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* All numbers denote pages, unless otherwise expressed.
t In accordance with the classification of the evidence in relation to subjects, “ Biscuits” should 

appear under the head of “ Manufactures,” but as biscuits are staples in grocers’ stock, the evidence 
?n “ Biscuits” was so closely interwoven with that upon “Sugar and Groceries,” it was fouad 
impossible to separate them.
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report.
House of Commons of Canada,

Ottawa, 16th May, 1888.
The Select Committee appointed by the House of Commons on the 29th Feb­

ruary, 1888, “ To examine into and report upon the nature, extent and effect ot cer­
tain combinations said to exist with reference to the purchase and sale, or manutac- 
ture and sale, in Canada, of any foreign or Canadian products,” and still tart tier ex­
tended by Resolution of the House of Commons on the 8th March, 1858, _ To inc u e 
the alleged Combinations of Fire Insurance Companies doing business in Canada, 
beg to submit its Report :— ,

The Committee entered upon the discharge of the duties imposed upon it on the 
sixth day of March, 1888, and held 26 meetings, having continued the investigation 
till the 8th day of May, instant. '—" ' . .

The time at the disposal of the Committee was not sufficient to examine into 
the natuie and extent of other alleged combinations other than those hereinafter 
specified.

Sixty-three witnesses were examined, and a fall investigation made in the fo 
lowing subjects.

Tne subjects examined were :—
Sugar and Groceries ; Coal ; Biscuits and Confectionery ; Combination Against 

Canadian Watch Case Manufacturers; Barbed Wire ; Binder Twine; Ag­
ricultural Implements ; Stoves ; Coffin Makers and Undertakers; Oat­
meal Millers; Combinations of Egg Dealers ; Barley : and Canadian Fire 
Underwriters’ Association.
The manufacture of watch-cases in Canada has grown in a few years into large 

proportions, and it is claimed by two manufacturers that they have sufficient capacity 
to supply the Canadian market.

One of those firms was compelled to join the American association or they 
“ would be frozen out.” There is a Canadian association of jobbers in American 
watceés, in affiliation with, and under the control of this American association.

By their constitution any member violating the rules shall forfeit 8500, and 
be expelled from the association.

| If the American association are successful in their present efforts, a flourishing 
I Canadian industry will be destroyed.

SUGAR AND GROCERIES.

The combination between the sugar refiners and the Dominion Grocers’ Guild 
1 entered into on the 20th April, 1887, was originated by the Guild.

This Guild was formed in Montreal, on the 7th June, 1884, and claimed to re­
present, at the time the sugar agreement was adopted, over 95 per cent., of the 
wholesale dealers in groceries, including manufacturers of confectioneries and 
biscuits, in the Provinces of Ontario and Quebec, beyond which the membership 
and control of the Guild did not extend. After several ineffectual attempts made 
by the Guild during the previous year, the Refiners of the Dominion consented to an 
arrangement by which sales of their products should be made on more favourable 
terms to members ot the Guild than to non-members.

The first agreement was that the dealers who refused to be bound under it should 
be charged a J of a cent per pound more than to signers of the agreement on all 
grades of white sugar. This was increased by subsequent negotiation to £ cent pet 
pound advance on same grades. This arrangement was cancelled, and the following 
made : that is to say, * of a cent nor pound advance on all aradest of both yellow an

3-1*
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white sugars, without the discount allowed to parties to the agreement, which was 
2|- per cent. This was shown to be equivalent to an advance of about 30 cents per 
100 pounds on all grades.

It was also agreed that non-signers were to be compelled to buy two barrels of 
yellow sugar to one of white, but this condition was not long in existence.

There was no evidence of any combination amongst the several Eefinors or any 
of them to fix uniform prices at which they should sell, the several agreements be­
tween them and the Guild were confined to the imposition of differential prices and 
terms against outsiders. These agreements were made by the Refiners on the con­
dition that not more than ^ cent per pound advance should be charged on granulated 
by the wholesale, to the retail dealer, on lots of 15 barrels or over, and § cent ad­
vance on smaller lots. This they stipulated with the Guild should be the maximum 
profit.

The advance proposed and contended for by the Guild was higher, viz., under 15 
barrels £ cent per pound advance, and for larger quantities § cent advance.

The Guild made strenuous efforts to induce the refiners to refuse to sell their 
products to non-signers, failing in this they endeavoured to obtain a discrimination 
of one cent per pound against them.

They urged, next, that non-signers should be compelled to buy two barrels of 
yellow sugar with every one of granulated, and they succeeded temporarily. This 
was a condition superadded to the £ cent per pound increase of price, and also the 
loss of the usual discount which was per cent.

A list of names of firms in the agreement was furnished to all the Refiners. The 
original signers numbered 98, which included 14 firms who were both wholesale and 
retail dealers. At a meeting of the Guild on the 16th November, 1887, these 14 
firms were summarily, and without notice of such intention, struck off the list, and 
thus deprived of the right to purchase except on non-signers’ terms.

The Executive Committee of the Guild met weekly to fix prices at which all 
grades of white sugar should be sold to the retailers, subject to the arrangement 
with the Refiners as before mentioned. The penalty for non-compliance was the 
removal of the name of the delinquent firm from the list supplied to the Refiners.

Members of the Guild were solemnly pledged to maintain these prices as well as 
other regulations of the Guild, under pain of expulsion* They were also “ held 
bound in honour to keep strictly confidential all discussions and transactions of the 
association when in executive session.” The subscribers to the sugar and other 
agreements were required to “ covenant and agree to faithfully and honourably per­
form and carry out the terms and conditions set forth.”

The Guild also entered into agreements with manufacturers of Tobacco, Starch 
and Cook’s Friend Baking Powder, under which prices for these goods to the retailer 
were fixed by the Guild, and enforced under penalty of being deprived of right to 
purchase except at higher prices.

These agreements were found to be made with individual manufacturers only, 
and that no combination existed among manufacturers of similar goods. Terms were 
also agreed upon with the agents of Morton’s and Cross and Blackwell’s Pickles, 
James’ Dome Lead, Laundry Blue, etc., and Nestle’s Food, under which wholesalers 
were required by the English manufacturers to maintain the prices fixed by them 
for sales to retailers.

The minutes of the meetings of the Guild show that an effort was made to control 
the product of the Mount Royal Mills, This resolution reads as follows :_

“ That inasmuch as rice, the products of Mount Royal Mills, has been and is being 
sold at unremunerative prices, this meeting recommends that the question of fixing 
a minimum advance on that article of § cent per pound on mill prices when sold in 
quantities of 25 bags and under be considered by the respective Guilds at an early 
date, and their views submitted through their delegates at the next meeting of the 
Dominion Guild.”

The minutes of the last meeting of the Guild show that an effort was being made 
to effect a combination of two of the Starch manufacturers of the Dominion? The 
resolution is as follows :—
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“Provided the Edwardsburg and British American SlarL;h P^tieTaieUade 
the wholesale trade only and make uniform prices and euppor »nmmon
in a minimum advance to the retail trade of one half cent per poun 
laundry, three quarters of a cent on all others except rice stare , on *. ,
vance shall be one cent, they agree not to sell the manufactut ers of a y ^ 
company who, on being asked to join, refuse to do so upon the same terms.

Thus facts prove this Grocers’ Guild, with its several combinations, to be ol> 
noxious to the public interest, in limiting competition, in enhancing prices, 
by the familiar use of its growing and facile powers tending to prodace and propa­
gate all the evils of monopoly. Certain dealers are refused admission into its 
ranks, others are admitted and afterwards expelled, others again are placed un er 
its ban, who, from conscientious scruples or in a spirit of independence, re use 
join them. Merchants who have been buyers on equal terms and with equal tacilitie. 
as other merchants, suddenly fi< d themselves under the power of this combination.

Thus establishments, which in some cases are the growth of half a century ot 
toil and honourable dealing, and rich in valuable experience and public commence, 
are threatened with extinction. No reasonable excuse, much less justification, exists 
for many of these arbitrary acts and agreements. The wholesale grocery trade baa 
been for many years in a flourishing condition ; failures were almost unknown, lhe 
alleged demoralization of the sugar trade was but the same condition of this trade 
that hud existed for many years owing to the custom of selling sugar at a low ra 
of profits. The reason given for fixing prices on many other articles was that they 
were being sold at too small a rate of profit. Fixed profits were agreed upon and 
afterwards increased, and in no instance lowered, though values generally had fallen.

It was seen that an association formed at first to arrange uniform terms of credit 
and discounts, and to prevent the dating ahead of invoices, etc., soon and rapidly 
extended its operations to more ambitious schemes. The power used, cautiously at 
first, soon grasped with a firmer hand, and at length, “ the simple plan that they may 
take, who have the power,” governed the operations of these associations.

COAL COMBINATIONS.

| Combinations exist among Coal Dealers in Toronto, Ottawa, Montreal and 
London.

In Toronto a Coal Association has been in existence for some years, and in 1886
it was affiliated with the Toronto Board of Trade and designated as the Coal Section 
of this Board.

In this coal section there are some 56 members, about half a dozen of whom are 
importers, and the others retailers, who get their supplies from the former at 75 cts. 
per ton less than the price charged the consumer. The affairs are managed by an 
executive committee, a majority of whom the constitution provides shall be importers. 
Hence the sources of the controlling power of the importers, who are in other 
respects a privileged class, as their recorded minutes show that almost all the im­
mense advantages of the combination accrue to their benefit.

The cost of acquiring a membership in this coal section is one hundred dollars,
paid into the funds of the Board of Trade, and twenty dollars to the coal section, in 
all $120.

This section has its distinct constitution, by-laws and regulations, which in order 
to be operative require the sanction of the Council of the Board of Trade. The copy 
of its constitution and by-laws deposited with the Council and seeking its approval 
is not by any means identical with the copy deposited with us by the secretary of 
the coal section. This difference is wide, the latter having one clause in the consti­
tution and eight special rules not found in the former. The most arbitrary rules arc 
enacted. Detectives are employed and the dealers placed under surveillance oaths 
of fidelity to the constitution and rules are required not only of the members, but 
also of their salesmen, and the oaths in the cases of these employees are made in 
some instances retroactive as well as prospective. All violations of oaths are adjudi-
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cated upon by the executive committee referred to, the penalties being heavy fines 
or expulsion. One sixth of all fines goes into the general funds of the coal branch 
and the remaining five-sixths are divided amongst the importers. The record shows 
three different fines imposed of $ 1,000 each.

Thus the public is presented with the extraordinary spectacle of a mercantile 
association arrogating to itself powers conferred upon Law Courts alone, with, in 
this instance, the judges in the case virtually condoning perjury by the acceptance 
of fines to be divided amongst the importers. This phenomenon is not the less painful 
or less objectionable in character, from the association which perpetrates it being dis­
tinguished by the respectable title of “The Coal Branch of the Toronto Board of 
Trade."

Their management of public tenders is worthy of attention as an illustrative of 
how popular confidence is betrayed. When tenders are asked for supplying coal in 
Toronto for Dominion Government Buildings, Ontario Government institutions, To­
ronto Water-Works, Public Schools, Charitable institutions, the General Hospital, 
etc., a meeting of the “Coal Branch" is called, and the price is fixed which the party 
inviting tenders is to pay, and the privilege of filling the contract is awarded to the 
member who offers the highest premium or bonus. For instance, in 1886 for the 
privilege of filling the Ontario Government contract of about 2,500 tons, a premium 
of $1,500 was paid. The same contract, including some wood, was sold in 1887 for 
$1,899. The premiums thus paid are divided among the importing members in the 
same way as the fines. But in order to lull public suspicion of a combination, and 
that the parties to be supplied were not obtaining the coal at its fair market value, 
other members of the Branch put in tenders at higher prices.

Citizen consumers in like manner pay, not competitive prices, but such fixed 
prices as the combination chooses to extort.

In accordance with arrangements made with the American coal dealers, those 
who wore in default in membership, either from inability to pay fines or from other 
causes, wore prevented from purchasing coal in the United States. The possibility 
of competition by outsiders or non-members is also carefully guarded against. Am­
erican miners and exporters are prohibited by the Toronto coal section from shipping 
to anyone in Toronto who is not in the combination. For example, the Butler 
Colliery Company of Buffalo sold a schooner load of 254 tons of anthracite coal to 
Gooderham & Worts without obtaining the consent of the Toronto coal section. The 
latter body at once telegraphed the Buffalo association to have further shipments 
stopped and a heavy fine inflicted on the offenders. The subsequent proceedings are 
described in the following abstract from the minutes of the coal section of the Toronto 
Board of Trade :—

Resolved, That the matter of the shipments by the Butler Colliery Company to 
Gooderham & Worts be left in the hands of the Toronto Committee in Buffalo, to be 
dealt with as the importance of the case demands, and it is further resolved, that as 
the Butler Colliery Company have indicated their willingness to make reparation for 
the damage done this market through the shipment of coal to Gooderham & Worts, 
contrary to the rules cf this association, this committee are of the opinion that 
several thousand dollars would not be sufficient to undo the mischief, as the coal has 
been distributed among a largo circle of friends and connections who freely informed 
their friends that they had succeeded in beating the coal ring and have got their coal 
at a large reduction from ring prices. However, in view of the prompt offer of the 
Butler Colliery Company, the Coal Trade Branch of the Toronto Board of Trade are 
to be as reasonable as possible in their demands, and will accept $1,000 as full satis­
faction in this instance, and that the Secretary bo instructed to forward a copy of

I
 this resolution to the Secretary of the Toronto Committee at Buffalo.

The coal organization of Ottawa was formed on a more scientific, but not les» 
effective plan than that last described, though dispensing with oaths and fines. The 
plan is copied from the American System of Trusts. An incorporated company was 
formed called the “ Ottawa Coal and Cartage Company." Three of the coal dealers 
are members of this company, and most of the others became affiliated with it. The
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Cartage Company transacted all the business except booking the orders and receiving 
the cash. They received the coal, brought it to the coal yards and distributed it to 
the consumers. The retail price was fixed by the combination. At the beginning 
of the season a certain percentage of the net profits was agreed upon as the share of 
each dealer, and whether he sold coal or not, his profits were certain. The Cartage 
Company last year, after paying all expenses and the percentages or bonuses to the 
affiliated members, divided more than $33,000 profits among the three shareholders, 
on a share capital of $15,000.

In Montreal and London combinations also exist to keep up prices and control 
the market. These appear to be less oppressive than in Toronto and Ottawa, though 
equally objectionable in principle.

In Cobourg no combination exists. The best quality of coal is sold there at 
much lower prices than m Toronto, though the freight rates are almost identical.

AGRICULTURAL IMPLEMENTS.

°I Mr. H. A. Massey of Toronto, Mr* Copp of Hamilton, and Mr 
A. w. Morris of Montreal, was conclusive to the effect that no combination exist8 
among the manufacturers of Agricultural Implements.

BARLEY.

Mr. W. D. Mathews, President of the Toronto Board of Trade, testified that no 
combination exists among the purchasers of Barley.

BARBED WIRE.

An attempt was made during the past winter by the Barbed Wire manufacturera 
to secure uniform prices for their product. The agreement the retailer was asked to 
sign, bound him to sell at 6J cents per pound, the inducement being that he could 
purchase at 5|- cents, which was a reduction of 4- of a cent from last year's price.

COFFIN MAKERS AND UNDERTAKERS.

iTr^ manufacturers and dealers in Undertakers’ supplies have agreed with 
the Undertakers Association to sell only to members of that organization. To become 
a member requires the assent of the three nearest Undertakers, and afterwards the 
consent of two-thirds of the executive committee. It is easily seen that this consent 

; cannot readily be obtained, and as a consequence it is extremely difficult and gener­
ally impossible for a man to commence the business of an undertaker, as the 
association controls not only the sale of coffins and caskets, but also all fittings and 
Undertaker’s supplies of every description. This combination is extensive in its 
operations, most arbitrary in character, and exercises an unjustifiable interference 

; with personal freedom. As in other combinations, its members are dealt with by 
fines and expulsions.

The inevitable result of this exclusive control is exorbitant charges to bereaved 
1 families ; and wherever the hand of affliction most frequently falls the more oppres­
sive the burden of this combination becomes.

MANUFACTURERS OF CORDAGE AND BINDING TWINE.

This combination includes five firms engaged in the manufacture of the above 
goods:

The John A. Converse works in Montreal.
E. Bannerman & Brother, Montreal.
John Brown & Co., Quebec.
Dartmouth Eope Works, Halifax, N.S.
Thos. Connor & Son, St. John, N.B.
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These five factories control a large portion of this business in the Dominion, and 
have a capacity for manufacturing about twice the amount of binder twine consumed 
in Canada. There are some other factories not in the combination.

Another establishment for making binder twine, and not in the combination, 
started in Brantford in 1887. It is capable of turning out 500 tons per annum, or 
about 20 per cent, of the total amount hitherto required in this country.

The combination was first formed in November, 1884, and continued until May, 
1887. It was then broken up, but re organized in the following August. It was 
formed on the pooling plan, and was an agreement between the five firms named 
above, by which uniform prices were established, subject to change from time to 
time, and a percentage of the total sales within the Dominion allotted to each firm. 
Those manufacturing more than their percentage paid one and a half cents per 
pound on the excess into the pool, which was divided among those selling less than 
their allotted percentage. The effect of this arrangement was to secure uniformity of 
prices in binder twine, and avoid over-production. It is claimed that it also had the 
effect of raising the standard of quality. The evidence also shows that prices paid 
in Canada are no higher than in Uuitcd States and Great Britain. The increased 
prices of both rope and binder twine in 1887 was accounted for by the advance in 
raw material, which advanced from £25 to £42 per ton. This was the result of the 
operations of an American syndicate, who have obtained control of the crop of j ; 
manilla in all parts of the world. This combination terminated in April last, since/ j 
the investigation began.

THE CANADIAN IRON FOUNDERS’ ASSOCIATION.

This association was formed in 1865, and has continuously existed since that 
date; it now numbers 18 firms. Outside of the association there are about 40 manu­
facturers of the same goods, some of whom are large manufacturers, but the major­
ity are small firms. The principal object of the association was “ the fixing of a 
general uniform sale for stoves and other foundry wares.” In 1875 resolutions were 
passed ordering a deposit ot $100 by each member of the association, “ which amount,” 
the resolution reads, “ shall be forfeited by any member who shall be guilty of an 
“ infraction of prices as adopted by this association;” and appointing a grievance 
committee of three, whose duties “ shall be to investigate all charges referred to 
“ them, and whose decision in all cases shall be final ; and “ should the committee 
“ fail to forthwith investigate any charges referred to them by the president, they 
“ shall each forfeit the sum of 8 LOo. Also, “ that it shall bo the duty of each member 
“ of the association to notice any and all infractions of prices, and on satisfactory 
“ evidence to enter a charge by giving notice to the president who shall at once place 
“ the matter in the hands of the committee.”

The following form of agreement was also adopted at the same meeting in 1875:
“ We, the undersigned members, do hereby pledge our word of honour that we will 
strictly adhere to prices, terms and rules as stated in the foregoing report adopted 
by the association, both in letter and in spirit, and will hold ourselves responsible 
for ourselves, our firms, and our agents : and should a charge be sustained against 
either of our respective firms we individually agree to abide by the decision of the 
committee and will not in consequence of such decision refuse to abide by the award. 
Nor will we withdraw from the association or claim any moneys forfeited by us." 
At a meeting in 1877 it was resolved that any member of this association be em ­
powered to offer and pay the sum of 850 to any customer who may furnish satisfac­
tory written proof from the seller that any member had given better terms than 
those authorized by the association, said $50 to bo paid from the funds.

These provisions for fines, forfeitures and pledges were reaffirmed and strength­
ened in subsequent years.

At a meeting held in March, 1876, by resolution it was ordered, “ that members 
were to keep secret the transactions of the association from Iron Founders, not 
members, and from all dealers.” Price lists were established annually since the
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foundation of the association, with occasional modifications during the year at special 
meetings.The evidence of J. R. Esmonds and F. T. Graves, stove dealers of Ottawa, H. R. 
Ives, stove founder of Montreal, who is not a member of the association, and W. J. 
Copp, substantially agree that the operations of this combination had not resulted La 
unduly raising prices of goods affected by the combination, which were principally 
stoves of all grades. The evidence of these witnesses also show that the better class 
of these stoves was not higher in Canada than similar goods in theUnited States. On 
a low class of stoves free from ornamentation which were made in the vicinity of the 
iron furnaces and coal mines there, the prices ranged lower than in Canada. On 
tilS°TT -rr?erS *^r' C°PP stated the prices were 10 per cent. lower in Canada than in 

6 Untied States. Increased prices in late years were attributed to advance in 
wages and raw material, and increased ornamentation.

OATMEAL MILLERS’ ASSOCIATION.

This association was recently formed for the purpose of sustaining the price of 
oatmeal, and as far as possible regulating the purchase price of oats.

There are twenty-four mills in the combination, including the largest mills in 
Jntario. They have also closed up ten other mills, the owners of which are paid 
sums varying from 8300 to 8800 per annum, or a total of 86,313 annually, a sum. 
necessarily taken out of the extra profits, which sums are paid them by the associa­
tion tor non-production.
.. .-^e not in the association, numbering about twenty-five, are of such
united capacity for production, that their influence is not materially felt in the 

general market, but they avail themselves of whatever advantage the combination 
gives them to keep up prices.

A certain percentage of the oatmeal production is allotted to each mill, and upon 
every barrel sold by any miller in excess of this allotment, he pays a premium of 
, . Per barrel into the association, and vice versa when any miller falls short of 

!S ai‘°tment he receives an equal premium per barrel upon the quantity short.

BISCUITS AND CONFECTIONERY.

Separate organizations exist in these products among a large number of the 
tea' mg manufacturers in the Provinces of Ontario and Quebec. A number of mana- 
ac urers but they are the smaller ones—are not members. The principal object is to maintain prices. r r j

. -The Biscuit Association has been in existence about six years, and although the 
pi-'et of the ingredients used have in that time very materially decreased, the prices 
Ot biscuits have remained about the same.

1 tom the evidence, it seems clear that the result of the combination is to beep 
prices at higher figures than are justified by the prices paid for the raw material, and 
mach" e0n^'t'0D8 trade, brought about by the introduction of new and improved

Iu was found by comparison with United States price lists, that Canadian goods 
are in some finer and fancy varieties 20 to 30 per cent, higher than goods of equal 
quality on the other side of the line.

J he Confectionery Association is of recent formation, and the usual result fol­
lowed at once, viz,, a rise in the prices.

FIRE INSURANCE.

The evidence discloses the existence of a powerful association for the purpose of 
••aising and maintaining rates of insurance. This combination was formed in 1883 
end includes nearly all the stock companies, English, American and Canadian doing 
(business in Canada. Sums varying from 8600 to $1,000 are paid annually by each
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of the thirty-two companies into the association. The individual companies are 
pledged to maintain rates, and if any cutting is discovered the offending company is 
compelled to cancel the policy. No schedule of rates is fixed for farm or isolated 
risks. Owing to the competition of the mutual companies it was found impossible to 
control this line of business. Agents were required to sign an agreement not to do 
business for companies outside the association, but for some reason this plan was re­
pealed by the General Association, but was again adopted by the Toronto Board 
with which it is still in force.

No reinsurance will be accepted from any non-tariff company, nor placed with 
such company unless it is found impossible to place within the association.

The effects upon the insuring public have been decidedly injurious. It extends 
its operations to every portion of the Dominion, and higher rates have been the rule 
-in nearly every instance.

Owing to the arbitrary character of the tariff and the rules adopted, little 
account can be taken of the moral hazard, i.e , the circumstances, necessities or repu­
tation of applicants.

In consequence of these conditions a large number of first-class risks in Canada, 
and involving large amounts, are placed with companies in the United States, not 
having offices in Canada, nor amenable to Canadian laws.

Another tangible effect of a combination for the regulation of rates, is, that rates 
being equal in all companies, the tendency is, for insurers to place their risks either 
abroad or with foreign companies doing business in Canada, and possessed of larger 
capital and of longer standing than the native companies. This is rapidly tending 
towards the freezing out of the purely Canadian Insurance Companies, and opens up- 
no very bright, prospect for the shareholders whose money is invested in Canadian. 
Joint stock insurance.

THE EGO COMBINATION.

This combination is of recent origin and is composed of the leading dealers in 
Ontario who buy for export. Their operations ramify throughout the Province of 
Ontario. The object of the combination is by keeping prices low in the principal 
cities to lower prices in the rural sections. Agents appointed by the association in 
the cities, will use supplies to force down the prices for home comsumption. This 
will react in favor of their buyers in the country, who will thus buy cheaper for 
export. In localities where a rival buyer is found, a powerful ring can easily outbid 
him until he is driven out of the business and the field left without a competitor, 
with the natural result.

The Committee find that the evils produced by combinations such as have been 
-enquired into, have not by any means been fully developed as yet in this country, 
but sufficient evidence of their injurious tenden cies and effects is given to justify 
legislative action for suppressing the evils arising from these and similar combina­
tions and monopolies.

The evidence given before the Committee and the accompanying exhibits arc as 
"a portion of this report respectfully submitted.

N. CLARKE WALLACE,
Chaimrian of Committee*



COMMITTEE ON TRADE COMBINATIONS.

EVIDENCE
referred to in the foregoing report.

SECTION I.—SUGAR AND GROCERIES.

House of Commons, Ottawa, 9th March, 1888.
The Select Committee on Trade Combines met at 10 a.m. to-day, with the Chair­

man, Mr. N. C. Wallace, presiding.
George Lightbound, of the firm of Lightbonnd, Ralston & Co., Montreal, was 

sworn, when àt the request of the Chairman he made the following statement :—
Mr. Chairman and Gentlemen :—Pei haps the simplest way of putting the facts of 

the sugar combination before you will be to commence with its inception and follow its 
course up to the present day. The sugar combination did not originate, as many 
people have supposed, with the refiners. For some years past there has existed 
throughout the Dominion what is known as the Wholesale Grocers' Association or 
the Wholesale Grocers’ Guild. This question of a combination in sugar was discussed 
at several meetings of the Wholesale Grocers’ Association and the outcome of these 
discussions in that Association was a meeting in Montreal held in the Windsor Hotel 
at which were present the representatives of the various wholesale grocers through­
out the Dominion and the representatives of the refiners working throughout the Dom­
inion. There were present at that meeting Mr. Drummond, representing the Canada 
Sugar Refining Company, Mr. Elmenhorst and Mr. Labatt, representing the St, 
Lawrence Refining Company, and Mr. Harris, representing the Moncton refinery, 
while they had a letter from the president of the IN ova Scotia refinery at Halifax 
stating that the owners of that refinery would agree to whatever decision was ar­
rived at at this general meeting held in the Windsor Hotel.

By the Chairman :
Q. That is the whole of the refineries in operation in the Dominion ? A. Yes, 

at that time. Within the last two weeks another refinery has re-opened.
By Mr. Bain ( Sovlanges) :

Q. What is the date of that meeting ? A. 20th April, 1887, it was in April of 
last year. At that meeting the refiners were told that the Wholesale Guild had at­
tempted to arrange the combination amongst themselves ; that there were certain 
merchants throughout the Dominion who for reasons of their own did not see their 
way to coincide with that style of doing business and wished to have the liberty of 
conducting their business in a way that suited themselves. The refiners were then 
asked to discriminate against these wholesale grocers who would not become parties 
to the combination by making them pay a half a cent a pound more upon granulated 
sugar than the members of the guild paid. The refiners after discussing the matter 
amongst themselves agreed to charge those who were not members of _th» 
Wholesale Grocers’ Guild, or, rather, those who were not members of the combina- 

on, a quarter of a cent a pound more than for what they would sell the same sugar
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to the members of the guild. Well, this came into force some ten days later, as soon 
as the documents were signed, and I believe one of the early dajs in May it became 
law that any members of the Grocers’ Guild, or wholesale merchants, who were not 
members of the sugar agreement were called upon to pay the refiners a quarter of a 
cent a pound upon all white sugar they purchased more than what was paid by 
members of the agreement. This continued for some months and the Wholesale 
Grocers’ Guild discovered that this quarter of a cent a pound was cot a sufficient tax 
upon those outside to prevent them continuing business. They then called another 
meeting and at the latter part of June, one of the last days of June, they held a 
meeting in the council room of the Board of Trade in Montreal. At this meeting 
the representatives of the refiners, Mr. Drummond and Mr. Blmenhorst, of the two 
Montreal refineries, were present. The wholesale grocers, I may mention, held a 
meeting on the morning of that day previous to the meeting of the refiners and at 
that meeting they passed a resolution asking the refiners to decline to sell sugar at 
any price to those who would not enter into the sugar agreement. This was submitted 
at the meeting in the afternoon, and Mr. Drummond, representing the Canada Sugar 
.Refining Company, expressed his willingness to agree to this if the association could 
not see any other way out of the difficulty.

Q. In saying white, do you mean yellow ? A. I mean white only. The com­
bination only deals in white sugar, owing to the difficulty in grading yellow sugars. 
It is all white sugar. The union in the trade is in white sugars. The outcome, 
however, of that meeting held in the Board of Trade rooms was that, within a week 
or ten days afterwards, an agreement was arrived at whereby the refiners charged 
those who were outside the combination one-half a cent per pound more upon white 
sugar than they charged the members of the sugar agreement.

By Mr. Guillet :
Q. That is discount? A. They allowed discount. The discount was on the 

selling price. Well, subsequently to this it was discovered that, owing to the low 
prices of sugars in Glasgow and Liverpool, it was just barely possible to pay the very 
heavy duty that fine sugais had to pay coming into this country, and that the gen­
tlemen who were not in the sugtr agreement could lay these sugars down in Canada, 
and at the same time were in a position to sell them with a profit at or slightly be­
low the price that the gentlemen of the combination were selling at, and do so with 
profit. When the refiners and wholesale grocers in the agreement discovered that 
this was possible, they held another meeting in the Board of Trade rooms, I believe, 
in Montreal, on the 16th and i7th days of December. Of course, it is not possible 
for me to tell you all that transpired at a meeting' which was private ; I can only 
tell you what the outcome of that meeting was. The outcome of that meeting was 
that in future, those outside the guild, or sugar agreement, were called upon to 
pay a half a cent per pound more. Then, when later it was found that that did not 
work and that those outside the agreement could still carry on their business and 
bay sugars elsewhere, they thought some other method would have to be taken. 
The next step taken in December was that these gentlemen who were not parties to 
the sugar agreement, were called upon to buy their sugars on an entirely different 
basis than members of the combination. Members of the combination purchased 
sugars at the refinery with a discount of two and half per cent. for cash. After this 
date in December, those who were not members of the combination were called 
upon to pay an eighth of a cent per pound advance upon the sugar and not receive a 
cent of discount.

Bv Mr. Bain (Soulanges) :
Q. Which sugar ? A. White sugar, all granulated. In addition to this, gentle­

men, in order to make it impossible for any man to conduct his business in the way 
that I contend every merchant should have a right, those outside the combination 
were called upon, when buying 500 barrels of white sugar, they were obliged to buy 
at the same time from the same refinery 1,000 barrels of yellow sugar, whether they 
wanted yellow sugar or not, that is to say : If I get 500 barrels of granulated sugar 
from Nova Scotia refinery, and if I wished to buy 1,000 barrels of yellow sugar else-
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fellow sugar at tue same umu »».
This meant that the merchant could not

A. Those who were

where, I must bny double the quantity of yellow sugar at the same time that I buy 
the granulated and from the same refiner. Th'« meant that the merchant could not

conduct his business.
By Mr. Gviliet :Q. Those who were members were not under that rule ? 

members could bny twenty-five barrels or any quantity.
By the Chairman :Q. However, the fact is that you do buy two or three barrels of yellow sugar to 

one ol white ? A. Oh, not necessarily. At the same time the consumption of yellow 
sugar is probably in the neighborhood of two or three barrels to one of white.

. The grievance is that you had to invest the money at the place, and at a 
time when you did not require it ? A. The grievance is that we had to pay more
or our sugar than a member of the combination had to pay.tj. In addition to that you had to buy this quantity? A. This was simply

another turn of the screw., Q* What was this last arrangement of an eighth of a cent more? A. Not only 
had they 2J per cent, discount which was made on granulated, it was 7f per lb. at 
that time. The merchant outside the combination had to pay 7£ net cash, making a 

inference of 29 or 30 cents on 100 lbs., which simply made it impossible for him to 
conduct his business.

By Mr. Gillmor :
Q. Members of the guild got that advantage ? A. Yes.

By Mr. Guillet :Q. Besides being relieved from the necessity of buying yellow ? A. Yes, they 
could buy any kind of sugar they wanted. This would tend to make it impossible 
or anyone outside the combination to conduct his business.

By the Chairman ;Q. They first charged these outsiders a half a cent more ? A. No, a quarter of 
a cent more. They asked a half a cent and the refiners finally consented to charge 
a quarter. That was in April and they found that that did not work owing to the 
act that those outside had accumulated stocks, and had contracted in advance for 

sugars, and the market kept falling, and they were able still to carry on their busi­
ness, but in June the guild came together again and the result was that the refiners 
agreed to charge those outside the combination a half a cent per pound.

By Mr. Bain ( Wentworth) :tj. Sugars were advancing at this time ? A. Yes, they were advancing at this 
thoh" busincf8 a <lue8tion of judgment buying in advance and still conducting

" ♦ » ^l°T a<?vance in price the first arrangement would have been suffi­
cient ( A. Yes, the first arrangement would have been sufficient. It would have 

en an interesting calculation for anyone purchasing at a quarter of a cent a 
pound in advance and make any money. They asked the refiners to charge half a 
cent a pound more and they agreed to do so. Notwithstanding the charge of a half 
a ^6r we w®re enabled to bring in Scotch and English granulated sugar

n they called the refiners together again and asked them to make this new arrange­
ment whereby anyone outside the combination who wished to purchase 500 barrels 
o granulated was obliged to take 1,000 barrels of yellow sugar and pay from 90 
cents to $1 a barrel upon the yellow and granulated. If I were buying 500 barrels 
ot granulated I would have to buy 1,000 barrels of yellow and I would be out $1,500 
on that transaction.

% • Bain (Soulanges) ;Q. Bid those outside the guild get the discount in the same way ? A. Not after 
last December.

By the Chairman :Q. What time had you for making payment? A. Fourteen days. They did 
not alter the time. They simply made it net cash in 14 days. That is the recog­
nized refiners’ terms, 14 days less 2\ per cent, discount. These are known as refiner»]
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terms, and after December any person outside the association or outside the combi­
nation had to pay net cash and one-eighth of a cent per pound in addition.

By Mr. McKay :
Q, Did you say that all the refiners were in this combine ? A. All the refiners 

are in the combination now.
By Mr. Bain (Boulanges) :

Q. All the refiners in Canada ? A. All the refiners in Canada. The owners of 
a refinery recently started again or revived has signified their intention of going into 
the combination also. Tbe refiners, I understand, also, take up the position that they 
are not parties to this agreement. Anyone who can take the facts which I have 
just given you and at the same time believe that the refiners are not a party to it, 
must be gifted with very much more faith than is in my composition. The best 
proof of the fact that tbe refiners are parties to the arrangement lies in the fact that 
if any person goes into the Canada Sugar Refinery’s office they see posted on the 
window or on the door of the room a list similar to the one I think which I have in 
my pocket (Witness produces list). That, Mr. Chairman, is the list of those who are 
entitled to buy sugar under this combination arrangement. (Exhibit No. 1.)

By the Chairman :
Q. I see some of the names are erased. What are they ? A. They are retailers 

and general jobbers, afterwards found to be unworthy to partake of the benefits of 
the combination. There is a large class of retailers who in connection with their 
job and distributing business, hai been in the habit of purchasing direct from the re­
finers.

Q. What is the test of a man being admitted to the Wholesale Grocers’ Guild? 
Has he not to prove whether he sells directly to the consumer or not ?

Mr. Guillet.—Has he not to be balloted for? A. No, anyone who can prove 
that he does not sell direct to the consumer, and is willing to sign the agreement.

By Mr. Guillet :
Q. If he is not a retailer ? A. Yes.
Q. But in the first place they did not admit them ? A. Yes.
Q And afterwards they were forced to admit them ? A. They were forced to 

admit the retailers in the first instance. The representation of the guild to the re­
finers was that they represented 93 per cent, of the trade of Canada, but in this 93 
per cent, were included some 12 or Id whom they have since turned out.

Q. Forced out? A. Yes, and in addition to that they have a number of names 
down there ot parties who were only purchasing a small quantity, but they formed 
part of the 93 per cent. However, the refiners made this arrangement, and I claim 
that it is not a dignified position for the refiners to take, or the combination to take, 
to state that they were not parties to this agreement. They have assumed the re­
sponsibility and they cannot get out of it. But as a matter of fact, a gentleman who 
has not got his name upon the sugar agreement cannot go in and buy sugar unless 
he pays this advance. A gentleman stated that the combination does not imply 
higher prices. That is just about as logical as that a high tariff does not imply higher 
prices. As a matter of course, the combination implies higher prices. That is the 
only logical conclusion that can be arrived at.

By Mr. Bain ( Wentworth) :
Q. As a result of both ? A. Yes.
The Chairman—That is a matter of opinion whether a high tariff means high 

prices or not.
By Mr. McKay :

Q. We can see as to that—what is the additional sum which the consumer has 
to pay for sugar? A. As the Chairman pointed out, that will have to be matter of 
opinion.

Q. Of figures, I should judge ? A. The advance that the combination places 
upon sugar is upon 15 barrel lots an advance of £c., or upon smaller quantities an 
advance of Jc. a pound.
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By Mr. Guillet :
Q. They organized this grocers’ guild with a view of obtaining larger profits. 

They claimed that they were selling sugar at cost. Is it not so ? A. It was no doubt 
a fact that before this combination was formed merchants did not get as large a 
return upon the investment of their capital as they were entitled to, but that is a 
matter which certainly ought not to be settled by any such arbitrary determination.
If gentlemen have no ability to conduct their own business without a combination 
then let them retire from it and go into some other business which they have the 
necessary ability to conduct.

Q. It raises the price of sugar to the retailers ? A. Yes.
By Mr. McKay :

Q. Can you give us an idea how much it has increased the price—5, 10 or 15 per 
cent. ? A. I have told you already.

By Mr. Fisher :
Q. Perhaps Mr. Lightbound could give us the price of granulated sugar on the 

market ? For instance, a quarter of a cent was not sufficient to keep the business in 
the hands of the guild. Now can you give us the price at which sugar was able to 
be sold at that time? À. In the month of April the refiners’ price for granulated 
sugar was 6c. or 6£o.

By Mr. Wood (Westmoreland) ;
tj. Do you think that the guild charges too large a profit on the sugars ? A. Not 

at all, sir. If the wholesale trade got a profit of half a cent upon the sugar I do not. 
think the wholesale grocer would have any right to complain.

By Mr. Fisher :
Q. In April the price was about six cents. A. Yes.
Q. That is, it was sold to everybody at six cents ? A. Yes.
Q. Well then they made an arrangement with the guild by which they were to 

charge a quarter of a cent more to outsiders ? A. Yes.
Q. According to this arrangement at what price did they furnish it to the guild ? 

A. Six cents.
Q. And to outsiders ? A. Six and a quarter cents.
Q. Well then, as I understand from your remarks that was not sufficient to keep 

the trade in the hands of the guild. You and others outside the guild were able tx> 
buy and sell and compete with those in the guild ? A. You will see that point when 
I tell you that when the next meeting took place, at the end of June, white sugar 
advanced to 6jjo. that prices were going up.

Q. In June you had another arrangement by which they charged you and other 
outsiders half a cent per lb. difference. Well thon I think you said that the reason 
they could not maintain that was in consequence of the low prices of sugar in Glas­
gow and Liverpool ? A. Yes.

Q. Can you tell us at what price at that time you could lay down Glasgow and 
Liverpool sugars in Montreal ? A. This advance of half a cent per lb. was put on 
at the end of June, and we did not bring in any Scotch sugar until the month of 
August.

Q. In the month of August then at what price could you lay down Glasgow 
and Liverpool sugar in Montreal? A. At 6£c. Scotch sugar was then 6fc. in 
Montreal.

Q. You say the price at which you could lay it down in Montreal was 6§c. to 
6^c. May I ask what was the price in Glasgow ? A. Sixteen shillings per 100 lbs,

Q. What would that be in Canadian currency ? A. 3fc. per lb.
Q. How do you make it up to 6|c. ? A. 82.90 duty, and there is a commission 

for buying on the other side, and freight, insurance and interest.
Q. And at that time the sugar in Montreal, at the Montreal refinery, was how 

much, the same sugar ? A. Either 6§c. or 6|e.
Q. Was that the price to members of the guild or the price to outsiders ? A - 

That was the price to the members of the guild.
Q. But the outsiders paid more? A. Yes.
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By the Chairman :
Q. About the quality of the sugar. How did the quality of the sugar compare 

with the Canadian granulated ? A. This again is a matter of opinion.
Q. We want your opinion ? A. I believe the Scotch sugar as far as testing 

qualities were concerned was equally as strong as the Canadian. I would have given 
the preference to the Canadian sugar on minor details such as color, &c., but for all 
purposes of consumption the imported sugar was equally as good.

By Mr. Bain ( Wentworth) :
Q. Did it sell as well ? A. It sold rather better, because of the feeling through­

out the country. There was no question as to the quality of the Canadian sugar, but 
I think merchants were largely worked up on account of this combination, and gave 
a preference to the imported sugar on that account.

By the Chairman :
Q. What is your opinion as to the quality of the sugar manufactured in the 

Canadian refineries during the past six months or so as compared with what it was 
several years ago. Do you think they are keeping up the same good quality of sugar ? 
A. 1 do not think they have changed the quality of white sugar.

Q. I am speaking of the yellow sugars which have more glucose in them ? A. 
I do not know what the refiners put in sugar. There apnears to be more stickiness 
in it than there was before, but this is a matter upon which the refiners can give 
more information than the merchants can.

Q But about the quality of the sugar as compared with several years ago. I 
mean the sugar made by the Canadian refiners? Surely you can give us an opinion 
on that ? A. In regard to yellow sugars, I think, they have made lower grades of 
these sugars, and have probably left more moisture in the sugar, but that has per­
haps been called for by the trade of the country.

Q. Refiners, in order to make these sugars, leave in more moisture, and this 
makes the sugar poorer ? A. Yes.

By Mr. McKay :
Q. About what is the profit made by wholesale grocers in the guild on sugar ? 

A. Per pound ?
Q. The net profit, I mean ? A . The gross profit is about five per cent.
Q. They have to pay freight to their customers out of this half cent? A. I am 

calculating on the three-eighths of a cent, advance Inside members’ profits will not 
exceed five per cent, on an even market.

Q. A wholesale grocer does not make more than five per cent. ? A. Not upon 
an even market.

Q. Do you think that an excessive profit. Do you think that such a profit does 
any barm to the consumer ? A. It does no harm to the consumer. I do not think 
a merchant is making an excessive profit when he is making five per cent.

Q. On the principle----- ? A. Very far from the principle of the objection which
we take to the combination. The objection which we take to the combination is that 
it is an injustice with any merchant conducting business in any manner that he 
chooses. If 1 choose to purchase sugar at seven cents and sell it at six and seven- 
eighths cents, that is my own business. I have a perfect right to sell at that price 
or any price in lact that I choose.

By Mr. McKay ;
Q. At one time was there not a great deal of cutting of prices in regard to 

sugar ? Was there not a cutting of prices all over the world ? A. Not more here 
than there has always been. In any country in the world there is always some 
cutting of prices in sugar, or of some one or other staple article. Further, gentlemen 
who form a combination among themselves to keep up the price of any one article, 
often commence to cut prices upon other articles, and the merchant himself does it, 
and will do it. If it is not done upon one thing it is done upon another.

By Mr. Bain (Wentworth):
Q. Did they undertake to limit the production of refined sugars ? A. I do not 

think so.
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By Mr. Wood (Westmoreland):
Q. About the profits which those in the combination make. I understand that 

three-eighths of a cent was the profit of the guild under the present arrangements ?
A. Yes.

Q. That is about equal to the advantage which they have in purchasing from 
the refiner ? A. No. If you took the figures correctly you will see that the mer­
chant gets three-eighths of a cent upon fifteen barrel lots and upon smaller lots he 
gets half a cent. For anything less than fifteen barrel lots the outsider is charged 
halt a cent move than is charged to those in the guild.

tj. Does he not sell more in lots of fifteen barrels than he does in lots of less 
than that ? A. No.

By the Chairman :
Q. -Does he have to purchase fifteen barrels of granulated or of all kinds? A. 

rive barrels of white and ten of yellow.
Q. As a matter of fact it is very seldom that they sell fifieen barrels to a mer­

chant at one time ? A. Ttiere are more sales made of smaller quantities, from nine 
to ten barrels at a time.

By Mr. Wood ( Westmoreland):
Q. What do you estimate is the average profit per lb. of the wholesale grocer ? 

You say that there is a profit on fifteen barrel lots of three-eighths of a cent and on 
smaller lots of half a cent ? A. Out of that he has to pay the freight, &o. There- 
cent ta^6 averaS6 figuro i the wholesale grocers must get a profit of one per

Q. About three-eighths of a cent? A. Yes.
• ?" difference do you consider there is between that and the advantage

which the members of the guild have in purchasing from the refiner? A. I don’t 
think 1 quite understand the question.

Q. The guild, as I understand you, have an advantage in purchasing from the 
refiners of one eighth of a cent and per cent ? A. About 30 cents per 100 lbs. 
lhat is to say, if I, as a non-combiner, sold sugar at the same price as the combiner,
1 would only have cents per 100 pounds profit, instead of 37^ cents per 100 pounds, 
a difference of 30 cents per 100 pounds. In addition to that, you overlook the fact 
that the non-combiner has to buy at the same time two barrels of yellow for every 
barrel of granulated which he purchases, and has to pay 25 or 30 per cent, per 100 
pounds on those two barrels as well.

Q. Yes, 1 understand that ; two-thirds of yellow and one-third of white ? A. Yes.
Then I think you said that you would not consider half a cent per pound too 

large a profit for wholesale grocers ? A. I do not think so. The difficulty of these 
combinations, as far as they affect the public, is the fact of them spreading. As a 
matter of history the first outoome of this combination was a combination on the part 
of the retailers to increase the price from seven cents to eight cents per pound. You 
may say the retail trade are selling for seven cents what costs 6$ or 7 cents, but the 
retail trade are in the habit of doing that. By this combination to increase the price 
from seven to eight cents per pound, it simply implied that the consumer had to pay 
15 per cent, more for his sugar. The combination came into force in Toronto, but it 
does not exist now.

By the Chairman :
Q. They had as good a right as others ? A. There is proof of it. One promi­

nent retail merchant in Toronto said he intended doing his business as he saw fit, 
and this will go on again unless this combination is put a stop to. The retail dealers 
will take the same advantage as the wholesale men and the consumer will pay 15 
per cent, more for his sugar.

By Mr. Wood ( Westmoreland) :
Q. Previous to this time the prices between wholesale men were cut very low ; 

they really made no profit or very little ? A. They did or did not make a profit 
according to the judgment displayed in buying material.
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Q. And this combination then is really a combination to secure to the wholesale 
grocers who join it, what you consider a fair profit and to make it certain ? A. 
Apparently so.

Q. What proportion of the wholesale grocers have joined this combination ? A. 
Well, there is a list here which will show. I suppose something like eighty out of 
eighty-three names. I believe there were some 93 at first, but some 12 or 13 have 
been struck off. (Exhibit 1, showing names struck off.)

Q. Your objection is to them securing a fair profit or what ? A. I object to any 
one coming into my warehouse and dictating to me the prices at which I shall sell 
my goods. If I pay the refiner for the granulated sugar, I claim the liberty of giving 
it away if I feel disposed to do so.

Q. As I understand it, could you be prevented from doing that now? A. Cer­
tainly; not only if I give it away, but if I sell it at one-sixteenth of a cent under 
these prices, my name would be removed from the list.

By Mr. Bain (Soulanges) :
Q. Is there a fine ? A. No ; you are expelled.

By Mr. Wood ( Westmoreland) :
Q. But you, as a person outside the guild, if you chose to sell it at a less price, 

there is nothing to prevent you doing it ? A. Not at present ; but there was an 
association among the retail men in Toronto, and there will be again in the future.

Q. This combination then is not necessarily among wholesale grocers ; but 
among any certain number of them that choose to combine for that purpose ? A. It 
is amongst the wholesale grocers whose names are on that list (Exhibit 1). There 
were only some three or four who said : “ We object to this ; we claim the right to sell 
goods at whatever prices we see fit."

Q. And these men who joined the guild have the same privilege ? A. That is 
all right if they had a combination amongst themselves, but here is a combination 
between the merchant and the refiner. That is the point. I claim that anybody— 
all business men—have a right to meet and discuss business amongst themselves 
and say, we will sell oats to-day at this price and barley at this price ; but here 
these merchants join together and approach the refiners and say : “ We want to sell 
granulated sugar at such a price, and anyone who will not sell at such a price, we 
want you not to sell to them at all, or to sell at such a price that they will be forced 
to meet our figures." The position we have taken in this matter is that the refiners 
exist by the protection that they receive from the people. The people place them 
there and they have no right to join with the merchant. They say they have not, 
but the best proof is the facts.

Q. Your objection to this arrangement is not to the combination in the guild ; it 
is to the combination between the guild and the refiners ? Yes ; between the guild 
who have a right- to do their business as they see fit, and the refiners who have not 
that right ; because they live at the mercy of the people.

By Mr. Guillet :
Q. Will you be kind enough to tell us what advantage there is to the refiners 

who come into this combination ? A. The refiners’ advantage is a somewhat inde­
finite one. You can possibly understand that, if the wholesale grocers’ guild, by 
the weekly price list sent out, enable them to have a fixed profit on the current 
prices of the day, while the merchant has no longer the necessity for worrying the 
refiner on the prices he pays him. His price is settled whether he charges him six, 
seven, or eight cents per pound. He is going to get his half or three-eighths, as the 
case may be ; whereas, if there were no combination, each merchant is striving to 
buy as cheap as he can, in order to sell at the lowest price possible. There is no 
necessity for me trying to buy cheapee, for there is my price fixed.

By Mr. Wood, ( Westmoreland) ;
Q. Do you know whether refiners have agreed upon prices amongst themselves ? 

A. I do not know with sufficient definiteness that they have an agreement with 
regard to prices amongst themselves.
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Q. I have been informed that such is not the case ? A. I do not believe that at 
the present moment such an arrangement exists.

By Mr. McKay :
Q. The result of this combine has been that wholesale merchants are making a 

profit which did not exist before in connection with their business ? A. That does 
not touch the point of our objection. It is the principle of the thing solely.

Q. Are there any other combinations between grocers and manufacturers * A. 
Not particularly ; but there are combinations in smaller articles which do not affect 
the trade of the merchant. For instance, there is a combination in baking powdor, 
tobacco and pickles. All that these combinations in small things affect, the 
wholesale grocer, do not amount to the snap of a finger in the conduct of his busi­
ness ; but when you attack an article like sugar, which bears a proportion of about 
one-third in the turn-over of most wholesale grocers, it touches a very sensitive 
point in his business.

Q- It is not a question of money, It is only a little one between merchants in 
tobacco and baking powder. You would not object to a point which did not affect 
you very much ? A. I am not objecting on that point. I am objecting to a combi­
nation between the merchant and the manufacturer, whereby anyone who does not 
see his way to becoming a party to that combination, cannot get goods without 
paying an extra price for them.

Q. Does not some combination of that kind exist in regard to tobacco and 
pickles ? A. No; only in regard to baking powder, and I do not think any combi­
nation should exist there ; but that is a simple arrangement between merchants.

By Mr. Wood ( Westmoreland) :
Q. Do I understand you then that if there was no arrangement between the 

refiners and the guild, you, as a wholesale grocer, would not object to the combina­
tion ? A. No ; that is not exactly my position. You might ask me whether I would 
belong to a sugar combination if the sugar refiners went into it. No ; I say let 
them go into combination if they like, but when they step in and say, if Messrs. 
Lightbound, Ralston & Co. will not join our combination, then we will not sell them 
goods, then I say that is wrong. I am simply giving evidence here as it affects my 
own business and affairs. As to the moral right or wrong of the matter, I am not 
dealing with that. I take exception to any body of men stepping into my office 
and telling me the price at which I should sell my goods.

Q. I do not understand that they do that ? A. Yes ; here is the best evidence 
in this list. (Exhibit 1.)

By Mr. Fisher :
Q. I understand, from a remark you dropped a few moments ago, that if any of 

the wholesale grocers sell at a price not agreed on by the grocers’ guild, they would 
be struck off the list by the refiners : that is held over them? A. Yes ; and here is a 
copy of the sugar agreement here. (Exhibit 4.)

By Mr. McKay :
Q. What proportion of sugar is sold, granulated to yellow ? A. One of granu­

lated to two or three of yellow.
Q. Are you a member of this combine on pickles ? A. I am not a member of 

the combine on pickles. I had to sign an agreement in baking powders, and I have 
also signed the sugar agreement. I have not signed the tobacoo agreement because 
it is well understood that anyone breaking through the prices, when he goes to buy 
tobacco again, he cannot get it.

By the Chairman ;
Q. What kind of tobacco does that refer to? A. All manufacturers in the 

Dominion are in that combination. The Wholesale Grocers’ Guild fixes the selling 
price of tobacco at four cents per pound advance on the manufacturers’ list, and the 
merchant knows that if he does not abide by that he cannot get any goods.

By Mr. Fisher :
Q. It is a tacit arrangement ? A. Yes.

3-2i /
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By Mr. Quillet ;
Q. Bach manufacturer has his own understanding? A. It is .a tacit under­

standing.
By the Chairman ;

Q. This Wholesale Grocers’ Guild fixes an advance of four cents per pound, no 
matter what the price may be ? A. The manufacturer has a list, and the wholesale 
grocer sells at four cents per pound advance on that list.

Q. Then if the price went up four cents, you would have eight cents per pound 
profit on the list? A. Yes; and if the price went down four cents, you would have 
nothing. This matter is fixed as an advance of four cents on the ruling price of the 
day.

By Mr. McKay :
Q. Is it not better for a business man to have a decent profit, so long as it is 

not too much, than to cut and slash into trade ? What is your own opinion on that? 
A. If I thought that were a better way of doing business I should be a member of 
the guild.

Q. But so long as the consumer does not suffer ? A. I have told you that my 
objection to this is on a business stand, not on the moral right or wrong of the agree­
ment ; that as a business man I claim that it is not in favor of our business, and 
therefore I object to it.

By Mr. Flynn :
Q. Is not the effect of this to make sugar dearer to the consumer ? A. It does, 

there is no doubt, otherwise there would be no use for the combination.
By Mr. Fisher ;

Q. It prevents competition ? A. Yes ; and it means still higher prices if the 
combination spreads from the wholesaler to the retailer. In the month of July the 
wholesale grocers came down to Montreal and asked the refiners not to sell to those 
outside the guild. One of the refiners stated his willingness to do so.

By the Chairman:
Q. You were outside of this then, and now you are in ? A. We were squeezed 

in last January, after this last regulation came into force. In the first place there 
was a regulation whereby we had to pay one-eighth of a cent per lb. less discount 
and the necessity of buying two barrels of yellow for every barrel of granulated. In 
addition to that the market in England had run up from 16 shillings to 20 shillings, 
and the freight from 20 to 22. As we had to pay 25 per cent, advance on English 
figures, the sugar would have cost us 8£ cents laid down here. So we had no option 
between buying sugar here and going out of business.

Q. As soon as sugar remained stationary or went back you were squeezed in? 
A. The first arrangement of one-quarter cent per lb. would have been sufficient if 
they had had patience, because in a falling market wo would be at such a disadvan­
tage with this advance against us that we would have been cornered. We should 
have been buying at 7J- where the price to the members of the guild would have 
been 7 cents.

By Mr. McKay :
Q. This does not interfere with your business, it only affects your profits ? A. 

I have got to pay thirty cents per barrel more, and this is very much increased when 
the fact is taken into consideration that when I went to the refiner to buy 600 barrels of 
granulated, I had to buy 1,000 barrels of yellow extra and this would make a difference 
of $3.00 per barrel. Because I might not want yellow; but I would have to buy 1,000 
barrels of it and pay between 25 and 30 cents per hundred pounds more both on the 
yellow and granulated. We have no reason to suppose that, if the Government do 
not deal with this matter, but that the refiners may, in a month from this say: 
Gentlemen, we will not sell you sugar at all unless you sign this sugar agreement.

By Mr. Bain ( Wentworth) :
Q. Do the refiners all charge the same uniform price ? A. The price of granu­

lated amongst refiners is almost invariably the same. Whether that is the effect of 
an agreement or not, it is difficult to say. It is singular that the price of white 
sugar is always the same.
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By the Chairman : , n
Q. How do we know ? There is the price at which wholesale grocers are to sel 

sugar to day in 15 barrel lots at 7* cents. H6w do we know there are only rf-iu 
cent made by the wholesale grocers on that ? A. Because these prices emanate trom 
the refiners, and the advance is simply f per cent, on the figures which the refiners 
give for that day.

Q. Suppose in those classes in which different refiners would give different 
quotations, how would it be? A. They do not.

By Mr. Fisher :
Q. It is presumable then that there is an arrangement, although not a combina­

tion? A. Yes.
Q. Then practically refiners fix the prices at which retailors get it? A. Y os; 

practically.
By Mr. Wood:

Q. There is a definite price fixed ? A. I think there is. They quote different 
prices, but that occurs sometimes in this way : One refiner may quote 6f in Halifa,x 
and another 7 in Montreal, because there may be a trifling difference in the freight 
rate from Halifax to Montreal; but if there were two refineries working in Halifax, 
as there will be in a month or two, the prices from that point would be the same.

Q. Do you know ii there is an arrangement between the refiners or not ? A. I 
do not ; but my impression is that there is no definite arrangement.

Q. There is one other point that some of us are not clear on. When you say 
that wholesale grocers charge f of a cent advance on 15 barrel lots, and J cent on 
small lots, do they pay the freight out of that ? A. Yes.

Q. Suppose a wholesale grocer in Hamilton or London orders sugar, does he pay 
the freight from Halifax or Moncton out of that ? A. If he is a Toronto merchant, 
he pays the freight from Montreal to Toronto, presuming that he ships from 
Montreal. (Exhibits 2 and 3)

The Chairman.—The freight clause in the agreement (Exhibit 1) reads as follows : 
“ Parties to this arrangement to have the privilege of delivering sugars to all points 
where there are merchants who buy such sugars from the manufacturers direct, but no 
place shall be considered a competing point until after notice from the Secretary of 
the Dominion Wholesale Grocers’ Guild to that effect has been mailed to the several 
signers of this agreement.”

By Mr. Wood :
Q. Would the customer get the benefit of freight in that case ? A. No ; if a 

customer in Kingston bought sugar in Montreal he would have the freight paid to 
Kingston. I may state that such cities as Ottawa, Kingston, Toronto and Hamilton, 
where there are houses entitled to buy from the refiners under the combination 
arrangements, are constituted competing points, and I may illustrate the freight 
basis as follows : The price to-day for 15 barrels of granulated sugar delivered in 
Kingston or any other of these competing points, and the Montreal merchant is 
allowed to pay the freight from Montreal, or in other words, sell at 7§c. delivered in 
Kingston. Secondly, if a Montreal merchant sells sugar to a merchant, say in 
Napaneo, he ascertains that the freight from Montreal to Napanee is 23 cents per 
10U lbs., whereas from Kingston to Napanee the freight is only 14 cents per 100 lbs. 
Consequently the Montreal merchant may allow his Napanee customer 6 cents per 
100 lbs., so that the sugar purchased in Montreal will cost the same price delivered 
in Napanee as it would if purchased in Kingston. I use these names and figures 
only in illustration.

By Mr. Guillet :
Q. Have you any telegrams or correspondence with regard to the arrangement / 

A. No. 1 understand that the refiners claimed that they had no connection with 
the guild in this matter. I have a few telegrams which I received early in the 
year. For instance, on the 31st December the Moncton sugar refinery tolegiaphed 
us about sugar before we signed the sugar agreement that they would give us sugar 
f.o.b. cars at Montreal, usual terms, with 2£ per cent, discount if guild consents.
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(Ex. 5 and 6.) This shows it was a question between them, and it sets at rest the 
question as to whether there is any arrangement between the guild and the 
refineries. I understand it has been denied and that is the only reason I put these 
telegrams in my pocket.

By Mr Wood ( Westmoreland) .•
Q. What I have heard contended was that they were not members ; that it was 

agreed on between the refiner and the guild ? A. Only the refiners can answer that 
question. The impression may prevail from the fact that the quotations are usually 
the same.

By Mr. Flynn:
Q. Do you know the prices at the Halifax refinery, and the Montreal and 

Moncton refineries ? Do they vary? What is the difference ? Is it the same quota»- 
tion in Montreal and Halifax? A. Not invariably. I believe any arrangements 
which may have existed between the refineries have been temporary. They have 
been found usually unworkable, but such arrangements have existed from time to 
time ; but between these times there have been occasions when we could buy sugar 
tth of a cent per pound cheaper in Halifax than in Montreal, but as a rule the prices 
are the same.

By the Chairman :
Q. What is the freight from Halifax to Montreal ? A. Twenty cents, 1 mean 

allowing for the freight, of course.
By Mr. Fisher:

Q. It might be also under these circumstances that the Halifax grocer could 
not buy it from the Halifax refinery at the same price you could ? A. He might not.

Q. So far you can buy a little cheaper from the Halifax refinery than you can 
from the Montreal refineries ; you would not say necessarily that the Nova Scotia 
people could buy cheaper ? A. The Halifax refiner sells lower in Montreal than he 
does locally to compete with our Montreal refineries.

By Mr. Bain ( Wentworth :)
Q. Does that question affect this case ? A. Yes.

By the Chairman :
Q. (Reading telegram) “ Will ship as requested if you accept our price for all 

shipments without the 2£ per cent, discount until guild consents. Wire reply» 
Moncton Sugar Refining Company.” (Ex. 6.) They ask the same price less the 
percent? A. Yes. That defines the position of the arrangement between the 
refineries and the guild. He could not give me the discount unless with the consent 
of the guild.

Q. The price was just the same as sold to the guild, only not allowing per 
cent, until the guild consented ? A. 1 think in that case the Moncton refinery were 
abrogating part of the arrangement they had entered into. You would assume that 
in reading the telegrams but I have no means of knowing whether it was or not. 
This was yellow sugar. I don’t know what price they sold it to them ; at the same 
time this is not white sugar. I could not tell from that telegram at what price they 
sold that yellow.

Q. You could form a pretty good idea by what your neighbor was selling it at, 
though ? A. Not if it referred to a thousand barrel lot. We might buy a thousand 
barrel lot considerably cheaper than we might perhaps buy 100 barrels. I merely 
produce that telegram to dispel the statement that refiners have no connection with 
the guild.

By Mr. Wood (Westmoreland) :
Q. What practical remedy would you suggest for this? A. Simply that the 

Government should give the refiners a very definite option between ceasing to belong' 
to this combination and a lowering of the duties so that they would admit all outside 
sugar, give them the simple option between taking their proper position and retiring 
from the combination or lower the duties.

By the Chairman :
Q. You think there is no other remedy? A. I don’t think so.
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By Mr Wood ( Westmoreland) :
A. "Would that affect the guild combination at all? A. It might or it might

not.
By the Chairman ;

Q. How would that affect the Grocers’ Guild. They might still combine. They 
are not manufacturers, and you say they are the chief sinners in the whole transaction. 
They can still combine to keep up the prices of sugar to the retailer ? A. They 
could not from the fact that they could not get a combination up without the aid of 
the refiners.

Q. We have cases of other combinations being kept up without the aid of the 
home manufacturers ? A. Well, I don't think so.

Q. In coal for instance ? A. Yes, in coal there may be that.
Q. There is no home manufacturers ? A. Coal is not manufactured here, of 

course.
Q. That would make a parallel case with the duty taken off sugar and sugar 

not manufactured here, there would be a parallel case with coal ? A. I think 
the refiners would accept the position and get out of it gracefully. They have made 
mistake by going into this combination.

By Mr. Wood ( Westmoreland) :
Q. How does it affect the oatmeal combination ? A. I don’t know anything 

at all about it.
By the Chairman :

Q, You say there are other combinations in groceries between the manufacturer 
and the dealer here in Canada; name what articles ? A. Well there is baking 
powder and also Eddy matches.

Q. The baking powder manufacturers put the prices ? A. No, there is only 
the Cook’s Friend Baking Powder of Montreal, McLaren. That is only an arrange­
ment by which we purchase in any case.

Q. Then, as a matter of principle, you object to the sugar combination—as a 
matter of principle—but you don’t object to the Cook’s Friend on the same principle 
because it is a smaller matter ? A. Well, the mere fact of a combination of price— 
the consumer buys a pound of Cook’s Friend Baking Powder. He uses that a long 
time. It would not make as much difference as the advance you pay on sugar in 
a week.

By Mr. Gillmor :
Q. As a matter of principle ? A. I am not discussing principle.

By the Chairman :
Q. I think you were objecting to the^sugar combination on principle ? A. As 

a business principle.
Q. As a business matter you make more by being in a sugar combination than 

by being oilt of it ? A. I claim that it is better to be out of it, and therefore I object 
to be into it.

Q. It does ensure you a profit ? A. It might pay me to do my sugar business 
without a profit, and if it occurs to me to present my friends with a barrel of sugar 
I should be at perfect liberty to do so. I claim the liberty so long as l pay for my 
goods of selling them at any price that suits me best.

Q. Name the other combinations ? A. That is the only one that occurred to 
me. I think there is a combination in pickles also, but I am not interested in them 
in any way.

Q. Tobacco ? A. Yes.
Q. What else. A. I am not in the tobacco combination, I simply sell at the 

combination price. We dare not do otherwise.
Q. You agi ee to sell at 4 cents per pound advance ? A. We did not agree to it; 

we haven’t signed any tobacco papers ; but the wholesale grocers’ guild we know, 
as a matter of fact, if we departed from this price, the manufacturer would imme­
diately suspend our supplies.

Q. You don’t sell at anything less than 4 cents advance ? A. I have not.
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By Mr. McKay :
Q. You haven’t objected to this tobacco combine publicly ? A. No, sir.

By Mr. Wood ( Westmoreland) ;
Q. Would this remedy you propose apply to tobacco ? A. You can scarcely 

approach the manufacturer of tobacco in that way. We haven’t entered into a combi­
nation.

By the Chairman :
Q. Are all tobaccos under this agreement that you are to sell at an advance of 

4 cents. Macdonald, in black tobaccos, has control of the market ? A. Largely so ; 

yes.
Q. Does not this apply to colored tobaccos. Do you find that dealers are very 

anxious to sell to you. For instance, that new manufacturer in Toronto, Me Alpine ? 
A. I never asked that question, but I don’t think they would sell if they supposed 
we were going to sell at less than the guild price.

Q. They are in the guild then ? A. No, they are not in the guild, but the 
guild sell their tobaccos at a fixed advance.

Q. The guild regulates the matter and they control the refiner and the manu­
facturer just the same as they do the sugar refiner, then they come in themselves to 
cut off your supply ? A. Well I don’t know exactly the modes, but I know the 
result.

By Mr. Wood ( Westmoreland) :
Q. The result is practically the same ? A. Yes, practically the same.
Q. Would it be practicable to apply the same remedy as to sugar ? A. Yes.

By the Chairman :
Q. Is that the only remedy you can suggest ? A. That is the only remedy I 

can suggest, or that a law should be introJuced defining that any such combination 
means a conspiracy at law, I have had a legal opinion given me already that this is 
the case, but opinion must differ very much, and it seems to me that if it were 
clearly defined that any such arrangement as exists between the merchants and the 
refiners amounted in law to a conspiracy, and if any merchant who suffered from 
that could take action under that law, it would answer the purpose.

Q. Do you think it would remedy the difficulty ? A. It would remedy the dif­
ficulty in connection with the sugar agreement within 24 hours as far as I know.

Q. You told us a little while ago that it would be better to lower the duty ? A. 
That would be better ; perhaps you will allow me, like the Quaker, to change my 
mind.

By Mr. Fisher :
Q. As I understand it, you would make a law by which conspiracy as an ar­

rangement between the wholesale dealer and the manufacturer should be a con­
spiracy, but when it was an arrangement amongst the wholesalers alone it would 
not be a conspiracy ? A. I was not dealing with that question at all.

Q. As I understand Mr. Lightbound, before he did not consider it at all wrong 
for the wholesalers to agree amongst themselves for any definite price ? A. So long 
as the wholesale merchants themselves were of that opinion, but when they turn 
around and say “unless you abide by our arrangements you will have to go out of 
the business ”—that is what these arrangements mean—they tried to force us into 
the combination or out of the business.

By the Chairman :
Q. You have said that the only other combinations that you are in are the 

Cook’s Friend Baking Powder, Eddy’s matches, and all Canadian tobaccos? A. I 
said beyond that : I am not in the tobacco arrangement, but they were sold at this 
price and if we did otherwise we would not get any supplies.

Q. That is practically the same ? A. Yes, in the practical working of it.
By Mr Fisher :

Q. Have you signed any agreement for Eddy’s matches and baking powder ? 
A. We were obliged to do it. I got a notice from Eddy’s agents in Montreal, H. A.
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Nelson & Sons, that we could not have any more matches, and we had to sign the 
arrangement.

Q. On the tobacco question, if at any time the wholesale combination chose to 
say you must sign an agreement, you would have signed that agreement ? A. Yes,
I would have signed it provided the manufacturer took the same position as the 
guild.

By Mr• Wood ( Westmoreland) :
Q. What is the profit on matches ? A. Well, they have a scale of profits. I 

think anything under five cases the profit is 50 cents per case and over five cases 25 
cents per case.

Q. What per cent, would that be about ? A. It would be about 8 or 10 per cent.
By Mr. Guillet :

Q. The manufacturers regulate these prices ? A. Yes.
By Mr. Wood ( Westmoreland) :

H- What do you consider that, a lair profit or a large profit ? A. It is a pretty 
good profit ior grocers, 10 per cent.

By the Chairman :
Q. What do you give for a case of matches ? A. We sometimes pay $2.00 a case 

a»d sometimes $3.00. Eddy’s matches, if I remember right, the priee is $2.50 and
$3.00 a case, that is cost price.

By Mr. Wood ( Westmoreland) :
Can you suggest any remedy for that ? You consider that a grievance do 

y°u f as telling a grievance as the sugar combination.
ti- lloes it not involve the same principle, would not the law applicable to the 

one apply to the other ? I understand you deal in matches ? A. 1 said I objected 
o this on business principles. He is taking it on very moral principles, I am 

9lm^cJ it on business principles, as the sugar combination affects me.
H- 1 was not speaking on the moral aspect of the question, I was speaking on 

usiness principles. The manufacture of sugar and the manufacture of matches as 
otweon ihem, 1 asked you if the same remedy that applies to sugar would apply to 

matches, or whether one was a grievance in the same sense as the other ? A. One 
is not a grievance in the same sense as the other, for this reason that we in our 
united business turn over something like $303,030 or $400,000 worth of sugar every 

year. We turn over probably about $3,000 or $4,000 perhaps, within $10,000 of all 
nese other articles, including tobacco, on which there is a combination.

By Mr. McKay:
Q. But the question of sugar is a more serious one ? A. Yes.

By Mr. Fisher :
Q. One interferes with business considerably while the other does only to a 

very trifling extent? A. Yes.
By Mr. Wood ( Westmoreland) :

Q. Mere business principles involved ? A. Yes.
O. Mould not the same remedy be applicable in principle to the other articles ? 

A. It might or it might not. I am not aware that we could import the same matches 
as cheaply from outside sources as we can got them here. These are cheaper in 
Canada than in any other country.

Q, Then a protective duty on matches does not affect the price as far as they are 
concerned ? A. No.

Q. The profit on matches is 20 percent., but on single cases only 10 per cent.
By the Chairman:

Q,. I understood you to say that the profit on a box was 50 cents, which would 
be 20 per cent. ? A. 25 to 50 cents on the box. When I am speaking of them, I am 
speaking of the definite arrangements on Eddy’s matches—$2.50 to $3 per box.

Q. 1 ou make 50 cents a box on them ? A. Yes.
Q. Twenty per cent, in that case and in the sugars only five per cent. ? A. That 

might be the case, but as a matter of fact, all the matches we sell in the year does 
not amount to much as regards our business. Sugar, perhaps represents one-third of
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a wholesale grocer’s business, and for many reasons it is objectionable to us, and. 
especially from the standpoint that I claim the right to sell sugar at any price at 
which I see fit. It is altogether unfair that by this combination we have to sell at a 
certain price.

By Mr. Wood ( Westmoreland) :
Q. Mr. Lightbound, the reason, if I understand you aright, is that the reduction 

of the duties on matches would not affect the principles involved. You could not 
import the matches? A. I do not think that we should import them or attempt to 
import them. It is a small matter. We would never sell enough to bother about.

Q. Supposing the duties on sugar were reduced, would that really prevent the 
refiners from entering into an arrangement with the Grocers’ Guild or the wholesale 
grocers ? A. No ; but it would make it interesting for the refiners,

Q. How would it? A. If, under a tariff of $1.50 per 100 lbs. and 35 per cent. 
ad valorem and 7£ per cent, on the total duty, we could bring in sugar last year and 
compete with the refinery prices, and stay outside of the combination, it would be 
very simple if the duties were lower.

Q. Could not the refiners, under any arrangement of duties, combine and obtain 
from the wholesale grocers whatever profit or protection the duties gave them ? 
A. No, because we could bring in outside sugars and prevent it.

Q, If the duties gave them no protection at all they could combine and make 
whatever profit that protection gave them up to that time? A. Up to that point. 
If under this high tariff we could do it, it would be very much easier if the tariff were 
lower.

Q. Then if I understand you, that principle would involve the necessity of the 
Government, in arranging the duties, to determine the profit that the refiners should 
make ? A. I do not exactly see that point.

Q Well, the Government would determine the point at which these foreign 
sugars could be imported and compete with the domestic manufacture ? A. I suppose 
they claim to have done that already.

Q. The principle you suggest, that is regulating the tariff, would be imposing 
upon the Government the necessity of doing that and to decide when the refiners 
were making a fair profit ? A. The Government, I suppose, have done that already 
in fixing it at one and a-half cents per lb. and 35 per cent .ad valorem and 7£ per 
cent, upon the total duty. They have assumed that was necessary in order that 
the refineries should exist here.

Q. That may be, but that does not necessarily fix the profits of the refiners as I 
understand it. They have decided that on different principles that it was necessary 
to have a high protective duty in order to enable sugar to be refined in Canada. Do 
you know the bounties that are paid in Germany and France on refined sugars ? A. 
Something like two and a half cents per pound.

Q. On refined sugars for export? A. About that.
By Mr. Fisher :

Q. The export bounty. What is the export bounty in the States? A. The 
bounty in the States is $2.40.

By Mr. Wood (Westmoreland);
Q. A drawback? A. Yes, I cannot tell you whether that drawback represents 

the actual duty on raw material or whether it constitutes the bounty or not. I 
understand it does constitute a bounty of 20 cents per 100 pounds. I am not stating 
my own opinion, but I am merely giving the current impression.

Q. Do you know whether the bounties in France and Germany have been 
lowered recently ? A. I do not.

Q. I am informed that they are lower now than they were in 18c7? A. I do 
not know.

Q. Are you prepared to say what reduction should be made in duties at the 
present time to accomplish the object you speak of? A. No, I am too modest to do 
that. I leave that to the Legislatures of the countries to determine.
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Q. Tne Legislatures are anxious to get information from practical men, because 
we really do not know, at least, I for one don’t. Suppose the duties were reduced 
to day to the point that you speak of? A. I have not spoken of any point.

Q. I understood you to say that the remedy for this was to reduce the duties to 
a point that foreign sugars would be imported without allowing the refiners to make 
too large a profit. You have not said just what that profit should be as I understand. 
Suppose that was done to-day and the tariff in either the United States or France or 
trermanv that is the export duty or drawback on exported sugar—was changed so 
as to pay a larger or smaller bounty, how would that affect it? A. I do not quite 
follow that.

Q. Suppose, that with the existing tariffs in the United States or France or 
Germany our tariff was so arranged that foreign sugar would be imported at the 
present time ; if there was a change made in the export duty of these different coun- 
nes, that would necessitate a change in our tariff ? A. To correspond ?

Q. 1 es, to correspond. We would really then be changing our tariff whenever the 
export duty was changed in other countries ? A. You may be called upon to do that 
under the present tariff.

Q. If the present tariff was much higher than was necessary to keep out import­
ed sugar was it not the result of having been fixed when the bounties were higher 
m those countries ? A. No.

Q. And alter the relative condition of things ? A. No, because our importations 
last year were from England where there was no drawback whatever, no duty and 
no drawback. Ido not see how that affects the case, because your tariff is always 
liable to being changed by the alteration of the duties of other countries. If the 
United States changed the duty on tobacco, you would have to change it hereto 
correspond.

By Mr. (Juillet :
Q- The raw sugar that is used by the Glasgow refiners would be beet sugar, upon 

which there was a bounty ? A. To some extent, I think they mix it.
By the Chairman :

Q. That Glasgow sugar is not pure cane sugar then ? A I could not state that.
Q. 1 understood you to state that to Mr. Guillet ? A. No.

By Mr. Guillet ;
They manufacture granulated sugar out of beet root ? A. I think they 

A refiner could only tell you that. There may be a small percentage of
Q.

mix it. 
cane.

Q. The percentage of cane is not more than 20 per cent, 
not know. is it not ? A. I do

By the Chairman :
Q, What is the cost of Scotch granulated sugar laid down in Montreal, the cur­

rent quotation ? A. I fancy Mr. Mathewson would be able to answer that more 
definitely, I think it Mould be about 7£c. per lb.

By Mr. Fisher:
Q. What is the price in Glasgow ? A. Seventeen shillings.
Q. Three and a half cents per lb. ? A. And 7£c. here.

By the Chairman
Q. What is the cost of granulated sugar in Montreal to-day? A. Seven cents, 

less, two and a half per cent, to those in the combination. (Exhibits 2 and 3.)
By Mr. Boyle:

Q. Seventeen shillings for 112 lbs. ? A. Yes.
By Mr. Wood ( Westmoreland) :

Q. The price of granulated sugar to-day in Montreal is seven cents per lb., less 
two and a-half cents discount ? A. Yes.

Q. There is no discount on imported sugar ? A. No, you can get a discount 
in Scotland if you buy it at 17 shillings.

By Mr. Boyle:
Q. Mr. Lightbound, you say you think that there is no combination as to prices 

among refiners ? A. 1 do not think so at present.
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Q. You submitted a telegram here from the Moncton refinery which was in 
effect an agreement to ship goods at certain prices, provided the guild consented ? 
A. Yes, 10 allow a certain discount.

Q. The entire consent of the guild was necessary. There were two telegrams, 
as I understand it ? A. They were pretty much about the same thing. It was 
simply to prove the connection between the refiners and the guild. (Exhibits 5 
and 6.)

By Mr. Fisher :
Q. You could not get the sugar unless the guild consented ? A. I could not get 

the discount.
By Mr. Boyle :

Q. This combine is altogether among the wholesale grocers ? A. The whole­
sale grocers and refiners.

Q. Was there not a rod of terror held over the refiners by the wholesale grocers ? 
A. You can call it what you like. It amounts to one and the same thing in the end. 
The refiners do not sell tous. The proof of that is in the telegram and also in the 
fact that the refiners have a list of the members of the combination in the office.

Q. But the fact appears to be that while the refiners have not a fixed price on 
their sugars the wholesale grocers have a fixed price for selling them. This Monc­
ton refinery appeared anxious to transact some business with you, did it not? A. 
Under restraint.

Q. Under the wholesale grocers. They put themselves in that position because 
the wholesale grocers can boycott them. While on the one hand the wholesale 
grocers are dictating terms to the retailer, they are on the other hand dictating terms 
to the refiners ? A. Yes.

By Mr. McKay:
Q. The refiners went into the guild for the same reason as Mr. Lightbound ? 

A. Not in the guild. They simply signed the agreement.
By Mr. Boyle :

Q. Coerced into it in a measure by the wholesale grocers’ guild ? A; They 
were coerced into it.

By the Chairman :
Q. They put the screw on the refiners ? A. The individual refiners were pro­

bably coerced, but the refiners in the first place had a clear position. They might 
have said : “ Gentlemen, we cannot do it.” What could the merchants do ? They 
could not get the sugar anywhere else.

By Mr. Flynn :
Q. Did they dictate to the refiners? A. Every Friday, as I understood it, the 

secretary of the guild will go into the refinery office and will say ; “ What is your 
price for granulated to-day ? ” and if he says seven cents, then he sends out that 
figure as the price, with an advance of $ of a cent to those who are not in the guild.

By Mr. McDougall (Pictou) :
Q. As to these combinations, do you know any country where it has been 

declared a conspiracy to fix the prices in this way? A. I have been told of a case 
that was tried in the United States some year or two ago, and that the matter had 
been decided to be a conspiracy; but I never had t,he particulars of the case. After 
that I had a legal opinion, and my solicitor told me that all the parties to this, 
including the refiners, were open to indictment for conspiracy. I did not go on with 
the matter, because I found I would have to go into the criminal courts, and I did 
not wish to do that. Most of these gentlemen, although I differ from them in this 
matter, are my friends, and we do not want to bring the matter into the criminal 
courts if it can be avoided.

By Mr. McKay :
Q, The result of what I have heard you say is this : The guild has succeeded in 

fixing it so that wholesale dealers make a profit of not more than 5 per cent, oe 
sugar ? A. On an even market.
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Q. You don’t object to the prices, but the principle of being forced into this 
association ? A. Yes; it is a matter of opinion whether 5 per cent, is too great a 
profit or not. There is nothing, however, to prevent this association from making 
the advance double what it is to-day. There is nothing to prevent these sugar com­
binations, which are satisfied with 5 per cent, to-day, not being satisfied with 15 per 
cent, next year.

By Mr. Fisher:
Q. And there is nothing to prevent them making an arrangement with the 

retail guild? A. They might do so.
Q. Was it not because you and Mr. Matthewson were outside the guild that 

some of those retail men were able to get supplies ? A. Yes, to some extent.

J. A. Matthewson sworn.
By the Chairman : .

Q. Would you kindly make your statement? A. The sugar combination as it 
exists to-day had its origin in the guild. The first of it was in Montreal. It was first 
called the Wholesale Grocers’ Association, I believe, for I never joined it, and was in 
Montreal. From Montreal this association spread in various parts of the country, as 
the list before you will show, to London, Hamilton, Brantford and other places. In 
all some eight or nine places. These guilds or associations—they call them guilds 
in the west, I believe—are all practically one in spirit. To this thing I will positively 
and persistently object. They are wrong in principle and from the first I objected to 
having anything to do with it. The reason is clear in my mind. By very gentle 
persuasion and a good deal of oil, I was first approached to join this thing in Montreal, 
but I did not walk into that parlor and I have not walked in since, because I maintain 
the right to conduct the business I have to do with as I think proper. I will, if you 
will allow me, show why I objected to the origination of this thing. My position in 
this matter may be different from some others. This is an association of wholesale 
grocers. My objections are based on three articles, Nos. 15 and 16 (Exhibit 7) of 
the main articles and No. 6 of the subsequent series of resolutions. Up to fifteen and 
sixteen they are in substance principles to which I have no objection, that is to have 
an association for the general good, all of which I approve of. Fifteen reads :—
“ That there shall be a committee of three elected by ballot at the annual meeting to 
serve for one year, whose duty It shall be to revise and fix lowest selling prices on 
any article or articles that may be unanimously agreed upon by the association, and 
whenever any change takes place on the manufacturers’ or producers’ regular price 
list, it shall be their duty to notify every member of this association of such price in 
any manner they think best.”

Article 16 is as follows:—
“ Any firm or individual belonging to this association who shall sell the 

articles stipulated, or allow them to be sold for less than the prices fixed by the 
committee, shall be reported to the committee of arbitration, and upon conviction of 
that fact to the satisfaction of the committee, said member shall be expelled from the 
association by a majority of the votes at any regular meeting, a vote of censure shall 
be placed on the records and reported to all the manufacturers of the articles in. 
question.”

As to the secrecy of this association the rules say (Exhibit 7) :—“ Members of 
this association shall be in honor bound to keep strictly secret any of the affairs of the 
association.” This is the affair of four years ago, but I have reason to believe that 
the others are substantially the same, the only difference being that they are called 
guilds and the Montreal one called itself an association. It is practically the same 
thing with authority centreing in Toronto. This is my opinion from information 
gathered in various ways, of course. This Dominion Guild started with some other 
articles. It started with coal oil, for instance. First, the parties were to sell a



30 J. A, MATTHSWSON.

certain number of barrels at a certain price, and a certain other number at another
Îrice, and deliver certain quantities ; but in a very short time this was broken up.

he thing was broken through and it came to nothing. We were told very distinctly 
if we refused to sign it :—“ Well, it will be made pretty hot for you, and you will not 
get any goods from any quarters.” However, we managed to get goods all along. 
We have managed to get sugar notwithstanding all these arrangements that 
have been carried out to prevent us doing so. Another reason why I object to it is, 
I have been a long while in business ; longer than any of these gentlemen who came 
to me ; and to be put at the disposal of any committee who might come into my house 
and say : “ We will fix the price of this thing and we will insist on the prices of 
these things being so and so,” was one of the reasons why I distinctly opposed it. I 
had my own judgment about this matter that it was wrong, and I also had a long 
experience giving me to understand that matters of this kind never came to any­
thing. There were always ways of defeating it.

By Mr. Landry :
Q. You were not afraid of it being less profitable to you ? A. We had to take 

all the risk of being crushed out of any of these articles.
Q. Had you any reason to believe that the action of this committee would in 

any way lessen your profits ? A. I did not enter into it. I thought it was a matter 
of right and wrong.

Q. The object was to increase the profits ? A. I dare say they had such an object; 
but I intended to carry on my own affairs as I saw fit. The whole thing is wrong. 
This thing, however, has continued and we have been badgered and worried and an­
noyed by all possible annoyances since that period with various articles. We have 
managed under Divine Providence to sustain ourselves ever since, notwithstanding all 
this ; but the culmination of this affair has been in this sugar matter. When the con­
versation has been upon this matter, we have been asked : “ Can nothing be done ? ” 
Of course, I cannot honorably as a merchant object to anything being done that is 
honorable. We could sell sugar in an honorable way. I see very strong reasons, 
however, for objecting to a secret committee selecting certain articles and then say 
to those who will not go in with us to carry out our articles shall be boycotted and 
subjected to pains and penalties by the worst inquisition that Canada has ever seen. 
It is the greatest conspiracy this country has ever seen, this sugar combination. 
From the first we were given a certain time to sign these papers—papers which, as 
Mr. Lightbound has said, had to be signed about the end of April. We refused, and 
then we had visits from distinguished parties from a distance. The gentlemen from 
a distance came down to squeeze us in Montreal, and went around and got signatures ; 
amongst others they got the names of certain parties who were in the retail business. 
They got their names amongst the early signatures ; but you see by this blotting 
out (Exhibit 1) that they are not on the list now. They were made use of as tools to 
carry out this outrageous arrangement and having made use of them they were dis­
pensed with, very greatly to their annoyance and wrong. That is the position that 
occupies. They started as Mr. Lightbound very properly stated with refined white 
sugar, or refined hard, or whatever you may like to call it to distinguish it from the 
yellows. One fourth of a cent was put on those who refused to sign those papers, 
as it is here on record. They put one-fourth of a cent on all refined sugars.

Q. Did the refiners do that or the wholesale dealers ? A. I did not get into the 
secret, seeing it was a secret. They had it among themselves. One did not take it 
and another did not get it, like robbers ; but in the meantime we had to pay the 
money, and I would like to get it back again. I would like to get it back with the 
return mentioned in the Good Book : “ If anyone has done wrong, he shall return 
him fourfold.”

By the Chairman :
Q. That would be a good profit ? A. It would be only right from a man who 

would do such a thing. That money was paid from the month of May until July. 
Here are the invoices. One here begins 21st of May, because we had laid in a con-
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siderable supply for what was wanted. The first invoice is small. Here is one in 
June for 82,235, granulated sugar, on which we paid one quarter 01 a cent per . 
more than those who signed the agreement. Here is another an
have not got that money back, and should very much like to get it. Ihese Dins 
were paid on until July. Here is another $1,808, and so on. We submitted to tbe 
loss; said nothing ; felt a good deal. I feel that four times added would not be a Daa 
idea, and I feel that in this British colony, a British subject of 50 years standing 
should be so treated is a disgrace to the country and a disgrace to the Government 
to permit it. I consider the thing a conspiracy, without any hesitation, of the most 
unlawful and outrageous character. However, these western gentlemen confined 
themselves to a visit to Montreal and joined with the refiners. They joined with the 
refiners; do not forget this. In the end of June or the 6th of July this thing cul­
minated. Seeing these recalcitrant folks, “ these rebels against our dictation, they 
said: “ We will put half a cent on refined sugars.” I got the intimation. 1 was 
practically alone at that time ; that is, other folks connected with our business were 
absent. I sent across the ocean. Up to that time our tariff was such that we dnd 
not deem it possible to import sugars that would suit for granulated. We 
knew that the good will of our neighbors had been damaged to carry out the designs 
of the refiners. We knew that; that instead of meeting the duty honorably we were 
compelled to pay duty to the refiners. The tariff ran to pay long prices in the 
United States, making importation from the United States a practical impossibility. 
We thereby incurred, I say, the ill-will of our neighbors most decidedly by levying a 
tariff which largely meant them. There were other nations ; but other nations do 
not make this sugar. We did not know they were made in Great Britain, or Holland 
or France, or in any country. These granulated sugars we knew, and the trade 
knew, were practically to be found only in Canada and the United States. We were 
practically told : “You cannot get that from the United States, because our friends 
the refiners have a tariff in their favor,” knowing that we bad got hold of the idea 
that sugars could not be got from other countries. I sent a telegram across the 
ocean that night.

By Mr. Bain ( Wentworth) :
Q. Did they send you notice of J cent increase? A. It was sent to me. We 

sent a notice across the ocean that night and the reply came next day offering for 
500 or 1,000 packages and they sent samples.

Q. From what part ? A. Liverpool. The answer came next day and the sub 
stance of it was offering us sugar at a price thaï made it strictly impossible with the 
high tariff, to import.

By Mr. Fisher:
Q. Can you remember the price ? A. Something about sixteen and three pence.
Q. How much in cents ? A. It runs equivalent to about 6| cents duty paid. 

The answer came, however, and our folks had doubts that these sugars would pay us, 
so completely were we in the hands of the refiners. Then there were doubts that 
these sugars would answer the purpose.

Q. At what price was the guild getting their sugars at that time? A. The 
sugars then were about 6^ cents to the guild. They were raised up immediately. 
There was an arrangement made between the parties, and two screws began 
to be turned, and the next week an eighth went and shortly after another 
eighth went, and the screws were turned further until the destruction of the St. 
Lawrence refinery when the jump was distinct and from thence high prices have 
been maintained until about the month of January, until the drop began. I don’t 
think there has been a drop during all this time until this. The substance of the 
communication from England was that we could get.sugar ; still we had doubts and 
told them to send samples and the samples came. Then came the distinct importa­
tion arising from these causes and these sugars took the place of our Canadian 
granulated sugars. They saw these facts, saw that we were not crushed and then 
they held the other meetings to which he refers in December and 6^ per cent, on 
eugars was put, equivalent probably to 80 cents a barrel or $800 per 1,000 barrels.
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On 10,000 barrels this would be 83,000 taken from those who refused to submit to 
this iniquitous arrangement, thus abandoning their manliness and mercantile ideas 
to such an irresponsible and unlawful tribunal. In December this meeting referred 
to, was held with the result that Mr. Lightbound says, of adding 80 cents a barrel. 
From the first to the last, we have refused submission, and I made the remark when 
this thing was presented first, that this matter could only be submitted to as one 
yields to the highwayman with a pistol at his head and says : “ Tour money or your 
life.” That is my view commercially, morally and financially of this combination. 
My view was that then and that is my opinion now.

By Mr. Bain ( Wentworth) :
Q. You know this arrangement still exists ? A. I know it exists, and it existed 

in 1886 when I refused to submit to the combination —this conspiracy, combination 
is hardly the term for it. I see there is a strong idea abroad that the refiners were 
not associated with this thing. The thing would not have lasted one hour if the 
refiners had had nothing to do with it.

By the Chairman :
Q. It originated with the grocers ? A. I cannot say much about the origination. 

I say it was a wrong on the start, that they should take upon themselves to conspire 
to be dictated to by an irresponsible committee of three as to what goods should be 
selected. I have nothing more to say about this except the amount of worry and 
inconvenience brought about by this outrage. If any British subject had been in 
the middle of Africa and had been treated in connection with a matter of this sort as 
we have been treated, it would have been crushed at once by a British fleet sent for 
the purpose. It is every man’s right to manage his own business without these 
irresponsible tribunals. If a man cannot manage his own business it is time that he 
tried some other honest occupation. If they come to interfere with vested rights 
without knowing anything at all about it they have mistaken their calling. I would 
strongly suggest that these men try some other line of business. Our prices have 
been raised ever since the combination started and it is to the advantage of the 
refiners, and they have lowered the quality of the yellow refined sugar ; the quality 
never was lower than it has been or was till the end of the year. We never had 
such a poor quality of sugar, and the retail grocers throughout the country will 
confirm the statement ; we never had such an extremely objectionable quality, and 
sticky.

Q. To what do you attribute that stickiness ? A. Defective manufacture.
Q. Glucose ? A. I cannot say. I am not in the secrets of the refiners. Here is 

a bill of 100 barrels and the weights run 279, 233, 276, 280 and so on, while the last 
is 290 pounds.

Q. Is that granulated ? A. It is yellow and fine sugar. They raised the price 
and gave such bad qualities of sugar. Here is another lot of 109 barrels, running 
230, 250 and 265 pounds.

By Mr. Bain (Soulanges) :
Q. What is the date? A. May 22nd. The average would run there from 250 

to 270 pounds, and where this yellow and thin sugar is only delivered in July it will 
run 100* pounds beyond this average.

By Mr. Fisher:
Q. Ai. what time? A. July. That gives the weights of these yellow sugars. 

It was a quality of yellow sugar such as I never saw before. When I referred to the 
facts of the complaints about sugar, I said we are here like the children of Israel in 
Egyptian bondage, when they were compelled to make bricks without straw. If your 
sugar runs through the stave, head up the barrel, and then it will be some time before 
it will run again. If it runs on the rolling side,and you haven’t opened the barrels, 
roll them over, and if you roll them over the syrup will run through the barrel, and 
it will be all right for a while, until you get rid of it and the public take it. This is 
how the thing has been done, and as to the advantage to the refiners there has been a 
good deal said. I was before the Labor Commission the other day, and the point was 
asked how much the grocers get, and if 6 per cent, was too much. I did not see



SUGAR AND GROCERIES, 33

that 6 per cent, would be too much. How much do the refiners get ? This is the 
question ; one refiner told them it was not very largo, bat I say that refinery paid off 
the whole claim against it and made a most extraordinary dividend and left a large 
lot to the good. The Montreal refinery published the whole dividend of ten percent, 
and five per cent covered a large sum not named. Part of that sum belongs to us 
yet, in connection with these sugars. It is open yet to bo refunded and a very large 
sum instead. That same investigation proposed to occupy the time examining 
grocers and find how they made such extreme profits le-t some one might bring up 
this question of the profits of refiners. Undoubtedly this conspiracy, this arrange­
ment had to do with throwing the men in the hands of the refiners to do just as they 
liked. Then the destruction of one of the refineries last summer made matters still 
worse, and the price never went down until the beginning of the year. Now, we 
have been able again within a few weeks to bring out those suga s again. Here are 
letters. They have gone back on last summer’s price and the refiners here have 
lowered their prices, and here is correspondence, dated 2nd February, referring to 
the sugar. The letter of the 9th February contains matters of importance, and the 
10th February refers to the quality of the sugar. There is one fact I can explain 
and it might prove the process of the manufacture of the sugar. Twelve months 
ago the quantity of syrups the refiners had on hand was so great that they had to 
get outside storage, and in place of that to-day in Montreal you would have extreme 
difficulty in picking out twenty barrels in any place. Perhaps the refiners can say 
there is some new process of manufacture, but still the fact is there that syrups 
were plentiful and now syrups are very scarce, and sugars have been the weights I 
mentioned, the average approaching 350 pounds gross, against 250 to 280 pounds 
within the last twelve months. I don’t know about the barrels. It is possible that 
the barrels have changed, but my impression is that they are the same barrels. As 
to granulated sugar a Montreal paper referred to it the other day. It is not fair to 
grumble about it, but this is simply to prove the one sided character of the position 
taken by those who have moved in this matter. 1 have been insulted right and left per­
sonally in this paper. I refer to the defamation of character and slander, but I have 
not replied to it. I reply here, there is a lime for all things, and 1 say when that 
paper makes unjustifiable attacks on the private character of private persons in con­
nection with this matter, perhaps some day somebody may take them up for it and 
call them to account. This article went over a lot of products and refers to granu­
lated sugar. I will say this:—You take the sugars we imported and the quality of 
the granulated sugars in Canada. The imported sugars were decidedly superior to 
the granulated sugar offered in the market from the refineries, which up to that time 
had not been of the highest quality. Of extra granulated, Rodpath’s is now the 
standard, so the public have gained that much from the outsiders if they have got a 
uniform standard of high class granulated sugar, and the paper which would be so 
dishonest as to make use of an article like that, in disputing the right of trading 
honestly, squarely and fairly, the parties concerned in the management should bo 
ashamed of themselves.

By the Chairman :
Q. We are not dealing with newspapers, we have nothing to do with that. If 

you will confine yourself to the sugar question and leave newspapers out ? A. I 
wish they would leave me out, that is all ; I want to bo left alone. The sum and 
substance of the whole matter is this, I don’t want to be a driven slave or a slave- 
driver.

By Mr. Flynn :
Q. Had you any of these sugars tested ? A. It was not necessary, but I met a 

public analyst and he referred to the test of the granulated sugar from England as 
being sweet and very fine. He said, referring to the sugar, that it had one particu­
lar property, being of an extremely pleasant flavor and of great sweetness, and he said 
this : that all sugars should be tested and analyzed. There is no trouble for the re­
finers to do that. I think the same. I think if all sugars were tested and analyzed, 
something would be gained for the public. I think again that the inspection of re-
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fineries so privileged by the Government which gives them so great protection, 
would not be anything out of order. It is quite right that they should be open to 
the public for examination. I think distinctly that that should be done.

By Mr. Gillmor:
Q. I understand you to say that the fact of your importing a considerable quan­

tity of sugar from England had been the cause of reducing the price of sugar within 
the last few months ? A. I presume it has had this effect since January.

By the Chairman:
Q. He says it has improved the quality ? A. I say my opinion is that the 

quality of English sugars has put the refiners on their metal, and all the refiners 
have raised their standard.

By Mr. Gillmor :
Q. Had there been much imported ? A. Ho, very little. I personally will stand aside 

and come to another meeting of the Committee if yon wish to examine another party 
summoned by you. I might mention to you confirming the connection between the 
refiners and the guild that an agent of one of the refineries met me on the street 
within a few weeks and said : “ Why don’t you get some of our yellow sugars,’’ and he 
got me in and showed me a sample and made me an offer ; the next morning the 
answer came: “ You can get sugars at offer net cash.” We did not take the sugar, 
and we wrote the refinery concern to know what the meaning of that was, and the 
answer is : “ We can only do it in harmony.” Here is a telegram :—

Moncton, Hew Brunswick, 7th January.
“ You misunderstand terms. We of course draw at 20 days, but cannot give dis­

count without consent of Guild. Yellow free on cars here 6£, granulated 7.32, no 
discount. Hope to have your esteemed order."

“ Moncton Sugar Refinery.”

By Mr. Boyle :
Q. Did you ever remonstrate with the refiners with regard to this matter ? A. 

I went to see Mr. Drummond the day before the meeting at the Board of Trade, on 
the 30th or 31st of January to ask him what was the real discrimination against us, 
and why ; to which the answer was, to put it into a very condensed form, overwhelm­
ing with extreme politeness.

Q. But he gave you an answer ? A. The answer was that if you take one barrel 
of granulated you will have to take two of yellow, but I had an interview with the 
president of the Grocers’Guild in Montreal—the Wholesale Grocers’ Association 
they call it—a few minutes before in presence of a witness. I asked him what was 
the discrimination against outside parties, and he gave me his answer at once—he 
was an honest and honorable man. The first discrimination was a quarter of a cent 
per pound on all refined sugars. What was the second ? On the 6th of July it was 
made half a cent per pound. What is the present arrangement? One-eighth of a 
cent and no discount.

By Mr. Guillet :
Q. On all sugars ? A. Yes.

By Mr. Boyle :
Q. I wish to ask you another question, Mr. Matthewson. Did you make any 

effort to have this agreement with the refiners removed ? A. I said to the refiners, 
“ This will be a rod in pickle for you and you will get it some day.”

By Mr. Fisher :
Q, The refiners positively refused to sell except on these terms ? A. Yes. The 

Halifax refinery opened a few days ago, and I thought that being English stock­
holders they would have more liberal views. I sent down to Halifax and the answer 
came back last evening. “ Please apply to 0. & D. Osgood, our agent in your city." 
We applied to Mr. Osgood asking the price and knowing that he had offered us 
granulated sugar at seven cents, and the reply was : “ The price of granulated sugar
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is 7£; terms, net cash." I received this reply at 6.30 p. m. last evening. I believe 
candidly, gentlemen, that the whole matter is a conspiracy which these folks have 
been led into. Perhaps they did not intend to go so far bat they had to do it. If a 
man was to demand your money or your life he would be put under the restraint of 
the law in a very short hour, and these people are not a whit better.

By Mr. Fisher :
Q. I gather from what you said, Mr. Matthewson, that one of the results has 

been that the yellow sugars have deteriorated in quality? A. They were never so 
wet.

Q. And if it had not been for this combination or arrangement between the 
refiners and the guild the refiners would not have been able to make this deterior­
ation in value? A. [f we had had any door open it would have been different. 
Now we have to either take it or leave it.

Q. It is in consequence of this arrangement, to a large extent, that the refiners 
are able to reduce the quality to a considerable extent ? A. I do not see why it 
should, but the fact remains that it is so. The sugar is sent to us, and it may turn 
out bricks or mud, but we have to take it.

Q. You have to take it ? A. Yes.
By Mr. Boyle :

Q. Is there no combination existing among the refiners? A. They are all 
in the same boat.

Q. Have you any evidence of that? A. They are all parties to the agreement.
By Mr. Quillet :

Q. You have to pay 7J- cents per pound and get no discount. Now if you had 
been a member of the guild you would have got it at-— ? A. At seven cents and 

per cent, discount in 14 days’ time.
By Mr. Landry :

Q. What knowledge have you of that? A. Positive information.
Q. From whom? A. The quotation of last evening. It was supposed that this 

new refinery would not go into the combination.
Mr. Ligiitbound.—Mr. Matthewson produced his telegram which says: “7£ 

cents, net cash.”
The Committee adjourned.

House op Commons, 13th March, 1888.

The Special Committee on alleged Combinations met at 7 p.m. with Mr. N. C. 
Wallace in the Chair,

George Alexander Drummond sworn.
By Mr. Wallace :

Q. Whore do you live Mr. Drummond ? A. Montréal»
Q. What is your occupation ? A. No occupation.
Q. iou are the President of the Canada Sugar Refinery ? A Yes, I am that.
Q Would you give us a history of this arrangement with the Grocers Guild so

w as your company is concerned ?

Q. As a matter of fact you are in the sugar interest in Montreal ? A. 1 am 
President of the company, but that does not make me of any occupation, I am presi­
dent of some other companies.

By Mr. Quillet: , , . . .... ... „ . ™
Q. The simple facts as far as you know them—what is the history? A. Well, 

the Grocers’ Guild which included nearly all our customers appears to have been 
formed, but of the circumstances under which it was formed I know nothing. They 
c8me to us last year.
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Q. The Dominion Guild came to you ? A- Well, I really don’t know, I suppose
it was.

Q. Do you know the Secretary’s name ? A. Wills, of Toronto. He is the 
secretary, but I knew really little about the guild beyond what I saw in the paper. 
However, it embraced nearly all our customers, nearly all the wholesalemen we were 
dealing with lrom the beginning of the Company. They represented to us that the 
business was being demoralized by the conduct of some wholesale dealers who sold 
sugar at or below cost. They proposed that if this condition of things was ruinous to 
the trade and no benefit to the consumer, that we should assist them in getting over 
it. They made the proposal to us that we should sell sugar to them cheaper by a 
quarter of a cent per pound than we did to others not belonging to the guild, and 
after due consideration and enquiry we decided that something must be done and 
agreed to do it. That really was the beginning of the thing.

By the Chairman :
Q. Did they make any other representations to you besides what you bave said ? 

A. I cannot remember anything in particular. I don’t remember ; I accepted the 
general one that it wes to remedy the state of things that was destroying the trade.

Q. Did they say they would have to go out of the selling of sugar if such were 
not done ? A. They said that would be the ultimate effect of it I suppose.

By Mr. Guillet :
Q. That would throw upon you the selling of the sugar all through the Dom­

inion? A. They said that would be the effect.
Q. You would have to send your samples around with travellers and peddle 

sugar all over the country. That was an intimidation of course? A. It was not 
intimidation. It was prophecy more than anything else, that it should not be con­
tinued as it was as this would be the effect, but it was nothing of the nature of a 
threat or intimidation.

By the Chairman :
Q. How long had they been making representations of that kind to you ? A. 

Several months I think.
Q. Did you know that there was any greater demoralization in the sugar trade 

during these several months of cutting prices more than was then usually ? A. As 
a rule it was none of our business to make particular enquiry as to what sugar was 
sold for after we parted with it, but when the subject was all brought before us we 
certainly found that it was the practice of making sugar a sacrificed article.

Q. Did you ever know it to be different in your experience ? A. Yes, I have, I 
don’t know that I ever knew that that was the case in Canada before that time.

Q. You say you never made any particular enquiry ? A. Never, no ; still I had 
the general impression, and I believe I am correct that it had grown to be the case 
more than ever before.

By Mr. Guillet:
Q. Was that due to the facility for getting sugar into the country ? A. No, I 

think it was the keen competition which had grown up from the number of whole­
sale houses.

By the Chairman :
Q. Had sugar at the time begun to rise in price—there has been considerable 

advance during this last year. Had sugar at that time begun to rise in price ? A. 
Sugar began to rise in price about mid-summer.

Q. Not till then ? A. Well, it began to show symptoms of it. There were 
rumours that the beet crop was going to be short and it oscillated up and down until 
early summer, and then it took a very decided spurt, and that rise was due to the 
short crop of beet sugar on the continent of Europe.

Q. Will you tell us the further negotiations that took place between you and 
the guild ? A. Late in the year the guild stated that in spite of this difference that 
they still were suffering and requested us to make a difference (in one class of sugar 
alone all the time I may say) of half a cent a pound, that was on white sugars only.

Q, Granulated ? A. Granulated principally,
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Q. Would you go back a little? Would you tell us the whole arrangement that 
was made ; you have told us that your first bargain was to advance the price a quarter 
of a cent. What else was included in the arrangement ? A. There was nothing 
more that I know of. Oh, yes ; there was this-----

Q Was there anything as to the quantities of sugar to be sold, granulated and 
yellow ? A. Oh, no ; there was no such arrangement. There was never any 
arrangement. There was a good deal of talk about it, but never to my understand­
ing was there any arrangement of that kind.

Q. No arrangement made that for every barrel of granulated they were to buy 
two barrels of yellow? A. No, not to my understanding.

Q. No arrangement of that kind? A. No, not that I know of.
By Mr. Quillet :

Q. Establishing a price ? A. There was some discussion. The meetings were 
all verbal, there was nothing except a conference and there was some talk about that, 
but I never understood and never gave effect to any such proposal.

Q. As a matter of fact you never demanded that outside the guild ? A. No, 
never.

By the Chairman :
Q. Who do you sell granulated to now on the best terms ? A. We sold it to the 

members of the Grocers’ Guild.
Q. Who furnishes yon with a list of them ? A. The guild themselves.
Q. You bind yourselves to sell only to those—this granulated at this price? A. 

We promised to do so and we actually do so.
Q Is there any written contract ? A. There is no written contract, there 

never was.
Q. It is a verbal agreement ? A. A verbal agreement, they made the proposal 

to us which we accepted.
Q That you siould sell to them only at this price ? A. To them only and they 

include I suppose more than 95 per cent, of all our customers.
By Mr. Quillet :

Q. Do you think it is a matter of much consequence to you whether the guild 
had been got up at all ? A. Financially it is a matter of no consequence at all.

Q. A matter of convenience ? A. It is not that, I thought it was a matter of 
nonsequence to me when I was convinced that our welfare was bound up in the wel­
fare of our customers in a way. I did not speak of it as a matter of pounds, shil­
lings and pence, wo were not a fraction better off.

By the Chairman :
Q. Who fixes the prices ? This is a price list of 2nd March. Is that the prices 

which you sold your sugars? (Exhibit 3.) A. 2nd March ; I don’t know. That 
is a fortnight ago. I cannot remember what the prices wore on 2nd March ; they 
Were moving up and down. That is 14 days ago. “ Oar price to-day is ”—I cannot 
say about that. That does not come from me at all. I knew nothing about it ex­
cept this: that I may state that by the original agreement they agreed that the 
advance they should make should be so much on the price, whatever we gave them, 
■they stated to me what the advance was. The very reasonable character of that 
advance was an element in that original agreement.
, Q. What was the advance ? A. The advance was to be, so far as I re me tuber, 
ln Montreal a quarter of a cent on the granulated per pound and three-eighths of a 
cent on a certain quality. Now, of course, it is a fact that of what we sell, the 
granulated forms only about one-third of the wholesales of sugar. It was equivalent 
10 this : that the agreement, when they made an advance of a quarter of a cent upon 
every three pounds of sugar and for smaller quantities three-eighths of a cant on 
every three pounds of sugar, I figure it out to mean an advance of about 2 per cent, 
to them for rent and all expenses of running their establishment, including travellers* 
expenses and all risks of business. , . „

Q I don’t quite understand you. You say a quarter of a cent. Was it over 
fifteen barrels ? A. It was over fifteen barrels and three-eighths of a cent under on
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the granulated portion only of the sugar sales. It is a fact that in our sales of 
sugar there are two barrels of yellow for one of white.

Q. Why do you put the profits on granulated and yellow sugars ? A. Because 
aa regards this agreement it is necessary to do so.

Q. Did they combine themselves to sell yellow sugars at cost then ? A. They 
combine themselves to nothing of the kiud. I did not enquire into that. What I 
have to deal with in this matter is not bow does this agreement affect the business of 
these people. And I say it affects it in this way : that the agreement only permits 
them to have a minimum charge of a quarter of a cent on every three pounds of 
Bugar. As for what they charge on them I know nothing.

Q. These grocers sell other sugars? A. 1 have nothing to do with that.
Q. The profit on granulated has nothing to do with it at all ? A. The profit on 

granulated is how this agreement affects the general sugar business of the country, 
and it affects it to this amount, that for every three pounds of sugar they sell this 
agreement affects it to the extent of a quarter of a cent a pound.

Q. For every ore pound of granulated sugar it affects it to the extent of \ or § 
as the ease may be ? A. The total affect of this agreement is a quarter of a cent a 
pound on every three pounds or f of a cent at the very outside.

Q. You told ns there was no outsiders buying anything but granulated? A. 
That they do buy it as a matter of fact, I sell it to them.

Q. You said that the first agreement was a quarter of a cent in advance, and the 
next agreement was an advance of half a cent ? A. Yes, half a cent.

Q. What after that ? A. You see you are mixing the two things. There are 
two questions involved. I am speaking now of the matter as it affects the con- 
sun er, and that has never been changed.

Q. Never mind the consumer, state the facts ? A. I am stating the facts now.
Q. You say the price was advanced a quarter of a cent ? A. Yes.
Q. Then there was a further bargain made of half a cent ? A. Not at all. You 

misunderstand the whole thing. I shall begin aga'n from the last part of my evi­
dence. I say that I considered the question : In what respect did this affect the 
consumer ?

Q. Just answer the question. The first arrangement was that they were to 
have not less than a quarter of a cent profit. You said they came to you, and later 
on you agreed to change it to a half a cent. Is that correct ? A. No, sir.

By Mr. Guillet :
Q. You said the first arrangement with the guild was that you would charge an 

outsider, that is, a person not a member of the guild, one quarter of a cent a pound 
more than you charged members ? A. Yes.

Q. Afterwards, they complained that that was not satisfactory, that did not 
protect them, and they demanded that it should be a half a cent ? A. Yes.

Q. They made a further arrangement—did they not ? A. Oh, later, yes.
Q. Now it stands ? A. One eighth of a cent all around and without the dis­

count. That is the arrangement as it stands now. But there are two questions 
concerned in this, and I want you to clearly understand the difference between the 
two. The question of what the Grocers’ Guild were to charge the public is one 
question, and the question what I am to charge those who are in the guild is another 
qnestion altogether, and you must separate the two.

Q. Do I understand you made an arr angement with them as to what they would 
charge the public? A. Yes ; that was the first arrangement.

Q. Ihe minimum price they should charge ? A. Yes.
Q. They could charge as much as they7 liked? A. Yes.

By Mr. Fisher:
Q. Was that an agreement with you or an agreement amo. gat themselves ? A. 

The proposal was made and of the reasonableness of this agreemmt I had to be satis­
fied before I went into it at all.

Q. They are bound to the refiners to charge that advance on ail the sugar they 
sold ? A. They are bound, yes.
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Q. To the refiners as well as to themselves? A. They are bound not to charge 
more than that.

Q. They are bound to the refiners not to charge more than that ? A. Tes.
By the Chairman :

Q. You said it was the minimum advance ? A. On white sugars. We had no 
arrangement whatever with them upon yellow sugars. They are not affected by 
the agreement at all.

Q. Not to sell at any price ? A. No.
By Mr. Fisher :

Q. Do 1 understand you ? You bound them to charge an advance of a quarter 
of a cent per pound on white sugars ? I understood you just now to say that that 
was to be the extreme advance. I understood you to say it was the outside advance.
1 want to know whether it is the outside advance ? A. I understood it to be the 
fixed advance they are entitled to charge.

Q. Are all the wholesale men obliged to charge the same advance? A. Yes.
Q. They bind themselves to the refiners to do that? A. It was a distinct 

element in the conference, no one combining.
Q. Tbe conference would fall to the ground were that not carried out ? A. If 

they did not cany that out I consider that the whole thing would fall to the ground, 
if they charged more than that advance.

Q. Or less either ? A. Or less either, as far as I am concerned. That is a 
matter with which they have to do.

Q. I want to know whether this is an understanding amongst themselves, or a 
question between you and them ? A. If they charged more 1 should have the 
right to complain.

By the Chairman :
Q. That is on yellow sugars ? A. On white sugars.

By Mr. Wood ( Westmoreland) ;
Q. There is no arrangement about yellows ? A. No; that only applies to white.

By the Chairman :
Q. He has told us there was an arrangement about yellows ? A. No, sir, I have 

said nothing of the kind.
By Mr. Fisher :

Q. I understood you to say you sell about two barrels of yellow to one of white ? 
A. W e do.

Q. Not necessarily to wholesalers ? There is no binding agreement as to the 
quantities they may purchase ? A. No.

Q. I understand that those who are not in the guild, who are not members of 
the wholesale guild, when they buy a barrel of white from j ou must buy two barrels 
of yellow? A. It is not so. I have answered the question before. I never so 
^mder-tood it.

Mr. Fisher.—I was not in the room when you answered it if you answered it.
estimate of the effect of this agreement as regards the ultimate buyer, the 

retail grocer, is that it is an advance of two per cent, or something under it—two 
per cent, as a maximum.

By Mr. Fisher :
Q. On tbe whole transaction ? A. Yes.

By the Chairman ;
Q. How much on the granulated ? A. Well, it would be on the granulated 

alone something under four per cent. The mimimum would bo about per cent, 
fm the three classes altogether. So far as the sugar agreement, as I understand it, 
is concerned, it means that it affects the price to the consumer to the extent of 1J or
2 per cent, only, which is the only recompense that these men have for conducting 
their business.

Q. Do you know what profits they make on the yellow sugars ? A, I do not 
hnow anything.
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Q. How can you swear that ? A I ewaar that as far as the sugar agreement 
is concerned that is all the effect of it.

Q. You say that there is no agreement on yellow sugars ? A. The sugar agree­
ment is not effected upon that portion of the business at all.

Q. It is left out ? A. The agreement is not effected upon that portion of the 
business.

Q. Do you sell to those outside of this list "(Exhibit 1) yellow sugars on the same 
terms as to those on the list. The yellow sugars i mean ? A. I could not tell. I 
have seen something similar to this list, but I. do not know that I ever read it; I 
have no doubt that it is.

Q. You sell to those outside of this list the yellow sugars on the same terms as 
you do to those on the list ? A. We did at first.

Q. Do you now? A. No. I have already answered that the advance is one- 
eighth of a cent all round.

Q. On the yellow sugars ? A. No ; on the yellow and white together.
Q. One-eighth of a cent all round ? A. Yes ; all round.

By Mr. Guillet :
Q. And no discount allowed besides ? A. Yes.

By the Chairman :
Q. Do I understand you to say that the one-eighth of a cent all round and the 

one and a-half per cent, together only give a difference of a little less than two per 
cent.? A. No; I did not. I think you cannot separate in your mind 
that there are two features in this transaction—the relation of the Grocers’ Guild to 
the public, and the relation of the Grocers’ Guild to their competitors in business. 
You must separate them ; they are entirely different.

By Mr. Bain ( Wentworth) :
Q. Is it not necessary, in connection with your arrangement with the Whole­

sale Guild, that you should see that they should carry out their part of the trans­
action ? A. I should consider it an essential part of the agreement.

Q. Do you take any steps ? A. I can find out very easily.
Q. But, as a matter of fact, you do not take any steps? A. Not very active 

steps, but I am positive I would know on very short notice.
By Mr. Fisher :

Q. But you never have known of any instance ? A. No.
By the Chairman:

Q. What is the arrangement existing to-day in regard to this? A. The ar­
rangement to-day is that those outside of the guild have to pay £o. more, and they 
have to pay within 14 days, net cash. Those in the guild are allowed 2J per cent.

Q, That is the discount you allow—2\ per cent? A. Yes, 2% per cent.
Q. And then what is the arrangement for their selling ? A. For who?
Q. You have made arrangements for their selling? A. The arrangement 

remains as it originally stood.
Q. That they are to have ? A. That they are to be charged what I made out to 

you something uuder 2 per cent.; to 2 per cent.
Q. What is it ? A. As far as 1 remember I stated it twice. For all quantities 

under 15 barrels §c. per lb. advance on the white portion only and Jc. per lb. on all 
quantities above 15 barrels.

Q. You are not to charge any less than that advance or any more ? A. We are 
not to charge any less or any more.

Q. Simply to sell at those figures? A. That is my understanding of the agree­
ment.

Q. For the granulated alone or for all that they purchase ? A. It nominally 
stands on the granulated and means the whole thing.

Q. Suppose that sugars went up half a cent per lb., would they be bound 
months afterwards to sell these sugars ? A. As I understand it, the agreement is 
made from week to week. They come in every week to ask our prices.
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By Mr. Fisher :
Q These prices then are given by the refiners to the wholesalers ? A.. Yes.
Q. And they just sell at the agreed upon advance ? A. Yes, that is my under­

standing of it.
Q. And this is issued once a week ? A. I understand so.
Q Do the refiners have arrangements between them as to the fixing of the 

price ? A. No, I understand they quote from the refiners.
By the Chairman :

Q. On your notification of prices from week to week, this list here, that only 
affects the white sugars ? A. Yes.

Q. Then a man may charge as much or as little as he likes on the others ? A. 
He may ; I have no check over them in any way.

Q. And this § cent and £ cent practically only refers to the white sugars ? A. 
We do not control their business as regards the yellow sugars, but this agreement 
affects the sugar business in that way and no more.

Q. It affects the white sugars ? A. The white and yellow together. I would 
like to make it clearer by saying this, that if there were no sugar agreement they 
could charge what they liked, more or less; but this sugar agreement affects the 
whole, § cent and no more.

By Mr. Wood:
Q. That is the average for the whole ? A. We average it for the whole.

By the Chairman :
Q. As a matter of tact there is no control over their selling price in yellow 

sugars. The agreement is not such that you could control them ? A. Not a bit. 
They had that before the agreement, and they will have it after the agreement is 
ended. I am looking simply at the effect of that agreement.

Q. Then the agreement only affects the white sugars? A. As far as I am con­
cerned it affects the whole thing.

Q. I wish to ask you another matter. Have you any arrangement with the 
other sugar refiners as to prices? A. No.

Q. Where do they get these published prices? A. I presume they enquire of 
the other refiners.

Q. This is the selling price. It says :—“2nd March (Exhibit 3) exiragranulated, 
15 barrels and over, one sale, 7fc. ; under 15 barrels, 7^c.” Was that the information 
that you furnished to them ? A. Yery likely, but I know nothing about that,

Q. Still they make a list here saying that these granulated sugars are to be sold 
at a certain price. Do you know to whom they refer besides you? A. To the 
Other manufacturers of sugars I presume. As a matter of fact the other refiners, I 
think, follow our prices. 1 dare say they do, but they are at perfect liberty to do 
anything they like.

Q. Do you make any arrangement with them? A. No; but they often ask our 
prices, and we alwai s give them, but as far as I am concerned, and as far as the 
guild is concerned, th.s information is given by me for myself alone.

Q. You had no arrangements with any other sugar refiner about what prices 
you should charge ? A. No.

By Mr. Bain ( Wentworth).
Q. Did the guild not make this arrangement with you, or they indicated to 

you that they would establish your rates as the regulation price ? A. No, I am not 
aware that that was mentioned.

Q. Then the practical result is that the prices you quote regulate the prices of 
the sugars to the guild all round ? A. They may do. We have frequent enquiries 

to prices and we make no secret about them.
Q. tt is a matter of business only ? A. Simply a matter of business.

By Mr. Fisher : . , « , „
Q. That they shall sell your sugars at this stated advance t

Concerned by this agreement.
A. As far as I am.
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Q. Supposing you sold a wholesale house in Montreal 100 barrels of sugar, and 
you found out afterwards that they were selling sugars at a different rate from what 
the advance would be, you have no means of knowing whether they bought it from 
you or from some one else ? A. I would pretty soon find out, I think.

Q. If you were at liberty to sell sugar to them at a certain price, and the St. 
Lawrence, Moncton and other refineries sold at a different rate, the wholesale 
grocer could sell these different sugars at a different advance, and might be selling a 
lot of sugars at the different advance? A. That is quite conceivable.

Q. And it would be rather difficult for you to know? A. It might be so.
Q. Do you know of any such cases ? A. Mo.
Q. Naturally you expect it to be the same price asyours? A. We change our 

prices whenever we like. We might give that information on the day of the week 
on which they ask it, and then change it the next morning,

Q. But you say it is fixed once a week ? A. Yes.
Q. You would not bind yourself next morning at the different advance ? A. 

They consider this point among themselves, but if the prices went up they would 
not have much margin, and if down a little more.

Q. You notify them ? A. We undertake to notify them once a week.
Q. Once a week? A. Yes.
Q. Well then between these periods, weekly dates, you do not call upon them to 

change their prices? A. No, we do not call upon them to change their prices.
Q. And you are not aware of any occasion having occurred when the same 

grocers would be selling the same sugar at different prices ? A. No.
Q. Consequently you would naturally infer that all the sugars sold by these 

grocers would be at the same price ? A. It might be so.
Q. You know of no others ? A. If a man bought at better terms, he would pro­

bably have the advantage of them.
Q. Are you aware that the guild have any agreement among themselves that 

they will not do that ? A. No, I am not aware of any agreement.
By Mr. Guillet :

Q. How often do they change their prices? A. Once a week. i
Q. And then they are bound to change according to the fluctuations that take 

place in the prices at the refinery? A. Yes.
Q. Up or down. Do they send you their list ? A. No.
Q. When did you come to that arrangement as to the prices that they should 

establish? A. It was the very first thing that was talked of.
By the Chairman :

Q. You said you did not know anything about this list, that you have nothing to 
do with it? A. Except in that way.

Q. You advertise the sale of certain sugars at 7§ cents. If you have nothing to 
do with it how could they fix the price ? A. I have nothing to do with it. I never 
saw this list more than twice during the whole year.

By Mr. Fisher ;
Q. It comes from your establishment ? A. No.

By the Chairman ;
Q. If they break this agreement you will take knowledge of it ? A. Certainly 

I would.
Q. This is an acknowledgment that there is some agreement ? You say yon 

do not know anything about this? A; The first proposal came with a request that 
“ if we agree that we shall not charge more than a certain price will you do so and 
so.” That was the making up of the bargain at first. As to the issuing of this list 
I do not know anything about it, but if a case came to my knowledge that they had 
transgressed I would take steps to stop it.

By Mr. Wood ;
Q. Are there any penalties attached to a violation of this agreement ? A. I 

.know of none.
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Q. Is it a Written agreement or is it a mere verbal arrangement ? A. There is 
no written agreement at all. The agreement between myself and the guild is nomi­
nally verbal.

By Mr. Guillet :
Q. You say that their average profit on granulated sugar is 2 per cent. ? A. 

No. I say the profit they speak of, a quarter of a cent per lb. on large transactions 
on all classes of sugar including granulated, amounts to nearly 2 per cent.

Q. That is a small profit ? A. Yes.
Q. If they came to you and stated that that was too reasonable an arrangement 

and at the same time ask you to allow them to make a profit of 2 per cent, more, 
would you not be prepared to consider it ? A. I do not know.

Q. You would be at liberty to deal as you thought right ? A. No, there is a 
limitation. I consider that they cannot do their business on anything less than the 
advance I speak of.

By the Chairman ;
Q. Bad they been carrying cn the business previous to that ? A. Yes that was 

the origin of the whole thing. Frequently I have known them to sell granulated sugar 
at what I knew to be a half a cent below our cost price, provided it was bought with 
tea. I look uf on that as a huge swindle.

By Mr. Quillet :
Q. By which their profits would be considerably advanced ? A. You should not 

ask me a hypothetical question like that.
Q. A deduction from what you say ? A. A deduction without putting me to 

the trouble of making it.
By Mr. Fisher :

Q. As you know the gentlemen in the guild, if a wholesaler was to sell at other 
than the advance you place upon the sugar you would look uponthat as a breach of 
faith between you and him, and you could cut him out of the guild list ? A. No, I 
have nothing to do with the guild list. I have nothing to do with its management 
and am not cognisant of the guild list at all.

By the Chairman ;
Q. No cognizance ? A. No, except in the manner that I have explained.

By Mr Fisher :
Q. I do not suppose that you do take cognizance. If agentleman broke the 

agreement between you and the guild you would not feel at liberty to deal with him 
as if he was still in ihe guild ? A. No I would not put it in that way. I would deal 
with the guild as an organized body and not as individuals.

By Mr. Fisher ;
Q. Therefore, do I understand that you take the list which the guild gives yon. 

and you only sell to these people? A. Yes.
Q. Then you don’t superintend or have anything to do with the manner in 

Which that schedule is made up when it gees into the wholesaler’s hands? A. Ex­
cept that 1 have the right of an explanation. If I found that, under any circum­
stances, it vas transgressed—the understanding which exists was transgressed—I 
should bring it to the notice of the guild.

Q. And the next time that that gentleman, whose name had been struck off, 
asked you for sugar what would you de ? A. I would expect the guild to deal with 
his case. I should-deal with the guild as a whole ; I could not deal with individuals.

Q. You deal with the guild as a whole ? A. Yes.
Q. You sell to the guild at a certain rate as a whole and you don’t deal with 

an individual at all ? A. Never.
Q. Q'hen your agreement, as regards the sale of sugar, is as between you as a 

xefiner and the guild of wholesale merchants as a whole ? A. Yes.
By the Chairman ; ^ , . „

Q. Are the guild responsible to you for the payment of individual accounts t 
A. No, there is l othing of that sort at all. We have to take our risk with indivi­

dual accounts.



44 GEORGE ALEXANDER DRUMMOND.

Q. You take the list of persons yon are to sell to from this printed, list. This 
isjyonr printed list ? (Exhibit 1.) A. Yes.

Q. This is what they famish you for your guidance ? A. If I did not believe in 
the solvency of a firm I say I would refuse to sell them, guild or no guild.

By Mr. Guillet :
Q. That has nothing to do with that business at all ? A. Not a bit. If I was in 

business and I found one of my customers selling my goods and making a sacrifice 
article of them, selling them below cost, I would refuse to sell to him on any term&

By Mr. Fisher :
Q. That is a matter of your own business ? A. That is the principle on which 

I go. I maintain that he is not a safe man. I don’t consider myself bound at all to 
sell to all these names.

Q. You do consider yourself bound not to sell to anyone else except these 
names ? A. Except on these terms.

By Mr. Bain;
Q. I suppose as a matter of fact your business is limited outside of the guild. 

A. I think most of them never dealt with me at all.
By Mr. Guillet ‘

Q. There are a number of names scored off that list. Why were they scored 
off ? Do you know Mr. Drummond ? A. Well, I scarcely know.

Q. I have been informed by gentlemen who were here giving evidence before 
that they were scored off because they were dealing retail as well as wholesale ? A. 
Possibly. That is a matter for the guild—not for me at all. I had nothing to do 
with that—the original formation of the list or the amendments to it.

Q. As a matter of fact if the list was reduced one-half, it would make no differ­
ence to you as long as they draw up a list. If the names were cut off therefore you 
would cease to supply them ?

By the Chairman :
Q. You sell under their direction? A. You cannot put words into my mouth.

I am answering reasonable questions.
By Mr. Guillet ;

Q. As you don’t know upon what terms they ormsd their association, who they 
shall receive or who they sh ill exclude, if you found that list very much diminished 
and a large number of the names scored off you would not enquire ? A. I said to you 
at the beginning that the first thing that was presented to me, as accompanying the 
request, was a list of gentlmen who had formed themselves into this guild, which 
comprised I think about 96 per cent, of all our customers, and I thought that it was 
an important factor in making the agreement and thought I was at liberty to do it.

Q. You did not include in your list any that were not your customers at the 
time but that those on the list wore all your customers ? A. Nearly all men who 
bought from us.

Q. I understood that those who were not on the list at the time were excluded 
if they were retail dealers ? A. That I am not very certain about ; I think that was 
the rule laid down, but I am not very certain. We did not supply the names of any 
one to those in the guild.

Q. Was it not understood you would not allow any others to be put on except 
those on the list —you would not sell to any others ? A. Yes, that is clear enough.

Q. When these names were struck off, you did not enquire why they were 
struck off ? A. No, I did not.

Q. For the same reason if half of the names were struck out you would not prob- , 
ably enquire? A. It would depend upon circumstances. If there was a large 
elimination I would have to look into it.

By Mr. Bain ( Wentworth) :
Q. If they struck off a good old customer you had done business with for so 

many years ? A. I would like to know the reason why.
By Mr. Guillet:

Q. These were good customers ; Mr. Baskerville was a large customer ? A.» 
Yes; I believe he was.
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Q. Did you not enquire why he was cut off? A. As a matter of fact I did not.
By Mr. Fisher :

Q. You did not allow names to ba added to that list; that was your agreement ? 
A. I did not exercise any such supervision.

Q. The guild had perfect liberty to add or take away from that list without 
reference to you ? A. Within reason.

Q. So, within reason, the guild controls your business? A. Well, I don’t 
know ; I would not like exactly to say that.

Q. You say you allow the guild, within reason (that is a large qualification, but 
still within reason), to say who you shall sell to and who you shall not sell to, on 
certain terms. Is that not the understanding ? A. With my consent.

Q. Then I understand that the list is practically under your control, as without 
your consent a man cannot be struck off, and without your consent a man cannot be 
added ? A. I beg your pardon ; I distinctly disclaim that. They might add a dozen 
names without asking my opinion at all.

Q. Well, then, they don’t control that you should sell to certain men or not ? A. 
To a limited extent they don’t.

Q. Then they control your business to that extent—within reason, as you say?
By the Chairman ;

Q. Have you sold to any of these men whose names are struck off, after job 
were given notice that their names were struck off? A. Well, I have not. I don’t 
knew of any of them. Theie are some I never sold to before either.

Q. You are not the only sugar refiner. These men are customers of all the 
sugar refineries ? A. Very likely.

By Mr. Fisher ;
Q. I understand you to say that the guild controls that list but at the same 

time----- ? A. It is the list of the guild.
Q. Exactly, it is the list of the guild, but at the same time you exercise this 

supervision over it that the changes must be within reason as you call it ? A. Well, 
if they were very marked I would ask the reason why.

Q. You would consider yourself at liberty to break the agreement ? A. I con­
sider myself at liberty to break the agreement at any time without reason. It is 
perfectly voluntary.

Q. It is an agreement as long as you are satisfied with the list? A. As long as 
I am satisfied that the thing is being, as I believe it is, honestly and fairly conducted.

Q. Fairly and honestly as between you and the guild? A. And the public.
Q. Well, the public, according to you, have no say in the matter whatever. 

Their interests are simply affected as to the advance which you and the guild agree 
upon, that the sugar must be sold at. The public have no control over the agree­
ment in any way whatever. The agreement is not an agreement between the guild 
and you and the public, it is an agreement between you and the guild which affects 
the public. Is that not so ? A. Well, that is a very long question.

Q. Has the public any control over the agreement ? A. Well, you covered that.
Q I understand that the public have no control over the agreement ? A. 

Well—
Q. Do you say that they have ? A. I don’t know ; we will see.
Q. I want you to answer that question; I put the question; I would like an 

answer ? A. I don’t think a gentleman should ask a question like that ; it is wast­
ing time.

Q. A few minutes ago I asked you about the control over that list, and it is an 
agreement between you and the guild, and you say affected not only you and the 
guild, but the public, and that leads up to the question whether the public bave any 
control over that agreement ? A. That is not the question. It is its effect upon the 
public I have to take into consideration, and I maintain, and they maintain, thaï t ne 
public cannot get the service of distribution on any cheaper terms, That is the full 
extent to which the public are interested.
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Q. You don’t consider that the public have anything in it except you consider 
this agreement is in the interest of the public? A. Yes.

By Mr. Ghiillet :
Q. If you had good reason to believe that the public disapproved of such an 

arrangement as that, you would then relinquish that? A. The public would have 
their own remedy.

By the Chairman :
Q. You said that you saw granulated sugar selling at cost and under cost in 

Montreal, and that it was preposterous. Was the public getting the benefit of that ? 
A. I would just like you to allow me to argue that point. I will answer your ques­
tion. I said that I saw in a shop window in Montreal a placard stating that sugar 
was to be had here at a price one-half a cent a pound below what they could buy it 
for, provided it was bought with tea. Now, I say that as far as the public is con­
cerned that it is unfair and deceptive, and that the public, if they get a half a cent 
a pound on sugar, they pay four or five cents a pound more for the tea.

Q. You don't know it as a matter of fact? A. I know it as a matter of fact, that 
that is the only way a man can live. It is not to be supposed that a man can 
live and can keep the establishment open and do business for nothing.

Q. You say the wholesale grocers have been doing that. Have they been living 
dishonestly ? A. I believe so, I think so.

Q. They all had to do it ? A. I think it was dishonest, they might better have 
charged a fair reasonable living advance on any article, than nothing on some and 
too much on others. That is the rain of all business.

Q. The wholesale grocery business, particularly, has been most profitable in all

Particulars, in this country. There are fewer failures than in any other line of 
usiness ? A. I cannot tell you that, I have no reason to know that.

By Mr. Fisher :
Q. You said the public had their own remedy if this agreement was not to their 

taste. Would you give me your impression as to what that remedy is ? A. Well, I 
think that is entirely out of my region.

Q. You said : “ They have their own remedy ? ” A. I might have my opinion 
on that point. I certainly cannot possibly answer a question of that kind. My 
opinion would be worth nothing.

By Mr. Guillet:
A. You said, you believed that the sugar trade was becoming demoralized and 

that this was a recent development which did not exist formerly. Can you account 
for the reason why it did not exist formerly? A. It was the outcome of excessive 
competition, I think.

Q. My own opinion was—perhaps you can state whether it was a fair one—that 
the various grades of sugar imported into Canada before wo had sugars refined upon 
a uniform standard, was so much under actual value and the appearance was such 
that the public were very readily deceived as to the value of the sugar, and competi­
tion was so keen, inasmuch as they were able to say that the value was better 
although the sugar was a little higher. When sugar came to be established by a 
standard there was not that advantage ? A. I think that is right.

Q. There was then the facility for selling sugars at one uniform grade ? A. I 
think you are quite right 

By the Chairman :
Q. About the quality of the sugar, how do you account for a barrel of sugar 

weighing so much more than it did some time ago ? A. Tnore is more put into it.
Q. That would account for it that one way, but a barrel of the same size and 

with a greater weight of sugar; how do you account for that ? A. Simply the same 
reason—better put in and better packed. I know what you are after now. This is 
Matthewson’s assertion that the sugar is made badly. I toll you he is entirely mistaken 
that the sugar made by us (I don’t speak about that of anybody else—I have no 
reason to doubt the same for them) is just as good as ever it was in the world and no 
better sugar is made anywhere.
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Q. How do you account for it being so much more difficult to handle? A. I 
don’t admit that that is a fact.

Q. Then you don’t know much about it? A. I think I know all about my own 
sugar.

Q. I have had experience in the thing. It is twice as difficult to handle. A. It 
is harder packed in the barrels to save packages. That is pretty much the only 
reason of that complaint.

Q. Is it from the fact of there being glucose in it ? A. It is not from that fact 
at all, because there is no more glucose in it.

By Mr. Guillet :
Q. Is it a fact that syrups are not so plentiful ? A. Yes, that is a fact.
Q. Why is it ? A. Simply because they are not produced.

By Mr. Fisher:
Q. Is there any glucose in your sugar? A. There is glucose in every sugar 

made that exists in the world.
By the Chairman :

Q. You say that sugars that are made now are as pure sugars as were made 
three or four years ago ? A. I do ; I say they are quite as good and sometimes a 
shade better.

Q. Yellow sugars? A. Yellows, whites, and everything. We never made 
better sugars than we made this year. (Exhibit 27.)

Q. Where do you get the raw material ? A. From all parts of the universe.
Q. That is very indefinite. A. We get sugar from Europe, we get sugar from 

China, Manilla, Brazil, Cuba, and from several parts of the British Empire and West 
Indies. At the present moment I think I have European sugar and Phillipine 
Island sugar.

Q. European sugars—that is beet root sugar ? A. Yes, we have it from Cuba, 
Brazil, India, I think that is about all.

Q. What proportion of beet root sugar do you have ? A. We use a small pro­
portion ; it rather improves sugar to use a little of it.

By Mr. Bain ( Wentworth) :
Q. It grades just as high as cane sugar, as a matter of fact ? A. The fact 

is, it is the most expensive sugar there is.
Q. As a matter of fact, as far as quality goes ? A. It is pretty much the same.
Q. It has been very largely produced of late years—has it not ? A. It forms 

one-half, nearly, of all the sugar crop of the world. About 2,500.000 tons of it are 
produced annually, and those of all other kinds of sugar put together are just about 
the same.

Q. I suppose it has entered very largely into all the sugars refined of late years? 
A. Ol late years it has entered much more largely in sugars produced in Europe 
than sugars further from it. To us, at the door of the West Indies, here, it is to our 
interest to use a smaller proportion of it.

Q. As a matter of fact our West India sugar trade, judging from the trade 
returns, is not very large ? A. I haven’t looked at them for sometime back, but a 
very large proportion of our sugar comes from there.

Q. In fact I was very much surprised to see so small a proportion of the West 
India sugar furnished for actual consumption in Canada ? A. The total crop of 
Cuba, the*largest one in the world, is 600,000 tons or thereabouts. It is only one- 
fourth of the beet root sugar crop of Europe.

Q. Then I suppose the lowering of prices has tended to reduce the production? 
A. Hot much, I think.

By Mr. Fisher:
Q. Do you get more cane sugar from the West Indies than beet root sugar from 

-Europe ? A. A great deal, The neet root sugar which we use this year, I cannot 
eay how much exactly it would be, but I do not think it can be more than one-eighth. 
or one-tenth of what we use. I am only, however, guessing.
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Q Most of your cane sugar comes from the West Indies ? A» East Indies as 
well.

Q. Do you get more from the East Indies than the West? A. I do not know, it 
is all beet root sugar that comes from Europe. We get a groat deal of cane sugar 
from Brazil and Cuba, and a great deal from the East Indies.

By the Chairman :
Q. From what you have stated there is no arrangement with any other refiner 

of sugar about prices ? A. I tell you whenever they ask our prices we tell them. 
Very frequently on the eve of the day we telegraph saying our price is so and so.

Q. Do you come to a mutual arrangement ? A. No.
Q. No arrangement? A. No.
Q. Your whole arrangement is with the guild ? A. Yes ; and not with the 

other refiners, and the prices that we would quote to our brother refiners would 
simply be the prices of our white sugar ; and that we would tell them directly or 
through their agents, or to anybody that would come into our office.

By Mr. Fisher :
Q. Practically the price of yellow sugar is fixed by the white? A. It has no 

direct connection.
Q. If white is selling at a certain price, would not that affect the price of yellows ; 

that is, raise or lower it, as the case may by ? A. It would influence it sooner or later.
Q. In your own sales do you not keep generally about the same proportion in 

the prices of yellows and white ? A. No ; they do not ; but they still hang one to 
the other more or less.

Q. Can you tell me about what proportion of the sugar that has been made in 
Canada during the last six months or so, you have made, that is to say, the relative 
output of your factory ? A. I do not know, for I do not know what has been pro­
duced in Canada ?

Q. You know the St. Lawrence refinery has been closed ? A. I think about 
two-thirds, probably fifty per cent, of all.

Q. Practically your prices then would almost control the whole market ? A. I 
do not know.

By Mr. Quillet :
Q. Has the cost been increased to the wholesalers by this combine ? A. Not at all.
Q. Does it not give you an opportunity of raising the price. That is, greater 

facility for raising the prices ? A. I do not think so.
Q. I mean in reference to the fact that your prices regulate the prices of other 

refineries your prices have governed ? A. They have not governed the prices of 
other refineries.

Q. I think you said something to that effect ? A. I said probably they would 
fall in with our prices, for white sugars only, but not for yellows. The fact is, we 
have no control over them in any way in that respect. I think they generally 
undersell us.

Q. Your sugar being better? A. No; not at all.
Q. In reference to glucose I want to make an inquiry. There is an impression 

that glucose is hurtful, as if it were not a wholesome article of food ? A. That is 
my impression.

Q. In what way do you account for the use of glucose ? A. We do not use it. 
The glucose I speak of is a natural product. It is an intrinsic part of sugar and is a 
natural product. It is not, however, the glucose made from corn starch.

By Mr. Fisher :
Q. It is not put into the sugar ? A. No.
Q, Do you take any means of taking it out ? A. It is the syrup that we do 

take out.
By Mr. Guillet :

Q. There is sometimes more taken out than others ? A. No, not at all.
Q. But if there were not as much taken out it would affect the sugar? A. It 

would not be sugar ; it would be like porridge. It r emains in it to a certain extent^ 
but no more.
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By Mr'. Fisher :
Q. Is there not a difference in the amount of moisture in the various grades of 

yellows ? A. Very little, hardly any.
Q'. And consequently there is very little difference in the amount of syrup left 

in ? A. No,-very little.
By Mr. Quillet :

Q. Is it not a fact that sugars now on the market are more clammy and more 
heavy—not so free grained ? A. Do you say that as a fact ?

Q. It is a fact. It is the experience of those of us in the retail business A. 
During last summer there was a great demand for cheap sugars to sell at so much 
per pound, and to satisfy that demand a lower grade of sugar was made and sold at a 
cheaper rate. This we would not like to do as a rule.

Q. Did that contain glucose ? A. Every sugar contains glucose.
Q. Did that not contain more glucose ? A. It might have contained more on 

that account, because that is the reason it was cheaper. It was sugar which pro­
bably, if we had had our own way we would not have sold at all, but which the trade 
really demanded.

By the Chairman :
Q, You have not accounted for the clamminess or stickiness. A. We did not 

make it clammy because we wanted to; but because we could not help it. If you 
fry to make a sugar too low in quality, lower than we desire, as a rule, it will be 
unavoidably more or less clammy

Q. All the yellows had the same appearance ? A. I deny that.
Q. Except the finer grades, and these were to some extent ? A. I deny that, 

und 1 say it is not the case.
By Mr. Quillet :

Q. In speaking of yellow sugars being clammy Mr. Wallace means yellows dis­
tinctively? A. I give that a positive denial.

The Chairman—You need not.
By Mr. Wood ( Westmoreland) :

Q. There are one or two questions that I was not quite clear upon ; I was not in 
at the first of the examination. If 1 understood Mr. Drummond aright the increased 
Cost to the consumer is two per cent. Is that to the consumer by this arrangement. 
A. Under this arrangement, that is the cost by this arrangement.

Q. Averaged over the whole output of the refiners ? A. Eemember I say in­
crease if you go upon the basis of the intermedial wholesale houses doing business 
for nothing.

Q. For nothing ? A. Yes ; they would be then all losing money. There has 
been no increase to the consumer that I know of under this arrangement.

Q. What does this two per cent, represent ? A. It they were doing business 
for nothing, which they represented to me they were doing, then this agreement 
&ave them a bare living margin to do their business on.

Q. Do I understand then that this two per cent, profit is the profit which this 
arrangement secures to the guild of wholesale grocers ? A. Yes, under that agreement.

Q. Averaged over the whole output of sugar ? A. Yes.
Q. Is that clear profit ? A. No, it is not clear profit. It is the only margin 

bey have to cover the expenses of doing their business.
Q. What expenses ? A. They tell me office rent, insurance, cartage-----
Q. Of course everybody has to pay their office rent ? A. I do not follow you.
Q. Where does the freight come in ? A. The nominal amount in the agreement 

'Vas throe-eighths and one-half cent, but out of that they had to pay the freight.
Q* This two per cent, is the net ? A. Yes.
Q. I think you stated that this arrangement was the outcome of the competition 

m°ng wholesale grocers ? A. So I understood.
By Mr. Quillet;

vj. By which they were selling sugar at a loss ; that was the state of things 
ich existed ? A. So I understood.
3-4
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Q. Mr. Matthew»on stated to us as well as Mr. Lightbound, that the average 
profit which they made now on sugar was between 5 and 6 per cent. ? A. That 
who made ?

Q. That the wholesale dealers made on sugar at these rates that were agreed 
upon ? Ai I think you are wrong in your calculation.

Mr. Wood (Westmoreland)—He spoke of all grades and said that the average 
profit made was 6 per cent.

The Chairman—Under 15 barrels of granulated, three-eighths of a cent, and 15 
barrels and over, a quarter of a cent. Three-eighths of a cent would be a profit of 
about per cent.

By Mr. Guillet :
Q. There is no means of regulating the prices of yellows ? A. I would like to 

make it very clear that 1 have expressed no opinion as to the actual profit they do 
make. What I wanted to put clearly was that whatever profit they made before
1 did not know but that this agreement did not affect it to the extent of more than
2 per cent.

By the Chairman :
Q. Then on the granulated that the agreement covers, how much is the profit ? 

A. 3f to 4 per cent.
By Mr. Wood :

Q, That corresponds with Mr. Lightbound’s statements ? A. 5 per cent, taking 
off the freight.

By the Chairman :
Q. The freight is allowed to Toronto, because they are allowed to charge one 

eighth of a cent more in Toronto than in Montreal, and that one-eighth of a cent pays 
the full freight and perhaps a little more. At any rate it pays the full freight ? A. 
Well then it still leaves it just where I said.

Q. At f of a cent profit which is the largest amount sold by the wholesaler to 
the retailers it leaves 5£ per cent on the granulated, and you have no agreement 
covering the sale of the other, so that you need not count it in. They pay 5J per 
cent, besides the freight? A. Do you know the actual figures ?

Q. At 7f cents which is the price here they pay seven cents ? A. Excuse me, 
the price might be 7^ cents.

Q. You have told us what the advance is. On 7§ cents under 15 barrels the 
profit would be three-eighths of a cent per pound ; a little over 5J per cent, and 
they get an allowance of one-eighth of a cent in Toronto which pays the freight. A. 
One-eighth of a cent per lb. does not pay the freight. It costs 16 cents per 100 lbs.

Q. In summer time they sometimes get it for 10 cents per 100 lbs ? A. I am 
told that the actual freight to Toronto is 16 cents per 100 lbs. in full carload lots.

By Mr. Fisher :
Q. Now ? A. Yes.
Q. We all know that freight in the summer time is very mush reduced and 

about 10 or 12 cents per 100 lbs. would cover the average of the year round ? A. I 
think not. Thirteen cents is the lowest I am told.

By the Chairman :
Q. Thirteen cents was not the lowest ? A. It is to the best of my knowledge 

and belief.
By Mr. Fisher :

Q. I want to ask you with reference to one point you made just now. I under­
stand that you say that this agreement has added as you put it about 2 percent, to 
the expense of the consumer to what it was before the agreement came into opera­
tion ? A. If it were assumed that upon that class of sugars they did it, previously» 
for nothing.

Q. Independently of what they did it for, does not this agreement as you have 
made it out now raise the price of sugar to the consumer ? A. Not unless they did 
it for nothing before.
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Q. As I understand these list prices here are fixed by you. You intimate once 
a week to the wholesaler the price at which they will get the sugar from you, and 
your agreement binds them to advance that to a certain figure ? A, Not beyond a 
certain figure.

Q. And you said not less than a certain figure a while ago ? A. Yes.
Q. Therefore, you practically fix the price at which the wholesaler sells to the 

retailer ? A. Pretty much.
Q. How do you fix that price youself ? A. Our own price ?
Q. Yes ? A. We fix it according to the markets, principally the outside markets, 

and the competition at the time being.
Q. The market here and the market in New York? A. Yes, and the competition 

at the time being amongst ourselves.
Q, Fou fix it then ? A. I am happy to see that Mr. Lightbound gives us some 

credit. He makes out that at the time that it would have cost 8£ cents a lb. we 
Were selling it at cents.

. Q. To the guild? A. Yes.
Q. Then I understand you to say that you fix the price by the figures at which 

this sugar can be bought in England or in the United States, and add, of course, the 
price at which it can be laid down here ? A, More or less, but as a matter of fact 
We must be below that.

Q. How? A. We always are.
Q. You must be: Why? A. In order to keep our business:
Q. If you raised your prices equal to what sugar could be laid down here from 

■England or United States ? A. We would have importations.
Q. Why ? A. Because we find it so every time.
Q. If your sugars were as good as theirs they would not be distanced, but if of 

a lower grade, that is another reason ? A. As a matter of fact we have to keep our 
Prices below the cost of importation sometimes very considerably. As a fact when 
the advance took place in England the price of sugar similar to our granulated sugar 
ran up within a month or two from 16s. 3d. to 21s.

Q. That is a rise in the market ? A. And our raw material ran up in a larger 
proportion to that. Beet root sugar went up 50 per cent, in price from 10s. 3d. to 
pearly 16s. Kaw sugars of every kind went up. Brazil sugars went up about one- 
third in value, and our sugars did not go up quite as far, but we had to follow the 
raw material in the market.

Q. Do I understand from that that you regulate your prices very much on the 
prices of raw sugar ? A. We have to very much.

Q. More on the prices of raw sugar ? A. On both ; partly what it costs us and 
Partly what competition would compel us to do it.

By the Chairman :
Q. There was a fire in Montreal at which the St. Lawrence Sugar Refinery was 

destroyed. Do you remember the time of that fire ? A. I think it was June or July. 
_ ^ Q. Do you remember your sugar taking a pretty rapid jump after that ? A. 
Within a fortnight or so it advanced one-eighth of a cent per lb.

Q. Not any more ? A. No, I think not ; I do not think it went up more than 
one-eighth of a cent within a month. I am giving you from recollection as near as I 

ave it. but I am pretty sure I am right.
By Mr. Quillet :

rp, Q- You know Mr. Matthewson, of the firm of J. A. Mathewson & Co., do you not ?
0 firm is of good financial standing, is it not ? and you have no objection to sup- 

P ying them ? A. I would rather not say anything about that.
Q. But you have sold them sugars ? A. Oh, yes, we have sold them sugars.

,, Q. Even recently at the advanced price ? A. I do not know that we have sold 
0na for some time past. I would rather not say anything of my appreciation of 

A. Matthewson. , J
th produced an invoice of yours showing that you had so.d him sugars at

6 advanced price ? A. Quite likely,
d—4J
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Q. Ton do not know it as a fact? A. No.
By Mr. Wood (Westmoreland);

Q. Did the refiners make large profits last year ? A. That is a question which 
is a good deal spoken about. In addition to being refiners of sugars we are enor­
mous dealers, and we have occasionally made large profits in dealing in sugar which 
never entered into our possession, and never was refined.

By Mr. Ouillet :
Q. Raw sugars? A. Yes. I may also say that the profits on refined sugars 

have been enormously exaggerated to the very great detriment of the business of 
this country. The absurd and preposterous rumors about the profits on sugar refin­
ing have ruined lots of people. I have no objection to stating what is the position of 
the Company of which I am president. Since its inception it has paid dividends 
amounting to a fraction over 8 per cent, on the average, some years more and some 
years less, and some years nothing, but our profits have not averaged more than 8 
and a fraction per cent.

By Mr. Wood ( Westmoreland) :
Q. Since its inception? A. Yes. Since 1878, when our Company was organized, 

and our stock at the present moment is to be had either at par or very close to it. 
That is the appreciation our stockholders have of the enormous profits, and as I 
declared, large proportions of these dividends have been made out of dealings in 
sugar apart altogether from refining. I think it would be difficult to find anywhere 
in the Dominion a more modest statement than that. It is only a fraction beyond 
bank interest.

By Mr. Guillet :
Q. Is your stock paid up in full ? A. Yes.

By Mr. Bain ( Wentworth) :
Q. What is your capital ? A. Nominally, $1,000,000,

By Mr. Fisher :
Q. The refinery used to be in the hands of certain individuals before 1878, did it 

not? A. Yes.
Q. And then you formed a joint stock company? A. Yes.
Q. You say the nominal capital is $1,000,000. May I ask at what the original 

plant and machinery was taken over for ? A. $400,000.
Q. You say you have been paying 8 per cent, since 1878. Was that 8 per cent, 

on the $l,000,0u0 ? A. No ; we have not $1,000,000 paid up.
Q. What is your paid-up capital ? A. About $900,000 fully paid up.
Q. And you paid 8 per cent, on that ? A. Yes.
Q. You say a very large proportion of your profits and losses have been due to 

speculations in sugar ? A. Not speculation.
Q. Well, by the buying and selling of sugar ? A. Yes.
Q. You stated a little while ago that a great deal of this had never been refined. 

Do I understand, then, that you have been in the habit of buying sugar and selling 
it to other refiners ? A. Outside of the Dominion altogether.

Q. But still that profit is included in the 8 per cent. ? A. Yes.
Q. Can you tell me what your plant and machinery and stock is valued at to­

day ? A. I do not remember exactly. There is very little difference.
Q. Only about $400,000 ? A. Yes.
Q. Is it not a fact that you have improved your stock and plant materially since 

1878? A. The plant, of course, requires constant renovation.
Q. Is it not a fact that you put in new plant and machinery lately? A. We 

have to maintain the thing in a full state of efficiency. We do not write off any­
thing fer depreciation, while in some institutions they write off as much as 15 or 20 
per cent.

Q. You say your capital stock is about $900,000? A. Yes.
Q. And about $400,000 in plant and machinery ? What else is required for 

carrying on your business ? A. It requires an enormous stock to carry on our 
business. For instance, in bringing our sugars from East Indies we sometimes buy 
a cargo of sugar and do not see it for 9 months.
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By the Chairman :
Q. 1 suppose the value of the stock is a very good criterion of the profits. You 

say your stock is valued at about par ? A. Yes, about par. If it was au enormously 
profitable business it would not be at that.

By Mr. Guillet :
Q. Your stock then would not be so valuable if it was not for the outside profits ? 

A. I do not think it would be.
Q. If your stock had always been at par and you had been making exceptional 

profits this year we would have to infer that your profits this year were not larger 
than those of former years ? A. I cannot follow that.

Q If your profits were exceptionally large in any one year, and your stock was 
still at par it does not prove anything if you do not know what the profits are ? A. 
I think the newspapers are pretty well informed as to the profits.

By Mr. Fisher:
Q. Do you keep a different account of your profits of the refining and of your 

profits on buying ? A. Totally impossible.
Q. You cannot then give any opinion as to the profits of a refinery pure and 

simple ? A. No; nobody can under the circumstances.
Q. The plant engaged in refining sugar throughout the Dominion is more than 

sufficient to supply refined sugar ? A. Yes; since the destruction of St. Lawrence 
refinery, we have been all summer supplying the demand and have always had a 
large stock.

Q. The St. Lawrence is equipped and they will have more than sufficient plant ? 
A. Yes.

Q. If this refinery keeps up there would be some competition among the refiners 
probably ? A. There is now.

Q. The mills then could not run full time. They would have to combine or 
lose ? A. I think your arguments are perfectly sound.

By the Chairman :
Q. Have you any arrangements as to production among refiners ? A. Yes, 

there was an understanding entered into whereby if the production exceeded the 
demand that we would cut down equally, that would reduce the production.

By Mr. Guillet ;
Q. You had actually an understanding to do that ? A. Yes, upon that point we 

have an understanding.
Q. That would regulate prices ? A. No, not at all ; as long as there was plenty 

of sugar to sell.
By the Chairman :

Q. Of course, in regulating the production you regulate the amount one has to 
sell ? a. Yes, but as a matter of fact it was always a great deal in excess. It was 
°uly in the winter months that that came into operation.

Q* This present winter ? A. Yes.
Q- You had no such arrangement before ? A. No.
Q. That is the only arrangement ? A. That is the only arrangement which

evei’ existed.
Q. How often is that arrangement made—weekly or monthly ? A. At the
of the month. It was more of a political arrangement than anything else. 

..he lower provinces claimed that they should have a fair share of the work, and at 
‘he beginning of the month the understanding was that we should see how much of 

°°k was likely to be wanted for that month.
By Mr. Guillet :

Q- What month was that? A. Every month. Any month.
By Mr. Fisher : ,

* Q ■ Is the arrangement going on now ? A. No, it has been dropped. It was 
Und that we did not care to keep it up.

By the Chairman : , .
Q. The arrangement does not exist now ? A. The arrangement does not exist now*

i
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By Mr. Bain ( Wentworth) :
Q. Is there any competition be ween refiners now in that case ? A. Yes, there 

is as much as ever there was.
Q. How can there be while this combination exists ? A. What combination ?
Q. Among the wholesale grocers ? A. The wholesale grocers, with reference to 

all sugars, can buy them at any prices they like. I only find out what my competi­
tors are charging through actual transactions.

Q. The wholesale grocers issue a price-list once a week, upon which is entered 
the advance ibat they shall sell sugars ? A. Yes.

Q. They come to you for information with respect to these figures ? A. Yes.
Q. If the others undersell you materially, they would take the business which 

should fall to you, would they not ? A. That is a fact.
,Q. How do you remedy that ? A. Cut down our prices. We have never con­

sidered ourselves bound at all by that list, by the prices given to them once a week. 
We may take it down next morning.

By Mr. Guillet :
Q. They may be selling at more than a quarter of a cent advance. They are 

bound to sell at a quarter of a cent more than you charge? A. A quarter of a cent a 
pound on the price ruling on the date they issued their circular. If the market went 
up they were left, and if it went down they had an additional margin.

By Mr. Wood ( Westmoreland) ;
Q. You said that your profits on an average were about eight per cent. ? A. Yes.
Q. Do you know how your profits compare with the profits of other refiners ? 

A. 1 don’t know at all. I have no idea whatever.
Q. How many refineries are there in Canada ? A. There have been quite a 

number. There have been 4 in Montreal and 2 in Halifax.
By Mr. Fisher ;

Q. Since 1878 ? A. Ho; going back further than that, one in Moncton and one 
in Farnham.

By the Chairman ;
Q. How many now? A. Well, in actual existence, there are our own, those at 

Moncton and Halifax. The Farnham, which was changed largely into a refinery has 
been silent for some time, and then the factories at Coaticook and Berthier.

By Mr. Fisher ;
Q. The Coaticook refinery is not working ? A. No.
Q. Is the Berthier working ? A. She is not refining now.
Q. It is not started yet ? A. Not yet ; no.
Q. There is the St. Lawrence refinery also? A Yes.
Q. So when tbe St. Lawrence starts there will be five ? A. Yes, five.

By Mr. Wood ( Westmoreland) :
Q. Have any of these refineries failed since 1878 ? A. Yes.
Q. Did they fail before that ? A. Well, yes ; the Halifax refineries, I think. 

Both of them failed practically. I think they must have spent in Halifax, on refin­
ing plant, about $2,000,000.

Q. Do you know what their stock is now ? A. I haven’t the remotest idea. I 
knew that in Nova Scotia I think that they must have spent $800,000 on them, and 
then purchased it back from the bank for about $200,000 or $300,000.

Q. On their plant ? A. Yes; the whole thing. On the Woodside I think they 
must have spent about $800,000 on plant and buildings, and I think it must-have 
been bought for from $150,000 to $200,000. ,,

Q. What is the capacity of the Halifax refinery about ? A. Well, I cannot tell
you.

By the Chairman :
Q. What is the capacity of yours ? A; Ours is about 1,400 barrels a day.

By Mr. Fisher :
Q. The Halifax refinery is not of such a large capacity ? A. I think it is about 

600 barrels.
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Q. Less than one half ? A. Yes.
Q. Yon say their plant cost about $800,000 ? A. I think so, $700,000 or 

$800,000.
Q. You stated that your plant and buildings were only valued at 8450,000? A. 

It was not built new you understand.
Q. You say it is now set at that? A. It stands in our books at $500,000.
Q. It is evident that you haven’t rated it in your books according to the price 

your plant could be sold at now ? A. We bought it in a cheap time; it may have 
been built in a very cheap time.

Q It is a most extraordinary difference if the Halifax refinery costs $800,000. 
It is a curious thing ? A. I am only speaking from rumor.

Q. Personally, you believe it from your knowledge as a sugar refiner ? A. Yes-
Q. It is very curious according to what you say, that your plant and buildings 

are really worth to-day only $450,000? A. I did not say what it was worth, I 
stated that it stood in the books of the company at $500,000.

Q. Practically what stands in your books—the books of the Company—is not a 
very true guide as to its value ? A. Well, then, take some stock.

Q. I am not discussing it from the point of view of buying or selling stock, I am 
discussing your evidence ? A. Your argument is that the stock is worth more.

Q. What I want to find out is the statement which you have made and the com­
parative statements you have made respecting the Halifax refinery and your own ? 
A. I am only speaking of the Halifax refinery from rumor. I am giving you that 
along with facts.

By Mr. Bain (Wentworth):
Q. How many hands do you employ at the refinery ? A. About 500 hands.
Q. At full capacity ? A. Yes.

By the Chairman :
Q. Does that include the coopers who make the barrels ? A. Yes, I think it does.

By Mr. Guillet :
Q. They are all men mostly, you don’t employ boys ? A. Very ftwboys, a few 

message boys, nearly all men.
By Mr. Wood ;

Q. Do you know how many are employed directly or indirectly. A. We bring 
m an immense quantity of shipping and an immense number of carters are employed, 
and we give a great deal of employment outside but I did not count them.

By Mr. Bain ( Wentworth) :
Q. You employ 500 hands about the buildings—the necessary hands ? A. Yes;

By Mr. Guillet :
Q. Where is your coal produced ? A. It is nearly all Cape Breton coal and 

■Nova Scotia coal.
By the Chairman :

Q. How much do you use ? A. About 18,000 or 20,000 tons a year. I am only 
gnessing.

■David Sinclair sworn.

By the Chairman :
Q. What is your occupation ? A. Salesman.
Q. Where is your residence ? A. Montreal.
Q. Are you the secretary of the Canada Sugar Refinery ? A. I am the sales­

man for the refinery.
]. Q- Who do you sell to ? Are your sales restricted to any persons, such as this 
rp? .Persons that you are to confine your sales to at the favored prices ? A. "V es. 
Anis is the list that is handed to mo as those I am to sell to at the lowest prices. 
Exhibit 1.)
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Q. Who do you get that list from ? A. This list is sent into our refinery by the 
Wholesale Grocers’ Guild as yon will see there. I cannot tell whether this list is an 
exact copy of the one I have got.

Q. Have you any of these price lists ? Have yon seen them (Exhibits 2 and 3) ? 
A. Yes. These price lists I believe are issued by the Wholesale Grocers’Association 
and I see one once a week.

Q. Tell us whit you know about the arrangement made between the wholesale 
grocers and the refining companies ? A. I don’t know of any arrangement per­
sonally, all I know is from what I get from my president and board of directors. I 
don’t know anything personally of any arrangement.

By the Chairman :
Q. All the information then is obtained from Mr. Drummond ? A. ïes.

By Air. Guillet :
Q. Is it not a fact that you sold to J. A. Matthewson & Co. lately ? A. Not very 

lately.
Q. Have you, Mr. Sinclair, sold any sugars to Messrs. J. A. Matthewson & Co. 

this year? A. Wo may have sold some early in January.
Q. If so you charged them the advance ? A. If I sold them it was at the ad­

vanced price.
Q You charged them more than you did those on this list? A. Yes.
Q. Do you know of any other wholesale house who are not on that list ? A. 

Do I know of any ?
Q. Yes, in the Province of Ontario and Quebec ? Has it come to your know­

ledge that there are any other wholesale grocers who are not on this list? A. Yes, 
I know of a house in Quebec who are not on this list, Mr. Joseph’s.

By Mr. Fisher :
Q As salesman in the Canada Sugar Refinery, if you were applied to to sell 

sugar, would you immediately sell at tne lowest price that you wore in the habit of 
selling to another individual that was not known to you? A. I would not quote to 
any individual that was not known to mo. I would require to know all about him, 
and then have the sanction of my president. I do not open any new accounts, nor 
would I quote prices to gentlemen unless 1 knew them personally.

Q. If a wholesale grocer, known to you as a wholesale grocer, comes to you and 
wishes to buy sugar from you, would you refer it to your president before seli.ng ? 
A. That would depend upon whether wa had been selling them or not. It might be 
necessary to consult Mr. Drummond before selling.

Q. Then you refer to the list of those who are in the guild? A. I know those 
who are our customers perfectly well, and therefore I do not require to refer to any 
list.

Q. You know the rates at which you sell to those individuals? A. Yes.
Q. Do you sell to all of them at the same rate ? A. Not in every case.
Q. What makes you make a difference in their rates ? A. There may be certain 

reasons as to quantity.
Q. I mean the same quantity? A. I sell at the same rate to men whom I know 

are entitled to it.
Q. Whether they belong to the Wholesale Grocers’ Guild or not ? A. Oh, no.
Q. You have different rates then for those who belong to the guild and those 

who do not ? A. As a matter of fact, I have no authority to sell to anyone outside 
the guild.

Q. Mr. Sinclair, you have been there for some time? A. Yes.
Q. You are perfectly well aware of the fact that individuals in the guild get 

better rates than those outside of it ? A. I said so before.
By the Chairman :

Q. Who furnishes you with the prices at which you are to sell the sugar ? A. 
On the prices of the general market, without consulting with Mr. Drummond I 
sometimes fix the prices for different lots myself. He cannot fix the prices on every 
lot; I consult him with regard to some, while on others I do not get any opinion 
from him. 6 J v
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Q. Do you have any communication with other refiners ? A. None whatever.
By Mr. Fisher :

Q. Do you issue the weekly prices or does Mr. Drummond ? A. On the Friday 
afternoon generally a member of the guild comes in and asks me, “ what is the price 
to-day ?” and I tell him, the price of granulated in every case. I do not know what 
the prices of other refiners are. Sometimes our agents notify us that other re­
fineries are underselling us one-eighth and sometimes a quarter of a cent, but I give 
them our price. I think our prices might be changed to-morrow morning, if I have 
different instructions from Mr. Drummond.

By Mr. Quillet
Q. In selling to the guild, do you sell 1,000 barrel lots cheaper than 200 barrel 

lots ? A. If I had an offer for 1,000 barrels I would consult Mr. Drummond, and it 
would depend upon his ideas as to how the markets were.

Q. If one dealer bought 1,000 barrels you would have more profit in sending it 
out than if he only bought 200 barrels ? A. I suppose so.

By Mr. Fisher:
Q. You are instructed to sell to all the members of the guild at the same price ? 

A. YeSi
Q. Whatever amount they take ? A. If a man wants to buy 1,000 barrels, or 

500 barrels, I ask him to give me his offer. I will then consult Mr. Drummond, and 
we will decide whether we take it or not.

Q. But the prices that are quoted to the guild every Friday evening, is that the 
price fixed for that date? A. Yes, that is the price fixed on that date.

Q. Do you fix that price according to the mere amounts ? A. No.
Q. If you had an order for 100 or 1,000 barrels, would you fix it at the 100 ? A. 

That is the question. We might sell 100 barrels at one price and 1,000 barrels at 
another price. For instance, I might ask Mr. Drummond how we should fix the 
price of granulated now.

Q. For the guild ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Do you make any restrictions as to quantities ? It has been charged that 
those outside of the guild could not buy refined sugars without buying twice the 
quantity of yellows. Is it not a fact ? A. I have had no occasion to deal with that 
question.

Q. Does it not come within your knowledge ? A. I have no dealings with it.
By the Chairman :

Q. Did the wholesale guild make that arrangement with you? A. I male no 
arrangement with the wholesale guild. The matter was arranged with the refiuers.

By Mr. Bain ( Wentworth) :
Q. You have no instructions ? A. No.

By Mr. Fisher:
Q. You made a sale to Mr. Matthewson in January ? A. I do not know. I 

think we did, but I cannot state positively.
Q. You do not know whether that was white and yellow both or white alone ? 

-A. No. Our sales are large and I cannot remember each one.
By Mr. Quillet :

Q. You do not remember ? A. No, I do not remember that fact.
Q. If the members were reduced in this list would it be simply submitted to 

you or would Mr. Drummond be consulted ? A. I presume Mr. Drummond would 
be consulted. I know if they took off any of our customers, I should consult them; 
but if they took off those who were not our customers, I would not consult turn. 
There are a large number on that list who are not scored and with whom we never 
did any business

Q. Are there any brokers on this list who buy to sell to the trade ? A. Ido 
aot know of any one.

The Committee adjourned.
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House of Commons, Ottawa, 14th March, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the Chair.
Alexander Donald Eraser, of Montreal, retail grocer, sworn.

By the Chairman :
Q. I see your name to a petition, Mr. Fraser (Exhibit 12) protesting against this 

Wholesale Grocers’ Guild. Would you not make a statement of yoar grievances and 
whom you represent ? A. Our case is pretty well stated in a petition that we pre­
sented to Mr. Drummond last October. By the instructions of the president of our 
association I have been requested to hand in a copy of the petition which we 
presented and which we think states pretty well our case. The following is the 
petition :—
George A. Drummond, Esq.,

President Canada Sugar Refining Company, Montreal.
Sir,—As members of the executive committee of the Grocers’ Association of 

Montreal, we beg to submit for your consideration the following statements : —
At a meeting of our association held on Thursday, the 6th instant, the following 

resolution was unanimously adopted : “ That this meeting of the Grocers’ Associa­
tion of Montreal desires to record its protest against the unjust combination which 
at present exists between the sugar refiners and the Wholesale Grocers’ Guild, and 
that the executive committee of this association be requested to take the matter up 
at once and endeavor to secure a satisfactory and feasible arrangement with the 
sugar refiners,’’

We respectfully beg to supplement the above resolution with the following 
statement of grievances :—

We first premise “ that for many years a large majority of the members of our 
association have handled with pleasure and profit granulated sugar, the produce of 
the.Canada Sugar Refinery ; that we have no fault whatever to find with the quality 
of sugar supplied by that refinery, on the contrary, we are glad to be able to bear 
testimony to its uniform excellent quality ; that we desire it to be understood that 
we do not object to a proper scale of duties being placed on the importation into 
Canada of refined sugars in order to protect, encourage and foster this industry in 
Canada ;

That for many years, in fact from its foundation, until quite recently, the doors 
of the Canada Sugar Refinery were open to all members of the trade, both whole­
sale and retail, who might be in a position to purchase the quantities fixed upon as 
a limit by your company and at prices fixed upon by such quantities.

We, therefore, object that under the present arrangement which exists between 
the Canada Sugar Refinery and the Wholesale Grocers’ Guild, we are denied this 
privilege and compelled to pay a certain fixed tribute or profit to certain jobbers and 
middlemen on this necessary and leading article of our trade; that the present 
arrangement discriminates most unfairly against an overwhelming majority of the 
retail grocery trade throughout the city and Dominion, inasmuch as it would seem to 
your subscribers quite impossible to draw the line strictly as between a wholesale 
and retail merchant ; that many members of the so-called Wholesale Grocers’ Guild 
and others who, under, the present arrangement are receiving their supplies direct 
from the refinery, are not simply wholesale merchants, manufacturers or jobbers, 
but are in point of fact largely engaged in a retail family trade ; that in consequence 
of the combination at present existing, such parties are enabled to purchase their 
supplies of granulated and other sugars at lower prices than other members of the 
retail trade, thereby placing the large majority of. the members of our trade at a 
most serious disadvantage in the legitimate prosecution of their business ; that the 
tax we are compelled to pay jobbers and others as a profit on refined sugars is most 
exorbitant and unwarranted ; that the combination exists to the great detriment and 
injury of consumers throughout the Dominion ;
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That while we admit it is a matter with which we have nothing to do, we may 
be allowed to express the opinion that the sales of refined sugars, manufactured in 
Canada, are not increased or advanced in any way in consequence of the present 
combination.

Therefore, we respectfully request that you will’be kind enough to give this com­
munication your serious consideration, and we trust that an arrangement may be 
consummated satisfactorily to all concerned.

Yours respectfully,
THOMAS GAUTHIER, President,
ALEX. D. FRASER, Vice-President.
GEORGE GRAHAM, ) Members of the 
JOHN ROBERTSON, j Executive Committee,

Q. You say “ that the sale of refined sugars manufactured in Canada are not 
increased or advanced in any way in consequence of the present combination.” You 
simply mean in reference to the price ? A. We thought at the time that it was in 
the interest of the Canada Sugar Refinery. If they did not sell more sugar it was 
simply because of the higher price.

By Mr. Guillet :
Q, What was the difference in the price of sugar to those in the guild and to 

those outside of the guild? A. A quarter of a cent on 15 barrel lots and on less 
than 15 barrels § of a cent.

By the Chairman :
Q. The difference is a quarter of a cent and how much discount ? A. A quarter 

of a cent and 2\ per cent, discount. The discount to retailers is l£ per cent.
Q. Mr. Drummond stated that the only difference was a quarter of a cent ? A. 

At that time it might have been, but it has changed since.
By Mr. Guillet :

Q. As a matter of fact the wholesale jobber does not give more than 1^ percent, 
discount ? A. 1J per cent, sixty days.

By the Chairman :
Q. He has never given more than 1| per cent. ? A. I would not swear that.

By Mr. Boyle ;
Q. What terms do the refiners give the jobbeis? A. 2| per cent, discount in

14 days.
Q. The difference between 14 days and 60 days is 1 per cent, in the ordinary 

Way? A. Yes, but you understand that they get that i per cent. While they get 
2£ per cent, from the refiners they only give 1^ per cent, when they get cash. 
Sixty days is taken as no discount. If we pay cash we get 1J per cent.

By the Chairman ;
Q. When you get 1| per cent, off, is it understood to be 14 days ? A. If wo pay

cash.
Q. Instead of 14 days? A. Yes.

By Mr. Fisher :
Q. Before that agreement was entered into between the refiners and the whole- 

salers you were able to buy from the refiners direct ? A. I bad not been in the habit 
of doing so. _

Q. But several members of the retail trade did? A. Yes.
Q. You yourself never did ? A. No.
Q. Since this arrangement came into force you are not aware of any retailer 

buying from the refiners ? A. No.
Q. As a matter of fact, you know they do not? A. No, they do not.

By Mr. Guillet : , „ ,
Q. But they did, a few of them ? A. Our petition was simply for the purpose 

of showing the injustice of the thing, and not to get these men struck off the list. 
Many pure retailers were on the list, whereas some who had been purchasing from 
the refiners were not on the list. Since then, however, I understand that these 
retailers have been struck off.
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By Mr. Wood (Westmoreland);
Q So far then have you obtained what you wanted ? A. Our object in waiting 

upon Mr. Drummond was not simply to get these men struck off the list. We did 
not desire that, but desired simply to show the injustice of the arrangement.

By Mr. Fisher :
Q. You all wished to get the same privilege ? A. Certainly.
Q. Are you aware of any discrimination now ? A. I am not.
Q. Are you aware whether the wholesale association makes any discrimination 

in their sales to different retailers ? A. No, beyond the fact that they may get a 
hint now and again.

Q. But no regular rule.? A. No.
Q. The whole arrangement is in regard to the sales between the refiners and the 

wholesalers ? A. Precisely.
Q. Which works detrimentally to the retail trade ? A. Precisely.

By Mr. Bain ( Wentworth) :
Q. How does that affect your trade, when you never bought direct from the 

refiners ? A. I have not been in the habit of doing so, but it might so happen 
that I might want to do so, and of course I am prohibited now from doing so, no 
matter what my means might be.

Q. So far as your business has gone heretofore it would not have affected you ? 
A. That i- a pretty hard question to answer.

Q. You never have purchased direct from the refiners. You would always 
have to compete with thoie retailers who had purchased from the refiners direct ? 
A. 1 do not really understand the drift of the question.

Q. I understood you to say that while some retailers had the privilege of buy­
ing, formerly, direct from the refiners, you never did so ? A. I have never done so.

Q. Did that affect your business heretofore ? A. It did not place me in any 
worse position, but in exactly the same position as before.

Q. Then where does your complaint come in ? Where does it affect your busi­
ness directly ? A It does not affect my business.

Q It does not affect your own business ? A. No.
Q. You do not find any difference in the competition formerly in that respect ? 

A. No ; I cannot say that I do. If I pay more I charge my consumers more. But if 
I understand the question it is since this combination came into force.

Q. Yes ? A. Well, I was in a different position then I could buy what I liked 
and as cheap as I possibly could, but now no matter where I go the prices are fixed 
at which I shall purchase.

Q. The prices are on a fixed scale ? A. Yes.
Q. You now find that you cannot gain any advantage by trying to do business 

with different parties ? A. Y es.
Q. The one result is, then, that you cannot get any concession from different 

parties ? A. Yes.
Q. They are the same prices all round ? A. Most certainly.

By Mr. McKay ;
Q. Do I understand you to say that you are in a better position now since the 

other retailers have been cut off the ist? A. No.
Q You are not in a better position ? If the privilege was worth anything, that 

must have been a benefit, and you and I are not better off ? A. No.
Q You do not think it worth anything, the privilege of buying from the refiners, 

because y >u never used the privilege, never took advantage of buying direct from 
the refiners ? A. When I commenced business about three years ago this combina­
tion was being worked out, as it were, then. I mean an attempt was being made 
then to organize this combination, and Mr. McGribbon and I mot Mr. Drummond* 
That is the firm with which I was formerly connected, and which had always pur­
chased sugar direct from the refiners just as they wanted it. I made arrangements 
with Mr. Drummond to get my sugar from the refinery, Mr. Drummond stipulating 
that I should take not less than 15 barrels. He expressed himself quite satisfied with
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that, and the following day when I went down for my order from the refinery to get 
the sugar, the clerk who was in charge was drawing up the order when Mr. Drum­
mond’s salesman happened to come in and questioned the clerk as 10 what he was 
doing. The clerk explained the matter to him, when the salesman stated that there 
was some trouble about refiners selling to the retailers, and that he would like very 
much if I would let the matter stand over until he could see Mr. Drummond. I did 
so, and I think it was the same afternoon I received a notice or circular with a price 
list stating that sugar could only be bought at the refinery on certain conditions, and 
from that day to this I have never bothered with the refinery for sugar in any way.

By the Chairman :
Q. What time was that? A. In May, 1885. I presume about the 10th. I know 

it was a few days after we started, and we started on the 7th of May. The following 
day, after I made the arrangement with Mr. Drummond, it was cancelled by Mr. 
Sinclair, and from that day to this I never troubled the refinery. I merely state this 
to show why I have not been purchasing from the refinery.

By Mr. Boyle :
Q. You are a member of the retail association of Montreal ? A. Yes.
Q. What are the purposes of that association ? A. I regret very much not hav­

ing brought a copy of our by-laws and constitution with me. If I had had any idea 
of the question being asked, I should have brought it. It is to further our interests 
in every possible way. The members of the trade thought, some few years ago, that 
by uniting together they could meet pleasantly and further the interests of the trade 
whenever it became necessary, such as in this case before us; that is, by uniting and 
combining.

Q. Is there any understanding among yourselves as to the maintaining of the 
prices of any article? A. There never has been. Such an object has never been 
mentioned.

By Mr. Quillet :
Q. Is not one of your objects to prevent undue credit being given ? A. No. At 

several meetings such a scheme was mooted, but I for one refused and said that we 
should not interfere with the internal economy of any our businesses.

By Mr. Boyle :
Q. You have a recognized status? A. Yes, we are incorporated.
Q. Would not the wholesale trade have a right to associate themselves ? A. 

Yes, the same right as we have.
Q. Is it a practice, generally, for manufacturers to sell directly to the retail 

trade? A. I think they have as a rule, as far as I know. They have stipulated for 
certain quantities and the payment of certain prices, and any person in the trade, 
provided he is prepared to take the requisite quantity, can purchase and get as favor­
able terms as any house, wholesale or retail.

Q. You think it a hardship that the wholesale trade should bring any pressure 
to bear on the trade to prevent them selling to you ? A. Certainly I do.

Q. Would you think it a hardship, on the other hand, if the wholesaler were to 
sell to the consumer ? A. The association has done so before this. As far as my 
opinion is concerned I do not coincide with that, although I went in with the 
majority of the association when such a matter was brought up. My idea is that 
there should be perfect freedom.

Q. Your idea, however, is that the retailer should have control of the consumer?
A. Yes, family consumers. TJ , ., ,,

Q. You object "to the wholesale trade having control? A. I do, most decidedly, 
consider our capital of money is as good as theirs. I know I can purchase goods 

in Europe, France, Germany and Spain, and all over, and do so, and .handle goods 
that men in wholesale houses do not touch at all. I am able to purchase goods there 
as well as they are, and I feel it a hardship that I am not able to do so here. In our 
business we work hard from early morning to late at night, and I consider it a 
hardship that we are not able to buy our supplies where we like, and at prices equal 
to anybody.



62 ALEXANDER DONALD FRASER.

Q. Is i here any reason for this ? A. My own views coincide in general with 
others, but I think when I went to the meetings I said that I was quite able to com­
pete with them, and they could sell to families, if they liked.

By Mr. McKay :
Q. That does not express the views of the retail association ? A. No, it does not.
Q. Did you ever ask the wholesale merchants not to sell to your customers 7 

A* I have already stated that they did.
Q. What is the condition of membership in your association ? A. That he 

must be a grocer in the trade, and pass of course election before our body.
Q. He must be a retailer ? A. Yes.

By Mr. Wood:
Q. How are you guided in balloting for a man ; are there no rules or conditions ? 

A. The proposition is handed in, and vote! on at our next meeting.
Q. Do you admit a man on his character, or business standing ? A. He must 

be proposed by two members in good standing.
Q. Have you ever rejected any ? A. Not to my knowledge.
Q. Did you ever object to anyone that applied. A. Not to my knowledge.
Q. What do you impose with respect to rules ? A. I am sorry I have not our 

printed rules and by-laws with me.
Q. Can you give us the principal ones ? A. I have already stated that it is 

sufficient that he is a grocer in the trade, and pays the annual fee of $2. Of course 
there are quite a number of rules and by-laws and all that, but I really do not re­
member that they bear on the question in any way. If you had an idea of anything 
you wanted to know, I could give it to you.

Q. There is no regulation about cutting prices ? A. It has never come up at 
our meetings. It has come up, but it was at once frowned down.

Q. I understood that your individual opinion was that other persons should be 
free to cut prices if they chose ? A. I did not say that. I said any person in the 
trade, wholesale or retail, should be free to sell to whom they please.

Q. And at what prices they choose ? A. Certainly.
Q. It is quite a customary thing for persons in the trade to cut prices on leading 

articles ? A. I believe it is. I think that refers principally to little stores in the 
suburbs who sell tea and shove in sugar at J a cent less than it is bought for, and 
stipulate that the person must take 2 or 3 pounds of tea.

Q. Do you think that is a wholesome principle ? A. I do not.
Q. Would you approve of an association that discountenanced that principle? 

A. I would not approve of any assoeiation undertaking to regulate the prices of any 
member of that association. I think that every man should be allowed to conduct 
his business as he pleases.

Q. Do you think the general public derive any benefit from the cutting of 
prices ? A. I have no doubt that they do not.

Q. What they take off one they stick on to another thing ? A. Yes.
Q. Still, you do not think that the price of standard articles, like sugar, for 

instance—granulated sugar—for which there is a standard everywhere, should be 
uniform ; that there is no advantage in that ? A. No, I do not consider there is.

Q.. What do you consider a fair profit on sugar for a retail man ? A. I would 
not answer that. I would not like to state that, because establishments are so differ­
ent all over the city, one man being under different circumstances from another. If 
you ask me what the profit would be in my business I do not think I am here to 
tell that.

Q. Would you have any objection to answering this : How do your profits now 
compare with those before the guild was formed ? A. I have no hesitation in 
answering that. It has been injurious to the consumer. If I have to pay £ of a cent 
more per pound I will get that out of the consumer. 1 am not in business for the 
fun of the thing.

By the Ghairman :
Q. The general result is that the consumer pays more for his sugar ? A. Yes, 

be suffers to the extent of this rise.
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Q. Did they benefit from this freedom of trade ? A. Yes, they oid.
By Mr. McKay :

Q. If a man sells this sugar at cost or less, in conducting his business he bus to 
make a profit to meet that loss ; does ho not have to put up the price of something 
else ? A. I have already stated that he must of necessity, or ho cannot stay in 
business.

Q. On tea or some other article? A. Yes ; it is robbing Peter to pay Paul.
Q He does not make anything by cutting on sugar? A. I do not believe he 

does.
Q. You say in your petition that wholesale merchants are making exorbitant 

profits. What are the profits made by wholesale men ? A. I do not know; I have 
never been engaged in the wholesale trade.

Q. You know what they pay the refiner ? A. I think the profit is about 5 per 
cent.

tj. Do you consider that an exorbitant profit? A. I do not for such a standard 
article as that.

By Mr. Wood :
Q. Is that net profit ? A. The expenses of business come out of that. I think 

the profit is 5 per cent, gross.
Q. That has to carry the retailer for 60 days. The wholesale man has to carry 

the retailer for 69 days ? A. I think it nets him at least 5 per cent.
Q. They count the interest at 60 days? A. After allowing the discount we 

carry them for 60 days.
By Mr. Fisher :

Q. As far as I have understood you up to the present you complain of this 
agreement between the refiners and the wholesalers because it shuts the retailers out 
from buying from the refin rs. That is the first point you make against it ? A. Yes.

Q. Do you also complain because it fixes the price at which the wholesaler 
sells to the retailer ? A. Yes.

Q. That prevents any competition between the wholesalers and prevents men 
from buying from one cheaper than from another ? A. Yes, precisely.

Q. And prevents useful competition in trade ? A. Yes.
Q. It controls the price at which you buy ? A. Yes.
Q. And as I understand it gives a fixed profit to the wholesaler on every trans­

action ? A. Yes, precisely.
Q. It secures them their profit? Yes, precisely.

By Mr. McKay :
Q Can you tell me if the refiners insist upon that when they sell at a fixed 

price ? A. I understand that they do.
Q. Have the refiners anything to do with the price arrangement with the guild? 

A. With the price of sugar as fixed ?
Q. Yes ? A. The price at which they can buy from the refiners ?
Q. No, the price at which they sell ? A. One follows the other.
Q. You have been informed----- ? A. I have been informed that the wholesale

men have a certain fixed advance at which to sell to the retailers.
Q. Is that not an arrangement among the wholesale dealers themselves 7 A.

That may be. ... ,. , , , .
Q. Do the refiners have anything to do with the price at which the wholesaler 

sells to the retailer ? A. One follows the other. It was understood that the prices 
Were fixed when they made this arrangement with the refiners. I have it from one 
or two of the members of the guild that Mr. Drummond stipulated that if the mem­
bers of the Wholesale Grocers’ Guild could guarantee him an agreement to sell at a 
certain fixed advance that he would agree to protect them, that is, not to sell to any 
dealers except at the fixed prices, and that they did fix the prices at which they 
Would sell.
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By Mr. Wood ( Westmoreland) ;Q. Wnen you say, Mr. Fraser, that the wholesale grocers have a fixed advance, 
does that apply to all grades of sugar, both white and yellow ? A. I understand it 
does.

Q. Are you positive about that ? A. I am not positive about it.
Q. I think that some of the witnesses who were examined stated that it only 

applied to the standard granulated ? A. Possibly.
Q. But that there was freedom to sell yellow at any price they choose ? A. 

That may bo. I do not know.
By Mr. Quillet :

Q. This resolution that you speak of: You simply passed a resolution condemn­
ing the practice of wholesale grocers selling direct to the consumer. There were no 
penalties imposed, were there ? There was no by-law passed compelling the mem­
bers of your association to refrain from dealing with them, was there ? A. Such a 
resolution was proposed, but it was never carried into effect.

Q. As a matter of fact you did not keep a list of the wholesale men with whom 
you were bound to deal ? A. No.

Q. To the exclusion of others whom you were to boycott ? A. No. This was 
suggested by some of our members because these combinations wore spreading. They 
were tying up one article after another and placing the members at a serious disad­
vantage in purchasing supplies and many of the members thoughithat it was a well 
known and notorious fact that many of the wholesale houses in Montreal did a very 
large purely retail business. They were taking such steps and took a leaf out of 
their own book and asked them to confine themselves to their legitimate business, a 
wholesale jobbing trade. It was a notorious fact that many of these jobbers were 
also doing a wholesale trade.

By Mr. Wood ( Westmoreland) :
Q. What do you consider the distinction between a wholesaler and a retailer ? 

A. There is not a very great distinction as trade is done now-a-days. The wholesale 
trade in Montreal has changed so very much. Some of the so-called wholesale men 
are doing a large business in Montreal which can be considered as nothing more or 
less than a purely retail business. They are doing both a wholesale and retail 
business.

Q. Do you think it desirable that there shoeld be two classes ? A. I have 
already said that there should be perfect freedom of trade. If a man has the capital 
he should be allowed to purchase as low as he can and to sell at what price he pleases.

Q. Would you have any objection to stating what your selling price for granu­
lated sugar is now ? A. 8c. per lb. at the present moment.

By the Chairman :
Q. And 13 lbs. per dollar? A. No, except in very large lots.

By Mr. Wood ( Westmoreland) :
A. Do you know what the wholesalers’ price is now ? A. I could not say. I 

think it is ?Jc. I have not bought any this last three weeks. The last I bought 
was 7jc. at 60 days or J per cent. off.

By the Chairman :
Q. When was that? A. A few weeks ago.

By Mr. Wood ( Westmoreland) :
Q. Would you send us a copy of these by-laws ? A. Yes.

By Mr. Fisher :
Q. You spoke of having approached Mr. Drummond on the question of buying 

from him. Have you asked to buy from any other refiners ? A. Not as yet, for 
the simple reason that the St. Lawrence sugar refinery has been burnt down and 
the refineries in the Maritime Provinces were so far from home that wo thought that 
it would be out of the question to get supplies from them.

Q. You are in Montreal practically dependent upon Mr. Drummond then? A.
Yes.
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What was the price ? A.
By the Chairman ;

What did you say was the last purchase you made, 
cents.

Q. And what was the quantity ? A. 15 barrel lots.
By Mr. Fisher :

Q. Supposing that the refiners were to break this agreement with the whole­
salers would you be able to sell your sugars cheaper ? A. Certainly, wo would buy 
them cheaper.

By Mr. Guillet :
Q. As a ma.ter of fact you formerly could buy from brokers, could you not ? 

A. Yes.
Q. But there are no brokers now ? A. No.
Q. As a matter of fact, if the broker in these times wasa'lowod to buy sugar, he 

might place a lot of sugars below the refinery price, if tb sugars advanced after 
they were bought. You would have an opportunity the a to buy very cheap ? 
A. Yes.

Q. Now, you lose that ? A. Yes.
Q. That is sometimes very serious ? A. Certainly.
Q. Do you find cases where merchants who are anxious to realise, place their 

sugars below the market price. A. ¥ es.
Q. These brokers are being closed out of the business ? A. Yes, there is a 

great want of free competition.
By the Chairman :

Q. Well, you stated that the profits on sugars were between 5 and 6 per cent. ? 
A. I did not say 6. 1 think it is 5 per cent, or thereabouts.

Q. That appears to work satisfactorily to the wholesalers now ? A. Yes.
Q. Do you know why it should not be doubled ? A. They have the means if 

they choose to do it. They have the monopoly of the business, and they would only 
require the connivance and consent of the refiner.

Q. They could raise it up to 20 per cent, if they chose ? A. Yes, but we could 
import sugar then.

Q. But they could have a large profit still, and you could not import ? A. I 
suppose so.

By Mr. Fisher :
Q. Have you ever made any enquiries as to what you could import sugars for ? 

A. I know I have purchased-----
Q. At lower figures ? A. No, but repeatedly at the same price as granulated. 

By the Chairman :
But last season prices were going up all the time ?

By Mr. Fisher : „ _ . ,r , „ „
From whom do you purchase ? A. From Messrs. J. A. Matthewson & Co.
By the Chairman : , , „ . „ ..

How does the quality compare with our granulated ? A. \ ery well,
assure you.
. Q. You conskfenTequally as good as granulated ? A. Yes, equally as good, 
but I agree with the statement that I have no fault to find with the granulated.

Q. H^veyou^tk to find with the yellows? A. I am in the habit of handling 
only the finer grades. Occasionally I have had to try the lower grades, and I have 
thought that they were not quite up to the^ mark.
, Q. Not as good as they were some time ago ? 
handle the finer grades.

By Mr. Wood ( Westmoreland) ; Ant?
Q. Do brokers handle yellow sugars at all l _ A, A p 
Q- Yes ? A. I could not say. Not to my knowledge.
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By Mr. Bain ( Wentworth) :
Q. Is there any difference in the weight or the quality of the yellow sugar com­

pared with what it was formerly ? A. They are now considerably heavier, but I 
may say that the barrels are larger.

Q. They make the packages larger do they ? A. Yes, somewhat larger, but 
even with that I think the weight is sometimes more than it was.

Q. The sugar is heavier and denser. A. Yes.
By Mr Fisher:

Q. Is that due to more moisture in the sugar ? A. I should imagine so, but it 
is very seldom that I handle the low grades of yellow ?

By Mr. Bain ( Wentworth) :
Q. That does not apply to the finer grades of sugar ? A. No, I have no fault 

to find with them whatever.-
Q. About the same bulk and weight as formerly ? A. The barrels are larger, 

but as far as the sugars which I handle in my business are concerned, 1 have no fault 
whatever to find with them.

Q. But the yellow grades are more wet or moist than formerly ? A. Yes, it 
sometimes requires considerable labor to get these heavier grades out of the cask. 
A purely retail man in the suburbs would have more occasion to grumble than what 
I have.

By Mr. Boyle:
Q. Was this low grade not manufactured" to meet requirements in the trade ? 

A. I could not say ; not to my knowledge. I require the finest sugars which I can 
get for my own trade.

By Mr. Bain. ( Wentworth,) :
Q. Do you remember an advance in the prices after the St. Lawrence Sugar 

Refinery was burned last year ? A. I do not recollect if there was an advance im­
mediately after the refinery was burnt down, but I know that there was an advance 
about that time.

Q. They quoted higher figures then ? A. If I remember rightly the prices 
were slightly higher.

Q About how much c A. I am not very positive, but if I recollect rightly I 
think I purchased in May, and shortly after there was a slight advance.

By Mr. Fisher :
Q. What advance ? A. I think I purchased one lot at the same price as previ­

ously, but shortly after that I paid an advance of one eighth of a cent per pound, as far 
as my recollection serves me.

By Mr. Guillet :
Q. Have you formed an idea as to what you think would be the best means of 

stopping these combinations ? A. Well, in regard to this question, to my mind the 
only means, whether it is in the power of Parliament to prohibit it at all, I think the 
simplest or shortest way is to make a reduction in the duty on refined sugars, as 
that would undoubtedly kill it in short order.

By Mr. Fisher :
Q. That would enable retailers to import when they wished to ? A. Yes, as far 

as the means taken to crush this combination, to do away with it, this gentleman has 
asked me my views. I think the only advisable way would be to reduce the tariff.

By Mr. Gui let ;
Q In your petition you express yourself—the petition of your association is 

that you believe the manufacture of refined sugar in this country has been a great 
advantage ? A. A proper protection being given, but if that protection is abused we 
always thought the only advisable means of having things right is to make a certain 
reduction, not to prohibit the refining of sugar in Canada, but make a sufficient re­
duction in the duty to enable other sugars to oome into Canada.

By Mr. Wood ( Westmoreland) :
Q. You say refiners don’t make any larger sales in consequence of this ? A. I 

should think not.
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Q. Do they get any advanced prices ? A. I may state that I think that our 
association saw that it did not benefit the sugar refinery in any way, that it did not 
sell more sugar or anything like that. We had the assurance of Mr. Drummond 
that it did not benefit the refinery and that he did not care if the combination termi­
nated to-morrow.

Q. They only wanted to get the advantage that the wholesale dealers set ? A. 
Precisely.

By Mr. Fisher :
Q. What object then do you think the refiners have in consenting to this 

arrangement ? A. I have no doubt that their object was to confine sales in as few 
hands as possible and sell in large lots.

Q. What is their object in confining their trade to a few hands ? A. They 
would have their output in as few hands as possible without supplying so many 
accounts probably all over the country.

Q. That is rather a trifling advantage I should think. Do you think that that 
Would be sufficient to induce the refiners to consent to an arrangement of this kind ? 
A- We thought so.

. Q. You do not think that the refiners get any advantage in any way ? A. We 
®aid so in our petition (Exhibit 12). We did not consider it would affect them in 
that way.

Q. It seems to me that the refiners would not consent to such an agreement 
68 this for that purpose alone ? A. That was the statement which Mr. Drummond 
tûade to us, that as far as he was concerned it did not affect him one bit.
. . Q- Could this agreement be carried on without the refiners at all ? A. Cer- 
tainly not.
,, Q. The refiners have it in their own hands to break the agreement any time 
hey choose then ? A. Precisely.

Q. If they did break the agreement the whole combination would fall to the 
ground ? A. Immediately.

Q. The wholesalers could not keep it up themselves at all ? A. No.
By the Chairman :

Q. Did Drummond say they had put any further pressure on them in reducing 
he number oi his customers ? Did he say they had put any further pressure on him 

at>out threatening to retire from the sugar business if he did not come to their 
erms ? a. He never stated so to us.

By Mr. Fisher :
Q. You were never aware of any threat being held out to the refiners by the 

wholesale trade ? A. No.
By the Chairman :

'<!• Do you know of any threats being held out by the wholesale grocer ? A. I 
‘h not personally know of any such thing, until I heard it here ; I did not know of 

any such thing. 7
By Mr. Fisher :

As [ understood you a few minutes ago it is in consequence of the fact that 
^,Cannot import that the whoiesaiers are able to control your trade? A. Pre-

ri’ 1t6 tariff prohibits almost entirely the importation of sugar.
0 If you were able to import this, the wholesale combination coull not carry

lts object ? A. Certainly, not at all. We would not be depending on them for 
uur supplies. 1

By the Chairman :
tnrrJ ■ would have to import it all, because there would be none of it manufac- 
suffioim Canada if there were no protective duty? A. We think there could be a

Ient protective duty without enabling them to create a monopoly.
By Mr. Boyle:

Purnn' ■ the c°mbination could be broken up in that way it would answer your 
ehonia evJU6t as well ? A. Certainly it would. We are desiroi

ia be Protected.
We are desirous that the industry

3-5
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Q. I think in the petition (Exhibit 12) set forth here, filed, it expresses the fact 
that you are in favor of a reasonable protection ? A. Yes.

Q. And that is the expression of your association ? A. Yes.
Q. When you say you think the lowering of the duty would be a remedy you 

speak for yourself and not for the association ? A. Yes, I speak for myself ; I was 
asked my opinion.

Q. Bo you know what protection is on sugar ? A. I know the duty on sugar.
Q. What is the duty on refined sugar ? A. I understand it was 35 per cent.
Q. Is it not a graduated scale on refined sugar ? A. I understand it is, I am 

not conversant.
Q. You know there is a duty on raw sugars that the refiners have to pay ? A.

Yes.
Q. Do you know what the difference is between the duty on refined and raw 

sugar ? A. I am not conversant with it.
Q. Are you aware that it is about 60 cents per 100 pounds ? A. I cannot say.

By Mr. Fisher :
Q. You spoke about importing and not being able to import, do you know what 

the duty charges would amount toon granulated sugar imported from Scotland ? 
A. I could not say, I have never imported any myself.

Q. I did not know but that you had examined the prices to see if you could im­
port ? A. I did not, I heard the price of importation on high graded sugars.

Q. High grade yellows—can you tell me the price ? A. I don’t remember at 
the present time.

By Mr. Landry :
Q. There is just one thing I would like to ask. You think the refiners them­

selves would not make any more profit by this arrangement ? A. We thought 
so at the time we made that petition.

Q. Well, the profits I understand you are limited ? A. I may state when we 
made that petition, we understood it was entirely owing to pressure of the Whole­
sale Grocers’ Guild that the refiners consented to enter into the arrangement, and we 
had the statement of Drummond that he did not value it at one cent.

Q. According to that the profits would go simply to the wholesale dealer ? A. 
Precisely.

Q. Their profit then, it occurs to me, would be not because of a higher price, but 
because of a larger market ? A. Because he was able to fix a certain fixed margin 
at which they would sell it, not on account of the higher price. They would have 
their certain fixed profit.

Q. Am I right in concluding that the wholesale dealers do not get a higher 
price but a more extended market ? A. Oh, they control the market—all retailers 
are compelled to purchase from them.

Q. As a matter of fact, after they have made their price of selling, do they raise 
the price themselves ? A. They raise the price on their profit as it were. There is 
a certain fixed profit which they get no matter what the rise or fall of sugar may be. 
That profit is theirs over the price they have to pay.

Q. I cannot understand if it does not make any difference that in the rise and 
fall of sugar that they always have the same prices ? A. They have the same profit 
all the time, this is fixed every week. The profits are always the same.

Q. Would it not be the same, or was it not the same previous to the existence of 
these combines ? A. There was a freer competition then. There was no certain 
fixed profit. We were able to buy sugar wherever we could buy it cheapest.

Q. Has it raised the profits, in your opinion ? A. Yes.
By Mr. Guillet :

Q. For the past year sugars have been advancing considerably ? A. Yes, 
during last year.

Q. If the wholesale trade withdrew from this arrangement you could frequently 
get sugars from them at less than the full advance ? A. Probably so.

Q. Whereas in this case you have to pay the full advance of a quarter of a cent 
above that Î A. Precisely, from week to week, as the prices run.
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Q. There is no chance for competition at all ? A. No.
Q. The public would got the benefit of that if there was no arrangement, as you 

■Would be able to sell lower by buying at less than the full advance ? A. Precisely.

John Robertson sworn.

By the Chairman :
Q. Where do you live ? A. Philip’s Square, Montreal.
Q. What is your business ? A. Grocer.
Q. Will you just state what you think is unjust as far as your trade is concerned. 

I understand you came here to state what you consider as an injustice ? A. I just 
start out by saying that I am a British subject and it is not according to anything 
that I ever knew of British law for a British subject to be boycotted or conspired 
Against. I am not a lawyer, and I may be wrong, but I interpret it as conspiracy 
tor one, two or three persons to conspire to defeat another. That is my interpreta­
tion of it. That is the way I view it.

By Mr. Landry :
Q. What we want is proof that this is done ? A. It is a simple case. Going on 

tlrther I claim as a British subject that my dollar is as good as your dollar. I might 
8^y that there is a great point of the objection. We have other combinations, but 
ts sugar combination is the worst combination of them all. I am not admitted at

I cannot buy from them. I suppose they call it in Ireland “ boycotting,” I 
don’t know what you call it here ; I call it conspiracy against. I may say that this 
18 a matter to which I take great exception. The injustice of the thing is that a

cannot buy owing to the position in which he is placed, even if he has the 
*d°ney to pay for everything. Certainly any refiner has a right to say to whom he 
8hall sell, provided a man has not got the money to put up. If I have ray money to 
Put up in a public establishment, as I claim sugar refineries are, protected by law, 

have a right to look to the law to protect us, and if I go there with my 8100 I 
cluim that my 8100 is just as good as that of any member of the guild. That pri­
vilege we have not got now. It is taken from us through the action of the guild and 
“he refiners. It takes two to make a bargain. It is all right for Drummond to say 
““at the refiners are not in the combination. There can be no combination without 
“hem. It i8 qnite clear that it takes two to make a bargain, and a bargain is made 
between thou! 1 wr. r«Tr rW-imAnt T have been in business in Montreal in the same

By Mr. Fisher
Q. You went to them and wanted to buy? A. ^

And they refused you on what ground ? A. ihoy 
Save me a quotation I could not buy at.
;*• Did you remonstrate ? A. Certainly 1 did.
:?• Did you find out why they charged you that price f 
“hey declined to answer me. I asked was it owing to

did not refuse me, but

the members of the guild,
I askei that question

and J' oecnned to answer me. 1 asKea was ■. ^*“6 ~ - •,,,
lhat answer they would not make. I knew the prices in the gui d.
'*■ Were you offered the guild list? A. Never.
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By Mr. McKay :
Q. Are you a wholesale merchant or a retail merchant ? I am wholesale when 

1 can.
Q. Eetail business ? A. Eetail business.
Q. You belong to the Eetail Association of Montreal ? A. Yes, sir, I might 

say that they asked me if I was a wholesaler. I have sold between 600 and 700 
barrels of sugar a year for the last 3 or 4 years. I have just got a list with me 
showing the prices I paid. Just to bring it stronger before you to show you the 
change that has taken place. In November, 1886,1 bought 75 barrels of granulated 
sugar, at $5.95, less 2£ per cent, or four months, which, you as business men will 
understand is a better bargain than to be obliged to pay cash. I might have four 
months if I wished or pay part cash ; we considered that better terms than strictly 
cash in 14 days. You cannot get four months now. This was bought outside but it 
was their sugar.

By the Chairman :
Q. I believe the time for sugar is two months ? A. They did not always give 

this to wholesale grocers.
Q. The wholesale grocers’ terms are usually sixty days ? A. It has been for one 

year or so.
Q. In Toronto it has been for some years ? A. It is in Montreal.

By Mr. Quillet :
Q. What about the price of the sugar. A. This is a list. This is day and date.
Q. That was 1886 ? A. That is 1st November, 1886, $5.95, less 2£ per cent, or 4 

months or 5. If cash was paid I get my discount 2nd November, 1886. This is a 
date that I bought a small lot for which I had to pay 6^ for granulated. So you see, 
then, that we had the difference in our favor when buying a large lot of sugar. I 
got 75 barrels at $5.95, but only buying 10 barrels I had to pay 6-^. Now, according 
to their own showing, the lowest rates for granulated-----

By the Chairman :
Q. What discount did you get on 10 barrels ? A. 2| per cent, in 14 days. The 

lowest rate was $5.85 net cash, that is, without 2J per cent. off.
By Mr. Quillet :

Q. What year was that ? A. 1887. You have the discount off of 5 cents which 
makes it even less.

By the Chairman :
Q. That reduced the price to $5.80 ? A. Yes, 17th February, 1887, That was 

the lowest time I think for sugar. About that, I am not exactly sure, I bought 50 
barrels at 6 cents ; 22nd February, 93 barrels (that is 5 days afterwards) I bought 
this at 6 cents on the same terms, 2| off, discount for cash in 14 days. Now, sugar 
in my opinion was a good stock then, I thought it advisable to buy more than I 
needed for immediate use and I bought that 143 barrels within 5 days. It proved 
that I was correct as sugar advanced in price considerably. On 1st June, 1887, I 
bought 100 barrels of granulated at 6J.

By the Chairman :
Q. When did the combination start? A. The combination went into existence 

about that time or a little before that,—about the 1st of May, this was after it.
Q. Then the price went up ? A. Well, I don’t think that was the reason for 

the price going up, I don’t want to be misunderstood on that point.
Q. It just happened so, though ? A. Yes, 1st June, 1887, I bought 100 barrels 

at six and a half cents. I think at that time the factory price was 6| cents, if it 
was not on that day it was on the day after ; I was one quarter under the factory- 
That was optional again in 4 months.

Q. How much did you buy that for ? A. 6J cents and 2£ per cent, on 4 months. 
What I want to prove is this : that this combination has been an actual loss to me, 
not only the loss of a quarter of a cent a pound and one per cent, discount, but the ad­
vantages it has taken from me of using my judgment. The experience I have had in 
buying sugar, when I thought it was best to do so, and buy small quantities when I
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did not think it best to buy a large quantity, is gone. Now we have t.o advantage 
of that kind.

By Mr. McKay:
Q. You can buy from the wholesale men ? A. Certainly.
Q. You have to pay their prices ? A. Yes, but formerly I gôt the advantage 

by buying in larger lots.
Q. You cannot get lower prices on 500 barrels than on 5 ? A. No.
Q. 500 barrels or 15 ? A. It is the same thing.

By Mr. Boyle :
Q. You would have the advantage of a rise in the market ? A. Yes, of course ; 

we are not prevented from buying more than 15 barrels if we desire to do so, but 
we cannot have any advantage except on the rise of the market. We had an ad­
vantage before by buying in large quantities.

By Mr. Landry:
Q. You do not get the same advantage as those in the guild ? A. No; and 

that is where I claim the injustice is ; my money is as good as theirs.
Q. Does that not apply to everything in trade ? A. No, sir.
Q. Do you retail people in other classes of goods, such as tea, and such articles, 

Dot insist that wholesale dealers do not sell retail ; that they must not sell retail ? 
A. I do not know whether they have any understanding, but if there is, they do 
not keep it. In other combinations that I know of they will admit you or anyone 
else who buys the quantity wholesale or retail. I can go to the manufacturers of 
starch, soap, baking powder, biscuits, Berger’s starch, candles, gin, whiskey and a 
groat many things in which there are combinations, and they are all open if 1 buy 
the quantity.

Q. The combination consists in buying a quantity ? A. Yes, they do not ex­
clude you or anyone else, if you buy the quantity. The only condition is that I 
shall not sell it less than the wholesale price ; that is, that I shall not sell it whole­
sale at less than their price.
m Q. That is, less than the price you buy it at? A. They have sliding prices. 
They fix the price. If you take 10 boxes of starch, you get one price, if you take 
25 boxes, you get another ; and 100 boxes, another. You must not sell lower than 
their lowest price. I have to buy 100 boxes of starch, But they do not question 
Die as to what 1 shall retail it at, but I must not wholesale it at less than their lowest 
price.

By Mr. Fisher: ,
. Q. If you were to bo allowed to enter this arrangement, you would not object

°it? a. I certainly would. ,, , ,
Q. Your objection to the arrangement is, that you are not allowed as a retailer 

to enier it? A. I am not allowed, but I object to it on principle. It is not good 
°r the wholesale men, or anyone else.

. Q. Tourljetlofwould be not because of the thing butTrvi« all to"but068- not ext®Dd to everybody ? A. It is worse than the others. 1 hoy are all bad,
” <Tif jon were allowed in, you would not object provided they would allow 

your neighbor in ? A They dictate at what I shall sell.

Ve to submit to, and which we cannot help.
... Q- ToÆtaf Seething like a combine when you agree not to .ell certain 
°mgs under a certain fimire ? A There are reasons for that. ,

Q. That is a fact though ? A Yes, but there are reasons I have not made 
*y fortune yet l am not nrenarcd to go out of business . Y ou cannot get the 
^ode unless^ou sign the£ cBination. & You cannot get thexr stuff, you must
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By Mr. Fisher :
Q. And agree to sell at certain prices ? A. They do not fix our retail prices, 

but we cannot sell wholesale below their figures.
By Mr. Landry :

Q, Does not that retail association of yours require on the part of wholesale 
dealers that they shall not sell at retail prices ? A. They have asked them, and 
remonstrated, but have not exacted it.

Q. In making this representation it is almost the same as exacting? A. I 
would pnt it in a different light. There was no idea of boycotting.

Q. You asked them, and they consented ? A. They possibly did, but I do not 
know that they have got it. I am not in a position to know that they have not.

By Mr. McKay :
Q. Would you patronize a man who went round and sold to your retail cus­

tomers ? A. I am not obliged to ; but I would not like it.
Q. Who suffers by that? Who suffers provided the wholesale man can sell at 

retail prices to the consumer ? A. I believe the consumer suffers in the long run, 
because the wholesale man makes far more profit. I have proven that it would be 
cheaper to buy from me. They go down and buy a box of tea, and are charged 15 
cts. a lb. more than I would have sold it to them for.

By Mr. Wood :
Q Do you approve of dividing the trade into wholesale and retail ? A. No, I 

believe in equal fair play for all, not boycotting any man. I believe it is not consis­
tent for a man who claims to be a wholesale man to go round and sell his goods 
retail. That is all 1 can say, I do not think it is any crime.

By Mr. Gilmor :
Q. The retail man would not patronize such a man ? A. No.

By the Chairman :
Q. You spoke about other articles when you named the different articles that 

were in combination in your trade. We had a witness here the other day who 
stated that there were only combinations in three articles outside of sugar. He was 
not in the sugar combination, and he stated that the only other combination that 
exists was in baking powder, matches and tobacco. These are the only ones he knew 
of.

Mr. Bain (Wentworth). He mentioned pickles, but he said he did not handle 
them.

The Chairman. We mentioned other articles, but he denied that he knew any­
thing about them. Ho said there was no combination.

Mr. Fisher. He said he was not in any other combination, but he would not 
deny that there was any such.

The Witness. Cook’s Friend Baking Powder is one, and now I am speaking of 
what I know ; there may be other baking powders in combination, but I do not know 
whether there are or not. Then there are matches. Tobacco I do not deal in. Then 
there is Nestlé’s Food, Berger’s starch, Crosse & Blackwell’s pickles. They do not 
carry all their lines through, they only take in pickles. Then there are biscuits 
of Canadian manufacture. All these biscuit men have fixed prices.

By Mr. Guillet.
Q. How long has the biscuit combination existed ? A. Two or three years.

By the Chairman :
Q. These are fixed prices that wholesale men have to sell them at? A. I be­

lieve these biscuit men have a combination among themselves. One will not sell 
you cheaper than another. They do not say, however, what you shall sell them at. 
If you buy their goods at 25 cents you can sell them at 20 or 21 or whatever you 
like. Then there is Brantford starch, and the soap makers I think have a combination. 
I do not know the facts, but I know you have to buy certain quantities—100 boxes, I 
believe—especially Queen’s Laundry bar. There are also different kinds of liquors, 
gin, rye whiskey and high wines.

Q. Do you import these ? A. Yes ; gin is imported.
Q. All wholesale men sell at the same prices ? A. Yes.
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By Mr. Guillet :
Q. Brandy ? A. No ; I do not know of any combination in brandy. Each 

maker stands on his merits. Gin is the only one among imported liquors.
By Mr. Fisher:

Q. Is there any in home made liquors? A. Yes ; rye whiskey and high wines.
Q. Beer? A. I do not know of any in beer.
Q In Goodernam’s rye whiskey there is no restriction as to the quantity to be 

purchased ? A. Yes ; I think so.
By the Chairman :

Q. 1 understood that Gooderham’s is sold in quantity at the same price : only 
the discount is different ? A. That comes to the same thing.

Q. What we want to understand is that these men, the wholesale grocers, have 
a fixed price for old rye, below whi- h none of them dare sell ? A. Yes.

By Mr. Bain ( Wentworth) :
Q. Is there any penalty ? A. That I cannot say. 1 am not in it.

By the Chairman :
Q. Who fixes the price ? A. I do not know.
Q. Men buying from Gooderham & Worts do not need to sign an agreement ?
Mr. Fraser.—We require to sign an agreement.
Mr. Robertson. —They will not sell you less than half a car, I think it is, of 

Whiskey.
By Mr. Fisher:

Q. You spoke of Crosse & Blackwell’s pickles, Berger’s starch and several other 
things, which are particular things manufactured by one firm, as I understand it? 
Now, does that firm of Crosse & Blackwell impose upon those who buy from them 
any particular conditions as to their sale ? For instance take Crosse & Blackwell’s 
pickles. If you buy their pickles you can only do so on the understanding that you 
sell them at oertain figures ? A. Yes ; or you cannot get them.

Q. But they combine among themseives to sell only to certain people? A. Not 
at all.

Q. These conditions which Crosse & Blackwell make are their own, and there is 
not an arrangement with any other ? A. Not that 1 know of.

Q. This is not the same arrangement as exists between the refiners and the 
Wholesale merchants ? A. No.

Q. Then Berger’s starch would be in the same list ? A. Yes.
Q. The other starch manufacturers you speak of are members of the starch com­

bination. Have they any agreement among themselves that you know of as to the 
prices at which they will sell ? A. I think they have.

Q. Have they any agreement with any body of wholesalers or other dealers as 
to who they shall sell to ? A. I think not. They will sell to anybody who will 
take the quantity.

Q. That is not an agreement in the nature of the sugar agreement? A. No, the 
sugar agreement is the worst of the lot.

<j. It is not only the worst in the fact of being more important, but it is in the 
nature of the agreement itself? A. Both ways it is worse. It is the great staple 
article, amounting to more than all the others put together. It is what everybody 
must have, poor people and all.

Q. There is a difference in the principle of the agreement itself? A. I think so.
Q. These others are simply an arrangement either by one individual, as Crosse 

® Blackwell, or an arrangement amongst a certain number of men amongst them- 
ti°lves in the same class of trade, but not with any other. That is to say, it is an 
arrangement among manufacturers whereby they agree amongst themselves to sell 
0,Jly at certain prices, but will sell to anybody who will buy the quantity ? A. Yes, 
aiiybody who will buy the quantity.
.. Q. But do not force thorn to sell at a certain price ? A. Yes, they do some­
times.

Q. But they will sell to anybody ? A. Yes, the consumer can buy if he likes.
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Q. The amount of the sale regulates the price ? A. Yes.
Q. In the sense of fixing the price they are the same as the sugar refiners? A. 

In that sense, as far as fixing the price.
Q. But when it comes to refusing to sell they do not carry it so far ? A. They 

will sell to anybody.
By Mr. Landry :

Q. But the consumer suffers the same, although the trade does not ? A. I do 
not say that.

By Mr. Boyle :
Q. You cannot sell retail less than you buy wholesale ? A. No.

By Mr. Bain ( Wentworth) :
Q. They limit you to sell at prices not below theirs, or at less than wholesale 

rate ? A. They give you a certain discount, the prices being the same in most cases. 
It is 6 per cent, off, or 10, according to the quantity, but you must not sell less than 
their original price. Take Cook’s Friend, the price is 82.40 a dozen to anybody and 
everybody, but they give to the man who takes the quantity a certain discount ; he 
must not, however, sell below $2.40.

By Mr. Fisher :
Q. There is no fixed advance ? A. No, but it cannot be sold for less than $2.40.

By Mr. Boyle :
Q. How much discount ? A. That would not be right to expose a man’s busi­

ness. It would not be right I think. It is not my own, and I would be interfering 
with another man’s business.

Q. You are interfering with the trade, because the profit is to the trade? A. 
If the Committee think I have to answer it, I will, but it is not a question you should 
force me to answer.

By Mr. Guillet :
Q. Has the price increased to the consumer ? A. Not at all.
Q. Are they not putting up a smaller parcel for a pound ? A. They are putting 

up a smaller parcel of Cook’s Friend, but do not say it is a pound.
Q. But in such a shape that it might be sold for a pound ? A. I think it is 12 

or 14 ounces.
Q. And might be sold to the consumer without his discovering it ? A. I never 

had those parcels in my shop.
By Mr. Landry :

Q. What is the penalty to anybody who sells under the wholesale prices ; can 
you gut any goods again ? A. At $2.40 they will sell to anybody.

Q. And you will get the discount? A. No, not unless you comply with their 
terms.

Q. If you refuse to do this ? A. They will not sell you again.
By Mr. McDougall :

Q. They give the same discount to all parties purchasing small quantities, 
whether a dealer or not ? A. I cannot answer that question. They are supposed 
to do so. I think they do.

By Mr. McKay :
Q. In this case the price fixed for you was $2.40, and if you go below that price 

and give the consumer the benefit of your discount, you are not allowed to do that ? 
A No.

Q. The penalty is you get no more of those goods ? A. No.
Q. The consumer is the sufferer in this deal ? A. Oh, no.
Q. You can give your consumers the benefit of the discount if you wished, could, 

you not ? A. The discount is not big enough to divide.
Q. You cannot do as you like ? A. You cannot sail it under $2.40.
Q. If you wanted to sell a customer some Cook’s Friend Baking Powder cheap 

for the purpose of getting his good will, you would like the privilege of doing it ? 
A. You are to follow the agreement.

Q. There is an agreement ? A. Yes.
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Q. You are not allowed to’treat your customers as you would like to do in 
some goods ? A. You are not allowed to sell it under the price.

By the Chairman : {ft
Q. There is no necessity for such an agreement, if I understand you, because 

they sell you high enough and you cannot afford to sell it at less ? A. Yes, you 
can buy it for $140 any place, but if you want to get the advantage of the discount, 
you must agree to sell it at not less than $2.40.

Q. The protection the public get is the competition of a dozen other members 
who claim, and the probability is, that they have as good an article ? A. Oh, yes.

By Mr. Fisher :
Q. I understand that in the question of starch the makers agree to sell at the 

same price ? A. The makers of Canadian starch. I think so.
Q, Biscuits, too ? A. The biscuit makers I think are the same ; the majority 

of them,
Q, Does their association bind you not to sell below a certain price ? A. I 

think not. All the biscuit manors’ association fix is the price at which they sell to 
retailers.

Q, They will sell to anybody ? A. Anybody,
Q. They are different from the starch makers and the sugar makers ? A. Yes.
Q. The question I wish to arrive at is whether this is a mere association or agree­

ment among themselves or not, or whether this is an association by which they coerce 
the retailers. It seems to me that this is a distinction between conspiracy and a trade 
agreement. In one case Mr. Robertson says the biscuit makers ag>ee among them­
selves that they will sell at a certain price but they do not coerce anybody in regard 
to his business, but the question is, do they only agree amongst themselves as to 
their business ? A, It is only some few staple articles in which we are coerced, with 
the others you can do what you like.

Q. In the starch agreement and the sugar agreement, as I understand, they 
individually agree among themselves that they will sell to you or anybody else at a 
certain price, but you in turn must sell at a certain price. Again, they not only 
arrange about their own business, but coerce you about your own business ? A. I 
take these to be about the terms.

Q. That is why I draw the distinction between trade arrangement and con­
spiracy ; the question is, what is the nature of the agreement between the manufac­
turers ? A. 1 cannot tell.

Q. You say you are pledged in one case ? A. I know my part of the agreement, 
but 1 have never seen a copy of the agreement amongst themselves.

By Mr. Quillet : .
Q. What would they do supposing an independent manufacturer went in ? A. 

I don’t know of any case of the kind. I did know of a case of the kind before this 
agreement existed, and they were cutting on the sale of these biscuits, and what we 
pay 6 cents for now, we got then for 4, and all other things equal, I believe.

Q. Do you think the biscuit agreement is practically an agreement the same as 
the others ? A. I don’t know. I know we did think, before the agreement we were 
selling too cheap then, or perhaps too dear now. I could not answer that question.

, Q. As a matter of fact are not the ingredients cheaper now than then . A. I 
think they are. 1 think flour is as cheap. The manufacturers said they were losing 
money then.

Q. WBheftheyS8old'you at 4 cents they were losing money they said ? A. I 
think so. There was a new factory started and there was one:ranmng; inPPP®8^1^' { 
to the other, and they were just running one another to death and^ genera 
opinion not only among the biscuit men, but among the grocers as well, was that the 
thing should ZeTan end, and there was an arrangement to pay one price for 
biscuits entered into.
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By Mr. Boyle :
Q. Crosse & Blackwell are English manufacturers ? A. Yes.
Q Are there no other standard manufacturers of pickles who sell in this 

country ? A. Yes.
By Mr. Quillet:

Q. Imported ? A. Yes.
By Mr. Boyle :

Q. There is one called Batty ? A. Yes, I did’nt know there was any combi­
nation on them.

Q. They have no agents in this country ? A. I don’t know, I did’nt deal with 
them at all.

Q. Might there not be an understanding between these manufacturers in England, 
as to how prices would be regulated in this country ? A. There might be. The 
document they give us to sign is simply that we shall not sell goods at less than a 
certain price.

Q. Was it Crosse & Blackwell’s agent who gave you this document to sign ? A. 
Yes ; it was Blackwell himself. He said he had made a trip to Canada to know why 
his goods were not selling as freely as they used to in this market, these recent years, 
and ne learned that the wholesale people would not keep them as they could make 
no profit on them, as all the retailers imported them themselves and there was so 
much competition that they would not keep them in stock, and he was forced to 
make this agreement to get them to take his goods, and the agent says that the sale 
has now increased. I don’t know how much and how they make a profit on them 
for selling them.

By Mr. Quillet :
Q. Other goods must have taken the place of Crosse & Blackwell’s pickles ? A. 

Oh, some of these others, Batty’s and other importations.
Q. Canadian pickles ? A. There are some few Canadian pickles. I haven’t 

seen any of any account.
By Mr. Boyle:

Q. It would be impossible for Crosse & Blackwell to make a corner on their

S'ckles without an arrangement with the other manufacturers ? A. You don’t know 
em if you take that view. Crosse & Blackwell are very independent people. The 

pickles are there and they are wanted.
By the Chairman :

Q. Their sale having been lessened, they came out to see what was the matter ? 
A. These pickles used to cost us $J.85 net, and they wore retailed around the 
country at 25 cents a bottle. You can quite understand that the wholesale men 
didn’t want to do anything in that class of goods.

By Mr. Wood ( Westmoreland) :
Q. I thiak you said some time ago you believed in perfect freedom in trade 

among the wholesalers and retailers? A. Yes.
Q. And if I understood you right in the case of the sugar refinery, for instance, 

you took the ground that any person that goes there with the money has a right to 
buy at the same price as any in the trade ? A. Yes.

Q. Do you lay down, then, as a principle, that a sugar refinery or any person in 
business has no right to select his customers ? A. He has a perfect right to select 
his customers as far as the question of getting pay for his goods goes.

Q. Yes as these customers go there with money, with cash, he has no right to 
select bis customers ? A. I think there is a great difference between a man in

frivate business and a general Joint Stock Company protected by the Government, 
think that we should have free trade at the latter. I think that makes a great 

difference with these.
Q. You think a private individual would have that right and the company 

would not have it? A. I think so. I think it was never the intention—if I may 
be allowed to say so—when the tariff was arranged for such a protection as it is now, 
that they were going to take the merchants of Canada by the throat and keep them 
in their power.
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Q. They cannot advance beyond the protection given them ? A. Ob, no. There 
is the whole secret. We don’t ask to bay from the other side. I think the tariff 
should be reduced.

Q Then you would import ? A. Yes.
Q, Then you would have to reduce below the point at which they could manu­

facture it ? A, I think not, sir. If they had’nt too much protection, we would not 
have this business. They have too much protection and they can share it.

Q. How much too much protection have they ? A. Just about three-eighths of 
J per cent. If that £ of a cent were off we would show them a little fun. We don’t 
believe in throwing our money away however. The duty on sugar now is about 62 
per cent., as near as I can figure it, but that is a pretty good duty to pay on sugar. 
That is not refined sugar either.

By Mr. Fisher :
Q, What is the duty on refined sugar ? A. I don’t know.
The Chairman—We are not discussing the policy of the Government about 

putting the duty on raw sugars.
By Mr. Wood : ■

Q. I might ask this question—I don’t know that there is any advantage in fol­
lowing out that point that we were just discussing, but that the same remedy would 
not apply to these other combinations that you speak of, would it ? A. They are 
not made in the country, many of them.

By Mr. Guillet:
Q. Matches ? A« Matches are not one man’s goods. If you don’t want Eddy’s 

matches, you can buy the others.
Q. Sugars, pickles and all these things you were speaking of? A. Pickles are 

only one man’s goods.
Q. Would you remedy the grievances you complain of by reducing the tariff? 

A. The grievances in this case are different. These are goods manufactured in this 
country and refined in this country.

By Mr. Landry :
Q. The remedy don’t apply ? A. I might bring them under it ; yes.
Q. You suggest the reduction of the duties as a remedy for the sugar combina­

tion, especially ? A. I don’t know that it is my place to suggest any such thing.
Q. That is your opinion that it would remedy it? A. Yes, if you increase the 

standard to 16.
Q. For that particularly, but not for the others? A. Increase the standard 

from the standard of 14 to 16, and reduce the tariff so there would be room to bring 
in a little lot once in a while.

Q. That would not be the general remedy to break the combination deal ? A. 
I don’t think so.

Q. It would simply apply to this particular case ? A. Yes.
Q. I want to follow out that idea a little further to get your ideas with regard 

to a man’s right or privilege to choose his own customers. Suppose this case : 
Suppose that the Montreal Sugar Refinery, for instance, or the Canada Sugar Refinery, 
found that one of their customers who was paying cash for sugar was selling it at 
cost or below cost, as a sacrifice article, an advertising medium, or something of that 
kind for his business, and if the refinery found that though selling for cash to that 
particular man, they were losing trade in other quarters, would that be good reason 
for the refinery refusing to sell him ? A. As to whether it would be a legal reason 
or not, I don’t know. I think it would be a good reason. I don’t think that is the 
position they take though.

Q. I was asking whether they would have the right in that case to exclude that 
man from their list of customers ? A. I should feel inclined to do it myself.

Q. That is if you had twenty wholesale customers and you found that one of 
them was cutting the prices and through that you were losing the trade of some of 
your customers, you would be very apt to cut him off, even if he did pay cash ? A. 
Yes.
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Q. What is your opinion with regard to the principle of cutting prices? Do 
you think the public (the consumer), in the long run, gets any benefit from that? 
A. Well, it is a very long question to answer that. There are a great many different 
circumstances. A man that pays 100 cents on the dollar and cuts prices, it is cer­
tainly a benefit to the consumer.

Q. That is, on that article, but that man, if he continues to do business, must 
make that good on something else ? A. Certainly he must or else he has got to 
compromise.

Q. So that really the consumer might get the temporary advantage in one 
particular instance, but on the whole do you think the consumer gets any advantage 
from that cutting of prices ? A. 1 don’t think so. And I would like to add to that, 
that it is not at all my view of doing business, cutting prices away down. I believe 
in a legitimate profit.

By Mr. Fisher :
Q. One man might be willing to make a smaller profit than another. He should 

have the right to do so if he chooses. That might be called cutting prices. One 
man might sell stilt closer than another man, and make a living profit? A. Yes, it 
is quite possible. It is quite possible for you .to do business and take 10 per cent., 
and I might make money out of the same business and do it at 7 per cent.

By the Chairman :
Q. Have you sold sugar at cost at any time? A. Yes, when the market went 

down.
By Mr. Fisher :

Q. Independent of the rise and fall of the market? A. No.
By Mr. Wood ( Westmoreland) :

Q. If a certain number of grocers then found one or two of their number cutting 
prices and in their opinion do what was not a wholesome and legitimate business, do 
you think it would be wrong for them to go together to the sugar refiner and say : 
“ We will take your whole production, provided you do not sell to these other men ? ' 
A. Yes. I don't think that this affects the case.

Q. Would you consider that an improper thing to do? A. I would consider 
that a man has to sell out all he has got, but I take exception to that in this case, 
because the sugar is for sale and at an advanced price we cannot buy it at. I can 
send to the refinery day after day and they sell, but the prices are so high that we 
cannot buy it. That is a different thing from being sold out of goods altogether. 
A man has a perfect right to sell out.

Q. Would you object to a certain number of grocers, if they found one of their 
number cutting prices and injuring the trade in their opinion, going to the refinery 
and saying : “ We will take all your sugar, provided you won’t sell any man outside 
except at a certain advance ?” A. I would not call that legitimate. That is a dif­
ferent thing from selling goods out altogether.

Q. These wholesale men buy the whole product of the refinery, don’t they ? A. 
I don’t think they io. They buy simply what they need.

Q. Then the refinery sells to men outside the guild ? A. Yes, if they will buy 
from them.

Q. You do not know that they do ? A. I think they can buy cheaper from the 
second men. 1 don’t think they do. I know that I can buy 10 or 15 barrels of 
sugar by getting an order on a refinery for it. The price of sugar is fixed. The 
wholesale men get the profit and they never see the sugar at all.

By Mr. Fisher :
Q. There are a number of men on that list who are mere jobbers of that kind, 

and they don’t handle the goods at all ? A. The guild ?
Q. Yes? A. Oh, yes, I suppose the most of them keep some sugar on hand.
Q, I presume, a good many just do a jobbing trade ? A. Any man in business 

would rather deal that way. He sells his sugar and gets his money, and he goes and 
pays for it in 14 days.
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Q. He does not keep a stock unless he thinks sugar will advance ? A. I don’t 
think they get any advantage now in buying a larger lot. The price is there, and 
you can take what you want.

Q. That is not in accordance with Mr. Sinclair’s evidence taken last night 7 
By Mr. Guillet :

Q. Mr. Sinclair said they would sell a large lot ? A. I do not know as to the 
internal arrangement of their office.

By Mr. Landry :
Q. How is it in your opinion that for several years the refiners sank so much 

money. I understood you a few moments ago to say that the protection enabled 
these people to control the markets, and make immense profits, but for a number of 
years they did not make these profits ? A. That is a hard question for me to answer, 
but everybody knows that the raw material kept going down until there was no 
bottom under it.
. Q. Then the protection did not enable them to manipulate 7 A. Any man who 
Hnportod sugar lost money. I lost money myself. It kept going down and down.

Q. The fact of their being able to make profits is not entirely the effect of pro­
tection ? A. Not entirely.

By Mr. Boyle :
Q. Are you what is generally known as a free trader in principle ; do you 

believe in any extent in protection to raise up home industry ? A. I do, or I should 
Hot have signed that petition.

Q. You said you thought the remedy was to reduce the protection on sugar ? 
A. Yes.

Q. Bo you know what protection the refiners have now ? A. There is J a cent 
a pound, and 5 per cent. It is on a sliding scale.

Q. The refiners have to pay a heavy duty on raw sugar ? A. Yes, for 
revenue purposes.

Q. The other protection consists of the difference between raw sugar and what 
you would have to pay on refined sugar if imported ? A. And what they make out

Q. I am told the average is about 2*60, and on the raw 1"H0 ? A. I cannot say 
as to that. I know I made up the duty that was paid on some raw sugar recently 
and it came to between 61 and 61£ per cent.

Q. Do you moan yellow sugar? A. It was under 14 Dutch standaid. It was a 
bright sample, and they had hard work to get it through.

By the Chairman : , . , , „A . ,
Q. What was the actual duty ? A. It was 1 cent a pound and 30 per cent., and 

per cent on the whole duty. . T ,
Q. What did it cost you in New York in bond ? A. 4-55 per cwt. I am only 

speaking from memory, it was 4-50 or 4 55 per cwt.
T Q. The duty would be 2 73 ? A. Yes, it costs nearly the same as granulated, 

is a stronger sugar, but the color is not there, and people will not have it.
Q. Thatfnoff^w sugar such as refiners would import ? A. No, they bring

Q6 ThaThas*no&effect on the duty which refiners would have to PayJ A. No 
not at all. I am only giving these figures out of my mind, they may be wrong, but 
be others I can vouch for.
. Q. W^woKette price ofBcgli.h or Scotch cgar laid dowoin Montreal? 
A- That is a matter of figures. Sugar fluctuates so much there, it is up and down.

0 not think it can be imported here. , , , bn.w the nrines at
i . Q* It could not to compete with the refiners ; but o y ^ ,, f ,

, ich it could be laid down ? A. It is
«now.

l tue lüuuotd , vuu vav j - - - - - - - -  — r ~ —
, is costing 7g to 7J cents. But really I do not
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By Mr. Gillmor :
Q. All sugar manufacturers here seem agreed as to how much they shall sell at ? 

A. Yes, 7£ cents with 2J per cent, discount.
By Mr. F<sher :

Q. It would range about £ cent higher than Canadian sugars ? A. Yes, more. 
The wholesale man’s price of granulated is 7 cents, less per cent, discount. I do 
not believe but that any sugar that is being brought in now costs more than that.

Mr. Guillet—Mr. Drummond said last night that the import price would be 
higher, and that the price was not up to the protection.

By Mr. Fisher :
Q. He said he regulated his prices below ? A. But the price of granulated to­

day is not as high as it was a month ago. It was 7f cents for the retail trade, and 
now it is 7 J cents. There is \ a cent off. I am not a sugar man, but I could not 
see the cause of its going up so much, nor can I see the reason for its coming down.

Q. This sugar arrangement could not be kept in force if it were not for the 
agreement of the refiners ? A. Of course not.

By Mr. Bain (Boulanges) -•
Q. Did you apply to other refiners ? A. Yes.
Q. And they would not sell you ? A. Only on the same terms. They are all 

the same. I have it from the agent of one of the others. I accused him of being in 
a combine, but he said : “It is no combine.” I said: “ What do you call it ? ” He 
said ; “ We agree to protect the guild.”

By the Chairman :
Q. Did he say what arrangement they had for making the prices uniform among 

the refiners ? A, That is their own business.
Mr. Guillet :

Q. It appears there is no extension of this guild to Nova Scotia, New Brumswick, 
or British Columbia ? A. No,

Q. Is it confined to Ontario and Quebec? A. I do not know.
Q. It must be as they have not entered into this combination? A, I do not 

really know.
Mr. Guillet—So that men down in New Brunswick and Nova Scotia can 

sell, while Ontario and Quebec are keeping up the prices.
By Mr. Gillmor :

Q, Have you ever made any application to the refiners of Moncton to purchase 
sugar ? A. I have.

Q. Do you believe they are a party to this arrangement ? A. They have an 
agent in Montreal, and he told me so himself.

By Mr. Fisher :
Q. Have you made application to the Nova Scotia refinery yourself ? A. Not 

personally.
Q, I understood you to say that in biscuits and starch they exact from every 

body an agreement not to sell at prices lower than theirs ? A. Not the biscuit 
makers, only the starch.

Q. You buy from the biscuit makers, and can sell at any price you like ? A. 
Any price we like, but the starch men ask that we shall not sell below their limit.

Q. In regard to liquors mentioned a few minutes ago, I think I understood you 
to say that in Walker’s whiskey there was an arrangement. Do you deal in liquors ? 
A. I do.

Q. Do you buy from Walker? A. I do from his agent.
Q. Are you obliged to sign an agreement that you will not sell below a certain 

price ? A, Yes, only in case lots. We can sell a bottle for what we like.
Q. Then Mr. Walker has an arrangement with wholesalers respecting the price 

at which they shall sell ? A. Yes, because you are obliged to sign an agreement 
before you can get the goods.

Q. Does he regulate the prices at which they are to sell ? A. Only wholesale. 
If we come in amongst the wholesalers, we have to sign their agreement, although 
we retailers are amongst the wholesale trade in a great many of these things.
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Q. Anybody who would not keep to that agreement could not get goods? A. 
No, he cannot get bis goods.

By Mr. Landry :
Q. Does that include liquors that are imported, as well as domestic ? A. Gin is in 

combination.
By Mr. Fisher :

Q. Is it a combination of importers ? A. No, of [the guild here. They import 
it through the agent. The agent acts here for them in most of these cases.

Q. Are there any rival agents ? A. I really do not know. There is only one 
agent, an I the others do not compete. It is not the same as sugar. Granulated 
sugar has the same quality, no matter what you call it. De Kuyper’s gin, or Van 
Houghton’s gin all stand on their merits.

Q. All those in the same trade would have an agreement in that way. What 
would bo the good of one or more people combining ? A. Nobody can get the 
goods unless they comply with the terms. They trade on thvir reputation.

Mr. Fisher.—De Kuyper’s gin has a reputation, and the man who wants that 
will not take anÿ‘other ; the same with Walker’s whiskey.

House of Commons, Ottawa, 16th March, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the Chair.
Walter Paul, retail grocer, Montreal, sworn.

By the Chairman :
Q. You are in the retail grocery business in Montreal ? A. Yes.
Q. Have you any particular grievance with reference to this sugar combination ? 

A. I think I have. Mr. Chairman and gentlemen, I am what I consider one of the 
largest retail grocers in Montreal. I handle a large quantity of sugar, being an 
extensive retailer, and have been a regular buyer from the refiners for the last 9 or 
10 years. I have constantly bought my sugar from the refiners and got it at the 
prices at which the refiners were selling it. I may here state that I was one of those 
who was honored by being put on the fist of sugar buyers of the combine, and there­
fore my rights were not interfered with until the month of December last. The
combine so far as it existed did not affect me in any way at all until I was very much
surprised when going to make a purchase at the Canada Sugar Refinery in the 
month of December, that the price of sugar was so much, net cash.

By Mr. Landry :
Q. By whom ? A. By a salesman in the sugar refinery. I had always believed 

that the terms of the sugar refinery were simply as to quantity.
By the Chairman : , _ , _ ,

Q. You were prepared to buy sugar the same as usual l A. i es, and 1 asked
the reason but he could give me no answer. He said my name was no longer on the 
list (Exhibit 1). He referred to our good friend Mr. Childs, who is here to-day. I went 
to Mr. Childs’ office but he was not in. I then went to the office of the Secretary of 
the Board of Trade of Montreal whose name was attached to the price list from week 
to week, to enquire of him the reason why my name had been struck off the list.

By Mr. Fisher : T
Q. Who was the Secretary of the Board of Trade ? A. Mr. George Had rill. I 

Wrote him that evening the following letter :—(Exhibit 21 A).
“Montreal, 23rdDecember, 1887.

“ George Hadrill, Esq.,
“ Secretary Montreal Board of Trade.

_ “ Dear Sir,-I was very much surprised to-day when calling at the office of the
Canada Sugar Refinery to learn that my name was no longer on the list of privileged 
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buyers of the Grocers’ Association. I called at your office immediately thereafter to 
learn the reason but you were not in. Would you be good enough (without delay) 
to inform me by whose authority and for what offence I am subjected to such treat­
ment without any notification whatever.

Your prompt attention will oblige
Yours truly,

WALTER PAUL.”
I received from Mr. Hadrill the following reply :—(Exhibit 21 B).

“Montreal, 23rd December, 1887.
“ Walter Paul, Esq., City :

Dear Sir,—In reply to yours of yesterday’s date inquiring the reason of the 
erasure of your name from the list of signers to the sugar agreement, permit me to 
assure you that it is for no reason particular to yourself, but simply in compliance 
with the terms of appended resolution of the Dominion Wholesale Grocers’ Guild 
which orders that the agreement be confined to strictly wholesale houses, acting un­
der which resolution the various grocero’ associations in the Dominion have re­
moved the names of all retailers from the sugar agreement.

I am, dear sir, yours truly
GEORGE BADRILL, Secretary.

He sent a copy of the resolution which is as follows :—(Exhibit 21 (?.).
“ Resolution adopted at a meeting of Dominion Wholesale Grocers’ Guild held at 

Kingston on 16th November, lb87.”
“ Resolved that the sugar combination be confined to strictly wholesale houses, 

and that local guilds be requested to erase from membership any retail house, being 
understood to mean any house selling direct to the consumer and that a new list be 
sent to refiners of those who are in the combination.”

I quite forget now, whether I had any occasion to buy sugar early in December 
or not, without referring to my books. At any rate, this resolution did not bear 
upon me until about that date, the 23rd December.

Q. You knew that your name was on the privileged list before ? A. I did.
Q. How did you get it there ? A. I was Secretary of the Retail Grocers’ As­

sociation and they came several times after me to get my name, I never went to get 
my name on the list.

Q. They came to you and you consented ? A. Yes.
By Mr. Fisher :

Q. When your name was put on the list were any conditions imposed upon 
you? A. The conditions were similar to those bearing upon all the members, but 
as those conditions were very easy I had no hesitation in allowing it to be put on 
the list.

Q. Did you sign the agreement ? (Exhibits 4 and 22.) A. I did sign the agree­
ment.

Q. The sugar agreement ? A, Yes.
Q, Did you subscribe to the Wholesale Grocers’ Association ? A. No, I am not 

a member of that association.
By the Chairman :

Q. Did you sign that agreement? A. Well, I could not say what agreement. 
Mr. Lightbound explained the agreement to me and said that the reason he had 
got my came was btcause he had understood that I had been a regular buyer from 
the refiners for such a long time that they wished my name to be put on as one of 
the regular customers.

By Mr. Landry :
Q. What were the particular advantages that you received ? Do you remem­

ber ? A. I was not getting any more advantages than I had been getting already, 
except that my rights were not to bo interfered with and I was permitted to buy my 
sugar just as usual.
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By Mr. Guillet :
Q. But your name is off the list now ? A. Yes. The loss in my business 

resulting from this sugar agreement will be nearly $1,000 a year, besides the very 
Unpleasant thing of being compelled to buy sugar where I do not want to.

By Mr. Bain ( Wentworth) :
Q. Did they send to you or notify you when they struck your name off the list?

A. No.
Q. They are in the habit of notifying parties ? A. They did not give any notice 

to me, at any rate. One of the members of the Montreal Guild called upon me and 
said he was sorry they had not sent me a notice. He said that they had taken my 
name off the list because it was very well understood that I was a retailer. I replied 
that it was so understood at the time that they put my name on the list; I was no 
more a retailer at one time than the other.

By Mr. Guillet :
Q Do you know whether the wholesalers sell direct to any large customers or 

not ? A. No, I cannot say. They have been remonstrated with for doing so 
hitherto, but I do not know that they do it now.

Q. Do they not supply sugar to the hotels, for instance ? A. I do not know, 
but I have reason to believe that strictly speaking the terms of this resolution are not 
being kept by members of the guild: “ The retail houses being understood to mean 
any house selling direct to the consumer.” I hold that the Windsor Hotel, the Grey 
Nunnery, the St. Lawrence Hall, the Turkish Bath, &c., and every place in fact 
Where a large number of boarders are kept, are consumers in the strict sense of the 
Word.

By Mr. Landry :
Q. Are they on the guild list ? A. No. I think proof could easily be got that 

they are buying direct from the guild. I do not care what price they pay, but it 
mterferes with my business.

Q. Have you any proof that any of these buy directly from the guild ? A. I 
8ay that these wholesale grocers are prohibited from selling direct to any consumer.

By Mr. McKay :
Q, But do they sell direct to these hotels and other large consumers ? A. I 

have reason to believe that they do.
Q. Do you know that they do ? A. That could be easily ascertained.

By Mr. Guillet :
Q. Do the guild sell direct to those who want sugar for refreshment saloons on 

the railways ? A. I do not know.
Q. But they buy largely for their supply between Montreal and Toronto do they 

Rot ? a. They may, I do not know.
Q. How about the steamboats ? A. I could not say.

By Mr. McKay :
Q. Do you know that they are doing this ? A, 1 have been told that they are.
Q. But you do not know, it is only hearsay ? A. Yes.

By Mr. Wood (Westmoreland) :
Q. Do I understand that you object to the wholesale people selling direct to 

he class of people that you refer to ? A. I say it is a direct violation ol their 
°Wn resolution.

Q. Do you object to that ? A. I certainly do. They are not keeping their 
°*R resolution.

^ By the Chairman : ,,
Q. They then became both wholesalers and retailers l A. They may say that 

they sell a large quantity but I have no objection to have the sa e established on the 
^?antity basis. I quite agree that the retailer should be able to purchase sugar 
?lrect from the refiners, provided that he ean buy a certain quantity at a time. I 
î?.ld that the refiners should be allowed to say that, “ we will sell to any party pro- 
Vlde<l that he will take so many barrels,” but I do object to be prohibited from buy-
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ing sugar from the refiners, no matter what quantity I may wish to purchase 
simply became I am a retailer.

By Mr. Wood ( Westmoreland) :
Q. Do you approve of the establishment of the general principle of dividing 

trade between the wholesale class and the retail class ? A. I am strongly in favor 
of freedom of business, of the survival of the fittest.

Q. Is it your grievance that you complain-of, that the arrangement exists be­
tween the wholesale grocers and the refiners, the arrangement which exists at the 
present time? A. I do not quite understand that question.

Q. Do you complain of the terms of this arrangement or do you think that no 
arrangement should exist ? A. I think that no arrangement should exist.

Q. No arrangement? A. None at all, unless on a quantity basis.
Q. You would approve then of a quantity basis ? A. Yes, but not one being 

called a wholesaler and another a retailer. I make bold to say that I handle more 
sugar myself as a retailer than a number of the so-called wholesalers.

Q. Then do you approve of grocers making an arrangement to govern their own 
business ? A. I cannot say that 1 do. Ido not believe in combinations or agreements 
of any kind. Of course, I am speaking from the refiner’s standpoint. If the wholsale 
grocers choose to say to the refiners “ you are not to sell to the retail grocers,” I 
think it is quite right that the wholesale grocers should be protected by all manufac­
turers, but 1 think at the same time, that the manufacturers should say to them that 
“ we will not sell to the retail grocers unless they take a certain quantity,” not 
because that the one is a wholesaler and the other a retailer, but because you can 
take a sufficient quantity at one time.

Q. You approve of an arrangement of that kind existing? A. Yes.
Q. And you assented to an arrangement of that kind when you first joined the 

guild ? A. Allhough I signed the agreement, it was simply because it did not 
interfere with my right and did not stop my buying sugar from the refiners. I have 
been taunted that I was on the guild list. There is not a man in the guild or notin 
the guild, in Montreal, that I suppose ever approved of it on principle. For my 
own part, I never approved of it.

Q. That arrangement did not interfere with your business, as I understand it? 
A. No, not while I was allowed to buy from the refiners. While my name was on 
the list I was placed just where I had always been.

Q. But the present arrangement is a loss to you personally ? A. Yes, I con­
sider that it.is a loss to me of nearly $1,000 a year, besides being obliged to buy sugar 
whether I like it or not.

Q. The loss does not come out of the consumer, but out of you ? A. Out of me.
Q. It does not affect the general consumer ? A. Not so much.

By Mr. McKay:
Q. You do not object to the principle of a large buyer getting a more favorable 

rate than a small buyer? A. I do not.
Q. You think that if a man can buy a large quantity at one time, he should get 

the advantage of a cheaper rate ? A. Yes; I do.
Q. And a man who only buys a small quantity should pay more? A. Yes. H 

he cannot buy a large quantity, the same as his neighbor, he should pay more. This 
has the effect of preventing unwholesome competition in the way of little corner 
groceries.

By the Chairman :
Q. You are not prevented from buying|sugar at the refinery. A. No • but I a03 

prevented from buying sugar on the privileged terms.
Q. On the privileged terms ? A. Yes.
Q. What are the terms? A. Those inside get 2J per cent, discount, whil0 

those outside pay one-quarter of a cent or one-eighth of a cent, I think it is noW> 
more and are allowed no discount.

Q. Those are the better terms ? A. Those are the better terms.
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Q. You say that makes a difference to you of $1,000 a year. What quantity of 
sugar do you sell in a year? A. My books will show. I know that my discounts 
are about'$70 to $80 per month, that is, on the basis of the difference of one-eighth 
of a cent. I think my book-keeper told me about $800. With a difference of one- 
quarter of a cent, it would amount to over $1,000 a year.

By Mr. Landry :
Q. How many barrels of sugar would that mean ? A. We get through pretty 

nearly 100 barrels a month.
Q. That would be about 1,200 barrels a year? A. My consumption of sugar is 

Very largely granulated.
Q. There is upwards of 80 cents per barrel of a difference ? A. X es.

By Mr. Bain (Soulanges) :
Q. Were you not one of a deputation that called on the wholesale grocers and 

Asked them to come to some arrangement ? A. When I was a member ot the retail 
Association I was asked to give a sort of weight to a deputation which waited on the 
wholesale grocers. The Retail Grocers’ Association of Montreal made complaint
that wholesale people were selling caddies of tea-----

The Chairman.—Please answer the question.
Witness.—I was one of a deputation.

Mr. McKay ;
Q. That objected to wholesale merchants selling to customers which 1 believe 

ï'Uey were in the habit of doing? A. Yes, they did. 1, individually, did not ob­
ject but was asked to form one of a deputation that waited on them.

By the Chairman : „ . T
, Q. You have to pay a higher price for your sugar now, have you not r A. 1
have to pay the same price as anyone else outside of the guild.

^Q. At a higher price than the privileged class ? A. Yes; three-eighths of a cent

Q. Do you sell at the same price or do you advance the price ? A. 1 sell at the
eAtoe price. ,
. „ Q- That $1,000 comes out of you individually does it? A. les; out of me 
lndividually.
^ Q- Do your customers lose anything on this? A. The price of sugar is cut 

Uch that the customers do not lose very much.
Q- But the loss is divided between you and the customers ? A.
Q. You part and the customers the other part ? A. les.

But do you think that it does either you or the customers any good 
thls combination in existence ? A. Oh, no ; it does harm to us both.

Q- It does harm to them ? A. Yes.

RM. I consider it a very great mistake that tne 
^cement with the wholesalers at all. , i .nlH Vie included

tk: You named a lot of people, a while ago, you onS ( moan t0 Bay
thaVikKOlat*on 88 t181"1’68 who ought not to be allowei o 7 1 j whole-
saW he8e institutions were still buying from the wholesale houses, and

h were not following the terms of this agreement. ,, . j
the ^>on t ion think that, reading this strictly, the n sellino- dir
coL?embershiP. that is of the men in the wholesale business selling

toer8 ? A. I consider that the Grey Nunnery in 
Jj1 L&fx&T *

to»k^ You complain that wholesalers who soli to , reBOiuti0n.
a. Y„. The, ,h„ld f t ?,y th., ?0„ had

UaiH +L * WlBh to ask one or two questions. 1 unders y y es.
tho refiners a higher price than those within the g

so

to have
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Q. Are you aware that when you wore in the guild the price at which you sold 
was limited by the agreement (tixhibit 4)—when you signed that sugar agreement 
you were bound as to the prices at which you should sell ? A. Tes, 1 was bound to 
the prices in this resolution, but it was very easily cut by the retailers.

Q. That part didn’t interfere ? A. I had no difficulty as far as signing that 
agreement goes. L didn’t care to sell sugar by the pound at a lower price than the 
guild would sell 15 Darrels.

Q. Your being within the agreement didn’t make any difference as to the price 
at which your customers got their sugar ? A. No, unless they took it by the barrel.

Q. If you did that you did live up to that agreement ? A. I was obliged to be 
careful not to sell a barrel of sugar cheaper than the agreement.

Q. Or higher ? A. I didn’t understand anything of the kind, the charge could 
be as high as you like. I thought it was a strange thing that I should have been 
cut off that list without any notice. I understood that anyone cut off the guild had 
to be given two months’ notice, but I was cut off without two minutes’ notice.

Q. That guild is practically an arbitrary association,—they decide who shall 
get certain privileges and who shall not ? A. They dictate to the refiners.

Q. Suppose the refiners were to refuse to agree to that, where would the harm 
come to the refiners you speak of ? A. If they refuse to agree to the guild’s terms, 
I do not see that any possible harm could come to the refiners. The refiners can sell 
their sugar, it is simply a question of distribution. The whole guild could not be 
kept together unless the refiners were a party to it.

Q. The refiners have it in their power at any time to break up that guild ? A» 
They can break up that guild to-morrow morning by saying, “ we will sell to whom 
we like.”

Q. Can you give me any reason why these refiners keep in that guild? A. I 
don’t think that they have any profit. I cannot.

The Chairman. We have been asking that of others, but they could not possibly 
have any knowledge of it.

Mr. Fisher, He applied to the refinery to give him sugar on the same terms he 
got it at when he was in the guild, and it was refused to him.

Q. The reason given to you that you could not get that sugar was that you are 
no longer on the list? A. Yes.

Q. The price lists that were supplied were signed by Mr. Hadrill, Secretary of 
the Board of Trade in Montreal. Did he sign this officially as Secretary of the 
Board of Trade. A. The wholesale grocers’office was the Board of Trade.

Q. Do you know whether there is any connection between the wholesale grocers 
and the Board of Trade of Montreal ? A. They are affiliated.

Q. The Secretary of the Board of Trade is also Secretary of the Wholesale 
Grocers’ Association ? A. I don’t think he is. He does not say so in bis circular, 
it is sent from the offices of the Board of Trade.

By Mr. Bain (Soulanges) :
Q. What profit do yon consider the wholesale grocers make off the retailers on 

white and yellow sugars ? A. I have no knowledge. I know there is a profit cer­
tainly of one-qcarter of a cent clear to them. What extra profit they clear I have 
no means of knowing and have no right to inquire.

By Mr. Guillet :
Q. There is a difference in the discount ? A. Yes ; they get and give 1£.

By Mr. Bain ( Wentworth) :
Q. Are you a member of the Bétail Association or Guild ? A. No, I was, but 

am not now.
By Air. Fisher :

Q. Are you obliged to get your sugar from one refinery? A. There is only 
one refinery there now.

Q. Did you see whether you could get it any lower at Moncton ? A. I enquired 
of the agent at Montreal, and the prices wore the same. Of course you cannot buy 
anything less than a carload. The fact is, that early in the season when one of our
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refineries was destroyed by fire you were obliged to take from the Canada Sugar 
Refinery Company wbat sugar you could get. They were glad just to give every 
person only as much sugar as would keep him going.

Q. What quantity makes up a carload ? A. I think about 80 barrels.
By Mr. Boyle :

Q. You think it a grievance that the wholesale trade shall sell direct to any con­
sumer ? A, I think it is not fair, but I have no personal complaint. I know my 
customers have told me that they could get their tea wholesale, and I have told them 
that I could sell it to them as cheap as they could get it wholesale. One likes to be 
above complaining of the way any other one does bis business. A large number of 
retailers however have complained.

Q. You think it wrong that the wholesale trade should sell 1o large consumers? 
A, In ordinary business I do not think so, I would not.

Q. Why should not the wholesale association have the same privilege of selling 
to large consumers that the refiners had of selling to large retailers ? A. They 
should not do a thing and then say I must not do it.

By the Chairman :
Q. That is a dispute between tbe grocers’ guild and the retailers’ with which 

the committee has nothing to do. He claims they have excluded him and left in 
persons who are doing the same thing? A. I think that resolution is framed in 
such a way as not to show its true meaning. They are violating it and do not know 
it, Hotels are consumers, just as much so as a wife and family.

By Mr. Wood:
Q. But I understand that yon are not a member of the Retail Grocers’ Association ? 

A. I was, but I am not now. I could not attend their meetings and have not 
been there for some time.

Q. Did you join voluntarily ? A. I did not see what good they done, and my 
time was so precious I could not attend any of their meetings.

Q. I have been requested to ask you whether you were one of a deputation who 
went to the Wholesale Grocers’ Guild and protested against them ? A. I was there, 
as I answered to another gentleman. I was asked to go but it was not at my own 
suggestion.

Q. Of course you considered you have no more right to make any suggestion to 
regulate their trade than you say they have to regulate yours ? A. I do not think 
I have.

By Mr. McKay :
Q. You spoke about the difficulty in getting sugar at the time of the St. Law­

rence refinery fire. Do you know it to be a fact, that there was a difficulty in the 
refinery supplying sugar ? A. I knew that the refinery was doing its best to fill all 
orders. I was neverrefused sugar, but I want to say that if a man bad wanted 100 
barrels and a stipulation had been made that he would not take any less than 100 
barrels, it would have been impossible for the Canada Sugar Refinery Company to 
have filled his order.

Q. What is your complaint in that connection ? A. I have no complaint; but 1 
said we were all obliged to buy from one refinery, and we had to bear with it.

Q. They supplied you with all you wanted? A. Yes; bui sup; osing the quan­
tity had been 50 barrels, and that no one would have been allowed to take loss, he 
°ould not have got 50 barrels. , . , ,, ,

Q. That is your own trouble then? A. No. I say the refiners should be 
flowed to sell to anybody they think fit, but I do not think they have the right to 
have a list handed to them by the Wholesale Grocers’ Guild who say to them, “ you 
toust sell to these men on special terms;” particularly, as I am told that this resolu­
tion did not emanate from Montreal but came from Ontario, from Toronto, and it 
was very natural for me to object to members of the Toronto Guild putting their 
*oot on my neck.
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George Childs sworn.
By the Chairman :

Q. What is your name ? A. George Childs.
Q. Residence ? A. Montreal.
Q. Occupation ? A. Grocer.
Q. Are you a member of the Wholesale Grocers’ Association of Montreal ? A.

I am, sir.
Q. Have you made an arrangement with the sugar refiners as to the sale of 

sugar? A. Mr. Chairman, if yon allow me to say this: Byway of preface, there 
are several members ot the guild here, and I have been asked to make a general 
statement, and I think it would save time if you would hear my statement and what 
they would say would be but a repetition of what I would say, and I wish to lay the 
whole circumstances and facts. I think you could get at the facts quicker in this 
than by examining a dozen witnesses. It gives me great pleasure to be present this 
morning for this reason : I think no question of commerce has been so disgraced or 
so unfairly treated in the papers as this in reference to the sugar question, and when 
the question came up that this Committee had been appointed I thought that is the 
proper thing to do. Get all the facts on both sides and if the guild are engaged in 
any illegal act, why, we should like to know it. Our object was to protect ourselves 
against losses. We are charged wiih being a secret society.

Q. I think that is pretty wide of the object for which this Committee has been 
called? A. As a matter of fact we have been charged with being robbers, highway 
ones, pickpockets and blackmailers and other complimentary names; but I may say 
without any reference to the guild itself that up to about I8ti3 the wholesale grocery 
business had really become demoralized by the cutting of prices.

Q. Are you referring to Montreal ? A. Iam referring to Montreal and the 
who e Province of Ontario.

Q Bo you know of any wholesale grocer in Toronto who became bankrupt in all 
those years ? A. 1 am not prepared to say.

Q. Could you name one. You say the whole business was demoralized, now 
could you name one in Toronto ? A. I cannot, but in a general way business had 
become demoralized and unprofitable. Therefore we organized for the purpose of 
protecting ourselves ; if I am allowed to read the preamble of our Guild constitution 
it will perhaps explain. The preamble is this “ The necessity for cooperation and 
the benefits of reciprocal exchange of opinion,” &c. (Exhibit 7.)

Q. I must proieèt against the general organization of the Wholesale Grocers’ 
Association being gone into; we are not enquiring into that at all. It is simply the 
sugar agreement ? A. The public and the papers have.

Q. Hot the formation of the Wholesale Grocers’ Association for legitimate pur­
poses. It is that they have gone beyond that, and this sugar agreement embodies the 
particulars of the charge that has been made. We are not enquiring as to the forma­
tion of an association for legitimate purposes.

Mr. Wo id (Westmoreland).—I think we ought to have some knowledge of what 
the character of the association is.

The Chaibman.—Let him put in the constitution
Mr. McKay. — We had some witnesses before this Committee who came tooppose 

the so-called combine between the wholesale grocers and refiners. They were not 
checked in any way. They stood there and went on with their evidence until they 
were through and no objections were made. I think this Committee was formed for 
getting evidence on both sides.

The Chairman.—This is no evidence.
Mr. McKay.—I think we should treat both sides fairly. I have listened to the, 

statements on the other side and am prepared to sit here and listen to the other also.
The Chairman.—You seem to have forgotten the unanimous decision of this 

Committee to-day. We are confining ourselves strictly to the question. Mr. Childs 
has gone beyond, in his statements, any gentlemen who has been before the Com­
mittee. He is going into a general dissertation of the Grocers’ Association.
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Mr. Childs.—I think I am the first who has appeared before you from the 
Wholesale Grocers’ Association.

The Chairman.—Mr. Childs will confine himself as much as possible to the ques­
tion that is up.

Mr. Childs. —We merely claim in justice that our case may be placed fairly 
before you, and if you will allow me to proceed you will get through quicker.

As regards the arrangement, I may say that the organization was not for the 
purpose of advancing the prices, but regulating thorn. For instance, the trade had 
got into the way of selling goods at iO days, 3 per cent. off. Then this three per 
eent. off sometimes amounted to as much as the profit and generally made the trade 
unprofitable. There was need of this arrangement in the interest of the consumer. 
The result has been that it has established a better feeling and everything has been 
Working more in harmony since the petty jealousies existing have been largely 
removed, a much more harmonious feeling has prevailed, the trade is now better,and 
in fact, we now aim to conduct the business on business principles. Business was 
not conducted on business principles before. Lightbound, who was really the prime 
plover in this agitation against the sugar agreement, was one of the prime movers 
*U the formation of this guild. I was going to say, sir, I did not wish to use names, 
but inasmuch as Lightbound has made charges against the sugar arrangement, I 
think it is but fair that I should notice him here. He was one of the founders of 
the association. In fact he was our most active member of the organization. In 
looking over the minutes, I find he moved more minutes, and entered more largely 
!Uto the discussion of the affairs of the association than any other member ; 1 find on 
Referring to the minutes of 17th December, 1883, that Mr. Lightbound moved that 
d is desirable to form an association, on the preamble submitted of which I have 
read a portion On 7th January, 1884, the preamble, constitution and resolutions 
(Exhibit 7) were adopted, one or two of which have been given to show that the 
society was a secret one. In fact, that resolution is a dead letter. It has never been 
acted upon nor has a single member of the association ever been expelled for any 
cause whatever, no such case has ever come up before the association. Mr. Light- 
bound moved—

The Chairman—He is not on trial here to-day. -t.
WiTNEss-He is attacking things in the newspapers. I notice that some of the 

f “«omen who came here claimed the right of British subjects. 1 *m a British 
subject. Lightbound was appointed one of a committee that called upon the whole- 
8ale jobbers and urged them to join the association. On September 30th he was 
^Pointed one of a committee to wait on the tobacco manufacturers asking them to 
b* prices. Ho was asked if he objected to the tobacco combination and he said 

yes.” He had agreed to these terms. Lightbound was appointed one of a com-

W0|Bd suffer.
0 Jy Mr. Bain {Wentworth). 1885, no, that was 4th February,

Li„h u f -Kingston to form a local guild a.nd , t he objected to anything
iMheboUn<lWilhdreW ,r0m the a880el*tlon*“ for personal reasons, not referring to 
bu ■ 6 c°mbmation or any of its rules, but for p not bo proper to intro-
duvn’k88 but for personal reasons which, o" course, l .q which was at
thi, hor"- Mr. Lightbound signed the tobacco agr 0n 6th’May, 1884, he
si»nL eîr19 a pound advance for the Province of 1 t of Toronto.

gned tobacco agreement at 4 cents advance for all points east
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By. Mr Guillet:
Q. Wbat was the first advance? A. Three cents. On the 22nd November, 

1885, Mr. Lightbound was a delegate from the Montreal guild—in Ontario it is 
called the association, and in Montreal, it is called the guild. These are the names 
but the organizations are the same. We are all one body, and united ; I wish to lay 
this statement before yon. We do not wish to conceal anything, but give you the 
whole facts and evidence. Mr. Lightbound was a delegate from Montreal at the 
annual meeting in Toronto, on 22nd November, 1885. At that meeting Lightbound 
seconded a motion asking Mr. McLaren to fix the selling price on the Cook’s Friend 
baking powder. I notice in his examination Mr. Lightbound says he was forced 
into it, Mr. Lightbound was the first member of the association who moved a reso­
lution asking Mr. McLaren to fix the price.

By Mr, Fisher :
Q. Do you mean the price at which he should sell to members of the guild, or 

the price at which he should sell to retailers ? A. I mean the price at which we are 
bound to sell to the retailer. At the same meeting in Toronto Lightbound moved a 
resolution appointing a committee to wait on the Edwardsburg Starch Company, 
asking them to fix a price on their manufactures in the same way. Now, this is all 
I have to say as far as the guild is concerned.

By Mr. Fisher ;
Q. I suppose these resolutions in regard to this were not the only ones Light- 

bound moved there, but other ones similar were moved ? There were other ones 
bearing in the same direction? A. Yes, in the same direction but I thought they 
would be the most interesting.

By Mr. Landry;
Q. C..n you give us a list of articles or goods for which you have regulated 

the prices by resolutions in your guild? A. I may say, sir, that in reference to 
sugar and tobacco, they are the only two articles.

Q. I thought there were resolutions about other things? A. No, the manu­
facturers fixed the prices.

Q. i mean the prices you should sell groceries to your customers? A. Matches, 
pickles, baking powder and starch (an English starch); there is no combination on 
Canadian starch that I am aware of.

By Mr. Bain ( Wentworth) :
Q. Eice? A. No, noton rice.

By Mr McKay :
Q. There is no combination fixing the price on Edwardsburg starch ? A. No, 

sir, they never succeeded.
By the Chairman ;

Q. What is the advance on the price of tobacco? A. Four cents.
Q. Started at three cents ? A. Yes.
Q. Four suits better? A. I can explain the way it suits better.
Q. Nevermind? A. I would rather that the advance of three cents was put upon 

tobacco. The duty was 12 cents a pound. That duty was placed at 20 cents a pound.
By Mr. Landry :

Q. Could you give us a list of the articles or goods that the guild or guilds have 
regulated the prices for their customers? A. There are veiy few, sir.

Q. Can you give it ? A. All that I know of is tobacco, Cook’s Friend baking 
powder and sugar ; they are the only articles that the guild fixes the prices of; that 
is, really, tobacco and sugar, they are the only two.

Q. You say these are the only two that you have fixed the prices of to your 
customer-? A. Oh, no.

Q. Was the purport of that resolution that was moved as to the sale of baking 
powders, was’nt that to fix the price between yourselves and your customers? A- 
The object was to fix the prices that we might obtain a profit.

Q. Was’nt that to fix the prices for your customers ? A, Yes.
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Q. Then there is the article of baking powder as well as the two you have 
named ? A. Well you see the manufacturer—

Q. 1 am speaking of yourselves as a guild, I would like to know the articles on 
which you have fixed the prices between yourselves and your customers. If I 
understand it, on these two articles you fixed the prices yourselves, on your cus­
tomers ? A. Yes.

Q. These prices were fixed, based upon the prices that you would receive from 
the manufacturers, yourselves? A. Yes.

Q. You are at liberty when you ascertained the current price from the refiners 
to fix whatever price you liked to sell to customers ? A. Yes.

Q. .Regarding the sugar refiner and the manufacturer of tobacco when you ob­
tained the price at which you could get it from these people, did’ntyou fix your own 
profits that you should make in selling to customers? A. The arrangement we 
made was that we were to sell at one quarter advance or 4 cents.

By Mr. Bain ( Wentworth) :
Q. If Mr. Childs would kindly continue those resolutions down through the last 

12 months, as the^-e have all been moved 2 years ago and backward.
By Mr. Landry :

Q. This state of facts seems to exist, that refiners are to sell to members of the 
guild at certain price ? A. We are privileged to sell to members of the guild at 
any price we please.

Q. It is not established to my satisfaction, whether this is by an understanding 
between the guild and xhe manufacturers, based on thé profits of the manufacturers 
or not. Some witnesses think the manufacturers make no profit, but as I understand 
it, when you have ascertained the prices from the refiners, then you, as a guild, fix 
the prices at which sugar is to be sold to your customers ? A. No.

Q, See this: “ The scale of prices is to be based on the prices of refiners in 
Montreal ?” A. That is the selling prices based on the prices of refiners to certain 
members.

manufacturers?

Q. When you have ascertained what the prices are on the part of the refiners, 
then you make the prices for your customers ? A. We make a certain advance on 
the refiners’ prices, and when they decline we make a reduction.

Q. You are confined by an understanding between yourselves and the refiners 
to a certain standard? A. Yes.

Q. What is that standard ? A. If you will allow me to go on further; I want 
to defend our position as a guild first.

By Mr. Guillet : ,
Q. Does that same rule apply to the products of the tobacco 

Are you at liberty to place a profit on them or is it by an arrangement with the 
manufacturers that your profits are regulated ? A. The guild fixes an advance of 4 
cents. J y o .

Q. There is no arrangement with the manufacturer in that case ? A. There is 
»o positive arrangement. There has been a good deal of correspondence, but the 
manufacturer has never committed himself as to whethei he worn or 

Q. You sometimes sell tobacco in bond ? A. Y<ms, some imes.
Q. Is the advance 4 cents per pound then ? A. Yes. ,
Q. Does that not affect the amount of capital înves e . *

8el1 in bond, I do not remember ever having sold any in bond, but the question of 
filing in bond has been introduced here. The prices hero of an advance of 4 cents 
18 based on the duty. In bond then it would be different.

By Mr. Boyle : . . v
Q- You sayan attempt was made to fix prices . A. a

T Q. On what articles ? Was there anything besides bntThe mem-
The matter came up for discussion on a suggestion by Mr Dd> but
bers did not agree to it 1 do not know of anything else but starch.
m Q. WereS manufacturers approached with a view of effecting an arrange­
nt of this sort? A. Yes.
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Q. What manufacturers ? A. Well, we approached the Edwardsburgh and we 
approached the Hamilton, that is The British American Company. The only diffi­
culty about arriving at an arrangement was that one manufacturer was willing to 
fix prices, but the other was not.

By the Chairman :
Q. Now, what is your statement?. A. It is well known that sugar is a weak 

spot in the grocery trade. For years the cutting has been such that it has under­
mined the capital of those engaged in the business. Up to the early part of 1887, 
the losses from competition were so great that most of the wholesale trade would 
have been quite willing to have given up the article of sugar. I may say that the 
question of a profit on granulated sugar was discussed for several years but nothing 
satisfactory could be arrived at. There seem to be localities where some would have 
advantages over others. The matter was discussed in Toronto at a meeting 
of the Dominion Guild, and the conclusion was come to sell like this. The 
loss on sugar and especially on granulated sugar, because there is more of it 
used than other grades, was so great that it would be better for the wholesale trade 
to abandon the sale of sugar, as under the present tariff they were placed in such a 
position that they could not import any. They were merely acting as brokers for 
the manufacturers without getting any commission and guaranteeing all bad debts. 
I may say here if the refiners have to take the distribution of their own sugars into 
their own hands they would be obliged to advance the price. They could not possi­
bly sell them at present figures. It costs the merchant to distribute his sugar 
throughout the country 2\ to" 3 per cent. The refiner in sending out his agent to 
sell to the retailers could not do it in my opinion less than 5 per cent, and this 5 
per cent, that grocers are said to be getting now would have to bo added to the 
refiners’ prices. I think the trade is so linked together that the wholesale grocers 
are the natural distributors of the sugar as they sell it with other goods. We there­
fore camo to the conclusion to offer to the manufacturers that they should supply 
the retail trade; in fact we called a meeting in Montreal at which representatives of 
the three refineries were present and said you can take the trade.

Q. When was that ? A. On the 20th of April, 1837. The refiners objected 
and said they did not like to do so. We said if you cannot do that the next thing is 
to disoriminate one quarter of a cent between the wholesale and the small buyer, or 
those who were not in the wholesale guild. This quarter of a cent was only on 
granulated sugar. We did not ask any advance on yellow. Now there are 2 
barrels of yellow sold for one of granulated, so that it was like a quarter of a cent 
advance on one barrel out of three.

By Mr. Fisher :
Q. Before that you had no arrangement with the refiners as to the prices to be 

sold at ? A. Previous to that sugar bought at 6 cents was sold 5‘90 or 5-95 or at 
any prices they liked ; but it is evident that if sugar was being sold at a loss the 
price had to be made up in some other way.

By Mr. Bain ( Wentworth) :
Q. In saying you bought at ti cents was that at a discount off ? A. That would 

be with the discount off, but when sold at 6 cents to the consumer it was sold at 60 
days. I may say that the difficulty in the city was that if a retailer bought sugar 
from the refinery he would be obliged to carry it from his store, as it is now we pay 
7 cents from the refinery to the wholesale house and five cents to the railway. That 
makes 12 cents. The cartage comes out of our profits.

By the Chairman :
Q. Who pays the cartage outward ? A. The railroads.
Q. Tnen the one who received it paid the cartage ? A. Yes; of course. I mean 

in the city it costs 12 cents.
By Mr. Landry :

Q. That is single barrels ? A. It would cost the same for five barrels. It would 
cost twenty cents for a single barrel. For instance when we draw a lot of five 
-barrels it would be 35 cents for the lot. In the meantime, sometime in August, I
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think, a large quantity of sugar being brought in, it interfered with the arrange­
ment with the refiners.

Q. Imported sugar ? A. Yes ; and was being sold; and I may say that the 
gentleman who undertook to undersell those in the sugar agreement, was very cau­
tious. They usually would sell at 2§ cents per 100 lbs. less. I know, in our own 
case, we sold a small quantity to a gentleman, and he immediately came back and 
cancelled it, because one of these parties had sold him at 2£ cents per 1< 0 lbs. less.
I was unavoidably out of the city when the meeting was held with the refiners in 
December; but an arrangement was made that sugar should be supplied to those not 
in the combination and pay one-eighth of acent per lb. more than those who were in it.

Q. Were all the refiners represented ? A. All but the St. Lawrence, which is not 
working. Not having any sugar to supply, nor expecting to have for some time 
they did not feel disposed to go. They were in the arrangement previously.

Q. The Maritime Province refiners were represented? A. Yes sir. I may 
say that all along it seems to have been taken for granted that the grocers were the 
only ones in this sugar agreement, but it is not so. There are quite a number who 
are not grocers who are in this agreement. For instance the wholesale coftfectioners 
who use sugar in their manufactories, they are also on the same terms as the 
wholesale grocers.

By Mr. Quillet:
Q. Are their names on that list? A. Yes, and I may say further that some 

grocery firms who do not sell sugar at all for the simple reason that it is an unprofit­
able business. To show how it works, a gentleman who was connected with one of our 
largest grocery firms in Montreal retired from business sometime ago, and he stated 
recently that the year he left business he had sold $150,000 worth of sugar and he 
made the calculation that he lost on that $5,000. That was of course the loss of 
distributing, and interest one way and another.

By the Chairman :
Q. Had sugar gone down in price ? A. No; but simply that they had sold sugar 

at such a low price that it did not pay the cost of distributing and other costs con­
nected with the establishment.

By Mr. Quillet:
Q. As a matter of fact sugar had not been declining? A. No.

