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B HE Drv Goops Review is. rapidly climbing the difficult ascent to- popuilar favor,
' and will soon reach-the top.  That-it.is of value.to advertisers.is shewn by the-
following unsolicited ‘expressions of satisfaction from two. of its advemsmg
patrons : . -

with my- adveitisement.
your journal from the advertisements inserted during February and March; and

enclose matter for April ad.
We mpectfully draw the attention of wholesalers and ‘manufacturers, to- thc

article in this issue on advertising, by one of the most experienced and practical'men v ‘
It should commend itself to their -careful

in the business in the United States.
consideration.

Write for rates to o _ !
THE DRY GOODS REVIEW CO.,, -
6 Wellington Street West, TORONTO, .
of, 115 St. Franéois Xavier Street, MONTREAL,

E: J. Fawcett, Toronto.—I am well .pleased with the: Rl-.vu-:w, and sausﬁed,‘: ‘

H. Harman, Louisville, Kentucky —l am well pleascd with the retums from

e .
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DRY GOODS BENEFIT ASSOCIATIONS.

l.\' our last isste we referred to
the fact that a movement was

on foot for the formation
s of a Retail Dry Goods
Association m Toronto.
+ Although we are notina

position to state that any

definite steps have been

taken n the matter, we

are assured that the agsta
tion will not be dropped ull the
assoctation 1s an accomphished
fact. The feeling 15 strong that
such an association s absolutely necessary
for the abolinon of the ewvils affecting the
very lfe of the trade and for infusing and
culuvaung a spirt of fraternity among the dry goods men them-
sclves. \Ve are to0ld that what 1s wanted, to give the movement a
boom, 15 for some one possessed of more than usual push and enenyy
to throw himself into the breach and the majority would quickly
respond to the call. We have recened a pertinent letter on the
subject from “H. A. S,," a retailer, and 1its contents are well worthy
the careful perusal of everyone interested in the trade, not onl: 1n
Toronto, but throughout the Donunion. He says .—* That all pro-
positions put forth from tume to time of the benefits of a mutual
association amongst tetail dry goods tradesmen, should have ended
in nothing, seems almost incredible in such a city as Toronto.
Surely 1t 1s time something was done. The late Hamilton conven-
.0 .preads over a sea of possibilitics, but so far we learn hittle of its
4 complishments, and fear the thin end of the wedge 1s baely
dnvenn as far as dry goods 1s concerned, and that there is lacking
a hammer heavy enough to duve it any further. It may be the
wedpe s too thick.  \Wen Ontano, and particularly Toronto, want
an influential body to deal with two or three burning questions in

’

our midst , the hitde and less important anes widl fall o hae afier.
The first te svercome 15 the present result of filure, wholesale and
retail, and the consequent crowding of retaul fistures with bankrupt
stocks. In dealing with this we must commence at the bottot step
of the ladder, which 1s the presenuon of stochs conung under the
auctioneer's hammer, or tender, and Leing made a bandle of to force
business out of its natural channel and demoralize trade. 1 think
the sugyestion to purchase such stocks by a mutual association, and
1its general distnibution, 1s an eacellent one as a start, but it has evils.
The bidding for such stocks would be keen, and doubtful whole-
salers, considenng the continuing of credit, would rely on getting a
better dividend from a faulure than now. Therefore such deahng with
s:ocks would only be a present rehief, and the greater question- and
the one alone deserving the formation of such an association and
worthy of its careful consideration 15 the endeavor to prevent so
many failures by raising the standard of credit.  Mz2n wath httle
capital and ning vp to a big one, without much expenence and
not giving it good attention ; with small chances of success, but
with an elastic representation of facts and plenty of cheek, go into
business and get unlimited credit.  Others, when money 1s tight and
their business 15 1 a bad state, put off the evil day by borrowing
money upon unjust pronuses, only to make the smash greater and
the diidends lesss.  Some by getting anxious and sellnyg at a loss,
and others by more unpnncipled ways, are some causes for failure,
and surely wholesalers should know better than to continue credit-
ing such businesses, Sclling under cost 1s possibly the ewvil most
easily distingiushed, but it appears the fight to sell among the whole-
sale houses i 50 keen aml the expenses of making sales su yreat,
that they (annot see thew way to arranye a systematuwc and benefiaal
mean of scertaining the ins and outs of the partics they supply.
The greatexpense to whalesalers of their travellers, to the extent 1t
1s now carned, and the question of long credits, are not for us o0
deal with. They have competitors 2qually keen and pushing to
stand aganst, coming from markets they cannot hope to influence ,
but the preventidn of credit to hopeless and unprincipled retail nen,
and the starung of men wits small means with much nisk, just to
push their goods in a certain town or street, and sundar abuses, are
stinging farts for the retaider to urge and agnate tor reform in The
result of such a movement to exporters and wholesale men would be
less failures and competiion and sinaller expenses, with more profit
and business upon a sounder basis  The questions of early «lowng
and mutual exchange of advice and caution for retatlers against bad
debts, would be easy oncs, and desirable for such an orgamization to
deal with And 1 feel sure that were an assouation started amongst
us, with these views as a foundation, few of our merchants would
refuse to lend a willing hand

*H. A. 5. makes oul a very strong wase for unity amongst dny
gouds men, and we shall be glad to hews from uther retailers on the
subject.  The evils, he refers to, loudly call fur reform, but nathing
can be done unless an Assouation s furmed, then every question
would be discussed ably and intslhigenily, and umited acuon taken
to purge the trade of the many avuses that are chohing the life
out of t.
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THE QUESTION OF PREFERENCES.

—

E referred in our Feb-
ruary 1ssue to the re.
cent decision in the
courts regarding mer
cantile prefercaces,
whereby one of the
greatest safeguards af-
forded the business
community by the stat-
utes was destroyed.
Merchants have there-
by been thoroughly
atoused to action, and

with the object of counteracting the evil effects of the decision Mr.

G. 1. Smith, member for West York, has introduced a bill into the

Ontatio Legislature entitled * An Act to Amend the Act Respecting

Assignments and Preferences by Insolvent Persons” The bill

reads as follows :—

Her Majesty, by and with the advce and consent of the Legisla-
uve Assembly of the Province of Ontario, enacts as follows:

1. Section = of the Act Respecting Assignments and Prefereaces
by Insolvent Persons is repealed, and the following substituted
therefor :

2. Every gift, conveyance, assigrment or transfer, delivery over
or payment of goods, chattels or effects, or of bills, bonds, notes,
securities, or of sharcs, dividends, premiums, or bonus in any bank,
company or corparation, or of any other property, real or personal,
tnade by a person at atime when he is in insolvent circumstances,
or is unable to pay his debts in full, or knows that he is on the eve
of insolvency, which has the effect of defeating, delaying or prejudic-
ing his rreditors or anv one or more of them, or of giving any one
or mare of them a preference over Ins other creditors, or over any
one or more of them, whatever the intent be tn making the same,
or whetherthe same be made voluntanly or under pressure, shall,
as aganst the creditor or creditors injured, delayed, or prejudiced,
or postponed, be utterly void.

Itis expected that the Bill will pass thiough its various stages, but
not without opposition fram those members of the House who belony
to the legal profession  Mr Smath has, however, accumulated such a
mass of evidence in support of the measure that it will be impossibie
for the opposition to have anv effect in preventing its adoption.
Many glanng cases of Wllegal preference have occurred sirice the de-
cision of the Supreme Court in the case ¢f Moison's Bank v. Halter
became known  One instance happened in Hamilton where at the
very e the creditors were i session, discussing the stateinent of
affairs beflore them, the debtor gave a preference 10 one of his
creditors and then coolly told the meeting that he washed his hands
of the whole affxir. Anothercase occurred at Whitby, and on the mat-
ter beiny brought into court the judge characterized the transaction
as deliberate fraud, but unfortunately, as there was no evidence to
prove collusion Letween the debtor and preferred creditor the cast
had to be dismissed.  We may as well repeat what the law at pies
sent is in accordance with the Supreme Court decision. 1t 1s there
1aid down that when a creditor obtains from a debtor on his urgency
or desire for sccurity for his deby, and the latter in consequence
thereof gives such secutity, the mere fact of the latter bemg i fact
insolvent at the time and shortly after going into msolveacy, does
not, in the absence of any collusion or guilty knowledge on the
ereditor’s part, defeat the transaction at the svit of the assignee or

® creditors. 1t must be thellegal intent to deteat, delay, or prejudice

the creditors, or to give a preference to one over the others, that
brings it within the stawute. [t will be scen that Mr. Smth's Bill
would do away with this unsatisfactory condiion of affars. its
meating is plain, and every creditor by 1s enactment could rest
secu v agamst itlegal preferences so long as 1t remains on the statute
books of Ontario.

THE TRADE IN MONTREAL.

