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Its place in the Business of
THE SUBSCRIBER THE ADVERTISER

The retailer must keep in touch A subscriber to a trade paper na-
with what other merchants in his turally expects to find therein the
line of business are doing to capture advertisements of houses which cater
trade and to conduct their stores in- to such business as the subscriber
telligibly, and the ouly way of doing represents. In fact the trade journal
50, Is to read the trade paper specially is the one medium, manufacturers
devoted to his line of endeavor. That cannot afford to omit, because it pre
is why practically all merchants make cedes the salesmen and makes na-
a close study of the trade press. tiona' distribution easier.

Extracts from “'Publicity’ for February, Nineteen Sixteen.
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LISTEN!

You can concentrate all your buying, and get perfect
satisfaction by dealing with this old-established house.
Instead of several orders you need only have one. |t
means less expense, less correspondence, less trouble
every way.  On the other hand, it means a greater
margin and better service. )

e are Canada's only manufacturers of Band Instru-
ments. We have been shipping to the British War
Office for some time our Military pattern Bass and
Snare Drums at the rate of 100 per week. This is the
only contract of the kind ever placed by the British
Government in Canada. Whaley-Royce “Made-in-
Canada” Band Instruments are in every way superior
to imported instruments. Our factory is working night
and day, on Bugles, Trumpets, Reed and Brass Instru-
ments, and the reason for our working night and day
is that we are producing THE GOODS.

Whaley, Royce @ Co.,

LIMITED

Toronto and Winnipeg

Whaley-Royce Service
always means:

Quality Goods, Variety of
Lines, Lowest Prices and
One Transportation Bill.

You can get everything in musie. und musical in
struments from this house: Band Instruments Im
perial, Ideal, and Sterling grades—Guitars, Mando
lins, Banjos, Mouth Organs, Violins Strings and
Fittings. king Machines, Records, and Needles
Rheet Mu L steady selling bool Tm
perial K "*Elemen
tary Cla ous Classi *‘Melodions
Recreation: ‘Primary Olassics,’’ *‘First Pioces
in Basy Keys''; ulso ‘‘Mammoth Instrumental
Folio," Bmpire Song Folio, 120 Scotch Songs
‘‘Read’s Basy Tutor,’" ‘‘Church and Home Sacred

Songs, Bellak Methods,"' i

cient
turn hus
anneetion h

Be Prepared!

Trade for 1916 looks good, is good

in fact, and with care on your part,

ought to be more profitable than
some previous years,

WHICH PIANO WILL YOU SELL ?

On the piano you choose depends your profit to a large extent and instead of pushing a

make that has reached the HIGH PRICE stage, try a piano like

THE STANLEY

that has 20 years' real success behind it, but is sold at a price that gives you the profit your hard

work deserves.

DO IT NOW —~WRITE US

STANLEY PIANOS .

241 Yonge Street, ToOronto
The Piano with the Name That Sells
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Martin-Orme Player Piano, Style E.'

The Finest Medium Sized Player*Piano
On The Market—

This new player piano is capturing the high class trade for our dealers wherever shown

Dealers will observe the following features which are appealing to retail customers.

New all metal valve non-corrosive player action—Requires exceptionally light pumping—Valves totally unaf-
fected by climatic conditions, and leakage troubles, even after many years use, eliminated—Practically fool
proof, and is cutting down dealers’ after troubles from inexperienced customers by at least 757 —Every
one of the 88 valves may be lifted out separately without disturbing the rest of the action, and if one should
clog it is a simple matter for the user himself to clear it—Beautifully balanced case design, and very com
pact, 4 ft. 415 in. x 5 ft. 4 in. x 2 ft. 34 in.—Full toned, and an action as finely balanced for hand
playing as in the regular Martin-Orme pianoforte

xperienced salesmen admit that selling the high priced player is “best” business. Such instruments
stay sold, and enhance the reputation of the dealer

ENQUIRE FURTHER PARTICULARS OF STYLE “E”

The Martin-Orme Piano Co., Ltd.

Manufacturers of Pianos and Player Pianos of the Highest Grade Only

Ottawa, Canada.
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Heirloom

The Gourlay An

NLY a treasured posses-
sion that will not de-
teriorate with time is

worthy of consideration to
become an heirloom in the
family. It must have a bind-
ing association of pleasant
memories in the home—the
enjoyment of which is re-
called and lived over again by
its very presence. The Gour-
lay piano is made with a
solidity of construction that
gives those wearing qualities,
absolutely necessary in a
piano that is to be used con-
stantly for years

A Gourlay for that reason
is a gilt edge investment
which repays itself a thousand
times in life-long pleasure
and joy derived from its
never-failing appeal to re-
finement, beauty and charac-
ter.

Gourlay,

last thought through-
out the whole course
of its fine construction. The
materials used are of the
highest grade procurable re-
gardless of the cost. Only
when the Gourlay piano be-
comes the finished product of
the most thorough artistic
workmanship that scientific
knowledge can devise—then
only is the price figured.
This Gourlay standard of
quality first and price second
is universally approved in
musical centres. The fact
that the Gourlay is con-
structed to weather the sever-
est test of time and to hold
its beauty of tone with re-
liable strength and character
renders it a highly valued
heirloom for any refined
home.

QUALITY is the first and

Winter & Leeming, Limited

Head Office and Factories c d Warerooms
309353 LOGAN AVE anada 188 YONGE STREET

Toronto -
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QUALITY

The Safest Bridge
BETWEEN
Dealer .» Consumer
The tangible qualities which serve as a

rule to measure the strength of your piano
business are good-will, friend: ip, confi-

dence

None of these are ac quired in business
apart from actual quality in the goods you
sell. No “catchy” methods will build up

and hold a connection. You want the
agency for a piano produced by a pro
gressive firm, whose goods are equal to
the highest standard; whose policy is
sound and fair; and whose prices are as
low as quality-goods can be marked

Such is the Karn-Morris Agency

®

It gives you Karn and Morris
pianos—each in its field un-
surpassed. It gives you
Karn and Morris Players,
which represent the most ad-
vanced product on the player
market to-day. It gives you
Karn organs of world-wide
reputation.

It gives you square treat-
ment, consistent co-opera-
tion, and good financial re-
turns for your work

lsn't that worth getting par-
ticulars of?

(s}

The Karn-Morris Piano @ Organ Co., Ltd.

Head Office WOODSTOCK, ONTARIC
Factories - WOODSTOCK and LISTOWEL
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T'o handle a piano, the real basic goodness of
which will prove lasting value to the wealthiest
home—but at a price within reach of the great
middle classes—that is

The Real Milk of the Agency Cocoanut

As to the actual qualities of WRIGHT
PIANOS the best recommendations come from
the steadily growing list of dealers making the
WRIGHT their leader. As to the price, let
us quote you, and then form your own con
clusions. WRIGHT Pianos sell readily and

profitably Every instrument placed in a

home becomes a convincing advertisement for
your pianos.

Say the word and we'll talk figures and policy
The day you take on the WRIGHT

Agency will be a red-letter day in your busi-

to you

ness history

Wright Piano Co., Limited

STRATHROY ONTARIO

If you are in the market for a “Leader,”
a piano that never suffers by comparison,
you want the—

Newcombe

...-.'..-.».nﬁ.m, - -

- g,\,_/

If you want to sell the richest, sweetest,
lasting tone, you find it in the—

Newcombe

Are you looking for an agency furnishing
a varied line of handsome case designs?
Then you need the—

Newcombe

The only piano to-day equipped with the
Howard Patent Straining Rods, which are
of such great advantage, is the—

Newcombe

Sirle 72

NEWCOMBE

PIANO COMPANY, LIMITED

Head Office: 359 Yonge Street
Factory: 121-131 Bellwoods Avenue

TORONTO - CANADA

—
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THE HIGEL METAL ACTION IS THE
SUPREME ATTAINMENT IN PLAYER
ACTION MANUFACTURE

It is efficient accurate dependable.

It is climate proof —in extremes of heat and cold
in high, dry altitudes, or low, humid levels, this

action is always reliable. It is rust proof and

leak proof.

It operates with pleasurable ease and gives all the
power that the interpretation of any composer's
work demands. It is equally responsive to the
delicate, deft, feminine touch, or to the sub-
stantial pedalling of the strong man.

The Higel Metal Action's dependability, dura-
bility, reserve power, ease of operation, are not
chance. This action is purposely, studiously

constructed to embrace
all these points and more.
No effort, no thought, no
care, no cost 1s (Onsidpred

too great for the achieve-
ment this action repre-
sents.

The parts—interchange-
able—are made to “hair
breadth” exactness. If
this action COULD be
better it WOULD be bet
ter, and therefore it is the
logical choice for leading
makes wherever in the
world player pianos are.

[ —

The Otto Higel Single Valve Metal Action, Model K.

THE OTTO HIGEL CO., LTD.

Toronto King and Bathurst Canada

Streets
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world,

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street
CHICAGO, - ILLINOIS.
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STERLING

MADE - IN - CANADA

KEYS

ACTIONS

The name “STERLING” on piano actions
all over Canada stands for the very finest
construction possible. It assures accu-
racy, long-life, and all-round satisfaction.
“STERLING" guarantees the absence of
inferior parts, hurried workmanship, or
actions below the highest standard. It
means absolutely no risk to pin your busi-
ness reputation to STERLING ACTIONS.
There can be no disappointment,—no
mistake.

Like the Action, the Keys of the piano have to stand the strain of years of constant use.

Referring to the value. of a

trad a pr
business man said re-
cently:

“You will see that certain
firms have a reputation
built up which is their
valuable asset. Their name
on the goods in many in-
stances is worth more than
the entire plant in which the
goods were made.”

Since 1887 this firm has been studying
and meeting the needs of the Canadian
piano trade. As consistently as the piano
firms have talked quality, and aimed at
quality above all else—so we have main
tained in the Action—the Soul of the
Piano—the same highest grade quality.
This has been accomplished by a
thoroughly modern plant with every de-
tail specially organized for action-pro-
duction.

If the

Keyboard in a short time shows signs of wear, and commences to look cheap—then the owner

becomes permanently dissatisfied.
them not to buy that make.

He shows the defect to his friends and neighbors, and warns
The Piano man is the loser—and in a big way.

STERLING KEYS mean Al ivory bought in the leading markets at the most favorable terms.
STERLING KEYS mean the most skillful matching in construction. STERLING KEYS mean
genuine satisfaction to manufacturer, dealer, and the person who eventually buys the instrument
—i.e., service all along the line.

Sterling Actions & Keys, Limited”

Noble Street - - Toronto, Canad_a

|
1
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Thomas Organ

Upright Grand
In Six or Seven Octaves

The Favorite

Everywhere

Werite for territory, desc riptive cata-

logue and prices NOW,

THOMAS

Organ & Piano Co.
WOODSTOCK

Ontario

““““ " i W o

It takes a Good deal of Talking, Demonstrating and
Advertising to make a Dent in Public Opinion

But there is little use in making a
dent at all unless you have the best
,)()SSIIJI(‘ plano propositicn to close
the sales with.

F\'ANS BROS Pianos have all
the points necessary to convince
the person open to be shown. The
design, tone and guaranteed parts
not only make a favorable impres-
sion, but will assure against disap-
pointment years and years hence

You will find it good business to secure our
agency terms. We've got what you want in
various types of both pianss and players —there's
no question about that. Get definit» particulars
tom us, and you can do some figuring that will
show up some $$$8$$$ for your bank account

g

EVANS BROS. Piano
and Manufacturing Co.
Limited
INGERSOLL ONTARIO CANADA
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Universal Music Rolls

and Service

RIGHT MUSIC SERVICE IS THE BACKBONE OF
EVERY SUCCESSFUL PLAYER DEPARTMENT

of his player customers SATISFIED PLAYER-OWNERS

UN[VERSAL Music Rolls and Universal Service enable the dealer to make

the founda-

tion of Player Department Success.
Perhaps you are already building your player business on this solid basis.
If not, you should be interested in knowing how The Universal Music Company

is aiding dealers in increasing player
better and more profitable.

THE Universal Music Company

makes without exception the
FINEST MUSIC ROLL ON
THE MARKET.

They are PIONEERS IN ROLL
MANUFACTURING—their product
is the result of a development be-
ginning with the advent of the player
itself, a development which is being
constantly carried forward by the fore-
most experts in the Roll industry,
working with superior facilities and
equipment,

The use of Universal Music
Rolls is a GUARANTEE. AGAINST
PLAYER TROUBLES traceable to
music-roll deficiencies.

Universal ARRANGEMENTS are
conceded to be the most attractive,
brilliant and musically correct.

The list of new Rolls for t
in this issue of Canadi

sales by making their Roll Departments

NIVERSAL RECORDING
PIANISTS —artists of highest
ability, who through training

and temperament have achieved the
greatest recording capability play for
us exclusively.

UNIVERSAL BULLETINS con-
taining, not a hit-and-miss collection of
riff-raff, but a careful selection of the
best new numbers of every class of
music, are published monthly.

WALL BULLETIN HANGERS
of artistic design, giving the new rolls
for each month, are supplied.

Low retail prices and large
discounts to dealers are Universal
features.

his month appears elsewhere
an Music Trades Journal.

Complete lists and catalogue are
always yours for the asking.

The Universal Music Co.,

The oldest and largest Music
Roll Company in the world,

29 WEST 42nd STREET, NEW YORK

CANADIAN BRANCH—10!, SHUTER STREET .

TORONTO
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FOR HOME, SCHOOL, AND CHURCH

We employ no travellers,
We do business by mail.
Send for our Prices.
TONE PRODUCTION
is a fad with us, We
have achieved SUCCESS.

/

THE GODERICH ORGAN (o,

LIMITED

GODERICH, - CANADA

D. M. BEST & CO.

High Grade Hammers and Strings

455 King Street West - Toronto

Any reference to high-grade piano sales is incomplete without mention of
D. M. Best & Co.’s high-grade Hammers and Strings. They are inseparable,
D. M. Best & Co. have won a reputadion for supplying Quality Hammers and

Strings for Canadian Quality Pianos. Our aim is perfection.

We are sole Canadian agents for the celebrated Webster & Horsfall's
music wire. Made by Latch & Batchelor, Ltd., Birmingham, England.
We have had this wire, Red and Blue labels, tested by the School of
Practical Science, Toronto, and find it very satisfactory. We also had the
Poehlmann (German) wire tested at the same time. The difference is
striking, especially the elongation. Poehlmann stretching about fourteen
times more than WEBSTER & HORSFALL'S, and the difference in
strength—eighteen points in favor of the English wire, which comes to
International Pitch at 125 pounds tension, and the Poehlmann at 150
pounds, which proves the superiority of this English wire.

1 WARRANTED PERFECT
SIC

MUSIC WIRE )%
s
N\

NN 0 QT

,
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An old salesman once said:

“Get a fact-—then hammer it home.”

With the Doherty and Clinton lines on your floor you have all the piano facts at hand
-

-~

DOHERTY DOHERTY
TONE FINISH
DOHERTY

DOHERTY
GUARANTEE

CONSTRUCTION

TherDoherty Style “C* Louis XVI. * Made in Canada,*

The facts above referred to furnish the material you need to prove that for

Unparalleled Pleasing Power

the Doherty's claims are strongest. When you know a prospect 1s |(mking for tone-—actual

musical tone that will stay sweet and melodious throughout the years, recommend the

Doherty, because in addition to pre-eminent tone, he will get the most skill

ful construction,
pleasing case design, and guaranteed quality on the market to-day

You want the DOHERTY for a LEADER. Then the Clinton
line supports the Doherty.  The Clinton piano value cannot
be duplicated to meet the demand for a really first class piano
at a price under the cost of the more expensive instruments

DOHERTY PIANO COMPANY, Ltd.

. HEAD OFFICE and FACTORIES
Established

Over 70,000

1875 CLINTON . ONT ARIO Doherty Owners
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUN( HINGS, HIN
GES, PEDALS AND GENF RAL PIANO HARDWARE

CORRESPONDENCE INVITED

HAMMACHE R, SCHLEMMER & COMPANY
NEW YORK, since 1848
ith AVENUE and 13th STREET

Buy Your Piano Cases

from case specialists and save tying up capital. Then
you know to a cent the cost You have that money
invested in increasing sales, instead of in lumber and
mill plant

We can also talk to you to your advantage about piano

benches, and cabinets for talking machines, records,
sheet music and player rolls

Brantford Piano Case Co., Ltd.

M. S. PHELPS, President and General Manager

BRANTFORD x s CANADA We can submit designs or work

from your own drawings

NAMEPLATES
NE

“Superior” Piano Plates

FOR TALKING Macy,
> CABINETS E

are also suitable for ap
plyin

s, cameras,
specialtios
iture that is
e installment
L which offers o
good identifieation mark

MADE BY

THE

s i | SUPERIOR FOUNDRY €O, |

Sketches Submitted Free CLEVELAND' OH]O_ USA. )

GEORGE A. SMITH & CO., Inc.

e v s et RS MUTTYCO., <% Boston, Mass.

We manufacture fine calender coated silks and nainsooks
for Pouches and Pneumatics, and special fabrics for Bellows
of every description.

Every kind of RUBBER TUBING 1s represented in our
line including extra large sizes covered with HEAVY FRIC-
A Model Piano Factory Needs TIONED TWILL, which is designed particularly to prevent
2 H splitting over connections
Fra'nCIs Glue Room Apphances SAMPLES and PRICES furnished on request.
For this is demonstrated daily in representative factories
the world over. guunnnnunnnannunm:mmnuDuuunuununnnununuuu
When you get ready for an outfit—or for improvements or o
additions for your present glue room —remember Francis 5 Julius Breckwoldt & Compnny g
specializes in this line of manufacture and has done so for o AR hiones b 8
ke o =] " : =}
wore than thirty years, & Piano Backs, Boards, Bridges, Bars, Traplevers o
Chas. E. Francis Co. a and Mouldings B
Manufacturers of Glue Heaters, Glue Spreaders, Sorew g Sole Agents for Rudolf Giese Wire in Canada and United g
and Hydraulic Veneer Presses, Retainers, Eto, a States o
8 ). Breckwoior, Pres W. A, Breckworr, Sec-Treas, 0
Main Office and Factory " s Rt g
- LS. A. o s
RUSHVILLE INDIANA, U.S. A g Dolgeville, N.Y.  Fulton Chain and Tupper Lake £
O
OonooDoooonoooooo OOOooooDODODOODOOODODDOn
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities
TO THE

PIANO »» PLAYER TRADE

Player Accessories. Felts, Cloths,

Fracker Bars, Transmissions, Brass and P h'

Rubber Tubing, Rubber Matting for unc mngs

Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board, Stringing, Polishing, Mufiler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted

" " "'"”'?’ Imported French and also Domestic
Send inquiries, accompanied by Samples, for

Prices, stating Quantities required, Bushing  Cloth Hammers

Solicitng  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

SUCCESS comes from WORK
—done a little better than seems
necessary.

What a difference that last clause implies, does it
not? This same spirit prevails in the LONSDALE
organization, which to some extent accounts for

the splendid success of these instruments,

For Tone Quality, Finish and Durability they
have no superior, and what is more they are
reasonable in price, Every dollar we ask is
represented in the instruments we offer, which

mmwmgﬂim@n are the very finest that money or skill can

111
"eg (mEGIsTERED) produce.
=} TORONTO. .
i Get our Prices on all Styles and compare the values
o .
s o _M"“'f""""" of "f‘ with any other make. It will certainly be worth
o Highest Grade Upright g
, O “ your while,
g and Player Pianos
o
o
o
' O
o
on
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HE tone of the CRAIG piano is of rare guality.
large volume of sound or a
,llwu_\.s noted for its pure, sweet

Whether played to produce a
T sustained singing quality, the CRAIG piano is
, sympathetic notes
The Craig player furnishes the same music as the Craig piano,
substituted a p!il) er action, that is lnalantl)’ responsive
mitting you to render your favorite numbers
and keeps in repair.

only for the pianist is
one that is capable of per-
.u'(urdlng to your tastes—one that lasts

The Craig Piano
Company

Montreal .

ESTABLISHED

|

1856 I

Canada

YOU ARE DEALING HONORABLY WITH ANY MAN }
when you sell him a Senecal & Quidoz piano at the correct price. He has then invested

his money in sometl ing that could not be improved upon. It is giving him the best value
he can secure anywhere

Senecal & Quidoz, - - St. Therese, Que. ¥

Manufacturers of Pianos and Players of Quality

The finished Senecal Our terms are so
& Quidoz piano re- reasonable that you
presents the best of are losing profits

everything—the fin-

est materials and
the
trained and efficient

the

those

parts, most
workmanship,
supervision of
who know the high-
est musical possibili-
ties of the piano and
the player

every month you are
not selling Senecal &

Quidoz pianos. The
prices are low, but
the goods are high

in standard.

Correspondence over
agency terms will be
mutual ad-

to our

vantage.
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‘A QUALITY

This trade-mark guarantees it
REG.

Bohne Hammers have always been beyond duplication. The very
choicest materials obtainable g0 into prudmmg them, and every
detail from the first operation to the last is carried out by men of
special training. Every order is critically inspected before leaving
our factory

.
Bohne Strlngs are the result of the same p()]l(_\ nnllnng too good. You

cannot possibly exchange your money for better strings than
Bohne's. The name insures quality— Al

W. Bohne & Co., rofssmnt s

and at 134th St. and Brook Ave, New York

The Haines Bros. Agency
brings the patronage of
the best class of people.

Do you realize and are you taking every
advantage of the importance of the
player business? Are you getting your
share of the profits, and are you using the
best means in the world to get it? You
cannot afford not to put strong pressure
on your player department. It will some
day be the life and backbone of your
business.

A great business-getter is this new Haines
Player, Louis XV. model. It is up-to-the-
minute in expression control devices

A sample player will convince you that a
repeat order is good business

We also make the MARSHALL &
WENDELL piano which is the best
value for the money in Canada. New Louis XV, Haines Bros. Player

FOSTER - ARMSTRONG CO., Limited

Head Office: 4 QUEEN STREET E., TORONTO
J. W. WOODHAM, General Manager E. BIRCH, Factory Supt. J. BETZNER, Accountant

i
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n Avalanche!

We knew Edison dealers were enthusiastic.

We knew they valued their Edison Agency highly.
But the avalanche of letters just received and the p])r‘no
menal confidence and enthusiasm expressed in them for
the Edison Diamond Disc, above all others, was a grand
token of what the men on the ﬁnng line think.

These men have no room for sentiment or hopel.
What they want are sales. And the letters received in
answer to our enquiries prove that the Edison is not only
selling itself; not only beating out competition whenever

careful comparison is made—but is growing every da
The Man who made the - g g V-

“Talking Machine” a Real in popularity and demand.
Musical Instrument.

Just Read What J. M. Greene Says:

Here is one of many letters. It is from a man of wide experience in the talking
machine business, and who at one time handled other makes, but selected the Edison in
preference to all others.

The Phonograph business is young. Its future is
great. The profits are good.

And the Edison holds the most in store for you.
Werite for particulars about an Edison Dealership.

It will soon be impossible to get in, as
the Edison will Not be over-distributed.

The NEXT MAIL is none too soon to send for information.

THE & SONS (0
s MWILLIAMS | e

WINNIPEG CALGARY MONTREAL TORONTO
EDISON DISTRIBUTORS
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About Higher Prices.

HI(H“‘IH prices are ney the buyer,

even if they are the accompaniment of good times,
as it has so often been said they are Seriously in
creased cost of production is not confined to this coun-
try, nor to the music industries. Abnormal prices and
uncertainty in supplies of raw materials is a general
condition; so much so that all quotations in many lines
have been withdrawn snd prices will only he given on
request, subject to change over night.

weleomed by

As emphasized in the last issue of this Journal, cost
of piano production in Canada has increased to an
alarming degree, and it is the convietion of many that
the end is not yet. The retailer who has not been noti
fied of an advance in prices is fortunate and will do well
to buy all the pianos he can get at last year's prices.
Whether he has had to pay more or not for pianos or
organs in his store or contracted for, he will do well to
anticipate an advance by himself getting more money

Unpleasant as many merchants consider it to an
nounce an advance in prices, the public fully appreciate
the extennating cireumstances.
atmosphere of advanced cost that any announcement to
that effect ceases to surprise.

There is so much of an

Some of the manufacturers are endeavoring to work
up export trade with the idea of reducing overhead
costs.  Profits on foreign orders are somewhat mythical.
Foreign business means competing with the United
States, with England, and with the prices established hy
Government subsidized German manufacturers, who
were able to undersell any competitor.  There appears
to be nothing in the theory that export output by reason
of increasing the volume would lower cost of manufac-
ture,

The manufacturers in England, as already pointed
out, made an all-round advance of fifteen per cent. many
months ago, and individual firms have been inereasing
prices since. The conditions in the United States are
identical with our own.

Emphasizing the unavoidable conditions confronting
the industry one manufacturer said :

‘“‘Everything that enters into the construetion of a
piano or piano player hus recently advanced in price,
and is continuing to advance, and few people consider
how many different materials really enter into their con-
struction.  The lumber of several varieties has all to be

specially selected, each with the
it is to be put in view,

particular use to which
Then there is the wire for the
strings, glue, serews, hardware, fibre, varnish, leather,
paper, rubber, steel frames, iron, brass, copper and
above all, ivory, Everyone of these requisites has re-
cently advanced in p Some more, some less; hut all
affected by the general trend.”