By the Chairman :
Q. What year was that in ? A. Two or three years ago. But there has been 

such wild and exaggerated statements published in the newspapers that the grocers 
have been making one and two per cent, that the majority of consumers imagine that 
they are all coining money. I may say that quite recently a lady at an evening 
meeting with her friend declared that during the past month her expenses had 
increased $8.50, and she said she was sure it was all owing to the sugar combine. 
The gentleman who told the story is not a grocer himself, but he said that struck 
him as rather an extraordinary thing, and ho asked the lady how much sugar she 
had used in the month. She said they had been making preserves, and she thought 
they had used about hO pounds, and he came to the conclusion that the extra cost to 
her had been more like 80 cents than $8.50. I think some consumers do not appear 
to have any appreciation or idea of it at all. Now, I notice that Mr. Matthewson, a 
gentleman for whom I have a very great esteem, and one whom I would not like to 
say anything against, a gentleman who is full of good works, and who would not 
state anything that he did not believe to be true. But Mr. Matthewson stated that 
sugars were never higher nor the quality never poorer than at the present time. 
Well, I have got a statement to show that sugar has been as high as 10 cents per 
pound.

Q. Mr. Matthewson did not make that statement? A. I took the evidence from 
the papers. Well, sir, I wish also to say this : Mr. Lightbound makes this state­
ment, that he had no objection to the guild or any combination of merchants making 
Rn arrangement for themselves. But Mr. Lightbound knows very well that if you 
have 100 merchants, and 95 or 96 are in the combine, and 3 or 4 remain outside of

i
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such combination, it is utterly impossible to carry it on, as those 3 or 4 who remain 
outside will issue circulars all over the country and endeavor to get the sympathy 
of the public and lake away their trade. You may say in answer to that, that if the 
sale of sugar is not profitable why not let them have it. We would be willing to let 
them have it, but the trouble is that we could not do our business without the sugar. 
If they could take the sugar and allow us the other business we would let them do 
so, but we cannot do it. I have, gentlemen, in conclusion, to say that I think the 
present arrangement is the best in the interests of the refiner and of the grocer. It 
establishes a sugar business and it is on a fair and equitable bads for all concerned, 
and I do not think that if the refiners had to distribute the sugar themselves that 
they would like it any better.

By Mr. Bain ( Wentworth) :
Q. What is the present arrangement? A. The advance to those not on the 

sugar list is one eighth for granulated and they also lose the two and a-half per cent, 
discount which is given to members of the guild.

Q. Dçes that apply to all grades ? A. Yes.
Q To whites and yellows ? A. The previous arrangement only referred to the 

granulated, but I think the arrangement refers to both now.
By the Chairman :

Q. Those outside the guild lose the two and a-half per cent, discount and pay 
one-eighth of a cent per pound more than those in the guild ? A. Yes.

By Mr. Bain ( Wentworth):
Q. There was a statement made here that the final arrangement with the com­

bine was that in addition to the restrictions as to price that the guild had required 
that the refiners were not to sell granulated except by requiring the parties pur­
chasing to take two barrels of yelloiv to one of granulated, provided he was not a 
member of the guild ? A. That was discussed freely at the meeting of the guild, 
and after the meeting broke up I was under the impression that such was the 
arrangement, but I have understood since that it was not enforced.

Q. Not formally placed on the books? A. I may say that there is no record on 
the books in writing between the sugar refiners and the guild. It is merely a ver­
bal arrangement.

By the Chairman :
Q. What was the advance charged to those outside the guild ? A. A quarter 

of a cent per pound on 15 barrels and three-eighths of acent on less than 15 barrels.
Q. What other advantage have you ? Have you any other advantage ? A. I 

do not think so.
Q. How much discount do you get ? A. Two and one half per cent, discount.
Q. And how much do you give? A. One and one half per cent.
Q. The same date, 60 days? A. Yes.
Q. Do you call that no advantage ? A. I do not think so. 12 cents on the

barrel and the other expenses which absorb the difference of one per cent.
Q. Two and one half per cent, you get and one and one half per cent, you give?

Yôs •
By Mr. Guitlet :

Q. Do you not frequently leave the sugar you purchase stored at the refinery 
and order it shipped from there ? A. We have not done so, but I understand some 
do.

By the Chairman :
Q. Who pays the freight on sugars sent outside of the city? A. The Grand 

Trunk included their bill of lading to the place which it is going .to.
By Mr. McKay :

Q. To all places ? A. Yes.
Q. Is there no place in the west at which it is allowed to pay the freight to 

their customers ? A. Yes, at competing points. I may say, gentlemen, that the 
whole sugar arrangement has been fixed so as to be equitable to all parts of the 
country. Montreal cannot sell at a less price than Toronto. I think that the great
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prejudice that has arisen in the public mind in reference to this combination has 
been largely connected with the sugar trust in New York. I regard that trust as a 
dangerous combine which regulates not only the quantity manufactured, but also 
regulates the prices at which it shall be purchased. There is no relation whatever 
between our arrangement and the American trust as there is thought to be. Ours 
is simply an arrangement whereby the grocers are protected to the extent of J of a 
cent, and if the grocers dropped the distribution of the sugar, the refiners would 
have to raise their prices.

By the Chairman :
Q. Perhaps somebody else would go in and distribute it for them? Have you 

made any bargain with the refiners in this arrangement, or what is the bargain you 
have made with the refiners, if you have made any ? A. Of what nature ?

Q Have you made any contract with the refiners by which they are to assist you 
in getting your profit? A. The only arrangement is the one I have mentioned.

Q. They agree to sell only to these persons on your list. That is the first 
agreement ? A. Yes.

Q. They agree further that to all those outside of the list there shall be an ad­
vance of one-eighth of a cent per pound ? A. Yes.

Q. Have you a separate understanding with each refinery, or is there somebody 
representing all the refiners with whom you made this agreement? A. They re­
presented all the refiners in making this agreement

Q Have you made a separate arrangement with each refiner ? A. No.
Q. Well is there someone representing someone individually or did they all come 

together? A. Yes.
Q. And met your guild ? A. They met a deputation of the guild ?
Q. Was there any written agreement ? A. No, sir.
Q. Just a verbal understanding with the refiners? A. Yes. In reference to 

the retailers on the sugar list I may say there are several names on it here in the 
retail trade. For instance Mr. Paul’s name was on it. He was asked, I do not know 
why, but someone asked him to put it in. His name was the only one out oi the 
retail trade that was on the list, and some of the others in the retail trade felt that 
they were not fairly treated. They claimed that either they should be placed on the 
same footing to buy as the wholesale dealers, or else that those in the retail business 
should be removed from the list. A special objection was made by the trade to Mr. 
Raul’s name being on the list. They argued that while wo kept Mr. Paul’s name on the 
list we were doim1, them an injustice, and a deputation from the Hotail Grocers Asso­
ciation waited upon us saying that they understood that some of the members in the 
wholesale guild had been in the habit of selling to consumers. Further than that they 
brought a document around for us to sign, and stated that the wholesale grocers who 
Would not sign would be boycotted if they did not agree to it. laat was rather an 
^dignified way to be approached, but in discussing the matter in the gu.ld we said 
that as a matter of justice to the retail trade, the wholesale trade should not sell direct 
to the consumers, and that the retailers had just cause of complaint against having

members of their organization on the sugar combine, as it is called and_ after 
discussing the matter at Kingston we came to the conclusion that it wouldbe tetter 
Î®. separate the wholesale from the retail trade. I think the relail£"J®*™

'fh the present arrangement, because they all get their sugar a P

It has been complained that the wholesale grocers sell dir et l'rvfu 'and 
“rimers, such as the Windsor Hotel, the St. Lawrence Hall, the Hotel D.eu and 
?£hers. Are you aware whether that is the case or not ? A. I may say first oi all,

I advocated strongly in the guild, that as a matter of justice to the retai trade 
We should not do so, I myself have refused to sell even to my own brother-in-law.

w Î Sifts tz XSZ&L - ■£> ft* tfV-.£r
b ^ no evidence of such a thing being done, as far as Ikn ■ 
era of the guild have assured me that they do not sell to consumers direct.
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Q. How does the association make out the list which they supply to the re­
finers? A. A good rule has been adopted, and that is, that all who shall sign the 
agreement and who are doing simply a wholesale business, if a firm comes forward 
who are simply doing a wholesale business we admit them at once.

Q. Is there no other condition except that they are doing a wholesale trade ? 
A, Yes ; ihat they will not sell at less than £ of a cent advance.

Q. Your guild maintains an absolute control over the list, and say what names 
shall go on the list and what names shall not go on the list? A. We do.

Q. You supply that list regularly to the refiners ? A. Yes.
Q. From whom you buy? A. Yes.
Q. And you consider that according to your agreement the refiners are only to 

sell to those whose names are on the list ? A. We do.
Q. Have the refiners no voice in the question of who shall be upon that list, and 

who shall not ? Do you not recognize any suggestions on the part of the refiners at 
all ? A. Well, while we have had the control, some of the names have been put on 
at the suggestion of the refiners. The refiners might say that some merchants were 
old customers of theirs, and they would therefore like to have their names on the 
list, and we put those names on at their desire.

Q. You do it out of deference to the refiners? A. Yes, the sugar agreement is 
entirely outside of the guild. Some gentlemen who are in the sugar agreement are 
not in the guild at all.

Q. But they are on the list? A. Yes.
Q. The refiners then have a voice in the names that are on the list ? A. Cer­

tainly. If the refiners say that they had a good customer we would be obliged to 
put the name on at once. We have no arbitrary control as to that.

Q You do not absolutely control the list then ? A. No, but if a retailer, we 
should ask it to be removed. It is merely a verbal understanding.

Q. It is a mere verbal understanding which the refiners are at liberty to break 
at any time to the wholesale grocers ? A. That I am not certain.

Q. The only combination you are aware of, is, that every man buying on that 
list shall only sell at the advance agreed upon ? A. That is the only combination, 
sir.

By Mr. Guillet :
Q. You were present at this meeting at which there was a discussion as to the 

propriety of insisting upon the sale of ^ barrels of yellow sugar to one of white to 
members outside the combination ? A. Yes.

Q. You understood that that was agreed upon ? A. Oh, yes ; I might say that 
the meeting really broke up without doing anything. That was a meeting of the 
guild and the refiners.

By the Chairman :
Q. Was Drummond present at that meeting ? A. Yes.

By Mr. Guillet :
Q. You were in the habit of doing these things by resolution ? A. No, I made 

inquiries since and I found that that was never put in force.
Q. We were informed by one witness that Drummond had these terms demanded 

of him ? A. Not as far as I know.
By the Chairman:

Q. Who proposed this arrangement between the refiners and the wholesalers? 
A. The wholesalers proposed it.

Q. Was it very long before it was accepted by the refiners ? A. Yes.
(i How long, some years ? A. I could not say from memory, after a couple of 

years, 1 suppose.
Q. Three or four years, or two or three years ? A. Perhaps a couple of years.
Q. You had been urging this on ? A. Yes.
Q. They had refused ? A. They had refused.
Q. Up to this time, up to last April ? A. Yes, up to last April.
Q. They had refused to give in ? A. They had refused.
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Q. Have you induced them to give in ? Have they consented ? A. They said 
they had looked the matter over and had gone into it and it was an injustice to the 
trade that such arrangement should be made.

Q. What arguments did you adduce in addition to that you have already stated ? 
A. None.

Q. Did you say it would he necessary to go out of the sugar business. A. I 
think that I have already ment oned that at the meeting at the Windsor Hotel we 
made that proposal that they might take the distribution of it into their own hands.

By Mr. Guillet :
Q. That settled the matter ? A. Yes.

By the Chairman :
Q. You gave them to understand that your decision was that they might take 

the distribution of sugar into their own hands ? A. We were quite willing that they 
should do so.

Q. That is taking them by the throat, saying that they have to sell their own 
sugar or consent to your offer ? A. I have yet to learn that a statement of that kind 
is taking anyone by the throat.

By Mr. McKay (Hamilton) :
Q. You intimated to them that if the wholesalers were not allowed to make a 

reasonable profit they could sell the sugars themselves ï A. I do not think there is 
any laws to compel the public to throw away money.

By Mr. Fisher :
Q. Then as I understand it this agreement between your guild and the refiners 

dees not bind the refiners ? A. Not at all, sir.
Q. The refiners are doing this work entirely voluntarily ? A. Yes, I understand 

it is to their interest to do so.
Q. Before they made this agreement with you were you able to fix the price of 

sugar ? A. No, sir, the customers fixed the price.
Q. The difference between the agreement then and now is, you are enabled to 

fix the prices; before that, the customers fixed the prices ? A. Yes.
Q. By means of competition between the various members of your trade A.

Yes.
Q. Another point. I understand that there is a weekly arrangement as to the 

Prices at which you get your sugars, and, consequently, at which you sell them? 
A, Yes.-

Q Who fixes that price? A. I am in charge of that department. It occurs in 
this way, I might say for this reason : I am right on the spot every Friday evening. 
*ye simply go to the refinery and ask their price, and if it is one-eighth, then one- 
eighth is at once telegraphed to all the guilds that this is the price for the week. 
It during the week the prices advance or decline any, no notice is taken of it, 
because if a change occurs in the middle of a week we could not reach them during 
the week, but, if an advance of a quarter of a cent or a decline takes place, we 
telegraph the guild that the price has advanced or declined.

Q. Only on Friday this is done. On Friday evening you arc given a price of 
seven cents. Suppose on Tuesday sugars decline one half cent, you could not 

then lower your selling price? A. Oh yes, we would. If it on-y declined one- 
e,ghth of a cent we would not. If it declined one-quarter of a cent we would.
. Q. You are only allowed to alter your price if the difference amounts to a quar­
ts of a cent? A. Yes. , ... , .
_ Q- The standard fixed on Friday evening, is that not absolute for the whole 

? A. The standard fixed is just taking the starting point, hor instance, the 
enners although they give you that price, they are quite at liberty to sell at a less 

Price or higher. They don’t bind themselves to anything at all.
By the Chairman :

Q* They give you notice ? A. Yes.
By Mr, FisJisr •

^Qs Q- That price does not bind your selling prices either, that fixed price ? A. Oh,
’ 3—-7
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Q. You say that that price may vary within a week. Take the instance I gave, 
1 cents a pound on Friday evening, and supposing it was now advanced to dur­
ing the week, what do you sell your sugar at ? A. We sell it at 7J.

Q. This is an agreement to advance between you and the refiners ? A. If we 
pay seven, we sell it in lots of 15 barrels at say, seven and a quarter and in lesser 
lots we sell it at seven and three-eighths.

Q. Taking 15 barrels it is seven and a quarter ? A. Yes.
Q. Supposing on Monday the price of sugar at the refinery was changed and it 

became seven and a quarter ? A. Of course we would change our price at once 
and advance it one-quarter.

By the Chairman :
Q. Supposing it became one eighth less ? A. We don’t alter the price at all.
Q. If it advances one-eighth during the week do you change your price ? A. No.
Q. Can you not advance the price if it is advanced one-eighth ? A. I know of no 

standing order to do so. We would have to send it to all our guilds and we could 
not do that in that time.

Q. You are not permitted to advance if you aro able to send it ? A. We are 
not permitted.

Q. Is there anything to prevent from doing it except the physical obstacle ? 
A. The physical obstacle I mean.

Q. Of reaching your travellers ? A. Of course, if the price advanced or declined 
one-quarter of a cent. For instance recently the wholesale trade were selling sugar 
one-quarter a cent. less.

Q. Supposing the price was seven cents fixed on Saturday and they fixed the 
price at seven and one-eighth on Monday, can you telegraph your travellers to advance 
the price one-eighth ? A. No.

By Mr. Fisher :
Q. Is that price fixed by the refiners ? A. Yes.
Q. Have all the companies the same price ? A. Yes, for that purpose they seem 

to unite, but you can buy sometimes cheaper from one than from the other.
Q. Then the refiners agree personally to fix the same price ? A. Yes. It 

would be just as well to do so as it was only a nominal thing.
By Mr. Me Kay ;

Q. How does Scotch and English sugar compare with Canadian granulated in 
quality ? A. I consider Scotch and English sugar as a rule inferior to Canadian. 
There is some English sugar made which is pretty good.

Q. The other witnesses are not very clear about that? A. I prefer Canadian. 
I have examined the samples and I like Canadian sugar.

By Mr. Landry :
Q. You have no prices in the Maritime Provinces at all, in the guild ? A. No.
Q. Do you know whether those who purchase direct from the refineries in the 

Maritime Provinces purchase at this advance price or whatever price they agree 
upon ? A. I don’t know anything about it; my impression is they should have the 
prices they agree upon.

By Mr. Wood ( Westmoreland) :
Q. I simply want to ask Mr. Childs’ opinion as to the quality of the sugar now 

compared with what it was before this arrangement was entered into. Is there any 
difference in reference to yellow sugar ? A. I don’t think there is.

Q. It was stated they were very much poorer ? A. I think all proper yellows 
are just the same as they were, but there has been a strong demand for cheap sugar 
and the refiners have been making something to meet that demand which is of course 
heavy and syrupy. Now that remark only applies to the low priced sugar.

By Mr. Gillmor:
Q. I was going to ask if the wholesale merchants of the Maritime Provinces 

belong to the guild ? A. No, sir.
Q. If they don’t can they approach the refiners quite independently of your 

arrangement with the guild ? A. I think so ; as long as they don’t sell sugar i»
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Quebec and Ontario it don’t affect them, at all. You asked if all the refiners fixed 
one price. When the arrangement was entered into there was this understanding that 
there was no difference in the price. We should take their different prices and take 
an average as the basis on which wo would establish an advance.

Q. For instance, the refiners give three prices? A. We would take these three 
prices and average it, and take that as a basis.

Q. Were they ever equal ? A. When the guild was first formed.
Q. If you don’t get the prices from all the refiners, what do you generally take 

as a basis? A. We manage it in this way, we get the price of the Canada and the 
price of the St. Lawrence and see whether or not they differ.

By Mr. Bain ( Wentworth) :
Q. Who do you get the prices from, as a matter of fact ; do you get them from 

Drummond ? A. We don’t get it from Drummond personally, but we get the ruling 
priae.

Q. On Friday night, for instance, do you get more than the quotation from the 
Canada refinery ? A. No, we take that as a basis.

Q. Generally as a basis ? A. Yes, once a week. We wrote to the other refiners 
and they said they agreed to establish their prices on the basis of the Canada Sugar 
Refinery.

By Mr. Quillet :
Q. Did you say that Mr. Paul was the only name struck off the list of the Mon­

treal members of the guild ? A. No, sir, I didn’t say that.
Q. Do you know hew many there were struck off ? A. I think there were 

about 11.
Q. I have heard it stated that the retailers made a strong objection to the gufcd 

arrangement with the refiners on the ground that Mr. Paul was not notified ? A. 
There were three names only, and the other two, both their names were on the list, 
and the other firm struck off were persons who did a retail business, but who 
claimed that they did a jobbing business. I might say when Mr. Paul was cut off 
he should have been notified. He was’nt notified, but he should have been.

Q. He was jobbing was’nt he, too, Mr. Paul ? A. Well, Mr. Paul knows best. 
I cannot say. I know he is doing a first-class Montreal business and making money.

Mr. Paul . The question has been asked here to-day, was’nt I one of the depu­
tation who waited on the Wholesale Grocers’ Association in regard to some con­
sumers. Childs has stated here that the boycott document was brought round to 
the Wholesale Grocers’ Association. I was’nt a party to that. At the time I attend­
ed the meeting, there was no talk of any such document whatever, and if any docu­
ment was handed round to be signed by the Wholesale Grocers’ Association, I had 
Do knowledge of it.

Witness. I believe Mr. Paul had nothing to do with it.

W. B. Matthewson sworn.
By Mr. Quillet :

Q. Are you aware that your father stated to the committee that on offering to 
Purchase white sugar from the Canada Sugar Refining Company he was told that he 
Would require to purchase two barrels of yellow to every one of white in addition to 
Paying one-eighth of a cent more than those in the guild and losing the discount ? A. 
5» was told by Mr. Buchanan in the presence of a witness that he would have to 
Pay one-eighth of a cent over the price of granulated and that he would have to take 
tWo barrels of vflllnw for nne of crranulated.

'<* cy whom 7 A. Mr. üncnanaa, au onipjo ^ -—y-
Q. Is not Mr. Sinclair the salesman? A, Yes; but I do not know whether he 

was present or not. I would say that I believe Mr. Childs states that that was
Withdrawn because I do not suppose they could get anyone to approve of it.

r\ xr tnlrt xmn r A I no not.UoCiUlBO JL UU 11UU BUUUUDV --------O " f O A T
Q. You know nothing of this except what your father told you? A. I do not.

3—7i
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By Mr. McKay :
Q, Were yon ever a member of the guild? A. No.
Q. Did you ever apply for membership ? A. No.
Q. Wpro you very anxious to join it ? A. No,

By Mr. Guillet :
Q. Do you know of any other cases or were you ever yourself negotiating for 

the purchase of sugar in which mention was made of extra prices and the quantity 
to be taken of each kind ? A. I paid the Canada Sugar .Refining Company an extra 
quarter of a cent.

Q. Upon how many barrels? A. 900 barrels.
Q. When did your father tell you this ? A. Immediately after he came back 

from the refinery and he was told the same by Mr. Childs, Chairman of the Whole­
sale Grocers’ Association.

By Mr. Landry :
Q. Do you belong to any association whereby you fix prices ? A. I belong to 

no association.
Q. In opposition to this association is there anything you desire to inform the 

Committee ? A. I think in our particular case that it is a very grave thing, because 
it is not altogether the amount of money that is actually lost on every barrel of 
sugar bought from the refinery but the large amount of money that we are obliged 
to pay in advance or import the sugar from foreign countries* Daring the month 
of July and August (I cannot prove it of course, but I have strong evidence to that 
effect) a secret meeting was held by this guild in Montreal where they advanced the 
price of sugar § a cent.

Mr. McKay—Is this evidence?. I think not.
Mr. Landry—1 think he should have authorized someone to ask tho question 

but it would not be evidence about such a meeting.
By Mr. Wood ( Westmoreland) :

Q. Did you ever express yourself in favor of entering a combination in granu­
lated sugar 1 A. I never expressed a wish to enter any combination in granulated 
sugar whereby I could deprive any man from getting sugar at the same price I could 
get it at myself. I would not enter into any combination but I would enter into an 
agreement with any body of men to sell goods at a fair living profit of advance, but 
I would cot agree to prevent other people from getting goods from the refinery or 
any other manufactory because they refused to go in with me.

Q. Because he refused to charge the same advance ? A. Because he refused to 
agree with me. I would not enter into an agreement whereby I could prevent any 
other party from getting goods.

Q. Before the formation of this sugar agreement did you ask a member of the 
Montreal Wholesale Grocers’ Association if they were going to get this granulated 
sugar business fixed and when ? A. I did not.

Q. How do you get your baking powder ? A. On an agreement.
Q. You do not call that a combination. How do you get your matches ? A* 

Some of them on an agreement and others we get in the ordinary way.
Q. You have signed that agreement whatever it is ? A. We have not signed it ; 

we have verbally agreed to it.

E»gar A. Wills—A statement.
Before I address you or be examined as the Secretary of the Dominion Grocers’ 

Guild I wish to place in your hands the affidavit of the Canadian Association of 
jobbers in American watches, showing that the resolution with reference to Mr. 
Stark’s particular injunction was passed before that injunction was placed in my 
hands. I also wish to place in your hands a letter which the officers of the associ­
ation think an extraordinary document to receive. I simply have to say that at that 
meeting the president of the association and vice-president and treasurer were pre­
sent. r



SUGAR AND GROCERIES. 101

By the Chairman :
Q. I think you are going a little too fast. We have nothing to do with any 

letter which Mr. Stark may have written to you. You had a communication from 
us through our secretary ? A. Nothing of the kind.

Q. A telegram from the secretary ? A. From yon personally.
Edgar A. Will sworn.

By the Chairman : _
Q. You are the Secretary of the Dominion Grocers’ Guild ? A. z am.
Q. You fix the price every week do you for the sale of sugar for the succeeding 

Week? Who fixes these prices on the sugar? A. These are fixed in Montreal.
Q. By whom? A, By the committee,
Q. Who are the committee? A. Mr. Childs and Mr, Herbert, generally Mr. 

Childs, I think,
Q. Who supplies the names of the persons to whom the refiners are to sell ? A. 

The names that are published on the list are regulated by the various guilds.
Q. And who are they submitted to ? A. Tome.
Q, And to whom do you furnish them ? A. I have the list printed and furnished 

to the refiners.
Q. You serve the refiners with this list, what for ? A. To show the names of 

those who are entitled to come under that agreement and to buy at the special terms.
Q. The better terms ? A. Yes, the special terms.
Q. Who was it that formed this Dominion W holesale Grocers Guild ? Who were 

the active parties in forming it? A. The Dominion Wholesale Grocers’ Guild was 
formed in Montreal on the 7th June, 1884, at which were present Messrs. Ince, 
■Davidson and Blain representing Toronto, Messrs. McPherson and Gaillard represent­
ing Hamilton, and Messrs. Childs, Kirk and Tees, representing Montreal.

Q, When did you become the secretary of it ?. A, I see by the minutes (ex­
hibit 24) that I was appointed secretary at that meeting.

Q. And have continued as secretary? A. I have ever since.
Q. Is there anything relating to the sugar agreement in the minutes of the first 

meeting? A. There is nothing about sugar at the first meeting.
Q. When does that question first appear on the minutes ? A. That question 

appears to have come up and was first discussed on the 26th November, 1885, at 
yhich Messrs. Lightbound and Kinlock represented the city of Montreal The meet- 
mg commenced on the 25th and continued to the 26th. I find here “ granulated 
BUgar.-The desirability of fixing a maximum profit fully discussed but no con- 
elusion arrived at.” „ . „ .
. , Q. When did the question of making arrangements with the refineries first come 
before this Dominion Guild ? A. It appears to have been first discussed at a meet- 
lng held in Kingston on 30th April, 1836. My minutes read : Afternoon session 3 
P'Ui—Sugar. Mr Guillard explained that ho had bien in correspondence with the 
refineries and was satisfied thawf a large percentage of the trade desire t to have 
Protective arrangement, they, the refiners, would assist them.

Q- Would assist the wholesale trade? A. Yes. . , se-onded and
Q. Wnat further? A. On the same afternoon it was moved^ se.ondeci ana

tixprossion of opinion thereon at the earliest possible date.

ln 1885- then, You first tried to get the refiners to 
In>, ,Ul° wholesale men ; in 1886 you made some progress,

fa U'ing all this time to get them to consent ? ■ • Tggg at a meeting

t. ™d BrM,,or4

go into this agreement 
You were still endeavor-
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Association, “submitted the resolutions of the Hamilton, London and Brantford 
Guild of 10th May, 1884. The meeting was unanimously of opinion that something 
should be done immediately to remedy the existing state of things.”

The hour for adjournment having arrived, Mr. Wills’ iurther examination was 
postponed to future meeting, and the Committee adjourned.

House of Commons,
Ottawa, 17th March, 1888.

The Committee on alleged Trade Combinations met this morning; Mr. Wallace 
n the chair.

William Inoe, wholesale grocer, of Toronto, sworn.
By the Chairman :

Q. Mr, Ince, you are the President of the Dominion Wholesale Grocers’ Guild, I 
believe? A. Yes.

Q. Will you please state the objects of it ? A. Yes. As I am pretty intimate, Mr. 
Chairman ard gentlemen, with the formation and objects of this guild, I will give 
as briefly as possible a short history of it and what led up to what is called the com­
bination. Seme years ago, it was felt that it would be very desirable if the whole­
sale trade of the Dominion of Canada knew more of each other, and in pursuance of 
that object there was a guild formed in Hamilton, and then in Toronto, and another 
in Montreal. These guilds met and it was agreed that part of the proceedings were 
to be of a social character. Different matters relating to their own particular busi­
ness were discussed, and the proposition was made to take some steps to arrive at a 
better understanding. In course of time, it was thought advisable to have a Dom­
inion Guild. That Dominion Guild was formed with the same object, viz., to bring 
us more together, and also for the purpose of regulating, suggesting and conferring 
together on matters relating to our own business. In the course of our proceedings, 
various subjects came up, one of which was the desire to get rid of the system of 
cutting prices on leading articles and selling them at no profit,—frequently at a loss, 
merely for the purpose of influencing trade in articles on which there was a possi­
bility of exacting a large profit. This was felt to be an evil, not only by the whole­
sale trade, but it was also felt to be an evil by a large number of the retail dealers. 
There was one article, in particular, which we felt should not be in that position, 
that was the article of tobacco. You heard yesterday the evidence of Mr. Childs 
with regard to that article. The first advance that was put on, was 3 cents per lb. It 
was nominally an advance, but it really was not so. For instance, take tobacco at 
25 cents per lb., and 12 cents for the duly, making altogether 37 cents. That duty 
was being paid in cash, while we allowed 3 per cent, discount to our customers who 
paycash. Add to that the cost of freight, the inleiest from the time that the 
tobacco was held in stock until it could be sold, and the exchange, it only left an 
average profit of 2J cents per lb., or between 5 and 6 per cent.

By Mr. Landry ;
Q. Who made this advance, the guild? A. I am only referring now to the 

action of the guild.
Q. That is the guild with their customers ? A. The wholesale trade proposed, 

among other things, that that advance should be made. Of course it was impossible 
to do anything, unless it was unanimously carried out. Nearly all the dealers in 
tobacco who bad been purchasing from the manufacturers, signed an agreement not 
to sell at lees than a certain advance. When the duty was increased from 12 cents 
to 20 cents, it meant that we would have to pay that much extra duty in cash, which 
when paid by our customers, they were allowed the usual discount of 3 per cent.

By the Chairman :
Q. What is your present advance in price ? A. It is nominally four cents per 

lb., but it is really only a fraction over three cents per lb., because we allow a die-
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count on the whole vaine of the tobacco duty paid. We also pay the freight be­
tween Montreal and Toronto, so that you see, gentlemen, in putting on this advance 
v e were putting on a very moderate profit, as I will point out to you afterwards, 
There is not a wholesale house in the west—(I believe there are one or two houses 
in Montreal perhaps doing their business at a less percentage of expense than in 
the west from the fact that they are able to do it without commercial travellers. 
&c.,)—at all events in Toronto, that can do the business at a less profit than 3£ per 
cent, to be able to pay rents, taxes, clerks’ wages, and all those expenses incidental 
to business, which are never included or added, as it were, to make up the cost of the 
goods.

By Mr. Bain ( Wentworth.) :
Q. You say it takes 3£ per cent, on the current business to pay the incidental 

running experses ? A. Yes.
Q. That you cannot avoid ? A. Yes, that we cannot avoid. There are expenses 

incidental to the business that cannot be avoided.
Q. Current running expenses ? A. Yes. In some cases, in Montreal, they run 

their business with commercial travellers, and are able to do their business 
at a less expense than we do. This estimate of mine does not make any 
allowance for bad debts. I am not prepared to sav what the bad debts of other 
firms are. They may be more or less, but I know, taking a series of years, that ours 
is not less than three quarters per cent. So you see that brings the expense of our 
doing business, adding our bad debts would bring our expenses of doing business up 
to an average of 4J- per cent. I do not think, gentlemen, that business cannot be 
done at less, by any firms, at all events, in Ontario. All those I have conversed with 
on the subject agree that that is the minimum that will cover the cost of doing busi­
ness, so, it you get 6J- per cent, and it costs 4J per cent, to do business, we are selling 
goods at really a profit of not more than 2 per cent. Of course, if a firm does a large 
amount, it is a very handsome thing. A firm doing a million a year at 2 per cent, 
profit, realizes a very handsome return, but there is involved a great deal of risk 
and a great deal of labor and interest in almost any business, and I do not think it 
is out of proportion at all that they should receive that remuneration. That is as 
regards the article of tobacco,

By Mr. Landry :
Q By this arrangement, or this agreement, by which you were to charge a cer­

tain advance, was there any understanding with those from whom you bought that 
they should not sell to anybody else? A. We have no positive understanding with 
the tobacco manufacturers more than that having the thing explained to them 
they told us they would be willing to do what they could to help us. I think that 
Will be the effect of it.

Q. As a matter of faet when yon entered into that understar ding with the 
manufacturers, promises were made, whether they did so to bind themselves legally 
or not, to only deal w th yourselves ? A. They promised to ass:st us, but not to 
deal with no one else.

Q. What do you mean by assistance ? A. I understand that the assistance 
they were to render was that they would adhere to the prices at which they were 
selling'.

Q. To those that were buying tobaccos from them ? A. There are some 
few bouses that arc keeping to the terms and yet have not signed the agreement.

Q. Do you know as a matter of fact whether the mai.uli-ctmers of tobacco, 
after you had come to that understanding, sold to others outside of your association ? 
A. They did at first, I am certain, but I do not know whether they do now or not.

Q. Has it come to such a system with them, do you know ? A. I could not 
state positively that they do, I know it works very well, and those who were 
°pposed to it at first have since seen the reasonableness and justice of the thing.

Q. At any rate you are satisfied that it works very well now? A. Yes; 
Parties generally are satisfied with it. It v s an objection, and is yet, that some retail 
houses that retail tobaccos are still on the list, and it is felt to be a serious grievance, 

constantly hear complaints of that from other retailers.
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Q When you say on the list does that mean to say that you have a list the same 
as the sugar business ? A. Amongst those who have signed the list and who are now 
buying from the manufacturers.

Q. The manufacturers are aware of who those parties are, whether by list or 
not? A. I presume so.

Q You as a guild are aware of who they are? A. Oh, yes.
Q And the manufacturers ? A. Yes, and we try to got them in as much as 

possible, some of the buyers and retail houses.
Q. Have you any understanding ? Where there is a rise or fall you communicate 

with one another ? A. I do not quite understand the question.
Q. Have you a scale of prices ? A. No; the fluctuations will never be so small 

as in sugar. They are not so frequent as it is a much more steady article.
Q. Then do you advise one another ? A. Immediately the manufacturers of 

tobaccos publish the list of prices at which they sell, and when that list comes out 
we do not require to notify in the case of tobacco because the manufacturers notify 
what their prices are. We could notify those in that list.

Q, The advance on the tobacco is fixed amongst yourselves ? A. Yes.
By Mr. Gillmor :

Q. Is not the advance fixed by the manufacturers ? A. No; we fix the advance 
on tobaccos ourselves.

Q. The wholesale profit ? A. Yes.
Q. On the prices ? A. Fixed by the manufacturer.

By Mr. Landry :
Q. The wholesale profit is fixed by yourselves ? A. Yes.
Q There is a considerable quantity of tobacco sold that is not manufactured in 

this country, is there not ? A. Very little. It is so insignificant that it does not 
amount to much, and does not fetch a very high price. Nobody will sell it.

By Mr. Fisher :
Q. I understand you that there is some gentlemen who deal in tobacco who are 

not in your associatiou, others who get their tobaccos from the manufacturers? A. 
Oh, yes, there is quite a large number.

Q. You are not aware of any of those selling at a less advance than the advance 
you agreed upon among yourselves ? A. Well, I think they all agree to the prices. 
I do not know that they would. Taey would be placed in an awkward position 
with regard to the trade, and probably it would be put in the shape of a remon­
strance, and possibly they might, if they pursued such a course, try and bring pres­
sure to bear upon them. Suppose, for instance, that you had a business and you had 
a large number of customers in the place, and one captious individual tried to injure 
the others by underselling, you would be very likely to bring pressure to bear upon 
him.

Q. Does your association watch the actions of these men in any way, so as to 
see what they do ? A. There is no such thing as watching. We very soon hear 
of it.

Q. I suppose you would probably remonstrate with them ? A. We would 
probably remonstrate with them.

Q. If he was not a member of the guild ? A. We would not hesitate if not a 
member.

Q. And if he paid no attention to your remonstrance, you would then notify 
the manufacturer ? A. Very probably. 1 have had no occasion to do so yet in my 
business or in my own observation.

Q. Asa member of your association are you aware of any such proceeding 
having taken place on the part of the officers of the association ? A. As far as I can 
remember, it has been done, I think representations have been made to the manu­
facturers that parties were underselling.

Q. Does your association watch the action of these men in any way so as to see 
what they do ? A. There is no such thing as watching at all in the business. Of
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course we very soon hear of it. Anyone attempting to sell we would very soon hear 
of. In 48 hours we would know.

Q. You would remonstrate with the manufacturers ? A. We would remonstrate 
individually. Wo would not hesitate to remonstrate with him if he was not a mem­
ber of the guild.

Q. You would then go to the manufactuier ? A. Very likely. I have never had 
occasion to do it personally.

Q Are you aware as a member of your association of any such proceedings 
having taken place on the part of the officials of the association or members of the 
association? A. I think as far as I can judge it has been done by representations 
made to manufacturers that parties were underselling and an injustice was caused.

Q. With what result ? A. I think generally after we had remonstrated the evil 
had been removed.

Q. The manufacturers themselves taking stops to see that this individual buys 
from them? A. I think it has been the result altogether of remonstrance. I am 
not prepared to say that there ever has been a threat used to withdraw.

Q On the part of the manufacturers ? A. I don’t know, I am not aware that 
there has been.

Q. There is no definite agreement between your association and the manu­
facturers that that would take place ? A. No. It is just that they aid us in such a 
manner as they choose to accept themselves and aid us as much as they can.

By Mr. McKay :
Q. Wholesale dealers in selling tobacco to retailers, do they sell it in or out of 

bond ? A. Altogether out of bond except in a few very rare cases.
Q. The rule is to sell it out of bond ? A. Yes. I may mention the question 

was asked yesterday, I think, with regard to other goods which were sold in bond. 
A man has his goods invoiced. Suppose he is buying tobacco. That is 50 cents a 
pound ; the selling price is 50 cents a pound. He says I want that tobacco in bond. 
He is credited on his invoice with 20 per cent, a pound and discount 3 per cent, as 
if he paid that in cash and he derives no further advantage. Of course he is allowed 
°n this, as a cash payment, the same discount as if he paid the money. That is 
the rule, I think, of goods purchased in bond, that the buyer is entitled to the same 
discount as if he were paying the cash.

By the Chairman :
Q. Mr. Childs stated yesterday, when I asked him why they raised the profit on 

tobacco from 3 to 4 cents, ho said it had been raised from 12 to 20 cents a pound. I 
did’ntsuppose that he stated the thing correctly, do you think that is correct? A. 
that is the reason why it was advanced.

Q. There has been no advance since 1880 ? A. On the duty on tobacco ?
Q. Yes? A. You are mistaken on that, I think that must be a mistake.

By Mr. McDougall :
Q. It was the excise duty? A. I think that must be a mistake. I cannot speak 

oonfidently, but it is barely two years since the change was made in the duty on the 
excise. It was made in 1886. That is 2 years ago.

By the Chairman :
Q- “ The duty from 1870 to 1879 was, tobacco, foreign leaf. 15 cents per pound.— 

(bd.) E. Miall ? ” A. The excise duty on tobacco, foreign leaf, was 15 cents per 
Pound from 1»70 to 1879, the present duties on tobacco and cigars were imposed in 
188i> July the 6th. , . „

Q. In 188.0 tobacco from foreign leaf was 20 cents per pound and Canada leaf 
Was 14 cents per pound ? A, We cannot help what the department puts in. We 

now the fact that 12 cents a pound was the duty up to July, 18s6, because tha.t is 
0 time the difference was made. Some of the other gentlemen will 1 emember that. 

, Q. Mr. Miall, the Commissioner of Inland Bevenue over his own signature, 
“ere say, that thé duty from 1=80 to the present day on tobacco from foreign leaf 
^20 cents per pound, as distinguished from Canadian tobacco? A. We paid 8 
'ents per pound a little over three years.
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Q. When was that three cents per pound imposed ? A. I think it was about 
1884. At that time the duty on tobacco, when we fixed the three cents per pound 
advance the duty was 12 cents and it is now 20 cents and it was after the change in 
the duty that we made the increase. It was just immediately after the reduction 
that we established this arrangement on the sale of tobacco. £

By Mr. Fisher : r :i
Q. That duty of course was paid by the manufacturers and they increased the 

price to you and you increased your profit on it. The advance of course is the profit 
which the wholesalers get ? A. Tes, the manufacturers only pay the excise. cs ^

Q. You paid the increase excise and it was formerly three cents a pound (ad­
vance and when the duty went up to 20 per cent, you made your advance to 4 cents? 
A. Yes.

Q. Well now that is increasing your profits? A. Formerly the advance on 
tobacco didn’t increase the profit one cent a pound. We allowed three per cent, at 
12 cents, which is nearly one half a cent a pound, and instead of increasing it one 
cent it is only one half a cent.

Q. Then your profit on the 12 cents was one half a cent and when it was 20 
cents you made a profit of a cent ? A. It was two and one quarter cents on the 12 
cents duty and the 4 cents advance was about two and three quarter cents. ^ «

Q. And the rest of the advance is your expenses, is to cover expenses ? A. It 
has to come out of that of course.

Q. It was on the three cents advance you considered that about two and one 
quarter cents is your profit? A. Yes. That is not allowing for any expense of 
doing business if you figure it out. You put down 25 cents for the tobacco, 12 cents 
for excise. That is 37 cents you have to add to that 12 cents, three per cent, of the 
cost we allow on the whole price on tobacco to our customers at three per cent, dis­
count. We pay freight from Montreal to Toronto and the freight is 20 cents per 100 
lbs., and then you don’t buy tobacco and turn it out the same day you buy it. I 
suppose the ordinary holding of tobacco in stock is from one to two months. These 
are items which should be aaded to the cost.

Q. I understand that the extra cent advance is what you consider to be your 
legitimate profit on account of the extra duty ? A. It was a little lower than that, 
and our guild thought the previous advance wasn’t adequate at all.

Q. The three c< nts advance wasn’t as good a thing to you as the 4 cents ad­
vance ? A. i'0 it. was’nt. I am not posted on the details of the price because I am 
not a salesman. On 22nd July, I think, black tobaccos were 22^ cents per pound 
in boi d and bright tobaccos were 26 cents per pound in caddies. Continuing, the 
next i-nbject that the guilds attracted our atiention to was the question of discounts 
and terms. One of the things that we felt was most important for all branches of 
trade was, that credit should be reduced to the lowest possible teims. We regulate 
our business as iar as credits and discounts are concerned, on a basis of 4 months on 
certain classes of gereral groceries, and 60 days on sugar and other things, of course, 
net cash. We allow a discount of one and one half per cent. in 15 days, on 60 days’ 
goods, and three per cent within 15 days on 4 months’ goods, that was, if you call it 
so, the next combine we had. The only other combine that the guilds have made is 
that which is now agitating the country.

By Mr. Bam ( Wentworth) :
Q. I suppose you heard Childs on that, did you ? A. Yes ; his evidence was 

pretty clearly and fairly given.
Q. Can ycu add anything to his evidence ? A. I don’t know further than this. 

I wish it to he clearly understood by yourselves and the public the nature and 
justice of the position we occupy in regaid to that article. 1 have explained to you 
that it takes 4 per cent, to do our business. We have to sell sugars and other goods, 
and we are as frequently making bad debts with sugars as with anything else. If 
you will figure up the advance on granulated sugar and white sugars, which are the 
only sugars on which there is any combination, you will find that our profits on the 
average price of sugars will not exceed the actual expenses on doing business.
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When we proposed this arrangement for the sale of granulated sugar, we settled it 
amongst ourselves that the proper way would be to ask no more on this article, as 
it was a leading article of consumption, than what would pay the actual expense of 
handling the goods. At the present moment that is all we receive. We do not get 
the expense of handling yellow sugar. Mr. Childs has told you that the average 
consumption of the country is 2 barrels of yellow to one of white. At the present 
moment we are not getting an average of more than from 12J to 15 cents per 100 
pounds on yellow sugars, which would be about 2 to 2% per cent. Consequently, we 
bear a loss on yellow sugar of about 2 per cent. If you take the one at 4 per cent., 
and the other two at 2 per cent., that is 8 per cent, on the three, or about 2§ on the 
whole article. So, you see, we are losing on our sales of sugar at the present 
moment.

Q. The only other question that would interest the Committee would be your 
views of qualities as compared with former times; say, since last August ? A. I 
think I see very little difference between the qualities made now and in other years. 
There are as fine sugars made now as ever, rich and strong grained ; but the 
refiners likewise are manufacturing lower grade sugars to compete with raw sugars. 
I do not like the low grade sugars, but we are obliged to keep them, and they are 
made to meet that trade. They are of inferior quality. I think we have always 
had, and particularly a few years ago, more trouble with sticky sugars. Four or 
five years ago we frequently had sugar that was sticky, heavy and utterly unsale­
able, especially in winter.

Q. The low grades are heavy ? A. The low grades aie especially so, butothers 
not necessarily so.

By the Chairman i
Q. Do you know of any failures in Toronto, in the wholesale grocery business, 

within the last fifteen years ? A, Yes; several.
Q. Say 10 years ? A. Very often when you want to recollect a thing of the 

kind you cannot. 1 think there is one. I think Bryan, Ewart <fc Murray has 
occurred within 10 years ; and there has been others. J do not think it wise to 
mention names here ; but there have been others, jobbers, &c. 1 think I can 
remember several.

Q. General wholesale grocers? A. Yes.
C^. Who were they ? A. One man, named Adams, failed whom we were inter­

ested in. Unless I am interested I do not charge my mind with it.
Q. Is not Adams a flourishing man to-day ? A. No; he is manager for Smith 

& Keighley. Another man named Burns has failed.
Q. They were liquor merchants? A. You mean Adame & Burns. No. He 

Was strictly a wholesale grocer.
By Mr. Guillet :

Q. Within the last 5 years ? A. I cannot remember any, I am happy to say. 
I am very much pleased to say that the grocery trade of Toronto is in a position 
which I think is duo to care and the management of business. I think the grocery 
trade is in a good position, and I am happy to say that there have been very few 
failures.

Q. Are your profits better now on sugar ? A. Yes. On white sugars they are 
better. They are about 2 per cent, all round.

Q You have not made a larger profit than before . A. Yes. You must take 
into consideration the question of advance in value. Bow, take for met ut ce, I had 
very little doubt in my own mind that the bulk of the profits m that U s ness had 
been fair enough without any advance in sugar; but the market commerced to 
advance about May, and it has gone steadily up ever since, so that it has been 
simply impossible but the refiners should make profit.
, Q. Yoï would n”otmake much profit by that? A. Yes. On what we had on 
band. I do not count that. My experience is, that you never make money on an 
advance because you lose it on the decline. A man may go into speculation and
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lose nothing; but I do not believe that ia an average of years there is anything 
made on an advance. Last year there was a profit because the advance took place 
at a time when the refiners had a large stock. They must have had a large stock 
of raw sugar on hand when the advance began.

Q. They had lost a good deal on a decline? A. Yes. For several years it was 
disastrous I believe, we bought some at 11 shillings and sixpence, raw sugars, to 
Toronto, and we have bought as high as 1G shillings. There was an advance of 4 
shillings and sixpence, or to put it in percentage, of about 40 per cent, on sugar, 
which went on steadily throughout the season. They are not so high now. I 
believe the refiners have lost a good deal of what they made already. Prices are 
lower now by about 2 shillings on the 100 lbs, than at New Year’s.

Q. Is there an understanding between the guild and the refiner about selling 
to them only, or if they sell to others it is at an advanced price ? A. There is a 
clear and distinct understanding that they are to sell to those in this arrangement at 
a less price than to those who are outside.

Q. That you admit and that is understood ? A. There is no doubt about that 
whatever.

Q. Beyond that understanding, as to whom they will sell to, is there an un­
derstanding among themselves, that is the wholesale men, that they sell at uniform 
prices also? A. Yes.

Q. Would you wish this Committee to understand that, under these circumstan­
ces, you have not as a guild taken advantage of this position to take more than 
what you consider a reasonable profit ? A. I only ask on one class the expense of 
handling, so that we shall not be at an absolute loss on that particular grade. We 
do not ask a profit at all. Any reasonable man, around this table or anywhere else, 
will see the justice of our endeavoring to get a price that would at all events let us 
out without loss on any article ; and what I would like to impress on the Committee 
is the injustice that would have been done by the refiners expecting us to distribute 
their goods without renumerating us for the expense. We were clear and distinct. 
We made the proposition that we would bo very glad to let the refiners distribute 
to the trade. If they distribute to the retail trade, there is no reason why they 
should not distribute to the public generally. If there is not the three divisions, 
the manufacturer to the wholesaler, the wholesaler to the retailer and the retailer 
to the public, if there is not this, there is no reason why the manufacturer 
should not do his business with the consumer, and if has no right to charge 
more to the retailer than the wholesaler, he has no right to charge more 
to the consumer than to anybody else. He should sell a few pounds 
across the counter at the same price as 600 barrels. If that is followed 
to its conclusion, that must be expected. I think we have not acted in 
that way, as some journals have stated, and scandalized men who were honest 
towards the public.

Mr. Bain (Wentworth). You want to come into the field of politics to see 
how these things are looked at.

Witness. Probably. It cannot be avoided, as we are sure to get onesided 
views. It is only right that the position we have taken should be known as one 
that is fairly right, and that it is not to take from the public one fraction more than 
is right. I think the public is satisfied with the thing generally. There is not a dis­
senting voice in Toronto. Every retail house in Toronto is heartily in accord with 
us, and the same throughout the country generally, and I think we have put things 
on a better and more satisfactory basis for the retail and wholesale trade.

By Mr. McKay :
Q. If sugars wore sold by refiners to retailers do you think the cost to the con­

sumer would be made greater, taking the average of bad debts ? A. The consumer 
would get the goods cheaper if the wholesale dealer did not distribute them.

Q. If the refiner distributed it to the retailer ? A. There is no question about 
it that the consumer would get the sugar no cheaper, because he would pay the 
full cost of distribution.
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By Mr. Gilnwr :
Q. You are a benevolent institution then. In listening to your statement, the 

object of this combination seems to be a most worthy one, but in all the arrange­
ments you have fixed a price, so that it covers all your expenses and losses and leaves 
what you call a reasonable profit ? A. That is on tobaccos.

Q. Don’t you make anything in any other way ? 1 was going on to say that,
as to a wholesale dealer, you considered him safe if he sell to good customers only, 
but after all there is no risk in this arrangement. He is thereto make money. 
That is all right if his profits are reasonable, but how much do you consider a fair 
profit to grow rich on in a series of years without any risk at all ? That is the point. 
If you want to make too much on your capital, you have fixed a system by which 
you could become very rich if you fixed it high enough ? A. Yes, and sold enough.

Q. It looks to me, without all this benevolent intent, that the gentlemen of the 
guild are perfectly safe under all circumstances ? A. The public would not expect 
that the wholesale merchants would do business for honor and glory, without any profit.

Q. A good many have to, and are not protected by this arrangement ? A, 
It may be.

Charles P. Hébert sworn.
Q. What is your occupation ? A. Wholesale grocer, Montreal.
Q. You have heard the evidence of Mr. Childs and Mr. Ince, have you anything 

further to add 7 A. No. But I have to say that I am vice-president of the Montreal 
Guild and I fully corroborate Mr. Childs’ evidence and also that which our president, 
Mr. Ince, has given. 1 may say in support c* what you have heard from these two 
gentlemen, that before this sugar agreement wa. entered into, this article was sold 
at ruinous competition, and since it is sold at a fair living profit. I may say that 
this guild tvas not formed for the purpose of advancing the cost of goods to the con­
sumer, but properly to regulate the trade. I may say in support of what Mr. Ince 
has said with reference to the cost of handling goods, that our firm is an exceptional 
one in the trade We do our business without travellers. There are very few firms in 
this Dominion that do so and yet the handling of sugar by us leaves hardly any 
profit. Our firm sold this year close (I have not the figures with me) between 
8275,000, and $300,000 worth of sugar. The prices as nearly as possible were as fol­
lows:— One third whites, on which we would yield from four to four and a half 
Per cent. : two thirds of yellows on which we would yield two and one half per 
cent, at the utmost, which as near as possible shows a net profit of one and one 
quarter per cent, after deducting working expenses, which I have already stated are 
less to us than the general trade of the Dominion, on account of having no travellers. 
And yet from this very small profit we have assumed the risk of bad debts like 
ethers. So you see, gentlemen, the sugar business is not a very profitable one If 
we have to add on to this the cost of travelling expenses we would be in theposition 
°f our confrères. I have nothing else to add, except that if you desire to be informed 
on some question I shall be happy to reply.

Q, Arl üfe tvhdesaie grocers of Montreal associated with the Board of Trade 
of that city ? A. Yes, the wholesale grocers of Montreal are a branch body of the

°ard of Trade of Montreal. . d ia » rndo
,. Q- There is no object in having them associated toge er. 1 f med

°bject ? A. No; when the Wholesale Grocers’ Association of Montreal was formed 
was an independent body and I was one of those who worked very hard, bemg in 

the Board of Trade to have this body come in, because we were all business men and
in the board and

°f the Board of Trade secretary. The minutes would ejp p Y P t-me
In ke in better order, and we amalgamated with the
^aatyear.
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Q. You have heard the statement made by Mr. Paul who gave evidence. One 
of his statements was that he lost $1,000 a year by the sale of sugar by having to 
pay additional costs to the refiners ? A. I do not think Mr. Paul, according to that 
statement, has lost anything.

By Mr. Bain ( Wentworth) :
Q. Do your retail customers complain ? A. There are always complainers, but 

the bulk of them do not. They are delighted.
Q. Your retail customers do not complain about this arrangement, as a rule ? 

A. No.
Q. But some of them do? A. Since the sugar agreement (Exhibit 4) has been 

arranged, I do not think we have had half a dozen. They are all satisfied. They 
maintain that nobody will buy less than they do now, and no one will pay more than 
they do now. Now with reference to Mr. Paul. As I said, Mr. Paul, according to 
this arrangement, has lost nothing, because since the formation of this arrangement, 
the retailers have advanced their prices accordingly, and even if he did not, I hold 
from the best authority that the sugars that Mr. Paul sold last year would not show 
a loss, even by his own statement, of over $550.

By Mr. McKay ;
Q. That is according to his statement ? A. Yes ; I hold upon the best authority 

that the sugar Mr. Paul handled last year would not show a loss of over $550.
By Mr. Fisher :

Q. That is only hearsay ? A. I will give you the proof if you like.
By the Chairman :

Q. But Mr. Paul says he lost $ 1,000 ? A. I maintain that even with the arrange­
ment, he would not lose over $650.

By Mr. Bain ( Wentworth) :
Q. Do you admit that he might have lost that ? A. He might have, according 

to his own statement.
By Mr. Wood ( Westmoreland) :

Q. He might have paid that much more for the sugar he handled than if he was 
in the sugar agreement ? A. Yes.

By Mr. Fisher:
Q. I understand the reason that the retailers are satisfied with the agreement is 

that they all know what each one has paid for his sugar, and they all know there is 
no undue competition amongst them? A. Yes.

Q. And they charge an advance sufficient to cover the increased advance which 
you charge ? A. Yes, and they are supposed to sell at about the same price, just 
like ourselves.

Q. They each get the same same profit all round, or about the same. A. Yes.
By the Chairman :

Q. You get a little more profit and the retailer gets a profit. Who pays all 
these profits? A. I think the consumer must not expect the trade of the Dominion 
to work for them for nothing.

Q. Please answer my question ? A. Consumers pay it, certainly.
By Mr. OuiUet :

Q. You say your net profit has been 1£ per cent.? A. Yes.
Q. And you do not conduct your business so expensively as those who employ 

travellers ? A. Yes.
Q. Then the man who is shut out of the guild and loses the discount and keep® 

travellers too, what are bis prospects ? A. Well——
Q. And a man who has conscientious objections to joining the guild ? A- 

Well-----
By the Chairman :

Q. He turns his attention to some other business ? A. Yes, to some other busi­
ness.

By Mr. Fisher :
Q. And yet ho is doing business, is he not ? A. The object of the guild is not 

to boycott, but the sugar business was done on a very unsound basis and W®
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approached the refiners and told them : “ Gentlemen, we have been handling your 
goods at a loss, and we think if you could do something for us to the extent of J of a 
cent per !b on 15 barrel lots, we think we might be able to handle your sugars then.”

By the Chairman :
Q. Did your Dominion Guild try to induce the refiners not to sell at any price ; 

to refuse to sell altogether to those men who would not sign the agreement ? A. No.
Q. Are you sure ? A. We have no contract with the refiners.
Mr. W. W. Lookerby.—There was such a motion.
Witness — I think last summer a delegation came from the West and such a 

proposition was made but it was not carried.
By Mr. McDougall (Cape Breton) :

Q. In regard to yellow sugars, is there no understanding among the guild as to 
the advance to be charged, or is it confined to white sugars ? A. Confined to white 
sugars.

By the Chairman :
Q. I see by the minutes that at a meeting at which Mr. Hébert was present it 

was moved, seconded and unanimously carried, “That the refiners be asked to refuse 
to sell white sugars to non combiners to the sugar agreement." (Exhibit 24.) A. 
That was a delegation that came down from the west.

Q. You have stated that yon did not attempt to boycott ? A. I was present at 
the meeting, but I was not called upon to vote. I was chairman of the meeting.

Q. It states that it was carried unanimously. Did you give your protest against 
it ? A. But the first proposition-----

The Chairman.—A similar resolution was carried at another meeting, but the 
refiners refused to agree to it. (Exhibit 24.)

By Mr. Boyle :
Q. Are you a dealer in liquors ? A. Yes.
Q. Is there any arrangement for maintaining the prices between you and the 

wholesale agents? A. No, sir.
Q. No liquor of any kind ? A. Yes, I think there is a combination price fixed 

by the agents upon De Boucher’s brandy. The agent came to us and got us to sign an 
agreement by which we were to sell at a fixed price.

Q. And if you did not agree to that? A. Well, we could not buy it.
Q. If you would sell it otherwise? A. We do not expose ourselves.
Q. Any vinegar? A. No.
Q. Do Kuyper’s gin ? A. There is a combination between the dealers them­

selves, but the agent has nothing to do with it.
Q. The difference between that and brandy is that the price of brandy is fixed 

by the agent for you ? A. Yes. The agent came to us and asked us to sign a sell- 
mg price agreement.

Q. Is there no whiskey or any other agreement? A. Yes; we are selling 
whiskey under a combination among ourselves.

By the Chairman : *
Q. Is it among the members of the association? A; I he Grocers Association 

bas nothing to do with it. It is a combination that we have got among ourselves 
and the agents selling the liquors. We got the documents signed, agreeing to sell 
whiskey at a fixed price.

By Mr. Landry : ...
Q. Is there any other article in your business on which you are parties to a 

combination ? A. Yes there are several little combinations, but I do not remember 
any others that are fixed by the grocers’ ; I think the others are fixed by the manu­
facturers.

By the Chairman :
Q. Have you adhered to the prices of the sugar combination i A. Yes.

Q. Do you deal in pickles ? A. Yes ; we have Crosse & Blackwell s, Morton s 
and other kinds.



112 W. W. LOCKERBY.

Q. Is there a fixed price ? A. On Crosse & Blackwell’s the price is made by 
the agent. On Morton’s also the price is made by the agent.

Q. Any other mixed pickles ? A. Not that I am aware of.
Q. What is the nature of that agreement? A. That we are to sell at a fixed 

price.
Q. And if you violate that agreement they will refuse to sell to you, will they? 

A. The arrangement was made that we were to sell at a fixed price.
By Mr. McKay :

Q. Crosse & Blackwell’s and Morton’s are both foreign made pickles, are they 
not? A. Yes.

By Mr. Boyle:
Q. That combination then is outside of the association altogether ? A. Yes.

W. W. Lockerby, of Kirk, Lockerby & Co., wholesale grocers, Montreal, sworn.
By the Chairman :

Q. Have you any further facts to lay before the Committee, Mr. Lockerby ? A. 
I have no statement to make, as the statements of those who preceded me cover the 
ground pretty well.

By Mr. Wood ( Westmoreland) :
Q. Did any member of the Montreal Retail Grocers’ Association ever call on 

you, as secretary of the Montreal Wholesale Grocers’ Association, to have his name 
placed on the sugar agreement? A. Yes; Mr. John Robertson, while I was acting 
secretary of the Montreal Wholesale Grocers’ Association, called on me and asked me 
the question : “ Mr. Lockerby, what must I do to get into this agreement—this sugar 
arrangement ? ” And I told him that I had no authority to place his name on the 
agreement, but if he could show me that he had been a regular customer of the 
refiners, I would bring his case before the meeting, and no doubt he would be entitled 
to the benefits of the agreement.

By Mr. Landry :
Q. That is Mr. John Robertson who has been a witness hero? A. Yes.

By the Chairman :
Q. He was very anxious to get inside the ring? A. It is not a ring, but simply 

an agreement.
By Mr. Fisher :

Q. You laid his name before the meeting? A. No; because he gave me no 
evidence.

By Mr. Wood (Westmoreland) :
Q. Did any member of the firm of Messrs. J. A. Matthewson & Co., ever express to 

you that they desired a combination price fixed on the article of granulated sugar ? 
A. Yes, sir. That was Mr. William Matthewson, son of the head of the firm. About 
two or three weeks before the sugar agreement came into operation, or before any­
one knew that such an agreement could bo a fixed fact, Mr. Matthewson met me one 
morning going into the Montreal Post Office. He said : “ Lockerby, when are you 
coming down ?” I said : “ As soon as I get my mail ? ” He then said: “ I will 
wait until you come out and I will go down with you.” When we came to the side­
walk he said to me : “ Well, are you ever going to get this sugar business fixed ? ” 
I said : “ We expect to get it fixed some time.” He then said: “If ever you do ”—I 
do not wish to repeat the oath which he used, but ho said—“ if ever you do we are 
going in and we are going to keep it.” Then when the Dominion Guild was called 
a few weeks later at the Windsor Hotel, the question was discussed as to who was 
likely to go into this arrangement or to oppose it. Some one asked how about the 
firm of Messrs. J. A. Matthewson & Co. Of course I had every reason to believe 
when one of the firm seemed anxious to have an agreement, and I said : “ That they
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were going into it and would keep it.” I therefore told the meeting that the firm 
of J. A. Matthewson & Co. were going to join.

By the Chairman :
Q. Mr. Matthewson was examined and asked some questions, which he 

answered, and he said he approved of going into the combination to sell not less 
than a certain price, but positively refused going into a combination which would 
prevent anybody else from selling at the same price ? A. Mr. Matthewson testified 
that he never had expressed a desire to anyone.

By Mr. Wood. ( Westmoreland) :
Q. Do you know, if when Wills called upon Matthewson & Company to obtain 

their signature to the sugar agreement, which of the members of the firm you met 
on that occasion ? A. We met Messrs. William Matthewson and Simon Matthewson, 
members of the firm, and both seemed highly pleased that such an arrangement had 
been brought about. William Matthewson then said: “ You will have to see the old 
man about getting him to sign, but if he does not sign it, I will see that it is signed.’' 

By Mr. Bain ( Wentworth) :
Q. They declined to sign without the father’s consent ? A. He made the 

statement that if the father would not consent that they would sign,
By Mr. hsher :

Q. It was signed, was it ? A. Not by them.

W. H. Gillabd (Hamilton), wholesale grocer, of the firm of W. H. Gillard & 
Company, President of the Hamilton, London and Brantford Wholesale Grocers’ 
Guild, sworn :

By the Chairman :
Q. What do you know about this matter ? A. Of course, I have heard state­

ments made by gentlemen that have preceded me. After the very full way by which 
the foremost men of the guild as to its objects and its workings ;—after you have 
heard the statement by Mr. Ince it is quite unnecessary for me to go over the ground 
again any farther than to corroborate the statement that Mr. Ince, President of the 
Dominion Guild, has made with regard to the profits that grocers have made on 
sugars and the expenses necessary in order to run the business. I certainly think 
that he has not over-estimated the cost of selling goods. Wo, of course, felt that 
there was a necessity of some arrangement whereby there should be no loss upon the 
sale of sugar. We finally, after a great many meetings, decided to solicit the whole­
sale trade, the result of which you know. W e got about 85 out of 87 of the wholesale 
toen in this country on that list. I may say as far as jobbers go, the objection to 
their coining on the list came not from the wholesale trade, but it was brought about 

the retailers, almost in a body, objecting to our selling men who are in the business 
?f jobbing and retailing, inasmuch as they felt that it was unfair to them that the 
Jobber and retailer doing the combined business should be in a position to buy sugar 
°wer than the members ; it was unfair. I find scarcely one but who approves of the 

Principle involved in that agreement. They all knew before that wo were selling 
goods for nothing, and our object which is not an unreasonable one, was to cover the 
oost of handling goods; I believe that the first to object to our selling sugars was Hr. Lightbound8 E gentleman while in Toronto told me personally that unless 
some arrangement was entered into whereby a profit could be obtained in sugars, he 
*°«ld go out of the tobacco agreement and guild altogether. I may say that one of 
1116 great incentives that we had in arrivmg at tins arrangem.ant aind the suga

out of the guild which would be^most un-
W _______ WUVATVD VAAWV VVX> JLl—V- — A

agreement was fearing that he might g 
desirable. I may say to show the effec 1 
find on X—'— —— TT“nro

of this combination on the price of sugar, I
nnd on looking~ove7my ïtooksfor ^-^todîugarwï loïlh&tyear (1878) 1-89 
once in the average profit on raw and gn “ q raw BUgar and gram 
a pound. The average difference between lggg wag about 1£ cent
Was 1-89 ; and for the year 1887, up w
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granulated sugar 
per pound,
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showing that the difference between the prices of onr granulated sugar was more in 
1878 than it was in 1887 and this year. Then again it has been stated that the 
sugars were never so high or so poor as they are at present. I believe that was 
given in evidence here the other day. I find, gentlemen, in 1878 that the average 
price of granulated sugar was 9 cents, in 1883 itjwas 9'90 and in 1885, 8-90 and so on, 
showing that to-day the prices are from 20 to 35 per cent, less than these years.

By the Chairman :
Q. What did you say in 1883 and 1885 the average price was? A. 1878 to 

1883,9 cents ; in 1881,9'90 ; for 1883,8-90, and at present 7^, showing that the price to­
day is from 20 to 35 per cent, less than it was in those years.

Q. Give us the price for granulated again ? A. In 1878,9 cents; in 1881, 9-90; in 
1883, 8'90 ; in 1885, it was 6-55 ; in 1887, it was 6-75 ; in 1888 it was 7'25. Then with 
regard to the qualities of the sugars, gentlemen, I have been in the grocery trade a 
long time and I say that the qualities of sugars as turned out to-day are not inferior 
to what they have been in these years before, in the past. There are low grades of 
yellow turned out to meet the pressing demand for cheap sugars made upon the 
wholesale trade, and a very low grade of sugar has been turned out containing pos­
sibly too much syrup, more syrup than they should, but I don’t know after all that 
they are any worse than the sugars we formerly got. I know before the combina­
tion started at all we got the lower grades of sugars very hard and almost impossible 
to get out of the barrels.

By Mr. McKay :
Q. Where did you get this ? A. From the same people. I know this that the 

present faults might be too much syrup, but they are not as gummy.
By Mr. Landry :

Q. What was the date of your first organization, about what year ? A. I just 
forget the year.

Q. It was about 1884 ? A. So Mr. Wallace says.
Q. But previous to that I suppose there were understandings such as with 

regard to sugars and what you would call pickle men or match men. There were 
understandings to sell at given prices, were there not ? That was the wholesale 
trade ? A. No ; there was no arrangement.

Q. Do you mean to say that these things have all developed since 1894? A. 
Since 1884. We formed no arrangements such as that prior to that, although mer­
chants in different cities agreed among themselves to sell at certain prices, but that 
was a verbal thing.

Q. That was an understood thing for years ? A. It was, but it didn’t work out 
because the arrangement in the city of Hamilton would be found to be impracticable 
because the city of Toronto would not agree to the same thing. We therefore found 
it did not work out, and then we formed into organizations or assooiations and these 
associations were formed into a central guild by which we were able to bring our 
grievances together and talk it all over in the association, and therefore arrived at a 
satisfactory solution.

By Mr. Bain ( Wentworth) :
Q. You began that organization about 1884? A. Yes.

H. W. Sewell, of Sewell Bros., Grocers and Wine Merchants, Hamilton, sworn.
By the Chairman :

Q. Are you a wholesale dealer ? A. No, retail. We do jobbing in wines and 
liquors that is all.

Q. Belong to the guild ? A. No.
By Mr. Fisher :

Q. Do you belong to the Retailers’ Association ? A. No, I don’t. I used to take 
a very active part in the Wholesale Grocers’ Association at one time, but we could 
never keep together, so it fell through.
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Q. The whole association fell through ? A. At that time ?
Q. Yes? A. 1 believe there has been one formed since, but I have not 

heard anything of it. I haven’t heard anything about it, but I know it has been.
Q. What is the reason the association fell through ? A. I don’t know. We 

never could keep together.
Q. The grocers would not keep together ? A, No.

By the Chairman :
Q. Have you any statements especially to make before the Committee, Mr. 

Sewell ? A. Nothing particularly ; only I am very much in accord with the working 
of the guild, our business has been carried on with less anxiety than it was before and 
it is probably more profit to us, we make a little more profit.

By Mr. Bain ( Wentworth) :
Q. In what respect is it a gain to you ? A. I think it has been a regulator of 

retail trade. The retail trade of Hamilton has been much cut up and it is the same 
in other places. Prior to that agreement we were selling sugar at cost or even less 
than cost.

By Mr. Guillet:
Q. As a matter of fact has it not been the custom ever since you can remember 

that the retailers would sell sugar at, cost ? A. We try to make something out of it, 
but there is a very small profit.

By Mr. Fisher :
Q. Why do retailers sell sugar if they have to sell it below cost ? I don’t know, 

I can’t explain that. They will do it.
Q. It requires explanation, because it is a most extraordinary state of affairs. I 

aw willing to accept any explanation you will give, but gentlemen that come here 
from the country and tell us that they don’t like doing business at a loss, I think this 
requires some explanation as to why they sell it below cost and at a loss ? A. I can- 
not give any explanation for it, only it is clear that it has been sold.

Q. We want to get reasons from those gentlemen who say it has been sold at a 
loss? A. In many cases it is an inducement to sell below cost.

Q. The retailers then have been selling sugar at a loss for the sake of selling 
other goods? A. It has been done I believe in that way sometimes.

Q. Under this arrangement they can give tea with that and sell sugar at a pro­
fit too ? A. Previous to this combination tea was made an article of profit,

Q. 1 asked you whether now they can sell sugar at a profit ? A. They can.
By Mr. Bain ( Wentworth) ■■

Q. It is a part of your arrangement not to cut on these figures ? 
arrangement at all, being in the retail trade.

Q. The wholesale dealers do not impose any restrictions on you ? 
ever,

Q- You are at liberty to sell as you please ? A. Yes.
Q. How do you account for the preventing of the cutting of rates ? A. I think 

a great many wholesale dealers before this guild would go into the retail merchants 
Place and find out what quantities of the goods he wanted and he might require teas, 
and he might make use of the cutting of the sugars in order to sell teas.

. Q. The wholesaler would offer him the inducement of lower rates, now you 
ail buy at a uniform rate except on increased quantities ? A. ^ es.

„ By Mr. McKay : . , , ,
_ Q. The intention I presume, Mr. Sewell, was to convince the customer that he 
^°uld get his goods cheap, to convince the retailer that the rest of his goods were as 

°ap as his sugars ? A. I presume so. . , ... ,.
Q- Just the same as the retailer would impress a farmer that he was selling his 

§oods cheaper by giving him a pound more sugar for the dollar.
_ By Mr. Bain ( Wentworth) : ..., Q. Coming back to the arrangement between the wholesaler and the retailer i 

bas put a 8top t0 th08Q effortg tQ reduce the price of sugar, it has put a stop to the
Ung of rates I understand you to say ? A. Yes.

3-8J

A. I have no 

None what-
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Q. And that has fixed a uniform price at which you purchase the sugar ? A. 
Yes, absolutely.

Q. Except as to smaller or larger quantities ? A. Yes.
Q. And you think that is the reason that has stopped the retailer from cutting ? 

A. I do.
By the Chairman :

Q. You get better profits than before ? A. We make now about \ a cent.
By Mr. Fisher ;

Q. You said that formerly sugar was sold for the sake of selling other goods. 
Do you sell less other goods now in consequence of this agreement ? A. No.

Q. Do you think that this change in the arrangements for selling sugar has not 
interfered with your other trade ? A. I do not think so.

By the Chairman :
Q. How do you sell granulated ? A. Twelve pounds for a dollar.
Q. What is the highest price you paid for granulated? A. 7f cents.
Q. And you sold 12 pounds for a dollar ? A. Yes.
Q. Did you make a very good profit ? A. I sold other goods with the sugar. I 

just had a look at my receipt book before I came away and I found that in 1886 the 
price was from 6£ to 7 cents and in 1887 6^ to 7£ cents. I think it has had a ten­
dency to stop the cutting of prices. I know that previous to this you could hardly 
pick up a paper but what you would see an advertisement advertising 14 or 15 
pounds for a dollar. That was the way prices were cut.

Q. How would this make much difference ? A. Since then I have not noticed 
any cutting.

Q. But this agreement was among the wholesalers and did not bind the retail­
ers ? A. One grocer gets a little the better of another grocer in buying other goods. 
By getting it \ cent cheaper he was enabled to cut.

Q. But now if the price goes up and a man had a big stock could he not still do 
the cutting business ? A. He has a perfect right to sell at any price he wants to.

By Mr. Bain ( Wentworth) :
Q. How is it with respect to other goods, Mr. Sewell, that we have been discuss­

ing here ? A. As far as tobacco is concerned we do very little business. We do a 
very large business in liquors.

Q. Tobacco does not affect your business personally ? A, No.
Q, How is it in respect to liquors ? A. We have not entered into any combi­

nation.
Q. You have never been asked ? A. No.
Q. How about pickles, biscuits, &c. ? A. We have imported Crosse & Black­

well’s pickles and we sell them at the same price that the grocers do. Sometimes 
we have a little bit of jobbing trade, a little chance like that, and I have sold them 
less than 3J.

Q. They expect you not to sell lower than their wholesale rates ? A. No.
Q. Are you bound to that? A. Iam not.
Q. It is an understanding ? A. Yes.
Q. How is it in the matter of biscuits ? A. There is no combination that I 

know of.
Q. You purchase as you please ? A. Yes.

By the Chairman :
Q. But there is a uniform price list? A. They send us their price list. When 

flour goes down or up price of biscuits changes.
By Mr. Bain ( Wentworth) :

Q. You are quoting uniform prices from the largest biscuit manufacturers for 
certain grades ? A. There are regular prices, but I do not know whether they 
have entered into any combination.

Q. But their prices are uniform ? A. I do not say that.
Q. But for certain quantities? A, Not that I know of.
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By Mr. Quillet :
Q. Do you get the price list of any firms ? A. I know that the firm we are 

dealing with are higher than any others.
» Q. Ton know that they are higher. Then you must have seen the prices of 
other firms ? A. I have seen the quotations of other firms. I deal with them 
because their biscuits are of better quality.

By Mr. Bain ( Wentworth) :
Q. You could afford to pay a little more for the grade of goods ? A. Yes.

Edgar A. Wills, Secretary of the Dominion Wholesale Grocers’ Guild, sworn. 
By the Chairman :

Q. We would like to hear somewhat of the history of this sugar arrangement 
from the records which I see you have here. You have the minutes of the proceed- 
i®g8 of the guild ? A. Yes.

Q. We will take up the question of sugar first. Can you give us what minutes 
relate to sugar ? A. Minute of the 20th November, 1885, says that at a meeting 
held in the city of Toronto, the question of granulated sugar came up. “ The 
desirability of fixing a maximum profit fully discussed but no conclusion arrived at.

Q. That is with reference to granulated sugar ? A. ^ es. At Kingston on 
April 30th, 1386, “ Mr. Fenwick, of Kingston, asked if any combined action had 
been taken with regard to sugars and the president explained the matter very fully, 
and after a general conversation and an explanation from Mr. Lockerby, of Mon 
?®al, as to how the combination was worked in the city of Boston and the New 
England States, it is agreed that the subject should be again considered at the after­
noon session ” At the afternoon session of the same meeting the question of 
granulated sugar was again considered and it was moved, seconded and carried r 
“That this meeting desires to affirm the principle that sugars should not be sold at 
5* nearly cost as they are at present, and to urge that arrangements should at once 
be entered into by the wholesale grocers of the cities of Montreal, Kingston and the 
*est, under which all sugars in quantities of less than 50 barrels should be sold at a 
Uniform minimum advance, of say § cent on Montreal refiners^ prices per car load 
lots, and that a copy of this resolution be sent to each of the localguilds for an 
^pression of opinion thereon at the earliest possible date. . At “ held l
tbe city of Toronto on 1st March, 1887, “ after briefly referring t0.1^ 
document that had been forwarded to the different secretaries beanng on the Hng 
gestion and the desirability of some prompt action bemg taken to remedy ^ 
ev>ls existing in the sale of sugars, declared the meeting open in due ^rtn loi busmess 
, “ Secretary Lockerby, of the Montreal Guild, presented sugar documents signed
y all but two of the Montreal dealers. n hnt one house.

“Secretary Wills, of the Toronto Guild, signed by explained th^
a, “ President Gillard, of the Hamilton, London and Brantford Gu, ds, <** 
S9eQoe of the document and promised to have it signed and forwardod to 
Ury- He stated that all in Hamilton would sign and also in Brantfor .

I! ^r- Cleghorn would see and get the signatures or ;on o•
Mi*. Sutherland believed the Kingston merchants b

„„ , Hewn. .atiofied that they
j, “ S^ChUdf and Mr. Hébert referred to interviewe they had had with Mr.
Drummond
t " Mr. Hebert’s ... the most recent interview

.V Mtieded that the trade could Moncton Rednery, and they'">«<- frsaa* ns £ sstA »■> -* - ^
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“ Mr. Bristol, of Hamilton, called the attention of the meeting to the fact that 
already 87 per cent, of the trade had signed the document.”

The Chairman.—The sugar agreement here is the same as the one put in in 
evidence.

“ Adjourned meeting, Wednesday, the 2nd of March, 1887, in Toronto. What 
is to be asked of the refiners?

“After discussing the many important features of the question, the following in 
the order named was decided upon as alike reasonable in the best interests of the 
trade and of the manufacturers :

“ 1. Would you be willing to furnish prices each Saturday, as mentioned in 
agreement ?

“ 2, If, after the trade has been canvassed, and there should be a few who will 
not join, will you use your influence, either by personal application or in such other 
way as you may deem best, to induce them to fall into line ?

“ 3. Should they still resist, and the number who take that course be few, 
would you be willing to agree not to sell your goods to them, or, if they buy from 
you, then, that they must pay you the prices covered by the agreement or the 
guild figures ?

“4. When selling to retailers, or persons who are not parties of this agreement, 
will you agree not lo sell at less than association prices and terms ?

“ It was understood, in response to a query raised by a delegate, that at any 
combination the trade had, or might have, applied only to the Provinces of Ontario 
and Quebec.

“General meeting, Montreal, 20th of April, 1887.
“ Mr. Childs reported the result of several interviews the Montreal Committee 

had had with Messrs. Drummond & Blmenhorst. The chief difficulty seemed to be 
with Mr. Elmenhorst. After a lengthened discussion as to the points to be made 
with the refiners, Messrs. In ce and Childs were appointed speakers at the meeting 
to be held by the refiners at 2.30 p.m.

“Afternoon session, same date, same place.
“ Present : Messrs. Drummond, Elmenhorst and Harris. The following telegram 

was read by the Secretary from the Nova Scotia Sugar Befinery : ‘ Halifax, N.S., 
15th April, 1887. Are willing to join with other refiners in any scheme which may 
be arranged with fairness. Impossible to be in Montreal on 20th.—Befinery.’

“ Mr. Ince, after thanking the refiners for giving the trade the opportunity of 
meeting them, discussed the various objections that had been raised by the refiners, 
both by letter and in conversation with members of the guild.

“ After Messrs. Childs and Gillard had spoken, and Messrs. Drummond and 
Elmenhorst had replied, the refiners withdrew at 5.15 for consultation. At 5.45 
they returned and announced to the meeting that they were prepared, should the 
proposed sugar document be signed by the great majority of their customers, to 
enforce from all non-signers of the said sugar agreement an advance of one-quarter 
cent per pound on all sugar specified in the aforesaid sugar agreement (now exclu­
sive of freight) over and above the prices they may give from time to time to the 
authorized representatives of the Dominion Guild, the refiners to be furnished with 
a list of the subscribers, and also to be promptly notified from time to time if any 
names are added to or taken from said list of subscribers.

“ Mr Drummond said that he would personally wait on Mr. F. Smith, and Mr. 
Elmenhorst agreed to see Mr. Smith, and Mr. Elmenhorst agreed to see Mr. Light- 
bound, both gentlemen promising to endeavor to obtain their signatures to the agree­
ment.

“ Adjourned General Meeting, Montreal, 30th June, 1887.
“ The chairman presented the following resolution which he stated had been 

carried unanimously at the morning session of the association. He said he had 
little to tell them, that the refiners were perfectly well acquainted with the annoy­
ance the trade had been subjected to caused by the action of the two Montreal houses
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who refuse to sign the agreement, and in his opinion there should be no hesitating 
on their part as to what course to adopt.

“ Moved by , seconded by , that the refiners be
asked to refuse to sell white sugars to non-signers of the sugar agreement.

“ After the chairman and several of the delegates had spoken to the resolution, 
Mr. Drummond said he considered the resolution passed as specific enough, but it 
Was a new feature to him ; he had been led to understand from conversations with 
members of the Montreal association that the object of the meeting was to request 
the manufacturers to increase the advance, and he desired to be advised as to the 
reason for the change in front.”

By Mr. Fisher:
Q. There is a resolution discussed in the forenoon of the same day which I think 

ought to be put in.
Witness reads :—“ Messrs. Kinlock & Tees reported that they had interviewed 

Messrs. Lightbound, Ralston & Company and Messrs. Matthewson & Company who 
positively refused to join the guild. Mr. Fenwick, on behalf of the Kingston Guild, 
entered a strong protest against so many retailers in the district within the jurisdic­
tion of the Kingston Guild being permitted to sign the sugar agreement. The 
chairman reminded the meeting that no one was allowed to sign the agreement 
unless the name had been first submitted by one of the refiners.”

It is a very bald way of reading this without the explanations. The explana­
tion of that is that the refiners had certain customers on their lists who were not 
members of the guild, customers whom they had been supplying for years, and it 

thought by them that these customers should not be cut off without some 
explanation. When the first agreement was signed they were not cut off. Bach 
refiner handed into the guild a list of their customers, and there was no exception 
taken. Witness continued to read:—“Mr. Fenwick entered very fully into the 
grievances ol the guild which he represented.

“ The concensus of opinion was that at present it would not be well for the 
guild to take any action in this direction. Their first duty was to decide as to the 
resolutions to be submitted to the refiners in the afternoon.

“ The chairman had seen Mr. Drummond who seemed disposed to favorably 
entertain the idea of an increase in the advance.

“ After allowing a great deal of discussion the chairman called for a resolution 
nnd the following was then submitted :—

“ Moved by and seconded by
that the refiners be asked to refuse to sell white sugars to non-signers of the sugar 
agreement. Carried unanimously.”

By Mr. Landry ; , „
Q. That means from the guild to their customers? A. No; that means from
refiners to the non-subscribers of the agreement. ,

. I he witness continued to read At first the Montreal delegates were disposed 
flavor a resolution looking for an increase in the advance from a quarter to one- 
"a,f a cent, but finally, after hearing from the western delegates, the resolution was 
Carried unanimously.”

F y Mr Fisher • _<« flQ- That is the whole of what is put in ? A. That precedes what 1 was reading 
this was fully explained by several of the delegates” (that is this ehange n ront) 

a v “Mr. Drummond pointed out that asking the refiners to refuse absotutely was 
Wy 8eri0U9 business. This statement was immediately met b>thodelegates 
Com.lng 86veral l^ge manufacturers in other lines of bamness who had adopted this
J»1?? (that is, refused to exercise their own free will and se 0 ^ ' *
"tr, Elmenhorst, of the St. Lawrence, in the course of his remarks, stated that one
amlfaC!nt was not sufficient advance and suggested that th? Jeat
^ended ao that tfae manufaoturer8 might agree to sell to parses at the filter «eut
t£n tu6’ Provided those parties enter into, obligations not to sell at adva

that provided in the guild agreement.”
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By Mr. Fisher :
Q. That seems rather a contradiction. Mr. BImenhorat said one-half a cent 

was not sufficient and then suggested to sell at a quarter. How was that ? A. 
Provided these parties would enter into an obligation with the refiners.

Q. In the one case it was without the condition ? A. Tes.
Witness continued to read :—“ Immediately, several of the delegates pointed out 

that they did not want any such arrangement as this. All the trade asked was that 
the three firms named should be put on the same footing as the subscribers of the 
agreement. Mr. Elmenhorst further complained of the amount of raw sugars which 
were being imported especially by the western merchants.

“ After two hours discussion Mr. Drummond stated that he would much prefer 
that the resolution would be put in another shape but if after further consultation 
the delegates felt that they could not amend this resolution, he, speaking on behalf of 
the Canada Sugar Refining Company, was prepared to agree to the conditions of the 
resolution and Mr. Drummond, in making this statement, pointed out that one of the 
non-subscribing firms had been a customer of the Canada Refining Company for 
over 30 years.

“Mr. Drummond’s decision was received with marked satisfaction. The chair­
man thanked Mr. Drummond for the way in which he had received the request of 
the trade, and that gentleman withdrew.

“ The chairman then called for Mr. Elmenhorst. The president of the St. 
Lawrence Sugar Refining Company positively refused to agree with the resolution 
of the guild and stated that he would not refuse to sell but that the trade might rest 
assured that he would use his best influence, and it was not small, to bring the non- 
eigcors into line ; he further assured the trade that they could rely upon his deter­
mination to protect their interests.

“ In reply to the question ‘ if Lightbound, Ralston & Company refused to come in 
after you have used your influence with them will you refuse to sell them ? Mr. 
Elmenhorst said : 11 will not refuse to sell to any non-subscriber but I am on your 
side.’ During the discussion Mr. Elmenhorst gave it as his opinion that an advance 
of one-half a cent was not sufficient protection to the trade.”

By the Chairman :
Q. Why not a cent ? A. Mr. President, have you any objection to these books 

being left in the hands of the chairman ?
Mr. Ince—None at all.
The Chaibman—There is another resolution on the book:—“Whereas the 

motion passed at this morning’s meeting of the Dominion Guild, did not recommend 
itself to the approval of all the refiners, be it resolved that the refiners be asked to 
increase the advance on white sugar to non-subscribers to sugar agreement to one 
cent per pound.” This resolution was adopted.

Witness—If you are picking out these resolutions it behooves me to say that 
the movers of those resolutions are all western men who have been suffering very 
severely from the action of Messrs. Lightbound, Ralston & Company, in cutting these 
sugars. I would like simply to show what prompted such a resolution as that and 
of the wholesale slaughter that had been done by Messrs. L:ghtbound, Ralston & 
Company.

By Mr. Fisher :
Q. I see it was stated in one of these extracts that other manufacturers had 

been doing the same thing, refusing to sell to those who are not members of the 
guild, as I understood, or not members of the same agreement, can you tell us what 
manufacturers those were ? A. I cannot tell you anything beyond what is recorded 
on that book.

Q. I mean not from the minutes, I mean from your information and knowledge 
with regard to these things ? A. I can give you no information.

By the Chairman :
Q. “ That the minimum advance on tobacco is increased from three to four 

cents a pound and that a new document be at once prepared by the president and
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sent to the respective secretaries for signatures, it being understood that the agree­
ment shall not supersede the new agreement until fully executed ” ? A. I am not 
prepared to give the name of any manufacturer. I am strongly of the opinion that 
there is no small number of manufacturers.

Q. I don’t mean the individual name of the individual manufacturer, what I 
toean to say is whether you know of your own knowledge that there are certain 
kind of manufacturers, for instance tobacco and starch men or anything else of that 
kind, who have an agreement amongst themselves similar to this fixed agreement ? 
A. I don’t know of any manufacturer having an agreement, but I do know there 
*re manufacturers in Canada sufficiently independent to elect to whom they shall 
Sell their goods. I know there are quite a number of manufacturers.

Q. Can you give us instances of them ? A. I cannot give you names, that is 
Dot in my province.

Q. But I understand you to say you know there are such ? A. I say I believe 
there are such.

Q. You say you know there are manufacturers independent enough to sell to 
Whom they please, that is the question that we would like to know; we would like 
to know whether there are men who are independent enough not to enter into 
combination ? A. I am speaking of individual manufacturers.

By Mr. Fisher :
Q. You think you know there are individual manufacturers who dictate to their 

customers ? A. Yes, and who require that their goods shall be sold at a certain 
price and their goods must be served at that price.

Q. Do you know of any group of manufacturers who agree amongst themselves 
that they will do that ? A. As to that point I think best for you to examine the 
Manufacturers themselves.

Q. I ask you a point blank question, I ask the answer, do you know of such? 
A. I don’t know of such ; I can’t answer the question in any other way.

By Mr. Landry :
Q. If they are independent enough to do what you say it must be the effect of 

Some understanding amongst themselves. One manufacturer standing alone could 
Dot bo independent enough if he hadn’t the other manufacturers in combination ? 
A. Why should he not be independent enough ?

Q. If I manufactured soap you could purchase other soap in the city? A. Yes, 
you could purchase soap provided that you shall not sell it under a certain price.

Q. If there are other manufacturers of the same kind who make the same things 
their independence would be gone—

By Mr. Fisher :
Q. That is only an individual case? A. An individual case.
Q. They do it by an agreement among the individual manutacturers ? A. Yes. 

; Q. And you know this ? A. Yes ; I believe it.
By Mr. Landry: _

Q. Do you know it that individual independence is worked ? A. 1 believe it has.
By Mr. Fisher: . . ... ...

Q. Are you officially connected with any other trade association besides this 
holesale Grocers’ Association ? The Canadian jobbers in watches, I am secretary of 

that.
Q. Any other association ? A. Oh, a whole lot of them. , , t
Q. Are you aware of any arrangement among the bankers as 

which they will supply money to individuals or by corporations? A. No, no ar­
rangement whatever.

Q. There is none ? A. There is none.
Do you know there is none ? A. I know there is none.

Q- If is amattorot coincidence that they are in the habit of having the same
rates of discount? A. Yes.
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Q. It is a coincidence that is pretty general, is it not ? There are very few 
exceptions among the bankers. They generally take the same rates of discount? A. 
That is too deep a question for me to go into. I have never had occasion to apply to 
the bankers myself.

Q. You know there is no arrangement among them ? You must have had 
some knowledge ? A. As far as the bankers’ section of the Board of Trade goes 
there is no arrangement.

By Mr. Fisher :
Q. You are secretary of the Millers’ Wholesale Section, have you an arrange­

ment as to their prices and sales ? A. There is no arrangememt as to their prices and 
sales ; they desire to get as low rates for transports as they can.

Q. That is the whole object of their association? A. I don't know that it is the 
object of their association.

By Mr. Bain ( Wentworth) :
Q. The Oatmeal Association entrust their case in your hands ? A. No.
Q. That is the head centre of the organization ? A. I don’t know.
Q. Are they affiliated with the Toronto Board of Trade? A. No.

By Mr. Boyle :
Q. Have you any connection with the Underwriters’ Association ? A. No.
W. B. Clat, retail grocer, Gault, sworn.

By the Chairman :
Q. You have heard all the evidence given to-day ? A. Yes. I can reiterate what 

Mr. Gillard has said as far as the selling of sugars is concerned, but, living in the 
country, I probably get a little more. Of course the retail grocers in the cities have 
a better chante to keep ahead of things and find out what sugars are going at than 
we in the country have. However, we in the country often see travellers, and of 
course the first thing is “ what is granulated ?” That is the first question we usually 
ask. I have been quoted 5 or 6 cents less than I have bought sugar at. This was 
alter I bought the sugar and it made me feel very sick. On the 10th March last year 
there were four grocery travellers in our town. I was quoted granulated sugars at 
6^. I was afterwards quoted at 620 and another traveller came in after I had bought 
it at 6-10 and quoted it to me 20 barrels of granulated at 6. Now, that is demoralizing 
to the wholesaler as well as the retailer. I saved 50 cents a barrel and I could not 
divide into $18 packages or 32 half dollar packages and give the people the benefit 
of it.

Q. You made $9 on that transaction ? A. Yes.
Q. You don’t line to do so ? A. I don’t. It is demoralizing to the trade, it 

gives mo a chance of under-selling my neighbor. Then there is another leading thing 
—we don’t know whether we are paying too much or too little in the country. Now 
that has not been only once or twice that I have been in the same fix. Sometimes 
I have bought and I have been sorry for it, although I have never kicked, but as we 
say amongst our trade, we felt sick, so that I thoroughly endorse all that Mr. Gillard 
has said. We were just in the same way with tobaccos when there was no set point.

Q. Yon will be pleased to have the same rule fixed on every article of groceries 
that you purchase—the price fixed? A. Well, I don’t know that I would go as far 
as saying that.

Q. Why not if a good thing ? A. Yes, it might be a good thing. I have been 
in business for nearly 36 years in this country and in the old country, and this has 
been the trouble all through my career as a grocer.

Q. Have you made a little more profit on your sugar this year ? A. I say dis­
tinctly not because 50 cents a barrel is no increase in $18 or $36 worth made 
up in quarter dollar packages.

Q. You benefited yourself? A. Decidedly, I object to having uniform price. I 
am not prepared to say how much the wholesaler should make out of it. I verily 
believe the refiners could not handle it. They would have difficulty in getting it from. 
Montreal. The question is whether the wholesale trade should get any profit or not.
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Q. You were looking out for the interest of the wholesale trade ? A. I am 
looking at it from a business, fair and square standpoint. I believe in the system. The 
fact is that I bought these sugars I speak of in the morning and could have bought 
them at 5 cents less in the afternoon.

By Mr. Quillet ;
Q. Don't you think that the competition is legitimate ? A. I think it is.
Q. It wasn’t dishonest ? A. In this case I don’t know whether it was or not.
Q. Have you succeeded pretty well in your business ? A. Probaby sometimes 

I have and sometimes I haven’t. I have been unfortunate in business I will admit, 
but at the present time I am doing about as well as most of the retail grocers.

By Mr. Bain (Wentworth):
Q. I don’t understand where it hurts you if you bought this sugar at 6-10 ? A. 

It may leave money in my pocket but it shows a demoralizing influence.
By Mr. McKay :

Q. Some other men who accepted the first offer of 6*25 might suffer by com­
peting with you ? A. I know that sugars were sold that morning in my town at 
6-25.

By Mr. Bain ( Wentworth) :
Q. In that case there would be one of two things : You selling at a lower rate 

and making the same profit or the other men had to sell at the same rate and make 
less profit ? A. This system of getting sugars is pretty well gone.

Q. I am speaking of this specific case whether you gain ? A. Yes.
By the Chairman :

Q. Where was it you bought this sugar? A. In Toronto. I had a Hamilton 
man and a Toronto man in my place of business that morning. j

Q. Do you know of your own knowledge if the man who sold it at 6 "10 wasn t 
making a profit ? A. To the best of my knowledge it could not be laid down from 
the refinery.

Q. Do you know what he bought it for ? A. I could not say.
Q. How can you tell ? A. I have a list of purchases made by 

Montreal, on these sai
Robertson, 

profit

of

? A. I—.uuureai, on tnese same days.
Q. It shows that probably it could be delivered at 6*10 at a 

believe it would cost about 6'17 laid down in Toronto on these dates,
Q. Do you know the discount they get ? A. 1 have heard.
Q. What did they get? A. 2^ per cent I think.

_ Q. What did you get? A. 1* per cent, in 15 days. I have good reason to 
believe that sugar cost that house on that day, from remarks that I heard afterwards, 

and they positively lost 7 cents a 100 on that sugar.

Q. How did that affect your trade ? A. Well, it would not affect my trade ex­
cept as far as the system of having a set price on sugar. I believe in the principle
. VO- I understand that the evidence you are offering is as how it affwM yornr 
business. We are not asking you for information about the wholesalers business? A 
Well, the effect on the trade is this : if I buy 15 barrels of sugar and “7 “«S™ 
buys 15 barrels of sugar and I know he does not get his sugar cheaper than I do and 
lf be iB selling cheaper I know there is something wrong somewhere.

Q. He majMbny sugar cheaper than you or dearer tbaii yoxL the only thi.g i, 
they cannot buy on the same date then at the same price ? A. ïes.
M Q. O^ma^te^gSle^beeme,,? A. 

untry , however, where there is no one who buys m v . j buy
ve dealt largely in car loads of sugar some three or four y S ’ comes in 

eugar at 6.20 Ind another man buys at 6.25 that is where the d,fference comes in.
0 yJ the Chain™n : , , ? A T am not grumbling about it. I am merely

Rr. ¥ou are grumbling about it f A. l am no g .. like that so
P uking that I am satisfied with the system of having g
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that there would be only one price and there is not that feeling that every one is 
baying goods cheaper than you.

By Mr. Guillet :
Q Would it not be a good thing if the retailers would combine to regulate the 

prices? A. Tes.
By Mr. Bain ( Wentworth') :

Q. That is you would have a uniform profit and no competition if that could be 
guaranteed ? A. If it was fixed. The retailer is suffering a very great loss selling 
sugar.

Q. In your experience there was always cutting ? A. Yes.
By Mr. Fisher :

Q. Can you explain why it is that the dealers should continue to sell sugar at 
these ruinous rates ? A. I cannot tell you why. I only know it is done.

Q. You don’t know why you did so yourself? A. I can give you an explanation 
of that. For instance, if a man starts in a place and the first thing he does would 
be to give an extra pound of sugar, then something has got to be done.

Q. Is it a fact that you cannot carry on the grocery trade without having 
sugar? A. We cannot, sir, we have to have sugar;

House of Commons, Wednesday, 28th March, 1888.
The Committee on alleged Trade Combinations met at 11.15.
In the absence of the Chairman, Mr. Guillet presided.
Patrick Baskerville, of the firm of Baskerville Bros., sworn.

By the Chairman :
Q. What is your occupation ? A. Grocer.
Q. You are a member of the Grocers’ Guild? A. We were for a while, but not 

at present.
Q. Your name was struck off the list ? A. Yes.
Q How were you informed of that? A. I think we had no intimation.
Q. Are you in the wholesale business ? A. Yes.
Q. Are you in the retail business as well ? A. No, we are giving up the retail 

business.
Q. Do you conduct your retail and your wholesale business altogether in one 

establishment? A. Yes, partly; we kept our office in the retail establishment 
where we keep our books for the last fire or six years.

Q. Your business was chiefly wholesale? A. Yes, chiefly wholesale.
Q. Has it been an injury to your business to be deprived of the right to purchase 

sugar at the refinery ? A. Yes, it has been an injury. To continue our wholesale 
business we could not get along without it.

Q. Did you write to the refinery for goods and endeavor to obtain goods at the 
refinery since ? A. Yes.

Q. With what result ? A. I don’t know whether it was by letter or verbal conver­
sation I had with the secretary of the refinery, they said that we could not get goods 
on account of the name being taken off the guild. It seems we belong to the Kings­
ton branch of the guild. I was not in Ottawa at the time. It was one of the firm 
that signed that time. He believed that it was in order to carry out the uniform

{>rices, that there would be no catting or deception. There had been cutting in the 
eading articles, and this he understood would keep the price among the trade, and 

on that account, I believe, was going to be of service. I believed the wholesalers and 
retailers would be benefited and no great injustice would be done to consumers by 
confining themselves to a legitimate profit, but I find that there are many things 
coming to light now which shows that mischief can be done by the combination if 
they so desire to do it; if they desire to act justly I think no injury can arise from it.
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It was at

If you got an 
A. I think it

By Mr. Boyle :
Q. What is the mischief you think can be done ? A. Putting on too much pro­

fit ; they combine together to put on too much profit on the consumer.
By the Chairman :

Q, That is that the number engaged in the business in the wholesale would 
largely increase owing to the business becoming profitable, and a larger number in 
the business the more the profit must be ? A. With the aid of the refiners they 
could put on just what profit they thought proper, but I never thought that was the 
intention and I don’t think so still practically.

By Mr. Fisher:
Q. You are in the wholesale grocery trade? A. Wholesale and retail. I un­

derstand that the name was taken off on account of having a retail connection.
Q. You don’t know whether it was taken off or not ? A. Yes, it was taken off.

By Mr. Boyle ;
Q. When your name was on the refiners’ list, were you subject to any conditions 

as to the prices at which you would sell ? A. Yes, we got a list every week. There 
was a list going round every week to those on the list, and they had to carry out the 
prices fixed.

Q. You did not Violate the terms when you were a member? A. No.
Q. You were struck off because you were not exclusively wholesale. A. That 

is what I understood.
By Mr. Fisher :

Q. Was no notice given to you about that ? A. No, not at the time 
the refinery I found we could not buy.

Q. The first information you got was at the refinery ? A, Yes.
By the Chairman:

Q. The object would be to prevent you putting in a large stock, 
intimation that would be done you would put in a sufficient stock ? 
would have been a wise course to take.

By Mr. Fisher :
Q. Then this association which struck your name off you were not a member 

of? A. No. not a member, we merely signed the agreement.
Q. You were not a member of the association ? A. Not a member of any 

association.
Q. This association insisted upon your name being struck off, apparently ? A. 

So I understand.
Q. That is what the refiners told you? A. No; the refiners didn’t tell me this. 

I found this out afterwards from a verbal conversation with some gentleman who 
Was in the store after they held a meeting in Kingston. There is a branch associa­
tion there. They held a meeting there and they took our name off on account of 
our having a retail connection. I got no notice, but we afterwards wrote asking the 
reason and then found out the reason. They gave the reason then that neither 
directly nor indirectly could we have a retail branch.

By Mr. Quillet : . „ .
Q. The province is divided into several districts ? A. It appears so.
Q. There is a Hamilton district and a London district ? A. ies.
Q. How much ^more does your sugar cost you now than it did before ? A. I 

cannot very well tell that. I suppose it costs about one-eighth.
By the Chairman : , . , . , , , .

Q. Any discount ? A. It costs a quarter. I am not certain, we have bought
Very little since our name was taken off the list.

Q. How ton/sîïce your name was taken off ? A. It is nearly two months.

By the Chairman : , . , , „„
Q. As a matter of fact you are charged one-eighth more, an y 

tÇ the loss of a discount ? A. I am not certain. I think we bought 
Bmce, but I don’t know how much we had to pay for it.

you are subjected 
a few barrels
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By Mr. Fisher :
Q. That will force you to charge just so much more to consumers ? A. Either 

that or sell at cost or sell it under cost to keep our business going. We would have 
to do one or the other.

Mr. Boyle.—His evidence is much on the same lines as the other witnesses.
By Mr. Quillet :

Q. I don’t see any new features ; was not the effect of the formation of this 
association that the price of sugar was raised to the consumer ; that the same 
sugar was sold at a larger profit than it was sold at before ? A. I cannot say.

Q. You say sugar was being cut and being sold too cheap, and your object was 
to set the price ? A. It was liable to be done, I could not say that it had been done,
I know in the retail line passing along you will see sugar in the windows with the 
prices on it. I saw it in Montreal and in Ottawa at the actual wholesale prices, but I 
could not say that the wholesale merchant was selling at cost.

Q. Sugar is,not being cut so low now, there is not so much cutting now ? A. 
There is a uniform price in this combination, any person who sells under that uni­
form price is cut off.

Q. The retailer is not cutting so much as he was before ? A. I would think
not.

Q. Therefore the consumer is not getting his sugar as cheap ? A. The result 
of that as regards the retailer under the combination. I think every retailer 
whether he has means or whether he is without means, has a uniform price. The 
poor man can get his barrel of sugar at the same price as the man who buys fifty 
barrels. If he sells it at a moderate profit, and the refinery sells it at a moderate 
profit, I don’t see where much injustice can be.

Q. As a matter of fact you find that sugars are not being cut by the retailers 
now as they were before the combination ? A. I could not say.

Q. You don’t see prices quoted at these low rates ? A. No, I did not ask them 
what they sold at. I could not give any information about it. I might say for the 
information of the Committee that I think that this association did not carry mat­
ters out fairly. I understand, if I am correctly informed, that there were two per­
sons at Kingston situated as we were. This is from heresay. I cannot prove it. 
If such is the case and they were not cut off the list, I think it was an injustice.

Q. The object of the association undoubtedly was to enable the wholesale men to 
get a fair profit on sugar ? A. I think so.

Q. That rule is applied to other articles in the trade, is it not ? A. Yes, I think 
it is in tobacco, that is the only article that I am aware of. 1 don’t know what pro­
fit. I am not posted in the prices at all.

Q. Do you deal in liquors ? A. Yes, there is no combination in liquors, that I 
know of.

Q. You are not regulated at all or controlled in reference to prices you sell 
liquor at ? A. No.

Q. There is also in some shelf goods, I believe, pickles ? A. I have heard o f 
pickles, imported pickles.

Q. Matches ? A. I don’t know of matches.
Q. Are you bound to sell pickles at a certain price. You have no agreement ? 

A. No, there is no agreement on any goods except tobacco and sugar, there may be 
agreements in other places but I think there are none here that 1 know of.

Q. It is so in reference to tobacco ? A. Yes, I think tobacco was included, or it 
may be a different agreement from the sugar agreement, I am not certain, because I 
have not signed either myself.

The Committee adjourned.
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Joseph Kavanagh sworn.

By the Chairman :
Q. What is your occupation ? A. Grocer and wine merchant, Ottawa.
Q. We wanted to ask you some questions about biscuits and confectionery. 

You are a dealer in these articles ? A. Yes.
Q. You are pretty familiar with the trade in them? A. Yes.
Q. Can you give us any information about the biscuit trade first? A. Well, I 

hold in my hand a copy of a circular issued by one of the biscuit manufacturers. 
This is dated November the 24th. 1881. I had been buying biscuit at this price 
since about that date.

Q. That is 3£ years ago. What about present time? A. The price is the same 
now as then.

Q. They haven’t changed ? A. No.
Q. The raw materials used in biscuits are what ? A. Well, I think if anything; 

they are cheaper now than they were then.
Q. The principal ingredient is flour? A. Yes.
Q. How does the biscuit flour price compare with what it was then ? A. In 

1884 ior biscuit flour the wholesale price was $5.60 per 200 lbs. This is in Ottawa, 
hut in Toronto it would be about 30 cents less on the 200 lbs. in car lots, the freight 
making the difference.

By Mr. Bain ( Wentworth) :
Q. Are these given you by Ottawa men here ? A. Yes, that is right on the 

spot heie.
Q. Would yon just give us the differences in price ? A. In January it is $5.60, 

April $5.25, June $5.05, July $4.80, August $4.70, September $4.50, October $4.00, 
and then he goes on with these quotations for 1885, 1886 and 1887 and he gradually 
mimes down at last to February, 1888, at $3.90. These were the prices given me by 
a flour dealer. Since 1884.

By the Chairman :
Q. The same article sold in 1884 for $5.60 and $5.05 ? A. Yes, and it is selling 

*n February this year at $3.90.
By Mr. Boyle .

Q. That is for 200 lbs.? A. Yes.
By the Chairman :

Q. 1 suppose that means 196 lbs. the barrel will count ? A. It is quoted 200 lbs.
By Mr. Bain ( Wentworth) :

Q. Have you large quotations for the same time ? A. No, sir, I find looking 
over my books that it was just about the same price, averaging probably a cent and 
no more either way.

By the Chairman : ,
Q. And for sugar ? A. Sugar I think is cheaper now than what it was then 

about that time.
.. Q. The prices of the materials for biscuits in all have been reduced very con- 

mderably? A. Yes sir.
, Q. And the price list has not been changed ? A. And the price list has not 
been changed at ail. There has been no change of price since I received this.

Q. Do you know of any combination ? A. 1 am informed by one o o is l 
Manufacturers that there is a combination between them, lhe combination is 
between them but they don’t compel us to sell at any certain price. _

Q- A combination amongst themselves ? A. Yes, to keep the prices up.
By Mr. Bain ( Wentworth) :

Q. They agree not to out the prices. A. Yes.
Q- Does that apply to all biscuits? A. Yes ; I imagine so.

j Q. Have^ou^hJnames of the men in the combination ? A. I haven’t, sir but 
1 ^erstand from these agents who come around that the prices are all the same.
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For instance there is Christie, Browne & Co., of Toronto, the Lang manufacturing 
Company of Montreal, The Montreal Biscuit Company, and Gibson &Son, of Ottawa, 
their prices are all the same.

By Mr. Boyle :
Q. Are the prices the same delivered here or from the place of shipment ? A. 

The place of shipment, except Gibson’s delivered here, that is the only advantage.
By Mr. Quillet :

Q. Are Gibson & Co. members of the combination ? Are yon aware that Gibson 
is a member of the combination ? A. He told me so himself.

By Mr. Fisher :
Q. You find in buying from these men that the prices are all the same? A. 

Yes, my attention was lately drawn by the agent of a firm in Montreal who repre­
sents Vandei hover & Holmes, of New York. They make a very fine class of biscuits, 
a finer class of biscuits than made in Canada. These people’s prices, some of them 
are much less than Canadian manufacturers’ prices.

By Mr. Quillet :
Q. Have you got their prices ? A. I have a few of their prices.

By Mr. Fisher ;
Q. Have you bought from them ? A. No, sir. I think it only about three 

months ago since their agent came round.
Q. You mean their prices delivered here ? A. In Montreal.
Q. They have an agent in Montreal ? A. A resident agent in Montreal.
Q. The prices you compare with the prices of these other agents are the price» 

in Montreal duty paid ? A. Yes.
Q. They pay the duty ? A. Yes, and deliver in Montreal. Now I will give you 

two or three prices—take arrowroot biscuits. This New York firm quoted 13£ cents 
in Montreal, Take the circular for Toronto and it is 15 cents for the same kind 
of biscuits. Take ginger snaps. The New York firm quotes 10 cents, while the 
Montreal and Toronto people quote 14 cents.

Q. You say Toronto people, you mean Canadian manufacturers ? A. Yes, these 
people I have named.

By Mr. Boyle:
Q. Is there a fixed price upon all these different items, ginger snaps, &c. ? A.

Yes.
By Mr. Bain ( Wentworth) :

Q. How do sodas compare ? A. I have’nt their sodas on this list. When the 
agent was here I didn’t get a copy of his price list. He promised to send it to me 
but b e never did so. I wrote to the house in Montreal asking them to send all of their 
prices, but not exactly the same quality of biscuits we are in the habit of selling 
here. Take Christie, Browne & Co., for instance, I suppose they have 150 different 
kinds of biscuits.

Q. I suppose there are four or five leading kinds? A. Probably one dozen.
Q. I suppose there are three or four kinds really most consumed. A. Tea 

biscuits, arrowroot biscuits, ginger snaps and soda biscuits.
Q. I suppose there are really the staple biscuits are they ? A. Yes.
Q. The others are more like fancy biscuits ? A. Yes.

By Mr. Fisher :
Q. Then there are oatmeal biscuits and Graham biscuits? A. Yes, of course. 

Graham biscuits and oatmeal biscuits are very well known. When the agent was 
here I found that they were cheaper than our Canadian people after paying the duty- 
I think some of them might have been one quarter, one half or one cent a pound 
cheaper. There is a difference, however, of some of them of three cents a pound. 
These people pay a duty of 20 per cent, and sell them for lower prices.

By the Chairman :
Q. How do the prices of the raw material in Canada compare with the price» 

of the raw material in the States ? A. 1 don’t think the raw material is any higher 
here than it is in the States.
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Q. Lard would be a little higher ? A. Lard if anything would be a little lower 
in the States.

By Mr. Fisher :
Q. Flour would probably be much the same in New York ? A. Yes; and sugar 

"might be a shade less but not so much as would warrant these people keeping the 
prices for the last four years.

By Mr. Boyle :
Q. The expenses of making them in Canada would not be 20 per cent, more ? 

A. No.
* By Mr. Fisher:

Q. This combination of biscuit manufacturers impose no conditions on you? 
A. None at all.

Q. It don’t interfere with your trade ? A. No.
Q. They simply say here are the biscuits and these are the prices, take what you 

choose? A.. Yes. I may say I have tried hard to get biscuits less but they are per­
fectly firm in the price and there is no budging them at all.

By Mr. Bain ( Wentworth) :
Q. Have these New York men delivered yon any biscuits ? A. No.
Q. It is only recently they came round ? A. Yes.
Q. Where is their factory ? A. In New York. Yanderbover & Holmes. Theirs 

is a very large house and they make the highest class of biscuits you find now. 
When they can come from the States and pay a duty of 20 per cent, and undersell 
our people here, onr people must be doing well in the biscuit trade.

By the Chairman :
Q. Who pays the freight from New York? A. These people pay the freight 

to Montreal.
By Mr Fisher :

Q. Practically you of your own knowledge know nothing about this combina­
tion ? A. I know only what they told me.

Q. They have told you there is a combination ? A. Yes.
Q. Of course hearsay evidence does not count for anything ? A. I have it from 

Gibson himself and he is a member of the combination.
The Chairman.—Mr. Kavanagh has dealt with parties who formed the com­

bination.
Mr. Bain.—I suppose the uniform price list is the most unanswerable evidence.

By Mr. Guillet :
Q. They have an agreement ? A. Yes ; they tell me distinctly they won’t sell 

goods under the price.
Q. Because of this agreement amongst themselves ?. A. Yes.
Q. That of course proves a combination ? A. Yes. Of course this biscuit trade 

18 Suite a large business, a much larger business than people would expect.
By Mr. Boyle :

Q. I was going to ask you about what extent your trade would be. L>o you 
consider it an important item of your business? A. I do, yes. I think probably 
ast yuur we have sold 1,200 boxes of sodas.

Q. What would they be worth about? A. They would average, say, $2.00 
Per box.

A. I think that is

Q. They enter largely into family consumption ? A. Yes.
By the Chairman : . _

Q. Can you give us any further information about biscuits r 
°ut all the information I can give you about biscuits. . , ,

j Q. What about confectionery? A. We do not deal much in confectionery, but 
uow a little about the prices. . XT T * <1.=* r

» Q- Do you know if there is any combination ? A. No, I cannot say that I
^Personally of the combination. . „ , . ., .. n

m $ What do you know of the matter ? A. There is a firm here in the city, C. 
Bato & Co., and they have been buying candies of all kinds by the carload, and
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that enables them to buy at very low rates. They bought from a firm in Montreal, 
and latterly they have been selling candies very much lower than the manufacturers 
themselves. I know that some of their agents have been around, and I find that I 
can buy them cheaper at the wholesale house here, and on malting enquiries from 
one of the parties in connection with this firm, I was told that these confectionery 
people have formed a combination among themselves, and have raised the price 
cents per lb. Take one illustration of that, Messrs. Bate & Co. sell assorted sugar 
sticks at 9 cents per lb. whereas the combination price is 10£ cents per lb.

By Mr. Fisher :
Q. Did Mr. Bate himself buy from the combination ? A. Yes, before the combi­

nation wa* formed.
Q. When was it formed ? A. Inside of two months they have raised the prices 

fully 1J cent per lb.
Q. That is a combination of the manufacturers? A. Yes.
Q, Have you been buying these goods from them within the two months? A. 

No, not from the manufacturers.
Q. You have been buying from Mr. Bate ? A. Yes, as I can get them cheaper.
Q. Before that you bought from the manufacturer ? A. Yes, sometimes from 

the manufacturer, and sometimes from C. T. Bate & Co.
Q. And you found comoetition, you could get them cheaper from C. T. Bate & 

Co. than you could from the others ? A. Yes.
By the Chairman :

Q. 'Docs Mr. Gibson of this city make candies ? A. Ho, the Lang Manufacturing 
Company in Montreal, and Foster’d in Toronto make candies.

By Mr. Guillet :
Q. Are the candies of the same degree of purity, are they as good candies ? A. 

There is sometimes a difference in the candies. Sometimes they are very good, and 
sometimes they are very poor.

Q But those you have been buying from Mr. Bate lately, have they been as 
good ? A. Yes, and sometimes better.

Q. So that it would appear that he was not palming off a poor lot, or anything 
of that kind? A. No.

By the Chairman :
Q. Is their business in candy a large one ? A. Yes, I think pretty extensive for 

this part of the country.
Q. What quantities? A. 1 do not know, but I know that they buy them by the 

carload.
By Mr. Bain (Wentworth) :

Q. Do you handle whiskey or gin ? A. Yes.
Q. How is it with respect to them ? Is there any limitation as to price? A. 

Not in Ottawa. I understand there is in Montreal a combination price for DeKny- 
per’s gin.

Q. The agents do not exact any restrictions from you ? A. No, we are direct 
importers ourselves. There are no restrictions here at all.

Q. But there are certain other proprietary articles that there is a fixed price on 
as a rule, baking powders, for instance ? A. Yes, I believe there is among the manu­
facturers. We buy where we can get them the cheapest, sometimes here, sometimes 
in Hamilton, sometimes in Toronto, and sometimes in Montreal, wherever we can get 
the best terms.

By Mr. Fisher :
Q. But you are not bound to sell them at a certain price ? A. No.
Q. Whore do you got your pickles ? A. From Charlton & Co., of Hamilton.

By Mr. Boyle :
Q. These are Canadian pickles ? A. Yes.
Q. But on imported pickles there is a combination, is there not ? A. Yes, there 

is a combination on them.
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By Mr. Fisher :
Q. But that does not affect the retail trade? A. No, bat simply the jobbing trade. 

By Mr. Bain ( Wentworth) :
Q. You do not sell them in case lots below a certain figure ? A. No.

By Mr. McDougall {Pictou) :
Q. Is there any combination in starch ? A. I do not think so. I do not handle 

sufficient starch to enable me to give any evidence in relation to it.
By Mr. Fisher:

Q. Have you felt the effects of any combination in other articles, on tobacco, for 
instance ? A. Yes, there is a combination in tobacco.

Q. You know that there is ? A. Yes.
By the Chairman :

Q. How do you like it? A. I do not like it at all.
By Mr. Fisher :

Q. The prices are fixed ? A. That is if you buy them from Mr. McDonald, but 
I do not buy from Mr. McDonald. I told his agent that I was not going to sell Mr. 
McDonald’s tobacco for his benefit, but for my own.

Q. Where do you buy from at present ? A. From Tuckett & Co., of Hamilton. 
Q. Is he a manufacturer ? A. Yes.
Q. Do they regulate the price at which you sell ? A. No.
Q. They are not in any combination ? A. No.
Q. But are practically in competition with the combination? A. Yes.
The Committee adjourned.

House of Commons, Wednesday, the 18th April, 1888. 
Walter Paul sworn.

By the Chairman :
Q. State your name, address and occupation ? A. Walter Paul, grocer, Montreal. 
Q. I met Mr. Paul who had been here before on the sugar question and he 

sP°ke to me respecting biscuits and I invited him to appear before the committee 
a?d state what grievance he has on the biscuit question? A. As I was stating I 
did not come here to appear before the committee. I am here on other business, but 
è met your chairman as he has stated and we talked about the biscuit combine which 
I think is as bad as ary. I do not know what the committee would like mo to say.

Q. In what way do you consider it bad ? A. In this way, that biscuits are an 
article that is sold very largely, and generally used by the whole community and the 
'"'dole community is therefore affected by the price, and I consider that the con- 
Sdmers who comprise the general public are paying far more for biscuits than they 
have uny right to.

Q. Of what kind ? A. All kinds.
'*• Give us an example ? A. The duty on biscuits is very high. The duty on 

sweetened biscuits is 35 per cent, and 1J cent per pound and on unsweetened it is 
" Per cent. They are a lower priced article. The prices of biscuits I contend which 

e i Ç tailors have to pay are about as high as they were 15 or 20 years ago of all kinds, 
H. How does the raw material compare ? A, Sugar is a great deal cheaper 
flour is nearly half the price it was then. Lard I think is no dearer if not 

aoaper ; I think it is cheaper, and all these articles that go to make up a biscuit 
e',?mftlclcs lhat are produce! in Canada. We have them here as cheap in this 
tak?n yTthe main staples of the raw matorial-as any country in the world and 
loathe labor I think wo are at any rate when compared with the United States 
in Ca aan thcy are. I reason that we ought to be able to produce biscuits as cheap 

n^n-88 *a any other country in the world. , . ,
ale men is the machinery now used in their manufacture ? A. That is another

3~9ih °h not beinS a mechanic I am unable to speak of; but I know that
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machinery has been perfected so that they can turn out enormous proportions to 
what they used to, and that comes in as a saving of labor. I presume that Canadian 
manufacturers have as good machinery as any other.

Q. You say that notwithstanding the improved machinery, and the lower 
prices of the material used in manufacture, and all these advantages that the bis­
cuits are sold at the same price today as 15 years ago? A. Yes, as about 15 
years ago or further back when there were very few manufacturers. I am justified 
in this statement by the price list of the biscuit manufacturers in the States.

Q. How do the prices here compare with those in the United States ? A. Price* 
here are from 25 to 50 per cent, higher than in the United States.

By Mr. Bain ( Wentworth) :
Q. Have you any price lists ? A. I did not intend to be here and cannot give

them.
By the Chairman :

Q. Let us understand ; 25 to 50 per cent, higher ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Give us some actual figures ? A. Ginger snaps cost to 7 cents in the 
United States. That is a ginger biscuit, and they are costing here 11 cents and 
some go up to 14 cents. That is only an individual case.

Q We must deal with each specific kind for comparison? A. You can be 
guided by that. You see one kind that you would be paying 6^ to 7 cents for in 
New York, and you would be asked 11 cents for it here.

Q. How is it with sodas ? A. They are 1 should say about 20 percent, higher T
Q. Give us actual figures ? A. I cannot give you actual figures because we 

cannot import sodas and pay 20 per cent, to complete with the Canadian goods. We 
might lose the freight, the difference in price would be about the amount of the duty 
here.

By the Chairman :
Q. That is the difference between American and Canadian sodas ? A. Yes.
Q. The duty is 20 per cent ? A. Yes.
Q. They take full advantage of the duty ? A. Yes, but there are some kinds 

that we can pay the 35 cents duty on and bring them in cheaper than we can buy 
them here. I know they ought to be made as cheap here.

Q. A considerable part of your trade is sodas ? A. Yes. We deal in some 
fancy biscuits but we have to import them. They arc not made as well in Canada 
as they are in England. I import a good deal from England and from New York, 
but I am satisfied that the Canadian manufacturers should be able to give the public 
biscuits and make a profit at any rate 25 per cent, lower than now.

By Mr. Bain ( Wentworth) :
Q. They are in the same position as everybody else, they take just what the 

duty will let them and keep their margin.
The Chairman—We have evidence that other manufacturers do not do that.
Q. I will put it in this way—the price at which the Canadian plain biscuit is 

sold is about the same price as the American biscuit with the duty added? A- 
About the same.

Q. You are not able to give us any actual quotations ? A. Not this forenoon.
Q. What are Canadian sodas sold to you for, 7 cents ? A. About 6i cents.
Q. That is the net price? A. No; the discount comes off that of 5 per cent, 

for cash.
Q. The American biscuits are about 20 per cent, lower? A. Yes. You see we 

have to consider the freight as a greater element in plain biscuits than in finer 
biscuits, as we have a larger quantity of them. Sodas are a bulky article and the 
freight is proportionately higher than on fine biscuits.

Q. Fine biscuits are more expensive ? A. Yes ; and the percentage on a pound 
is higher on plain than tin sweet biscuits.

By Mr. Gillmor :
Q. Sodas break in transportation ? A. Not any more than from Toronto».
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By Mr. Bain, ( Wentworth) :
Q. What remedy would you suggest for this ? A. I do not know what the 

remedy would be. I may say to the Committee that the better class of grocers have 
had a petition presented to them—I do not know'who got it up although I signed 
it—which was forwarded to Ottawa yesterday to the Minister of Customs, asking 
that they change the duty or the mode of levying it from an ad valorem to a specific 
duty of cents per pound. This is not to lower the price so much as to give us less 
bother than we have had in importing. We have had a great deal of trouble in 
importing them, instigated largely by Canadian manufacturers in deciding what 
is a sweetened biscuit and what is not. That is what could come in under 20 per 
cent, duty or 35 per cent. duty. Now ginger snaps, which is an article extensively 
Used, were for quite a length ol time, in fact until very recently, admitted at the 
port of Montreal under the 20 per cent, list of duty, on the ground that they are 
uot sweetened by sugar. Others are. I have not got the Act before me, but I 
believe it says that biscuits sweetened by sugar are liable to 35 per cent. duty. These 
are sweetened with molasses or syrup, but the Canadian manufacturers have been 
contending, being jealous of the amount brought in of this character, and they have 
made overtures and have had instructions sent down that all biscuits, no matter 
what the sweetening may be, if there is any sweetening in them, should be 35 per

By Mr. Guillet :
Q. What biscuit makers have made these representations ? A. I presume it is 

the combine. It would be the whole of them. Formerly a customs officer would 
■choose any box out of a package and send it to the customs warehouse.

By Mr. Bain ( Wentworth) :
, Q. Did they levy on your invoice prices ? A. As far as I am concerned they 
have taken the invoice prices. It was certified to and from a house far above doing 
aDything of a questionable character.

Q- The reason I asked was that a complaint was made that parties have pur­
chased goods at certain rates and the government have added to those rates for the 
Purpose of levying the duty ? A. That does not apply in my case. 1 have not had 
aÇy trouble either with the English or Scotch biscuits. We have had more trouble 
^llb the American. They compete more generally with the Canadian manufacturer 
ior ordinary biscuits We do not import from England anything but what is de­
adly superior to anything made in this country. In that case we are not

By Mr. Fisher : . , . . . „ . T >
Q. Do you hear of any trouble of that kind with othei importers ? A. I have

0 heard of it with biscuits. It never came to my ears.
By Mr. Bain C Wentworth) : . „ . XT ,

th Q- Are your American invoices ever raised in that way ? A. ISo, I presume 
‘bey are not for the reason that the biscuit houses in New York or Albany or Boston 

WeH known and they do not sell to one house ; but five or six of the better class 
grocers would import biscuits of the same character. The agent comes to Montreal 

^oui A69 ordeis and there would be very little variation in the prices so that there 
be no change in the invoices.

A T1!1 rVyou IMnkthat they are made lower in price for the Canadian market? 
■ 1 «0 not think jo.

8ti",(„„Fr*el‘)di,c,«.t fo, Canada? A. The di.connt in the 
t* State, it generally \ery°email. If they give any -pecial pr.ee. they are not

n m,U8, They must be net quotations. zsri],,
callvtnThe,etfect of the I)ew proposition that the dealers ^ave made would boprac i-
■Wouid bn *0 U(to tbe low priced plain biscuits ? A. It would. , , . Ottawa
and eWVL- This is not by the dealers in Montreal any more than die dea!°™£d°tta£* 

elsevvberot We did not ask a low rate because wo want this to be granted. VVa
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do not want thé proposition to interfere with the manufacturers, but it is to regulate 
the getting in of biscuits without trouble at all. If we get this passed we will not 
attempt to import any ordinary biscuits at all and it would secure the entire trade 
for this country, I should think the general trade of the country would be in com­
mon kinds such as soda, tea and lunch biscuits. Under this duty they would not be 
imported at all, so that it would be in the interest of the manufacturers. It would 
simply apply to the better class. Any biscuits costing in the United States under 
7 cents it would be folly to import.

By Mr. Fisher :
Q. Would not that raise the prices in Canada of ordinary biscuits ? A. I do not 

think so unless the combine chose to take advantage of it.
Q. They would be able to do it? A. I think it is a very great misfortune that 

there is any combine. It is not a healthy state of matters.
Q. What is the present duty on ordinary soda biscuits added to the price ; what 

does the whole duty come to ? A. Supposing the biscuits cost 6 or 6£ cents, it is 20 
per cent, on that.

Q. That would come to about one and a quarter cents a pound ? A. Yes.
Q You are proposing to make it two and one half? A. That, of course, is in 

order to get-----
Q. We want to get the facts. That would probably raise the price of that 

biscuit about one cent a pound-----
The Chairman.—It does not come quite to that.
Mr. Fisher.—I am asking questions.
The Chairman.—You said that American biscuits were about 20 per cent, 

cheaper there.
Mr. Fisher —He said just now six cents.
Witness.—That is the Canadian price.

By Mr. Fisher :
Q. 1 want the price at which the duty would be reckoned ? A. 5 cents.
Q. 20 per cent., that would be about a cent duty per pound ? A. Then we have 

the freight to consider.
Q. That does not affect the duty ? A. Yes.
Q. You are proposing instead of that to have a two and a half cent, duty instead 

of a one cent duty ? A. We have considered that.
Q. Is that not what you ask ? Q. Yes, that is what we ask.
Q If you do that that would bo a cent and a half of duty—won’t that be a cent 

and a half on the price of biscuits here ? A. These are biscuits which don’t even 
enter into the competition with Canadian biscuits at all.

Q. You said a few minutes ago that Canadian biscuits were about the same price 
as American biscuits with the duty added ? A. With the duty added, but the freight 
is against us, and this prevents us from importing.

Q. If the duty is increased is it not probable that the price of Canadian biscuit» 
would be increased on that particular account? A. I don’t know, I cannot answer 
that question. I have not entered the combine and I know nothing of the dealing» 
of these gentlemen and the elasticities of their consciences. 1 could not say.

By Mr. Bain ( Wentworth) :
Q. At all events it would be a remedy for the difficulty that is now existing? A« 

As to combine prices ?
Q. Yes ? A. No, we haven’t aimed at it in that petition. What we have aimed 

at is the difficulty in the Custom house of getting our biscuits passed through.
By Mr. Fisher :

Q. Are you not aware that there are Canadian manufacturers not in the com' 
bination ? A. I am not aware who they are.

Q, It is stated that there is a large number not in the combine ? A. Were the 
names given ?

Q. No? A. It may be. It is quite possible there might be. Of course there 
are lots of biscuit makers in Montreal, small ones, and they don’t enter into com'
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Petition. Tho biscuit business is an enormous business, and the large variety and 
qualities and stylos of biscuits is something that is almost appalling to tho dealer. 
And some of these concerns, for instance, that you referred to, that may not be in 
be co mbination, are beneath the consideration of the combine.

Q. Every baker makes a few biscuits ? A. Yes.
Q And they are not wholesale manufacturers ? A. They are not large 

Manufacturers all the same.
By Mr. Fisher :

Q You never bought biscuits from anyone who is not in the combination ? A. 
-Not that I know of. I did not know for a long time there was a combine at all until 
one of the agents of a manufacturing firm in Toronto told me a year or two ago. 
tie said you may just as well give me the order as to anyone else because the price 
^ all the same and they are the same. Yon take tea biscuits, of course, there are 
certain leading lines. There are tea, arrow and lunch biscuits that are made by every 
°ne of these leading manufacturers and these are all the same prices.

By the Chairman :
Q. Who is the president of this biscuit association ? A. I could not tell that.
Q. Do you know the treasurer ? A. No.
Q. Do you know the secretary ? A. I don’t know the officers at all.

By Mr Bain ( Wentworth) :
Q. When did the prices go up in biscuits last?-----

By the Chairman :
-, Q- You said that the prices had remained about the same for some years ? A. 
-•■here has been nothing to warrant them going up.

By Mr. Guillet :
Q. Haven’t the prices of the raw material been going down ? A. That is what 

1 said, sir, going down.
By the Chairman :

Q. How does this suit the manufacturers so far as you have heard of it? A. 
w hich ?

Q This comb'nation, this association ? A. Suits the manufacturers ?
Q- Yes? A. It suits them immensely.
Q. Do you know anything of their profits? A. I have heard. I don’t know 

anJthing about it personally, but I have heard their profits are enormous. I know 
°Ce concern in Toronto that made 850,000 last year.

By Mr. Bain ( Wentworth) :
, . Q. Which concern was that ? A. Of course that is only hearsay, and I don’t 
dni£ it is evidence. I am not justified in saying. It is merely what we call table talk. 

By Mr. Guillet :
Vi- Do you deal in lard ? A. Yes, in a small way.
Q- Sugar? A. Yes.
Q- Flour? A. Yes. . ,

, Vi. As a matter of fact have not the prices gone down in these articles consider- 
Y during the last five years? A. Yes. . ... »

i. Vi- And no change in the price of buscuits? A. And no change m the price of 
"'8fbits and this is what I am drawing the attention of the Committee to. I should 
v 1. ^at owing to the perfection in tho machinery that is being brought out from 

to year that the manufacturer would be able to make biscuits cheaper. 
y *

are Jk" ®-as there been any advance in the quality of biscuits ? A. No, I think they 
6 “bout the same.

n *y Mr. Guillet : „ „ , . „ . ,the 1' tild y°u compare the prices of the people of New York and Montreal, as to 
flour and lard, how do they compare? A They are very much the 

Of ,6°„ There may bo, I would not say there was, any great difference m the prices 
and flour.
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Q. Do you import lard ? A. We imported lard from Chicago. We got it from 
the agent's house in Chicago.

Q. What duty did you pay on it ? A. We import through the agent. He pays 
the duty. We give an order to the agent of the importer in Montreal.

By Mr. f isher :
Q. You find as a general rule that Chicago lard is poor ? A. Yes, very poor.
Q. There have been assertions made that it is adulterated with cotton seed oil. 

You never had any reason to believe that in your trade? Ho, I may say our custom- 
ers prefer the Chicago lard.

By Mr Guillet :
Q. Is Canadian lard a little dearer than Chicago lard. A. No, we can buy 

Canadian lard just as cheap, and even cheaper, than you can buy Chicago lard.
Q. Would adulteration with cotton seed oil be apparent to the ordinary house­

keeper ? A. I could not say, I don’t know what is the color of cotton seed oil.
Q. I think that it would be apparent in the lard in melting or something of that 

kind ? A. It is better lard and clearer and brighter and purer than Canadian lari.
Q. You spoke about prices being the same as Canadian lard ? A. Yes, I am 

spetiking of lard in small quantities. I don’t know about barrel lard, because I don’t 
handle it.

By Mr. Bain ( Wentworth) :
Q. You handle it in packages for family use ? A. Yes.

By Mr. McKay :
Q. Do you know if the Americans have any ingredient which they use to make 

this lard whiter ? A. I don’t know that
Q. You don't know that ? A. I don’t know that. I know that they have had 

the immense haul on the Canadian market for lard for many years.
By Mr Bam ( WentworiK) :

Q. I would bke to ask what he would suggest as a remedy for this difficulty? 
A. For combines?

Q. For the prices of biscuit ? A. The breaking up of the combine could be 
done.

Q. How? A. I could not say. You can declare a conspiracy?
Q. I was asking you how it struck you ? A. Oh, I have been thinking of it 

myself.
By the Chairman :

Q. D.) you think it is injurious to the interest of the country ? A. I do, indeed, 
1 think it is taking away the spirit of the National Policy.

By Mr. Bain ( Wentworth) :
Q. I suppose as a matter of fact, as a thinking man, that when you met with 

this difficulty in your business that you would turn your mind in the direction as 
how to remedy it ? A. Yes, I have been tbi nkin<r over it. I confess it is a diffi­
cult question. You, gentlemen, may have been giving it more thought than I have. 
Whether it is in the province of Pari ament to deal with it and declare it illegal, I 
cannot say. I am not a lawyer, but it does seem to me that it is conspiracy, both 
the sugar combine and this combine, and all combines. I know the manufacturers 
of certain articles come up here and badgering the Government to get protective 
duties, to a certain extent, and they get that, and when they get that they will say : 
We have this thing, and it is going to pay, and we might just as well make a good 
thing out of it, and combine, and the prices will be so and so. I imagine, as one 
who has given some thought to the good of Canada and the National Policy, know­
ing the intention of the policy to benefit the country generally, and benofitting all 
concerned, the labor market and everything else, and not benefiting any particular 
monopoly.-----

By Mr. Bain ( Wentworth) :
Q. I wanted to get at what you thought any thoughtful man would think 

would be the practical remedy? A. Of course when it goes beyond the legitimate 
competition and goods are sold under cost this is not a good thing, but there should, 
not be combinations as everybody wants to get goods as cheap as he can.
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By Mr. Guillet :
Q. On the other side of the line, in New York State, is there a combination in 

biscuits ? A. I do not think so.
Q. Although they have a high protective tariff? A. From meeting with leading- 

manufacturers 1 should think not. Sometimes the prices of one are not the same as 
the prices of another.

By Mr. McKay:
Q. Bo you know ot any combination in the old country ? A. It is a long time 

since I have been there but I do not think so.
Q. I mean a grocers’ guild or association ? A. As far as I know it is active 

healthy competition.
By the Chairman :

Q. Bo you not know that in the old country goods such as Grosso & Blackwell’s 
pickles, that they have fixed the prices at which they sell them and the prices below 
which you shall not sell? A. I am an importer of those goods but you cannot call 
•that a combination.

Q. It is fixing the prices ? A. You see Crosse & Blackwell’s list is fixed in 
London. Their price is not regulated by any other house and there are scores of 
manufacturers of pickles.

Q. But they decide not only the price at which they shall sell but also at which 
you shall sell ? A. When the Co-operative Supply Association was in operation they 
happened to cut on the article of Crosse & Blackwell’s pickles which has had a steady 
Price. No matter how much you imported they undertook to sell them at 
less than cost, to the very great annoyance of the manufacturer and the 
trade. There is only one Crosse & Blackwell’s pickles, and retailers and whole­
salers said that there was no use in bothering with these pickles. The profit is 
never very large and Crosse & Blackwell arranged that these goods shall not be sold 
below cost. The advance is very small ; for instance they cost from #2.85 to 8 i.90 
depending on the rate of freight, and the price that they stipulate that you are not 
10 sell them less than is $3.15.

By Mr. Guillet :
Q. You can buy good Canadian pickles for less than $2.00 ? A. You can buy 

lots of them and imported ones too.
By Mr. Bam ( Wentworth) :

Q. Then there is no compulsion. You have only to quit using Crosse & Biack- 
Well’s pickles? A. It is not an analogous case at all.

By Mr. Boyle :
Q- You can take it or leave it ? A. Yes.

W. C. Gibson, sworn.
By the Chairman : . ™

p Q. State your came, occupation and address ? A. The name o e nm 
jbson & Son, Ottawa.
W' You are biscuit manufacturers ? ,pA. Yes, sir.

. Are you in the combination of manufacturers in connection with this

I cannot tell you when it was-»? A. Yes, sir.
for "bon was that combination formed ? A. 

med; we have belonged to it about six years.
G xxrt! ^r‘ Quillet: . « * We have been in the business for

25,7 When did you establish your business ? A. been perhaps
vn ^eara Wo were in the baking business 3U years ag 

Jears in the biscuit business ; may be a little moie 
bi- It is 6 vre airioA vnn ioined this arrangemen

ü idg biscuit business y nifty u ,0 a About 6 veftrs.t is 6 years since you joined this arrangement ? A. About years.



138 W. C. GIBSON.

Q. Where is the combination’s headquarters ? A. Toronto is where they have 
their meetings.

Q. Is it an incorporated company? A. I do not think that they a:e. We 
have never signed any document or deposited anything.

Q. Have you a constitution or rules of agreement ? A. We have a little book 
of rules issued some years ago, but I never read it closely.

Q. Have you a copy here? A. Ho, sir.
Q. What are the objects of your association? A. I think one of the principal 

objects was to keep up a standard article of goods ; to make a good article ^.nd keep 
them uniform.

Q. Is it biscuit makers or biscuit makers and confectioners ? A. Biscuits alone.
Q. Bo you deal in confectionery? A. Yes, we deal in them, but do not make 

them. There is a combination in the confectionery business also.
Q. They have a separate organization ? A. Yes.
Q. Some men making both will of course bo in both combinations ? A. Yes.
Q. You only make biscuits ? A. That is all.
<j. One of the objects is to make a better article ? A. Yes; I think that is the 

principal object.
Q. Another object is to regulate prices ? A. Yes ; to regulate prices.
Q. Who does that ? A. li is agreed upon at the meetings when they meet.
Q. \ou have an annual meeting ? A. Yes, and oftener than that.
Q. Have you an executive committee to regulate these matters? A. Yes. 

They do not have a regular time of meeting, they call a meeting if stocks should go 
up or down.

Q. Where do you meet? A. Toronto every time that I have met with them.
tj. It has been stated that prices have not changed in 4 years ; that the price 

remains about the same ? A. They have been changed because I remember being 
at a meeting when the principal business was to see if we could lower the biscuits, 
and they were lowered.

Q. That is soda biscuits ? A. Yes.
Q. Have you made any special changes in the whole list? A. Yes, soda bis­

cuits seem to rule the rest, as it is the principal article.
Q. What do you sell these three pound boxes for now? A. 20 cents.
Q. 20 cents delivered ? A. We deliver them round the city. We ship them for 

that but do not pay the freight.
Q. Is anyone permitted to pay the freight ? A. Ho sir.

By Mr. Wood ( Westmoreland) :
Q That is 2u cents for tbe box, not per pound ? A. Ho ; 20 cents for a three 

pound box. That is to storekeepers. Wholesale men get a discount off that; a 
small discount.

By the Chairman :
Q. How much ? A. Sometimes we sell them for 19 cents. We can hardly 

afford it but we have to do it, We do not like tp sell many of them to the whole­
sale dealers as there is not much in that.

Q, What is the cost of the box ? A. The box and label cost nearly three cents. 
Very close to that.

Q. How near? A. Well it is so near that we call it three cents. I have 
figured it out but it is just as near three cents as we can get it ; the box and band 
that goes round it.

Q. Who aie in this agreement? A. There are a couple of Montreal firms.
Q. Bo you know their names ? A. The Montreal Biscuit Company and the 

Xang Manufacturing Company; Christie, of Toronto; Abbot, Brant and Lwell, of 
Brockville ; Crothers, of Kingston ; Gardner, of Kingston.

Q. Are these all ? A. Ho ; there are some more. There is a party up in Col- 
lingwood.

Q. Who is that ? A. I forget the name.
Q. Is McLaughlin, of Owen Sound, in ? A. Yes; but there is another in Colling- 

wood. Telfer Bros!, is the name.
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Q. And Owen Sound ? A. I think it is McLaughlin. There are a good many 
that are not in it.

Q. Is that the whole list of members ? A. Yes ; that is about all.
By Mr. McKay :

Q. Is Hessin of Toronto in ? A. He used to be,
Q. Are there any from London ? A. Yes; the McCormack Company and Perrin,
Q. Anybody from Brantford and Woodstock ? A. There is from Brantford— 

Paterson. They accuse me very much of not being a regular attendant.
Q. Is Paterson, of Hamilton, in it? A. I hardly think he is. Paterson from 

Brantford is in.
Q. Is Chillman in ? A. I have not heard the name.
Q. Do you know of any firms not in it ; I mean any of the large firms ? A. 

Yes ; there is a firm in Hamilton that I have heard was not in, but there are two or 
three firms in Montreal and one at Dundee and another at Lancaster and several in 
the west, but I do not know their names.

Q The one at Lancaster would be small ? A, Not large ; but they have been 
in business a long time.

Q. Were they asked to join ? A. I do not know whether they were ever asked.
Q. Do’they make as large an assortment as the others? A. I do not know 

whether the Lancaster man makes as largo an assortment as some of the others, but 
I remember him in the trade 25 years ago.

Q. What is your capacity ? A. We generally make soda biscuits in the after­
noon. We run 10 barrels of flour in the afternoon. We could make more. We 
run sweet biscuits in the forenoon.

Q. You have improved machinery ? A. Yes ; we run sweet biscuits in the 
forenoon. We always set our sponges and î un sodas in the afternoon.

Q. You lun about 10 barrels of flour into sodas in the afternoon ? A. Yes.
Q. What quality of flour do you use ? A. We use the best patent flour that we 

can get from white fall wheat. The millers know howto make it,. Sometimes they 
put a mixture in it.

By Mr. Bain ( Wentworth) :
Q. Where do you get your lard ? A, Wo sometimes buy from Toronto and 

sometimes from Chicago ; not much from Chicago.
By Mr. McKay ;

Q. You buy quite a little from Chicago ? A. A little, but the duties are against us.
Q. Do you find it pure ? A. Ido not think it is pure. They call it refined lard.

By Mr. Bain ( Wentworth) :
Q. What is the difference when it is not pure? A. I do not know how they 

manufacture it but they seem to take the oil out and I have heard that they put this 
cotton seed oil in the place of this pure lard oil.

Q. When it is not the pure quality how does it affect the biscuits ? A. The bis­
cuit does not seem to be so short and crisp.

Q. Can you notice the difference in the handling of the lard. Is it slower to 
dissolve or what is the peculiarity ? A, I have not worked much on it in late years, 
but our foreman has found fault with it and said it would not keep as well if it 
Was not used so soon. It does not make them quite so crisp.

Q. Usually it is not more stubborn in handling t A. No, . „ „
Q. How much lard do you use in the afternoon to your 10 barrels of flour?

That belongs to the trade, but we use 25 pounds of lard to the barrel.
Q. How does the price of Canadian lard and American compare? A. Theie is 

Cot much difference. This 2 cents per pound duty makes a big difference.
_ Q. Sometimes you can buy it cheaper? A. Yes, but I think it is not as puie. 
When we get it here there is not much difference in the price. . —
, Q An a rule Canadian lard rates about as much higher as the duty ? 'A. Yes, 

about that. . . . .
Q. What proportion of the cost does the lard bear, that is approximately to the
of the rest of the material ? A. We use about 25 pounds to the barrel.
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Q. It would form more of the relative value? A. Yes.
By the Chairman :

Q. What weight of soda biscuit do you make out of a barrel of flour? A. Is al 
lowed to make about the same. Wo never figure on more when you take out the 
waste.

Q. You mean the weight of the flour and the weight of the lard together ? A. Yes,
Q. If you have 200 pounds of flour and 25 pounds of lard you get 225 pounds of 

biscuits ? A. I have often weighed it and it comes out about that. There is a little 
loss for weight.

By Mr. Bain ( Wentworth) •
Q. You have a certain amount of loss in breaking? A. Yes.
Q. But you are able to take out 225 pounds ? A. I do not think it would go 

any more.
Q. Did you sign any agreement about prices ? A. There was a matter of 

honor. I never signed any agreement, but my son signed this agreement when he 
joined the association. We agreed on prices. I never signed any but my son signed 
for the firm. As a matter of honor we are supposed to sell at the one price. The 
greatest object is to keep up the quality of biscuits.

By the Chairman :
Q. How does that regulate or prevent that? A. They are not allowed to make 

an inferior or poor quality of soda biscuit without having them examined.
Q. My experience is people always ask for the best soda biscuits ? A. Yes, I 

think they sell more in having them good.
By Mr. Guillet :

Q. What is the price of the flour now that you use ? A. Flour is about $4.50 
and perhaps a little more. For cash we buy pretty close.

By Mr. Fisher :
Q. What rule is there in your association that makes you keep up the quality of 

biscuits ; is there any rule as to the details as to how much you put in, and the 
quality of the flour you use ? A. Well, no ; I never hear of any question as to that.

Q. How does your association keep up the quality of biscuits ? A. They are 
judges of biscuits, and we sometimes take biscuits and compare them.

Q. Is there any regular comparison of that kind ? A. That is the judgment of 
the committee. They pronounce if it is up to the standard or not.

Q. Is there any complaint made against your biscuits or the biscuits of any 
other members of the association ; have you ever known in the association of any 
complaint being made as to the quality of biscuits? A. There was a time that 
Christie had to sell 4 a cent higher than some of the rest,

Q. Why ? A. Because we were not making as good biscuits as he was.
By the Chairman :

Q. He had the reputation of making better biscuits? A. Yes,I thought he did.
By Mr. Fisher :

Q. Had you ever in your association any complaints made against any of the 
manufacturers for not making biscuits up to the quality ? A. No, I don’t think so.

Q. You think they all did make exactly the same quality ? A. I think they 
make as good as they can.

By the Chairman :
Q. They are not trying to make a cheap biscuit but a good biscuit? A. Yes.
Q. Did you ever hear of complaints being made that a manufacturer was making 

too good a biscuit ? A. Yes. At one time we were anxious to have the privilege 
of selling a half cent lower than Christie, and he would not stand it and I think he 
made the complaint for the benefit of himself that we were making as good biscuits 
as his, and he would not agree to sell at 5 cents higher than us.

Q.‘That was the only instance where the complaint was made of too good bis­
cuits being sold ? A. I don’t remember of any other complaint being made. I know 
the committee has met together and examined the biscuits, and they got samples 
from us and pronounced them good and thought we must sell them at the same price 
that Christie did.
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By Mr. Bain ( Wentworth) :
Q. l)id you ever suspend or put out any members of the association in the 

matter of the quality of biscuits ? A. No.
Q. Or for any causes? A. No, sir. I look upon it as only a matter of 

honor. There is nothing else about it. We agree to sell at such a price and get up 
as good a biscuit as we can.

Q. They all hold up prices pretty well ? A. Yes.
By Mr. Gillmor :

Q. How then do you change the price ? A. If stock goes down we generally 
call a meeting and biscuit has been put down, and if stock raises in price we would 
have to raise the price of biscuit.

Q. There is no need of calling a meeting to do that if you had a combination to 
keep the prices up ? A. The president has to call a meeting and I know of my own 
knowledge that when we joined them we were selling biscuit at 7 cents a pound and 
I think 7J and they put them down to this and I remember at two meetings myself 
that the question was brought up if we could lower biscuits and they were lowered.

Q. Were they ever lower than this at wholesale prices? A. They are at 6
now.

Q. You haven’t changed the prices for some time ? A. Not for some time.
Q. For bow long ? A. For a couple of years.

By Mr. Fisher :
Q. I thought you sold a box for 20 cents ? A. Ob, yes; that is counting for the

box.
By the Chairman :

Q. There is a pretty fair profit at 6 cents a pound or 20 cents a box ? A. Ihe 
profit is not large on that. 1 would not want to sell them any less if there was no 
combination. If wo sold them less we would have to make a poorer article.

Q. I have here your estimate made of the cost of the raw material which would 
be about three cents per pound or a small fraction over three cents t A. Theie 
is a great cost besides that. There is the cost of coal, labor, machinery and the cost 
of manufacture. mi , ,

Q. A three pound box would be 9 cents. There would be the cost of manu­
facture after that so that you would have pretty fair profits ? A. And the cost of 
travellers. There are a great many things which would take a long time to take into 
account. For instance there is the freight on empty boxes back.

Q. You get paid for that box? A. Sometimes they have to burn them.
Q. Are £ ware of any biscuits being brought _ from New York or from the 

other side? A. I have heard oi it and 1 saw tnem in one store in Ottawa here.
They were pretty badly broken up. , ,

Q. Were they good biscuits? A. I think the biscuits were very good when

Q. Are you aware of any adulteration being used in makmg biscuits ? A. By 
us? J J

Q. Anywhere ? A. No. We are using the beststooi* hi f
. Q- How does shipping affect your trade. Is there y i 7 1
^definite distances. A. I ship for all distances.

Q. trade1"principally in the Ottawa Valley ? A. Principally. We have
sent some to Manitoba^nd Brandon and some to British Columbia. Not many, but 
We have sent some.

By Mr. Wood ( Westmoreland) : . -vr WA nnt
Q. Do you send any to the Maritime Provinces t A. ,

^ese parties bought them or not. They were fine biscuits, still 1 think 
8 properly made it is not so easily broken.
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By Mr. McKay :
Q Do you pay $4.50 for flour from white wheat? A. We pay different prices 

according to the quality of it. We have paid 84.25 and 84 50, and it is a little higher 
than $4.50 ; but I think the average price would be that.

Q. White Ontario wheat or Canada wheat? A. They tell us it is made from 
white wheat ; we buy it for 84.50.

Q. Any manufacturers from Quebec in the combination ? A. No, sir. I think 
there are two from Montreal.

By Mr. Wood ( Westmoreland) :
Q. There are none of your biscuits reaching the Maritime Provinces? A. No. 

I think there are as many outside of the combination, if not more, than in the com­
bination.

By Mr. Fisher :
Q. Do you find that those not in the combination undersell you ? A. Some of 

them do; some of them a little. There are some P'rench houses "in Montreal. I 
could not say, I have seen their invoices. 1 suppose they would, but I don’t think 
they are making as good a biscuit.

Q. You think they cannot make as good a biscuit and undersell you ? A. I 
.don’t think they can. 1 would not want to do it.

By the Chairman :
Q. Do you find that this association that you have formed works pretty satisfac­

torily ? A. Well, 1 haven’t heard much complaint about it.
Q, Do you approve of its continuance ? A. 1 think 1 would. I haven’t any 

objection, but I don’t care very much.
Q. It gives you some advantage in the trade ? A. Well, I don’t know.
Q. Are Toronto men permitted to pay freight to Ottawa ? A. No, sir, they 

are not.
Q. Are you sure ? A. They are not allowed to pay the freight to Ottawa.
Q. Are members of the association permitted to pay freight any place ? A. I 

think they are allowed to pay the freight on one road where there are two roads.
Q. You don’t know of any other arrangement? A. No.
Q. You cannot bo very well posted then? A. I suppose I don’t give it regular 

attention.
By Mr. Gurllet. :

Q. Who is the president? A. Christie.
Q. Are you at liberty to make special rates to Manitoba? Are you permitted 

to make special prices ? A. Manitoba ? I don’t think this association has anything 
to do with it at all.

By the Chairman :
Q You make your own bargain there ? A. Yes.
Q. Who is the secretary and treasurer of the association ? A. I think the 

secretary and treasurer is in London, I forget his name just now.
Q. Is he the secretary and treasurer both ? A. I could not say that. I think 

McCormack is the Secretary and the other man’s name I forget, I think it is Port.
Q. Is Port secretary or treasurer ? A. I would not be sure. I think he 

acts sometimes when Christie is away, I think. He is president.
By Mr. Bain ( Wentworth) :

Q. What are the facts in connection with the distribution arrangement ? I 
don’t know them exactly ? A. Distribution of what ?

Q. Biscuit in paying freights and distributing ? A. We sell them at a certain 
price on board the cars here. When we deliver them in our waggons, we sell at a 
half cent higher.

Q. Then you are all required to sell at uniform rates on board the cars ? A. Yes
Q. At the place of manufacture ? A. Yes.
Q. You are not allowed a discount or in anyway cover the cost of freight from 

there to where the custom er lives ? A. No, we are not allowed to pay the freight.



SUGAR AND GROCERIES. 143

22

A.

We pay the freight on boaid the cars coming back on empty boxes. A customer 
pays his own freight.

Q. Do you allow any discount ? A. Yes; at 60 days.
By the Chairman : .

Q. What do you estimate the cost of manufacture outside the cost of materials 
put in per pound ? A. I could not answer that without figuring.

Q. You have been in business a long time. You have a fair idea ? A. I could 
not give that correctly without figuiing it up.

Q. Would it be a cent per pound ? A. I think it would bo more than that. 
There are expenses for men’s wages and the foreman, and there is a great deal of 
Work connected w.th it.

tj. Do you moan to tell us that the 2,200 pounds you make every afternoon, 
that it cost more than 822.00 to manufacture.

By Mr. Boyle : _
Q. In calculating the value you calculate the rent, wages, wear and tear ot 

machinery and other incidental expenses that goes on in the manufacture ? A. 1 
haven’t figured it over, but there is a great deal of waste about it and a great deal of 
labor about it. We had to pay a foreman high wages, and we had from 20 to 22
hands.

Q. Would it all reach $20.00 per day ? A. I think it would.
Q. How many hands have you making biscuits ? A. We have from 20 to 

hands.
Q. Taking your biscuit batch how many hands would be working on that ? 

They are all engaged on it and then there is a traveller and a book-keeper.
Q. You £ $2u!oÔ a day would be about the amount ? A. It might be more 

than that.
Q. Would $25.00 doit ? A. I could not say without figuring it up. 1 sup­

pose it would be somewhere about that.
Q. For making 2,200 pounds ? A. There would be a good deal of the forenoon 

Preparing for that afternoon. , . _,_AA ., , ... •
, Q. We want you to tell what it is ? If you th,nk $2o.00 covers that, that .a 

What we want to know ? A. I think it would perhaps cover it or somewhere there.

,. Q- How does your profit on finer biscuits compare with your profit on soda 
biscuits ? A. Thi-y are about equal. Some ot them are a little more, but wo don t 
®oll so much of them. , . , , -,
a Q How does the profit on a pound of finer biscuit compared with the profit on 
* pound of soda biscuit ? Take lemon biscuits or Abernethy ? A. Well thoy compare
them7 neurly' We have t0 have a little m0ie becau9e we d 1 7

Q. >w many £da do you employ in your factory, laborers, &c. ? A. Well, 
0 don (. always have quite the same. About 18 to 20 ban .

• In the factory ? A. Y es. , o A We have sometimes two and
’%• How many travellers do you emploj < A.

8°metimes one. , .
Q. How many men in the office ? A. A book-keeper and a boy.^
Q- That is your whole staff besides the head of t o afternoon ? A We run

t, Q. You say you make this kind of soda biscuits in an afternoon ( A. Wo
to through the machine in the afternoon and bake uom. _ morning? A.

N > H does not take the whole staff to prepare for them m the morning
’ ,'ye “take some sweet biscuits in the morning. , , u:acu;ts jn

timesk-? 0S0toot°imorewo makeÜimeTfour barrels, sometimes five barrels, aomo- 

81x barrels of sweet biscuits in the forenoon.
Frobably about half as much as vou do sod.eir.

ui sweet D18CU118 in mo luiu-w, . . . XT . ,__ _ ,
ily about half as much as you do soda biscuits ? A. Not always halt,.
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Q. One-third as much ? A. Yes.
Q. If you put through six tons of soda biscuits in a week you would put 

through two tons of sweet biscuits ? A. Well, I suppose somewhere about that, but 
we don’t run steady, we don’t run full time.

Q. To do that you employ from 18 to 20 hands ? A. Yes.
Q. Bo your hands average you somewhere about $1.00 a day ? A. Somewhe're 

there. Some we don’t pay that, some wo pay a good deal more.
By Mr. Boyle :

Q. That would harmonize with the statement that a ton of soda biscuits cost 
about $25.00 ?

By Mr Wallace :
Q. Of these 18 or 20 hands you have a good many of them boys or girls ? A. 

Several girls. Young men and married men who earn sometimes as high as $ 20.00 
a week. Some get $1.50 a day, and some of the boys and girls pack.

Q. How much a day ? A. We pay some of them $ i a week and some $4.
By Mr. McKay :

Q. Do you make anything else in your factory but biscuits ? A. No, sir.
By Mr. McDougall :

Q. Does your business extend beyond Ontario and Quebec ? A. No; we don’t 
ship east. It is confined to Ontario.

By Mr. Boyle :
Q You made the expenses of material about 3 cents per pound ? A. Wholesale, 

about this.
By Mr. Bain ( Wentworth) :

Q. This association exercises no pressure to bring parties into it? A. No, 
never did.

Q. Do other parties keep pretty well to the association prices ? A. I don’t 
think there is much difference.

By Mr. Boyle:
Q. In the event of the violation of the rules of the association, what then ? A. 

Well, if a person does it he must break his word, because he said he would not do it.
By Mr. Quillet :

Q, No fines? A. No fines.
By Mr. Boyle :

Q. Is he dropped or expelled ? A. I never knew one to be brought up ?
By the Chairman :

Q. Eeprimanded ? A. Yes, I have known persons to cut prices to get an order 
sometimes ; whether he was reprimanded or not I could not say.

By Air. Bain ( Wentworth) :
Q Do you have any facilities for buying in consequence of being a member of 

the association, or does each one buy as he can ? A. We buy as we can.
Q You don’t gain any benefits by being a member of the association in 

buying? A. No; we just buy where we can buy cheapest.
Q. You have no organized connection in respect to purchasing? A. No. As 

far as I am personally concerned I don’t care much whether there is an association 
or not.
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SECTION II.—NATURAL PRODUCTS.

House of Commons, Ottawa, 17th March, 1888.
The Committee on alleged Trade Combinations met this afternoon, Mr. Wallace 

in the Chair.
Elias Eogers, coal merchant, of Toronto, sworn.

By the Chairman :
Q. Mr. Eogers, would you please tell the Committee whether you are a member 

Of the coal section of the Board of Trade ? A. Yes, I am.
Q. Have you the constitution and by-laws that govern them ? A. If es.
Q. I see here (Exhibit 346.) that “ the association shall be known as the Coal 

Trade Branch of the Toronto Board of Trade, and shall bo composed of such coal 
dealers as are members of the said board who are duly elected members of the 
branch by a majority of the members present, at a properly constituted meeting 
thereof and who shall have paid their initiation fee to the said branch. The amount 
to be paid as an initiation fees shall not exceed the sum of $100, and a register shall 
be kept of the names of the members enrolled from time to time.” Now I see by 
this that all members of the Board of Trade who are coal dealers are not members of 
this Coal Trade Branch ? A. I think that about ail of them are.

Q. It requires, besides, that they should have to be duly elected members, does it 
not? A. Yes.

Q. After being members on the Board of Trade and coal dealers, that they have 
to be duly elected members of the branch by a majority of the members present, &c. 
Well, who became the first members of this branch ? Who constitute! the branch 
when it was first formed ? A. I think there was a general meeting of the dealers 
"when the branch was first organized. I think there was a meeting of the dealers at 
'which it was agreed that they should join the Board of Tri.de and form a branch 
organization of that board.

Q- Then the Coal Dealers’ Association was formed before they became part of 
the Board of Trade ? A. No, not this association.

Q. There was an association was there not? A. Oh, yes. I do not know whether 
you would call it an association or not. There have always been meetings from 
time to time of the coal dealers.

Q. Would you permit every dealer in coal to take part in these meetings and 
to be represented at the meeting, or was it confined to certain ones ? A. You have 
reference to meetings of this organization ?

Q. I refer to the meetings of this branch section of the Board of Trade ? A. I 
?° °ot know that all the dealers would bo called to these mootings, there would only 
o® a number of importers sometimes. Some question would come up and a number 
of importers would meet together to consider it, but there was nothing special to 
oxclude the others.

Q. How many classes of coal dealers have you in the city ? A. Importers and 
°se who do not import. . , .

Q. Where do they get their supplies ? A. Those who do not import get their 
npplies from the importers.

By Fisher *
Q. All the coal passing through the Toronto market is imported ! A. Certainly, 

0 nave nothing except imported coal from the United States.
By the Chairman : „ ,. . „ T

. Q. Then is this the whole constitution and rules of this association ? A. Yes , 1 
thtkrS0" There may be some addition to it or amendment, but that is a copy 

a k knpponcd to have with me. .....
e . Q- When was this first coal association formed ? A. About two years ago, not. 
H lte two years, I think.

3—10
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Q. Is that the date when they amalgamated with the Board of Trade ? A. This 
is the new organization. There is no date on this constitution. I think it was about 
the first of May, 1886.

Q. About the first of May, 1886. What is the initiation fee for membership ? 
A. $-0, 1 think. It is either $10 or $20. I forget just now.

Q. Who are the members now ? A. Ali the dealers, as far as I know.
Q. All of the dealers are members of this coal trade branch? A. Yes.
Q. Those who are not importers as well as those who are? A. Yes.
Q. Everyone? A. Yes.
Q. Have you any other organization besides this coal branch of the Board of 

Trade ? A. No. You mean the coal trade organization?
Q. Yes ? A. Not in Toronto.
Q. I mean in Canada that are connected with it ? A. No.
Q. Have you any committee or parties who regulate matters besides the officers 

of this board whose names are here ? I see here the names of T. R. Whiteside, 
chairman; James Cowan, deputy chairman ; R. E Gibson, treasurer ; G. W. Wood, 
secretary ; and Messrs. J. R. Bailey, T. Coulter, Elias Rogers, F. H. Thompson, 
James Cowan, S. Crane, C. J. Smith and T. R. Whiteside, executive committee of 
the coal section. That is the only organization that you know of? A. That is the 
only one I am connected with.

Q Where do you buy your coal? A. In various places. Of course there are a 
great many different kinds of coal. I want you to understand what we are talking 
about before we get very far.

Q. Where do you buy the ordinary kind of coal for household purposes. I mean 
stove coal, chesnut coal, soft coal and egg coal ? A. You mean the points or the 
company.

Q. The person from who you buy ? A. You mean my firm.
Q. Yes ? A. This last year we purchased from the Deleware, Lackawanna and 

Western Company.
Q. Is that a coal or a railroad company ? A. It is both a railroad and coal com­

pany. We also bought from the Pennsylvania, from the Reading and from the 
Delaware and Hudson Companies.

Q. Are these all rival companies? A. They are rival companies. They sell at 
substantially the same prices. Sometimes they may vary a little.

Q. But on the same day the price is pretty nearly the same? A. les, but 
sometimes we can make a better bargain with one company than with the other. 
The prices, however, are substantially the same.

Q. Would you give us the names again ? A. Yes. The Delaware, Lackawanna 
and Western, the Pennsylvania, the Reading and the Delaware and Hudson.

Q. In what quantities did you buy from these companies in the last 12 months ? 
A. Then there io the Butler Colliery Company as well as the Pittston Coal Company.

Q. These are the mines? A. Yes.
Q. And by what railroad do you get the coal fiom them taken out? A. 

.Principally over ibe Lihigh Valley and Erie Railway,
Q. To Buffalo ? A. Principally over the Lehigh Valley toFairhaven.
Q. Does any come by Buffalo or Oswego? A. That depends on circumstances. 

It sometimes comes by water. We have facilities for bringing it both ways.
Q. When it cames by water it comes by way of Oswego, dees it not? A. By 

water—Oswego, Fairhaven, Charlotte and Sod us Point.
Q, What proportion? A. We take from the Delaware, Lackawanna or 

Western, and are taking this year about 60,000 tons.
By Mr. Fi&her :

Q. That is your own firm ? A. Yes, we take more from them than from any other 
company. I could not tell you exactly how much we take from the others. We 
took this year 7,000 tons from the Reading Company; 3,000 or 4,000 tons from the 
Delaware and Hudson ; perhaps 20,000 tons from the Butler Colliery Company, and 
5,000 or 6,000 tons from the Pennsylvania Company.
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Q. What proportion of the coal do yon get by water and what, proportion by 
rail? A. That depends altogether upon circumstances.

Q. Say for the last twelve months ? A. This last year we have taken probably 
half by water of anthracite coal.

Q. Half by water and hall by rail? A. Yes.
Q. Well, those coal companies you say are railroad and coal companies com­

bined? A. The Delaware, Lackawanna and Western is both a railroad and coal 
company ; the Delaware and Hudson is both a railroad and coal company ; the Read­
ing Company is both a railroad and coal company ; the Pennsylvania Coal Company 
is a coal company exclusively. They operate over the Lehigh Valley and Brie 
Railways principally.

Q. Where do you purchase this coal ? Do you purchase it in Toronto or at points 
at which it is delivered ? A. Either at the Bridge or at the Lake Ontario shipping 
port?

Q. On the American side ? A. Yes ; these are the points at which purchases 
are made.

By Mr. McKay :
Q. Does that mean loaded on the vessel ? A. Yes; free on board vessel. All 

anthracite coal for the northern or Canadian market, the prices are made at these 
points, either at the bridge or Like Ontario shipping points.

Q. Who are the agents from whom you buy? For instance the Delaware, 
Lackawanna and Western. Whore is the agency through which you purchase ? A. 
Wo purchase direct from the company. Wo send our orders direct. If for vessel, the 
Delaware, Lackawanna and Western ship it at Oswego, and we order it from the 
shipper at Oswego.

Q. In purchasing coal from the various companies, does not the larger dealers 
get a less price than the smaller ones? A. Tuat may be the case to some extent, 
but there is very little difference. The price of anthracite coal is made from month 
to month by a committee known as the Western Anthracite Joint Committee.

By Mr. Fisher ■
Q. Jr, Ontario? A. Ho; in the United States.

By the Chairman :
Q. And they send you the prices? A. Yes, they send us the prices.

By Mr. Fisher :
Q. It does not make much difference whether you buy from one company or 

from the other. You get about the same price ? A. The price of one company may 
be sometimes a little more than the other companies.

Q. You are not aware that in the States there is a combination at which coal 
companies are bound to sell at one price? A. There is a combination (Exhibit 25 
a & h.') They are supposed to sell at one price, but it is not always adhered to.

Q. The prices still vary? A. Yes. It depends altogether on the condition of 
fhe market. It is a question of supply and demand.

By the Chairman :
Q. Can anyone purchase from these companies at these figures they have fixed 

uP°n. Is there a minimum quantity ? A. No.
Q. No quantity is fixed then ? A. No.
Q. Will 'they sell to anyone who furnishes cash down ? A. Will, I think some

°f them would. . , m
. Q Are they bound with your Canadian associations say with your Toronto 
branch, not to sell to everyone who comes from Toronto? A Well there is a com- 
bine arrangement. 1 think it is better now that I have got to that point that I 
^ould explain the constitution in regard to that The whok anthracite trade m 
^trolled by five leading carrying companies in the States These are the Dela- 
t^°, Lackawanna and Western Company, the Pennsylvania Kaiiroad Company the 
Jjfbigh Valley Railroad Company (they are coal companies as well, you understand) 
ttle Lrio and the Reading Company. They control the whole business and there has 

3~10i
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always been more or less pressure brought to bear by these companies or their re­
presentatives to force organization or uniformity of prices in the various markets.

Q. Bo these companies then fix on the uniform price at which they will sell ? 
Do they interfere with the price that the men who buy from them sell at ? A. They 
do if they see fit to do so.

By Mr. Fisher :
Q. Do they limit the person to whom they shall sell? The Chairman asked a 

few minutes ago if anybody could go and buy coal from these companies. I did not 
get a clear answer to that. You as coal dealers in Toronto can do this either as a 
private individual or private manufacturer, you can go and get coal as you like ?

The Chairman—Or as a coal dealer ?
Witness—I do not think as a matter of fact that they can. I have some news­

paper clippings here in reference to a meeting which was called in Toronto on 26th 
October, 1880. Here I read: “ The Chairman here went on to state that American 
coal dealers would not deal with any body of citizens binding themselves together, 
and to prove this ho read the following from H. C. Eoberts & Company, Rochester."

Q. Who were they? A. A large coal concern at that time. Messrs. H. C. 
Eoberts & Co. wrote : “ We would want to be assured in case we furnish you that 
you would have a yard, &c„ and maintain prices with other dealers. We cannot 
name price or furnish you if coal is intended for parties that have clubbed together 
to reduce the retail price.”

By the Chairman :
Q. Who is that from? A. H. C. Eoberts & Co., of Rochester.

By Mr. Fisher :
Q. Was Mr. Eoberts at that time a dealer or agent from whom parties in Toronto 

were in the habit of selling? A. Yes, he was a shipper.
By the Chairman :

Q. Ho was simply a dealer ? A. He was a private shipper.
Q. Are you controlled in your prices by the men that you buy from in the State 

of Pennsylvania? A. I think there would be very great difficulty in anyone 
obtaining any very great quantity of anthracite coal who was not a member of the 
organization there.

By Mr. Fisher:
Q. Has your organization made any bargain with these companies in the States ? 

A. I had better explain how that organization was formed. As I have said, there 
has always been more or less pressure brought to bear from these companies to 
enforce organization or uniformity of price. Sometimes they have gone so far as to 
fix the price themselves.

Q. At which you shall sell ? A. At which we shall sell. I find from a clip­
ping here from the Toronto Mail of 5th January, 1883-----

By the Chairman :
Q. I think these statements of business transactions of five and eight years ago

are hardly----- A. But it leads up to a point. I want simply to show how this
business has been controlled in the past and come to the point where this organiza­
tion was formed.

Q. These conditions which you read about in 1880 and these which you no"r 
propose to read about in 18d3, these conditions do not exist now ? A. I am simply 
going to read a report of what actually occurred in New York, when the prices on 
the Toronto market were fixed.

Q. Is that in 1883 ? A. Yes. It is a “ report of meeting held at the general 
offices of the New York, Lake Erie and Western Coal and Iron Exchange building) 
Now York, on the 28th December, 1883. It is resolved that the price of coal >n 
Toronto shall be as follows : $6.75 per ton delivered; $6.25 per ton in yard ; $6.00 
per ton by car load for all sizes of anthracite coal.”

By Mr. Fisher :
Q. That means the prices at which who shall sell the coal ? A, That was to b® 

the retail price. ,
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By the Chairman ;
Q. Would you read those figures again ? A. Certainly. $6 75 per ton deliv­

ered, $6.25 per ton in yard and $6 00 per ton by the car load. That was something 
new at that time, as far as the Toronto market was concerned. It was not new as 
regarded other markets at points in the United States, but it was as far as Toronto 
was concerned. Previous to that they had always insisted on the dealers coming 
together and fixing the price. Well, they did not continue to fix the price at all 
times after that, but they continued to insist on dealers in Toronto having a uniform 
price and maintaining them. At a meeting hell at the Fifth Avenue Hotel, Hew 
York, on the 14th and 15th days of April, 1886 (Exhibit 25a) there was a commit­
tee appointed to come to Toronto “for the purpose of endeavoring to harmonize the 
local interests and establish a trade upon the basis of the wholesale prices fixed by 
this Board that means the wholesale price upon the basis of the price at Lake 
Ontario ports and the Bridge “ endeavoring to harmonize the local interests and 
establish a trade upon the basis of those prices.” That committee came to Toronto 
and the principal dealers were called together.

By the Chairman :
Q. That was in 1886 ? A. Yes, just prior to the organization of this association. 

There was a representative of each of these companies present at the meeting that I 
nave referred to. These were controlling, interests, and we were given to under­
stand that we must organize and that any dealer who would stand up unwilling to 
come into the organization would not be able to obtain supplies.

By Mr. Fisher :
Q. When was that ? A, In April, 1886, the committee, at least, was appointed.

By the Chairman .-
Q. Do you know that these men were sent for by persons in Toronto ? A. I 

Co not think they were.
Q. Did they come of their own accord ? A. I have explained that it was a 

common thing for one dealer to complain of another that this other dealer was cut­
ting rates. They would go to the companies from whom they were purchasing and 
Want rebates on their accounts, saying that they could not afford to meet the prices 
at which their competitor was selling and I think probably that this committee 
coming from Toronto at that time was the outcome of some complaint or one or 
ciore complaints that had been made.

By Mr. Qdlmor :
Q. There was a combination existing amongst themselves ? A. This was to 

regulate Toronto market.
By the Chairman :

Q. It is to regulate the prices among your Toronto dealers ? A. Tes. iney 
Were worried and annoyed by these constant complaints.

Q. What was the agreement arrived at ? A. These gentlemen made a state­
ment. I was at that time very much opposed to attempting any further organiza­
tion. We had previous to that had several agreements or understandings which had 
Cot been kept. Some dealers would be anxious to have prices put up higher than 
he market warranted and they would immediately take advantage of it to cut rates, 
fF experience had been very unsatisfactory. I was told distinctly by the rePr®‘ 

tin ta live of the company over whose road our supplies were coming, that we wou a 
6 cadged to go into the arrangement if we were to obtain our supplies.

By Mr. Fisher: . , . v
• You were forced into the arrangement by the American companies i a- 

By the Chairman : . , - T#.
As I understand it, the American companies had no cause to interfere, l 

-• — - - "A. This came back andQ.
a misunderstanding among the Toronto dealers ?

Rented them. There were demands for rebates and this annoyed the companies
11 ^°y came over to Toronto. . v T +k;nv T

Was there any agreement made for them to come over ? A. xe > ■. v
th that at that time that an organization must be formed in conjunoti

6 Board of Trade. At all events I did what 1 could to bring that about.
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Q, An arrangement was formed? A. Yes.
Q. What arrangement did you come to with these American companies? A- 

Of course that was all they asked. They insisted on our organizing and fixing 
prices.

Q. They insisted on your organizing: and you organized in connection with the 
Board of Trade ? A. Yes.

By Mr Bain ( Wentworth) .-
Q. What was your adjustment with the Board of Trade? A. We came into the 

Board of Trade simply as any other member, each of us individually.
Q. And you organized the coal section ? A. Yes, which we had a right to do 

under the provisions of their charter.
Q. What control have they over you? A. 1 will read you one of the rules. 

They have some control and that was one of my reasons for urging this connection 
with the Board of Trade. As I said, the gentlemen representing the companies 
from the other side insisted on an organization being formed and prices being fixed, 
and I think probably the question of prices was discussed while they were present, 
and an agreement arrived at as to the prices to be charged at that time.

By the Chairman :
Q. They were not specially interested in the prices? A. Yes, that the prices 

should be on the basis of their wholesale prices.
Q. What do you call their wholesale prices? A. The prices they fix from 

mortb to month at the bridge and other ports for the Toronto and other Ontario 
markets. Buie V of this constitution reads : “ It shall be the duty of the executive 
Committee further to fix the prices of coal and change the same from time to time 
as in their judgment the necessities of trade demand, and to instruct the secretary to 
notify all members of the branch of such action and the prices so fixed shall be the 
prices at which coal shall be sold by this branch and the Executive Committee 
comes under an obligation, at any time to submit to the Council of the Board of 
Trade a statement showing the percentage of profit being made by this Branch and 
the Council may make a deliverance thereon.” It was thought that the Council of 
the Board of Trade were large buyers of coal themselves and it would be perfectly 
safe in leaving it ir that way.

By Mr. Fisher :
Q. Is that the only control the Board of Trade Council have over your section ? 

A. I suppose it is not. The provisions of their charter give them further control, 
but I have not read it. It was intended by that, that at any time we could present 
our books and show them the exact position of matters.

Q. This agreement was made in 1886 ? A. Yes.
By the Chairman :

Q, The Council had no power to interfere with the prices you thought proper 
to charge ? A. That was the intention.

By Mr. Fisher :
Q. Has there been any change in the agreement since 1886? A. There has 

been some additions. I do not know what. Perhaps some slight alteration, but I 
do not know of any special alteration.

Q. The agreement is in force to-day pretty much on the same lines ? A. Yes.
Q. Your Committee decide what the prices shall be ? A. Yes.
Q. Are these prices then submitted to these American companies for their 

approval? A. No.
Q. You dictate these prices virtually without any reference to them? A. Any 

dealer would be at liberty, if he felt so disposed, to complain to the companies over
there.

Q. If they were selling coal under cost ? A. Yes.
Q. As I understand it, no dealer can sell coal at prices under cost. You aru 

organized to fix prices? A. Yes.
Q. The prices are no way under the control of the men from whom you buy ? 

A. I suppose if they chose to do it they could interfere at any point.
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varied.

a memo, of

Q. They are practically the only people from whom you can get coal ? A. They 
control the situation entirely.

Q. Do you submit to them the prices for approval at which you sell ? A. I do 
Dot think there has been any practice of that kind.

Q. Will you state what the advance is between your buying price and sell­
ing price ? A. Of course we buy free on board vessel, and there are costs and 
charges

Q. You buv coal free on board at different ports which you deliver retail in 
Toronto ? A. Yes.

Q. You buy whole-ale and deliver it retail ? A. The cost of transportation and 
handling varies from time to time.

Q. What is the difference between the cost of your coal delivered in your yard 
id Toronto, and the cost you sell at retail ? A. I think I can give you a short 
answer to that. I have never known at any time I have been in the business in 
Toronto the average profits on a year’s transactions to exceed 25 cents per ton.

Q. That brings up another point. You have not got an arrangement for a 
fixed advance? A. No; as long as we agree among ourselves they will not interfere.

The Chairman.—«• It shall be the duty of the executive committee to fix the 
Prices at which coal shall be sold." I think that settles that.

By Mr. McKay :
Q. Do they fix the minimum price? A. They would not allow us to sell coal 

below the wholesale prices, with the charges added ; that is less than cost.
By the Chairman :

» Q. What pi ices did you give for your coal at Oswego ? A. The prices 
cannot tell you from memory.

Q. Have you any statement? A. From memory, I have made up 
be cost of the season’s vessel coal at Toronto. _

Q. Could you give us the price at Oswego ? A. I haven t it ncre.
Q What is this from, is this just from your memory? A. It is from my 

Memory. The opening price at Oswego was $3 19 per ton.
Q- What date was that ? A. That was in May. , ,

„ Q' The prices were fixed about the first of the month? A. Yes, about the
of each month for the coming month’s coal. T

thb Q. What was the price in April ? A. In April the price was about the same, I

Q. This is the price, delivered in Toronto, I think? A. I have made up a 
jDeni'.randum of the cost, delivered in Toronto. The opening price was $3.79 per 
°n> at Oswego, for the month of May.

_ By Mr. McKay :
;*• What is that? A. Net ton. ,

Is that 2,000 lbs.? A. Yes, 2,000 lbs. ; it is the short ton.
i„ S- I mdliU.1. sold entirely at 2,24» lbs. per ton ? A. Anthracite coal 

°n t*!e gross or long ton 
^ That is 2,240 lbs ? A. Yes.

t, Q. ThVis'^afthe $3 79 is for, is it? A. I will give you the gross price 
*UoffefRVaS the opening price. I am giving it to you net tons ; we are i eckonmg i 

gather from net tons.
0,4; Thâ?4Xp"L in May in Oawego 1 A. That wa, the May price in

and not Wk‘*“afdMyon take ae a «tandard «oit or egg coal? “understand

ï!Sft>£!ï .*ÎSSX,ïûJLhkî57^3S75. average price, varying thorn 

$o.50 per ton.
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By Mr. McKay :
Q. This is the coal for household use ? A. It is stove and nut coal.

By Mr. Bain ( Wentworth) :
Q. These are the highest prices of domestic coal then for household use ? A 

Not necessarily ; there is soft coal for grate purposes.
By Mr. Boyle :

Q. How can a new dealer become a member of your association ?
By the Chairman :

Q. Lei us get thiough with the question of prices ; we were starting with the 
prices in May ? A. At that time it was $4.19 per ton on the vessel at Toronto, the 
lake freights was 30 cents per ton ; these are the prices for May, June and July. 
There is an advance on egg and grate coal, but no’ advance I think on soft and nut 
coal, for these months, and there were 3,500 tons of coal imported by vessel, at that 
price. There is an advance in August in the lake freight, which would bring the 
cost on the vessel at Toronto up to about $4 40 per ton. There were 20,000 tons 
imported that month.

Mb Boyle—What is all this leading to? The witness has already 'stated that 
the profits were not more than 25 cents per ton. What is the use of making a cal­
culation like this ?

The Chairman.—I haven’t asked him about the question of profits that he would 
make or that any dealer would make. That is not the question.

Mr. Boyle.—It is immaterial to the question—all these figures.
Ma. McKay.—I think it is well that we should get all this information.
Witness.—The vessel freights were 30 cents per ton in May, 25 cents in Jane, 

.and 3d cents in July. There was an advance of 10 cents on some sizes of coah 
Speaking from memory, I don’t think there was any advance on soft or nut coal.

Q. Vou think during these three months it remained the same priee ? A. I 
think so, as near as 1 can remember, but it was impossible for the dealer to take 
advantage of it. I should explain that the vessel transportation was so limited that 
we could not get in any considerable quantity at all, especially in July. At the end 
ol July we were over 30,000 tons behind our year’s coal which we should have, owing 
to the lack of vessel transportation.

Q. Could not got the vessels ? A. Could not get the vessels.
By Mr. Guillet :

Q. 1 suppose you could purchase for future delivery? A. No, we could not. 
That wants to be thoroughly understood. In some years we have been able to do 
that, but last year 1 do not think any dealer was able to purchase for future delivery» 
Here is a copy of the minutes of the association that I refer to—Western Anthracite 
Joint Committee, held in the Fifth Avenue Hotel, New York, 29th May, at which 
they say : “ That the present prices be continued for the month of June, except the 
prices ol grate size to be advanced to the same as charged for egg size ; and they 
further recommend, that all sales should be made on the definite understanding that 
delivery should be made during the month of June (Exhibit 256). That rule pre­
vailed throughout the year, and 1 don’t think any sales were made.

By the Chairman :
Q. What was the price in August ? A. The price in August advanced 25 cents» 

and freights advanced. The price of coal on vessel at Toronto would be about $4.46*
Q. It had advanced 10 cents ? A, It had advanced 25 cents.
Q. Then it would be at Oswego about $4.04 ? A, The price was $4.50 gross» 

That would be $4.00 per net ton.
Q. The remainder of the advance was an advance in the freight—the freight 

would be advanced to 38 cents ? A. Yes, the freight was about 38 cents. There 
were about 20,000 tons imported that month. In September it was about the saca0- 
There were about 20,000 tons imported at 10 cents advance in the cost. That would 
be $4.50 on board the vessel at Toronto.

Q. When was it $4.50 on the vessel in Toronto ? A. September. October ther0 
was about 26,1)00 tons imported, at a cost of about $4.75 on board the ves»el * 
Toronto, In November there were about 35,000 tons imported at a cost of about $5.20*
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Freights varied from 75 to 79

I think there were only two or 

A. I think it was $4.75, if I

Q. Which is it the total imports in Toronto or your imports ? A. This is the 
total imports taken from the harbor returns as to quantities.

Q. At what cost ? A $5.25.
Q. What was the price given you at Oswego ? A. The price at Oswego at that 

month was $5.00 per gross ton which is $4.46 net.
By Mr. McKay :

Q. Freights went up to 79 cents per ton ? A. 
cents per ton.

By the Chairman :
Q. Went up from 25 to 79 cents per ton ? A. 

three vessels coming in at 25 cents rate.
Q. What was the Oowego price in October ? 

remember right.
Q. $4.75 per gross ton ? A. Yes.
Q- How much is that ? A. $4.75 gross is $4.24 net.
Q. And the Septemper price ? A. You mean at Oswego ?
Q- Yes ? A. I gave you that already.
Q. You gave us $4.50 as the cost price in Toronto ? A. That would bo $4.02 

the net ton at Oswego. This 35,000 tons in November, I have figured out here on 
that basis and the average would be $4.65 per ton for the whole of the imports in 
Toronto last season.

Q. The average would be how much ? A. $4.65 taking the average quantity 
imported each month at these various prices.
m Q. That is delivered in Toronto ? A. That is on the vessel in Toronto harbor. 
Then the harbor dues are 5 cents. The coil heavers gel 20 cents. The cartage to 
the yard was 10 cents and screening was 15 cents. , „ ,

Q. I see some have put it down at 5 cents—why do you put it at Id cents ( i 
saw the statement in the New York Herald, it was 5 cents per ton for screening f 
A. It depends altogether on what they mean by that. If they are screening car 
«oal which has not been handled it might not exceed that, but. when coal handled 
two or three times as is vessel coal, it could not possibly be done for less than 1 
C(mts. 15 cents is the very least estimate. The average cartage to consumers is 
40 cents and then there is 40 cents for general expenses.

Q. Have you got all the items of the expenses ? A. Yes. 
jj Q- Is this an abstract from your books or what is it A._ T *b ro^,p1 
StU1 n is approximately correct and it is the cost of the coil ™vch^s

Q. Of course you are giving us your own experience. ou r g g 
Jpur own experience. We only want your own statement. How many tons ofc J 
dld you handle last year—during the 12 months? A. 01 this kind ot coal
anthracite coal.

Q. Yes? A. We handled perhaps 100,000.

Q. with your own teams or do yo„ bir.î A. Wd deliver with
°Ur °AW» teams and we hire when we require extra cartage.

Q. How many tons of other kinds? A. About.) ,
Q. WhafdoJyof pay when you hire your cartage ? A. $2.50 per day.

A A Wt ,^h?ag=i; expenses of the 500,000 tons be as much Z 
tv.!*Jast depends. There are some kinds of coal on which there is very

1 the general expenses are not always g“ : „ A 40 C6nts a ton. I
thin,?' You ^ink it would average that for the whole thing r A.

‘nk 40 cents a ton would be the average for general exp ^ . $60,00»
Q. That is cartage would be $60,000, and general expe,^es ■wou •

°t°fe in your business. You gave the cartage as 40 cents per ton
Q. And the gene, al expenses at 40 cents per ton l A.
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Q. That would mean $60,000 for cartage and $60,000 more for general expenses ? 
A. Yes, L think it would amount to iully that. We occupy yards owned and leased 
representing $125,000 in value. 1 suppose it would sell for that and then we own 
the plant

Q. What proportion of this do you own ? A. We own two thirds of that I sup­
pose. That is we own or hold in perpetual lease from the city and we own a plant 
worth about $25,000 or $150,000 in all, which at 6 per cent, would be $9,000 per
annum.

Q. What is your plant ? A. Horses and carts.
Q. You do your own cartage ? A. We do largely.
Q. Would you not charge that cartage again ? A. Well perhaps I should leave 

that item out.
Q. We will not go into that just now ? A. Do you want to know how that 

general expense is made up. I would like you to sufficiently understand that be­
cause that is an impoitant item.

Q. Well give it to us? A. I have offices which outside of the yards rent at 
about $1,750 and carry a stock—an average stock of $100,000, sometimes it exceeds 
that and sometimes it is not so large. I suppose we have now on our books about 
$100,('00 of accounts on the average. On these two items at 6 per cent, interest it 
would mean about $12,000. Then insurance amounts to about $2,000, and then office 
salaries, such as the salaries of the salesmen, collectors and others amount to about 
$18:000. Contingencies say about $5,000 and yardman outside and carters about 
$<5,000. That includes all the yardmen.

Q. Is that not in the cartage account too? A. No. I suppose part of that 
might be charged against labor and screening. It might not reach 40 cents but it 
is not far from 40 cents for general expenses.

Q. Now, we might go a little farther—about the coal you get in by rail, the 
prices are fixed at Buffalo or at the Suspension Bridge (Exhibit 25e) ? A. Yes,

Q, What do you pay freight on that to Toronto ? A. The freight from Buffalo 
to Toronto is arranged at three rates. I think the rates are made for 10,000 tons, or 
over, and I think there is a rate made for 10,000 tons, and a rate made between 5 and 
10,000 tons. The rate for 10,000 or over has been this year from Suspension Bridge 
60 cents from the 1st of September.

Q. And since that ? A. 65 cents from the 1st of September to the 1st of 
^November.

Q. And since that ? A. 70 cents from that time up to the present time.
By Mr. McDougall :

Q. That is the net ton, is it ? A. That is the net ton, yes.
By the Chairman :

Q. Net ton from the Bridge to Toronto ? A. Yes.
Q. That is for the 10,000 tons and over—was there a better one than that ?" 

A. I think there are no better rates than these I have given you. It might be that 
these rates a| ply to 20,000 or over, and that for 10,000 tons it is 5 cents higher than 

these rates.
Q. That is the best rate ? A. I think this is the best rate, yes. We have an 

allowance of 5 cents per ton on account of our sidings. We have our own sidings, 
that is a separate thing. We supply the sidings for the unloading of all cars at our 
own yards. That is of course altogether from the fact that we supply them with 
additional terminal facilities in connection with the Grand Trank.

By Mr. McKay : •

Q. What value do you put on these sidings ? Did you value them in the other 
valuation of the yards ? A. I cannot say wo put any special value on them. We 
paid for them what they cost, about $2,000 each.

By the Chairman :
Q. How many have you ? A. We have two yards with sidings. One yard has 

two sidings.
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Q. About how much do you get in by water—about 30,000 tons or 35,000 ? A. 
About that. . .. . ,

Q. And 65,000 by rail ? A. Yes. We may have got m more than that by 
Water. Our tonnage this year will be something over 95,000.

Q. Now, jour committee fixes the price. These prices arc fixed by the Execu­
tive Committee ? A. They may as occasion requires. „ ,
, Q. As a matter of fact how often have you met during the last season ! A. 
Well, I haven’t been at more than two or three meetings, I think, auiing as ycai.

Q Well they have been called then ? A. Oh, yes.
Q. The Executive Committee fixes the prices then? A. Yes. ,
Q. What penalties are there for those who break the prices ? . p

fixed by the association—by fining. .
Q. What is your fine ? A. It is varied in proportion to the offence 
Q. Is it given in this Constitution and By-Laws? A. I don t think there is 

anything special in regard to it. It is usually in proportion to the offence.
. Q. A^a matiSof'foct what is the largest fine that you know of being imposed

ln Toronto ? A. $ ' ,000.
Q. $1,000? A. Yes.
Q. Was that 81,000 collected ? A. Yes.
Q. Who was fined ? A. Patrick Burns.

, Q. What was his offence ? A. It was immediately after this organization was 
formed. The offence was cutting prices for the waterworks contract

Q. But by the rules and by-laws ho could not bo fine » , . _
regulation here to that effect. There must be some rules independent of the se . A. 
1 think there are. I told you before that I thought there was something^ did it 

Q. This occurred before you were amalgamated with the Boaid of Trade did 
D°t? A. No.

Q. It was since then ? A. Yes. — t that it was not
Q. Since this constitution was adopted then . A. 6 V . d th though at 

under this rule that that action was taken. It was an understood thing, though, at
ntlhaM.îme'eVpIained^bout their^rganTzation^injBuff^ojm^ea^dtha^they^mpwed
fines for violation of the rules and that when a fine was imposed the member was
TflïÏÏ. » X^ 'h« “ • -™b,r for ■££***

,. Ihe clause continues :— Any memuex o r Tlmneh or subaeouentlv i-tedf ,ggritrod b„0 lb0 ,igh. of
J? Council of the Board of Trade ; snch appeal must ne ma _ w„ b .„
Î® the secretary and the decision of the Council shall be final.
Ppeal from the decision ? A. No.

By Mr. McKay : ,. . ,
h Q- Lid he pay this willingly or did he objec 

6 anything to do with it.
O *jy the Chairman : He got the most of it back afterwards.

What was done with the money? A. Ü 8 o . Yes.
Q- He paid the money for the fine in to the association 
i- What was the offence ? A. Cutting pr,cee- ,T

violation of the rule of the association t a. ' • gt him ? A. It wasc Q- What was the particular offence that was proved agamst 
PS the prices for the waterworks contract.
Q fchi<* he got the contract ? A. Yes. committee had agreed upon

a • “at wcre th® circumstances. I suppo. y contract.
tn price ? A. Yes. the price had been fixed at the time this com­

mittee whom ? A. If I mistake not that price Toronto and insist on
organ; f® thore. I mean the committee appointed to come to Eanizatmn. I remember that they were there at the time.

Did Patrick Burns

A. I could not say. I did not
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Q. Who was to get the contract for supplying the waterworks ? A. I think 
that Mr. Keith was to have that contract.

Q. The coal dealer in Toronto ? A. Yes.
Q. And he was to have the contract for supplying the waterworks. How was 

it decided who was to have the contract ? A. I should explain that at the time this 
committee came to Toronto that was one of the questions that had to be settled.

By Mr. Bain ( Wentworth) ;
Q. The Committee from the United States ? A. Yes ; the Committee from the 

United States. The contracts for previous years had been nearly always given to 
wholesalers in the market. They had frequently been taken at less than cost, that 
is, in making the price there was nothing allowed for general expenses in the busi­
ness and the question was how these contracts could be made to pay their proper 
share of the general expenses of the business. It was suggested that a pooling ar­
rangement should be adopted, under which each importer would get a share of the 
profits from these contracts to assist in paying their general expenses.

Q. That is that the whole of the profits were not to go to one dealer ? A. Yes.
Q. But were to be divided up among all the dealers ? A. It was a pooling 

arrangement on the basis of tonnage.
Q. That is the amount of business that each one did ? A. On the basis of ton­

nage as shown by the custom house return for the previous year.
By Mr. Fisher ;

Q. How did you expect to collect the fine you imposed. A. This part of the 
arrangement was fairly understood. The intention of the arrangement was to make 
the contracts pay their proper share of the general expenses of the business.

By Mr. McKay :
Q. What do you mean by general expenses? A. I mean this 40 cents that I 

spoke of. It was the intention at the time that this organization was formed that 
the contract and the summer trade should pay their share of the general expenses of 
the business instead of doing as they had done in previous years selling down to cost 
or about that without anything for these general expenses and then putting the 
whole of these general expenses on the winter trade.

Q. And these profits were to be divided among all the dealers ? A. Yes as 
far as the contracts were concerned. There were three or four large contracts in 
Toronto that tenders were advertised for and they were specially mentioned.

Q. How was the contract for the coal for the city schools arranged for? A. 
There was no arrangement with regard to that. It was allowed to take the retail 
price so far as the coal was concerned. Wood was of course to be an open question.

Q. Who tendered for the coal for the city school ? A. They all tendered.
Q. Who got it? A. We got it. The prices were all the same for the coal but 

we tendered lower for the wood.
Q. You had to pool the profits with the other dealers ? A. No, there was 

no pooling about that.
Q. Then was it agreed you should have the contract ? A. No.
Q. Then how did you get it ? A. We made a lower price for the wood.
Q. But you fixed the coal at a certain price ? A. Yes,
Q. And then you were to tender for the wood at what you pleased ? A. Yes.
Q. And yours was the lowest for the wood ? A. Yes. This was in 1886. We 

have not the school contract this year. Mr. McGill has the contract this year.
Q. Do you know of any arrangement with your coal section by which the city 

contract was let by auction ? A. That is what I speak of, the pooling ai rangement; 
I may say that the price was fixed and whoever made the highest bid received the 
contract. This money went to the exchange, that is one-sixth of the amount, and the 
balance was divided among the importers at that time as shown by the custom 
house return.

Q. How many importers are there ? A. About seven or eight, I think.
Q. And this was divided up, of course, amongst these seven or eight ? A. Yes.
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Q. How much was the amount that the successful tenderer gave ? A. Well, 
there were different contracts.

Q. There were a number of contracts of that kind ? A. Yes, four or five.
Q. What were these contracts ? A. The Government’s-----
Q. How many tons was that ? A. I do not remember the tonnage, perhaps 

2,000 tons.
Q. Then there was the school board ? A. That was not fixed that way.
Q. The wood was left open ? A. Yes.
Q. What else was there, was the waterworks contract included in that arrange­

ment too? A. Yes.
By Mr. McKay :

Q. In the auction arrangement? A. It was intended that Mr. Keith should 
have it.

By the Chairman :
Q. Who has the contract now for the waterworks ? A. Mr. Bailey.
Q. How did he obtain it ? A. In the same way.
Q. By making the highest bid for it ? A. Yes. I am speaking not from what 

I know personally, but from wbat I believe to be the case. I had nothing to do so 
far as the present contract is concerned.

Q. He made the highest bid and he got the contract. What was paid for the 
Waterworks contract ? A. Do you mean this last year ?

Q. Yes? A. I think it was 8600. I do not know personally, but from what I 
have heard and believe to be the case. I had nothing to do with it. ,

Q. You were a member of the council then and you could not take part in it ( 
A, Yes

Q."There were arrangements made with the other coal dealers? A. I had this 
to do, that I induced the other dealers to make a lower price.

Q. You say that all the members of the coal trade in Toronto are members ot 
this coal branch of the Board of Trade. I think you said they wore all members or 
about, all ? A. I think so. ... , ..
, Q Did they all participate in this arrangement that was made, or was it con­
fined to the importer ? A. The importers were the only ones who could undertake 
thôHQ contracts
. Q. But this division of the profits ? A. These profits were divided amongst the 
importers ?
. Q. They did not include all the dealers, but only the importers ? A. Yes the 
importers are the only men of course that can undertake these contracts. No one

Q.8 TheyawouldShave to buy from the importers ? A. Yes, they have the room
“ Z'S'TJÏ5ÏÏ5L. organization o, those importera » No b£ -•

°ne organization. The Executive Committee, you understand make the prices 
,. Q. So that with reference to this arrangement w ere y i vou did not give

of if to

TaMJ £ theae ri;m.n

«greeable to that. They considered it only a fair arrangement.
interest to them although they were members ot 

-There were three men who were not importers, but 
xccutive committee, the chairman and two others.

Q. Do you administer an oath in your organisa that'every member is
refi 9- An oath of membership ? A. Yes, it is a qualification that every mem

quired to take in order to become a member. carefully read the consti­
tutif What i8 it ? A. It is to the effect that they hey continue in
momL a°L ky-laWB, and that they will maintain them emp[oy to violate them, 
membership, and that they will not allow others in their employ

It was a matter of 
the executive committee, 

who were members of the



158 ELIAS ROGERS.

Q. Is anyone required to take the oath except the members, that is the dealers 
themselves. Are their employés required to take the oath in any instance? A. 1 
think the salesmen have.

Q. What are they required to take the oath for? They are not members of the 
organization ? A. I think it is as employés of the members of the organization 
that they are required to take the oath. The object was of course that they should 
be bound to maintain the prices.

Q. Then you swear then to keep them fastened down to the prices ? A. Yes ; 
that is the intention.

By Mr. Fisher :
Q. Is there an oath of secrecy? A. Ho.

By Mr. Guillet :
Q. In a case of parties who have conscientious objection to taking an oath, what 

do you do with them ? A. Well, I have conscientious objections to taking the oath.
Q. I suppose in that case you would affirm ? A. Yes.
Mr. Guillet—But there are parties who object to join an oath-bound association.

By the Chairman :
Q. There are two classes of oaths, the oath of the member who having read over 

the.constitution and by-laws promises that he will submit to them and keep them, and 
then there is the oath of the non-member or employé ? A. I think there is only a 
very slight variation. This constitution and by-laws is placed in the hands of the 
salesman, and I think the only variation is just sufficient to cover their case, simply, 
that they have read the constitution and by-'aws and will maintain the rules of the 
association.

Mr. Bain (Wentworth)—If you are going to summon the secretary of the 
association, Mr. Chairman, he was the man who should have custody of ail those 
papers.

Witness—Everyone has them.
By Mr. Guillet:

Q. I suppose there is a minute book ? A. I suppose there is.
Q. You said in reference to orders for coal in the month of June, that orders 

would not be taken owing to your inability to deliver coal during that month ? A. 
That is by the shippers.

Q. Did that extend to the remaining months of the year ? A. Yes.
By Mr McKay :

Q. Is there much difference between the price of coal at Oswego in 1887 than 
what it was there in 1886? A. Oh, the price was very much advanced, very much 
advanced.

Q. How much ? A. Well, there was hardly any advance in 1886 from the 
opening price. Still there was a slight advance as near as I remember now, and in 
lc87 there was a very large advance.

Q. What was the average price, as near as you can give it, in 1886 ? A. I don’t 
know that I remember it sufficiently to state, but I think about $4.25 per gross ton.

Q. That was the average price at Oswego per gross ton in 1886 ? A. That is per 
gross ton. I don’t think it would exceed that, speaking from memory. That would 
be about $3.75 per net ton.

Q. It did not rise during the season as it did in 1887? A. Ho, nothing like as 
much. There wasn’t the same difficulty in transportation. The coal was imported 
to Toronto at lower rates of freight.

Q About what rafes in that year? A. Well, I think the rate wasn’t over 
twenty-five cents per ton before September or October.

Q. Then freights went up very much in the season of 1881—vessel freights? A.
Yes.

By Mr. Fisher:
Q. As 1. understand it, then, this combination was entered into for the purpose 

of regulating trade in Toronto and sustaining the prices. What was the result of this 
combination ? A. Well, I believe the effect of this organization has bean to increase
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the price of the large contracts in sunnier, which we call the rich man’* trade and 
■decrease very materially the price of winter trade or the poor man s trade

Q. In what way is that brought about, will you explain a little ? A. The price 
this last spring is placed at $6 per ton. That was supposed to be a fair price for
coal on the basis of what the wholesale price is fixed by the association on the other 
side.

By Mr. Guillet :
Q. Was that delivered ? A. Yes; delivered.

By Mr. McKay : , ,
Q. At what season ? A. That price was fixed in May immediately after the 

Prices was fixed on the other side.
By Mr. Fisher : , ,

Q. That was the summer price ? A. Yes. For these large contracts 25 cents 
Was taken off.

Q. That was a discount ? A. That was a discount for large contracts, lhat 
Was simply these large contracts which have been referred to.

Q. Any private individuals ? A. Not the householders, eve ryone paid the 
same price.
, Q. Well the effect of your association rather raised that price then. I would
like to get Mr. Rogers to state what the price would likely have been if it hadn t been 
lor the association that year ? A. In my opinion the price at which these contracts 
and this class of trade 1 speak of (the rich man’s trade) that would have been ptob- 
ably $5.25 or $5.50 per ton. Probably not more than $a.25 per ton. That uade 
was probably taken at about 75 cents a ton less. The result of com petition in coat 
®, summer is generally to cut prices to the bare cost of the coal, freight and handling,
without leaving anything for general expenses. M

Q. Will you explain why it is that in the winter trade the same Qeff“* " “< 
not crop out? A. Because the dealer has more than he can do. He has to pay ms 
general expenses out of it, and he has no margin if he cuts in prices. 
e Q. You can fix your prices if you choose considerably higher and still get it ? 
f • Oh, yes. What I was going to explain was that the effect of this organization has 
b.een as the prices are fixed in that way early in the season and instead of compels 
>on and breaking down prices, they took orders throughout the summer for delivery 

throughout the year without any payment being required at all until delivery.
T, Q. When you did that did you base your price above the summer rate? A. 

he dealers took the chances of the price.
Q. What^watfyour winter price? A. Four-fifths of the whole trade of the 

partaken at this summer price. Everyone who chose to ^ ‘‘- came m and 
ordered their coal to be used for the winter as they required it They simply entered 
lheir names, and I say four fifths of the trade was taken at that price.

Q' The poor man could order the same as the ric ™an •
q wVadlh0tam9ChanTtbaltbeniCTSdeaîer?oodk the chances of‘the ad-

5» priL lü,1 sr* « -«- "I tr,3 si
^ up very materially, and he was really obliged to anpp y

By Mr. Bain < Wentworth) : A No: I don’t
thinS /bhey will not be likely to repeat that arrangemen g • >

Ql vvkWi‘b • ot? A The price was advanced 25
cents in dld Y°u fix Y°ur wmter pnC° n Lber'and '5 cents in December, there 
Was November, and I think 35 cents in October, and -o con

an Avance of 75 cents altogether.
o Mr. McKay : • j, n0t? A. He would not

have beenh kV® SenerallY the time tho P00r.??? Jj! "L; Ltl;d year he was canvassed 
for his ,tin.ahle to buy in ordinary years until thon, J d ev0ryone hadthe oL rade by the dealers, they were anxious to get the trade y

Pportunity of placing their orders if ihoy wanted to do so.
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Q. You said you raised the price of summer coal and you gave them a chance 
to buy it at $5.75 in former years, but this year you put up the price ? A. The price 
was fixed early in the season.

Q. In former years it was lower, $5.50 and $5.25? A. Of course that would 
depend upon the market. If it depended upon the open market there is no doubt it 
would have been lower last year.

By the Chairman :
Q. What was the price in 1886—Oswego prices for the season of 1886 did not 

vary very much? A. I don't remember the exact price.
Q. What was the price in 1886, do you remember ? A. I gave it a little while 

ago, I don’t remember exactly. I don’t think it would average over $4.25 per gross 
ton, that would be $3.79 per net ton.

Q. That is virtually the same figure that it started at the year before ? A. 
Started at this last year.

Q. It was virtually the same price. Then there were 50 cents duty in 1886 and 
no duty in 1887 and the price one year was as much as the other notwithstanding 
the fact that the 50 cent duty was taken off? A. The price was advanced on the 
other side.

Q. But you say it was $3 79 in 1886, and, you understood, in May, June and July ? 
A. The average price in 1886 was about the same as the opening price in 1887.

Q. But you said in August it was $4.02 and in October $4.24, so it would aver­
age $4.21 ? A. You must not get the two prices confused, the gross ton and the 
net ton.

Q. $3.79 was the average? A. For the net ton.
Q. That would not average $4.00, that would not be an increase of 21 cents, but 

there is a saving of 50 cents in the duty, but still coal went up ? A. You must bear 
in mind that in 1887 there was very little coal imported until late in the season when 
the prices were higher and the freights were higher.

Q. You said yon imported 35,000 tons of stove and nut coal alone at these rates ? 
A. Don’t make a mistake. I did’nt say we imported that amount. That was the 
whole trade of Toronto. There were 35,000 tons of coal imported at the opening rates;

Q. At an average price of $4.10 per ton ? A. Yes, it was $3.79 at Oswego. 
The average price advanced from that time on and the freight advanced and there 
were 100,000 tons imported at that price. I remember the prices had been fixed at 
$6.50 for the local trade in Toronto before the duty was taken off and the duty was’nt 
taken off until about the 16th of May, and as soon as the duty was taken off the price 
was reduced 50 cents a ton.

By Mr. McKay :
Q. I can see one dollar a ton difference between the price of 1887 and the price 

of 1886; you sold in 1886 summer coal for $5.25 and $5.50, when you paid 50 cents a 
ton duty on that—did’nt you—you say we sold in 1886 from $5,25 to $5.50 ? A. 1 
think you are mistaken, I said the price in 1887 would have been about $5.25 or $5.50 
if there had been no organization.

Q. I understood you to say that in 1886 that the price was $5.25 and $5.60? 
A. The price in 1886 at retail in Toronto was $6.00 for stove coal and nut coal, and 
in October it was $6.50.

By Mr Quillet :
Q. Did you say in the spring ? A. I think there were only two prices in 1886, 

$6.00 from June till October, and $6.50 from that till the 1st of May. Considering 
the increased cost in freights, we get coal nearly as low as it has been in Toronto 
during the last 10 years.

By Mr. McKay:
Q. Would the freights from Oswego to Toronto be about the same as they would 

bo from Oswego to Hamilton, would there be much difference ? A. No, about the 
same. There is this difference between Hamilton and Toronto. Hamilton does ndc 
take anything like the quantity of coal that Toronto takes and they are able to in1' 
port there a very much larger proportion during the season of navigation than
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Toronto. This last year for instance Hamilton got a very much larger proportion 
of their coal in in June, July and August than Toronto, because they have their own 
vessels.

Q. Some of them have ? A. Yes, and they were able to import very much more.
By Mr. Guillet:

Q. Do these restrictions that you imposed upon the dealer in coal, did they ex­
tend the sales paid along the lines of the railways running north of Toronto? A. 
No, there is no price tixed for the country trade.

By the Chairman :
Q. You said there was a fine of $1,000 imposed on Patrick Burns—what other 

fines do you know of ? A. There have been a number of fines at various times.
Q. Large amounts. Is that the only 81,000 fine that you know of? A. I don’t 

know of any other.
Q. Not as much as $500? A. I don’t know what. McConnell was fined pretty 

heavily. I don’t know what the amount was.
Q. What for? A. Violation of the rules.
Q. In what way did he violate the rules ? A. He broke the prices and broke 

the rule.
Q. When did that occur ? A. He was continually doing it.
Q. He was continually being fined was he ? A. I think he was fined once and 

they expelled him the second time.
Q. What does expulsion mean? A. It simply means what expulsion means to 

anyone else.
Q. Does it deprive him of buying from the American dealers—does it deprive 

him from being an importer ? A. Not if they like to sell him. He was expelled 
about a year and half ago.

Q. Has he been reinstated ? A. I think he was expelled twice. He was ex­
pelled once, I think, and reinstated, and then he was finally expelled about a year 
ago.

A. What disabilities does expulsion carry with it? A. Well, I don’t know that 
it carries any if he can buy his coal from the other side ?

Q. If he can ? A. Yes.
Q. It must have carried some disabilities or else Patrick Burns would not have

Paid the 81,000 tine ?-----
By Mr. Guillet :

Q. You could not legally collect that fine ? A. He was fined and he was in 
default until ho paid the fine. The rules don’t say anything about the fine.

Q. It says something about being suspended or expelled ? A. Yes ; he would 
nave been expelled if he didn’t make satisfaction in this case.

Q. The rules do not say there is any power to fine ? A. There is a resolution 
0r something that gave them authority to fine.

By Mr. McKay :
Q. I never heard of this fining business until to-day; you say McConnell was 

Spelled twice ? A. Yes. , .
Q. What result did that have on his business—did he continue in the coal 

i ? A. Yes.
In competition with you ? A. Yes.

An importer? A. Yes. . D „ ,
Where did he get his coal. A. He got it from a jobber in Bunalo.

By the Chairman : , . . , .
,, Did the society send word to these firms asking them not to supply 
~icConnell ? A. Not since this last year. I think when he was first violating the

U 68 they were notified of the fact. _ .... . ,
Q. With what result, that he could get coal ? A. Y es; he did get coal.
Q. As a matter of fact he did ? A. Yes. . ...

fp Q. The association of course in duty to their members tried to prevent him 
1 0ni getting it ? A. The association felt aggrieved that these gentlemen should 

3-11

Q.
Q.
Q.

Q.
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come over from the other side and insist upon our organizing and maintaining the 
prices and saying that they would not supply us with coal if we didn’t do it and that 
notwithstanding what this man did nothing was done.

Q. And nothing was done to him ? A. I think pressure was brought to bear on 
the party supplying him on the other side.

Q. Unsuccessfully ? A. 1 suppose it must have been successfully as far as the 
first time is concerned as he paid the fine.

Q. What was the fine ? A. I could not tell you.
Q. What other persons were fined ? A. I think they have nearly all been fined.
Q. All paid their fines ? A. Yes. Of course sometimes there might be an 

ordinary fine for the violation of the rules*
Q. How much money has there been divided up as the result of the contracts ? 

A. I could not say.
Q. How much do you think ? A. I don’t remember. I suppose there has 

been several thousand dollars.
Q. Several thousand dollars divided up ? A. Yes.
Q. A contract was auctioned among the members and the amount divided among 

the importers ? A. Yes.
Q. How many thousand dollars do you think ? A. That is apart from fines 

altogether. In the case of Burns that tine was made a premium ; afterwards it was 
not treated as a fine.

Q. In what way do you mean ? A. It was treated as a premium for that con­
tract and he got his proper proportion back.

Q, Burns paid so much for getting the contract ? A. Yes, his fine was treated 
as a premium and he was allowed to fulfil his contract and of course he got his share

Q. Who was to get the contract that year ? A. Keith.
Q. Did he give the highest bid ? A. Yes.
Q. What, was his bid ? A. I don’t remember, $200 and something over.
Q. For the waterworks contract? A. Yes.
Q. His bid was two hundred and some odd dollars to be allowed to get the con­

tract ? A. Yes.
Q. How much was his price underneath ? A. His price, that is, Barns’ price, 

was $4.21 and I think the price fixed was 84.55.
Q. He came 34 cents under the price ? A. Yes.
Q. And got the contract and was fined $1,000 besides ? A. Yes, and he paid 

us for a very large amount of that coal $5.25 a ton in our yard and carted the coal 
to the waterworks wharf.

Q. For how much of it ? A. I don’t remember how much. I know that a con­
siderable amount of that coal was bought from us and he paid us $5.25 per ton in the 
yard and carted it himself, which is a loss of $1 50 per ton.

By Mr. Bain ( Wentworth) :
Q. Had he no margin at all on that contract price ? A. I do not think there 

was any margin on that $4.21 on the basis of the then price of coal and cost of 
freight and so on, and he also took the chances of an advance in the wholesale price 
and he took the chance of the lowering of the wholesale price.

By Mr. McKay :
Q. You have described the coal organization in Toronto, do you know if that 

organization exists in other places, say Hamilton ? A. I do not know whether they 
are exactly the same. I do not think there is a town or city on this continent where 
anthracite is sold but what there is some kind.of an organization or understanding 
among the dealers as to the price. I do not think you can find any town in Canada 
where there is more than one dealer without there is some, without some understand­
ing about the price of coal.

By Mr. Bain ( Wentworth) :
Q. But these organizations are not affiliated with each other ? A. No.
Q. There is no arrangement between your organization and the Hamilton and 

Kingston one ? A. No, and this organization did not attempt to control any 0»
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them yet in Toronto ; it fixed the price of soft and grate coal bat did not attempt to 
control Lehigh coal or steam coal.

Q. Each dealer is free to do as he pleases with all these prices ? A. They 
simply control the price of coal. As far as I am concerned I would be much better 
pleased if all organizations were wiped out of existence. While that anthracite 
organization exists or unless there is some change it cannot be avoided as far as I 
can see.

Q. You got a share of all these premiums ? A. Ho ; I did’nt get a share of the 
waterworks premiums.

Q. You were in the council at that time ? A. Yes ; I did’nt get-any share.
Q. Did you get your share of the school board premium? A. There is no 

premium on that.
Q. You got the contract last year ? A. Yes.
Q. How did you get the contract ? A. The wood was open, with a uniform 

price for coal.
Q. Was there any understanding with any of the members that you should get 

that when you were debarred from tendering for the waterworks coal ? A. I was’nt 
ln the council that year, I was only in the council one year.

By Mr, Guillet :
Q. Were you at liberty to sell as an importer at a lower rate than the price set 

by the combination ? A. That was the yard price, that $5.20. I don’t think that 
there was restriction between dealers.

Q. He was out of the combination ? A. Ho, he had paid his fine and was rein­
stated.

By Mr. Bain ( Wentworth) :
Q. I suppose you sell at the yard to any person at those prices ? A. I made as 

low in this case as I could, I remember, because 1 knew he was losing money.
Q. I don’t exactly clearly understand the relative positions of the American 

organization, that is the position in which they stand to each other and how it is 
that McConnell, when he ceased to be a member of your organization, could still pur- 
ohase his coal on the American side, notwithstanding your protest ?

By Mr. McKay :
Q. I understood you to say he bought from a jobber in Buffalo ? A. He bought 

from the same party he bought from while he was a member, that was with refer­
ence to 1886, altogether there was no pressure brought to bear on anyone during 
1887. In November, 1887, the price at the bridge was $5.30 per gross ton as fixed 
by the association there. It was sold as high as $6.00 a ton going to Chicago, and 
bn April the 27th, 1887, the association pissed this resolution (Exhibit 256.):

That it is to be understood that the action of this committee of conference is 
purely recommendatory, and while urging upon one and all the desirability of con­
forming thereto, the committee assumes no authority in the premises, and does 
bot seek to limit the freedom of action of any individual member of the committee 
r of those to whom these recommendations may come,” and they go on fixing e

Prices.
By the Chairman :

Q- You paid $3.79 per ton at Oswego ? A. Yes.
Q. What amount of profit have the combine in the States on that ? A. I could

8ay, the profit must have been comparatively small.
H- Your partner is the owner of a coal mine you said f A. es.

T Q. You would not give us the cost of reduction and the °?at of ^mght ? A. 
Jhd° not remember what the freight was at that time from the mines to Oswego, but
h;trDto„"rgv,srï,h,c,,,,,om ^

last year We got a larg. DroDorti0n of it outside. I would like to ask if it is clearly 
Jbforstood what the fffeK this organization has been during the asi two years 
the8,-1^ understood that the effelt has been that it has mcroased the pr ce of 

e rich man’s trade and reduced the price of the poor man s tiade, that is, it h
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equalized the sommer and winter trade. If there is anything in the evidence that 
conflicts with that, I wish to fix it right.

Thé Com mittee adjourned.

House of Commons, Ottawa, 23rd March, 1888.
The Committee on alleged Trade Combinations met this morning; Mr. Wallace 

in the Chair.
G. W. Wood, of Toronto, Secretary to the Coal Trade Branch of the Toronto 

Board of Trade, sworn.
By the Chairman ;

Q. You are the secretary of the coal section of the Board of Trade ? A. Yes.
Q. Have you a copy of your books ? A. Yes these are the rules and constitu­

tion (Exhibit 346). Article 6 of the constitution provides: “It shall be the duty of 
the executive committee further to fix prices for coal, and change the same from 
time to time as in their judgment the best interests of the trade demand, and to 
instruct the secretary to notify all the members of the branch promptly of such 
action, and the prices so fixed shall be the prices at which coal shall be sold by all 
members of this branch, and not otherwise, and the executive committee comes 
under an obligation to submit at any time, at the requestof the council of the Board 
of Trade, for its consideration, a statement showing the percentage of profit being 
made by members of the branch, and the council may make a deliverance thereon.” 
Now I know the council have made a kind of informal enquiry from time to time 
as to the comparative prices that wore being charged and the cost.

Q. Did you furnish the information ? A. No ; the importers.
Q. But they could only apply through the secretary ? A. Yes. They were 

informal enquiries.
Q. Verbal ? A. Yes ; verbal.

By Mr. Bain ( Wentworth) :
Q. There has never been any official demand in writing? A. No.
Q. Did they over order the prices current? A. I only give it to you as I 

know it. With regard to the gentlemen who originated this branch, between four 
and five years ago, a committee came over from Buffalo, the committee of the 
Western Anthracite Joint Association; the coal trade had been in a very ruinous 
state for four or five years.

Q. Were you in the business then ? A. I was the secretary then.
Q. Elias Rogers said that this drganization was only in existence two years, but 

you say you were the secretary four or five years ago ? A. He meant in connec­
tion with the Board of Trade.

Q. He says that they formed a new organization and he did his best to get it 
amalgamated with the Board of Trade and succeeded? A. Yes.

Q. And now you are speaking of an organization that was in existence four or 
five years ago ? A. It was a private organization at that time and not connected 
with the Board of Trade.

Q. And were you secretary then ? A. Yes.
Q. And have been all along ? A. Yes.
Q. When was this private organization formed ? A. Four or five years ago.
Q. Have you the minutes ? A. I have, but not with me.
Q. Who were the originators of the association ? A. The importers.
Q. Can you name any special individuals? A. J. R. Bailey & Company, P. D. 

Conder and Elias Rogers.
Q. Elias Rogers said that he was not in favor of this construction. Did he 

assist the organization then ? A. You don’t understand.
Q. But I do understand? A. You don’t understand me, perhaps.
Q. I understand perfectly. He said he was not in favor of this combination. 

Did he assist in the organization then ? A. Yes.
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Q. When was that ? A. Four or five years ago.
Q. Not longer ? A. No.
Q. What year was that ? A. I think it was in 1883. In July, 1883, if I re­

member right.
Q. When you organized ? A. Tes.
Q. And what was the object of the organization ? Can you give us a complete 

list of the originators ? A. Besides these I have mentioned, Messrs. Keith and Burns.
Q. These were all importers ? A. Tes.
Q. Was this an organization of importers ? A. Tes.
Q. Importers only ? A. Tes. The importers were the ones who were repre­

senting the parties on the other side.
Q. Were you present at this organization meeting ? A. No, I was not present. 

I "Was only called in afterwards.
Q. Ton were not there ? A. No.
Q. Have yon any record of that first meeting ? A. No.
Q. Do you know if anyone else was present besides these five? A. No.
Q. Or whether all these five were there ? A. I do not know that these five 

Were there.
Q. They were the originators ? A. Tes.
Q. Well this organization continued for how long ? A. It has continued up to 

™e present time.
Q. It was the same organization ? A. It is the same organization ; only two 

Tears ago it came in with the Board of Trade.
Q. But it is the same organization ? A. Tes.
Q. Then it is not true as we were told that a new organization was formed two 

years ago ? A. It fell through once or twice, once in particular.
Q. The members were underselling ? A. They could not keep them in line.

By Mr. Bain (Wentworth) :
Q* Were those the days when Mr. Burns was fined $500 ? A. Tes.

By the Chairman :
Q. Mr. Burns was fined 81,000, was he not ? A. Yes ; 81,000- 

„ Q. Can you give us all the fines that have been imposed ; by what rule do you 
De men in this constitution ; you fined Mr. Burns 81,000 ; would you show me in 

J°ur constitution where you were authorized to impose that fine ? A. This is the 
institution under the Board of Trade. (Exhibit 346.)

Q You have another constitution ? A. Well of course there was a copy of rules 
oat was drawn up by the association previous to that. This is the constitution 

“Dder the Board of Trade.
By Mr. Bain ( Wentworth) :

-h H- Have they had any fines imposed since they were amalgamated with the 
ard of Trade ? A. Two were fined, this year, 810 each.

By the Chairman : ....
-n *'«• When did you fine Mr. Burns ? A. It was before the amalgamation with the 
K°ard of Trade. These are the minutes just after the association was joined to the 
y°ard of Trade.

Q -Jr^ ^r‘ engrain ;
that fine paid ? A. Yes, but he got part of it back again.

O w ^ t!ie Chairman ;
into i, " ® ^id not ask you that. What was done with the money ? A. It went

QaT cal1 the P°oL
aocor.ovC° what was done with it? A. It was divided up amongst the importers 

q I?.the tonnage.
bach -IVID£ b°w much to each ? It was sworn here that he got the most of it 
between ^id he get the most of it back again ? A. That year I think he got 

n -rt*o0 and 8800, his share of the pool.
a»°et of mnch did be get of that 81.0U0. It was sworn here that he got the 

n back. Did he get the most of it back ? A. He got his share of the pool.
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The whole pool was about $2,400 or $3,000, and his share was one-third of the whole 
tonnage.

Q. How much of that $1,000 did he get back. It was sworn here that he got 
the most of it back. That is not true? A. I said that he got about $800 back.

Q. I am speaking of the $1,000. It is not true that he got the most of it back? 
A. I would like to put it in a new form. You can tell yourself-----

Q. Answer my question. He got back one-third of the fine ? A. Yes.
Q. And one-third of the result of the auction sale. He had to pay $1,000, and 

he got about one-third back ? A. Yes.
Q. You say the pool amounted to about $3,000 ? A. Yes.
Q. And this was divided among the importers alone? A. Yes.
Q. And Mr. Burns got one-third, $800 ? A. Yes.
Q. There were $3,U00, but the expenses of the organization were taken out ? A. 

Yes. 0"< -sixth was taken out for the expenses.
Q. That would leave about $2,400 and that divided up ? A. Yes, amongst the 

importers.
Q. You cannot tell by what rule of the association you were authorized to im­

pose this fine of $1,000? A. WeH, it was a private association before. There was 
no charter. It was previous to joining the Board of Trade. Since they have joined 
the Board however these rules were made out and printed.

Q. Had you any rules before ? A. Yes.
Q. Have you got those rules ? A. No.
Q. You were secretary during all that time, the custodian ? A. Yes.
Q. Why did you not bring a copy with you ? A. I thought this was all you 

wanted.
Q. Under these rules, say last year, what was the amount of fines received ? A. 

Take from May to May I think the fines amounted to $20.
Q. What was that for? A. Taking over orders at less than the current prices. 

There was a party by the name of Thomas McCmnell who had booked a number of 
orders and had not been able to fill them. I suppose owing to circumstances not 
under his control. These orders were taken over by two of the members and they 
were fined $10 each. One was J. E. Bailey & Company, and the other was Ç. C. 
Eay & Company.

Q. That was all the fines last year? A. That was all that appears.
Q. What amount was realized in putting contracts for local government, public 

schools, waterworks, &c., up at auction among the combiners? A. I think the 
city contract realized about $1,200. It was hard and soft coal, and wood, I think. 
The whole amount realized this year I think was about $2,800. That was altogether, 
and one-sixth was taken out for expenses.

Q. What were the amounts realized from auctioning off these contracts ? A. 
About $800.

Q. What were the items ? A. The waterworks was about $600.
Q. Who received the contract ? A. I think it was Mr. Bailey.
Q, For how much? A. $t00.
Q. How much per ton ? A. There were 12,000 tons.
Q. But how much per ton ? A. 5 cents per ton.
Q. How much per ton was his contract ? How much did you fix the prices 

that the city was to get coal for? A. At a meeting on the 21st May, it appears, 
“ Received from J. E Bailey & Company his cheque for $600.”

Q. What was the amount your association fixed as the price the city should pay ? 
Ai $4 55 in the shed and $4.70 in the boiler house.

Q. What do you mean by the shed, the waterworks shed? A. Yes, I suppose so»
Q. $4.55 in the waterworks shed, and $4.70 in the boiler house ? A. Yes.

By Mr. Landry :
Q. That was the price at which it was to be delivered to the city ? A. Yes.

By Mr. Guillet :
Q. That was the contract price ? A. Yes.
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Q.

Q.
Q.

Q.

A. Yes. 

A. Yes.

By Mr. Landry :
Q. Was that for anthracite coal ? A. Yes, anthracite coal. It is brought by 

water.
Q. Anthracite coal $4.55 per ton, and out of that he had to pay $600 to the 

other importers ? A. Yes.
Q. For the benefit of the contract he had to pay $600 ? A. Yes.

By the Chairman :
And paid a cheque for that amount ?

By Mr. Qillmor :
The city wanted 12,000 tons of coal ?
They asked for tenders ? A. Yes.
And the coal combination tendered ? A. Yes. They tendered individually 

and not as a whole.
Q. The combination then tendered. There was more than one tender ? A. 

Only one tender.
Q. At that price, but others could tender for what they liked. The combination 

^old tender individually ? A. Yes.
Q. No matter who got it, they tendered for the whole ? A. Yes.

By the Chairman ;
Q. But all who tendered had to tender at more than the $4.55, fixed for the 

*owest man ? A, Yes.
Q. They having decided that he shall get that contract, the coal combination 

fneet and they decide that $4.55 shall be their tender price to the city, and $4.70 for 
u delivered at the boiler house. Then they decided as to who shall have the contract 
0n that, and it is put up at auction, and Mr. Bailey says : “I will give $600,” and 
gets it. Then he hands the cheque to be divided amongst the others, less one-sixth, 
^hich leaves $500 to be divided amongst the others. When the city asked for 
tenders Mr. Bailey is to have the contract. Does the city know that ? A. No.

Q. That is all done in secret ? A. Yes.
Q- And the city supposes that they are getting competition ? A. I do not know 

Anything about that. I know that that price is fixed, and they tender for what 
they like.
-, Q. You are there at the meetings of the committee and you know what passes, 
-■jksre i8 more passes than is published in the minutes ? A. As I told you they 

0 not tender at less than that.
By Mr. Quillet :

Q. Only one tender at the price fixed by the committee ? A. They do not 
ender at all very frequently.

Q. But members of this association do tender ? A. Yes.
By Mr. Gillmor :

Others outside of the combination stand alone r A. Y es.
Mr. Gillmor—I think the man who stands against that combination should be 

here at once.
,,Q The minSe7(Exhibit 34) say, here, “ John Keith-It having been reported 

committee that Mr. Keith had been supplying the waterworks with coal at 
CoiMr‘ BurDti having refused to supply them at that price after the expiry of the 
Hat’ raC^)’ a discussion took place relative to the matter. Mr.Kona ma

and the matter was allowed to drop. The secretary was infracted to notify
Kdth to cease delivering any more coal to the waterworks, except at full 

Ence ? That waa ^e waterworks contract for 1887-88. What time does it com-

“ The secretory read the advertisement calling for tenders, and it was
as re®»’ b,ecocdcd and resolved that the proceedings of this and‘ tiTr^flxhibit
3^) prices and other matters be considered strictly c (

' Q-they had an oath then ? A. Yes.
A statutory declaration ? A. Yes.

, JUT.
brought :
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Q. Were these deposited with you ? A. Yes.
Q. And no one could be permitted to be a member unless he made that statutory 

declaration ? A. Yes.
Q. What is meant by being strictly confidential, that they came under the obli­

gation of the oath ? A. Yes.
Q. That is they were sworn to secrecy? A. That is as regards the general 

meetings. It means the general conduct of the meetings, that their proceedings 
shall be held strictly confidential.

Q. “ It was resolved that all proceedings at this and all other meetings, both 
as regards prices and other matters, be strictly confidential ” (Exhibit 34a). Do 
you understand that it was to put them under the obligation of the oath ? A. I do 
not think it refers to that altogether, because it is in general terms.

Q. The declaration reads: “I have carefully read the constitution and by-laws 
and special rules of the association, known as the Coal Trade Branch of the Toronto 
Board of Trade, and that I will so long as I continue a member of the said associa­
tion truly, faithfully and honestly observe, perform and keep the provisions thereof, 
and shall not commit or attempt to commit or allow others on my behalf to commit 
or attempt to commit any secret or other evasion or violation thereof ’’ (Exhibit 346, 
p. 10)? A. Yes.

By Mr. Guillet :
Q. You have an oath also for the employés ? A. Yes.
Q. The employés of members of the branch ? A. Yes.
Q. The proceedings of these meetings were considered confidential ? A. Yes.
Q. And they were under the obligation of this oath to keep them confidential ? 

A. I don’t think the oath applies to that at all.
Q. What was the obligation ? A. It was merely with regard to the proceedings 

in committee that they were to be held confidential.
Q. The waterworks contract was under consideration and it was resolved that 

the proceedings should be strictly confidential and so on ? A. Yes.
Q. In reference to this oath who is the declaration made before ? A. Before a 

commissioner.
By the Chairman:

Q. 1 want to ask you a question with reference to this contract. The city asked 
for tenders for the supply of coal for the waterworks and the first thing your com­
mittee did was what ? A. They consulted together about what they would do ?

Q. And decided what ? A. To fix the prices.
Q. Look at your minutes ? (Exhibit 34 a.) A. Well, that refers to the general 

business, not that in particular.
Q. It does ? Well it happens to come there. “ The Secretary read the adver­

tisement calling for tenders and it was resolved that the proceedings at this and 
other meetings as regards prices and other matters be considered strictly confidential ?” 
(Exhibit 34 a., p. 1970.) A. It happened to be in the minutes on that date and it 
was put down.

Q. Here you have an important matter to decide and it was necessary to keep 
it secret and you renew your obligation. Do you give the public to understand that 
you have the price fixed so that any alderman in the city of Toronto would know 
what it was ? A. No.

Q. That was on the 21st March, 1887. Was Elias Rogers a member of this coal 
section then? A. Yes.

Q. Was he present at this meeting ? A. He was when the meeting commenced. 
He said that being a member of the council, he could not be present when that was 
discussed. He had no interest in it.

Q. Is that in the minutes ? A. No.
Q. Have you a record of that ? A. No, but that I can say.
Q. He was present at the beginning and when this thing came up ? A. He left.
Q. Was this the regular meeting of the association ? A. Committee meeting.
Q. A meeting of the executive ? A. Yes.
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Q. A regular meeting of the executive committee? A. I do not know whether 
it was a special or regular meeting.

Q. Just answer my question, was it a regular or a special meeting ? A. It says 
special meeting, “ This being a special meeting the minutes of previous meeting 
were not read.” (Exhibit 34.)

Q. It was a special meeting then ? A. Yes.
Q. Called for what purpose ? A. I suppose to discuss the waterworks con­

tract for one thing, and anything else there might have been at the time.
Q. You could tell from the minutes ? A. I do not make a note of what is on 

the notice paper.
Q. A special meeting called for what? A. Anything that might come up.
Q. The waterworks contract? A. Yes, I suppose the waterworks contract 

was one thing.
Q. Just read the minutes and then just say what the important business at that 

meeting was; what the special and particular business was ? A. Ido not know 
exactly what you mean. Here are the minutes of the meeting. (Exhibit 34.)

Q. I want you to read them for us. I want you to look at them for your own 
information. That was a special meeting ? A. Yes.

Q. There was special business to be done. Now I ask you what this special and 
important business was and you said you could not tell ? A. There was a notice of 
motion to fix the price. That was one thing.

Q. What was done with that ? A. “ The notice of motion to fix the price was 
brought before the meeting and it was moved, seconded and resolved that the price of 
stove and nut coal be $6.00 per ton, and $5.75 per ton delivered until the first of 
July, and that no contract be taken for delivery after that date at this price. No 
change in soft or Blosburgh. Half tons to be charged 15 cents extra.” (Exhibit 34.) 
Then there comes Mr. Keith’s case, and then comes the waterworks contract.

Q. There were three matters brought up at this meeting. The first was fixing 
the price of coal. At what did you fix the price of anthracite coal to the consumers 
m Toronto ? A. $6.00, and egg and grate $5.75.

Q. At the same meeting you fixed the price at which you were to supply the 
city for the year. What was that price ? A. $4.£5 in the shed, and $4.70 in the 
boiler house.

Q. Less what ? A. Less 5 cents paid to the other dealers.
Q. Which left it how much ? A. $4.50 net.
Q. So that you were supplying the city for $4.50 at the same time that you 

Were supplying the consumer at $6 and $5.75? A. That is egg coal brought in by 
'Water. But 1 would like you to ask some one in the trade about these prices. My 
opinion is ex farte. You are pressing me upon points now that I really have no
Îractical information or knowledge about. Men in the trade can give it better than 

can.
Q. We are not holding you responsible for any of this. You are the secretary 

and have the official record, and we are asking you from the official records which 
Jou hold. You are a coal dealer ? A. I have no interest.

Q. Therefore there is no further responsibility to you, and we want it from those 
Tecords ? A. If I make a statement here upon the bare fact, without all the circum­
stances being known, it has a very different appearance. Take this one point: Here 
1» coal, and there is apparently a difference of $1 per ton.

Q. $1.25 per ton. You are a witness here, and if you will answer the questions 
We will not hold you responsible. We have your minutes here, which are the official 
Record ? A. Well, you put me in a corner by asking me questions about prices, and 
there are circumstances in connection with that which would qualify it and put a very 
Afferent appearance upon it. .
, Q. At that meeting of the 21st of May you fixed the price for city delivery at 
®°w much ? A. $6 and $5.75. , ^

Q. At the same meeting you fixed the price of the waterworks contract at how 
^ch? A. $4.55 anH $4.70.
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Q. For delivery in the shed ? A. $4.55.
By Mr. Landry :

Q. Would that be the same quality of coal ? A. Yes, it would be the same as 
the 85.75 delivered in the city.

Q. The quality you delivered in the city at $4.55 in the shed is the same as you 
delivered to the consumer at $5.75 ? A. Yes.

By the Chairman :
Q. From that price to the city, how much was taken off ? A. Five cents per ton.
Q. Leaving it how much less from the city contract ? A. 84.60.
Q. How much to the consumer of the same quality ? A. $5.75. The coal that 

is delivered to the waterworks, 1 understand, comes in by water which makes a 
material difference.

Q. Does not the coal supplied to the consumer in June and July come in by 
water ? A. Yes ; but as far as I understand it they have to carry it and screen it. 
However, th s is a question which I do not profess to understand. As e matter of 
justice, I would like it to go in as ex parte as far as possible. 'Things look so different 
in an ex parte statement without taking in the surroundings.

Q. They both come in by water ; but there is an advantage if they can deliver 
at the waterworks wharf. But this coal is delivered, as I understand it, delivered 
all the year round from May to June, from 1887 to the same period in 1888. So 
that it is not only for this coal that comes by water, but for the whole year round ? 
A. Yes, for the whole year round.

By Mr. Landry :
Q. Is it more expensive to deliver the one or the other ? A. Yes.
Q. That is to deliver what you call to the waterworks and to the consumer ? 

A. They calculate it costs 40 cents per ton to deliver to the consumer.
Q. I can understand it would be a little more difficult but not to that extent.

By the Chairman:
Q. The waterworks contract was to be $4.55, and the next resolution was that 

all the proceedings of this meeting were to be considered strictly confidential. Did 
that mean that nobody was to let out what the price was that was agreed on ? A. 
Yes.

Q. It was to be kept secret ? A. Yes.
Q. By all the members ? A. Yes.
Q. Then the city asking for tenders was simply a farce, because there was only 

to be one real tender ? A. Yes ; practically that is what it amounted to.
Q. The whole proceedings of the city council asking for tenders was a farce 

because these men had fixed who was to get the contract and the price he had to 
pay for it ? A. That is what it practically amounted to.

Q. It was bona fide on the part of the city council ? A. Yes.
Q. As.far as the result is concerned it was all cut and dried and arranged before­

hand ; were there not other tenders to be put besides Mr. Bailey’s ? A. I cannot 
tell you. I do not know.

Q. Do you know that Mr. Bailey got the contract at the figures stated here? 
A. Yes ; of course they have the power to tender even less if they like.

By Mr. Bain ( Wentworth) :
Q. Do you know what figures he contracted at ? A. No, I do not know.
Q. It would not be less than that ? A. He would be at liberty to make it less.
The Chairman.—I notice the following resolution in the minutes : “ The water­

works contract having been offered for, it was awarded to J. R. Bailey & Company 
for $600, who handed a cheque to the treasurer for that amount.” (Exhibit 34.)

By the Chairman ;
Q. And Bailey, did he get the contract? A. Yes, and lost some $5,000 to $7,000
Q. Did you fix the price of anything else but coal ? A. Yes, they fixed the 

price of wood. Where a tender is for coal and wood they fix the price of wood also.
Q. Who got the contract for the public school supply ? A. No price was fixed.
Q. Who got the contract ? A. I do not know.
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Q. “ At a special meeting called to fix prices for public school tender, moved 
oy seconded by , that the coal be at present prices and wood prices be
left open.” (Exhibit 34.) Wo were speaking of the $600 city contract. What was 
the next one that was divided among the combine ? A. The hospital for $255.

Q. Who got that contract ? A. Mr. Elias Bogers.
Q, Was it put up at auction in the same way ? A. Yes.
Q. How many tons were supposed to be required ? A. I have not the particu­

lars here with me.
Q. What were the prices ? A. $5.50 and $5.75.
Q. What date was this? A. 18th of June, 1887.
Q. What is the difference between the two prices ? A. The stove and nut coal.
Q. You cannot tell how many tons were required ? A. No.
Q. What was the next contract ? A. The Ontario Government.
Q. What did you do with that ? A. The Conger Company got it for $610.
Q. What were the prices? A. $5.50 and $5,75.
Q. What date was that ? A. 2nd of July.
Q. What quality of coal ? A. Hard coal.
Q. This was stove and nut also? A. Yes and there was soft coal as well at 

$5.25, and hardwood $5.50 and pine $4.
Q. What is the quantity for the Ontario Government? A. I cannot give it.
Q. What was the next contract? A. The House of Industry.
Q. What was the price paid for that? A. $160.
Q. What were the prices paid there ? A. $5.50 and $5.75.
Q. Who got the contract? A. Mr. Keith.
Q. What was the quantity ? A. Ido not know.
Q What was the next? A. I think that was all.
Q. These were all contracts for a year? A. Yes; they were to be delivered 

Within a certain time. They were for ayear’s supply, dome were to be delivered so 
touch a month, and others within the year.

Q. What was that $1,200, item? A. One was for hard coal and another for 
soft coal. I think it must have been a city contract. I do not seem able to find it in 
the book.

Q. You know as a matter of fact that there was $2,800, in the pool ? A. Yes; 
there was about that. It was in the city. On the 5th of September, 1887, there was 
a special meeting called for the fixing of city tenders. $5.7» for stove and chestnut, 
and $5.50 for egg and grate.

Q. How much for soft ? A. Briar Hill $5.50 and Straitsville $5.
Q. Give us the prices for anthracite? A. Stove and chestnut $5.75, egg and 

grate $5.50.
Q. That was 40 cents below current prices ? A. Yes.
Q. What were the quantities ? A. 500 tons of the two kinds of coal.
Q. Who got the contract ? A. All tendered alike.

, Q. Who as a matter of fact did get the contract? A. Mr. McConnell ; but he 
ftos not been able to supply it. He has not been in the association. He was declared 
ln default 18 months ago.

By Mr. Bain ( Wentworth) :
Q. His tender was in September, 1887? A. He was out then.

. Q. He tendered outside of the combine then ? A. Yes ; there was no premium 
Pa'd in this case.

Q. Do you know what Mr. McConnell’s figures were ? A. No ; but he was 
Suable to fill it and they had to come back to the association.

Q. How are they being supplied now ? A. That was the thing these gentlemen 
ore fined for, one of these men who took over these orders was in the case ot the city. 

t, Q. Did they violate their oath in doing that? A. Tne excuse they made waa 
at they thought they were doing nothing wrong.

By the Chairman : , , . _
Q. Did the association decide that they had violated their oath ? A. Yes ; you

0w &bout that as well as I do.km
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Q. Now about this declaration or oath. You have an oath in the constitution 
for the members of the coal combination. Who else do you swear besides member» 
of the board ? A. Those who are salesmen.

Q. In each firm ? A. Yes; and to those who have charge of the agencies.
Q. Do you take charge of the salesman declaration ? A. Yes; they are filed 

with me.
Q. Have you a list of all those who have taken the statutory declaration ? 

A. Yes; but 1 haven’t it with me.
Q. How many are there ? A. Four or five. Each of the leading firms have one. 

Rogers has one.
Q. Has Rogers taken this declaration himself? A, He has taken the one which 

is the book.
Q. And be has one employé who has taken this one ? A. Yes.
Q. There is about one officer in each of these firms who has taken this declaration ? 

A. Yes ; men go round and take orders and they put these men under obligation not 
to take orders at any less than a fixed price.

Q. Are these oaths and system of fines pretty effective in keeping members in 
line ? A. There have only been two fines this year.

Q. You have got it pretty fine? A. It is in pretty good working order. I think 
prices going up has done a good deal towards this.

Q. Are there any coal dealers outside of this combination ? A. McConnell was, 
I>ut he is out of the business now.

Q. Had he been in financial difficulty before you bounced him ? A. I do not 
know. If he had been considered in financial trouble the city would not have given 
him the contract.

Q. We have a list here of importers. There are a large number of others who 
are not importers ? A. Yes.

Q. What prices are fixed to them? A. They get 75 cents off the retail prices 
and cart it from the yard.

Q. Who does the carrying ? A. They do.
Q. Cart it from Bailey’s, say, to their own yard ? A. Yes.
Q. And then they deliver it and got 75 cents per ton ? A. Yes, that is the ar­

rangement. It was reduced to 50 cents by Mr. Rogers I think, in December, in 
consequence of prices going up, but afterwards he gave way and made it 75 cents.

Q. Is that one of your resolutions? A. I do not think so.
By Mr. Guillet :

Q Wtiat was the object of this association ? A. The origin of it was to steady 
the trade. Those who had been in the trade had failed and run out the good men. 
The Western Anthracite Association on the other side have lost hundreds of 
thousands of dollars, and they sent over some leading men with a view to forming a* 
association to steady the market, and they took the ground that they would sell only 
to those who are willing to keep prices at what they considered fair paying prices.

By Mr. Landry :
Q. Did they control on the other side ? A. Yes, they controlled the prices at 

which they shall sell and they also control the market here.
Q. Who fixed the price at which Toronto coal dealers shall sell ? A. The Exe­

cutive Committee of the Toronto dealers.
By Mr. Guillet :

Q. Were there any representations made to these coal miners and transportation 
companies that the sales were being made below paying prices ? A. They came over.

Q. Id response to representations made ? Were there not complaints made to 
them, from paities in Toronto ? A. I think they knew it as a matter of fact from 
their losses. The demoralized state of the trade caused it.

Q. You as Secretary, did you ask them to come over and assist in regulating 
matters ? A. They came over on purpose. I was not present then ; it was a private 
meeting.

Q, Have you any correspondence bearing on this matter ? A. No.
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Q. Did the importers hold meetings to regulate matters outside or inside of this 
Board of Trade Section ? Did the importers hold meetings of their own independent 
of this organization ? A. I was not present at the meeting where the Committee 
came over.

Q. I do not mean that. Do the importers hold meetings independent of this 
association ? A. No, not since this association was formed. Not that I know of.

Q. For instance, this fixing of the prices at which retailers should be supplied. 
You say that is fixed by the Executive Committee ? A. Yes.

By the Chairman :
Q. But suppose most of them were second hand dealers, they could fix the price 

at $1 if they chose ? A. But the by-law prevents that. It provides that the Com­
mittee is elected annually, that five of the Committee are importers and four small 
dealers.

Q. Leaving a majority of importers ? A. Yes.
Q. They really rule ? A. Yes.

By Mr. Boyle:
Q. In these contracts you speak of do the large institutions give the retailers the 

privilege of tendering? A. They never do. They have the privilege, but they never 
do, because they are in such a small way that they are not able to handle it.

Q. Do you ever participate in the bonuses paid by successful tenderers? A. 
Only so far as that portion of it goes into the association.

Q. But the premium is divided among the importers ? A. Yes ; less one-sixth, 
which goes into the general fund.

Q. That is intended as expenses for running the organization ? A. Yes ; so that 
!t really does not cost them anything.

Q. $100 goes into the general fund and $500 into the pockets of the importers? 
A. Yes.

By Mr. Guillet :
Q. Then there is an understanding with the dealers that they will not sell to 

any one outside of the ring in Toronto? A. Yes.
Q. Do you have any understanding or agreement with them that they will not 

8ell to any one outside of your association. A. Yes.
By the Chairman :

Q As a matter of fact, have those dealers tried to be importers ? A. I believe 
that two or three of them organized to import.

Q. Who are these men ? A. Mr. Bell and Mr. Coulter, and these are the only 
two new ones.

Q. Mr. Bell was chairman last year, was he not? A. Yes.
Q. But he was not allowed to import? A. Oh, yes.
Q. They are all allowed to import ? A. Oh, yes.
Q. Do they import? A. There is a case in point.
0. You say they organized to import, but I did not understand that they had 

succeeded? A. Yes.
Q. But they took no steps ? A. No restriction whatever about it.

By Mr. Boyle :
Q- If it suits them they import ? A. Yes.
Q. As a general rule it does not suit them ? A. They can buy cheaper from 

uc other dealers.
Q. Do you know what the sum total of these bonuses were last year? A. $2,800.

By Mr. Guillet :
<( '%• I see that you have passed a resolution amending the by-laws that the words

®xcept at regular fare rates be struck out.” What did that apply to? A. Car rates;
By Mr. Landry : ,

'■t- If one outside of your association altogether was to endeavor to import large 
noY^69 of coal, could he get it at the same price as you do? A. There would be 

any one importing.
x- But outside of your association? A. 1 do not think there would.



PETER LARMONTH.174

Q. You know that there would not? A. No.
Q. They get a list of your members ? A. Yes.
Q. You have the names of the large dealers ? A. I have to furnish the secretary 

of the anthracite committee in Rochester so that they know.
Q. Would they give a higher rate ? A. The first question they ask is, are you 

a member of the Toronto Board ?
Q. And then they refuse to sell ? A. Yes.

By the Chairman :
Q. And they cannot be members of the Toronto Board upless they take the 

oath ? A. They cannot.
By Mr. Boyle :

Q. What are the qualifications for becoming a member ? A. They have to be a 
member of the Board of Trade.

Q. Is it very difficult to get in ? A. No.
By Mr. Quillet :

Q. Does your association regulate the prices of wood? A. Only where it could 
be sold in connection with coal, v--t£

Q. Then you do by tendering for coal, tender for wood at association rates ? A.
Yes.

Q. For wood as well as coal ? A. In the case of tenders so as not to cut out the 
wood.

Q. So that it will not cut out the coal rates. A. Yes.

The House of Commons, 22nd March, 1888.
The Select Committee on alleged Trade Combinations met at 10 a.m., with Mr. 

Wallace in the chair.
Peter Larmonth, sworn.

By the Chairman :
Q. What is your occupation ? A. Accountant.
Q. Where is your residence ? A. Ottawa.
Q. Are you the secretary of the Coal Cartage Company ? A. Yes, sir.
Q. What is the nature of that organization ? How is it incorporated ? A. It 

is incorporated by a charter from the Ontario Government.
Q. Who are the principal incorporators ? Who are the members ? A. C. 0. 

Ray holding 25 shares, James Cowan holding 25 shares, and G. W. McCullough-----
Q. What is the amount of the shares ? A. $100.
Q. How many shares for McCullough ? A. 48 shares, H. H. Cameron 2 shares, 

J. G. Butterworth 48 shares and W. B. Ross 2 shares.
Q. Making a total of how much stock ? A. $15,000.
Q. That is 150 shares at $100 each ? A. Yes, sir.
Q. How much of that is paid up? A. It is all paid up.
Q. Cash? A. Yes.
Q. Is it in cash or plant or material ? A. Partly plant, yes.
Q. And partly cash ? A. Yes, partly cash.
Q. How much plant and how much cash ? A. If I remember rightly the plant 

brought in was $5,000.
Q. What is that ? A. Carts, horses and harness.

By Mr. Landry :
Q. How long has it been in existence ? A. One year last May; the first July 

was the beginning of the company.
By the Chairman :

Q, That is you have had two full seasons’ business? A. Not yet; it will be 
two years next July.
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Q. That will be two years, that is, the best business part of two years. What 
is the nature of your coal cartage business ? A. These coal merchants bring in coal 
and give it to the Coal Cartage Company at cost price. Then the coal carters sell 
to them by order,

Q. They give it to the Coal Cartage Company at cost price? A. Yes.
Q. At whose premises or property is it delivered ? A. At the sheds of these 

coal merchants.
Q. It does not go out of their own possession then ? A, No. It is in the posses­

sion of the Coal Cartage Company after it is purchased by the Coal Cartage Com­
pany.

Q. It is in the yards and sheds of these private individuals ? A. Yes.
Q. They have leased their sheds and ground to the Coal Cartage Company ? 

A. Some of them are leased.
Q. Leased to this Coal Cartage Company ? A. Yes, leased to this Coal Cartage 

Company.
Q. The Coal Cartage Company buys all these supplies of coal at cost price ? A. 

At cost price, and the Coal Cartage Company deliver it to customers.
Q. Who sells the coal ? A. The Coal Cartage Company sell it. That is the 

dealer gives his orders to the Coal Cartage Company to deliver the coal.
Q. Who sells the coal ? A. The Coal Cartage Company sells the coal.

By Mr. Guillet :
Q. Who takes the order ? A. The different dealers take the orders. A. All the 

coal bought by these dealers, is bought through the Coal Cartage Company.
Q. About the quantities of coal, which each dealer supplies, how is that regula­

ted ? A. There is no regulation.
By the Chairman :

Q. Everyone buys as much coal as the other ? A. Yes, and in the best markets 
and hands it over to the Coal Cartage Company at cost price.

Q. The Coal Cartage Company sell it ? A. Yes.
Q. Who fixes that price ? A. It is fixed by the directors.
Q. Who are the directors ? A. They are all directors, the six of them.
Q. The six men whose names you have read out. A. Yes.
Q. They are the directors ? A. Yes.
Q. They are the Coal Cartage Company ? A. Yes.
Q, These men buy the coal and sell it to themselves, and then buy it back again, 

at an increased price ? A. Yes.
By Mr. Landry :

Q. How is that-----
By the Chairman :

Q. They get it at cost price, Mr. McCullough takes an order for coal from a 
citzen what becomes of that order? A. It is handed to t he Coal Cartage Company 
and the Coal Cartage Company deliver it.

Q. Who collects ? A. Mr. McCullough collects from his customers, and the Coal 
Cartage Company collects from Mr. McCullough.

By Mr. Guillet :
Q. At what advance? A. At the regular retail price.
Q. What do you charge McCullough for it in turn ? A. Just exactly what he 

Bella it for.
By Mr. Landry :

Q. Do you say that these people act for nothing ? A. No, certainly not.
By the Chairman :

. Q. Then the coal is delivered by the Cartage Company not by the private 
^dividual, but each private individual takes an order and that order is sent to the 
°al Cartage Company, and the private individual collects the amount of that? A. 
r°m his customer.

Q. How much does he pay over to the Coal Cartage Company? A. He pays 
66 Ml price for which the Coal Cartage Company sells to him.
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Q. He does all this work and hands the fall amount over to the Coal Cartage 
Company ? A. Yes.

By Mr. Landry :
Q. He gets his profit by getting a dividend at the end of the year ? A. Yes.
Q. According to the capital or on sales ? A. No. According to the capital.
Q. These merchants were all members of the company ? A. Yes. Tnere are 

other dealers in the city who get the company to deliver their coal for them, because 
they suppose they can deliver it cheaper than if they had their own horses.

Q. Who are they ? A. Thompson, Clemow and Brown. These all deal with 
the Coal Cartage Company.

By Mr. Guillet :
Q. They are not stockholders ? A. No.

By the Chairman :
Q. Have they no connection with the company ? A. No.

By Mr. Wood :
Q. They make nothing at all ? A. We simply have the coal delivered.

By the Chairman :
Q. How much coal did the Cartage Company handle last year ? A. 31,000 tons.

By Mr. Boyle :
Q. Do the merchants who sell the most of the coal, those who sell the largest 

quantity, derive any extra benefit from that large sale. If one member of the Coal 
Cartage Company sells 5,000 tons, while another member takes orders for only 1,000 
tons, is there no distinction ? A. They simply pay a dividend on the stock as far 
as the Coal Cartage Company are concerned.

By the Chairman :
Q. For instance you read out two men who had two shares each of stock ? A. 

Yes, that is one-twenty-fifth of the whole stock. Do they only get one-twenty-fifth 
of the profits ? A. That is all.

Q. These four men, the remaining directors, what did they get as profits, or 
what did they get last year ? Can you give us the sales for each individual member 
of the firm, that is the sales made by each, individual member ? A. I can do that 
with some trouble.

By Mr. Landry :
Q. Take the two share men and the 48 share men ? A. The men who have 

only two shares are not dealers in coal.
By Mr. Boyle :

Q. I understand you to say that they derive the benefit of the other men’s in­
dustry ? A. Certainly, they have that stock paid up. If every cent is paid up they 
get their dividend.

Q. And these different gentlemen of the Coal Cartage Company are paid nothing 
else for selling the coal? A. No, sir, not a cent.

Q. How do you pay Senator Clemow? A. He derives the profit on the amount 
of his tonnage.

Q. He is not a member of the company ? A. No.
Q. What is he ? A. He participates in the profits of the company.
Q. And he is not a member of the company in any way ? A. No.
Q. The members of the association account for the whole amount afterwards ? 

A. Suppose they arrange with Clemow, and say, if you sell 3,000 or 4,000 tons of coal, 
we will give you one-eighth of the profits, provided you sell at our prices.

By Mr. Guillet :
Q. He gets his own profits besides? A. He sells at the prices.
Q. He hands over the coal to you then, practically, that is the coal he sells ? 

A. He sells the coal and he pays us every month.
Mr. Boyle.—He simply acts as an agent.
The Chairman,—He is practically in the same position as the others.
Mr, Landry.—He gets a fixed amount as profits.
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By the Chairman :
Q. What did he get ? A. I think it is one-eighth.
Q. What did he get last year, what amount did he receive from the company 

last year ? A. He got $3,510.
Q. From your company ? A. Yes.

By Mr. Wood ( Westmo: e'and) :
Q. Of profits ? A. Yes.

By Mr. Landry ;
Q. How much coal did he sell ? A. Something over 4,000 tons.

By Mr. Guillet ;
Q. What was the profit—one-eighth ? A. It was that last year. I forget what 

it was this year.
By the Chairman :

Q. What service did he render for that $3,510 ? A. Ho sold 4,000 tons of coal; 
he has not got his money yet I presume.

Q. He didn’t handle the coal ? A. He simply gave us the orders.
Q. Then the Coal Company forwards it from the other side ; your Cartage 

Company takes charge of it at the cars ? A. Yes. When it arrives here, and they 
deliver it for all these dealers to their customers.

Q. And on the amount that ho sold the profits handed over to him will be 
S3,510? A. Yes.

Q. Were there no other persons paid in that same way ? A. No.
Q. Thompson must have been ? A. No, sir, not last year ; this year. This 

year there is Clemow, Thompson and Brown.
Q. Three ? A. Yes.
Q. How does their account stand so far ? A. I don’t close the books until the 

ond of April.
Q. The year’s work is pretty well over? A. There is a good deal of coal to 

deliver yet.
Q. How does this account stand ? How much did you pay over to Mr. Çlemow ? 

A. The amount he has received ?
Q. Yes. A. He has received $1,800 on account of this year’s profits so far.
Q. How much does Mr. Thompson receive ? A. $2,500 on account of this 

year’s profits, and Mr. Brown had received $1,700.
Q. That is $6,000 between these three? A. Yes.
Q. What have the members of the firm received ? A. The firm have received 

$1,800 each.
By Mr. Guillet;

Q. The large dealers ? A. Yes.
By the Chairman :

Q. How many of them are there ? A. Three.
Q. Have they received that much already ? A. Yes.

By Mr. Boyle :
Q. That is each one ? A. Yes, each one of these three large dealers.

By Mr. Landry :
Q. They have "an equal amount of stock in the company ? A. Yes.
Q. That is $100 for each of their share? A. That is only two of them.
Q. Who are the other ones? A. Cowan and Ray, representing 25 shares each.

By the Chairman :
Y Q- Two men have 25 shares, 2 men 48 shares, and 2 men haying 2 shares ? A» 

68• They don’t deal in coal they simply get a dividend on their stock.
Q. Who are they ? A. W. D. Ross and H. H. Cameron.

» Q- What is their business ? A. One is a gentleman at largo, and the other is a 
D°ok.keeper.

Q. How much have they received ? A. $446.
Q- Is that for each, on an investment of $200.

3-12
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By Mr. Boyle :
Q, They have’nt received benefit ? A. No, sir, we haven’t declared any divi­

dend.
Q. These other men have already received on account of dividend—Clomow has 

received $1,800 on account, and some one else $2,600 ? A. Yes.
Q. And three members of the company $4,800 each on account of this year’s 

profits ? A. Yes.
Q. $446 received by two members ? A. It was their earnings of last year on 

$200 stock.
By Mr. McDougall :

Q. From whom do you import ? A. The Delaware and Lackawanna Company, 
and the Delaware and Hudson and Ogdensburgh. The Cartage Company import 
practically nothing, they buy through the dealers here.

Q. Who ate the dealers ? A. C. C. Bay and Company, McCullough and Butter- 
worth.

By Mr. Landry :
Q. W'batis the total number of tons sold last year? A. 31,000 tons.
Q, What was the profit? A. The gross profit on that was $33,483.

By Mr. Casgram :
Q. In what space ol time? A. The season of last year.

By Mr. Guillet :
Q. Ending with ? A. The 1st of May.

By Mr. Landry :
Q. What was the average price per ton it was sold at during the season ? A. 

It commenced at $6.50 in the spring, and it went up to $7.50 last winter.
Q. This is fixed and regulated by the directors, you say ? A. It went up $1 a

ton.
Q. That going up was fixed by the directors ? A. Yes.
Q. Tell me what profits the other people dealing in coal had. Is there any 

other person who deals in coal outside of yourselves ? A. Certainly.
Q. There are others? A. Yes.
Q. Who have nothing to do with this company ? A. Yes.
Q. Who are they ? A. Easton was one, and I think Harris deals in coal. 

That is all I know of just now.
Q. They deal directly and have their own customers ? A. Yes.
Q. Do they sell or do they undersell your price ? A. Yes. Now and then I 

hear of a cutting of 25 cents per ton. 1 think generally they sell at the same price.
Q. With no understanding ? A. No understanding whatever.

By Mr. Guillet :
Q. Why don’t they come into this association ? A. I don’t know.
Q. Were they notified ? A. I could not say.
Q. Do they buy from the same parties? A. Yes.
Q. Your arrangement is simply within yourself? A. Yes.
Q. Have the American companies that you buy from put any pressure on you 

to make an exclusive arrangement? A. No, sir.
By Mr. Landry:

Q. And you have no arrangement with them that they must sell to nobody 
else ? A. Certainly not.

By Mr. Wood ( Westmoreland) :
Q. Do you by your arrangement, or have this company organized, effect a sav­

ing in any way in the delivery of coal ? A. There is a great saving in the delivery.
Q. How much ? A. I suppose at least 10 cents per ton.
Q. You think yon can deliver 10 cents cheaper than the other two mon ? A. 

Yes, 1 think so.
By Mr. Landry :

Q. On account of your organization ? A. Yes.
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By Mr, Wood ( Westmoreland) :
Q. As to the saving ? A. I think there is a saving. One man attends to 35 or 

40 horses instead of attending to only 4 or 5 horses, and there is a saving of a weigh 
toaster.

By the Chairman :
Q. That would enable you to sell coal cheaper ? A. Yes.
Q. Do you sell it cheaper ? A, I think the amount of this thing was, that coa 

^as cheaper last year than it ever was before by $1 a ton.
By Mr. McDougall :

Q, Is this anthracite you refer to as $6.50 ? A. Yes.
By Mr. Guillet :

Q. What was it this current year ? A. I think it was 50 cents a ton more than 
d was Ia«t year.

Q. That would be from $6.75 to $8 ? A. Yes.
Q. That is now? A. Yes.

By the Chairman :
Q. Can you account for that ? A. Coal is dearer.

By Mr. Landry:
Q. You buy it dearer ? A. Yes.

By the Chairman ;
-, Q- As a matter of fact, it was sworn to here, that for the three months of May, 
une and July, the price was the same in Oswego, in 1886 as in 1887 ? A. Yes, but 

XVe purchased afterwards.
. Q- For these three months, it was sworn to here, that coal was the same in 1886 

as ln 1887 ? A. I don’t remember it now.
, Q- Give us the price that this coal was delivered to your merchants ? A. I 

uven’t the prices. I simply credit it from the invoices at the end of the month.
Q- We want the prices that this coal was delivered to the Cartage Company for, 

nu the prices it was delivered for each month ? A. I cannot tell you. 
toonth ^°U ma8t £>*ve us l*36 information ? A. I simply credit the invoices for the

Q. No price mentioned per ton ? A. No, simply the quantity.
Have you the invoices ? A. They are in the possession of the Coal Cartage

Q- You are the secretary of the company ? A. Yes.
^ Q- We want that. We require you to bring that, if this book does not give it?

• It does not give the quantity or the price.
By Mr. McDougall :

Q. Do you sell by the long ton or short ? A. Short.
Q. Buy the same way ? A. No, long ton.

By Mr. Guillet :
ot, Q- You say yourself never approached these outside men, do you know of any 

eto who done so ? A. I could not say.
Q- Were there any resolutions passed ? A. No.
Q- You have a minute book ? A. Yes.

Hid you bring that ? A. No, there was no minute.
By Mr. Boyle :

Have your different members for taking orders, separate offices ? A. Yes. 
pi- Do they employ any clerks ? A. Yes, every one of them.

Ah to the rental of these places, do you charge as part of the expenses ? A. 
fhoi. ^his company. The profit I mentioned to you is the gross. Tney have all 

rn°®ce expenses apart from this.
\yill h-' Ho we understand you to say that the members of the company individually, 
ojj §° the personal expense of securing orders, and that the benefit of these 

q S068 to the company ? A. Yes, sir.
think a matter of fact, does it not seem strange that they would do that ? A. I 
C°ton<DOt' They are satisfied with the profits they receive from the Goal Cartage 

Pany, and they pay their office expenses out of it.
3—12£
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Q. The profits are determined by the amount of stock that each member sells ? 
A. The amount of profits.

Q. The amount of stock? A. The profits are based on the amount of stock. 
The share of profit is based on the amount of stock, but certainly the profits of the. 
business are simply on the sales the same as any other business.

Q. Have these different members any other profits out of the transactions, other 
than the gross profits of the company ? A. No, sir ; none.

Q. One member may go to the expense of $3,000 or $4,000, while another goea 
to the expense of only $1,000, in taking orders ? A. Exactly.

By Mr. Casgrain :
Q. They are satisfied with the result, at any rate? A. They are satisfied with 

the result.
By Mr. Landry :

Q. If I understand you those who deal in coal directly as individuals and belong 
to the company, they are not paid for any expenses they may be put to beyond 
that ? A. No, sir.

Q. You take those who have stock in horses and carts, and such like, are they 
not paid for these services outside of the profits ? A, Certainly not.

Q. They are not ? A. No.
Q. These horses and carts and men hired, by whom are they paid? A. The 

men are employed by the Coal Cartage Company and are paid by the Coal Cartage 
Company.

Q. Out of these gross profits ? A. Yes.
Q. These profits are net as far as the company is concerned ? A. Yes.

By Mr. Guillet :
Q. This $33,000 is net? A. Yes.
Q. You are speaking of that gross ? A. It is gross in a way, the dealers have 

to pay their rents out of it.
Q. What were the gross profits of the company ? A. I will tell, you, sir ; $4,639.

By Mr. Landry :
Q. What is the total amount of their receipts, can you tell me? A. The total 

amount of receipts ?
Q. Yes ? A. The amount of coal sold ?
Q. Yes ? A. $24,730.

By the Chairman :
Q. What is the expense account now ? A. Well, I will give you that. The 

gross profit was $4,639. The cartage on coal, $11,902, and the expense account was 
$1,539.

Q. That is the expenses outside of the cartage? A. Yes. Then there is an 
industry account which is $2,291.

Q. How had the cartage company interest ? A. They have. It costs $62,006 
above their capital to run their business.

Q. These individuals don’t pay for any coal ? A. They have paid for their coal.
Q. The coal that you take possession of at the railway station, who pays for 

that coal ? A. The Cartage Company pays at once for it. The company pays these 
individuals every month.

Q. Then the individuals haven’t any capital at all in it? A. Well, yes. These 
names I mentioned have $15,000 in it.

Q. Outside of their stock they have no money in the coal business outside of 
$15,000 stock, and you paid for the coal as it came every month, and the private 
individual then don’t pay any money for the coal ? A. He had to pay for the coal» 
We paid him and he paid the party from whom he purchased every month.

Q. The money was simply handed over ? A. Exactly.
Q. You handed it to him and he handed it to the man from whom he purchased * 

A. I think so.
Q. So he had nothing except his capital in this at all ? A. Except what capita1 

they employ in their different offices. They have sometimes from $15,000 to $20,000 
worth of codl out, not paid for.
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Q. What was the interest account? A. $2,291 for the year.
Q. What was the total amount of coal sales? A. The sales were $24,730, and 

the gross profits were $4,639, then less the cartage and expense account $3,#50.
By Mr Landry :

Q. There must be some mistake there, $11,000 from $40,000 would leave less 
than $33,000 ? A. Yes.

Q. What was the net profit? A. $33,000,
Mr. Boyle—$40,000 is after deducting the cartage?
Mr. Landry—Oh, yes.

By the Chairman :
Q. What reduces it? A. There is the expense account and interest to come off 

that $3,850 and $3,510 paid to Mr. Clemow.
By Mr. Casgrain :

Q. Can you sum up the net profits at so much per cent, so that the Committee 
an see the result of the operations ? A. That is the net profit on the whole business 

for the year.
Q. What would it amount to, at so much per cent— *
By the Chairman—The capital was $15,000 and the net profit $33,000. The 

osult would be about 222 per cent.
By Mr. Casgrain :

Q. Is that your conclusion ? A. That is about it.
By Mr. Boyle :

j Q. Have you any idea of the expenses of conducting these different offices? A, 
estimated that it cost them about 48 cents a ton—that is, these different 

ces which would leave them a profit of a little over 50 cents per ton.
Has no return been made to the company by these members of their ex­

penses ? A. JNo.
. Q. Do they never express any dissatisfaction at the apparently unequal way of 
Qomg things ? A. No.

Q- Do these members who have just two shares each who received $446 each, 
me ^ear’ contribute in any way to the success of the company ? A. No, sir, they are 

roly stock holders and directors.
By Mr, Wood ( Westmoreland) :

'■l- They didn’t sell coal ? A. They did not sell any coal.
By Mr. Boyle:

Y»' Tot they participate equally in the benefit they receive with those who do?

The Chairman—This question of profit; you said the net profits after all ex- 
88 were $33,483 on 31,000 tons of coal. That is $1.08 per ton ?
*• And the office expenses are how much ? A. 48 cents per ton.

That would leave 60 cents per ton net profit ? A. Yes.
$60Ot ^at is it that cost 48 cents? A, Office expenses. Between $500 and 

, 0r rental, and the clerks cost from $1,200 to $1,500 a year, 
priv at * ^0YLE—I* is an extraordinary thing to me that that should come out of the 

o resources of the different members.
have ; ^airman-What we haven’t had explained yet, is what object aman would 
anq n‘U/ellinS 1000 tons if he could make the same money by selling only 10 tons 

V? further expenses.
maktttk' Candry—The 9,000 would have to be sold by some one else for him to 

6 the same profit.
q By Mr. Bain (Wentworth).

T hat arrangement could not last very long ?
By the Chairman ;

1 b

A.

A. No.

merely ^*,e w*lneS9 says it cost 48 cents per ton for office expenses ? 
me hi an estimate. 1 don’t know it as a fact. That is simply an estimate given

A. That is
'by °ne °f the directors.
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By Mr. Bain ( Wentworth);
Q. Ot course the witness cannot give that from his own peisonal knowledge ?

A. No.
By Mr. Landry :

Q. There are very large profits made. Now the question comes how has it 
affected trade. Can you tell us how it has affected the trade from your own know­
ledge ? A. From my own knowledge I believe it has been a benefit to the poor 
man’s trade in Ottawa.

Q. Has it been a benefit to the consumers? A. I think it has been a benefit, as 
the poor man buys more coal in winter than the rich man.

By the Chairman ;
Q. Is coal dearer this year than it was last year ? A. Yes, 50 cents per ton.
Q. Tnere was 5u cents duty taken off that makes it $1 ? A. Yes.
Q. Do you know that at the first of this year it was at the same price as the 

first of last year ? A. I know it was.
Q. Later on how much dearer was it ? A. I could not tell you.
0- How can you make the assertion that it is a benefit comparing it with the 

time that there was no combination ? A. Because I know it is so, because at that 
time coal went up to $8 a ton.

Q. That is to the consumer, you do not know what the price of coal was at Os­
wego of where it was bought ? A. No.

Q. Well, bow can you tell whether this combination is a benefit to the poor 
man. You say you cannot tell the cost price then, how can you tell that the dealers are 
making less profits than they did before ? A. That 1 cannot say.

Q. How can you say ? A. It is a known fact.
Q. How can you prove it ? A. It is simply that coal is cheaper last year than 

it was the year before, most of the winter it was 87.50 and the year before it was 
$8, and the year before $8.50. Coal was cheaper last winter than any winter since 
I have been in Ottawa.

Q. About these two men who had these two shares I want to understand what 
their profit was, how much did each man invest ? A. $-00. They are simply brought 
in to make up the requisite number of directors.

Q. The 'ù share men got $446 for themselves ? A. Yes ; they are stockholders 
holding an annual amount. They are required to hold two shares.

By Mr. Guillet :
Q. Without doing anything at all they make this $446 ? A. Yes.

By Mr. Casgrain ;
Q. As a matter of fact before the closing of navigation, when the stock of coal 

is in the city for the winter, do the company you speak of command the market 
alone ? A. No, sir ; there aie other dealers in the city.

Q. To a laige extent ? A. Not very large.
Q. That is exactly the point I was coming to, whether their stock can influenc0 

yours ? A. I could not give any evidence with regard to that.
By the Chairman : „

Q. What has been your prices on the sale of coal during the fall and winter » 
A. It went up to $8 per ton.

Q. Give mo the prices right along for each month ? A. That I can’t do.
Q. Do they change every month ? A. Not every month.
Q, Are you the secretary of the company ? A. I don’t know. I simply p°sJ 

the invoices ; I don’t look after the prices. I look after the details of the office, bat 
I don’t look at the prices.

Q. You have the minutes of the proceedings of the company ? A. Yes.
Q. You have the invoices ? A. Yes.
Q. I think it is necessary to have the invoices here and also the minute book ‘ 

A. All right.
By Mr. Landry :

Q. Do you keep the minutes of the directors’ meetings ? A. There is nothing
them.
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Q. Would there not be their resolutions fixing the prices? A. No; I think 
they have minutes of their own.

Q. Who was their secretary ? A. One of the committee.
The chairman asked if it was the pleasure of the Committee to ask the witness to 

produce the invoices and minute book, and the Committee assented.
By Mr. Boyle :

Q. We have got the gross result of this business and also the net result; we 
have got the organization of the company and the purposes for which it was or­
ganized. Will there be any new light on the subject by getting these minutes and 
papers?

The Chairman—I think so, we want to see the whole of the operations of this 
arrangement. It seems to be the most scientific organization that we have met with.

Mr. Bain (Wentworth)—And the best paying one.
By Mr. McKay :

Q. Have you asked the witness yet how much it costs to deliver a ton of coal to 
a customer ? A. About 46 cents, that is the average.

By Mr. Boyle :
Q. Have you a statement of the individual orders of these large dealers. A. I 

have separate accounts in this book.
Q. Can you give me the quantities of each important one ? A. I can give the 

amount, but not the quantity.
Q. Are they nearly equal ? A. Yes, they are nearly equal.
Q. What are the figures ? A. There is a good deal of addition in that.
Q. You can figure that up and present them before the examination closes.
(The witness a ft ei wards gave the figures as follows : Mr. Butterworth, sales 

$61,5 11 ; Mr. McCullough, salts $53,588 ; Mr. Bay, sales $52,221 )
By Mr. McKay :

Q. Did 5 ou hire teams outside of your own teams ? A. Yes, sometimes.
Q. What did you pay them ? A. I don’t know, in the fall months of Septem­

ber and October, 1 think that they got extra horses.
Q. What is the sum you paid fall or winter ? A. I could not say.
Q, What did you pay your hired teams generally ? A. I could not say.

By Mr. Landry :
Q. Who attends to that ? A. We have a man attending to all that.
Q. He is paid through the year ? A. Yes.

By Mr. Bain ( Wentworth) :
Q. You aie simply the book keeper ? A. That is all I do.
Q. Where do the yards come in ? Do they belong to the company or private 

mdividuals ? A. They belong to private individuals.
Q. Each one has his own yard ? A. Yes. i
Q. Part of the expenses then aie for rent of the yard, or are they not allowed 

*®r yards ? A. No, they have the yards individually, and we pay the men and 
borses and all expenses connected with delivery of coal.

Q. Does each man have a yard of his own ? A. Yes.
Q. Are these yards about the same size ? A. I think the sheds are about the 

same size.
Q. I understood you, that the expenses of the individual coal dealers have been, 

animated at 48 cents per ton ? A. Yes.
Q* Is the use of these yards included in that 48 cents ? A. Yes.

By the Chairman :
Q. It does not cost 48 cents to deliver a ton of coal ? A. That means the cart- 

8e and putting it in the shed and delivering it to a customer.
By Mr. Wood ( Westmoreland) :

j. Q. Where is this coal puichased? A. From different companies. From the 
6laware and Lackawanna ard from the Delaware and Hudson, 

j Q. Does that company purchase as a company ? A. They purchase from these
waters here.
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Q. Each individual dealer orders coal, the same as at his own yard ? A. And 
sells it to the company.

Q. He orders it from any company he chooses ? A. Tes.
By Mr. Bain ( Wentworth) :

Q. This is all anthracite coal we are discussing ?
By Mr. Wood ( Westmoreland) :

Q. So I understand it. Each dealer buys without consulting the others ? A. 
Certainly.

Q. There is no joint action ? A. There is no joint action.
Q. The invoices of each dealer are charged to the company ? A. Yes.

By Mr. Guillet :
Q How do you contract for coal for any organization ? A. It is generally by 

tender.
By the Chairman :

Q. You have a company and this company regulated the price at which coal 
shall be sold ? A. Yes.

Q. Is there any penalty for anyone selling under that price ? A. Mot that I 
know of.

Q. There is no object in selling it under ? A. No.
By Mr. Guillet :

Q. Do you tender as a company when supplying coal ? A. No, sir: We never 
tender as a company.

Q. Each individual tenders ? A. Yes. They may arrange among themselves, 
I could not say.

By Mr. Wood ( Westmoreland) :
Q. How do they regulate the quantity of their orders if each buys what he 

chooses without consulting the others, they might get an overstock ? A. They must 
consult with regard to the amount purchased. Oh yes, I think so.

W. H. Easton, sworn.
By the Chairman :

Q. W hat is your occupation ? A. Coal dealer.
Q. What is your address ? A. Canal Basin, Ottawa.
Q. You are a dealer in coal ? A. Yes.
Q. Are you in this combine or corporation which has been formed for the 

regulation of matters of coal ? A. No, sir.
Q. Have they asked you at any time to become a member or join in with them ? 

A. Yes.
Q. But you have refused ? A. Yes.
Q. It has been stated by the last witness, as his opinion, that the result of the 

formation of this company to regulate coal matters, gave the citizens of Ottawa 
cheaper coal. You have knowledge of the fact. What is your knowledge ? A. It 
gives them dearer coal, certainly.