My Our Own Correspondent.)

t1E month that is past has not been of such a
kind as to bring satisfaction for the present or
hope for the future of the dry goods trade.
But wholesalers are not altogether disap-
pointed. They foresaw what was coming and
discounted prospective losses by more limited .
buying, by a greater carefulness in accepting
orders, and by general retrenchment and econ.

omy. For months they have been taking in sail, and now they are

not unprepared. The opening of navigation was first Jooked to as
the remedy for all their evils, but as it approaches it would appear
that something more radical is necessary before the dry goods trade
of the country is on a bed-rock basis. \Wholesale merchants looked
10 the three seasons cf crops below the average, to a decreased
ability or at least an indifferent desire to pay, to an unsettled politi-
cal condition of the country, and they direéted their operations with
an eye to these facts, yet they find stocks too high and no prospect
of an immediate reduction, as they prefer to leave goods on the shelf
to letting them out of their hands into doubtful quarters. Amongst
the manufacturers there are the ol complaints of cutting in rates,
unwarranted discounts and dating ahead, all radical evils, and until
they are rooted out there can never be harmony in the dry goods
trade. The Dominion Cotton Company has done somethiny in this
direction, but to many 1t savours of & combine, and even if it were,
it has weak spots that m ke it ineffectual.  Generally the manufac-
turers are firm in prices, and their agreement has reduced the
amount of unsaleable goods ; in some lines, such as flannelettes,
there is an absolute scarcity. Fears were entertained that when the
bankrupt stocks were thrown into circulation there would be a ple-
thora that would bring stagnation, but they are being jobbed out
quietly and at good pnices wund distributed to points wide apart

The tourth passed off better than was expected ; the paper was well

taken up, and in the majority of instances by the retailers them-

selves without the intervention of the houses holding their accounts.

The earnings of the Grand Trunk Railway show a marked increase,

an indicavon that in the localities where this road operates, and of

wwtuch Montreal is the centrr, there is a freer movement of produce
and a better circulation of money. Travelers now out are winding
up the spnng business, and send i word that the country store-
keepers are in a more cheerful frame of mind. They see the spring
comng and that alone has helped trade, they have teen buying
spanngly and now think they can relax their cautiousness a little

The same is true of the city and suburban trade, and before next

month it is possible that there will be a marked and gratifying im-

provement 1o note.

EDITORIAL NOTES.

Bradstreat's reports the total number of failures for the Domin.
10n for the first three months of the year as 566 against 542 last
year. In Ontario the failures were 269 against 315, and in Quebec
200 agamst 142

- l—’.

The Toronto Board of Trade, at a special meeting held on
Apnl gth to discuss the question of closer trade relations with Great
fintain, passed the following resolution . * That this board is of the
opion that the time has come when closer trade relations should
be entered 1nto between Great Britain and her colonies, and that a
duty imposed by Great Bntain on the food products of other nations
with tarifis against her own productions will not enhance the value
of the food products of the empire, but will materially increase the
production therein and place her in an independent position for her
food supply in the near future.” Anothe: resolution was also passed
as follows: “That the Government of Canada be respectfully
requested to bring to the attention of the linperial Government the
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KNOX, MORGAN & CO,

Wholesale Dry Goods Importers,

HaMirLTON, =

ONTARIO.

APRIL-MAY SORTING TRADE.

We have sccured several leading lines in STAPLLES, which are

worth looking at in Travellers” hands.

in TWEEDS, see clearing lots at reduced prices.

CASHMERES— Another shipment of X 2 Black, which 1s already

well known.

PRINTS—Necwest Grounds, Latest Novelties.

Omish Prints.

EMBROIDERIES, FLOUNCINGS, GLOVES, HOSIERY,

PARASOLS.

' OLOSE PRICES.

LIBERAL TERMS.

propriety of summoning a conference of representaune men from
the colonies to meet in London at some convenient time to discuss
the question of closer trade relations with Canada.”

5’5 .

A process for prepanng a substitute for jute, which, it 15 said, will
ve much better and less expensine than the Unental products, has
been invented by Mr. W. T. Forbes, of Atlanta, Ga.  The Mextean
Kamie Company, organized by Mr. Forbes, owns buu,oou acres of
land covered with a heavy growth of hennequin, the bark of which
turnishes a fibre supeniot to jute and remarkably easy to prepare for
the market. It has the advantage of ramie in that it may be devor
ticated without the cost of the chemicals which the solvent process
mdimanly requires, and comes out a cleaner, stronger and better
fibre than jute. The government has exempted the company’s pro-
perty from taxation for twenty years, and machinery to be used in
the business will be admitted to the country fice of duty.

»
‘#

The total imports for the dry goods and allied trades at the port
of Toronto for last nonth and for the curresponding month last year

were as follows :—

March, ‘g1, March,’g0.
Cotton HOOdS..vveneereencanninn. $120,744 $132,492
Fancy goods.............. ..... 43,209 68,792
Hats and bonnets. ....... .. .... 56,186 57,203
Silkgoods......... . .. ..., 88,133 116,784
Waoollengoods....... .. e 332430 306,216
Total.. ... o..... $640,788  $681,547
*

e

Speaking of the combine eutered into by the Beadford, England,
»wl combers, which took eflect an April 1st, the Drapers’ Record,
+f Londun, says . - The example set in other bran_hes of trade has
Leen followed by the Bradford wool combers, and it is announced
that a “ring ® has been formed in that industry, with the object of

forunyg up pres.  Puces have been at an unremunerative point for
alung tineg, and combination scems to have recommended atself as
the most cffecus e method fur changing so unsausfactory a condition
of affairs. Itis reported that seventeen firms, including all the largest
establishments in the trade, have entered the “nng,” and its opera-
twns have already commenced.  Circulars have been issued with
revised schedales, which are to apply to all wools delivered to the
comber and not already contracted for.  In these days cumpetition
and combination run very cluse together. When a trade has been
rendered totady unremuneiative by cutting competition, the next
step seems to be to fall back on cumbinatiun tu bolster it up again,
*e .

% glance at the adverusement of the Mutual Reserve Fund Life
Association in this issue will show the marvellous strides it has made
within the short space of ten years. Its ramarkable success is, how-
ever, not to be wondered at if the followig letter from Robertson,
Linton & Co., wholesale dry goods merchants, Montreal, to Mr,
M. Murtry, the Untano manager, of date Apnil t4th, s to he taken as
an slustzation of the promputude ana hberalny displayed by the .
company in meeting death claims: *“We beg o acknowledye the
receipt through Mr. ). Z. Bessctte, the agent of your company in
this city, ot a ch=que for five thousand dollars ($3,000) 1n settlement
ot policy No. 42637 on the life of the late Johu Peters, of Hastings,
Ont., which has been assigned to us. In making this formal
acknowledgment, wé beg you to convey to the officers of your com.
pany our sincere thanks for the prompt settlement of the claim
which was paid some wecks before 1t was legally due. We have
also received from you a cheque for $4¢.27 for theunearned premium
on the said policy ; this was cntirely unexpected, and is a further
proof of the hiberality of your company 1o its settlenients.”  We may
explun that the unearned premumn referred to s the difference
between the anaual payment and the amount reyuned to pay Mr.
Peters’ premium,fium the beginning of his policy vear up to the date
of his death.
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THE BUSINESS TAX.

—

% Gl QUESTION of substitutmg a
. 1R k business tax for the personalty
tax, has, since our last issue,
not been allowed to rest.  [ts
advocates, behieving that thiey have right
and justice on their side, which invari
ably carry the day, ate vigorously and effec-

b

L el tively upholding their position, At the meeting
“w \ ot the Toronto City Council on March 3isy, a
WP resolution was submutted to the effect that the
k } Cuty Solicitor e instructed to prepare a by-law

enabling the Councs to impose a business tax i place of the pre-
seni tax on personalty, but it was defeated on a sote of 5 to 19, the
Mayor and the Chairman of the Eacuutae or Finance Committee.
being amonyst the yeas.  Itis vute has shewn the friends ol the
business tax whom they have 1o tght against, and they will organize
their forces accordingly.  1he tight in Torunto has just commenced
in earnest, and will be fought out to the bitter end by the supporters
of the business tax, who are not in the least discuaraged by the City
Council's decision.  Un the same day, at a meeting of the Finance
Committee of the Hamilton Lity Counil, representatives were pre

