe
rth winle Morcover English-speaking po tudying the piano; if they had the record «
to give the preference to native mu I « whole composition played by such ar i Mr. Grair
today to honor foreign artists and foreign m r. it would be of incaleulable benef m ir

¢ apt to think that anything sur

or played by someone  wor
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General Phonngnph Corp.

Annual Meeting

Otto Heineman Re-elected President
| ' i) for I fnor
r ( | ‘ off
rect w Y \t
¢ ¢ 0 H
nan, A. G. Bean. A, §
Al G. P | J
tong " 1 ;.1 Row
of d t "
Pre

M treasur
tary, lacol ’
Iher ¢ mnel of the dire i
ind officers | 1 Ve n ception of the
lection of Mr. B lirvetor and the ol o Al
il reasurer of the corporation. My " )
Fill. Lynch & Co., and was electer 4 director
Merrill of this firy
nent of M irer
( )
It
he industry who appreciate niz
¢ acumen and thorough Lnow le lge

Columbia Co, Had

I « » the tockholder
Phonograph Corp, had closed

'y successful history, the
mt nerease over 1918,
The outlook for 1920 ery

Biggest Year in Its History

President Refers to
in His Annual Report

I"he

nnual report of the Columbia G iphophone Mg
Co., New York, for the year ending December 31 1919
just been made hy Pre sident Prancis § Whitten to the
tockholder f the mpany, reve “l”“ the most uccessful
welve-month in the entire history of the corporation and
trecord of production and lling achievement as reflected
n the earnings and the b lance sheet as of December 31
which is remarkable in View of the many unusyal | wtors of
year, upon which the report comments
I mpany ramas from all sour during 1919
mounted to 87 7930442 from which the dedy tions for
lixed charg lepreciation, ete,, lofy L remainder of 57,015
S15.07 as net income before provision for income
nd profits taxcs. The company reserved noarly
me-half of net income for taxation requiremen wing
tnet of §3.624,201.89, from which 82,435 401 .83 in dividends
w paid, with $720,616.60 wditional charges against the
urplu The surplus De mber 31, 1919, rema ned 82,864
544, as against 82 396,361 urplus at the close of the preced
ing vea T'he net errnings of §3.624.202, after deduction
ot preferred dividends, were at the rate of 83.32 per share
on the out £ BOR 471 shares of common stock of no
par value
President Whitten comment on the year's business
was i part as follow
‘The fiscal year 1919 was marked hy a ry large
nerease in business offered and accepted by yonr company
. @ R L e

New Toronto Plant

1wtion heing met by increase

wement and production

Additional land nd buildings

were acquired in B
Connecticut, to provide for further . Xpansion as
1t point modern plant was acquired in
Canad ) take ¢ of the mercased busing now «
Canadian 1 T (1 r of Tand in exce
undred res wi tred in- Baltimore, Marylar
vl v modern fire proof plant to be erected, eqr
e placed in operation at the earliest possibl momq
" e additional product now e tired by your con
t sty the demand created by it wEressive sule
Ivertisiy policy
The year just closed 15 heen in many respects
nusual one, and your ‘mpany would have shown
g t were it not for the unfavorable F
Ta m operation, which resulted in over 45
ent, ¢ ompany et profi 1919 being pai
Federal Government 15 taxe It is to he hoped that ¢
ress will take o0 in 1920 which will change this uy
law and permit vour company to show earnings whicl
reflect the uncea g effort of the management during
last three years to 1 ke your company the leader i
talking maching industry
The outlook for your compny for the year 1920 apy
tLthis time 1o 1y bright, and it is helieve 1 that the re
of the operation for the year hould be most gratifyir

tockholder

A $63 Record Sale

\

the

nnual banguet of the Narthern Ohio Tall
Machine Dealer A s tem just held in ( leveland
riney peaker was P, A Delano, head of the Red
hocl of salasmanship of the Vietor Talking Mac
Company Mr. Delano explained t tht chool
Salesmanship was ¢ Wished hecause It was learnec
Red Seal records wer not bringing the business 1o T
dealer I the manufacturer ne bhers believed
line of music hould bring.  Investi ters lesrred
many ilers were content to push t} ind pop
urs of the day, and that many never ttempted to inte
1stomers in the higher clas music, with the result t}
o standes Red Seal and similar record repese
d r helves for month
These investigators 1ook upon themselves o seric
nstructive activiti which demonstrated in the deal
'Wn stores how this business ¢ n be stimulated resulting
permancnt business. Mr. Delano himgels conducted
imilar inquiry one Saturday night. In 4 tore on the o

skirts of g city |\ customer who

generally called on Satyur

nights eatered while he was there.  Thi customer had tal
from catalogue numeroys records which he desiy
played, He heard many of them, but wak dissatisf
They did not ound as eeted they would Mr. Dela
made some record clections on hi own account Imr
diat the interest of the customer quickened. The res
was he purchased $63.00 worth of records mostly those
did not select imself, and was mads

iriend of that st

for all time This customer 1014 him of his lack of musi

education
This, in the opinion of Mr. Delano, is the key to t
whole situation as far as the dealer

18 concerned
place themselve
to obtain his ideas
upon the
deplored the of
n retail establishments to fo
are liked by the
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CANADIAN MUSIC

NEW RECORDS

14034

New OkeH Records

CIff He
Novelty

Freckle
ind b

Pl 14036

15¢ Lee 8. Rol

y Orch

Novelt
ystery,” (Joseph Cirina
Novelty Orel

Meet Me in Bubble Land
Biese and his Novelty

Nobody E Hugo Frey

Fents « I Lee David), (

Hot " . Lake

Don't

I}

Orel

Conw

|

ool Day
Day

Greorge
¢ mber those Sc
Hippodrome show Happy
mond Hubbel), All Star Trio
Only I. Cwsar-Harry L. Akst
ind  Low (
Crescent
For Ev'ry Door that Close
You,) (Kend
Love you Just the
(Gaskill-Armstrong
Lend Me Jim
Never Let no
Will
on
“Lullaby Bluc
. R. Robinson
Just for Me
Day

14030

Sweet

Johnson)
P

Muan 14041

Al M

cent

Ivening
Morse), Cre
and Mary,” (Twas a Be
(Clark Edward

Kend
I'rio
witiful We
ding Rogers Sterling

Trio.

“Mother Machree,
Robyn
“The Bells of St

Phillip

‘Swanee,”

(Young-Olcott-Ball, Wiltiam NEW

Mary's,” (Furber-Adan

(Geo, Gershwin
phone Orch

*Blues,” (My

(Swanstone

Green B

Naughty Sweetic
McCarron-Morgan

erman’s Jazz Orch

New Vocalion Lateral Cut Records

82180
$1.65
0100 “Values,” (Vanderpool), Florence Easton
prano), Vocalion Orcl e
$1.40
4003 ** Annie Laurig,"” Nellie and Sara Kouns, (Soprano: 82183
Vocalion Orch. Ac
“The Kiss,” (Arditi), Nellic Kouns, (Soprano
Vocalion Orch. Ace.
$1.25
14032 Ma Little Sunflower, Good-Night,” (Vanderpool),
James Stanley, (Baritone), Vocalion Orch. Acc .
“ g ) 82184
Sunrise and You,'' (Penn), James Stanley, (Bari
tone), Vocalion Orch. Acc
14033 “Brighten the Corner Where You Are,” (Gabriel)
Homer Rodeheaver, Vocalion Orch. Ac 82185

“I'm Coming Home, Mother's Prayers Have Fol
lowed Me,”" (De Armond-Ackley), Homer
Rodeheaver, Vocalion Orch. Ac

TRADES

JOURNAL

Edison Re-Creations
$5.00

$3.50
O Mio Fernando,”
rita, (Donizetti

Oh! Ny Fernando

, Cyrema Van Gordon, (Con

in [talian

stride la vampa,” (Fierce flames are soarir

1 Ver Cyrena Van Gordor
Ci Italiar

Funiculi-Funiculd,” (Denza), Guido Ciceolini
wnd Chorus of Girl F'enor and Chorus, in
Italian

“In questo suolo In this Bower of Rose |
Favorita, (Donizetti), Carolina Lazzari and
Marie Laurenti, (Contralo and Baritone, in
Italian

*Drink to Me Only with Thine Eyes,” (Old English

\ir arr. by Quilter), Albert Spalding, (Violin

Serenade (Pierné), Albert Spalding, (Violin)

He Giveth His Belcved Sleep,” (Abt), Arthur
Middleton, (Bass-Baritone),

Tell Me the Old, Old Story,” (Doane), Arthur

Middleton

(Bass-Baritone)




K04 20

Sos1o

SOSIN

Sod417

50630

50631

5003

5633

S0634

$2.60
B 5 M
1 5} S Power
Una \ Litt H
B R |
\nitra’s D | ( \ | (
ALt De | (
vy Tr Vo I
Song ( |
\ n, \ I
I Kaohl \ |
¢ Fl o
N " I'schail \ 1
Vi
Beyond the Smiling W S
hins), Charles H En $ ! t
I e
Favor Hymns of Funny ( No. 1, (
Choir Mixed
sanl Overtur Part 1 Ba Americar
phony  Orchestr
Suul Overture, Part 2, (Bazzini) American Syr
phony Orchestra
$1.80
Three Bear Brooke), Ju Bailey A Bed
Story
Fhree Billy Goats “Grafl ', Edna Baile \ Bed
Story
Blacksmith and the Bied Belmon | B
nont, (Whistlin
I'm Dreaming of You Barton), Ward Ba 1
Yod
I L« t H. Lauder), Glen |
We'll All G Same Way H. Laud
Giler
Ruiny I I ) 1"
Yerl S
Who War Intr I'n
Waiting Con I
Olmar O
Home 'l onaker), Lewi
Tar
In 1l he Ping Charle
H Fenor and Bariton
A Bullf Nightingal 10Di
0) Sehl rthl, Ermn Har Ba d
Nale Chor
He Went in Like a Lion and Came Owt Like
Laml H. Von Tilzer \. Bernard

Edison Amberol Records for May

20050

Y0031

3067

3068

3069

3970

ROYAL PURPLE RECORDS
Iravwmerei ™ (Violir Albert 8y

Maric

ind Came Out Like

George Hamil

in a Restaurant,” Steve Por

I'rouble

Snoops, the Lawyer,” Maurice

Burkhart

Rappold-Carolina
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7T
307N
970
JURO
Jos1
J082