Q. In what way ? A. For the simple reason that the combination control the 
market. Tney make these prices of coal just as they wish. If coal was worth $8 
per ton last year and the duties taken off from last year, coal should be selling 
now $7.50. They have raised the price to $8, and of course being in the ring, they 
have the whole thing within themselves. They can regulate the price.

Q. A coal dealer in Toronto said the net profits were not more than 25 cents per 
ton ; what do you think of that statement ? A. I think if he added $1 to it, he 
would get nearer right.

Q. Is that 25 cents correct ? A. I don’t think it. I don’t know any man who 
would go into business to the extent of $24,000 or $25,000 and only get a profit of 25 
cents per ton on it.

Q. Has this coal combination interfered with other persons dealing in coal ? 
A. Yes.
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Q. Have they interfered with you? A. Yes.
Q. In what way ? A. They make mo pay about $1.75 per ton extra for coal.

By the Chairman :
Q. These invoices read the 25th August—Messrs. Easton and Company 31 tons 

gross, 35 tons net, egg coal $5.10—that is for the net ton—$176.78. When was that ? 
A. The 25th August, 1887.

Q. The 25th August, 1887, nut coal $5.25, 93 tons of nut coal at $5.25 ? A. 
That is delivered in Ottawa on ears.

Q. August the 18th, 1887, 53 tons of nut coal at $5.25, $305.
By Mr. Boyle :

Q. What kind of coal is that? A. Stove coal.
Q. That is dearer than egg ? A. Stove coal is dearer. Chestnut is the same 

price. Egg is 20 cents a ton less.
By the Chairman :

Q. Have you any other invoice prices ? A. Yes. (Hands invoices to Chair­
man.)

Q. November the 10th, 1887, Messrs. Easton & Company bought of James 
Swift 22 tons stove coal at $7.05 delivered in Ottawa—How do you account for the 
advance from $5.25 to $7.05—that is $1.80 per ton ?

Q. Here is November the 11th, 17 tons of nut coal at $7.05. Here is the 
same price as that stove. Why is this difference of $1.80 ? A. We were getting our 
coal through Swifi directly from the Delaware and Lackawanna Coal Company and 
we got the coal. This is the wholesale price, $5.25 is the wholesale price, but Mr. 
Swiit had the difference between the gross and the net ton and we were working on 
Mr. Swift’s capital in paying him the difference between the gross and the net, 240 
pounds on the ton.

By Mr Wood ( Westmoreland') :
Q. Are all these prices for the gross tons ?
The Chairman—1 have quoted all the net prices.

By Mr. Wood ( Westmoreland) ;
Q. There is $1.80 difference between the two net. Go on now? A. We could 

Dot get any more coal. Swift was shut off from getting coal from the Delaware and 
Lackawanna Coal Company, by the action of the coal ring in Ottawa.

Q. Who is Switt? A. A dealer in Kingston.
By Mr. Fisher :

Q. You say he was shut off by the action of the ring in Ottawa ? A. He could 
pot get his coal from the Delaware and Lackawanna Company, because we were sell- 
lng against the coal ring in Ottawa, but he could get the coal he required for him- 
8clt on the understanding that he was not getting it for us in Ottawa on his order.

Q. The Delaware and Lackawanna people told him that ? A. Yes, sir.
By Mr. Bain ( Wentworth) :

Q. They refused to deliver n? A. They refused to sell him any coal that 
'Voulu come into Ottawa, that is in this district, against the interests of the coal 
business here.

By the Chairman :
j Q. You paid $1.80 more, how does that affect your business ? A. All the money 

uupde last fall and summer 1 lost through this. Daring the summer I delivered 5 
6 tons on fair sized orders to keep them going, and of course they would not pay 

•Bo for this coal unless I finished the orders. I had taken these orders at $6.50 and 
ad to pay $7.05 for the coal ; the cartage was 30 cents and the weighing 5 cents, 
uich brought the price of my coal to me up to $7.40 per ton, and I delivered that 

°al at $b,50. I had to do it to get back my money for the coal which I had been 
6 Bering through the city.

g ... Q- What was this ring—I suppose we may call it a ring? What were they 
$7 coal for when you were selling it at $6.50? A. They were selling it at

Q- You were selling it at $6,50? A. Yes.
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Q. Did you make the contracts for the season $6.60 ? A. I made contracts with 
different parties for the delivery of 40, 50 or'60 tons at $6,50, and when I was shut 
off from getting this coal direct from the mines I could get no coal, and Swift sent 
over to Oswego and brought over a schooner load of 500 tons of egg, and 300 or 400 
tons of stove and chesnut which was landed at the Kingston dock, and it cost $2.00
?er ton to carry that coal from Kingston to Ottawa by rail over the Kingston and 

embroke Railway and the Canadian Pacific Railway.
By Mr. Bain ( Wentworth) :

Q. You are in the habit of contracting during the summer for autumn deliveries 
in that way ? A. Yes.

Q. As matter of fact that is usually the case is it not ? A. Yes.
Q. How do you save yourself. Are you able to get deliveries in advance 

sufficient to enable you to deliver all the coal during the summer, that is your 
summer orders ? A. If they hadn’t shut off the supply I could have filled these 
orders at $6.50 per ten.

Q. Swift would have delivered to you through November notwithstanding the 
rise of price at the mines ? A. It was simply this. If Swift could get the coal 
from the mines of course I could have delivered it.

Q. I am only asking as to the economy of the business. I understood from 
the other coal dealers that it was usual for the companies on the American side to 
put up the coal about the 1st November, and refuse to contract except from month 
to month, for each month’s delivery? A. They generally raise the price from 10 
cents to 25 cents per ton, and if you contract for 300 or 400 tons of coal to be 
delivered at once you can get it.

Q. If they do advance 25 cents you can still stand it ? A. Yes ; the different 
dealers try to get all the orders they can during the summer; if I could get an 
order and make 25 cents per ton we would take the orders.

By the Chairman :
Q. You heard Larmonth’s statement, that coal was sold chear or in Ottawa 

because of this combination, what do you think of that statement ? A. I cannot 
see it.

Q. The combination prevented you from selling and being able to sell at $6.50 
per ton? A. Yes.

Q. They sold at $7.50, advancing the price $1.00 is it? A. Yes.
By the Chairman :

Q. I have a statement here: Columbus and Hocking Coal and Iron Company, 
Miners of StraitsvilTe, Monday Creek and Hocking Coal ;

Columba, Ohio, 1st January, 1888.
W. H. Easton, Ottawa Ont.

Dear Sir,—For the present the following will be our price for coal per ton of 
2,000 pounds delivered on cars at mines $4.50. Freight from mines payable by con­
signee $l.i)0. Total $5.80.

By Mr. Guillet :
Q. What year was that ?
The Chaibman.—1st of January, 18E8,

By the Chairman :
Q. This is soit coal, is it ? A. American soft coal for open grates.
O- What was the price in Ottawa on that date ? A. $8.50 per ton.
Q. And the price delivered here was $5.80 ? A. And fcO cents added to that for 

duties.
Q. That would make it $6.40, and there would still be $2.10 per ton profit. .

Mr. Fisher.—That would still be a gross profit of $2.10.
The Chairman.—There is also 46 cents expenses for cartage which would leave

$1.64.
Witness.—Our cartage is 30 cents.
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By Mr. Fisher :
tj. Is that the cartage from the yard and to the consumer ? A. Where we can 

we deliver all the coal from the cars to the consumer, and get it delivered at 30 cents 
per ton.

Q. If you put it into the yard and then deliver it? A. It would cost 60 cents, 
30 cents putting it into the yard and 30 for taking it out.

Q. Do you deliver most of it from the cars? A. We [generally deliver right 
from the cars to the consumer.

By Mr. Gillmor :
Q. Do the company do the same, do they deliver from the cars to the consumer ? 

A. Yes as much as they can, of course ; if there is a big rush in, they generally dump 
their coal to keep the cars clear. Of course, along the summer, when orders are not 
rushing, they put the coal in sheds where they hold it over for the winter.

Q. They estimate their cost of carting at 46 cents, you say it is 30 cents ? A. 
We put in, nearly, 1,500 or 2,000 tons.

By Mr. Wood ( Westmoreland') :
Q. 30 cents if you deliver it direct from the cars? A. Yes.
Q. If you put it in the yard and deliver it to consumers it is about 60 cents ? 

A. Yes.
Q. What would you consider an average? A. Well, you pay 30 cents carting 

it to the yard and 30 cents out again, that is 60 cents.
Q. I mean taking the whole delivery of the,coal(for the year, some from the cars 

and some from the yard. What would the whole delivery average per ton ? Mr. 
Larmonth said it cost them about 46 cents all the year round, per ton, on the aver­
age, taking what was delivered direct and what was yarded. Would that be a fair 
average between 30 cents and 60 cents ? A. Yes. When you come to figure it up 
—putting it into the sheds. Of course there is a great deal of this coal comes in 
during the summer by navigation, and it costs 10 cents per ton to take it off the 
barges and put it into the sheds, that is just carrying it off and dumping it.

By Mr. McKay :
Q. You lost some money by filling the orders you took at $6 50 per ton ? A. Yes.
Q. You took these orders before the coal had advanced in price? A. We took 

the orders along from August to September.
Q. You took them at 86.50 per ton ? A. Yes.
Q. Did the other dealers charge the same price ? A. Yes, the same price. They 

were selling at $6.50 at the time I took these orders.
By Mr. Bain ( Wentworth) :

Q. Last summer ? A. Yes.
By Mr McKay :

Q. How much did coal advance after that? A. It advanced in the fall.
Q. That is the time you filled your orders ? A. I was filling orders in August 

and September.
Q. Several other dealers were in the same position ? A. Just in the same position.
The Chairman.—That is not the statement Mr. Easton made. He said that 

they got the price advanced on him. Mr. Swift of Kingston was supplying him at 
$5.10 and $5.25 per ton, at that time, when these men interfered and prevented Mr. 
Swift from supplying him at the price he might have supplied him and the price 
Was advanced $1.80 per ton.

By Mr. McKay (Hamilton) :
Q. Yes ; but would not the prices have advanced to Mr. Swift later on ? A. Only 

20 cents, but he was shut out from giving it to me.
By Mr. Boyle:

Q. 20 cents only was the advance ? A. Yes.
By the Chairman :

Q. 20 cents on Swift and $1.80 on Easton ? A. Yes.
By Mr. Landry :

Q. To whom had it only advanced 20 cents? A. Mr. Swift. Mr. Swift told 
Die personally he could not get the coal.
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Q. That may be proper evidence to come before the Committee, bnt I think we 
ought to have Mr. Swift here to know the reasons. Have you any evidence that 
this company, here in Ottawa, have manipulated this matter in order to get the 
price raised to you ? A. They have told me themselves distinctly.

Q. Who was it told you this ? A. Mr. Ray.
Q. That is one belonging to the company ? A. Yes.
Q, That they had an arrangement. What did he tell you? A. Mr. Ray and 

Mr. Butterworth both told me distinctly, that they were perfectly justified in having 
me shut out of bringing coal into Ottawa against them, when they were getting their 
coal from the Delaware and Lackawanna Company, and that I was getting coal in 
when they could not get coal. Of course they use ten times the amount of coal I 
handle, but I had coal under contract herew hen they would be out of coal ; they object 
to this, and, of coarse, used all the influence they had.

Q. What did they tell you ? A. They told me just what I am saying, that they 
were perfectly justified in shutting us out from getting coal from the Delaware and 
Lackawanna Coal Companv to work against them.

Q, Did they tell you how they managed? A. I know they managed through 
the Delaware and Lackawanna Coal Company.

Q. How do you know that ? A. Swift gave me to understand so.
By Mr GUlmor :

Q. You could not get your coal ? A. Ho. He sent over and brought over 
coal by schooner.

By Mr. Landry :
Q. Do you know that this company here in Ottawa were getting their coal at 

$1.80 less than they were willing to give it to you? A. Yes, I know that they can 
deliver coal here just as cheap as in Kingston.

Q. Do you know that they were, as a matter of fact, delivering this coal here at 
$1.80 less than they offered to deliver it to Swift? A. Yes. I am certain that that 
coal was delivered by the Delaware and Lackawanna Company at that time, and it 
would not stand over 85.05 net, delivered here.

Q. You are aware that they delivered it at Kingston for that amount, but have 
you any knowledge that they delivered it here for that amount? A. No, sir, I cannot 
tell that.

Q. You surmised they did ? A. Yes.
Q. You surmised if it cost you that in Kingston, you surmised that they paid 

that there? A. He got his coal from Oswego. Swift got his coal from Oswego and 
brought it by cargoes to Kingston.

By Mr. Bain ( Wentworth) :
Q. How much advance did that cost you to bring it here by rail? A. $2.00 

per ton.
By Mr. Landry :

Q. That wasn’t from the same company that you wore in the habit of getting 
it from? A. It was the Cook Company of Oswego. 1 know that he is the agent 
for the Delaware and Lackawanna Company.

Q. He could not get it from that company only at the advanced rate ? A. Swift 
is a heavy dealer. He can get it at the same rate as they can get it here. When 
he could not get this coal for me he brought this from Oswego to help me up.

Q That made it more expensive to you on account of freights? A. The freight 
from Kingston boro was extra. He told me he could deliver it just as cheap at 
Ottawa as ho could to parties at Kingston.

By Mr. Guillet :
Q Because the transporting from the mines to Kingston would be no more than 

from the mines to Ottawa? A. ïes.
By Mr. Landry :

Q. Did you hoar the evidence given to the effect that they were selling to other 
people at not less than they sold to themselves. Here we have one witness who says 
they have no arrangement. I understood him to say that they had no arrangements 
to prevent people from selling at what price they liked to anybody else ?—
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The Chairman.—This meant the people that this ring, here, sold to.
Mr. Landry.—The people from whom they buy had no arrangements that 

they should not sell to anybody else.
The Chairman.—He is positive in his evidence that he received coal at these 

prices until they raised it.
By Mr. Landry :

Q. Have you any positive evidence that it was not raised on these people here 
beyond 20 cents per ton ? A. 1 don’t know.

Q. Did you yourself apply directly to this company to buy from them and ask 
what they would sell to you for ? A. I have, before I negotiated with Swift.

Q. How did you find it? A. I could not do any dealings with them.
Q. Does Mr. Swift belong to this company here? A. No, sir, he is a heavy 

dealer.
Q. Was it before the formation of this company or since ? A. Yes, since.
Q. Then haven’t you the same reasons to surmise that Mr. Swift has also an 

understanding with this company that he shall not sell to small dealers ? A. No, or 
he would not have sent so much coal.

Q. You told him they would not supply you ? A. They would not supply me. 
Swift could buy from the Delaware and Lackawanna Company.

Q. Didn’t you surmise that they would not supply smaller dealers, but that 
they must do it through him ? Was there not an understanding. Can you not easily 
surmise from that, that Swift had an understanding that they would not sell to 
smaller dealers ? Wasn’t he making a profit on you ? A. Certainly.

Q. You could not get a contract from the company ? A. No.
By Mr. Bain ( Wentworth) ;

Q. Why did the company refuse you ? A. Of course the only way I can tell 
you is this, that the Delaware and Lackawanna Company was selling coal to dealers, 
and the Delaware and Hudson Company didn’t wish to sell outside in Ottawa. They 
won’t sell to a small dealer, I have tried the Hudson Canal Company and mostly all 
the companies, and they would not sell, because I didn’t belong to the combination in 
Ottawa.

By Mr Landry :
Q. Did they write you ? A. Warren, of Ogdensburg, told me he could not sell 

me a pound of coal, because, if he did, the coal dealers in Ottawa would not buy 
from him. I could not get coal that way and I had to buy it from Mr. Swift.

By Mr. Bain ( Wentworth) :
Q. You tried these agents of the various companies ? A. To give you an idea 

of it, McCullough, when I was paying $5.25 per net ton, was paying $5.25 per ton 
gross—that was his profit.

By Mr. Fisher :
Q. Swift has been in the habit of supplying you with coal up to a certain time, 

and then he could not longer supply you with coal at the same price. Did he give

iou any reason ? A. He told me he could not get the coal from the Delaware and 
iackawanna Coal Company.

Q. They would deliver it to him at Kingston, but they would not deliver to you 
at Ottawa ? A. That is what I understand.

Q. Then you have to buy your coal through Mr. Swift delivered at Kingston, 
and you had to bring it here. They would deliver it to him at Kingston to do what 
he liked with it ? A. He bought it at Oswego.

Q. They would not sell it to him at Kingston, to sell to you ? A. Yes. He 
could not get it for me. He could send to Oswego and get all he wanted.

By Mr. Bain ( Wentworth) .*
Q. That means, it costs you about $2 per ton more ? A. Yes.

By Mr, Landry :
Q. Do I understand you that he could get all he wanted and do what he liked 

'With it ? A. Yes, at Kingston.
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Q. Do you know whether at Kingston, the same company would sell to the 
small buyer the same as they sold to Mr. Swift, then delivering it at Kingston ? 
A. I cannot say that.

Q. Haven't yon got reasons to believe that they would not ? A. I don’t know 
how many dealers there are there.

Q. You are not aware that there is any ring in Kingston ? A. They are selling 
coal there for 86 per ton when we are selling coal here at $6.50 and $7 per 
ton. They would keep it at that price, but here they would raise it each month.

Q. Previous to the formation of this company, here, were you in the business ? 
A. Yes.

Q. Your profits were then better than they have been on coal since ? A. Yes.
By Mr Fisher ;

Q. At that time you got your coal at the same price as any other dealer here ? 
A. I used to get coal from other parties. We would run boats from Kingston and 
we would load lumber here for Kingston and return the barges with coal.

By Mr. Landry :
Q. How did you get your coal before the formation of this company ? Did you 

get it from these large companies? A. No, sir, I got it from G. W. McCullough.
Q. Would he not make profits ? A. Yes, I suppose.
Q. You got it from him at that time ? A. Yes.
Q. Did he refuse to sell you coal now ? A. I wish to buy coal, and they would 

not sell me unless I got all my coal from him.
Q. Previous to the combination you could get coal just as you wanted it ?------

By Mr. Boyle :
Q. You say you were asked to join this Coal Cartage Company ? A. The Cartage 

Company and the coal dealers I considered all one.
Q. You were asked to join that association ? A. Yes.
Q. Were you ever asked to join this Coal Cartage Company? A. I don’t know, 

it is only that McCullough asked me to come in and sell the coal at the same price 
and keep up prices.

Q. W hen was this ? A. Last summer.
Q. What inducements did he hold to you? A. He didn’t hold out any induce­

ments.
Q. Did he represent to you that it would be to your advantage? A. Yes.
Q. In what way? A. We would keep the price at $6.50. At the time that 

they were selling it, we found out that they were selling it to parties under that 
price. For instance, gentlemen like J. E. Booth and E. B. Eddy would buy 100 or 
200 tons of coal from coal dealers and they would get it at less than if they only 
bought 10 tons, lknowthatif I went into the arrangement, I would not have a 
chance of selling much coal.

Q. Did McCullough represent to you that in the event of your joining the ring 
or association that you would be able to buy coal any cheaper and on any better 
terms than if you were an outsider ? A. No, sir.

Q. Generally, in your own business, did you do the same thing, give a little bet­
ter rates to those who bought heavily ? A. I did.

By the Chairman:
Q. You considered that it would not be to your interests to join in with this 

combination? A. No.
By Mr. Boyle :

Q. They could not offer you any inducements? A. No.
By the Chairman:

Q. You think you would not be able to sell asmueh coal at their prices? Ai, No.
Q. They would have it all to themselves ? A. Yes.

By Mr. Wood ( Westmoreland) :
Q. What time did you say this combination commenced ? A. I cannot tell you.
The Chairman.—Mr. Larmonth tells us the 1st of July, 1886.
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By Mr. Wood ( Westmoreland) :
Q. When did the organization first prevent you from buying coal ? A. I can­

not tell you that ; all I know is the time Mr. Swift notified me.
Q. When did Mr. Swift notify you ?
Mr, Bain —Ohs first invoice is the 10th of November last.

By Mr. Wood ( Westmoreland) :
Q Was that the first time you were notified by Swift that you could not get 

any more coal ? A. Yes.
Q. November last—1887 ? A. Yes.
Q. You don’t know when this company was formed ? A. No, I do not.

By Mr. Casgram:
Q. Are there any other coal dealers in the same position as you in Ottawa ? A. 

There is another coal dealer here, Mr. Harris. He gets his coal from the Delaware 
and Hudson.

Q. Any other coal dealers besides that, not belonging to the combination? A. 
No, sir, there are only two of us out of it.

By Mr. McKay :
Q. You say Harris gets his coal from the Delaware and Hudson ? A. Yes.
Q. He is not in this combination ? A. He could not buy from the Delaware and 

Lackawanna,
Q. Can’t you buy from the Delaware & Hudson, the same as Harris ? A. No, 

for the simple reason that Harris has influence in the United States, where the com­
bination are not able to shut him out.

Q Did you get circulars from the different coal companies on the other side 
with prices ? A. Yes.

(j. Have you any here? A. No, I haven’t any here.
Q. Have you any circulars giving the prices of hard coal ? A. No, I haven’t.
Q. Did you get them? A. No, sir.

By Mr. Fisher :
Q. You have no means of buying direct from the coal companies in the States ? 

A. No, sir.
By Mr. Bain ( Wentworth) :

Q. How does this coal company tender ? A. As individuals.
Q. They tender as individuals ? A. Yes.

By the Chairman :
Q. Have you tendered for any public tender for coal at lower price than the 

combination ? A. No, I did not tender.

Peter Larmonth recalled.
By Mr. Guillet :

Q. Have you had any correspondence with companies supplying outsiders with 
°oal ? a. Not one word.

Q. You don’t know if such correspondence has passed ? A. No.
Q. You haven’t heard about it ? A. No.
Q. You haven’t"discussed the inatter ? A. No.

By Mr. Bain ( Wentworth) :
Q. You don’t attend the meetings of the Board or report the discussion in these 

Matters? A. No.
By Mr. Guillet : .

Q. Ah a matter of fact do you know whether parties have been written to not to 
8uPply coal to outsiders ? A. No, I don’t know anything about it at all.

Q. They keep their own private minutes ? A. I think so, I dont know of 
curse that they do.

Q. There are statements made to the effect that efforts have been made on the 
Part of the company to prevent coal being sold to outsiders ? A. I never heard of it.
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George F. Thompson, of Ottawa, coal dealer, sworn.
By the Chairman :

Q. Are you a member of this incorporated company in Ottawa ? A. No ; I am not.
Q Do you do business with them in some way ? A. Yes.
Q. Will you explain the nature of your arrangement with them? A. Well, I 

am connected with the Cartage Company to a certain extent. I have an interest 
with them in the profits of the coal during the season. I get a certain share accord­
ing to my tonnage. That is fixed from year to year. I get a certain proportion of 
the profits.

Q. Of the company ? A. Yes.
Q. You are not in the company but you are in somewhat the same position as 

Mr. Clemow ? A. Yes, Mr. Clemow, Mr. Brown and myself are on the same footing.
Q. Did you apply to members of the company ? A. No.
Q. Do you wish to become a member ? A, No.
Q. You buy coal yourself ? A. Yes.
Q. Then where does the coal go when it arrives here in cars ? A. For mutual 

convenience of the dealers, it is put in the name of the Ottawa Cartage Company,
Q. You hand it over ? A. Yes.
Q. And your invoices ? A. Yes.
Q. Who pays them ? A. The cartage company pays the money.

By Mr. Quillet :
Q. Were you in the business at the time this Cartage Company was formed ?' 

A. Yes.
Q. They did not ask you to join that Cartage Association ? A. No.

By the Chairman :
Q. They deliver your coal ? A. Yes, they deliver the coal.
Q. You do not keep any horses and carts, then ? A. No. I did up to this year, 

but 1 thought it would be a convenience to have the Cartage Company do it this 
year, and one reason was, that the Cartage Company handle the coal for all the 
dealers. I buy from one firm, and different dealers buy from different firms. If I 
gave them an order to deliver coal to one of my customers, perhaps they might find 
that my cars would not be in a good position amongst the 150 or 200 cars at the 
station, or I might have coal at the other station, when my customer was quite close 
to this one,- so they take it from the car which is the most convenient. This is why 
we give the whole of the coal to the Cartage Company.

Q. As a matter of fact, you do not know where your coal goes when it is un­
loaded, if it does not go direct to the consumer ? A. They make use of our shed 
room.

Q. Whichever may be most convenient? A. Yes. Up to the time the Cartage 
Company started, we each had to have weigh masters at four different places, at the 
St. Lawrence and Ottawa, the Canadian Pacific, the Canada Atlantic station and the 
Canadian Pacific station at the Chaudière—at these four points. Under the present- 
arrangement it is very convenient to have all our coal at the different cars or sheds, 
whichever is most convenient to the customers.

By Mr. Guillet :
Q. You did not fall in with the arrangement at first? A. Yes ; instead of six 

or seven dealers keeping four weigh masters each and these men crowding up the 
little offices, we now save the wages.

Q. You did not go in at first ? A. Not last year.
Q. Was it not organized for iast year ? A. It was organized in July, 1886, I 

think.
Q. You did not go in then ? A. I went in last year, 1st July, 1887.
Q. Did you find any difficulty in getting coal up to that time ? A. There was 

some difficulty, but that was only for a few days.
Q. What was the difficulty? A. The difficulty was not with the cartage at that 

time, but with the different dealers who did what they could at the time to prevent 
me from buying coal.
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Q. But did not succeed ? A. No.
By the Chairman :

Q. That didn’t succeed ? A. No.
Q. I want to understand about this having to have a weigh master at each of 

these four places. What is the necessity for you having a man there all the time ? 
A. Well, during the busy season we have coal arriving at each station, and we deliver 
it after weighing to our customers. We have so many cars arriving at each station 
and we have to have a man there at all times ready to deliver coal, seeding the carts 
to the different stations.

By Mr. Guillet :
Q. Are these not city weigh scales ? A. Yes. The city weigh scales could not 

do the work. Sometimes we have from 50 to 85 horses going, and the city weigh 
toaster could not make out the tickets, fill in the weights and get the horses off in 
time.

Q. As a matter of fact, you weigh the coal yourselves then, and make out your 
own certificates ? A. We do it to a certain extent. The Cartage Company’s man 
fills out the tickets and the weigh master fills in the amount, initials the ticket and 
stamps it. There are three tickets to be made out.

Q. You have blank forms, blank printed forms, you have to fill in the dates, the 
consumer’s name and the quantity of coal to be sent, that is not very difficult ? A. 
The other two have to fill out the same way, and it is left blank for the city weigh 
toaster to fill in his 2,000 pounds.

Q. Is that all he has to do? A. Yes. Where he has to keep 50 horses going 
to a day, that means 350 loads per day, and that means that he has to be very quick 
about it. We have to pay 5 cents per ton for that weighing, we would only be too 
glad if they could get the men to do it.

Q. It is the city’s duty to provide a clerk if necessary to give that assistance. 
It does not seem reasonable that a coal dealer should have a clerk there to represent 
to to? A. The Cartage Company have one clerk to represent us, and we save the 
Wag°s of about 30 men.

By Mr. Fisher :
Q. This one clerk is able to do all this work ? A. Yes.
Q. If he is able to do it I don’t see why the ordinary weigh master cannot do it ? 

By Mr. Guillet :
Q. The tickets can be made out as fast as the weighing of the coal can be done, 

and as the coal had to be weighed, it is simply a matter then of entering it oa the 
toket? A. We had to send a list down in the morning, of the names of parlies who 
ave got coal. They had to make out these tickets as they are required, and just as 

you were saying it takes two men all their time—it takes the Cartage Company’s 
toen and the city weigh master to make out these tickets and fill in the weights.

By the Chairman :
, Q. What security has the city that the consumer has his right weight ? A. He 

,aB the weight put in by the city weigh master and initialed and stamped with the 
Clty stamp by him.

By Mr. Bain ( Wentworth) :
Q. Does he do the weighing and another man do the stamping? A. He does 

e weighing and stamping too.
By the Chairman :

Q. And the entering of the weight ? A. And the entering of the weight.
By Mr. Boyle :

jr H. Are there any other coal dealers in the city of the same class ? A. Yes, sir, 
r‘ to*own, Mr. Clemow and myself.

. '■I- Your remuneration consists of commission on the amount of coal represented
y orders, that you furnish this Coal Cartage Company ? A. Yes.

^ bi. Have you auy objection to stating what the amount of that commission is ? 
is one-eighth of the total sales.

3-13
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Q. One-eigbth of your total sales? A. One-eighth of the total sales of the 
entire company, and the coal dealers in the city.

By Mr. Fisher :
Q. You take one-eighth of the profits as your share ? A. Yes.
Q. Where do the other profits go to?- A. The other profits are divided 

amongst the other dealers.
Q. Your share is one-eighth ? A. Yes.

By Mr. Boyle :
Q. Is Clemow’s one-eighth ? A. I don’t know. I saw by yesterday’s evidence 

that it was onr-eighth. I did’nt know it.
By Mr. Fisher :

Q. Who arranges the proportions? A. This is supposed to be a mutual ar­
rangement. We all make the best arrangement we can.

Q. The Cartage Company acts as one individual ? A. Yes. If three of us get 
three eighths, they would divide the other|five-eighths amongst themselves according 
to their own arrangement, of which I know nothing.

By Mr. Boyle :
Q. You find that a profitable arrangement for yourself? A. Yes.
Q. It was better than it was before ? A. Yes, we saved the wages of three or 

four men. And the cartage is done cheaper.
Q. There is no cutting in prices under the present arrangement ? A. No, sir, 

there is none.
Q. I suppose that is the greatest saving of all ? A. Well, yes, under the old 

system, before 1 was in the business, I believe cutting went on to such an extent 
that the dealers would not make $1.00 during the year.

Q. You had been in business some time before this arrangement was made ? A- 
Well, only two years. This last year was my third year.

By Mr. Bain ( Wentworth) :
Q. Then you had difficulty at one time with a party on the American side who 

supplied you with coal. Was that difficulty over on your becoming a party to this 
arrangement or was it got over before that ? A. It was got over before that. Some 
of the companies already supplying their agents here did not care about starting 
other agents in opposition to them, but I bought my coal from another dealer, Mr* 
Hall, of Ogdensburg.

Q. That is when you were starting first ? A. Yes, I buy from them yet.
Q. Subsequently, you had a little difficulty which you said you arranged with the 

Cartage Company here ? A. When I started there wasn’t any Cartage Company, 
three years ago.

Q. When they started I think you said you had a misunderstanding ? A, No, 
sir, I made arrangements with them to keep the prices tip.

Q. Well, do you know as a matter of fact, whether Mr. Hall would sell to any' 
one here doing business, whether he was a member of that association or not ? A* 
Oh, yes.

Q. Was he supplied with a list of names ? A. No, sir, there was nothing ot 
that kind. Any person who wishes to go into the coal business here, in a légitimât® 
way, can do so, that is, if he has the horses and carts and sufficient capital, there 19 
no difficulty.

Q. Hall would supply anyone without their being a member of this association 
or in accord with them ? A. Yes. I don’t know about being in accord with them- 
I think it would be very difficult for anyone to start in the business here and cflt 
prices in coal. I think the coal companies in that case would not send in coal.

Q. Yes, and then they would require from him, a new party going into tb® 
business, that he would sell at the same prices as the company? A. Yes, at tb®, 
same prices the company maintained. The companies on the other side thought i| 
they had certain agents here selling coal, and other men start and take their co®1 
and they undersell in price, and other dealers will cut, the result will be that 
money will be made by anybody and the American companies will suffer. Tb®X
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sell for cash sometimes and there is 30 days. Sometimes we owe over $20,000 or 
$30,000 at a time, and a competition goes on, some of the dealers will fail and they 
will lose money.

By Mr. Guillet :
Q. How do yon know ? A. They have expressed themselves so to me. That is 

the different agents who have been here to sell coal. That is the view they took of it.
By Mr. Bain ( Wentworth) :

Q. They come over occasionally to see how business is rnn ? A. They come 
over to make sales. They don’t take any interest in the details here at all, of course.

Q You buy from the agents, that coal, don’t you. You don’t send your orders 
over there as a rule? A. Well, no, the agents generally come here early in the 
spring and they give out the prices and we send our orders on to their company.

By Mr. Wood ( Westmoreland) .•
Q. Is there any competition between the coal companies in the States for orders 

here ? A. No, there is no competition. Their agents come here for orders and they 
are not at all particular which company gets it.Q. What is che object of coming here to seek orders if there is no competition ? 
A. They are anxious to get business, there is no competition in regard to prices.

Q. Is it to induce the dealers here to buy anthracite as against bituminous 
coal. I can hardly see any object if there is no competition among the coal com­
panies. That is if they have a fixed price. What is the object of sending their 
agents here trying to make sales ? A. Well, I suppose that is the same way as here, 
We have fixed prices here, and we have to do business to keep up our business, and 
they are anxious to get orders.

Q. The same quantity must be sold whether they sell or not ?
By Mr. Bain ( Wentworth) :

Q. It would not all come from the same mine ? A. No.
By Mr. Fisher ;

Q. As far as you know they have an agreement amongst themselves as to what 
they will sell coal at ? A. Oh, yes, they all have the same prices.

Q. They have an arrangement as to the output ? A. I can only say from what 
I have seen in the papers that they limit their output and divide up their tonnage 
amongst themselves according to what they have, perhaps the year before. I know 
that they have the same prices, the different companies.

Q. In your experience here do you find any rivalry between the different com­
panies who come here to sell coal ? A. Each of them, of course, tries to get their 
orders and get their customers together.

By Mr. Guillet :
Q. As a matter of fact, you had no difficulty in getting coal before you joined

this association? A. No, sir, I had not.
Q. You don’t know that they would refuse to sell you coal over there if you 

continued to remain out ? A. I know some of the companies refused, and put me 
°ff from time to time. At last I made an arrangement through Mr. Hall to get my coal.

Q. Before you joined this association ? A. Yes, this is three years ago.
Q. You made your arrangement then after joining this association t A. Yes, we

a 1 arranged to sell at the one price.
Q. Then you found you had no difficulty in getting your coal ? A. Well, some 

°f the companies did not care about selling me coal when 1 was selling it at the same 
Price. The companies like to be sure of the good faith of the man who is starting, 
-rhey don’t like to sell a man who will demoralize the trade, selling 500 or 600 tons 
uring the summer, and lose customers the rest of the winter.Q- These men ascertain all that very well? A. Pretty well.

By Mr. Fisher :
*%• Their agents who come here can find out about that? A. Uh, yes.

By Mr. Guillet :
Y Q* They have no objections whether you belong to the association or not ? A. 

es) they would have the association.
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By Mr. Bain ( Wenticorth) :
Q. They consider the association a better guarantee that the prices will not be 

cut or broken ? A. They know if we have a profit and can live, they will get their 
money for their coal.

Q. There is a difficulty, except a member of the association got into business, 
in that way ? A. Yes

By Mr. Quillet :
Q. There is no objection to selling coal at a fair price. You can sell coal as 

high as you like and they don’t object ? A. Not as low or as high as they like. If 
they sold coal below cost they would not get their money.

By Mr. Boyle :
Q. I understand you to say that any man going into business who had the bond 

Jides of business about him, could get coal from any merchant ? A. Yes or any of 
these other companies.

Q. Unrestrictedly ? A. No. He would have to keep the prices. There would 
be no reason why ho should join the association or the Cartage Company at all if he 
would keep the prices. If he didn’t keep the prices the companies would soon find 
out through their agents.

Q. Hall ai d Company are under control of some of these companies ? A. Yes.
By Mr. Bain ( Wentworth) .•

Q. They didn’t exact a written contract from you ? A. No.
By Mr. Wood ( Westmoreland) .-

Q. What object have the dealers here—I understand there are six of you, three 
in the Cartage Company and three outside associated or connected—what object have 
any one of you in pressing sales. You get the same profits I understand ? A. This. 
For instance, I sell 3,000 tons in a year, making an arrangement with the association 
that they would give me the profits, one-sixteenth. Our share is pro rata according 
to our tonnage, and it simply means, all joining together in that way.

By Mr. Boyle ;
Q. That is according to the scale of your own usefulness ? A. From what I 

understand I think the Cartage Company only get six per cent, out of it on their 
capital and the profits really go to the different dealers.

Q. The secretary stated that the two shareholders bolding $200 worth of stock 
each received dividends last year amounting to 200 per cent. ? A. Well, I think 
these two men, most likely, have been taken in to form the company, and this would 
go through their hands.

By Mr. Bain ( Wentworth) :
Q. The promoters were not numerous enough to make a company and they took 

in two outsiders ? A They pay about six per cent, on- $15,000 capital.
By Mr. Guillet ;

Q. I suppose if a man with sufficient means went into business here, would not 
objections be raised here by this company if he was cutting prices ? A. No. Mr. 
Seybold was talking of starting in the coal business, and none of us was bothering 
about it. They could get all the coal they wanted, there was no trouble about that.

By Mr. Bain ;
Q. As soon as they cut on your current sale, few men would supply them ? A. 

Yes. We would speak to our companies on the subject. Perhaps they might be 
selling coal for the same companies that are supplying us, and the companies would 
object.

Q. The companies would regulate that then ? A. Yes.
By Mr. Gasgrain :

Q. All that coal that you speak of is anthracite coal ? A. Yes.
Q. What means have you of controlling their influence ? Have you any means 1 

A. To control their interest over there ? ^
Q. Yes ? A. No ; we have to accede to their terms, whatever they are, i® 

regard to the prices we have to pay. They have all got the same prices. There 
are six or seven companies in combination, and they meet together every two week*
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and fix tho prices. As a rule they advance the prices twenty-five cents, generally, 
every month.

Q. Can you suggest any kind of remedy ? A. No, sir. The only remedy we 
would have would be to bring coal from the Rocky Mountains.

By Mr. Gtuillet :
Q. Don’t you think the consumers of coal might form an association here and 

agree upon a price and distribute it among themselves ? A. They can buy all the 
Coal they want.

Q. If the consumers were to form an association, could they not form a co-opera­
tive associa tion and leave you out in the cold altogether. Would you not give them 
coal ? A. I think they could get coal.

By Mr. Bain ( Wentwortlt) :
Q. Do you know of any case where it has been tried ? A. I know of different

Earties in the city bringing their own coal in. Mr. Booth got coal for himself and 
is employés. The different Catholic institutions here also brought in 1,009 or 1,200 
tons last year, and some hotel-keepers and others. 1 suppose there was a couple of 

thousand tons or more brought in by outsiders.
Q. As a matter of fact, it is only the poor man who cannot get his coal in ? A. 

^ es, if they were to join together they might.
By Mr. Fisher :

Q. You do not know at what price they got their coal ? A. No.
Q. You do not know whether it was as low as yon got it? A. I suppose the 

same price.
By Mr. Casgrain :

Q. Did they buy here or at the mines ? A. I could not say. I think perhaps 
they bought it at the mines sometimes.

By Mr. Fisher :
Q. Does your association make any objection to that being done ? A. No, we

do

the

not say anything at all.
Q. You do not object to these men selling to these people outside ? A. No.

By thï Chairman:
Q. What have your profits been this year. What profits have you drawn from 
association ? A. I have drawn different sums at different times.
Q. How much is the sum total ? A. About $3,750.
Q. On account? A. Yes.
hi- Up to what date was that ? A. Up to the first of the month.
Q- First of March ? A. Yes.
Q. And you commenced on the 1st of July ? A. The year commences on the

the

l8t 0^"^And You commenced on the 1st of July ?

1st 0?'M^nc* k°W muc^ did Y011 draw up to the 1st of July ? You commenced on 
tion I —I mean up to the 1st of July, 1887 ? A. 1 was not in the associa-

ast year. I commenced the 1st of May, 1887. My year is not finished yet. 
sav it ^ thought the year of the company commenced on the 1st of July, but you 

commences on the 1st of May? A. Yes.
O rJ^y ^r- F‘&her :
V. These profits you speak of are not net profits ? A. No, gross profits. 

a^out èo^at ^at what do you have to pay ? A. Out of that I will have to pay 
O* *°r runn*ng mY business.

my 0«". **“at are the expenses that are not covered by this? A. Well, I have to pay 
arnr,„1Ce ucc°unt, my book keeper, as well as rent, interest and bad debts, altogether 
hunting to $.-,400 or $2,500.

O ^airman ;
Yes » a m:l,tter of fact you have no capital for the purchase of coal ? A. Oh, 
accor(]C al* have large amounts of capital. We have to pay the Cartage Company 

lng to their delivery, perhaps $500 or $600 a month.
As l y Supposing you do a cash business, yon would not require any capital at all. 
<WUemand !t the invoice comes in to you and it is handed over to the Cartage 

T Dyi and they take charge of it and pay the bill ? A. Yes.
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Q Supposing you sold during that month 1,000 tons of coal for cash, you would 
hand that cash over to the Cartage Company ? A. Yes.

Q. And they hand you back your profits ? A. Yes.
Q. At the end of each month ? A. No.
Q. How often ? A. About three or four times during the year.

By Mr. Fisher :
Q. You hand over the gross prices to the Cartage Company ? A. Y es.

By the Chairman :
Q. If you give credit you require capital ? A. Yes.
Q. And if you don’t give credit you require no capital ? Q. You have to have 

eome money.
By Mr. Fisher :

Q. How often have you to pay the Cartage Company ? A. Once a month;
Q. And then you get your profits once a month ? A. No, it is supposed to be 

once a year, but they pay three or four times a year. I have had three dividends, 
about every three months or so.

By the Chairman :
Q. And you have drawn $3,760 since 1st May and you expect another dividend ? 

A. Yes.
Q. Covering what period ? A. Up to the 1st of March I suppose.
Q. What do you estimate will be your profits from the company for the year ? 

A. I think about $5,000.
By Mr. Boyle :

Q. Altogether for the year ? A. Yes, somewhere between $4,000 and $5,000. 
It will depend on the sales now and the quantity we have on hand.

Q. In computing do you calculate losses for bad debts? A. Fes.
Q. And your own salary ? A. No. I don’t calculate that.
Q. You work yourself, though? A. Yes. The office expenses in Ottawa are 

very heavy.
Q. Where is your office? A. Opposite the Bussell. There are so many 

dealers that the charges are proportionately heavy. There is so much water power 
and cheap water-mill works, that the total tonnage of coal sold is very small, some­
where between 30,000 and 40,000 tons. Divide that up among 8 or U dealers and 
the profits are very small. If there were not so many dealers wo might sell 50 cents 
a ton cheaper and make money.

Q. What is your present price ? A. $8. They started at $6.50 for stove and 
$6,25 for egg coal.

By Mr. Bain ( Wentworth) :
Q. The association fixes these rates ? A. Yes.
Q. You are bound to sell at these rates? A. Yes.
Q. They will fine you if you do not ? A. There is no fine, simply a mutual 

agreement.
Q. They fix the advance on the wholesale price? A. Yes. As a matter of fact 

coal was lower this last year than it has been for some time. About 30 cents a ton 
lower.

Q. Have you the wholesale quotations recently ? Since the month of January ? 
A. Stove and nut in March, $6.25 delivered here by rail.

By the Chairman :
Q. Is that for the gross ton ? A. Yes.
Q. That is for the ton of 2,240 lbs. ? A. Yes.
Q. Have you figures as to about what that would be for the net ton ? A. It 

would be about J off—about $5.50.
By Mr. Bain ( Wentworth) :

Q. And what is the quotation for egg and grate coal ? A. $6 per ton.
Q. Those are the cost prices for March ? A. Yes.
Q. Delivered on the cars here ? A. Yes.
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By Mr. Guillet :
Q. Do you account for every ton of coal sold at the price fixed by the associa­

tion ? You must pay them the cash ? A. Yes, we pay them the retail price.
Q. As long as you pay over the price to them, you can sell at what you like? 

A. I could sell for anything I liked, but I would have to pay them.
By the Chairman :

Q. There can be no cutting in prices ? A, No, unless you take it out of your 
°Wn pocket.

Q. It means practically the same thing. You might sell at 87.75 but you 
would have to stand the loss. You would have to pay tdem the 88.00.

By Mr. Guillet ;
Q. You would not get any more outof the Cartage Company in dividends ? A. That 

Would help me next year if I sold more and increased my tonnage.
By Mr. Bain ( Wentworth) :

Q. There was a statement made yesterday with reference to the operations of 
another dealer, Mr. Easton. He said thi>t in relation to his contracts for the latter part 
°f last year, the Company interfered with his supply and refused to deliver him coal 
at Ottawa? A. I know that it was spoken of that Easton cut prices, but as far as I 
anow, I do not think anything was done at all. I know that as far as Mr. Swift was 
concerned, he was in much the same position as the rest of us He was very short of 
coal, if he delivered to Mr. Easton here from Kingston. Mr. Easton may also make 
u point in regard to having to fill his orders at these prices. We were all in the same 
Position ; we bad to pay H6 cents advance for months, and in October 50 cents ad­
mans for 20 days to fill orders. We have had to fill contracts for coal at 86.50 in 
January, and last fall we had to take between 6,000 and 8,000 tons out of the sheds 
aod deliver them to our customers, owing to strikes, &o. As far as some 1,000 tons 
Was concerned, I do not think that we made a cent out of it.

By the Chairman :
j. Q- What did you pay as an advance price ? A. In August, 1887, we had to pay 

5.60 for stove coal ; egg and grate, 85.35. In September 85.85, and 85.60 ; and in 
^ctober and November 86.20 and 85.95. Then they remained at that. I do not 
>n°w whether there were any quotations in September or not. December and 
aouary is 86.85 for stove and nut, and egg and grate, 86,40. In March, 86.25 and 86. 

By Mr. Casgrain ;
T» Q. Do you buy coal to the closing of navigation only ? A. We very seldom do. 
o ? give our orders early in the summer, expecting to have them filled, but they 
isf deliver small quantities to keep us going and keep increasing the prices. That 
^ for coal we bave ordered early in the spring. We may order 5,000 tons, and they 

111 only send 500.
j Q- Can you bring in coal during the winter ? A. Yes, in box cars, as we have 

Be all this winter.
By the Chairman :

^ Do you know of coal being sold any lower in Ottawa than 
°> I do not.

Q- Are they the lowest prices you know of? A. This spring circular did. 
j ^ ^i'^Do you know of any coal being brought in here for 85.5u per gross ton ? A,

Q- What are the prices now that you are retailing at? A. 88.00 just now. 
j X' Commencing in August the prices were $6.50 for stove and nut and 86.25 

e5g‘ This was the short ton ? A. Yes.
for u ^ou gave us the quotations for the gross ton ? A. Yes; and this is the price 
Thn e . lrig. In October we raised the price 25 cents, that is to $6.7o and to 86.50. 
hrn„n [n summer about the end of October we raised the price 25 cents more. That 

8 , U 10 $7.00. Then in November or December, I forget which, I think it was 
e®ber, we were getting 87.5) and 87.?5. Then later 88.00 and 87.75.
'*• When did this latter price come in 7 A. In January some time.

and 86.25 ? A.
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Q. The association succeeded in steadying the prices very well? A. Yes. We 
advanced the prices on the public as they were advanced on us.

Q. And you had a very fair protit ? A. I suppose the profit would net 50 cents per 
ton for the year’s business.

Q. You paid these amounts, that is the retail prices, into the association. The 
expenses of the association and Cartage Company were how much a ton ? A. I 
think 46 cents for cartage.

Q. That was all the expense as I understood the secretary to state ? A. Yes, 
last year, 48 cents was the estimate made by the dealers of their own office expenses. 
During the month of August when we started to deliver coal we booked orders, I 
suppose, for 12,000 or 15,009 tons which we have had to fill up to January at the old 
$6.50 and $6.25 prices.

Q. Your branch of the business ? A. All the different dealers in the Combine.
Q. As a matter of fact prices went unexpectedly up ? A. Not unexpectedly. 

We booked these contracts in June and July.
By Mr. Bain ( Wentworth) :

Q. You are in the habit of soliciting orders in the summer for future delivery ? 
A. Yes, we send out cards. They are supposed to take the coal right away, and we 
are supposed to get it rapidly.

Q. Then it was because you did not get the coal in time, it was not within the 
limit? A. Yes.

Q. Present prices are $8 for the net ton and you pay $5.55 for the gross ton ? 
A. It would cost us more than that, January coal is 40 cents higher than that.

Q. August and September coal was lower ? A. Any coal we got during those 
months was delivered at $6.50. The coal we are now selling for $8 is higher than 
that.

By the Chairman :
Q. The highest price you have quoted would be $6,12 net, and you sell it at $8. 

That would be $1.88 profit ? A. But the amount of coal we are selling does not pay 
us now.

Q. The highest price you have quoted is $6.12 net, and your prices have been 
$8.00 for that. Would you figure up how there is only 50 cents a ton left to the 
dealer taking the price for any given month ? A. That January price net is $6.12. 
Add on 98 cents for two cartages. The bulk of the coal would be delivered from, 
the car. The bulk of the coal is delivered straight from the cars, and a few tons 
that would go into the shed this year would, I am satisfied, cost us double cartage- 
We would have to cart it from the Canadian Pacific Railway to the Canal Basin, and 
you cannot get it for less than 35 cents and the weighing is 5 cents. What little 
coal we sell at this high price does not net us this $2.00 profit.

The Chairman —He cannot make a statement as to cartage because he is not in 
the cartage business.

The Witness—fhe difference_between the gross price and the delivery price 
shows that, but that is not the profit we make. The expense eats up the whole thing 
in the winter time. My expenses are $2,400 or $2,500 a year. I do not now sell four 
tons a day. We are going behind every day until August, and I have to carry on 
my expenses at $8 a day until next August before I make a cent.

By Mr. Guillet :
Q. If there were more men in the business you would have to raise the price to 

make any money? A, Yes ; 1 may say as far as the summer prices are concerned where 
we agree to supply our customers at $6.50 we had to get it and pay these prices. 
Mr. Easton stated he could not fill his orders, but he is not a responsible dealer and 
could not fill his orders in any year His coal would be subject to the order of the 
bank. I do not think he was able to buy his coal. Mr. Harris is in the coal 
business, but is not in the combination. He can get all the coal he wants. He has 
kept the prices, but he has not said that he would that I know of. We had to fill our 
orders that we took in summer time.
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By Mr. Bain ( Wentworth) :
Q. You were all in this position, that you have taken summer orders on the ex­

pectation that you would be able to get the coal to fill them, but you did not got enough 
to cover your contracts. Then all you who were large dealers were little worse off, 
because if a man got two or three car loads and had only small orders, he was better 
off than the man who got two or three car loads more who had orders for 2,000 or 
3,000 tons ahead. But Mr. Easton felt himself in honor bound to fill his contracts 
notwithstanding the rise in the prices, and what he complained of was that he found 
himself in this difficulty, that Mr. Swift, who usually supplied him, intimated that he 
was forbidden to sell him, or rather they would not sell him any more cars for 
delivery at Ottawa. They would sell him any quantity for delivery at home, but 
they declined to sell him as they had been doing for delivery at Ottawa, and the 
result was that Mr. Swift had to bring over a quantity in his vessels to Kingston, 
and then he was caught by the local rates of the railway company. They would not 
•carry it from Kingston to here without charging him the local rate. What he com­
plained of was that he was in a position whereby the coal association had brought a 
pressure to bear on the American association who were supplying Mr. Swift and pre­
vented him from getting coal ? A. I do not think there was anything of the kind. 
What Mr. Easton sells is nothing to the association at all. 1 do not suppose he sells 
ever a couple of hundred tons a year.

The Chairman—He has sworn to a different statement to that.
Q. You cannot say from your personal knowledge ? A. I think the difficulty 

Would be that Mr. Swift himself could not get the coal any more than we could. 
Here is a circular issued in October from the coal companies saying that *• all cir­
cular prices issued by us are hereby withdrawn and all coal sales will be at such 
prices as are agreed on at the time of sale.”

By the Chairman :
Q. What was this difference between your cost and Easton’s. Easton swears 

that the price was raised to him $1.80 ? A. That was between him and Swift. The 
price was raised 60 cents per ton, which would give you a ton of coal at $5.53, and 
You had 46 cents cartage.expenses which makes it $5.99, so you would deliver the coal 
to your customer at $5.99, and the lowest price we got was $6.60 and you would sell 
St 51 cents per ton net profit.

Q. Do you know of any interference by anyone in Ottawa to prevent George 
Harris from getting his coal from the States ? A. No, I do not.

Q. You don’t know ot any ? A. No, 1 don’t know of any.
Q. I suppose, as a matter of fact, from your connection with the association 

that you don’t control the inside workirg. You don't belong to the Executive Com­
mittee ? A. No, sir, I don’t.

Q. You are only an affiliated member as it were ? A. Yes.
Q. There is an Executive Committee of three parties ? A. Yes, they are in 

charge of the company. , . . .
Q. I suppose it is from one of these that we would require to ask to get this in­

formation ? A. Yes.
Q. You don’t know, as a matter of fact ? A. No.

By Mr. Casgrain : , ..
Q. As a matter of tact, the result of your evidence it would appear from the 

figures that you make a verv large profit at $8 a ton, nearly $2 a ton. What was 
Y°ur profit last year ? A. The year before last, when I conducted the business my- 
Belf> 1 made 50 cents a ton profit, and last year I made 60 cents, and this year 1 think 
f Will do very well if I get 50 cents. The expense of my office eats up all profits, 
"he price of coal has not been raised to the public. In August, 1886,, you could get 

fififil lor $4.75 with the duty added, 50 cents, that would be $5.25. In 1887, in
.A iinn.i , J i , it .  ... I zl Ua Qo non f-a hinrnoi' f li a n in

re> that we charge actually 35 cents a ton less or 4u cents a ton less,
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Q. You only gave the prices of two months? A. This is for August, September 
and October.

By Mr. Quillet :
Q, Do you confine your business chiefly to coal ? A. Yes, altogether. As a 

matter of fact, I am on the lookout for something else besides that. There is nothing 
in the coal business alone,

The Committee adjourned.

House of Commons, 5th April, 1888.
The Select Committee on alleged Trade Combinations met this morning, Mr. N. 

C. Wallace in the Chair.
Thomas McConnell, coal merchant, Toronto, sworn.

By the Chairman :
Q. What is your address? A. 37£ Sherbourne Street, Toronto.
Q. How long have you been in business in Toronto, that is in the coal business ? 

A. About six years.
Q. Did you know anything of the coal organization that was formed there ? A. 

Yes, I did latterly.
Q. When was that organization formed ? A. Well, since I have known any­

thing about it, is about three years past, I think.
Q. They were amalgamated or associated with the Board of Trade ? A. Yes, I 

knew that about a year before that, or maybe a little over a year before that.
Q. Do you know of any interference by the United States dealers and miners 

with the prices that coal should be sold at in Toronto ? A. I don’t know anything 
except from hearsay. I was not present at any meeting when the American men 
were there.

Q. How is it these Americans came over here in 1886 when the combination 
was amalgamated ? A. 1 could not say how they came over, except that I heard 
that Mr. Bogers was the means of fetching them over.

By Mr. Bain ( Wentworth) :
Q. Did you import, Mr. McConnell ? A. Yes, sir.

By the Chairman :
Q. Bogers was the means of bringing them over ? A. I have heard that. I do 

not know.
Q. How many importers are there in Toronto dr have there been ? A. I think 

there are about 4 or 5—about 5 importers,
Q. Does the whole of the coal there come through these 5. A. Yes, the most 

of it lor Toronto.
Q. You were an importer ? A. Yes, I have been for about 4 years.
Q. Have you had any difficulty with importing your coal ? A. Yes. Several 

times I have had some trouble.
Q. Are you a member of this coal section of the Board of Trade now ? A. Not 

at present. No.
Q. You were ? A. I was for a short time.
Q. What was your difficulty in getting coal ? A. Well, two or three, Mr. Bogers, 

Mr. Crane and Mr. Burns, I think there were three of them in the coal exchange 
on the other side, and I was telegraphed to that I must join the coal exchange at 
once or all shipments would be stopped.

Q. All shipments would be stopped unless you joined the Coal Exchange ? A.
Yes.

Q. When was that ? A. Three years ago.
By Mr. Landry :

Q. That was from the American side ? A. Yes.
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Q. What did you do then ? A. We received a telegram, a few minutes 
later on, to not heed the former telegram, that they were writing.

By Mr Fisher :
Q. From the same parties ? A. Tes.

By the Chairman :
Q. You were not a member of the Toronto organization at that time ? A. No.
Q. And they wanted to compel you to become a member ? A. Yes.
Q. Did you become a member then ? A. I did afterwards. The party who 

was furnishing me tried to furnish me against the coal exchange there ; but the 
influence of the exchange was too strong, and I was obliged to join the associa­
tion.

Q. Who manipulated these matters against you ? A. Mr. Rogers and Mr. 
Crane were the principal men.

Q. Who are they ? A. They are coal importers of Toronto.
Q. Did they succeed in shutting off your supply of coal at any time? A. Not 

till this year. I am shut off this season—this present season.
Q. You are shut off this season ? A. Yes.
Q. Where did you buy coal then ? A. I was shut off entirely. I was obliged to 

give my orders and contracts over to other parties to fill.
Q. You had orders and contracts amounting to how much ? A. Contracts and 

orders amounting to 26,000 tons.
Q. You had sold 26,000 tons ? A. Yes, something about that.
Q. And you took these orders on the strength of getting your coal ? A. I was 

going to get the coal from the same parties I was previously getting coal from. I 
had made a bargain for 15,060 tons by vessel, and the balance I would get by rail.

Q. You made a bargain for 15,000 tons by vessel and get the rest by rail. Then 
you had taken orders for 26,000 tens, that is for 1887 ? A. Yes. That is this 
present season. The season is supposed to end on the 1st of May.

Q. That is during the season now ending ? A. Where you make contracts they 
are made from May to May. If you undertake to furnish a party you are supposed 

furnish from May to May.
Q. What did you do then, you say you had to cancel all your agreements ? A. 

I got my orders mostly filled. On some of them I had to pay an advance of 75 
cents. There was a raise of 75 cents and I had to pay that and get rid of the orders 
toe best way I could, and got a good many of the orders filled through a couple of 
other dealers.

Q. When did these importers interfere. When did they commence to interfere 
during this season ? A. I could not particularly say that. They have been working 
Ugainst me ever since I have been in the coal business.

By Mr. Landry :
Q. Do I understand you to say you had made an arrangement to be supplied 

'[ith this amount of coal from the same parties ? A. I made that arrangement about
1st September.

. Q. And you found a rise of 75 cents ? A. Later on, in the winter, there was a 
ri8e of 75 cents. I got shut down about that time.

Q- They refused to supply you—those who had bargained to supply you refused 
A. Yes.

------- you make any such proviso1-----------
tiyoce who can contract without provisoes in cases of strikes and railroad troubles»

Q- You run these risks ? A. Yes.
By the Chairman : _ T

Q. What was the reason they didn’t supply you ? A. I suppose the reason 
88 tois combine. I think the pressure was put on.

Q- Pressure was put on by the combination ? A. Yes.



204 THOMAS MCCONNELL.

By Mr. Bain ( Wentworth) :
Q. What reason did they give you, let us have these specified facts ? A. They 

gave the reason saying, that I had not been living up to the coal exchange rules 
and they could not furnish the coal.

Q. They wrote to you to that effect ? A. No, it was verbal. The party whom 
I buy from I saw mostly every week.

Q. Who was the party you were buying from ? A. Chisholm and Parrish.
Q. American agents ? A. Yes.

By the Chairman :
Q. Where do they live ? A. Buffalo.

By Mr. Quillet :
Q. Are you a member of the coal exchange at this time ? A. No, sir.

By Mr. Fisher ;
Q. Were you a member of the coal exchange when you made the agreement ? 

A. No.
A. You had gone out ? A. I had been out sometime before that.

By Mr. Quillet :
Q. What was the reason of your leaving the coal exchange ? A. Well, they 

fined me 8100 for putting out three sign boards at three different places in the city.
By the Chairman :

Q. Is that contrary to the rules ? A. That is contrary to the rules of the coal 
exchange. You can only sell at your own office, or you can appoint other officers 
but you must have your own men and you must not do anything but sell coal. 
You must not sell anything in that office but coal. For instance, a man cannot 
appoint an agent in a store, such as a hardware store or a grocery store, you could 
not sell coal in that store.

By Mr. Quillet :
Q. You had a clerk ? A. I had a clerk at my own office, but these three sign 

boards were put on at different stores.
Q. Do you require a clerk to take this order ? A. Yes.
Q. I understand there is a solemn declaration to be made by the salesman ? 

A. Yes. The clerk must be a sworn man.
Q. I suppose that was your case, you didn’t have a sworn man? A. No.

By Mr. Fisher ;
Q. I understand you made an arrangement with this agent in Buffalo last winter 

about this time ? A. In September, I think about the 8th of September. I have a 
copy of last year’s agreement. (Exhibit 35a.)

Q. Is that the agreement with the men who supply you? A. Yes.
Q. Well, at the time you made that agreement you were not in the coal ring in 

Toronto ? A. No, I wasn’t in. I promised to go in provided things were set right. 
There was some money I was entitled to, but they didn’t set it right and I didn’t go in.

Q. So at the time you made this agreement with your suppliers at Buffalo, they 
supposed you were in the Canada coal ring. Did they make that a condition with 
your bargain with them ? A. It was talked of that if I had to go in I would.

Q Afterwards, when you didn’t go in, they broke their agreement ? A. Yes.
By the Chairman :

Q. I will read the agreement now (Exhibit 35a) :—
“Toronto, 21st July, 1887.

“ Messrs. T. McConnell & Co., Toronto.

“ Dear Sirs,— We will furnish you fifteen thousand tons (15,000) of coal of fully 
as good a quality as last year, only it to be well screened and cleaner than last year, 
delivered in your sheds on your dock west of Yonge Street, Toronto, at four dollars 
and sixteen cents ($4.16) per net ton via (Lake Ontario) the charge from Charlotte, 
Fairhaven, Oswego, or Sodus are to be as follows :—Freight 25 cents per ton. 
Harbor dues 5 cents per ton and discharging 25 cents per too, all other charges or 
advances on above charges you are to pay.
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“ We agree to deliver fifteen thousand tons (15,000) during the months of July 
and August, 1887. It is understood we are not to be charged back or any claim made 
on us for any deduction without we are notified on arrival of vessel.

We will guarantee weights on condition that the weigh master be a disinterested 
party. ”

By Mr. Bain ( Wentworth) :
Q. This is last year’s ? A. This is this last year’s.
Q. At that time you were in very good standing in the association ? A. Yes.

By Mr. Boyle :
Q. Did you accept that at once? A. Yes. Then we were furnished part of it, 

about 6,000 or 7,000 tons.
Q. What is to hinder you from holding them for the balance of it ? A. I think 

I could.
Q. You haven’t ? A. I haven’t so far.

By Mr. Bain ( Wentworth) :
Q. Are not these contracts made with the understanding that they only deliver 

at the month’s price ?
By the Chairman :

Q. Then there is a further agreement which reads as follows. (Exhibit 35a) :—
“ The terms of payment are to be as follows : Three dollars ($3) per ton cash 

after the unloading of each vessel separately. Balance to be paid by notes on every 
three or four cargoes, or at the end of the month. Notes to be drawn at three 
months, without interest. Cash and notes to be deposited to Chisholm & Parrish’s 
credit here at the Quebec Bank, Toronto.

“ You are to give us a second warehouse receipt on the coal as soon as the con­
tract is completed, the full fifteen thousand (15,000) tons delivered.

“ We allowing you to take from the pile as high as one thousand (1,000) tons of 
coal, but not allowing you to take'more without payment of the one thousand (1,000) 
tons already taken, that is one dollar and sixteen cents ($1.16) per ton.

“ The disinterested party who weighed the coal in, or some one satisfactory to 
both of us to weigh the same going out, and to send us statements of weights daily or 
weekly.’’

The Chairman.—This is merely for their security ?
By Mr. Boyle :

Q. You were put to considerable loss in consequence of this firm not fulfilling 
that agreement ? A. Yes ; a heavy loss.

Q. Have you made any attempt at recovery ? A. Not as yet.
Q. Do you propose doing it ? A. Yes.
Q. What is the amount of your loss in consequence of their failure ? A. There 

Would certainly be more than $1 a ton loss to me.
By Mr Bain ( Wentworth) :

Q. What were you contracting to deliver that coal at, to parties ? A. $6. The 
coal was all sold pretty much at $6, to be delivered during the winter as wanted.

Q. You took contract for winter delivery on the strength of that July and 
August contract ? A. Yes.

Q. What is your contract in these cases. Cash on delivery ? A. Cash with the 
order.

Q. You took contracts early in the fall ? A. Yes, and when they came to order 
!t they are supposed to pay for it, but they don’t always pay when the contract is 
signed. They pay when ordered.
, Q- That customer comes to you and he wants to get 10 or 15 tons delivered 
during the winter from time to time, you expecting him to pay for that 5 or 10 tons 
ut the time he orders it, in July or August ? A. He signs a document that he is to 
Pfty for it when ordered. He contracts in the fall and pays for it when he 
orders.

Q- You make a contract to carry out that agreement with him ? A. Yes.
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By Mr. Landry :
Q. Were the contract prices the same as those, generally, who are in the 

combine ? A. I sold at the same prices. I was obliged to do so or be shut down. 
I was shutdown, anyway.

Q. Were you getting coal at the same prices that they were, as far as you know ? 
A. I could not say what they were paying.

By the Chairman :
Q. Were these men, who were selling to you, urging you to join the combination 

of the coal section in Toronto ? A. Yes. They wanted me to join and they were 
not particular until they were pushed by the coal exchange on the other side, 
owing to complaints on this side. The complaint on this side is probably what 
raised the trouble on the other side.

Q. Complaints from this side that you were not complying with the terms of 
the agreement here ? A. Yes.

Q. You were a member of the coal exchange once. Did they administer to 
you that statutory declaration, and did you take it ? A. Yes. There was something 
read but I never took any notice of it.

Q, Who did you take it before ? A. It was in the office of one Mr.----- 1 forget
the name.

Q. At any rate you took the statutory declaration that was required ? A. There 
was a declaration read. I don’t suppose they took it as a declaration. I refused to 
sign only on certain conditions, and they would not do that, so I just left it there.

Q. You never actually signed it ? A. I signed it, but I put in certain clauses 
fixing it to suit myself, and they didn’t accept that.

Q. You did not agree to their statutory declaration that they presented ? A. 
No.

Q. That was one of the causes of the trouble between you and the coal section ? 
A. They were binding me to things I knew I could not keep very well, and I wrote 
in clauses to modify the thing to suit myself.

Q. What were these things you objected to ? A. I almost forget now. I think 
it was that I would solemnly swear and declare that I would not break the rules of 
this Coal Exchange in any way. The rules were so particular that a man could not 
keep them, and I put in provisos that didn’t suit.

By Mr. Bain ( Wentworth') :
Q. Hqw long did you state you were a member of the association then, after 

that ? A. I am not positive. I think it was about six months.
Q. Then they fined you on this signboard business, didn’t they ? A. Yes, I 

paid that fine.
By the Chairman :

Q. How much did they fine you ? A. $100.
Q. $100, for signboards? A. Signboards and some other little complaint.
Q. Had they any other charges against you after that ? A. Not that I know 

of. 1 think there was some talk or complaint about my furnishing some man who 
wasn’t a member of the Coal Exchange, a man who had the city contract. He was 
a man who wasn’t a member of the Coal Exchange, and it was against the rules for 
anyone to furnish him with coal. He got his coal, but not from me.

Q. Was that the contract for the waterworks ? A. No, for public buildings for 
the city and fire hall.

Q. Who had that contract? A. A man named Logan.
Q. And the association prohibited anyone supplying him with coal at any prices ? 

A. At any prices.
Q. Why ? A. They wanted to crush him because he wasn’t a member of the 

Coal Exchange, I suppose.
Q. Did they pass a resolution in the Coal Exchange not to permit him to have 

coal at any prices ? A. I wasn’t present. I seldom went there at all.
Q. Who had the contract for supplying the waterworks in 1886 ? I think it 

was Mr. Burns.
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Q. Wasn’t it yourself? A. I never had the waterworks contract, I had the 
•city contract.

Q. In what year had you the cily contract ? A. I think it was in 1885, and I 
had it this year.

Q. How did you get it this year ? A. I got it both years by cutting the price 
of wood, and refusing to take the contract except I got the whole of it. i put in the 
same prices for coal as the Coal Exchange, but I cut the prices of wood low and 
refused to taxe the contract except they gave me the whole of it.

Q. And they gave you the whole of it ? A. Yes.
Q. Had you any difficulty in filling that contract with the city ? A. Yes. I 

had to get another party to fill it this season, when I was shut down.
(J. Bid you lose any money on that ? A. Yes. I had the same price for 

that as I had for the other contracts, I had $6.00 per ton.
Mr. Bain.—The witness says he understood certain things. Now I understand, to 

have this investigation effective, McConnell should furnish the committee with docu­
ments showing specifically where they closed on him.

The Chairman.—He has told you that there were verbal communications, and that 
these men came over every week, and they were urging him to abide by the rules 
and he refused to do it.

Mr. Bain. We would like to have the evidence. I think there is no doubt 
they did it, but we should have the documentary evidence.

The Witness. I have it from the man I bought from.
By Mr. Bain :

Q. This is said to you verbally ? A. Yes.
By Mr. Landry :

Q. What is it ? A. They said I would have to become a member or they would 
have to stop sending coal.

Q. After signing the contract ? A. This contract wasn’t signed. It was drawn 
UP and handed to me but it wasn’t signed. It wasn’t signed. It was drawn up and 
agreed to, but it wasn’t signed.

Q. The reason they refused to sign was, because you would not sign the declara­
tion. Is that the idea? A. Yes. They were willing to give me the coal but they 
said I must become a member.

Q. After that, when they knew that you were refusing to sign, you went on 
contracting with customers taking the risk of being supplied ? A. I never had a 
contract signed with this party, but up to this last year, they carried out their con­
tracts honorably and all right without the contracts being signed.

By Mr. Landry :
Q. When you undertook to supply your customers was there any understanding 

between you and anybody as to the price you should sell to your customers at ? A. 
The man who sold me the coal said I was not to break prices.

Q. Then you were actually working along the lines of the combine at that 
lime ? A. Yes.

Q. Although not a member, you were in hopes that you might get in with them ?
In hopes that I might get the coal as usual without being a member of the Coal 

Combine.
Q. Then it was in hopes that by agreeing to their conditions, you would be let 

ulone and that you would get your customers supplied. These were the facts at any 
rate ? A. Yes

„ By Mr. Boyle : _

Q- I understood you to say that after receiving that offer from the Buffalo 
agents, you accepted the terms in writing ? A. Yes ; I accepted them in writing.

Q. Was that previous to contracting with your customers for the delivery of 
°a 1 -A- It was before I sold the coal.

Q- Bidn’t that constitute a contract ? A. Yes, certainly ; I took it as a contract.
Q. You said a few minutes ago that there had been no contract signed ? A. It 

as a verbal contract and was to be signed, but we never got to it.
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By the Chairman :
Q. At any rate you never got the coal and were put to very considerable loss 

and inconvenience ? A. Yes.
By Mr. Quillet :

Q. You got part of the coal ? A. Yes.
Q. How much did you get ? A. About 7,000 or 8,000 tons.

By the Chairman :
Q. How much coal did you sell this year altogether. How much did you get 

from other parties ? A. Probably about 15,000 or 16,000 tons.
Q. Then you got 7,000 or 8,000 tons from them and 7,000 or 8,009 tons from 

others ? A. Yes.
Q. But you were short on your orders about 10,000 tons ? A. About that.
Q. If you had got the coal and had not been interfered with by any parties 

what about the profit ? As to the profit of 25 cents a ton what do you think about 
that ? A. Ido not think it is right.

Q. What would be nearer to the mark? A. I have stated to you what my 
profits would be and you can see. I paid $4.16 a ton and I had the coal sold at $6. 
Some of it sold at 86.50 ; the last was sold at that.

Q. What expenses were you put to in delivering it ? A. The carting is calcu­
lated at 40 cents. That was what I paid.

Q. That would be the only further expenses besides weighing ? A. Yes, and 
storage. That would be probably 15 cents.

Q. 40 cents for carting and 15 cents for weighing and storage ; the balance 
would be your profit ? A. Yes; the carting cost 40 cents. That is what I paid for 
long and short journeys. If they took one load outside of the city, they took 
another shorter. Storage and delivery would cost about 15 cents.

Q. That would be all the expense ? A. Yes; although we have another busi­
ness running, there would be some expense in the office.

By Mr. Boyle ;
Q. When the estimate was made at 25 cents per ton, I think he included every­

thing that could be included, capital and rent of his sheds and losses on credits and 
shrinkage ? A. I suppose it might go pretty near 25 cents on those items.

Q. After all this was included the 25 cents was left? A. I do not believe that. 
It is possible that over and above the 40 cents and 15 cents, it might cost 25 cents 
for other expenses. $4.16 was the cost delivered to me in the city.

, Q. Did you incur any loss from crediting ? A. Yes, not a very big percentage.
Q. 2£ per cent. ? A. I do not think so.

It is mostly a cash transaction ? A. Yes ; but sometimes we credit a little. 
It is supposed to be cash.

By Mr. Fisher :
Q. That would leave you rather over $1 a ton net profit ? A. That is what I 

say it would be, over $1 ; and we have lost over $1 by not being able to carry out 
our contract.

By Mr. Quillet:
Q. You get cash in advance for coal ? A. We seldom get cash in advance. 

They pay just when ordered.
Q. Don’t they sometimes order it to be delivered ahead and pay for it ? A. As 

a rule they order and pay for it at the time.
By Mr. Bain ( Wentworth) :

Q. You really deliver these winter contracts at the time as they are asked for ? 
A. Yes.

Q. So that in that case you get no cash in advance? A. Not actually ; all the 
stuff goes out C.O.D.

By Mr. Landry :
Q Can you give us any information as to the retail prices in the States, say in 

.Buffalo ? A. I do not know anything but from the papers.
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Q. How do the prices compare with Toronto ? A. Some places are higher 
than in Toronto.

Q. Do some of the dealers there sell cheaper to customers than in Toronto? A. 
I do not know of the market on the other side.

Q. Quote us the prices subsequent to the summer prices. Have you the tariff 
of prices that coal was supplied through the winter, that is at retail rates ? A. The 
price through the winter has been $6.75.

Q. What was the September quotation for coal. You bought this contract at 
$4 16 in July and August, what were the September prices? A. I think a little 
higher.

Q. Have you any price list that you could give us the absolute facts from? A.
I have not.

Q. What is your recollection? A. I recollect that they were a little higher, 
but 1 do not think there is any dealer in Toronto who shipped any coal of conse­
quence but has his prices made. The only rise I know of, that I had to agree to, 
was the rise of freight. If freight went up I had to pay the cost of that raise of 
freight. I closed my bargain and would agree to pay the raise of freight to get the 
coal for the season at that price.

Q. They would continue to deliver, adding on only the cost of increased freight ? 
A. That was the understanding.

Q. Now after navigation closed what were the prices charged by the companies 
on the other side ? A. I never had anything to do with the cost of carriage on the 
other side. I had a special rate with the Grand Trunk of 75 cents—60 cents up to 
a certain time and after that 75 cents. They could not charge more than that.

Q. What did a ton of coal cost you in January delivered in your yard? A. I 
do not remember that It would be more than by vessel.

Q. It would be better if you were able to tell us the prices in January than in 
July. Your coal cost you $4.16 on the wharf in July. Now if you could tells us 
what that same coal cost you say in the month of January delivered in your yard 
Under similar circumstances, we would know how to reckon the profit ? A. I think 
it would cost something like 60 cents more.

By the Chairman:
Q. How much did the retail prices go up ? A. 75 cents more. Early in the 

fall the first rise was 25 cents and then 75.
Q. About what date was the 25 cents increase made? A. Some time in 

October.
Q. Then there was an increase of 50 cents more ? A. Yes.
Q. When ? A. Some time in December, I think.
Q. Then that made coal $6.75 during the winter months ? A. Yes.
Q. And that has been the price since, down to the present time ? A. Yes.
Q. What class of coal is soldat $6.75? A. The best hard coal that comes to 

Toronto.
Q. What proportion do you get by a vessel and by a railroad ? A. I intended 

to run 20,000 tons by vessel, and the rest I had to run my chances on, of getting by 
railway.

By the Chairman :
Q. The contract you had with Chisholm and Parish, they only delivered half of 

it. Had you been dealing with them for years ? A. Yes.
Q. Did they always carry out the contract ? A. Yes.
Q. Had there been any attempt in other years of interfering with you to pre­

vent them selling you coal ? A. Yes, there were several times I was about to be 
shut down unless I got things fixed with the Coal Exchange.

Q. Then you could not get along without going in with them ? A. No ; I was 
obliged to go in, or shut down. I suppose they are satisfied now that they have 
uccomplished what they wanted.

Q. What is that? A. They have shut me off from selling coal.
3—14
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Q. Then, the effect has been by interfering with these contracts, it has practically 
shut yon out of business ? A. I expect to go in again. I think another party will 
furnish me with coal, but I suppose I will be obliged to become a member before I 
can go on.

Q. And not break prices ? A. No.
Q. You paid the fine that they imposed upon you, on the signboard question ? 

A. Yes.
Q. Then it was a subsequent difficulty which led to you and the coal combina­

tion separating ? A. It was furnishing coal to this man Logan who was not a member.
Q. And Logan was furnishing the city contract ? A. Yes ; I sold a man 300 or 

400 tons of coal, and he sold it to Logan. They did not give me a chance to prove 
that to them, but they marked me in default, and I did not go to right it, and have 
been out ever since.

Q. Did they punish you without giving you a fair trial ? A. They found me in 
default.

Q. Did they summon you to appear? A. Yes; I did not appear, and they 
marked me in default.

Q. The crime was that you sold this man some coal, who had a city contract? 
A. I sold to a man named Dougherty, and he sold to Logan.

By Mr. Bain ( Wentworth) :
Q. Then you did not attend the coal combination on their summons ? A. No; 

I did not feel very well pleased about their fining me $100, on what I thought was 
unfair, and I did not go near them.

By the Chairman :
Q. Who was the manipulator in this coal section ? Who got this organization, 

and all these matters arranged in this way? A. I think Mr. Rogers and Mr. Crane 
were the principal men.

Q. What steps were taken to work Burns ? A. I do not know. I was not pre­
sent when he was fined.

Q. You have a knowledge of subsequent transactions. Can you tell us any­
thing yon know about Burns’ affairs? Was he a member when you were ? A. Yes.

Q, You do not know whether he is a member now? A. No ; it is a long time 
since I was there.

Q. Is he an importer ? A. Yes ; he has been one of the biggest importers there.
By Mr Bain ( Wentworth) :

Q. Who are your largest importers in Toronto? A. Rogers is now, Burns was.
Q. Who are the others ? A. Bailey is one.

By Mr. Casgram :
Q. Are there any other parties besides you who paid fines ? A. There was Mr. 

Burns, and I think there were others. I have been there but very little, and I do not 
know much about it only from hearsay.

Q, Are there any other dealers in Toronto who are in the same position as you 
are, that is excluded ? A. I do not remember ot any, unless they are very small 
ones. A number of small ones have been cut off because they did not belong. Some 
of them had to pay $100 to the Board of Trade, and somewhere about $30 to the 
Coal Exchange to become a member, and some of the small dealers could not spare 
that much money.

By Mr. Quillet :
Q. They have to be balloted for, and they do not let in any small dealers ? A- 

There are lots of small dealers who belong.
Q. Were there any objections to these small dealers coming into the Exchange ? 

A. I do not think there was.
By Mr. Casgrain :

Q. Does that pressure behind the coal business come entirely from the other 
side of the line, or is it protected on this side ? A. Also on this side, I think.

Q. The proprietors of the mines and the dealers in Toronto seem to be cono- 
feined? A. Yes.
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By Mr. Landry •
Q. You say the parties came from the other side who originated this ? A. I think 

Mr. Rogers brought them here. He has been an American himself.
By Mr. Casgrain :

Q. Can you suggest any means to this Committee of getting rid of that pressure 
from the outside ? A. They are so strong, the American companies.

By Mr. Fisher :
Q. Do you consider this combination in Toronto has been of any advantage to 

the Toronto dealers ? Does it help them to keep up the prices at which they sell ? 
A. I do not know why it would. Still, may be it does. It may help them to keep 
Dp their prices. If they sold me 5,000 tons of coal they could ask the price and get 
!t. I could not get it anywhere else.

Q. Why did the American ring yield to representations from Toronto ? Ai I 
think that was done partly to shut out small importers.

Q. What object would it be to the Americans ? A. The like of Mr. Rogers 
would get the benefit.

Q. But it is not Mr. Rogers. Why should the sellers in the States object to 
selling you ? A. I think they can keep up the prices here better, if it is in a few 
hands, rather than in the hands of many.

By the Chairman :
Q. They would rather sell 10,000 tons to one man than 10,000 to ten men ? A. Yes,

By Mr. Fisher :
Q. Then you think that Mr. Rogers is one of the American ring as well as the 

Toronto ring ? A. Yes, I do. 1 think this combination, that is, this last combination, 
Dot the old, has been worked principally by Mr. Rogers and Mr. Bailey.

By Mr Bain ( Wentworth) :
Q. What reason have you for thinking that? A. It has been talked in the coal 

exchange and otherwise that Mr. Rogers brought this up. 1 heard Mr. Rogers say 
himself that he was fetching about a thing that would hold them all fast.

By Mr. Fisher :
Q. Did he say he was connected with the American company? A. I do not 

hnow that he did that. He said he was going to have something now that was 
legal ; that the fine could be collected by law.
.. Q. Do you know that Mr. Rogers is i aterestei in coal on the other side of the 
hne ? A. 1 have heard him say so.

By the Chairman :
Q. And he was going to have things fixed so that if you were fined he could 

DDlleci? A. Yes; before, they could impose fines, and if you were soft enough to 
PDy them you could, but they could not collect them. Scene of them paid rather 
Dan have trouble.

By Mr. Bain ( Wentworth) :
Q. Was there not a distribution of profits occasionally ? A. Yes, they sold all 

tQntracts, which makes a big profit. That was not carried on until the new combine*
Q. You never got a chance to participate ? A. They owe me $300 or $400 on 

nat now, and I have not got it.
Q. It was placed to your credit opposite fines? A. Yes.

By Mr. Fisher :
Q. There were no oaths in the old combination ? A. No, I think that is in the 

6ew combine.
By Mr. Gillmor :

. Q. Do you think that the effect of this combination has been to put coal higher 
0 ^e public? A. Yes, I think it has.

By the Chairman :
Q. Would you be in favor of free trade in the distribution of coal ? So that 

mV.ei'y man who chooses to make arrangements with the coal producers on the other 
, ® Diay go and buy coal, and let every man go on his own hook and do his business 

ho chooses ? A. That is what I am in favor of m any business.
3—14*
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Q. Because you were not permitted to do that you had these troubles with the 
coal section? A. Yes.

By Mr. Bain ( Wentworth) :
Q. How is it with other grades of coal ? Does this combination extend to steam 

or bituminous coal ? A. Yes, I think it has during this last year.
Q. Do you know anything of the form of arrangement on the other side ? Is 

there a bituminous coal ring? A. I have been told so, and I think there is, within 
a year or so.

Q. Have there been any business transactions that would enable you to know ? 
A. Only that prices ran up higher as a result.

Q. Has this arrangement ^interfered with the handling of soft coal too ? A. 
Yes, we have had about the same difficulty with soft as with hard coal.

Q. What kind of a mine is this that Mr. Rogers is interested in, is it hard or 
soft coal? A. It is hard, but I think he is interested in soft coal as well, I heard 
so, but I do not know.

William Bell, sworn.
By the Chairman ;

Q. Give your name, address, and occupation ? A. William Bell, real estate 
and coal merchant, 159 Dundas street, Toronto.

Q. How many classes are there in your coal section ? A. I think two classes. 
There is what they call the small and the large dealers.

Q. Who are the importers? A. The larger men.
Q. Who regulates the affairs of the association? A. I am a member, and it is 

the Executive Committee composed I think of 9 members.
Q. How is that constituted ? A. Five are large dealers and 4 small. I think 

the old arrangement called for 7, but the small dealers thought they had not a large 
enough representation, and they had it raised. In the first arrangement they only 
had 2 small dealers. Five large and 2 small dealers it was. Subsequently we got 
it raised to 4 and 5 ; 4 against 5, giving the large dealers 1 of a majority.

By Mr. Fisher :
Q. You are a small dealer? A, Yes, although we imported last year.

By Mr. Bain ( Wentworth) :
Q. You all import ? A. No, not all.

By the Chairman :
Q. Did you encounter any difficulty in importing ? A. I imported this year 

for the first time, and I was unfortunate this year, but I reckoned it was on account 
of obstructions on the railways on the other side.

Q. Was there any tendency on the part of importers to keep others frotn 
importing ? A. No, I cannot say that there was. Of course I can well understand 
the smaller dealers rising so as to import their coal. They would sooner sell to 
them themselves. .

Q. On what terms did they sell to small dealers? A. Sometimes they allowed 
small dealers 50 cents. In 1886 we got it raised to SI.00 through representation9. 
In 1887 they reduced it 25 cents, leaving small dealers 75 cents.

Q. They bound you to sellât their prices? A. The way the association 18 
constituted he cannot get any coal without he becomes a member.

Q. The association regulates the price at which he shall sell ? A. Yes.
Q. And the Executive Committee have a majority of importers ? A. Yes.
Q. What does that mean ? A. That they regulate the prices.
Q. And that they would control all the business ? A. Yes. The small dealer8 

reckon that it is hardly worth while in the raising of prices for them to be ther0' 
They only receive 75 cents per ton, and that is all the benefit they get.
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By Mr. Fisher :
Q. The small dealer has to get the coal from the large dealer, and deliver it ? 

A. Yes, he has to get from their yards or cars.
By the Chairman :

Q. Then, if you get it from the yard, the importer saves the difference of cost 
of cartage to his yard ? A. Yes.

Q. You do not get any allowance for that? A. No.
Q. What does it cost you to deliver after buying from the large dealer ? A. My 

y&id is in the out-lying districts. Sometimes we lake it out of the yard, if it is 
screened. If we take from the cars, we take to our own yard, and screen it there. 
On an average it costs us about 50 cents to deliver. Some yards nearer the centre of 
the city it would not cost more than 30 or 40 cents.

By Mr. Fisher :
Q. That will alter your profits to 25 cents? A. Yes.
Q, What are your profits when you import for yourself. When you imported 

this year what prices had you it delivered to you at ? A. About August or the 
tatter end of July I purchased my coal. On the other side, in Buffalo, it was about 
$3.84. We reckoned the freights at 60 cents, and cartage 40 cents. Where I was getting 
this delivered was nearer to my yards than previously. Screening 15 cents and loss and 
shortage 15 cents. We reckoned we would lose on shortage 10 cents. That amounts to 
$5.14.

Q. At what price were you selling them ? A. Most of it at $6.00.
. Q. That gave you a profit of 86 cents, as against 25 if you bought from the large 
'Exporters? A. Yes.

By the Chairman :
Q. This was what came by cars ? A. Yes.

By Mr. Boyle ;
Q. Did that include cartage to your customers ? A. No. Taken from the cars 

had to team it to our own yards.
Q. This cartage cost yon 40 cents ? A. That is, delivered in my own yard I think 

Would cost that.
By Mr. McKay :

,. Q. Mr! .Rogers said it cost him 10 cents to get to his yard. A. He can take 
utrectly into the yard. Vessel coal comes less than that. In the early part of the 
ÿear freights are light.

By the Chairman :
Q. Mr. Bell has a statement here of coal purchases from other dealcs, giving 

h® Coal on contract from the yard. From B. .Rogers & Co., $4..’5 ? A. Yes.
By Mr. Bain ( Wentworth) :

. Q. Perhaps we could continue that statement, and the witness would give us 
Prices right into January ? A. I may state that as we made the contract with 
parish & Chisholm, throe of us went in together to get reduced rates on large 
Quantities. This would be a 10,000 ton lot. We got the coal, and it was delivered 
j,Us until about the time of the exhibition, when our coal was stopped, and then 

Pad to make arrangements with other dealers, and it was a kind of an obligation 
W'tk06 got it from them. I had taken orders, and found I couhl not supply them 

Pout going to other dealers. I got some from Mr. Rogers. I think 1 started in 
°vember or December.

^ When did you next begin to import direct ? A. Here lately, about a month

ji Q* You are not able to give us any of Parish & Chisholm s figures lately ? A. 
s ey have kind of backed out of their arrangement when they found they could not 
■frr^P'y us, but they promised to give us so many cars at the old figures. Of course 
Wa* to pay the extra freight on it. That is the way we had to do. We found it 
bani n° U8e going to law to compel them to do so. We would only lose money going 

and forward.
x. What is the increased cost of freight ? A. About 10 cents a ton.
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Q. What is the last quotation you are able to give us from Parish & Chisholm ?' 
A. I have none recently.

Q. Ton have been handling this 10,000 ton contract throughout? A. Yes, 
when we did not get the coal from them we got it from others. I wanted to keep 
up to my obligations, although under loss. We got some by vessel, but we had to 
pay a very heavy price for that. Freight raised and we were put about greatly.

Q. What time did you get this by vessel ? A. November, I think. I had not 
taken any from a vessel before that. I could not get it unloaded fast enough.

Q. Then it is only from other dealers you can give us prices ? A. Yes.
Q. Who is the president of the coal section now ? A. Mr. Whitesides.
Q. Is he an importer ? A. No, a retailer.
Q. Is the president generally a retailer ? A. Yes, for the last two years.
Q. How does, it happen ? Do the importers arrange it that way ? A. I suppose 

they do. If they went for one of their own men they could carry it.
By the ( hairman :

Q. Who had called that meeting ? A. The Chairman of the Executive. Of 
course that was the monthly meeting.

Q. Was that the regular meeting? A. That was the regular meeting.
Q. Not of the Executive Committee? A. No.
Q. Who are the members of the Executive Committee now ? A. To the best of 

my knowledge I think it is composed of Mr. Whitesides, Mr. Eogers, Mr. Gibson and 
Mr. Bailey. I do not know that Mr. Keith is on the Committee or not, I forget some 
ofthedealers’ names.

Q. Does Mr. Gibson represent the Conger Coal Company? A. Yes, Mr. Bailey, 
Mr. Eogers, I don’t know that Mr. Keith is on, I am not sure, I don’t think he is. I 
am not a member of the Executive Committee now. I was.

Q. You are not a member of the Executive Committee ? A. No, not at the 
present time.

Q. What is ye ur opinion as to this coal arrangement ? Do you think it would' 
be better to have a trade arrangement or organization ? A. Well, speaking as a coal 
man, I believe it is better to have seme kind of an organization though you might 
not have the rules so strongas they are.

Q. Do you approve of this organization, this section as organized under tbs 
Board of Trade? A. The only thing I disagree with is the oath.

Q. Who was it promulgated this plan of putting them all under oath? A- 
I think it was the importers, the members of the Executive, ltwasimposed I think 

by the Executive.
Q. It was done by the Executive? A. Yes.
Q. Were ycu on the Executive at that time ? A. I was.
Q. Did you oppose that ? A. No, I took no active part in it.
Q. You don’t approve of it now ? A, Not of that, although I had to take the 

obligation, every man did it.
By Mr. Bain ( Wentworthj :

Q. What is the nature of the obligation, is it not a solemn obligation or affidavit ? 
A. It is a statutory declaration.

Q. It is not absolutely an oath ? A. I took it as an oath myself.
Q. It is practically an affidavit? A. Yes; I looked on it in that light, and 1

took it in that light.
Q. You have to sign a declaration in taking it ? A. The secretary of the Ex­

ecutive had to go round to the members, to their offices to get them to sign it.
Q. Is it taken before a magistrate ? A. No, I don’t think it ; it is before a Coi»‘ 

missioner. I think he made arrangements that some one official should go round to 
the offices, I don’t know who the man was.

Q. It was declared before an official who could give it the legal statutory effect" 
A. Yes.

By Mr. Gillmor :
Q. You say that is about the only objection you have to this arrangement ? A< 

Yes ; I objected to it strongly on that.
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Q. Tou say otherwise it might be to your advantage ? A. Yea, I think speak­
ing as a coal man I do.

Q. Then if it ia desirable without the oath, why ia it not undesirable that you 
have to subscribe to the rules that constitute this combination ? A. It is not every 
one that like to be bound. They are willing to volunteer and think that their word 
ought to be sufficient. That is why I look upon it as I do.

By Mr. Bain ( Wentworth) :
Q. It appears that with some the oath would not hold them ? A. There was a 

good deal of trouble there. There ia no doubt, sir. I suppose that ia one of the 
reasons that this obligation was nut in force. It was on account that they could not 
keep the greater part of them in trim and keep them up to the rules.

By Mr. Fisher :
Q. Why is it you want to have an organization ? A. Well, before I was in the 

trade—and they discuss this matter amongst themselves—they used to cutthepricea 
to such an extent that two or three men in the trade were ruined through it, one 
toan especially, and we had been told, whether true or not, that the same men who 
broke these prices would every two or three years go over to the other side and get 
a certain amount of their indebtedness to the miners struck ofl' and start fresh. The 
honest dealer could not contend with such as that.

By the Chairman:
Q. An organization for men interested in the same business you consider a good 

Iking, that is a legitimate organization for men in the same line of business for vari- 
°ns purposes is a good thing, but do you believe in taking an oath to keep up prices 
snd being bound by a solemn obligation in that way ? A. No; I don’t believe in the 
°ath business at all.

By Mr. Fisher :
Q. You believe in keeping up prices? A. Yes, sir.

By the Chairman :
Q. Suppose a poor woman comes along and you are supposed to give her coal a 

tittle cheaper, say less than cost, how would you accomplish it, how would you do it 
Under the obligation ? A. It is an easy matter to get over that. Pat your hand in 
y°ur pocket and give it to her and let her buy it. That is the way I would do it 
before I would break the oath,

By Mr. Fisher :
Q. Is there any other object in this association except in the keeping up of 

prices and preventing cutting? A. No ; I don’t think there is.
. Q. Do you know what connection this organization has with the organization 
m the United States, that is the organization of sellers ? A. No. Of course they 
'ron’t sell to you on the other side without they understand that you are a member 

the Coal Branch.
, Q. What advantage is that to them? A, Well, I suppose it is just to protect 
“’em in the way I have just stated, that is that these parties can’t go over year after 
year and ask them to cut off a certain amount. It will protect them in that I think, 
■•■hat is the only way I can see.
, Q. Do they impose any other conditions except that your retail price shall be 
Kept up? ^ They want us to keep up the prices whatever is made, nod of course 
Jbey are aware too tijat ^e Executive Committee regulate these prices, and wo are 
°und to keep up these prices.

n,, Q. You are not bound in any other way except to keep the prices up ? Ai 
"*-bat i8 all.
. Q. They allow you to do anything else you like ? A. Yes, I do not think there 

any other rule or clause in their agreement than that, 
rpi Q* Is there an agreement between them and you? A. No; it was only verbal, 
j “ore iB no agreement. I supposed that there would have been, only they knew that 

as a member of the Executive Committee at that time, 
th " ^hat I mean is : is there any other agreement between your association and 

eira except the prices to be kept up ? A. No, sir, not that I am aware of.
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By Mr. Bain ( Wentworth) ;
Q. Does your association furnish them with a list of members in good standing 

to whom they shall only sell. That is, do they furnish the American anthracite 
coal dealers with a list of members of the association in good standing ? A. Yes.

Q. Ard the American coal men will, as a rule, only sell to these men? Is that 
a fact ? A. Yes ; that is a fact, sir.

Q. Then if you struck a man off your list the result will be that he could not ob­
tain coal from another party without their knowledge, they would refuse to sell to him 
direct ? A. Yes. If there is a breach made by any member of course our secretary 
is authorized to notify the other side. Of course we are supposed to do that.

Q. Were you formerly a member of the organization before it was made a branch 
of the Board of Trade—at whose instance was that organization started, was it 
started here or on the other side ? A. Before we became connected with the Board 
of Trade we were organized, but had no connection or had nothing to do with the 
Board of Trade.

Q. The idea was to make it a more solid organization, as a branch of the Board 
of Trade ? A. Yes ; Rogers & Go and the importers advised us to become members 
of the Board of Trade, and we agreed to do so.

Q. Have the American Anthracite Association anything to dô with that directly 
or indirectly ? A. Well, I would not like to say.

Q. You don’t know ? A. No ; I don’t know. You see, being a small dealer, of 
course there was a ring within a ring, and the small dealers were kept out of a 
great deal of information that the importers knew.

Q. It was the large shippers that handled that ? A. Yes.
By the Chairman :

Q. You have a coal section and an Executive Committee, the majority of which 
are importers ; do you know that the ring that you say is within the ring have been 
controlling matters very largely outside of your local organization of whioh you are 
all membeis, these importers ? A. I believe that it was the large dealers that had 
something to do witb the fetching of the men from the other side to start the orga­
nization. At least we believe that. Of course we had nothing to say, but we have 
always been under that impression.

By Mr. Fisher :
Q. You really know nothing about the ring within the ring you speak of of 

your own personal knowledge ? A. No ; it was of course supposition on our part.
Q. You know nothing about it ? A. Of course I was sent there by the small 

dealers to watch our interests. I represented the small dealers on the Executive 
Committee. Of course we sometimes didn’t think we were well treated—the small 
dealers—in the way of prices and one thing and another, as we had a right to.

By the Chairman :
Q. You know the importers did as they pleased ? A. They were in the ma­

jority. They 1 uled and we bad to do just as they said.
By Mr. Fisher :

Q. That does not show in any way that they had an agreement or a ring 
amongst themselves ? A. We generally thought and wo believed that they had 
meetings, because everything was cut and dried when they came there.

By the Chairman :
Q. You were satisfied that they had ? A. We believed that there was a good 

deal of that done. Things were cut and dried before we met and we were in the 
minority as there was always one of a majority against us. Now, as to the regula­
tion of the prices, we thought there was no use of our being there, because in the 
first place we did not make anything. If they raised the price we would not make 
anything because we would not get a better rate from the large dealer, and if there 
was a rise in the price the benefit would go to the large dealer.

By Mr. Bain ( Wentworth) :
Q. That applied to those who did not import for themselves? A. Yes. In the 

first place we were only allowed 75 cents and we contended that the small dealer 
had a right to a dollar.
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Q. You had a dollar at one time ? A. We had a dollar at one time. That is 
the year before last, and we thought that they had no right to reduce it.

Q. Ever since that it has been 75 cents ? A. Yes.
By the Chairman :

Q. Which causes a good deal of dissatisfaction ? A. Yes. There is no doubt 
that the smaller dealer thinks himself harshly dealt with.

Q. Bo you pay the same price that you pay to the importers taking their coal 
from the car as you do the screened coal taken from the yard ? A. Yes ; I did one 
year, and when I came to understand the thing I did not do it. I would take it from 
the yard—screened coal.

Q. Suppose you take it from the car, how much less do they allow you ? A. 
Well, I am not taking any now. They would allow me only 75 cents. That is, 
without I made a special arrangement.

Q. Just charge the same ? A. Yes. Take 75 cents off. Of course, I had a 
special arrangement there with them.

Q. This last year ? A. Yes.
Q, How came they to make a special arrangement in the face of the constitu­

tion ? A. They did it all right.
Q. You bought from Eogers at $4 95, when was that ? A. I think that is the 

latter end of November.
Q. On a bargain you had made with him ? A. Yes.
Q. That bargain expired, what did you pay him then ? A. They rose the price 

to 86.00.
Q. They raised the price a dollar and five cents? A. Raised the price a dollar 

and five cents, and I had to pay very nearly $300 more than I expected.
Q. And then you got some from Rae & Company for $5.42 ? A. Yes.
Q. About what time were these ? A. This would be, I think, about the latter 

end of November that 1 got it from Rogers. It would be the latter end of October, 
I think, that I made an arrangement with Rogers for a thousand tons, and in 
December I ran over the amount, but in January 1 thought he was continuing the 
same price, but I got a bill and found that he had put it up from 84 95 to $6.

Q. That is a dollar and five cents advance ? A. Yes ; and then I had to haul it 
from the east yard and that made $6.65.
„ Q. Wnat do you think was the cause of that ? A. I don’t know whether it waa 
interfering in election matters or not, but I suppose that had something to do with 
that. He took it out of my pocket; he made me suffer. He clapped on over $300 
that I did not expect to pay. He had not charged it before when I had overrun the 
contract, and I thought it would continue on that and when I got the bill in January 
I found that I was charged during the month at $6,

Q. In November he put it at the same price ; he did not charge more? A. In 
December I got 30 or 40 tons over the 1,000 tons, and he did not put on the extra 
amount. I got it at the same figure, but when I got my January bill I found that I 
had been charged $6 instead of 84.95.

Q. He advanced it a dollar and five cents a ton ? A. Yes; that is one case 
Where they took advantage of the small dealer.

By Mr. Bain :
Q. Do the rules of your association allow that sort of thing ? A. Well, I sup­

pose the association has been a kind of disorganized lately.
Q. There have been symptonsof breaking up again ? A. Well, I don’t know. 

There is some dissatisfaction, I suppose, it is hard to say what will come.
Q. You did not buy from the Americans in 1886 ? A. I think it was about the 

same figure, I think so.
By Mr. McKay :

Q. The selling price was the same in 1887 as it was 1886. The Canadian im­
porter would pay no more for it ? A. No; I think it was higher in 1887 than it waa 
ln *886. Yes, I think it was a little higher.
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By the Chairman ;
Q. In the early part of the season was it higher ? A. In the early part of the 

year I think it was a little higher. I think it was a little higher all the year round 
than it was the year before last. That is the best of my belief.

By Mr. Macdougall :
Q. This price, $3.84 at Buffalo, was that the long ton or the short ton ? A. 

A ton of 2,00u pounds.

C. C. Eat, sworn.
By the Chairman :

Q. What Is your residence ? A. Ottawa.
Q. What is jour occupation ? A. Coal merchant, both Toronto and Ottawa.
Q. How long have you been in the coal business in Ottawa ? A. Four years.
Q. How long in Toronto ? A. This is the first year.
Q. This is your first year in Toronto ? A. Yes.
Q. Where do you purchase your coal from ? A. The coal companies on the 

ether side.
Q. They are the same agents for Toronto as for Ottawa ? A. Yes. We always 

get our coal in bulk from one firm or one concern.
Q. What company is that ? A. The Delaware, Lackawanna and Western Rail­

way Company.
Q. They are both coal miners and coal carriers, are they ? A. I don’t know. I 

simply know we buy coal from them through their agents.
Q. Which agent do you do business with ? Q. Three or four different ones.
Q. At which place ? A. New York, Syracuse, Utica, Oswego and Buffalo.
Q. Are the prices uniform irom these diflerent agents—that is on the same day ? 

A. That depends on where you buy the coal. The prices are not the same at these 
different points, because some points are farther from the point of production than 
others.

Q. What is the point where they deliver to you—do they deliver right 
into Ottawa or do you buy it delivered at some other point? A. Sometimes we buy 
it delivered here, and sometimes we buy it at their shipping points at the lake ports.

Q. What lake ports? A. Oswego. We have bought it at Prescott. No; I 
don’t think we have taken delivery of it at Prescott either.

Q. What portions of it do you get when you get it, does it come all the way 
through by water to Ottawa ? A. No.

Q. Do you get it all in by rail ? A. We get it just as we can get it to the best 
advantage, and we get it during the seasons of the year that they can supply us with 
coal, and they may be able to supply us from one point and not from another.

Q. This last year how did you get most of your coal into Ottawa, that is this last 
season ? A. To Ottawa ?

Q. Yes ? A. The bulk of it came by rail last season.
Q. How did you get it into Toronto ? A. By water. The bulk of it by water.
Q. How many tons did you handle in Toronto during the season, have you any 

-idea ? A. I don’t know that I can tell. I am not in Toronto myself. I am here. 
My partner is in Toronto and I could not tell the quantity of coal we sold last year, 
but I suppose it would be in the neighborhood of probably 10,000 to 15,000 tons.

By Mr. Bain ( Wentworth) :
Q. Is that hard coal or all kinds of coal ? A. Hard coal I am speaking of now. 

Something over 10,000 tons I think.
By the Chairman :

Q. Are you a member of the Cartage Company of Ottawa ? A. Yes, sir.
tj. Who organized that ? A. The present members of the company.
Q. Who are they ? A. Well you have all the information have you not? You 

have the minute book.
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Mr. Bain (Wentworth).—I would hardly repeat that.
Witness.—As I understand, you have the minute hooks and you have had the 

secretary here, and not only that but you have had all the books of the company.
Q. Who are the members of the incorporated company ? A. Must I answer 

these quêtions ?
By the Chairman :

Q. How many members are there ? A. Am I obliged to answer these ques­
tions? If I am of course I am quite willing to do it.

Q. I think that this question is a proper one to answer. How many members 
are there of the incorporated company ? A. I could not tell you without seeing the 
stock list.

Q. When it was organized were you a stockholder ? A. I was not.
Q. Were you one of the organizers of the company? A. I was. I had to do 

With the organizing of the company.
Q. But your name did not appear as a stockholder ? A. A new company was 

organized.
Q. What part did you take in the organization of it then? A. I took part that 

any of the others did, I got the company formed.
Q. You were not a member of it yourself? A. Not at the time.
Q. How was that ? A. Simply because I was not.
Q. Did other men go into the company and you not going in yourself ? A. We 

left the matter in the hands of our solicitor.
By Mr. Bain ( Wentworth) ;

Q. Are you one of the active controlling members of the organization here, or 
simply a quiet partner? A. I am one of the active members.

Q. Who is the president of the company ? A. Mr. Butterworth.
Q. You have, as a secretary treasurer, Mr. Larmonth ? A. Yes.
Q. Who are the other members 'of the Board ? A. Mr. McCullough and 

lays elf.
Q. How many members are there on the Board ? A. I think there are six ?
Q. Who are they ? A. As I say, I cannot say without looking at the books. 

The stock may have been changed.
Q. The members of the Board ? A. They are all members. All the members 

Of the company are members of the Board.
Q. They are all on the Board of Directors? A. Yes. I don’t think there has 

ever been an executive committee appointed, if my memory serves me.
Q. You are on the Board ? A. I am.
Q. Surely you know the members of the Board ? A. The men may have 

changed. If a man assigned his stock he would no longer be a member of the Board. 
1 mention McCullough and myself who are the principal members of the Board.

Q. Have you had any new faces at any recent meeting ? A. I haven’t been at 
any formal meeting for a long time.

Q. You don’t require to meet very often? A. No, sir.
Q. Have you a partner in your coal business? A. Yes.
Q. What is his name? A. Cowan.
Q. Have you any partner in the business here ? A. Cowan.
Q. Is he a shareholder in this company ? A. He is.

By Mr. Bain ( Wentworth) :
Q. The firm is Cowan & Bay ? A. The firm is C. C. Ray & Company.
Q. You are an individual stockholder and he is another ? A. Yes.
Q. Is Cowan in the Ottawa firm ? A. Yes.

By Mr. Boyle :
. Q. You have fome 24 or 25 shares haven’t you? A. Beally I cannot tell you 
■how many I have got.

Q. Do you know how much Cowan and Bay have together ? A. I do not know. 
I don’t remember the amount of the shares.
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By the Chairman :
Q. You don’t seem to know much about the company ? A. Yes, I know con­

siderable. The amount of the shares 1 don’t remember. I can tell you how much 
stock I hold in the company.

Q. How much stock do you hold? A. $5,000 worth.
By Mr. Boyle :

Q. Do you remember how much the entire capital of the company is ? A. 
$15,000 is the capital of the Cartage Company.

Q. All paid up ? A. Yee.
Q. Some of these things the secretary has said and informed us thoroughly upon ? 

A. I say this, I believe it is all paid up.
Q. Was it all paid in cash, or certain assets ? A. In cash, if my memory serves

me.
By the Chairman :

Q. Did you loan the company money ? A. Yes.
Q. How much ? A. I cannot tell you. We have loaned them, or borrowed for 

the company to carry on business which has amounted to a large amount at times.
Q. Does the company borrow money on its own responsibility ? A. We endorse. 

All the members of the company endorse as security, and really, the members of the 
company supply the Cartage Company with funds to carry on their business.

Q. Did you loan them money in any other way besides endorsing their notes ? 
A. Yes.

Q. In what other way ? A. Cash.
Q. How much did you loan them ? A. I cannot tell now. At different times 

whatever we had to spare.
Q. Did any other member of the company loan cash ? A. Yes, Mr. Larmonth’s 

books will show all that.
Q. The stock of the company is $15,000? A. That is the nominal stock of the 

company for doing the cartage business. Pure and simple, that is the stock for 
doing carting.

Q. That is, the Cartage Company does all the business. They do all the coal 
business. They take your invoices—what do they do with them ? A. You have 
the invoices here.

Q. I am asking you when you purchase some coal, what do you do with your 
invoices ? A. I keep them.

Q. Do you hand them over to the Cartage Company ? A. I hand the coal over 
to the company. I have a duplicate invoice and I hand it over.

Q. Who pays the amount of the invoice ? A. I pay it—our firm pays it. The 
Cartage Company pays us.

Q. That is different from what your secretary has sworn here ? A. He has 
made a mistake.

Q. How do you do with those who are not in the incorporated company ? Ai 
They pay their own bills and the Cartage Company pay them for what coal they 
import.

Q. Thompson says he hands over the invoices and the Cartage Company pays 
it ? A. They pay the invoices he gives the Cartage Company. They pay it to him, 
they don’t pay the company he buys from.

Q. Then what ? The Cartage Company hands you back the money. They take 
your coal from the cars and deliver it in the yards and pay you for it ? A. Tney do.

Q. Do you pay the people from whom you buy ? A. I do. The Cartage 
Company don’t take the responsibility for paying for any man’s coal.

Q. They pay it to you ? A. And the other parties they buy from.
Q. You hand the coal over to them and they pay you? A. Yes.
Q. Do the other members of the organization do the same ? A. Yes ; the same

way.
Q. You have an incorporated company. You are a member of the board and 

you don’t know the members of the board ? A. All the stockholders are members 
of the board.
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Q. By virtue of the charter? A. I think so,
Q. “ Meeting of the directors of the Coal Cartage Company of Ottawa (limited) 

held in the secretary’s office in the office of the company. President D. Murphy, 
in the chair, C. C. Bay, G. W. McCullough, J. G. Butterworth, directors who is the 
chairman now ? A. The president.

Q. Who is the president now ? A. Mr. Butterworth.
Q. Did he succeed Mr. Murphy ? A. He did.
Q. Is Mr. Murphy a member of the board ? A. He is not. He is not a member 

of the company.
Q. Or in anyway connected with it ? A. No.

By Mr. Boyle:
Q. At the time of the formation of this company, were your firm the owners of 

certain personal property ? A. Yes; for carrying on business we were.
Q. Horses, carts and other appliances for delivering coal ? A. Yes.
Q. Were these sold to this Coal Cartage Company ? A. They were.
Q. What means were arrived at to ascertain their value ? A. They were 

appraised.
Q. Were other shareholders owners of similar property? A. They were.
Q. They were appraised also ? A. They were.
Q. Was there any dispute or disagreement in regard to the settlement of these 

things. A. There was.
Q. It was a happy arrangement amongst the members of the company that all 

this should be taken in on the valuation ? A. I don’t think it was a happy arrange­
ment. Some of them thought they didn’t get what their stock was worth.

Q. All pretty well satisfied ? A. They had to be. They had the privilege of 
putting it in or selling to the Cartage Company or somebody else. It was just a 
matter of agreement the same as any other purchase.

Q. Was it necessary for the members of the company to advance a certain 
amount in cash over and above these assets to make up the 815,000 ? A. Well, if 
my memory serves me right, in the first place the money was paid in, in cash. The 
cash was paid in and the company bought all these things. Whether there was a 
surplus or not, I don’t know, after buying what stock they had to buy.

Q. The charter members of the company are Denis Murphy, Joseph Henry 
Salmon, John Humphrey Shaw, William James Mackenzie, James Black and James 
Laing Shaw, Are any of these gentlemen members of the company now? A. 
None of them.

By the Chairman :
Q. None of these men ? A. No, sir.
Q. They hold no stock or interest at all in the matter ? A. They did.

By Mr. Boyle:
Q. Did they ever pay in anything, any of these men ? A. Well, they mu st 

have, this money was paid in.
Q. Can you tell how the stock was disposed of or transferred to the present 

shareholders of the company ? A. It was transferred in the legal way I suppose, 
in the presence of the secretary and the solicitor of the company.

By the Chairman :
Q. Do you know that that stock was paid in? A. It was all paid and every­

thing straight.
Q. By whom? A. By the different parties interested.
Q. Those are the names as follows :—Denis Murphy, of Ottawa, forwarder; 

Joseph Henry Salmon, of the same place, accountant ; John Humphrey shaw, of the 
same place, merchant ; William James Mackenzie, of the village of Buckingham, 
merchant ; James Black, of the village of Thurso, merchant ; James Laing Shaw, of 
the village of Shawville, farmer. Had any of these men been in the coal business 
heretofore ? A. I don’t know that they had. .

Q. As a matter of fact the purpose of forming this company was to place it in 
other people’s hands ? A. After the charter had been granted ?
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Q. Yes? A. I think that was it.
Q. These names were made use of for that purpose ? A. I think they were.
Q. When did you step in after that ? A. Soon after the company was formed .
Q. I don’t see your name amongst the list of stockholders, are you a stock­

holder ? A. I am.
Q. How is it your name does not appear in the stock-book ? A. The stock-book 

of the company, the list of shareholders?
Q. Yes ? A. I don’t think since the original stockholders, I don’t think there 

has been any list.
Q. How do you come to be a stockholder? A. Because I bought the stock and 

paid for it.
Q. Who did you buy it from ? A. From the original stockholders.

By Mr. Bain ( Wentworth) :
Q. This is really not the list of the present stockholders of that company? A. No.

By the Chairman :
Q. Who did you buy it from ? A. From the stockholders.
Q. How many shares were there ? A. I don’t remember the number of shares! 

Our firm had $5,00J worth of stock.
Q. Who did you buy your shares from ? A. From the original stockholders.
Q. Who were the individuals ? A. I cannot tell you that.

By Mr. Boyle :
Q. Have you a certificate of your stock ? A. I haven’t.

By the Chairman :
Q. No transfer made ? What did you give for your stock ? A. $5,000.
Q. Who to? A. To the original stockholders; it was paid in to Mr. Larmonth, 

the treasurer.
Q. I am referring to the individuals ; here are their names that they had paid 

10 per cent. Did you pay these men back that 10 per cent., or were they just put 
up as stool pigeons ? A. I don’t remember ; I don’t understand what you mean by 
stool pigeons.

Q. Did you buy your stock from these men ? A. I don’t know what individual 
I bought my stock from.

Q. You are on your oath now. A. I do not need to be reminded of that.
Q. I think perhaps you do. This is a serious matter, because this is the whole 

of the stock. You say you got some stock, but you don’t know who you got it from ? 
A. Do you want me to violate my oath and say I bought my stock from some indi­
vidual there, hnd I cannot tell you which individual transferred his stock to me ?

Q, Who did you negotiate with for it ? A. I tell you the formation of this 
company was got up by the coal dealers here, by the present stockholders, and it was 
done through our solicitor. When it was formed the stock was transferred to the 
present owners. I don’t know which individual transferred his stock to me.

Q. What was the object of putting these men up instead of the organizers ? It 
is usual for an organization like this to put their names down. What was the object 
in putting these men down ? A. I cannot tell you.

Q. You are one of the organizers, you say ? A. I was.
Q. What was the object in putting other men’s names besides your own, that is, 

instead of yonr own ? A. We were advised to do it, or I think, at least, our solicitor 
must have advised it.

Q. Do you know what it was for ? A. I don’t know of any special reason.
Q. It was done though ; did you ask the consent of these men to subscribe ? A. 

We must have.
Q. Who furnished the money to pay their 10 per cent. ? A. I cannot tell you

that.
Q. You are one of the organizers ? A. I think our firm furnished one-third of 

it, I think so.
Q. Have you any transfer of one-third of the stock from these men to your 

firm ? A, Well, I don’t think so, unless there is a transfer in the Cartage Com-
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pany’s books, which you have, or have had. I could not tell you which individual 
transferred his stock to me, or to my partner either.

Q. This money was paid in by you. This money that appears opposite these 
men’s names was paid in by you ? A. The company was organized by the present 
stockholders, Mr. Butter worth, Mr. McCullough and myself, and whether they fur­
nished the money that was originally paid in there or not, 1 cannot tell from, 
memory. The books of the company will show that.

By Mr. Boyle :
Q. These are forms of the endorsations when money was borrowed, and when 

the individual became liable ? A. Yes.
Q. Wasn’t the credit of the company sufficient for that, with that capital of 

$15,0u0 ? A. We never asked it.
Q. Is the capital of $15,000 on hand at present, anywhere now ? A. Yes.
Q. In what institution, how is it held ? A. It is held by the company.
Q. In no other way than just in the form of carts and other appliances. Is there 

no cash ? There is in the hands of the treasurer in the bank.
Q. You are not able to say how much ? A. I don’t think there is very much.

By the Chairman:
Q. There are some minutes here that I will read to refresh Mr. Ray’s memory. 

The following resolutions were passed at a meeting held 14th July, 1886 :—
“ Mr. J. L. Shaw presented his resignation as director of the company. W. T. 

McKenzie moved, seconded by J. H. Salmon, that his resignation be accepted, and 
that J. G. Butterworth be elected one of the directors of the company.—Carried.

“ Mr. W. J. McKenzie presented his resignation as director of the company, 
when it was moved by J. G. Butterworth, seconded by J. H. Salmon, that his re- 
signation be accepted, and that G, W. McCullough be elected one of the directors of 
the company.—Carried.

“ Mr. J. H. Salmon presented his resignation as director of the company, when 
it was moved by J. G. Butterworth, seconded by G. W. McCullough, that his resigna­
tion be accepted, and that C. C. Ray be elected one of the directors of the company. 
—Carried.’ ’

“ At a meeting held on the 16th July, 1886, Mr. Denis Murphy tendered his re­
signation as president of the company. Mr. C. C. Ray, seconded by G. W. McCul­
lough, moved the following resolution which was adopted :—Resolved, that the 
resignation of Mr. D. Murphy be accepted and that J. G. Butterworth be elected 
president of the company and C. C. Ray vice-president.

By the Chairman :
Q. Has your company to your knowledge tried to prevent any person from de­

livering coal in the city of Ottawa ? A. No.
Q. Tried to prevent them purchasing coal to be delivered in the city of Ottawa ?

No, sir.
Q. This Cartage Company is very ingeniously managed. Who was it that made 

°*it the scheme or plan of it, you ? A. I do not know that I can answer that.
Q. Who was it that organized the plan by which operations were conducted ?

It was left in the hands of our solicitor to obtain the charter and put it in legal 
shape.
. Q. The charter simply incorporated the company under the Ontario Act, which 
18 easily obtained, but there is a skilful arrangement of the business. Where did you. 
get that scheme or plan by which you carried on your business as a Cartage Lom- 
P®ny. Did you go over to the States and find out what plans they were working

ere ? A. No, sir, it was all originated here.
„ Q- What is the arrangement by which your company work ; what is the busi- 
®0ss arrangement by which you carry on your business ; what business do you do r 

• Coal cartage business. „ . „ , e ..
n Q. Tell us a little more : specifically ; for whom? A. For ourselves, for the 
Urtage Company.
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Q. Other individuals and firms? A. I cannot say that we do business for other 
firms.

Q. For instance, Mr. Thompson who was here said you did for him ? A. We 
buy his coal and fill his orders.

Q. Buy his coal for how much ? A. What it costs him. He pays the current 
prices it is delivered at.

Q. How does he pay you ? A. Monthly.
Q. What does he pay you ? A. What price ? The price he sells it for.
Q. Not the price that he buys it for. He buys it at a certain price, then what 

does he do ? A. Sells it to the Cartage Company.
Q. For how much ? A. What he pays for it.
Q. If he buys it for $6 ? A. He sells it to the Cartage Company for 86.
Q. How does he sell it again, if he sells it to customers, how does he sell it to 

the Cartage Company ? A. The Cartage Company fills the orders. He sells to the 
Cartage Company all the coal he imports, and the Cartage Company fills the orders 
at retail prices.

By Mr. Boyle :
Q. Does he get a commission ? A. No commission wh atever, in the way of a 

commission. He gets a percentage of the profits of the Cartage Company as agreed 
on.

By Mr. McKay :
Q. The Cartage Company is the medium through which the profits are dis­

tributed ? A. We never had but one arrangement with Mr. Thompson and that was 
made last spring or summer.

Q. What proportion of the profits did you give him? A. I do not know, speak­
ing from memory. He told you the other day and I think he was correct. I have 
not looked to see, and I do not know where the agreement is that was made with 
Mr. Thompson.

Q. Did you pass a resolution at your Board ? A. No. I think there was some 
formal agreement signed.

Q. How could you do anything without a resolution of the Board? A. Ido 
not know. It may be there, 1 have not looked to see.

Q. When was it he made the arrangement ? A. Last summer or early in the 
spring.

Q. You held a meeting on the 9th of May and adjourned till the 5th of July, 
but had another to arrange this bargain with Mr. Thompson. You do not put all 
your business on the minutes ? A. I do not know.

Q. There is nothing here ? A. I think it was an agreement signed between the 
officers of the Cartage Company, the same as any firm would make a bargain with 
another firm.

Q. Does not everything have to be done as an incorporated company, by 
minutes ? A. It is possible there should have been, but there was not, if it is not 
there.

By Mr. Boyle :
Q. You have some memory probably of the arrangement you made with Mn 

Thompson and Mr. Easton ? A. We have no arrangement with Mr. Easton.
Q. Is there any arrangement with any other ? A. We fill orders for Mr. 

Thompson, and Mr. Clemow and Mr. Brown.
Q. Their profits depend in some measure upon the quantity of coal they take 

orders for ? A. The arrangement was made in the beginning of the year what pro­
portion of the profits they were to have.

Q. What is your recollection of that agreement? A. I cannot tell. Should I 
be obliged to tell the amount ? I do not know from memory.

By the Chairman :
Q. Tell us what you do know. Your minutes are silent and we must have infor­

mation from some source ? A. I cannot give you accurately. I do not know the 
amount I will find out, There is a percentage.
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Q. What is your own percentage ? A. According to what stock I hold in the 
company. We get a dividend on the stock we hold. That is the only profit I get 
out of it.

Q. Do you pay a percentage to Senator Clemow, Mr. Thompson and Mr. Brown 
somewhere in accordance with the quantity they dispose of for you ? A. It was an 
amount agreed on at the beginning of the year ; a proportion of the profits.

Q They are not stockholders ? No.
Q. You hold one-third of the stock? A. Yes.
Q. You say you get in proportion to the stock and get one-third of the profits? 

A. Yes.
Q. Where does Mr. Thompson’s profits come in ? A. He gets a share before­

hand of the profits he is to get.
Q. What is it? A. He said here, it was one-eighth, and I think it is correct. 
Q. But the shareholders get all ; how does he get any? A. They do not get 

any until he is paid.
By Mr. Boyle:

That is the one-third you get is after all these others are paid ? A. Yes. 
What is left is divided into three parts, and you get one ? A. Yes.
By the Chairman :
Last year the profits were $33,000 ? A. Yes, in that neighborhood.
What was done with that $33,000 ; divided among three shareholders ? A. 

1 think the books will show.
Q. What was the arrangement with Mr. Thompson last year ?

Mr. Larmonth was here.

Q.
</.

Q.
Q-

you.
A. He has told

Q. Yes ; but he said there were things he could not tell us. Now members of 
the company come and they cannot. The profits were $33,483.23, and a dividend 
^&s declared for the whole profits? A. As my memory serves mo, last year 
Senator Clemow was to have the average profit on a certain number of tons. I 
think it was arrived at in that way.

Q. How much did he receive in that way ? A. I cannct remember.
Q. Have you any idea ? A. I have an idea it might be about $3,000 or $4,000, 

hut I am not positive.
Q. Where would you get this information if your books did not show it and 

your memory cannot ? A. The secretary's books must show it.
Q. What did your firm get? A. I suppose we got one-third of that.
Q- After Mr. Clemow was paid ? A. According to the reading of that resolu- 

10n 1 should think it would. 1 should say that was after Senator Clemow was 
8®ttled with.
. Q- This was the amount divided between you three shareholders ? A. Yes 
lr°m the minutes of the books, I should think it would.
n Q. What did your firm receive then? A. Somewhere about $11,000 from the 
Cartage Company.

By Mr. Boyle :
Q. Is your share of the profits affected by what business you turn into the 

company? A. We turn in all our business.
Q. If Mr. Butter worth turns in more business than you do, does he get any 

ore profits ? A. No; he only gets his share on the stock.
* Then contingencies do not affect the dividends that you individually derive ?

• The dividend is on the amount of stock we hold in the company.
By Mr. Bain ( Wentworth) :

a vl- Your association interferes with no other individual purchasing from the 
American association ? A. No.

By the Chairman ;
ot, “• T)o you make a bargain with your company asking them not to sell to any 
}, er Per8°n in Ottawa ? A. Ottawa is an open market. Coal can be brought in 
We > r°m the lakes by water and it can be brought in here from tidewater, New York, 

bring in a large proportion of the coal that is consumed inOtttawa by that way p 
3—15
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by the canals and Lake Champlain. It used to come in all that way. The bulk 
probably comes by rail now, not only coal dealers but individual coal consumers 
bring their coal that way.

Q. Oswego is as near the coal mines as New York? A. Yes; but there is a 
good object in bringing the coal that way. You can sometimes buy better at tide­
water then at the lake ports.

Q. The profits last year were 833,000. That was divided among you three, Itn 
Butterworth’s firm, your own and Mr. McCullough’s, giving you each about one-third 
of that amount ? A. Yes, I think so.

Q. The only profits paid outside of that were to Mr. Clemow ? A. Yes, I think 
that was all.

Q. About how much did he receive as profits ? A, I do not remember, but I 
think it was in the neighborhood of $3,000 or $4,000.

Q. What service did you render for that $11,000. Just held the $5,000 stock? 
A. That is not all. We had a coal business and kept two offices open.

Q. Whereabouts? A. In Ottawa.
Q. What parts ? A. Elgin Street and Sparks Street, and sold coal in both offices 

and had office expenses, book-keepers, canvassers and bad debts to collect out of that.
Q. Had you any other business besides that? A. Yes, I am the agent ot the 

Canadian Express Company.
Q. And transact the coal business in the same place ? A. Yes.
Q. So that the office expenses are divided between the two ?
Q. The expenses of the office are divided ? A. Yes. But help in the office in 

the coal department has nothing to do with the express. It is a separate department 
and I pay different men. We have two men who do nothing bat look after coal be­
sides myself, in the Elgin Street office.

Q. Your office is on Elgin Street you say ? A. Yes.
Q. The capital stock is $15,000 and the profits were $33,000? A. That is the 

nominal capital of the company but it is not probably one-fourth of the capital which 
is required to be furnished ; which we have to furnish to carry on the business.

Q. I see they borrow large sums from Mr. Bay, Mr. Butterworth and Mr. 
McCullough. I see they are paid large interest? A. Yes, but they may borrow 
more from one than the other.

Q. When the stockholders lean money to the company they get paid for it ? 
A. Yes.

By Mr. Boyle:
Q, Is it fair to deduct from that $33,000 anything you have to pay in running 

the business, from your private business ? A. Yes.
Q. Have you any idea to what these expenses would amount, among the three 

of you? A. I have not an accurate idea, our Elgin Street office of the coal department, 
the expenses there of salaries putting in a salary for myself--------

Q. That would hardly do. Where is this business of the Cartage Company car­
ried on ? A. Elgin Street, corner of Queen. It is a separate office altogether.

Q. What is the expense of running your proportion of the coal business ? A. I 
cannot give you an accurate account without looking at the books, but it would 
amount to several thousand dollars.

Q. $2,000 or $3,000 ? A. More.
Q. You pay two men exclusively engaged in coal ? A. Yes, in our own office. 

In the other we are under the expense of rent.
Q. What salaries do you pay your two men ? A. I think $3,000 to $4,000 ; or 

$4,000 to $5,000 would be the expenses.
By the Chairman :

Q. What salaries do you pay ? A. $950 down. One, $950, and the other, $500, 
I think, and there is another man I do not remember what he is getting.

Q. About how much ? A. It is under $500. Then we have taxes.
Q. You would have to provide an office to do your express business ? A. 1 

would not; the Express Company pay for that. We pay $700 rent for the other 
office.
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Q. Is that exclusively for coal ? A. No; a portion of that is rented off.
By Mr. Boyle :

Q. The expenses would not exceed $1,000 ? A. I think they would exceed 
$4,000. Then you want to add bad debts and capital required in the business. Coal 
is not sold here for cash. I suppose $50,000 on an average would not cover the out­
lay in the different offices during the year for coa'i sold on credit.

By Mr Bain ( Wentworth) :
Q. Is this statement of $33,400 of profits, a book keeper’s entry, or was the 

money paid over ? A. The money was paid over.
Q. Then you collected enough to pay the Cartage Company’s expenses and left 

enough to pay this over to you ? A. Yes ; wo took $11,000 of the apparent profits 
from which you have to deduct all our expenses and bad debts.

Q. As a matter of fact, when the year’s business is wound up, you have collected 
enough and handed over to the Cartage Company enough to leave this balance ? 
A. The Cartage Company collected from us enough to pay us. Out of that profit 
we have to collect from our customers.

Q. I understood you to say you never interfered with other parties who wished 
to purchase authracite coal ? A. We do not interfere.

Q. Then if a man can show that he can pay for his coal he can buy at any 
time ? A. He can.

Q. There is no list that you supply to the American producers ? A. No; there 
is nothing of the kind.

By the Chairman :
Q. Do you know of any effort to prevent George Harris from buying coal from 

the Americans ? A. I do not.
Q, Or any objection made by them to selling him coal ? A. I cannot say that 

I know of any objection.
Q. Do you know of any correspondence or verbal statements about it ? A. I do not.
Q. You have no knowledge about it ? A. The party that George Harris buys 

his coal from I never bought any coal from. If I wanted to buy coal from these 
parties they might sell, but I have never bought from them.

By Mr. Bain ( Wentworth) :
Q. If your association had brought any influence to bear on the American coal 

companies to prevent anybody getting coal would you know ? A. I think I would ; 
I know I did object last year. When I say object, I mean that Mr. Easton had coal 
here when I could not get it. His coal was lying on the cars here and when they 
investigated it, the coal had been on the cars for 30 days and over. When I said 
Mr. Easton I should have said Mr. Swift. Until we made a complaint we did not get 
coal nor could not got it fast enough. It is not an uncommon thing to be unable to 
got coal fast enough.

Q. Then the representations might have been made under these circumstances, 
•Mr. Easton was being favored ? A. I complained bitterly ; not that Mr. Swift was 
treated too well, but that I was not treated well enough.
,r Q. How did that have the effect tif preventing him from getting his coal ? A. 
they investigated it and found that the coal had been lying here for a long time 
aod he had not taken it out.

By Mr. Guillet :
Q. Is not the Montreal Coal Dealers’ Association in connection with your 

association ? A. No, sir ; our business is all done here.
By the Chairman :

. Q. Which is the more scientific place for doing business, here or in Toronto ?
. Sere, I think. There have been statements made that men who were not in the

in Toronto could not import coal. I would like to say wo never found any 
Omculty in getting all the coal we wanted, whether in the combination or not.

By the Chairman :
Q. Were you doing business outside of the coal section ? A. We were not 

-8. cd to join it, but we were sure we could get all the coal we wanted without 
Joining

*-16i
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Q. You did join? A. Yes.
Q. When ? A. When we started business.
Q. Then you did not go on without being a member? A. No; I had good 

reasons to believe that we tould get all the coal we wanted in Toronto and we were 
not asked by the American Association (it there is one) ary question. I suppose 
there may be such a one. We were not asked by them to join the Toronto Associa­
tion or by anyone else.

By Mr. Bain ( Wentworth) :
Q. Still you found it in your interest to join ? A. It is in the interest of any 

dealer to belong.
Q. Have the parties you purchased from dictated to you the prices you should 

sell at in Toronto ? A. No, not in any way. In fact I was told by a gentleman I 
supposed to be a member of the association, that they insisted on the Toronto 
dealers having some organization, or in other words getting better prices for coal, 
or pay them for the coal on the spot; or I think paycash before they got any 
more. I think the representatives of the coal dealers selling coal in Toronto went 
there and called a meeting of the dealers.

Q. You are only speaking of what you heard ? A. That is all.
Committee adjourned.

House of Commons, Ottawa, 6th April, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the chair.
Alexander B. Hargraft, of Cobourg, grain and coal dealer, sworn.

By the Chairman ;
Q. What we want particularly to know, Mr. Hargraft, is how you do your coal 

business in Cobourg ? A. Whether we have any combination ?
Q. Yes. Have you any combination in the business there ? A. No.
Q. You do your coal business, as your grain business, with perfect freedom ?

A. Yes.
Q. Where do you buy your coal ? A. At Oswego. That is the anthracite coal. 
Q. How many dealers are there in Cobourg ? A. Four.
Q. Are they all importers? A, Yes.
Q. You get your coal from Oswego ? A. Yes, we do. Some of the other dealer» 

get it from Charlotte, Fairhaven and different points.
Q. I suppose that means that you get it by boat, that is daring the season ? A. 

All the anthracite coal by boat. I have never got any by rail.
Q What were the prices you paid last year ? A. We bought our coal early in 

the season, and we paid different prices for different sizes of coal.
Q. This statement which you have given me is a statement of the May and 

June business ? (Exhibit 36—C and D.) A. That is altogether. We got all our 
coal by the first of July. That is all that we purchased last year with the exception, 
of one cargo from another firm.

Q. 2,165 tons? A. Yes.
By Mr Quillet :

Q. And you purchased it all before the 1st of July? A. Yes.
By the Chairman :

Q. From whom ? A. The Delaware, Lackawanna and Western.
By Mr. Fisher :

Q. Was it delivered before the 1st of July? A. Yes.
By Mr. Quillet ;

Q. And you had no difficulty? A. Later on, I think there was trouble,.
By the Chairman :

Q. At Oswego or at Cobourg? A. Yes, in the vessel at Oswego.
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Q. These are the gross tons. Can yon give ns the net tons? A. Yes, there are 
only two prices after all.

By Mr. Gxnllet :
Q. What is the price ? A. $1.25 and $3.90.

By Mr. Fisher :
Q. What was the freight from Oswego to Crbourg? A. We got our freight 

very cheap, 25 cents, but the freight advanced afterwards. We made a contract with 
some vessel owners to bring our coal at that price. Others had to pay more.

Q. But your price was 25 cents? A. Yes.
* By Mr. McDougall (Pictou) :

Q. And what is the insurance ? A. The insurance does not amount to very 
much. There are only four or five dealers in Cobourg. It does not amount to much 
over one cent per ton.

By Mr. Boyle:
Q. How much is the cargo ? A. From 200 to 2 j0 tons.
Q. About 2 cents a ton then ? A. Yes, about 2 cents a ton. That would cover 

the insurance.
Q. You have no wharfage dues to pay ? A. Yes, 25 cents a ton wharfage dues.
Q. Is that for the net ton or for the gross ton ? A. That is the net ton.

By Mr. Fisher:
Q. But the freight is on the net ton? A. No, the freight is on the gross ton too.

By Mr. Guillet :
Q. There is a rebate, is there not? A. Yes, there is a rebate.
Q. A rebate of 25 cents ? A. You see they give us the invoices first, and they 

give us 25 cents rebate on the whole thing.
Q. On the whole, what is the meaning of that ? A. That is a rebate to their 

Regular customers. I think all coal dealers in Canada get that rebate.
Q. We have not heard of 'hat before? A. That is on the gross ton. Here is a 

mrcular that gives the net price. $4 per gross ton would be $3.57 per net ton.
By the Chairman ;

Q. $3.57 and $3.26 is the price per net ton that you paid for your coal ? A. Yes.
Q. And the wharfage, insurance and freight would be 52 cents per net ton ?

Yes. It is delivered on the wharf, and we have to pay 15 cents a ton for 
Unloading.

Q. And then have you to cart it to the yard? A. Our yard is handy, and 
it on ly costs us 5 cents a ton.

. The Chairman—In all the prices that we have had quoted to us by all the 
Witnesses we have examined there has been nothing said about 25 cents a ton rebate.

By Mr. Fisher ;
Do you know that that is given J A. I have been given to understand that

Q- Is it given to you always ? A. No, not every year.
Q. But it was given this year? A. Yes ; some years we get a rebate and other 

Tears none at all.
By Mr. Guillet :

Q* The larger dealers give a larger rebate ? A. I do not know.
Q. But it has been the case has it not ? A. Some years. They use to have a 

ea e of prices, 25 a ton discount for certain quantities, and over that 5 or 10 cents a 
en more, but they stopped that 2 or 3 years ago, and since that they have not made 
y larger discount.

By the Chairman :
n1. I see here a letter from a firm which says : “ Our prices to-day are $4.75 per 

sross ton F.O.B. for grate and egg, and $5.00 for stove and chestnut, with 25 cents 
wf, 0n °ff to regular customers. These prices are subject to change at any time 
that °Ut n°tice ?” (Exhibit 3ti6-) A' That 8hows that itis a general thing to give 

cents to their regular customers.
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By Mr. Guillet :
Q. Have you had any dictation of any kind from the American coal dealers 

with regard to the price you sell at? A. No; they have never dictated to usât all-
Q. They have never written to you about it as to prices ? A. No, we have al­

ways been at liberty to sell our coal as cheap as we like.
By Mr. Wood (Westmoreland) :

Q. Do you buy direct from the miners ? A. We buy from the agent of the 
miner at Oswego.

Q. Do you know what position he occupies ? Does ho sell on commission or is 
he paid a yearly salary ? A. Well, we really do not buy from him. The company 
send a man through from whom we buy, and then we have to get our coal from this
man.

By Mr. Fisher :
Q. It is from their traveller that you buy ? A. Yes.
Q. They send a man who hands his orders over to their agent at Oswego who 

honors them? A. Yes.
By Mr. Wood ( Westmoreland) :

Q. Do you know what position this agent occupies? A. I think he gets a com­
mission. on the coal he handles.. I do not think he is paid a salary but I have no 
way of knowing.

Q. You say it costs you 5 cents per ton for cartage ? A. Yes. Of course none 
of the other dealers in the town get it carted as cheaply as they have to draw further.

By Mr. Fisher :
Q. You and the other dealers in Cobourg have had no other arrangements 

among yourselves as to the price at which you shall sell ? A. We are not bound in 
any way. When we settle the price we notify each other, but we do not bind our­
selves in any way. For instance, if we were tendering for any large amount, we 
are at perfect liberty to lender as low as we like.

Q. In ordinary sales to ordinary customers, for instance house coal, do you vary 
your prices. Do you find that sometimes one sells cheaper than the other ? A. We 
generally get such a small profit that wo have not got much room for catting.

Q That comes up to the point at which you sold coal during the last season, 
the rates in the fall and then again in the winter. Would you give us your rates in 
October or November and then again in January? A Wo sold at $5.25 for all 
sizes.

Q. You buy at different prices and sell at the same price ? A. Yes; we use so 
little of the larger sizes that is hardly worth while considering. The bulk of our 
coal costs the dearer price.

Q Then, at what price in October last did you sell that? A. $5.25 delivered in 
people’s yards, and $5 anywhere else.

Q. What does it cost to deliver it ? A.'25 cents.
By the Chairman :

Q. Your selling price is $5.25 delivered ? A. Yes, and $5 incur yard.
By Mr. Fisher :

Q. The cost was really $4.54 and 25 cents for delivery. You say you got $5 in 
the yard ? A. Yes. For instance we screen all our coal which amounts to about 10 
cents a ton. Then, there was the duty which we paid on the first cargo we got in 
last spring, and the freight was 25 cents and the wharfage 25 cents.

Q. What is the whartage in Toronto ? A. 5 cents.
Q. And 25 cents in Cobourg ? A. Yes. The Government do not own it ; the 

town gets that. Then unloading costs 15 cents. Now this item is approximate ; we 
count 15 cents for labor and carting to the yard, but I do not know exactly what it 
does cost.

By Mr. Guillet :
Q. That does not include screening? A. No. This screening amounts to 

about 10 cents and then the delivery is 25 cents, that is to places within a certain 
distance. That makes a total of $1.15.
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By the Chairman :
Q. Ton have a margin of profit and if you were doing a pretty large business, 

for instance in a large city like Toronto, would you not consider that as a pretty 
good profit for you? A. I do not know, if a man had no other business.

Q. That would leave a profit of 53 cents clear of all expenses ? A. Of course 
we raised the prices. That was our price up to the first of November and on the 
first of November we raised it to $5.50 I think. We were selling in the winter at 
$6.

Q. Comparing this with Toronto the only apparent difference is that the wharf­
age in Toronto is 5 cents and at Cobourg 25 cents? A. Yes.

By Mr. Fisher :
Q. And the cartage in Toronto costs less than in Cobourg ? A. I think it costs 

40 cents in Toronto. They have a longer distance.
By Mr. Wood ( Westmoreland) :

Q, You sell all kinds of coal at the same price ? A. Yes.
By Mr. Fisher :

Q. At what price did the coal rise to during the winter? Ai $6 was the highest. 
By the Chairman :

Q. You were selling it before the 1st November at $5.25 and you had after all 
expenses were paid a profit of how much ? A. Somewhere about 53 cents, that is 
the stove coal, and then we got 78 cents on some of the coal.

By Mr. Fisher:
Q. Out of that you pay your office expenses and the rental ? A. We own the 

property.
Q. Is there any charge there for office expenses? A. Yes.
(j. Up to the 1st November the price was $5.25 ? A. I think that was the 

price. I do not remember but we put it up on the 1st November to either $5.50 or *5.75. V
By Mr. Bain ( Wentworth) :

Q. What was the prices at the mine ? A. That went up to $5 on the 1st 
November. (Exhibit 3ti6.)

By the Chairman :
Q. That is the gross ton ? A. Yes.
Q. At any rate you had your coal all in ? A. Yes.
Q. Then you raised the prices on the 1st of November ? A. Yes, either to $5.50 

or $5.75.
Q. And then after that ? A. On the 1st January we put it at $6 and it has 

been that ever since.
By Mr. Fisher :

, Q. What amount of coal did you sell last year? A. About 2,500 tons. We 
have some coal on our hands. There was one cargo that does not appear on that 
Rtatement that wo bought fïom another firm.

By the Chairman :
K Q What amount of coal do you estimate was consumed in Cobourg ? A. About 
6.<>00 tons.
j, Q- And then you are quite satisfied with those profits, selling at $5.25, $5.50 and 

‘ A. If we had no other business except the coal business I do not know that 
°8e profits would pay us.

,, Q. But in a large city selling 10 times as much you would be quite satisfied with 
0 profits, you think you could make a living with them ? A. Yes.

By Mr. Bain ( Wentworth) : .
* O- Did you buy at the mines at the subsequent prices, when they were raised ( 

Of course we would have to raise the prices to the amount we would have to pay. 
By Mr. Fisher :
The rise at the mine would be equal to your rise? A. Yes.

<• So that your profits would be about 53 cents right along r A. Yes.
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By Mr. Bain ( Wentworth) :
Q. You kept your prices according to the figures on the American side ? A. Yes.

By Mr. Boyle :
Q. Do you lose much by bad debts ? A. No, we are supposed to do a cash 

business.
Q. As a matter of fact do you lose anything ? A. Wo have.

By Mr. Gu llet :
Q. You lost that 50 per cent, duty ? A. Yes. We applied to have it returned 

but were not successful. The others, however, did not get any the start of us, not one.
By Mr Fisher :

Q. Are you aware of any combination on the other side of the line which 
regulates the prices at which you can buy the coal ? A. There use to be, but I un­
derstand that iu the last few years there is not. They say there is none now.

Q. Have you ever tried to get any coal from anybody else than the Lackawanna 
Company ? A. Yes; but we could not get as good coal. Our coal is the Scranton 
coal, which is the very best.

By the Chairman :
Q. You think there is no combination among the American producers ? A. They 

say there is not.
Q. Have you any further evidence beyond their anxiety to sell ? A. I know 

we could have got another 25 cents rebate from another company, but it was not as 
good coal.

By Mr. Fisher :
Q. These companies send around their men, their travellers? A. Yes.
Q. And they come to you and try to sell? A. Yes, sir. I believe there is a 

combination in connection with the city of Toronto. I mean with men on the 
other side of the line. I have heard that they compel the dealers to sell at a certain 
price, but that is all hearsay.

Q. In your buying from the other side of the line have you heard anything of 
a combination to keep the coal at a certain price? A. They claim there is no com­
bination.

Q. Fou have never found the same price ? A. No.
By Mr. Guillet :

Q. The coal offered you seemed to be as good ? A. Yes.
By Mr. Fisher :

Q. What company was that? A. I cannot tell you the name of it.
Q. You remember this man coming to you and wanting to sell? A. Yes; but 

there are so many of them come around.
By the Chairman :

Q. Regular agents come round to sell to you ? A. Yes.
Q. There is then some interest in each one selling his coal ? A. They always 

seem anxious I know.
Q. How many companies have you bought from—always from this one ? A. 

We have bought from others, but we generally go back to this coal company as their 
coal suits our customers best. About four years ago we bought from another com­
pany, but in my twelve years’ experience that is the only year we bought altogether 
away from this company.

Q. Do you know how many companies there are in the United States ? A. 1 
do not. There are only two in Oswego ; that is, standard companies.

By Air. Guillet :
Q. The dealers in this first quality of coal, do they offer different terms of pay­

ment ? A. No ; their terms are the same. The terms are usually 30 days cash from 
the date of shipment. The one we deal with if we buy on the first of this month W» 
have until the 15th of the next month to pay for it.

By Mr. Fish°r :
Q. Practically you find that all these first-class companies have the same prices ? 

A. Yes.
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By the Chairman :
Q. You are in the grain business ? A. Yes.
Q. Do you buy barley? A. Yes.
Q. Do you know of any combination to regulate the price of barley ? A. I da 

not think there is.
Q. Are you buying for yourself? A. Yes.
Q. Where do you sell ? A. All over. As far west as St. Louis and south as 

Baltimore.
Q. About what quantity of barley do you handle ? A. From 100,000 to 150,000 

bushels according to the crop. We have bought this year about 130,000 bushels.
Q. Are there others in the business in Cobourg ? A. Yes, two more, but we 

buy more than half. This year there may have been from 220,000 to 230,OUO 
bushels bought there.

Q. You could get plenty of vessels for your coal ? A. We never have any 
trouble. There are vessels owned iu the town. It is the dull season of the year.

House of Commons, Ottawa, 10th April, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the chair.
George F. B.artt, of Montreal, coal dealer, sworn :—

By Mr. Guillet :
Q. You are a member of the Montreal Board of Trade ? A. Yes.
Q. And a member of the Corn Kxchange? A. No.
Q. You are a member of the Coal Exchange ? A. Yes.
Q. That is an association in connection with the Board of Trade? A. No.
Q. It is entirely independent ? A. Yes; entirely independent.
Q. But you are a member of the Montreal Board of Trade? A. Yes; but the 

Goal Exchange is not a branch of the Boand of Trade.
Q. You do not require to become a member? A. No.
Q. When was this association established ? A. Last year.
Q. What are the fees for membership ? A. The entrance fee at present is $100, 

and the annual dues are according to the tonnage. The large dealers pay more 
than the small dealers.

Q. What was the object of establishing this association? A. I suppose for the 
same reason that most organizations of that kind are established for. The trade was 
thoroughly demoralized, and they selected the best means they could to maintain 
Uniform prices to all parties, and to prevent abuses that had grown into the trade in 
the way of obtaining commissions, and other means of obtaining orders.

Q. It was a local movement, and spontaneous ; it originated entirely with 
Yourself? A. Yes.

. Q- It was not dictated by the Americans? A. No; it only affected the retail 
Price of coal, and had nothing to do with them.
f Q- The producers on the other side did not interfere ? A. They did not inter- 
ore. Of course, they like to see us getting good prices. Three out of the five 
•rectors at e representatives of the American coal companies, their agents there.

Ye Q* That is the Board that manages the Exchange and regulates the prices? A.

Q. Are you an agent ? A. Yes ; 1 am a commission agent.
By the Chairman :

V You are an agent for whom ? A. For the Delaware and Hudson Company. 
By Mr. Guiliet ;

V. How often do you meet? A. As often as the exigencies of the case require. 
■S-nd regular meetings of the Exchange, or are supposed to have, twice a month, 

We have Board meetings as4often as necessary.
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Q. Are your meetings entirely private or secret ? Are members of the associa­
tion admitted to the directors’ meetings ? A. I do not think they would be refused 
admittance, but I do not think they have ever asked to be present, and so that ques­
tion has never come up.

<j. As a matter of fact they do not attend ? A. No.
Q Have you any oath or obligation which you administer to your members ? 

A. They agree to abide by the resolutions and by the prices that are fixed, but there 
is no oath or anything of that kind.

Q. Are there any penalties? A. If we get an affidavit accusing a member, he 
is given a fair hearing and ho is fined generally about the profit he makes on the 
transaction.

Q. But you have no schedule of fines? A. No.
Q. And then are they subject to expulsion ? A. Do you mean expulsion from 

the Exchange ?
Q. Yes ? A. Not within the rules.
Q. but suppose they persist in disobeying the rules, what do you do? A. I 

think they would be expelled in course of time.
Q. Have any cases of that kind occurred? A. No.
Q. The rules of the association are kept then ? A. Oh, yes ; very well kept.
Q. Have you a list of the prices of coal last year ? A. Yes ; I have taken stove 

coal as a basis.
By the Chairman :

Q. Kindly give us the retail prices of coal at different times during the season ? 
A. The retail price on the 15th of May was $5.60. These are 2,000 lbs. delivered. 
On the 18th of July, $5.15 ; 1st August, $6.00 ; 19th September, $6.25 ; 17th October, 
$6.50. I think these dates are right, they are within a day or two. On November 
22nd the price was $7 which is the price now.

Q. Have you brought your invoices with you ? A. No, I have no invoices. I 
bave the wholesale price also.

Q. That is the prices at which you sold to the dealers ? A. Yes.
Q. Are these the prices delivered m Montreal ? A. Yes; to tfie dealers’ yard 

or at the boat or cars. On the 15th of May, $1.75 ; 1st July, $4.89 ; 1st August, 
$5.11; 19th September, $5.33 ; 22nd November, $5.91. These are the prices per 
net ton in the yard, or on the boat.

Q. What do you mean by “in the yard?’’ A. I mean in my yard, or on the 
cars or boat. They handle the coal.

By Mr. Guillet :
Q. Was there any discounts for cash, or rebates ? A. There were discounts to 

the larger dealers, ten cents a ton off, but the majority of the dealers paid these 
prices.

Q. Would you refuse to sell to men outside the combination ? A. In Montreal ?
Q. Yes ? A. At these prices we would, yes, sir. We would not refuse to sell 

at retail prices except to a manufacturer or something of that kind.
By the Chairman ;

Q. You do a retail business as well as a wholesale business? A. Yes, sir.
By Mr. Guillet ;

Q. A dealer who is not in the combination is told he could nnt have his coal 
except at retail prices ? A, There were no dealers but what were in the combina­
tion. I don’t think that we had any enquiries last year for coal. There is nothing 
to prevent them buying coal in the States you know.

Q. Were any of them refused admittance into the association ? A. Not that I 
remember of.

Q. Do they require to be-ballotted for when they apply? A. They have to be 
accepted by the Board of Directors. There was an application from a man who 
wasn’t in the trade at all, who had been a canvasser and who wanted to continue
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his calling and applied for membership and he was refused because he was not a 
dealer.

Q. In what sense? A. He had no yard, 
way.

Q. Who was your secretary ? A. His name is Bell.
Q. I suppose records are kept of all your meetings?
Q. You haven’t these with you? A. No, sir.

By the Chairman ;
Q. Your secretary here is a man named Robert Holman? 

book. His name is Robert Bell.
What is bis address ? A. To tell you the truth I don’t know.

He wasn’t a coal merchant in any

A. Yes.

A. That is an old

Q.
employed as a book-keeper in the Montreal woollen mills when I last ^saw him.

He was 
The

prices, I may say, when we formed the association we laid out a plan that it is 
necessary for a coal dealer to receive at least 50 cents a ton profit on his coal and 
pay his expenses, and if you figure these up you will find, taking into consideration 
the carting and weighing and other expenses, that there is an average of about 50 
cents a ton on all coal. In the early part of the season there was a reduction made 
to churches, religious institutions and schools of 25 cents a ton off this retail price 
which was adhered to during the time that they generally bought their coal—the 
early part of the year.

By Mr. Guillet ;
Q. That was a rule of the association ? A. Yes ; there was a special price made 

for that.
Q. How did you arrange for the tendering for city coal for different institutions ? 

A, We met and fixed a price.
Q. At which they shall go in ? A. Yes.
Q. Is that the only one submitted ? A. These are the only prices that the 

toembers of the exchange submitted.
Q. They are at liberty to tender ? A. Anybody can tender, but not at a low

rate.
Q. Who gets the tender if there is no competition ? Is there any rule by which 

the tender would be given ? A. I suppose the man who has the most friends in the 
t'Ouncil would get the contract.

Q It is not arranged by the association who should have the tender ? A. Oh, 
Bo, we don’t do anything of that kind. Our association don’t appertain at all to the 
Mature of a trust in any way. Competition is just as keen between the dealers as 
before. We don’t cut prices and we don't pay commissions.

Q. Are the dealers at liberty to employ canvassers ? A. Only their own clerk. 
Ihey must not engage a person to go outside, other than their own clerk. The 
c«erk is allowed to go and canvass according to the rules of the book there that you 
Bee. The clerk can go and canvass, but we have broken up this system of paying 
Commissions on orders.

Q. They may advertise? A. Oh, yes.
Q. Are they allowed to give discount? A. No, sir.

.Q. Or sell on time ? A. There is no rule about that. It is for their own pro- 
Gction that they don’t want to do that.

Q. They sell, as a matter of fact, for cash ? A. Yes, as a matter of fact, for
cash.

Q- How many of the producing companies are represented in Montreal by 
sgents? A. Three or four.

Q- Not all of them ? A. Some of them are not represented.
. Q. Bo they sell any coal in Montreal? A. Oh, yes, my goodness, yes. There 
t> c°al comes outside of the agents there. Dealers go to New York and buy coal ;

6 outsider goes to New York and buys coal.
By Mr. GuiUet: . . .. .

Q. These men who are not represented in the association may put it as low as 
please i A. May put it just as low as they choose or any way they like.
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Q. There is no limitation ? A. No, no limitation. As a matter of fact any 
dealer can go to New York and get his coal ; there is nothing to prevent him, but 
he could not buy it any lower than we sell it. Our prices are made low enough to take 
a trade.

Q. Are these wholesale prices not arranged by a Board ? A. No, sir.
Q. Is there no arrangement among the agents in the city as to what the prices 

shall be? A. There is no arrangement amongst them at all. Our prices are fixed 
by the company in the States, and I get word if there is a change made.

Q. As a matter of fact, are they always uniform ? A. Pretty much uniform as 
they are all over.

By Mr. Boyle :
Q. Why is it that a dealer cannot buy his coal any cheaper in New York than 

you sell it to him ? A. Because we are there to do business and we cannot let any 
other man do that.

Q, Is it because the New York dealer charges the Montreal dealer more? A. 
The Nqw York dealer has no interest whatever in our association.

Q. Is there any difference between your purchasing price and the New York 
market ? A. Wholesale coal ?

Q. Yes ? A. Between our prices ?
Q. Can you not buy coal cheaper in New York than the single dealer or mem­

bers of your combine ? A. I don’t think so - no.
The Chairman.—Mr. Hartt has explained that he is the agent of the Delaware 

and Hudson Canal Company, coal producers.
By Mr. Bain ( Wentworth) :

Q. 1 suppose these wholesale prices you quoted were the prices you quoted a8 
agent of that company ? A. Yes.

Q. These were the best rates you gave your customers with the exception of 
10 cents per ton for large orders ? A. Yes.

Q. 10 cents per ton, not 10 per cent.? A. There is no 10 per cent, in coal.
By the Chairman ;

Q. When was your association formed, Mr. Hartt ? A. Just about one year ago.
Q. Not till then ? A. No, sir.
Q. How has business been done previous to that ? A. It had been done in a 

very mixed manner, every man for himself.
Q. The same as other lines of business ? A. Yes and worse.
Q. You ai e the agent of the Delaware and Hudson Canal Company. What is the 

nature of your agency ? What are your powers ? What kind of fees do you get ? Yo° 
sell all the coal that that company sell in Montreal, do you ? A. Yes.

Q. You get a commission ? A. Yes.
Q. i hen you are a coal dealer as well ? A. I am a dealer in other coals as well 

but no other hard coals.
Q. Do you compete with these men you sell to ? A. Yes, I retail alongside of 

them.
Q. What is this Delaware and Hudson Canal Company ? Are they coal miner® 

or coal forwarders, or both ? A. Both.
Q. Where are their mines ? A. Pennsylvania.
Q. What part ? A. They are scattered through the anthracite region.
Q Different mines ? A. Forty or fifty.
Q. What is the general way that their coal is forwarded to Montreal ? A. They 

ship most of their coal through Rouse’s Point. They own the road to Rouse’s Point-.
Q. They ship coal to and from there ? A. It is brought by the Grand Trunk. 

That is the way they bring most of the coal to Montreal. We bring some by water, 
too.

Q. By Lake Champlain ? A. Yes, sir.
Q. Can you tell us what the freights are ? Suppose another person bought 

coal, what are the freights to bring it to Montreal i A. Well, I am afraid it woul 
take a good while to post you up in the coal business, but coal is shipped from *
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great many different points. It is shipped for Montreal, beginning on Lake Ontario, 
from Fairhaven, Oswego, and then from Whitehall and all the way down different 
points on the Hudson as far as New York, and it is impossible to tell you what the 
freights are from each point.

Q. Wbat is the freight say frem Oswego to Montreal for coal shipped to 
Oswego ? A. It is out of my line altogether, but I think it is somewhere in the 
neighborhood of S 1.35.

Q. From Oswego to Montreal ? A. Yes, sir.
By Mr. Bain ( Wentworth ) :

Q. That would be by water ? A. Yes.
By the Chairman :

Q. That would make coal in Montreal a lot dearer than coal in Toronto ? A. Yes.
Q. Your retail price is about the same as Toronto ? You are doing business 

'-here more cheaply than some other places. The freight from Oswego is about $1.35 : 
A. Yes, I think it is about the rate last year.

Q. That is about the best rate, was it ? A. Y"es ; but I am not thoroughly 
mmiiiar. we don’t ship from there.

Q. You come by cars ? A. Yes.
The Chairman.—He says that this is about the lowest rate last season.
Mr. Boyle.—They don’t patronize that route though, apparently.
Witness.—There are others that do.

By Mr. Boyle :
Q. You get it the other way cheaper? A. It suits us better to send it over our 

own railroad.
By Mr. Bain ( Wentworth) :

Q. You own the road to Rouse’s Point, and you would naturally use your own 
road? A. Yes.

By the Chairman : m „ , , „ . „
Q. What is the name of that road to Rouse’s Point? A. The Delaware and Hudson.

By Mr. Bain ( Wentworth) : „ , , , ,
Q. Do you remember the prices that your company fixed for contracts to 

Montreal last season ? A I don’t know.
Q. What was the -esult of these tenders ; did some member of the company get. 

fhese contracts ? A. Do you mean tendering for the corporation ?
Q. Yes ? A. Well that was taken by a man who cut the price of soft coal. 

There were five tons of soft coal wanted, and he put that soft coal down to a vei> 
°w figure and got the contract.

By the Chairman :
Q. Was that the waterworks contract? A. That was the city contract.

By Mr. Bain ( Wentworth) :
Q. They only asked for five toni 

very small quantity.
By Mr. Quillet : __ tn

j Q- Could they not have bought the coal direct from you ; you say y 
arge institutions ? A. Religious institutions. ... .. leat

Q. You would not sell the city at wholesale rates ? A. Well, we 1 
i ear. There was a special discount to institutions that deserve it.

By Mr. Bain ( Wentworth) :
Q. Were his prices the same? A. Yes, his prices were the sam0- 

0t Q* I understand you to say he cut you out of the contract by cu 1 g P
soft coal and got the contract ? A. That was a door we left open that we had for- 

gotten.

tons; a tons of soft coal in the tender ? A. I think it is five

q "Afr. Quillet :
Me was an outsider ? A. No, he was one of the members.

O rv ^te Chairman :
Mid these parties who purchased coal from your company pay you ? A. Yes.
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Q. Are you the treasurer who gets the money from these men ? A. Yes ; I am 
responsible for the whole thing.

Q. You are certain that the largest discount that has been allowed daring the 
last season was ten cents a gross ton ? A. I only speak for myself, sir.

Q. I am speaking of your company. That is the largest discount allowed by 
your company on that list of prices ? A. Yes, this ten cants per gross ton.

By Mr. Guillet ■
Q. Are you not prohibited from contracting yourself with the city as agent of 

the company by the association ? A. No, sir.
Q. You can contract with the city at these rates if you choose ? A. No, sir, I 

could not do that. I have to fix the same rates as the other members for anything 
except dealers who are members of the Exchange. I can sell to members of the 
Exchange at the price my company tell me to get for the coal.

Q. You said you could sell to large institutions [ think. A. Religious institu­
tions. These are specially provided for by the board. The whole object of the Coal 
Exchange is that the dealers shall make about half a dollar a ton. They are 
entitled to that as any man who has been in the business will know.

By the Chairman :
Q. Is there any competition there. What are these companies who are selling 

in Montreal? A. There is the Delaware, Lackawanna and Western and there is the 
Lehigh Valley Coal Company. I think these are the principal ones besides my own.

Q. Is there active competition between you three companies to get the business 
of Montreal ? A. Yes, keen.

Q. There is no pooling of receipts between the respective companies? A. No.
Q. You do not work jointly, you are competing parties ? A. Yes.
Q. But have to keep uniform prices? A. We have no control.
Q. These are your prices at these dates. Do you know as a matter of fact that 

these were the prices of the other coal companies on the same dates? A. I do not 
know that they were but I think they were. We have no arrangement as regards 
wholesale prices, but I think the sales agent in the States intend to make prices 
about the same. That is wholesale prices.

Q. So that you in Montreal compete ? A. I merely obey the orders I get. They 
do the same. I do not know what telegrams they get, but I think they are about the 
same. If not and we were lower we would do all the business.

Q. How does the quality of coal compare of these companies ? A. Very much 
the same.

By Mr. Guillet !
Q. Do you sell coal outside of Montreal ? A. Yes.
Q. To what other place ? A. All through the Province of Quebec.
Q. Any in this Province? A. No, sir.
Q. Do you s .11 in Ottawa ? A. No, sir, it is out of my district. We cannot send 

coal to Ottawa by that route. I am the representative of the Province of Quebec. 
The Delaware and Hudson Canal Company sell coal here, but I do not know whom 
they sell to.

Q. In selling outside of Montreal do you offer the prices according to the 
distance? A. It is a small trade and the total quantity in any one place is small 
and it is generally sold at F. O. B. prices.

By the Chairman :
Q. Do you sell in the city of Quebec ? A. Y'es.
Q. Have you the prices you sell at in Quebec? A. No ; I cannot tell you that. 

They are regulated according to the competing rates in other places.
Q. You might possibly be selling lower in Quebec than in Montreal ? A. No; 

it costs more to get it there.
By Mr. Bain ( Wentworth) :

Q. Do the Welsh or English companies compete in Quebec ? A. To a certain 
extent, but very little.
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Q. That will affect your rates more than anything else ? A. We do not pay any 
attention to that. You must remember that our prices are fixed by the coal com­
panies in the United States and they are regulated by the state of,trade there. If 
they can get more for coal to go to Chicago it will go there, unless we give the same 
rates.

By Mr. Landry ;
Q. Have you any reason to believe that the two other rival companies are regu­

lated by the agents from whom they buy in the States ? A. Yes, sir.
Q. Have yon any knowledge whether these gentlemen and those from whom you 

buy have an understanding as to the prices ? A. I presume they do, but I do not 
know anything about it.

Q. Then your prices and those of the companies you speak of are about the 
same ? A. Yes.

Q. Then there is no competition ? A. There is very k een competition.
Q. How can that be ? A. In selling not in prices. You must try and be a 

good fellow with your customers.
By Mr. Bain ( Wentworth) :

v. Q. Have you any idea of the amount of coal coming into Montreal this year?
A. 210,000 or 215,000 tons.

By the Chairman:
Q. How much do you bring in ? A. About 70,000 tons.

By Mr. Quillet :
Q. You offer terms as to time ? A. No, we try and get cash every time.

By the Chairman :
Q. Your terms are the 10th of next month ? A. We try and get that but 

sometimes we do not succeed.
Q. Ho you deal in soft coal too ? A. Yes sir.
Q. Where do you get your soft coal ? A. Buy it on the market there.
(j. Where does the soft coal for the Montreal market come from ? A. Mostly 

from the lower ports.
Q. What do they sell it for ? A. I know very little about it. Certain of the 

poorest qualities sell for $3, of Cape Breton coal.
By Mr. Bain ( Wentworth) :

Q. How is it you cannot compete with them in soft coal? A. We are not soft 
coal men at all.

Q. You are ntit agent for the soft coal mine ? A. No.
By Mr. Quillet ;

Q. You do not supply it to dealers in anthracite ? A. No.
By Mr. Wood ( Westmoreland) :

Q. I think you stated that any other dealer in Montreal could, but in the United 
States it would cost him about the same as through you ? A. Yes.

Q You mean he would have to pay a margin to the dealer and not get it direct 
from the mines ? A. There is nobody buys direct from the mines. The large 
companies, understand, have their offices in New York, Buffalo and the largest 
P°ints. They might go to some of the large companies not represente t in Montreal.

Q. It would cost the same in that case as buying from you ? A. Yes.
Q. Ho you know how the prices compare in Montreal and in the A merican 

cities ; the selling prices wholesale and retail ? A. Generally about the F . O. B. 
Price and the freight added.

Q. The only difference being of freight ? A. Yes.
By the Chairman ;

Q. What is the freight from Rouse’s Point to Montreal ? A. 50 cents.
Q. Have you any arrangement, or has your company with the railways for 

8peciai or exclusive rates ? A. No ; but I know we could not have under the inter­
state law.

Q. But the Canadian railways I speak of? A. They do not come under the inter— 
nte law ; it is over the border I speak of.
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Q. Do you know of any arrangement between the railways and these coal com­
panies? A. No.

Q. You do not think there is any such arrangement? A. I do not think there 
is as far as our company goes. I do not know about other people. There cannot be 
under that law. They have to have the rates stuck up in the stations.

Q. That does not apply to Canadian roads ? A. It is a very good law and it is 
the foundation of this exchange of ours to have equal prices to everybody. It is far 
more satisfactory to the buyer as well as to the seller as long as the prices are not 
exorbitant.

By Mr. Wood ( Westmoreland) :
Q. The object is simply to regulate prices ? A. About on the basis I have men­

tioned of 50 cents a ton profit; to maintain it and to see that it is maintained.
Q. You state that this association has been formed about a year? A. Yes.
Q. How do the profits compare nou with what they were before the formation 

of the association ? A. They were varying. We got all we could get for coal.
Q. Would that average 50 cents a ton? A. I think they did taking the year 

round, and some decent men would be asked a high figure for coal, much more than 
the scalawags who would go round and beat the prices down.

By the Chairman :
Q. About these prices, in the early part of the season the gross profit was 94 

cents and averaged that right along. Off that you say you made 50 cents profit ? A. 
There is cartage and weighing.

Q. There would be 40 to 45 cents of expenses for cartage and weighing, so that 
you had about 50 cents ? A. It cost more than that.

Q. You say you had 50 cents clear ? A. It was about that. It was more in 
some cases and less in others.

Q. Then your expenses would be about 50 cents per ton ? A. We calculate 
about that.

Q. Some statements have been made here as high as 81.30 per ton. What do 
you think of a statement of that kind ? A. It would not be that in Montreal. What 
town was it it.

Q. Toronto ? A. There might be some expenses we are not aware of. Our ex­
penses are fully 50 cents per ton.

Q. And your profits over that are about 50 cents a ton ? A. Yes, we expect that.
By Mr. Wood ( Westmoreland) :

Q. I think you said that you do not remember the prices that the corporation 
paid ? A. No, sir.

Q. That was fixed by the Exchange ? A. Yes.
Q. How did that compare with the prices your selling to other large buyers? 

A. I think it was the regular retail price.
Q. I did not happen to be in when the prices were given. How did that com­

pare with your wholesale prices to manutacturers ? A. The figures are all there 
(pointing to the list on the table).

Q. Then the corporation paid the retail price? A. I believe they did. There 
woula be no reduction to them any more than to a small dealer.

Q. What quantities did they take ? A. 500 tons ; but it is taken to so many 
places, to police stations all over the city. That includes cartage and handling.

Q. Is there not a different price for the wholesale consumer and the retail con­
sumer. Does not a man who buys 500 tons get a better price than the man who 
buys 10 tons in the year? A. You mean individuals ? No, sir, there is no reduc­
tion made except they were religious institutions or schools.

Q. A manufacturer who used from 100 to 500 tons of coal would pay the same ? 
A. Manufacturers last spring were made a special price to those using 100 tons of 
coal to bo taken in one delivery.

By the Chairman :
(j. What was the special price ? A. It was our wholesale price.
Q. They got the same price as the dealer ? A. Yes.
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Q. I see here you provide for the expulsion of a man who undersells ? A. Yes.
Q. What would be the particular disabilities if he were expelled ? A. We do 

not sell coal at wholesale prices to anybody who is going to sell it again unless he is 
a member of the Exchange, and it he is expelled he is not a member of the Exchange.

Q. You said he could buy coal in New York at about the same price? A. 
There is nothing to prevent him.

Q. The disability then is that he would have to go to the trouble of buying it 
outside ? A. That is it.

William Bowman, of London, coal and wood dealer, sworn.
By the Chairman :

Q. Have you a Coal Association in London ? A. Yes ; a Coal Exchange.
Q. Have you a constitution ? A. Yes. (Exhibit 37a.)
Q. You heard the evidence of the last witness. In .what particular does it differ 

from your constitution ? A. Well, the origin of ours is different. Theirs was spon­
taneous on their part ; ours was compulsory.

Q. When was your association organized? A. In 1884. (Exhibit 37a,
Preamble.)

Q. The origin of yours was compulsory ? A. Yes.
Q. What were the difficulties under which you labored ? A. Well, the diffi­

culties were ttiat the coal business was getting demoralized, and every man was 
getting his own price, and we were cutting down until there were no profits made.

Q. Bo you not find that other business men from whom you buy your boots or 
your coat, do you not find that they get demoralized also, as you say? A. Well, 
two blacks do not make a white.

Q. Do you think it is a great wrong that there should be competition? A. 
Well, as regards the coal business, every man thinks he can run the coal business» 
"armers who have obtained some meansf and perfectly green as regards the coal 
frade, come in and try to run it, and now we have 18 of them.

Q. And now you want to get them reduced? A. Some parties wrote to the 
Buffalo Exchange calling attention to the state of our market.

By Mr. Guillet :
Q. Who were they? A. I do not know. We have Messrs. McWilliams, 

kntith, Underhill and Orton. These are the representatives of all the large coal 
men in Buffalo.

Q. You say some one wrote to them? A. Yes; Ido not know all the coal 
men in Buffalo. Some of the London dealers had sent them to meet them at the 
lecumsoh House on a certain day.

By the Chairman :
Q. Bo you know who it was that invited the American coal dealers to come 

°ver ? A. I have said distinctly that I do not know.
Q. You do not know? A. No; I had my suspicions.

By Mr. Guillet :
Q. You were complained of ? A. I was complained of.
Q. By whom ? A. By some parties that I do not know.

,, Q. In the first place you were complained of to the Buffalo dealers, ard before 
&t you speak of having given offence by cutting the rates. Who were these men 

0 whom you gave offence ? A. I do not know. It was the trade generally that 
s°t demoralized.

By the Chairman :
x. What was your offence ? A. The offence was, according to the Coal Exchange, 

a we were selling too low.
n -% Mr. Guillet :
x- There was a Coal Exchange at that time ? A. There was not.

3 — lti
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A. That they will agree to be

Q. But according to your previous statements there was a Coal Exchange? A. 
There was no Coal Exchange in London, but there was a Coal Exchange in Buffalo.

Q. This was in 1884? A. Yes.
Q. And then the Coal Exchange was formed? A. Yes.
Q. Of which you are a member ? A. Yes.
Q. And of which you were vice-president ? A. Yes.
Q. How long did you continue in that office? Twelve months.
Q. What office do you hold now ? A. I was elected p resident next year, but I 

am now a simple member of the exchange.
Q. What are the conditions for membership ? 

bound by the rules of the association.
Q, No certain fee ? A. Oh. yes, $5.
Q. Is there any obligation, any oath to be taken ? A. None.
Q. What punishment is inflicted for violation of the rules ? A. No punishment, 

except being reported to Buffalo.
Q. You report the name to Buffalo ? A. Yes;
Q. What does that mean ? A. They say they will not sell them any coah
Q. You report the name to Buffalo then in order that they will not receive any 

more coal ? A. They would examine into the case, and if the offence was strong 
against them, they would not get any more coal.

Q. But do yon not examine into the case first ? A. Yes, and report the evidence 
to them.

Q. You report the evidence and request that these persons be not supplied with 
coal ? A. Yes.

Q. You have an arrangement with the Buffalo men to that effect ? A. Yes.
Q. Do you get all your coal from Buffalo ? A. Yes, all the hard coal.
Q. What is the freight from Buffalo to London ? A. The summer rate is 90 

cents and the winter rate $1.03. That is the net ton.
Q. What is the price, and where do you purchase ? Do you purchase it 

delivered or in Buffalo ? A. In Buffalo or at the Bridge. Either at the Suspension 
Bridge or at Buffalo. v

Q. What were the prices during the last season ? A. Well, they varied very 
largely. In June and July the price was $3.84 per net ton (Exhibit 37—b. ) and in 
November and December $4.91 (Exhibit 37—c).

Q. What were the prices in August, or did the June and July price prevail ? 
A. No, they came up gradually.

Q. This was the price at the Suspension Bridge ? A. Yes, either the Suspen­
sion or International Bridge.

Q. You do not know the prices in August ? A. No. 
and December was $4.91.

Q. Do you not know the.prices in August, September and October ? A. They 
varied. They ran up between these two points.

Q. What were they ? A. I have no invoices.
Q. Did you purchase any coal during those months ? A. I bought principally 

in June and July. Our stocks began to run low at the commencement of November 
and we bought again.

Q. Do you get a monthly price list ? A. Yes, but I have none with me.
Q. I see that the prices at Rochester are $3.57 in July and 25 cents discount 

off? A. We do not buy from Rochester. Rochester is much nearer the point of

Sreduction. We get the Bridge prices. Our prices are those at Buffalo or at the 
iridge.

Q. Then you do not know the prices for August, September and October ? A- 
No.

Q. What were the prices you paid in November and December ? A. $4.91 
was what we paid then.

By Mr. Gw.llet:
Q. The net price without any rebate ? A. Yes.

The price in November
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By the Chairman :
Q. Did you pay any other prices in November? A. We paid as high as $5.
Q. And the lowest ? A. Was $4,91, we paid as high in December as $5.30 per 

gross ton.
Q. The net price in June and July was $3.84 ? A. Yes.
Q. $4.90 per net ton is more than $5.30 per gross ton ? A. Yes; we paid as high 

as $5.70. Other parties paid still higher. I was reading the invoice.
Q. Let us understand each other. Now you say you paid in December as high 

as $5.30 ? A. $4.91 would be $5.50 gross.
Q. Well, then you said you paid as high as $5.30 gross. What did you mean ? 

A. Well, we paid from $5.30 to $5.50. We paid $5.30 and another dealer paid 
$5.50. Wo were paying all sorts of prices. Prices varied very much at that time.

Q. You wore giving your own prices ? A. I am giving the prices to the trade.
Q. How do you know ? A. I got the list when 1 came down.
Q. You cannot swear to other prices than your own ? A. I can swear to the 

invoices. I have heard of it being as high as $5.75.
Q. These were the prices at the Bridge ? A. Yes.
Q. What prices are you paying now ? A. We pay $4.25 per gross ton now.
Q. $4.25 per gross ton ? A. Yes ; just now.
Q. How much would that be net? A. $3.79.
Q. Your present price of coal is $3.79 ? A. Yes, this month.
Q. And your freight how much ? A. $1.03.
Q. Your unloading costs 15 cents ; slacking and screening 25 cents, and I see 

teaming put down at 30 cents, that makes a total of 70 cents? A. There is a 
memorandum at the bottom.

Q. These are the total expenses ? A. Independent of our yard and office 
expenses, insurance, advertising, etc.

Q. What is your retail selling price to-day ? A. $6.50.
Q. I see you have marked here $7.00 ? (Exhibit 37—d.) A. That was up to

the commencement of this month, until the fall in the price.
By Mr. Casgrain :

Q. What is your average profit per ton ? A. Taking the hard and soft coal 
togetuer, we do not expect to realize above 30 cents per ton, when all our expenses 
®Dd bad debts are taken into account. We consider we are doing a very good thing 
1h after squaring everything off, bad debts and all, we get a profit of 30 cents a ton.

By the Chairman ;
Q. Your present price, that is the price you pay for your coal, is $3.75, and 

your freight $1 03, and your expenses 70 cents. That makes a total of $5.52? A. 
■Ihere is a memorandum at the bottom.
, Q. Yes, there is this at the bottom : “ This does not allow anything for bad 
oebts, which are sure to occur, to a greater or less degree, nor office expenses, rent 
2*. yard, insurance and interest on capital invested, advertising, etc.” You get about 
5”-50, and it costs you $3.79, with $1.03 for freight and 70 cents for expenses, 
'hat was the price before the last quotation you gave, $3.79 ? A. The price of coal 
tiring January and February was $4 46. (Exhibit 37 d).

Q- And before that ? A. Before that it was $4 91 and before that, $3.84.
Q- But you have a statement before that showing that it was $4.24? (Exhibit
d.) A. That is January and February.
Q- Well, you say $4.46 ? A. It is down since.

r> You give us a number of prices. Who was Henry Langdon & Co.? A. A
ttffalo firm.

Q. And delivered to A. D. Cameron ? A. One of our largest coal dealers. 
a Q. You are giving us his invoices. Would it not be better to give your own ?

I have given some of my own. There are no discounts off these invoices.
Q- Did you get any discounts off these ? A. No.

I .<• Do you get discounts sometimes? A. No; never any discounts off these
°ice prices. Prices differ from the circular.

3-16^
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Q. Have you got a circular ? A. No, but they do not fix the price. The prices 
can be altered any date without notice.

Q. But they send you a circular when they change the prices ? A. They send 
us a circular every month.

Q. And they send you a circular when they alter the price ? A. They keep 
altering the price according to the demand at Buffalo.

Q. You have no invoices of a later date than January and February, or of an 
earlier date ? A. No.

By Mr. Bain ( Wentworth) .-
Q. What time of the year do you buy the bulk of your coal as a rule ? A. 

Generally in June and July.
Q. You get larger deliveries then than at any other time ? A. Yes.

By the Chairman :
Q. I see you are quoting coal at $4.91, and you state that the November and 

December prices were $4.91. I don’t see any here among your invoices at $4.91 ? 
A. These are other invoices.

Q. Would it not be better to quote your own invoices ? A. What is the gross ?
Q. $5.30 ? A. $4.73.
Q. $5.0U ? A. $ 1.46.
Q: The price on December the 16th was $4.46 and $4.73 was your price. I see 

you bought coal in Toronto ? A. That is the Delaware and Lackawanna.
Q. From Elias Rogers ? A. He was acting as their agent.
Q. On December the 15th it was $4.46 and $4.73 ? A. Yes.
Q. January the 10th, you bought it at $4.75 ? A. Yes.
Q. That was how much net ? A. $4.24.
Q. January the 28th, $5.00. What was that net ? A. That is $4.46.
Q. In February you bought again at $4.46 and later on at $5.20. How much i» 

that? A. $5.20, that is $4.64.
Q. And again at 84 90 ? A. $4 90 is $4.57.
Q. Did you buy in Montreal ? A. A sma'l quantity.
Q. What price did you pay in Montreal ? A. It is not delivered yet. It i9 

$4.25 gross.
Q. That is how much ? A. $3.79 net.
Q. How do you sell to manufacturers ? A. 50 cents less than the retail price- 

Almost all our manufacturers brought in their own coal. Our large manufacturers 
brought in their own coal.

By Mr. Casgrain :
Q. What was the highest price you sold at last winter at retail ? A. $7 but 

the greatest bulk of it, I suppose three-fourths of our trade, was at $6,50, because 
those who bought early made arrangements for their winter’s coal and we sold at 
$6.50.

By Mr. Bain, ( Wentworth) :
Q. Did you deliver at these prices through the winter as they wanted it ? A- 

As they wanted it. And we delivered it in bags as well.
By the Chairman :

Q. What were your selling prices along through the season, give us the price6 
at what you sold ? A. The first price was $6.60 for stove coal.

Q. At what dates? A. That was May the 17th. We continued that until 
November the 10th.

Q. You just kept at the one price $6-50 ? A. Yes.
Q. Then ? A. November the 10th, it raised to $7.00 and our manufacturer6 

imported their own coal.
By Mr. Casgrain :

Q. What is the quantity of coal coming to your city, the city of London, that i6 
yearly ? A. Well I suppose there comes—I cannot exactly tell you without figu.r' 
ing it up—from 15,000 to 20,000 tons of hard coal There is more soft coal comes,0 
than hard.
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Q. How many dealers have you altogether ? A. About 18 dealers now.
Q. And you make a profit of only half a dollar a ton on the average? A. We 

don’t make an average profit, clear of everything, above 13 cents, taking hard coal 
and soft coal together.

By the Chairman :
Q. You have a plan for expelling members for breaking the rules or undersell- 

lng ? A. The only plan as 1 said is reporting to Buffalo.
Q. You don’t expel these yourselves? A. No.
Q. You are at the tender mercies of the importers? A. Yes.
Q. Have you had any experience in reporting members for breaking the rules? 

A. I think we only reported one.
Q. What happened to him ? A. It wasn’t very satisfactory. They said they 

aad better let the thing go, after a reprimand.
Q. You wanted more than a reprimand ? A. We didn’t ask for anything; we 

Merely reported the case to them.
Q. You said it wasn’t satisfactory? A. The evidence wasn’t satisfactory to 

Hein, not so satisfactory as they should like. Still it was sufficient to get a repri-

Q. Did that satisfy your London Association ? A. It satisfied them as far as 
aey could bo satisfied.

Q. Were they satisfied with that? A. They were not. They thought some 
Irt0re definite action should be taken.

Q. They thought he should be punished ? A. They thought that he should be so 
dealt with in such a way that ho would not do it again.

Q. What was his offence ? A. Importing coal and selling it under prices, and 
other underhand proceedings.

Q. The object of your association is to prevent freedom of trade ? A. Well, I 
' Goulet not say so.

Q- Do you believe in the principles of free trade ? A. Well, limited free trade. 
Q- What do you mean by limited free trade ? A. I mean free trade under such 

regulations as would not be biassed by politics, but governed by common sense. I 
eheye in free trade in some countries, but I don’t believe in free trade in this country, 

elieve in free trade in such a country as England, but I do not believe in it in such 
a country as this.

Q. Do you believe in free trade in a country, among all the people of the 
untry? A. There are regulations which are necessary for conducting business 
come principles.

». Has your exchange worked satisfactorily since you established it? A. Well, 
0 i it has not.

cut ^*at difficulties have you had? A. We find a great many parties who do 
and you cannot put your hand on them.

te ^ou don’t have a system of fines at all, you simply report? A. We simply

^ Q. How do you do with tenders for public institutions in London ? A. The 
Ja7 it has been done is with the civic institutions. They are apart from the Gov-
, Q°Thecivic°institutions—public schools, you have waterworks

VÇ waterworks but they don’t use any coal. They have mor > ^ PP 7
g'ne. They have waterpower and they only have a 5 r PP 7

t Uocessity -, ., ,, e
tendmg Y“uhave Public schools and other institutions? A. Yes, they call for

Yes ^ocal Government and Dominion Government have institutions there? A.

How do you do with them? A. We deal with them differently, 
brought kW do you deal with the civic institutions? A. The civic ones are 

sut before the committee and they are arranged at a fair price and the coal is



216 WILLIAM BOWMAN,

to be delivered throughout the season. There is no place for storing any quantity. 
They have to take it m 5 and 10 ton lots, and the committee met and estimate the 
quantity of coal to be used by these institutions. They fix a fair profit on it and 
then they say, how will you dispose of this? And it has been disposed by the com­
mittee either by paying lor the contract or you can draw lots for it. The associa­
tion having fixed upon the price for the city or whatever the institution is, and then 
they draw lots and the man who draws it gets the contract.

Q, Ton draw lots. You can do it difl'erently by putting it up at auction ? A. 
Yes, so as to let the highest bidder get it.

Q. Which way have you adopted ? A. It has been adopted both ways.
Q. How did you do last year? A. It was sold by auction last year.
Q. What was it sold for ? A. Well, it was for $70, $dv, $90, and $50 up for the 

different institutions.
Q. Before that you drew lots ? A. It was open to do it the other way.
Q. Did you adopt the plan of drawing lots? A. Wo never adopted any one 

plan ; it was open to do it either way. We call all the dealers together and lay the 
thing before them and say : “ Gentlemen, there is the price the asi-ociation has fixed 
upon as being a fair price,” the same as we ask them what the retail price will be 
for the season ; it is open for you to say.

Q. They adopted the auction plan ? A. They did the last two or three times. 
Q. What was done with the money ? A. It was divided equally amongst all 

the parties, irrespective------
Q. And eveiy member of the association got his share ? A. Yes.
Q. And equal share ? A. Yes.
Q. You haven’t any classes? A. No.
Q. Irrespective of the amount he sold ? A. Yes ; irrespective of the amount he

sold.
By Mr. Casgrain :

Q. Who got the contract last year ? A. O’Bierne got one, Hunt got another 
and Bailey got another. Three different parties got it.

By the Chairman :
Q. What was the total amount realized from the three? A. I suppose about

$200.
By Mr. Bain ( Wentworth) :

Q. These were city c mtracts ? A. Yes.
Q. How about the Ontario Government contract? A. 

contract was open.
By the Chairman :

Q. Open for competition ? A Yes.
Q. How about the Dominion Government contract? 

petition.
Q. With what result? Who got the contract? A.

asylum.
By Mr Guillet :

Q. At what rate ? A. $4.98 I think it was.
By the Chairman :

Q. You were selling at that time? A. This was egg coal.
Q. You were selling at that time at how much ? A. It was the opening of the 

season. We put it in with our teams. Having nothing else to do wo always put 
in in June and July.

Q. Your retail price then was $6.30? A. Yes.
By Mr. Bain ( Wentworth) :

Q. I suppose all these contracts are made before midsummer as a rule ? 
Well the city is for ever putting it off until the last thing.

Q. In the case of the asylum contract you delivered it out of your early puf' 
chases ? A. Yes. One object of the association in bidding for the city price is 1 
dees not interfere with us in regard to the prices for the Local Government.

The Ontario Government

A. It was open for com- 

I got the contract for the
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By the Chairman :
Q. Ton have given us your price for the Local Government contract. That 

'was $4.98 for the asylum. Was that all the Local Government institutions there ? 
A. Yes, that was the only one they had.

Q. Then for the Dominion Government? A. The only one is the Military 
College, besides the Custom House and Post Office.

Q Who got the Dominion Government contract ? A. Well, Hunt, I think, has it. 
Q How much ? A. I don’t know, because it didn’t come into the association 

at all. The association took no cognizance of it.
Q, The association didn’t take any cognizance of the Local Government either ? 

A. No.
(j. They left it an open matter? A. Yes ; an open question.
Q. Yours was the lowest tender ? A. Yes ; I presume so.

By Mr. Bain (Wentworth) :
Q. I suppose the Local Government advertise for all their institutions altogether ? 

A. Yes.
By Mr. Guiilet :

Q. Do you make any different rates to churches or hospitals, or other institu­
tions of that kind ? A. We do not. Well, the nunneries, there are two members of 
the association Roman Catholics, and we never interfere with them.

Q. They sell to nunneries at what price they like ? A. We never interfere 
with them.
. Q You would interfere if they sold to other institutions outside of those at 
tower rates? A. Yes.

tj. Yi. u don’t give that price outside ? A. They burn so very little.
Q. Is there not a college there called Hollrauth College ? A. They burn tar. 

f Q- Don't they use any coal at all? A. Very little. They get the refuse tar 
r°m the oil refinery.

By the Chairman ;
Q. What about future delivery in your sales? Are you permitted to take 

Orders for future delivery ? A. Well, yes; if the parties pay cash down for it and 
Jon charge them for storage.

Q. How many coal dealers have you? A. About 18,
By Mr. Bain ( Wentworth) :

, Q* I suppose none of them make coal an exclusive business? A. No; they 
avo wood and other matters.

By Mi. Guiilet ;
Q. Do you regulate the prices of wood ? A.

«. How many dealers were there when the thmk there were 10.
Q. There are 18 now ? A. Yes.

, Are there any more applications comingh68 Sot to the limit.
Q- You don’t limit the number ? A. No; we don’t limit the number.
Q- If others wish to go into the business they can ? A. Certainly, 
w- As to the business, the large number who went into the business would 

a o the business more sub-divided and the profits would be smaller? A. Yes
The business would give less profit, unless you raised the rate? A. Yes. 

is i that case you would require to raise the rates ? A. Yes; but our object
I s ^_Preveilt more coming in, because really they had raised the rate above 87, and 

111 would not consent to it. I said I would break the association up first, and 
0y retained the $ ? rate. 

n By the Chairman :
* ■ I don’t quite understand how you made that contract with the Local Govern- 

advu *°r sud sold to everybody else at the same time for $6.50. That is $1.52 
yr and then you say you only average 30 or 50 cents ton profit ? A. In the

1 P ace you take the coal right off the cars ; it is put right into their sidings,

We don’t.
association was organized? A. I 

in ? A. I don’t know ; I think it
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right alongside the institutions, and to deliver it as soon as it comes in. You get 
the summer rate on your coal. You get cash every month after the coal is delivered 
and you get your cash in advance on your payment for your coal. Tnere is no inter­
est to meet, no yard rent, no clerks employed, because the asylum has a clerk to 
weigh it, and our teams at that season of the year would be lying idle, and the horses 
eating their heads off.

By Mr. Casgrain :
Q. You are satisfied with a small profit? A. We are satisfied to keep our 

horses going and keep business moving.
By Mr. Guillet :

Q. You charge interest to parties who don't pay you ? A. If we did not get 
paid wo could not fulfil them.

By Mr. Bain (Wentworth) :
Q. As a matter of fact do your agents make large contracts for winter consump­

tion ? A. ISo; we don’t.
Q. As a rule when the parties purcha=e in the summer time you deliver at the 

same time ? A. We fill them when they pay us the retail prices. We fix the prices 
for our retail prices that will allow us to deliver through this period. We have no 
control over the rising prices during the season.

Q. It is almost sure to rise ? A. Yes.
By the Chairman :

Q. There is just one question now. We understand you quite positively to say, 
that ttie prices given here on these invoices are the prices you paid without any re­
bate or discount ? A. There is no rebate or discount on any of them.

Q. That is the net price you paid ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Can you tell us about the average difference between the invoice prices and 
the circular prices? A. You cannot do it. Sometimes they will adhere toit firmly.

Q. i>o you ever pay more than the circular prices ? A. Yes. A little more in 
this last September and January. We had to go to Buffalo and buy from individuals. 
For instance our asylum supply wo could not put it in for that now. Wo could not 
get the coal.

By Mr. Bain ( Wentworth) ;
Q. You will have to put in enough to keep them warm? A. Yes, wo put in 

1,500 tons for that.
Q, What is the amount they use in their yearly contract ? A. About 1,7 00 

tons of hard coal, and they burn some soft coal, I cannot ted how much. It is a new 
departure this year that they are burning so much hard. We used to supply them 
with 1,600 or 1,700 tons of soft coal. They burn wood also.

By the Chairman :
Q. What is the extent of your coal business ? A. 10,000 tons.
Q. Do you supply half the city supply ? A. That is hard coal.
Q. How much more soft coal would be used ? A. 20 per cent, more soft coal* 

Tar is now coming into use a great deal.
Q. How is it used ? A. They are getting more tar than before from the refin­

eries. The process gives a larger amount of tar, and it is coming in competition 
with soft coal.

By Mr. Bain ( Wentworth) :
Q. They are right on the spot in London Bast? A. They removed to Petrolea, 

but they are coming back now. There are the Spencers and others coming back ; 
but the tar is brought there. There is one point I would like to say with respect to 
the Coal Exchange in Buffalo. They said it was not for their benefit only, but for 
ours. They found so many parties running into the coal business, and had so many 
bankrupts, that they must have the business on a basis they could depend on.

Q. How do you do now? A. Four members of tha Coal Exchange have to sisri* 
anew man’s document, and they would not signfor one whom they had no confi' 
donee in.
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Q. Then you practically guarantee each other’s coal business ? A. We try to- 
keep it as respectable as we can.

J. G. Butterwobth, sworn.

By the Chairman :
Q. Give your name, occupation and address? A. J. G. Butterwortb, coal 

dealer, Ottawa.
Q. Are you a member of the Ottawa Cartage Company ? A. Yes, sir.
Q. How many members are there in the corporation ? A. Six directors.
Q. Who are they ? A Bay, McCullough, Cameron, Boss.
Q. What Mr. Boss ? A. W. D. Boss.
Q. What are Cameron’s initials ? A. H. Cameron.
Q. Who else ? Myself ; I think that makes six.
Q. That makes five? A. Mr. James Cowan is in.
Q. Are there any other members of the incorporated company ? A. That is alL
Q. These are the whole members; they are all directors? A. Yes, sir.
Q. Who was it planned and organized this company ; who were the promoters? 

A. Tbe charter members.
Q. There were a number of charter members. We were told hero that they 

'Were not the men who promoted or planned out the formation of the company ? 
A. You do not want to know the charter members. You want to know the pro­
moters. These were the promoters, whose names 1 have given you.

Q. Were any of these whose names have been given charter members? A. No.
Q. What was the object of having these names there instead of your own ? A. 

f think these are questions aside from the matter. This is a company; it is not a. 
combine you are speaking of.

Q. This is a company with an object that we are investigating. We are investi­
gating this company, the mode of formation and all the particulars about it. We 
want to get at the particulars. We do not want to press the question unduly but 
_ he formation of this company is one thing which Parliament has authorized us to 
investigate and it is necessary that we should have a fall investigation and full par- 
iculars from you. What was the object ? These were the organizers but what was 

e object of having other names on the charter ? A. I do not think I can tell you 
If the Committee really wish it, but 1 have given you the promoters of the 

0ornpany and you have the charter members. I think you have all you want.
Q. We have the names of the chartered members? A. I do not think that has 

ny bearing on the matter.
Q- This is one of the questions you are bound to answer. Is that the opinion 

of the Committee ?
Several Members.—Yes.
Q- The Committee have decided that it is a proper question to answer ? A. I 

an hardly give you a proper answer to the question. The charter members resigned 
^ tao present members. I speak for myself, 1 cannot speak for tbe others, id» 

t know ; in fact it is a question 1 can hardly answer you properly. I wish to 
^ newer it right ; but these persons that the stock was transferred from to me I got 
ne ®c licit or to put their names in the charter and the stock was transferred to me. 

am. You £ot the solioitor to put their names in the charter; but their signatures, 
fer sobscribera to the first stock and the whole of the stock ? A. They trans-

lei~ it to me; that is the two of them to whom I refer.
Two of them to you ? A. Yes.

. *• * ou have not answered the question : What was the object of getting it done 
0bjecway ? A, I really cannot answer that from the fact that there might be several

of What was your object in having that done. It is a plain question and admits
Plain answer ? A. As far as I can say myself I did not want to appear as a.
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member of the Cartage Company in the charter in the first place. That is as far as 
I can go.

Q. Yon did not want your name to appear as the Cartage Company in the first 
place? A. No.

Q. Why ? A. I do not know that I had any particular reason. It was nothing 
I was ashamed of. It was a business transaction.

Q. You did not want your name to appear as being interested in the Cartage 
Company and you got these other men to subscribe. Who furnished the money ? 
There is 10 per cent, of their money n arked paid up? A. I furnished it for mine.

Q. What names did you got signed for you ? A. Mr. Shaw’s. The two Mr. 
Shaw’s.

Q. You got them to subscribe to the stock and you furnished the money, and 
they immediately transferred the stock back to you? A. Yes ; they transferred to
me.

Q. You gave these names as those of directors. How much stock do you hold 
in the Cartage Company ? A. I hold between $4.000 and $5,000.

Q. And how much does Mr. Bay hold ? A. About the same.
Q. And Mr. McCo!lough ? A. The same.
Q. Then about the other three gentlemen, rCameron, Ross and Cowan. How 

much do they hold ? A. I do not know how much Mr. Cowan holds.
Q. How much does Mr. Cameron hold ? A. I cannot tell you positively.
Q. You know pretty near ? A. I know about Mr. Ross ; he owns two shares.
Q. And Mr. Cameron about two shares ? A. I think in about that neighborhood.
Q. You transferred two of your shares to Mr. Ross ? A. Yes.
Q. And Mr. Bay two of bis to Mr. Cowan ? A. I do not know anything about it.
Q. Yon had one-third of the stock yourself ? A. Yes.
tj. You gave two shares to Mr. Ross so as to make the full number of incor­

porators ? A. Yes, sir.
Q. What was paid by Mr. Ross for his two shares ? A. I think you got that 

from the secretary treasurer. He gave you evidence of all these matters from the 
books.

Q. I do not remember Mr. Ross’ name being mentioned? A. I think it 
appeared in the papers at the time.

Q. Yen and Mr. Ray and Mr. McCullough divided up the procoeds between you. 
Was that after Mr. Ross and Mr. Cowan and Mr. Cameron got their shares ? A. 
We divided the proceeds. There was a regular dividend declared, as in any 
company, and those entitled to it received it in proportion to their stock.

Q. What prices did you pay for coal last year. Have you got a list of the prices 
you paid ? A. I have not a list of the prices. I think you have the invoices here.

Q Have you the monthly statement of prices as leceived from the coal com­
panies? A. I haven’t them with me, but I can tell you pretty nearly. The early 
price in J une was $5.35.

Q That is the gross ton ? A. Yes.
Q. That is how ranch net ? A. $4.78.

By the Chairman :
Q. The June prices were $4.78 e’elivered in Ottawa ? A. Yes.
Q. And they advanced ? A. To as high as $6.65.
Q. What was the next rise in price? A. I think it was §5.60 per gross ton.
Q. What date was that? A. I think in July.
Q. That is how much net ? A. $5.
Q- Later on what was the next rise ? A. I think the next rise was in August 

or September. That was either July or August I gave you last, I cannot tell exactly 
which,

Q. What was the net price ? A. $5.22.
Q. Then later on ? A. $5.71.
Q. What date was that, November? A. That would bo about November.



OTTAWA COAL CARTAGE COMPANY. 251

Q. What is the present price of coal ? A. We are not baying coal at present, 
but 1 can give you the next advance.

Q. What is the purchasing price now, net? A. The next advance was 85.94 net.
Q. In December ? A. Yes, in December.
Q. After that ? A. That is the last advance.
Q. Then it began to decline? A. Not until this month. This month it went 

down 40 cents.
Q. In March what was the price? A. The same price, $5.94.
Q. What is the price now in April ? A. The April price is 40 cents less than 

that, per gross ton, $5 53 net.
Q. Now we have been told here about discounts or rebates that have been 

allowed? A. We get none, sir.
Q. Were these invoices sent to yourself? A. Those are cash prices for coal that 

I purchased.
Q. Who paid for these invoices? A. I paid them myself.
Q. And you know that is the actual price you paid ? A. As near as I can speak.
Q. These were the prices paid without any rebates or reductions ? A. Yes.
Q. You paid the invoices yourself or the Coal Cartage Company? A. They 

paid me for the coal, but I paid the companies.
Q. Is there any arrangement made with the railroad companies in Ottawa about 

the carrying of coal ? Is there any exclusive arrangement made by your cartage 
company? A. No, sir.

Q. Are all the railroads at perfect liberty to carry coal for anybody else at any 
prices they see fit ? A. They have, so far as I know,

Q. You do not know of any arrangement by which you get certain privileges 
from the railroad companies? A. No.

Q. By what road do you get your coal ? A. Some by the Canada Atlantic Rail­
way, some by the Canadian Pacific Railway, and some by water.

Q. What proportion? How much do you get by wattr ? A. I get very little
myself.

Q. Were these prices here the prices by water ? A. They were the established 
prices for Ottawa.

Q. It makes no difference to you whether you get your coal by rail or by water. 
You get it delivered here ? A. Tney quote the prices delivered here.

Q. It does not make much difference to you then whether you get it by water or 
rail ? A. No ; only a mere matter of handling.

Q. How much did you get by the Canada Atlantic ? A. Well, I think I got 
2,000 tons.

Q. How much did you bring in altogether ? A. That I could not tell positively.
Q. About how much ? A. About six, seven or eight thousand tons.
Q. And you got 2,000 tons by the Canada Atlantic, and the rest by boat and the 

Canadian Pacific Railway ? A. Yes.
By Mr. Quillet :

Q. Do you know of a dealer in Carleton Place offering to sell coal in Ottawa, to 
6end car loads of coal into Ottawa ? A. No.
-, Q. There was no correspondence between your association and a dealer in
Carleton Place ? A. None, that I know of.
, Q. 1 am infor med that he offeied to deliver coal here at a lower rate and that 
66 tould not get any coal for Ottawa ? A. That is news to me, what you speak of. 

By the Chairman :
Q. Diu you agree with those coal companies that you buy from that they were 

®ot to supply anyone outside of the Cartage Company, any business arrangement 
Wlth the Cartage Company ? A. No.

Q- You have no such arrangement ? A. No.
4. Q Have you asked to have such an arrangement made ? A. I have myself in» 
^mated to them.
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Q. In what way ? A. It is an open market They get coal as they please in 
Ottawa.

Q What do you mean by intimating that you have asked them to confine their 
business to Ottawa ? A. No, but to confine their sales to me, the same as I would 
get the agency of a stove they would give me to sell. Mr. Hartthere gave evidence 
as regarded the Delaware and Hudson Company

Q. But he was their agent? A. I asked the same thing, but they refused to give it.
Q. It is not quite the same thing. Mr. Hartt’s agency is bound to sell to every­

body who comes along at those prices, or he would not be retained long as theageut* 
Your object in getting the agency was to prevent anyone else getting coal from that 
company ? A. Except through me, and that would be the same as Mr. Hartt. They 
would be handling it through me. Since there has been a cartage company we have 
done the same thing ; ve have sold it to outsiders.

Q. Do you know of any arrangement being made to prevent Mr. Easton or those 
representing him from sending it into Ottawa ? A. No.

Q. You have no knowledge of any such thing? A. I have never done any such 
thing. 1 have heard it intimated.

Q. You are aware of such intimation ? A. I have heard it intimated that such 
was done.

Q. Where did you hear it intimated? A. Well, there are different dealers.
Q. Through what dealers or members of your cartage company ? A. It would 

be pretty hard to say, I have heard it said that they-----
Q. That they succeeded in keeping Mr. Easton out? A. I don’t think they 

did succeed.
Q. But they succeeded in keeping him from getting coal at the favorable rates 

that he was getting it ? A. I do not know anything about it. He got coal, and he 
got all the coal that he could sell.

Q. Ho told us here that although he got coal, he had to pay a much higher 
figure? A. That I know nothing about.

Q. Do you know of any steps being taken? A. There was nothing done 
through me, and I do not know.

Q. Bui do you know of any such steps being taken ? A. That I do not know. 
That is a question, perhaps, I do not want to know, but I have never seen anything, 
any letters or correspondence, or anything connected with Mr. Easton in any shape 
at all.

Q. Did you take care not to see them ? A. I had no business with it. If they 
did anything I know nothing about it.

Q. You may not have seen certain letteis, but do you know of certain repre­
sentations being made ? A. 1 have hoard it intimated.

Q. Heard it intimated is very indefinite? A. I have heard it intimated through 
dealers in Ottawa. Mr. Easton was selling coal here. I do not know whether you 
call it in a legitimate way or an illegitimate way.

Q. That is not an answer to tLe question. Do you know of any steps being 
taken to prevent Mr. Easton getting the favorable rates which he had been 
getting? Have you any knowledge ol it ? A. I have understood that there were.

Q. Have you any knowledge of it ? A. I think you are asking me questions 
that 1 answer them as directly as you are putting them. 1 would not be able to 
answer them or to swear to them. I might have a knowledge of various things, 
and yet not a knowledge I can swear to.

Q. Have you any knowledge—that is a straight question? A. I have said 
that 1 have‘heard it intimated.

Q. What is that knowledge? A. It is that I have heard it intimated that there 
had been something done to prevent him from getting coal.

Q. What was it that was done ? A. The companies were written to.
Q. By whom ? A. I know nothing about that.

By Mr Boyle :
Q. Was it your secretary ? A. No, sir. There was nothing done by the Car­

tage Company or by the authority of the Cartage Company. It was done by other
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private individuals. I do not know anything about their business, and I am not 
supposed to.

By the Chairman :
Q. Who were the individuals ? A. I do not know.
Q. Mr. Butterworth, you say you are on your oath. Well, you are to tell the 

truth, the whole truth and nothing but the truth, but you hesitate about telling the 
whole truth about what you know. I think the members of the Committee will 
decide that that is a reasonable question ? A. If it is a reasonable question, I think it 
was the People’s Coal Company.

Q. Who is at the head of that ? A. Mr. Cowan is one of them, I think, and Mr. 
Bay.

Q. Are they the People’s Coal Company ? Is that the name of their firm or 
business ? A. Yes.

Q. And they wrote to the coal dealers in the States to prevent Mr. Easton 
getting the favorable terms that they were getting ? A. That I cannot swear to.

(j. What did they write ? A. I do not know.
Q. Did they write ? A. I have heard it stated that they did.
Q. You know that they wrote ? A. I have heard it stated.

By Mr. Boyle :
Q. Where did you hear that ? A. Among the dealers.
Q. Did Mr. Cowan tell you ? A. I do not know.
Q. Did Mr. Bay ? A. I am not positive, but I think he did.

By Mr. Boyle :
Q. Is the People’s Coal Company an incorporated company ? A. I don’t think

80.
By the Chairman :

Q. Then it was through Mr. Bay that this correspondence took place. Do you 
know what the result of it was and the effect it had ? A. Well, Mr. Easton, says it 
bad the effect of stopping his coal, but I don’t think it had. He seems to have got 
coal all through the season.

Q. He explained to us how he got the coal in another way and at a larger 
expense ? A. That I don’t know.

Q- What do you know about it ? You know that Mr. Bay had written and you 
know further what was the effect of that writing let us hear that ? A. I don’t know.

Q. What result had it upon these companies? A. I think the company said it 
was an open market and they could not do anything with it. Swift had a perfect 
right to put coal in. I never saw anything. It is all hearsay with me this matter.

By Mr. Boyle :
Q. Did Bay or anyone else state what the substance of his reply was ? A. He 

did not, that I remember.
By the Chairman :

Q. How do you know the result of this letter that was received from the Ameri- 
can Company ? A. I heard it in some manner. I heard it in conversation among the 
men.

Q- You didn’t see the letter ? A. I never saw it.
Q. You didn’t hear it read? A. I did not.
Q. You heard the result of it from Mr. Bay ? A. I don’t know whether it was 

*rom Mr. Ray or whether I heard it from some other one in the office.
^ Q. Was the result satisfactory to the members of the Coal and Cartage Company. 
was the effect of the representations made by Mr. Bay satisfactory to you men as 
members of the Coal and Cartage Company ? A. I think they merely said it was an 
°P®n market.

Q- Was the result satisfactory to you, the negotiations Mr. B.iy had with- the 
c°mpany ? A. I don’t know a thing that 1 can answer questions of that kind.

Q- Was it satisfactory to you ? A. I paid very little attention to it, I cared 
®ry little one way or another. I cared very little about it. It didn’t interfere with

me at all.
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Q. It must have interfered with some when it was thought necessary to write 
about it. At any rate the effect was to keep Mr. Easton from filling his contracts 
without loss. Taat was the object apparently of those who had written, and they 
accomplished what they attempted.

By Air. Boyle :
Q. Senator Clemow draws a dividend of the profits of the company? A. He 

gets a profit on the coal he sells to the company.
Q. Is he a dealer in coal ? A. He has been.
Q Is he a dealer? Yes.
Q. A regular dealer ? A. Yes.
Q. Does he simply control the quantities of coal certain institutions require ? 

A. No, he is a regular dealer.
By the Chairman :

Q. Does he buy coal himself now? A. Yes, he is a regular recognized dealer.
Q. Does your company use his yards ? A. We do.
Q. Do you pay him any rent for them ? A. A nominal rent.
Q- How much ? A. SI a year, and he pays all the expenses himself.

By the Chairman :
Q. Has the result of your business in coal, of your organization, been very 

satisfactory this last year ? A. It has been as satisfactory as the majority of busi­
ness I suppose.

Q. Who are the parties in Ottawa who are not in your organization ? A. There 
is Mr. Easton who claims not to be, and Harris I believe claims not to bo.

Q. Any others ? A. These are all.
Q. What do you moan by “ claims not to be do you think they are in your 

organization ? A. I don’t think so. I suppose they would like to be.
Q. How about the prices that they sell at ; do they sell at the same prices' that 

you sell at ? A. They profess to.
Q. You say you suppose that they would like to be in your organization ; has 

Harris tried to get into the organization ? A. Not that I know of. He never 
applied to me.

Q. Has be been asked to join or affiliate with your association ? A. I don’t 
think he has ; not to my knowledge.

Q. Why do you say you suppose he would like to be ? A. I say I suppose they 
would like to be. You are picking Harris out merely. When you speak of Easton, 
I think Easton would like to be a member.

Q. You think Easton would like to be ? A, Yes.
Q. I suppose it is a profitable business, profitable institution, you have there ? 

A. No, I don’t think there is a great profit at all. I don’t think there is any discount 
in that way. We tried to get men that will conduct their business in a proper 
manner.

House op Commons, 16th April, 1888.
The Committee on alleged Trade Combinations met this morning ; Mr. N. C. 

Wallace presiding.
J. C. Brown, sworn.

By the Chairman :
Q. What is your name, occupation and address ? A. John Charles Brown, coal 

dealer, Sparks Street, Ottawa.
Q. How long have you been in business ? A. Since last July.
Q. Your office you say is Sparks Street ? A. Sparks Street, Russell House block. 
Q. You have coal sheds ? A. Yes; on the city side of the canal, and weigh scales. 
Q. Have you any connection with the Coal Cartage Company ? A. Yes, sir.
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Q Tell the Committee the nature of that connection ? A. Just in the same way 
-as Mr Thompson and Mr. Clcmow. They take my coal when it comes in and deliver 
it for me, and I get a percentage of the profits.

Q. Do you order the coal ? A. I do.
Q. And hand them over the invoices ? Yes.
Q. They pay the invoices ? A. No. They pay me, and I pay for the coal direct.
Q. Have you a list of the prices ? A. The price last year for the coal I had 

brought in, in July, the stove coal cost--------.
Q. Is it the gross ton ? A. I will give you both.
Q. You have the prices for the net ton ? A. Yes.
Q. Of course we prefer the net ton, because wo have been doing business in net 

tons and it confuses, somewhat,'.to h ive the gross tons quoted for buying and the 
net ton for selling. These quotations we are asking you for are the prices delivered 
in Ottawa on the cars. What road did you get that on ? A. I got ours by the Canada 
Atlantic. I got a small lot on the C.P.R. of about 100 tons.

Q. Yon started business last July? A. Yes.
Q. When did you join in with the Coal and Cartage Company? A. Shortly 

after starting business.
Q You started before you had an arrangement with them ? A. Yes.
Q. You were attempting to go on without them ? A. Yes.
Q. Had you made any arrangement for coal? A. Yes, for boat coal but not 

for rail coal. I wrote to four companies and only got replies from one.
Q. What companies? A. The Delaware, Lackawanna & Western, the Dela­

ware and Hudson, the Philadelphia and Reading, and the Pennsylvania Coal Company.
Q. You got a reply from which ? A. The Pennsylvania Company.
Q. What was their reply ? A. My letter bad been sent to their agent at White- 

ball, who in turn sent it to Mr. D. Murphy, of Ottawa, who acts for them here.
Q. What then ? A. I got about all the coal they could send in here last year, 

f art came in by water, and when they could not get any more in on account of the 
rates of freight preventing them, I got it via Rouse’s Point and transhipped it by cars.

Q. Where are their coal mines? A. It comes from Newburg direct around by 
Lake Champlain.

Q. Where is Newburg ? A. In New York State.
Q. What was theobject of taking coal to New York city ? A. All these coal 

Companies have tidewater points at which they ship coal. They have large centres 
to which they put their coal. The Pennsylvania Company centre! theirs at New-

Q It is out of the way to go to Newburg? A. They cannot bring it here by 
rau. They have no rail communication with this point.

Q- Not under the Inter state law ? A. I do not know anything about that.
Q. At all events your letter was sent to Mr. D. Murphy, of Ottawa, whoso firm 

Were agents for the Pennsylvania Coal Company ? A. Yes.
Q. Did they communicate with you ? A. Yes.
Q- And supplied you ? A. Yes,
Q. At what prices ? A. In keeping with the rate of prices here.

By Mr. Quillet :
,. a. That was before you joined the Cartage Company ? A. ies, just before. I 
a n°t join the Cartage Company, that is, I am not a shareholder.

By the Chairman :
H' You are distributors? A. Yes.

By Mr. Quillet :
What object had you in joining the Cartage Company ? A. I could not get

Q- What time did you join the Cartage Company ? A. July.
««n When did you open office? A. I opened in June, but did not commence to 
9611 until July, J F
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By the Chairman :
Q. 1 understood you that you got coal independent of the Cartage Company? 

A. I got some ; whether the Cartage Company were willing to let me have it or 
not, 1 got it through the Pennsylvania Goal Company.

Q. But the others did not reply ? A. No.
Q. Will you give us the prices at which coal was delivered at Ottawa ? A. 

Stove and chestnut $4 38 to $5.13.
Q. What date is this ? A. From July to March. All this coal was purchased 

prior to October last, although not delivered.
Q. You bought it for future delivery ? A. It was all to be delivered before last 

January, but it did not get here before last March.
Q. The point we want to get is, that you did buy it and made arrangement for 

so much coal and they could not deliver it in one month and were bound to deliver it 
■in another at the same price ? A. Yes.

By Mr. Guillet :
Q. Coal delivered in March last must have come by rail ? A. Yes; 1 purchased 

this last lot of 1,000 tons from the Rath bun Company, of Deseronto. I would not 
have made any similar arrangement with any coal company. No coal company 
would have agreed to give 1,000 tons at a stipulated price.

Q. What was the first purchase you made at? A. $4.78 for stove and chesnuU
Q. That was in July ? A. Yes.

By Mr. Bain ( Wentworth) :
Q. Delivered here ? A. Yea ; on board the boats.

By the Chairman :
Q. Stove and chestnut $4.78 per net toe ? A. Yes.
Q. That was in July ; how did you get that ? A. By boat.
Q. Who from ? A. The Philadelphia Coal Company.
Q. Mr. D. Murphy was the agent here ? A. Yes.
Q. How much did you get of them ? A. About 600 tons.
Q. What was the next purchase you made ? A. From the same source by boat 

to Rouse’s Point, and railway to Ottawa.
Q. What date? A. My invoices, I must explain, are in the customs. They 

sent for them the other day, and I cannot give you the exact date. It would be about 
the last of August or the 1st ot September.

Q What was the price then ? A. The price advanced then. I think they 
charged me 25 cents additional per ton on that coal. They charged me a few cents 
more I know. I do not remember exactly.

Q. It was about $5 per net ton ? A. fes.
Q. How much did you get ot that ? A. About 500 tons.
Q. You bought it from whom? A. Mr. D Murphy.
Q. What was the next purchase ? A. From the Rathbun Company.
Q. When was that made ? A. In September.
Q. Stove and chestnut? A. Stove and egg,
Q How ranch did you give for that ? A. For a small portion of it I have the 

same price as you have there, and for a large proportion of it I gave an advance of 
25 cents per ton.

Q. You gare $5 per net ton and $5.22? A. No, sir, it was a little less tha»
that,

Q. Have you it there ? A. Yes; my last stove netted $5.13, and egg $4.91.
Q. That would average nearly $5 ? A Yes, sir.
O- These were the prices you paid. You got that from the Rathbun Company? 

A. Yes.
Q. How did that come in? A. By boat to Rouse’s Point and by Canada Atlantic 

Railway to Ottawa. A small portion of it came in latterly by Utica. By the Utic» 
and Black River road and the C.P.R.

Q. How much did you get of that ? A. In th it lot 1,000 tons.
Q. Did you buy any other coal ? A. Yes, sir.
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A. $7.50 for egg and $7.75 for stove and

A. Yes, sir.

What was it in

Q, Whom from ? A. From George Harris here.
Q. When? A. Thisspring.
Q. When did you buy it ? A. During the months of March and April.
Q. Who is he? A. A coal dealer in this city here.
Q. How much did you buy from him, or rather what kind ? A. Egg, stove and 

chestnut.
Q. What did you give him per ton ? 

chestnut.
Q. Per net ton ? A. Yes.
Q. That is considerable of an advance on previous prices ?
Q. How much did you buy from him ? A. About 40 tons.
Q. When was that? A. March and April.
Ç. You had run out of stock ? A. Yes.
Q. What would be your selling prices in Ottawa all along?

July? A. $6.50 for stove and $6.25 for egg.
Q. What was it later on ? A. $6.75 tor stove and $6.50 for egg.
Q. When was that ? A. The latter part of August.
Q. When was the next raise? A. It was to $7.00 for stove and $6.75 for egg.
Q. When was that? A. About one month subsequent.
Q. September? A. Yes.
Q. What was the next raise ? A. $7.50 for stove and $7 for egg.
Q. When was that? A. About November, the latter part.
Q. What was the next raise ? A. $8 for stove and $7.75 for egg.
Q. When was that ? A. The latter part of December or the beginning of January.
Q. When was the next raise ? A. That is the present price.
Q. What rate do you make for a half ton ? A. 25 cents added to the actual 

price for a half ton.
Q. A man told me ho paid $4.50 cash for a half ton ? A. It might have been 

basketed. The carter may have had to carry it into his place in a basket ; then 
there is an extra quarter dollar charged.

Q. For a half ton ? A. Yes; for basketing. They charge the same price for a 
half ton as a ton for wheeling or basketing.

Q. Had you been making any arrangement before ? Did you intend to join 
with the Cartage Company ? A. No ; I do not know anything of the working of it. 
1 had been a civil engineer for over 20 years.

Q. What was your idea then ? A. To run business on my own account.
Q. Why didn’t you do that? A. Unfortunately or fortunately, I asked a man if 

the Cartage Company would carry my coal. I did not know that they dealt in coal ; 
I thought they only drew it.

Q. You had your eyes opened later on ? A. I had.
Q. What inducements were offered you to go in ? A. They offered me a certain 

percentage of their profits arid they told me that they could deliver coal cheaper 
than I could, which I now believe they can, and do away with the necessity of my 
having weigh masters and all that sort of thing.

Q. Doesn’t the city provide weigh masters? A. Yes, sir, but coal dealers 
require to have their own.

Q. Why ? A. To see that his coal is properly handled.
tj. In what way? A. We send orders to the weigh house, but we could not 

send it down to the city weigh master to have him get out horses and coal. Every
dealer, if the Cartage Company did not have the partage business of the city, 

ould have to have a weigh master at each station ; but the Cartage Company do all 
en- weighing with four weigh masters.

(j. Do they load up the coal ? A. No ; they merely keep track of the weighing
the city weigh master stamps it.

t, When you made arrangements with the Coal and Cartage Company you found 
a it was something more than a mere Cartage Company ? A. Yes, sir.

Q. Did they make you an offer to come in ? A, They did, sir.
3—17
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Q. They wanted you to join ? A. Yes, sir.
Q. What inducements did they offer you ? A. A portion of their profits.
Q. What proportion ? A. One-sixteenth.
Q. After deducting all the expenses of the company ? A. After deducting their 

expenses.
Q. interest, cartage, office and everything? A. Yes, sir.
Q. You accepted that? A. I did.
Q. Were you to sell any specified quantity of coal ? A. No, sir.
Q. You were to get one-sixteenth anyway ? A. Yes; if I sold one ton or 10,000.
Q. That was last July. Have you been drawing on the supposed profits? A. 

I have.
Q. How much ? A. $1,8-5 or $1,850.
Q. How long was that arrangement made for ? A. One year.
Q. It expires when ? A. One year from the beginning.
Q. '.that is on account of your profits for one year? A. I participate in the 

profits from last May although I only went in last July.
Q. What do you expect to get by the end of the year? A. I do not know.
Q. You have drawn $!,850j when did you draw the last? A. In March.
Q. You will draw no more until the end? A. Not until the thing is wound up 

in May.
By Mr. Wood ( Westmoreland) .•

Q. The only point 1 don’t quite understand is this : you say you draw the same 
profits whether you sell one ton or 10,000 tons ? A. Yes, only I was desirous of 
selling all I could

Q. Why? A. Because I wanted to establish myself in the trade, so that I 
could get a looting in the trade that I might obtain coal.

Q. What object is that to you if you get the same percentage of profit ? A. I 
would prefer to handle my own coal independent of the Cartage Company if it were 
possible.

Q. You don’t want to continue in connection with them at all ? A. No.
By the Chairman :

Q. What are your objections to this arrangement? A. It is too one-sided.
Q. In what way ? A. Well, not being members of the Cartage Company, we 

know nothing at all of the internal working of the thing.
Q. They declare a dividend and you have to accept it ? A. Of course we have 

the right to verify their statements given us.
Q. Have you a written agreement with them for one-sixteenth of the profits ? 

A. Yes.
Q. Have you got it here ? A. Yes. This is not the agreement, but it is a copy 

of it, given me by Mr. Larmonth. (Exhibit 40.)
By Mr. Wood ( Westmoreland') ;

Q. Wasn’t there any estimate made of the quantity of coal you expected to sell ? 
A. Yes, they told me I would not sell over 2,000 tons of coal the first year.

Q. It was on a basis of selling 2,000 tons ? A. I declined to take that basis. 
This was before there was any stipulated amount offered me, or stipulated propor­
tion of their dividend offered me. The talk was about tonnage, and they told me I 
would not sell over 2,000 tons, while I thought I could do better than that, and they 
put it in a form of a proportion of their dividend.

Q. Did they make an offer on the basis of tonnage or the quantity sold ? A. It 
was merely talked about.

Q. On what basis was this sixteenth offered them ? A. I don’t know that. 
They figured that amongst themselves I presume. I considered it better than taking 
2,000 tons, as first spoken of.

Q. If you succeeded in selling 4,000 or 5,000 tons this year, would the arrange­
ment be continued on the same basis ? A. I don’t know, sir. It expires on the 1st 
of May. I don’t know what they would be willing to do.
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Q. Yon don’t know what they would do if the quantity of coal increased or 
decreased, if they found you did’nt sell much coal ? A. I don’t know, sir.

Q. Do you know the arrangements any of the other outside persons hare as to 
the percentage they get ? A. It is only from hearsay. I know nothing about it.

By Mr. Ghiitlet ;
Q. You hay you were induced to make an arrangement with the Cartage Com­

pany because of the facility they had of carting your coal ? A. Yes.
Q. Is that the only reason ? A. It relieved me of a great deal of trouble.
Q. Didn’t you tell us you were unable to get coal by rail ? A. I would only get 

rail coal here.
Q. What other reason ? A. Because from the fact I got no reply from any coal 

company about putting coal in.
Q. Did you make a further offer ? A. I did.
Q. Did you got a reply ? A. I got no reply. One of their agents came to us 

and said he would come back again, and he came back to the city, but he didn’t come 
Dear me.

Q. Had he any conversation with you ? A. Yes.
Q. What did he say ? A. He said he would be glad to see me if I was prepared 

to do business.
Q. Did you apply to the railway companies? A. No, sir, I did not.

By the Chairman :
Q. You made no application to the Canada Atlantic Railway about your coal ? 

A. No, sir, l was the first to bring coal over their road.
Q. Will you tell us something about the public tenders for the city of Ottawa, 

for the public schools and corporation and the parties tendering for these contracts ? 
A. Yes ; a number of dealers tendered.

Q. What arrangement was made by the Cartage Company, or did any of you 
toake arrangements? A. Yes.

Q. What was the arrangement? A. That each dealer should have one of the 
contracts. That was all.

Q Bach dealer should have one contract? A. Yes.
Q. What contract did you get? A. Schools. •
Q. How many tons did you supply ? A. 220 tons of egg coal.
Q. What other contracts were made ? A. There was the City Hall, the Cor­

poration contract.
t, . Q• Who got that ? A. I don’t remember who got it. There were the County 
Buildings and the Dominion Government.
, Q. What was the amount of the Dominion Government contract ? A. I don't
know.

Q. Who got that ? A. McCullough.
Q. Who got the Protestant Hospital ? A. I think it was Senator Clemow, I am 

®°t quite sure.
Q. Who got the County buildings ? A. If I remember right, Butterworth got it. 

By Mr. Quillet :
f Q. Do you know the rates ? A. Not except my own ; I got 86.05 for egg coal 
Tom the schools.

Q. Delivered ? A. Delivered.
Q* When was that contract made ? A. In the month of August, sir, I think. 

6 on their premises.
Q. The retail price then was $6.50 ? A. Yes.
Q. You got $6.05? A. Yes.

Burs l arranged the price you ware to get? A. It was arranged amongst

Q- Did the public schools ask for tenders? A. Yes.
W. Who put in tenders ? A. I think most of the dealers put in tenders.
>• It was understood that yours was to be less ? A. Yes.
H. Yours was less? A. Yes, apparently. I don’t know anybody else lower. 

3-17J
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Q. Was there any bonus given or any premium paid by you for it ? A. No, sir.
Q. It was simply a matter of arrangement? A. Simply a matter of arrange­

ment.
Q. You divided up all the contracts between you? A. Yes.
Q. You took the public schools ? A. It was given to me, T didn’t take it.
Q. Was that the Cartage Company ? A. No, it was amongst the dealers.
Q. Were those who were not doing business with the Cartage Company, men 

like George Harris or Henry Easton, were they in when this arrangement was made ? 
A. I don’t know whether they were or not.

Q. Were you there ? A. I was there on one or two occasions.
Q. You didn’t arrange this all at one meeting ? A. No.
Q. You had a number of meetings just as matters came up? A. Yes.
Q. It was agreed that the contracts should be divided round among you ? A. 

For instance, the dealers who had these contracts for years claimed that they had a 
right to fill these orders, that they should have them again.

Q. How is it somebody else had the school contract, and it was handed over to 
you ? Who bad it before ? A. I don’t know.

Q. They agreed to let you haxe it at $6.05 ? A. ïes.
Q. What amount did McCullough get for the Government contract? A. I don’t 

know. I don’t know the quantity, or I don’t know the price.
Q. You were there ? A. It is a long time since. I don’t remember the price.
Q. You know that you got $6.05 for egg coal? A. Yes.
Q. For the school contract. That is the only one that you know of ? A. That 

is the only one that I have any personal knowledge of, or the only one that I re­
member the price of—the only one I was interested in.

Q. You remember quite well that it was arranged that one should have one con­
tract, and another should have another ? A. Yes.

Q. Well, then it was arranged, for instance, if you contract that you should put 
in a tender for $6.05 ? A. Yes.

Q. Bid they fix the price ? A. I don’t remember that I fiied the price. It was 
consented to by all there.

Q. They were putting in tenders were they ? A. Some were to, others said 
they would not tender.

Q. In order to keep up appearance all right there were several tenders to be put 
in ? A. Yes.

Q. And these tenders were all higher than yours ? A. In tendering of course 
they would tender higher than mine.

Q. Bo you know what the other tenders were ? A. I do not.
The Chaihman—I have the agreement made between Mr. Brown and the Cartage 

Company. I will read it so that the members of the Committee will see what the 
arrangement is. (Exhibit 40.)

(Agreement read.)
By the Chairman :

Q. We were asking you whether you were satisfied with this arrangement be­
tween the Cartage Company and yourself, and you said you were not very well satis­
fied. Why ? A. Well, as I explained to you, the business is too much in their hands.

Q. They have the control of everything? A. Yes.
Q. They make that document to suit themselves ? A. Yes.

By Mr. Wood ( Westmoreland) ;
Q. What is there unfair in it. What is there that you object to as unlair? A. 

Well, the details of the working of the company we are ignorant of to a great extent. 
Of course we consider that we get all that is due to us and all that kind of thing, but 
I think outsiders dealing with them are not thoroughly satisfied as a whole.

Q. How many tons did you actually sell? A. A little over 2,800 tons.
Q. You received $1,825? A. Yes. I wish to explain to you that out of that 

$1,800 or my proportion of the division of the profits, I paid for rent of shed lots 
$230.64 up to the first of next May for the year. Taxes and water rates will exceed
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$50, office expenses, rents, &c„ $650, and other items not appertaining to the office 
but general business $129.79 at present.

By the Chairman :
Q. What rent do you pay ? A. 6450 a year.
Q. Do you do any other business ? A. No.
Q. Does anyone else do any other business in it ? A. No.
Q. What is the necessity for such an expensive office ? A. We cannot get one 

for less. I only rent part of the office, and some one else has the rear portion of the 
office.

Q. Do you sell soft coal besides this ? A. Yes.
Q. Is soft coal in the arrangement ? A. It is included in that.
Q. Soft coal is included in this statement here? A. I didn’t buy any soft coal. 
Q. You sold more coal then than you had? A. Yes. Advertising $159 and 

and interest is worth $300, which makes $1,510.43.
By the Chairman :

Q. I understand that you got all this whether you sold a ton of coal or not ? A. 
Yes.

Q. Your profits are just the same you have told us ? A. I said my profits would 
be just, the same whether I sell one ton or 10,000 tons, but at the same time a man 
going into business wants to get a footing for himself.

Q. This was an investment for the future? It wasn’t necessary for these 
profits, you are establishing a business for the future ? A. It was to enable me to 
get coal in here, as well as any person else, which is difficult for a man to do unless 
be has got a footing in the trade.

Q. Did you think you would have to go to $1,209 or $1,500 expenses to enable 
You to get coal besides paying for the coal ? A. Yes.

Q. What are the obstacles? What is there to prevent you from getting it if 
you go there with your money and have a good business reputation ? A. They don’t 
wish to encourage anybody on this side to go into the trade other than those who 
are in the trade at present.
T Q. Or is it that there is pressure put on from this side? A. I don’t know that, 

may be.
^ave evidonce here to show that they are very anxious to sell and that 

xr*?y want to sell, that each company is anxious to sell as much coal as possible on 
r}8 side. Do you know of any arrangement or pressure being brought from this 
ide to shut you out? A. No; I have no personal knowledge. I thought at the 

ulIne that there was something of that kind, hut I never discovered it.
Q Have you a strong suspicion ? A. Well, I had a suspicion at the time.
Q- You have nothing to prove it? A. No.

» Q- These three other companies you wrote to, you received no reply whatever ?
sir. I saw the representativis of two of them since and they have offered to 

8611 me coal.
i Q. Had you proper addresses. Did you write to the right man ? A, Yes; I 
Deheve 1 did.

Q. They offered to sell yon coal since? A. Yes; since.
H- You were actually compelled to go to this large expense in order to establish 

dr right to buy coal ? A. Establish my right to buy coal.
4- w. That was the principal object of all your expenditure this year ? A. Largely,
10 Set established. 1

By Mr. Guillet :
pi- Since you joined the arrangement, they sold you coal? A. Yes.

Wonii ^ould they sell ) ou coal if you withdrew from it ? A. I suppose they 
know now> because I am established in the trade. I can get boat coal, but I don t 

whether I can get rail coal.
of you know of any dealers not being able to get coal ? A. I have heard
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Q. Do you know of any effor'.s being made to prevent them? A. Not from my 
own personal knowledge. My shed and scales cost over $2,000. It is beside the 
canal. I allowed nothing in any of these expenses for depreciation. I allowed $300 
interest on capital.

By Mr. Wood ( Westmoreland) :
Q. Then, if I understand you right, your profits, as the account stands to-day, 

are about $300 ? A. Yes.
Q. What would be a fair profit on the business of that sort—2,800 tons of coal ? 

A. A fair profit after paying expenses ?
Q. Yes, is that a fair average business ? A. I don’t know, I am new in the 

business, I can’t answer that question very well. I think a man ought to have a 
little more than that out of it.

Q. Do you know that your sales are nearly equal to the sale of other dealers ? 

A. My sales are not equal to the sales of other dealers.
Q. What proportion ? A. I suppose some of them sell twice as much as I sell. 

I don’t know. I have no idea, I cannot tell the amount they sell, I have never 
seen the statements.

Q. What in your opinion would be a fair profit on a ton of coal ? That is to an 
average dealer ? A. After paying all expenses ?

Q. To a man who did a fair business ? A. Oh, a man would want about 50 cents 
a ton profit, I should think. *

Q. You don’t know what you'are to get yet ? A. Well, no ; I don’t.
By Mr. Guillet;

Q. Are there others in the same position besides you? A. Mr. Thompson.
Q. Is his share one-sixteenth too ? A. I don’t know what their proportions are.

By the Chairman :
Q. You have given $300 as interest ? A. Yes.
Q. If you sold for cash your business is supposed to be cash ? A. Yes; but it 

is not sold here for cash.
Q. You don’t get all cash ? A. No.
Q. If you sold for cash you would not require any capital at all? A. Oh, yes. 

We would have to pay for our coal on the 15th of the month.
Q. What would you require ? A. A certain amount of capital all the time to 

keep us going.
Q. You say you pay for your coal on the 15th of next month ? A. Yes.
Q. You pay for April deliveries on the 15th of May ? A. Yes.
Q. If you sold in April for cash you would have the money on the 15th of May 

to pay for it? A. Yes.
Q. So you would not need $1 for capital at all, because they take your invoices. 

You hand over your invoices and they pay on your invoices ? A. No, sir ; I pay on 
the invoices. I pay on my own coal.

Q. When do you pay for it ? A. The fifth is settlement day, and they always 
pay on the tenth.

Q. You get the money from them before you pay for it? A. No, sir ; I never 
did that, I don’t think. Settlement day is supposed to be the 5th, but sometimes i* 
is and sometimes it is not. I pay for my coal whether I have settled with them or not.

Q. The arrangement is that you get settled on the 5th and you pay for your 
coal on the 10th, was that the contract ? Theoretically, at any rate, you get the 
money from them before you pay it over to the coal companies in the States? A- *■ 

could not do it ; I don’t think I ever did that.
By Mr. Wood ( Westmoreland) ;

Q. The expenses of the coal business then, as I understand you, are such that 
but 50 cents would be clear ? A. Yes, sir.

Q. And the expenses on an average, if the figures you have given here arc 
correct, would be about 50 cents more ? A. Of handling ?

Q. No; the list of expenses ? A. Yes ; apart from the delivery of it. Of course 
that would vary some, but on an average business for a year it is about,90 cents.
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By the Chairman :
Q. Would you get along with less ? A. No; I would require mote help and. 

more capital.
Q. Whom have you in your office now ? A. I have my partner.
Q. Is there work for two ? A. Yes ; one has to look after the collection. 

We have to sell largely on credit. We have to have a set of boo "is to be kept and 
credits to be collected.

Q. Surely that business you had there, when the Cartage Company takes the 
coal and delivers it, would not provide work for two men ? A. Yes, pretty much all 
the time. The collections take up a large portion of a man’s time.

Q. Pay day comes in only once a month ? A. That is amongst a certain por­
tion of the community only.

By Mr. Guillet :
Q. Did you write to the agent in Montreal ? A. No, sir; there is no use trying 

to buy from them, I understand.
Q. Who did you understand that from? A. From a gentleman in Montreal 

whom I saw there.
Q. Who was he ? A. A Mr. Evans.
Q. Who is he? A. In the coal trade there.
Q. Why ? A. Because they cannot sell here.

House of Commons, Ottawa, 25th April, 1888.
The Committee on alleged Trade Combinations met this morning; Mr. Wallace 

in the chair.
Perct E. Todd, General Freight and Passenger Agent of the Canada Atlantic 

-Railway, sworn.
By the Chairman :

Q. Your company has hauled a good deal of coal to Ottawa ? A. In the last 
year we hauled 4,776 tons.

Q. And the year before that ? A. We did not haul any at all. That is the 
nrst year that we hauled any coal.

Q. That is the first year you hauled any coal ? A. Yes ; since the opening of 
the road.

Q. When was the road opened ? A. I will not be positive, because I have only 
been connected with it a short time. It has been opened between Ottawa and Coteau 
tor five years, and between Ottawa and House’s Point for two and a half years.

Q. What connection have you with Rouse’s Point ? . A. We have our own road.
0- Across the St. Lawrence ? A. We get there by ferry.
Q. And through the United States ? A. It is in Canadian territory. We connect 

Lacolle with the Grand Trunk Railway, and at Rouge’s Point we only go a mile 
and a half into the State of New York.

Q- With what railways do you connect there ? A. The Central Vermont Rail­
way, the Delaware and Hudson, and the Ogdensburg and Lake Champlain.

Q • And then you have facilities for carrying coal. Are any of these railways 
connected with the coal mines? A. Yes ; the only one is the Delaware and Hudson, 
'which owns one of the largest coal mines in the United States.

Q. And you tried to make arrangements with them, to connect with them to 
carry coal to Ottawa? A. I believe my predecessor did. I have only been con- 
bected with the road for a year and a-half, but I understand that my predecessor 
“jade several efforts to get coal in here. He was told by the Ottawa coal dealers that 
. 6 tinio had not yet come but would undoubtedly come when wo would bring coal 
bto Ottawa. I did not think it was a very clear answer. We did not have a ton of 
a> up to last year.

.Q. Then had you made no arrangements with thorn before that—with any com­
panies or with any parties in Ottawa ? A. Not up to last year. My predecessor



264 PERCr R. TODD.

had gone to all these coal merchants here with a view to obtaining a share of the 
coal traffic, but he was always put off, although they could never give a definite 
reason, but he did not get coal, and that was the long and the short of it.

Q. Well, tnen, how did you succeed? A. Well, about this time last 
year our general manager and myself decided that we ware entitled to a 
share ot the Ottawa coal traffic, and I went to work to see what we could do 
to obtain it. I talked to my predecessor first, and he could not see any reason 
why, except that we could not get the coal. He had been promised but never 
got it. I went to them, more especially to Mr. Butterworth, who is president of 
this association. I told him that I did not know why we should not get a share 
of the Ottawa coal traffic, and tasked him if there was any reason why we should not. 
His feelings were most cordial towards us, but I could not get any promise of any 
coal. That was what I expected ; in fact I went there as a matter of form and I 
decided that there was only one way for us to get any coal into Ottawa, and that 
was to bring in a new dealer and if they made it unpleasant for him we would have 
to stand by him. There seems to have been an impression that the Canada Atlantic 
Kailway itself purchased coal for sale, but that is not correct. We do not care to go 
into any traffic of that kind, mixed up with railroad matters, if we can avoid it. 
What we did do was to look around for another man that we could put in here, and 
that we thought would stay through the fight if it was necessary, and we decided to 
stay with him. We arranged with the Kathbun Company of Desoronto to open an 
agency here. They are in the coal business very extensively throughout Canada. I 
think it was just about this time last year that we made our arrangements to have 
them go into the retail coal business in Ottawa. The Ottawa Coal Association asked 
us to meet them, which we did with a view of ascertaining what our intentions were, 
and we told them that as far as the Canada Atlantic Railway was concerned our 
intention was to bring a share of the coal into Ottawa, whose coal or the prices we 
had nothing to do with. We were only carriers and the only arrangement we had 
with the Kathbun Company was on the same terms as wo would give to them or to 
the public, and they made a proposition to us and the Kathbun Company. We were 
both present at this meeting.

Q. Who was present ? A. Mr. Butterworth, Mr. Kay, Mr. Carter, representing 
the Kathbun Company, myself, Mr. Kellogg, ot Utica, of the Delaware and Hudson 
Coal Company, and there were one or two other members of the Ottawa Ai-socia- 
tion ; I think Mr. Brown was there, but I am not sure. And they asked us what we 
intended to do with regard to coal. I stated that the position of the Canada Atlantic 
Railway was simply that they were bound to have a share of the Ottawa coal traffic. 
We wanted a share of the traffic, but as to what the Kathbun Company were going 
to do with regard to prices they would have to speak for themselves. They then 
made a proposition to this effect, that if the Kathbun Company would agree not to 
retail coal in Ottawa uotil the 1st of May, 1888, they would agree to buy wholesale 
from the Kathbun Company a certain amount of coal, to be agreed upon hereafter. 
Mr. Carter asked me my views on that, and I told him that of course our position 
was simply that of a carrier ; we did not want to deal in coal.

Q. You cannot deal in coal by your charter ? A. It would not be a good policy.
Q. But can you? A. We can under our charter, I presume, but we would not 

want to do so, for the simple reason that any other coal dealer who would want to 
patronize the road would very properly think it was not fair to him. But we would 
do that as a last resort, rather than not bring in any coal at all.

Q. I thought you would not have the power ? A. I asked our secretary, and I 
was told that we had. I was told that we could work on that basis if we wanted to. 
And the proposition they made was, that if the Kathbun Company would agree not 
to retail any coal until the 1st of May this year, they would purchase from them 
direct a certain quantity, and that the prices were to be the same as the circulars 
issued by the other companies. I understand that the companies issue a circular 
monthly.
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Q. That is the coal companies in the States ? A. Yes ; the Delaware and Hud- 
• °.Q) the Delaware, Lackawanna and Western, and other companies. Tbey issue a 
Joint circular offering coal for so much. About the contract between the Ottawa 

ealers and the Kathbun Company, the arrangement was that the Ottawa dealers 
i buy so much coal from the Rathbun Company. There is no price stipulated 
otween the Bath bun Company and the purchasers here. It was to be settted on 
Qe circular of prices.

„ Q- The same prices as the others ? A. Yes. Now, we are not so well situated, 
^graphically, for bringing in coal as the Canadian Pacific Railway. The coal 
-T08) as a rule, are south-west from Ottawa, that is to say, they are south-west from 
th 1Ca'- course our line really runs south-east from Ottawa to Rouse’s Point, and 

°nly one coal company that we have a direct connection with, that is 
j0r Delaware and Hudson. Now, it has always seemed to me that the natural route 
Can lh° ^e*aware an(l Hudson Company to send their coal into Ottawa is over the 
Pari a "^Cantic Railway. You understand that the Delaware and Hudson Coal Com- 

a°d the Delaware and Hudson Railway Company are one and the same thing, 
y 8 a mere matter of book keeping.

By Mr. Bain ( Wentworth) ;
*• They own the railway up to Rouse’s Point ? A. Yes.

^ UnH it i® their own property? A. Yes. And their manner of shipping coal
Cent ei8tan<* '8 that they fix the price at the mouth of the mine, and they add half a 
^oan ^6I ton Per m'lefor hauling it. If they would haul this coal over their own 
We U woa*<* mahe the amount to be paid to foreign companies less than they would 
Could ° Pay ,to foreign companies if the coal came by way of Utica ; therefore they 

°JS* it in at less expense.
birth . k°W mucb longer would the haulage be? A. About seventy-five miles 
Peck o ’ ”Ut l^a1, seventy-five miles and part of the difference would go into the 
of 8 °i tbe Delaware and Hudson ; in other words if they brought the coal by way 
Ihet/ka ttle Delaware and Hudson only get a very short haulage on its own coal. 

th^6 t0 a short rate to Utica, and then the Utica and Black River Railway, 
„ i-eace 6n. l^e ®°m9, Watertown and Ogdensburg, then by ferry across the St. Law- 

’ an<l by the Canadian Pacific Railway to Ottawa.
Q Xv t^le Chairman :

Cent n« ” i® the mile haulage per ton ? A. They can haul their coal for one half 
P r ton per mile.

°Wu coal^ tliat l^e re8ufor ra<-e for ah companies? A. For all companies on their

The W^n l*36 States where they have the Interstate Commerce Bill? A.
aWt iCom merce Bill does not apply to state traffic. That would hardly 
^Wed °r reason, that the Delaware and Hudson have their territory all 
them ar'^ the Delaware and Lackawanna and Western, for instance, does not ask 
thi8) ti,i,riau tP0*r own coal. 2mow the point I was getting at in regard to Ottawa is 
Wutjj !n8 this as a mere figurative illustration, that the price of the coal at the 
!|Vtraf Ltl0 mine is three dollars per ton on the cars. We will say, for the sake of 
Jfffferen î°n’ that the price in Ottawa is five dollars per ton on the same coal, the 
t>ti*Sht ?? °t being the freight. Now the Delaware and Hudson out of that $2 
, hwav a8 to pay $ ' -75 to other corporations, that is to the Utica and Black River 
foctUijeiy01-Canadian Pacific Railway. Now if they brought it to Rouse’s Point 
C0hts <':8’ and then transhipped it over our road, they would only have to pay 683 ------fMXJU viaiiouippou IV UVOl cut l VtAVA, v

f) r.t0n to a foreign corporation, that is to us.
• h l'om Rouse’s Point to here the rate is ? A. 68 cents per ton. 

q ,% Mr. Quillet :
■now many miles is it? A. 135 miles.

. G rv y the Chairman : ,. , . , ..fo Ou„J n°y b0ing a coal company and a railroad company combined, to deliver it 
*here;o7a they Would get the whole amount except the 68 cents ? A. ^es , and 

1 eiaim it would be to their own interest to scud their coal into Ottawa y
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this route, even though they had to haul it an increased distance, because they would 
get a large share of the freight. And with that object in view at the meeting that 
I speak of, here in Ottawa, I asked the Ottawa dealers what was the total consump­
tion of coal in Ottawa the year previous, that is in 1886. Their reply was about 
30,000 gross tons. Of that amount 1 asked them how much was sold by the Dela­
ware and Hudson Company, the company to whom we would look for coal on the 
other side and they said about 7,000 tons. That is not quite 25 per cent. I then 
proposed to them that what we wanted for the first year was 25 per cent, of the total 
amount of coal which they brought into Ottawa, leaving 75 per cent, to come by the 
Canadian Pacific Railway, and I proposed further, that in order to get this matter in 
as simple a form as possible, and save as much trouble as possible, that they should 
order 7,000 tons of coal from the Delaware and Hudson which was the same amount 
that they bought the year before.

By the Chairman :
Q. The same amount that they brought the year before? A, Yes ; I stipulated that 

that 7,000 tons would be bought only on condition that it was sent over the Canada At­
lantic road. That, of course, they didn’t want to agree to. My idea in asking that w»8 
that the Delaware and Hudson was the only coal company that we could connect 
with. I told them that if they would do that, that the Rathbun Company would 
agree. Of course, they had seen the Rathbun Company. We told them jointly, tba 
we would agree not to retail coal until the 1st of May, this year, as we were not ready 
and not in shape to do it, as it was so late in the year to commence. The ground 
where they wanted to put their building we were using for other purposes, and 8° 
long as we got the coal we told them we would agree not to retail for one year,11 
they would guarantee to give us 7,000 tons of coal. Well, they did agree to it.

Q. That is the Ottawa Dealers’ Association ? A. Yes. Mr. Carter, of tbj 
Rathbun Company, then went to Utica to see the district agent of the Delaware an 
Hudson—that is the district sales agent—with a view of purchasing this coal and b<> 
came to Ottawa, I think, about two weeks after that, and said that he had seen tb 
district sales agent and that he had referred him to another official in Whitebal • 
He had gone to Whitehall and that official had referred him to the president in N® ( 
York. He had gone to New York, and he was then referred to the wholesale agent 
Scranton, Penn. He went to Scranton, and came back without having any price 0 
coal.

By Mr. Guillet :
Q. That is for Ottawa? A. That is for Ottawa via the Canada Atlantic road, 

course that was stipulated in his price that we were buying over the Canada Atlanti ^ 
That being a new feature, each one referred him to some one higher, and he caD> 
back without any price over the Canada Atlantic.

By the Chairman : ..
Q. Your contention was that it was to their interest, too. How is it they did” 

see it in that light ? A. That was a point I asked him, too. That is a point I 8 j 
not clear on in my own mind. When Mr. Carter came back he made this stateru6 
to me, and my opinion was that there was some other influence at work, some re»8 
for them not agreeing to give prices. I felt so all the more because our relatif j 
with the Delaware and Hudson, entirely apart from coal matters, was of a c° ,0t 
nature. We gave them an average of 200 cars of freight, south bound, and £ 
nothing back, because there is very little traffic from New York to Ottawa, and u* 
had always expressed a great desire if there was only some traffic going to Ott®' 
that they would give it to us, and therefore it struck me as if there was some JD1 j 
ence at work against us. Mr. Carter’s opinion was the same as my own. He®8 
me to go over the ground with him, and so we went to Utica together and saw »^ 
Eddy, the district sales agent of the Delaware and Hudson, and he corroborated ^ # 
Mr. Carter had reported, that he hadn’t given the price of coal, because there w® .t 
very serious obstacle, and the reason which he gave us, and a very good reason 
was, entirely apart from Ottawa matters. I have no objection to stating wb® ^ 
was. He said that there was a contract between the Delaware and Hudson
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Company and the Utica and Black Ricer Road, whereby the Utica and Black River 
Road gave the Delaware and Hudson lower rates and advantages at their local sta­
tions in the State of New York, on condition that the Delaware and Hudson gave 
them all their coal traffic for competitive points. Ottawa being a competitive point, 
they were compelled to keep to their agreement with the Utica and Black River 
Road and send that coal over the Utica and Black River Road which, of course, 
would bring it in by way of Ogdensburgh, and that was the only reason in the way of 
sending coal round by Rouse’s Point and the Canada Atlantic. I thought that a very- 
good reason on the face of it, but I doubted it. I doubted that that was the only- 
reason, because immediately after, Mr. Eddy’s making that statement, he was ready 
to promise to send 5,000 tons of coal over our road as long as we didn’t ask him to 
send his entire sales into Ottawa, by our road. Therefore, I think I am justified in 
feeling that there was some other cause, some influence brought to bear, and I say 
frankly, that I think that the Ottawa coal men when they found that we were deter­
mined to bring coal into Ottawa, forestalled Mr. Carter’s first visit, by writing there 
and explaining why they had agreed to buy any coal from the Delaware and Hud­
son, only coming ever the Canada Atlantic, solely because their position was a 
forced one, and forestalled the Delaware and Hudson’s delivery. When they got 
the visit from Mr. Carter they spoke about this agreement. Mr. Carter’s idea is the 
same as mine. Of course we had no proof. When Mr. Eddy offered me 5,000 tons, 
I said: “ I will do this Mr. Eddy : I do not desire to press the matter. I will 
agree if you will give me 5,000 tons of coal ; you can send 2,000 tons of coal by way 
°f Ogdensburgh over the Utica and Black River Road, and then that will bring your 
coal shipments up to the same sales that you had last year in Ottawa, 7,000 tons. 
Now, if you sell any more coal over and above the 7,000 tons, that will come by 
Rouse’s Point and the Canada Atlantic.” He said he thought that was a fair pro­
position, and he sat down to draw it up, and just as we were about signing the con­
tract, he said he was only a district agent, and it was rather a serious matter, and he 
aid not feel as though he had authority to sign at all in an important matter like 
that, and that he preferred that the manager should do it. He asked me to go to 
New York, and I did so, and Mr. Carter went along with me, and the whole ground 
Wü8 gone over again there, and we stated our case just as I have put it to the Dela­
ware and Hudson officials, and after a private talk amongst themselves, they declined 
flat-footed to send any coal to Ottawa our way.

By the Chairman :
Q. And did nothing ? A. And did nothing, but continued as they had done, 

-that was the ultimatum, and it was the last transaction that we had with the Dela­
ware and Hudson Company. We then came back to Ottawa. I think I told these 
gentlemen pretty plainly here, that I was satisfied that they had written to the 
j^elaware and Hudson, but that was neither here nor there, but we wanted our con- 
fract changed in this way, that we would be allowed to supply the 7,000 tons of any 
ether coal that we could get, that is any other company’s coal, but they were still to 
encline to buy any coal from the Delaware and Hudson unless they would ship it over 
enr road. Afterwards, on account of the scarcity of coal, that contract was changed 
tr°m 7,000 tons to 5,000 tons with our consent. Our agents, the Rath bun Com­
ply. then purchased 5,000 tons of coal from the Pennsylvania Company, to come 
fly water to Rouse’s Point, and of that 6,000 tons we got in before the close of navi- 
gat!°n about 3,600 tons out of the 5,000 we had contracted for at the close of navi­
gation on Lake Champlain, and the scarcity of coal prevented us from getting it all in. 
.. Q. Where did this coal come from ? A. From New York. It came by water 

Rouse's Point. From the time we started to furnish that coal there were objec- 
r®118 raised to it by the Ottawa men on the grounds that it was inferior coal and 

erytfling that they got was unsatisfactory. At the close of navigation we were 
RatVk0^ what we agreed to furnish of about 1,000 tons or 1,500 tons. I told the 
J^thbun Company that they must fill that contract, no matter what the loss was, as 
in agr«od to furnish 5,000 tons of coal and they must fill it and we would stand 

with them at any loss. They then looked around and purchased 1,000 tons at
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Ogdensburgh, and they were under contract, of course, to sell this coal in Ottawa at 
the same price as the other company, which, I think, at that time was $5.75 per 
gross ton on the cars. They bought 1,000 tons of what they were short at Ogdens­
burgh at $5.25, leaving a difference of 50 cents per ton to get the coal from Ogdens- 
burg to Ottawa, and then they would get it without loss, bnt, of course, without 
profit. They brought that coal from Ogdensburgh to Rouse’s Point over the Ogdens­
burgh & Lake Champlain Road, and we brought it from Rouse’s Point into Ottawa, 
and we brought it in free anyway. I don’t know whether we have got a settlement 
with the Ogdensburgh road yet. They offered to bring it for 60 cents a ton from 
Ogdensburgh to Rouse’s Point. As the difference between the prices only left50 cents 
a ton, we would not only have to haul it for nothing, but pay 10 cents per ton, too.

Q. What is the distance from Ogdensburgh to Rouse’s Point ? A. 118 miles-
Q. One half cent a mile ? A. Yes and that would just be 60 cents. I wanted them 

to make it fall to 50 cents to let Rathbun and ourselves out without losing cash, but 
that is not decided yet and we bring it free from Rouse’s Point to Ottawa. That 
left us only 500 tons short. That 500 tons was furnished by the Rathbun Company 
over the Canadian Pacific by agreement, that was some coal that they had over for 
parties in Brockville and by that means we filled our contract with these men for 
5,000 tons. This year we proposed to have it and possibly two dealers independent 
from these men here. We are in better shape this year. Last year we had not the 
ground to give out for coal yards which we have arranged to get for this year, and 
the Rathbun Company 1 understand and one other dealer that I know of are going 
to retail. We felt that we were prevented in a certain way, and we have not any 
evidence of it except what 1 have said. We feel morally sure and certain that every­
thing was done that could be done to prevent our bringirg of coal into Ottawa, 
but we brought it in

Q. You didn’t know the plan of their organization at the time? A. I hadn’t 
any idea whether it was an incorporated company or what. Of course, all I had to 
look after was simply to get a certain amount of coal tonnage over our road.

By Mr. Guillet :
Q. This contract that existed between the Utica and Black River Road and the 

Delaware and Hudson Company would not prevent them carrying all the coal they 
chose over their own lines ? A. Well, according to what they said it would prevent 
them carrying coal to competing points over their own lines to Ottawa and Ogdens­
burgh, about the only two points where they could come into competition with each 
other.

Q. It seemed to be a contract made against their own interest ? A. At the time 
the contract was made the Canada Atlantic road wasn’t opened, and therefore Ottawa 
wasn't looked upon as a competing point. The contract I understand was of some 
years’ standing.

Q. How long was it for? A. It seems to be an indefinite one. My own opinion 
is that there is no contract, but it is simply a working arrangement. If they saw it 
was to their interest to change it I don’t think that contract would bind them. 
There is one point I want to bring out in regard to this coal business. As I said 
just now, all the coal that we brought in was objected to on the part of these Ottawa 
men. Every possible fault was found with it and of course that was done with an 
object ; but they have stated to me since, that they would now like to bring coal in 
over our road, but inasmuch as we could not bring in all rail coal—the only coal 
that we can bring has got to come by water to Rouse's Point—they must have all 
rail coal here, and that that is the only reason why they cannot patronize our road 
this year. They said that this was much superior to the coal which breaks bulk ; 
that is, there is less handling. We overcame that in this way: all coal that is taken 
out of the boats at Rouse’s Point and loaded into our cars was screened there at the 
expense of the Pennsylvania Company, This put it in the same position as all rail 
coal when the cars started from the mine, .Now another point I would like to 
establish is this: I think that, roughly speaking, there was about 20,000 tons came 
into Ottawa by way of Prescott and the C, P. R. I am certain that of that 20,000
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tons of coal that came into Ottawa by that way, not over 8,000 tons came all rail 
from the mines. I know that a very large quantity—and we will say 60 per cent., 
roughly speaking—came by water from Oswego or Fairhaven to Prescott. That 
coal came in by cars here and these men are selling their coal, making no difference 
at all in the coal that came by water, via Prescott, and the coal that came all rail 
from the mines.

By the Chairman :
Q. They might not know it ? A. I do not see how they could possibly help know­

ing if a man orders all rail coal from the mines and itcomes by water to Prescott.
Q. They ordered it from a certain company and they got it delivered in Ottawa 

at a certain price. Ottawa is different from other places. A. They knew well 
enough that ours did not come all rail.

Q. Did you test the quality of your coal as compared with theirs ? A. I used 
it in my own house and found it fully as good, my people say better. We used iden­
tically the same coal, taken fr om the barges, in our passenger offices, and found it 
fully equal this year. The point that I want to get at is this : These people are now 
crying down to consumers (the direct consumers, the householders) the coal coming 
over the Canada Atlantic on the ground that it is not all rail coal, while the coal 
that they are selling is only 40 or 50 per cent, of all rail coal. That is the point. I 
have told them this, that in regard to this year’s business that as far as we can con­
trol the salesmen selling coal to agents to bring it over our road, that if they find 
that when they go round to take orders our coal is being decried on the ground that 
it is not all rail coal, we will do this: For instance, if Mr. Butterworth makes the 
statement that coa! coming over the Canada Atlantic is not as good to the 
consumer as theirs because theirs comes all rail, I have arranged with people who 
handle coal over our road to sell their coal at just as much less as Mr. Butterworth 
8aya it is worth ; that is to say, if he says that Canada Atlantic coal is inlerior by 50 
cents per ton from having come by water, to sell it at 50 cents a ton less than Mr. 
Butterworth’s price ; if he says it is worth $1 a ton less we will sell it at $ l less. The 
railway company is to stand by them as we are working to establish ourselves as a 
coal route into Ottawa.

By Mr. Guillet;
Q. Does not the screening of coal obviate the difference in price? A. Tes; 1 

think it more than overcomes it, for this reason : the coal is screened at the mines 
and put on the cars. There is a good deal of shaking in a journey of 250 or 300 
^iles, much more than by boat. If our coal is screened after it comes out of the 
coat, it is only subject to the shaking of 135 miles as against 250 to 300. It seems 
to me, therefore, that coal that comes in by boat will be in a better condition than 
heirs, or at any rate equally good.

By Mr. Bain ( Wentworth) :
Q. You are handling the Pennsylvania Company’s coal this year? A. We did 

?° last year, and it is our intention to do so this year. They also send some coal 
ore by water ; that is, by the Richelieu River and up that way.

Y Q. Your object is to give them better facilities than to send it round? A. 
os ; and it is more convenient to receive their coal by rail as the boats have to be 
^charged immediately.

Q. They have the disadvantage of twice handling ? A. Yes; but that is taken 
oare of in the selling.

Q- They make concessions on the other side ? A. Our arrangement in regard 
Prices with the Pennsylvania Company is just exactly the same as last year. Thatto

" J"L^"fhr"the month—which are open18> when the circulars are issued by that compa y dealers at the same price
that the Pennsylvania Company will ^ allow us 68 dbnts a ton for
as stated in the circulars of the other ^Ce ^ith them. 
height. That is the only arrangement we have with t

By Mr. Wood (Westmoreland) : The only arrangement we have with
Q. What is the arrangement again? A. lhe o ythe Pennsylvania Company is, with regard to the prices, that they will furnish coal
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to any dealers in Ottawa, who wish their coal over the Canada Atlantic. They will 
furnish what coal they want at the same prices as are named in the circulars of the 
other companies for that month, and allowing ns 68 cents a ton for freight.

By Mr. Quillet :
Q. Would there be any other dealers besides those established by yourselves ? 

A. Any dealer. Our rates are the same to anybody.
By Mr. Bain ( Weniioorth) ;

Q. Tour object is freight ? A. Yes ; that is the only interest we have.
By Mr. Guiilet ;

Q. Are they willing to do that? A. Yes; that is our arrangement with them.
Q. Then there is no disposition to dictate who shall have coal here? A. No; 

the more coal dealers here the better suited we are. The Pennsylvania Company 
has sold very little coal here, the only quantity being that which came by water, by 
way of the Richelieu fiiver and Sorel and Montreal.

Q. Has that coal a good character ? A. The Pennsylvania Company is about 
the largest in the market. The only reason that they have not sold coal in Ottawa 
is that they are not geographically situated so well as others.

Q. What will they lay down coal for? A. I do not know. They have not 
opened yet for the season. May is the first month we get prices. I understand 
there has been an advance over last year, but L do not speak positively. Our 
position, as a gentleman remarked just now, is purely one of freight. All the 
stipulation, I may say, was that we were to have a contract for so much coal, and 
last year I told the Rathbun Company to get that much coal.

By Mr. Wood ( Westmoreland) :
Q. You guaranteed them against loss ? A. They lost money on some of the 

coal ihey brought in here, but we helped them out when they were not able to get 
their full 5,000 tons that they had guaranteed to furnish, they only got 3,600 tons of 
it. When they had to buy that coal at Ogdensburgh and bring it round by Rouse’s 
Point we carried that coal for nothing. They lost something, too.

Q. I do not know whether I understood you. You said if this coal did not sell 
by as much as 50 cents a ton, what then ? A. In that event we would reduce our 
freight rate in proportion to what they had to reduce. For instance, if they had to 
reduce their prices 50 cents a ton, I should feel inclined to stand half of that on 
behalf of the railway company. It is to our interest to stand behind them in the 
matter.

By Mr. Bain ( Wentworth) :
Q. That is on the supposition that the existing company tries to crowd you out ? 

A. Yes; we have no distinct basis of understanding with them, but for that fact that 
we hauled 1,000 tons for nothing last year. They are satisfied that we will help 
them out. I have told them that we are decidedly against this combination. That 
is a matter which we have nothing to say to them. We cannot control it. My 
advice to them, especially during the last few days, is to keep out and go in on that

By Mr. Guiilet :
Q. You draw coal for anybody ? A. Yes ; for anybody at the same rate.

By Mr. Wood ( Westmoreland) :
Q. You would not draw coal for nothing? A. No; only under circumstances 

similar to last year.
By Mr. Guiilet :

Q. Do you cart this coal ? A. No ; they take it from the cars.
Q. You would put it into any other yard ? A. We would just as leave switch 

it into the C.P.R. yard.
Q. You hkve an arrangement for cartage? A. Yes; but not for coal.
Q. Coal is different from any other freight ? A. It is handled separately and 

some of the larger roads such as the New York Central and West Shore, have coal 
agents. It is always handled separately. We brought in some coal last year for 
the use of our own employees, to get it cheaper and we had to hire carts.
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By Mr. McDougall (Pietou) :
Q. Is the coal sold here screened ? A. What came in over the Canada Atlantic 

"^as screened at House's Point.
Q. But not here? A. It may have been screened after leaving the cars, but 

11 Was not screened when in our possession except at Rouse’s Point.
By Mr Quillet :

Q If they sold your coal without being screened, and screened the coal from 
otber sources, it would make their coal appear superior ? A. I do not know; but I 
Notice that they charge the same prices for our coal as for theirs.

By Mr. Wood. ( Westmoreland) :
Q. Would you make a similar arrangement with regard to standing behind any 

°ther company but the Pennsylvania? A. Yes.
, Q. That is to bear part of the loss? A. Yes; exactly. We have one other 
^ealer and perhaps two who are going in to bring their coal over the Canada Atlantic 
J*°ad. If they are going to bring in their coal exclusively over our road, they have 
a good deal of trouble ahead, but we are going to stay with them.

Blias Rogers, coal dealer of Toronto, recalled, sworn,
By the Chairman :

rp Q- I have a letter here from you, Mr. Rogers, and a statement of the case by the 
oronto dealers with eight statutory declarations attached to it, swearing to the 
orrectness of the statements that are made here. It is a document containing eleven 

Pages besides eight pages of statutory declarations. It is pretty largely a repetition 
^ Jour evidence given before the Committee before. I may also say to the Com­

mittee that Mr. Rogers has a letter here, but as he is here himself I do not think it 
necessary to read the letter. Mr. Rogers is here himself and can make his state- 

a His letter is largely in regard to Mr. Bell, which is perhaps a personal matter, 
Set*80 ,refers to Mr. McConnell. He refers also to a statement that I made at 
.. aton village. Bid you hear me make that statement ? A. No, but I have a 

P°rt of your speech.
You swear to the correctness of this statement, I believe ? A. I attested to

bw What knowledge have you which enabled you to make this statement, to 
e*rto it ? Did you hear me make this statement ? A. I have a report here, 

b Q" Do you swear to the correctness of the report ? A. No ; I simply say to the 
8t of my belief.

oth What knowledge have you ? A. Newspaper reports. It was reported in 
papers.

Q. What paper did you quote from ? A. I think it is the Mail. 
ïav. Well, 1 have a similar report said to be taken from the Globe t A. It was ported in both papers.

<■ The same word for word ? A. In substance.
S" These two reports, I have a report here taken from the Globe and it is just 

*0r word with the printed slip which you have ? A. I see that the Globe is 
dUritoarked on it, and the same statement was made in fact on several occasions 

the election campaign.
vina r ^ want to refer to the matter, to refer to the statement I made at Seaton 
had this is the statement that Mr. Rogers swears to as being correct, that I 
for w>r.6Bcntly bought a carload of coal from Messrs. Keys & Hal let, at Woodbridge, 
per to • you Paid $5-60 Per ton> and that Keys & Hallett bought it from us at $5 
made kIn Toronto.” I may say that that statement is not the statement that I 
mi8] ’ ,.ut 1 will refer to that later. You stated that this “ was entirely wrong and 
Au»nNt lD8‘ The car referred to was ordered by you 12th August, loceived 27th 

6 and paid for 3rd September, 1887. At that time our price on the cars both
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to Toronto and country dealers was B5 per ton.” What 1 want to ask yon is, is that 
what you sold that coal to Keys & Hallet for ? A. Yes ; 85 per ton,

Q. I want you to tell me what was the price at which you sold that particular 
lot of coal at ? A. If you will give me the number of the car.

Q You have sworn to this statement, you have given ail the particulars about 
this, and I want to ask you if you know them of your own knowledge, “ ordered by 
us on August 12th, received August 27th, and paid for September 3rd, 1887.” These 
things you could not know of your own knowledge, but you could know what was 
done? A. I will read you Messrs. Keys & Hallet’s letter.

Q. hio; give us a statement? A. Well, if it was stove coal-----
Q. I want no ifs. You will please answer my question. You have given the 

particulars. I have read the whole of that letter referring to this transaction ? A- 
No ; you have not.

Q. The whole referring to this transaction ? A. Not since I have been here.
Q. I will commence and read it over again. “ Even your iriend Keys & Hallet, 

of Woodbridge, paid us $6 per ton on the cars at Toronto for nut coal shipped the 
3rd and 7th of December. Your statement to the electors of Toronto on the 28th of 
December that you had recently bought a carload of coal from Messrs. Keys & 
Hallet, of Woodbridge, for which you paid 85.60 per ton and that Keys & Halle1 
bought it from us at 85 at Toronto was entirely wrong and misleading. The car 
referred to was ordered by you August 12th, received August 27th, and paid for 
September 3rd, 1887. At that time our price on the cars both to Toronto and 
country dealers was 85 per ton." Now there is the whole statement, you have the 
full particulars. You are able to give us the full particulars when we ordered from 
somebody else, when that car arrived in Woodbridge and when we paid for that car, 
and you make an affidavit swearing to all these statements ? A. Yes.

Q. Now these are things that you could not possibly know of your own kuotv- 
ledge, it was something that was told you ? A. I had every reason to believe that it 
was true. If you will allow me-----

Q. I am asking you a plain question and it is proper that you should answer. 
You do not know of this transaction of your own personal knowledge ? A. I knO^ 
it the same as I know all other transactions in my business. ,

Q. These were not transactions with you at all. These were transactions 
Wallace Bros., with Keys & Hallet ? A. If you will allow me-----  .

Q. I will allow you to answer my question. Do you know of your own person0* 
knowledge about this transaction ? A, I had their letter to that effect.

Q. Do you know of your own personal knowledge ? A. I know it in that way- 
I had their letter giving those facts. .

Q. We are not disputing the statement. Do you know it of your own personal 
know ledge ? A. I know it in that way.

Q. Do you know it of your own personal knowledge ? A. I know it in tha 
way.

Q. I will ask the Committee if they think this is fair treatment. I am asking 
Mr. Rogers whether he knows that of his own knowledge ? A. I made that state' 
ment believing it to be true.

Q. Do you know of this of your personal knowledge ? A. I know it only l° 
that way.

Q. You have stated that a good many times. Do you know these facts of y°ur 
own personal knowledge or by communication from some one else ? A. I bav6 
Keys & Hallet’s letter. *

Q. But I ask of your own knowledge or communication from others? A- 
have Messrs. Keys & Hallet’s letter so far as their transaction between you and the01 
are concerned.

Q. What did you sell that car load of coal for? A. I will tell you what the/ 
bought from us last fall.

Q. I am asking you a straight question, and I must insist on an answer.
1ère is a matter, Mr. Rogers, that you should know all about, what you sold
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car load of which you gave all the detailed particulars and which I am not now dis­
puting. There is one fact that you should know of your own personal knowledge. 
You should know what you sold that carload of coal to Keys & Hallet for, and I 
am asking you that. What did you sell it to them for ? A. $5 per ton.

Q. You swear to that? A. Yes, that is as I have it in my books;
Q. 1 am asking you what was the actual price that you sold it to them for ? A. 

That is the price entered in our books and paid for.
Q. They paid you $5 per ton ? A. Yes.
Q. It is remarkable that they should ask us $5 per ton and make 15 cents per 

ton profit? A. In their letter, dated Woodbridge, 30th December, they say :—“ In 
reference to Mr. Wallace’s speech at Seaton village the other evening, the car of 
coal he spoke of as having purchased from us at Woodbridge Station for 85.60 per 
ton was ordered on the 12th of August, received on the 27th August, and paid for 
on 3rd September. We know nothing about his going to quote prices of coal, and 
Were surprised when we saw the repoit in the Globe. The freight he spoke of was 
correct, as ho had as goo 1 knowledge of that part of the business as ourselves."

By Mr. Bam ( Wentworth) ;
Q. What was the date of that letter? A. 30th December. The speech referred 

to was on 28th December. Keys & Hallet had a car from us on 25th August, car 
No. 4518, at $5 per ton; on 30th August they had two cars at $4.75, and on 20th 
October-----

By the Chairman :
Q. August 25th. Was that the date when the shipment was made ? Would 

that be when it was shipped ? A. It was received on August 25th, and shipped on 
August 27th.

Q. That was the car before that? A. I do not know. On December 3rd, car 
Ao. 3703 was shipped to 'them at $6, and on December 7th, car No. 457 was 
uhipp.d to them at $6 per ton.

Q. Did you sell them any other cars in December? A. I could not say, I do 
not think so.

Q, I think this witness should be compelled by the Committee to answer these 
gestions. He comes with certain information and then he says he cannot toll. Did 
you bring your books and papers with you? You are prepared with certain transac- 
ions with Keys & Hallet. Arc you prepared to give us all the information ? Did 

you receive the summons ? A. I did not receive the summons.
. Q. Did vou not get it the second time? A. I heard of the first one and I re­

vived the second.
Q. The telegraph message did not reach you ? A. It came in the evening.
Q. Did you not get it the next morning ? A. I received a message that ! was 

anted to go to Ottawa; it was a telephone message.
, r Q" By telephone ? A. Yes, and then I received a second message on Monday to 
eier coming until to-day.

a rn' y°u 1°°^ at jour books to see your transaction with Keys & Hallet ? 
r This is a memorandum that my book-keeper made for mo and which ho took 
from the books.

By Air. Bain ( Wentworth') :
H- Between what times ? A. August 25th, and December 7th.

By Mr. Macdougall (Pictou): 
bi- Long or short ton ? A. Short ton, 2,000 lbs.

By ike Chairman :
yV‘ Do you know of any further transactions with Keys & Hallet in December ?

Coal ^ you said, Mr. Regers, that you did not know much of the affairs of the
?*<*ange ? A. I said I had not attended many meetings last year.

I -“id you not mention that you had attended only two or three meetings ? A. 
8aid very few meetings.

3—18
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Q. Did you not say only about two or three meetings ? Have you not looked 
over your evidence as stated in the papers ? A. I have read it.

Q. Is that not a good report? A. Yes ; a very fair report.
Mr. Bain,—Am I entitled or am I not entitled to ask : If you are going to 

raise the question of the witness* evidence, I ask that the original evidence be pro­
duced ?

The Chairman.—I have said that the evidence should be submitted right here. 
I say that .Rogers made the statement at the last meeting, that he did not attend 
more than two or three meetings of the Committee. (Addressing witness.) Did 
you make some such statement, Mr. Rogers ? A. I may have made the statement 
that I had not attended very many of the meetings last year, very few of the 
meetings.

Q. Would you be surprised to learn that you had attended 20 meetings ? A. 
I know I did not.

Q. You are sure you did not attend 20 meetings ? A. Yes ; I am quite sure i 
did not attend 20 meetings. I. may possibly have dropped into some meetings just 
for a moment.

Q. We have a certified copy of the minutes here? A. I didn’t remain through a 
dozen meetings during the year.

Q. This is something else. We have a certified copy of the minutes of the meet­
ings here at which Mr. Rogers was put at the beginning of the meeting as being 
present on the 21st January, 1887, 14th May, 21st May, 30th May, 6th June, 11th 
June, 18th June, 2nd July, 9th July, 19th July, 23rd July, 29th July, 10th August, 
11th August, 17th August, 23rd August, 1st October, 29th October, 1st November, 
and the I5tn November. There is a certified copy of the report if you wish to dis­
pute any of these statements, just turn up any one of these ? A. There were a 
number of meetings at which I simply called to ascertain whether anything import­
ant was coming up but did not remain.

Q. There are 20 meetings on which your name is put down on the first of the 
list? A. I don’t know anything about that.

Q. At which you proposed resolutions, a goodly number of them? A. There 
are not 20 meetings at which I proposed any resolutions. I don’t think there are a 
dozen.

Q. Because a large proportion of the resolutions the minutes do not give the 
proposer and seconder but simply says resolved, but a number of them do give pro­
posers and seconders and your name appears largely. Your name appears there as 
being present at 20 meetings. If you wish to object to any of these dates just turn 
them up. I don’t think it will be necessary to turn them all up but just enough to 
confirm these dates ? A. There were some 50 meetings throughout the year and I 
am quite certain that out of these 50 meetings I did not sit through a dozen meetings.

Q. What is your address in Toronto ? A. 20 King Street West.
Q. Your residence? A. Jarvis Street.
Q. Not Charles Street ? A. No.
Q. We have a list of 20 meetings at which Mr. Elias Rogers is present. Now 

you have been carefully looking after the statements that I made in Toronto. Did you 
see a further statement made in the Toronto papers such as this : “ Mr. Wallace also 
said whatever might be the truth about the invoices quoted by Mr. Rogers of the 
3rd and 7th December, he knew that since that time Messrs. Keys & Hallet had 
bought coal from Rogers at $5.50 per ton.’’

Q. I presume you were interested in the election at that time ? A. Is that from 
the News ?

Q. That is taken from the News, yes ? A. I didn’t read the News during that 
\ time.

Q. Yon seem to know all the information or contents of the News when you can 
make statements to contradict statements made in the News t A. I referred to state­
ments reported in the other papers.
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Q. There was a statement that was damaging to you and if you didn’t read it 
perhaps some of your friends did. The statement is made that you had sold coal to 
Messrs. Keys & Hallet on the 7th December for $5.50 per ton. Is that true ? A. I 
have no record of it here.

Q, That is not an answer to the question. Answer that question : Did you sell, 
on the 7th December or the month of December, coal to Keys & Hallet for $5.50 per 
ton ? A. I have no knowledge of any such sale.

Q. Did you bring your books and records as your summons orders you to do? 
A. No, sir ; all I have brought is here. I suppose you would want a special train 
to bring up all our books and records.

Q. They were referring to these transactions ? A. I simply mentioned that in 
connection with Mr. Bell’s statement.

Q. You brought the matter up. Surely you might have expected to have 
brought records in connection with that matter as it was referred to by yourself. 
A. I have.

Q. Did you look over the sales to Messrs. Keys & Hallet after receiving the 
summons? A. No.

Q. You didn’t look over them ? A. No.
Q. Then you didn’t obey the summons. You didn’t either look over the papers 

or bring them here for us to look over them ? A. I have spent about all the time 
on it that I can spare. *

Q. Wbat are the records you have brought here ? We don’t want to read them. 
What records have you brought down ? A. I have brought papers here with refer­
ence to----

Q. I want you to say whether that statement that is made there whether Keys 
® Hallet have bought coal from you at $5.50 per ton is correct? A. I have no 
knowledge of any sales to Keys & Hallet excepting those mentioned that I have 
already given.

Q. What did you ask your bookkeeper to do ? A. To give me the cars and 
prices shipped to Keys & Hallet.

Q. All of them? A. Yes.
Q. Did you ask him to give you all the sales ? A. I told him to put on the 

hack of that letter the cars shipped to Keys & Hallet and the prices.
Q. Didn’t Keys & Hallet buy more than that or buy cars from you this year ?