The Cash Discount.
NLY about twenty-five per cent, of retailers and
manufacturers

it is stated, regularly take advan-
tage of the cash discounts offered in the purchase terms
of merchandise. The real cash value of the discount
appeals to a surprisingly small proportion of firms and
individuals regularly buying merchandise and supplies
There are many perfectly sound business houses of large
size and small not only passing up the discounts offered
but ave paying interest on bills unpaid. In many cases
it is a question of expediency, but more often it is be-
cause of a lack of appreciation of what the cash discount
means in dollars and cents,

It is more profitable to keep out of side deals and in-
vestments that in themselves pay good interest but pre-
vent the investor making three or four times as much
by paying cash for his merchandise. 1t is also wiser
from a dollars and cents standpoint to pay the banks
Six or seven per cent. than to pay from sixteen to thirty-
six per cent, by failing to get the cash discount

A eredit burean, in urging its members to look after
the cash discount, asked them if they figured what pen-
alty they paid by not taking the discount, and in reply
says: ““Here is the aciual eash value of prevailing dis-
counts in annual interest equivalent :

1 per cent. 10 days, 30 net=18 per cent.

2 per cent. 10 days, 30 net=36 per cent,

4 per cent. 30 days, 4 months net—16 per cent.”’

This Is the Regular Price But—

RY piano man knows that too many prospective

purchasers believe that pianos are not retailed as
other lines of merchandise are. They are under the
spell of tradition, legend, alleged experiences, and, un-
fortunately, actual experiences, too, that conviet piano
retailing of being at least partially as different as they
think it is. The impression is too general that to nego-
tiate a piano purchase one must be a very astute buyer
to get the hottom figure on a sliding seale of prices,
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There are scattered attempts to counteract this un
fortunate impression by tagging pianos in plain figures

with actual selling prices just as other merchandise is

but the system of established prices has made but slow
progress in piano retailing

The discussion of this phase of the business here
given may not portray a typical case, but it is at least
an interesting delineation by a hard-headed
man—a retived hotelkeeper, e was arguing with his
friend. the ex-piano man

“What is the reason,””

husiness

he demanded, “that pianos
are not merchandised like other goods 2"’

“In what way are they not 2’ countered the other

“In what way?"" he echoed with a
snort.  ““In every way!"’

“Go ahead with your troubles,” urged the ex-piano
man, “you have an attentive andience,”

contemptuous

“When a man decides that he must have a suit of
clothes he goes to the tailor, He looks at a piece of
goods and he likes it.  *Thirty-five dollars,”
tailor, and you never think of disputing the figure
His wife wants a dress and goes to see the goods If

suys the

the price is four dollars she doesn’t offer three, 1f she
can’t pay four she asks for a three dollar line.  When
they want shoes they go and pick what they want, They

never think of offering less than the shoeman quotes,

“Suppose they deeide to get themselves an automo
hile.  They know the pric
it"s $1,185 they know that isn’t $1,000 nor 1,100, nor yet
$1.180, but $1,185. Or they go to their furniture dealer
and see the buffet they want, with a hundred-dollar
price ticket. It never ocenrs to them to question the
price. 1f it is too mueh they look at something else

“But when they want to buy a piano,
into a store and ask the price of one and come out alive
without buying one whether they want to or not ?"'

““Not if the piano man knows his joh.”” joked the
dealer.

“Listen to this, then,”
teller, ‘T went into one of your fine st A man v
on hand the moment 1 got in, as pleased looking us if 1
were his long lost brother. T had seen a piano in the
window that T thought looked good, but whether it would
he a hundred dollars or a thousand T had no idea. The
price of it was well concealed. T told the young man
what T wanted to know, but do yon think T could get
him to commit himself 7 No, sir!

“In a very fatherly, protective sort of voice he ad
vised me that T wanted something hetter than that and
he had it waiting for me upstairs—just came in from the
factory that morning, in fact, and he had been chasing
buyers away from it all day. e knew that some one
like myself, who knew a work of art, would come along

hefore they go to see it. If

an they go

continned  the  experience

s

I must see it

“But T was in a hurey and T had no time to “talk it
over.” Then he wanted to make an appointinent to come
up to my house or to send his car up for my wife and
myself any time of the day or night 1 might say. But
I couldn’t get him to tell me the price of that piano, no
sir! Then 1 started for the door and e relented a little
hit, but it seemed to hurt

“INow, this piano is a very exceptional proposition,’
he said, “the price in the regular way is $425, but’—and
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I didn’t wait to hear any more, and 1'm not going to huy
I think I can get along with a talking machir

A piano
I know before 1 see it what it is going to cost me

Recommends Handling Entertainment Tickets.
PI'II”I‘\I’N all are not agreed upon the advisability of
the music store’s handling entertainment tickets,
but the fact remains that while only a few do, some of
these are quite pleased with the result of such a policy.
One dealer says: ‘1 have found in our business great
good has been done in selling tickets for various enter-
tuinments.  During the last year we sold hundreds of
tickets to various musical attractions
“There was not a five-cent piece of profit in this
actual selling, but it hrought us into contact with the
public,  We went out of our way to be accommodating
to them. We made people feel that we were exerting
ourselves to accommodate them and when they thought
of anything pertaining to musie, they came to us. If
a store is aspiring to do a high class, confidence-build-
ing hmsiness, the more people it can come in contact with
and the more people it ean serve and serve well, the
more widely the publie faith will be shown.”

THE PIANO TRADE OF BRITISH WEST
INDIES.

Estimated Annual Imports Over 700 Pianos—
nadian Trade Given Preference in

Canada—West India Agreement.

OME very informative partieulars of the piano trade
in British West Indies has been furnished the
Government'’s Department of Trade and Commerce by
Mr. E. H. S, Flood, our Trade Commissioner for that
territory, who is himself a former member of the Cana-
dian piano trade,

Mr. Flood’s information is accompanied by four
illustrations of case designs, and the action of a foreign
piano hemg sold there. These may be obtained from
the Department of Trade and Commerce, Ottawa, in
weekly Bulletin No. 629, lustration No, 1 is a piano in
height 4 ft. 4 in, length 4 ft. 10 in., price
) cash. No. 2 is mahogany ; height 4 ft. 2 in., length
4 ft. 9 in, price No. 3 shows a small French
piano, of which a great many have heen sold in the
West Indies—light mahogany case, height 4 ft. 1 in.,
length 4 ft. 8 in.. price $200 cash. No. 4 is a player
piano in mahogany : case height 4 ft. 6 in., length 5 ft.
4 in., price $450. The article prepared hy Mr. Flood is
as follows:

“The import of musical instruments into the West
Indies last year was valued at about $125.000.  Although
not a large trade, it is a erowing one, and important
cnongh to warrant the attention of manufacturers of
pianos in Canada, as about three-quarters of the total
frade in musical instruments is carried on in pianos
The number imported is not given in available statistics
but it is probably hetween seven and eight hundred
Cabinet organs are not so much in favor, only a few
heing sold, as the moist ¢limate tends to swell the various
parts of the action, making it difficult to keep the instru
ment in good condition.  This eause does not appear to
affect adversely the action of pianos to the same extent.

mahogany ;

50 cash.

e
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o Wood Cannot Rust or Corrode
ickets,

o Rubber Tubing is Perfectly Adapted to

- Use in a Player Piano.

ods of —

' READ —What the biggest dealer on the Pacific Coast has to say:

th the

dating 3

= Uk fave 4ot |
2| e B S
b W 13 g2 ﬁ%ﬁ
Noedd 13,155 oo O tr

trade Vo 0 /‘A %‘
| the 5

ce by B i

* that S .

Cana-

four
reign
from
a, in
no in
price
ength
rench
n the
1 in.,
layer
5 ft
od is

Wost i

g Rubber Tubing is much LIGHTER, F LEXIBLE ; does

: not require Soldering or Shellacing, thus eliminating any possi-
anox bility of vibration or rattling, and rubber tubes are durable.

istics
dred

1 few

g Williams New-Scale Player Pianos
ws | are equipped with Rubber Tubing

ar to
xtent

R S T




CANADIAN MUSIC TRADES JOURNAL

o —

Cecilian Style 6

Somebody Asked--

‘““ What reasons prompt a prefer-
ence for the Cecilian Agency ? ”’

There are many reasons, but here are some of them:

The Cecilian is obviously an honest, above-board quality proposition, that can be
successfully demonstrated to the wealthiest prospect,

The Cecilian scale contains the wonderful “Grand Agraffe” construction, which
ensures a full, sweet, singing tone in every note.

The action is carefully made—is strong, efficient, and contains every feature that
has proven its superiority.

The soundboard is distinctive. To secure the largest vibration and tone volume
possible in a piano scale we scientifically work out our sounding board area so that
it will harmonize with the tone capcity. The Cecilian sounding board is made of
the most costly quality of Adirondack spruce, “‘crowned’’ the same as a violin. [t
is held in shape by acoustic rims, consisting of thirteen thicknesses of quarter sawn,
rift cut, Canadian winter-cut maple, placed in continuous lengths in elliptic form,
glued together, dowelled and fitted into the pin-block, to the front of the skeleton
frame and wrest plank.

Our factory supervision has in mind every piano from the purchase of materials
and parts to the unpacking of the instrument in your warerooms.

Cecilian terms, policy and prices are the most interesting you can investigate, [t
would be good business to secure particulars now

i - T W

THE CECILIAN COMPANY, LIMITED
Makers of the World's First All-Metal

Player Pianos

GENERAL OFFICES AND FACTORY: RETAIL SALESROOMS:
1189 Bathurst St., Toronto. 420 Yonge St., Toronto.
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Quite a number of phonographs are imported. lmports
also occur oceasionally of brass instruments for bands or
musical societies. The music trade as a whole, however,
is not well organized ; the stores do not es 'ry as in other
countries any attractive stock, nor is there an atmos.
phere in these islands that encourages musical sales.
That this could be probably overcome and a much better
condition created is evidenced by the success obtained
by an Awmerican firm in seilling its sewing machines
through making an attractive display of its products in
the various Islands, and Ly thoroughly canvassing from
house to house and selling on the casy payment plan

Caradian Piano Manufacturers Interested.

It is gratifying to note that an interest is beginning
to be taken by Canadian plano manufacturers in this
trade, due partly, no doubt, to the preference given to
Canadian pianos under the Canada-West India Agree-
ment, and partly to the growth and necessity for ex
pansion of the Canadian piano trade itself. One
Canadian piano manufacturer has intimated that he in
tends sending down a representative to work up the
trade, as he is now making a piano that appears in most
particulars to meet the demand in these Islands for a
small piano at a moderate price. Several Canadian
firms indeed have made inquiry for fullest particulars
in regard to the requirements of the market, and for a
description of the styles and general make-up of the
pianos sold, and one Canadian firm has [ ly heen
able to place a few pianos in Barbados. In view of the
fact that some attention has heen centred on the piano
trade of these Islands, it appears desirable to set out as
fully as possible the kind of piano obtaining readiest
sale.

Makers Represented.

Previous to the war a large number of German manu
facturers found agents in these Islands to handle their
pianos, and of the better class Lipp or Stuggart, and
Bechstein of Berlin, were able to place a few each year,
whereas the cheaper German makers found sale for a
considerable number. The largest trade was with the
United Kingdom, some of the pianos sold being of the
highest grade—Broadwood and Collard & Collard—and
many more of medium grade, among which was the
Strohmenger. From the United States imports have
been growing and have now assumed some importance
Several low-priced pianos are being advertised and sold.
Of the best makes an occasional piano would come in **to
order’’ from Steinway or some other well-known Ameri-
can maker, and it would appear as if at the present time
more energy is placed behind the sale of pianos from the
United States than from any other country,

Style and Finish of Piano,

The style of case preferred, speaking generally, is
one that is small in size and simple in ornament, The
majority of houses in the West Indies being of the
cottage type, the piano suitable for such houses would
necessarily require to be small to harmonize with the
surroundings. Mahogany wood appears to be most in
demand. Occasionally pianos in ebony are imported.
One English firm is placing small pianos in the market
in solid mahogany cases, the mahogany being probably
of the cheapest grade and approximating to cedar. Ma-
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logany alone of all the woods from which piano cases
ire constructed resists the destructive effects of the wood
ant, which eventually cats away and destroys all cabinet
vork made from any kind of wood except |
codar, Piano cases that are stated to be “made for the
‘e secured against warping by screws in
seited at certain points along the sides and front wher
Varping is likely to oceur. Whether this gives any
additional strength to the case or not, it has at least that
appearance, aud as it is done at small expense it would
be advisuble for Canadian firms making a small pino for
these markets to add this feature 1o the case, demonstrat-
g at | that the piano was intended for tropical
countries,  Nearly all pianos were formerly imported
with brass candlesticks on the front, but this does not
appear to be necessary, except from the point of view
of ornamentation, as most of the better class of houses
are very well lighted at night. 1t would be well, how-
ever, 1o have the front designed with twe square end
panels, so that if found necessary candlesticks could be
afterwards attached

thogany or

T opics”

The Action and Keyboard.

As far as can he gathered from shape and general
appearance, the action used in imported English, Ger
man and Awerican pianos is substautialiy the same as
A claim is made, how
Agn manufacturers that their action is
“for the Tropies.””  Whether this is in
fact true or merely used as u talking point, the « - ference
cannot certainly be seen in action itself. There may,
however, be some greater freedom given to the hushing
of the action as well as under the keyboard for an allow
ance against any subsequent swelling in the wood or
cloth, but as the actions of all planos appear to suffer
cqually from the destructive effects of moths and other
nsects, it would throw some doubt on the claim that
these actions had been specially treg
influences

Bow used in Canadian pianos

ever, hy some fo

made specially

ted to resist these
The keyboard, however, in pianos  made
specially ““for the Tropies™ is different from that in
general use in other countries.  The ivory which is
fastened down with glue only is apt to peel off in these
damp climates unless pinned, and those makers who aim
to supply the demand are making a keyboard of cellu
loid without an overhanging lip. The key is in one
piece, hent over a slightly rounded edge and pinned
securely at both ends.  This does not affect the touch of
the piano to the player, but makes it impossible for any
difficulty to arise afterwards in lifting or peeling.

Player Pianos and Grands.

For the present at least grand pianos need not be
considered, as but few are sold. Oceasionally a high-
grade English or Awmerican grand is imported ‘‘to
order,”” and sometimes a small cheap grand is found on
sale in the stores, the counterpart of which is not at
present made in Canada.

A few player pianos are lbeing imported, and
probably in the larger colonies there is a market for the
cheaper grades. One made in the United States and
sold at $450 is being advertised in Barbados,

Quotations and Terms.

In Barbados, the Windward and Leeward Islands,
there are no firms in the piano business exclusively,




2 CANADIAN MUSIC TRADES JOURNAL

““ Recognition’’

Tl IE outstanding merit of the Nordheimer Grand has

commanded recognition. It is found in the studios
of a goodly proportion of professional musicians and in
the private homes of the most discriminating people.
Constructional improvements of an important character
have given it those qualities of tone and touch which dis-
tinguish the high-class instrument.  Those qualities are
difficult to describe, but at once apparent to the musical ear.

These Are Important Facts

The trend of public taste indicates a continually increasing

demand for Grand pianos.

Naturally those who contemplate the purchase of this type of

ins! ent ha 8 sood taste to aid their selection. The

instrument have money and good taste to aic The price of the Nordheimer

deciding factor in the sale is quality rather than price Grand s Jast what the one

To the Nordheimer belongs the distinction of having been chosen by chaser should pay for a high-
many such purchasers, in preference to imported instruments as grade “instrument.  Being

that merit which gives it a place alongside those few pianos that are 4 s
renowned on two continents made in Canada its price is

The dealer with the Nordheimer line is able to command the most desirable based on cost plus a reason-
clientele. His position as the recognized leader of the community, is as able profit-—it does not include
certain as the recognition of leadership accorded to the Nordheimer. high tariff charges

The Nordheimer Piano & Music Co., Limited

Corner Yonge and Albert Streets
Toronto




Those importing and carrying pianos in stock make the
business a side line. In Trinidad, British Guiana and
Jamaica, however, there are music stores ca ing
general lines of musical instruments. The credit asked
from the manufacturers by these various firms is only
a short one, and in most cases prompt cash is paid.
Quotations from Canadian manufacturers should be
cif. net cash, if possible, Before making out lists of
prices it is advised that the best possible through rates
to the West Indies be obtained. This is important. The
piano when boxed should measure the least possible, con-
sistent with safety, to ensure a low ocean rate.
Statistics of Import,

The following statement will show the value of the
import of musical instruments into each of the colonies.
Only in Barbados and British Guiana are pianos and
organs given in the statistics under a special head, and
amount to £2.230 and £1,507, respectively, but for the
sake of uniformity they are shown in the statisties here
under as musical instruments. The general rate of duty
is also shown, from which a rebate of 20 per cent. is
dedueted in the colonies party to the Canada-West India
Agreement.,

Import of Musical Instruments.

Country whence Totul
Colony Tmported, Value  Value Duty
£ £y
Rarbudos Groat Britain,.. 1,630
Canada v i
Germuny v
United  States 1L
Other ¢ e I
205 11% % ad val
Trinidad
Ntates
Other countrivs
1954 10% ud val
British  Guinna Unitedd Kingdom
Canadu
United  States
Germany
Other countries
193 15% ad val
G699 16% % ad val
Grenada United Kingdom. 208
United  States s
Others 16
602 1050 ad val
St. Vineent. .. United Kingdom
[/ States . .
567 12% % ad val
St. Lucia od Kingdom
ol State:
B 3
Gurmany
Other countries
s 16% ad val
Leeward Islands.  United Kingdow,
United  State
Germany
Others
: 1,652 11 nd val
tuhamas Canada . .
. United Kingdow .
United  States
1,018 109 ad val
Bermuda United Kingdom 103
Canadn sesnn 62
United States 1,103
1,568 10% ad vul
Writish Honduras  United Kingdom
) States
Germany
191 12% % ad val

The difference between one man and another is not
mere ability—it is energy.—Arnold.

The world owes all its onward impulses to men ill at
case.—Hawthorne.

The best education in the world is that got by strug-
gling to make a living.—Wendell Phillips.
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GIVING CREDIT.

At the annual meeting of N. H, Phinney & Co. at
1 in the February
Whitman read a

h N.8, a8 rep
issue of the Journal, Mr, F, M,
paper on ‘'‘Giving Credit.’’ By way of opening a
discussion on this subject, Mr, Whitman's Ppaper is
here given,
HAVE been asked to

prepare a paper ou the subjeet
of **Credit,”

The importance of this subject is so
great, that | cannot attempt to do it Justice in the short
time at my disposal and shall only briefly indicate a few
ways in which it touches the music business,

Pianos and organs to-day are sold to a large extent
on what is known as the instalment plan, and the
arrungement of credit is largely in the hands of the
salesman,

The majority of music firms depend on prompt pay-
ments from their customers to finance their business and
it is, therefore, of first importance that this eredit should
be of the kind known as “good eredit.”  On the other
hand, poor eredit means repossession, back charges and
a long, hopeless list of overdue aceounts,

Many salesmen have the impression that their sue-
cess depends on the amount of their gross sales; but to
my mind a salesman’s success depends on the quality of
the business he secures, and that n giving eredit, quality
comes first and quantity second.

In giving eredit, the salesman should consider the
debt-paying ability and also the general character and
reputation of the customer, In making a sale, the first
thing is to sceure as large a cash payment as poosible and
great care should bhe exercised in adjusting the terms of
credit for the balance. These should be arranged aceord-
ing to the financial ability of the customer,

It would be unwise to ask a customer to pay $25,00
per month, if $10.00 per month  was the limit of his
paying ability ; but on the other hand if a customer was
well able to pay $25.00 per month, the salesman should
try to secure that amount.

It is a mistake for a salesman to influence a customer
to obligate himself for larger amounts than he is able to
pay, as he is bound to fall behind in his payments within
a very short time, This will cause him to become dis-
couraged and has been the cause of many repossessions.

Another point which should be carefully considered
in the arrangement of terms, is the form of the custo-
mers’ income, For instance, if he is a laborer or salaried
man, with his money coming in regularly each week or
month, payments should be made accordingly, taking
due care when possible to have the instalments falling
due about the date on which the customer is likely to
receive his salary.

On the other hand, if the customer is a farmer, a
different arrangement is often necessary. As a general
rule, farmers do not have a regular income. Their cash
comes in chiefly through the sale of fruit, vegetahles, hay,
live stock, ete., and is usually received by them in large
sums at irregular periods. In dealing with a customer
of this kind, it is good business to go into the matter
carefully with him and learn, as near as possible, at what
periods he is likely to receive settlement from his pro-
duee and arrange his payments accordingly. The same
would apply in the case of fishermen, lumbermen, and
others,
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WILLIS MISSION PLAYER

People Who Know That Cheapness Is

False Economy

Appreciate the WILLIS PIANO in all its de-
tails—tone, appearance, and ability to stand
the strain of a lifetime's use.

Nothing that could make it a better piano is
overlooked in the process of construction.
Consequently the WILLIS is recognized as a
leader among Canadian pianos, and that means
a leader among the world's pianos.

As a work of art the WILLIS defies competi-
tion from a superior instrument. Commer-
cially, the growing list of loyal and financially
successful WILLIS dealers shows the true
worth of the Willis product, and the Willis

policy to the business man.

Factories :

WILLIS & COMPANY, Ltd.

MONTREAL, CANADA
Head Offices : 580 St. Catherine St. W.
Ste. Therese, Que.

Any piano man who is not alert to the latest
developments in the Player Piano field is
neglecting his own source of income. The day
of the player is not coming—it is here. The
sales are being made right now, and are bound
to increase.

The directing forces of the House of Willis are
always ready with the very latest player im-
provements if they really are improvements,
and will stand the test.

When one says it is a Willis Player there is
nothing more needed to impress the idea of
real goodness—it is merely a matter of choice
of design.
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A good rule to follow is, arrange terms to suit the
customer and give him to understand plainly that pay-
ments must be made promptly when due,

There does not seem to he any fixed set of rules gov-
erning the eredit on which goods should he sold, Owing
to the unusual conditions existing in the country at the
present time, however, it is necessary to get as large a
cash payment as possible in every case, and the balanee
should be arranged on the shortest possible terms of
eredit.  If the customer is of doubtful paying ability,
of one of those moving from place to place, cither get
the cash or keep the goods, Credit based on honesty and
paying ability is the firm's surest safeguard.

MONTREAL TRADE OPTIMISTIC,
Quebec Dealer Elected Mayor — Department

Store ns Edison Dept.—Wants
%:lociation Revived.

FEW stragglers, the hangers-over from the once-

profane aggregation of nature's kill-joys, the lo-
quacious pessimists, are trying their hardest to convinee
us that they still hold sway. But their efforts are with-
out success and they find themselves slowly but surely
falling away to a mere nothing. Old Mr, Pessimism is
dead, and his evil influence, dies with him. Up from the
ashes of depression and fear springs a new life, an era
of bright prospects and prolific returns for the busy
business man of to-day, and Optimism, in a brand-new
attire, stands ready to answer the call to duty. Al hail
to the new spirit of big business, the inculeating influ-
ence of aggressiveness, progressiveness, and ultimate
success of the piano business.

C. W. Lindsay, head of the house of ** Lindsay,” was
one of the recent visting governors to the Western Hos-
pital, Montreal.

H. E. Lavigneur, of Lavigneur & Hutchison, Quehee,
was recently elected Mayor of Quebee City by acelama-
tion.

The Leach Piano Co., Ltd., told the Canadian Music
Trades Journal correspondent that business to date was
far ahead of 1915 and that they fully expected to hetter
the mark this year. W. H. Leach has the faculty of
winning friends and holding customers after he gets
them,

““Columbia product said the Canadian Grapho-
phone Co., wholesale distributors for the province of
Quebec, ““have a big year ahead and a big one hehind
and we are hurrying on to further success.’

Business with J. A. Hureau & Co., Ltd., looks un-
commonly good, and they state that their February sales
were away above the usual in the disposal of New Seale
Williams and Ennis instruments.

Miss Lapierre, in charge of the talking machine de-
partment of J. A. Hurteau & Co., Ltd., reports more
sales of Pathe and Sonora machines and predicts that
this is the long-looked-for year and is sure to he one of
marked prosperity for every dealer handling talking
machines.

Goodwins Limited, Montreal's largest departmental
store, in addition to handling the Columbia, have taken
on the representation of the Edison, which they are fea-
turing. They opened up their Edison Salon on Edison’s
birthday. This department has been placed in charge of
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Messrs. L. Bourget and ¢, R Woods, assisted hy Miss
Forrest, all heing experienced Edison demonstrators,
Five sound proof hooths have heen placed at the disposal
of customers.  An official lahoratory model has been in-
stalled in the Palm Room and plays during meal hours,
The eredit is due Manager (. R Coleman, of the Mon-
treal branch of the R. 8. Williams & Sons Co.. Ltd., for
the closing of the deal, which embraced a complete line
of Edison Diamond Dise machines and records,

Nordheimer, and other makes exploited hy . W,
Lindsay Ltd., are going good, was the message given your
correspondent by this house,

Manager A. E. Morcland, of J. W. Shaw & Co., says
that the sale of the ever-popular Gerhard Heintzman
never was as great as it is at this time.  Their sheet
music musical merchandise and Grafonola departments
are registering lively husiness,

Mason & Risch influence is still heing strikingly felt
and Layton Bros. are still putting ‘“them across,’”’ as
they say, and have no complaint to make about husiness,
claiming that it is away ahead of last year at this time,
Sherlock Manning pianos and Thomas organs are very
mueh in the limelight thes days, this house states,

“Martin-Orme pianos and players are winners with
a capital *W." and the public are certainly showing a
gratifying interest in this product,”” said Charles Cul
ross. *“The excellent record of this line in the past leaves
us very little to say,”” concluded Mr. (‘ulross. **Sonora
Talking Machines have made a big hit and we are well
satisfied with the introduction sales we have made,”” he
said, referring to the phonograph department of his
business. Columbia lines are also well to the fore,”

J. 1. Mulhollin expressed himself as finding busi
v satisfactory and considers the outlook extreme
bright for a much larger influx of Evans Bros. and other
goods which he is featuring,

Gervais & Hutehins are putting strennous efforts back
of their selling campaign on Cecilian and Mendelssohn
pianos and players.  Quality, which is the NECOSSATY as-
set of a successful piece of merchandise, is found 100 per
cent. strong in these lines, the result being that these
makes are forging their way to the front with rapid
strides.