sent from the Board of lrade, the Ty wdes and Labor Counril, and
the Frechalders' Assouation, to discuss the question  Nothing
definue was decided upon, but anothe: conference will probably be
held shortly.  Jresident hnox, of the Buard of Trade, At the con-
clusion of an admirable address, smd . * The adoption of the new
svstan will be benchuat because - will greatly simplify the work of
the assessors, the tax bein based on the value of the real estate, an
easily ascertainad quantty and would place every truder on an
cquitable footing : 1t will prit aa end to the mguisitonal and harass-
ing inquines which, under (he existing law, the assessor or Court of
Reviston 15 compelled to make, and save time and simplify the
assessment rolls ; it will distnibute the burden of taxation much more
equitably than t is, or can be done, uader the present law, and, on
account of its wide distribution, any deficit in your treasury will fall
so lightly on those outside the mercantile classes that its inaidence
will be very htle felt.  We are not advocating single tax theories,
but thig 1s a step towards waking real cstate the basis of taxation
for all locat or muniupal purposes, as is done in It~ ain, after aban-
doming a similar system to that now presailing hers as unfair  The
mode we are urgmy on yoa wonouns the elements of wstice, as the
tenant pays in fuli prupottion ta thevalue of the privilegec enioyed. It
is not a tax on the landlond ; it would only fall on occupied bustuess
premises, and can be collected with the maximum of ease and the
minimut of cost, the basis beiny always definitely known.® Next
day, April 1st, the Brantford Board of Trade met to discuss the
yuestion. A resolution favoring the substitution of the business tax
was introdduced by Mr R AV Rabentson in an able speech.  Other
speakers followed, and the discussion was adjourned unul the next
nneting of the Board., 1t will be thus seen that the agitation is not
confined to one city, but is becoming genere'  The Otutawa City
Council some weeks ago put an tecord sts approval of the substitu-
tien of the business tax by the wduption of a report of a committec
apponted to enquire icto the matter  The report favored the prin.
aple on thexe grounds 1. 1t will greatly simplify the work of the
assessors. 2. 1t will do away with the personal property tax on the
mercantile community, which 1s so objectianable on aczount of its
inguisitonial character. 3. It will distnbute the burden of taxauon
cver a large number that are not now reached, relieve many unduly
burdened, and generally prove a more equitable system than exists
under the operation ol the present faw, At the same tune the com-
mittce were of the opinion that the Act as it stands at present s

capable of improvement in so far as it was limited in 1ts operation to
the mercantile classes. They were of opinion that it would be
advantageously improved by making it more comprchensive, so as
to include other classes besides the one specified, such as the “arts)
“ professions,” etc. ‘To accomplish this, however, would require an
amendient of the Act by the Legsiature, and to sccure this the
commitiee recommended that a conference of the representatives of
the citics of Ontario be invited to consider and discuss the matter.
Such a conference could be convened during the next sessiun of the
Legislature, and there was no doubt that any conclusions arnived at -
and recommendations made by them would receive favorable con-
sideration from that body  Meantime the committee recommended
that the Act Ye accepted so far as it went, and that a Ly-law be
introcduced for the »urpose of giving effect to its provisions.

DUTY ON CORSETS.

A deputation of corset manufacturers waited apon the Minister
of Customs, at Ottawa, last month, with the abject of inducing im
to increase the duty on foreign-made corsets for the protection of
the industry. The present tariff s 35 per cent. ad valorem, but they
urged that this was not enough. It s alleged that German rompe
ution, by reason of the cheaper labor in that country, is lestroying
the Lanadian industr.  Another source of complaint 15 that there
1s 2 movement on foot to make thus country a slaughter market for
the s..aplus products of the United States, by offering the same kind
of corset, as that manufactured by Cunadians, at a cheaper price
than 1t 1s being sold at to Americaa dealets. It appears that accord-
ing to the rules of the Unuted States combine sales cannot be made
n any part of the States under a certain fiaed s.ale, but some agents
are endeavoning 10 secure the Canadian trade by cutting uader the
American schedule.  The deputauon prowised that _the inrreased
duty, demanded on forcign corsets, would not lead to an increase in
the price to Lanadian buyers as the competition between the Cana
dian  manufacturers would, of itself, sene to secuve to the home
merchant and consumet the benefit of present rates. All that the
deputation auned at was the securing of such an increase in the tariff
as would have the eflect of excluding the foreign goods from this
market. The Minister’s reply was in the usual diplomatic terwus.

PROCEEDINGS TO GARNISH DEBTS.

In answer to “ Enquirer” we inay state that the clauses in the
Act (Revised Statute, of Ortario) referring to proceedings to gar-
nish debis, are as follows :—

Subject to the provisions of the neat section when a debt or
money demand, and not bemng a clam stnctly for damages, is due
and owiny from one party to another, and a debt 13 due or owing to
the debtor from any other party, the party to whomn such first men
tioned debt or money demand 1s so due or owing \herewnafter desiy
natzd the pnimary creditor) may attach and recover any debt due or
owing to his debtor (hereinafier designated the primary debtor)
from any other party (hereinafter called the garnishee) or sufficient
thereof to satisfy the claim of the primary creditor, subject always to
the rights of other parties to the debts owing from such gamishee.

No debt due or accruing to a mechanic, wortkman, laborer, ser
vant, clerk or employe for, or 1n respect of, ns wages or salary, shall
be hable to seizure or attachment under this Act, or any other Act
relating to the n'uachmcnl or garnishment of debts, unless the debt
exceeds the sum of $23, and then only to the extent of the excess.

Nothing 1n the next preceding section contamed shall apply to

any cas~ where the debt has been contracted for board or lodging,
and 1n the opinion of the Judge, the exemption of 323, 1s not neces
sary for the support and mamntenance of the debtor’s f m’ly

Where the claim of the pnimary creditor is upon a promissory
note or other instrument signed by the debtor, and the amount
claimed is $200 or less, cr where the claim 1s upon an open account
and the amount claimed is $10¢ or less, 1t is not necessary to recover
judgment agmnst the dedtor before commencing attachment or
rarnishee procecdings, but in all other cases a judgment must be
recovercd against the debtor before the yarnishee proceediogs are
commenced.
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A FAITHFUL
RECORD.

- HE number of books cequired in a business
depends on 1ts extent and tne nature of the
information required concermng it If one s
domg a business, say in a gencral store n
the country, of about $to cash and $20 credit
per day, he should be able to do lus own
bookkeeping, and 1 think should onlv want
a Six-Column Journal, a petty Cash book, a
sdger and perhaps a small book containing
arecord o ills Receivable and Bills Payable. With
these he she 1 beable to show at the end ot each year
~1tst, the ar. mtof goods purchased; 2nd, of goods
sold; 3rd, ta:  un or loss dunng the year, 4th, the
amount of cash recen . an. onid out, 5th, the amount owing to
mm on open accounts 6th, tric amount owing by hun to others on
open account; 7th, the amouat of nates owing to hum, 8th, the
amount of notes owing by him to other , and, 1n his inventory,
which nught be a tv 1k or sheets of papes, ke balance of goods ot
the property on hand.  Thus 15 about the simplest form of double
entry bookkeeping, and shoutd prove satisfactory, of faithfully kept
up, for a business of the extent spoken of,

But if 1 am doing a business of $500,000 a year, handling many
tines of goods, and desining to hnow the profic or loss on cach line,
and also requ.ning that each day’s transactions should appear on the
books before the warehouse closed, many more books would be
necessary. It would be impossible to lay down any rule in this
matter, as each husiess and each proprictor will have different
requirements. | think I should want something like the following.

Invoice Book, or books, with columns as required.
Order Book, or books.
Sales Book, or books, with culumns as required.
Journal, “ “
General Cash Book,
Petty Cash Book,
Bills Receivable Register.
Bills Payable o
Past Due Bills “
Past Due Bills, “ Forward” Register.
Tickler.
Substditry and Auniliary bovks which will necessanly be diffe
rent for different kinds of business.
The above books will be divided among a numerous otaff and
their contents may reach the Ledger in two ways.  Fuest by passing

everything through the Journal--making « a duur or eatrance, sod

the only one, into the Ledger, Second, by posting direct from In.
voice Book, Sales Book, General Cash Book, Bills Receivable Book,
Bills Payable Book, ete,, leaving the Journal for such entries only as
cannot properly be made in any other book. ‘The formermethod is
very slow but very sure—-the latter 1s adapted to a * hve” business
where the books aro supposed to be “up” every night.

But between the two extremes of $10,000 per year and $500,000,
suppose we take a dry goods business of $100 per day, part cash,
part credat, and onsider what kind of a set of bonks would be best
adapted to st Apart from aunmbiary books, which of course each
proprictor will choore for hmmiself, [ should think the following would
answer every purpose :

1st. Journal, having on debit sude the columns, “ Merchandise,”
“ Expensces,” * Sundnies” ; on credit side, * Sundries,” * Merchan-
dise.”

2und. General Cash Book, having on debit  side the columns,
* Merchandise,” * Sundnies,” and on the credit side, * Expenses,”
* Sundries.” This cash buok shuuld be balanced and fuoted only
once a month,

3rd. Petty Cash Book, to be balanced every night and contents
transcribed to General Casih Book.

4th. General Ledges, which of course needs no descniption,

‘These with such meworandum and other baoks as the pecuhar-
ties of the business require should be ample fur a business of $ 50,000
per year  They should be posted every day, and each ine in the
Ledyger may wontain severalamounts or one amount as suits the fancy
or comvenience of the nierchant.  If propetly hept up and anal
balance obtained at least every quarter, (every monthissafer, Ithink
this set, simple as it is, will give satisfaction.  But the book. must
be kept up, and there is no way Lkethe way of domg this consuent-
wusly every Jay .\ stern chase s proverbially a long one, and it 1s
always .. stern chase i boukheeping of the buoks are suffered to
run behind. 1Cany of the readers of THr REview would Like further
information on points not quite Jlear b shall be glad to supply ot of
inmy power I Lave endeavared, very imperfectly I know, to set
forth sume general prindiples of double entry boukkeeping which
may be of use, where there is already some knowledge of the sub-
ject  Andf | have succecded a awakening some * Joose ender” to
the necessity of keeping a “faithful record,” my time has not been
quite lost.—J. B. HARRIS,

SOME POINTS ABOUT LACES.