I don’t know that they did.
Q. I understood that they have bought more than 20 cars ? A. It might be 

P°Rsible that they did.
Q. And there is only a record of five or did they buy more than five cars from 

y°n? A. I could not say.
Q. You don’t know the amount during last year ? A. I don’t know.
Q. You don’t know ? A. I could not say.
'•I- You don’t know how many cars they bought from you ? A. No.
Q. You have no knowledge of it? A. I haven’t looked at their account special-

' That memorandum was put on the back at the time of the election, immediate- 
Y after the letter was received, and it has reference to the cars shinned hetweer 

e6e dates, the car that was shipped to you the time of the election.
Q. This is the date of the cars shipped, but these aie not all the cars shipped to 

cm. Did you ask your bookkeeper to make out a list of all the transactions with 
Aeys & Hallet? A. No ; I cannot remember it quite clearly just what I told him. 
tion ^hen did y°u get this ? A. I think that was put on at the time of the elec-

Q. This was put on that letter at the time of the election i1 A. I think so. 
tie i^" ®ince you got your summons ? A. No. I handed the fetter to the shipping 
^ and told him to put on the cars shipped to Keys & Hallet. I may have said 

a the time referred to was when that car was shipped.
Keys & Hallet sold us a car at $5. That is all the money they asked for, 

they said they cleared only 15 cents per ton, which would make the purchase



276 ELIAS ROGERS.

from you at $1.85, but still you swear they paid you $5 for thaï? A. These are the 
prices paid by Keys & Hallet for these cars.

Q. And you have no knowledge about the cars that were sold to Keys & Hallet' 
during the month of December after that? A. Ko; I do not know that there were 
any shipped to them during the month of December. I think they had some in 
January.

Q. Well, suppose that we prove that there were cars sold, and sold at $5.50, 
what would you say to that? A. I suppose it might be possible.

Q. It might be possible ? A. It might be possible.
Q. Tou came down here after that----- ? A. There might be some special

reason. We sometimes have customers to whom we allow special reduction on 
account of some special reason.

Q. Yon would not be surprised to hear then that they had bought coal from you 
at $5,50 during the same month of December that they quoted certain cars having 
been sold at $b ? A. In the latter part of December the difficulty which had existed 
during the previous three months was to some extent removed in regard to the rail 
shipments. During the months of September, October and November and the early 
part of December, some of the United States’ roads were not allowing their cars to 
come to Toronto at all, and there was very little coal coming to Toronto by rail 
during these months. In December sometime, I don’t remember the date, those 
restrictions were removed and coal began to come in again, and consequently the 
prices would be easier.

Q. But Mr. Bell, you say, purchased some from you in that same month of De­
cember, and you charged him $6 ? A. $6 per ton. At the same prices we were 
charging other dealers at that time.

Q. You were loading on cars for Keys & Hallet ? A. I could not say whether 
it was loaded on the cars or through cars.

Q. You didn’t load it on the cars in your yard, of course William Bell took it 
from your yard ? A. I think the cars to Keys & Hallet were through cars. Of 
course we always ship through cars if we can obtain them, though if we could not 
we always took care of our customers.

Q. What is the capacity of the through cars ? A. They would be from 12 to 
25 tons.

Q. Varying very much ? A. Yes.
Q. If it were a car marked C.P.B. on it, that would be loaded at Toronto, would 

it ? A. I think they have some 15-ton cars.
Q. If the C.P.B. car had the name C.P.K., showing that it belonged to the 

C.P.R, what would that mean ? A. It would probably mean that they were loaded 
at Toronto. It might possibly be a through car, but very likely it would be loaded 
at Toronto.

Q. How would it be a through car, how could it be a through car, if it were 
C.P.B. ? Do C.P.B. cars go down there empty and load up there sometimes ? A- 
Some of their cars go to the mines. I think they supply a number of cars that run 
into the Ohio coal district.

Q. If it had the C.P.B name on it, it would probably be loaded at your place in 
Toronto ? A. It is more than likely it would.

Q. Do you know the number of tons that were on that car No. 4518? A. Not 
unless it is given there (witness looked at paper) ; no.

Q. You don’t know the number of tons ? You have no means of identifying it ? 
Do you say there were no cars sold to Keys & Hallet before Aug. 25th.? A. I don't 
say that. There may have been.

Q. You don’t know of any transaction. You didn’t hunt it up after you got tbo 
summons ? A. No ;eI didn’t look.

Q. You didn’t look for any facts at all ? A. No ; I had the facts all ready, so fa* 
as my statement was concerned.

Q. I think we are entitled to have the full particulars. Mr. Rogers came down 
the last time and was heard and gave it as a reason and a plausable reason, too, that h*
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hadn’t an opportunity of getting his papers because he was summoned while he was 
in Ottawa on other business. Now, he has had a fair notice and received a summons 
to bring down books and papers, and we find that his memory is as defective as it 
Was and ho has not the papers by which wo can prove these things or have them dis­
proved. I don’t think that is very satisfactory to the Committee myself. It is not 
satisfactory to me I know ? A. What would you like to know ?

Q. I would like to know the transaction with Keys & Hallet which you have 
brought up in your letter and you should be able to give us information about this? 
A. Keys & Hallet received their coal at the same price we were charging other 
dealers unless in some special case there was special reason why their prices should 
Vary and that price would be from §5 to $6, according to the time they got it 
and the condition of the markets.

Q. Or less than $5. Did they buy any coal for less ? A. The egg coal, all that 
they got early in the season was §4.75.

Q. Was the car that cost them 84.75 that which they sold to us? A. I think 
the car you got, from the date hero, would be, without a doubt, No. 4518 car.

(j. There are a number of contracts let in Toronto. Do you know of anything 
1886 of the Hospital contract being let? A. I know that the Hospital bought 

their coal in 1886 and 1887.
Q. Who got it in 1886 ? A. Bailey & Co.
Q. For how much a ton ? A, 25 cents under the general price.
Q. What were the prices Mr Bailey got ? A. I think they were 25 cents under 

the general prices.
Q. These were the prices, were they not (pointing to the minutes) ? A. I do 

a°t know anything about the minutes.
Q. You were a member of the association ? A. Yes.
Q. That contract was auctioned ofl' ? A. It was handled in the way these con­

tracts were handled.
•y Q. Answer my question : Was it sold by auction among the members ? A. 
aou can call it that, if you like.

Q. What do you call it ? A I call it pooling.
Q. We will use that term then. This contract was pooled? A. Yes.
Q. And Mr. Bailey was the pooler or the pooled, which ? A. He was the party 

who was to fill the contract.
Q. Did he get the pool, or was he to pay out the pool ? A. He was the party 

ho paid into the pool the amount that was paid out.
Q. How much? A. I cannot say.
Q. Look at your minutes? A. I do not know anything about the minutes.
Q- These are certified copies? A. The minutes here say 8900. I would like to 

xPlain to the Committee about this contract.
1 Q- If you will answer my question shortly, it will give the other gentlemen who 
D]„Xe questions to ask an opportunity, and we will save time. If you wish to ex­
il?111 1 insist that you will give a straight answer? A. There are special reasons 

Y that should be explained.
. Q- There was another contract, the Parkdale Waterworks ; do you know any- 
lnS about that? A. I do not know anything special about that. 

t Q- Befresh yourself by looking at the minutes ? A. The minutes record the 
e-action that was supposed to have occurred on the 21st of June. This contract 
8 ^Warded to the Conger Coal Company, for $380.

*%• And the prices ? A. $5.70 and $5.95.
^y^at was the $5.70 for ? A. Egg.
There weresome other contracts lot on the 29th of June. Will you tell us what 

tracts were let then ? A. Knox College and the House of Industry.
Coal n Til° House of Industry contract was awarded to whom? A. The Conger 

^om —z-v -Pany.
Bor how much? A. $296. I am simply reading these minutes.
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Q. These are certified copies of your minutes ? A. Well, I cannot swear from 
my own knowledge.

Q. Ton have sworn to things you got letters for. These are certified reports of 
your proceedings. How many tons were supplied to the House of Industry ? A. 
545 tons apparently.

Q. Knox College, to whom was that awarded? A. C. J. Smith.
Q. For how much ? A. $195.
Q. How many tons in that? A. 217 tons of coal, and 21 cords of wood.
Q. For which they gave how much ? A. $195.
Q. Are there any other contracts that you know of? A. (Beading from the 

minutes) “ Resolved that the prices of the Government contract be 25 cents less per 
ton than the retail prices of anthracite coal.”

Q. To whom was it awarded ? A. Elias Rogers & Co.
Q. For how much ? A. $1,500.
Q. Is that correct ? A. I believe it is.
Q. What quantity was there ? Was this the Local Government or the Dominion ? 

A. I cannot say. I think it is the Local Government.
Q. What institutions did you supply them to? A. I think they went to the 

Government Buildings, the Government House, and the Normal School. There are 
quite a number of institutions.

Q. That would be the Local Government then ? A. Yes.
Q. How many tons did you supply for them? A. I think about 2,500 or 3,000

tons.
Q. Could you give us a little more definite information than that ? How many 

tons were there that you supplied ? A. That is my recollection.
Q. Do the minutes give any record of it? A. I do cot think that they do.

By Mr. Gillmor :
Q. For that contract you paid how much? A. $1,500. Before leaving this I

wish to explain in regard to all this.-----
By the Chairman :

Q. How did you get that contract? What was the modus operandi? A. We 
offered to pay more into the pool, which has to bo divided.

Q. Did you put it up at auction, or was it by sealed tenders? A, It is open. 
Each one offers so much.

Q. Who a-k< for the offers ? A. The secretary.
Q. Ho puts it up and says: “Now; how much ?" A. Each one is asked what 

they are willing to put into the pool for the privilege of filling this contract. 
It was understood, of course, that they were to have their share back.

By Mr. Gvillet :
Q. Do they make more than one offer ? A. Yes ; as many as they like. They 

can go on all day.
By the Chairman ;

Q. Yours was the highest offer made? A. Yes,
Q. How did it lead up to $1,500 ? A. If you will allow mo to explain, I will do 

so in regard to all these. The hospital contract anil this contract, and one or two 
others, there was a good deal of feeling about. In regard to the hospital contract, 
we can fill it cheaper than any one else. We have better facilities and are nearer. 
We had supplied the coal before, and we wanted to supply it again, as we knew wo 
could do it cheaper than any one else.

Q. How ? A. We had better facilities and less cartage.
Q. Is there no coal company as near to the hospital as yours ? A. No ; no largo 

company.
Q How much nearer is yours ? A. Nearly half a mile. Perhaps not so fMV 

but more than a quarter of a mile. Bailey & Co., although I did not know it at 
the time we were bidding, were determined to have the contract, as during the year 
they had supplied it, a year or two ago.-----
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Q. Which contract are you referring to? A. The hospital. There had been 
something wrong, and the hospital people were dissatisfied, and would not have given 
Bailey another contract unless there was considerable difference in the price. For 
that reason, Bailey & Co. were determined to have it, no matter what the price was; 
but, knowing our position, that wo were better able to fill it, we ran the price up. 
They, in retaliation, ran the price up in their own defence. The price was fixed 
for all these institutions on the basis of the cost of coal, the freight and handling, 
and the item of general expen-es included, such as office and yard expenses, and a 
margin of profit. In no case to my knowledge was there a price fixed lor one of 
these institutions where there was a clear margin of profit of over 25 cents a ton.

Q. You fixed the prices for the Government contract at how much ? A. Twenty- 
five cents less than retail prices. That would be $5.50 and $5.75.

Q. Were you satisfied with that ? A. It was a fair price.
Q. You were quite satisfied w ith that ? A. I was satisfied to fill the contract 

at that price,
Q. Look and see what motion you made afterwards. Bead it out, please. This 

"was on the 16th July. Did you make a motion that the prices be raised higher for 
that contract? A. I do not think so. Possibly, I might have moved for the 
advanced price for delivery after a certain date, but not for immediate delivery.

Q. You paid $1,500 for the contract. For how many tons? A. I think 2,500 
or 3,U00 tons. It must be borne in mind-----

Q. Wait a moment. That would be 60 cents a ton that you paid into the pool. 
Then, if you paid 60 cents to your brother dealers for the privilege of getting that 
contract, you must have made that 60 cents out of the contract? A. I explained 
■when I was here before-----

Q. Your answers are not explanations. We have those. Now answer the 
Question ; For the 2,500 tons contract you paid a bonus out to the others—or into 
the pool, rather—of 6U cents a ton? A. Yes.

Q. You must have made that on the price of the coal? A. No.
Q No? You must have thought that there was a margin to pay that out, or 

you would not have paid it. How do you make out that you only charged them 
25 cents more profit ? A. There is no doubt that in some of these cases we did not 
get value for our money.

Q. That dots not touch the point. You say you paid 60 cents a ton to got that
contract ; not to the Government, but to other individuals. You got your share 

A. Yes;lie
hack? A. Yes; and in this case it would be 20 cents per ton.

Q. Butin the case of other smaller dealers it would be only 5 cents? 
could not compete.

Q. You paid 60 cents a ton to get that contract; we will satisfy ourselves about 
the profit. You made 25 cents profit after paying this 60 cents? A. No; I know of 
1,0 contract put up in this way in which there was a clear margin of 25 cts. over all
expenses.
> Q. You have gone over all that before? A. I want that distinctly understood. 

‘ you will give me a chance, I will explain all that.
v Q. You are good at explaining theories, but cot at answering direct questions.

08 got this Government contract, and paid $1,500 for it. Was there any other 
Contract that you know of in that year? But before we go on, was there any ar­
asement made how other tenderers were to do ? 1 ou were to put that into the

otario Government as the lowest tender ; what were the others to do ? A. It was 
ederatood that they would not tender as low, but at higher rates.

^ Was there anything more than an understanding ? A. That was the agree-

Q. It was an agreement. It was more than an understanding. Read that 
Resolution ? “Resolved, that Elias Rogers & Co., being the successful bidders, 
rp, others tender for 25 cents a ton higher on coal, and 25 cents per cord on wood. 

at appears to be the resolution passed.
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Q All the others were to tender 25 cents higher on the coal and 25 cents higher 
on wood, and it was done so as to make the Ontario Government believe that the 
tenders were bond fide ? A. No, sir; I do not think there was any understanding of 
that kind.

Q. Why did they ask for tenders—why did they go to the expense of asking 
for tenders ? A. I suppose it is their own business.

Q Do you think they knew or that anybody knew that you gave $1,500 for 
getting that contract? A. I do not think they did, but they knew that the price 
was fixed.

Q. Was there anything specially done about secrecy being observed ? A. There 
was nothing special about that. I was surprised when I saw in evidence that there 
was to be something secret. It was passed at no meeting when I was present.

Q. Would you please turn to page eleven of the minutes? A. I want to make 
an explanation.

Q You have made a statement in regard to these contracts ? A. I made part of 
it. Tue Government contract, I think the price then was $5.50 for egg and grate. 
The price is not given here. It says 25 cents under the retail price and I believe 
that was the retail price at that time.

Q But with regard to the distribution of the money there on page eleven. How 
was the money to be distribated ? A. The money was to be distributed among the 
importers on the basis of the custom house returns.

Q Did the retail dealers not get any of this at all ? A. One-sixth of this went 
to the exchange, and the balance was divided up amongst the importeis.

Q. One-sixth went to the exchange. What was done with the money that went 
to the exchange? A. It went towards paying expenses. The insurance of the 
members was paid sometimes as long as the money lasted.

Q. And what else? A. The expenses of the association.
Q. And what else ? A. I do not know of anything more.
Q. Was there any sum for calls of the Board of Trade besides the insurance 

calls? A. Not that 1 know of.
Q. Do you not know of any calls? Was there not calls for membership fee ? 

A. No, not that I know of. That is paid by the individual.
Q. There are references here to the calls of members being paid up by the coal 

exchange. Have you any such arrangement ?
By Mr. Guillet :

Q. You say you took the amount of each member’s b usiness from the Custom­
house returns ? A. Yes.

Q. Why not take it from their own invoices? A, Well, the Custom house 
returns are impartial and correct returns, and satisfactory to all parlies.

Q. You get invoices ? A. Yes.
Q. Can you state whether there has been any rebate or not in any case for the 

last two years ? A. No ; as a rule they have been straight prices.
Q There are rebates in some cases? A. Yes. I said before that the prices 

fixed by the Western Anthracite Committee are not always strictly adhered to, and 
I stated here that sometimes advances were made on those prices as well as reduc­
tions allowed. That was the case in September, October and November of last year. 
There was as high as $1 a ton premium paid for coal going to Chicago and the west.

Q. Were rebates made last year? A. There is no such a thing as any goneral 
rule with i egard to rebates. It is a matter of private arrangement.

Q. Still you have made private arrangements? A. No ; the only arrangement 
we make is at the fixed price. Some dealer might put it as so much off association 
prices or he might put it at a specific sum.

Q. Well, the rebate would be in proportion to the quantity I suppose. A. That 
depends on circumstances. It does not follow at all.

By Mr. Bain ( Wentworth) :
Q. Do they sell 10,000 tons at the same rate as 2,500 tons? A. Sometimes they 

sell it at less price.
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By Mr. Guillet :
Q. 10,000 tons would be lens for what reason? A. Sometimes a jobber would 

not undertake an order for 2,500 tons when he would take it for 10,000 tons.
Q. Did you ever get a rebate of 50 cents a ton ? A. I do not know what you 

mean by a rebate.
Q. A reduction from the quotation by circular ? A. I do not remember. It is 

quite possible that there may have been sometime in the past.
Q. Does your invoice give the straight price ? A. As a rule there would be no 

rebate, but in some cases where there was something wrong with the coal, excessive 
screening or so, there might be an allowance made.

By the Chairman :
Q. An allowance, a trade discount ? A. No, there is no discount.

By Mr. Guillet :
Q. Although the invoice might show the circular price, would there not be a. 

rebate granted sometime by private arrangement that would not appear on the 
invoice ? A. Well, I do not know what is the understanding about it. It is possible 
that it might be.

Q. In your case ? A. No ; I do not think so. I think as a rule the parties who 
ship send you your invoices at the straight price.

Q. And you do not get any rebate ? A. Not unless there is some special reason.
By the Chairman :

Q. Give your own experience ? A. That is what 1 am saying.
By Mr. Guillet :

Q. You have stated that that is sometimes done, but in some cases would not 
the quantity being ordered have something to do with it ? A. This is a matter of 
special arrangement ?

By the Chairman :
Q. Give us your special arrangement ? A. There would be no arrangement as 

to special discount. If the price was fixed it would be a straight price.
By Mr. Guillet :

Q. But it some such arrangement was made by which if it was shown that you 
bought a large amount at the end of the season, say luO.OOO tons ? A. Ido not think so.

Q. Did you get two invoices ? A. Yes ; in most cases.
Q. Do you deposit it in the Custom house in Toronto? A. Not in most cases. I could 

not just sayr, but I do not think we do in anthracite coal. We do in bituminous coal.
By the Chairman :

Q. But how do the Custom house have a record of that, to show what the duty
say in 18S6 ? A. Well, it does not make any difference to them as to the price 

the coal, as it is a specific duty. It has been the custom in Toronto to put the 
c°al at one price without reference to invoices or anything else.

Q. But you do not put your invoices in? A. I do not think so.
By Mr, Guillet ;

j Q- You said invoices were put in ? A. Yes ; the invoices of bituminous coal, but 
*J° not think the invoices of anthracite coal are put in. There is a statement put 

lnto the Custom house.
By the Chairman ;

Q. Is that statement not sworn to? A. Yes ; I think it is.
Q. Have you sworn to the same price all the year round ? A. I was surprised 

sotno time ago__
th ^*ve us your own experience ? A. I was surprised some time ago to find

the prices had been reported to the Customs as one throughout the year, and 
non I enquired about it the Custom house people said it did not make any differ- 
Ce^8 it was a specific duty.

iou would be surprised to learn that the prices have not been given through- 
nt the year, would you not ? A. I think, so far as ours is concerned and some of 
6 ot-her dealers, 1 think that the Custom house clerks put the prices in at one



282 ELIAS ROGERS.

figure. That is as regai ds last year. I think it was some six or nine months ago 
that 1-----

By Mr. Guillet :
Q. What object would he have in not taking these invoices? The law requires 

the invoices to be filed ? A. It has not been so in our case that I know of with 
anthracite coal.

Q. What object would there be in duplicate invoices ? A. It would be an 
immense amount of work and useless paper for the Custom people to handle.

Q. But the anthracite coal that is sent in, I mean the screenings----- ? A. The
screening is ad valorem, duty and of course, it is necessary to have the price in that 
case but in bituminous coal it is a specific duty for the lump size.

By Mr. Bain ( Wentworth) :
Q. Then you really do not know about that part of the business ? A. It is 

simply a matter of detail that I do not go into personally.
Q. It is a matter which the clerks attend to? A. Yes.

By Mr. Guillet :
Q. Would you be surprised to learn that the Custom house Collector, in Toronto 

makes the statement that you get no invoices ? A. I do not think that is so. That 
statement was never made by us.

Q. Would you be surprised to learn that they are not filed? A. I do not think 
they are.

Q. You stated in the first instance that they were? A. I spoke from memory.
Q. The Collector of Customs in Toronto writes on the part of the Customs to say 

that he has no coal invoices and that he has been informed that the importers stated 
that they get no invoices. At other ports, Montreal, Kingston, Hamilton and other 
places the importers filed their invoices, but I suppose the declaration is made that 
They get no invoices ? A. There is no such declaration asked.

Q. Do you know that the object was to keep from the public the knowledge of 
the prices at which you imported ? A. 1 do not know I am sure. I do not think
"we would like everybody to know at what prices we purchase coal.

By the Chairman :
Q. Do you pay the duty on the gross or net ton ? A. On the net ton.
Q. The Custom house report in Toronto shows that the sworn price of anthra­

cite coal for 1886 was $-1.85. That is at the American port, the average for the 
whole season for the lour quarters of the year, March. June, September and Decem­
ber. The average price for 1887 was $4 61, making 2* cents less that year than it 
was the year before. Then there was 50 cents saved in duly, not all the year. 
That ought to make a difference in the price of coal of 74 cents? A. I can give 
3 ou the facts with regard to that. So far as the statement is concerned 1 do not 
think there is anything reliable at all.

Q. You did not tell us that they had been swearing falsely all the year? A. I 
did not swear to it.

By Mr. Guillet :
Q. I presume your object was to keep the public from knowing the price you 

paid for the coal. It is likely that you would give them lower rates ? A. They 
might start at the opening of the season and remain the same during the rest of the
year.

Q. But they vary in different quarters ? A. I do not know.
Q. 1 think we might assume that those statements are all higher not lower ? 

A, I find from investigation that the Custom house returns are not correct at all.
By the Chairman :

Q. Since then I suppose you do swear correctly ? A. I told my Custom house 
clerk that he must see to it, that it must be put in correctly. That was 9 months or 
,n year ago.

By Mr. Bain (Wentworth) :
Q. Then are all kinds and classes of anthracite entered at the Customs ?
The Chairman—Yes.
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Q. Could Mr. Rogers give us the actual figures from month to month in 1886 
and 1887 at the American ports ? A. I will give you the prices for stove and nut 
sizes only at the American ports per net ton. The opening price in 1886, that is the 
price that was made in April for April. May, June and July, 83.44 per ton, at 
Oswego, Fairhaven, Charlotte and Sodus Point. In 1887 the price was 83.79 per net 
ton for the same dates.

By Mr. Guillet :
Q. Any discount off that? A. In some cases I say these prices were not strictly- 

adhered to.
By the Chairman :

Q. What price did you pay ? A. I could not tell you.
By Mr. Bain ( Wentworth) .*

Q. These are circular prices ? A. Those are the prices fixed by the Western 
Anthracite Joint Association. I can say this that I think there was more variation 
from the circular also in 1886 than there was in 1887.

Q. Let us have the rest of the quotations now for the balance of these two 
years? A. In August, 1886, the price was $3.57 ; in August, 1887, it was 84.02.

By Mr. Guillet :
Q. You take these prices from your own invoices or circular ? A. These were 

circular.
Q. You could ascertain by looking at your invoices what you actually paid----- -

By Mr. Bain ( Wentworth) :
Q. Finish the invoices first ? A. September, 1886, $3.79; October, 1886, $4.02. 

That was the price for the remainder of the season, October to December 31st.
By the Chairman :

Q. Now 1887 ? A. I should mention that in 1886 coal was sold for future 
delivery, while in 1887 it was not to any appreciable extent at all.

By Mr. Bain ( Wentworth) :
Q. Then the September prices for 1887-----

By the Chairman :
Q. In 1887 coal wasn’t sold for future delivery ? A. No, sir ; not at wholesale, 

out at retail it was sold throughout the year.
Q. Not throughout the year ? A. Yes, throughout the year.
Q. You didn’t offer it throughout the year ? A. Yes; we did.
Q. Go on ; we will argue that again ? A. September, 1887, was the same as 

August, $4.02 ; October, $4.21; November, $4.51. December was the same price, $1.51. 
There was very little coal shipped in December.

Q. You got it by rail or from Suspension Bridge ? A. Yes.
Q. Was it the same price at Suspension Bridge as you quote here? A. No.
Q. What was it ? A. It was $5.30 at Suspension Bridge, gross ton. That would 

b? $4.73 net ton. It could not be bought at that price in September, October or 
November. I would like to give you the prices in Now York for these two years.

Q. Never mind we have as many as we can digest just now ? A. These other 
prices show that there was nothing special about this.

Q. These were the prices on their circular. I want to know what price you 
paid? A. We bought it at different prices.

Q. Well, now, I submit that this is trifling with the Committee ? A. I have no 
^emorandum with me of the prices we paid. I know wo paid different prices 
throughout the year, different prices from different companies.

Q. These were circular prices. A, Yes.
Q- You didn’t pay the circular prices ? A. In some cases we did and in some 

°ases we paid more than the circular prices.
Q. And in seme other cases ? A. And in some other cases we paid less.
Q. Mr. Hargraft swore here that 25 cents per ton on his smaller purchases was 

*j|!°w«l^off the price list all through the season ? A. What time was the coal

Q. All through the season I understood ? A. He got his coal in May and June.
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Mr. Güillet.—They gave him rebates in varions years. He was conducting 
business for his father.

By the Chairman :
Q. He swore that in these months, May, June and July, he got a rebate of 25 

cents a ton. Did you get in these months 25 cents per ton rebate ? A. I daresay 
we got that much. We got very little coal in these months

Q. Did you got a rebate of more than 25 cents per ton ? A. I don’t think we 
did.

Q. What was the rebate you got. Let us see what was the rebate you got? 
A. We don’t make any arrangement about rebates. Our prices are specific prices.

Q. What were the specific prices that you paid ? A. I cannot tell just from 
memory, off hand.

Q. Hunt up your papers and tell us? A. I haven’t anything here.
Q. This last year ? A. You mean 1887 ?
Q. Yes, your last deal ? A. We might possibly have got 25 cents.
Q. What prices did you pay ? Aow, that is a straight question. In every plain 

question that has been asked you have trifled with the Committee. You have either 
wilfully evaded the question or refused to answer. Now, this is a matter of which 
you should know and we should have an answer from you what you paid in these 
months of last year, what was the actual money you paid ? A. In the month of 
May, I thick, you paid 84 per gross ton.

Q. In the month of May you paid 84 per gross ton. Well, what else after 
that, in June what did you pay ? A. We got very little coal in May, June, or July.

Q. We are simply asking the prices, we are not asking the quantities now ? A. 
After that the prices continued on the same for these three months.

Q. You can give us the exact information, these are your own transactions ? A. 
I pan give you no positive information on this point, because I haven’t got the figures 
with me.

Q. 84 per gross ton is $3.57 net. You paid 83.57 net in May, 1887 ? A. Yes.
Mr. Güillet.—The prices you gave us quoting off the circular was $3.44.

By the Chairman:
Q. That is in 1»86. You paid $3 57 which corresponds with Hargraft’s 

statement of 25"cents a ton taken off that list price. Now, in June, what did 
you pay ? A. This was, of course, for the best quality of coal. I think for 
these three months the prices were the same, but there was very little received by 
ns during these months.

Q. We will take the quantity afterwards ; in August, what did you pay ? A. In 
August the prices had advanced. The prices at wholesale had advanced.

Q Gives us the prices per net ton ? A. I cannot remember net tons. I have 
to work it out. We buy in gross tons altogether.

Q. Well in August? A. I think in August we paid as high as $4.30 gross, that 
would be $3.84 net.

Q. You paid $3.84 and as low as—-? A. I think we bought some at 10 cents less.
Q. It would be then just about an average during the season. You got 25 cents 

a ton off card prices ? A. No ; we did not.
Q. For these months you have mentioned you got 25 cents ? A. Yes ; but we had 

some coal in the months when the price was higher. We could not get vessel trans­
portation in the early part of the season at all. That is for the quantity we required. 
We were about 30,0U0 tons behind our orders on the 1st of August.

Q. Well by the returns given here there were in the months of July, August 
and September i08,(;C0 tons brought into the port of Toronto ? A. In the months of 
which ?

Q. In July, August and September—anthracite ? A. Yes.
Q. That is in the months of July, August and September. In April, May and 

June there were 54,000 tons, and in the last quarter of the year 88,000, showing that 
the larger quantity was got in during the season of navigation ? A. During the 
season of navigation ?
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Q. Before the 30th of September? A. Before the 30th of what ?
Q. Before the 30th of September. There were 108,000 tons in one quarter and 

54,000 tons in another.
Mr. Bain—That covers both by rail and water.
The Chairman—I suppose it would be by water at that time.
Witness—No ; there was a large amount coming in by rail during the summer. 

By Mr. Bain ( Wentworth) :
Q. They deliver it by rail all the year around, do they ? A. Yes all but September, 

there was none in September.
By the Chairman :

Q. These were the prices ; now we want to get back to these contracts. There 
were city contracts let in I88ti: who got them ? A. I have a statement here of the 
freights paid throughout the season.

Q. We will ask you about that later.
By Mr. Guillet :

Q. You gave us the quotation for May, June and July at $3.79 and if the rebate 
was 25 cents it would be $3.54 ?

The Chairman—The rebate on the net ton would bo 22 cents, that would leave it
at $3.57.

By Mr. Bain ( Wentworth) :
Q. I understood you to say that they bought it at $3 57.
The Chairman—25 cents is the rebate on a gross ton.
Witness.—It must be borne in mind that freights advanced from 30 cents to 79 

cents and more coal came in at the higher rates than the other.
By the Chairman :

Q. Who got the city contract in 1886 ? A. I think McConnell & Co. got it.
Q. Sure? A. I think so, be filled it anyway.
Q. Who was it that it was disposed to by the pool or Coal Exchange ? A. I 

could not say.
Q. Just look at the minutes and see who it was disposed to ? A. E. Rogers & Co. 

For how much ? A. $500.
That is the city contract ? A. Yes.
What were the prices to be? A. They were to be 25 cents off the retail

Q. 
Q. 

. Q-
prices.

Q.

Q.
Q.
Q.
Q.
Q.

Q.

What were the prices ? A. Briar Hill $5.50, stove and nut $5.65 and 40 
cents a ton extra for bagging.

Q. You got that contract for how much ? A.- $500.
Did you fill it ? A. No.
Why ? A. It was taken by some one else.
Who else got it ? A. McConnell got it, 1 think.
What became of your $500 ? A. It was returned.

_ Was that an improper thing for McConnell to do ?
*-he rules of the association.

By Mr. Gillmor :
He tendered less than you ?
By the Chairman :

You expelled him for such an improper act? A. He was afterwards ex-

A. It was a violation of

A. Yes ; in someway.

„ Q-
Polled.

Q. Do you remember what date he was expelled ? A. In the fall of 1886. He 
a member of the association at this time, and had agreed to maintain prices.

By Mr. Guillet :
Q. You said in your former evidence that McConnell was expelled and you were

SS^ed ' “ What does expulsion mean ?” And you answered : “ Expulsion means-----
he next question was: “ Does it deprive him of buying from American dealers? 

your answer was : “ No, if they like to sell to them. He was expelled a year
!?.d a half ago.” Now you enclose a letter with regard to the stoppage of his sup-
P les. You go on to say : “I have no knowledge of any attention being paid to T.
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McConnell & Co. Now I find in the minutes of September 32nd, 1885, this motion : 
“ Besolved, that having regard to the McConnell matter, and the city contract, a sub­
committee, consisting of Messrs. Bogers, Bailey, Crane and the Chairman (John 
Keith), be appointed to proceed to Buffalo, to confer with the members of the Com­
mittee, with a view to stopping supplies of non-members.” So it appears you 
yourself were actually engaged in stopping supplies? A. I speak in my letter of 
1887. I make no reference to 1886.

Q. Then, of course, I would wish to find out whether you took action, and pro­
ceeded to Buffalo. Bid you proceed to Buffalo, with a view to stopping Mr. McCon­
nell’s supplies ? A. Not for the purpose of stopping his supplies.

Q. Bid you go on that committee ? A. No ; I did not go with that committee. 
I do not think that committee ever went to Buffalo.

By the Chairman :
Q. Did one of them go with you ? Did anyone go ? Bogers, Bailey, Crane, and 

the chairman ; did any one of them go ? A. I do not think that instruction was 
carried out.

Q. Do you know anything about it ? A. I do not, from memory. It was not 
my motion.

By Mr. Guillet:
Q. You wore present at the meetings ? A. I may have demurred, and may 

have been overruled.
Q. Here I find that you received your expenses to New York and Buffalo? A. 

I was in Buffalo on one or two occasions.
Q. Evidently.in pursuance of this motion ? A. No; I do not think that resolu­

tion was ever carried out. I think I was there on other business.
By the Chairman :

Q. Did you go to Buffalo on this business of McConnell’s ? Do you know 
whether you went or not ? A. I do not think I did on that business.

Q. Did you see anything about it when you were there ? Did you see this man 
Parish and the other man ? A. I was continually seeing these men on the other 
side. I was in Buffalo probably on an average once every two weeks.

Q. Where were your expenses paid to? A. I think on one occasion I went to 
Buffalo on association business.

Q. What was the business ? A. I do not remember, but I do not think it was 
in connection with McConnell.

Q. Do you swear it was not ? A. I do not think it was.
Q. Give us a straight answer, once in a while? A. I am not here to be talked 

to in that way. I am quite willing to give information, but I want to be treated 
in a proper manner.

Q. You have not been giving your answers in a candid manner. I think you 
have been trifling with the Committee? A. There may be a difference of opinion 
about that.

Mr. Gillmor.—It appears to me that this is a question that we ought to under­
stand. Here is a combination that we are investigating, and here is a man who violates 
the rules and is put out. That is all very proper, but then, does the combination pursue 
him, and use their influence to prevent him purchasing coal ? I think that is a question 
that the witness or any member of this combination ought to know. It is a pretty 
important question, and it would not be forgotten. This is an extraordinary oc­
casion. It is not simply dealing with a man who has violated the rules, but did they 
pursue him and prevent him getting supplies ?

By Mr. Guillet:
Q. This statement shows that you made two trips, and got expenses on both ? A. 

One was to New York and the other to Buffalo.
By the Chairman :

Q. As Mr. Gillmor says, this is a vital matter. Here is a resolution : —“ Moved 
by Mr. McGill, and seconded by Mr. Gibson, that having regard to Mr. McConnell’s
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matter, and the city contract ”—that is, as yon have explained, Mr. McConnell had 
gone under your tender ? A. Yes,

Q. The tender was awarded to you by the exchange ? A. Yes.
Q. For a certain amount ot money, and McConnell bid under that, and in conse­

quence of that this committee was appointed ? A. That appears to be the case.
Q. “ A sub committee consisting of Messrs Rogers, Bailey, Crane and the 

chairman, to proceed to Buffalo to see the committee with a view to stopping the 
supplies of non-members.’’ Did you consider McConnell a non-member at that time ? 
A. I cannot say whether he was in default at that time or not.

Q. We are trying to get at the important fact whether you tried to stop the 
supplies from non-members. A. I have given a letter with a statutory declaration 
on the matter from the man who supplied him, and stated in my form er examina 
tion-----

Q. No; answer the question with reference to this resolution. You have read 
this resolution, and you were present at the meeting. You were appointed to go to 
Buffalo, and confer with the members of this committee to stop supplies. You were 
present at the meeting ? A. That instruction was never carried out.

Q. You were present at the meeting? A. I do not know. It was not my 
motion. I suppose if the minutes say so that is correct.

Q. You went to New York and Buffalo on association business although you 
were not the president ? A. No.

Q. You were not the treasurer? A. No.
Q. You were not the secretary ? A. No.
<4,. Then you could not go on official business unless appointed on a special 

committee. Now, what was the special business ? Turn up the minutes and show- 
some other business. A. I do not know anything about the minutes. It is quite 
Possible that 1 might go to Buffalo or to New York at the request of a number of 
dealers or on a resolution, and the association afterward pass a resolution to pay 
toY expenses, which I think was the case.

Q, Did the New York man, or Buffalo man, Gilford Smith, send word back that 
he did not want to receive the deputation ? A. I cannot say now.

Q. There is another resolution that the secretary telegraphed to Mr. T. Gilford 
‘j’mith, advising him that a deputation from the association has proceeded ta 
“Uffalo, &c. ? A. I do not think there was any word sent from them that they would 
D°t receive the deputation. I think the deputation did not feel like going,

Q. Did any of them go ? A. 1 do not think that instruction was ever carried
out
. _ Q- I see two put in bills, one for 836.50, and another for $38.50 ? A. That was 
t(> New York. X

, Q. It is for New York and Buffalo, two trips ? A. No; one trip to New York, 
=tod one to Buffalo.
. Q. Mr. Rogers for two trips, and the other gentleman for one trip. Do you 

now that you did not go to the United States to see about this matter ? A. I 
mk at the meeting 1 attended in New York I represented to the Western 
othracite Joint Committee the facts of the McConnell matter.

Q. You know that? A. I am quite certain I did. 
mot_Q. Why did you go any farther than Buffalo on that motion ? A. On what

n ,, (i- About this McConnell matter ? A. I do not know that I went on the McCon-.
matter at all. I think there were other matters of interest to the association. 

838 s Y00 were n°t appointed on other matters, and you sent in your bill for
" d ? A. That was on a resolution of the association that 1 should be paid.

>■ Not for going on your own private business? A. It was their proposition 
|t was carried out.

far ^ou wont there and represented the case ? A. There was nothing done as 
as the resolution to go to Buffalo was concerned.
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Q. Thon you went to New York instead ? A. There was a meeting of the 
Western Anthracite Joint Association sometime after that, and I was present. I 
went down partly on my own account, and partly on association business.

Q. You took pay for that from the association ? A. That was through a resolution.
Q. You did their work? A. Yes. I presume they were satisfied to pay it. 

The committee of the Western Anthracite Joint Association came here in the spring 
of 1886, and forced us to come into this association, and told us if we did not come 
in, we could not have coal ; and when others did not come in, or disputed its resolu­
tions, and yet were supplied with coal, we were aggrieved. We did not feel like being 
bound to the association, after having been forced to join it.

Q You had an association before that ? A. There has always been, as long as 
I can remember, meetings of the dealers, but I do not know that there was an asso 
ciation before this.

Q. 1 have here reference to the constitution and by-laws of the Coal Exchange of 
Toronio, 1885? A. I think this was copied from an American affair, and there were 
things of this kind being agreed to continually.

Q. Then this McConnell matter ? A. I stated at this meeting in New York the 
facts of this matter, and that this committee appointed by the association had com­
pelled us to go into an association. I also stated that McConnell-----

By the Chairman:
Q. I must insist when I ask a question in getting a straightforward answer. Mr. 

Rogers generally wants an explanation. 1 have no objection to Mr. Rogers making 
the fullest explanation but when I ask a question I think it is unfair to let him gooff 
into a long explanation witheut any particular reference to the case ? A. Yon can­
not get at the facts.

Q. I want to ask you if you presented a case of your association before the asso-. 
ciation in New York ? A. Yes. I do not know that 1 presented it for the association, 
but I stated the facts.

Q. Did they take any action in the matter? A. I do not think they did as an 
association. I do not think they passed any resolution or anything of that kind.

Q. Was their action satisfactory to you, the course they took or did not take or 
whatever might be done ? A. I do not know that it was.

Q. Do you mean that you do not think it was ? A. I did not ask them to take 
any special action. I simply stated the facts and wo felt that wo had not been pro­
perly treated. We were forced into an organization and our hands were tied and 
another person was allowed to get coal and allowed to sell it at any price he chose 
on our own market.

By Mr. Bain ( Wentworth) :
Q. Was there no other reason ? A. Yes, it was a well known fact-----

By the Chairman :
Q. That is a matter between Mr. McConnell and the parties he was buying from. 

The question was that the association tried to interfere with Mr. McConnell’s liberty 
and may have decided the action of Parish & Co. ? A. They say distinctly they did 
not. Chisholm & Parish have stated to me personally, as well as giving me this 
information in this letter, that they did not stop his coal on account of any action of 
the Toronto Association, or of any association on the other side. Of course they 
have given me the reason why they did stop.

By Mr. Quillet:
Q. Wore they disposed to stop any supply in 1886 after he had been expelled ? 

À. They did not stop it at all.
Q. But there wore negotiations in reference to that ? A. Yes ; I think they on 

one or two occasions came to the meetings of the association in Toronto and offered 
to become responsible for his maintaining the rule or something of that kind.

Q. How did they happen to come to arrange to have Mr. McConnell recognized 
as they appear to have done? A. I think that pressure was brought to bear oD 
them on the other side.
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Q. Against the pressure brought by the association to stop the supplies? A. 1 
think there was pressure brought to boar by the company controlling their supplies 
on the other side.

Q. To sell to Mr. McConnell ? A. To make Mr. McConnell maintain the prices.
Q. But there must have been some information or representations made to them 

to the effect that he had not done that? A. I stated to the full meeting in New York 
all the facts of the case.

Q. It seems they came over to endeavor to get them recognized, and were 
indisposed to supply them until the matter was settled by the association ? A. They
continued to supply him right along. The opinion 1 formed myself was-----

By the Chairman :
Q. At what date did they cease to supply him? A. I could not say.
Q. About what time? A. I could not say. I suppose until he failed. In 1887 

he failed.
Q. The point is that the American association did not do what the Toronto 

association asked them to do, to stop his supply ? A. The Toronto association did 
Dot ask them.

Q. Look at that resolution. You were present when the resolution was adopted 
for their sending you and some others over to induce the Americans not to sell to 
those who were not members of the Coal Exchange of Toronto ? A. I do not think 
that resolution was read out in the meeting or read in my presence.

Q. But you went to New York on business and represented the company ? A. 
Jnst as I said, both in regard to the coal trade in New York and in regard to Mc­
Connell.

By Mr. Bain ( Wentworth) :
Q. I understand that Mr. McConnell continued until some time last vear? A. 

Until sometime in 1887.
Mr. Guillet.—He was fined $ 100 and expelled in the latter part of 1886 and 

reinstated at the instance of these men Chisholm & Parish.
Q. Was he a member of the association at the time he failed? A. No.
Q. Then he was expelled in 1886 ? A. I think in the fall of 1836.

By the Chairman :
, Q. Bid he get coal then outside of the association? A. Yes ; he got coal from the 

8ame source as he had been getting it.
By Mr. Guillet :

Q. “ The secretary read a copy of the bill of lading for 254 ton of egg and stove 
h>r schooner “ Ariadne ” shipped by Butler, Call &Co., for H. C. Springer k Co., per 
Cooderham & Worth, and ho reported that he had sent a copy of this bill of lading 
to Mr. A. G. Yates and Mr. T. Guilford Smith.”

“ Resolved that the Secretary telegraph these gentlemen asking if these ship­
ments cannot be stopped and a heavy fine imposed on the shippers.’’

“ Resolved that the Secretary ascertain from whom Bowman (Stinson’s successor) 
^obtaining his coal and if necessary purchase a ton to obtain the information.” 
Were you present at that meeting ? A. I do not think I was.

Q- This date is the 26th of October, 1884 ? A. Was I present ?
Q • You were not named among those present. You do not appear to have been 

Present. That was the action taken to prevent parties shipping to parties outside of 
"Pe association and to impose a penalty on the shippers was it not? A. Whoever 
moved that resolution did not understand the matter very well, because it could not 

6 tarried out. There is no provision for the imposing of fines on shippers.
Q- They must have assumed that there were fines? A. That is what I say.

A That was the action of the association to stop supplies to. the non-members ?

Q. About this resolution : “ Resolved that the Secretary ascertain from whom 
. Wnian (Stinson’s successor) is obtaining his coal and if necessary purchase a ton

obtain the information ” ? A. The constitution provides that the members of the 
a°ciation shall not sell to dealers outside of the association, and Bowman, I suppose, 

3—19
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is a small dealer outside of the association. I do not know him. There is a great 
deal of that that I know nothing at all about.

Q. I see you were present at 20 meetings, and in your answer you said you 
were present at only two or three ? A. I was not present all through these meet­
ings . •

Q. But as a matter of fact, how often have you met during the past season ? A. 
Well, I have not been present at more than two or three meetings during the past 
year. I was not present at twenty meetings. I simply called and enquired what 
business was coming up.

By the Chairman :
Q. The question was asked how often have you met, and you said----- ? A. I

do not know how often. The secretary could tell you about those matters.
Q You said there were over fifty meetings, but by the minutes it shows that 

there were forty meetings, and you were present at half of them ? A. I was not 
present at half of the meetings. I know that.

By Mr. Oillmor :
Q. But you were a member of the association ? A. Yes, certainly.
Q. And as a member you are responsible ? A. I do not deny any responsibility, 

but I just want things to go down as they are.
By Mr. Bam ( Wentworth) :

Q. Has the pooling of contracts gone on since ? A. No, sir.
Q. You have dropped that ? A. Well, no----- .
Q. Is there any contracts let this year, yet ? A. The waterworks contract ; 

tenders were asked for that, but it has been re-opened.
By the Chairman :

Q. Were jou present at that meeting ? A. I was not present at the meeting at 
which the tenders were to be opened. A. I got a notice.

By Mr. Bam ( Wentworth) :
Q. No prices were to be fixed ? A. Yes.
Q. All dealers were to tender at any prices they please ? A. Yes.
Q. At what price did they tender for that contract this year ? A. Our tender 

was $4.15 in the shed, and the next highest tender was $4.60 in the shed—the 
waterworks shed.

By the Chairman :
Q. That is on the wharf ? A. Yes.
Q. What quality of coal is that? A. Egg coal, unscreened, in the shed. It comes 

in as cheap as in the dealer’s yard, The waterworks dock answers the same pur­
pose as the dealer’s yard.

Q. What was the retail price of that coal? A. $6 per ton.
Q. And you offered it at $4.15 ? A. Large egg coal at $4.15.

By Mr. Bain ( Wentworth) :
Q. You said just now that your tender was $4.15 and the next man was $4.60 

and I understood you to say that the contract was not let ? A. Yes ; it was awarded 
to us by the committee and afterwards by some manipulation by the committee i* 
has been withdrawn.

Q. About what quantity was that ? A. 13,000 tons. In regard to these con­
tracts and the premiums which are paid on them, in many cases the competition 
forces the premium up to beyond what their coal was in the contract, so that the 
amount paid did not at all represent their profits or the item of general expenses- 
The intention was in this arrangement originally that something should be secured 
for these contracts towards paying the item of general expenses of the importers 
business. That is 40 cents per ton, which is a low estimate in any dealer’s business 
and includes office expenses, yard rent and so on, and coal which comes through bis 
yard, it is considered by the general trade, ought to pay its fair share of those 
expenses whether it is on contract or to private consumers. Now the dealer i® 
bidding for these contracts not only takes into account the amount of money which 
he is to receive back, which, as I said, in our case was one-third or 20 cents per to®
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on the contract. We were paying 60 cents. This item of general expenses is also 
left out oi the calculation in bidding, because, of course, that is what this premium is 
intended to cover. It is intended to help him on his general expenses and to help 
the other importers who do not fill the contract, and as a matter of fact, as I said, 
there is not a contract that has been handled in that way where there was a clear 
profit of 26 cents per ton.

The committee adjourned.

House of Commons, 26th April, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace in 

the chair.
Elias Rogers, coal dealer, of Toronto, continued his evidence.

By the Chairman :
Q. Will you state again the price at which you bought coal in 1887 ? A. Have 

you reference to the circular prices ? I gave you both the circular prices and then 
afterward from memory I gave the prices at which we bought.

Q. Give us the prices at which you bought ? A. What month ?
Q. During 1887, commencing April or May, give us the price for the net ton ? 

A. You understand that I can only speak from memory.
Q. Have you not a record of the price ? A. Ho ; I have no record of the price. 

I think we paid $3. 57 per net ton in the month of May.
Q. $3.57 per net ton? A. Yes.
Q. In May, June and July ? A. I think there might have been some varia­

tion or advance in the price in June or July.
Q. But in August ? A. In August there was an advance of 30 cents I think 

on some coal and 20 cents on others per gross ton.
Q. Making an average of about $3.79 ? Ai That would depend on the quan­

tities that were bought.
Q. What quantities did you bring in at that price ? A. I could not tell from 

memory.
Q. That was 30 cents advance per gross ton and 20 cents, which would make it 

$3.75 and $3.84; A. Yes $3.75 and $3.84.
Q. That is the September price? A. There was no change in the circular 

Prices in September. 1 think prices advanced though. I think more was paid in 
September than in August.

Q. But you cannot give the price ? A. I cannot give the exact prices we were 
buying at in September.

Q. Could you give us the prices that you paid in October ? A. We were very 
much behind with our orders.

Q. It is a curious thing that a gentleman dealing in one article cannot come 
down here and give evidence on that one article ? A. I did not come down 
here to give evidence especially as to our private matters, the prices at which we 
bought, and 1 must say that I do not think—it is hardly a fair thing that I should be 
singled out and asked to reveal all our private affairs for the benefit of our com­
petitors, which it certainly is. I have given definite statements as to the profits 
there were in the business, but I do not think it is a right thing that I should be 
Usked to give information which would result in benefiting my competitors.
Y Q- I have a letter here inviting yourself down to give further information ? A. 

68, and I have been quite willing to give it.
Q. And when we ask you for the information you tell us that you do not know ?

I am quite willing to give any information that will help the Committee to get 
&t the true facts.

• Q- And this is the information we ought to know in order to arrive at a con- 
Usion ? A. I have not the figures with me, and I do not think that it is right that 
should be singled and made a target for the benefit of my competitors.

3~l»i
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Q. Tou should not say that. In your last letter you stated that you would be 
happy to come down any time and give further information ? A. 1 would be very 
glad to do so if I had an opportunity.

Q. And then you sent us another letter ? A. Yes ; that letter to yourself.
Q. That was not in the evidence ? A. There is no personal feeling about it.
Q. That letter was largely called out by the evidence, and you said that you 

would be glad enough to come down. Then you were down and you said that at any 
other time you would be glad to come down and give the Committee full information, 
and so when you are asked to come down 1 do not think there is a grievance on your 
part? A. I have given you information on these points.

By Mr. Guil et :
Q. We have not received definite information on these points. Being the largest 

dealer in Toronto, and having expressed a willingness to the Committee to come back 
and give furtber information, I think you ought to be prepared to give us all the facts 
in reference to these cases in order that we may see that there has been no undue 
profit resul ing from this combination? A. As far as I am concerned I am willing 
to give every information in my power which will enable the Committee to arrive at 
a conclusion, and which I suppose they are aiming at. As I understand it, they want 
to get at the true facts of the case with reference to the organization of this Coal 
Exchange and its workings.

Q. Of course there is nothing personal ? A. I do not think there ought to be, 
but it I am asked to give information which is going to result in our injury and be a 
benefit to others, I think I am right in refusing to give it.

Q. We want to get at the effects which have resulted from the forming of this 
combination ? A. I have not the slightest objection.

Q. It is essential to the objects aimed at bj the Committee that we should get 
this information? A. Yes ; but it is not right that you should pry into private affairs 
of a firm.

By the Chairman :
Q. All the investigations are into private affairs or private business ? A. So far 

as I am concerned I have not the slightest objection, and I would be quite willing to 
have a law passed to-morrow that will prevent this organization being continued. I 
think it would result to our benefit, but I do not think I should be asked to give in­
formation which is going to be an injury to my own personal business.

By Mr. Bain ( Wentworth) :
Q. Have you ever thought in your own mind as to what direction that legisla­

tion should take ? A. Ho; I cannot say that I have. I think they have in New 
York an Act which prevents parties agreeing upon the prices which shall be 
charged.

(j. Is it a recent Act? A. Yes; it is a recent Act. The reason I know it is 
that the Western Anthracite Joint Association instead of pursuing the course which 
they formerly did now make their action entirely recommendatory. Instead of say­
ing that their prices shall be so and so, they say we recommend that prices shall be 
so and so.

Q. Have you one of their circulars ? I suppose their circulars do not reach you. 
That would come from parties that are recommended? A. I have not the minutes 
of the meeting in New York last Wednesday at which prices were fixed, the opening 
prices for this season.

Q. Now they recommend that certain prices shall be the price ? A. I might 
say further that during the last year, 1887, I have no knowledge of any interference 
on their part with dealers in Toronto or any part of Canada,

Q. The fact of the legislation being passed has shaped their subsequent action ? 
A. That is the only effect so far as I know, that instead of making a positive direc­
tion as to what the coal prices shall be they simply say we recommend that the 
prices of coal shall be so and so.

Q. Formerly they fixed the prices and said this shall be the price ? A. Yes.
Q, Ani now they recommend that this shall be the price ? A. Yes.
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Q. Then the association still exists as it formerly did ? A. Yes.
Q. That is they have an organization ? A. Yes ; but I do not know whether 

they have any constitution or not. I do not think they have.
Q. They meet together? A. Yes; and the minutes of each meeting are printed 

and sent to the shippers. I do not knew that they have a minute book even.
Q. And this is called ? A. The Western Anthracite Joint Association, composed 

of the representatives of the leading railways and coal shippers.
Q. Railways that are interested in the coal trade ? A. Yes.
Q. I suppose all those railways that are interested are also proprietors of coal 

mines—the most of them ? A. I think they all are to some extent. I am not sure 
whether the Pennsylvania Railway operate any anthracite mines or not; they are 
operators of a bituminous mine, but I know the others aie.

Q. Do you know from your experience anything about the average rate per ton 
for carrying coal over there ? I am only asking it so far as you may know ? A. 
They claim that they ought to have a; least three-quarters of a cent per ton per 
mile. Of course they do not always get that.

By Mr. Boyle :
Q. Are you able to give that evidence ? Have you the figures referring to the 

prices for coal ? A. No; I have not the prices. I could not speak with regard to 
that except from memory.

By the Chairman :
Q. Do you know what you paid for coal in August last ? A. I gave it yesterday 

to the best of my knowledge.
Q. $3.74 and $3.84 per net ton. What did you pay for it in September? A. I 

could not tell you. The wholesale price for September, I mean the circular price, 
was the same as in August, but I think the prices actually obtained by the shippers 
was higher. I think we paid a higher price in September.

Q. Than you did in August? A. Yes.
Q. You think that, but you do not know ? A. No; I cannot speak positively.
Q. What did you pay for coal in October? A. I think my objection should 

hold in regard to these matters and not be persisted in further. I stated yesterday 
that we bought in advance of the circular and in others we had less prices.

Q. Well, I think the Committee will agree with me that this investigation is for 
the purpose of making a full enquiry into these matters, and in order that our enquiry 
Baay be full and be of any value, we will have to insist upon the questions being 
Answered that bave been asked in regard to prices. I think that is the vital point 
10 this enquiry just now in reference to coal. We have made that enquiry about all 
°ther commodities that we have examined into and I don’t see why coal should be 

exception? A. I have made a definite statement and I believe that I would be 
erne out by all the principal importers in Toronto that the profits have not exceeded 
5 cents per ton, and that ought to cover that point it seems to me.

The Chairman.—We do not think that touches it at all. The sense of the Com­
mittee is, unless I have misunderstood their views, and if not, any member of the 
'-'Cmmittee can rise and express his dissent, is, that the prices should be given.

By Mr. Bain ( Wentworth) :
Q. There has really been nothing done except the mode pursued. There was 

o laws fixed, that is the Committee did not settle any definite line of action? A. 
with reference to mv letter in which I said I had other letters and papers, I have 
q ein here, and would be glad to give this information, which I think will assist the 

°tomittee in arriving at the true facts.
By the Chairman :

* Tw. You are not willing to give the information which the Committee wants?
1 ,do not think 1 ought to be asked to give this. I am the only large importer 

Wn°uS bought down here, and I am asked questions about private attairs, which 
8„.'l result to our injury, and the benefit of our competitors. The same might be

°f any one else who might be summoned and asked the same questions.
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By Mr. Guillet :
Q. It is not a question as to your willingness, but as to your ability ? A. As a 

matter of fact I cannot give you the information, if I were disposed to do so.
By the. Chairman : \

Q. Y ou said yesterday that the cost of coal for August was $4.20. Thatjwas the 
price without the rebate being taken off. It is now, according to what you state, 
$3.75 and $3.84 ? A. You must be careful not to confuse the two. I gave you cir­
cular prices yesterday, and state now what I think we actually paid.

Q. The circular prices for September was the same as August ? A. Yes.
Q. Do you swear you do not know how much you paid for coal in September ? 

A. No; we paid different prices.
Q, Do you believe it came to more, or less ? A. I believe the price paid in 

September was higher than the price paid in August, although the circular was the 
same.

Q. You have full particulars in the book with you? A. I have all the circular 
prices.

Q. Can you tell what additions to or subtractions from were made to these cir­
cular prices? A. £ know that in the months of October and November especially 
coal could not be obtained by rail at all, except at an advance on circular prices. I 
am talking of first-class coal. There is a matter that I want to explain in that con­
nection, when I have an opportunity.

Q. We have asked you for prices in September, and you have said you do not 
know what you paid; Now for October do you know ? A. I do not.

Q. You do not know what price you paid. Have you any idea, something near 
the price ? A. 1 know there was a very large advance.

Q Do you know what you paid ? A. There was over a dollar advance in the 
cost of our coal at Toronto from May to November, and in the month of November 
we imported more coal than in any other mouth in the year.

Q. Whai was the price list of coal in October and November, or December, or 
September. Can you give us the prices you paid in November ? A. L caunot.

Q. Do you ku w? A. I do not at present. I have not the information with 
me. I know we paid different prices.

Q. You are always paying different prices. Do you know what prices you paid 
for good coal in November ? A. No; I would not undertake to say.

Q. Do you know it ? A. I might make a guess at some of the prices.
By Mr. Guillet :

Q. Tell us what you believe you paid ? A. I do not think I would care to do
that.

by the Chairman :
Q. There are two things to consider ; whether you know the facts, and whether 

you want to give them to the Committee. Mr. Rogers has said that he does not 
think the Committee has a right to ask him this question, and expresses a hesitancy 
in giving the answer. We want to know if you know the prices you paid ? A. I 
have stated once or twice that I cannot state positively.

Q. For what cause ? Because you do not know ? A. Because I have no memo­
randum, nor record. I know we paid different prices, and that prices advanced very 
largely in the latter part of the season.

The Chairman—1 think that is an evasive way of putting it.
By Mr. Bain ( Wentworth) :

Q. Did I understand you that there was an advance of a dollar in the price of 
coal between May and November, and that it was owing to coal prices advancing, 
or was it the increased freight ? A. Both.

By the Chairman :
Q. 1 have a statement here about the prices. This is something about which 

you do know. The expenses of handling is given as follows;—Say a ton of coal cost 
in 1887 (the statement here gives the same prices as you gave) $3.57 for the begin-
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ning of the first four months. That is, the net price was 83.57. Now, the freight 
Was then 25 cents ? A. What month was that ?

Q. May. The prices in 1887 were 83.57 for April, May and June. What did 
you pay for freight in those months ? A. In the month of May I think there were 
Do vessels at less than 30 cents. \

Q. What did you pay for freight? A. I think there were no vessels less than 
30 cents. We paid that.

By Mr. Boyle :
Q. Bid you pay any more than that? A. I do not think so.

By the Chairman :
Q, Handling at the dock is given at 20 cents ? A. That is the amount paid to 

the heavers.
Q. And you have a contract at 15 cents ? A. No.
Q. What do you pay ? A. 20 cents.
Q. Harbor tolls, 4 cents ? A. 1 believe that is right, it was formerly 5 cents.
Q. Hauling to the yard 5 cents ? A. I do not think it can be done for that.
Q. Freight, July and August, that will cost 30 to 35 cents? A. Until the last 

°f July we could not obtain vessels at all. We only had one, and that was the last 
°f July, and the rate we paid was 39 cents.

Q. What did you pay in August ? A. 38, 38£, and 37£. The majority of the 
vessels were 38 cents. In some cases I think we paid about 35 cents.

Q. Then what did you pay in September ? A. We paid 38, 40, 43, 39, 40, 43 
and 43.

Q. What was the lowest amount ? A. The lowest in September was one vessel
at 37Ï.

Q. For screening and loss on screening 10 cents. Is that about correct ? A. 
-that is about correct for the labor, without anything for the loss. That might be 
about right for the labor ; it would depend a little on how it was done. If it is 
Doroughly screened that would hardly do it for the labor alone. 

n Q. Does it cost you 10 cents to screen your coal? A. Yes; we screen it all. 
^°al in better screened in Toronto than in any other city L know of.

Q. Does it cost you 10 cents for labor on vessel coal? A. Yes; about that on 
essoi coal. I reckoned the labor at that in our estimates of general expenses. The 
°88> however, on coal alone is fully 1 » cents.
„ Q- What are screenings worth ? A. 81.50 to 82 delivered. You have to take 
3 the cost of delivery. We have over 2,000 tons of screenings in our business last 

^ar; nearly 2,500.
, Q Both from bituminous and anthracite ? A. Anthracite alone. There is 
tout 5 per cent, of screenings in vessel coal. In many places they screen very 
0arsely, and in others very finely.

. Q. The delivery is put down at 40 cents ? A. That is a low estimate. We have 
deliver over an area of over five miles, and I think it averages fully 40 cents.

Q- Expenses of office, yard and interest, 25 cents ? A. It cannot be done for 
You cannot pay your clerk hire and yard expenses for that.

Qt Q- In Ottawa they have done it for less ? A. Ido not know anything about

at r ^arf8 cost as much, and interest is about as high? A. I only put our interest 
fi» Per cent, and I know what our yard rent, clerks and interest cost us, and as I

sDred jt ti0mes t0 44 cents.
a" This estimate is made up at $4.91 for stove and nut, and 84.60 lor egg and 
tw6.". The prices at this time were 85.75 and 86? A. It is a lemarkable fact 

th° men who figure in that way are the men who go into insolvency, 
that + do cot know whether these men go into insolvency or not? A. I know 
Dud gentleman whose evidence I have, as reported here, as stating that his office 

general expenses only came to 25 cents, is short some 850,000.
46 „ * can t>ay this, that the men in Ottawa who have given a sworn estimate at

ents of all expenses have not gone into insolvency, but have divided a 220 per
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cent, dividend for the year. A. Their coal in Ottawa cost about the same as ir 
Toronto, and they have been obtaining $8, while we have been obtaining only 
$6.

By Mr. Guillet :
Q. Mr. Hargraft, at a net cost of $4.68, and selling at $5.26, has made a net 

profit of 57 cents ? A, The whole of that coal was received before prices advanced.
Q. That was the spring quotation according to circular, and he showed a net 

profit of over 50 cents. He had the same freight to pay, and 25 cents for wharfage, 
instead of 5 cents, and has to haul it a considerable distance to his yard, perhaps 300 
or 400 yards He delivers that into his yard and to his consumers at a profit of 50 
cents ? A. What does he estimate his insurance and office expenses at ?

Q. He allowed a certain amount for interest. A. I saw those figures, and I saw 
no allowance for yard rent, nor clerk hire, and he only allows cartage at 25 cents. 
The whole of his coal, which is a very small quantity, is imported early in the sea­
son, before prices have advanced. The conditions are not parallel. You must aver­
age the cost of the coal,

Q. The 20 cents wharfage would go to make up any difference in the cartage, 
and there is a clear difference of 75 cents, after allowing for office expenses.

By the Chairman :
Q. More than that, you say that the coal and freights go up. Well, your price 

goes up to correspond ? A. Excuse me, but it does not. It did not in Toronto.
Q. What? Didn’t it? A. Four-fifths of the coal in Toronto was sold at the 

same price. You can make no comparison with these small places, unless you take 
all the circumstances into account. The ground rent is more valuable in Toronto, 
and the distance for delivery is more than double what it is in these small places.

Q. You have a statement there of the retail prices in Buffalo ? A. Mr. Har­
graft runs his coal business in connection with the grain business, and 1 understand 
he don’t figure anything for these expenses, and allows nothing for bad debts.

Q. I am pointing out that we will take off that 25 cents from his profit, and he 
will still have 52 cents and the increase in price to $6, would make it $1.07 ? A. It 
is very unfair to make any comparison unless all the circumstances are taken into 
account.

Q. In Buffalo new they have these incidental expenses ? A. Yes; coal sells less 
in Toronto on the average than it does in Buffalo, and it has for the last ton years if 
you take into account the cost of transportation between the two places.

Q. What is the cost of transportation ? A. The lowest rate on the average from 
Black Bock on anthiacite coal last year was 65 cents. Of course that don’t include 
any haulage from Buffalo to Black Bock, putting the prices at Black Bock the same 
as at Buffalo.

Q. The rates here are the same as on the cars at Buffalo or Suspension 
Bridge ? A. That is the case sometimes.

Q. That is given here in that way. These are the rates on the cars either at 
Buffalo or Suspension Bridge. What were the prices at Buffalo in November or 
August ? A. You can take our coal. The Toronto coal for the season of last year, 
stove and nut, was $6 per ton.

Q. What was the price in August ? A. $6,
Q. What was the price in October ? A. The prices advanced sometime later in 

the fall, but the orders had all been taken previous to the advance.
Q. The prices were Juno, $6; October, $6; December, $6.75 ? A. But there 

was very little coal sold at any advance above $6.
Q. The prices in Buffalo on these dates, the highest prices, were $5, $5.25, $5.50) 

November the 1st, 85.76, and December 1st, $5.75, and 70 cents freight, which would 
make $6.15, Was that the highest price in Buffalo, $6.15, and Toronto $6.75 ? A* 
In Buffalo no coal was sold in advance. Coal was sold as delivered, and not as iB 
Toronto.

Q. Did yougselBcoaljin advance all summer there ? A. Well, we did, to a cer­
tain time.
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Q. You had a rule against it up to a certain time ? A. Yes.
Q. So you didn’t sell it all through the summer for future delivery ? A. All 

orders taken previous to the 1st of July, the same rule applied, but the bulk of the 
orders, however, were taken in the months of August and September ; they always 
are.

The Chairman :
Q. I think you are spending a good deal of time explaining and you don’t answer 

the questions you should answer.
Witness.—I will explain in the first place------
The Chairman.—You will allow me to ask questions and you will answer. 

There are other witnesses here and if you take up the whole time of the Com­
mittee—

Witness.—I am prepared to state the facts in this connection and it is import­
ant. The matter has been brought up. I didn’t bring it up. I would like to make 
an explanation in this case, it is important it should be understood.

The Chairman.—You will answer questions now.
Witness.—I ask the Committee. I think witnesses should have some rights 

before the Committee.
The Chairman.—I think we have dealt fairly and honestly. I don’t think you 

have given your evidence as fairly and honestly as the Committee have a right to 
expect.

Mr. Bain.—I object to have to fight every statement that you make.
Witness.—If the Committee will allow me two minutes to explain that matter 

I will put it straight. It is very important I should have an opportunity of doing it.
I am refeiring to the difference between Buffalo prices and Toronto prices.

The Chairman.—If you go into that. I have the whole statement here it will 
take all the next two hours.

Mr. (juillet.—You make that statement afterwards and it will go before the 
Committee.

Witness.—I want it distinctly understood that the coal in Toronto is sold at one 
price and is sold throughout the year at one price, while in Buffalo it is sold at the 
prevailing prices ; and the average prices in Toronto are less, the difference in the cost 
of freight taken into consideration, than the average prices in Buffalo.

By the Chairman :
Q. On the 11th of August, 1886, there was a meeting of the Coal Exchange in 

Toronto. Will you look at this statement here and see how much money has been 
received from contracts. From the Toronto Waterworks how much money did you 
^ceive on the 11th August, 1886, or bow much did the Treasurer receive from the 
Toronto Waterworks contract? A. That was explained before that that fine of Mr. 
"Urns was allowed to be put as a premium and that represents that fine.

Q. It was put in the pool ? A. Yes.
Q. From the Hospital you received how much ? A. The reason that that was 

done was that as large a proportion of that fine should be returned to Burns as possi-

Q. The Hospital contract, how much was paid ? A. $900.
Q. Knox College contract ? A. $195.00.
Q. Local Government contract ? A. $1,500.
Q. Who got that contract ? A. We got it. I said that yesterday. I do not 

8ee the object of going over these matters over and over again.
t). This money was divided up among them in proportion to the importation of 

anthracite coal was it ? A. Yes.
Q- How much did you receive yourself ? A. I could not say from memory, I 

oppose that is correct. Uur tonnage was 6,740 tons and according to this we re­
eved $896-31.

, Q. Of this money? A. Of that money, that is, what we received back out of 
nat we paid in, $1,500, we received back $896.31.
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Q. You paid in $1,500. Did you get any other contract besides the Local 
Government ? A. I don’t think so.

Q. You said a tew minutes ago that----- ?
Witness.—If you will allow me—I notice in the report of my evidence before, I 

think, of Mr. Wood’s evidence, that the amount put down for the Hospital contract 
is $2,550, it should be $225. (It was explained that this was a typographical error.)

Q. This was in 1S86. In 1887 did you auction any contracts for public institu­
tions and charitable institutions too ? A. In 1887 the contracts for public institu­
tions were treated in the same way as in 1886. In most cases the contracts were 
pooled.

Q. They were sold to the highest bidder ? A. That is not a fair way of putting 
it. In this case it is necessary that an explanation should also be considered in con­
nection with it. It is not a fair way of putting it to say that they were sold.

Q. We are not compelled to agree with you in endorsing the explanation ? A. 
It is not a fair way of putting it as if they were sold.

Q. As a matter of fact they were given to the one who paid the highest price ? 
A. To the one who gave the highest premium.

Q. The highest premium got the contract ? A. In all cases these contracts were 
put at 25 cents or more or less per ton than the regular prices.

Q. What were the prices fixed last year for the waterworks contract? A. I 
have no personal knowledge of the waterworks contract how it was managed last 
year and I cannot say anything more about it than I said in my first examination.

Q. Who got the contract for the waterworks in 1887 ? A. I can give no further 
information in regard to the waterworks contract than I gave in my first examination.

Q. What did you say then ? A. I said I didn’t know personally anything about 
it. 1 gave what my belief was.

Q. What were the prices for the waterworks contract? What were the prices 
agreed on to be asked? A. I have no personal knowledge, I am not responsible for 
the minutes. You have the minutes here and I think it is exceedingly unfair that I 
should be forced to read these minutes for which I am not responsible.

Q. You are a member of the association. Your memory is defective. We have 
a number of contracts we want to ask you about, the Public Schools, Knox College, 
and the Hospital tenders. Who got the Hospital tenders in 1887 ? A. I gave you 
that before. We got it.

Q. For how much ? A. $255 was the premium which we paid.
Q. Who got the Ontario Government contract in 1887 ? A. I think the Conger 

Coal Company got it.
Q. Sure? A. 1 think so.
Q. Did you not get part of it yourself ? A. There are two Ontario Government 

contracts, I think we had the asylum and perhaps one other institution.
Q. How much did you give for that ? A. 1 don’t remember.
Q. Just look here and refresh your memory, how much did you give for it? A. 

We paid in $721.60 into the pool.
Q. Who got a portion of the Ontario Government contract, who got the other 

part? A. C. J. Smith.
Q. For how much ? A. $677. That is he paid $677 into the pool and we 

paid $721 into the pool.
Q. You said yesterday you got the Ontario Government contract for $1,500, 

but there was a little competition ? A. That was in 1886. That was the other con­
tract. That was the contract for Government House and the Parliament Buildings.

Q. The Local Government contract ? A. This is the Local Government contract 
too, but it is for other institutions.

Q. You see you paid nearly as much last year as the year before, it comes to 
$1,399.20 ? A. That is a different contract.

Q. Was there more coal in this. A. Yes ; a good deal more in this.
Q. How much more? A. Well, perhaps, I ought not to say that. Ian just 

speaking roughly.
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Q. You think there was a good deal more coal in it ? A. I think there was more 
coal. I know the competition was keen in both these cases.

Q. How was it the year before ? The contract was somewhere between 2,500 and 
3,000 tons ? A, Yes.

Q. You would be surprised to learn that it was between 2,500 and 3,000 tons this 
year, would you not ? A. It may be, but in this case there was heavy competition as 
Well.

Q. What were the prices that the coal was to be changed to Knox College ? A. 
In this case I seethe price wasjustdl cents per ton, which isonlyone cent more than 
the item of general expenses alone without allowing for profits.

Q. Then you charge that to them at 41 cents a ton and give 41 cents out of it 
®way to somebody else ; they didn’t get the advantage of that 41 cents ? A. I don’t 
know that they would have had any less price if this hadn’t been done at all. This is 
simply an arrangement by which each of the importers gets something towards his 
general expenses. It is simply a matter of internal arrangement and the prices were 
*s low as would warrant it at the prices of delivery.

Q. What did you charge to Knox College in L8d7 ? A. That is the full card price.
Q. What was the price to Public Schools ? A. That was just the same as for 

me retail trade.
Q. What were the prices fixed for the hospital ? A. They were 25 cents less 

that the current rates.
Q. Why was Knox College put at the full card price ? A. Because it was a long 

haul and the cost is the same.
„ Q- What about Public Schools ? A. The tender for the Public Schools was open. 
Ihe coal was full price and the wood was left open.

Q. Present retail prices ? A. Yes. The cost to deliver to the schools is about 
the same as to the retail trade.

Q. Then there was the Dominion Government contract, who got that ? A. I 
c°uld not say fiom memory.

. Q. Just look at page 76' ? A. That was at 25 cents per ton less thau the retail 
Price, namely:—Stove and nut $5.75, egg and grate $5.50, soft coal 85.25 per ton.

Q. Who got the contract for that? A. The Conger Coal Company. $610 
as what they paid into the pool.

» Q- And the House of Industry contract ? A. That has all been gone over be- 
0re I think. I do not see the object of going into again.

Q- Who went over it? A. adr. Wood. It is in Mr. Wood’s evidence, 
fo ^ave Dot g°ne over the half of it before? A. “Resolved that the prices

r House of Industry be $5.75 per net ton for stove, and $5.50 for egg, and $5.25 
PQr ton for soft either for present delivery or at yard during winter.”

Q- Who got that? A. John Keith. It was awarded to him.
Q- For how much? A. $160.
Q. And the profits, how were they divided last year? Were they divided last 

W'th l^6 Bame as the year before ? A. The profits were divided in the same way 
1 h the exception of the waterworks.

a Q- And the city contract, what were the prices for the city contract, 25 cents 
for°n *688 ^an t*le retail price? A. “Resolved that the prices be left open 
tvo v?ck one to tender at any price they may choose.” Tuat is the Parkdale Water- 

r cs- “ Resolved that the prices be left open for each one to tender at any price 
y may choose.”

Prices ^Ut tlle citF contract? A. The prices were 25 cents less than the current

thin^' ^ko got the contract for that ? A. That is something I do not know any- 
akout. I was not present at. this meeting and 1 do not 1that. know anything about

hav Q- Who got the contract for it ? A. I can give what is hearsay, but of course I 
6av 00 Personal knowledge of it all. I was not present at the meeting and cannot 7 anything about it. S
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Q. But these are the minutes and are correct ? A. You can read them as well
aa I,

Q. Who got the contract for the city supply? A. I do not remember.
Q. You do not know anything about it ? A. No ; I do not remember who was to 

have it. 1 had nothing to do with it.
Q. You cannot tell who got the city contract last year, who was supplying the 

coal ior the city offices ? A. McConnell was the party who got the contract. I 
voted myself for him to get the contract. I was on the committee in the City Coun­
cil which awarded him the contract.

Q. And the arrangement that was made? A. I have no personal knowledge of 
what was agreed upon by the association.

Q. But the prices stated in the minutes ? A. The prices were 25 cents less than 
the current prices. His tender was 25 cents more for anthracite on his contract for 
coal, and I myself awarded him the contract, but as a matter of fact be did not sup-

Sthe coal he contracted for, and the city would have been better off if they had 
en the association contract. I remember that ho tendered for the best Briar Hill 
coal which is a superior coal at about the same price that the association had ten­

dered for the medium grade, and I told my colleagues of the committee that of 
course the coal he had tendered for was a superior coal, and on that account he 
should be awarded tbe contract, but afterwards it was ascertained that he had not 
supplied the coal that he had contracted for, in fact he put in a coal inferior to 
the coal which would have been supplied by the association.

Q. What coal did be agree to supply ? A. Briar Hill coal.
Q. Is that the best quality ? A. The best quality of stove coal, a higher priced 

soft coal. There are other coals of a different grade that are sold under different 
name of the same or equal quality.

Q. You spoke about selling coal for future delivery. Had they permission to 
sell coal ior future delivery during the whole season ? A. In 1887 ?

Q. Yes? A. No; in the forepart of the season the association decided that coal 
should not be sold for future delivery inasmuch as it could not be bought in that 
way but it was found that competition was such that some dealers took orders and 
took the chance, and this prevailed to such an extent that it was thrown entirely 
open and everyone was allowed to sell at the then prices for delivery at any time 
throughout the year if they saw fit to take the chances, which they did.

Q. And they took the chances ? A. Yes ; and the bulk of the coal was sold at 
those rates.

Q. When was that resolution come to. Had you anyone hauled up for making 
contracts for future delivery during the season? A. 1 dare say there may have 
been.

Q. But were there any hauled up ? à.. I have no recollection of anyone being
hauled up. I attended but very few meetings in 1887, but I think it is quite possible 
that there may have been.

Q. I see a resolution here with reference to Thomas McConnell & Co. being 
still in default. It reads : “ The secretary was instructed to notify the shippers on 
the other side that this firm is still in default and request them to govern themselves 
accordingly.” This is a resolution passed by the association of which you are a mem­
ber ?

Q. Are you a member of this association ? A. Yes.
Q. And you were present at 20 meetings according to the secretary’s minutes ? 

A. I was not present at 20 sittings.
Q. Do you swear that you were not at 20 meetings? A. I did not sit through 

20 meetings. I may have called at the door and asked what was going to come up 
and then went away.

Q. The secretary’s report says that you were present at 20 meetings. Ho'V 
were they to govern themselves accordingly? A. I explained in my first examina­
tion and again yesterday that the association on the other side sent a committee to 
Toronto in the spring of 1886,
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Q. You explained it twice ? A. I do not think there is any necessity for ask­
ing it.

Q. What do you mean by governing themselves accordingly ? A. I suppose 
that means their original action. They distinctly told us that they would not supply 
any dealer who would not go into this association and who did not abide by its re­
solutions. We were, all of us, compelled in that way to join the association.

Q. The meaning of this was that they were not to sell coal to McConnell ? A. 
To carry out what they first intended to do when they first came to Toronto.

Q. Does it mean that ? A. It may mean that. I suppose that was the princi­
pal intention of the Committee.

Q. Now all those tenders that were received, the money was put into one pool 
you say and divided among what class of men ? A. The importers.

Q. The importers only ? A. Yes; because they are the only men who have 
large yards and much expense, and the intention was as I explained, that this money 
should go towards paying their general expenses. The intention was that the con­
tract should pay their share and only their proper share of this office and yard ex­
penses.

Q. You told us last time that you were interested, as part owner of a coal mine ? 
A. I was the part owner originally and afterwards the exclusive owner of a bitumi­
nous coal mine in Jefferson County, Pa. and operated it for some years.

Q. Are you the owner now? A. No ; I sold it.
By Mr. Guillet :

Q. How long ago? A. Two years ago.
By the Chairman :

Q. Are you interested in any coal mine at present ? A. No,
0. You are not interested in any coal mine? A. No; but my partner is.
Q. But you have no interest in it ? A. No.

. By Mr. Guillet ;
Q. Are you a partner with him in the business of mining? A. No.
Q. Who is your partner ? A. Mr. Dininny.
Q. He is a partner with you in your coal business in Toronto ? A. Yes.
Q. Do you get much of your coal from him? A. Last year wo did, but we 

Sometimes bought outside. Last year we bought from the Delaware, Lackawanna and 
Western and other parties.

Q. About how much did you get from your partner ? A. About 25,000 tons 
Probably.

Q. Are the rates the same ? A. That is going into a private matter. As I 
explained before, I think it is a private matter which I do not think I should be 
j^sked about. If I were to give information it might injure our business. In our 
business we get nothing but the best quality of coal and we pay the highest rates 
mss of course the advantage which we naturally have of being large dealers and as 

®ing able to pay for our coal.
Q. You sold about 100,000 tons last year, that is within the twelve months you 

sold that quantity ? A. Yes. Of course our business has been increasing steadily 
2^crJ year since we first started. The increase last year over the previous year was 
*°|000 tons. I think we handled in the neighborhood of 80,000 tons during 1886.
. Q. Your office expenses would run lower than a dealer who sold only 10,000 ?

■ Not necessarily.
, Q. But a large business is more economically managed than a small business? 

xç." N depends how it is managed. We manage our business very systematically.
e keep a perfect record of every transaction and a perfect check on our business 

. .r°ughout. Now some gentlemen conduct their business without that system and
ke chances.

Q. Of course the principle holds good that a large businesslike that is conducted 
is ^ smaller percentage than a smaller business ? A. No ; not if the small business 

conducted in the same way.
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By Mr. Guillet :
Q. You stated the same thing before about this Buffalo and New York ? A. I 

have not stated this before.
By the Chairman :

Q. The insurance men are waiting here, and your explanations are largely re­
petitions of what you have already stated ? A. Mr. Chairman, you stated some time 
ago that I was subpoenaed here because I could give some further information, and I 
have not had an opportunity of giving this further information which I proposed to 
give.

Q. You have been here for two days? A. Yes; and I have been badgered and 
cross-questioned-----

Q. You have no right to say that ? A. I think I am quite right in saying that.
Q. I think we have been quite easy with you ?
Mr. Bain.—I would like to see the man who would not call it badgering, if it 

was not.
Witness.—I want to give this information, because it is important that it should 

be understood. It is with reference to anthracite coal. I want to show you that 
there are different qualities of anthracite coal which come to all these markets.

The Chairman.—Wait a moment. This is simply a conversation, the reporter 
will cease writing.

Michael Dwan, sworn.
By the Chairman :

Q. Give your name, occupation and address ? A. Michael Dwan, Coal Dealer, 
18 Queen Street Bast, Toronto 

By Mr. Guillet:
Q. Have you been long in the coal business ? A. Only about a year on my own 

account.
Q. You were not in business a year ago on your own account ? A. Not a year 

ago.
Q. You were carrying on business in Toronto as agent, or in some capacity? 

A, 1 have been connected with it for years, but I commenced last year on my own 
account.

Q. You made a statement to one of the Commercial Agencies in February last, 
did you not ; 29th February, 1888 ? A. I do not remember.

Q. Did you not call at the office of a Commercial Agency in Toronto, and make 
some statement with regard to your business when you bought out Mr. McConnell ? 
A. I made a statement with regard to my standing.

Q. You remember what you considered your coal and stock and plant worth 
then ? A. Well, I do not remember exactly what I did tell them, but at the time I 
bought out McConnell, his place was very small and he had no stock of any con­
sequence. I bought it out for some $600.

Q. You bad some plant of your own ? A. Not at that time, but I added.
Q. Was that your full capital ? A. No.
Q. What did you represent your full capital to be then ? A. I do not know th»1 

I represented my capital to the Mercantile Agency.
Q. You made a statement to them at the time, February the 29th, 1888? A. Y00,
Q As to the value of your capital and plant? A. I think I stated to them th»1 

I was worth $10,000.
Q. Did you state that you were then worth $3,000, exclusive of your wife’s pr°' 

perty ? A. I think I mentioned to them that I had horses, carts and harness whie^ 
cost me $3,000.

Q. Excluding stock on hand ? A. I do not think I made any such statement as tha^
Q. You stated when you called on them that you had bought out Mr. McConnell 1 

that he had only a small stock, but now you have 10 carts and horses and other eqfl'P*
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monts which cost over $3,000 ? A. I remember calling there in consequence of the 
rating they had given me. The Commercial Agency rated me, I think, at $500 
or under.

Q. That was after you commenced business, after buying out McConnell ? A. 
I did not notice the rating until about the time I called on them in February, a 
friend having called my attention to it. I called on the Mercantile Agency and they 
explained then, I think, that they bad given me the rating on account of the rate of 
purchase I had made from McConnell, intending to make enquiry from me after­
wards what my rating was ; but they did not happen to do so and the matter got 
printed in the book.

Q. Do you swear that you were worth $3,000, in your own right when you 
bought out McConnell? A. Yes, and more too.

Q. That was less than a year ago; last June ? A. Yes; it was last June.
Q. How much coal have you sold since then ? A. About 7,000 tons.
Q. You are now worth $10,000, you claim? A. I do not consider I made it out of 

coal.
Q. Do you buy your coal all outside? A. Chiefly in the city. Some from 

Bailey & Company, some from Crane and some from Bay & Company.
Q. You bought principally from Bailey ? A. Probably moie than half; the 

balance from the other two parties.
Q, Have you a yard ? A. No ; I do not deliver it from my yard. I deliver it 

from their yard. I take orders and deliver it from their yard.
Q. What did you pay for it ? A, It averaged me $5.
Q, Your retail prices were the same as theirs ; are you a member of the associa­

tion ? A. Yes ; I could not sell coal without being so.
Q. You sell at association rates? A. Yes.
Q. Do you deliver it yourself? A. Yes, I deliver it myself.
Q. It averaged you $5 ; sometimes less, I suppose? A. Yes; sometimes less 

and sometimes more.
Q. What was the average retail price during the season ? A. The principal part 

of the coal was sold at $6 per ton.
Q. You sold, however, at the association rates ? A. I took a considerable num­

ber of orders at $6, to be delivered from time to time during the winter.
Q. When did you take those ? A. During the early part of the year.
Q. Any before July? A. I do not remember what time the association 

allowed parties to take orders for future delivery.
By the Chairman :

. Q. In the early part of the season they did not allow that ? A. No ; but I think 
was after July.

By Mr. Quillet:
Q. You weuld not take it after July at these prices. You would take orders 

for delivery in August, or if you were selling in August for delivery in the future, 
association prices would govern ? A. Yes.

Q- How much was the price in August ? A. I really do not remember what 
the price was in August. Not being an importer, I do not know.

By the Chairman :
Q. In August the selling price was $6. The next price was given in October, 

was $ti in both cases. You say you were selling for future delivery and that after 
? certain period it was not objected to. Do you remember putting an advertisement 
tQ the paper offering to take orders for future delivery in July or thereabouts? 

ave you any recollection of it ? A. Yes, sir.
Q. I see here in the minutes the following:—“ Mr. Dwan’s advertisement. The 

ecretary submitted a copy of an advertisement to which his attention had been 
biled in which Mr. Dwan offered to take orders to be delivered during the winter, 
he secretary was instructed to notify Mr. Dwan to withdraw that portion of the 
vertisement immediately as it is against the rules. (Exhibit 34a). You with- 

rew that advertisement, did you ? A. Yes.
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By Mr. Guillet :
Q. What other business have you ? A. Wood business as well as coal.
Q. Priées are regulated for wood by the association ? A. Not altogether. Pro­

bably they might be fixed but not so binding as coal.
Q. Were you interfered with, or did you attempt to sell coal for future delivery 

after that ? A. Not until we had permission from the exchange.
Q. When was that promise given ? A. 1 do not remember exactly when it was.
Q. In August ? A. I would not be certain, I think it was.
Q. I see that a Mr. Daniels was charged before the association. “ A charge 

was brought against Mr. Daniels for selling,” &c., &c. (Exhibit 34a.) That was 
against the rules to sell for future delivery ? A. Yes.

Q. What was done with Mr. Daniels ? A. I do not know. I only attended two 
meetings.

Q. You were not a member of the Executive ? A. No.
Q. Bid you get any share of the profits realized from the sale of these tenders ? 

A. No.
Q. Except that your share of the insurance or gratuity was paid out of that fund 

by the Board of Trade ? A. I am not insured.
Q. You receive no benefit then in any way ? A. No.
Q. Your business has been fairly prosperous during the year ? A, Yes; fairly 

prosperous.
Q. You say you have not imported any; you bought from the importers ? 

A. Yes.
Q. You are not in as favorable a position as those who import—import to sell 

again ? A. I suppose in fact the small quantity I handle would account for that.
Q. You succeeded Mr. McConnell ? A. Yes.
Mr. Rogers.—I would like to ask whether the importers have the largest profit 

or the retailers ?
Witness.—I think I can buy from the importer just as cheap as I can import 

myself.
Q. You have not had experience in importing ? A. I was engaged in the coal 

business years ago, I have had considerable experience.
By Mr. Bain ( Wentworth) ;

Q. Were you in the coal business with anybody else ? A. I was employed by 
others.

House of Commons, Ottawa, 27th April, 1888.
The Committee on alleged Trade Combinations met this morning; Mr. Wallace 

in the chair.
WilmOt D. Matthews, grain dealer, of Toronto, sworn :

By the Chairman :
Q. You are President of the Board of Trade at Toronto ? A. Yes.
Q. There are sections of that Board, are there not ? A. Yes.
Q Has your Board of Trade any special control over these sections in any way ? 

A. Yes.
Q. What control have they ? A. The by-laws and rules under which they work 

are subject to the approval and dictation of the Council of the Board.
Q. All the by-laws that they pass and their constitution ? A. Yes ; and their 

constitution.
Q. Are they submitted to the Council for its approval 7 A. Yes, they are sub­

mitted for the approval of the Council.
Q. Have you seen the constitution and by-laws of the coal section of the Board ? 

A. Yes.
Q. Did you read them over ? A. I have.
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Q. Do the Council of the Board of Trade approve of the oath to be given to the 
members of the Coal Exchange ? A. No, sir.

Q. Was it submitted to them for their approval ? A. No.
Q. Had you seen the oath ? A. I had not seen it until your Committee met.
Q. Had you seen it before the proceedings of this Committee ? A. No.
Q. Did you know that there was a further oath which the employees were com­

pelled to take against their will ? A. No.
Q. Compelling a man to swear against his will ? A. No.
Q. I have here a certified copy of the minutes of the Toronto section of the Coal 

Exchange. Now just turn to page 13 and see what that says about a special meeting 
called to take the affidavits of members. Do you see that ? A. Yes.

Q. That is a certified copy of the minutes. What does it say there ? (Exhibit 
34.) A. “ That $5 per member be paid out of the fund of the Coal Exchange 
Branch as initiation fee for the gratuity scheme of the Board of Trade. After some 
discussion the motion was withdrawn.”

Q. Taking the affidavits of the members ? A. That is about the initiation fee 
for the gratuity scheme.

Q. Turn to pages 15 and 16 ? (Exhibit 34.) A. “ Resolved that the salesmen 
he requested to attend a special meeting to be held on Thursday, 29th inst., at lour 
o’clock, to sign an affidavit relative to past and future, beginning 1st May last. The 
affidavit to be prepared by the solicitor in the meantime and printed.”

Q. That affidavit is to refer not only to his future conduct, but to his past con­
duct. What do you think of that resolution ? You say these were never submitted 
to the Board of Trade ? A. No, sir.

Q. I see that this statutory declaration is for the members and that they have 
one altered to suit the salesmen ? A. I see that it shows that. It is under a special 
rule of their branch. The others were called the rules and by laws.

Q. There is a constitution first ? A. Yes.
Q. Comprising 14 articles and nine by-laws ? A. Yes.
Q. And then there are the special rules ? A. These special rules have not been 

submitted to the Board for approval.
Q The special rules have not but the by-laws have ? A, Yes.
Q. Those special rules, had you seen those special rules before ? A, No, sir.
Q. But had you reen this book ? (Exhibit 346). A. No; this is the only book 

f have ever seen, the one that I brought with me. (Exhibit 33.)
Q. What one is that ? A. There is no date upon it, but it says “ Constitution 

nnd By-laws of the Coal Trade Branch of the Toronto Board of Trade.” The by-laws 
are at the end.

Q When did you get this? A. That has been in the possession of the Board of 
trado since the constitution and by-laws were confirmed.

Q When were these confirmed ? A. At the time that the Coal Trade Branch 
WaB formed.

Q. That was in 1886? A. Yes ; about two years ago.
, Q. And they furnished you with this. In this copy that this Committee have 
been furnished with, it states that the amount that shall be paid as an initiation fee 
8hall not exceed one hundred and twenty dollars, but the “ one hundred and ” is 
?truck out, leaving it that the initiation tee shall not exceed $20 (Exhibit 346), but 

Jours it says that^the amount of the initiation fee shall not exceed $100. (Exhibit 
That does not agree. Mine says $100 and $20, but this one says $100. Now 

urn one you have been f urnished with (Exh.bit 33), and which your Board approved 
1 as the constitution and rules of the Coal Trade Branch the constitution includes 13 
* 'des, while the one that 1 have been furnished with (Exhibit 346), has 14, but 
ae special rules are not in yours (Exhibit 33) at all, and they a-e really the ina- 

Bftnt part of it as you will see, more particularly special rule No. 1. (Exhibit 
A. Yes.

You had not seen that before ? A. No; I have not read this over.
3—20
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Q. That was deposited with me by Mr. Wood? (Exhibit 346.) A. Yes; 1 
see it is under the heading of special rules. It is probably for the guidance of their 
own trade section.

Q. But the whole of their by-laws is for the guidance of their trade section ? 
A. Yes.

Q. But the most important thing for the guidance of the coal trade section are 
the special rules which they did not submit to you and which they wished to be 
bound by? A. Yes.

Q. The chairman himself signed the affilavit, relative to past and future ? A. 
I saw that.

Q. And I have the affidavit here which I do not think the members of the 
Committee have heard. We had it before the Committee but I do not think the 
members have heard it read. This is the affidavit to be made by the salesmen. It 
is like the affidavit to be made by the employer in some respects, and then it goes 
on to say. It was to be relative to the past and to the future. It says :—“ And I 
do further solemnly declare that I have in the course of my said employment since 
the first day of May last, and at all other times with reference to this year’s busi­
ness, truly, faithfully and honestly observed, performed and kept the said provisions 
and terms of the said constitution, bydaws and special rules of the said branch, and 
that I have not since the said date or with reference to the present year's business 
committed or attempted to commit or induced others on my behalf or on behalf of 
my said employer, or on behalf of any person, firm or corporation, to commit or 
attempt to commit any secret or other evasion or violation thereof.” That was 
passed in July and referred to their previous conduct for three months, May, June 
and July ? A, Each one could have refused to take that affidavit.

Q. No ? A. These special rules (Exhibit 346) are ultra vires according to their 
constitution,

Q. Yes, but the salesman does not know their constitution; the salesman is not 
a member of their association, and he does not know. He has not a copy of this. 
The resolution says (Exhibit 34a.) the date of the meeting being the 27th of July, 
1886 : “ Resolved that the salesmen be requested to attend a special meeting to be 
held on Thursday, the 29th inst., at four o’clock, to sign an affi iavit relative to past 
and future, beginning first May last. The affidavit to be prepared by the solicitor in 
the meantime and printed.” Now we will turn to the 29th, where it is stated: 
“ The agents were present relative to the signing of the affidavits and the following 
refused to sign in the meantime: Breckenridge (S. Crane & Co.), G. Whiton 
(Conger & Co.), Knight (P. Burns).”

“ Moved by Mr. Rogers, seconded by Mr. McGill, and resolved,—That a form of 
affidavit relative to past business be prepared by the solicitor for signatures of the 
principal, and that any members who refuse to take the affidavit already prepared 
by Monday next, 2nd August, be declared in default.” We are informed, in fact we 
know, that some of those whose names are mentioned, and who refused to sign at 
the first—Mr. Breckenridge, for instance, refused to sign, he objected to sign—but 
afterwards he signed. Then further it was resolved (Exhibit 34a) on the 30th of 
July, that,—“Ten days from date be allowed to make necessary changes to comply 
with the above, and the secretary gives notice to all dealers at once. Resolved that 
dealers have all salesmen swear their affidavits and have them ready by Monday 
night, 2nd August, according to printed forms, and that the affidavits of principal8 
be in at the same time.” There was no discretion left with the salesmen. His 
employer must get him to swear whether he wanted to or not. The affidavits must 
be got as to the past, and as to the future conduct that is an entirely different matter, 
but as to their past sales,—you do not know anything of these affidavits? A. I have 
heard of them lately.

Q. But not as President of the Board of Trade ? A. No.
Q. You were a member of the Council before ? A. Yes.
Q. And were vice-president ? A. Yes.
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Q. And were taking an active part in the working of the Board of Trade ? A.
Yes.

Q, The affidavits required to be taken not only by the members of the associa­
tion, who voluntarily became members, but by their servants, the men who were 
working for them, and those affidavits referred to the past transactions of three 
months, and the President of the Board of Trade states that none of these things were 
done with the approval or knowledge of the Board ? A. Yes.

By Mr. Bain ( Wentworth) : ,
Q. This is the action of the coal section? A. The special rules are not in the 

constitution and by-laws.
Q. They are supposed to make them separately? A They have made them 

separately.
By the Chairman ■

Q. What is the difference between the special rules and the by-laws ? A. One 
is lawful and the other is not.

Q, Why is one lawful and the other not ? A. They have no right to expel a 
member by a special rule.

Q. But they have expelled members? A. But they have no right to.
Q. In passing those special rules they have exceeded their powers ? A. Yes.

By Mr. Wood ( Westmoreland) :
Q. They have violated the general rules of the Biard of Trade ? A. They are 

not allowed to work under any by-laws without the consent of the Council of the 
Board of Trade, or to have any by-laws without the consent of the Council.

Q. I understand that these rules are ultra vires, that they are not binding on any 
of the members but are they a breach of the rules of the Board of Trade ? A. Yes ; 
because the constitution provides that they shall not amend or add to the by laws 
without the permission or approval of the Board of Trade.

Q. Without the permission of the Board of Trade? A. Yes.
Q. Is there no course of action which the Board of Trade is required to take or 

should take when a branch violates the rules in that way? A. If it comes to their 
knowledge and objection is made to the work of the branch in any particular, the 
matter may be referred to the Council of the Board of Trade and then investigated.

Q. You have power to deal with it ? A. Yes
Q. In what way would you doit? A. Well, the section is formed and can be 

discontinued at any time if the Council make a deliverance thereon and their deliver­
ance is approved by the general board

Q, What do you mean? Do you mean that it could be dissolved? A. Yes ; it 
could be dissolved.

By Mr. Bain ( Wentworth) :
Q. That is that they would simply cease to be affiliated with the general board ? 

A. They hold their charter subject to the approval of the general board.
Q. I suppose that is really the only penalty you could impose? A. Yes.
Q. Have you had any occasion to deal in that way with any of your branches ? 

A. No.
Q. There are several other sections connected with the Board? A. Yes; we 

have seven sections connected with our Board.
By the Chairman :

Q. Article five of the constitution of the Board of Trade says : “ It shall be the 
duty of the Executive Committee to pass such special rules and resolutions as may, 
‘rom time to time, be deemed necessary in the interest of the trade.” How do you 
toake out that these special rules they have passed are ultra vires ? A. The rule on 

i at is that the constitution or by-laws of the Branch shall be amended, but such 
^Iteration to the constitution or by-laws must be subject to the approval of the 
be Council of the Board of Trade.

rp, Q. I see that is article 12? (Exhibit 346.)” A. It is article 11 in mine. 
Lb-xhibit 33.) It reads : “ The constitution may be altered or amended at any of the 

xecutive Committee meetings on notice to thateffect having been given at a previous 
3-20£
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meeting, such alteration or amendment to the constitution or by-laws being subject 
to the approval of the Council of the Board of Trade.”

Q. Have you article 5 ? “It shall be the duty of the Executive Committee to 
pass such special rules and resolutions as may, from time to time, be deemed neces­
sary in the interest of the trade (Exhibit 346.),” and they have passed these special 
rules. The special rules and by-laws are precisely the same thing under two different 
names? A. Yes, I suppose so. Bale 5 in my book (Exhibit 33) says: “It shall 
be the duty of the Executive Committee further to fix the prices for coal and change 
the same, from time to time, as in their judgment the best interests of the trade 
demands, and to instruct the Secretary to notify all members of the Branch promptly 
of such action, and the price so fixed shall be the price at which coal shall be sold by 
all the members of this Branch, and not otherwise, and the Executive Committee 
comes under the obligation of submitting at any time at the request of the Council 
of the Board of Trade for its consideration, a statement showing the percentage of 
profit being made by members of the Branch, and the Council may make a deliverance 
thereon.”

Q. That is the same as article 6 in my book (Exhibit 346). By this article 5 
then they have the power to pass special rules and regulations as they may think 
proper in the interests of the trade. This article 5 (Exhibit 346.) is left out of the 
constitution (Exhibit 33) that is submitted by you? A. It would appear so.

By Mr. Guillet :
Q. The article is : “It shall be the duty of the Executive Committee to pass 

such special rules or resolutions as may, from time to time, be deemed necessary in 
the interest of the trade.” And therefore, they have passed these special rules and 
have not put them in the book which they furnished to the Board of Trcde, and these 
are the important ones regulating the buying and selling of coal and the affidavit to 
be made? A. Is rule 11 embodied in that book?

Q. Yes; rule 11 is the same as rule 12 ? A. I was astonished to see that the 
special rules or by-laws are not in this book (Exhibit 33) which I have in my 
possession.

By Mr. Guillet:
Q. When did you become aware that they were taking these extraordinary 

powers? A. Mr. Wallace was the first to mention it to me.
Q. What action has your Board taken? A. Well, we discussed the matter in 

Council and decided to leave the matter in abeyance until you finished your enquiry.
Q. Then I suppose the rules are still in operation? A. According to the con­

stitution we don’t recognize them, they are ultra vires. We have never allowed 
them to pass these special rules.

By the Chairman .
Q. That includes affidavits ?

By Mr. Guillet :
Q. Were any by-laws made providing for expulsion ? A. Never any.
Q. Expulsion was carried into effect in some cases? A. Not that I am aware où
Q. Oh, yes; Mr. McConnell was expelled and reinstated, and then expelled, 

according to the evidence of Rogers, and you never heard of it? A. No, sir. He 
has never made any application to the Council. He has the right of appeal from 
the Branch to the Council of the Board of Trade, and the decision of the Council as to 
whether he has teen expelled shall be final. It overrides the section.

Q. What clause is that? A. Buie 13.
By Mr. Guillet :

Q. Of coarse these are ultra vires ? A. Yes.
Q. You have a Grain Section of the Board of Trade, of course ? A. Yes.
Q. And there are certain standards adopted by the Board by which grain is 

valued? A. Yes.
Q. The standard of Manitoba grain is fixed by the Government? A. The 

standard for all grain is fixed under the inspection law.
Q. Including barley ? A. Yes.
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Q. In so far as your American market is concerned, how is the standard value 
there regulated ? A. By their own grades or our grades. Our grades are usually 
taken there.

Q They have-no standard adopted ? A. They have in their different cities. 
They have no general inspection laws as they have in Canada.

Q. Do you obtain standards from them ? A. Yes.
Q. Have yon any voice in the selection or regulation of these standards ? A. No.
Q, You are a large buyer of barley, I believe ? A. Yes.
Q. How does the price of Canadian barley compare as a rule with the price in 

the English market ? A. Oh, well, the variety of barley grown in Canada is entirely 
different from the barley grown and used in England. They use what they call the 
sugar ear barley, and our barley would be unsaleable.

Q. The same as the American barley ? A. Our barley is more adapted for 
liquor and light ales, and in England it is the heavy ales that are got from English 
barley.

Q. I suppose there is no barley practically shipped to the English market of late 
years ? A. Very exceptionally.

Q. There was a few years ago? A. Yes ; but the attempt to do business there 
has never been satisfactory.

Q. If the quality was satisfactory would the price allow shipment ? A. No; 
We have once or twice made shipments there, but it has always been at a loss.

Q. It is not likely ever to offer as a field ? A. No; I don’t think it, we have 
always found the American market more agreeable, very near at home and more 
easily handled.

By Mr. Guillet :
Q. How has the relation of the prices in Canada to the English markets 

assumed ? A. Our prices do not admit of exportation, so they must be higher 
relatively here than there.

Q. Do you meet the American representatives on the other side or do they 
come to you to regulate the price ? A. To regulate the price ?

Q. Yes? A. Wo meet them to make sales. There is no regulation of prices.
Q. Have you any association in connection with that? A. None.
Q. None whatever ? A. Oh, no.
Q. You don’t go there before the barley season commences to arrange with 

reference to the market? A. It would be impossible.
Q. Have you any arrangement to control the barley trade in any one section of 

the country ? A. No.
Q. There is no ring then in barley buying ? A. I have never found it.
Q. In reference to buying, you have several buyers sometimes in one town and 

one locality ? A. No; not in one town. We have in some sections, different 
cities.

Q- For instance you buy I suppose in the central part of Ontario ? A. From 
What, points, Toronto ?
. Q. Yes; Toronto as far east as Peterborough and north and west ? A. Yes ; we 

uy a very large quantity of barley in that section.
Q. Practically you govern the prices in that section ? A. No.
Q. Have you competitors ? A. We may govern the prices from the fact that 

We buy a large quantity of barley and our prices will govern what the others will 
PaF that sense.

Q You have large competitors ? A. Yes ; large competitors.
Q- Who are the competitors in that market ? A. There is Dandas and Flavelle 

of Lindsay. v
Q. Are they not your agents? A. No.

By the Chairman :
O- Do they sell to you ? A. Not very often ; occasionally.
Q- Do they consult with you about prices ? A- Oh, no.
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Q. There is no arrangement made by local buyers by which they agree to pay 
the same price ? A. They may occasionally come to terms as to what they shall do, 
but we have never found it to woik very long. Probably they get into ill-temper or 
bad feeling owing to some little dispute and that dispute is settled, but there is no 
combination.

Q. There is no pooling of the receipts ? A. There is no pooling of the receipts.
tj. Or profits? A. No.

By Mr. Fisher :
Q. Any division as to territory for doing their work ? A. Not that I know of. 

Sometimes one grain man will take a joint account with another in a particular trans­
action but beyond that there is no further connection.

By Mr. Guillet :
Q. 01 course we get a great variety of information before this committee appar­

ently from reliable source. For instance this statement—that there are leading 
barley buyers who combine together in Toronto and these men meet the representa­
tives from the United States and settle upon the price to be struck and details are 
arranged generally ? A. I don’t know it; if it is true we are not included in it.

The Chairman—It says meeting in the fall there.
Mr. Guillet—Yes; or before the barley season commences.
Witness—I don’t think it has ever been done. I don’t think it could be done 

without my knowing it.
By the Chairman :

Q. You have no knowledge of it?
Q. Bo you make an arrangement to sell your barley before you purchase it ? 

A. Not as a rule.
Q. Are you interested in malting houses in the United States ? A. Yes.
Q. Wher< abouts? A, At Legroy and Utica.
Q. Boih in the State of New York ? A. Yes.
Q. Bo you send your barley there to be malted ? A. What we require for that 

purpose.
Q. What is the capacity of these ? A. We malt about 600,000 to 700,000 

bushels.
Q. In the two places? A. Tee.
Q. These are the capacities of the houses ? A. Yes.
Q- You sell this malt to the American brewers ? A. To the American con­

sumers, yes.
Q. Bo you ever pay a special tax to raise any special fund over there for legis­

lative purposes ? A. Occasionally’. I do not know what it is used for ; it is for 
general expenses for trade interests.

By Mr. Bain :
Q, I suppose that is practically an association amongst the maltsters ? A. There 

are the brewers and maltsters. •
Q. Have you a brewers’ and maltsters’ association over there ? Are you a mem­

ber of the brewers’ and maltsters’ association over there? A. No.
Q. Are you a member of the firm ? A. My father was, and he died about a 

month ago.
By the Chairman :

Q. Is this an ordinary yearly tax you pay ? A. No. <
Q. Just a special tax for special occasions ? A. Yes.
Q. Is it quite a large amount assessed on you ? A. No.
Q. It is a pretty large association ? A. Yes.
Q. Money spent in Washington ? A. 1 could not tell veu where it was spent. 

It is under the contiol of the Executive. ' \
Q. Boes that Executive include the whole of the United Stales or the State of 

New \ oik only ? A. There is a national association as well as a state association-
Q. This Executive is a national association ? A. Yes; a national association.
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an
A.

Q. Thon do you take part in regulating the prices ? You say there is 
association of maltsters there, they are the men who buy the Canadian barley ?
The maltsters and brewers.

Q. How is the price fixed in the United States ? There is this association there ? 
A. Tt.o price of barley ?

Q. Yes? Do they largely fix the price? A. Oh, no. The question of barley 
X never knew it to be discussed.

Q. What are the objects of this association ? A. It is a joint trade association 
merely.

Q. Barley is the raw product and beer the manufactured article ? A. Yes.
Q. You discuss and arrange for the purchase of the raw material and the sale of 

the manufactured article ? A. I never attended but one meeting. The discussion 
at that time was the mere fact of recommending changes in the manufacture and 
general information that would be useful tor the trade generally.

Q. Of course an association formed would naturally attend to the purchase and 
manufacture and sale and purchase of barley ? A. I don't know of any rule apply­
ing to the purchase and sale of any grain ever having been discussed by any of the 
associations on the other side.

Q. And you were present at only one meeting and that meeting was devoted to 
a special object ? A. Yes.

Q. Had you the constitution of the association ? A. Yes ; I have read it over.
Q Have you a copy of it ? A. No ; I was not a member, I am not a member.
Q You have contributed to the funds ? A. Our firm has.
tj. The members of your firm ? A. My father was a member.

By Mr. Guillet :
Q. Then as to the duty on malt and barley ; when was the duty on malt and 

barley changed in the United States? A. On malt about four years ago, I think.
Q You had representations made by the maltsters ? A. Yes ; there was an 

Agitation. The money was used in this agitation.
Q. Were you maltsters on the other side at that time? A. Most of our malting 

Was done on this side.
Q. You had stock in these malting establishments ? A. We had no stock.
Q. You are a part proprietor? A. Not at that time in the United States.

By Mr. Bain ;
Q. What effect had the change on the malting trade here, was it decreased in 

quantity? Yes; almost entirely. *A. We do some malting business on this side, but 
®°t very much.

Q. The tendency then of these changes was to take the malting over there and 
Bhip the barley ? A. Yes; entirely.

Q. Then I suppose in speaking of the recent changes placing barley and malt— 
^dl that change be likely to operate, supposing it was carried out, to the loss or gain 

the maltsters, or would it be to their injury? A. It would materially benefit 
*very farmer and manufacturer in this country engaged in barley. There seems to

something superior in the quality of our barley, particularly with regard to 
-Mndsay and round there, for making lager beer, and they will take it.

Q- Is it of greater value ? A. Yes.
Q. The beer is of better shade ? A. It is more brilliant.

, Q. You say it would be in the interests of the producers and manufacturers of 
arley ? & That would be the maltsters, yes.

Q- They would gain ? A. Yes.
_ , Q- The malting trade is very large in Canada, and I was anxious to know 
|0ije^ber it would be to their loss, because I would be sorry to see the malting trade

By the Chairman :
.. Do the Americans come over here to buy barley ? A. Not as a rule, we go 
t0ere to sell it.

A. Yes.
aere to sell it.

Q- Are they anxious to have our No. 1 barley ?
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By Mr. Ouilltt :
Q. The supply is insufficient over there ? A. Yes.
Q. They must have it; the fact is they must have it ? A. They buy it.

By the Chairman :
Q. Is it your experience that if they cannot get it loss than 75 that they will 

pay that ? A. Yes; our price is regulated here entirely upon the extent of the crops 
and at a reasonable difference between their own and ours they will take it?

Q. There is always a demand for as much and more of No. 1 barley than we can 
raise ? A. There is always a demand for it.

Q. I understand there is not enough barley produced to make malt enough for 
all the beer that is made over there, they frequently make it from corn and rice ? A. 
Well, that is to make it cheaper.

Q. It is not equally as wholesome as beer made out of barley ? A. No.
Q. Has the consumption increased or decreased ? A. In the United States it is 

increasing.
Q. Have you handled any of their barley ? A. New York State barley has been 

very high.
Q Chemically as well as in appearance ? A. So I have considered. Our lime­

stone soil in Ontario seems well suited for it.
Q. How will it be in our Canadian North-West Provinces ? A. We have 

handled a good deal of that this year and malted a good deal and I have heard the 
expression made use of by a good many brewers that it gives satisfaction. That 
brilliancy however that 1 spoke of before is lacking.

Q. There is a shade in the color ? A. It gets cloudy, as they call it.
Q. Otherwise it is strong ? A. Yes.
<4. That may be overcome as the land get works down ? A. That is not the 

experience of the Western States.
Q. That they do not improve by cultivation ? A. No.
Q. The soil retains these peculiarities ? A. Yes.
Q. Your opinion is that there will always be a brilliancy about Ontario barley 

that will make a demand for it? A. Yes.
By Mr. Guillet :

Q. I understand that ale made from Canadian barley will keep longer than ale 
made from American barley ? A. That is generally accepted as being correct.

Q. It improves with age ? A. Yes.
Q. Then they practically must have our barley for their best quality of ale ? 

A. They buy it.
Q. They cannot do without it as long as they make the finer qualities of ale ? 

A. Yes ; they buy it for that
Q. It is not a matter so much for the light qualities of ale ? A. No.

By Mr. Bain ( Wentworth') :
Q. What is the appearance of ales made from corn and rice? A. That is one 

reason why it has grown to be so popular on the other side. Corn and rice give it a 
brilliancy which counteracts the cloudiness of their own barley.

Q. 1 hen they mix to secure that ? A. Yes.
Q. Are there any drawbacks in other respects ? A. I do not know.
Q. That is a chemical question ? A. Yes.

By the Chairman :
Q. One question I would like to ask is this :—You say there is no arrangement 

by which prices are regulated between the Canadian buyer and the American buyer 
in Canada ? A. No, sir.

Q. Do two or three or more meet together to your knowledge to make any ar­
rangement about prices ? A. No.

Q. So as to control the Canadian market or a large portion of it ? A. It would 
be impracticable. It would be positively impracticable.



BARLEY. 313

By Mr. McKay :
Q. Is there any understanding before the barley buying season commences as 

to what price the Americans will import for ? A. No ; there may be a matter of 
opinion only.

Q. Is there any discussion about it ? A. Nothing more than by persons meet­
ing informally in business.

By the Chairman :
Q. Then you do meet informally ? A We happen to meet although there is 

no meeting called particularly to discuss that point.
Q. You certainly have some discussion before the season commences ? A. Each 

naan may have his own opinion and give expression to it.
Q. That opinion is given ? A. I would have no objection to stating it at any 

time.
By Mr. Bain ( Wentworth) ;

Q. Every time you meet a customer over there you talk about prices ? A. Yes.
Q. But you do not meet to discuss prices ? A. No.

By Mr. Guillet :
Q. You discuss what quantity of barley the crop will probably yield ? A. Yes.
Q. Do sellers go over to meet buyers in Oswego and New York to obtain infor­

mation of that kind ? A. Yes.
Q. And prices are ba=ed on that ? A. Yes ; on the supply and demand.

By Mr. Bain ( Wentworth) :
Q. Do you find the estimates of the Bureau of Industry to be of any use in this 

case ? A. No.
By the Chairman ;

Q. Not accurate? A. They give a larger quantity of barley than the exports 
°Ver the consumption will show. We cannot rely on them.

Q. Bow many bushels of barley would your firm handle last year ? A. I have 
®°t made it up accurately, but I should think about 2,000,000 bushels.

Q. Did you sell any of that in Canada ? A. Yes.
Q. What proportion ? Q. To dealers in Canada probably 250,000 bushels—tho 

shippers.
Q. But to brewers ? A. To brewers, that would not amount to——
Q. What do you mean by shippers? A. Other shippers.
Q. Then one-third of your product goes to malt houses in the United States?

Yes.
A. What portion of the States do you get the balance from? A. All the way 

i°m Missouri eastward.
Q. You send some to New York and Boston ? A. Yes, and Philadelphia.
Q. Where does it go to? A. Chicago, Milwaukee and St. Louis, are the princi­

pe buyers. We send more to St. Louis than to any other city.
Q. In speaking of malting what proportion do you send west of Detroit ? A. 

that varies very largely according to their own crop. This year our own sales in 
Louis would be small, probably not exceeding 100,000 bushels. Last year and 

Ole year before we sent a larger supply, probably 250,000 bushels to St. Louis alone. 
Q- And Chicago? A. It is also a large buyer.
Q. Do yon send as much to Chicago as you do to St. Louis ? A. No.
Q. What about Milwaukee ? A. It usually takes large quantities, but during- 

0 laat year it has taken a small quantity.
, Q. What, about your brother dealers ? A. Three years ago there was quite a 

quantity of Canadian barley went to Milwaukee. We sent some ourselves ; but 
j ey seemed to be better situated for getting the superior quality of North-West bar- 

than other states. Wisconsin produces very fair quality of barley, and, since the 
•"Eduction of corn and rice, although not desirable, they are used.

Q- They mix rice and corn ? A. Yes.
By Mr. Guillet :

'<• They are growing barley to some extent in Michigan ? A. Yes.
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Q. Yet Canadian barley goes there ? A. Yes.
Q. The American farmers objected to the dnty being taken off Canadian barley 

from 15 to 10 cents ? A. Yes; they sent petitions to Congress against any reduction 
ol duty on Canadian barley.

Q. But the brewers wanted it ? A. The brewers made some attempt, but still 
they are an indifferent class in that respect.

Q. I saw by the evidence taken before the Tariff Commission in 1882, that brew­
ers objected to the duty on malt being raised and urged that it be removed ? A. Yes.

Q. Do you know what rates are paid for barley on the north shore of the St. 
Lawrence at Gananoque and Brockville, and what prices are paid on the American 
side? A. No; we have never operated very largely down there. The great 
trouble with barley in that section is the want of attention by farmers in preparing 
ior the market. It is inclined to be mixed with corn and grain.

Q. I am told that barley on both sides of the St. Lawrence is about the same 
price ; that the same price is paid on the Canadian side as on the American, the 
barley being presumably of equal quality ? A. I do not think that is correct.

Q. The buyers or operators in that section have stated so. Do you buy on the 
other side ? A. No.

By the Chairman :
Q. Where do you find the best quality of barley in Canada ? A. Immediately 

in the Toronto section.
Q. Better than the Bay of Quinté ? A. Yes.
Q. Is it one of the brightest in color ? A. Yes ; as well as the barley imme­

diately north.
By Mr. Guillet:

Q. What relation does the barley you speak of bear to the barley produced 
further west ? A. I think the barley round Toronto and extending down as far as 
Whitby is the best grown in the Province of Ontario. You strike it very good in 
the Newcastle district and around Cotourg. The barley delivered around Toronto 
is the cleanest.

Q. Do you buy down in the neighborhood of Brockville ? A. No; we do not 
go further east than Napanee. We used to, but not lately.

George Taylor, M. P., of Gananoque, Ont., grain merchant, sworn.
By the Chairman :

Q. Do you deal pretty largely in barley ? A. Yes ; in all kinds of grain. W© 
handle about 100,000 bushels of barley in a season.

By Mr. Bain ( Wentworth) :
Q. At how many points do you buy ? A, Just the one.

By the Chairman :
Q. I have a letter from a gentleman who writes and says that the barley men 

of Canada meet with the barley men of the United States and fix the prices, that is 
after harvest when the quality and quantity and so on are pretty well known, that 
they fix the price they are to pay for Canadian barley. Do you know of any such 
combination ? A. I do not think any such combination exists in Canada, but 1 think 
the maltsters of the United States do meet together. The maltsters of the United 
States send men all through Canada just before the ripening of the crop ; they go to 
the grain buyers and ask the probable output of that part of the country and take 
samples with them and then I know that they meet on the other side and the malt­
sters agree pretty nearly about the price.

Q. They gather pretty definite information all around ? A. Yes; all around. 
They used to do so much more previous to the adoption of the Ontario Bureau of 
Statistics, but I think they are governed of late years by that report as to th© 
«quality and quantity and the probable yield.
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By Mr. Bain (Wentworth) :
Q. You have not had so many calls of late ? A. No ; although I saw them last 

year in our part of the country in August.
By Mr. Fisher ;

Q. Did they come to an arrangement by which they would decide what they 
would pay for Canadian barley ? A. I do not know that there would be any arrange­
ment except between the maltsters and brewers of the United States.

Q. Did you see any evidence. Were the prices at which you and other dealers 
selling the same ? A. I know the first thing that they did was to fix the standards 
and send us over the standards and then we would see the market quotations every 
day, and the market quotations in Oswego are 75 cents for No. 1, we will pay 60 
cents, 10 cents being allowed for duty and three cents for freight and two cents for 
profit, and perhaps by the time the cargo gets over there the quotations may be 
down two cents or up two cents.

By Mr. Guillet :
Q. Do you not deal with certain large buyers over there ? A. They send us the 

circulars. We simply send a commission man over there.
By Mr. Bain ( Wentworth) :

Q. You buy on your own responsibility ? A. Yes; there is no combination 
among Canadian buyers.

By the Chairman :
Q. Do you live on the Canadian boundary line? A. Yes.
Q. How do prices range ? A. We always pay as miich to the Canadian farmers 

Rs the Americans do to their farmers. 1 have been buying for 25 years and 1 do not 
know of any difference. 1 have bad to ray two or three cents more because I had 
competition with the Prescott brewery and 1 had to compete with their buyer.

Q. Are you the only buyer in Gananoque ? A. Yes ; but there is one about 
eight miles distant, and then there is Kingston, which is 18 miles on the other side. 
There are generally two or three buyers.

By Mr. Bain ( Wentworth) :
Q. About how large an area do you draw^ your supplies from ? A. Fourteen 

toiles wide, east and west, by about thirty mile's into the back country.
Q. How does the Canadian and American barley on each side of the river com­

pare ? A. I can never tell any difference. I know that previous to the duty being 
placed on barley coming into Canada I used to compete with the Clayton buyer, and 
I Used to handle as much American barley as he did. I used to go over and look at 
their crops at harvest time and see that their quality was equal to ours. f sent a 
confidential man over and the result was that boatloads of barley would come over 
t° my warehouse, and I paid for it in Canada money or gold on which there was a 
Premium. I have had as much as 20,000 or 30,000 or 40,000 bushels of barley com-

into my warehouse duty free. 1 shipped it back to the States the next day, and 
*t had to pay at that time filteen cents a bushel duty, and still it wont in and sold for 
fifteen cents a bushel over American barley.

By Mr. Guillet :
Q. You made on it? A. Yes; or I would not have handled it.

By the Chairman : ,
. Q. They paid more for Canadian barley than for their own ? A. At that time 
m Oswego the quotations on the market price for Canada barley No. 1, was 75 cents, 
ahd for State No. 1 the price would be 60 cents.
. Q. No. 1 Canadian barley and State barley No. 1 ? A. Yes. There was only 

611 cents difference last year because the duly now is only ten cents.
By Mr. Fisher;

h. One 60 cents and the other 70 cents ? A. res.
By Mr. Bain (Wentworth) :

i Are you familiar with the State barley in other sections, Mr. lay lor t A. 
in New York.
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Q. Well, throughout the State generally ? A. For about fifteen or twenty miles 
into the interior.

By Mr. Fisher :
Q. It is just as good in every way as Canadian barley ? A. Yes.

By Mr. Bain ( Wentworth) :
Q. How is it that they make a difference of ten cents a bushel between Canadian 

barley and American barley ? A. They draw three lines. There is a quotation for 
Western United States barley and another quotation for State barley, and another 
quotation for Canadian barley. Western barley means that it comes from that part 
of the United States that they call Western.

Q. Where do they draw the line between Western and State barley ? A. I think 
it is east of Buffalo.

By Mr Fisher :
Q. What are the prices of those three kinds? A. Western is cheaper than 

State barley,
Q. How much ? A. Well, it varies from 5 to 10 cents. Western is that much 

less than State barley.
Q. And Canadian ? A. The Canadian leads the State barley by the duty now. 

It used to lead it 15 cents. Of course, if you look at the trade and navigation you 
will find that the greater part of the Canadian barley goes to the United States. 
They require all the bright barley for their lager beer, Their western barley will 
not make lager beer, but is used lor the heavy beer and ales.

By Mr. Bain ( Wentworth) :
Q. How far east does the line extend for State barley ? A. State barley covers 

all the States growing it. I believe it is the maltsters that regulate the price, and 
that they say “ we will pay so much for Western. We must have Canadian barley, 
but it will not do to let our people know we pay more for the same grade of barley 
because it is grown in Canada.”

Q. How is barley cleaned in the United States ? A. I think American barley 
is better cleaned than that from the east of Cobourg and Port Hope, I think west 
of Port Hope it is better cleaned. All that is sold on the Toronto market, which is 
east of these places, is better cleaned.

Q. Bo you grade it ? A. Yes; but our farmers do not clean it. Westward, 
however, is different, from the fact that if you go into the Toronto market there are 
inspectors who grade it instead of the buyer.

Q. Unless a sample is very bad you do not dock the farmer on the price? A. 
No ; if it has the color.

By the Chairman :
Q. You make a difference between number one and number three ? A. Yes; 

the color makes the difference.
Q. In the case of the farmer who sells on the Toronto market, there is no one 

inspects his barley. A. Yes; every lot that is sold is inspected. He sells on his 
grade ticket there.

Q. I understood it was only car lots? A. No; as I understand it every farmer 
gets his ticket when his lot is graded.

By Mr. Bain ( Wentworth) :
Q. You grade on color? Q. Yes; and weight.
Q. Then if the barley weighs lighter you pay him less. A. Yes; if it weighs 

under 48, because the standard in Oswego is 48. Tney use the Winchester bushel 
there, while we use the Imperial. If barley here would only weigh 46 it would be 
thrown into number three, no matter what the color might be.

Q Do you clean it much ? A. We generally handle 10,000 bushels to 25 or 30 
bushels of blowings.

Q. That is what keeps the farmers up to placing nothing in but barley, because 
below that weight it would be docked ? A. Yes.

By Mr. Quillet :
Q. Have you bought barley in Cobourg? A. No.
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Q. Mr. Mathews gave evidence that in that neighborhood and in the County of 
Northumberland the barley would grade almost equal with Toronto? A. I do not 
know where the line is, but it is west of Kingston somewhere.

Q. You think the grading has something to do with the cleaning ? A. Yes; I 
wish we had an inspector.

Q. There are a number of farmers who think if they get rid of a few pounds of 
dirt in their barley they are making money ? A. Yes, sometimes they put the dirt 
in the centre of the bag.

Q. That system of buying prevails eastward all the way through ? A. Yes, as 
far as I know. When I was speaking on this question in the House I gave figures 
from the quotations of the 8th November, 1881, when the duty in the United States 
was 15 cents, and if you will refer to that paper you will see that No. 1 Canadian 
was $1.15, while No. I State was $1. After that, the duty was lowered from 15 cents to 
10 cents, and the official quotation was 75 cents for No. 1 Canadian and 65 cents for 
No. 1 State, just the duty difference. That is the New York quotation.

Q. That is the New York city quotation ? A. Yes ; and if you will look at the 
papers after the duty was reduced, you will find just what I say, that there was just 
10 cents of a difference between all the grades of Canadian and State barley.

Q. Docs the western barley find its way into competition with Canadian ? A. 
Yes ; I saw samples of western barley on the board at Oswego last year. It seems 
to be about as good but it does not carry the color as well, but lor ales I do not 
think it would affect the quality of the malt any. Still I have been in Oswego when 
a man who had bought his barley at Clayton as bright in color as mine, so that yon 
could not tell the two barleys apart on the board, yet mine sold for i5 cents more a 
bushel than his.

By Mr. Bain ( Wentworth) :
Q. It is quite possible if you took the whole production of the State and put it 

against the whole production of Canada, there would be some difference ? A. Ido 
not think so.

Q. How do you account for the price being reduced? A. The maltsters got the 
credit of reducing it. I think the maltsters and brewers regulate the price. They 
say we will pay so much ; we will pay so much for our barley here which can- 
Dot get out unless it goes to England. We will buy it at export prices ; butin 
place of allowing Canadian barley to go to England, we will say it is a better barley 
than State barley, because it is grown in a northern country. I think, however, it is 
°Dly to satisfy their own people that they say the quality is better.

By the Chairman : \
Q. If they could get a sufficient quantity of the bright barley there ? A. They 

^ould not give us the duty.
By Mr. Fisher :

Q. If their barley was as good as ours, why shouldn’t they buy all their own 
first? A. They do, and buy all of ours as well. They say : “ we will buy our own 
as long as it is on the market,” and they do buy State barley as long as it is there.

By the Chairman :
Q. The combination prevents prices going up there ? A. Certainly.

By Mr. Bain ( Wentworth) :
Q The duty on malt is per bushel ? A. Yes.
Q. It is not so much per cent. ? A. I think not.

. Q. Yes; when barley came down maltsters had the advantage ? A. I think it 
18 per bushel on malt. They raised the duty on malt.

Q, At that time the brewers wanted malt free ? A. I have paid as high as
”1-75 for barley.

Q. That was the time our maltsters had the good times. It is the time the 
halting business grew up in Canada ? A. Yes.

Q. If barley came down to 60 cents and the malting duty was fixed at a per- 
Dentage on the assumption that barley was $1.10, maltsters had a decided advantage ?
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A. I do not think any better investment coaid be made than to bay up the Cana­
dian crop and hold it ; because the Americans must have it,

By Mr. Guillet :
Q. They use rice and corn to make up for it. A, Yes.

By Mr. Fisher :
Q. What proportion of Canadian and State barley is sold in Oswego? A. The 

great bulk of Canadian barley instead of going to Oswego goes direct to New York. 
If we cannot strike a customer in three days or in ten days in Oswego they charge 
us 1J cent for ten days in the elevator, and another five days 1 cent, while 3 cents 
will carry us to spring ; generally if we do not get it at the first limit we put it on 
a canal boat and send it on to Albany and New York.

Q. Oswego is not a competing point, it is a point at which you meet buyers ? 
A. That is it.

Q. You cannot tell what proportion of barley goes east? A. I have a table 
showing the receipts of Canadian and State barley, but still the great bulk of the 
Canadian barley goes to Albany.

By Mr. Fisher :
Q. Are all the maltsters in the United States in the ring or combination? A. 

I think so. It is to their interest to do so.
By Mr. Bain ( Wentworth) :

Q. Can you tell wbat per cent, of other articles are coming into use on the other 
side ? A. 1 think they malt a good many oats.

Q. I have understood that there is a growing consumption of other articles? 
A. Every year they are using more ; but they cannot make the lager beer only out 
of our bright six rowed barley.

Q. Have you ever shipped any to England ? A. We have sold to go to England ; 
sold at Montreal. It is 10 or 15 years ago, however, when this section grew two 
rowed barley altogether. The English people prefer it. It makes the heavy ale, 
and for feeding purposes they like it best. We sell it in Montreal for export.

Q. Did you sell bright barley or dark ? A. The great bulk of it was two rowed 
barley. We have got out of that however and grow barley suitable for the require­
ments of the United States.

Q. Were the shipments satisfactory then ? A. Yes ; we generally sold at a 
profit in Montreal, better than we could get by sending to the United States.

Q. But you have had no dealing direct ? A. No.
Q. That business has died ont ? A. We had offers last year, but whether it was 

for the Montreal brewers or not I do not know.
Q. You could do better on the other side? A. Ido not like shipping to 

Montreal. I do not like the boats. We cannot block ; we must keep it going out at 
one end as fast as it is coming in at the other.

Q. I suppose your season is the year ending October ? A. Well, practically- 
However we try it when freights are low and insurances low.

Q. It does not appear to have been the case this winter, I see the prices hav®, 
gone up? A. They have gone away down now, the bottom has gone clean out ot 
it, I think there was a corner and I think it was bust.

House op Commons, Ottawa, 8th May, 1888.
Patrick Kelley, Blythe, Ont., sworn.

By the Chairman :
Q. Is there much doing in the egg business in your part of the country ? &■’

Yes; that is a business that wo are taking a good deal of interest in as farmers.
Q. Could you tell the Committee what you know or have learned about tb® 

operations of an association in that business ? A. Within the last 6 or 8 months 9 
question has arisen as to a supposed combination that exists in the egg business i° 
that western section of the country.



£008. 31»

Q. There is a combination ? A. That is how we understand it.
Q. How do yon understand its operation ? A. We understand it in this way : 

We see it talked about in the newspapers and articles written on it, and in fact, al­
though I did not speak to Mr. Wilson, who, I believe is at the head of the combination 
—ho is president if I remember right—I have been led to believe upon good infor­
mation that a combination does exist, and that ho is the prime mover in that com- 
bination. That is how I understand it. If I had thought you were going to call me 
here I should have brought some more definite information upon this question.

Q. What are the operations of this egg association. What are their objects as 
far as you know ? A. Their object asfar as I can learn and understand is to keep 
down prices, that is to keep the price to suit themselves.

Q. How do they accomplish that? A. I learned from a friend of Mr. Wilson’s 
last fall. If I remember rightly it is either at Orangeville or Mount Forest that he has 
a branch and this man was in the County Council last fall and we were talking about 
it. He said : “ I am going to attend to this business for Mr. Wilson.” I was asking 
him, and I said Does he cover the whole section of the country ?” and he said: “Yes; 
he runs over a greater portion of it.” He has another man attending to it now.

Q. How do they regulate prices ? A. I am led to believe that they do it in this 
Way :—For instance in the city of Toronto they have an agent and he keeps a stock 
of eggs on band and if eggs gets scarce in the market at any time he suddenly throws 
a quantity on the market for that time and prevents the price from going up. I did 
hear about some other places but I cannot recollect it now. As I did not come here 
to give evidence I cannot tell,

Q. The fact is then that whenever eggs get scarce they send in a quantity and 
pull down the price? A. Yes; whenever a scarcity exists to keep the price at a cer­
tain figure.

By Mr. Bain ( Wentworth) :
Q. What is the object of that ? A. I understand it in this way : if prices were 

allowed to go up in Toronto, when the agents went through the country to buy eggs 
irom the farmers and their wives and daughters it would instantly raise the question 
With these persons who are buying for Mr. Wilson as to whether he was paying too 
low for the egt;s as compared with the city.

Q. How do they make their profit on the eggs when they buy them? A. He 
ships them principally to New York and has done so for years and years.

Q. And the object is to keep the prices low so as to bny for the shipping market ? 
A. That is the way I understand it. He told me several times where all he ships to 
and I know he does a very large business ; certainly the largest in that section of the 
country. He takes in a whole section of the country and they ship immense quanti­
ties.

Q. I want to know the reason why they tried to depress the price? A. Well 
that is it.

House of Commons, Ottawa, 9th May, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace in 

tie chair.
R. C. Carter, of Kingston, Ont., sworn.

By the Chairman :
Q. Wnat is your occupation, Mr. Carter ? A. I am manager of several branch 

‘ailways and steamboat companies, and am also in the forwarding and other business. 
, Q. You have had something to do with the coal supply of the city of Ottawa? 

• Very little, sir. .
Q. Not as much as you wanted ? A. Well, we put a little in here last year. 
Q. You have heard some statements made by the Ottawa coal dealers. I 

Qderstood you wanted to dispute the statements that hal been male by some of 
eni ? A. Well, with reference to what particular ?
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Q. Mr. Butterworth’s statement ? A. I might state briefly that last year we 
thought of soiling coal in Ottawa and we were rather late in coining here to com­
plete arrangements and I was also anxious to have some of the coal come over the 
Canada Atlantic. We had some other business with that road. I think word was 
sent to me by the coal association here that they would like to see me and they said 
that they would take a certain portion of coal from me if I was satisfied for the 
present to wholesale it.

Q. You were making arrangements before that to retail it to the citizens of 
Ottawa? A. I have explained that wo were a little late in getting in, what with 
delays and one thing and another wo had hardly lime to arrange. As I mentioned, 
I waited on them, I think it was at their request, and it was proposed that for the 
present they would take a certain portion wholesale if we would be satisfied with 
that at that time. Well, I made certain arrangements then and that the coal was 
to come in over the Canada Atlantic. I think at that time the proposition was 
7,000 tons of coal. It was understoxl, at least it was discussed, at the time that the 
coal would come from the Delaware and Hudson Company and 1 endeavored to 
arrange with the Delaware and Hudson Coal Company to take their coal as they are 
connected with the Canada Atlantic Railway, and for some reason or other, 1 really 
am not aware of the reason why, I did not get it. They made several statements to 
the effect that it was a long haul and that they were short of coal. I communicated 
this to Mr. Buttorworth who represented the Coal Cartage Company and I told him 
that if they were still endeavoring to bring it from Delaware and Hudson I might not 
be able to get it at all and I asked him if it was not better for me ^to get it from 
other sources. He telegraphed me that it would defeat the object they were after. 
What I understood by that was that he was desirous of getting it from the Delaware 
and Hudson.

Q. Or the Canada Atlantic ? A. What he meant was that perhaps we would 
not satisfy them. I do not know that that was what he meant but 1 think it was.
I went again to the Delaware and Hudson to endeavor to made an arrangement to 
get coal in that way but I was unable to do so, and owing to Mr. Butterworth’s tele­
gram and my still looking out and endeavoring to get it from the Delaware and 
Hudson, it occupied a good deal of time and it oecamo almost fall before anything 
could be done. I endeavored to see Mr. Buttorworth, but he was not here. He was 
camping out or something of that kind, and 1 saw Mr. Ray, another member of the 
association, and I explained to him that 1 thought coal could be had by way of 
Rouse’s Point from other sources than the Delaware and Hudson at a certain figure. 
He had a meeting of the company called, and told me it would be all right. I under­
stood that I was to put the coal in according to the rules of the association on the 
other side, that should there be any strike or shortage at the min< s. they are not 
bound to supply any certain quantity. For instance, if you order 10,000 tons from 
the Pennsylvania mine and there w.is a strike or a flooding out or a scarcity of cars 
they would not be bound to supply any coal except for future delivery.

Q. Who ai e to be the judges ? A. They are to be the judges. They have what 
they call a cast iron circular. Well, Mr. Ray told me the prices and I went on to 
supply the coal.

Q. What were the prices? A. The first lot came in at $5.35 and $5.90, that is 
for grate and egg coal $5.35 per gross ton, and for stove and nut $5.60.

Q. What date is this? A. I think that was for delivery in September.
Q. Was it delivered as a matter of fact? A. Well, we delivered a little later 

than that, but the prices were no more. I will explain more about that. That was 
intended for about September delivery, but I do not think it got here so early as 
that.

Q. $5.35 and $5.60 ? $5,60 per gross ton is $5 per net ton ? A. I was going 
to explain that the first portion of the contract was supplied at §5 35 and $5.ti0- 
For the rest of the order I supplied it at $5.50 and $5.75 ; that was 15 cents advance 
on each of those" other prices.
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Q. That was about what date ? A. Of the whole quantity supplied I think there 
was about 1,800 or 1,500 tons supplied at the first prices and the balance of it at 
$5.50 and $5.75. I was going to further explain that the delay in the decision of 
the Coal Cartage Company here at the time that they consented to take this coal, 
these boats were exceedingly scarce and it was very difficult to get them from New 
York for Rouse’s Point, and immediately after, when boats were plentiful, coal was 
scarce and it was difficult to get the contract filled. I went on to fill the contract 
and I felt in the position of the coal companies, that they ought not to have exacted 
it from me. They asked me to fill it to the last cent, and it was delivered here in 
the cars at those prices, freight paid, and so you can judge what our difficulties were. 
We could not make any money out of it, and L thought, on the whole, thatjtheir treat­
ment was not generous, to say the least, but we filled the whole contract,

Q. They exacted the pound of flesh ? A. They exacted it all.
By the Chairman :

Q. Have you any knowledge that anybody interfered to prevent you getting 
that coal from the States ? A. Well, we were informed at a meeting with the 
Coal Cartage Company, that Mr. Butterworth had bought 1,000 tons of coal from the 
Delaware and Hudson Company ; that is after the arrangement was made between usi 
The understanding was, so far as 1 recollect, that there would be no interference with 
that arrangement ; that is, that we would go on and do what we could with the Del­
aware and Hudson. We were disappointed when we found that out ; because if they 
Were taking that by way of tirockville, there was no reason for ^bringing it over the 
Canada Atlantic. It seemed to me it was hardly fair.

Q. Mr. Butterworth brought it by the C. P. R. ? A. Yes ; not by the Canada 
Atlantic. I do not know to what extent he bought, but 1,000 tons was spoken of at 
that time.

Q. The C. P. R. route is shorter ? A. Yes ; I think so.
Q. By how much ? A. I cannot without reference to the guides say, but it is a 

good deal shorter. Still, railways sometimes haul the coal over the longer routes 
lor the same price. They have to in order to get the business. One of the natural 
connections of the Canada Atlantic is the Delaware and Hudson, and it was supposed 
ooy would receive coal that way. They have actually carried coal over the Dela­

ware and Hudson this winter to do so. They would show they were apparently a 
good connection for that business and they ought to be a fair connection for this 
business here.

Q. Have you any knowledge of the interference of anyone with the getting of 
y°Ur supply of coal. You have mentioned that 1,000 tons were bought ? But of 
course people are free to buy and sell where they like ? A. I only mention that iu 
connection with our arrangement. I do not think it was fair or generous; because 
We expected they would take that from us.
j Q. Was that after you had failed to keep up with your understanding ? A. As 

remember now it was not ; because a good deal of time was occupied with corres­
pondence. 1 communicated with Mr. Butterworth, asking him if it would not be 
, ctter to buy from some other source and he said no. And then I found he had 
°nght 1,000 tons which would seem to disagree with our arrangement, 

j Q. What steps have been taken by the Ottawa coal dealers to prevent you com- 
V?g in and dealing in Ottawa? A. I know of none. I think there is a natural in- 
C‘sPosition on the part of dealers to let new men in; but I cannot point to anything 

eT^id. I might think so, but I cannot point it out. .
i You have no evidence that you could give to the Committee ? A. No, sir, I
cave not.
„ Q. Have you arranged to come into Ottawa this year to deal in coal ? A. Ne- 

jetions have been had for some time, but nothing definite so far. I understand the 
" Prices of last winter have induced several others to start in business, 

j*' Have they offered you any inducement not to come in ? A. No, sir.
Wer S'.direct or indirect ? A. No, sir, they have not. The prices here 1 think 

6 higher in proportion to any other town I know of; the difference I mean be-
3-21
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tween the cost and the selling price. It is endeavored by most coal dealers to get a 
clear margin of 50 to 60 cents a ton ; but it would appear that the margins were 
very much higher last year.

Q. Have you any further facts that you would wish to state to the Committee ? 
A. Nothing further that I know of. We made nothing out of our supplying the 
trade here last year. We ought to have made a few cents, but we made nothing. If 
we had been a little earlier we might have been one of the local dealers ourselves, 
but I do not think that we would have asked the prices that were asked here.

By Mr. Guillet :
Q. What quantity of coal do you handle ? A. We handled last year nearly 

60,000 tons altogether.
By the Chairman :

Q. You handled that ? A. Yes ; I think the actual figures were something like 
56,000 or 57,000 tons.

Q. Where did you dispose of it ? A. Various places throughout Ontario.
Q. Any in Toronto ? A. No; Toronto has been a peculiar market and we have 

not had anything to do with it.
Q. Did you deliver this at Canadian ports in your own vessels ? A. No; in 

some cases we did and in some cases we did not ; just as they happened to be con­
venient.

Q. Did you at all the Lake Ontario ports that you sold at ? A. Some went in­
land on the Midland Eailway.

Q. What companies did you buy from ? A. We buy from different people in 
the trade. Some years we might buy from one company and from others in the next. 
It does not follow that we always buy from the same.

By Mr. Guillet :
Q. You are not miners ? A. No, sir.
Q. You have had no difficulty in obtaining your supplies in any quantity you 

require ? A. No.
Q. Except in Ottawa ? A. Yes ; but that I explained may have arisen from the 

reason given me that there was a shortage of coal and a scarcity of cars and the 
destination being a long haul it kept the cars a longer time.

By the Chairman :
Q. There were other reasons. You had a good deal of difficulty in making any 

arrangement at all at first, I understood from Mr. Todd ? A. Of course, I might not 
be able to state why these cases arose, but there were difficulties.

Q. You are not able to state what they were ? A. No.
Q. Have you no idea at all ? A. I cannot state anything positively and for 

that reason I would not say.
Q. Did you make any enquiries ? A. I did.
Q. What was the result ? A. It was given in this way : the same reasons 

came up that there was a scarcity of coal and cars and orders ahead and all that 
kind of thing. There are reasons that you cannot fathom and you are not in a 
position to do so. That is, an outsider is not.

The Committee then adjourned.
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SECTION III.—MANUFACTURES.

'Trade
chair.

House of Commons, Ottawa, 9th March, 1888.
Pursuant to adjournment of the morning sitting the Committee on Alleged

evening, Mr. Wallace, M.P., in theCombinations met at 7 o'clock this

Charles Stark, sworn.

By the Chairman :
Q. What is your place of residence ? A. My residence is in Toronto, and my 

occupation that of a wholesale and retail jeweller, and manufacturer of gold and 
silver watch cases.

Q. How long have you been engaged in this business? A. I have been engaged 
26 years in this business, that is the wholesale and retail watch business ; 15 years in 
Chicago, and 10 here.

Q. Bo you know of any combination existing in your business ? A. There is 
a combination known as the Canadian Association of Jobbers in American Watch 
Movements and Cases. (Exhibit 9a.)

Q. Would you proceed now to state your grievance ? A. My grievance is that 
prior to their organization I was enabled to buy the same as any other dealer, 
straight from the manufacturer, and to sell wholesale to the jobbers. That is watch 
movements and cases. Immediately after the organization of this association, 
although I had contracts existing, I was shut off.

Q. Did you buy from Waltham direct ? A. Yes ; and the Elgin Watch Company 
as well. These were the two principal factories. Although I had contracts existing 
^ith the Elgin Watch Company by which they owed mo at the time in the neigh­
borhood of 5,000 movements, I was shut off.

Q. What do you mean by that? A. They owed me that many movements to 
ik m7 contract- i had given orders dating back three and a-half years. The rule of 
the Elgin Watch Company is that when you put in your application you state what 
dumber of movements you want. You say, 1 want 200 or 300 low grades per 
month, and the entry for that number is made conditionally that I would take other 
grades which are of a higher character. Of the higher grades the condition was that 
r should take so many the first six months 12, 18, 24, 30, 30, 48, and so on, and that 
he lower grades, which were the desirable ones, and on which I made large money, 
hose I could not get until I had taken so many high grades. I was on the eve of 

reaching these low grades at the time of the formation of this association, and that 
°°ntract they annulled, and declined to give me the movements.

By Mr. Guillet :
Q- Why? A. Because my name was not in the association, my name was not 

°u the list furnished by the Watch Association.
By Mr. Wood ( Westmoreland) :

Q. Were they bound to deliver those? A. In honor bound.
By the Chairman :

, , Q- How is it they were not legally bound ? A. I know I was legally bound to 
.e them, and they agreed to sell them. The contract 1 was assured by one of the 

Principal members of this association who was at that time one of my largest cus- 
Oftkrs, was binding and was worth to me $10,000. It was cancelled in consequence

ho formation of this association.
3-21J
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By Mr. Wood :
Q. Was it a written or a verbal contract ? A. The nature of the contract was 

that they filled out a legal form that was binding upon me, but gave me no contract 
in return further than tne acknowledgment that they had received my order and 
would fill it.

By Mr. Boyle :
Q. Did you sign the orders ? A. Yes ; every time I signed them. The condi­

tion was that I was to place two orders a month. I have one of the forms here 
which will explain this. It is, Elgin Watch Company, Chicago, November 19, 
1885, and reads as follows :—(Exhibit 96.)

Chicago, 19th November, 1885.
Mr. Chas. Stark, 52 Church street, Toronto, Ontario.

Dear Sir,—We are in receipt of your favor of the 17th inst., enclosing numbers 
of No. 13 movement for rebate, also your order for movements which you wish us 
to forward. You are doubtless aware of the formation of the Canadian association 
of jobbers in American watches, and also that this company is co-operating with 
that association which prohibits our continuing business relations with you, from 
the fact that you are not a member of that association. We have no jurisdiction as 
to who shall constitute its members. Wo are advised of its members, and your 
name is not included, therefore we must say that we cannot allow the rebate you 
refer to nor fill your order for movements. Our explanation to you may seem short 
and perhaps strictly to the point, but we cannot give an extended explanation from 
the fact that the organizing of that association there as well as the association in 
the United Stales, precludes our saying other than that we do co-operate strictly with 
both associations and we must abide by the resolutions of that co-operation.

Your truly,
ELGIN NATIONAL WATCH COMPANY.

Now, that covers that, I presume. They do not acknowledge there that there 
was a contract, but the contract did exist, and they knew it. During the time I was 
receiving the goods on this contract I was supplying members of this association, 
the principal men in it, in Montreal and Toronto.

By the Chairman :
Q. How was this contract worth $10,000 ? A. They owed me 5,000 movements 

for future delivery. You see they entered for future delivery six months, 12 months, 
18 months, and so on. The object was this, to make you buy high grades, on which 
they made a very high profit, and to make you push those until you could get to the 
low grades. Now it was on these low grades we made large money. It referred to 
what is known in the trade as movements 6, 7 and 13. I could have sold them at a 
very large profit, and was selling them.

Q. And you had taken a large number of the high grades ? A. I had nearly 
$10,000 worth of high grades and I was choked up ; I was impoverishing myself in 
order to reach the low grades.

By Mr. Wood :
Q. If 1 understand you aright it was what we would call an order to the com­

pany, rather than a contract ? They were not bound to deliver them ? A. I did 
not say that they were, but 1 was obliged to take them. On failing to take them I 
would be immediately cut off. It was a penalty, and a very severe one. The 
penalty, however, that I refer to was that they would cut me off from their list 
unless I joined this association. These movements were so important to the jobber 
that he could not do his business without them. They were the sugar of the watch 
dealer’s trade. I had made a specialty of the Elgin. I was in Chicago at the time 
of the formation of this company, and purchased nearly the first or second bill that 
they sent out, and have been with them always, and sold all their goods very largely» 

By the Chairman :
Q. What is the next letter ? A. Of a more recent date. They sometimes get 

out new styles, and if these are not desirable they are dropped. They are discon-
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tinned, and then they are outside the company, and they will allow the jobbers to 
sell them. I thought possibly they would make some special movements for me, 
and I wrote them asking if they would accept an order for 5,000 movements, but 
they declined to accept the order, and assigned the same reasons as before.

Q. This letter you have read referred to movements, and not to cases? A. The 
Elgin Company do not make cases at all. Now here is a letter of recent date. I 
Wrote them asking them if they would entertain a proposition from me. I wrote 
them making a proposition for 5,000 movements, grading them and sorting them so 
that they might suit my convenience, and this is their answer :—(Exhibit 9%)

Chicago, 16th January, 1887.
(Mr. Stark.—This date should be 1888.)

Charles Stark, Esq., Toronto, Ont. :
Dear Sir, —Replying to yours of the 14th instant, would say that it would be 

^possible for us to accept from anyone an order for 5,000 movements to be 
specially engraved, from the fact that we are unable at the present time to produce 
l& sufficient quantities to supply the demand. Considering your proposition from 
°ther standpoints, that we should manufacture this line of movements for your 
Account, to be shipped through the jobbers’ association, you greatly misjudge us if 
you think wo would conduct our business in a manner which would necessitate the 
Action being kept very quiet and confidential. We agreed to co operate with the 
jobbers' association, and have in every instance lived up to our pledges of co-opera- 
llon, and wo fully believe all our customers can vouch for our adherence strictly to 

pledges, and we fail to appreciate your inferences pertaining to a quiet and con­
fidential business.

Yours truly,
ELGIN NATIONAL WATCH COMPANY.

I had good ground for writing that letter. I believe that they do clandestinely 
a good deal of business, and do not keep up to the contract ; that they have branches 
9^tside, and sell to dry goods and other houses. I also wrote to the Waltham 
’•atch Company, and here is their answer, dated 12th January, 1888,

By Mr. McKay :
Q. Have you your original letter book here ? A. No, sir, not here, but I could 

8end it to you. This answer will cover it. (Exhibit 9d.)
Boston, 12th January, 1888.

Charles Stark, Toronto, Ont,
Dear Sir,—Yours of the 9th in regard to special named movements has boon 

0ferred to us for reply.
VVe should be pleased to make the same for you, but as we are unable to sell you 

ireot, it would have to be done through some jobber who is a member of the Cana- 
>an association, and as we deal with the following houses in T ironto, we would 
esPectfully refer you to any of them.

s Messrs. P. W. Ellis & Co. ; Messrs. Lee & Chellas ; Samuel Frenkel; the Gold- 
^th Company; Edmund Scheuer.

Trusting that we shall soon hear from you in regard to the same,
We remain yours truly,

ROBBINS, APPLETON & CO.
$3(1 n^01*1 thej9 houses have declined to accept my order. These orders meant 
Th • °0, and thero is n0 j°bber in the association to-day able to handle those goods. 
tet°"? business is not large enough. Their contention is that I am only a small 
h0l, house, and am not entitled to the courtesies and privileges of a wholesale 
brio % siu is not that I retail, but that I publish a catalogue and establish 

68 fi°r well-known numbers and styles: Broadway, &o. These are styles that I 
Qrti.se and put the price on them, and they complain that the retail dealer cannot
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get any price above the price that my catalogue establishes. So you see that my sin 
is not that I retail, but that I publisn a catalogue.

By the Chairman :
Q. Have you applied to be a member of this Jobbers’ Association ? A. No, 

indeed ; I do not want to be with them. I endorse what those gentlemen said who 
preceded me. I understand that when I buy and pay for goods I have the right to- 
do as I like with them. I conduct my business on a fair and honorable principle. 
My business now is this: I have in my employ fifty hands, twenty-nine in the 
factory, five watchmakers, and with the clerks this fifty is made up. My present 
production is 150 cases a week, and up to the present time—and there is always 
some difficulty in starting a new factory—I have turned out between 3,000 and 4,000 
cases. My present production is 150 a week, and up to the present, from the time 
of starting, I have turned out between three and four thousand cases. My produc­
tion averages 150 a week, and with machinery which I contemplate getting I can 
turn out three times the quantity for the future.

By Mr. Guillet;
Q. Are you debarred from getting the cases at any time ? A. Yes ; they forced 

me into the manufacture alter the formation of the Jewellers’ Association. We have 
had one factory known as the American Watch Case Company in Toronto, and up to 
that date I drew my supplies from that. I was one of their largest customers. Then 
the case companies in America gave them opposition, as I understood, and said if 
they did not come into their combination that they would send over to Canada and 
manufacture and freeze them out. This is what they told me and I presume it is so. 
So they affiliated with the American combination of case makers and the members 
of this Canadian Jobbers’ Association became members of the association in America, 
or in the United States rather, and they dovetailed the work into each others’ bands, 
so I was then cut oil'from supplies there and it forced me into the manufacture. 1 
had no alternative. My business was suspended unless I did so.

By Mr. Guillet :
Q. Was the duty increased on cases ? A. Yes. It used to be 20. It is now 

raised to 25. The duty on movements has been lowered which makes it about the same 
thing. The duty on movements is now about 10.

By Mr. Boyle :
Q. The disability you are now under is in getting your movements ? A. Yes*
Q. You have overcome the difficulty in regard to cases ? A. Yes ; I have over­

come that, but they have given the screw another turn, and that is that a movement 
shall not be sold without the case, and this has placed my factory worthless. It 
destroys my business. They have destroyed it effeetually.

Q. Who has done that ? A. The association in America—in the United States.
By Mr. Guillet :

Q. What control could we have over that? A. Control these men that affiliated 
with them. They were going to carry out a measure for that purpose. I obtained 
an injunction stepping them from passing that law.

Q. If the association in the United States refused to send movements without 
cases. They have an association there ? A. They have an association there.

By the Chairman :
Q. Established at the instigation of Canadian jobbers? A. No, sir. There is 

a man in Cincinnati named Duber, a large manufacturer, employing somewhere 
about 2,000 men, a man worth $6,000,000. He made himself disagreeable to those 
men and it was to bring pressure upon him that this law was passed. They passed 
that law to freeze him out. The society’s books here will give you all particulars 
and give you all the information about it. Now they write a letter which you have 
there to this association here asking them to pass the same. Now this is a letter- 
press copy that was sent by the National Association to the Canadian Association 
of Jobbers in American watches :—(Exhibit 9e.)
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“ Secretary’s Office, etc., 20th February, 1888.
“ A special general meeting of the association will be held on Thursday, 1st 

March, at 11 a.m., in the secretary’s office in Toronto, for the purpose of considering 
■what, if any, action shall be taken in relation to the following telegram received 
from James H. Hayes, secretary of the National Association:—‘We have adopted 
the following new rule and recommend that your associatiou take the same action, 
namely: No jobber shall be allowed to sell any American movements without cases or 
at least as many cases of same kind as movements, must be sold in each bill,’ and 
also to consider other matters appertaining to the watch-case company.” Now 
this meeting I obtained an injunction for stopping. (Exhibit 23a and 6.) If that 
law is passed my factory is stopped and is rendered worthless.

By Mr. Wood ( Westmoreland) :
Q. That telegram is from where ? A. The association in New York.
Q. To the Canadian Association here? A. Yes; Edgar A. Wills is the secretary 

of this association in Toronto.
Q. Your injunction prevented the passage of this? A. Yes, sir. They were 

sitting and debating when this injunction was served.
By Mr. Bain ( Wentworth) :

Q. Things stand at present under that injunction ? A. Yes sir. I have been 
examined on this question and it has been postponed for farther examination :

By the Chairman ;
Q. The effect of this is tr> kill that manufactory in Canada ? A. Yes, there are 

three case factories in Canada. Two are in the ring, and lam not, so it applies directly 
to me and does not affect anybody else. The retail jeweller, if he buys a movement, 
he has got to buy the case and I manufacture the ca»es.

By Mr. Guillet :
Q. You say there are two other manufacturers in that ring and they would be 

affected ? A. No, not in case they are in the ring.
Q. They must buy as many cases ? A. Oh, yes ; they can buy movements.
Q. I understand jobbers must buy as many cases as movements? A. You will 

Understand that the case factories here are not jobbers. They don’t sell movements, 
i manufacture the cases and I deal in movements also. Now, the American Watch 
Case Company makes cases simply. They don’t sell movements.

Q. What would be the use of the cases without movements ? A. The jobber 
shall not sell. The case factory and the movement factory are two different things, 
■the members of the Canadian Association can buy separately but they shall not sell 
the cases without a movement.

Q. Wherever they get their cases they get their movements ? A. That is to say: 
If you go outside to buy your cases, you cannot get movements from us.”

By Mr. Wood ( Westmoreland) ;
Q. If your injunction prevails then will you be in a proper position then ? A. 

ft is still in court.
By the Chairman :

Q The injunction is temporary, pending examination ? A. Yes.
By Mr. Wood ( Westmoreland) :

. Q. Suppose the injunction succeeds and you prevent the association from carry­
ing out this order ? A. I am in just the position I was in before so far as the manu­
cure of cases is concerned. It does not give me the privilege of buying the 

0Yements from the factory.Q. You would still be in no better position then ? A. I cannot buy movements 
lrect from the factory.

By Mr. Macdougall (Pietou) :
Q. Any movements made in Canada ? A. No, sir.

By Mr McKay :
« Si- You can buy movements from the wholesale men and jobbers, can’t you ? 

• Yes ; by paying their profits. They were my customers and they turn round
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now and eay you have to pay us. You are only a retail man. To-day I have more 
stock in" my vault than a dozen of these men carry. There are also in this association 
men who could carry their stock of movements in their pockets.

By Mr. Guillet :
Q. They merely act as commission jobbers? A. There is no commission on 

movements, one jobber can sell to another.
By Mr. Wood ( Westmoreland) :

Q. How do you account for American manufacturers of movements preferring to 
sell to jobbers rather than to you if your trade would be larger and worth more ? A. 
They have cut me off. I am not a member of their association. Their contention 
is that a member of the association shall not publish a catalogue, so that if an outsider 
goes into a retail store he cannot be skinned beyond a certain amount. The com­
plaint of the retailer is that he cannot get beyond my catalogue price. That 
is my offence —not that I retail, but that I establish a price.

By Mr. Wood ( Westmoreland) :
Q. Why do they object to that ? Can you give any reason for it ? A. The 

reason is simply that they don’t want a price established for the goods.
Q. They must have some reason ? A. The reason is that the retailers object to

that.
By the Chairman :

Q. I suppose the reason is if the retailers sell for a high price they have a better 
chance of getting their pay—a larger margin? A. Yes.

By Mr. Guillet :
Q. Did you say there was one manufacturer on the other side who would 

not enter into that combination ? A. He was part of the combination, and has just 
withdrawn.

Q. Is he a maker of movements ? A. No ; he makes cases. This was got up 
for the purpose of freezing him out and punishing him for not stopping in the ring.

By Mr. Wood ( Westmoreland) ;
Q. How can this matter be righted ? What is the remedy ? A. One way is to do 

as these other gentlemen have explained, to make that illegal. It is conspiracy to 
form these associations. I would make them illegal—combines, trusts or the boy­
cott. I have no objection to these gentlemen agreeing among themselves what they 
would sell their goods for. The objection is that they go to these jobbers and say : 
“You shall not sell to this man," or come into my place and say : “ You shall sell 
these goods at certain prices.”

By Mr. McKay ;
Q. Can we make a law to prohibit the American manufacturers from selling »8 

they like? A. They can make a law against combining here. They are making » 
law now in the United States and they are enforcing that in different States. The 
thing has got to be such an abuse and nuisance that they are taking it up, and it is 
only a question of time when it will be general in the States that these things will bo 
squashed. These are the by-laws of the Canadian Jobbers’ Association. Here are tho 
conditions: An applicant for membership must be possessed of a good moral charac­
ter and must make affidavit:

“ (a.) That he is engaged or about to engage, legitimately, in the wholesale 
watch business.

“ (6.) That he will make a first purchase of not less than $2,000 worth of com­
bination goods.”

That is very arbitrary. That simply meant that a man cannot start business 
unless he buys $2,000 worth of goods.

“ (c.) That he will not use the goods so purchased in any way to defeat tb0 
expressed objects of the association, as set forth in the constitution and by-laws.

“Sec. d. The annual dues of the association shall be $25, payable in advance.
ARTICLE IX.

“ Bach and every member of the association convicted of a violation of the con­
stitution or by-laws, shall forfeit to the association the sum of $500, and shall be
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expelled from membership ; and that each member be required to sign an agreement 
embodying this by-law."

If a wholesale man violates the prices he is subjected to the penalty.
By Mr. Bain ( Wentworth) :

Q. Do they fix the retail prices as well ? A. No, sir.
By the Chairman :

Q. They have to take an oath on joining the association ? A. Not on joining it, 
but as often as they are called upon, and one man who has sold me goods, I am in­
formed, has been called upon on four different occasions by this association and com­
pelled to make oath that he has sold me at the price that the goods wore charged 
in his book. Of course they have access to his books at all hours of the day, and that 
he has sworn four different times that he has not sold me the goods otherwise than 
at the prices charged there.

Q. Is it fixed what profit they shall have ? 5 per cent, to the jobber ? A. From 
the jobber to the retailer their profit is from 10 to 15 per cont. It depends upon 
the amount, whether a man buys for cash or time. In my examination for two 
hours in Toronto in the presence of these gentlemen who are here—I take it for 
granted their purpose here is precisely the same as it was there. I was examined 
for two hours and five minutes altogether, when they beat around till they came to 
a point to fix me on oath and say : Did I buy of any man at less than the combined 
prices ? It so happened that I did not do it at all. I did not buy goods at all. I 
have three buyers who buy goods so I could not speak of my own knowledge. Then 
they asked if these men had at any time ever told me that they could buy at any­
thing less. That I declined to answer after my counsel objected that I should 
answer. The purpose I take it that these gentlemen are here is—I am on oath and 
I know what I say—not to go against me but against parties who have sold me, so 
that the tine of $500 could be enforced upon some one and cut off his business. 
When he could not get goods from the factory for his business, he is ruined.

By Mr. Quillet :
Q. The association combines on principle and buy these goods from the Ameri­

can Association exclusively with the exception of this one case manufacturer en­
gaged in Canada. Does that exclude the members of the association from buying 
movements and cases in England or Germany ? A. Oh, no. It applies to 
American only.

By Mr. McEay :
Q. Did you ever contract with these watch companies to supply you with a 

certain number of movements ? A. Yes, sir.
Q. Did they fulfil the contract ? A. No, sir ; on the contrary, they refused to on 

account of my not being a member of this association. They acknowledged the re­
ceipt of the order. That is all.

By Mr. Guillet :
Q. This is the clause I refer to : “ Section 11. It shall be deemed a violation of 

of contract if any of the members of this association shall purchase gold filled, silver 
and nickel watch cases other than manufactured by members of the American Watch 
Case Manufacturers’ Association, and the American Watch Case Company of 
Toronto"? A. Yes, that is plain enough.

Q. They are only to buy from American manufacturers, thus limiting the com­
petition ? A. Yes ; that is the meaning of it. That only came into my possession 
Suite recently.

Q. “ It shall be deemed a violation of contract if any of the members of this 
Association shall purchase gold filled, silver and nickel watch cases other than manu- 
‘Uctured by members of the American Watch Case Manufacturers’ Association and 
‘he American Watch Case Company of Toronto, or shall purchase movements manu- 
uctured by other companies than those in co-operation with this association and who 

8hall sell silver cases or watch movements at lower prices than provided in article 9, 
potion 1, of the by-laws.’’ That means that no one should be allowed to purchase 
r°ni any other manufacturer ? A. Yes.
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By Mr. Bain ( Wentworth) :
Q. They would hardly be able to shut off the European trade ? A. No. It 

simply means that they shall do business with the American association.
Q. As a matter of fact, Mr. Stark, watchmakers and jewellers deal in both kinds, 

do they not ? A. Yes.
Q. Have you any examples of large dealers fighting these American com­

panies ? A. No.
Q. They wish to protect those who go into the association ? A. Yes.
Q. It would be preposterous to go against ? A. They do some very extraordin­

ary things sometimes.
By Mr. Wood ( Westmoreland) :

Q. It seems to be, as I understand the agreement between the manufacturers and 
this association, that the association should handle their goods exclusively, Mr. Stark, 
Are there no other persons in the business besides yourself, Mr. Stark, who are in the 
same position as yourself? Do you know of any ? A. There is no other manufac­
turer. There is a retail house doing a large business which is not in the association.

Q. Eetail business; they buy from whom? A. From the jobbers.
By the Chairman :

Q. Can the retail dealers be members of the association ? A. Not unless they 
sell to the trade, the restrictions are that a retail dealer must have a man on the 
road and sell to the trade.

By Mr. Wood ( Westmoreland) :
Q. These are called jobbers as distinct from the retailers ? A. Yes.

By the Chairman :
Q. Can a man be a jobber and a retailer too? A. Yes. Until quite recently, 

within a few weeks in fact, the retailer and the jobber could buy direct from the 
factory by paying an additional 5 percent. I think it was, but now they are cut off, 
so that a man who is a jobber has to separate his business. He cannot retail and be 
a jobber too. That is my understanding.

By Mr. Guillet :
Q. Could you not get these movements from English or Swiss manufacturers ? 

Ai English and Swiss movements would not take the place of these, but there are 
several small factories in the United States that are not in the association and which 
retail, and we are falling back on them. I am drawing some from them, but I must 
get these special lines I am advertizing. I make a specialty of thorn. I constantly 
take between 20,000 and 30,000 of the Elgin and Waltham watches. They say I 
have done more to introduce these goods and to push them than all the others in the 
trade put together.

By the Chairman :
Q, You are a jobber and a retailer ? A. Yes.

By Mr. Quillet :
Q. Is tbe Rockton Quick Time Company in the combination ? A. No, sir; the 

Aurora also are not in tbe combination.
Q. Do you buy from these ? A. I do from the Aurora Company.

By Mr. Wood ( Westmoreland) :
Q Are there any other persons in the same position ts yourself ? A. I dare 

say there are a great many in the States who are in the same position.
Q. Do you know any in Canada? A. I do not know of any other.
Q. ïou are the only person affected by this, then? A. Yes. When I came 

Roro I had been a jobber for 20 years. I do not know of any other man cut off as I 
am.

By Mr. Bain ( Wentworth) :
Q. 1 suppose they expect you to pay the higher price ? A. Yes. The result of 

this combination is such that it will shut up my business. The difference between 
my price and the price in Canada is 25 to 40 per cent, in spite of the duty. I am 
selling them from 25 to 40 per cent, less than they are selling them.

Q. Thus every man that buys a watch is interested ? A. Yes; every man.
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By Mr. Wood ( Westmoreland) :
Q. Is your price less than the price in the States ? A. Yes. There is one of 

my manufacture—a 11 jewel American watch (witness hands watch to the Chair­
man) I send that watch out for $5.

By the Chairman :
Q. What movement is this ? A. Swiss-American,
Q. And you make the case yourself? A. Yes.
Q. Is it solid silver ? A. There is no such thing as solid silver. The dome, the 

cap, is German silver, and there is a rim of German silver, but it is what is called a 
silver case.

By Mr. Guillet:
Q. The movement is a Swiss one, is it ? A. Yes. There is coin and sterling 

silver. The sterling silver is 925 out of a thousand parts of silver and coin silver is 
8*75 out of a thousand parts. The coin silver is so called being of the same quality 
as our silver coins.

By Mr. Mackay :
Q. Eighty-seven and a-half per cent. ? A. Yes.

By the Chairman :
Q. What is your retail price for that watch ? A. 85 and 84.50 by wholesale, 

or in large quantities. I endorse what Mr. Lightbound said with regard to the sugar 
business, that no man has a right to come into my store and dictate to me how I 
shall sell them or what I shall do with them.

By Mr. Bain ( Wentworth) :
Q. What remedy do you suggest ? A. The remedy is right here. Here is 

a law that they have passed recently.
The Chairman.—(Heading from the Manufacturing Jeweller, Providence, E.I.) 

Here is an article headed “ The Great Watch Convention ; what was accomplished 
at the recent meeting ; Retirement of Mr, Hayes ; A case to go with every movement ; 
numerous little jobbers dropped ; new officers elected—” and it gives the following 
resolutions :

“ Whereas, a number of dealers have made a practice of sending out price-lists, 
catalogues and circulars and in other ways advertizing watches for sale to the con­
sumer at regular trade prices or at a very slight advance upon the same, be it therefore

“ Resolved, that the secretary shall send the name of any dealer he discovers ad­
vertizing the sale of American watches to the consumer at less than 25 per cent, in 
advance of the net cash price to the retailer, to each member, and after receiving such 
notice it shall be deemed a violation of the contract, with penalty of expulsion, to 
sell or furnish any American watches to said dealers until such notice is received 
from the secretary that they have given him such assur.-.nces as have satisfied him 
that they will not offend in future.

“ Resolved, That any jobber who has not purchased 85,000 net of combination 
goods during the past year shall be dropped from the list and ceases to be a member 
°f this association.

“ Resolved, That the Jobbers’ Association heartily support the manufacturers 
ln their efforts to meet competition and firmly oppose any attacks upon themselves 
or any of the manufacturers co-operating with them.

* * * * * *

“ Resolved, That no member of the Jobbers’ Association shall be allowed to sell 
any American movement without case, i.e., that at least as many cases as movements 
ffinst be sold on each bill.

“ Resolved, That the list of special retailers be abolished, the intention of the 
Manufacturers being to work their product through members of the Jobbers’ Asso- 
oiation only.”

“ The American Watch Case Manufacturers' Association was formed three years 
ago at about the same time as the Jobbers’ Association was organized.

“ About twenty of the little jobbers were dropped.
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“ The Manufacturer»’ Association have ten members who are case manufacturers 
and e ght co-operative who are movement manufacturers.

“ One hundred and fourteen jobbers were represented in person and sixty-two 
proxies were filed with the secretary, so that every section of the country was well 
represented.

“ The report of the secretary and treasurer of the Jobbers’ Association showed a 
present membership of 239 as against 262 last year and a balance on the right side 
of the treasury.”

A. The association there represents some forty or fifty mills, so that they can 
smash up and freeze out any man they want to. Here is a by-law that is being intro­
duced in the State of Maryland. It has not yet become law. (Witness produced 
The Watch Dial of February, 188b).

By Mr. Wood ( Westmoreland ) :
Q. Do you know whether there are any such laws in existence anywhere else? 

A. I do not think so.
Q. Have there been any similar combinations to this in the old country ? A. 

No. They are of recent growth and originated in the States.
Q. Still there are combinations in Great Britain ? A. I do not think there are 

any combinations of this nature, it is confined to the United States and Canada.
Q. Do you mean in this particular trade ? A. In this particular trade. There 

are a number of combinations in the States. There is a combination existing there 
to-day in cartridges, and they admit that they are making a profit of 65 per cent., 
while they allow the jobber to make only 15 per cent.

John H. Jones, Montreal, wholesale jeweller, being sworn, deposed as follows :— 
By the Chairman :

Q. How long have you been in your present business? A. I have been engaged 
in the watch business in Canada for nearly thirty years.

Q. Do you know of any combinations in this business ? A. Well, I may say, Mr. 
Chairman, that some three or four years ago, there were certain abuses which crept 
into the American watch movement and case trade as it then obtained in Canada. 
A number of people had been in the habit of importing imitation movements, some 
made in the States and some made in Switzerland, principally in Switzerland. These 
movements were put into American cases, and, although bogus, were advertised and 
sold as genuine American watches. There had been certain names attached to grades 
of movements made by the manufacturers in the States. These names had become 
familiar not only to the legitimate trade but by reason of the publication of price lists 
which were widely distributed by various jobbers. The public got familiar with the 
price, and wo found—most of the large trade found—that that interfered with the gen­
eral trade and the profit to the retailer. With a view to the correction of that, 
three or four of the largest dealers had an informal meeting, and discussed how this 
difficulty could be g it over. An association of jobbers, I believe, then existed in the 
States, and was working very well in the States to all concerned. After some little 
discussion it was resolved that an attempt should be made to form a similar associa­
tion in Canada, which was successful. This society was organized some three years 
ago lûrrt April. As 1 said before, a number of these bogus movements had been im­
ported and put into American cases, and in some instances a genuine movement was 
put into a bogus case and advertized and sold as a legitimate American case. The 
public were thus deceived and paid enormous prices, paid in fact the price of the 
genuine article for the bogus. The gentlemen who formed the association in Canada, 
comprised, I think, the whole of the jobbers in the country at the time. 1 do not 
know of any that we left out. There have been several jobbers started since the for­
mation of the society or about the time this society was started, who have more 
recently become connected with the society. We refuse permission to no one so long 
as he is a legitimate jobber of watches and watch movements.
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By the Chairman :
Q. Do you except Mr. Stark from that statement ? A. We would be glad at 

any time on application to receive him.
Q. Y ou said no jobbers were outside of the association at the time you formed 

it? A. Mr. Stark is not a jobber. He is a retailer in the strictest sense of the word. 
I think he has acknowledged that himself,

Mr. Stabk.—No, sir, I sell wholesale, and have done so.
Mr. Jones.—I must have misunderstood you then.
Q. Furthermore, Mr. Stark said he supplied many of the members of the as­

sociation ? A, I am not in a position to contradict him, because I do not know; but 
I am puzzled to know who it would be. I believe every jobber, every legicimate 
jobber in the country is a member of this association. This is my impression ; I may 
be wrong. If there is one out [ do not know him. Every legitimate jobber in 
American watches and movements is a member of our association.

Q. What do you call a legitimate jobber ? A One who does a jobbing business 
only.

Q. Do all your members confine themselves to jobbing? A. Two or three are 
jobbers and also retailers.

Q. They would be in the same position as Mr. Stark? A. Yes; the same posi­
tion. If necessary, I can give their names. I do not speak at random in this matter. 
I have been connected with the association since its formation. I have been officially 
connected with it, and now president of the association, and know the working of it 
intimately.

By Mr. Boyle :
Q. You have heard Mr. Stark’s statement ; is there anything you wish to con­

trovert? A. Yes ; there are some points to take up. I would be glad to explain any 
of the by-laws.

By the Chairman :
Q. Is this your constitution ? A. Yes ; that is a copy of our by-laws and consti­

tution.
By Mr. Wood:

Q. How do you understand that clause which Mr. Stark referred to about sell- 
mg American movements or cases and no other? Are members of the association 
precluded from dealing in any other watcher? A. No, sir. Jobbers can buy watches 
Wherever they choose. I buy watches in the States. I buy watches in Switzerland 

both cases and movements.
Q. How do you account for article 11 ?
The Chairman.—It reads: “It shall be deemed a violation of contract, if any 

°f the members of this association shall purchase gold filled, silver and nickel watch 
cases other than manufactured by members of the American Watch Case Manufac­
turers’ Association and the American Watch Case Company of Toronto ; or shall 
Purchase movements manufactured by other companies than those in co-operation 
with this association, or who shall sell silver cases or watch movements at lower 
Prices than provided in article nine, section one, of by-laws ?” A. I may say that 
that by-law has exclusive reference to American cases. These so called gold filled 
cases are not made in thi» country, and at the time that was put in about buying 
°uly from the American Watch Case Company, Mr. Stark was not making cases for 
the trade.

By the Chairman :
Q. Would it be a violation of your constitution or regulations if any member of 

y°Ur association should commit the crime of buying watch oases from Mr. Stark?
Well, no; I think not.
Q. Then what is the meaning of the 11th clause ? A. We had the liberty to do 

8°> 1 think.
Q. “ Or shall purchase movements manufactured by other companies than those 

'u co-operation with this association, or who shall sell silver cases or watch move­
ments at lower prices than provided in article nine, section one, of by-laws.” Mr. Stark
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says there is no other company ? A. Another is the Montreal Watch Case Com­
pany, so far, and yet there have been cases sold to jobbers from that company.

Q. What is the meaning of article 11 ? A. When this article was passed there 
was only one manufacturer in existence at the time.

Q. Bat this is amended January, 1883 ? A. Well, we have had no knowledge 
that Mr. Stark was making these goods in large quantities.

Q. Well, a man who swears he has twenty-nine men engaged in manufacturing, 
and makes 150 cases a week, should not be unknown to this association ? A. 1 did 
not understand him to say that he had twenty-nine men.

Mr. Stark—Men and boys, hands.
Mr. Jones—I have never seen any of Mr. Start's cases until to-night. It is the 

first case I have ever seen of his, but I would judge they were not suitable for first 
class trade.

By Mr. Quillet:
Q. Could you enforce that penalty against any member of your association ? A* 

I think they would require to be in affiliation.
By Mr. Bain ( Wentworth) ;

Q. Then that clause is in active existence? A. Yes.
By Mr. McDougall (Pictou) :

Q. Then that would preclude purchase from any other country? A. That is 
not the spirit of the by-law; it only refers to the United States and Canada.

By the Chairman :
Q. It evidently refers to Canada, because it mentions the company in Toronto.
Mr. Wood—It really makes exception of any factory. The wording of that 

by-law does not seem to be in accordance with the practice or principles of the 
association.

The Chairman.—This was first passed in 1885. That is tbe date of the consti­
tution. It was amended in January, 1888. That is the date of this present con­
stitution.

By Mr. Guillet :
Q. Was that the object, of securing affiliation with the American manufacturers ? 

A. Partly so. We were supposed to buy any watch cases that we bought in the United 
States from members of the association there.

By the Chairman:
Q. Suppose Mr. Stark wanted to join this association, what does affiliation 

mean ? A. By simply making a contract similar to what the American Watch Case 
Company have with our association.

By Mr. Guillet ;
Q. The object of the Americans is to exclude all foreign competition ? A. On 

the contrary. This American Watch Case Company is only a name. It is located 
in Toronto.

Q, I am speaking of American manufacturers in the United States, who would 
desire a clause in the contract with you, so that they could get control of the trade 
in this country? A. It was so as to hold small jobbers who buy only from those who 
were in the association.

Q. Do you not suppose they had a further object, by keeping out all others? 
A. Not at all. I suppose there is not a jobber of any size who does not import Swiss 
watches.

Q. Still that by-law imposes a penalty ? A. It was not the intent of the by-law. 
That point has never been raised, nor even thought of.

By the Chairman :
Q. Was that clause added in January, 1888? A. No; it was an old one.

By Mr. Wood ;
Q. Was one of the objects that the American manufacturers had in view to hav® 

their particular make of watches and movements sold in such a way that no imposi­
tion could be practiced ? A. They wanted their good properly marketed.
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Q. As I understand it, it would be similar to this : These manufacturers might 
have appointed an agent for the Dominion who would be the only one who would sell 
their genuine make of goods, and this association takes the place of the agent for the 
sale of their goods.

Mr. Gtjillet,—It is when bogus goods were coming from foreign parts.
Mr. Wood—Yes; but I understood Mr. Jones that they made arrangements 

with only those jobbers who sold their goods ? A. The American manufacturers 
decided that they would market their goods through jobbers only. Previously they 
had tried it through jobbers and retailers, making, however, a difference in favor of 
the jobber by giving him a better discount. About this time, or a little previous 
perhaps, to eut off all the retail trade and only do business through the jobber. This 
was on account of the variety of prices and the jobber not being able to get a profit, 
nor the retailers, by reason of the cut prices and bogus goods around the country.

Q. Did that increase the price ? A. Since the formation of the association 
prices have steadily gone down. The watches in our country are cheaper to-day 
than ever before, notwithstanding the tariff being against us.

By Mr. Bain ( Wentworth) :
Q. Is that in consequence of this association ? A. No ; in consequence of com­

petition in the American market.
Q. About what time was the arrangement entered into by which movements 

and cases were required to be sold in uniform quantities ? A. This has never been 
established by our society.

Q. That is an American action ? A. Yes; entirely.
Q. At the instance of your society ? A. Nothing to do with it whatever.
Q. Your association met in Toronto the other day? A. No, sir ; that statement 

is incorrect and untrue. The question of this telegram had been referred to the 
meeting and a decision come to before there was anything known about this injunc­
tion. The injunction had no force on that meeting.

Q. What was the decision ? A. That we could not entertain such a law.
By Mr. Guillet:

Q. Is it recorded on the minutes? A. We have the minutes at the hotel and 
we can produce them. We can show you the point at which the injunction was 
produced at the meeting just previous to their separating. That question had been 
dealt with and decided before there was a word known about the injunction.

By Mr. Bain ( Wentworth) :
Q- Then this proposition was submitted to your association by the association 

of American watch movement manufacturers ? A. Watch case manufacturers.
By Mr. McKay :

Q. You say there wore imitation and bogus movements brought in ? A. Yes.
Q. Did they put on the names of American movements? A. You see on Mr. 

Stark’s watch the name “ Providence.” It is a Swiss movement of the value of 81.50 
!o lay them down in Canada.

Mr. Stark.—I will take 5,000.
Mr. Jones.—That movement is stamped “ Providence,” and is a bogus movement.
Mr. Stark.—It is called Swiss-American. There is no factory known by the 

name of Providence, and what is more, no movement can pass the customs of the 
United States or Canada that is bogus. I say that I have not seen genuine brands 
•mitated, and I have sold scores of movements.

Q. Did they put a name, say Elgin, or Bartlett, or Ellery ? A. They do it 
sometimes by changing a letter. For instance I have seen hundreds of movements 
mat would be taken for Bartlett, marked Barzlett—a Swiss movement.

By the Chairman :
Q. A bogus movement is one that purports to have the name of some known 

Movement on it? A. It is an imitation. Instead of Bartlett it was simply put 
Barzlett.

Q. How do you call this “ Providence ” a bogus movement ? A. There is no 
an°h place as Providence in Switzerland.
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Q. There is no such place as Ellery ? A. There is the name of a person as 
well as a place used.

Q Is it the imitation of an American movement ? A. It is done to deceive. 
The public honestly buy that, believing it to be an American watch, which it is not.

Q. Are there any watches made in Providence ? A. Mo; not in the watch 
trade, neither in movements nor cases.

Q. How do you make that out a bogus one ? A. I say it is done for the pur­
poses of fraud. The name put on the movement is “ Providence,” and it is attempted 
to foist that upon the public as an American watch. It has the name of an Ameri­
can city upon it, from which the public would believe it was an American watch. 
We have a great number of these sort of things. Not only such names as “ Provi­
dence,” but “Boston ” and “Chicago.” They have these names put on to lead peo­
ple to believe that these are American goods. They have quite a variety of names 
on these fraudulent movements, because they are imported to deceive the public.

By Mr. Guillet:
Q. Other businesses find the same means resorted to to deceive the public, and 

they simply advertise the fact and warn any and everyone from selling such goods 
under a penalty. They do not combine. I do not think it is necessary to protect 
the people by combining ? A. It is necessary. To protect the public, we have 
formed this association partly, and a good deal in the interest of jobbers and the 
retail people, who are unable to get proper prices for their goods.

By Mr. Wood ( Westmoreland) :
Q. What are the profits now ? A. The profits between the jobbers is about five 

per cent.
Q. Five per cent. ? A. Five per cent, between the jobbers.
Q. From one jobber to another ? A. Yes.

By Mr. Quillet :
Q. Between jobbers and dealers ? A. I will explain to you; our business is 

different from that of the grocer or any other staple line of business such as this. 
Wholesale jewellers who de a large business are obliged to hold a very large stock. 
They do their business principally on the road by travellers. The cost of obtaining 
orders amounts to about ten per cent, so that the profit the jobber gets through the 
retailer is really about something in the neighborhood of 17£ per cent.

Q. Gross profit? A. Gross profit
By Mr. Wood ( Westmoreland) :

Q. Is there any regulation among the retailers ? A. There is no regulation 
among the retailers ; they sell for what they choose.

By Mr. Guillet :
Q. You are at liberty to sell at retail ? A. We don’t sell at retail, we sell 

wholesale only ; but there are some members of our association who do sell retail, 
but when they do sell at retail they sell at a profit over and above the jobbers’ prices, 
something like 25 per cent.

By the Chairman :
Q. JDo the jobbers agree upon a price, lower than which they shall not sell 

these standard watches ? A. Yes.
By Mr. Guillet :

Q. If you sell retail you bind the members of the association not to sell at less 
than 25 percent, over and above the jobbers’ prices ? A. Yes ; I would think 25 
per cent, is only a small profit for the retailer to have. He is obliged to hold a large, 
valuable stock, and a stock that is not turned over rapidly, and therefore he is obliged 
to have a little more profit than a man who is selling sugar and other staple articles 
of that kind.

By Mr. Gillmor :
Q. Was your organization formed at the instance of the manufacturers in the 

States? A. Mo, sir ; it was not.
Q. It was voluntary ? A. It was as I told you; the very beginning of it was 

that it was felt that something was necessary to be done among the jobbers, and



WATCHES AND CASES. 337

three or four of them, after discussing this thing, came to the decision that it would 
be a proper thing to form an association, which was afterwards mentioned to other 
members of the jobbing trade, and they resolved to have a meeting to discuss the 
thing. It seemed to strike them in the right light to be the best plan of overcoming 
this difficulty or difficulties I have mentioned, and that was the formation of th& 
society.

Q. Then, after your organization was complete, you approached the manufac­
turers in the United States ? A. We affiliated, so to speak, with them.

Q It was at the instance of this association in Canada that that relation was 
formed ? A. Exactly ; and in order to give force to the thing our association agreed 
on this side, and the American association agreed to confine their sales only to 
members of this association in Canada. At the time, as I told you, I believed that 
all the jobbers in Canada were agreeable to this association. 1 don’t know of any 
that objected to it.

By Mr. McKay :
Q. This is an association of importers then ? A. Well, importers you might call 

them, or manufacturers. Many of the members of our association manufacture. 
Quite a number manufacture.

Q. Watch cases? A. Not watch cases or movements but jewellery.
By Mr. Gillmor :

Q. I was going to ask whether this manufactory in Toronto is carried on by 
Americans? A. It is carried on principally by Canadians. It is a joint stock com­
pany limited. The principal man in it is a Canadian.

By Mr. Bain ( Wentworth) .•
Q. Does your association extend over matters in the trade outside of watches and 

cases? A. Nothing else, only watch cases, American watch cases and watch move­
ments, but not to English watches, or Swiss watches or French watches.

By the Chairman :
Q. I understood you to say that the association was formed principally to keep 

cut these bogus articles and then you tell us it does not include Swiss and European 
Watches but only American watches ? A., I don’t exclude the Swiss, if a proper trade 
mark is put upon the Swiss watch. We sell Swiss watches and we sell them with, 
legitimate names on them.

Q. What names? A. There are throe or four different names. There is Patek.
By Mr. Quillet :

Q. You said you prepared a contract with Stark for the delivery of a large num­
ber of these bogus ones ? A. No ; my idea is he thinks my price is wrong, but I will 
guarantee my price. That is the value of that movement precisely.

By Mr. Bain ( Wentworth) :
Q. What effect has your association had in reducing the sale of what you say are 

bogus watches in Canada. In what respect has it protected the public from the im­
position they have suffered ? A. I think the retailers have almost to a man supported 
*he jobbers in their effort to raise the standard and keep up the standard of the goods.

Q. There is nothing to prevent a man now any more than formerly importing 
these inferior watches and selling them as a better article ? A. Nothing whatever.

Q. In what respect has your organization improved this ? A. There is not the 
demand from the retail trade for this class of goods, but as long as the retailer could 
get bogus watches and sell them for the same price as the genuine ones and obtain

per cent, more for it, this one he would sell.
. . Q. You have given up keeping this class of goods—these jobbers who have 
J°!ned the association ? A. Largely so, I think. I think that has been the effect of it.

Q. There is nothing to prevent others from doing that business where they can 
^mke 50 per cent, profit ? A. Oh, no.
, Q. In that respect the public haven’t gained so much as the association have ?

The public have gained by getting a better article at a legitimate price.
Q. Still the merchant by these sinister motives will go on just as formerly ? 

I suppose, to some extent.
3—22
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Q. What prevents it ? A. Nothing, only there is no demand among the retailers.
By Mr. Guillet :

Q. Do yon restrict the retail trade from buying these movements ? A. No, sir. 
The trade in American watches was begun in Canada about thirty years ago when 
there were then not sold in Canada perhaps 100 watches in the whole Dominion. 
Mr. Stark had nothing to do with the introduction of American watches into Canada 
as he claims, nothing whatever.

By the Chairman :
Q Stark said he was only ten years in Canada himself ? A. I understood him 

to claim that he was instrumental in producing demands for these goods.
Mr. Bain (Wentworth).—The chairman is correct. 1 understood him to 

say he has only been ten years here.
The Chairman—Since he has been here he has spent so many hundred thou­

sand dollars in business.
Mr. Stark.—I have been twenty-five years in the business.

By Mr Bain ( Wentworth)—addressing witness :
Q, Has the sale of American watches largely increased ? A. It has largely 

increased horn the hundred purchased the first year. I presume there are few job­
bers now but what sell thousands per annum.

Q. Have you any idea of the gross sale of American watches in a year ? A. I 
have only so far as we do of our own business.

By the Chairman ■
Q. How many do you sell in a year yourself? A. There is just a point I want 

to correct where Mr. Stark made a mistake. I propose to ask him to consider that 
thing again : if he sold as many as a dozen jobbers did together. I think we have only 
some 18 or 20 jobbers altogether. He says that no jobber can use $5,000 worth of 
movements. 1 think the Custom house returns will show that we use a great many 
more than that three fives, or four fives or five fives.

Mr. Stark.—1 speak of one jobber individually and not of the association.
Witness,—I am a member of that association.

By the Chairman :
Q. I don’t thinK he said any member of the association could use that ? A. I 

understood he said no jobber could use $5,000 worth of movements.
Mr. Stark—I said he would not place a similar order with the Elgin Watch 

Company.
By Mr Boyle (addressing witness) :

Q. Was there any suggestion made by your association or any member of that, 
before or since, that if you dealt with the American association that they must refuse 
to sell to parties outside the association ? A. I don’t quite catch your question.

Q. Was there any suggestion or any arrangement made with the American as­
sociation that if you dealt with them exclusively they must refuse to sell to parties 
who had not joined your association in Canada? A. Not that I am aware of.

Q. Mr. Stark in his evidence here produced letters to show that the American 
association would not sell him goods because he was not in the association ? A. 
Well, the American manufacturers will not sell to any retailers at all in Canada. 
They will only soil to jobbers.

By the Chairman :
Q. They said they were not bound to sell to anyone outside the jobbers ? A- 

Yes ; they are bound by their own laws, I believe, not to sell to retailers at all. They 
will not sell to retailers. They will only sell to jobbers both here and in the United 
States. They select out of the jobbers a number of them they think they can sell to 
to advantage.

Q. They don’t say jobbers but members of the jobbers’ association. Do you 
agree with that that they should not sell to anybody outside of your association ? 
A. We have no agreement of that character, you will understand that our association 
is merely in sympathy with them.
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By Mr. Boyle :
Q. Was there any evidence of pressure directly, or indirectly, brought to bear 

on the American association to induce them to deal with your association exclusively 
in Canada ? A. There may have been some conversation in that direction and there 
may have been some correspondence.

Q. Which led to an implied agreement, no doubt ? A. No ; there has been nothing 
definite.

Q. Suppose they did sell Stark, would you make no representations about it? 
A. I have no objection to their selling to Stark. I think I have once or twice 
solicited his custom. I would be glad to sell to Stark.

Q. Of course, I am speaking of the manufacturer selling to Mr. Stark? A. We 
have no objection to that, but the manufacturers will not sell to Mr. Stark for the 
simple reason that they will not sell to any retailer.

By Mr. Boyle :
Q. That is not the reason given in their letters ? A. That is the true reason.

By the Chairman :
Q. They sell to retailers in your association ? A. No.
Q. You said there were two or three jobbers, wholesalers and retailers both ? A. 

1 am not aware that they sell to them direct. Because we are members of this 
association in Canada does not make it compulsory upon the manufacturers in the 
States to sell to any one jobber direct. They select from these jobbers such as they 
care to deal with and such as they wish to sell to.

By Mr. Boyle :
Q. Is there not an implied understanding between your association and the 

American association that you will help one another so far as you can ? A. There 
is nothing of that kind that I know of.

By Mr. Quillet :
Q. What is this article 10 ? It reads: “ The members of this association are 

understood to agree to sell American watch movements at the list price for Canada 
ns decided on by the watch movement companies, and to sell gold filled, silver and 
nickel watch cases at prices agreed on by the American Watch Case Manufacturers* 
Association and the American Watch Case Company of Toronto. The only discounts 
to be allowed are five per cent, for cash in thirty days, or six per cent, for cash in 
ten days, or three per cent, for cash in sixty days, a note four months from date of 
mvoice ” ? A. They make the price, not us ; we mark these goods at the price they 
8ay we shall get.

By Mr. Guillet :
Q. Therefore they won’t sell to any one outside the combination? A. It suits 

them better to keep to their regular legitimate jobbing trade.
By Mr. Bain ( Wentworth) :

Q. How do you account for it that Stark’s contract was about half executed with 
^hc Elgin Company when they declined to continue to supply these goods to Stark. 
End the formation of this association anything to do with that ? A. Not that I am 
uwaro of. It need not necessarily have had anything to do with it, because if 
k’tark should read that contract, a copy of which he has got and which every one of 
hs have seen by which we get their goods, he would have discovered that those manu- 
acturers can at any moment abrogate that contract.

Q. Is it the practice for them to do that ? Have you been similarly treated in 
y°ur business? A. I have never been treated in that way, but we have simply not 
§°t the movements.

Q. Was it not a curious coincidence that they could have still delivered these 
Movements to Stark at the time that this association was formed if there was not

understanding that that should cease ? A. There was nothing curious about that
People familiar with the watch trade. There had been a great scarcity of cheap 

°vements. There is more demand for them than they produce; 
l Q. Then other customers of the Elgin Watch Company in Canada might have 

®en served in the same way at that time ? A. Every jobber in Canada has suffered 
3-22|
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in the same way as Stark has, because they haven’t been able to get these move­
ments.

Q. But we should suppose as a matter of business that they would continue to 
deal fairly with their customers and give them a proportion instead of absolutely 
shutting them off ? In this case they stopped the supply altogether? A. I don’t 
know what has been the cause of that.

Q. Of course you would not know as being another man’s business, but it struck 
me as being a strange coincidence? A. Looking at it from my standpoint I would 
think nothing strange about it for the reason I have mentioned.

By Mr. Boyle :
Q. You think it one of these companies were to fill Stark’s order that no com­

plaint or remonstrance would have come from any member of your association ? 
A. If they filled Stark’s order at jobbers’ prices there certainly would be just grounds 
of complaint from every one of our jobbers.

By Mr. Guillet :
Q. At the same price you buy ? A. Yes, because Stark is not a jobber. They 

will fill his orders at the retail price because he is a retailer.
The Chairman.—He swears he is a jobber.

Mr. Stark.—They supplied me as a retailer six years before this association.
By Mr. Guillet:

Q. Is not the ground of this offence that he has cut prices? A, That is one 
ground of the offence. The ground that a good many have taken is that Stark is » 
monopolist and that he desires to deal straight from the manufacturer to himself, 
taking the jobbers’ profit himself.

By Mr Bain ( Wentworth) :
Q. The object of this association, you say, is to sustain the prices of these good» 

he was cutting ? A. Not so much to sustain the goods he was cutting. Others were 
cutting.

Q. It says here : “ We, jobbers in American watches, hereby form an associa­
tion for the purpose of sustaining the price of American movements and cases, to 
prevent the cutting down of prices,” &c. ? A. There were others as well as Stark 
cutting prices.

Mr. Ellis.—I would like to make a few statements to the Committee, which 
will only take a few minutes, and which will clear up some points.

Matthew C. Ellis, of the firm of P. W. Ellis & Co., wholesale and manufactur* 
ing jewellers, of Toronto, sworn.

By the Chairman :
Q, How long have you been engaged in your present business ? A. We haV0 

been engaged in business for ten years.
Q. Do you know of any combinations in this business? A. Yes, sir. On0 

combination was formed in April, 1885. The jobbers of our combination, as at pr0' 
sent constituted, before or prior to the formation of this combination, purchased 
their watches direct from the manufacturers—watch cases and watch movements— 
and we had individual contracts with the watch movement companies, one of who05 
is here. I have brought a sample of the contract under which we were forced by 
the watch movement manufacturing companies to sell our goods at a fixed price, a11” 
under conditions which they made to us. Under the formation of our combination 
we still carried on the same fixed price ; we did not raise the price one iota, and tb0 
same contracts still existed. Mr. Stark has maintained here that he lost a consider' 
able sum of money by that contract, because the company had the privilege ot 
abrogating at any moment the contract to sell all their movements to him, and 1° 
proceed to other methods of distribution.

The Chairman.—After four months’ notice.
Mr. Stark.—Four months.
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Witness.—The letter which Mr. Stark read was dated November last, and our 
association was formed in April; ample time to provide for better distribution.

By the Chairman :
Q. They simply said : “ We cannot fill your orders ?” A. Mr. Stark knew when 

be signed that contract that he was liable to be cut off at four months’ notice. He 
stated to you, gentlemen, that he was not receiving these cheap movements. I used 
to sell the manufactured goods of Mr Stark, and received from him these Elgin 
Watches before I purchased direct from the company, and I did receive from Mr. 
Stark these said cheap movements. I am prepared to submit invoices for the inves­
tigation of this Committee.

Mr. Stark—I did not say I received no cheap movements.
Mr. Ellis—He says his grievance prior to the formation of this organization 

Was that he was willing to sell wholesale. I have here a catalogue of which he 
sends 10,000 to 30,000 direct to the farmers and merchants or dealers and the general 
public throughout the country, thus showing that he sells direct to the consumer. 
1 claim that we as wholesalers have a right to protect the retail merchants to whom 
We sell, and that, therefore, we have no right to sell direct to consumers, and to the 
retailer’s own customers. This gentleman wants to become the biggest monopolist 

Canada, by getting the watches at the manufacturer’s price and selling them to 
tbe public direct at the price which the wholesaler sells to the retailer, thus ruining 
the retail trade all through the country.

By Mr. Quillet :
Q. I see by your by-laws you provide that you may sell to the retail trade pro­

vided you charge a 25 per cent, advance ? (Exhibit 9.) A. I will explain that. 
With reference to selling to tbe retail trade, of course it is understood that no jobber 
^ill sell to the retail trade, but if they do sell to the retail trade, we simply say that 
they have got to sell at a 25 per cent, advance. This is done in order to protect the 
perchants to whom we sell. Of course the retail merchant can sell at any profit he 
Pleases.

By Mr. Boyle :
Q. Do you mean to their customers ? A. Yes. We will not allow a jobber in
association to sell to our customers at the same price that we sell to the retail 

perchant. Mr. Stark states to you, gentlemen, that he had a contract with the 
Waltham Company. I believe he never had a contract.

Mr. Stark—1 did not say so.
Mr. Ellis—The Waltham Company refused to sell him watches, and he stated 

«at the Waltham Company bad supplied him under contract. The Elgin Company, 
jT their contract, will permit no one using their products to advertise to the public. 
ft0 dared not put Elgin watches in his catalogue, or they would have cut him in a 
t.er7 short time. He advertised only Waltham cases. He studiously left the adver- 
tsetnents of the Elgin watches out, in order to hoodwink the Elgin Company with 

6 idea that he was dropping their goods.
Mr. Stark —I described the Elgin and Waltham.

, The Chairman.—“ Specially reduced prices for American watches, Waltham and

•hitt
Mr. Boyle.—These are simply 
ee.

trade differences that do not concern the Com-

Mr, Ellis.—He has simply come down here to got a cheap advertisement, or as 
® terms it, “ to stop this board of boycottera and conspirators.” When we appointed 

v:r present secretary, Edgar A. Wills, of the Board of Trade of Toronto, he wrote a 
trônai letter to President Ince, of the Toronto Board of Trade, stating that he pro- 
eou ’ as a member, to allowing their secretary to be a secretary for a band of boy- 
Pni h8 and con8P*rat°r® and other terms at length, and on the following day he 
donthed the contents of the letter as an advertisement in the papers. There is no 

H that this gentleman is using you for the purposes of an advertising scheme, 
have not put up prices in our association, but when we saw that watch move- 

6t8 could not be manufactured in this country, we, through the Manufacturera’
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Association of Toronto, exerted our influence on the Government to reduce the tariff 
from 20 to 10 per cent. I myself was one of a deputation to New York to get a 
special export rate for Canada, or the privilege of getting five per cent, less than any 
United States purchaser could get, and was successful in that deputation. By that 
means, on account of the reduction of 10 per cent, in the duty and this five per cent, 
which we could get in the States, we are to-day able to mark the American watch 
within five per cent, of the price charged in the United States. Our association took 
hold of the Amei ican Watch Company in Toronto, and in order to advertise the 
Watch Case Company, we, as jobbers, agreed to purchase our canes from that com­
pany, which heretofore had been a failure. That company has grown to-day to be 
an immense concern, manufacturing almost sufficient watch cases for the entire con­
sumption of 31 jobbers who are on our list, at prices within the reach of every whole­
sale dealer from Halifax to Victoria, B.C., with butone or two insignificant exceptions. 
Our association will accept any man that applies for admission to the association 
when he agrees not to sell to the consumer, but to sell as he ought to legitimately, 
and as every wholesale man ought to, viz., to sell direct to the retail trade, and not 
direct to the retail trade’s customers. This American Watch Case Company of Tor­
onto have been successful in producing cases which are fully equal to those manufac­
tured in the United States, and are to-day selling their ea-es at a less price than is 
charged in the United States. We have here a price list which shows that the fact 
is now in existence that our association carries out the principle which I told you 
by fixing, with the price charged and the duty added, upon the same profit as the 
American watch companies. We have the 3-oz. case at $6.25; that is the price of 
the American case laid down here, duty added. We sell a 3-oz. case for $4,50 ; this 
$4 50 case is a class of goods not now made in the States, and in order that there may 
be no misunderstanding there is still another case made which is the exact counter­
part of the case which I have quoted to you, for $4.95, or 45 cents more. That is a 
still better case.

By Mr. Guillet :
Q. Tnat is the American price ? A. It is made by the American Watch Case 

Company of Toronto. The American case would sell at $6.25. Mr. Stark made 
the statement to you that we had come to this city for the purpose of eliciting 
evidence by which we could convict some of our jobbers. 1 bog to state, gentlemen, 
that the first idea we had of coming to Ottawa was when we saw in the papers that 
Mr. Charles Stark would appear before the Select Committee on Tiade Combinations, 
and we felt that we had a right to come down here and state to you, gentlemen, our 
side of the case, so that you could hear both sides, and form your opinion upon it- 
We have come without being summoned, to cheerfully give every information bear­
ing upon our organization. Our association is not formed for the purpose of restrict­
ing either the product or the number of wholesale merchants which are doing 
business in Canada. We are open to accept any man applying for membership into 
our association. I may here state, the watch movement and watch case companie8 
do not to-day sell to the jobbers on our association list, which number 31. Tb0 
Elgin Watch Company, which Mr. Stark has referred to, and of which I have spoken 
in regard to the contract, only sell to five men in Canada. They reserve the right 
of selling to whom they choose, but we have an arrangement by which those fiv0 
men who receive the Elgin watches will sell to each jobber in the association those 
goods at a profit of five per cent., and the same will apply to all other watch cas0 
and watch movement companies.

By the Chairman :
Q. Are they compelled to sell them at five per cent, or at least five per cent. 

A. At least five per cent.
Q. But they may charge ten per cent ? A. No, sir. We cannot do that, becans0 

we have to sell at five per cent., and that is imposed upon us not by our own wish 
but by the watch movement companies themselves. I may say that the by-laW0 
that we have here are the basis of the restrictions and the conditions under which
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we can sell and purchase watches from these companies. And these conditions are 
made compulsory to handle the goods of these various manufacturers.

Q. But how do you know men's honesty in that matter? What means do you 
take, then ? A. To what do you refer ?

Q. To article 11, which reads thus : “ Where any two members of this associa­
tion shall make any charge in writing against a member of viol iting the constitution, 
by-laws or rules of the association, it shall be the duty of the board of directors to 
require from the accused the denial in writing at statutory declaration, or other mode 
in legal form or an assent to the same in writing, and in the event of the accused 
member refusing or neglecting to give such verified written denial or assent to the 
charge for the space of 30 days after the said request for the same, it will be assumed 
as an acknowledgment of the correctness of the charge made, and the member so 
found to have violated the constitution, rules, or by-laws as aforesaid, shall be deemed 
in default, and it shall therefore be the duty of the directors to suspend or expel 
him from the association, and such expelled member shall forfeit all claims on any 
funds of the association ? ” A. I am very glad, Mr. Chairman, that you called my 
attention to that, in order that I may most emphatically contradict a statement which 
has been made. I have been the secretary of the association for the past year and 
connected with the executive. Mr. Stark states that our association has called upon 
0ne of our association to make oath that he has sold a watch movement under the 
Price. I state positively that that by-law has never been used against any member 
°f our association since its formation ; that we have never called upou any of its 
Members to make oath, and I am able to state that positively, as I was the secretary, 
and am to day the treasurer of that association, I made that assertion from the report.

By Mr Guillet :
Q. The by-law gives you that power, to take statutory declaration ? A. I will 

utate nothing on the report but what I know. The by-law does give us that power.
By the Chairman :

Q- The power to impose a fine of $500 as well as to expel the member? 
{Exhibit 9a—Art. 9 ) A. We have had a legal opinion to the effect that it is not 
collectable.

Q. The by-law reads:—“Bach and every member of the association convicted 
a violation of the constitution or by-laws, shall forfeit to the association the sum 

°i $500 and shall be expelled from membership ? ” A. That is just bearing out the 
Very thing which I said to you. If you will read the contract (Exhibit 10) and I 
^'11 leave it here, you will see that these conditions are just as virtually held upou 
he various jobbers individually as we now hold collectively. The very contract had 
ho object of adhering to these prices. The main point is this, there has been no 

Combine. We sell watch movements at the very same prices as previous to the 
^sociation being formed, and if there is a reduction as to price—and these reduc- 

‘ons are always made by the manufacturers of watch movements and cases tbera- 
elves—or it they choose to raise them, we are immediately to notify the trade with- 
n 48 hours, that such and such a reduction has taken place, and no matter what 
eduction is made, our profit remains the same. The notice of these changes is 

s'Ven to the retail trade very promptly.
By Mr. Wood :

Q Suppose your combination or association was broken up in some way ? A. 
our association were broken up these companies would then make individual con­

tacta with the jobbers, and we would be selling under the same arrangement as we 
t ? f°-day. There would be no difference whatever. The Elgin Company’s agent

tae that the combination through some little misunderstanding, at one time, 
still t P088ibly have broken up. He told me that if it had broken up, they would

retain individual contracts with those whom they saw fit to sell to.
By Mr. Bain ( Wentworth) :

■p. There is just one matter incidental to this. I think you said you were a 
v to making arrangements with American watch manufacturers by which you
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get a special allowance of 5 per cent, on the Canadian trade, and that enabled you to 
sell at a lower rate here? A. Yes, sir.

Q. How did that affect your Custom house valuation ? A. Our invoices are 
made out to meet, that. For instance this special cut of 5 per cent is marked 
“ special 5,” and I will pay on the amount before that is taken off, so that when we 
give a reduction of 5 per cent, we actually give that on the duty as well, and it 
amounts to more than 5 per cent., we lose that.

Q. I know that in other lines the Customs had been in the habit of fixing their 
own valuation? A. We have to pass all our goods on the American list prices ?

Q Notwithstanding that, you get this 5 percent, off? They collect Cusoms on 
that ? A. Yea.

By Mr. Boyle :
Q. Is the influence of your association to prevent in any way the American 

manufacturers from selling to parties outside of your association ; that is those who 
are not in the guild ? A. We have never had occasion to exert that influence.

By Mr. Guillet ;
Q. Did you give them a list of those who belonged to this association ? A. Yes.

By Mr. Boyle :
Q. Do they sell to all ? A. No; only to those whom they choose.
Q Does this cut of the American association in no sense express or imply apart 

of your object ? A. No. We have a list of jobbers. We furnish that list of jobbers 
to the American association, and they may select from that list o f jobbers those 
whom they may choose to sell to. The manufacturers in the States affiliate with us. 
If they were to sell outside, it would simply break up the whole thing, as they 
agree only to sell to members of the American and Canadian association, such as 
they desire.

By Mr. Guillet :
Q. They might instruct you not to sell to some particular jobber, whom they 

do not desire to do business with. “Any name which may hereafter be stricken 
from the list," &c.? A. That is our contract in 1884, prior to the combination.

By the Chairman :
Q. Is that the contract you have to sign ? A. We have not got to sign this 

contract since the formation of this association. It is unnecessary. It would break 
np the individual ones, because the association is supposed to carry out those things. 
As far as Mr. Stark is concerned, we would be quite willing to admit him to the 
association if he would sell his goods as a jobber ; but we decidedly object that ho 
should get goods at the same prices as we obtain them at, and sell them to the retail 
consumer.

John Sedgworth, of Toronto:
In the statement which Mr. Stark made, I believe he mentioned the name of the 

Elgin Watch Company, and that statement may be published and sent throughout 
the country, and leave a wrong impression. This statement is made by him as » 
general statement, not from his own knowledge, but something he has heard persons 
say and read. This statement I read myself in one of the American publications.

Here the witness was sworn, and he continued :—
Mr. Stark stated that American watch companies, mentioning, I think, the 

Elgin Watch Company, had sold movements to others than those in the watch and 
jewellery trade. Now, Thomas Avery, the President of the Elgin Watch Companyi 
in a letter recently published, stated that his oomoany had never soldasingl0 
movement to any other individuals than jobbers, and that ho never would as long ^ 
he had any connection with that company allow a movement to be sold outside tb® 
trade. It is to correct this statement made by Mr. Stark that I give my evidence- 
I do not want his statement to go to the country and cause wrong impression. *•
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think if necessary I could produce the statement to which I have referred ; that is 
Mr. Avery’s.

By the Chairman :
Q. Mr. Stark read that same statement in a letter he had received from him. 

Is there anything else ? A. No; 1 think Mr. Ellis has covered all the points. This 
was all I wished to ask permission from your Committee to explain.

The Committee then adjourned to meet at the call of the chairman.
N.B.—See Exhibit 23, a, b, c and d.

House op Commons, Ottawa, 22nd March, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace, 

M.P., in the ehair.
John Connor, St. John, N.B., sworn.

By the Chairman :
Q. What is your occupation ? A. Rope manufacturer.

By Mr. Gillmor :
Q. How many manufacturers of cordage are there in the Dominion Î A. That 

I cannot answer, Mr. Gllmor, I don’t know how many there are.
Q. Is there any understanding between these manufacturers, any combination 

of any kind between the different manufacturers of cordage? A. There is not an 
association or combination embracing all of the cordage manufacturers of the 
Dominion.

Q. There is not all of them ? A. No.
Q. Any part of them ? A. Yes ; there is an arrangement. There is a business 

arrangement or an association with which five of the manufacturers of Canada are 
identified

Q. Five of them ? A. Yes.
Q. One in Halifax? A. Yes.
Q. And yours is the only one in New Brunswick, I presume ? A. Yes.
Q. Name the five ? A. John A. Conger’s cordage works in Montreal, R. Ban- 

nerman & Brother, Montreal; John Brown & Co., Quebec; Dartmouth Rope Works 
Company, Nova Scotia, and Thomas Connor & Son, St. John, N.B.

Q. Are there any other manufacturers of cordage in the Dominion that you know 
of? A. Yes ; there are manufacturers of rope and cordage and binder twine ex­
clusive of these five embraced in this association.

By the Chairman :
Q. Do you make binder twine ? A. Yes ; we make binder twine.

By Mr. Gillmor :
Q. Was there a constant rise in prices of cordage last fall or this winter ? A. 

Not that I am aware of, Mr. Gillmor, taking the prices compared with what they 
Were 10 years ago. If there has been any constant advance it has been due to the 
constant advance in fibre. For the information of the Committee I may state that 
last summer, in the months of July and August, fibre was at a reasonably low price, 
and at a time when it touched its minimum value an American syndicate was 
formed which made a corner entirely in the fibres of the world entering into the 
Hianufacture of cordage and binder twine. This American syndicate consisted of 
four leading Americans, and they made a corner in manilla by buying all that was 
•available at the points of growth in the Phillipine Islands and all other places, and 
also all the sisal that was available, taking all the fibre that was on the way from 
the point of growth to its destination in Great Britain or New York, consequently 
placing the manufacturers who were getting short of the raw material at a great 
disadvantage. That combination was formed, I think, some time last August or 
&üptomber. That combination still controls the fibre market, although the advance 
has not been by any moans as great as it was possible to have made it in consequence 

this concentrated action on their part. I will go a little further, and 1 wil|_
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explain the reasons which led, perhaps, to the formation of this American combina­
tion in the United States. There is at.the present time probably between three and 
four times as much rope and binder twine machinery in the United States as the 
requirements of the United States demand. The four men who formed this syndicate, 
who controlled the fibres, have jointly a sufficient capacity to supply the United States 
demand for rope and binder twine. They are the four largest and most influential rope 
and binder twine manufacturers in America. The competition was so exceedingly 
keen in consequence of the surplus amount of machinery in the United States that 
they found it impossible to do business on any margin of profit so long as others 
having large facilities, and there being so much machinery in the country, and con­
tinued to make purchases as the market fluctuated in the States; these four were so 
large that the outside competition very frequently forced them to sell at a loss, and 
they made a corner on fibre in this way. Then in turn they sold it to the other 
manufacturers and the result has been that the price of the finish d product and the 
manufactured product in the United States has been quoted very low since the for­
mation of this syndicate, but that syndicate has made its profits on the enhanced 
value of the raw material. I would like you to take a particular note of this point 
because the question may present itself as a relative quotation of binder twine and 
«ordage, as compared with the prices prevailing in Canada. The syndicate who 
made the corner of the raw material, the four largest and most extensive rope manu­
facturers in the United States depended this year upon making their profits on 
their low purchases of fibre and selling it in turn to the other manufacturers. They 
also manulactured rope and binder twine and sold it cheap to kill out the other 
manufacturers of rope and binder twine in the United States.

By the Chairman :
Q. Their policy is to run down the prices ? A, Yes.

By Mr. Wood ( Westmoreland) :
Q. Has the price in Great Britain been affected by this? A. Oh, yes,
Q Just the same as here ? A. Yes ; to some extent the fibre has advanced the 

price of the manufactured product in Great Britain and it is not so, relatively speak­
ing, as the manufactured product of the United States this year, for the simple reason 
that the syndicate are concentrating their efforts to kill the rival manufacturers and 
spread their product of low quality throughout Canada as well. The prices of 
cordage and binder twine in Great Britain are higher to-day than in the United 
States, because there the prices are based on the cost of the raw material owing to 
its increased value through the formation of this syndicate which I have explained.

By Mr. Bain ( Wentworth.) :
Q. Tl oy control the supply? A. Yes.

By Mr. Gillmor :
Q How can you protect your interests here? By combining on this side, by 

this association ? A. Well, our association had organized previous to the syndicate. 
That is previous to the syndicate which I spoke about, the New Yoik syndicate. 
The advanced prices which you mentioned were due entirely to the corner being 
made on fibre by that syndicate.

By Mr. McKay :
Q. Bid you buy your raw material from this syndicate ? A. In reply to that— 

1 can hardly answer that question in a direct manner. The raw material is dis­
posed of entirely through brokers. We can never tell who owns a cargo of hemp 
on its passage from its point of growth to its destination. The syndicate controls 
the entire amount of fibre, but if there is enquiry from an outside source from the 
libre merchants you are given a quotation but you cannot tell who owns the fibre 
you are purchasing. You buy it through other sources.

Q. You buy from the United States? A. Sometimes we do; the syndicate has 
representatives in London and Liverpool as well as in New. York.

By Mr. Bain ( Wentworth) :
Q. Before leaving the American and English trade—you stated that this 

jsyndicate were concentrating their operations with a view of quoting low prices for
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furnishing goods to crush out the opposition here? A. As well as their rivals in 
the United States.

Q. The English prices were comparatively higher than in the United States ? 
A. Belatively than they are in the United States.

Q. Were their relative prices formerly such as would lead any cordage or 
binder twine to be sent from the American market to England ? A. I don’t know 
of any twine having been exported to the English market, it is exported to 
Australia and other foreign points.

By Mr. Fisher :
Q. The effect of this syndicate has been felt on the prices in Canada as well as 

in the United States ? A. It has had the result of enhancing the prices of fibre so 
much that many of the binder twine purchasers like Mr. Massey, whose requirements 
would be 400 or 500 tons of twine in a year—the result has been that this syndicate 
has caused sisal to rank as high in value as pure manilla and before the formation of 
the syndicate sisal was sold on its merits and the distinction in point of value was 
that it ranged from 2\ to 4 cents a pound. The largo manufacturers last year ex­
perimenting with the fibre suitable for the manufacture of binder twine discovered 
that sisal could be manufactured into binder or reaper twine and give almost as good 
satisfaction as pure manilla and they put a large quantity on the market last year. 
In making a corner they undertook to take care of all the sisal that came in and the 
syndicate kept amongst themselves the surplus quantity of sisal and the price of sisal 
for the past two or three months has been precisely the same as the best pure manilla 
although the strength of sisal compared with manilla would be 5 to 7. The binder 
manufacturers of the United States are willing to use sisal binder twine so long as 
they can get it especially lower than manilla. The syndicate are in a position to 
quote sisal binder twine because they kept that fibre ofl the market and they didn’t 
pay the pi ice of manilla. Those in the United States who want cordage or rope 
manufactured of manilla fibre without sisal can feel certain that what they get does 
not contain a bit of pure manilla fibre. The result has been in Canada that nearly 
all the reaper twine that will be put on the market this year will be pure manilla 
binder twine, while 75 per cent, or perhaps more of the binder twine put on the 
American market will be sisal binder twine, for the simple reason that the manufac­
turers must manufacture that into something. The wholesale jobbers and dealers will 
always declare that sisal is equally as good as manilla would be for binder twine.

By the Chairman :
Q. Can you tell by the appearance of it ? A. Oh, yes ; I could easily tell.
Q. Can the general public tell? A. That is a difficult question to answer. They 

have a process of coloring sisal. I know a certain sisal binder twine sold last season 
in Canada which was called Eureka binder twine. The people thought in some in­
stances they were gettii g pure manilla binder twine, sisal being only a whiter fibre 
than manilla, but this sisal was colored to resemble pure manilla very largely and 
many people thought they were getting manilla binder twine when it was only 
colored sisal.

By Mr. Gilimor :
Q. Is sisal heavier than manilla ? A. Heretofore all sisal they would spin 550 

feet to the pound and bear the necessary tensile strength, while manilla has been 
spun from 650 to 675 feet to the pound. Last year they have increased the length 
of sisal binder twine to 570 and 600 feet to the pound and in some machines be 
sufficiently strong to do the work. You will remember that all machines do not 
always do the same; some have some strain upon the twine. There are some machines 
which are easier on the binder twine than others. I am not sufficiently familiar with 
the construction of a binder reaper to explain exactly how it is that the strain of 
cue machine is less than the strain on another machine.

By Mr. Gilimor :
Q. Does this combination in Canada have a uniforna price? A. Those of us 

have our prices ; of course we have a uniform rate of prices.
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Q. There were none of these manufacturers that entered into this arrangement 
that stopped manufacturing ? A. Closed their factories up ?

Q. Yes ? A. No, none of them. It is merely an arrangement whereby each 
manufacturer is permitted to manufacture what he pleases and sell to whom he 
pleases in conformity with the prices arranged upon, but any one manufacturer ex­
ceeding the percentage allotted to him he must pay into the fund of the association 
a certain tax or penalty if he exceeds his percentage.

Q. Each manufacturer is assigned a certain percentage? A. There are five 
manufacturers in the association for Canada. Suppose each manufacturer gets 20 
per cent, of the business, just for rough calculation. At the end of the month the 
returns are made up and computed and gone into by the supervisor of the association 
whose duty it is to examine the returns. It may happen that during that month I 
have done 25 per cent. When the returns are computed my totals represent pro­
bably 25 per cent, of the aggregate business done by the five manufacturers instead 
of 20 per cent. I pay on my excessive business to those who have fallen short and 
they draw out what I have paid in. The object is as much as possible to prevent a 
surplus being placed upon the market preventing over production. If the whole 
factories ran their whole capacity it would supply more cordage and twine than the 
country could take care of.

By the Chairman :
Q. Suppose all the factories ran to their full capacity how much more could 

they take? A. I have no doubt in saying that if all the factories in Canada were 
run to their capacity that they could supply double the quantity the country re­
quired.

Q. Your organization is to prevent over production ? A. It would result in a 
general slaughter if there was not an understanding.

By Mr. Landry :
Q. That has been the result in the United States ? A. Yes.

By Mr. Fisher :
Q. Are there a lot of other manufacturers besides these five in Canada ? A. 

There at e several, but with the exception of one they are small concerns, but they 
are capable ot making all classes of cordage. There is one factory in Brantford that 
devotes its manufacture entirely to binder or reaper twine. It is not affiliated with 
the association.

Q. Does it produce a large proportion of the binder twine of the country? A. 
Oh, a reasonable quantity. It has a capacity of producing 20 per cent, of the 
binder twine.

Q. I understand your association sell the products at the same prices ? A. The 
members of our association have a uniform arrangement.

Q. Does that Brantford Company come into competition with you. A. Yes.
Q. Is it of sufficient importance to affect your prices. A. I think it is.
(j. You said a little while ago this syndicate in the United States had affected 

prices there ; has it influenced prices in Canada? A. I don’t hesitate to say if it 
wasn’t for the protection placed on binder twine, that so far as the Canadian twine 
manufacturers are concerned, they would be in the same demoralized state as the 
American binder twine manufacturers. I do not hesitate to say that we could not 
make any quantity of goods at all, because with a surplus that they have, and which 
they will put on the Canadian markets, and they would be prepared to slaughter it 
and slaughter the twine manufacturers of Canada so long as we had to buy our 
material at prices fixed since the corner was made upon it.

Q. They would cut prices down? A. Yes.
Q. Is it a fact that in the United States binder twine and other products of your 

business are sold cheaper than they are in Canada? A. Not in the States, but these 
manufacturers have outside quotations, and quote at very low prices. Following up 
this theme, I may remark to you that I am positive that the farmers of the United 
States every year, including last year, have paid very much more for binder twine 
than farmers in Canada have been paying for binder twine, since the twine manu-
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facturera have declined to give implement manufacturers the exclusive distribution 
of this twine. There was a time in Canada when manufacturers of the binders, that 
is the self-binders, Mr. Massey’s concern, Harris’ concern in Brantford, and two or 
three other leading concerns, compelled the twine manufacturers to sell their twine 
entirely through them. At one time the implement manufacturers had an association 
to regulate a uniform price of self-binders, and it is only about three years ago that we 
commenced to manufacture binder twine. They bad an association and they stipulated 
that the twine manufacturers of Canada then—they stipulated that all the binder twine 
manufactured in Canada—would pass through them, and the result was that any person 
wanting binder twine could only obtain it through the manufacturers of the agricul­
tural implements. I think the manufacturers of the agricultural implements in these 
days had a very high profit on binder twine and the farmers paid a pretty high price 
for the twine they used then. Three years ago a little friction arose amongst the 
twine manufacturers as to allowing the agricultural implement men to control and 
distribute this binder twine. It arose in this way : Three years ago our firm was 
prepared to enter the market and wanted a share of the binder twine business in the 
west. I think Mr. Cochrane was vice-president. However, I came to the west here 
and I found that there was an understanding between the other twine manufacturers 
who had started at this business previously and the association, and 1 found it was 
almost absolutely impossible for them to give mo a share of the business. It was 
almost impossible for me to get in there. Mr. Massey’s concern and the Harris & 
Son firm, of Brantford, had jointly agreed with others to get their entire require­
ments from a Dartmouth concern and a Montreal concern. I think that was then 
the condition of affairs. I succeeded, however, after a great deal of difficulty, in 
getting a small order from Mr. Massey’s concern and a few others, and I know that I 
didn’t put very much twine upon the market that year, but the next year when our 
association met we decided that it would not be in the interests of the binder twine 
manufacturers or in the.interests of the country to allow Mr. Massey and A. Harris 
Son & Company, of Brantford, and two or three extensive reaper manufacturers to 
control the binder twine business, and we then agreed upon a price to be given to 
wholesale hardware merchants for certain quantities whereby they were enabled to 
reach the smaller class of dealers throughout the country. That decision was arrived 
at a little over two years ago, and ever since this we have been subject at the hands 
of these agricultural implement men to special attacks at different times and special 
criticism. The result is that since that was arrived at the farmer has derived the 
advantage, because when it came to the wholesale hardware man it was in turn dis­
pensed and circulated to the small dealers in every part of the country and the result 
was that binder twine was brought within an easy reach, and the farmer who used 
the twine was not depending entirely upon the agent of the agricultural implement 
maker to supply him with this twine.

Q. How do your profits compare with two or three years ago ? A. I think it is 
about the same.

By Mr. Quillet :
Q. Did you make any arrangement with the jobber as to what he should sell at ? 

A. Ho, sir; the wholesale and retail men could sell it at just what they pleased. The 
twine manufacturer didn’t want to sell any smaller quantity than a carload. They 
have their ten-ton price and then they have their fifty ton price, which is one cent 
a pound less than the ten-ton price. Then there is a certain amount handled in large 
quantities in Canada in which they want to make an additional discount.

By the Chairman :
Q. The 10-ton man can buy it at a cent apound more than the 50 ton man, but it 

very often happens that the wholesale hardware house places an order at 50 tons, 
end he will sell a car load of twine at one and a quarter or one and one half advance 
Per pound so that the wholesale man actually becomes a competitor at once with the 
manufacturer.

By Mr. Landry :
Q. You don’t object to that? A. No, sir.
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By Mr. Gillmor :
Q. I understand you to say that binder twine is cheaper in the United States 

than it is here ? A. I don't know about the price of binder twine for consumption.
I can tell you that binder twine for consumption iu the United States is fully as high 
if not higher than the binder twine in Canada, but the quotation of American binder 
twine for consumption in Canada is very much lower than the prices exacted upon 
their own people.

Q. You mean to say if the duties for the manufacturer is not added upon the 
binder twine here, it is of no advantage to keep the article out of the market, and 
they are absolutely selling it in Canada as cheap as in the States ? A. I think that 
for the past five years I can prove that the price has been very much lower in Cana­
da than it has been in the United States.

Q. Does the same apply for cordage ? A. Yes.
Q. Does the same apply for cordage tor lath ties? A. Yes.
Q. What is the price of lath ties in the States now, what is the price in Boston ? 

A. I cannot speak as to an absolute certainty, but so far as my memory will serve 
me I think manilia lath ties cannot be bought in Boston any lower than 11 cents a 
pound.

Q. What is your price ? A. lOf cents.
Q. What is the duty on lath ties for instance? A. In the general acceptance of 

the term I don’t know whether it comes under this class or not ; under the class of 
cordage it is 14 cents specific and 10 cents ad valorem. That would depend upon the 
value of the fibre.

Q. As an average would it equal a protective'duty of 25 per cent, or 30 per cent. ? 
A. I don’t hardly think it would be quite that.

Q. I have been informed that lath ties during the summer and fall can be pur­
chased at eight and one-sixteenth in Boston, and for the same article here the 
charge was ten and one-half ? A. I can understand a quotation of that kind that 
was circulated during the summer at a time when fibre was low before the syndicate 
cleaned the market out. I can understand a particular manufacturer in the United 
States having a quantity of lath yarns would be in a position to quote the price you 
mention.

By Mr. Landry :
Q. For home consumption ? A. Yes, for anywhere previous to the formation 

of the syndicate; they could be quoted pretty low if a manufacturer happened to have 
a pretty good supply.

By Mr. Guillet :
Q. You manufacture lath ties. A great deal used about St. John ? A. Not a 

great deal.
Q. It is produced largely ? A. That depends upon a man’s idea of quantity. 

You can ascertain the quantity, a pound of lath ties will bind 3,000 laths, so it is an 
easy matter to determine the quantity of tons the province will require. I think 
probably the requirements of the province would not exceed between 40 and 50 tons 
altogether.

By Mr. Landry :
Q. What is it worth? A. It is worth ten and three quarter cents a pound, 

that is $215 a ton, or the whole requirements of the province costing about $9,000 
or $10,000.

By Mr. Bain ( Wentworth) :
Q. How many feet to the pound ? A. It is a certain fact that American lath 

ties quoted at cents would be more expensive than Canadian quoted at 12 cents. 
I have found that American lath ties would not bind up more than 1,500 to 1,750 
laths to the pound, not having more than 30 to 60 strings to the pound, while 
Canadian lath ties are 80 strings to the pound. We have made lath ties capable of 
tieing up 4,000 to the pound.

Q. Begarding the quantity of lath ties used, I have a letter here saying that 100 
tons of lath ties are used in St. John every year? A. That person would not under­
stand the nature of the subject he has undertaken to enlighten you upon, Mr. Gillmor-
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Q. Do you know Mr. Warner there? A. Yes; John Warner, he knew very 
little about the lumber business. I know he has had some year or two experience in 
the lumber business there. He bought a tie of just the character of which I spoke 
about, this heavy tie ; this year I took his order and I find that he preferred our ties.

By Mr. Bain ( Wentworth) :
Q What is your quotation for the same grade ? A. We are not making any 

sisal twine now, for the reason that there is a poor market and the Americans are 
making it.

Q. Your twine is about 75 feet longer ? A. I think our binder twine will run 
from 675 to 700 feet.

By the Chairman :
Q. There is 20 per cent, or a little more difference in the strength ? A. Yes. I 

will give you quotations for pure manilla. i3£ for car load lots and 12| for 50 ton 
lots. That represents delivery in any part of Ontario east of Owen Sound and that 
is freight paid to any part of Ontario, and from that there is a discount of five per 
cent, lor cash. Any deliveries on orders taken previous to the first of June the pur­
chaser will be allowed a rabate of interest not exceeding 7 per cent, per annum. 
The first of June is considered the due date of twine as the season is at an end when 
persons will not want it. So persons buying it previous to June are allowed a re­
bate of 7 per cent, besides receiving 6 per cent, discount, the terms on binding twine 
this year being 15 days.

Q. How does the price of raw material compare with last year ? A. The raw 
material is higher in consequence of what I told you.

Q. How much higher is raw material ? A. To give you an idea, spot manilla is 
quoted to-day in England at £42 per ton and last year just before the syndicate was 
formed it could have been bought at from £25 to £'5 10s. per ton.

By Mr. Wood ( Westmoreland) :
Q. How long has your combination been formed? A. Our association has been, 

in organization since November, lb84, and everything went fairly satisfactory along 
until some time last May, when it dissolved by a general break up, and then 1 
think, in the middle of August it was reorganized. During the break there was 
pretty bitter competition, and Mr. Massey, who has had some experience in binder 
twine, will know that that was at the season when farmers were ready to take the 
delivery of twine, and it did not affect the consumer, while we were all slaughtering 
against each other.

Q. How do you account for that? A. Only in this way, when the break 
occurred, of course every person was anxious to sell what they could and make as 
large sales as possible, but they had to do it ata price agreed upon between the manu­
facturer or seller and the wholesale buyer. As the consumer does not deal through 
the manufacturer but generally through the middle man, whenever a decline of prices 
took place it simply resulted in a benefit to the middle man or broker.

Q. He kept up his prices on the consumer ? A. Yes.
Q. You say your association all sell at the same price. Have yon any rules about 

buying, or does every one buy where he can ? A. To the best possible advantage. 
Each manufacturer is allowed to put an order in any portion ot the country. He is 
Dot confined to any particular territory.

Q. Am I right in inferring from your remarks that the difference between the 
cost of the raw and manufactured article has not been affected by this association ? 
A. Yes; that is to say the formation of our association has not had the effect of 
ihcreasing the price to the consumer.

Q. The manufacturer’s profits depend on the difference between what he pays 
f°r the raw material and what he sells the finished goods for. Do you have a larger 
difference now as the result of this association ? Is there an understanding between 
You that there shall be a larger margin between the cost of the raw and the manu­
factured article ? A, The net margin of profit would be no larger than before the 
association was formed. The association has had the effect of steadying the trade.
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Q. Ton have said before that it was to control the production and not the- 
price ? A. Yes ; but there is an understanding as to price, so that there will be a 
uniform quotation. The margin however is not greater.

Q. Do you get any larger profits as the result of this association in saving ex­
penses ? A. Yes ; I think that is probably where an advantage would come in from 
there being an understanding among the majority of the manufacturers. Bach 
manufacturer can gauge pretty accurately about the quantity which would make up 
this percentage of goods and he can regulate his factory so as to produce the quantity 
to the best possible advantage, and he having almost a guarantee or certainty that 
these goods will move off in a giving period can make a greater profit. Then again 
this has increased and improved the standard of the Canadian article. We have 
conferences from time to time in regard to the quality, and we have no hesitation in 
declaring that the average quality to-day is superior to the American product.

By the Chairman :
Q Even American manilla ? A. Including the sisal. It is equal in every 

respect to the average American. There are some special manufacturers in the 
United States who make a very nice article and whose productions will compare 
with our best, but the average Canadian production is superior to the average 
American production.

By Mr. Wood ( Westmoreland)
Q. One of the results of your association has been to raise the standard of 

quality ? A. That is indisputable.
By Mr. Casgram :

Q. Can you speak of the production outside of that combination? A. As far 
as outside production is concerned I think that in order for them to do any business 
at all or make any sales of any magnitude they must maintain a pretty respectable 
standard of the finished product, but as I have not seen any of the finished product 
of any of these outside concerns I am consequently not in a position to express a 
personal opinion. I have heard however from reliable sources that the product was 
satisfactory and creditable.

Q. Have you any knowledge of the proportion of the manufacture of those out­
side of the combination as compared with yours ? A. I have not.

Q. You could not speak positively of course, but does your company do the bulk 
of the business ? A. 1 think so, I am pretty certain it does.

Q. Could you indicate to me any particular firm outside of your five in the differ­
ent provinces? A. There is the Brantford rope and twine concern.

Q. Any other ? A, That is capable of making 20 per cent, of the country’s 
requirements in twine.

Q. Does it produce that much ? A. It has only been starteda little over a year. 
Last year they did probably only 8 or 10 per cent, of that business ; but this year I 
think they are making special efforts and that they will do 20 per cent.

By Mr. Fisher :
Q. Have you made any overtures to him ? A. No.
Q. Have they asked to be taken in ? A. No; not to my knowledge.

By Mr. Bain (Wentworth) ;
Q. None of the other makers agreed to regulate the prices ? A. No.

By Mr. Landry :
Q. How long has your firm been fci business ? A. Ever since I was very small. 

My father started the business and we have grown up with it, but the works of which 
I speak of at the present time have been built only about 4 years ago, the former 
works having been burned.

By Mr. Casgrain:
Q. Have you any competition in New Brunswick ? A. None, except with one 

or two small concerns.
Q. Any in Nova Scotia? A. 1 do not think there are any except the Dart­

mouth Rope Work Company which is an extensive one.
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Q. Any in Quebec? A. There is in Montreal ; there are two there and several 
small people. Eight in the city of Quebec I do not think there are any.

Q. For my own personal information, do yon say that yon can command the 
market and fix the price of the conntry ? A. I can. Do yon mean to say are we 
sufficiently strong to control the market? I do not know that we do. So far as we 
five are concerned we may to a great extent.

By the Chairman :
Q. I think wo are indebted to Mr. Connors for giving a history of this matter, 

as he has enlightened us very fully ? A. While I have given you considerable in­
formation, there are a great many points I have not touched upon, so with your per­
mission I will bo pleased to remain while Mr. Massey is giving his evidence. The 
only point I might be able to give you information upon would be something that 
may have escaped my notice and would be suggested by somebody else.

Mr. H. Massey, sworn.

By the Chairman :
Q. What >s your occupation? A. I am President of the Massey Manufacturing 

Company of Toronto. Our business is that of manufacturing agricultural imple­
ments, and has been for about forty years.

Q. Are there any particular points that you would wish to speak on arising out 
of the evidence of Mr. Connors? A. If there are any questions, or if you would 
prefer me making a general statement in regard to the price of twine, and how it 
compares with American prices of any line that they wish me to refer to, I should be 
pleased to do so.

By Mr. Landry :
Q. Is there anything in Mr. Connors’ statement that you would wish to combat? 

A. I think there are several things that Mr. Connors must have been under some 
misapprehension with respect thereto, especially in regard to the farmer getting the 
twine now as low as some years ago. We have some means of knowing that they 
are now paying 15 cents per pound while they paid but 13 a few years ago for the 
same twine.

By Mr. Fisher :
Q. Are you aware of any difference in the price of raw material ? A. I know 

raw material has advanced.
Q. How much ? A. I am not prepared to give exact quotations for manilla, nor 

the price at which it was purchased last fall. That is the point 1 thought Mr. 
Connors ought to have given you, and not what it was bought for two years ago, and 
then it would be easy to see what their profits are. Mr. Connors says there are no 
more than two years ago. They sold twine two years ago for 9£ cents per pound, 
and you have heard his quotations for now.

By Mr. Quillet:
Q. Do you know they were selling it at 15 cents last year, retail ? A. No, sir ; 

it was sold last year at from 13 to 14 cents.
By the Chairman :

Q. That quality was 9£ cents a pound ? A. It was pure manilla ; sisal was 
considered as a mixture half and half with pure manilla, and at that time we used a
mixtuie.

Q. What did you sell it then for ? A. It goes into different hands; we give it 
to the agents at a cent per pound profit, and the agents get a cent more when they 
sell to the farmers as their profit. So that it went to the farmers at about 13 cents. 
Half the time they probably got 14 cents.

Q. Do you know the difference between the raw material then and now as to 
Price ? A. I do not know positively. I did not understand Mr. Connor to give the 
difference between the price of raw material two years ago and last fall. He said it 

quoted at £35 last fall and now £12 in England. That is a vast difference when 
3-23
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you take into consideration what it was last year in England and now, We want 
the comparative prices in Nova Scotia or the prices which they paid at the given 
time when they buy their stock each year, and then you would have some oppor­
tunity of judging what their profits are.

Q. What did you pay for twine four years ago before this combination was 
formed ? A. 1 cannot tell back as far as four years ago. This of course is sprang 
upon me, although I had some figures in coming down on some business with the 
G-rvernment, because we considered it was a grievance and an injury to the public in 
this combination, putting prices on the twine, by which the farmer has to pay so 
much more in proportion to the cost of raw material than he had two or three years 
ago ; and also so much greater than what we can buy it for in the American market. 
We can buy the same material that is sold here, the same finished twine, from the 
Americans, paying a duty of $l,79f per 100 pounds, cheaper than we can buy it in 
Canada. On that we pay the duty.

Q. Are you buying in Canada? A. Yes; because we prefer patronising the 
home market if we can. But we say it is an injustice to the public when a combina 
tion is formed that will put up the price beyond what they are warranted in doing 
in view of the cost of the raw material. Combinations are an injury when they 
exact extortionate prices from the consumer.

By Mr. Fisher:
Q. Have you any figures to show that profits are greater now than before this 

combination was formed ? A. I have not the figures of raw material, but I can tell 
you what we bought for before this combination was formed. We bought pure 
manilla for 10 cents a pound two years ago. We had our percentage off that.

Q. Last year you paid what ? A. I cannot give the figures of last year.
Q. Two years ago you bought pure manilla for 10 cents and paid 9£ cents for 

half and half, that is half sisal ? A. Yes.
Q. Since the combination has come you paid 12^ by the quantity? A. Large 

quantity.
Q. Have you any information with regard to the relative prices of raw material ? 

A. It is not anything near in comparison with that. I cannot give you the figures, 
but they can easily be obtained. I think Mr. Stairs, of the Barmouth works, could 
give you all the information.

By Mr. Casgrain :
Q. What is your complaint? A. I believe in allowing raw material to come 

into the country.
Q. But if you can buy elsewhere outside of this combination at a cheaper rate, 

what would be your complaint ? A. I say that they have that advantage, that they 
get the raw material free and we have to pay the duty on the cord, which they get 
the benefit of on the cord.

Q. If you can buy elsewhere and get a better bargain, what is your complaint? 
If you are obliged from the combination that would be a different thing ? A. I say 
we can buy it and lay it down cheaper than we can get it from the Canadians after 
paying the duty ; but then the difference is so small. I will give you the figures. 
The Canadian price for pure manilla delivered in not less than 50 ton lots is $12.50, 
and then there is a 5 per cent, discount in 15 days off that, which brings it net 
$11.87J. I do not see any advantage in the rebate because the twine is not used 
until July and August. The American quotation is $11.50 less discount. That 
is, $11.82£ net. Freight 25 cents, total $ll.57£ as against $11.87|. Take the duty 
from this, the duty of 1£ cents per pound on the raw material paid by the American 
manufacturer, which is not paid by the Canadian, and it brings it down to 10J cents 
per pound.

By Mr. Fisher :
Q. That is the price to you ? A. It would be the difference as between $11.57 

and $11.87.
By the Chairman :

Q. Then you pay the duty after that? A. Yes.
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Q. Then the American would be a good deal dearer ? A. Yes ; when the duty is 
paid.

By Mr. Wood ( Westmoreland) :
Q. We understand you to say that you paid Canadian manufacturers 30 cents 

per pound more than you would have to pay the American? A. Yes; but there is 
the duty.

JBy Mr. Bain ( Wentworth) :
Q. What is the actual cost, including the duty, of the American article ? A. 

We had to import a large quantity for the North-West last year. We could not get 
it in Canada. We laid it down in Manitoba at about the price we had to pay in Nova 
Scotia, and duty added. It cost us about the duty extra. The ground of complaint 
is that although the Americans are paying a duty on it, they can afford to offer it to 
us at less than the Canadian figures. I have been in correspondence with large 
dealers and they tell us they have been buying it at the same rates as those who sell 
to us.

By Mr. Wood ( Westmoreland) :
Q. Are there any of this sort of goods manufactured in England ? A. There is 

some ; but they manufacture other kinds of material into cord which they think 
answer as well, and it is a great deal cheaper. It is gut. We have imported that, 
but it does not do as well in this country. It answers a very good purpose, however, 
and can be sold a good deal cheaper. Then there is a point in regard to what Mr. 
Connor said as to allowing others to handle the twine. We find that unless we keep 
the twine, the farmers would be without it at the proper season of the year ; that the 
hardware men would only keep it to suit their convenience, and we stated to the 
tuanufacturers : “ If we keep twine we will be bound to supply our customers in any 
event, and we will keep enough ; otherwise we will let the hardware men keep it.” 
We have never made more than ten per cent, on twine, and we have had to advance 
the money three, four or six months. So we have never made much ; but we are 
obliged to have it to sell our machines. The agents make more.

By Mr. Guillet :
Q. What is the date of this quotation ? A. It is quite recent. It is a memo­

randum I took from our books.
By the Chairman :

Q. Are your profits on twine as large as several years ago ? A. We are obliged 
to buy twine for our customers with the prospect of not making anything on it ; 
the prospect even of losing, for the reason that the Brantford company are making 
twine and sending it out to the farmers with the profit they are selling to manufac­
turers. They sell it at 12J, whereas we are selling it at 13j. Our demand this 
Year would run nearly 600 tons of twine ; but we have to have it.

By Mr. Bain ( Wentworth) :
Q. As business grows you will go out of the twine business? A. We cannot; 

we warrant our machines. If they go and get inferior twine it might interfere with 
the machine, and we must know what is in it. How is it if there is so little profit 
°U the twine, we can buy it for exporting out of the country for about a cent a 
P°Und less than what we can get it in the country for ? We have an order placed for 
twine that will go over a cent per pound to go out of the country cheaper than we 
Can get it in.

By the Chairman :
Q. You heard Mr. Connor’s evidence to the effect that they had machinery to 

Produce double the amount of the consumption of the country, and they could make 
a aurplua cheaper? A. That is a poor rule.

By Mr . Fisher :
„ Q. The same people who supply you with twine are the same who will send it 
jrt of the country ? A. We have large orders going to England, Australia and 
^«th America.
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By the Chairman :
Q. As a matter of fact, you sell your implements cheaper when you send then» 

abroad than when you sell in the home market ? A. We can ; but it costs more to 
send it away.

Q. But taking off the cost of delivery ; do you make a net profit larger on what 
you send to the country than outside of it ? A. Decidedly. In consequence of 
American competition we cannot get a price that would pay us in Canada. •

Q. You are doing the same thing as the rope manufacturers ? A. I think it 
can be bought in the States just as cheap as here. The Brantford men are not in the 
combination, and the result is we are putting up a plant to manufacture our own 
cord. We must have a protective tariff, and I am perfectly willing that the twine 
men shall have protection ; but I do not want them to make two profits.

Q. What are the Brantford men quoting at '< A. To the farmer at 13 and 14 
cents. They do not wholesale ; they sell to their customers. They say to men in 
the North-West : “ You buy our twine and we will sell you a machine. If you do 
not buy our twice, we will not sell our machines.”

Q. Are the Harris & Son implement makers there ? A. Yes.
Q. Is the twine works controlled by them ? A. Yes; partly by them.

By Mr. Fisher ; • jj
Q. Mr. Connor said that they had a capacity of making 20 per cent, of the 

country’s requirements? A. No; they could not make more than 5(.0 tons, which 
would be probably what they would require for their own business.

Q. What would be the requirements of the country ? A. There are over 3,000 
tons required.

By the Chairman :
Q. Mr. Connor has stated that it would be 1,600 tons ? A. He is a long way 

astray.
Mr. Connor—I am positive.
Q. What quantity did you use last year ? A. I think it was between 400 and 

500 tons.
Q. Did you supply more than a quarter of the country’s needs ? A. It would 

probably be a quarter.
Q. Including export ? A. No.

By Mr. Landry :
Q. You do not know of anything whereby this combination sells to only certain 

persons ? A. I thick they have a combination, so that prices are very fine. The 
difficulty is, a hardware man can buy ten tons. Country hardware men will com­
bine together and will take 100 tons and can sell it out over the counter for much 
less than we can handle it through two or three hands and go to the country.

By the Chairman:
Q. Do Harris & Son control the Brantford works ? A. Yes; I think one of 

them is president of the company. The output is arranged so that the Harris 
Company control it, and they put it on the market in that way.

By Mr. Wood ( Westmoreland) :
Q. I think you have stated that there is no combination among manufacturer6 

of agricultural implements ? A. No. They are selling now at a loss.
Q. How do you manage to ship to foreign markets ? A. We get a bigger price- 

Of course the introducing and establishment of a foreign agency is enormous at firs1’ 
and the machines we are sending out there we do not expect to realize on at present, 
but in the future we hope to realize more than we are doing now in Canada ; for they 
are selling binders to-day at less than they can deliver them for. I do not say 
are doing it, I know two or three firms who have made sales this year at a loss.

Q. Then protection is of no advantage to you ? A. There is an over produC' 
tion. H this combination were to reduce the output to a fair and reasonable amount’ 
but when they extort money, I think it is wrong. It is wrong to put on a prie0 
beyond what is a reasonable profit.
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Q. Still, I am not quite clear about the relative prices between those you sell at 
to the farmers in this coumry and the machines you ship abroad. I understood you 
to say that you get a larger profit on what you sell at home than abroad ? A. We 
do when we get our price ; but we do not pretend to say that we are selling at the 
loss others are. We have a fixed price, and if wo cannot sell them for that we will 
keep them or send them abroad.

Q. If you were not protected, if the market was open to the Americans, could 
you manufacture at all ? Do you require protection ? A. Yes, sir ; any new coun­
try requires protection.

Q. Would you be able to ship to foreign markets if you had not the control of 
your own market ? A. Yes ; because we would get the raw material enough lower 
to enable us to make the machines low enough to compete with them. The duties 
on the material we are using is equivalent to the advantages that we gain by protec­
tion.

Q. Then you are not protected at all ? A. For foreign markets they give a re­
bate on the duties paid out ; but what are we to do when the material advances as 
iron and steel have done. Iron and steel have advanced from 25 to 50 per cent, as 
against a year ago. We are out of pocket that much.

Q. Are you selling cheaper machines ? A. Nearly the same price as last year; 
but this year we will pay out over $30,000 over and above the prices we paid for the 
8ame material last year, in consequence of difference in the tariff.

By Mr. Fisher :
Q, You said a few moments ago that when you exported your machines you got 

a rebate ; that is, on the raw material on which you had paid duty ; and as the duty 
?n iron and steel has increased you will not import so much? A. No; we will buy 

in the country.
Q. Then you will lose the profit you made in that way ? A. Yes.

By the Chairman :
, Q. How much ought the rebate to be ? A. About $10 on each binder. We 
nave a claim here now with the Government that is being adjusted.

By Mr. Wood ( Westmoreland) ;
Q. Why do you buy iron in the country if you can get a rebate ? A. Because I 

^ant to patronize home industry.
Q. Pure philanthropy ? A. Not altogether. Some of the grades I can buy in 

^ 0 States as cheap as in this country ; but I am a protectionist, and want to buy

By Mr. Fisher:
i _Q. What can jute be sold at in Canada? A. 10 cents per pound to the farmer; 

it has not the same strength. It only answers some binders. The Americans 
0 not make jute. It is the English.

John Connor recalled.
By Mr. Casgrain :

Q. Let me understand this, as a matter of fact, pure and simple. Is this corn- 
nation of you five to prevent over production ? A. Yes, sir. 

k Q. And second, to have a lair profit on your manufacture ? A. Well, I do not 
Bow that those words would cover the preamble of the association. I think the 
Bat satisfactory way would be to give you a copy of our agreement. I would have 

0 objection at all.
iû a ^ Tel1 mo when.you meet together ? You had a meeting when you reorganized 
a August last. Did you discuss the matter of percentage of profits then to bo made ? 
8e" We have an official as supervisor of the association, and that official is
g Notary of the association. It is he who makes the prices according as the material 

actuates in value. He will telegraph around to the manufacturers so that there is 
^’fortuity. We never change unless there is a diflarence of half a cent per pound 

'he fibre.
The Committee then adjourned.
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House of Commons, Ottawa, 20ih April, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace, 

M.P., in the chair.
Thomas Workman, sworn.

By the Chairman :
Q. What is yonr occupation ? A. Hardware merchant, Ottawa.
Q. Do you deal in barbed wire ? A. Yes.
Q. How many manufacturers of barbed wire are there in the country ? A. 1 

think there are only three in Canada now.
Q. Manufacturers of barbed wire? A. Yes. The Canada Wire Company, The 

Dominion Barbed Wire Company and the Ontario Barbed Wire Company.
Q. Where are their places of business? A. The Dominion Barbed Wire Com-

Kand the Canada Wire Company are in Montreal, and the Ontario Lead and 
ed Wire Company is in Toronto. We never deal with them.

Q. There are only three ? A. Only three.
Q. There is another kind of wire. Are there any other factories making it ? 

A. I think there are only two. I think the Dominion Barbed Wire Company are 
not drawers of wire.

Q. That flat fence wire ? A. Oh, flat fence wire.
Q. Who makes that ? A. Well, there is the buckthorn. It is a twisted strip 

that is largely brought in from Germany. The Dominion Barbed Wire Company 
also manufacture them to a limited extent.

Q. Where are the works of the Dominion Company? A. In Montreal.
By the Chairman :

Q. Do you know of any combination among these manufacturers? A. There 
is a combination. This circular wo received was dated the 1st December. It reads;
To the Barb Wire Association of Canada :

, the undersigned, merchant of , for the
purpose of securing a fair profit from the sale of barb wire, do hereby agree and 
faithfully promise, that for the next year from date, not to sell barb wire °r 
staples, or allow the same to be sold, for less than six and one-quarter cents (6J) per 
pound cash, and will in no wise, directly or indirectly, violate this agreement."

The Uhual terms are 2 per cent, off for cash or 60 days. That would leave ns 9 
profit without considering the cash discount of half a cent a pounl for handling it. , 

Q. Your agreement was to sell it for 6J cents? A. Yes; it would cost ns 5? 
less 2 per cent, lor cash, delivered here. These were bought alter the business W96 
over last fall.

By Mr. Fisher: ,
Q. Wnat was the price last leason? A. 6 cents. It is delivered here at 5* 

and if we paid cash in 10 days we got 2 per cent. ofl. I think the agreement is ?ot
being carried out generally all over the country. We have heard of several cutting
under that price. ..

Q. That is an agreement for cash? A. Yes; of course we could make 1 
much higher than that if we liked.

By the Chairman : ?
Q. You agree then for the next year. This agreement is for the present year 

A. Yes, sir, for this present year.
Q. Before that the price was exactly the same? A. They did not alter 196 

price except they will allow no person the rebate of one-quarter cent per pound 
has not signed. If they carried out their agreement and if we did not sign we wool 
have to pay 6 cents. My experience with barbed wire companies is that tb®J 
would sell tous, even if wo did not sign.

Q. You are prepared to sell ? A. Yes; I made a different arrangement bef°,s
this.

Q. Do you sell largely ? A. We sell probably 15 or 20 tons of this wire.
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Q. You have an invoice hero of 10 tong ? A. Yes. That is a carload.
By Mr. Fisher :

Q. What is the quality of that wire ; is there a difference between the number 
of points or barbs ? A. There is a difference of distance, some four inches.

Q. You got the same price ? A. Yes.
Q. Are there two points on the barb or three ? A. It is nearly all four point» 

here. There is no difference in price.
Q. Then there is the Manitoba barb ? A. That is the Canada Company’s barbed 

wire with four points. It is a difference in the way the barbs are put on.
Q. Are you aware of any barbed wire machinery in the country standing idle ; 

or any factories that have been shut down in consequence of this agreement ? A. I 
do not

Q. Are you aware that there were more factories three years ago than there are 
now ? A. I thought there was a factory in Woodstock.

By Mr. McKay :
Q. Is there not one in Windsor ? A. Not that I am aware of.
Q. What about the Barnum Company ? A. They do not sell barbed wire here.
Q. Does this include buckthorn ? A. Only barbed wire.
Q. Is there any agreement in selling to the dealer in buckthorn ? A. No. It 

is quoted in Montreal at 5 cents, and last year it was quoted at $5.37.
Q. Is it manufactured in this country ? A. The Dominion Barbed Wire Com­

pany claim to manufacture it, but whether they buy it or not, I cannot say\
Q. It is the same price as the imported ? A. Yes.

By Mr. Guillet :
Q. Teat is the band or ribbon wire ? A. It is a twisted band with a seam 

through the middle; it is just twisted.
Q. Is it cheaper? A. Yes; I think the buckthorn brought down the price of 

barbed wire.
By the Chairvtan :

Q. What is the price of buckthorn ? A. It is now 5 cents in Montreal. I think 
that would also include freight to Ottawa. I do not know but the freight to certain 
points is paid.

By Mr Fisher :
Q. Buckthorn will stand as great a strain as barbed wire ? A. That is a matter 

of opinion.
By the Chairman :

Q. They pay the freight to Ottawa on buckthorn ? A. I think so. I think 
that would carry freight to Ottawa. I think we could have it delivered here for 6 
cents.

Q. Is it better than barbed wire ? A. The price was in favor of buckthorn. In 
May, 1883, barbed wire cost cents.

Q. Was the freight paid ? A. I think it was always paid on barbed wire. 
That is not taking into consideration the 2J per cent, discount, as that merely 
depends on the capital to pay it. Now, I might mention that the price in September, 
1883, was reduced to 7 cents, and the price was probably reduced as buckthorn came 
into use about that time.

0. That was 1J cents in favor of buckthorn ? A. Yes.
Q. That is what pulled the price down ? A. Yes. Then in 1884 barbed wire 

Was sold at 7 cents and buckthorn was reduced to 5 cents. In 1885 barbed was ar- 
ïanged at the same price it is now—6 cents, less 25 cents rebate.

Q. This was imported buckthorn ? A. Yes.
Q. In 1885 barbed wire was 6 cents less 25 ; what was it in 1886 ? A. In 1886 

We bought buckthorn.
Q. What was barbed wire ? A. The same price as to-day. Wo bought buck­

thorn at 5 cents.
Q. What is buckthorn now ? A. It is again 5 cents but it went up. Last year 

We paid $5.37. That was the net cash price.
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Q. That would be £ J on the usual terms ? A. Yes ; in proportion to others.
By Mr. Fisher :

Q. What is the duty on barbed wire? A. cents per pound. The present price 
of barbed wire in Pittsburgh, in April, was 4 cents.

By Mr. Gillmor :
Q. Is it made in England? A. I think so, but I do not know the price.

By Mr. Bain ( Wentworth) :
Q. This 4 cents was at the factory ? A‘. I think it would be delivered for that 

at any point in the eastern portion of the United States. I think it would be de­
livered at Ogdensburg ; but there is an understanding amongst the manufacturers 
that they will not ship into Canada.

By Mr. Fisher :
Q. An understanding with our manufacturers? A. Yes; an arrangement. Our 

manufacturers are what they would call licensed companies from the Washburn 
Company, who own the patent.

Q. That is an arrangement by the patentee with people who pay them a roy­
alty ? A. I think so.

Q. Do our manufacturers here pay a royalty? A. I think so; but it is very 
small now.

Q. Has the patentee in the United States an arrangement with those here by 
which those in the United States will not ship into Canada ? A. I believe so. In 1884 
we bought a car load from Scutt & Company, Pittsburgh. We bought it for $3.85. 
The freight was very low, being only 25 cents to Ottawa per 100 pounds ; but the 
Customs people would not accept duty on the face value of the invoice, so that it cost 
us $5.28 to lay it down.

By Mr. Bain ( Wentworth) ;
Q. What do the Customs people value it at ? A. I do not remember.

By the Chairman :
Q. That would be only $1.18 duty ? A. This duty was changed last year. The 

duty then was 25 per cent.
By Mr. Boyle :

Q. It would be $1 a ion ? A. It cost $5.28 to us ; that would be more.
By the Chairman :

Q. $3.85 and $5.28 would be $1.18. That would be the duty on $4.72 ? A. I 
am not sure whether it was 25 cents. I was rather annoyed at the time and made a 
note on my invoice of the facts. The agent of the Dominion Wire Company asked, 
if we had bought wire in Pittsburg, and brought it into Canada, and said he would 
proceed against us ; but they did not proceed against us.

By Mr. Fisher :
Q. Why ? A. Having the patent. They took proceedings against Wood & 

Leggatt, of Hamilton.
By the Chairman :

Q. Whom did you buy this from ? A. We have bought for the past year from 
the Canada Wire Company

Q. That is one of the Montreal firms ? A. Yes ; Ives.
Q. You are dealing in stoves too ? A. Yes ; to a certain extent.
Q. What kind ? A. Coal stoves.
Q Any other kind ? A. I have sometimes sold cook stoves, but I deal prin­

cipally in coal stoves.
Q. Who are the principal manufacturers of coal stoves in Canada that you know 

of? A. E. & C. Gurney 1 fancy manufacture largely. We buy from Burrow, 
Stewart & Milne, of Hamilton.

Q. Do you know of any combination among the dealers in stoves ? A. 1 know 
that there is a combination amongst them.

Q. How do you know ? A. 1 know amongst certain dealers who are mentioned 
as being in combination that they have fixed prices.
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By Mr. McKay :
Q. You mean manufacturers when you say dealers ? A. Yes; I should have 

said manufacturers. Yon asked me about dealers ?
The Chairman.—I meant manufacturers.

By Mr. Fisher :
Q Have you received any circulars from manufacturers? A. No, sir; when I 

come to look I have none.
By Mr. Bain ( Wentworth) :

Q. You were not asked to become a party to any arrangement ? A. No,
Q. They do not stipulate any prices to you? A. No, they merely arrange 

their own wholesale price.
Q. Have you found the prices uniform ? A. Amongst the people in the com­

bination ? Yes. Their lists vary and discounts are different, but if you come to 
take the net weight of the stoves they are probably about the same price.

Q. They appear as if there was an understanding in price ? A. I have been 
told by manufacturers that a committee arranged prices. A man has a new stove 
and the committee decide what price that stove shall be sold at, and the manufacturer 
cannot sell below that. That is what I have been told by a manufacturer.

By the Chairman :
Q. There is no interference with you in selling it at any price yo u choose ? A. No.
Q. Is there considerable rivalry among the stove sellers of Ottawa? A. Yes.
Q. A good deal of cutting of prices? A. We hear of it. I think prices are 

pretty well cut.
By Mr. Bain ( Wentworth) :

Q. Do you only hear of it? A. We do not always pay attention to what we 
hear. If we did we would be selling stoves at 810 apiece.

Q. You have not been able to purchase at cut rates ? A. H. R. Ives & Company 
are not in the manufacturers’association. They sell at their own prices and they 
pretend to sell lower than the manufacturers who are in the combination.

By the Chairman :
Q. You think there is a combination and that some are not in it ? A. Yes.
Q. Who else besides Ives ? A. I am not very well posted. Ives is the only one 

I know of.
By Mr. McKay :

Q. Did you notice that this combination extended to cooking stoves as Well a« 
heaters ? A Yes.

Q. All kinds of cooking stoves-----
By Mr. Bain ( Wentworth) :

Q. I suppose he is only speaking from usual information ? A. That is alt, 
sir.

Mr. McKay—He says that ho knows that it does.
Witness—I know from what the manufacturers have told me.

By Mr. Quillet :
Q. Are there any combinations in any other articles? A. There is something 

Mentioned to Mr. Wallace the other day—tar paper.
The witness handed the chairman the following letter which was read.

Montreal, 23rd March, 1888.
A- Workman & Co., Ottawa,

Gentlemen,—By tbe recent decision of the sheathing paper men, an agreement 
was made by which we could not handle paper to sell at the proper price except by 
forking in with a member of the association of saturators. We are accordingly- 
selling paper now on account of Geo. W. Reid. We are giving you the best price al- 
‘°Wed any one. You will thus understand why we send you Reid’s invoice, and trust 
170 may have your further favors when in the market.

Yours very truly,
GILMOUR & CO.
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Witness.—Then we are agents for the Northumberland paper mills.
(The witness read the second letter as follows) :—

Cambbllford, Ontario, 14th April, 1888. 
Messrs. Alex, Workman & Co., Ottawa.

Bear Sirs,—In reply to your favor of the 13th inst., you are not obliged to buy 
from the saturators, but you can buy as cheaply through them as you can from us. 
Our best price is $32, plus freight from Montreal to Ottawa delivered. Terms 3 
per cent, off, 30 days for either laid or plain in car load lots.

Yours truly,
THE NORTHUMBERLAND PAPER CO.

By the Chairman ;
Q. Is that lower or higher then you bought last year? A. That is freight paid, 

It is only an advance of 5 cents. But the people in Montreal have been charging us 
higher than that. That this $1 a ton.

Q. It was $31 a ton delivered in Ottawa before that? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Do they charge the same rate for tar and plain paper Y A. Yes ; the same 
price per pound.

By the Chairman :
Q. That is a pretty low figure is it not for plain paper, $1.60 per 100 ? A. We 

have bought it as low as $1.50 delivered in Ottawa, but we had to take a carload to 
get it at that price. The best at Montreal to-day is $1.70,

Joseph R. Esmonds, sworn.
By the Chairman :

<j. Where do you live ? A. Ottawa.
Q. What is your occupation ? A. Stove and hardware merchant.
Q. Have you dealt in barbed wire too ? A. Not now.
Q. About the stove business, you deal in all kinds of stoves ? A. Yes.
Q. Do you know of any combination among the manufacturers ? A. They say 

they have a combination. We frequently get circulars from them.
Q. From whom? A. From a certain number of manufacturers who are sup­

posed to be in the combination.
Q. Do you know any firms who are outside the combination ? A. Yes.
Q. Who are outside ? A. Am I compelled to answer that question ? I will tell 

you why. In giving evidence like this sometimes one picks up an odd manufacturer 
and he does not want to tell where he gets a little bargain.

Q. Who are in the combination first? A. As near as I can see Buck of Brant­
ford, Copp of Hamilton, Burrow, Stewart & Milne of Hamilton, Gurney of Hamilton, 
Gurney Toronto, Chown & Cunningham of Kingston, the Smart Manuf acturing Com­
pany, Broc kville, and the Toronto Stove Company, Well these are the principal ones.

By Mr Boyle :
Q. Is there one in Hamilton ? A. Yes; the Ontario Manufacturing Company.

By the Chairman ;
Q. Any in Montreal ? A. None that I know of in Montreal ; they are all out.
Q. Are there pretty large manufacturers of stoves in Montreal ? A. Yes ; but 

the combination seems to be composed of a class of people who make a superior class 
of stoves, a highly finished stove with nickel, gilded and burnished edges.

Q. Coal stoves or cooking stoves ? A. Both, all kinds of stoves ; wood and coal 
heating, and wood ana coal cooking stoves.

Q. Well, have the prices varied much in recent years ? A. Yes ; they have 
advanced considerably, but for which we get value in this way : we get a very much 
superior article in finish. The article is so made now in Canada that it compares 
very favorably with those in the United States. That is all the superior class of 
makers.
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By Mr. Bain (Wentworth):
Q. Could you give us the actual figures as to prices ? That is the actual prices of 

the stoves as furnished to dealers?
By the Chairman :

Q. Have you the price lists of stoves ? A. I could not tell you anything about 
that. Although one man might make a stove and another man might make one 
similar to that, the one might make it plain, and the other with a highly finished 
electro plating and nickel plating, which would make a difference in the price of 
stoves.

Q. Take some makers of the same stoves for instance ? A. I cannot give you 
that, for the stove made five years ago is not the stovennade to-day. Stoves on the 
market last year may be withdrawn this year. They change because they are con* 
tinually making important alterations.

By Mr. McKay :
Q. Are not some of the makers selling cook stoves of the same design for the 

last twenty years ? A. No, sir. You may burn them, but I don’t think you bought 
them recently.

Q. They are selling stoves that were designed twenty years ago? A. Not that 
I am aware of.

By Mr. Bain ( Wentworth) ; .
Q. So far as the manufactured product is concerned, it is practically the same 

stove ? A. Yes ; but you must remember the increase of the moulders’ wages.
Q. 1 was asking you for some general price list of stoves, as to the advance? 

A. There is an advance undoubtedly, but I am trying to explain to you that that 
advance is owing to the fact that they have improved the quality of the stove.

Q. Could you kindly treat us to the actual figures ? A. 1 could not, sir. If I 
could, I would.

By Mr. Fisher :
Q. You say the stoves in Canada compare equally with the stoves of the United 

States? A. Very favorably with them.
Q. How long ? A, Six years.
Q. To-day, how do the prices of stoves in Canada compare with those of the 

United States? A. They are cheaper in the United States than in Canada, slightly.
Q. Do you know how much ? A. 1 should say about 10 per cent. I am stating 

now something perhaps of which I know nothing, for this reason: I have'nt made 
enquiries for this last year, but the last time I made enquiries, about two years ago, 
it was about 10 per cent.

By Mr. McKay :
Q. You say the same stove is sold cheaper in the United States than it is in 

Canada ? A. Yes.
Q. Sure? A. Yes, sir. I am speaking of two years ago, I am not speaking of 

to-day.
By Mr. Fisher :

Q. That is the last occasion on which you enquired ? A. Yes.
Q. Is there any import trade in stoves at all ? A. From the United States?
Q. Yes ? A. Not that I know of.
Q. The difficulties in the trade are too great to do that business? A. Wo find 

now that owing to the excellence of the stoves manufactured in Canada, that there is 
no necessity in going to the States.

Q. Was there at the time you were looking into these prices a couple of years 
ago? A. No, sir, it was an idea I bad, seeing the prejudices of Canadian people for 
American stoves, to see if I could bring these stoves into Canada to sell them and 
compete with Canadian stoves.

Q. What was the result of your investigation ? A. I saw of course that with 
the duty I would be a long way behind.

Q. The duty was heavy enough to keep you from competing? A. Yes, sir. 
They are a Jittle ahead of us with their patents, but our people are keeping fast on 
their heels.
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By Mr. Guillet :
Q. You wero over there ? A. Yes.
Q. Did yon ask them for prices for the Canadian market ? A. No, sir. I did 

not tell them where I was from. I did however in one case, but I cannot say posi­
tively that they made any special figure because I was a Canadian.

By Mr. McKay :
Q. You say you got special prices from the Americans knowing that you were 

from Canada ? A. From one firm only.
Q. Is that why you say they will sell them cheaper there ? A. This one firm 

offered to give me better figures. They said, “We will make matters right ; we 
will give you an extra five to meet your figures.”

By Mr. Fisher :
Q. The 10 per cent, was exclusive of that? A. Yes.
Q. What effect do you think the combination has on prices here ? A. The effect 

is very little if you take into consideration the value of the stoves. I will prove it 
to you in this way : Firms who are outside of the combination will make a stove 
similar to one that is made by those in the comb'nation, but not with ground edges 
and not so well fitted, although apparently the same stove. We can buy this for 
from 5 to 10 per cent, less, but we do not get as good nor as carefully made a stove 
nor as well finished a stove.

Q. Are there any men outside of the combination who make as good stoves ? 
A. No ; not that I know of.

Q. In fact the combination does not care to get these men in, because the superior 
quality of their ware prevents competition ? A. I think they would take them in if 
they would go.

Q. Do you find in a general way that there is a general demand for these extra 
finished stoves ? A. Yes; it is almost necessary now.

By Mr. Bain ( Wentworth) :
Q. Even if you sold the others cheaper ? A. Well, you must let me explain 

this: A superior class of stoves, for instance hall stoves, heating stoves and the 
better class of cooking stoves are made up with an extra finish and nickel plating 
by the combination only, and the others do not make them. They may make some 
attempt to do so, but it is a very small affair.

By Mr. Fisher:
Q. Is that because they cannot do it? A. No ; I think they do not care to go 

in for that trade.
By Mr. Guillet :

Q. Do those in the combination attempt to limit you in the sales or say who 
you shall buy from ? A. No ; not at all.

By Mr. Boyle :
Q. The fittings in the openings is a very important thing ? A. Yes.
Q. That is not so good in the manufactured stoves outside of the combination ? 

A. No ' they do not attempt to make the better class of heating stoves. We are 
restricted in no way about our sale, and as for prices, comparison cannot well be 
made, as my friend Mr. Graves will be the sole agent for a certain stove, Mr. Work­
man for another, I for another, and they will be sold by no one else in the city.

By Mr. Fisher :
Q. Is that a rule of the combination ? A. No.

By Mr. Guillet :
Q. All dealers may buy from the combination ? A. Yes ; that is not by the 

combination but by each individual house. For instance, Mr. Graves would want a 
piece of casting from William Buck, for whom I am sole agent in Ottawa ; he cannot 
get it except through me. I want a piece of casting for a stove for which ho is 
agent ; I cannot get it except through him.

Q. You make a private arrangement ; manufacturers are selling at prices agreed 
on between themselves ? A. Yes ; I presume so.
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Q. You say you have made an arrangement with a man who is a member of the 
combination whose name you do not wish to disclose ? A. No.

By Mr. Fisher :
Q. I understood you to say that there were men outside of the combination and 

that you had a similar arrangement with them? A. Yes ; in some cases, but not as 
a rule.

Q. It is only the men in the combination who make this rule ? A. It is not a 
rule. It seems to be an accepted thing that a man who takes a stove has the exclu­
sive agency. I boy for instance a couple of thousand dollars’ worth of one kind of 
stoves and I expect to have that alone.

By Mr. Bain ( Wentworth) :
Q. That is between you and the individual maker ? A. Yes.
Q. He considers it desirable to have one agent and give him the exclusive right 

to handle his goods in that place ? A. That is right.
By Mr. Fisher :

Q. I suppose under these circumstances you have some sort of arrangement as 
to prices at which you sell these stoves? A. No, sir; sell them for little or much.

By Mr. McKay ;
Q. On any terms or at any prices you wish ? A. Yes.
Q. No restriction? A. No, sir.

By the Chairman :
Q. You do not know anything of any arrangement that the stove manufacturers 

have made among themselves ? A. No.
Q, You know there is a combination among them ? A. Yes.

F. T. Graves, sworn.
By the Chairman :

Q. Give your name, occupation and address? A. F. T. Graves, Ottawa, of 
Graves Bros., stoves and hardware.

Q. You have heard Mr. Bsmonde’s evidence ? A. Yes, sir.
Q. Is there anything that you can add further in regard to the way retail 

dealers are selling stoves? A. He has got it down about as fine as you could get it.
Q. Do you know of any combination among the manufacturers of stoves ? A. 

Yes, sir ; there is supposed to be one. They give notices and there is supposed to 
be a combination.

Q. What foundation have you for thinking that there is ? A. Nothing more 
than the circulars received ?

Q, You get the same prices from all ? A. Yes ; we get notices from all.
Q. Do they generally rule up or down ? A. Up.

By Mr. Fisher :
Q. There is nothing in these circulars to show that there is a combination ? 

A. Nothing except what they say.
Q. They are not issued by the secretary of the combination ? A. They used to 

be a year or two ago, but the last year or two each manufacturer sends out his own 
notice.

Q. Is there anything in that to indicate that there is a combination t A. It 
generally heads off with the statement that the general committee of manufacturers 
has decided to raise the price of stoves to a certain figure.

By the Chairman :
Q. We have here three or four post cards which were addressed to a man on the 

same date, and asking the same thing ? A. That is the way we usually receive them.
By Mr. Fisher : ......

Q. Do you deal chiefly in the stoves made by this association ; that is of the 
same quality as the last witness spoke of? A. Yes, principally.
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Q. Do yon find those outside of the combination different in quality from those 
inside? A. Yes ; they are not so well finished. They may be equally as good in 
wearing and working, but they are not so well finished. In the line of cooking 
stoves and in the line of heating stoves they do not make them so good.

Q. Do you buy them cheaper than in the combination ? A. Some of them are 
from 5 to 10 per cent.

Q. From your knowledge of the trade would you say there is that much differ­
ence in the quality of the stoves ? A. I would, sir ; yes. We don’t sell but very few 
of them. There is not much demand tor them.

By Mr Bain ( Wentworth) :
Q. There is not so much demand, so you don’t keep them ? A. We keep them. 

We put the two stoves side by side and make a difference of 8 or 10 per cent. They 
will pay the difference and take the dearer stove. They see it at once to be unfinished.

By Mr. Fisher :
Q. I suppose you make a little more profit on the higher priced stove than on 

the lower one ? A. It is supposed we will make a little more profit than on the 
other. The profits on stoves are very small either way.

By Mr. Bain ( Wentworth) :
Q. Have the prices gone up much this last year? A. 1885 was 5 per cent., 

1887 was 8 per cent, in advance of the previous year.
By Mr. Boyle :

Q. Is the)e any reason given for this advance? A. It is supposed to be the 
increase of labor and iron, and so on. They have a great deal of difficulty with the 
moulders. The moulders make very large wages, working about three days in the 
week and drinking the balance.

By Mr. McKay :
Q. Do you actually know of any advance given to moulders over the pay given 

this last year ? A. Only what we hear. We hear we have to pay them more wages.
Q. Did you hear the amount? A. Ho, sir.

By Mr. McDougall :
Q. What is the increase iu price this last year? A. 5 per cent.

By Mr. Bain ( Wentworth) :
Q. Do you remember between 1887 and 1886 ? A. I don’t. I would not be 

positive, but it strikes me they charge 13 per cent., 12 or 13 per cent. more.
By the Chairman :

Q. When did this advance of 8 per cent, take place? A. Somewhere about 
March, last year.

Q. That is March, 1887 ? A. Yes.
Q. Then last month ? A. The advance was 5 per cent.
Q. March is about the time they usually send out these circulars? A. Yes.

By Mr. Fisher :
Q. There is a restriction on the prices you sell at ? A. We can give them away 

if we like as long as we buy them and pay for them.
By Mr. Boyle :

Q. Have you any practical knowledge of the manufacture of stoves ? A. Ho.
Q. Are you prepared to say whether the manufacturers are justified in exacting 

these advances from you or not? A. Well, that is hard to say. We accused them 
that they have no right to do so. Of course we are not practical, we don’t know 
anything about it. We hear their travellers say that they should not raise them. I 
hoar a traveller say that they should not raise them.

By Mr. Fisher :
Q. Has there been a corresponding rise in the price of stoves not in the associa­

tion ? A. Yes, of course, they follow up the combination and just keep a little below 
to try and run their stoves in.

Q, They also have raised their prices ? A. Yes.
By Mr, Bain ( Wentworth) :

Q. How long is it since they gave you a circular putting down the prices, 
lowering them ? A. I could not answer that. It always seems to be going up.
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Q. You cannot remember a time when stoves got cheaper ? A. No ; I could not. 
I suppose it was nine or ten years ago.

By Mr. McKay :
Q. They got cheaper about nine years ago, did they ? A. Yes.

By Mr. Quillet :
Q The quality has been improving every year? A. Yes.
Mr. Bain—They have been going up a little every year.

