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THE LATEST AND GREATEST
COLUMBIA SALES HELP

A Bigger Record Supplement in a Brighter, Better Dress

We are investing heavily in
future prosperity. Our latest
investment (and a mighty big
one at that) has been in a New
Monthly Record Supplement.
The November issue marks the
start Beginning with that
month the supplements will be
greatly increased in size—5 in.
x 634 in. Their general make-
up and appearance will be as
great an improvement over our
present supplement as the
volume of business we are now
doing is over that of last year,
and that you will agree is a
strong statement

Four colors will be used on the
cover instead of two as in the
past. The beauitul illustra-
tions that we have been using
on the back covers of the lead-
ing magazines will be used on
the supplement covers, and
thus our supplement designs
will link up with our National
publicity. The covers will be
printed by the artistic offset
process which gives a richness
and natural color-tone that can
be secured in no other way.
The supplement itself will be
well illustrated throughout.
The record stories and descrip-
tions will come as close to sell-
ing records as anything can do
which doesn't actually take the
money.

To those talking machine dealers who have not yet seen their way
clear to taking on the Columbia line we have this to say: the new
Columbia Record Supplement is one more additional memo of your
need of Columbia product alongside your other lines and of our
willingness to take hold with you.

COLUMBIA GRAPHOPHONE COMPANY

COLUMBIA PRODUCTS
Toronto ARE MADE IN CANADA Canada
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Player Pianos That Sell

There are many player-pianos on the market that stay
“anchored’’ in the dealers’ stores. They are neatly de
signed and well finished, but they haven't the right quality
of tone. On the other hand, Martin-Orme player-pianos
are brisk sellers.

Martin-Orme Style “B" Player Piano

MartinOrme
Player-Pianos

sell readily, because they have the same identical quality of tone that Martin-Orme
pianos possess. They have the same “Violoform" construction, the same quality of
material and workmanship. They are, in truth, Martin-Orme pianos, with the addition

of a marvellously simple player mechanism,
which plays with a life-like touch.

Martin-Orme Quality stands for all that a TO DEALERS
musician can demand in tone -all that an I you are looking for a lazger oppor-
artist can desire in case-beauty—all that an tunity, write direct to us. We have
a good proposition to make to piano
: g dealers in territory where we are not
ship—all that a buyer can obtain in value for actively represented.

expert can require in material and workman

the money.

The Martin-Orme Piano Co., Ltd.

Manufacturers of Pianos and Player-Pianos of the Highest Grade only

Ottawa - Canada
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IN THE FIELD OF PIANO
HAMMERS AND STRINGS
THE NAME BOHNE IS
YOUR INSURANCE POLICY

W. BOHNE & CO. 56 Richmond st. w. Toronto

AND AT 134th ST. and BROOK AVE.,, NEW YORK

NEWCOMBE PLAYER PIANOS

ESTABLISHED 1870 NEVER SUFFER BY COMPARISON

The Newcombe Player has proven
itself in the most exacting tests to be
just what the dealer needs. It is a
definitely well built player that es-
tablishes the confidence of dealer, |
salesman and purchaser. i

It is the ideal instrument for the
home—easy to operate—respon-
sive—pure and sweet in tone—stays
in tune and has the durability to
meet the tremendous demands upon ‘
it.

It is the only player equipped with
the Howard Patent Straining Rods.

NEWCOMBE PIANO COMPANY, LIMITED ;
TORONTO ..y Sl i  CANADA

R —————
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What Piano Shall I Buy?

asks the Customer

The Gourlay comes as a real solution
to this important problem—musical
pleasure and education in the home.

§ On the purchase of a
piano depends perma-
nent satisfaction and
pleasure, or disappoint-
ment and regret. It is
therefore an investment
that requires most care-
ful thought and investi-
gation.

q§ The thousands of
Gourlay owners through-
out Canada are the most
enthusiastic supporters
of the Gourlay tone-pro-
ducing qualities. It
retains its intrinsic value

-winning true and sym-
pathetic friends wher-
everit is played or heard.

€ The marked success
which gives the Gourlay

piano a recognized place
among the best grade
pianos of the world, is
based on detailed perfec-
tion of workmanship,
and finest qualities of
materials. Each stage
of construction reflects
the highest human skill
in piano making.

§ The cost of manufac-
ture has always been a
secondary consideration
—first and only thought
being given to quality
and perfect workman-
ship.

g You can make no
mistake if you sell the
Gourlay.

Gourlay, Winter & Leeming

LIMITED

Head Office and Factories:

309-353 LOGAN AVE.

Warerooms:

188 YONGE ST.

Toronto

Canada
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

845-85| West Erie Street
CHICAGO, - ILLINOIS.
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THE KARN-MORRIS FACTORIES

AT

WOODSTOCK and LISTOWEL

are modern,
up-to-date and
efficient plants, as
evidenced in
the finished
products

Woodstock Factories

Listowel Factories

THE KARN PLAYER IS A MAS. THE MORRIS PLAYER IS THE
TERPIECE IN CONSTRUCTIVE ONE IDEAL PLAYER TO SUP-
MUSICAL ART PORT THE KARN LEADER

It embodies all the fine qualities of
tone and durability, all the beauty of
design and finish, thoroughness of
construction and critical selection of
materials that has made the Karn

It is built to meet the buying power
of the average householder at the
lowest possible price for a really high-
grade instrument.

Piano a favorite leader. If better value could be put into a
Its ease of operation, reserve power player it would be in this. In value,
and flexibility make it a favorite musical qualities, lasting qualities
among buyers who can appreciate and all-round permanent satisfaction,
these necessary points, the Morris Player is equalled only by
No player is more successful in de- its companion, the Morris Upright
monstration than the Karn. Piano.

The Karn - Morris Piano & Organ Co., Ltd.

Head Offices:

Woedstock . Ontario . Canada
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8 Points of Vital Interest to Piano Men

5
Wright Pianos keep the dealer up with
the times—always.

2.

The expression devices on the Wright
Player are few and simple, but adequate
for every manner of musical expression.

3
The pumping of the Wright Player is
[igh! and easy, and the peda| control of
the most effective type.

4.
The nature of the player makes it used
far more than the straight piano. The
Wright Player has the needed extra
strength—and more.

Strathroy

Wright Piano Co., Limited

8
Tou can talk tone in selling Wright Pianos
every hour of every day. The rich, sing-
ing qualities are there to back you up.

6.
One of the most pleasing features of
Wright progress is the increasing number
of dealers making it their Leader.

- A
No piano proposition on the market
offers a greater money-making oppor-
tunity than the Wright.

8.
The new addition to our plant means a

larger output. That speaks for itself.

Ontario

NEW CHAPEL ORGAN

GODERICH

THE GODERICH ORGAN CO., LIMITED

Piano Benches

CANADA

MANUFACTURERS OF

ORGANS

For HOME
SCHOOL and
CHURCH

High Art Cabinets for
Player Pianos
Talking Machines
and Phonographs

We also make

Piano Stools

We own and control the PATENT ANGLO-

AMERICAN RECORD CABINET

We employ no Travellers, doing business

by mail. Order just what you need,
We can ship promptly.

Ask for our Catalogues and Prices

RS
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Sell More Rolls to More People

and Increase Player Sales

The player roll season is on. Now that the long and chilly autumn
evenings make home and music so attractive, player piano owners
naturally turn again to their instruments. Whether for solos, accom-
paniments or dancing the Universal repertoire furnishes just the right
selection for any entertainment in home, club, lodge or church. With
the reduced prices it is unnecessary for the retailer to give any dis-
count. He can maintain prices and profits, and sell more rolls to
more people. Besides the direct profit more player sales will result.

UNIVERSAL MUSIC ROLLS

302178
302036
302038
301968
302162
301906
302152
301946
302182
302028

202302
202282
202292
202222
202326
202262
202276
202246
202286
202304

Timely Suggestions for Live Dealers

METROSTYLE-THEMODIS T
Aripsnorter. One Step IOIEY « «vs v s s e Arranged by H. A. Wade
Bon Ton. Cake Walk ............... ... . C. Luckyth Roberts
Castle Doggy. Fox Trot ............... ... James Reese Europe
Cubic Capers. (A Futurist One - William Schroeder
Down in Bom-Bombay. One BN x5 & 5 i ey e Harry Carroll
Fantasie-Impromptu, Op, 6, TR Maurice Moszkowski
Isabella, Overture .................. """ Franz von Suppe
Italian Love Story, Op. 19............ Heinrich Hofmann
Joyce Waltz Medley .................. """ Archibald Joyce
Kentucky Home. Medley One Step .......... Walter Donaldson
METRO-ART
(88-Note, Hand-Played)
Chauncey Olcott Medley .................. Played by Felix Arndt
Tar-Heels Blues. Fox Trot ............... ... .. J. Tim Brymm
Whispering Willows. Intermezzo. .. ......... .. .. Victor Herbert
My Clarabelle. Waltz (For Rong) .+ oouiseins Frank W. McKee
Hexentanz, Op. 17, No. 2 (Witches' Dance) . . Edward A. MacDowell
Amaryllis.  Air de Louis XIIL........... Played by Georges Favier
Queen Louisc. Hesitation Waltz (For Dancing) . .. James R. Europe
Rosary. Hesitation Waltz .............. Arranged by Paul Paris
My Own Home Town in Ireland. ... ............ .. Alfred Solman
That's the Song of Songs For Me, Waltz Song...... Nat. Osborne

The Universal Music Co.

The oldest and largest Music
Roll Company in the world.

1.00
.85
1.00
65
.65

10%, SHUTER STREET . TORONTO - CANADA




CANADIAN MUSIC TRADES JOURNAL

C. F. GOEPEL & COMPANY
137 East 13 Street SUPPLIERS OF New York
High Grade Commodities
TO THE
PIANO »» PLAYER TRADE
:rrlusm
Player Accessories. Felts, Cloths,
Rubber g gy Pl Punchings
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, hoard,  Stringing,  Polishing,  Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, ete., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted
Leather &

. Imported French and also Domestic
- — LA ol Buboe Cloh e
Solicitng MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

FOR
Write to
The Central Veneer Co.
HUNTINGTON
200,000 feet daily. W. Va. |

e i e e
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Our Policy is Quality and Square Treatment

There are three things about any piano that make it hard—or easy to sell

|. QUALITY 2. PRICE 3. REPUTATION
The first—Quality has always been our motto. Nothing is overlooked in the various processes
of construction, or the buying of materials that would
make the finished instrument better value for the

money

The EVANS BROS price suits the purses of the great
middle class. No plano as good as the Lvans Bros
could be sold for less money, but it allows the good

margin to which all dealers are entitled

Ihe reputation of EVANS BROS pianos is founded
upon and maintained by the unlimited  satisfaction
which their owners all over Canada are enjoying, and

of which they are glad to tell their friends

Have you interested yourself yet

in the EVANS BROS. line?

EVANS BROS. [4om o C O., Ltd.

INGERSOLL # = ONTARIO

HE tone of the CRAIG piano is of rare quality. Whether played to produce a
T large volume of sound or a sustained singing quality, the CRAIG piano is
always noted for its pure, sweet, sympathetic notes.
The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is instantly responsive-one that is capable of per-
mitting you to render your favorite numbers according to your tastes—one that lasts
and keeps in repair.

L ESTABLISHED 1856 l The Craig Piano
Company

Montreal - Canada
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The Doherty and Clinton Lines
Each Support the Other

They will both help you. Together you have a team to meet all competition
successfully.

THE DOHERTY PIANO is built for THE CLINTON PIANO is beyond dupli

meeting the demand for the very best. cation for selling to those who want an
No sale, however critical the buyer, need Al instrument, but not in a position to
be lost if you have the Doherty Agency. get the most expensive piano.
DOHERTY
Made-in-Canada
Pianos

Doherty Organs are
well and favorably
known the world over.
For over 40 years they
have been the leaders
in church and home.,

There are now over
70,000 satisfied owners
of Doherty Instru-
ments,

Established 1875
b
DOHERTY

Made-in-Canada
Organs

CLINTON STYLE 10

The individuality and distinctive tone of the Doherty line will make money for you. Write to-day

DOHERTY PIANO CO. LTD.

Head Office and Factories

CLINTON - - - . ONTARIO |




CANADIAN MUSIC TRADES JOURNAL

The Piano Action

Be the case ever so chaste, and pleasing in finish; be the scale
ever so skillfully made, yet is the piano not a piano without an
action that efficiently performs its part in transmitting the pianist's
interpretation into pleasing harmony. The action must be so
evenly adjusted, so finely balanced, so carefully made and
accurately asseinbled as to be responsive to the delicate Pianissimo
touch, and yet have reserve power to carry the smashing, crashing
Fortissimo of a Paderewski. It must be durable for a lifetime.

Such is the OTTO HIGEL action. Such is the reputation it
_urope and Australia. Its construc-
tion, power, delicacy, its dependability, have put it in the highest
grade pianos of all civilized countries in competition with the world,

has made on this continent, in F

The OTTO HIGEL action is the product of an unceasing
ambition to keep it always better, always stronger, always more
responsive, more refined than any demand upon it can make
necessary.

Accuracy in construction has eliminated friction and wear.
There can be no weakening but a never failing continuity of
service. Cost never prevents improvement if improvement is

~ possible. Quality comes be-

m fore all else. No part, no
operation is unimportant.

Good materials are never good enough if better can be
secured. Good work is not good enough if better can be
done, and the factory equipment includes many costly
machines specially designed to
produrr more accurate results
than human skill could possibly
accomplish.

In every individual opera-
tion or part and in the whole

ensemble the OTTO HIGEL
Action conforms to the highest

ideals of piano manufacture.

The instrument with the Otto Higél Action is marketed in the certain knowledge that it

embodies the greatest degree of action efficiency, that its execution

, its indifference to time and

wear will be a daily satisfaction to the owner as long as the instrument may be used.

There is Lasting Satisfaction in Every Higel Action.

THE OTTO HIGEL CO. LTD.

Ki d Bathurst
Toronto e d Betry
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“STANLEY"”

Toronto

A good name to have on your pianos, they sell well.
Established 1896

Get our prices on new all-metal player actions.

ELECIRIC PLAYERS are the new thing, get in line and have one
in your home as a sample.

We guarantee you special values on all lines this fall, especially to
new territory. Have you seen our NEW BOUDOIR UPRIGHT?

STANLEY PIANOS

241 YONGE STREET - . TORONTO

The TONE of the

THOMAS

is the individual quality
that gives value to
Il the name

x\/x\{/_;\ /i\//_w 4 ! —_—
CHAPEL MODEL
OAK

Catalogue on application,

Thomas Organ &
Piano Co.
Woodstock - Ont.
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STERLING

Piano

Actions

are the standard in piano
supplies as in the word
“ Sterling” in the realm of
British coinage. In every
little detail they correspond
with the high-grade Cana-
dian-made pianos.

Toronto

Piano

Keys

as always made up from
the very best ivory on the
market—matched by men
who know ivory in all its
moods—handled at every
stage by competent specia-
lists in key-production.

Sterling Actions & Keys, Ltd.

Canada
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN

GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESPONDENCE INVITED
HAMMACHER, SCHLEMMER & COMPANY
NEW YORK, since 1818
Ith AVENUE and 13th STREET

PIANO CASES

Buy your cases and extend your sales with capital otherwise
tied up in lumber, dry kilns and mill plant. When you
purchase piano cases at a contract price you know to a cent
their cost. We are piano case specialists and can submit
designs or work from your own drawings Our equipment
is as good as money and machinery can make it.

We also specialize in
PIANO BENCHES AND CABINETS
For Talking Machines, Sheet Music, Player Rolls
and Records

Brantford Piano Case Co., Ltd.

M. S PHELPS
BRANTFORD Presidest and General Manager CANADA
;]}ﬂr}[]ﬂﬂ[f!l\lll.h noooooooooonooooooooopopoponn neRE e
g 175
. ,, Congress

§  Julius Breckwoldt & Company L J. MUTTYCO ' Street BOS'.OII, Mass.
g i We manufacture fine calender coated silks and nainsooks

Manufacturers of a for Pouches and Pneumatics, and special fabrics for Bellows
11 Piano Backs, Boards, Bridges, Bars, Traplevers o " every description.
o : a Every kind of RUBBER TUBING 1s represented in our
8 and Mouldings 8 & tineincluding extra large sizes covered with HEAVY FRIC-

1 TIONED TWILL, which is designed particularly to prevent
H Sole Agents for Rudolf Giese Wire in Canada and United [ splitting over connections

” States H SAMPLES and PRICES furnished on request.

o 0 WORISEE RISEE rISKE KISHE HISKE BIORE HISRK BISHT trnE rtnn
0 ). Breckwornt, Pres. W. A Breckwornt, Sec-Treas. [

a o

9 Factory and Office Saw Mills o

g Delgeville, N.Y. Fulton Chain and Tupper Lake {3

8

o

o
o
onononononaonnnoooononooonDooonoonDnEnonoo 3 M E N

“S . Y P Pl on your staff can have
uperlor 1ano ateS this Journal mailed to
their home addresses

) for one year at the club
MADE BY rate of

THE 3 Subscriptions for $2

SUPERIOR FOUNDRY CO.

f CLEVELAND, OHIO. USA. Canadian Music Trades Journal
56-58 Agnes St. - Toronto
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| MENDELSSOHN PLAYER PIANOS

are equipped with a Player "
Mechanism that is distinctive {
in all its details, and capable 1
of producing the most delicate
musical results,

Durability and capacity for
standing in Tune.

Agents wanted in territory
where the Mendelssohn line is
not represented.

Write for Catalogue.

Factory and Warerooms:

MENDELSSOHN
PIANO CO.

110 ADELAIDE ST. WEST
TORONTO - CANADA

New Styie “F" 88 Note PLAVER PlaNo 1N MAHOGANY

SENECAL & QUIDOZ PIANOS
AND PLAYERS (Established 1900)

EAST. West, North, South, wherever Cana-

dians buy pianos, you can sell Senecal & OUR GOODS ARE RIGHT
Quidoz instruments. They have the and
pure, singing tone every buyer wants. They YOU CAN'T BEAT OUR PRICES

have the elegant finish which makes them an
ornament in the home. They have the lasting
qualities that satisfy the customer.

Musicians praise them for all these points, and
dealers proclaim them equal in every respect to
pianos for which you have to ask a higher price.
The design here illustrated is a popular one.
‘ Get a sample in your store and see for yourself

what a splendid piano the Senecal & Quidoz
really is.

SENECAL & QUIDOZ

‘ Manufacturers of Pianos
and Players

l STE. THERESE - QUEBEC
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Haines Bros.’ Pianos
In the Colleges

A College Piesident writes: “In 1909 Greenville
for ten Haines Bros
ol of Music. The choic
e oth

College placed an order

for use in the Sc

Music.'

We also make the Marshall & Wendell piano

which is the best value for the money in Canada

HAINES BROS' LOUIS XV DESIGN

FOSTER-ARMSTRONG CO. LTD.