Pillow, or bobbin-lace, is made by a process intermediate
between weaving and plaiting, fromn a number of threads which are
kept in their places by the weyght of the bobbins attached to them,
and are woven and plaited together by hand.  Needle-pomt lace 1s
rcally embroidery, but W is dune upon fuose threads which the worker
has laid upon a drawn pattern, and which have no connection with
cach other and no stability until the needlewuik holls then together,

A SLIGHT RISE.

Miss Srayur.—1 thunk I'll lovk At goio of that

muslin delaine— up » littlo?

Eightyv-sovou conts a yanl'

Tan't it guing

o Lusarne. Ih, son. Evorything 1s kuing ap, nuw.
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DUTY ON TEXTILE MACHINES.

F are taken to task by The
Canadian Manulacturer for
our article an “ Duty on Textile
Machinery ® \We ronfess at once
that we made a mistake in stat-
ing that the United States Gov-
ernment impotes a rovalty of
$1¢ nn blanket hemmers  The
difference in price between the
Foglish and American machine
led us into the error  Qutside
of this confession we adhere to
all that we asserted in our anti.
cle It inav be true that * blan-
ket hemming machines can be
manufacturedinCanada* butthe
fact remains that they are not, bhecause, as we said before, there is
not the tvade in this conntry to call forth a sufficient demand for
them to compensate the manufacturer for the heavy cost of the
requisite machinery, Granted that the N. I’ is necessary to pro-
tect the manufacturers, it surely was not intended to apply to
an industry that does not exist in the couatry. Any textile manu-
facturer * who wants the Dominion Gavernment to mantain high
duties vpan all such gnods as he manufacinres, and wints the duties
removed from every article he uses in his factary® shows, we think.
a proper appreciatinn and knowledge of protection We submit
that to tax a man ahout nnc:third the value of the machinery he
requires for the manufacture of his gnnds, when sech machinery is
not manufartured in the country, is neither in the interests of, nor a
part of, a policy of protection  These remarks apply to blanket
hemmers, machines for making fashinn gnods and the finest kind of
knitting machines, and we have yet to learn why a duty of 30 per
cent should be levied upon them
With the keen competition of the present day 1t is essential that
our textile manufactur s should have their mills cquipped with
the newest and mos. - proved wmachinery so as to be 1 a
position to turn out the very best rlxsses of goods at the
lowest possible cost to themselves and 10 the consumer. We
contend therefore that 1t 1s the duty of the Government to
foster this most unpartant mdustry i every way possible and
cncourage the manufacturers in their efforts to supply the
trade with goods, which in point of quality and workmanship,
will compare favorably with the imported article. But they wal}
never be able to do <o as long as they are compelled, through the
impost of a heavy duty, to purchase second-hand and discarded wa-
chines. Why dothey use such machines®>  Simply because the first
costis so much lower than for new machines and the duty is cor-

respondingly less.  Must of our mill owners cannnt afford to pur
chase the latest and most approved machinery and pay one-third
the value tn duty, and they ate therefore forced to buy second-hand
ones. lake the Quebee Waorsied Lo, as an dlustiation.  They fust
their taputal twie vern )i, to tun o sueessful business with
old machinery, and had to sell out recently to the i’aton Manufac-
turiog Co, of Shertrooke. Que., for a mere song.  The latter e
removing the best part of the machmery to dherbrooke, and the
Quebec Worsted Co. 1s a thing of the past.  If they had beenin a
position to purchise new and improved maclunery they would have
had a different tale to tell.  Another illustration in point is the
Streetsville Woollen miil which is now closed up,

\We have no desire to enter into a controversy on the question of
protection versus free trade.  We merely wish to see every encour-
agement given to our teatile manufacturers to produce the best class
of goods. 1t does not scem to us good policy, in this instance at all
cvents, to tax the many for the benefit of the few By taxing the
wachinery most of our mills, as we have already said, are sentenced
to buy second-hand and discarded machines, arnd as a result to
manufacture only mfenor oods, whereas if the duty were removed,
instead of being killed, existing manufactories would ve revived and
enlarged and new ones would spnng up, especially for the manuiac-
ture of fine poods, which we now import o a very large exteat.

RETAILERS AS IMPORTERS.

.59 E TOOK occasion in our first and second
1ssucs to point out to retailers, whio import
their own goods, what we believed to be good
and sufficient reasons why they should be
foyal 1 local jobberyand not patronize toreign
compeutors. \ve ha-e recened the followiny
letter from a Toronto retailer, who takes ex
cepion to our articles, as follows . 1 have
been waiung in the expectation that some
mote gifted wnter than myself would reply to
your articles on ** Retailers as Iinporters” out
not inding anything .n your last ssue ! don’t
feel inchined to wait any longer. To my mind
the articles seemed to be inspired by local
wholesalers and were written entirely in their interest. I don't pro.
posc to £o into detail but will state generally my objections to the
pomnts brought forth 1n the articles i question. 1t is absurd to ima-
gine that we do not carefully calculate the cbst of the goods to us as
delivered at our stores, including interest on all cash payments. It
1salso a stretch of the imagination to sy that we disburse from 4o
to 50 per cent. 1n tnunediate cash; one-third,or 33!y per cent,, at the
outside, 1s nearer the mark. The argument that we would save § per
cent. by purchasing trom local houses 1s not a sound one. We get
just as favorable terms and as long dating from foreign houses as
from local houses and are just as hberally dealt with, There 1s
nothing in this argument; it 15 a3 broad ast is leng.  The impres-
sion 1s conveyed that we boupht largely fsom Engash wholesale
houces, whereas the fact s we buy directly from the manufacturer,
the same as the local jobbers. Does it not therefore stand to reason
that by doing so e save the profit charged by the ‘ocal jobber and
can therefore sell our goods to the consumer at a cheaper price.
The fact 1s we are doing so all the tme and they know it. It isn't
so much the glamour of being able to say * we import our own
goods,” but rather the fact that we are just as entitled tomake money
by direct importing,as wholesale men. Look at the wealth amassed by
some o1 our wholcsale merchants, whose aames [ need not mention.
Why should they kick if we honestly strive to geta smali share of the
profits that have enabled them to ercct their grand residences and

hve hike merchant pnnces? [ dissent entirely from the charge tiat
dircct importing leads to “the curse of overstocking with all its
attendant ills of slaughter sales, etc.” On the contrary, the fault
lies at the door of the wholcsaler.  Our buying from foreign houses
has resulted in the wholesale people sending an army ot travelers
through the country, and if they can't sell goods in a certain town
because the dealers buy from other houses they make up their
nunds that they must have an account in that town. Thev look
arcund and get some fellow, probably with little or no expcricnce.
but with $1,000 at his command, and give him a start, They run
bim for a few years and after getting all his mone_ they turn round
and say that the business is unsatisfactory, that they will have to
close dJown on lum and get a better man, and the upshot is that
anothier bankrupt stuck is thrown upon the market  That is whan
leads to slaughter sales, etc. \Why, instead of thinking about a
“glamour,” we, who import our goods, are forced to do so to protect
ourselves against bankrupt stock dealers. 1 do not blame the
retaler as much as the wholesaler for this condition of affairs  An
other strong reason for our being forced to import direct was caused
by the canduct of the wholesale people themselves. \When new
goods came dut they put a by price on them, advertised them ex
tensively, and when buyers came to the city in February or March,
they were allured into buying by the temptation of * April 1s¢,”
and got their stores filled up with stuff at these big prices. Then
the traveler came along cutting and slashing prices, telling dealers
that “this is the fay end of the lot and we must clear them off.?
Baing alteady tlled up with stufl at the big price you told him you
did not want any more, and what did he do? \Why, went to your
next door neighbor, who had sense enough not to be “stuffed” by
the allurement of “ April 1st,” and sold him the same goods at 25
per cent. less than you patd for them, compelling you to sell at cost
price and lose money on them. That is one reason, and a very
strong one, why we are now buying from the foreign manufacturers.
Let me say in conclusion that the English arket is not open to
dishonest and ir.competant rivals, but only to men who have business
capital and brains. ~ .