By Mr. Guillet:
Q. They are more durable ? A. I could not say that they are more durable.
Q. Don’t better castings last longer ? A. 1 don’t think it. They are nice 

looking.
By Mr. Fisher ;

Q. This higher finish that you speak of is really no better ? A. No ; it is only 
looks.

By Mr. McKay ;
Q. Are the stoves not much more highly mounted than the ones before 1886, 

1887, 1888 ? A. Oh, yes; very much more.
Q. Is that not where the increased price comes in ? A. Yes.
Q If the people wish to pay for them they are at liberty to do it? A. Yes; 

but they are no better to wear.
By Mr. Fisher :

Q. These nickel plated and finer finished stoves aie lighter and less likely Ur 
wear than other stoves ? A. Yes.

Q. And the advance in the price is not justified by this finish. Eeally the 
Stove is not much more expensive to make than it was before all that ornament was 
put on it? A. Well, of course, there is the d fference in the weight of the iron 
The difference of 25 or 50 pound, at one-half cent a pound, don’t amount to much.

Q. Still they cut them down as much as possible? A. Yes; especially with this 
combination. They will have to run their patterns or castings to get them down in 
some way as light as possible, as the association binds them to a certain price. They 
Want to get the weight of stoves down.

Q. Do you sell by the pound or the stove ? A. By the stove. Of course their 
great cry is the increased price paid to moulders. You take these manufacturers 
and the great difficulty is the one thing that Mr. Bsmonde has spoken of that they 
change their stoves so often. They will only run a base burner, which has an 
average life of about two years, and every pattern cost from $ 1,000 to $1,500.

By Mr. Fisher :
Q. You do not mean to say that the average life of a base burner is that ? A. 

Only in style. That is the way they spend so much money.
By Mr. Bain ( Wentworth) :

Q. Still the general lines of stoves have not advanced in price ? A. Yes.
Q. How was it before 1886 ? A. Well, I cannot go any further. It seems to 

me that in 1883, 1884 and 1885 they were about the same. It seems to me that 
there was not much change. The first big jump I can recollect was this 13 per cent.

By Mr. McKay :
Q. Was not that the time the Art Garland came out ? A. I think that the Art, 

Oarland has been out about three years. That really had nothing to do with it.
By Mr. Macdougall (Pietou) :

Q. What is the average weight of a base burner ? A. 275 to 300 pounds.
Q. What does that sell for ? A. $35.
Q. Retail ? A. Yes.
Q. What is the wholesale price ? A. Somewhere about $30. _

. Q. What proportion of that would the iron cost ? A. You know what pig iron 
18 worth.

By Mr. Bain (Wentworth) : , .
Q. You do not handle pig iron ? A. No, sir. You see the moulders make in 

^ho neighborhood of $30 a week. I know as far as dealers are concerned that. 
*here is very little money in the stove business.
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By Mr. Fisher :
Q Do you deal in barbed wire ? A. Very little. We have gone out of it.
Q. Where did you buy? A. In Montreal. I heard Mr. Workman speaking 

of buying ; we were in the same fix as he was in regard to the duty.
Q. Did you find the same difficulty with reference to infringement of the patent ? 

A. Yes ; we were also served with a notice.
Q. On whose part was that notice served ? A. I do not remember.
Q. Was it the manufacturers of Canada ? A. It was the manufacturers of 

Canada. I think it came originally from the Dominion Barbed Wire Company. 
Some lawyers in London I think wrote us. It was through them at all events.

■Q. Does the Canadian Barbed Wire Company manufacture under the same 
patent? A. I think so.

Q. You do not know of any other manufacturers only these three ? A. I do not.
Q. Do you know of any that have been closed ? A. I do not know of any and 

1 do not think there is.
By Mr. Bain (Wentworth) :

Q. The trouble that stopped you buying was the increased tariff that the Cus­
toms put on you and this objection raised by the Canadian manufacturers? A. Yes.

Q. The American men would still have sold you ? A. I do not think they 
would now. They would not sell if they knew it is to come into here.

Q. Practically the Canadian men have a monopoly ? A. Yes.
By the Chairman:

Q. They have the monopoly through the purchase of the patent ? A. Yes ; 
they pay a royalty.

By Mr. Fisher :
Q. Do you deal in cordage ? A. Yes.
Q. In binder twine ? A. No ; we do not handle that.
Q. Where do you get your cordage ? A. Principally from Montreal.
Q Are you aware of any combination ? A. There is supposed to be. Of course 

we do not know, but we know it has taken a tremendous jump.
Q, Since when ? A. Along last fall.
Q. Before that did you find any change in regard to the pricelist? A. We 

found they stuck closely to the same thing.
Q, There seemed to be no difference between them before and after. They 

seemed to have had an arrangement amongst themselves to make that jump? A. Yes.
Q. Have you reason to believe that beyond your suspicion? A. Nothing more 

than to hear people talk, saying that there was a combination. The only evidence 
was the jump.

By Mr. Gillmor :
Q. Two or three cents per pound ? A. Yes ; throe cents and three and a half 

«cents.
Q. A sudden rise ? A. Yes.
Q. That was in the fall of 1887 ? A. Yes.

By Mr. Fisher :
Q. What was the reason given? A. No reasons were given that I remember of-
Q. Had prices been pretty uniform before that ? A. Yes ; they had been running 

along for two years at the same price.
Q. Are you aware that there has been a break in the combination? A. I do 

not think there has.
By Mr. Bain ( Wentworth) :

Q. Were there any circulars sent to you intimating that there was a rise in raw 
material and that prices were likely to go up ? A. No, sir, we did not get any 
notice of this thing. The)7 generally spring them on us.

Q. What kind do you handle ? A. Twine.
Q. Gould you import? A. Yes, we could, but we supposed we were getting if 

cheaper. We supposed we were buying mattress twine for 25 per cent. less.
Q. Where do you get that? A. It is manufactured in Campbellford.
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Q. The imported article was poor ? A. Yes; that made the difference in the 
price and we did not buy any more. It is not fit for mattress twine.

By Mr. Guillet :
Q. The kind, you say, was inferior ; where did you buy that? A. Imported it 

through a Toronto bouse. Ii was manufactured in England. Here is something on 
binder twine which will prove a combination, you were asking about it. It is a circular. 
We get a lot of these things and put them in the waste paper basket. We know 
that prices have gone up, and we put them down in the price book and that ends it.

(Witness here hands in a letter from A. W. Morris & Bros , of Montreal, ad­
dressed to Mr. Workman, a previous witness,) (Exhibit 39.)

By Mr. Fisher :
Q. You charge according to what you have to pay? A, Yes ; but that does not 

make any difference. If we get up and kick they do not pay any attention to it.
(The Chairman hero read the letter handed in by the witness.) (Exhibit 39.)

By Mr. Bain ( Wentworth) :
Q. When do you get your stocks of cordage principally ? A. Fall and spring.
Q. Do you handle pressed tinware ? A. Yes.
Q. Along with stoves ? A.. Yes.
Q. How are they handled ? A. There is a combination in pressed tinware. We 

received notice a few days ago that they had advanced considerably.
Q. Where have they got their headquarters? A. Davis of Montreal and 

Macdonald, Kemp and Company of Toronto, and the McCleary Manufacturing Com­
pany of London. Their names are all on the one circular.

Q. What is the nature of their arrangement? A. The nature of it is that there 
is quite a big jump of about 25 per cent.

By Mr. Fisher :
Q. Was there a reason why it should go up on account of the advance in ma­

terial ? A. 1 es ; the advance on tin, they claim.
By Mr. Bain ( Wentworth) :

Q. What is the actual advance on tin? A. On sheet tin I cannot say exactly, 
but the block tin that 4 months ago we would buy for 21 cents a pound is worth to­
day 40 cents.

By Mr. McKay:
Q. That is nearly 100 per cent, ? A. That is done by a combination.

By the Chairman:
Q. Does that extend to your business ? A. Yes.
Q. Four months ago you could buy it for 21 cents and to-day it is 40 ? A. Yes.

By Mr. Fisher :
Q. That combination extends to the mines or whore is it ? A. I do not know 

about the mines; but 1 know it is with the dealers—the people wo have to buy it from.
Q. In England and the United States ? A. Yes and France. I believe a French 

syndicate controls the copper and tin principally.
By Mr. Bain ( Wentworth) :

Q. About what has been the advance on copper, while we are speaking of these 
things ? A. Copper has advanced from about 2l cents to 29 cents.

Q. They have not done as well on that as tin ? A. That is my experience.
Q. The organization is only recent in this tinware? A. I have understood that 

there has been a combination but the price of tinware has been ridiculously low. If 
a man bought $100 worth it would fill up his whole place.

By the Chairman :
Q. Below the cost of production ? A. I cannot say below the cost, but I do 

»ot think they made much.
Q. Do you think there was a fair profit ? A. I do not think so.

By Mr. McKay :
Q. One manufacturer in Hamilton went out of it, and another broke down ? 

A. J. M. Williams went out of it and the other broke down.
The Committee then adjourned.
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House of Commons, Ottawa, 18th April, 1888.
The Committeo on alleged Trade Combinations met this morning, Mr. Wallace, 

M.P., in the chair.
H. B. Ives, manufacturer, Montreal, sworn.

By the Chairman :
Q. What do you manufacture, Mr. Ives ? A. I manufacture stoves, hardware 

and miscellaneous small wares.
Q. Have you any combination with other manufacturers in stoves ? A. No; I 

have not.
Q. Have you any business arrangement ? A. None whatever at present.
Q- Do you know of any such arrangement being in existence ? A. I do.
Q. Were you not in it ? A. No ; I have not been in it.
Q. At any time ? A. No; not at any time.
Q. Have you been asked to join it? A. I have.
Q. And what were your objections ? A. I had no particular objection except 

personal objections. There is a difficulty in carrying it out effectually in our part 
of the country for one reason and another. It would have been in the small line that 
1 manufacture in comparison with some of the larger ones, it would not perhaps be 
to my advantage.

Q. Are you in any combination in any other manufacture ? A. Yes. I might 
say with reference to the stove combination, that I think it has proved a great 
benefit to the trade and the quality of goods has been improved. I think, so far as 
I know of it, that it has been favorable to the interest of the trade generally.

Q. How about the prices ? Do you know the prices which the combination 
charge ? A. I do not know precisely but I think they are very fair prices.

tj. Giving a good profit? A. The profit is a relative expression. It depends 
so much upon the expenses. It is very difficult for a manufacturer to determine 
what his profit is ; sometimes it is only possible to get it after a term of years. The 
wear and tear of plant, new machinery, &c., all enter into the cost of the manu­
facture .

Q. Are your prices regulated the same as the combination ? A. Very nearly- 
We are influenced more or less by competition with others.

Q. What other competition is there besides your combination ? A. There are 
a very large number of small makers who are not in the combination.

Q. There is a large number not in the combination ? A. Yes; a very large 
number.

Q. Where are they ? A. All over the country.
Q. Are there any in Montreal ? A. Yes; quite a large number.
Q. Who are they ? A. I could hardly give the names. There is a large list 

of small manufacturers.
Q But are these stove manufacturers ? A. Yes ; almost every small town has 

a stove foundry.
Q. So far as you know, the prices of all those firms are kept pretty well up to 

the prices of the combination or association ? A. I think they do very fairly.
Q. You think the association benefits you in keeping up the prices ? A. I think 

it does in a measure. I think that owing to some regulation which they have with 
each other by which they avoid, as far as possible, taking each other’s patterns and 
endeavoring in fair competition to get up superior goods, it has a beneficial effect- 
I think that is the tendency of their combination. As the prices are equalized each 
one endeavois to excel in quality. Therefore, I think it is beneficial to the trade 
generally.

Q. How is this arrangement made about prices ? Do they regulate the prices 
with different men making a somewhat different article ? A. They have an experi­
enced adjuster who weighs and takes into account all the costs of each stove, and 
then the price is fixed for it according to its relative value.

Q. The adjuster fixes the prices of all the stoves ? A. Yes.
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Q. And his decision is final is it? A. Tes; I think it is. That is only what I 
have been told as 1 have not been in it. As it has been explained to me it works 
very harmoniously in that way. The subject has been advanced to me when 
asked to join ; these are the arguments in favor of it.

Q. When were you asked to join? A. Recently.
Q. And previous to that ? A. Oh, occasionally.
Q. Are yon in any other association, any manufacturers’ association or dealers’ 

association ? A. .Not in any association. We have private arrangements with 
others with regard to prices.

By Mr. Bain ( Wentworth) :
Q. How do your prices this year compare with last ? Are they the same for 

the same class of goods or is there any advance? A. Well, we have made no ad­
vance at present. The prices are just about the same.

Q. Your prices are just the same now as they were a year ago ? A. Yes.
Q. When was your last change on your current prices ? A. I do not remem­

ber. It may have been a year or more ago possibly but I do not remember. There 
has been no decided advance.

Q. But a year ago you made an advance ? A. I do not think there was a 
general advance.

Q. But you made an advance on some lines ? A. Yes;
Q. About how much per cent.? A. About 5 per cent. The prices are regulated 

upon different articles at different times according to circumstances. There was no 
advance upon the whole.

Q. I am speaking of your current staple stoves? A. Well, it is a large item, 
but there has been no general advance.

Q. But you made an advance in some lines of about 5 per cent, a year ago ? A.
Yes.

By the Chairman :
Q. Have you decreased the price in any item? A. Yes ; some were higher and 

some were lower.
Q. So that the average would be about the same ? A. Yes I think the average 

would be about the same, so far as my business was concerned.
By Mr. Bain ( Wentworth) ;

Q. Have you bad any advance within the last two or three years or so ? A. 
Well, styles and patterns change so much it is almost impossible to say that. I 
should say there had not been.

Q. You have had no general advance? A. No ; I should say not.
By the Chairman :

Q. You did not join the combination ? A. No.
Q. No combination or association ? A. No association, further than that there 

is an arrangement between the James Smardon Manufacturing Company and my­
self. We have an agreement with regard to the prices of hardware.

<j. In what article ? A. Miscellaneous hardware.
Q. Articles that you both manufacture ? A. Yes.
Q. How does that arrangement work? Does it work satisfactorily ? A. Yes ; 

very satisfactorily.
" Q. Have you a written agreement ? A. Yes; there is an agreement. It is more 

of a friendly nature. There are two of us—I think there are only two in it—and we 
meet from time to time and fix the prices as they need to be. Sometimes they are 
reduced, and sometimes advanced, according to circumstances.

By Mr. Bain ( Wentworth) .*
Q. Are you interested in the barbed wire business, Mr. Ives? A. I am president 

and manager of the Canada Wire Company.
Q. How is it with respect to that business ? A. That is managed under the 

auspices of the Washburn & Moen Manufacturing Company of Worcester, Mass.
Q. They are an American concern ? A. Yes.
Q. You manufactured ? A. By paying a royalty.
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Q. Under their patent ? A. Tes.
Q. That gives yon the exclusive right in Canada ? A. Well there are three 

concerns.
Q. Then the three of you have the exclusive right to manufacture that particular 

style of wiie in Canada under the royalty? A. Yes.
By the Chairman ;

Q. What royalty is there ? A. I would like to state everything that is proper 
under the circumstances, but am I obliged to say anything with regard to private 
business in that way ? I do not see that it affects the public generally. 1 do not 
object if there is any necessity for it.

Q. Is there any object for refusing ? A. No.
Q. We have quotations here of American barbed wire a good deal lower than 

yours. We want to account for the difference in price, but we have no desire to pry 
into your private business? A. I am willing to state what it is but it would be 
embarrassing me.

Q. We do not want to embarrass you ? A. We pay 15 cents per 100 pounds 
royalty, which is more than they pay in the States at present.

Q. What is the extent of the manufacture, or to what extent do you manufacture 
barbed wire? A. Several hundred tons a year, possibly 600 or 700, I think in that 
neighborhood.

Q. And do you know the amount that the other two firms manufacture ? A. 
One does more and the other about the same.

Q. How much more? A. Oh, I think they do nearly doable.
Q. About double? A. Yes; about double.
Q. Do they import any barbed wire ? A. There is very little imported.
Q. Is that the total consumption ? A. Yes ; about that.
Q. 2,800 tons ? A. Yes ; I think that is the maximum. I think as near as I can 

remember that it is somewhere between 2,000 and 3,000 tons.
Q. What are your prices for it, the prices for the best that you make ? A. Our

Erices are varied according to the dealers. For instance, we give railways, who are 
irge consumers, a cent rate, the wholesale men 5£, and the retailers 6 cents. Of 

course there is a discount for cash, and we deliver the goods in all parts of the 
Dominion.

Q. In all parts of the Dominion ? A. Yes. For the North-West the prices are 
lower to compensate in some manner for the freight.

By Mr. Bain ( Wentworth) :
Q. You deliver at lower rates in the North-West? A. Well, we sell at a lower 

rate here.
Q. You do not deliver in the North-West? A. No ; we do not deliver in the 

North-West.
By the Chairman :

Q. Is there any of the buckthorn wire made in this country ? A. Yes ; there is 
a little. I think it has not given general satisfaction. I think the sale has fallen off- 

Q. What about the price of it ? A. I think it is a little less. We have sold the 
buckthorn.

By Mr. Guillet :
Q. Do you make it ? A. We did not make it. We bought it from theimporters* 

By Mr. Bain ( Wentworth) :
Q. It is of German make, mostly, is it not? A. Yes, mostly ; and latterly we 

found that it did not give satisfaction. The sale has fallen off.
By the Chairman :

Q. What is the defect in it ? A. I thirk that it does not stand the effect of frost 
or snow, but really I do not know precisely. I would not like to say anything 
against it, but I think the sale has fallen off. I know we have not been able to sell it- 

Q. How long have you been manufacturing barbed wire ? A. 5 years I think. 
Q. What was the price 5 years ago ? A. Well, I think the price when we first 

commenced was about 8 cents per pound.
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Q. Eight cents per pound ? A. Yes.
By Mr Bain ( Wentworth) :

Q. That would be about 1883 ? A. Yes ; somewhere about then.
By the Chairman :

Q. And the prices have been gradually going down since then ? A. Yes.
Q. And now they are at the figures you state ? A. Yes.
Q. Have you raised the prices this year over last year? A. No.
Q. You have not raised the prices ? A. There has been no advance in prices.
Q. The prices remain about the same ? A. Yes, about the same. There have 

been some trifling variation in terms and discount.
By Mr. Bain ( Wentworth) :

Q. What is your current discount for cash ? A. 2 and 3 per cent.
Q. Is there any imported barbed wire at all? A. I think they import a little 

on the borders.
Q. Well, have they the privilege of doing that? Does it not interfere ? A. 

Yes ; but there is not sufficient to make any trouble.
Q. But if it was becoming extended it would interfere with your business? A. 

Oh, yes, it would I suppose.
Q. You have objected occasionally, as a matter of fact, when Canadian manu­

facturers were importing, have you not? A. Yes.
Q. When you knew of it you interfered ? A. Yes; it is contrary to our agree­

ment with the patentee.
Q. As a matter of fact, you are supposed to furnish the whole of the barbed wire, 

under the royalty you pay this firm, for the Dominion ? A. Yes.
Q. Is there any arrangement with you, by which they refuse to sell to Canadian 

delivery, or do they leave you to protect yourself here ? A. They would leave us 
to protect ourselves here.

Q. Then your only mode of protection is by bringing up the parties here. You 
cannot appeal to the American manufacturers ? A. No ; not very well.

Q. As a matter of fact, do they combine with those selling their patent in 
Canada ? A. No ; not that I am aware of. I think there was some understanding 
about it in some way, but it would not be possible to do it, there are so many manu­
facturers here.

Q. Then I suppose any importer is open to be prosecuted and without doubt 
Would have to pay the damage for having imported it here? A. Yes ; no doubt.

Q. You have prosecuted some members of the manufacturing firms here, have 
you not ? A. Well, there have been no actions carried through. I think there was 
actions taken out, but they weie discontinued.

Q, But you maintain your right I suppose under the patent laws to do that ? 
A. Certainly, the owners of the patent would have that right.

Q. Well, would your contract enable your companies to do that. The American 
companies take the^ action ? A. It is not their place do so. It belongs to the 
owners of the patents.

Q. Then in any prosecution you would have to move in your own name and on 
their behalf ? A. Yes; they would have to move it.

By Mr. Guillet :
Q. In selling barbed wire do you dictate any terms ? A. We undertook an 

arrangement by which the wholesale men would sell at a fixed price, and the retail 
men at a fixed price so as to obviate a great annoyance of one cutting the 
■other.

Q. How would that annoy you? A. It did not annoy us at all. It was per­
haps as much from their solicitation as for any benefit that we derived from it.

Q. You have received solicitation from the retail trade ? A. A good many have 
notified us that as they could not make any profit out of it, they would not handle 
it and it seemed to be necessary in their behalf to make an offer to those people who 
nre handling this wire.
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By the Chairman :
Q. There was no attempt on your own part, but it was at their solicitation ? 

A. Yes; it was a measure mutually beneficial. It did not make any difference with 
our prices at all.

By Mr. Quillet :
Q. Has that arrangement been carried out ? A. I do not think so ; in some 

cases it has, but I think generally it has been very well observed. In some cases 
where there has been trouble the matter has been discussed and these people have 
been brought together, and I think we tended to bring the retailers themselves to a 
friendly understanding. The advance sought was very small, barely enough to make 
it an object for them to handle it.

Q. Bid you stipulate that “ you shall not charge more than that price ”? A. Oh, 
no ; they might charge as much as they liked so long as it was not less than the
price fixed upon.

Q. Bid they sign an agreement ? A. Yes.
Q. Suppose that agreement was not kept ? A. We have no recourse.
Q. There was no \ enalty attached ? A. No.
Q. Would you refuse to sell them wire? A. No case has arisen of the kind. 

We would endeavor to patch it up.
Q. You have an agreement among the barbed wire manufacturers that the price 

will be dictated ? A. Yes.
Q. Boes this association that you belong to provide any penalties ? A. No 

none whatever.
Q. When was this arrangement made ? A. This was simply an offer that we 

made this spring.
Q. Only this spring ? A. Yes. We never before made any attempt to dictate 

any price.
By the Chairman :

Q. There are two kinds of wire, galvanized wire and plain wire ? A. Yes ; but 
the plain wire is not used very much.

Q. The prices you quoted was for galvanized ? A. Yes ; galvanized barbed wire.
By Mr. Guillet :

Q. Ot course you have not had sufficient experience of the operation of that 
arrangement to say whether it has been satisfactory or not ? A. I think, that on 
the whole, it bas been satisfactory, because all were interested in having it carried 
out. It was simply giving them a commission for handling it. As far as we could, 
we came to an understanding with those people. For instance, if a man was dis 
posed to injure bis neighbor in that way, we would not encourage him. We would 
have the right not to sell him any wire, but any case of that kind was arranged 
according to the circumstances.

Q. And you have the power to compel obedience if you choose ? A. They 
could get it outside I suppose.

Q You have not concluded to ^flopt any stringent means to enforce it ? A. 
No. No case has come up yet.

By the Chairman :
Q. How do you distinguish between the wholesalers and retailers ? A. Well, 

we distinguish between the wholesalers and retailers by the number of tons they 
ordered. That is taken into account. We deal with each case according to the 
circumstances of their business.

By Mr. Usher :
Q. You stated just now that they might get wire elsewhere. I think all the 

makers of wire in Canada are in this combination ? A. Yes ; the three.
Q. These are the only producers of wire in Canada ? A. Yes.
Q. Could they get that wire from the States ? A. I have said before, that they 

brought it from the States.
Q. There is no rule under the patent in the States against their sending wire 

into Canada ? A. No; there is nothing to prevent them.
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Q. How would the duty prevent the importation of wire in that way ? Do you 
know at all what the prices are in the States ? A. Yes ; they are very much less 
than they are here.

Q. At what prices have they been selling in the States ? A. The trade in the 
United States has been utterly demoralized, and an enormous amount of capital has 
been sunk in this business. A great many manufacturers have been ruined, and the 
business is at a very low ebb. There have also been very expensive litigations going 
on, that are not settled yet.

Q. In regard to the patent ? A. Yes ; in regard to the validity of the patent. 
The prices have been broken by irresponsible firms, that is, companies manufactur­
ing very largely, and before they could be stopped or any injunction could be had, 
these people have thrown quantities of the wire on the market and broken the 
prices. Consequently pending these suits, the Washburn and Moen Company have 
temporarily reduced their royalty in the States, and that is one reason why they 
can sell it cheaper there.

Q They have been reducing the royalties in the States ; they have not reduced 
them in Canada ? A. Not recently in Canada

Q. Is the royalty higher in Canada than in the States to-day ? A. Yes ; it is 
higher in Canada than in the States.

Q. Can you tell the prices in the States of the same wire that yoi are supply­
ing. A. I think about 4 cents.

Q. About 4 cents ? A. Yes ; about that.
Q. And the duties ? A. There is the duty of 1^ cents per pound.
Q. Is there an ad valorem duty besides ? A. No.
Q. That would bring it up to 5£ cents per pound ? A, Yes.
Q. What is the royalty you have to pay now ? A. Fifteen cents per 100 pounds.
Q. That is paid in consequence of the patent in Canada. The Canadian patent 

covers that I suppose ? A. Yes.
By Mr. Bain (Wentworth) :

Q. Do you draw your own wire ? A. No ; we do not.
Q. From where do you import as a rule ? A. Some from England and Ger­

many, and some is drawn in Montreal.
By the Chairman :

Q, Do the Dominion Company draw their own wire ? A. Yes; they draw their 
own wire now.

David Robert Ross, miller, of Embro, Ont., sworn.
By the Chairman :

Q. Are you the secretary of the Oatmeal Millers’ Association ? A. Yes.
Q. Have you the books with you? A. I have the papers bearing upon the 

matter.
Q. Have you the minute books ? A. Well, yes, I have them at the hotel. 

(.Exhibit 38c.) I brought the minutes to Ottawa with me, but I have here all the 
papers bearing upon the matter.

Q. This is the monthly statement of manufacture that each one makes ? A.
Yes.

Q. Have you the constitution, rules and by-laws of the Oatmeal Millers Associa­
tion of Canada ? A. Yes. (Exhibit 38a.) That shows everything. There are also 
some other papers here. (Exhibit 386.)

Q. What are the objects of the association ? A. The primary object was to 
make some profit. . .

Q. In what state had your oatmeal business been before this association was 
formed ? A. Here is a paper which shows everything. Ihore were about sixty mills 
m Ontario, and four of these mills can supply the whole Dominion.
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By Mr. Bain ( Wentworth) :
Q. Have you any actual figures as to the capacity of the whole ? A. Yes.

By the Chav man :
Q. There are sixty mills in Ontario, and four of them could supply the whole 

Dominion ; that is the four largest ? A. Yes.
Q. And what proportion does that bear to the whole manufacture ? A. At the 

present time all these mills are running one day in two weeks.
By Mr. Bain ( Wentworth) :

Q. Could you give what the mills are turning out ? A. The capacity of all the 
mills in oats is 9,300,000 bushels.

Q. And how much oatmeal does that mean ? A. There are about 10^ bushels 
to the barrel, so that there would be about 900,000 barrels. That is about the aver­
age ; sometimes it takes 10 and other times 11£ bushels.

Q. What is the consumption of the Dominion ? A. 150,000 barrels. That is 
the quantiiy sold in the Dominion last year.

By Mr. Fisher :
Q. And the capacity is 900,000 barrels ? A. Yes.

By the Chairman:
Q When you speak of capacity you mean running night and day ? A. 

Oh, yes; we always ran 24 hoars. It is less expense to ran 24 hours than 12.
Q. Is that estimate made on the basis of continuous running ? A. Yes ; con­

tinuous running for 300 days.
Q Well, that is more than in actual practice ? A. Well, divide it by two, and 

then there would be a tremendous margin after that.
By Mr. Guillet :

Q. Whao is the amount which you say is consumed in the whole Dominion ? A. 
150,000 barrels was consumed last year.

Q. Do you know how much is imported ? A. None at all
Q. No oatmeal imported ? A. Very little. There is a duty of SI per barrel 

or h^Jf a cent per lb , which prevents it coming in.
Q Are there any oatmeal mills except those in Ontario? A. Until now, there 

were a few in Nova Scotia and New Brunswick, but they are very small.
By Mr. Bain ( Wentworth) :

Q. The association is confined to Ontario ? A. There were no other mills con­
sidered worth taking in, but now there are mills started in Manitoba. They did not 
send any out of the country until within a lew months.

By Mr , Fisher :
Q. They have not sent any out of Manitoba 7 A. They are sending to Canada 

now.
By Mr. Bain ( Wentworth) :

Q. Are they sending it out to Ontario or to Great Britain ? A. Well, they 
cannot send it to Great Britain. They ate sending it to Ontario.

By Mr. Fisher :
Q. Is there any particular Ontario mill that is sending it to the United States 

or Great Britain 7 A. There is a duty in the States of half a cent per lb. or $1 
per barrel, and in Great Britain the market is nearly $1 per barrel lower than 
here. It is half a dollar or more cheaper than we can make it.

By Mr. Bain ( Wentworth) :
Q. Can you give us the prices here and in Great Britain ? A. Yes.
Q. Give us one quotation ? A. Well, the price in Toronto for the class of ideal 

that comes from Glasgow is $5.35 per barrel.
By Mr. Guillet :

Q. What class is that? A. Standard meal.
Q. Fine ? A. Yes; the same meal as we have. The price of that is 22s. per 

280 lbs. in Glasgow.
By the Chairman :

Q. That is less than here ? A. Yes ; a good deal loss.
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By Mr. Fisher :
Q. How much do you get in an ordinary barrel? A. Fine or coarse meal, 196 

lbs., but for rolled meal 180 lbs. is called a barrel.
By the Chairman :

Q. You could not put 196 lbs. of rolled meal into a barrel ? A. No; except it 
was a larger barrel.

Q. What is your difference in price between rolled oats and ordinary oats ? A. 
The rolled is 75 cents per barrel higher than the fine.

Q. 75 cents a barrel higher ? A. Yes. There are two kinds of rolled ; one is 60 
cents and the other is 75 cents higher.

Q. The standard is the fine ? A. Yes ; the standard is the fine and the granu­
lated is the coarse.

Q. Is this your present price list ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Can you give us the quotations of oats ; You stated just now that it was in 
consequence of oats being higher here than in Glasgow ? A. I can give the prices o£ 
oats in Canada, but not in Glasgow, although I know that they are very cheap, not 
over a cent per pound.

Q. And then I suppose they get more meal from their oats ? A. Yes.
By the Chairman :

Q" Not more than one cent per pound in the old country ? A. No.
Q. But they are worth l£ cents in Toronto ? A. They were 43 cents in car

lots.
By Mr. Bain ( Wentworth) :

Q, All your figures are wholesale ? A. Yes.
By the Chairman :

Q Sometimes car lots are cheaper and sometimes dearer ? A. Yes.
By Mr. Fisher :

Q. Has it been so for years back, that oats have been cheaper in Scotland than. 
id Canada ? A. No ; that is unusual.

Q. For the last three, four or five years has oatmeal been so much cheaper in 
the old country than in this country ? Of course we know that for this season just 
past oats were unusually high ? A. There was a short crop.

Q. Yes, there was a short crop, so that this was a very unusual state of affairs ? 
A. Yes.

Q. Before that state of affaiis occurred, was it not possible for you to export to 
the old country ? A. Three years previous to this season there had been 70,000 
barrels exported to Great Britain.

Q. That would have relieved the surplus production in Canada considerably ? 
A. That was about half the quantity sold in Canada.

By Mr. Bain ( Wentworth) ;
Q. Bat that was not more than one-fourth of the production ? A. No.
Q. How did so many men go into the business ? A. Well, three or four years 

ago there was a good profit in oatmeal. The Government figures show that a large 
quantity was exported in that year, and oats were cheap here, so that a number of 
new mills were built, and oatmeal men made money. That was in 1884 and. 1885.

Q. Give us the actual figures of exports for that year ? A, Well, in 1884, the 
value exported was $214,000 worth of oatmeal, and at the same time $322,006 worth 
°f oats. I do not know whether that was exported to Great Britain or to the United 
States, or somewhere else. Other years there was also a great quantity exported.

Q. Give us the value for 1885 ? A. 8-41,000 worth of oatmeal and $703,00(1 
*vorth of oats.

Q. For 1886 ? A. $286,000 worth of oatmeal and $1,147,000 worth of oats.
Q. For 1887? A. $176,000 worth of oatmeal and $509,000 worth of oats.

By Mr. Fisher :
Q. Was that in 1887 sent to Great Britain also? A. That was up to the 1st of 

October, 1887. After that none was sent out. A little was sent out in the early 
part of the season.
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Q, Are these the trade and navigation returns ? A. I suppose that they are the 
trade and navigation returns.

Q. That closes on the 30th June eaeh year ? A. Yes.
Q When did you begin to make new meal out of your oats ? A. The first of 

September.
By the Chairman :

Q. When was your association organized ? A. During last summer.
Q. By whom? A. I was one of the principal organizers.
Q. Who is yonr president ? A. Mr. Scott, of Ottawa.
Q. Is he an oatmeal manufacturer ? A. Yes.
Q He is the president, then ? A. Yes.
Q. And you organized it, and the principal object is to regulate the prices ? A. 

Yes, and make a profit. It really became necessary, in June last, when in Canada 
oatmeal was selling below the cost of oats, I believe.

Q. It was necessary, you thought, for the sake of your profits to organize and 
Sx the prices ? A. Well, the millers themselves met and fixed the prices.

Q. When do they meet, at the call of the nresident or at stated times? A. 
Well, there is no particular time. There is a time appointed for the executive to 
meet.

Q. Who are the executive that meet on these occasions ? A. Mr. Scott, presi­
dent; Thomas Martin, vice president, of Mount forest; Walter Thompson, of 
Mitchell ; James Muirhead, of London, H. S. Moore, oi Norwich, and D. Speirs, of 
Galt, Ont.

Q. You organized last summer. How many times have you met since to regu­
late prices ? A. This is price list No. 6.

Q. The first of February ? A. No ; 18th February.
Q. That price will take effect on the 18th February, and will remain in force 

until another is issued. You fixed the price six times? A. The prices have not 
keen charged six times, but there has been a re-arrangement of prices.

Q. Did you lower the prices any of these times? A. No; the prices of oats 
have been constantly advanced. I believe the price will be lowered at the meeting 
in Stratford to-day.

Q. The price of oats is a little down ? A. Yes.
By Mr. Guillet :

Q. How do you account for that ? A. At the present lime it is Manitoba oats 
coming in. that is keeping the price down.

By Mr. Fisher :
Q. Manitoba oats ? A. Yes ; Manitoba oats are offering very freely in Ontario.

By the Chairman :
Q. Whenever a change was made in these prices, it was to advance them ? A. 

"Yes; except where we rt-arranged them. I think there were four advances since 
the association has been organized.

Q. Has the combination been satisfactory to the millers? A. Yes. There are 
others not in the association, others who are selling as they please.

Q." Is it not satisfactory to those who are not in it? A. Better than before, we 
have been making an actual profit, whereas previously we did not.

By Mr. Bain ( Wentworth) :
Q. How many mills are there in the association ? A. 24.
<j. 24 out of the 60 ? A. Y es.

By the Chairman :
Q. What proportion are they to the whole number of manufacturers? A. The 

Others are not in, but the most of them are furnished with each price list, and there 
have been smaller mills, and they nearly all agree to maintain prices.

Q. These are all the large millers? A. One or two dropped out.
Q. Who are they? A. Mr. Bussell, of Uxbridge, and Mr. Wright, of Owen 

Bound.
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By Mr. Bain ( Wentworth) :
Q. Have you put anybody out? A. No; we have not put anybody out.

By the Chairman :
Q. Have you any regulations as to what you shall manufacture ? A. No.
Q. I see there is a column here marked allotment ? A. That is about what they 

make a year.
Q. And they are not to exceed the manufacture of that quantity? A. They can 

make or sell all they can, so long as they stick to the prices.
Q. Then there is no restriction on the amount they manufacture ? A. No.
Q. Then what do you do? 1 understood some mills were closed down by the 

association ? A. Well, those who do not sell as much as their allotment are paid 30 
cents a barrel by the association. They may not sell it so readily as the others, and 
those who sell more than their allotment pay 30 cents a barrel for all they sell over 
that, to the association.

By Mr. Fisher :
Q. That is the way in which you get the money to pay the 30 cents ? A. Yes.
Q. The one who makes over his allotted amount pays 30 cents a barrel into the 

association ? A. Yes ; and that is paid to those who come below.
Q Do you mean to say that you pay a man who cannot make good oatmeal 30 

cents for not making it ? A. They can make it. It would be much better for them 
to make and sell, as the profit is rather more than 30 cents, and the man who does 
Sot make it is losing his business.

Q. How does this work, one portion paying 30 cents ? Does one balance the 
other ? A. Oh, yes, it must ; the percentage.

Q. The percentage of the whole manufacture ? A. Yes.
Q. What does this “ short 1,000 barrels” mean ? A. It is merely to show that 

some of the makers were short on the total by 1,600 barrels. It was merely added 
UP to prove that the figures were correct.

By Mr. Fisher :
Q. How often do you settle up ? A. Every month.
Q. That is the statement of shortage on one month ? A. That is the clearing 

°ot difference.
Q. How many mills are there in that arrangement ? A. 24.
Q. How many were there short ? A. 14, so there must have been ten gone over.
Q. And the amount these 14 were short was exactly the amount these others 

^ere over ? A. Yes ; just the same.
By the Chairman :

Q T. & J. M. Andrews, they were to make 2,000 barrels ? A, Yes ; per year.
Q. And in that month ? A. He did not send in any. His sales did not come in. 

■cbis is what he is entitled to.
Q. You put him short 97 barrels ? A. Yes ; and he has been paid 30 cents a 

carrel on those, and the next month, that will be kept off of what ho has done.
Q. His report was simply late ? A. Yes ; and he received that amount of money.
Q. Then the next month ? A. He would pay back whatever he was paid too

tnuch.
Q, Where did you get this system from ? A. We arranged it.
Q. Where did you get the plan of it ? A. It is made up on the percentage basis.
Q. You got this plan from some place ? A. I knew there .was some plan in 

°Peration but I never saw one like this before.
Q. Did you get it to any extent from anyone ? A. I saw a book at one time
part of it in.

Q. What book was that ? A. A railway pool book.
Q. An oatmeal pool book ? A. No, railway. _
Q. Showing how this business should be arranged ? A. The principle was the

same.
Q. You have adopted their principle ? Yes.

- From this railway book ? A. ï es.
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Q. As far as it would apply to the oatmeal business? A. Yes.
By Mr. Bain ( Wentworth) :

Q, Do you regulate the prices of the wholesale and retail dealers ? A. No, sir; 
we do not.

Q. You let them sell as they please ? A. Anybody who buys from us pays our 
price and after that he can sell for what he likes.

Q. Do you sell to anybody ? A. Yes; anybody.
By Mr. Quillet :

Q. The man who buys a carload can sell for what he likes. A. Yes.
By Mr. Fisher :

Q. Do you sell the same to anybody according to what quantity he buys ? A. 
Yes. There is so much for a carload and then there is a difference for 25 barrels 
and less quantities. We take so much less per barrel.

Q. How often do you regulate the percentage which each mill shall produce ; 
once a year, or once every six months? A. We have not been going a year yet.

Q. That percentage was based on the production of last year? A. Yes ; some 
mills had been burned down and others had started up.

Q. Can you tell me something about the comparison with the prices you are 
selling at and those of the mills not in the combination ? A. They are not all in 
this arrangement and they sell at whatever prices they please.

Q. What has their prices been ? A. Lower. They have been getting the 
benefit of the combination and paying nothing toward the support of it.

Q. How much lower ? A. In some cases quite a bit lower.
Q. That is, they get the market ? A. I do not know that they do.
Q. How is that ; how do you explain it ? A. Some ot them do not make as 

good meal and others are not in a position to make much.
Q. They have got all the trade they could get? A. They got all they tried

for.
By Mr. Guillet :

Q. Where are these mills? A. In this Province.
Q. Also in Quebec ? A. I think there are mills in Quebec.
Q. Any in Montreal ? A. No.

By the Chairman:
Q. There are two mills in Lachute? A. Yes ; but not in the association. 

There is that Lachute mill, but they are not included in this.
By Mr. Fisher :

Q. Are there any mills in your association which do not run at all but whieh 
you pay ? A. Yes.

Q. You pay them 30 cents a barrel on a certain quantity ? A. There are some 
that are paid in a different way.

Q. How are they paid ? A. A stated sum.
Q. That was arranged when your organization was made ? A. Yes,
Q. Were they running then ? A. Some were and some were not.
Q. There were those who had just closed up ? A. Yes ; just closed up.
Q. How do they get their pay ? A. There is an assessment made on each 

member according to the quantity he is allowed to make, not what he actually does 
make.

Q. That is used to pay these mills that do not run ? A. Yes.
Q. How is that done—do you make an arrangement with each mill ? A. Yes; 

a separate bargain ; a verbal bargain.
Q. No contract ? A. No; whatever they would take.
Q. You assess that on the members. Do you know how many mills there are 

with which that arrangement was made ? A. Ten.
Q. All in Ontario? A. Yes.
Q. How much is paid to them ? A. $526 per month to the whole ten. The 

lowest was $300 per year, and the highest $800 per year.
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Q. That is ten of the mills out of the sixty ? A. Yes ; there are twenty-four in 
the association, and these ten which make thirty-four that we really control. All 
the others are free.

Q. How many are there who sell at the same price that you sell at. You said 
there were a number who sold at the same price although they were not in the as­
sociation. A. Only two or three mills that we hear of. All the others are merely 
doing a little business in their own locality.

Q. Those you do not bother ? A. We send them each our price list. They were 
all visited by a committee, but were only too glad to have the larger mills kept out 
of their territory.

Q. Do you divide your territory ? A. No ; but if large mills were obliged to 
sell at high prices, a miller can surely sell in his own market. That is all they look 
for.

Q, You do not divide your territory ? A. No ; anyone can sell where he likes.
By Mr. Guillet :

Q. Do you pay freights? A. Yes; to all points.
Q. Is the price uniform to all points ? A. The country is divided into districts, 

but as the mills are nearly all west of Toronto, the freights are about the same from 
there to points east.

Q. That is to your eastern limit ? A. The freight each one has to pay is about 
the same.

Q. Is this price that you fixed for oatmeal delivered? A. Yes; I have a price 
list here. We have tried to make it jusi the difference of the freight.

Q. Were you able to make special arrangements with the railway ? A. No.
■ Q. Bach one has to make the best bargain possible for the delivery of his own 

stuff? A. Yes; there is no special rate. There is a special milling rate on oats, 
but all millers get the same.

Q. You are not able to secure any better terms ? A. We were able to get this 
special milling rate. The flour millers got it after we did. All get it alike.

Q. Did you bring any pressure to bear on the mills that declined to go in ? A. 
No ; there have been two who went in, and one paid a certain amount, who then 
went out. Letters were written to him to come back but nothing more.

Q, This is a voluntary association ? A. Yes.
By Mr. Fisher :

Q. What reason did they give for going out ? A. I suppose they saw that by 
going out and selling a little lower they could get business.

By the Chairman : '
Q. I see here a column for expenses. What is this $700, for expenses? A. I 

have explained t^at $525 goes to pay for the arrangement made with the mills shut 
down.

Q. It has nothing to do with the “ long ” and '‘short ’’ here ? A. No.
Q. Those who are long had to pay $407.40, and those who were short received 

$197.40? A. That’s it.
Q. I do not understand how the Andrews, of Thornbury, are allowed 2,000 

barrels. That would be 157 barrels a month ? A. No, it would not
Q. What would it be ? A. Here is his percentage, and ho would have his per­

centage of the total quantity made that month. This is his percentage of the whole. 
This 2,000 barrels is the firm’s percentage of the 135,000 barrels, and taking the per­
centage for that month this is what he is entitled to.

Q. Where do you get his allotment of 2,000 barrels? A. That is for the year, 
and his percentage rises and falls according to the sales.

Q. You have his percentage in one place 1,569, and his percentage 1,476 in 
another? A. This 8,000 is not counted, as there is one gentleman who is running 
on a different basis from the others. He was not taken in on the rise and fall. Ho 
^as given a percentage first.

Q. What do you mean by rise and fall ? A. He did not come into the pool at all.
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Q. Do the whole 24 men understand the working of this arrangement ? A. I 
do not know that they do.

By Mr. Bain ( Wentworth) :
Q. I suppose this arrangement does affect the export trade ? A. No.
Q. You are allowed to make as much as you can outside of this arrangement? 

A. Yes ; but they have not been able to make any, in consequence of our oats being 
higher here than those in the old country.

Q. When prices were such that you could export to Glasgow were you in the 
habit of importing American oats to any extent ? A. There were some taken in 
small quantities for grinding in bond when they got a special rate from the American 
roads. It was often taken by boat to Sarnia or Goderich, at low American rates.

Q. I remember that a firm in our town of Dundas did that one season ? A. Yes; 
but that mill has not been running since. They were burned.

Q. Speaking of the American trade, is there any chance of you getting a portion 
of that American trade ? If the American market were open would it be a benefit? 
A. I think it would.

Q. If Canada and the United States were to drop their duties what effect would 
it have ? A. We would have the American market. Our mills are nearer than 
theirs to the Eastern States. Their closest mills are in Ohio. The American oat­
meal is all manufactured west of Akron, Ohio.

By Mr. Guillet :
Q. What about the price of oats in Chicago ? A. I do not think they would be 

any cheaper than Manitoba oats.
Q. Do you think you could send in a good deal into the United States ? A. f 

think we could. In the month of December there were over 12,000 barrels sold, 
and in the month of March only 6,000 were sold.

Q. The prices being high the people ceased to use oatmeal ? A. Yes ; and flour 
being so low.

By Mr. Fisher :
Q. Do you know what the consumption of oatmeal is in the States ? A. It is 

very large.
Q. You don’t know what the production is ? A. No.

By the Chairman :
Q. In order to compete with the United States you would have to have much 

cheaper oats than you have ? A. As a general thing ; we competed in Glasgow and 
Liverpool with them when wo were exporting.

Q. When did you export ? A. None this year, but last year we did.
By Mr. Guillet ;

Q. Do you know the price of oats in Chicago this year ? A, Thirty-two cents-
Q. What does it cost for freight for Owen Sound, Sarnia and other points on 

Lake Huron ? A. Two and a-half to three cents.
Q. That was for last year? A. Yes ; that would be about it.
Q. Therefore, if you could bring in oats at 24 and 35 cents----- ? A. They

would not remain long at 50 cents in this country ; they would be very apt to g° 
down.

By Mr Bain ( Wentworth) ;
Q. You were looking at Manitoba oats just now ? A. Yes ; they are selling at 43-
Q. As a general thing, for the last year, how has the comparison at Akron 

been ? A. Of course, Akron oats and Buffalo oats are just the freight higher than 
Chicago oats.

Q. As a general rule, are oats in Chicago any higher than they are in Toronto, 
in carload lots ? A. Oh, no ; they are generally lower.

By Mr. Guillet :
Q. As a matter of fact, is not the freight from Chicago to Buffalo lower than 

from Chicago to Collingwood by vessel ? A. It would cost very little more to brief? 
it to Buffalo than to Collingwood by vessel. There would not be a-half cent differ­
ence on a boat load.
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Q. It would he lower to Buffalo? A. Probably it would.
By Mr. Bain ( Wentworth.) :

Q. What is the opinion of your association as to the future of the oat trade? 
Are you looking to Manitoba for the supply of your oats in future ? A. No. In On ­
tario we have plenty of oats to spare, except this year.

Q. Asa rule, when the Manitoba grain goes on to extend, won’t it have the 
effect simply of placing our oais here in the same position as if we were competing 
with Chicago ? A. No; I have heard the farmers in our section saying that they 
will still continue to raise oats, and they will go on competing against Manitoba in 
that way.

By Mr. Guillet :
Q. Still the freight from Manitoba to any point in Ontario would be much more 

than the freight from Chicago to any similar point ? A. It depends on the question 
if you can get a grinding in transit rate from any point in the North-West 
east to Halifax There would only be the one rate to pay, and the miller then 
would be almost in as good a position as if he had a mill in Manitoba. In this way 
he would be better still, as he would get a big price for the offal in Ontario.

By Mr. Bain ( Wentworth.') :
Q. That is looking to the shipping trade ? A. Yes.
Q. You do get special rates ? A. The mills located on the Canadian Pacific 

Railway do get grinding, in transit rates, but the mills west and east won’t grind it.
Q. They let you stop off and let you have the stuff ground and ship it on ? A. 

At a nominal rate.
By Mr. Guillet :

Q. The comparison as between the cost of freight from Chicago to, say Col ling- 
wood, and thence to Toronto by rail, would be much less than on oats brought from 
Manitoba to Collingwood and by rail to Toronto, and grinding in Toronto ? A. 
There is always a surplus in Ontario except this year.

Q. I am speaking of the actual cost of importing oats from any point in Mani­
toba to some point in Ontario, as compared with the cost of importing from Chicago 
to same point ? A. You can bring them from Chicago to Hamilton by paying a 
trifle more, than you can from Buffalo.

Q. Very much lower than you can from Manitoba ? A. Yes.
By the Chairman : '

Q. What is the value of the offal of a barrel of oatmeal ? A. It varies according 
to the price.

Q. What is the value ? A. It is about 15 cents.
By Mr. Bain ( Wentworth) :

Q. What Mr. Guillet is aiming at is, that of course getting the water rate from 
Chicago to Hamilton for Toronto the rate is low, but what ho says is that in conse­
quence of the increased distance by rail and water to Manitoba or Winnipeg to these 
points, that the Winnipeg or Manitoba oats could not be delivered at the same rate 
at Hamilton or Toronto that Chicago oats would be delivered ? A. Oats would 
find their level in Toronto. The Manitoba farmers would have to take less for 
their oats.

Q. About how much more would the freight be from Manitoba delivered at 
Toronto, than from Chicago ? A. It depends upon how many railroads you get from 
here to Manitoba.

Q. What are the rates ? A. The present rates are 45 cents a 100, and from 
Chicago to Toronto 15 or 18 cents.

By Mr. Fisher ;
Q. Oats are not produced in Chicago ? A. I think he is supposing if Chicago 

were brought in what effect would it have on the market.
By Mr. Guillet :

Q. To ascertain if Chicago oats are not nearer our market, and can be obtained 
at much less freight than from Winnipeg ? A. Others things being equal, it is a
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matter of distance, and the farmers of Manitoba will have to take a less price, and 
the price in Toronto will be the same. The quantity will regulate the price.

By Mr. Fisher :
Q. As a general rule you have enough oats in Ontario to run your business ? 

A. Yes.
Q. You always have a surplus ? A. As a general rule a surplus. If our sur­

plus goes to New York or Britain that regulates the price. We have no surplus 
just now, we have to import.

By the Chairman:
Q. If you have a surplus now, your theory don’t hold out. When you have an 

association regulating the prices here, the surplus don’t affect the price ? A. When 
oats are cheap here at the same time the larger quantity of oats are going out.

Q. You are saying there is no surplus. lrou have no means of telling, you can­
not tell whether there is a surplus. The very fact that oats are coming down in 
price shows that there are more oats in the country than you knew about ? A. We 
know very well there are no oats being exported to Great Britain this year. We 
know they are higher here than there.

Q. flow do you know there has not been any of last year’s crop ? A. Possibly 
there was some early in the season, but since the 1st of October there has not been 
any.

By the Chairman :
Q. You are making statements you have no means of knowing.
Mr. Bxin—That is not a fair statement.
Witness—Oats are higher in Montreal to-day than in Great Britain. Oats are 

actually lower in Britain than they are in Ontario.
By the Chairman :

Q. Wtiat is the price of oats there ? A. Oats are a cent a pound there.
By Mr. Guitlet:

Q. You are speaking of a scarcity in Ontario. What I was referring to is, 
there may bo a surplus in Prince Edward Island; there may be a surplus in Mani­
toba, but in Ontario, where there are mills largely west of Toronto, there is a 
scarcity ? A. Yes.

Q. When you have low lake freights, which is the cheapest transportation 
which can be obtained any place, that would enable you to bring down the price in 
Ontario to the Chicago level, if you can get oats without duty, if there is a surplus 
there? A. If the oats can be brought in without any duty.

Q. You would have no scarcity in your section ? A. We have no scarcity any 
year, except this year. I think some six or seven years ago we had a scarcity too. 
Now last year there was a lot of our oats sent to Manitoba from Western Ontario. 
This jear it is the reverse, they are sending them here. Of course, in Prince 
JEdward Island, it is one of their chief sources of export.

By Mr. Fisher :
Q. You could not bring oats from Prince Edward Island hero ? A. No.

By Mr. Bain :
Q. I suppose in future there will be more oats sent from Manitoba than what is 

going to go there ? A. Oh, yes ; the way it is developing there will be no more 
oatmeal going there. Last year I sent oatmeal to British Columbia; this year I 
cannot.

By the Chairman :
Q. Bo you know the price of oats this time last year ? A. I cannot tell you 

that from memory. If it is necessary, I can send to the mill here and find out.
Q There were exported $509,000 worth of oats ? A. That would be from one 

and a-half to two millions of bushels.
Q. And oatmeal amounting to $176,000 worth ? A. Yes.

By Mr. Bain :
Q. Boes Ontario export oatmeal to the Maritime Provinces? A. We supply 

the Maritime Provinces nearly altogether.
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By the Chairman :
Q. They don’t manufacture much ? A. I think they are making a little more 

this year than formerly.
By Mr. Bain :

Q. For the local wants ? A. Yes.
By Mr. G-illmor :

Q. What is the cost of building a fair oatmeal mill ? A. There is one mill 
running here worth $30,000.

By Mr. Bain :
Q. What is her capacity ? A. 225 barrels a day. You will get a very good mill 

for $8,000 or $10,000. It costs about the same as a flour mill.
By Mr. Fisher :

Q. You said a little while ago, it took 10J bushels of oats to make a barrel of 
oatmeal? A. Yes.

Q. How much is the refuse worth ? A. It depends a good deal on the location 
what you get for it. It is worth from 15 to 20 cents a barrel.

Q. The refuse on 10£ bushels is only worth 15 cents ? A. This year it is worth 
more.

Q. Your barrel is 196 pounds is it not? A. Yes.
Q. 10J bushels weighs nearly 400 pounds ? A. Yes, but there is only about 19 

or 20 pounds of meal coming out of a bushel.
Q. There must be 200 pounds of refuse? A. Well, there is no gauge. There is 

only a few pounds of offal left. There is a great shrinkage in drying. I think 
there is not over 5 pounds to the bushel, of offal.

Q. It takes 10£ bushel, 357 pounds, to make 196 pounds of oatmeal, that would 
be 161 pounds, between drying up and offal; About what weight of offal is there ? 
A. 4 or 5 pounds to the bushel.

Q. That would be 40 pounds to the barrel, what would it be worth at the present 
time ? A. 15 to 20 cents on the barrel.

Q. What does it cost to manufacture a barrel of oatmeal in your mill ? A. It is 
generally, when we run steady, that the offal would pay the hands.

Q. How many barrels would you make in 24 hours ? A. 90 barrels.
Q. Water mills? A. Yes.
Q. How many men do you employ in it? A. From 3 to 6 men.
Q- To make 90 barrels how many men does it take ? A. Well, 6, I think, 

would make 90 barrels.
Q. It requires 6 does it ? A. Yes.
Q. Then the offal would pay the whole expenses of the manufacture? A. Pay 

the hands, yes.
Q. More than the hands ? A. The hands would amount to $8.00 or $9.00 a day.
Q. The offal would be 90 times 15 or 20 cents, which would be $13.50 or $18.00 ? 

A, When we run steady we don't get that price for offal.
By Mr. Bain :

Q. Feed is high this year ? A. It is scarce.
Q. What did you got for it this time last year ? A. I cannot tell. Wo are 

getting about double the price just now we were getting in former years. For the 
best kind of offal we get 60 cents a 100, and from that down to 40 cents. There are 
three kinds of offal. 1 have sold it, some of it for $1.50 to $2.00 per ton, and the out- 
side hulls I have thrown down the river.

Q. What proportion of it is there ? A. There is not over two pounds to the 
bushel, probably worth 60 cents, half a cent a pound, but for the hulls at the present
time we get pretty good prices. . , T ., . ,

Q. What do you get for hulls just now ? A. $7 or $8 a ton ; I think some 
of the city men use them instead of oats, chopped. We used to sell them for packing 
eggs, but now it is not the egg packers who are buying them, it is the feed dealers 
who are buying them.

3—25
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By Mr. Fisher ;
Q. About what value is your mill. Do you know what your 90 barrel mill will 

cost ? A. I got it for about half its value three years ago.
Q. I don’t mean that at all ; I mean what would a 90 barrel mill cost ? A. My 

mill now would cost from $10,000 to $12,000.
By the Chairman :

Q. What did it cost you ? A. I fitted over a flour mill to an oatmeal mill and 
it cost me 85,000 to fit it over.

By Mr. Fisher:
Q. I suppose a 100 barrel mill would cost about $4,000 ? A. You can build 

much cheaper a smaller property and less capacity.
Q. 1 mean a capacity of 100 barrels ? A. A mill with a capacity of 100 bar­

rels would cost from $12,000 to $15,000.
By the Chairman:

Q You have a flour mill and an oatmeal mill ? A. Yes.
Q. Have you any combination in the flour business ? A. I think the flour mills 

would be only too glad to get one if they could.
Q. There is no combination then ? A. No.
Q. But there is a combination in the oatmeal mills ? A. There is an association.
Q. Do you find the profits very satisfactory ? A. Well, I am not doing much in 

flour.
Q In which are the profits the most satisfactory? A. We make a sure thing 

in the gristing, but it is a small quantity.
Q. Why do you not manufacture flour? A. One reason is that I cannot see 

much profit in it.
Q. There is no money in it? A. No.
Q. But you do find a good profit on the meal ? A. We do not complain of the 

profits if we could only make the sales.
Q. But you will make sales ? A. The prices have been kept up, but they are 

lower to-day.
By Mr. Fisher :

Q. Why will you lower the prices ? A. One reason is that the oats are lower, 
and another is that meal is coming in from Manitoba.

By Mr. Guillet :
Q. It has got the benefit of our market ? A. The benefit of our association, I 

think they could bring it in and undersell us at the prices our oats are.
By Mr. Fisher :

Q. Is the Manitoba meal good ? A. Yes.
By the Chairman :

Q. Have you attempted to regulate what you shall pay the farmer for oats ? 
A. No.

Q. You have not attempted to do so ? A. It was talked about, but it could not 
be put into operation.

Q. You made an arrangement ? A. Well, we talked about it.
Q. What was the arrangement ? A. That each one should pay a certain price 

to the farmers at their mills, and the majority did not think it would be carried out.
Q. So that you did not try to do it ? A. We did not try to do it at all.
Q. You have your minute book down here ? A. Yes.

By Mr. Guillet :
Q, If you had American oats free here you could keep out the Manitoba meal, 

could you not ? You say they are coming in now, because your oats are so much 
higher than in Manitoba ? A. I do not know, I am sure, what effect that would 
have. If we could get American oats laid down cheaper than Manitoba oats and if 
there was a market for the meal, why we would take Chicago oats every time.

By Mr. Fisher ;
Q. You would buy where you could get them cheapest ? A. Yes.
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By Mr. Quillet :
Q. You say Chicago oats are 31 cents and 32 cents per bushel ? A. We could 

take in Chicago oats now if they were lower.
Q. You told me the price of Chicago oals was 32 cents a bushel ? A. Yes.
Q. Then if there was no duty you could bring them in for three cents a bushel 

to any port on Lake Huron ? A. Yes, and with allowing for taking them to the 
mill, &c., they would cost 38 cents per bushel.

Q. What are oats selling at in your neighborhood ? A. Forty cents in Toronto. 
That is the car lot price.

Q. At that rate you would get your oats two cents a bushel cheaper ? A. Yes. 
Q. That would be a difference in your favor and would bring the prices down ? 

A. Yes.
By the Chairman :

Q. Did you give the quotation for May oats or the present quotation ? A. May 
°ats. I think that present oats are a little cheaper.

By Mr. Fisher:
Q. What are the quotations for to-day—April ? A. I cannot say.
Q. What were the prices for a few days or a week ago ? A, About a couple of 

cents difference.
Q. That would probably be about 36 cents then ? A. Yes, or perhaps 37 cents. 
Q. And you are paying now about 40 cents to the Canadian farmer ? A. Yes.
Q. What is the present duty on Chicago oats ? A. None, if we export the

product.
Q. They are then ground in bond? A. Yes.
Q. Then how is it that you do not get Chicago oats ? A. We cannot export.
Q. Not for "export; you would have to pay 10 cents duty ? A. Yes; we have 

^ore oats in Canada than we need for our trade. There is possibly some oats sent 
°ut from Prince Edward Island now, but they are cheaper down there. Five years 
cut of six we have a surplus in western Ontario.

Q. Then, as a matter of fact, the duty on Chicago oats does not influence the 
price of your oats? A. Of course if. there was no duty and the freight was low, it 
w°nld keep oats down. It would just add to the value of the oats if we had a short 
crop. The value would be the cost price and the carriage to the country to which 
they were coming. We can get it that way now by exporting the meal.
„ Q. But the price is regulated by the competition in Canada—by the supply in 
t-mtario ? A Yes.

Q. Entirely ? A. Yes, by the home supply.
By Mr. Bain ( Wentworth) :

Q. Did you ship any oats from Ontario formerly ? A. Two years ago there 
a« a large quantity shipped to the old country, along the Canada Southern.

, Q- You stated just now that the Manitoba meal competed with you and was 
to. What is the freight on the finished article and on the oats down here ? 

Wouiq it be an advantage to them to make it into meal and then ship it ? A. I 
lnk it is just about the same.

Q. A barrel of meal would cost just about the same as ten bushels of oats ? A.
.* There is 100 lbs. in a barrel of oats. They will deliver it in Toronto the same 

8 m Montreal, so that we have the carriage from Toronto to Montreal against us. 
i Q. They charge the same rate per lb. for meal as for oats ? A. Yes ; that would 

6 aS&inst our farmers.
Q. In the meantime it strikes your trade ? A. Yes; and if we have a good 

r°P next year, as we promise to have, the farmers will have to take less for their oats. 
. Q. If the Manitoba oats are good for meal, there will be a tendency towards a 

muling trade growing up there ? A. Yes ; the same as in Western Ontario, where 
6 ntills are.

q,, Q. Have you any idea of the capacity of the oatmeal mills in Manitoba? A. 
nero are three or four mills up there—one in Winnipeg, one ia Portage l’a Prairie, 

°ne in Brandon;
3-26J
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By the Chairman :
Q. Yon say the price of oats in your place is 40 cents ? A. Yes.
Q. And you sold a barrel of rolled oats by the car load for how much ? A. To 

what point ?
Q. To Toronto ? A. $16.10.
Q. And twenty miles away from your place? A. The same.
Q. And it takes 10J bushels to the barrel. A. For rolled oats it takes more.
Q. How much ? A. Twelve bushels.
Q. For rolled meal how much ? A, About the same.
Q. About 10J bushels ? A. About 10^ bushels.
Q. At 40 cents per bushel that would be how much ? A. $4.20.
Q. And you sold it for $5.85. A. No ; you could only take the average price 

between these three ?
Q. The average price would bo $5.60 ? A. The average price would be about 

$5.45, $5.35 to $5.60, and $5.60 to $5.85; the average being about $5.45.
Q. You say there is a standard for oatmeal. Of 100 barrels how much would 

be standard ? A. About 50.
Q. And how much granulated ? A. 25 of each of the others ?
Q. Of each of the others ? A. Yes.
Q. How much would that average. I make it $5.53 ? A. Yes.
Q. The raw material costs how much ? I think you said $4.20 ? A. Yes.
Q. And the offal pays for the manufacture ? A. It pays the expenses,

By Mr. Fisher :
, Q. You said it paid the wages ? A. Yes ; the hands.

By the Chairman :
Q. Well, now, take an average ? A. Oh, it does not pay that now, because we 

are doing nothing. Several mills are about idle. We are doing no export trade.
Q. $4.20; what does the barrel cost ? A, 30 cents.
Q. That would be $4.50 ? A. Yes ; and the freight.
Q. How much is that Î A. It would average 25 cents.
Q. What is the freight to Toronto ? A. 22 cents. There is also the freight to 

Kingston.
Q. Where do you sell the most of your product ? A. I think I sold the most of 

it in Nova Scotia and New Brunswick.
By Mr. Guillet :

Q. But the price is higher there ? A. Yes.
By the Chairman ;

Q. You pay 22 cents to Toronto ; what do you pay from your place to Halifax ? 
A. 68 cents to Halifax and the same to St. John, and 22 cents to Toronto.

Q. Your freight to Toronto is 22 cents, and your freight to places west of 
Toronto would be somewhat less ? A. Between Toronto and London less, and whe° 
you get west of London higher again.

Q. That would be 79 or 80 cents a barrel profit. Ninety barrels a day is your 
capacity ? A. Yes.

Q. That would be quite a large profit ? A. Yes.
By Mr. Fisher :

Q. What is the price in Halifax ? A. $5.80.
Q. What is the price in Toronto ? A. $5.45.
Q. And what is the difference in freight ? A. 46 cents.

By the Chairman :
Q. What is your allotment, 2,800 barrels ? A. Yes ; I am entitled to sell 23»

barrels in the month. That would be about 9 barrels for 25 days in the month.
By Mr. Fisher :

Q. When you say the offal pays the wages, do you mean the wages the who!0 
year round on what you sell in this country ? A. No.

Q. Or would you have to run all the time to make the offal pay the wages?
The trouble in the way we have been running came in this way : I built a mill aloof?
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With many others larger than we required. Until last year we did not knowhow 
many mills there were, or how much they could do.

Q. It was the good business that tempted you into this a few years ago ? A. 
We have always been in the business. We doubled our capacity and others did the 
same.

By Mr. Bain ( Wentworth) .-
Q. Have you any other prospect except the remedy of the suppression of pro­

duction ? A. If we could get a bigger market ; or if the export trade would spring 
UP, Or a market be opened in the United States.

Q. If we had reciprocity it would help you ? A. We would be on an equality 
With their mills.

Q. The advantage you would expect from that would be, that you would be close 
the American market ? A. The closer we are to a market the better, the cost being 
equal.

By the Chairman :
Q. How do you account for oats being 40 cents at your place and 47 cents in 

"oronto ? A. That is street receipts.
Q. Bo you buy it, by the car load when you are buying now? A. If we bought 

lt by the car load it would cost us 43 or 44 cents, the same as in Toronto.
Q. Where do you buy ? A From farmers’ waggons just now. If you look at 

the exchange market you will see that I am right there.
By Mr. Bain ( Wentworth) :

Q. What is the car load quotation in Toronto ? A. Yesterday it was 43 to 44 cents.
By the Chairman :

. . Q. Manitoba oats has frozen wheat in it ? A. Yes ; and the oatmeal has wheat 
111 it too.

By Mr. Bain ( Wentworth) :
. Q. Has that been done to work off the frozen wheat ? A. I do not know, but 
!t was there.

Q. What percentage would there be of frozen wheat ? A. I have seen samples 
01 meal and there was wheat in it.

Q. Xs ‘it noticeable to a large extent? A. It would not hurt the oats for feed. 
By the Chairman :

Q. You make each man in the association make a statutory declaration before a 
notary? A. Yes. (Exhibit 386.)

Q. Who collects these assessments ? A. They are paid in to the treasurer.
Q. Who is the treasurer ? A. J. B. Moore, of St. Mary’s, he makes a draft.

By Mr. Wood ( Westmoreland) :
Q. Is there a large demand for oatmeal in Great Britain ? A. Yes, sir, now.
^ Where is that supplied from ? A. From the mills of the United States, 

the millers in the United States—I know a great many of them—went from 
Two of them had the mills that I have now ; they went over and built a

Most of 
^nada. 
mill.

Q. Are they exporting ? A. No ; it is only for the home trade.
Q. But with reference to the trade of Great Britain ? A. They only sell refuse, 

6 poorest siftings.
y,. H- I am speaking, however, of other dealers? A. Yes; they came in compe- 

10n with us, but we held our own.
6t Q- Bo you know whether the oats that were exported whole or in their natural 
.ate were ever manufactured over there ? A. I do not know, but I do not think so, 

causy it is Eussian and Swedish oats that are coming in. 
y, '%• Bo you know whether it is possible to make the same quality of oatmeal 
et^our oats as they make over there ? A. I do not know, but I have heard it 
can by men coming out that the meal was better there. Whether it is or not I 

n°t say ; i have never used any of their meal.
By Mr. Fisher :

You. have never come in contact with the Scotch oatmeal millers ? A. !No.
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Q. I have heard that they consider the Scotch oats better tjian any they import? 
A. I know that they do consider them better.

By Mr. Guillet :
Q. Do they use Russian and Swedish oats now ? A. Yes ; I do not think they 

use much of their home oats.
By Mr. Fisher :

Q. You say some millers have gone into the United States from your neighbor­
hood to manufacture there. What induced them to do that ? A. They saw more 
money in it. They have gone there within the last dozen years. I know three or 
four who have gone. I meet them occasionally, and they are still carrying on busi- 
Dess there.

Q. Do you hear whether they are satisfied with the work there ? A. I think so.
Q. Do they seem to think that they have done better than if they had stayed 

here? A. They do not care much about Canadian mills getting in. I heard one of 
them ask what they wou'd do when the Canadian mills got in, and he said it was 
time enough to fight the devil when you met him.

Q. Have they a combination as you have? A. I think they have.
Q. You are not familiar with their combination ? A. No.

By the Chairman :
Q. Who are these men you refer to? A. John Forest, formerly of Woodstock; 

Alex. Forest, formerly of Embro. Both the Forests were in our neighborhood, 
Stewart, of Chicago, formerly of Ingersoll, and Douglas is in partnership with him. 
They have mills, one in Chicago and another in Cedar Rapids. Douglas is an Amer­
ican. There is another mill in Jolliete which, I think, a Galt man is running. 
There is one good thing that this association has done, it has induced the mills 
to make good meal.

Q. You say you shut some mills down? A. But they are paid.
By Mr. Bain ( Wentworth) ;

Q. You pay 10 mills to stand idle ? A. But they did not make good meal.
By Mr. Fisher :

Q. Could your mills stand, if the duty were removed from both oats and meal ? 
A. We cannot be any worse than we are.

Q. You would be contented to have competition here if you could get an entry 
into the United States? A. Yes.

The Committee then adjourned.

House of Commons, Ottawa, 20th April, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the chair.
The Chairman.—I want to call the attention of the Committee to the evi­

dence of Mr. Ross, Secretary of the Oatmeal Millers’ Association. 1 asked him for 
his minute book, and he said that he had left it down at the hotel, but promised to 
bring it up after the meeting was over. When he brought it up to me I noticed 
that although be had said that the association was formed during the summer—I 
think he said in June—the first of the minutes here (Exhibit 38c) are dated Novem­
ber 4th, 1887. I called his attention to it and he could not account for it but said he 
was not secretary at that time. The writing was in another hand than his. A close 
examination of the book showed that at least the six first leaves were torn out, a9 
the leaves are left on the opposite side, and the first meeting reported here refers to 
the by-laws and officers of the association and executive committee, showing that 
the organization was fully formed before this first minute recorded here. Mr. RosS 
also stated that there was no combination or no arrangement to buy oats; that it 
was brought up but nothing whatever was done, but I find by the minutes of the 
meeting held in Toronto on December 2nd, 1887: “Moved by W. Thomson, second­
ed by P. Martin, and resolved, that Mr. Payne, Stratford, be appointed oat buyer for
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the members of this association, and that each miller baying car-loads of oats shall 
pay Mr, Payne the sum of $1.50 per car for each car bought, and that the oat buying 
fee under the supervision of the secretary.

“ It was also resolved that all millers buying car-loads of oats at any over the 
price which may be fixed by the association, which, until further advised, shall be 
33c. or less for oats weighing not less than 34 lbs. per standard bushel, shall pay 
Mr. Payne the sum of $1.50 per car the same as if the car had been bought by Mr. 
Payne, and that Messrs. McIntosh and Barclay be exempted from this resolution 
and also Messrs McKay & Co. and Russell bo exempted on any lots bought by them­
selves east of the Northern and North-Western Railway,” showing that there was 
an arrangement for the purchase of oats as well as for the sale of oats, and, strange 
to say, these resolutions are in Mr. Ross’ own handwriting. At this first meeting 
recorded here the society appeared to be in a pretty flourishing condition, for they 
had appointed Mr. Ross secretary at a salary of $200 with expenses for one month.

House of Commons, Ottawa, 3rd May, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the chair.
Henry Hatton, sworn.

By the Chairman :
Q. Would you give the Committee your name, occupation and address? A. 

Henry Hatton, bookkeeper, Hamilton.
Q. You are secretary of the Stove Makers’ Association? A. Canadian Iron 

Pounders’ Association.
Q. Who is president? A. William Barrow.
Q. Who is vice-president? A. W. J. Copp.
Q. Canadian Founders’Association; what class of manufactures does that include 

'agricultural implements ? A. No ; just stoves.
Q. What firms comprise it. How many firms are members of it? A. About 

IH or 18-18 I think.
Q. All the stove manufacturers in Canada ? A. Not all I think. Some do not 

belong to it.
Q. Bo all the large ones in Canada? A. Yes; all the large ones.

, Q. What are the objects of this association. Have you a constitution? A. I 
ave only been secretary for the last two months.

Q. Are these the books ? A. Yes ; that is the letter book.
Q. Where is your minute book ? A. It is here. (Exhibit 46a and 6.)
Q- You have no printed constitution ? A. No.

By Mr. Guillet :
Q. When was the association organized ? A. I do not know.

By the Chairman :
. Q. You have only been book keeper for two months? A. Yes; but I have been 

. the stove business about six years now. I do not know anything about the asso- 
lation only from writing a few letters for the president. I should rather say I am 
aBlKtant book-keeper, because there is one head book-keeper for the firm.

By Mr. Guillet :
, You have been assistant book-keeper for Barrow, Stewart & Milne for the
^t 6 years ? A. Yes.

*«• And are now? A. Yes.
By Mr. Gillmor : _ . . .

*> 't. Are the foundries in the Maritime Provinces in your association ; in New
Unswick or Nova Scotia ? A. No.
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By Mr. Quillet :
Q. Do yon know bow many stove foundries there are in Canada that are not in 

your association ? A. I cannot tell.
Q. Do you know whether any efforts have been made to induce them to come 

in ? A. t have not been acquainted with it long enough to say.

W. J. Copp, sworn.
By the Chairman :

Q. What is your name, occupation and address? A. William J. Copp, iron 
founder, Hamilton.

Q. Of the firm of— ? A. Copp Bros.
Q. How long have you been in the business ? A. In the business of an iron 

founder for about 30 years.
Q. In stoves all that time ? A. Yes ; and agricultural implements.
Q. Are you in agricultural implements now? A. Yes; as well as stoves.
Q. What implements do you make? A. Ploughs, harrows and similar imple­

ments.
Q. Do you manufacture largely of these articles ? A. Pretty largely. Not so 

largely as some establishments.
Q. Have you a combination in prices in those articles ? A. We have not.
Q, What are the articles you manufacture outside of stoves ? A. Agricultural 

implements.
Q. Name the articles? A. Ploughs,cultivators, rollers, harrows, seed drills-----
(j. Fanning mills ? A. No. Straw cutters, sulky ploughs, grain crushers, &o.
Q. Therelis no combination or association regulating the prices for these articles? 

A. Not that I am aware of.
Q. We had one witness before on that subject whose evidence came in casually, 

but I wanted to ask you so as to know. He was making implements you have not 
mentioned. We wanted to have the whole range. Is there a combination fixing the 
prices of stoves ? A. There is.

Q. What classes of stoves do you manufacture ? A. Every class I may say.
Q. Coal stoves ? A. Coal and wood particularly and parlor stoves.
Q. Kitchen stoves and parlor stoves ? A. Yes ; everything. I don’t think there 

is anything in the line of stoves we do not make.
Q. You do not make precisely the same stove as some other manufacturers ? 

A. W e do not.
Q. Each one makes his own peculiar style? A. Yes.
Q. How are the prices then of the different styles ? How are the prices of these 

different styles regulated ? A. They are arranged o n the basis of weight and orna­
mentation.

Q. Who arranges the prices ? A. Well, the committee generally, and then it is 
brought tip in the association and then adopted.

Q. Wno are the committee ? A. There are various ones.
Q, Members of the association ? A. Yes ; members of the association.
tj. Are they paid experts? A. No, sir.
Q. Just of the association ? A. Just members of the association.

By Mr. Guillet :
Q. Are there many stove manufacturers not in the combination ? A. Oh yes. a 

large number, sir. I suppose there are 40 perhaps. I am speaking in the rough. 
There may be 50, sir.

Q. Have there been any efforts made to bring the m in ; have they been invited 
to come in ? A. Not for some years.

By the Chairman :
Q. Betore that ? A. We have invited them years ago to come in, some of them ; 

not all of them. We have made frequent efforts in that direction.
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Q. The men out mostly are small dealers ? A. There are a few good dealers, 
generally small dealers.

Q. Are there any large manufacturers outside the association ? A. Yes.
Q. Who are they ? A. William Clendinning and Ives of Montreal, these are 

the largest manufacturers.
Q. Do they send much of their wares westward as far west as Toronto or Ham­

ilton? A. Very little.
Q. They don’t interfere with you ? A. Very little.
Q. Do you send your stoves down to Montreal? A. Yes.
Q. Some of the western manufacturers are outside of the association ? A. Yes ; 

there are western manufacturers outside of this association.
Q. Who? A. It is difficult for me to give you their names. There is a party 

ln Tilsonburg, in Guelph and another in Picton.
Q. Small manufacturers? A. Yes; running small shops; There are a good. 

Qiany up the Ottawa outside the association ; a great number.
By Mr. Guillet :

Q. I suppose you agree upon a uniform price for similar classes of goods ? A. 
We do; yes.

Q. Any fines imposed if the prices are broken ; if the rules of the association 
are broken ? A. Yes ; some parties are fined if they break the rules.

Q. Have any gone out of the association ? A. Very few indeed. I don’t know 
°f one. Yes, I remember two.
. Q. Has the effect of your association been to keep up prices ? A. I don’t think 
lt> sir.

Q. Not to raise the prices, taking into consideration the cost of labor and the 
Avance in material, what these have made necessary? A. I think it has made our 
Prices uniform, that is the peculiar feature. All our prices are really very low.

By the Chairman :
Q. Are your prices such as to afford you a profit to carry on your business ? 

No, sir, it does not afford a satisfactory profit at the present time.
Q. Satisfactory is a comparative word. Is it sufficient to enable you to carry on 

y°ur business ? A. Oh, yes. I don’t think it pays more than into rest on the capita!. 
Q. Who fixes the prices ? A. The association.
Q. Yourselves ? A. Yes.
Q. A man, when fixing his own prices, would naturally feel inclined to use him- 

self pretty well? A. Well, there are laws laid down. The basis, of course, is fixedj 
Q. Who makes these laws? A. The association.
Q. Yourselves? A. Yes, ourselves.
Q. You fixed the price in accordance with these laws? A. Yes.
Q. You give yourselves your profits. You surely would not deal out profits 

Wlth a niggardly hand ? A. Well, there is so much competition in Canada that yotr 
°°uld not, even were you so inclined.
„ Q. Where is your competition from? A. From ourselves. It really comes 
l°m the association itself. That is where the great competition is.

,, Q. The competition to sell. The competition among yourselves does not reduce 
g™6 Prices one fraction then ? A. Will you allow me to explain. For instance, the 
^sociation has been in existence for 21 years. The spirit of the association has
been-----
^ Let me ask one question now. You have been in existence 21 or 22 years ?

Q. The a?sociation always fixes the price? A. Yes. The spirit of the associa- 
cotl has been to keep the prices down to the lowest possible point. The outside 
k°Bapetition may have something to do with that, I cannot say. The prices have 
een so low that there has been no great inducement to go outside the association 
*ar as the prices are concerned. That has been really the spirit of the existence of
6 association.

Q- Does the association get along pretty harmoniously? A. Yes, very.
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Q. Do the members comply with the law ? A. Oh, yes.
Q. Do you manufacturers not consider anything else than the prices fixed ? A. 

In the association ?
Q. Yes? A. No; no great difficulties beyond the fact that occasionally there 

are really mistakes made that are not owing to a disposition to undersell.
By Mr. Guillet :

Q. Do you administer any form of solemn declaration to members of the 
association? A. Yes; there is a monthly declaration.

Q. Is it not in the form of an oath ? A. Simply that they agree to comply with 
the spirit and letter of the association.

Q. Have you a copy of that? A. You will find it in the minutes. I think it 
is in 1880.

By Mr. Wood ( Westmoreland)
Q. Has it ever been more profitable than now ? A. Oh, yes ; very much more 

so.
Q. How long is it since the profitable years ? A. Well, I should think the 

profitable years were about 4 or 5 years ago, Previous to that there were very good 
profits

Q. Previous to 4 or 5 years ago ? A. Yes; very fair profits.
Q. The prices then were fixed by the association the same as they are now ? A. 

Just the same way.
By Mr. Guillet :

Q. This is not a statutory declaration ? A, No.
Q. It is just a statement that they have not broken the laws of the association ? 

A. That is all ; yes.
By Mr. McKay :

Q. Is that done by the book-keeper or clerk? A. It is generally considered 
some of the members of the firm, still the book keeper can make the declaration.

By Mr. Wood ( Westmoreland) :
Q. Was there as much outside competition in those days as now? A. Well, I 

should suppose not.
Q. Is that the way in which you account for the prices being higher then or the 

marginal profit being greater then than it is now ? A. I should account for it from 
the simple fact of the statement I made a few minutes ago, that the great competition 
comes from the members of the. association. It comes in this way, that we have 
developed the stove to such a degree that there are very heavy expenses connected 
with it, and really in Canada it is a small market. It really exhausts all the profits, 
that is the real secret of it.

By the Chairman :
Q. How do your prices compare with American stoves in the United States ? 

A. Well, taking the article of base burners, producing the same base burner pre­
cisely that the Americans do, our prices are less than theirs.

Q. At home ? A. In this country. They are less than the market prices in 
that country.

Q. So the prices in Hamilton are less than the prices in Buffalo or Detroit ? A.
Yes.

Q. Same stoves ? A. Yes.
By Mr. Guillet :

Q. You make the same patterns ? A. We do very much in base burners, and 
consequently you may draw a line in the sale of base burners.

By the Chairman ;
Q. What is the difference ? A. I should suppose, taking it on an average on 

the best class of goods, we are 10 per cent, less than the American manufacturers.
Q. That is on coal stoves and base burners ? A. On the base burners ; the 

first class.
Q. How about cook stoves and parlor stoves and wood burners? A. Well, 

.good shops ; I am speaking of the good shops ; I am speaking of the first-class shop6»
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Q. The same quality of goods ? A. We are about the same. You can get a 
very low grade of production, and the Americans run that way.

Q. What do you call the low grade? A. There are certain grades like these 
used in New York, Philadelphia, and the large cities. They are simply light, cheap 
goods, and these are a little less than our prices.

Q. How is it they are producers of cheaper goods ? A. I will give it to you in 
a cheaper way. I was last week at Danville, and I never was through Pennsyl­
vania before. I was all through their works there. They have these iron furnaces 
right there producing iron, and they have Lehigh coal right at their doors, which 
Mr. Vincent told me cost them $3.25 per ton, and this gives them a great power of 
producing a very cheap goods of a certain class.

Q. But the higher class of goods, do they make them at Danville ? A. They 
do, yes ; but they do not make the best class.

By Mr. Gillmor :
Q. Why cannot they make the best class of goods with these facilities? A. Yon. 

get a very large amount of labor on the best class. This labor is no less than our 
own ; it is no cheaper.

By Mr. Guillet :
Q. In some of the combinations which we have enquired into we find that there 

is an arrangement by which they limit the production of the article manufactured. 
Lo you do that ? A. We do not. 1 have explained to you the spirit of the combi­
nation and this is outside our natural limits. We make no limit in any sense.

Q. You do not restrict the dealer who buys from you as to prices ? A. Our 
spirit is against that and we have no limit in the manulacture. They are perfectly 
free and we have only one rule, that we don’t make the same goods.

Q. Therefore there is competition, inasmuch as you vary the appearance of the 
goods ? A. Yes.

Q. I suppose the same class of goods might vary very much in appearance and 
decoration ? A. Yes ; that is the additional price.

By the Chairman :
Q. Any man can come along and buy your goods ? A. Yes, sir ; any man.
Q. You have a customer in one place selling your goods, do you confine your 

sales to him or do you sell to anyone who buys any quantity that you wish to sell ? 
A. Different houses have different plans. Some will supply two men in the city or 
town or three men, while others will only supply one. They are perfectly free to 
act as they see fit.

Q. The association does not interfere in that ? A. It is left to individual de­
cision.

By Mr. Guillet :
Q. You don’t all manufacture one kind of stoves? A. No; we try to vary. 

Qur spirit is to vary the kind.
Q. Therefore there is competition in the sales? A. Oh, yes; very much.
Q. They have their different classes, different styles. The patterns may vary 

and the decoration may vary and they may be at the same prices ? A. They are not 
glassed in that way. They are only classed on a cast iron basis and the decoration 
bas its price.

Q. It is classed upon the weight of metal ? A. Yes.
Q. Still there is a good deal of competition in the sales ? A. Oh, yes.

By the Chairman :
Q- So much a pound for metal. How much? A. Well, they vary. They vary 

^cording to the rate and class.
Q. What are the prices ? A. Some will go as low as four and a-half cents and 

otbers as high as six and two-thirds cents a pound perhaps. Perhaps some will go 
as high as seven.

Q. Are the decorations added to that? A. Yes. Then we pay freights.
Q. You pay the freights where ? A. To all points which produces the amount 

received. When we say we get seven cents for the very highest class of goods that 
Vr°uld not be so, because we pay the freights.
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Q. The freights may be a cent or a half cent ? A. Yes ; the freights are $1 some­
times to extreme points.

Q. Do you pay the freights to Manitoba ? A. Manitoba is under a different 
arrangement altogether.

Q. The prices vary from 4J to------? A. Six and two-thirds.
By Mr. He Kay ;

Q You don’t fix your prices for your customers ? A. No; our customers may 
sell at a profit or sell without a profit.

By Mr. Guillet :
Q. What was the cause of the last advance ? The recent 5 per cent, advance. 

There were two advances ? A. One advance.
Q. What was it, a 5 per cent, advance or a 10 per cent, advance ? A. A 5 per 

cent, advance.
Q. Due to the increased cost of labor ? A. The workmen forced us into a 10 

per cent, advance on wages and the duty advanced fully 10 per cent, more and the 
ô per cent, does not cover the extra cost of our production. We have to buy bolts 
and everything of that sort at an advance. We only advanced 5 per cent, while we 
were forced to pay about 10 per cent, advance in wages and other things.

By Mr. Gillmor :
Q. That was in consequence of duties being placed on iron ? A. The duties and 

wages both. There was a strike and we held off about seven weeks because we were 
opposed to it simply because we thought the men were getting quite enough wages.

By the Chairman :
Q. What do you pay ? A. It was piece work in nearly every department.
Q. What wages do they earn ? A. They will earn—the mechanics will earn 

from $2 to $3 per day.
Q. These are the iron moulders ? A. Iron moulders, stove moulders, nickel 

platers and employees of the various departments.
Q. They have had from $2 to $3 per day ? A. $2 to $3 per day.

By Mr. McKay :
Q. The ornamentation you put on your base burners now has a tendency to 

raise the price ? A. Yes. Of course you cannot put on the ornamentations without 
a large expenditure and these ornamentations have become very elaborate.

Q,. And changing of patterns ? A. Yes; that is a very expensive thing.
By Mr. Gillmor :

Q. These laborers would get from $2 to S3 a day for steady work ? A. 
No, sir ; the moulders don't, simply from the fact that the requirements of the country 
don’t demand it or won’t admit of it.

Q. This is the class of men who get the highest wages ? A. They do ; yes. Of 
course if our moulding shop is stopped it affects the laboring man as well at $1.25 a 
day.

By Mr. Wood ( Westmoreland) .-
Q. Does your association do anything else besides regulating the price ? A. 

Yes ; it regulates patents, for instance. There is a rule that you must not make the 
same pattern. These are the two great features of the association.

Q Is it not for discussing the cost of goods, &c. ? A. Well, discussing the cost 
of goods and everything of that sort, everything, in fact, connected with it.

Q. Have you an association fund ? A. Yes.
Q. What does that fund amount to in a year ? A. It amounts to about $4,000.
Q. Bach year ? A. We have no fund used for any purpose, no other fund at all 

in any shape.
By Mr. McKay :

Q. How much did pig iron rise per ton ? A. About 11 per cent. That is about 
the duty, $2.40.

By Mr. McDougall (Pictou) ;
Q. That is on the value of the raw material. It would not be 10 per cent- on 

the value of the product ? A. No.
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Q. The increase in the iron duty would not amount to 10 per cent, on the value 
of the stove ? A. No.

By Mr. Guillet :
Q. Increase on the raw material ? A. Two and a-half per cent, or about that. 

Then there is the wages, which are higher, and every other thing that goes into it.
Q. Do I understand you to say that raw material had advanced 10 per cent ? A. 

Yes; 11 percent.
By the Chairman •

Q. What is the weight of a wood stove ? A. It would average about 275 
pounds,

Q. What price do you sell that for? A. That would sell, perhaps, net for about
$17-

Q. About $17 ? A. Yes.
Q. And you have added to the price of that how much? The price would 

average about $16.25 and we call it §17, about 5 per cent, would bring it up to about
$17.

Q. Seventeen dollars is about your selling price ? A. Yes.
By Mr. Guillet :

Q. So that the increase in the cost of a stove weighing 275 pounds would be less 
than 30 cents ? A. About that. Then there would be on the mould about 10 per 
cent.

Q. And you have not raised the prices of base burners? A. Yes; we have 
raised the price.

Q. In February you had not raised the price of your base burners, I think, I 
mean your firm ? A. That is correct, we had not advanced on base burners.

Q. I see one of your circulars here says : “ Please note that an advance of 5 per 
cent, has been made this day on copper reservoirs, hollow-ware, agricultural furnaces 
and all stoves, with the exception of base burners, self-feeding pot stoves, and Globe 
and Cannon stoves.” That is your advertisement on your postal card ? A. Yes. 
That refreshes my memory now. We thought that the prices were such that we 
really should, if possible, keep the prices down. We were out of the season for them. 
My mind was not fresh on that point.

Q. What do you mean by Globe and Cannon stoves? A. These are simply 
round bellied stoves.

Q. Coal stoves ? A. Yes.
Q. Not base burners ? A. No.

By Mr. Gillmor :
Q. Do you send stuff to the Maritime Provinces? A. Yes, we send to St. John, 

Halifax, Fredericton, St. Andrews and Moncton. I generally travel there once & 
year myself. I like the trip.

By Mr..McKay:
Q. There is enough competition outside of our association to regulate prices if 

you put them up too high ? A. Yes.
Q. If you were inclined to do anything like that competition would meet it ? 

A. Outside of the Dominion ?
Q. Yes ? A. Yes, outside of the Maritime Provinces.

Alexander W. Morris, of Montreal, manufacturer, sworn,
By the Chairman :

Q. What do you manufacture ? A. We are in four manufacturing businesses, 
cordage, binder twine, bags and plaster, that is calcine and land plaster.

Q. You know of the binding twine association ? A. There has been one.
Q. Were you a member of it ? A. Yes.
Q- For how long ? A. Well, it was continued through 1886 and for a greater 

Portion of 1887. Then of course it was running for the months of January and
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February of this year, but it had no effect on the trade of the country this year 
because there were no sales.

Q. What was the object of the association ? Have you a constitution ? A. No, 
the constitution ard original papers are down in Halifax, but I can explain it to you.

Q. Did you not have it printed ? A. No ; it was just an arrangement.
Q. How many firms joined the association ? A. Five.
Q. Was that all the binding twine manufacturers of Canada? A. It contained 

the whole of them in 1886, but one in 1S87 did not enter. That is the new one 
which started in Brantford.

Q. Was it in operation in 1886 ? A. No, not in 1886.
Q. When did you cease to be a member of this association ? A. Just a few 

weeks ago, only about six weeks ago. I cannot give you the exact date.
(j. How do the prices of Canadian binder twine compare with the prices in the 

United States, say for 1887 ? A. I think for the greater portion of the year the 
Canadian prices were very much lower. At the close of the season in the United 
States there was an arrangement among all the manufacturers, and the prices were 
reduced considerably, but for the average of the year, I think the Canadian prices 
were considerably lower. I mean the prices to the home members.

Q. You mean to the Canadian farmer ? A. Yes, to the Canadian farmer.
By Mr. Boyle :

Q. You say the prices were considerably cheaper ? A. Yes.
By the Chairman :

Q. The prices to the dealer ? A. Yes.
Q. What were your prices last year ? A. In 1837 our prices were 10^ cents less 

5 per cent., and freight paid to destination through Ontario ; and the Owen Sound 
freight, from Montreal to Owen Sound, allowed for shipments to Manitoba and 30 
days’ time.

Q- These were the terms. Do you know what were the prices ? That was the 
price during the whole of 1887 ? A. That is what we sold the whole of our output 
for in 1887.

Q. What were the prices in 1886 ? A. The prices in 1886 were 10 cents, less 5 
per cent, and 2£ per cent. There was a trade discount of per cent., and a cash 
discount of 5 per cent, for the same freight allowances.

Q. Do you know what the American manufacturer’s prices were in 1887 ? A. 
Well, I can hardly answer that question. They varied a good deal; but I could 
easily get the information for you ; I would not like to answer it off hand. I think 
I could get it even here in Ottawa, but I am not quite sure.

Q. What was the price of the raw material during last year, the manilla ? A. 
Well, of course, you should take together the cordage and binding twine. On bind­
ing twine there are two prices for sisal and, for manilla. Some years we used half 
and half, but this year we do not use sisal, because it was quite as dear as manilla, 
and manilla being the best fibre, we used that altogether.

Q. What is the difference in the quality, the tension of the manilla? A. The 
manilla is a much longer fibre and much stronger.

Q. What is the breaking strain of binder twine ? A. I should think manilla 
would run more than sisal.

Q. What is the strain ? A. Twine running six hundred feet to the pound, the 
breaking strain of manilla would be about one hundred to one hundred and ten 
pounds.

Q. That much ? A. Yes.
Q. Is that required for binders ? A. It is not necessary on a new binder, but 

on a great many of the old binders it was required.
Q. I understood that about 80 pounds was all that was required ? Q. On the 

new binder it is not necessary to run even so much.
Q. But on the sisal how much would the strain run ? A. Sisal would run about 

500 feet or perhaps 425 feet.
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Q. So that for the same tension the manilla would be about 20 per cent longer ? 
A. Yes.

Q. And therefore 20 per cent, cheaper ? A. Yes.
Q. What are the objects of this association ? A. The association was run on a 

pooling business. It was not an original idea at all. It was copied from the Ameri­
can Cordage and Binder Twine Pool, that is each manufacturer had a stated per­
centage of the pool.

Q. He had a stated percentage, what do you mean by that ? A. It was divi­
ded up on the basis of 100 per cent, and each manufacturer obtained a percentage of 
the whole according to the value and size of his factory.

Q Do you mean that all the selling was done through one agent ? A. Oh, no; 
we made an arrangement giving each manufacturer a certain percentage. For in­
stance, we had thirty-three per cent., about one-third.

Q. That was the quantity that you were to make ? A. Of the quantities that 
were to be sold in Canada, and then at the end of each month we made a statement 
88 to the quantity that we sold in that month, and that is put into the hands of the 
superviser, a man appointed at the head of the association, and if we have exceeded 
our percentage we paid a stated amount per pound into that pool, which was divided 
among the manufacturers that ran short of their percentage.

Q. You calculated how much would be required for the country’s consumption 
ln the season ? A. Bach manufacturer could sell as much as he wished but if he 
80Id more than his percentage he would have to pay so much per pound for every 
Pound over that percentage in that pool.

Q. You were to have one-third. How much were you permitted to sell without 
paying into that pool ? A. One third of all that was sold.

Q. You could not tell until the season was over? A. No.
Q. Then you made no estimate of the quantity required for the season ? A. Oh, 

We made an estimate.
Q. How much did you sell ? A. In 1886 about 600 tons and in 1887 about 650

tons.
Q. Your estimates were a little out for the whole country, were they not ? You 

dad not enough in the country to supply the demand ? A. Last season there was a 
shortage to a certain extent in Manitoba. Tnere was an unusually large harvest 
there and farmers did not give their orders until the last moment. We had to send 
twine up by express during the latter part of the season, but farmers were surprised 
at their great crop. There were plenty of machines in the country.

Q. A surprise all round ? A. Yes.
By Mr. Quillet :

Q. What is the present price of binder twine ? A. That I could not answer. I 
am not in the combination.

Q. You are making it ? A. I could not answer that.
Q • Are you not connected with the association ? A. No, not now ; if I gave you 

'hy present price it would be giving it away to my competitors.
Q. You know what their prices are? A. No, sir; I could not tell you.

By the Chairman :
Q. You saw the evidence stated in the papers? A. You mean Mr. Connor’s

evidence ?
Q. Yes ? A. The association was then in existence.
Q- Is the association in existence now ? A. No.
Q. You went out of it and afterwards the association broke up ? A. The asso­

ciation is now broken up entirely. There is no cordage combination or no binding 
Wine association in the country at the present moment.
, Q. Do you know what the prices were when the association was in existence ?

* Yes; I could give you them but 1 could not tell now.
Q- We have them ? A. Very well.
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By Mr. Guillet :
Q. Are prices tending lower ? Is there any change in the price of binder twine ? 

A. There has been a drop on the cordage, but the binder twine has not. It is not 
the season for it yet.

By the Chairman :
Q. How much have the cordage prices dropped ? A. I could tell you about.

By Mr. Guillet :
Q. You can give us the percentage ? A. Yes ; I could give you about the per­

centage.
Q. As far as binding twine is concerned the market is not established yet ? A. 

No ; we have not started to send out binder twine. There has been a drop in 
manilla rope, tor instance, and cordage of about ten per cent.

Q. Since the combination was broken up? A. Yes.
By the Chairman :

Q. This ordinary half inch rope, what do you sell that for ? A. Rope was 
selling for about Ilf cents, but the price is about ten per cent, lower than that.

Q. The binder twine and the manilla sells at about the same price. A. Yes ; 
but it is much harder to make.

Q. Is it twisted more? A. It is twisted much finer. A spinning machine will 
V DDt turn off half so much. The ordinary rope yarn is about double the size of 

kinder twine.
Q. That is an easy operation ? A. Oh, yes ; that is an easy operation.

By Mr. Wood ( Westmoreland) :
Q. Has there been any drop in the raw material ? A. Yes ; the market is 

declining. From the present appearances binder twine and cordage would be very 
much lower next year than they are this year.

Q. You say there is ten per cent, drop in the price of rope ? A. Yes ; quite ten 
per cent, on the raw material.

By Mr. Guillet :
Q. At the present time ? A. Not for present delivery, but for future delivery 

«during the next two or three months. Hemp is very much sold at future delivery. 
You very rarely buy it on the spot.

Q. The chances are that the prices will be lower ? A. Yes ; for next season. 
For instance, you can buy hemp for September next very much lower than you can 
get it now.

By the Chairman :
Q. Where do you buy your raw material ? A. All the hemp comes from the 

Phillipine Islands, but we buy most ot it from brokers in New York and London, 
England.

By Mr. Wood ( Westmoreland') :
Q. What is the cost of this raw material ? A. It is cheaper because the crops 

are turning out very much larger than they had any idea of.
By the Chairman :

Q. Was there not a combine among some of the American buyers by which 
they bought up all the raw material that they could lay their hands on ? A. The 
New York manufacturers joined together under the form of a company, the National 
Cordage Company, and they bought up all the manilla on the spot and to arrive for 
months ahead, and effected a raising of prices.

Q. Is that still operating ? A. It first started with five and now there are 
about twenty manufacturers in it. They are gradually drawing in all the American 
manufacturers.

By Mr. Guillet :
Q Do you make a lower price ? Have you been in the habit of making a lower 

price than at home ? A. Yes. 1 would be perfectly willing to file this circular 
which will show you why I left the combination.

By the Chairman :
Q. Are the prices of binding twine any higher now than when you had thô 

combination. You are quoting prices no higher than before ? A. No.
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Q. You would be willing to sell a little lower ? A. We have not given any 
quotations in binding twine lately, because we had most of our orders booked, and 
in addition to that we had 500 tons of binding twine in stock, and a great deal of 
that was manufactured the latter part of last year. It was £42 a ton in January, 
but now you can buy for September delivery for about £30.

Q. The manufacturers are not likely to cut prices ? A. They cannot out prices 
unless they make a loss upon it. Mr. Chairman, I would just like to make one state­
ment with reference to this combination. It worked in this way ; we were obliged 
to pay in every month one and a half cent per pound for all that we produced and 
sold above our percentage. That went to strengthen the small manufactories in the 
country. It was not helping us and it was not helping the trade.

Q. You could reduce your prices that much ? A. Now, we are simply able to 
give that benefit to the trade and the country instead of to the small manufactories.

By Mr. Quillet :
Q. How much ? A. One and a half cent per pound.

By the Chairman :
Q. As a matter of fact have you reduced the price ?. A. I said that we have not 

done anything on binder twine as yet. On binder twine we hardly paid anything 
into the pool, but on cordage we paid every month.

By Mr. Guillet :
Q. I suppose that this 500 tons that you have on hand was made in the combi­

nation and therefore a large portion of it was taxed to that extent ? A. No; it was not 
taxed. There is only a tax on over production.

Q. Was there any over production ? A. No ; we would not know until the end 
°f the season.

By the Chairman :
Q. You said it was only on the sales you made ? A. Yes.

By Mr. Guillet :
Q. You had a prospect of having to pay on that 500 tons your portion of it ? A. 

No ; because our percentage would be greater than 500 of the whole.
Q. That is not the whole of what was made ? A. We are still manufacturing.
Q. If you had entered into this combination this quantity would be liable to 

this discount ? A. There is no portion of it liable unless I receive my percentage.
Q. You said on binder twine you had exceeded? A. No ; I meant on cordage. 

We ran just about our percentage on binder twine.
Q. You could have made more ? A. Yes ; if the country had required it and 

1V° had thought so.
. Q- Would you have made it but for the fear of paying? A. No, it is not that : 

lt is the fear of carrying it over. Binder twine runs up into a large amount of

By the Chairman :
rp Q- You simply went out of it because it was to your interest to go out ? A. 
-^hat is it exactly. I felt it was to my interest.

By Mr. Guillet :
Q. You want to run to your full capacity, and not pay anything into the pool ? 

M.y competitors have as much right to cut under me as they please.
By Mr. McKay :

. Q. You are large manufacturers? A. We manufacture about 50 per cent, of the 
lnder twine and cordage.

By Mr. Guillet :
Q. You are manufacturing every month ? A. Yes ; this would not have been 

thing into our pocket.
By Mr. McKay :

f Q. You can undersell these smaller manufacturers? A. We think we can man- 
acture cheaper by manufacturing on a large scale.

By the Chairman ;
Sfin u Sow many men have you at work? A. 220 just now. We will have over 

before the end of the year.
ü—26
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Q. Are they mostly men ? A. Yes; men and boys and women to a certain ex­
tent ; about 30 women.

Q. What wages do you pay to your skilled men ? A. Our ordinary laborers 
get $1.20 and $1.25. We do not pay any man less than $1.20, and we pay up to $3 
per day.

By Mr. Guillet :
Q. In the combination—I am not quite sure that I remember rightly—you regu­

late the prices at which the goods should be sold, as well as the quantity to be sold ? 
A. Yes ; of course

By the Chairman :
Q. But you cannot say that prices have been reduced since you went out ? A. 

I believe some of the manufacturers have cut prices, but I have not sold a single 
pound of binder twine since the combination was broken up.

Q. This circular of yours did not produce any effect ? A. It has had the effect 
of our firm getting a great many congratulatory letters.

Q. No orders? A. No; because I have not tried to sell. We have a great 
many orders booked. There is no trouble in selling our twine, as we have a good name.

By Mr. Guillet:
Q. I suppose you took orders to deliver the twine at market prices? A. We 

guaranteed that if there is a drop, we will give the benefit of it.
Q. You have a large number of orders booked? A. Yes; about 750 tons.
Q. Before the combination was broken or since ? A. Most of these orders we 

booked last fall before any prices were established.
Q. Prices are not established yet ? A. We cannot tell what prices will be yet. 

In cordage they have been cutting very hard and when deliveries of binder twine 
starts they may try the same tactics.

By the Chairman :
Q. Your orders are taken for the 1st of June ? A. They start on the 1st of June. 

We may start at the latter end of this month, and then it continues until the end of 
July.

Q. Your share of the pool was about how many tons according to last year? A. 
I cannot remember last year, but I can remember about what the figures were for 
1886. In 1886 we had one-third in the pool of the whole amount manufactured. We 
paid into the binder twine pool and we manufactured about 600 tons, but the whole 
amount sold by all the manufacturers in the combination was a trifle under 1,800 
tons, so that we paid into the pool about $500 for the whole year. It was only on a 
few tons.

Q. That would be at the rate of 1£ cent per pound? A. Yes.
Q. At the present time you have as much manufactured or you have orders 

taken this year for more than your share ? A. No, I have not.
Q. I thought you said you had orders for 750 tons ? A. Our share would be 

greater than that for this year.
Q. From the larger consumption ? A. Yes.
Q. How many tons do you expect to make by the end of the season ? A. About 

that or 800 tons.
Q. I thought you had that much sold that you knew of ? A. No ; about 500 

tons.
Q. But you have orders for 750 ? A. Yes.
Q. Then most of your orders are in ? A. Yes ; but as I said these are guaran­

teed rates, that is if the prices are reduced we will reduce ours. We are not deliver­
ing yet, so we do not know what the price will be.

Q. Have the prices already been fixed by the association, or are the prices fixed 
already—association prices? A. In most cases ; but we have heard of sales at less. 1 
heard of one only yesterday. Our sales were made at those prices, but have to come 
•down to what the price is. I guaranteed that I will give as good prices as my com* 
petitors.
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Q, But you have sold nearly the whole output of your twine for the year ? A. 
We generally sold that in a week. It is all sold.

Q. And it is sold at association prices, and after you had made the sale you 
went out of the association ? A. Yes; we broke up the two combinations on cord­
age and binder twine. In the binder twine business we have taken most of our 
orders every year before prices were established. Wo have a certain number of 
customers, and we guarantee that we will sell at as good prices as any other. As I 
aaid, I do not know how much effect this will have on the season’s business, as a 
large portion of the twine is made out of very expensive material. Next year it 
Will be lower.

By Mr. McKay ;
Q. You subject yourself to the risk of loss? A. Yes; if my competitors break 

away I will follow.
By the Chairman :

Q. But you broke away in the first place ? A. Yes ; but if they break, our 
buyers are guaranteed that they will get the benefit.

By Mr. Gillmor :
Q. Mr. Connors is in your combination ? A. He was in, but there is no com­

bination now.
Q. How many were there in the combination ? A. Five.
Q. You were proportioned out what each one should make ? A. Yes ; we each 

bad a stated percentage.
Q. What proportion of all the quantity that was to be made for Canada did he 

make ? A. On binder twine last year he had a percentage, I think, of 10 per cent. 
°f the whole ; and I think he manufactured about two tons of twine.

Q. How much did he get last year out of the pool, as you call it; as near as you 
Can tell? A. I think about $6,000 or 87,000. Perhaps hardly as much as that ; it 
might be $5,000.

Q. For not making rope ? A. No ; not making binder twine.
, Q. You had a combination on rope too? A. Yes. I cannot tell you how much 
be got out of rope.

Q. He got his proportion ? A. Yes.
Q. He drew out largely ? A. I know he drew out, but I do not think he drew 

01t very largely on rope.
By Mr. Guillet :

Q. He only made two tons of binder twine ? A. That is all.
Q. He is making more now ? A. I do not know.
Q. He speaks of having sold several carloads ? A. I do not know.

By Mr. Gillmor :
j Q. I did not know definitely, but he seemed to get a boom somewhere or other. 
£ bve in the county next to him ? A. There is no doubt that the smaller manufao- 
^ers have been benefited very largely by the association. It is the same, I think, 
Wltb all pools. They are run on that principle.

The Committee adjourned.

House of Commons, Ottawa, 10th April, 1888.
• The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

"he chair.
Samuel Rogers, sworn.

By the Chairman :
;«• What is your occupation ? A. Undertaker.
ho* What is your address? A. 19 and 21 Nicholas Street, Ottawa.

6 Q- Now we want some information from you about an organization. Are you 
timber of the Undertakers’ Association ? A. I am, sir, a member of the Under- 

er® Association of Ontario.
3-26£
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Q. Have you a special one for the city of Ottawa or is it one for the whole Province?
A. I believe, in Ottawa, we have no regular organization. There was a little meet­
ing a short time ago among the other undertakers, and my son was present, but I 
don’t know what the object of it was at that special time, but we have arranged our 
affairs here on a similar plan or basis of the head association of Ontario.

Q. You have an organization then for the whole Province of Ontario ? A. Yes.
Q. Bo you meet annually ? A. Yes ; the annual meeting is held in the city of 

Toronto.
Q. There was a meeting held there a short time ago, were you present? A. 

No, I was not, it was held in September. My son was there.
Q. Is it an organization of undertakers only or undertakers and manufacturers?

A. I don’t know whether the manufacturers are members of the association or not. 
There is an agreement between us the same as if they were members of the associa­
tion that they sell to those who are associated only. They don’t sell to any other 
undertaker.

Q. Who was it formed this association first ? A. The late Mr. John Young of 
Toronto, and Mr. J. B. McIntyre of St. Catharines, were the principal movers in the , 
matter.

Q When was it organized ? A. Pour years ago ; I attended the first regular 
meeting.

Q. Where was it held? A. At Toronto.
Q. You formed an association ? A. Yes.
Q. How did you get the members; was there a large attendance ? A. At that 

time 1 think there was about 360 odd, at the first meeting.
Q. Were there that many present at the meeting ? A. I think that was about 

the number, 360 or 365.
Q. You had nearly all of the undertakers in Ontario present had you? A. Oh, 

no, we have over 800 now, and there may be more than that since the last meeting.
Q. How many have you in Ottawa here? A. There is Mr. Moody. Five in 

the city of Ottawa. There were two others but they have given up business.
Q. Who are the officers of the Ontario association ? A. I don’t know the names 

of the officers this year. I could not positively give you the names of any of them» 
Henry Stone, sen., I think, is the president for this year.

By Mr. Guillet :
Q. Who is the secretary ? A. A man named Hayle.
Q. Where does he live ? A. In Cannington. I am not sure, I think that is the 

place.
Q. Stone is the president ; Hayle is the secretary. Who is the treasurer ? A. I 

think J. B. MacIntyre, of St. Catharines.
Q. Have you got a constitution or by-laws ? A. I have.
Q. Bid you bring it with you ? A. Yes ; I have it in my pocket.
Q. This was adopted on 16th September, 1885. (Exhibit 47 6.) It sets forth 

the proceedings of the convention that took place ? A. On that date.
By the Chairman :

Q. Have you got a copy of the by-laws ? A. I have it somewhere. My son is 
away from home. He takes charge of these things and it is possible they are locked , 
up in the safe, and he forgot to leave the key with me.

Q. The organization then controls the whole trade of Ontario ? A. Princ ipally i 
the recognized manufacturers sell to the members of the association or associated 
members only. They won’t sell to any other person.

Q. The association regulates who shall be admitted hereafter ? A. Well, yes ; 
they have that power.

By Mr. Guillet :
Q. Have you any power in your local association here to exclude or prevent 

members from joining. A. We can, sir. Any now man who wishes to join or go into 
business would have to get the consent of the majority of the trade in any town»
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There are five undertakers in Ottawa and he would have to get consent of three. 
That is the case all over the country, you have to get three of the members.

Q. Those two, why did they go out of business ? A. Oh, they could not make 
a living out of it I think. One was a carver and he found he could do better at his 
trade than by attending to the undertaking business I think.

Q. He could get supplies as freely as before ? A. There was no organization at 
that time, not when the first one went out. Tne last man never attempted to join.

Q. These five are all men who belong to the association ? A. Yes ; the five now 
Working here are members of the association.

Q. Well, then, if a new member wished to join, it would be for the majority of 
those members now to say whether they would admit him or not ? A. Yes ; that 
Was the case.

By the Chairman :
Q. The result is you have to decide if anybody shall be in the trade with you or 

hot ? A. Yes; we have that power.
Q. And the manufacturers bind themselves not to sell to any person but those 

*n the association ? A. Not to sell to any but those in the association.
Q. Who are the manufacturers ? A. ft. Philp & Co. are the largest.
Q. Who else ? A. J. W. Thompson, which used to be Watson & Thompson, and 

“h0re i8 another the Ontario manufacturers’, I don’t know who compose the company, 
-‘•heir manufacturing place is Ridgeway and they have a wholesale store in Toronto. 

Q. They manufacture in Ridgeway and have their wholesale place in Toronto ? 
Yes.

By Mr. Guillet :
Q. Do they leave you to regulate your rates ? A. There is nothing said about 

a‘es- I do precisely the same as I would if I wasn’t a member of the association.
Q. In the locality here ? A. We have no arrangement that way.
Q No tariff of charges ? A. No, we understand we charge from $5 to $10 for 

hearse. We charge for a child’s hearse $5 or $6 and for my best hearse we 
Charge $8 or $10.

By the Chairman :
Q Is there a uniform price in these three companies you speak of ? A. Yes ; in 

and caskets but not in the linings and trimmings.
By Mr. Guillet :

Q' They can be cut freely then by anyone ? A, No; they will not sell any 
j8tl°le in the business except to those who are members of the association, but there 
kQan understood price between the manufacturers for coffins and caskets. They are 

hnd to sell them at a certain price, but trimmings, linings and handles they can sell 
8 they please.

c Q- There is an arrangement as members you must observe as to coffins and 
i ehets ? A. Among the wholesale manufacturers. We have no combination 

‘vidually at all. 1 am not bound to sell my casket at the same price. These 
° htlenaen sell me that way but I can sell just as I please.

By Mr. Boyle :
There is free trade within the local organization ? A. Yes. It is the same 

tbe association in Toronto, the head association.
„ By the Chairman :

Do you think the manufacturers have a pretty good profit on their caskets 
j coffins they make. You know the material ? A. Yes ; I suppose they have, 
can^ are very nicely gotten up and their prices of course vary accordingly. You 

ave high class goods or cheap class. 
n By Mr. Boyle :

A .hi. How do they compare in prices now as before this organization was started ? 
St, about the same I think. I think the styles are altered, and I think they 
^ere rn§ bottur caskets and I think the charges are abrat the same ;as ever they

They haven’t raised the price in any way that I am aware of.
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By Mr Bain ( Wentworth) .•
Q. Trimmings are in the same arrangement as caskets ; they are not sold to 

anyone either ? A. No, sir. They won’t sell any article, not even a screw, to any 
one who is not associated with us.

Q. I suppose this trade is a special trade. They don’t combine trimmings with 
ordinary hardware or any other business ? A. No.

Q. Is it a special trade by itself ? A. Tes, a special trade.
Q. These dealers in trimmings, are they separate from the casket manufac­

turers ? A. They usually carry on the whole thing. One man keeps the whole 
supply. Each one has his own. There are three in Toronto.

Q. How is it about trimmings, and handles, and all that ?
The Chairman—He says the manufacturer keeps the supply of all the funeral 

requisites.
Witness.—Philp makes near all he sells ; I think hardware as well as the other.

By the Chairman :
Q. A man wanting to start into business he is not free to start unless he gets 

the consent of the others who are in the same trade in that place ? A. That is the . 
rule.

Q. Do you think that is a fair rule ? A. Well, no ; I hardly think so. I would 
not object personally to any one starting in Ottawa. I would object to this : If he 
could not start in a respectable manner and have proper things to do it with I would 
object. If a man came out properly with a good hearse and casket I would say 
“go ahead, do the best you can.”

By Mr. Guitlet:
Q. Would you supply a coffin alone to a person who required a coffin only, per­

haps to convey it by ordinary vehicle, without the hearse ? A. Sometimes we do 
not send our hearse. We frequently sell coffins to persons in the country, and in the 
city a man sometimes hires a cab.

Q. Do you require them to leave in your hands the arrangement for the cabs ?
A. I do not require it of them, but it is generally left in my hands. If you have 
the misfortune to require my services you perhaps order the exact number of cabs.
A cabman may be doing your family work and you will engage him.

By Mr. Bain ( Wentworth) ;
Q. You usually supply everything ? A. Yes ; we usually supply everything.

By Mr. Guillet :
Q. You could compel them to buy everything if the members of the association 

chose to say that ? A. Yes ; we could compel them if we chose.
By Mr. Boyle :

Q, Do the manufacturers carry out the rules of these local associations in every 
det il, no matter how unreasonable it may be ? A. I do not think they have any" 
thi- g to do with such a local organization as we have in Ottawa.

Q. You said you would divide up; that is you will sell a coffin separately. Sup­
pose a rule of your organization here was that everything was to be supplied and 
one of your members objected. Would he be reported to the manufacturers and bn 
excluded from supplies? A. I do not think he would go that far. I suppose we 
would have the means of reporting him for acting contrary to what we thought 
right.

Q. Your association here might be fair but others might not be. You might 
compel customers to do things unfairly ? A. We work the same all through.

By Mr. Bain ( Wentworth) ;
Q. Mr. Boyle wished to get at this fact : whether the local organization estab, 

lishes its own iules or whether the larger oiganizations governs them all ? A- 
think the local organization govern their own affairs so long as they are not in con" 
aistent with the general association.

By Mr. Guillet :
Q. Suppose a man went to you for a casket and to your neighbor for the hearse' 

A. Ï would not supply him on principle.
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Q. As against the regulation here? A. We have none here. I think we are 
joined together on the slenderest string possible.

By Mr. Boyle :
Q. The point I want to arrive at is, how far do the manufacturers control your 

local organization, or how far does your local organization control the manufacturers ? 
A. It is the same throughout Ontario; the manufacturers will not sell to you unless 
you are a member of the association.

By the Chairman :
Q. Is there an annual subscription list ? A. We pay §2 a year, but we pay $25 

joining. I only paid $2, being on the first list.
By Mr. Guillet:

Q. Are not your prices very much the same ? A. There is no understanding. 
By the Chairman :

Q. Have there been any increases by the manufacturers lately ? A. No, sir;, 
sometimes a certain article may be improved on, but there has been no general alter­
ation.

By Mr. Guillet :
Q. Supposing a manufacturer is established and is not a member of the associa- 

tion, would the members of the association be free to deal with that manufacturer?
A. No.

tj. If you did you would bo expelled? A. I suppose they would be expelled. 
£here is one such manufacturer in Toronto and another in the eastern townships. 
-Ihey sell their goods to members who are not in the association. Sometimes men 
Will start independent of the associated members.

Q. Suppose you have served a family at the funeral and there is no payment 
^ade at the time, and there is some delay, would you report that to your brother 
Members? A. I never think of it. I give my customers all the time they want.

Q. If they were in default would you report them ? A. No. If I had dealt 
^th you and you did not pay me and you happen to require an undertaker’s ser­
ies again, and I saw you going into another undertaker’s, I would go and tell him 

you had better look out for him. He has been owing me for four or five years 
and 1 advise you to be careful.”

Q. I have a letter to that effect. An undertaker who supplied the Indian Ser- 
VlCe states that if the Department does not pay him he will instruct the other 
undertakers and they will refuse to bury the Indians ? A. I do not know anything 
?” out that. My son has been running the business for a year or two past. I only 
eel I am bound to the association by word of honor. I do the best I can for the 

Peoplg i have to do with.
,, Q. There is no agreement in the head association or your local association as to 
°e prices at which undertakers shall sell certain classes of goods? A. No. I think 
j*Q country undertakers objected to anything about prices because they were more 
nan they could get in the country, but they did not in the city. You will find that 
hearse runs from $5, $7 to $10. I never read half of those by-laws.

Q. Are you bound to observe those prices ? A. They are there I know.
By the Chairman ; ... „

„ . 't- What price caskets do you sell ? A. There is a difference between. a coffin 
g a casket. We sell caskets from $60 np, according to the class and trimmings. 

0lQe are trimmed very plain. ,, , . . ...
. . H- Up to what price ? A. $175 for one we had once ; black walnut with gold 

Minings such as has been used but once in Ottawa. I got $175 
;8 ,, *!• White wood compares with rosewood ? A. Yes. We charge $60, and that 

®cheapest casket I sell. . ,
H- Well, what does that cost you ? A. The casket itself I think laid down here 

our i ube* with 8125 carriage, about $16. Then there would be the trimming and 
^°r. Say $14 for the casket.
'*• What would the trimmings be ? A. Handles, lining and plate.
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Q, It costs you $14.50 or $15 laid down ? A. Yes, about that. I suppose we 
should make about 640 or $45 on the actual cost of the casket. Then we have to 
trim it and go to the house, and perhaps the next day bring it down to the drawing 
room and carry up our posts so that everything is included in that price.

By Mr. Boyle:
Q Is there no fee except charge for the casket ? A. No; I never charge any­

thing for attendance.
Q. The hearse is extra ? A. Yes; the hearse is extra. $5 for a child and $10 

for an adult.
By the Chairman :

Q. What is the cost of trimming on a $60 casket? We put handles down at 
$5.50.

Q. That is what they cost you ? A. Yes; $4.50 to $5. The plate $2.50 engraved. 
Lining about five yards and one-half or six yards at say $1.10 or $1.25 per yard 
according to the quality. Then there are other expenses amounting to a couple of 
dollars more. Then it would be worth about $1.50 to trim it.

Q. It takes five yards at $1.10 a yard to trim it ? A. Yes, for a six foot casket. 
There are the wide ends and you will find that five yards will hardly cover a six foot 
casket.

By Mr. Boyle :
Q. You charge for the shell ? A. Yes, $3 extra for the shell. We are charged 

extra for the shell.
Q. You get them where you get the coffins ? A. Yes.
Q. They cost you how much ? A. $1.80 and the carriage about 50 cents. We 

do not reckon to make a cent on shells. It costs 50 or 75 cents to deliver them. We 
do not make anything on shells.

Q. What is the cost of your $100 coffin ? A. $75 or $80, varying according 
to the trimming.

By Mr. Guillet :
Q. These caskets are not covered outside with cleth ? A. No; it is the lining 

inside and the stuffing that I speak of. We do that ourselves. We get the bare box 
and we do all else here.

By Mr. Boyle :
Q. I asked you the cost of your $100 casket ? A. We reckon the cost at 

$60 and we have our labor added.
By the Chairman :

Q. You have more profit on a $75 or $80 coffin than on a $100 one ? A. In 
some cases but not always. We cannot do with 5 per cent, or 10 per cent, profit as 
we do not work only about two-thirds of the time and we have to have the same staff 
of men and horses. People have the idea that undertakers make immense fortunes 
but I have never seen a rich one yet.

Q. Do you think the combination benefits the manufacturers more than the 
undertakers ? A. I do not think it does. There are the same number of caskets 
and coffins required. It is merely to keep out men who are not fit for the business 
and to do it respectably.

Q. What object is therein that. What particular interest have the undertakers 
in having a thing done respectably. You do your own respectably and in proper 
order and well, and what difference is it to you if some other man in the same busi­
ness does not? A. It would be a discredit upon me. Some people would speak con­
temptuously of me on his account.

Q. They would rather give you credit. They would say: “ There is the way Mr. 
Rogers does his business” ? A. I would get the benefit in that way, but I should not 
like the name spoken of with that disrespect.

By Mr. Guillet :
Q. You get a discount on your goods ? A. Yes, 10 per cent, on wooden ware and 

5 per cent, on trimmings.
The Committee then adjourned.
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House of Commons , Ottawa, 8th May, 1888.
The Committee on alleged Trade Combinations met this morning, Mr. Wallace 

in the chair.
A. B. Bolton, sworn.

By the Chairman :
Q. Give the Committee yonr name, occupation and address? A. Albert B. 

Bolton, at present a painter, but used to be an undertaker.
Q. Of what place ? A. Village of Bolton.
Q. Would you tell the Committee the circumstances of how you were formerly 

in the undertaking business and now you are out of it ? A. The circumstances 
were just these : My father was undertaker in the village of Bolton for d0 years. He 
died a year ago last January. I conducted the business tor about six months, but, 
of course, his estate was in the hands of the executors, and the hearse anu business 
Were sold. At least the stock was sold to the other undertaker in tûe village, and 
the hearse was sold to a wholesale firm with whom my father dealt.

Q. Give the name of that firm ? A. R. Philp & Co., of Toronto. Before the 
hearse was removed from the estate I tried to buy it, but they would not sell it to 
toe; that is the executors would not. I wanted to continue the business, as I was 
left alone with my mother ; but they would not sell it to me, because they had thoir 
own reasons, and I bad mine for not coming to terms. It was turned over to R. 
Philp & Co., of Toronto. I went to them, and I said to Mr. Philp in the presence 
°f witnesses, “ Mr. Philp, I have come down here to buy my father’s hearse.” He 
said : “Mr. Bolton, I cannot sell it to you.”

Q. Tour father’s hearse was sold in Bolton ? A. Tes ; sold on my father’s 
ostate ; from just where I left it after the last funeral. He said, “ Mr. Bolton, I 
cannot sell it to you." I says, “ Why not, Mr. Philp ?" He says, “ I cannot sell it 
to you.” I said, “ Mr. Philp, I have the money in my pocket to pay you for the 
hearse.” All he asked was $400. “ I have the money in my pocket, and is not my 
tooney as good as any one else’s?” He said, “No; you are not a member of the 
association. There is another member of the association in the village, and I dare 
*>t sell it to you.” I said, “ That’s a little kind of strange.” I said, “ If I have the 
tooney to pay for it why can’t you sell it to me?" I knew that my father was a 
toember of the association, but 1 knew nothing of the working of the association 
before that. They just put it in that way.

By Mr. Bain ( Wentworth) :
Q. Did you offer to become a member of the association ? A. I did not offer, 

“Ut I could have become.
Q. I mean in your negotiations? A. No ; he refused point black because I was 

n°t a member of the association. I have understood since from members of the 
association in as good standing as Mr. Philp, that if I had got the hearse I could 
have become a member of the association in spite of them.

Q. Is there anything in the constitution that would have enabled you to have 
Overcome that diflâculty and to have got the hearse ? A. Nothing that I know of.

By Mr. Quillet : ......
Q. Were there two undertakers when your father was m business .here t A. 

*68 j but the other untertaker started business after my father did and my father 
^a8 a member of the association when the other undertaker started and if it had not 
been for my father he could not have become a member. My father was a little too 
ea«y with him and allowed him to become a member of the association.

. Q. Is i t necessary that a local member of the association should give bis consent ? 
A- Yes; (Exhibit 47 b and c) and a certain gentleman told me last Saturday that I 
had to thank the very man my father befriended for being hoisted out of the busi-
Bess- He would not give his consent. . . . , n ,
. Q. Tou understand that it was necessary to have his consent before you could

ec°toe a member ? A. Certainly.
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Q. Is that in the constitution ? Yes, it is ; but I understand that if I had. 
got that hearse I could have become a member of the association as my father's son.

Q. You could have continued the connection? A. Yes ; although they did ob­
ject. This gentleman told me last Saturday that if I had secured that hearse there 
was nothing that could have kept me out of the association ; that Mr. Dodds, the op­
position undertaker, could not have kept me out. I was refused the hearse simply on 
the ground that he would not sell it to me.

Q. In consequence of this refusal you are not able to say anything about the in­
ternal working of this association further than that they shut you out ? A. That is 
all; they shut me out. There is the constitution that my father had (laying books 
on the table).

By Mr. McKay :
Q. If you had got that hearse you could have gone on and continued your 

father’s business ? A. Certainly.
By Mr. Guillet :

Q. Is there anything in the by-laws that provides for a son continuing his 
father’s business ? A. I am not posted in them at all.

Q. This was only an opinion of a member of the association ? A. I am not 
posted at all. 1 did not enquire further into it. I went that far as there was a 
friend of mine present and 1 thought we could start a business in opposition to the 
association. We went to the Toronto Exhibition and examined a number of hearses. 
We took a fancy to one and thought we would order one like it. The next question 
was where we could get our stock. We could not get it from E. Philp & Co., nor 
from any member of the association ; but we understood that there were several un­
dertakers in Toronto working outside of the association. We called on them and 
they thought we were trying to pull them for a little information in order to give some 
of the manufacturers that were in connection with the association away. Perhaps 
it might be so. I would not say it was so ; that we were trying to pull them to give 
these manufacturers away who were giving them goods and were pulling the asso­
ciation. They thought we only wanted to get a pull on these manufacturers that 
they were obtaining goods quietly from ; but we were not doing so. We were simply 
trying to find out whether we could get goods without having to do with the 
association.

Q. You failed to get the goods ? A. We could not get them. We could not 
find cut where we could buy them. This was T. B. Elliott & Co. They thought we 
were simply pulling on them to get a lead to give them away. We were not how­
ever ; but they would not give us any pointers.

By Mr. McKay :
Q. One gentleman who gave his evidence here stated that there were a large 

number of undertakers throughout the country not in the combination ? A. I would 
like ro know where you will find them. I know this that the very two gentlemen 
who came down with me, said to me when we were coming down on the train : “ We 
will give you the first chance to buy that hearse.” I knew their business. I said : 
“Gentlemen, I know your business down this morning. This was that I was going 
to see E. Philp & Co. about the hearse, There were two others going down at the 
same time. As scon as I saw them on the train I said : “ Gentlemen, I suppose you 
are on the same business as 1 am on,” and they said they guessed they were, and 
eavs one of them : “ What business are you down on, Bolton ?” I said : “lam 
going down to buy my father’s hearse, if l can, I want it.” Said they : “ and then 
you shall have the first chance.” All three of us walked up to E. Philp & Co’s, 
together, and going up they said : “Now, you take the first chance at it, if you can­
not buy it, we will try and do it,” and I tried to buy it. I asked Mr. Philp, right in 
their presence, about the hearse, and the answer he gave me was that he could not 
sell it to me, because I was not a member of the association.

By Mr. Bain ( Wentworth) :
Q. Did he sell to the other parties ? A. He sold it to the other parties, and as 

it so happened, they were not members of the association, and he has been very sorry 
jbr it ever since.
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By the Chairman :
Q. Bid he get into trouble by selling to them ? A. Certainly he did. He has 

had several accounts cut off on account of it. After he had sold that hearse to the 
parties he did sell it to, of course it was known that they were not members of the 
association. It was well known that they were not members of the association. 
They had bought out the local man all right, bat he had no hearse.

By Mr. Quillet :
Q. Is this in Bolton ? A. No, sir ; in Caledon Bast, about ten miles west of 

Bolton.
Q. The man they bought out was not a member of the association? A. No.
Q. Had he been carrying on business for a long time ? A. He had been carry­

ing on business in a kind of a way. They were given to understand that when they 
bought his stock out they could become members of the association, and they bought 
his stock and bought the hearse and went into the retail business. They got a bill 
of goods, some $200 worth, from R. Philp & Co. When the members of the associa­
tion became acquainted with the fact that they had sold the hearse and these goods 
to these gentlemen, they appointed a committee and the committee went down and 
demanded R. Philp & Co.’s hooks. They could not help it. They had to show them 
up. He did shew his books to the committee and they said: “ Here, Mr. Philp, you 
have sold a bill of goods to so-and-so, and he is not a member of our association. 
How did you come to do this?’’ Mr. Philp could not deny it.

By Mr. Bain ( Wentworth) :
Q. Still, you do not know this of your own knowledge ? A. Well, I have it, 

Mr. Bain, from a gentleman who is a member of the association, who only told me 
last Saturday. He did it openly, fairly and straight, because he is an old friend of 
toine. Had I been in the business or out of the business, he is an old friend of mine. 
Be told me that he himself was a member of that committee, and they examined 
Mr. Philp’s bocks, and Mr. Philp has lost money by it simply because he sold the 
hearse and these goods to men who were not members of the association.

Q, Don’t the association have a list of members to whom they are entitled to 
sell? A. They have, but he just a little over-reaeht d himself that time. They were 
sot members.

Q. Did they refuse to sell to you at all, or only at an advanced rate ? A. They 
■Would not sell to me at all at any price.

Q. Because I understand that they sold to outsiders, but at such a rate as to 
practically shut them out ? A. They would not sell to me at any price.

By Mr. Guillet:
Q. Why do they make a distinction between the other two men and you ? A. 

1 cannot say.
By the Chairman ;

Q. There was no opposition in Caledon East, and Mona Road ? A. No; no op­
position.

By Mr. Quillet :
Q. It is evident that you could assume that there would be no difficulty of these 

Bien getting into the association, or there was no opposition ? A; Certainly.
By Mr. Bam ( Wentworth) : _ .

Q, Bid they try to get into the association ? A. Certainly; and the association 
declined to admit them. I was told on Saturday last, that they could not get in, 
that they never would get in.

By Mr. Guillet:
Q. Have you any objection to giving the names of the two parties refused ad- 

Blission ? A. Crawford and Irwin, of Caledon Bast.
Mr. Bain—You are putting the witness on slippery ground.

. Witness—You cannot put me on slippery ground, sir. I have my own know­
ledge with regard to this. I have it straight and fair from a member of the associa­
tion that these men cannot be admitted.
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Mr. Guillet—It is a matter of publie interest. He has stated that these men 
bought the hearse and the goods in this locality in Caledon Bast, and the names are 
merely additional information.

Tne Chairman—He says he has a part of the information, and he went down 
with them to Philp’s to buy the hearse. They all went together to buy the hearse.

Q. How, have you seen them since that day that you all went down together ? 
A. Certainly.

Q. Have you got information from them about this matter ? A. Certainly. 
They have never been able to get into the association.

Q. They told you that ? A. They told me that.
Q. Themselves? A. Certainly.
The Chairman —That would be direct. What Mr. Bain says is that the evidence 

is not direct, not what you know of your own knowledge, but what you have acquir­
ed from others. Article 18 (Exhibit 47c), in the by-laws of the Undertakers’ Asso­
ciation says: “In order that every member shall feel himself at liberty to discuss any 
questions coming before the association fully and freely, and without reserve, it is 
hereby understood and agreed to that all such discussions shall be considered of a 
private nature, and any member who shall be found guilty of divulging any of the 
private business, or discussions, or affairs of this association, excepting such as are 
proper to be made public, shall, if convicted after a fair trial, be fined, reprimanded, 
or suspended, as the majority of this association shall determine, at any annual 
meeting.” Mr. Bain wants to protect-----

Mr. Bain—1 don’t think there is any misunderstanding between you and myself 
as to the position.

By Mr. McDougall :
Q. Who are the parties who refused to sell goods ? A. R. Philp & Co. They 

are the firm my father dealt with for 15 or 20 years.
Q You didn’t apply to them ? A. Mo ; I did not. I went there. They had 

control of the hearse and they would not sell it to me. Of course I did not get the 
hearse.

Q. Do Philp & Co. deal in trimmings ? A, Yes.
Q, The hearse wasn’t exactly in their Hoe. It was turned over to them ? A. 

It wgas turned over to them.
By the Chairman :

Q. Do the Philps deal in hearses at all? A. No ; only second-hand hearses 
turned into them. They told me a month or so afterwards if 1 could get into the 
association I might perhaps get a hearse.

Q. They are manufacturers of coffins ? A. Coffins and coffin trimmings.
Q, They furnish other goods, they don’t manufacture such as trimmings ? A. 

Yes; hardware and all that they don’t manufacture. I don’t think they manufacture 
hardware.

By Mr. McKay :
Q. These two men from Caledon East are still in the business ? A. Yes.
Q. They don’t get their supplies from the regular dealers. Where do they get 

their supplies ? A. That is more than I can tell you. They get them some place. 
They got their first supply from R. Philp & Co., but they have never got any more 
from a regular wholesale dealer other than what I have told you.

(j. They do get them ? A. They do get them I suppose because they are still 
conducting the business. They get the inside track in some way or other. I don’t 
know how, probably by paying 30 or 40 per cent, more for their goods.

By Mr. Bain ( Wentworth) :
Q. That would rob them of their profits. Are they able to import do you 

know ? A. They are not extra wealthy men.
Q. They could not afford to bring them from the States even if they could ? A. 

I hardly know how they manage it. If I had time I could have found out.
Q. We are only asking you as to what you know ? A. I don’t know.
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By the Chairman :
Q. You are pretty familiar with the prices of coffins and so on ? A. Only so 

far as the prices of invoices are concerned, that is all that I know.
Q. You have some invoices there I see ? A. I have some invoices, yes.
Q. About coffins, can you give us a little information, because these invoices 

don’t indicate very much to us. Can you give us information of the prices. We 
had some information here about the white wood coffin that was sold for $60 ? A. I 
know nothing about it, I never handled one.

Q. Is that the invoice of one complete, is that complete coffin, trimmings and 
all. There is coffins $7.50, half handles $1.87, and there is all the other goods ? A. 
That is $10.18.

Q. What do you sell that coffin for ? A. Of course there are linings and trim­
mings.

Q. How much do they cost ? A. About $S,50 at the outside. I could not tell 
you the exact cost, because I am not extra well posted.

Q. What would that coffin sell for ? A. We always got $32 for that.
Q. You got paid for the hearse besides ? A. No; that includes the hearse at­

tendance and everything.
Q. The profits are fairly good then in the undertakers’ business. A. Oh, fair to 

middling. The $32 includes the robe.
Q. What’s the value of the robe ? A. $2 and $2 50.
Q. Is there a discount off that invoice ? A. Cash.
Q. A cash discount ? A. I think it is 10 per cent, off coffins and 5 per cent, off 

trimmings, for cash.

Egbert Moffatt, undertaker, of 335 King Street West, Toronto, sworn.
By the Chairman:

Q. Will you tell us, Mr. Moffatt, your grievances ? A. A year ago last April 
we waited on the association, and we asked to become members. We were told 
that we would have to apply to the secretary.

Q. Who was that ? A. Bedson & Moffatt. I had been in the business myself 
for 12 years.

Q. That is working for yourself? A. Yes; for my brother-in-law five or six 
J oars and for W. H. Store. I acted on that advice, and I applied to the secretary 
ar-d got a form and filled it out. I was then told that they would bring our appli­
cation before the association, and we were told that we would require to get 3 or 4 
°f the nearest undertakers to support our application. We then looked about to get 
the nearest undertakers. Mr. McCabe was the first gentleman whom we approached. 
When we went to him and asked him if he would sign our application he turned 
tound on us something like a bulldog, and said : “No; do you want me to give 
away my bread and butter ? 1 have spent money in purchasing rigs and carriages
°f different kinds and the stock with which to carry on business, and you expect me 

f’gn for you.” I replied, “ We did not come here to be insulted, but to ask you a 
c'Vil question, and I would ask you if you will sign this document ? ” And so he went 
0,1 chinning away and gave us no satisfaction, so we left him. The next man we 
We»t to was Mr. Thomas Kay, and we could get no satisfaction out of him either.

Q. He refused you, too ? A. Yes; point blank.
Q. On the same grounds? A. Yes, on the same grounds. The next we called 

0n was Messrs. Turner & Porter, Queen Street West, and after a long conversation he 
8,goed the document and so the application went into the association. At their first 
Ccceting £ believe there were three or four other applications, and so after quite a 
*°ng debate they left our application over for further consideration. They did not 
accept or reject us. They said they had to consult the manufacturers before they 
could either accept or- reject us and so we went to the following meeting and at last



414 ROBERT MOFFATT.

they put it to a vote and we were rejected by a majority of 100 to nothing. One 
voted for us and all the rest voted against us.

Q. Bid they reject any of the others? A. They rejected them all. But they 
gave us no reason.

Q. Did they give you none, did they write you a letter ? A. No ; I got an 
answer from my brother-in-law, Mr. B. P. Humphrey, by word of mouth.

By Mr. Fisher :
Q. He was secretary of the association? A. Yes; at the time. Then we had to 

start and do the best we could. We imported stock from Albany and from Grand 
Rapids, Michigan, and we bought stock in Toronto from a party called Cable, some 
sort of a manufacturer there. To give you an idea of the prices that we paid for our 
stock and to show you that where there is no justice in the association, there are the 
minutes of the last convention held in September, 1887.

Q. You and your partner had sufficient capital to carry on your business I sup­
pose ? A. Yes, we had first, a hearse and horses, five hundred dollars’ worth of stock 
and no encumbrance.

Q. No encumbrance? A. No encumbrance. We agreed to do this, but they 
would not accept us on any condition.

Q. After asking you to put that in ? A. Yes, after asking us to put them in. 
Here is an invoice which shows that we paid $5.50 per dozen for handles for coffins 
and for a quarter of a dozen $1.38. We paid 85.50 for them and here is an invoice 
which shows that the price of the association is $L15 per dozen pairs.

By Mr. Bain ( Wentworth) :
Q. And they sold to you outside of the association? A. We got them in an 

underhand way. It is like stealing. They are bound under oath now to the extent 
of $1,000.

By Mr. Fisher :
Q. Bound by whom ? A. They were bound in 1887 by $500, no matter if they 

got $1,000 for the coffin not to sell to a retailer outside of the association.
Q. Well, the wholesalers get theirs from the manufacturers? A. No; the whole­

salers manufacture themselves.
By the Chairman ;

Q. Do you mean to say that there is that difference, $1.15 to $5.50 ? A. Yes ; 
there is the receipt of what we paid for them.

By Mr. Fisher :
Q. I understood that they were not allowed to sell to you at all ? A. No; they 

dare not.
Q. Bat you say now that you bought goods from them ? A. No ; I do not know 

where this party gets them from.
Q. You did not pay this to the manufacturer ? A. No ; they were got in a kind 

of underhand way, just the same as stealing the goods.
Q. Yon talked about importing ? A. Yes.
Q. But these are Canadian goods bought from some person in Canada ? A. Yes.

By the Chairman :
Q. Can you not import them and pay the duty and freight and all expenses ? 

A. No ; not and compete with these firms;
Q. Is the difference so great as that ? Is $1.15 about the intrinsic value of the 

article ? A. A case that cost $28 in the States costs $43.50 shipped to our door. 
Now if a man can pay that $15 duty and freight and compete with these men I 
would like to see him do it.

By Mr. Fisher :
Q. But that is not anything like the difference? A. Tes; but that is the case 

itself.
By Mr. Bain ( Wentworth) :

Q. The coffin or casket ? A. Yes.
By Mr. Fisher :

Q. But the percentage is not anything like the difference. A. But if you have 
to buy your handles, shrouds, &o.
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Q. What is the duty on that ? A. 35 per cent.
By Mr. Bain ( Wentworth) :

Q. Do you import your handles? A. Yes.
Q. Can you give us the quotations for the imported handles and then we will be 

able to compare them, about the same quality that you would put on the same class 
of coffin, as near as you can. A. There is none of them here the same as on that 
list there.

Q. Perhaps there are some on the other list to correspond with those ? A. Here 
is one kind 89.77 ; half a dozen pairs $5 and 82.50 a set.

Q There is a difference in that ? A. Of course that is a finer handle, but we 
have been paying at the rate of $10 and $15 a dozen.

Q. How much does that cost ? A. $2.50 a set, and there is a duty on that 
beside.

Q. That is 35 per cent. ? A. Yes. And then you would have to have a large 
capital to do this. You would require to have $300, $400 or $500 worth of stock 
in order to have the right size on hand. A man would be at a disadvantage if he 
did not do this.

By the Chairman :
Q. Then if you could import them at the same price it would still be very dis­

advantageous, I suppose ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Then you had to give up importing them to a large extent ? A. Yes ; we 
°cly import them when we cannot get out of it. We have lost several orders on 
account of the roads being blocked on the other side. In fact, we have lost $100 for 
coders that we could have had.

By the Chairman :
Q. So you are actually shut out of your business, prevented from buying a coffin 

here in Canada ? A. We can buy a coffin here in Canada, but they will not compete 
with the articles sold by those in the association.

By Mr. Bain ( Wentworth) :
Q. There are some parties then outside of the association who make caskets ?

Yes; but they are decidedly inferior.
Q. You think they are decidedly inferior ? A'. Yes ; we cannot sell them.
Q. And the trimmings, where do you get them from ? A. We get them 

through just the same party, but the trimmings also are inferior. 
v Q. Then, practically, the association controls the business here in Canada ? A. 
*68 > they control the whole business here. A man cannot carry it on unless he is 
a member of the association because he is blocked in every way.
. Q. Then you have to order caskets from time to time as your custom demands ?

Yes.
Q. That, of course, means very prompt delivery ? A. Yes. We keep as large 

a ®tock on hand as we can afford to keep, but, of course, we cannot go beyond our 
means.

Q. How do vou find American caskets compare with your own? A. Very 
8°od indeed.

Q. How about the cost ? A. Some are better goods and some are about
same.

Q. A better quality ? A. Some are better in the finish.
Q. Are they a better or a worse finish for the same money ? A. About 

aDae and some are a little better.
By the Chairman :

Ty H- You have made no efforts since to become a member of the association ?
^ ® have not, but several have, and they said it was no use. They said they 

0 admit us or anyone else.
When was it that you started business and applied to them i A. In April

Q' About a year ago ? A. Yes.

the

the

A. 
would
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Q. Do you know if any have started in Toronto since then ? A. No.
Q. None in Toronto? A. No.
Q. Have any of the undertakers died since then ? A. Two have died since then.
Q Then if no one is admitted the balance would have all the business to them­

selves ? A. There were two ; one died and the other sold out. He sold out to a 
farmer.

Q, Did that farmer get admitted ? A. Yes; he got admitted.
Q. I suppose he would not buy until he got the assurance that he would be 

admitted ? A. Of course, if you go and buy a man out you are supposed to take his 
membership. The constitution makes that proviso.

Q. Mr. Bolton succeeded his father and he did not get in ? A. The constitution 
will tell you.

By Mr. Bain ( Wentworth) :
Q, Buying out and inheriting are two different things ? A. That is the consti­

tution of 1887. They offer it to suit themselves, but there is something in the consti­
tution and by-law that is secret.

Q. Are they affiliated with the Toronto Board of Trade ? A. Yes; I believe 
the Board of Trade is the foundation of the whole of it. The Board of Trade is the 
cause of all this combination.

Q. How many members are in this combination ? A. 442 in the Province of 
Ontario.

Q. How many in Toronto ? A. Only 12 in and three outside of it.
Q. Who are those outside of the association ? A. Bates & Dodd, B, J. Hum­

phrey and Bed son & Moffat.
By the Chairman :

Q. You said you thought they were affiliated with the Toronto Board of Trade ? 
A. Yes ; a casket that they paid 812.50 for they sell at $75 in the association.

By Mr. Bain ( Wentworth) :
Q. You pm, on handles and trimmings for that? A. Yes; handles and trim­

mings.
Q, Do you supply the hearse too ? A. No; the hearse is extra, the shroud is 

extra, hacks are extra, and if there is any special attendance that is extra. I have 
seen them charge $10, 815, and $25 for disinfecting. I have seen that done and the 
bill collected.

By the Chairman ;
Q. What do they disinfect with ? A. Embalming fluid. They pretend to use 

some other fluid, but that is what they use.
Q. Is it a good disinfectant ? A. Yes.

By Mr. Fisher :
Q. You say a $12.50 casket is sold for $75. A. Yes.
Q. About how much trimmings are put on ? A. About three yards of lining 

at $2.50 a yard, and the white cotton would cost about 30 cents ; handles, about 
$2.50 ; the plate would cost 75 cents and the thumb screws would cost about 30 
cents.

Q. That would be $11.35 for expenses ? A. Yes ; that is all.
Q. That would bring it up to $24 or $25 ? A. Yes.

Mr. Bain ( Wentworth) :
Q. We had a statement that a casket costing $16.50 would be sold at $35 ? A> 

I can produce books to prove what I say.
By the Chairman :

Q. He said the casket cost $14.50, and there was about 10 per cent, off that ; 
but he gave his black cloth as five yards at $1.10 ? A. The kind I am speaking of 
cost $2.50.

By Mr. Bain ( Wentworth) :
Q. I have the items down here as given before at $31.50.

By the Chairman :
Q. That was sold for $60 ? A. That casket would be a varnished case.
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Mr. Fisher—I happen to know that Mr. Rogers charges for attendance, because 
l have had to do with him.

By the Chairman :
Q. He said that paid for everything, except the hearse and shell and the hacks ; 

that $60 was the cheapest casket sold ? A. I am prepared to prove that there never 
was a casket i-old lor $60.

Q He says they pay extra for the hearse, shell, shroud and hacks ? A. They 
toight put in a varnished case ior $60, but I know that I worked for twelve years 
With members of the association, and they never put a casket in for that.

Q. What are the charges now for white wood caskets in Toronto ? A. The 
casket they sell called white wood they generally term it walnut and cover it with 
black cloth. It is nothing but a plain piece of bass wood but they sell them for 
black walnut All they are is a plain piece of bass wcod covered with broad cloth 
s,id that is the coffin they sell for $250. Go back to the funeral of a prominent 
Toronto gentleman which cost $1,650. That is the same case as I am speaking of 
ti°w ; the same kind of a casket. I wish you could summon some of them down 
here and let them produce their books.

By Mr. Bain ( Wentworth) :
Q. You state that in a funeral they charge $70 for the casket would cost $12.50 ?

Yes ; they may get in a tight box and put it down to $70 but as a general rule 
!t is $75. They would not cut nor give a discount.

By the Chairman :
Q. Will they sell (you any portion without trimming. Supposing you got a 

Coffin made out in the country by a carpenter; would the manufacturers and dealers 
m Toronto sell you trimmings ? A. They have refused to sell me tacks. I went 
o°wn to Mr. Thompson with $250 and wanted to buy stock and he said “ I cannot 
sell you ; I dare not.” I went down to Mr. Philp yesterday and wanted a white 
coffin and he ordered me out of his place. The rest of them generally state that 
they would like to sell hut they dare not. A member of the association dare not 
a°H anything that belongs to him without consulting the association.

By Mr. Bain ( Wentworth) :
Q. It is very difficult for you to import and compete with them ? A. Yes.

By the Chairman :
, Q You do a little underground business to get a member of the association to 
”uy tor you ? A. If we got from a member of the association they would very soon 
SÇt on to him and his supplies would be cut off. They have a committee watching 
C'ght and day. I cannot go down to see my sister on Yonge Street but I am watched. 
-1 is pretty hard to be watched by a lot of scoundrels like them ; for they are noth- 
l°g else. They are cutting each other’s throats over it too in one trying to got ahead 

the other.
. Q They are doing pretty well having the whole business to themselves ? A. I 

«ink the day will come when some of them will have to cry quits if there is any 
Justice in the country at all.

By Mr. Fisher :
Q. Why can’t you start another place and manufacture supplies ? A. We have 

°t the capital to do it with,. It we had the capital it would not be any bother to do 
i..T but it requires a man with a considerable amount of money to start in a business 
lke fbat. A man with money could do it all right enough.

By Mr. Bain ( Wentworth) :
k . Q. I suppose as far as cloth covered coffins are concerned you can do that 

s,Dess yourselves, can you ? A. No.
!<• You don’t manufacture ? A. No.

f Could not combine that part with your ordinary business? A. The manu-
Ul"ers of black coffins ?

cas Y°s ? A. No ; we could not do it. The party who gets up these varnished
08 c°uld not do it because he is not an experienced hand.

3—27
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Q. He could not make it ? A. He could not make it, no. He could not get 
that up at all.

By Mr. Guillet:
Q. Any similar association in the Province of Quebec ? A. I could not say 

whether it is connected with this or not.
Q. There is an association there ? A. I think that it is connected with this.
Q. Is there an association of some kind in the Province of Quebec in respect to 

this trade ? A. I don’t know.
By the Chairman :

Q. Do you know of any association in the Province of Quebec ? A. Ho ; I do not.
Mr. Guillet—It appears there is by this report.
Mr. Eain—Of course the witness does not know that.

By Mr. lusher :
Q Why could you not go to Montreal and somewhere else and buy your trim­

mings ? A. The manufacturers of Montreal are in this. Whether the retailers are 
or not I cannot say.

Q. You know the manufacturers are ? A, Yes.
Q. Did you ever apply to the Montreal manufacturers ? A. There is no use 

because they are in the association. Whether the retailers are or not I cannot say. 
Whatever the manufacturers are in the retailers are in I suppose. You cannot get 
them in Canada at all any place.

The Chairman—This condition of things shows that the combination amongst 
the undertakers is utterly unjustifiable.

By Mr. Guillet :
Q. Do you know how they levied their fines, do you know from what rule ? 

Have they any specified means for fining established ? A. The fines on the retailers 
are $25 for the first offence, suspended for the second and expelled lor the third. I 
think it is in the by-laws there. I could not say particularly about the manufacturers, 
but the first offence is $500. Since the formation of the association they are bound 
in $500.

By the Chairman :
Q. Not to sell outside ? A. Not to sell outside, to any person outside the as­

sociation .
By Mr. Guillet :

Q. Article 23 reads that if any member of the association is found guilty of 
violating any of the rules he shall be suspended or fined—do you know of any manu­
facturer turned out of this association ? A, They tried it hard at one time but they 
did not succeed.

Q. I was going to quote in that connection a record “ the same as we make for 
parties who have infringed the rules, he says ‘ give us the facts where any of the 
manufacturers belong to the D. B. C. A. sold to these parties ’ and you will put a 
$500 fine on them? ” A. This year I believe it is increased to $1,000 and they 
are bound under oath. That is what I am told by one of the manufacturers myself 
personally.

By the Chairman :
Q. One of the manufacturers told you that? A. One of the managers of the 

manufacturers. He is the manager of the firm. He said he would like to sell to m® 
but he dare not. I am told that it will be increased to $1,000 and the manu­
facturer is bound under oath not to sell to any person outside this association.

Q. That is the meeting to be held this month ? A. Yes ; this is to renew their 
arrangement between the retailers and manufacturers. Then the retailers have » 
convention once a year and it meets in September in each year in Toronto at exhibi­
tion time.

By Mr. Bain ( Wentworth) :
Q. Retailers and manufacturers ? A. I don’t think the manufacturers meet with 

them. They generally meet to transact retail business.
Q. Do you know how many manufacturers there are ?-----
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By the Chairman :
Q. Who are the manufacturers ? A. In Toronto R. Philp, Simmons, Ewing & 

Co., Thompson and Watson and the Ontario Casket Co., and I think this is all of the 
wholesale in Toronto.

Q. Do they all manufacture caskets? A. Yes ; all manufacturers.
Q. And they all deal in trimmings ? A. They all deal in trimmings, hardware 

and everything in connection with undertaking.
Q. I suppose some of these manufacture hearses ? A. None of them.
Q. These are just casket manufacturers ? A. They tried to get the hearse manu, 

facturera in with them but there was no use, they would not listen to them. They 
said they would sell to whoever would pay them. They would not be bound by any 
association. The gentleman we bought a hearse from, and paid $1,400 for it, told us 
they tried to get them in but they would have nothing at all to do with them. We 
nave a hearse no other undertakers in the eity can touch. The builders of hearses 
are not in this combination.

Q. Where do you buy your hearse ? A. London, Canada West.
By Mr. Bain ( Wentworth) :

Q. What does the cost of an ordinary funeral run from ? A. You can get a funeral 
from $25 up.

By the Chairman :
Q. Would that be a full grown person ? A. You can get a funeral for a full 

grown person from $25 up ; very plain.
Q. What is the ordinary price for the burial of an adult in a family of a well- 

to-do mechanic, a man who earned $600,$800 or $900 a year ? A, You find very 
few of them in the city of Toronto.

Q. Of which ? A. There are very few of them that earn $600.
By Mr. Bain ( Wentworth) .•

Q. Of mechanics ? A. There are very few mechanics in the city of Toronto 
that earn $600,

Q. How much do well-to-do mechanics’funeral cost ? A. Some of them will 
get a coffin from $26 to $35, and the hearse $6, and if he gets crape, all th at is extra, 
and that runs it up to $40, $45, $55, and some as high as $60.

By the Chairman :
. Q. Commencing with a $25 coffin, the other expenses will run it up $25 more at 
6ast, will it ? A. About that, I guess.

Q. What is the $25 coffin ? A. It is a No. 3.
. Q. Tell us what it is made of ? A. It is made out of bass wood, finished in imi- 

ation of rose wood, and it is dark colored, trimmed with lining worth about 75 to 
P cents a yard. The lining in it costs about 25 cents, that is cotton lining, worth 

at)out 7 or 8 cents a yard. That is what we pay for it. They would get it from the 
holesalers for about 5 or 6 cents, and we pay 7 and 8 for it.

, Q. There is about 25 cents’ worth of cotton in a coffin, and about three yards of 
°ad lining worth from 75 to 80 cents a yard ? A. There is engraving the plate, 

costs 25 cents. The plate is worth about 40 cents, and the thumb screws 
16 Worth about 30 or 40 cents.

By the Chairman ;
Q. You are anxious to have this combination broken up, of course ? A. I am, 

. ery much. I have been trying to make an honest living if I can, and I think they 
^ave been trying to starve us out of it, and they will get us out if they can. They 
°n t want any more to start. They want the business to themselves, and want the 

Pr°fita to themselves.
By Mr. Bain ( Wentworth) :

t, H- What is your idea of the remedy for that sort of thing—have you ever 
0ught about a remedy ? A. Unless the law of the country takes hold of it. 

e Q* You have experienced the grievance that is plain ? Have you ever thought 
atiy way by which it can be remedied ? A. I don’t know how they can

3~27£
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Q. Declare a combination illegal ? A. That is the only way it can be remedied 
that I can see. It is for the law of the country to take it up. This is supposed to 
be a free country where every man can start in business.

Q. Is it not a breach of the law as they stand now ? A. I don’t think so. They 
can do just as they like, the law don’t seem to pay any attention to it.

By Mr. Fisher :
Q. Have you ever obtained any legal advice as to whether you can indict them 

for conspiracy ? A. I don’t think any legal advice would be of any use.
Q. You have never obtained any legal advice ? A. No ; I never went to a law­

yer because there was no use in wasting money on it.
By Mr. Bain ( Wentworth) ;

Q. Then in your business it is difficult to import ? A. Yes ; in fact we cannot 
import and sell at the same price as they do.

Q. The American price is about the same ? A. Yes ; one-thjrd more than what 
you can buy here.

By the Chairman :
Q. You say that the prices would be about the same if there were no duty or 

freight to pay ? A. Yes ; and a man requires a large capital and a large stock to 
meet all orders that come in.

By Mr. Bain (Wentworth) :
Q. One-third is a pretty heavy duty. I think you said that you had been em­

ployed in the business for twelve or fourteen years, and I think this combination is 
only about four years old, is it not? A. Yes.

Q Were you intimate enough to know whether the prices advanced or not? 
A. Well, the prices are something about the same. The only difference is that the 
wholesalers have advanced the prices a little, but it is a very little.

Q. On the trimmings and caskets? A. Yes; but the retail prices are pretty 
much the same.

Q. But the undertakers’prices are just about the same as formerly ? A. Yes; 
with the exception of a couple of undertakers who supply the wealthier classes.

Q. But the current rates have not been advanced ? A. No ; the current rates 
have not been advanced.
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SECTION 4-INSURANCE.

House of Commons, Ottawa, 20th April, 1888.
The Committee on alleged Trade and Insurance Combinations met this day, Mr. 

Wallace, Chairman, presiding.
D. C. Macdonald, of London, Ont., Manager of the London Mutual Fire In­

surance Company, sworn.
By the Chairman:

Q. Have you been long engaged in the fire insurance business ? A. Tes; for 
about 30 years.

Q. How long have you been connected with the London Mutual ? A. About 30 
years ; 29 years.

Q. Do you know of any association or combination among fire insurance men ? 
A. I am aware that there is an association called the Fire Underwriters’ Association.

Q. Where are its headquarters ? A. I believe its headquarters are in Toronto 
and Montreal.

Q. What are the purposes or objects of this association ? A. Eeally I cannot
tell.

Q. Tell us how it affects your company. Does it interfere in any way or affect 
the interests of your company ? A. I cannot say that it does directly, sir. No ; I 
Cannot say that it does affect our company in any way.

Q. Have they attempted to interfere with the operations of other companies ? 
A. They have attempted to do so.

Q. And in your case they have not ? A. No ; they have not succeeded.
.. Q- In what way have they attempted ? A. As far as we are concerned, very 
ittle. ID 1885 they issued a circular. The association, or individual companies 
belonging to the association, issued a circular prohibiting their agents, or the agents 
°i the individual companies of the association, forbidding their agents from acting as 
Agents of other parties who were not members of this Underwriters’Association.
(Exhibit 42.)
. , Q. They forbid them ? A. They forbid them acting as agents for any non- 
tariff company.
, Q. And experience proves that one agent must have a number of companies to 
0 a successful business ? A. Yes. It depends on localities. The agents want two 

0r three companies to be able to do a successful business.
Q. And that prevented their agents from taking any of the agencies of your 

S^dpany ? A. I can only speak of those agents who are agents of our company, 
hey attempted to force our agents to resign our company.

Q. It was intended to be a boycott of your company. That would be the effect 
they had succeeded ? A. Yes ; that would be the effect if they had succeeded,

Q. But they did not succeed 1 A. No ; they did not succeed.
. ,Q. And was this an effort of the organization of this Fire Underwriters’ Asso- 
lation, or was it the individual companies? A. As I understand, the association is 

J^posed of the different companies for the purpose, as I understand, of raising 
beir rates and regulating the workings of the different companies composing the 

^sociation, and their object was to prevent any company that did not belong to this 
J?8ociation, at least, any agents working for outside companies, and the London 

Qtual is regarded as an outside company.
By Mr. Casgrain :

x. Have you seen any of these circulars? A. Yes; I have seen them.
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Q. Do you recollect by whom they were signed ? A. 1 cannot tell you by whom 
they were signed. There were two or three of our agents to whom these circulars 
were sent, and these circulars were supposed to be confidential, and I was requested 
not to divulge the names of those who issued them, and I returned the circulars. I 
got a copy of what the circulars contained.

Q. Have you a copy with you now ? A. Of what the circular contained ?
Q. Yes ? A. At the time I returned the original papers that were sent to me I 

returned to the agents who sent them in. I might state, Mr. Chairman, that I cut 
this from the Budget, an insurance journal, but it is an exact copy of the circular 
that was issued. It is as follows (Exhibit 42) :—

“ RESTRICTIVE MEASURES.

“ Copies of the following circular have been sent to us for publication, and our 
< pinion asked concerning it and the agreement it refers to :—

“ CIRCULAR TO AGENTS.
" Montreal, 11th Nov., 1885.

“ Dear Sir,—Enclosed herewith I send you a copy of instructions and rules now 
binding on agents of tariff companies, and a form of agreement requiring your 
signature in triplicate. I would call your special attention to No. 16 of instructions 
to agents which is as follows :—

“ Eo office or person holding official connection with a non-tariff office shall bo 
eligible to represent or act for a tariff office, whether as general agent, sub-agent or 
in any other capacity whatever. You will please sign the agreement referred to is 
triplicate, returning the original and duplicate to this office not later than the 25th 
instant, and retaining the triplicate for filing in your own office.”

“agreement.
“To the Insurance Company.

“ No. 3.—Triplicate to be retained by Local Agent.
I hereby acknowledge having received copies of tariff and instructions to 

agents, and undertake to adhere to the rates and rules of the Canadian Fire 
Underwriters’ Association as therein set forth, and as may be hereafter communi­
cated to me from time to time. And I further agree not to represent any non-tariff 
office nor to place a risk in any company not a member of said association, either 
with or without consideration, directly or indirectly, except in instances when all 
companies shall be full, or shall not be open for the insurance, and then only in strict 
conformity with tariff rules and regulations.

----------- “Agent.”
By the Chairman :

Q. This is a correct copy of the circular you saw ? A. Yes.
Q. Did the association ever ask you to join ? A. I have been asked by members 

tithe association to join.
By Mr. Bain ( Wentworth) :

Q. At what date was that circular issued ? A. It is dated 11th November, 1885;
By Mr. Boyle :

Q. Was the London Mutual ever connected with any association, combine or 
agreement to keep up rates ? A. No.

Q. Have inducements been held out to it to join? A. Yes ; inducements have 
been held out to it by members of the association.

Q. By the members of the Fire Underwriters’ Association ? A. Yes
ij. And what were your reasons for not going into the association ? A. Well, 

we are opposed to it on the principle that we do not like bad company. That was one 
reason. We thought that the association was inconsistent with the principles of in- 
surar.ee, in this way, that an insurance company lost its identity by coming in and
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forming a union with other companies whose modes of doing business were different 
from those it pursues ; in fact insurance companies have different rules and they 
stick by those rules and hold them out as an inducement to give their company the pre­
ference over other companies, and they lose all this individuality by joining a com­
bination of this kind. In other words, some companies were well managed and others 
badly managed.

Q. Bo you consider your company well managed ? A. Yes ; I do.
Q. And you did not want to connect your company with others which were 

badly managed? A. No.
Q. Were you opposed to it on principle, on the general principle of free compe­

tition ? A. Yes ; I believe in free competition in insurance.
Q. For what reason ? A. Then every company stands on its merits.
Q. Is it because you think your company would do a better business, or the 

public be better served, or for both of these reasons ? A. I believe the company 
Which understands its business and has its modes of doing business, it should not be 
placed on a par with companies that are placed in the hands of inexperienced men, 
toen who do not know an insurance policy from a piece of blank paper.

Q. What class of insurance do you cultivate? A. Our business is a private 
dwelling house and farm business.

Q. Do you do any commercial business at all ? A. No ; not now.
Q. You do a private dwelling house and farm business? A. Yes; farm buildings 

aud churches and school houses and tewn halls, isolated and non-hazardous risks.
By Mr. Guillet :

Q. Are those companies that are in the Underwriters’ Association engaged in 
fue same business ? A. Yes.

0 They are competitors in the same business. A. Yes.
By Air. Bain ( Wentworth) :

Q. But they also go much further ? A. Yes ; but they are competitors in the 
flame business.

Q. I suppose the real facts were, that when your agents were asked to discon­
tinue your company, that an agent with your lines combined also with the more 
hazardous risks in the other companies, if they wanted to drop their business, and 
then take your business in their hands ? A. I presume so.

By the Chairman :
, Q. Were there any companies belonging to the association which were doing 
bUsine68 exactly on the same lines as your company ? A. An American company 
Called the Agricultural, of Watertown, uoes the same business.

By Mr. Guillet :
Q. They are not in the list of 1886 ? No ; I only believe that they were.
Q. The Watertown Mutual Insurance Company ? A. That is a commercial 

Company.
Q. Is your company purely mutual ? A. A purely mutual and non-hazardous 

^flapany.
.. Q I see here that an agreement laid down in the constitution makes an excep- 
10U of these companies : “ 1 further pledge myself to charge tariff rates for all 

Vpfliness placed by me in any company, purely mutual offices alone excepted." A. 
"at is the date of that ?

„ Q. 15th October, 1886. A. I was not aware. I am not a member of the 
^flociation.

Q. What is the object of that? I suppose it was that when they found you 
™°u'd not join, these agents were to be at liberty to go with you, and that the 
"puts were to pledge themselves to charge certain tariff rates, with the exception of 
lbe purely mutual companies? A. The association, as I understand it, exempted 

Ur class of business from the operation of the tariff.
^ Q. Do they cut the rates in that class of business lower than the tariff rates?

’ * e8 ; they have no tariff rates.
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By the Chairman:
Q. There is no tariff? A. No; there ia no tariff for non-hazardous business.

By Mr. Boyle:
Q How do the rates of the association companies compare with yours for this 

class of business ? A. 1 cannot tell you that. I do not think they have any stated 
rating. In some instances they are lower than we are.

By Mr, Guillei ;
Q. Was that done with a view to resenting your refusal to join the association ? 

A. I may be wrong, but we regarded that circular of November, 1885, as being 
pointedly directed at us.

Q. And if you had joined, and other companies similar to yours had joined, it 
would have brought about uniform rates? A. The effect I believe would have been 
that a uniform tariff would have been established for the non-hazardous business, and 
the rates raised on this class of business also.

By Mr. Boyle;
Q. You think your staying out kept up free competition? A. Yes; lam 

decidedly of that opinion.
By Mr. Bain ( Wentworth) ;

Q. Did the competition affect your rates in any way ? A. No ; we have kept 
the same tariff for a great number of years.

Q. Were you often appealed to by your agents on the ground that they were 
offering lower rates than you were ? A. We have frequently.

Q. But more so since this combination was formed ? A. I will not say so. That 
is the cry all along, that companies belonging to this association attempt to cut on 
our class of business. Our agents complain that they are cutting under us.

Q. That they insure at less rates ? A. Yes. I understand, though, of course, 
this is from hearsay, and Mr. McLean can explain that, that the western section of 
Ontario is better dealt with than the other, that in the western section of Ontario 
free trade still exists, but it is protected at this lower end.

By Mr. Boyle :
Q. There is not the same competition in the east as in the west ? A. No.

By Mr. Bain ( Wentworth) ;
Q. Is there any arrangement between you and the other mutual companies as 

to your rates ? A. None whatever.
Q. Bach one does business as they think best? A. Yes. I may say that we 

have a mutual association formed of the Ontario Mutuals, that is, the mutual com­
panies in Ontario doing a non-hazardous business, but it has nothing whatever to do 
with regard to rates. It is only to watch legislation, to watch insurance legislation 
in Ontario.

Q. That more particularly applies to the Legislature in Toronto ? A. Yes ; to 
the Legislature at Toronto, but that has nothing to do with rates.

Q. I sunpose the deposit is made here ? A. Yes.
Q. So that you do a Dominion business ? A. We have the privilege of doing a 

Dominion business, but our business is mostly in Ontario.
Q. Then your association is confined to Ontario exclusively? A. Yes; to 

Ontario exclusively, the mutual associations.
Q You are chartered by the Government ? A. Yes.
Q. Your association covers Ontario exclusively ? A. Yes ; a mutual associa­

tion.
By Mr. Boyle:

Q. Do you place any special restrictions upon your agents in regard to doing 
business for other companies ? A. None at all, sir. Well, we ask them not to 
insure a place in the same class of business as ourselves when we appoint them; no 
man can serve two masters.

Q. What is your limit ? A. $4,000.
Q. If your agent takes a little more than that, you reinsure. A, Yes; we re™ 

insure.
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By the Chairman :
Q. What are your rates ? A. Cash system. 90 cents for three years on 

ordinary farm property, and fee and note rates 1J per cent., upon which we have 
made an assessment in no case exceeding 60 per cent.

Q. That would bring it up to 90 per cent, cash ? A. Yes.
By Mr. Bain :

Q. That is your first class risks ? A. Ordinary farm business ; our tariff is 
lower on brick buildings covered with shingles, and lower still for a brick building 
with a slate roof. That is called first class.

By Mr. Boyle :
Q. If you require to make reinsurance can you obtain it from any of the com­

panies in the association ? A. Well, we have never sought it, sir, not of late years. 
I have insured one or two risks. I may state when we got this circular our agents 
Were placed in this dilemma : If they gave up our business they would give up a 
yaluable business and they would drop a valuable business if they gave up these 
insurance companies of this association. They had to choose between it.

By the Chairman :
Q. Between the devil and the deep sea ? A. Exactly, and they chose the deep 

eea, I think. I don’t know which they chose. We lost nothing at all events. We 
Were forced for a while to take business, which we omitted to do formerly. We 
were forced for a while to insure very hazardous risks, but that was only for a short 
time.

By the Chairman ;
Q. To keep your agents employed? A. To employ their agents who stuck to 

Ua> you know. A new mutual company was formed in London and many of our 
agents have taken the agency of that.

Q. Doing a hazardous business? A. Yes,
Q. You don’t take flour mills? A. No, we take no mills. This City Mutual 

Waa established and it is doing a good business now. It was established in conse- 
Tuenco of ihe tariff association.

Q. Do the agents acting for that company obtain renewals for more hazardous 
*J®*s than you took ? A. Not that company, sir. There is no connection between 
the two companies.

Q. You did not object to your agents doing that? A. We don’t object to our 
Agents acting for any company that don’t interfere with our business.

By Mr. Boyle :
. Q. Have you concurrent insurance with any of the association companies ? 

A. No.
Q. Do you understand that they declined to accept concurrent insurance with 

y°ur company ? A. I have heard that they do, that they would not take any insur- 
a°ce from any person who would insure in a company outside of the association.

Q. They declined risks with companies, or with individuals who patronized 
C0£hpanies outside of the association ? A. I have hoard that to be the case, and the 
^sequence has been that a great many of our wholesale merchants, on account of 
he arbitrary treatment of this association, are doing their business on the other side 

y0xv> and doing what is called underground insurance, writing their business in New 
^°fk and other places. I know a large factory in London that has got all their 
“hsiness in this way, and one of the largest wholesale merchants in Toronto writes 

* his business in New York now.
By Mr. Bain ( Wentworth) :

Q. Have you reason to believe that this class of business is great here? A. Yes. 
jt. Q. Are you offered a similar class of business from the American side. A. No; 

is illegal also to canvass for that business in this country, but the way they get 
Ver it is, that the party who wants insurance can go over there and purchase it. 

b Q. I suppose you would find a difficulty in enforcing your claim in a court if it 
®catne necessary to do so? A. We would have to run the risk for it, or suing in 

6 American courts.
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Q. Ton would have difficulty in collecting ? A. It would be the natural diffi­
culty of collecting an American claim. You could not enforce a claim in the courts 
here, I should say.

Q. How do your rates compare with what they were 6 or 7 years ago. They 
are really about the same? A. Our rates have been the same for about 8 or 
10 years.

Q. Were they lower during the dark days when insurance companies went 
down so thickly 7 or 8 years ago? A. Mo; our rates were I think a little lower 
about 10 years ago, and then we raised them to what I have mentioned and kept 
them up since. In fact I think the rates were almost better for the companies at 
that time than now. There is a new hazard springing up in our business. These 
steam threshers are universally used and they all become very liberal in the insurance 
of live stock from lightning in the fields. These two hazards are added to the others.

Q. You are unable to obtain a special rate against the risk from fire from steam 
threshers? A. No; we cannot.

Q. You take chances with ordinary precaution ? A. Yes ; we cannot enforce 
that extra rate.

Q I suppose you object to paying the loss if they don’t have a permit from you ?
A. Yes.

By the Chairman :
Q. What is the effect ? How much have been the losses owing to steam threshers 

within recent years ? A. I am only speaking from memory, but it has been increas­
ing every year.

Q. It has been ? A. Yes ; I think the machines are no better than they were, 
but tin re. are a great many of them being used.

Q. A little more carelessness? A- Yes.
Q. Too much confidence? A. Yes ; too much confidence. A man uses a 

machine one season, and he thinks because he gets off that season he gets careless, 
and there is a good deal in that. Our losses have increased every year through 
steam threshers.

Q. Is there any special matter to which we have not referred. This is a new 
question with ns. You are the first we have had, and we would like if there is any 
important matter that has not been asked of you that yon would suggest it? A. 
No; I do not know of any, sir.

Q. Your opinion is about this combination in fire insurance that it is injurious 
to the public interest and harmful so far as your association is concerned ? A. 
Well, 1 won't, perhaps, go so far as that. I mean to say that the association, I don't 
think, is much benefit to the companies, and where they interfere with other com­
panies that is injurious.

Q. I am referring to this circular where they interfere—interfering with legiti­
mate business and the freedom of other companies ? A. I think they are harmful 
in that way, and then also they send arbitrary rates that I do not approve of. I 
know Mr. McLean and I don’t agree on that.

Q. Would you explain the fixing of arbitrary rates—what effect it has? I think 
that is a very important thing. This combination fixes the rates and allows nothing 
for the judgment of the agent or for the character of the man insured ? A. That is 
the way I understand their tariff. There is a tariff of rates fixed—the minimum 
rates. They may be added to as much as they please. There don’t appear to be 
any discrimination allowed.

Q. They can put as much on but they cannot take anything off? A. There is 
not the natuial freedom. They have a standaid tariff, and in that way it takes from 
the freedom of the agent to a very great extent. Now, there may be two buildings 
precisely alike, and these buildings, according to that tariff, would have to be charged 
alike, although there would be a great deal more hazard in one than in the other.

Q. This cast iron arrangement does not take that into account ? A. It gives 
so credit to moral hazard.
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By Mr. Bain {Wentworth) :
Q. How do 3 ou deal with that difficulty in your company ? A. Our opinion, 

sir, is that it affects commeicial insurance more especially. We trust a good deal to 
our agents as to the character of the parties whom they insure. All the country ia 
jaid out in territoiies and cur agents are supposed to know the residents of that 
territory, and he is supposed to know each person, and we have to trust to their 
knowledge of the people.

Q. That depends upon the character of the agent a great deal ? A, Yes.
By the Chairman :

Q. You place the responsibility upon him? A. Yes ; the success of the company 
depends upon the agents to a very great extent.

By Mr. Bain ( Wentworth) :
Q. 1 suppose the agents send in the applications to the company and give the 

Bioral character of the applicant, and all that sort of thing ? A. We have had men 
Working for us for twenty-five years and they take an interest in the welfare of the 
company.

Q. After all, there is a difference between agents and agents ? A. Yes.
. Q. 1 suppose, on the other hand, you have one check, if a farmer is repeatedly 
incurring great losses you would have a tendency to drop him out? A. We have 
uad men very unfortunate. We have had one or two men burned out three or four 
tinaes, but every time it was an accidental fire. Well, we think it would be cowardly 
fo drop him because he had had three or four fires, and in another case where a man 
“as had one fire, and wo would be glad to drop him.

Q. Yes ; but after all it all just comes back to this, that it all depends upon the 
aBent a great deal? A. Yes, it depends a great deal upon the agent.

Q. 1 suppose really the best precaution is where the agent gives you a close 
Value? A. Uur object is to insure for two-thirds of the value of the property, and 
Wo are endeavoring to keep that way, but, of course, there is a great difference of 
opinion as to valuations.

By Mr. Guillet :
. Q. 1 think it is important that the standing of your company should be known 
JB connection with your evidence. Has your company been successful ? A. Yes.

Q. You are the largest western mutual, 1 think? A. We are the largest 
Biutual company, we have more property insured in Ontario than any other com-

By the Chairman :
Q. What amount ? A. I think the last return shows $42,000,000.
Q. You are a very large company then ? A. Yes.

By Mr. Guillet :
« Q- You have accumulated a large rest or surplus ? A. Yes; we have about 

7,000 ; we are a purely mutual company. There are no profits. We find our 
tes sufficient to carry on the company and to have that surplus, we have that sur— 

l Us $4^000 in debentures deposited with the Government here. We are only a 
p Btual company, but we have a license from this Government, from the Dominion
^ernment.

By the Chairman :
p Q- Your business is nearly all in Ontario? A. We went down to the lower 

0vinces and got $400,000. You see the class of property we insure is very safe. 
10°W’ ÎBStance, you will find one of these other companies will take risks worth 
rj\Per cent, per annum and all the deposit they have is $100,000, and they will take 
for tVr°m ^ cents per annum to 10 per cent, per annum. Ours is only per cent, 

fnree years.
Q- Very hazardous risks ? A. Yes

fhi v What proportion of your cash policies and premium note policies ? A. I 
(jj, . the premium note policies are about two-thirds. Our premium note is in* 

asing all the time. We are encouraging it.
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Q. The other you are not cultivating ? A. We are cultivating the premium 
note business, as we regard it as the legitimate business.

By Mr. Bain ( Wentworth) :
Q. The $400,000 you have is premium notes ? A. Yes.
Q. You don’t take a premium note from a tenant? A. No; they are all on the 

cash system. The assessment has been 57j per cent, on our premium notes, and the 
higher assessment on premium notes has been 60.

Q. What per cent, is your premium notes ? A. 1^ on all the farm property.
By Mr. Guillet :

Q. The collection is 52£ on premium notes ? A. Yes ; that would be 78 instead 
of 90, consequently our premium note business is the legitimate business of a mutual 
company, and it is increasing.

Egbert McLean, sworn.
By the Chairman :

Q. Will yon state your name ? A. Eobert McLean,
Q. And your occupation ? A. Secretary of the Canadian Fire Underwriters’ 

Association.
Q. Eesidence ? A. Toronto.
Q. How long have you been secretary to this association ? A. Since its incep­

tion in 1885.
Q. Were you one of the promoters and organizers of it ? A. 1 was.
Q. Were you in the insurance business before that ? A. I was.
Q In what capacity ? A. Inspector. Ten years for the Gore Mutual, after­

wards for the Scottish Commercial, and afterwards for the British American, and 
then I became secretary. I have been in the business since 1864.

Q. Who is the president of your association ? A. Mr. Kenny, of the Western 
Insurance Company.

Q. What companies are in your association ? Is the list given here ? A. Yes; 
it is given there. They are not all in. The Queen City is not in now.

Q. Strike off the ones that are not in. A. The Atlas has been added since. 
(Exhibit 43a.)

Q. Then there are about 32 companies at present ?
By Mr. Bain ( Wentworth) :

Q. All stock companies ? A. Except the Waterloo Mutual Fire Insurance Com­
pany. There are two classes of mutual companies, the mixed and the pure mutual. 
The Gore Mutual and Waterloo are mixed. They take risks on the cash principle-

Qi The Gore Mutual has no subscribed stock ? A. No.
By the Chairman :

Q. Does this association work pretty well? A. Yes.
Q. You are quite satisfied with the result of your association being formed ? A- 

Well, I do not know that there is any complaint.
Q. Have you had a good many fines? A. We have fined nobody.
Q. Any complaints made to your association about cutting rates ? A. Oh, yes, 

certainly.
Q. 1 thought you said there were no complaints ? A. I thought you meant 

from the public. There are complaints from companies of violation of the tariff by 
agents. If you turn to the end of that book (pointing to the minute book) you will 
see lots of them.

Q. A good many complaints there ? You say there are no complaints from the 
public ? A. I do not think so.

Q. I, as one of the public, have been complaining ? A. Not to me. I am not 
going to give hearsay evidence.

Q. Your business is not with the public, but insurance companies ? A. The 
public sometimes write to me as well as the companies.
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Q. The people must understand the particulars of this association. You regu­
late the prices for all classes of risks. You have a tariff? A. We have a tariff for 
all classes of risks and for all places. We do not have the same tariff for all places. 
The tariff is fixed with regard for the facilities which each place has for extinguish­
ing fires. You will notice by this book that we divide the risks into six classes : 
A, B, C, D, E and F. A, B and C are places having water works, D places having 
steam fire engines and other appliances for extinguishing fires, and E places having 
either hand fire engines or standard chemical engines, while F is for places having 
no kind of protection whatever.

Q. About your company or association ; is there one association or two? A. 
Only one. It has two branches.

Q. Where are the two branches located ? A. One in Toronto and the other in 
Montreal.

Q. Each one having equal power? A. Yes; concurrent power. (Exhibit 43» 
—Article 5.)

Q. Like the two Houses of Parliament ; nothing becomes law unless it is 
passed by both ? A. That is it, exactly, at the semi-annual meeting, when both 
Branches meet.

Q. What do they do when the two branches meet ? A. Whatever is agreed on 
there becomes law at once.

Q. That settles it, when both meet ? A. Yes.
Q. When is this tariff arranged ; at this semi-annual meeting ? A. The tariff 

J^as principally arranged at the first meeting. There have been modifications of it 
from time to time.

Q. Look at this circular a moment (handing witness a circular respecting 
Agents) ? A. Such an arrangement was made at one of the meetings, and subse­
quently, as you will find in that book (pointing to the minutes), it was repealed at 
pother meeting. I have marked it. It was repealed because all the companies 
uid not give in their adherence.

Q. What is the date of this? A. The 1st April, 1886.
Q. You passed that resolution ? A. Yes, at the previous meeting in 1885.
Q. Not the previous meeting, by a good many ? A. The annual meetings are 

J-be thing. They do not deal with rates at any of the ordinary meetings. I do not 
think that is the proper date. Probably that was the date that that circular was 
8ent out by that company.

Q. The 13th of October would be it, probably ? A. Very likely.
Q. You had a meeting then for several days ? A. Yes.
Q. I will read from the minutes: “The committee beg to report that after full 

Consideration of the existing rule bearing on joint agencies, it is the opinion of this 
committee that they are sufficiently clear to enable the association to deal with the 
case at Toronto which has been brought under its notice. That iu order to avoid 
similar questions in future, it be resolved that hereafter no office, or person holding 
Çmcial connection with a non-tariff office or acting as agent or sub-agent for a non 
*Ar'ff office shall be eligible to represent or act for a tariff office, whether as general 
tSeut, sub-agent or irT any capacity whatever.’’ This was unanimously adopted. 
•J.hat was the difficulty in this Toronto case ? A. It was with reference to the 
Millers’ and Manufacturers’.

Q. What was it ? A. They were taking premiums in cash at less than the 
Association rates.

Q. Is that the Flour Millers’ Association ? A. It is managed by Messrs. Scott 
And Walmsley. It was not with reference to the London Mutual, 
y Q- You passed a resolution that no non-tariff agent should havi 

°n say that was repealed. Now, when ? A. March, 1886. 1 he
e call it the March meeting.

Q- It was repealed in March or April ? A. Yes.
Q. Well, you say that the object of the resolution was carried, and then you 

68oinded it. Is that what I understood you to say ? A. No ; because one of the

any business. 
1st of April ;



430 ROBERT MCLEAN.

companies would not agree to it. If any one company does not agree to anything 
that is passed—they were not present at the meeting, I presume—it is rescinded. 
We do not act unless there is unanimity in the association.

Q. It must be unanimous ? A. Yes.
Q. I understood you a moment ago to say that the object of the resolution was 

passed? A. No; you misunderstood me.
Q. One company refused to go into this agreement? A. Yes.

By Mr. Boyle :
Q. What company was that ? A. I think it was the Northern Insurance Com­

pany.
By the Chairman:

Q. I see this resolution, which had been passed at a previous meeting, was re­
scinded by a vote of 6 to 4 ? A. Yes.

Q. There were 12 members present ; two not voting? A. Yes. You will find 
in the constitution that there is nothing new required, except that the agent of any 
of these companies in the association shall not place a risk in any of these cash Mu­
tuals at a loss rate than in a stock company. He is allowed to be an agent for any 
cash mutual, but not to insure in that cash mutual at a less rate than for the com­
pany he represents in the association.

By Mr. Boyle :
Q. He holds up the tariff rate? A. Exactly, You will see that in the book.

By the Chairman :
Q. What is he to do with the premium note ? A. Does as he likes.
Q. Is he permitted to deal with the premium note? A. Yes; without any re­

ference to us.
Q. Did all the companies come in ? A. They were all in before. There is none 

of the companies left, except the Queen City of Toronto, and the Millers’ and Manu­
facturers’ Mutual.

Q. What companies had this resolution reference to, if they were all in ? A. I 
do not know. It might have reference to more companies.

Q. Our friend Mr. McDonald ? A. No; because he did not come into competi­
tion. Do you take cash mutual premiums, Mr. McDonald ?

Mr. McDonald—Yes.
Witness—Oh, you came in then ? We would not have allowed an agent of ours 

to place a risk, a commercial risk, at less than the tariff rate. It did not mean him, 
because we had no tariff on dwelling risks.

By Mr. Guillet :
Q. Are these what you call non-hazardous risks ? A. Yes.
Q. You are explaining the resolution in a wrong way. “ Hereafter, no office, 

or person holding official connection with a non-tariff office, or acting as agent, or 
sub-agent for a non-tariff office, shall be eligible to represent or act for a tariff office, 
whether as general agent, sub-agent, or in any capacity whatever.’’ Then Mr. Mc­
Donald’s agents would not be permitted to act for any company of your association ? 
A. No.

Q. It was repealed, however, absolutely ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. Your agents kicked? A. I am not in a position to know. Ido not deal 
with agents. I do not know what they do to the companies.

The Chairman—He is secretary of all the companies and should know.
Mr. Bain—No ; the agent complains to the manager of bis particular company- 

Here, the managers come together, as in an association, and Mr. McLean not being 
the manager of any company would not come in contact with the agents.

Witness—I do not represent any company.
by the Chairman :

Q If he has come in contact with the people, he has come in contact with insur­
ance agents ? A. Very frequently insurance agents write to me, with regard to 
rates, and I invariably answer them.
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Q. What companies was this aimed at ? A. At all companies doing a cash busi­
ness, and a mutual business still. It was aimed at Mr. Macdonald that far.

Q. If you had succeeded in getting Mr. Macdonald’s agents away from his com­
pany on this resolution, you would have left him high and dry ? A. Supposing the 
agent would rather stick to Mr. Macdonald than to the companies in this association, 
We would be left.

Q. But you had 32 companies and your object was to get the agents to make 
their choice as between the 32 companies or one? A. You must remember that 
there are a great many more mutual companies than stock companies—a great, 
toany more.

Q. Alter you failed to crush them out, you repealed the resolution ? A. I beg: 
Jour pardon, that was not the idea, and that was not the object. It would not affect 
companies doing a purely mutual business, as there was no tariff rate for them.

By Mr. Guillet :
Q. Coming back to that matter again, there was no rate on non-hazardous risks? 

A. Mo ; not on farm properties. As a matter of fact, companies acted on that prin­
ciple before there was any resolution. Supposing you are a manufacturer of agri­
cultural implements, and you have an agent in London, who took an agency for 
some other manufacturer, and was selling his machine at a less price than yours; I 
^o not think you would stand it. I do not think you would allow him to be your 
agent.

Q. It has been stated here that it was almost a necessity for an insurance agent, 
,n order to be successful, to be the agent of three or four companies? A. He will do 
better, if he devotes his full time to it.

Q. You prevented Mr. Macdonald’s agents from representing any of those 
thirty-two companies ? A. No; he could not.

Q. That was boycotting Mr. Macdonald’s company?
Mr. Boyle—This only shows in a degree one purpose of the association.

By Mr. Bain ( Wentworth) ;
Q. There is no restriction now ? A. None whatever. «

By Mr. Quillet :
Q. With reference to risks that are non-hazardous, what are these? A. There 

are churches, schoolhousos, dwellings, aud all kinds of farm property.
Q. Those you have a tariff rate on ? A. No ; no tariff rate.
Q. Never had? A. Yes, we had; just the same as we had with others where 

heir companies would agree to it. It was repealed. I think, however, in the 
P rovince of Quebec they have a tariff for farm property there.
, Q. As a matter of fact, the association has removed from the tariff all non- 
hazardous risks in Ontario, but kept them in force in Quebec ? A, They did not 
1emove what was not in existence. *
. . Q. Isolated dwellings and farm property, these risks were at one time under the 
ariff? A. Yes; for probably six months. A tariff was proposed at one meeting 

and repealed at the very next. Certain companies did not give in their adher- 
®hce, so that it was not carried unanimously. You will see by the minutes how 
°ng it was in existence.

By Mr. Guillet :
, Q. I see that the three years’ non-hazardous risks are referred to at a meeting 
held in Montreal. The report of the meeting speaks of the then existing tariff rates 
.?r hon-hazardous three years’ risks, and a resolution was adopted to the effect that 
^hey be maintained. Then the question was under discussion then. How long 
Previous to that was the non-hazardous risk established ? A. Here it is, “ that farm 
P^perty and dwellings generally be rated likewise; churches, schoolhousos and alt 
f^ber exempted property to be included in the general tariff.” They were not be-

When was the first attempt ? A. April 2nd, 1886.
Q. As a matter of fact it was not reported at all as far as the gen oral association 

as concerned, with the exception of the Province of Ontario ? A. Y es.
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Q. It was repealed for the Province of Ontario only? A. Yes.
Q. Then it is in force still? A. I think it is in Quebec, but I cannot speak so 

well of that Province. I see the minutes say : “ The amendment was lost, and the 
main motion being put was carried by 12 ayes to 3 nays.” Then it “ recommends to 
the association that the schedule of minimum rates on nor-hazardous risks as set 
forth on page 37 of the Ontario tariff be suspended so far as the Province of Ontario 
is concerned—exclusive of the City of Toronto.” It is still in force in Toronto.

Q. Are you aware that this Mutual Insurance Company of London are not do­
ing business in Quebec? A. I am not aware. I think they do business in Quebec.

Mr. McDonald.—We do some business just on the border across the river here 
Bear where our Ontario agents happen to be.

Q Then this action was forced upon the association by the action of the Mutual 
of London ? A. I think it was in consequence of the losses on farm property in the 
Province of Quebec.

Q. But as far as the action in Ontario was concerned ? A. It was in conse­
quence of the members of our association being against it. That was the reason. It 
was carried unanimously in the first place, as you know.

Q. You think the independent competition of the London Mutual had no effect 
"whatever in reducing that ? A. 1 do not think so.

By the Chairman :
Q. There were twelve present, and only six voted for the repeal of it, so that it 

was not unanimously rescinded ? A. It was rescinded all the same.
By Mr. Guillet:

Q. Why was the tariff not placed upon dwellings ? A. Because certain com­
panies were opposed to tariffs on dwellings.

Q. The London Mutual insures dwellings very largely, does it not ? A. Yes.
Q. You do not think that influenced your action ? A. No, I do not.
Q. Was it never reasoned and argued that the London Mutual would have the 

advantage if you placed the tariff on dwellings ? A. Not with respect to the Lon­
don Muttal, any more than any other.

Q. That was one of the objects of meeting this matter in this way ? A. There 
are several reasons. For instance on isolated property, one company will take the 
whole of it, and they may take it under or over the tariff. There would be a diffi­
culty in ascertaining whether the tariff was violated or not.

Q. Do you change your rates at certain points where you find local competition 
makes it necessary ? A. They are all rated according to the places they are in.

Q. Do you vary your rates where you find local competition with the outside 
companies, because it would cause you to lose your business, unless you did ? A. 
The rates are not varied, except in certain cases.

Q, Have you at any time modified ydhr rates on account of local competition 
with companies who are not in the association ? A. I do not think so.

Q. Was there any resolution passed in the case of Hamilton where it was stated 
that there was competition with outside companies? A. They have a board of 
their own in Hamilton.

By the Chairman :
Q. Does not your association fix the rate for the whole Province of Ontario ? 

A. Yes.
By Mr. Guillet :

Q. W'as it ever mentioned in the association that you were losing business in 
Hamilton on account of the competition at lower rates than your tariff rates ? A. I 
cannot say that. A letter was read from the secretary of the Hamilton board at a 
meeting held in Montreal on the }2th, 13th and 14th October.

Q. Is that a meeting of the association? A. That is a meeting of the associa­
tion.

Q. A meeting at Montreal. You were secretary of it ? A. Yes.
Q. This clause refers to scheduled rates in Hamilton. It says : “ The letter 

.from the secretary of the Hamilton board, read at Tuesday afternoon's session (vide
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No. 59), was taken up in conjunction with the resolution of that board passed on the 
11th instant, as follows : ‘ Resolved, that the increased scheduled rates for specials 
in Hamilton is forcing some of the largest and best business risks into non-tariff and 
mutual companies, to the great loss of the tariff companies, and in view of this fact, 
the Hamilton Board of Fire Underwriters express a hope that the present position 
°t affairs will receive the serious consideration of the general meeting of the Cana­
dian Fire Underwriters’ Association now in session.’” What action was taken upon 
that ? A. No action whatever, except after the association was formed we took up 
this principle of scheduled rating.

A. Which question ?

I do not think so, with 

Was Hamilton always

A.

fk!

By the Chairman :
Q. Have you answered Mr. Guillet’s question ?

By Mr, Guillet ;
Q. Was any action taken to meet that difficulty ? 

the exception of applying the tariff.
Q. Did you change the class in which Hamilton was ? 

in class A? A. Yes.
Q. I see here with reference to scheduled rates in Hamilton this also: 

‘The secretary was instructed in reply to the Hamilton Board to say the association 
had had under its consideration at this meeting the necessity of providing discretior- 
a*"y powers in certain cases with regard to schedule rating, and it is believed that 
the action taken thereupon will to a very considerable extent remedy the matters 
c°mplained of ? ” A. Well, they gave me at that meeting certain di->cretionary 
powers in regard to special cases.

Q. You had discretionary power ? A. Yes.
Q. And you applied it to Hamilton ? A. Not specially to Hamilton any more 

than any other place.
By the Chairman ;

Q. You are not answering the question? A. When the principle of scheduled 
fating was first introduced there was great opposition to it. It was not very well 
Understood.

By Mr. Guillet :
Q. Did you exercise discretionary powers ? A. We have now three experts irr 

.he whole Province inspecting risks and tell the insured what to do with respect to 
’mproving his risk, and thus improve his rate. He did so in Hamilton.
. Q. And the r esult was that there was a reduction made ? A, But they made 
mprovements in the risk.

By the Chairman :
j, Q. Mr. Guillet is asking you with reference to the sending of an expert up to 
Hamilton and getting matters arranged. Can you not give a straight answer ? A. 

°u will surely allow mo to explain how we carried out that inspection, Mr. Chair- 
ac> 1 have no desire to evade any question. When these American mutuals came 

„Vcr and were cutting in on underground insurance, we felt that we could not lose it 
r°to any others because all the stock companies are in the board.

Q- What do you mean by underground insurance ? A. Underground insurance 
t, mPanie8, companies not licensed by the Dominion or Local Parliaments. The way 
q 6 business was going, these underground companies came here and cut into the 

an.adian and British and all companies, in fact, in the association. They had no do- 
h°Slt in this country, they wore not licensed by the Dominion Government and had 

'J right to do business. Against this sort of competition we were not protected in 
®By Way.
<jo Q- Do those companies which are not licensed do business here, then ? A. They

fast there no way of stopping them ? A. We tried it, but were blocked in the 
of rliament, and they came in and cut rates without contributing to the expense

lhe insurance companies. They pay no taxes, no commission to agents, and we 
not get the work done.

3-28
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Q. Ho» do they get the work done if they have no agent ? A. They cannot 
have any agent.

By Mr. Boyle:
Q. The insured party goes outside of the country and places his insurance in 

American cities ? A. Yes.
By the Chairman :

Q. The underground company does not come here at all then ? A. No ; be­
cause no agent can place a risk in an underground insurance company without a 
penalty. It must be done by the insured himself. He must go over to the United 
States and come back with his insurance policy in his pocket. He can come back 
with the policy in his pocket, but I am not allowed to go over and buy oven a coat 
without paying the duty.

By Mr. Guillet:
Q. After all, the Hamilton board did say that they lost business through non­

tariff companies ? A. They could not put them in any other way.
Q. It is rumored that they did not say so ? A. All the companies in Canada are 

in the association, with the exception of the Queen City of Toronto.
By the Chairman :

Q. The operation ot these underground insurance companies is, as I understand 
it, that they send a man over here, and if you want the insurance you write over to 
Buffalo? A. If you write over to Buffalo you will find out about the underground 
companies.

Q. Is it not explained here? A. No.
Q. Probably that was after your tariff came into force. Perhaps your high 

tariff drove the people out of the country to do business ? A. There was under­
ground insurance before.

Q. Was there a grievance; was there much of it done before ? A. We were 
not in the position to know that we are now.

By Mr. Bain ( Wentworth) :
Q. There is one assumption at any rate, they get it at lower rates or they would 

not be induced to go there ? A. They can afford to cut their rates if they have no 
office expenses in Canada, no taxes, to pay in Canada and no license to pay for doing 
business in Canada.

By the Chairman :
Q. The expenses will be as heavy in a city in the United States as in Canada? 

A. But they have none here; they have no office expenses here.
By Mr, Guillet :

Q. Yes; but the parties who want to be insured have to go to some expense, and 
they are running greater risks than they would if they are doing business regularly ? 
A. Yes, the agents take care that they do not take the risks. They are very care­
ful of that. 1 think the penalty for that is $1,000.

Q. Yes; but doing business in that blind way, they are not in a position to en­
quire into the risk, and must be doing business at a great deal of risk ? A. Yes.

By the Chairman :
Q. Their agent comes over here and makes a survey, and that agent must have 

expenses ? A. Yes ; I suppose so.
By Mr. Bain ( Wentworth) :

Q. Can you tell us any more about the process itself? A. I do not know that 
I can.

By the Chairman :
Q. What do you know about the operations of this underground business? A. 

I only know it from hearsay, but I understand that the way in which it is done i8 
that a person comes over and reports to probably more than one company, and after 
he has made a survey of the country, he goes back again. He may be in the em­
ployment of several companies. He tells you what kind of a risk it is, and at what 
rate he can take it, but the insured himself writes and effects the insurance, which
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he can do legally, bnt he cannot employ any agent in Hamilton, for instance, to do 
the-thing for him.

By Mr. Bain ( Wentworth) .•
Q. One other matter in connection with this : You say all the stock companies 

are in the combination and therefore the competition in the cities could not arise 
because they were the only ones that would do the business ? A. Yes.

Q. Now, as a matter of fact, don’t the other companies still do a pretty large 
business in the cities outside of the large commercial risks’ on private dwellings? 
A. Private dwellings in Hamilton and Toronto ate rated, but not in any other part 
of the Province. They are not rated in London perhaps.

Q. As a matter of fact, there is competition between you and the mutual com-

fanies for all that class of risks ? A. Yes; they can be an agent and mutual agent, 
know an agent in Hamilton who is agent for two companies.

Q. Mutuals take them up the same? A. Yes ; I believe so.
Q. Mutuals would compete with you to that extent or the Hamilton agents 

Would grumble about that? A. There are only two or three mutuals that take 
commercial risks. The Gore Mutual and the Waterloo Mutual are, I think, the only 
two mutual companies that take cash premiums, that take commercial risks. The 
London does not take commercial risks now, but it used to.

By Mr. Quillet :
Q. It takes non-hazardous risks in cities to the same extent? A. Yes; dwell- 

lngs, churches and public schoolhouses.
Q. Then you never have placed a tariff upon dwellings and churches ? A. Ex­

cept as you saw it there.
Q. For that time ? A, Yes. If you have time to go over that you will see the 

Whole thing there.
Q You think that action was not influenced by the fact that the London Mutual 

^s in operation ? A. Not a bit of it. It was in consequence of the opposition 
toade to the companies in the association. It was not unanimous in the first place.

Q But had there beei^no London Mutual or other companies doing business in 
~hat line there would not have been this opposition ? A. Yes, certainly there would 
bave been such opposition.

By Mr. Boyle :
Q. I was going to ask you the objects you had in view in forming the associa-,

tion ? A. I can tell yon the object we had in view. Well, our object was that we
found that business was not paying. There were companies previous to the formation 
5* the tariff in 1883, Canadian companies that went out ot existence, the Canadian 
bifo and Marine, the Sovereign, Provincial,.Stadacona, Dominion, National, Standard 
and Canada Agricultural and Ottawa Agricultural with a capital of $21,500,001) and 
a subscribed capital of $7,402,016.
, Q. These were all stock companies ? A. Yes ; and in almost every case they

the whole of their capital. This was previous to the formation of the tariff.
1 hen £ have here one of them, specially, the Sovereign. I have all the details of the 
Sovereign Insurance Company, when it was woundup they had lost $129,880of their 
CaPital after paying their losses.

Q. The object was you say to make some money out of the business and make 
^business pay ? A. Yes ; to imake the business of insurance pay, which it had not

The Chairman—Confine yourself to the answer of Mr. Boyle’s questions.
By Mr. Boyle :

r Q* I have no objection to your making explanations after ; why could not the 
^isiness be made to pay like any other irrespective ot the combination ? A. Simply 

ucaugQ there was such a competition and a rush for business at any price, that they 
^°k it so low that so many companies failed, and the others finding that the same kind
d competition lasted, it would end in their failure too. Two of the companies with- 
Yrevv from the country in consequence of it, the Stadacona Commercial and Scottish 

rnPorial, with their usual Scottish foresight, left the country.
3-28£
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Q. These companies that withdrew their business failed in time ? A. You will, 
find that what Isay of insurance companies prior to 1883 is true if you will take the 
trouble to look through this.

Q. Immediately after formation, what steps did you take to make it pay ? A. 
Uniform rates for all companies, principally preventing their taking risks at low 
rates, having the same tariff for all companies.

Q. Only that the tariff was higher than when the competitive tariff was in 
operation? A. Very little though, I don’t think that in many cases it is any higher. 
We took that tariff in 1878 specially in the first place.

By the Chairman :
Q. How did the companies break down ? A. Because they were non-tariff 

companies.
Q. There were several companies that did not come into that association ? A. 

No ; I think they all came in at first.
Q. Now, how is this organization sustained? A. By a contribution on the 

companies in proportion to the premiums received by each.
Q. What is the percentage paid ? A. Well, the association in Toronto I assess 

for all the expenses in Toronto. I think you will find it in one of these minutes. It 
will be about probably one-fifth of one per cent, on each of the companies. Now we 
have get expert insurance men, three inspectors to inspect risks. They explain to 
the insured how they can lower their rates.

Q. I asktd you what was the rate per cent, charged for insurance last year? 
A. I could not give you that.

Q. About 1J per cent., was it not? A. There are so many different kinds of 
risks.

Q. The amount paid into your association by the different companies ? A. Oh, 
it was not per cent. Do you mean for the expenses of it?

Q. Yes ? A. No, r ot one per cent, nor a half per cent.
Q. How much is paid in altogether by the 32 companies? A. If you will let 

me have that book I will let you know what is paid in one year. Probably it 
will be between $3,0( 0 and $4,000, that is to pay my salary, which is 82,000, and for 
other expenses ; paying for the printing of minutes. They have to be paid for. It 
will be more now since these three inspectors have been appointed. They haven’t 
been a year with us.

By Mr. Boyle ;
Q. In looking over this report for 1886, I notice some of the companies paid 

considerable amounts? A. Is that of the association alone ?
Q. Look at page 29, the City of London Company ? A, Yes.
A. It says here, the Underwriters’ Association, $600.19 from one company? 

A. The City of London never paid that. I don’t know what that meant; they only 
paid about $87. They never paid anything of that kind.

Q. Turn to page 35, the Commercial Union ? A. It would be what is paid to 
our association.

Q. $937.92 ? A. $937.92. Well, you see there are associations in New Bruns­
wick and Nova Scotia. There is an association in Quebec and Ontario, and probably 
that is the whole.

Q. Take the Fire Insurance Association, page 39? A. Well, that is $681.10. 
Yon will find that this is for the whole Dominion.

Q. Turn to page 43. This is the year 1886, $641,14 I think it is marked there ? 
A. It is expenses, $641.14.

Q. Look at page 59? A. I was speaking for the Toronto branch of the asso­
ciation, $768.19; insurance superintendence, $238.02.

Q. I am speaking now of the sworn returns shown as being paid in for the 
purpose of keeping up the Underwriters’ Association ? A. Throughout the whole 
Dominion, I presume.

Q. You are the secretary for the Dominion ? A. No; justforthe two provinces.
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Mr. Boyle—Assuming the same rate to be paid by all companies, some of them 
do not give it in detail.

By Mr. Guillet :
Q. Do you mean to say that this association extends only over two Provinces? 

A. The Canadian Fire Underwriters’ Association only extends to two Provinces, at 
Montreal and Toronto.

By Mr. Boyle :
Q. That was what they paid to the Fire Underwriters’ Association, which are 

sworn to and according to that it would make an income of $ £0,000 a year ? A. Yes. 
By Mr. Guillet :

Q. You expended nearly $-16,000 ? A. I don’t think that possible.
By the Chairman :

Q. How can you account for that $20,000 ? A. 1 cannot say what it has 
averaged for the year in" Ontario.

Q. We want to know where this $20,000 went? A. I cannot tell you about
that.

By Mr. Fisher :
Q. I understood you to say you were the secretary of the joint association in 

Ontario and Quebec? A. Yes.
Q. Were there not expenses in each Province independently of what you had ? 

A. Yes.
Q. This association of Montreal had expenses of its own ? A. Yes.
Q. And Toronto had its own ? Yes.
Q. So that the expenses that you control are only that of the joint meeting of 

these two Provinces ? A. The whole of the Province of Ontario so far as rating 
and everything else is concerned.

By the Chairman :
Q. You say that they only paid in $87 and the sworn return says $600 ? A. It 

may be 1887 that was $h9, It will be more now because this last year—
The Chairman—We are speaking of 1886-----
Mr. Boyle—McLean knows nothing about the difference ; we accept your state­

ment.
By Mr. Boyle :

Q. This Underwriters’ Association may have some work on hand that you are 
Dot cognizant of? A. I am cognizant of everything done in the Province of Ontario.

By Mr Bain ( Wentworth) ;
Q. What does it cost in the Province of Ontario under your supervision ? A. I 

do not think, before the inspectors were appointed, it cost more than from $3,000 to 
$4,000. There is one statement here, in one year ; I just happened to see it last 
®ight. I was away from home when I was asked to bring up the papers with me. 
* had only one day to prepare for this examination. Maybe it is in this other book; 
I think it is. The expenses the first year were $2,215, in 1884.

Q. Can you give us in 1886 ? A. It is more.
Q. That is after the inspectors were appointed ? A. Yes.
Q. How many have you ? A. Throe ; the Montreal inspector is paid $2,000 and 

Dis travelling expenses.
By Mr. Guillet :

Q. When were they appointed ? A. .Last year, 1886.
By Mr. Boyle :

Q. What would their expenses be? A. Probably about one-half the salary; I 
Cannot speak for certain.

By Mr. Guillet :
Q. Three inspectors at $2,000 ? A. One at $2,000 another at $1,800, and the 

other at $1,000.
Q. And the travelling expenses would be how much ? A. Half of that; I don’t 

‘Dink it would be more ; I cannot speak by the book.
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Q. What would the expenses be of a full meeting from time to time ; what 
would that amount to ? A. 1 don’t know whether they charge that. For instance, 
when they go from Montreal to Toronto, and from Toronto to Montreal, I cannot 
tell whether they have charged that to the companies or not ; I presume they did.

Q. Your own expenses would be considerable? A. Yes, my own expenses 
would be considerable.

Q. Your salary was $2,000 per annum ? A. Yes.
Q. In 1886 your treasurer received a bonus of $500? A. That was the Quebec 

one ; he had been treasurer for a great number of years anil he hadn’t received a 
salary.

Q, Did that come out of that, then ? A. Yes.
Q. And the travelling expenses of yourself? A. Lately I don’t travel at all, 

since we had inspectors. Before that I travelled more. Probably my travelling ex­
penses would not amount to more than $200 a year.

Q. I see you have obtained a picture of the members of the association which 
cost you $500 ? A. Yes ; it cost us $400.

Mr. Guillet—This money is made out of policy-holders.
The Chairman —He has told us the expenses of the association was $3,000 or 

$4,000 in the past.
Witness—That is the Toronto association;
The Chairman—Yes ; of course this year the expenses largely increased. The 

latest sworn returns show $600, $800 and $900 from each company. It averages 
$700 for three companies. That would be $22,000 a year. This is a large sum. 
How, we are striving to get at what is done with this money, or where it goes to.

By Mr. Guillet:
Q. The pictures of the members which was ordered to be framed, which was a 

group three feet and a half by two feet, cost $300, and separate memners got copies 
at $2.50 each, and it was also recommended that the committee got a suitable frame. 
I presume that would cost about $500 altogether? A. Between $ 100 and $400.

Q. Can you show us a copy of that picture ? A. I haven't got a copy. I got 
one which I paid $2.50 for out of my own money.

By Mr. Bain ( Wentworth) :
Q. This money you collected in that year ? A. Every cent of it.
Q. This is all the legitimate expenses that you know of within your supervision ? 

A. I know of nothing except legitimate expenses.
Q. These are moneys collected and paid out through you ? A. These, yes.

By Mr. Boyle:
Q. Have y ou a detective ? A. Ho, sir.
Q. Have you any legal assistance ; have you a solicitor ? A. Ho ; we have no 

solicitor.
Q. Do you ever require the services of a lawyer ? A. Yes; there was one case. 

In the case of the London people we had to use a lawyer. We oppose the system of 
taxation they had there and we had to use a lawyer in that case. They were assess­
ing on the gross income instead of net income ?

Q. Have you any system of contesting what you consider improper claims? A. 
Hot as an association.

Q. Have you any understanding between the companies that certain claims shall 
be contested if the majority agree ? A. No.

Q. There is no such arrangement ? A. Hot at all. The only agreement is with 
regard to Government losses. That has been left to a committee. Instead of having 
each company act for itself there has been a committee appointed, but without re­
ference to ordinary losses with which the association has nothing to do. One com-
Îany asked the association to help them to contest a case but they were refused» 

hat is left to each independent company.
Q. You cannot give any other explanation of what is done with the fund sworB 

to as having been paid in ? A. I have no doubt that they have been legitimately 
paid.



INSUBANCE. 439

Q. For what purpose ? A. I only know for my own Province of Ontario. I 
could have brought you down the account for each year.

By the Chairman :
Q, Could you send down those statements ? A. Yes.

By Mr. Boyle:
Q. I want him to send down a statement of the amount paid to the Underwriters’ 

Association by all the companies? A. I can only give you what is paid to myself. 
I have it in black and white. I have nothing to do but turn to it and give you the 
figures.

By the Chairman :
Q. You are cognizant of the business of companies doing business in Ontario. 

You know the moneys paid out ? A. I have them all from companies doing business 
iu Ontario.

Q How do you explain the discrepancy between your statement and the sworn 
Statement. It would be of interest to us to know ? A. If you will pick out any 
Company I will give you what they paid since the association was formed.

By Mr. Boyle ;
Q. I did not ask that, but if you can do that you can do what I want; the amount 

paid in by each company belonging to the association ? A. I will give you the 
amount they all paid lot* the purposes of the association.

Q. Throughout the Dominion ? A. I cannot do that. I will only promise to 
give you what is in my own hooks for the Province of Ontario. I would have to go 
lnto correspondence for the Dominion.

Q There must be some disbursements and collections outside of you ? A. 
Certainly.

Q In Ontario ? A. No ; every cent spent in Ontario goes through my hands.
By the Chairman :

Q. How do you account for that $600 in the case of one company ? A. It was 
probably on New Brunswick or Manitoba. They would have to pay for the board 
ln Winnipeg and Nova Scotia and New Brunswick. They have organizations there.

Q. Oh, they have organizations there? A, Yes; that is what 1 said.
By Mr. Fisher ;

Q Have you any moneys you use for the joint association ? A. When a meeting 
^held in Toronto the expenses of that meeting, publication of the minutes which is 
me principal experse, I pay ; but I do not pay any expenses for membôrs coming to 
^■oronto to attend thaï meeting. It may be that they charge to the companies at
home.

Q. Is the joint association not a separate organization from each local associa- 
t'on. That j8 t0 gay> are y0U secretary of the Ontario Association and over and 
al)ove that secretary of the joint association ? A. There are two secretaries.

Q. You are secretary for Ontario? A. Yes.
Q. And Quebec ? A. Mr. Hager is secretary for Quebec and assistant secretary 

r the joint association.
Q. You are secretary for the joint association too? A. Yes.
Q. Have you any books in which you record the accounts of the joint association 

8eParate from the Ontario Association ? A. No, none whatever.
. ,Q. So the statements you are to send us are the statements of the Ontario Asso- 
'ation ? a. It is called the Ontario Branch and the Montreal Branch.

« Q. Ig there any common fund which the joint association has to draw from? 
A No.
A JÎ- Then when you meet in Ontario the Ontario Association pays the expenses ? 

Yes.
y Q. And when you meet in Montreal the Montreal Association pays them? A.

08 î but there is only the minutes to be paid for.
A .9- Is there any other expense in which the joint association has a common fund ? 

• each branch pays its expenses.
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By the Chairman :
Q. When they come to Toronto you pay the expenses? A. I do not pay them 

anything as individuals.
Q. You pay the expenses while they are meeting as an association—the print- 

ting ? A. Yes ; but no other. I do not pay their hotel expenses.
Q. Do you entertain them ? A. Sometimes they have a little dinner.
Ç. Any wine ? A. No ; I do not drink.
Q. But you pay the bills ? A. Yes.

By Mr. Bain ( Wentworth) ••
Q. The personal expenses are charged to the different companies ? A. I should 

eay they would be. I do not know.
By Mr. Fisher :

Q. When you entertain them in Ontario that is charged to the Ontario Associa­
tion ? A. Yes, and paid for. I hate to sign the cheque too.

Q, The statement you are going to give us is a statement of the expenses of com­
panies in the Ontario Association ? A. Yes ; and I promise if you say so that I will 
get the Montreal secretary to send you a statement of the Montreal branch also.

Q. I understand you to say there are other associations in other provinces with 
which you have nothing to do ? A. No doubt about that.

Q. I understand then these statements in the blue books are towards all the 
funds in the Dominion ? (No answer.)

By the Chairman :
Q. If they did the business in the Province of Ontario and Quebec all would 

come into the hands of Mr. McLean ? A. The secretary in Montreal pays all 
expenses in connection with the Montreal branch.

Q. The association which has all its business in Ontario pays all its money to 
you ? A. Yes, of course through me.

By Mr Fisher :
Q. But there are associations in Ontario which have agents in Quebec and do 

business there. Such a company would pay its proportion of the Quebec business 
to the Quebec secretary and not to you ? A. That is right.

By the Chairman :
Q. Does your association take into consideration the moral risk ? There is not 

discretion. The agent is the only one who knows the character of the man whom he 
is going to insure. There is a cast-iron document he makes all comply with ? A- 
The agent is supposed to give the moral hazard in the application and it will vary 
the action of the company.

Q. But it will not vary the amount paid ? A. No; that would be a very diffi­
cult matter of business.

By Mr Boyle :
Q. Your minutes show complaints coming in of companies violating the rates- 

What do you do ? A. Nothing. We simply put their names there (pointing to tb® 
minutes). There is no expulsion or fine.

Q. They are compelled, however, in certain cases to cancel the risks ? A. î°3'
By Mr. Casgrain :

Q There is only the moral honor binding ? A. That is all.
By Mr. Boyle :

Q. Then in such a case the man who believes that his insurance will hold for ® 
year, and two months afterwards he receives a notice that he is not insured. Tha" 
is one of the effects of this arrangement ? A. Yes ; I presume that will both® 
effect. An agent, in order to get business, will give what is not the tariff rate, an* 
will say, “I am sure they will accept it.” He sends it down in this way, and itlS 
.refused of course,

Q. In the case I have referred to the policy has been actually issued by tb® 
company ? A. They have power to cancel it in ten days.

By Mr. Quillet :
Q. If made contrary to rule, you may cancel them ? A. I will a<k the compa^ 

to cancel tnetn. I have no power. I do not deal with the policy-holder.
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Q. The frecretary of the association has power to punish the company ? A. No; 
we simply put their names in the minutes as having violated the tariff. That is the 
oniy punishment.

By Mr. Gillmor :
Q- Bo you not put them out of the association ? A. No; as soon as exposed, it 

is expected that they will be better boys the next time.
By Mr. Boyle :

Q. The practical unfairness is that the insured party suffers from that. There 
is a contract in honor if not in law, that they will have insured him and without any 
offence on his part, the contract is cancelled ? A. tie gets ten days.

By Mr. Fisher :
Q. Have you known any companies who refused to cancel such risks ? A. 

Some have not. Their names are put down.
By the Chairman :

Q. A good many have been cancelled ? A. Yes ; or the agent collects the extra 
amount. It is no hardship. If they insure elsewhere they have to pay the tariff 
fate, and if they would pay us in the first place, they would save that.

Q. Here is a resolution adopted in reference to this point If a company ac­
cepts and renews a risk below tariff rate, or if a company renews a risk more than 
once below the tariff rate, or accepts or renews a risk which has been specifi­
cally rated below such specific rating, the offending company shall not have the pri­
vilege of collecting extra premium, but must cancel the risk.” Wnat is the mean­
ing of that? A. In that case they are offenders knowingly. They knew what their 
fate was.

Q. What is the meaning of not having the privilege of collecting extra pre­
miums ? A. They must cancel the policy.

Q. Suppose they do not? A. We have no measure to bring it about.
By the Chairman :

Q. There should be an Act of Parliament to give you that power? A, We do 
dot want it. We are the only combine that reports our proceedings to the Govern­
ment.

Q. Where do you send these private and confidential circulars. Do you send 
them to the Government? A. No.

The Chairman—Then the whole of your proceedings are not reported.
By Mr. Boyle ;

Q. When did the Queen City Company withdraw ? A. About a year ago.
Q. Why? A. Because the other company they have—the two other com­

panies, the Millers’ and Manufacturers’ and Merobants’ Exchange are mutual com­
panies and withdrew. They once became members of this a-sociation and when 
they withdrew they withdrew the Queen City as well.

Q. Had you any censure passed upon them? No.
Q. Did they appear to be leading a pious kind of life in the association. A. Yes.

By Mr. Casgrain :
Q. Can you tell us how many companies outside of your book do business in 

Canada? A. There is no stock company outside of us.
Q. What about the Watertown Company? A. That is for farm property. 

They do not take commercial risks, as I understand it.
Q. Do you mean to say that all the stock companies have combined together? 

A. Yes, all of them ; but any one of them may withdraw if they choose by giving 
lhree months’ notice.

By Mr. Boyle:
Q. What is the meaning of “standard” in your constitution ? A. We have a 

standard for each town. For instance “ A ” must have water works. You will got 
*hat in the book too. The whole standard is what an “ A” town must possess, and 

B ’’ and “ C ” and so on. I may tell you that this association has been the means of 
* ^proving the fire appliances of many places in Ontario.
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By Mr. Boyle ;
Q. Is this the means of stimulating them to improve them 7 A. Yes ; because 

they would get lower rates-
Q. There is another matter connected with Quebec. I see that the action of 

the Quebec Government in taxing your companies has created some dissatisfaction ? 
A. Yes; a good deal.

Q. And an effort has been made to recoup the companies themselves for these 
taxes ? A. Yes ; that is right.

Q. In what way has that been done ? A. I think it has been done by placing 
2J per cent. I think in addition to the general rate.

Q. You say they are charged an extra rate ? A. You see they are charged 
much more than a general rate in Quebec. As a rule they tax absolutely each com­
pany without respect to the quantity of business, but in respect only to the amount 
of capital. In Ontario they tax according to the amount of business which each 
company does.

Q. Is that all over the Province of Quebec, or in the cities only ? A. I think 
it is in the Province of Quebec, but I think it applies everywhere except to the city 
of Montreal.

Q. It applies especially to the city of Quebec ? A. I think it does.
Q. Has it been successful ? A. I could not say.

By Mr. Guillet ;
Q. I see there are a great many complaints of the infractions of the tariff, and 

that at a meeting of the association hold on the 16th of March, a lengthy discussion 
took place on the principal causes which gave rise to the Citizens’ grievance. It 
was agreed that the company had just cause for complaint, and it was agreed that 
the Citizens’ Company “ having complained of this, that their loss of business through 
the brokers of other companies making infractions of the tariff, and it was made a 
recommendation that the association at its approaching annual meeting do take into 
its serious consideration the necessity of amending the rules in the direction 
suggested by the Citizens’.” What were those suggestions ? A. They did not get 
their way. They wanted to fine the company.

Q. Had the annual meeting taken place ? A. Yes ; I find it was in that book, 
and I find that he has not put the last one in, but I can tell you that was not carried.

By the Chairman :
Q. They proposed a system of fines ? A. Yes ; but it was not adopted.

By Mr. Guillet :
Q. Was there a vote taken ? A. No; it was put down at once.

By Mr. Boyle :
Q. Have y u any knowledge as to where the most losses occur with the com­

pany î A. I have no knowledge. 1 could not tell you.
Q. You have no knowledge whether the city or country business entails the 

most losses ? A. I could not tell you.
By Mr. Guillet :

Q. I see the president at the annual meeting referring to the competition of 
other companies in regard to non-hazardous risks, the president in his annual address 
on the 22nd of March, 1887, says : “ With this exception a tariff for three years’ risks 
was adopted, but after a few months’ trial it unfortunately was rescinded so far as the 
Province of Ontario is concerned, partly on account of the difficulty above mentioned, 
and the fact that two Ontario companies, members of the association, claimed that 
they had joined the association on the understanding that the risks should not be 
rated (dwelling risks), and they found the competition from the local mutuals render­
ed it necessary for them to he free with regard to the risks in question.” That 
refers to the action of the local mutual company and that is one of the reasons why 
they did not want non-hazardous risks to be rated ? A. We were taken-----

Q. The president refers to these associations, the Ontario Mutual and the Mer­
cantile Fiie Insurance Company, and the Waterloo Mutual Companies. It was 
because there was competition with these companies that they did not want these
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risks to be rated, and that they found the competition from the local mutuals ren­
dered it necessary for them to be free with regard to the risks in question, so that 
tfie competition from these local mutuals was what rendered this necessary ? A. 
The London Mutual stated to-day that they did not think it injured them.

Q. I suppose they were enlarging their business, being free ? A. These mutual 
association companies made offers at our late meeting for us to combine with them. 
There is an association of mutuals as well as an association of stock companies.

Mr. Macdonald—It is not the same at all.
By the Chairman :

Q. But they did not fix a tariff ?
Mr. McDonald—But they wanted us to fix a tariff in this class, for these steam 

threshers and for insuring cattle against being killed by lightning and by putting a 
clause in the insurance policy to only pay 75 per cent, of the total loss, and to have 
a co-insurance clause in all policies.

By Mr. Quillet :
Q. In reference to this you say this application was made at your last associa­

it11 meeting ? A. Yes ; that application was made at our last association meeting. 
We told them to agree among themselves first.

By Mr Fisher :
. Q. They have not agreed among themselves ? A. They have not had any meet- 
1Bg since.

By Mr. Casgrain :
Q. Have you made a particular study about tariffs of insurance as to high or low 

j^tes, can you say technically or by your study or knowledge whether these com- 
ined tariffs are high or low, or are medium tariffs, and whether it is injurious or 

"Cneficial to the public ? A. I believe it is beneficial to the public. I believe it is 
toinimum tariff and as low a tariff as can pay at all, and your own inspector of 

Bsuranee in 1883 gives the losses of the companies and regrets that they have been 
great;

, Q- But of your own particular knowledge I am asking, not that of the Inspector 
Insurance ? A. Of my own knowledge, I believe that these rates are as low as 

®.ey ought to be, because the companies have net made 4 per cent, on their capital 
llhin the last eighteen years, and you can see it in this book.

By Mr. Bain ( Wentworth) :
Q. How do your rates compare with what they formerly were ? A. They are 

ery little higher. In some cases they are higher, and in others they are not higher. 
lh What would be the average percentage of increase? A. You could not tell, 
te6*6 are 80 many- For instance, first-class stores are only 65 cents, and the con- 

nts of first-class stores are 75 cents per hundred dollars, that is in an “A” town. 
a “B ” town it is higher, and in a “0” town higher still, and so on.

Q- You would have the same gradations, however ? A. No ; they did not have 
e same gradations before, and I believe that that was one of the reasons of so many 

j,'ûpanics failing. They insured in places where there were no fire appliances, for 
0 8&me rate as in those places which had fire appliances. 

j6 Q- But there has been a slight increase in farmers’ rates ? A. No decided steps 
Bre protection have been taken.

; Q. How is it in the cities? A. I do not think it is any higher. It might be 
8°toe instances, but I know that in schedule rating, in some instances, it is lower.

By Mr. Boyle :
^ The companies pay only 4 per cent, dividend ? A. According to this state- 

ont they do.
By Mr. Casgrain :

b v- I think we are all agreed that it has been a profitable business? A. I see 
the lthe Inspector of Insurance says, in one of his reports : “ The hope expressed in 
yea last reP<>rt, that the unfavorable results shown by these tables for the three 
Cg Previous would soon be reversed, has been disappointed. The experience of 

°a<lian fire companies, since the disastrous year 1877, has been very unfortunate,
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no less than eight of them having ceased business. Of these, only one (the Pro­
vincial) went into insolvency, and another (the Canadian Agricultural) was placed 
in the hands of trustees for liquidation. The remainder voluntarily relinquished 
business and have been wound up, and it is highly satisfactory to state that in none 
of these latter companies have policy-holders sustained any loss, the claims having 
been discharged in full. In addition to the above, two marine companies have also 
retired, but without detriment to the policy-holders. The losses to the shareholders, 
on the whole, could not have fallen far short of two million dollars. The companies 
etill acting have also lost considerable during this period. ”

By Mr. Guillet :
Q. Is it not stated by good authorities on insurance, actuaries and others, that 

the policy of granting commissions on the premiums instead of having a fixed salary 
is a bad policy and encourages a large amount of bad business ? A. Yes; that is» 
thing that a good many good insurance men have said repeatedly.

Q. Well, it is considered to be one of the great causes that your losses are s» 
excessive? A. I have no doubt but that is one of the causes.

Q. There is a remedy ? A. We cannot pay, I mean that probably it would be 
impossible for a man to get a salary in some instances.

By Mr. Boyle :
Q. Taking the last insurance return for 1886,1 see the percentage of losses paid 

to premiums received was $66.75 in Canadian companies, $68.59, in British com' 
panics, and $5159 for the American companies, an average all round of about $55. 
Do the expenses consume the balance of that ? A. The expenses of a company as » 
rule are from 25 to 33J per cent., according as it is managed.

Q. I am surprised at the proportion of the expenses ? A. Well ; you know tb® 
agent gets in many companies fifteen per cent, to start with. Here is a statement 
that shows eighteen years’ business.

Q. Well ; then the expenses consume from 25 to 33J per cent ? A. From 25 
30 per cent, anyway.

By Mr. Casgrain :
Q. It is more than that the first year ? A. Yes ; it is more than that the fir8" 

year because the company is organizing then.
By Mr. Boyle :

Q. Is the business more profitable to your association now than before the com' 
bination took hold of it ? A. I have no means of ascertaining. I could only te*1 
you from these books. I have no means of knowing except by these books.

By the Chairman :
Q. Do you know fiom the books? A. Yes. I do know from the books. I see by 

these books that in eighteen years they have lost money.
By Mr. Boyle: ,

Q. I asked you whether the association has resulted in increasing the profits o* 
the insurance business ? A. I have no means of ascertaining that.

Q. I see a table here from 1869 to 1886? A. And that averaged $74.15, and l0 
1877, the year of the St. John fire, it averaged $225.58, more than double tbe 
amount of ih‘e premiums received. Leaving out that year the average would b8 
about $60. ,

Q Taking out that year the average would be very much smaller? A, $oi 
over $dO. There is a liability of there being a large fire at any time.

Q. While we think it is prejudicial to the company to take any one year, do y°° 
•not think it has resulted beneficially to the company ? A. I could not tell that.

Q. Including the year of the St. John fire it only reached $74.15? A. Except 
tional losses must be considered. Last year there were exceptional losses in the 
of Montreal.

Q. I asked you that question before, where the losses were ? A. There i8 
great deal in Montreal, but it does not come under my observation at all.
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William Hugh Lowrie, of Russel], sworn :
By the Chairman :

Q. You are doing an insurance business, Mr. Lowrie ? A. I have not been doing 
a°y insurance business for the last year.

Q. You have had how long an experience ? A. About eight years’ experience. 
Q. As agent ; whereabouts ? A. In the county of Russell.
Q. You have had experience then during the combination that lias been formed 

and previous to its formation ? A. Yes.
Q. What is your opinion of this association or organization, or the effects of it? 

A* My experience was that there was a great falling off in the better class of 
business in the country. Where there were no fire appliances at all I found that the 
better class of risks were dropping off.

Q. But the tariff did not materially increase ? A. Yes ; afterwards risks that 
*6r® taken at one per cent, were raised to one and one-quarter per cent.

By Mr. Guillet :
Q. What class of insurance business were you engaged in ? A. A commercial 

“bd farming business. I have not been doing business for the last year.
By the Chairman :

Q. You found the tariff materially raised ? A. Yes.
Q. And the effect was that many of the better class of customers would not 

insure ? A. Yes.
Q. How was the moral risk affected ? A. We were not allowed to take any 

I 0ral risks, more than that for a man with a good moral character we could take a 
°Wer rate. But under the tariff all wooden buildings came under a certain class, 
nd we could not take below the rates fixed. Of course we were allowed to go above 
where we thought it was necessary.

vç. Q. And the effect was that the moral responsibility of the agent ceased ? A. 
low ^ not ta^e that into consideration at all. Thus we could not make it any

... Q- Do you think it is better for the insurer, for the country to have that associ- 
'°n agreement, that cast iron agreement abolished altogether ? A. I think in 
Untry districts it was much better. I think it would be better for the insurance 
’bpanies and better for the public. That is my experience.

By Mr. Gillmor :
. Q- You think it would be better for the company and the country if agents 
,^ere allowed to consider the morals of the insured? A. Yes ; sometimes a building 

■bade as safe from fire as possible while others are not. Of course if there is no 
riff you can make an allowance for that. Where there is a tariff you cannot.

By Mr. Fisher :
N- Your experience would lead you to take this moral risk and make a differ- 

Ce between them ? A. Yes.
By Mr. Guillet :

for tu ^bat company did you represent? A. I was a sub-agent under Mr. Mund 
Pany °f England, and for the North British American Insurance Com-

Qi, Q- What percentage of commission did they allow you? A. About 10 per cent, 
bourse I had to collect it.

j. I suppose the agent had a commission also ? A. I suppose. I think he did. 
bow nothing about that.

J** Your own was about 10 per cent. ? A. Yes. 
w- Well, this tariff rate didn’t apply to farm buildings ? A. No. 

tr % How was it affecting your business ? A. In villages, in a great many coun- 
j vfflages where there were no fire appliances.

!?• The tariff did apply to them ? A. Yes.
If0 Did you find that it had any affect upon your farm risks as well ? A. No. 

ar*ff) they didn’t change the risks.
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By the Chairman :
Q. There is no tariff on farm property ? A. These companies charged a higher 

rate than some of the mutual. We have always insisted on a 1 per cent, rate on all 
farm buildings.

Q. For three years ? A. Yes. A first class building it would be 85 to 90. Of 
course other companies, the Watertown Mutual, would take the same class of build­
ings at 90. but that didn’t affect the tariff.

By Mr. Guillet :
Q You say there was a uniform arbitrary rate. Would it apply to risks good 

and bad alike, good risks and poor risks whatever the moral quality of the risk was 
you could not make a lower rate if one risk was not as good as another in that re­
spect ? A. Not lower than 1 per cent.

Q. There is no reason why you could not raise the rate on a poorer risk ? A- 
No ; no reason ; we are expected to select the better risk on farm property.

By Mr. Bain ( Wentworth) :
Q. That was just where the difficulty occurred ? A. That is the way the tariff 

affected it.
Q. How did you operate the moral risk there ? For instance, in a village there 

are two houses side by side, one is a good man and the other is not quite so careful ? 
A. In that case if there was a poor risk the good man had to pay the same as the 
poor risk.

Q. Two men were side by side and were reasonably alike, you would not be able 
to make the difference between the rates. There would be a row with the man who 
was charged more ? A. I always make it a point to give the good moral risk a lees 
rate.

Q. How much less ? A. A quarter or off one and a-half per cent.
Q. Some of the regulations required them to have certain protection or you 

would not take them at all ? A, There is no fire protection.
Q. I mean the internal ecomony, such as chimneys ? A. Yes ; if there were no 

chimney we would not take them at all.
Q. You have a standing rule for all these things, whatever kind of a risk you 

take ? A. There must be chimneys and sometimes other precautions would have to 
be taken, but under the tariff you are not allowed to make any allowance for that.

Q You don’t make allowances for a defective chimney ? A. If the chimney ifl 
defective we don’t take them.

Q. You made as much difference as one-half per cent, formerly ? A. Yes, one- 
half per cent.

Q. Then what did the new tariff increase these rates to? A. On a first-class 
risk it was one per cent, if it was a first class brick building, one per cent. ; on a 
wooden building it was increased to two and a quarter per cent. The classes were 
varied according to tbe class of building—4 classes of buildings.

Q. The actual increase would be from a J to J per cent, would it? A. Yes, on 
first class buildings it would be increased one per cent., and on second class about 
the same, and on wooden buildings the increase would be about £ per cent.

Q. That is a very small increase on the most hazardous class of buildings ? 
A. Yes ; it was not in proportion.

By Mr. Guillet :
Q. Do you know the rates now of the villages ? A. I don’t know of any change 

this year.
Mr. Gillmor— I know there is down with us quite an increase.

By Mr. Bain ( Wentworth) :
Q. Did you do any business where they had fire appliances? A. No. I had » 

few risks here. I took them according to the tariff, but I have had no experience 
where there were fire appliances.

By Mr. Boyle :
Q. There is room for judgment in the transaction in any case? A. Yes.
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Mr. McLean gave the following rates for country stores: First class, $1.50; 
second class. $1.75; third class, $2.00; fourth class, $2.25. These are buildings not 
detached. The rates for detached buildings and contents are as follows:—$1.25, 
$1.40, $1.65, and $1.75, respectively.

Mr. Guillet.—I see that when the Canadian Fire Underwriters’ Association 
Was first established, at a meeting held on the 31st July, 1883, the rates for country 
stores were: Building and contents, not detached, $1.25, $1.50, $1.75 and $1.75. 
■Then for isolated buildings and contents, $1.25, $1.40, $1.75 and $1.75.

The Committee adjourned.

House of Commons, 26th April, 1888.
The Committee on Alleged Trade and Insurance Combinations met this day, Mr. 

Wallace, Chairman, presiding.
James Boomer, sworn.

By the Chairman :
Q. What is your occupation? A. Secretary of the Western Assurance Com- 

pany, Toronto.
Where is your residence ? A. No. 47, Isabella Street, Toronto.
What is your business address? A. On the corner of Scott and Wellington 

, Toronto.
T Q,. What position do you hold ? A. I am the secretary of the Western Fire 
^Dsurance Company.

Q. Is your company in the association, in the Underwriters’ Association ? A. 
sir.

Q
Q.

Streets

Q. It was slated here by the secretary, Mr. Robert McLean, that there was a 
^solution passed in the Underwriters’ Association that those agents who were doing 
"isiness with non-union companies were not to do business with companies in the 
association, and that they were to elect which they would serve. Do you know 
Whether that resolution is still in existence? A. It is not. It was repealed.

Q. When ? A. Speaking from memory I could not tell you. Two or three 
î"6ars ago, I should think.

By Mr. Bain ( Wentworth) ;
Q. I may say that the minutes show that that agreement that they had for- 

J**erly, binding agents not to do business with non-union companies, was moved on
14th of October, 1885, and according to the minutes it was rescinded on the 1st 

of April, 1886 ? A. Yes, about two years ago.
Q It was in force from October, 1885, to April, 1886-----
The Chairman.—Would you read the resolution rescinding it, because one 

^'tness denies that it was rescinded wholly ?
Mr. Bain then read the resolution on the 30th of March, 1886, page 6, of a file 

0 documents before him.
By the Chairman :

Q. They rescinded part of the resolution ? A. I don’t know what the other 
{*« is. Yes; it is understood that all agents are to adhere to the rates fixed by

6 association.
By Mr. Bain ( Wentworth) :

Q. You divided the resolution into two sections, one referring to the rates, and
other to doing business with non-tariff companies. Is that the division that is 

sPoken of? A. That is in reality part of that resolution.
By Mr. Boyle :

PA Q- The practical effect of it is that your agents if they accept risks for other 
■^Panics must adhere to the rates laid down by your companies? A. Yes; that

116 practical effect of it.
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Q. The other companies then had to become a part of the union ? A. That is 
not in force now. The agents of our company are allowed to take risks at less rates 
than we ask.

By Mr. Bain ( Wentworth) :
Q. In the same lines as you do ? A. In the same lines.

By Mr. Boyle :
Q. Are your agents not bound by some agreement or understanding that if they 

act for outside non-tariff companies that the rates must be at least as high as your 
company’s? A. No; there is no such resolution as that in force now.

Q. Or no such agreement? A. No.
By the Chairman :

Q. The original resolution was that they could not act for any other company ? 
A. Yes.

Q. Now you have repealed part of it, they can do business with another com­
pany ? A. They can charge whatever rates they like as far as we are concerned.

Q. For the same class of hazards? A. Yes; for the same class of hazards. 
That is the way I understand it. That ether rule is not in force as far as I know.

By Mr. Boyle :
Q. Has that been rescinded, that part of the resolution? A, It has as far as’ I 

know. '•jvtfi
Q. Or is it simply a dead letter on the minute book ? A. I conld not tell you 

whether it has been rescinded or not. I know that I don’t take any cognizance of 
it at all, and I deal with the agents. That is my business. I have charge of the 
Canadian branch.

By Mr. Bain ( Wentworth) :
Q. If 1 understand you, so far as your practice goes, your practice is without 

regard to that resolution existing at all if it has not been repealed? A. Yes ; that is 
the practice.

By Mr. Boyle:
Q. Wnen did your company join the association, Mr. Boomer? A. At the time 

it was started.
Q. One of the first ? How long ago was that? A. Three or four years ago—in

Q What was the motive for organizing the association ? A. Well, it was to 
establish rules lor the guidance of the companies, to bring the experience, the wisdom 
and the ability of the different officers together to make these rates and regulations ?

Q. You represent the Western ? A. Yes.
Q. Was not the Western Assurance Company conducting a good sound business 

before that ? A. Well, of course we always considered that it was, as far as we knew, 
but we were willing to take the benefit of all the experience we could get.

Q. Had you any other purpose in view in organizing the association ? A. Well, 
1 suppose it is lor the interests of the companies themselves, and I believe it is in the 
interest of the public.

Q. You were acting chiefly in the interests of the company, no doubt? A. 
Naturally', I suppose.

Q. flow did you proceed then to work out the interests of the company ? A- 
By forming these rates and rules and disseminating them amongst the agents.

Q. What are the rules ? A. I could not give you the rules from memory. The 
principal one is to adhere to the tariff.

Q. You fixed a tariff then ? A. Yes ; there is a tariff in force now.
Q. Is the tariff much in the interest of the public or higher ? A. Well, I know 

in some cases it is pretty hard to tell whether it is or not. I have never made up 
any statistics with regard to it, but my impression is that in a great many cases the 
rates have been lowered . I know that they are on the flour mills. I have hesitated 
taking some of them, thinking that they would not pay. I thought thejudgmont of 
the association good enough because all these risks are inspected. The inspector» 
inspect all the risks insured with the companies, and they give them points hoW’
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they could fix their building so as to lower their rates and make them safe in their 
own interest as well as the companies, 1 should say.

Q. You divide the risks into classes?-----
By the Chairman ;

Q. You say the risks are lower in some things ? A. By the schedule rating.
Q. Before you lowered it they raised the rates all round, practically ? A. Well, 

it would be very hard to say whether they raised them or not, because the companies 
Were charging according to their own discretion.

Q. Take your own company, for instance? A. Well, in some cases we got lower 
rates. I could not tell now, exactly. That is five years ago.

Q. My experience with your company was that yon raised them ? Yours is 
only one branch of the business though. There are two or three branches.

By Mr. Boyle ;
Q. My own was raised 25 per cent. ?
The Chairman.—By the Western ?
Mr. Boyle.—Yes ; by all of them.

By Mr. Boyle :
Q. Have you found business more profitable since the organization of the assso- 

ciation than before ? A. Well, I really could not tell you from memory. I don’t 
think there is very much difference in the results of our company. That blue book 
will tell. It will give our business and the business of all the companies foryears. All 
the information is there, my own impression is that it is somewhere about the same. 

By the Chairman :
Q. That has not done you much good, then ? A. Well, it has steadied the busi­

ness. There is some sort of rule or system about it now, that is about the principal 
thing. Of course, there are some agents who are not responsible parties, and if there 
is a loss they don’t have to pay it, and the commission is a good deal.

Q. Their reputation counts for something, too ? A. Well, it does; but you will 
understand that in a small place it is impossible for agents to devote all their 
time to insurance, because it would not pay them. It is just a supplementary busi­
ness. You take a small town ; the average agent would not make a hundred dollars 
* year out of it. He could not devote his time to that, of course; he would have to 
ne instructed from the head office as to the rates and rules.

By Mr. Boyle :
Q. Have you increased your expenses in consequence of the formation of the 

association ? A. Well, not perceptibly.
Q. Did you pay anything into the association ? A. We are assessed by the asso­

ciation in proportion to our business.
Q. Will you tell us what you paid last year into the joint fund ? A. I could not 

t0ll you from memory.
Q. You can tell pretty nearly. You are the secretary of the company. Was it 

a thousand dollars ? A. No ; it was not a thousand dollars.
Q. Was it $600 ? A. I don’t think it was $600, I cannot tell that. The assis­

tant secretary, Mr. Hadrill, can give you some information about that, I don’t re­
member what the assessment was.

By Mr. Boyle :
Q. A lew of the companies have given the amounts, and they vary from $600 to 

*900? A. How much?
Q. $600 to $900. The City of London gave $660 and the Commercial Union 

*93?? A. That must be that there is a local board established by the other pro­
vinces, the Maritime Provinces and the Province of Quebec.

Q. All the reports made to the Government do not express the amount. There 
m a general item which covers it. All these other companies have given it in detail. 
you have not given it in detail ? A. Yes ; well, I could not really say. I could 
B°t really remember what was the amount we paid, there are so many accounts.

Q. Do you think you paid $600? A. We must have paid that. We are assessed 
m several branches. It is rather too complicated to know what the amount is. Wo 
f>et an assessment from Quebec and another one from Ontario.

3—29
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By the Chairman :
Q. McLean said the Ontario and Quebec companies were all in one ? A. They 

are all under our management, but different branches.
Q. No assessment for the two piovinces are paid in to him ? A. McLean 

receives the Ontario and Hadrill the Province of Quebec.
By Mr. Boyle :

Q. What use is made of this central fund ? A. It is for the expenses of the as­
sociation ; of course there are two secretaries, one in Toronto and another in Montreal ?

Q. There are thirty-two companies in the association, and their average pay­
ment would probably be between $660 and $900. There must be a revenue from 
that source of $30,000 a year ? A. Well, the Commercial Union do business about 
the same as we do. It are larger about $30,000 or $40,000. You can judge from 
that how much we pay.

Q. You pay about $900 ? A. It would be a little more than that. It would 
be $1,000.

Q What we would like to find out is what benefit is it to the public? A. Well, 
what I understand is that I think the system of inspection by the association is in 
the interests of the public. Of course, it is a national loss if property burns, the in­
surance company pays the lo-s, still that property is gone, and if the association can 
by any means at their command improve the risks, I think it is a benefit to every­
body, the insurance companies and the public. I think that is what they are doing 
now. They have certain standards for fire appliances, and they supply the mayors 
of each of the different municipalities with information whereby they can decrease 
their rates ; this is a benefit.

Q. How many inspectors do you employ ? A; Well, we have in Ontario, we 
have two.

Q. Employed by the association ? A. Two in Ontario, and another in Montreal.
Q. Does your company employ a separate officer of that sort ? A. Our own 

company ?
Q. Yes ? A. Wo have an inspector of the company, but it is simply for the bus­

iness of the company— settling losses.
Q. What are the duties of these association inspectors ? A. They have to ex­

amine the risks and go out and report on them. Wo have forms of the schedule of 
rating that are filed in the office of the association. There are certain requirements 
and certain charges for déficiences, these are all pointed out to the parties owning 
the properties, and they are shown how they can make their mill or factory better 
than it is, and where they can get a less rate.

Q. They have nothing to do with the agents ? A. Nothing whatever.
Q. Not even enquiring into the details of their work ? A. No; simply the 

association. I may say that there is another rule adopted which I think is for the 
benefit of the manufacturers : that is the co-insurance, where they can get a less rate ; 
15 per cent, off, if they insure up to three quarters. It is in their interests to do 
that.

Q. Do you accept re-insurance from non-tariff companies or re-insurance with 
companies in the association only ? A. Not without we cannot place it in tariff 
companies.

Q. You give the tariff companies the preference? A. We do. In fact we have 
applied for re-insurance to non-tariff companies.

Q. In Canada ? A. Yes, in Canada.
By the Chairman :

Q. This joint action, } ou say, is an advantage to those who get insured, the in­
sured parties ? A. I think so.

Q. Can you not have that joint action and the assistance of those travelling agents 
in promoting the general welfare without fixing the cast-iron rules ? A. I do not 
know how we could do it ; unless there was an association, there would be no one to 
regulate it.
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Q. Could you not have an associat'on without having a uniform cast-iron tariff? 
A- That would bo impossible.
. Q. Without fixing the prices uniformly? A. There would not be much object 
în it. I do not think we could accomplish anything either in the public interest or 

any other way.
Q. Why not? A. 1 cannot say.
Q. Can you not employ these travelling agents to give assistance to the various 

^sociations ? A. We could if the public would pay for it, but they won’t.
Q. But you say it pays you and the public as well. Can you not employ them 

16 the same way? A. I do not know how ihat would be possible.
Q. Then it follows that by the combination you have rai-ed the prices so that 

you have a fund which can be devoted for that purpose ? A. Well, the fund is so very 
®oiall. It you take a large number of companies it might be sufficient, but if you 
|ake a small number of companies or even one company the expense would be greater.
* think if yon take a percentage of the expenses that it will be found to be so very 
8niall that it is hardly appreciable to the public, whereas 1 think their benefits are
greater.

. Q. It would not be appreciable by the company if they chose to go on with it 
Without a uniform tariff? A. I had never thought of that.

By Mr. Boyle ;
Q. The standard rates you have I see here are from A ” to “ E ” classes ? A. 

"T°ey just indicate certain towns, and how it is served with fire appliances and fire 
Protection in general. “ A ” is a first class place like Toronto, Ottawa or Montreal.

Q. Can you state whether there has been any increase in class “ A ’’ since the 
°nibination ? A. There has been no increase.

Q. No rates or percentage charged? A. I do not think so; in fact I do not 
emember any increase, although there may have been. I do not speak positively. 

Q. “ A ” is the first class ? A. If es, ** A ” is the first class.
0. What is the rate for the “ A” class? A. A brick store is 65 cents.
Q. That is the best class ? A. That is on a non-hazirdous risk. It is the mini- 

aiQto tariff of course.
i. Q- Can you recollect what it was on the same minimum class before the eom- 
ln° 1 A. Well, I could not tell you.

Q. Was it not 62J to ? A. It might have been, could not say.
Q- You think it might have been though ? A. Yes.

wt- l " Wilson (Argenteuil) asked permission to put a few questions to the witness, 
uich was granted.

By Mr. Wilson (Argenteuil) :
t, Q. Has it not been on account of the number of insurance companies in Canada 

at the cost of conducting insurance in Canada has increased and that has caused 
6 combinations ? A. I should not say so. On the other side, in Detroit for instance, 
ere are two hundred companies doing business and here we have only thirty or

Q. Do you do, pro rata, as much as they do ? A. Of course, we do a larger busi- 
e®8 in Canada in places of the same size.

Q. But taking the whole country ? A. We do a larger business in Canada.
Q. You do a large business ? A. Yes.

: Do you not think that the field is already covered, more than covered by the
Bsurance companies ? Has that not caused the combination? A. I do not think 
°e field is more than covered. I know ihat in Toronto we have not enough eom- 

-|cs to insure the risks.
Q. You won’t take the risks. A. No, if we have not enough companies.
Q. You have limited your lines ? A. We have to do that in common prudence. 
9- la that not the reason of the insurance companies going out of the country? 
Of course we limit it in our judgment.

c. Q. I understand there is not any material arrangement ltmiting the amount on 
n»l; blocks ? A. 1 think not. That is entirely in the jurisdiction of the com-

A.

PaUii®a themselves. 
3-29£
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Q. Does the association control that ?
Mr. Tatley, Montreal—They do not.

By Mr. Boyle :
Q. W hat is the minimum rate in class “ B ” ? A. I think it is about 75 cents, 

about ten cents more.
Q What is the difference between that class of risks now and before the combi­

nation was formed ? A. I could not say. I cannot remember what these rates were 
at all before the combination or before the tariff was fixed. In some of these places 
I am satisfied that we get higher rates and I am satisfied that in some of these towns 
they deserve to have lower rates and they did not get them, when there was no 
tariff, but they have got them since the tariff was established.

Q Is it within your recollection that there has been a change in class “ B ” 
since the association was formed ? A. I could not say.

Q. Surely you can recollect it. You are an expert in insurance ? A. When
once the changes were made-----

By the Chairman :
Q. Have you any documents with you ? A. I have none in my control at all. 

The secretary of the association has them all.
By Mr Boyle :

Q. You have nothing that would guide you? A. None. There are the old 
tariffs. I do not remember anything.

Q. Is your memory just as defective as regards the other three classes, “ 0,” 
“ D ” and “ E.” A. I do not say that my memory is defective, only that I do not 
remember the changes.

Q You cannot recollect any changes ? A. No. In respect to that I know that 
there have been changes in individual risks, but not as a basis.

Q. In regard to the business done, where do you find the greatest percentage of 
losses, in the city or country business ? A. We have not got our business classified 
so as to give you a reply to that. I think that is varied. I know that it varies ? 

I know that within the last year or so we had an immunity from losses in small 
towns and I think that the cities suffered more severely.

Q. You suffered more losses from your city business ? A. Yes ; but there are 
exceptions, of course.

Q. How did you find business in Montreal last year ? A. We found it a loss.
Q. Your losses were greater than your receipts? A. Yes ; I think that for 

some years past we have made no money in Montreal. Take the last five or six 
years we have had a loss.

Q. How do you explain that ? A. That, of course, I cannot tell you. Some 
say that it is the fire department, but I do not know.

Q. You receive a very large amount of business from Montreal, do you not ? 
A. We have a fair amount of business done there.

Q. You are very anxious to retain business in a city of the size of Montreal, are 
you not ? A. Of course in a city like Montreal we would not like to be unrepresented 
there.

Q. And you make your rates as low as you can to reach that business ? A. 
Yes ; I think the rates now in Montreal are higher than in Toronto.

Q. Still you are meeting with loss, and experience for several years back shows 
that there is nothing made in Montreal ? A. Yes.

Q. Do you meet with any competition outside of Montreal ? A. I believe i° 
some of those large manufacturing towns the risks have been got hold of by mutuals- 
on the other side.

Q. An underground business ? A. Yes.
Q. And you find competition keener in Montreal than in Toronto and other 

places ? A. 1 do not say that. We have competition in Toronto and some of our 
risks have gone away. I do not know that any more competition is experienced i®1 
one place than the other.



INSURANCE. 453

Q. But in consequence of that competition rates have been levelled down, so to 
speak, to meet this outside competition ? A. On what we call standards, the first­
-lass risks we have an option.

Q. How do you make up you losses which there must be on the other business? 
A. Of course you must understand that the losses vary in the different years. In 
both the United States and in Canada the losses might be the largest in the cities in 
one year and the next it might be the largest in the smaller towns. In some years 
we have attributed our losses to the smaller towns, but I think last year the losses 
were in the cities, notably in New York. We cannot tell from year to year where 
We are going to get our losses. We have to make an average. If you could possibly 
regulate the losses as to where they would occur, then we could speak with confidence 
and fix rates, but we have to judge them to the best of our ability.

Q. Then the city business has been unprofitable, as a whole, during the last two 
Years?

By the Chairman :
Q. Toronto has not been unprofitable ? A. No, Toronto has been profitable, but 

We have made losses in business in some cities.
, Q. What has been the experience of the last half dozen years of insurance in the 

-dies, say Toronto, Hamilton and Montreal ? A. I think if we took all the cities we 
Would find a profit, but that is only individual companies. I may say that we do a 
jarge business in Toronto, but another company might do a small business in Toronto 
and a large business in Montreal.

. Q. But give us your own experience ? A. Our own experience is that taking the 
-•ties we have a profit.

Q. Taking the whole of them together? A. Yes.
Q. But Montreal has not been profitable ? A. No ; not of late years.

By Mr. Boyle :
Q. Your company does business outside of the Dominion, does it not ? A. Yes, 

We do business all over the United Stales.
Q. Do your association rates apply over there ? A. Oh, no.
Q You are able to do business cheaper over there than in Canada ? A. No. In 

8°toe places we get higher rates. We get higher rates in Detroit than in Toronto, 
nd Detroit, I think, is a better built city.
, Q. Has your American business been as profitable as your Canadian business? 
A- Not altogether.

A. Well, I don’t know, 
know that a minimum of the rates are much

Q. I see in the report of the Inspector of Insurance there is a detailed report of 
y-hr company’s operations beginning at page 1-2 and extending to page 12b" ? A.

expenses are much higher on the other side.
Q. 1 have left out the expenses ? A. That goes to make up the profit.

But I have left it out in your favor. I have taken the profits and losses. You 
,6° the net income from premiums for the year 1886, which was the last return we 
, ave, in all other countries was 8796,342, that is what was paid in, and I see that the 
^88esi are given in all countries as 8513,691. I think this is sigi od by yourself?

* ; that is a correct statement.
a Q- I was figuring that up, and I see the percentage of losses to premium on your 
^erioan business was 75 per cent. I male no calculation as to expenses, which 
-Hid of course make it worse, as you say the expenses are greater in the United 

r^tes than in Canada. The net income in Canada was 8331,000 and you paid out for 
88es 8186,000, which makes a percentage of losses of 59f per cent, in Canada, so

y^a must be doing business cheaper in the United btates than in Canada ? A. 
at does not follow. You take only one year, 

th Yoa say, Mr. Boomer, that the percentage of losses was 25 per cent, lower in
-ent ates than in Canada ? A- 1 can refer you back t0 BOme year8 Where °Ur per" 

tage of losses is much less.

If you are getting better rates? 
, . Q. But you ought to know ? A. I 
tilghor there than in Canada.
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Q. That in before the combine ? A. If you go back about three years and look 
at our record you will tied it was about .0 per cent.

Q Perhaps in some years it is not so great, but of course if you can show that 
in other years it is different we will be very glad ? A. Taking one company is 
rather a narrow way of getting at the fact. If you take the average of all the 
companies and then take the average on the other side you would get at it better. 
A good deal would depend on the agent and management of the company. In 1884 
the amount of premiums received was $330,000.

Q. How long have you been doing business in the States ? A. About 15 or 16 
years. Of course the losses paid and the losses incurred are not the same thing. 
We may have incurred more losses in that year, butin 1884 we received in premiums 
$330,000 and paid out in losses $249,000. That is about 70 per cent., and if we were 
to pay out as much as we received we would have very little compensation.

By the Chairman :
Q. Here is the statement for 1883. Paid for losses incurred during the year 

$228,000 in Canada. Cash received from premiums $432,000 ? A. That is gross. 
The gross and net are two different things.

Q. Take the net. The net amount was $183,000 for losses and the net amount 
received for premiums was $332,000 in Canada. The American business paid for 
losses $611,000 net and the amount paid for premiums $826,000 ? A. You will 
understand that a local company has a better chance of getting better business than 
other offices in the United States.

Q. If you will take the Ætna or any of the companies in Connecticut and com­
pare their ratio with ours in Canada, you will find very little difference.

By Mr. Boyle ;
Q. The return for American business is not given in this report ? A. If you 

will take that, you will find one thing, that is, the average loss ratio on the other side 
is less than the average loss ratio in Canada of all the companies, and that is the way 
to judge them. It is much less. That indicates the business here in 1869, there 
was no tariff and the premiums of the Western Insurance were $154,000 and the loss 
was $73,000.

By the Chairman :
Q. Take the Ætna. The cash for premiums was $114,000, and the amount of 

the net loss, $57,000 ; just 50 per cent. ? A. They vary. The Phoenix of Brooklyn’s 
ratio of loss was 117 per cent, last year.

Q. It was only 40 per cent, in 1883. They have $37,000 of net income and 
$15,000 of loss. That was exactly 40 per cent. A. That is a small business.

By Mr. Boyle :
Q. Your company appears to have been heavier losers in Canada? A. In the 

United States, too, a long way heavier. All you have to do is to take the average 
loss ratio in the United States and compare it with Canada and you will find that 
Canada is higher. I have not the statement with me, but I can find it in our office.

Q. Could you toll us what dividend your company paid during the last year °r 
year previous Y A. 10 per cent.

Q. On the original capital ? Your stock is at a premium? A. On the p83" 
value stock.

Q. Do you recollect what it paid in 1882 ? A. I cannot tell you whether it wa9 
12 or 15 per cent. We changed the dividend. We paid during the years there was 
no tariff about 15 per cent., but since the tariff was established, I think we paid 1° 
per cent, or less. We went down to 8 last year.

By the Chairman :
Q. What becomes of the argument that it was necessary for the protection 

the companies that this association should be formed ? A 1 have not been arguing 
that.

Q. Mr. McLean said that, and said that for their preservation it was necessary» 
that they were not making more than four per cent. ? (No answer.)
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By Mr. Boyle :
Q The percentage of losses given for the whole of the companies in 1885 was 

5f> per cent. ; in 1886, 6ti'93 per cent. What becomes of the rest of the premium ? 
A. Well, as the average is 74 per cent., there is nothing left. That is the average 
for a number of years.

Q. Yes ; taking in 1877 when you had the losses in St. John ? A. But those are 
the sort of things we have to lay up a rest to meet.

Q. Is it possible it could be 25 or 30 per cent. ? A. I think it is. We calculate 
ours at from 25 to 26 per cent.

Q. You think the American business is more expensive than a Canadian busi­
ness ? ' A. It is, I know ; but the ratio of loss is less.

Q. What would your American business average; what percentage, 35 per 
cent? A. No; I do not think it would. It is calculated and I think it is some­
where in the neighborhood of 28 per cent., of course, the ratio of loss being less in 
the United States than here.

Q. Your losses appear to have reached 75 per cent, of the premium and the ex­
penses 30 per cent, in the United States. Yop are evidently doing business at a loss 
in the United States ? A. Yes; but we did it at a profit before. We do not know 
whether we should have a loss or not. The business you are speaking of is 1886. 
Last year I think our business was more favorable.

Q. In 1886 you must have sunk money in the United States business ? A. Yes, 
but in the years before we made money. In insurance yon cannot from one year to 
another judge what a company is going to make or lose.

Q. At all events you matte 10 per cent, last year, and the year before what did 
you make ? A. 10 per cent, for the last two or three years.

Q. You made losses in the United States but you made them up in Canada ? 
A. We are not altogether in fire insurance. We do a large business in marine, and 
"We receive interest on our investments. I do not claim that we have been paying 
these losses out of our Canadian business.

Q This small business has paid all the American losses, and paid a 10 per cent, 
dividend ? A. We do a marine business as well and make an interest out of our in­
vestments. The marine business is done all over. I think we lost in the Canadian 
Marine, but not in the American.

By Mr. Bain ( Wentworth) :
Q. What is the amount of your paid-up capital ? A. $500,000.
Q. And the sub.-cribed ? A. $1,000,000.

By Mr. Guillet :
(j. Are there any fines for the infringement of the tariff rates ? A. None.
Q. Never have been ? A. No.
Q, What effect has the tariff rate had on your business with your agents. I 

suppose you come in contact with the agents a good deal ? A, Yes.
Q. And know whether they have grievances. How do you get along with the 

rales lately. Are you troubled with agents cutting the rates ? A. I can say safely 
that we have very little trouble.

Q. Occasionally they bring in policies at lower rates ? A. That is very likely 
to occur. We appoint new agents and all they have to guide them is this tariff. 
They muke a mistake ; it is not by design.

Q. They do not leave out a point to indicate that they have taken it too low ? 
A. Not so far as the tariff is concerned, the tariff being minimum.

Q. If you got an agent who did not go below the minimum rate but did not give 
you proper details ; that is made misrepresentations, would you bounce him? A. 
The assured must suffer in that case. . .

Q. But it would bring him into a lawsuit? A. We always insist upon them 
Riving us full details in the application they submit to us.

Q. You would have more difficulty under the old system where competition was 
been and there was no understanding ? A. The business was in a sort of chaos. We 
Were just as likely to charge more than what was right as less.
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Q. That would not hurt the company ? A. No; the company raised no com­
plain L.

Q, But in cutting they would as likely take the minimum rates as the higher? 
A. They usually took the representations of the assured.

Q. Did your agents always inspect the risks ? A. We have a question, have 
you personally inspected “ the risk ” on the application ?

Q. The effect under the old system would be that you took them at an average 
lower rate ? A. As 1 say, we made on some risks and on others I think we would 
get hurt. It would depend altogether upon the intelligence of the applicant whether 
he knew what the rates of insurance were. It was left in the hands of agents. It 
left a good deal more to him then than now, as now he has some basis to go on.

Q. The effect is that you have a basis on which your agents have instructions 
to take risks? A. Yes.

Q. There is a minimum rate below which if they go the company will not 
accept? A. That is it.

Q. You are all operating on that? A. Yes.
Q. The tendency is that when the Underwriters’ Association think that the rate 

is too low and put it a little higher it stays there all round ? A. Yes.
tj. Or if they lower it a little it is rated all round lower ? A. Yes.
(j. That does not leave the agent very much to do ? A. There are other con­

siderations outside the ratings which are very important.
Q. Speaking of your American business, how do you do it? Do you have a local 

superintendent in each state? A. We have an inspecting agent who visits each state. 
In some eases we have a general agent and in some we have reporting agents. Our 
tendency has been to dispense with the general agents and put in local and also to 
put in special agents who will settle losses as well.

Q. His duties would be to travel about over the territory ? A. Yes.
Q There was something came up here incidentally with respect to underground 

insurance. Do your agents complain much ? A. You mean at places like Windsor. 
It is comparatively an unimportant point and we do very little business. There is 
not much business to do. There are not any risks of any account in any of them.

Q. Do they touch you in Toronto and St. Catharines? A. Yes; they have 
taken large risks there.

Q. Do they take large risks? A. Yes; large manufacturing risks.
Q. They do not drift into ordinary small risks ? A. No; I know of no small 

risks.
Q. When there is a really first class valuable property to be insured they try to 

take that ? A. I know they cut quotations, but of course we get very little informa­
tion. It is all surmise on our part where it goes ;. they say : “ we placed it else­
where.” In a great many cases people threaten to do this when they cannot get 
better terms. American companies as a rule fight shy of Canada. They look upon 
Canada as a very bad field, notwithstanding the tariff.

Q. Then the tendency was to do business with men who could offer them a first 
class risk and induce them to take it at lower rates ? A. Yes; that is the tendency.

Q. Then the assumption is that they cut on rates ? A. These are all mutuals. 
No stock companies on the other side that I know of do that.

Q. Do they take them on a cash basis here ? A. I think not. I think it is on 
a mutual plan!

Q. They take their risk with other members of the association in their assess­
ment? A. Yes ; that is the way I understand it, but I have no definite information 
on these points.

Q. So far as you are aware that is the case ? A. Yes.
Q. That is, that it is not the American stock companies, but it is the American 

mutuals ? A. You will see that although there are very large stock companies over 
there, very few come here to do business.

By the Chairman :
Q. Did you not have a schedule of your prices before the Underwriters’ Associa­

tion was established and pretty strict rules for the guidance of your agents ? A. No ;
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printed; but we had nothing printed or 

piinted or written? A. We had with

years ago we had a book of instructions 
Written of any account.

Q. You had a classification, whether 
*eference to classes of buildings.

Q. Not of prices to give your agents ? A. No.
Q. How did they go ? A. “ Go as you please." They had the current rates,

By Mr. Bain ( Wentworth) :
Q. You had no printed tariff for the guidance of your agents? A. We had 

Bone.
, Q. None previous to this combination? A. Years ago there was a bock issued 
°y our company in which we gave them a general idea of what the rates were, but 
We gave them no tariff.

Q. But a man going out into the country would he not have some idea? A.
I that is a small business.

By the Chairman :
Q. Were there no rates for wooden stores or brick stores? A. No; we had no 

rates. We had no rates we would take them at. There was nothing definite to 
6ive an agent.

Q. They are, of course, submitted to you, and, therefore, when the application 
tiame in you could send it back if you refused it ? A. You know there was a tariff 
before this last one established in 1872, or somewhere thereabouts. The companies 
bfcd been going on on the basis of these rates. They had not been sticking to them, 

bt they had been going on the basis of these rates.
■Mr. Bain.—Mr. Boomer is speaking of a uniform tariff as between companies, 

Snd we are speaking of a unilorm tariff as between companies and their agents. He 
18 assuming that there was a combination rate.

The Chaibman.—He says his company had no tariff.
Witness.—We had no tariff of our own. We had this tariff years ago that they 

were supposed to go on.
Q. it would be chaos without a tariff? A. That is exactly why this association 

88 established. That is what we think this association supplies.
Q. How could you control your agents without that? A. You will understand, 

, r> that the combined experience and wisdom did not amount to very much. If they 
oj$ a risk it might be declined by the company.

By Mr. Boyle:
a Q. That is not the point the Chairman is asking. Could yon not instruct your 
§ents? A,. We gave them general instructions. We had no special instructions.

Q. Did you lay down a tariff like that ? A. No ; I did not do it.
„ The Chairman—There is a farm building that is a quarter of a cent. There is 
betory, that would be 65 cents.

By Mr. Bain ( Wentworth) :
t,. Q. ïou would be at sea without a tariff. The agent might take a risk at any- 
|,ln5> An agent might take a rate on a dwelling at 50 cents without a tariff when 
i6s°°hld be from 75 to 80 cents? A. That is the way they were doing. For 
^stance, if an agent gave us a risk on a dwelling house which was perhaps 20 feet 
8j0tn » planing mill, the applicant is equally responsible with the agent, because he 

Sbs the application.
By the Chairman :

V. Who is the agent tor ? A. He is the agent for the company.
By Mr. Bain ( Wentworth) :

tL ’'«• You make out that he is the agent of the insured ? A. Well, I don t know 
Qat we do.

Q- Is that not the custom ? A. To make the agent— 
m Q To make the agent the agent of the insured instead of your agent? A.

6 are not responsible for his acts if the application is signed by the insured. 
toi|1 For instance, if an agent took a risk ou a building and there was a planing 

111 twenty feet away and the application did not show that so that an increased.
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rate could be had, you would repudiate it on the ground that the man signed the 
application ? A. Yes ; the man signed it.

Q. Your agent drew it out ? A. He acts as the man’s agent if he draws it out.
Q. He comes with the application as the agent of the company and the applica­

tion is based upon the representations of the agent ? A. It is the representation of 
the assured.

Q. He is there on the spot and knows the character of the property 
and he fills it out? A. Exactly.

Q. If he does not inform the company of that he is certainly committing 9 
breach of trust ? A. We consider that he is the agent of the man. The applicant 
is certainly resposible for the application that is signed by himself. We have 
certainly to pay losses we are not liable for.

By Mr. McKay :
Q. What do you pay the president of your company ? A. The president of our 

company does not get a salary. He is voted something at the end of the year. S® 
has the director’s fee. The managing director manages the business.

Q. What amount is voted to him ? A. $1,000, I think, he gets, in addition to all 
his director’s fees.

Q. What are the directors’ fees ? A. It is so much divided ; I think, $3,000 
amongst them. Their attendance regulates what they get at the end of the year- 
That is divided amongst them at the end of the year. Their attendance regulates 
how much they get.

By the Chairman :
Q. What is the salary of the managing director ? A. $6,000.
Q. Is that the average salary for insurance companies of that sort ? A. In the 

"United States they pay much higher. That is not very much for a business o* 
$1,500,000 to $2,000,00(1. Looking at that way it is not very much.

By Mr. Boyle :
Q. In that report, the last one published by the Government, the miscellaneous 

payments for general American expenses were $66,552, while the Canadian general 
< xpenses were $9,042, so that American business is more than the Canadian 
business. A. It is more than that.

Q. One is $331,000 and the other is $796,000? A. That is about 2J times.
Q. So the American business costs more ? A. Yes.
The Committee adjourned.

House of Commons, Ottawa, 27th April, 1888.
The Committee on Alleged Trade and Insurance Combinations mot this morning 

Mr, W allace, M.P., in the chair.
William Tatley, sworn.

By the Chairman ; r
Q. Give your name, occupation and address? A. William Tatley, Manager 0 

the Royal Insurance Company, Montreal. _ ;
Q. Is this the English Eoyal ? A. Yes ; the other is called the Royal Canadia0' j 
Q. Ton are connected with the Eoyal Insurance Company ? A. Yes, of Bug 

land. .
Q. Your residence is Montreal ? A. The head office of the company is Montre» •
Q. Where does your company do business? A. All over the Dominion and »l 

over the world, in fact.
Q. In all the Provinces ? A. Yes. _
Q. Are your company members of the Fire Underwriters’ Association? A.

arc.
Q. How long have you been connected with that association ? A. I think 

association was established in lb83. We have been members of it in the commeo°e
ment.
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By Mr. Casgrain :
Q. This association is for the Dominion only ? A. Yes, for the Dominion.
Q. Not abroad ? A. This association only applies to the Dominion.
Q. Your company is doing business in England and other places ? A. We do 

business all over the world, in all the countries.
Q. In the United States and Great Britain ? A. Yes.
Q. Your association in Canada regulates the tarifl, that is one important object ? 

A. Yes.
Q. They make a uniform tariff for all the members of the association ? A. Yes.
Q. There is an association in England as well as this one in Canada ? A. Yes, 

and it has always been so.
Q. Do they regulate the tariff ? A. Yes.
Q. Binding each company down to certain tariff? A. Just so.
Q. Have you any special knowledge of that association in England? A. Well, 

Ï have been connected with insurance for thirty years. I was brought up with the 
Royal, and for fifteen years of that time was connected with British business, and my 
knowledge of it comes from that source. I have been fifteen years their manager in 
Canada.

Q. You say that they have an association in England as well as this in Canada, 
that you are connected with it, and that they regulate the prices the same as your 
association in Canada does ? A. Yes ; but not perhaps on the same lines because the 
business is done differently there : but they have a tariff regulating the prices of risks 
in Great Britain.

Q. Are these the tariffs of individual companies or the association ? A. The 
tariff of the association.

Q. Are all companies in England in the association ? A. To the best of my 
knowledge every company in England is. I have been some time away, but at the 
time I was there every company was a member of it.

By the Chairman :
Q. Are you aware that a resolution was passed that agents must give up doing 

business for non-tariff companies ? Are you aware that such a resolution was passed 
ln your association ? A. I am aware that such a resolution was passed in the winter 
°f 1885, but I believe it was rescinded within three months;

Q. Be careful. A. I think so.
Q. Was it not rescinded in 1886 ? A. Well, I am speaking entirely from mem­

ory.
Q, It was passed in October and rescinded on the 1st day of April, just about 

8ix months. Are you aware whether that was re-enacted ? A. I am not aware that 
has been re-enacted.

Q. Do you know that it is not re-enacted in either of these associations ? A. 
Since it has been rescinded it has not been re-enacted.

Q. Do you know that of your own knowledge ? A. Yes.
Q. And there are two associations, one for Quebec and another for Ontario t 

A- That is so.
Q. Do you know that it was re-enacted in Ontario ? A. I am aware, of my per­

sonal knowledge, that the matter was rescinded and has not been re-enacted. I know 
lt from my own individual company.

Q. Do you know of your own knowledge that it was not re-enacted ? A. It was 
D°t re enacted. I am certain of it.

By Mr. Wood (Westmoreland) : . .
. Q. Your association is not incorporated. It is simply voluntary ? A. tes, 

18 simply voluntary.
By Mr. Guillet : . v

Q- Have your agents carried out the tariff strictly t A. tes.
, Q- Has there bien no complaints made ? A. Yes ; occasionally they may send 
°Wn & risk below the tariff rate, but is simply refused.

Q- Have any of your agents been dismissed ? A. No.
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Q. Is it the custom to dismiss them for infractions of the tariff? A. I am not 
aware of any being dismissed, but if an agent refused to carry out his instructions 
he would certainly be dismissed.

Q. There is some rule, I understand, that he will be dismissed ? A. I do not 
know exactly what the rule is, but the secretary can inform you. I am not aware 
of any.

Q. Do you pay agents at all by commission ? A. We might, in exceptional 
cases, for instance where they control a district.

Q. Does a salary vary in proportion to the business ? A. No.
Q. You do not pay any proportions of the profits that are made ? A. Well, 

many of our agents are paid a commission on the profits and more especially agents 
who control a district. They get a salary as well, or not exactly a salary but a small 
allowance in addition.

Q. Do you believe that this Association of Fire Underwriters has resulted in 
any benefit to the companies? A. Well, I undoubtedly do.

Q. You have better rates ? A. It is not so much the fact of getting better 
rates as of steadying them.

By the Chairman :
Q. Have you better dividends ? A. Of course you are speaking of Canadian 

companies ?
Q. Canadian companies or the Canadian business of the English companies ? 

A. 1 do not know as the result of this tariff has had the effect of giving 
the companies any material difference in the profits, because the rates as a 
whole have simply been steadied, and in fact the association has been an advantage 
to the public, because as an association we are able to bring a good deal of pressure 
to bear upon the towns to improve their appliances and so we get a better grade of 
insurance.

Q. But by this adoption of a cast-iron rule you make no allowance for the moral 
hazard ? A. You cannot possibly diminish the moral hazard under any circum­
stances.

Q. You could if you did not fix a cast-iron tariff? A. I do not see that.
Q. By fixing a cast iron tariff you leave nothing to the discretion of the agent ? 

A. If a man wants to burn his place down, if a man’s moral perceptions are so bad, it 
does not matter what kind of a rate he pays, because the difference in the rate is so 
small that it would not be worth his while.

Q. There are a great many gradations between a man who is upright and a man 
who deliberately goes into an insurance company with the deliberate intention of 
burning down his buildings. There are men who are a little indifferent who might 
bo just as anxious to get the money, but they would not burn it down themselves. 
There are all gradations between these two extremes ? A. It is impossible that you 
can tell where the moral hazard comes in. Not one man in ten could do it.

Q. The agent seeing a man and knowing his character, if he was allowed a little 
discretion and used it judiciously to take into account the moral aspect of the case. 
Did it occur to you that by your tariff you did not allow that ? A. I think that the 
agent is in a vastly better position by the tariff than he has hitherto been without it. 
f or instance, suppose that tariff has the effect of enabling the agent to get better 
rates ; therefore, if he has not tariff he works harder and gets the same amount of 
money and the tendency would be for him not to be so careful, but that he would be 
more careless as to the kind of risks he would take.

Q. These are the minimum rates ? A. Yes.
(j. Do you know of any insurance companies that have insured above those 

tariff rates ? A. Certainly ; many places that are endangered are not taken into ft 
company unless we get a higher rate.

Q. What provision is made for them ? A.. That is always taken into account. 
We charge a higher tariff for a frame building, and if that frame store was in » 
block of frame buildings, no company would take it at the minimum rate.
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Q. I do not say the minimum rate, but in the whole tariff there is a minimum 
for each class. You have a class that would go in ? A. Yes.

Q. You have a rate fixed for it ? A. Yes.
Q. And you take it at the fixed rate, at the tariff rate ? A. We must not take 

It at any lees than that.
Q. Do you charge more? A. Very frequently we charge more.

. • Q. More than the highest rate marked ? A. Yes ; it depends entirely upon the 
risk. That is all taken into account. For instance, take a frame building in 
amongst, other buildings, or that has a planing mill forty feet from it.

Q. You have an arrangement for that? A. No.
By Mr. Guillet :

Q. I do not see where the moral risk comes in if the agent is bound down. A 
man who is intemperate in his habits and principles, and who is, perhaps, liât le to 
8° into insolvency, a man like that would be as much sought for as another risk, 
f-bere is no question as to the character of the risk if the agent recommends it. It 
meets all the requirements according to the tariff? A. Your ideas of the moral 
hazard run on different lines from what I mean. I am speaking of the moral 
hazard-----

Q. I understand that there are certain classes which you consider more 
hazardous than others. Insurance men have told me that, but I do not see where 
there is any opportunity of dealing with the moral risk when an agent simply 
depends upon the amount of business he does. He would recommend anyone wil- 
hng to pay the tariff laid down ? A. I have said that it is impossible for the com- 
Pany to control a moral hazard. The moral hazard is where a man insures his 
property with the distinct purpose of burning it down.