Head Office- 4 Queen St. East, Toronto, Canada

J. W. WOODHAM, General Manager E. BIRCH, Superintendent J. BETZNER, Accountant

In the manufacture of

Piano Hammers

AND

Piano Strings

Qur Aim Is
Perfection

D. M. BEST & CO.

455 King St. West
Toronto . Canada
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An Authority’s Opinion of
The New Nordheimer Features

An actual letter from
one of our
Western Dealers
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NORDHEIMER

Piano & Music Company, Limited, Toronto

Canadian Agents for the world-famous Steinway

A3 G
B e ef ™
g ¥ ot ‘u““‘\\\;‘,\n“‘
1

Nordheimer representation
has always carried with it a
certain well-defined prestige
and leadership. Henceforth—
by reason of the constructional
improvements referred to by
this highly-enthusiastic dealer,
the Nordheimer agent will
have an advantage more dis-
tinct than ever. It will be a
simple matter for him to sub-
stantiate the claim that he re-
presents the leading Canadian
maker—the tone of the new
Nordheimer piano amply de-
monstrates the fact.
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| A MAN.--
A MIRACLE-- and
A MESSAGE

In Orange, N.J., in a comparatively small room, alone and unaided, a wonderful man
worked for three years on a problem.

He put more effort and actual time into those three years than you and | would put
into six.

He got more out of those three years than most men could hope to get out of a life-
time.

He worked a miracle—as real and marvelous a miracle as was ever recorded in
history.

He perfected the reproduction of sound to such a degree that the reproduction ranks
with the original.

And now this great man sends a message to Canada asking—mind you, asking you to
hear his product and act as judge of its worth.

The Miracle

The New Edison
Diamond-Disc Phonograph

The
Message

Mr. Edison wants everyone to hear this great instrument. There are a few territories
where Edison dealerships are not all taken. Energetic, responsible business men can make
very profitable and satisfactory connections. The business is growing steadily despite the
war, and co-operation by the Edison Co. and jobbers insure proper support. If you are
interested write for full particulars at once and get in on the big Xmas demand.

l’l;l'gi \‘X«l LLI AMS &SONS Q0.

LIMITED.

EDISON4DISTRIBUTORS
WINNIPEG CALGARY MONTREAL TORONTO
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A Hopeful Outlook,

SU intently are some merchants seanning the business

horizon for signs of improvement that they are
looking right past the very evidences they seck.  There
are many causes contributing to an immediate improve-
ment and to a brighter outlook.  The arguments of the
pessimist are always on tap and so may be disregarded
in the certain information of the country’s natural
wealth being enormously in od by this year's hounti-
ful harvest and for other reasons,

The progressive merchant, who leaves to others the
propouading of theories to justify business inactivity,
because of there being no business to get, is doing
tolerably well.  While the other fellow rests on his oars
he pulls ahead.  He will admit that he is not doing
normal business but by ““normal’’ he probably means
about twice as much as his capital and equipment are
fitted to handle even under ordinary conditions, He
is expending his energy in legitimate channels instead
of worrying about whether the generals in charge of the
allied armies are capable of suceessfully filling the posi-
tions they oceupy. Parenthetically it may he remarked
that the more encouraging war news is having an appre-
ciably heneficial effeet on business,

It is not the oty of those of us remaining at
home to worry about the war or its outcome. We have
capable men taking cave of that and it is for us to carry
on our part with all our energy and enterprise,” ob-
served one merchant, in this connection.  Speaking of
his own experiences he found that his sales so far this

i had doubled those of the same months of 1914 hut
an analysis showed these to be of a different character.
The individual sales were much smaller, the percentage
of profit was less and he worked a great deal harder
to get the results but they justified his energy. It
seems difficult for many men to readjust their ideas to
accepting smaller sized orders as good business and to
submit to more diffienlt conditions of getting trade.

It is encouraging to peruse reports from different
branches of representative dealers to the effect that there
is a more pronounced movement toward better trading
and a more hopeful outlook developed from natural and
substantial causes.

Caution is still the watechword, as indeed it should
always be whether in extending credits, buying mer-

chandise or enlarging manufacturing operations, but the
urgent vequests for quick deliveries that have accom-
panied some orders recently placed indicates that eaution
has been overworked in placing orders for stock.

Sell Pianos—Not Terms.

OUNG man, always keep in mind as long as youn
are in the employ of this house, that it is pianos
you are selling.—pianos my boy—not terms.”’ This was
the admonishment of an old piano man, long since
passed away, to a new man on the selling staff of his
house.  The advice was prompted by the young man's
method as he observed it while passing throngh the
show room just as the new salesman was enthusiastically
detailing the beauties of their easy selling plan, whereby
the eustomer could huy on such low payments that he
would searcely miss the money.

Thoughtful men in the piano trade have frequently
made regretful comments on the dangerous tendeney to
feature terms rather than the goods, To such an extent
has the selling of terms overshadowed the legitimate
business of selling pianos that people who would other
wise have paid cash and in fact who had intended paying
cash, were so impressed with the advantages of small
instalments as emphasized by the salesman that a time
sale instead of a cash sale resnlted.

With every house hammering on time sales there is no
advantage to the buyer until one house offers easier
terms than the others. Then another heats these terms
and so on, until the ruling terms are those offered hy
the customer.  That the low-term method of retailing
has been dangeronsly over done was probably never so
seriously felt as during the past couple of years,

The Canadian Piano and Organ Manufacturers’ As-
sociation is on record as approving a minimum down
payment of five per cent of the selling value of the
instrument, with monthly payments equal to at least
one-half of the cash payment.

The experiences of the past couple of years have
caused many houses to revise their policies to one of
quality of sales first and quantity second. They have
realized that a more rigid inspection of contracts in
months gone by would have resulted in fewer reposses-
sions than they have been foreed to make since Aug-
ust, 1914,
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Cash or Bankable Paper in Farming Districts.

'ER wature deliberation o country  dealer, who

had heen selling pianos on pretty low terms, de-
cided to adopt a new policy. A caveful survey of his
distriet convineed him that there was no reason why
he should sell on other than the sufest basis.  His new
plan which follows in the dealor's own words is well
worthy of perusal :

1 do not use lease contracts at all. Each time sale
s made with as large a cash payment as the customer
can conveniently make and the remainder is divided
up into notes made out on ordinary forms payable at
the customer’s loeal bank. | tey to get each deal limited
o twelve months, and only o very few are made for a
longer perviod.  In cach ease the cash payment and the
amount of the first note, which 1 immediately discount
at the hank, is sufficient to pay the manufacturer of the
piano and enables me to take advantage of the disconnts
for short time.  Then, as needed, later on, | sell another
of this customer’s notes at the hank. This course took
some courage, but not so much as 1 had thought ; the
fact is that about all the courage needed was enough
to take the step—the study 1 had put on how to present
my new selling plan to eustomers solved about all the
troubles that 1 had feared would call for a great deal
of nerve, and now it is a matter of conrse to ask cash
or its equivalent,

“You see, mine is a purely agricultural and dairy
seetion and every farmer worthy the name is sufficiently
prosperous, so that his hanking credit is good for what-
ever he decides to buy n the way of houschold furnish-
ings.  Only on land purchases is longer time than one
year ordinarily vequired.  So 1 decided to sell pianos
and not terns, and it has worked out Just fine, 1 was
i fool not to begin a carcful study of conditions in my
field long ago and to conduet my business along lines
that my field has always warranted.

“In my opinion there are too many of us country
dealers who think we must follow the style of doing
business that is practised in the big cities where piano
merchants must meet different conditions presented hy
thousands of wage earners who get their pay envelopes
every Saturday or every two weeks and who must, there-
fore, purchase many articles on the small installment
plan. The instalment plan has little place in a well-
settled and prosperons agricultural und dairy section,
It may be all vight to do business after that plan in
rural distriets that are new, undeveloped and sparsely
settled, but no fully developed agricnltural seetion in
the country demands much of that plan of selling hy
piano dealers,

“It is only fair to state that the bulk of my trade is
with farmers and very few deals are made with village
folks, most of whom already have pianos. 1 find that
it is hest to let the other fellow have the deal with resi-
dents of the villages who cannot make purchases on
about the same terms as do the farmers in my seetion,
The small monthly payment deals with villagers seldom
have worked out satisfactorily, and the past due on such
sales mounts up mighty fast, hesides which repossessions
are almost impossible in the small villages hecause of the
sympathy sueh action arouses for the family in each
community. It is the exception where a repossession
in a small village does not seriously hurt the dealer’s
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business and veputation, 1t is casily possible to get a
reputation as an oppressor of » worthy family and this
reputation spreads quickly out into the country and
hurts,

“So 1 et the houses in the cities, who deal mostly
with wage carners and who make a specialty of taking
on this sort of business, assume the burdens, responsi-
bilities and the attendant troubles of sueh sales.  When
a villager is not in a position to conclude a deal for a
piano upon the same basis as do my farmer customers
1 pass him up!* ™

Are Piano Sales Affected by Talking Machines?
S the depreciation in piano sules that confronts the

manufacturer and vetailor entively due to shortened
buying power of the general public? A thinking man
in the trade who has made this particular suhject one
of much thought and inquiry says “no.”” Without dis-
paraging the talking machine he considers it a serious
influence in shortening piano sales, hacked by the
activity of the piano dealers themselves in exploiting it.

“Time was,” said he, **and only a very few years
ago when the talking machine was o very unimportant
side line, that the music dealer aceepted into his store
only because his will power was loss than that of the
man that undertook to convinee him that he was w rong.
Gradually the talking machine hecame a line that the
dealer went after,  The ageneies have become coveted
possessions.  Piano merchants themselves have made
the talking machine department prominent in their busi-
ness. They have done it at a profit, of course, hut they
have unconsciously educated thousands of peaple to a
state of mind where they ean see no advantage in buy-
ing a piano at three or four hundred dollars w hen they
can have ‘all kinds of music’ at from twenty-five dollars
up, and on casy terms, 1t looks as if the piano manu-
facturers will find it profitable to join hands or rather
their cheques to form an advertising fund for the ex-
ploitation of the piano as the musieal instrument par
exeellence for the home, and when 1 say piano 1 include
player piano for it still is the basic instrament upon
which the music industry has developed to its present
importance.”

Meeting Unfair Competition.

N Ontario dealer had on his prospect list a certain
well-to-do farmer that he considered a particu-
larly hard proposition hecause of his strongest competitor
heing a more or Jess personal friend of the farmer.
This handicap did not influence him to lag in the race,
however.  On the contrary it increased his keenness to
make that sale,

After a number of regular visits he stayed away
from the farmer for a longer period than usual and
when he finally did drive out to his place it was to find
his formidable competitor in friendly conversation with
the farmer, who had dropped the plough handles to con-
verse with his visitor, while the latter sat in his buggy.

The newcomer approached and after the customary
salutations volunteered to continue the plonghing while
the two finished their conversation *‘so that you will not
be losing any time,” he said to the farmer. He made
several rounds of the field hefore his competitor finally
drove away and the farmer was ready to resume his
ploughing.

- e ——" i s
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PLAYER ACTION

What's _the thing manufacturers try most to prevent in a Player Piano?

LEAKAGE

Here's what we do to prevent the slightest possible chance of leakage: every player piano that leaves
our factory has this triple guarantee against leakage. It comes to you after being inspected by three men.

INSPECTOR'S REPORT IN DETAIL ON PLAYER PIANO NO
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F\ Our secret process enables us to guarantee air-tight packed
N joints and allow for the wood shrinking slightly.

You can't go wrong on the Maester-Touch
Action

Manufactured entirely and exclusively by

\F The WILLIAMS PIANO Co.
Limited
LOSHAWA
8.4 ONTARIO
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“You go on ploughing,” said the second piano man,
and Il take a walk along, | want to know to-day
which piano 1 am to bring out to you.”

“Well 'm afraid you can’t sell me a piano,”” replied
the farmer, “ for the man who has just gon away says
he will undersell the lowest price anyone else offers,

“He's a friend of yours " queried the second piano
nan,

“Yes, I have known him twenty years.''

“Well, friends get pretty well acquainted in twenty
years. But don’t you think if he was such a good friend
as he claims to be that he would have given you the
lowest price at which he could sell to you at once, with-
out waiting for you to get a price from someone ¢ ?
No matter what You pay him for a piano you will always
feel that he might have come down still lower, 1s his
method good business?”

The farmer stopped his horses, leaned against the
plough handles for several minutes in deep thought.
“By George! that's so."" he suddenly exelaimed. **Now
what’s your offer?”

The second piano man went home with a signed order,

An Honest 0ld Plug.
OME years ago a salesmanager added to his staff a
man whom everyone else in the place predicted
would not last six months., In three months he came to
his employer with his resignation.  **Are you discour-
aged " questioned the sulesmanager.  He said that he
Was not, nor did he dislike his work though he had not
yet eultivated any great enthusiasm about it. In his
conscientiousness he had not considered his likes or his
dislikes.  He was out to do his duty and at the end of
three months he reasoned that his duty included re-
signing.

The salesmanager did not aceept his resignation,
He pointed out to him that he was an investment and
would eventually prove profitable.  ““I'll admit your
claim that you are not what is called brilliant, but you
are honest in your work. | know that from cight in the
morning until six in the evening yon are working for us,
and until midnight if you think you ought to. 1 do
not worry about future trouble with your contracts and
I know you do not make rash promises. You are depend-
able and six months from HOwW, or a year or five years
we will be benefiting from the work yYou are doing now,”’
So he stayed.

The man in question was regarded by his acquain-
tances among rival houses as an “‘honest old plug who
would hurt nobody ' and they marvelled that he held
his job. He landed few sales that were remarkably hig
ones but his average was good and well maintained,
The making of a sale was not an excuse to loaf for a
day or two, but he kept right on knowing that to main-
tain the average necessary to make him profitable to his
employers he must employ every possible working hour.

This ““faithful old plug’ has ontlasted many hright
Young men, picked as future successes hecause of their
efferveseent personalitios, genial dispositions, or affahle-
ness, but who lacked the one quality that made the
“faithful old plug’ a success.

The great majority of suceessful men in every walk
of life do not give the impression that they are endowed
with extraordinary qualities, unless “eommon sense’’
be an extraordinary quality. These successful men very
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often would be passed on the street as quite ordinary
individuals for in g casual glance it may not he apparent
that they are men who simply work hard and intelli-
gently,  They have trained themselyes to tackle the
distasteful problems of thejr business with just as much
energy as if they wepe doing something pleasant, They
make mistakes of course, big ones sometimes, but the man
who tackles only little problems cannot make big mis-
takes and the man who does not make mistakes is not
a factor in any walk of life. These successtul men do
not allow side issues to engage their attention or energy.
They concentrate,

Every man numbers among his schoolmates op college
chums those brilliant, promising fellows who could learn
their lessons so cusily that they always had time for fun
or mischief and in contrast to these were the slow, stolid
pupils who must toil unceasingly to make a pass.  The
latter learned hard but they learned well, They could
coneentrate and they could work hard.  They had com-
mon sense and used it and developed it and were sue.
cossful. 1t is so in business, in the professions, in
anything worth while that brilliance, so-called, as an asset
making for suecess is far overshadowed by those qualities
that made the **honest old plug” so valuahle a member
of his firm’s selling staff,

Keeping Track of Music Roll Stock—Simple
Card System Will Do It,
W”H'I'IIER the stock of music rolls is large or small

it is impossible to keep track of it hy memory
it the department is condueted with any attempt  at
seriousness, At one time there was in Toronto a shoe
retailer who had a reputation for always knowing his
stock and never being ** just sold out,*’ He knew at the
end of each day what lines he should order, He was
seldom out of » prevailing style and his method has heen
adapted in handling music rolls, the only difference
being that the shoe man had to attach numbers to
designate his wares while in the ease of music rolls this
is already done,

For each number have o card. On this eard indicate
the quantity in stock, which presumably is the (quantity
that according to experience, should be in stock. Each
time a roll is sold a saleslip should show the number of
that roll. At the end of the day or in the case of a
smaller business twice a week or even onee, pick out the
cards with numbers corresponding with the rolls shown
on sale slip, marking off the quantity of each roll sold.
This shows the numbers on hand as well as what num-
bers hould be ordered. This is merely a little mattor
of system that enables the dealer to keep his stock
ip-to-date which is impossible when trusting to memory,

Arranging Music Roll ltock—Numm‘culy or
Alphabetically Which?

N the music roll departments of the majority of retail
stores the stock is arranged numerically.  The major-
ity of the customers entering that department to make
purchases will ask for the rolls wanted by title, and not
by number. Manufacturers and retailers always endeavor
to emphasize to the consumer the convenience of ordering
by numhber probably because that method best coincides
with their stock arrangement.  Talking machine depart-
ments also endeavor to get their customers to order by
numbers, as their stock is numerically arranged, The
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customer is not good at remembering numbers and a
large proportion of the buying is done hy the customers
coming to the store with certain titles fixed in their
minds.  Henee the necessity for alphabetical as well as
numerical catalogues,

In view of the vagaries of the public in the matter
of following instructions to order by number the dealer
can well ask himself ** Which wethod of arrangement
is the more convenient !’

Worth Figuring Out.

WENTY-SIX per cent. cash by way of initial pay-
ments is the showing made by a piano salesman
in a recent month's transactions, The average length
of time for these sales was just under thirty months,
These figures are merely cited to note that it would be
helpful and interesting for every salesman to figure
out equivalent information ecach month.  What per
pereentage cash did you get on your last months sales?
What is the average length of time before the comple-
tion of payments for the piancs you sold last month!

It will not take long to figure out.

Reason for Opposition to Used Instruments,
ANY indeed and varied are the different views ex-
pressed in the trade press on the problem that
confronts the merchant by reason of used instruments
offered in exchange.  The subjoined viewpoint of a
Chicago man is an interesting contribution to these
discussions :

It strikes me that it is folly to display in your
salesrooms any but the line of instruments you are
handling.  When a prospective customer comes to our
place I don’t want him to see any instruments but those
we handle ourselves, because I want him to think nothing
else,  If a second-hand instrument made by some com-
petitor were shown alongside our own goods it would
serve to turn his attention in some degree to that line,
It might be a line he had never heard of. but whether
the instrument were bad or good it might arouse his
curiosity—make him want to investigate that line fully
hefore he made a purchase,

“The average dealer makes a hig mistake when he
advertises pianos of makes other than those he is han-
dling regularly at reduced prices.  Every time he pays
for an advertisement of that sort he is advertising other
manufacturers than those he is directly interested in.
People read over the names and hecome familiar with
them.  Then when they come to the store and see these
instruments displayed the names are rubbed in even
more,  No matter how hattered up the instruments are,
or to what advantage they may show, the prospective
customer becomes familiar with the names and may be-
come ecurions to know what the instruments are like
when they are new. So he often decides to look over
that line hefore buying.

“1 heard of one ease where a customer went into a
store to buy a piano. While the salesman was showing
the regular line the customer noticed a second-hand
piano conspicuously placed in the showrooms. He looked
at it and it reminded him that a friend of his had a
piano of that make in his home and was much pleased
with it. He asked the salesman about the second-hand
instrument and tried its tone. It was too old and worn
to suit his needs, but the name reminded him that

TRADES JOURNAL 23

his friend thought that instrument a good make,
left the store without buying.

A short time afterward the salesman met the cus-
tomer on the street and asked him if he was not ready to
buy his piano.  The customer veplicd that he had alveady
hought. He had found the dealer who handled the piano
whose name was suggested to him by the trade-in dis
played in the salesrooms and he had hought & new in
strument of that make.”

No he

Service Complaints,

Many are Due to the Ignorance of the Owner—Back-
bone Will Help Greatly.

“S‘)\lh dealers are imposed upon when it comes to

service because they are boor diplomats™
Robert Foster in an exchange. **When a eustomer has
an unjust complaint they do not seem to realize that it
is not sufficient to be in the right but it is necessary to
convinee the eustomer of this fact, and to do this requires
diplomacy.