The factory of Senecal & Quidoz, St. Therese, Que.,
is working steadily and each week sees an improvement
there.  Good sized shipments are bheing made daily to
various parts of the Dominion and new accounts are
heing opened.

One of the outstanding men in the castern piano
trade is Henry Hamlet, of Layton Bros. His conduct
of the affairs in his department has been marked by un-
failing judgment. Ile is creating the constantly increas-
ing market with a good class of trade for the company's
lines. Furthermore, he is a man of winning personality
and has built up a host of friends for himself and the
house of Layton Bros.

Of the better grade pianos that have been the call in
Montreal, Karn-Morris are perhaps going ahead as fast
as any of them. This is no doubt due to the consistent
work and enthusiasm of W. J. Whiteside, who controls
this make for Montreal and who is working the territory
as carefully as any mortal man could. He is getting re-
sults, too.

Ve
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THE ;

SHERLOCK-MANNING

Canada’s Biggest Piano Value

ALWAYS UP-TO-DATE IN DESIGN, FINISH, CONSTRUCTION AND TONE
THE LATEST PRODUCTION IS “A CHIPPENDALE" i

Style 140, Height, 4 feet, 4 inches. Mahogany and Walnut Finish.

Every dealer who has had a sample has
called for more. Some in half dozen lots.

WOULD YOU NOT LIKE TO SEE ONE?
It will pay you to put it on your floor.

YOU WANT

PROFITS
Let Us Talk There is
Prices and Terms, No Time Like the
We'll Interest Present to Get
You. Your Order In.

The Sherlock- Mannmg Plano and Organ Co.

LONDON CANADA
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Willis & Co., Ltd,, have been receiving lately many
compliments from enthusiastic dealers scattored all over
the Dominion concerning the Willis pianos and players
and considered by many to be one of the most compre-
hensive lines of its elass and one containing nothing but
Al quality. This firm are pretty well convineed hy this
time that all of their various styles manufactured ar
“hest sellers,”

While plodding along in about two feet of immacu-
lute snow dry as powder because of the zero weather
which followed its visitation upon us r ently, the writer
came face to face with a piano dealer who is a live and
progressive member of the trade. **Ah!" said he, ** You
are the one who writes for the live paper called the Can
adian Music Trades Journal; do you not "' We instan-
taneously up that we were the guilty party,
thinking, ** Here is a new subseription.”” We snatehed our
pencil and memo ook from our pocket with the right
hand and the left hand we held out for the HeCessary
evils.” But this is what we got instead, ** 1f you want to
carn the gratitude of the trade why don’t you personally
resurreet the Montreal Piano Dealers’ Association !

Mr. €. R, Coleman, manager of the Montreal hranch
of the R. S, Williams & Sons (o, Ltd., reports trade as
wonderfully good (exclusive of all Government orders
which they have filled ). The 148th Battalion have heen
supplied with a complete set of Boosey’s hand instru-
ments, whilst a large number of deep shell bass drums
and British Guards models for bugle hands have heen
disposed of.

owned

Layton Bros., in order to cope with the large amount
of Edison and Columbia trade which they have devel-
oped, have in view alterations to the talking machine
department which will permit of their almost doubling
their business and will also at the same time add consid-
erably to the convenience of customers,

Mr. I H. Fiteh, Canadian manager of the Universal
Music Co,, Toronto, was in town carly in the month call-
ing on the trade in the intersts of his firm. My Fiteh
also visited Quebee and Ottawa.

“Few salesmen talk enough,” said Mr, A. P. Willis,
of Willis & Co., Ltd., in a discourse on salesmanship re-
cently. ““This seems contrary to the popular coneeption,
but it will bear investigation. To make this plain it is
necessary first to examine the state of mind of the aver-
age purchaser. Ile is in the market for a piano or play-
er; he has been shopping around. He has accumu-
lated a few bits of knowledge from one salesman and a
few bits from several others. So, when he enters a ware-
room he likes to air what knowledge he has. He speaks
nonchalantly of actions, tone, valves, ete.  In fact he
leads the talk. He literally forees the salesman to talk
about the things he knows all about, so that he can show
off his own knowledge. And what is the result? The
salesman thinks, ‘Well, here is a buyer who appears to
know a whole lot about pianos and players; guess | had
better let him do all the talking; he’ll sell himself the
piano or player.” But this is where the salesman makes
his mistake. The man will not sell himself the piano or
player. He will only take up the salesman’s time and
waste his own. What the salesman must do in this case
is sell the piano or player. If more salesmen buckled

right down to selling the piano or player in such cases
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wstead ol merely swapping what passes Tor knowledge
there would be fewer shifts in the selling forees, ™’

Mr. W. D, Stevenson, of the Mendelssohn Piano Co.,
Torouto, visited this city recently.  Mr. Stevenson has
only optimistin reports concermng Mendelssohn trade
and commented upon the faet that the proportion ol
player Plinos being turned ol s rea g mteresong
ligures,

GENEROUS GIFT OF MUSIC HOUSE.
H. C. Wilson & Sons of Sherbrooke
Donate Military Band Instruments.

An inceutive 1o recruiting in the Kastern Fownships
Battahon forming at Sherbrooke, Que., has been fur
tished by the generous gitt of 1. C. Wilson & Sons,
the well known music house of Sherbroo 5 per the
following reproduced from the “Daily Record™ of that
place,

Mo I brwing treasurer of the T. battalion band
fund, which was started i these columns, has informed
the hecord that Meses, 1. €. Wilson & Sons have come
forward and donated suflicient instruments to complete
a full band set of It is superfluous to say
that this hanasome contribution is one which will he
fully appreciated by Lt.-Col. Gilbert and the officers and
men of the E. T, battalion, as well as hy the Eastern
Townships people generally.

“In making this donation Messrs. Wilson were ex-
tremely modest, and when seen by the Record did not
wish any publicity to be given to it, but it is felt that
a kind deed of this nature should be made known, especi-
ally as it will probably be an incentive to others to act
similarly,  Messes. Wilson felt that the immediate acqui-
sition of a band would be of great assistance in getting
reeruits and that was one reason why they made their
generous offer without waiting for the subseription list
to be filled up.

““The treasu is writing to the subscribers in refer-
enee to the disposal of their subseriptions, which amount
to $125.  As there are many incidentals in connection
with the band, such as sheet music, ete, no doubt a
number of the subseribers will he glad to leave their
donations for that purpose. The value of the instru-
ments is between $700 and $800 dollars.”

) pieces,

NOW WITH DOHERTY FIRM.

Mr. George E. Dies of Montreal, for the past ten
years in charge of the Williams Piano Co.’s business in
the territory east of that eity and formerly vice-presi-
dent of the firm, is now with the Doherty Piano Co.,,
Ltd., Clinton. Immediately following his resignation
from the Williams organization My, Dies connected with
the Doherty firm and has alveady covered Ontario in
the interests of his new firm’s lines. Mr. Frank Jost
is manager of the Doherty Piano Co. and since taking
charge has made marked improvements in the the
Doherty lines.

A man’s fate lies in his character, and not in his con-
ditions—Hamilton Mabie.

If you are not too large for the place you oceupy,
you are too small for it.—Garfield.
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WINNIPEG REPORTS CHEERFUL
Big Sums of Money to Come from Unsold Por
tion of Last Year's Crop

C\I.’lu\lr business and a lot of it, is the
The

feature of

loval Treight offices of the ratlwavs, which have

been tabulating ss than carlond ™ shipment with dis
couraging regularit or gt eouple of years, 1t is esti
mated that it will take months to wove the grain now in
cars on sidings at shipping points all through the West
and held at local points, hecanse there is no place els
to store the grain I'he portion of last vear's erop still
unmarketed is variously estimated at from 40 10 50 per
cent., or more than the total crop of the year previous
With the wealth production of last vear and exeecd
ingly small stocks in the s of retailers, it is to I
expected that purchases should make earvload husiness

r r—

and that the colleetions would he hetter. 1t is a time for

optimisin even if it must be tempered with cantion and

reserve such as is found in the piano trade

Local trade was greatly helped by the many visitors
attracted to the eity by Bonspeil Week and the attendant
reduced railway rates.  The weather was unusually fa

vorable and, for this climate, wably mild, so that visi

tors could get about comfortably

Another employee of the
enlisted for the front. My
Joined the 90th Re
suitable parting gift from the firm and staff. This makes

six employees who have gone from this firm. The Win

Winnipeg Piano Co. has
Bert Dixon, the shipper, has

iment and was the recipient of a

nipeg Piano Co. report considerable Bonspeil husiness in
pianos and talking machines.
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Mr. MeTavish, of Gourlay, Winter & Leeming, Lid
representa
Gourlay and

Forouto, was among castern manufacturers

fives to pay this centre a visit recently

Gourlay-Angelus lines are being guite aggressively fea

tured, and in the West have a good reputation for the
high quality that has characterized them from the first
mtroduction of the Gourlay line years ago

Mr. Charles Ruse, of Gerhard Heintzman, Ltd., To
ronto, spent a couple of days here on his westward trip
West before, has

Mr. Ruse, who has been through the

many riends who are glad to renew his acquaintance
id to learn all about the Gerhard Heintzman player
piano with atl-metal player action

Mason & Risch, Ltd.,
trade than for previous years

Phe oW1 L Meblean Piano Co. were kept exception

v busy during Bonspiel, good

report a much better Bonspeil

al
hoth in pianos and Vietrolas
Wray's Musie Store

of out-of-town customers during Bonspiel

business being done
received a visit from a number

Messes. Cross, Goulding & Skinner report a fairly
although this firm were handicap
ped owing to their shipments of medium priced pianos
being delayed. A number of sales of New Seale Wil
liams Pianos were closed
seenred. Mre, T1 P, Rull, manager of this firm, is forging
to the front as a composer. He has written several dainty
Hesitation Waltz,
which has heen aceepted by the Walter

od Bonspiel trade

and some good cash business

viano numbers,  Among these is a
Wild Rose

Jacobs Co

of Boston

Mr. Hemphill, assistant manager of the Nordheimer
Piano Co.’s hranch here, and who is in charge during
the absence of Mr. Suckling in the east, reports a fair
Bonspiel business

Stanwoods Limited f accidents
Mr. Stanwood had the his ankle

while running to eateh a train on his recent trip cast

report a chapter

misfortune to injure
He is now hobbling around with his ankle in a plaster
harge of the phono
graph department in Mr. Stanwood's ahsened

cast,  Mr, Belknap, who was left in
received a
painful injury to his hand by an explosion

Mr. and Mrs Toronto, New York
Chieago and Berlin, Ont While east Mr. Stanwood
called on Mr. R manager of the Columbia
Graphophone Co., Toronto, and on Mr. Pollock, of the
Pollock Mfg. Co., Ltd., Berlin, manufacturers of the Pol
Talking Machine. Mr, Sta
very much interested in the installing of electric motors

Stanwood visited

Cabanas

lock Phonola Dise wood is

in graphophones, and has sold several new electrically

driven machines

Mr. R. . Willis, western manager of the Doherty
Piano Co., reports business as being pretty firm, both in
During Bonspiel this firm
Mr. Willis is very optimis.
tie and is looking forward to getting some good business

pianos and talking machines

seenred some good business

for his firm as soon as the weather moderates, the ex-
treme weather having kept a good many people indoors.

The Fowler Piano Co. report an exceptionally good
husiness during the Bonspiel, with a number of cash
The Knabe grand piano, for which this firm are
the Winnipeg representatives, is proving to be a great
favorite among musicians and has been in evidence at
In collections this firm find a slight im-
provement over the previous month.

sales

many concerts

i
'

it i o
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Mr. Robert Shaw, the western booster of Columbia
products, is still chafing under short deliveries of grafo
nolas, both Canadian and Awerican outputs. This con
remedied. My
18 quite elated over the standardizing of Columbia record

lition of shortage should soon I Shaw

prices, which are now 85 cents for all ten-inch sizes, and
$1.25 for twelve-ineh sizes, exeept grand opera and sym
phony renderings

The Whaley

supplied several sets of

Royee & Co., Ltd
Made in Canada’
drums to the various battalions stationed in the city and
enquiries for thes

western branch has
bugles and
goods are coming in by every mail
he mail order business is proving very satisfactory, and
this branch is quite content they arve getting their shar
of business

Mr. Fiteh, western manager for Babson Bros
a splendid

reports
Sonspicl trade in Edison phonographs and
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FORMS NEW PARTNERSHIP.
Mr. Robert

F'oronto, has

Johmson of the Lonsdale

Piano  Co
completed a new alliance, one however, that

does not affect the interests of the firm named except as

1118 an ineentive to still further them,  He was married
on February 25—Friday —to Miss Jean Isobel Telford
danghter of Mr. W, R. Telford. formerly of Walkerton
Ont., a well known citizen of that town and the county
of Bruce,  Mr, Jolmson’s friends in the trade will have
only the kindliest of wishes for the suceess and happiness
of his matrimonial venture

Even so important an event as heing married conld
not cause Mr, Johnson to re from bhusiness activities
ind he finished up the montl th a bunch of cash sale
that surprised himself as well as his partners.  ““Febru
ary business was nearly all ensh sales,” said h

records
Mr. J. G. Whiteacr \.m|
couver,  western manager ol

Mason & Risch, Ltd., is visiting
branch Mi
Toronto

the firm’s local

manager of the firm

Mason general
is also on
a visit to this city

The R. 8. Williams Co. have
now five new members of their
khaki

firm reports the sales of a com

staff wearing the This

plete set of Boosey silver plated
144th Regi

ment hand, and complete sets of

instruments to the

Boosey brass instruments to the
100th and 101st Regiment hands

Mrs, Field, who is now in
Frank

Columbia Graphophone hranch

charge of  the Morris
reports a splendid sale of re
cords and low-priced machines,
nothing being left but high
priced machines,

Mr. Alfred G

weleomed a

Farquharson
Vietor
lers during Bonspicl to the

number of

new warerooms of the Western
122124
Lombard street, some very good business heing done hy
this firm during the last month

Gramophone Co.,, on

CONCERNING CREDIT RATI
AUSTRALIA.

The commercial attache of the Department of Com
merce at Melbourne reports to the Merchants' Associa
tion that no rating hooks exist The
country are somewhat adverse to such publications and
the mercantile

laws  of  that

8 do not care to run the risk of
possible suits for libel

There are agencies. however
in cach leading city which supply individual reports
upon firms. The names of some of these agencies and
the rates at which they will issue complete reports on the
standing of different houses are on file in the office of

the assiciation

“The wisest men say little hut saw wood,  Tow hig
is your wood pile?”’

PIANO MANUFACTURER COMPOSER.

Mr. Albert Nordheimer, president Nordheimer Piano

& Music Co., Ltd., Toronto, has composed a march for
“The Pals” Regiment.”” as the ““124th"" now being re
eruited for overseas service is known The march is

entiled ** Pals’ Hunting Song.”’

and is a band arrange

ment of “The Hunting Song.” composed by Mr. Nord
hieimer cight years ago for the Toronto Hunt “Pals’
Hunting Song™ is heing played by a number of regi
mental bands and patrons of Shea’s Theatre heard it

played by the orchestra of that house, where it was en
thusiastically received

MOUTH ORGANS f?.\'ﬁMl"l‘

The London Gazette publishes a Royal proclama

tion which exempts from import duty mouth

organs,
musieal instruments whose value does not exceed a shil
ling. and engineer’s hand tools used as accessories for

motor cars
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“The FIRST in the World”

§ THE INSTRUMENT OF QUALITY

CLEAR AS A BELL

Do you wish to be “first” in
your Locality?

HEN the jury of experts at San Francisco
awards high Tone Quality Honor to the
Sonora, our representatives and ourselves have
the greatest endorsement to our statement that
“The Sonora is the first in the world.”

We urge dealers to take up the Sonora Line.

The rewards will be equal to the amount of

energy put into the work.

: " Many Sonora dealers to-day

e Nl 5w are the leaders in their re-
spective communities as regards’ VOLUME of
sales and NET PROFITS.

The record library of the world can be played on the
Sonora—any make of disc records, whether for diamond,
sapphire or steel needle. Sonora motors are NOISELESS,
playing 3 to 15 records with one winding. Furthermore,
many Sonora machines are equipped with an AUTO-
MATIC STOP that works perfectly, as well as a Motor
Meter and Spring control.

$135

Manufactured by  IMPERIAL''
ith Swell Front)
Mu 1 i

SONORA PHONOGRAPH CORP., NEW YORK

Get agency terms, discounts, etc,, from the CANADIAN DISTRIBUTORS

I. MONTAGNES & CO.

Ryrie Building, Yonge and Shuter Sts., TORONTO
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Summer Resort Business.

LREADY families are planning their summer out
ings. The approach of spring and the out-of-doors

time of year impresses upon houscholders that they must
get into the country for the coming summer
whether they did so last season or not If the family has
Or can secure a summer cottage aceessible to paterfamil
ins for his week ends so much the hetter e
along some new records each Friday or Satur
The summer

months,

1 hring

sort eustom is strongly entrenched,
and cottages in the country are not limited to people of
wealth.  The high wages that mechanies command puts
the little summer place within their means, while the
more affluent business and professional man gratifies
Radial
improved steam railway ser
greatly encouraged the summer movement to the

the growing desive for something pretentions
railway development and
viee ha
country

All of which is greatly to the advantage of the talk-
ing machine business, and if it is not too carly for the
household to plan its summer flitting, it is not too early
for the dealer to decide on ways and means of getting
some extra business ont of the summer resort habit.

Every cottager realizes that the summer outing is
incomplete without music. A piano is not always prae-
ticable and the pianist is less so, especially when danee
music is wanted. Neither does the family camp always
include a violinist, cellist or banjoist, then what is more
natural than to fall hack on the talking machine? It
never refuses to play, and its versatility is fully ap-
preciated by the cottager,

The household already possessing a machine is the
hest *“ prospect*” for one for the summer « #; ge or camp
Invariably a less costly machine is demanded, hut the
dealer can afford to put some energy into getting the
sale for the cheaper type, in view of the record husiness
that should result. It does not follow therefore that
heeause a household has an outfit that it is not a live
“prospect”” for another one, and it is never too early
to plan to get that second outfit husiness.

Beware Cheapness.
WI”‘I'I'HI'JH the activity of existing manufacturers in
defending their patent elaims in Canada will pre-
vent the high birth rate of machines so noticeable in the
United States vemains to he seen.  The retailers in that
country must be kept very busy indeed. if they make
any pretence at becoming familiar with the new makes
as they are offered.  As one trade paper over there
quotes:  **Count that day lost that sees not some new
machine announced or hegun.””  The United States
dealer with the proper idea of keeping informed, must
give a certain amount of time in looking into the merits
or demerits of at least a few of the new propositions,
The Canadian dealer has nearly always the advantage
of profiting by the experience of his United States con-

temporary,  People and methods being so similar there
5 usually a precedent there for a problem that is new in
this country. One of these precedents advises letting
some other dealer try out the new and unknown and
avoiding altogether any product that has as its sole pe-
commendation cheapness, or
known

whose parentage is un

The field for a machine retailing at twen: v-five dol
lars or under is doubtless a large one and in the event
of a machine at that price giving satisfaction a desire is
created for something hetter, hut on the other hand the
need of a repair man within the first week or two disgusts
the owner of it and probably puts him out of the market
indefinitely, for records and for a good machine,

As emphasized in the last issue of this journal, the
future suceess of the talking machine industry is not on
the cheap produet.  The future suc s of the retailers
is therefore not assured by encouraging cheap makes
that he cannot recommend.

“What do T care.” said one would-be manufacturer,
on heing remonstrated with for putting into a machine
to sell at seventy-five or cighty dollars a dinky little
motor that he could put into a machine to sell at seven
or eight dollars, “‘so long as | get rid of the machines,
Il never see the people again unless it's to get more out
of them for repairs.””  And yet this partienlar indivi-
dual is not a dollar better off than he was ten years ago
and eannot see that a erook gets nowhere except into dis-
repute and eventually into the hands of the police,

Beware of the cheap machine that has no other re-
commendation but its cheapness.

One of the Lessons.

N ATURAL vanity of womankind gene: Ay orders that

she wear the best clothes she ean & ™ord and fre-
quently a little better, but there is an occasional excep-
tion to the rule and one of these came und r the notice of
a talking machine salesman recently which he now cher-
ishes as a valuable ohjeet lesson. ver again will |
judge a woman by the elothes she wears,”” said he, in
telling of the incident that almost resulted in someone
else making a good sale.

“Business was slow and T was feeling grouchy. Abhout
eleven o'clock in the forenoon the door slowly opened and
when I saw a somewhat shabhily dressed woman—unmis-
takably Trish, with a basket on her arm, 1 Jjust opened my
mouth to say, ‘Nothing to-day.” for T didn’t want any
more shoe laces, court plaster or lead pencils. But I
didn’t say anything, and T don’t know why.

“T’d be looking at a phonygraft,’” said my visitor, as
she deposited herself on a chair.

“T got up off my chair, unconsciously, and started
toward a machine,. We have nothing less than fifty dol-
lars, T told her. But she didn’t look a bit disturbed.

“““Now, how much would you he charging for your
hest machine?”” she asked.
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*1 showed her one at a hundred dollars, but she
didn’t appear impressed, then 1 jumped to one at over
two hundred. She said she would like to hear it.”

“I put on a new popular song that was making a hit
at the movies. She made no comment, but patiently
waited until it played through.””

““Have you the William Tell Overture

1 played one side of each record for her,

““Just put them to one side.” And she went on
picking records for over an hour

““ “Now, how much do they come to?’

“Twenty-two dollars, 1 told her.

*“*An’ the phonygraft is how much?’

“Then 1 thought it was about time to assert myself,
and with becoming dignity 1 informed her that the
terms were ecash.

“Out of the ample folds of her skirt she pulled a
parcel wrapped in brown paper. Undoing the paper,
she exposed a roll of hank notes and commenced peeling
oft the necessary amount in twenty dollar bills, and at
that 1 reduced her wad only about half.

““She gave instructions for delivery to an address
that would suggest she would more likely need a washing
machine than a phonograph, so out of curiosity | made
inquiries,

1t seems that many years ago her hushand had heen
killed and left nothing for her but some debts to pay
According to the neighhors she had little to do with them
but worked very hard at the wash-tub, Finally one day
about a year before she visited me, she got word that a
bachelor brother in Australia from whom she had been
cut off when she married had died and left a fortune of
several thousand pounds to her.

“In one of her rare confidential moods she announced
that it was ‘lonely work doin’ nothin’ an’ 1'm goin’ to
get me a phonygraft next market day.” She was on her
way home from market with her hasket of provisions
when she ealled at our store.”

All of which is very interesting if true, which it
prohably is not, but fact or fiction, the moral is just as
applicable.  No matter what the station or appearance
of the visitor, good breeding and good business sense
demand that he or she be courteously treated.

Trade Possibilities in Schools.
CHOOLBOARDS in Canada have been very back-
ward in encouraging musical education. Musie has
unfortunately been classed with so-called fads that the
pupil ean do without or obtain from private sourees. 1f
schoolhoards have been dead to the necessity of musie in
the child’s life, the teachers have not.  Many schools
have been equipped with pianos through the initiative
and persistence of teachers in securing private subserip-
tions or raising funds from concerts gotten up for the
purpose.

Not infrequently the piano is secured with less diffi-
culty than is someone to play it, and this is where the
talking machine comes in. The teachers are quick enough
to appreciate the place of the talking machine for p!u_v-
ing marches and songs, for entertainment and education.
They have shown themselves more appreciative of the
talking machine’s usefulness in the school than the
dealers have been to see possibilities of trade in the

" she asked.

schools.

A very hard field to work,”” said one dealer who had
specialized a little in this field. **You have to sell the
principal, his assistant, and all the others on the staff, if
there are any others. You have to sell to the trustees and
to half the taxpayers in a small place, so why take up
time in selling one machine to a whole community when
you ean go out and sell machines to single individuals?”’

Nevertheless there should be a way of tapping what
ought to be a comparatively large field in supplying
machines and records to schools

Music—The Child's Heritage.
00D selling ammunition is embodied in the following
which appeared in The New York Evening Sun,
though the average dealer may not use it in exactly the
style presented. 1t is worth reading and considering

“How many people do you know who have heen musi-
cally edueated, who are able to play some instrument or
sing, or who know at least the theory of music and can
apply it as “‘creative listeners’?  How often do you
hear people admit that they wish they had made friends
of scales when they were young so that they might enjoy
music more to-day?  Or that their parents had given
them the chance to do five-finger exercises and battle
with sonatas and variations on a theme in G, that they
might the more enjoy concerts?