By the Chairman :
Q. Oh, no? A. That is what we understand by a moral hazard. We do not 

Understand any other kind of moral hazard than that.
tt Q. Is not the moral hazard a man’s general reputation and his ability to pay ?
. 6 has a flour mill, for instance, or a saw mill, and the stream is dried up and there 
18 n° further use for it. Does not the moral hazard come in there ? A. Well, of 
course, there is a certain amount of moral hrzard.
, . Q. You say that the only moral hazard that you know of is the man who insures 

18 Property with the deliberate intention of burning it down. You know of no such 
aa> because no man would ever tell you that. A man may take out an insurance 

Policy with the purpose of burning it down, but he never tells you that ? A. We 
Dculcate upon our agent to be careful, and all companies do. They inculcate upon 

6lr agents the necessity of being careful in the interests of the company that they 
re representing.

. , Q. That is not the question ? A. That is the question in this way, that if a man 
takes a risk-----

Q- We are talking about the moral hazard ? A. I am giving my view of the 
l 0ral hazard. I know of no other view of the moral hazard than the one which I 

aVfc expressed.
d Q- No other view except that of the man who insures for the purpose of burning 
°Wn the building ? A. No.

By Mr. Guillet :
Q. Are the rates higher in Quebec than in Ontario ? A. Not in towns of the 

ute grades, with the exception of Montreal, which we have had to deal with 
eeptionally on account of our experience there.

By Mr. Casgrain :
Large fires ? A. Yes; extremely disastrous fires during the last two or three

By the Chairman :
ha V" Where have you met with losses during the last two or three years ? Which 
.8 been the less profitable, the town or country districts ? A. If you speak of any 

s ven y oar, I may say that last year the cities were the most unproductive, but by
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only taking one year you cannot arrive at the average. With the higher rate wo 
get in places which are not so well protected, it enables us to get about the same 
rate ot’ margin, but the cities give us more profit one year and the towns another.

Q. Can you tell us the basis upon which all the insurance companies come to an 
understanding about the uniformity of the tariff ? What I want to know is this : 
Where you take all your different tariffs together as business men do, upon what 
basis did you start ? A. Well, there have been at different times a lot of tariffs in 
force at different times. There have boen times of course that they haven’t been in 
force, but there has always been something upon which to base the rates at which 
risks can be taken everywhere.

Q. All over the world ? A. All over Canada.
Q. Do you make a difference for the Dominion on account of the length of 

winter ? A. No, that is the same all over ; we regulate the rates almost entirely 
upon the appliances of a town for suppressing fires, and from the general character 
of the construction of a town.

Q. It was stated here yesterday by a witness I think that his company had no 
tariff, no rule in fixing prices, or anything approaching it, previous to the forma­
tion of this association. What was the rule that your company had to guide all your 
agents ? A. Well, the way we did, when there was no tariff in an instruction book 
to agents, the old tariff in force which is graded according to the appliances in use 
in each town, and we required agents to get that rate, and if they did not get that 
rate to give us good reasons why they did not get it, and we exercised our own 
judgment.

Q. You had a tariff ? A. We bad a tariff, but it was not binding.
Q. You allowed some latitude to your agents, just the same as a man in a store 

as to the prices of things. They are marked at a certain amount, but the clerk ex­
ercises his judgment in giving any discount ? A. Except in this case, the latitude 
allowed would be on account of the competition with other companies, subject to the 
approval of the head office.

Q. You had power to cancel any of them, of course, if they did not meet with 
your approval ? A Yes.

Q. Then you had a tariff? A. In that limited sense.
Q. In no limited sense ; you had a tariff and that tariff was subject to the 

approval of the head office ? A. As I said before, the rates that we gave to the agent 
were a guide to him which he was at liberty to-----

Q. If he varied from it he had to give a reason, and in addition to that you were 
not bound to accept it ? A. No.

By Mr. Casgrain ;
Q. Is your tadff the same in all parts of the world or in the Dominion ? A. 

Oh, no; the circumstances of climate and everything else have to be taken into account. 
The rates here are different from what they are in Great Britain, but they are pretty 
much the same in the towns and cities of the United States, where the climatic con­
ditions are about the same.

By Mr. Wood ( Westmoreland ) :
Q. There are companies in Canada not included in your association? A. I am 

not aware of any stock companies not included in it. 1 believe all the stock com­
panies are included in it. There are mutuals in it.

Q, Mutual fire insurance companies ? A. Yes, I think there is one stock 
company not included in it, one only. The Queen City, I believe, is the only one.

Q. Do you find competition in these mutual companies or stock companies. 
Bealiy, they are all competitors ? A. Well, so far as my own individual experience 
goes, I don’t find their competition very keen. The competition between mutuals 
and stock companies is of such a character that you cannot compete with them. 1° 
fact their principles of doing business is so entirely different that there are no means 
whatever of competing with them. Mutual companies do business at cost and they 
don't know what the cost will be till after the year is over, and then they make their 
assessments accordingly.
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Q. After you joined the association, was your tariff increased ? Your general 
tariff ? A. I cannot say that as a general rule it has been increased. It has been 
rather more the effect of steadying the rates. It was one of the very strong points 
expressed by the head companies, or at all events some of the head companies of the 
association, that we should be carelul not to go to the extreme, but bring about rates 
satisfactory to the public, and it is rather for the purpose of making the insurance 
**>dy un influential,body as a whole, in order to endeavor to improve their business.

course, you will understand that the companies can exercise an influence in a 
body that is much more powerful than that exercised individually.

Q. The competition, before the association was formed, resulted in the failure of 
b°topanies? A. Undoubtedly. 1 think I can show you by your own blue book that 
A” years ago there were 13 Canadian companies, now there are only five in existence, 
■boe rest have gone out of existence, and these 5 they are by no means, some of them, 
strong.
, , Q. What was the cause of these others going out of existence ? A. Simply that 
bsiness was done at an unpaying rate. There are only five Canadian stock insurance 

Companies now.
m Q Bid they go out of existence before the association was formed or since? A.

0 the best of my recollection, they all went out previous, when there was no tariff. 
By the Chairman :

Q. Speaking of no tariff, that is not a correct expression? A. Well, there was
non-binding tariff,

Q. You mean a uniform tariff? A. Yes.
By Mr. Wood ( Westmoreland) ;

.Q. These companies were all driven out by the competition of the foreign com­
plies? A. Well, I cannot say exactly. They were driven out by the competition 

dh other companies which has been so very disastrous.
By the Chairman :

Q. Confine your replies to the answer of his question instead of making a little 
pQeen each time ? A. Well, there was no binding tariff at the time that they went out 

, it was simply the disastrous results of their business that ruined them. They 
t0°k poor risks.

Q. You say there are only five stock companies in Canada to-day and there were 
Sonie years ago. How about the English and American companies ? Have they 

Creased too ? A. No, they have not decreased, although some of the English com- 
cies have likewise had to retire.

j V- How do the numbers of the English and American companies compare ? A. 
oth° ^‘r*t’sk companies and two Ameiican companies have had to retire, but on the 

er hand they have been replaced by others.
*i Q- What is the result? Have we mire American and English companies now 
^ n we had, or less ? A. More English companies. About the same number of 

crican companies, I think.
th Give us the figures? A. The Canadian companies that are here now, are

6 "ritish America, the Citizens’-----
Give us the numbers ? A. Five Canadian companies here now.

9* And there were 13 ? A. Yes.
SZ- In what year? A. There were 13 in 1873.

10 , x. How about the English and American companies? A. That I shall have to 
at for comparison.

the Mow many British and American companies are there now ? You have a list 
? A. Yes. There 19 British, and there are 5 American companies.

That is 34 outside companies doing business here ? A. Yes. 
a8g > How does that compare with 1873. 1 think there are 32 companies in your 
i8 Ration ? A. There are 32 now in 1887. There have been three since. There 

Mercantile and Waterloo. There are two that don’t register in the Dominion. 
I se ^hat British and United States companies were in existence in 1873? A. 

e that in 1873, there was 12 British companies only.
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Q There are 19 now ? A. 19 now; yes.
By Mr. Casgrain :

Q As appears by the report of the Superintendent of Insurance ? A. Yes.
By the Chairman :

Q. And the American companies ? A. There were six. You have two additional 
American companies, and one that went out.

Q. And we have an addition of----- ? A. Seven British compapies.
Q. Making the number of companies altogether about the same? A. Yes ; about 

the same.
Q Well now, perhaps the decrease in the number of Canadian stock com­

panies may be accounted for by the increase of the number of mutual companies. Do 
you know that to be the fact ? A. No ; I don’t, because I have an impression that 
quite a large number of mutual companies have likewise ceased to exist. I can re­
member several of them, but I am not prepared myself to give the exact number 
that have.

Q. You know that a large number have come into existence during that time ? 
A. Yes; small township mutuals.

Q. Larger ones like the Millers’and Manufacturers’? A. Yes; that is one.
Q. There is one called the Millers’ ? A. Yes.
Q. These two have come into existence within the last few years ? A. Yes.
Q. Now, you say the effect has been to steady the prices; the effect of this 

arrangement of the Fire Underwriters, that that is one of the great advantages. Per­
haps 1 may not see it in that light. Steadying prices means to make a cast-iron rule 
that does not leave anything to the discretion of the agent who has a special know­
ledge, and, therefore, the steadying of the prices, though it might benefit the com­
pany, might be an injury to the insured of the community ? A. Well, of course, 1 
am speaking generally when I speak of steadying the prices. I have made the state­
ment that we have gone on pretty much the same, except that we gave discretionary 
power to an agent.

Q. Do you think the steadying of prices is a benefit to the insured ? A. Yes 'r
I do.

Q. In what way ? A. Because if the insurance companies do not get such » 
rate tor their risks as will enable them to pay their way and provide something ft>r 
conflagrations, it is simply to the great disadvantage of the insured. The companies 
could not do business here if they did not get a fair rate.

Q. That is, it is to the interest of the insured to see that the companies make 
a good profit ? A. It is to the interest of the insured to see that the companies make 
a fair margin of profit to enable them to provide for emergencies. We get one or two 
conflagrations in Canada every year.

By Mr. Bain ( Wentworth) :
Q. What supervision do you take on the nature and character of risks taken by 

your agents ? Have you any inspector ? A. Yes ; certainly, we have our own i°' 
spector.

Q. What is the nature of his duties ? A. The nature of his duties is chiefly & 
attend to the adjustment of losses, but he is travelling about the greater portion of 
the year inspecting our risks.

Q. His first duty is to settle losses ? A. Yes ; not exactly to settle them, bo1 
to attend to the settlement of them.

Q To adjust the losses, upon which you agree. Of course, his adjustment is oot 
binding until your company considers it ? A. Yes.

Q. Then he gives the surplus time after that to inspecting any of the risks take11 
by your agents ? A. Yes.

Q. Do you furnish him with a general list of the risks, or just special oases' 
A. Our agents have the risks. He calls upon the agent and he gives him his risks-

Q. The main operations of your company are in Quebec? A. Yes.
Q. How much does your company pay ? A. Do you mean what it amounts t® 

in a year ?
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Q. Yes ? A. It costs us something like $650 a year. Oar tax for five years 
amounted to $3,400.

Q. How do you raise the money ? A. That we pay ourselves.
Q. Was there a special tax on the assured ? Bo we in Ontario help to pay it ? 

A- No, sir; we have put the tax on the Province of Quebec business only, we have 
mclnded it in the rate.

Q. You have included enough to cover the amount fully ? A. Well, we hope so.
By Mr. Bain ( Wentworth) :

Q. I think you can fairly trust the companies in that direction. What propor- 
T'on of time is your inspector able to devote to the inspection of risks, as a rule ? A. 
i should think fully one-half of his time. You see, if we have a loss in Belleville, he 
attends to the loss there, and then he will remain over a day or two longer. Where 

goes to attend a loss he spends some time inspecting risks.
Q. Still it will often happen that there are other losses that will require his 

immediate attention, so he will then be unable to devote very much time to some 
localities ? A. That is not the case, because while that is bis first duty to attend to 
losses, that is not the only one that we depute that duty to. There are special adjus- 
mrs employed, somebody the company will have confidence in.

Q. Your inspector does not do all your adjusting of losses ? A. No.
Q. How then is ho able to supervise risks in localities ? Bo they come under 

supervision once a year, as a rule ? A. He is not able to do the whole Bominion in 
°Ue year. There are some places be will not get at perhaps but once in a couple of 
Jears, but he is, therefore, about pretty nearly all the time.

Q. Once in two or three years he is expected to inspect and report on the gen­
ial character of the risks in the localities ? A. The difficulty that comes is that he 
^ill be in a town three or four times in a year, but we cover such a wide space of 
ground that it might result in him not being able to get there only once in two or 
hree years. That is in some places.

Ye Q- Boes the result of this inspection often lead to the cancelling of risks? A.

Q. Frequently ? A. Frequently.
Q 1 suppose the difficulty in insurance is that the tendency on the part of 

geuts is to take up too high value ? A. It is the case of agents who have not had 
uch experience, but with the experienced agents that is not the case.

: Q- They take pride in that ? A. They take a pride in it. A well managed
surance company will take care before accepting a risk that the proportions of 

prance and value are not exceeded. The application calls for the value and the
°unt of insurance is proportionate.

- Q- In the fixing of that value comes the importance of having first-class agents ?
That is the case, but at the same time an agent may be deceived, and the agent 

nUot tell the value of dry goods, say, in stock. 
l Q There is that difficulty, but that is only a greater reason why you should have a careful man ? A. Yes.

Q I suppose your agents are paid by commission ? A. Our agents are induced 
a To do any private business by just getting a commission on the business. The

°ant of business done in a town is small. A man would not make much over 
aud ° A Year in a small town. Where we have agents controlling a large business 
^ j devoting their attention to it, in perhaps three or four cases we give a salary as

as a commission, or a commission on profits.
Where you find them especially desirable men ? A. Where we find them 

Pocially desirable men.

Alfred W. Hadrill, sworn.
By the Chairman :

8 Q. Give your name, occupation and address ? A. Alfred William Hadrill,. 
Notary of the Canadian Fire Underwriters’ Association, Montreal.

3—30
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Q, Are yon an officer in one of the insurance companies as well ? A. No.
Q. What is your business? A. Attending to the work of the association solely. 

The same business as Mr. McLean does in Toronto.
Q. Were you connected with any insurance company before that? A. I was 

secretary of the Insurance Exchange before, but I have not been intimately con­
nected with any of the offices.

Q. Have yon any special statement to make with regard to your association. 
We have the constitution of the Canadian Fire Underwriters’ Association, is that it 
(pointing to exhibit previously filed.—(Exhibit 43a.) ? A. Yes; that is the con­
stitution.

Q. Wo have spoken to other witnesses about keeping business from those who 
were doing business for non-tariff companies. Do you know in the first place that a 
resolution was carried on that subject ? A. Yes.

Q. Was it repealed ? A. It was repealed.
Q. Was it re-euacted in the Province of Quebec? A. No; it was not re­

enacted in the Province of Quebec.
Q. What resolution was there referring to it? A. We have a resolution in the 

Province of Quebec that an agent for a company in our association cannot place 
business in a non-tariff company, a mutual company excepted; but not in a stock 
company.

Q. This is at present in effect? A. It is in effect, but in the Province of 
Ontario, I believe, it is a dead letter.

Q. I see here “ 1 further pledge myself,” &c. (Exhibit 43a, sec. 8)? A. Be 
must charge the tariff rates.

Q. He must bring them into the association for that ? A. He must charge the 
full rate.

Q. He must charge the full rate. A company cannot make its own rate? A- 
I believe that resolution has not been put into effect in the Province of Ontario.

Q. They bind themselves not to do any business except for these who are mem­
bers of this association ? A. Except for mutual companies.

Q. Then the other half of the resolution is that they will not do any business 
with any outside companies. That was re-enacted because that is their present 
binding constitution ? A. It has a very different effect.

Q. This permits them to do business but they must charge the company's tariff? 
A. The association tariff.

By Mr. Bain ( Wentworth) :
Q. Are you the secretary of the association in Quebec the same as Mr. McLean 

is in Ontario ? A. Yes; in Montreal.
Q. You were to hand in a statement of expenses ? A. Yes ; I expect that this 

will be very similar to what has been handed in (financial statement handed in), this 
is a statement for three years previously and also the expenses for the last year- 
(Exhibit 44a, b, and c.)

Q. The expenses are about S5,478? (Exhibit 44a.) A. Which is one-third 
of one per cent., a mere infinitesimal amount.

Q. You are not as luxurious as the Toronto association in the items for cham­
pagne and other refreshments? A I might remark, with respect to these expenses, 
that if companies themselves undertook to do the same work, they would individu­
ally have to bear much larger expenses in printing these tariffs. Each company 
would have to print this tariff while we undertake it for all companies, instead ol 
leaving each individual company to do it. We have nothing to do with adjustment- 

By Mr. Guillet ;
Q. Do you include in that statement the salaries of inspectors ? A. Everything-
Q. How many have you? A. We have one at present. I inspect myseff 

occasionally.
Q. What was the amount of expenses for the Ontario association ?
The Chairman.—Last year it was $7,293.
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By Mr. Bain ( Wentworth) :
Q. Have you much competition in Quebec with local mutuals ? A. Not to any 

extent.
Q. They do not exist to the same extent as in Ontario for local purposes ? A. 

There are one or two in the Eastern Townships.
Q. Are your agents restricted from taking risks for them ? A. They would be.

By the Chairman:
Q. When did the Queen City Company leave the association ? A. That is an 

Ontario company and my connection has been with Quebec.
By Mr. Bain ( Wentworth) :

Q. Have you had any companies withdraw in Quebec ? A. No; except such 
companies as left the country.

Q. Have any companies still doing business withdrawn ? A. No.
By Mr. Guillet :

Q. Do you know whether the Millers’ and Manufacturers’ is a stock company ? 
A. It is an Ontario company. It has a local charter and does not come under my 
knowledge ? It is on a mutual basis somewhat. It has a guaranteed stock.

Q. Were there any fines or any resolution imposing fines in your association ? 
A. We have a by-law in the association that if an agent violates the rules a fine 
shall be imposed, but as a matter of fact a fine has never been imposed. The com­
pany is liable for the fine or the dismissal ot the agent.

By Mr. Bain ( Wentworth) :
Q. As a matter of fact companies would look after that in their own interest ? 

A. You might look through the minutes and you will see the number of infractions.
Q. You could deal with that when the application comes up? A. I have nothing 

to do with that, it belongs to the company.
Q. Do you have any rule which imposes fines on companies? A. No.
Q. The only case of imposing a fine in your association would be if a company 

issued a policy below tariff rates ? A. You are speaking of prices by companies’ 
agents. We have no such rule.

By Mr. Guillet :
Q. At the Toronto meeting was any question of imposing fines considered ? A. 

No ; it did not come up.
Q. I see it was to come up before the meeting according to the minutes here ? 

A. I know there was some discussion about changes of tariffs, as you will see by the 
general minutes there.

Q. Here is what I was referring to: “ Farther correspondence was read from 
the Citizens’ in reference to their complaint the subject matter of item No. 1, 53, in 
the last minutes. The companies took strong objection to the inefficiency of the rules 
to protect a company who lost risks by adhering to tariff rates, and their inefficiency 
to deal with the agent or broker placing the risk, and forcibly urged the necessity 
of the association taking such action as would remedy the evil complained of and 
offering some suggestions in that direction for consideration at the annual meeting. 
After a lengthy discussion on the particular case which gave rise to the Citizens’ 
grievance it was agreed that the company had just cause for complaint, and it was 
made a recommendation that the association at its approaching annual meeting do 
take into its serious consideration the necessity of maintaining the rules in the 
direction suggested by the Citizens’ ” ? A. That was a complaint more in reference 
to a broker than to a company.

Q. You did not take any action ? A. We made some slight changes, but nothing 
important.

By Mr. Bain ( Wentworth) :
Q. What was the offence ; taking risks below the tariff? A. It was partially 

that, but it was more in the way it was done.
Q. Cutting into each other’s business unfairly ? A. Yes; you might call it that.
Q. There are various ways of evading the tariff. Do you think any means are 

resorted to to evade the tariff by agents ? A. Are you speaking of managing agents
3-30|
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of companies or local agents ? I do not think the paid agents do, or the companies 
themselves; but companies have local agents all over the country of various charac­
ters and they make evasions.

Q. Do they give gratuities ? A. I do not think so to any extent.
Q. What is the nature of the business that a broker does for these companies ? 

A. He might not be specially attached to any office, but he will get the business and 
place it among half a dozen offices. There are only brokers in large cities like Mont­
real and I do not think there are any in Toronto. He gets his business and places it 
among large companies and looks after renewals.

Q. He takes it at a general rate ? A. No. He takes at the tariff rate and gets 
his commission.

Q. On this particular occasion did he take it below the tariff rate ? A. You are 
speaking of the Citizens’ company. Yes ; he did.

Q. That was the offence really ? A. Yes.
Q. He had taken it below the tariff rate and the company that the Citizens’ 

complained of accepted the application ? A. Yes.
Q. Then, of course, the company were really the offenders ? A. It would appear 

so, but in that particular instance it would be hard to explain the whole circum­
stances. When a broker is doing business, a company would naturally place some 
reliance in him.

Q. But the first thing that is done when an application comes in is to see that 
the rates are according to the tariff? A. But we usually carry those rates in our head.

Q. Yes; but I can understand that there are 1,000 inducements to make a man 
take a smaller rate ? A. It is natural that companies would want business and it 
is equally natural that agents would want to do the same.

Q. It would appear at all events that the company was aggrieved? A. Yes; 
I would say that directly the company had their attention drawn to this, they 
rectified the mistake.

Q. By putting up the rate? A. No; by cancelling the risk.
By Mr. Guillet.

Q. If the companies do not cancel the risks the Underwriters’ Association have 
no power to do so ? A. It is voluntary with the association entirely.

The Committee adjourned.

House of Commons, Ottawa, 30th April, 1888.
The Committee on Alleged Trade and Insurance Combinations met this morning, 

Mr. Wallace, M.P., in the chair.
Hugh Scott, sworn.

By the Chairman :
Q. Would you give your name, occupation and address? A. Hugh Scott, 

managing director of the Millers’ and Manufacturers’ and the Queen City Insurance 
Company, and manager and secretary oi the Hand in Hand Fire Insurance Exchange.

Q. How many years have you been in this business ? A. 30 years, devoting 
my whole time to it.

Q. Before we go into the subject of ycur ebjeetiens, if you have any against tho 
Fire Underwriters’ Association, we had some witness here, one in particular at the 
last examination, who spoke of the moral hazard. He did not seem to understand 
that there was any moral hazard except in rhe case cf the incendiary who deliber­
ately insured for the purpose of burning down his premises. Will you tell us what 
you know about the moral hazard ? A. I think I can best answer your question by 
reading my instructions seventeen years ago to my agents which I think gives that 
from a Canadian standpoint. I think he was giving it to you from an English 
standpoint. “ You will guard against accepting proposals from persons of doubtful
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■character and those for insurance of property in the occupation of disreputable 
tenants.” (Exhibit 45o. rules.)

“ Other considerations such as the pecuniary embarrassment of the applicant 
and disposition to overvalue his property, risks from threat or probable designs 
on the part of enemies of the applicant and any other peculiar conditions which 
may commend themselves to you as worthy to influence you in accepting or declin­
ing should command your scrutiny.”

These were the elements except in certain cases of hazard such as tanneries 
which are remote from water and mills where the water is dried up. These were 
called moral hazirds. There may be many classes of incendiaries. There may be 
for instance culpable carelessness. I do not think the incendiary, that the man 
who deliberately puts a torch to his mill, prevails to the same extent as we suppose. 
I think the chief class of incendiaries are people who are careless and it becomes 
unprofitable to have such cases. These persons become indifferent to the care of 
their property, and such things are circumstances which we consider enter into the 
moral hazard.

Q, Would you consider a moral hazard the case of a man who has his place 
mortgaged up to its value and would become indifferent as to what became of it ? 
A. Certainly, that enters very largely into that question. In application for 
insurance my instructions were: “Applications for insurance on mortgaged 
property should be made by the mortgagor in order to avoid the possibility of a 
double insurance by the mortgagor and mortgagee on the same property.” These 
are important questions on leasehold property.

By Mr. Wood ( Westmoreland) :
Q. Should be made by whom? A. The mortgagor. We have had instances 

where both covered by insurance, and in one case (the law has been somewhat 
changed), they were in a position to both recover.

Q. 1 thought there was a condition in the policy that they could not recover ? 
A. But when an insurance company takes your interest as mortgagee and insures 
you definitely as such, that is a different thing. There was a case occurred a good 
many years ago on a mill in Dundas.

Q. In that case could the mortgagor recover ? A. In that case he did, owing 
to the peculiar circumstance that the company protected his interests. That insur­
ance was made as mortgagee.

By the Chairman :
Q. Are you a member of the Fire Underwriters’ Association ? A. Well, I am and 

1 am not. I do not know. They say “ The Canadian Fire Underwriters’ Association ” 
and I have no evidence that I am not a member. Owing to a certain rule, however, 
that they have, they pronounced us out of the Toronto Board.

Q. Were you a member? A. Yes, sir.
Q. And your company ? A. Yes ; the Queen City was from the very inception

of it.
Q. Did you resign ? A. No, sir ; I did not resign.
Q. Did your company withdraw ? A. No ; we did not. They, so to speak, ex­

pelled us.
By Mr. Bain ( Wentworth) :

Q. Is that from the Toronto Board? A. Yes; it is a sort of mixed position, 
and if you will permit me-----

By the Chairman :
Q. We wr re just asking you questions that would lead up to this. Have you 

any grievance against this association ? A. Yes.
Q. To you individually and the public interest as well ? A. I think that their 

actions at times have been of a character not in harmony with the association as it 
Was originally formed.

Q. How does it affect the public ? lou say it has not been to you as a manager 
of an insurance company ? A. I think that they have adopted rules for the purpose 

persecuting us.
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Q. Persecuting you ? A. The association drifted into an association for that 
purpose.

Q How does their association afftct the public interest? A. At the time, or 
since then, I was also manager of the National Insurance Company of Ireland. I 
ought to state that I was also senior in the tirm of Scott & Bolt for the National In­
surance Company of Ireland.

• Q. Perhaps you had better give us in consecutive order the state of affairs ? A. 
Perhaps if I could read a statement which I made to the National Insurance Com­
pany of Ireland. I will commence by reading an extract from a letter written to Mr. 
Englbacb, manager of the National Assurance Company of Ireland dated Toronto, 
23rd February, 1886 :—(Exhibit 45aJ.)

“ Notwithstanding what I stated to you in my last hurried scrawl from Kings­
ton, I must afflict you with the history of the origin of the 1 Millers’ and 
Manufacturers’ so that you may clearly understand the position of affairs.’’

“ We (the association) framed a tariff in October, 1883, in which, on flour mills 
that had been written at one and one-half percent, we advanced it two per cent., 
and on those which had been written at two per cent, and two and one quarter per 
cent, we advanced to two and three quarter per cent. At a meeting of the associa­
tion held in Montreal in September, 1884, which virtually closed on a Friday evening, 
after which most of the western members left for home, presuming that at the Satur­
day meeting the unfinished business only would be dealt with. This, however, did 
not prove to be the case as, at the Saturday meeting, flour mill rating was again taken 
up, and in the face of remonstrances from Mr. Wood, of the Etna, and Mr. Wickins, 
of the Commercial Union, the only western representatives present, another increase 
of three quarter per cent was added to all mill and their storehouse rates.” (Exhibit 
45 a$.)

Q. That is flour mills alone? A. Yes; and their storehouses.
Q. Ihey had added 50 per cent, before this ? A. Scarcely that (witness con­

tinued reading) “ thus making two jumps within one year without any regard what­
ever to the moral hazard or the internal or external equipments for preventing fires. 
Old “ fire traps” and slovenly managed mills as well as those most carefully conducted 
were all placed on the same basis and forced to pay the same rates. It was but 
natural that such action should create considerable feeling when the policies on the 
better class of mills became renewable, and I am sorry to say the friction caused 
thereby is not confined to millowrers, but has extended to the other manufacturers 
in this province. Mr. Howland’s repeated assurance of the organizations determined 
on, in consequence of what was considered unjust action, I doubted until I could no 
longer do so, and, therefore, felt I was best serving all interests by taking a position 
through which I might bring about a better feeling and the relation that should exist 
between supply and demand.” (Exhibit 45a£.)

Witness—Just at this juncture, Mr. Howland waited on me and asked me if I 
did not think a great injustice had been done to the mill interest. The reason I men­
tion Mr. Howland is because he was president of the Millers’ Association Insurance 
Company. (Continued reading.)

“ You know as I do that it is the insured that should and do pay the losses and 
expenses, and also jn addition thereto, a fair compensation for the hazard assumed 
in a well managed company. To my mind it was, therefore, folly to irritate 
and create such bad feeling with the source from which we derive our very existence. 
It is, however, the chronic characteristic of many of our eastern members to do so 
whenever they mount a hobby. We have also created a serious competition on the 
part of American companies. When in New York, last summer, I saw a whole page 
covered with the names of applicants for insurance, in sums ranging from $27,000 to 
$40,000 each, to the Mutual Fire Insurance Company, 155 Broadway, New York, 
from Hamilton, Toronto, Kingston and Montreal. I enclose one of Secretary Arm­
strong’s letters, and send you by this mail a copy of their last annual report. See 
also enclosed letters from Montreal correspondent of the Mail. Harbor commis-
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«loners there have placed the whole of their property with American companies.” 
(Exhibit 45a J)

Witness—In this connection I may state that the representative of the Har­
bor Commissioners was also president of the Boyal Insurance Company, and yet 
they placed their property with American companies. (Continued reading.)

“ Last week the Merriton Cotton Mills Company placed 8100,000 of their risk 
American companies, 810,000 of which was covered last year under your National 

Policy, 201842; as a great personal favor wo were able to retain 85,Oi 0, covered now 
hy your policy. All our policies on the Riordan Paper Mills (102411, 85,000) were 
Cancelled last month, and the whole placed with our Yankee cousins. I could fill a 
tetter citing similar cases that have been or are about being taken to the other side. 
* had, and still have, strong hopes that the Millers’ and Manufacturers’ would, in a 
Measure, arrest this exodus of business from our midst. What exercises me most 
0ver this matter is, the fact, that it is the very best class of risks of their kind that 

are losing in this way. Those of a * singed cat ’ character will not be taken by 
them, and are, therefore, left for us to squabble over, and such will continue to be the 
t>a^e while wo are sleeping over a promise made last March that equitable schedule 
rating would at once be adopted.” (Exhibit 45a£.)
^ Q. Who is Mr. tinglbach that you are writing to ? A. Manager of the 
National Insurance Company of Ireland.

Q. When you refer to these American companies do you mean what you call 
Underground insurance, or American companies who ha ve their offices in Canada ? 
A- You can scarcely call it underground insurance, for when I was in Mr. Arm- 
6trong’s office there was a gentleman there who was interested in these p iper works, 
at>d who was applying for insurance. They asked him to send ou and have his 
Property inspected.
, Q. Are those companies who have no office in Canada not complying with any 
Jawï A. No.

By Mr. Bain ( Wentworth) :
Q. Companies not having any legal standing in Canada ? A. You must not mix 

tile two.
Q. What class of companies are these ? A. You take the New England com- 

fi^nies that are covering large paper mills and large woollen manufacturing com- 
1 “Oies, they are the very ones I am referring to.

Q. Bo they put up a deposit ? A. No, it is not necessary.
, Q. Have they agents here ? A. No; no agents at all. There may be another 
As called underground soliciting business here. 

q Q. What is meant by underground insurance is when companies come into 
atlada and do business without submitting to the Canadian law or not having to put 
Pa deposit, or being recognized in any way in our inspection or courts ? A. Just so.

. Q. The truth is you take the risk in an American mutual company and of 
® ln8 over there and prosecuting your claim in the American courts? A. Just so. 
« Q- In saying underground insurance there is no insinuation that they are not 

fst-class companies ? A. That is a different thing. The underground are com- 
PAfies who solicit you for business in an underground way. These companies, how- 
j ®.r» do not act in that way. You go to them and it would be interfering with the 

lvidual rights to prevent it.
: Q. Are there any companies that are doing in the way you speak ol ? A. Not
1st tow. There are western mutuals that come in, but they claim that they have 
t. ^ost instances been solicited. They send circulars, and owners of factories asked 
the1? to come and make these inspections, and in that way they are not infringing 
ÎH Ik ' fiut if one of their agents came in to solicit business he would be exposed 

Province of Ontario to a very serious fine, 
v* There are not any in Ontario doing that class of business ? A. Not to any

Jfj Q- Where a good business man makes application there are then cases of that 
d 'l A. Yes ; we are following out in our companies precisely their lines.
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By the Chairman :
Q. But so far as the tariff of the Fire Underwriters’ Association is concerned you 

eay these companies are taking the best business ? A. Yes.
Q. For the reason that they charge as much for the safe ones as the poor ones? 

A. Ycb; there was no discrimination until they promised to give this schedule 
rating, and in consequence of that promise we went in, but they broke faith with us 
and in consequence of that wo went out.

By Mr. Guillet :
Q. Did you say that the applications are made personally to these companies or 

by letter ? A. Sometimes personally. In the case I spoke of I met a gentleman in 
Mr. Armstrong's office applying for insurance and asking if he could not take the 
whole of his paper mill.

Q. Who is Mr. Armstrong ? A. The secretary of the New York Mutual Fire 
Insurance Company that I refer to in this letter.

By the Chairman:
Q. Where is his office? A. 155 Broadway, New York.

By Mr Guillet :
Q. The applications are made personally as well as by letter ? A. Yes, certainly- 

That extends to a visit to the city. They are constantly doing it by letter.
By the Chairman :

Q And he was asked to send their man on to' inspect the risk ? A. Yes. That 
has been the outcome of these arbitrary ratings.

By Mr. Wood (Westmoreland) :
Q. Is your company a mutual company ? A. Yes, all my companies are mutual 

with the exception of the Queen City, and that company has been established since
1871.

By the Chairman :
Q. The Queen City is not a mutual ? A. No, sir ; it is a stock company, but we 

pay a dividend to our policy-holders.
Q. Well, you may proceed with your statement, Mr. Scott? A. Well, prior to 

1883 when this Canadian Fire Underwriters’ Association was formed, we had local 
boards in Toronto, Hamilton and London.

Q. Prior to what year? A. Prior to 1883, the time of the formation of the 
Canadian Fire Underwriters’ Association.

By Mr. Bain ( Wentworth):
Q. What do you mean by local boards, Mr. Scott ? A Some companies have 

local boards composed of their local agents, for framing tariffs and issuing rates.
Q. So as to act in concert ? A. Yes, to act in concert.

By the Chairman :
Q. Wore you present when the secretary of the Western Insurance Company 

gave his evidence ? A. No.
Q. I am sorry. Mr. Boomer stated distinctly that there was no tariff fixed by 

■company or any association of companies previous to the Fire Underwriters’ Associ*" 
tiou of 1883 ? A. Ob. well, there is no question about that. I can show you so®0 
of the minutes. The Toronto Board has existed since 1872 or 1873.

By Mr. Bain ( Wentworth) : ,
Q. And I suppose any company you are cognizant of previous to that time ha® 

» tariff for its own guidance ? A. Yes, sir, there is my tariff. (Exhibit 45» ^" 
Scale of Rates. )

By the Chairman : ,
Q. And every company that you knew of, had they a tariff for their agents a° 

their business ? A. Oh, yes ; they had tariffs. In that letter I referred there 10 
those exorbitant rates, the exorbitant jump that was made on those mills. .

Q. The first raise was about forty per cent, on the premiums, and the ne^ 
three-fourths of one per cent, on the risk ? A. Three-fourths of one per cent. ott 
everything, a cast-iron advance of three-fourths of one per cent.
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Q. Twenty per cent, more? A. Yes, fully. That caused such a feeling that at 
a meeting of mutuals in Toronto, held on the 20th March, 18&5, a resolution was 
passed and a prospectus was issued.

Q. What was that? A. The prospectus and resolution of the Mutual Fire 
Insutauce Company (Exhibit 45a) was the outcome of a meeting of millers held in 
Toronto on Friday, the 20th March, 1885. I will read you what it says:—

“ PROSPECTUS.

“ MUTUAL FIRS INSURANCE COMPANY.

“The committee appointed to carry out the following resolution, adopted at the 
meeting of millers held in the Board ot Trade Booms, Toronto, on Friday, 20th 
March, 1885, viz. :—

“ Moved by Mr. D. Plowes, Brantford, seconded by Mr. A. Watts, Brantford ;
‘‘ Besolveo, that it is expedient to establish a Millers’ and Manufacturers’ Insur­

ance Company under the Acts of the Province of Ontario rogar dng Mutual Insur­
ance Companies, which provide lor a stock capital; and that Messrs. VVhitelaw, 
Paris; H. N. Baird, Toronto ; D. Plewes, Brantford ; M. McLaughlan, Toronto; J. 
D. Saunders, London; W. H. Howland, Toronto; S. Neelon, tit. Catharines; James 
Goldie, Guelph; E. W. B. Snider, Waterloo; and A. Watts, Brantford, be a commit­
tee to carry the above resolution into effect.—Carried.

“ Have concluded to do so on the following basis :—
“ To raise a subscribed capital of at least $250,000, on which ten per cent, will 

be called up ($25,000). On this paid up capital, it is proposed to pay an annual 
dividend of ten per cent. As the earning powers of this sum will not be less than 
®ix per cent., it will at once be seen the additional four per cent, will be a very small 
tax on the revenue of the company, compared to the security it will give and the 
confidence it will inspire.

“ The rates of premium it is proposed to charge will bo a cash payment one- 
fiuarter (25 per cent.) less than the now exacted rates, and an undertaking to be 
given for a similar sum. It is expected this cash premium will be largely in excess 
°f the losses, and the surplus, after providing a reserve fund, will be apportioned 
among the insurers, and allowed as a rebate or dividend off the cash premium pay­
able at the end of each year on the renewal of the policy, thus giving insurance at cost.

“ A local company having a limited number of risks is obliged to write smalt 
lines and hence afford only partial protection to its members, while one with a capi­
tal and an ample cash reserve fund, covering a large extent of territory, will be able 
to give, conjointly with existing mutual companies, by way of re-insurance or other­
wise, all the protection required at much less cost than the rates now exacted.

“ It is not the intention to employ local agents, but have all the risks examined 
by competent inspectors who will have no interest in recommending undesirable
hazards.

“ The first required step towards organizing is to secure the promise of a given 
amount of insurance, and you are therefore requested to fill up the enclosed form, 
bating what sum you will insure with the company.
. ** If it is your desire to become a, stockholder, we have to ask you to also fill up
ln the enclosed form the sum you are willing to subscribe for of the contemplated 
Capital.

“ As it is desirable the company should be established as soon as possible, an 
early reply is requested, addressed to W. U. Howland, Toronto.

“ JAMES GOLDIE, Chairman.
” Toronto, 27th March, 1885. „ , . .

“ P. S Should you desire any further details of the scheme, kindly communicate 
With W. H. Howland, Toronto, who will be happy to furnish you with the fullest
particulars.

“ N. B.—The payment of the ten per cent to be called up on the subscribed 
capital can be arranged to suit your convenience.”
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On the other side we printed a cutting ot an article that appeared in the Popular 
Science monthly referring to the textile manufacturers’ insurance, and the establish­
ment of mutual insurance among the mills of Rhode Island by the Hon. Zachariah 
Allen, of Providence, in 1835. The rates charged by the stock companies then were 
from 1£ to 2J per cent.

Q. That does not bear upon the evidence before the committee ? A. That was 
before this committee when they framed this rule striking straight at that company 
and myself. You see it is a purely mutual company. There was no intention to do 
any other business.

By Mr. Bain ( Wentworth) :
Q. What was the rule that induced you to form this association? A. The 

jump ot three quarter per cent.
By the Chairman :

Q. They increased about 40 percent, on the premiumsand then added | per cent, 
on the risks? A. Before passing away from that, I want to allude to the fact that 
the rule of the association was that we would not allow representatives of the tariff 
offices to represent non-tariff offices, purely mutual companies excepted.

Q. When were these resolutions passed that you were referring to ? A. 13th 
October, 1885.

Q. After your company had gone into operation ? A. Yes. They held the meet­
ing in Ottawa. It was the annual meeting and was held in Ottawa because small 
pox prevailed in Montreal to a great extent. I will read from the report of the meet­
ing: (Exhibit, 4^6—Sec. 41.)

“ Agents representing Mutual or other Non-Tariff Companies.
“ The committee beg to report that after full consideration of the existing rule 

bearing on joint agencies, it is the opinion of the committee that they are sufficiently 
clear to enable the association to deal with the case of Toronto, which has been 
brought under its notice, but that in order to avoid similar questions in future, it be 
resolved that no officer holding connection with a non-tariff office, or acting as agent 
or sub-agent for a non-tariff office, shall be eligible to represent or act for a tariff 
office, whether as general agent, sub-agent, or in any capacity whatever.”

Q. Were you present at that meeting ? A. No.
Q. Are you still a member of the association ? A. Well, I would like to know 

where I am. When this resolution was adopted I was occupying the position of 
agent of the English company. It was a regular conspiracy to decapitate me. 
When the matter came up, my partner, Mr. Boult, withdrew. If I was having any 
conflict for the trust I was representing, his National of Ireland, ho should have 
remained there and attacked me surely, or, on the other hand, have remained to 
defend me, because I find when this resolution was adopted he was present, and it 
was carried unanimously.

By Mr. Bain ( Wentworth) :
Q. Were you connected with the association at the previous time when the rule 

was adopted respecting the restrictions to be imposed upon agents for non tariff 
companies ? A. Mutual companies ?

Q. Yes; mutual companies. What date was that? A. When they brought 
this in, that is when they introduced it, it was the 13th October.

Q. Was it not the 15th of October, 1885? A. Yes; the meeting commenced on 
the 13th and they carried it over to the 15th. (Exhibit 456.)

Q. At any early stage of this association in October, 1883, when they adopted 
the resolution forbidding their agents to act for non-tariff mutual companies ? A. 
Ho. That is when they did it. Prior to that they did not affect the mutual companies, 
purely mutual companies being excepted.

Q. It was in consequence of your company that this resolution was introduced ? 
A. It is quite possible that that was the case in Toronto. They would not mention 
my name.
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By the Chairman :
Q. Was that resolution repealed? A. I will just say that in December I had a 

irong feeling. I always voted in favor of the business of insurance being put upon 
equitable basis, of seeing an association purely and simply for that purpose, 

eeeause it is neither in the interest of the insured or the insurer, particularly that of 
°e insurer, that it should be taken at a loss, because all insurance is mutual—you 

Recall it by whatever name you choose, stock or mutual, but it is the insured that 
Pay the loss and expenses. Capital is no factor in the matter of insurance. It is 
n*y the bank which you can fall back upon to meet a sudden contingency and to 
e<Xmp yourself again or go to the wall. In consequence of this there was a meeting 
6>d in Toronto in December, ar d Mr. Howland and I were present 

g Q. In December, 1885 ? (Exhibit 45c.) A. Yes, December, 1885. “ Mr. W. 
.'Howland addressed the meeting at some length in explanation of the order and 

ode of insuring adopted by the Millers’ and Manufacturers’ Mutual, with which he 
d Mr_ Hugh Scott were connected. Messrs. Smith, Tatley and Magurn spoke in 

after which Messrs. Howland and Scott withdrew.” On the 8th December it 
a8 continued to the next meeting. “ Mr. Howland addressed the meeting for some 

j defending the position taken by him in the formation of the Millers’ and Manu- 
nf .iUrer8’ Mutual ; that he, and not Mr. Scott, was responsible for the organization 

'■bat company.”
« Q- Does that appear ? A. We went into the association on the assurance that 
^68e things were to be remedied, and that the industries of the country were not to 
th ^86C9eed exorbitantly, which we felt had been done. They gave us this assurance 

. the schedule rating which they referred to in that letter, which was written in
UarJ ; these proceedings were taken in December.

By Mr. Bain ( Wentworth) .•
pr Q- And you say you went into the association. Were you one of the original 
you K ters lhe Fire Underwriters’ Association when it was first organized, or did 
Plai bcP0Ine a member subsequently ? A. No; I came in at the time. I will ex- 

b that when I come to touch on the Toronto Board.
By the Chairman :

Q- You joined at the beginning ? A. Yes.
By Mr. Bain ( Wentworth) :

th6 S: Then you were a member at the time this difficulty occurred in 1885, when 
that*- orH' an<* Manufacturers’ Association was formed. You were a member up to 

Mme ? A. Yes ; until the Millers’ and Manufacturers’ went in. Mr. Goldie and 
McCulloch did not think we could work in harmony with them. Mr. Howland 

to thought differently. We thought the schedule rating would bring it down
Up0 tair basis. Then the next meeting was held on the 30th March. It depends 
^Q^.^bose ox was gored as to what rules they adopted, because Mr. Taylor of the 
aO(j ^Prn and Caledonia, I think he represented, came up to Toronto at this meeting 
(fixk-i?y rescinded this obnoxious part, leaving it as it was originally cast, 

section 40.)
■^ar k ^hat date was that, Mr. Scott ? A. The meeting commenced on the 30th 

ch and closed on the 2nd or 3rd of April. (Exhibit 45d )
By the Chairman :

This resolution was dated the 1st of April ? A. Yes.
By Mr. Bain ( Wentworth) :

ed j, r That had existed from October until the 1st of April ? A. Yes ; they rescind- 
^ardbeC-anee H was affecting their individual business. Here is an extract from the 
hib;t ^“inutes of the Millers’ and Manufacturers’ books, dated 14th April, 1880 (Ex-

■’’tad • following letter from the Canadian Fire Underwriters Association was
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“ 1 Toronto, 7th April, 1886.
“ ‘ Tho secretary Millers’ and Manufacturers’ Insurance Company, Toronto.
“ ‘ Bear Sir,—I am in receipt of your notice of the withdrawal of the Milled 

and Manufacturers’ Insurance Company from the association. I beg to refer you W 
article eleven of the constitution, that such withdrawal shall not take effect for * 
period of three months from the date of such notice. You will kindly send me th® 
company’s cheque for $25, being the proportion of your company towards the expen809 
of the association, and which by article ten of the constitution, that all dues to to® 
ei d of the current year must be paid.

“ ‘ I am, dear sir,
“ ‘ Tours truly,

“ * EOBT. McLEAN, Secretary'
“ The following statement from Mr. Howland, referring to above, was read 

approved : .
“ ‘ Eeferring to the letter from the secretary of the Board of Underwriters, date 

2nd April, I will state as a matter of record that at the interview with the Canadi»0 
Fire Underwriters’ Association in December last it was stated that the schedul 
rating then in progress would materially reduce the rates on mills and other spec® 
hazards, and the safety of any company underwriting at a lower cash basis tba® 
scheduled rates after they came into force was questioned. .

“ ‘ It was on this understanding I urged joining the association. The schedu 
rating as promulgated I now find to be the reverse of what I was led to believe 1 
’would bo ; in place of materially reducing the then exacted rates on mills, it ma» 
a material advance on them, in some cases upwards of 25 per cent. I therefore, ' 
view of all the circumstances, can see na reason why the withdrawal should not ta» 
-effect from the date of the notice of withdrawal sent to the association, viz., 6thAprl '

“ ‘ W. H. HOWLAND, Vice President."’
Then we withdrew.

By the Chairman : , #
Q. Now, that resolution was passed on the 15th October and rescinded on 1 

1st of April, was it ever restored ? A. Well, I explained to you that the bran6 
board virtually under the constitution was a member of the main body. This asso<^ 
ation is an arm of the main body. For instance, they had power at any time J 
Hamilton or London, if they found that the agents were not working as harmonioo01!, 
as they should, they at once dissolved the board and dropped them into class “ * 
in the general body. They are composed of the same companies. There is no tae"1 
her of tho Toronto Board that is not a member of the association". ^

Q. What was the effect ? A. The effect was that in tho Toronto Board tb6? 
restored them. I should tell you that at the time the Queen City was organized tb®J 
insisted upon the Queen City coming into the Board. At that time our char .j 
restricted us to doing business within the county of York. I declined to join. I 8fl,0 
I had no necessity, and refused to become a member of the association and contrib0 
to expenses for which we received no benefit. They then came back to us aga' ' 
and I said wo would join on one condition, that is, that I will have a full voice in 1 ^ 
meeting and on the regulation of the tariffs, without contributing towards the exp6’1. a 
of the thing where we received no benefit. On these terms they accepted , 
entrance of the Queen City into the asssociation. That 1 had a full voice in j 
the rates and taking part in the deliberations without any cost to the company, a 
on that basis the Queen City joined. j

Mr. Bain said it was not clear to his mind yet whether the combination rest°r 
that clause in their regulations or not. He read the clauses referred to.

By Mr. Bain ( Wentworth) :

Board
tion.

Q. It is a simple question, have they or have they not ? A. Here is the TorO°.y 
d I am trying to explain that the Toronto Board is an arm of the main asso6*



INSURANCE. 471

The Chairman—That is not answering Mr. Bain’s question. We understand the 
^Quection between the two.

By Mr. Bain ( Wentworth') :
Q- Have they or have they not 7 Are you aware ? A. I am going to show 
how the minutes of the Toronto Board restored it. They are the same com­

panies. They are part and parcel of the same companies.
rp Q. Have the Underwriters’ Association restored it, or haven’t they ? A. The 
°ionto Board have restored it (Exhibit 45/—Sec. 33 re “ non-tariff company” ) but 

n, 7 are the same persons. They haven’t restored it, but they have adopted it in the 
0ronto Board after rescinding it in the association.

Q. The Toronto Board have again passed that resolution. Is the effect of that 
a* it is in'operation everywhere again ? A. No, sir. In operation in Toronto.

Q. It is in operation in Toronto? A. It is in operation in Toronto.
By Mr. Guillet ;

j _ Q' Is the Toronto Board an association in the Province of Ontario ? A. No sir, 
■Toronto. I tried to explain that.

> By Mr. Bain ( Wentworth) :
r Q. Perhaps I did not comprehend you before, but I think I have got it. The 
tot Uti°n has been again passed by Toronto Board, and is in force in Toronto but 

Hsewhere ? A. Yes ; but not elsewhere.
f The Chairman.—Then there is another question which just follows. If it is in
Wo u’D Toronto, the Toronto company that has an agent in the county of Went- 

«h or some place outside of Toronto, does it prevent that agent of the Toronto 
™Pany from accepting non tariff and tariff business.

J Hr. Bain.—No ; I understand by this that it does not apply anywhere outside of 
ado°nt°‘ Before worild be applicable all over the province it would have to be 
, Med by the board whose minutes we have here, the Canadian Fire Underwriters* 
tho ration. This is under the jurisdiction of the Fire Underwriters’ Association for

■province.
Hr. Scott.—Yes.
Hr. Bain.—Of which the Toronto Board is a branch ?
Hr. Scott.—Yes.

By the Chairman :
tj0tl '*• There is the Montreal Branch and the Toronto Branch forming one associa- 
1(0 * The Toronto Branch as I understood it had jurisdiction in Ontario while the 

freal Branch had jurisdiction in Quebec.
>rj H'j- Bain.—Exactly, and the Toronto Board is again underneath the Under- 
in tL Fi^Association, especially for the city of Toronto, and they passed resolutions 

® Board which were regulations for Toronto.
Witness—Yes.

horn rx6 Chairman—I did not hear anything before of the Toronto Board as distinct
Ontario.

By Mr. Fisher ;
and hi" ^ would like to ask whether companies whose headquarters are in Toronto 
rUle?aVe branches elsewhere in Ontario whether their agent would be under this 
8oCjatj Ho, sir. Tbis is not a portion of the Canadian Fire Underwriters’ As-

^ ^oes not matter where the headquarters of the company are as long as 
re the agent is ? A. Not at all.
Q ^e Chairman :

" Bead that resolution? A. It is an annual meeting held on the 19th January. 
Bego?11. Ho. 10. Annual meeting re agents representing non-tariff companies, 
fro^ '"jtion on this subject adopted at the annual meeting was inadvertently omitted 
°®hiial minutes and is as follows : That hereafter no officer nor person holding 
ton. .connection with a non-tariff company, or acting as agent or sub-agent for a 

atrtf office, shall be eligible to represent or act for a tariff office or receive or
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place business or receive commission with or from a member of this Board, whether 
as general agent, sub-agent or in any capacity whatever.” (Exhibit 456—Sec. 41 ■)

Q. That was passed by the Toronto Board ? A. By the Toronto Board.
Q. It guides the Toronto men ? A. It guides the Toronto men.
Q. It would guide them all over the Province ? A. Oh, it does not. That 

power is relegated to the Toronto Board by the parent association. They are com- 
posed of the same persons.

Mr. Fisher—A good many rings within rings.
By Mr. Bain ( Wentworth) :

Q. I suppose Toronto and Hamilton are allowed certain powers within their own 
association ? A. Exactly, under the control of the Canadian Association.

Q. The power underneath them adopts it ? A. Yes.
By Mr. Guillet : ,

Q. I understand there is a Toronto branch of the Underwriters’ Association an 
a Toronto Board under that branch ? A. No, sir.

Q. An Ontario branch and a Toronto Board? A. They came in both. Tbe 
branches are for convenience of legislation.

Q. The men who constitute or form the Ontario branch are not the same 
who form the Toronto Board ? A. Certainly. There is no member of the Toron 0 
Board who is not a member of the Canadian Fire Underwriters’ Association.

Q. Are the members of the Ontario Association and the members oftbe Toron 
Board one and the same men? A. With one exception. Yes; they are one a° 
the same men, all of them. They are the same body of men.

Q. Still they have two seta of minutes ? A. Yes.
Q. They are two distinct organizations, practically ? A. Yes.

By Mr. Fisher:
Q. In the Canadian Fire Underwriters’ Association their limits are not o&j 

there in Toronto but all over the country ? A. Yes. , j
Q. The Toronto men are only a portion of the Fire Underwriters’ Associatio0 

A. Yes, they are; but these powers are relegated to them by the parent institution’ 
By Mr. Guillet :

Q. There is a Hamilton Bjard ? A. Yes. '
Q. Do you know whether they adopted that rule or not? A. No; I do n 

think that they ever did.
Q Do you know whether the London Board did ? A. No ; I don’t think it- _
Q. We had a London gentleman here who said it was aimed at him. ^ 

thought he was the target, and you think you are ? A. I think he must hi1 
referred to the general Fire Underwriters’ Association.

Q. That is what I am referring to—the original resolution? A. You see they
pointed to the case in Toronto. That is quite clear. Here is where they restored 
in Toronto. The Toronto Board restored it, a board which is virtually part a 
parcel of the same organization.

By the Chairman : .
Q. We understand that part clearly—proceed ? A. Then you asked me w a 

my position is owing to discriminations. For instance, take the matter of churco.^ 
and colleges and educational institutions. It has been offered at 45 and 50 cent9 ^ 
the city of Montreal, and outside and in the city of Toronto they compel the 
there to exact one per cent;

Q. Where? A. In Toronto.
Q. In the city of Toronto? A. In the city of Toronto.
Q. It is down to 45 and 60 cents in Montreal? A. Yes. Take the ho8P| ^ 

there. They exact only 60 cents in Montreal and they compel the hospita 
Toronto to pay one per cent , which we consider a very unfair discrimination. 0y

Q. Give us a parallel case of 45 cents in Montreal and one per cent, in Tore® r 
A. The Jesuit church in Montreal I know to be insured for 45 cents and none ot 
churches are permitted to be rated at less than one per cent.
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By Mr. Fisher :
Q. Is that owing to the resolution of the Fire Underwriters’ Association or the 

resolution of the Toronto Board? A. The Toronto Board. They are one and the 
same people.

Q. There are two different sections? A. Yes; the same heads to both.
The Chairman—He says they are the same individuals with the exception of' 

one person.
Mr. Fisher—Yes; the F, re Underwriters’ Association extends outside of To­

ronto. There may be certain individuals who belong to the Toronto Board, but 
the Fire Underwriters’ Association extends all over the Province. If it was aresolution 
of the Fire Underwriters’ Association it would extend to the whole Province, where­
as what Mr. Scott says it only belongs to Toronto.

Witness—That is discrimination, certainly.
By the Chairman :

Q Even the printed tariff that Mr. McLean showed us, that was binding all 
over the Province of Ontario? A. No, sir; 1 will give you an instance that took 
place with the college at Pickering.

By Mr. Bain ( Wentworth) :
Q. 1 understand you to say where there are two risks under similar conditions, 

one in Toronto and one in Montreal, they have discriminated against Toronto and 
charge higher rates ? A. Yes.

Q. Does that apply to any other city in Ontario? A. Yes.
Q. Toronto rates are especially high ? A. Yes.
Q. Then the tariff of the Canadian Fire Underwriters’Association, as adopted, 

does not apply in all cases where the risks arealike ? A. No, sir.
Q. You mean to say distinctly that they charge special rates in the city of 

-Toronto ? A. Yes.
Q. How do they reconcile the action of the Toronto Board with the general 

^sociation that forbid any company to make any discrimination in the rate ? A. 
-That is what no person can explain.

The Chairman—Montreal and Toronto are in class “ A ” and they must be the 
same. The rates must be the same How do you explain the fact that they charge 
**45 cent rate in Montreal and a dollar in Toronto? They are both in class “A”?

That is the contention that we have been fighting for for a long time.
By Mr. Bain ( Wentworth) :

Q. Their minutes indicate that ? A. We left the association in 1885. This was 
The letter ^Exhibit 45 q) addressed to Mr. McLean in 1885: “ The following letter
rom Messrs. Scott & Waimsley was read:—

■Robert McLean, Esq.,
“ Secretary Toronto

“ Toronto, 20th July, 1885. 

Board of Fire Underwriters, Toronto.
“ Dear Sir,—The following is an extract from the minutes of a directors’ meet- 

lng of the Queen City Fire Insurance Company held this Monday, 20ih July, 1885 : — 
“ Ordered, That this Board cannot consistently sustain a principle that sanctions 

“10 insurance of sacred edifices, &o, &c., in the Province of Ontario, which are 
8ltuated beyond the city limits at a rate of only thirty-five cents (36) per annum, 
8nd compels them to exact fifty cents (50) for similar hazards within range of the 
5,re brigade protection in this city; this company must therefore withdraw from the 
-Toronto Board of Fire Underwriters, while such an anomaly continues to exist. A 
CoPy of this order as a notice of withdrawal to be sent to the said Board of Under­
writers.

“ Yours faithfully,
“SCOTT & WALMSLEY,

“Managers'*
6 had promises that this would be remedied.

Mr. Bain (Wentworth),—They promised to place you on equal terms.
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By Mr. Fisher :
Q. This does not state that the charge is $1. They are 45 cents or 50 cents ? 

A. Outside, sir.
Q. They are more in the city than outside the city ? A. Yes, sir. Take the 

college at Pickering. That is charged only f per cent, because it is outside the city 
limits and Wycliffe college pays 1 per cent., one is wholly without protection and 
Wyclifie college is surrounded by a fire brigade.

Q. They may be different classes of risks ? A. Wycliffe college is completely 
isolated in the Queen’s Park.

Q. Tell us why the Toronto rates are higher than the general rate. What is 
the tariff that they have filed here. It would be most satisfactory to turn it up from 
that, you know. A. I don’t see anything about hospitals here. They have noth­
ing here for dwellings. They have not given dwelling house tariff rate.

By Mr. Bain ( Wentworth) :
Q. Your complaint is that you require to charge 50 cents where in other places 

they charge 35 ? A. That is outside of Toronto.
Q. 1 think you said you were required to charge SI ? A. Fifty cents for one 

year would be 1 per cent, for three years.
Q. What would you take it under their rates for three years ? A. I am merely 

stating a fact given me by an inspector of one of their companies, that a church in 
Montreal was taken for 45 cents for three years.

Q. That was stated to you by one of their inspectors ? A. Yes ; of the Fire 
Insurance Association.

Q Their required rate here is 35 cents per annum ? A. That is outside of 
Ontario.

Q. What is it in Quebec ? A 1 do not know, I am speaking of Ontario exclu­
sively.

Q. Was it in consequence of that you wrote this letter ? A. In consequence of 
our knowledge.

By Mr. Fisher :
Q. I see in the tariff book the following : —

“ Toronto, 16th April, 1888.
“ The following rates come into effect on and after the 1st of May next on all 

three years’ risks situated in Ontario, east of the counties of York and Simcoe : 
Academies, churches, day schools, colleges, banks, insurance offices, court houses, 
charitable institutions, drill sheds not used for other purposes, hospitals, houses of 
refuge, nunneries and their contents.’1 I was going to say that I see Toronto is not 
given in the list of cities here at all. There is a classification of places, and we have 
Gnelph, Hamilton, London and St. Catharines, but Toronto is left out ? A. I might 
mention to you that when the Board was not working harmoniously, then they put 
them in class “ A,” and thus discrimination has been made against Toronto. They 
charge 1 per cent, there for three years, and outside 70 cents and 15»

Q. I understand you to say that this Toronto Board is under the control of the 
Ontario Fire Underwriters’Association ? A. They gave them these powers. For 
instance, when the London Board were not working harmoniously they legislated 
them out of existence and put them under class “ A.” They could do that with the 
Toronto Board to-morrow.

Q. But the Toronto Board has independent powers ? A. So long as the parent 
association lets them.

Q. Then they do let them ? A. Yes ; just now.
Q. This appears to be a special creation for Toronto ? A. For Toronto? For

the association.
Q. Do you know whether there is any such arrangement in Montreal as then0 

is in Toronto? A. I am not aware. At the meeting of the Toronto Board, hold i® 
January, 1887, they adopted rule 20, as follows(Exhibit 45/;—Sec. 20.J



INSURANCE. 481

“ DEPOSIT GUAR ANTEE.

“ That a guarantee deposit shall be made by each company with the secretary 
of the Toronto Board of $50, as a guarantee of, and to secure the payment of any fines 
that may be imposed under the rules—any fines deducted from this deposit to be 
immediately reinstated by the company. This deposit shall be made on or before 
the 15th day ol February, and the other regulations shall come into force on the 1st 
day of March next. Should it be shown to the satisfaction of the Toronto Board, 
hy a two-thirds vote of the members present at any regular meeting—the usual 
notice through board’s printed minutes of the previous meeting having been given 
"that any of the officials or employés, or a company—a member of this board— 
has violated any of the rules or regulations, the board shall impose a fine on such 
person or persons so violating as follows, namely :—Twenty-five per cent, of the 
correct premium involved in the transaction, if it be a question of tariff, or commis­
ion, or consideration violation ; and in other cases, a direct fine of 85 for the first 
offence and 810 for each subsequent offence by the same party or parties (but in no 
case shall the fine be less than 85) ; and the report of the same, with the names of 
the offenders and the amount of fine to be conspicuously printed in the minutes of 
the Toronto Board of that date.” (Also Exhibit 45p,— Sec. 58.)

By Mr. Bam ( Wentworth) :
Q. This is the decision of the Toronto Board ? A. Yes ; of the Toronto Board.

By the Chairman :
Q. Would you kindly tell us who the chairman and secretary of the Toronto 

■°°ard are? A. Robert McLean is secretary and I think Mr. Alfred Smith is vice- 
president, and Mr. Henderson was president last year.

Q. They have the same machinery as the others ? A. Yes; just the same.
Q. Were you fined ? A. No; because I did not violate any rule. 1 was trying 

live up to the tariff, but trying to get thorn to modify it and make it just. It was 
a Pretty hard fight, however, for one company to do that. I remained in the Board 
|nd tried to do that. I induced the Toronto hospital trustees to spend something like 
*1)000 or $1,100 to protect their building from fire, and after doing so in the full ex­
pectation that it would be taken into account, it was brought up and voted down, 
-rhat put me in a very awkward position, and if they cannot get it at a fair rate they 
^ul carry it to the other side. They are not anxious now.

By Mr. Bcun ( Wentworth) :
m Q- You have been in connection with this association while a member of the 
-*-°ronto Board ? A. Yes ; up to that time and from the beginning.

Q. Was it common with that Board to occasionally fine members when they 
raasgressed, or was this the first occasion ? A. They have fined them.

By the Chairman :
Q. Were fines recorded on the minutes ? A. Yes ; there was one I could give
a record of.

By Mr. Bain ( Wentworth) :
. Q. Then it was the custom of the Toronto Board, while you were a member of 
. > 1° impose fines on their members ? A. I only, as a fact, know of one fine being 
'mpoeed. Here is a record of the meeting (Exhibit 45h.) : “ Mr. McGurn’s notice of 
potion re Mr. Pringle—letters were read from T. M. Pringle and Mr. F. A. Ball 
elative to the above, in the former of which was enclosed 850, payment in full of 

?®e imposed upon Mr. Pringle, the 5th day of June last, in consideration of which 
r*- McG-urn asked permission of the Board to withdraw the notice of motion which

been given, and moved in its stead :—
“ That Mr. T. M. Pringle having now eomplied with the rules of the Board, the 

ccretary be directed to communicate that fact to the manager of the London and 
^aneashire Fire Insurance Company ; also, that it be printed in the minutes. Car-

8 Q. He was suspended then until he paid his fine ? 
upended, although it sounds like it.

3—31

A. No; he was not actually
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Q. You were present at the meeting ? A. No ; I must have been present when 
it was discussed, but this was done in consequence of allowing commissions, which 
was a violation of the rules of the Board.

Q. How allowing commissions ? A. Well, allowing commissions to the insured 
for the sake of securing business.

Q. Dividing up his own commission ? A. Yes.
Q. That was practically giving to the insured a lower rate ? A. Yes; giving 

away his salary to secure the business.
Q. It was like this, he divided his own commission ? A. Yes.
Q. What process did you pursue ? A. A committee would be appointed to 

examine into it.
By the Chairman :

Q. Did he divide his own commission ? A. He must have attempted it.
Q. Did he divide his commission though ? A. It would be hard to tell how it 

was done. It would depend on the working of the company for which he was doing 
business. In some cases where they allow a commission they allow an extra com­
mission to the agent. For instance, if the agent sends down a voucher showing that 
he has paid out a portion of his commission he is allowed an extra commission. He 
might also give the whole of his commission away.

By Jfr. Bain ( Wentworth) :
Q. But if he came back to the company and said he had to make a concession 

to get this business ? A. Then the company would be responsible.
Q. Otherwise it does not appear in that case to have been the charge, because I 

understand you to say that it was dividing his commission or taking half of it ? A. 
I remember the circumstances sufficiently clear to know that a rebate was allowed 
in this case.

Q. That was an offence in the eyes of the association ? A. Yes.
Q. Did these fines frequently occur ? A. This is the only case that I remem­

ber of,
Q. Did you while you were a member of this Board have investigations of this 

kind? A. No; what 1 suggested I think was adopted. There were frequently in­
vestigations held but I do not know that any of the charges were brought home so 
that a fine could be exacted except in this particular case.

Q. How were they conducted ? A. Generally a committee was named.
Q. Did they administer a declaration ? A. At one time they did but not a 

statutory declaration. We rescinded that.
Q. About what time was that in operation ? A. I think it was about this very 

time. This was in 1884 and I think it was rescinded some time in 1885.
Q. It was not found to work well in practice ? A, Persons objected to take the 

affirmation although it was the simplest way of getting at the facts. Then I re­
ceived a letter from Mr. McLean.

By the Chairman :
Q. What was that payment ? A. For the purpose of fines that might be imposed- 

The company had to deposit that and keep it good. You had to make the deposit 
so that the fine might be enforced.

Q. They take it from the company’s guarantee ? A. Yes.
Q. You acted in good faith ? A. Yes; and that cheque came back to me in thi0 

form.
Q. Then you considered yourself a year ago a full fledged member of tb® 

association ? A. Yes ; and the cheque came back accompanied by this letter :— 
(Exhibit 45f.)

“ Toronto, 2nd April, 1887. .
“ Dear Sirs,—I am instructed by the Toronto Board of Trade to see that a*1 

companies comply with the rule adopted at the last annual meeting re agents of non- 
tariff offices which is as follows, viz :—

“1 That hereafter no officers, nor persons holding official connection with a non' 
tariff company or acting as agent, or sub agent, for a non-tariff office, shall be eligibl®
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to represent, or act for a tariff office, or receive or place business, or receive commis­
sion with or from a member of this Board, whether a general agent, sub-agent or in 
any other capacity whatever.'

“ As you represent non-tariff offices, the Queen City cannot continue’as a mem­
ber of the Toronto Board and in consequence I am not permitted to send you as 
formerly the official ratings or other papers connected with the business of insurance. 
I therefore enclose the deposit guarantee cheque which you sent me on the 16th 
ultimo.

“ Were your non-tariff companies to join the Board as the terms laid down in the 
minutes of the Toronto Branch of the Canadian Fire Underwriters’ Association of the 
8th December, 1885, and in accordance with which the Millers’ and Manufacturers' 
Insurance Company joined the association, the rule above referred to would not 
require the withdrawal of the Queen City from the Board.

“ I need scarcely add that i very much regret that the companies you represent 
are outside of an association in the formation of which your Mr. Scott took so active 
and lively an interest and which has done so much in placing the business of insur­
ance on a sound basis, by rating risks on their merits, reference being had to the 
means possessed by each city and town for preventing and extinguishing fires.

“ I am, dear sirs, yours truly,
“ BOBERT McLEAN, Secretary.”

I sent that back to Mr. McLean, because it was not my firm that sent it to him. 
It was from the Queen City and he returned that letter together with a cheque 
addressed to the president. The letter was as follows :—(Exhibit 45i.)

“Toronto, 19th April, 1887.
11W, H. Howland, Esq., President Queen City Insurance Company, Toronto :

“ Dear Sir,—On the 2nd inst. I wrote a letter to Messrs. Scott and Walmsley 
m which I returned the deposit cheque of $50 made by the Queen City Insurance 
Company on the 12th inst. I received a letter from these gentlemen returning the 
cheque and stating that any communication I had to make on this subject should be 
addressed to you.

“ I beg therefore to send you herewith the said deposit cheque for $50, and also 
Ibe letter of the 2nd inst. above referred to, in which you will find the reason for 
returning that cheque, and why the Queen City Insurance Company cannot continue 
a member of the Toronto Board.

“ I am, dear sir, yours truly,
“ BOBERT MoLEAN, Secretary.”

(Exhibit 45f, Agenda, sec. 10, and Minutes, sec. 33.)
By Mr. Bain ( Wentworth') :

Q. They practically fired you out ? A. Yes; they fired us out.
Q. At that stage of the proceedings ? A. Just there. I would like to know 

whether I am a member of the association.
Q. You were fired out of the Toronto Board ? A. They swore to you that I was 

b°t a member of the association. If it is not one and the same thing, how could they 
bre me out ?

Q- You are out in the woods so far as Toronto is concerned ? A. They tried to 
do that.

that

Yes.

Q. In this particular occasion you were not asked to explain ? A. No; not in 
matter.
Q. That is hanging a fellow first and holding an investigation afterwards ? A.

By Mr. Fisher :
. Q. The statement that they make there is true, that you are representing a 
^mpany not in the association, a non-tariff company Î A. Yes; all my other com­
panies are mutual ; there is no doubt about that.

3-31J
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By Mr. Bain ( Wentworth) :
Q. But up to this time they allowed you to represent these mutual companies 

and be a member of that board ? A. Yes ; certainly.
By the Chairman :

Q. Did this resolution passed at the Toronto Board become law without the 
assent of the higher association, of the Canadian Fire Underwriters’ Association ? 
They proceed to rate a building, for instance; does that become law without further 
action on the part of the higher board ? A. Yes ; I think it is objected to.

Q. Then this resolution was passed ? A. Yes. You see all the companies are 
represented there.

Q. Now, since this Underwriters’ Association was formed have you made » 
tariff of rate ? A. Tes ; I assisted in framing it.

Q. Was that higher than the previous tariff of the companies ? A. No ; there 
was a great deal of pains taken to try and make it equitable, and I did so far as my 
changes were concerned.

Q. Yes ; but did it mean a general raising, did it raise the rates ? A. No, sir, i* 
did not as a whole.

Q. Did you lower any ? A. Yes, sir, we did.
By Mr. Casgrain :

Q. Do I understand you to say that it did not raise the rates as a whole ? A* 
No ; I do not think that it did.

By the Chairman :
Q. You are speaking of the schedule you made in 1883 or 1884? A. In some 

«stances the rates were raised and in some instances they were lowered.
Q. Were they rated on their merits ? A. Yes; as far as one can.
Q. Then why did you object to this tariff? A. They jumped it up to three- 

quarters of one per cent, without any discrimination, without it being known. None 
of us were present at that meeting. We virtually left as I said in that letter, on the 
Friday, and the business on Saturday to be fin ished up was routine business (Exhibit 
45 a\). It is in the minutes.

Q. In this letter to the National of Ireland you made objections that flour mil19 
advanced to two per cent., and those at two per cent, to two and one-quarter p®£ 
cent, and two and three-quarter per cent., that is an advance of about 33 J percent. 
A. Yes. ,

Q. Do you think that was justified ? A. Well, from the experience we then ha° 
before us, it was.

Q. Do you think to-day, from your knowledge of that business, that it was justifi­
able ? A. No, sir. „

Q. Taking the cast iron rule without taking into consideration the moral hazard 
A. You see, I was only one in the community there. ,

Q. I want your individual opinion as to the justice of that ? A. No, sir. * 
think we have got nearer the basis in what we are doing in our companies now- 
We gave them 25 per cent, below that and are able to do it.

Q. Then after this raise of practically almost exactly 334 per cent, in J0.. 
business, you thought the important business was over. The association raised 1 
how much ? A. Three-quarters of one per cent, on everything.

Q. Three-quarters of one per cent. ? A. Yes.
By Mr. Bain ( Wentworth) :

Q. On their whole business ? A. Yes; mills and storehouses.
Q, But they did not raise it on their other class of risks ? A. No.

By the Chairman :
Q. You think that was wholly unjustifiable ? A. No, sir ; we had not tested 1 '
Q. The result was that there has been an increase of 60 per cent, with these W., 

jumps ? A. Yes. These are the facts. I think I will show you what our exp®1 
ence has been. That is the plan originally of the Millers’ and Manufacture19 
Insurance Company.
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Q. Now your Millers’ and Manufacturers’ Association form a tariff on this same 
^lass of risk. How would your tariff compare with that ? A. An average of 25 
per cent, less.

Q. An average of about 25 per cent, less ? A. They brought it back to about 
he tariff I had framed, to pretty nearly my own tariff.

Q. Not any higher ? A. No; not any higher.
, Q And your experience after three years of that has been ample? A. We 
ûave been able to return ten per cent, on a cash basis and have been able to put up 
6 very nice reserve.

Q. You paid ten per cent, to the shareholders ? A. Yes ; ten per cent, to the 
hareholders. The earning power of our capital is about six per cent.

Tp Q; What percentage of reserve have you had this year to the paid up capital ? 
vhat is the amount of your reserve? You paid in $25,000 ? A. We found a diffi- 
6lty in raising the capital. We stopped when we got to $125,000.

Q. And ten per cent, of that is paid up ? A. Yes.
Q. What is the amount of rest that you laid by? A. We have to balance, of the 

Profit and loss account at the close of 1887, $28,037.27. I am going to take the 
ndertakings in force. We have reinsurance reserve of $11,191.

•g Q. And in addition to that, you have cash to the amount of $23,037 ? A. That 
°ur reinsurance reserve. Our cash assets, which includes office furniture, which 
a small thing, are $32,308.39. Then we have our capital stock to call up.

^ Q. How do you make out capital stock not called up $112,000? A. $125,000 
jQal^he capital. I take this from the president’s report at the last annual meeting 

February :—“ It is on the insistance of your having such appliances, combined 
ha Care> order and cleanliness, that we can expect to maintain in the future, as we 
6 in the past, such a substantial reduction in the cost of insurance as 32J cents on 
^°h dollar ot premium paid, or an average of 48 per cent.” That is virtually what 

bave saved the millers. They would have had to pay 48 per cent, more had they 
into an ordinary stock company on their ordinary basis of rates, and much 

th re, yben you go into the schedule rating, as a man conversant with the spirit of 
Ca lbing can see. There is an ideal mill. It is not according to the genius of 

nada at all. Whoever went into a mill here and found it equipped like that ?
By Mr. Guillet :

'<• Your tariff rate is lower than that which applies to the ideal mill ? A. Yes.
By the Chairman :

adii't "*"b° ideal mill commences with a minimum rate of 2 per cent, and then it has 
ivel °ns °* 25, 5, 10, 10, 25, 10, 25, 50, 25, 15, 25, 15, 10,50 and 25 per cent, respect­
if- and only one deduction of 10 per cent. The ideal mill is a perfect mill, of 
tyjll8®- There is none of that kind. You think that on a fairly good mill thattariff 
berebe higher than the other one ? A. No doubt it is. I might have put in a sample 

to-day. If you would like me to put one in I might show you. 
that *' More is the same mill which is a little higher ? A. There are some risks 

won’t write on at any rate. For instance there is one that was burned. 
D0ÿ blanson inspected this in 24th November, 1885, the Jonathan Ellis mill of Port 
foa^r- . Mr. Hanson’s remarks written on that day are : “ There is no fault.to be 
0r With the cleanliness and order. The machinery is first class; there is no 
to arf n^’ doors, shafting and machines aie kept clean. Everything is being worked 

Vantage and a large and profitable business is being done. Cotton is used pretty 
sively ; and the kicker revolves 1,100 per minute.”

Sot, What kind ot a mill is that? A. A woollen mill, a knitting mill. Mr. Han- 
ïriad r0Daarks : “Consider it uninsurable until a number ot radical alterations are

lin? P.oli°y ^or $6,000 expires January, 1836. He is willing to make alter- 
feport^ n*8 *S ab°ut purchasing the property.” These are the defects that he 
h>aured' One feature in connection with our business is this that we do not ask the 
ayeryth. 0 a’gn anything. We take the responsibility ; we see that the doors and 
^litv1^ M86 are all right, so that in the event of a loss we cannot raise any tech- 

j as to whether this or that existed, and here is ^a specimen : “ No fire doors
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between boiler house and finishing room and boiler house and factory. Opening 
between boiler house and finishing room boarded up ; should be bricked up. Picker 
room in attic (lined with tin ; ceiling excepted). Steam jet inside. Picker room 
ceiling not lined with tin (lathed and plastered) ; not sufficient pails around, not 
sufficient water barrels. He wants a list of alterations required sent to him.” That 
was burned down.

Q. Did he make the alterations that were required ? A. No ; we are on his new 
mill now. He made his improvements because we did not go on.

By Mr. Bain ( Wentworth) :
Q. And then it was burned up and you paid ? A. No, sir ; we did not go on.

By the Chairman :
Q. It is a good thing to have a good inspector ? A. Yes ; and we have a good 

inspector. I take a little pride in him because I trained him myself. He was not 
in the business until he came in with the Millers’ and Manufacturers’.

By Mr. Quillet:
Q. With reference to the flour business, the roller mills and the old process 

mills? A. We make no distinction when we accept them unless they are not doing 
a profitable business.

Q. There is no distinction on the tariff of the Underwriters’ Association ? A. 
No; no distinction.

By Mr. Bain ( Wentworth) ;
Q. You look at the moral hazard, however, very closely ? A. Yes.

By Mr. Guillet :
Q. The moral hazard is greater in the old process mills? A. In some instances 

it might be. Where they are doing a nice custom business and the moral hazard is 
all that can be desired.

Q. They are getting ont of date. Do yon not consider there is more risk of 
their being burned in order to get the new process ? A. That would be as defined 
the other day. A man who deliberately set fire to it.

Q. How many of those old process mills have you ? A. Two or three. I want 
to draw your attention to the fact, while I am on that subject, that the association 
do not take into consideration the moral risk at all. That was stated to you on 
Saturday, to my amusement. They did not understand that there was any moral 
hazard except the one of incendiarism.

The Chairman—Here is a paper that Mr. Scott submits in connection with the 
question as to whether they are boycotting (Exhibit 45k).

“ Boar» of Fire Underwriters, Toronto, 23rd February, 1888.
“Dear Sir,—I am directed to request a reply in writing, to the following, to be 

forwarded in time to be presented by me to the next Board meeting.
“ By order of the Board

“ EOBEBT McLEAN, Secretary,”
Query:—

“ 1. Has your company renewed any risks with the firm of Scott & Walmsw’ 
or any employee of the firm, with or without commission, contrary to Eule No- 
which reads : That hereafter no officer nor any person holding official connection wit*1 
a non-tariff company, or acting as agent or sub agent for a non-tariff office, shall *>0 
eligible to represent or act for a tariff office, or receive or place business, or recei^® 
commission with or from a member of this Board, whether as general agent, eub* 
agent, or in any capacity whatever,” and came into force annual meeting JanuaryV 
1887. See names below.

Firm of Staunton & Co., King Street, West.
do do Factory, North Toronto.

Firm of Ely, Blain & Co., Front Street East.

Signature.
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Mr. Bain—This is from the Toronto Boaid. Is it ?
The Chairman—I think Mr. Robert McLean was unfair with this Committee. 

By Mr. Bain ( Wentworth) :
Q. Is that the Toronto Board, Mr. Scott? A. Yes; that is the Toronto Board. 
The Chairman—Mr. McLean told us that that resolution was rescinded. What 

is the date ?
Mr. Guillkt—February 23rd, 1888.
Mr. Bain—It appears from that McLean was the secretary of both these

associations.
The Chairman—He said there was a joint association for the two provinces. 

He led us to believe-----
Mr. Bain—I don’t think he said anything of the Toronto Association, Mr. 

Chairman ; I may be mistaken.
The Chairman—It would be desirable in the interests of the Toronto people 

that Mr. McLean should be again summoned before this Committee to explain. We 
'vere asking for full information, and he gave us this information, that this resolu­
tion was passed, that it was rescinded and that there was no such resolution in 
existence and that there was no boycott.

Mr. Bain—Until Mr. Scott spoke I don’t remember of having heard of a separate 
Association for the city of Toronto.

By Mr. Gwiltet:
Q. What has been the object or effect of it? Has it been to raise the rates or 

lower the rates? A. Well, it has kept up these rates, as I told you. I have got the 
hospital authorities to spend some $1,100 in order that they might lower their rates, 
lam placing hospital risk at £ per cent, for three years, and they pay the associa­
tion 33J more. Mr. Tatley told you of the disastrous fires in Quebec. They have had 
? good many that I knew of in the last ten years, yet their rates are much lower than 
to Toronto.

By the Chairman :
Q. The rates for the city of Montreal are lower then in Toronto ? A. Yes.
Q. How do you account for that ? A. Owing to the extraordinary influence of 

toe English companies.
By Mr. Bain ( Wentworth) :

Q. Suppose you give us a specific quotation ? A. I am giving you the Jesuit 
Church.

Q. Come down to the business transaction ? A. Well, I heard of schools. You 
^ould get them down in Montreal for 45 to 60 cents and they would charge 60 cents 
to Toronto ; I am speaking per annum. My impression is that that would be about 
toe rate. It would be 10 cents more in Toronto.

Q. What do they charge for a wholesale warehouse along the front of the city ?
Their rate is about 60 cents on wholesale places. That is about the minimum. 

hgm es,
Q. In Montreal 45 or 50 cents. Any greater security? A. Not such great 

8ecurity, I contend. 1 might say that the Queen City in 17 years, out of a $10,000 
Capital has earned $158,000 or 400 per cent. As we say : “ This company has de­
monstrated in the most practical form the value of the system of ‘ inspection ’ and 
selection ’ in fire underwriting, having returned, since its organization in 1871, to 

to* shareholders in dividends, $66,000; now has at the credit of rest, $75,000 and of 
^ofit and loss, $17,254.74, making a total of $158,254.71, earned by a paid-up capital

1 only $10,000.”
By Mr. Wood {Westmoreland) :

_ Q. Does not the Underwriters’ Association keep up rates of the stock companies j. 
bOuld that not operate then to the advantage of the mutual companies ? A. \es,

. Q. Does it not operate to the advantage of the mutual companies ? A. I 
titok that it will, now that persons are becoming alive to it. Yon see that many of 
nr important industries have got to lesort to loan companies and banking parties^
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and as a rule they have ostracised mutual companies, and wo have broken the ground, 
as the Millers’ aud Manufacturers’ Insurance Company is being accepted by all the 
loan companies that I know of.

Q. The banks and loan companies are doing this ? A. That is the general 
objection to mutual companies.

Q. It is the banks and the loan companies that affect you rather than the 
association ? A. That is true, so far as that is concerned. You can easily under­
stand that there is no capital at the back of them vested in trustees.

By Mr. Bain ( Wentworth) :
Q. There is just this difficulty : You have to give a premium in a mutual com­

pany and you have a distinct liability as long as you are in a mutual company ? A. 
We only take a man equal to the amount paid in cash.

Q. You take a premium note for the balance upon which they are liable to be 
called ? A. If it is one per cent, we take a premium note for one-half, and collect 
one-half, so that the insured is never at any one time liable for an assessment of 
a greater amount than the amount of his cash premium.

Q. He has already paid his cash premium ? A. I say in addition to his cash 
premium. In the English mutuals they take five times.

Q. It is not a question of quantity, but all the same you have a double liability 7 
A. Yes ; it is a double liability.

By Mr. Quillet :
Q. Do you confine your business to Toronto ? A. No, sir. Last year we ex­

tended the Queen City charter to all over Ontario. We had our charter extended.
Q. You do business outside of Toronto? A. We do now. Before, when we 

first applied for a charter, we restricted it to the county of York until we built up 
our reserve. Since we have our reserve we are extending.

Q. Do you do a pure mutual ? A. The Queen City is stock. We give a portion 
of our dividend to our policy holders now that we are in that position.

Q. You put up your deposit and do a provincial business ? A. Yes.
By Mr. Guillet :

Q. Have you established agencies outside of the county of York? A. No; we 
are trying to do it on the same lines as the way we commenced, by direct inspection, 
giving a benefit.

Q. You have to receive applications direct, irrespective of agencies and can­
vassers ? A. Just salaried officers. They go there.

By Mr. Bain ( Wentworth) :
Q. You are doing the same business that you have heretofore been doing in the 

Millers’ and Manufacturers’ ? A. Yes; just so.
By Mr. Wood ( Westmoreland) ;

Q. Are you of the firm of Scott & Walmsley referred to here ? A. Yes.
Q. I can see that one ground of your contention. The Fire Underwriters’ Asso­

ciation has this rule or regulation that they prevent an agent from doing business 
for any company not in the association at the same time he does business for his 
own ? A. Yes.

Q. That is a sort of boycotting business ? A. Precisely.
Q. That is a good objection. I can hardly see the use and force of the other 

objection that the remedy, the raising of the rates by the Fire Underwriters’ Associa­
tion raising the rates on mills, was the formation of these manufacturers’ insurance 
companies. A. Yes.

Q. Who ha* been hurt by it? A. No person.
Q. Except companies that were in the association. They have lost business 7 

A. True.
The Chairman then referred at some length to underground insurance, showing 

how under the higher rates a great deal of the insurance went to the United States.
By the Chairman :

Q. Wo have the proof in the cases that have come to our notice that they have 
raised the prices, for instance, on the millers and manufacturers. Every change that
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has been made has been a general raising of the prices? A. Well, in some instances 
has. You mean with this tariff schedule rating ?

Q. Yes? A. It has certainly raised it.
Q. It is for manufactories of various kinds. It has raised it all along the line. 

What has been the general effect in the cities and towns and all over by the changes 
that have been made from the first tariff of the association ? For example, dwelling 
houses ? A. I think they have reduced them in Ontario except in Toronto. There 
they have kept them at that high standard.

Q. But the mutual companies have been doing the business outside. Perhaps it 
Was they who kept the rate down ? A. There is no doubt that they have studied 
them. Look at$ the rate made by the Isolated Bisk in 1873. If that company had 
devoted their time to legitimate business instead of sending its little bulletins through 
the country decrying mutual companies, they would have been in existence to-day. 
-they sent them broadcast all over the country attacking mutual companies.

By Mr. Bain ( Wentworth) :
. Q- Was that the cause of their failure? A. I think it must have been, I think 
» they had devoted that time to legitimate business they would have been in existence 
to-day. I know my whole time is occupied looking after my business.

By Mr. Wood ( Westmoreland) :
Q. Are these companies making a large amount of money; that is these com­

panies that belong to the association ? A. You could not expect it. The great diffi- 
culty in making money with companies that are in the association is the way they 
Pay their employees by commission and the fact that there is no discrimination in 
^king risks.
T Q. I was not asking the reasons, I was asking the fact ? A. I cannot tell until 
t 6ee the returns. They have had disastrous fires in Montreal.

Q. Take for the years that returns are in ? A. I think their position has been
iB»proved.

By the Chairman ;
Q. Notwithstanding that business is going to the States? A. Yes.

By Mr. Wood ( Westmoreland) ;
Q. Are they making more than a legitimate profit? A. I do not think that 
are, as they do the business.

Q. Is not the real difficulty in these rates largely to be attributed to the differ- 
Dce in the system upon which mutual companies do their business? A. Yes; en- 
lrely 80 When I tell you that these New England companies brought it down to 
‘1 per cent, and the average for some years has been only 28.

Q Where are the cotton companies insured ? A. Nearly all in New England 
8 are also the paper mills.

Q. Do any of the companies have branches in Canada ? A. No.
By Mr. Bam ( Wentworth) :

„ Q. Then you think the effect ®f this combination has been to drive that class 
1 business over there? A. To a very great extent.

By Mr. Wood ( Westmoreland) :
Q. How do you make out here ? A. I gave an instance in the letter which I 

ead to you. The Riordan Paper Mill is one.
Q. Could our companies under any circumstances, taking the cotton mill busi­

es for example, do that business at the rates they get in the mutuals in the United 
^tatos ? A. I think there would be a feeling here among our manufacturers that 
he.y would pay an equitable rate and allow a margin. Many of them would

By the Chairman : _ .
Q. I cannot see why Canadian companies cannot insure your building for the 

6atoe amount as the American companies. It is the same risk ? (No answer.)
By Mr. Wood (Westmoreland) :

Q. What I am coming at is this: Take the cotton mill, they have a mutial 
0rganization, as I understand, in the United States, where they simply assess on the
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different mills the losses which occur in the year, and in that way they get their 
insurance at an exceedingly low rate ? A. Just so.

Q. Now if I understood your statement a little while ago, I must say that I quite 
agree with you in saying that it is utterly impossible for stock companies to do 
business at those rates ? A. Of course they cannot.

Q And the reason that these cotton mills would go to the United States is 
because it is impossible for these companies to do business at those rates ? A. But 
you must remember, coming back to what I stated, that it is the insured who pay 
the losses and expenses. They create the necessity. It is so in every instance, no 
matter whether you call it stock or mutual. There is a certain class of business that 
stock companies will always command and they should not be antagonistic to 
mutuals. They are fighting against the very source on which they depend for their 
existence. Now here is a case in point, which 1 referred to in my letter (Exhibit 
45a) : “Last week the Merritton Cotton Mills Company placed $100,000 of their 
risk in American companies, $10,000 of which was covered last year under your 
* National ’ policy 201842, as a great personal favor we were able to retain $5,000 
covered now by your policy.”

Q. That is an exceptional circumstance ? A. Yes ; but there are a great many 
in a young country like Canada, situated in the same way.

Q. But if these stock companies on account of the system upon which they do 
"their business cannot afford to do it at those rates you cannot make them ? A But 
if there were no fires there would be no companies. There is always a certain class 
of business open to them.

Q. I may say that I agree with what this gentleman has said that the cheapest 
principle of insurance is mutual ? A. It is the only insurance that exists. It must 
be mutual, no matter what names you call it by. There is one thing that I would 
like to draw your attention'to, and that is the great fire waste in Canada. I will leave 
this book with you (Exhibit 45m) for it is the only one I know of in Canada. You 
take the fire waste in Canada for the ten years between 1875 and 1884 and it 
amounted to the enormous sum of $91,946,336. Then you take the year 1884 alone 
and it amounted to close upon $7,000,000, the actual amount being $6,900,815.

By the Chairman :
Q. How much of that $91,000,000 was paid by the insurance companies ? A- 

$41,602,862. I do not see why we should not have a system of fire marshals appointed 
throughout Canada to look after and compel a certain amount of carefulness. You 
have your Factory Act which I believe compels a certain amount of care in conneo- 
tior with machinery. Judge Ritchie, I think he had some connection with insur­
ance at one time, and he had this clause inserted in the policy :—

“ Where insurance is upon buildings or their contents, for loss caused by want 
of good and substantial brick or stone chimneys ; or by ashes or embers being deposited 
with the knowledge and consent of the insured, in wooden vessels ; or by stoves and 
stovepipes being, to the knowledge of the insured, in an unsafe condition or impro­
perly secured.”

Now that has been accepted, and that gives an agent going in, the power to 
show him that he is violating his policy to do so. Canada, however, ought to devise 
some measure in this direction, and this Committee ought to take the initiative. I 
think a recommendation from this Committee would have some effect. I will draw 
jour attention to what we have saved through the Millers’ and Manufacturers’. There 
are cards of thanks that we have received setting forth what value our inspection 
has been and the suggestion made. The last one involving $50,000 was saved by 
having pails of water on hand (Exhibit 45n) and this is important when you consider 
that it is just so much capital saved.

By Mr. Wood ( Westmoreland) ;
Q. Are there any advantages from this Association of Fire Underwriters at all ? 

A. There is undoubtedly if conducted properly. 1 must admit that it steadies rates. 
No man in business wishes to do business with a company that is losing money or 
is drifting in that direction.
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Q. Then it is an advantage in making certain regulations obliging cities to make 
provision for patting out fire ? A. They do to a certain extent.

Q. It is claimed by gentlemen who were here the other day, that as a result of 
this united organization, they could go to a city and say: “if you will get certain 
appliances to put out fires, we will reduce your rates”? A. There is no question 
that they have done good in that direction ; but I think the Government should go a 
step further. It is the incipient fires that they could take care against. Take any 
one of these warehouses here, and if 1 were to take you through to inspect them, you 
would be amazed.

George Hanson, sworn.

By the Chairman ;
Q. What is your name, occupation, and address? A. George Hanson, Inspector 

for the Millers' and Manufacturers’ Insurance Company, Toronto.
Q. What is the Millers’and Manufacturers’, a mutual or a stock company ? A. It 

18 mutual. The business is purely mutual.
Q. You have stock ? A. Yes; we have stock.
Q. What is that for ? A. To give absolute security for the insured.
Q. What classes do you specially insure? A. Special hazards, factories of all 

descriptions, mills, foundries, tanneries, &c.
Q. Have you agents soliciting business ? A. Ho, sir, all the soliciting is done by me. 
Q. Applications are made, and you go to inspect ? A. Yes ; I have the ap­

plication and make a report which is submitted to our board of directors, and they 
decide whether they will accept it or reject it.

By Mr. Bain ( Wentworth) :
Q. Bo you go back and re-examine, and see whether changes have been made ? 

A* I examine two or three times a year if possible. I keep up a system of re-inspec­
tion all the time.

Q. You have seen this Canadian Fire Underwriters’ schedule? A. Yes.
Q. How does your tariff compare with it ? A. It is considerably under.
Q. Do you think this is an unworkable tariff or that it imposes too high rates? 

A- Undoubtedly. I have known of cases where the rate has been jumped up 50 
pur cent.

Q. Since this schedule was brought in ? A. Yes ; recently.
By Mr. Bain ( Wentworth) ;

Q. As the result of their examination ? A. Yes ; by the association inspector. 
Q. He considered the property to be hazardous? A. He makes a report and 

the board makes a rate.
Q. His would be a similar inspection to yours ? A. Not quite. He just takes 

1Qto consideration the building and construction of it; whether the shaftings are 
inning all right, &c.

By the Chairman ;
Q. Tou take into consideration the moral hazard ? A. Yes.
Q. This schedule we have here, is there no moral hazard included in it in any

"^y? a. No.
_ Q. There is nothing left to the discretion of the agent? A. No. They simply 

the rate on the report of the inspector and that is given to the agent of that 
district, and he simply gets that rate without enquiring any further into the moral 
hazard.

Q. Do you think the moral hazard is an important element in your inspection? 
Yes; I am very careful in making enquiries, and even after that our directors, 

}yho are all manufacturers and merchants themselves, very often know more about 
a® man than I can possibly obtain.

Q- As to his methods of doing business and standing? A. Yes; and very 
often a risk, the moral hazard of which I should consider good, they condemn.
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By Mr. Bain ( Wentworth) ;
Q. You enlist their aid and co-operation, being interested in having your risks 

in good shape? A. Yes.
By the Chairman :

Q. How long have you been working for the Millers’ and Manufacturers’ Associa­
tion ? A. Three years; since organization.

Q. What has been the result of your examinations and recommendations as to 
risks ? A. I consider it has been highly satisfactory. We have had very few 
fires, and a great number that I have made inspection of have been condemned on 
the ground of the moral hazard involved, and have been burned out.

By the Chairman :
Q. You say that the directors sometimes refuse to take risks ? A. Yes ; the 

directors refuse to take risks.
Q. And they have since been burnt down ? A. Yes.

By Mr. Quillet ;
Q. In reference to flour mills, the old process mills, do you find them in good 

business connection and doing well ; when you find them in this position do you in­
sure them at the same rate as the roller process mills ? A. We have only two or 
three and the moral hazard is unquestionable.

Q. Ho yon take into consideration that a roller mill might be established in the 
neighborhood and take away their business ? A. Yes ; we do, certainly.

Q. Would you be at liberty to cancel their policies then ? A. Oh, yes ; and they 
could cancel also.

Q. As a matter of fact this company has only taken two or three ? A. We have 
evidence that they are not in the same position as the others, they are not in as 
advantageous a position now as before the roller mills came in. We have not con­
sidered the moral hazard in the stone mill as good as the roller mill. I have noticed 
lately, that there has been a reaction in favor of the old process flour. It is not 
general, but it is a reaction.

By Mr. Bain ( Wentworth) :
Q. In that case you think the moral hazard better ? A. Yes; better.
Q. Three year risks ? Are they three year risks ? A. No; only one.

By Mr. Quillet :
Q. You place a three year risk sometimes ? A. Yes.

By the Chairman :
Q. The mutual rate for farms is generally three years, but in the manufactories 

where there is much risk it is only one. You say that your inspection has been 
pretty satisfactory. Your care in taking the moral hazard into account has resulted 
in advantage to the company and of course to the insured ? A. Yes.

Q. You have to pay the losses ? A. Yes.
Q, About what is your rate, say for flour mills ? A. For first class flour mills, 

what we would consider a standard mill-----
Q. A first class mill whether stone or roller, a water mill I mean ? A. Our rate 

is from 175 up to 2 per cent; in some cases a little lower. .
Q. It would be about an average of 1.75 ? A. Yes, and in some cases a little 

lower than that. The average would be about 1-75. It is really about 2 per cent.
Q. The other companies charge 3£ to 3£ per cent. ? A. Yes, and up to 5 per cent, 

on some frame buildings, that is if the boiler house is not perfect. About 4J per 
cent, if there is a boiler house.

Q. A steam flour mill minimum rate is 2J per cent, for a perfect mill and the 
water power is 2 per cent., and there are additions to be made to that. The tariff 
that you charge—has experience proved that it is sufficient to insure and pay all 
expenses ? A. Yes, sir.

Q. And according to your report it has given you a rest in addition ; the com­
pany has set aside a rest ? A. Yes.

Q. That would be an evidence that the charges you make are sufficiently high? 
A. Yes.
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Q. And consequently that the charges in this tariff must be exorbitant ? A. 
Yes; they do not sufficiently discriminate between a good and a bad risk.

Q. That is the great difficulty of a good and a bad risk being too near together ? 
A. Yes; the good risk has to pay for the bad one in many cases.

By Mr. Wood ( Westmoreland) :
Q. Do you insure lumber and saw mills? A. No.
Q. Do you find any dissatisfaction among those you insure about your rates ? 

A. About combination rates ?
Q. No; about your rates ? A. Oh, most insurers want to get as low rates as 

possible.
Q. Some consider it too high ? A. Everyone thinks he has got the best risk, 

but they are open to conviction and we got along very pleasantly. The oases where 
there is any dissatisfaction are very few indeed.

By the Chairman :
Q. You take premium notes and cash payments too ? A. Yes.
Q. You charge If per cent. ? A. Yes.
Q. And then you take a note for If per cent, more? A. Yes; we collect 50 per 

cent, of the note.
Q. You take a note for 3£ per cent ? A. Yes ; and collect one half of it.
Q. Have you had to collect more than one half? A. No; we have returned re­

bates, giving a portion of that back again.
By Mr. Bain ( Wentworth) :

Q. You have made no assessment in three years ? A. No.
By the Chairman :

Q. The eash you received is sufficient to pay your losses ? A. Yes ; I mightsay 
that our average rate on first-class stone mills with boiler house separated entirely 
from the main building, and with water power, would be about 2 per cent., but there 
are places where the appliances are extraordinarily good and we might take lower 
than that—1’85 or 1*75 per cent.

Q. A steam flour mill ? A. No ; water mill.
Q. 1-75 for a water mill ? A. Yes ; but the average would be about two per 

Cent. all round. Where the boiler house is away from the mill, and there is no con­
nection between the mill, we would lower the rate. Where the boiler house is 20 or 
30 feet away we would lower it.

By Mr. Bain ( Wentworth) :
Q. Then you do business at 1-75, and you get a premium note and collect it 

afterwards ? A. Yes.
By the Chairman ;

Q. Has no intimidation been used towards you by these companies in the Under­
writers’ Association ? A. Yes.

Q. State what it was ? A. Well, for example, where we cannot carry the whole 
of the insurance on a large establishment, other companies, through their agents, 
have refused, and have threatened not to carry the balance of the insurance if they 
found that they were sharing the business with us.

By Mr. Bain ( Wentworth) :
Q. What is your limit? A. Our limit on first-class risks by re-insurance, is from 

$30,000 to $40,000, but that limit without re-insurance is $5,000.
By the Chairman:

Q. This re-insurance then is not with any members of the Fire Underwriters’ 
■Association. A. It is outside of this combination.

Q. With companies doing business in Canada? A. Yes.
By the Chairman :

Q. You have found that they used intimidation with the insured parties by say- 
ln8 to them “ you will either have to get out of that or get out of eurs ” ? A. Yes; 
^tae of the most respectable firms. ^ . ,

Q. And has that come under your notice? A. Yes ; during the last three years.
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By Mr. Bain ( Wentworth) :
Q. Have you lost any business by that means ? A. Tes.
Q. And the insured parties have lost money? A. Yes. That could be verified 

as often as you wished, if it was necessary.
Q. You can give statements of the instances? A. Yes.
Q. Would it be judicious to ask? A. No, sir, it was in confidence.

By Mr. Quillet :
Q. You lost these risks and they were taken by another company, and they 

suffered by taking them? A. They lost money by not insuring with us.
The Chairman—He offered to do it at one and three quarters and the other 

charged two and three quarters.
Q. If you take a risk of $30,000 or $40,000 and reinsure, will you get it done at 

the same rates ? A. Yes ; at the same rates. They take our rates.
Q. Even not in the combination? A. Yes, not in the combination.
Q. Did you ever get it done at the same rates in the combination ? A. No, sir, 

we do not reinsure with them at all.
Q. And that has interfered materially with your business. A. Very materially. 
Q. Do you find that has acted now, as it was ? A. Not quite, because in many 

oases that has been sufficient to make them come to us, in some cases where we have 
only taken a portion of insurance I have had to make an agreement that if the other 
companies will not re-insure, and they are unable to place the balance with the com­
bination companies, that we would take it. We would help them out of the difficulty 
where they didn’t wish to place it all in one policy.

Q. Have you ever had any trouble with companies for not re-insuring them ? 
A; No, sir.

Q. How have they always met their obligations to you ? A. Promptly.
By Mr. Guillet :

Q. These factories desire to insure with you at your rates, and you were com-

Eelled to insure with other companies you say ; would that be because those companies 
ad mortgages with loan societies, who have special rules forbidding insurance with 

mutuals ? A. Well, in some cases, but latterly our policies have been accepted by 
almost all of the loan societies and a considerable number of banks, but in cases 
where the president of a loan society or the agent of a loan society or a bank official 
has the agency of another company, of course he would object to us.

Q. I do not understand why any factory would obtain a much higher rate tha* 
he could obtain good insurance from you, without some pressure on the part of tha 
loan company ? A. Well, some people don’t believe in mutual companies at all.

Q. Possibly the pressure was such or the persuasion brought to bear upon the 
insured would induce them to take higher rates ? A. Quite so.

By Mr. Bain ( Wentworth) :
Q. On a $30,000 or $40,000 policy, you would have to replace so much of it ? 

A. Yes.
By Mr. Quillet :

Q. Stock companies will take larger amounts. For instance, they individually 
take larger risks ? A. I do not think individually they take any more. There are 
not many individual stock companies, tariff companies, that take more than $5,000 on 
a manufacturing risk.

By the Chairman :
Q. They divide it up just as well as you ? A. One company may take $25,00* 

and re-insure the same as we do.
Q. Can you give us an example 'of this intimidation ? A. Well, I would not lik® 

to without consulting the parties, both east and west of ^Toronto, that has occurred- 
from time to time,

Q. In many instances ? A. Yes ; many instances.
Q. Recently ? A. Well, not very recently.
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By Mr. Bain ( Wentworth) :
Q. Is that not where you were cutting into their business or where you were 

simply taking your own lino of $5,000 ? What were the circumstanceeisui rounding 
these cases generally ? A. It would not matter whether it was 5 or 20.

Q. You were taking the whole amount of their insurance ? A. Only a portion
of it.

Q. Taking it at lower rates ? A. Yes ; at lower rates.
By Mr. Quillet :

Q. In the case of a manufacturer who wanted to put an additional $5,000 above 
what he had in these companies, and you took it, would this Underwriters’ Associa­
tion notify him, the manufacturer, that the others would withdraw the risk ? A. 
They might do it.

Q. They haven’t done so in any case ? A. I haven’t heard of any case of that 
kind.

There is one esse where 
some $75,000 and I didn’t

Mr. Bain—It was only where they are cutting in taking larger amounts.
By Mr. Wood ( Westmoreland) :

Q. Has there ever been a case such as this ? A. Not where insurance has been 
put on and an addition of $5,000 or $10,000. I don’t know that has been done. I 
don’t think that there has been such a circumstance, I cannot call to mind any case.

Q. Has there been a case where you have offered to take $5,000 renewal policy 
1Ustead of one that was in some of these companies, and the result was that they can­
celled the policy or told the persons that they would cancel it ? A. The statement 
uus been made to me by the insured that they have been threatened with that from 
uead-quarters, through the agent of the town or village.

By Mr. Guillet :
Q. Have you lost a policy in such a case ? A. Yes.

We negotiated for a certain amount, where we could take
§et it. J asked why, and he told me that the agent had threatened to deprive him of 
ue protection of all the combination, if they gave us 5,000 or 10,000 or any amount.

Q. That is a case in point ? A. That is a case in point and they wrote stating 
'cat they were prepared to take the $75,000 that I had been promised.
, Q. Bo you know an instance of a company after you had insured a property with­
drawing and cancelling their policy ? Have you any instance of that kind ? A. I 
?a®uot give you a particular instance. The threat has been made. 1 cannot say that 
lt has been carried' out. I know that we have lost business.

Q. Can you tell us where you lost business?
By Mr. Wood ( Westmoreland) :

, Q. How long ago ? A. Well, this one particular instance of the large amount is 
“Cut two years ago, not more than that. The threat has been repeated since.

By the Chairman :
. Q. In the same case ? That refers to the same person ? A. That refers to others 
n the same town.

Q. At a recent date. You have heard it repeated at a recent time ? A, Yes ; 
nd I have had to make an agreement with them to place the balance with other 

^Dipanies. That I would help them out of the difficulty.
Q. Have you looked for these? A. Yes.
Q. Who are they ? A. Spink Bros.

» Q« They have been rated by this tariff. We have here the Underwriters’ tariff? 
'a" Yes.

Q- What is the rate for Spinks’ mill ?
Mr. Scott—A. On Spinks’ mill the rate would be $1.55. 

u Q. What do you call the present rate, is that the underwriters’tariff ? A. Yes; 
shows that the schedule rate has increased.
Mr. Scott.—On the schedule rating the Spink mill was placed at $3.65, whereas 

de exact rate was $2.75, making an increase of 80 cents per $100. The McLaughlin 
dd Moore mill, the schedule rating made it $3.75, while the exact rate was 3 per 

making an increase there of 75 cents. On the Howland mill, Thorold, tho
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schedule rating was $3.40, and the present exacted rate is $3.75, making an increase 
of 68 cents per $100.

Q. Spinks’ mill and the Howland mill are water mills, and the McLaughlin and 
Moore mills are steam ? A. Yes.

The Committee adjourned.

House of Commons, Ottawa, 8th May, 1888.
The Committee on Alleged Trade and Insurance Combinations met this morning, 

Mr. Wallace in the chair.
William Young, Chief of the Ottawa Fire Brigade, sworn.

By the Chairman :
Q. How does the fire protection this year compare with four or five years ago ? 

A. It is better cow than then.
Q. In what way ? A. We have increased our numbers in the force, and we have 

increased our appliances.
Q. You have increased the number of men of the fire brigade ? A. Yes.
Q. What increase ? A. 17 to 32, nearly double.
Q. And in what other way have you increased it? A. We have two more reels; 

we had four and now we have six.
Q The area of the city is a little extended? A. Yes; a little. We have also 

an extension ladder of 75 feet, which we can raise to the top of the highest building. 
Q. And is your brigade in a pretty efficient state? A. Yes, sir.
Q. What about the losses for a series of years. Have you a record of the losses? 

A. Yes; we keep a record as far as we can ascertain. Here it is from 1877 to 1887- 
Q. I see that the number of alarms and the losses are as follows :—

Date. No. of Fires. Losses. Insurance.
1877.
1878.
1879.
1880. 
1881. 
1882.
1883.
1884.
1885.
1886. 
1887.

120 $24,275 $105,900
119 19,107 167,880
104 15,586 124,050
96 27,473 131,680

108 11,482 65,000
98 13,488 140,630

117 25,098 88,075
111 10,939 32,000
99 16,465 72,215

125 36,454 194,250
141 88,661 182,475

I see the losses last year were far ahead of any previous year. How do y<** 
account for that ? A. Five of those fires were large buildings and lumber yards and 
mills, and things of that kind. In January last we had a fire in the Canadian Insti' 
tute, the loss being $12,000; in March Mr. W. W. Brown’s place took fire, the lo" 
being $6,500 on goods and buildings ; in April wo had a fire at Messrs. Perley * 
Pattee’s mill, the loss being $15,000 (that is, their lathing mill) ; in July there w»9 
a fire in the Davis block in Bideau street, the loss being $6,500 between building9 
and stock, and in Woodburn’s, the loss being $7,300 on stock principally, and in 
September there was a fire in Murray Street, Mr. Lamarche and six others suffering 
to the extent of $10,000. That makes a loss of $57,300 in six fires.

Q. Then you think your security in the city is greater than it was five or si* 
years ago before the Fire Underwriters’ Association was established ? A. I think 
so. I am pretty sure it is. We have more appliances and more men, and the water 
supply is fully equal to what it was.

Q. Have you strengthened your water power in any way, increased the power < 
A. Ho.
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Q. Have you ample power for fir e purposes ? A. Tes. The fact is we have 
used nothing but our water power yet except outside the limits. The Union has 
been used once or twice over at the mills, but they could have done as well over 
there without it.

Q. Do you know what rates of insurance you pay now ? A. We are as low as 
any other city in Canada.

Q. You are in class A? A. Yes, they say so.
Q. Have you always been in class A ? A. Previous to the year before last we 

were in class B. I think they classed us in B once.
Q. Being in class B before and class A now, the rate of insurance ought to have 

lessened ? A. Yes. They lessened the rates on lumber I know last year.

John Fbrouson, Manager of the Grand Opera House, Ottawa, sworn.
By the Chairman :

Q. You have heard tne evidence of Chief Young about the increased fire protec­
tion in Ottawa ? A. Yes.

Q. Yon have buildings in various parts of the city. A. Yes.
Q. You have an Opera House? A. Yes.
Q. Have you any record of the insurance that you paid some years ago and 

what you are paying to-day ? A. Yes, I have on the Opera House.
Q. Is the Opera House in about as safe a condition as regards fire as it was? 

A. Yes, just the same. There are some of my policies.
Q. I see that in 1882, from the 2bth March, 1881, to the 29th March, 1882, you 

paid $90 premium for a policy of $8,000 for one year ? A. Yes. That is 3 per cent., 
but in 1;84 it was raised to 5 per cent.

Q. I see also that for a $2,000 policy you paid $50 premium, 2£ per cent., in the 
Standard Fire Insurance Company of Hamilton, in 1879. At the same time you had 
this 3 per cent, in the Boyal, you had this 2£ per cent, in the Standard ? A. Yes.

Q. This rate at which you insured in 1879 continued for several years ? A. Up 
to 1884. Since 18t4 it has been raised.

Q. Well, then, this is 1888. I see you pay $150 premium for a policy of $3,000. 
This is the same building, and the policy is dated 29th March, 1888, for one year. 
This is the Boyal Company and they are charging you 5 per cent ? A. Yes.

Q. And since then the city has been changed from class B to class A. A. Yes. 
tt was in 1884 when they made the raise.

Q. They raised it from 3 per cent, straight to 5 per cent. A. Yes, sir.
Q. When do you say they raised it? A. In 1884.

By Mr. Wood ( Westmoreland) ;
Q. Did they give you any reason for raising it? A. Well, they gave me no

reason.
Q. Did you ever ask them why? A. Well, before the combination, I was in­

ured in the Citizens’ and in the Standard, the rate in the latter being 2) per cent., 
and after the combination they would not take it at any other rate than the 5 per 
c®nt., and I bad to take it from the Citizens’ and Standard and give it to the Banca­
ire and Boyal.

By the Chairman :
Q. All the companies charge you the same rate? A. Yes; they do now.
Q. Naturally, then, you would insure in what kind of a company l A. The 

Wrongest company when I had to pay the same rate. I would be content to run a 
Attain risk if I could get it for less.

Q. In what companies do you insure now ? A In the Boyal and Lancashire.
Q. These are both English companies. The effect is to drive the business from 

^Canadian companies into the English companies when there is a uniform rate ?

>>. Q. Then your experience with the Opera House is that they raised your rates, 
■iw i8 it less safe or secure or is there more danger of fire in 1888 than there ttr» 

3—32
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in 1882 or 1883 ? A. Sot so much, because I have facilities for putting out fires, 
such as fire hose, &c.

Q. That you had not then ? A. Yes.
Q. And which makes it still more secure? A. Yes.
Q. And they have raised the prices on you ? A. Yes.
Q. You have other property in Ottawa ? A. Yes.
Q. How about the rate oi insurance on your other property ? A. That is about 

the same.
By Mr. Guillet :

Q. There is no advance ? A. No, sir.
By Mr. Bain ( Wentworth) :

Q. But it is not any lower ? A. I do not think so. In looking over my receipts 
to-day I found it is about the same rate. Three-fourths of one per cent, for buildings 
for three years.

Q. That is for private dwellings ? A. Yes.
Q. They are more or less isolated ? A. Yes.

By the Chairman :
Q. The rate is three-fourths of one per cent, for three years ? A. Yes.

By Mr. Guillet :
Q, These isolated dwellings are not in the combination but are in mutual 

companies? A. No, the Queen’s.
Q. The Queen City of Toronto ? A. The Queen’s is an English company. The 

combination has the effect of freezing out the weaker companies.

occupation and address ? A*

Yo«

Patrick Kelly, sworn.
By the Chairman :

Q. Will you give the Committee your name,
Patrick Kelly, Blyth, Ont. ; occupation, miller.

Q. You have heard the evidence about insurance from these two witnesses, 
are a miller—a flour miller ? A. Yes.

Q. Are you aware of the existence of the Fire Underwriters’ Association ? A- 
Tes ; I am aware of that combination.

Q. Of it being formed some years ago ? A. Yes.
Q. How did it affect your flour mill insurance ? A. For years before that we were 

paying in the Western $2.25 and we got it down to 2 per cent, on the brick mil'* 
It is what you would call a number one class.

Q. Water mill or steam ? A. Steam. As soon as the combination got ipt0 
operation they raised it to $3.25.

Q. That is some five or six years ago ? A. It is five or six years ago ; I do 
remember the exact date. I did not come here to give evidence of this character.

Q. Did you acquiesce in that? A. No; I did not acquiesce in that. The fact 
of the matter is we had to quit. It was more than a rent. We did not withdraw tb® 
whole of our insurance from these companies but we went into another stock 0° 
mutual. We drew a large portion out and went into some mutuals. There wer° 
some mutuals outside of this arrangement.

Q. They had been started up since? A. Yes; and then there was what 18 
known as the Millers’ and Manufacturers’ Association. We are in that some $5,C^’ 
We had to get into it to get out of this extra heavy insurance.

Q. Are they charging you as high as that in the regular stock companies ? A* 
We are out of the stock companies now. They charged us within a quarter of tbs 
but they agreed latterly to take it at 3 per cent. We would not touch it at that bü 
divided our insurance among the Millers’ and Manufacturers’ and mutual compani69' 

By Mr. Wood ( Westmoreland) : 0 t
Q. What does it cost you there ? A. About 2 to 2-25, but we have had ab°f 

10 per cent, remitted, which is equivalent to about 2 per cent. ; and the general ra., 
of the other mutuals is about 2, too. All round, it costs about 2 per cent, for tb1’ 
class of mill, which is a number one steam flour mill.
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EXHIBIT 1.

Corrected to 10th January, 1888.

DOMINION WHOLESALE GROCERS’ GUILD, SECRETARY’S OFFIÇE.

SUGAR AGREEMENT.

Lames of Subscribers.
Toronto—

Eby, Blain & Co.
Perkins, Ince & Co.
Davidson & Hay.
Warren Bros. & Boomer.
Sloan & Mason.
Eckardt, Kyle & Co.
F. Smith & Co.
R. & T. Watson.
F. Kieran & Co.
Smith & Keighley.
J. W. Lang & Co.
Thos. Kinnear & Co.
R. Dunbar.
Christie, Brown & Co.
Robertson Bros.

Hamilton—
John Stuart, Son & Co. (Limited)i 
Wm. H. Gillard & Co.
Jas. Turner & Co.
Lucas, Park & Co.
A. Harvey & Co.
Macpherson, Glassco & Co. 
Lumsden Bros.
Brown, Balfour & Co.
Stuart Bros.

■London—
D. S. Perrin & Co.
Ed. Adams & Co.
M. Masuret & Co.
T. B. Escott & Co.
A. M. Smith & Co.
Elliott Bros.
McCormick Manufacturing Co. 

u John Scandrett.
Brantford—

Geo. Watt & Sons.
A. Watts & Co.
Geo. Foster.

Berlin_
-, Randall & Rooa. 
oarnia__

T. Kenny & Co.

Montreal—
Tees, Wilson & Co.
Caverhill, Hughes & Co. 
George Childs & Co. 
Lockerby Bros.
Ran son, Forbes & Regan. 
Hudon, Hebert & Cie.
David Crawford.
Turner, Rose & Co.
L. Chaput, Fils & Cie. 
Kinloch, Lindsay & Co,
W. R Ross & Co.
Wm. Donahue & Co.
Ward, Carter & Co. 
Lightbound, Ralston & Co. 
Tiffin Bros.
Charles Lecaille & Cie.
N. Quintal & Fils.
Hudon & Orsali.
Gaucher & Tellmosse.
P. Grace & Co.
A. Cusson & Fils.
Peter Rowan & Co.
A Robitaille & Cie.
H. Gariepy & Cie. 
Beauchamp, Pigeon & Cie. 
John Shelly & Co.
D. C. Brosaeau,
Jos. Corbeil.
A. Corbeil.
J. O. Villeneuve & Co. 
Dufresne & Mongenais.
J. C. Marchand & Co.
J. H. Semple.
J. D. Adams & Co.
H. Laporte.
Doyle & Anderson.
J. E. Mullen & Co.
The Lang Manufacturing Co. 
J. W. Tester &Co.
Thomas Lamb.
Viau & Frère.
Walter Paul.
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Quebec—
John Ross & Co. 
Whitehead & Turner.
T. LeDroit.
Thomson, Codville & Co. 
N. Turcotte.
Langlois & Paradis. 

Ottawa—
C. T. Bate & Co.
P. Baskermlle & Bro.
H. H. Brennan.
Scott & Rains ford. 

Brock ville—
T. Gilmour & Co.

Kingston—
Geo. Robertson & Son.
A. Gunn & Co.
Fenwick, Hendry & Co.
J. A. Hendry & Bro.
Jas. Browne & Co.
R. Carson.
W. R. McRae & Co.

Belleville—
Pitceathly & Kelso.
Wallbridge & Clark.

Trenton—
S. S. Young.

EDGAR A. WILLS, Secretary.
Not*.—The names printed in italics were originally subscribers to “ The Sugar Agreement ” 

(Exhibit 4) but who were subsequently struck from off the list by orders of the Guild, and 
thereby excluded from the more favored terms of purchase granted to members of the Guild, at the 
Refineries.

EXHIBIT 2.
MONTREAL BOARD OF TRADE.

(Wholesale Grocers’ Association.)

Montreal, 24th February, 1888.
Dear Sir,—Until further notice the limited selling price on all graded white 

sugars will be as follows :—
Extra granulated—15 barrels and over in one sale................ 7£

do do Under 15 barrels..................................... 7-£
Extra ground—15 barrels and over in one sale......................

do do Under 15 barrels.............................................. 8£
do do Boxes (3 boxes to count as 1 barrel)............ 8£

Powdered—15 barrels and over in one sale.............................. 7£
do Under 15 barrels.................................................... 7§

Grocers’ A—15 barrels and over in one sale........................... None.
do do Under 15 barrels...................................................None.

Confectioners’ A—15 barrels and over in one sale................None.
do do Under 15 barrels.......................................None.

St. Lawrence A No. 1—15 barrels and over in one sale... .None.
do do do Under 15 barrels.......................................None.
do do No. 2—15 barrels and over in one sale.... None.
do do do Under 15 barrels........................................None.

Cut cubes or Paris lumps—15 barrels and over in one sale... 7fn?M 
8

I am, dear sir, yours truly,
GEO. HADRILL, Secretary.

Sales to merchants in the city of Montreal, west of Montreal as far as Coteau, and 
south of the River St. Lawrence, £c. per lb. less.

The above were the prices to members of the association on date specified, for 
the following week.

do do do Under 15 barrels..........................
do do do Half barrel....................................
do do do Boxes (3 boxes to count as 1 brl.)
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EXHIBIT 3.
WHOLESALE GROCERS’ ASSOCIATION.

Office Board of Trade, Montreal, 2nd March, 1888.
Dear Sir,—Until farther notice the limited selling price on all graded white 

sugars will be as follows :—
Extra granulated—15 barrels and over in one sale................. 7£

do Under 15 barrels..........................................
Extra ground—15 barrels and over in one sale........................ 8j|

do Under 15 barrels................................................ 8|
do Boxes (3 boxes to count as one barrel)............ 8f

Powdered—15 barrels and over in one sale.............................. 7£
do Under 15 barrels.................................................. If

Grocers’ A—15 barrels and over in one sale............................None.
do Under 15 barrels.................................................. None.

Confectioners’ A—15 barrels and over in one sale..................None.
do Under 15 barrels..........................................None.

St. Lawrence A No. 1—15 barrels and over in one sale........ None.
do do Under 15 barrels............................... None.
do A No. 2—15 barrels and over in one sale.........None.
do do Under 15 barrels.................................None.

Cut cubes or Paris lumps—15 barrels and over in one sale.... 7§
do do Under 15 barrels............................ 7-|-
do do Half barrel......................................
do do Boxes (3 boxes to count as 1 barrel) 8

I am, dear sir, yours truly,
GEO. HADRILL, Secretary.

Sales to merchants in the city of Montreal, west of Montreal as far as Coteau, 
&od south of the River St. Lawrence, £ cent per pound less.

The above were prices to members of the association on date specified, for the 
following week.

EXHIBIT 4.

SUGAR AGREEMENT*
1. We, the subscribers to this agreement, hereby covenant and agree for our­

selves and with each other to faithfully and honorably perform and carry out the 
terms and conditions hereinafter set forth for the regulation and sale of all graded 
sugars such as ground, extra ground, Paris lumps, cut loaf, grocers’ A, standard A. 
and granulated sugars.

2. Scale of minimum advance to be as follows:—
Under 15 brls..................................................................... PerJ“-
15 brls. and over in one sale................................ . §0.

This scale of advance to apply to each grade separately of the above specified sugars, 
viz. : all graded sugars, such as ground, extra ground, Paris lump, cut loaf, grocers 
A, standard A and granulated sugars; (three boxes Paris lump to count as one 
barrel.)

3. fa.) Scale of advance to be based upon refiners’ prices in Montreal, said 
Prices to be arranged by the President and Vice-President of the Montreal Guild, or 
?uch other person or persons as may hereafter bo authorized for the purpose by the 
Dominion Guild, with the refiners on Saturday morning of each week, and to be 
communicated by telegraph by them at guild’sj expense to the secretaries of the
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different local guilds, whose duty it shall be to give the information promptly to 
each party to this agreement, within their respective territories, which on that day, 
with the advance as per agreement, shall be the selling price for the ensuing week, 
commencing on that morning, unless there should be change in value during the 
week, of which due notice would be given, and in cases where the travellers have 
not been advised of the price before, orders to be taken at open prices to be charged 
and invoiced at prices established and ruling at the time.

(6.) Off brands may be offered only as such, and at prices not more than one- 
eight cent per lb. less than best brands.

4. Guild Terms :—Namely, 60 days, or 1| per cent, for cash paid within 15 
days, or 1 per cent, within 30 days.

5. No net cash prices to be quoted.
6. Scale of advance not to apply to transactions between parties to this agree­

ment, who are to be allowed to sell to each other on such terms as may be agreed
upon.

7. Sales of sugars must not in any case be dated later than first delivery on 
such sale.

8. Parties to this agreement to have the privilege of selling to buyers in the 
city of Montreal, and also to buyers west of Montreal, as far as the Coteau, at £c. 
per lb. less than agreement prices, exclusive of freight, and to be allowed to give 
ten days' extra time on shipments from Montreal to points west of Toronto.

9. Sellers to be at liberty to prepay or allow buyers cost of freight to competing 
points only.

10. Parties to this arrangement to have the privilege of delivering sugars to all 
points where there are merchants who buy such sugars from the manufacturers 
direct, but no place shall be considered a competing point until after notice from the 
Secretary of the Dominion Wholesale Grocers’ Guild to that effect has been mailed 
to the several signers of this agreement.

11. Parties to this agreement bind themselves not in any case or instance to 
sell, or allow their travellers to sell or offer to sell, other kinds of sugar or other 
goods in connection with sugars covered by this agreement at lower prices as an 
inducement for parties (o purchase those sugars.

12. And we, each of us, hereby pledge our honor as merchants, that we will 
ourselves carry out this agreement faithfully, in spirit as well as in letter, and insist 
upon its being strictly adhered to by every person in our employ.

13. Should we hereafter desire to withdraw from this agreement, we further 
pledge ourselves not to do so without giving two months’ written notice of our inten­
tion, addressed to the Secietary of the Board of Trade, of the city of Toronto, who 
will be the custodian of this document.

EXHIBIT 5.
(Telegram,)

Moncton, N.B., SlstDecember, 1887.
Your telegram received after two yesterday. For weekly shipment, January 

and February, in all five hundred granulated, seven one-half; one thousand yellow» 
perhaps shade off color, ninety-three ; six three-eighth for Montreal. Usual terms, 
with two and half discount if guild consents.

MONCTON SUGAR REFINING COMPANY.
IilGHTBOUND, RALSTON & Co.
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EXHIBIT 6.

Moncton, N.B., 3rd January, 1888.
Will ship as requested if you accept our drafts for all shipments without the two 

®od half discount until guild consents. Wire reply.
MONCTON SUGAR REFINING COMPANY.

Lightbound, Ralston & Co.

EXHIBIT 7.
Institution and by-laws of the wholesale grocers’ asso­

ciation OF MONTREAL.

(Adopted *lth January, 1884.)

PREAMBLE.

The necessity of co-operation and the benefits to be derived from reciprocal in­
changé of opinions and uniformity in the customs and usuages of merchants, have 

j uced the subscribers to associate themselves together for the purpose of promot­
es by all legitimate means the advancement and prosperity of the grocery interests, 
®d further: To enforce the principles of justice and equity in all business transac- 

J°n8 ; to regulate, as far as practicable, the prices, terms of credit, and discounts of 
6e trade, to facilitate the speedy adjustment of all commercial disputes ; and by con- 
orted action to protect the interests of the members of the association against the 
®*“ir discrimination in regard to foreign or local freight rates, adverse legislative 

8nact.toents> or any other obstacles that may interfere with the success of their re­
active interests.
. , Having these objects in view, we therefore agree to be governed by such rules 
r; .. hy-laws as may irom time to time be adopted by the “ Wholesale Grocers’ Asso- 
’atton ’’ of Montreal.

Constitution and Bylaws, 

article i.
.. The official title of this corporation shall bo the “Wholesale Grocers’ Associa- t10*” of Montreal.

ARTICLE II.
Any firm in the Province of Quebec and Eastern Ontario, whose avocation is 

ttoCCtly connected with the importation, manufacture or distribution of groceries, 
688 and tobaccos at wholesale, may be admitted to membership in this association 

being duly elected in the manner prescribed by the by-laws.

ARTICLE III.
( Any firm wishing to become a member of this association shall make application 
ji '"ho Executive Committee, who, if they approve, shall report the application at 

6 Hext regular meeting, and, upon ballot, such applicant shall become a member, 
hie k ®ve bsllot9 are in the negative ; but no rejected applicant shall be eligible to 

’hoership for at least six months after rejection.

ARTICLE IV.

Pay Every firm becoming a member of this association shall subscribe to the by-laws 
^ the treasurer ten dollars as an initiation fee, and all assessments that may be
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voted by the association to meet expenses. When such assessment is made it shall be 
considered due promptly.

ARTICLE V.

The officers of the association shall consist of a president, vice-president, honor* 
ary secretary-treasurer, and three directors, who shall constitute the executive com­
mittee.

The officers shall be elected by ballot at the first regular meeting after the adop­
tion of the by-laws, and annually thereafter on the third Monday of December. 
Vacancies may be filled at any regular meeting.

The official term of all officers shall commence on the Monday succeeding their 
election.

ARTICLE VI

The executive committee shall appoint a paid secretary, if necessary, and fix his 
salary; shall provide rooms for the association; shall supervise all purchases, audit 
bills and direct payment of same,

ARTICLE VII.

There shall be held an annually meeting of the association on the third Monday 
of December for the choice of officers and the transaction of other business at such 
place as the executive committee may direct. Notice of such meeting shall be 
signed by the secretary, sent to each firm, and published in at least two Montreal 
daily papers five days before the time fixed tor the meeting.

ARTICLE VIII.

Eegular meetings of the association shall be held on the third Monday of every 
month, and at such other times as the executive committee may direct; and the sec­
retary shall call special meetings on the written application of five firms of the asso­
ciation.

ARTICLE IX.

Firms having more than one partner members of the association shall be enti­
tled to only one vote at any meeting.

article x.
At the meeting of the executive committee three shall constitute a quorum, an<* 

at meetings of the association nine firms shall form a quorum.
article xi.

The president shall preside at all meetings if present, in his absence the vie6* 
president; both being absent, a chairman shall be elected from those present.

article xii.

The secretary shall keep a record of all meetings, conduct all correspondence
under direction of the executive committee, keep a list of the members, notify 
committees of their appointments and furnish the chairman of committees with 
copy of the vote under which they were appointed, and when requested shall act 99 
secretary to any committee.

article xiii.
The treasurer shall have charge of all moneys of the association, collect ^ 

assessments, pay all bills approved by the executive committee, and report at 1 
annual meeting or oftener, it required by the executive committee, and shall dep°j 
all moneys in one of the chartered banks of the city in the name of the Whole89. 
Grocers’ Association, subject to cheques signed by the treasurer and countersig0 
by the president or vice-president.
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ARTICLE XIV.

There shall be a committee of arbitration of five members, elected by ballot at 
‘fie annual meeting, to whom all questions of difference and dispute that may arise, 
aDd all complaints of members shall be referred : three to form a quorum.

article xv.
There shall be a committee of three elected by ballot at the annual meeting to 

Serve for one year, whose duty it shall bo to revise and fix lowest selling prices on 
any article or articles that may be unanimously agreed upon by the association, and 
Whenever a change takes place on the manufacturer or producer’s regular price list, 

shall be their duty to notify every member cf this association of such price in any 
banner they may think best.

ARTICLE XVI.

Any firm or individual belonging to this association, who shall sell the articles 
®“pulated, or allow them to be sold, for less than the prices fixed by the committee, 
ball be reported to the committee of arbitration, and upon conviction of that fact to 
fie satisfaction of the committee, said member shall be expelled from the association 
y a majority of the votes at any regular meeting, a vote of censure shall be placed 

bpon the records, and reported to all the manufacturers of the article in question.

ARTICLE XVII.

, Iny member feeling that he has cause for complaint against any other member, 
ball state his case in writing and present it to the committee of arbitration, who 
ball then notify the party complained of, giving the charges, and request both. 

Parties to appear before them; after hearing the case the committee shall make their 
®c|eion in writing, which shall be binding on both parties, and the case settled 
fieir decision.

on

ARTICLE XVIII.

Any proposed alteration or amendment to these by-laws shall be offered at a 
^gular meeting, bat not acted upon until the next regular meeting, when the votes 

two-thirds of the members present shall bo necessary to make a change.
At the end of the above there are printed the following eight

RESOLUTIONS.

(Adopted nth January, 1884.)
9j| L Resolved, that it is the wish of the association to unite and co-operate with.

°rgaoizations of a similar character throughout the Dominion. 
a ‘A Resolved, that we, each one of us, hereby pledge our honor as merchants, 

b agree with each other, that we will ourselves carry out faithfully all agreements 
adh asso°iati°n in spirit as well as in letter, and insist upon its being rigidly 

ef®d to by every person in our employ.
t, 3. Resolved, that should we hereafter desire to withdraw from any agreement 

. bïay have been entered into, we further pledge ourselves not to do so without 
fj’bg two months’ written notice of our intention, addressed to the honorary secre- 
v 'y. Who will be the custodian of all documents drawn out in the interests of mem- 

rS a ^ as®ociation.
8q ,4. Resolved, that no reported violation of any agreement shall be considered as 

ch until it has been investigated by the arbitration committee, 
to tL Resolved, that a copy of each agreement signed by memoers shall be handed 

lfiem, the original to be deposited with the honorary secretary as provided therein, 
kee 6‘ Resolved, that the members of this association shall be in honor bound to 

eP strictly confidential all discussions and transactions of the association when in 
x®butive session.
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7. Resolved, that all debates shall be limited to ten minutes, unless by permis­
sion, and that no member shall be allowed to speak more than twice on any one 
question at the same meeting, without the consent of the majority present.

8. Resolved, that the rules governing the proceedings of this association shall 
be subject to Parliamentary usage.

EXHIBIT 8.

WATCH JOBBERS' ASSOCIATION.
February 20th, 1888.

A special general meeting of the association will be held on Thursday, 1st of 
March, at 11 a.m. in the secretary’s office, Toronto, for the purpose of considering what 
action, if any, shall be taken with relation to the following telegram from Jas. H* 
Hoyes, secretary of the National Association of Jobbers in American watches:— 
{Telegram.)

“ We have adopted the following new rule and recommend that your association 
take the same action : ‘ No jobber shall be allowed to sell any American movements 
without cases ; at least as many cases of same kind as movements must be sold 
each bill, and also to consider other matters pertaining to the watch case business.

By order.
EDGAR A. WILLS, Secretary.

EXHIBIT 9a.
CONSTITUTION AND BY-LAWS OF THE CANADIAN ASSOCIATION 0F 

JOBBERS IN AMERICAN WATCHES.

(As amended at the annual meeting, January, 1888.)

PREAMBLE.

We jobbers in American watches do hereby form an association for the PurP°ug 
of sustaining prices on American movements and silver cases, and furthering 1 
general interests of Canadian jobbers in American watches.

By Laws.

ARTICLE VIII.
Section 1.—Application for membership in this association shall be made to th® 

secretary on the printed form to be supplied by him, accompanied by a draft 
$50, which amount shall be returned to applicant if he is not accepted.

Sectioh 2.—An applicant for membership must be possessed of a good moral cba 
acter, and must make affidavit— j,

(a.) That he is engaged or about to engage, legitimately, in the wholesale wa 
business.

(6.) That he will make a first p urchase of not less than $2,000 worth of 00 
fcination goods. .e

(c.) That he will not use the goods so purchased in any way to defeat 
expressed objects of the association, as set forth in the constitution and by-laws.
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S îotion 3.—The annual dues of the association shall be $25, payable in advance 
°n 1st February, due notice being sent to each member of the association by the 
secretary as to time of payment.

ARTICLE IX.

Each and every member of the association convicted of a violation of the con­
stitution or by laws, shall forfeit to the association the sum of $500 and shall be 
expelled from membership ; and that each member be required to sign an agreement 
embodying this by-law.

article x.
Section 3.—It is further understood that the members of this association will 

not deliver gold filled, silver and nickel watch cases, or American movements upon 
consignment, nor date bills ahead, nor give presents to any firm or employee of any 
firm in lieu of special terms of discount, nor in ary other manner violate the true 
lntent of the constitution and the by-laws, nor in any way defeat the expressed 
°hjects of this association.

Section 4.—The members of this association agree that they will dismiss any 
salesman who, after full instructions, violates any of the provisions of the by laws of 
this association, or of the contracts entered into by its members, and will not employ 
ai)y salesman who has been dismissed from the employ of any jobber for this cause.

Section 5.—No member of this association shall sell to other members of the 
6ame, any combination goods at a less profit than 5 per cent, advance upon the net 
cash cost laid down in Canada.

AB.TICLE XI.

It shall be deemed a violation of contract if any of the members of this associa­
tion shall purchase gold filled, silver and nickel watch cases other than those manufac­
tured by members of the American Watch Case Manufacturers’ Association and the 
American Watch Case Company of Toronto, or shall purchase movements manufac­
tured by other companies than those in co operation with this association, or who 
ehall sell silver cases or watch movements at lower prices than provided in article 
ttiue, section one, of by-laws.

ARTICLE XII.

No members of the Canadian Association of Jobbers shall retail American watches 
listed as combination goods at a less profit than 25 per cent, advance on the net cash 
price from jobber to retailer.

ARTICLE XIII.

Where any two members of this association shall make any charge in writing- 
again8t, a member of violating the constitution, by-laws or rules of the association, it 
shall be the duty of the board of directors to require from the accused a denial in 
Writing, by statutory declaration or other mode of legal affirmation, or an assent to 
the same in writing, and in the event of any accused member either refusing or 
Neglecting to give such verified written denial or assent to the charge for the space 
°f thirty days after the said request for the same, it will be assumed as an 
acknowledgment of the correctness of the charge made, and the member so found 

have violated the constitution, rules or by-laws as aforesaid, shall be deemed in 
default. And it shall thereupon be the duty of the directors to suspend or expel 
him from the association and such expelled member shall forfeit all claims on any 
luds of the association.
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EXHIBIT 96.
ELGIN NATIONAL WATCH COMPANY.

Chicago, 19th November, 1885*
Dear Sir,—We are in receipt of your favor of the 17th inst. enclosing numbers 

of No. 13 movement for rebate, also your order for movements which you wish us to 
forward. You are doubtless aware of the formation of the Canadian Association of 
Jobbers in American watches, and also that this company is co-operating with that 
association which prohibits our continuing business relations with you from the fact 
that you are not a member of that association. We have no jurisdiction as to who 
shall constitute its members.

We are advised of its members and your name is not included, therefore we must 
say that we cannot allow the rebate you refer to nor fill your order for movements. 
Our explanation to you may seem short and perhaps strictly to the point, but we 
cannot give an extended explanation, from the fact that the organizing of that associ­
ation there as well as the association in the United States precludes our saying other 
than that we do co-operate strictly with both associations and we must abide by the 
resolutions of that co-operation.

Yours truly,
ELGIN NATIONAL WATCH COMPANY.

John M. Gutter.
Mr. Charles Stark, 52 Church Street, Toronto, Ont.

EXHIBIT 96|.

ELGIN NATIONAL WATCH COMPANY.

Chicago, 16th January, 1887.
Chas. Stark, Esq., Toronto, Ont.

Dear Sir,—Replying to yours of the 14th inst., would say that it would be 
impossible for us to accept from anyone an order for 5,000 movements to be specially 
engraved from the fact that we are unable at the present time to produce in sufficient 
quantities to supply the demand. Considering your proposition from other stand­
points, that we should manufacture this line of movements for your account to be 
shipped through the jobbers simply to conform with the regulations of the Jobber® 
Association, you greatly misjudge us if you think we would conduct our business 1° 
a manner which necessitates the action being kept very quiet and confidential. M® 
agreed to co-operate with the Jobbers' Association and have in every instance liv0^ 
up to our pledges of cooperation, and we fully believe all our customers can vouch 
for our adherence strictly to our pledges and we fail to appreciate your inference® 
pertaining to a quiet and confidential business.

Yours truly,
ELGIN NATIONAL WATCH COMPANY,

John M. Cutter.

EXHIBIT 9c.
Verbatim Copy of Exhibit 10.
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EXHIBIT 9d.

BOBBINS, APPLETON & CO.,

Agents American Watch Co., Waltham, Mass., 403 Washington Street.
Boston, 12th January, 1888.

*lr. Chas. Stark, Toronto, Ont.
Dear Sir,—Tours of the 9th inst., in regard to special named movements, has been 

referred to us for reply.
We should be pleased to make the same for you, but as we are unable to sell you 

direct it would have to be done through some jobber who is a member of the Canadian 
Association, and as we deal with the following houses in Toronto we would respect­
fully refer you to any of them : Messrs. P. W. Ellis & Co., Lee & Chillas, Samuel 
Frenkel, the Goldsmith Co., Edmund Schemer.

Trusting that we shall soon hear from you in regard to the same,
We remain yours truly,

BOBBINS, APPLETON & CO., Hamden.

EXHIBIT 9e. 

Verbatim Copy of Exhibit 8.

EXHIBIT 10.

CONTBACT BETWEEN THE CANADIAN ASSOCIATION OF JOBBERS IN 
AMEB1CAN WATCHES AND THE ELGIN NATIONAL WATCH COM­
PANY.

Toronto, Ont.,----------------, 1884.
In consideration of having received jobbers’ terms from the Elgin National 

Watch Company upon the goods of its manufacture, and wishing to deal equitably 
toward said company, and all who may be concerned as jobbers in the goods thereof, 
We, the undersigned, do agree with said company, that we will not, directly nor 
indirectly, under any circumstances, sell or cause to be sold any goods of said com­
pany’s manufacture, to any person or persons (meaning, also, any association or 
associations, corporation or corporations), save only those who may be recognized 
88 jobbers by the Elgin National Watch Company (such recognition by said company 
being first obtained, and a contract similar to this being first executed by the party 
so recognized), at a better rate than the four months’ credit prices stated in the then 
current price list published by said company, nor upon any better terms than a dis­
count from said list of six (6) per cent, for cash within ten (10) days from date of 
•uvoice, or five (5) per cent, for cash within thirty (30) days, or three (3) per cent. 
f°r cash within sixty (60) days.

The said company shall have the right, at any time hereafter to diminish the 
rate or discount herein above indicated, or, should the interests of the trade make it 
Necessary to do so, may increase said rate or discount, giving notice to the jobbers 
cupplied bv the company of any such change, which notice the undersigned will 
always observe in good faith. And in case we shall hereafter deviate from or trans­
gress the rule aforesaid, under and subject to which the purchase from said company 
has been made wo authorize said company to strike our name off the jobbers list of 
Çaid company and give notice to any or all its customers or jobbers of such action 
being taken by said company, and in case said company shall be of the opinion, at 
*ny time hereafter that a wilful breach or violation of this agreement by us has been
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made, we farther agree to surrender to said company, its representatives or assigns’ 
on demand, any of the goods of said company’s manufacture which may then be in 
our hands; provided, that if such goods shall then have been paid for by us, such 
demand therefor shall be accompanied by a tender to us of the price thereof, not 
exceeding the then current prices of said company to jobbers for like goods; or, said 
company may immediately direct the transfer by us of such goods to any dealer or 
dealers in its goods who may be selected by said company, on the terms of our being 
paid therefor the then current price of said company to jobbers for like goods.

And we do hereby agree that no price list of Elgin watch movements shall ba 
published by us to retailers, that will give rates lower than those established by said 
company on a four months’ credit, leaving it optional whether any such list make 
provision for cash discounts or not; and in all sales to retailers the goods herein 
referred to shall be billed distinctly and separately, that is, the items thereof to b» 
apart from any other goods, and at not less than the rate before described ; the dis­
count for cash to be made not in the billed prices, but only at the time of payment.

This agreement shall apply without limit or reservation, not only to the goods 
of said Elgin National Watch Company heretofore procured, or which may hereafter 
be procured by us from said company, but also to such goods of said company as have 
come or may come to us from any other person or persons, and all the goods of said 
company which shall, at any time, come into our hands shall be considered as being 
received by us subject to the provisions of this contract.

Should any name or names be hereafter, at any time, stricken by the Elgi° 
National Watch Company from its jobbers’ list, we will, on notice of the fact, 
immediately cease to treat the person or persons whose name or names shall bo 
stricken off as being entitled to jobbers’ prices on the goods of said company.

It is also understood that the said Elgin National Watch Company shall be at 
liberty to abrogate this contract, and enter upon a different course for the distribution 
and sale of its goods; provided, however, that before such abrogation, and before 
entering upon such different course for distribution and sale, said company shall giv° 
the undersigned four months’ notice.

Witness our hands and seals this----------- day of--------------- , A.D. 18 .
............................................................... [seal.]

Accepted and assented to by
ELGrIlN NATIONAL WATCH CO.,

By T. M. Avert, President.

EXHIBIT 11a.

Quebec, 9th March, 1888.
Clarke Wallace, Esq., M. P., House op Commons, Ottawa.

Dear Sir,—We beg to enclose for the consideration of the Committee over which 
you preside, a petition on the subject of the sugar combine signed, we believe, by 
every firm of any importance interested in the sugar trade of the city and vicinity’ 
with the exception of course of the combiners themselves.

As the only wholesale dealers here, outside of the combine, we fully endors® 
every word of the petition, and we earnestly hope that the deliberations of yo°r 
Committee may result in restoring liberty of action to all.

We have the honor to be your obedient servants,
A. JOSEPH & SONS.
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EXHIBIT 11, Sec. b.

2o the Committee on Combines, Ottawa.
The undersigned retail «rocers and others interested in the sugar trade in Quebec 

city and vicinity respectfully represent :
That a combination exists among the wholesale dealers in sugar to keep up 

prices and to impose certain conditions of sale ;
That the sugar refiners are virtually members of this combination since they 

refuse to sell sugar to those outside of it except on payment of a much higher price 
than that charged to combiners ;

That the combination exists solely as a result of the combined action of refiners 
and dealers, as without it the combination could not exist;

That such combinations are very injurious to trade and to the country generally 
hy unjustly increasing the cost of a necessary article of daily consumption, by inter­
fering with private enterprise and in many other ways ;

That many of the present members of the combination, especially in Quebec, 
have openly expressed themselves as opposed in principle to this and to all combina­
tions, and have only been forced to join it by the action of the refiners;

Wherefore your petitioners respectfully represent that such measures should be 
taken as to render combinations of the kind complained of either illegal or at least 
impracticable.

Wherefore your petitioners will ever humbly pray.
Quebec, 7th March, 1888.

N. Rioux & Co.
Chas. S. Riverin.
Turcotte & Provost.
Jos. G. Drolet.
Leclerc & Letellier.
Jean Lemelin.
Ant. Blondeau.
M. Boyce & Son.
F. Parent.
Wm. Kennedy.
Pierre Côté.
A. Grenier.
Chas. Martel.
E. Gagnon.
David Watters.
J. A. Moisan.
Léon Gaboury.
P. Johnston.
W. Me William.
Jas. McCone.
P. Winfield.
N. Binet,
G. & C. Hossack.
A. Watters.

Tibaudeau.

Crôteau & Frère. 
Toussaint & Cie. 
Alphonse Chouinard. 
Oct. Bérubé. 
Alexander Grant.
W m Tracey.
Emilien Angers.
Jean Turcotte.
Paquet & Potvin. 
Arthur Drolet.
N. Drolet & Cie.
Frs. Auger.
Joseph L’Hérault.
A Barry.
A. A. Cantin.
Vve. Oct. LaRue.
J. Théop. St. Laurent. 
Edouard Talbot.
Y. Juneau.
Moisan & Fils.
John McCloskey. 
Louis Nadeau.
Jos. D. Marier.
G. W. Pelletier.

Evariste Drouin. 
John Bryson.
J. B. C. Letellier. 
Pierre Richard. 
John O’Donnell. 
Sem. P. Brousseau. 
George Lemelin. 
Dion & Fiere. 
Timothy Coveny. 
W. H. Walsh.
Nap. Moisan. 
Edward Coveny.
Fr. Gingras.
Isidore Voyer. 
Pierre Blondeau. 
Orner Lamontagne. 
T. S. Hothrington. 
J. O. Gauvin. 
George Drolet.
A. Parent.
L. Blais.
P. O. Pouliot.
O. Vocello.
Chas. A. Côté.

3—33
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EXHIBIT 12.
To the Honorable the Chairman and Committee on Combinations of the House of Com­

mons, assembled:
The petition of the undersigned respectfully represents :
That your subscribers, the office bearers and committee of management of the 

Grocers’ Association of Montreal, desire to be heard before your committee, on the 
question of the sugar combination which at present exists between certain refiners 
throughout the Dominion and the Wholesale Grocers’ Guild.

That we desire to lay before your Honorable Committee the following resolution 
unanimously carried at the regular monthly meeting of oar association, held on the 
6th October last.

Resolved: That this meeting of the Grocers' Association of Montreal desires to 
record its protest against the unjust combination which at present exists between 
the sugar refiners and the Wholesale Grocers' Guild, and that the executive com­
mittee of this association be requested to take the matter up at once and endeavor to 
secure a satisfactory and feasible arrangement with the sugar refiners.

That your snb.-cribers have not been able to secure such satisfactory and feasible 
arrangements with the sugar refiners.

That ydur subscribers represent some hundreds of retail grocers engaged in the 
trade in the city of Montreal, the commercial metropolis of the Dominion.

Wherefore, your subscribers would respectfully request that your Honorable 
Committee will allow them an opportunity to state their views and their grievances 
on this question before your Committee at the earliest possible moment.

The whole respectfully submitted.
THOMAS GAUTHIER, President. 
ALEX. D. FRASER, Vice-President, 
S. D. V ALLIE RES, Secretary.
E. ELLIOTT, Treasurer.
GEORGE GRAHAM,
JOHN ROBERTSON,
DAVID CRAWFORD,
ANDRÉ DESJARDINS,
JOHN JOHNSTON,

Members of Committee 
of Management.

EXHIBIT 13.

To the Honorable the Speaker and Members of the House of Parliament of the Dominion
of Canada in Parliament assembled :

The petition of the undersigned wholesale and retail grocer s and manufacturers 
of the city of Sherbrooke, respectfully showeth :—

That your petitioners are engaged and have been engaged for years past in the 
lawful prosecution of their trade and business throughout Canada and have hitherto 
by the peaceable enjoyment of their rights built up and maintained a large and lucra­
tive trade ;

That it is and has been essential to the carrying on of the lawful business of your 
petitioners that they should be enabled to supply to their customers and the public 
in general certain lines of merchandise regarded as staples ;

That refined sugar is a staple article in the trade and your petitioners have 
hitherto dealt largely therein ;

That there now exists, and for the last ten months has existed, a certain secret 
association having its headquarters at the city of Toronto, known as the Dominion 
Wholesale Grocers’ Guild and composed of a number of wholesale grocers and others 
who have unlawfully joined together and agreed to prevent your petitioners and all
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who refuse to join said society from obtaining refined sugar at current market rates, 
at*d have conspired together to induce the manufacturers of refined sugar in Canada 
to refuse to sell to your petitioners at current market rates ;

That the members of said association have unlawfully entered into an agreement 
With the refiners of sugar throughout Canada whereby the latter refuse to sell to 
your petitioners granulated or refined sugar of any kind, except at an advance of 
five-sixteenths of a cent a pound, or about ninety cents per barrel ;

That the members of said association are bound together under fines and penal­
ties to refuse to sell to your petitioners, except at the aforementioned advance upon 
current market rates, and have agreed to prevent your petitioners by every means 
to their power from dealing profitably in refined sugar ;

That the rights of your petitioners have been and are being invaded ;
That your petitioners have been already subjected to heavy loss by reason of the 

’tolawful agreement and proceedings of the members of said association or combina­
tion, and do still suffer heavy loss and damage thereby in the conduct of their lawful 
business ;

Wherefore your petitioners humbly pray that your honorable body will take 
steps to protect your petitioners in the peaceable enjoyment of their rights and the 
towful prosecution of their business, and that measures be speedily taken to prevent 
6ueh unlawful agreements and combinations as that above set forth, and to enable 
your petitioners to obtain and carry on their trade in refined sugar without let or 
hindrance and at current market rates.

And your petitioners, praying relief in the premises, will ever, &c., and have 
8lgned :

W. H. Fuller & Co. 
Wm. Murray.
John McManus & Co. 
S. Gendron,
P. Oliver.
F. E. Darche& Son.
G. C. Harkness.
L. H. Guay,
B. Murray.

C. H. Fletcher, & Co.
per E, G. Wiggitt, Atty. 

R. L. Parker & Co.
M. McKechnie.
Heney & Ferguson. 
McDonald Bros.
Thos. Cowan.
P. Simoneau.

EXHIBIT 14.
T° Joseph H. Marshall, Esq., M.P., House of Commons.

The petition of the undersigned grocers of the city of London, in the county of ,
ex. Humbly Shewetu :—

0£ F That by a combination and agreement entered into between the sugar refiners 
Canada and the Grocers’ Guild—which guild consists of a number of wholesale 

» °oors—the said refiners refuse to sell or dispose of any sugar to any wholesale 
° °c®r or dealer in sugar who is not a member of the said guild.
0r ®. That the wholesale grocers who are members of the said guild have, by virtue 

he said combination and agreement, exclusive control and monopoly of the sugar 
arket, and sell sugar at such prices as the guild chooses to dictate, 

yr 3; That by reason of the said combination and agreement the retail grocers and 
t>u° lhe wholesale grocers who are not members of the said guild are prevented from 
hi»k as*ng their sugar direct from the refiners, and are obliged to pay therefor a 
is p 8r.Price than formerly, and by reason thereof the price of sugar to the consumer 
to f?ns'd9rably increased, and a gross injustice is done to your petitioners as well as 

he general public.
Tour petitioners therefore pray that you may be pleased to promote such legisla— 
3~-33^
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tion in the House of Commons as may be necessary to remedy the said grievances, 
and do justice to all parties interested in the sugar trade.

And your petitioners, as in duty bound, will ever pray, &c.,
JOHN SCANDRETT,
FITZGERALD, SCANDRETT & CO., 
ELLIOTT BROS.

EXHIBIT 15 a.
Toronto, 3rd March, 1888.

N. C. Wallace, Esq., M. P., Ottawa.
My Dear Sir,—I herewith append a copy of a letter I have addressed to Mr. 

A. H. Blackeby, Secretary Royal Labor Commission.
I think that the facts therein set forth are worthy of the consideration of your 

Select Committee on “ Combinations.”
Tours truly,

FREDERIC NICHOLLS.
Ri

EXHIBIT 156,

Canadian Manufacturers’ Association, General Secretary’s Office,
6 Wellington Street West, Toronto, 3rd March, 1888.

Mr. A. H. Blackeby, Secretary Royal Labor Commission, Quebec.
Dear Sir,—It was brought to my notice last summer that the bricklayers in 

Hamilton, belonging to the bricklayers’ union, were out on strike, because the city 
authorities of that city had given employment to a man named Buscombe, in build­
ing certain city sewers. The newspapers of Hamilton contained particulars of the 
matter, and it was shown in them that delegations from the labor organizations had 
waited upon the city council, or upon the appropriate committee thereof, and 
demanded that the bricklayer Buscombe be discharged. At that time the city authori­
ties were anxious to have the bricklayers go to work on the new city hall, a bell 
tower and waterworks buildings then in process of construction, as it was very 
desirable to have these buildings completed before the weather became unfavorable 
for outdoor work. As nearly all the bricklayers in Hamilton were union mon, it 
was the openly declared intention of the labor organizations to force the discharge 
of the non-union bricklayer Buscombe from the employ of the city. According to a 
report published in the Hamilton Spectator, in the latter part of August, at the 
meeting of the sewer committee of the Board of Aldermen, which had been called 
to consider this very matter, Mr. D. R. Gibson, representing the bricklayers’ union» 
intimated to the committee that unless the city authorities came to the terms of the 
union and discharged Buscombe, all union bricklayers who might be then employed 
on city work would be called out. He said that the feeling in the union against 
Buscombe was so strong that no union bricklayers would be allowed to work on the 
new city hall if he was continued in the city’s employ. He also said that tbe 
advisability of taking this position had been fully considered by the union.

Later—in January—the Spectator contained an item to the following effect; 
“A poor woman named Mrs. Farr, who resides on Robert Street, fell on John Street 
and broke her arm. It appears that her husband who is an old man and a bricklayer 
was debarred when work was plentiful because be was not a union man, and MrS; 
Farr has been the mainstay of support of the family through scrubbing and washing » 
now, however, she will bo laid up for some time, and the family are in distress.” * 
believe that the Royal Labor Commission was holding sessions in Hamilton at tb® 
time of this occurrence.

The incidents here alluded to obtained considerable publicity, and I have reason
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to believe that ihey were brought to the attention of some of the members of the 
Commission, but as far as my information goes, the affairs were never publicly con­
sidered by the Commission, although in my opinion they were and are of vital im­
portance to the whole country, in that they show that at least two laboring men were 
deprived of their right to earn their living by their trade through the influence of a 
labor organization, the offence being that the two men, Buscombe and Farr, did not 
belong to that organization.

Considering these facts, and in the interest of all employers of labor and in de­
fence of that right which is so dear to every Canadian—the right to labor and live— 
I respectfully request that you will lay this letter before the Boyal Labor Commission, 
°f which you are the Secretary, and request them to investigate this matter 
thoroughly. It seems to be one of cruel, unjustifiable and outrageous boycotting ; 
and Canadian manufacturers and the public generally are interested in knowing 
whether Canadians can be deprived of their occupation and their means of earning a 
living on the dictation of Trades Unions or other labor organizations. If the Com­
mission will take this matter up and investigate it, I will be happy to supply the 
Dames of some persons living in Hamilton who would be important witnesses.

I have the honor to be yours truly,
FREDERIC NICHOLLS, Secretary.

EXHIBIT 16.
Montreal, 7th March, 1888.

Sir,—There is, I believe, a coal combination in this city, of which, I think, Mr. 
®vans, of Evans Bros., is the chairman. Now, as I see by the papers you are looking 
mto this matter of “Coal Combines ’’ in Ottawa, would it not be as well to turn your 
attention to this city also.

Yours faithfully,
A CONSUMER.

C. Wallace, Esq., M.P.,
Chairman Trade and Combine Committee, Ottawa.

EXHIBIT 17.
Toronto, 7th March, 1888.

^r- Wallace.

Dear Sir,—I hope you will enquire into the undertakers’ ring. It is stronger 
than the coal ring. You cannot buy goods at any price unless you are a member of 

association, and when you apply to the association they will tell you that there 
m too many in the business now. They have the manufacturers bound not to sell to 
Raiders. It is a similar Stark case, only we cannot buy 10 cents’ worth of any 
kiDd of goods. The reform undertakers will furnish you with all particulars if you 
te<juire them. •

I remain yours, &c.,
One that wants to start business and cannot get the goods for spot cash.
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EXHIBIT 18.
Montreal, 28th October, 1887.

Dear Sir,—As members of the Executive Committee of the Grocers’ Association 
of Montreal, we beg to submit for your consideration the following statements ::—

At a meeting of our association held on Thursday the 6th instant, the following 
resolution was unanimously adopted :

“ That this meeting of the Grocers’ Association of Montreal, desires to record its 
protest against the unjust combination which at present exists between the sugar 
refiners and the Wholesale Grocers’ Guild, and that the Executive Committee ot this 
association be requested to take the matter up at once, and endeavor to secure a 
satisfactory and feasible arrangement with the sugar refiners.

We respectfully beg to supplement the above resolution with the following state­
ment of grievances : —

We would first premise : That for many years a large majority of the members 
of our association bave handled with pleasure and profit, granulated sugar, the pro­
duce of the Canada Sugar Refinery. That we have no fault whatever to find with 
the quality of the sugar supplied by that refinery ; on the contrary, we are glad to 
be able to bear testimony to its uniform excellent quality. That we also desire it to 
be understood that we do not object to a proper scale of duties being placed on the 
importation into Canada of refined sugars, in order to protect, encourage and foster 
this industry in Canada.

That for many years, in fact from its foundation until quite recently, the doors 
of the Canada Sugar Refinery were open to all members of the trade, both wholesale 
and retail, who might be in a position to purchase the quantities fixed upon as a limit 
by your company, and at the prices fixed upon for such quantities.

We therefore object that under the present arrangement which exists betwcdn 
the Canada Sugar Refinery and the Wholesale Grocers’ Guild, we are denied this 
privilege and compelled to pay a certain fixed tribute or profit to certain jobbers and 
middlemen on this necessary and leading article of our trade.

That the present arrangement discriminates most unfairly against an over­
whelming majority of the retail grocery trade throughout this city and Dominion, 
inasmuch as it would seem to your subscribers quite impossible to draw the line 
strictly as between a wholesale and retail merchant.

That many members of the so-called Wholesale Grocers’ Guild, and others who, 
under the present arrangement are receiving their supplies direct from the refinery, 
are not simply wholesale merchants, manufacturers or jobbers, but are in point of fact 
largely engaged in a retail family trade.

That in consequence of the combination at present existing such parties are 
enabled to purchase their supplies of granulated and other sugars at lower prices 
than other members of the retail trade ; thereby placing the large majority of the 
members of our trade at a most serious disadvantage in the legitimate prosecution of 
their business.

That the tax we are compelled to pay jobbers and others, as a profit on refined 
sugars, is most exorbitant and unwarranted.

That the combination exists to the great detriment and injury of consumers 
throughout the Dominion.

That while we admit it is a matter with which we have nothing to do, we may 
be allowed to express the opinion, that the sales of refined sugars manufactured in 
Canada are not increased or advanced in any way in consequence of the present 
combination.

Wherefore we respectfully request that you will be kind enough to give this 
communication your serious consideration, and we trust that an arrangement may bo 
consummated satisfactorily to all concerned.

Yours respectfully,
THOMAS GAUTHIER, f resident.

ALEX. D. FRASER Vice President.
JOHN ROBERTSON, ) ,, , , -, #. „GEO. GRAHAM f Members of Executive Committee*

George A. Drummond, Esq,, President Canada Sugar Refining Co., Montreal.



LABOR. 519

EXHIBIT 19.

Canadian Manufacturers’ Association, General Secretary's Office,
ti Wellington Street West, Toronto, 12th March, 1888.

Str,—I append herewith clippings Ircm the Globe and Mail tor your perusal.
"You will notice from the tenor of their criticisms that they have either not 

*e®d the letter which I had the honor to transmit to you, or having read it have 
deliberately placed a false construction upon its contents.

You will doubtless remember that my letter contained no argument claiming 
feat labor organizations were illegal or injurious, although it did claim that they 
”ave no right to deprive any man of his occupation simply because be declines to 
^Dtribute to the funds of any trades union or other form of associated labor.

As my other letter was addressed to you as chairman of the Select Committee, 
the garbled statements published in the press could only have been obtained 
through your agency, and I therefore have to ask you both as a matter of courtesy 
and as an act of justice to see that the false impression created by the remarks of 
the Globe and Mail is promptly and prominently contradicted.

I have the honor to be, sir, your obedient servant,
FREDERIC NICHOLLS, Secretary.

C. Wallace, Esq., M.P., Chairman Select Committee on Combinations,
House of Commons, Ottawa.

CRITICISMS ABOVE REFERRED TO.
Mr. Nicholls on Labor Organizations.

i Mr. Fred. Nicholls, the ubiquitous secretary of the Manufacturers’ Association, 
88 written a letter to Mr. Clarke Wallace, chairman of the Committee on Combina- 
’°Ds, suggesting that the inquiry should be enlarged so as to embrace labor organi­
sons, and arguing that they are as illegal and injurious as the sugar and manu­
curera’ combine, Mr. Nicholls forgets that there is no duty on imparted labor, 
ha that men are not forced into labor organizations. What gratitude Mr. Nicholls 
hd his party show towards the workingmen ! They have evidently come to the 
hclusion that as between labor and protection the parting of the ways has been 

hached .—Globe.
Trades Unions and Combines.

Mr. Frederic Nicholls, on behalf of the Manufacturers’ Association, has addressed 
. !etter to the Committee on Combines, inviting an investigation into trades unions.

- Nicholls thinks a union of workmen to sustain wages is as dangerous as a com- 
among manufacturers supported by a high tariff and a boycott to keep up the 

e8 cf manufactured articles. In support of his contention he mentions an inci- 
which occurred at Hamilton. A trades union man was required to go on 

S(]r,1<e, and while out of employment his wife was compelled to take in washing to 
PP°rt the family.—Mail.

EXHIBIT 20.
A.

Moulinette, 15th March, 1888.
lo Dear Sir,—I enclosed telegrams and letter to Dr. Hickey yesterday in regard 
V ** Purchase of a car load of sugar from the Moncton Sugar Refining Company. 
w1 Will see that they wanted fifty cents per 100 pounds extra from me because I 

8 6°t a ringer—equal to over $100 on each car load. I have been jobbing a little
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in Cornwall, but they have destroyed my doing anything more until the combine is 
broken. I see by yesterday’s Gazette that Mr. Drummond states that the only diff­
erence was | cent in small lots and £ cent in 15 barrel lots. You will see by tele­
grams I sent yesterday, care of Dr. Hickey, that they exacted J cent per pound 
extra in car lots. I trust we will soon see the end of combine business.

Yours sincerely,
J. G. SNETSINGER.

The Chairman of the Combines Committee, Ottawa.

B.
(Telegram.)

26th July, 1887.
Ship car sugar immediately to Cornwall. Twenty barrels, No. 580; balance 

standard granulated. Send invoice here.
J. G. SNETSINGER.

Moncton Sugar Refinery, Moncton, N.B.

C.
(Telegram.)

Moncton, N.B., 26th July, 1887.
Understood you were guild when quoting. Cannot ship goods until this is con­

sidered, unless you consent to increase of fifty cents on granulated only. Wire your 
decision. Sincerely regret misunderstanding. You are aware we have no alternative.

MONCTON SUGAR REFINING COMPANY.
J. G. Snetbingeb, Moulinette, Ont.

D.
(Telegram.)

26 th July, 1887.
I want car sugar as agreed.

J. G. SNETSINGER,
Moncton Sugar Refining Company, Moncton, N.B.

E.
(Telegram.)

Moncton, N.B., 27th July, 1887. 
Will ship car, owing to misunderstanding. Keep quotations strictly private.

MONCTON SUGAR REFINING COMPANY. 
J. G. Snbtsingeb, Moulinette, Ont.

EXHIBIT 21.

A.
Montreal, 23rd December, 1887. 

jDeab Sib,—I was very much surprised to-day, when calling at the office of
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Canada Sugar Refining Company, to learn that my name was no longer on the list 
of privileged buyers of the Grocers' Association.

1 called at your office immediately thereafter to learn the reason, but you were 
not in.

Would you be good enough (without delay) to inform me by whose authority, 
and for what offence, I am subjected to such treatment without any notification what­
ever.

Tour prompt attention will oblige,
Tours truly,

WALTER PAUL.
Geo. Hadrill, Esq., Secretary Montreal Board of Trade.

B.
MONTREAL BOARD OF TRADE.

(Wholesale Grocers’ Association.)
Montreal, 23rd December, 1887.

Dear Sir,—In îeply to yours of yesterday’s date enquiring reason of the erasure 
of your name from the list of signers to the sugar agreement, permit me to assure 
you that it is for no reason particular to yourself, but simply in compliance with the 
terms of appended resolution of the Dominion Wholesale Grocers’ Guild, which 
orders that the agreement be confined to strictly wholesale houses, acting under 
which resolution the various grocers’ associations in the Dominion have removed the 
names of all retailers from the sugar agreement.

I am, dear sir, yours truly,
GEO. HADRILL, Secretary.

Walter Paul, Esq., city.

The following is the resolution above referred to :—
C.

Resolution adopted at meeting Dominion Wholesale Grocers’ Guild, held at 
Kingston, on 16th November, 1887.

“ Resolved, That the sugar combination be confined to strictly wholesale houses, 
and that local guilds be requested to erase from membership any retail house, a retail 
house being understood to mean any house selling direct to the consumer, and that a 
hew list be sent refiners of those who are in the combination.”

EXHIBIT 22.
SYNOPSIS OF RULES, REGULATIONS AND AGREEMENTS ENTERED 

INTO, AND AT PRESENT IN OPERATION BT THE DOMINION WHOLE- 
SALE GROCERS’ GUILD.

Secretary’s Office, Toronto, July, 1887.

TERMS AND DISCOUNTS.

General groceries, 4 months’ note; or cash in 15 days less 3 per cent.; or cash 
ln 30 days, less 2J per cent.

Sugars, syrups, molasses, also canned geods, such as fruits, vegetables, fish, &c., 
(sardines excepted), 60 days’note ; or cash in 15 days, less lj percent.; or cash. 
ln 30 days, less 1 per cent.
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Produce of all kinds, fish of all descriptions, either in barrels, kits, bundles or 
boxes, net cash.

Invoice shall not in any case be dated later than day of shipment.

SUGAR AGREEMENT.

Scale df minimum advance : Under 15 brls., \ cent per pound ; 15 brls. and 
over in one sale, § cent per pound.

This scale of advance to apply to each grade separately of the following specified 
sugars, viz. : All graded sugars, such as ground, extra ground, Paris lumps, grocers’ 
A, standard A, and 'granulated (three boxes of Paris lumps to count as one barrel).

Sellers to be allowed to prepay or allow buyers cost of freight to competing 
points only. Competing points are as follows :—

Province of Ontario.
Belleville, Brantford, Hamilton, London, Sarnia, Trenton.
Be'rlin, Brockville, Kingston, Ottawa, Toronto,

Province of Quebec.
Montreal, Quebec.

That where granulated or white sugars of any kind are sold to arrive or for 
future delivery, the sale shall be made at open prices, and shall be invoiced at the 
price existing at the date of shipment or delivery.

Any change in prices, if any, will be made on Saturday of each week. Any 
sales made on Saturday before receipt of advice, must be made at open prices.

Off brands may be offered only as such, and at prices not more than ^ cent less 
than best brands.

Ho net prices to be quoted.
Sales of sugar must not in any case be dated later than first delivery on such

•sale.
Parties to this agreement bind themselves not in any case or instance to sell or 

allow their travellers to sell or offer to sell other kinds of sugar, or other goods, in 
connection with sugars covered by this agreement at lower prices, as an inducement 
for parties to purchase those sugars.

To buyers as far west as Coteau, and at all points south of Biver St. Lawrence 
the advance on sugars is $ lees than as rated above.

Parties to this agreement bind themselves not in any case or instance to sell or 
allow their travellers to sell, or offer to sell, directly or indirectly, sugars covered 
by this agreement, to those wholesale dealers who have not signed this agreement, 
at less than one-half cent (J) advance on the refiners’ prices.

TOBACCO AGREEMENT.

Minimum advance to be 4 cents over manufacturers’ prices and excise. Terms : 
4 months, or discount as above.

Parties to this agreement to have the privilege of delivering to competing 
points, or allowing differences in freight between place of shipment and nearest 
competing point. The following are competing points, viz.; —

Province of Ontario.
Belleville,
Berlin,
Brantford,
Brockville,
Chatham,

Collingwood,
Deseronto,
Guelph,
Hamilton,
Kingston,

Lanark, 
Lindsay, 
London, 
Mouline tte, 
Napanee,

Ottawa, 
Pembroke, 
Perth, 
Peterboro, 
Port Arthur,

Province of Quebec.

Sarnia, Trenton,
Stratford, Westmeath,
St. Catharines, Windsor,
St. Mary’s. Woodstock.
Toronto,

Buckingham, Chelsea, Coaticooke, Lévis, Montreal, 
Quebec, Sherbrooke, Three Bivers.
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PICKLES.

Following are contract selling prices to the retail trade :—Morton’s imperial 
pints, $2.25; Crosse & Blackwell’s imperial pints. 83.25 ; 4 months or discount as
above.

Parties to the agreement have the privilege of delivering to all points where 
there are direct buyers.

TWO EXAMPLES OF FREIGHT CLAIMS.

Bate freight, Montreal to Campbellville..........  25 cts. per 100 lbs.
do Toronto do ..........  14 do

Montreal may allow Campbellville buyers......  11 do
Bate freight, Toronto to Windsor...................... 18 do

do London do .......................  15 do

Toronto may allow Windsor buyers.................. 3 do
By order.

EBGAB A. WILLS, Secretary.

EXHIBIT 23.

A.

The following papers, A and B, have reference to the matter of Exhibit 8.
p CANADA, \
“fioviNOE of Ontario, (in the matter of the proceedings taken in the High Court 

city of Toronto, t of Justice by Charles Stark against the Canadian Asso 
To Wit: 1 ciation of Jobbers in American watches.

We, John Segsworth, M. C. Eilis, Thomas H. Lee, F. Thayer, E. Scheuer, C. 
P: Maughan, and Edgar A. Wills, of the city of Toronto, do solemnly declare as 
tollows:—

1. I, the said Edgar A. Wills, do declare that the paper hereto annexed and 
parked “A,” signed by me, is a true copy of the minutes of the meeting of the said 
?j®ociation held at the city of Toronto on the 1st day of March, 1888, in so far as 
be minutes relate to the consideration of the rule adopted by the American Asso- 

b*8tion to the effect that “ no jobber shall be allowed to sell any Amercian movements 
^‘thout cases, or at least as many cases of the same kind as the movements to be 

in each bill,” and to the action of the Canadian Association taken with respect
‘hereto.
p 2. And we, the said John Segsworth, M. C. Ellis, Thomas H. Lee, F. Thayer, 

Scheuer, C. D. Maughan and Edgar A. Wills each tor himself severally declare 
b&t the resolution referred to in the said copy of minutes hereto annexed deferring 

®ction in reference to the telegram received from the American Jobbers’ Association 
Was passed before any notice was received from the said Charles Stark of the pro­
ceedings taken by him against the said Canadian Association and before any papers 
, ere served on behalf of the said Charles Stark upon the said Canadian Association. 
:t ro that the note in the said minutes, stating the stage of the proceedings at which 
Jbe Secretary was called from the room and returning read to the meeting the paper 
bat had been handed to him by the clerk of the solicitor representing Mr. Stark, 
bd correctly states what happened.

3. With the exception of Mr. C, H. A. Grant, representing Messrs. Schwob
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Brothers, of Montreal, and who is not in the city of Toronto and cannot join in this 
declaration, we the aforenamed persons (together with R. Y. Ellis who is not in 
Toronto to-day) making this solemn declaration were all who attended the said 
meeting, and we, each for himself, severally declare that until the said paper 
handed to the secretary 'by the clerk of the solicitor representing Mr. Stark was 
read to the meeting, none of ns had received any information respecting the intended 
action by the said Stark or knew of his intention to take said proceedings. The said 
resolution referred to in said minutes was passed by the meeting without reference 
to said Charles Stark or to any contemplated action on his part.

And we make this solemn declaration conscientiously believing the same to be 
true, and by virtue of an Act passed in the thirty seventh year of Her Majesty’s 
reign, intituled : “ An Act for the suppression of voluntary and extra-judicial oaths.”

M. C. ELLIS,
C. D. MAUGHAN,
J. SEGSWORTH, 
EDMUND SCHEUER, 
THOMAS H. LEE,
EDGAR A. WILLS.

Solemnly declared by the foregoing, J. Segs- 1 
worth, M. C. Ellis, Thomas H. Lee, S. /
Thayer, E. Scheuer, C. D. Maughan and\
Edgar A. Wills, at the city of Toronto/ 
in the County of York, on this 12th day V 
of March, A.D. 1888. Before me )

A. Mackenzie, A Commissioner dec. and a Notary Public for Ontario.

B.

GENERAL MEETING.

1st March, 1888.
Present: Messrs. J. Segsworth, M. C. Ellis, Thomas Lee, F. Thayer, R. Y» 

Ellis, E. Scheuer, C. D. Maughan, of Toronto, G. H. A. Grant, representing Messrs. 
Schwob Bros., of Montreal.

John Segsworth, vice-president, in the chair.
The Chairman having read the notice calling the meeting, stated the question 

before the meeting was the consideration of the telegram road by the secretary from 
Mr. Noyes, of New York.

After brief discussion, it was moved by Mr. Thos. H. Lee, seconded by E. Scheuer,
That for the present action shall be deferred in reference to the telegram re­

ceived from the American Jobbers’ Association (Exhibit 8) and that should the execu­
tive of our association in the future think it necessary, theyshall call a general meet­
ing for the purpose of discussing any matters pertaining thereto.—Carried.

Communications from Messrs. A. O. Norton & Co., Smith & Patterson, G. B* 
Fahys and A. Eaves read and laid on the table.

At this stage of the proceedings the secretary was called from the room, and 
returning read to the meeting a paper that had been handed to him by the clerk of 
solicitors representing Mr. C. Stark. Tnis document was returned without com ment 
to the bearer.

Certified correct.

Secretary.
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C.
Toronto, 12th April, 1888.

N. C. Wallace, Esq., M.P., Ottawa, Ont
Dear Sir,—I am obliged for your favor enclosing copy of Mr. Ellis’ letter, and 

eg respectfully to refer your honorable Committee to the letter before you marked 
“ B,” one of those which I sent you March 15th, accompanied by sworn affidavits as 
to correctness, which was written by Mr. Ellis’ senior partner, as a denial to the re­
port complained of by the Elgin Watch Company, referred to by Mr. M. C. Ellis in 
his letter to you. This letter satisfied the Elgin Watch Company that they had 
been misinformed, and I again repeat that the said company continued to supply me 
until the combine’s pressure left them no alternative but to refuse to complete their 
contract with me. See copy of Elgin Company’s letter sent you by last mail. 
Further comment is needless.

Yours truly.
CHAS. STARK.

Copy of letter from Elgin National Watch Company.

Chicago, 19th November, 1885.
Mr. Chas. Stabk, 52 Church St., Toronto, Ontario.

Dear Sir,—We are in receipt of your favor of the 17th inst, enclosing numbers 
of No. 13 movement for rebate, also your order for movements which you wish us 
to foi ward. You are doubtless aware of the formation of the Canadian Association 
of Jobbers in American Watches, and also that this company is co-operating with 
that association which prohibits our continuing business relations with you from 
the fact that you are not a member of that association. We have no jurisdiction as 
to who shall constitute its members. We are advised of its members and your name 
is not included, therefore we must say that we cannot allow the rebate you refer to 
nor fill your order for movements. Our explanation to you may seem short and 
perhaps strictly to the point, but we cannot give an extended explanation from the 
fact that the organizing of that association there as well as the association in the 
United States precludes our saying other than that we do strictly co-operate with 
both associations, and we must abide by the resolutions of that cc-operation.

Yours truly,
ELGIN NATIONAL WATCH COMPANY,

Jno. M. Cutter.

D.
Toronto, 31st March, 1888.

Dear Sir,—By referring to my examination or testimony given on behalf of the 
Canadian Association of Jobbers in American watches, you will find that I made the 
Basertion distinctly in opposition to that made by Charles Stark, that C. Stark owed the 
loss of his supply of goods from the Elgin National Watch Company to the fact of 
bis cataloguing his goods to the public and by purposely avoiding the name “ Elgin,” 
hoodwinked that company into the belief that he was wholesaling. The enclosed 
Vtter which is a true copy of one written him prior to our association being formed, 
br in co-operation with the Elgin National Watch Company. This letter clearly shows 
that our association was not the cause of his trouble with that company, and his own 
Method of doin<r business in violation of the understanding he had with that com- 
pany was the cause and the only one of being cut off. I think, sir, that you will
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clearly see that our association does not assume the proportions of either trusts or 
combinations. We do not force up prices, nor in fact establish prices in any manner. 
Each manufacturer makes his own prices and is at liberty to change them to the 
retailer as often as he sees fit. All that the association regulates is a uniformity of 
price, agreeing together to interpret prices the same after adding our duties and 
expenses As your Committee summoned Charles Stark and paid his expenses, do 
you not think that those who gave testimony on other side should be fairly entitled 
to their expenses ? We do not press the matter, but leave it to your well known 
impartiality. Thanking you for the courtesy of a fair hearing extended me.

I am yours respectfully,

Clarke Wallace, Esq., Ottawa.
M. C. ELLIS.

Chicago, 25th April, 1888.
Dear Sir,—Our attention has been called several times of late to your advertise­

ments offering American watches to the public at greatly reduced prices ; that you 
have directly offered Elgins in like manner we do not claim, but in the general 
interest of the American watch business in Canada your methods of soiling watches 
has a depressing effect on prices of ours as well as your openly avowed purpose in 
selling others, therefore we have decided to request yon to either restore prices of 
all American watches to a fair profit over the retailers’ prices, cease advertising to 
the public altogether, or we shall feel that cause has sufficiently existed to withdraw 
our recognition as a jobber. Will you please reply promptly? The above is fully 
concurred in by all American companies.

Tours truly,
ELGIN NATIONAL WATCH COMPANY.

John M. Cutter.
Chas. Stark, 52 Church Street, Toronto.

EXHIBIT 24.

BUSINESS RECORDS OF THE WHOLESALE GROCERS' DOMINION GUILD 
From 7th June, 1884, to 16th November 1887, inclusive.

A meeting of Delegates from the Wholesale Grocers' Association of Hamilton, Toronto 
and Montreal, held in the Council Room of the Board of Trade.

Montreal, 7th June, 1884.
Present :—Messrs. Ince, Davidson and Blain, of Toronto ; McPherson and Gil- 

lard, of Hamilton ; and Childs, Kirk and Tees, of Montreal.
Mr. Childs, President of the Montreal Association, was elected chairman, and 

Mr. Tees was requested to act as secretary.
The chairman, in a short address, welcomed the delegates from Ontario, and 

expressed a wish that the meeting would result in the recommendation of such 
measures as could be adopted by the various local associations and carried out with 
advantage to all concerned.

It was moved by Mr. Ince and seconded by Mr. Kirk,
That this organization be known as the Dominion Wholesale Grocers’ Guild.—* 

Carried.
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For the office of president Mr. Inca was nominated by Mr. Childs and supported 
by Mr. McPherson.

There being no other nomination his election was nnanimcras.
For the office of vice-president Mr. Childs was nominated by Mr. Gillard, sup­

ported by Mr. I nee, and unanimously elected.
Moved by Mr. Davidson, seconded by Mr. Ince,
That Mr. Edgar A. Wills be appointed secretary.—Carried.
It was then resolved that the remuneration to the secretary and other necessary- 

expenses bo borne in equal proportions by the local oassciations.—Carried.
Moved by Mr. Davidson, seconded by Mr. Ince,
That the secretary of each association ba regarded as the local secretary of thei 

Dominion Guild.—Carried.
Moved by Mr. Davidson, seconded by Mr. Kirk,
That wo endorse the resolutions passed at Toronto on the 12th May last in regard 

to terms and which reads as follows :—
“That from and after the 1st July, 1884, sugar, syrup and molasses shall not 

be sold on credit of over four months from date of shipment, and that parties shall 
bave the privilege of giving ten days additional on said goods wTien shipped from 
Montreal to Toronto, and west of Toronto, in special cases.”—Carried.

Moved by Mr. Gillard, seconded by Mr. Ince,
That general goods shall not in any case be dated later than day of delivery.—» 

Carried.
Moved by Mr. Tees, seconded by Mr. Davidson,
That the resolution relating to discounts and passed at the Toronto meeting 

having met with disapproval by some of the local associations, the following dis- 
c°unts are hereby recommended :

60 days goods, 1 per cent. ; 4 months' goods, 2J per cent. ; if paid within 30 days, 
0r interest at the rate of 9 per cent, for the unexpired time.—Carried.

Moved by Mr. Gillard, seconded by Mr. Kirk,
That the foregoing resolution shall take effect on the 1st July, and that the Do- 

î^’nion secretary be instructed to furnish each member of the guilds, printed slips of 
jhe terms and discounts therein contained, provided said resolutions are confirmed 
”7 the local guilds.—Carried.

Moved by Mr. Ince, seconded by Mr. McPherson,
That the secretaries of the local guilds are requested to at once obtain signatures 

0 a document embodying the foregoing resolutions as regards credits and disco unts* 
Carried.

GENERAL MEETING.
Dominion Wholesale Grocers' Guild.

Toronto, 25th November, 1885.
Present;—W. Ince, President; G. Childs, Vice-President, and Messrs. Kinlock
Ligntbound, of Montreal ; Gillard and J. J. Stuart, of Hamilton ; A. Cleghorn, of 

i'bndon ; Jas. Watt, of Branttord ; S. S. Young, of Trenton ; and H. Blain and A. M. 
bMth, of Toronto.

Moved by Mr. Blain, seconded by Mr. Gillard,
1 That the minutes of the meeting held in Montreal, 7th June, 1884, as submitted 

Mr. Kinlock, the secretary of the Montreal Guild, be approved, and the same copied 
bo a book of records of the proceedings of the Dominion Guild. Carried.

Letters of regret at not being able to attend were received from Messrs. Basker- 
Vh & Co-> of Ottawa, and Gilmore & Co., of Brookville. No acknowledgments 

«atever was made by the Kingston firms invited.
8al ^e secretary’s statement of expenses, amounting to $14.83, irrespective of 

ary, was then submitted.
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Moved by Mr. Gillard, seconded by Mr. Cleghorn,
That the salary of the secretary of the Dominion Guild be one hundred dollars 

per annum, to date from formation of the same, viz. :—7th June, 1884, and that 
amount, together with other disbursements, be borne equally by the Montreal, 
Toronto, Hamilton, London and Brantford local guilds.—Carried.

, Tobacco.
The meeting then proceeded to discuss the recent tobacco memorial.
Mr. Childs reported verbally the result of the interviews had by the deputations 

from the Montreal trade with Mr. McDonald, which were very unsatisfactory, ho 
having positively declined to assist the trade.

After discussing the terms made by Messrs. George E. Tuckett & Son, tobacco 
manufacturers of Hamilton,

Mr. Gillard promised to personally interview the firm, with a view to inducing 
them to call attention in some especial manner, at the expense of this guild, to the 
terras at which his tobaccos are to be resold by the wholesale trade.

Moved by Mr. Blain. seconded by Mr. Gillard,
That a circular be issued drawing attention to the conditions on Geo. E. Tuckett 

& Son’s invoices, and sent to the merchants who signed the tobacco memorial, and 
'expressing the hope that the terms will be strictly carried out, and that they will 
report any breaches of the same to Mr Edgar A. Wills, of Toronto, who will investi­
gate and take proper means to prevent recurrence.—Carried.

The secretary was instructed to convey to Messrs. Geo. E. Tuckett & Son the 
cordial thanks of the guild for the generous manner in which that firm had supported 
the trade in the sale of their tobaccos.

Mr. Young, of Trenton, promised to undertake to see the Kingston merchants 
and endeavor to get them either to form a guild of their own or to join in with the 
trade generally in their efforts to secure reasonable profits.

Mr. Young to report to the secretary as soon as anything was done.
The meeting adjourned at 1 p.m.

Afternoon Session—3 p.m.

The discussion on the tobacco question was again resumed and it was decided 
that at present no further effort should be made to induce the manufacturers to com­
bine.

Additional Places as Competing Points.
Moved by Mr. Gillard, seconded by Mr. Blain,
That the following places be added to list of competing points for delivery of 

tobaccos, viz., Collingwood, Sarnia, Berlin, St. Catharines, St. Mary’s, Stratford, Sher­
brooke, Sorel and Three Bivers, and that the Dominion secretary be instructed to 
issue a circular to members of Montreal, Toronto, Hamilton, London and Brantford 
Guilds. —Carried.

Terms of Credit.
A prolonged discussion on this subject ensued and finally it was
Moved by Mr. Lightbonnd, seconded by Mr. Smith.
That the following terms and discounts be established as those which are to 

govern the wholesale grocery business within the limits of the guilds, namely :—
General Groceries :—Four months’ credits or 3 per cent, discount for cash if paid 

within 15 days, or 2\ per cent, within 30 days.
Sugars, syrups and molasses :—Sixty days, or 1J per. cent, discount for cash 

paid withiu 15 days, or 1 per cent, within 30 days, and that these terms shall bo 
adhered to as closely as possible and that a copy of this resolution be furnished to 
each of the members of the several guilds and they be requested to have these term® 
printed on their invoice forms.—Carried.
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Some discussion here ensued as to trading between wholesale houses. Mr. 
Lightbound expressed his opinion that the object of the formation of the guilds was 
to regulate the sale of goods to the retail trade and its decisions had no bearing on 
the sales between the wholesale trade. Mr. Gillard agreed with Mr. Lightbound if 
both parties adhered to the terms fixed by the guilds.

Dating Goods Ahead
Moved by Mr. Gillard, seconded by Mr. Blain,
That the recommendation of the Dominion Guild, made at Montreal, at their first 

meeting in June, 18:4, with regard to the dating of goods, reading as follows :—
“That invoices shall not in any case be dated later than day of shipment. 

Parties to have the privilege of giving ten days additional on goods when shipped 
from Montreal to Toronto, and west of Toronto in special cases,” with this exception, 
viz. :—Shipments by water after 1st October, not to be subject to this rule is again 
recommended, and the secretary is instructed to draft a letter in accordance there­
with, to be forwarded to each member of the various local guilds, through their 
secretaries.—Carried.

The meeting adjourned at 6 p. m.

Session resumed at 10.30 a. m.
Thursday, November 26th, 1885.

Terms of Credit.
By consent, the resolution as adopted was altered to read as follows :—
General groceries :—4 months’ credit or cash in 15 days less 3 per cent., 30 

days lees 2J per cent.
Sugars, syrups, molasses, canned goods, fruits, vegetables, fish, &c., except 

sardines :—60 days’ credit or cash in 15 days less li per cent., 30 days less 1 per 
cent.

Pish of all descriptions, either in barrels, half-barrels, kits, bundles or boxes, net
cash.

The secretary was instructed to have the following printed on post cards and 
forwarded to every retail grocer, tobacco dealer and general storekeeper in Ontario 
and the eastern provinces, the same being first appoved by the Montreal guild.

“ At a meeting of the wholesale grocery trade of the Dominion it was agreed 
that on and after the 1st January, 1836, the terms of credit and cash discounts will 

as follows :—
General groceries:—4 months’ credit or cash in 15 days less 3 per cent., 30 days 

less 2J per cent.
Sugars, syrups and molasses, also canned goods such as fruits, veg )tables, fish, 

*0. (sardines excepted) :—60 days’ credit or cash in 15 days loss li per cent., cash 
ln 30 days 1 per cent.”

Dating ahead.
After further discussion, the motion, as moved by Mr. Gillard, seconded by Mr. 

Plain, was carried, and the secretaries of the local guilds present were requested at 
the first meeting thereof to advise the members that teas are not included in these
terms. &

Granulated Sugars.
The desirability of fixing a maximum profit fully discussed, but no conclusion 

drived at.
Notice of motion by Mr. A. M. Smith,
That the terms of credit on sugars and syrups be 30 days from and after 

1 and the rate of discount be reduced to 1 per cent, in 10 days and no discount 
8fter 10 days,

3—34
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Other Combinations.

Cook's Friend.
Moved by Mr. Blain, seconded by Mr. Lightbound,
That Mr. McLaren be requested to make fixed prices to the retail trade or con­

dition of purchase of his Cook’s Friend Baking Powder, and that it be pointed out 
that several houses in the west have recently greatly decreased their sales on account 
of the small margin of profit on these goods.—Carried.

Starch.
Moved by Mr. Lightbound, seconded by Mr, Smith,
That this meeting, regretting the failure of the efforts heretofore made to arrange 

for a more satisfactory sale of starch, hereby names the president, vice-president and 
secretary of the Montreal guild a committee to wait on the managers of the Edwards- 
burg Starch Company and urge on them the desirability of entering into an arrange­
ment with the wholesale trade for their manufactures being sold at a uniform 
advance.—Carried.

James' Dome Lead, Blue, &c.
Moved by Mr. Childs, seconded by Mr. Kinlock,
That Messrs. Ince, Blain and Davidson be a committee to arrange with Mr. 

Bobb, agent for James’ goods, for their sale at a uniform advance.— Carried.

Annual Meeting.
It was decided that the next annual meeting be held at Hamilton, this being 

done at the earnest request of Mr. Gillard on behalf of the Hamilton merchants.
Moved by Mr. Lightbound, seconded by Mr. Smith,
That the president and secretary of this guild bo appointed to draft by-laws for 

same and submit them to the local guilds lor approval.—Carried.

Election of Officers.
Mr. Ince hewing left the chair, it was taken by the secretary.
Moved by Mr. Lightbound, seconded by Mr. Childs,
That the present officers be retained for 1886.—Carried. '

Officers for 1886.
W. Ince, Toronto, president; G. Childs, Montreal, vice-president; Elgar A. Wills» 

Toronto, secretary.
The meeting then adjourned.

WILLIAM INCB, President.
EDGAR A. WILLS, Secretary.

GENERAL MEETING.

Kingston, 30th April, 1886.
Present: Montreal—Messrs. Œaput, Fils & Cie., Turner, Rose & Co., Hndon, 

Hebert & Co., Kirk, Lockerby & Co., Tees, Wilson & Co; Hamilton—Messrs. W. H- 
Gillard & Co., Mr. Gillard ; Lucas, Park & Co., Messrs. Steele & Lucas ; Jas. Turner & 
Co., Mr. Turner; McPherson, Glascoe & Co., Mr. McPherson; Brown, Balfour & Co., 
Mr. Balfour; Toronto—Perkins, Ince & Co , Mr. Ince; Eby, Blain & Co., Mr. Blain; 
Sloan & Mason, Mr. MasOn ; T. Kinnear& Co., Mr. Kinnear ; Brantford—A. Watts & 
Co., Mr. Watts; G. Watts & Son, Mr. Hendry; Trenton—S. S. Young; Kingston-" 
A. Gunn & Co., Geo. Robertson & Son, Mr. G. Robertson ; Fenwick, Hendry & Co., 
J. & A. Hendry, J. Brown & Co. ; Brockville—J, Gilmour & Co. ; Winnipqgg-*^' 
Turner & Co.
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W. Ince in the chair.
Minutes of last meeting read and confirmed.
The president announced that Messrs. Folger Bros, had tendered the delegates a 

trip on the harbor and put it to the meeting if same should be accepted. The 
motion was carried unanimously, the meeting to adjourn at 12.30.

Arising out of the minutes the president reported that so far they had not been 
able to prepare the by laws, but this would bo done as soon as the secretary had an 
opportunity.

Jie Edwards Starch Co. nothing had been done so far; he would suggest that the 
Bdwaids’ and the Dominion Starch Co. should combine.

The president having suggested that the tobacco agreement should be first subject 
for discussion, Mr. Blain offered some practical suggestions to the effect that seeing 
there were so many merchants present who had not enjoyed the benefits of their or­
ganization would it not be well if some present would explain the practical working 
of the guild. The president concurred in the suggestion, and called upon Mr. 
Hendry, of Brantford, to give his experience. This Mr. Hendry did in a most 
forcible manner, and was followed by Mr. Hebert who gave some startling illustra­
tions of what can be done by united efforts.

During the discussion the question with reference to what action would he taken 
with regard to Messrs. Lightbound, Ealston & Go. arose. Mr. Wilson said that his 
firm was prepared to stand by the agreement evon if the latter house did withdraw, 
but he thought that they would reconsider their notice, especially when they heard 
that the Kingston merchants had come into the arrangement.

After remarks from other delegates and also from Messrs. Fenwick, Robertson 
and Hendry, of Kingston, Mr. Craig, of A. Gunn & Co., said that he was not prepared 
jo make any statement at present, but he had no doubt that at the afternoon meet- 
*?g the Kingston merchants would have arrived at a decision in the question of 
signing the tobacco agreement and forming a guild.

Mr. Fenwick asked if any combined action had been taken with regard-to 
sugars, and the president explained the matter very fully, and after a general con­
versation and an explanation from Mr. Lockerby, of Montreal, as to how the com­
bination was worked in the city of Boston and the New England States, it was 
agreed that the subject should again be considered at the afternoon session.

Mr. Hendry, ot Brantford, called the attention of the meeting to the reoent 
f'jviff changes in raw sugars, and suggested that a deputation should wait on the 
■Minister of Finance.

The president requested Mr. Watts to prepare a resolution to that effect for the 
afternoon meeting.

Terms and Discounts.
The president announced to the meeting that Messrs. Watts & Co. had with- 

dravvn their reservation. Mr. Watts explained his position and stated that he had 
60 doubt Messrs. Masuret would at once act in unison with them.

After much discussion it was moved by Mr. Hebert, seconded bjp Mr. McPherson,
That the present terms of credit and discounts be confirmed.—Carried.
The meeting adjourned at 12.30 p.m.

Afternoon Session, 3 p.m.
Sugar.

Mr. Gillard explained that he had been in correspondence with the refiners and 
°6 was satisfied that if a large percentage of the trade desired to have a protective 
ai’rangement they, the refiners, would assist them. At this stage of the proceedings,

Mr. Fenwick,’speaking on behalf of the Kingston, Brookville and Trenton mor­
dants, announced that they had decided to join the tobacco combination. This 
&nnouncement was received with applause.

On motion, the resolution re terms and credits was reopened in order to allow 
an expression of opinion from the merchants present who were not parties to it, and 

3-311 *
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they expressed their approval of it by signing the agreement already signed by the 
western trade.

Moved by Mr. Gillard, seconded by Mr. Blain,
That the wholesale grocers of Kingston, Belleville, Brockville and Trenton 

having signified their intention to come into the arrangement for the sale of tobaccos 
at a minimum advance of 3 cents per pound, it is hereby resolved that this arrange- 
ment, on and after the 10th day of May next, shall be operative over the entire Pi'0' 
vinces of Ontario and Quebec, with the exception of the city of Montreal.—Carried.

From remarks made by Messrs. Hebert and Turner it appears that the retail of 
tobacco in the city of Montreal did not keep the agreement.

Moved by Mr. Blain, seconded by Mr. Balfour,
That Trenton be added to the list of places to which tobacco may be prepaid- 

—Carried.
Granulated Sugar.

Moved by Mr. Turner, seconded by Mr. Watts,
That this meeting desires to affirm the principle that sugars should not be sold 

at so nearly cost as they are at present, and to urge that arrangements should at 
once be entered into by the wholesale grocers of the cities of Montreal, Kingston 
and the west, under which sugars in quantities of less than 50 barrels should be 
sold at a uniform minimum advance of say § eent on Montreal refiners’ prices per 
car-load lots, and that a copy of resolution be sent to each of the local guilds for an 
expression of opinion thereon at the earliest possible date.—Carried.

Moved in amendment by Mr. Wilson, seconded by Mr. Mason,
That Messrs, the President, Gillard, Watts, Craig and Balfour be a committee t° 

formulate a plan for regulating the price at which granulated sugar shall be sold- 
—Amendment lost.

The resolution evoked a long and animated discussion, the general opini°D 
being that the local guilds must consider the question before any action can be taken-

Meeting adjourned at 6 p.m.

Evening Session. 7.45 p.m.
Rice.

Moved by Mr. Gillard, seconded by Mr. Hebert,
That inasmuch as rice, the product of Mount Boyal Mills, has been and is being 

sold at unremucerative prices, this meeting recommends that the question of fixing 
a minimum advance on that article of § cent per lb. on mill price, when sold in 
quantities of 25 bags and under, be considered by the respective guilds at an earl} 
date, and their views submitted through their delegates at the next meeting of tb6 
Dominion Guild.

Raw Sugar.
Moved by Mr. Hendry, seconded by Mr. Blain,
That whereas at a meeting of the members of the Dominion Grocers’ Guil°> 

held at Kingston, at which the leading wholesale grocers and importers wer® < 
represented, the recent changes in the sugar tariff, as submitted by the Hon. tb® 
Minister of Finance, were discussed and the proposed increase of duty on raw sugaf 
considered. The unanimous expression of opinion was opposed to the changes 0 
duty.

Be it resolved, that the Government be respectfully requested to reconsider tb® 
tariff submitted respecting raKv sugar, and that the old duties be allowed to rein*110 
in force, this meeting believing that the old tariff, while fully protecting the refin®1' 
will be in the best interest of the consumer. That a copy of this resolution be f°° 
warded to the Hon. the Minister of Finance. The Grocers’ Guild being quite will*11® 
to forward a deputation to Ottawa to advocate and support this resolution. ,

After some discussion as to the trading between firms and the pickle agreem®0 > 
the president declared the business finished.
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Moved by Mr. Blain, seconded by Mr. Wilson,
That a vote of thanks be tendered Messrs. Folger Bros, for their kindness in 

affovding the delegates such a pleasant sail on the lake.—Carried.
Moved by Mr. Balfour, seconded by Mr. Gillard,
That a vote of thanks be tendered Mr. Ince for his able conduct in the chair, 

“-Carried.
The meeting then adjourned.

WILLIAM. INCE, President. 
EDGAR A. WILLS, Secretary.

GENERAL MEETING

Hamilton, 9lh July, 1886.
T Present : —Montreal, Messrs. Tees and Hebert; Toronto, Messrs. Ince, Davidson, 
~arig, Sloan, and Boomer ; Brantford, Messrs. Watts and Hendry ; Hamilton, Messrs, 
Dillard, Steele, Brown, Balfour, Stuart, Bristol and Sherling.

12 ra.
W. Ince president in the chair.
Minutes of last meeting read and confirmed. 'I he president briefly stated the 

Particular reason for his having called the meeting.
Arising out of the minutes he referred to the success of the delegation to Ottawa 

fe raw sugars, and that the Ottawa merchants, retail and wholesale, had signed the 
“%acco agreement. That when in Montreal a short time ago he interviewed Mr. 
^Donald and was satisfied that he (Mr. McDonald) would support the tobacco agree- 
®?®ot if not by a formal agreement at least to the utmost of his ability. He con­
vened the interview a satisfactory one.

Communications.
, Prom the Johnston Fluid Beef Co., Montreal, copy of price list and agreement 

^Omitted and approved ; from W. D. McLaren, Montreal, re Cook’s Friend Baking 
owder ; the terms of sale to retailers to permit a trade discount of 5 per cent, on 
a‘es not less in amount than fifty dollars.

Rice.
The local guilds reported no action taken.

Terms and Discounts.
The position of the Hamilton merchants was explained by the president 
Moved by Mr. Davidson, seconded by Mr. Hebert,
That the terms and discounts arranged by the Dominion Guild in November, 

°*b bo adhered to.
This resolution started a very warm discussion, and at 1 p.m.—
Mr. Gillard moved an adjournment till 2 p.m., and extended, < n behalf of the 

at&ilton merchants, a very cordial invitation to the meeting to lur ch at the club. 
Meeting adjourned.

Afternoon Session.
Meeting called to order at 2.30 p.m.

Communications.
bn "^Megvam from Kingston explaining absence of delegates; from Messrs. Light- 
adand, Ralston & Co , read and ordered to be filed ; from Mr. Masuret, of London, 
Messed to Mr. Gillard.
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Terms and Credits.
Discussion resumed.
Mr. Steele gave an account of his interview with Mr. Masuret, and after a very 

full discussion, and a general expression of opinion that the arrangement should not 
be disturbed, and the president had consulted with Mr. Stewart, who, in reply to his 
question “ Will you agree to test this matter for three months longer ?" answered, 
“ I will do my best to get the consent of the other members of my firm to this pro­
position.” Permission was given to amend the motion before the meeting by adding: 
— “ For three months longer and until an opportunity thereafter for a meeting of 
the Dominion Guild.”

The resolution, as amended, was then carried unanimously.

Sugars.
Mr. Gillard submitted the resolution of the Hamilton, London and Brantford 

Guilds of 10th May, 1884.
The meeting was unanimously of opinion that something should be done imme­

diately to remedy the existing unsatisfactory state of things.
After a general conversation, it was
Moved by Mr. Hebert, seconded by Mr. Brown,
That the resolution passed at the meeting of the Dominion Guild regarding the 

fixing of a minimum price on granulated sugars be re-affirmed, and that the follow­
ing gentlemen be a committee to formulate a scheme for the purpose and wait upon 
the various refiners to see how far they will bo willing to assist them in the carry­
ing out of the same, viz,:—Messrs. Icce, Davidson and A. M. Smith, of Toronto; 
Messrs. Geo. Watt and B. Hendry, of Brantford ; Mr. Cleghorn, of London; Messrs. 
Balfour, Stuart and Gillard. of Hamilton ; Messrs. Craig & Bobertson, of Kingston! 
Messrs. Hebert, Childs and Tees, of Montieal.—Carried.

Cpy of Hamilton Eesolution of 10th May, 1884.
The large and growing consumption of grocers’ and standard A. and especially 

granulated sugar, and the very large amount of capital employed returning no profit, 
the result of under cutting in prices, it is deemed practicable and advisable to suggest 
the settling by the Dominion Guild fiom week to week the prices at which it shall 
be sold, and it is their opinion that the following would be a fair and reasonable 
scale of advance on refiners’ carload price of the day upon which prices for the ensu­
ing week be so determined, viz. : Under ten barrels, ten and under forty, fi, 
over forty, sellers’ option. Sellers to be at liberty to prepay or allow buyers cost of 
freight to the nearest wholesale market. The following places to be considered 
distributing points, viz.: Montreal, Kingston, Ottawa, Toronto, Collingwood, Sarnia, 
Hamilton, St. Catharines, London, St. Thomas, Chatham, Windsor, Brantford and 

Berlin.
The committee to meet in the Council Chamberof the Board of Trade, Toronto, 

Thursday, 15th July, at 8 p.m.

Suggestions for the Guidance of the Committee.
1st. The resolution of the Hamilton, London and Brantford Guild of 10th May, 

1884, to be considered a fair basis excepting that places to which parties shall be 
allowed to prepay freight shall be competing points only, or places to which refiners 
sell sugars direct.

2nd. That in the city of Montreal the merchants shall be allowed to sell at one- 
eighth less than the fixed price.—Carried.

Mr. Gillard, as president of the Hamilton, London and Brantford Guild) 
extended to the delegates an invitation to dinner at 7 p.m.

The meeting then adjourned.
WM. INCE, President.

-------------------- , Secretary.
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Toronto, 15th July, 1886.
Committee appointed by the Dominion Guild to prepare an agreement for the 

sale of granulated and grocers’ A sugars met in the Council Chamber of the Board of 
Trade this evening at 8 p.m.

Present:—Messrs. In re, Smith, Adams and Davidson, of Toronto ; Messrs. Gillard, 
Stewart and Balfour, of Hamilton ; Messrs. Watts and Hendry, of Brantford, when 
the following scheme was unanimously agreed upon*

GENERAL MEETING.
Toronto, 1st March, 1887.

Council Chamber of the Board of Trade.
Delegates Present :—Montreal—Messrs. G. W. Childs, president ; W. W. 

Bockerby, secretary ; C P. Hebert, Ed. St. Denis, Jacob WiLon ; Hamilton—Messrs. 
W, H. Gillard, Jchn Gillard, Geo. E. Bristol (Lucas Park), T. H. McPherson, S. 
Balfour, Alex. Turner, Alex, Harvey ; Kingston—Mr. M. H. Sutherland, representing 
Messrs, Fenwick, Hendry & Co ; London, Mr. A. Cleghorn ; Belleville —Mr. M. Kelso 
(Pikeathly & Kelso) ; Brantford—telegram from Mr. Watts stating that bo could not 
|ttend ; Toronto—Messrs. W. In ce, president; H. Blain, T. W. Lang, W. Sloan, H. 
Boomer, W. Warren, T. Kinnear, A. M. Smith, J. J. Davidson, Eckart.

Mr. W. Ince in the chair.

Election of Officers for 1887.
For president—Mr. W. Ince, nominated by Mr. Childs, seconded by Mr. Gillard.
Both gentlemen referred to the good service rendered the organization and the 

trade generally by Mr. Ince, and strongly urged him to take office for another year.
The motion was put to the meeting by Mr. Wills and carried unanimously,
Mr. Ince accepted office upon the express condition that he be relieved at the 

Expiration of the year.*
For vice-president—Mr. W. Childs, president of the Montreal Guild, nominated 

Mr. Gillard, seconded by Mr. Cleghorn.
For secretary—Mr. E. A. Wills, nominated by Mr. H. Blain, seconded by Mr.

P< Hebert.
The president, on behalf of the Toronto Guild, cordially welcomed the delegates 

®hd invited them to dinner at the Toronto Club at 7.30.
After briefly referring to the preliminary document that had to be forwarded to
different secr etaries, bearing on the sugar question ana the desirability of some 

Prompt action being taken to remedy the evils existing in the sale of sugars, 
oecb;red the meeting in due form for business.

Secretary Locker by, of the Montreal Guild, presented sugar document signed by 
but two of the Montreal dealers.

Secretary Wills, of the Toronto Guild, signed by all the trade but one house.
President Gillard of the Hamilton, London amt Brantford Guilds explained the 

®Wnce of the document and promised to have it signed and forwarded to the secre- 
•^ry. $[e stated that all in Hamilton would sign and also in Brantford.

Mr. Cleghorn would see and get the signatures for London.
Mr. Sutherland believed that the Kingston merchants would all sign.
Mr. Kelso, speaking for his firm, would sign it.
The president reported having seen the refiners, he was satisfied that they would 

®°rdially assist.
-p. Mr. Childs and Mr. Hebert also referred to interviews they had had with Mr.
•^nmmond.

Mr. Hebert’s was the most recent interview, and he, Mr. Hebert, was perfectly 
8atisfied that the trade could rely on the active co-operation of the refiners.
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Mr. Lockerby had interviewed Mr. Harris of the Moncton refinery and they 
would also be in accord, and he believed the same could be said of Halifax.

Mr. Bristol called the attention of the meeting to the fact that already 87 per 
cent, of the trade had signed the document.

The draft sugar agreement was then discussed seriatim.
The principal points growing out of the discussion which was a long and most 

interesting one were the following :—
That it would not be well to interfere with any buyer on the lists furnished by 

the refiners. That the scale of minimum advance should apply to ono grade only of 
the specified sugars, no mixed lots allowed.

The question of a uniform advance of J per cent, evoked a long debate, but finally 
the meeting unanimously resolved to adopt the original terms, as suggested in July, 
1886.

Attention was drawn to the fact of the refiners having rearranged the definition 
of a car load from 80 barrels to 100 barrels.

Off Brands.
This clause was retained though the meeting was advised that the refiners would 

discontinue making a second grade. The sense of the meeting was that it should 
not be manufactured.

The meeting adjourned at 1 o’clock p.m. for lunch, and renewed its labors at 2.30.
The only alterations in the document agreed upon at Montreal in July, 1886, 

are hereunder indicated by italics, and read as follows :

SUGAR AGREEMENT.

1. We, the subscribers to this agreement, hereby covenant and agree for our­
selves and with each other to faithfully and honorably perform and carry out the 
terms and conditions hereinafter set forth for the regulation and sale of all graded 
sugars such as ground, extra ground, Paris lump, cut loaf, grocers’ A, standard A and 
granulated sugars.

2. Scale of minimum advance to be as follows:—Under 15 barrels £ cent, 15 
barrels and over in one sale $•.

This scale of advance to apply to each grade separately of the abme specified sugars, 
viz. : All gradea sugars such as ground, extra ground, Paris lump, cut loaf, grocers' A, 
standard A. and granulated sugars ( Three boxes Paris lump to count as one barrel.)

3. Scale of advance to be based upon refiners' price in Montreal for car load 
quantity, said prices to be arranged by the president and vice-president at the Mon­
treal Guild with ibe refiners on Saturday morning of each week, and to be commu­
nicated by telegraih by them at guild’s expense, to the secretaries of the different 
guilds, whose duty it snail be to give the information promptly to each party to this 
agreement, which on that day, with tbe advance as per agreement, shall be the 
selling price for the ensuing week. Commencing on that morning, and in cases 
where the travellers have not been advised of the price before, orders to be taken at 
open prices, to be charged and invoiced at prices established and ruling for that week.

Off brands may be offered only as such, and at prices not more than one-eighth 
cent less than best brands.

4. Guild terms, namely, 60 days or 1£ per cent, for cash paid within 15 days, or 
1 per cent, within 30 days.

5. No net cash prices to be quoted.
6. Scale of advance not to apply to transactions between parties to this agree­

ment, who are to be allowed to sell to each other on such terms as may be agreed upon.
7. Sales of sugars must not in any case be dated later than first delivery on 

such sale.
8. Parties to this agreement to have the privilege of selling to buyers in the city of 

Montreal, and also to buyers west of Montreal as far as Cote iu, and all south of the river 
St. Lawrence, at one-eighth cent less than agreement prices, and to be allowed to give ten 
days’ extra time on shipment from Montreal to points west of Toronto.
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9. Sellers to be at liberty to prepay or allow buyers cost of freight to compet­
ing points only.

10. Any point having a direct buyer from refineries to be considered a compet­
ing point.

11. Parties to this agreement bind themselves not in any case or instance to sell, 
Or allow their travellers to sell, or offer to soli, other kinds of sugar or other goods in 
connection with sugars covered by this agreement at lower prices as an inducement 
for parties to purchase those sugars.

12. And we, each one of us, hereby pledge our honor as merchants that we will 
ourselves carry out this agreement faithfully, in spirit as well as in letter, and in­
sist upon its being adhered to by every person in our employ.

13. Should we hereafter desire to withdraw from this agreement, we further 
pledge ourselves not to do so without giving two months’ written notice of our inten­
tion, addressed to the secretary of the Board of Trade, Toronto, who will be the 
Custodian of this document.

Adjourned Meeting, Wednesday, 2nd March, 1887.

Present:—Messrs. Ince, Hebert, Sloan, Lockerbv, St. Denis, W. H. Dillard, 
Bristol, Sutherland, T. Dillard, Childs, Lang, Kelso, Wilson, Harvey, Blain, Boomer, 
Minnear, Balfour, Warring Killey and Eckardt.

President Ince in the chair.
Meeting called to order at 10,30, a.m.

Business.
What is to be asked of the refiners?
After discussing the many important features of the question, the following, in 

the order named, was decided upon as alike reasonable in the best interests of the 
tfade and of the manufacturers :—

1. Would you be willing to furnish prices each Saturday, as mentioned in agree­
ment ?

2. If after the trade has been canvassed and there should be a tew who will not 
J°in, will you use your influence, either by personal application or in such other way 
8,8 you may deem best, to induce them to fall into line ?

3. Should they still resist, and the number who take that course be few, would 
S'eu bo willing to agree not to sell your goods to them, or if they buy from you, 
^hen, that they must pay you the prices covered by the agreement or the guild 
°gUres ?

4. When selling to retailers, or persons who are not parties to this agreement, 
''’'ll you agree not to sell at less than association prices and terms?

It was understood, in response to a query raised by a delegate, that any combina- 
*°n the trade had, or might have, applied only to the Provinces of Ontario and

Quebec.
Moved by Mr. Wilson, seconded by Mr. Davidson,

, That the following gentlemen be a committee to attend to the carrying out of 
ce sugar arrangement, and wait on refiners if found necessary:

j-.. Messrs. Childs, Kinlock. Hebert, Wilson, Lockerby, Montreal; Dunn, Fenwick, 
■^hgston; Dillard, Stuart, Hamilton ; Thos. Davidson, Blain, Warren, Toronto.

Tobacco Agreement.

Moved by Mr. H. Blain, seconded by Mr. J. J. Davidson,
,, That the trade be allowed the privilege of delivering tobaccos to all points where 
here are merchants who buy such tobaccos from the manufacturers direct, but no 

? ac° shall be so considered a competing point until after the notice from the secr&- 
8ry of the Dominion Duild to that effect has been mailed to the several signors to
the agreement.

Mr, Dillard handed a list of new points to the secretary for ratification.
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Pickles.

Moved by Mr. W. W. Lockerby, seconded by Mr. H. Blain,
That there shall be no restriction on the price at which Crosse & Blackwell’s 

pickles shall be sold between the members of the varions guilds.
Meeting adjourned at 1 p.m.

Afternoon Session.

Meeting called to order at 3 p.m.
President Ince in the chair.

Tobacco Agreement.
Moved by Mr. Gillard, seconded by Mr. Hebert,
That the minimum advance on the article of tobaccos be increased from 3 to 4 

cents per pound, the city of Montreal to be excepted from the rule, as it is at pre- 
tent, and a new document to that effect be at once prepared by the president and 
sent to the respective secretaries for signature. The change to take effect from a 
date to be fixed by the secretary of the L ominion Guild, and as early as possible 
after the agreement has been completed, it being understood, however, that the new 
agreement thall not supersede the existing one unless and until fully executed.

•—-Carried.
Terms and Discounts.

Moved by Mr. Harvey, seconded by Mr. W. H. Gillard,
That whereas some of the London wholesale grocers have refused to acquiesce 

on the terms and discounts fixed by this guild, and whereas in consequence thereof 
the grocers who have subscribed to the guild terms are placed at a great disad­
vantage in competing for the western trade, it is hereby resolved, in order to enable 
the trade to compete for business on level terms with the London houses, that the 
following counties be excepted from the operation of the rule now in force in respect 
of terms and discounts, viz. :—

Essex,
Lambton,
Huron,
Wellington,
Waterloo,

Kent,
Middlesex,
Bruce,
Perth,
Bothwell,

Elgin,
Grey,
Oxford,

and that the trade be privileged (in these counties only) to modify the terms and 
discounts when necessary, to correspond with the terms and discounts allowed by 
London houses.

Moved by Mr. H. Blain, in amendment, seconded by Mr. Alex. Turner,
That, while the meeting cordially approves of the present terms and cash dis­

counts, it is deemed unadvisable to make such terms and discounts absolutely bind­
ing, in all cases.

Moved in amendment to the amendment by Mr. Sloan, seconded by Mr. Childs,
That the terms remain as they are until Messrs. Hebert, Ince, and Wilson try 

their influence with the London merchants, provided that by the 1st of May they 
have rot succeeded in getting the London merchants to sign, the Hamilton, London 
and Brantford Guilds may, if they see fit, draw a geographical line to meet the case 
within which terms of agreement shall not be binding until such time as the London 
merchants fall in with the agreement.—Carried.

Messrs. Turner and Gillard, speaking to the meeting, pointed out the great an­
noyance the trade in the west suffered from the action of the London merchants i° 
refusing to come into the agreement.

Messrs. Blain aid Balfour spoke most earnestly on the question. Mr. Blain, 
speaking for his firm, had no desire for a moment to withdraw from the arrange­
ment if confidence could be restored.
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Messrs. Hebert and Wilson urged the western merchants not to be discouraged ; 
they had (ravelled over the same ground in the Province of Quebec, and gradually 
they were conquering, patience and determined perseverance were having their 
effect.

Finally Messrs. Harvey and Gillard withdrew their resolution, and with the 
Understanding that his amendment was to be recorded, Mr. Turner withdrew his. 
During the discussion President Ince left the chair, which was taken by Mr. Childs.

Mr. Ince, in an earnest and vigorous speech, contended for the maintenance of 
the agreement intact. He fully realized the position of the Hamilton merchants. 
After a long ard exhaustive discussion the amendment to the amendment, which 
had now become the motion before the chair, was carried unanimously.

Prepayment of Freight.
Mr. Turner read the following extract from the minutes of the Hamilton Guild, 

at a meeting held on the 27th January.
It was also moved by T. H. Macpherson, seconded by Alex. Turner,
That the delegates from the “ Hamilton Guild be instructed on questions relat­

ing to freights and discounts, not to agree to any let ms that do not provide for the 
uon-payment of freight, or for the difference of freights, from any points (except, of 
course, on tobacco to the various competing points already provided for) and also 
that they insist upon a uniform rale of discount, with the recommendation that to 
simplify matters, and place disputes and misunderstandings beyond question, a per­
centage in all cases be allowed for the unexpired time.”—Carried.

The census of opinion was that the system was a most unprofitable one to intro­
duce ; that it was a growing evil was generally admitted ; that it was the duty of 
each and every wholesale grocer to do all in bis power to suppress this miserable 
feature of the trade, was cordially endorsed by all present.

After a cordial vote of thanks to the president for his able conduct in the 
chair, moved by Mr. Hebert, seconded by Mr. Wilson,

The meeting adjourned.
WM. INCE, President.
EDGAR A. WILLS, Secretary.

Freights to competing points.

MEETING OF DOMINION GUILD.
2nd March, 1887.

By President Ince.
Freights to competing points means that a sale is made to a buyer at a com­

peting point, freight may be paid by the seller to that place* If sale is made to a 
party at a non-competing point, freight may be paid to nearest competing place, or 
Whatever freight the buyer has to pay, ever and aoove the amount he would have 
had to pay had he bought in that place may bo allowed him.

Competing points are places in which there are buyers from any of the regular 
®hgar refiners.

GENERAL MEETING.
Windsor Hotel, Montreal, 20th April, 1887.

^ Present : Hamilton—Messrs. W. H. Gillard, G. Bristol; Brantford-G. Watts; 
^iugston—W. G. Craig, secretary, G. Fenwick ; Broekville—J. Gilmour ; Toronto— 
W. Ince, president, J. J. Davidson, W. Wanen, John Sloan ; Montreal—Messrs. 
Debert, Childs, Lockerby and Kinlock.
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Meeting called to order at 11 a.m.
President I nee in the chair.
Minutes of last meeting read and confirmed.
Mr. Hebert reported that Montreal had fully signed the tobacco agreement, and 

therefore the clause excepting the city of Montreal should be eliminated from the 
agreement.

Tne president then took the sense of the meeting as to whether or not the sugar 
question should be the next order of business ; the majorit y of the delegates present 
signifying in favor of the sugar question.

Notice of Motion.
It was moved by Mr. Lockerby
In amendment to fixing a scale of price for the ensuing week, that no traveller 

shall be allowed to name a price on the article of granulated sugar, but lake orders 
only subject to the association price on the day he received the order, or at the date 
of receipt of order at the office.

The president after allowing some little discussion on this suggestion of Mr. 
Lockerby’s, pointed out that it was desirable that questions of detail should be dis­
cussed later on, that it would be impossible at this stage of the proceedings to intro­
duce any new plan. Speaking for the Toronto Guild, he felt that however desirable— 
and he was free to admit that Mr. Lockerby’s suggestion was a very feasible one—it 
might appear, still the plan of operation had been well discussed and agreed upon, 
therefore it would be impossible to amend it without the authority of the different 
guilds.

Mr. Lockerby then consented that his resolution should stand as a notice of 
motion.

Mr. Childs reported the result of several interviews the Montreal Committee had 
had with Messrs. Drummond and Bimenhorst; the chief difficulty seemed to be with 
Mr. Elmenhorst.

Afier a lengthy discussion as to the points to be made with the refiners,
On motion of Mr. Bristol, seconded by Mr. Sloan,
Messrs. Ince and Childs were appointed speakers at the meeting to be held with 

the refiners at 2.30 p.m.
The pros and cons of the question were very fully discussed.

Re London and Terms and Credits.
The secretary read copies of four letters written by Messrs. Hebert and Wilson 

to Messrs. Masuret and Escott, from which it appeared that Messrs. Masuret 
were desirous that a penalty clause should bo adopted. Messrs. Escott & Co. did not 
reply to Mr. Wilson as the secretary had no word of their having done so. The 
census of opinion of the metting was certainly not favorable to the recommending 
the adoption of any such clause.

Mr. Gillard pointed out very emphatically the peculiar difficulties under which 
his firm labored consequent on these houses refusing to come into line.

Mr. Hebert urged the one or two Hamilton houses to struggl e along a little 
longer; perhaps, when the sugar agreement came into operation, these houses would 
fall in with the terms.

Finally, the matter was allowed to drop for the present, awaiting the result of 
the interview with the refiners.

The meeting adjourned at 1.30 p.m.

Afternoon Session.

President Ince in the chair; all the delegates present, and, by in vitation :
Mr. Drummond, President of the Canada Sugar Refining Company, Mr. Elmen­

horst and Mr. Labelle, of the St. Lawrence Sugar Rffining Company, Mr. Harris, of 
the Moncton Sugar Refinery.
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The following telegram was read by the secretary, from the Nova Scotia Sugar 
Refinery :

Halifax, N. S., 15th April, 1S87.
Are willing to join with other refiners in any scheme which may be arranged 

with fairness. Impossible to be in Montreal on 20th.
REFINERY.

Mr. Ince, after thanking the refiners for giving the trade the opportunity of 
meeting them, discussed the various objections that had been raised by the refiners, 
both by letter, and in conversation with members of the guild.

After Messrs. Childs and Gillard bad spoken and Messrs. Drummond and Elmen- 
horst had replied, the refiners withdrew at 5.15 for consultation. At 5 45 they 
returned and announced to the meeting that they wore prepared, should the pro­
posed sugar document be signed by the great majority of their customers, to enforce 
from all non-signors of the said sugar agreement an advance of one quarter cent, per 
lb. on all sugars specified in the aforesaid sugar agreement (exclusive of freight), 
over and above the prices they may give from time to time to the authorized repre­
sentatives of the Dominion Guild, the refiners to be furnished with a list of the sub­
scribers and also to be promptly notified from time to time if any names are added 
to, or taken from said list of subscribers.

Mr. Drummond said that he would personally wait on Mr. F. Smith, and Mr. 
Elmenhorst agreed to see Mr. Lightbound, both gentlemen promising to endeavor to 
obtain their signatures to the agreement.

After some further conversation the refiners withdrew.

Tobacco.
The secretary read the following resolution of the Kingston Guild : “ That the 

delegates to Montreal be instructed to strongly urge the Dominion Guild to appoint 
a committee to confer with Mr. McDonald as to the best way of removing the 
difficulties existing in the sale of tobacco throughout the district represented by the 
Kingston Wholesale Grocers’ Association.”

Mr. Craig explained the position of affairs, stating that Mr. McDonald was 
opening up new accounts in Kingston.

Moved by Mr. Gillard, seconded by Mr. Lockerby,
That Messrs. Fenwick, Hebert, Çbilds and Gilmour be a committee to wait on 

Hr. McDonald later on in the proceedings.
Mr. Childs stated that it had been suggested by Mr. Stewart, Mr. McDonald's 

agent, that it would be advisable for the Kingston merchants to call on Mr. Mc­
Donald in preference to a deputation. Mr. Fenwick and Mr. Gilmour therefore 
agreed to see Mr. McDonald.

Pickles.
The president read a communication he had received from the Retail Grocers’ 

Association of Toronto, relative to the proposed increase of duty on imported pickles.
Moved by Mr. Gillard, seconded by Mr. Davidson,
That the duty on pickles of 25 per cent, is considered sufficient, and that any 

farther increase would not be in the interests of the trade, and that a copy of this 
Solution be sent to the members of Parliament of Montreal, Toronto, Brantford 
at>d Hamilton, also that a telegram to this effect be sent to the Minister of Customs.—
Carried.

Copy of Telegram sent.

Dominion Grocers’ Guild, now in session, protest against the increased duty 
aaked for by pickle manufacturers.

EDGAR A. WILLS, Secretary.
Mackenzie Bowell, Minister of Customs, Ottawa.
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Sugar Agreement.
At the suggestion of the chair, Mr. Sloan moved, seconded by Mr. Bristol,
That in view of the arrangement made by the sugar refiners, the sugar agree­

ment be at once prepared for signature, and that Mr. Wills be, and is hereby instruct­
ed to procure the signatures of the trade to same, it being understood that the 
expenses necessary to the task are to be a charge to the Dominion Guild, and all 
Dominion Guild expenses to be assessed equally between the four local guilds.

Moved by Mr. Childs, seconded by Mr. Bristol,
That the sugar agreement do take effect from a date to be named by the secre­

tary.
Moved by Mr. Davidson, seconded by Mr. Gillard,
That the president of the Montreal Guild, or in his absence the tÿce-president of 

the Montreal Guild, be, and are hereby appointed, a committee to arrange the basis 
of price, it being understood that during the interval from Saturday to Saturday no 
advance or decline shall be noticed, unless the said advance or decline of price exceed 
one-eighth of a cent per pound.

Mr. Hebert trusted that now the Hamilton merchants would not seek to enforce 
a geographical agreement.

The meeting then adjourned.
CHARLES P. HEBERT, Vice-President.
EDGAR A. WILLS, Secretary.

GENERAL MEETING.

Montreal, 30th June, 1887.
10.30 a.m.

Delegates present :—Hamilton—Mr. Macpherson, Mr. Harvey, Mr. Park, Mr. 
Kitson, Mr. Scott; Kingston—Mr. Fenwick; Brookville—Mr. Gilmour; Queoec— 
Messrs. Turner and Ross; Montreal—Messrs. Kinlock, Chapeau, Donohue, Hebert, 
G. A. Childs, Ransome, Turner, Carter, Locker by, Tees; Toronto—Messrs, Young) 
Boomer, Eckhardt.

Charles P. Hebert in the chair.
Minutes of last meeting read and confirmed.

Sugar Agreement.
Messrs. Kinlock and Tees reported that they had interviewed Messrs. Light- 

bound, Ralston & Co., and Messrs. Matheson & Co., who positively refused to join the 
guild.

Mr. Fenwick, on behalf of thio Kingston Guild, entered a strong protest against 
so many retailers in the district within the jurisdiction of the Kingston Guild being 
permitted to sign the sugar agreement.

The chairman reminded the meeting that no one was allowed to sign the agree­
ment unless the name had been first submitted by one of the refiners.

Mr. Fenwick entered very fully into the grievances of the guild he represented.
The census of opinion was that at present it would not be well for the guild to 

take any action in this direction. Their first duty was to decide as to the resolution 
to be submitted to the icfiners in the afternoon.

The chairman had seen Mr. Drummond, who seemed disposed to favorably 
entertain the idea of an increase in the advance.

After allowing a great deal of discussion, the chairman finally called for a reso­
lution, and the following was then submitted :—

Moved by Mr. Gilmour, seconded by Mr. Young,
That the refiners be asked to refuse to sell white sugars to non-signers of the 

sugar agreement.—Carried unanimously.
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At first the Montreal delegates were disposed to favor a resolution looking for 
an increase in the advance from £ to £ cent, but finally, after hearing from the 
western delegates the resolution was carried unanimously.

Moved by Eichard Turner, of Quebec, seconded by J. J. Young,
That the scale of prices at which white sugars will be sold in Quebec be on the 

same basis as in Montreal.—Carried.
Mr. Turner expressed his pleasure in beiag present at the meeting, and in 

response to a hint from the chair, trusted they would have a guild in Quebec shortly.
Notice of Motion by Mr. Lockerby.

“ In amendment to fixing a scale of prices for the ensuing week,” that no 
traveller shall be allowed to name a price on the article of granulated sugar, but 
take orders only subject to the association price on the day he received the order, or 
at the date of receipt of order at the office.

Mr. Kitson suggested that the discussion of this question be deferred until tha 
Several local guilds have had an opportunity of considering it.— Approved.

Ordered that the resolution of the Hamilton, London and Brantford Guilds re­
lating to the future delivery of sugar be adopted, that the same be printed under the 
signature of the secretary.

Communications.
From Jardine & Co., St. John, New Brunswick, addressed to the secretary of 

the Montreal Guild, asking for information as to the formation of a Grocers’ Guild 
in St. John, N.B.

From J. Allen, agent Armour’s beef.
Copy of same to be furnished to the local guilds for consideration.
Secretary reported correspondence with Rathbun Co., Deseronto, as to the to­

bacco agreement, and stated that he looked for a favorable reply.
Moved by Mr. Tees, seconded by Mr. Boomer, that the secretary prepare for the 

nse of travellers, printed and condensed synopsis of guild agreements, as they now 
exiet.—Carried.

Tobacco.
Moved by Richard Turner, ol Quebec, seconded by J. W. Young,

^ance upon 25 caddies lots, McDonald’s tobacco, be reduced to three 
Quebec.—Carried.

Messrs, the Chairman, Fenwick and McPherson, were appointed 
address the refiners at 3 p.m.

Meeting adjourned at 1 p.m.
Adjourned General Mbei*ng, 30th June, 1887.

Meeting called to order shortly after 3 p.m.
Present .-—Messrs Drummond and Watson, Canada Sugar Refining Company 

Queers, Elmenhorst and Labatt, St. Lawrence Sugar Refining Company ; Mr. Chaplain, 
^presenting the Nova Scotia Refining Company, Mr. Mitchell, representing Moncton 
°Sar Refining Company.

Chas. P. Hebert in the chair.
The chairman presented the following resolution, which he stated had been 

parried unanimously at the morning session of the association, said he had little to 
•®H them ; the refiners were perfectly well acquainted with the annoyance the tracfci 
bad been subjected to, caused by the action of the two Montreal houses who refused 
to s'gn the agreement, and in his opinion there should be no hesitating on their 
Part as to what course to adopt.

Moved by Mr. Gilmour, seconded by Mr. Youngs
“ That the refiners be asked to refuse to sell white sugars to non-signers of the 

SQgur agreement.”
i. After the chairman and several of the delegates had spoken to the resolution, 
Mr. Drummond said he considered the resolution as specific enough, but it was a new

that the ad­
eems, cast of

the speakers
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feature to him ; he had been led to understand from conversations with members of 
the Montreal Association, that the object of the meeting was to request the manu­
facturers to increase the advance, and he desired to be advised as to the reasons for 
the change in front. This was full explained by several of the delegates.

Mr. Drummond pointed out that asking the refiners to refuse absolutely was a 
very serious business.

This sta ement was immediately met by the delegates naming several large manu­
facturers in other lines of business who had adopted this course.

M v. Elmenhorst, of the St. Lawrence, in the course of his remarks, stated that half 
cent was not suffi rent advance, and suggested that the resolution should be amended 
so that the manufacturers might agree to sell to parties at the quarter cent advance, 
provided those parties entered into obligations not to sell at less advance than 
that provided in the guild agreement.

Immediately several of the delegates pointed out that they did not want any such 
arrangement as this; all that the trade asked was that the three firms named should 
be put on the same footing as the subscribers of the agreement.

Mr. Elmenhorst further complained of the amount of raw sugars which were 
being imported, especially by the western merchants.

This was readily explained from the fact that there was a very large demand for 
low grade sugars which the refiners were not making.

Mr. Drummond was of opinion that the importations were not in excess of last 
year.

At this point in the proceedings, the secretary read extracts of communications 
received from the president of the Moncton Sugar Refining Company, and the 
secretary of the Nova Scotia Sugar Betining Company ; both of these companies 
signifying their willingness to join with other refiners in positively refusing to sell 
to non-subscribers. t

During the discussion, Mr. Kinlock made the statement which was confirmed by 
Mr. Tees, that Mr. Lightbound had stated the previous evening that he had enough 
sugar to last him to January, 188b.

Mr. Elmenhorst stated that he had reason to know to the contrary and these 
contradicting statements created an unpleasant impression.

Mr. Caster :—Messrs. Matthewson and Co. were one of first to sign a combinatiou 
agreement in the city of Montreal.

Mr. Lockerby:—Lightbound, Balston & Co. have expressed themselves 
repeatedly in the past, to the knowledge of many delegates present, in favor of some 
action, looking for a cessation of the sugar trouble.

After two hours’ discussion, Mr. Drummond stated that he would much prefer 
that the resolution would be put in another shape, but if, after farther consideration 
the delegates felt that they could not amend this resolution, he, speaking on behalf 
of the Canada Sugar Refining Company was prepared to agree to the conditions oj 
the resolution, and Mr. Drummond, in making this statement pointed out that one of 
the non-subscribing firms had been a customer of the Canada Refining Company f°r 
over thirty years.

Mr. Drummond’s decision was received with marked satisfaction, The chairmaB 
thanked Mr. Drummond for the way in which he had received the request of tb6 
trade and that gentleman withdrew.

The chairman then called upon Mr. Elmenhorst. The president of the 
Lawrence Sugar Refining Company positively refused to agree with the resolution 
of the guild, and stated that he would not refuse to sell, but that the trade might re® 
assured that bo would use his best influence, and it was not small, to bring the noD' 
signers into line ; he further assured the trade that they could rely on his determin3' 
tion to protect their interests.

In reply to the question, if Lightbound Ralston & Co. refuse to come in after 
you have used your influence with them, will you refuse to sell them ? ^r‘
Elmenhorst said : •* I will not refuse to sell to any non-subscriber, but I am on y°ul
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eide.” Daring the discussion, Mr. Eimenhorst gave it as his opinion that an advance 
of £ cent was not a sufficient protection to the trade.

At this stage of the proceedings, Mr. Elmonhorst’e attention was directed to the 
fact that one of the principal non-signers of the sugar agreement was a subscriber to 
four or five other combinations, all of which were profitable to him, and therefore their 
refusal to sign the sugar agreement was not based on principle.

Notwithstanding the arguments of the delegates, Mr. Eimenhorst remained 
firm in his position, which was that the trade must take his word.

As might be supposed, there was a general feeling of disappointment at the posi­
tion taken by Mr. Eimenhorst, in view of the prompt and deci led stand taken by 
Mr. Drummond.

Mr. Eimenhorst and the other representatives having withdrawn, the delegates 
proceeded to again discuss the resolution presented to the refiners. Fmaiiy, after a 
very heated discussion, the following was adopted :—

Moved by Mr. Gilmour, seconded by Mr. Boomer,
Whereas the motion passed at this morning’s meeting of the Dominion Guild did 

not recommend itself to the approval of all the refiners ; Be it resolved, That the 
refiners be asked to increase the advance on white sugars to non-subscribers to sugar 
agreement to one cent per pound.

The secretary was instructed to wait upon Mr. Eimenhorst with this resolution. 
This was done, and the secretary reported that Mr. Eimenhorst distinctly refused to 
be a party to any such agreement, and that he had again reiterated his determination 
to protect the trade and to use his influence to bring the non-signers into line.

The secretary’s report was received with marked disapproval.
After passing a vote of thanks to the chairman, the meeting adjourned
The delegates left Montreal feeling that some good had and would be effected, as 

a result of the meeting.
WM. INCE, President.
EDGAB A. WILLS, Secretary.

GENERAL MEETING.

Kingston, 16th November, 1887.
Delegates present:—London—Messrs. Ford and Masuret; Hamilton—Messrs. 

Turner, Balfour, Lucas, Gillard, McPherson, Sterling, Stuart; Toronto—Messrs. In ce, 
tilain and Kinnear ; Kingston—Messrs. Fenwick, Robertson, Craig and McRae; 
Brockville—Mr. Gilmour ; Montreal—Messrs. Childs, Hebert, Lockerby, Kinlock ; 
Quebec—Mr Turner.

The meeting was called to order at 10.30 a.m., in the office of the president of 
the Kingston Guild.

Mr. Ince, president, in the chair.
The minutes of last meeting were read and confirmed.
A communication from the vice-president of the Montreal Guild advising the 

acceptance of the offer of the refiners that the advance should be one half cent, was 
read and the action of Mr Hebert in the premises unanimously confirmed.

Mr. Childs, President of the Montreal Association, pi esented copy of a resolution 
adopted on the 3rd of November, as follows :—

“ Resolved that it be a recommendation from this Board to the Dominion Guild 
that the present sugar agreement be confined to strictly wholesale merchants and 
therefore that those retailers already on the list be erased therefrom, also that non- 
aigners be permitted to purchase from the refiners at one-quarter cent per pound ad­
vance for not less than 25 barrels of one brand.”

Mr. Childs also presented copy of a resolution sent by the Retail Grocers’ Asso­
ciation of Montreal to Mr. Drummond.

3—35
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Mr. Lockerby presented copy of the rules and regulations governing the Boston 
"Wholesale Grocers’ Association with a letter from the president of same.

After allowing considerable latitude of discussion, the president called for a reso­
lution on the question.

Moved by Mr. Blain, seconded by Mr. Turner, of Hamilton,
That the sugar combination be confined to strictly wholesale bouses and that 

local guilds be requested to erase from membership any retail house, a retail house 
being understood to mean any house selling direct to the consumer, and that a new 
list be sent refiners of those who are in the combination.

A long and interesting discussion ensued on this resolution and it was finally 
a ’opted.

The meeting adjourned at 1.30 p. m.

Afternoon Session.—2.30 p.m.

The meeting, being called to order, proceeded to discuss the proposal to reduce 
the advance to be charged non-signers from one-half to one-quarter cent.

The proposal was not favorably received, and finally, after a heated discussion, it 
was moved by Mr, Turner, of Quebec, seconded by Mr. Sterling, and carried, with the 
understanding that the delegates were authorized, if they deemed it best, to concede 
one-eighth; that is, that the advance to be charged to non-signers by the refiners 
should bo three-eighths.

That the resolution of the Montreal Grocers’ Association recommending that an 
advance of one-quarter of a cent per pound be charged to non-signers over com­
bination prices is not satisfactory, and that a deputation be appointed to wait upon 
the refiners to express the views of this meeting and to make a more favorable ar­
rangement in the interests of this guild. The deputation to consist of the following 
gentlemen : Messrs, lnce, Toronto ; Turner, Quebec ; Childs, Montreal : Gillard, 
Hamilton ; Fenwick, Kingston.

Mr. Blain, in a forcible speech, proposed that the sugar terms given by the 
wholesale trade as to credit, should be the same as the refiners, and strongly advo­
cated fourteen days ret cash. Finally,

Moved by Mr. Blain, seconded by Mr. Ford,
That the question of a reduction on the sugar terms be referred to the local 

guilds to consider and report on the same at the next meeting of this guild.—Carried.
Mr. Fenwick, president of Kingston Guild, called attention to the distinct un­

derstanding as to the admission of parties having wholesale and retail establish­
ments. The census of opinion was that any wholesale house having a retail estab­
lishment in the same town was morally bound for a proper supervision of the retail 
branch, and that the whole matter of admission lay entirely in the hands of the 
local guild in whose territory the party or parties did business.

Considerable discussion arose as to the question of off grades. The president 
reminded the meeting that Toronto, Hamilton, London and Brantford bad strongly 
opposed the making of any off grades, but he was of the opinion that refiners must 
have an opportunity to meet their competitors.

Mr. Craig stated that his firm were holders of a considerable quantity of Scotch 
granulated and that they never considered it as a standard.

Moved by Mr.-McPherson, seconded by Mr. Lockerby,
That in the opinion of this meeting Scotch granulated sugar be considered as an 

off grade and that the question be left in the hands of the delegates appointed to 
meet the refiners to fix the question definitely.

Mr. Lockerby's Notice of Motion.

After some discussion it was resolved to adjourn consideration of this matter 
till next meeting.
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Tobaccos.
Mr. Childs laid before the meeting the resolution of the Montreal Guild re 

°bacco agreement. He also afforded very satisfactory information in relation to 
Certairi recent decisions of Mr. McDonald.

The meeting then proceeded to discuss the suggestions submitted by Montreal. :
(1.) Suggestion to allow signers to sell to each other at less than rate fixed by 

agreement.
The census of the meeting was decidedly against alteration of the present system 

6 this respect.
(2.) Desirability of requesting all tobacco manufacturers to make the minimum 

Tiantity for a sale and terms of credit and discount the same as Mr. McDonald’s.
Moved by Mr. Gillard, seconded by Mr. Blain, 

j. That the “ Empire ” and “ Me Alpine ” Tobacco Manufacturers be notified that 
,!10 wholesale dealers in tobacco have agreed not to buy tobaccos in less quantities 
î?Sl1 50 caddies, or the equivalent, and request them not to sell to anyone in less

RftlH nnon+i+ioa in nnn aalo enrl «lan tViof tKoir aVtoll Ko mrtwfka /-it» D
Per

'c said quantities, in one sale, and also that their terms shall be four months or 3 
' cent, for cash.

Starch.
. Mr. W. H. Gillard, president of the Hamilton Guild, announced that he was 

structed by the Bdwardsburg and British American Starch Companies to state 
2 os ^y were willing to make an arrangement with the trade for a sale of their 
8 °ds, and submitted the following resolution :
Wh i^rov^e<* ^9 Edwardsburg and British American Starch Companies sell to the 

desale trade only and make uniform prices and support the wholesale trade in a 
**um advance to the retail trade of j cent per pound on common laundry, f cent 

others except rice (starch) upon which the advance shall be 1 cent; they 
not to sell the manufactures of any other starch company, who, upon being 

6<Jh> join, refuse to do so, upon same terms.
Moved by Mr. McPherson, seconded by Mr. Stewart, That the matter be defer- 
tor further consideration.—Carried.

Notice of Motion by Mr. Ford.
tiQa ^at prepayment of freight, except on combination goods, be in future discon- 

^2 by members of the guild, 
ihere being no further business,
Moved by Mr. Lockerby, seconded by Mr. Turner of Hamilton, 

the ,, at a vote °f thanks be presented to the president of the Kingston Guild for 
5 of his pleasant and comfortable office for the use of this meeting —Carried. 
■*■06 meeting adjourned.

President.
Secretary.

EXHIBIT 24J.
Am Hamilton, 16th March, 1888.

Brown, Esq., M.P., Ottawa.
helq?EAa Sir,—At a special meeting of the Retail Grocers’ Association of Hamilton, 
6(j t ast evening, the enclosed resolution was duly passed, and the secretary instruct- 
^iudl °rwarcl a copy of the same to you and the chairman of the Combine Committee, 

y reply as to disposal of the same.
Yours truly,

ROBERT STEWART,
Secretary Hamilton Retail Grocers' Association.

3-35*
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The following is resolution above referred to:—
Moved by A. Ballentine, seconded by B. Winnifrith,
Whereas a Committee of the House of Commons has been appointed to collect 

information relative to “ combines ” and their effect upon trade ; and whereas the 
retail grocers occupy the very important middle position between the wholesale 
merchant and the consumer of the chief necessaries of life;

Whereas Hamilton being one of the principal commercial cities of Ontario, the 
retail grocers of this city have had particularly favorable opportunitiesf or obser?" 
ing the effect—“ combines ” and their influence upon trade ; and whereas we are 
in possession of information touching the matter in question, which information 
are anxious to impart : Therefore, be it resolved that in the event of an invitation 
being extended to us by the said Parliamentary Committee to appear by represen­
tative before it, representatives will be in readiness to appear when called upon, and 
that copies of this resolution be forwarded to the chairman of the said Parliamentary 
Committee, and to Adam Brown, Esq., and Alex, McKay, Esq., our city represen­
tatives at Ottawa.

EXHIBIT 25a.
At a meeting of the producers and shippers of anthracite coal held at the 

Fifth Avenue Hotel in New York, on Wednesday, the 14th day of April, 1886, Mr- 
J. J. Albright, acting as chairman, and Mr. W. E. Street, as secretary, the following 
resolution was adopted :—

Resolved, That a committee of fifteen be appointed by the Chair, to consider 9 
plan for the business of the coming year, and submit the same to a meeting of tn6 
producers and shippers, to be held at two o’clock. T

The following were appointed by the chair as such committee Messrs. J- j’ 
Albright, Vaillant, Langdon, Holden, Swoyer, Sanderson, Sayre, Dininney, Daviflj •' 
S. .Richards, Sloe, Ely, T. M. Richards, J. J. Albright, jun., and Kingman.

The mealing then adjourned until 2 o’clock. c
At the adjourned meeting of the producers and shippers, the committe0 0 

fifteen presented the following resolutions, which had been adopted by the commit6 
as their report :—

Resolved, That we adopt the plan of a division of the tonnages among the 
spective interests, upon the basis as adopted in April, 1885. u

Resolved, That a committee not exceeding four in number, be appointed by ea.c> 
respective interest, to conduct the business for the year from 1st May, 1886, to 19 
May, 1887, the committees to vote by interests, and each interest to be entitled 1 
four votes.

Resolved, That the stocks on hand 1st May, 1886, shall be fully reported to t" 
general committee, in the same manner as provided by the resolution of last ye%' 
and that the stocks so on hand shall constitute a part of the allotment of 09° 
interest for the year. j

Resolved, That for the year beginning 1st May, 1886, the tonnage be di?id.9 
among the respective interests in the same percentages as was adopted last year,''1

To the shippers vid Del,, L. & W. R. R..................... 30-45 per cent.
do do Lehigh Valiev R. R..................  19-40 do
do do N. Y., L. E. & W. R. R........... 23-13 do
do do Pennsylvania R. R...................  17-63 do
do do Phila. and Reading R R........... 09-39 do

_ 100-00 -eve-
_ Resolved, That the general committee appoint a committee of five as an 

cutive committee, who shall have full power to regulate prices, allotments, &c., bet'f A 
the meetings of the general committee, subject always to the decisions of the ge0 '
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Committee, and shall, from time to time, recommend to the general committee, for 
v°te at their meetings, such matters as in their judgment may seem best for the 
Maintenance of prices, allotments, &c.

Upon motion, it was
Resolved, That the above report of the committee of fifteen be adopted as a 

^hole, by this meeting.
Resolved, That each interest appoint its respective committee.
The following persons were then chosen by the shippers as their committee to 

^present their respective interests during the ensuing year :—
Jos. J. Albright, Wm. E. Street, G. H. Vaillant, Andrew Langdon, representing 

e°al sent vid N. Y., L. E. & W. B. B. ; E. E. Holden, W. E. Storrs, C. M. Sanderson,
Gr.

Bichards,
. 1 * ■ UIVV, V VO . , *- . A'. , .U^IVDVU.IUK wu. OWU, tz ,U . UUU. V. if. , Thos.

5- Bichards, J. J. Albright, jun., W. L. Kingman, representing coal sent vid Phila. & 
Beading B. E.

Resolved, That the resolutions which have been adopted, be put into the form 
ot an agreement by the general committee, and the signatures of the various ship- 
lMrs and producers be obtained at the earliest possible day.

_ Resolved, That an assessment of five hundred dollars (8500) be made, to be 
Qlvided among the five initial interests, and that the chairman of each initial line be 
guested to collect the funds, and turn them over to the secretary.

The meeting then adjourned.
J. J. ALBRIGHT, Chairman.
W. E. STEEBT, Secretary.

Was
A meeting of the General Committee was then convened ; and, upon motion, it

Resolved, That Mr. J. J. Albright be chosen as chairman, and Mr. W. E. Street 
88 secretary, for the coming year.

Resolved, That we appoint a vice-chairman, to take the place of the chairman 
111 his absence, or at his request ; and that Mr. J. D. F. Slee be appointed vice-chairman

Resolved, That the following be appointed as an executive committee, as re- 
£°mmonded by the shippers:—E. E. Holden for the I), L. & W. E. E. ; W. H. Sayre 
I0* the Lehigh Valley E. E. ; W. E. Street for the N. Y., L. B. & W. E. E. ; Jos. 
titickney for tne Penn. E. K.; T. M. Bichards for the Phila. & Bead. E. E.

Adjourned to meet on Thursday, 15th April, at 10 o’clock.

B.
y A meeting of the Committee on western and interior business was held in New 
, 0rk, on Thursday, 26th May. After a general discussion as to the condition of the 

a0o the committee recommend
^ . That the present prices be continued for the month of June, except that the 
PMce of grate size be advanced to the same price as charged tor egg size.

They further recommend
, That all sales be made with the distinct understanding that the delivery 

be made during the month of June.
j Adjourned to meet at the Fifth Avenue Hotel, Now York, on Wednesday, 29th 

nne> at 11 o’clock, a.m.
W. E. STEEET, Secretary.

A meeting of the Western Anthracite Committee was held in New York, on 
<*rsday, 28th July. After a general discussion as to the condition to the trade, the 

Mitteo recommend
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That the present circular prices for Buffalo, Niagara River Bridges, Lake 
Ontario ports, and all interior points, be advanced twenty-five cents per gross ton for 
August delivery.

That the present circular prices on cars and from yards for Chicago and other 
Lake Michigan receiving ports, and also the receiving ports at the head of Lake 
Superior, be continued for August delivery.

That the prices at all points for grate and egg sizes, be twenty-five cents Per 
ton below the prices of stove and chesnut.

Adjourned to meet at the Fifth Avenue Hotel, New York, on Tuesday, 30th 
August, at 9 o'clock, a.m.

W. E. STREET, Secretary.

A meeting of the Western Anthracite Committee was held in New York on 
Wednesday, 27th October. After a general discussion as to the condition of the 
trade, the committee recommend

That the present circular prices for Buffalo, the Niagara River Bridges, Lake 
Ontario ports, and all interior points, be advanced thirty cents per gross ton f°r 
November delivery.

That the prices on cars and from yards for Chicago and other Lake MichigaD 
receiving ports, and also the receiving ports at the head of Lake Superior, be made 
$6.25 for grate and egg and 86.50 for stove and chestnut, per net ton for November 
delivery.

Adjourned to meet at the Fifth Avenue Hotel, New York, on Wednesday* 
30th November, at 9 o’clock, a.m,

W. E. STREET, Secretary•

C.
At a meeting of the Western Anthracite Committee, held at the Fifth Avenue 

Hotel, Thursday, 15th April, 1886, the following were present: Messrs. Holder 
Sayre, Davis, Dininney, Albright, Taillant (by proxy), Langdon, Stickney, Slee,
S. Richards, Ely, J. J. Albright, jun., Kingman and Street.

The secretary read the minutes of the meetings of the 14th, and on motion they 
were adopted.

The following resolutions were then adopted :— ,
Whereas, at the meeting of the joint committee, held 28th April, 1885, the 

lowing was adopted, viz. :
“ Resolved, That the coal unsold, in stock and in transit, on the 1st day of 

be included in the distribution provided for, and shall count in the respective all° 
ments ; ” and

Whereas, it is alleged that certain interests are under the impression that tu 
above resolution was intended to include stocks at all points, as well as Buffalo, flT1 
the tonnage reports of stock on hand to the secretary, as of 1st May, 1885, ar 
still incomplete ; and

Whereas, by resolution adopted at a meeting of this committee yesterday, f*1 
stock on hand 1st May, 1886, was in similar way to be charged to the various all° 
ments for the fiscal year; and

Whereas, it is alleged that with this report of stock on hand, the deficiencies 1 
certain directions fall unjustly upon certain interests ; therefore

Resolved, That this whole question be referred to our executive committee, to 
end ttat they may hear the statements of those interested, to present their cl ai01 
as above, or for any other deficiency that may have arisen, and that the said eSCoXK 
live committtee are hereby fully authorized to make such adjustment of claim® 
deficiencies, as shall be just and equitable to all concerned.
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Resolved, That the executive committee report to us at our next regular meeting, 
a plan for reporting stock on hand, in accordance with the resolution of yesterday.

A communication from Mr. Vaillant was read, suggesting the expediency of 
pooling the whole western tonnage, which was referred to the executive committee.

The following rules and regulations were then adopted :
Resolved, That whenever any member of this committee shall be unable to attend, 

a meeting, he shall have the right to appoint, in writing, a substitute who may re­
present him at such meeting.

Resolved, That any producer of coal who is a party to this agreement, shall be 
permitted to attend any of the meetings of this committee.

Resolved, That prices shall be made at all places as heretofore, and in addition at 
all points where any of the companies have agents, and also at all other points where 
any members of this committee may request the prices to be made.

Resolved, That the prices at Buffalo, Brie and the Niagara River Bridges be the 
same, and that they be regarded as the basis for fixing western prices.

Resolved, That no coal shall be sold at any point at a price which, with the schedule 
freight added, shall place such coal at any other point, at less cost to the purchaser 
than the established price, at the place to which such coal is destined.

Resolved, that no coal shall be sold at the breaker at a price which, with the 
schedule freight added, shall be less than the price established by this committee F>r 
coal at the point of destination, except that any miner of coal represented in th.s 
committee, may sell to any other party, also represented in this committee, at such 
prices as may be mutually agreed upon ; and that any violation of this resolution be 
promptly reported to this committee.

The following resolutions relating to prices were then adopted :—
Resolved, That the following prices be established to take effect at once and for 

delivery prior to 1st June.
For Buffalo and the Niagara Biver Bridges on cars, grate, $4 00 per Gross Ton.

Egg 4 00
Stove, 4 25 “
Chest., 4 25 “

For Buffalo, F. O. B................. ..................................Grate, 4 30 “
Egg, 4 30 “
Stove, 4 55 “
Chest., 4 55 “

For shipment to Lake Ontario ports, viz.—From Oswego, Fair Haven, Sodus 
Point, and Charlotte, prices to be seventy (70) cents per gross less than Buffalo, 
F. O. B. prices, with the understanding that for coal shipped through the Welland 
Canal for western points, the prices to the same destination are to be equalized with 
Buffalo : in other words, that the cost to the purchaser is to be the same as if shipped
from Buffalo.

For .Rochester.......................................................Grate, $3 65 per Gross Ton.
Egg, 3 65
Stove, 3 90 “
Chest., 3 isO “

Resolved, That the prices on oars for shipment, and in yards to dealers and 
manufacturers, at Chicago, Milwaukee and .Racine, whether the coal be received there 
by rail or lake, be as follows:

Grate, $5 60 per Gross Ton, or $5 00 per Net Ton.
Egg, 5 60 » 5 00 “
Stove, 5 88 “ 5 25 “
Chest., 5 h8 “ 5 25 “

Resolved, That a sub-committee of nine be appointed to adjust the prices at i n- 
terior points in the State of New York, fixing them with some reference to the prices 
established for controlling points at Buffalo, Rochester tand Syracuse, as near as
possible.
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The following were appointed as such sub-committee :—H. S. Holden, J. J. 
McWilliams, Thos. Hodgson, T. F. Torrey, J. H. Horton, W. A. Jewett, A. G. Yates, 
T. Guilford Smith, C. M. Underhill, chairman.

Resolved, That the price of the size known as No. 4 be, at all points, not less than 
the price of stove size, but that it be omitted from the circulars.

Resolved, That no coal for municipal purposes or public contracts, for which 
tenders are advertised, shall be sold at any less rate than the regular car prices in 
force at time of sale.

Resotved, That the prices of coal at ports at the head of Lake Superior, for dis 
tribution by rail, be submitted to a committee consisting of Messrs, Saunders, Pratt’ 
J. £. McWilliams, Yates (or a substitute whom he may appoint), and Merri weather-

Resolved, That the prices on cars at Toledo, Sandusky, Detroit and Cleveland 
be one dollar (3 l) per gross ton above the Buffalo prices on cars.

Resolved, That a committee consisting of Messrs. Yates, J. J. McWilliams, T. 
Guilford Smith, R E McWilliams and Underhill, be appointed to visit Toronto, for 
the purpose of endeavoring to harmonize the local interests in that city, and to 
establish the trade upon the basis of the wholesale prices fixed by this board.

Resolved, That a committee of five bo, and is hereby appointed, for the purpose 
of taking such action in respect to the trade at Rochester, as will establish and re­
gulate the local trade at that city, upon the basis of the wholesale prices established 
by this board, and that the committee be composed of the following named persons, 
viz. : Messrs. Yates, T. Guilford Smith, E. F. Holden, Underhill and Torrey.

Resolved, That a similar committee of five be, and is hereby appointed for the 
purpose of taking such action in respect to the trade in Buffalo, and that the com­
mittee be composed of the following named persons, viz.: Messrs. Hodgson, J. J. 
McWilliams, Horton, T G. Smith, and Underhill.

Resolved, That the prices for interior points, as submitted by the sub-committee 
of nine, be and are hereby approved.

Adjourned to meet at the Fifth Avenue Hotel, New York, on Thursday, April 
29 th, 1886,

J. J. ALBRIGHT, Chairman.
W. E. STREET, Secretary.

At a meeting of the Western Anthracite Joint Committee, held at New York, 
Wednesday, 2Uth September, 1886, there were present, Messrs. Albright, Holden, 
Stoirs, Sayre, Ely. J. S. Richards, T.M. Richards, Albright Jun.,Underhill, Stickney, 
Yates, Langdon, Davis, Dininney, Kingman and Street.

The minutes of the preceding meeting were read and approved.
A communication was presented from the Central New York Coal Dealers’ Asso­

ciation, relative to the sale of coal by the shippers to private parties by the car load, 
whereupon, on motion, the following resolution was adopted :—

Resolved, That the circular prices of coal as established by this committee, shall 
be held to apply only to sales to dealers regularly established in the business, and to 
manufacturers for their own consumption ; and that sales to all other parties, at all 
points, shall be at fifty cents per gross ton above the circular prices.

A communication was received from the Grand Rapids Coal Dealers’ Association, 
whereupon, the following was adopted:

Resolved, That the Coal Dealers’ Association organized at Grand Rapids, Mich., 
be sustained in alt lawful and practical efforts to secure harmony in the trade, and 
the adoption of reasonable methods, in the prosecution of their business.

Statements being made relative to the condition of the local trade in the city of 
Buffalo, it was

Resolved, That a committee of five be appointed to investigate the alleged irregu­
larities in the sales to the local dealers, and to secure the maintenance of the prices 
made by this committee. The following committee was appointed by the chair; 
Messrs. Dininney, Hedstrom, Underhill, T. Guilford Smith and Langdon.
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The following resolutions were then adopted :
, Resdved, That the present circular prices for Buffalo, Niagara River Bridges, 
pke Ontario ports, and all interior points (excepting the interior points named 

Cl°w) be advanced twenty-five cents per gross ton for October delivery.
Resolved, That the prices on cars and from yards for Ohicago and other Lake 

5lchigan receiving ports, and also the receiving ports at the head of Lake Superior, 
6 made 85.60 for grate and egg, and $5.75 for stove and chestnut, per net ton, for 
ctober delivery.

t. The prices at interior points were referred to a committee consisting of Messrs.
.Ofrg, forrey, Horton, Underhill and Albright, Jun., which committee reported as 

Allows •__
B«Bhampton to Erwins 
Ceaee t0 Danaville 
Bin„,laS to So. Livonia
8av>“8lnPton to York 
BartL to K- Waverley
Æ to Oswego

to Town Line 
Avon18 t0 Red Greek 
S.in to Attica 

• unc-t0 Alden 
to Batavia
to Attica 
to Wyoming

inc. Circular Book, page 14 2 
“ “ 6

4
17 4 18 
19 
21
3
4 4 5 
6
18 
34

II II OAI, „ %

No advance from September prices.

10 cents advance.

>Tii
Pl«»O0d mmB

All other interior points advanced 25 cents.
at ^journod to meet at the Fifth Avenue Hotel, New York, 28th October, 1886, 

6Wen o’clock, a.m.
J. J. ALBRIGHT, Chairman.
W. R. STREET, Secretary.

D.
>est5 meeting °f the miners and producers of anthracite coal, shipping into the 
Iggj rn and interior markets, was held in New York, on Wednesday, 27th April, 
thegQ A committee was appointed to consider the condition of the coal trade in 
Thi8 toark<?t8> an(f report such recommendations as they should find expedient, 
loiyj CoWmittee, after a general discussion of the whole subject, presented the fol- 

J? recommendations :
^rk t tke minerB and shippers of anthracite coal into the western and interior 
*®lati 8 meef monthly or oftener, as may be advocated, for general conference in 

to matters pertaining to the condition of the trade and such adjustment of 
faciij® .*Ve relations as may be legitimate and practicable. For the purpose of 
tecQ ating such conference, and promoting the ends sought to be attained, it is 
^emh>ded that a permanent committee of conference be appointed by those now 
thejm° ed, which committee shall procure and promulgate information respecting 

tk erests of the general trade, and make such recommendations in relation thereto 
g shall deem proper.

the rn- t the organization of this committee of conference be communicated to all 
and thnera und shippers of anthracite coal into the western and interior markets, 
htend at they be invited to co-operate with the committee and conform to its recom-

Th0118-
httelv t is to he understood that the action of this committee of conference is 
ÎVef reco|nmendatory, and while urging upon all the desirability of conforming 
limit $ ttle committee assumes no authority in the promises, and does not seek to 
to Ho ireod°m of action of any individual member of the committee or of those 

111 these recommendations may come.
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lhat the following prices be recommended :
Grate. Egg. Stove. Chestnut.

For Buffalo......................... $4 30 $4 40 $4 75 $4 75 Gross tons.
“ Lake Ontario Ports.... 3 80 3 90 4 25 4 25 <»
“ Bo Chester................... 3 90 4 00 4 35 4 35 it

“ Syracuse..................... 3 65 3 75 4 10 4 10 it

“ Chicago....................... 6 50 5 50 5 75 5 75 Net tons.
“ Lake Michigan and

Lake Superior re-
ceiving Ports........ 5 50 5 50 5 75 5 75 U

“ East St. Louis............ 5 75 5 75 6 00 6 00 M

That, in adjusting prices for common points beyond Buffalo, the prices ft"66 . 
board of vessels at that point be taken as a basis, and that there be added ther® 
the excess of the through rates of freight over the freight charged to Buffalo for lr 
on board delivery. , 0j

That the prices proposed shall be strictly limited to deliveries for the monte 
May, and that the sellers will assume no obligations for delivery at these prices a ^ 
May, and that they will assume no responsibility for inability to procure tranep°r 
tion for the same during that month.

E.

Suspension Bbidge, N.Y., 1st November, 1887.
For the present the prices of Scranton and Wilkesbarre coal will be as follo^8

On Cara at Buffalo and 
Bridges for Shipment W.

Gross Tons. Net Tons.
Grate 85 05 $4 ol
Egg 5 05 4 51
Stove 5 30 4 73
Small stove 5 30 4 73
Chestnut 5 30 4 73
Pea 4 30 3 84

Subject to conditions on back of this circular (see below). . ^
Prices, free on vessel at Buffalo and Sodus Point, furnished on appli°a 

Also prices for ccke, Brier Hill, Fairmount, Lehigh and Altona Blacksmith.
PIEBCE & CO-

Conditions of the Sale and Shipment of Coal. 0Terms Cash.—All accounts not paid on the 10th of the month following 
ment subject to sight draft. .0„ed

1. All prices are subject to change without notice, and all deliveries condri1
upon ability to secure transportation. ^

The shippers will assume no responsibility, nor will they give any gum 
beyond their ability to secure cars or vessels for shipment. _

2. All sales shall be at invoice weights as taken at original points of ship’® t<f
Shipments are thereafter in all respects at the risk of purchaser, and no ola”® 
Bhortage will be entertained. 0

3. Cars are required to be unloaded in accordance with the rules and reg0*8^!' 
of the railroads, and demurrage will be charged for the detention of cais in 
ance with whatever rules may be established by the railroads, and in no case w> 
shippers be responsible for such demurrage.

4. All sales subject to strikes and accidents at mines.
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The Delaware, Lackawanna and Western Railroad Company,
Coal Department, Agency at Oswego, N.Y., 1st October, 1887.

Messrs. Elias Rogers & Co., Toronto.
Gentlemen,—Affairs in the coal regions are in such a state that I am directed 

to withdraw all prices. 4
Tours truly,

A. G. COOK, Agent.

Pennsylvania Coal Company,
Beffalo, N.Ï., 31st October, 1887.

Messrs. Elias Rogers & Co., Toronto.
Dear Sir,—All prices issued by this company for points north and west of mines 

are this day withdrawn.
New prices will be furnished on application.

Yours truly,
THOS. HODGSON, Western Superintendent

EXHIBIT 26.
66 Church St., Toronto, i7th March, 1888.

N. Clarke Wallace, Esq., M.P.
My Dear Sir,—While you are looking after the combines please look up the 

banking combine. 1 was a member of the Boaid of Trade here when the proposal 
Was made to form these sc-called branches connected with various businesses, and it 
Was this idea offering opportunities to work tlese combines that rushed the mem­
bership up. The public twigged the idea, and all business men of any consequence 
made a rush to get in for fear they would be left out of the ring. The bank officials 
here have one ring. The coal people have now another. With regard to the banks, 
as you know their present charters were principally granted when capital was very 
scarce and extra inducements had to be offered to atti act it from abroad. Their 
privileges have proved so valuable that nearly all of them have set aside enormous 
rests after paying heavy dividends. No one objects to this if legitimately done, but 
this is not the case. Ever since Mr. King, of the Bank of Montreal, stepped into the 
New York market, when there was a financial flurry, and made millions for that 
bank. I am informed by leading bankers in New York city that our banks, when­
ever money becomes tight, appear on the scene and make enormous loans on the 
toost insecure and speculative stocks such as local institutions would not dare do. 
The result is they draw in every dollar from customers here and many perfectly 
solvent concerns go to the wall. This has been admitted to me by bank managers 
here of local offices, and the effect upon their customers lamented. The effect even 
°f one or two large banks doing this pioduces stringency all round. Now I am. 
quite satisfied that these institutions could not so act if it was not for their deposits 
and rests or sinking funds. The one they hold in trust for the public and the other 
lor their shareholders, and they are not justified in withdrawing either from the 
country. You cannot fairly restrict their customers from trading with the United 
States and allow these institutions to trade there with the earnings of our people 
Blade here. The capital of the country is already insufficient without g.ving to a 
few master minds the power of bringing the country time and again to the verge of 
panic. A commission should issue to make a rigid enquiry into these matters, or if 
^efficient inhumation is at band the Goveinment should take early action. 2 he 
banking section of the Boaid of Trade here in tonneetkn with a similar combine in 
Montreal run money up or down and make and ruin people as they choose. This.
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should be stopped. Hardly a merchant in the country carries on his business with­
out dread of being caught in a pretended crisis or a real one caused by the agencies 
referred to. This paralyzes enterprise and renders people fearful of entering into 
undertakings which would otherwise be very profitable to the country. I could 
mention one bank here which holds more American brewers’ paper than any institu­
tion in the United States, and a considerable part of its capital is used in carrying 
such institutions in New York alone, so much so that the credit theyjjgive to people 
who could not get a discount there is a matter of everyday comment amongst people 
concerned in the malt and hop trades in New York. The same concern, of course, 
has not enough money to carry its own customers here and joins in the cry of 
“ tight money,” &c., &c. As to the Board of Trade Combine it is iniquitous. Any 
man who may incur the displeasure of any of these bank noodles is liable to be beg­
gared in a day, even though his affairs are on a perfectly sound basis. It is needless 
for me to impress upon you the evil effect of this and the necessity which exists of 
an immediate remedy. I have written at length as I feel from what I have seen and 
heard that it is high time a remedy should be applied.

As to the coal business—I do not know what Rogers said, but I understand that 
he arranged first with the producers on the other side not to sell except to this com­
bination (then proposed). They came here and organized the combination on the 
ground that otherwise they could not get coal. Thus this iniquitous affair was car­
ried through.

I am, dear sir, yours very truly,
J. W. BLAKE.

EXHIBIT 27.
Montreal, 17th March, 1888.

N. C. Wallace, Esq., M. P.,
Chairman Committee on Trades Combinations, Ottawa.

Sir,—I thought my evidence was quite clear, but apparently it was not specific 
enough on the matter of glucose. I desire, therefore, to say that 1 intended to convey 
to the committee in answer to questions put to me, and now affirm, that not one 
pound of glucose was ever introduced into our works for the purpose of mixing with 
or adulterating our sugars or syrups.

I am, sir, yours truly,
GEO. A. DRUMMOND,

President Canada Sugar Refining Company (Limited).

EXHIBIT 28.

Canadian Marine Engineers’ Association, 144 Vanauly Street,
Toronto, 20th March, 1888.

Clarke Wallace, Esq., M. P.
Dear Sir,—Seeing your name in the public prints in Connection with the inves­

tigation of the combines throughout the Dominion, I take the liberty of calling your 
attention to one that goes under the name (I think) of the Owners' Marine Associa­
tion. They meet every year before the opening of navigation and issue a tariff of 
wages covering captains, engineers, and in fact down to boys on board of steam 
vessels, and I am given to believe that there is a penalty of $1,000 attached if any of 
the owners should pay more than schedule wages. I do not think this is justice, as 
some men are worth more than others and should therefore get more pay, but the 
owner if he should even be willing to do so dare not. I cannot send you a copy of their 
by-laws, as they keep them very close. Enclosed please find copy of our rules, you
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will see that we do not mention wages to restrict a man to take as much or as little 
as he may please to accept. If you can do anything with this we should be very 
happy to see it broken up. I might also say that if I can get a tariff of wages for 
this year I will send it to you.

I remain yours,
S. S. MALCOHNSON.

EXHIBIT 286.
CONSTITUTION OF THECANADIAN MARINE ENGINEERS’ ASSOCIATION.

Rules.

The objects of the Association.

In consideration of the great number of persons engaged in the various branches 
of marine engineering, the growing importance of the trade and the great interests 
involved therein, it has been deemed desirable to establish a Canadian Marine Engin­
eers’ Association to watch over and protect the interests and welfare of all concerned ; 
to diffuse sound and reliable information by the discussion of practical subjects, and 
generally to elevate and improve the condition of the marine engineer ; also to give 
employers and owners greater facilities for obtaining engineers of undoubted practical 
experience and ability.

This association will give guarded attention to the daily increasing tonnage and 
dimensions of hull, horse power, and high pressure steam, all of which necessitates 
that the marine engineer shall be kept scientifically informed on the present, and 
upon all future improvements in marine engines and boilers.

SECTION i.

Constitution.
1. The association to consist of members and honorary members.
2. The officers of this association for the management of its affairs, to be chosen 

from the members only, are to consist of one president, 1st and 2nd vice-presidents, 
five members of council, treasurer and one secretary. All members who have filled 
the office of president of the association to be ex-officio members of council under the 
title ef past president.

SECTION II.
Qualification of Members.

1. —Members.—Members to be practical licensed engineers, holding certificates 
of competency from either the Canadian Board of Steamboat Inspectors, or English 
Board of Trade, who shall be admitted to membership according to the articles and 
provisions of this constitution.

2. _Honorary Members.—Honorary members shall be manufacturing engineers,
steamboat inspectors, and such scientific men as the council shall deem eligible,

section hi.
Subscriptions.

1. The fee for admittance shall be two dollars, and the annual subscription one 
dollar.

2. All subscriptions for the first year to be due with the entrance fee at the time 
of election, and to bo due annually in advance from the recurrence of that date.
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SECTION IV.

Election and Expulsion of Members.
1. Every person admitted to membership in this association must be a licensed 

engineer holding a license from either the Canadian Board of Steamboat Inspectors, 
or the English Board of Trade, and be of good moral character.

2. Candidates for membership must be proposed by one member and seconded 
by another, according to form A in the appendix, and when ballotted for, must receive 
two-thirds of all the votes cast by all the members present, to gain his election.

3. When the proposed candidate is elected, the secretary shall give him notice 
thereof, according to form B, but his name shall not be added to the list of members 
until he shall have paid his subscription according to article 2, section III. He 
must also sign the form C in the appendix, and enter into an obligation with the 
council.

4. Elections to take place at any regular meeting.
5. Each member shall furnish the secretary with his address ; in case of removal, 

giving immediate notice of same, so that the secretary may have the means of inform­
ing such member of special meetings and other important business without loss of 
time.

6. If any member shall leave his subscription in arrear for more than one year, 
and shall fail to pay such arrears within three months after a written application 
has been sent to him by the secretary, his name may be struck off the list of members 
by the council at any time afterwards.

section v.
Election of Officers.

1. The annual election of officers to take place at the anniversary meeting, on 
the second Thursday of January in each year.

2. The president, vice-presidents, council, secretary and treasurer to retire 
annually, but to be eligible for re-election.

3. There shall be two auditors elected every year whose duties shall consist in 
examining the books, receipts and expenditure, for the past year, and at the follow­
ing meeting they shall report the result to the members present.

SECTION VI.

Meetings.
1. The regular meetings shall be held at the offices of the association every 

Thursday evening at 7.30 p.m.
2. The anniversary meeting of the association shall be held on the second 

Thursday of January in each year.
3. A special meeting may at any time be called by the council, or at the request 

of seven members, the president shall direct the secretary to call a special meeting 
stating the object thereof ; at such meetings, members only shall attend.

4. Meetings shall be conducted as far as practicable in the following order :—
(1) The chair to be taken at 7 30 p.m.
(2) The minutes of the previous meeting to be read and after being confirmed, 

to be signed by the chairman. The minutes shall include the receipts and disburse­
ments since the previous meeting.

(3) Be ports or communications from the council.
(4) Reports from special committees, if any.
(5) Election of new members, and at the anniversary meeting, the election of 

officers.
(6‘) Introduction of new members.
(7) Communications approved of by the council to be read and discussed.
5. No alteration of the rules or by-laws to be made at any but special meetings, 

nor unless notice of such alteration has been given at a regular meeting held two
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^®eks previously, a copy of this notice to be sent to each member by post or other-

SECTION VII.

Communications by Members and Others.
All communications intended to be read and discussed shall be submitted to the 

°uncil for approval and after their approval shall be read at such meetings as the 
c°Uncil shall direct.

SECTION VIII.

Duties and Privileges of Members.
, 1. Each member to have the privilege of introducing one friend to any meeting
^ the anniversary and special meetings.

2. Members and honorary members to take part in the discussion at an ordinary 
Meeting, but members only can vote.
• 2. Members, honorary members and visitors shall enter their name and address

a book to be kept for the purpose, on entering each meeting.
- 4. Members must pay their subscriptions previous to the opening of the meet-
lll§> so as not to disturb in any way the proceedings.

SECTION IX.

Duties of Officers.
y 1. The president to bo chairman at all meetings, and in his absence one of the 
.'^presidents ; in the absence of a vice-president the members to elect a chairman 
°r that meeting.

f 2. The secretary to be a member of the association, and to hold in trust all the 
Qas of the association, which shall be deposited by him into such bank as the 
^ücil may direct. Cheques to be drawn by the president and secretary, or by two 
Ce-presidents and the secretary.

jj 2. The secretary to be present at all meetings and to take minutes of the 
^ feedings, and read those of the preceding meeting.

SECTION x.

Museum, Library and Property of the Association.
With a view to benefit the members and others of the association, by the 

Uli'°n amongst them of information essential for their knowledge, endeavors shall 
dra^^e establish a museum of marine engineering inventions (models and 

Wlngs) and a library of practical works for reference. This library not to be 
aay sense a lending library, but merely a library of reference for members.