““This point is well illustrated by an experience |
had last winter in buying a guitar. The instrument was
intended as a gift to a friend as a token of my apprecia-
tion of a very valuable serviee he had rendered
Consequently | hought a very fine instrument.
“When it was delivered to my home it was laid aside
a few days, friend was not then in town.
Somebody carelessly placed it against the radiator in
the library, and there it remained for some  time.
Imagine my feelings when I found the instrument ruined.
The highly polished wood surfaces were split in many
places and the neck warped.

“Thinking that I had a defective instrument | went
immediately to the store where 1 had purchased it and
called for the manager. | was envaged over the idea
that 1 had been swindled and was determined to give
him a good laying out.

“He listened very politely to my story, although 1
wonld not have blamed him for throwing me out when
I think over what I said. When | had finished, he re-
plied that he was very sorry but that the practical
destruction of the instrument was not due to any defect
but to my carelessness in leaving it against the radiator.

“He started by saying that the concern wanted to
hold my good will but that it could not he considered
liable for a new instrument.  Then to convinee me, he
got down several books which showed the effeet that ex-
treme heat had on the delicate guitar structure,  He
showed me the printed instruetions regarding the care
of the instrument which were in the case bhut which 1
had failed to read. He overlooked no detail, he took
every argument out of my mouth, so that when I had
finished there was nothing for me to do hut pay for the
repairs.

“The lesson to be learned from this story is that
most eustomers are unreasonahle through ignorance.”

8

for a8 my

A pessimist is a person who is scasick during the
entire voyage of life.

If a competitor is getting your business, there’s
reason, If it's price-cutting, leave him to the business
undertaker; if not, there is something he can teach you.
Find out what it is.
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Sherlock-Manning 20th Century Pjanos

Canada’s Biggest Piano Value

The fact that the SherlmkvM.mninu factories operated
full force for the past thirteen months is the most convincing
proof of the money making qualities of the Shwlm'k»M.mnmg
agency, Nulhmg we could say regarding quality and valye
in the Sherloc k-Manning Plano would be as convincing as is
the fact that music al instrument men from British Columbia to
Cape Breton have been able to keep up a steady volume of
business with the Shrrlork-Munmng line, and have continued
sending in orders at a rate that has Justified our kl‘rping on
our complete staff.

Three carload orders for Sherlock-M.nning instruments |
pretty fair evidence of dealers’ opinion, |

These orders received in Seplember. 1915, within ten
days of each other.,

One carload for Regina, Sask.

Two carloads for Quebec, Que,

Style 80

Reasons why the Sherlock-Mnnning is a money maker:

anavily the piano gives absolute satis- A further ex lanation of the steady
g F
fm'nnn to the customer, and another feature of growth in the Sherlock»Mhnning business is the

tmportance to the dealer is the fact that the T are ¢
Sherloc k-Manning Plano is bought right, mak- undoubted fact that W horoughly

Ing it possible to sell to the customer at an at- satisfied and assist the dealer in selling other
tractive price, still allowing a fair margin of pianos of the same make to prospective pur-
profit chasers in their neighborhood.

APACE WITH THE TIMES

Still another of the elements that has served to maintain the prestige of the Sherlock-
Manning 20th Century piano has been our ability and willingness to keep apace with the times—
to be quick to Tecognize, appreciate and adopt any recognized quality feature that would
Improve the construction or add to the original beauty,

When buying, the Shmlmk-\hnmnu dealer buys abso.
lute quality at an honest price,

Gone are the days when the high price was the only
idenllhralmn mark a piano buyer dared recognize,

The day is here when real quality is the question your
Plano prospect must be satished on,

The Shl‘rlork-Manmng answers the question in the most
satisfactory manner,

Arrange for territory while available,

Style 75

The Sherlock-Manning Piano and Organ Co,

London . . Canada




e a——

CANADIAN MUSIC

TRADE GOSSIP FROM WINNIPEG,

Threshing Operations Retarded by Wet Weather.
Talking Machine Business Being Energetically
Exploited. New Phonograph Store Opened Up.
HRESHING operations in the provinee have been

somewhat retarded by an unweleome spell of wet
weather,  While this in turn delays huying on th part

of wamy farmers and will also have the offect of delaying
a little longer the flow of curreney through the shie
gates of commeree into channels where it will Le cordially
weleomed and gratefully passed along. This delay ap
parently puts no cheek on loeal optimism and while th
signs of improved business are not glavingly conspicuons
the fecling is general that they are of a solid and per
manent mature. The collection hranches report nprove
ment but with considerable prodding necessary to get
money.  Relief in this connection is anticiputed as the
season advanees and crops are exchanged for currency

The talking wachine braneh of the music husiness
has & prominent setting in the business stage and the
various houses are exploiting this line with considerabl
energy. The opening of sehools and advanee of autumn
are de

ping the customary seasonable interest in music
with, of conrse, less apparent effeets than it money woer
more plentiful,

Winnipeg Piano Co. report some improvement in
collections and sales though it is too varly yvet to iy
whether it is the usual improvement experienced at this
time of the year or g complete turn of the tide in con
sequence of better employment and erop conditions
Columbia Grafonolas and Edison Dise Phonographs, they
state, are showing the greatest activity, and they fully
expeet. with the approach of the musical season that
pianos also will again come into their own,

One of the seven enlisted ex employees of the Winni
peg Piano Co., Mr. Harry MeDowell, said goodbye the
middle of September on his way to the front with Glen
Camphell’s Scouts, all of whom were evidently in the
Fest of spivits.  Their cashier, Mp Crosdale, joined the
ranks of the henedicts during September and was the
rer

ipient of a ease of cutlery and a beantiful eight day
clock from the firm and staff respectively, the lady in
the case having |

waved the dangers of the submarine
zone in order to consnmmate the happy event

MeLaskey Musie Co, have given up their space in the
Winnipeg Piano Co.'s store and have gone ot of the
music husiness,

Messres, Fowler & Co. who have the loeal Willis ageney
announce the sale of two grands among this month’s
sales.  Colleetions ave fair, husiness showing signs of
improvement,

Mr. R A, Willis, vice-president of Willis & (o,
Montreal, paid a visit to this firm’s representatives here,
Messrs, Fowler & Co., while passing through on his Wiy
to the Coast.  Mr. Frank P. Willis of Trail, B.C'., was
also a vecent visitor here,

Mr. T, R. Bach of the Mason & Risch staif and family
have just returned from a pleasant month’s vacation
spent in visiting old friends at Toronto and Ottawa,

Mr. O. Wagner, manager of the R. 8. Williams &
Sons Co. Winnipeg Branch reports September trade as
aniet,  This firm have a number of orders on file for
future delivery which will mean good business later on.

Mr. Fiteh, Western manager of Babson Bros., Edison
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phonograph dealers, has been on a week’s visit 1o his
firm’s headguarters at Chicago

Mro GoHL Gillman, who bas heen assod ated with
Bubson Bros. for some

charge of the retail stor

IS IS NOW assiming  entir
This will enable Me. Fiteh
to devote wore time to the mail order husiness A cosy

corner has heen installed by this firm for the convenienee
of their enstomers where they may rest and have use
ol phone. et

Lt.-Col gar, who was manager of the Regina
branch of Mason & Risch, Ltd., for ten years amd Hmong
the first to volunteer when war heoke out. e ntly paid
A visit to Mr. Biggs, the Winnipeg wanager. while on
his way west,  Li-Col. Bdgar was wounded nine times
and is now on furlough.  While in Reging will he
the commanding officer of the 68th Battaliion

Mr. Woolman, who has been connected with the

Moose Jaw branch of Mason & Risch Piano Co., Ltd . has
heen granted a commission as ( aptain in Lt.-Col. Edgar's
Battalion, the 68th of Regina

Mr. Biggs, Winnipeg manager of Mason & Risch, Ltd..
paid a visit to his fiem’s branches at Reging and Moose
Jaw recently. Southern Manitoba business with this firm
indieates encouraging conditions among the farmers

Sheet music business at Wray's Music Store is im
proving, and good husiness is anticipated for the follow
ing months

Cross, Goulding and Skinner veport an improvenent
moevery way over last year, including the colleetion
department and country business, My, I I Bull,
manager of this firm, accompanied by his brother (',
I Bull, on a recent duck hunt met with good suceess
i a total bag of ninety While out one morning at
four o’clock they espied another hoat quite close to their
own. Just as a flock of ducks came within range the
strangers stood up to take extea good aim hut eapsized
their hoat.  This left Messes. Bull Brothers in sole
possession of the hunting field

Mr. G L. Stanwood, late manager of Doherty Piano
Co., has opened phonograph parlors, Stanwood s Limited,
at 390 Port Ave. Mr. 8
plete line of Columbia graphophones and reeo

Mr, ( H. Suckling, manager of the Winnipeg
hranch of the Nordhcimer Piano Co., has retarned from

anwood is handling a com

an enjoyable vaeation spent visiting friends both in the

cast @

d west. Business, Mr. Suckling voports, as fair,
an improvement heing looked for shortly in the sale of
both Nordheimer and  Steingway plmos, At present
there are a number of callers for the less expensive
grades of pianos

My 4 Meveell, mavager of the K
Co.'s Western branch, had an enjoyable trip to Toronto
Exhibition.  While in Toronto Mr. Merrell venewed old
friendships.  Country trade is reported by this firm as
fairly good. Collections still being a little slow )

Miss Louise Haverty, who has heen with the Western
branch of Whaley, Royee & Co. for a number of years,
was married to Mr. J. Roddy on the 22nd of S ptember,
She was the recipient of many useful presents from her
friends, including a substantial cheque from Whaley
Royee & Co., who sincerely 1
but at the same time wish her all happiness in her new
sphere of life.  Mr. and Mrs. Roddy are making their
home in St. Paul, Minn.  The position vacated hy Miss
Haverty is now filled hy Miss Ethel Thompson.

'n-Morris Piano

ret losing her services

e
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IN THE MANUFACTURE OF

WILLIS PLAYER PIANOS

We have spared neither time, labor nor expense in bringing them to the
high state of perfection at which we offer them to the trade. | xpert workers,
skilled supervision, best of materials, equipment of the finest, surroundings
of the most pleasant—all contribute to the success of the WILLIS PLAYER,
the basis of which is the Willis Piano the instrument of recognized durability,

magnihcent tone and superb finish

To WILLIS DEALERS is available the agency of the World
Famed KNABE PIANO.

WILLIS AUTO PLAYER
PIANO

Style “J” Louis XV.

Handsome walnut and mahogany

ohid trimmings and cary
ings, ivory keyboard, 88 note,
fitted with patent tracking device
flexible fingers and silencer, The

matic buttons abso
itrol eh and
bringing « melody as

or g & by

means of Metr or Solo

dant and Tempoaid patents

Height, 4 feet 9 inches.
Width, 5 feet 4 inches
Depth, 2 feet 5 inches
Weight Boxed, 1,000 Pounds,

WILLIS & CO., LIMITTED

Head Offices: Factories :

580 ST. CATHERINE ST. W. ST. THERESE
MONTREAL, P.Q. P.Q.
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Mr. R €. Willis, Western manager of the Doherty
Piano Co., reports business in the phonograph depart-
ment as improving, several high priced machines being
sold this last month.  This firm ave devoting  their
attention to the collection departiment and are getting
good results,

Morris Ross, who was tuner and salesman for the
Karn-Moreis Piano Co., and is a son of T. 1. Ross,
music dealer, Vancouver, renewed his acquaintance with
Winnipeg piano dealers while passing through on his
way from the coast to join his regiment at the front.

Mr. Frank Smith, manager of Whaley, Royee & Co.’s
Western braneh, reports business as picking up and the
indications are that it will continue to improve as the
season advanees.  The house is experiencing a hig de-
mand for their new hooks, deeted Compositions™ and
“Techmical Work™ for pupils taking up the elementary
grade of the Toronto Conservatory of Musie, also judg-
ing by the extraordinary demand for Imperial violin
strings, they are more than maintaining their excellent
veputation.  These strings are genuine Italian gut and
dealers state that when onee a customer has honght
them it is impossible to put him off with a substitute.

MONTREAL LETTER.

Brighter Music Trade Conditions in Montreal. Re-
tailers Developing Enthusiasm. Opening of
Schools Helps Music. Local Industries Show-
ing More Activity. Association Likely
To Be Revived.

WI'I'II()I"I‘ doubt there is a feeling abroad in Mon-

treal that conditions are much better, 1t is true
that retail husiness has been more active sinee the Fall
season set in, but it has rvequired more than a mere
inerease in the sale of pianos locally to make the retailers
feel that business is really better.  In spite of increased
sales locally, there was for a time that sense of apathy,
slow colleetions and Iack of animation that has charac-
terized business everywhere,  Now, however, business is
more brisk, prospects for entering into business seem
more enticing,  Transactions in real estate are showing
life again, and it must be that money is heginning to
cireulate in earnest.

“October opened up with bright prospeets for hetter
husiness.  Sehools are all open again marking the end
of vacation season for adults also.  This means inereased
husiness in sheet music and more liberal patronage in our
talking machine department where we feature Columbia
and Edison goods,”” said J. W. Shaw & Co.  Gerhard
Heintzman and Shaw instruments are proving steady
sellers, o goodly number heing selected for September
brides.

Nothing inereases a man’s appetite for musie like a
sudden change from summer to fall weather. There-
fore, the past month has been a busier one than usual.
There is a slightly better tone to the talking machine
husiness in general and sinee improvement usually comes
with the approach of the holiday season, there is very
good reason to believe in its permaneney said J. A,
Hurteau & Co., Limited, referring to piano and Pathe-
phone sales.

The Montreal branch of R. 8. Williams & Sons ('o.,
Limited, through manager Coleman, report September

TRADES JOURNAL

business as being within a hundred dollars of Sept.,
1913, which was considered a record month

Armitage Layton, manager of the talking machine
department of Layton Bros., reports splendid husiness
in Edison goods. A recent spot-cash-fiveaminute-trans
action was made of a Model A 250, $325 Edison machine
to E. W, Beatty, viee-president and general counsel of
the €. PR This firm are showing new types in (2100,
150 and 200 Edison'’s.  They also report «
of sales of Columbia grafonolas.

number

“The public seem to be livening up to the possi-
bilities of the player piano’ said Layton Bros. **The
result being that good enqui exist and a number of
sales have been coneluded for Mason & Riseh instra
ments.”" Enquiries are also frequent for ©Grands® of
this make and sales noted.  Sherlock-Manning pinnos
also well in the running. A style 54, don, Thomas organ
has lately been supplied to a prominent Catholic chureh
outside of Montreal.

Goodwin's Limited, one of Montreal’s largest depart-
mental stores announces the opening of o grafonola
department with four demonstration rooms.  Their open-
ing took the form of a grafonola afternoon recital,

The Pratte Piano Company's factory has heen on
full time all sumimer and at present writing are husy.
They have lately put on the market a parlor grand
which has met with a splendid reception and they have
had numerous testimonials from leading musicians as
to its tonal qualities.  The more expensive types of
Pratte player pianos have heen in evidence of late. They
report 4 good demand existing for chapel chureh organs
for which they enjoy a large trade,

Mr. Philip E. Layton placed his automobile at the
disposal of Creatore, the noted bandmaster, during his
recent visit to Montreal.  Creatore was accompanied
on his various sight secing trips by his wife and the
Italian Consul of Toronto, and all were delighted with
Montreal, and especially so with Mount Royal,  Mr,
Henry Hamlet of Layton Bros., had the honor of showing
the distinguished visitors the eity.

Quality of workmanship, purity of tone and uni-
formity of seale is the slogan of the makers of Willis
products.  They have devoted years to making this slogan
stand for all that it implies, and the result is a hig
clientele of  diseriminating  pur all over the
Dominion who know that they may rely upon the quality,
purity and uniformity of their purchases.

“As we go further and further into the balanee of
this year and draw nearer the opening of the winter
season, the outlook for the loeal piano industry grows
brighter. A great improvement in orders for the im-
mediate future and holiday delivery has taken pla
during the past few weeks. Shipments show improved
volume, and also indicate trade expansion, containing
as they do the names of several new patrons,”” said
wareroom manager Charles D, Patterson of Willis &
Company, Limited, referring to Willis, Neweombe and
Dominion pianos which are enjoying their usual pres-
tige.  Exhibition styles of these makes are being attrac-
tively displayed.

The friends of Leopold A. Poulin, manager of the
French department of Layton Bros. have always won-
dered where he developed his hypnotic powers or whether
they were hereditary. He informd them the other day

8Os
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CABINETS

For Phonographs
Player Rolls and Sheet Musnc

ulN(|||l)|\‘ib

I d Columbia Ma Im i

. 100—A cabinet all veady 6 For Edison A-80—No. 70 M h g
| abinet al ady  te 71, Golden, Fy or
am !r.nll\ arm into,

N EWBIGGIN G oveany LTD.

Makers of everything in

talking machine and
player roll cabinets.

HAMILTON . ONT.

[ R S W S 0 —" ————

miRinEe e

A music cabinet on the lines of
a filing cabinet—indexed—no lost
time finding copy wanted

No. 72—Mahogany; No. 73—Quar

tered Oak No. 61—Solid Mahogany
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that he had only found out that the great and only
Pauline, who played an engagement at the Ovphenm here
was his cousin, - This explains all.

Co W, Lindsay, Limited, ave prepaving for a lavge
volume of business this fall and a hanner holiday trade
Every one from the president to the office hoy is full of
enthusiasm.  Novdheimer pianos ave still going the pace
of the Lest sellers while other makes arve maintaining
the nsual speed.

Me. Geoo E. Dies of the Willinms Piano Co., Oshawa,
has heen visiting the teade in Halifax, N, S, and vieinity

It s doubttul it there is a dealer in town who puts
more time on the fine art of piano vetailing than Charles
Culross, the able MartinOvme exponent,  Mr., Culross
siys he has had to hustle pretty lively sinee going into
his new store and judging by its appearance and air
of activity his ““hustling” has borne frait,

SThe gquality maintained in Karn-Morris produet
makes these instruments as high in popular favor ax
ever hefore, report Gervais & Whiteside, “and our
hooks for September show ample evidenee of this,”

SPretty fair, and getting better every day,"” replicd
My, W1, I Mulhollin anent the better business query,
which suwms up in o nutshell what is going on up town
He veports a goodly number of cash sales and is looking
forward to a busy fall and prosperous winter,

These days are proving husy ones for Senceal &
Quidoz, the Ste, Therese piano manufacturers,  Orders
here have been vanming ahead of this time last year and
with the expected fall rush shonld make a tidy »
total

Layton Bros. recently devoted their show window
to a display of O to Fight the Germans,”" Philip B
Layton's latest composition already referred to in these

colimuns, numerons sales was the result

The 57th Battalion were recently furnished with a
complete set of band  instruments by o Lavallee,
Montreal.

It is rumored that an effort will he made to revive
the Montreal Retail Piano Dealers Association and that
a meeting in this conmeetion will shortly be held.

The Popular Music Supply Co. have vecently regis
tered as doing business in Montreal,

Arvthur Blonin, musie er of Sherbrod Que.,
representing the Gonrlay line has lately veturned from
a six hundred mile teip made in his 1916 MeLanghlin
Buick antomobile, averaging 2315 miles to the gallon on
the entive trip.