3083

3984
30K5

086

JOR7

9244

0245

W I'here 1 Pal 1 \ G A\
B r
0 | ( H I (M)
H ( (
I Al I I R
0O
| N I't Cantiler
| 1 He Clark und Chor
\ I \n B I vy 1
| Lt |
When H S 0 S G
A\ n |
| Ro (
H H I 0
R Yodel S Frank M
rom Get-It-Lar Al Bernard-Erne
Tis Lewis Toa
You're Al n Mile o Nowhere™ (Whe
You're One Little Mile from Home), Williar
Bonner
Karavan I I'rot Lenzhery Riversid
Ore
Moha Sunset Land Homestead
Oh G (Mediey of Irish Reels
John J. Kimmel
For You,” Helen Clark
Cruiskeen Lawn ‘Lily of Killarney,” Leol
I ind Mixed Quartet

NORWEGIAN RECORDS
Ja vi elsker dette Landet,' Yes, We Love witl
Fond Devotion Carsten Woll
Astr Mi Astri Carsten Woll

His Master's Voice Records for May
10-INCH DOUBLE-SIDED RECORDS  $1.00

216006

216000

N6107

216131

216132

216133

216131

Haw n Nigl ' (W Hawaiian Guitars
Ben Hokea-Al Nar
Sweet Hawadian  Moonlight Waltz Intro
When Y Look in the Heart of a Rose
Hawaiian G Ben Hokea-Al Nani
I'N See Yo n C-U.B-A Comic Song), Billy
\Y|
He Wi i | md Came Out Like
Lar ( Billy  Murray
I Like Dol I for dancin Intro
One-step Chor end). Billy Murray
Melody Mer
Somehody One  Step. for dancing), Billy
Murray Melody Mer
nd Low Duet Campbell-Burr
Bl my Swanee River Home (Male voices
Peerl Quartet
Medley Popular Song $till an Ol
Sweetheart Chong Meet Again,'
Mandy Male voices), Peerless Quarte
Down on the Farm,” (Medley (Male Voices)
Peerle Quartet
Who'll Take the Place of Mary?® Baritone)
Joseph Phillip
Underncath the Moon," (Baritone Joseph Phil
lips
Colonel Bogey Marcl Military Band), Miro
Band
The Contemptibles March,' Military  Band

Miro's Band
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CANADIAN MUSIC
216133 Yom're Million Miles from Nowher Whe
You're One little Mile from Home), (Tenon
Charles Harrison
‘Just Like the Rose,” (Tenor), C} irles Harrison
216136 Just Another Kiss Waltz for Dancing), Cole
man's Orch
Nailo,” (Fox Trot —for Dancing), Coleman
Orch
216137 “Omar,’ (Fox Trot—for Dancing), Harry Rader
man's Novelty Orch
“Blues," (My Naughty Sweetie Gave to Me),
(Fox Trot), Harry Raderman’s Novelty Orch
216138 Oh, My Lady.," (One Step—for Dancing), (Vocal
chorus by Billy Murray), Billy Murray's
Melody Men
‘Mystic Nile," (Fox Trot for Dancing), Billy
Murray's Melody Men
216139 “Let the Rest of the World go By,” (With orch.),
Henry Burr
‘Hiawatha's Melody of Love (Male Trio with
orch.), Sterling Trio
216140 “*Left all Alon Again Blues,” (Fox Trot), (Featur
ing “Blue Bells of Scotland”), Harry Rader
man's Novelty Orch
"Saxopation,” (One Step), (Saxophone), Bennie
Krueger, ace, hy Harry Raderman's Novelty
Orch
263046 “Chanson Bete " (Barytone,Orch, Hector Pellerin.)
“Les Yeux Sans Amour,” (Sur L'air de, “Till We
Meet Again”), (Barvtone awvee orch.), Hector
Pellerin,
203047 Mam'zelle Lucienne," (Barytone avec Orch,,)
Andre Descart
“La Valse du Prince,” (Barytone avec Orch.),
Andre Descart
263048 “Iversse d'Qiseaux " (Tenor avec Orch.), Charles
Dalberty
“Sphinx?” (Tenor avee Orch.), Charles Dalberty
10-INCH RED SEAL $1.25
64861 “Fond Recollections," (Popper),  (Violoncello)
Hans Kindler.
64862  “Chanson de la Touraine," (Song of Touraine,)
(Baritone), (In French), Emilio de Gogorza
064863 “ Duna,” (Picthall McGill) (Baritone), Reinald Wer

renrath

04864 “Sunrise and You," (Fenn) (Tenor), Edward
Johnson
12-INCH RED SEAL $2.00

4607 “Song without Words.” (Mendelssohn) (Arranged
oy Elman) (Violin Solo with piano), Mischa
Elman

74608 Lo, Hear the Gentle Lark," (Words from Shakes

peare-Bishop), (Soprano with Flute),
Galli-Curci,

Amelita

74609 “Symphony in Minor,” (Menuetto) (Mozart),
Philadelphia Symphony Orch

74612 “Call Me Thine Own,”"  (Halevy) (Soprano),
Mabel Garrison

74613 “Carmen-Habanera,"” (“Love is Like a Wood

Bird") (Bizet) (Contralto) In Italian
ella Besanzoni

Gabri

Columbia Records for May
$2.00

“Barbiere di Siviglia
I?),

49612 Dunque To Son,” (What!

Barrientos-Stractiari.

—_
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$1.05
\ o143

La Boheme Selection Part 1. Key of 1), M
politan Opera House Orch

Le Boheme Selection Part 11. K of F
Metropolitan Opera House Orcl
60144 If You Coyld ( e, from “As Y Wer
Medley Waltz, Intre Hand Hand
Again™), Prince’s Orch
On Miami  Shore Medley Walt Intro
Waltz of Mine* Prince Orch
$1.50
R75930 Abide with Me (Contralto Solo), Clara Butt
R-6607 0, Rest in the Lord From “Elijah™) (Con
tralto Solo), Clara Butt
R76021 * Love's O1d aweet Song,” (Contralto Solo), Clar
Butt
10694 Cause of You," Riccardo Str weiari
49735 *“La Giocongla-Suic idio! In qui Fieri Moment
(Suicide, My One Resource) Ro Ponselle
$1.00
RA0I8 “The Bells of St Mary Unity Quarterte
Vale of Avon March,” Wingute' Band
R69149 “Ye Bank and Braes o' Bonnic Doon," (Contralie
Solo), Clara Butt
A-2882 Serenade,” (Violin Solo), Eddic Brown
The Old Refrain,” (Violin Solo), Eddie Brown
A-2891  “Pirst Walte,’ (Accordion Duet), Marconi Brother
“Selections from Faust (Accordion Duet), Mar
coni Brothers
A-2885 “Peggy,” Cha Harrison
‘Say It with Flowers," Charles Harrison
\-2888 “Good Night Angeline,” Peerles Quartette
“We Must Have a Song to Remember,” Peerl
Quartette
\-2884  “Swance,” Al Jolson
“My Gal,” Frank Crumit.
A-2877 “I'm Sorry I Ain't Got It You Qould Have It if
I Had It Blues,” Bert Williams
" Checkers,” (It's Your Move Now), Bert Williams
\-2894 “When my Baby Smiles."” Henry Burr
“Daddy, You've Been a Mother to Me." Lewi
James
A-2893  “Beautiful Hawaiian Love,” Campbell-Burr,

mphbell-Burr
Tambouritza Orch
Serbian m

“Hawaiian Hours with You,” ¢

“Past Polka," Royal Serhian

“Grandmother’'s Waltz,"
bouritza Orch,

E-4520

Royal

A-2876  “‘Buddha-Dardanella,” (Fox Trot), Columbia Saxo
phone Sextette
“Limehouse Nights,” (One Step) (Intro.: * Poppy
land from Midnight Whir]") Calumbia Saxo
phone Sextette
A-2880 “ Dancing Honeymoon,” (Fox Trot), Art Hick
man's Orch
“Fee-Fi-Fo-Fum,” (One Step), Art Hickman’
Orch
A-2883  “Afghanistan,” (Fox Trot) Prince's Dance Orch
“Mohamme (Fox Trot), Prince’s Dance Orch
A-2879 *“Ah! There, irtation Fox Trot), Columbia Orch
“Just Another Kiss,” (Waltz, Intro.: Valsc Inspir
" ation), Paul Biese Trio.
A-2895 “Venetian Moon,” (Fox Trot) (Intro.: In Your
Arms), Kentucky Serenaders,
“Bo-La-Bo,” (Egyptian Fox Trot), Ted Lewis
Jazz Band.
78920 “I'd Build & World in the Heart of a Rose,”
Charles Hackett.
A-2889  “Golden Crown," Oscar Sengle.

""Standin’ in de Need o’ Praye y" Oscar Seagle,




A 2880

A2802

A-2881

A 2800

New

9020-A
9020-8
9023-A
on2in
9027

0027
9022}

0022-B

0026-A

9026-8

Y018,
9018
9019/
9019-B
500-A
500-18
301
501

502-2
502

A

503/
503

504
504-1
505-A
3058
506-A

506-1B
507-A
5078
4042-A
404213

4009-A

CANADIAN MUSIC

‘Sunrise and You," George Meader

“I'll Think of You when Evening 8§
George D

“Christ in

“In Flander's Fields,

“AMy Mother's Songs.” William McEwan

“One by One We're Passing Over,”  William
MeEwan

“Undle Zed and His Fiddle,” Rendered by Charles
Ross Taggart.

“Uncle Zed Buys a Graphophone,” Rendered by
Charles Ross Taggart,

adows Fall'

" Charles Harrison
Charles Harrison

Gennett Records
10-INCH

“Dardanella™ (Fox Trot or Intermezzo) (Schols)
Harry Raderman’s Orch,

“Slide, Kelly, Slide” (Briezel). House's Orch

“Dardanel Billy de Rex. Oreh ace.

“Why Den’t You Drive My Biues Away" (Joe
Davis and  Frank Papa). Benny Krueger's
Melody Syncopaters.

“When the Harvest Moon Is Shining” (Von Tilzer)
Hart and Shaw, Tenor and Baritone.

“Swanee Shore.”  Clyde Leynor, Tenor,

“All the Quakers Are Shoulder Shakers” (Fox Trot)
Cordes' Orch. with singing Chorus.

“Happy Days™ (One Step) (Hubt

Everyone Is Meant For Someonc
Tenor.