KN
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_POINTERS BY PEDRO. '

HAD a talk the other day with a retail (dry goods
merchant who had compromised with his credi
tors. As he was known to be a steady, pushing,
shrewd business man | was anxious to find out
wha. circumstances, or combination of circumn
stances, had forced bim to ask for a compromise
To my question he promptly answered, * Too
much credit.” He told me thatin the past three
years he had tost, in bad dsbts, more than would have kept his
tamuly 1n comfort and aflluence for that period and longer \When
ne mentioned tlie names of some of his principal creditors, from
shom he could not get a cent, 1 was'fairly astonished. 1 assured
me that most of them are regular deald.beats, it being impassible to
get payment of an account from them. The furniture is usually in
the wife's name and judgment sammonses are laughed at. It is
wutrageous that these human sharks should be allowed to prey upan
honest retailers with impunity, but what can be done to prevent 1t ?
In regard to the case under review, if the merchant bad been satis-
tied to do a smaller credit business, and therefore a safer one, he
would not have become a target for so many dead-beats. “1t's all
very fine to talk,” | can hear someone say, “but we must give credit
or shut ap shop.” No doubt, but there 13 nuiinn, .0 prevent you
fromn exercising care and discretion in doing so. When you give
credit to a man you place your business interests in his power to
that eatent without much or any redres:. How often do you ask
such a man as to his financial standing, whether he is indebted to
other tradesmen and to what estent? He oflers you no security,
and you have to depend entirely upon his honor, a very searce com-
modity. with some people. The fact of the matier. is he uses your
business as a means to live ahead of his inco e and fritters away
the money that should gu o liquidate his just debts in balls,
theatres, concerts, drives, etc., for the sake of keeping up appear
ances. You may naturally assume that the man is honest, but are
you not often grievously disappointed? [ am 1eferring to men, aye,
and women also, who make it a study and a practice to swindle
iradesmen.

Now assuming that the man is honest and that financially he
15 good for all the credit you may give him, still you run the risk
ol his meeting with some unexpected reverses and being unable to
pay up. That is a nsk which you must, of course, take f you do a
ciedit business. 1 know a retail merchant who, tarough keen com.
petition i Ins imunediate surroundings, is compelled to give credit
bt he has the strength of mind to refuse it unless the new customer,
if need be, can get one or two reputable men to vouch for his sta-
bility. To such he says, with a smile, * Couldn't you get your em-
ployer or some friend (as the case may be) to send me a note.  It's
a rule ¢f the house before opening @ newacceunt.” If the customer
has honest inteniiotiz he wili, un'ess his pnide gets the better of hus
judgment, accede to this reasonatle request, but it his intentions
are the reverse there is at once an end to his pame appcearinyg v the
wmerchant’s books. This merchant has lost many would-be custom.
ers 1n this way, but he says he has no reason to regret it.  Unless a
cetasler 1s a man of unusual discernment in reading character, and
with a very strong mind, which penmits him to refuse credit with
suavity and decision, he will possibly succeed n carrying oo his
business, but only by yielding up the pivats on his cash business—
which should be added to his capital stock or investinent fund—to
make good the losses on his credit b .siness. s it worth while to do
business in this way? The panacea for all these ills is * cash down.”

A friend of mine vouches for the truth of the following He
was in a general store one motning recently in a small town in the
narthern part of Ontario, when a farmer entered.  Addressing the
proprictar of the store, the farmes said, *“‘When does the bank
open?  * In about ten minutes,” was the answer, * Well, lend me

Stoand put it down n my account” The proprietor, without a
word, handed him the amount. Conversation for a few moments
became general, and then the farmer vemarked :  “Wel), | guess
the bank will be open now, [ wanted €:: .2 make up $300 which
I am going to put in the bank to k. Ip p.ey off the nortgage, and I'm
much obliged to you for it, Mr. v and with that he walked out.
My friend was more tnan surpnised at the coolness of the proceeding,
and asked the storekeeper f he was i the habut of duing that sort
of thing and 1f he charged interest.  He rephed that occasionally he
had to do it or he ~vould lose the account, and he darent charge
any interest.  Further enquiry ehicated the fact that the laamer was
in his debt to a consuderable amount for dry goods, groceries, ete.,
aud he would hasve to take payment just when and how t suited the
customer s comenience.  The point s whather the farmer o store.
heeper 1s to blame for bnnging into use such an unbusinesshike
transaction,

Every employe should be given to understand that a certamn
amount of responsibility rests upon him, that he holds hus position
bzcause he 1s considered capable of sustaiming tus share of the gene.
ral burden inadent to the business, and when he does anything
worthy of specal mention he should be given credit for it unre-
servedly. Tryit;ithasa wondcrl’ull)' stimulating efec:,

SALES OF WHOLESALE BANKRUPT STOCKS.

The bankrupt stock of McLachlan Bros. & Co., Montreal, was
sold by auction on March 24th. There was a large number of
wholesale merchants and others prescnt. The total value of t.e
stock was $109,739.04, and it was sold en blac. The bidding began at
45 cents on the dollar, and gradually rose ull 1t reached (5% cents,
when 1t was knocked down to R. K. Thomas, real estate agent, who
deciined to say in whose interest he was acting.  The stock was
afterwards sold in lots to retaders.  The creditors of the firm, whe
expected about o cents on the dollar on their dams, will not get
more than 15 cents

The stock of R. Tyler, Sons & Co., Montreal, consisting of
woollens and tailors’ trimnungs, was sola by auction on March 3tst.
It maounted to $36,500, and was knockecd down at 66 % cents on the
dollar. The stock in bond, amounting to $7,500, brought 62 cents,
Both stocks were bought by Mr. Arnton, auctioneer.

Toronto Fringe and Tassel Company
Manutacturers of
FRINGES, CORDS, MILLINERY,
POMPONS, TASSELS, UPHOLSTERY,
and UNDERTAKERS TRIMMINGS.

27 Front St. West, TORONTO.,

GENERAL STOREKEEPERS

Whno deal in Groceries and Provisions

should subscribe for
THE CANADIAN GROCER,

Subscription Price, $2.00 per year.

Send for Sample Copy to THie LANADIAN GROUER,

6 Wellington Si. West, Turunto,
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ADVERTISING BY MANUFACTURERS
AND WHOLESALERS.

1S wrom thz class of manufacturees
or wholesalers selling but a few
customers that oue frequently
hears the remark that = Adver
using  will not sell goods; my
salesman ust sce the customer
to make the sale, even if I do advertise.’
low many first sales are made n any busi-
ness without the denler or s representative
meeting the customer? In the reta. trade :tis
the alimost invariable rule that the <~ er meets
the purchaser. “Yes, but thatis ditt =n1," he
wiil reply: “the customer comes to t e store,
while we have to go to the customer What
brings the customer to the store ¢ Advertising,
mnst assuredly, or prosperovs hirms would lony
ago have ceased 1o employ it.  And what s the
difference between advertising 1o people whom
you cannot scl! unless they come to you, and
advertising to people whom you choose to subscquently visit? There
1s none, except your one great advantage that the retmler cannat
make the sale unless the prospective customer calls of his own
volition, while you follow up vour man and adjust yourself to his
convenience. Advertise in nesther case and vour travehing salesman
1510 the aame position as the clerk behind the retail counter; and
in cither instance you lose the decided advantage of the previous
knowieige, on the part of the prospective purchaser, of your firm,
business, goods and prices. For it must not be presumed that the
average manufacturer »s more thoroughly known to the trade
throughout the country than the average store to the residents of
any city. And even then inadaptability in the salesman, geods
o1 prices «an  defeat either sale

Carry it fuither. Are not polite treatment, honest goods and fair
prices as much of a hold upon a retail customer’s regular trade as
the same qualines in your travcling salesmen and goods?  And
if those qualitics can be made :o hold business in the wholesale
trade, why notin the retail trade?  Is a green salesman any meie
efficient in oae trade than the other? Is an expenenced sales-
man less cficient?  Daes the dealer buy stock of the first sales-
man who (omes alang any nftener than the retaid purchaser takes
the goods at the first store visted > Is i1 not a faet that the last
store visited 1s the one where the sale is made, and that the
dealeris often * not rexdy to buy,” but really waning to see several
of *‘the bays'” samples befare he does buv?  Why does the retasl
LUdICMICE e fi p.\ﬂ"- Mar gnmk at a partcular store®  There
are other stores, just ax well known, that keep the same kind of
goods  \Why docs the dealer wan to see a particular hine of sam
ples from a partenlar hnuse®  He has already been shown the
same hind of samples fmm just as gond a house  Passibly 1t 1s
adventising that incites the tnquiry of the retail purchaser; it is just
as lable to be advertising that causes the dealer’s action.  You
admut that 1w advernising that makes the retallers business ;
what loge have you gpen which tadenv that it will make the whole-
saler’s business?