““Bear in mind that your child is musical. He may
not be talented in that direction, but talent is not essen-
tinl to the keenest enjoyment and appreciation of musie.
All toddlers love tunes. Why not nourish that instine-
tive baby delight in music? Do you want your children
to grow up in a home empty of music?

““(3ive a child an instrument to play upon if possible.
It is no where written that that instrument must be a
piano.  Perhaps a harp or a violin or any one of a dozen
other instruments at your disposal would be hetter
adapted to the nature and temperament of your child.
Let him choose the instrument. But don’t in heaven’s
name foree a soulful violin or 'cello upon a snuh-nosed
little hoy with a hanjo temperament.

“A good word must he said for the phonograph—not
your neighbor’s phonograph, perhaps that specializes
almost solely on ““Tipperary”” and ‘‘Love’s Hesitation
Waltz.”" hut your phonograph, the best instrument yon
ean afford. Tt is really wonderful to he able to hear, in
vour own home, the famous arias, the greatest sym-
phonies. Do you fancy that your children will enjoy
only the comic records and popular airs? Try it and
see! When your 5.year-old goes ahout humming bits
from “*Valkyrie’” or an air from Mozart’s Symphony
in (. vou will realize that good records pay. There does
not exist the child whose spirit will not respond to good
music,

“ And when he is old enough to go to the opera and to
symphony concerts his pleasure will he trebled hy his
familiarity with the musie he hears there.””

The Effect on Piano Sales.
TFFERENCE of opinion exists among retailers of
pianos as to the effect of the talking machine on
ninno sales. Savs one, ““We sell many a talking machine
where we would sell a piano if the lower priced article
wore not in existence.”’  Says another, ‘‘Every time we
sell o talking machine in a home where there is no piano
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What Columbia Dealers Say
About the New Record Prices

ADAMS FURNITURE CO., CITY HALL SQUARE, TORONTO.

“We thank you for your letter, advising us of the reduction of price
of Columbia records, and would like to say we are more than satisfied
at the good news and are already looking forward to a large increase in our
record sales. We have decided to give the Columbia department three
times as much space as we are using now, and we are also building special
display windows, exclusively for Columbia gnods."

R. L. TAMPLIN, WINDSOR, ONT.

“l am immensely pleased with the good news that 10 in. records are to be
85c., and | for one offer you congratulations for being so progressive and up
to the minute, | am, on the strength of the announcement, moving into larger
premises.’”

WILLIS PIANO & ORGAN CO., HAL'FAX, N.S.

"Your announcement re the new prices of Columbia records to begin with
April records is received, and we congratulate you on this announcement. [t
is sure to be a boost for the sale of Columbia records."

H. B. ELLIOTT, WINGHAM, ONT.
“l have yours of the 29th ulto., in which you announce that all Columbia
10 in. records will retail at eighty-five cents, (85¢.), and 12 in. records at

one dollar and a quarter, ($1.25). | am pleased to hear of this uniformity
in prices, and believe it will be better business for all concerned.’

W. H. WHALEN & CO., FORT WILLIAM, ONT.

“Your favor received to-day in regard to the change of price on Columbia
Records. We think that the idea of having all records sell at 85¢. would be
the greatest ad. for Columbia records that you could possibly put out—
especially for the splendid quality that is being turned out at the present.”

MUSIC SUPPLY CO.

Largest Distributors of Columbia Products

36 WELLINGTON ST. EAST - . TORONTO
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One more reason why the Columbia Line is the
ONLY line for the Up-to-date

Piano Store

Prices of the famous Columbia Disc Records have been Cana-
dianized. Read the replica of advertisement shown on opposite page.
This advertisement is being run in all national newspapers and carries
a message to all talking machine owners of any make, that will bring
them in droves to the stores of Columbia dealers throughout the

Dominion, with money to spend.
Is this money going into your store or across the way?

The supreme quality of Columbia Grafonolas and Columbia
Double Disc Records has gained such enormous recognition in Canada
that we have been obliged again and again to increase our factory out-

put in order to cope with the demand.

We are now making further additions to our plant and equip-

ment which will enable us to take care of all orders promptly and fully.

Our line of Grafonolas is complete—a style for every taste and
every purse. Better value always, and —owing to our Canadian fac-

toriesgenerally slightly lower in price.

Columbia Double Disc Records have always been the standard
for all talking machine records. With the new Canadian prices the

public will insist on them and will have no other.

Hitch your bank account to the swift selling, profit-bearing Co-

lumbia line.
The Columbia policy is a fair, honest policy without strings.

More about this in a book you ought to read—MUSIC MONEY.

Your free copy will be mailed promptly on request.

Canadian Factory and Headquarters:

COLUMBIA GRAPHOPHONE CO.

j TORONTO, CANADA
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==
Announcement j
Note L

Columbia Records
NOW COST YOU LESS

HE vastly increased demand for Columbia Records has made 1t
necessary to greatly enlarge our Canadian manufacturing facilities
We are

price of

Extraordinary

whereby we have materially reduced the cost of production
therefore giving record buvers the benefit of this saving in the
Columbia Double-Disc Records,

\

Beginning with March 20th, when the new April records go on sale, )

the following prices will prevail througnout the Dominion on all Columbia %
Records, (x'xw])l symphony series which now sell at &1.00 up to 8300, .

and formerly were priced up to $7.50)

10-inch Columbia Double-Disc Records
(Former Price $1.00) now 85c.

12-inch Columbia Double-Disc Records
(Former Price $1.50) now $1.25

Notwithstanding the substantial reduc
tion 1 prices, the same arustic standards
will be maintamed , and the same excellence
md qualny  will Columbia
Records that has made them more and

charactenze
more popular year by year all over the
Domumion

you have

Once played a Columbia

The Columbia Graphophone Co.

TORONTO

Record on your instrument, you will never
again be satisfied with a tone any less
round and rich and natural

It will be to your advantage to ask
for Columbia Double-Disc Records. The
Columbia dealer nearest to you will be glad
to furnish a catalogue, or we will mail you

=)

| B
1

il

one on request
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RECORD CABINETS FOR }
ALL MAKES OF MACHINES ‘

We have not changed our prices
yet although rverylhing we use has

advanced—some 100 per cent.

T'he Dealer is well advised who
stocks up as much as possible now.

We are losing our men weekly and
a shortage of labor is in sight also.

Do not delay too long.

No. 68
Oak and Mahogany.
A favorite with all the
Dealers

Newbigging Cabinet Co.

+ .LIMITED

ONTARIO

No.

60

For Edison Amberola.

It does not pay to experiment. A
pleased customer is your best adver-
tisement and he will thank you when
;)u sell him an article from the

Trade-Marked Line.

Try a sample order to-day.

Nos. 84-86
For Victrola IX.
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we chalk it down as a good prospect for piano or player
within two years, We have quite a number of piano
siles as a result of selling the talking machine. Again,
most of our hest machine sales are to homes already
owning a piano. We do not find that piano sales are
affected hy the talking machine, except in a helpful
way."’

The manufacturers and wholesalers of talking ma-
chines and records probably never had a more effective
selling argument than the one given them by the condi-
tions of the past two years. With piano sales waver-
ing around fifty per cent, of normal, while the talking
machine department paid its own expenses and those
of the piano department and made a profit possible, the
retailers are naturally more impressed than ever with the
place of this line, and are more disposed to give it due
credit, as evidenced in more liberal advertising, better
window displays, larger stocks and systematic selling,

The dealer quoted as listing the new talking machine
owner, who has no piano as a ““prospect”” for the latter
considers the average dealer very negligent in this par-
ticular. e claims to have made a number of piano sales
in homes where the proper atmosphere was ereated hy a
competitor selling a talking machine and neglecting to
follow it up as a likely opening for a piano. ““The talk-
ing machine,”” he says, “‘helps educate the people of the
home where it is played to an appreciation of better
music, and in many cases they eventually tire of the
machine, but still have a craving for musie that only a
piano or player will satisfy. Anyway, that is a theory
that T have found profitable in practice.”

Renting to Sell.

R ETATLERS of talking machines have adopted many

of the selling plans and ideas that have heen sue-
ful in inereasing the volume of piano sales. But with
ere or two exceptions the retail trade does not appear o
have featured the renting of talking machines in order
to secure access to the homes of possible huyers, Many
a piano sent out on rental has sold itself or a hetter in-
strument, consequently some piano dealers have encour-
reed renters, always featuring the inducement that the
amount paid in rental up to a couple of years would he
annlied on the price in the event of a purchase.

Tt may he that the talking machine dealer can get all
the Fusiness he requires withont renting machines, or it
mey be that he does not appreciate record sales to the
extent that he would rent a machine in order to create
a reenlar record buyer. Whether renting repossessed or
“trade-in”" machines in order to create customers is good
husiness the dealer can decide for himself, hut in rela-
tion to the selling price of the instrument the talking
machine will command a greater rent than the piano. in
addition to the advantage of making an opening for re-
cords which will only be sold on a cash hasis.

Talking Machines vs. Pianos.

“T”E only way that T have been able to handle the

talkine machine business successfully has Feen to
divoree it entirely from the piano business One of the
hest viano salesmen T had has heen spoiled hy trving to
sell hoth pianos and talking machines. e has hecome
enamored of the talking machine and will spend an en-

~
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tire afternoon in selling a $50 instrument That taught
me a lesson, 80 now 1 have inexpensive help to wait on
talking machine customers, and if they unable to
make the sale, one of the more experienced salesmen is
called in—perhaps he may be called in from the piano
department—and all he does is to close the I have
found it very easy to waste good time and talent on the
talking machines that might with hetter profit be devoted
to pianos or players,”

The foregoing are the sentiments of a retailer as re
produced in the Piano Trade Magazine, which publiea
tion comments as follows:

There has been considerable diset
the subject of how much injury the talking machine has
done to the piano business. Some wholesalers of pianos
have complained bitterly that many dealers have hought
and paid for talking machines in thirty days and re
newed long-time notes with piano manufacturers, At
the same time, these dealers have neglected the sale of
pianos and players to wait on prospective purchasers of
machines and records, Many of these wholesalers of
pianos complain, with considerable justice, of the actions
of many dealers who have used money rightfully he
longing to piano manufacturers, to invest in talking
machines,

While it is true that many dealers who have heen
fostered and supported and financed hy piano manufac-
turers have shown considerable ingratitude in making
the manufacturers continue to hold the bag while they
pay cash for talking machines, vet it is equally true that
to complain of this ingratitude on the part of dealers
will not go a great way towards eausing them to change
their attitude. The manufacturers of talking machines,
on the other hand, claim that the talking machine busi-
ness has saved many dealers from financial tronble he.
cause of the fact that they have heen able to handle
talking machines with on extra overhead and have made
considerable in the way of eash profit out of them

When we get down to hrass tacks, we might as well
acknowledge that there is hut one way that the piano
manufacturer can convinee the dealer that the piano
business is better for him than the talking machine busi-
ness, and that is on the score of expediency.  To call
attention to the fact that he is indebted to the piano
manufacturer for favors in the way of eredit, ete,, is not
going to go very far towards convineing the dealer that
he should pay less attention to the talking machine and
more to the piano business. He has taken on talking
machines and is devoting considerable time and atten-
tion to them because the talking machine people have
made him think that the talking machine business is
highly desirable, and in many respeets it is, By means
of a remarkably clever national advertising campaign the
talking machine manufacturers have ereated a demand
for their product. We must give the talking machine
manufacturers the eredit for launching and carrying
to successful conclusion, a merchandising campaign that
is sound. They have not only ereated a demand for the
talking machine through their advertisements, hut they
have fixed the price. They have made the dealer adopt
the one-price system in spite of himself. A one price
and a fixed price is one of the fundamentals of a sound
merchandising campaign.  Unfortunately, ninety per
cent. of the pianos have no fixed retail price. The gen-

are

sale

1ssion recently on
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Model 1

Dimensions 11 x 12 x §

Live dealers, it will pay you to carry and
demonstrate the

ARIONOLA

Our new Sounding Board principle elimi-
nates all metallic and muffled tones.

Model 5.
Universal Electric Motor.
Dimensions 2005 x 17 x 13

Our motors are manufactured exclusively
for us by The Waltham Watch Company.

Finished in satin mahogany and mission

l)ﬂk4
Retail prices range from $21 to $100.

Write for Dealers’ Terms and Discounts.

Model 4.
Dimensions 2015 x 17 x 1314 Manufactured By

Arionola Mfg. Company, Limited

Head Offices, ROBINS BUILDING

TORONTO 3 ONTARIO

Model 2.
odel 3. Dimensions 14 x 16 x 8
Dimensions 16 x 18 x || |
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cral public to-day is not

miliar with the peal prices of
Pranos

Wi

2 that pianos have no

might as well frankly face the taets and acknow

standard of value ¢ Neept in the
And until the manu

the door will remain wide

cases of some of the artistic makes
facturers establish their valu
open for the makers of anything
clse with a fixed price and backed up by a soun

chandising campaign the

talking machines, o
I mey
to step in and entie
from his bread and butter

piano
dealer away
An Interesting Selling Experience.

Sl{l.l.l\'t. experiences of others are always interesting
and helpful.  The fact that they tell of th
of the partienlar Xperience

SUeCess

18 mo detraction—the other

kind of experiences are never acknowledged In ““The
Voice of the Vietor,” Will A, Young tells of a sale in
the face of discouragement that is interesting While
this particular incident relates to a Vietrola sale, the

value and interest of it will he
Mr. Young

s danghter came 1

appreciated by dealers in
other makes
A railroads

Says

o my place and asked
me to call on her mother and father and sell them a Vie
trola; she also said, ““It's an casy sale, as mother wants
one and will just seleet one from catalogue.” 1| started
prospect and was asked into
whom 1 happened to know, She
to her hushand, who was a husks rail
roader with one of those P bass voices,

He shook hands with that flabhy
“Well, T've no time to talk to vou,
This was 3 p.m

immediately to go after my
Mrs, 8,
introduced me

the house by

shake and said
it’s now my hedtime, "
I felt like dropping through the floos
““starch” out of me. My first
L. T can never sell him a Vietrola, |
might as well go:" hut on turning, the expression on
Mrs. 8.°s face said, ““Fight Your way through the deal,””

I started to talk about railroad after
having had an intersting talk 1 argument
slow Told him how 1'd heen up to Chicago
learning how to take care of Vietrol
Justing or oiling :
talk, but T acted as if T didn’t hear him
had to run to cateh his train,
known him at that time
for me

as his voice took the

thought was, ““Wel

affairs, and

started my
but sure
as in the way of ad
he would say something in hetween my
I then said 1
and then told him if T had
I know he would have waited
\ good Taugh followed, and T thought 1 was
gaining on my prospect

We then talked of night work, and T said 1 supposed
when he was gone on the road at night his wife was lone
some. Ie answered, yes. That was my cue, 1 told him
how nice a Vietrola would he for her amusement and
at that time. Tle then Jumped up and said
“It's my bedtime and 1 have to retive ;"
went

After explaining the entire instrument to the Mrs..
what company it would he when her hushand was on the
road and telling her of the fibre needle that she could use
when he was asleep, she finally consented after a long
talk to let me hring a Vietr la XV1I. to their home, hut
the last words she said were : ‘Remember 1 am not the
whole family, and the instrument may not stay,"’

The time delivery was set for 9 am. The next
morning I went with the machine, and when T got to the
door, much to my surprise and sorrow. Mr. S
and said in that same husky tone, ““Well,

compaiy

and you het he

met
what do you
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want again?*’ 1 told 11 had brought a Vietrola for
them, as T wanted them 1 "t their own home, He
Nothing doing I wonldn’t have one of those
things, and it's no use asting your time letting us hean
| g \fer g persuading he let me take it in his
home and T tried to explain the mechanien] parts of th
Vietrola, but it wax o PUse frving, he wonldn't listen, |
asked hine what style records b liked. TTe said. *“ Non

I had Tearned from Mps S the day previous he liked th
violin, 1 played “Old Vienn Waltz"" first. After it was
Anished 1 asked him if 1 liked it, hut he wonldn 't say i
vord. T then played my favorit, Mumoresque.* Afte
that was finished he said, 0 Itwould do.” e then
said, ““Woll, T dom’t Jike the thing and never will and
it's iy hoedfim L-hye,”

I staved and played my othey records for Mps, S
with the fibre needl s andd asked Mrs, 8 what she thought
of the instrament.  She liked it but it was up to him, 1
left Vietrola there and affer the third day Mps. 8
came in with a first payment of $25 Two weeks later
Mrs. 8. eame in smiling and said, ““T helieve every rail
roader in the neighborhood has heard every record we
have, and T can hardly get near the machine while My, 8

is at home
The

e is playing it all the time

nest payment, and every one thereafter Mr. 8§

always comos in smiling and says
ere big enough to do it.*

himself, and he
T didn’t think von w
“The

dandy, every record is

and he
first seleetion of vecords was a

how did yon know the

also would say
a standhy
kind of records 1°d like?"

The se

him throngh the mechs

ond time he came to make his payment, | took

il part, explained everything

from the needle to the spring.  This pleased my customer

and to-day he is one of my hest hoosters, and always

and if it’s a good friend he'll hrix
the store and suy

plugs for m

1im in
‘There’s the first young fellow that got
Then he'll end it saying, ‘He sold me
a Vietrola when T thought 1 didn't want it, but now if |
conldn’t get another you couldn’t buy it hack for twice
the amonnt T paid for it.”

the best of me

This party has helped me in the sale of several Vie
fralas and T helieve it's the treatment 1 gave him, and
most of all the good assortment of records to start with
Fam a firm heliever in selecting the hest records for your
cuistomer to start with: they make the hest advertisement
for Vietrolas one can get

About Circular Letters.

CII.’"I LAR letters have their place in the great busi-
ness of selling, but as a publicity scheme circular
letters are misused by too great a proportion of business
firms employing them. The remarks of Mr, Wm. Max
well, 2nd viee-president Thos, A. Edison, Tne., anent
cirenlar letters are e says:
“Many merehants seem to have fallacious ideas ahout
cireular letters, A cirenlar lotter is only an advertise-
Advertising eannot be measured hy the direct
Tt must he meas-

worth listening to,

ment
and immediate responses it hrings

nred by the general offeet it has Furthermore, one
rdvertisement aceomplishes little, whereas the enmnla-
five t of several advertisements is considerahle

The offeet of a series of three Jetters is at least fen times
‘t of one cirenlar Totter, 'Wo have demonstrated
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Matches the Living Voice

One instrument in all the
world proves its Re Creative
powers in public tone test re-
citals. It is the

New
Diamond
Disc
Phonograph

(g}

v

Singer and Phonograph
stand side by side. The
singer sings and the
Phonograph  matches
the living voice tone
for tone—so absolutely
that when trained crit-
ics strive to distinguish
between the original
and the Re-Created
voice their ears deceive
them.

JACQUES URLUS
Greatest of Wagnerian tenors matching his voice with its @
Re-Creation by the New Edison Diamond Disc Phonograph—
Official Laboratory Model.

Re-Creation means to the Diamond Disc dealer an ever increasing patronage from the
music lover, who will have nothing short of perfection.

We will Consider a Few More High Class Dealers.
Address your inquiry for particulars to

&WOH-

INCORPORATE

103 Lakeside Avenue, - Orange, N. J.

pu
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this quite conclusively at the Kast Orange Experiments
Store, and | have seen the same result elsewhor

I you have read the history af the East Orang
Experimenta) Store you have ol erved that we send
Out a series of three letters. They ape perfectly innoen
ous letters.  There is no punch in them, and there is not
meant to be any. They are merely intended 1o produce
# certain desired effect on e recipient’s mind,  The
direct response to the fipst letter is negliginl, perhaps
19%. The direet response to the second Jotter IS 5o
what greater than to the first The  direct replios
received to the thied letter are severgl Hmes greater than
the comhined responses to the fipst and second,  From
this series of thpee letters we got on the average, pes
pouses from more than 10¢; of those cirenlarized which
8 a somewhat remarkahle showing, and at Jegst 10
fimes the result obtained from i first letter of the

NCTles,

Our chief trouhe
to l\-.]. on cireularizing long
thing

with our dealers js getting them
enough to accomplish any

Furthermor

they expect people, to whom a
cular letter is sent, to do ¢ Xactly what the cireular I tter
requests.  They forget that # person. who has had no
previous thought of doing the thing requested in g ciren
lar letter, will not do it until the ideq takes full shape
in his mind, whicl pgp Iy happens as o result of the first

letter, Therefore,
larizing is to build up hy
idea you wish to mipress on thy

the

and suggestion th

in a broad sense, seeret of ciren
reiteration

reciplent’s mind, It js

'mportant, of course, to avoid Ireitating the person to
whom you are s nding a series of cireular letters,  This
can be accomplished hy avoiding argumentation and
making your points hy suggestion vather than hy direct

statement,”*

EDISON JOBBERS MEET IN NEw YORK

H. G. Stanton, Toronto, Again Association
Secretary,

A three-day convention of Edison

at Hote] Knickerbocker, New York, in February, g

was the annua] meeting of the Edison Dis Jobhers’ Ag

Soclation

Jobhers was held

and was attended hy over thipty
From Canada there were, Mr, H. ¢ Stanton, vice presi
dent and genera) Manager of the R. 8. Williams & Sons
Co., Lad., Toronto; My, J G. Harris, of Thorne’s, Ltd
St. John, N.B., and My G. Peteh,
the R. S, Williams & Sons (‘o
ment.

Mr. Stanton,
tion since ity
clected. W, A
dent

The convention included recreation g
ness and the
Company at a dinner
the Hippodrome

The third day’s sessions woere at the Edison shop on
Fifth Ave., known as the “Little Thimble Theatre, "
This is because many aspirants to a place on the Edison
list of artists are given their first try ont

members

Toronto manager of
Edison wholesal depart
who has been secretary
again
Haven, (‘onn,,

of the associa
meeption, was
Pardee, of New

Unanimonsly pe

18 presi

well as husi
guests of the Edison
at Sherry’s and of My Edison at

visiting jobhers w ere

at this place

It is no use discovering
put a plug in it,

a leak in business unless yon
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IALKING MAC} lINE MAN ENLISTS

Frank Lewtas of Vancouver for Overseas,

Mr, Frank . 1 WEas, Tor the past thye VEUrs mana
ger of Fleteher Bros Ltd., talking machine department
at Vancouver, has enlisted fo overseas service,  Ninee
war was declared Frank,”" as | is known by pis
feiends in the trade, has vonsistently smothered his desir
10 serve his King beeaus family ties, but even thes
tes have not heen sufficient to hold him

Frank has enlisted wig) Warden's Wonders,” the
102nd Northern British olumbia Battalion \ brother
I8 alveady fighting in Frane Mr. Lewtas is o relative
by marriage ane warm personal friend of the now
famous Licut.-Col, Vietor Odlum, of the 7eh Battalion

i Frane

Mr. Frank Lewtas

Mr

Vancouver

Lewtas has filled the office of Licutenant in the
Home Guard wit), such marked ability that
his friends look forward to hig gaining the same rank in
the overseas battalion
Vietoria, and Seattle have kept him busy answering fore
well correspondence and calls,

The Fleteher Bros,’ firm and Mp
aging director of the Vancouver

His many friends in Vancouver,

T. A. Switzer, man
branch, regret losing
able and efficient i man, and send
most sincere wishes that he return
confidence that he will acquit
& man and a soldier.

the services of so ca
with him theip

may
ninjured, having every
himself ag

Mr. Joseph Wolff, Secretary of the Sonora Phono
graph Corporation, New York, visited the Canadian dis
tributors, | Montagnes & (., recently, From Toronto
Mr. Wolff went to Montreal, The development of Sonora
business since the introduetion of this line in Canada
has been very gratifying to his firm, Mr. Wolft stated,
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As a Retail

Proposition

You simply can’t beat the

PHONOLA TALKING MACHINE

Retail Prices.-

$20, $30, $40, $65, $85, $125, $160, $250

The Pollock

BERLIN - - .

The Phonola is noted for its superior

motor-—a noiseless, strong,
dulil')lt‘ one, l‘()l’

accurate sound reproduc tion it is f'usily in the front
rank. |t plays any make of disc record,
With the Phonola you can give big
Agency Proposition is open, allo
you like,

ger value and get more profit. The
wing you to handle anylhinu else

'”m)ugh the quullt)‘ In every detail of construction, and !hmugh the

musical results obtained from it, the Phonola is making new friends
every d{"_\' and k(”(“[)l"g t,lP]".