My

Cordes’ Or.
' Chas. Hart,
Isle of Golden Dreams.”
enor and Baritone.
“There’s a Lot of Blue-eyed Marys Down in Mary
land.”  Arthur Hall, Tenor.
“1I Am Climbing Mountains.”
Tenor and Baritone.
“I'm in Love with a Beautiful Baby."
Bros., Tenor Duet.
“Poor Little Butterfly” (Is a Fly Gal Now). Billy
De Rex, Tenor.
“Bells of St. Mary
tone
“The Greatest Lad We've Ever Had."
McDonald, Baritone.
“Jig Medley” (Violin). Percy Scott.
“Hornpipe Medley™ (Violin). Percy Scott.
“Tumble In™ (One Step). Sullivan’s Orch.
“When My Baby Smiles at Me"” (One Step).
livan's Orch,
“*Annie Laurie” (Hawaiian Guitars). H
“That Hula Juzz" (Hawaiian Guitars,”
Nani.
“Jig Medley” (Violin), Percy Scott.
“Reel Medley™ (Violin).  Percy Scott.
“Buddha” (Rose and Pollock). Joseph Phillips
“Underneath the Southern Skies."” Burrand Meyers,
“Come Play Wiz Me™ (One Step), Intro: “ Madelon,”
Sullivan’s Orch.
“Please™  (Fox  Trot) (Callahan Roberts),
Murray and his Melody Men.
“Somewhere Voice Is Calling” (Tate).
Crout, Saxophone Solo, Piano ace.
“Kiss Me Again” (Herbert)., Harry Crout, Saxo-
phone Solo, Piano Acc.
“I Want a Daddy™ (Who Will Rock Me To Sleep)
(Baldwin Sloan). Riley’s Cabaret Orch.
“What's Worth Getting Is Worth Waiting For”
(Mediey). Riley’s Cabaret Orch,
“Now I Know" (Fox Trot) (Henry-Onivas). Conk-
lin's Society Orch.

Bell and Sharp,

Hart and Shaw,

(MeClure

Ruthven MeDonald, Bari

Ruthven

Sul

and Nani
Hokea and

Biily

Harry
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10600 1
4596-A
459601

4505-A
4595 8

4597-A “E

4307-8

4004-A
4004 B
4605-A
4005-B
4003\
4603
4601
4601
4007
4607
4606
46006-
4608 A

4608-B
4509-A

4599-B
4600-A
4000-B
4508-A

45958

2A
012-B
3013-A
3013-B
3014-A
4B
30107
3010-8
3011-A

01-n

“Under  the  Honeymoon™  (Fox  Trot)
Island Jazz Orchestra,
“When Irish Eyes Are Smiling” (E.
Terence O'Connor.
“When You Come Home" (W. H. Squire).
Howe, Baritone.
“Poppies and Wheat” (Banjo Solo).
“Mazurka  Migliavacea”  (Ocarino
Davidson.
Echodes Bastions” (H. Kling)
Band,
Le Pere La Victoire March™ (Louis Ganne)
Scots’ ards Band.
“On the Lake" (Xylophone) (Whitlock).
“Baby Love™ (Bell Solo) (Whitlock).  Fred White
“Bells of St. Malo™ (Hogue). H.AL Seots’ Guards
Band.
“Weymouth
Guards Band,
“The Winning Fight™ (Abe Holtzman)
able Artillery Band,
“Carillon in E Flat.”
Seots” Guard.,
“Entente Cordeala” (Allier)
Band
“The Great Little Army" (K. |. Alford),
able Artillery Band
“Zampa Overture” (Herold).
ary Band.
“Light Cavalry Overture” (Suppe).
tary Band
“Raymond Overture, Part 1" (Thomas).
man Military Band
“Raymond Overture, Part 2" (Thomas).
man Military Band,
“Little Grey Home in the West” (H. Lohr), Gwilym
Richard,
“A Farewe (Leddell).  Lloyd Llewellyn.
“Erin’s Pride” (Xylophone Solo) (Whitlock). Fred
White
e Messenger March™ (Xylophone Solo) (Whit
lock).  Fred White.
“Wedding March” (Mendelssohn).
Military Band.
“Preeiosa March™ (M. Devery).
tary Band.
“A Little Bit of Heaven"
O'Brien.
It Takes an Irish Heart to Sing an Irish Song.”
Terence O'Connor,

NEW 12-INCH GENNETT RECORDS

“Faust Selections from Part 1" (Gounod),
Seots” Guards Band.
“Faust Selections from Part 2"
Scots’ Guards Band,
ser  Grand  March”  (Wagner).
ards Band.
“Tannhauser Selections™
Guards Bar
“Broken Melody
Squires.
“Salut  D'Amour”
Squires.
“La Reine de Saba" (The Queen of Sheba) (Grand
Processional March). H.M. Scots’ Guards Band.
“The Silver Trumpets nd Processional March™
(Giviani). H.M. Scots’ Guards Band.
Lohengrin  Selections from  Part (Wagner).
H.M. Scots’ Guards Band.
“Lohengrin  Selections  from
H.M. Scots’ Guards Band,

Coney
R. Ball)
Rohert

Olley Oukley.

Solo) Len

HL Scots' Guards

H.\

Chimes”  (Hogue) H.M ns'
Honour
Regimental Band of H.M
Honourahle Artillery
Honour
Guardsman  Mili
Imoerial Mili

Guards

Guards

Guardsman
Guardsman Mili

E. R. Ball).  Dennis

H.AL

(Gounod),  H.\ILL

H.ML

(Wagner). H.\L Scots’

' (Cello Solo) (Van Bien). [|. H.

(Cello Solo) (Elgar), J. H.

Part 2" (Wagner).




00084

O0088

246

27027

17503

54043

5204)

241

10197

0012

25030

“Nuits de

“Valse Destinde,”

“Her Danny,” (Byers-Sc houberg), Er

“Down Limerick Way,"
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Pathe Records for May

$2.50
L Boheme weini In Poverta mia Liot
In Po v I Live), in Dtalian, Aristodems
wgini, (Tenor

Voce B'Notte,” (Neay Folk Song) (de Cur

in Ialiar Aristodemo Georgini, (Ten. 1
“Norma," (Bellini) (" Casta Divi’ (Queen of Hea
en), in Italian, Rosa Raisa, (Soprano)

I Ty tor (Verdi), * D'Amour sull’ ali rosec
(Love, Fly on Rosy Pinions), in Italian, Rosq
Raisa, (Soprano

La Fille de M me Angot (Duo Palitique
(Lecoeq), Mlle Lambrecht et M Clergue

Le Tannhauser,” (Chaeur des pélerins) (W wner
MM Devriés Nansen, Dangés et Belhomme

$2.00

F'o Spring,” (Grieg). Piano Solo, Rudelph Ganz

Porpatual Motion,” (Wehor Piano Solo), Rud
olph Gang

“le Temps des Cerises,” (Pastorale) (Renard
M. Afirc

La Mascotte,” (Couplets de *Je ne sais quoi
\udran), M. Berthaud

La Fille du Régiment W transport, douce
wresse)  (Donizetti), " Mlle, Korsoff,

“La Bohime,” (On M wppelle Mimib) (Puceini
Mme. Jane Merey

“Richard Ceeur de Lion O! Richard! o mon roi
(Grétry), Vigneau

Le Bachier de Séville Air de la Calommic

Rossimi), Dupre

“Gillette de Narbonne,” (Couplets du dodo) (Aud
ran), Mlle. Léo Demoulin

“ Barbe-Blene," (Couplets de la Boulotte) (Offen
bach), Mlle Léo Demoulin

“Solitude Sur la Montagne,” (Solo de Violon)
(Svendsen), Jacques Thilaud

Fraumerei,”  (Solo de  Violon)  (Schumann),

Jacques Thibaud
$1.7¢
Suor  Angelica,”  (Puccini), **Senza Mamma,
(Without Mother), in Italian, Claudia Muzio,
(Soprano)
“Licheslied,” (Kriesler), (Violin Solo), Alex Deb

ruilld

*Indian Lament,” (Dvorak-Kriesler) (Violin Solo)
Alex Debrailld

es Vieilles de Chez Noy g

L (Lévadé), Boyer
“La Chanson des

Sonneux,” (Delabre), Albers
$1.65

“Extase,” (Ganne), The

Cello-Piano).

Follesfen Trio, (Violin

“Serenade,” (Widor), The Tollesfen Trio, (Violin

Cello-Piano)

Bonheur Orchestra
Impérial de Londres
Orchestra Symphonique Tmyi
rial de Londres,

Symphonique

$1.50

wt Davis

(Tenor).
(Gartlan), Ernest Davis,
(Tenor)

Y44

)9

240

LETH

22318

12322

22307

22301

22302

03

22304

“When it Comes to Loving the Girls,

1 See You in C-1

“Everyone is

“The Irish were Egyptians Long Ago,”
“Was There Ever a Pal Like You

“Alice Blue Gown,” (From * Irene "

$1.40
I"Adore les Brane Scot lunk
“Roulex Tamhour Favart) Couchou
$1.15
\ Mon P'Tit Lowy Soler AV |
(AN} orcl
Vas-Y-Meling Mdérot), Poliy

La Marioll (Berniaux A

el
(Borel-Cler E

Gaby Romance) il
Nuit Sur Mer," (Valente Burcarolle Vilde
Griseric D'Amour Melodie-Valse) (Desmon
lins), Vildez
\ La M Cohan et Christind), Charly
“ ux,” (Bruant), Bruant
Le Clown Chanson) (Danierfl), Bérard
"Quandle Canr Chante,” (Chanson) { Borel-Claor
Bérard
Le Loup de Mer, Chanson)  (Borel-Cler
Bérard
Ninon, je Vous Aime Valse Chantd Frang
Lehar), Mile. Vildez
Paris-Tyrol Saint Servar M. Charlesky
L'Enfant de la Foret Noir Chanson Tyral
enne)  (Schillio Mme. Rollini
“Le Dernier Tango Chanson Argenting Do
loire
“Pour un Goublier), Marcelly
Sur la Riviera,” (Daniderff), Marcelly

I m’as Donné, Le Grand Frisson (Borel
Clere), Marcelly
$1.00
I Never Knew | had o Wonderful Wife,” (Unti
the Town Went Dry) (Brown-Von Tilzer

Eddie Cantor, (Comedian

(I'm Away
Times) (Kissen-Burn 1
mtor, (Comedian)

B-A,"” (Berlin

Ahead of the
Eddie C

Glogau

, Billy Murray

(Tenor)

“Oh, How I Laugh when | Think How I Cried
about You," (Turk- Jessel-White), Billy Jone
(Tenor),

“1 Am Waiting for Tomorrow to Come,” (Davi

Hawelka-Prival), Edward
Meant for

Baritone)
(Kalmar
Ruby-Rubini-Santaella), Tenor Duet, (

Kune

Someong

mp
bell-Bury
" Pickaninny  Blues,” Frost-Klickman), Lewis
James, (Tenor
“Brazilian  Chimes,”  (Kends-Broc kman-Hager

Orpheus Trio
When My Baby Smiles, "
(Baritone)

(Berlin), Ernest Hare,
Bryan

Smith), Billy Murray, (Tenor),

"(Berlin), Henry
Bure, Tenor

) (McCarthy

Tierney), Marion Evelyn Cox, (Contralo)

*That Wonderful Kid from Madrid,” ( Mac Donald
Osborne), Patricola, (Comedienne) R
“I'll Dance my Way Back to Dixieland,” (Clarke

Baskette), Patricola, (Comedienne).
“You're a Million Miles from Nowhere,” (Lowis

Young-Donaldson), Sam Ash, (Tenor).