', W, Linds
Air Craft Fund for a goodly amount,

The Canadian Graphophone Co. veport splendid sue-
all for Creatore Columbia band records
ypearance of this band in Montreal and
shortly anticipate a
st's recordings,

- was i stibseriber to the Board of Trade

coss in the
following the
with Pablo Casals visit to this city
vepitition in the demands for this

My, Cyril Robitaille, Jr., of the firm of (' Robitaille,
Quebee, who feature Mason & Risch lines in that city
and surronnding tervitory was a recent visitor to the
factory and warerooms of Mason & Risch, Limited,
Toronto.  Mr. Robitaille left a good sized order for
Mason & Riseh instruments, e speaks very encourag-
ingly of the fall and winter husiness outlook.
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OTTAWA A MUSICAL CENTRE.

“‘Piano Row’'' Houses Report Improved Business In
Spite of War. Musical Tastes of People Reflected
In Fine Stores. Talking Machine Business
Has Assumed Large Proportions. Piano
Salesman Arrested.

SOR many years Ottawa has heen recognized as one
of the leading musical centres of Canada,™ said
the Ottawa ity Num
hee “The most famous musicians of the European
capitals have given recitals heve, and as o result the
people have hecome edueated along wnsical lines, and
their stundards of taste clevated
SOttawa has o nmber of distinguished musicians,
who have assisted in developing the musical ideas of the
communi The work that has heen done at the various
colleges of wusie has heen inestimable, and many talented
and accomplished artists have seenred their start in these
institutions,  Coneerts of a classical nature, arve always
stire of a good attendanee in Ottawa, while the most
renowned voeal and instrumental artists never fail to
include Ottawa in their itinerary.

Press inoa recent *Prospe

Musical

“This evolution in the wmusical taste of the community
has heen reflected in the inerease in the number of musical
establishments in the city, all of which are doing a large
and constantly inercasing business,  Notwithstanding
the faet that a world war is on, and that musical instra-
ments are in the nature of a luxuary, business has kept
up splendidly, several ol the stores in ** Piano Row™
veporting that their sales show an inerease over the
previous year,

“The piano business in this city has grown to enor-
mons proportions.  Oftawa's piano stores ocenpy  pre-
mises in the most expensive distriet on Sparks Street,
and are fitted up in the most luxurious manner,  The
stocks of instranments kept on hand in thes ablish-
ments run into very large fig A feature of the
present year's husiness has heen the very large number
of high pr 1 pianos which have been sold the past year,

“The sale of player pianos is also on the inerease,
many purchasers of instruments preferring the players
whieh can be easily transformed into an ovdinary playing
instriument.  Many owners of old-fashioned instruments
are also changing their pianos for players,

“From the palatial stores in Ottawa’s *Piano Row’
pianos and player pianos are shipped to all parts of
Canada.”

P Has P

The talking machine business has also assumed very
large proportions heve.  Practically all the music stores
in “Piano Row ™ carry talking machines of one make
or another. A fe ago a phonograph or grapho-
phone was considerable of a novelty, and the owner of a
#40 machine was inelined to he quite chesty and give
himself airs,

Throngh the mechanieal and artistic development of
the “talking machine,”” as it formerly was ecalled, a
good instrument is now an ordinary part of the furnish-
ing of every home, So true is the sound reproduction
and so varied is the range of records from vaudeville
to the classies, that the talking machine is now an instru-
ment of entertainment acknowledged on all sides,

B
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UNICO DEMONSTRATING ROOMS
INCREASE

PHONOGRAPH SALES and PROFITS

UNICO ROOMS are carried in Stock. Eight SOUND PROOF
designs. All Woods. $75.80 upwards. Shipped DUST PROOF

8 s SECTIONAL
promptly, completely glazed and finished. ELASTIC

J
Patent assembling requires neither nail, screw nor expert labor.

THE UNIT CONSTRUCTION COMPANY

3lst and CHESTNUT STREETS,
PHILADELPHIA, U.S. A.

THE MUSIC SUPPLY CO., TORONTO, Canadian Agents
36 WELLINGTON ST. EAST.

CATALOGUE ON REQUEST
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Machines vanging in price from $250 to $400 are quite
common.  Every man can have grand opera in his home
il he owns one of these machines, and unquestionahbly
they have contributed very materially to popularizing
the better class of music

Ottawa has every reason to be prond of the magnifi
cent and luxurious musical establishiments that comprise

Piano Row.”" They all do a splendid business and
give a tone to the commercial feature of Sparks Street
Former Piano Salesman Arrested

Mr. K. W ' the

John Raper Piano Cos staff at Ottawa recently figured

Surtholomew, a valued member «

in o clever capture of a mueh wanted former salesman
Through My
Bartholomew's alertn s and insistence Mre, Myers was

of the same house named Richard Myers

arvested on a charge of theft of $300, though it is thought

his defaleations will amount to wmany times this sum

Myers is alleged to have obtained the money by
selling pianos to farmers in the country at ridienlously
low prices, and then fixing up bogus agreements that led
the company to helieve that the pianos were sold at the
regular prices. 1t is claimed that he sold $300 and $400
pianos to farmers for as small a figuree as 100 and $150
cash, and that he then made out agreements to the effect
that the purchaser a

reed to take the pianos at the

regular selling prices, making a deposit of $25 on each
piano and agreeing to pay the balanee in the fall when
the erops had been ent and sold

About the first of June Myers was granted two weeks”
holidays, and had not been seen in Ottawa sinee then, nor
did the company hear anything more about him until
about six weeks ago, when his wile enguired iF anything
had been heard of her husband. 1t was then that the
company s suspicions were aroused and they made inves
tigations which led to the discovery that in at least two
cases pianos had heen sold mueh lower than represented
by Myers

The acensed’s wife told Mr. Raper that Myers had
taken her and her two children to some place in the
United States and deserted them
in the hands of an outside deteetive ageney, but this
ageney was unable to locate Myers

Mr. Raper was informed that Myers was in Montreal,
and Mr. Bartholomew went to see if he conld loeate
Myers,  While walking along St. Catherine Street My
dartholomew saw the acensed
and asked him to come along quietly, but Myers showed
fight and Mr
police.  Myers was brought hack to Ottawa. It is In
lieved that he disposed of hetween twenty-five and thirty
pianos at ridienlously low figures, and pocketed the

The case was placed

He approached Myers

tartholomew handed him over to the

K25 in each case, which led

money with the exception of 3
the company to helieve was a deposit on the pianos sold

The formal charge in the police court was stealing
and converting to his own use $500, the property of the
John Raper Piano Company. He w ented
hy counsel and did not plead but asked for a remand
for a week which was granted.

At the Exhibition.

The local houses were all represented at the annual
exposition with good dis s of pianos, plavers and
talking machines.  The central figure of the Martin
Orme exhibit was their electrie player piano whi
featured at Toronto. The attention given the display

s not rej

| was
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by Ottawa citizens showed that this loeal industry is
appreciated

The John Ruper Piano Co. showed a full line of
Mason & Riseh grands and uprights,  Their staff had
very pleasing suceess hoth at the Fair grounds and at
their warerooms, the visitors showing a definite interest
and a la

No less than twenty instriments of the Willis mak
were shown in the display of Willis & Co.. Ltd., Mon

zer proportion of cash buyers

treal, who have an important braneh in Ottawa. Two
istrwments in Civeassian walnat were ineluded in the
exhibit and the Kuabe, for which Willis & Co. have the
Canadian agency, was given prominene They also
showed  Neweowhe and  Dominion lines I'he exhibit

was in charge of Mr. Norman Brownlee, the encrgetie

local manager

The local branch of ¢, W
representative display of the lines featured by them
including the Nordheimer, Gerhard Heintzman, Stein

way and Lindsay makes

Lindsay, Lad., wade a

COLUMBIA CANADIAN MANAGER RESIGNS,
Takes Management Western Gramophone Co.
The vesignation of Mr. A, G Farquharson, manager
of the Columbia Graphophone Co.’s hasiness in Canada,

now announced, comes as a great surprise to Columbia

Mr. A G. Farquharson

retailers and distributors who will regret this severance

of very pleasant business relations,  Sinee coming to

Toronto in 1912 My, Farquharson has made many warm,
personal friends in and out of the le
his removal from Toronto and at the same time send
with him their sinee

During the three years that he has been manager of
the Columbia interests in Canada Mr. Farquharson has
never ceased in his efforts to still further intensify the
loyalty of Columbia dealers and jobbers to the company
and the lines mannfactured and he has won their respeet
and esteem.

who will regret

re wishes for his future suceess
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Feature the New
Edison in your

Holiday Sales

Sales are Easier and bring more cash—
Your piano clientele will buy the new Edison
The New Edison will aid your piano sales

These are FACTS. Large

piano houses have fully

demonstrated them.  Let

usgive youthecold FACTS.

Edison Diamond Point
Phonographs

are SUPERIOR MUSICAL INSTRUMENTS
Do not confound them with Talking Machines

WRITE US ABOUT AN EDISON
DEALERSHIP—RIGHT NOW—

New Disc Model C-200 and take advantage of the Holiday Trade.

TRADE MARK 103 LAKESIDE AVENUE
Q&mom. Orange, N.J.

INCORP

Dise Model B250 New Model 30 New Model 50 New Model 75
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Woestern
Winnipeg, distributors of Vietor lines

He has acceepted the management of the
Gramophone Co
in Western Canada and after thoroughly familiarizing
himself with the lines and factory policy will remove
his family to Winnipeg

Mr. Farquharson came to Canada from Los Angeles
where duving his serviee with the
he organized the Talking Machine
of the South-Western States

He came to Canada in 1912 from Los Ang
ceeding Mr. James . Bradt

Columbia Company
Men's

Association

now the company’s general

York. He is

vears in the

sulesmanager with headquarters in New

an Englishman and spent a nomber o

United States.  As mentioned before columns

British

mn thes

member of a military family,  One
Lient, Charlic
Scottish was killed in action in France last November
His oldest brother, Col. 1. D. Farquharson, served as
Freneh and British staffs at the Day
danelles and was present at the at Gallipoli

French military ceross and

hrother, Farquharson of the London

liaison to the
landing
He was rewarded with the
vecommendation for the Legion of Honor. Two other
hrothers are in France, one a staff-officer and the other
a Captain in the trenches, while still one other is serving
with the India Army A sister is nursing twelve hours

at a streteh on a night shift in British military hospital

VISITED THE EDISON PLANT,
H. G. Stanton Sees Much Activity at Orange, N.J
Mr. . G. Stanton, vice-president and
manager of the RS, Williams & Sons Co,, Ltd
recently visited the
He was struck with the enthusiastic activity and general

general
Toronto
Edison factories at Orvange, N.J

optimism 1

all departments of the phonograph and

record branch of the Edison corporation’s interests
There were also evidences of considerable enterprise in
the way of getting the merits of the Edison dinmond

Various plans are

dise elose to the consuming public
dealer in getting the
These

plans also apply to Canada and alveady there have heen

in effeet to co-operate with the
attention and the patronage of the householder
splendid results acerning from the Edison system of
demonstrating to back up their advertising.  The en

larged factory facilities indicated that the

Edison man

ment anticipated great returns from their campaign
for

all and winter business, and their enterprise in this
direction has already been more than justified

As a result of Mr
still better equipped to take care of the

Stanton’s visit his firm will b
interests of
Edison dealers in Canada.

CHURCH CANCELS DEAL WITH GERMAN ORGAN
FIRM.

A despateh from Windsor, Ont., says: **By a unani

mous vote the congregation of St. Andrew’s Preshyterian

Church has voted to cancel its contract with a German
organ firm for supplying a new organ for the ¢hurch
Failure on the part of the
the terms of the contract, and the desire of the congre
gation to sever all relations with enemies of G
Britain were the reasons for this action. The contrs
was made in May, 1914, but was not filled because of the
declaration of hostilities, Twenty-five hundred dollars

erman company to fulfill
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was sent as a first payment for the organ, which was to

about £15,000 At the close of the war the churel
will ask for a refund of this, and also for $1,000 damages,

beeause of the failure of the German firm to complete its

agreement.”

GOOD FISHING AT JONES FALLS.
Bellevill
and Kingston makes a splendid motor trip.  Mr. R. S
Williams and 11, G president and viee-presi
dent respeetively of the R. S, Williams & Sons Co., Ltd
Toronto, and My head of the

Printing Co., spent a few days at this favorite

From Toronto to Jones Falls by way of
Stanton
Douglas Murray Murray
fishing
ground recently.  Leaving Toronto in the afternoon they
picked up Mp
tion the next day

Mr. Bull landed the largest fish

this season weighing 6 lhs

dull at Oshawa, reaching their destina
canght at Jones Falls

10 ozs.; another good one

landed by him weighed 5 1bs. 13 oz, All members of
the party had excellent sucecess fishing and spent an all
round good time for a few days

On the return they devided to follow the lake shore
road, which finally ended at the water's edge. A ferry
hoat suddenly hove in sight and they found they were
at the Adolphustown landing opposite Glenora in Prinee

Edward County. The car was run onto the ferry and

a run made throngh the county, across the bridge and on
to Belleville over one of the
a most picturesque country

roads in Canada
through From Belleville
they followed the lake shore road as far as they could
finding it better than the Kingston Road

finest

Mr. J. A. Honea, of St
piano business in Texas was a recent visitor to (Chicago.

Thomas, formerly in the

f
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Is It On
Your
Store
F ront?

IF YOU HAVE A GOOD STORE

In a good location in a town or district where Columbia lines are not well represented, get particulars of the
Columbia Grafonola and Record agency Get the "Sign of Good Music” on your store front. It means all the
music of all the world, inc luding the very latest dances,

Anyone who has ever made comparisons knows that the superb tone reproducing  qualities, brilliancy,
fidelity, and naturalness, distinguish the Columbia Grafonola as the one ideal musical instrument—whether it is play
ing selections of the great artists or dancing the lilting measure of the popular modern dances.

Our great permanent catalogue of Columbia Double-Disc Records will

convince you of the unequalled
range of the Columbia fepertoire, and the unlimited variet;
s ———————

y of music
that is engraved upon Columbia records,

WHY ? .

After carefully testing all the various Of the thousands of records in the Columbia catalogue, almost
makes of talking machines and ysins oo all of them are double, all of them aje guaranteed for tone reproduc-
for three years we have taken over and are tion, surface and durability, and over a thousand of them are listed

e o 53 conts sach. They can be played on oo oo talking machine of
by L otey b G [ i MADE IN CANADA,
agents for this district.

A Toronto Dealer — Name on Request
—

THE MUSIG SUPPLY COMPANY
36 WELLINGTON STREET gAsT . . TORONTO

LONG DISTANCE PHONE, MAIN 4716—Two Lines

One other thing :—Columbia

Grafonolas may be sold on the
easiest kind of easy terms,
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EDISON DIAMOND DISC EXHIBITS AT
OTTAWA AND CHATHAM FAIRS

al representatives i to Canada by M

e conducting a very we nd suecessiul

ertising

i campaig
Phonograph
At the

Ottawa Fair, the Phonograph Shop

teation 1 o Fair
seeured a 17 x 34t tent with a seating capacity of 75
just inside the main entrance, and duaily recitals werd
conducted by E, G, Bryson and J. A, Coyle, representa
ting Mr. Edison

It is estimated that about five thousand people visited
the Edison Tent and listened to **the

world's hest music
veal diamond.”  Eight hundred
and ten of these visitors registered as hei

reproduced through

g ointerested

in receiving advertising literatur
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Fair, J. H
in 18 x 24 1t

local
with a seating

I'yrrell & Son
tent

lers ¢

thirty-fiv ople, just alongside the main

hibit building, The overhanging branches of a large

heeeh tree shaded the tent and made it a very cool and
htful spot for visito

Phis is only a three-day fair but the attendanece,

msidering the population of Chatham and vieinity

I8 cellent About six hundred people visited the

tham Fair, J. H
the foreground

Tyrell & Bon in

Edison exhibit and about two hundred registered, re

questing advertising literature.  Mr., J. J. Brophy, repre
senting Mr. Edison, condueted daily recitals

Fhere was no feeling of panic this September,””
said Mr, R. P
Cabinet Co

Newhigging
of Hamilton
dly better than

optimism

head of the Newbigging
consequently our month was

There is an under-
larger

i year ago

urrent  of among the business men

here, and they all look for big things in Canada after
the war., Locally there is less distress anticipated than
vis the case a vear ago. We look for a good season in

the talking machine line which is only in its infancy

on, left to right, Arthur (
at Ottawa  Exhibition

ooke
with

Harry Engel, Miss Alford and
an interior view on the left
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SEE THESE
RESONATING
CHAMBERS—»

Nothing much about this picture to suggest that it is

a device to do with sound in a musical instrument is there?

But that is just what it is. Read on

It improves, amplifies and sweetens the tone. This group of chambers gives a heretofore
impossible rich and mellow sweetness. It has the approval of tone experts in Canada and the
United States who tested it carefully

and marvelled at the results.

The device look ed out on a highly scientific basis. There is
absolutely nothing to get out of order at any time. In this invention the pipes are built to exact
size to respond to their fundamental tone.

The chambers vary in length and diameter. But it is quite impossible to explain or describe
the results, To understand you must hear it, and every music dealer should know all about it
whether he handles the Phonola or not, for

| This New Invention Is An

Exclusive Phonola Feature

TO PHONOLA DEALERS

Is open the agency for the three greatest makes of records on

earth.
i FONOTIPIA ODEON JUMBO
| Double Side Double Side Double Side
| 11 and 12inch 10, 11 and 12 inch 10 inch
{ $1.50 to $3.00 90 cents to $3.00 85 cents

The catalogue includes such artists as Bonci, De Lucia,
Garbin, Gilion, Grassi, Zenatello, Amato, Kubelik, Russ and
many other world renowned soloists. In bands there are the
Irish Guards and the Grenadier Guards, the Royal Marina Band
of Italy and such orchestras as La Scala Opera of Milan, London
Palace, Beecham's Symphony and others,

The Pollock Mfg. Co., Lta.
Berlin - Canada

WHOLESALE DISTRIBUTORS
Whaley, Royce & Co., Ltd. The National Talking Machine Co., Ltd.
THE NEW PHONOLA -

Toronto Winnipeg
containing the Resonating Chambers, an For Western Canada,
exclusively Phonola feature

For Ontario and Maritime Provinces,
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Mail Order Business Growing.
HERE is every indication of the mail order system
of doing business in Canada, already well estab-
lished, growing at a rapid rate.  Rural delivery and the
parcel post are a couple of the influences at work to
advance the schooling that has already been done in
this respeet. There is no getting away from the fact
that the large departmental houses have been immense
factors in building up a liking for and a faith in mail
order buying. Their policy of money-hack-if-dissatistied
and their reputation for giving the customer more than
promised rather than less makes the pareel post fit in
quite naturally.

The rural telephone is another influence that makes
fewer trips to town necessary even though the automo-
bile may make these trips more easily accomplished.
But in spite of the automobile or perhaps partly because
of it the smaller town merchants complain of fewer
visits by the farmers. They accept the departmental
merchant as a competitor that they cannot meet even
though the rural mail carrier also delivers parcels.

Whether the talking machine dealer likes it or not
he is face to face with more serions competition from
mail order houses. The talking machine lends itself to
mail order business and the records too for they can
he sent by parcel post. 1t is for the retailer to get in
ahead of it and educate the people in his territory to
do business with him hy mail or by telephone, delivering
the goods to their homes just as the distant merchant
does,

Revise the Mailing List.