Wholesale Distributors:

Whaley, RTO)'ce & Co., Ltd.

oronto
for Ontario and Maritime Provinces

The National
Talking Machine Co., Ltd.

innipeg

for Western Canada

%

The newest type Phonola, “The
Organola,” is fitted with resonating
chambers, which amplify and purify
the tone. This device is in no in-
strument but the Phonola, [t is our
invention and we hold the patents,
It will get you the highest class trade

_X

Manufacturing Co., Limited
' CANADA
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NEWS BRIEFLETS,

An advance in th
The Musie Supply Co.,,
produets
steel

price of needles is announced hy
Toronto, distributors of ( olubia
the
50 cents per thousand, o
cents per thousand for orders of 50,000 op over

Mr. Frank Whetsel

This is the presult of cost of

45

nereased
The rates are now

hanager of the Bell Piano and

Organ Co,’s Vietrola di partment until th disconting
ance of that firm's Toronto warerooms at the end of
1915, has enlisted for overseas serviee in the 169th

Regiment lnumvdl;nvl) Prior to enlisting, My, W hetsel
Was on the staff of
department,

Mr. H. 8. Berliner
ager of Berliner
was among

Heintzman & (', ' talking maching

vVice-president and genepy| man
Limited, Montreal,
VIsitors to Toronto, Refer
ring to the war tax legislation introduced by the Minister
of Finance, My Berliner expressed the
firm to share movement for the raising of funds
having in mind bringing the War 10 a successful issue

I Montagnes & Co., Toronto, Canadian dis
tributors of the Sonory ;-hnlunurn]lh.
chandise importers, moved into their pew Iy
up premises in the Ryrie Buildin,
Yonge and Shuter streets They
arranged general and private offices,
pair shop, stock and shipping rooms
of larger space is the result of the
business, which continues to incregse
ment is being added to take of any adjustments o
repairs required by Sonors dealers

Gramophone (o,
the month’s trade

readiness of his
i any

Messrs
and musical mer
fitted
at the corner of

have

¢ Now conveniently
sample rooms, pe

Their oceupaney
growth of Sonory
A repair depart
care

RECORDS IMPORTANT PART OF FUR-
NISHINGS IN APARTMENTS OF
SPEAKER SEVIGNY.

In the course of » breezy deseription of Dy
the newly elected Speaker of the House of Commons, and
his surroundings, I, | Gadshy, writing in Maclean’s
Magazine, thus tells of the part played hy the talking
machine and the tastes of different Speakers in selecting
records: A grand
sion to the as Speaker Sevigny
sings in a light though plaintive tenor, this instrument js
liable to get more work than it did from Speaker Sproule,
who was not addicted to song or any of the other pleas
ant vices, The phonograph is one of the latest of its
kind, a self-starter repeater,  The
tastes of all its previous owners is reflected in the pe.
cords they have left behind—not theip Bertillon r rords,
by no means; their phonograph records, | mean.  That
is perhaps the safest place a statesman can leave g pe
cord—on the phonograph. It has the additional adyan
tage of not being his own record, but some other fel
low’s, At any rate, so many Speakers, so many phono
graph records—some sentimental, some operatic, some
comis,

One Speaker, with an cye for thrift as well as an
ear for melodions confusion, collected al] the cight-dol-
lar septettes, quintettes and quartettes he could find, his
idea being to get as much noise for the people of Can-
ada’s money as he conveniently  conld, Another
Speaker specialized on Caruso and the grand opera sky-

Sevigny,

piano of eXpensive make is a conees.

soft art of musie and,

and an automatie
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larks, but Dy Sproule’s tust Bringing
did, the unsophisticated Markdal. Car

has confined himself to the

Was simpler

With him, as b

tor tunes, |y

more familiar

ditties klie ** Ryl Britanniy,** The Harp That Onee
Through Tapra's Halls,” and The Protestant Boys.”
For comie reliof Dr. Sproule had pe ourse to “*Cohen on

the Telephone,” and
thing really high class he slapped on ong of those shrap
nel shells hy John Philip Sousa, W ashington Post,”* o

when he wanted a touch of gome

something like that Speaker Sevigny found little to
“riticize in Dr. Sproule’s s lections for the phonograph
but, as Dorehester County does not feel the same fine
careless rapture fo The Protestant Boys™ as Mark
dale does, one of 1y first acts of hig official carcor was
to drop that debatable Alr in the ash barvel and substi
tute therefor ** ), Marseillaise, " and a few othey Que

bee favorites

TALKING MACHINE BUSINESS AIRED IN
TORONTO POLICE COURT.

In the Toronto Telegram the

couple of talking machine

publication’s Police

Tollowing details of a
transactions appeared in that
Court report

Lovers of musie, pure and undefiled,

continue to bhuy

gramophones, and if the machines happen to he going
at bargain prices, so mueh the hette,

Traffic in gramophones, supposed 1o he worth %250,
hut for sale at private addresses at the low figure of $80,
2ot an airing ip the Polje Court this morning, when

Mrs, E. Jones was charged with obtaining $80 hy
from Richard Wypy

Mr. Warr saw an advertisement setting forth that g
p<00 ““Vietoria”' (not Vietrola)  might he had at the
home of sum of $80, e paid the
tmoney on the strength of wihyy purported to he the orj
ginal receipt for $250, hut later found the machine y
long way short of Specitications,  In faet, to use his own
machine “sat up in hig home looking like 4

Frau

Mrs. Jones for the

words, the
dummy.”’

Claiming privilege, E. A
Assistant (‘rown \ttorney Hughes to show where Mps.
Jones got her < $250" machine, Jfe admitted supplying
it for $80, allowing a4 commission to the lady of about
10 per cent parts, which he pur
chased wholesale I question had heen

Stevenson was called hy

He assembled the
The machine

used two or three weeks It had never heen sold for

0. Mrs. Jones was then committed for tpig), Then
Stevenson and 5 Mrs, M Felstein  wepe charged
with obtaining %90 by fraud from John D. Booth,

The
offering 50
money and $5 for de

latter veplied to
machine for $85 [0 paid the
livery, but didn't think he got the machine he wag shown
at the Felstein house Subsequently Stevenson ( aimed
to he responsible for the ¢ who were offering the
big bargains,

Both denied that the R. S, Williams Company
behind him in the prosecution
teetion of the court,
first case, swore th

an  advertisement

agents”’

were
Being granted the pro-
Mrs Jones, the defendant in the
got her machine from Steven-

She had nothing to do with

she
son to sell on commission
the advertisements,

Magistrate Denison committed Stevenson and Mrs,
Felstein for trial,
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Otto Heineman Phonograph Supply Co.

INCORPORATED

25 West 45th Street
NEW YORK

CHICAGO OFFICES

FACTORY
19 West Jackson Boulevard

Elyria, Ohio

We manufacture high grade motors

for phonographs, Eight different

styles, playing from one to eight
records with one winding.

TONE-ARMS
SOUND-BOXES

Write for our new Catalogue
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STOPPED AT THE BORDER.

An Irishman from New York on his way to Toronto
Was turned hack at the border by the Canadian igra
tion authorities. The Irishman in question was coming
to L. Montagnes & Co from the Sonora |>I|<um|gu||nl| fae
tory to take charge of their repair department until he
could instruct & loeal man in the work Incidentally
Messrs Montagnes & Co received the congratulations
of the Mayor when they made application for the ser
vices of a returned soldier, who might he minus one or
both legs, meapacitating him for other work, hut not pre
venting him from doing phonopraph work By
ploying a discharged soldier they reasoned, they would

em

not be keeping a physically
front,

fit man from going to the

PATHE GENERAL MANAGER VISITS
TORONTO.

Mr. H. N, MeMenime n, general manager Pathe
Phonograph Co., New York, spent a couple of days in
Toronto recently His visit related to Pathe
and prospects in Car ada, and js no doubt a forerunper
of considerable Pathe activity in this market

Since assuming the responsibilities of his present of
fice, Mr. McMenimen has made a number of important
tmprovements in Pathe products, He has introduced
new designs of Pathephones and has changed the system
of recording so that Pathe records will play from the
outer edge to the centre and not as formerly from the
centre outward, as is the case with the European Pathe
records.

Freves

business

JAMES P. BRADT'S PROMOTION,

The many trade friends m Canada of Mr. James P,
Bradt, New York, hedrtily congratulate him on his re-
cent promotion to the important position of general sales
manager of the Columbia Graphophone (., an-
nounced hy Mr, John A. Cromelin, general manager of
that corporation, Mr. Bradt, who was in charge of the
Columbia Co.’s Canadian business for several years, fol
lowing a long European experience, was elevated to the
office of sales manager little more than a year ago, with
headquarters at New York. His new appointment,
which carries largely inereased responsibilities and de-
mands upon his executice ahility, i

Hs

is decidedly gratifying
to his friends in Canada, as well as in United States and

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS
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While

attracted many

European trade cireles - Canada his geniality

and unvarying courtesy WHrm personal

friends, who have not ceased to be interested in and

Pleased with his suceess

ENGLISH PEOPLE BUYING HIGHER
PRICED TALKING MACHINES,

War Makes Them Sta -at-Homes—Good for
Talking Machine rade—Canadian
Conditions Similar.

“There is a _job for every man in England who wants
work, and there is also employment
Who may desire it,” is the

for those women
expressed convietion of My,
Louis Sterling, general manager of the European in
terests of the Columbig Graphophone Co., who recently
visited New York, accompanied by My, Arthur Brooks,
head of the English recording department,

“We not only closed the hest year in point of sales
volume, hut also the best in profits, the entipe twelve
husiness being satisfactory in eve respect,”’
said My Sterling in an interview with the Talking Ma
chine World,

“This gratifying prosperity,
European war,

months’

the
a number of causes,
working classes of
nmoney

notwithstanding
may he attributed to
chief of which is the fuct that the
Great Britain are earning more
time than they ever
important,
spent

at the present
earned before,
are spending it freely.
for beverages and similar
and more money is heing

and what is mope
Less money is being
‘amusement’
spent on the brightening of

forms of

the home, The workingmen ape buying hetter furni
ture for their homes, together with talking machines and
pianos to furnish musical  entertainment for thewr

families,

1t should also be considered that the (ireat Britain
people as a whole are in no mood to enjoy visits to
theatres and other publie places, They have loved ones
at the front who are ever foremost in thejp minds, and
they prefer to spend their spare time in their own
homes. Ag they are all working harder than ever before,
they need some form of amusement, and turn to the
talking machine as best suited to entertain the whole
family.

It is interesting to note that the
sale in 1915 was 30 to 40 per cent. higher in price than
the average sale of the past three or four years, The
people recognize the advisability of owning a talking
machine at the present time, and realize that they may
as well purchase a good one which will give them per-
fect satisfaction. The present duty of 35 per cent,
levied by the English Government on talking machine
imports has also decreased the sale of the so-called cheap
machines, as this duty makes a material difference in
machine prices. As we all know, freight schedules from
this country to England have Jumped 100 to 300 per
cent., all of which contributes to the increased price of
machines,

“Record sales in 1915 were
practically double those of any preceding year, Our
entire business showed a very large gain over 1914,
our previous banner year, and we have every reason to
expect a similar condition this coming year,

average machine

enormous and were
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‘General conditions in England are excellent, con

trary to the reports in some of the American news
papers. There is a job for eye ry man in England who
wants work, and there is also employment for those

women who may desire it. Ther

food-stufls

has been o slight in

crease i the prices of which was expected

bat even this has heen Immaterial.  There has been no
Herease in rents, or any general advancement in eloth
Ing prices.  As a matter of fact, the Engiish working

men are approaching the American standard of living
more closely than at any time in the past

“The conseription question has not  exercised the
slightest influence on English business activities, and in

stead of the nation he ing divided,
lead the Awmeri
feeling that the
man on the

48 Some reports may

1 people to imagine, there is a general
conseription measure will plac every
same basis as his neighhor,
actly what the English people

In many

and that is ex
desire

respeets (
In this country the war
talking machine and

anadian conditions are similar
has had the effect of stimulating
record sales

STANDARDIZING COLUMBIA RECORD
PRICES.

The Columbia Graphophone Co., Toronto, have an
nounced to their distributors and dealers a standardiza
tion of prices by which all 10:ineh records will
be 85 cents and all 12 inch records $1.25

opera and symphony recordings

record
exeept grand
In o letter anmouncing the change, the company said :

OWIng to onr very rapidly increasing Canadian busi

ness, we have heen obliged to gr atly enlarge o factory

Facilities, and in consequence we are able now to put

mto ope

ition something we have planned for vears
an established standard Canadian price for talking ma
chine Not the United States price plus the

duty, but a Canadian price based on Canadian output

records

costs and conditions

" Beginning with Mareh 20, when the new April w

cords go on sale, all Columbia ten-ineh double dise re
cords, with the exe ‘ption of grand opera records, will In
sold at the standard Canadian price of 85 vents,  All 12

inch double dise pecords exeept and

standard Canadian price of %1,2

opera, at the

I‘l'#‘lll'l'
department of the Columbia Graphophone (o' factory
at Toronto to inerease the output hy at least one-third
The management have found the greater capacity neces
sury They  report that
their business ol February was one hundred per cent
higher than for February

By the end of April the company expect to turn out
at their factory in Bridgeport 5,000 machines daily, They
are erecting a complete new f; dory which they expect
1o have completed by April 1st.  This should enable them
to eateh up to their orders, which they report have heen
70,000 machines behind in deliveries, although turning
out 1500 per day.,

Additional cquipment is heing installed in the

owing to inereased business.

of last year.

“Thinking and working should not he
things, L
“Live

moderate desire

two separate
arn to think and work at the same time,”’
simply, deal honorably, reduee

selfishness,

NEW RECORDS

COLUMBIA RECORDS FOR APRIL.

10-INCH DOUBLE DISC RECORDS

PRICE 8b¢

s D Mother Machrve (Ball,  Manual K
» ,”wr‘ } M Mother Sang t M H
v y Burr. tenar, Orehiostvn aobows
1085 1 Love u } M. 1. O'Connell, § chory
s ‘\' th Goes to the Movie Shows und Vou T
vluss Quartette.  Orelestr
) S [ ne h 1o be Your B I'a \nna
One but Your Dear O1d D e wain
1954 Goad ) Barder), Bhare and Camipbatl, sonsb dket
A;‘ ‘\‘\‘\‘nr‘ towy Brook rthur Colliy har
ton md Byr Harlu ¥ Orchestrn om
a1 v vt Grant).  Rilly Burton, tonor
baritone,  (rehostrn aetumy
i Mor Mam Axh. tenor. Oreh
i
52 Katinka ( Front It ( Grave Naxh wnd
H b tenor,  Orchostn noeom
Utinve My Heurt und Hand to Sume One in Disie Land (Lange
Peer iartete, Orehostra necung
12.INCH DOUBLE-DISO RECORDS. PRICE $1.25
THE Al at | t (Lehar Introducing Walt
Henrt Priz
ve'' wind *Presty Edelwoiss, Prin

link and the Wre Bennett
mes Tootsie (Finek O 1 v tand
m Dixie Cabh, Ball d Do Coster). O
Introducing “'You'll B There's a Lon
g Teail'” and” “The Little Grey Mother Prin
and
ABTRO Hello, Hawnil. How Ave You! (Schwartz, Abraham and  Jar
nagin). F Introducing ke Me to That Midnight
ke W nd T Didn’t Think You'd Care,' Prines
and
rneath the Stars (Sponcer Fox trat vi
ASTT Overture  (Lustspiel Oovertur Keler Boly

st
Hoffwan (Ofenbaek Barcarolle,  Priy Orehestrn

10-INCH BLUE-LABEL DOUBLE DISC RECORDS - PRICE 85c¢

V1039 Hello Hawaii, Ho rt \nna Chandler
When You're A Chandler
A1 camedy monulogu
rher Butler).  Steve Porter
Vinad Columbin . Stellar Quar
Colambin: Male Quartette
Vi chestin
Oreliestra
V1946 Enster Chimes (Lake).  Prir O
Dawn of Hope (De Casollu).  Prin hextia
V3G The Modest Busanna (Githert),  Royal Marimin. Band
Flag of Guatemaly il Marimba |

The
V1985 On the |

Helen Loui
Hups Haol " and Frank Ferern, ukn
el
Vi . und (Fostor Taylor Trio, plan
Taxlor Trio. pinno. violin and
Donla (Goete, Young and Wendles Al
Orehestra wecomp,
& With "Em or Without *Em (Fischer). Anna
2 iy
VIO The Palma (Faure) Wiedorhold, tonor
ind haritone duet

The Rseurrection (Sh haritone O

chestren .
VIDIR Debutante Intermezzo (Kapy Howard Kopp, xylophone and
hell solo with band aceo
The Ladder of Roses (Hubbell). Howard Kopp. bell solo wity
orchestrn aeeomp,
12-INCH BLUE-LABEL DOUBLE-DISC RECORDS. PRICE $1.25
AGTRA The Holy City (Gaul) List, the Cherubie Host Frank
Croxton, haws, and Columbin Ladies' Quartors, Orchestra
Accomp,
Hymn to the Madonnn (Kromser). Columbia Oratorio Chorus
Orchestra accomp,

» Bome Dy I'll Wander Back Aguin (Huntles Murgaret Keyos
contralto, with Columbia  Stellar Quarietty Orchestrn *ne
comp.

Will You Love Me When I'm Old! (Fard Margaret Koyes
contralto.  Orchestra necomy

12.INCH SYMPHONY DOUBLE-DISC RECORDS. PRICE $1.50

A B2 Suite in ( Mujor: Prelude I. R Bach) Pablo Casaly
Suite in C. Major: Surabund (4 Bueh),  Publo Casgl
770 Come, Where My Love Lies Dreaming. (Foxo') Oseut
baritone. Orchestra wccomp,
Carry Me Back to0 Old Vieginin (Bland),  Sougle baritone, O
chestra aceomp,
A1938 Little Grey Home in the West (Loke) Maggie Teyte

coprane,

Orchestra accomp,




CANADIAN MUSIC TRADES JOURNAL

EDISON RECORDS FOR MARCH.

CONCERT LIST $1.00 EACH

REGULAR LIST - 70c EACH

ek Stop! Look! 1
Ber Billy  Mury and Chiorns
iy

Rullard
Harton
I 1
" Philliy
Ernest Iph
1
Hand
" ¥ Doy "
srtand Veesey and His Hungarian Orchestra
ril Pestal Sodero’s Band
ki ( Waulk (D &
Way to Dul B '
w York Militar
ot (Joe Roney
Vess L. Ossman's Banjo Orchestrs
€ Up the Mundy Lee (Henry Marshull) Premier Quartot
Mule Voices, orchestra o

CHANGING ATTITUDE FAVORING USE
OF THE HARI
Wi 1

the biggest 1), ciber ever known i
our harp  departient states one of the large musi
houses Fhere was nothing s nsational or spasmodic
i this trade, but only o healthy, steady business from
customers who had previously  purehased harps  but

wanted hetter insteuments and from musie lovers who

had hecome interestod in the musical value of th harp
i
Stud
I
!
!
i I
That there is g BYOWIng appreciation of 1l harp in

this country cannot In denied

One only has to attend
#@ concert where

i good orehestra takes part, to hear the
harp praised hoth as solo instrument
tmportant part of the orchest ey
by some that th
rich toned instrum

and as » very
Indecd it iy predicted

e is coming when this SWweet

and
nt will seriously Ocenpy peop
acquisition to the home

Probably the neglect into which the

le's at
tention us o musieal
harp has fallen
despread ignoy
ance of the abundance of splendid literatyupe
for it

as a solo instrument is partly due to a wi

that exists
FEPOrts seem to agree that il
marked awakening of mterest in the harp is quite ap
parent

Be that ay it nay,

Hold on; hold fast; hold out,  Patience IS genins,’
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NOVELTIES ~
. CARY & CO.S

SONGS,

SOMETIMES, Latest Ballad Successes
Leslie Cooke and Percy Elliot
RA?’:}NVEEII{,N YOUR Evas. Come, for it's June. . . . . . .Dorothy Forster
PIANOFORT} A Wild, Wild Rose . .. .. ... Dorothy Forster
.m; Orchestral. Your Dn:;iy was lh&;ldier. .l[))oml'l:y ’l::ontcr
A Little Home with You. . . . Dorot y Forster
LE ?GUR D’AMOUR. Love Ships . e . +vvvvvo. . Kitty Parker
Bon Jour, Marie ... .. ... """ Max Brunell
PLEASANT MEMORIB' . . Dawn Skies . .. . . .. .Frederick Drummond
(Selection of Godin's Compositions). Felix Godin Home that is Calling for Me
TWO SUCCESSES BY AUTHOR AND Frederick Drummond
COMPOSER OF *'TILL THE BOYS." Dear Clinging Hands . . .Frederick Drummond
LADDIE IN KHAKI, s s Loods G.“::er:d(efiiilel))rummond
By Ivor Novello !
Laugh and Sing ... ... Frederick Drummond
FAR&EY}E&}J;‘ bRi(I. ?g]LRI.,E.R(,mY. Ford Homeland ... . . . Frederick Drummond

PUBLISHED PRICE 14, 6d. net cash each.
IDE:EA‘IFH;"I:SA?‘% TDET_SER; Published in Keys to suit all Voices.

ASCHERBERG CARY & co.

13-15 Mortimer Street - LONDON
HOPWOOD & CREW, LTD. 3-15 Mortimer Str
Publishers Leonide de Pachmann 's Popular ** MENUET ”
16 MORTIMER STREET, LONDON, ENG. S &
Canadian Agent, LEO FEIST, 134 W, 44th St, New York, J Dedicated to and played by Viadimir dc Pach
—

JOSEPH WILLIAMS, LimiTep Beare & Son

Violin Experts, Manufacturers and Importers

PIANOFORTE | § ,,, . e
PLAYING |:

o WE have had a very big demand for
2 " . i % Mandolins, Banjos, Guitars, Uka-
On its Technical and #sthetic Sides x leles, etc. The Flat Mandolin is in
By great demand, and we have a big variety
CHAS. F. REDDIE By of these
(Professor of the Pianoforte at the Royal Academy » We shall be glad to submit samples and
of Music, London). o

prices,

The enormous increase in our violin case
department in 1915 assures us we are giv-
ing the best value. We have just received
some half dozen new designs in these.

In stiff boards. Price 3/. net cash.

This volume, intended as a Guide for Pianoforte
Teachers, is written as concisely s possible, and i
trated by numerous examples. It should also prove
& useful Text Book for Students generally,

We are up to the min- v

JOSEPH WILLIAMS LIMITED | % S :

32 Great Portland Street, W., London, Eng. . Quick despatch service our specialty.
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THE INSIDIOUS EVIL OF OVER-
PRODUCTION.

Canada Stands to Benefit by Success of U. S.
-ampaign Against Flooding Market with
ew Issues—Suggestion to Increase
Copyright Fee.

C‘\.\'A\IIIA\N Musie Trades Journal has for long be
lieved that over-production is the itest probhlem
facing the sheet musie trade Scarcely a week passes
that complaints are not heard about the vast amount of
new music that is published. New issues enter the Do-
minion in such numbers that the dealers and their sales
men cannot begin to give themn proper attention. Cana
dian dealers are very seriously affected by the over
production in the United States, so that it is a matter
for real jubilation that an educational campaign is on
foot in the republie to the south of ns aimed at giving
this giant a punch that will knoek
him out.  Time and time again the Journal has sounded
# note of warning on the matter of new issue quantities.
Any improvement that can be accomplished in  this
direction will certainly be weleomed by dealers all over
Canada
The
issies is explained i

‘over-production”

difficulty in keeping down the number of new
a concise way by Mr. Michael
Kenne of Boosey & (o.. who is thus quoted in an Ameri
can trade paper: *“We often publish a song in which
we have the greatest faith only to meet with disappoint-
ment.  On the other hand, we have issued numbers in
which we had no confidence whatever, and find to our
surprise that the public wants it. That’s the thing that
makes the limiting of one’s output to a definite numher
a year a difficult matter

“We know there is an over-production of sheet
music, but how can we remedy it? That is the question.
If any person could foretell the fate of a song it would
be easy, but that person has not heen horn vet. As diffi-
cult as the task is the publishers, if they hope to make the
success of their business, which they undoubtedly do,
must get away from the idea of rushing into print with
every manuscript they think has any possibility of sue-
ceeding,”’

Referring to this subject an  American publisher
“While it is comparatively easy to point out the
evils of any industry, it is rather diffienlt to snggest a
remedy, but in this partienlar instance 1 would advocate
the raising of the copyright fee from $1 to $25. This
would automatically bar thousands of publications which
should never see the light of day, and even a large pub-
lisher would serutinize a number very carefully hefore
deciding to issue it.

“The hundreds of songs published every year by
amateurs, ‘get-rich-quick’ schemers, motormen. police-

SAVS:

men and others, all have their effect on the business as a
whole and injure both publisher and dealer. 1 know the
temptation to publish every new number that appears to
have possibilities is a strong one, and even publishers
who determine at the beginning of the vear to limit their
output to a few numbers find that they have exceedod
this before four This is the
reason which makes me helieve that the raising of the
copyright fee would put an effeetual stop to the pro
miscuous publication of sheet musie

“At the present rate at which musie publishers are
grinding out songs and mstrumental compositions, the
entire market will be so flooded within ten years that
the business will be in a chaotic condition,”’

The subject under consideration is very definitely
dealt with in a recent editorial of the New York Music
Trades, in which the editor says in part: “The stand
taken by representative publishing houses in the matter
is to the follow ing effect :  That the average dealer in the
trade does not give proper representation to the pub
lications issued by the standard music publishing houses
That even if the dealer handles the publications of
publishing house, he does not handle them “‘in full.”
That the publisher, in order to he ahle to make a sue
cess of his business with the music dealers must insist
that the dealer give proper representation to his whole
line. That the lack of co-operation by the music dealers
with the publishers, whenever the latter w unt to push
a piece of musie, or a series of music peces, and make a
national campaign, is a serious drawhack Such is the
viewpoint of the music publisher,

““Now let us take the viewpoint of the dealer: The
music dealer says that he cannot handle all the publica-
tions—that is, the full line of each publisher—for the
reason that if he did, it would wipe out the whole of his
profit in running a sheet music department, because such
a policy would create just so much dead stock, and that
the dead stock would more than wipe out the profits on
the active publications, thus producing a loss in the
running of the sheet music department

“Here are, briefly, the two sides of the question. Let
us see if there is a solution. In our opinion, the solution
of the issue hetween the publisher and the dealer can he
found in the elimination of over-production by the pub.
lisher. One of the results of the keen competition be-
tween the leading publishing houses is, that they have
gotten to a point where, with the number of pieces they
put out, the percentage of ‘actual selling hits’ was
greater twenty-five years ago than it is to-day.