“When the Harvest Moon is Shining," (Sterling-

Von Tilzer), Tenor Duet, Lewis James-Charles
Hart
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22814 The Trumpetey (Barron- Dix), W, Rubinofl
( Tenor)
‘1 Hear a Thrust at Eve,” (Eherhart-Cadman
Wm Rubinoff, (Tenor)
22293 “In Shadowland.” (Stanley Bros.), Royul Waikik!
Hawaitan Orch., (H. J. Clark, Steel Guitar
“Rings,” (Sullivan-Handman), Royal Waikiki
Hawaiian Orch., (H. J. Clark, Steel Guitar
12310 “You Said 11" (Kalmar-Cox-Santley), Ernest
Hare, (Baritone)
Ol Mother, I'm Wild," (Johnson-Pease-Nelson)
Billy Jones, (Tenor)
22313 “The Pilot,” (Noyes-Protheroe), Haydn Glee Club
of Utica, New York, piano acc
“Phe Jolly Blacksmith's Lay,” (Geibel), Huydn
Glee Club of Utiea, New York. Piano acc
22204 “ Asthore (Bingham-Trotére), Elliott  Shaw,
(Baritong
“Mollie Darling,” (Hays), Charles Hart, (Tenor
22206 *Oh! that We Two were Maying," (Nevin), Vir
ginia Thatcher and Turner Roe, (Contralto
and Baritone).
‘Gypsy Love Song,” (Slumber On, My Little
Gypsy Sweetheart) (Smith-Herhert), Elliott
Shaw, (Baritone).
22300 ¢ Irene O Dare,” (From ** Irenc ") (Tierney) Medley

“T'he Last Part of the Party,”
Orch
" (Levy) |

Fox Trot, intro,

Joseph Samuel
“That Naughty Waltz

Samaels’ Orch

Waltz), Joseph

22310 “Little Girls, Goodby,” (From * Apple Blossom™)
(Jacobi), (One Step), Jacobi's Dance Orch

“What & Day That'll Be,”" (Feiber), Medley Fox

Trot, (Intro.: “You Cannot Make Your

Shimmy Shake on Sea,” Jacobis' Dance Orch

22200 “Who Wants a Baby,” (Yellen-Olman), (Medley

Fox Trot), Rudy Wiedoeft's Californians
“Blues My Naughty Sweetie Gives to Me,” (M
Carron-Morgan), (Medley Fox Trot), Rudy
Wicdoeft's Californians
o Alexandria,” from * Aphrodite,"y (Goetzl) (Fox
Trot), Nicholas Orlando’s Orch,
“When You're Alone,” (Spencer-West ), (Fox Trot)
Nicholas Orlando’s Orch.
22315 Blaze of Glory,” (Holzman), (March)
Infantry Band of England.
“(Cocheco,” (Reeves), (An Alaskan Serenade™)
Imperial Infantry Band of England

al

Imp

22311 “Sambre ot Meuse,”  (Défile) {March), rd
Républicaine Band of France
“Phe Cadets,” (Sousa) (March), Garde Républi
caine Band of France
22208 “Castanets,” (“Spanish  Dance™), Native Bra
zilian  Orch,
“Shepherd’s Song,” (Ol Melody ™), Native
Brazilian Orch,
22308 “Linger Longer Letty,” (From “Linger Longer
Letty ™) (Goodman, Medley Fox Trot, intro.
“Climbing the Ladder of Love™), Tuxedo
Syncopaters.
“In and Ouat,” (Samuels), (One Step), Tuexdo
Syncopaters.
22330 “ Afghanistan,” (Wilander-Donnelly), (Fox Trot),

Tuxedo Syncopaters
“When my Baby Smiles at Me,” (Munro) (Fox
Teat), Tuxedo Syncopaters.,
" (one Step), Orchestra Nicholas Orlando
emps des Tulipes,” (Fox Trot), Orche
Nicholas Orlando.

MUSIC TRADES JOURNAL

M5 Dans tes Bras,” (Fox Trot), Orchestre Joseph
Samuels
See-Saw,” (One Step), Orchestre Joseph Samuels
22202 Karavan,” (Fox Trot), Orchestre Joseph Samuels
“La Guapa Muchacha, (One Step), Orchestre
Joseph Samuels
22204 “Coo Coo,” (Fox Trot), Orchestre Tuxedo.
“Clair de Lune sur le Nil,"" (Fox Trot), Orchestre
Tuxedo
22205 “Ty Seras Peiné,” (Fox Trot), Trio “Palace.”
“Pour Aujourd’hui,” (One Step), Trio “*Palac
22288 * Dardanella,” (Fox Trot), Orchestre Joseph Sam
uels.
“Bon Compagnon,” (One Step), Orchestre Joseph
Samuels.
22267 “Tentes d'Arabes,” (One Step), Orchestre Joseph
Samuels,
“Peggy,” (Fox Trot), Orchestre Joseph Samuels
22300 Under the Honeymoon," (Hanley-King-Pinkard),

(Fox Trot), The Saxo-Piano Phiends.
“In the Land of Rice and Tea.” (Straight-Biese',
(Fox Trot), The Saxo Piano Phiends,

Contract Let for New
Columbia 100-Acre Plant

Word from Baltimore says that o contract has been let
for the 100-acre Columbia plant in that city.  The Columbia
Graphophone Co.'s plant there is to consist of the following
A six-floor reinforced concrete cabinet factory, having a
total floor area of 525,000 square feet: adjacent to the main
factory building a power-house, 85 x 100 feet, to furnish the
necessary power for operating the factory; a dry kiln, 70 x
500 feet, in which the lumber will be processed.

There will also be direct track connections buijt to
both the Baltimore & Ohio and the Pennsylvania railroads,
and on the Graphophone company’s property there will be
built approsimately ten miles of track. The company will
also have its own locomotives and do its own switching.

The entire work, under contract, will cost approxi
mately 82,500,000 and will be started immediately.

The building of this plant is one of the largest con
struction enterprises, if not absolutely the biggest of the
building enterprises, for which contracts have been awarded
anywhere in the United States since the heginning of the
current year. The plan in its entirety will cover over
100 acres

Brunswick Shop, Winnipeg,
Displayed Allen Cup

The Phonograph Shop at Winnipeg, Brunswick phono
graph and record dealers, recently displayed the Allen
cup in their window in Winnipeg as it was shipped direct
from Toronto to the Brunswick store. Mr. Hebby Axford
president of the hockey team, who is an enthusiastic Brun
swick booster, paid a visit to the Musical Merchandise Sale:
headquarters in Toronto while he was in the Queen City, for
the Willy's team for the Allan cup finals.

What is a failure? [It's only a spur

To a man who receives it right,

And it makes the spirit within him stir

To go in once more and fight.

1f you never have failed, it's an even guess

You never have won, a high success.
From *Forbes.”
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SPECIAL NOTICE

“MIAMI” Week, May 3-8

Are You Now in Line for This Big Week?

AL[, over Canada this beautiful Waltz will be featured by

Sheet Music, Phonograph and Player Roll Houses. Every
Orchestra will specially play it.  All plans under way for a big
sales’ campaign. Window displays will be devoted to it
“MIAMI"” will be advertised in newspapers all over Canada
the music loving public everywhere is receiving circulars about
it and seeing words of the chorus on the screen at the moving
picture theatres.

Be wise and ready for an extra-
ordinary demand which is being
created for this wonderful Waltz-

Song hit.
His Master's Voice Record No. 216078 Columbia Record No. A6144
Okeh Record No. 4040 Phonola Record No. 4040
Otto Higel Word Roll No.W 1193 Q" RS Word Roll No. 954

Have You Our Special Offer?

If not write or wire collect.

Chappell & Co., Limited

38 Adelaide Street West . . Toronto, Ont.

R
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NO WONDER

The
CANADIAN MUSIC WORLD
is talking about

“FEISTS”
PUBLICITY CAMPAIGN
Think what it means to
MUSIC DEALERS,

YOU

FOR INSTANCE

Prepare for a big demand for all
FEIST POPULAR HITS
such as
“PEGGY”
“FRECKLES"
“HAWAIIAN LULLABY”

“] KNOW WHAT IT MEANS
TO BE LONESOME”

and many others, every one a big
hit and a big seller.

Don’t wait until to-morrow to
send your order write, wire or
phone to-day and make it for a
big quantity. You'll be glad you
took our “tip.”

Leo Feist, Limited
193 Yonge Street
Toronto

TRADES JOURNAL

The Season’s
Big Success

Sung by Leading Artists ‘

| “I Passed By Your |
| Window”

SONG BY
MAY H. BRAHE

|
,
Published in the keys of C, D, E flat and F. ‘

Dealers should have no hesitation
in stocking this song as there is a
large and growing demand for it in
all parts of Canada

Enoch & Sons, London, England

and
The Anglo-Canadian Music Co.

144 Victoria Street, Toronto ‘

Big Demand for Drums
¥ LUDWIG DRUMS

Because they are used
everywhere. Drums
add life to every enter-
tainment. Easy to
have orchestras in the
home by using a set of
drums with piano or
phonograph.

Keep the young folks
, home.

PROMPT DELIVERY

That’s what we are doing on all orders for drums

and traps.
DEALERS

We can help you build your business by giving service.
Our policy is to work with you, giving you ideas and
personal attention.

Remember we handle the product of the biggest drum
manufacturer in America. When in need of Drums,
Drumheads or anything in this line, remember the
name LUDWIG means satisfaction and success.