2. All the movable property of the association to be held by the council, in 
tru8t for the association
by All books, drawings, communications, &c., to be accessible to all the mem- 
j® of the association, and to be held in trust by the council for the use of the 

otnbers.
aB, All communications to the meeting to be the property of the association, 

to be published only by the authority of the council.
None of the property of the association, books, drawings, &c., to be taken 

from the offices of the association without the consent of the council.
Co d. All donations to the association to be enumerated in the annual report of the 

Dc'l, presented to the anniversary meeting.
SECTION XI.

Registry of unemployed Marine Engineers.
hier registry has been established with the object of giving employers in the 

rcantile marine trade greater facilities for obtaining marine engineers of practical
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experience and ability. As no person can have his name registered here foy 9 
situation who has not the proper qualifications, and who is not in every way elig'bj0 
to take the responsibility entrusted to his care, it will, it is hoped, be the means iB 
future of inducing shipowners, captains and superintending engineers to applyt(! 
the secretary, who will take the earliest opportunity of forwarding mechanic61 
engineers of good character, holding certificates of competency, for any vacancy tbal 
may occur.

1. No person shall be allowed to have his name placed on this register who 
does not hold a certificate of competency from the Board of Steamboat Inspectors) 
or the English Board of Trade.

2. It shall be imperative that every marine engineer shall give to the secretary 
any information that may lead to the benefit of his fellows, if by post, telegram, °r 
otherwise, he shall on application to the secretary, have the amount returned w 
him, and any person obtaining assistance through the agency of this office shall pa? 
to the secretary the cost thereof ; and if not paid within twelve weeks after 6 
situation has been obtained by such means, he shall have such sum added to hi8 
arrears of subscription.

3. Any person on the register leaving his employment shall, as soon as con-
venient, write his name and address in a book kept for that purpose, and if he shal1 
have left his employment for any special reason he shall immediately put himself 1° 
communication with the secretary, stating his reason for so doing. ,

4. It is imperative that any marine engineer obtaining employment sb6*1 
acquaint the secretary, stating the name of the vessel, where bound to, his positi°n 
on board, whether 1st, 2nd or otherwise, and amount of pay received. Any on6 
infringing this rule shall be liable to a fine, to be determined by the first ordinaO 
meeting held after the information has been received.

5. Any marine engineer who shall be discharged for misconduct, bringic| 
him into disgrace, shall, if it be proven, have his name erased from the register, aD(1 
upon no consideration shall he be reinstated.

6. The secretary shall, on receiving an application for men, use his best end®6- 
vors on behalf of the engineer who has been out of work for the longest period) 
but should anyone be three months in arrears he shall have no claim to priority» 
only in the event of such one being specially sent for, in which case it shall b6 
deemed a sufficient guarantee for the secretary to give way to the one applied for-

1. Any person having a proposition to make for the improvement of the manage- 
ment of the registry shall, at his earliest convenience, submit the nature thereof10 
the secretary, that cognizance of the same may be given to the council.

8. Anyone who shall have obtained the entry of his name upon the registry by 
means of a false statement and declaration, shall, on the same being proved to t®8 
satisfaction of a council meeting, immediately have his name erased from the book6» 
and upon no pretence shall he at any future time have his name placed thereupon.

FORM A.
Mr. being desirous of admission into the Canadian Marine Engineer8_

Association, we, the undersigned, from our personal knowledge, propose and recon*' 
mend him as a proper person to become a thereof.

Witness our hands this day of
>• Members.

FORM B.
Sir,—I beg to inform you that on the 

you were elected a
of the Canadian Marine Engineers' Association. In conformity with the rules, yd®1'
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election cannot be confirmed until the enclosed form be returned to me with your 
signature, and until your entrance fee and your first subscription be paid. If the 
first subscription is not received within two months from the present date the election 
'rill become void.

I am, sir, your obedient servant,
Secretary.

FORM C.
I, the undersigned, being elected a of the Canadian Marine Engineers’

Association, do hereby agree that I will be governed by the regulations of the said 
association, as they are now formed, or as they may hereafter be altered ; that I will 
advance the objects of the association as far as shall be in my power, and will attend 
the meeting thereof as often as I conveniently can, provided that whenever I shall 
signify in writing to the secretary that I am desirous of withdrawing my name there- 
fi'oro, I shall, after the payment of any arrears which may be due by me at that 
Period, be free from obligation.

Witness my hand this day of 18 .

FORM D.
DECLARATION.

To be made by all persons desiring to be placed upon the registry of the 
Canadian Marine Engineers’ Association.

That this registry having been established by licensed engineers, men of com­
mercial, practical and mechanical knowledge, whose only object is to prevent valuable 
Property being placed in the hands of unskilful men, 1, upon having my name 
Placed upon your register, do conscientiously declare that I will uphold the principles 

this association, and maintain them to the best of my ability. I also undertake to 
Rtve such information that may come within my knowledge for the benefit of the 
Association and my fellow-members, whose interest*! will in every way promote.

Witness my hand this day of 18 .

EXHIBIT 29.
Clarke Wallace, Esq., Chairman of Committee on Combines,

House of Commons, Ottawa.
, Dear Sir,—We, the undersigned ginger ale manufacturers of the city of Montreal 
:*®g to draw your attention to the great loss we have sustained since the formation of 
the Wholesale Grocers’ Guild, by not being aole to purchase our sugar direct from 

l16 refiners as formerly.
Sugar is the largest item in our business. The National Policy is intended to 

®Ucourage manufacturers and give employment—the tendency of the Sugar Combine 
(Refiners’ an(i Wholesale Grocers’) is to destroy manufacturers that use large quanti- 
ties of sugar, by making them pay advanced prices.

If you will kindly refer to the list of members of the Wholesale Grocers’ Guild 
)’°u will find three manufacturers in Montreal on it; why this distinction? Is this 
Justice to us ?

We remain yours most respectfully,
ROBERT MILLAR,
ROBERT ALLAN, 
CHAS.GURD&CO.,
R. BLACKWOOD & CO ,
D. W. GAGNON & BROS-

1n J. CHRIST1N & GTE.,
l9lh March, 1888. ARTHUR COOPER.

It—36
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EXHIBIT 30.

Bicumond Hill, Ont., 10th March, 1888.
N. Clarke Wallace, Esq., M.P.,

House of Commons, Ottawa.
Dear Sir,— I have seen by the newspapers that you have succeeded in having 

a committee appointed to enquire into combines. Amongst other combinations, I 
submit that the committee would render a great public service by directing its atten­
tion to a rigid enquiry into a grievous monopoly known as the Undertakers’ Asso­
ciation, a combination that injuriously affects the interests of all classes of society, 
but mvre particularly the poor and those least able to bear the burthens this associa­
tion inflicts on them. Its organization, I am informed, is such that no undertaker, 
who is nota member of the association, can purchase a coffin, and in order to keep up 
a monopoly and extraordinary high prices of coffins and funeral furnishings, they 
prevent competition by refusing to deal with undertakers outside of the combina­
tion, and they limit the number of those to whom they will sell or supply . For 
instance, a village like ours (Richmond Hill), they will not supply but one firm, 
thereby giving that firm a monopoly. They have their list of prices, and the suffer­
ing public have to submit to exorbitant charges for extremely doubtful value at a 
time when the families are bereaved. This is a crying evil that affects poor and 
rich, and some remedy ought to be found to guard a suffering public against the 
tyrannical monopoly. Please let me hear what you think of my suggestion.

Yours truly,
M. TEEFÏ".

EXHIBIT 31.
Montreal, 17th March, 1888.

Dear Sir,—I had intended sending telegram for our W. B. Matthewson in his 
examination before the Committee at Ottawa, to be read and left with the Committee. 
The telegram intended to be thus sent was telephoned to him on the morning of 
giving his evidence, but it seems there was no opportunity of referring to the 
matter directly. As Mr. Drummond’s evidence contained an offensive insinuation 
about crediting parties, it was open to and more than probable intended to convey 
the conviction to the public, and forming a sort of justifiable defence of his course in 
arranging with the guilds that parties who did not fall in with their views and 
refused to bo coerced, were selling sugars under cost, and consequently unworthy of 
credit. While this is not positively stated, the insinuation is clearly apparent, even 
to an ordinary observer, and largely, therefore, on this account the telegram, after­
wards telephoned, was sent. I have thought it well to now send this telegram 
which you will be pleased to read to the Committee and retain amongst its papers. 
This is another sample of the most offensive and slanderous mode of acting that I 
have had to do with. I also send a copy of our original telegram to Liverpool, 
when, on the 7th July, the intimation was conveyed that the secret band of con­
spirators, refiners and guilds’ representatives, had decided to put half a cent the 
pound on refined white sugars against the outsiders who refused to be coerced. I1 
was doubtful about getting the sugar, but the reply next day gave satisfactory 
assurances that we could get supplies. Another document is a letter from S. Canard 
& Co., of 9th instant, showing that they also consider themselves bound to obey the 
dictation of the guild, thus proving that they are also hand and glove with the 
other refiners and the guilds. Thus showing that all the refiners are one in this 
great wrong against the public and the independent merchants of Ontario and 
Quebec in particular.

Mr. Drummond refers to what Mr. Lightbound said would have been the cost of 
granulated sugar about the end of the year or beginning of January as 8£ to cost to
import, ignoring the fact of a drop in the market as proved by a letter of 2nd Feb-
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ruary, 1888, attached, in which we are offered 1,000 brig, granulated sugar at $7.22 in 
double bags or 87.30 in barrels, laid down in our store duty paid. This surely is an 
objectionable way of dealing with the matter. Only last evening we cabled across 
for some of the crystalized sugar.

About the quality of the yellow refined sugars. Yesterday a country dealer 
asked me what he would do with a barrel of yellow refined sugar he had that was so 
hard that an axe would be necessary in the case. I told him to bring it to the 
store and it would soften. Then he suggested about the loss in weight in conse­
quence. He wanted to know the cause. I pointed him to the ice in the streets and 
let him imagine how it was caused. A city merchant also in our store at the time 
said he had known of a barrel in Toronto of 400 lbs. We have had them over 400 
lbs. this last season. It would be well to know if the yellow sugars gave satisfaction 
to any of the parties giving evidence, especially as to dryness.

About this combination or conspiracy, as it really is. While the refiners in 
Nova Scotia ami New Brunswick are joined in it against outside parties here, this 
conspiracy does not affect the trade in those provinces, nor anywhere but Ontario 
and Quebec. The refiners from Nova Scotia and New Brunswick should be called 
Upon to explain their position and why they are joined to this outrageous affair.

There is a very strong article in to day’s Herald, and a really good article in the 
Monetary Times, of Toronto, of this week, on the subject. The New York Tomes has 
lately devoted quite a space to our case here and communication is received asking for 
^formation from Now York. One thing must not be forgotten ; until about the 
time of the formation of the “ United States Sugar Trust,” so-called, price of granu- 
mted, up to July at least, say, and later, was for export about 3* cents, but we could 
»ot touch it because of the extreme protection against United States our tariff gives.

It is very objectionable the indulgence in personalities and side issues on the 
Part of some in the combine. Before the matter is finally disposed of I would like 
to go and further testify.

Faithfully yours,
J. A. MATHEW SON.

^1-akke Wallace, Esq., Chairman of Committee on Combines.

EXHIBIT 32.

A.
Halifax, N.S., 9th March, 1888.

Messrs. J. A. Mathewson & Co., Montreal.
Dear Sir,—We have your letter of 5th instant to the Halifax Sugar Refining 

~'°mpany. As agents for the sale of the product of the refinery we do not feel justi- 
red in running contra lo;expressed opinion and rules of the Grocers’ Guild, represent- 
ln§> as it appears to do, nearly all the wholesale grocers’ trade of Canada. We 
received a telegram from you yesterday asking for price of granulated, to which we 
replied asking you to apply to Mr. Osgood who sells for us in Montreal.

Yours very truly,
S. CUNARD & CO., Agents.

B.

Hargreaves Buildings, 5 Chapel Street, 
v- Liverpool, 2nd February, 1888.

Qssrs. j_ a Mathewson & Co., Montreal.
* Dear Sirs,—We had this pleasure, 28th January, and have none of your favors 
^ reply to The sugar market has continued falling until we were able to cable you.

3-36*
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a low offer for 1,000 barrels granulated, say 87 30 per 100 pounds, or $7.22 in double 
bags, laid down in your store duty paid. We are disappointed at having no reply 
elicited by so favorable opportunity. We found the “crysta’ized ’’ which you some 
few weeks ago enquired about, also very cheap, 18s. 3d., f. o. b., and as it was within 
an hour or two of this steamer closing we ventured to send you a sample lot of £5 
bags, as per sample herewith. We sent this little trial parcel to give you a fair test 
of this grade. We think it superior to anything your own refiners make (the 
refiner here calls it the cheapest in the world) and would be appreciated on the 
counters of your first-class grocers. Enclosed are bill of lading and invoice, £46 2s« 
3d., and we hope it will please you to take it to account, and so much so as to order 
more. It would cost 6 cents more to put into barrels. Brown sugar: We can buy 
this at $5.15 laid down d. p. See sample herewith. Surely this is laying the lines 
of business in sugar, and an escape for you from the thraldom you so much detest. As 
before said, we will do what we can for you.

Yours truly,
ANDREWS, BELL & CO.

C.
Copy of original telegram and reply from Andrews, Bell & Co., Liverpool, about 

granulated sugar :—
Montreal, 7th July, 1887,10.30 p.m.

(Springbok)—Send samples refined sugar,—positively British, like—(Squea­
mish—) American granulated.

Reply received 2 p.m., Friday, 8th July, 1887.
Apace.—We offer, subject to reply by telegraph, British, 500 double bags» 

quality to be guaranteed, 16s 6d. (cwt.), cost, freight and insurance.
Cost here, net reckoned, 6-64s., or say 6-8 Is. 4 months’ basis.

EXHIBIT 33.
CONSTITUTION AND BY-LAWS OF THE COAL TRADE BRANCH OF THE

TORONTO BOARD OF TRADE.
Deposited with the Council of the Board.

Rule I.—This association shall be known as the Coal Trade Branch of the Toronto 
Board of Trade, and shall be composed of such coal dealers as are members ot the 
said board who are duly elected mem hers of the branch by a majority of the member® 
present at a properly constituted meeting thereof, and who shall have paid their 
initiation fee to the said branch. The amount to be paid as initiation fee shall not 
exceed the sum of $100, and a register shall be kept of the names of the member® 
enrolled from time to time.

Rule II.—The officers of the branch shall be an executive committee consisting 
of seven members, of whom five shall be owners or lessees of docks and yards in the 
city of Toronto, and two who have yards in the city of Toronto, but who need not 
have docks. Only one member of each firm shall be eligible as a member of th0 
executive committee. Four shall form a quorum.

Rule III.—The executive committee shall be elected annually by ballot, at tb0 
annual meeting to be held in December in each year, of which due notice shall b0 
given by the secretary.

Rule IV.—The executive committee immediately after this election shall clf0 
from among their number a chairman, deputy chairman and treasurer, who sb® 
hold their respective offices until others shall be elected at the next annual meeting 
in December in their stead, or until they shall be removed from office or shall vac®t0
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the same, and shall also appoint a secretary, who shall hold office during the pleasure 
of the committee.

Eule V. —It shall be the duty of the executive committee further to fix prices 
for coal, and change the same from time to time as in their judgment the best 
interests of the trade demand, and to instruct the secretary to notify all the members 
of the branch promptly of such action, and the prices so fixed shall be the prices at 
which coal shall be sold by all the members of this branch, and not otherwise, and 
the executive committee comes under an obligation to submit at any time, at the 
request of the Council of the Board of Trade, for its consideration, a statement 
showing the percentage of profit being made by members of the branch, and the 
council may make a deliverance thereon.

Eule VI.—The secretary shall not be interested or engaged in the coal business, 
and shall be paid for his services.

Eule VII.—The regular meeting of the branch shall be held on the first Monday 
in each month at such time and place as the executive may direct.

Eule VIII.—Special meetings of the branch or executive committee may be 
called by the chairman at any time, and must be called by him upon a written re­
quest of three members in the case of the executive committee and seven members 
in the case of the branch.

Eule IX.—The executive committee of the branch shall fill any vacancies in 
their number arising from any cause who will hold office until next election.

Eule X.—All motions and resolutions of the branch shall be decided by a majority 
of the members present, and fifteen members shall constitute a quorum.

Eule XI —The constitution or by-laws of the branch may be altered or amended 
at any of the executive committee meetings, on notice to that effect having been 
given at a previous meeting, such alteration or amendments to the constitution or 
by-laws being subject to the approval of the council of the Board of Trade.

Eule XII.—Any charges of violation of the by-laws of the branch must be re­
ported to the secretary in writing, and it shall be his duty to investigate such charges 
Under instructions from the executive committee ; it shall be his privilege to examine 
the books of the accused ; ho shall also be allowed to require from the accused a 
written denial to the charges preferred, or an assent to the same. In the event of any 
accused member either refusing to permit an examination of his books by the sec­
retary, or refusing to give a written denial or assent to the charges, it will be assumed 
as an acknowledgment of the correctness of the charges made.

Eule XIII.—The secretary’s report in reference to any alleged violation of the 
rules or by-laws of the branch, shall be made in writing to the executive committee. 
In case such committee shall decide that any such charge so preferred is sustained, 
the member so found to have violated any of the rules of the branch shall be deemed 
in default, and liable to suspension or expulsion by a vote of the Executive Com­
mittee. An expelled member shall forfeit all claim on the funds of the branch. Any 
member so suspended or expelled, deeming himself aggrieved, shall have the right 
of appeal, first to the branch, or subsequently to the council of the Board of Trade ; 
such appeal must be made in writing, addressed to the secretary, and the decision of 
the council shall be final.

BY-LAWS.
I, —It shall bo the duty of the chairman to preside at the meetings of the branch, 

and during his absence the duty shall fall upon the deputy chairman.
II. _The secretary shall keep full minutes of the meetings of the branch, con­

duct its correspondence, and prepare its annual report under the direction of the 
executive committee.

HI._The treasurer shall take charge of the funds of the branch, disburse the
same on the order of the executive committee, countersigned by the chairman, and 
shall report at all regular meetings, and his accounts shall be open to inspection at all 
proper times.

IV".—No proxy vote shall be allowed.
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V.—At all meetings of the branch or executive committee, the following shall 
be the order of business when not changed by the chairman or deputy chairman :—■

Call to order.
Reading minutes of previous meeting (which may be dispensed with by res­

olution).
Reports of secretary and the treasurer.
Unfinished business.
General business.
VI—Every member of the executive who may have occasion to speak, shall 

rise and address the chair. All motions shall be made in writing. No person shall 
interrupt another while speaking, and all persons who may have once spoken to any 
motion shall, prior to speaking again, obtain permission from the presiding officer. 
It shall be lawful, however, for the presiding officer at any period of the meeting to 
announce that the subject is open for conversational discussion, and in such case this 
rule shall not apply.

VII. —The presiding officer shall be judge of all questions of order and procedure, 
and when the rules of the branch, or of propriety, are infringed upon, he may call to 
order the transgressing member, who shall thereupon take his seat ; but any member 
may appeal to the branch, and if seconded in such an appeal, the majority of the 
members present shall decide.

VIII. —All rules of order or proceedings provided for by this constitution and
by-laws shall be held to by the branch and the executive committee, as far as they 
may be applicable. /

IX. —Any member of the branch who shall sell coal at less than the prices fixed, 
or in violation of the rules and regulations made by the branch for the sale of coal, 
shall be subject to trial in accordance with the provisions of rules XII and XIII of 
the constitution.

EXHIBIT 34a.

MINUTES OF MEETINGS OF THE COAL TRADE BRANCH OF THE 
TORONTO BOARD OF TRADE.

From 14(A June, 1886, to 1st March, 1888, inchisive.
Special meeting of the Executive Committee held 14th Jane, 1886.
President, Mr. Keith in the chair,
Messrs. Wm. McGill, J. R. Bailey, Dowan, E. Rogers, Fairbank, P. Burns, John­

son, McArthur, W. McFarlane and Mounse.
The meeting was called to arrange about the hospital contract to be tendered 

for to-day.
Moved by Mr. McGill, seconded by Mr. Fairbank and resolved that the prices 

be as follows : —
Egg, 85.50, Pittston and Scranton; Lehigh, $6 00; soft coal, 84,50, awarded to 

J. R. Bailey & Co., for 8900.
22nd June, 1886.

JOHN KEITH, Chairman

A general meeting was called for the evening of 14th June, 1886, but there was 
no quorum.

A special meeting of the Executive Committee held 18th June, 1886.
Present: Mr. Keith in the chair. Messrs. Wm. McGill, J. R. Bailey, Crane, 

Fairbank, W. Bell and E. Rogers.
The meeting was called to receive an explanation from Mr. Jolly and Mr. 

Bunker, relative to Mr. Burns’ matter, these gentlemen having expressed a desire to 
meet the committee.
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Resolved, that Mr. Jolly and Mr. Banker who were in the Exchange be allowed 
to enter the meeting and make their explanation and then retire.

Those gentlemen then entered and after stating their object, the meeting was 
adjourned until the following morning at 10 o’clock.

22nd June, 1886.
JOHN KEITH, Chairman.

On the 19th June, 1886, an informal meeting was held, and Mr. Burns having 
satisfied the exchange was declared re-instated as a member in good standing.

J. I£.

Special meeting of the Executive Committee held 21st June, 1886.
Mr. Keith in the chair. Messrs. Crane, E. Rogers, Johnson, (P. Burns), Wm. 

■McGill, Fairbank, McArthur.
The meeting was called to arrange about the Parkdale Waterworks contract to 

foe tendered for to day.
Moved by Mr. McGill, seconded by Mr. Johnson and resolved that the price be 

$5.70 for egg and $5.95 for stove.
The contract was awarded to the Conger Coal Compmy for $380.
Mr. Wm. McGill gave a notice of motion that no clubs, &c. (as specified in rule 

No. 3) be taken at any price.
22nd June, 18c6.

JOHN KEITH, Chairman.

Special meeting of the Executive Committee held 23rd June, 1886.
Mr. Keith in the chair.
Messrs. McGill, Johnson, (P. Burns), Gibson, T. R. Whiteside, E. Rogers, Bell 

(S. Crane & Co ).
Moved by Mr. McGill, seconded by Mr. Gibson, that rule No. 3 in the special 

rules be amended as follows : The words “ except at regular card rates ” to be struck 
out.—Carried.

Resolved, That where wood or soft coal is sold in connection with hard coal the 
price is to be $4.50 per cord for long wood, and cut and split 2 cuts $5, 3 cuts $5.5v ; 
P'nc, long, $3.50 per cord ; cut and split, $4 ; slabs, $3 ; soft coal for steam, $4.50 per 
toQ ; soft, for grates, $5.50, and that the prices be written in the books before they 
are given out.

Resolved, lhat this meeting considers there has been a cut on the Parkdale 
waterworks tender on the part of Mr. Shannon.

Resolved, That Mr. Shannon be requested to withdraw his tender for waterworks 
and in the event of his refusing to do so he be fined four hundred dollars. Mr. 
Shannon was present and gave his explanation relative to his tender which was not 
doomed satisfactory.

29th June, 1886.
JOHN KEITH, Chairman.

Executive Committee meeting held 22nd June, 1886.
Mr. Keith in the chair.
Messrs. Crane, Gibson, Johnson (P. Burns), E. Rogers.
Minutes of meetings of 14th, 18th and 21st June read and confirmed.
Moved by Mr. Rogers, seconded by Mr. Crane, that Mr. Shannon having in­

vaded the weighing in his tender for the Parkdale Waterworks contract he be called 
apon to explain at a special meeting of the Executive Committee to be called for* 
^®*30 to-morrow morning, 23rd instant. Carried.
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Resolved', That Mr. Burns’ tine of $i,000 be applied as a premium and be divided 

^ to the exchange and the balance to the importers according to tonnage of hard 
coal of last year as shown by the Custom house returns ending 1st May, 1886.

29th June, 1886. ■
JOHN KEITH, Chairman.

Executive Committee meeting held 29th June, 1886.
Mr. Keith in the chair.
Present : Messrs. Johnson, (P. Burns), W. McGill, Gibson, Faiibank, F. B. 

Whiteside & Co., C. J. Smith.
The minutes of meetings of 2 ?nd and 23rd inst. road and confirmed.
Resolved, That Messrs. A. Shannon & Co. be declared in default re Parkdale 

Waterworks and that the secretary of the Toronto committee of the Western Anthra­
cite Association be notified to that effect.

Moved by Mr. Johnson (P. Barns), seconded by Mr. Gibson,
Resolved, That the prices be now fixed for the House of Industry and Knox 

College tenders
The following prices were then fixed :—

House of Industry :—
Egg, 75 tons, $5 50 per ton, delivered
Stove, 40 do 5 75 do do
Su aitsville, 30 do 4.50 do do
Stove, 200 do 6.35 do in yard
Soft, 200 do 4 50 do do

Awarded to Conger Company for $296.00.
Knox College only : —

180 tons, grate $5 50 
20 do stove 5.75 
17 do soft 5.25 
16 cords hard wood 4 50 
5 do pine do 3.50 

Awarded to C. J Smith for $195 00.
Moved by Mr. Whiteside, seconded by Mr. Wm. Bell,
That the price to dealers of 75 cents off card prices be rescinded.
Moved as an amendment by Mr. Gill, seconded by Johnson (P. Burns).
That a special executive committee be called for to-morrow to discuss the ques­

tion of prices to dealers.
The original motion was carried.
6th July, 1888.

JOHN KEITH, Chairman.

Special meeting of the Executive Committee held the 30th June, 1886.
Present :—Mr. Keith in the chair. Messrs. McGill, Gibson, Fairbank, J. H- 

Bailey, W. Bull, T. R. Whiteside, Johnson (P. Burns), and C. J. Smith.
This was a special meeting called by the chairman to discuss the matter of price8 

to dealers.
Resolved, That the resolutions passed at the meetings of 5th May last, relative 

prices to dealers, be replaced by the following :—
That the price to the retail dealers either at yard or on cars here be $1.00 p®r 

ton less than retail prices.
The secretary was instructed to telegraph Mr. A. G. Yates relative to A. Shannon 

& Co. being in default.
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Moved by Mr. Gibson, seconded by Mr. Bailey, and carried unanimously,
That the motion passed at Queen’s Hotel, 5th May last, re unfinished contracts, 

be enforced immediately and that those who do not send in their list by next execu­
tive committee meeting be fined $25.00.

Resolved, The secretary investigate the prices that are being paid by boats.
6 th July, 1886.

JOHN KEITH, Chairman.

Executive Committee meeting held 6th July, 18c6.
Mr. Keith in the chair. Messrs. (P. Burns) Johnson, J. B. Bailey, Lytle 

(Crane & Co.), W. McGill and Gibson (Conger & Co ), C Rogers (E. Rogers & Co.).
Minutes of executive committee’s meetings of 29th and 30th June read and con­

firmed .
Moved by Mr. McGill, seconded by Mr. Gibson, and carried,
That the price to boats be 50 cents off retail prices delivered at the boats.
Moved by Mr. McGill, seconded by Mr. Gibson,
That the price to consumers from cars be the same as the regular retail prices 

Without reductions.
Moved as an amendment by Mr. Bailey, seconded by Mr. C. Rogers,
That the coal to consumers from cars be 40 cents off regular retail prices; cart­

age at (on-umers’ expense.
The amendment was carried, and the secretary was instructed to notify all the 

Wholesale dealers to that effect.
Moved by Mr. McGill, seconded by Mr. Bailey, and carried,
That prices cannot be changed unless at a special meeting called for that pur­

pose, every member of the executive committee being duly notified of the object of 
that meeting by registered letter.

Resolved, That the price for the Public Library contract be the present prices—• 
Weighing free.

Resolved, On the motion of Mr. McGill, seconded by Mr. Gibson, That no com­
plaints be entertained except they be in writing.

JNO. KEITH, Chairman.
13th July, 1886.

Executive committee meeting held 13th July, 1886.
Present ;—Mr. Keith in the chair; Messrs. Johnson (P. Burns), T. R. Whiteside, 

Bell and Breokenridge (S. Crane & Co.), Wm. Bell, Fairbank and Elias Rogers.
Minutes of last meeting read and confirmed. The secretary read a letter 

received from Messrs. Allbright & Smith, re Shannon & Co., to which ho has replied, 
giving the information they request. It having been stated that Messrs. Shannon 
& Co. were supplying the Parkdale Waterworks with coal, the chairman and secre­
tary were appointed a committee to ascertain who were supplying Shannon & Co. 
with coal.

Resolved, That the following be adopted as a special rule of this association, 
Bamely, that in the event of this association reducing the prices from the present 
rates, in no case is there to be any rebate allowed on any order previously entered, 
and that no promise or offer of a reduction or rebate, directly or indirectly, shall bo 
made, and that any violation of this rule shall be treated the same as a violation of 
this rule in regard to prices.

Resolved, That a special meeting of the executive committee be called for 
Saturday next, 17th inst., at 11 o’clock, to fix prices and dispose of the Government 
contract, and that all the inspectors be notified thereof, also that the secretary 
1'equest Mr. Nelson, the solicitor, to be present at that meeting to take affidavits of 
those that are present.
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Resolved, That the following be added to the special rules That for orders 
where the delivery extends over a length of time, in all cases an advance of 25 cents 
per ton shall be charged for deliveries after 1st September until 1st December, and 
that a further advance of 25 cents per ton shall be charged on 1st December for 
deliveries after that time until 1st May, 1887, and that this rule shall apply in all 
cases where the coal has not been paid for.

JOHN KEITH, Chairman.
20th July, 1886.

Special meeting of the executive committee and importers held Friday, 16th 
July, at 4 o’clock, p.m.

Present:—Mr. Keith in the chair, and J. R. Bailey,H. L. Fairbank, Mr. Johnson 
(P. Burns), Mr. Bell (of S. Crane & Co.), Wm. McGill, E. Rogers, T. Bell & Co., and 
J. Smith.

Resolved, That in the event of the market prices declining below the prices 
paid by the Toronto General Hospital, that the exchange pay back to J. R. Bailey 
& Co. whatever Bailey & Co. have to rebate. Amended, that the matter be loft over 
until next meeting.—Amendment carried.

Resolved, That the prices for Government contract be as follows :—25 cents per 
ton less than the retail prices of anthracite coal, and no tender to be made for Lehigh; 
prices of soft coal to be. Brier Hill and Mount Morris, $5.*5 ; Massilon, $4.75; 
Straitsville an! others, $4.50. Hardwood, $4.50 and pine wood $3.50 per cord, and 
that all coal delivered after the 15th December be 25 cents more per ton than prices 
for present delivery.

Resolved, That E. Rogers & Co., being the successful bidders, all others tender 
for 25 cents per ton higher on coal and 25 cents per cord on wood contract ; sold to 
E. Rogers & Co. tor $1,500.

Resolved, That Mr. Hallewell, representing E. Rogers & Co., be called to attend 
the next meeting of the executive committee and be examined in regard to selling 
coal at less than prices fixed.

A' journed.
JOHN KEITH, Chairman.

H. L. FAIRBANK, Secretary pro tern.

Executive committee meeting held 20th July, 1886.
Present;—Mr. Keith in the chair; Messrs. Johnson (P. Burns), W. McGill? 

Bell and Breckenridge (S. Crane & Co ), Fairbank and Gibson (Conger & Co.), T. 
JR. Whiteside, W. Bell and E. Rogers, Whiton.

Minutes of meetings of 13th and 16th July, read and confirmed.
Moved by Mr. McGill, seconded by Mr. Rogers, and resolved,
That the money received by the treasurer re contracts, be divided among the 

importers on the basis of the custom house returns now received, as per resolution 
passed at the general meeting of 5th May last, to include those amounts for which 
■the tenders have been accepted, previous to next executive committee meeting on 
20th inst.

Moved by Mr. McGill, and resolved,
That a general meeting be called of the dealers for Friday evening next, 23rd 

inst., at 7 30.
Moved by Mr. Johnson, seconded by Mr. McGill,
That it having been reported that the contract for the Public Library had been 

taken by Mr. Whiteside without an extra price for bagging, the secretary was in­
structed to investigate the matter.—Carried.

Mr. Whiteside being present made an explanation respecting the matter, and it 
was resolved that the same be accepted.



TORONTO COAL BRANCH. 571

Mr. Wm. Bell stated to the meeting that Messrs. Cooney, Clements, Duff and 
Sloggie were acting as agents, and it was resolved that the secretary ascertain who 
Was supplying them with coal.

Mr. Johnson named that Mr. Burns was supplying Duff, and Mr. Bell, of S. 
Crane & Co., that they were supplying Sloggie at Dominion Bank, Queen Street West.

Resolved, That Messrs. Robinson and McArthur and S. McAdam be requested 
8gain by the secretary to attend before the executive committee at their next regular 
Meeting to be held 27th inst.

Moved by Mr. Wm. Bell, seconded by Mr. McGill, and resolved,
That the motion relative to advance in prices, passed tith July, be temporarily 

suspended to admit of legally confirming the motion passed 13th regarding an ad­
vance in prices, after which confirmation the motion of 6th July is hereby confirmed.

Moved by Mr. McGill, seconded by Mr. Rogers, and resolved,
That the resolution regarding advance of prices on 1st September and 1st 

January, passed 13th July, be confirmed, and that it be clearly understood as apply- 
lDg to dealers as well as to general trade.

The secretary was instructed to inform new members that they must be elected 
Members of the Board of Trade.

Special meeting of members held 23rd July, 1886.
Present:—Mr. Keith in the chair.
Messrs. J. Aikens, W. Kennedy, T. Milligan, T. Griunell, F. Woodrow, T. Pea­

cock (Peaceck & Jackson), W. S. Dalby, J. Vance, T. R. Whiteside, R. Sauitor (R.
™ W.Sanlter), F. L. Fail bark (Conger Co.), J. Kuith, G. W. Williamson, W. Mc­
Gill & Co., T. W. Barber, W. McFarland, W. Law, Jas. Bell (S. Crane & Co.), B. 
^ogeis, T. Mounce, Wm. McGill, J. Fiost, A. G. Hagerman (Hagerman & Co.), R. 
Cross, J. Burns (Burns & McCormack), J. Colts.

This was a special meeting called to take the affidavits of the members as per 
ePecial rule No. 2.

Moved by Mr. Wm. McGill, seconded by Mr. Whiteside,
That five dollars per member bo paid out of the funds of the Coal Trade Branch . 

?? initiation fee to the gratuity scheme of the Board of Trade. After some discussion, 
uu motion was withdrawn.

Moved by Mr. Whiteside, seconded by Mr. T. W. Barber, and resolved,
That this meeting recommends to the executive committee that the resolution 

Fa68ed 13th July, allowirg consumers 40 cents per ton from cars, be rescinded.

Special meeting of the executive committee held 23rd July, 1886. to Present:—Mr. Keith in the chair; Messrs. Rogers, Wm. McGill, Fairbank, W.
"i T. R. Whiteside and James Bell.,, Resolved, That the Secretary be instructed to see all those members, along with 

”e solicitor, at once, who have not yet taken the affidavit, and obtain their signatures, 
i Resolved, That in future no dealer will be allowed to do business until he has 
toCeD duly received by the executive committee as a member of the Coal Trade 
-Dratich.

Executive committee meeting hold 27th July, 1886.
T r^resent :—Mr. Keith in the chair ; Messrs. Wm. McGill, Johnson (P. Burns) 

E. Whiteside, J. R. Bailey, E. Rogers, Lytle (S. Crane & Co ), Fairbank and S. 
C m81n (the last named by request).

a». This was a special meeting called to receive and register the names of the 
leatnen.
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The following were received and accepted : —
S. McAdam, A. G. Clements, 972 Queen St. W., at own office 641 Queen St. W.J 

B. Rogers & Co., F. Hellewell and C. A. Rogers ; J. Keith, Wm. Summerfeldt, office 
next Street Railway Offices, King St. Bast; E. Rogers & Co., offices 20 King St. W., 
413 Yonge St., 536 Queen St. W., corner Esplanade and Princess Sts., Esplanade near 
Berkeley St , Bathurst St., Yorkville; J. R. Bailey & Co., M. Dwan and J. II. Milnes 
salesmen, offices 10 King St. East, 355 Yonge St. ; Conger Co., office 6 King St 
East, salesmen, G. L. Whiton and M. Thurston; Wm. McGill & Co, salesmen, Jas. 
Richardson and G. Williamson ; S. Crane & Co, salesman, J. C. Breckenridge.

The list of branch offices was left over until next meeting.
Robinson & McArthur’s list was rejected, owing to their absence.
The secretary reported that the following had applied to become members, who 

were received subject to their election as members of the Board of Trade : Burns & 
McCormack, Thomas Grinnell, Coulter (in place of John Ward), W. Kennedy (in 
place of W. Reeves). The last named had been elected to the Board of Trade.

The secretary was instructed to notify these parties that they must become 
members of the Board of Trade at once.

The secretary’s acccount for salary and disbursements ($35.82 to 25th instant), 
was submitted and passed.

Resolved, That the salesmen be requested to attend a special meeting, to be hold 
on Thursday, 29th instant, at 4 o’clock, to sign an affidavit relative to past and future, 
beginning 1st May last. The affidavit to be prepared by the solicitor in the mean­
time and printed.

It having been reported to the meeting that Messrs. J. R. Bailey & Co. have been 
supplying certain boats with anthracite coal at less than present prices, the secretary 
was instructed to investigate the matter and report to next meeting.

The secretary reported that T. McConnell & Co., and W. McConnell, had refused 
to sign the affidavit when presented to them. ,

Resolved, That in cases where members have been asked to sign the affidavit and 
have declined, that if they do not sign at once, they bo declared in default.

Resolved, That the secretary notify the members to send in their lists of sales­
men immediately, and not later than Monday, 2nd August.

Mr. Rogers gave notice of motion to fix a price for pea coal at the next ordi' 
nary meeting of the executive committee on 3rd August.

It being reported to the meeting that a case has occurred where money had bee11 
offered to be returned to a purchaser in the form of a bonus, the secretary was in' 
etructed to investigate the case.

Special meeting of the executive committee held 29th July, 1886.
Mr. Keith in the chair.
Present :—Messrs. E. Rogers, W. McGill, Johnson (P. Burns), Lytle (S. Crap 

A Co.), Whiton (Conger Co.), Breckenridge (S. Crane & Co.), Summerfeldt (■'' 
Keitb).

The agents were present relative to signing the affidavits, and the followipe 
refused to sign in the meantime : .

Breckenridge (S. Crane & Co.), G. Whiton (Conger Co.), Knight (P. Burns)-
Moved by Mr. Rogers, seconded by Mr. McGill, and resolved,
That a lorm of affidavit, relative to past business, be prepared by the solicit0^ 

for signature of the principal, and that any members who refuse to take the affida?1 
already prepared by Monday next, 2nd August, bo declared in default.

Special meeting of the executive committee held 30th of July, 1886. u
Present :—Mr. Bell in the chair until Mr. Keith’s arrival. Mr. H. L. Fairba0^ 

acting secretary. Messrs. Rogers, McGill, Johnson (P. Burns), J. Bell (S. Cr»D 
& Co.).
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Resolved, That it be understood that by-law No. 9 is intended to mean that no 
shops or other business places be allowed to take orders for coal except where coal 
business is the principal business carried on in the place, and clerks employed 
devoting their entire time to the business.

Resolved, That ten days from date be allowed to make necessary changes.to 
comply with the above, and the secretary give notice to all dealers at once.

Resolved, That dealers have all salesmen swear their affidavits and have them 
ready by Monday night, 2nd August, according to printed form, and that the affidavits 
of principals be in at the same time.

Special meeting of the executive committee held 2nd August, at 4 p.m.
Present Mr. Keith in the chair. Messrs. Bailey, Fairbank and Gibson (Conger 

Co.), Lytle and J. Bell (S. Crane & Co.), Rogers, Johnson (P. Burns), W. Ball.
Resolved, That with reference to the rept rted offer to return money on sales, 

that the secretary is instructed to call on the president of the Board of Trade and 
find out the name of the member of this branch who has been violating the rules, 
in order that the committee can deal with said member.

Moved by Mr. Rogers, seconded by Mr. James Bell,
That each member of this association do take the following affirmation, or one 

to like effect, in lieu of or in addition to the affirmation mentioned in special rule No. 2.
Moved as an amendment by Mr. Fairbank, seconded by Mr. Bailey,
That the consideration of any further affirmation to be made by members of this 

association or their resident partners, salesmen or agents be postponed until all said 
members and their resident partners, salesmen or agents do take the affirmation or 
Bear as may be to that prescribed by special rule 2 of the constitution.

The amendment was declared carried.
Messrs. J. R. Bailey & Co., submitted a supplementary list of salesmen as fol­

lows: Thos. Hanscomb, and Robert McMaster. The latter name was rejected.
The meeting was appealed to, to know if Mr Rolls was acting for any member 

present as agent; the replies were in the negative.
Resolved, That the secretary in consideration of extra work for July and August, 

be allowed one dollar per day extra salary for the month of August.
Resolved, That Mr. Scroggie be registered as representing Messrs. Crane & Co. 

The office being Dominion Bank, Queen Street, West.
General meeting 2nd August, 1886.
Present,:—Mr. Keith in the chair. Messrs, E. Rogers, Jas. Bell (S. Crane & Co.), 

T. McNolty, A. G. Hagerman, G. Gerrie, T. Grinnell, W. Bell, T. Mounce, J. Chis­
holm, T. Vance, H. Woollatt, J. Burns, T. Johnson (P. Burns), I. McGill. J. Aider- 
man, H. Woodrow, T. Peacock, A. McIntosh, James Richardson, Gi H. Williamson 
(W. McGill & Co), J. Aikens, J. Clancy, G. Sharpe, R. Cross, R. Saulter.

The secretary was instructed to send a circular to each member, quoting present 
price.

Resolved, That any members who have not signed the affidavit are now declared 
to be in default.

Notice of motion, Moved by Mr. E. Rogers, seconded by Mr. W. Bell,
That the Coal Trade Branch as an organization should pay the 85, 1st assessment 

of the gratuity scheme of the Board of Trade, and that this branch should pay there­
after all assessments so long as there are funds sufficient in the treasury of the said 
branch, and that special meetings be called for Tuesday, 17th instant, at 8 o’clock in 
the evening, regarding the matter.

Special meeting of the executive committee held 6th August, 1886.
Present :—Mr. Keith in the chair. Messrs. T. R. Whiteside, W. Ball, E. Rogers, 

■Mr, Knibb of the D. and EL, and Messrs. Shannon and Robinson of R. and Mo A.
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This was a special meeting called by request of several members to consider the 
present position of Shannon & Co., re the Parkdale Waterworks contract.

Resolved, That Mr. Shannon, who was present, be heard respecting the matter. 
Mr. Shannon then made his explanation, and it was resolved that the matter be left 
over until the executive committee meeting on Monday, 9lh instant, when Mr. 
Shannon could be present to make any further statement he might wish to make.

Special meeting of the executive committee held 9th August, 1886.
Present:—Mr. Keith in the chair. Messrs. Fairbank, W. McGill, Johnson, (P- 

Burns), S. Crane, W. Bell.
Moved by Mr. McGill, seconded by Mr. Crane, and resolved,
That the meeting do now make prices for the city contract.
Moved by Mr. Bell, seconded by Mr. McGill,
That the tenders for the city contract be made to expire 1st May.—Lost.
Moved by Mr. McGill, seconded by Mr. Fairbank,

That the prices bo as follows : Egg and grate $5.55, stove and nut $5 80 to 1st No­
vember ; 25 cents per ton advance after that date, 40 cents extra per ton for any coal 
that may require bagging or carrying.

Moved as an amendment by Mr. Rogers, seconded by Mr. Johnston,
That the price bo $5.90, stove and nut; $5 65, egg and grate; 40 cents per ton 

extra for that where bagging or carrying is required. The motion was carried.
Resolved, The following be the prices of sott coal and wood for the city contract: 

Briar Hill $5.50, S'.raitsville $4 50; other conditions same as hard coal ; hardwood 
$4.50, pine $3.50.

Resolved, That all others tender 25 cents advance on these prices for coal and 
wood. Disposed of to E. Rogers & Co. for $500.00.

Moved by Mr. McGill, seconded by Mr. Fairbank, and
Resolved, That the money now in the treasurer’s hands re contracts closed, be 

divided as per apportionment submitted by the secretary.
Resolved, That the tonnage of T. Bell & Co., 2,2 i6 tons, as per their letter, be ad­

mitted when the secretary is satisfied as to its correctness.
■ Resolved, on the motion of Mr. McGill, seconded by Mr. Crane, That cheques be 

made out from the list submitted, and be handed to each importer, that for T. Bell 
& Co. to be kept back until satisfactory proof is given.

Moved by Mr. Rogers, seconded by Mr. McGill, and
Resolved, That so soon as the secretary is satisfied that Mr. Shannon has with­

drawn his tender for Parkdale Waterworks contract, he is to be at once re instated in 
his membership.

Resolved, on the motion of Mr. McGill, seconded by Mr. Rogers, That where 
agents or principals who have not taken the affidavit, unless it be taken before 6 
o’clock p.m. to-morrow, 10th inst., they be fined $100.00 each.

Special meeting of the executive committee held 11th August, 1886.
Present : Mr. Keith in the chair; Messrs. Crane, Whiteside, Fairbank, McGill, 

J. Granary, (P. Burns).
Moved by Mr. McGill, seconded by Mr. Granary,
That the meeting having heard the report of the secretary in cases where T. 

McConnell & Co., had agents taking orders for them with boards of prices and samples 
of coal out,

It is resolved, That if they do not withdraw their agents and boards and sam­
ples before 6 o’clock to morrow, 12th inst., they be fined $100.00.

Reports were received re House of Providence, Power Street, and Messrs. John 
Macdonald & Co., order from the detections.
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Mr. Crane complained that an order booked by W. J. McMaster & Co. with 
them had been taken from them by Robt. McMaster for J. R. Bailey & Co., he not 
being a registered agent of the Coal Trade Branch.

Resolved, That the secretary write Messrs. J. R. Bailey & Co., asking for ex­
planation respecting the matter, and report to the next meeting.

Moved by Mr. Crane, seconded by Mr. Fairbank,
That it having come to the knowledge of this committee that certain dealers 

have been in treaty with Messrs. John Macdonald & Co. and Gillespie, Ansley & 
Martin regarding the orders for their warehouses, employees and friends, it is re­
solved that the secretary write to the dealers, reminding them that the booking 
of club orders is a violation of the rules of the Coal Trade Branch, and subjects any­
one to be declared in default.

Resolved, That the chairman be authorized to sign the apportionment of moneys 
received re contracts, as follows :—

Toronto Waterworks........
Hospital.............................
Knox College.....................
Government.......................

Less £ to C. T. Branch

Tons.
34,324
64,713
15,585
7,339
2,584
7,210

12,438
67,040
10,817
2,286

224,336

Executive committee meeting on 17th August, 1886.
Present :—Mr. Jno. Keith in the chair; Messrs. Crane, Wm. McGill, Brown (J. R. 

Eailey & Co.), Whiton, (Conger Coal Co.), T. R. Whiteside, E. Rogers & Co. ; request, 
Messrs. Shannon, Robinson (R. & McA ), Coleman (C. J. Smith).

The following lists of salesmen and sale agents were submitted for approval:— 
^■ J. Smith, A. P. Stewart & Coleman, accepted. John Mun, left over for further 
inquiry. Robinson & McArthur, left over for further enquiry. Mr. McAdam ; 
Clements again submitted and refused.

Moved by Mr. McGill, seconded by Mr. W. Bell, and resolved,
That the resolution of 31st July, re agents, bo confirmed. W. Shannon & Co., J. 

■Kflith, Williams, accepted. Conger Coal Co., J. Rollo, left over for further investi­
gation. J. R, Bailey, P. Burns, J. Hanscomb, Coons & McKee, accepted.

Mr. Shannon having put in a new tender for Parkdale Waterworks, it was 
Pointed out to him that it was out of order, and he agreed to withdraw the same.

Mr. McGill made a charge against Messrs. Robinson & McArthur that they 
were supplying Messrs. Shannon & Co., and S. McAdam, with coal at over $1 off 
tQtail prices.

J. R. Bailey & Co.......
P. Burns.....................
Conger Coal Co..........
S. Crane & Co.............
Guest & McNolty.......
Jno. Keith...................
Wm. McGill & Co___
E. Rogers & Co......... ..
Robinson & McArthur.
T. Bell & Co...............

$1,000 00 
900 00 
195 00 

1,500 00

$3,595 00 
599 17

$2,995 83

$457 96 
864 12 
208 06 

97 89 
34 42 
96 22 

166 02 
896 31 
144 38 
30 45

$2,935 83
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The secretary reported that there was no reply from Mr. Burns re Duff, 
Edwards, and Atkinson, who were still selling for him without having passed the 
committee.

Resolved, That the secretary enquire farther into the matter.
The secretary submitted his report in the case of Robert McMaster, an unregis­

tered agent, having taken an order to Messrs. J. R. Bailey & Co., which had 
previously been booked with Messrs. S. Crane & Co.

Resolved, That the consideration of this be left over until next meeting.
Resolved. That Messrs. T. McConnell & Co. not having withdrawn their agents 

as requested by the committee, they be now declared in default and be fined $100.
Resolved, That price cards be printed and sent to each dealer.

Special general meeting held 17th August, 1886, at 8 p.m.
Present:—Mr. Keith in the chair; Messrs. E. Rogers, Clancy, J. McGill, T. 

Mounco, Woodrow, T. Peacock, A. E. Hagerman, W. McConnell, A. McIntosh, T. 
Roulston, T. Coulter, Frost, T. W. Barber, J. Burns, Wm. Law, G. Sharp, Wm. 
Bell, J. Aikins, J. Vance, T. Grinnell.

The following motion was moved by Mr. Rogers, which the meeting was 
specially called to consider, and of which notice had been given at last meeting, 
seconded by W. Bell,

That this branch having heard the explanation from the secretary of the Board 
©f Trade regarding the gratuity scheme, recommends, so far as those members are 
concerned who are wishful to join in it, that the first payment of 85 shall be paid 
out of the funds of the branch in the hands of the treasurer, subject to the approval 
of the executive committee.—Carried.

Executive committee meeting held 24th August, 1886.
Present .—Mr. Wm. Bell in the chair ; Messrs. Fairbank, W. McGill, Crane, E. 

Rogers and Gibson.
Minutes of meeting of 20th and 23rd, 27th, 29th, 30th July, 2nd, 6th, 9th, 11th, 

17th August, read and confirmed.
The name of Mr. Munn was again submitted as the salaried salesman of Mr. 

C. J. Smith and was approved.
The sécrétai y was instructed to buy coal from agents not registered with this 

committee to the extent of one ton from each, to ascertain from whom they obtain 
their supply of coal.

Moved by Mr. Fairbank, seconded by Mr. Rogers, and carried unanimously,
That the recommendation from the general meeting held 17th August, 1886, rela­

tive to the first payment of 85 to the gratuity scheme of the Board of Trade for those 
members who are wishful to join in it, being paid out of the funds of the branch in 
the treasurer’s hands, be approved and confirmed.

A letter was read, received by the secretary, from Mr. S. Me Adam, relative to 
the agency of Mr. Clements, and it was

Resolved, That the previous decision of the committee not confirming his ap­
pointment be confirmed.

The secretary was instructed to see Mr. MoAdam and explain the reasons of the 
committee for their action in this matter.

Resolved, That the secretary see Messrs. Robinson and McArthur relative to 
their contract with Shannon & Co. and S. MoAdam, and divert their attention to 
prices to dealers and that no violation would be permitted.

Resolved, That Mr. Keith withdraw the contract for the House of Industry, 
which he is reported to have obtained, and same to be transferred to Conger Coal 
Co., and pay to them the difference between prices at which Mr. Keith made con­
tract and those made by the Conger Coal Company.
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Resolved, That if Mr. Keith does not carry out the foregoing resolution he be 
fined five hundred dollars.

Resolved, That advertising prices be considered at next meeting.
Resolved, That a special meeting be called for Monday, 30th instant, at 4 o'clock, 

to take into consideration raising prices.
The name of James Beamish was submitted for membership, which was 

approved, subject to his election to the Board of Trade.
Resolved, That the secretary be instructed to investigate if Mr. Tihis has 

obtained Parkdale Waterworks contract and on what terms, and if below prices, he 
be required to cancel.

It having been stated that Messrs. B. Rogers & Co. have taken the post office 
employees as a club at $6 for all winter,

Resolved, That Messrs. Crane, Fairbank and W. Bell be a committee along with 
the secretary to investigate the matter and to report at next meeting.

Resolved, That Mr. J. Rollo be accepted as a salaried salesman for the Conger 
Coal Compar y upon taking the usual affidavit.

Correct.
H. L. FAIRBANK, Chairman pro tern.

Special meeting of the executive committee held 28th August, 1886 ; Mr. Keith 
in the chair.

Present:—Messrs. Fairbank, Crane, Wm. Bell, W. McGill and B. Rogers.
This was a special meeting called to receive the secretary’s report on several 

cases of breaking the rules and cutting prices.
P. Burns, selling half ton nut to Mrs. Curtain, 100 Argyle Street, through A. R. 

Duff, an unauthorized agent.
Resolved, That if Mr. Burns could not give a satisfactory explanation at next 

committee meeting, 30th inst., a fine of $100 be imposed.
Robinson & McArthur, selling half ton stove to Donnelly, rear No. 11 Euclid 

Avenue, through Beavis, an unauthorized agent, at $3.
Resolved, That this being a double breach, if Messrs. Robinson & McArthur 

could not give a satisfactory explanation at next committee meeting, they be fined 
8100 in each case.

John Keith for selling Hill Brockton, P. C., winter supply of coal at $6, receiv­
ing a deposit on account, the balance to be paid from time to time as the coal is de­
livered. Mr. Keith explained that this had been done by one of his men without his 
knowledge and consent, and directly he heard of it he cancelled the order.

Resolved, That as the order had been taken, Mr. Keith must be held responsible, 
^nd a fine of 8100 was imposed.

While this case was being discussed, Mr. Fairbank took the chair pro tern, and 
by request of Mr. Keith retained it until the end of the meeting.

Mr. tireekenridge at this stage entered the meeting, and by request of Mr. 
Crane stated a case that had just come to his knowledge where T. McConnell & Co. 
bad taken an order which had been booked by Crane & Co. at full prices, at under 86.

The secretary reported that Guest & McNolty had supplied T. McConnell & Co. 
’With a load of stove coal to No. 56 Sherbourne Street, on 25th August, T. McConnell 
being in default.

Resolved, That Guest & McNolty be fined $100 if they cannot give a satisfactory 
explanation at next committee meeting.

Jos. Dilworth, selling Mr. Bradley half ton nut at $3 to-day, while the account 
^as made out at $3.15.

Resolved, That unless Mr. Dilworth could give a satisfactory explanation at next 
Committee meeting, be be fined $100,

It was named that it was reported and the sub-committee appointed were in­
vestigating the matter, that E. Rogers & Co. had taken the post office employees as 

3—a 7
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a club at 86 for all winter, and Mr. Bogers was asked to explain. He stated they 
had received no order from them and would not do so as a club nor under regular 
p rice s. Correct.

H. L. FAIRE AN K, Chairman pro tem.

Executive committee meeting held 30th August, 1886.
Present:—Mr. Fairbank, who was voted into the chair; Messrs. Crane, Wm. 

Bell, C. Bogers (E. Bogers & Co.), Wm McGill, Johnson (P. Burns), Gibson & 
Bobinson, of Robinson & McArthur, and Joseph Dilworth, the two latter by request.

Minutes of the meetings held 24th and 25th August were read and confirmed.
Mr. Robinson (of Robinson & McArthur) explained his action in the matter of 

the sale through Beavis, an unregistered agent, which was considered unsatisfactory, 
and fines of 8100 for underselling and $5 for selling through Beavis were imposed.

Mr. Johnson, for P. Burns, explained that Buff was no longer iu the coal busi­
ness, that they were patting a man out of their own office in the place.

Resolved. That on condition that this man is put in on the following morning 
there bo no fine imposed.

The secretary reported that he had received a letter from Mr. Keith, which 
was read, stating he was going out of town, and wonld send in his cheque for the 
8100 fine next day

Mr. Jos. Dilworth made an explanation to the meeting relative to the charge 
against him, which was unsatisfactory, and he was fined $100.—Resolved unanimously.

Resolved. That as no one had appeared from Guest & McNolty relative to their 
charge re T. McConnell & Co., the secretary see them and hear what explanation 
they have to make.

Mr. Bell here took the chair at the request of Mr. Fairbank.
Mr. Fair bank gave a notice of motion to be brought up at the next regular 

meeting, “ That special rule No. 1 be amended to make the minimum fine of $1® 
instead of $100 named therein.” He explained that his intention in so doing was 
that fines should be made more or less severe according to the nature of the offence.

Resolved, That the secretary see the dealers personally who have been fined, 
and state to them, if the fines are not paid before 6 to-morrow, 31st August, they 
are declared in doiault, and that the dealers be notified of same by registered letter 
and Mr. Yates be notified by telegram.

A charge was brought against Messrs. Crane & Co. that Scroggie, their agent, 
had sold one-half ton of coal at $3. Mr. Crane explained, and the secretary was 
instructed to investigate the matter.

Moved by Mr. McGill, seconded by Mr. Crane, and resolved, that the resolution 
of 13th July, respecting prices, be rescinded.

Resolved, unanimously, that prices remain as at present until 1st October, and 
that there be no orders taken for delivery after that date at present prices, and that 
this shall apply in all cases where the coal has not been paid for.

Resolved, That prices be advertised to-morrow and on each Saturday for a month 
in the Globe, Mail, News, World and Telegram,

JOHN KEITH, Chairman.
6th September, 1886.

General meeting held 1st September, 1886.
Thi* was a special meeting called by the chairman at the request of more than 

seven members.
Present :—Messrs. Gerris O’Leary, Dalby Hagerman, T. Bell, S. McAdam, John 

McGill, W. Spence, A. Shannon, W. R. Tesky, Wooirow, Mounoe, Cotts, Robinson, 
Boulston, Cross, P. McConnell, McFarlano, Law, C. H. Rogers, Barber, Aikens, 
Clancy, W. Bell, Lytle, Jos. Dilworth, Jas. Dilworth.
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At the opening of the meeting none of the executive committee were present, 
And Mr. C. H. Rogers was unanimously voted into the chair.

He explained that this was a special meeting called at the request of several of 
the members, and would like to hear from them.

Mr. McAdam moved a resolution which, after considerable discussion, was with­
drawn, and the following substitute!. (Before the meeting could proceed, however, 
it was pointed out to the chairman that there were certain members present who 
Were in default, and who were not entitled to be present.)

The secretary was requested to read out their names, and at the request of the 
chairman, Messrs. Robinson, T. M. McConnell, Jos. Dilworth and Jas. Dilworth with­
drew from the meeting.

Moved by Mr. McAdam, seconded by Mr. W. Bell, That this meeting petitions 
the executive committee for enlarged representation for the strall dealers on the 
executive committee.—Carried unanimously.

JOHN KEITH, Chairman.
CHAS. H. ROGERS.

6th September, 1886.

Executive Committee meeting held 6th September, 1886.
Present :—Mr. Keith in the chair. Messrs. Gibson, Jas. Bell, J. R. Bailey and 

C. H. Rogers.
Mr. James Dilworth entered the meeting and introduced Mr. Wickens (from Mr. 

McNab’s office) who attended to defend J. & J. Dilworth in the charge against them 
for which they had been declared in default.

Moved by Mr. Gibson, seconded by Mr. Bailey and
Resolved, That Mr. Wickens be heard.
After hearing Mr. Wickens’ further explanation respecting the matter, it was
Resolved, that the case of Messrs. J. & J. Dilworth be left over for two weeks for 

investigation of the executive committee as a whole, and in the meantime the dealers 
be allowed to supply them with coal.

This result having been made known to Messrs. Wickens and James Dilworth 
(who had withdrawn from the meeting during its discussion) they then retired.

The minutes of the executive committee meeting of 30th August and general 
meeting of 1st September, 1886, were read and confirmed.

The secretary having given in his further report on the charge against Guest & 
McNolty re T. McConnell & Co. the matter was allowed to drop without any fine.

The secretary reported on the Scvoggie & Co. case, and it was moved by Mr. 
■Bailey seconded by Mr. C. H. Rogers, and

Resolved, That in Mr. Crane’s absence through sickness it be left over until he is 
Able to be present.

Moved by Mr. C. H. Rogers, seconded by Mr. Bailey, and
Resolved, That this meeting having received the resolution passed by the general 

meeting on 1st September, 1886, relating to the smaller dealers being further repre­
sented on this committee, the matter be left over until the annual in December next.

Moved by Mr. Gibson, seconded by Mr. Bailey, and
Resolved', That special rule No. 1 be amended as follows where it reads “for the 

first breach or offence forfeit or pay a fine of not less than $100 which shall be pay­
able forthwith to the treasurer, &c.” it shall be corrected to read : “The minimum fine 
shall be $ LÛ with a sliding scale for different offences, the executive committee to 
impose same as the merits of each case demands.”

The city having called for fresh tendeis on 6th September, it was resolved that 
the award of this contract made at a meeting held 9th August, be confirmed.

Mr. Nelson, solicitor, account to the present, $50, was submitted, and was or­
dered to be paid on the motion of Mr. Bailey, seconded by Mr. Gibson.

3—37i
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Messrs. T. McConnell & Co. not having paid their fine, it was moved by Mr. C. 
H. Bogers, seconded by Mr. Bailey, that if the same be not paid within 48 hoars from 
this date that he be expelled from the Coal Trade Branch.—Carried.

JOHN KEITH, Chairman.
14th September, 1888,

General meeting held 7th September, 1886.
Present : C. H. Bogers in the chair. Messrs. Beamish, Frost, Woodrow, McFar- 

lane, Sharp, Hagerman, Cross, O'Leary, Dalby, Law, Thompson, T. Bell, Lytle, and 
Grinnell.

The minutes of last meeting were read and confirmed.
The secretary read the resolution passed by the executive committee relative to 

a further representation of smaller dealers on that committee as requested by the 
last general meeting leaving the matter over until the annual meeting in December 
next. After a conversation among the members relative to the trade, the motion 
was passed to adjourn.

JOHN KEITH, Chairman.
4th October, 1886.

Executive Committee meeting held 14th September, 1886.
Present: Mr. Keith in the chair. Messrs. A. McGill, S. Crane, Fairbanks and 

W. Bell.
Minutes of last meeting read and confirmed.
It was moved and seconded that J. & J. Dilworth’s fine of $100 be confirmed.— 

Carried.
It having been reported that certain dealers (not members of this branch) and 

West Toronto Junction were selling coal in this city and cut prices, it was moved 
by Mr, Fairbanks, seconded by Mr. Crane, and resolved, That the secretary ascertain 
what dealers are supplying coal outside the city limits within five miles of the same.

A letter was read received from Bobinson & McArthur, stating they had opened 
a branch office at No. 419 Queen Street, West, solely under their own control and ex­
pense, which was approved subject to these conditions upon enquiry being confirmed.

It being reported that T. McConnell & Co. have received a cargo of coal from 
Fairhaven, the secretary was instructed to ascertain the particulars and telegraph 
Mr. Tates.

The following notice of motion was given by Mr. McGill :—
That orders may be taken at following prices : Stove and chestnut, $6 ; egg 

and grate, $5.75, for all winter.
Resolved, That T. McConnell & Co. be reinstated in membership on condition 

that they comply with the rules and by-laws of the branch and pay a fine of $200.
JOHN KEITH, Chairman.

2nd September, 1886.

Special meeting of the executive committee held 17th September, 1886.
Present : Mr. Keith in the chair. Messrs. Bogers, Fairbank and Crane.
Mr. McConnell was present by request to explain his action in regard to his 

agents, and it was resolved on the motion of Mr. Bogers, seconded by Mr. Fairbank, 
That Mr. McConnell’s fine be reduced to $100 on his complying with the rules of 

the branch, and upon payment of same he be reinstated as a member.
JOHN KEITH, Chairman.

21st September, 1886.
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Executive committee held on 21st September, 1836.
Present: Mr. Keith in the chair. Messrs. Crane, Rogers, McGill, Gibson and 

Bailey.
The minutes of the last two executive committee meetings read and confirmed.
The charge against E. Rogers & Co. for selling three tons of coal to a Mr. 

Brown, Seaton village, from their Queen Street office, for delivery as required, 
receiving 83 on account, was reported on by the secretary, and it was resolved, on 
the motion of Mr. Gibson, seconded by Mr. McGill,

That the report lay upon the table in the meantime.
Moved by Mr. Rogers and resolved,
That the following be sent to each member of the branch :—
“ At a meeting of the executive committee held to-day, it was decided to res­

cind the resolution of 31st August in regard to the advance 1st October on unfilled
crders.”

Moved by Mr. McGill, seconded by Mr. Gibson, and resolved,
That dealers be at liberty to take orders at present for delivery until 1st May 

next at the present retail price, namely, 86 for stove and chestnut and 85.75 for egg 
and grate.

Resolved, That Mr. John Keith’s fine be remitted.
Moved by Mr. McGill, seconded by Mr. Gibson, and resolved,
That the treasurer be authorized to advance 835 for a stove for the board room.
The matter of S. Crane & Co.’s agent, Soroggie, having sold half a ton at 83 was 

again considered and a fine of one hundred dollars was imposed on S Crane & Co. 
*°r the same.

Letters were read from A. Me Nab, Messrs. Dilworth’s solicitor, which were 
°rdored to be laid on the table.

JOHN KEITH, Chairman.

Special meeting of the Executive Committee held 22nd September, 1886.
^ Present:—Mr. Keith in the chair ; Messrs. Bailey, Gibson, McGill, Crane and
•Rogers.

The city contract having been tendered for at cut prices by a Mr. G. Logan and 
^hiefc tender has been accepted, this meeting was called to consider the matter.

Moved by Mr. McGill, seconded by Mr. Gibson, and resolved,
That having regard to McConnell’s matter and the city contract, a sub-com­

mittee consisting of Messrs. Rogers, Bailey, Crane and the chairman, be appointed 
proceed to Buffalo to confer with the members of the Toronto committee, with a 

Vlew to taking steps to stop supplies to non-members in this market.
Resolved, That the secretary telegraph to Mr. T. Guilford Smith, advising him 

l°at a deputation has been appointed to proceed to Buffalo to confer with their com­
mittee on matters of importance, asking him what is the earliest date they can meet 
‘lie deputation, Mr. Bailey to telegraph Mr. Yates.

Mr. Gibson gave the following notice of motion : —
That a motion will be made at the next regular executive committee meeting 

Tuesday, 28th September, to advance the price of coal 50 cents per ton, and that 
R® same be advertised in the daily papers by the month.

Resolved, That Mr. Keith be paid 81 for cab hire.
JOHN KEITH, Chairman.

28th September, 1886.

Executive committee held 28th September, 1886.
Present;—Mr. Keith in the chair ; Messrs. McGill, Gibson, Fairbank and Crane. 
The minutes of the last two meetings read and confirmed.
Resolved, That the secretary obtain from Mr. W. Bell, the chairman of the corn­

ice appointed to investigate the post office employees’ order, his report on the 
®tter, to lay before next meeting.
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Moved by Mr. Bailey, seconded by Mr. Crane,
That Messrs. E. Rogers & Co. be fined $10 for the Brown Seaton village charge.
Moved by Mr. McGill, seconded by Mr. Gibson,
That Messrs. E, Rogers & Co. be fined $100 for the same, as an amendment.
The amendment was lost and the original motion was declared carried on the 

casting vote of the chairman.
Moved by Mr. McGill, seconded by Mr. Rogers, and
Resolved, That the assessment No. 1, now made by the gratuity scheme of the 

Board of Trade for the first death upon its members in the Coal Trade Branch as per 
account submitted by their secretary amounting to $129 be passed and the treasurer 
be authorized to pay the same.

Moved by Mr. Gibson, seconded by Mr. Bailey, and carried,
That commencing 1st October, 1886 (next), the price of coal be advanced 50 

cents per ton all round as per card prices, and that same be advertised in daily 
papers by the month, same as in Buffalo markets, nothing extra for halt tons, 16 
cents extra for quarter tons.

Resolved, That members of the Board of Trade gratuiiy scheme who have paid 
the first assessment of $5 have that amount paid to them by the treasurer who is 
hereby authorized to pay the same. A letter was read, received by the secretary 
from T. Bell & Co., enclosing a copy of their contract with J Dilworth, who is in 
default, who was pressing them to fill the order, asking the committee for instructions 
in the matter.

Resolved, That T. Bell & Co. be notified that fhe Coal Trade Branch have nothing 
to do with the agreement, and that the secretary inform them that if they supply 
them they will be liable to be fined.

The following accounts were passed and ordered to be paid. The secretary’s 
account for salary and disbursement for the month, $51.02 ; Mr. Bradley, $11.25 ; Mr. 
Coleman’s affidavit, $2.

Executive committee held 4th October, 1886.
Present : —Mr. Keith in the chair; Messrs. Crane, W. Bell, Whiteside and Rogers*
This was a special meeting called by the chairman with a view to meeting Mr. 

Parrish, of Messrs. Chisholm & Parish, re T. McConnell & Co.’s matter, who had 
expreiseda wish to the meet committee to have them re-instated. Mr. Parrish, 
having been delayed in his arrival, was unable to bo present.

The secretary read a report from the sub committee re Rogers & Co., and the 
post office employees.

Moved by Mr. Bell, seconded by Mr. Whiteside, and resolved.
That the matter be left over until next meeting.

JOHN KEITH, Chairman.
October, 1886.

Executive committee meeting hold 5th October, 1886.
Present :—Mr. Keith in the chair; Messrs. Crane, Whiteside, W. Bell and John­

son (P. Burns).
T. McConnell & Co., and Mr. Parrish (of Chisholm & Parrish, Buffalo) wore 

present to meet the committee in relation to re-instating T. McConnell & Co. as 
members of the branch.

Resolved, That the following be admitted to act for T. McConnell & Co., on their 
complying with the rules of the branch : John Cooper, salaried salesman to take 
affidavit. Moses, Young Street, C. Burns, King Street East, Bethel, to have separate 
office and clerk in charge who shall attend to no other business The business to 
be done in T, McConnell & Co.’s name only, who shall have his name up.
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Resolved, That upon the secretary being satisfied that the requirements of the 
branch as above stated are complied with, he is authorized to send out notifications 
of T. McConnell & Co. being re-instated as members. T. McConnell & Co. then paid 
their fine of $100.

JOHN KEITH, Chairman.

General meeting held 4th October, 1886.
Present:—Mr. Keith in the chair ; Messrs. Beamish, Kennedy, E. Sanlter, Chis­

holm, Cross, Sharp, Koulston, J. McGill, J. Aikins. Jas. Burns, McAdam, W. Bell, 
W. McGill, Mounce, T. Bell. Eobinson, Lytle, J. Bell, E. Bogers, O'Leary, Cotts.

The minutes of the last meeting were reed and confirmed.
Moved by Mr. Etbinson, seconded by Mr. McAdam and carried,
That in consideration of the executive committee of the coal branch changing 

the by-laws by which they took office, this meeting wishes them to account for so 
doing.

After considerable discussion in which many members took part, an explanation 
hy some of the members of the executive committee which was satisfactory to the 
Meeting, it was resolved to adjourn.

Executive Committee meeting 26th October. 1886.
Present:—Mr. Keith in the chair; Messrs. Gibson, W. McGill, Crane and White-

aide.
Minutes of previous meeting read and confirmed.
Resolved, That in the event of E. Eogers & Co.’s fine of $10 not being paid at 

°Dce they be declared in default.
Resolved, That the matter of S. Crane & Co.’s fine, $100, which has not been paid, 

bo left over for consideration at next meeting.
The secretary read a letter received from Mr. James Dilworth of J. & J. Dil- 

"^ortb, offering to pay $50 as his share of the $100 fine against that firm.
Resolved, That the full amount must be paid.
The secretary read a copy of a bill of lading for 254 tons egg and stove coal 

Per schooner “ Ariadne’’ shipped by Butler, Coll & Co. for H. C. Springer & Co. per 
^ooderbam & Worts, and he reported that he had sent a copy of tbis bill of lading 

Mr. A. G. Tates and Mr. T. Guilford Smith.
Resolved, That the secretary telegraph these gentlemen asking if these shipments 

c&nnot be stopped and a heavy fine imposed on the shippers.
Resolved, That the secretary ascertain from whom Bowman (Stinson’s successor) 

18 obtaining his coal and if necessary purchase a ton to obtain the information.
Mr. W. McGill gave notice of a motion to reduce the price of coal to $6.
26th October, 1886.

JOHN KEITH, Chairman.

Executive Committee meeting held 26th October, 1886.
Present;—Mr. Keith in the chair; Messrs. Fairbank, T. Bell (S. Crane & Co.), 

W. Bell, J. JR. Bailey, W. McGill and E. Rogers.
Minutes of the last meeting read and confirmed.
Resolved, That as Messrs. E. Eogers & Co. have not paid their fine of $10 the 

•secretary is instructed to call upon them for payment and if it is not paid they be 
declared in default. , , _

Resolved, That S. Crane & Co.’s fine be reduced to $10, re Scroggie.
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Resolved,, Moved by Mr. Bailey, seconded by Mr. McGill,
That the matter of the shipments by the Bailer Colliery Co. to Goodorham & 

Worts bo left in the hands of the Toronto committee in Buffalo, to be dealt with as 
the importance of the case demands; and it is farther

Resolved, That as the Butler Colliery Co. have indicated their willingness to 
make reparation for the damage done this market through the shipment of coal to 
Gooderham & Worts contrary to the rules of this association, this committee are of 
opinion that several thousand dollars would not be sufficient to undo the mischief, as 
the coal has been distributed among a large circle of friends and connections who 
freely informed their friends that they have succeeded in beating the coal ring, and 
have got their coal at a large redaction from ring prices. However, in view of the 
prompt offer of the Butler Colliery Co., the Coal Trade Branch of the Toronto Board 
of Trade are lo be as reasonable as possible in their demands, and will accept $1,000 
as full satisfaction in this instance, and that the secretary be instructed to forward a 
copy of this resolution to the secretary of the Toronto committee at Buffalo.

Resolved, Moved by Mr. W. Bell, seconded by Mr. McGill,
That those dealers who have applied to become members of this exchange who 

have become members of the Board of Trade be allowed two weeks to become mem­
bers, otherwise their supplies of coal will be cut off.

Resolved, Moved by Mr. Rogers, seconded by Mr. Bailey,
That the Conger Coal Company having supplied Mr. Edwards, a dealer, who is 

not a member, they be fined $10 for the same. The fine was paid.
Mr. Bailey proposed A. W. Bowman, seconded by Mr. YV. Bell, as a member of 

the coal trade branch.
Moved by Mr. Fairbank, seconded by Mr. McGill, and
Resolved, That all members of this branch who have supplied dealer s who are 

not members, be fined $10.
Moved by Mr. McGill, seconded by Mr. Crane,
That coal be reduced 50 cents per ton.—Lost.
Moved by Mr. McGill, seconded by Mr. W. Bell,
That a detective be employed to test the market, as regards present prices.
The secretary stated that T. McConnell had not yet complied with the rules by 

paying his fine and withdrawn his agents, and it was
Resolved, Moved by Mr. Bailey, seconded by Mr. McGill,
That a committee, consisting of Messrs. Rogers, Fairbank and Bailey, be ap­

pointed, to proceed to New York with full power to lay the case before the Buffalo 
committee.

The following accounts were passed:—For telegrams, $4 69; Blackett Robin­
son, $41) 85 ; Secretary account for month, $49.18.

JOHN KEITH, Chairman.
2nd November, 1886.

The monthly meeting of the members was called for 1st November, 1886, but 
owing to their being no quorum no meeting was held.

Executive Committee meeting held 2nd November, 1886,
Present:—Mr Keith in the chair; Messrs. J. R. Bailey, Gibson, W. McGillt 

Whiteside, W. Bell and S. Crane.
Minutes of the last meeting read and confirmed.
The secretary reported that Messrs. E. Rogers & Co. had paid their fine of $10- 
Mr. Gibson as representing the sub-committee who proceeded to New York, T& 

T. McConnell &Co., and the Butler Colliery Co., submitted their report to the effect 
that the matter was left in the hands of the Toronto committee of the Westera 
Anthracite Association.
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The secretary read letters and telegrams passed between this branch and A. G. 
Yates, Esq., and T. Guilford Smith, Esq., re T. McConnell & Co. since last meeting.

The secretary was instructed to call a special general meeting for Monday next, 
8th November, for the election of the following members of the branch : —

A. M. Bowman, proposed by Mr. J. R. Bailey.
Edwards, proposed by Conger Coal Co.
J. Grinell, proposed by Mr. E. Rogers & Co.
The sub-committee on the Post Office submitted their report and it was re­

solved that Messrs. E. Rogers & Co. be fined $50 for taking the same contrary to 
the rules of the association.

Mr. Gibson gave notice of motion as follows:—
That the dealers doing business in the outskirts wiihin 5 miles of the city limits 

be required to register with the committee and take the affidavit, and that the 
dealers supplying them see that this re olution is carried out.

The sécrétai y reported that Messrs. T. Boll & Co. were supplying Mr. Jas. 
Dilworth, he being in default.

Resolved, That T. Bell & Co. be fined $100 for so doing.
Mr. Crane gave notice of motion as follows:—
To reduce the price to farmers to $ i per ton off retail prices.
The expenses of Mr. Gibson to New York 836 50, and Mr. Rogers to New York 

and Buffalo (2 trips) $38.50 were ordered to be paid.
JOHN KEITH, Chairman.

20th November, 1886.

Special Executive Committee meeting held 5th November, 1886.
Present .-—Mr. Keith in the chair ; Messrs. Fairbank, J;s. Bell (S. Crane & Co.), 

W. Bell, E. Rogers, Wm. McGill.
Mr. T. McConnell was present by request re Logan. He admitted that he was 

supplying Logan with both hard and soft coal for the city contract, for which ho 
stated he was getting full price.

Resolved, That T. McConnell & Co. be required to make a deposit of $1,000 with 
this branch as a pledge of goo t faith before again being received into membership.

Resolved, That Mr. Fairbank be deputed to proceed to Buffalo as representing 
this committee to explain to the Toronto Committee of the Western Anthracite Asso­
ciation the wish of this committee respecting the matter.
. Resolved, The following be a sub-committee to see that the city contract is put 
111 according to specification.

The secretary read letters from Messrs. J. R. Bailey and Co. and MacNab 
and Wickens, to the effect that the fine of SlOUwas paid by the firm of J. & J. Dilworth, 
and that the partnership is dissolved. James Dilworth continues a member of the 
Coal Trade Branch under his present membership. Joseph Dilworth being still in 
default.

Resolved, That Messrs. T. Bell & Co., not having paid their fine of $100, if not 
Paid to-morrow, 6th inst., the secretary is instructed to declare them in default.

JOHN KEITH, Chairman.
30th November, 1886.

Executive committee meeting held 9ih November, 1886.
Present: Mr. John Keith in the chair ; Messrs. W. McGill, Fairbank, Rogers, 

Crane, W. Bell Mr. R. E. McWilliams, as representing the Toronto Committee in 
Buffalo, and Mr. Parish of Messrs. Chisholm & Parish, Buffalo, were present re T. 
McConnell & Co.’s matter.

The secretary at the request of the chairman read the resolution passed by the 
executive committee, 5th November, stating that the committee wished that a do-
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posit of $1,000 be made with the treasurer by T. McConnell & Co., as a pledge of 
good faith for the future.

The same to be forfeited to the Coal Trade Branch if T. McConnell & Co. should 
■violate its rules or by-laws.

Moved by Mr. McGill, seconded by Mr. Fairbank,
That assessment No. 3 of the gratuity scheme of the Board of Trade as presented 

by the secretary, amounting to $135, be paid out of the funds of the Coal Trade 
Branch of the Board of Trade, and the treasurer is authorized to pay the secretary 
of the Board of Trade that amount.—Carried!

T. Bell & Co. not having paid their fine of $100, resolved, they are now declared 
in default, and the secretary is instructed to notify the shippers in the Buffalo Coal 
Exchange.

The matter of T. McConnell & Co. was discussed freely with Messrs. B. E. Mc­
Williams and Mr. Parish, and it was ultimately agreed and resolved that upon Messrs. 
T. McConnell & Co paying to the treasurer $1,000, as resolved at the last meeting 
and complying with the rules, that they be reinstated as members. Mr. Parish 
agreed to this resolution and promised in the presence of the committee that the 
$1,000 should be paid before he left the city.

The unanimous thanks of the committee were tendered to Mr. R. E. McWilliams, 
the deputation, for his presence and support.

Resolved, That the price to farmers ex-jard for consumption outside the city be 
75 cents off present retail prices. The prices to expressmen and others, for city 
consumption, to remain as at present, 40 cents off retail prices ex-yard.

JOHN KEITH, Charman.
30th November, 1886.

Special meeting held 13th November, 1886, of the executive committee.
Present:—Mr. Keith in the chair; Messrs. W. Bell, Jas. Bell (S. Crane & Co.), 

T. B. Whiteside.
The secretary reported thatT. McConnell & Co. had paid cheque for $500 marked.
Resolved, That this committee comfirms the resolution passed at the last meeting 

in the presence of Mr. Parrish, to the effect that $1,000 be deposited in cash by T. 
McConnell & Co. with the treasureras a pledge of good faith, the same to be forfeited 
in case of T. McConnell & Co. violating the rules or by-laws of the exchange.

This payment of $500 in the meantime to be considered as a payment on account 
and that T. McConnell & Co. are still in default That a copy of this resolution be 
sent to Messrs. R. E. McWilliams, Chisholm & Parrish, and to Mr. Tates, the sec­
retary of the Toronto Committee in Buffalo.

JOHN KEITH, Chairman.
30th November, 1886.

Meeting of the executive committee held 19th November, 1886.
Present : —Mr. Keith in the chair; Messrs. W. McGill, W. Bell, S. Crane, J. R. 

.Bailey, E. Rogers and Fairbank.
The secretary read the correspondence that had taken place with Buffalo since 

last meeting relative to Messrs. T. McConnell & Co.
Moved by Mr. Crane, seconded by Mr. Bell, and resolved,
That Messrs. T. McConnell & Co. having paid the sum of $500 as a deposit of 

good faith that they will keep the rules and by laws of the Coal Trade Branch, they 
be received as members on complying with the rules.

Mr. T. Bell was present and explained his position regarding his contract with 
Joe. Dilworth.

Moved by Mr. McGill, seconded by Mr. Crane and resolved,
That Messrs. Bailey and Fairbank be a sub-committee to assist and advise Mr. 

Bell in arranging a settlement with Mr. Dilworth. Mr. Bell in the meantime to 
.remain in default.
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Resolved, That Messrs. Bailey, Fairbank and the secretary be a sub-eommittee 
to reply to the letter received from Buffalo re T. McConnell & Co.

The following accounts were passed : —Bengough, Typograpb, 814; advertising 
in World, $3.60 ; advertising in Telegram, $6 ; advertising in Mail, $0; Canada 
Mutual, Telegrams, Oct., 82.55.

Resolved, That Mr. W. Bell and Mr. Fairbank be auditors for the year.
JOHN KEITH, Chairman.

30th November, 1886.

Executive Committee meeting held 23rd November, 1886,
Present :—Mr. Keith in the chair; Messrs. E. Rogers, Fairbank and W. Bell.
Mr. .Rogers handed to the chairman a letter addressed to them from Mr. Riddell, 

in the Post Office, relative to the Post Office employees, which was read.
The secretary reported that T. McConnell & Co. has recently been supplying 

the Court Street Fire Hall with hard coal for Logan under the city contract and he 
expected to have further cases. He was instructed to have them ready for next 
meeting so as to give the committee sufficient evidence to deal with the matter.

The secretary reported that T. McConnell & Co. had requested payment of the 
amount they claimed was due to them in their tonnage for last year, namely, 9,500, 
$126.87. The chairman certified its correctness and it was ordered to be paid.

JOHN KEITH, Chairman.
30th November, 1886.

Executive committee meeting 30th November, 1886.
Present;—Mr. Keith in the chair; Messrs. Crane, Whiteside, W. Bell and James 

Bell (S. Crane & Co).
Minutes of committee meetings of 2nd, 5th, 9th, 13th and 23rd wore read and 

confirmed.
The secretary reported that he had prorf that on several occasions T. McConnell 

& Co. had supplied coal to fill the city contract, and it was resolved that the amount 
deposited with the treasurer, 8500, as a pledge of good faith, is declared to be forfeited, 
and that T. McConnell & Co. are put in default.

The secretary was instructed to obtain an affidavit of the evidence, a copy of 
■which is to be sent to Mr. Tates and Mr. R. E. McWilliams, and to notify the ship­
pers in Buffalo that T. McConnell & Co. are in default.

The chairman reported that Messrs. E, Rogers & Co. having understood special 
rule No. 3 differently from the committee, especially as applying to the post office, 
they were willing to refer the meaning of that rule to the committee and be guided 
by their decision.

Resolved, that Rule No. 3, which was read by the secretary, means just what it 
Mates, and that the taking of the post office employees from one of their number with 
the separate names and quantity ordered by each one is a breach of this rule.

JOHN KEITH, Chairman.
3rd December, 1886.

Executive committee meeting held 3rd December, 1886.
Present :—Mr. Keith in the chair ; Messrs. Fairbank, James Bell, S. Crane & Co. 

J. R. Bailey, E. Rogers, W. Bell.
Minutes of last meeting read and confirmed.
Moved by Mr. Bailey, seconded by Mr. Fairbank, and resolved,
That Messrs. T. Bell & Co.’s fine be reduced to $25, and upon payment of same 

they here-instated. Messis, S. Ciane & Co.’s fine, $10, and E. Rogers & Co.’s fine, 
$60, were reported as paid.
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Mr. Rogers read a letter they had received from the Butler Colliery Co. re­
lative to Mr. Springer’s shipment to Gooderham & Worts, and the matter was re­

ferred to Mr. Bailey to make up prices and report at next meeting.
Moved by Mr. W. Bell, seconded by Mr. Fair bank, and resolved,
That the secretary of the Board of Trade account for the fourth assessment to the 

gratuity fund, amounting to $135, be passed and is ordered to be paid by the trea­
surer out of the funds of the branch.

WILLIAM BELL, Chairman.

General meeting (the annual meeting) held 6th December, 1885.
Present: — Mr. Keith in the chair; Messrs. Bowman, N. McConnell, W. Bell, 

Woollat, Cross, Clancy, J. Aikens, Dalloy, McFarlano, O’Leary, Sharpe, Woodrow, 
Whiteside, Gibson, Crane, S. McAdam, Robinson, Shannon, Frost, W. Spence, 
Hagerman, Gerrie, Gemmill and Woodrow.

The secretary submitted his report, which was adopted on the motion of Mr. 
Gibson.

The treasurer’s report, showing a balance of $1,344 99 on hand, was also adopted.
The chairman announced that the executive committee would now be elected 

for the ensuing year. As five required to have docks and yards, the following were 
declared elected : Messrs. P. Burns, Elias Rogers & Co., J. R. Bailey & Co., S. Crane 
& Co., the Conger Coal Company.

Nominations.
21 W. Bell, nominated by Mr. Sharpe, seconded by Mr. Frost.
19 T. R. Whiteside do do Grinnell do do Aikens.
11 W. McGill do do W. Spence do do Woodrow.
14 John Keith do do Gibson do do Woodrow.
4 Robinson do do McAdam do do Frost.

12- 15 J. Clancy do do Gerrie do do Robinson.
12-10 J. McGill do do McFarlane do do O’Leary.
3 J. McAdam do do Robinson do do Shannon.

The following were elected : Messrs. W. Bell (21 votes), T. R. Whiteside (19 
votes), J. Keith (14 votes), J. Clancy (15 votes).

Messrs. Gibson, Hagerman and the secretary acting as scrutineers by appoint­
ment of the meeting.

The members of the executive committee then retired to elect the officers for 
the year; on their return the secretary stated to the meeting the following elections:

Chairman, Mr. W. Bell ; vice-chairman, Mr. John Keith ; treasurer, Mr. S. 
Crane; secretary, (pro tem) G. W. Wood.

'The thanks of the meeting were tendered to Mr. Keith for his past efficient ser­
vices as chairman, on the motion of Mr. Aikens, seconded by Mr. Gerrie.

The following new members were admitted : Messrs. A. M. Bowman, C. W. 
Edwards and T. Grinnell.

The following nominations for now members were received ;
Mr. W. Johnston, by Mr. W. Bell; J. Wiggins, by Mr. Whiteside.
On the motion of Mr. Woodrow, the thanks of the meeting were presented to 

the secretary.
WILLIAM BELL, Chairman.

Minutes of the special executive committee meeting for the election of officers, 
•6th December, 1886.

Present : J. Keith, W. Bell, Gibson, T. R. Whiteside, J. Clancy and Crane. 
Moved by Mr. Crane, seconded by Mr. Gibson, and resolved,
That Mr. Bell bo appointed chairman.
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Moved by Mr. Crane, seconded by Mr. Whiteside, and resolved,
That Mr. Keith be vice-chairman.
Moved by Mr. Whiteside, seconded by Mr. Clancey, and resolved,
That Mr. Crane be treasurer.
Moved by Mr. Crane, seconded by Mr. Gibson, and resolved,
That Mr. G. W. Wood be secretary pro tem.

WILLIAM BELL, Chairman.

Executive committee meeting held 14th December, 1886,
Present;—Mr. W. Boll in the chair; Messrs. S. Crane, Keith, E. Rogers, Fair- 

bank.
Resolved, That the reading of the minutes of the last meeting be left over.
Resolved, That the matter of Mr. Bailey and the price re Springer be deferred;
The secretary read a letter received from Robinson and McArthur regarding 

their fine of $185 imposed 30th August.
Resolved, Moved by Mr. Keith, seconded by Mr. Crane, that the fine be reduced 

to $25.
The following accounts were passed and ordered to be paid :—News, advertising, 

$6; Canadian Pacific Co., telegram accounts, two, $4.58.
Resolved, That the Executive Committee meetings adjourn for the holidays and 

be subject to the call of the chair.
WM, BELL, Chairman.

Executive committee meeting, held 12th January, 1887.
Present ;—Mr. W m. Bell in the chair ; Messrs. Fairbank, Clancey, Whiteside, 

Crane and Keith.
Minutes of the executive committee meetings of the 6th and 14th December 

read and confirmed.
The secretary reported that owing to Mr. J. R. Bailey being out of town he had 

been unable to obtain his report on the Springer matter.
Moved by Mr. Fairbank, seconded by Mr. Keith, and resolved,
That the members pay the annual subscription to the Board of Trade.
The secretary read letters from Messrs. Albright and Smith requesting the 

Barnes of the members of the branch and tonnage of anthracite and bituminous coal 
imported by each importer into Toronto.

Resolved, That the secretary give the information asked for upon their agreeing 
to pay the expense.

Moved by Mr. Fairbank seconded by Mr. Whiteside, and resolved,
That Mr. Keith be nominated as the representative of the Coal Trade Branch as 

a member of the council of the Toronto Board of Trade and that Mr. Crane be nomi­
nated as a member of the Board of Arbitration of said board. The nominations to 
take place on 14th instant at 3.30.

The secretary was instructed to notify the members of the Coal Trade Branch of 
these nominations and request their attendance to vote.

The following accounts were passed : Boyce, $2, and secretary’s account for 
December, $37.63.

WILLIAM BELL, Chairman.

General meeting (special) held 21st January, 1887.
Present Mr. Fairbank in the chair (by Mr. Bell’s request) ; Messrs. Hagerman, 

Jno. McGill, W. Bell, Sharp, Saulter, McFarlane, C. J. Smith, Mounce, Cross, Pringle, 
8. Çrane, E. Rogers, Jno. Keith, Whiteside, Fairbank, D. Daniels, Aikins, W. Mc­
Connell, Clancey, Lytle and W. Walsh.
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This was a special meeting called by request of several members for deciding 
upon a ticket to be supported for the council of the Board of Trade and Board of 
Arbitration which was accordingly done. The election to take place immediately 
subsequent to this meeting at the City Hall.

WILLIAM BELL, Chairman.

Executive committee meeting held 15th March, 1887.
Present ;—Mr. Wm. Bell in the chair; Messrs. J. R. Bailey, J. Clancey, Fairbank, 

S. Crane and T. R. Whiteside.
Minutes of last meeting read and confirmed.
Resolved, That the prices to be charged Messrs. Springer re Butler Colliery Co. 

be summer prices, namely; $5.75 for egg and grate and $6 for stove and nut.
The treasurer submitted an account received from the secretary of the Board of 

Trade for assessments No. 5 and 6 for the gratuity fund on the members of the Coal 
Trade Branch.

Resolved, That the treasurer be authorized to nay the said assessment for those 
members in good standing out of the funds of the Coal Trade Branch and that the 
secretary be instructed to look into the matter and inform the treasurer of the 
amount required.

Resolved, That the next executive committee meeting be held first Tuesday in 
April.

WILLIAM BELL, Chairman.

Executive committee meeting held 5th April, 1887.
Present :—Mr. W. Bell in the chair ; Messrs. Fairbank, Whiteside, Clancey, S. 

Crane.
Minutes of last meeting read and confirmed.
Secretary reported that the amount paid by the treasurer re gratuity fund, »s 

per resolution passed at last meeting, was $300.
Secretary was instructed to see Mr. Shannon regarding his branch office, No. 

938 Queen Street West, and inform him the same could not be allowed without the 
consent of the committee.

Mr. W H. Lackie having sent in a written application for membership of the 
board, he was duly nominated.

Resolved, That the next committee meeting be held 19th April, or previously a6 
the call of the chair, if required.

WILLIAM BELL, Chairman.

Executive committee meeting held 3rd May, 1887.
Present Mr. W. Bell in the chair ; Messrs. J. R. Bailey, T. R. Whiteside, H. L- 

Fairbank, S Crane and Clancey.
Minutes of last meeting read and confirmed.
The secretary read a letter from Mr. Shannon relative to his branch officii 

Queen Street West.
Resolved, That the secretary reply, stating that the rule must be complied with 

and that the branch must be closed.
New Members.

The following were received and approved unanimously : J. Westcott, corner 
Fuller and Queen Street, Parkdale ; W. Gosnell & Bro., *25t> King Street East; and 
Peppiatt & MoDonogh, Parkdale.

The name of J. B. West was left over in order that the secretary might ascer­
tain if he has a coal yard.
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Hugh Spence.
The secretary read a letter relative to the assessment due during the time he 

Was in default, in which he requested the committee to reconsider their decision.
After again discussing the matter, it was
Resolved, That the committee could not alter their previous decision ; that these 

assessments to the gratuity fund, made during the time Mr. Spence was in default, 
must be paid by him.

Albright & Smith.
A letter from them was read relative to statistics
The secretary was instructed to reply that he could not obtain the information 

requested.
Treasurer submitted assessment No. 7 of gratuity fund received from the sec­

retary of the Board of Trade for payment.
Resolved, That the treasurer be instructed to pay the same for members in good, 

standing.
Caretaker's Widow.

Moved by Mr. Bailey, seconded by Mr. Fairbank, and resolved,
That the sum of $10 be paid to the widow and family of the late caretaker of 

the Board of Trade Rooms, oat of the funds of the branch.

Prices.
Moved by Mr. Crane, seconded by Mr. Bailey, and resolved,
That the present prioes remain without alteration until further notice, and that 

the secretary send a notice to this effect to each member of the branch.
Secretary’s account to 24th April, for $31, passed and approved.

Entrance Fee.
The secretary was instructed to look up the minute referring to members” 

entrance fee for the Conger Co. re Peppiatt & McDonogh,
W. BELL, Chairman.

Executive Committee meeting 14th May, 1837.
Present:—Mr. Keith in the chair; .Messrs. J. R. Bailey, J. Claucey, T. R, 

Whiteside, Gibson, S. Crane and E. Rogers.
Special meeting called to consider prices in consequence of the duty on anthra­

cite being taken off by the Government.
Notice of motion was given by Mr. Rogers to fix prices.

Gratuity Funds.
The amount reported by the secretary as required for assessment No. 7 passed 

&t the last meeting is $153.
Prices and Waterworks Tenders.

Resolved, That a special executive committee meeting to consider prices and the 
Waterworks tenders be called for 21st instant at 11 o’clock.

W. BELL, Chairman.

Executive committee meeting held 21st May, 1887.
Present:—Mr. Wm. Bell in the chair; Messrs. Crane, John Keith, P. Burns, 

Whiteside, Clanoey, Elias Rogers, Brown (J. R. Bailey), Gibson, Fairbank, Litster 
(J. Keith), Johnson, (P. Burns), W. McGill and C. J. Smith.

Special Meeting.
This being a special meeting, the minutes of previous meeting were cot read.
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J. B. West.
A letter was read from this gentleman relative to his coal yard which was not 

sufficiently explicit, and it was resolved,
That the chairman and the secretary be a sub-committee to interview Mr. West 

and satisfy themselves as to his bona fides in regard to his yard prices of hard coal.
The notice of motion to fix prices was now brought before the meeting, and it 

was moved by Mr. Gibson, seconded by Mr. Crane, and resolved,
That the price of stove and nut coal be 86 per ton, and egg and grate 85.75 per 

ton, delivered until 1st July next, and that no contract be taken for delivery after 
that dale at these prices, no change in soft or Blossburg ; half tons to be charged 
15 cents extra.

John Keith.
It having been reported to the meeting that Mr. Keith had been supplying the 

waterworks with coal at 85 (Mr. Burns having refused to continue to supply them 
at that price after the expiry of his contract,) a discussion took place relative to the 
matter, Mr. Keith made his explanation and the matter was allowed to drop. The 
secretary was instructed to notify Mr. Keith to cease delivering any more coal to the 
waterworks except at full prices.

Waterworks Contract for 1887-88.
The secretary read the advertisement calling for tenders.
Moved by Mr. Gibson, seconded by Mr. Brown, and resolved,
That all proceedings at this and all other meetings, both as regards prices and 

all other matters, be considered strictly confidential. At this stage of the meeting 
the chair was taken by Mr. Fail-bank, Mr. Bell having to leave to attend another 
engagement.

Moved by Mr. McGill, seconded by Mr. Brown (J. K. Bailey),
That the prices for the waterworks be $4.55 per ton in shed ; $4.70 per ton iv 

boiler houses.
Moved as an amendment by Mr. Litster (J. Keith) seconded by Mr. Burns,
That the prices be 84.75 per ton in shed and $5 per ton in boiler houses.
The amendment was lost and the oiiginal motion was carried.
Mr. Bell having returned he resumed the chair.
Waterworks contract having been offered for, it was awarded to J. R, Bailey & 

■Co. for $600, who handed a cheque to the treasurer for the amount.
W. BELL, Chairman.

Executive committee meeting held 30th May, 1887-
Present : Mr. Wm. Bell in the chair ; Messrs. E. Rogers, Gibson, T. R. White- 

side, Clancey, S. Crane, Litster (J. Keith) and McArthur.
Minutes of executive committee meetings of 3rd, 14th and 21st May, read and 

confirmed.
Prices of Wood and Soft Coal.

Resolved, That prices of wood and soft coal when sold in connection with hard- 
coal be as follows : —

$5.60 per cord for hardwood—long.
$6.00 do do cut and split, two cuts.
$6.00 do do do three cuts.
$4.00 per coid for pine—long.
$4.50 do cut and split.
$3.50 do slabs.
$4.50 per ton for soft coal for steam.
$5.50 do do grate.
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J. B. West.
The sub-committee gave their report respecting Mr. West’s yards, which was 

considered satisfactory, and he was duly nominated a member.

Prices to Dealers.
Moved by Mr. Rogers, seconded by Mr. Litster (J. Keith),
That with regard to the resolution passed at the meeting on 21st May last, stat­

ing that no contracts be made to extend beyond 1st July next, delivery, it is under­
stood that this resolution referred to applies not only to retail trade but also to 
trade with small dealers.—Lost.

Agents and Offices.
Resolved, That these matters be brought up at the next meeting for discussion.

Unfinished Contracts.
Moved by Mr. Rogers, seconded by Mr, Gibson and resolved,
That all unexpired contracts on 1st May last, both to consumers and dealers be 

reported to the secretary before next meeting on 7th June, and that the secretary 
send a notice to each member to this effect.

T. McConnell & Co. still in default.
The secretary was instructed to notify the shippers on the other side that this 

firm is still in default and request them to govern themselves accordingly.
WILLIAM BELL, Chairman.

Executive Committee meeting held 6th June, 1887.
Present:—Mr. Wm. Bell in the chair; Messrs. Gibson, Clancey, Wm. McGill, 

McArthur, Johnson (P. Burns), S. Crane, E. Rogers, C. J. Smith, Coleman, J. R. 
Bailey, J. Keith and T. R. Whiteside.

Minutes of last meeting read and confirmed.
Special meeting called to fix prices tor the Government tenders.

Government Contract.
Resolved, That a condition of this and future purchases of contracts be, that a 

cheque be given at once for the amount of purchase, which is to bo held by the trea­
surer until the contract is signed.

Prices.
Moved by Mr. Gibson, seconded by Mr. Keith, and resolved,
That the price for egg and grate be made $5.25 per ton net; stove and nut 

*5.50 per net ton, for Reformatory, Central Prison and Asylum; Straitsville, $5.25 ; 
Bairmount, $4.75 per net ton, for the Asylum; Straitsville, $5.50; Fairmount, 
*5 per net ton, for the Central Prison, Reformatory; soft, 10 tons, at $5.50 per net 
ton.

Purchase awarded to the following :—
Soft coal, to C. J. Smith, for 56 cents per ton, or $677.60.
Hard coal, to E. Rogers & Co., for 41 cents per ton, or $721.60.

WILLIAM BELL, Chairman.

Executive committee meeting held 11th June, 1887.
Present :—Mr. Wm. Bell in the chair ; Messrs. J. R. Bailey, Gibson, T. R. White- 

side, Johnson (P. Burns), Robinson, McArthur, E. Rogers, G. J. Smith, Coleman, 
'-'Oulter, S. Crane and J. Keith.

Special meeting called to fix prices for the Public Schools tenders.
3-38
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Moved by Mr. Crane, seconded by Mr. Bailey,
That the coal be the present retail prices and that the wood prices be left open. 
Moved as an amendment by Mr. Gibson, seconded by Mr. Whiteside,
That there be a price fixed for the coal and that it be bid for.
The amendment was lost and the original motion was carried.

Prices for Knox College Tenders.
Moved by Mr. Bailey, seconded by Mr. Keith,
That the prices be lull card prices.—Carried.

WILLIAM BELL, Chairman.

Executive committee meeting held 18th June, 1887.
Present:—Mr. William Bell in the chair; Messrs. Keith, Clancey, Crane, Gribsoa, 

E. Bogers, Johnston (P. Burns) and Coulter.

Special Meeting.
This was a special meeting and the minutes were not read.

Hospital Tenders.
Resolved, That the following be the prices :—

Egg and grate......... .....................................  $5.50 per nst ton
Stove............................................................... 0.75
Soft.................................................................. 525

Lehigh, $1 per net ton higher in all sizes. Awarded to E

Net Ton.
Moved by Mr. Bogers, seconded by Mr. Gibson,
That the prices on above and all contracts be per net ton.

WILLIAM

Executive committee meeting held 28th June, 1887.
Present :—Mr. T. B. Whiteside in the chair; Messrs.

Crane, Çlancey, Whiteside.
Minutes.

This being a special meeting it was resolved,
That the reading of the minutes be dispensed with.

Treasurer's Report.
The treasurer reported the amount in hand to be $2,470.14.

Accounts.
The following accounts were submitted and passed :
T. Blackett Bobinson, printing, $10 ; the secretary’s account to 24th June, $33.38.

Prices.
Moved by Mr. Crane, seconded by Mr. Bailey,
That prices remain as they are until further notice, and that the matter be 

brought before a special meeting to be called for Saturday, 2nd July, at 11 o’clock.
WILLIAM BELL, Chairman.

do do 
do do

Bogers & Co. for $255.

BELL, Chairman.

Gibson, J. B. Bailey,
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Executive committee meeting held 2nd July, 188Ï.
Present:—Mr. W. Bell in the chair; Messrs. E. Rogers, Fairbank, Keith, 

Whiteside, Crane, W. McGill, Clancey, Johnston (P. Burns), J. B. Bailey, McArthur 
Gibson, C. J. Smith, Mr, Marshall, Mr. Cowan.

Moved by Mr. Bailey, seconded by Mr. Crane,
That Mr. Cowan (who is about opening a dock in Toronto) be allowed to be 

present and tender for the Government contract.—Carried.
Minutes of 11th, 18th and 28th June read and confirmed.

Mr. Spence’s Assessment.
This matter was again brought before the committee for re-consideration, bat it 

Was unanimously
Resolved, That the Coal Trade Branch could not pay the assessment to the 

gratuity fund while Mr. Spence was in default, but he might send a letter embodying 
his request.

Prices.
Resolved, Thart prices remain as at present until tot August next, and that no 

orders be taken in the meantime for delivery after that date. This resolution to 
apply to wholesale as well as retail trade. A copy of the resolution to be sent to 
each member.

W. F. Johnston.
The chairman stated to the meeting that Mr. Johnston had taken a partner, 

and it was
Resolved, That the secretary write Mr. Johnston to ascertain the alteration of 

his firm, and request his new partner to take the affidavit.
A. McArthur, jun., stated that he had succeeded to the business of Robinson & 

McArthur.
Resolved, That the secretary write Mr. Robinson and notify him that it wil be 

necessary, owing to the dissolution, for him to make application to be elected a 
member of the Coal Trade Branch, paying the usual initiation fee.

Government Tenders.
Resolved, That fcho price be on hard coal 25 cents per ton off present retail 

prices, namely, stove and nut, $o.75 ; egg and grate, $5.50 per net ton; soft coal, 
$5.25 per net ton ; long hardwood, $5.50 per cord; long pine, $4 per cord; charcoal, 
$1.50 per bar<ol. For delivery of coal after December 1st, that prices be 25 cents 
per ton higher. The above to apply to Government contract as above only. Lehigh 
Coal, $ l per ton higher on all sizes.

Awarded to the Conger Coal Co. for $610, all other tenders to be 25 cents extra.

House of Industry.
Resolved, That the prices be $5.75 per net ton for stove, $5.50 per ton for egg, 

$5.25 per ton for soft, either for present delivery or at yard during winter.
Awarded to Mr. John Keith for $160.

Library Tenders.
No special prices were fixed.

WILLIAM BELL, Chairman.

General meeting held 4th July, 1887.
Present :—Mr. W. Bell in the chair.
Messrs. J. McGill, Lackie, Whiteside, Barber, Sharp, Shannon, T. Bell, Higgins, 

Gotts, McDougall, Dwan, Clancey, W. F. Johnston, Macfarlane, Frost, Westcott, H. 
SPence and T.Coulter.

Minutes of last two meetings read and confirmed.
3—38J
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New Members.
The following were passed and received;—W. H. Lackie, J. Westcoti, W. Gos" 

nell & Bro., Peppiatt & McDonogh, J. B. West, W. Leak & Co. and M. Dwan ; (Gos- 
nell & Bro. bonght out Peacock & Jackson) ; (Peppiatt & McDonagh bought out 
Titus) ; (M. Dwan bought out N. McConnell).

E. S. Raymore.
An application for membership was read from Mr. Raymore, but it was lei* 

over until he had been elected a member of the Board of Trade.

School Contract.
Mr. Richardson, a non-momber, was referred to as having taken part of the 

school contract. The chairman stated he was acting as agent for Mr. W. McGill, 
but he promised it would be looked into.

WILLIAM LEAK.

Executive Committee meeting held 9th July, 1887.
Present :—Mr. Wm. Bell in the chair ; Messrs. Whiteside, J. R. Bailey, S. 

Crane, J. Keith, Coleman for C. J. Smith, Elias Rogers.
Minutes of last meeting read and confirmed with the following addition to the 

minutes relative to the Library tender, namely : That it is understood and agreed 
that the Library contract be awarded to Mr. Wm. Bell.

Richardson and Wm. McGill and School Contract.
The secretary was instructed to write to W. McGill & Co., for an explanation 

regarding Mr. Richardson supplying the contract.

H. Spenae and arrears of assessments to Gratuity Fund.
Mr. Spence was present at his own request to make his own statement to the 

committee ; upon hearing the same it was
Resolved, That they could not alter their previous decision not to allow him his 

assessment to the gratuity fund while he was in default.
Tenders—Custom House, Post Office, Revenue Offices.

Resolved, That the tenders be not bid for but left open at full card prices, namely 
$5.75 per ton for egg (hard) and $5.50 per ton for soft coal.

Special Meeting.
Resolved, That a special executive committee meeting be called for 3 o’clock on 

Thursday, 14th inst., and that the following matters be considered;—Commission 
men ; prices to farmers ; branch offices; prices for future delivery.

WILLIAM BELL, Chairman.

Executive Committee meeting held 14th July, 1887.
Present:—Mr. W. Bell in the chair; Messrs. Fairbank, Keith, Whiteside and 

Clancey.
Minutes of last meeting read and confirmed.

W. F. Johnston and his agents.
It having been stated that Mr. Johnston was employing agents, the secretary 

was instructed to see him and inform him that this was against the rules.
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Commission men.
This matter was discussed and it was considered advisable that no alteration be 

made in the rules.
Prices to Farmers.

Resolved, That no alteration from present prices, 75 cents off card prices, be 
made.

Branch Offices.
Resolved, That the secretary ascertain if there are any new offices being opened, 

which have not received the sanction of the committee. The Conger Company 
reported that they had taken Mr. P. Burn’s office, No. 678 Young Street, as a branch 
office, which was duly registered.

Prices for future delivery.
Resolved, That as the attendance is small these be fixed at the next regular meet­

ing on Tuesday next, 19th instant, at 4 o'clock.
WILLIAM BELL, Chairman.

Executive Committee meeting held 19th July, 1887.
Present :—Mr. W. Bell in the chair; Messrs. Keith, Rogers, Whiteside, Clancey, 

Gibson, J. R. Bailey, Crane and Messrs. C. C. Ray & Cowan, of C. C. Eay & Co.
Minutes of last meeting were read and confirmed.

C. C. Ray & Co.
The secretary reported receiving their application to become members of the 

Goal Trade Branch, and it was
Resolved, That they be elected, subject to complying with all the conditions.
Jos. Little who has bought out E. Jackson, Young Street, Yorkville, having sent 

in written application to become a member, ho was duly elected on the usual con­
ditions.

W. F. Johnson & Co.
Permission was given to take orders at Mr. Johnson’s (his father) store situated 

On the corner of Green and Bathurst Streets.
Branch Offices.

The following were allowed : F. W. Thompson, 359£ Queen Street West, Burns 
& McCormick, 479 Queen Street West.

Mr. Divan's Advertisement.
The secretary submitted a copy of the advertisement to which his attention had 

been called in which Mr. Dwan offers to take orders to be delivered during winter. 
The secretary was instructed to notify Mr. Dwan to withdraw that portion of the 
&dvertisement immediately as it is against the rules.

Division of Proceeds of Contracts.
After some discussion it was
Resolved, That the division be made in a similar manner to last year in accord­

ance with minutes of 5th May and 20th July, 1886, namely pro rata among the im­
porters according to the tonnage of hard coal for the year ending 1st May last, as 
8hown by the Customs house books.

Mr. Crane's Appeal.
Mr. Crane gave notice of appeal to the Board of Trade against the beforenamed

^solution,
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Disposal of Proceeds of Contracts.
Mr. Keith gave notice of motion, That in future the proceeds of contracts be 

divided equally among the importers.
Prices.

Resolved, That the fixing of prices for future delivery after 1st August be left 
over until a special meeting to be held on 29th instant, at 3 o’clock, in order that it 
may previously be known what prices are made at the meeting to be held in New 
York on 28th inst.

Affidavits.
Resolved, That the partners and all employees be required to take fresh affidavits 

respecting prices, rules and by-laws of the branch, and the secretary request the 
solicitor to prepare a form of affidavit for signature.

Mr. Mills, 22 King Street East.
It was named that Mr. Mills had purchased 1,000 tons of coal from an importer, 

and was soliciting orders for winter delivery for all winter at $6. The secretary was 
instructed to investigate the matter.

WILLIAM BELL, Chairman.

Executive committee meeting held 22nd July. 1887.
Present :—Mr. W. Bell in the chair; Messrs. Keith, Crane and J. K. Bailey.
Messrs. Macfarlane, John McGill and Coulter were present to bring charges 

against Messrs. E. Bogers & Co., that their Young Street branch office had made a* 
contract for eight tons of coal at $6 per ton for delivery any time during the winter, 
and to be paid for as delivered.

E. Rogers & Co.'s Charge.
Resolved, That the secretary write Messrs. E. Rogers & Co., making this charge, 

and request that they will give immediate instructions to that officer to stop taking 
similar orders, which is a violation of the rules. Mr. Rogers was requested to be 
present at a special meeting, to be held on the 23rd instant at 11 o’clock, to reply•

Conger & Co.'s charge re Best & Fortier.
The secretary reported that several orders had been taken by Best & Fortier to 

supply the Conger Co.’s coal any time during the winter at $6 per ton, payment to 
be made on delivery, and a reduction to bo made should prices be lowered.

Resolved, That the Conger Co. be notified by the secretary to withdraw that 
agency immediately, and that Mr. Gibson or Mr. Faitbank bo requested to be present 
at to-morrow’s meeting, to answer this charge.

Clerks in Office and Agents.
The secretary was requested to obtain the names from each member duly cer- 

tified, in order that they may be registered and take the affidavit.

Prices for future delivery.
It was deemed advisable that these should be made as soon as possible, and that 

a decision should be come to at the meeting to be held to-morrow morning.
WILLIAM BELL, Chairman.

Executive committee meeting held 23rd July, 1887.
Present:—Mr. Wm. Bell in the chair. Mr. J. R, Whiteside taking the chair 

until Mr. Bell’s arrival. Messrs. Bailey, Rogers, Whiteside, Clancey, Keith and Gibson,
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E. Rogers & Co.—Charge re Yonge Street branch, for selling for all winter at $6. 
Resolved, That they be fined $d.

Conger Co. and Best & Fortier.
This was considered a breach of the rules, but action was deferred until next 

meeting. In the meantime they were instructed to withdraw their agency.
Assessment No. 8, Gratuity Fund.

Resolved, That this be paid out of the fund of the branch ; amount, 8165 ; 55 
members

WILLIAM BELL, Chairman.

Executive committee meeting held 29th July, 1887.
Present, Mr. W. Bell in the chair ; Messrs, ti. Crane, T. B. Whiteside, J. Keith, 

Claccey, Gibson, J. B. Bailey, E. Bogers. Mr. Win. McGill was also present.
Minutes of meetings held 19th, 22nd and 23rd July, read and confirmed.

Conger Co. and Best ds Fortier.
A letter from the Conger Coal Company was read by the secretary, requesting 

that Best & Fortier’s office might be made a branch office.
Resolved, That as it would be a violation of the rules that request could not be 

granted.
Treasurer's report.

Amount on hand, $3,371.76,
W. F. Johnston & Co. .

Resolved, That they be not allowed to take orders at the store of Mr. Follis 
Johnston, No. 556 Queen Street West, as it would be contrary to the rules.

A. McArthur, Jun.
Resolved, That as it would be coni rary to the rules to continue a part of Mr. 

Beavin’s office, Queen Street West, as a branch, the same cannot be allowed.
I) Daniels.

A charge was brought against Mr. Daniels for selling 5 tons nut coal to be 
delivered by 1st January at 86, to be paid lor as delivered, as per receipt, now pro­
duced, obtained by the detective.

Resolved, That the secretary inform Mr. Daniels, and request him to be present 
at the next committee meeting to answer the charge.

A. Shannon <Se Co.
The secretary was instructed to notify them that they must cease taking orders 

through Mr. Greenwood, or his branch office, Queen Street West, otherwise it will be 
considered a violation of the rules.

Prices.
Resolved, That the prices of coal be $6,50 per ton for stove and chestnut, and 

86.25 per ton for egg and grate, for present delivery, to take effect 1st August next, 
and that 50 cents per ton discount be allowed for spot cash and present delivery,

The price to small dealers to be one dollar per ton off ; the same condition to 
apply subject to advance without notice.

Amendment.
The following was moved by Mr. Keith, which was lost:
That the price of coal, until further notice, be $6.25 cash for stove and chestnut 

coal, and $6 per ton for grate and egg, and no coal be sold but for cash and present 
delivery at the above prices.

Accounts passed : Mr. Bradley, $7.50 ; Secretary’s account for the month, $40.38.
TÏÏOS. B. WHITESIDE, Chairman pro iem.
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Executive committee meeting held 8th August, i8;7.
Present .-—Mr. W. Bell in the chair; Messrs. Whiteside, J.Keith, Crane, Clancey.

.Co van, ot C. C. Bay & Co., was also present.

D. Daniel's Charge.
Mr. Daniels and his clerk were present by request to answer the charge.
Resolved, That the matter be left over until next meeting for decision what 

shall be done.
Minutes of last meeting were now read and confirmed.
The secretary reported on the following matters given to him to investigate:—-
Hewlitt & Bell are being supplied by T. Bell & Co.
A. B. Dutf, Arcade, Queen Street, are being supplied by P. Burns.
J. Atkinson, corner Carleton and Parliament Streets, are being supplied by P. 

Burns.
Best & Fortier, still being supplied by Conger Coal Co.
Hanscombe Ontario Street, are being supplied by J. B Bailey & Co.
Resolved, That the secretary write to the dealers supplying above parties as 

named and request their attendance to answer the charge of employing agents with­
out the consent of this committee at a special meeting to be called for Wednesday, 
10th inst., at 4 o’clock.

Accounts passed: News, advertising, $4; Telegram, advertising, $2,40.

Prices.
Mr. Keith gave notice of motion that prices be re-considered at next meeting.
Mr. Cowan, of C. C. Bay & Co., was requested by the chairman to state his 

views with regard to the disposal of the funds from the contracts, with a view to an 
understanding being arrived at by the parties interested.

Upon hearing Mr. Cowan, it was
Resolved, That a sub-committee be appointed, consisting of Mr. Keith and Mr. 

Cowan to wait upon the members of the executive committee regarding the same 
and report at next meeting.

WM. BELL, Chairman.

General mce'ing held 8th August, 1887.
Present:—Mr. W. Bell in the chair; Messrs. T. Beamish, Cotts, W. Gosnell, J. 

Wescutt, Dally, Woollstt, Pringle, Lackie, Vance, Mounce, Aikens, Woodrow, 
Peppiatt, B. Saulter, W. Leak, T. Bell, Bell & Crane, G. Sharp, Gerry, Dixon, Mae- 
dougall, Grinnell, Burns (P. ,fc M. Co.), Clancy, McDonogh.

The minutes of the last general meeting were read and confirmed.
Mr Wm. McGill, Richardson and the School Contract.

The secretary stated tnat this matter hud been satisfactorily explained to the 
executive committee.

Trade.
After a conversation about the state of the coal trade and taking of orders for 

delivery for all winter, the meeting adjourned.
Correct.

JOHN KEITH.
3rd October, 1887.

Executive committee meeting held 10th August, 1887.
Present:—Mr. W. Bell in the chair; Messrs. Keith, Gibson, Whiteside, Crane, 

Mr. Cowan, of C. C. Kay & Co., Clancey and E. Bogers.
Minutes of last meeting read and confirmed.
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J. Bell & Co. and Rowlett <fc Bell.
Mr. J. Bell was present to answer the charge of employing Howlett & Bell as 

agents without the consent of the executive committee. Mr. Bell stated that they 
had not been authorized to take orders for his firm nor had they done so, which was 
considered satisfactory.

Division of proceeds of contracts was again discussed and the report of the sub­
committee received.

Resolved, That the matter be left over until Mr. J. R. Bailey’s return when a 
special executive committee meeting shall be called.

Brices.
Resolved unanimously, That the portion of the resolution about not taking orders 

except for present delivery be rescinded and that members be allowed to take orders 
at $6 per ton for stove and chestnut and soft coal for grate purposes, and $5.75 per 
ton for egg and grate hard coal for future delivery if they care to take the risk.

WILLIAM BELL, Chairman.

Executive committee meeting held 11th August, 1887.
Present:—Mr. W. Bell in the chair; Messrs. Keith, E. Rogers, J. R. Bailey, 

Crane, Whiteside, Gibson, P. Burns, Ulancey, W. Cowan, of C. C. Ray & Co.
Re-division of Proceeds of Contracts.

Special meeting called to discuss again this matter.
Moved by Mr. Rogers, seconded by Mr. Clancoy,
That the division bo similar to last year.—Carried.
Mr. Keith’s notice of motion

Re Disposal in future of Proceeds of Contracts.
This was brought forward and it was
Resolved, That it be lelc over for future consideration.

WILLIAM BELL, Chairman.

Executive committee meeting held 17th August, 1887.
Present:—Mr. W. Ball in the chair; Messrs. Keith, Gibson, E. Rogers, White- 

side, Clancey and Mr. Cowan, of C. C. Ray & Co.
Minutes of meetings held 10th and 11th read and confirmed.

Notice.
The chairman stated that ho had received a written notice from W. McGill & Co. 

®°t to pay over the proceeds of the contracts as they had appealed to the Board of 
Trade against the decision of the executive committee. He understood that the 
treasurer had received a similar notice.

Notify Mr. P. Burns.
The secretary was instructed to notify Mr. P. Burns not to employ Mr. Duff in 

the west end and Mr. Atkinson, corner Parliament and Carlton Streets, as agents, as 
is a breach of the rules to do so; also notify W. McGill & Co. regarding Mr. 

•Johnston’s flour and feed store, Queen Street, to the same effect.
W. BELL, Chairman.

Executive committee meeting held 23rd August, 1887.
Present :—Mr. Wm. Bell in the chair; Messrs. Rogers, Gibson, Whiteside, Keith 

&nd Cowan (of C. C. Ray & Co.).
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Wm. McGill & Co.
The letter relative to forbidding of divisions of money on decisions of the execu­

tive committee at meeting of 11th August, 1887, was produced ; also a letter dated 
20th August, 1887, tendering their resignation as members of the branch.

On the motion of Mr. .Rogers, seconded by Mr. Keith,
Both letters were laid on the table.
In the absence of the secretary Mr. Gibson acted as secretary pro tern.

Assessment No. 9.
Resolved, That if the last call for gratuity fund insurance has not been paid that 

the president see the treasurer and have it paid, $174.
WM. BELL, Chairman,

Executive committee meeting held 30th August, 1887.
Present :—Mr. Wm. Bell in tbe chair ; Messrs, Whiteside, Keith, Gibson, S» 

Crane, J. R Bailey, Mr. Cowan, of C. C. Ray & Co., Mr. W. Bell, Jun., and Mr. M> 
Farlane.

Minutes of the last meeting read and confirmed.
This being a special meeting called to fix a price for Parkdale Waterworks i*

was
Resolved, That the price be left open for each one to tender at any price they 

may choose.
The following accounts were submitted and passed :—Mail, advertising account, 

$6; Bradley, time wages, $26.75 ; Bradley, half ton coal, $3; secretary’s account to 
24th August, 837.88.

WILLIAM BELL, Chairman.

Executive committee meeting held 5th September, 1887.
Present:—Mr. W. Bell in the chair ; J. R. Bailey, Gibson, Crane, Whiteside, 

3£eith, McArthur and Cowan, of C. C. Ray & Co.
Minutes of last meeting were read and confirmed.

City Tender.
This was a special meeting called to fix priées and dispose of the city tenders.
Resolved, That the following bo the prices :—

Stove and chestnut - - - - - $5 75
Egg and grate - - - - - 5 50
Briar Hill - - . - - 5 50
Straitsville - - - - - 5 00
Long hardwood - - r - - 5 50
Long pine - - - . 4 00

And that all tender alike.
The tenders included supplies to fire halls, jail, registry offices, city hall and

g lice court. The quantities were 500 tons stove, chestnut and egg, 340 tons Bri»r 
ill and Straitsville, 180 cords long hardwood, 15 cords white pine, long.

Grenadine Ice and Coal Co.

The secretary reported he had received a letter from the company applying 
become members of the Coal Trade Branch.

Resolved, That they be received.
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Jacob Malloy.
The secretary reported receiving a letter from this party who had taken the yard 

formerly occupied by Mr. Jos. Dilworth, No. 141 Queen Street West.
Itesolvei, That he be received.
Account of Mr. W. J. Nelson, the solicitor of the branch, amounting to $28.35, 

was submitted, which was passed and ordered to be paid upon the secretary satis­
fying himself as to its correctness.

WILLIAM BELL, Chairman.

General meeting held 5th September, 1887.
Present : —Messrs. Vance, Wescott, Gerrie, Aikins, Woodrow, W. F. Johnston, 

Whiteside, West, McDonogh, Sharp, Cotts, Hagerman and Grinnell.
No quorum. Owing to this, an informal meeting was held, Mr. Whiteside being 

voted into the chair. The general state of the coal trade was discussed and after 
several members had spoken the meeting separated.

Executive committee meeting held 1st October, 1887.
Present:—Messis. Gibson, E. Eogers, J. R. Bailey, Clancey and Keith. 
In the absence of the pressent, Mr. Gibson was voted into the chair.

Special Meeting.
The meeting was called specially to discuss prices.

Prices Raised.
On the motion of Mr. Keith it was unanimously resolved that the retail prices 

of coal on and after Monday, 3rd October, be advanced to $6.25 per ton for stove and 
chestnut, $6 per ton for grate and egg, and dealers’ prices be 75 cents off these prices 
on cars or in the yards.

Farmers' Prices.
Resolved, That the prices to farmers be 40 cents off above retail prices, coal and 

Wood combined.
Resolved, That where wood or soft coal is sold in connection with hard coal the 

price is to be :—
Hard wood, long ------ $6 00 per cord.

do cut and split - - - - 6 50 do
Pine, long..................................................... 4 00 do

do cut and split - - - - - 5 00 do
Slabs ........ 3 50 do
Soft coal for steam............................................. 4 50 per ton.

do do grates ... - 6 00 do
WILLIAM BELL, Chairman.

Executive committee meeting held 12th October, 1887.
Present :—Mr. W. Bell in the chair ; Messrs. Gibson, Clancey, J. Keith, Lytle 

(S. Crane & Co.), Cowan (C. C. Bay).
Special meeting called to consider the advisability of raising prices.
Resolved, On the motion of Mr. Keith,
That on and after Saturday the 15th instant the price of stove and chestnut- 

coal he raised to $6.50 per ton, and egg and grate 86.25 per ton. Best soft $6.25. 
Slossburg, $6.00 ; 15 cents per ton on quarter and half tons:



604 MINUTES.

Notice in Newspapers.
The secretary was instructed to have notices inserted in the papers the day 

before the rise, explaining the reason for the rise in prices.
WILLIAM BELL, Chairman.

Executive committee meeting held 29th October, 1887.
Present :—Messrs. J. R. Bailey, E. Rogers, Gibson and J. Keith.
In the absence of Mr. Bell, Mr. Gibson was voted into the chair.

Treasurer’s Resignation.
Mr. Crane having tendered his resignation as treasurer,
Resolved, That the resignation of Mr. Crane be accepted, and that Mr. White- 

side be appointed treasurer pro tern.
That Mr. Whiteside and the secretary be appointed to audit the treasurer’s 

accounts before taking over the books and money in hand.

Re McConnell & Co. and city contract.
Resolved, That Mr, Keith be appointed to examine the coal being supplied by 

T. McConnell & Co. for the city contract,
WILLIAM BELL, Chairman.

Executive committee meeting, held 1st November, 1887.
Present :—Mr. W. Ball in the chair ; Messrs. J. Keith, E. Rogers, Gibson, J. B. 

Bailey and H, L. Fairbanks.
Treasurer Appointed.

The secretary reported that Mr. Whiteside had expressed his willingness to 
accept the office of treasurer and that Mr. Crane was preparing the accounts and 
having the bank book balanced by the bank to enable him to make the transfer to 
Mr. Whiteside.

Raising Prices.
Moved by Mr. Keith, seconded by Mr. Gibson, and
Resolved, That a special meeting be called for Wednesday, 2nd November, to 

consider about raising prices.
WILLIAM BELL, Chairman.

General meeting held 3td October, 1887.
Present:—Messrs. J. Keith, Sharp, Ai kens, Beamish, Abbs, Lackie, West, 

Grinnell, Humphries, Higgins, Cross, Dally, J. Millory and Johnston.

Chairman.
In the absence of the chairman of the branch, Mr. Keith was voted into the 

chair.
Minutes of the last meeting were read and confirmed.
Several members spoke relative to the recent advance in coal, and expressed their 

views.
The general feeling was that the executive committee had done what was for 

the best interest of the branch in raising retail prices 25 cents per ton
After a conversation respecting the trade generally the meeting adjourned.

WILLIAM BELL, Chairman.
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Executive committee meeting held 2nd November, 1887.
Pres nt :—Mr. W. Ball in the chair ; Messrs. J. H. Bailey, Keith, Crane and 

Gibson.
This being a special meeting called to consider the raising of prices, no minutes 

of previous meetings were read.
Prices Raised.

Resolved, That the prices be raised 25 cents per ton on all sizes, namely on and 
after 3rd November :

Stove and chestnut........................................ $6 75 per ton.
Grate and egg - - 6 50 do
Best soft . - - - - - 6 50 do
Blossburg - - - - 6 25 do

Where wood or soft coal is sold in connection with hard coal, the prices to be 
full retail prices, dealers 75 cents per ton off above retail prices.

Raising Price of Wood.
The chairman and the secretary were deputed to wait upon Mr. C. J. Smith 

and other members interested in wood relative to an advance of 50 cents per cord at 
retail, and if all were unanimous regarding this raise, the secretary was instructed 
to send notices to the members advising them of the same.

Lake Freight.
Mr. Rogers proposed that unanimous action should be taken, viz: The im­

porters relative to fixing the rate of freight on coal from the other side to Toronto. 
No decision was, however, come to in the matter.

WILLIAM BELL, Chairman.

General meeting held 7th November, 1887.
Present:—Mr. W. Bell in the chair ; Messrs. John McGill, Gerrie, Vance, J. 

Dilwortb, Woodrow, Sharp, Cotts, O’Leary, Milloy, Hour ce, Humphries, Lackie, 
Abbs, Hagerman, Gosnell, Dally, Johnston, Rolston and Thompson.

Minutes of last meeting read and confirmed.
A general conversation took place relative to the trade, and after an hour’s dis­

cussion the meeting adjourned,
WILLIAM BELL, Chairman.

Executive committee meeting held 15th November, 1887.
Present:—Mr. W. Bell in the chair; Messrs. J. R. Bailey, E. Rogers, T. R. 

Whiteside and J. Keith.
Minutes of 5th September, 1st, 12th and 29th October, 1st and 2nd November, 

r®ad and confirmed.
Lister’s advertisement at $5.75 and $6.00, and Grange Supply Company adver­

tisement circular.
The seretary reported that they had been attended to and that they would be 

discontinued.
Prices of Wood.

Resolved, That prices until further notice for: 
Hardwood, long ----- 

do cut and split - - - -
Pine, long ....................................

do cut and split -
And that the secretary notify each member of this.

$6.59 per cord. 
7.00 do 
5.00 do
5.50 do
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Treasurer reported receiving $3,122.80 from Mr. Crane, the late treasures') 
which he has deposited with the Dominion Bank to the credit of the branch.

Hill & Weir’s account, $3.25, for printing, was passed and ordered to be paid.
WILLIAM BELL, Chairman.

Executive committee meeting held 2nd December, 18Sf.
Present :—Mr. William Bell in the chair ; Messrs. J. Keith, Gibson, J. R. Bailey) 

C. J. Smith, Cowan of C. C. Ray & Co.
This was a special meeting called by request.
A conversation took place as to the advisability of raising prices, and a notice 

of motion was given to alter prices at the next meeting to be held at 7 o’clock Mon­
day, the 5th inst.

, WILLIAM BELL, Chairman.

Executive committee meeting held 5th December, 1887, (before the general 
meeting).

Present:—Mr. Wm. Bell in the chair; Messrs. J. R. Bailey, Gibson, Clancy, 
Cowan, of C. C. Ray & Co.

The minutes of the last meeting wore read and confirmed.

Prices.
The notice of motion to alter prices was brought up and after its discussion it 

was resolved,
That prices be left as they are for the present.

Report.
The secretary submitted his annual report of the branch for the year which was 

passed, to be read at the annual meeting.

Assessment to Gratuity of Board of Trade.
A letter was read by the secretary received from the secretary of the Board of 

Trade advising another assessment.
Resolved, That the assessment be collected from the members of the Coal Trade 

Branch individually by the Board of Trade.
THOS. R. WHITESIDE, Chairman.

Annual meeting held 5th Decembo-, 1887.
Present:—Mr. W. Bell in the chair ; Messrs. J. R. Bailey, Gibson, Cowan, 

flounce, Clancy, McFarlane, J. McGill, Jos. Dilworth, Cross, J. Aikins, T. R- 
Whiteside, Hagerman, Cotts, C. J. Smith, Gosnell, McDougall, Little, Frost, Sharp 
McFarlane, Abbs and Coulter.

Minutes of last meeting read and confirmed.
Secretary’s account showing present number of members of the branch to be 

74, and treasurer’s balance in hand, $575.27, were read and passed, and ordered to be
filed.

Election of executive committee for ensuing year was them proceeded with, 
and the following nominations were made:—Messrs. J. R. Bailey, Elias Rogers, 
S. Crane, R. E. Gibson (Conger Co.) and Jas. Cowan (C. C. Ray & Co.) were 
elected by acclamation.
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Nominations.
Mr. Mounce nominated by Mr. F met,
Mr. Teskey nominated by Mr. McFarlane.
Mr. Cross nominated by Mr. Claucey.
Mr. J. R. Whiteside nominated by Mr. R. R. Gibson.
Mr. J. H. Thompson nominated by Mr. Coulter.
Mr. C. J. Smith nominated by Mr. K. E. Gibson.
Mr. A. McArthur nominated by Mr. Cotts.
Mr. T. Coulter nominated by Mr. Cowan.
Mr. J. Keith, nominated by Mr. J. R. Bailey.

Scrutineers.
Resolved, That Messrs. Hagerman and Higgins act as scrutineers.

Elected.
Messrs. C. J. Smith, T. R. Whiteside, T. Coulter and F. H. Thompson.

The executive committee then retired to elect their officers.
Present:—Messrs. J. R. Bailey, R. E. Gibson,Cowan, C. J. Smith, T. R. White 

8*de, T. Coulter and F. H. Thompson.
Election.

Chairman—Mr. T. R. Whiteside proposed by Mr. Bailey.
Deputy Chairman—Mr. Cowan proposed by Mr. Gibson.
Treasurer—Mr. Gibson proposed by Mr. Bailey.
Secretary—G. W. Wood proposed by Mr. Cowan.
On the return of the commilteo to the general meeting the names of the officers 

^ere announced.
Thanks.

On the motion of Mr. Gibson, seconded by Mr. Cowan, and carried unanimously 
a hearty vote of thanks was tendered to Mr. Bell the late chairman for his constant 
aDd faithful attention to the duties of that office.

Adjournment.
It having been moved and seconded that the meeting do now adjourn, it was 

®*rried unanimously.

Executive committee meeting hold 13th December, 1887.
Prisent : — Mr. T. R. Whiteside in the chair; Messrs. Cowan, Thompson and

Coulter.
Minutes of the last meeting were read and confirmed.

J. B. West's Assessment.
v A letter was read from Mr. Wills, Secretary of the Board of Trade, stating that 
Mr. West had paid Nos. 7, 8, 9 and 10 himself when he was a member of the branch 
and he has applied for a refund of the same.

Resolved, That the Assessments Nos. 7, 8, 9 be paid, but not 10, as that had bee* 
P&td by the members themselves.

Testing Prices.
The secretary submitted a report of the test of prices he had made for the whole 

fade which was considered satisfactory.
Steam Goal.

Mr. Cowan gave notice of motion to be brought up at the next meeting to fix a 
i^ice for steam coal.
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J. F. Mitchell, Cowan Avenue, Parkdale.
A letter was read requesting that he be admitted a member of the branch. The 

Secretary stated he had been elected a member of the Board of Trade.
Resolved, That he be received as a member on the usual conditions.
Account for $3 of T. H. Kidd passed and ordered to be paid.
Resolved, That the meeting do now adjourn for the holidays, subject to the call 

of the chair.
THUS. E. WHITESIDE, Chairman.

Executive committee meeting held 9th January, 1888.
Present:—T. E. Whiteside in the chair ; Messrs. G. J. Smith, Cowan and 

Thompson.
Special.

This was a special meeting held to consider prices.

Prices.
Mr. C. J. Smith gave a notice of motion, seconded by Mr. Cowan, that prices be 

advanced.
Resolved, That a special meeting be called for Thursday, 12th inst., at 4 o’clock, 

for the discussion of the motion and to nominate members for the council and com­
mittees of the Board of Trade for 1888.

THOS. E. WHITESIDE, Chairman.

General meeting called for 9th January, 1883, but as there was no quorum an 
informal meeting was held.

There were present : Messrs. T. E. Whiteside, C. J. Smith, Pringle, Hagerman, 
Gosnell, Frost, Cowan, Grinnell, Thompson, Shar pe, Cross, Dally, Aikens and W. 
Spence.

The question of advancing prices was discussed, and the majority of the meeting 
seemed to be in favor of a rise of 25 cents per ton all round on hard coal. It was 
thought advisable that a representative for the council of the Board of Trade and 
each of the committees from the Coal Trade Branch should be nominated, and it was 
resolved that a general meeting should be called about two days before nomination 
day, 24th instant, to fix upon the names.

Executive committee meeting held 12th January, 1888.
Present :—Mr. Whiteside in the chair ; Messrs. Gibson, Thompson, Coulter, C. J- 

Smith and Lytle.
Special meeting called to consider the notice of motion to advance prices.
Minutes of meeting of 13th December, 1887, and 9th January, 1888, read and con­

firmed.
J. B. West's Assessments.

The secretary read a letter from Mr. Wills, secretary of the Board of Trade, 
stating it was in order for the treasurer to pay assessments Nos. 6, 7, 8 and 9, 
$12.00 in all ; which was passed and ordered to be paid.

Albright db Smith.
A letter was read received by the secretary from these gentlemen, asking 

for a revised list to date of the members of the branch. The secretary was in­
structed to furnish them with the list.
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Prices.
In the absence of Mr. Cowan, who had seconded the notice of motion to raise 

prices and who had given the notice of motion to fix a price for steam coal, it was 
resolved to postpone action in those matters until the next regular meeting on 
17th instant.

T. McConnell & Co.’s Orders.
A charge was brought against C. C. Bay & Co. and J. B. Bailey & Co., for sup­

plying orders taken by this firm at under present prices. The secretary was in­
structed to see Messrs. C. C. Bay & Co. and J. B. Bailey & Co. respecting the matter 
and request that they will be present at the next meeting, when the secretary is to 
report.

Nomination of members for Board of Trade Council and Committee.
Resolved, That the question be left over until next meeting.

THOS. B. WHITESIDE, Chairman.

Executive committee meeting held 17th January, 1888.
Present .—Mr. Whiteside in the chair ; Messrs. Cowan, Thompson and Coulter, 

T. McConnell de Co.'s Orders.
The Secretary reported that Messrs. C. C. Bay & Co. admitted taking over these 

orders. Mr. Bailey declined to answer any questions respecting the matter. Mr. 
Cowan (of C. C. Bay & Co.) was present, and confirmed the secretary’s reportt 

ting his firm.
sâsolved, That as the attendance was small, the subject was left over until nex

moeti?*.
Prices.

Consideration of this was deferred.

Nomination for Committee of Board of Trade.
Resolved, That the following be recommended by the executive committee for 

Domination :
Board of Trade Council, Mr. Elias Bogers ; Arbitration Committee, Jas. Cowan -r 

Industrial Exhibition Committee, J. B. Whiteside ; Harbor Committee, S. Cranei
T. B. WHITESIDE, Chairman.

Informal general meeting held 23rd January, 1888.
(No quorum.)
Present :—Mr. T. B. Whiteside, Messrs. Aikens, Woodrow, Gosnell, Frost, 

Mitchell, Dally, Cowan, Higgins, Cross, Gerrie, Lackie, C. J. Smith and Vance.
The secretary read the names of the nominees from the executive, for the com­

mittee of the Board of Trade.
Executive committee held 2nd February, 1888.
Present:_Mr. T. B. Whiteside in the chair ; Messrs. Cowan, Gibson and C. J.

Smith.
Minutes of last meeting read and confirmed.

Re T. McConnell Co.'s order, and C. C. Ray dc Co., and J. R. Bailey <k Co.
Messrs. C. C. Bay & Co. having acknowledged, and Messrs. J. B. Bailey & Co, 

having been reported taking over a number of orders taken by T. McConnell & Co., 
Dt $6, stove and chestnut,

3—39
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Resolved, That they each be fined 810 for so doing, which is a breach of the 
rules of the branch.

Messrs. C. C. Eay & Co. promised to furnish the committee with a list of the 
■orders so taken.

THOS. E. WHITESIDE, Chairman.

Executive committee meeting held 7th January, 1888.
Present:—Mr. T. E. Whiteside in the chair ; Messrs. Gibson, Coulter, Cowan, 

F. H. Thompson and E. Eogers.
Minutes of last meeting read and cmfirmed.
The secretary reported that Mes-rs. C. C. Eay & Co. had paid their fine of 810, 

re T. McConnell & Co.’s orders. Mr. Cowan who was present stated to the meeting 
that he had not had time to prepare the list of these orders, but would do so this week.

Prices to farmers. Notice of motion to reduce prices to farmers was made.
J. R. Bailey k Co., and T. McConnell & Co. city contract.

Whereas Messrs. J E, Bailey & Co. have taken over this contract at below cur­
rent prices from T. McConnell & Co., who is in default, it is resolved,

That Messrs. J. E. Bailey & Co. be fined $.0.— Carried.
A. A. Stinson.

Resolved, that if he be a member of the Board of Trade in good standing, his 
name be again entered on the list of membership of the Branch.

THOS. E. WHITESIDE, Chairman.

Special meeting of the executive committee held 1st March, 1888.
Present:—Mr. Whiteside in the chair; Messrs. Cowan, Eogers and Gibson.
Minutes of the last meeting were read and confirmed.

Sympathy to Mrs. Fairbank and Family.
Moved by Mr. E. Eogers, seconded by Mr. Cowan, and carried unanimously:—
That this association, in memory of the late Harvey L. Fairbank, president of 

the Conger Coal Co., express their deep senne of his noble character and the great 
loss sustained by his removal. It is only about two years since he first came to 
Toronto, yet in that time his honest, upright course and genial manner have won, wo 
believe, the esteem and respect of all who knew him. We deeply sympathize with 
his widow and family in the sore bereavement which has come to them and would 
commend them to that God in whom he trusted, whose promises are sure and whose 
peace abideth for ever.

Resolved, further, That this resolution be engrossed, and that copies be sent to 
the bereaved widow and mother.

EXHIBIT 346.

COPY OF CONSTITUTION. BY-LAWS AND SPECIAL EU LES OF THE COAL 
TEADE BEANCH OF THE TORONTO BOARD OF TRADE.

Submitted by Mr. G. W. Wood, secretary, in his evidence before the Committee, 23rd 
March, 1888, as the recognized regulations by which the Coal Trade Branch of the 
Toronto Board of Trade was governed to date.

CONSTITUTION.

Article I.—This Association shall be known as the Coal Trade Branch of the 
Toronto Board of Trade, and shall be composed of such coal dealers as are members
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of the said board, and who are duly elected members of the branch by a majority 
of the members present at a properly constituted meeting thereof, and who shall 
have paid their initiation fee to the said branch. The amount to be paid as initiation 
fee shall not exceed the sum of twenty dollars, and a register shall be kept of the 
names of the members enrolled from time to time.

Article II.—The officers of the branch shall be an executive committee, consis­
ting of nine members, of whom fire shall be owners or lessees of docks and yards in 
the city of Toronto, and four who have yards in the city of Toronto, but who need 
not have docks. Only one member of each firm shall be eligible as a member of the 
executive committee. Four shall form a quorum.

Article III.—The executive committee shall be elected annually by ballot, at 
the annual meeting to be held in December in each year, of which due notice shall 
be given by the secretary.

Article IF.—The executive committee, immediately after this election, shall 
elect from among their number a chairman, deputy-chairman and treasurer, who 
shall hold their respective offices until others shall be elected at the next annual 
meeting in December in their stead, or until they shall be removed from office or 
shall vacate the same, and shall also appoint a secretary, who shall hold office during 
pleasure of the committee.

Article V.—It shall be the duty of the executive committee to pass such special 
rules and resolutions as may from time to time be deemed necessary in the interest 
°f the trade.

Article VI.—It shall be the duty of the executive committee further to fix 
Prices for coal, and change the same from time to time as in their judgment the best 
interests of the trade demand, and instruct the secretary to notify all the members of 
the branch promptly of such action, and the prices so fixed shall be the prices at which 
toal shall be sold by all the members of this branch, and not otherwise, and the exe­
cutive committee comes under an obligation to submit at any time, at the request of 
the council of the Board of Trade, for its consideration, a statement showing the per­
centage of profil, being made by members of the branch, and the council may make 
a deliverance thereon.

Article VII.—The secretary shall not be interested or engaged in the coal busi­
ness, and shall be paid for his services.

Article VIII.—The regular meeting of the branch shall be hold on the first 
-Mbnday in each month, at such time and place as the executive may direct. The 
executive committee shall meet on Tuesday of each week at four p.m.

Article IX.—Special meetings of the branch or executive committee may be 
called by the chairman at any time, and must be called by him upon a written re­
quest of three members in the case of the executive committee, and seven members 
to the case of the branch.

Article X.—The executive committee of the branch shall fill any vacancies in 
their number arising from any cause, who will hold office until next election.

Article XL—All motions aud resolutions of the branch shall be decided by a 
Majority of the members present, and fifteen members shall constitute a quorum.

Article XII.—The constitution or by laws of the branch may be altered or amend­
ed at any of the executive committee meetings, on notice to that effect having been 
Siven at a previous meeting, such alteration or amendment to the constitution or by- 
Ws being subject to the approval of the council of the Board of Trade.

Article XIII.—Any charges of violation of the constitution, by-laws or rules of 
fhe branch must be reported to the secretary in writing, and it shall be his duty to 
tovestigate such charges under instructions from the executive committee ; it shall 
be his privilege to examine the books of the accused ; he shall also be allowed to re­
quire from the accused a written denial to the charges preferred, or an assent to the 
8atoe. Iu the event of any accused member either refusing to permit an examination 
°f his books by the secretary, or refusing to give a written denial or assent to the 
charges it will be assumed as an acknowledgment of the correctness of the charges
toade. ’

3—39£
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Article XIV.—The secretary’s report in reference to any alleged violation of the 
rules or by laws of the branch, shall be made in writing to the executive committee. 
In case such committee shall decide that any such charge so preferred is sustained, 
the member so found to have violated any of the rules of the branch shall be deemed 
in default, and liable to suspension or expulsion by a vote of the executive commit­
tee. An expelled member shall forfeit all claim on the funds of the branch. Any 
member so suspended or expelled, deeming himself aggrieved, shall have the right of 
appeal first to the branch, or subsequently to the council of the Board of Trade ; such 
appeal must be made in writing, addressed to the secretary, and the decision of the 
council shall be final.

BY-LAWS.

I.—It shall be the duty of the chairman to preside at the meetings of the branch, 
and during his absence the duty shall fall upon the deputy-chairman.

IL—The secretary shall keep full minutes of the meetings of the branch, con­
duct its correspondence, and prepare its annual report under the direction of the 
executive committee.

III. —The treasurer shall take charge of the funds of the branch, disburse the 
same on the order of the executive committee, countersigned by the chairman, and 
shall report at all regular meetings, and his accounts shall be open to inspection at 
all proper times.

IV. —No proxy vote shall be allowed.
Y.—At all meetings of the branch or executive committee, the following shall 

be the order of business when not changed by the chairman or deputy-chairman
Call to order.
Reading minutes of previous meeting (which may be dispensed with by 

resolution).
Reports of secretary and treasurer.
Unfinished business.
General business.
YI.—Every member of the executive who may have occasion to speak, shall 

rise and addre-s the chair. All motions shall be made in writing. No person shall 
interrupt another while speaking, and all persons who may have once spoken to any 
motion shall, prior to speaking again, obtain permission from the presiding officer. 
It shall be lawful, however, for the presiding officer at any period of the meeting to 
announce that the subject is open for conversational discussion, and in such case this 
rule shall not apply.

VII. —The presiding officer shall be judge of all questions of order and procedure, 
and when the rules of the branch, or of propriety, are infringed upon, he may call 
to order the transgressing member, who shall thereupon take his seat ; but any 
member may appeal to the branch, and if seconded in such an appeal, the majority 
of the members present shall decide.

VIII. —All rules of order or proceedings provided for by this constitution and 
by-laws shall be held to by the branch and the executive committee, as far as they 
may be applicable.

IX. —All coal shall be sold direct by dealers themselves or their regular salaried 
employees, and all such salaried salesmen shall be duly reported to the executive 
committee for their approval. No commissions or rebates shall be allowed directly* 
or indirectly, to middle men or others.

SPECIAL RULES.

I.—Any member of the branch who shall sell, vend, barter or exchange, or 
offer to sell, vend, barter or exchange, or suffer or permit a member or members of 
any firm, company or association of which he is a member, or any workman, employ^0» 
or agent employed by him or any such firm, company or association to sell, vend, 
barter or exchange, or offer to sell, vend, barter or exchange, anthracite coal, or 
bituminous coal, or wood in connection with anthracite coal, to or with any person,
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firm, corporation, society, institution or other body whatsoever, within the limits of 
the city of Toronto, or within a radius of five miles thereof, at a lesser price or sum 
or rate than the price, sum, or rate from time to time fixed by the executive com­
mittee, or otherwise in violation of the rules and regulations made by said commit­
tee in reference to the sale of anthracite coal, or bituminous coal or wood in con­
nection with anthracite coal, shall, for the first breach or offence, forfeit and pay a 
fine of not less than $100, which shall be payable forthwith to the treasurer, and 
shall form part of the general funds of the branch; and in case of a second breach or 
offence, or in case of the non-payment of the said fine for a first offence, shall forth­
with be expelled by said committee from the branch.

The investigation into any charges against a member for violation of this by-law 
shall be subject to the provisions of Articles XIII and XIV of the constitution, save 
as herein otherwise provided.

II. —Bach member shall forthwith, and any proposed member shall, prior to 
his admission into the branch, make a solemn statutory affirmation or declaration 
before a commissioner for taking affidavits, &c., to the effect, or in the words here­
under written ; and such affirmations or declarations, when so made or affirmed, shall 
be delivered to, and kept by the secretary, subject to the order of the executive 
commi ttee.

Any member refusing to make such affirmation or declaration shall be liable to 
expulsion by a vote of the executive committee.

Statutory Declaration.

“ I have carefully read the constitution and by-laws and special rules of the asso­
ciation known as the Coal Trade Branch of the Toronto Board of Trade, and that 1 
Will, so long as I continue a member of said association, truly, faithfully and honestly 
observe, perform and keep the provisions and terms thereof, and shall not commit 
or attempt to commit or allow others ou my behalf to commit or attempt to commit 
any secret or other evasion or violation thereof.”

III. —Clubs for delivery at different places got up by churches, societies, fac­
tories, institutions, employees or others shall not be taken except at regular card 
rates, and no concessions given any officer, school teacher or others.

IV. —Delivery to be considered finished when coal is dumped down, or where 
oart can get easily alongside and carter shovel off ; extra work beyond this charged 
at 25 cents per ton, and no employee to do extra woi k for a fee.

V. —Bagging or basketing coal charged for at the rate of 40 cents per ton.
VI. —No order shall be entered for an indefinite quantity for future delivery, 

but shall be for a fixed quantity.
711.—Selling price as fixed from time to time shall be made public by card of 

prices hung up in each office.
VIII.—Coal taken from yards by farmers or others outside of regular dealers 

shall be sold at rate of not more than 40 cents per ton under current card prices.
June, 1886.

Ottawa, 23rd March, 1888.
Dear Sir, —It has occurred to me since giving my evidence this morning that 

you asked me the question if the moneys received from the premiums on contracts 
for last year were divided amongst all the importers (less J), and I, without think­
ing, answered in the affirmative. I should have named that Mr. Rogers, on account 
°f being in the council, refused to take his share of the premium on the city con­
tract ($600).

Yours truly,
G. W. WOOD.

Clarke Wallace, Esq., M.P.
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EXHIBIT 35a.
COPY OF ARTICLES OF AGREEMENT BETWEEN CHISHOLM, PARRISH

& CO., BUFFALO, N. Y , OF THE ONE PART, AND T. McCONNELL &
CO., 10RON 1 0, OF THE OTHER PART.

Toronto, 21st July, 1887.
Messrs. T. McConnell & Co., Toronto.

Dear Sir,—We will furnish you fifteen thousand tons of coal of fully as good a 
quality as last year, only it to be well screened and cleaner than last year, delivered 
in your sheds on your dock west of Yonge Street, Toronto, at four dollars and sixteen 
cents per net ton (via Lake Ontario) ; the charges from Charlotte, Fair Haven, Oswego 
or Sodus are to be as follows : Freight 25 cents per ton, harbor dues 5 cents per ton 
and discharging 25 cents per ton; all other charges or advances on above charge» 
you are to pay.

We agree to deliver fifteen thousand tons during the months of July and August,. 
1887. It is understood we are not to be charged back, or any claim made on us for 
any deduction without we are notified on arrival of vessel.

We will guarantee weights on condition that the weigh master be a disinterested 
party.

The terms of payment are to be as follows : Three dollars per ton cash after the 
unloading of each vessel separately. Balance to be paid by notes on every three or 
four cargoes or at the end of the month. Notes to be drawn at three months without 
interest, cash and notes to be deposited to Chisholm & Parrish's credit here at tho 
Quebec Bank, Toronto.

You to give us a second warehouse receipt on the coal as soon as the contract is 
completed, the full fifteen thousand tons delivered.

We allowing you to take from the pile as high as one thousand tons of coal but 
not allowing you to take more without payment of the one thousand tons already 
taken, that is at one dollar and sixteen cents per ton.

The disinterested party who weighed the coal in, or some one satisfactory to 
both of us, to weigh the same going out and to send us statement of weights daily or. 
weekly.

B.
Toronto, 8th July, 1886.

Messrs. Chisholm & Parrish, Buffalo, N. Y.
Gentlemen,—We received your telegram asking depth of water at our dock,, 

we answered from ten to eleven feet, also that you might ship three vessels per 
week until our supnly is in. We have secured a gang of men who can unload that 
quantity easily. Now, so that we may understand each other fully in the bargain 
that we made about coal, I understand that we are to have ten thousand tons half 
stove and half nut coal atfour dollars and twenty-five cents per net ton on our carts here 
figured in this way: Freight 20 cents, harbor dues 5 cents, hoisting 20 cents, dock­
age 7 cents, and duty 50 cents. In case of freight going up we have agreed to bear 
the extra raise of same, except there come a raise of freight before wo get our 
quantity in at four dollars and twenty-five cents net cost in our store delivered, except­
ing the carting which we do with our own horses. Grate and egg coal twenty-five 
cents less than above prices. Terms of payment one-half cash, the other half as coal 
is sold. Chisholm & Parrish to have a warehouse receipt for the quantity stored 
on dock but not for quantity stored in new building, but with an understanding I am 
to take from quantity on dock what I need to fill my orders and at the 15th of each 
month all that is taken from tho pile is to be paid for in full, and I am not to pay 
any interest on first three months. Wo will take one thousand tons grate and egg> 
making eleven thousand tons in all. Please ship one vessel of grate and one of egg a8.
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soon as convenient. Please confirm this letter by writing us an answer by return of 
mail.

Tours respectfully,
t. McConnell & co.

EXHIBIT 36a.

Eochestbr, N.Y., 1st July, 1887.
For the present the following prices are fixed for Wilkesbarre and Pittston 

anthracite coals, subject to conditions named in this circular, delivered.

Charlotte, F. O. B.

Gross Ton, Net Ton,
2,240 lbs. 2,000.

f Broken............ ............. $4 00 $3 57
i Egg.......... ............. 4 00 3 57
| Stove............... ............. 4 25 3 79
(Nut................. ............ 4 25 3 79

Shipments made from all the mines owned and controlled by the Lehigh Valley- 
Coal Company, including the Henry, Prospect, Exeter, Midvale, Ontario, Alden, Dor- 
rence and the celebrated Wyoming Colliery, also from the mines of the Franklin Coal 
Company.

Conditions of the sale and shipment of coal.
Terms cash. Settlement to be made within thirty days of the date of shipment..
The coal is designated by the names within stated, which names are referred to 

and used in selling or stating price.
Price of coal will be fixed by circulars from time to time and all coal will be 

charged at the circular prices at the time of shipment, regardless of date of order.
Coal delivered in and from cars, boats, or lake vessels, will be sold at the in­

voice weights, as way-billed at the place of shipment.
Yours truly,

A. G. YATES.

B.
The Delaware, Lackawanna and Western Eailroad Company,

Coal Department, agency at Oswego, N,Y., 1st November, 188 7.
Messrs. Hargraft & Co., Cobourg.

Gentlemen,—Our prices to-day are $4.75 per gross ton (f.o.b.) for grate and 
egg, and $5 tor stove and chesnut, with 25 cents per ton off to regular customers. 

These prices are subject to change at any time without notice.
A. G, COOK, Agent.

C.
Agency, Oswego, N.Y., 29th April, 1887.

Messrs. Hargraft & Co., Cobourg.
The prices of Scranton coal for shipment during the month of May will be as 

below on board vessels at Oswego, N.Y. Lump, $3.80 per gross ton ; Grate, $3.80 
Per gross ton ; Egg, $3.90 per gross ton ; Stove, $4.25 per gross ton ; Chestnut, $4.25
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per gross ton. Yonr order is solicited subject to the terms and conditions printed 
on tbe opposite page.

A. G. COOK, Agent.
Lump, f.o b., $3.80. Add for freight, duty, unloading, &c., $1.75, Total cost 

at Cobourg, $5.55.

D.
Agency, Oswego, N. Y,, 31st May, 1887.

Messrs. Hargraft & Co., Cobourg.
The prices of Scranton coal for shipment during the month of June will be as 

below on board vessels at Oswego, N. Y. :—Lump, $00 per gross ton ; grate, $3.90 
per gross ton ; egg, $3.90 per gross ton ; stove, 4.25 per gross ton ; chestnut, $4.25 
per gross ton. Your order is solicited subject to the terms and conditions printed 
on the opposite page.

A. G. COOK, Agent.

E.

Agency, Oswego, N. Y., 1st July, 1886.
Messrs. Hargraft & Co., Cobourg.

The prices of Scranton coal for shipment during the month of July will be as 
below on board vessels at Oswego, N. Y. :—Lump, $00 per gross ton ; grate, $3.60 
per gross ton ; egg, $3 60 per gross ton ; stove, $3.85 per gross ton ; chestnut, $3.86i 
per gross ton. Your order is solicited subject to the terms and conditions printed ob 
the opposite page.

A. G. COOK, Agent.

Agency, Oswego, N. Y., 29th July, 1886.
Messrs. Hargraft & Co., Cobourg.

The prices of Scranton coal for shipment from date and during the month of Au­
gust will be as below on board vessels at Oswego, N. Y. :—Lump, $00 per gross ton ; 
grate, $3.75 per gross ton ; egg, $3.75 per gross ton ; stove, $4 00 per gross ton ; chest­
nut, $4.00 per gross ton. Your order is solicited subject to the terms and conditions 
printed on the opposite page.

A. G. COOK, Agent.

G.

Agency, Oswego, N. Y., 1st September, 1886. 
Messrs. Hargraft & Co., Cobourg.

The prices of Scranton coal for shipment during the month of September will be 
as below on board vessels at Oswego, N. Y. :—Lump, $00 per gross ton ; Grate, 
per gross ton; egg, $4 per gross ton; stove, $4.25 per gross ton; chestnut $4.2» 
per gross ton. Your order is solicited subject to the terms and conditions printed on 
the opposite page.

A. G. COOK, Agent.
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H
Agency, Oswego, N. Y., 1st October, 1886.

Messrs. Hargraft & Co., Cobourg.
The prices of Scranton coal for shipment during the month of October will be as 

below on board vessels at Oswego, N. Y. Lump, $4.02 per gross ton ; grate, $4.25 
per gross ton; egg, $4.25 per gross ton ; stove, $4.50 per gross Ion; chestnut, $4.50 
per gross ton. Your order is solicited subject to the terms and conditions printed 
on the opposite page.

A. G. COOK, Agent.
As above :—Lump f. o. b., $4.02. Add, for freight, duty, wharfage, labor, 

screening, rent, interest, cartage, &o., $1.90. Gross cost of delivery to consumer at 
■Cobourg, $5.92.

I

Corrected Circular.
Agency, Oswego, N. Y., 1st August, 1887.

Messrs. Hargraft & Co., Cobourg.
The prices of Scranton coal tor shipment during the month of August will be as 

below on board vessels at Oswego, N. Y. :—Grate, $4.25 per gross ton ; egg, $4.25 
per gross ton ; stove, $4.50 per gross ton ; chestnut, $4.50 per gross ton. Your order 
is solicited subject to the terms and conditions printed on the opposite page.

A. G. COOK, Agent.

EXHIBIT 37a.
"-BY-LAWS AND EULES GOVERNING THE LONDON COAL EXCHANGE,

OF LONDON, ONT.

Organized 1884.
ExecutivePresident, George Rendell; Vice-President, Wm. Bowman; Sec­

retary-Treasurer, A. D. Cameron ; D. McDonald, J. P. O’Byrne, James Sloan, Chas. 
£. Hunt.

PREAMBLE.
Whereas, that at a meeting of a deputation from the Western Anthracite joint 

committee, from Buffalo, composed of Messrs. J. J. McWilliams, T. G. Smith, C. M. 
Underhill and J. H. Horton, held at the Tecumseh House, city of London, on Tues­
day, 12th August, 1884, to confer with the local dealers in regard to the coal interest 
generally, and London in particular, it was agreed that an exchange should be 
formed by the London coal importers, and to be known as the “ London Coal 
Exchange,” whose object shall be to regulate prices from time to time, and other­
wise protect the trade ; also, by its executive, to hear and determine upon all com­
plaints or irregularities by any member or members of the exchange, when such 
complaints or irregularities have been properly made in writing, to investigate 
same, and if sustained by evidence adduced, shall report the same to the committee 
at Buffalo, who have undertaken and pledged themselves to carry out their part of 
fhe arrangement; which is, that supplies to the dealer or dealers found so violating 
the rules, shall be immediately stopped. Party charged with so violating, and 
refusing to give the executive the information they demand, shall bo considered 
conclusive evidence that the charge is well founded, and shall be dealt with 
Accordingly,
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In accordance, therefore, with the foregoing, an exchange haa been formed, 
and the by-laws and rules of said exchange are hereunto annexed and signed by its 
members.

BY-LAWS.

Name.—The name of this association shall be the “ London Coal Exchange.”
Management.—To consist of an executive eommittee of seven of its members, 

who shall be importers, and shall be elected annually by the exchange ; said execu­
tive committee to have the power to fill any vacancy that may occur during the 
year.

Election.—The executive shall elect from their number a president, vice-presi­
dent and secretary, and four shall form a quorum at its meetings.

Duties.—The executive committee to have a general oversight of the business, 
make any changes in prices, and deal with all the matters affecting the business of 
the exchange. A majority of its members voting yea or nay, shall decide any ques­
tion ; and the secretary shall promptly notify in writing every member of the 
exchange of any alteration in prices.

The president shall have power to call a meeting of the executive, when deemed 
necessary by him, or when requested by any two members of the executive.

Voting.—All voting at meetings of either the executive committee or the 
exchange, shall be by ballot.

When a member has partners in business, it is understood and agreed that io 
case of absence, he may be represented by one of his partners at meetings of either 
executive or exchange; but in any case the firm shall have but one vote. A 
majoiity vote of the members present to be final.

Members’ Fees.—All members of the association or exchange, shall pay &n 
annual fee of $5 to the secretary, who shall deposit the amount so paid him, in some 
chartered bank or loan society, to the credit of the exchange, and shall only be drawn 
thereirom by cheque, signed by the president and countersigned by the secretary.

New Members.—Any dealer desirous of joining the “ exchange,” must submit 
his application in writing, endorsed by a member of said exchange, and accompanied 
by the membership fee. He must be approved of by four members of the executive 
to render him eligible for membership, and upon being duly elected, shall sign 
by-laws and rules.

Meetings.—All meetings of the exchange shall be held at the place named in 
the notice calling such. Special meetings shall be called only upon the written 
request of three of its members, stating its object; and the secretary in giving 
notice thereof, shall state therein for what purpose said meeting is called. Annual 
meetings of the exchange shall be held on the first Tuesday in the month of April 
in each year, and every member shall be notified by the secretary, per circular, at 
least five days prior thereto.

A book shall be provided, in which a true and faithful record of the minutes and 
proceedings at meetings of the exchange and executive shall be entered, including— 
first, the by-laws, rules, &c., together with the signatures of all the members of the 
Exchange.

Remuneration.—The secretary shall be paid out of the funds of the exchange, 
such sum or sums as the exchange may vote for his services.

RULES.

Contracts.—All members of the exchange shall be entitled to bid for contracts 
at uniform prices, as arranged by the executive.

Prices.—The prices at the opening of the season shall be determined by the ex­
change at its first annual meeting, and any change thereafter by the executive. 
Half tons to be the same in propertion as tons, and quarter tons 10 cents additional.

No change in prices shall be made from the figures decided upon at any previous 
meeting upon any pretext whatever, without first calling the executive together.
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All quotations or offers outstanding at the time the executive have determined 
upon a change in prices, shall be immediately cancelled, that is, no quotation or offer 
made shall be left open for acceptance beyond the period of meeting, of which dealers 
have received notice.

No order shall be accepted and entered for an indefinite quantity for future de­
livery, but shall be for a fixed quantity ; and prices for the season shall not be given 
guaranteeing coal at one price, unless paid for in advance, except to the colleges, 
public schools or city corporation.

Parties teaming coal from yards, to be allowed 30 cents per ton off current rates 
for so doing.

Prices to manufacturers for anthracite coal, shall be current rates, or as regu­
lated from time to time by the executive.

Ordinary retail sales shall be for cash ; and interest on all other sales shall be 
charged after 30 days, at the rate of seven per cent, per annum.

B.

Statements of cost of coal at London, for four months of 1887 and two months of 1888, 
by Hunt Brothers, Coal and Commission Agents, per W. Bowman.

London, Ont., 2nd April, 1888.
Coal in June and July, 1887, cost as follows :—

Grate and Egg. Stove, No. 4 and Chestnut.
$3 53 net.(Per gross ton, $3.95)........ (gross ton, 84.30) $3 84 net.

0 90......Freight...................................................................  0 90
0 15...... Unloading.............................................................. 0 15
0 25......Slack and screening.............................................. 0 25
0 30.. ...Teaming............................................................... 0 30

$5 13......Cost delivered......................  85 44

86 30...... Selling price in retail lots................................... 86 50

85 8®......Manufacturer’s price...................................   86 00

This does not allow anything for bad debts, which ate sure to occur to a greater 
or less degree, nor office expense, rent of yard, insurance and interest on capital in­
vested, nor advertising.

C.
London, Ont., 2nd April, 1888.

Coal for November and December, 1887, cost as follows :—
Grate and Egg. Stove, No. 4 and Chestnut.

Per gross ton, 85.50 ; per net ton, 84 91.... .....Gross ton, 85.50 ; per net ton, 84 91
1 03..... .....Freight......................... ............ 1 03
0 15..... .....Unloading.................................. 0 15
0 25..........Slack and screening... ............. 0 25
0 30..... .....Teaming...................... ............ 0 30

86 64. 

86 80.

86 64

87 00

86 30

Cost delivered............

.Retail selling price... 

Manufacturer’s price 86 50
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This does not allow anything for bad debts, which are sure to occur to a greater 
or less degree, nor office expense, rent of yard, insurance and interest on capital in­
vested, nor advertising.

D.
London, Ont., 2nd April, 1888. 

Coal for January and February, 1888, cost as follows :—
Grate and Bgg.

Gross ton, $4.75 ; net ton, $4 24.
1 03 
0 15 
0 25. 
0 HO

$5 97

$6 80.

$6 30

Stove, No. 4 and Ohestnat.

Gross ton, $5 ; net ton .............. $4 46
Freight..........................................  1 63
Unloading.............................. 0 15
Slack and screening..................... 0 25
Teaming...................................... . 0 30

Cost delivered............................ $6 19

Retail selling price..................$7 00

Manufacturer’s price......... ....... $6 50

This does not allow anything for bad debts, which are sure to occur to a greater 
or less degree, nor office expense, rent of yard, insurance and interest ou capital in­
vested, advertising, &c.

EXHIBIT 38a.

CONSTITUTION, KULES AND BY-LAWS OF THE OATMEAL MILLERS’
ASSOCIATION OF CANADA.

CONSTITUTION.

1. This association shall be called the Oatmeal Millers’ Association of Canada.
2. This association shall consist of all oatmeal millers or manufacturers of other 

products of oats in the Dominion of Canada who shall subscribe to the constitution 
and by-laws of this association.

3. The objects of this association shall be to foster all matters for the benefit of 
the members of the association and to protect them from all unjust and unlawful 
exactions, to reform abuses in the trade, to produce uniformity and certainty in cus­
toms and usages of the trade, to promote a more enlarged and friendly intercourse 
among the members of the association and to acquire the stock of the Canada Oatmeal 
Milling Company, Limited, or such portion thereof as to the executive committee 
may seem fit.

4. The affairs of the association shall be managed by an executive committee 
consisting of a president, vice-president and five directors to be elected by a general 
vote of the members of the association, a secretary who need not be a member of the 
association shall also be elected by a general vote of the members of the association, 
and a treasurer who shall be a member of the association.

5. The annual meeting of the association shall be held at such time and "place as 
the general annual meeting of the Oatmeal Milling Company, Limited, is held. At 
such meeting the officers of the association shall be elected by vote by ballot of the 
members present in person or by proxy; ten days’ previous notice of the meeting 
shall be given by notice mailed to the respective addresses of the members as entered 
in the books of the association.
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6. If from any cause the annual meeting shall not be held on the above day, the 
association shall not be thereby dissolved, but the annual election of the officers 
and committees may be held at a special general meeting to be called for that purpose.

7. At all meetings of the association each person, firm or corporation shall be 
entitled to one representative and one vote.

8. This constitution may be altered or amended at any annual meeting or any 
special general meeting called for that purpose by a vote of two-thirds of the mem­
bers present in person or by proxy. Thirty days’ notice of all amendments shall be 
given by the secretary to the members.

9. Special meetings of the association may be called at any time by the executive 
committee, giving not less than 1U days’ notice of the same, and on the application in 
writing of any members of the association to the executive committee, such special 
meeting shall be called.

BY-LAWS.

1. Any person, firm or corporation in the Dominion of Canada in good standing, 
doing business as oatmeal millers or manufacturers of other products of oats, shall 
be eligible for membership.

Applications for membership shall be in writing, signed by the applicant and 
Upon the receipt of the same by the secretary, endorsed by two members of the asso­
ciation as nominator and seconder, and upon the applicant signing the constitution 
and by-laws, he shall be entitled to receive a transfer of one share in the capital 
stock of the Canada Oatmeal Milling Company, Limited, upon paying into the associa­
tion the par value of the amount paid up upon such share.

DUTIES OF OFFICERS.

2. President—The president shall preside at all meetings of the association and 
of the executive committee, appoint all committees not otherwise provided for, and 
shall be ex-officio a member of all committees. He shall, with the treasurer, sign all 
cheques and all official documents of the association. He shall also have a general 
oversight of the interests and welfare of the association.

He shall have power to suspend all salaried officers and to temporarily employ 
others in their stead, but in every such case, he shall at once call a special meeting 
of the executive committee and submit the matter to them for final decision.

He shall have power to call meetings of the executive committee at any time, 
and shall call special meetings upon the written request of two members of the ex­
ecutive committee.

At all meetings of the association or of the executive committee, he shall, in 
addition to his vote, as a member, have, in case of a tie, a casting vote.

3. Vice-President—In case of the absence of the president the vice-president 
shall fulfil his duties, and in case of the death of the president during his term of 
office, the vice-president shall be president until the next annual election of officers.

4. Secretary—The secretary shall conduct all correspondence of the association, 
and notify all officers and members of committees of the meetings of their respective 
Committees. Give due notice of all the meetings of the association. Keep true 
Records and minutes of all the meetings of the association, and of the respective 
committees. Have custody of the seal of the association and affix the same to all 
official documents of the association.

He shall have the custody of all papers, books and documents of the association. 
Be shall collect all dues and assessments and all other moneys of the association, and 
baud the same over to the treasurer at least once in each week. He shall counter­
sign all cheques of the association and perform such other duties as shall ba directed 
by the executive committee.

5. Treasurer_The treasurer shall receive from the secretary all moneys of the
association. He shall disburse all moneys upon the order of the executive com­
mittee. A ll payments above the sum of $5 each shall be made by cheque, signed by 
the president and treasurer and countersigned by the secretary, and so soon as the
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moneys in his hands amount to the sum of $1,000 he shall deposit the same in a 
chartered bank (to be named by the executive committee) to the credit of the 
association. He shall keep regular and permanent accounts of all moneys received 
and disbursed. He shall render an account to the executive committee whenever 
required so to do, and at the expiration of his term of office shall give an accurate 
statement and deliver to his successor all funds, books, papers and other property of 
the association in his possession.

MEETINGS.

6. At a meeting of the association 10 members shall constitute a quorum. At a 
meeting of the executive committee four members shall constitute a quorum. No 
business shall be transac ed unless a quorum be present. The order of business at all 
meetings shall be as follows :—(1) Calling of the roll. (2) Reading and confirming 
minutes of previous meetings. (3) Report on credentials. (4) Report of officers. 
(5) Report of standing committees. (6) Report of special committees. (7) Elec­
tions. (8) Unfinished business. (9) New business.

7. The executive committee shall have power to assess for all such sums as may 
be actually required for the general purpose of the association, each member shall 
pay such percentage of the total assessment as the quantity of meal allotted to the 
said member for sale and delivery bears to the total quantity of meal allotted to all 
the members for sale and delivery.

8. The association shall have power to expel any member for breach of any of 
the by-laws of the association upon a resolution to that effect being passed by a two- 
third majority of the members present in person or by proxy, at any general meeting 
of the association or at any special meeting called for that purpose. Provided that 
at least ten days prior to the meeting a notice signed by the president or secretary 
stating that a motion for the expulsion will be moved and specifying the day and 
hour and place of the meeting shall have been mailed prepaid and registered to the 
address of the member, as given in the books of the association, in respect of whose 
expulsion the motion will be made.

SEAL.

9. The seal, the imprint of which is stamped upon the margin of this by-law 
shall be the seal of the association.

AUDITORS.

10. Two auditors shall be appointed, one by a vote of the members of the associ­
ation and the other may be appointed by the president, and it shall be their duty to 
audit the books of the association in January and July of each year and at any other 
times considered necessary.

PROXY.

11. Any member of this association may appoint another member to act as his 
proxy for all meetings or any special meeting of the association.

AMENDMENT AND SUSPENSION OF BY-LAWS.

12. The by-laws of the association may be amended at any regular or special 
meeting called for that purpose of the association by a vote of two-thirds of the mem­
bers present, in person or by proxy.

Amendments must be sent in in writing to the executive committee, and by them 
reported to the association and notices that they will be acted on must be included in 
the notice of the said meeting.

Any by-law may be suspended for one meeting by the votes of two-thirds of the 
members present in person or by proxy.

13. The executive committee shall have power from time to time to revise and 
change the established price of oatmeal, and it shall be the duty of the secretary to 
give immediate notice of such action by telegram to all the members of the associa-
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tion, such telegram to be sent to the addresses of the members as given in the books 
of the association.

To establish such a change the sanction of a majority of the executive is required, 
and such decision shall be binding upon all members of the association.

14. The relative prices of oatmeal as fixed by a general meeting of this associa­
tion are not to be changed, nor is any change to be made in the apportioned amount 
of oatmeal to be manufactured by each mill except by vote of four-fifths of all the 
toembers of the association, then present in person or by proxy, at a regular meet­
ing of the association, or a special meeting called for such purpose.

15. Members of this association shall sell meal for home consumption as 
follows : —

(a.) For quantities from a full car load down to 25 barrels to be delivered at one 
time at an advance of 15 cents per barrel upon schedule car load prices.

(b.) In quantities from 25 barrels down to five barrels to be delivered atone time 
at an advance of 30 cents per barrel upon schedule car load prices.

(c.) In quantities less than five barrels to be delivered at one time at an advance 
of 65 cents per barrel upon schedule oar load prices.

(d.) Any member of the association shall be at liberty to allow a deduction of 
20 cents per barrel on goods sold in sacks, sacks included, and when the buyer sup­
plies the sacks, a deduction of 30 cents per barrel may be made from schedule barrel 
prices.

(e.) No F. O. B. price can be quoted except at points where a mill is located and 
then for home trade only and at prices on schedule.

(e ) Bach member shall be allowed to employ agents to sell his meal ; provided 
however that no agent shall sell at a less price than the price fixed by this associa­
tion ; and provided further that no member shall allow any agent a commission to 
exceed 5 cents per barrel on sales of a car load or upwards, and 10 cents per barrel 
°n sales of a less quantity than a car load.

(/.) In shipping mixed car loads schedule prices must be charged on oatmeal, 
120 barrels being considered a car load.

(ff) No oatmeal shall be shipped from any station or wharf until sold.
(A ) All shipments of car loads to be made with bill of lading attached to sight 

draft which will be held for payment.
(z ) On sales of quantities less than a car load credit may be given not to exceed 

30 days.
(16) Members of this association shall sell oatmeal in car loads for the differ­

ent divisions at prices not less than the following schedule of prices : —
(а) For standard oatmeal in,
Division No. 1—Consisting of that part of the Province of Ontario between Port 

Arthur and Kingston, Kingston and all stations on the K. & P. Ry., being included, 
Port Arthur not being included, at $1.25 per barrel.

Division No. 2—Consisting of that part of the Province of Ontario and Quebec 
between Kingston and Montreal, Montreal included, at $4 35 per barrel.

Division No. 3—Consisting of that part of the Province of Quebec between 
Montreal and Quebec, Quebec included, at $4 50 per batrsl.

Division No. 4—Consisting of the Dominion of Canada east of the city of Que­
bec, except the cities of Halifax and St. John, N.B , at $4.75 per barrel.

Division No. 5—Consisting of the cities of Halifax and St. John, N.S., at $4.70 
Per barrel.

Division No. 6—Consisting of the part of Bast Boston for export to the Pro- 
v'hces, at $1.^5 per barrel.

Sales at all other points not to be affected by the by-laws of this association.
(б) The other grades of meals to be sold at an established difference in price,

I'ahaely :_
Granulated at an advance of 25 cents per barrel above the standard meal, rolled 

’heal in barrels of 180 pounds each at an advance above standard meal of 50 cents
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per barrel ; rolled oats in barrels of |180 pounds each at an advance above standard 
meal of 75 cents.

In case of any new member joining this association the executive committee 
shall allot to such new member his proper percentage of the total quantity to be 
sold and delivered, which allotment shall be deducted from the quantity to be sold 
and delivered by tbe then members of #he association in proportion to said several 
allotments.

IT. No member to make known to parties outside the association the several 
divisions into which Canada has been divided.

18. The total quantity of oatmeal or products of oats to be sold and delivered by 
members of the Association for home consumption shall be allotted among the mem­
bers of the association for sale and delivery in the following percentages, namely

19. That each of the members of this association shall pay into the hands of the 
treasurer of the association on the 5th day of each and every month, such a sum of 
money as shall be equal to 30 cents per barrel upon each and every barrel of oatmeal 
or other product of oats sold and delivered by the said member during the then pre­
ceding month in excess of the number of barrels he is to sell and deliver as his pro-

Kirtion of the said total quantity in accordance with the allotment set out in by-law 
o. 18.

20. That in case any of the members of the association shall during any month 
sell and deliver a less number of barrels of oatmeal or other product of oats than the 
number he is entitled to sell and deliver as his percentage of the said total manufac­
ture, he shall receive from the said treasurer a sum of money equal to 30 cents on 
each and every barrel of oatmeal or other product of oats by which the said member 
shall fall short of the quantity allotted to him for sale and delivery, as his percentage 
of the total quantity manufactured.

21. That each member of this association, on the 5th day of each and every 
month, shall render to the secretary of the said association a true and correct account 
of all the oatmeal and other product of oats sold and delivered by the said member 
during the month next preceding such statement, and he shall at the same time 
make a full settlement of all moneys (if any) due by him to the said association, the 
said statement to be verified by the statutory declaration of the member.

22. That each and every member of this association shall and will at all times 
and from time to time allow the executive committee or such person as may be from 
time to time appointed by them, to examine the books and other accounts of the 
said member, to check over or verify from time to time the said statement rendered 
by the said member to the said association.

We whose names are hereinto subscribed do agree, each one for himself and for 
themselves, that we will faithfully observe all rules and by-laws which have been, or 
may be enacted for the benefit and guidance of the Oatmeal Millers’ Association of 
Canada, and we further agree to pay into the treasury of said Oatmeal Millers’ Asso­
ciation of Canada, a sum of money equal to not less than cents per barrel for each 
and every barrel of oatmeal or rolled oats manufactured at milt and sold by 

or agent, at a less price than the price fixed by said Oatmeal Millers’ 
Association of Canada.

B.
The following form of monthly return of production and statutory declaration 

thereto is required of each active member of the Oatmeal Millers’ Association :—
Monthly Statement.

1st December, 1887.
Statement of oatmeal and rolled oats, manufactured at by during

month of barrels Stock on hand, Oatmeal
barrels. Oats bushel.

Signature
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Statutory Declaration.
Dominion of Canada,

County of,
To Wit :

I, of the of in the County of
miller, do solemnly declare that the statement within written is a true and correct 
statement of all the oatmeal and other products of oats sold and delivered by me 
daring the month of 18 , and that all of the said meal was sold at prices
not less than the full schedule prices fixed by the Oatmeal Millers’ Association of 
Canada.

And I make this solemn declaration conscientiously believing the same to fbe 
true, and by virtue of the Act passed in the thirty-seventh year of Her Majesty’s 
-Reign, intituled : “ An Act for the suppression of voluntary and extra-judicial oaths.”

Declared before me at in the County of
this day of A. D. Ib8

Signed

C

MINUTES OF MEETINGS OF THE OATMEAL MILLERS’ ASSOCIATION OF
CANADA.

From 4th November, 1887, to 16th March, 1888, both dates inclusive.

Woodstock, 4th November, 1887.
At a meeting of the Oatmeal Millers’ Association, held at the Commercial Hotel 

on the above date, the following members were present : Messrs. Martin, Muirhead, 
Tillson, Ross, King, Sutherland, Edmonds, Murton, Russell, Andrews, Leith, Wilson, 
Archibald, J. D. Moore, H. S. Moore, W. Thompson and R. Thompson.

Mr. T. Martin occupied the chair.
On the bringing in of the report on the case of Clark, of Bothwell, it was moved, 

by D. R. Ross, and seconded by E. D. Tillson,
That it be left in the hands of the executive committee.—Carried.
On the motion of J. D. Moore, seconded by W, Thompson,
The agreement was read and adopted, clause by clause, with the following 

exceptions :—
Moved by W. Thompson, seconded by J. D. Moore, and
Resolved, That clause No. 4 be amended, making the number of directors five in 

place of four.—Carried.
Moved by A. Leith and seconded by D. R. Boss,
That a quorum of the ass< clarion consist of at least ten members.—Carried.
Moved by D. R Ross, seconded by J. Muirhead, and
Resolved, That clause No. 10 of the by laws be amended so that one auditor shall 

be chosen by the president and one by the members of the association.
On motion of H. S. Moore, seconded by C. Russell, it was resolved,
That a majority only of the whole board of directors be required to change the 

price of meal.
Moved by W. Thompson, seconded by Jas. Wilson,
That D. R. Ross be appointed secretary for one month at a salary of 8200 with 

expenses,—Carried.
Mr. W. Thompson moved, seconded by Jas. Wilson,
That the officers of the association consist of the following :—President, W. 

Scott ; vice president, T. Martin ; directors, W. Thompson, H. S. Moore, D. Spiers, 
J. Muirhead, 0. R. Ross.—Carried.

3—40
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Moved by W. Thompson and seconded by J. Muirhead,
That the secretary be instructed to notify Mr. Pringle to cease buying oats at 

Holstein and also that a copy of this resolution be forwarded to Mr. Pringle.— 
Carried.

Eead and approved 2nd December, 1887.
WM, SCOTT, President.

Special Meeting.

Walker House, Toronto, 2nd December, 1887.

Members present: W. Scott, president; Thos. Martin, vice-president ; D.R. Boss, 
secretary ; and Messrs. Andrews, Archibald, Ireland, Leith, H. S. Moore, J. D. 
Moore, Martin, Muirhead, McIntosh, Bussell, Sutherland, Grant, Tillson, W. Thomson 
and J. Wilson, jun.

Minutes of last meeting read and approved.
The following resolutions were carried :—
Moved by W. Thompson, seconded by H. S. Moore and resolved,
That the secretary notify Mr. Pringle that his services as oat-buyer for the 

association is no longer required.
Moved by D. B. Ross, seconded by T. Martin, and resolved,
That Mr. H. M. Sutherland be allowed an allotment of 2,500 barrels.
Moved by Mr. Muirhead, seconded by Mr. Thompson and resolved,
That oatmeal be advanced 35 cents per barrel.
Moved by W. Thompson, seconded by H. S. Moore, and resolved,
That each miller is required to have a number to mark all packages of oatmeal 

sold by him, such number to be registered in association book. And each miller is 
required to use those numbers whether package is branded with maker’s name or not. 

Moved by D. B. Boss, seconded by Mr. Muirhead, and resolved,
That each miller shall advise the secretary of every person or firm whom be 

may appoint as agent for the sale of his oatmeal, and the secretary shall keep # 
record of all the agents so appointed, and it is understood that any person or persons 
who is allowed or paid the commission by this association, shall be constituted an 
agent.

Moved by W. Thompson, seconded byT. Martin, and resolved,
That Mr. John Payne, of Stratford, be appointed oat-buyer for the members of 

the association, and that each miller buying car loads of oats shall pay Mr. Payn0 
the sum of $1.50 per car lor each car bought and that the oat buying bo under the 
supervision of the secretary.

Moved by Mr. Muirhead, seconded by Mr. Thomson, and re-olved,
That all millers buying car loads of oats at not over the price which may be fixed 

by the association, which, until further advised, shall be 33 cents or less for oats 
weighing not less than 34 pounds per standard bushel, shall pay Mr. Payne the sum 
of $1.50 per car, the same as if the car had been bought by Mr. Payne, and that 
Messrs. McIntosh and Barclay bo exempted from the resolution, and also Messrs. 
McKay and Russell be exempted, bought by themselves east of the North and .North- 
Western Railway.

Moved by Mr. Andrews, seconded by Mr. Muirheai, and resolved,
That all declarations made by millers be made in barrels as sold, and not by 

the cental or 196 pounds.
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Canada Oatmeal Milling Company (Limited), 2nd December, 1887.
Members present (same as at last association meeting).
The following resolutions were passed :—
Moved by Mr. Martin, seconded by Mr. H. S. Moore, and resolved,
That the report of the secretary be received, and that the following mills be 

leased and the secretary be instructed to have the leases camploted at once at the 
vents agreed upon per annum:—John Knott, Palmerston, $700 ; W". Boswell, Wyom­
ing, $800 ; Mclnnes & Co., Ingersoll, $800; D. & J. Clark, Ayr, $720; Elder & 
Clegg, Wingham, $600 ; J. Harman, Mount Albert, $400 ; J. Hartop, Eden Mills, 
$300; W. Fariah, Rockwood, $700; Lepsic & Sticknay, Elora, $600.

Moved by Mr. Martin, seconded by Mr. Muirbead, and resolved,
That Mr. Jas. Wilson, jan., be auditor, and the president appoint Mr. Archibald. 
Moved by Mr. Thomson, seconded by Mr. Martin, and resolved,
That D. R. Ross be appointed secretary at a salary of $50 per month, payable 

monthly, and be allowed to run his mill as usual ; his office to be in Embro ; travelling 
and all necessary expenses to be allowed.

Stratford, 15th December, 1887.

Directors' Meeting
Present: ~T. Martin, vice-president; Muirhead; Ross, secretary; Thomson, also 

J. D. Moore, treasurer.
On motion the secretary was instructed to rent Mr. Barclay’s mill of Spring- 

field at a rental of $700 per annum ; rent payable monthly.
Mr. Payne agreed with the directors to buy oats at $1.50 per car; this matter 

Hot having been definitely settled at the general meeting of 2nd December.
Mr. Muirhead was to arrange, if possible, to have Mr. Payne buy all the car 

loads of oats required by the Sheddon Company and also by the Messrs. Hendries.

Directors' Meeting.

Stratford, 5th January, 1888.
Present :—T. Martin, vice-president ; Thomson, Muirhead, H. S. Moore and 

Koss ; also J. D. Moore and E, D. Tillson.
The secretary was requested to write Mr. C. Russell conveying the sympathy 

Of the board with Mr. Russell in the affliction with which he has been visited by the 
death of three of his children.

A letter from Messrs. Stark Bros, was read and tabled.

Oats. ■
Mr. Payne was instructed to buy carloads of oats for each miHer at lowest pos­

sible price.
Oatmeal.

It was decided to advance oatmeal 50 cents per barrel, and the secretary to wire 
Rll members not present. Members are requested to send to the secretary their 
sales of oatmeal during December, 1886, and January, 1887, so as to compare sales 
With this year.

Agents.
The appointing of agents was discussed at great length, and the secretary was 

instructed to notify members by circular of rules which it is necessary to follow 
With agents.

3-40*
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Special General Meeting.

Walker House, Toronto, 15th January, 1888.
Members present : H. S. Moore, chairman, D. E. Eoss, secretary, Muirhead, J* 

J). Moore, McIntosh, Grant, Murton, Edmonds, W. Thomson, E. Thomson and J* 
Wilson, jnn.

As per notice meeting was called for the purpose of (iiscussing the relative 
value of different quantities cf oatmeal, as some members feel that the difference is 
too great between the car load and less quantities. As some of the members most 
anxious for the change were not present it was decided to leave the matter over. 
The resolution was carried.

Moved by Mr. Edmonds, seconded by Mr. Muirhead, and
Eesolved, That the secretary be instructed to communicate with President In ce, 

of the Wholesale Grocers’ Guild, regarding the supplying of the wholesale trade with 
oatmeal, with the request that our schedule of price be adhered to by them, and that 
we are furnished with a list of the names of the members of their guild.—Carried.

Moved by Mr. Muirhead, seconded by E. Thomson, and
Eesolved, That any dealers tuying car lots of oatmeal, that when sufficient proof 

to any of our members is given that ttiey or he have sold below our schedule price, 
that their name be recorded, and it is fully understood that no member of our com­
pany supply him further.—Carried.

Minutes confirmed.
W. SCOTT, Chairman.

Meeting of executive at Toronto, 24th January, 1888.
All present ; and decided to have resolutions passed at last meeting printed.-' 

Carried.
Meeting of executive at Stratford, 3rd February, 1888.
Members present : Messrs. Martin, H. S. Moore, W. Thomson, Muirhead, Bobs 

and J. D. Moore, treasurer.
On motion the price of oatmeal was advanced 25 cents per barrel.
A communication from Mr. Eusse 11 in regard to his refusal to pay an assessment 

was reported and the secretary was requested to reply to the same advising him that 
he must pay the same as other members.

Walker House, Toronto, 14th February, 1888.
Special meeting of Oatmeal Millers’ Association was called for to-day.
Members present : W. Scott, president, T. Martin, W. Thomson, H. S. Moore, J- 

D. Moore, treasurer, D. E. Eoss, secretary, Andrews, Archibald, Edmonds, Ireland, 
King, Leith, Murton, Gartly of Muirhead & Gartly, E. Thomson, McIntosh, Grant of 
P. Stuart & Co., Tillson and J. Wilson, jun.

The president briefly stated the object of calling the members together which 
was for the purpose of considering, if advisable, to change the relative value of car 
loads and less quantities, and also for the purpose of reconsidering two resolutions 
passed at a former meeting.

The meeting was the largest attended of any held, and the changes were fully 
discussed.

The following resolutions were carried : —
Moved by Mr. McIntosh, seconded by Mr. Martin, and
Eesolved, That the relative prices of carloads and less quantities of oatmeal bs 

changed, and that the following price list come in force on 18th February : 25 barrels 
and less than a carload to be 10 cents above car load prices ; 5 barrels and up to ^ 
barrels to be 20 cents above car load prices ; under 5 barrels to be 30 cents above car 
load prices. See revised price list No. 6.
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The next resolution carried was as follows :—
Moved by D. E. Ross, seconded by T. Martin, and
Resolved, That the two resolutions passed at meeting 13th January, referring to 

arrangement with wholesale grocers and obliging all dealers to observe our schedule 
of prices, be rescinded.

The two resolutions are as follows :
That the secretafp be instructed to communicate with President Ince, of the 

Wholesale Grocers’ Guild, regarding the supplying of the wholesale trade -v^ith oat- 
tneal, with the request that our schedule prices be adhered to by them, and that we 
be furnished with a list of the names of the members of their guild.

That any dealer buying car lots oatmeal, that when sufficient proof to any of our 
members is given that they or him have sold below our schedule prices, that their 
Dames be recorded and it be fully understood that no member of our company supply 
bim farther.

A long discussion followed regarding the value of oats, and also in reference to a 
scheme proposed for enabling millers who wore willing to retire permanently with­
out sacrificing their property, but nothing definite was done, and no doubt the matter 
Will be brought up again as it is quite useless for so many mills to continue fighting 
for such a small amount of business.

D. R. ROSS, Secretary.

Walker House, Toronto, 14th, 15th, 16th March. 

Executive Meeting.
Present:—Messrs. Scott, Martin, Ross, Thomson, Moore, Speirs, also Gartly, 

^presenting Mr. Muirhead, J. D. Moore, treasurer, Wilson jun., Tillson, Edmonds 
Dhd McIntosh.

D. R. Ross, seceetary, was appointed to go to Ottawa, to Combines, if wanted. 
Also was instructed to call on Russell.

Notice of meeting of exporters was requested to be postponed until May or June.

EXHIBIT 39.
THE J. A. CONVERSE CORDAGE AND PLASTER WORKS, A. W. MORRIS

AND BRO. PROPRIETORS.
Montreal, 24th March, 1888.

Hessrs. A. Workman & Co*, Ottawa, Ont.
Dear Sir,—We take great pleasure in notifying you that after mature delibera­

tion we have decided to withdraw from the Cordage and Binder Twine Association or 
potnbination, and will for the future carry on the various departments of our business 
thdependently of any other manufacturing concern.

In coming to this conclusion we have not been guided or influenced to the 
lightest degree by the prospect of any legislation at Ottawa regarding combines, 
but have taken the step simply believing that it is the proper course to pursue under 
thecircumstances, and must result eventually to our mutual benefit.

The cordage and binder twine combinations were organized on a pooling basis, 
and it has therefore necessitated us (as the largest manufacturers) paying a very 
iarge sum into the pool or trust, which has been devoted to the worthy object of sup- 
Purting and strengthening our small competitors. Now experience teaches us that these 
Roneys have been wrongfully applied and greater satisfaction would naturally ensue 

the buyer received the benefit in reduced values. We therefore ask for your 
Empathy and support, and will reciprocate by promptly and carefully attending to

j
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any of your esteemed orders that you feel disposed to favor us with. We have lost 
all faith in combinations and are convinced that sooner or later such organizations 
will not be allowed to exist.

Yours respectfully,
A. W. MORRIS & BRO.

EXHIBIT 40.

This Agreement made this twenty-second day of June, in the year of our Lord 
one thousand eight hundred and eighty-seven, between John Charles Browne, oi 
the city of Ottawa, in the County of Carleton, of the first part, and the Coal Cartage 
Company of Ottawa (Limited) of the second part :

Witnesscth that the said party of the first part, in consideration of the covenant 
on the part of the said parties of the second part, covenants, promises and agrees to 
purchase from the said parties of the second part and from no other person or corpora­
tion, all the coal sold by him the said party of the first part during the remainder of 
the year ending on the thirtieth day of April, eighteen hundred and eighty-eight; and 
the said parties of the second part covenant to sell to the said parties of the first part 
and deliver for him all the coal he may require at prices per ton not greater than the 
current rates the said parties of the second part are selling to and delivering for other 
parties, provided they the said parties of the second part have said coal from time to 
time in stock.

The said parties of the second part covenant with the said party of the first 
part to pay to him forthwith after a dividend of the said parties of the second part i* 
declared from time to time for the profits of the said parties of the second part dur­
ing the year commencing on the first day of May, eighteen hundred and eighty- 
seven, a sum equal to one-sixteenth of the said dividends from time to time as tho 
said dividends are declared.

The said party of the first part covenants to pay for the said coal purchased and 
delivered as aforesaid every month, on the fifth day of the same, for all coal sold and 
delivered prior thereto.

The said party of the first part covenants to deduct from the said sum of money" 
payable by the said parties of the second part as aforesaid to the said party of tk > 
first part and to give credit to the said parties of the second part for all the net clear 
profits made by him the said party of the first part in the sale and delivery of cos' 
from the first day of May to the date hereof.

In witness whereof the said party of the first part hath hereunto set his hai<! 
and seal and the said parties of tho second part have hereunto caused their corporate 
seal to be affixed under the hand of their president and secretary-treasurer.

J. C. BROWNE,
J. G. BUTTERWORTH, President.

EXHIBIT 4L
See Exhibit 47, Verbatim Copy of this.

EXHIBIT 42.

Circular to Agents.
Montreal, 11th November, 1885.

Dear Sir,—Enclosed herewith I send you a copy of instructions and rules now 
binding on agents of tariff companies, and a form of agreement requiring your sig'
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nature in triplicate. I would call your special attention to No. 16 of instructions to 
agents, which is as follows :—

“ No office or person holding official connection with a non-tariff office shall be 
eligible to represent or act for a tariff office, whether as general agent, sub-agent, or 
in any other capacity whatever.”

You will please sign the agreement referred to in triplicate, returning the 
Original and duplicate to this office not later than the 25ih instant, and retaining 
the triplicate for filing in your own office.

AGREEMENT.

To the Insurance Company.
No. 3—Triplicate to be retained by local agent.

I hereby acknowledge having received copies of tariff and instructions to agents 
and undertake to adhere to the rates and rules of the Canadian Fire Underwriters' 
Association, as therein set forth, and as may be hereafter communicated to me from 
time to time. And I further agree not to represent any non-tariff office nor to place 
a risk in any company not a member of said association, either with or without con­
sideration, directly or indirectly, except in instances when all companies shall be 
full, or shall not be open for the insurance, and then only in strict conformity with 
the tariff rules and regulations.

Agent.

EXHIBIT 43.

CANADIAN FIRE UNDERWRITERS’ ASSOCIATION.
CONSTITUTION.

Title.
Article 1.—This association shall be known as “ The Canadian Fire Under» 

Writers’ Association.”
Objects.

Article 2.—The objects of the association are the establishment and maintenance 
of fire insurance rates, and the promotion of the interests ot fire insurance business 
in Canada.

Members.
Article 3.—This association shall consist of the following companies, viz. :—

1. Æ'na Insurance Company, of Hartford, Conn.
2. British America Fire Assurance Company, Toronto, Canada.
3. Caledonian Fire Insurance Company, of Edinburgh, Scotland.
4. Citizens Insurance Company, of Montreal, Canada.
5 City of London Fire Insurance Company, of London, England.
6. Commercial Union Assurance Company, of London, England.
7. Connecticut Fire Insurance Company, of Hartford, Conn.
Ü. Fire Insurance Association, of London, England.
a. Glasgow and London Insurance Company.

10. Guardian Fire and Life Assurance Company, of London, England.
11. Hartford Fire Insurance Company, of Hartford, Conn.
12. Hand in Hand Fire Insurance Company, Toronto, Canada.
13. Imperial Insurance Company, of London, England.
14. Lancashire Insurance Company, of Manchester, England.
15. Liverpool and London and Globe Insurance Company, of Liverpool, Eng_
16. London and Lancashire Fire Insurance Company, of Liverpool, England..
17. London Assurance Corporation, ot London, England.
18. Mercantile Fire Insurance Company, Waterloo, Ontario.

i
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19. North British and Mercantile Insurance Co. of Edinburgh and London.
20. Northern Assurance Company, of Aberdeen and London.
21. Norwich Union Fire Insurance Society, of Norwich, England.
22. National Assurance Company, of Ireland.
23. Phénix Insurance Company, of Brooklyn, U. S.
24. Phoenix Fire Assurance Company, of London, England.
25. Quebec Fire Assurance Company, of Quebec, Canada.
26. Queen Insurance Company, of Liverpool, England.
27. Queen City Fire Insurance Company, Toronto, Canada.
28. Boyal Canadian Insurance Company, of Montreal, Canada.
29. Royal Insurance Company, of Liverpool, England
30. Scottish Union and National Insurance Company, of Edinburgh, Scotland.
91. Waterloo Mutual Fire Insurance Company, of Waterloo, Ontario.
32. Western Assurance Company, of Toronto, Canada.
33. Allas.

With such other companies as may from time to time become members.

Membership.
Article 4.—All existing members, or companies becoming members, shall be 

required to sign a copy of the constitution and by-laws of the association in a book 
kept by the secretary for the purpose, and such signature shall be considered as 
binding such company not to violate the said constitution or by-laws.

Representation and Voting.
Article 5.—Representatives of companies whose head or chief offices are in the 

Province of Ontario, shall be known as the Toronto branch ; and representatives of 
companies whose head offices are in the Province of Quebec, as the Montreal branch. 
These branches shall have concurrent jurisdiction. Each branch may pass an order, 
but such order must be submitted to the other branch, and approved by it, before it 
comes into force. The promulgation of an order so approved shall be made by the 
secretary of the association.

In the event of an order passed by one branch not being approved by the other, 
the said order shall be re-considered and a vote taken thereon. The yeas and nays 
shall be taken in both branches and recorded, and the majority of the aggregate 
shall prevail. In such a division each company shall have but one vote.

On any question, which, beer use of its general interest to the association, falls 
to be voted upon by both branches, companies having dual representation shall 
record their votes but in one branch only ; on matters not of general interest, such 
companies shall record their votes through their representative for the district to 
which the question belongs.

Officers.
Article 6.—The officers of this association shall be a president and two vice 

presidents, a secretary-treasurer and assistant secretary, whose remuneration shall 
be fixed by the association.

Election of Office Bearers.
Article 7.—The office bearers of this association shall be elected by ballot (unless 

otherwise agreed to) at the annual meeting of the association ; and the persons so 
chosen shall hold office for one year, or until their successors are elected. Any 
officer is eligible for re-election ; and should any vacancy occur during the year from 
any cause, the members present at any meeting of the association may elect & 
person to fill the vacant position for the unexpired term of his predecessor.

Duties of President.
Article 8.—It shall be the duty of the president to call and preside at all meet­

ings of the association, as well as at all meetings of either branch at which he may be 
present. In the absence of the president, his duties shall devolve on one of the vice-
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presidents ; and in the absence of all of them, the members present at the meeting- 
may appoint a chairman.

Duties of Secretaries.
Article 9.—It shall be the duty of the secretary to take minutes of all meetings 

of the association, and also of the meetings of the Toronto branch, to have them 
printed and copies thereof distributed to every member oi the association. He shall 
conduct all correspondence of the Toronto branch, and also between the association 
and local boards in the Province ot Ontario, and he shall discharge such other duties 
in connection with the association as may reasonably be required of him. The 
assistant secretary shall assist the secretary in taking the minutes of all meetings 
•of the association, and shall take the minutes of the meetings of the Montreal branch, 
and shall have them printed and copies thereof distributed to every member of the 
association. He shall conduct all correspondence of the Montreal branch, and dis­
charge such other duties in connection with the association or the Montreal branch 
as may reasonably be required of him. Each secretary shall keep a complete file of 
the minutes of meetings ot the association, and of each branch.

General Meeting.
Article 10.—(a) An annual meeting of the association shall be convened in the 

month of March (on such a day as the association may determine upon), alternately 
in the cities of Montreal and Toronto.

(6). A semi-annual meeting shall be convened in the month of September in 
each year, to alternate between the cities of Montreal and Toronto.

(c) . Special general meetings may be convened when necessary; and when 
called shall convene in one of the cities above named or elsewhere, as may be decided 
upon.

(d) . Special general meetings shall be called, either at the written request of 
not less than one third of the members or upon the resolution ot the two branches.

(e) . Notice of all general meetings shall be sent by the secretary to each member 
of the association, stating the time and place of meeting, whieh must not be less than 
ten days after such notice.

( f). The secretary’s notice must be accompanied by a statement or agenda of 
the business to be transacted ; and in the case of special meetings, no business shall 
be taken up except such as is specified on such notice, which notice shall be accom­
panied by a copy of the requisition to the president, or of the resolution requiring 
him to call such special meetings.

{g). All questions for the agenda for either annual, semi-annual or special 
meetings shall be sent to the secretary not less than fifteen clear days before the 
date fixed for said meeting, and a copy of the agenda shall be sent by him to each 
member of the association ten days before said meeting.

Withdrawal from Membership.
Article 11.—Any company may withdraw from the association—all dues to the 

end of the current year having first been paid—by a written notice to the secretary; 
but such withdrawal shall not take effect, or release the company so withdrawing, 
from the agreement entered into under Art. 4 of this constitution, for the period of 
three months from the date of such notice. On receiving such a notice from any 
company the secretary shall immediately notify all the members of the association, 
and it shall be optional with the other companies, or any one of them, to withdraw 
at the same time, by giving notice to the secretary to that effect, unless such with­
drawing company is retiring from business, it being understood that all dues to the 
find of the current year must first be paid.

Quorum.
Article 12.—Ten members of the association shall constitute a quorum for the 

transaction of business ; and five members shall constitute a quorum ot either branch.
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Amendments to Constitution and By-Laws.
Article 13.—The constitution and by-laws of the association may be altered or 

amended by a two-thirds vote at an annual or semi-annual meeting or at a special 
meeting called for the purpose—provided that not less than ten days’ notice oi such 
alteration or amendment be sent or given to each member of the association.

Expenses.
Article 14.—The current expenses of each branch of the association shall be 

met by an annual assessment on each of the companies belonging thereto pro rata 
to annual premium income of each company for the period assessed upon within 
each province ; but an interim assessment may be made pro rata on the income of 
the previous year, and new companies, having no income for said previous year, 
shall be assessed not less than $25 each, and as soon as the income of the current 
year is ascertained, a pro rata adjustment shall then be made of the amount payable 
by each company, based on said income.

BY-LAWS.

Tariff.
Section 1.—The tariff of rates adopted by the association are for the various 

risks described therein, and are applicable to renewals as well as to new business. 
Except where otherwise specially allowed such risks shall not be written for a 
longer period than one year (unless three annual premiums at full tariff rates are 
paid in advance)—for periods of less than one year, short rates must be charged as 
per short term rate table in the tariff books.

Non-Tariff Risks.
Section 2.—The following risks are not subject to the operation of the tariffs, 

namely : Dwellings and their outbuildings and contents (except situate in classes 
A, B, C, or D, which are rated in tariffs), farm property and property written under 
railroad schedules, but individual railroad risks are subject to tariff rates and rules.

Classification of Placesi
Sections.—All cities, towns, and villages shall be classified according to their 

fire preventive appliances, construction, situation, &c., in accoidance with 
“standard” adopted therefor, and each branch shall have full power to deal with 
the classification of all places within its jurisdiction. When the classification of any 
place is changed the branch in whose province the place is situate shall name the 
date from which the new rates shall apply, but a few days should elap:e between the 
promulgation of the change and its coming into effect, and no change shall be made 
by any company until the same shall have been promulgated by the secretary of tho 
blanch within whose jurisdiction the place may be. Officers shall instruct their 
special agents and inspectors, when in towns classified by the association, when 
practicable, to make enquiry as to the efficiency of the fire appliances, brigade and 
apparatus, and to report any deficiencies to the secretaries of the association.

Violation of Tariff.
Section 4.—No member of this association shall accept a risk at less than tariff 

rate; and if an agent of any company take a risk under the tariff rate he shall be 
inquired by his head office to collect the additional premium immediately or cancel 
the risk, reporting his action in the matter to his head office without delay ; but if a 
company or the agent of a company take a risk which was held or is expiring in 
another company—a member of this association at less than tariff rate—the com­
pany shall be obliged to cancel the insuiance, and shall not be permitted to accept a 
risk on the same property nor shall the agent be permitted to place a risk thereon 
in any company, tor one month from the date of such canoelment. If a company
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holds a tariff risk accepted or renewed at less than tariff rate at the date of last 
renewal (or if the risk has been rated specifically in the interim), and fails to collect 
the proper tariff rate when said risk next matures, it shall not thereafter have the 
privilege of collecting the extra premium, but must cancel and is prohibited from 
accepting or its agent from placing in any company a risk on the same property 
within one month from date of cancelation.

Dividing Commission.
Section 5.—No member of this association shall directly or indirectly, or 

through their agent, allow any rebate or discount from tariff rates, or divide com­
mission with the assured or any of his employees. This being done, either by a com­
pany or by its agent shall be considered an infraction of the tariff, and shall necessi­
tate the immediate cancelation of the risk by the offending company and agent, and 
the company shall not be permitted to accept a risk on the same property, nor the 
agent to place a risk thereon in any company for three months from date of cancel­
ation.

Complaints.
Section 6.—When an agent of any company shall report to his head office an 

alleged violation of the tariff by an agent, or agents of other companies, such head 
office shall immediately report the same to the secretary within whose jurisdic­
tion the risk may be with all the facts respecting the same in their possession. The 
secretary shall investigate the matter, and if need be, have the right of access to any 
books, papers, &c. When a complaint thus made to the secretary of either branch 
is against a company whose head office belongs to the other branch, the secretary to 
whom the complaint is made shall if necessary communicate the same to the secre­
tary within whose jurisdiction the head office of the company complained of is situ­
ate ; which latter official shall have full powers to carry out the rules of the associa­
tion with regard to such charges of infringement of the tariff and by-laws. If a 
company refuses to carry out such tariff rate or by-laws after its attention has been 
drawn to the matter, the secretaries shall biing the complaint before a meeting of 
the branch in whose district the offence has been committed. Should the company 
then fail in having the matter rectified to the satisfaction of the branch, all the facts 
shall be communicated to the association, whose decision in the matter shall be final. 
Should the defaulting company neglect to comply with the decision of the association, 
a special meeting of the association shall be called, as provided for in article 10 of the 
constitution, to determine what action shall be taken. Furthermore should it be 
proven, to the satisfaction of the association, that any company is persistently vio­
lating any of the by laws or tariffs, or permitting any of its agents so to do, a special 
meeting of the association shall be called, as hereinbefore provided, to deal with the 
matter.

Infringements of tariff to be printed in minutes.
Section 7.—The secretaries shall furnish monthly to their respective branches, 

reports of all infractions of the tariff coming before them, which have been substan­
tiated by them, giving the name of the company, agency at which the risk has been 
taken, and particulars of infraction substantiated, without, however, mentioning name 
of owner or occupant of premises, or immediate location of same. This list shall be 
published in the first official minutes of the following month.

Agents to sign agreement to observe tariff.
Section 8._Companies, members of the association, shall require all their agents

to sign an agreement of the following form, and shall file the same with secretaries:
To the................................................ .........

Insurance Company
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I hereby acknowledge having received copies of tariff and instructions to agents, 
and I pledge myself to adhere to the rates and by-laws of the Canadian Fire Under­
writers’ Association as therein set forth, and as may be hereafter communicated to 
me from time to time.

I farther pledge myself to charge tariff rates for all business placed by mo in any 
company, purely mutual offices alone accepted.

Joint Branches' Power.
Section 9.—The alteration of a present or the addition of a new tariff, by-law or 

rate can be made at the request of three or more members, by the unanimous vote 
of each of the two branches present at a meeting called for such purpose, without 
needing to wait for the annual, semi-annual or special meeting, provided due notice 
in writing be given of the said proposed by-law or rate and printed in the previous 
minutes.

Rating of Risks peculiarly Constructed.

Section 10.—It shall be competent for the association acting by the branches at 
Montreal and Toronto jointly, to specially rate any risk that may possess peculiari­
ties of construction, appliances for extinguishing fires, or other features that were 
not taken into account when the minimum rate for that class of risk was fixed. If 
such features be considered sufficient to entitle the risk to a redaction of rate, then 
the rate on said risk shall be reduced, but only in the manner following, to wit: the 
nature of such feature of the risk shall be distinctly set forth, and a specific sum shall 
be stated as the deduction or deductions to be made for the same. Such deductions 
shall then be embodied in the general tariff in the form of schedule, and the same 
may be applied to all risks whatsoever of a similar class that may possess the same 
feature or features.

Specially Rating “ Standard ” Manufacturing Risks.
Section 11.—That where a manufacturing risk has been so constructed or im­

proved as to be rendered eligible for acceptance by the New England Mutual Insur­
ance Companies, such risk may, upon application, be exempted from the operation 
of any tariff, and shall then be specially rated by the respective branch of the associa­
tion within whose jurisdiction it may be, according to the circumstances of each 
case, but such specially rated risk shall be inspected at least twice a year as a 
guarantee that the standard for which the special rating was granted is being main­
tained ; the expenses of such inspection to be borne by the companies interested in 
the risk.

Powers of Secretaries as to Rating.

Section 12.—(a.) Concerning risks rated in the “Minimum Tariff”—The 
secretaries shall, when requested, determine questions of application of same but 
they shall rate no risk below such tariff; they may, however, rate risks, so far as 
“ specials ” are concerned, above the tariff, under such circumstances as may appear 
to them requisite ; and such special ratings shall be absolutely binding upon com­
panies when promulgated by them. Any rating, however, shall be subject to ap­
peal to the association, but the full rate must, in the meantime, be collected.

(b) Concerning risks of a class for which any schedule for rating has been 
adopted by the association.—They shall rate such risks in accordance with schedule, 
but where, by reason of the construction, or by some special feature of a risk, the 
strict application of the schedule extras would inflict a manifest injustice, the secre­
tary and inspector of each branch shall have power to modify the extras in the sche­
dule for such risk. And further, that whereas, by the strict application of the extra 
required by the schedule ratings for boiler, causes in many instances an injustice to 
the assured, where the boiler is used for heating only, and similarly as regards iron 
smoke stacks in buildings which do not endanger the factory proper, it shall be at
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the discretion of the secretary and inspector of the respective branches to modify or 
abolish altogether the extras in question, if circumstances warrant such action.

(c.) Concerning silent manufacturing .risks.—The secretaries may specially 
rate silent manufacturing risks, except any so provided for in the tariffs, where the 
circumstances of the case appear to call tor any departure from the usual rule of 
changing working rate.

Municipal Taxation.
Section 13.—In cities and towns where taxation is imposed on insurance com­

panies, such places shall have their rates increased by reducing their classification 
one letter, or by imposing a percentage upon the rates, as may be determined by 
the branch within whose jurisdiction the place may be. Provided, that when the 
municipal taxation is based on the net income only, and is a general municipal tax 
and not a specific tax upon insurance companies or mercantile corporations, no in­
crease of rates shall be charged.

Limit of Expense of Local Board.
Section 14.—The expenses to the companies of any local board, working under 

tariffs A, B, or C, shall be limited to $‘200 a year, and no local board shall have any 
claim upon any company until its organization shall have been sanctioned by this 
association.

Companies Names to be Given in Certain Cases.
Section 15.—The names of companies that have taken risks from other com­

panies under tariff rates and fail to rectify the same within 15 days, ar.d the names 
of companies not answering the queries in bulletin within one week, shall be pub­
lished in the minutes.

We, the undersigned representatives, on behalf of our respective companies, do 
hereby pledge and bind ouselves faithfully to observe the foregoing constitution and 
rules.

EXHIBIT 44a.

EXPENSES OF THE MONTREAL BRANCH OF THE CANADIAN FILE 
UNDERWRITERS’ ASSOCIATION, FOR THE YEARS 1884-85-86-87.

Memo, of Expenses, 1887.

Rent, taxes, telephone, janitor, &c................................
Salaries—secretary, inspector, &c.....................................
Travelling expenses of inspector..................................
Printing, stationery, office supplies........... ....................
Stamps, telegrams.............................................. .
Expenses attending investigation Montreal Fire Brigade
Photo, picture of members.............................................
Secretary’s expenses to Toronto....................................
Flowers, lunch, sundries.................................................
Expenses attending local committee in Quebec...........
Interest on overdraft.......................................................

Total expenses...............................
which is about 36 cents per $100 of premium income in Province 
340) for year 1887.

« 438 83
3,072 63

400 20
735 39

55 55
264 26
215 50

dO 60
138 21

72 94
54 88

$5,478 99
of Quebec ($1,634,-
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B.
Montreal, 15th June, 1887.

The Insurance Company in account with Treasurer Montreal
Branch—Canadian Fire Underwriters’ Association.
Dr.------
December, 1881—To proportion of expenses of Montreal Branch for 8 months to 

date, $,1.87£ per 81,000 on 8 , your premium income in Province of
Quebec, 1884. Total expenses, 82,816.98, is 81.87J per 81,000 on total 
premium income, $1,521,325.

December, 1885.—To proportion of expenses of Montreal Branch for 12 months to 
date, $2.21 per 81,000 on $ , your premium income in Province of
Quebec, 1885. Total expenses, 83,012.67, is $2.21 per $1,000 on total 
premium income, 81,376,930.

December, 1886.—To proportion of expenses of Montreal Branch for 12 months to 
date, 83.14J per 81,000 on $ , your premium income in Province of
Quebec, 1886. Total expenses, $1,450 20, is $ j,14£ per $1,000 on total 
premium income of $1,414,630.

March, 18'7.—To proportion of expenses of specifically rating the city of Quebec, 
$50 per company, and $12.98 per $1,000 on $ , your premium income
in that city for 1886. Total expense, $ 1,439.25, 23 subscribing companies 
at $50 = $11.50, balance $2,289.25, is $12.98 per $1,000 on total premium 
income in city, $176,338.

June, 1887.—To assessment to meet current year’s expenses of the Montreal Branch, 
$4 00 per $1000 on $ , your premium income for 1886 in Province of
Quebec, to be hereafter adjusted on current year’s income.

Cb,------
By cash paid assessment, July, 1884.

do do do January, 1885.
do do do September, 1885.
do do do April, 1886.
do do do December, 1886.

Balance due Treasurer.
Payment of balance at an early date will oblige.

C.
CANADIAN FIEE UNDERWRITERS’ ASSOCIATION.

Statement of Receipts and Expenditure, Montreal Branch, Years 1884, 1885, 1886.

Date. Receipts. $ cts. Date. . Expenditure:. $ cts.

1884. 
May 1

July......

Dec.......

Balance from “ Insurance
Exchange ".............. ......

Cash from assessment on

do do

320 76

2,018 65 
1,603 99

1884. 
May 1 

to
Dec. 31

Secretary’s salary.......................
Office rent, taxes.......... ...............
Printing tariffs, minutes, &c.......
Legal and other expenses re un­

derground insurance and muni­
cipal taxation..........................

Expenses rating Chaudière (Ot­
tawa) Lumber District...........

Postage, telegrams, telephone, 
office supplies, &c.....................

Total expenses for 1884.....
Balance to 1885 ..................

666 65 
197 25 

1,287 05

432 55

147 12

116 36

2,846 98 
996 32

3,843 30 3,843 30
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Statement of Receipts and Expenditure, &c.—Concluded

Date. Expbnditcrk. $ cts.

1885.
Jan. 1 Secretary’s salary .......-............ 1,333 32

to Office rent, taxes, &c........ .. ....... 322 85
Dec. 31 Printing account........................ 535 40

Furniture and office fixtures......
Legal and other expenses re un-

273 45

derground insurance................
Travelling expenses of secretary, 

attending meetings in Toronto 
and Ottawa, and of special 
deputation to Toronto re 11 Mem-

156 26

bership of Mutnals ” . ...........
Postage, telegrams, telephone,

200 70

office supplies, &c........ -.......... 220 69

Total expenses for 1885 .... 3,042 67
Balance to 1886 ............... .. 320 76

3,363 43

1886.
Jan. 1 Salary of secretary.,..................... 1,500 00

to do inspector, 10£ mos........ 1,050 00
Dec 31 do office lad, 8 mos..........

Office rent, taxes, $336.95—less 
$50 received from life co.’s....

66 00

286 95
Printing account......... ............... 439 42
Travelling expenses, deputations 

to Toronto re “ Insurance Act" 
“ Three Years Tariff,” and of 
secretary attending annual
meeting.................................... 248 48

Inspector’s travelling expenses.... 
Postage, telegrams, telephone,

205 05
office supplies, &c. .............

Testimonial to Mr. Fred. Cole on 
his resignation of the treasurer- 
ship, in recognition of services 
in capacity for several years

154 30

past .......................................... 500 00

Total expenses for 1886 .... 4,450 20
•Balance to 1887.................. 2,004 59

6,454 79

Date.

1886. 
Jan. 1 
Sept.....

1886. 
Jan. 1 
April....

Dee...

Receipts.

Balance from 1884...........
Cash from assessment 

Companies...................

balance from 1886........... .
Cash from assessment on

Companies...................
do do

$ cts.

996 32 

2,367 11

3,363 43

320 76

4,130 80 
2,003 23

6,464 79

* Including $1,021.82 expended on account of specific rating of Quebec City, cost of which will 
be specially assessed on companies interested.

ALF. W. HADR1LL, Sec.-Treasurer.
Audited,

G. H. McHenry, Auditor.
Montreal, 21st March, 1887.

EXHIBIT 45ai.
Extracts from a letter written to Harold Engelbach, Esq., Manager of the ‘‘National 

Association Company of Ireland,” 3 College Green, Dublin, dated Toronto, 23rd 
Feburary, 1886.
“ Notwithstanding what I stated to you in my last hurried scrawl from Kingston, 

I must afflict you with the history of the origin of the ‘Millers and Manufacturers’ 
60 that you may clearly understand the position of affairs.

i
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“ We (the association) framed a tariff in October, 1883, in which, on flour mills 
that had been written at one and one half per cent, we advanced to two per cent, 
and on those which had been written at two per cent, and two and one quarter per 
cent, we advanced to two and three quarter per cent. At a meeting of the association 
held in Montreal in September, 1884, which virtually closed on Friday evening, after 
which most of the western members left for home, presuming that at the Saturday 
meeting the unfinished business only would be dealt with. This, however, did not 
prove to be the case, as at the Saturday meeting flour mill rating was again taken up 
and in the face of remonstrances from Mr. Wood of the ‘ Etna’ and Mr. Wickins of 
the ‘ Commercial Union’ the only western representatives present, another increase 
of three quarter per cent, was added to all mills and their storehouse rates, thus 
making two jumps within one year without any regard whatever to the moral hazard 
or the internal or external equipments for preventing fires. Old “ fire traps" and 
slovenly managed mills as well as those most carefully conducted were all placed on the 
same basis and forced to pay the same rates. It was but natural that such action should 
create considerable feeling when the policies on the better class of mills became 
renewable, and I am sorry to say the friction caused thereby, is not confined to mill 
owners, but has extended to the other manufacturers in this province. Mr. How­
land’s repeated assurance of the organizations determined on, in consequence of what 
was considered unjust action, I doubted until I could no longer do so, and, therefore, 
felt I was best serving all interests by taking a position through which I might bring 
about a better feeling and the relation that should exist between supply and demand. 
Ton know as I do that it is the insured who should and do pay the losses and ex­
penses, and also in addition thereto, a fair compensation for the hazard assumed in a 
well managed company. To my mind it was, therefore, folly to irritate and create 
such bad feeling with the source from which we derive our very existence. It is 
however, the chronic characteristic of many of our eastern members to do so when­
ever they mount a hobby. We have also created a serious competition on the part 
of American companies. When in New York last summer I saw a whole pag6 
covered with the names of applicants for insurance in sums ranging from $27,000 to 
$40,000 each, to the ‘ Mutual Fire Insurance Company,’ 155 Broadway, New York, 
from Hamilton, Toronto, Kingston and Montreal. I enclose one of Secretary Arm­
strong’s letters, and send you by this mail a copy of their last annual report. See 
also enclosed letter from Montreal correspondent of the Mail. Harbor commissioners 
there have placed the whole of their property with American companies. Last 
week the “ Merriton Cotton Mills Company” placed $100,000 of their risk in Ameri­
can companies, $10,000 of which was covered last year under your “ National” policy 
201,842, as a great personal favor we were able to retain $5,000 covered now by your 
policy. All our policies on the Riordan Paper Mills (202,411, $5,000) were cancelled 
last month and the whole placed with our Yankee cousins. I could fill a letter citing 
similar cases that have been, or are about being, taken to the other side. I had, and 
still have, strong hopes that the ‘ Millers and Manufacturers’ would in a measure 
arrest this exodus of business from our midst. What exercises mo most over thi8 
matter is the fact, that it is the very best class of risks of their kind that we are 
losing in this way. Those of a ‘ Singe Cat’ character will not be taken by them and 
are, therefore, left for us to squabble over, and such will continue to be the case while 
we are sleeping over a promise made last March that equitable schedule rating would 
at once be adopted.

“ My next will have less of shop in it; meantime, kindly excuse this, written i®' 
the midst of business, interruptions and considerable worry.

“ Faithfully,
“HUGH SCOTT."
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A.

MUTUAL FIRE INSURANCE COMPANY.

The committee appointed to carry out the following resolution, adopted at the 
meeting of millers held in the Board of Trade Rooms, Toronto, on Friday, 20th 
March, 1885, viz : —

Moved by Mr. D. Plewos, Brantford, seconded by Mr. A. Watts, Brantford,—
. “ Resolved, That it is expedient to establish a Millers’ and Manufacturers’ In­

surance Company, under the Acts of the Province of Ontario regarding mutual in­
surance companies, which provide for a stock capital ; and that, Messrs. Whitelaw, 
Paris; H. N, Baird, Toronto; D. Plewos, Brantford ; M. MoLaughlan, Toronto; J. D. 
Saunby, London ; W. H. Howland, Toronto; S. Neelon, St. Catharines ; James Gol­
die, Guelph ; E. W. B. Snider, Waterloo, and A. Watts, Brantford, be a committee to 
carry the above resolution into effect.”—Carried.

Have concluded to do so on the following basis :—
To raise a subscribed capital of at least $250,000, on which ten per cent, will be 

called up ($25,000). On this paid up capital, it is proposed to pay an annual divi­
dend of ten per cent. As the earning powers of this sum will not be less thin six 
per cent, it will at once be seen the additional four per cent, will be a very small 
tax on the revenue of the company, compared to tbe security it will give and the 
confidence it will inspire.

The rales of premium it is proposed to charge will be a cash payment one-quar­
ter (25 per cent ) less than the now exacted rates, and an undertaking to be given 
for a similar sum. It is expected this cash premium will bo largely in excess of the 
losses, and the surplus, after providing a reserve fund, will be apportioned among 
the insurers, and allowed as a rebate or dividend off the cash premium payable at 
the end of each year on the renewal of the policy, thus giving insurance at cost.

A local company having a limited number of risks is obliged to write small lines, 
and hence affords only partial protection to its members, while one with a capital and 
an ample cash reserve fund, covering a large extent of territory, will be able to give, 
conjointly with existing mutual companies, by way of reinsurance or otherwise, all 
the protection required at much lees cost than the rates now exacted.

It is not the intention to employ local agents, but have all risks examined by 
competent inspectors, who will have no interest in recommending undesirable hazards.

The first required step towards organizmg is to secure the promise of a given 
amount of insurance, and you are therefore requested to fill up the enclosed form, 
stating what sum you will insure with the company.

If it is your desire to become a stockholder, we have to ask you to also fill up in 
the enclosed form the sum you are willing to subscribe for of the contemplated
capital.

As it is desirable the company should bo established as soon as possible, an early 
reply ig requested, addressed to W. H. Howland, Toronto.

JAMES GOLDIE, Chairman.
Toronto, 27th March, 1885.

p g_Should you desire any further details of the scheme, kindly communicate
^ith W. H. Howland, Toionto, who will be happy to furnish you with the fullest
Particulars. , ,, , . ....

g_Thy payment of the ten per cent, to be called up on the subscribed capi­
tal can be arranged to suit your convenience.

From “ The Popular Science Monthly.1'
“ The textile manufacturers of New England have shown how best the risks,

bosses and expenses of fire can be reduced to a minimum. In 1835, when Hon. 
Cachaiiah Allen of Providence, established mutual insurance among tbe mills of 
Rhode Island the ra‘es charged by stock companies varied from one and one-half to 
lWo and one-half per cent. Even at these high figures the business was unprofitable, 
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and the placing of risks often a matter of difficulty. Within the fifty years since 
1835, the cost of insuring factories of New England has been reduced to two- 
sevenths of one per cent.

“ On 1st January, 1885, the nineteen associated Factory Mutual Insurance Com­
panies had at risk no less a sum than 8375,000,000, an amount nearly twice as large 
as that at risk seven years before. During these seven years the cost to the insurers 
in the leading company—The Boston Manufacturers’—had declined twenty-three per 
cent, as compared with the cost during the years from 1850 to 1878. In the early 
part of this latter period the volume of business was small, and the losses propor­
tionately greater than they afterwards became. During 1884 the net premiums paid 
by insurers in iheunutual companies averaged 28-28 cents per 8100 insured.

“ Although the cost is currently but 28 cents per 8100 per annum, the companies 
charge rates averaging 80 cents, the difference being returned as dividend. In ad­
dition to the payment of premium each insurer becomes liable for an assessment five 
times as great as the premium. No such assessment has ever been called for in the 
history of the Factory Mutual Companies.

“ When an ordinary mill or factory adopts the means of safety laid down by 
the mutual underwriters it is computed that the outlay is saved in premiums in 
two years.”

B.

CANADIAN FIRE UNDERWRITERS’ ASSOCIATION.

Extracts from minutes of Special General Meeting.
Ottawa, 13th October, 1885.

Met this day at 10 s.m., in the city of Ottawa, in accordance with a requisition 
to the president, signed by eighteen companies. The meeting was called to take 
place in the Russell House, but the place was subsequently changed to the City Hall» 
kindly placed at the disposal of the association by the city authorities.

. Companies represented :—Mr. G. F. C. Smith (Liverpool and London and Globe) 
president, in the chair; Æ:na, British America, Caledonia, Citizens, City of Lon­
don, Commercial Union, Fire Insurance Association, Glasgow and London, 
Guardian, Hartford, Imperial, Lancashire, London and Lancashire, London 
Assurance, Mercantile, National of Ireland, North British and Mercantile, Northern, 
Phcenix of London, Quebec, Royal, Royal Canadian, Scottish Union and National, 
Waterloo Mutual, Western.

The “ item number ” is the number of the subject on the agenda.
1. President's Opening Remarks.—After calling the meeting to order, the presi­

dent explained that he had summoned this special general meeting in consequence 
of a requisition having been presented to him in accordance with article 6 of the 
constitution. As provided by the rules, the proceedings would be confined to the 
business named in the agenda which accompanied the requisition referred to. The 
agenda would be found so comprehensive that in all probability the holding of the 
semi-annual meeting, which was adjourned to November next, would be a matter of 
form. After a few further remarks as to the object of this meeting, the president 
desired, with a view of facilitating the business, that the following should be the 
rules of order: —

That no member shall address the board for more than ten minutes on any 0,10 
subject, nor more than once without permission of the meeting, but that the mover 
and seconder shall have the right of reply, which shall close the debate.

That members addressing the meeting shall stand.
That all motions shall be in writing.
These rules were adopted accordingly.
2. Fire Preventive Appliances.—(Item No. 1.) The president called on the 

committee on fire preventive appliances for their report. Mr. J. J. Kenny, the
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Toronto chairman of that committee, read the report and moved, seconded by Mr.L. 
H. Boult, the Montreal chairman of the same committee,

That the report be received.—Carried.
Mr. Kenny then read the report, clause by clause, which was amended to read 

as follows :—
STANDARD OF APPLIANCES.

3. Waterworks—Must be efficient and sufficient at all seasons of the year (pro­
vision being made to provide against frost) for the size and requirements of the 
place, with proper mains and necessary hydrants. Pressure in mains must be suf­
ficient to throw three streams through 300 feet of leading 2J inch hose, with a one 
inch nozzle, to a height of 75 feet. (Failing the necessary pressure, steamers must 
be provided to supply that want) Where the water pressure is not by gravity, and 
pumping power is employed, said power must be in an independent and separate 
first-class building, and under the control of the municipality.

4. Water Supply other than Waterworks.—Water tanks of the capacity of at least 
5,000 gallons each must be provided at a distance of not more than 500 feet from 
each other, and must cover the business portion of the place at least, and always 
kept full, unless there is a running stream, or other natural source, which provides 
an ample supply. If water supply is obtained from a running stream or other 
natural source, convenient platforms upon which to place and work engines must 
be provided and maintained, and be so situated as to enable the fire department to 
reach the business portion of the place. The water tanks, running stream, or other 
natural source, must be available at all seasons of the year.

5. Steam Fire Engines—Must be capable of throwing not less than 300 gallons 
a minute, and of throwing a stream 151) feet horizontally through a nozzle not less 
than 1^ of an inch in diameter, through 500 feet of leading hose, or two streams 
througb two lines of hose with one inch nozzle. Not less than 20 feet of suction 
hose nor less than 1,000 feet of inch leading hose must be supplied. Steam 
engines must have a permanent paid engineer, and an assistant engineer, and be fully 
equipped with all tools necessary for the effective working of same. Except in cases 
where the water pressure is direct and up to the standard, all steamers must have 
steam heater and steam kept up to 15 pounds constantly, and one man (or more, if 
deemed necessary by the fire appliance committee) shall sleep in engine house at 
night who must be capable of operating the engine. Some adequate piovision 
should bo made to have horses available for hauling engines to fires. In places of 
less than 10,000 inhabitants, one steamer shall be provided; in places of less than 
20,000 but over 10,000, two steamers must be procured ; ox er 20,000 up to 30,000 
three steamers.

6. Chemical Fire Engine—Must be self-acting, with a cylinder of copper not less 
than 80 gallons capacity, or two cylinders of not less than 50 gallons each, with a 
recharging tank capable of refilling cylinder with water in not more than one minute, 
or other chemical engine of equal capacity and efficiency.

N.B.—In waterworks cities, recharging tank will not be insisted upon.
The engine must be supplied with not less than 150 feet of suitable hose, at least 

one inch internal diameter, with an automatic reel or some other arrangement equally 
effective. All other necessary appliances, including three acid bottles, must be pro­
vided and maintained for the efficient working of the engine.

Fire companies of not less than 15 men must be organized and maintained for 
the effectual working of the engine. A competent man must be paid for taking 
charge of the engine, who shall be held responsible for keeping it in thoroughly 
effective working order.

N.B.—Where a chemical engine is added to other appliances, a separate fire 
company of not less than ten men will be necessary, except when horses are provided 
for hauling same, when three men shall be deemed sufficient.

7, Hand Engines.—With cylinder of not less than seven inches in diameter, if of 
the button or similar make of engine, or five inches if of the Perry or Hunneman

3—414

x
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make. The engine must be fully equipped with a sufficient quantity of suction hose 
to meet the requirements of the place (not less than 16 feet in any case of suitable 
suction hcse) and all other necessary appliances for the efficient working of the 
engine. The engine must be capable of throwing a § inch stream not less than 100 
feet horizontally through 500 feet of leading hose of not less than inches internal 
diameter.

Not less than 500 feet of rubber or cotton rubber lined hose not less than 2$ 
inches diameter must be provided. Also hose reel or reels capable of carrying 
500 feet of such hose. Hose must be capable of resisting 150 lbs. by hydraulic test.

A fire company must be organized and maintained, consisting of not less than 
24 men, with a suffici ent supply of ladders.

8. Hose (Steamer and Waterworks.')—Hose must be of rubber, or cotton rubber 
lined, not less than 2£ inches diameter, and capable of resisting an hydraulic pressure 
of at least 200 lbs.

9. Hose Heels.—At least two reels must be provided, capable of carrying at least 
500 feet of standand hose for each steamer.

10. Engine House.—Engines of every kind, hand power, steam or chemical, must 
be kept in a brick or stone building, having a fire constantly kept up in a self-feeding 
stove or other approved heater, to a temperature not less than 40° from 1st Novem­
ber to 1st May in each year.

11. Fire Company {Steamer and Waterworks.)— Engine companies (if volunteers) 
of not less than 20 men and hose company of same number must be maintained \ 
if engine and hose companies combined, or where direct pressure is employed not 
less than 30 men.

12. In General.—It must be understood that in all cases the fire apparatus, 
hydrants, hose and equipments shall be kept in thoroughly efficient condition at all 
times, in order to be considered as affecting the classification of the place, and a cer­
tificate, to be provided by the association, must be sent to the secretary of the asso­
ciation, signed by an official of the place on the 31st March, 30th June, 30th Septem­
ber and 31st December of each year, stating when the last test of the appliances was 
made and its results.

CLASSIFICATION REQUIREMENTS.

Class A.
13. Waterworks, paid fire department, electric fire alarm, horses in readiness to 

haul apparatus to fires and kept exclusively for that purpose, hook and ladder truck, 
hose reels and all other appliances sufficient for the requirements and effective pro­
tection of the place.

Class B.
14. Waterworks, partly paid fire brigade, an effective fire alarm, horses in read­

iness to haul apparatus to fires and kept exclusively for the purpose, also paid engi­
neer with an assistant for steamers when such are required, hook and ladder truck, 
hose reels and all other appliances sufficient for the requirements and effective pro­
tection of the place.

N. B.—Places in this class may be raised to “ A ” by adding a chemical engine 
of standard capacity and a salvage corps ; or by complying with “ A ” requirements 
above.

Class C.
15. Waterworks, an efficient fire company or companies, for the proper hand­

ling of the fire appliances, hook and ladder truck, hose reels, also a paid engineer 
with an assistant for steamers when such are required, alarm bell, night watchmen 
or policemen in sufficient number to patrol the place and give alarms, and other 
appliances sufficient for the requirements and effective protection of the place.

N. B.—Places in this class may be raised to “ B ” by adding a chemical engine 
of standard capacity, or by complying with requirements of Class B above.
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Class D.
16. Water supply and steam fire engine or engines as per standard ; (or in lieu 

of steam tire engine, a hand engine and a chemical engine as per standard,) hook 
and ladder truck, hose reels alarm bell, night watchmen or police in sufficient num­
ber to patrol the place and give alarms, and other appliances sufficient for the 
requirements and effective protection of the place.

N.B.—Places in this class may bo raised to “ C ” by adding a chemical engine of 
standard capacity, or by complying with “C” requirements given above.

Class E.
17. Water supply and hand fire engine, as per standard ; hose reels, alarm bell

and other appliances sufficient for the requirements and effective protection of the 
place, or a chemical engine (two cylinders) of standard capacity, with all the neces­
sary requirements. '

N.B.—A hand engine and a chemical fire engine of standard capacity to be con­
sidered equal to a steam fire engine, and places having these with the other neces­
sary appliances and efficient means for working them will be entitled to be placed 
in class “ D,” or may be so classed by complying with “ D ” requirements given 
above.

Class F.
18. This class comprises all places having appliances less than above set forth.
Note.—A place having fire appliances inferior to a certain standard, but con­

sidered better than the standard of the next lower classification although not strictly 
complying with the particular requirements of either classification, may be placed in 
said lower classification at the discretion of the fire appliance committees.

That a town of inferior construction, or not having a fire by-law prohibiting 
the erection of wooden buildings within certain fire limits, may be lowered as to its 
classification, notwithstanding that its fire appliances come up to the required stan­
dard.

Moved by Mr. J. J. Kenny, seconded by Mr. L. H. Boult,
19. Fire Appliances and Classification.—That the report of the fire appliance com­

mittee, as amended, be adopted, and that the standard of fire appliances and classifica­
tion therein provided shall be the basis for all changes in the classification of places 
in the Provinces of Ontario and Quebec.—Carried.

Moved by Mr. G. E. Hart, seconded by Mr. P. Cole,
20. Committees on Fire Appliances.—That the committees appointed at the last 

annual meeting to provide a standard of fire preventive appliances required for 
each classification, be and are hereby named as permanent committees of this asso­
ciation for each province, to deal with all matters appertaining to the classification 
of place.—Carried.

The meeting adjourned at 12.30 p.m., to meet at 2 p.m.

Afternoon Session, Tuesday, 13th October, 1885.
Met at 2 p.m., pursuant to adjournment, Mr. G. F. C. Smith, president, in the

21. Schedule Bating, (ftem No. 2.) Mr. F. W. Evans, the Montreal chairman 
of the schedule rating committee, read the following report ; —

Your committee have formulated schedule ratings for the following classes of 
special hazards :—

Cabinet, furniture, coffin and box factories, planing mills, spool and bobbin fac­
tories, sash, door, window, blind and pail factories, flour and oatmeal mills, iron 
foundries, paper mills, sewing machine factories, cutlery and tool works, saw, file 
and tin stamping works, tobacco, cigar and cigarette factories and silk factories.
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lhe general principle adopted has been to formulate a uniform standard for all 
classes as far as the building and the fire appliances are concerned. This stands at 
the head of each standard, and after that the special requirements for each class. In 
this way agents and inspectors will easily familiarize themselves with what a stan­
dard building is, as regards its general conatruction and means for extinguishing 
fire.

The whole of the schedules are based on the principle of a minimum rate for 
standard risks, with extras for deficiencies, the only deductions made being for 
sprinklers and height.

As regards the position of the boiler house, the requirement with which we are 
familiar in our present minimum tariff has been adopted as the standard, viz. :— 
With entire fire wall cutting it off from the factory, with no communication there­
with except by closely fitting shaft, belt or pipe.

It will be noticed that while in wood-woiking establishments generally a large 
number of extras have been provided for different positions of the boiler house, in 
other risks these have been much reduced; and in tobacco and silk factories one 
extra alone is given.

In the application of the schedule ratings the committee consider that it would 
be necessary that new forms of surveys for all classes of specials shall be printed and 
adopted by all companies. The questions in these surveys will be drawn up in such 
a way that an examination of the answers will enable each company to fix the rate 
on each factory or mill. Your committee recommend that on the adoption of a 
schedule rating for any class of rhks, that class shall be eliminated from the mini­
mum tariff.

On motion the report was received and the printed schedule ratings prepared 
by the committee were taken as read, and discussed separately as follows : —

22. Wood Working litsks.—The schedule rating on wood working risks was 
considered in detail, and with some verba! amendments was adopted. After some 
discussion as to the propriety of adding for deficiencies instead of deducting as 
formerly for improvements in a risk, it was

Moved by Mr. J. J. Kenny, seconded by Mr. F. W. Evans,
That the principle of a minimum rate for a standard factory or mill, with ad­

ditions for deficiencies, is approved and adopted by this association ; but that the 
mode of the application of schedule rating be referred back to the standing joint 
committee on schedule rating to report at the evening session. - Carried.

23. Flouring Mills.—The basis rate in the printed form was changed in this class 
of risk, and several other amendments were made in the schedule as printed ; and 
with these changes and amendments the schedule raiiig was adopted.

24. Paper Mills.—The schedule rating on paper mills, after making provision 
for the making of wood pulp in the mill, and making some other minor changes was 
adopted.

The meeting then adjourned till 8 p.m.

Evening Session, Tuesday, 13th October, 1885.
Met pursuant to adjournment at 8 p.m., Mr. Gr. F. C. Smith, Pre-ident in the 

chair
25. Schedule Rating.—Continued. (See No. 3.)
Mr. F. VV. Evans, Montreal, chairman of the schedule rating committee, read, 

and then moved, seconded by Mr. J. J. Kenny, Toronto, chairman of the same com­
mittee, the adoption of the following supplementary report on the question referred 
to this committee in the afternoon session.

That the Montreal and Toronto committees each appoint a rating committee 
whose duty it shall be to appoint inspectors, to be provided, if possible, from the 
staffs of the respective companies, but with power to employ others, if necessary, for 
the purpose of inspecting and furnishing the required information for rating all risks
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in Ontario and Quebec, for which schedule rates may be adopted. The cities of Mon­
treal, Toronto and Quebec, and places classed A to be dealt with first, and places in B 
C, D, E, and F subsequently. On completion of the ratings of all risks in each class 
of towns, the rates shall be promulgated for the same by the secretaries of the asso­
ciation, to come into force from a fixed date. In the meantime present rates shall bo 
adhered to. The Montreal committee shall have power to deal with Kingston and all 
places east thereof, and the Toronto committee with all places west of Kingston. 

•—-Carried.
26. New Bus ness.—(Items Nos. 9, 10, 11, 12,16 and 17.)
At this stage of the proceedings it was decided to take up new business, com­

mencing with No. 9 in the agenda and dispose of such questions as could be dealt 
with in open meeting; and also to allow of the appointment of such committees as 
may be deemed necessary to deal with other subjects named in the agenda.

27. Classification of Places—(Item No. 9.) It was held that this question had 
already been dealt with in the report of the fire apjdiacce committee.

28. Local Board for Montreal.—(Item No. 10.) Moved by Mr. 0. C. Foster, 
seconded by Mr. S. C. Duncan-Clark,

That a local board may be formed for Montreal and adjoining municipalities, if 
the Montreal committee deem such a step desirable.—Carried.

29. Quebec city and the General Tariff'.—(Item No. 11.) The question of put­
ting the city of Quebec under the general tariff of the a«sociation was referred to 
the Montreal Fire Appliance and Classification Committee, with power todcal with it;

30. Compact System in Toronto.—(Item No. 12.) After this question was dis­
cussed at (■orne length, further discussion was deferred till to-morrow. Items 13, 14 
and 15 were also deferred.

31. Rules as to Payment of Commission to Brokers in Montreal.—(Item No. 16.) 
This question was referred back to the Montreal committee, or to the local boaid 
there, if one be formed.

32. Commission to Agents.—(Item No. 17.) Moved by Mr. E. D. Lacy, seconded 
by Mr. Thomas Davidson,

That a committee of two be appointed to interview the members on the ques­
tion of the companies agreeing upon a maximum commission to be paid to agents, 
and report to this meeting before its adjournment,—Carried.

The President named Messrs. Lacy and Hart as saiu committee.
33. Deputation from Kingston.—The president intimated that the mayor of 

Kingston and the president of the Board of Trade were exnocted to be present at 
the morning session to-morrow, in reference to the classification of their city ami 
their fire insurance rates, after which the meeting adjourned till 10 a.m. to-morrow.

Morning Session, Wednesday, 14th October, 1885.
Met at 10 a.m., pursuant to adjournment, Mr. G. F. C. Smith, president, in 

the chair.
34. Deputation from Kingston.—(See No. 12.) Mr. E. H. Sraythe, mayor of 

Kingston, and Mr. J. S. Mueklestone, president of the Board of Trade, were intro- 
dueed and ably addressed the meeting on the question of insurance rates in that city, 
and as to the position assumed by the association in advancing rates in consequence 
of Kingston imposing a tax on the companies. After the president and several 
members had spoken on the subject, defending the action of the association and point­
ing cut the improvements necessary in the water supply and five appliances re­
quisite to improve the classification of their city, the deputation withdrew.

35. Compact System in Toronto.—(See No. 9.) The discussion on this question 
was resumed. Several members of the Toronto Board being present were asked by 
the president to express their opinions on the subject, which they did, as did sev­
eral other members, after which it was moved by Mr. L. H. Boult, seconded by Mr. 
W. B. Evans,
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That the question of the introduction of the compact system in Toronto be 
referred to the Toronto Board.—Carried.

36. Agents Representing Mutual or other non tariff Companies.—(Item No. 13.) 
Before this subj. ct was discussed, Mr. L. H. Boult withdrew. After several members 
had expressed their views on this question, it was moved by Mr. Thomas Davidson, 
seconded by Mr. A. T. Paterson,

That inasmuch as difference of opinion exists as to the sufficiency of the existing 
rule to deal with the question which has arisen in Toronto, in regard to the repre-, 
sentation of a non-tariff company by a member of the association, it is expedient to 
refer the whole question to a committee to be now appointed with instructions to 
frame a rule which will deal with the difficulty in Toronto, and legislate for all such 
similar cases in future.—Carried.

Committee B.

The president named the following committee to deal with the foregoing ques­
tion, and items Nos. 13 a, b and c, and No 14, to report to-morrow morning. North 
British and Meicantile (Convener), Ætna (Wood), City of London (Magurn), Im­
perial, London Assurance, Mercantile, Northern, Phcenix of London, Royal, Waterloo 
and Western.

The meeting then adjourned until 2.15 p. m.

Afternoon Session, Wednesday, 14th October, 1885.
Met at 2.15, p. m., pursuant to adjournment, Mr. Gr. F. C. Smith, president, in the 

chair.
37 Schedule Ratings—(See No. 3).—The consideration of this subject was re­

sumed as follows :—
Machine shops, iron foundries, silk factories, tobacco, cigar, cigarette and snuff 

factories were severally considered in detail, and after some slight changes wore 
made in the printed schedules they were all adopted.

38. Expenses of Schedule Rating. — On motion it was decided that the expense of 
schedule rating be kept separate from all other expenses.

39. Schedule Rating Committee.—Moved by Mr. Wm. Tatley, seconded by Mr. 
F. W. Evans,

That the Toronto representatives of the Schedule Rating Committee bo requested 
to prepare schedules for rating the remaining special hazards required to be dealt 
with.—Carried.

Moved by Mr. F. W. Evans, seconded by Mr. J. J. Kenny,
That the standing schedule rating committees in Montreal and Toronto shall 

have the power to alter the basis rate of any class of risk for which schedule ratings 
have been or may hereafter be adopted, if they find on practical application of the 
schedules that such basis rate has been fixed either too high or too low ; such 
changes to be made subject to the confirmation of a majority vote of the Montreal 
and Toronto committees of the association.—Carried.

40. Sprinklers and Co-insurance.—Moved by Mr. H. L. Boult, seconded by Mr. 
S. C. Duncan Clark,

That when a risk is fully equipped with automatic sprinklers the allowance for 
such shall only be made when the insurance on such risk is kept up to 75 per cent, 
of the value thereof.

Moved in amendment by Mr. Thos. Davidson, seconded by Mr. S. F. Magurn,
’ That the matter be referred to the schedule rating committee with instructions 

to report before the close of the present meeting.
The amendment was carried.
Note.—This question being subsequently dealt with by the report of the co­

insurance committee, action under this motion became unnecessary.
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Morning Session, Thursday, 15lh October, 1885.
Met at 10 a.m,, pursuant to adjournment. G. F. C, Smith, president, in the chair.

Deport of Committee B.
The president called on Committee B for their report on items Nos. 13 a, b and 

c, and No. 14. The chairman, Mr. Thos. Davidson, presented the following report, 
and on motion it was received :—

41. Agents Representing Mutual or other Non-Tariff Companies.—The committee 
beg to report, that after full consideration of the existing rules bearing on joint 
agencies, it is the opinion of this committee that they are sufficiently clear to enable 
the association to deal with the case at Toronto, which las been brought under its 
notice, but that in order to avoid similar questions in future, it he resolved that here­
after no office or person holding official connection with a non-tariff office or acting 
as agent or sub-agent for a non tariff office shall be eligible to represent or act for a 
tariff office whether as general agent, subagent, or in any other capacity whatever.

Alter the subject was fully discussed, ou motion of Mr. Thos. Davidson, seconded 
by Mr. J. B Hughes, the report was unanimously adopted. The committee not 
having dealt with item No. 14, was a?ked to present a supplementary report thereon.

Moved by Mr. A. T. Paterson, seconded by Mr. Thos. Davidson,
That the secretary be instructed to communicate at once to all < dices, members 

of this association, the rules now bearing on agents representing both tariff and non­
tariff offices, and to inform them that these mu>t positively be carried into effect 
before 1st Decemb r next, requesting them to advise him not later than that date 
that they have conformed thereto.—Carried.

42. Admission of Mutual Companies to Membership.—Moved by Mr. B. D. Lacy, 
seconded by Mr. J. B Hughes,

That the question of admission of mutual companies to membership in this asso­
ciation bo referred to Committee B on item 13 of the agenda, with instructions to 
formulate conditions for such companies' admission.—Carried.

43. Local Boards—(Item No. 15)—Alter a full discussion of the subject of 
local boards it was

Moved by Mr. James W. Taylor, seconded by Mr. S. Brown,
That this association fails to see that any expense should be incurred by com­

panies in connection with local boards, in places under tariffs A, B or C, and that 
notice be given to the secietary of ary existing board to that effect.

Moved in amendment by Mr. G. B. Hart, seconded by Mr. ffra, Henderson,
That the expenses to the companies of any local board, working under 

tariffs A, B or C, shall be limited to $200 a year ; and further, that no local board 
shall have any claim upon any company until its organization shall have been sanc­
tioned by this association.

The amendment was carried.
44. Commission to Agents (see No. 9).—(Item No. 17.)—Mr. B. D. Lacy, chairman 

of this committee, read the following report, and moved that it be received.—Carried.
The committee on commissions beg leave to report that they find such a variety 

of opinions and practice in regard to commissions paid agents, that they deem it in­
expedient to recommend any action to be taken at this meeting, but that the whole 
subject be referred to the next meeting of the association.

On motion of Mr. B. D. Lacy, seconded by Mr. G. E. Hart, the report was adopted.

Beport of Committee D.
Mr. W. A. Sims, chairman of the committee, read the report, and on his motion 

was received.
It was then read clause by clause and amended to read as follows :—
45. Local Agents. — (Item No. 18.)—That a circular be printed containing all in­

structions and rules binding on agents in force at the conclusion of the present 
general special meeting, and that to this circular be appended the following agree-
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meut which companies shall require to be signed by each agent in triplicate—one 
copy to be retained by said head office, another to be forwarded to the secretary of 
the association, and by him placed on file, the triplicate to be retained by the agent :

Agreement.

To the.................. Insurance Company. The original and duplicate.
I hereby acknowledge having received copies of tariff and instructions to agents, 

and undertake to adhere to the rates and rules of the Canadian Fire Underwriters’ 
Association, as therein set forth, and as may be hereafter communicated to me from 
time to time. And I further agree not to represent any non-tariff office nor to place 
a risk in any company not member of the said association, either with or without 
consideration directly or indirectly, except in instances when all companies shall be 
full, or shall not be open for the insurance, and then only in strict conformity with 
tariff rules and regulations.

46. Secretaries to Communicate Specific Ratings to Local Agents.—(Item No 19.) 
After full consideration, and while admitting the many advantages of the scheme 
proposed, viz., that the secretaries should communicate specific ratings direct to 
local agents, your committee foresee so many difficulties in the way ot its practical 
working, that they confirm the decision of last annual meeting, that it is inexpedient 
to deal wi)h the matter.

47. Obtaining Risks Under False Pretences —(Item No. 20.) It is the opinion of 
the committee that it would be undesirable to pass any regulation which would at 
all restrict the right of free appeal to the association.

48. Embezzlement by Agents.—(Item No. 21.) That a petition bo drawn up under 
proper advice, and signed by all companies, members of this association, together 
with such of the life offices whose co-operation can be secured, and presented to the 
Minister of Justice, suggesting that sections 81 and 82 of the Criminal Code of the 
Dominion should be so amended as to include insurance agents guilty of embezzle­
ment of the company’s tunds. (Your committee would suggest the name of Mr- 
Dalton McCarthy, Q C., to draw up the petition referred to.)

Upon suggestion, Mr. J. J. Kenny and Mr. W. A. Sims we/e appointed » 
«committee to carry out this resolution.

49. Compliance with Rules—(Item No. 22.) The system adopted by the Mon­
treal committee having been explained your committee, the adoption thereof for the 
whole association is recommended.

Your committee would further re-affirm the resolution on this subject passed at 
the last annual meeting and recommend its strict enforcement.

On motion of Mr. W. A. Sims, chairman of the committee, the report as above 
amended was adopted.

50. Appeals from Secretary.—(Item No. 23.) This subject was referred to Com 
mittee L. (Committee on Rates.)

Report of Committee B. Items No. 24, 25, 26 and 81.
The chairman, Mr. G. E. Hart, read the report, and on his motion it was 

Tcceived.
Your committee beg to report upon the items submitted to them as follows :
51. Mortgage Clause.—(Item No. 24.) That the rule regarding its use be left 

as at present.
52. Lovering Risls of Arson.— (Item No. 25.) That the granting to individuals, 

banks or corporations of the mortgage clause, or such conditions as would protect 
mortgagees, assignees or payees under a policy against the actions or omissions of 
owners ofgiain, merchandise or other movable property, whilst not contrary to the 
rules of this association is consideied a bad practice, and this committee lecommends 
that a mle should be adopted by the asssociation forbidding it.—Carried.

Thereupon it was moved by Mr. Thos. Davidson, seconded by Mr. A. T. Pater­
son.
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Be it resolved : That no mortgage clause or agreement embodying similar terms, 
or terms guaranteeing payment of loss notwithstanding any act or omission of the 
ow ner or the assured, shall be granted to the assured, whether individuals, banks or 
corporations, whether as mortgagees, assignees or payees, under a policy, save upon 
real and fixed propei ty only ; and that no insuiance contracts or agreements now in 
operation in contravention of this rule be continued.—Carried.

The meeting adjourned till 2.30 p.m.

Evening Session, Thursday, 15th October, 1885.
Met at 7.30 p.m., pursuant to adjournment. Mr. G. F. C. Smith, president, in 

the chair.
54. Warehouse Receipts— (Item No. 26.) That the danger of granting insurance 

to parties upon goods in their own custody when loss is made payable to banks, or 
other third parties, has been strongly evinced in a recent case, therefore it ia 
recommended by this committee that some precautionary measure should b» 
taken by the company insuring under such circumstances to see that the good» 
are vouched for by disinterested parties as actually remaining in the warehouse 
during the currency of the insurance.

55. Further Insurance.—(Item No. 81.) That the rule demanding a list of 
further insurance on lumber or other property having the average clause attached 
is unnecessary and should be rescinded.

On motion of Mr. G. E. Hart the report as amended was adopted.
56. Rates at Distant Points—(Item No. 5.) The report of the committee on 

rates at distant points was read and on motion received. After considerable dis­
cussion on this report it was, on motion ot Mr. Thomas K. Wood, seconded by Mr. 
S. Browne, referred back to the committee owing to an informality.

57. Co-Insurance.—(Item No. 8.) Mr. Jas. W. Taylor, chairman of the co-insur­
ance committee, read the report, and then moved the reception and adoption of the 
same, which was carried as follows :—

Your committee beg to report,
1st. 1 hat no active work has been done by the committee as such, since the 

general meeting of the association held on the 20th March last, the matter having 
been left in a position not calling for committee meetings. The committee would, 
however, point with satisfaction to the hearty support which the movement has re­
ceived from all insurance newspapers in Canada, to the steady growth of opinion in 
the United States in favor of it, and to actual, if limited, adoption of the principle in 
Great Britain in relation to cotton and other special hazards.

2nd. Your committee beg to report th« following resolution:—
That this committee deem it inexpedient that the co-insurance clause should be 

generally adopted in Canadian practice, but consider that the adoption of schedule 
rating for special hazards, affords an opportunity for introducing the 75 per cent, 
co-insurance clause into a class of risk which experience shows to be generally 
largely under-insured, and they therefore recommend that a r eduction of 15 per 
cent, be allowed from the total rate when the 75 per cent, co-insurance clause is in­
serted in policies insuring schedule rated special hazards, it being understood that 
'Where the risk is aho entitled to a reduction in rate for fully equipped automatic 
Sprinklers, that the reduction for automatic sprinklers and the 75 per cent, co-insur- 
hnce clause combined shall be 30 per cent.

58. Schedule Rating Committee.—(Item No, 2.) Moved by Mr. J. J. Kenny, 
seconded by Mr. S. F. Magurn,

That the report of the schedule rating committee be re considered.—Carried.
Moved by Mr. J. J. Kenny, seconded by Mr. L. H. Boult,
That the report of the schedule rating committee be re confirmed, expunging 

the allowance for sprinklers and substituting therefor the clause in the report of the 
^-insurance committee, providing for a deduction of 15 per cent, for fully equipped
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automatic sprinklers and 15 per cent, for 75 per cent, co-insurance clause, or 30 per 
cent, for both.—Carried.

59. Underground Insurance—(Item No. 3.) Hr. Taylor, convener of this com­
mittee, made a verbal report of what had been done, and what was being done in 
this matter, which was accepted as satisfactory. The old committee was continued 
and requested to report in due course.

60. Postal Rates Committee—(Item No. 4.) Mr. Taylor, chairman of this com­
mittee, made a verbal statement ot the position of matters and recommended that 
further representations by deputation be made to the Postmaster General. The 
report was adopted and the present committee was continued, and the matter was 
left in their hands.

61. Uniform Policy Conditions—(Item No. 6.) The committee reported that 
nothing had been done in this matter, and that they were of opinion nothing could be 
done unless the Ontario Government moved to amend the statutory conditions, that 
therefore the matter be referred to the following committee which shall be known 
as the uniform policy conditions and insurance legislation committee. Committee 
in Toronto: Western, London and Lancashire, Norwich Union, National of 
Ireland, Lancashire, Ætna, and Waterloo. In Montreal : Northern, Liverpool and 
London and Globe, Citizens, Queen, North British and Mercantile and Hartford.— 
Carried.

62. Insurance Legislation in Ontario.—(Item No. 7.) Mr. S. C. Duncan-Clark 
reported that steps were taken which resulted in the withdrawal of the obnoxious 
Bill amending sec 16, statutory conditions.—Adopted.

63. Mutual Companies.—(Item No. 14.) Mr. Davidson, chairman of committee 
B, read the following supplememary report, and then moved that it be received and 
adopted.— Carried.

The committee are of opinion that none but tariff companies should be supplied 
with copies of tariffs and rates.

64. Admission of Mutual Insurance Companies to the Association.—The committee 
report that in their opinion it is impossible to adopt any fixed rule for the admission 
of these companies to the association, and would recommend that the terms and basis 
of entrance bo considered upon receipt of each application and be decided upon by 
joint committees.

Report of Committee F and G.
65. Municipal Taxation of Insurance Companies.—(Item No. 27.) Mr, J. J. Kenny, 

chairman of this committee, read the following report, which, on his motion, was 
received :—

That the present rule for dealing with cities and towns imposing municipal tax* 
ation upon companies be rescinded. That from and after the first day of November 
next (1st Nov., 18-5) in cities and towns where taxes are imposed and assessed upon 
the net income an increase of five cents on each $i00 insured shall be charged ; and d* 
those places where the gross income is assessed an increase of ten cents per $160 i°' 
eared shall be charged, and these additions to the rates shall be on all risks rated in 
the tariff.

1. Moved in amendment by Mr. L. H. Boult, seconded by Mr. Wm. Tatley,
That when the municipal taxation on the companies be made upon net income

only that no increase of rates be charged ; but that when such taxation is assessed 
on gross income, the present rule shall apply. ,

2. Moved in amendment to the amendment by Mr. Stewart Browne, seconded 
by Mr. W. A. Sims,

That the present system of dealing with taxation be continued. ,
The second amendment was put and lost, when it was farther moved in amend' 

ment by Mr. S. C. Duncan-Clark, seconded by Mr. C . C. Foster, ,
3. That the present rule with regard to municip al taxation be rescinded, 

that each case bo treated, as it arises, on its merits.
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This last amendment was put and lost also, whereupon the first amendment 
(No. 1) was put and carried, and becoming the main motion was carried on the same 
division.

66. Relations between the Manitoba. Board and the Association—(Item No. 29.) 
On motion, the clause on this subject in the committee's report was withdrawn, and 
the following substituted therefor :—

That inasmuch as the members of this association form a majority of the Mani­
toba board, it is desirable that the other members of that board become members of 
this association, and that they be invited so to do by the secretary.

67. Calling of General Meetings.—(Item No. 30.) That the proposed amendment 
be added to article <i of the constitution after the word “ meeting ” in the fifth line 
of said Article, namely : Special general meetings may also bo called by the joint 
resolution of the two committees.

68. Change of Nomenclature of Committees.—(Item No. 31.)
The committee recommend that the proposed change from “ Montreal Com­

mittee ” and “ Toronto Committee ” to Montreal Branch and Toronto Branch res­
pectively be adopted.

On motion the report as amended was adopted.
Note.—Mr. Magurn desires to have it noted that he disclaims any authority to 

vote in this association in relation to Manitoba matters.
Report of Committee H.

Mr. Boult, convener of this committee, presented and read the following report, 
which on his motion, was received :—

Your committee beg to report as follows :—
69. Insurance Block Plans— (Item No. 32.) That in view of the absence of Mr. 

Goad for probably some months this subject be deferred.
70. —Electric Lighting, Inspection of.—(Item No. 33.) That this is already pro­

vided for, but the companies are reminded that in granting permits for electric light­
ing they are required to demand the necessary certificate, and that a circular to 
agents be sent pointing out the necessity of complying with this requirement.

71. Overtime Extra.—(Item No. 3t>.) That the committee recommend that extra 
for overtime as named in the agenda be adopted as follows : Cotton and woollen 
mills, for all-night permits, 75 per cent, of the regular rates ; for permits to run not 
later than midnight, 30 per cent, of the regular rates. Sh)rt rates to be charged in 
all cases where such permits are granted for periods less than a year. The term for 
which such permits are granted to be fixed, and premium therefor paid in advance.

On motion the report was adopted.

Report of Committee I.

Mr. S. C. Buncan-Clark (convener) presented and read the following report, 
which, on his motion, was received :—

72. Lumber Losses.— (Item ino. 34) Question submitted : What should be the 
basis for value in adjusting losses on lumber ? Reply : The committee recommend 
as follows : That inasmuch as the conditions in connection with the production of 
lumber and with transactions in same are of so diverse a character it is therefore un­
desirable to do more than simply recommend that the broad principle of indemnity 
for loss based upon the market value on the spot, immediately preceding the occur­
rence of the fire be applied as the basis for value in adjusting losses on lumber and 
made applicable as called for by the different circumstances of cases as they arise.

73. Lumber Tariff.—(Item No. 35.) To amend rates on lumber for winter 
months &c. recommended that short period risks on lumber adjacent to steam mills 
silent for the time being may betaken between the 1st November and 1st May at 
the rate fixed by the tariff for lumber contiguous to water mills or silent steam mills 
provided that no such policy shall run beyond the 1st May.
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Recommended, that the following clause be inserted in the lumber tariff :—
74. Division of Amounts.—When lumber is separated by alleys, streets, or other 

clear spaces of 50 feet and upward into two or more different bodies, division of 
amounts or the full average clause must be required.

Recommended that the clause in the lumber tariff under head of “further in­
surance” be cancelled and expunged.

That the figures in the rate columns of table B, lumber tariff, being the same as 
those upon table A with other fractional figures added, and with the additional 
figures as found in the former be now the recognized tariff of lumber rates (as per 
printed amended tariff submitted).

On motion the report was adopted.

Report op Committee L.
Mr. F. W. Evans, convener, presented the following report which was taken as 

read, and on his motion received, and then considered in detail (Items No. 41 to 78 
and 82 to 93 inclusive) :—

41. Agricultural Society Buildings.—Not expedient to rate.
42. Marble Stocks, in yard. Rate to be same as shop in connection with same.
43. Plate Glass and Mirror Works.— Rate to be the same as picture frames, 

No. 152,
44. Furniture Sale Shop, with oiling and varnishing only. Not expedient to 

rate.
45 Dry Goods Stores, employing more than workpeople. Dealt with

under No. 33.
46. Weaving Sheds, with and without dyeing. Rated under No. 129A.

do do do storage. do do
do do do shoddy or cotton. do

47. Druggists' Retail.—Where manufacturing is done. Rate same as wholesale 
manufacturing. No. 66.

48. Eggs. Dealt with under No. 164 “ Refrigerator Storehouses,” sec. 28, Sup­
plement 3.

49. General Stores.—To assimilate the ratings in the Quebec and Ontario tariffs- 
Rates to be stated as in Quebec tariffs A, B, C, D, No. 101a.

50. Hardware, with and without oils. To assimilate the ratings in the Quebec 
and Ontario tariffs and to define hardware with oils in counter-distinction to oil and 
color stores Hardware without oils to be struck out of Ontario tariff.

51. Workmen’s Permit.— Minimum charge to be $1.00. Not expedient.
52. Vessels.—To require separate amounts for hull, engine, boiler, furniture 

tackle and apparel. Hot expedient. That a reduction of 25 cents be allowed on 
vessels, when the 75 per cent, average clause is introduced.

53. Leather Stores, where dyes are kept. Rate same as 132 and 133, Quebec 
tariff.

54. Brick Makers and Machines.—Not expedient to rate.
55. Tanneries.—To re consider rate. Will be considered under schedule rating-
56. Butler and Cheese Factories.—(Steam power), to increase rates. Rates 

sufficiently high at present.
57. Boiler Houses.—To define rate more clearly than by present rule of “ same as 

greatest hazard adjoining" Will be dealt with under schedule rating.
58. General Store.—To discriminate in rate between stores where non-hazardous 

articles are stored and those where hazardous articles, oils, rags, jute, fibre, &o., are 
stored. No change necessary.

59. Club Houses.—To expunge from tariff. Expunge from tariff.
60. Saw Mills.—Allowances for force pumps or hydrants or sprinklers- 

Allowance of 50 cents when veneered with brick or metal clad. Schedule ratings 
will deal with this.

61. Sheet Iron Workers.—To rate. Rate same as tinsmiths.
62. Steamfitters.—To rate. Rate same as plumbers (with work done), No 157«
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63. Wine and Liquor Stores where bottliag is done. To rate. Bate same as 
bottling cellars. No. 22.

64. Wire Workers (with steam). Amend rate to same as barbed wire works. 
Bate same as barbed wire works. No. 4 specials.

65. Leather Belting Factories.—To increase present rate if any tanning or 
currying process is done. Bate same as tanneries, No. 96.

66. Glove Making.—To increase present rate if any tanning or carrying process 
is done. Rate same as tanneries, No. 96.

67. Pulp Mills—To give a lower rating where no chemicals or heat is used. 
Schedule rating will deal with this.

68. Coach and Carriage Builders, without steam. To assimilate to carpenters* 
shops. Not expedient to change.

69. Coffee Roasters and Grinders.—To rate separately from spice mills. No.
70. Sausage Makers, without steam. Bate same as No. 161, Quebec Prov.. 

tariff's. Yes.
71. Sausage Makers, with steam. Same as pork packing and curing. Yes.
72. Cigar Makers, employing less than hands. Cigar makers, not over 

15 hands. Rate on basis of 1 per cent, on building and 1^ per cent, on contents.
73. Cigar Makers, employing more than that number. Over 15 hands, see 

specials as already provided for in Mon. Tariff.
74. Rubber Factories.—To make adequate allowance for the introduction of 

sprinklers. Schedule rating will deal with this.
75. Oil Cloth Factories.—To reconsider rate. Power is given to the Montreal 

committee to fix rates if necessary independent of tariff.
76. Telephone Offices.—To rate. Bate same as telegraph offices.
77. Dwelling Houses.—To rate annually and tri-annually . Not expedient.
78. School Houses do do do
82. Re Rates.—Builders’ risks to apply to all risks, tariff or non-tariff. Not 

expedient.
83. Tugs and Ferry Boats.—To increase rate over steamboat rates. Not correct.
84. Drying.—Charge extra when not specially mentioned and provided for in 

rating, (lj By steam heat. (2) By fire heat. Must be considered with hazard to 
which it belongs.

85. Printing Offices.—With five horse power engine, to be same as hand power* 
Inexpedient.

86. Storehouses used in connection with manufacturing risks.—To amend so as 
to define distance at which risk is unendangered. Not possible.

87. Bark.—One-half per cent, to be added to present rates when within fifty 
feet of railroad track. Add fifty cents.

88. Planing Mills.—To amend so as to allow deduction for entire brick chim­
ney. Dealt with in schedule rating,

89. Wadding and Batting Factories.—To rate. To be specially rated.
90. Lamp Dealers.—Add extra for manufacturing. Rate same as tinsmiths.
91. Second-Hand Stores.—To rate. Bate same as rag and junk stores.
92. Feather Stores—To rate. No work done. Bate same as toy shops, retail; 

With work done, same as dyers.
93. Dwellings.—To extend rating to 2nd, 3rd and 4th class. (Montreal tariff.) 

Not expedient.
94. Hatters and Furriers, retail—No manufacturing (Quebec tariffs).—To assim­

ilate with Ontario tariff Not necessary.
95. Tinsmiths.—To amend (1) sales shop only. (9) When work is done. 

Unnecessary.
96. Wheelwrights (hand power)—To rate. Water power rate applies.
97. Plaster Mills.—To reconsider rates. Steam or water. 82, $2 50, $3,
98. Pesse-Zs.—75 per cent. Average clause. That a reduction of 25 cents be 

allowed on vessels, when the 75 percent, average clause is introduced. Becommended*
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74a. Rating by Joint Committees—That this committee (in view of the large 
number of applications for ratings, which are referred to each annual or general or 
special meeting of the association, requiring much time for their consideration), 
recommend that power be given to the joint committees at Montreal and Toronto to 
fix rates on classes of risks not already provided for. Such rates to come into force 
only after they have been approved by the majority of both committee and promul­
gated by the secretary.

• The last two clauses of the report were considered first, and upon their adoption 
it was moved and carried—

“ That power being given by the last clame of the foregoing report to the joint 
committees of Montreal and Toronto to deal with ratings, the whole of the ratings in 
the foregoing report be referred to the joint committees for their action.”

7o. Almonte Knitting Co.—The secretary having stated that his rating on the 
Almonte Knitting Co.’s mills had been questioned,

It was resolved that the secretary’s action in rating the Almonte Knitting Co.’s 
Mills be sustained.

On motion the report as amended was adopted.
The meeting then adjourned till 9.30 a.m. next day.

Morning Session, Friday, 16th October, 1885.
Met pursuant to adjournment at 9.30 a.m.
Present.—Mr. G-. F. C. Smith, president, in the chair ; Messrs Geo. Denoon, Jas. 

W. Taylor, S. F. Magurn, F. Cole, B. A. Lilly, Wm. Henderson, E. JD. Lacy, S- 
C. Duncaii-Clark, W. A. Sims, C. C. Foster, James Lockie, L. H. Boult, Geo. 
J. Pyke, Wm. Tatley and J. B. Hughes.

The minuits of yesterday’s proceedings wore read and confirmed.
76. Lumber in the Chaudière District.— On motion the secretary was ordered to 

add a note to the new lumber tariff to be printed, stating that the special ratings in 
Chaudière District are not affected by the said new lumber tariff.

77. Municipal Taxation of Companies.—That inasmuch as the committee ap­
pointed to consider and report on the subject of municipal taxation of companies have 
reported on the manner of such taxation as applicable to the Province of Ontario 
only, to which also the accepted amendment solely applies :

Be it resolved, fhat as regards the taxation of companies in the Province of 
Quebec, the subject be left to be dealt with by the Montreal branch of the association, 
as the circumstances of each case may be considered advisable. — Carried.

78. Electric Lighting.—(Item No. 33.) A question was asked as to the ar­
rangement made in reference to the inspection ot electric light plant. The secretary 
briefly stated that Mr. A. B. Smith, electrician, had been appointed to inspect the 
electric lighting in Toronto, and all places west of it, and Mr. 0 Higman for Ottawa.

A letter from Mr. A. B. Smith was read as to the way in which the fees should 
be collected. The question was referred to the Toronto branch for action subject to 
confirmation by the Montreal branch. •

79. Inspection of Specials for Schedule Ratina.—A letter was read from Mr. Alfred 
Perry, of Montr eal, offering his services as inspector re special rating, and was re­
ferred to the Montreal branch of the schedule rating committee.

Report of Committee K.

Mr. W. A. Simms, convener of this committee, presented the following report 
which on his motion was received and read clause by clause :

80. Constructions not Provided for by Tariff.—(item No. 37.) Concrete build, 
ings—class same as brick. Brick nogged, and wood, brick lined—class same as 
brick encased.

81. Large Risks.—(Item No. 38.) That extras be named and charged when tho 
area of a building, or of building communicating without fire-proof doors or not
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having walls through roof, shall exceed square feet, or when the height of a
building shall exceed feet.

The committee affirms the desirability of charging an extra for risks define! in 
this item. The application of the extra to be discretionary with the rating com­
mittee.

82. Cumulative Ratings for Frame Block and Additional Occupancies.—(Item Nc.
39.) (a). Is it not desirable that some means be provided for rating frame buildings
in blocks, and brick buildings in which there are several occupancies in one block, 
Without dividing party walls ?

(6). To rate country stores of two or more in a block in places not provided 
with means for extinguishing fires.

(а) . It is desirable to provide some means for rating frame buildings in blocks 
in all classifications; but it is not expedient to take proposed action in regard to 
brick buildings save in places classed B and F.

For frame ranges, of two or more, in all classes, add 10 cents per cent, for each 
occupancy (overhead dwellings and offices excepted) to the rate of the greatest 
occupancy hazard of the range.

(б) . For brick stores in classes E and F add 5 cents per cent, additional for each 
occupancy over one in the building or block (overhead dwellings and offices excepted) 
to the rate of the greatest occupancy hazard of the building or block.

On motion, items 37 and 38 of the report were adopted, and item No. 39 was 
referred to the two branches with power to take joint action thereon.

83. Rates at Distant Points.—(See No. —.) On motion it was ordered,
That committees on rates at distant points, whose report was referred back for 

consideration, be asked to report to the Montreal and Toronto branches respectively, 
not later than 1st December next, and that upon the adoption of such report in the 
respective branches the rates so adopted shall come into force upon a date fixed by 
said branches, but not later than 1st January, 18»6.

84. Hamilton, London and Kingston—Ordered,
That the secretary inform the municipal corporations imposing a tax upon 

companies of the action of this association with regard to such municipal taxation, and 
ask them to officially notify him whether the tax is levied on the gross or the not 
income. That the secretary immediately inform companies of the result of his 
inquiry.

85. Further Insurance.—(See No, —,) Moved by Mr. Wm. Tatley, seconded by 
Mr. E. A. Lilly,

That the rule of the association making it obligatory to require particulars of 
further insurance when less than $50,000, be repealed, and that it be left as formerly 
to the discretion of offices as to when they will require such particulars.—Carried.

86. Special Rating of Peculiar Risks. —Moved by Mr. Wm. Tatley, seconded by 
Mr. E D. Lacy,

That when a risk from peculiarity of construction of the building is better than 
what was contemplated when the minimum tariff was establi-bed, or when a risk of 
any occupation not provided for in schedule rating is provided with fully equipped 
automatic sprinklers or automatic fire alarm, it shall be competent for either branch 
of the rating committee, when required by either branch of the association, to 
specially rate such risk—anything in the association rules or ratings to the contrary 
notwithstanding.—Carried.