ITH that season of the year now here when it is
expected that talking machine business should show
a decided improvement it is more important than ever
that the mailing list should be revised. The **dead ones™
should either be hrought to life or deleted. To continue
sending cireulars, letters, supplements, catalogues or
other literature to those persons who are not likely to
he purchasers simply adds to the cost of doing business.
The mailing list is always in need of revision. There
are old names to be removed and new ones to be added
to keep it in good repair. In the natural order of
things new people are coming within the range of any
specified dealer’s territory and old persons are remov-
ing from it. The young man of last year may be the
householder of this year and is therefore a *“prospect.”
The keeping down of expenses is so vital that the postage
wasted on ‘‘dead’’ names is too important not to save.
If the mailing list unrevised is valuable, how much more

valuable if always kept complete.

Records on Approval Abuse.

RADUALLY the talking machine dealers in the
varions centres all over the continent are getting
together on the question of records on approval, The
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dealers of Louisville, Kentucky, are now realizing that
their records on approval offer is being worked over
time by some of their patrons who could afford to
pay for their private entertainments but prefer to let
the talking machine dealer do so if he will.

In this respect the Kentuekians seem to he no dif-
ferent from people in other parts of the civilized world,
nor are the dealers less generous,

It is no uncommon expericnce to have a customer
telephone or eall in and ask to have a number of good
records sent up on approval as ‘“‘we are entertaining
a few friends this evening so be sure to send them up.””
More than one dealer has found on looking up the sales
vecord of families of this sort that they have bheen buy-
ing only an oceasional record though frequently having
from a dozen to thirty records on approval.

An English View of the Records on Approval Plan.
PROPOS of the serions problem into which the
system of submitting records on approval has
developed the following from a writer in **The Phono
Record”” of London, England, is of interest,

At a time like this when dealers ave looking in every
direction for a means to ac te business faney may
turn to the possibilities of offering or allowing records
to go out on approval.  On the issue of some good
records experience may prompt the dealer to think of
ain enstomer who would be interested, and who
had not given his patronage for a considerable time, and
he may feel justified in going one hetter than posting
a list deseribing the special ones in sending them so
that his customer may make their actual acquaintance,
This has the effeet of welding the business connection
together again, but it is a much mooted question in the
talking machine trade whether this practice is an advis-
able one, and the opinions pro and con, are numerous
and varied. To not a few the system has had the reverse
effect of stimulating and inereasing the total volume of
husiness and consequent profits,  The customer’s privi-
lege has often developed into an abuse, and one that is
costly to the dealer,

The comparison between the sales to a customer on
the approval plan, and these during the first year of
his having owned a machine, even allowing for the fact
that he was more eager to huild up a collection, invari-
ably showed that he was enjoying all the good titles at
the dealer’s expense.  He would probably buy one or
two in order to encourage the continuance of the privi-
lege, The dealer bore the cost of packing, the delivery
and the return, in addition to the risk of loss hy seratch,
or sales lost by reason of his stock heing depleted by
the records heing in other hands. A dealer may imagine
that a large number of records on approval is a good
investment, but in actual practice it brings loss. It is
difficult to formulate a hard and fast policy as to the
proportions of returns, and unless all the retailers in
the neighhoring distriet act in harmony the dealer shoukd
have his own convietions, and set about working on
them, and selling accordingly. He may discover that
as against any abuse there are many customers with
whom the scheme will become a profitable one. The
ability to grasp the character of the person with whom
one is dealing is a valuable asset, and a ecertain amount
of diseretion is necessary towards the snccessful working
of the scheme. There are many legitimate reasons for

o
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DEAL WITH THE HOUSE oF WHALEY-ROYCE

One Freight or Aaything in Music Our Motto
Express Bill at very lowest rates "“Service First"
= WE ARE OWNERS AND PUB. )
Guitars, LISHERS OF THE FAMOUS We are exclusive Cana
Mandolins. “IMPERIAL" EDITION OF  dian agents of “TRUE.
Banjos. FIFTY CENT MUSIC BoOKS, TONE™ NEEDLES, Pyt
Violins. «Elementary Classics.’ Up in  attractive tin
“Famous Classics." "
Harmoni “Melodious Recreations." boxes of 200, Fiye
“Imperial Strings "Primary Classics." boxes in a carton, ready
“Ideal Strings “hees Pieces in Eany Keya."  1q hand wut 1e o cus
“Imperial” Rosin, M""’.“""”‘..'""'""‘“"'“I tomer at $1.00. Gives
olio.
“E S, Folio." him  five variations of
BAND INSTRUMENTS “120 Seorch y P tone, and a good profit
o " .Read's Easy Tutor.” for the dealer.  Alyo
— { “Imperial. "Church and Home Sacred “Imperial” Needles i
s < ',A,'S""]' " “Bellak Mothods 100 lots in envelopes—
o Loud, Medium and Soft
Distributors  for Ontaric and TWO NEW FOLIOS ] “ldeal” Needles in tin
Maritime Provinces of Phonolas Twenty Selected Compositions boxes of 300—Medium
and Elementary Technical Work,

and Odeon, Jumbo and Fono- issued by authority of Board of tone only. Liberal dis
tipia 10in., 11 in and 12 jn, Governors of The Toronto Con- counts to dealers, Write

double disc records. foreory, of Music, and necessary  for samples

for the Elemennry Examinations,

Whaley, Royce & Co., Limited

WINNIPEG TORONTO

CANADA CANADA

—
e

BELL BRAND HARMONICAS

“MADE IN AMERICA "

are not the best merely because they are American made
in this country, but they stand competition with

the very best musical qualities and workmanship

T Dn'amond
b Strings are

L o
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sending out records on approval, but any who may be
tempted to try it must be prepared to devote a consider
able amount of time and trouble to it

In the opinion of a very well known distributor the
practice is unprofitable, but he thinks a little discussion
on the subject would do more good than harm. He
enumerates the following conditions under which the
dealer is justified in introducing it. 1. 1f the customer
is an invalid and cannot come to the store. 2, If the
customer lives at a considerable distanee, and very rarely
comes your way. 3. If the store is uninviting, either
because of location or lack of interior comfort, and your
customer—particularly a lady—feels it incompatible
with dignity to condescend to trade at the store. 4. 11
your customer is a busy person who doesn’t mind spend
ing money liberally, but who simply can’t devote the
time necessary to spend the money. 5. When delivering
a machine bought by one person and intended for an
other you might offer to send some records to play over,
but be careful to impress upon your customer that you
do not make a regular practice of doing this, There
may be one or two other instances in which the extenu
ating cireumstances arve sufficient to warrant
proval’’ delivery.

Having once launched the seheme, and it is found
that a certain customer no longer buys enough to make
it worth while catering to him, the situation bhecomes
complicated. To continue is irritating, and to withdraw
is tantamount to telling the customer his purchases are
no longer worth enltivating.

Unless the credit is beyond question, cash should he
paid for the records; the enstomer must agree to keep
a certain proportion of the records submitted—say one
half, or not less than a third. In that case you are
assured of a certain proportion heing sold.

If a dealer feels that he must go after the record
business by serving the customer at home, then he
should be prepared to allow his representative to preside
at the demonstration, heeause then he will have the oppor-
tunity of influencing the choice of a selection.

Leaving a number of records with customers is not
to the hest interests of his stock, because he is not present
to see whether the records have heen played over once,
twice, or three times hefore being rejected ; and they do
not improve hy wear.

The dealer who indiseriminately sends records on
approval gets the reputation of selling worn out goods.
(iood buyers would thus be turned away.

Six lots of records submitted on approval will not
sell as much goods as a good salesman can sell the
same customer in one visit to the dealer’s shop.

“on ap

DETACHABLE DEMONSTRATION ROOMS.

In this age of take-down summer cottages, schools
and churches it is quite in order to have detachable
demonstration rooms for piano or talking machine selling
purposes, The possibility of an early removal to other
premises has frequently deterred a dealer from installing
the much needed demonstration rooms, for the advan-
tages of these rooms are no longer argued. The Unit
Construction Co. of Philadelphia announce these rooms
in any finish at prices from $75.80 upwards. The Music
Supply Co., Toronto, are the Canadian distributors.
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DRILLING AND RECRUITING WITH THE TALK-
ING MACHINE,

Reprinted from the Sound Wave of London
LD Nelson has seen many strange sights from his
column in Trafalgar Square, but he has never
looked down upon a more remarkable sceene than was
witnessed on Friday, August 13, The occasion was a
recruiting meeting organized by Captain A, E. Rees,
of the 2nd Battalion of the London Regiment (Royal
Fusiliers

and the feature of the meeting, which was
arranged for the lunch hour, one to two o'clock,
the drilling of squads of men by a graphophone.

A crowd of some two or three thousand assembled.
A space H0-ft. square between the plinth and the foun-
tains was cleared.  The instroment was brought forward,
but beyvond a few straggling soldiers chatting at ease
no drill squad was to be seen.  The soldier operator set
the needle on the record, a bugle-call ** Fall In"" rang
from the horn, and the stragglers came into the open
space at the double and elosed ranks. w, then,”
came from the instrument, “*fall in smartly, squad in
two ranks, hy the right, cover off correctly your front
rank man,
of command, **Squad, number.™

The men obeyed the command with beantiful pre-
They sloped arms, presented arms, and formed
fours. What was that!  Was the movement slow or
clumsily done, then?  For from the machine came, **
you were!” and the movement had to he repeated,

Right on through various evolutions they went:
quick march, right wheel, left wheel, » eht wheel, mark
time, left, left, left, rvight, left, change step, and so on
until there came the words, “*Squad, dismis and it
was a very warm squad that walked off the ground to
the applause of the spectators,

A few minutes later, after a recruiting speech, the
sume squad went throngh another drill, this time without
arms, and at the command of the graphophone. The
sight of these fine youngsters obeying the bidding of a
machine was extraordinary. 1t was no joke, for they
had to exeeute the movements with an unwonted brisk-
ness, on account of the rapidity with which the com-
mands were given, and it speaks volumes for the prae-
ticability of the idea that no officer directed the drill;
it was controlled from first to last by the graphophone.
And here is where the novel scheme fitted in with the
vecruiting campaign. 1t suggested, far more than any
human officer’s direetion could have done, how easy and
quickly grasped was the drill thus demonstrated.

Indeed, the event was so successful—fifteen recruits
were seeured in the first hour—that Captain Rees decided
then an i there to repeat the experiment on the following
Friday (August 20) at the same place, and to employ
it on every possible occasion in connection with his
recruiting campaign wherever space permitted.  Captain
Rees (whose idea it was and who himself recorded the
words of command) says that the men themselves thor-
oughly enjoy the innovation, and after the record has
heen played over to them two or three times to familiarize
them with the sequence of the movement called for,
execute the evolutions with a celerity and smartness
that prove indisputably the practical scope of this method
of drilling.

The records were originally made for experimental

was

and then came in stentorian voice a word

cision
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purposes, but at the suggestion of Captain Rees, who
pointed out that they would prove invaluable to new
officers and N.C.Os of the Regular, Torritorial and
Volunteer forees in showing how the words of command
should be given, and also for the purpose of assisting
newly-joined recruits to accelerate their training hy
drilling in their own homes or when no officer is available
the Columbia Company are placing the record on sale
To simplify its use a printed leaflet which accompanies
the record gives not only the commands as uttered, but
references to the seetion and paragraph in the official
manual, *““Infantey Training, 1914, in which details
of every movement are to be found

MUST NOT SELL AT CUT PRICES.

In a law action brought by the American Gr pho-
phone Co. and the Columbia Graphophone Co. against
the Boston Store of Chicago, to restrain the latter from
selling Colwmbia records at cut prices, Judge Gerger of
the United States Distriet Court gave a decision in favor
of the plaintiffs

In giving his decision the Judge said: A patentee
may say to the world, ‘1 will manufacture the patented
article myself and 1 will sell to no one exeept on condition
that he observes a resale price to be fised by me.' And
he can do so for the reason that the article, becanse of
its embodiment of the invention, has heen made a sub-
Jeet of lawfully restrictive price bargaining."’

COLUMBIA'S SALESMANAGER VISITS TORONTO.
James P, Bradt Visits Canadian Branch,

Mr. James P. Bradt, general salesmanager of the
Columbia Graphophone Co., with headquarters in New
York, visited the Canadian braneh at Toronto to see the
new Canadian mansger, My Ralph Cabanas, installed
in suceession to Mr. A. G. Farquharson, resigned.

Having been manager of this same branch and
travelled several times from coast to const Mr. Bradt
has a personal interest in the development of his firm’s
business in this country. e has also many warm friends
in and out of the trade who are always glad to learn of
his progress.

While Mr. Bradt was visiting Toronto the strike
declared by the workmen in the Columbia factories at
Bridgeport came to an end. The men went out hecause
the company refused their peremptory demand for a
twenty per cent inerease in wages,  Other demands had
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been met previous to the strike, including a reduction
in hours from ten to cight per day at the same wages.

“The continued increase in demand for Columbia
products in the United States and in Canada is highly
gratifying,”” said Mr. Bradt, and is tuxing to the utmost
¢ heing
constantly inereased. A forecast of Jobhers” demands
indieates that a phenomenal Christmas trade is heing
anticipated.””

Mr. Bradt spent a couple of days with his firm’s
local braneh and the Ontario distributors, Messrs, Sabine
and Leake, proprietors of the Music Supply Co. hefore
returning to New York

our munufacturing resources, although these ¢

AN OPPORTUNITY FOR STAY.-AT-HOMES TO
HELP,
An Appeal on Behalf of the National Canadian
Patriotic Fund,

No one imagined, a year ago, that by September of
1915, Canada would have sent across the Atlantic nearly
one hundred thousand men with as many more to follow
if necessary,  This magnificent enlistment, while prim-
arily due to the loyalty of the people, has been, in a
large measure, made possible by the Canadian Patriotie
Fund.

This national benefaction is now assisting twenty
thousand families of men who have enlisted for overseas
service,  These men have gone to the front with the
assuranee that the people of Canada will see that during
their absence, their wives, widowed mothers and children
should be maintained in comfort. The drain upon the
fund is assuming large proportions; to meet the needs
of July and August $700,000 was expended, the reserves
are being deereased and the national Executive (om-
mittee now finds it necessary to make a further appeal.

It is the duty of the Government to arm, equip and
maintain the troops. Not a dollar do the Federal auth-
orities give to the Patriotic Fund This work depends
solely on the generosity of the people,

The national organization, with headquarters  at
Ottawa and branches or affiliated associations in every
part of the Dominion, is worthy of generous support in
the tremendous and ever-growing task it has undertaken,

Don’t he frightened into reducing prices just hecause
A customer says your competitor is underselling you.
We like to have faith in our customers, but sometimes
they exaggerate a little,

We are perpetually adve

ing comparison—and

we have no apology for it. On the contrary, it
ey appears to us that we have not been saying half g
J enough about comparison of the variety, class J
Note % and quality of the Columbia monthly record list. Note &5
Try it—month by month, record by record.

( Write for ** Music Money,"" a book ** full of meat ** for those Columbia G hoph o
dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Toronto
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NEW RECORDS

EDISON BLUE AMBEROL RIOOBDS FOR
OCTOBER.

CONCERT LIST-$1.00 each.
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i,
2705 Suiling on the Good Ship Sunshine (David  Reed.)  Trving
Knufmun and Mule Chorus
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COLUMBIA RECORDS I’OB NOVEMBER.
10.INCH DOUBLE-DISC RECORDS Price 86c.
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drehestra accomp
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st aecomp.
Moglich, — German
In

ABTIY

Ist

FROPTANTO,

AGTIT The I)n\ I! Done
|

Cluussen,

Aulin

A Spirit Pitower  (Camphell-Tipton)
Orchestrs seeom
AGTIS The Bloom is on the Rye (Bishop). Osear Seagle. harl
Orchestra necomp.
'l Take You Home Again, Kathleen (Westendorf),  Osear
Rengle, buritone.  Orchestra nccon
Kol Nidrei (Bruch),  Part 1
wecomp.
Kol \u A (Brueh), Part 2

sopranc

Pablo Casals, Cellist.  Orchestra

Pablo Casals, ‘eellist.  Orchestra

Corinne Rider Kelsey,

\u- (Arne)

Corinne

Rider Kelsey,

ow G 1 Nie
Soprano oy h.gmu. with ‘archestin

OFF TO THE !‘RONT

On the occasion of his leaving for Kingston to train
for active se . one of the younger members of the
Nordheimer staff, who is also one of the most popular,
Mr. Leslie R, Warner, was presented with a gold wrist
wateh by Mr. W, Duffett on behalf of his colleagues.

Mr. Seythes, general manager of the company, and
Mr. Duffet in their specehes referred to the high esteem
in which Mr. Warner had always been held, recalling
also his many admirable qualities and the grim serious-
ness of the departing hour was softened by their jests,
to which Mr. Warner responded in a ('harmh'rmlu
manner, saying that whenever he looked at the “‘time’”
he would think of the **fine time’’ he had at Nordheimers.
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ASCHERBERG ~
HOPWOOD & CREW, LTD. Ruth Vincent's Great Palladium Success

A List Worth Your “Come —fop it’s June”
Trial

SON*_;‘_S = . Words by
iny Toes . (Key F. G.) - Kathleen Evans
Mignonette (G Minor, F. Sharp Minor) & Here EILEEN PRICE-EVANS
Come to Me . . - = - E. Newton Music b
8 Nli"\llth?i"ae (D flat, E flat, F) - Calamani e by
ittle ite Gate . - F. Waddington
My Heart's Own Song . - Percy Elliot DOROTHY FORSTER
Rose Love . - - S. Mann S
Cap'n Garge . = Merlin Morgan Published in C, Db, Eb and F,

DANCE AND PIANOFORTE

Balgrer M pn o CARY & Co0.

The Russian Patrol . — i B. Lestra .
Fidgety Feet . . | 7 '°0 Hawicns 13 & 15 Mortimer Street, London, W.
Life o{lds.ol,:i:r & s - J. Ord Hume Publishers of:
ilitaire . . - Alfred West - "
Prince of Wales' March . Archibald Joyce $ Wild, Wild Rose” .. ...,  ++Dorothy Forater

“Your Duddy_ was a Soldier”

. .Dorothy Forster
PATRIOTIC SONGS “Dawn Skies” .. . . . . .

Frederick Drummond

"Till the Boys Come Home (Key F & G) 1. Novello wHome that is calling for me" - Frederick Drummond
The Day (E flat and F) G. d'Hardelot "The Lover Hills” . . .. .. .Frederick Drummond
Hip-Hip-Hooray (E flat) H. Matheson 'Songs from Love's Garden +Frederick Drummond
Mother England (B flat) Merlin Morgan wBon jour! Marie” ..., """ "N Max Brunell
Boys of the Ocean Blue (F, G, B flat) Theo. Bonkeur “Lackaday” (No. 2 Gavotte Songs) . Ernest Crampton
Shoulder to Shoulder (G) Arthur Wood "lw';ill ¥ you Irooclna:; ‘Robert Coningsby Clarke
A Special Number “When am Dead, my rest” _
MATE O' MINE . Percy Elliott Robert Coningsby Clarke
OF ALL MUSIC SELLERS OR E Thornfeld' L"‘: oy 3ia
16 MORTIMER ST., LONDON, ENG. L TR, ""'fl.r'?:in.f'.'.' NS
Canadian Adent, LEO FEIST, 134 W, 440 S..New York J
——
U ——
: Fall and Winter The ALL-BRITISH HOUSE of

Joseph Williams Limited

announce the issue of

Dance Successes

New Moon, Intermezzo " MONTAGUE EWING

(Composer of *“The Policeman's Holiday)
Dance of Delight, Waltz .. . . GRAMINA BRINE THE BERNERS EDITION

(Winner of West's Waits Competition) at

........ INES 4
s st "7‘(:?'.1?‘:' Dl:nf:e ﬂhldvvwl")CUY ” Standard and Copyright works
e P’ F'(olltkn'n»?;‘f ;f‘.ﬂn """ M. C. DAY by eminent Composers
Two Important nearly 200 volumes already issued
at popular prices,

New Song Cycles e
At the Sign of the Dragon. write for catalogues of this Edition and of the 15,000

issues comprising this firm's publications

JOSEPH WILLIAMS LIMITED

32, GREAT PORTLAND STREET
LONDON, w. : . ENGLAND
Publishers of the 12 Books of Pianoforte Music
selected by the Associated Board of the
Royal Academy and Royal College of
Music, London, for Local Exam-
inations in Music, 1916,

Words by HELEN TAYLOR
Music by HERBERT MACKENZIE
Sea-Poems.