THOMAS CLAXTON

251 Yonge Street
TORONTO S CANADA

CANADA'S LARGEST MUSICAL MAIL ORDER HOUSE
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Theatre Hawkers Unfair Competition

HE Journal here reproduces an article from the
Foronto Telegram that will bhe read with considerable
terest by sheet music men all over Capada, for the

not confined to Toronto. I'he

principle involved i item

s follow I'here 1 custom obtaining in some Toront
heatre cems to have outlived its usefulne I'he
" 0 man who parades the aisle wiwean the act

pie that have been sung or will be

gl ) ung during t} lay in an

hronism I"he s ham nuisance by about a
Ly per cent s unloved by the ushers; t

ire manager admits he is no embellishment. and the
local music dealers permit themselves to call him a b

caneer

He rich and rapid harve 1y the local musi

I then

returns to the United

States hearing

They give figures to back up this state
mer
A\ Toronto music dealer can buy a cert un number of
mgs, they state, at 22 cents per copy in New York
exchange, duty and freight bring this amount 1o well over
31 cent If they buy a large quantity eac h song will cost
them hetween 29 and 30 cents.  Yet, say these dealers, the
theatre music dealer offers them the songs at 25 cents each
ind himself sells the ongs in the theutre at 30 cents each
How this dor
\ local dealer told The Telegram of a4 wide-awake
uston licer who called upon a theatre h wker somc
mie ago for hi 1stoms receipts for the music he was selling
Ihe hawker was caught napping. This story is probably
rrevelar mt the mekchants in question must oc wsionally
w terr emptet] to smuggle their ware through custom
mong prop: when 1t back of the property man
urned
he system works against both the owners of the
opyright and the production,’ a local dealer pointed out

when asked hy

I'he Telegram for information
i play

‘For instance
il a4 musi 15 announcet] a

oming to Toronto, with
out a hawker, 1 can make arr mgements to have a stock of
the music in advence.  Advertising my stock, 1 advertis
the play.  The greater number of songs is not sold during
the stay of ¢ in Toronto, but the week after, when the

people want to re
the

il a song that took their fancy. On the

other hand

theatre hawker

for some rehson or another
is able to undersell me during the run of the play—angd
terwards prospective customers say to me T'his piece
was sold cheaper at the theatre ~this man is 1 profiteer
I have big taxes in this city, and the theatre hawker
has none Many much smaller cities than Foronto saw the
evil some years ago and impose a prohibitive “transiont
traders’ tax sometimes of 8100 night

per

Mosic

)
g{*[ mow 7/(:?(1:7,1‘1

The Gender of Songs

“R"

ITALISTS well may
» be found in David B

pham

Recollections, " says the Edit

4, “that there is such a thing as gende

frequently. yet how Y, & tenor
v mother’s lullaby to i T 4 Soprane

soaring v

wise and, witho to her
) the window and greet the rosy da

There was some comment recently wi
male singer made use of *The Last Rose ¢

has not the positive gender, either m

\nnie Lauric

impunijty; or

i the

manly

nger
\lley

forma

long have used wit)

which certainly L man

program material

@ song is apt to stand ont glaring bad ta

chold

tions and ons of hoy

ll

from that of

associat

them the property

omewhat different

\s Bispham states, women

that indifference to

over the reminder
ently pul hed
Musical Amg
L SOT Hi
« prominer

womer

n Our
1 more

he gender of
te Ihe tradi
er to make
on a footing

worst offenders. It is nothing unust L soprano
or contralto interpreter of Grieg swing into some vigorously
masculine sea song. A Leoncavallo, Tosti or Rossini mat
mata is likely to be found on any hit-and-r IS8 grouping
o son Homer Uncle Rome s out of place for
the woman singer as would he H thn's *Invict My lady's

harms are described daily with piquancies more hefitting
he lady herself than the admirer who, supposedly. i ur
ing them.  One wonders if the lady can be half so eute 4
her dimpled and ogling swair
But not all such offences are committe
When a much admired operatic baritone
Gretebaninoft Cradle Song’ as an encore number: wher
ttenor who is a popular idol rejoices in the darling n o1
ntiment of Braga's ‘Angel's Serenade o bhasso of
tablished reputation voices the woes of naider
in ‘Oh, Waly, Waly," there is no lenying cterar
Bispham's injunction to respect the gender of u son .
timely one for men as well as women recitali
Recommends Flute with
Sterling Silver Keys
ROMPTED by the fact that the silver keyvs and
P mechanism of his flute turned black, and also by the
knowledge that a friend who plaved flute witl
German silver keys, had his keys eaten away flute player
wked an expert the reason for this. The per plied
The discoloration of the silver of your flute s duc in all
probability to oxidization. The har of many flutist
perspire, the hands and fingers fecling damp.  This excretion
contains a sulphurous deposit which ha tendency 1o
discolor silver and eat away German silver
I have seen flutes with keys of the latte mentioned
metal, the cup or finger-keys of which were caten through
nearly to the pad. If you are troubled with this eondition
and apparently you are, an instrument with Sterling silver
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keys, and trimmings will prove better than one of German
silver, as the osidization has no effect upon silver other than
that of temporary discoloration, which is easily removed
by using rotten stone and kerosenc However, as this must
he used sparingly and must be followed by a good hisk
polishing, it may be found advisable to send your instru
ment to the factory, unless you have the time and patience
to devote to this work."”

Unbleached Violin Hair

VIOLIN specialist writing in Jacob's Orchestra
A Monthly says: “There is little to say about the care
of the bow save to clean the stick with a soft eloth
fter using.  The hair of the bow should always be loosened
by unserewing whenever you have finished using it.  The
bow should be rehaired frequently, especially if it gets
much use, or if much of the hair comes out, as the bow will
hecome warped with a one-sided pull
“Unbleached hair 15 altogether the best hair to use in
conjunction with a steel E string, as the hair is tougher and
consequently will last longer. There is no diffeence in
the playing qualities of the two kinds of hai. only it takes
longer to “play in" the unhleached.”

Little Danger From
Snapping Steel E Strings

TOLINISTS, amateur and otherwise, there are who
V would like to change from gut and silk to steel E
strings but who are not able to make up their minds
to do 5o because they fear the possibility of a snapping steel
E string ‘njuring the e
It is interesting, |h4-r«-tnrr to see the following comment
by a violin authority: ““Many violinists who would like
to change from gut and silk to steel E strings are deterred
on account of the idea that a snapping steel E string might
endanger the eyes. The great violin teacher, Seveik,
teache. of Kubelik, lost an eye by a snapping string and is
obliged to wear a green shade over the damaged eve, but
Anton Witek, the well known violinist, late concert master
of the Boston Symphony orchestra. is authority for the
statement that the string which injured the great teacher's
eye was of gut and not a steel string at all
I have never known of a ecase, aside from that of
Seveik, where the eyesight was absolutely lost by a snapping
string. Once in a while the end of a breaking string will
strike the face and leave a tiny red welt on the skin which
will smart for a little while, but it soon disapvears. From
my experience there is less danger in the case of a steel
string than in t of gut. A parting steel siring does not
fly as is the case of the gut, as it is much less flexible, The
steel string usually parts quietly and docs not fly. With
the violin in the ordinary playing position 1 should regard
it as almost impossible for any serious injury to the eye
to he sustained.  The danger would he greater if the violin
were being examined for any cause, while being held close
to the face, while not being played. In the latter case a
snapping string might inflict serious injury on the eye if the
string struck exactly in the right place.  Even then there
would be less danger from the steel than from the gut string.”

Inlaying the Violin Bridge

OBERT Braine, who conducts the Violinists' Depart
R ment in the Etude, offers these helps on inlaving the
violin bridge: “Two difficulties which wre met with
in the use of steel E strings for the violin can be easily

TRADES JOURNAL

overcome,” he says “The first is that of tuning the wire
E. owing to its rigidity. This can be remedied by the use
of a serew tuning attachment, by which the tuning i donc
from the tail-piece, and not from the peg. This gives
perfect results. A slight touch of the screw at the tail-picc
and the violin is in perfect tune.  The second is the ten
dency of the wire E to cut into the bridge, gradually lowering
the string until in a short time it is too near the fingerboard
and a new bridge has to be fitted to the violin.  If the wire
E is turned solely by the peg, it wears the bridge down very
fast, but with the screw attachment this difficulty s reduced
to the minimum

*Another way of obviating this cutting is to inlay «
little piece of ehony in the bridge for the string to rest on
A small piece, an eighth of an inch or so square, can he cut
from the bridge where the E string rests and a piece «
chony of the same size glued in its place. Some violir
makers make these ehony inlays under each string, but th
is hardly necessary

“A correspondent writes of another plan for accom
plishing the same result.  He says Get a drill one-thirty
second of un inch in diameter, and bore a hole two-thirty
seconds of an inch deep, where the E string rests.  Fill the
hole with glue and fit a plug of ivory into it, after making
dent at the top of the plug, to cateh the wige. | have had
execllent results with this method.’

*This would no doubt answer, if the top of the hric
were ot too thin to admit of inserting the plug.  The
bridge makers and adjusters usually leave the bridge quite
thin at the top

A Lady's Choice

OU will find that any instrument which is taken up by
Y the feminine hall of Lumanity is one which makes
the player appear to advantage. This was the studicd
remark of the head of Lyon and Healy, who in an article
on “Which musical instrument do you like best,” added
*This explains the fact that women, with the exception of
a very few professionals, do not play wind instruments
It is not because they cannot play them, but because they
know they will not look well if they do.  No sensible mother
would encourage her daughter to play the trombone, or the
bassoon, as a social accomplishment. It just isn't done
At present there s a fad among fashionable womer
for drumming. | don’t mean ‘drumming’ on the piano, hut
the real thing.  Of course it is due to the present furore for
jazz music, in which the drum has an important rble.  The
snare drum can be carned with charming effect by a pretty
girl.  And the act of drumming is a peculiarly delicate and
graceful one.  There is a chance, too, for much cleverne
and originality in working out the different rythms”

Established 1852

Musicians’ Demands

satisfied in every way at our store. We have a

most complete stock of String, Wood and Brass

Instruments, also a full stock of Sheet Music.
Don’t forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for: Besson & Ce
ll‘élhvs