And acally duves the manufa.turer who is desirous of <elling
only jobbers cmploy advertining at a disadvantage i cunpanson
with the manufactuter catenng to the retaiders? Take the shoe
business. There is no manufacturer who makes so camplete a hine
of yoods that he can stoch any retavd store in the cauntry, ang
many manufacturers could avt even supply A sugle want of eveny
retuler  If as pnee 15 nght, the matenay, quality, style of work-
manstup f any of his hnes mav nat just 6t the retuler's want ; or
cverything may be right eacept the price, which, satisfactory in
onc scction of the country, 15 too high for another. He may be
ableto sell all around a particular retailer, and yet not meet his

requirements.  Yet that retailer, and many others, is a regular
reaacr of his advertisement. Netther can this manufacturer lor
the retail trade reap direct benefit from the copies of the pubhca-
tion that go to ather manufacture.s, or to the jobbing and certain
other branches of the shoe trade.  Like all advertising manafactur
crs, the man who wishes to aell only jobbers, or a centain class
of trade, must use a publication A _onsiderable part of the circula-
tion of which has aot full value for him  But in view of the fact
that Ins average sale 1s eyuivalent to severs! sales to a retailer, the ,
fact that but a small per cent of the paper’s reade-s are his possible
customers stuill leaves hin on a par, as regards business results,
with the manufacturer who sells to retailers, and whose business
connections are more numerous. He has as good an opportunity
ot sccuring the trade of certain per cer. of the jobbers as the other
manufacturer has of securing the trade or the same per cent ol
retlers.  And that is all he wants.

It 1s only by such arguments that a class of possible advertisers
can be made to undesstand that they are not paying an undue price
for advertising.  Itis sometumes necessary to establish an individual
kindergarten for cach (hoped for, adveniser, and 10 so grude the
children 1n dlasses that the lessons may not be too difficult
Some men will accept electnicity, theology and a lot of other
things upon the say-so of anybody, but will stand around and
watch the advertising success of others, and emit nothing but a
great big *Why # asan answer to every argument. If they had
not accepted the use of electricity and the theories of theology upon
the knowledge aud expenence of others they would now be going to
bed when 1t becomes dark under the table and wallowing 1in uncer-
tanty as to thewr future disposition. But when it comes to adver-
using—* Oh, [ had a card in the paper once. Run it three months
and it cost me forty dollars. Didn't do no good.”

Probably if he had adventised mosquito hides or steel “steam-
ships given -.way to children he might have received some repliss
and have sold some of his regular goods. But he had a card,
and 1t cost forty dolars.

Bah! ]

All of which 1s upon the supposition that the inaaw actur /s wants
customers. If he does not, by all means he should not advertise.—
A. C. Ladd, in Prnters Ink

TO PREVENT DECAY OF FABRICS.

A method has been br. aght forward by a Belwian chem'st for
rendenny fabrics, of the testile ddass, no matter how delicate they
may be n texture ar volur, proof agaast the ravages of decay for an
indefimte penod. 1t 1s known that the wonderful state of preserva
tion exhibited by the head bands of Egyptian mummies s due 1o
their having been impregasted with a kind of resin, and, acting upon
that fact, the inventor i thi. case made certain expzriments with
the substances extracted fromn birch bark, to which the peculias
aroma of Russia leather s due. It was ascertauined by these investi-
gations that the green tar, which is Ieft over after the o1l used in tan-
mng has been extracted from the white bark of the birch tree, yields
neither aaid nor alkalowd, and that in solution with alcohol it forms
a liquid of remarkable fduidity, with the power of resisting when once
becoming dry, even the action of alcoholitself.  This substance, it is
claumed, possesses the property of uniting with the most delicate
and bnlliant colors, and rendenng them apparently impernishable.

WINDOW DRESSING and STORE-DECORATING.

Three hundred ways to dress show windows. A book that every
retuiler should have; 288 pages, 290 suggestions, 130 illustrations.
Descripteon given of the Intest devi-es for displaying poods and
many other desirable features.  Price, cloth bound, St 50 Tiievery
purchaser of 300 Ways, will be scnt free a pamphlet giving hints n
windaw dressing, and ilustrated Brooklyn Bndge.  Number 1s limi-
ted. Harry Harman, decoratorand window draper, P. O. Box 113,
Louisville, Kentucky.
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ANOTHER BIG FAILURE.

Savthotthedrygoodstrade wassurprised whenitbecame
known, towardsthe end of last month, that the firm of
Johr Birrell & Co, of London, Ont.,, was in
finanaial difficulties, is but feebly expressing it.
The firm had been in business for over 30 years,
and was always looked upon as a wealthy
and sound concern. A meeting ot the
western creditors was held in Toronto on
April 15th, when a statement of affairs
was presented showing liabilities of $285,-
ooo. Of this amount $153,000 is due to
the banks, $65,000 to Enghsh creditors
and $64,000 to Canadian. The assets
were placed at $121,000. An offer was
made on behalf of the firm of 423 cents cash on the dollar, which
the creditors, including the banks, finally accepted. A similar
arrangement will likely be made with the other creditors.
Ccnsidering the number of wholesale houses who hasve recently
retired from business, ot been forced to assign, it would really seem
as if the trade had reached that stage of the “survival of the fittest.”
The remarks of a lsading English mancfacturer during a crisis about
three years ago in his line of business are, we think, very appropriate
to the present condition of the dry goods trade. Hesaid : [ have
no doubt by this time multitudes have at least some faint idea of the
theory of *“the survival of the fittest.” And I am perfectly sure
some commercial men think they have a complete understanding of
this teaching, still 1 am foiced to the conclusion they only partly
comprehend it, and I think 1n such a case their “litle knowledge is
a dangerous thing.” How do some business men act? Some are
ever fighting to increase their output. If there be a demand, 1 say,
“Lay on an increase,” but what | would complain of is when a man
arrogates to himselfthat in his trade he is going to doitall. Such
an one generally begins by dropping his prices to secure the larger
crders.  The smaller fry immadiately follow suit. Then begins the
drooping process which soon gives some a fatal squeeze.  This often
so inflates Mr. Arrogance that he needs still furtker increase. * He
fancies he is the veritable “fittest ” and mn t “survive” He argues
to himself, “It is turnover [ need, les graudes affaires can only suit
me, margin be hanged, if the returns are large enough profit must
come.” Aund thus in the enormity of his doings he may aptly over-
look the detail, and unconsciously be workmg without profit. Too
soon for him he discovers what almost any chuld might teach him—
100 times © is 0, 1,000 tiies o is ditto, and even 10,000 titnes 0
brings the same result with this difference, the o has become So ex-
tended that upon the most incipient sign of combustion an explosion
takes place which blows Mr. High and Mighty to smash, leaving his
unlameated remains 10 be gathered by Messrs. Settleum & Co., who
first of all settle with themselves and then distnbute the residue of
atoms amongst the sorrowing creditors. | admire genuine develop:
mert, and when a firm_becomes large in 2 sound and legitimate
manaer I am ever ready to honor the yenius thar direrts . But
price-cutting for the mere pleasure of a big business 1 detest. * The
survival of the fittest.® Do 1 believe it? Yes, 1 do; but 1 would
ask a question—* \Who is the fittest to survive 2®  If 1 mav ven'
an answer, it is this. He s fittest who, by stundy and steady de-
rclopment of his innate power, becomes a monarch amongst men,
who seeks not eminence that he may crush whatever lies beneath
him, but whose sole desire of vantage s that he may the better effect
a zicnemus disbursement of s powers and sustenance to aid and
telp the weaker ones around him in the struggle for existence.

Rovert Turner, of the late well-known dry goods firm of Tumner
& Finlay, St. John, N.B., has assigned for the benefit of his creditors.
He has been trying to close out his business on account of 1ll health,
and has made the assignment voluntarily, with the expectation that
after all creditors are paid a considerable surplus will remain.

Alter a great many vexauous delays and unforeseen drawbacks
the old GLorham woollen nulls have beeu transformed for the manu-
facture of skin rugs, etc., and present a business.like appearance.
Many new machines and contnvances have been constructed, not
only facihitaung the manufacture of the goods, but enabling the
establishment to produce a better quality. Though the Robinson
skin rug works have previously won, in competition, a gold medal,
six silver medals and one bronze medal, besides 100 first prizes, the
goods shippe . to Montreal 138 Saturday were the finest lot they
<ver manufactured, including some of the latest captivat.ng shades.
—Newmarket (Ont.) Era

FASHION IN SCARF PINS,

William Addison Clarke in the N. Y. Clothier and Furnisher
says : There has come to befixed rules:n scarf-pin wearing that may
not be transcended without showingalack of knowledge of the canons
of good form. In the irregular scarfings there is a necessity for the
scarf-pin.  There 5.¢ 1n these instances certain portions of the scarf,
to be held together and n place. The absence of the scarf-pin under
these circumstances would indicate that such an article was not
possessed by the wearer of the neck covening, and therefore it were
bad judgment to wear such scarfing that should so clearly reveal
impecuniosity.  The scarf-pin inust also be worn with the puff,made-
up scarf,  There is a place for its insertion, and by sceming to hold
it ogether, it glosses over somewhat the made-up supgestiveness.
In the self-tued De Jomville, or its inntation the regulation made-up
Stanley, the scarf-pin tnust pierce the cross.folds at the intersection.
In all scarfings the scarf-pin must be placed so that, when seen
through the waist-coat opening, it will appear in the centre of

Jhat space. Tobe placed too high an the scarf, too low, or on

one side, would destroy the conformuty. No matter how irregular
the fold may be made, the head of the pin must positively fall in the

centre of the scarfing.  \With the regulation Tuck—palpably made-
up scarf that is not animitation of any knotting that may be made
oy hand- -the scarf pin is stringently tabooed. lthas in such a utili-
zation about as m*-h sigmificance as it would if stuck in the middle
of a pin-cushion, .nd 1deed about the same effect upon the be-
holder. With the Four-in-hand, or the Ascot tied in this popular
form, which, by the way, makes a full and stunning effect of rich-
ness, the scarf-pin_must not be inserted in one corner as was per-
missible whea the liliputian pins were worn, nor in the nuddle of the
cross-piece with a trite and mechanical suggestiveness; but in order
to come as near as possible the centre of the space seen through
the waistcoat opemng, and because it appeacs to get more the flavor
of unlity in seeming to hold theknot intact—there 1s the best ex-
cuse for inserting it n the middle of the tie just upon the lower
edge of the cross-fold.