““This is due to the fact that in former vears a musie
publisher would publish a series of songs, piano pieces,

months have passed by

ete., on which he would put his best efforts each month.
To-day, however, statistics show us that within the past
vear the my

publishers of the United States have
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copyrighted the astounding nuwmber of over 26.000 picces
of music. There is the story of the trouble in a nut
shell! 1t is simply ‘over production !’

“The musie publishers fignre all the time as to how
many pieces they ean produce, whereas if they were to

produce fewer picces, hut were 1o concentrate  their
energy, their money, and their advertising on pushing
# smaller number, it would have the effect of materially
cutting down the dead stoc k in the way of musie which
never has any rveal sales with which dead stock not only
they themselves, hut the dealers, are encumbered

HOF the 26,000 pieces copyrighted last year, at least
60 per cent. did not pay. or harely paid, expenses.  Of
the remaining 40 per-cent. possibly more than one-half
made but little money.  The p
to what are called fgreat suec

t made some money,  As

sses,” there were, prohably,
not more than 1 to 115, o 2 per cent

“Now, then—had the publishers, instead of produe
ing this vast number of copyrighted pieces, produced
only say eight to ten thousand, they would have saved, in
actual money, over a million and a half, figuring the
average cost of a publication at $100

““Now, then—had they taken some of the money that
they saved in this way, and used it to push and adver.
tise the ten thousand picces they did produce, it would
mean that the number of “hits’ would have been more
than doubled, while the number of pieces that would
make a fair succoss and show a fair profit, would also
have been tripled, perhaps quadrapled

“The sixteen thousand pieces which were produced
m exeess of the demand shown hy the faet that they did
not sell, perhaps, more than one hundred copies of each
piece, naturally increased the dead stock on the shelves
of the dealers of the country to an enormons extent,

“It is surely self-evident that if the dealer did not
have his dead stock constantly increased by the addi
tion of thousands of copies which are published every
year, and could concentrate his efforts on a fewer num-
ber, his sheet music husiness would soon come to a pay-
ing basis, instead of being, to-day, simply a ‘feeder’ for
his more profitable piano or talking machine trade or
being abandoned by him altogether as non-productive,’”

Western Dealer Speaks in Favor of Small Goods
and Sheet Music.

Ll\.\”l' issue the Journal published the views of three

different members of the trade, all urging the im-
portance of the small goods department in the piano
sore.  One was the vice-president of » piano manu-
facturing concern, who said, “time and time again T
have urged our dealers the country over, where they
might afford it, to put in a stock of small goods.””  An-
other quoted was the president of the National Piano
Manufacturers’ Association

Following up the same line of thought the Journal
now gives the views of some others. A western dealer
outlines his opinion as follows: *The eriticism most
frequently heard of having the small instrument and
sheet music departments in a piano store is that there
is no profit in them. T do not consider this a fact, My
experience has shown me that these departments, if
properly handled, may he made to yield a neat profit,
even if it is not a partienlarly large one, while the good

will of the customers, who know their wants may be
satisfied at such a store, is one that cannot he computed
in terms of dollars and cents,

“T will not attempt to deny that there are draw-
hacks in hoth these departments which are seldom found
in the piano division. In planos, particularly, there is
seldom very mueh old stock on hand.  Tn sheet music
there is a danger that mueh of this may aceumulate, and
only the utmost vigilance and thorough methods on
the part of the dealer or manager will prevent this dead
stock from piling up on his shelves. Yet it can be done.

“In the standard editions the dealer knows pretty
well how much stock he ean carry, and at the same time
there is less danger by reason of the very fact that the
music has become standard. The same is true of
operatic scores. But with the ‘popular’ brand of music
one must be always alert, and if he finds that his shelves
ave filling with unsold editions he should adopt sales
methods drastie enough to clear them and take a lesson
from each experience

“And after all, the hulk of the sheet musie business
I8 in the standard publications, in which the profit is
steady and dependable, the patronage coming largely
from teachers, ehoral societies orchestras, and the like,
so that the danger from underselling in the ‘popular’
music by department stores may he minimized,

“The sheet music business is what you make it. For
example, T once knew of a musie store, the manager of
Which claimed that the sheet musie department was a
losing proposition. At the end of the year they had
figured up, and congratulated themselves upon losing
only a few hundred dollars. The manager remarked in
my presence that it hadn’t heen quite as expensive as it
might have heen,

‘T asked him the number of his average daily sales
in sheet music. Upon being told, 1 multiplied the figures
by 300 for his vearly average, and suggested that if he
would take his courage in hand during the coming year
and sell his music at a fow cents more per copy he would
find that he would not lose money. e argned that if
he increased the price he would lose the trade entirely;
but T finally prevailed upon him to try it out

"“At the end of the next year 1 saw him again, and
he reported that not only had his trade showed no falling
off, but that the department had netted a handsome
profit.  Yes, indeed, this is a business in which yon must
wateh the pennies, hut there is such a thing as heing too
much afraid of consequences,

“In the piano business, as woll as in any other, the
higgest asset any house can have is a long list of satis-
fied eustomers, and this end is hest attained by heing
able to give those who come what they want in your
line.  Surely the name of your house hecomes more
familiar to the public by means of a hundred customers
coming for sheet music than by a few piano customers
each day. And as the daughters of your customers
grow up and get married the most natural place for
them to go for their new piano is the house in which
they have bheen accustomed to get their music. We
spend a lot of money in the newspapers to get people
to come into onr piano store, but the sheet musie and
small instrument departments accomplish this end at
much less cost,””
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Music and Small Goods Lessens Need for
nvassers.
ANU'I‘HEH interesting expression in the same direc
tion as the one in the preceding paragraph is that
of the head of a retail house, who says: “I helieve that
the sheet music and small goods lines would prove an
asset to any piano store and would help to carry the
everyday expense account. I don’t believe that the
objection to the sheet musie department on the basis that
too much money can be tied up in it is logieal, for I do
not believe that there is any more danger in carrying a
well-selected stock of sheet music than there is in carry-
ing player rolls and talking machine records, There is
always danger in any stock if the manager is not com-
petent to select his stock and does not have good judg-
ment as to the demands of his trade; but with care and
judgment 1 believe that the sheet music department is
an asset not to bhe ignored,

“It would be hard for me to estimate how many
player pianos T have sold through prospects picked up
through our music roll department. 1 believe that the
sheet music department would have the same effect for
straight pianos. If people come in to buy musie, and
there is a good, live man on the job, he should he able
to pick up enough live prospects to keep several sales-
men busy. This would eliminate, to a large extent, the
work of canvassers, as the prospeets will come directly
to the store, and they are, in a sense, weeded out, and
some estimate can be formed as to whether they can be
sold at an early date and as to what they will want
when they do buy, A good deal of unnecessary house-
to-house work, all of which takes the piano man’s good
hard cash, can thus be done away with and better pros-
peets be secured in a mueh quicker and easier manner,’?

Says Mail Order Houses Were Allowed by
Dealer to Cut in on Sales,
“ E firmly believe that the dealer who sacrifices his
small goods department for the piano end of his
business makes a serions mistake,”” said a party who has
given every phase of the music store serious thought.
“The fact that the small goods business has gotten away
from the dealer, in recent years, is due to two causes,
First, the dealer has not given the attention to the small
goods husiness that it should have received, preferring,
apparently, to devote his time almost exclusively to
pianos, being lured into this by the prospect of the
larger sale, Second, in the selling of small goods he has
not always heen content with a reasonable profit upon
them, with the result that his small goods business has
gradually drifted away from him and has heen absorbed
by the mail-order houses,  For instance, a dealer who
paid $30 a dozen for violins often thougat nothing of
charging $15 for a single one of these instruments,
“Then along came the mail-order houses, which pur-
chased the same grade of violin at ahout the same price
per dozen, and listed it in their catalogs at $5 or $6
each, and hy constant advertising they eventually se.
cured the business which should have gone to the
legitimate dealer in musical instruments. This not only
applies to the musieal instrument dealer in the small
towns, say of 10,000 to 15,000 inhabitants, but to the
dealer in other lines of merchandise.
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“‘My opinion is that the chief trouble has heen that
the dealer has confined himself too much to the sale of
pianos, forgetting that in neglecting or cutting out
entirely his small goods and sheet music he has not only
deprived himself of splendid means of drawing trade
to his store, but he has also deprived himself of depart-
ments which, if properly condueted, would pay all his
expenses. I know that when | was travelling a great
deal and meeting the dealers | often asked them why
they did not pay more attention to the small goods end
of their business, and tried to educate the dealers up
to the idea of devoting more time and attention to the
small goods, As g result some of them took my advice,
paid more attention to this line themselves, or hired
competent help to look after it for them, and, later, they
told me that the small goods practically paid all their
expenses, besides being the medium by which thejr piano
business was greatly increased,

““Too often the degler looks only at the immediate
profit made on his wares and does not see the future
value which the sale of 4 small article has. He does
not always figure that a customer brought into his store
to-day for a violin string may come hack to-morrow or
next week or next year for a violin, a talking machine,
a piano or a player piano,

“To make a small goods department a success it is
merely a matter of the dealer giving the husiness some
study and attention and educating the public up to the
fact that he has a musie store in the fullest sense of that
term.  Many piano dealers of the present day look upon
small goods with much the same eyes with which they
used to look upon talking machines,

“When the talking machine
ness most of the piano dealers spurned the idea of earry-
ing them, and yet the public was so educated in this
line by constant advertising that to-day there is scarcely
a dealer in the smaller cities but what carries them, and
many of the largest houses in the large cities which a
decade ago laughed at the idea of carrying talking
machines not only carry a big line of them, but are also
finding them a big source of profit.

““What has been done with talking machines can, in
A great measure, be done with small goods, The dealer,
especially in the small towns, who will lay in a good
stock of small goods and sheet musie and give these
departments his personal attention or hire competent
help to look after that end of the husiness, and who will
give his small goods and sheet music a fair share of
advertising, along with the pianos, T helieye will build
"p not only a profitable husiness in these lines, but will
also find that he has secured an excellent means of in-
creasing his piano business,”’

The Ukalele Demand.

DI'RINH the past few months there has been evidences

of an active demand for the ukulele, which has re.
cently come into vogue, These instruments are meeting
with a ready sale, due in g measure to the fact that
numerous ukulele orchestrag, private troupes, ete,, are
being formed, Added to this the talking machine com-
panies have issued a number of records of unusual ex-
cellence, and several troupes are now touring the lead-
ing vaudeville circuits, featuring the ukulele,

first came into the Iusi-
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HOUSE OF CHAPPELL
Establised 1811

NEW PATRIOTIC SONG

—= A TRIOTIC SONG

“WE'LL LOOK AFTER YOU” (Faul A. Rubens)
(A Song of Thanks to Those who are Helping the Country).
Published in Two Keys—F (C-F) and G.

Price 60 cents. Dealer’s Sample Copy, 12 cents.

NEW ARRANGEMENTS OF

“’TILL THE BOYS COME HOME” (Ivor Novello)
(Keep the Home Fires Burning).
Octavo Number for Male Voice Quartette, or Chorus (T.T.BB.)
Octavo Number for Mixed Voice Quartette, or Chorus (S.ATB.)
Price, 15 cents Each.

THE SELLING NUMBER. TWO POPULAR SONGS. NEW IRISH SONGS.
“THE PERFECT SONG.” “THE LAND OF THE LONG | “STEPPIN’ %OWN ALONG
AGO.”

”»
JOSEPH CARL BREIL. THE ROAD.
LILIAN RAY ALEC WILSON.
The Love Strain or Theme from Two Keys, C (C-E) and D.
Crillal'e “LOVE'S GARDEN OF
“
“Birth of a Nation.” ROSES.” MY OURNEEN
HAYDN wWOOD. - b
Published as a Song (Three Keys), MAC SHANE O'NEILL.
Piano Solo, ete. In Keys to Suit All Voices. Three Keys, Eb (C-Eb), F and G
Price, 60 cents. Price, 60 cents. Price, 60 cents.

CHAPPELL & CO., Limited, 347 Yonge Street, TORONTO

Also at LONDON, NEW YORK and MELBOURNE

Messrs. BOSWORTH & CO Beg to present especially two Novelties for the Piano-

+ forte. They are gems which will be easy to sell,

LAURENCE STURDY

ritish composer. A splendid Cinema. picce.
Tempo di Gavotte. (Moderato. )
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Piano Solo. Violin and Piano. Orchestra.

1 C
AN, Intermezzo.  FRANCIS BYFORD
Ca A most striking characteristic piece by this young and popular British
® composer. Most suitable for the Cinemas, etc,
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TO THE TRADE.—We shall be grateful if in all cases of Dealers receiving answers from Collectors that works of ours are
R.P. or “Out of Stock " they would kindly send us these answers 1o be verified.

BOSWORTH & CO., 8 Heddon Street, Regent Street, LONDON, Ww., ENGLAND
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REVIEW OF BOOKS ON MUSICAL
SUBJECTS.
Who's Who in the Theatre, by John Parer:

A new and revised edition is just out of “Who's
Who in the Theatre,” by John Parker. This hook is
primarily intended to he an universal hiographical dic
tionary of the more prominent persons connected with
the stage, and is of interest o the music trades
closely are music and the theatre conneeted, The work
has bheen carefully compiled and edited by Mr. John
Parker, who is well-known as a relighle authority on
matters relating to the theatre, and also as a contribu
tor of some notahle biographies to the famonh Dietion
ary of National Biography

A feature of this third edition is the
dealing with biographies of the
ment world under the heading **Who’s Who in Va-
riety,”” and other information such as a list of plays
attended by the King, making it a volume of 1,150
pages.  (Published by Sir Isaae Pitman & Sons, lad.,
London, England, at 10 shillings sixpence net
“Living Music,” by Ancliffe :

An interesting work in fhe Joseph Willinms series
of handbooks on musie, s a popular introduction to
the methods of modern music, entitled “Living Musie,”
by Herbert Ancliffe, The various chapters deal with
the study of modern music, showing the necessity of
new methods; the birth of the new musie; the early
Years of modern music ; adolescence and some later in-
fluences ; the elders of to-day: Elgar, Strauss, and De
bussey ; the young men of to-day; programme music ;
some progressive ideas of opera and music drama; mod-
ern choralism ; religions music modern tonality and
harmony ; modern instrumentation ; musical eriticism ;
a chapter on songs

The aim of the duthor has been to supplement with
more recent information the many  hrief
cently issued.  Without hothering about dates and so-
called historical facts, the composer indicates in 4 man
ner to be understood Ly the general
existing currents of music in its more ious aspects,
(Published hy Joseph Willinms, Ltd., London, Eng., at
2 shillings sixpence net,)
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WEST & CO. NEW ISSUES.

The following new issnes have
West & Co., London: A two-step and fox-trot, *The
Early Bird,”” by the popular compao Norman Ken
nedy, and “The Dixie Bazaar,” by Le Alleyn, both
catehy numbers with catehy little pages ; **Shall we—1?""
a taking fox-trot by a clever new Jack
Strachey; “Lace and Lavender,” intermezzo, by Guy
Jones, and “‘Summer Gladness,” promising waltz
song by Harold E. Seott,

This firm’s Zo Elliott success, **There's a Long, Long
Trail,” a splendid production, is now being played by
orchestras and is recorded for talking machine owners,
appearing in this month’s list us Edison record No, 2835,

List No. 1., comprising new orchestral arrangements
of West & Co., is out, and it includes the following
items, prepared for hoth full and mall orchestra :

New Moon (Intermezzo ), (Montague Ewing) ; Danee

been received from

composer,
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of Delight (Prize Waltz y (Graming Brine ) ; The Fir
wan’s Frolic (One Step), M Day )i Lace and
Lavender (Guy Jones) ; Shall We
(Fox-trot i Penitence (Morcean & En
trlacte), i There's a Long. Long Trail (%o
Elliott ) ; Paddy’s Outing (Twe step), P ¢, Holiday ;
Dear Soul (Waltz), (C. B. Yearsley) ; The Girl at the
Lattice (Danee or Entracte), Douglas Bedwell) : The
Swan-Maiden (Waltz), (. Vandendyek) ; The Giel in
the Box (Waltz), (¢, B Yearsley ) ; Hoppy  Herbert
(Onestep), P, ¢ Holiday ) ; Jumping Jim (Ragtime
(Celian Kottaun) ; Lo Grand Prix (Waltz),
(Maurice Wyvern ).

A GROUP OF GOOD NUMBERS,

The Journal has received  specimen copies of some
excellent new jssues by Ascherberg, Hopwood &
Crew, Ltd., London, tWo most interesting ones being
“Your Heart Will Know," by Jack Drummond, and
“Farewell, My Soldier Boy.* by Dawson Ross, In “
ew of these numhbe Musical Opinion says: An
pressive song, not devoid of some sign of inventive
ness, is Jack Drummond s “Your Heart Will Know.'
Here wedded to an eminently singahle melody we have
an accompaniment whieh helps to emphasize the emo-
tional nature of Leslie L. Cooke’s homely The
touch of melancholy given to the main theme loaves no
feeling of dismal monotony, the melacholy here de
picted being of the sort which shows a hae ground of
warmth and kindness,

March-like
My Soldier

Crask:
(Intermezzo ),
. Jack Strachey

(Guy Jones

Kollick),

Messrs,

VEerses,

in its tread is Dawson Ross’s ““Farewell,
Boy,"—a song which, despite its sorrowful
lines here and there, containg some thrilling and in
Spiring passages; as, for instance, those making up the
latter half of the refrain ;

"Tis hard to Jot you go,
But oh, my love, the joy
When you come marching homeward,
Farewell, my soldier hoy
The others are “Tommy’s Mail Day,”” hy Phyllis
Nash, depicting the soldiers” appreciation of the little
news items from home; the already popular “*Mon
Coeur est Pour Toi,"" 4 melody for the pianoforte, hy
Lao Silesu, composer of “‘Un pen d' Amour; and
“Memoire Triste,” waltz intermezzo, by Leslie Stuart

POPULAR MUSIC RATES ADVANCE,

A despateh from New York says a raise in popular
music prices is imperative, At least one New York firm
has already  announced an advanced price, effective
March 31. The reason given is the inereased cost of
colored inks, paper, and the other items making up the
cost of produetion,

A MISTAKEN IDEA.
Some retailers imagine that they must cut prices on
goods that they advertise, On the contrary, the leading
retailers in this country do mot emphasize eut prices,
but call attention to quality first and price afterward.
They argue “good values for the money'" rather than
“'goods given away,’’ and it is noticeable that they get
the cream of the trade,
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The SECRET

-
-
: A PARCEL OF : w“
- 2 of our Empire's greatness is the loyalty of con
- .
g its men on land and sea
g SELECTED SAMPLES
M DANCES The Greatest Sailor Song is ley
- — . ”
= New Moon (Intermezzo) Montague Ewing “The Lads in Navy Blue
: Dance of Delight (Prize Waltz) . ,Gramina Brins
H l]hv Early Bird (Fox Trot). .. Norman Kennedy By Harry Dacre
-ace and Lavender (Intermezzo) Guy Jones 2 o oe a
H The Fireman's Frolic (One.step) . .M. Crogke B and his LATEST Optimistic Ditty goes Thus Ltd
. The Girl in the Box (Waltz) C. B. Yearsley “ o ”»
. Paddy's Outing (Irish Two-step) . .P. C. Holidus All The Clouds Will Roll Away hea
x  SONGS— REFRAIN. Tempo di marcia, Tor
One Voice Alone C. B. Yearsley -0t e oo T - . - on '
Summer Gladness Harold E. Scott o' T B 5 Zr—t— 7= — —
ove of Mine Hilary Vaughan 6( o o.,‘: ‘I:‘J N = tj -
Wert Thou the Sun Oswald Anderson . i e b i o was
The Summer is Sweet .Herbert Matheson When allmerluunm».wemllrdn-way, boys, W ~|m|lsdy‘lm)‘!,"“vp hoo- and
One United Front - +..Chas. Bradwell "o
Your Love for Me. .. X .. .Frank Rex al
To the TRADE: These 14 copies will be Mr
mailed post free, for $2.00. time
We commend our offer with the utmost confi- ay,” boys! I e - 'ty.bo-dy will lend ‘& hasd To ongl
dence, believing that dealers will find a ready busi
market for each of these numbers, ) e - T A
‘ == — e e 4
e TP X - LE— N H -
A B304 e s od
help his na- tive land, Al the clouds will roll a way, taine
RATH BONE Sing this twice and forget it—if you can! new
PLACE Price 2s. net, Sample Dozen (Novelty Rate) for $2 L::l'. L
WESTCQ OXFORD ST, W Cash With Order. g
—— — We are the publshers of “ Your eyes have told me s0” and “The magic s
5181 REGENT “Wisiusico. ox..onpon of your voice,” and all songs by E. Carr Hardy, Homy
= NIGHTINGALE & CO. Burn
101a MORTIMER STREET FTR LONDON, W sure t
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WINNIPEG MANAGER, WHALEY-ROYCE
& CO,, VISITS HEAD OFFICE.

Activity in Made-in-Canada Band Instruments,
Mr. Frank Smith, Western manager of Whaley,
Royee & (o, with headquarters in Winnipeg,
spending ten days at hig
one

has heen
firm’s head office i Toronto, on
of his periodieal visits.  Mr. Smith
m the West for five years, is anything
about present or expected conditions in
A large pe

who has heen
but pessimistic
his territory
entage of last year's bumper “rop is not
threshed yot, Jot alone marketed, and this ensures a fur
ther flow of money into the pockets of Western furmers
Mr. Smith also referred to the solid growth of business
as reflected in plans of Eaton’s and othey large firms to
spend several millions of dollars on enlarged premises
and equipment in the
Mer. Swith, who is used to constant activity,
impressed with the
where the

next few yeurs

was inueh
Torouto fuctory,
and band insten

busy scene in the
drums. hugles, frumpets
ments are made

In calling the public’s
m-Canada®  hand
Herhert 1,
net player in the
for many e

attention to Imperial ““ Made
Whaley, Royee & (o
Clark, recognized as the Qe
world “Tmperial ™ Cornet
ars. and he had every make in the world to
Chas. Savage, cornet soloist Q. O.R. hand
22 vears | have hoen playing an ‘I
I cannot find words
the degree of satisfaction 1 have had using * Imperial’
Cornets.”  Max Andrew, cornet soloist, 48th Highland
ers” hand, says: “My many vears of hand and orehes.
tra work gave me opportunities of trying mstruments of
every reputable make and I have never
et that pleases me as well as the “Imperial.* **
Mr. €. Mathias, of the Bell (0.’ sheet
tiusic and small goods department, has Joined the Wha
ley, Royee staff

CHAPPELL NEWS BRIEFS.

Mr. Walter Eastman, manager of Chappell & Co,,
Ltd., New York, recently visited his firm’s Toronto
headquarters, 1y company with Mr. Roberts, of the
Toronto branch, My, Eastman had o ““go’" at ice hoating
on Toronto bay, which he enjoyed immensely

After finishing his eastern trip, Mr. T, D, Thompson
was forced to he absent from husiness owing to illness,
and Mr, 1. Culverwell, of the Chappell New  York
branch, is making the trip through Woste n Canada.
Mr. Culverwell, who lived in Winnipeg for quite a
time, is wel] known in the West, and is one who is thor-

nstriments,
say test cor.

played an

“roose from
Says: " For nearly

perial” Cornet adequate to express

seen any other
co

formerly

onghly versed in the intricacies of the sheet music
husiness,
An announcement of importance has just reached

The Journal to the effect that Chappell & Co, have oh.
tained the sole Canadian rights for the most promising
new Ivor Novello song, “Laddie in Khaki.” This num-
ber has good words and is tuneful throughout, Ivor
Novello made a name for himself in almost every home
in this country through his ““Till the Boys Come
Home,” which is also known as “Keep the Home Fires
Burning.” The new “Laddie in Khaki’' is practically
sure to go ‘‘hig.”’