87. Amalgamation of Ontario and Quebec Tariffs.—(Item No. 80.) Moved by 
Mr. S. F. Magurn, seconded by Mr. J. W. Taylor,

That the questions of amalgamating the Ontario and Quebec tariffs, and the ad­
visability of reprinting the tariff, be referred to the respective branches to con­
sider and to report at the next annual meeting.—Carried.

88. Vote of Thanks. Moved by Mr. Wm. Tatley, seconded by Mr. S. F. Magurn, 
tod unanimously resolved :—

That a hearty vote of thanks be given to the mayor and corporation of Ottawa, 
for kindly granting the use of the City Hall, so admirably adapted for the purpose, for 

3—42
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the holding of the meetings of this association ; and that the president and vice- 
president be a committee to communicate this resolution to the mayor.

The president left the chair and Mr. S. C. Duncan-Clark, vice-president, was 
called upon to preside, and on motion a hearty and unanimous vote of thanks was 
given to the president for his very able and efficient conduct in the chair.

The president, in reply to the vote of thanks so heartily given, expressed his ac­
knowledgment in fitting terms, and thanked the members for the orderly manner in 
which they had carried on the proceedings now brought to a close. He had es­
pecially to thank them for the manner in which they had accepted and acquiesced in 
the various rulings he was called upon to make.

The meeting was then adjourned.
G. F. C. SMITH,

President.
ROBERT McLEAN, 

Secretary.

C.

CANADIAN FIEE UNDERWEITEES’ ASSOCIATION 

Extracts from Minutes of Toronto Branch.

Toronto, 1st December, 1885.
Regular Monthly Meeting.

Met this day at 11 a.m.
Present :—Thos. E. Wood, Ætna; Geo. Denoon, British America; S. F. Magurn, 

City of London ; E. Wickens, Commercial Union ; J. T. Vincent, Glasgow and London ; 
Wm. Hendei son, Hartford ; Wm. Blight, Lancashire ; W. A. Sims, London and Lanca­
shire ; L. C. Camp, Phoenix of Brooklyn ; Geo. J. Py ke, Quebec ; Hugh Scott, Queen 
City; J. J. Kenny, Western.

In the absence of Mr. S. C. Duncan-Clark (Lancashire), Mr. Wm. Henderson 
was called to the chair.

The minutes ot the meetings of the 17th and 18th ult., were read and approved.
Admission of Mutual Insurance Companies to Members/iip.—A letter lrom Mr. 

Hadrill, of 28th u!t. was read, and a resolution passed by the Montreal Branch re 
admission of mutuals that day was also read. After the matter had been fully dis­
cussed the following resolution was unanimously adopted :

1st. That any business done on risks accepted on the premium note system for 
three years, the premium note or undertaking shall be at or on a basis of not less 
than four times the annual tariff rate, upon which not less than 20 per cent, in cash 
shall be collected. (This means 80 per cent, of our annual tariff rate.) x

2nd. That on all business written on the premium note system tor one year or 
less, not less than 75 per cent, of the tariff rate shall be collected in advance in cash.

Note. .These two aie substituted for 1st and 2nd paragraphs in minutes of i8th 
November. No. 3 and 4 to stand re Wellington Mutual and Hand-in-Hand.

The following letter from the Agricultural Insurance Company, of Watertown, 
New York, was read as follows:—
Egbert McLean, Esq ,

Secretary Canadian Board of Fire Underwriters’ Association, Toronto, Ont.
Dear Sir,—In accordance with your request in our recent conversation, the 

Agricultural Insurance Company, of Watertown, N. Y., hereby makes application 
to become a member of your association on the following conditions :

1st. That our annual assessments shall not exceed the sum of twenty-five dollars-
2nd. That the association adopt a specific form of application and policy for
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farm property, substantially like those used by said company or by the Eoyal Insur­
ance Company (in Canada), and including the two-thirds clause on farm buildings.

I remain very respectfully yours, &c.,
H. M. STEVENS, Secretary.

The Hand-in-Hand having applied for admission to membership in the associa­
tion, it was resolved that the company be admitted on the terms contained in the re­
solution passed this day in reference to the admission of the Wellington Mutual.

It was moved by Mr. J. J. Kenny, seconded by Mr. W. A Sims,
That on Saturday the 5th inst., each tariff company shall wire all agents who 

have not returned the agreement regarding the representation of non-tariff com­
panies duly signed, advising them that from that date their authority to act for such 
tariff company is suspended until the said agreement is executed and returned.

This action is subject to the concurrence of the Montreal Branch, which the 
secretary is to request by wire to-morrow.—Carried unanimously.

The following question was asked : A policy is taken out on lumber 100 feet 
space clause, full average 2 J per cent, annually, from 2nd November, 1896. On 18th 
November, 1885, mill ceases to run, cun we cancel policy in order that the rate may 
be made per cent, until mill runs again when extra will be paid? Reply: Short 
date rates must’be collected when policy is cancelled, and all insurances taken on 
lumber between the 1st November and the 1st May must be taken at short date rates 
as per No. 7d, page 8, minutes of Ottawa general meeting.

Toronto, 3i>d December, 1886.
Met this day at 11 a.m., pursuant to yesterday’s adjournment.
Wm. Henderson (Hanford) in the chair.
A certain company is said to have taken a risk of $16,000 on a private dweMing, 

the property of Mr. George Robinson, of London, with a clause in the policy that in 
case of loss the assured will not bo called upon or required to make a detailed state­
ment of his loss. His own affidavit made to the best of his knowledge and belief as 
to the extent of the loss will be deemed sufficient proof.

In reply to this statement it was held that no board company should accept a 
risk with such conditions as sfated, and this branch desires to express its strong dis­
approval of such a practice.

The classification of Aylmer, Orillia and Brockville was referred to the fire appli­
ance and classification committee to report.

On motion Mr. J. J. Kenny was authorized to sign cheques in the absence of 
Mr. Duncan-Clark from Toronto.

A letter of 2nd inst. was read from the Montreal branch in reference to the 
admission of mutuals to the association, and suggesting that a meeting of the Toronto 
branch bo held on Saturday, the 5lh inst., at which a deputation from Montreal would 
be present. The following resolution of the Montreal branch passed, was read :

That in view of the diversity of opinion existing between the two branches as to 
the terms upon which mutual companies should be admitted to the association, it be 
hereby

Resolved, That a deputation from this branch should proceed to Toronto to confer 
With the branch there as to the advisability, in the interest of stock companies, of 
the admission of mutual companies on any terms ; and in the event of the opinion 
of the joint committee being in the affirmative to recommend the terms for their 
admission. That the said deputation consist of the president and Messrs. A. T. 
Patterson, Wm. Tatley, G. E. Hart and Thos. Davidson.

That the proposal cf the Agricultural of Watertown for admission to the associa­
tion be also referred to the committee who are going to Toronto, with instructions 
to report on same to the Montreal branch.

3-42£
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The proposition of the Montreal branch was agreed to, and the secretary was 
instructed to wire to Mr. Hadrill to that effect ; and also to notify the Waterloo 
Mutual, the Perth Mutual and the Mercantile of the meeting, with the view of their 
being represented thereat.

The Toronto committee on rates at distant points presented their report, which 
on motion of the chairman was adopted as follows :

That rates at points north of the Georgian Bay and west of Parry Sound (but 
exclusive of that town) shall not bo less than 50 per cent, above the Ontario minimum 
tariff rates. No allowance shall be made for the 40 feet space clause ; the question 
of additional charges for exposures being left to the discretion of the respective offices. 
The foregoing not to apply to special hazards.

That on all special risks the minimum basis rates be 25 per cent, advance on the 
minimum basis rates quoted in the Ontario tariff, but on schedule rated risks the 
advance to be on the basis and not on the total rate, excepting elevators and saw 
mills, the rate for which shall be the same as in Ontario tariff. On saw mills—plan­
ing mills and lumber—when risks are situate north and west of Port Arthur and 
Fort William, the rates of the Winnipeg Board will be adopted by this association, 
unless when they are lower than the tariff rates recommended in this report.

Note—The committee desire to express their opinion that the Winnipeg Board 
be confined to the Province of Manitoba on question of rates.

Toronto, 7th December, 1885.
Toronto branch met this day at 11 a.m., pursuant to Saturday’s adjournment, 

Wm. Henderson (Hartford) in the chair.
Also a deputation from the Montreal branch of the association, appointed at their 

meeting of the 28th ult., and consisting of Messrs. G. F. C. Smith, G. E. Hart, ThoS. 
Davidson and Wm. Tatley.

Minutes of 1st and 3rd inst. read and Montreal minutes of the 28th ult. were 
also read.

A telegram was read from Messrs. Lockie, of the Mercantile, and Hughes of the 
Waterloo mutual, stating that in consequence of the cancelipent of the early train 
on the Grand Trunk Railway, they could not arrive in Toronto in time for the 
morning session.

Mr, W. H. Howland addressed the meeting at some length in explanation of 
the origin and mode of insurance adopted by the Millers’ and Manufacturers’ Mutual 
with which he and Mr. Hugh Scott were connected. Messrs. Smith, Tatley and 
Magurn spoke in reply,'after which Messrs. Howland and Scott withdrew.

By request the secretary read the correspondence that led to the Waterloo 
Mutual becoming a member of the association.

It was then moved by Mr. Smith, seconded by Mr. Magurn,
That the question of the admission of Mutual companies be referred to a com­

mittee to be named by the chairman, to meet the deputation from Montreal, said joint 
committee to report to a meeting of the branch at 3 o’clock this afternoon.—Carried.

The chairman then named all the members of the Toronto branch present as 
members of the said committee to confer with the deputation from Montreal.

The meeting of the branch adjourned to meet at 3 p.m.
WM. HENDERSON, Chairman.
ROBERT MoLEAN, Secretary.

The meeting then went into committee of the whole, Mr. Henderson in the chair*
After considerable discussion it was moved by Mr. Tatley, seconded by Mr» 

Wickens,
That except in cases when a company offers any special features, not now con* 

templated, under which circumstances their case shall be specially considered,
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Be it Resolved, That mutual companies may be admitted as members of this 
association, provided they bind themselves to collect full tariff rate, whether the 
insurance be effected upon the mutual or the cash plan, or whether it be effected for 
a long or short term ; but it shall be competent for a mutual company doing a mixed 
business to join the association for its cash business only—without reference to its 
mutual business if it so elects ; and nothing in this resolution shall prevent a mutual 
company from paying a divided or bonus, provided such a dividend or bonus is paid 
only at the end of the term for which the policy was issued.

The committee adjourned to meet at 3 p m.

Mondât, 7th December, 1885.
The Toronto branch met at 3 p. m., and as the committee were not ready to 

report, they adjourned to 10 3U to-morrow morning.
The committee then resumed at 3 p. m.
Present :—Mr. Henderson in the chair ; Messrs. Wood, Denoon, Hart, Magurn, 

Wickens, Vincent, Blight, Smith, Sims, Lockie, Davidson, Taylor, Pyke, Tatley, 
Banks, Hughes and Kenny.

Moved in amendment (to Mr. Tatley’s motion) by Mr. Hart, seconded by Mr, 
Denoon :

That except in cases when a company offers any special features, not now con­
templated, under which circumstances their case shall be specially considered, Be it 
Resolved,

1st. That purely mutual companies may be admitted to membership in this 
association on the condition that on any business done by them the premium note 
or undertaking shall be at not less than four times the annual tariff rates of this 
association ; and that an assessment in advance shall be made of not less than 20 
per cent, thereon annually in cash.—Carried.

2nd. That mixed mutual insurance companies, that is, companies doing business 
both on the cash system and mutual plan, may be admitted to membership in this 
association on the following conditions: —

(a.) That any business taken or accepted on the cash system shall be at not less 
than the tariff rates of this association.

(6.) That all risks taken on the mutual plan, the premium note or undertaking 
shall bo at not less than four times the annnal rates of this association, and that an 
assessment in advance shall be made of not less than 20 per cent, thereon annually 
in cash.—Carried.

3rd. That mutual companies having a subscribed capital stock or guarantee 
capital may be admitted to membership in the association, provided that they charge 
full tariff rates in cash in advance, which does not preclude such companies from 
declaring a profit or bonus at the end of the time for which such cash premium was 
paid.—Carried.

The original resolution on being put was negatived on the same division—except 
the preamble, which is retained as part of the amendment.

Mr. Tatley wished it recorded that he voted against Nos. 1 and 2 of the amend­
ment to his resolution.

On motion the committee rose.

TORONTO BRANCH.

Morning Session, Tuesday, 8th Dec., 1885.
Met pursuant to adjournment; Mr. G.F. C. Smith (L'verpool and London and 

Globe) president, in the chair. ....
Mr. Henderson presented the report of the committee, consisting of the resolu­

tion as passed at the afternoon session of the meeting held on the 7th inst., and
moved that it be received.
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On motion of M». Magurn, it was decided to consider the report clause by clause, 
whereupon Mr. Henderson moved the adoption of the first clause, namely :—

That except in case when a company offers any special advantages not now con­
templated, under which circumstances their case shall be specially considered, Be it 
Resolved,

1st. That purely mutual insurance companies may be admitted to membership 
in this association on the condition that on any business done by them, the premium 
note or undertaking shall be at not less than four times the annual tariff rates of 
this association; and that an assessment in advance shall be made of not less than 
20 per cent, thereon annually in cash.

Mr. Hughes moved in amendment, seconded by Mr. Kenny,
That all the words after the words, “ tariff rates of this association," be struck 

out. After a long discussion the amendment on being put was carried
Mr. Henderson moved the adoption of the 2nd clause of the report, namely 
2nd. That mixed mutual insurance companies, that is, companies doing business 

both on the cash system and mutual plan, may be admitted to membership in this 
association on the following conditions :—

(a.) That any business taken or accepted on the cash system shall be at not less 
than the tariff rates of this association.

(6.) That all risks taken on the mutual plan, the premium note or undertaking, 
shall be at not less than four times the annual tariff rates of this association ; and 
that an assessment in advance shall be made of not less than 20 per cent, thereon 
annually in cash.

Mr. Hughes moved in amendment, seconded by Mr. Kenny.
That all the words in paragraph (6) after the words, “ tariff rates of this asso­

ciation,” be struck out.
The amendment was carried, and the second clause as amended was carried on 

the same division.
Mr. Henderson then moved the adoption of the third clause referring to mutual 

companies with a stock capital, as follows :—
3rd. That mutual companies having a subscribed capital stock or guarantee 

capital may be admitted to membership in this association, provided that they charge 
full tariff rates in cash in advance, which does not preclude such companies from 
declaring a profit or bonus at the end ot the time for which such cash premium was 
paid.

Mr. Hughes moved, seconded by Mr. Kenny, that all the words after the words 
“provided that they ’’ be struck out and the following words be substituted therefor, 
“ charge not less than 80 per cent, of tariff rates of cash in advance, and a premium 
note or undertaking of at least an equal amount."

The amendment on being put was lost, and the original resolution was carried 
on the same division.

Mr. Henderson then moved the adoption of the report of the committee a9 
amended, which was carried.

On motion the meeting adjourned to meet at 2 p, m.

Afternoon Session, Tuesday, 8th December, 1885.
Met pursuant to adjournment at 2 p. m. ; Mr. G. F. C. Smith, president, in the

chair.
At the request ot the president, the secretary read the minutes of the morning 

session, referring to the terms of admission upon which the various classes of mutual 
insurance companies may become members of this association, as Messrs. Howland 
and Scott had not been present in the forenoon.

Mr. Howland addressed the meeting for some time, defending the position taken 
by him in the formation of the Millers’ and Manufacturers’ Mutual ; that he, and not 
Mr. Scott, was responsible for the organization of that company. The president,
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Messrs. Tatley, Magurn and Kenny replied, whereupon the regular business of the 
meeting was proceeded with, namely, the

Admission of the Agricultural of Watertown, N. F,—The letter of the secretary of 
that company (already printed in the minutes) was read, and the form of farm appli­
cations used by that company and the Royal were submitted ; and after the matter 
had been fully discussed,

It was moved by Mr. Magurn, seconded by Mr. Blight,
That the former resolution passed by the Toronto branch on the 1st December 

be rescinded and not printed in the minutes, and thst it be resolved,
That the Agricultural Insurance Company of Watertown, N. Y., be admitted a 

member jf this association upon signing the constitution and rules, including the 
basis upon which all companies are assessed for expenses.

That the secretary be instructed to communicate this resolution to the officers 
of that company ; and to state that if they join, a committee will be appointed of 
which that company shall be one, to consider their proposition as to a uniform appli­
cation and policy, and adopt them if found practicable.

Agencies of Non-Tanff Companies.
Moved by Mr. Kenny, seconded by Mr. Henderson,
That inasmuch as the terms upon which certain companies may be admitted to 

the association are still under consideration, the term for complying with the rule 
adopted at Ottawa in regard to agencies of non-tariff companies be extended to the 
2nd January next; and any agent of a tariff company who shall have failed to com­
ply with the said rule by that date shall have the agency of such tariff company 
revoked from that date.

Moved by Mr. Kenny, seconded by Mr. Hughes,
That all companies becoming members of the association shall pay their propor­

tion of the expenses, the assessment for the same being based on their cash income 
of the previous year ; but in no case to be less than $20.

At this point the president left the chair, and Mr. Magurn was requested to 
preside.

It was then moved by Mr. Kenny, seconded by Mr. Henderson,
That a hearty vote of thanks be tei dered to the president and the other mem­

bers of the Montreal deputation for the valuable assistance given to this branch in 
dealing with the subjects under discussion. This motion was carried unanimously, 
to which the president for himself, and the deputation from Montreal, made a happy 
and suitable reply. The meeting then adjourned.

G. F. C. SMITH, President.
ROBERT MoLEAN, Secretary.

Schedule Ratings.—In an informal manner the schedule ratings on specials not 
yet dealt with were divided between,the two committees, and an expression of 
opinion was asked from the two branches at their next meeting as 1.0 whether saw 
mills cotton mills other than standard mills should be dealt with or not.

D.
CANADIAN FIRE UNDERWRITERS’ ASSOCIATION.

Extracts from Minutes of Annual Meeting.
Toronto, Tuesday, 30th March, 1886.

Met this day at 10 a.m.
Companies represented Mr. G. F.C. Smith (Liverpool and London and Globe), 

president, in the chair:—Ætna, Agricultural, British America, Caledonia, Citizens, 
City of London, Commercial Union, Fire Insurance Association, Glasgow and London, 
Guardian, Han’d-in-Band, Hartford, Imperial, Lancashire, London and Lancashire, 
London Assurance, Millersand Manufacturers, Mercantile, National of Ireland, North
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British and Mercantile, Northern, Norwich Union, Phoenix of Brooklyn, Phoenix of 
London, Quebec, Queen, Queen City, -Royal, Scottish Union and National, Waterloo, 
Western.

At the request of the president, the secretary read the notice dated 8th March, 
and the supplt mentary notice dated 18th March, 188d, calling the present meeting.

2. Rules of Order.—The president then read the rules of Older which were 
observed at previous general meetings of the association, and they were adopted for 
the conduct of the present meeting.

3. Minutes of Special General Meeting at Ottawa.—The minutes of the Ottawa 
meeting were taken as read and confirmed.

4. Montreal Sub Agents of Toronto Offices.—A question being raised as to whether 
matters affecting the city of Montreal and suburbs solely, required the concurrence 
of the Toronto Branch ; the president ruled that they did not, and in confirmation 
of that vew read the following extracts from the Toronto minutes of loth June, 
Montrer! minutes 18th June and Toronto minutes 8th July, 1884 :

Representation of Toronto Read Offices at meetings of Montreal Committee (notice 
of motion given 20th May) : —

Moved by Mr. Sims, seconded by Mr. Scott, that local representatives in Mon­
treal o companies having their head offices in Toronto, shall be empowered to vote 
on all questions affecting Montreal city (and suburbs) business and the election of 
brokers, there being no local board in Montreal. (Toronto minutes, 10-6-84,)

Montreal Sub Agents of Toronto Offices.—“ The resolution of the Toronto Com­
mittee of the 10th inst, was assented to with amendments in italics as follows :—

“ Resoloed, That local representatives in Montreal of companies having their head 
offices in Toronto shall be empowered to fully represent their head offices on the Mon­
treal Committee, their action to bind their respective companies on all questions solely 
affecting Montreal city (and suburbs) business and election of brokers, there being 
no local boai d in Montreal and to obviate the necessity of having such questions referred 
to the Toronto Committee " (Montreal minutes, 18-6-84.)

Montreal Sub Agents of Toronto Offices.—“ The resolutions in reference to this 
matter as amended by the Montreal Committee was concurred in.” (Toronto 
minutes, 8 7-84 )

A notice of motion on this matter was subsequently given.

Morning Session, Wednesday, 31st March, 1886.
Met at 10 a.m., pursuant to adjournment. Mr. G. F. C. Smith (Liverpool and 

London and Globe), president, in the chair.
23. Hating of risks not now subject to tariff.—(Item No. 7.) Including farm 

property and dwellings, churches and schooihouses. This question was discussed in 
open meeting for some time, when on motion of Mr. Magurn, the meeting adjourned 
till 3 p.m;

Afternoon Session, Wednesday, 31st March, 1886.
Met at 3 p.m., pursuant to adjournment, Mr. G. F. C. Smith (Liverpool and 

London and Globe), president, in the chair.
24. Rating of risks not now subject to tariff— (Item No. 7). The discussion on 

this item was resumed and the question was referred to Committee on Section B. 
with instructions to rate risks named therein. After some discussion items Nos. 8, 
14 and 17 were referred to the same committee, and the part in No. 19 referring to 
dwellings.

On motion the rating of public boarding houses was expunged from the tariff, 
this class of risk being difficult of definition.
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Beport on section C.
25. Mr. Henderson, chairman of this section, read the report of this committee 

and moved that it be received.— Carried.
The report was then considered, clause by clause, as follows : —
The committee to whom was referred the following items on the agenda, viz. : 

Nos. 2, 13, 15, 32 and 36, beg most respectfully to report.
26. Adjustment of Losses.—(Item No 2.) The desirability of the adoption of one 

uniform principle of adjustment of loss where policies are non-concurrent.
That it is desirable if practicable that a uniform principle of adjustment of losses 

be adopted and that a committee be appointed to consider the question in all its 
bearings, to report at next general meeting, and that meantime it is recommended 
that in cases of difficult adjustment as between companies, such be referred for the 
opinion of one or more disinterested offices.—Carried.

27. Defaulting Agents and Unreasonable Claimants for Loss by Fire.—(Item No. 
13.) Is it desirable to report to the secretary the names of defaulting agents, and 
cases in which claimants for loss are unreasonable in their demands, so that a private 
record may be kept for the exclusive use of members of the association ?

It is the opinion of your committee that it is inexpedient to frame any rule with 
regard to defaulting agents and unreasonable claimants. As to agents, companies 
have it in their power to protect themselves, and with regard to unreasonable*claims, 
your committee feel that the association have no adequate means to deal with such. 
Moreover, whether a claim is reasonable or otherwise, is generally a debatable 
question, to which no fixed principle would be of easy application.—Carried.

28. Endorsement Fees.—(Item No. 15.) That endorsement fees be treated as 
premiums by agents, and not be divided as at present, by many companies allowing 
one-half of same to their agents.

That these fees are in no sense premiums, but are charged on account of the 
extra clerical work which endorsements entail. It is the opinion of your committee 
that the arrangements of offices with managers and agents in Canada, differ so much 
that a uniform rule cannot be laid down with respect to the disposition of these fees. 
—Carried.

29. Contributions by Companies to Firemen's Benevolent Funds, Picnics, &c.—(Item 
No. 32.) That as an association your committee cannot recognize the principle of 
contributing to such objects, but that each office be left to deal with the matter as it 
sees fit.— Carried.

30. Beale of Charges for Adjusters and Appraisers—(Item No. 36.) The desir­
ability of adopting a scale of charges for adjusters and appraisers and to fix aprinciple 
or basis upon which the offices shall contribute, whether according to amount of 
policies or amount of loss or otherwise.

Your committee would not recommend any change in the present practice of 
companies in payment of adjusters' and appraisers’ fees, but they consider that offices 
should contribute in the rauo of the amount of the insuranceon the subject involved.

Moved in amendment by the London and Lancashire, seconded by the Fire In­
surance Association :

That as regards that portion of the committee’s report upon the contribution by 
offices towards adjustment expenses, this association recognizes the principle of ap­
portioning such expenses among the offices interested in the ratio of the amount of 
loss actually paid as the correct one.

The amendment on being put was lost, and the clause as in the report was
adopted. , , ...

On motion of Mr. Henderson the report as above was adopted.
31. Adjustment of Losses—The president appointed the following committee on 

item No. 2, “ adjustment of losses,” to report at the next general meeting as re­
commended’by the Committee on Section C, viz : Lancashire (Convener), Hartford, 
London and Lancashire, Western and Waterloo, Toronto, Imperial. Liverpool and 
London and Globe, National of Ireland (Convenor), Northern and Royal, Montreal.
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The above committee is appointed with the understanding that the Toronto and 
Montreal sections will correspond so as to enable them to make a joint report. The 
Toronto section being named to take the initiative.

The meeting then adjourned till 10 a m. to-morrow.

Morning Session, Thursday, 1st April, 1886.
Met at 10 a.m., pursuant to adjournment, Mr. G. F. C. Smith (Liverpool and 

Xondon and Globe), president, in the chair.
The minutes of the proceedings of the afternoon session of yesterday were read 

and confirmed.
Keport of Section A.

33. Mr. Evans, chairman (schedule rating committee), read his report and moved 
its reception, which was carried. It was then read clause by clause, and on motion 
of the chairman it was adopted as follows : —

Report of Schedule Rating Committee—Pursuant to the resolution passed at the 
meeting of the association in Ottawa, in October, 1885, the schedule rating commit­
tees, appointed March, 1885, bave continued their work and have completed schedules 
for nine other classes of hazards herewith submitted to you for approval, viz. :—Boot 
and shoo factories, button factories, glass works, canning works, evaporating estab­
lishments, agricultural implement factories, woollen mills, tanneries, breweries, coffee 
roasting (and or) spice mills, making with those previously formulated a total of 16 
classes of special hazards brought under the operation of schedule rating. The re­
maining classes of specials, as a rule, contain very few risks in each class, and it is 
proposed that for special hazards not included in the ordinary minimum tariff and 
not scheduled under separate headings, a general standard shall be formulated with 
separate basis rates for different classes. In this connection it may be stated that 
our present list of schedule rated risks is larger than those of most if not all of the 
American tariff associations.

The Montreal committee immediately after the Ottawa meeting proceeded to 
draw up a form of survey to be used by inspectors, so framed as to show by a series 
of questions and answers, the rate of each risk under its own schedule. Various 
modifications were made in this survey form to meet the views of the Toronto com­
mittee and finally it was mutually agreed that each committee should prepare and 
adopt its own survey form. In the month of December it was decided to proceed 
with the work of inspectio n as directed by resolution passed at the Ottawa meeting ; 
accordingly Mr. Alfred Perry was chosen from a number of applicants for the posi­
tion of inspector and commenced work in the latter part of December. Since that 
time he has inspected most of the schedule rated risks in Montreal, Quebec, Ottawa, 
Kingston, Gananoque, Brockville, Sherbrooke and St. Hyacinthe, these being the 
principal points under the jurisdiction of tbe Montreal schedule rating committee. 
As a result of his work, some 175 risks have been inspected and the new rates upon 
these can at once be brought into force. The Toronto schedule rating committee 
have dealt with all the schedules referred to in this report, but have not yet adopted 
a survey form nor have they engaged an inspector, or inspected any schedule rated 
risks, and they beg to report that their operations have been somewhat delayed by 
the fact that Toronto city is under the jurisdiction of the Toronto board.

Power having been given the committees to alter the basis rate in cases where it 
might not seem to be correct, it has been deemed advisable to alter the flour mill 
standard from $2.25 to $2 £0 for steam power, with similar advance on the other 
basis rates, at the same time reducing the extras for brick encased, from 50c. to 35c. 
and frame from $1.00 to 50c., an extra has also been added for open lights.

The question of gran ting allowances for superior manufacturing risks at present 
embraced in the ordinary minimum tariff, has engaged the attention of your com­
mittee, and they have decided to recommend that for manufacturing risks embraced
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in the ordinary minimum tariff, the joint schedule rating committees shall formulate 
a series of deductions on the percentage plan, from the present minimum rates for 
hoists, hatches, boiler and fire appliances.

As regards the deductions to be made for co-insurance and sprinklers, your com­
mittee recommend that those passed at the Ottawa meeting, viz. :—15 per cent, for 
75 per cent, co-insurance, and 15 per cent, for automatic sprinklers or 30 per cent, 
for both combined, shall be the deduction for all manufacturing risks not embraced 
in the present ordinary minimum tariff, and for all risks in or on 1st and 2nd class 
buildings, manufacturing or otherwise, embraced in the ordinary minimum tariff. 
In towns classified “C” or above, deduction shall be as follows:—For full co-insur­
ance, 10 per cent. ; for full coinsurance and sprinklers, 20 per cent.; but no al­
lowance for sprinklers without co-insurance.

In connection with this matter your committee wish it understood that wherever 
sprinklers are referred to they are to be automatic, and according to an approved 
standard.

In conclusion your committee think that the time has now arrived when schedule 
rating should be brought into active operation, and recommend that the new rates 
be brought into force on and after 1st May, 1886, on all risks then inspected and 
rated, and that as the remaining risks are inspected and rated, such rates be pro­
mulgated and brought into force.

Any limitations as to the order in which towns are to be brought under the 
operation of schedule rating being for this purpose waived.

In the case of co-insurance and sprinklers deductions under the ordinary mini­
mum tariff, these deductions shall only be brought into force when they are pro­
mulgated by the branch in whose jurisdiction they may be.

F. W. EVANS, Chairman.
34. Fire Proof Doors.—Moved by Mr. Hughes, seconded by Mr. Taylor,
That the question of defining the construction of fire proof doors be referred to

the committee on schedule rating and that their definition of the same be conclusive 
and final.—Carried.

35. Appointment of Inspector.—Moved by Mr. Wood, seconded by Mr. Mudge,
That the Toronto board be requested to appoint three members to act with the

schedule rating committee of the Toronto branch of thoCanadian Fire Underwriters’ 
Association, for the appointment of an inspector and application of the schedules, 
would recommend that they secure the services of Mr. Perry as inspector.

Moved in amendment by Mr. Magurn, seconded by Mr. Duncan Clark,
That it bean instruction to the Toronto Branch of the schedule rating committee 

to proceed at once with the securing of an inspector and inspecting schedule rated 
risks in Toronto, and upon the completion of the surveys the committee are hereby 
authorized to transmit the same to the secretary of the Toronto board, with the re­
quest that tbat board apply schedule rates by 1st May.

The amendment was carried and the original resolution lost on the same division.
36. Schedule Rated Risks.—Ordered, that no rebate shall be allowed on existing 

nsurances when risks are'schedulo rated ; but if advantage is desired to be taken by 
assured of the new rate as per schedule, by effecting new full term insurance, such 
must be under a new application, and in such cases companies may allow pro rata 
rebates of the premium paid under the old rating.—Carried.

The meeting adjourned till 2.30 p.m.

Afternoon Session, Thursday, 1st April, 1886.
Met at 2.30 p.m., pursuant to adjournment.
Mr. G. F. C. Smith (Liverpool and London and Globe), president, in the chair.

Report on Section E.
On motion of Mr. Taylor, chairman, the report was received.
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37- Companies in the Manitoba Board (Item No. 16), not under the control of 
Montreal or Toronto companies, are desirous of knowing in what way they would 
have a voice in deciding matters in relation to their territory (Manitoba and the 
North-West).

Your committee report that should the companies and branches of companies 
doing business in Manitoba and the North-West Territory, decide to become mem­
bers of this association, they would be gladly received, and would point out for their 
consideration :

(a.) They would be entitled as members to have any subject they wished to be 
considered duly placed upon the agendas of the association, with power to vote there­
on as members, and would be entitled to representation, either personally or by duly 
appointed delegate (who must be a principal of his office), at said meetings.

(6.) The votes of the members of the association on matters solely relating to 
Manitoba and the North-West, would be confined to the' representatives o i companies 
doing business there.

(c.) This association in that case would have jurisdiction over the action of 
companies not represented in Manitoba and the North-West, and would be able to en­
force respect by them for such general tariff and specific applications thereof, as the 
companies doing business in these localities may have adopted.

(d.) Also that this association could, on appeal to it by any member, act on any 
matter of difference between companies transacting business at these points.— 
Carried.

38. Re'Electric Lighting.—(Item No. 24.) To make provision for speedy inspec­
tion of electric lighting.

Your committee recommend that this matter be relegated to the respective 
branches, with instructions to report their arrangements not later than the 1st May, 
next.

On motion of Mr. Taylor the report as above was adopted.

Report on Section D.

Mr. S. C. Duncan-Clark, chairman.

39. Revision of Rules and Rates,—(Items No. 4 and 27 (d), that this constitution 
be altered and amended.

Your committee recommend, that it is desirable that all the rules and decisions 
and the tariffs be revised and re-printed ; and that the constitution, as amended since 
26th January, 1884, up to and inclusive of the date and proceedings of the present 
meeting, be printed, and that the president be requested to name a committee to 
compile drafts of same to be submitted to the two branches before 1st May, next.— 
Carried.

The president appointed the following committee on the above :—In Montreal : 
Liverpool and London and Globe, Citizens, Commercial Union, Fire Insurance Associ­
ation, Queen, Phoenix (London). In Toronto : Æ.na, City of London, Lancashire, 
London and Lancashire, Waterloo and Western.

40. Agents' Agreement re Non-Tariff Companies.—(Items Nos. 12 and 37.) The 
committee have received the secretary’s report as to the compliance of companies 
with the rule re agents representing non-tariff companies, and after a full discussion 
of the whole subject embraced in the rule adopted at the Ottawa meeting in October 
last, viz : Item No. 45 in minutes of that meeting, and which provides :

That a circular be printed containing all instruction and rules binding on agents in 
force at the conclusion of the present general special meeting, and that to this circu­
lar be appended the following agreement which companies shall require to be signed 
by each agent in triplicate—one copy to be retained by said head office, another to 
be forwarded to the secretary of the association, and by him placed on file, the trip­
licate to be retained by the agent :—



INSCBANCE. 669

AGREEMENT.
To the......................... Ins. Co.

I hereby acknowledge having received copies of tariff and instructions to agents, 
and undertake to adhere to the rates and rules of the Canadian Fire Underwriters’ 
Association, as therein set forth, and as may be hereinafter communicated to me 
from time to time. And I further agree not to represent any non-tariff office nor to 
place a risk in any company not a member of the said association, either with or 
without consideration, directly or indirectly, except in instances when all companies 
shall be full, or shall not be open for the insurance, and then only in strict confor­
mity with tariff rules and regulations.

The following resolution was adopted by a vote of 6 to 4, two members of com­
mittee not voting.

That the rule requiring agents to sign agreements not to represent non-tariff 
offices be rescinded.

Moved by Mr. Magurn, seconded by Mr. McD. Paterson,
That the present rule, re non-tariff companies, be maintained; but that the 

actual enforcement of it in special cases be referred to a joint committee, consisting 
of the officers in the respective branches, with full power to vary said rule and 
decide upon each case, said committee being required to make a full report at the 
next annual meeting.

After the subject was discussed at some length, the amendment on being put 
was lost, whereupon a demand was made for a vote on the amendment by companies, 
which resulted as follows :—For the amendment: British America, Citizens, Fire 
Insurance Association, Glasgow and London, Guardian. London Assurance, Phœnix 
of London and Quebec, 8 ; against the amendment: Ætna, Lancashire, Liverpool 
and London and Globe, National, North British and Mercantile, Phénix of Brooklyn, 
Queen, Queen City, Boyal, Scottish Union, Waterloo, Mercantile and Agricultural of 
Watertown, 13.

The original resolution as in the report was then put and carried.
44. Montreal sub-agents of Toronto Offices—(Item No. 34.) That in revising the 

rules of the association, the Committee be instructed to formulate a rule to be 
embodied in the constitution, defining clearly the power of the Montreal branch, 
under existing resolutions, to deal with matters pertaining solely to the business of 
Montreal and suburbs.

The committee recommended that the resolution introduced in the Toronto com­
mittee, 10th June, 1884, amended by the Montreal committee, 18th June, 1884, and 
confirmed by the Toronto committee, 8th July, 1884, be incorporated in the consti­
tution, substituting the word “ branch,” for “ committee,” and which resolution reads 
as follows: “ Besolved, that local representatives in Montreal, of companies having 
their head offices in Toronto, shall be empowered to fully represent their head offices 
in the Montreal committee, their action to bind their respective companies on all 
questions solely affecting Montreal city (and suburbs) business, and election of 
brokers there being no local board in Montreal, and to obviate the necessity of having 
such questions referred to the Toronto committee.—Carried.

On motion of Mr. D. Clark, the report was adopted as above.
45. Hamilton Board.—The secretary drew attention to the paragraph in the 

minutes of the Hamilton board, of 22nd March last, referring to the position of the 
Agricultural and Quebec Insurance Companies, whereupon the president laid down 
the principle, that a company having joined this association was bound by all the 
tariffs (local or otherwise) and rules in force in places under the jurisdiction of the 
Canadian Fire Underwriters’ Association, and that no company had any right to act 
independently in the premises, at the same time no local board in such places could 
adopt rules without their being first approved by the association.

46. Dr. Stevens, on behalf of the Agricultural of Watertown, declared that so 
soon as that company understood its position it would loyally abide by the rules.

The meeting adjourned to meet at 10 a.m. to-morrow.
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Morning Session, Friday, 2nd April, 1886.
Met atîO a.m., pursuant to adjournment, Mr. G. F. C. Smith (Liverpool and Lon­

don and Globe), president, in the chair.

Report on Section B.
The48. Mr. Magurn, chairman, read the report and moved that it be received, 

report was then considered clause by clause.
49. Rating of all Risks not now subject to the Tariff.—(Item No. 7.) That farm 

property and dwellings generally be rated. Likewise churches, schoolhouses and all 
other exempted property be included in the general tariff.

Your committee beg to submit the following report :—
(a.) That dwellings, barns, graperies, greenhouses, private stables and their con­

tents :

3 year rates
fin Class A...................... 65

In Class B......................70

1st. 2nd. 3rd. 4th.
.65 .75 .90 1.00
.70 .80 .90 1.00
.75 .85 .90 1.00
.75 .85 .90 1.00

, In Class C....................... 75
( D, E and F.......................75

Moved in amendment by Mr. Magurn, seconded by Mr. Lockie,
That the above clause of the committee’s report be not adopted, but that the 

risks therein named continue as heretofore, unrated.
The vote, by request, was taken by companies, resulting as follows :—
For the amendment, 11. Against, 12. The amendment was lost.
It having been remarked during the discussion on this question that it would 

be arbitrary to force on objecting companies, by a bare majority, a change of so 
great importance as the rating of risks previously specially exempted from the 
operation of the tariff; the president said th^t it was his duty to point out that the 
class of risks referred to being exempted by rule 2 of the constitution, it would there­
fore require by art cle 14, a two-thirds vote to rate such risks in the tariff.

It was again moved in amendment by Mr. Tatley, seconded by Dr. Stevens,
That the proposition to rate farm property be abandoned, but that dwellings and 

their outbuildings be rated as in the report in places classified A, B, C and D in the 
Provinces of Ontario and Quebec.

It was moved in amendment to the amendment by Mr. Taylor, seconded 
by Mr. Magurn,

That in consideration of statements so generally made, that the rate heretofore 
held to be guiding rates for farm buildings and dwellings have been so satisfactorily 
upheld, and several members having joined the association on the understanding that 
these risks should not be put in the tariff, it is not expedient to do so at present, and 
therefore that the question be postponed until the next annual meeting.

The amendment to the amendment was put and lost.
The first amendment (Mr. Tatley’») was then voted on by companies as follows:
For the amendment, 16. Against, 6. Tho amendment was declared carried.
50. Moved by Mr. Hart, seconded by Mr. Magurn,
That Mr. Graham, for the Queen, and Mr. Armstrong, for the Guardian, be 

accepted as representatives for their respective companies at this meeting, in accor­
dance with the request of their principals.

The meeting adjourned till 2 p m.

Afternoon Session, Friday, 2nd April, 1886.
Mot at 2 p.m., Mr. G. F. C. Smith (Liverpool and London and Globe), president, 

in the chair.
Messrs. Wood, Evans, Dr. Stephens, Flynn, Wiokens, Hart, Magurn, Rintoul, 

Lacy, Heaton, Browne, Armstrong, Henderson, Duncan-Clark, Foster, Mercantile, 
Scott, Taylor, Camp, Pyke, Graham, Tatley, Kavanagh and Boomer.
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The minutes of the morning session were read and confirmed.
51. Rescinding of Rule re non-tar iff Companies r. Magurn at this stage of the 

proceedings asked whether the action rescinding this rule was in order, as it required 
a two-thirds vote to make any change in the constitution or rules. The vote taken 
by companies yesterday afternoon ou his amendment to this item of the committee’s 
report did not show the majority ; and he contended that the necessary majority was 
not obtained on the main motion.

The chairman pointed out that there was no record of a vote by companies 
having been taken on the main motion, besides which the report of the committee as 
a whole had been passed without objection ; and again, the minutes had that morning 
been read and confirmed, and he must therefore decide that the rule had been 
rescinded in accordance with the provisions of the constitution.

Export on Section B.—Resumed.
52. Academies, churches, day-schools, colleges, banks, insurance offices, court 

houses, charitable institutions, drill sheds (not used for other purposes), hospitals, 
houses of refuge, nunneries and their contents :—

1st. 2nd. 3rd. 4th.
0 . ( In Glass A...............................  70 .80 .90 1.00
d year rates j In C)aggep B> C) D> E and F.. .75 .t5 1.00 1.25

(e.~) Masonic halls, Oddfellows’ halls, temperance halls, town halls, when used 
as municipal offices only and their contents :—

1st. 2nd. 3rd. 4th.
„ . (In Class A................................... 75 .85 1.00 1.25
4 year rates j In Cla8ees B> C, D, E and F 1.00 1.10 1.25 1.50

The above on recommendation of committee were referred to the joint committees.
(d ) Jails, reformatories, penitentiaries, lunatic asylums and their contents :—

1st. 2nd. 3rd. 4'.h.
3 year rates in all classes................ 1.50 1.75 2.00 2.50 •

Sub-section (d) carried.
All the foregoing rates of course are for detached and isolated risks, and no mer­

cantile or manufacturing occupation shall be permitted therein.
53. Rate on valuable Prize Cattle.—(Item No. 8.) “ To consider the rates on 

farms or establishments having extra valuable or prize cattle.”
Your committee recommend that insurance on prize and thoroughbred cattle be 

not accepted at farm rates, but that they be specifically lated when further informa­
tion shall have been obtained by a committee to be named by the president, to report 
at next semi-annual meeting to their respective branches.—Carried.

The president appointed the following committee Montreal : Liverpool and 
London and Globe, Glasgow and London, Imperial and Eoyal; Toronto: Agricul­
tural, City of London, Mercantile and Waterloo.

54. Uniform Form of Application for Farm Property.—(Item No. 17.) To consider 
the proposition made by the Agricultural of Watertown, as to a uniform form of 
farm application.

Your committee recommends the adoption of a uniform form of farm application, 
including the introduction of the two-thirds value clause on buildings and the con­
tents when belonging to tenant-farmers, and further, that the subject be referred 
to a joint committee of the branches, to report thereon by next semi-annual meeting 
the same to be named by the president.—Carried.

The following were appointed accordingly :—Montreal : Glasgow and London, 
Imperial. Liverpool and London and Globe, Eoyal ; Toronto : Agricultural, City of 
London, Mercantile and Waterloo.

55. Dwellings and Public Boarding Houses.—(Item No 19.) The advisability of 
including dwellings, and the deletion of public boarding houses from the tariff as 
misleading.

Dwellings having been previously dealt with, and boarding houses having been 
dealt with by the general meeting, disposes of this item.
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56. Cattle Sheds. While not referred to the committee, they would recommend, 
that the rating in the tariff on this risk be supplemented by rating cattle sheds when 
nearer than 80 feet to a distillery, the same as the distillery.

G. F. C. SMITH, President. 
.ROBERT McLEAN, ) „ •
ALF. W. HA DRILL, } secretaries.

E.

EXTRACTS FROM THE BOARD MINUTES OF THE MILLERS’ AND MANU­
FACTURERS’ INSURANCE COMPANY, OF 14th APRIL, 1886.

“ The following letter from the Canadian Fire Underwriters’Association was read»
“ ‘ Toronto, 7th April, 1886.

“ * Dear Sir,—I am in receipt of your notice of withdrawal of the Millers’ and 
Manufacturers’ Insurance Company from the association. I beg to refer you to 
article 11 of the constitution that such withdrawal shall not take effect for a period 
of three months from the date of such notice. You will kindly send me the com­
pany’s cheque for $25.00, being the proportion of your company towards the ex­
penses of the as-ociation, and which by article 10 of the constitution, “all dues to 
the end of the current year,” must be paid.

“ 11 am, dear sir, yonrs truly,
“ 1 ROBERT McLEAN, Secretary.

“‘Secretary Millers’ and Manufacturers’ Insurance Company, Toronto.’
“The following statement from Mr. Howland regarding the above was read and 

approved :—
“ * Referring to the letter from the secretary of the Board of Underwriters, dated 

7th April, 1 will state as a matter of record, that at the interview with the Canadian 
Fire Underwriters’ Association in December last, it was stated that the schedule 
rating then in progress would materially reduce the rates on mills and other special 
hazards, and the safety of any company underwriting on a lower cash basis than 
schedule raies after they came into force, was questioned.

“ It was on this understanding I urged joining the association, the schedule 
rating as promulgated I now find to be the reverse of what I was led to believe it 
would bo, in place of materially reducing the then exacted rates on mills it makes a 
material advance on them, in some cases upwards of twenty-five per cent. I there­
fore in view of all the circumstances can see no reason why the withdrawal should 
not take effect from the date of the notice of withdrawal sent to the association, viz, 
6th April.

W. H. HOWLAND, Vice-President.’ ’’

F.

TORONTO BOARD OF FIRE UNDERWRITERS.

Agenda, Annual Meeting at Board Room, Toronto, at 11 a.m., 19th January, 1887-
1. Commission to Special Agents.—That no special agent shall be allowed to 

receive commission except on business placed in the company for which he is a 
registered special agent. (By E. P. Pearson. 7-10-86.)

2. Schedule Rating.—That this board adopt the rules adopted by C. F. U. A. 
at their semi-annual meeting, on 14th Oct,, applying to special risks and numbered 
in minutes of each meeting as items Nos. 93 and 94. (By J. B. Reed. 28-10-86.)
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3. Workmen's Permits.—That all applications involving any question as to the 
propriety of granting workmen’s permit in certain cases where a doubt exists, free 
of any charge, be in future required to be referred to the secretary lor decision, such 
decision to be recorded in a book to be kept for the purpose at the office of the 
association. (By E. N. Gooch. 4 11-86.)

4. Carpenters’ Risk on Specials.—The question as to whether carpenters’ risks 
should be charged on specials when shut down for repairs, when the rate paid is 
higher than carpenters’ risk, was referred to the annual meeting. (11-11-86.)

5. Protective Police and Fire Patrol Co.—Toronto, Nov. 11th, 1886.—The com­
mittee to whom was referred the letter of the Protective Police Fire Patrol Co., 
drawing the attention of the board to the aid which the organization will afford 
against incipient fires, thus avoiding serious losses, beg to report that inasmuch as 
the company has the approval of the municipal authorities and aid of the city police 
force, thus ensuring their services being of great value, would recommend that the 
charge in special and schedule rated risks of 25c. for want of watchman and watch- 
clock be allowed, and that such risks so protected be registered with the secretary 
for reference. .Respectfully submitted, W. Henderson, Chairman. (25 11-86.)

6. Grain Business— That companies may be at liberty to give grain merchants 
what commission they like on grain business only. (By C. E. Maddison. (9-12-86.)

7. Special Agents' Rules and Regulations.—Mr. Gcoch gave notice that at the 
approaching general meeting he would move the re-consideration of all rules and 
regulations affecting special agents and canvassers; also that the employment of 
such special agents be prohibited, and only salaried officers employed, who, how* 
ever, may also receive commission.

8. Amendment to Constitution and Rules.— To amend the constitution and rules, 
with a view to prevent irregular practices in the allowing of rebates or paying com­
mission to the assured or any of his employees, and to provide better facilities for 
detecting violations, by statutory declaration or otherwise, and for penalties for all 
infractions of tariff, (By J. B. Heed.)

9. Endorsement Fees.—To reconsider the charge for endorsement fee. (By J. 
B. Beed. )

10. Agents representing Non-Tariff Companies.—That hereafter no office or person 
holding official connection with a non-tariff office, or acting as agent or sub-agent 
for a non-tariff office, shall be eligible to represent or act for a tariff c ffice, whether 
as general agent, sub-agent, or in any other capacity whatever. (By J. B. Beed.) 
See minutes of meeting, 3rd February, 1887, section 33.

11. Election of Officers.
12. Other business can be introduced with the consent of the meeting, provided

notice be given at a previous session.
WM. HENDERSON, President. 
BOBEBT McLEAN, Secretary.

TOBONTO BOABD OF FIBE UNDERWB1TER3.

Extracts from Minutes of Annual Meeting.
Companies represented :—Wm. Henderson (Hartford) President; Ætna, British 

America, Caledonian, Citizens, City of London, Commercial Union, Connecticut, 
Fire Insurance Association, Glasgow and London, Guardian, Hartford, Imperial, 
Lancashire Liverpool and London and Globe, London and Lancashire, London 
Assurance Mercantile, Waterloo, National of Ireland, North British and Mercantile, 
Northern,’ Norwich Union, Phoenix of London, Queen, Koyal, Royal Canadian, 
Scottish Union, Western. Phénix of Brooklyn, Queen City, not represented.

The minutes of last annual meeting were taken as read.
1. Adjournment—In consequence of the delay in the arrival of trains from the 

east, on motion the meeting was adjourned till 2.30 p.m.
3—43
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Morning Session, Toronto, 20th January, 1887.
Met pursuant to adjournment at 10 a. m , Wm. Henderson, (Hartford) president.
The Minutes of the afternoon session of the 19th inst. were read and confirmed.
3. Commission to Agents—(No. 1 in Agenda)—Mr. Pearson spoke in favor of his 

motion, but on its being pointed out that the matter would be dealt with under Nos.
7 and 8 in the agenda, he agreed to defer his motion for the present.

A member present raised the question as to what rules, if any, were nowin 
force in the Toronto Board in regard to special agents—and whether or not these 
rules had been maintained daring the past year.

The president in reply said that the rules passed at the last annual meeting in 
regard to special agents were in force, but action was delayed at the request of * 
member to enable him to hear from his head office in reference to the matter.

A special general meeting in reference to this matter was held on the 13th and 
14th May—which was adjourned to 27th May—and then further adjourned to meet 
at the call of the president.

Before that meeting was called, a deputation consisting of Messrs. Gooch, 
Duncan, Clark and Reed went to Montreal to consult with the head offices there in 
reference to the subjects dealt with at these special meetings of the board.

The president called a special meeting on the 15th June, at which a report from 
the committee that visited Montreal was considered.

On motion of Mr. Gooch, seconded by Mr. Magurn, the report was received ; 
and on motion of the same gentlemen, the meeting was adjourned to meet on the 
24th June for the “ consideration of the report of the committee and other matters 
on the agenda. At the afternoon session of that day, the whole question of rules 
and regulations re agents was taken up; and the rules adopted at the annual cAeetinS 
in January, 1886, wore considered clause by clause, and amended as per minutes of 
that date. At this meeting, Messrs. Brown, of the Glasgow and London ; G. F. C. 
Smith, of the Liverpool and London and Globe ; and Thos. Davidson, of the North 
British and Mercantile, from Montreal, were present.

On the 26th June, at the request of Messrs. Smith and Davidson, a meeting was 
held of the Toronto chief representatives of companies to confer with them upon 
the subject of the Toronto Board. The proceedings of all these meetings will h6 
found in the printed minutes of the dates named.

4 Special Agents—(Nos. 1 and 7 on agenda)—Moved by Mr. Gooch, seconded 
by Mr. T. R. Wood,

That in view of the injurious consequences to fire insurance interest, and the 
serious tax upon the commission of regular agents, resulting from the pernicious 
system of special agents, a vote by companies of the members of this board be taken 
as an expression of opinion, declaring it desirable that the employment of all special 
agents in the city of Toronto be discontinued. -Carried.

The vote by companies being called for, resulted as follows : Yeas— Ætna, 
British America, Caledonian, Citizens, City of London, Commercial Union, Connecti­
cut, Fire Insurance Association, Glasgow and London, Guardian, Hartford, Imperial) 
Lancashire, Liverpool and London and Globe, London Assurance, Mercantile) 
National of Ireland, North British and Mercantile, Northern, Norwich UnioD> 
Queen, Royal Canadian, Scottish Union and National, Waterloo and Western—25* 
jNays—Royal—1, London and Lancashire, Phénix of Brooklyn and Queen City 
were not present and the Phoenix of London declined to vote.

Moved by Mr. J. Maughan, seconded by Mr. S. F. Magnrn,
That this board adopt the rules and regulations as passed by the companies 1° 

Montreal, regulating special agents in that city.—Lost.
Re schedule rating (No. 2 on Agenda), moved by Mr. Reed, seconded by Hr- 

Davidson,
That where, by reason of the construction, or by some special feature of tb® 

risk, a strict application of the schedule extras would inflict a manifest injustice) 
the secretary shall have power—subject to confirmation by the board—to modify
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the extras in the schedule with regard to such special risks. And further, whereas 
the strict application of the extra required by the schedule rating for boiler, causes, 
in myiy instances, an injustice to the assured, where the boiler is used for heating 
only, and similarly as regards iron smoke stacks on buildings which do not endanger 
the factory proper, it shall be at the discretion of the secretary to modify or abolish 
altogether the extras in question, if circumstances warrant such action.—Carried.

5. Competition with Mutuals for Standard Risks.—(No. 2 on agenda).
That when a manufacturing risk has been so constructed or improved as to be 

rendered eligible for acceptance by the New England mutual insurance companies, 
such risks may, upon application, be exempted from the operation of any tariff, and 
shall then be specially rated by the board, according to the circumstances of each 
case, but such specially rated risks shall be inspected at least twice a year as a 
guarantee that the standard for which the special rating was granted is being 
maintained, the expenses of such inspection to be borne by the companies interested 
in the risk.—Carried.

6. Special Agents and Amendments to Constitution—(Nos. 1, 7 and 8 on agenda).
On motion Messrs. J. J. Kenny, G. F. C- Smith, S. C. Duncan-Clarke, R. N.

Gooch and J. B. Reed were appointed a committee to consider the whole question 
of special agents and amendments to constitution and report thereon duringthe 
afternoon session.

The meeting then adjourned until 3 p.m.

Morning Session, Toronto, 21st January, 1887.
Met at 10 a.m., pursuant to adjournment, Wm. Henderson (Hartford), president.
9. Report of Committee re Special Agents (Nos. land? on Agenda)—The con­

sideration of this report was resumed, beginning at section g. To this section the 
following amendment was made:

Moved by Mr. Kirkpatrick, seconded by Mr. Maughan,
That there be no deposit whatever jrom companies.
The vote on this amendment by companies was as follows :
Yeas:—British American, Commercial Union, Glasgow & London, London As­

surance, National of Ireland, Northern, Queea, Royal—8.
Nays —Caledonian, Citizens, Connecticut, Guardian, Hartford, Lancashire, Liver­

pool and London and Globe, North British and Mercantile, Western—9.
Amendment was lost, and section g as in report, was carried. The remaining 

sections, h, i, j, k, l, m, n and o were, with slight amendments, adopted.
10. On motion of Mr. Kenny, the report of the committee, as amended, was 

adopted, as follows :
1. That as the abrupt termination of the present arrangements between com­

panies and special agents may entail inconvenience upon some members, it is desir­
able, until the adoption of a rule abolishing special agents, at once to define and im­
prove the rules governing this board as regards special agents.

2. That all existing rules referring to city and special agents be repealed, and 
the following substituted therefor, and declared to be the rules of this board, and 
binding on and after 1st March, next :

(a.) A Toronto agent is defined to mean individuals or firm, not exceeding 
three persons in number, duly authorized by a head office located elsewhere to re­
present a company or companies, members of the board, in the city of Toronto, to 
which he or they are directly appointed, and who shall register, as hereinafter pro­
vided. It being understood that such Toronto agents are not prohibited from fol­
lowing other occupations in addition.

(6.) Bach company having its head office located in Toronto shall have the 
Privilege to appoint a firm or individuals as city agent or agents not exceeding three 
persons in number, who shall be directly attached to such company, and who shall 
register as hereinafter provided, it being understood that such city agents are not 

3—43£
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prohibited from following other occupations in addition, nor from representing m W0 
than one company.

Special agents may be appointed, as hereinafter provided :
(c.) Only persons who are bona fide cngag id in the occupation of solicitin^or can­

vassing for fire insurance business, or fire and life insurance business, and whose chief 
occupation this is, shall be eligible as special agents, except that persons who are really 
and bona fide real estate or house and land agents, and have an office and definite 
place of business for that purpose shall be eligible as special agents.

(d.) Any person desiring to act as a special agent for any fire insurance com­
pany in Toronto or Parkdale, and to carry on such business with any company, 9 
member of this board, shall make application in writing to the secretary to be re­
gistered for such purpose, and stating his willingness to comply with the rules and 
regulations as to special agents, which application shall be submitted to a regular 
meeting of the board, and at the next subsequent regular meeting it shall be granted, 
except the eligibility of the applicant is questioned by any member of the board, 
when the matter shall be deferred to the next regular meeting, and shall then be 
decided by the vote of the members present, the vote to be taken by ballot (a ma­
jority electing and a two-thirds vote rejecting), and such rejection shall be conclu­
sive and prevent any re-nomination for six months after date of such rejection. Ah 
special agents must be re-elected annually at ihe last regular meeting in February, 
and after the regular one week’s notice shall have been given.

(e.) No commission shall be paid directly or indirectly to anyone not a momb0r 
of this board, unless as provided for in this section and in sections 4 and 5 of the 
rules. No special agent shall act for more than one company. To such special 
agents a commission may be paid only by the company whose special agent he is.

(f.) Upon the application being granted by the board, the applicant shall sigu, 
in a book kept by the secretary for that purpose, an agreement to observe the follow­
ing rules :—

1. That he is bona fide engaged, or to be engaged, in soliciting fire risks for tb0 
company he represents, or seeks to represent, and that he will not receive nor parti­
cipate in commission on the business of any mercantile or manufacturing establish' 
ment in which he is or may be engaged as principal or employee.

2. That he will not directly or indirectly permit the assured or any employ00 
thereof, or any other person, to participate in his commission.

3. That he will not directly or indirectly give nor offer business, either new or 
renewal, to any company except the one whose registered special agent he is.

4. That he will strictly conform to all rules, regulations and rates of the board, 
and in no way whatsoever seek to evade or connive at any evasion of the same.

5. That he will forthwith answer as required any and all questions which m»/ 
bo put to him by the secretary, with regard to the placing or renewing of risks.

6. That in event of his company cancelling a risk upon which he shall ha?0 
received a commission, he will return the commission upon the unearned premia®1

7. That penalties for the infringement of any of the foregoing rules, or non­
payment of a premium due a company after it has been received from the assured, 
or other dishonorable conduct, shall be a fine, as fixed by the board, for the payment 
of which, or his dismissal, the company whose registered agent he is shall be re­
sponsible ; and in the event of his dismissal by his company for the non-payment 
such fine, he shall be ineligible for re-appointment for one year from date of di8' 
qualification.

The secretary shall then issue to the applicant, upon his payment of the fee 99 
required by the next subsequent section, a certificate permitting him to trans90 
business as a special agent in the city of Toronto and Parkdale for such company- .

(<?.) Every person ^ taking out a certificate as a special agent shall pay to thi8 
board an annual fee, which shall be in the case of those confining their basin099 
strictly to that of fire insurance only, $25, and to all others, $50. The commissi011 
payable to parties coming under the 2nd class and who do not confine their busin000 
strictly to fire insurance shall in no case exceed ten per cent.
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(ft) Certificates shall require to be renewed and fees to be paid on the 1st of 
^arch in each year. For certificates granted to new applicants subsequent to the 
1st March, the annual fee shall be chargeable pro rata for the unexpired portion of 
the year, bat the amount shall be not less than one-fourth of the annual fee.

(i.) That a special agent shall not be allowed to act as a broker, or to receive a 
Commission from another agent, or from any company except the one whose special 
agent he is; and no special agent shall be allowed to receive commission or any 
other consideration on any business except that which is placed in the company for 
^hich he is registered special agent.

(_/.) Any charge of infraction of rules or regulations preferred against a special 
agent shall be dealt with in the same manner as provided for in rules Nos. 20 and 
2l, as amended, for Toronto or city agents, and to be subject to the same penalty.

(ft.) The non-payment of a premium due a company by a special agent, after 
he has received the same from the assured, shall be held to be a violation of the con­
ation upon which his certificate was issued, and shall be dealt with accordingly, as 
Recited in the next preceding section.

(Z ) Any company paying a commission or other consideration to any party not 
Qualified to receive the same, shall be required to cancel the risk upon which it was 
Paid, and such company shall not bo permitted to accept a line on the risk referred 
to for one month from date of cancellation.

(m) Each company a member of this board shall register with the secretary of 
the board such Toronto agent or agents, city agent (or firm), as defined in sections 
c and b of these rules, and shall be subject to the regular rules of this board, and such 
°f the foregoing rules as apply to them in transacting fire insurance in Toronto 
and Parkdale.

(n.) A list of all agents and special agents shall be posted in the board rooms by 
the secretary for reference.

(o.) No'commission shall be paid by any company to any other person than a 
tegistered agent. Managers of banks and secretaries and managers of life assurance 
°°tnpanies and of loan and building societies, may also be paid a commission on the 
business in which the institutions they represent have a direct proprietary or 
hypothecary interest,'but on no other business.

11. Mr. Maughan on behalf of the Eoyal Insurance Company handed in the fol­
lowing memo :—

“ The Royal1 dissent ’ from the position taken by this Board regarding the regulating 
of special agents as passed by the companies' representatives present.’’

12. Protective Police and Fire Patrol Go. Report of Committee (No. 5 on agenda). 
Mr. Kenny moved, seconded by Mr. Wood, that the report of the committee on the 
•hh’otective Police and Fire Patrol Co., be amended as follows :—

That where premises are as full subscribers, under the Toronto Protective 
Police and Fire Patrol Company, provided the hours of watching are extended—as 
shall be agreed upon by the board—only one-half the charge in special and schedule 
rated risks for want of watchman and watch clock be exacted, and that such special 
and schedule rated risks so protected, be registered with the secretary for reference.—
Carried.

13. Grain Business.—(No. 6 on agenda.) Moved by Mr. Kenny, seconded by Mr. 
Wickens,

That it is desirable to re-consider the rates and rules regarding gram business.—
Carried 15 to 5.

Mr. Kenny then moved, seconded by Mr. Gibbs,
That companies be permitted to allow such commission or rebate on grain busi­

ness as they may deem proper to grain merchants in the city of Toronto.
Moved in amendment by Mr. Sims, seconded by Mr. Vincent,
That in view of the fact that new rules of discipline have been adopted at 

the present meeting it is inexpedient to come to a decision on the matter involved in 
the main resolution ’and its amendment, until it be seen whether the new rules will not 
teuiedy the abuses now complained of in connection with grain business. If, how?
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ever, after reasonable trial, said rules should prove inadequate to deal wit£ infractions 
of the grain tariff and regulations to the satisfaction of this board, then a special 
meeting shall be called as provided in article 9 of the constitution, tor which the 
subject matter of the main motion and its amendment shall constitute the first items 
of agenda.—Amendment carried.

14. Workmen's Permits.—(No. 3 on agenda.)
On motion of Mr. Gooch, the following rule was adopted: That all applications 

involving any question as to the propriety of granting workmen’s permits in certain 
cases where a doubt exists, free of any charge, be in future required to be referred to 
the secretary for decision, such decision to be recorded in a book to be kept for the 
purpose at the office of the association.

15. Carpenters' Risks on Specials.—(No. 4 in agenda.)
Ordered that the rule of the Canadian Fire Underwriters’ Association adopted 

in their annual meeting in March, 1885, be adopted, namely,
“ Special Fisk,—Ordinary repairs and alterations permitted without extra 

charge.”
16. Endorsement Fee.—(No. 9 on agenda.)
Moved by Mr. A. W. Smith, seconded by Mr. Feed,
That the endorsement fee be abolished.
Moved in amendment by Mr. Sims, seconded by Mr. Wickens,
That section 24 of the rules be amended to read as follows : A fee of fifty cents 

must be charged and collected for all endorsements, except notices of further insur­
ance and concurrent wording ; and any endorsement or written acknowledgment of 
a change of interest shall be considered as an assignment and charged for as such.— 
Amendment carried.

17. Schedule Rated Risks.— (No. 2 on agenda.)
Moved by Mr G. F. C. Smith, seconded by Mr. Sims.
That for 12 months from the 1st February next, companies must take new ap­

plications and issue new policies for all risks that have been schedule rated— 
Carried,

18. 75 per cent. Co-Insurance Clause on Coal.—This matter was referred to the first 
ordinary meeting of the board for consideration.

19. Amendments to Constitution.—(No. 8 on agenda.)
The report of this committee on No. 8 as amended.
Article 13 of the constitution, as amended, to read as follows :

Members to Sign Constitution.
Article 13.—All existing members, or companies becoming members of the 

board, shall sign a copy of this constitution and rules (kept by the secretary for 
that purpose) ; and they and all persons acting for them shall make a statutory 
declaration on signing the same that they will strictly adhere to it, and that in 
the event of any charge being made of its violation, either general or directly against 
their individual company, they will make a full and complete statement of their 
position or knowledge in connection with the risk or risks, or the point in question. 
And should the same be challenged, he or they shall, if called upon to do so, make 
a statutory declaration that the same is true, or submit any or all books or papers in 
his or their office for inspection by the secretary or both ; and that he or the/ 
agree that each one of the representatives or employees of each company provided 
for in the constitution and rules shall, if required, make a similar statutory déclara* 
tion ; and the failure of any one of the persons mentioned to make a satisfactory 
declaration shall be accepted as evidence of a breach of these rules, and shall be dealt 
with as provided in section No. 20.

Section 20 of the rules amended read as follows :
20. Deposit Guarantee.—That a guarantee deposit shall be made by each com* 

pany with the secretary of the Toronto Board of 850, as a guarantee of, and to secure 
the payment of any fines that may be imposed under the rules—any fines deducted 
from this deposit to be immediately reinstated by the company. This deposit shall
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be made on or before the 15th day of February, and the other regulations shall come 
into force on the first day of March, next. Should it be shown to the satisfaction of 
the Toronto board, by a two-thirds vote of the members présentât any regular meet- 
ing—the usual notice through the board’s printed minutes of the previous meeting 
having been given—that any of the officials or employees, or a company—a member 
of this board—has violated any of the rules or regulations, the board shall impose a 
fine on such person or persons so violating as follows, viz. : Tuenty-five per cent, of 
the correct premium involved in the transaction, if it be a question of tariff, or com­
mission, or consideration violation ; and in other cases, a direct fine of five dollars 
for the first offence and ten dollars for each subsequent offence hy the same party or 
parties (but in no case shall the fine be less than five dollars; ; and the report of the 
same with the names of the offenders and the amount of fine to be conspicuously 
printed in the minutes of the Toronto board of that date.

21. lo Prevent Groundless Charges.—To provide against groundless charges being 
made, all enquiries or charges fyled with the secretary, where an investigation of 
books or statutory declaration is required, a deposit of two dollars must be made 
with the secretary by the company or agent making such request, such money to be 
repaid in the event of the charge being sustained, and to be forfeited to the board if 
found groundless.

22. Moneys from Licenses, &c., how disposed of.—All moneys received from licenses 
or fines to be held by the secietary of the Toronto board to be disposed of as may 
hereafter be decided at an annual or special general meeting—notice of such action 
having been given one month previous.

2d, Checking Rates by Head Offices.—Ordered—That as a stricter check by head 
offices of the business and rates submitted by their agents would go far to insure the 
faithful aoherence to tariff rates, which is essential to the satisfactory working of 
the board, the necessity is impressed upon head offices of prompt and strict super­
vision and check of risks submitted to them by their agents.

24. Unsatisfied Queries.—That in order to simplify the records of the board, a 
book be kept by the secretary, which shall be accessible at all times to members, in 
which shall be entered in simple form the substance of all unsatisfied queries or other 
matters requiring the attention of companies ; such entries to bo supplemented by 
the replies received in answer to such queries or requirement in such manner as to 
show at once in how far queries have been fully satisfied, and other matters have 
received the required attention.

That Mr. Reed, Mr. Gibbs and Mr. McMurrich be a committee to confer with 
the secretary, and to determine as to the form of such book.

auditors’ report.
Balance Sheet, 31j£ December, 1886.

Dr.

To Balance on hand, 31st Dec., 1884.... $ 52 03 
Cash from assessment on companies

for 1886.......... ........................... 1,281 49
Gash for sub-rent of office................ 15 00

$1,348 52

Audited and found correct.

Or.

By Secretary’s salary and bonus addi­
tion ..............................................  $ 600 00

Printing minutes, queries, &c......« 177 00
Board's proportion of office rent.....  125 00
Expenses of delegation to Montreal 79 60 
Schedule rating expense on one

month's salaiy of inspector.......  80 OO
Board's proportion of caretaker for

ten months ................................ 17 75
Sundries, as per ledger.................... 60 00
Balance in Bank of Toronto . -....... 209 27

§1,348 53

Toronto, 11th January, 1887.
S. BRUCE! HARMAN,) . ...J. MAUGHAN, 1 Auditors.
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N. B.—Balance of eub-rent of office, $15.00, (830.00), being proportion Toronto 
board for said rent, not received in time to be included with the above statement. 

The meeting then adjourned.
WM. HENDERSON, President. 
ROBERT McLEAN, Secretary.

TORONTO BOARD OF FIRE UNDERWRITERS.

(Extracts from Minutes.')
Toronto, 3rd February, 1887.

Met this day at 3 p.m.
In the absence of both the president and the vice-president, Mr. S. C. Duncan- 

Clark was called to the chair.
33. Agenda No. 10, Annual Meeting, re agents representing non-tariff companies. 

Resolution on this subject adopted at the annual meeting was inadvertently omitted 
from the minutes and is as follows :

That hereafter no office, nor person holding official connection with a non-tariff 
company, or acting as agent or sub-agent for a non-tariff office, shall be eligible to 
represent or act for a tariff office or receive or place business or receive commission 
with or from a member of this board, whether as general agent, sub-agent or in any 
other capacity whatever.

34. Brown Bros. Endorsement Fee, and form of policy of John Macdonald & Co. giv­
ing permission to employ workmen for ordinary repairs without charge. The secre­
tary to use the query sheet to ascertain names of companies that have not complied 
with the order of the board in these cases.

S5. Standard Woollen Company’s risk.—The consideration of the secretary's report 
on this matter was deterred until next meeting.

36 John Wood & Son’s planing mill.—This matter was deferred in the absence of 
the British America and Phcenix of London.

37. Co insurance clause on coal deferred.

38. New Eatings.
Building. Contents;

Essery’s Planing Mill, Tecumseth Street, Warranty
No. 1........................................................................ 4.05 4.05

Rattan Factory, west of Essery’s building..................... 1.25 1.50
R. H. Gray & Co., Nos. 24 and 26 Wellington Street

West...........................................................................
Poison’s Boiler Works, Esplanade, Warranty Nos. 1,

2 and 4.......................................................................
Westman & Baker, 78 Wellington Street West, War­

ranty No. 1........................................................  2.00
Cloudsley’s Machine Shop, Esplanade............................ 1.75
Canadian Window Shade Company (risk improved).............
Whatmough’s Stock, 126 King Street East, in front

and rear buildings...............................................................
If fire proof doors are placed between workshop and

front building, the rate on the front will be.................
Tobacco Factory (in R. Hay’s old factory).............................

39. Bating Deferred—O’Keefe & Co., 125 to LSI Dalhousie Street; new ware­
house on, Front Street West, north of R. Hay’s old buildings—deferred for three 
weeks. Agents requested to inspect in the meantime.

Michigan Ammonia Works, Front Street East, on Consumers’ Gas premises.
40. Borrowman's Crockery Store, 289 Yonge Street. Companies will please note 

that the front part of this building is brick and the rear frame, without any dividing

.80 1.05 

1.65 1.65

2.00
1.75
1.75

1.15

.75
1.50
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wall. The rate of the frame part governs rate on building, $1.75 ; contents, $1.80 
(See Tariff No. 7$).

41. Queries, Yith January.—The Fire Insurance Association and Phoenix of 
London have not yet answered these queries, which they are required to do before 
next meeting.

42. Queries, “Nth January—The City of London Fire Insurance Association, 
Phœoix of London, Phénix of Brooklyn, Queen City and Eoyal Canadian, have not 
replied. They will please do so before next meeting.

43. Query No. 1, re Nos. 140, 142, 144 Queen Street Bast. The secretary was 
instructed to repeat this query so as to include the whole block, building and contents.

44. The Glasgow and London replied “ No,” queries Nos. 2 and 3, and “ Yes” to 4, 
taken as hardware without oils. As soon as notified that they kept oils collected ad­
ditional rate. Have now tariff rate.

London and Lancashire : “ No ” to Nos. 2 and 3 ; and to No. 4, “ We insure this 
as a hardware without oils.”

Eoyal : Nos. 2 and 4 and to No. 3 (214 Queen Street Bast), “ Furniture and 
stock transferred from a 81.20 risk—will collect difference.” The Eoyal wilt please 
report collection before next meeting.

Western : To No. 2 (dentist risk), “ Yes, described as a dwelling.” The sec­
retary was asked to report on this risk at next meeting.

45. Notice of rating.—The Toronto Syrup Company’s premises, Esplanade Street 
East.

46. Nomination of agent.—H. A. H. Moore, real estate agent, Arcade.
47. Notices of motions.—By Mr. Sims—That at next meeting he will move tho 

adoption of rule 29 of supplementary instructions to agents of the Canadian Fire 
Underwriters’ Association as a rule of this board. By Mr. Eeed—Notice to rescind 
the rules of the Canadian Fire Underwriters’ Association adopted by this board on 
the 3rd December, 1885. (See minutes of 28th October, ls86.

48. Letter from Messrs. Gooderham & Worts re watchman, was read, and con­
sideration deferred for one week.

49. Perkins, Ince & Co. want to know if they make openings on each flat can 
they insure under one sum in and on both buildings.

50. Queries:
1. Has your company at this date (3rd Feb.) a risk on Yoke’s hardware stock 

With oils, frame rough-cast building, at less than tariff rate, $1.35 7
2. Has your company at this date (3rd Feb.) a risk on Lamb’s rough-cast block, 

130 to 148 Queen Street Bast, or on or in any one of them at less than tariff rate $1.60 7 
Answer separately.

130, stationery store—John Jamieson.
132, pork and produce store—Samuel McGuire.
134, grocery and butcher shop—John Wilson.
136, mattress making, &c—J. J. Heffron.
138, vacant.
140, dry goods—Mrs. Mary Short,
142, plumber’s shop—T. Gordon.
144, r ag carpets—J. T. Haines.
146, laundry (no steam)—Eobert Long worth.
3. Has your company erased from policy form of John Macdonald & Co. the 

permission to have workmen without charge ?
4. Has your company collected endorsement fee from Brown Bros. ?

S. C. DUNCAN-CLAEK, Chairman 'pro tern.
ROBEET McLEAN, Secretary.
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TORONTO BOARD OF FIRE UNDERWRITERS.

(Extracts from Minutes)
Toronto, 23rd July, 1885.

Met this day at 3 p.m., Thos. R. Wood (Ætna) vice-president, in the chair.
On motion of Mr. Scott, seconded by Mr. Evans, the board adjourned till 3 p.m. 

to-morrow in consequence of the arrival to-day of the volunteers from the North-West.

Toronto, 24th July, 1885.
Met this day at 3 p.m., pursuant to yesterday’s adjournment.
Present:—Thos. R. Wood (Ætna) vice-president, in the chair, Wm. Adamson, 

British America ; A. M. Walton, Caledonian ; S. F. Magurn, City of London ; J. B. 
Reed, Lancashire and Liverpool and London and Globe ; John Maughan, Royal ; 
T. M. Pringle, London and Lancashire; Hugh Scott, London Assurance, National of 
Ireland and Queen City ; R. N. Gooch, North British and Mercantile ; E. P. Pearson, 
Northern.

Absent:—Citizens, Commercial Union, Fire Insurance Association, Glasgow and 
London, Guardian, Hartford, Imperial, Norwich Union, Phénix of Brooklyn, Phoenix 
of London, Queen, Royal Canadian, Scottish Union and National, Western.

Minutes of the meetings of 16th and 23rd insts. were read and confirmed, except 
Staunton’s Room Paper Factory, which was changed to $2.26.

Special Agents—declared eligible or otherwise.
Fred Plumb, deferred. F. J. Smith, estate and financial agent for Royal, de­

clared eligible.
The following letter from Messrs. Scott & Walmsley was read ;

Toronto, 20th July, 1885.
Dear Sir,—The following is an extract from the minutes of a directors’ meet­

ing of the Queen City Fire Insurance Company held this Monday, 20th July, 1885.
“ Ordeied, That as this board cannot consistently sustain a principle that sanc­

tions the insurance of sacred edifices, etc., etc., in the Province of Ontario, which are 
situated beyond this city’s limits at a rale of only thirty-five cents (35c.) per annum, 
and compels them to exact fifty cents (50c.) for similar hazards within range of the 
fire brigade protection in this city, this company must therefore withdraw from the 
‘ Toi onto Board of Fire Underwriters’ while such an anomaly continues to exist. 
A copy of this order as a notice of withdrawal to be sent to the said Board of Under­
writers.”

Yours faithfully,
SCOT! & WALMSLEY, Managers. 

Robert McLean, Esq., Secretary Toronto Board of Fire Underwriters, Toronto.

The following letter from the Mercantile Fire Insurance Company was read :—-
Waterloo, 20th July, 1885.

Dear Sir,—At a recent meeting of our board it was decided that this company 
join the Toronto Board of Fire Underwriters on the 1st day of August next. Kindly 
have this arranged that we become a member at that time, and supply us with the 
necessary tariffs and instructions.

Yours truly,
P. H. SIMS, Secretary.

Robert McLean, Esq., C.F.U.A., Toronto.
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On motion, the Mercantile Fire Insurance Company was unanimously elected a 
member of the Toronto Board of Fire Underwriters.

Notice of Bating—Copp, Clark & Co., 9 Front Street West.
Tariff Committee.—On motion, a vote of thanks was given to the tariff committee ; 

and as their work was finished the committee was therefore discharged.
Ordered, That the secretary be instructed to procure an extension to the present 

table in use in board room, and arrange seats for the respective members.
The Citizens reported collection of extra rate on J. W. Cowan & Co.’s risk.
The Imperial is requested to answer query of the 9th inst., re Carlyle’s Planing 

Mill.
Moved by Mr. Scott, seconded by Mr. Gooch, that in view of the secretary’s 

increased labor and responsibilities in the inspection of risks for special rating and re­
porting thereon, and the very satisfactory manner in which all the duties have been 
performed his salary be increased to six hundred dollars for this year.

Ratings.—Gooderham & Worts’ distillery premises, numbers as per plan and 
printed form of application. Building and contents same rate unless otherwise 
named.

Building
and

contents.
No. 1. Five storey stone distillery, marked D, machinery

floor on plan.......................................................................  $3 00
No. 3. Five storey stone mill, marked D, mill on plan......  3 00
No. B. Building part, one and one and one-halt storey,

mark d D, fermenting cellar, D on plan........................ 2 00
No. 7. Engine in portion of building between machinery

floor and mill, marked D on plan..................................... 3 00
No. 8. Cooper shop, carpenter shop and paint shop, marked

BBEEEE on plan............................................................... 1 75
No. 9. Malt house, building and storage, marked FFFFFFF

on plan............................................................................... 1 50
No. 13. Brick boiler house, marked boiler M on plan............ 1 25
No. 15. Brick tank house, marked K tank room, No. 3 on

plan...................................................................................... 0 80
No. i7. Brick tank house, marked tank room No. 2, J on

plan.................................................................................... 1 00
No. 19. Brick tank house, marked tank room No. 1 on plan 1 00 
No. 21. Four storey brick building shipping way and storage

and mixing, marked H on plan........................................ 1 00
No. 22. Three storey brick still houses—an equal amount

on and in each, marked 1 H, 2 H and 3 H on plan....... 2 00
No. 24. Three storey brick storehouse and shipping room,

marked L, spirit store on plan................... .....................  0 90
No. 25. Three storey brick storehouse and shipping room

marked L.Y.B., bonded warehouse on plan................ 0 90
No. 26. Brick one storey cooper shop, marked cooper shop B

on plan............................................................................... 1 50
No. 27. Machine and cooper shop, marked machine shop B

on plan....,.......................................................................... 2 50
No. 30. Frame elevator and storehouses attached,

marked OOO on plan. Bd’g.........................,...$3 00 $2 Ï5
No. 31. Wharf under and around the above (not

including that at the foot of Parliament Si.).............. 3 00
No. 32. Ice house, marked ice house N in plan.................. 1 75
No. 33. One storey brick building, marked shipping

room on plan ................................................................. 1 00
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Heesin’s confectionery, 7 Front Street. No box
making..............................    2 00 2 00

Beinhardt & Co.’s lager beer frame brewery, Paohess
Street.....................  2 25 2 25

Koinhardt & Co.’s brick and frame ice house adjoin­
ing..........................................................................  1 75 1 80

Reinhardt & Co.’s brick fermenting house and ice
house...................................................................... 1 75 1 80

Mail Printing Co., corner King and Bay Streets,
front building. ..........    0 70 0 75

Mail Printing Co. corner King and Bay Streets,
rear building........................................................ 0 85 1 35

Toronto Knitting Machine Co., 116 Bay Street 
(formerly Taylor, Pink & Co.) practical form of
policy.................................     1 50 1 50

Toronto Brewing and Malting Co., separate sum being
insured on different parts, on all buildings adjoin- |
ing and communicating..................................... 1 50 1 50

S. H. Janes & Co., 102 King Street West, building 
temporarily used for manufacturing gas from
petroleum...................... .*. ....................................  2 50 2 50

Barclay, B., oat-meal mill, &<;., 192 King Street Bast, 4 00 4 00
Hointzman Piano Manufacturing Co., 86 York Street,

front building,....................................................  1 30 1 35
Heintzman Piano Manufacturing Co., 86 York Street,

rear building,......................................................  3 00 3 00
J. Westman, 42 and 44£ Richmond Street West, front 

building used as a store and laundry—hand 
power ; centre part partly brick and partly 
frame, bellows making. Brick printing office 
in rear. Average rate of.........................   2 50 2 50

Errata in Toronto Tariff.
Stables, private—No. 19, page 3, 4th class, should read 1.00 not 1.25.
Boots and shoes—No. 27, page 4, contents, 1st class, should read, .75 not .85.
Painters and paint shops—No. 156, p. 9, should read, building, 65, 85,1.20, 1.76.

Contents. “ “ “ “ “ .90,1.15,1.60,1,8#.
Elevators md Storehouses.

Adamson, William—north storehouse...................,.$2 25 $2 00
Adamson, William—south “ ........................ 3 50 3 25
Church street wharf—storehouses............................. 1 75 1 50
Gooderham & Worts—elevator (steam).................... 3 00 2 75
Grand Trunk Railroad—elevator (steam)................. 4 00 3 75
Mowat’s Wharf—(Geddes)...............................   2 00 1 75
Midland Railway —freight department, Berkley St. 2 50 2 25
Northern Railway—elevator (steam)........................ 2 70 2 50

“ flour shed..................................... 1 50 1 50
“ freight depot...............................  2 50 2 25
“ Montreal sheds..........................   2 00 1 75
“ freight sheds on wharf................. 2 00 1 75

Queen City Malting Co.—elevator, King Street East. 2 00 2 00
Strange & Chapman’s—city elevator.......................... 3 25 3 00
Taylor’s Wharf—storehouses (George Street) .........  175 1 50

“ elevator............................................ 3 60 2 75
Tinning’s Wharf....................     1 75 150
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Toronto, Grey and Bruce, now C.P.R. (brick) store­
house and freight shed.........................................  1 60 1 35

Toronto, Grey and Bruce, now C.P.R., elevator........  3 25 3 00
Yonge Street (Milloy’s)................  2 50 2 25
Grand Trunk Railway, freight shed, Yonge Street. 2 50 2 25

“ “ “ “ “ Simcoe Street. 2 50 2 25
Query.—Has your company at this date a risk on building or contents, Nos. 104 

and 106 Shuter Street, at 65c. per annum on building and 70o. on contents, the 
building being used as a public boarding house ? This query was struck off, (not 
definite) no name being given.

Adjournment.—Ordered, that the board adjourn till the first Thursday in Septem­
ber, and that the secretary be at liberty to take his vacation in the interval.

THOS. R. WOOD, Vice-President.
ROBERT McLEAN, Secretary.

H.

TORONTO BOARD OF FIRE UNDERWRITERS.
(.Extracts from Minutes )

Toronto, 30th October, 1884.
Thos. R. Wood (Ætna) vice-president, in the chair.
Minutes of the 23rd inst. were read and confirmed. .
The meeting at this point adjourned for the purpose of proceeding with the 

special meeting called for half-past three to day.

SPECIAL MEETING.

Mr. Magum’s Notice of Motion re Mr. Pringle.—Letters were read from Mr. T. 
M. Pringle and Mr. F. A. Ball, relative to the above ; in the former of which was 
enclosed $50, payment in full of fine imposed on Mr. Pringle the 5th day of June 
last, in consideration of which Mr. Magurn asked permission of the board to with­
draw the notice of motion which he had given, and moved in its stead,

“ That Mr. T. M. Pringle having now complied with the rules of the board the 
secretary be directed to communicate that fact to the manager of the London and
Lancashire Fire Insurance Company, also that it be printed in the minutes."__
Carried.

The regular meeting was then called to order.
Canadian Institute and Glasgow and London.—The following correspondence was 

ordered to be printed :—
Montreal, 18tb October, 1884.

R. McLean, Esq., Secretary Underwriters’ Board, Toronto.
Re City of Toronto Board.

Dear Sib,—The Sovereign Insurance Company whom we re-insured had a risk 
upon the Canadian Institute. Wo have every reason to believe that this risk would 
have been renewed with us but for the fact that the Hartford Insurance Company 
took it below tariff, and after doing so broguht it up for a special rating.

Our inspector, who attended the meeting when this risk was brought up, held 
that the Hartford must be asked to cancel this risk, as it had been taken from 
another office.

We understand that the chairman gave a ruling against this, upon the ground 
that it was not a G. & L. risk, but a Sovereign, which company were not members of 
the board.
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On behalf of this company we must take exception to this ruling and must ask 
you to request the Hartford to cancel this risk, or we must take such action as we 
consider necessary under the circumstances.

We take exception to the chairman’s ruling for the following reason : If we 
make an endorsement upon a Sovereign policy without collecting either the fee or 
any extra rate which may be necessary, we are at once requested to collect accord­
ing to the tariff.

We give no other reason than this because it must be so plain to you and to every 
member of the Toronto Board that the above ruling is incorrect and that any reasons 
against it are quite unnecessary.

Tours faithfully,
BOND & BROWNE, Joint Managers.

This letter was read last week but omitted in the minutes :
Montreal, 29th October, 1884.

To the Members Toronto Board of Underwriters, Toronto.
Dear Sirs,—This company desires it to be recorded on the minutes of the asso­

ciation that rule 5 applies to all Sovereign policies, as regards requesting cancella­
tion of any such risks, taken by another company below tariff.

Yours faithfully,
• BOND & BROWNE, Joint Managers.

Moved by Mr. J. T. Vincent, seconded by Mr. M. Gibbs, That the resolution 
referred to in the minutes just read, relating to the Canaiian Institute and R. W. 
Young’s Library therein, be and is hereby cancelled, and the following substituted 
therefor: That rule 5 applies to all Sovereign risks now held by the Glasgow and 
London, a member of this board, and, therefore, the Hartford, having taken the said 
risks from the said company below tariff rate, is ordered to cancel the same and 
report at next meeting.—Lost.

Moved in amendment by Mr. A. W. Smith, seconded by Mr. J. B. Reed, That 
the consideration of this resolution be referred to the annual meeting of this board. 
—Lost.

Moved in amendment by Mr. S. C. Duncan-Clark, seconded by Mr. A. W. Smith, 
That the consideration of this resolution be referred to the annual meeting of the 
board, but that in the meantime the business of the Sovereign be assumed to be the 
business of the Glasgow & London.—Carried.

Mr. Magurn, on behalf of the City of London iFire Insurance Company, protests 
against the board dealing with a question of contract as between companies, and 
amending the constitution, except at an annual meeting or special meeting called for 
that purpose.

Toronto Fire Appliances.—There being no report from committee on above, Mr. 
Wm. Blight moved, seconded by Mr. H. D. P. Armstrong, That the previous com­
mittee on Toronto fire appliances be dissolved and that the following gentlemen be 
a committee for that purpose: Messrs. Hugh Scott, S. F. Magurn and A. W. Smith. 
•—Carried.

The meeting adjourned at 5 o’clock.
THOS. R. WOOD, Vice-President 
ROBERT McLEAN, Secretary,

Per J. A. C. McCuaiq.
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TORONTO BOARD OF FIRE UNDERWRITERS.

Toronto, 2nd April, 1887.
Messrs. Scott & Walmslby, Queen City Buildings, Toronto.

Dear Sirs,—I am instructed by the Toronto board to see that all companies 
comply with the rule adopted at the last annual meeting re agents of non-tariff 
offices, which is as follows, namely : —

“That hereafter no officer, or person holding official connection with a non-tariff 
company, or acting as agent or sub-agent for a non-tariff office, shall be eligible to 
represent or act for a tariff office, or receive or place business, or receive commission 
with or from a member of this board, whether as general agent, sub-agent, or in any 
other capacity whatever,”

As you represent non-tariff offices, the Queen City cannot continue as a member 
of the Toronto board, and, in consequent e, 1 am not permitted to send you, as for­
merly, the official ratings or other papers connected with the business of insurance. 
I therefore enclose the deposit guarantee cheque which you sent me on the 16th 
ultimo.

Were your non-tariff companies to join the board on the terms laid down in the 
minutes of the Toronto branch of the Canadian Fire Underwriters’ Association of 
the 8th December, 1885, and in accordance with which the Millers’ and Manufac­
turers’ Insurance Company joined the association, the rule above referred to would 
not require the withdrawal of the Queen City from the board.

I need scarcely add that I very much regret that the companies you represent 
are outside of an association in the formation of which your Mr. Scott took so active 
and lively an interest, and which has done so much in placing the business of insur­
ance on a sound basis, by rating risks on their merits, reference being had to the 
means possessed by each city and town for preventing and extinguishing fires.

I am, dear sir, yours truly,
ROBERT Me LEAN, Secretary.

TORONTO BOARD OF FIRE UNDERWRITERS.
Toronto, 19th April, 1887.

W. H. Howland, Esq., President Queen City Insurance Company, Toronto.
Dear Sir,—On the 2nd inst. I wrote a letter to Messrs. Scott & Walmsley in 

which I returned the deposit cheque of fifty dollars made by the Queen City Insur­
ance Company. On the 12th inst. I received a letter from these gentlemen, return­
ing the cheque, and stating that any communication I had to make on this subject 
should be addressed to you.

I beg, therefore, to send you herewith the said deposit cheque of fifty dollars, 
and also the letter of the 2nd inst. above referred to, in which you will find the 
reasons for returning that cheque, and why the Queen City Insurance Company 
cannot continue a member of the Toronto board.

I am, dear sir-, yours truly,
ROBERT McLEAN, Secretary.

Cheque enclosed as above.
The Queen City Fire Insurance Company,

Toronto, March 16th, 1887.
THE DOMINION BANK, pay to Robt. McLean, Esq., Secretary Toronto 

Board of Underwriters, or order, Fifty Dollars, deposit. (To be returned in the 
event of similar deposits not being made by all the other companies.)
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K.
Board of Fire Underwriters, Toronto, 23rd February, 1888.

Dear Sir,—I am directed to request a reply in writing, to the following, to be 
forwarded in time to be presented by me to the next board meeting.

By order of the board,
EGBERT McLEAN, Sec.

Query ;
1. Has your company renewed any risks with the firm of Scott & Walmsley, or 

any employee of the firm, with or without commission, contrary to rule No. 8, which 
reads and came into force annual meeting, January, 1887. See names below.

“ That hereafter no office or person holding official connection with a non­
tariff company, or acting as agent or sub-agent for a non-tariff office, shall be eligible 
to represent or act for a tariff office, or receive or place business, or receive commis­
sion with or from members of this board, whether as general agent, sub agent, or in 
any capacity whatever ”

Firm of Staunton & Co., King Street West.
“ “ “ Factory, North Toronto.
“ “ Eby, Blain & Co, Front Street East.

Eeply......................................................................................................................................
2. Had your company a risk on the Acme Silver Company’s building or stock

on the 22nd February, 1887, at less than tariff rate, building 90o., contents $1.15 ? 
Reply.....................................................................................................................................

Signature..................................................... ...........

L.
Extract from “ Statutory Conditions ” of the Queen City Fire Insurance Co.:—
10. The company is not liable tor the losses following, that is to say :—
(a.) For loss of property owned by any other party than the assured, unless the 

interest of the assured is stated in or upon the policy ;
(6.) For ioss caused by invasion, insurrection, riot, civil commotion, military or 

usurped power;
(c.) Where the insurance is upon buildings or their contents—for loss caused by 

the want of good and substantial brick or stone chimneys ; or by ashes or embers 
being deposited, with the knowledge and consent of the assured in wooden vessels; 
or by stoves or stove pipes being, to the knowledge of the assured, in an unsafe con­
dition or improperly secured ;

(d.) For loss or damage to goods destroyed or damaged while undergoing any 
process in or'by which the application of fire heat is necessary ;

(e.) For loss or damage occurring to buildings or their contents while the build­
ings are being repaired by carpenters, joiners, plasterers or other workmen, and in 
consequence thereof, unless permission to execute such repairs had been previously 
granted in writing, signed by a duly authorized agent of the company. But in 
dwelling houses fifteen days are allowed in each year for incidental repairs, without 
such permission ;

(/. ) For loss or damage occurring while petroleum, rock, earth or coal oil, cam- 
phene, gasoline, burning fluid, benzine, naphtha or any liquid products thereof, or 
any of their constituent parts (refined coal oil for lighting purposes only, not exceed­
ing five gallons in quantity, or lubricating oil not being crude petroleum nor oil of 
less specific gravity than required by law for illuminating purposes, not exceeding 
five gallons in quantity, excepted), or more than twenty-five pounds weight of gun­
powder is or are stored or kept in the building insured or containing the property 
insured, unless permission is - iven in writing by the company.

11. The company will make good loss caused by the explosion of coal gas in a 
building not forming part of gas works, and loss by fire caused by any other explo­
sion or by lightning.
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M.

FIEE TABLES FOE 1885.
REVIEW OF THE FIRE LOSSES IN THE UNITED STATES AND CANADA FOR TEN YEARS."

The simple statement that the ten years ending with 1884 have witnessed in the 
United States and Canada a destruction of property by fire aggregating the immense 
sum of nearly nine hundred millions of dollars, would seem to appeal to the minds of 
thinking men with overwhelming force. Bat when we glance from these ashes to the 
fiscal transactions in nearly every department of trade and find them insignificant in 
comparison ; when we examine statistics of production and find how vast a portion of 
the values produced has gone to pay this tremendous tax ; when we place side by side 
with this array of obliterated wealth the records of govern menial expenditures and 
observe them dwarfed ; when we look at the sums spent in charities and education and 
perceive thereby the benefits which might have resulted to the people if these wasted 
millions had been wisely expended, we are enabled to realize, partially, at least, the 
magnitude of this drain upon our national resources, and to feel how truly appalling is 
the gigantic waste.

Table VI.—Total Monthly Losses by Fire in the United States and Canada 
for Ten Years, 1875-1884.

UNITED STATES.

Months.

January.. 
February 
March ....

July ....... .
August .... 
September. 
October .... 
November 
December ,

Total
Property

Loss
for 10 Years, 

1875-1884.

Total
Insurance

Loss
for 10 Years, 

1875-1884.

Total
Property

in 1884.

$
76,038,152
63,087,393
63,696,454
69,630,967
72,085,506
53,542,112
62,180,187
64,241,329
61,354,556
76,053,578
66,322,710
76,372,506

$
46,412,800
37,370,161
37,658,635
37,626,500
37,641,664
30,181,251
31,866,291
33,791,521
31,270,535
38,219,280
36,7.16,680
45,004,695

$
11,758,466
7,650,999
8,102,801
9,468,642
9,249,568
7,277,974
8,501,147

10,042,386
9,316,583
9,907,942
8,305,423

10,426,681

803,605,448 443,669,913 110,008,611

Total 
Insurance 

Loss 
in 1884.

$
6,935,001
4,556,987
4,564,764
6,701,772
4,673,204
4,263,754
4,627,279
5,513,652
4,628,346
4,965,676
4,839,962
5,510,581

60,679,818

CANADA.

January.. 
February 
March....
AprU...... .
$£,
J”iy........
August....
September 
October... 
November 
December

5,292,745
4,883,473
5,089,198
5,413,717
7,472,751

30.787,467
5,394,353
6,207,318
6,673,809
6,092,003
5,118,135
4,521,367

91,946,336

2,848,331
2,820,651
2,759,315
2,694,518
3,212,963

11,252,272
2,609,796
3,312,801
2,610,849
2,436.526
2,780,975
2,264,872

41,602,862

1,115,025
733.150 
370,783 
408,550 
581.420
569.150 
846,805 
340,900 
910,705 
620,337 
258,600 
245,490

6,900,815

699,475
418.550 
228,619 
199,375 
271,870 
286,600
315.550 
170,935 
391,645 
212,905 
105,460 
119,850

3,320,834

%

3—44
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Table IX—Aggregate Annual Losses in the United States and Canada for
Ten Years, 1875-1884.

United States. Canada.

Years. Aggregate
Property

Loss.

Aggregate
Insurance

Loss.

Years. Aggregate
Property

Loss.

Aggregate
Insurance

Loss.

1875..........................
$

78,102,285
64,630,600
68,265,800
64.315.900 
77,703,700 
74,643,400
81.280.900 
84,505,024

100,149,228
110,008,611

$
39,325,400
34,374,500
37.398.900
36.576.900 
44,464,700 
42,525,000
44.641.900 
48,875,131 
54,808,664 
60,679,818

1875-..........................
$

8,225,750 
9,145 200 

29,261,000 
5,960,500 
7,159,000 
5,194,600 
8,237,400 
5,605,940 
6,266,131 
6,900,815

$
4,306,300
3.887.600 

10,637,700
3,103,700
3,866,000
2,359,800
3.701.600 
3,047,341 
3,382,987 
3,320,834

1876........................ 1876............................
1877 ......................... 1877-..........................
1878 ... ................. 1878............................
1879......................... 1879............................
1880.......... -.............
1881..... ..... ...........
1882..........................

1880............................
1881-........-...............
1882............................

1883 ......................... 1883-.....................
1884......................... 1884.................. ..........

Totals,............ . 803,605,448 443,669,913 91,946,336 41,602,862

803,605,448
91,946,336

443,669,913
41,602,862‘ Canada....

Total 895,551,784 485,272,775

N.
Chatham, Ont, 7th April, 1888.

Millers’ and Manufacturers’ Insurance Company,
24 Church Street, Toronto.

Gentlemen,—At the fire which recently destroyed our cooper shop and adjoin­
ing foundry the importance of having always ready for use plenty of pails filled 
with salt water was clearly demonstrated. The fire commenced in the early morn­
ing of the 15th February. A strong cold wind was blowing direct on the mill and 
elevator, encircling them with blazing shingles and sparks. The wind drove some 
of the sparks through a small opening at the top of the elevator, some 75 feet from 
the ground, and in a moment the upper part was in a blaze. Some of the men, who 
were on guard, ran up stairs and promptly extinguished the fire in its incipient 
stage by using the pails and water casks, which are always kept on hand for that 
purpose. We have no hesitation in stating that if it had not been for this the 
elevator, together with a heavy stock of grain, undoubtedly would have been burnt 
to the ground. We may mention that it would have been impossible to reach the 
spot with hose.

Campbell, Stevens & Co.
The elevator and grain at the time of the fire was fully worth $50,000. C. S. & Co.

O.

HAND-IN-HAND MUTUAL FIRE INSURANCE COMPANY (FOUNDED 1873).
RULES.

Instructions to Agents*

The following rules will serve as your guide in carrying on your agency, and 
are framed with the view of obviating constant reference to the chief office for instruc­
tion :—
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Character of Applicants,

You will guard against aecepting proposals from persons of doubtful character, 
and those for insurance on property in the occupation of disreputable tenants.

Other considerations, such as the pecuniary embarrassment of the applicant, a 
disposition to overvalue his property, risk from threats or from probable designs on 
the part of enemies of the applicant, and any other peculiar conditions which may 
commend themselves to you as worthy to influence you in accepting or declining, 
command your rigid scrutiny.

Applications for Insurance.

Must be written on the printed forms furnished by the chief office at Toronto. 
You will, before granting an interim receipt, see that every question in the form is 
fully and fairly answered, and that a complete, clear and distinct diagram of the 
building proposed for insurance, or in which property proposed for insurance is 
placed, is sketched on the back thereof.

You will, personally, thoroughly examine the conditions of all property offered 
for insurance, and will not commit such examination to a sub agent or assistant.

You will mark welt the condition of the buildings, the risk to which they are 
exposed from without as well as from within, their contiguity to other buildings, and 
their risks therefrom.

You will personally verify the correctness of the plan sketched on the back of 
the application form, particularly that portion of it which specifies the distance from 
other buildings ; and you will satisfy yourself that, in all other respects, the condi­
tions of the property offered for insurance are truly described therein.

You will note how ashes are disposed of, whether they are deposited in a wooden 
receptacle near to the building, or to others adjacent thereto, and when habitual 
negligence in this or in other important particulars is manifest, you will decline the 
risk.

In considering an application, you will be so cautious and punctillious as that no 
exception could be taken to your acceptance, wore the property to be destroyed on 
the day following its date.

You will, in every case, give your own independent opinion of the risk.
You will mail all applications to the chief office at Toronto on the day on which 

they are received.
Limit for Insurance.

You will not, in any one locality, without special authority, accept one or more 
risks which, in the event of a fire occurring, would endanger a loss, in that locality, 
to the company, of a greater amount than the following

1st. On fireproof, stone or brick buildings, roofed with
slate, metal, gravel or shingles in mortar.............

2nd. On stone or brick buildings, roofed with wood..........
3rd. On rough-cast buildings, or buildings entirely of wood,

(according to risk)..................................................
You will generally avoid accepting risks on leasehold, vacant or disputed pro­

perty. This rule does not refer to valuable leasehold having a considerable time to run.
Application for Insurance on Mortgaged Property

Should be made by the mortgagor, in order to avoid the possibility of a 
double insurance by mortgagor and mortgagee on the same property.

Endorsements.
You will at once forward copies of all endorsements required to be made on a

policy to the chief office at Toronto, for approval, without which you will make no 
alteration or endorsement thereon.

3—44£
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The Value of Property

Offered for insurance is a consideration of vital importance, and will require 
yourjstrictest examination. You will in no case accept a risk for a proportion of more 
than two-thirds to three-fourths of the actual cash value of the property.

Division of Risk.
In taking applications, you will see that the different amounts required to be 

insured on different kinds of property under the same policy, are respectively appor­
tioned thus :—

On a brick dwelling, roofed with shingles, in mortar (No.
1 on diagram)................................................................. $1,000

On household furniture therein contained............................ 1,000
On wearing apparel do   500
On piano do  200
On printed books do   300

$3,000
You will also see that specified amounts are placed on each building or tenement 

required to be insured.
Compensation

Will be a commission of per cent, on all premiums transmitted to the head 
office, which allowance is to cover postages and all other expenses. No other charge 
or expense will be allowed unless upon the written order of the president, counter­
signed by the secretary.

Accounts
Must be made up to the last day of each month, and mailed, together with a remit­

tance of the exact amount of balance, so that they may reach the chief office at 
Toronto on the 3rd day of the month following, at latest.

Losses.
Upon the occurrence of a loss covered, or partially covered, by one of the com­

pany’s policies, you will at once acquaint the chief office at Toronto with the fact by 
telegraph, stating the name of the insured and the number of the policy, and prob­
able extent of lose, and will by first post give the fullest particulars as to partial or 
total loss and extent of same, the cause of fire, whether any suspicions exist of the 
conduct of the insured, or of others, in respect thereof, what other companies, if any, 
are concerned in the loss, and all other particulars which you may deem of import­
ance or of interest to the company,—waiting instructions from the chief office or the 
arrival of the inspector.

In the case of a partial loss of merchandise, you will see that the goods are at 
once assorted and arranged according to class, separating the damaged from the 
undamaged goods so that the damage can be easily ascertained, and otherwise placed 
in a condition for appraisal, in the manner described in the policy.

You will answer all questions as to mode of procedure for recovery of claims by 
referring applicants to the instructions and conditions in this regard embodied in the 
policy.

Rates.
It would be impossible to frame a table of rates applicable to every case, and 

you will understand that the table annexed gives the rate for ordinary risks. It 
will be found that unforeseen hazards sometimes present themselves, demanding an 
increased rate.

In circumstances under which you may consider it for the interest of the com­
pany to alter the rate, either by way of increase or abatement, you will be guided to
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some extent by the rates of other respectable companies having agencies in your 
neighborhood.

There is a constant endeavor on the part of applicants to beat down the rates, 
and although the temptation may be strong to abate a very little in order to obtain 
business, it must be steadily resisted, as whenever rates are unwarrantably reduced, 
the result must be injurious to the interests of the company, and the insured.

Reasonable men, when the matter is properly explained, must admit that the 
best guarantee they can have for the payment of a loss is, that the company has 
received a sufficient premium to enable them to meet their engagements.

Special Hazards.
Applications for insurance on special hazards, or property where steam is used 

for propelling machinery, must be approved by the head office at Toronto before 
issuing an interim receipt or making the company liable for loss or damage, and for 
which special application blanks will be furnished.

CLASSIFICATION.

1st Class—Stone or brick buildings roofed with metal, gravel, slate, or shingles 
laid in mortar.

2nd Class—Stone or brick buildings roofed with shingles.
3rd Class—Frame rough-cast, or veneered with brick.
4th Class—Wooden buildings.
Mansard roofs—Other than stone, brick or iron, extra.
Steam hoists—extra.

SCALE OF CASH RATES.

Occupation.

Academies, Day Schools and Colleges............
Auctioneers...............-....................... ■ • .....
Agricultural* Implement and Seed Sale Rooms 
Alcohol and Liquors in Casks.......-...............

Bakers........................... ........... ................—
Barns.......-....................................................
Basket Makers............. .................................
Ball Alleys....................................................
Billiard Rooms..................-.........................
Blacksmiths..................................................
Blacking Makers.................... .....................
Booksellers...................................................
Bookbinders................ ..................................
Boarding Houses, Public............................
Brassfounders and Coppersmiths...............
Brushmakers............. ........................... ......
Boots and Shoes, Sale Shop. ......................

do by steam........j without steam..
do cutt’g and upp. sewing only

Butchers’ Shops..—
Barbers’ Shops...........
Bottling Cellars........ •
Box Makers, Paper and Band..... 

do do with steam.,

Building.

Class of Risk.

Rate per $100.

Contents.

Class of Risk.

Rate per $100.

1st. 2nd. 3rd. 4 th. 1st. 2nd. 3rd. 4th.

50 65 1 00 1 25 50 65 1 00 1 25
75 1 00 1 25 2 00 1 00 1 25 1 50 2 00

1 00 1 25 1 50 2 00 I 25 1 50 1 75 2 00
75 1 00 1 35 1 75 85 1 00 1 35 1 75
60 75 1 25 1 50 60 75 1 25 1 50

75 1 00 1 50 2 00 85 1 00 1 60 2 00
60 75 85 1 00 60 75 85 1 00
75 1 00 1 50 2 00 85 1 00 1 50 2 OO
75 1 00 1 50 2 00 85 1 00 1 50 2 00
75 1 00 1 50 2 00 1 00 1 25 1 50 2 00
75 1 00 1 50 2 00 85 1 00 1 60 2 00

1 00 1 25 1 50 2 00 1 25 1 50 2 00 2 50
75 l 00 1 50 1 75 85 1 00 1 50 1 75
75 1 00 1 50 2 00 1 00 1 25 1 50 2 00
75 I 00 I 50 2 00 76 I 00 1 50 2 00

1 25 1 60 1 75 2 00 1 25 1 50 1 75 2 00
1 00 1 25 1 50 2 00 1 25 1 50 1 75 2 00

75 1 00 1 25 1 75 85 1 00 1 50 1 75
See special Risks.

75 90 1 25 1 75 1 00 1 25 1 50 1 75
76 90 1 25 1 75 1 00 I 25 I 50 1 75
75 1 00 1 35 1 75 85 1 00 1 35 I 75
75 1 00 1 35 1 75 85 1 00 1 35 1 75
75 1 00 1 35 1 75 85 I 00 1 35 1 75

1 25 1 50 1 76 2 00 1 50 1 75 2 00 2 25
1 60 1 75 2 00 2 25 2 00 2 25 2 60 2 75
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SCALE OF CASH RATES—Continued.

Occupation.

Building. 

Class of Risk. 

Rate per $100.

1st. 2nd. 3rd. 4th.

Carpenters’ and other workmen’s Risk per
month, extra............................ ....................

Carpenters’ Shops...................................... ..
Carvers and Uilders, no carpenter work

allowed........................................... ................
Clothing, Wholesale Manufacturing by steam

do Shop, without steam....... ................
Coal Oil (See page 32).................. -..................
Colleges........................................ .....................
Concert Rooms, Public Halls...........................
Confectioners......................................................

do Manufacturing.... .....................
Coppersmiths and Brass Founders..................
Cotton in Bales.................... ..............................
Cornbroom Makers.............................................
Court Houses.............................. ........ -..........•_
Crockery and Glassware, wholesale and retail
Caloric Engines..................................... Extra
Churches (See Organs)......................................

(May be insured for 3 years for 2 yearly 
rates.)

Clothing, Retail Sale Shop...............................
Coopers' Shops....................................................
Carriage Sale Rooms...........................................
Cabinet Makers, by hand...................................
Cigar Makers.......  ............................ ................
Cork Cutters ............................. -.......................
Curriers................................................................
Chignon Makers (no singeing). .......................

10
2 00

1 00 
1 00 

76

Dentists.........  .................................. -...........
Drill Sheds.................................................... ..
Dry Goods, Millinery and Fancy Goods, Whole-

Dry Goods, Wholesale (Staple)....................
do Retail................... .................... ..

Druggists, Wholesale and Retail..................
Dwellings........................................................
Dyers..............................................».................

10 
2 25

1 25 
1 26 

90

Eating Houses, Saloons.................................
Engravers.......... -..........................................
Esparato Grass, in stacks or buildings— ...

Fancy Goods and small wares, Wholesale -
Flour" and Feed Stores........ ...........................
Furniture Sale Shops, no repairing or other

work done........................ -...............................
Furniture Sale Shops, including repairing and

upholstering only........................................
Furriers and Hatters...... ............................ .

Gas and Steam Fitters........
Grain Store....... .. .................
Greenhouses...........................

do for three years..
Grocers, Wholesale..............

do Retail.....................
Gunsmiths............. .............

75
1 76 
1 00
2 00 

75
75

1 50
2 00

76 
50

60 
60 
75 

1 00 
37* 

1 00

1 00 
75

2 00

60
75

75

1 00 
75

1 25 
75

60
75
75

65 
1 25 
1 00 
1 25 
1 50 

90 
1 25 

75
1 00 

15 
60

1 00 
2 00
1 25
2 25 
1 00 
1 00
1 75
2 25

1 00 
60

75
75

1 00 
1 25 

45 
1 25

1 25 
1 00
2 00

75 
1 00

1 00

1 25 
1 00

1 50 
90

75
00
00

10 
2 50

1 60 
2 00 
1 35

1 00 
1 50 
1 50 
1 50 
1 75 
1 25

1 35
2 25 

50 
50 
35 
35 
00 
60

1 35 
75

1 25 
1 25 
1 35 
1 50 

50 
1 50

10 
3 00

2 00 
2 60 
1 75

1 75
2 75 
2 00
3 00 
1 75
1 75
2 25 
2 75

1 25 
1 35

1 35

1 50 
1 35

1 75 
1 25

1 25 
1 35 
1 35

Contents. 

Class of Risk. 

Rate per $100.

1st. 2nd. 3rd.

10
2 00

1 25 
1 25 
1 00

1 50 
1 60
1 75
2 00 

62i
2 00

2 60 
2 00 
2 00

1 60 
1 75

1 75

2 00
1 50

2 00 
1 60

62* 
1 00 
1 50 
1 75 
1 75

85 
1 75
1 25
2 00 
1 00

85
1 50
2 00

85
60

75
60
85

1 25 
37*

1 00

1 00 
85

2 00

75
85

85

00
00

26
75

60
85
85

10 
2 25

1 60 
1 50 
1 35

65 
50 
25 
50 
50 
25 
50 
75 

1 00 
15

1 00 
2 00
1 50
2 25 
1 25 
1 00
1 75
2 25

1 00 
60

90 
75 

1 00 
1 50 

45 
1 25

1 25 
1 00
2 00

90
00

1 00

1 25 
1 25

1 60 
90

76 
1 00 
1 00

10
2 60

1 76
2 00 
1 60

1 00 
1 75 
1 50 
1 75 
1 75 
1 50 
1 75 
1 25 
1 50 

15

1 35
2 25
1 75
2 60 
1 50
1 36
2 00 
2 50

1 60 
75

1 25 
1 25 
1 35
1 76 

50
1 60

2 00
1 50
2 00

1 25 
1 35

1 35

1 60 
1 60

4th.

10-

00

00
50
75

1 25 
1 35 
1 35

1 25
2 00 
2 00 
2 00 
2 00 
2 00 
2 00
1 50
2 0C 

15

1 75
2 75 
2 00
3 00 
2 00
1 75
2 25 
2 75

2 00 
1 00

1 60 
1 50
1 75
2 00 

62*
2 00

2 50 
2 00 
2 00

1 60 
1 75

1 75

2 00 
2 00

2 00 
1 60 

62* 
1 00 
1 50 
1 75 
1 75
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SCALE OF CASH RATES—Continued.

Occupation.

Bdilpino.

Class of Risk.

Rate per $100.

Contents.

Class of Risk.

Rate per $100.

1st. 2nd. 3rd. 4th. 1st. 2nd. 3rd. 4th.

Glass Stainers, using Dry Heat...............«...... 1 00 1 25 1 50 1 75 1 50 1 75 2 00 2 25
Glove Makers, with Steam................................. 1 00 1 25 1 60 2 00 1 00 1 25 1 50 2 00

do without Steam........ i............ 75 1 00 l 35 1 75 85 1 00 1 35 1 75
Glue Makers.................. - ............... . -............... 3 00 3 00

Hardware, Wholesale, if Oils (not Coal Oil
or its products) or Turpentine are stored..... 60 75 1 25 1 75 75 90 1 25 1 75

Hardware, Retail, if Oils (not Coal Oil or its
Products) or Turpentine are stored.............. 75 1 00 1 35 2 00 1 00 1 25 1 50 2 00
( With warranty in policy, prohibiting hazar-

dous substances, such as Excelsior, Egypt-
ian Grass, Ac.)

Hardware, Wholesale (no Oils)....................... 60 75 1 25 1 50 60 76 1 25 1 50
do Retail (no Oils) ............... ................ 75 1 00 1 35 1 75 85 1 00 1 35 1 75

(With warranty in policy, prohibiting hazar-
dous substances, such as Excelsior, Egypt-
ian Grass, &c.)

Harness Makers "And Saddler Shops....... ......... 75 1 00 1 35 1 75 85 1 00 1 35 1 75
Hatters and Furriers..........................-.............. 75 1 00 1 35 1 76 1 00 1 25 1 50 2 00
Hemp....... ............. .......................................... 75 90 1 25 2 00 1 00 1 25 1 60 2 00
Hotels ...... ............................................................ 1 00 1 25 2 00 2 50 1 00 1 25 2 00 2 50
Hospitals............................................................... 50 65 1 00 1 25 50 65 1 00 1 25
Household and other Furniture ana Effects

(same as Dwellings.)
Houses of Refuge (same as Hospitals.)
Hat Factories—Felt, with Steam...................... 2 00 2 25 2 50 3 00 2 00 2 25 2 50 3 00

do Silk, with Steam...................... 1 00 1 25 1 50 1 75 1 25 1 50 1 75 2 00
do Straw, with ateam ................. 1 50 1 75 1 00 2 25 2 00 2 25 2 50 2 75

Hoop Skirt Makers...... .. —............................ 75 1 00 1 35 1 75 85 l ou 1 35 1 75

Ice Houses and their Stables............ ................ 2 00 2 00 2 00 2 00 2 00 2 00 2 00 2 00

Jails (same as Court Houses)........................... 60 75 1 25 1 60 60 75 1 25 1 50
1 50 1 75 2 00 2 50 1 50 1 75 2 00 2 50

Jewellers’ Stores, Wholesale and Retail...... . 75 1 00 1 35 1 75 1 00 1 25 1 50 1 75
do Working and Silversmiths............... 75 1 00 1 35 2 00 1 00 1 25 1 50 2 00

Leather Stocks, Wholesale.........  ................... 60 75 1 25 1 60 60 75 1 25 1 50
do Retail..................... ................. 75 1 00 1 35 1 75 85 1 00 1 36 1 75

1 50 1 75 2 50 3 00 1 60 1 75 2 60 3 00
Lunatic and other Asylums.........«................ 50 65 1 00 1 25 50 65 1 00 1 25
Leather Belt Manufactures, with Steam....... - 1 00 1 25 1 50 2 00 1 25 1 50 1 75 2 00

do do without Steam..... 75 1 00 1 35 1 76 85 1 00 1 35 1 75
1 00 1 25 1 50 1 75 1 00 1 25 1 60 1 75

Lithographers, with Steam............................... 1 00 1 25 1 50 1 75 1 15 1 50 1 75 2 00
do without Steam......................... 75 1 00 1 35 1 75 85 1 00 1 35 1 75

1 00 1 25 1 60 2 00 1 00 1 25 1 50 2 09
Milliners’ and Dressmakers’ Shops................... 75 1 00 1 35 1 75 85 1 00 1 35 1 75
Musical Instruments and Music Sellers.......... - 75 1 00 1 35 1 76 85 1 00 1 35 1 75
Marble Shops and Stock......................-............ 75 1 00 1 35 1 75 85 1 00 1 35 1 75

do Manufacturers by power....................... 1 60 1 75 2 00 2 25 1 50 1 75 2 00 2 25

Nunneries .....-................. -............................... . 60 65 75 1 00 50 65 1 00 1 25
1 00 1 30 1 50 2 00 1 00 1 30 2 60 2 60

75 90 1 25 1 50 1 00 1 25 1 50 2 00
75 1 00 1 35 1 75 1 00 1 25 1 50 2 00
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SCALE OF CASH RATES—Concluded.

Occupation.

Building.

Class of Risk.

Rate per $100.

Contents.

Class of Risk.

Rate per $100.

1st. 2nd. 3rd. 4th. 1st. 2nd. 3rd. 4th.

Organs in Churches, and Stained Glass')
Windows........................ ....................... .......... > 75 1 CO 1 25 1 KO

Ornaments and Vestments in Churches .....J
(When insured in connection with the build-

ing, 'he building rate may be charged.)
Oil and Color Stores.............................................. 1 00 1 25 1 60 2 00 1 25 1 60 1 76 2 00

Painters and Paint Shops ................................... 76 1 00 1 36 2 00 1 00 1 25 1 76 2 00
Photographers ............................ .................... 75 1 00 1 35 2 00 1 25 1 50 1 75 2 00
Plasterers’, Painters’ and Plumbers’ Risk, or

Workmen, per month........................................ 10 10 10 10 10 10 10 10
Plumbers’ Shops..................................................... 1 26 1 50 1 75 2 00 1 25 1 50 1 75 2 00
Printing Offices, no Steam...........  ..................... 75 1 00 1 50 1 75 85 1 00 1 75 2 00

do with Steam................................ 1 00 1 25 1 76 2 00 1 25 1 50 2 00 2 60
Plated Ware Manufacturing................................. 75 1 00 1 35 2 00 1 00 I 25 1 50 2 00

Rag Stores................................................................ 1 60 1 76 2 00 2 60 1 60 1 75 2 00 2 60
Restaurants and Saloons..........  .......................... 1 00 1 25 2 00 2 50 1 00 1 25 2 00 2 50
Roofing Felt Stock................................................ 1 00 1 25 1 50 2 00 1 25 1 50 1 75 2 00

Saddlers and Harness Makers............................. 75 1 00 1 35 1 75 85 1 00 1 35 1 75
Sail Lofts. ................................................................ 75 1 00 1 35 1 76 85 1 00 1 35 1 75
Saloons and Restaurants.................................... . 1 00 1 25 2 00 2 50 1 00 1 25 2 00 2 50
Ship Chandlers....... ................................................ 1 00 1 25 1 50 2 00 1 25 1 60 1 75 2 00
Shoemakers, by hand................. ........................... 75 1 00 1 35 1 75 85 1 00 1 50 1 76
Sewing Machine Sale Shops. ............................ 75 1 00 1 35 1 75 1 00 1 25 1 50 2 00
Silversmiths and Working Jewellers............... 75 1 00 1 35 2 00 1 00 1 25 1 60 2 00
Small Wares and Fancy Goods, Wholesale.... 60 75 1 25 I 50 75 90 1 25 1 50
Stationers, Retail-.............................. ............ 75 1 00 1 35 1 50 85 1 00 1 50 2 00

do Wholesale (no rags stored)........... 60 75 1 25 1 50 75 90 1 25 1 60
Stables, Private...................................................... 60 75 85 1 00 60 75 85 1 00
Stables, “ Livery or Tavern ”............................. 1 50 1 75 2 50 3 00 1 60 1 75 2 60 3 00
Stained and Painted Glass in Churches.......... See 0 rgans.
Steam Engines, when not already provided for,

extra ................................................................ 25 25 50 50 25 25 50 50
Storage, General.................................................... 75 90 1 25 1 60 75 90 1 25 1 60
Soda Water Factory ......................... .................... l 00 1 25 1 50 2 00 1 25 1 50 1 75 2 00
Shirt and Linen Collar Makers, by steam. 1 00 1 25 2 00 2 50 1 25 1 50 2 00 2 60

do do without steam 75 90 1 35 1 75 1 on 1 25 1 50 1 75
Scale Makers, no wood work.............................. 75 90 1 35 1 75 1 00 1 25 1 60 1 75

Tailors........... ..........-............................. -*•.............. 75 1 00 1 35 1 75 85 1 00 1 50 1 75
Taverns............... ...................................................... 1 00 1 25 2 00 2 50 1 00 1 25 2 00 2 50
Telegraph Offices..................................................... 75 1 00 1 35 1 75 85 1 00 1 35 1 75
Tinsmiths................................................................. 1 25 1 50 1 75 2 00 1 25 1 50 1 75 2 00
Tobacconists.............  ........ .................................. 75 1 00 1 35 1 75 1 00 1 25 1 50 2 00
Town Halls.............................................................. 1 00 1 25 1 50 2 00 1 00 1 25 1 50 2 09
Trunkraekers................................. .......................... 75 1 00 1 35 2 00 1 00 1 25 1 50 2 00
Type Founders.......................................................... 1 00 1 25 1 50 2 00 1 25 1 59 1 75 2 00
Toy Shops, Retail.................................................... 75 1 00 1 35 1 75 1 00 1 25 1 50 1 75

Upholsterers (See Furniture Sale Shops, no re-
pairing or upholstering)-................................ 1 00 1 25 1 50 2 00 1 00 1 25 1 50 2 00

4 oo 4 nn 1 00 1 00 1 00 1 00 1 00 1 00

Wire Workers...................... .................................... 75 1 00 1 60 2 00 85 1 00 1 60 2 00
Wood Workers of all kinds, extra..................... i 50 1 50 1 50 1 50 1 50 1 60 1 50 1 50
Wool ......... .............................................................. 60 75 1 25 1 60 75 90 1 25 1 60
Working Jewellers and Silversmiths................ 75 1 00 1 35 2 00 1 00 1 25 1 50 2 00
Wooden Ware Sale Shops-.................................. 75 1 00 1 35 1 76 1 00 1 25 1 50 1 75
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SPECIAL RISKS.

Raws on Buildings and 
Contents.

Occupation.
Class of Risk. 

Rate per $100.

1. Agricultural Implement Factories-----Propelled by Water-power........
Propelled by Steam-power ...... ...............................................................
Extra when Planing Machines are used, or when fire-heat is employed

for seasoning Wood.............................................................................
Or when both are used on the same premises................................ ........

2. Axe, Shovel and Tool Factories—When no wood-work is done on the
premises....... ...............................................-.......................................

When wood-work is done...........................................................................
3. Boots and Shoes, Manufacturing by steam .............. «...............................
4. Breweries (See Malt Houses)........................................................................

Extra for Kilns and Steam Engines, each.......................................... .
6. Cattle Sheds—Over eighty feet distant from Distilleries . ......................

For each ten feet nearer than eighty feet, 25c., until specially rated .. .
6. Cigar Factories................... ..........................................................................
7. Coach Builders and Carriage Makers—Without Steam........................

With Steam ...........................................................................-...................
8. * Cotton Mills—Worked by Water or Steam-power...................................

10. Dredges, $1 50;'and Floating Elevators, $1.75—Steam......................... .
11. ‘Flax Mills (no Scutching to be done in or near the Mill)......................

If Scutching is done in or near the Mill.......................................... .........
12. Flour Mills—Propelled by Water-power...... -........................................ ..

The same propelled by Steam-power........................................... ............
Barley or Oat Mill, Water-power...............................................................
Steam-power.................................................................................................
Extra when Wool is carded on the premises ..........................................

13. Gas Works—Retort House not included (and to be out of danger).........
14. Grain Elevators—Worked by Water or Horse-power................. .............

Worked by Steam-power ...........................................................................
15. India-Rubber Factories...... .................................................. ......................
16. Iron Foundries—No wood-work done on the premises ............................

When connected with Pattern Shop........................................................
(Patterns not insurable unless by special agreement.)

17. Last Factories................................................................................................
18. Machinery Works—When no wood-work is done on the premises .........

When wood-work is done on the premises .... ........................ ..............
19. Malt-Houses - Separate from Breweries, with not more ihan two kilns..
20. Nail Factories—With Earthen or Brick Flooring on bae ’ment story....

With Wooden Flooring on basement story................... ................. .......
Extra when Spike Machines are used......-.......«......................................

21. Oil and Drdg Mills..........................;......................... - •;........... ....................
When Oils or other Liquids are boiled on or near the premises............

22 Oil-Cloth Factories ....................... ...............................—• —-.............
23. Paper Mills—Propelled by Water-power...................... ............................

do Steam-power............. ..............................................................
Extra when Rags (except a day’s supply) are stored in or near the

24. Planing'mills.'Furniture Manufactories, Pail, Shingle, Rake. Win­
dow Sash, and Blind Factories ................ .......................................

When worked by -team-power .................... ......................................... •••
25. Pork Packing and Curing Houses—Cutting, baiting and Packing only

Add for privilege of Smoking.....-.............................................................
do Rendering .............-.................................................

When both Smoking and Rendering are done add only...... -................
26. Pot and Pearl Ashkriks.......... —.......................................... .....................
27. Rope Works— Worked by Water-power.......-............................................

Worked by Steam-power.................................. ......................  .................
* Note.—Picking to be in separate compartment, and no fires or lights

1st. 2nd. 3rd and 
4th.

2 75 2 00 3 60
4 00 4 50 6 00

1 00 1 00 1 00
2 00 2 00 2 00

2 00 2 25 2 50
3 00 3 25 3 50
1 25 1 60 1 75
1 50 1 75 2 50

25 25 50
1 00 1 25 1 50

1 25 1 50 2 00
2 00 2 25 3 00
3 00 3 25 4 00
2 50 3 00 4 00
3 25 3 50 4 50

3 00 3 26 4 60
4 00 4 50 6 CO
2 00 2 25 2 75
3 00 3 50 4 50
2 60 2 76 4 00
3 50 4 00 5 00

75 75 75
2 60 3 00 4 00"
1 25 1 60 1 75
2 00 2 50 4 oo
3 00 3 50 4 00
2 CO 2 25 2 50
3 00 3 25 3 60

3 00 3 25 3 50
1 50 1 75 2 50
2 50 2 75 3 50
1 50 1 ■<5 2 50
1 50 2 00 2 60
2 50 3 00 3 50

50 50 60
2 75 3 00 3 50
4 50 4 75 5 25
2 50 3 50 4 60
2 00 2 25 2 50
2 50 3 00 3 50

1 00 1 00 1 00

4 00 4 25 5 00
5 00 6 00 7 00

75 1 00 1 50
50 60 50

1 00 1 00 1 00
1 25 1 26 1 25
1 50 1 75 2 75
3 00 4 00 6 00
4 00 5 00 6 00

permitted within it; if
otherwise, charge c. extra.
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SPECIAL RISKS—Concluded.

Occupation.

31,

28. Rolling Mills.................................................................................................
29. Safe Makers, no wood-work......... ..................................................................

do with wood-work......„....................................................... ....
30. Saw Factories, no tempering.............................................. .........................

Tempering extra...........................................................  .....
Saw Mills—Propelled by Water-power .......-...........................................

Extra when Planing Machines are used in above...................................
Propelled by Steam .....................................................................................
When covered with Metal or other first-class Roofing, deduct............

Saw Mills— Propelled by Steam :
When Boiler and Engine are in a first-class building attached to Mill,

deduct........... ......................................................................................
When covered with Metal or other first-class Roofing, and having the

Boiler and Engine-House at least 40 feet distant, deduct-.........
Saw Mills, Silent ......................................................................................
Soap and Candle Factories................................................ .....................

When Steam is used for boiling.............................................................
33. Spice Mills and Coffee Roasters....................... -...................................
34. Starch Factories .... .................................„............... ............................

If Boxes are made on the premises add ............................. ................
35. Sugar and Syrup Refineries—With Steam Kilns..................................
36. Sewing Machine Makers, no wood-work.................. ............. .................

do with wood-work...................... ............ ..........
Japanning extra.,.................................................................... .. ..............

37. Tanneries and Bark Extract Factories.......................................... .
Extra for Japanning..................................... ...........................................

38. Tobacco Factories—Drying done by Steam.................................. . ....
Drying done by Stoves, extra................................. .............................
For Snuff Mills do ...............................................................

32.

Rates on Buildings and 
Contents.

Class of Risk.

Rate per $100.

fence . .................................................................................................
When without such fence or wall ......................................................
Hard Coal ................................. ...............................................................

Thai the average clause be inserted in all cases of lumber yards.
40. ‘Knitting, Woolen, Fulling and Carding Mills—Worked by 1

power .................................................................... .............................
Worked by Steam-cower ............. .....................................................

41. Wheelwrights and Wood Turners........................................... ............

1st. 2nd. 3rd and 
4th.

2 00 2 25 2 50
1 50 1 75 2 00
2 50 2 75 3 00
1 50 1 75 2 00

60 50 50
2 00 2 25 3 00
1 00 1 00 1 00
5 00 6 00 7 00

25 25

25 25

50 50 1 00
2 50 3 00 3 50
2 25 2 75 3 25
1 75 2 25 3 00
1 60 2 00 2 50
2 00 2 25 3 00
1 00 1 00 1 00
2 50 3 00 5 00
1 00 1 50 2 00
2 00 2 50 3 00

60 50 50
4 00 4 25 4 50
1 00 1 00 1 00
1 60 2 00 3 00

50 50 50
50 50 50

1 50
2 00
1 00

2 50 3 00 4 00
3 00 4 00 6 00
1 60 2 00 3 00

•Note — Picking to be in a separate compartment, and no fires or lights permitted within it; if 
otherwise charge 60 cents extra.

Steam, when used occasionally for any of the foregoing special risks, 20 cents p. c. per month extra. 
EXTRA RATES FOR REFINED COAL OIL.

— Building. Contents.

1 to 3 Barrels, no extra charge .................... ........................... . ..
Per $100. Per $100.

Over 3 and not exceeding 6 Barrels ..... -................................................................... 15 25
do 6 do 10 do ........................................................................ 25 40
do 10 do 20 do .........................................................................
do 20—Special.

50 65
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P.

TORONTO BOARD OF FIRE UNDERWRITERS.

(Extracts from Minutes.)
Toronto, 17th February, 1887;

Met this day at 3 p.m,, Alf. W. Smith (Imperial), vice-president, in the chair.
Minutes of the 10th inst. read and confirmed.
57. Peculiarity of Construction of a Building.—On motion, the following rule of 

the Canadian Fire Underwriters’ Association was unanimously adopted, as follows :— 
“ That when a risk, from peculiarity of construction of the building, is better than 
what was contemplated when the minimum tariff was established, or when a risk of 
any occupation not provided for in schedule rating is provided with fully equipped 
automatic sprinklers or automatic fire alarm, it shall be competent for this board, 
on application being made by the assured and on the recommendation of the secre­
tary, to specially rate such risk, anything in the board rules or ratings to the contrary 
notwithstanding.”

58. Deposit Guarantee.—At this stage of the proceedings a member asked if the 
deposit guarantee of $50, required by section 20 of the rules, as amended at the 
annual meeting, had been complied with. The secretary read the names of the 
companies that had made the deposit, when it was found that a number of members 
had not yet complied.

It was then moved by Mr. Reed, seconded by Mr. Magurn, That whereas a 
number of companies, members of this board, have not yet complied with the rule 
regarding a dep.osit, be it

Resolved, That this board do now adjourn to this day week, with instructions to 
the secretary to communicate with those companies that have not yet made the 
required deposit, and report to the board, on Thursday next, either their compliance 
with the rule or their reason for refusal. Carried unanimously.

ALF. W. SMITH, Vice-President, 
ROBERT McLEAN, Secretary.

Toronto, 18th February, 1887.
Dear Sir,—I beg to call your attention to paragraph No. 58, of the minutes of 

the Toronto Board, of the 17th inst., as below, and in compliance with my instruc­
tions, I respectfully ask you to forward me your cheque for 850. No cheque will 
be deposited in the bank until all companies shall have complied with this rule of 
the Toronto board,

Yours truly,
ROBERT McLEAN, Secretary.

EXHIBIT 46a.

CONSTITUTION OF THE CANADIAN IRONFOUNDERS’ ASSOCIATION. 

Adopted 13 th November, 1865, revised 17fA May, 1872, and again revised 28th April, 1880*
PREAMBLE.

Whereas great loss is sustained by the ironfoundors of Canada, from want of 
unity of nurpose and action among themselves, which would empower them to 
establish rules for the regulation of the price of their manufactures, and the govern­
ment of their workshops, it is therefore deemed expedient to form an association 
for the protection and promotion of the general interests of the trade.



700 founders’ association.

CONSTITUTION.
Art. 1. This association shall be named the “Canadian Iron Founders’ Asso­

ciation . ”
Art. 2. The Canadian Iron Founders’ Association is formed for the following 

purposes :
First :—The fixing of a general uniform rate for stoves and other foundry wares.
Second:—The obtaining, by united action among the members, power to con­

trol their workshops.
Third:—The cultivation of friendly feeling and of mutual confidence among the 

members.
Art 3. The members of the association shall all be iron founders.
Art. 4. The annual subscription fee shall be ten dollars, or such amount as shall 

be required to meet necessary association expenses, payable at any time after the first 
regular .meeting in each year on draft or call of the treasurer.

Art. 5. Firms paying the above fees ; and subscribing to the constitution of the 
association, shall be considered members, and be entitled to vote on any question, 
each firm having one vote.

Art. 6. The officers of the association shall consist of a president, vice-president, 
treasurer and secretary.

Art. 7. The officers shall be elected by ballot at the first regular meeting in 
each year, as also the standing committees.

Art. 8 The duties of the president shall be to preside at all meetings of the asso­
ciation, to verify accounts by attaching his signature to them, if correct, to call 
special meetings at the request of three voting members, and to cause immediate 
action to be taken should any member show cause of complaint.

Art. 9. The duties of the vice-president shall be to preside in the absence of the 
president, and to perform his other duties when he is unable to attend thereto.

Art. 10.—The treasurer shall take charge of all moneys belonging to the associ­
ation, keep a correct account of all receipts and disbursements, and pay all accounts 
certified by the president or his deputy.

Art. 11.—The secretary, who may not be a member, shall keep all books and 
records of the association, conduct all correspondence, attend all meetings, and make 
correct minutes of the same.

Art. 12.—The regular meetings of the association shall be held on the second 
Wednesday of February, and subsequent meetings from time to time during the 
year, as may be agreed upon or regularly called by the president.

Art. 13.—To constitute a quorum at a regular or special meeting, there shall be 
present at least five voting members.

Art. 14.—To alter or amend the constitution or by-laws of the association, a 
two-third affirmation vote of those present, who are voters, shall be required. The 
vote shall be taken at one of the regular meetings, and one month’s notice of the 
contemplated alteration or amendment shall be given by the secretary in writing, 
who shall without any delay notifiy all the members of its purport.

BT-LAWS.

1. At the regular meeting of the association the order of business shall be as 
follows :—

First.—The constitution and by-laws shall be read.
Second.—Minutes of previous meeting.
Thiid.—.Reports of committees.
Fourth.—Communications shall be received.
Fifth.—Election of officers.
Sixth.—General business transacted.
2. All members of firms present shall have the privilege of discussing any sub­

ject under consideration, but the question shall be settled by a majority of votes.
3. All resolutions shall be in writing.
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4. The president shall vote only in case of tie.
5. Any member or members having cause of complaint, shall communicate the 

same to the president (in writing) who shall without delay give notice of the same 
to the grievance committee, and they shall take immediate action thereon.

6. Thé travelling expenses incurred by the direction of the president shall be 
paid out of the funds of the association, on the order of the president.

7. No member shall be at liberty to retire from his obligation in connection 
with the association until after the same has been discussed at a meeting called for 
the purpose, of which due notice shall be given to all members.

8. Should the president receive notice of withdrawal from any member or 
members, he shall cause the secretary to give immediate notice to all the others, 
when a special meeting shall be called.

9. No stoves or hollow-ware to be shipped from manufacturers unless they are 
previously sold, and no stove or hollow-ware shall be sent out on commission or 
consignment nor shall any member bo allowed to store stoves or hollow-ware on the 
premises of a retail dealer or under his charge. This rule not to apply to Winnipeg 
jobbers representing members of this association.

10. All stoves of same pattern, design and number shall be sold at a uniform 
price, which will be arranged annually by a committee appointed for that purpose.

11. No contracts shall be made for stoves or hollow-ware to extend beyond the 
current association year, ending with the second Wednesday in February.

12. Members shall send copies of their latest catalogues and price list to all 
members of the association applying for the same.

13. Whereas, it is deemed damaging to the trade to manufacture stoves of pre­
cisely the same design, it shall be the duty of any member who is about to fit up an 
American stove orpattern, not original, to notifiy the members in writing of such 
intention when he has actually purchased his patterns, giving name of 
stove and maker of same, where the party so doing shall be entitled to the exclusive 
control of such pattern or design, on condition that the stove is in the 
market within six months of such notification ; further, all original 
patterns shall be held as the property of the inventor or owner, and shall be registered 
with the association ; and no member of this association shall appropriate and use 
for patterns any castings produced by any other member except by mutual agreement.

14. When notice is given by any member of the purchase of a new stove pattern 
for manufacture, the secretary shall also be notified, and he shall upon receipt of 
such notification, register in a book kept for the purpose, the hour and date received 
for reference in case of dispute. The notice to the secretary shall be accompanied 
by a fee of five dollars for each new pattern so registered, such fee to be at once 
handed by the secretary to the treasurer, and by him passed to the general funds of 
the association. If, however, the stove registered is not manufactured and placed in 
the market within the prescribed six months the fee shall be forfeited and the right 
to protection to said pattern lost.

15. Members may register any given name, provided such name (registered or 
unregistered) was not in use by any other member previous to the 1st January, 1887, 
When such registration shall entitle them to the exclusive use of same, for which a 
fee of two dollars will be charged, which shall pass to the general funds of the
association. , , , . . .

It shall be the duty of the applicant to notify the members of this association of
its adoption and registration.

16. In cases where it is desired to make prices on any new stove or make changes 
in old prices (rendered necessary by alteration of weights, or otherwise) when the 
presence of the auditor cannot be immediately secured, members may have the 
privilege of doing so, provided that before quoting such prices by list or otherwise, 
they shall have famished the auditor with a detailed statement showing how suc h 
prices are made up, which statement shall be made on a form of affidavit to be sup­
plied by the auditor.
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Should a member fail to make the required declaration before quoting prices for 
new or altered stoves, which have not been inspected by the auditor, he shall be 
liable to a fine of not less than $25 for each size of such stove infringing this rule.

The following bond of agreement has been adopted by the association, and must 
be signed by each member :—

BOND OF AGREEMENT.

This indenture made the 21st day of February, A.D. 1888, between the under­
signed members of the Canadian Iron Founders’ Association,

Witnesseth, that the undersigned members of such association hereby, mutually, 
both for themselves and their respective firms, covenant and agree with each other 
as follows : —

1. That they and each of them will strictly adhere to and observe all rules, 
terms and prices as fixed and adopted by the Canadian Iron Founders’ Association, 
at the meeting held at the city of Hamilton on the 21st and 22nd February, 1888, 
and that they will hold themselves respectively responsible for the actions of their 
respective agents and employees, and will not either directly or indirectly resort or 
have recourse to any subterfuge of any kind whatever (such as the giving of presents 
or allowances of discounts on other goods, or in any other way by the giving or 
promising of benefit) as an inducement in making sales of goods, and will not 
directly or indirectly violate the rules of the association when making settlements 
with customers, and it is agreed that all such subterfuge aforesaid, or any device re­
sorted to in that behalf, shall be considered a violation of the covenants and agree­
ments in this clause contained.

2. That the parties hereunto respectively, shall and will within ten days from 
the date hereof, deposit with the treasurer of said association the sum of $t00 as 
shall be hereafter decided upon, as a security for the due observance and perform­
ance of the covenants and agreements in this indenture contained such sum to bear 
interest at the rate of six per cent, per annum from date of deposit, and such interest 
shall be payable annually.

3. That in event of any infraction or violation of any or either of the terms or 
stipulations in this indenture contained, by any member of such association, being a 
party hereto or by any agent, salesman or employee, of any such member or firm 
being a party hereto, a fine may bo inflicted to the full amount of the deposit, or 
such sum as the court provided for in article 5 of this bond shall impose, and the 
said fine, together with all accrued or accruing interest thereon, shall be passed to 
the funds of the said association, to be dealt with and devoted to such usages and 
purposes as said association may deem proper, and it is agreed that the taking of an 
order by an agent, salesman or employee, which the house refuses to accept on other 
than the regular terms, shall constitute a violation on the part of the agent only.

4. Should any member of the association have reason to suspect that any other 
member of the association is infringing any of the rules and regulations of the said 
association, or any covenant in this indenture contained, such member so suspecting 
the other, shall be at liberty to obtain from the members or firms being parties 
hereto, a written denial of the charge of suspicion preferred, and should any member 
decline to sign such written denial when requested by any other member, such 
refusal shall be ground per se for the preferment of a charge under the penalty 
clause herein contained, and should any member after getting such written denial 
still feel dissatisfied, and have proof that the party giving such denial has been 
guilty of violating the terms of this agreement, or any of the rules or regulations of 
said association, he may, notwithstanding such denial, at once call together the court 
of referees as provided in the next succeeding clause hereof.

5. A court shall be created which shall consist of the president, or vice-president 
and two members of the association, one of whom shall be appointed by the presi­
dent and the other by the member making the charge against the party accused. 
And the duty and power of such court of referees shall be the investigation of any 
and all charges which may be preferred against any party to this agreement, and the
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decision of such court shall in all cases be final and conclusive between the parties 
hereto, as well as final between the parties charged and the said association ; and 
the charges made shall be laid beiore the said court by the party making them in 
writing, and the same shall be specific and definite ; and a copy thereof shall be 
delivered to the accused at least six days before the sitting of such court, of which 
sitting the party accused shall have due notice.

6. In case of any forfeiture fçr any cause, the whole or any part of the said sum 
deposited with the said treasurer, the party or member who has sustained such 
forfeiture, shall, within ten days from date of such forfeiture, deposit with the said 
treasurer sufficient to cover the amount of such forfeiture, which amount remaining 
in the hands of the treasurer, shall be held as security aforesaid, and the whole 
amount so deposited shall be subject to all the conditions and covenants in this 
indenture contained, and should the member so sustaining forfeiture fail to make 
such further deposit, the said association may, and shall have power to deal with 
the matter as they shall see fit, and shall without delay take action upon the matter.

7. Should any member or firm withdraw from the association before the expir­
ation of this agreement, which shall continue in force for one year from the 21st 
day of February, 1688, all moneys deposited with said treasurer of such association 
shall be forfeited by the member or firm so withdrawing, and such moneys shall 
thereafter belong to said association and may be disposed of as the association shall 
deem proper.

8. In the event of the deposit required to be made by the second clause of this 
agreement not being made by the parties hereto, within ton days from the com­
pletion of this agreement, we hereby authorize the treasurer of this association to 
draw upon us respectively for the amount of such deposit, and we respectively agree 
to honor and protect such drafts.

9. Should any violation of the terms of this agreement by any party hereto, 
come to the knowledge of any party hereto, the parties hereto respectively, both as 
individuals and firms, agree to make and prefer a charge for such violation against 
any firm or members so violating or accused, and do all that is necessary and proper 
to sustain such charge.

10. This agreement shall continue in force during the ensuing association year, 
and shall cover all transactions or violations happening during that period.

11. The parties hereto further agree that they will in each and every month, 
subsequent to the date of the completion of this agreement, make and subscribe to, 
and forward by mail to the secretary of the said association, a declaration under the 
following regulations :—

At the end of each month, a form of affidavit to be furnished by the secretary 
and returned to the secretary promptly.

In any case where fifteen days expire without such affidavit 
being sent in, a fine of five dollars shall be inflicted ; the secretary shall 
telegraph the delinquent, and in case no return is made within the month, the deposit 
of such member shall be forfeited, and the ease reported to the president for action.

B.
TERMS OF AGREEMENTS OF THE CANADIAN IRON FOUNDERS’

ASSOCIATION.

Formulated in 1875, and revised in 1877.
Moved by Mr. A. Laidlaw, seconded by Mr. C. Gurney, that any member of this 

Association be empowered to offer and pay the sum of $50.00 to any customer who 
may furnish satisfactory written proof from the seller that any member had given 
better terms than those authorized by tbe Association rules, said $50.00 to be paid 
from association funds.—Carried.
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Eossin House, Toronto, Wednesday, 3rd March, 1875.
Your committee, appointed to take into consideration and fix prices for the year 

for the several classes of stoves manufactured by the several firms who are members 
of the association, would respectfully recommend as follows : That the new prices 
for the season of 1875-76 be in accordance with the following scale :—

Self-feed base burners, two rows mica..........................7 cts. per lb.
Direct self-feeders do do ....... .................. 7 do
Self-feed base burners, one do .......................... 6f do
Direct self-feeders do do ..........................do
Coal cook stoves.............................................................. 5| do
Wood do ................................................................5 do
Parlor stoves for coal......................................... -............5£ do

do wood.................................................... 5|- do
Box stoves, light.........................................  .4£ do

do heavy, 400 lbs. and over.............................4 do
Cylinder coal stoves.........................................................5£ do

And all goods not named in above scale to be listed at last year’s price, with per­
mission to deduct from all accounts which may amount to $500.00 up to $1,000.00 

per cent, discount, and from all accounts amounting to $1,000.00 and upwards a 
discount of 5 per cent., and to allow freight to all competing points, which points 
shall be named by the association.

Not over $1.00 per 100 lbs. to be paid for scrap iron delivered in foundry yard.
Your committee have to regret the many instances of bad faith which cannot 

be denied have occurred among the members of this association during the past 
season, and with a view of avoiding such occurrence in the future would recommend 
the following for adoption by the association :—

That each firm being members of the association shall deposit with the treasurer 
of the association as a guarantee of good faith the sum of $200, which shall bear 
interest at the rate of 7 per cent, per annum, and which amount shall be forfeited 
by a ay members who shall be guilty of an infraction of prices as adopted by this 
association.

That a committee of three shall be appointed by the association, whose duties 
shall be to investigate all complaints and charges referred to them by the president 
and whose decision in all cases shall be final, and should the committee so appointed 
fail to forthwith investigate any charges which may be referred to them by the 
president they shall each forfeit the sum of $200.

That it shall be the duty of each member of this association to notice any and 
all infractions of prices, and on satisfactory evidence to enter a charge by giving 
notice to the president who shall at once place that matter in the hands of the proper 
committee.

All expenses of investigation to be paid by the association except in the event 
of conviction, when all expenses shall be paid out of the amount forfeited by convicted 
member, and the balance be paid to such charitable institution as shall be decided 
upon by vote of the association.

In the event of the adoption of the foregoing by the association, your committee 
would recommend that each member of the association sign the following agreement :

We, the undersigned members of the Canadian Iron Founders’ Association, do 
hereby pledge our word and honor that we will strictly adhere to prices, terms and 
rules as stated in the foregoing report and adopted by the association both in letter 
and in spirit; and will hold ourselves responsible for ourselves, our firms and our 
agents, and should a charge be sustained against either of our respective firms we 
individually agree to abide by the decision of the committee, and will not in conse­
quence of such decision refuse to abide by their awards nor will we withdraw from 
the association or claim any moneys forfeited by us.

And in the event of the forfeiting by us of the amount deposited by us with the 
treasurer of this association, we hereby order such amount bo paid over to such 
charitable institution as the Canadian Iron Founders’ Association may direct.
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This agreement to remain in force until the annual meeting of 1876 unless 
changed by the association.

By consent of the members present the above report was laid on the table and 
the election of officers for the ensuing year proceeded with.

On motion of Mr. W. J. Copp, Mr. E. Gurney, junior, was elected president.
On motion of Mr. Stewart, Mr. Moore was elected treasurer.
On motion of Mr. Howse, Mr. McKillop was elected vice-president.
On motion of Mr. E. Gurney, junior, Edward Tilden was elected secretary.
The above report was then read by clause and after considerable discussion was 

adopted with the following amendments :—
Mr. Carmicheal moved in amendment to the report, seconded by Mr. Moore,
That 2| per cent, be allowed only on purchases over $1,000 to $2,000, and 5 per 

cent, in purchases over $2,000.—Carried.
Moved by Mr. Stewart, seconded by Mr. Carmicheal,
That $100 be substituted in place of $200 as a forfeit by any members not 

adhering to the prices and terms of the association for the year.—Carried.
Moved by D. MeKillop, seconded by E. Gurney,
That members present at the meeting keep secret the transactions of this 

association from iron founders not members and from dealers.—Carried.

EXHIBIT 47a.

CONSTITUTION, BYLAWS, RULES OF ORDER, ETC., OF THE UNDER­
TAKERS’ ASSOCIATION OF ONTARIO, AND PROCEEDINGS OF THE 
SECOND ANNUAL CONVENTION HELD AT TORONTO ON THE 16th 
SEPTEMBER, 1885. INSTITUTED AT TORONTO, ON THE 3rd DAY OF 
JULY, 1884.
Officers, 1885-86: President, J. B. McIntyre, St. Catharines. Vice-presidents, 

George Hess, M.P.P., Listowel, 1st vice ; W. H. Hoyle, Cannington, 2nd vice ; w! 
H. Stone, Toronto, 3rd vice ; H. Neilson, Chatham, 4th vice ; S, Rogers, Ottawa" 
5th vice. Secretary, C. D. Blacbford, Hamilton. Treasurer, J. Young, Toronto! 
Executive Committee, John Ferguson, London, chairman ; James Muir, Port El^in ; 
W. Wilson, Owen Sound; J. W. Pattison, Brantford; M. Robertson, Seaforth! 
Delegate to National Convention, J. B. McIntyre, President, St. Catharines.

MEMBERSHIP CREDENTIAL.
Undertakers’ Association op the Province of Ontario,

,, Hamilton, 188
This is to certify that M of has been admitted

a member of the Undertakers’ Association of Ontario, and is entitled to participate 
in all meetings and privileges of said association for the year ending 188 .

.............................................................Secretary.
Present this card as your credential at all meetings of the association.

PROPOSITION FOR MEMBERSHIP.

the undersigned doing business in County of
, hereby request the privilege of becoming a member of ’the Under-

3—45
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takers’ Association of Ontario, and promise, if elected, to abide by the constitution 
by-laws, rules and regulations that may be adopted from time to time.

Signed,.............................. .........
Date, 188 .
Membership fee enclosed.
Eeturn this properly filled out to

C. D. BLACHFORD, Secretary,
Hamilton, Ont.

PREAMBLE;

The object of this association is to secure harmony in business, cultivate a more 
friendly spirit socially, to elevate and bring to a higher state of perfection our pro­
fession, to disseminate correct principles of business management, the best methods of 
protecting the interests of undertakers in the practice of their profession, as well as 
those of patrons, and to promote the interests of all recognized legitimate undertakers 
doing business in the Province of Ontario.

CODE OF ETHICS.

A funeral director, on entering the profession, as he becomes thereby entitled to 
all its privileges and immunities, incurs an obligation to exert his best abilities to 
maintain its dignity and honor, to exalt its standing, to extend the bounds of its 
usefulness. He should, theretore, observe strictly such laws as are instituted for the 
government of its members. There is no profession from the members of which 
greater purity of character and a higher standard of moral excellence are. required 
than the funeral director ; and to attain such eminence is a duty every funeral director 
owes to his profession and to the public. It is due the latter ; as without it, he can­
not command their respect and confidence; and to both, because no scientific attain­
ments can compensate for the want of correct moral principles. It is also incumbent 
upon the members of the profession to be temperate in all things. The nature of our 
calling takes us to the inner circle of the families that are afflicted. Secrecy and 
delicacy, when required by peculiar circumstances, should be strictly observed. The 
obligation of secrecy extends beyond the period of our professional services. None 
of the privacies of personal and domestic life should ever be divulged.

It is derogatory to the dignity of our profession to resort to public advertise­
ments, or private cards, or handbills, inviting the attention of the public to any of 
the wares connected with our profession. We should take strong grounds against 
advertising in the daily prints. All funeral directors should rely on their pro­
fessional abilities and acquirements, and it ought to be the only acknowledged right 
of an individual to the exercise and honor of his profession.

No funeral director should ever interfere with an order where another funeral 
director has been previously called, and under no circumstance should one funeral 
director take an order from another unless the first onaj>e paid in full for his services, 
and is willing to withdraw.

In case two funeral directors are called at the same time, to attend the same case 
both should show a willingness to withdraw, and leave the choice with the family.

No funeral director should ever shrink from the faithful discharge of his duties 
in case of epidemic and contagious diseases. When pestilence prevails it is their 
duty to face the danger and to continue their labors, even at the jeopardy of their 
own lives.

When a funeral director is called in cases of sudden death or accident, because 
the regular family iuneral director is not at hand, he ought to resign the case to the 
funeral director who has been doing that family’s work, if he is desired by the family.

When a funeral director accompanies the remains and funeral party to a distant 
place, his duties should cease when they arrive at their destination, and the remains 
are placed in care of another funeral director. All that the funeral director who
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accompanies the party does after that should be as a friend of the family, or as an 
assistant to the fanerai director who has charge of the final arrangements.

Whenever a funeral director orders from a distant place a corpse prepared and 
shipped to his care, all expenses should be charged to the funeral director giving the 
order, and it should be considered a professional obligation, and payment made at 
once.

There is, perhaps, no profession after that of the sacred ministry, in which a 
high-toned morality is more imperatively necessary than that of a funeral director’s. 
High moral principles are his only safe-guide.

CONSTITUTION.
Section 1. This association shall be known as the Undertakers’ Association of 

the Province of Ontario, and shall have for its subject the elevation and protection of 
those who are engaged in the undertaking business within its jurisdiction.

Section 2. This association shall consist of undertakers doing business in the 
Province of Ontario in their own name.

Section 3. The officers of this association shall consist of a president, five vice- 
presidents, a secretary, and treasurer, who shall be elected by ballot at each annual 
meeting, and to hold office for one jTear or until their successors have been duly ap­
pointed, except when but one candidate for any one office is nominated, such candi­
date may be elected by acclamation.

Section 4. This association shall have an executive committee, consisting of 
seven members, five of whom shall be elected by ballot, or appointed by the presi­
ded, as the association shall direct, and the president and secretary shall be members
ex officio. . -

Section 5. The meetings of this association shall be held annually at such place 
and time as may bô determined by the association when in session.

Section 6. This association shall be governed by such by-laws as it by a three- 
fourths vote may hereafter adopt, not inconsistent with the constitution.

Section 7. This constitution can only be altered or amended by a two-thirds vote 
of the members present at any regular meeting, provided that notice of the same was 
given in writing to every member of the association at least one month previous to 
the regular meeting.

BY-LAWS.

Article 1. It shall be the duty of the president to preside over all meetings of 
the association. He shall enforce a strict observance of the constitution and by-laws, 
decide all questions according to parliamentary usage. He shall appoint all com­
mittees unless otherwise ordered. He shall have the casting vote in case of a tie, 
and a general supervision of the affairs of the association.

Article 2. It shall be the duty of the vice presidents to assist the president in 
the discharge of the duties of his office, and in case of absence, death or resignation 
of the president, theyshall act as president, having preference in order of their election.

Article 3. It shall be the duty of the secretary to attend all meetings of the asso­
ciation, keep a correct record of the minutes of each meeting, and a correct record of all 
officers’and members of each meeting, to keep a correct record of the accounts of the 
association, pay over all moneys received by him to the treasurer, taking his receipt 
therefor and to perform all other duties that may belong to him by virtue of his 
office and for his services shall receive the sum of $100 annually.

Article 4. It shall be the duty of the treasurer to make a full report of the fiscal 
affairs of the association at each annual meeting. The money received by. him 
shall be paid out only by a vote of the association or order of the president, authorized 
by the secretary, and he shall give such bonds as the association may direct.

Articles. The executive committee shall have charge of all preliminary ar­
rangements and shall prepare the business of each annual meeting, and perform such 
other duties’as they may from time to time deem for the best interests of the asso­
ciation. And they shall also constitute a grievance committee, whose duty it shall 
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be to take action on all grievances reported to them by the secretary as soon as 
practicable, reporting their decision to the secretary ; their decision being final and 
can only be reversed by the action of the association in convention assembled; and 
to keep a correct record of their actions and to report at each annual meeting.

Article 6. There shall be a standing committee consisting of five, on constitution 
and by-laws and finance, and all matters relating to those subjects shall be referred 
to these committees for report.

Article 7. This association will sustain any and all its members in good standing 
in the discharge of their duties towards one another and protect their interests from 
unprofessional conduct by a brother undertaker or manufacturer, who may violate 
the rules or regulations of this association.

Article 8. All applications for membership shall be made in writing, upon blanks, 
furnished by the secretary for that purpose, and shall be presented to this association 
at any regular meeting, and by receiving a two-thirds vote of the members present at 
each meeting he shall be elected, providing he shall comply with the by- laws of this 
association.

Article 9. All undertakers engaged in the undertaking business in their own 
name, at the present time, (3rd July, 1884) in the Province of Ontario, shall be 
eligible for membership, who is of good moral character, and who is provided with 
the necessary stock and equipments to professionally perform his duties.

Article 10. Bach and every party, or parties, who may after this date start busi­
ness as undertakers within the jurisdiction of this association, may become members 
by making application to the secretary and paying the sum of $25, and shall be ap­
proved by at least three out of four of the nearest members of this association in 
good standing to the applicant’s proposed place of buisness, and receiving the appro­
val of the executive committee.

Article 11. Each now member when first starting business, shall within sixty 
days after his admission into the association, carry a stock of undertakers’ supplies: 
such as caskets, coffins, robes, linings, hardware, &c., worth not less than $500 clear 
of all encumbrances. He shall also be required to build or purchase a hearse within 
six months after his admission. Any new members not complying with the article 
shall be dropped from membership.

Article 12. Firms composed of more than one member, can be admitted to the 
meetings of this association, but will have only one vote. Members may be present 
in person or be represented by proxy, said proxy to be associated with him as an as­
sistant undertaker, and a member of this association ; and where the membership is 
composed of a firm of more than one member, but one of said firm, or their assistants 
shall be allowed to vote or take any part in the business of the meeting.

Article 13. Any member of this association who shall sell or dispose of his busi­
ness shall notify the secretary of same, and he may retain his membership for six 
months upon the payment of all claims this association may hold against him. And 
if he again desires to start business within the jurisdiction ot this association after the 
expiration of six months he must proceed in every particular as a new member.

Article 14. Any member of this association who shall sell or dispose of his under­
taking business may transfer his membership to his successor upon a written appli­
cation to the secretary, and receiving the endorsation of the executive committee.

Article 15. Any member of this association who shall fail or make an assign­
ment, may retain his membership providing he again starts business in his own name 
within three months after such assignment, unless otherwise ordered by the executive 
committee.

‘Article 16. No member is allowed to hold membership for other than the place 
in which he resides.

Article Iff. An assistant undertaker in the Province of Ontario who shall be 
possessed of good moral Character, and of a good professional understanding of his 
duties may, on the recommendation of the undertaker or firm, by whom he is em­
ployed, themselves members of the association, become a member of this association 
by signing the constitution and by laws, and paying the membership fee of two dol-
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Jars. He shall not be eligible for office or entitled to vote, except as a representative 
of the firm by whom he is employed.

Article 18. Honorary Membership.—Parties who may live outside of this juris­
diction, and who have rendered valuable services to the profession, may become 
honorary members upon receiving a two-thirds vote at any regular meeting.

Article 19. No member will be allowed to start a branch or separate store in the 
undertaking business, or to remove his business to another city, town, village or 
county, without first obtaining the consent of the executive committee, and nearest 
members, as provided in article 10 of these by-laws.

Article 20. Ail charges, either against members of this association, or under­
takers doing business in this Province, not members of this association, must be 
made in writing ; such charges to be delivered to the secretary, who shall place 
them in the hands of the proper parties for investigation.

Article 21. Any member of this association who shall be found guilty of selling, 
giving away, or not properly disposing of or burying the remains of the dead, or 
those in authority shall pay for the same, shall be expelled from this association, 
after conviction thereof.

Article 22. If in any case a member should be found guilty as hereinafter pro­
vided in by-'aws—article 23—of violating any of the rules or regulations of this 
association, he shall be fined or suspended from membership.

Article 23. Any member of this association who shall be found guiby of degrad­
ing the profession by such unprofessional conduct as individually soliciting, or 
employing parties to secure business, or paying a commission, or agreeing to pay 
any person to solicit for him, before death, as well as after, or in any way conducting 
his business on a non-professional basis, which has the tendency to impair the honor 
of the profession, shall be subject to the penalties of—article 22 —of these by-laws.

Article 24. Any member of this association who shall be suspended, shall not 
be countenanced as an undertaker, and shall be deprived of all the rights and bene­
fits of this association during suspension.

Article 25. A suspended member can only be reinstated by the payment of such 
fine as may be imposed by the executive committee, and by giving evidence of his 
intention to faithfully uphold and maintain all rules and regulations adopted by this 
association.

Article 26. Any manufacturing establishment of caskets, coffins, and under­
takers’ supplies, or jobber of same, of every name and nature, who shall, after due 
notice, sell, or offer to sell, any of their goods to a suspended or expelled member of 
this association, who has violated the by-laws, shall receive the merited rebuke 
from the members of this association by withdrawing their patronage.

Article 27. Members of this association will not deal with any manufacturing 
establishment or jobber of undertakers’ supplies who sell goods to private citizens or 
persons not members of this association acting in an unprofessional way, provided 
they do not desist after being notified by the secretary to do so.

Article 28. Members of this association shall not purchase undertakers’ supplies 
from jobbers, or from those who do not belong to the burial case associations.

Article 29. All members are forbidden to sell, hire or lend any articles in our 
lino of business to any undertaker for use within the jurisdiction of this association, 
unless he be a member hereof in good standing, and was engaged in the undertaking 
business prior to the 3rd day of July, 1884, under a penalty of twenty dollars.

Article 30. In order that every member shall feel himself at liberty to discuss 
any Questions coming before the association, fully and freely, and without reserve, 
it is hereby understood and agreed to, that all such discussions shall be considered 
of a private nature, and any member who shall be found guilty of divulging any of 
the private business, or discussions, or affairs of this association, excepting such as 
are proper to be made public, shall, if convicted after a fair trial, be fined, repri­
manded, or suspended, as the majority of this association shall determine, at any 
annual meeting.
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Article 31. This association shall have charge of and general supervision over 
all local and county associations which may be formed under the rule of this asso­
ciation, and shall decide all disputed questions arising in such local o'r district 
association.

Article 32. Every member on his admission to membership shall sign a promise 
to abide by the constitution and by-laws of this association, and pay all legal de­
mands against him, so long as he shall remain a member.

Article 33. Every person or firm, on his or their being admitted to membership, 
shall pay his or their annual subscription previous to his or their name being entered 
on the roll of members.

Article 34. The fee for admission to membership shall be two dollars up to 
1st January, 1886, after which date it shall be twenty-five dollars.

Article 35. The annual subscription shall be two dollars, and any member in 
arrears for dues over one year, or having any fine standing against him over thirty 
days unpaid, shall be suspended, after due notice by the secretary, until all claims 
this association may hold against him shall have been paid.

Article 36. Any member in arrears for dues, or having any unpaid fees or 
penalty recorded against him, is not entitled to vote or take part in our meetings 
until all arrears shall have been paid.

Article 37. All rules that may now or hereafter be adopted for the government, 
benefit or policy of this association, shall be considered as part of the constitution 
and by-laws, and shall be respected and enforced as such.

Article 38. Not less than twenty-five members in good standing shall constitute 
a quorum for the transaction of business.

Article 39. These by-laws can only be altered or amended by a two-third vote 
of members at any annual meeting.

A CARD.

This pamphlet, containing the constitution, by-laws and proceedings of the 
second annual meeting of our association, is sent to every known undertaker in the 
Province of Ontario, some five hundred in number. We want you to give it your 
careful perusal; and we feel confident that if it .receives the attention it should, from 
every one of you, it will not only tend to give you a better opinion of the profession 
you are engaged in, but act as an incentive in urging you to lend your individual 
aid to place it on a higher level. To those who are not members of the association, 
we hope it will be the means of showing them it is not only their duty, but will be 
to their interest to join us.

Our manufacturers are doing their best to help us by working in unison with 
the association. We are now united with the National Association of the United 
States, which will materially strengthen our position. We have a membership of 
over three hundred out of four hundred and eighty undertakers in Ontario, and are 
now prepared to deal with would-be-undertakers who are trying to start business and 
cut off our patronage all over the country. We have means in our power to prevent 
it, and we shall not be slow to use them. The evils we are subject to at present we 
shall soon be able to abate, if we work harmoniously together and put in practice 
the motto, “ in unity there is strength.” Act honorably toward one another, and 
follow the instructions laid down in the code of ethics, and many of the present dif­
ficulties will soon cease to exist To those who are not yet members we say, send 
in your application and join us before the admission fee is raised, and you will never 
regret it.

THE SECRETAEY.

SECOND ANNUAL SESSION.
Proceedings of the Second Annual Meeting of the Undertakers’ Association of Ontario.

The meeting was held in the Temperance Hall, Temperance Street, Toronto, on 
the 16th of September, 1885, and was called to order by the president, J. B. McIntyre,
at 10 a.m.
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The president appointed J. A. Schofield, of Dannville, assistant secretary, and 
then bade the members of the association a hearty welcome to this their annual 
meeting, inviting them to a free discussion of the matters brought forward. If any 
complaints had to be made this was the time and place to bring them before the 
association.

The roll was then called, when the following officers answered to their names: 
J. B. McIntyre, Sc. Catharines, president; J. Walker, Port Hope, 3rd vice-presi­
dent; W. H. Hoyle, Cannington, 4th vice-president; G. G Smith, Barrie, 5th 
vice-president; J. Young, Toronto, treasurer ; C. D. Blachford, Hamilton, secretary ; 
J. Ferguson, London, chairman of executive committee; W. P. Power, Bowman- 
ville; D. Hogg, Perth ; B. Askin, Markdale ; A. F. Herrington, St. Mary’s, and a 
hundred and sixty members, with Messrs. W. W. Hatpin, A. Watd, W. Tees, J. T. 
Bobertson, J. C. Wray, and V. Terriault, of Montreal, P. Blake, of Detroit, and A. 
Benouard, of Kansas City.

C. D. Blachford, secretary, Hamilton, read a portion of the minutes of last 
meeting, when on motion of Messrs. Hoyle and Muir, it was resolved that the 
minutes as contained in the minute-book be considered as read.

The president appointed the same finance committee as last year, substituting 
the name of H. Neilson, Chatham, for that of Mr. Collard, i. e., S. B W. Carpenter, 
Tilsonburg; F. A. Latshaw, Dundas, H. Neilson, Chatham, J. Wolfe, Arnprior ; 
T. Gibbard, Napanee.

Tne following were appointed a committee on by-laws, viz.: Messrs. D. Hogg, 
Perth; J. Muir, Port Elgin; G. Hess, Listowell.

Messrs. W. W. Halpin, W. Tees, A. Ward, T. Robertson, J. C. Wray and V". 
Terriault, of Montreal, were welcomed by the president and given seats on the 
platform.

The secretary read the annual report, which was, on motion, received and 
referred to a special committee, consisting of Messrs Harrison, Strathroy; Rogers, 
Ottawa; Humphrey, Toronto.

secretary’s report.
Hamilton, 15th September, 1885.

Mr. President and, Brethren :—
I respectfully submit the following report as secretary of the Undertakers’ 

Association of Ontario, for the year ending on the above date :
At the close of our last meeting, one year ago, we had on our roll the names 

of one hundred and thirty-three members, since which there has been added the 
names of one hundred and sixty-one, making our total membership at this date two 
hundred and ninety-four.

We have every reason to feel gratified at the progress we have thus far made in our 
endeavors to form an association for our mutual protection and benefit, hut in order 
to raise it to that standard which I feel confident it is the desire of every member to 
see, we must have the hearty co-operation and support of each and every individual 
member.

I think the sudden increase in our membership is owing to the fact that the 
undertakers in Ontario are becoming alive to the fact that an organization of this 
kind would not only benefit them in opposing opposition, but be a lasting and per­
manent good, and I trust they will not be disappointed.

There seems to be erroneous opinions existing amongst the members regarding 
the objects of the association and the purposes for which it was formed. These, I 
think will soon cease to exist, as soon as the members become better acquainted 
with the rules and workings of the organization.

Several very important and absolutely necessary changes will require to be 
made in the by-laws, as they at present fail to cover the many points required to be 
settled by the executive during the interim.

Immediately after the last meeting, by instructions of the association, I had 
printed for distribution 500 copies ol the constitution and by laws adopted. This
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number I found too small, as I have since been obliged to refuse several applications 
for a copy.

A matter of great importance to this association, and one we have not been able 
to cope with during the past year, is that rejected candidates have in some cases 
obtained goods in the States of New York and Michigan. I have often regretted 
since our last meeting that the association did not join the National Association 
when the matter was brought up a year ago, and as joining the association will be 
the only way of effectually preventing rejected candidates from obtaining goods 
outside of the province I hope the association at this meeting will not put off this 
important and really necessary step any longer, but join at once, and elect a delegate 
to the National convention to be held in October. It will cost a per capita tax of 
25 cents, and although this will amount to about 870 we cannot afford to 
delay the matter any longer. Some of our manufacturers are already complaining 
that the trade of new beginners is being driven out of the province.

I have received several letters from Montreal asking the association to admit the 
undertakers of that city to membership in this association. As the agreement made 
with manufacturers of Ontario in April last did not extend to the Province ol Que­
bec, and as we would not be able (should occasion rise) to give the undertakers in 
that province the protection we can in Ontario, after conferring with the president, 
we concluded to lot the matter rest until this meeting, when the subject can bo 
brought up and discussed here. Invitations were issued to members of the profession 
in Montreal to meet with us here and take part in the discussion. I hope a number 
are present. I am of the opinion it would be better for them to form an association 
for the Province of Quebec or city of Montreal, and have an agreement drawn up 
with the manufacturers the same as this association has, for if this association should 
admit them to membership it would make it so large that the officers would have 
more work than they would care to undertake, and the secretary be obliged to devote 
more time to it than anyone in business has to spare to have the work properly done.

Tue labor of the secretary of an association of this kind has far exceeded during 
the past year my a iticipations when elected. It has been a very busy one for me. 
The work has been large and had to be attended to. I have written and answered 
several hundred letters in correspondence and have prepared a list of our members 
up to date, and as we are now entering on our second year it will be necessary for 
the gentleman succeeding me in this office to open a ledger account for each member 
so that the accoui ts of the association may be kept in a systematic way, and that it 
may I e readily seen how each member stands in regard to dues. Many letters have 
been leioived from undertakers, not members, asking many questions regarding the 
assoc a ion, which I have invariably answered and sent a copy of our by-laws as far 
as the number printed would go, and I am glad to say that with few exceptions the 
gentlemen writing have sent in their applications and become members.

I think we can now say the Undertakers’ Association of Ontario is an established 
institution, for in the short space of fourteen months we have been able to number 
on our roll the names of two hundred and ninety-four members, a showing I believe 
no association on the other side of the line can put forward, and which proves the 
fact that a combination of this kind is a long-felt want supplied, and which will not 
stop at this period of its existence, but proceed until the profession will not only be 
a profession in name, but in fact, and will be recognized by the public as such.

We now have a msj nity of the undertakers in Ontario in the association, num­
bering among these nearly all the leading ones of the Province, and in my opinion it 
is about time the admission fee to new beginners was raised to a larger sum than the 
present small amount. It is the opinion of many there are already now more under­
takers in the Province than is necessary, and as we cannot reduce the number now 
doing business, we must look around us for some means to prevent any more from 
starting. I think the easiest way to do this would be to raise the admission fee to 
new beginners to, say, fifty dollars ; this would debar many from applying for 
membership, and as they could not obtain goods until accepted as a member, the 
advantage ol this step will be clear to all. I would also suggest that a circular be
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issued with the new by laws to the effect ttat after the annual meeting of 1886 the 
admission fee to undertakers not then members will be twenty or iweniy-tke dollars. 
This will give all who are not now members a year to join. I think they should 
have that time, as some are slow to see the advantage of an association of this kind. 
This would not interfere with the annual dues of the members, which could stili 
remain at the present figure of two dollars, and the admission fee to all undertakers 
not now members be the same figure for another year. I hope this matter will receive 
the earnest attention of the association at this sitting.

There is another matter t wish to say a few words on, and that is the subject of 
a price list. 1 believe it is the general leeling that some price list should be adopted ; 
one below which it would be against the rules of this association to sell. I have 
received several complaints during the past year that goods were being sold in some 
localities far below a remunerative figure, and as we have no by-laws to cover a case 
of this kind, I was obliged to write that- nothing could be done in the matter until 
after this meeting. In view of these facts, it is my opinion it would be advisable to 
adopt a scale of prices adapted to the wants of the members, and I would suggest a 
special committee be appointed for this purpose to report during the afternoon 
session.

At the early part of the year the executive board, for the best interests of the 
association, deemed it necessary to call a meeting to confer with the D iminiou 
Burial Case Association and endeavor to come to some agreement whereby a mutual 
understanding would be agreed upon regarding the sale of funeral goods to parties 
wanting to start business as undertakers and some other matters of importance 10 
the association Accordingly your secretary called a meeting of the executive and 
requested the secretary of, ihe D.BC, Association to do the same, whereupon we mot 
in the city of Toronto on the 22nd day of April and had the following agreement 
drawn up :

This agreement, made this twenty second day of April, 1885 between John B. 
McIntyre, of the city of St. Catharines, undertaker, President of the Undertakers'' 
Association of Ontario; Cuarles D. Blachford, of the city of Hamilton, undertaker 
secretary of said assoc ation, and John Ferguson, of the city of London, undertaker’ 
chairman of the executive commute of said association, of the first part, and R 
Philp&Co., of the city of Toronto, manufacturers of undertaker»’ supplies, D. W. 
Thompson & Co., of the same place manufacturers of undertakers’ supplies; Sommons 
Brothers, of the city of Hamilton, manufacturers of undertakers’ supplies, and the 
Ontario Casket Company (Limited), Ridgetown, of the second part;

Whereas the majority of the persons doing business, in Ontario, as undertakers, 
have formel themselves into an association, under the above name, having for its 
object the elevation and protection of those engaged in the undertaking business in 
Ontario, and protection of the public generally;

And whereas the parties of the second port, all wholesale dealers in, and manu­
facturers of undertakers’ supplies, have formed themselves into an association under 
the name of the Dominion Burial Case Manufacturers’ Association, having for its 
object the mutual benefit and protection of the members thereof, in their said trade 
and business ;

And whereas the said Undertakers'Association of Ontario, at a meeting held 
at Toronto, on the 3rd day of July, 1884, agreed upon certain terms, now contained 
in the constitution and by laws of the association, which should govern the conduct 
of the members thereof;

And whereas for the purpose of more effjctually carrying out the intention of 
the members of each of said associations, and the expressed objects thereof, as con­
tained in the said by-laws, constitution and the agreement entered into between the 
members of said Dominion Burial Case Manufacturers’ Association, the parties of 
the first part, on behalf of their association, and the said parties of the second part 
have agreed to execute this instrument ;

Now, this agreement witnesseth that the said parties of the second part, in con­
sideration of the premises, arid the agreement herein contained do hereby promise
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and agree to and with the said parties of the first part as representing their said 
association and the different members thereof, that they the said parties of the 
second part shall not sell or give prices tor, either directly or through their agents, 
any of their goods, manufacturers’ or undertakers’ supplies of any nature or kind 
whatsoever to any person or persons who after the date hereof shall commence busi­
ness in Ontario, unless, and until they the said parties of the second part shall obtain 
from the secretary of the said Undertakers’ Association of Ontario, a certificate that 
such person or persons have become a member of such association.

And the said parties of the second part do further promise and agree that after 
due notice from the secretary ot said association, they shall not sell or offer to sell 
any such goods to any suspended or expelled member of such association, until they 
have been notified by such secretary that such suspended or expelled member has 
been restored to full membership in the association.

And the said parties of the second part do further promise and agree that they 
shall not mail price lints ol goods sold by them to any but recognized undertakers, 
and that all price lists mailed shall be sent under seal.

And it is hereby agreed and understood between all parties hereto, that all pro­
mises and agreements herein contained, shall extend to and be obligatory upon each 
and every firm or members of firms who are parties hereto, or are members of 
either of such association, but this instrument shall not be binding on any party 
until the same is executed by all the parties above named.

And each of the said parties of the second part doth hereby further promise 
and agree that in case any of them shall be guilty of any breach of this agreement, 
the party offending shall forthwith upon the breach being established, and for each 
breach forfeit and pay to the secretary of the Undertakers’ Association of Ontario, 
for the uses of the asoociation the sum of $50, and in case any such party should fail 
to pay such sum or sums, the parties of the first part agree to instruct all members 
of their association to abstain from dealing with the party so offending, and further 
that in case any of their members shall refuse to be governed by the rules of the 
association in that behalf, to deal with such member as in cases of other breaches by 
manufacturers, referred to in articles 22 and 23 of by-laws of said Undertakers’ 
Association.

This agreement shall be in force for one year from the first day of May, 1885.
In witness whereof, the parties hereto have set their hands.
Signed in the presence of W. P. Prower, as to signatures of J. B. McIntyre, 

C. X) Blachford and John Ferguson. A. Mackenzie, as to signatures of R. Philp & 
Co., D. W. Thompson & Co., Semmens Bros., and the Ontario Casket Company.

J. b. McIntyre,
C. D. BLACHFORD,
JOHN FERGUSON,
R. PHILP & CO ,
D. W. THOMPSON & CO.,
SEMMENS BROS.,
THE ONTARIO CASKET CO.

R. Pierce, Manager.
I cannot let this opportunity pass without mentioning the pleasant relations 

•existing, the ready compliance with which our requests have been granted, and the 
harmonious understanding which has characterized our dealings with the several 
manufacturers that compose the D. B. C. A.

Our approaches have been met in that courteous and agreeable manner which 
makes such transactions pleasant to perform, and expresses the good feeling and 
mutual understanding existing between us, and 1 not only hope our future relations 
will prove as pleasant as the past, but by becoming more firmly connected together, 
be, as our interests are—identical.

I have in a brief manner alluded to the changes I think would benefit the asso­
ciation, and have given a short resumé of the work done. Several complaints have



undertakers’ combination. 715

been received which I have been able to settle without laying before the executive 
committee. Most of these have been occasioned by the members not yet being 
thoroughly acquainted with the rules of the association. Alter some correspondence 
I have invariably put matters to rights without much difficulty. I have, to the best 
of my ability, performed the duties of the office to which you elected me, and before 
retiring from the position I desire to thank those gentlemen of the executive board 
and the members in general for their kindness and ready assistance during the past 
year whenever called upon for advice and counsel, and I can assure them it will 
always be a source of pleasant reflection to me that our relations have been so agree­
able. In selecting a successor to fill this position, may he be one possessing superior 
ability to the present occupant, so that the good work you have begun and is only 
in its infancy, will bo carried forward with greater zeal and energy, until the profes­
sion is placed in that position it is our desire to see.

SUMMARY.
New applicants accepted since last meeting.......................... 6
New applicants rejected since last meeting.......................... 18
New applicants accepted since last meeting having pur­

chased the business of a member of the association or
of an undertaker eligible for membership...................... 11

Members ceased membership by retiring from or selling
their business................................................................... 9

Total membership................................................ 294
ORDERS DRAWN ON TREASURER.

1884.
Sept. 25 Postage ordered last meeting............................... $ 13
Sept. 25 Printing ordered last meeting............................... 16
Nov. 12 Printing by-laws, &c.............................................. 23
Nov. 13 Postage to date....................................................... 9

1885.
Printing and envelopes (1,000)............................ 2
Expenses of Executive Committee to Toronto... 24
Printing agreements.............................................. 9
Eeturned proposition fees.....................................  42

Mar. 16 
April 23 
May 1 
Sept. 16

Cash received to 15th September, 1885, 
treasurer and for which I hold his receipts.

10
50
50
50

50
00
50
00

8444, which has been handed to the 

C. D. BL ACE FORD, Secretary.

TREASURER’S REPORT.

15th September, 1885 :—
Cash received to date..., 
Cash paid as per orders,

Toronto, 16th September, 1885.

................................ 8 684 00

................................ 140 60

Cash balance on hand, ....................... 8 543 40
JOHN YOUNG-, Treasurer.

Referred to the Finance Committee.
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PRESIDENT'S ADDRESS.

Toronto, 16th September, 1885.

Brother Undertakers,—The wheel of time in its revolutions has again 
brought us to our annual convention. I congratulate you upon the success of our 
association ; it is no longer an experiment, but a living substantial reality.

The preliminary meeting in the parlors of Mr. John Young, on 3rd July, 1684, 
-of some fifty-five gentlemen, who formed the nucleus of our organization, may have 
appeared like a small beginning, but when we recollect the zeal shown by those pre­
sent and the harmony that prevailed, it is not to be wondered that at our adjourned 
meeting held in September, some two months later, our membership had more than 
doubled, and our success is now assured, while we are but one year old we stand 
second to none in membership on this continent, and the advancement of the work 
for which we have associated ourselves together.

It is pleasant to meet with our brother undertakers whom we hear of, and these 
meetings will help each and every one to become personally acquainted with each 
other ; thus cementing us together more closely in bonds of friendship ; these meet­
ings should be looked upon as a matter of business, the information obtained more 
than repays for the time and expense of attending our annual gathering. We find 
similar organizations all over the continent of America, who have associated them­
selves together for mutual benefit and improvement, and much good has been accom­
plished already. Ttie progressive undertaker is never idle, his brain is actively 
engaged at work endeavoring to improve himself on the subject of preparing the 
dead for burial, to succeed it is necessary for the live undertaker to keep in the front 
rank by endeavoring to better his condition as well as to elevate the standard of 
his profession ; and it should be the fixed aim of every undertaker to make his 
calling better than he found it; to elevate it, to secure for it a full recognition as a 
permanent and regular profession.

In the past the work has been done by the majority of those engaged in the 
busine-s in a too careless and unsatisfactory manner, which is to be regretted, and 
one of the great objects of our association is to educate those who are desirous of 
learning how to prepare the dead for burial, so that the features will retain a life­
like appearance, by the best method, as well as to bring to a higher state of perfec­
tion our profession ; to protect the interests of our brother undertakers as well as 
those of our patrons.

When we look back to the crude, indifferent manner in which the work was 
performed when many of us entered the ranks, and now, as we enjoy the benefits of 
the fertile brain of those who have raised our calling to the high standard it now 
occupies, who would willingly return to the old plodding method of Our predecessors? 
“ We have yet much to learn,’1 and if we desire to keep abreast of the times we must 
investigate and experiment if we expect to succeed, never resting satisfied until we 
have become proficient in our profession. We have done much already toward this 
end, still our work is incomplete, we must protest against illegitimate trade. It 
should be our desire to co operate with the manufacturers as far as we can, give 
them our assistance to sustain legitimate trade, and should demand from them such 
protection as will sustain our association in upholding our profession. Let us 
remember that while we may have different views on different subjects, our interests 
ate the same, and that we should not under any circumstances allow differences of 
opinion or sectional feeling to interfere with our business. \

The work of forming local, county or district associations should be encouraged, 
as they will be the means of harmonizing any feelings of business jealousy that 
might exist by bringing together those who though opponents in business should 
be on friendly terms. Let this suggestion have your earnest attention. We should 
make one of the grand objects of our association the raising of our profession to its 
true level, placing a standard below which no man will be recognized by us or the 
public, as an undertaker. Every effort should be put forth to form these local asso-
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ciatioDS, as the future of this association lies in the accomplishment of this desired 
result.

It is with much gratification that I am able to report to you we have succeeded 
in obtaining an agreement for one year with the Dominion Burial Case Association. 
After considerable correspondence a meeting was arranged, and the manufacturers 
were all represented, and they met us in a friendly spirit, and an agreement was 
mutually entered into by the president, secretary and chairman of your executive 
committee, with the manufacturers, a copy of which was mailed by the secretary to 
each member of the association.

And I trust the day will never come when the feelings of fraternal good-will 
and friendship which now exist between this association and the manufacturers shall 
ever grow less warm than it is at the present time.

Some correspondence has been had with the associations in Michigan and New 
York States, also with some of their manufacturers asking their assistance to protect 
our association against illegitimate trade of parties who have been refused admission 
to our association “ with good results,” and I deem it advisable that this association 
should now join the National Association for our own protection, as we can then 
demand, as a right, protection as members of said association, and not appear as sup­
plicants asking for favors.

During the past year, as your chief executive officer, I have received invitations 
to attend the meetings of the Illinois Undertakers’ Association, Indiana Funeral 
Directors’ Association, Kansas Funeral Directors’ Association, Michigan Funeral 
Directors’ Association, New England Undertakers’ Association, New York State 
Undertakers' Association, also a banquet given by the Buffalo Undertakers' Associa­
tion at Genesse House on 15th January last. To the several invitations I sent a 
friendly letter of greeting from our association, and I attended the banquet in person 
of the Buffalo" undertakers, responding to the toast of Ontario’s Undertakers’Asso­
ciation, and I trust the friendly intercourse thus begun between this association and 
the several State organizations will be continued by my successor in office, thus 
cementing the ties of friendship as well as the commercial relations existing between 
Ontario and the neighboring Eepublic.

During the past year quite a number of applicants for membership were 
received and referred to the executive committee for action. A large number have 
been refused, the executive thinking there was not an opening in many cases for 
new beginners without interfering with old established business houses, a full report 
of the committee’s actions will be submitted for your consideration.

The present law in regard to the dealing with applications for membership, as 
well as those against whom charges are preferred for offences at variance with our 
by-laws, is unsatisfactory, and requires to be amended by giving power to the 
executive to act more promptly, thus saving valuable time. While our by-laws met 
the wants during the first year of our organization, it will be necessary to make 
several amendments to meet cases coming before us for which no provision was 
made. Your executive committee, who have been assiduous in their duties during 
the past year, are deserving of our grateful thanks. They have prepared several 
amendments to our by-laws, which will be presented for your consideration.

While a number of complaints have been made during the past year, none of a 
very serious nature, the committee have endeavored to settle them without resorting 
to any harsh treatment. I deem it of the utmost importance to adopt a code of 
ethics, and would recommend the adoption of the code as laid down by the National
Association. ^ fout the subject of raising our entrance fee will engage your
attention with a view of deciding whether it would not be desirable to pass a by-law 
requiring all those who desire to join our association after a certain date should be 
charged an admission fee similar to what is charged by other undertakers’ associa-
tl0D8j re(>Tôt to have to report to you the death of our late 2nd vice-president, Joseph 
Strong, of St. Thomas, who passed over to the silent majority, on 19th November,
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1884, whilst actively engaged in the duties of his profession. At our last meeting he 
was full of bright hopes of future happiness and usefulness among his fellow citizens 
by whom he was held in high esteem ; he had by his manly, straightforward actions 
and ever gentlemanly deportment endeared himself to all those with whom he had 
been brought into contact, while to all with whom he had been acquainted in the 
city of St. Thomas, he was bound closely and warmly by ties of friendship, “ none 
knew him but to love him.” To the family of our deceased brother we can only 
tender our true and sincere condolence in their distress. On learning of the death 
of brother Strong, I instructed the secretary to notify all our members within a rea­
sonable distance, by card, the hour of the funeral, requesting them to attend ; and I 
am pleased to state that quite a large number of our members went to assist in con­
signing the mortal remains to the silent tomb ; and I would now suggest that a 
letter of condolence be prepared and sent by this association to the family of our 
departed brother.

Let us now, during the session before us, devote ourselves closely to the consid­
eration of those questions which the rapidly increasing importance of our association 
presents to our view ; system, promptitude and harmony, are requisite to the accom­
plishment of the work for which we have assembled.

After due consideration we deemed it in the interests of our association to 
engage Prof. Renouard to lecture to our members and give us a practical demonstra­
tion on a subject, and we trust our actions will meet with your approval. If the 
result of our labors to make this meeting attractive and beneficial to the members 
meets with your approval, your officers and committee will feel grateful.

In conclusion I thank you for the unmerited kindness which you have shown 
me, as well as the compliment conferred by electing me as your first president, and 
above all I desire to thank you, one and all, for the uniform kindness, confidence and 
respect I have received from my associates, and the kind co operation of the members 
throughout Ontario. I feel my report would be incomplete if I failed to place on 
record my appreciation of the valuable services rendered me as well as this associa­
tion by our worthy and esteemed secretary, G. D. Blachford. Words would fail to 
convey to you the obligations we are under to our worthy brother, not only 
for the valuable aid and assistance he has rendered me, but for the prompt and kind 
manner in which he has answered all communications and enquiries made by our 
members, and the intelligence he has displayed in the execution of the important 
trust confided to him And I trust the valuable services rendered this association 
will be duly appreciated by the members present.

All of which is respectfully submitted.
J. B. MclNTYRE, President.

On motion of Messrs. D. Hogg, Perth, and F. L. Harrison, Strathroy, it was 
resolved that the address of the president be received and referred to a special com­
mittee to report thereon. It was referred to the same committee to which the 
secretary’s report was referred.

Mr. Patrick Blake, of Detroit, was welcomed and given a seat on the platform 
by the president, and in response to the applause which greeted him said he hoped 
they did not expect a reply to that introduction. He was simply Patrick Blake, of 
Detroit, and came to hear what he could hear, and see what he could see, and learn 
any new ideas with relereuce to this profession. He had no idea of being rushed to 
the platform, and his modesty would tell him to keep still till the ordinary business 
was through.

A letter was read from D. W. Thompson, secretary of the Dominion Burial 
Case Association, inviting the members of this association to a dinner to be given by 
the Dominion Burial Case Association on Thursday the 17th September, in St. 
Andrew’s Hall.

On motion of Messrs. J. Nott, Port Perry, and F. A. Latshaw, Dundas, it was 
resolved that this kind request be accepted and be complied with by members of 
this association.
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A few of the hundreds of communications received by the secretary during the 
year, were read by him, showing the work the committee had been doing, and the 
good feeling there is between the manufacturers and the association.

On motion of Messrs. John Nott, and J T. George, it was resolved that the 
time of our meeting be as follows : —Adjourn at 12.30 o’clock, meet at 2 o’clock; 
adjourn at 6 o’clock; meet at 7.30, and remain in session until the work of the 
association shall be completed.

The following accounts were read and referred to the Finance Committee :—
A. Lawson & Co...................................................................... $ 6 00
C. D. Blachford........................................................................  33 67
J. B. McIntyre........................................................................ 7 20
Executive committee.......................   18 00
Prof. Renouard........................................................................  125 00
Hill & Weir............................................................................. 1 75
Temperance Hall................................................................... 10 00
Short-hand reporter.................................................................... 5 00

Mr. J. Nott, of Port Perry, as Red if any steps had been taken by the executivei 
committee with regard to insurance, as many think there should be some means of 
protecting members of this association by insurance?

President: No action has yet been taken in the matter.
It was moved by W. H, Hoyle, seconded by A. F. Herrington, that the president 

and secretary of this association, be a committee to lay before the Attorney-General 
of this Province, the great benefit the public would receive if members of this asso­
ciation were permitted to register deaths and grant the officiating minister a certifi­
cate of the same. No fee to be exacted from the public for the performance of 
this duty ; and in all cases the funeral director shall forward to the clerk of each 
municipality a record of his proceedings.

This resolution provoked considerable discussion as to the law on the point and 
the custom in some parts of the province.

It was finally moved in amendment by T. Gibbard, Napanee, seconded by T. W. 
Lord, North Gower, that a special committee be appointed to look into the matter 
and report at the evening session. The amendment on being put was carried.

The president named Messrs. J. T. George, Port Hope; W. H. Hoyle, Canning-, 
ton, and J. Chapman, Hamilton, as a special committee on the resolution.

The convention then adjourned to meet at 2 o’clock.

REPORT OF SPECIAL COMMITTEE ON THE ADDRESSES OF THE PRESIDENT AND SECRETARY.

Toronto, 16th September, 1885.
To the President, Officers and Members of the Ontario Undertakers' Association :

Your committee, to whom was referred the address of the president, beg to report ;
First, it is a matter of congratulation to learn of the success of the association.
We also concur iu the sentiment expressed in the address, that this association 

is doing a good work toward elevating as well as educating the undertakers in 
Ontario.

We also approve of the suggestion of forming local and county associations, and 
would recommend that the next president make an effort to bring about this desired 
result.

We approve of the action of the president in bringing about an agreement with 
the manufacturers, and trust the friendly feeling now existing will continue; and 
would recommend that your officers and executive committee be empowered to re­
new the same with the manufacturers on as favorable terms as possible, upon the 
expiration of the present agreement.
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We heartily approve of the action of the president in bis endeavors to bring 
about friendly relations between this association and similar associations in the neigh­
boring republic, by friendly correspondence.

We would also recommend that this association join the National Association, 
as a matter of protection to ourselves.

We would further recommend the adoption of the National Code of Ethics, as 
suggested by the president, a copy of which is herewith appended, and that the same 
be printed in the annual report.

As to the matter of raising the entrance fee, your committee are of the opinion 
that it would be in the interest of this association to raise the entrance fee after the 
first day of January, 1886, to the sum of twenty-five dollars.

We would iurther recommend that a special committee be appointed to draft a 
letter of condolence to the family of cur late second vice-president, Brother Joseph 
Strong.

We also approve of the actions of the president in issuing cards of invitation to 
the funeral of late Brother Strong.

We also approve of the action of the president in obtaining the services of Prof. 
Renouard to lecture, and give a practical demonstration on embalming for the benefit 
of our members, believing it will be the means of increasingour usefulness and create 
a greater interest in the association.

We heartily approve of all the president has said in regard to the efficiency of 
our secretary, C. D. Blachford, he has proved himself as worthy of our confidence 
and esteem, and we hope the association will reward him well for his valuable services, 
and would recommend that an appropriation of one hundred dollars be made from the 
funds of this association to G. D. Blachford for services rendered.

All of which is respectfully submitted.
F. L. HARRISON, Strathroy,
V. P. HUMPHREY, Toronto.
MAYNARD ROGERS, Ottawa.

Toronto, 16th September, 1885.
To the President, Officers and Members of the Ontario Undertakers' Association ;

We, your committee appointed to report on the report of the secretary, would 
suggest the advisability of the secretary forwarding, direct to each member of the 
executive committee, a copy of all complaints'or applications; they replying 
direct to the secretary ; in order to lessen the time taken at present, in all such 
matters.

We agree with the secretary’s suggestion in joining the National Association, 
and in sending a delegate to the same.

We also agree with the secretary and recommend a proper set of books be pur­
chased by the association for the secretary’s use, and further recommend that the 
secretary in the future receive a salary of one hundred dollars per annum.

In regard to new membership fee, we recommend the sum of twenty-five dollars 
instead of fifty dollars, as suggested by the secretary.

We recommend that a committee be struck off to prepare a price list, the same 
to bo presented at this meeting.

All of which is respectfully submitted.
F. L. HARRISON, Strathroy.
V. P. HUMPHREY, Toronto. 
MAYNARD ROGERS, Ottawa.

The report, after some little discussion, was adopted.
On motion of Messrs. V. P. Humphrey, Toronto, and F. A. Latshaw, Dundas, 

it was resolved that the secretary procure a seal for the association.
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The following were appointed a committee to prepare a resolution of condolence, 
to be forwarded to the family of our late second vice-president, Joseph Strong :— 
viz., W. P. Prower, Bowmanville; E. Reid, Kingston ; and D. Clifford, Brantford.

The following were appointed a Committee on Price Lists :—M. Rogers, 
Ottawa; G. G. Smith, Barrie; J. C. Campbell, Beaverton; V. P. Humphrey, 
Toronto; and W. R. Pray, Hamilton.

The finance committee reported as follows : —
Your Committee beg leave to report that we have examined the books of the 

treasurer and secretary, and find them correct, with a balance in the hands of the 
treasurer of $543.40, and recommend that the following named accounts be paid:—

Hill & Weir.............................................  ......."...................  $ 175"
J. B. McIntyre...................................................................... 7 20
A. Renouard ..........................................................................  125 00
A. Lawson & Co.................................................................... 6 00
J. A. Shannon, short-hand reports...................................... 5 00
Executive committee, postage.................................... .’......... 18 00
C. D. Blachford, stationery and postage.............................. 33 67
Proprietors of Temperance Hall................................ ........ 10 00

Total...........
All of which is respectfully submitted.

.......................................  $206 62

S. B. W. CARPENTER, Chairman. 
F. A. LATSHAW,
J. WOLFE,
H. NEILSON,

On motion of Messrs. W. J. Nichole, Walkerton, and D. Travers, Erin, it was 
resolved that the report be received and adopted, and an order be drawn on the 
treasurer for the amounts named therein.

It was moved by John Ferguson, London, seconde J by C. D. Blachford, Hamil­
ton, that Prof. A. Çenouard, of Kansas City be, and is hereby admitted as an 
honorary member of this association.—Carried.

Prof. Renouard replied to the resolution by thanking them for this unëxpected 
honor, and stating that when he returned to his home, in the far west, he should 
take a pride in telling his friends of the kind manner in which he had been treated 
in Canada.

On motion of Messrs. T. Gibbard, Napanee, and J. Kilgour, London, it was 
resolved that the sum of six dollars be paid to each of the executive committee, for 
their personal expenses during their meetings in the city, in order to prepare the 
business for this convention.

It was resolved that the executive committee be authoriz’d to have the minutes 
with the by laws printed, to the number of 700.

On motion of Messrs. John Young, Toronto, and R. Askin, Markdale, it was 
resolved, That The Casket, of Rochester, be, and is hereby recognized as the official 
organ of this association.

On motion of Messrs. C. D. Blachford and John Young, it was resolved that the 
thanks of this association be, and are hereby tendered to J. A. Schofield, of Dunn- 
ville, for his services as assistant secretary at this session.

Mr. W. H. Hoyle read the report of the special committee appointed at the 
morning session to enquire into the law regarding the registration of deaths :—

We, your Special Committee, to whom was referred the resolution of W. H. 
Hoyle, reregistration of deaths, beg leave to report as follows:—viz., That on applL 
cation to the city clerk for a copy of the Revised Statutes of Ontario, we find that 
section 12, page 378, and section 24, page 380 (copies of which are hereto attached), 
clearly leaves out the spirit of the resolution; and we hereby recommend its
adoption. J. T. GEORGE, "I _W. H. HOYLE, } Committee.

3—46
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Copy of section 12, page 378, Revised Statutes of Ontario :
The occupier of the house or tenement in which a death takes place; or if the 

occupier be the person who has died, then some one of the persons residing in the 
house in which the death took place, or if such death has not taken place within a 
house, then any person present at the death, or having any knowledge of the circum­
stances attending the same, or the coroner who attends any inquest held on such 
person, shall, before the interment of the body, supply to the division registrar of 
the division in which such death takes place according to his or her knowledge or 
belief, all particulars required to be registered touching such death, by the form pro­
vided by this Act.

Certified a true copy of section 12 of the Act respecting the Registration of
3)6£iths &C»

THOS. SANDERSON, City Olsrk's Office, Toronto.

PENALTY.

Copy of section 24, page 380, Revised Statutes of Ontario :
If any householder, head of the family, clergyman, physician, or other person 

or persons required by this Act to report births, marriages and deaths, refuses or 
wilfully neglects to do so within the time named, such persons shall for each and 
every offence, forfeit and pay a sum not less than one dollar, nor more than 
twenty dollars and costs in the discretion of the presiding justice, before whom the 
case is heard ; and it shall be the duty of the division registrar to prosecute all such 
persons so neglecting or refusing to make the required reports; but, if the return 
required by this Act, to be made by more than one person, is made by any one of 
such persons, the other of such persons shall not be liable to any penalty in respect 
of the default.

Certified a true copy of section 24 of the Act respecting the Registratian of Deaths.
THOS. SANDERSON, City Clerk's Office, Toronto.

DEATHS.
The person required to register a death is the occupier of the house in which 

the death takes place, and the return must be made before the interment of the body. 
Any medical man who was last in attendance during the last illness of any deceased 
person is required to register the cause of death.

Refusal or neglect to make those reports, or any one of them, within the specified 
time will subject the person or persons so neglecting or refusing to a penalty of

Twenty dollars and costs.

The officers administering the Act in the different divisions have been instructed 
to strictly enforce its requirements, and to prosecute all persons who fail to comply 
with its provisions.

Blank forms for the registration of births, marriages and deaths, can be ob­
tained from any postmaster in the province, and when filled up can be sent to the 
division registrar free of postage, by leaving the envelope unsealed and marked on 
the outside “registration return."

A. S. HARDY, Registrar-General.
H. S. CREWE, Inspector.

Registrar-General's Office, Toronto, 1st January, 1883.
The report was adopted.
Messrs. M. Morse, Niagara Falls, and D. Travers, Erin, moved the following 

resolution :—
Resolved, That the members of this association will not deal with any manufac­

turing establishment or jobber of undertakers’ supplies, who sell goods to private 
citizens or persons not members of this association acting in an unprofessional way,
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provided they do not desist after being notified by the secretary to do so, and that 
this clause be inserted in the by-laws.

On motion of Messrs. T. Hibbard, Napanee, and J. Lambert, Aylmer, it was 
resolved to refer this resolution to the executive committee to report thereon.

Mr. Prower read the report of the special committee appointed to prepare a 
letter of condolence to be sent to the family of the late Joseph Strong, as follows :—

Toronto, 16th September, 1835.
The ways of the Almighty are past finding out, but they are directed in wisdom. 

He has seen fit to call our beloved Brother Joseph Strong home to himself, to sum­
mon him away in the midst of an active career of usefulness. In the death of our 
respective brother, our association has lost one of its brightest members ; and all 
those with whom he associated a true and sincere friend. He ardently looked for­
ward to this meeting, and to the unison of old friends, but suddenly stricken with 
illness, in the full prime and vigor of manhood, he was summoned to the great 
unknown and mysterious future : but with the most perfect faith in a blessed im­
mortality. He was beloved by everyone who knew him, and his death was a serious 
loss to his many friends in the city of St. Thomas, where he enjoyed the confidence of 
his fellow citizens. His genial character, his correct deportment as a citizen and an 
undertaker, will ever reserve for him a place in our memory.

Resolved, That the secretary furnish to the family of our departed Bro. Joseph 
Strong, copies of these proceedings, and assure them we sympathize and condole 
with them in their sorrow.

W. P. PRO WEB,
D. CLIFFORD, 
ROBERT REID.

The report was adopted and the resolution ordered to be engrossed and sent to 
the widow of the deceased.

Mr. Patrick Blake, of Detroit, on being called upon to make a few remarks on 
the late Bro. Strong, said he had had the pleasure of knowing him well, had worked 
with him for some years, and all that had been said here today about him can 
scarcely convey an idea of the character of the man. He was genial and kind, faith­
ful, honorable and upright, and he (Mr. B.) was glad that they had honored his 
recollection by this resolution.

The second vice-president’s chair was appropriately draped in mourning, and a 
beautiful floral tribute, bearing the words, “In Memoriam,’ placed therein, and 
occupied a position to the left of that of the president.

On motion of Messrs. John Ferguson, London, and John Walker, Port Hope, it 
was resolved, that Mr. P. Blake, of Detroit, and Mr. W. W. Halpin, president of the 
Montreal association, be tendered an honorary membership in this association.

The Convention, on motion, adjourned at 6 o’clock, to meet at 7.30.

EVENING SESSION.
The convention resumed business shortly after 7.30, p.m.

Toronto, 16th September, 1885.
Mr. Rogers, Ottawa, read the report of the committee on price lists.
To the President, Officers, and Members of the Ontario Undertakers' Association :
Clause 1.—We the committee appointed by you to draft out a scale of prices, 

be» to recommend ’that the manufacturers be requested to withdraw either their 
iNo. 1 or 1* coffins, as one of them is all that is necessary for our trade, and the two 
only tend towards a complication of prices. Passed.

Clause 2 —We also beg to enter an earnest protest against any member of the 
association throwing in any shell, use of hearse, crapes, or any other article of legiti­
mate trade.—Passed,

3-464
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Clause 3.—We would also suggest that the following sums bo the lowest for use 
of hearses :—For adult hearse, lowest price, $6.00 ; for child’s hearse, lowest price, 
$4.00

There was considerable difference of opinion as to the subject matter of this 
clause, many representatives from country districts claiming that the price was too 
high for their places and more suitable for town and cities.

Messrs. Ford, Blenheim, and Lord, North Gower, moved to amend the clause by 
striking out the words “ six ” and “tour,” and substituting the word “ five.”

Messrs. Herrington, St. Mary’s, and Nichol, Walkerton, moved an amendment 
to the amendment, that the prices in villages not incorporated be $3.00 for children, 
and $4,00 for adults ; in incorporated villages and towns, $5.00 and $6.00 ; and in 
cities, $7.00 and $10.00.

The amendment to the amendment, on being put, was lost.
The amendment on being put was lost.
The clause then passed as it stood.
A motion was made to reconsider the question, but was lost.
Clause 4.—That the price of all manufactured adults’ shells be not less than 

$3.00.—Passed.
Clause 5.— We consider that prices of articles not mentioned in our report had 

better be regulated by the local organizations, as there is such a difference in freight 
and other charges.—Passed.

Other clauses referring to the prices of coffins and caskets were read and dis­
cussed. So much diversity of opinion was found to exist between country and city 
representatives, that, after a lengthy discussion, it was [moved by Messrs. Young, 
Toronto, and Carpenter, Tilsonburg, that the matter of arranging the prices be left 
in the hands of the executive committee for twelve months.

It was moved in amendment by Messrs. Gibbard and Stone, that the prices as 
submitted by the committee be left in the hands of the executive committee to 
report thereon.

Mr. Young withdrew his motion and the amendment was carried.
Eespectfully submitted.

D CLIFFORD,
V. P. HUMPHREY,
JOEL SMITH.
WM. R. PRAY,
MAYNARD ROGERS, Sec'y of Com,

REPORT OF EXECUTIVE COMMITTEE.

London, 15th September, 1885.
Mr. President and Gentlemen :

Your executive committee respectfully submit the following as our report for 
the year ending on the above date :—

The deep interest wo have taken in our association since its organization, has 
somewhat lightened the labors of this committee, and if our endeavors to give just 
and impartial decisions on all cases that have come before us will meet with the 
approval of the assembly, we will feel amply repaid for the work done.

We found that our by-laws, as they now stand, are not complete enough to 
enable an executive committee to give clear and prompt decisions in all cases that 
arise. Whenever a complaint or other matter came before the committee which was 
not covered by the constitution or by-laws, we have used what we thought to be com­
mon sense, and decided accordingly.

The work of the committee has been considerable, and occasioned a great deal 
of correspondence, but, as we were willing to do anything for the best interests of 
the profession and association, the work has been cheerfully done.
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We think some of our members expect too much from an association of this 
kind, not taking into consideration that it is not yet fifteen months old, and look upon 
it as an immediate remedy to, and able to rectify the many troublesome and annoy­
ing positions which they have been placed in in past years. To them we would say 
it will take time to place the association in a position that will enable it to govern 
the many wrongs the members are subject to at present. We must creep before we 
can walk, and in order to walk well, our limbs must not bo distorted by creeping too 
fast. Our by-laws must be amended from time to time, so as to be made applicable 
to the many different cases arising. As these subjects come before the officers, they 
will make notes of them,-and have the by-laws amended at the following meeting to 
suit them. Our members must be instructed more fully as to the objects and pur­
poses, and working of the organization ; and, as we look back over the few short 
months it has been in existence, and see the popular endorsement it has met with 
from the profession, and the developments it has made, we think that if the mem­
bers will but have patience and lend each their individual helps, we will see the 
association in a pos tion to right all wrongs and prevent their re occurrence.

Tour committee thought a free school of embalming following the session of the 
association this year, would not only prove instructive, but would supply an oppor­
tunity for our members to gain an insight into the art, which, we feel confident will, 
within a few years, be a necessary attainment for every undertaker to have. And 
he that wishes to keep abreast of his brother professionals in this progressive age, 
must sooner or later, make an attempt to gain a knowledge of that which is at pre­
sent a very important matter occupying the minds of the profession throughout the 
country. Believing that at this time, when we are met together for our mutual good, 
would be a proper one for our members to learn something of embalming, the execu­
tive committee engaged .the services of Professor A. Benouard, of Kansas City, form­
erly of the Bochester School of Embalming, whose reputation as a practical embalmer 
and lecturer, is not excelled by any, to give free instructions to the members, and for 
that purpose secured the Lecture Amphitheatre of the Toronto School of Medicine. 
A subject has been procured, and we hope every member will avail himself of the 
opportunity to obtain an acquaintance with this branch of the profession, which, if 
he desire to keep time with the age, he will require to have to be successful.

Then followed a summary of the complaints and applications received during 
the year, and the decisions given in each case, all of which, with one or two excep­
tions, were sustained.

The following resolution, which was referred to this committee, has been con­
sidered, and we recommend its adoption, with the following words added : “ provided 
he does not desist after being notified by the secretary to do so.’’

Resolution—Moved by M. Morse, Niagara Falls, seconded by D. Smith Travis, 
Erin, that the members of this association will not deal with any manufacturing es­
tablishment or jobber of undertakers’ supplies, who sells goods to private citizens or 
persons not members of the association acting in an unprofessional way, and that this 
clause be inserted in the by-laws.

The report on a whole was, on motion of Messrs. Young and Gibbard, adopted»
f JOHN FEBGUSON, Chairman.
| BOBEBT ASK1N,

Committee ■{ A. F. HERB1NGTON,
I D. HOGG,
( W. P. PBOWEB.

On motion of Messrs. J. Toung, Toronto, and Ford, Blenheim, it was resolved 
that the members of this association shall not purchase undertakers’ furnishings 
from manufacturers or jobbers, or from those who do not belong to the Burial Case 
Manufacturing Associations, and that the secretary request the manufacturers’ associa­
tion to keep us informed of any such cases coming under their notice.

Notice of motion having been given at the last meeting, Mr. H. Hoyle, Canning- 
ton now moved, seconded by Mr. Y. P. Humphrey, Toronto, that on the death of a
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member of this association, the secretary being informed of the fact, shall give no­
tice of the same to the members of said association, accompanied with an invitation 
for each member to attend the funeral if possible.—Carried.

On motion of Messrs. VV. J. Verney, Tottenham, and A. Dodd, Bolton, it was 
resolved that our fiscal year end with the annual meeting in September.

The following officers were then elected for the ensuing year :
President : J. B. McIntyre, St. Catharines.
1st Vice-President : George Hess, M.P.P., Listowell.
2nd <1 W. H. Hoyle, Cannington.
3rd U W. H. Stone, jr., Toronto.
4th U H. Ndlson, Chatham.
5th u S. Rogers, sr., Ottawa.
Secretary: C. D. Blachford, Hamilton.
Treasurer : J. Young, Toronto.
On motion of Messrs. V. P. Humphrey, and J. Young, Toronto, the president was 

appointed a delegate to the National Convention at Philadelphia, his necessary ex­
penses to be paid out of the funds of the association.

A vote of thanks was passed to the executive committee for the able manner in 
which they carried out their duties.

On motion of Messrs. John Nott, Port Perry, and Joel Smith, Glanford, a stand­
ing vote of thanks was tendered to J. B. McIntyre, president of the Undertakers’ 
Association of Ontario, not only for the able and efficient manner in which he has 
discharged his duties while in session, but at all times for his courtesy to the mem­
bers both in answering correspondents and giving valuable advice on everything 
pretaining to the interest and well-being of our association.

On motion of Messrs. Hoyle and .Rogers, it was resolved that the association 
stand adjourned to meet in the city of Toronto, on the second Wednesday of the 
Industrial Fair, in 1886.

The convention then adjourned.

LIST OF MEMBERS.
HONORARY MEMBERS.

A. Renouard, Kansas City. I M. Hughes, Winnipeg.
P. Blake, Detroit, Mich. G. Lepine, Quebec.
W. W. Hatpin, President Montreal Un-i 

dertakera’ Association, Montreal.

MEMBERS.

Askin, R., Markdale 
Allin, D., Newcastle 
Anderson, A. J. Wingham 
Anderson & Nugent, Lindsay 
Addison, W., & Son, Norwich 
Atkinson. Jos., Florence 
Bartlett, H. C., Linwood 
Boon, T., Bothville 
Burling, A., Aurora 
Blachford & Son, Hamilton 
Bat her, J. L. & Co., Watford 
Barry, Geo., Goderich 
Brady, P. P;, Ottawa.
Barr. W. G., Drumbo 
Brock, R. W., Belfountain

Bull, H., & Son, Thornbury 
Butler, A. W., Thorold 
Beal, John H., Pickering 
Bartlett, R. W., Smith’s Falls 
Barbour, J„ Galt 
Byrne, E., Barrie 
Bell, R., Brockville, 
Buikholder, S. & J., Stouffville 
Beirel, C., Markham 
Belleghem, R., Peterboro’ 
Burton, Mrs. F., Dundas 
Bolton, A. F., Mount Brydges 
Buist, R., Chesterville 
Bolton & Son, Bolton 
Beuglet, H., Tilbury Centre
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Blanford & Son, Vienna 
Baker, J., Waterdown 
Boyd, J., jr., Mitchell 
Brook11, E. H., Mount Albert 
Best & Palmer, Paris 
Barnett, H., Brampton 
Bennett, A. A., Clinton 
Borrett, J., Vankleek Hill 
Chapin, O. A., & Sons, Colborne 
Clifford, D., Brantford 
Cunningham Bros., Trenton 
Chapman, J. M., Sons, Hamilton 
Cronmiller, G., Welland 
Cook, H., Watford 
Crane, W., Chatsworth 
Cornell, A. B.r Goderich 
Coltart & Neilson. Chatham 
Carpenter, S. B. W., Tilsonburg 
Comstock, A., Peterboro’
Clegg, A., Peterboro’
Corbeau Bros , Penetanguishene 
Climie & Hay, Listowell 
Cauthers, W., Creemore 
Clint, E., Biockville 
Cosgrove, T. G., Kamptville 
Campbell, J. C., Beaverton 
Church, J., Delhi 
Cullen, J. & Co., Comber 
Cameron, A. M., Wallacetown 
Caulfield, H. & Co., Aylmer 
Coates, J., Simcoe 
Camp, D. M., & Son, Smithville 
Campbell & Abraham, Stratford 
Cruickshank, J., Weston 
Cole, I., & Son, Mallorytown 
Davis, J. M., Port Perry 
Dillane, A., Palmerston 
Dodds, A., Bolton 
Donaldson, J., Almonte 
Darroch, J., Stayner 
Dwyer, J., Hamilton 
Doihl, Geo., Clinton 
Drennen, W. M., Kingston 
Drake & Joyce, Windsor 
Dalton, J., Deseronto 
Davidson, A., Lucknow 
Eedress, P., Hew Hamburgh 
Ellsworth, E. J., Port Colborne 
Eddy, J. L., Harriston 
Edwards, W., Gananoque 
Edwards, W. A , Fordwich 
Egan, J. F., Keenansville 
Eitle, J. V., Welland port 
Ennis, J., North Augusta 
Eley, E. J., Campbollford 
Ferguson, J., London 
Frost, J. G., Belleville

Finck, W. A., Leamington
Ford & Bentley, Blenheim
Fisher, C., Salem
Fessant, W., Teeswater
Forbes, G., Shakespeare
Frost, O., & Son, Tweed
Folliott, T., King
Farmer & Wickett, York
Foster Bros., Burford
Guggisberg Bros. & Co., Preston
Gordon, D., Goderich
George, J. T., Port Hope
Gidley, C.& S., Exeter
Grobs Bros., St. Catharines
Gillott, J., Millbrook
Gibbard & Son, Napanee
Gecge, D., Alvinston
Gracey, S., Wingham
Gilbert & Lighthall, Picton
Gibson, Wm., Mount Forest
Glennie & McLean, Lancaster
Goodwin & Jennings, St. Thomas
Grant, D., jr.. Singhampton
Gawley, J., Binbrook
Griffin, J. W., International Bridge
Gillott, T., Millbrook
Hogg, D., Perth
Herrington, A. F., St. Mary’s
Hoyle, W. H., Cannington
Hault, W., Brooklin
Humphrey, V. P., Toronto
Hay & Co., Woodstock
Holtorf, H., Lindsay
Howard Bros., Glencoe
Harvey & Crawford, Brampton
Howard, W., Alvinston
Harris, J. W., Dresden
Hobart, S., Cobourg
Hess Bros , Listowell
Horn, A. H., Pembroke
Hoffman, L., Port Dover
Haskett, C., Lucan
Harrison, F. L., Strathroy
Hicks, J. A., Essex Centre
Harris, G. H., Caledonia
Hinton, W., London
Helstrop, E., Meaiord
Hulse, J. H., Orangeville
Hepburn, W., Stratford
Huffman, Wagenest & Co., Waterloo
Howes, E. K., Wardsville
Howard & Sons, Hastings
Ingram, W. H., Toronto
Irwin Bros.,Shelbourn
Johnson, E. J., Whitley
Jahnke, Mrs. A., Chatham
Japp & Eobinson, Garafraxa
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Jewell, C. H., Dundalk 
Johnson, A. M., Wendigo 
Jansen, A. J, Stevensville 
Johnson, W. A., Seeley's Bay 
Jones, B., & Son, Milton 
Jarvis, W. H., Smith’s Falls 
Judson, B. J., & Son, Farmersville 
Kilkenney, T., & Son, Bradford 
Kilgour, Jas,, London 
Kinsey, H. E., Beeton 
Kinsey, A., Aliiston 
Kay, X. W., & Co., Toronto 
Kidd, Jos., & Son, Dublin 
Katerson, R., Hampton 
Kilgoar, W., Morrisburg 
King & Co., Orangeville 
Kemp, D. M , Amherstbnrg 
Knight, C. W.. & Co., Tamworth 
Kneehtel D., Hanover 
Kivell, S. N., Sunderland 
Latshaw, F. A., Dundas 
Luke Bros. & Co., Oshawa 
Long, Mrs. W., Brussels 
Locke, J. C., Bidgetown 
Lambert, J. C., Aylmer 
Little, T., Galt 
Lesley, G. B., Carleton Place 
Lawrence, A., Blythe 
London Furnituie Manufacturing Co., 

Petrolia
Leighton, J., Barrie 
Leibner, A., Morpeth 
Lord, F. W., North Gower 
Love, W., Rodney 
Lund, R., Feston 
Millard, J. H., Newmarket 
Morse, M., Niagara Falls, South 
Morris, L., Bowmanville 
Morgan, G., Port Colborne 
Murdy, J., Lucan 
Martin, W., Stirling 
Misner & Kendall, Simcoe 
Morrison & Kinney, Trenton 
Minnaker, W. H., Norwood 
Marter, H. H., Gravenhurst 
Mitchell, T. B , Orillia 
Moore, G., Ancaster 
May bee, M., Madoc 
Morrow & Hensby, Prescott 
Marsh, W. J., Iroquois 
Marsh, G. A., Spencerville 
Moyer, T. W., Campden 
Mowbray & Stanley, Ripley 
Miller & Sons, Ayton 
Morrow, J. R., Midland 
Murat, A., Mildmay 
Mills, J., West Winchester.

Muir, J., Port Elgin 
Hoodie, R., Ottawa 
Mundle. J. & Co , Flora 
Miller, E., Kincardine 
McCabe, M., Toronto 
McIntyre & Son, St. Catharines 
McIntyre, J., Ingersoll 
McKenzie, W., Gananoque 
McFadden, M., Peterboro’ 
McDonald, A., Cornwall 
McBwan, T., Brockville 
McCallum, J., West Lome 
McKeown, W., Fenelon Falls 
McLaren, D., White Lake 
Nott, J., Port Perry 
Xagel, L., Ridgeway 
Nolan, M., Toronto 
Nickle, W, J., Walkorton 
Nagel, J., Cayuga 
Noyle, C. F., Moortown 
Offer, T., Midland.
Pattison, J. W., Brantford 
Pray, R & Son, Hamilton 
Prower, W. P., Bowmanville 
Pierce, W„ Brantford 
Phippen, N , Parkhill 
Pursell & Son, Waterford 
Philp, J., Manilla 
Park & Borrowman, Amherstburg 
Phillips, G. L , Sarnia 
Purdy, H. C., Brighton 
Phelan, J. & Son, Arthur 
Quider, B., Hagersville 
Quigley, J., Pakenham 
Ronan, T., Kingston 
Robertson, M., Seaforth 
Roadhouse, S. & J., Newmarket 
Rosar, F., Toronto 
Reynolds, C., Bethany 
Richmond, W., Petrolia 
Reid, R., Kingston 
Rogers, S, & Son, Ottawa. 
Rolston, T. H., Chesley 
Robinson, J. B., Clifford 
Rockel, A., Waterloo 
Robinson, J. A., Newbury 
Reid, D., St. George 
Rolston Bros., Metcalfe 
Stephens, G. J., Cobourg 
Smith, G. G.. Barrie 
Strong, Mrs., St. Thomas 
Stone, H., & Sons. Toronto 
Stoddart, W, G., Wood ville 
Stafford, B. V., Arnprior 
Sauter, B. A., Welland 
Scott, S. T., Wyoming 
Shedden, D., Woodstock
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Steel, A. F., & Bro., Forest 
Scott, T., Thornton 
Stubbs & Dales, Drayton 
Schultz, W. J., & Son, Dutton 
Scholfield, J. A., Dunnville 
Speight, J., & Son, Acton 
Stephenson, J. T., London 
Sutherland, H., Em bro 
Saunders, C., Sarnia 
Smith, J., Gianford 
Stephenson, T., Ailsa Craig 
Sails, J., Little Britain 
Sproul, A., Dungannon 
Sauer & Beard Bros., Plattsville 
Stone, W. H., Toronto 
Simpson & Co , Berlin 
Stoneman, J., Mitchell 
Snyder, J., Selkirk 
Smith, G. O., Jerseyville 
Smith, Wm,, Otterville 
Sohoonheide, E,, Teeterville 
Swarts, J., Princeton 
Smith, B. F., Tamworth 
Turner & Porter, Toronto 
Tovel, N., Guelph 
Travis, D. S., Erin 
Trott, H. T., Collingwood 
Thomson, J., Fergus 
Thomson, J., Chesley

Bolton, C. B., Assistant to M. 
Leatherdale, K. “ M:
Millard, A. “ J.
Wilkes, C. B.
Walker, T. “ J.

Trotter, A., Bobcaygeon 
Thompson & Co., Belleville 
Treadgold, M., Brampton 
Tnugher, J., Beachburg 
Uxbridge Cabinet and Organ Co., Ux­

bridge
Ycrney, W. J., & Co., Tottenham 
Vivian, C., Woodbridge 
Walker, J., Port Hope 
Wolfe, J., Aruprior 
Williamson, E., Burlington 
Waddell, J., Orono 
Wright, A., & Bro., Bichmond Hill 
Wilson, J. G., Georgetown 
Watson & Malcolm, Kincardine 
Wilson Bros., Owen Sound 
White, W., Braeebridge 
Windsor, H., Brigden 
Watt Bros., Meaford 
Wettlaufcr, L. & Co., Auburn 
Warning, J. G., Duncanville 
Wigg, W., & Son,Oshawa 
Windsor, J., & Son, Frankford 
Watters, J., Harrow 
Walker, G. E., Norwich 
Walton, J. A., Elmvale 
Young, J, Toronto.
Yoder, J. H., Springfield 
Ziller, G., Oakville.

McCabe, Toronto 
•s. W. Lorg, Brussels 
Young, Toronto

U S<

Walker, Port Hope

APPENDIX.

LETTER FROM SAMUEL ROGERS, OTTAWA!

Ottawa, 12th September, 1885.
To John McIntyre, President of the Undertakers' Association :

Dear Sir,—I regret very much I cannot comply with your request to write an 
essay on undertaking, &o., as I have just returned from the seaside, where I have been 
spending a few weeks. 1 have scarcely had time to collect my thoughts for any 
business matters as yet.

I should have been pleased to have met the members of our association at the 
present reunion, but thought it was only fair that my son should attend the conven­
tion this year. And 1 am anxious that ho should have every opportunity to gain 
information he is thoroughly in earnest, and is studying everything in connection 
with the profession ; he has been very successful in the art of embalming during the 
past year. 1 leave that part of the business entirely to him. I was very skeptical 
of its merits until 1 attended the convention last year, but am now fully convinced.
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of its usefulness, and we practice it in almost every case and find it reliable, and far 
superior to the cumbrous freezer.

The only disappointment I experienced last year was the limited time we had 
for conversation ; I thought, and still think we might have spent a few hours together 
very comfortably, for instance, suppose the oldest and most experienced among us, 
had told us something of their mode of treating the different cases they had attended 
to, it would have enlightened and benefited the younger members of our profession ; 
and there are other subjects that might be discussed with profit to us all. I think 
we should endeavor to instruct our sons and all the young men, so as to fit them to 
take our places, and impress upon them the necessity for studying the business in all its 
branches, and in that way elevate the profession, for there are some people who think 
anyone can be an undertaker, and look down on the profession, but 1 am happy to 
say that feeling is rapidly passing away. The remedy is in our own hands and that 
of our successors, viz., to act as gentlemen, and carry ourselves as men feeling that 
we are following a noble profession. If there are any amongst us who feel other­
wise, let him or those retire at once, for their day of usefulness is gone. For a man 
who has not that confidence in himself is not fit tor the profession. An undertaker 
should feel that he is responsible for everything and everybody, and be prompt, bat 
never in a hurry, and all bis arrangements complete before going to the house, and 
then command all to follow him, for, unless he can do that, he can never conduct a 
funeral in a proper and orderly manner.

I hear it is intended to increase the annual subscription. I think it is a step in 
the right direction, for it will tend to keep up the standard of the profession.

1 do not send this as an address, but merely as an acknowledgment of the kind 
letter sent to me through our secretary. I beg to thank you for your confidence, 
and assure you I should be very glad to do anything in my power to promote the 
interest of our association.

Hoping you may have a very happy and successful meeting, I am, my dear Mr. 
President,

Yours very truly.
SAMUEL ROGERS.

ADDRESS OF P. BLAKE, DETROIT.

I want to say that I have attended your meeting here with a great deal of 
pleasure, and I will take the opportunity of saying a few words in regard to the 
association and what I have learnt and may learn by attending it to its conclusion. 
I have seen the business conducted in a manner gratifying to a stranger. The busi­
ness done is worthy of the highest body of men in the Dominion, that is, no parlia­
mentary usages could be done in a more satisfactory manner than I have seen them 
done to-day. These associations are productive of a great deal of good. Every 
individual has ideas in his mind which he likes to give expression to, and when we 
have an opportunity, like the present, of interchanging our views, each one gets the 
benefit of the ideas and suggestions of the others. Our profession needs this very 
much. A few years ago it was not regarded as an exalting profession. lean remem­
ber, as a boy, how, when my father died and the undertaker came to the house, I ran 
away from him and the plain black coffin that was repulsive to everybody. We 
have since then been educating the people up to something better, until the undertak­
ing business will come to be a profession of considerable note. It is necessary that 
people in the profession should take care who should start out in the business. And 
there is a possibility by your uniting as you have here to-day, and when the majority 
gets the upperband, of your being able to control this important matter. A man 
should not bo allowed to commence the business on a small capital of one or two 
hundred dollars. He is not capable of doing it. He should be equipped with the 
articles necessary to carry it on. And if you take a stand as professional undertakers, 
jrou will command the respect of the community. To such the business can bo made



undertakers’ combination. 731

profitable and agreeable. It has been said “ that any person who went into the 
undertaking business to make money, made a mistake, but if he went into it as a pro­
fession and got into good standing he did not make a mistake.” An undertaker 
should be a man with a pleasing address and a gentleman. Above all branches of 
business, that quality is necessary in an undertaker. You say that you cannot reach 
those men who are guilty of unprofessional conduct, and who do not belong to your 
association. Now, we do, and the manufacturers will not deal with such men, so that 
they are soon shut out entirely. You can reach them, and if your association cannot, 
then it is not good for anything.

It has been said that an undertaker should lend his hearse or a part of his outfit 
to a neighbor. Now, here we have to draw a line, and if it is severe we cannot help 
it. We want a return and a profit upon our investment. Your opponent may- 
have nothing to lose, not even a character invested. He has a few friends, perhaps, 
but that is about all. You must sift the bad wheat trom the good, and refuse any 
assistance to such a man. Now, in justice to myself, and as a protection to the pro­
fession, I would not loan or rent my hearse to any such person that was not provided 
with the necessaries to carry on the undertaking business properly. There must bo 
a line drawn. If a man has a hearse and the equipments to do business and he wants 
to borrow my hearse I will lend it to him in a moment. That is all well enough, 
and there is no danger of him cutting the price or interfering with the business.

Mr. Blake touched on the point of co-operating with the manufacturers, that 
what was their interests was equally so the manufacturers’ interest ; and in conclud­
ing his address he said ho would carry homo the remembrance of all that had been 
done, from all of which he had been greatly benefited.

REPORT 01' DELEGATE TO NATIONAL CONVENTION.
Dear Brethren,—As your delegate to the National Association, I thought it 

might interest you to give a concise account of my mission as an appendix to our 
minutes.

The fourth annual meeting of the Funeral Directors’ Association of America, 
was held in the city of Philadelphia, Pa, on Wednesday and Thuroday, 7th and 8th 
October, and was attended by delegates from some sixteen states, as well as from the 
Province of Ontario. Pennsylvania having the largest membership, Ontario second, 
then followed by New England States, New York, Ohio, Illinois, Indiana, Michigan, 
Iowa, Kentucky, Kansas, California, Maryland, Wisconsin, Minnesota and Alabama. 
The two days were spent very pleasantly and profitably by addresses from promi­
nent members of the profession, reports of committees, and discussions on interesting 
subjects. Prof. J. B. Deaver, demonstrator of anatomy in the Pennsylvania Univer- 
eity, gave a very interesting lecture on arterial and venal embalming; and your 
representative was honored by being placed on committee of manufacturers, as well 
as being elected one of the vice-presidents of the National Association. A 
committee from the National Burial Case Association was present, and their presi­
dent, Mr. Hamilton, of Pittsburg, addressed the meeting and assured us the National 
Burial Case Association, which is composed of nearly all the leading manufacturers 
in the United States, would work in harmony with us ; and I feel satisfied now we 
can obtain from and through the National Association, as well as by the co operation 
of the several state organizations, any protection we may demand to prevent under­
takers from our province obtaining goods from the manufacturers in the United 
States who are not entitled to same, by violation of our by-laws ; and I am also sat­
isfied this association has within itself the power to harmonize all difficulties likely 
to arise between its members, as well as to control all those doing business as under­
takers in this province who are not members, also any parties who may desire to 
enter into the business hereafter. All we can expect and ask is your assistance to 
strengthen our hands in our honesty and sincerity of purpose, believing much good
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will result from our labors, in malting us better able to perform the solemn duties of 
our profession in a satisfactory manner to ourselves and the public.

Fraternally yours,
j. b. McIntyre.

THE BANQUET.
On the evening Thursday, 17th September, the members of the association t> 

the number of about two hundred, met in St. Andrew’s Hall, in answer to the kind 
invitation of the Dominion Burial Case Association.

The day had been devoted to the interesting and pleasant exercise of listening 
to the clear and lucid lecture on embalming, by our honorary member, Auguste 
Eenouard, of Kansas City.

The evening found all the members congregated in the spacious hall. Immense 
tables stretched on either side fairly groaned under the delicacies with which 
they were loaded, and the menu was soon discussed with evident relish by all present. 
This splendid feast which united together in convivial fellowship the undertakers of 
Ontario being due to the liberality of the Dominion Burial Case Association, served 
not a little to cement the friendship existing between consumers and manufacturers.

After the keen appetite of the guests had been somewhat blunted by the boun­
teous repast so temptingly placed within their reach, toasts became the order of the 
evening. The one so dear to all loyal Canadians, “To our Gracious Sovereign the 
Queen,” being the first proposed and received with enthusiasm.

The health of the Dominion Burial Case Association was next proposed and 
most appropriately answered by Messrs. Cole, of R. Philp & Co , Pierce, of the On­
tario Casket Co., D. W. Thompson, of D. W.Thompson &Oo., and Eveil, of Semmens 
Bros. Mr, P. Blake, of Detroit, was next called upon, and answered with a speech, 
acknowledging the compliment tendered through him to the Ameripan undertakers. 
His remarks were warmly applauded, and were succeeded by toasts to the officers of 
the association, which were suitably replied to by those gentlemen ; after which the 
Montreal delegates were called upon, and Mr. W. W. Halpin, president of the asso­
ciation, assisted by Messrs. Ward, Tees and Terriault, returned the friendly greet­
ings of their Ontario brethren with more than usual vehemence. The “ Casket,” 
our organ, was answered by Mr. Hawkey, of Semmens Bros., the accredited repre. 
sontative of the paper in Canada, with words of praise by the speaker for the present 
editors of the paper, and expressions of sorrow for the untimely demise of the foun­
der, the lamented A. H. Nirdlinger. Mr. A. Eenouard, of the undertaking firm of 
F. W. Hallet & Co., of Kansas City, was the next speaker, and returned his thanks, 
in his usual well selected vernacular. His remarks were covered by a storm of ap­
plause, which had not yet subsided when the speaker resumed his seat. Other 
toasts then followed, being interspersed with songs and recitations; and any one 
looking on would not think that those present followed a profession that is one of 
the gravest.

The remarks made at the gathering tended to show the good feeling at present 
existing between the manufacturers and the association. Each stating that it 
would be their aim, to not only further this understanding, but by looking after 
each other’s interests to still further promote that mutual understanding which has 
proved so agreeable to all concerned.
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ORGANIZE.
Office of the Undertakers’ Association of Ontario,

Hamilton, October, 1885.
To the Undertakers of the Province of Ontario :—

At the annual meeting of the above named association, held in the city of 
Toronto, 16th September, 1885, it was deemed advisable to organize local district, 
county and city associations.

The past year has been one of interesting and important results to the profes­
sion in the Province of Ontario, and it is the purpose of the present officers to make 
this the crowning effort of their earnest and successful labors in this direction.

You, and each of you, are fraternally requested to immediately join in a call for 
a meeting of the undertakers of your county, city, or district, in some central loca­
tion, for the purpose of organizing a local association.

Two or more counties may be consolidated, forming a district association, if 
deemed desirable. In the thorough organization of every part of the province into 
local associations lies the future of our provincial association. The sooner you are 
organized and come together and converse with one another ard by a mutual under­
standing in your several localities, the sooner you will be masters of the situation by 
getting rid of the illegitimate undertaker. You can then control and regulate the 
trade, within your own territory, to suit yourselves.

Do not delay in communicating with those doing business as undertakers in 
your county or district, and have them join your local organization, and point out 
to those who are not members of the provincial association the advantages to be 
gained by their hearty co-operation, reminding them if they have been in business 
as undertakers prior to 3rd July, 1884, they are eligible for membership—providing 
they are of good moral character and are provided with the necessary stock and 
equipments to professionally perform their duties.

The admission fee to those who have been in the business prior to July, 1884, 
will be two dollars until the end of present year, after that date twenty-five dollars 
will be charged with an annual fee of two dollars.

Our present membership is 325, still we desire to have every undertaker worthy 
of the name, on our roll of membership before the end of the present year. Will you 
assist us by your hearty co-operation, so wo can reap the fruits of our well spent 
labor by endeavoring to elevate and bring to a higher state of perfection our noble 
calling.

Fraternally yours,
C. B. BLACHFORD, Secretary, J. B. McINTYRE, President,

Hamilton, Ont. St. Catharines, Ont.

[Note.—The annual dues for the year ending 16th September, 1886, are now 
due, all that have not paid are requested to send in the amount (82) to the secretary 
at once.]
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VARNISHED COFFINS.

Telegraphic
Key. Description. 1.9 2.0 2.3 2.6 2.9 3.0 3.3 3.6 3.9 4.0 4.3 4.6 4.9 5.0 5.3 5.6 5.9 5.9

X
6.0

o 
I 

»
M 

!

6.3 6.3
X

Oobonrg ..... No. 0.—Hospital coffin, no $ c. $ c. $ c $ c. $ c. $ c. $c. $ c. $ c. $ c. $ c. $ c. $ c. $ c $ c. $ c. $ c. $ c. $ c. $ c $ c. $ c.

glass, not striped.......... 1 15 1 25 1 35 1 50 1 70 2 00 2 20 2 60 2 85 3 15 3 50 3 65 3 76 3 85 4 00 4 00 4 00 .......... 4 00 ......... - 4 00
Quebec........ No. 1.—Double top hos-

pital coffin, with glass, 
striped........ ....................... 2 00 2 25 2 50 2 75 3 00 3 25 3 60 3 75 4 00 4 50 5 00 6 25 5 50 5 75 5 75 5 76 5 75 5 75

Halifax........ No. 1$—Hospital coffin,
4 60with glass, not striped... 1 75 2 00 2 20 3 60 2 70 2 95 3 15 3 40 3 65 3 85 4 00 4 20 4 40 4 60 4 60 4 60 4 60

Beaver.......... No 3 —Double top coffin, 
rosewood imitation, half

Elgin..........
.... 2 25 2 60 2 76 3 00 3 25 3 60 3 76 4 00 4 60 6 00 5 60 5 76 6 00 6 26 6 25 6 25 7 26 6 26 7 25 6 26 7 21glass, striped....................

No. 6.—Double top coffin,
walnut imitation, half 
glass, striped .......................... 6 50 6 60 6 60 6 60 6 50

Guelph....... No. 6.—Double top coffin,
burl imitation, panel top, 
beaded sides, half glass,

7 602 50 3 00 3 26 3 60 4 00 4 25 4 50 5 00 5 25 6 50 6 00 6 60 7 00 7 50 7 60 7 50 7 50
Brockville... No. 7.—O. G. top coffin,

rosewood imitation, half 
glass, striped .......................... .... ..... .... ..... ..... 8 00 8 00 8 00 9 00 8 00 9 00 8 00 9 00

Almonte...... No. 8—0. G. top coffin,
walnut imitation, half

8 60 8 60 8 50 8 60 8 60
Niagara...... No. 9 —0. G. top coffin,

burl imitation, panel top, 
beaded sides, half glass,

9 00strined .............................. 3 50 4 00 4 50 5 00 5 50 6 00 6 50 7 00 7 25 7 60 8 00 8 60 8 75 9 00 9 00 9 00 10 00 9 00 10 00 10 00
Dufferin....... No 10.—0. G. top, solid

walnut, beaded sides, 
half glass, striped........... .... .... 13 50 13 60 13 50 13 50 13 50

Lome .......... No. 13.—Double top coffin,
gloss white, half glass, 
striped ......... .............. 3 25 3 60 3 75 4 00 4 25 4 50 4 75 5 00 6 50 6 00 6 50 6 75 7 00

Chatham-.,. No. 15.—0. G. top casket,
gloss white, full glass, 
striped........................... 4 50 5 00 5 50 6 00 6 50 7 00 7 50 8 00 8 50 9 00 9 50 10 00 10 50 ...... ......
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Brantford

Lietowell. ...

Goderich ....

Napanee......

Belleville.... 

Port Hope...

Winnipeg ...

Murphy......

No. 18.—Gove mould, 
double top casket, rose­
wood imitation, sliding
glass, striped................

No 19.—Cove mould 
double top casket, wal 
nut imitation, sliding
glass, striped .................

No. 20.—Cove mould, 
double top casket, burl 
imitation, sliding glass,
striped ................ ........

No. 21.—O. G. top casket, 
rosewcod imitation, 
sliding glass, striped— 

No. 22 —O. G. top casket, 
burl imitation, sliding
glass, striped................

No. 23.—O. G top casket, 
burl imitation, raised 
panels on sides and ends, 
sliding glass, striped»... 

No. 24 —0. G. top casket, 
solid walnut, beaded 
sides, sliding glass,
striped ...........................

No 26.—0. G. (Queen 
City) casket, round end 
burl imitation, grooved 
panels and sides, sliding 
glass, striped.................

8 75 8 75 8 75 8 75 8 75

•
9 25 9 25 9 25 9 25 9 25

9 75 9 76 9 76 9 75 9 75

3 60 4 00 4 60 5 00 5 60 6 00 6 60 7 00 7 50 8 00 8 60 9 00 9 50 10 00 10 00 10 00 11 00 10 00 11 00 10 00 11 00

4 60 6 00 5 60 6 00 6 60 7 00 7 50 8 00 8 50 9 00 9 60 10 00 10 60 11 00 11 00 11 00 12 00 11 00 12 00 11 00 12 CO

11 50 11 60 11 50 11 50

18 00 18 00 18 00 18 00 18 00

.... ... ... ..... .... 15 00 15 00 16 00 15 00

m
a

n
u

fa
ctu

rers' prices. 
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CLOTH COVERED COFFIN'S AND CASKETS.

Telegraph
Key. Description.

Aylmer ..... ........ No. 11.—Double top cloth covered 
coffin, velvet beads on top and

Kingston..-....... No. 12.—Double top coffin, extra 
panel on top, velvet or cloth beads 
on sides .......... .................... .......

Victoria ............. No. 47.—Style M., 0. G. casket, 
octagon ends covered with crape 
cloth, velvet beads, sliding glass..

No. 48.—Style M., O. G. top casket, 
octagon ends, all cloth, sliding

Ottawa...............

Windsor............ No! 49.—Style M., 0. G. top casket, 
octagon ends, combination of cloth

Perth ................. No. 50.—Style M , Ô. G top casket, 
octagon ends, made of hardwood, 
all cloth or combination of cloth 
and velvet ......................................

Montreal .......... No. 81.—Style M., 0. G top casket, 
octagon end, draped, all broad­
cloth or combination of cloth and 
velvet, sliding glass ......................

St. Thomas....... No 82—Style F.“ 0. G. top casket, 
eleptic end, made of hardwood, 
draped, chinelle fringe, satin cord 
and elides, sliding glass ...............

St. Catharines... No. 84.—Style, Crown Prince, 0. G. 
top casket, eleptic end, made of 
hardwood, all cloth or combina­
tion of cloth and velvet, sliding

Toronto............. Na 86.—Style, Crown Prince, 0. G. 
top casket, made of hardwood, 
eleptic ends, satin fluting above 
and below beads on body, all cloth 
or combination of cloth and velvet, 
sliding glass t..................... . —...

London. ........... No 86.—Style, Puritan, 0. G. top 
casket, made of hardwood, round 
ends, heavy satin cord on body 
and top, sliding glass ....................

Brampton........... No 87 —Style, Puritan, 0 G. top 
casket, made of hardwood, round 
ends, all cloth, draped, cord and 
slides, sliding glass ......................

5.6 5.9 5.9
*

6 0 6.0
X

6.3 6.3
X

$ c. $ c. % c. $ c. $ c $ c. $ c.

10 00 10 00 11 CO 10 00 11 00 10 00 11 08

10 25 10 25 11 25 10 25 11 25 10 25 11 25

12 00 12 00 13 00 12 00 13 00 12 00 13 00

15 00 15 00 16 00 15 00 16 00 15 00 16 00

15 00 15 08 16 00 15 00 16 00 15 00 16 0»

17 50 17 50 18 50 17 60 18 50 17 50 18 5»

22 00 22 00 23 00 22 00 23 00 5,22 00 23 OO

30 OO 30 00 30 00 30 00

20 00 20 00 21 00 20 00 21 00 20 00 21 OO

24 00 24 00 24 00 24 00

26 00 26 00 26 00 26 00

28 00 28 00 28 00 28 00

OUTSIDE CASES.

2 ft. to 2 ft. 6 in........................................................ $0 80
2 ft. 9 in. to 3 ft. 3 in.,...............................................  1 00
3 ft. 6 in. to 4 ft. 3 in.....................      1 25
4 ft. 6 in. to 5 ft.. ..........................................................  I 60
5 ft. 3 in. to 6 ft. 3 in........................................................ I 80
Extra size cases............. ................_........ ..................... 2 25

Tibms :—F our months ; or 10 per cent, prompt cash inside thirty days.

c.
Contained in 'Via
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EXHIBIT 48.

STATEMENT IN BEHALF OF THE “ COAL TRADE BRANCH OF THE 
TORONTO BOARD OF TRADE,” WITH STATUTORY 

DECLARATIONS ANNEXED THERETO.

In the matter of the Enquiry before a Committee of the House of Commons of 
Canada in reference to alleged “Combines.”

This statement is made on behalf of the “ Coal Trade Branch of the Toronto 
Board of Trade,” and is submitted to the committee verified by the annexed declara­
tions of persons actively engaged in the trade, comprising representatives of all the 
principal companies and firms who have been for some time past and are now im­
porting anthracite coal into the city of Toronto for the purpose of sale.

There is not now and has not been any combination of any kind whatever 
amongst the coal dealers of Toronto for the regulation of the trade in soft coal or 
wood except where sold in connection with anthracite coal.

The association known as “ The Coal Trade Branch of the Toronto Board of 
Trade,” and which is the only combination existing in the city of Toronto for tho 
regulation of the trade in anthracite coal, is in no sense a “ combine ” for the pur­
pose of keeping up the price of coal beyond what will return a small margin of 
profit to those engaged in the trade, and has not been instrumental in depriving the 
public of what everyone desires, namely, coal at fair and reasonable rates.

The people of Ontario are dependent entirely upon the anthracite deposits in 
the State of Pennsylvania for their supply of hard or anthracite coal. This deposit 
is now and has for years past been practically controlled by tho five leading trans­
portation companies who have access to the mining districts, and the coal operators 
on their lines, by whom the prices of coal for the northern and western market are 
entirely regulated. The companies referred to are :—

1. The Delaware and Lackawanna Railway Company,
2. The Erie Railway Company,
3. The Reading Railway Company,
4. The Pennsylvania Railway Company,
5. The Lehigh Talley Railway Company,

all of whom, except the Pennsylvania Company, are also mining companies.
For many years past it has been and still is the practice for representatives of 

these companies and the coal operators on their lines of railway to meet from month 
to month towards the close of each month and to fix the wholesale prices for the 
northern and western markets for the ensuing month.

The prices for Ontario are fixed at the bridge across the Niagara River and at 
Lake Ontario shipping ports. With a view to securing uniformity of prices, and to 
prevent the sale of coal at less than cost, with its consequent demoralization of 
trade, committees from the companies and operators above referred to have frequently 
visited Toronto for the purpose of meeting the local dealers and of bringing about 
an organization amongst them. It was found that as in the case of many other 
trades, competition amongst the coal dealers, more particularly during the summer 
season, became so keen that in many instances the trade was being carried on at an 
actual loss, and that not only those selling at less than cost, but also those who were 
endeavoring to do a legitimate business, stood a fair chance of being plunged into 
insolvency, a result which, as can be easily understood, the United States operators 
had a deep interest in averting.

In the spring of 1886 one of these committees visited Toronto, called the various 
importers together, and insisted upon an organization, at tho same time threatening 
that anthracite coal would not be supplied to the city dealers unless somegeneral agree­
ment as to uniform prices were arrived at. When it is borne in mind that the sup­
ply of hard coal, limited as it is entirely to the one district, does not exceed, but, on the 
contrary, falls rather short of the demand, it will bo seen that the situation was a 
serious one not only to those who had a large amount of capital invested in the 
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business, but also to the general public, and that the threat held out by the transpor­
tation companies was not an idle one.

Agreements of various kinds had prior to that time been entered into by the 
coal dealers of Toronto for the protection of their interests, but for reasons which it 
would be idle now to discuss they had generally resulted in failure.

Owing to the pressure which was brought to bear from the United States to com­
pel organization here and the adoption of uniform prices the coal dealers of Toronto 
organized themselves into a branch of the Toronto Board of Trade under the provisions 
of the charter of that institution.

It might here be pointed out that in forming this branch the coal dealers have 
simply adopted the course taken by other business men in the city of Toronto who 
are also members of the Board of Trade. Branches or sections have been established 
in many lines of business for the purpose of protecting the interests of those engaged 
in that particular line. Each branch has its own constitution and by-laws adjusted 
so as to be applicable to the peculiarities of each line of business. The constitution 
and by-laws of the coal trade branch are subject to the approval of the council of the 
Board of Trade who have the right to interfere if improper or exorbitant prices for 
coal be fixed by the coal trade branch. They are open to pubic inspection at all reason­
able hours and do not in any sense constitute a secret agreement. The council of the 
Board of Trade may at ary time demand from the executive committee of the coal 
trade branch a statement showing the percentage of profit made by any member of 
the branch and may take such action upon such statement as the circumstances may 
warrant.

It has been charged against the coal trade that those engaged in it are bound by 
a solemn oath to keep up the prices. This charge may be met by a very simple 
explanation. It is a matter of general knowledge that every well conducted cor­
poration, society or other organization has some form of obligation to be subscribed 
to by its members, containing a promise or undertaking to obey and conform to the 
rules or by-laws of the corporation or society as the case may be. In some instances 
this takes the form of a simple subscription as in a stock book and in other cases it 
takes the form of a declaration. In the coal trade branch it takes the latter form. 
The declaration to be made by each member is in the following form :—“ I have 
carefully read the constitution and by-laws and special rules of the association 
known as ‘ The Coal Trade Branch of the Toronto Board of Trade,’ and that I will, 
so long as I continue a member of the said association, truly, faithfully and honestly 
observe, perform and keep the provisions and terms thereof, and shall not commit or 
attempt to commit or allow others on my behalf to commit, or attempt to commit 
any secret or other evasion or violation thereof.” This is the only obligation that 
members of the branch are required to enter into.

Having shown that the organization is one which has been forced upon the 
coal dealers by those hiving control of the market in the United States that its 
object is not to exact exorbitant rates or to wring a high price out of the people, that 
the price lists are subject to supervision by the council of the Board of Trade, and 
that the obligations entered into by its members do not differ materially from those 
entered into by the members of any other society or organization, some of the results 
of the organization may now be pointed out. They are as follows ;—

а. The uniform price of coal in Toronto during the past two years, it is be­
lieved, has been less than in any other part of Ontario where the cost of transporta­
tion and expenses are as heavy as in Toronto.

б. The net average profits of the coal importers who are members of the asso­
ciation, since its organization, out of their coal trade, has not exceeded 25 cents per 
ton, which is less than a fair profit, and which it is most respectfully submitted is 
very much less than ought to be expected from the large amount of risk assumed in 
the business. An attempt has been made to show that in the calculation upon which 
this margin of profit is ascertained, the coal dealers have not taken into considera­
tion the circumstance that in the United States coal is purchased by the gross ton, 
i. e., 2,240 lbs., but is handled and sold in this province by the net ton, i, e., 2,000
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lbs., and it is said that the cost of the difference, namely, 240 lbs., should be added to 
the 2,") cents, thus showing a profit of over 80 cents a ton, instead of 25 cents. This 
contention is based upon ignorance of the true facts. The distinction between net 
tons and gross tons has been kept clearly in mind in making the calculations upon 
which the estimate of profit is based. Although the coal is purchased by the gross 
ton, yet the reckoning in this province is by the net ton.

c. The organization has been a benefit to the poor man, who only requires a few 
tons of coal during the winter months, and has deprived the large consumer of an 
advantage which he formerly possessed, because now the same rates are paid by rich 
and poor. The merchant prince, who requires 100 tons a year to heat his palatial 
residence, is now obliged to pay the same rate as the poorest laborer from whose 
humble cottage the cold is banished by the use of two or three tons. Formerly this 
was not the case. The enquiry at once suggests itself : How is this explained ? It 
is well known that the lowest range of prices is reached in the summer season. The 
rich man could afford to pay for his winter’s coal during the summer, when it was 
cheap, but the poor man was compelled, for want of means, to wait until he actually 
required the coal, and then he was obliged to pay the winter rate. Since the orga­
nization and owing to the equalization of prices, the general public have given 
orders in summer, when the rates were low, for the winter’s supply of coal, payable 
on delivery as required during the winter, but at the summer rates. This has been 
found to be an inestimable boon to the working man, as since the 1st of May last 
about four-fifthsof the whole supply of hard coal has been booked in this way during 
the summer for winter delivery. The coal dealer takes the risk of the price being 
raised on him by the United States operator, as the season advances, and this risk 
is at times a very serious one. It may be answered that the coal dealer can obviate 
this risk by getting in his coal during the early part of the summer, when the 
prices are low. This advantage can be gained in the smaller towns, where a few 
vessel loads will fill the supply, but not in Toronto, because it is impossible to pro­
cure so large a supply early in the season, and quite impracticable to find storage at 
any one time for the whole year’s supply. Experience has shown that the Toronto 
dealers cannot get their orders filled, or nearly filled, during the summer months, 
and the invariable rule with the American operators is to charge the rate prevail­
ing at the time of delivery, although the orders from the Toronto importer may 
have been booked months before.

d. Public institutions in the city of Toronto have, since the organization, been 
supplied with hard coal, at reasonable rates, namely, at the wholesale price paid by 
the importer, with proper charges added, such as cartage, yard and office expenses, 
and a small margin of profit; but, in some instances, such institutions have been 
supplied at a loss to the dealer.

As reference has been made by some portions of the press, arid in the examina­
tion of Mr. Wood before the committee, to the practice of auctioning the public 
contracts, and as a large amount of misconception seems to exist upon that subject, 
an explanation may not be unnecessary, and is submitted with the hope that such 
misconception will thus be cleared up. When the question of supplying the demand 
for coal of a public institution came before the dealers for consideration, the price 
was fixed by the executive committee, and in every case has been less than the price 
paid by the general consumer, as warranted by the difference in the cost of delivery. 
The plan was a pooling arrangement, pure and simple, and was designed with a 
view to making this trade pay its share of the yard and office expenses of the 
importer (including interest and insurance) amounting to about 40 cents per ton on 
the importer’s entire tonnage. In the case of the waterworks contract, which was 
taken at an exceptionally low figure, no allowance was made for this item of general 
expense, as the waterworks department has its own wharf, upon which the coal is 
unloaded directly from the vessels and does not require to pass through the dealers* 
yards at all, and the cost of cartage is also saved. Moreover, it must be borne in 
mind that the coal supplied for the waterworks is grate size anthracite, the whole­
sale price of which is always from 25 to 50 cents per ton less than the stove and nut
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size, the kind generally used by the ordinary consumer for domestic purposes. Mr. 
Wood, not being in the trade, was unable to make these explanations to the committee.

After the prices had been fixed by the committee, it became necessary to settle 
some equitable plan for the distribution of this business amongst the dealers, and 
the plan ultimately adopted has been found to work fairly and impartially.. Any 
importer wishing to secure a particular contract, entered into competition therefor 
■with the other importers, and the one who was willing to pay the largest amount 
secured the contract. The amount so paid does not, by any means, represent the 
value of the contract to the importer who secures it, because one-sixth of the pay­
ment is applied towards the expenses of the branch, and the remaining five-sixths 
is divided amongst all the dealers, including the one who pays the money in pro­
portion to their imports. This is a matter of internal regulation which works no 
injustice to the institution purchasing the coal, because the price is in every instance 
less than that paid by the general public.

It may be added, that the organization has been formed under section fifteen of 
the Act incorporating the Toronto Board of Trade and the Toronto Corn Exchange 
Association, passed by the Dominion Parliament in April, 1884. This section reads 
as follows:—“ Any number of members who may desire to associate themselves 
together in a trade branch, with a view to promoting more effectually the interests 
of any particular trade, may, with the permission of the council, previously obtained, 
form themselves into such trade branch.”

Then, again, it ought to be pointed out that much misapprehension may be, and 
probably has been, occasioned by not clearly bearing in mind that there are many 
varieties of anthracite coal, that these varieties differ very greatly in quality and 
that the prices vary according to the quality. It is quite possible to lay down coal 
in Toronto for less money per ton than that paid by the principal importers, but 
such coal is of an inferior quality and of a lower grade than that required for the 
Toronto market, which is standard coal. Consequently, a comparison between the 
prices of such coal and that which forms the bulk of the importation, must be 
extremely unreliable. The coal referred to can be readily purchased at from 50 
cents to $1 per ton less than standard coal.

In the matter of the Enquiry before a Committee of the House of Commons of Canada 
in reference to alleged “ Combines”.
I, Samuel Crane, of the city of Toronto, in the County of York and Province of 

Ontario, coal dealer, do solemnly declare that I am a member of the firm of S. Crane 
& Co., carrying on business as coal dealers in the city of Toronto, and have been 
actively engaged in such business for about twenty years last past, that I am a mem­
ber of “The Coal Trade Branch of the Toronto Board of Trade,” that I have read 
the statement hereunto annexed to be submitted to the said committee, that I have 
a knowledge of the facts and circumstances therein contained, and I declare that 
they are true to the best of my knowledge, information and belief; and I make this 
solemn declaration conscien tiously believing the same to be true and by virtue of 
the “ Act respecting Extra Judicial oaths.”

SAMUEL CRANE.
Declared before me at the city of Toronto, 

in the County of York, this llth day 
of April, 1888.

W. B. Raymond,
A Commissioner for taking affidavits in and for the County of York»
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In the matter of the Enquiry before a Committee of the House of Commons of 
Canada in reference to alleged “ Combines.”
I, Ealph E. Gibson, of the city of Toronto, in the County of York, and Province 

of Ontario, coal dealer, do solemnly declare that I am president of the Conger Coal 
Company, coal dealers in the city of Toronto, and I have been actively engaged in 
the coal business in Toronto for over two years last past, that I am a member of 
“ The Coal Trade Branch ol the Toronto Board of Trade,” that I have read the state­
ment hereunto annexed to be submitted to the said committee, that I have a know­
ledge of the facts and circumstances therein contained and I declare that they are 
true to the best of my knowledge, information and belief ; and I make this solemn 
declaration conscientiously believing the same to bo true and by virtue of the “ Act 
respecting Extra Judicial Oaths.”

EALPH E. GIBSON.
Declared before me at the city of Toronto, 

in the County of York, this 10th day 
of April, 1888.

A. E. Creelman,

A Commissioner for taking affidavits in and for the County of York.

In the matter of the inquiry before a Committee of the House of Commons of 
Canada in reference to alleged “ Combines.”
I, John Keith, of the city of Toronto, in the County of York and Province of 

Ontario, coal dealer, do solemnly declare that I am a coal dealer in the city of 
Toronto, and have been actively engaged in such business for about fourteen years 
last past, that I am a member of “ The Coal Trade Branch of the Toronto Board of 
Trade,” that I have read the statement hereunto annexed to be submitted to the said 
committee, that I have a knowledge of the facts and circumstances therein con­
tained, and I declare that they are true to the best of my knowledge, information 
and belief ; and I make this solemn declaration conscientiously believing the same to 
be true, and by virtue of the “ Act respecting Extra Judicial Oaths.”

JOHN KEITH.
Declared before me at the city of Toronto, 

in the County of York, this 10th day 
April, 1888.

A. E. Creelman.

A Commissioner (or taking Affidavits in and for the County of York.

In the matter of the Enquiry before a Committee of the House of Commons of Canada.
in reference to alleged “Combines.”
I John E. Bailey, of the city of Toronto, in the County of York, and Provinca 

of Ontario, coal dealer, do solemnly declare that I, as a coal dealer, in the city of 
Toronto have been actively engaged in such business for about twelve years last 
past, that I am a member of “ The Coal Trade Branch of the Toronto Board of 
Trade ” that I have read the statement hereunto annexed to be submitted to the said 
committee that I have a knowledge of the facts and circumstances therein con­
tained and’ I declare that they are true to the beat of my knowledge, information.
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and belief ; and I make this solemn declaration conscientiously believing the same to 
be true, and by virtue of the “ Act respecting Extra Judicial Oaths.”

JOHN E. BAILEY.
Declared before me at the city of Toronto, 

in the County of York, this 9th day 
of April, 1888.

W. B. Raymond,
A Commissioner for taking Affidavits in and for the County of York.

In the matter .of the Enquiry before a Committee of the House of Commons of Canada 
in reference to alleged “Combines.”
I, James Cowan, of the city of Toronto, in the County of York and Province of 

Ootario, coal dealer, do solemnly declare that I am a member of the firm of C. C. Ray 
& Co., carrying on business as coal dealers in the city of Toronto, and have been 
actively engaged in such business for about one year last past, and prior to that time 
I had about four years' experience in the coal business in Ottawa ; that I am a 
member of “ The Coal Trade Branch of the Toronto Board of Trade ;” that I have read 
the statement hereunto annexed to be submitted to the said committee ; that I have 
a knowledge of the facts and circumstances therein contained, and I declare that they 
are true to the best of my knowledge, information and belief ; and I make this solemn 
declaration conscientiously believing the same to be true, and by virtue of the “ Act 
respecting Extra Judicial Oaths.”

JAMES COWAN.
Declared before me at the city of Toronto, 

in the County of York, this 6th day V 
of April, 1888, J

W. B, Raymond,
A Commissioner for taking Affidavits in and for the County of York.

In the matter of the Enquiry before a Committee of the House of Commons of Canada 
in reference to alleged “Combines.”
I, Frederick Harold Thompson, of the city of Toronto, in the County of York 

and Province of Ontario, coal dealer, do solemnly declare that I am a coal dealer in 
the city of Toronto ; have been actively engaged in such business for about three 
years last past ; that I am a member of “ The Coal Trade Branch of the Toronto 
Board of Trade;” that I have read the statement hereunto annexed to be submitted 
to the said committee ; that I have a knowledge of the facts and circumstances 
therein contained, and I declare that they are true to the best of my knowledge, 
information and belief; and I make this solemn declaration conscientiously believing 
the same to be true, and by virtue of the “ Act respecting Extra Judicial Oaths."

F. H. THOMPSON.
Declared before me at the city of Toronto, 

in the County of York, this 6th day of 
April, 1888,

W. B. Raymond,
A Commissioner for taking Affidavits in and for the County of York.
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In the matter of the Enquiry before a Committee of the House of Commons of Canada 
in reference to alleged “ Combines.”
I, Thomas Coulter, of the city of Toronto, in the County of York and Province 

of Ontario, coal dealer, do solemnly declare that I am a coal dealer in the city of 
Toronto ; have been actively engaged in such business for about two and a quarter 
years last past ; that I am a member of “The Coal Trade Branch of the Toronto 
Board of Trade that I have read the statement hereunto annexed to he submitted 
to the said committee ; that I have a knowledge of the facts and circumstances 
therein contained, and I declare that they are true to the best of my knowledge, 
information and belief, and 1 make this solemn declaration conscientiously believing 
the same to be true, and by virtue of the “Act respecting Extra Judicial Oaths.”

THOS. COULTER.
Declared before me at the city of Toronto, 

in the County of York, this 6th day 
of April, 1888.

W. B. Raymond,
A Commissioner for taking Affidavits in and for the County of York.

In the matter of the Enquiry before a Committee of the House of Commons of Canada 
in reference to alleged “ Combines.”
I, Elias Rogers, of the city of Toronto, in the County of York and Province of 

Ontario, coal dealer, do*solemnly declare that I am a member of the firm of “Elias 
Rogers and Company,” carrying on business as coal dealers in the city of Toronto, 
and have been actively engaged in such business for about twelve years last past ; 
that I am a h ember of “ The Coal Trade Branch of the Toronto Board of Trade,” 
that I have read the statement hereunto annexed to be submitted to the said com­
mittee, that I have a knowledge of the facts and circumstances therein contained and 
I declare that they are true to the best of my knowledge, information and belief ; and 
I make this solemn declaration conscientiously believing the same to be true, and by
virtue of the “ Act respecting Extra Judicial Oaths.’’ T7lT T1

iSLlAo xiUbrl^fio.
Declared before me at the city of Toronto, *1 

in the County of York, this sixth day [■ 
of April, 1888. j

W. B. Raymond,
A Commissioner for taking Affidavits in and for the County of York.
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564. Executive Committee fix retail price of coal, 565. Constitution and by-laws 
deposited with Council of the Board of Trade, 564. Constitution, by-laws and special 
rules submitted in evidence by G. VV. Wood, Secretary to the Coal Trade Branch, 
610. Minutes of meetings of the Coal Trade Branch, 566-610. Statement in behalf 
of the Coal Trade Branch with Statutory Declarations thereto, 7 >7-743,

Combination, conspiracy, 28, 31, 136—remedies suggested, 22, 24, 66, 77, 136.

Cordage and Binder Twine Combination, 345, 397. Manufactures of 
cordage and twine in Canada.—Fibre under control of an American syndicate, 345, 
400. Efforts of the American Syndicate to control the business in Canada, 346. 
Effects of the Syndicate upon Canadian business, 347. Terms of the combination— 
The pool, 348, 399, 401. Prices of the manufactured and raw material, 350-351, 353, 
398 Progress of the business, 352. Duration of the combination, 397. Dissolution 
of, 398. Hands employed and wages of, 301, 302. Output of binder twine in Canada, 
402.

Eggs Combination of dealers to repress prices against farmers—Keeping down 
the price in Canadian towns to favor purchase prices ior export, 318-319.

General Groceries Stock under Combination Baking Powder—Short 
weight packages of, 19,71,72, 74, 503. Candles, 71. Brandy, 111. Confections, 
129, 138. Gin, 71, 72, 81, 111. Whiskey, 71, 72, 111. Gooderham's whiskey, 73. 
Walker’s whiskey, 80. High wines, 72. Pickles, 71, 73, 130. JNestle’s food, 72, 
Matches (Eddy’s), 23, 71. Starch, 71, 72, 73, 75, 90, 530,547. Soap, 71. Coal oil, 71.

Insurance :—Canadian Fire Underwriters’ Association, inception of, 428, 458, 459, 
Ostracizing the mutual insurance and other non-combination companies, 421, 425, 447, 
459,474. Mutual companies in Association not interfering with rates, 424, Combination 
circular aimed at mutual and other outside companies, 422, 630. Combination injur­
ing Canadian business by driving risks to the United States for insurance, 425, 472. 
List of companies in the combination, 631. Association fixes uniform rates, 429, 
459. Rates raised by combination, 426, 435, 436, 446, 470, 472, 484, 491, 497. Cast- 
iron rates remove equitable allowance for moral hazard, 426, 446, 491. Expenses of 
companies increased by the Association, 436, 459, 449, 466. “Moral Hazard,” defi­
nitions of, 461, 468. Canadian insurance companies being replaced by foreign 
companies, 463, 497, 498. Objects of forming the combination, 445, 448, 461. Fire 
losses in Canada for a ten year period, 689 690.

Toronto Board of Underwriters, its place in the insurance combination, 
477, 478, 479. The Board re-enacts resolution against non-combination companies, 
477,478, 673, 680. Special discrimination by the Board against the City of Toronto 
in the matter of insurance rates, 478, 480, 481, 487. The Board hunting non-com­
bination companies, 486, 478.
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Iron Founders’ Association alias Stove Makers Firms in the combi- 
nation, 391. .Number not in the combination—basis for fixing prices, 392, 3',«5. Who 
fixes the prices age of the combination, 393. Profits—comparative prices with 
American made stoves of fine finish, 394. Advance in wages—wages of different 
classes of workmen, 296. Additional points on the stove trade, vide 362, 365, 370 
Constitution and By-Laws of, 699. Members’ bond of agreement, 702. Terms of 
agreement, 703. Penalties provided—secresy enjoined, 705.

Lard, Canadian production superior to imported, 139.

Manufacturers of Ginger Ale, Montreal Petition of, 561.

Montreal Coal Exchange Not connected with the Board of Trade—Objects 
of the combination to limit competition and sustain prices—Combination when or­
ganized, 236. Board of management fix retail prices—A majority of the Board 
agents for American coal companies, 233. Members not obligated by oath— Fines 
under certain provisions—Import and retail prices—Rebates to importers—Retail 
dealers not in the combination discriminated against in prices, 234-241. Minimum 
profits fixed—Prices for tender contracts fixed—No allotment of tenders 235 23 
240. Importation prices fixed in the U.S., 236-238. ’ ’ '*

Oatmeal Miller’s association and object of, 375. Mills in Ontario—Capacity of pro­
duction—Consumption of the Dominion—U S. duty upon—Scotch meal, 376. Prices 
and export, 377. Combination when organized—Prices fixed, 378. The pool how
formed and managed, 379,381. Production checked by renting mills to shut down_
rentals paid them, 380. Manitoba oats in probable futnre competition with the On­
tario product, 283. Points on practical milling, 385. Combination purchase of 
oats, 626. Mills leased to shut down and rentals—Salary of secretary, 627. Rules 
and by-laws of the combination, 620. Minutes of meetings, 625,

Ottawa Goal Cartage Co-:—The company chartered, 174. Charter members, 
221. The present holders and promoters of the company, 174, 249. Directors, 249. 
A combination on the “ Trust ” system, 175, 220,254. Retail prices of coal fixed by 
the directors, 175. Associated dealers paid from the pool, 176, 177. Impor­
tation cost of coal. 119. Quantity sold and profits, 181. The companies’ capital_
net piofits after deducting charges on the pool—Rate per cent, realized, 181. Con­
tracts by tender, how managed, 184, 259. Cost of coal increased to con­
sumers by the combination, 184, 186, 188, 322. Efforts of the C. A. Railway to 
bring in coal frustrated, 263, 321. Interference to stop supplies to outside dealers 
185, 188, 189, 252, 253.

Retail Grocers Association, MontrealPetition of, 58. Not a combination, 
61. Memorial to G. A. Drummond, 561. Retail Grocers, Quebec, 513. Retail Grocers 
and Manufacturers, Sherbrooke, 514. Retail Grocers, London, Ont., 515. Retail 
Grocers’ Association, Hamilton, 547.

Sugar : — Origin of the combination upon sugar, 11, 29, 102, 117. First orgnization 
of, as the Dominion Wholesale Grocers’ Guild, 526. Conditions of eligibility for 
membership, 500, 521. The agreement signed by members, 503. List of members 
showing names struck off, 501. Sugar under combination, 11,36, 69. The parties, 
Principals in the combination, 11, 22, 36, 37, 69, 80, 86, 108. A total boycott at­
tempted, 12, 119, 120. Discrimination in prices agreed upon, 11, 12, 13, 14, 36, 38, 
40. Discrimination in Discounts and Terms, 36, 40, 59, 84, 94, 521. Freights 
arranged, 504. Cost increased to the consumer, 17, 20, 50, 60, 69, 85, 108, 110. 
Profits of wholesalers, 17, 50,106. Profits improved and secured under combination.
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109, 117. Competition destroyed, 97. Specified losses by discrimination, 31, 17, 84, 
100. Aggressiveness of the combination, 17, 64,120,521. Connection of the Re­
finers with the combination :—The Canada Eefinery, 11,36,37, 119,120. The Halifax 
Refinery, 11,34, 118. St. Lawrence Refinery, 11, 119, 120. The Moncton Refinery, 11, 
34, 180, 504, 505, 519, 520. Organized Protests against the combination, 58, 513, 514, 
515, 518, 561. Importation, 12, 15, 31, 564. Raw sugars, annual production of 
cane,—beet,—Cuba’s yearly product, 47. Minutes of meetings of the Dom. Whole­
sale Grocers’ Guild (17 June, ’81—16 Nov., ’87), 526, 517.

Tobacco Combination on, 23, 103, 120. Wholesale advances on cost, 23, 24, 
105, 522, 538. Manufacturers of, a party to the combination, 23, 103, 105, 528. 
Excise duty, 105.

Toronto :—Grocery Trade, 107.

Twine :—Canadian make superior to imported, 368.

Undertakers’ Combination :—When organized—Constitution adopted—Manu­
facturers of coffins and undertakers’ included in the combination, 404. A local 
power to prevent new hands entering upon the business—Manufacturers bound to 
sell to none outside the combination—Prices uniform, 405. Dealers in coffin trim­
mings bound not to sell, “ even a nail,’’ to anyone outside the combination—Barring 
the way to entering, 406. Cost and selling price of coffins and caskets, 407, 413, 417. 
Forced by the combination from inheriting a father’s business, 409, 410. A dealer 
punished for his mistake, 411. Name of firms who refused goods, 412, 417. Entrance 
refused to an experienced Undertaker, and names of the parties, 413, 415. Oath 
and fine provided against violation of combination rules, 414, 418. Cost of material 
—Difficulty in procuring—Difficulty of importation, 414, 415. Keeping down the 
number—Affiliation—Extortionate charges, 416. Gross frauds in coffins—Ceaseless 
watching, 417. One who would like to sell but dare not for terror of the combination,
418. Hearse manufacturers refuse to join—Cost of a cheap funeral in Toronto, 419. 
Constitution and by-laws of the undertakers’ combination, 707. Suspended members 
and non-members of the combination ostracised from all business communion—Manu­
facturers selling any article to a non-member to be boycotted—No supplies to be
Îurehased from a non-member—Secrecy of meetings enjoined under penalty (By­

laws, sections 24 30), 709. Second annual session, 710. Bond of obligation 
signed by the representatives of the Undertakers' Association of the first part and 
the representatives of the Dominion Burial Casket Association of the second part, 
by which the second party thereto is bound under penalty to sell no caskets, any W 
coffin material or to furnish price lists to anyone not a member of Undertakers’ Com­
bination, 713, 714. Exchange of courtesies between the Can. and U. S. Combinar >
tions, 730, 731. An official urgent appeal to organize, 733. Manufacturers price . 
lists to members of the combination, 734. ' ’ '

WITNESSES —
Baskerville, Patrick.......................................................................... ................... 124
Bell, William...............  . ........................................................................................ 212
Boomer, James....................................................................................................... 447
Bowman, William.................................................................................................... 241
Boulton, A. B 409
Brown, J. C...........................................................................   254
Butterworth, J. G.................................................................................................... 249

Carter, R. C.............................................................................................................. 319
Childs, George.......................................................................................................... 88
Clay, W. B.................................................................... ......................... ................. 122

39982123110622
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Connell, Thomas..........................................................................................   202
Connor. John................................................................................   345

do (recalled).................................................................................... 347
Copp, W. J........................................................... ..................... ..................... 392

Donald, Mc, D. C................................................................................ ............ 421
Drummond, George Alexander.......................................................................... 35
Dwan, Michael......... «.......................................................................................... 302

Easton, W. H..................................................................   184
Ellis, Matthew C............................................................   340
Esmondo, Joseph................................................................................................. 362

Ferguson, John............................................................................................ ... 497
Fraser, Donald Alexander................................................................................... 58

Gibson, W. C........................................................................................................ 137
Hillard, W. H........................................................................................................ 113
Graves, F. T..................................................................     365

Hadrill, Alfred W............................................................................................... 465
Hanson, George................................................................................................  491
Hargraft, Alexander R....................................................................................... 228
Hartt, George F...............................................................................   233
Hatton, Henry..................................................................................................... 391
Hebert, Charles P.............................................................   109

Ince, William...................................................................................................... 102
Ives, H. R......................................................................................................   370

Jones, John H......... ............................................................................................. 332

Kavanagh, Joseph...................................    127
Kelly, Patrick.............  3i8

do .....................................................................   498

Larmonth, Peter.........................................................................  174
do (recalled)................................................................................ 191

Lean, Me, Robert........ ......................................................................................... 428
Lightbound, George.......................................................................................... 11
Lockcrby, W. W......................................     112
Lowrie, William Hugh................................................................   445

Massey, H. A..................................................................................................  353
Matthewson, J. A.....  ..........  29
Matthewson. W. B............................................................................................ 99
Matthews, Wilmot D...............................   304
Moffat, Robert....................................................................................................... 413
Morris, Alexander W......................................................................    397

Paul, Walter.............
do (recalled)

81
131

Ray, C. C...........
Robertson, John 

3-39

218
69
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Sogers, Elias......................................................................................................... 145
do (recalled)........................................................................................ 271

Sogers, Samuel...........................................................................   403
Boss, David Eobert.....................................................................   375

Scott, Hugh.....................................  468
Sedgeworth, John.............................................................................................. 344
Sewell, H. H.... ............   114
Sinclair, David...................................................................................................... 55
Stark, Charles................................................................................................... 323

Tatley, William................................................................................................. 458
Taylor, George..........................................................................   314
Thompson, George F........................................................................................... 192
Todd, Percy E................................................................................................... 263

Wills, Edgar A..................................................................................................... 100
do (recalled) ...................................................................................... 117

Wood, G. W........................................................................................................... 164
Workman, Thomas..........................................................................   358

Young, William............................................................   496
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