THE BELL PIANOS AND ORGANS.

That the instruments manufactured by The Bell Organ and
Piano Company, of Guelph, Ont., are really a credii to Canada is
umversaily acknowledged. The proportions that the business has
assumed are simply enormous and we believe we are safe in saying
that they do a much larger trade than any other manufacturer in the
Dominion. That the English syndicate, who purchased the con-
cern, are well satisfied with their investment 1s shown by the report
of the annual meeting of the company which appeared n the Finan-
cial Tines, of London, England, on March 20th. The Chairman,
T. \V. Boord, M. P, in the course of his address said. 1 think

you will consider the statement of accounts very sausfictory. Ths
net profit made for the year 1s in excess of the estumate put forward
i the prospectus, and that 1s a state of affurs _which ail companies
cannot boast of.” The trade had been so sausfactory that they had
1t under consideration whether it would not beexpedient to increase
the capacityoftheirfactoryat Guelph, Hereferredto thegeneral saus-
factionwhichtheircustomerseapressed wathther manufactures,amony
them being the Pnncess Lowise, Marchioness of Lorne.  Mr. \W. H.
Cummings, whosename 1isprominentin the musical world, said he had
taken considerable interest in their instruments, and he wasable to
saythat the work could not be excelled, and hedoubied if it could be
cqualled by any other manufacturer.  The work was very superior
to anything they got from the continent. e knew from musicians
and the trade that there was such confidence expressed in their
work that their trade was likely to largely increase.  Mr. Hart, one
of the auditors, who had personally visited the property at Guelph on
several occasions, and had been over the whole of it, said the build-
ings were of a very sound chamcter, and formed a very handsome
block. With regard to the inside arrangements, he could not speak
too Lighly of the system adopted. From the moment that ihe 1im-
ber came into the drying rooms to the tite that the finished instru-
ment was tested and tuned in the tuning room, everything was most
efficient, and he could only congrawlate the sharcholders on pos-
sessing A property of so valuable a chamcter. The chairman, in
replying 10 the vsual vote of thanks, said the shareholders were very
much indebted to their General Manager at Guelph, Mr Alexander,
and 2150 to their London Manager, Mr. \W._ J. Bell. A dividend ot
10 per cent. on the ordinary shares, and § per cent. on the prefer.
ence shares for the year was declared.
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MEW MANTLE CLOTHS FOR NEXT FALL AND
WINTER.

N APRIL 2nd, the correspondent, of the N.Y.
Dry Goods Economist, wnting from Berlin, Ger.
many, says. Manufacturers of man.lz cloths
have now completed their collections of samples
of next winter's fabnes. 1., the last few months
single samples of these have been shown, the
novelties which were expected to have most merit
being made first and submitted for buyers' ap-
proval, but collections as a whole were not com.
pleted untillately.

Satin and cotkscrew doubles are found in all
the assortment of samples in the difierent quali-
3 ties. They are seen with the ordinary grade of

N lining as well as with good alpaca back.

Esquimaux, one color or melange, are also represented.

Cords have also been made in black, colors and mcelanges. These*
are broad ribbed worsteds.

Cheviot and vigogne doubles are seen in all the collections, but
in only few of these are the samples really high grade goods Cheviot
and vigogne doubles, with fine croise-like diagoral stripes are seen.
They are also seen in small warp stripes and with shiny designs in
balls and dices, although the prevailing opinion is that plair grades
will do best.

Foule doubles are a kind of vigogne double and look very much
like these only they have « more cloth-like appearance.

Tine, soft camel’s hair doubles are also seen.  All these are pro-
vided with good alpaca back, although all of the goods named are
also seen with the comnmoner, cheaper backs.

Manufacturers are using preferably vigogne yarns. These are
wool yams made of soft material, such as cachemire or camel’s hair.

Cheviots and vigognes in heavy goods without lining are also
made, mostly in diagonal stripes. These are destined for the
American market.

Angoras are new and are made n black, enther plamn or with
wide shom stripes, also in color melanges.

Himalayas have a softer feel than Angoras. They are seen in
color melanges, also in lange squares, double iace for evening
mantles.

Cutls in small squares have also been made, chietly in the better
rades. The curis are not laid thickly, being arranged ata distance
rom cach other :n broad diagonal stripes.

In cheap worsteds, hnotted cheviot like worsted doubles are seen
in diagonal stnpes and in small and large squares  \ode colored
worsted grounds, in small squares, carry fine knotted stripes.  Dark
worsted grounds are squared with dark blue threads, while mode
colored grounds have the squares in brown thread.

Astrachan will agawn play a good role for trimmung. It 1s met
with in all possible qualitizs, from the cheapest to the best.  Short
leck prades compete with long locks, the latter being expensive
goods. A black astrachan shows open and closed locks alternauag.

Scveral novelties are also out, among which is astrachanized
waol plush tn tiger skin eifect, having mode colored tufts on a dark
brown ground.

Himalaya shawls, plain, 0 squares, and with burders of balls
and dices, alsu with fringes, are shuwn,

PERSONAL AND GENERAL.

Shuttles and loam wheels of campressed paper are manufactured
in Massachusetts.

Cotton plantations are being successfully cultivated in the neigh-
borhood of Jencho in Palestine

The store ot Swift Bros,, Waiford, Oat,, was bur,lanzed on the
night of March 2oth, and some ready -made civthing cartied off. N
arrests.

Charles B, Snow, who has been for the past ten years manages
of the Untatio Lotion Mills, Hamilton, died on Apul 18th, i his
seventicth year.  Previous to going to Hamulton he cunducted the
Dundas Cotton Mills for several years. He leaves a widow and

turee children, Dr. Walter Snow, of New Yorx; Charles Snow, man-
ufacturer, Torcato, and Mrs. Campbell, wife of Prof. Campbell, of
the Baptist College, Toronto.

The following fires have to be recorded since our last issue :
March 22nd, general store of Depencier Bros., Merrickville, Ont.,
luss §3,000, covered by insurance , March 25th, dry goocs store of
Thomas Brown, Durham, Oat,, loss about $3,600, insurance $2,400 ;
store of J. J. Denton, merchant tailor and dealer in gents’ furnish-
ings, Port Dalhousie, Ont,, loss §2,500, insurance $1,500 ; April 4th,
hat manufactory of Joseph Godin, Cote St. Paul, near Montreal,
loss about $2,000; April gth, store of M. Quinn, dealer in gems’
furnishings, Toronto, loss estimatad at $16,000, insurance $31,000.

E. A. Toshack, manager for “Jestern Ontario for George D.
Ross & Co., woulen commission merchants and manufacturers’
ageats, of Montreal, has taken French leave and is now a sojourner
in the Land of Liberty. Mr. Toshack had his headquarters in
Toronto and for some years back has lived the life of a * tugh roller.”
He has left nuinerous creditors to mourn his abrupt departure. Mr.
Ross has appointed Mr. E. J. C. Norne, of Cantlie & Co,, to fili the
vacancy. Mr. Norrie has been for several years in the commission
business and the firm could not have filled the position to better ad-
vantage to themselves and th=ir patrons.

Canadian carpet manufaciurers state that trade has been very
good all winter in all kinds of carpets. They complain, however,
of a feeling of distrust amoungst dealers regarding any new styles
broug!.t out by them. If new styles are brought out simultaneously
in this country and the United States there is at once a quick
demand for them in the latter. but here dealers will fight shy of
them for one or t-vo years and will not touch them till they hear of
them from the States. They say there is no encouragement for
them to produce new styles and they fail to see why dealers should
not have as much confiuence in their manufactures as in those of
the Amenican or old country.

Thomas C. Watkins, ¢ Hamuilion, Ont., will soon coinmence the
erection of a retail dry goods store which will prove the finest build-
ing of the kind in the Dominion. Itis modelled after the latest
styles of dry goods houses 1 New York and Brookiyn. It will be
four storeys high with a frontage on King street of 62 feet, and on
Hughson sireet of 138 feet. The height fiom pavement to top of
main cornice will te 76 feet; to top of tower spire, 118 feet, and to
top of flagstaff, 140 feet. The enure fronts upon both streets will be
of cast iron, pressed brick, cut stone, galvanized iron and plate glass,
with tower spire covered with red slate The lower storey will be
one immense salesroom, free from all brnick walls, and the entire
building when completed will have a floor space of 38,000 square
feet. It will be steam heated throughout, will have hydraulic goods
and passeng<r elevators, the latest and most approved style of shelv-
ing and counters, the most modern cash and parcel dehivery, and
will be lighted by electric light.