Words by MAY WALPOLE-SMITH
Music by 0. WHITAKER-WILSON

4§ Dealers in touch with Canadian Com-
posers should communicate with us, or call
on our representative, Mr. Owen J. B,
Yearsley, Confederation Life Chambers,
Toronto.

West & Co. ;itEhouseor,
23-24 Rathbone Place, Oxford St
LONDON, ENG.
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Collective Sheet Music Buying Suggested.

RINCIPLES of collective buying and sale or return

privileges are being advoeated in Britain in connee-
tion with the conduct of sheet music departments
Influenced somewhat hy his knowledge of the book and
newspaper trades a correspondent to the London Music
Trade Review has stated his case and whether or not
the remedy he suggests would work out in practice, his
opinions make interesting reading, and are therefore
here given, in the following paragraphs:

What, in brief, are the main causes of dissatisfaction
to the retail trader, and the conditions which militate
against his making the sheet music department of his
business a paying concern?

Firstly, the vague and fantastic terms of the various
Publishing Houses, whereby the unfortunate trader has
to buy a lot of speculative stock that he does not want
in order to buy at a fairly reasonable price the goods
that he must have, Secondly, the allied practice obtain-
ing amongst publishers when they have chanced upon
a " Winner,”" of putting and keeping the wholesale price
up to the highest limit. Thirdly, the absence of ‘‘sale
or return’ in connection with such a high-priced and
speculative stock.  Fourthly, the exceptional liability of
such fragile goods to hecome deteriorated, shop-soiled,
faded, and consequently unsaleable save at a material
loss.

There are several olher minor points of common pro-
test,-such as the unfair competition of certain jumble
stores and newsvendors, promoted and fostered by certain
publishers who should know better, and the underselling
by certain short-sighted members of the trade suffering
from a similar lack of knowledge, so far as their ultimate
interests are concerned.

Who is responsible for all this? The retail musie
seller with no uncertain voice guotes you with bitter
emphasis, *‘Now Barabbas was a publisher.”” Barabbas,
on the other hand, talks of the ‘‘lack of enterprise’’ and
the greed of his retail hrother, points to royalties, travel-
lers’ expenses and losses on 49 out of 50 publications
in his turn.

It is no part of my present purpose to apportion the
blame in exact measure : it will be sufficient for me to say
that a certain measure of responsibility for the unhappy
state of affairs rests on both sides. The publisher him-
self notably suffers from the ‘‘lack of enterprise’’ with
which he upbraids the retailer, for he seems to think
that if he publishes a ballad it will sell itself if the music
seller stocks it and spends his time showing it to his
customers, who paw it over until it is dog-eared, and
in the rare event of purchase find they want it in the
key that the vendor hasn’t in stock—while the musie
sellers as a body lack cohesion and initiative,

What is wanted is co-operation amongst music sellers,
and T will presently show how this is to be obtained. I
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would first like to point ont to them that union is strength
and that whereas with the piano and other instrumental
branches of their varied business to keep them going
they can possibly do without the publisher, the publisher
cannot possibly do without them, and this should give
them heart of grace to force an alteration in terms, or
to combine to attain that end hy other legitimate means

Of course, it is difficult to place such an exceptional
industry as the Sheet Music Trade on all fours with the
newspaper and hook-selling businesses, but they arve
sufficiently cognate to afford many valuable hints to the
music vendor. The strong point of the newspaper trade
is that it is based on the principle of “‘sale or return’’
and that wholesale prices hardly vary. The bookselling
trade likewise has its fixed wholesale price for every
““published price” from 6d. to a guinea, there is no
putting up the price when the hook is in demand but
every inducement is offered to the retailer to buy two
or three copies over the counter of this or any other
work at practically travellers’ prices, with a further
inducement of odd copies for a slightly larger order

I do not pretend that the system of “‘sale or return’’
exists in the book trade to any appreciable extent, but
as a set-off it must be remembered that a competent hook-
seller is in a much better position to judge of the prob.
able demand for a new book than is his brother music
seller to gauge the possible demand for a “‘novelty’”
ballad or pianoforte piece, while the deterioration of
stock suffered hy the bookseller is almost neglible, a loss
which is further minimised in comparison by its pro-
portion to the vastly greater turnover of the hook mer
chant.

Perfect harmony exists between the retail trade and
the publishers in both branches; the retailers, in fact,
are courted and studied in every possible manner, it
being recognized that the fate of a new book or journal
is largely in their hands, Time was when the relations
were not so cordial. Some fifty years ago, when the
““twopence in the shilling movement’’ commenced and
rapidly caught the public fancy, fierce differences arose
between the publishers and the retailers. Boyeotts on
both sides were rife., It was a long and bitter struggle,
but the hooksellers won and the publishers had to ¢limb
down.

Now in the present instance the diffienlty arises that
every music publisher is a law unto himself, and there
is none of that close cohesion that exists in the hook
trade. We know, of course, of Societies, Associations
and what not amongst hoth parties, but we do not know
them as ruling bodies in a condition to impose regula-
tions on the whole trade. Tt is therefore probable that
to seek from publishers, as a body, any amelioration of
the present condition of affairs is futile. On the con-
trary, the trade will remember that certain publishers
have endeavored to impose hard-and-fast rules on their
customers with autocratic threatenings of paine and
penalties in case of disobedience. This movement being
mainly directed against underselling there is nothing
much to be said, save that these same publishers haven't
a word to say ahout the overselling of some of their
members.

However, T merely mention this fact to show that
these publishing houses consider themselves strong
enough to impose whatever conditions they choose on
the trade. Tt is for the trade to render themselves col-
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HOUSE OF CHAPPELL

ANNOUNCEMENTS

The hit following "“Tipperary™ is

“*Till The Boys Come Home"

(Keep the Home-Fires Burning).
BY IVOR NOVELLO.
Published in three k=ys, F (Original), G (Compass D to F sharp), and A flat.
Th= anticipated Canadian demand has set in.

Dealers are strong'y advised to secure their stock order right now at the special
introductory rate, which will shortly expire.

‘The NEW SONG which will prove to be an enormous success within a short time.

“Land of the Long Ago”

BY LILIAN RAY.

Published in three keys, E flat, F (Compass D to F) and G.
Special: One sample copy to the trade, for this month only, 12c.

The latest English Ballad Success.

[ 1] L}
Love's Garden of Roses
BY HAYDN WOOD.
Published in three keys, F, G (Compass D to E) and B flat.

This is in demand. Special first rate on orders received this month.

A Charming New Pianoforte Piece.

[ 1] 4 ”
Eventide
BY EASTHOPE MARTIN.
One sample copy to the trade, |2c.

Chappell & Co., Ltd.

347 Yonge Street . Toronto
And LONDON, NEW YORK, MELBOURNE
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lectively strong enough to laugh such onesided offorts to
scorn and to restore and maintain the balance of power
This, however, in the present chaotic condition of the
trade wants more than “‘a bit of doing,"
present remedy.

and offers no

“Collective bargaining”™ is an excellent ideal, but
you must be colleeted before you can bargain suceess
fully. What then is the alternative? | will give it in

two words: collective buying

But, you will say, how are traders distributed over
the four quarters of the kingdom to huy collectively ?
My answer is: How do the co-operative societies through
out the kingdom buy colleetively ! Through their Whole-
sule Cooperative Society to be sure,  Therefore my sug
gestion to retail traders dissatisfied with present condi
tions is: Band yourselves together and establish your
own Colleeting House.

You will therehy frame your own conditions of
supply and (within certain limits) of prices, and you
will also take your share of whatever further (wholesale)
profit is earned

Now in bringing forward this proposition, it must
not bhe supposed that 1 am aiming at the suppression or
injury of the present collecting houses.  Far from it;
they are all my good friends and the friends of the teade
But they are simply business enterprises, elaim no
monopoly, and are liable to competition from any quar-
ter.  The modest and legitimate undertaking T suggest
is not likely to affect their gigantic volume of husiness
for many a long day. The Wholesale Co-operative
Society turns over millions annually, hut the Wholesale
Grocers still exist and flourish,

Space will not permit me to enter into the minute
details of my scheme, but 1 will endeavor to put the
general idea in brief. Let us presume that 100, 500 or
1000 traders form themselves into a society, pay a small
annual subseription, register a limited liability company,
také up a few shares apiece, and establish a central
buying and distributing depot for the execeution of all
orders.

The prineipal advantages to members would be:

(1) The possibility of huying even single copies of
anything required at the rock-bottom prices now charged
for quantities, without being loaded with stock not
required. It stands to reason that the Society huying
collectively would buy largely and on the hest terms:
ergo, its members wonld reap the henefit,

(2) By a judicious adoption of the prineiple of “‘sale
or return’’ under proper safeguards it wonld be possible
for an enterprising music seller to be in a position to
largely inerease his trade without the risk of having a
mass of unsaleable stock left on his hands.

(3) Tt is probable that a better market for shop-soiled
and faded stock conld he found for the retailer than he
can at present command, thereby reducing this important
item in his profit and loss account.

(4) Apart from the inereased profit arising from his
cheaper purchasing, the member if he was also a share-
holder in the company, would participate in the profits
earned by the wholesale concern.

(5) Tt would be the business of the Society to issue
a monthly circular to their members giving the latest
information concerning new publications, likely sellers,
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trade reports from various centres, and all other infor-
mation caleulated to assist the music seller

In reference to the question of ““sale or return’’ and
the exchange of shop-soiled stock, it may be remarked
in passing that a little enterprise and equitable dealing
on the part of publishers would enable them to materially
assist the retail trade in these directions without any
loss to themselves; nay, with absolute gain, It is prob-
able that the representations of a powerful society might
effeet improvements, where the representations of an
individual would remain unheeded, and this considera-
tion alone should influence music sellers to give such a
society material support.

Now is not a bit too soon to think of
Christmas Anthems.

VIOLIN MAN GIVEN UP FOR LOST.

Those who knew Mr. Peter Bone who was Canadian
manager for Beare & Son, the old violin and musical
merchandise house until September, 1914, when he re-
Jjoined the Royal Rifles at Colchester for active serviee
will regret to hear that no word has been heard of him
sinee May 12 last and it is feared that he is lost. His
regiment was charging through a woods when Mr, Bone
was wounded. After the engagement a corporal went
back to try to locate him but failed. Mr. Bone's sister
received through a soldier his pocket hook which con-
tained a letter he had received at the front from Mr.
S, A P Clarke, manager of Beare & Sons Canadian
branch, While in Canada Mr. Bone made many friends
in the trade and all will regret this news but will be
proud of this life given for the Empire and the cause
of Freedom,

SOMEWHERE IN FRANCE,

The indefinite heading of thousands of letters which
reach friends at home from our soldiers at the western
front, viz, “‘Somewhere in France’ is the title of a new
song by Herbert Ivey. This Metzler & Co. publication
is being introduced in Canada by the Anglo-Canadian
Musie Co., Toronto, who anticipate a good run. ‘‘Some-
where in France' is an easy, captivating air which makes
a good chorus and after hearing it once or twice every-
one feels tempted to “‘chime in.”

TO-NIGHT'S THE NIGHT.

Thanksgiving Day saw the production of the first
musical show of the season at the Alexandra Theatre,
Toronto, when the famous London Gaiety suecess, “‘To-
night’s the Night’’ was introduced. This production
had a sensational run in New York for over twenty
weeks and is enroute for Chicago. The captivating
melodies are by Paul A. Rubens whose success as a com-
poser is universally recognized through his hit with
“The Girl from Utah’’ and other well known works.

The musical hits from ““To-night’s the Night,”’ which
are Chappell & Co. publications are: *‘The Only Way,"
“Boots and Shoes,”” ““Pink and White,”” “When the
Boys Come Home to Tea,’’ ‘“To-night’s the Night,"
‘“‘Round the Corner,”” and others.
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Now that people spend Beare & Son,

their evenings indoors is 117 KING ST. WEST, TORONTO.
your opportunity to push Violin Experts
these Drawing Room and have received the fellowing old viclins from England,

all of which are exceptional value.

Patriotic Songs . . . .

Send your customers to our warerooms and we

By Order of the King ........... MacNutt & Kelly will demonstrate any violin they wish to see.
e new song that is taking everywhere.

Stock it—You'll be asked for it
We'll Never Let the o'lld Fll)lg Fall. .MacNutt & Kelly No.

itill sweeping the Dominion—sales now

assting the 40 theviand matk. 6965—Old French .............. ... $75 00
Little Red Houh;e on the Hill ... .. i .k,li!.hTouche 7041—O0Id ltalian 80 00
Come SingtoMe ......... SR ompson
You—Just You .. ..... Jack Thompson 7100—O0ld English . 100 00
Rise Beautiful Dawn Jack Thompson 6978—O0Id French . 80 00
Love is Divine . ... Jack Thompson
Two Eyes of Grey ............... Daisy McGeoch 7131—0ld ltalian 150 00
Once When My Heart .. Daisy McGeoch 7002—OIld French ..., 50 00
Chain o' Gems (Little encore longl) .Daisy McGeoch
The Maid for Me Ernest Newton 7362—O0Id German. Stainer School ...... 100 00
Nita Gitana . ...... vevveso. Ernest Newton 304—0Id F; R A .. 120 00
Od HappyGo-Lueky oo rensssns Joscelyn Nosl v e s
Paddy's Perplexity ............ Maurice Kenward 7009—OId French .................... 6
Ehe Joy, BC"-* s by L;w;- gnme- IRVl Mg - o5 1w n s 40 00

own o' Green . . Wilfrid Sanderson

Indian Serenade . Wilfrid Sanderson 7342—Old French ...............o.nns 200 00

Heroes and Gentlemen .................. Peskett R 600 00
Children's Home T . Frederic Cowen

Admiral's Broom . evan
The Fairy Flute .. . .Herbert Oliver
T BOnlON «s00 605000 Herbert Oliver
Sleep and Roses ........

In Your Grey Eyes .
Somewhere a Voice is (allmu
Isle of the Golden West ........
In God's Good Time ..........
The Women Who Stay at Home
Chimes . ...

Carillon .
Pluck This Little Flow
None Will Know . ...

. Arthur F. Tate
.. Arthur F. Tate
..Arthur F. Tate
. Arthur F. Tate

Jnt ;re:nwny
Jack Trelawn:

JI~:I-. Maxwell THE “MOUNTAIN"” BRAND
. Edward Elgar

- fandon oncld METRONOMES

READY FOR DELIVERY

Instead of importing it is better to manu-

An up-to-date comprehensive stock facture the lines that can be made in Canada.

of Instrumental Studies, Vocal Tutors, Having this ia r'-:ind s heliezed ldhal ?ﬂet- i
2 2 ronomes cou e made In anada o as
S?n.. Collections, Theoretical Works, good a quality as the imported article. We
Violin and Organ Books always on d, and d, and now
ksad have produced a thoroughly ~satisfactory :

article.

h is in handsome mnl\nsuny ﬁni-h. wilh
| reliable 1l
mnd! in-Canada product. It is neatly Iwnd

for delivery by parcel post or otherwise.

Anglo-Ganadian Music | | e uncmee e s,
Company

. N I. MONTAGNES & CO.
144 Victoria St., Toronto
Sole Agents for Importers Musical Merchandiss

YONGE AND  SHUTER T
. oronto
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co., Wholesale Only

Elkin & Co., J. H. Larway and other houses
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ASCHERBERG AUTUMN LIST.

The advent of autumn brings this special list of
songs and piano pieces, the publications of Ascherberg,

Hopwood & Crew, Ltd, London, Eng. Songs: ** Love,
Here is My Heart” (Lao Silesu), the composer of **Un
Pen d’Amour’’; “'Laddie in Khaki”® (Ivor Novello),

By the coposer of **"Till the Boys Come Home''; ** Mate
0" Mine.””  An appealing sentimental ballad by P
Elliott ; ** Farewell, My Soldier Boy™
A delightful chorns song by Madame Guilbert Ford,
who wrote the words of **"Till the Boys Come Home."'
Piano pieces: “For King and Country.” A grand,
descriptive fantasia on the life of a soldier, trom the
Young Recruit to when Tommy comes marching home
again; ““Mon Ceur Est Pour Toi” (Lao Silesu);
“Melodiana.”” A seleetion of the latest popular Ascher-
berg numbers; “Tangled Tunes.”” A most wonderful
potpourri of 106 favorite melodies, humorously arranged
by Albert W, Ketélby; ““Ballroom Memories.”"  Sel
tions from Joyce's famous waltzes; “*Mystery of Love.”
Waltz by Archibald Joyee,

ey
(Dawson Roffe

Elgar's new piano composition, **Rosemary,” re-
ferved to previously in the Journal may he obtained
now for piano and violin, piano and ‘ecllo, organ, full
or small orchestra.  Elkin & Co. are the publishers.

THE
SALON ALBUM OF PIANO MUSIC
Containing 64 Popular and C) ical Piano Solos.
(Continental Fingering)
221 pp., Royal 4o, in Paper Cover, I’ net, Full Cloth, 75¢.net
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NEWS BRIEFS FROM CHAPPELL'S TORONTO
HEADQUARTERS.

Having recently returned home from a four days’
business trip to New York where he was in consultation
with Mr. Walter Eastman, Mr. Wm. J. Roberts of
Chappell & Co. is in the midst of fall orders, Mr.
Roberts reports that his firm's standard drawing room
and patriotic numbers are enjoying a materially increas-
ed demand and is quite pleased with the ready reception
s0 quickly accorded two new issues, ** Land of the Long
Ago,”” song by Lilian Ray and **Eventide,”” a piano
solo of the Salute d’Amour style by Easthope Martin,
“Land of the Long Ago’ has been taken up on its
merits and is already going fine without any pains
having been taken by the publishers to give it promin-
onee,

Mr. T. D. Thompson, who has travelled Canada
several times from coast to coast, is visiting the Western
provinees in the interests of Chappell publications and
the resulting orders reaching Toronto headquarters indi-
cate a marked activity in sheet musie cireles,  Encour-
aged by the large percentage of extraordinary successes

among Chappell novelties of the past seasons,
Thompson is enthusiastically confident in the firm’s
ability to maintain the same high standard this fall
and winter.

Out of 110 employees who enlisted in Kitchener's
army Messrs, Chappell & Co. have lost six men to date.
Three of these went down with the troopship **Royal
Edward’ sunk in the Aegean Sea. Their names are
not yet announced in Canada but it is understood the
last three easualtios were from members of the Chappell
factory staff.