Call Telephone M. 554

of London,
Suinot & Bla of Lyons, France
onk & Sons. of Grrand Hnm:h Mich

Y

35 S8t. Lawrence Bivd - Montreal
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Canadian Business of Anglo-Canadian  maker and repairer of violins in 1875, his work in botl
Music Publishers’ Association, Ltd., fter different ook second to none. His violins were mads
fter different models and covered a lovely oil rnish witl
To be Closed Out the hand of an artist, and they frequently sold fur ot
John Hanna Going to U.S. to Manage New “‘“‘ . \'.‘,m‘ o 4 ‘,” ,|I,, P “-”‘i ”
American Branch of Enoch & Sons i g s oy oot called in s u
'hortant witness and a great expert in th famous ** Lauric
One of the most important nnouncements made 1o irad Case ind clearly proved by his evidence that one of
the Canadian sheet music trade in years is the decision of '1¢ Tibs of the violin in dispute was 4 v wone. In 1892 My
the various publishers in England who constituted the '™0can’s health compelled him 1o eek an outdoor oecy
Anglo-Canadian Music Publishers' Association. Limited  Petian and he bought an Aberta ranch and became o well
W Canadian headquarters in Toronto, at 144 Vietoria, K10Wn breeder of white-faced cattle, He has e o
o market their goods in future, in Canada individually olns and one ‘cello in the last 27 years, all of which huve
petead of through the association. They have decided, 'OT!Uhately ganeinto the possession of ol ind ami
werefore, that they will voluntarily close out the busines tudents and - musician
wried on by the Anglo-Canadian Music Publishers' Asso
tion, Limited, a speedily as possible
The business in Toranto s heing oflred for sale s a Record, Roll and Sheet Music
gomg concern, but until such salc effected or until the
trade is advised to the contrary, they will continue o receiu, lnterests Boom “Miami Week"
orders as usual .
Alr. John Hanna who for many years has been local man. The enterprisc of the publishers of Victor Jacohi
er of the Anglo-Canadian husiness and who is one of @Itz song it *On Miami Shore " Chappell & Co., Limited
phe most widely known and respected men in the sheet music 10 Setting aside the week of May 3rd i Kth for specially
rade of the Dominion plans to leave towards the end of featuring this number is being ppreciated by the entir
the current month for the United States, where he will tfade. The Chappell plans for newspaper “advertising
wsuime charge of the new American branch to he opened  Window display material, having ] orehoere! play ** Miami
by Enoch & Sons, the London England, publishers, whose Specially and featuring the words of the chorus on lantern
plendid catalogue is well known on this side of the Atlantic.  Slides have all been brought 1y the trade’s attention
Due notice will be given later as to the location of this Already * Miami® is off in & big way. To illustrate: Ong
branch mall dealer told the Journal that just in a short time he had
Mr. A. V. Broadhurst of the firm of Enoch & Sons ld 150 copies of ** Miami " in »un‘,,\urnl‘un!|-wn~.¢rm||g|
London weompanied by Mr Broadhurst, expected  ment, and this led him to get busy and stoc k up on phono
il from England on May 1st, and Mr, Hanna will &raph records and rolls. Another dealer also in a com
meet-him in New York to formulate plans for the future paratively small way quickly disposed of 250 ¢ of the
Mr. Hanna's leaving Canada is & great loss to the Sheet music and soon the deraamd for records started
trade who had the utmost confidence in him, and who will That a campaign of this kind is useless if put behind o
mi ourteous interest and ealm judgment in all matter medioere composition is obyiou *Miami™ has the advan
P g Lo the development of the Canadian sheet musi tage of heing a most likable, simple. flowing melody that

fastens itself on your mind until you go 4

It has the

round humming or

whistling it unconsciously idded advantage «

heing easy to play and easy 1o

Alberta Has a Violin Maker % :
Chappell & Co. in their ** Miami Weel mnnounee
\ news dispateh from ( tgary suy It will be of con ments are bringing to the dealers and the public tenticop
tderable interest to violinist both professional and imateur the makes of records and word rolls on which “* Mian 1
to learn that one of the most famous of modern violinmaker recorded
s been a resident of Alberta for many years. The gent)
man in question, Mr. Geo, Duncan, of Glasgow first hecamye
prominent as a maker of violins when he won the gold Jones— My dear, 1 wish yon wouldn't sing that sor
medul in the great London exhibition in 1885 against all  about Falling Dew
he mo elehrat ontinent ind British makers Mrs. Jones— Why not?
Mr. Duncan was horn at Kingston-on Spey, Moray Jone It reminds me too much of the house rent

hire, Jan. 17

1855, He established himself in Glasgow a

London Tdeas

KEITH, PROWS

THE G
TOLD BY OSCAR ASCHE

KEITH, PROWSE & COMPANY, LIM

CHU

SET TO MUSIC BY
A MUSICAL TALE OF THE EAST ) EDERIC NORTON
VOCAL SCORE 5/ NET. PIANG SELBCTION The NET SEPARATE SONGS, ETC., 2/- NET.
SONGS OF BEAUTY FOR ARTISTES AND PIANOFORTE ALBUMS
TEACHERS “Columbine.” Ballet Suite 1. Pavane. 2 Valse 3 Minuet 4, Danse |
. . Gro
Six Art Songs By Landon Ronald n Downland.”  Three Album Leaves No. 1. “April Son.” No. 2 “Laven mposed
—_—— e T XOnald d N ‘Shepherd |‘.rm o ﬁl e . o ies
“Fo : e Nymph' M g N uc e W
DEEP IN THE HEART OF | Lyrics by P e 1 bbbt e tinpetc) Mo 3 Pk (Schers T |
EDWARD
BIRTHDAY ‘ for Piano 1 lrish Folk Song 2 Badinage 3 Valse Gracieuse
& '," TESCHEMACHER .u."m;::r Iv\Hn‘. Ve HL\ FRNEST h\\\\lk‘l \.l Izn
"“”‘ SRADLE SONG In Two Books 2 h net Composed by
TTLE VOICE L  withut Otaves. Twe 1/8 cach net CILRI l4l
AND LOVER Price 3/ eunt. net “The Childr iz Ly Piace. v ook 1/6 et j A

E @ COMPANY,

REATEST OF ALL MUSICAL SUCCESSES

CHIN CHOW

LIMITED
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Don'ts for Novelties
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Great Canadian Tenor Gives
Home-Coming Recital in Guelph
o
Eddi: Johnson, a Guelph Old Boy, Delights
' ' Old Friends Bell Grand Piano Used by
'he e Accompanist

Order everything in Music
and Small Goods from
CANADA’S GREATEST

MUSIC HOUSE

Tursic I kingd

Ihe WHALEY-ROYCI it
TRIALY Music Books, the fin
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Buescher True Tone
Band Instruments

WALL KANE and MAGNEDO NEEDLES

From the Musician’s
Standpoint Unexcelled WAL KA e ol S
COMPLETE LINE IN STOCK J dealer

Unexcelled for excellence of e)isc/, sl e
material, model, tone and = ‘9
T £ Whaley - Royce & Co.

tuning. Limited
TR R S L TORONTO, CANADA
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THREE NEW

LARWAY

SONGS

“Cinderella”

By Herbert Oliver
InC, D, E flat and F

“Give me a Haven of Rest
with You”
By Kathleen Forbes
InC, D, E flat and F

“The House by the Hill”

By Harry S, Pepper
In D fiat, E flat, F, G and A flat

J. H. LARWAY

14 Wells Street, Oxford Street, London W.],
ENGLAND
Selling Agents for Canada:
ANGLO-CANADIAN MUSIC Co.

144 Victoria Street, Toronto

LESAGE
Pianos...Players

HE Dealer’s Best Asset is
a dependable Piano
Line, instruments he

can rely on Pianos and
Player Pianos that he knows
will make good make
friends and permanent sales,
Lesage Pianos and Player
Pianos are proving a valuable
asset for many dealers,

The best indications of their
musical excellence and their
staunch durability are ever
increasing sales and an ever
increasing army of dealers
who find them a satisfactory
and profitable investment.,

A. LESAGE

Vamdacturer of Pian and Player
Pianos of the per Highest Grade
St. Therese - Quebec




Distributors at
TORONTO - MONTREAL
WINNIPEG
CALGARY - VANCOUVER
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Columbia

Recording of

«on MIAMI suore-

(A 6144

Played by Prince’s Orchestra
IS A PIPPIN

its worth a special push -get behind it
strong, the first week of May, and it will
keep the cash register running.

Columbia

TORONTO

CANADA

Graphophone Company
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- During Canada’s
“MIAMI WEER”

May 3-8

Sell Every Player Piano Owner |
An Otto Higel Word Roll of

' ON MIAMI SHORE

No. W1193
Made-in-Canada

Order Now! N E

KHing @ Bathurst Sts. TORONTO

OTTO HIGEL CO LIMITED
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MUSIC
New Pathe Thibaud Records

Musical dispatches from San Francisco state that one
of the most notable concerts ever heard in that city was the
recent ane in which Jacque Thibiud,
and Pathe artist, and Alfred Cortot appeared in joint recital
Thibaud after plaving two Saint-Sucns COMPOSILIons was
recalled again and again. It is noticed that the new list
of Pathe records for May includes two violin solos by Thibaud
“Solitude Sur 1a Montagne™ (Svends. nand “Traumerei
(Schumann), hoth of which ought 1o prove good sellers

the celebrated violinist

London Man Goes to Calgary

A M. Douthwrigit, who for the past seven years has
lieen: managing the London branch of the Wright Piano
Company, Limited of Strathroy, has resigned his position
with that firm and accepted the
selesman for Mason & Risch, Limited branch store at Cal
gary, Alberta,

Mr. Douthw right was very successful as a manager and
salesman while with the Wright Piano Company, and was
foreed, very much against his will, to tender his resignation
as he had to seek a different climate on account of ill health
Mrs, Douthwright and his two boys accompanied him
His friends predict a brilliant future for this cnergeti
young man as soon as the Alherta sunshine gets in jts cur
ative powers.

position of head outside

Gourlay Fac;ory Departments
Finish Bowling Tournament

“Belly Room" Team Under Capt. Hugh
Hamilton Wins From Capt. Walter Norris’
“Tinkers"

At the suggestion of the employees in the various
departments of the Gourlay, Winter & Leeming, Limited
plant, 309 Logan Ave., Toronto, a bowling tournament was
recently initiated, The object was to bring the men 1o
gether in a social way and to more strongly cement the
friendship between the various departments, The executive
heads showed a Sympathetic attitude toward the scheme
at the outset and accordingly the Rosedale Bowling Academy
Was commandecred as a place where the matches might be
played off.