A specially selected list of songs most suited to the
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different voices has been issued hy
pell.  These listed under the headings Soprano,
Mezzo-Soprano, Tenor, Baritone, Humorous at e
Piano, ete., and Voeal Duets They are classified so as
to enable the to seleet at 4 glanee a
few songs of undoubted wmepjt and should prove very
helpful to both deglers and the

the house of ( hap
are

teacher or singer

musical publie

NEWS AT ANGLO-CANADIAN HEAD-
QUARTERS,

Battalion has adopted as its official re
cruiting song, “There's Fight Going On, Ape You in
it by Jules Brazil The publishers, Anglo-Canadian
Music (', report that the sales of this pie
the 5th thousand,

The 20411

are now in

Enoch & Sons’ new voeal publications, for which the
Anglo-Canadian firm are Canadian
All in a Lily White Gown
the Lady Eaxthope Martin
Brave Eyes (Danald

representatives, are;
from The Philosopher and
+ An Hour Ago (Bl Hud
Crichton Devon Men
(Charles Villiers Ntanford) ; Homs land of Mine Gerald
Kahn) ; My Wish (Arthur Rosse) ; Look Up from the
Darkness (Adelina de Lara (Maud  Wingat, ) ;
Souny (Arthur Meal, i Stavlight and Livelight (Waltz
Song from The Philosopher and the Lady (Easthop
Wartin) ;: To Those Who Love 1's Herbert Mathegon

The Elkin & (o, new Instrumental numbers gpe "
Scolt Baker (Pf. < Jacqueline;: i, Scott Baler (pf
Ponchinello; Sip Edward Elgay (Organ), Ros
Nir Edward Elgay (Full Seope), Polonia; Sir Bdward
Elgar (Vio and P Nir Edward Elgar
("Cello and Pf. s Nir- Edward Elgar (Pf,,
Organ, and Bells qd lib.), Carillon ; Ronald  Dyssek
(Pf.), Three Pianoforte Picces; Brian Hope (Oreh,),
Contemplation ; Paul Wason (Pf,), Naiad; Paul Mason

Pf.), Sprite,

Among the reviews of new music in the British press
appears this sketeh of some Enoch numbers: W, have
A copy of the up-to-date version of Fredepick Bevan's
famous son 7, Admiral’s Broom, to which Frederick
E. Weatherley has added words bearing on our navy of
the present day and its achievements, whieh cannot he
considered to suffer in comparison with those of its pre-
decessors under the great soldier-sailor, Monk. The song,
in its present form, should « tainly meet with renewed
We have also First Song Album, by Jack
Thompson, whieh contains five songs, each of which is
melodious, without being in any way novel. The same
composer is also responsible for the musie of Just for Me,
words hy Clifford Grey, which is a pleasing ballad in
spite of the fact that the composer has adopted. the de.
vire of doubling the vojce part in the treble and hags
part of the accompaniment, Singers of duets are pro-
vided with Down in the Forest, written hy Harold
Simpson, musie by Landon Ronald, for soprano and
tenor, and a truly dainty duet, Golden Bird, music hy
Haydn Wood to the words of Ed, Teschemacher, for
high and low voices, The Grey Watch, words written
by P. J. O'Reilly, musie composed by Donald Crichton,
deals with the work of the navy and the spirit of Fran.
cis Drake, and is a vigorous song conceived in patriotic
vein; Men of London Town, words by Alarie Templeton,
music hy Easthope Martin, is eulogistic of the martigl

Son )

: Rest

nary ;

« Rosemary ;
Rosemary ;

Success

—




56 CANADIAN MUSIC TRADES JOURNAL

spirit of the men of the metropolis by the same com
poser, to the words of Helen Taylor, we have The Crown
of the Year, a bright and Joyous ditty ; Good Luck, writ
ten and composed by Lewis Barnes is a melodions and
well-marked song; Evermore, words by Huntley Trevor,
music by Brenda Gayne, is an effective, music ianly song
Then we have a charming set of 7w wly Popular French
Nongs and musical games for children, arranged by
Helen Taylor. 1In pianoforte music we find Caprice Im
promptu, hy Madam Chaminade, Op. 153, a typieal ex
ample of her work; a catehy, well-marked quick step
Fricnds in Peace and War, by F. 8. Salaman: and a
capital, danceable waltz entitled, Ay Pays des Amours
(In Lovers’ Land hy Georges Latour

SHEET MUSIC BRIEFS.

Mr. John Abbott, of the publishing firm of Francis,
Day & Hunter, London, England, has been visiting New
York and took the opportunity of spending a week-end
in Toronto, where he was vegistered at the Queen's

A despateh from England announces the death of Sir
George Clement Martin, organist of 8t Paul’s Cathedral
since 1888, He was horn in 1844, and was a composer,
most of his works being sacred music,

Mrs. P. A., writing to Good Housekeeping Magazine,
says: *To prolong the life of sheet music | attach a two
inch piece of transparent gummed adhesive tape to the
lower corners instead of bending them back. 1 had not
realized that it was a ‘Discovery’ until a man in a musie
store suggested my having the idea copyrighted, as he
thought it a good one.”

NEW MUSIC g, mer

1520, “Our Commander March. By J. W, Chadwick, Toront
God Will Defend the Right
1. Bi

s, London, Eng
ic by John O, Lawrie
n, Ont

1

1 Entente Mare
ector Drolet, Montveal, Que
Ninety -Seventh The Fighting Song of the
ords and wusic by F. M. Hutsell, R. 8. Adlard

o Kuipire Patriotic Song

Words and music
o, Ont

ldiers’ Song Book, Com

Song. By Helens Me

Dougall, Montreal, Que

Continued on Puge

Established 1852 Call Telephone M, 55

Musician’s Demands

Satisfied in every way at our store,
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't torget, too, our expert repairing,

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng.
Pellison Blanchot & Co., of Lyans, France.
J. W. York & Sons, of Grand Rapids, Mich

35 St. Lambert Hill - Montreal

Music Offerings for

3 SONGS BY A. E. MacNUTT

All popular—all quick movers

We'll Never Let the Old Flag Fall (88th thousand).
By Order of the King (13th thousand).
P'll Not Forget You Soldier Boy (3rd thousand).

OUTSTANDING SONGS YOU SHOULD
NEVER BE OUT OF

The Grey Watch i 4 was . Crichton
Good Luck ......., Barnes
Little Girl in Belgian Blue . . .. .. s . Brazil
Spring Flowers and Summer Roses ... ... . ... McGeoch
Two More Miniature Songs ..... ++svsvees. Nutting
“Till Belgium's Wrongs are Righted ........ Adamson
Somewhere in France ....,. A e Ivey
Admiral's Broom ......

nd Gentlemen

ing to Me Thompson
The Call to Arms TR Thompson
A S R pren Maxwell
Somewhere a Voice is Calling . . Tate
Some Day Your Voice Will Answe . ... Virgo
Little Red House on the Hill. .. ... .. . . | La Touche
There's a Fight Going On, are You in It?. .. .Brazil
As | Went A-Roaming .................. ... Brahe

Sheet Music Dealers

PIANOFORTE NUMBERS OF MERIT.

Many of your clientele will be pleased with these:
Rosemary .. ] -+ Sir Edward Elgar
Crimson Sunset ‘e coooo ). A Meale
V.C. March (introducing Michael O'Leary)

Silver-Cloud . 2

Valse Caprice
Capricante . ,

....... Wachs

STANDARD BOOKS THAT YOU CAN
SELL STEADILY.

Bellairs' Pianoforte Primer.
ellairs’ Pianoforte Technique,

(Mnr'(’:,l\uh\'ocul Method.
sechl’s New School Progressive Piano Studies.

The Studio Series—in 6 booky. =i

Practical Hints for Students of Singing. By Liza Lehmann,
acfarren Scale and Arpeggio Manual for Plar

Fontaine Scale and Arpeggio Manual for Violie:

Theo. Bonheur's Pianoforte Tutgy.

Anglo-Canadian Music o

Limited

144 Victoria St. - - Toronto
. Sole Agents for
Edwin_Ashdown, Ltd., ‘Enoch & Sons, Leonard & Co,,

Elkin & Co., J. H y and other Houses
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New Music— continued from Page 56

0. CT0-R0-NT-0 March Song.  Words und music b
Keol, South Poreupine, Ont
185 808" Send Out Soldiers Patriotic Recruiting Song
Words and wusic by W, H. Band Arranged by W, K. Vincent. W
H. Band. Port Dalhousic, Ont
Bo-perp ong. By Chas. L. Couke, Richwrd Whiting
and Ray n
8135 Nay. Nay, Puuline Song Wards by wig Hurt
Music by nd Wylker
11154 One | Dear Old Iyd Song Words by
Stunley Murphy.  Music vy L Murshall
1159, Allie Vrranged by Marold Geant,  Mus
grave Rros ) Ont
1360, * King Will Be Proud of Cunuda Conadian Militar
Nong conprds by B. G. Nwith,  Moxle by Frank Eboro) ronty, Oni
11365, anada T Hear You Calling From the Musicul Comoedy
Hells of Boo Lao Lyries and by N Fraser Allon, A Cox &
Co Ont
66, " Beautiful Tsland of Hoo Lo From the Musical Comed
Welln of Boo Loo."" Lyvicw and musie by N er Allen, A Cox &
Co., Toranto, Ont
Chromatic Seale for the Clarinet Musical Chart), W
1, O
We're Going Home to Mary Patriotic Harr
Whaley, Roser & Co., Liw '
'l Miss the Girl Flie the
Oversens Battulion, Kingston, Ont Tohn
Arranged by Charles £, Milner T Harte
m
7 Gond_Luck to Johmny Canuel Song Ger
Knight,  Musie | Hare ox & Co
o Kitehener by & Bawforth b
B.M Bamforth, Arcols, Sush
i % of the Princess Put For piane, By A «
i, Ont
A T Fonetre Seronude ox ot meladie do . Hor
n. Huarmonisation de Lacien iR Beluiv,  Mon
May Bells Three Stop. F, H, Low Op, 55
Twilight Shudows Rey Pranseription By ¥, w
LANB. *Recoss Mureh two-Step. By Hurey 1. Lincaln
MARCH PLAYER ROLLS ISSUED BY
To the prices quoted below 20
18 added for Canadian delivery
METRO-ART (88.NOTE, HAND-PLAYED)
202586 Come On Al Fox Trot.  Eghert Vi # .50
21 hnisy Went und Told On Me,  (Gonrge
o3 Honolalu Louw. " Song of Huwait,  He it "0
J2 Old Fashioned Garden in Vieginia enry 1 Murshall d
248 Polonaise from Boix Godounow. 5 Moussorgky 1
538 Tosen,  Seleetion Puceini 1
440 Perdit Waltz Frank W. McKo .
514 Valse Annette Lional Haxtor
542 What's the When You Huven't ot
¢ Girl to | Winthrop Brookhouse
416 1t Flowers Could Speak, Manu fuces #5
Y2308 Bomewhers a Voice. in Calling, Arthar b Tate 50
Wonderful Mother You'd Be, Al Piantadosi

METROSTY LE-THEMODIST.

HO2436 A Pizzy Fox Trot Medles Introducing: (1) 8q
gomebody: (2) Hill wnd Dale: () Underee
Btars: (4) Good Ol Days in Alubam

of Some
nd

02416 Avound Fox Trat Introducing
Comes 5 (2) When the Right
Aong: (8) Here Comen Taotwie, Herman Finek (]
I2402 A-Buartier, One Btep Medley, Tuttoducing: (1) When
Old Bitl Builey Plays the Ukalolo: (3] Kinky: |
'm Simply Cruzy Over You Populur Rug: (5)
When Old Bill Builey Plays the Ukalete: (g Mother 1,00
103362 Don't Bite the Hand That's Feeding oo One Step,
Jimmie Morgan 0
ata8 Hones Bunch. Fox Trot,  Dan Casler 50
Y2046 Tx There Still Room for Me th the Ol Apple Troe i
One Step.  Maurice Abrahams 50
Y0204 1 Think We've Got Another Washington and Wilson is
Hix Numg Btep.  Geo, Fairman
412 Kungaroo Hop, Trot.  Melville Maorris 10
Katinka. Sl Tutroducing: (1) Tn u Hurry
Katinkn; (3) Rachety Coo! (4) Your Phors
Want to Marry o Male (6) Ruchety

Quartette
W I

Arr. by Hermann Avery iml 1.00
2418 Loading Up the Mandy Lee Step. Henry 1. Mar

shall 4“5
MI2428 Princess Pat Waltres. Tntroducing: (i) Love ix the Best

of All: (2) Allies: (3) Ball Aet TIL: (4) Nespoli

tan Love Bong; (8) ANl for You: (8) Lavt fo g1 Bext

Of AL Vietor Herbert 7

4 Bongs of Beotland. Tntrodueing: (1) Tl Hells of Seot

iund: (2) Campbells Are Coming: (3) Con ng Thro'

the Rye: (4) Highland Lad, My Love Was 5

Loch Lomond; (6) Who'll be King but (har

Honnie' Doon: (%) Edin

Lords of Convention

Under My Plaidie: (12) John raon, My

Devil Among the Tailors: (14) Keel Row

Lang Syne y 1.00

rtost G ion Walts. Wm, H. Rees a5

nhauser, ri.  Richard Wagner 1.00
102396 Undern Fox Trot.  Horbert Spencer 15

nnoum«mnmonxﬂ (*“Popular Bdition''). g5¢ Each

T Waltz. Arthur Lange.

3 of & Dreamer Com, "
G288 Hello, Boys I'm Back, One Harry von Tilzer
G284 Kol Nidrs H. A, Russotta
1268 Paradise Tsle. Henr Kailimae.
Return of the Regi h. Edwin E. Wilson
When Tt's Orange § ossom Time in Loveland. One Step.  Arthur

Lange.

SOLO-ARTIST RECORDS AND SOLODANT
ROLLS FOR MARCH.
ew Player Piano Music by The Otto Higel

Co., Lad.
SOLO-ARTIST RECORDS

2244 to Old Kentueky (Tuylor). Son $ 70
" n
' Waodfurde ¢ nden India Lowe R
Parker Song -
tyne Halla
of Balluds No. 1 Introducing: (1
2) Gione Are the Dy Come Hack
n June 1.
4 (1) Bing Me to Sloep (Grons Absent (Motealf 85
2 Until (Randerson ) Ballude h
2203 Walte Entrancing (Lol i From \lone at "
Y2184 Were T a Bird, Op. 2, No. 6 {Hensele 70
SOLODANT MUSIC ROLLS
12288 Kl Ohoclo Villoldo Tango Argenting L] 5
012254 E1 Otario (Motalls T
" W Hlusion  (Neye 0
2484 U'm Simply Crazy Modley Onestep,  Intre
ducing Ty
Love's Sighs (W (Soupirs @' Amour), Vil
Midnight Chimes vers g
Mi Ricurita (Freire 7
4 One Step Medley 2 Introducing 1 Is 7 Ll
Room for Mq ath the Old Apple Tre ) Don'y
Rite the Hand That's Peeding Yo Come Rack
Dixie 7
12444 Punama Pacifie Drag (Edwards ¥ Trot Medley In
troduciy oy Me 70
012488 Piney Ridge Step,  Introducing
Southern 70
Playod by o Miliy Hand ( Moy March 8o ' 0
b woke Me Back to Ol Ontario (Gammond) Ballud,
12463 You'd Never Know That Old Home omd s Mine (Don
wldson). Fox Trot )
BTAR MUSIC ROLLS26c. each Retail
X177 I'm Looking for 4 W arm Spot (Leslic & G ther) One Step Med
Introducing *“Where the Hudson River 1)t
X178 Tuke to the Midnight Cuks Walk Ball (Cox r & Abrn
hum).  Fox Trot
X170 Sail on to Cevlon (Paley). Song
180 1t You Only Had My Disposition (von Tilzer) One Step
X181 | r Nong.
X182 Meyer). Son
X188 Mather Yo Ballade
X184
X185 & Springer) Hewitation Waltz
X186 in the Days of 1860 (Yon (Loved & Yankee
Soldier Boy) One Step.

DECALCOMANIE TRANSFERS
ENGLAND.

Globe Decalcomanie City
nounce that they ape Canadian and Ame
for one of England’s largest Decaleomanie
that the trade ean depend upon the very
of work. The development of
and sale of

MADE N

NI, an-
An . agents
houses, and
highest grade
talking machine trade
as well as the growth of
business in new and second hand pianos and players,
reated a wide demand for these transfers among
retailers, as well as among manufaeture

Globe Decalcomanie (', specialize on transfors for
the musie trades and offer, free of charge, designs and
Suggestions to prospeetive buyers. A line of price trans-
fers for placing under the lids of pianos is a specialty
that they report in good demand, and in which the
Canadian trade should he interested,

of Jersey

o

record eabinets,

has

A recent trade visitor to Toronto was Mr, Chas, Biehl,
of Galt, who speaks encouragingly of husiness conditions
in his town. (jalt 's factories are working night and day,
seven days a week, turning out munitions, and the en.
listments for overseas service there show g substantial
figure. Mr, Bieh carries New Seale Williams and Co.
lumbig lines, for both of which he helieves the coming
spring and summer months will see goodly volume of
Trade in his record departmentis reported hrisk.

sitles

A petition for
Hurtean-Williams

winding up order has heen made for
& Co., Ltd., Montreg],

e
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REPUTATION |

30 years of constant and honest effort have firmly established
the reputation of

The Mendelssohn Piano

Neither time nor money have been spared in making The

MENDELSSOHN the high quality piano it is to-day.
Canadian Musical Instrument men have found the Mendelssohn
a money-maker and many of our best dealers to-day are those
who bought Mendelssohn pianos 25 years ago.
The Mendelssohn represents greater value to-day than at any v BRWARE
time in the history of the business.

A few reasons why the dealer firds the Mendelssohn easy and profitable to sell:

Attractive Designs Responsive Action

Quality of Tone Remarkable Standing in
y

Tune Qualities
Beauty of Finish
Reasonableness of Price

STYLE “D PLAYER

THE PROOF - Most convincing proof of our statements regarding quality and value is to be
—— found in reproduced copies of letters from Mr. A. W. Sullivan, who purchased
26 years ago this month and Mr. W. S. Guest who received a Mendelssohn player in January 1916.

30 years ago—right now in 1916 the Mendelssohn has given and continues to give SATISFACTION

d the Me by

tending purchaser, and wish you personally evers sue

Yours truly
wed ARTHUR W, SULLIVAN

Signed V. 8 GUEST Sigy

In February i
age of the
a satisfactor:
We repeat t
obtain the g

e of the Journal we stated our intention of securing a greater percent-
and player trade by giving extra value. Already we have had
ponse and apparently made good.

the ler who handles THE MENDELSSOHN LINE IN 1916 will
ever offered

The Mendelssohn Piano Co.

110 Adelaide Street West
Toronto - - - Canada

STYLE “F' LOUIS

tor
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WINTERING IN F LORIDA.

Mr. John E. Hoare. president of the Ceeilign Co,,
Ltd., Toronto, is enjoying a much-appreciated holiday in
the South,  With his family, Mr. Hoare went to Florida
in February and PUPOSes. remaining until the end of
the present month Iu writing 10 » Toronto correspond
ent, Mr. Hoare said; ** We are having a good time down
here,  The weather is just like June in Ontario, with
trees and flowers all out i full bloom. It js 4 delight ful
change from the northern  weather, " concluded My
Hoare, who will be back fully refreshed and reinvigor
ated ready for an active business campaign in manufae
turing and marketing Cecilian planos and players

BOUGHT SITE IN NEW YORK.

The Otto Higel Co., lue., of Buffalo, N.Y
building a factory at New York, ace rding to the follow.
ing item from the New York Times :—

“The de Peyster estate has sold through JJ
Davies the hlock front on the south side of N
nue, hetween Brony Boulevard and Bullard
consisting of twenty-two lots, with a frontage of
on the Brony Boulevard and Bullard Avenue,
Otto Higel Company,

purposes

Clarenee
cid Ave
Avenue,
275 feet
the
Ine., of Toronto, Canada, and Buf
falo, N.Y, manufacturers of player piano actions,
“The buyer will immediately start the erection of a
five-storey fireproof factory covering the entire plot that
will give employment to 500 people,  The plot has been
in the de Peyster family for oyer SIXtY yvears.  The
h Company and Joseph P, Day were associated as

to

WAR TIMES AND PLAYER PIANOS,

In a letter written by My, W, F. C. Devlin, a direc.
tor, and sales manager of the Martin-Opme Piano Com-
pany, he states that, while war conditions have curtailed
the output of their factory, player piano orders have
held up in quite an exceptional manner, Striking an
average from the tota] output of all the manufacturers,
this firm estimate that this branch of the business had
assumed, before the wap, proportions of only ahout ten
per cent. of the whole in Canada.  The Martin-Orme
Company now report that, during the calendar year of
1915, their player orders show a proportion of over 24
per cent, of the whole, Needless to say, they find this
very gratifying, and My, Devlin’s hopes are high that
this percentage will run- even greater during 1916 on
account of the popularity of their new player designs
and all-metal action, with both dealers and customers,

FIVE SPECIAL PLAYER ROLLS.

The Universal Musie Co, has selected the following

five rolls as heing among their exe ptionally good sellers ;
6290 Good Luck to the Boys of the Allies 30
302288 Keep the Home Fires Burning .60
6258  Royal Canadian March 40
302262 March of the Allies .60
6262 National Defence March 30

S S—
You ean’t horrow money at the
tunities, but you can on what you

bank on your oppor-
make out of them,

TRADES JOURNAL

TRADE BRIEFS.

Mr. G, Y. Chown oF the Wormwith Piane Co., Kings
ton, was a4 recent Visitor to Toronto whepe he was a guest
at the Queen’s

Me. Henry 1 Mason, viee president
manuger Mason & Riscl, Ltd., Toronto
his fivm 'y braneh at W nnipeg

Mr. Frank A, ( hild, hardware merchant of Cochrane,
whose death iy wnnoun el Was a0 brother of Captain W
Allen Clild, of ( hild & Gower, musie dealers, Regina
Captain Child is at 10 front with the 281p Battalion of
Winnipeg

‘We have Just completed onp stocktaking,”” said
Mr. W, N Manning, of th Sherlock Manning Piane &
Organ Co,, London, to the Jdournal recently,
taken our halgnee, Wi well
Past year's husiness Results ape
could expeet,*

The many friends of Geo. A, Patterson of
Co., Ltd., Montreal, brother of Chas b,
are extending

and  general
Is on a visit to

“and have
satisfied with the
JUst as good as we

are

Willis &
of the same firm,
to him their deepest sy mpathy in the loss
of his wife, whicl oceurred on Marelh 2nd, after a bhriet
llness.  She was beloved and respected by a wide circle
of acquaintances, Besides ler lushand, Mps Patterson
is survived by a son born on February 1411 of this year,
Two further men having left 1 cmploy of Gourlay,
Winter & 1, wing. Limited, for seryvie at the front
Mossrs, Joseph Puptl, and George Conely their fellow
employees wished them good luck and God-speed at the
close of the week's work on a recent Suturday, and, as
been their presented  them  with  wpisy
a8 slight 1oken of th I Friendship and remem

has custom,
watehes
branee,

Attractive and Appropriate window cards are always
effective in window display. In the Mason & Risch store
in Toronto is always to he seen something origing| and
seasonable in illumingted curds.  These are the work of
Mr. G. L, Andre, advertising manager, whose office on
the top floor of the building Suggests to the visitor that
I is an art studio ay well as publicity offjee,

l)n-:'nrutilm contractors and lighting engineers have
made a transformation in the Gerhard Heintzman retail
siulesrooms at 41 Queen Stpeet W st Toronto, during the
past few weeks, The entire mterior has been redecorated
and the lighting system changed over 1o indirect lighting,
which gives a soff and shadow loss illumination s advan
tageous for the display of lines like pianos and phono

graphs
Mr. A, L. Ebbels of the American Piano Supply (.,
New York, recently completed a tony of the Canadian

trade. ““The volume of husiness hooked Was quite materi-
ally in excess of the Fusiness for the same period of Jast
year,” said Mr, Ehbels, ‘and shows the Canadian piano
trade to be in good shape. Our great diffienlty just now
is to seenre supplies and the end of price advancey in
a number of lines is not yet,

The well-deserved promotion of Captain Vietor Nord.
heimer was a recent annonncement that
tion to his friends, He now holds the rank of Major, in
the permanent force of Canada,  He continyes for the
present at Stanley Barracks, Toronto, ag (‘nlnnlnmlilw
Officer of the Royal Canadian Dragoons, Major Nord.
heimer is the only son of Mr, Alhe f\'urr”u-inu-r, Proesi-
dent Nordheimer Piano & Music Co., TAd., and a gradu-
ate of the Royal Military College at Kingston,

caused satisfac-

e
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COMPLETE LIST OF STAR MUSIC ROLLS.

X
X

X )

X

X

X

X

X ! d Song
X

X

X

X )

X

N23 Winning Fight (Holzman March

X24 Perfoet "

X From ““The Spong Maid

X %), March S

X of Paradise rlin).  Nong

X28 Little Bit of He Ball),  Sor

X290 The Hunt Club ort "

Xt You'te Than the World 1 Bong

X#1 Violin My Great Grand Dadd Exdman). March Song
X342 Don't Take My Darling Hoy Awny (v aor). Murch Song
X33 Down Among the Sheltering Palis Song

X4 My Little Giel (von Tilzer), March

Xith Silver Fox ‘|,.| i Trot

Xith It's T d (Whiting).  March Song

in in_Hollund

X87T Dainty ll.ﬂ ||| ‘\Iwh—

X8 Winter Nights (Sehwarts)

Xi9 Maple Leuf Forever (Muir), S

X40 Souvenier de Cabaret (Walzman Hositation Walt
er) Song

Graceful Diner

X41 March on_to Berlin Murch

42 My Own Vo R Piantadosi Nong

43 Good-bye Schwartz).  Song

44 Whilo the Bund Played sh Amerieun Rug (Berlin).  Song
45 My Little Dream Girl (Friedman), Song

46 Tennessee (Godfrey). Song

47 Bweat Remembrance (Ellis verie

4R Echoes of Love (Ellis) !