CONTE Four solos have le their arance ir new
Abschied ......... Schumann  Melodie ..... Rheinberger g _m“ ,N”.”’ “,I" e l. .y ,"NN - "W.‘ ‘ y "‘
Barcarolle in G, ..Rubinstein Melodie of Love .. Engelmann edition of pianoforte music by Chappell & Co. Three
::rcnolh - Gade Moments Musicals No, 3 of them are compositions by William Smallwood, viz.:
lr:;:;l“lonz' i Moments Musicals N:v;’mhm “The Ebb-Tide,”” Moreean de Salon, ** Alpine Echoes,”
Canzonetta ... Schubert  Reminiscence, **Hawthorn Blossoms,”" Petit Moreeau;
s o N MRS, | » last is a stately measure, **Dorinda,” by E.
Consolation ..... .. ... P | B et G A0 R Tast 18R SIASELY (BRI : ¢
Crepuscule, Le ...... Moniot  Ondine .......... Rubinstein OREetti.
ghl;l'» du Soir ..... K:‘“‘{N Parfait Amour ........ Hime Several dealers report a good run with Steckel’s,
D::.:m on iBs Gostn. . ”::::-',' FUNE OF ¥on Oon “‘I}'l“r': “The Sundown Sea,”” a sweet little eradle song issued
Echoes from Green Isle S Baeh  lust month.  Also from both the east and the far west
Rockstro  Radetsky March ..... SraUSS  .ome renpe eders for “*King George,”” by Daisy Me-
Blegio ........... Tdimchs i i B .. obiieeis S0we taptat ovdeey Tor " KIng Soonge, - By 1 sketel
Elektra o .. Jensen Romance in B Minor. . Henselt (yeoC The latter is from the military musical sketch
En Troika .... Tschaikowsky Romance in A Flat ... Mozrt **Nobby V. (.
Erl-King, The.Schubert-1eller Bomnce, Op. 44...Rubinstein
Fiammina, La Ascher Romanze .............. Gade
Galatea .. Jensen  Rondo Militaire .. Burgmuller
Grace .. .. Mayer d . . Mayer
Hour of sefebre-Wel g *ri
Bains Disees so. 8 S d 1852 Call Telephone M. 55
Brahms Se ... Braga L] L]
Hungarian Dances No. 7 8ong of a Hero ... Volkmann M D m d
. Brahms Souvenir de Varsovie . Wallace uSICIan S e an S
BRYWS . ..iiiiain Lysberg  Still is the Night ....... Abt S t t
Impro: Henselt Tempo di Ballo .... Scarlatti ?\7:'{.‘:1"‘: fr‘n:):: :‘uﬂuylplzleouu:ot:r;f
Victoria Nocturne .. Richards

Walthers Preislied
Wagner-Bendel
Wanderer, The
Schubert-Heller
‘Whispers from Erin. .Rockstro
Melancolie, La .. Woodland Whispers . .Stanley

Copies supplied to trade without marked price.

BAYLEY & FERGUSON

54 Queen St. - Glasgow, Scotland
Also London, Eng.

String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co ndon. Eng.
Peliisen Blanchot & Lyons, France.
J.W. York & Sons, of Grand Rapids, Mich.

35 St. Lambert Hill - Montreal
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The Pablo Casal’s records are among the fastest
money makers in the exclusive Columbia list—just e
B VJ as we predicted, only more so. J

roes =

( Write for ** Music Money, "’ a book

*“full of meat " for thase Columbia G
dealers interested in quick a

ranhonh C.
ind frequent turnover of capital. )

365 Sorauren Ave., Toronto

DEAR CLINGING HANDS,

When Frederick Drummond wrote “Dawn Skies'' he
Bave the world a most de

Song, one so impressive
onuce of interest, A pe
been taken
entitled

Come Home' whie

h has given him fame,
what inspired e

to compose the song,’
I had in my mind the idea of kee
happy as possible while the soldiers
an hour 1 had invented the
since heen altered,’ "

‘1 do not know

he remarked.
ping the homes as
are away, and in half
air, not a note of which has

lightful little drawing-room
that anything following is at
W composition by Drummond has
up and issued hy Cary & (o, London,
“Denr Clinging Hands. The melody  and
accompaniment are  characteristic

of this composer's BEARE & SON IN NEW QUARTERS AT SAME
style which has made his “Dawn Skies" and ** Home DDRESS,

A
That is Calling for Me"" s popular. The alterations in another part of the same floor at
A SELECTED LIST 117 King St. Wost, Toronto, oceupied by Beare & Son,

£ i " . e referred to in last month s ;
From their recent issues Messrs. West & (o, of "ferred to in last month's i

. 2 : . and this firm are now oveupying t
London have singled out the following songs for recom- v W eoupying
mendation to dealers :

', have heen completed
he new quarters, which
P oo { A are much hetter lighted than the former warerooms and
Hill) ; **Sweet | ittle M \.\lh."’ .'.l "]':,"!’I;I“\,i'j'::l}:"_ ”((“\(;ll'lll; furnish double the floor space, A feature of the new
\II' ““' “'n_’:.'_ |}‘<'l|u|'|kA'li::l\‘;n: "‘I;((Il ;rd: o ;'I‘ '”“ Em premises is a rest room for the convenience of dealers
Along, Boys £ Vior) ; ‘Tenders * k- d : ¢ 3 OeDRbtive G
pire” (L. Fitzgerald Dalton )i (u) ““Utopia."”” () *“You '\\hl'n‘n“\::;I.:":n»vil‘n'alli(:mIn prospective custome
Are More Fair,” Two Songs (Edith Ellsworth) ; **Not - T _ g =
While We've Mo i England” (B, M Hesikitg) « Manager S, A, I, Clarke Intimates that his fir
“Inconstar ‘\,.,' (Fred 'l"lki n)s ‘l.'m‘wlv & !l'hink': have made arrangements for getting regular shipments
( 'T' " IT "\;".,, ys .'.‘r” '”\ll- Lt (“l E. Ogden). ©F all their lines of Italian strings and that they are
.(.';"':"‘R\l' ”:”:':.:: (',m"“:;,. ‘( l\;w«'a‘{:“‘ 'l.'lu ‘.l\'hn,f(i umi adding several new lines not carried before, Later on
L] « oy 1 M, - H y . . . N
s ' 24 sy ) 3, s their purpose to issue @ new and larger catalogue

p "' (B rd) ;¢ Abide Me v B g .
;:l:,, ]?llll (E. I Holford) ; *“ Abide W ith Me™ (H. K including these latter goods.

ass ),

s to try over

Also these piano number
Waltz (W, E. Bishop) ; **Entente Cordiale,” March BREIL'S “THE PERFECT SONG."
(L. J. Gillespie) ; *Lg Fiancee,"”” Waltz (J, Maynard For three weeks the people of T,
Grover); “The Pink Azalen.' Waltz (Page Wood ) ; have heen flocking to see *The
< Valse Danae’” (A, James) ; ilamour of the Past,” the Alexandra Theatre, This great spectacle, it is said,
Waltz  (Ellis Arthur) ; CGardinia,”" Waltz (W, took eight months to produce and has heen seen by over
Butt) ; “By the Hearthstone,” Walty (Gordon Jacoh) ; 2,700,000 in the United States, In the incidental musie
“Little Butterflies,” Waltz (Blanche Driou). to ““The Birth of a Nation"* is a love-strain which forms

SS——————— the basis of a new song called “*The Perfect Song"” hy
SUCCESS OF * 'TILL THE BOYS COME HOME" Jos. €. Breil, published by Chappell & (o,
CABLED TO CANADIAN PAPER.

A special cable despateh from London to the Toronto
Mail m'u] Empire says: ““Never has a song had such a A LITTLE HOME WITH YOU,
popular appeal as is contained in the words of “Till the Dorothy Forster,

Boys Come Home," which is the favorite lyric in this whose life and works appeared in this Journal not long

r'm;ntr.\'. and is heing sung or whistled by ever since, has another song suceess to her eredit,

Written by Tvor Novello, who is hut twenty-three years ning swing of her “Come—for It's June' and “A Wild,

of age, it has made his reputation as a composer, Wild Rose" is still fresh in the memory of all those who
“It is mot a ballad to fire the martial spirit, hut keep posted in mattors musical.  Dorothy Forster’s

rather a reminder of home, set to g swinging, yvet most |atest, ‘A Little Home With You'' is the same class of

touching melody. Young Novello, a horn ‘composer,”  song as the two foregoing. It ig simple, effective, and

is a brilliant pianist, and was one of the most accom- worthy of the composer, Cary & Co., London, publish
plished choristers in England, but it is * "Tin the Boys it in keys to suit all voices,

“Seent of Violets,”

oronto and vicinity
Birth of a Nation at

whose portrait and g sketeh of

The win-
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ASHDOWN'S ""THE STUDIO SERIES."

Six books of pianoforte music of progressive grades 4

selected and edited by Orlando Mo called “The 8

Studio Series’” have heen Edwin Asl

being recommend

published
down, Ltd., of London, and are
the Anglo-Canadian Music Co, who are the
in the Dominion. This series is made up of preliminary

grade, lower elementary, higher elementary, lower inte

mediate, intermediate, and higher intermediate,  Sonn
of the important features of the Studio Series are i
The careful grading in order of difficulty by The adop

tion of “*thematic’ phrasing in place of the old systen
of “‘group”’
of the Ornaments as they should be played, whilst retain
.ll“‘!‘vlvl\,»\‘

phrasing; (¢) The explanatory writing out

signs: (d) The list of
Preface to

ing the original

Studies which is given in the cach hook

Window display by Musgrave Wy
!

., Yonge
et the O Flag Fall nd

IN A MONASTERY GARDEN.

A recent neweomer in musical cireles is Alhert W
Ketelbey's Characteristic Intermezzo “*In a Monastery
Garden’’ which introduees a song of the
chant of the monks. This excellent number is issued by
J. . Larway (London) for piano, violin and piano,
‘eello and piano, pipe organ, orchestra and hand, and is
Anglo-Canadian Musie Co

hirds and a

wholesaled in Canada by
Toronto.

CANADA, FALL IN.
Jdward W. Millar who came prominently hefore the
rof “The Call of the Motherland™ is
‘Canada, Fall In,"”
Ruthven

publie as compo
out with a patriotic reeruiting song, *
which is being sung hy Donald Macgregor,
MeDonald, Hartwell DeMille and several other Canadian
This number has a catehy melody and gives
Anglo-Canadian

voealists,
promise of widespread recognition
Music Co. are the publishers.
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NEW MUSIC

Copyrights
entered at B
Ottawa

TSR FICEE RIS ISEH 1R SISET BT R R R R s

Of Fight 1
" v | music by Philiy

« | M
8 v «
1 « ) \
8 % f
" |
| '
N e By« du
; i v rtl
The | | W 1
1 5 ‘ \ \ Huyden
‘ I Word |
. i My
1 M | Gustis
" Wedd Waord
N | M Guml
' nd Adol
Compiled  and
Won and Adol
it nd Adelf
Compiled  and
walton and Adolf
Words and  musie

¢ Franks Morland

MaeDonald
cert,  Par L. G

Words and misic
by William I

ords and music by

by Frank E

" t
Bal sic Heward Gammond

¥ d  Hesselberg
Limited

JO8 entide srds b
Music by Bdousrd Hesselberg. Whaley ce & Compuny
Toronto, Oni
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. inglo e § e Tanney of the Sherlock-Manning firm, assisted Mp, M,
y b Wards Bk 0 vt Metody:  Donald, going from Halifax to Frederickton where M,
| M \frunged by J G. Newhuy MeDonald also xhibited
The N. H. Phinney Co.'s exhibit was i strong repr
THE LATEST FROM THE HOUSE oF ENOCH. sentation of W,
{ Last wonth 1), Journal gav,

odstock, Ont

particulars of a bateh

this firm's display ine lud
Ities which together with other

of Enoch & Sons noy
works here itemized will

shortly be making their appear
ance in Canadian musieq) cireles The V.C, Mareh,*
an arrangement of Sip Frederick Bridge's  Michael
O’Leary, V.C. by Percy B, Flotehop. The  Watch
Below,” a yollic king seq song by Heplept Graham, con
poser of Brian of Glenaar The Crown of th Year
from Songs of Open Country gnd \ Song of a Smile’
! by Easthop, Martin Evermore™ 1y Brenda Gayng
{ The Midsummer Round™* by Kati, Moss The Rose
and the Star’* |y Alma Goety The Old Colours® by
) Gerald Kahn ;  Sylygy from Five Canzonets hy Landon
Ronald; ** A Song of Gladness® Iy Lewis Barnes
Four duets Down in th Forest,” one of Melba s

songs, from A Cyele of Life by Landon Ronald, for
Soprano and tenor, mezzo SOPrano or conty

alto and bari
tone Golden Bird,™ o,

high and Jow Voives

I"\ A wree i the Dominioy Atlantic Ruilway { ¥

Haydn Wood Our Land of Dregms.** for soprano or ) mv\r‘w» ‘\7" baatio Co. “London
tenor and contralto op baritone, by Jack Thompson ; also
Jack Thompson s “Love is Divine," for high and low ing Karn Morris  pianos and Thomas  organs The
Voices energetie staff on this stand reported good SUCCesS,

A quick-step, *“ Friends in War and Peace,” 1y F.8 The Johnston Pigne Co. were at theiy old stand, as
Nalamon, for prano, orchestra o military bhand usual, featuring Gerhard Heintzman, New Scale Wil

Two organ numbers added to the Enoch Organ Lib-  liams, Bell and Haines Bros. makes
rary: “Chant Héroique' and Toceata,” hotl ar ANg Willis & (o Ltd., featured Willis lines, with the
ments for pedal organ of (‘ésar Franck’s works hy R, Knabe in grand and upight prominently  displayod
H. Bellairs

This Halifax firm who handle the

Willis throughout the
Maritime Provinees

booked a number of
and seeured g pleasing list of |
attendance wyg The exhibit of
mt not up to 1908 There  Donald Music ('
anos and talking machines, | attracted the

good orders
AT THE HALIFAX EXHIBITION.

At the Halifax Fair this year the

greater than two years ago |

rospects
Amherst Pianos by Iy the J. A, M
included gn cloctrie pl
mterest of  visitops

aver, which
were five exhibits of pi

heing  the first one

shown

In one of thy photos My

Tanney of the Sherlock
Manning fipm

I8 shown in earnest
J. H. Potter of Middleton, N8
derwick ( amp Meeting,

conversation with
This was taken at the
one of Nova Scotin’s
nstitutions and which js attended by o gpent many
people.  This was th SIXth season for My Potter
make an exhihit assisted hy My

annual

to
Tanney

WILLIS PIANOS AT CHARLOTTETOWN.

Mr. A. E. Toombs of ¢ harlottetown, P, . |
large and representative exhibit of
at the local exhibition showing
uprights in addition to pl
standing features of the
Cireassian walnut,

. had a
Willis instruments
a half dozen styles in
aver sumples. One of ont
display was g Style K"
the grain of the wood t
form of five different faces, the fe
strong and complete
attention.  Mp, W, §
Mr. Toombs at the Fair

in
aking on the

tures heing quite
This unique case attra ted much

Gesner of Willis & (o assisted

A double
for male voices and also one
Sherlock-  same gheet of

sheet containing af
J. H, Potter and O, §

F. McDonald had

our-part arrangement
Tanney at the Berwick Camp Meeting

for women’s voi

s on the
an attractive display of

“We'll Never Let the Old Flag Fan
Manning and McDonald pianos, A Sherlock-Manning 56 been put out by Anglo-Canadian Music (o, Sales £
| in rosewood was an outstanding feature of the exhibit,  of “We'll Never Let the Ol
|
¢

1 Flag Fan* SONg are now
This was bought by a Halifax gentleman. Mr, C, E,

close to the 40,000 mark.
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NEW COLUMBIA MANAGER IN CANADA
Ralph Cabanas Formerly of Mexico
City in Charge.
trade virel
is M
of Mexico City, who has been appointed manager of the

\ new

interesting personality

er i music es in Canada and an

Ralph Cabanas, formerly

Columbia Graphophone Co

A G
Mr

in Canada, suceeeding My

Farquharson, resigned
father, of
United States Civil War

was horn in the

Cabanas, whos Spanish  descent

holding th
I'nited States

rank
At two and

his parents to

of colonel
one-half years of age he
Mexico City
school in the

was taken by

where he has sinee resided except while at

United States and for a period of five or

six years when in business in New York
His connection with the talking machine industry
commenced with the Edison Co. in New York in 1902

In 1904 he
hranch ther

went to Mexico to establish and manage a
for the In 1907 he
that position to open up in business for himself

Edison firm resigned

He organized the Compania Fonografica Mexicana
S A
Ltd.,

which in English is Mexican Phonograph Co
and commenced the importation of Columbia lines

seenring the whole of the Mexican territory, which his
firm handled through wholesale distributors, retailers
and their own retail stores.  Of this firm he was the

chief

stockholder
Mr

as much business as the

president and general manager and
Cabanas,
other
large companies together and two years ago were doing
cent. of the talking

Three years after commencing it,"”

we were doing two

seventy-five per machine business
in Mexico,"
Owing to the chaotic conditions in Mexico which
paralyzed all business Mr. Cabanas’ company closed up
United
In July, 1911, he passed through the firing
lines in one of the leave
Mexico at that time, The
journey to Vera Cruz, ordinarily made in twelve hours
took three days, in motor e
foot, Tl

harded and witnessed great desolation and much hlood

and stored their stock and he returned to the

States

few automobiles that dared

leaving his family in the city

r, by mule team and on

was back in Mexico when that eity was hom
remarked, is overshadowed
European war.

also the South Western
Co. of Dallas, to distribute Columbia
Mexico
ago he disposed of his interests in this firm

shed, which however, as he
in interest and awe hy the

Mr, Cabanas
Talking Maching
lines in the states of

A yes

established

Texas, Arizona and New
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With his family he

astic determination to get a grip on business conditions

omes to Canada with an enthusi

here, helieving this to be a country of wonderful pos
sibilities the extent of which will be intensified after
the sueeessful conclusion of the present war.  While
climate, environment  and  wethods  of  doing  busi

ness in Canada differ very materially from Mexico My

Cabanas has a large measure of adaptability and opines

that he will readily acquire Canadian wethods and

ideas

Mr. Ralp

He expressed himself agreeably surprised with the
extent and beauty of Toronto and the number of impor
tant buildings ineluding the high class music houses

“September business was twenty per cent. over last
Mr. Frank Stanley
I have no exaet idea. My hope is that it is not transi
tory but means steadily improving conditions. Tt was
hetter in both wholesale and retail and we will speed
up the factory rather than import as we prefer not to

vear,”" said “how, where or why

buy out of Canada.”

( Write for ** Music Money, "’ a book ** full of meat ** for those
dealers interested in quick and frequent turnover of capital. )

Corinne Rider-Kelsey is an artist whose accom-
plishments place her in the front rank of America’s
Her first records appear in the

= gifted singers.
Columbia record lists for October.
Nore ™ records by this remarkable soprano—and a com-

petitor cannot easily satisfy them with substitutes.

People want

Columbia Graphophone Company

365 Sorauren Ave., Toronto
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CECILIAN DISTINCTIVENESS

Distinctiveness is a term which is peculiarly applicable in designating estab-
lishments wherein are shown products of individual characteristics.

Piano dealers who have the Cecilian piano, enriched with the famous Cecilian
non-corrosive all-metal player, have a product which possesses individual features
which will give their bu-iness a distinctiveness which is most desirable.

It is easy to purchse all kinds of player mechanisms, but the Cecilian piano
with the famous Cecilian non-corrosive all-metal player action, makes a combina-

tion which is unbeatable.

It pleases artists as well as amateurs. With it illimitable possibilities open up.
With it may be steadily maintained all the phrasings and unimpaired capacity for
graceful accentuation and most delicate interpretation.