From the very rt, keen interest was evinced in the
tournament not only by members of the “opposing factions,"
but also by their families it being no uncommon sight to
hear a boy shouting lustily “hurrah for Dad!" as a father
would skilfully knock the five pins down,

Enrolled in the tournament werce ten team “Belly
Room," “Tinke “Case Room,"” “Regulators,” “Finisher
“Office,” “Action Room," “Ware Rooms,” “Mill Room,”
“Clean Ups.”  For nine successive weeks the battle between
these different teams continued to be waged, Saturday
night having been set apart as the night for the series to
be played. It is interesting to note that the enthusiasm
displayed in the contest by the teams did not begin and
end with each game.  The interest did not commence at
7.00 pm. on a Saturday night and die a at 9.45 p.m. the
same night. It wa very often the case that some of the
men would be practising on the alley long before the sched
uled time for the game, and a number of them would con-
tinue howling until it would be whispered that the Sabhath
Day was drawing close at hand

What contributed largely in sustaining the interest of
the men was the fact that many of them were novices at
the game. Some of them had never howled before, Others
had not bowled for some time. Others again had directed
the past.

their efforts along other branches of sport in
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Jas. Brash, captain of the Clean-Up™ team, Hugh Hamilion
vaptin of the “Belly Room™ team, Fred Russell and Clark
Room™ teams hay
limelight in Toronto circles
the benefit of those who are puzzling over who the
Clean-Ups™ are, it might be well to stat. that thi® wus
team

“Case all been at one time
or another in the

For

Earls of the
baseball

mustes later from amongst those who had con
tracted the “Bowling foyer” from the other nine teams
Mr. R. 8. Gourlay and Mr. 1. R. Gourlay frequently played

on this team

Each team plaved 27 games, ie. 3 games each Satar
day night for nine weeks, At the end of th
ninth week the standing was as follows

consecutive

Won  Lost
Belly Room 19 8
Tinkers 19 8
Caseroom 18 L]
Regulators 13 14
Finishers 13 14
Office 12 15
Action Room 12 15
Warerooms 12 15
Mill Room 9 18
Clean Ups 810

The draw between the “Belly Room” and the
was played off
was victorioys,

“Tinkers"
At this final gaine the “Belly Room” team
thus making the standing in the case of
the first two teams as follows

Won Lost
Belly Room 20 5
Tinkers 19 U]

The prizes for the members of the
consisted of an order on Stollery’s for a hat or some such
article.  Additional prizes were awarded the man in each
of the other eight teams who had scored the highest number
of points in that team during the season. Por the lowes
record for a single game, 4 booby prize was fiven.  This
was won by [. Pringle

The members of the winning teams were: Belly Room,
Ist place - Hugh Hamilton, capt., Gordon  MeMillan,
Hamilton Graham, Robt Casburn, Geo. Hurd.

Tinkers, 2nd place — Walter Norris, capt., Thos Brock
bank. Wm. Shaw, Dan Beagley, Bert Dines,

The high average men for the season were F
(Case Room), A. Tucker (Regul
E. A Breckenridge (Offico). |
R. Winter (Warerooms), F, W
G. Evans (Clean Ups).

Mr. Albert Gourlay, superintendent of the factory, in
speaking to the Journal representative ahout the tourng
ment, remarked how the sume interest taken in the howling
was reflected in the daily work of the men While the
tournament was on, men vied with another in getting down
to the factory early Monday morning.  The idea in this
was to placard the bulletin board with cartoons touching
on the subject of bowling, In a spirit of friendly rivalry
one would try to “put one over" on the other fellow,

There are already indications that the howling will
be followed up by a baseball season, when it i expected
that the same enthusiasm will he manifested by employers
and employees alike.

WO winning teams

Russell
ators), N. Preston (PFinishers),
Mably (Action Room, W,
ashburn (Mill Room) and

Visiting France

Mr. John A, Croden, of the Starr Co. of Canada, who
is in Europe in the interests of Gennett records and arrang
ing to greatly increase the Gennett catalogue of lateral cut
discs, arrived safely in Paris. My, Croden took advantage
of the opportunity to visit Calais, Boulogne and Amiens,

¢ proposed also visiting scenes and places in Belgium made
historical and sacred in the war,
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BE READY WITH

HIS MASTER'’S VOICE RECORDS
of

“ON MILAMI SHORE"
(RECORD NO. 216078)

Recorded and Manufactured by
Berliner Gramophone Co., Limited
MONTREAL

Victor Jacobi’s wonderful waltz success played by
Beck’s Orchestra—*‘Peggy.” Fox Trot by Cole-
man’s Orchestra on reverse sidefor

MIAMI WEEK
All Over Canada
MAY 3.8

@

HIS MASTER’S VOICE

LIMITED

Distributors at

HALIFAX ST. JOHN MONTREAL TORONTO
WINNIPEG CALGARY VANCOUVER
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Toronte Retail Piano Dealers
Hold Annual Meeting

Dinner and Business Session at National
Club - H. H. Mason, the New President

The annual meeting of the Toronto Retail Piano
Dealers’ Association was held at the National Club on the
evening of Monday, April 12th. Those present were

Frank Stanley, F. A. Clark. Stanley Pianos; R. F
Wilks, E. Burness, W. A, Kerr, R. F Wilks & Co.; Chas
Ruse, Chas. Ruse; A. A Pegg, Nordheimer's; D. R. Gourlay
W. R. Winter, Gourlay, Winter & Leeming: Albert Barton
S. F. Baulch, Gerhard Heintzman s; H. G. Stanton, |. A
Hassall, N. M. Lewis, R, S, Williams & Sons Co,; H. H
Mason, Frank Williamson, Chas, E Winters, Mason &
Risch; F. Hahn, Paul Hahn & Co.. A. Bender, 3]
Gray, Heintzman & Co. John A. Fullerton. director Cana
dian Bureau for the Advancement of Music: H. A. Jones
Editor Canadian Music Trades Journal

After difiner was served, D. R Gourlay, president of
the Association who occupied the chair, called the meeting
to order

Mr. Gourlay said

“To have been honored by elec tion
as president of this Association is s ymething which [ esteem
most highly, Having been absent from the city year
ago, when at our last meeting I was nominated for the
office, T wish to take this opportunity to expre
gratitude for, and appreciation of the honor

“The piano trade of Toronto support three different
Associations. viz: The Pianc Manufacturers’ Association
the Retail Piano Dealers’ Association and the Burean for
the Advancement of Music Though the membe rship of
the different Associations is not entirely the same in all
three bodies, there are a number of points at which the
interests of the different Associations touch closely and the
functions of any one Executive depend somewhat upon the
activities of an allied Association

to you my

“For example, we find that almost every member of
this Association is vitally inte rested in the exhibit and sale
of pianos at The National Exhibition yet the agreement
under which the exhibits are made is between the Exhibition
Management and the Piano Manufacturers Association
hence the regulations governing the exhibit and sale an
outside the sphere of this Assoc 1ation’s activities,

“I may quote as a further example, the recent co
operation between this Association and the Bureau for the
Advancement of Music in regard to Music Week activities
The committee appointed by your Executive did splendid
work, and the advertising in the newspapers and excellent
window displays are a distincet tribute to the gentlemen
of that Committee, yet as the Toronto activities were but
i part of the Dominion-wide program initiated by the
Bureau, I am doubtful if we can regard the carrying on of
Music Week as being one of the functions of this Association

“Despite the fact that these allied Associations take
care of many of the most tmportant issues which concern
our trade, I ask you to consider for a moment, just what
the position of The Toronto Retail Piano Trade might be
without this Association We might find some firms yet
Kving piano drapes with pianos, Wasting time and money;
we might hear of a customer claiming to have been offered
$£0.00 worth of player rolls with a player piano; we might
hear the claim that so and so offered to rent a piano at
$3.00 or $4.00 4 month; we might have a good customer
quarrel with us because somebody else got their piano
tuned three times without charge; we might have some
commission ringer try a hold up, claiming absurd offers of
commission by a competitor; we might find the daily round
of business full of these and similar worries, but we do not
We do not, because this Association exists and for its very
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existence depends upon the honor ind good faith of
members in upholding its minuted resolutions

“The importance of this Assoc
hy the fact that the reform of
been effected by o most

al! its

thon 1s even emphasized
previous existing evils has
thsfactory general observance of
our minuted resolutions and bt few mstances of failure
to comply have heen reported
During the vear, the Executive
wisdom of further re

had to consider the
lutions concerning stone closing hours
In view of the fact that all members
were not m full accord in mterpreting previous resolutions
relating to closing hours during

throughout the vear

ummer months, it was
not thought advisable 1o ko further in this matter As we
are agam approaching holiday time, the matter should come
before us for discussion his cvening, and I merely express
the hope that if any resolution is minuted concerning the
hours during which ‘we shall do business

. that such resoly
tion he so worded as 1o

wmit of only one mterpretation

“Apart from the matter of « wrly closing. there has been
only one complaint of failure 1o comply with the resolutions
of this organization and in this « 15, the Company complain
ed against furnished an ¢ splanation which 1 belieyve
the 1'rr||1]|;.l|)’ making complaint

It s, therefor U matter for congratulation that the

satisfied

machinery of thi Association runs so smoothly needing
but little attention md vet weomplishing its purposes so
well that it does so L am sure, the greatest tribute to

is

the honor and loyaly of alt its members, as well as the
everancreasing good fellow ship which our gatherings promotg

I. A. Hassall, the efficient sec retary-treasurer, read the

minutes of the last annual me L. summarized the

ngs in the inteey

meet
nd reported the finance m good shane

A, Pegg reported for the special * Music Week"
committee, showing that fifty-one firms had very readily
consented to co-operate in the colle tive
during Easter week

wlvertising ¢ ampaign

It was decided 10 recommend to the Canadian Bureau
for the Advancement of Music that “Music Week" he held
in mid-October instead of at the Easter Season

In view of the increases in labor and operating costs
the following hedule for tuning rates was adopted
Straight pianos §3 player pianos $4, and grands 83 50
Straight pianos 4 tunings a year for $10 3 tunings $8
Grands—4 tunings g year 812, 3 tunings 89,50, Players 4
tunings a year $14, 3 tunin 15 $10.50

Rentals to conservatories and colleges using three or
more pianos were placed at $50 for season of ten month
for a straight piano, and $75 for o krand, cartage and tuning
included,

The matter of a Toronto retail phonograph  dealer's
mzation was thoroughly discussed The need of
15 considered urgent

one
After varioy expressi of opinion
a committee of three was appointe | 1o institute pro.