49 Back to the Careling You wmmuux" Nong

2 (Baxter). He m Wi

to Takio (Fis Song
a Tulip and 1 \\ ore n Big Red Rose (Wenrich)

Little Girl (von Tilzer March Nong

I Dream of Old Erin Fricdman) g

It's Nighttime Down in Dixisland  ( Berlin Mareh Song

My Bhip Comes In (von Tilzer), Mareh Song
37 Everybody Rag With Me (Le Boy). Mureh Song
58 Abide With Me ‘\|nuk\ 1
59 Coronation (Holden ?
X60 Amaryllis (Seger) A} |‘~4 Lente
X61 For King I Country Hurkness Mareh Song
X62 El Capiton (Souss), March
X63 Ypsilanti (van Alstyne). Waltz Song

an
X64 Blue Bird (Olman). Hesitation Walts

X65 Hubi (Kollo). Fox Trot

X66 By Heck (He y) Fox Trot

X67 Reuben (Claypoole),  Fox Tre

X68 I'm Going Buack to the Farm (Berlin).  One Step

X69 Little Ford Rambled Right Along, Tho (Gay). Fos Trot

X70 A La Carte (Holzman). One Stop

X71 ¢ Clohnson).  One Step

X72 It's & Long, Long Way to Tipperary (ludge & Williamx), On
Step.

X79 Holdiers of the Queen (Btuart), March

X74 Rule, Britannia (Arme urel

X756 Old Brigade, The (Weatherly). March Song

X76 Be Rritish (Shuttleworth). Mareh Song

X77 Marsillaive, L (Delisle).  Mareh

X78 Princess Patricia March (Waizma

X790 Your King and Country Want You (Rubens). March

X80 When Jack Comes Back (Thompson. One Step.

March (Trving & Tallis
f Independence (Holaman). Military Mareh and Two Step
X80 Rister Susie's Sewing Shirts for Soldiers’ (Davewski). One Step
X84 For De Empire an’ De Flug (Bontemps),  Mareh

X85 Valse Valeartior (W witation Valse

X86 Just Bring Twe Along (Meyer
XA7 We'll Have o in My Old Key

(Donnldson)

When T Was o Dreamer (van Alstyne),  Song
Mothr Machree (Oleott & Ball) ne
o Voice in Calling (Tate),  Song
Her Window (Waisman).  Waltz Serenade
March, 1010 (Waizman)
Cirens Day Dixie (Gumble). One Step
1f You Can't 'nV a Girl in Bummertime (Tierney) Fox Trot
5 Strawberry Short (8t. John) Walk and One Step
That You, O'Reilly? (MucDonald) Waltz Bong
here's One California for Mine (Paley).  Two Step,
Daisies Won't Tell (Owen), Waltz,  Mandalin Interpolations
Ford, The (Zickel). Mureh and Two Step
Sugar Lump (Bryan).  Fox Trot

Sunshine of Your Smile. The ( ¥ Nong

My Honolulu Bride (Weeks) Trot
Bweetest Girl in Monterey, The \l‘.l.\ Fox Trot
Fire Drill (Lincoln) pMarch wnd Two Step

Mon Plaisir ¥ ure ) e Vilse
Jane (Moh One \n|

7 Nilver Threads Among the Gold (Banks). Mundolin Interpolations
X108 Battle in the Sky (Luxton). March Militaire

1o Sloep With an Old Fashioned Melody (Jent

Xito Post (Bousa),  Mareh

Xt Smith).  Hesitution Walt

X11 Irish, Toe ball).  March Song

X1 . lag Full (Kelly March

N i Nung

1 b 8

X116 all),  Sor

X117 (Meyer), Bong

X118 T ¥ (Ahlert & Vox

X118 Way to Home, Sweet Home (Meyer). Song

X120 W The Sunshine and The Rose, Tho (Gumble

X121 Down in Bom Bombay (Curr X Trot

X122 You idetter Start Working Your Wedding Gow

X1 Ol Sweethearts W'l Ju
March So

X124 r). March Song

X125

X124 Murch und Two Step

X127 Bloom (Ower ilte Song

NPT of Amerien (Pryor), March

X128 On Duty (Rosey). Murch and Two Step

X130 Our Little Two Siop (Kaper

X101 Sunny Jim (8t Clair T'wo Stop

X182 Student's Glide and Two Step

X134 Tally-Ho (Wi

X184 Lake of the Wor

X185 In the Bweet wnd By Phvee Verses

X136 Josus Christ Verse

X107 Lead, Kindly Li

X188 Old Hundred (Bourg p

X139 Little Grey Home in the West (Lol Song

X140 Shadow Time (Johnson).  Thr p

X141 When I Leave the World Behind (Bertin),  Ballnde

X142 You're the Dawn " feet Day (Willinn ong

X143 Sprinkle Me With Ki Wll).  Fox Trot

X144 At That Old Plantation Ball (Donaldson).  One Step

X145 She's the Danghtor M Machree (Ball), 8

X146 . March Song

X147 Warm Affection in the Cotner of N

X14H ashiioned Girlie from an Ol Fashioned Town

X °) ved Song

X Wenrieh).  March and Two Stop

X wi i Treland (Solman),  Song

X v

X (L

X Mooutight o Lange).  Mareh Song

X Fartl wreh Song

X Merry Whirl (Lenzberg

X That Soothing Symphony

X When You're Down in

X Along the Rocky Rond

X160 Knitting (Aliotti

X m Going Back 10 Town (MeKenna).  March Song

X I've Bown Floating Down the OId Geeen ttiver (Coopetr. One

X orge, You Cun Count On My artholamew ). March Song

X ove You tlor),  One Step

X y Loves a Little Bit of Irish (Smith). March Song

X Beatrice Fairfax, Tell Mo What to do (Monnco). One Step.

X Sorority (} ! altzen

X ) o

X Manley).  Murch Song

X i Chinatown (Sehwartz).  One Step

X (Whiting),  One Step.

X When You're in With Some One, Who is Not in Love With
You (Piant Ballude

X170 When Ol Bill Plays the Ukalele (Vineent), Fox Tre

N7 One Btep.

X1 y o

X1 n i Trot

X1 Warm Spot (Leslie & Gottler One Step

Introducing © Where the Hu

m River Flows
‘

X That Cake Walk Ball ( Juckson & Ab
X1 ylon (Puley), Bong

X1 Hud My Disposition (von Tileer), One Step.

X1 h (Harrix).  Song

X142 My Mother's Rosers. (Meyer). # '

X183 What ondortul Mother You'd B¢ (Plantadosi), Mullade
X184 in France (Ivey). March Song

X185 Muyer & Springer).  Hesitation Waltz

X156 in the Days of 1860 (Loved n Yankee Soldier Boy)
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CANADIAN MUSIC

NEW ZEALANDER BUYS CANADIAN
PIANOS.
Impressed with Quality—Big Market in Austral-
asia tor Canadian Goods.

What are those islands in the distance, Captain

It was G. 0. Scotten, of the Bristol Piano Co., Litd
of New Zealand, on an outward hound steamer, pursu

ing his natural method of getting information.  ** Why
those are the celebrated Canary Islands, my good man,”’
replied the Captain cordially 1 say—then
ship, will you—1 should like to get off and
swallow.’

G. . lisposition, stocky
build, and stands about five feet cight in the three

stop the
have a

Scotten is a man of ger
pairs
of sox hie has heen wearing because of Canadian cold
He has a jovial manner, and there is no mistaking his
aceent.  He is thoroughly versed on pianos, piano ma
tevials and prices. He is a practical man, having had
several years' experience in the Collard & Collard fae
tory of London

Mr. Scotten arvived in Canada with a ready famili
arity with the names of the Canadian firms, which is not
surprising, for the Canadian Musiec Trades Journal had
got to him, and he bhrought back copies  representing
several different months’ issues. **1 found these copies
of the Journal interesting and very useful to me,”" he
said

He had a rough passage over.  The ship struck a
typhoon and the New Zealander says that he thought he
has “cashed in his last cheque.”” * Why—say said
he, **it was so rough for a day and a night that we
couldn’t use knives or forks. The captain said he had
never been through voyage like it, in all his experience
You know we had to lie flat and hold on to something
stationery—it was useless to tey to walk, 1 had to give
one of the mates a guinea to save my little grip whieh
had been washed out of my stateroom on to the deck.’

The cold weather here was something of a shock to
him, and he will earry home again unused and unsoiled
the Palm Beach suits hrought to wear in Canada,

That Canadian piano manufacturers have large possi
bilities for export trade in Australasia if they will only
go after the business, is the conviction of Mr. Seotten,
who has visited most of the piano factories in Canada
since his arvival in February. He also ventured the
opinion that the Canadian firms hy their apathy in
getting their lines introduced into the New Zealand and
Australian markets have shown a surprising indifference
to a large buying power, in view of the quality of their
lines.  Mr. Scotten was most agreeahly surprised with
the high standard of quality of Canadian instruments
and supplies.

he anti-German sentiment in- Australasia,”’ said
18 most pronounced, and it is our purpose to keep
trade within the Empire. Even the United States, as a
nation, have lost cast with our peoples, who will have
none of their goods if they can secure their require
ments within the British Empire.”” United States piano
houses, he stated, had sent to New
Zealand and Australia, but no Canadian firm had heen
heard of exhibiting similar enterprise.

The New Zealand customs tariff, Mr. Scotten pointed
out, gives an eleven per cent, preference to goods from

representatives
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Britain, and this includes Canada,  That 15 to say the
general tariff s 33%, and the tarift on British and
Canadian goods is 227, his.”” said My, Scotten

“gves your manufacturers eloven per cent. against the
United States and the bigh tariff enacted by England
Which covers piano supplies puts your manufacturers
ona competitive hasis with English firms, "’

The freight on an upright plano to Dunedin or
Christeburel from Toronto, is $67.00. which with high
s uranee

cost ol handling,  brokerage, unpacking
polishing, reguluting, efe., 20 pounds
Sterling added to the cost of the Canadian piano de
livered in the New Zealand warerooms

in New Zealand for his firm, My

means almost

The selling vost

Seotten reckoned 1o

Punedin: Home of Bristol Piane o

be just as high as in this country, but with a smaller
pereantage of profit on the retail sale,

At the present time trade is good.  Farmers are
prospering with high prices for meat and wool, The
average retail price of upright pianos, he estimated at
50 guineas. Player pianos have not enjoyed a large sale,
but are becoming popularized. Grands are also in very
limited demand hecause of the cost,

Mr, Scotten, who has purchased a number of makes,
suggests that Canadian shippers take a leaf from the
English shipper’s hook of methods and decorate their
piano boxes with Canadian flag posters in colors, and
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cphasize made-in-Canada, so that nobody seeing the
hox can mistake

where it comes from

Mr, Seotten will return home with pleasant recollee
tions of his business visit to this country, having made
many warm personal friends. **Your people and your
country are fine,” he said enthusiostically, **but flowers
and shrubbery appeal to me more than snow, cold and
bleakness, "

The piano trade of Canada wish their confrere from
the Antipodes bon voyage home and a hearty vote of
thanks for choosing
previously supplied by

ada 1o supply  their demand
Iy

THE ARIONOLA IN CANADA

A new phonograph in the Canadian market is the
Arionola, being produced and marketed by a fifty thou-
sund dollar corporation, with a Dominion eharter, The
Arionola Co., Ltd., of Toronto. Through his connection
with the parent company in the United States, Mr.
Howard M. Frederick, of the well known real estate and
promotion firm of Robins, Ltd., secured control of the
Canadian patents.  He interested My, Robins, head of
the Robins firm, who veadily hecume as impressed with
the merits and possibilities of the Avionola s was Mr.
Fredevick, and the new  orgagization was promptly
effected. Mr. K. B, Robins is president ; My, Howard M.
Frederick, vice-president, and Mr, A, K. Schultz, secre
tary treasurer,  The latter ix also an official of the
Robins firm, in whose building at the corner of Vietoria
and Richmond Streets the Avionoln (o, executive offices
are located

Alveady a number of agencies have heen established,
and inquiries from the extreme cast and west, as well as
from central Canada, have heen referred to the Cana-
dian fiem, received hy the United States house as a
result of their advertising.

Mr. Howard is enthusiostic over the tone and the
motor, and insists that the latter in every machine
shipped must be as silent as it isx possible to make a
motor. The sound distrilution is of a different principle
to that of other makes, 1t is deflected from a soond
hoard, upon which it is received from the horn con-
nected with the tone-arm,  The eluim is that the tone is
more mellow and acenrate, and the volume Just as great,

On another page several styles of the Arionola, in-
cluding an electric machine, are shown, The company
have started ont with the assurance to the trade that
their product will he right hefore it goes out, and that
the company has ample financial resources to assure the
permanence of this concern,

QUEBEC'S NEW MAYOR.

The historie old city of Quebee never had a more
popular Chief Magistrate than Mayor-eleet H. E. La-
vigneur, of Lavigneur & Hutehison, the well known
music dealers of that city. The new Mayor is a success-
ful business man, with a complete knowledge of the
city’s requirements, the exeentive ability to formulate
policies, and the strength to carry them through. It is
a testimony to the integrity of his firm that his most en-
thusiastic supporters included many customers of the
firm.
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THIS CUSTOMER TAKING NO CHANCES.

The characteristic suspicion of some purchasers was
emphasized in a surprising manner in the Hamilton
warcrooms of the Nordheimer Piano Co. vecently. Mp
A. Lorne Lee, who personally waited on the customer
in the ease, related the incident, as follows:

1 was personally calling on a customer to exchange
After frequent ealls the
crooms on Saturday evening,

a silent piano for a player.
gentleman came to our wi

and after considerable discussion was successful in sell
ing him a player piano,  After the agreement was signed
and the money paid, the geutleman went over to the
player and took something out of his pocket which re
sembled a piece, and deliberately rubbed the eoin
across the arm of the piano, making a very ugly mark
I was so surprised | told him to stop, but he said that he
wanted to make sure that the piano he purchased would
be delivered to his home.  After explaining to the gentle
man that he already had *he number of the piano on his
contract, and that he was dealing with honest gentle
men, he said in closing that he wasn’t taking  any
chances,

“danuary and February business ptoup well,"” re
ported Mr. R. P. Newbigging, of Newhigging  abinet
Co., Ltd., Hamilton, referring to trade so far this year.

A LETTER TO DEALERS IN EDISON DISC
PHONOGRAPHS, FROM GOURLAY,
WINTER & LEEMING, LIMITED.

Toronto, Maveh 10, 1916

Mr. Dealer:

On Sept. 1st, 1915, on the oceasion of the reopening
of our rebuilt Toronto store, we offered Edison dise
phonographs for sale for the first time. The Edison has
more than made good with ns and our trade has far
exceeded expectations,

For a while we found, that some buyers, while ad
mitting Edison superiority, hesitatod to buy because of
the larger record list of other mak This diffieulty we
have solved. and it is to tell you the solution, we write
this letter

The story is told in a few words. We ose o Perfec
tion™" tone arm, and with it demonstrate b ison superi
ority playing other than Edison recor We have used
other tone arms, but none | the ** Perfection.”” It is
a milled arm, with a ball bearing joint, which provides
flexibility and smoothness, and yet has weight and bal-
ance to produce splendid tone and volume

We buy ““Perfection” tone arms and reproducers
from the makers, The New England Talking Machine Co.,
Boston, Mass. Up to now, we have paid $4.50 f.o.h,
Boston, so that the laid down cost, express and duty
paid, was a little over $6.50. Several of our friends in
the trade seeing this arm, asked us to supply them, so
we bought in quantity and secured the johhers' pri
We are prepared to mail sample of arm and reproducer
for $6.25, or can supply in dozen lots for $6.00 each.
Edison dealers visiting Toronto will be welcomed at our
Yonge St. store,

Very traly yours,
Gourray, Winter & Leesming, Limited,
188 Yonge St,
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MANAGER OTTO HIGEL CO. LONDON
BRANCH RETURNS HOME.

Mr. 1L E. Gawble manager of the English branch
oF the Otto Higel Co., 1ad.. the factory of which is lo
cated in London, vecently visitod headguarters at To
ronto.  After a stay of three weoks Mr Gamble sailed
from New York

faeture all their products at the London plant, instead

It is the company s purpose to manu

of having certain parts shipped from the Canadian
factory as hevetofore.  In their player braneh it has
been decided to wmanufuctur metal actions exclusively
for the British player trade.  Mr, Gamble referred to
the scareity of competont hielp as one of the serious proh

lews for the British manutacturer, bhut his fiem  had
been able to employ many dise harged soldiers who had

returned from the front

A MIDWINTER VACATION.
Midwinter holidaying is Leing indulged in by more
business men cach vear,  The group of snapshots her
reproduced were made hy Mr. W, 11, ( Devlin, sales
manager of the Martin-Orme Piano Co., Ltd Ottawa

and a director of that firm, on a recent ski-ing trip
Ski-ing in this section

through the wilds of Quebe
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one Tor even the most enthusiastic Prane agent in searcl

of business

PLAYER DEMAND GROWING.
The player piano demand is certainly  growing
. N, Wil
liams & Sons Co. Hamilton hranch, in reply to the Jour

said Mr. Stanley Addison manager of the

nal’s query as to trade “We are getting our share of
player trade and player piano business as o rule is Pt
Heularly good, as the buyers are conservative people
and make good accounts, '’

Mr. Vernon Cary, of My Addison’s selling staff, on
listed in the 120th City of Hamilton Battalion, and his
Serviees are very much missed.  Mr, Cary enlisted as a
private at considerable financial saerific Mr. Ernest
Dean also  sent in his resignation and joined the 86t
Machine Gun Battalion, of which Mr. Addison’s hrother
in-law, Mr. Laidlaw, is bandmaster

NEWS NOTES

Louis Graveure, the Belgian baritone, an exelusive
Columbia artist, is hilled to appear in Massey Hall, To
ronto, Mareh 23

Skicing in Quebee Provinee

I8 about as popular as hockes and scores take a cross
country run during the week end

The trip upon which these snaps were secured took
five days. The first day’s ran covered thirty miles, the
second twenty-five and the third ten miles. “Our fish
mg camp.” said Mr, Devlin ho Beaeh,” is at the
head of the Blanehe River, some sixty odd miles from
Ottawa.  The first night we put up at a small country
road honse, not quite so good as some of the hotels in
Hamilton,  The second day we reached the carotaker’s
lodge. and from there on over a chain of lakes ten miles

long to eamp.  The return journey was made in two
days, with horses

“The Club is situated in the heart of one of thy
ereat lumher districts of Quebee, and if one knows where
the Tumbermen's shanties are he need never go hungry

These, and a fow Fish and Can e Clubs constitute most
of the population, and the distriet is not a promising

““Regarding trade for the Jast year, we cannot report
1t anything but favorahle,” is th terse way T. .J. Barton
& Son, the well known music house of Brantford, siz
up results for 1915

Mr. Frank Barker, of the Sheet Music Department of
the Nordheimer Piano & Music Company, Toronto, has
enlisted for ove

a8 serviee; he goes with the ammuni
tion column.  The staff at Nordheimer's presented him
with a wrist watceh, as a token of their esteem and good
wishes

On the evening of Mareh 7 an appreciative andience
attended one of the season’s se of recitals presented
by the Nordheimer Piano & Music (0., Toronto, in theiy
recital hall. The programme was given hy Mps, A. H. '
Proctor, contralto: David Ross, baritone, and Dr. Har
vey Robh, pianist. Miss Mayme Gill and Misg Lisa Gar
den were the accompanists.  Admission was by ticket
Sent 1o an invitation list, and availahl on request
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MARITIME DEALER VISITS FACTORY.

Mr. E. O, MeDonald of Frederickton, N.B.. a live
Sherlock-Manning dealer, visited the factory in Lon
don recently, and spent two or three days there. As a
memento of his visit he left a earload order, and shortly
after his return home advised the Sherlock-Manning Co
of the safe arvival of the shipment, and the sale of six
of the pianos within a week

En voute to London Mr. MeDonald visited some of
the warerooms in Montreal and Toronto. On his return
Journey he visited Buffalo, Hamilton and Niagara Falls

Mr. E. O, MeDonald

Mr. Tanney, who also met him at Montreal, accompany
ing Mr. MeDonald as far as Buffalo

While much interested in the centres visited, and
pleased with Ontario progress and development, Mr.
MeDonald stated that he did not love his own provinee
less

Urging Establishment of African Mahogany Log
Market in U
“VENEERS™ says in the current issue:

years  Liverpool,

For many
England,  has been  the  world
market for African mahogany logs and numbers of
Ameriean buyers attended the auctions held there, but
the war has developed a situation where no logs are
heing received in England, and our usaal supply is eut
off

The records show that there are only about 20,000
mahogany logs in England to-day. that these are gradu
ally being consumed and prices are stiffening. The fact
that ocean freight rates have inereased some 300 per
cent. would stop the traffic in logs, unless there should
he a decided advance in prices, even if there were noth
ing else to interfere with shipments,

The situation emphasizes the necessity of having Afri
can mahogany log markets in this country, similar fo
those at Liverpool, though the auction feature might he
eliminated.  Those 20,000 logs in England would not
supply onr demand for a great while, but they would
help some to relieve what may develop into a* shortage
of mahogany that will have its effeet on the veneer busi
ness

Quite a number of American firms have imported
more or less mahogany diveet from Africa, but the trade
has not heen nearly so large as it should have heen, con

id too many have heen pat
‘s The logs ecould be

sidering onr consumption,

ronizing the Liverpool ma
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brought to this country almost as cheaply as they are
carvied to England, and while normal ocean freights ar
very low, the cost of veshipment would he saved, also the
expense of re-handling the logs at Liverpool. 1t is hoped
that one result of the lessons we have learned from the
European war will be the establishment of great log
markets in the United States

An advertising slogan :—* Put music between your
work and your sleep.”’

The National Association of Talking Machine Jobhers
18 to meet in annual convention at Hotel Traymore, At
lantie City, July 10, 11 and 12

The anvual convention of the Retail Piano  Mer
chants” Association of the United S
New York in June.  Alre
under way for the enter
steamer has been chartered for a sail up the Hudson
A theatre party and a motor trip
are also to be on the programme

ates is to he held in
Iy elaborate preparations are

nment of the visitors A
River on June 23

The trade paper is published to give the *“‘news’
but advertising is “news.”” If advertising isn’t news,
the merchant should employ someone who can put news
into it.  Even the dryest advertisement will take on a
ertain. amount of news value if it is run in a trade
It is in the atmosphere of news, It is on a live

MUSICAL INSTRUMENTS WANTED,

A Port-of-Spain, Trinidad, firm would like to hear from
Canadian firms prepared to supply musical instruments of
any kind, especially accordions and concertinas, to replace Ger
man instruments formerly imported. Apply quoting reference
No. 141, to y Canadian Manuf:  °
Toronto.

WANTED,

A first-class tuner and action regulator for road work in
connection with factory. Good opportunity for promotion for
right man. Apply stating salary required. Amherst Pianos
Limited, Amherst, N 8,

PIANO SALESMAN WANTS POSITION.

A first-class piano salesman with 20 years experience, clean
record and highest recommendations is open for position as
wholesale traveller or branch manager. Box 2731, Canadian
Music Trades Journal, 56-58 Agnes St Toronto,

SCHOOL OF MUSIC AND LANGUAGES FOR SALE.

A School of Music and Languages—22 pupils—Piano, Violin,
Organ, Vocal, Theory, etc. Local centre for Exams. Bright
prospects. Present Principal retiring. Apply Box 1910 Cana
dian Music Trades Journal, 56-58 Agnes St., Toronto,

WANTED.
Wanted a good aggressive piano salesman for the road in
Ottawa Valley; must have record as business getter. C. W.
Lindsay, Ltd, 189 Sparks St, Ottawa, Ont.

LOST—TWO PIANOS, ONE ORGAN
C, W. Lindsay, Limited, 189 Sparks Street, Ottawa, desire
information as to the present location of Palmer Piano No.
2021, Dominion Organ No, 17270, Bord Piano No, 22809,
Tuners are requested to note these numbers and if located
report same. A reward will be given in each case for correct
information.

WELL ESTABLISHED BUSINESS FOR SALE.

A small but well established genuine music business for
sale; good and for talking ma.
chines, etc.; in future;
partner considered; legitimate reason for action; no agents,
principals only; no snap, but a reliable investment, capable of
making money; opportunity to open a branch house in territory
not yet fully worked. Apply Box 747 Canadian Music Trades
Journal, 56-58 Agnes St., Toronto.
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Durability

-

-

Again

Demonstrated

The great durability of the Gerhard
Heintzman pianos is well known and
has been frequently demonstrated.
The following letter regarding the
purchase and shipping of a Gerhard
Heintzman piano to far off China will
nevertheless be read with interest,

Canadian Presbyterian Mission,
Changteho, Honan, China,
January 4, 1916.
Gerhard Heintman, Ltd.,
Toronto.

Dear Sirs,~I wish to inform you that
the piano purchased from you and which
you shipped to me last June arrived in good
condition, unharmed, without a scratch,
and the tone ic perfect. Many thanks for
the care taken in the packing and shipping
of the instiument.

Yours trulv,

(Sgd.) Miss M. Logan.
We will gladly furnish
particulars of the new
Gerhard Heintzman
metal-action player piano.

L

GERHARD HEINTZMAN, Limited

75 SHERBOURNE STREET, - TORONTO, CANADA

IIIIIIEIIIIISS
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We have ever been holding to the ONE purpose of
building a Piano of signal distinction, a gem of artistry,
an instrument which should win the acclaim of the
entire musical world No materials used in Piano
ln.\kmu are too uum] to go into the \me & R|.~(|\
and no process that tends to elevate l'lmll!\ and tone
permanency is neglected in any phase of Mason & Risch
construction It is an instrument of the highest

scientific (]-\rlnpm-n' universally vmu«;ln/--d as

Canada’s first and foremost Piano, “the Best Piano

Built.

s . -
Mason & Risch Limited
230 Youge Street
Toroutn