Have that trade distinctiveness by having the Cecilian in your establishment.
Recollect that the Cecilian in various models of uprights is provided with player
mechanism, and that there is no deviation in the chaste architecture.,

The price at which the Cecilian Non-Corrosive All-Metal player is offered to
piano dealers is surprising when the artistic combination is considered. In brief, it
widens the piano merchants’ possibilities in every locality in the land. Piano dealers
are beginning to understand full well just what this means to them.

Cecilian distinctiveness is being appreciated more and more,

THE CECILIAN COMPANY, LIMITED

Makers of the World's First All-Metal
Player Pianos

GENERAL OFFICES AND FACTORY: RETAIL SALESROOMS:
1189 Bathurst St., Toronto. 420 Yonge St., Toronto.
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SUPPLANTING GERMAN MUSIC WIRE.

D. M, Best & Co., hammer and string manufacturers,
Toronto, announce the completion of arrangements for
the Canadian agency of English music wire, manufac
tured in Birmingham by the firm of Lateh & Batchelor
In a the English agents giving a
report of tests made by the Toronto School of Practical
Science, D. M. Best & Co. said

“We have had
tested by the Sechool of Pr
find it
cate report

communication to

Red Blue
Seience here, and we

your wires and labels,

gt

very favorable, We are enclosing you a dupli

We had the (Gierman
wire tested at the same time, You will notice the dif
ference, especially the elongation, Poehilmann stretching
ahout fourteen times more than yours; and the difference
in strength—eighteen points in your favor. Your wire
International Piteh at 125 tension, and
the Poehlmann at 150 Ihs., which is in your favor also.’

also Pochilmann

comes to Ihs

THE MARTIN.ORME AT QUEBEC.

At the Quebee City Exhibition this year the Martin
Orme Piano Co., Ltd.. of Ottawa, had an excellent
representation of their pianos and players, for which
they received the “*Gold Medal” award. The display
was located in a prominent part of the main building
and was in charge of Mr. M. L. Dohan of Dohan &
Hutehison, the local Martin-Orme dealers and his staff
of salesmen

Dohan & Hutehison have well appointed warerooms
at 146 St. John Street, a photographic illustration of
which appeared in the Journal three months ago. They
have heen exploiting Martin-Orme lines quite
cally and at the elose of the Fair above referred to took
over the entire exhibit, They report good snecess with
the Martin-Orme line and that these are creating a
ion in Quebee City and distriet

energeti

most favorable impres

TRANSPOSING DEVICE FOR PLAYER PIANOS
INVENTED BY BEN. 8. STRIGHT.

A transposing deviee for player pianos is heing
patented in Canada, the United s and European
countries hy the inventor Mr. Ben. 8. Stright of Toronto,
who is well known to the Canadian trade. Mr. Stright
travelled from coast to coast demonstrating the player

action and its principles when conneeted with the Otto
igel Co., Ltd.

The idea resulting in his invention arose from the
chance remark of a retailer to the effect that he wonld
like to have the roll of a certain selection of music cut
in a key in which he could sing, or as an alternative
suggested some  means of transposing any roll to a
higher or lower register

A number of Toronto members of the trade int
osted in the player who have seen Mr. Stright's dev
in operation have been impressed with its merit and
simplicity. Tt may be put in any standard player.

Among the claims made by Mr. Stright for his inven-
tion are the following:

“It transposes in thirteen keys, seven half tones
above, and six half tones below the key in which the
musie roll is written,

“Tt makes it possible to play the accompaniment
for violin, flute, mandolin, elarinet, cornet or any musical
instrument, in any key desired, a decided advantage
as the rolls are eut in one key only.
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It makes it possible to accompany the phonograph
without aceelerating or retarding the speed of same to
aceord with the piano

It is of inestimable value to people using the player
to the making it possible
to transpose any song in any key desired, from soprano
to bass

a8 an accompaniment vole

It makes it possible to avoid certain keys that may
have hecome out of tune, from some beginner's prac-
ticing.

Its simplicity of construction commends it mechanie-
ally, and it does not interfere with any device now in
use on the tracker bar.

“It is a tangible point of superiority, as it can be
shown to and appreciated by the layman as well as the
finished musician

“Its ease of manipulation will instantly appeal to
any user of a player piano, whether wan, woman or
child

“Its addition to the player does not detract from the
general appearance of the instrument.”’

PHONOLA RESONATING CHAMBERS,

A new addition to the Phonola family of dise talking
machines manufactured by the Pollock Mfg. Co., Ltd,
of Berlin, Ont., has been shown a number of this firm’s
This contains the new resonating chambers
invented hy Mr. Welker of the Pollock Mfg. Co. and
patented by this firm in Canada and the United States.

dealers,

The illustration shows the series of chambers which
vary in length from three inches to six feet and are of
different dimensions, being thus attuned to their co
ordinating tone, which, as it passes over the opening
is amplified and intensified.
chambers, which are open, connect with the under side
of the tone chamber,

The Phonola makers are quite enthusiastic over this
new production and look forward to an active season’s
husiness in this and their various other types.

The upper ends of the

Mr. Carl Zeidler, Toronto, well known to the supply
trades in connection with the importation of ivory and
chony has gone on his annual duck hunt to the north
country, accompanied by Mr. Herman Heintzman,

Canadians have $692,580,000 in the savings depart-
ments of the chartered banks. That should help to
keep the trade in good cheer.
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Looking back one year at the unprecedented
progress of the Columbia, ought to make it easy
for you to look ahead one year and make a pretty

Note shrewd guess.

( Write for ** Music Money, "' a book ** Sull of meat "’ for those
dealers interested in quick and frequent turnover of capital. )

Columbia Graphoph C
365 Sorauren Ave., Toronto

pany

ENGLAND AND A PROTECTIVE TARIFF.
Thirty-three and one-third per cent. on
Musical Instruments.

To those Canadian firms in the music and supply
trades in Canada who have an export conneetion in
England or have been contemplating the possibilities
of that market the proposal of the British Government
to establish a customs tarviff of thirty-three and one-
third per us impediment. While
the British Government is under the necessity of in-
creased revenue it is officially announced that the tariff is
proposed also as o partial means of discouraging impor-
tations in an effort to restore the halanee of trade

The ultimate results of the tariff cannot he predicted
at this time.  On one point all persons interested are
unanimons, viz. that advanced prices will result and that
these will check business temporarily at least,  Previons
to the war England not only imported from Germany
large quantities of pianos but depended almost entirvely
on that market for supplies.  The discontinuance of
trade relations between England and the enemy made it
impossil le for the English piano manufacturers to turn
out piancs anid players in sufficient quantities to meet
even the enrtailed wand and an opportunity for other
countries arose.  This ereated some interest in Canada,
though of a necessity Canadian prices were higher than
the English people were aceustomed to pay. The ocean
freight rates with the war risk added have reached un
precedented figures,  There has also been mneh irregu
larity in time of shipping and in handling of freight at
the other side.  Now comes the tariff

It the English demand has been depleted to a point
where the English manufacturer can meet it now he
will doubtless adapt himself to conditions and arrange
to inerease his output as the demand increases, in which
case the Canadian exporter can put the English market
in the same eategory as the United States as far as he
is coneerned,  On the other hand so long as the demands
of the English mar make importations necessary the
Canadian manufactu is at no greater disadvantage
than hefore in doing business in England,

The United States manufacturers are also affected
hy the proposed tariff though professing no interest
owing to their shipments to England heing worth only
a million dollars per yvear,

One manufacturer who has an English connection of
long standing said to the Journal concerning the English
duty of thirty-three and one-third per cent. on Canadian
pianos and organs. “‘in our opinion this duty combined

ONL COMeS a8 18

with the excessive freight rate will completely shut ont
of the ghish market instruments of Canadian manu
facture

SALESMEN WANTED.

Wanted one City Salesman and one Country Salesman, for
Winnipeg and district, We only want salesmen who can sell
at least $20,000.00 worth of planos a year. When writing
give us a record of your past business, Liberal salaries for
the right men. Apply, to

Cross, Goulding & Skinner, Ltd.,
Winnipeg, Man,

WANTED,

A firm in Birmi desires to string, brass
and wood instruments, Full particulars and prices delivered
Birmingham. Apply 8 y O M. P
Association, Toronto, quoting reference number 1050,

A firm in BEngland is open to consider catalogues and
quotations from manufacturers of pianos and organs. Apply
to Secretary Canadian Manufacturers’ Association, Toronto,
quoting reference number 1048,

A firm in England inquires for catalogues and prices of
all grades of pianos and organs. Quotations delivered Liverpool.
Apply Secretary Canadian Manufacturers’ Association, Toronto,
quoting reference number 1052,

A British firm inquires for catalogues and prices of pilanos,
Quotations delivered B Engl Apply 8
Canadian Manufacturers’ Association, Toronto, quoting refer-
ence number 1054,

A Birmingham firm is open to consider catalogues and
prices of pianos of cheap grade particularly. Prices must be
delivered Leicester. Apply Secretary Canadian Manufacturers’
Association, Toronto, quoting reference number 1076,

A British firm for lists and of C:
pianoforte manufacturers making a specialty of models for the
English market, Apply S y C Manuf: :

Association, Toronto, quoting reference number 1077,

A firm in England already importing Canadian higher grade
pianos is open to purchase a cheaper grade in addition, which
would sell at about $100. Prices should be delivered Liverpool.
Apply 8 y Canadian M: Associ Toronto,
quoting reference number 1078,

An English firm is open to a Canad
turer of cheap grade te. Apply 8 y ©
Manufacturers’ Association, Toronto, quoting reference number
1079,

A British firm would like to hear from Canadian firms who
could supply two pianos weekly of the cheapest grade possible.

Apply Secretary C. M:; ‘turers’ A Toronto,
quoting reference number 1080,
A firm in Bi is open to the cheaper

grades of pianos. Full particulars should be forwarded and
quotations must be ci.f. Liverpool, Apply Secretary Canadian
Manufacturers’ Association, Toronto, quoting reference num-
ber 1043,
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“The Highest Class Talking Machine in the World”’

Sopunra

CLEAR AS A
BELIL

BABY GRAND.'

Awarded Exclusively 1007, For Tone Quality Panama.Pacific Exposition, 1915
AN UNPREJUDICED ENDORSEMENT
Which Every Dealer and Every Individual Must Recognize !
If you are a progressive house you will sell that which the public demands—the best. I'he SONORA
is the best on the market to-day and no matter what improvements may be made by other manufacturers, the
SONORA will always remain the best—in other words, its permanent superiority is assured.

Manufactured by

Sonora Phonograph Corporation, New York

I. MONTAGNES & CO.

IMPORTERS — Wholesale Only
RYRIE BUILDINGS . YONGE AND SHUTER STREETS - TORONTO
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A\ new background finished in white greatly streng
ns the sl vindow of the Mason & Riseh rotail
rer ns i Toronto Fhe window has also been o
. making possible a lavger display  and  mor
) ntageous sl ng
Fhe piano teade oxl tors at the Western Fair in
Lon this year wep Phe Sherlock-Manning Piano
& Oprgan Co, W MePhillips who sl dGerhard
Heintzian s Nordheimer Piano & Ovgan Co., Lid
Wright Piano « L Martin-Orme Piano Co.. Ltd
\ n& Ris Ll Gonrlay, Winter & Leeming, Lid
wd Heint X
4 I, W | NOWNH - piano hanig il
ey ring 1 I'oront | e le visit
4 » New Yord vagn | in
- 0" | 1 stahlisl nneetion
- il ha ! plano supply teade conside
| ds Heert e | b fortunate in it
-1 ipplies
} o Phe Reging Leader anmounces the sale by K. o
_: Con boor that vty of his interests in the  piano
- usiness wiieh he has bheen condueting for th past ten
— ntziman & Co. The deal, it is stated, involves
j mithon dollars in business, property and
tri Mre Corbean, who has been with the firm

or over hifteen yvears ciains tor some ting " oas

understood, 1o tollow up the collections. My COrg
C. Heintzman was in Reging to conclude the transfor

of the business.

Tldd(‘ N(‘M' S

Fhose Canadian fivms in the musi

upply trades

Who were interested in export hisin to England
regard the propose uty by the English Government
as i sertous handicap

At the Annual Convention of the Piano Merchants

wiation of Ohio D, F. Summey of Cincinnati was

clected president Bernavd C. Bowen of the same city
i seeretary v Lond )
] mh

At a pateiotic concert in Toronto the Famons Aus
tralion singer Melba was the stan Fhe procecds wer New literature issued by the Cocilian Co Ltd.. of
given to the Red Cross Societs An imported piano - Toronto, ineludos a handsomely  produced hooklet e
wis used seriptive of the \retis-tone Adaptable Playver” and its

A ouse has heen found for unsaleabl ST planos  purpose Fhis is manufactured by The Cecilian Co, in

as asupport or hase for advertising signs, set out in » addition to their reg

tar lines of Cocilian players and
field or bush where it may be soen In

ssengers in uprights I'he Artis-tone is designed to be installed in
electrie or steam railway cars !

I ordinary standard upright plano, converting it into
\nnvitation recital was conducted by Gourlay. o player piano. 1 is intended to meet the demand of
Winter & Leeming on Octoler 2ud. in the alternoon. homes where, for sentimental o financial reasons, th
The programme consisted of selections Iy Faomons artists — piano will not I parted with but where a player is
on the Edison dismond dis phonograph and the Gour-  desirable A the  Artistone™ hooklet suys it s c |
lay-Angelus Artrio the piano now in your home
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THE SONORA PHONOGRAPH IN CANADA

Mre, 1. Montagnes of 1. Montagnes & F'on

g | 1 { 1 u
Sonora Phonogray Montag :
Press tl 1
pl o
the U nited States
. |
I (
| ] &t
| n
| )
\
I
| 1 x| . \ I N
Nt Foront

EVENTIDE: ANOTHER HESSELBERG EONP

e second of the series of | Fdouar

Hesselherg, published by Whaley, Royee & ¢ S
on the market,  This is ** Eventic short

song dedicated to ' Our Mothers It follo

the announcement i these  colimns { |

Beloved, ™ written for and dedicated to Bonei the great
ltalian tenor hy Hesselberg, whose other numbers *The
will make

teaching

Seashell and the Wave'" and ** Reminiscence’

vendid sevies for rvecital numbers  and
pivees Fhe vigorous rhythms and subtle melancholy
expression of the

nay be considered the more intimate

composer’s slavie temperament

Hesselberg, the pianist, composer and

Edonard

TRADES JOUKNAIL

i nepl
| N 1 los i | !
nig C'm | nd D 1 \ it
Tpon gra 1 | ! 1o L t
Tedalist and § i nder Rubinstein, 11
herg | | N ' pearin S
n \l ui. N R Lasini, |

members of the Russian and other Royal families, and

s of the Old and New World

visited the principal i

ith overwhelming suceess

The two songs which have heen published by Whaley,

Rovee & Co. and the other three to follow shortly give

promise of taking a high place among our good musi
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Three men from the Plano hammer and string face
tory of W, Bohne & (', Toronto, have enlisted for active
service and are now either in training or at the front

—

Mr. A, E. Grimsdick who was appointed by the
English Courts receiver for the Canadian interests of
the Bell Piano & Organ Co., Ltd,, is expected to arrive
from England about the 25th inst

Mr. Robt. Johnson of the Lonsdale Piano Co,, who has
heen visiting o number of Ontario points in connection
with his line reports a seasonable improvement in trade
with September and October to date much in advance
of August business, A mssion: player is being added
to the Lonsdale line which the makers have designated
the “Piano Aristocrat.'

TWO MORE COHEN RECORDS,

Any owner of g talking machine who heard the
Columbia record **Cohen at the Telephone™ will want
the two new Cohen pecords 1o be issued shortly, "Vhese
are *Cohen is Arrested for Exceeding the Speed Limit"?
and “*Cohen at the Call Office.* To say that these are

Cohen™ records is all that I8 necessary and many who
have heard them consider them even hetter than “Cohen
at the Telephone,” which was one of the most popular
records ever issued

The Musiec Supply Co. of Toronto Columbia distri
butors, are preparing for an extraordinary Cohen de
mand, one Toronto degler figuring on 4 special sale to
account for one thousand records

Mr. Lawrence €. Le Voi. the Music Supply .

TRADES JOURNAL

chief representative, who has been covering Ontario for
the past year reports Columbia dealers very enthusiastie
over fall prospects They are looking forward to big
returns from the Columbia advertising campaign heing
prepared

Customers of the Musie Supply Co. are invited by
that firm to ask for their co-operation at any time in
extending their graphophone and record business. They
place at the disposal of their dealers their selling helps
and the services of My, Le Voi who is re
his trade at any time

ady to serve

ITALIANS EXPRESS DESIRE TO JOIN THE
ALLIES BY USE OF PHONOGRAPH,

While the two political parties in Italy were thrash
ng out the question of whether or not they should enter
the present war agaist Austria and Germany, certain
residents of Rome discovered a new method of conveying
their sentiments to the official representatives of Aus
trin and Germany Phe German and Austrian consu
lates are situated near each other in Grogoriana street,
Residents of the nearhy houses placed talking machines
in their windows, the horns pointed toward the con
stlates and all day long these machines played Italian
national airs

PIANO AND PLAYER SALESMAN WANTED
For high grade proposition. This is g good opportunity
for a competent man to wholesale and retail a high grade
instrument of well known make, Replies will be treated in the
strictest confidence, Apply in the first instance to
Box 14, Canadian Music Trades Journal,
58 Agnes St., Toronto,

(mecisTEnED)
TORONTO.

QUALITY has been, and will always be our
MOTTO.

No muaterials or labor are too good for the

LONSDALE.

WE want the best, and the best we will have,
no matter what the cost. THESE we offer to
you in our spiendid instruments at a price not un-
reasonable,

IF YOU want to handle a line of unquestionable
quality and merit, at a price that represents actual
Piano Value, then write to us for Catalogue and
prices,

MAKE THE LONSDALE your LEADER and
watch your Sales Increase. OUR PRICES place
you in the unique position of offering your Cus-
tomers a High Grade Instrument at a reasonable
price, very little in excess of prices asked for most

4 commercial lines.
Mmylm @ﬂ. HOW DO WE DO IT?  Just drop us a card and

we will tell you exactly. 'WRITE TO-DAY.

Manufacturers of the Highest Grade Upright and Player Pianos

—
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Your Protection

Gerhard Heintzman Reputation

A mediocre pianist may hope to attain ultimate

perfection, but a mediocre piano—never. Your
\J P

s ppointment over an unfortunate
selection is measured only by his love of music.
The more he enjoys fine music the more keenly
will he feel his mistake. It is indeed a difficult
problem unless he will be guided by reputation.
Reputation leads to the

Canada's Greatest Piano

And to Gerhard Heintzman Dealers

We have always made them the highest grade, but
it is our thousands of friends who have made
them famous.

Gerhard Heintzman Ltd.
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Recognition of the name Mason & Risch as a
measure of QUALITY is an essential fact of Piano
history.

Public endorsement of the Mason & Risch, as
shown by Sales, has increased steadily, year after
year. As the art of Piano making progressed,
making it possible to build better, the Mason &
Risch has been improved. Growth and progress
have fostered the mutual regard between the in-
strument of our make and its patrons. The Mason
& Risch Piano is the visible sign of a great institu-
tion, founded ¢ an ideal, and perpetuated by good
will.

Mason & Risch Limited

230 Yonge Street
Toronto