w

edings
looking to the formation of i local association of the phone,
graph retailers,
Early closing hours for the summer months came up.
It was decided that all stores of members south of the
College Street limit olose at § pom. daily and 1 p.m. on
Saturdays from May 18t until the first week of Exhinition
R. F. Wilks spoke of the nee f educating the publie
as to the need of and reasons for more frequent tuning of
their prancs,  His Suggestion was that the prano manufac
turers be asked to neorporate ‘n their guarantee forms a
few clauses recommending that the piano be regularly tuned
(suggesting 4 tunings o year) the tuning not to he a free
service, but the responsibility of the purchaser. Two
members, who spoke on the subject, referred to the difficulty
the carrying out of the Suggestion would present in that it
might obligate the manufacturer or dealer to send a tuner
to'each owner four times A year, which might not he practic
able.  As a result of the disc ussion, it was moved,

seconded
and carried that the Canadian Bureay for the Advancement

I e e
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of Music he requested to prepare and circulate a series of
educational articles explaining the need for and reasons why

1 regularly at the different scasons of

pranos should be tune
the vear

\ motion came up to do away with any allowances fo
5 Octave parlor organs or old square octagon-legged piano
\fter an inte 7+
case action was deferred

ting statement of the pros and cons of th

I'he officers clocted for the ensuing vear are: Prosiden
H. H. Muason; Viee-president, C. A Bl retary
trepsurer. | A, Hassall; Executive committ H. G. Stan
ton, E. C. Scythes, Albert Barton: nominating committ i«
\. A, Peg. DR, Gourlay. R. F. Wilks

After Mr. Mason, the new president, took the chair
ind very gracefully accepted the honor that had been shown
him a sincere vote of thanks was tendered to Mr urlay
the retiring president, Mr, Hassall, and all the officers who
had so ably direeted the affairs of the Association during the
past year

Montreal News

r I NHE committee apnointed to enguire into the practic
ability of holding an international exhilwtion in
Montreal, has definitely decided after careful investi

gation of all considerations attaching to such an enterprise,

against that project.  This opinion was presented in the
form of a resolution passed at a mecting of the committee
held in the City Hall recently. at which Lord Shaughnessy,

E. R. Decary, Sir Vincent Moredith, Lord Atholstan, Hon

F. L. Beique, Charles Gaspard DeSerres and Henry Miles

were present.  The resolution, moved by Lord Shaughnessy,

seconded by Sir Vincent Meredith, read as follows

Be it resolved, that in the opinion of this committee,
the very large expenditure involved for the holding of an
international exhibition and the results which may be
anticipated therefrom, make it unadvisable to consider any
proposal to hold such an exhibition; that, however, if a
suitable site can be procured at
provincial and annual exhibition might be held; that such
exhibition might he given an interprovincial character and
even a somewhat international character by a sample fair
as an adjunct thereto

Resolved. turther, that enquiries be made as to a suit
able site either on St. Helen's Island or elsewhere. It was
suggested as probable that a meeting of the Industrial
Ixhibition Association will be held in the near future to
decide what further action, if any, shall be taken in the
matter

Cartage piano prices are up again this year, showing
approximately an inerease of $1.50 per piano over formor
prices.

President W. H. Leach, of the Leach Piano Co., Limited
recently presented to the Mess Room of the Grenadier
Guards a framed photo taken in 1886 of the survivors of
what at that time was called the Montreal Rifle Rangers,
v company formed in 1853 being known as the first Volunteer
company formed in the British Empire, it being practically
the seed from which sprang the nresent day organization
of the Grenadier Guards. Among the SUrvivors was
photo of the late T. 1. Hood, a former piana manufacturer
of Montreal, and who was an alderman, chairman of the
fice committee, and an old and prominent member of the
St. James Methodist Church. His factory at that time
was situated on the Champ De Mars, east of Bonsccours
Street, and his showrooms on St, James Street, a few doors
cast of where the present Montreal Star building stands.

R. A, Willis, vice-president of Willis & Co., Limited,
and Charles . Patterson, wareroom manage® and director
of the same firm, are at present visiting the leading towns
in the Province of Quebee, sizing up trade conditions and
holding conferences with the different agents of the firm.

moderate expense, a
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Miss Davis, private socretary to President A. P, Willis, of
Willis & Co.. Limited, after seven years' faithful s
without s broak, will with her mother take an extended
holiday of six months, visiting points of various interest
in England

The Leach Piano Co., Limited, recently took in excha
for « Leach Upright a Kingston Wober Square piano whicl
notwithstanding its 30 odd years of maturity, was in perfect
condition.  This brings back to my earliest recoliections
suid President W. H. Leach, the carly days of the Weber in
Montreal, who some forty vears . oceapied showrooms
upsta the corner of St. Peter and Notre Dame Street
which location at that time was considere! the piano centr

of the city,

Norman Brownlee, manager of the Ottawa branch of
Willis & Co., Limited +a good account of himself bot)
in Montreal on Good Friday, and in Ottawa on Easter Mon
day in the trap shooting mects held on thess two days

L. I. Burrows, Ontario representative of Willis & Co.
Limited, with headguarters in Toronto, was a visitor to
his firm’s headquarters during the first few davs of April

Lieut-Col. A. L. Rice, of $t. John, N.B., representative
of Willis & Co., Limited at that point, was in Montreal in
attendance at the Great War Veterans' Convention. He
was the guest of Willis & Co., Limited, whilst in town

Whaley Royce Receive Shipments

Mr. W. H. Myhill, manager of the wholesale sma!l
goods department of Whaley Royee & Co., Limited, Toronto
reports o conting active demand for practically all line
of musical merchandise. The wholesale buyer’s lot is no
casy one hetween rising prices and under-production, an
yet this house has been fortunate in maintaining its stoc)
as has been done,

Recent  shipments have been received of Nicholas
Bertholini violins, a variety of nincteen and twe nty-one
key accordeons, Buescher Band Instruments, and Buffet
Saxophones. The present sale of band instruments i
exceptionally good.

In the sheet music department, Holmes Maddock i
rustling away, keeping pace with an activity that has never
been so tense in the thirty-two years of Wh ey-Roye
Company's business existence Contributing materially to
this activity is the popularity of the Whaley-Royee “Bal
letins,” issued periodically, listing special and seasonahl
offerings.  The bulletin forms a combined  cirenlar an
order form,

Mr. Mason Visits Winnipeg Branch
Narrow Escape From Serious Train Wreck

Mr. Henry H. Mason, of Mason & Risch, Limited, paid
a flying visit to his firm's branch at Winnipeg during th
carly part of the month. Mr. Mason was absent from h
office in Toronto only a week, and at one stage of his westward
journey, was not quite sure of ever seeing Toronto again
A broken rail caused part of the G.T.P. train to jump the
tracks. The compartment car in which Mr. Mason wa
travelling was precipitated down the embankment at
precarious angle, some tree stumps fortunately preventing
the car's further progress and turning over. Luckily Mr
Mason, who was the sole occupant of the car at the time,
was not injured though shot suddenly from his berth
ealizing that the car s detached from the rest of the
train and in no danger from fire he proceeded to dress,
collect his effects which were scattered about, and transfer
to another coach in which he completed his journey to
Winnipeg.
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Canadian Manufacture
Mr. Robt. 8. Gourlay
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Rosa Raisa Pathe Records

“THE MIGHT HAVE BEEN”

A beautiful Ballad that recalls
fond memories of happy days
gone hy
Words and Music by
EVE M. WAIN
Judged by leading critics as the most
beautiful composition of the present day

and one that will ¢njoy tremendous
popularity.
During the last week of April will be

featured at the

Regent Theatre, Toronto

and sung by
MISS AGNES ADIE

It will also be boosted throughout all

Canada

ORDER NOW

Cox & Co., 26 Queen St. East

TORONTO

FROM

FAUST

SCHOOL of TUNING
STANDARD OF AMERICA
ALUMNI of 2000
Piano Tuning, Pipe and Reed Organ
and Player Piano. Year Book Free

27-29 Gainsboro St., Boston, Mass.
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JOURNAL
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N is opened free of charge for advertisements of ““Help Wanted' '
or “Positions Wanted or all other advertisements the charge is 3¢
per word per insertion
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DECALCOMANIA
TRANSFER Name Plates and Trade Marks
for PIANO and TALKING MACHINE

manufacturers, also dealers

YOUR hAM}: nat Mr. Denler
r records, and

ine
and  sketches furnished
MADE IN CANADA by

CANADA DECALCOMANIA COMPANY,. LTD
364-370 Richmond Street West TORONTO, CANADA

To Deal nd Manufacturers ve securec
manufacture of DEC ALCON ANT A Hull)ll TS Samy

Uptown 2239

DECALCOMANIA TRANSFERS

PERMANENT TRANSLUCENT WINDOW SIGNS

the Canadian Agency for J. W. BERESFORD & CO . Birmingha
d quotations free on request

England, Specialist the

Prompt deliver

H. WHEELER, 1022 St. Catherine Street West, Montreal
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Martin Orme pianos and players are growing in popularity  tising in the daily papers for piano worker
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The Practical Application of Music"” was the subject
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Men's League, and the Dundas Choral Society in connection

with the Methodist Church of Dundas, Ont., by Mr. Adam
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BAND BUSINESS
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DRUM HEADS British Make
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 (GERHARD HEINTZMAN

QUALITY
k —GOES CLEAR THROUGH—

S you know, we have time and again re-
ferred to the high esteem in which the

;' Gerhard Heintzman Piano

i is held.
Y
‘ We admit, here and now, to an honest pride
i in the fact that this Piano to which we have
6 given unsparingly of our energy and ability
] has been found good in the judgment of users.

And yet it is not mere pride, however justi-
fiable it may be, that impels us to emphasize
the high standing of the Gerhard Heintzman
among owners.

It is rather that we look upon this very good-
will which the Gerhard Heintzman has earned
as the most definite and undeniable proof we
could offer as to its desirability. Surely there
could be no more dependable testimony in
behalf of “Canada’s Greatest Piano” than the
intensely satisfactory experience of the many
thousands of owners.

1} S
( ® " PR
Gerhard Heintzman, Limited

Sherbourne Street, TORONTO




WE have ever been holding to the ONE purpose

of building a piano of signal distinction, an
instrument which has won the acclaim of the musi-
cal world. No materials used in piano making are
too good to go iato the Mason & Risch, and any
process that tends to elevate quality and tone per-
manency is rigidly pursued in every phase of its
construction. It is an instrument of highest scien-
tific development, of super-excellence in its entirety
It possesses so many excellent features that you
cannot afford to disregard them when you recom-
mend a piano to give life-time satisfaction.

——— ]

&) Risch -

;i g Limited

Mason (

\

230 Ponge Street
Toronto