An exchange says: Itis always a pleasure to note the success of
young Canadians, especially when they succeed in carrying off the
palm in competition with other peoples. The Massachusetts Society
for the Prevention of Cruelty to Animals and the American Humane
Education Society recently offered a prize of $230 for an essay in
favor of vivisection and another prize of $230 for an essay against the
system.  Nineteen compettors from England and America entered
for the prize, and  committee composed of professors of Harvard
Universuty has awarded the principal pnize of $230 for the best essay
n favor of vivisection to Mr. John A. MacPhail.  Mr. MacPhail,
who has been one of the bnghtest members of the Montreal press
for several years, has completed a very successful course at the Mc-
wGill Medical School.  His success in carrying off so irportant a
prize from such a host of formidable competitors has been learned
with pride by his many friends, who predict for him a brlliant
areer in his chosen profession Mr MacPhail's prize essay will
shortly be published in book form bg,the American society /\Mr
MacPhail 1s the Montreal correspondent of THE DRY Goops RE-
VIEW,—ED.)
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HE demand lor Eas-

ter bonnets was un-
usual y brisk this year, the
leading retail millinery stores in To-
ronto reporting big sales on their
opening and succeeding days. |t
appears to have been the same all
over, as wholesale houses report that travelers’
orders are coming in freely. Gold and silver
effects in ribbons and laces have taken a big run, there being great
demand for them from all quaiters. Orders for flowers are also com-
ing in freely. The buyers wn the old country are therefore kept
busy, and importations are arriving by almost every steamer. Itis
gratifying to be able to say that there is certainly no dullness in the
millinery trade this season, whatever it imnay be in other trades.

MILLINERY AND DRESS IN MONTREAL.

(BY OUR OWN CORRESPONDENT.) .

After the Easter season there is a lull in the millinery trade, but
there 1s a steady business 1n goods of a less spring-like type to be
worn well into Junz. The outhne that was given last month, and
the forecast that was made of the scason’s wants, have been closcly
followed, and the hats and bonnets seen on the streets and in the
shops confirm those views. The prevailing idea, as was before
pointed out, is still more noliceable—artistic combinations in flowers
and lace, and airy effects in crepe net and lace hats. The amount
and arrangement of the matenial 1s at first confus’ng, and seems to
go beyand the limits of good taste, but habit accustoms the eyeto
flowers, ostrich tips and aigrettes on the same hat.  The desire for
gilt and jet passementerie has been modified—indeed, from the first
it arose from a few interested dealers rather than froma public and
general demand.  Yet gold galluons, gold and silver butterflies, and
large, dangerous-looking pins are in favor, and from their novelty
have a striking and not unplcasing effect.  Even narrow-looped
edyes of metal, steel, silver and yold, are used to inish the brims of
tusteful hats.  Bandeau trunming, consisting of.a band under the
brim of the hat, fitung close to the head and covered by a roll of
nbbon or velvet, a ruche of lace or wreath of small flowers, promises
Lt0 meet with general acceptance. Hats continue low 1n the crown,
with broad bnms, but cluse at the back. In both hats and bonnets
the fancy and open straw work prevail, and the bopnets themselves
are smaller than ever. The widest diversity of effects is seenin
tngues. The shapes are long or croweless, with narrow or peaked
livnts. The flatness extends even to a saucer shape, with fluted
sticll fronts. Misses hats nave the open brnim and are large, tlat and
plam. The Leghornis holdingits own, and will make a strong bid
f - favor as themonth wears on. For young children the poke bon-
sct or hat in shirred surah, with hemmed strings of the same ma.
tenial and tips and aigrettes, or nbbon rosettes as tnmminy, 1s the
favorite headwear. The use of satin kas been revived, and its rich

lustre enhances the beauty of
the gowns on which 1t is worn,
Plamn satins are used as former-
ly, for parts of costumes, for sleeves, and for demi-trains,
but 1n the most advanced establishinents one sees striped
and diagonal goods, with undulating waves across the
breadth, chevron stripes in zig-zag pomts from side to selvage, or
meeting 1n the centre to form a hine of ponts. The colors are
often contrasting Wlacand pale blue, bufi and blue, tan and green,
yellow and white, or rose and green.  Many of the designs are very
rich, often arranged in three shades of gray or of brown, shaded to
cream color. Brocaded satinsare rich in designs of silver and gold,
pink leaves cdyed with silver, or gray satin leaves with gold.  Bas-
kets of flowers with the blossoms heaped up and running over, and
the fluttering ribbon with bow-knot designs, ave all retaimed. Velvets,
too, are demanding nouce, especialy for panels, and bordered with
rouleaux of silk, but they haveto compete with the new Bengahne
satin, with its serpentine stripes.

PARIS FASHIONS.

The Pans correspondent of the Drapers’ Record, London, Eng-
land, says:—1In the way of trimmings rich Lowms X¥1. embrowdery
on thick faille 1s being much used in the large houses, also ecru
puipures and black lace, but very little gold.  Jewel embroidery bas
disappeared, and no one is sorry. The good houses wiil have none
ofit, and the milliners are sick of it. Jet 1s seen on cverything ; in
fact, 1t 1s overdone.  The new capes are covered with jet yokes, long
fringes, and studded with large nail heads of jet.

Feathers have disappeared. Tulle in every color, dotted with
fine spangles in blue,yreen, gold, or silver, is much used n tnmunnng
toques. Also pearls, flowers, aigretics, a little gold, sky-blue velver,
and frosted tulle. A pretty capote is in fancy stras., studded with
crescents made of straw and pearls, and ornamented with a black
lace quilling and a wreath of shaded roscs.  There 15a new shupe, a
small round Lows V., in fancy straw, the brim turned up ali rouna
and lined with Irish guipure, a wreath of roscs outside, and & mor-
dore aigrette, and a small row of rases under the brim a front. The
new turban has become already a fasorite.  The upturned brim s of
striped black straw, the crown is covered with pale rose-colored
crepe de Chine , around the crown is twisted a deep plum-colored
velvet ribbon.

MILLINERY IN NEW YORK.

The Spanish bolero or extended turban shape is coming to the
fore agan.  One of tan Milan has a scarf of golden-brown crepe
carelessly drawn around the brnm and knotted in the back in two
ends and loups with a pompon of pink resting above.  Sailor hats
are starting up with a trimming of a ribbon and bunch of small
flowers at the back. Traveling hats of coarse straw are styhish with
a large bow of ribbon held by a long gilt pin.  Large crinoline hats
are tnmmed with crepe, net or edging and a generous supply of
flowers. Thus far medium-sized hats preval.  Theideass to arnive
at chic and originality without eccentriuty ot loudness.  Happy the
miliner attaining this point. A toque of black gold embroidered
lace has a wreath of tiny blue hyacinths.  Gold balls edge a small
Tace bonnet tnmmed with black vslvet nbbon and golden pompons.
A crown of shot pale-green chiffon has a straw brim trimmed with a
bun:h of African marigolds. The fancy for black and pink 1s shown.
in lace toques having pink pompons and black augrettes at the back.
Both black velvet and the gold or metal ribbons are worn as ties on
small lace toques. A cunning toque of red crepe in many shirrings
is toned down with three full rosettes of arrron black velvet nbbon,
at the back. Large lace and Leghorn shapes fur seasule and carn-
age wear are trimmed with scarfs of white crepe and silver buckles,
white tips and lace, or tips of gold nibbon, and one spray of lovely
flowers.—N. Y. Dry Goods Economist.
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DESCRIPTION OF FASH!ON ILLUSTRATIONS.

Figure No. 1 1llustrates a gray Milan having a flared front and
crinkled. upturned back, with a narrow fold of velvet on the edge
A carcless bow of glace taffeta in pray and siver ornamants the
front, with a smallerbow atthe back whers nods three gray ostrich tips.

Fiy. No. 2 illustrates a hat of gray Milan suaw baving a front of
the poke order, with the narrowed back wraing up in a sharp point.
Loops of highter gray nbbon are placed outstde of the turned up
pomnt as well as on top where they are mingled with pink chrysan-
themums. Two meces of nbbon extend over to the front and are
caught to the brim with fancy steel pins and two of the flowers.

¥ig. No. 3 is ofa fine tan colored straw having a fluted fron,
closely rollad sides and open back.  Gik galloon tnms the sides and
golden Lrown velvet ribbon No. g answers for strings loosely knotted
over the chest, loops in the back and fromt, with dainty yellow
Aowers arranged as represented,

SOME TRIMMED HEADGEAR.

The Freanchy chemlle shapes 1n bonnets and hats are in open
meshes that are ornamental in themselves, and only need a tiny bow
of gold ribbon in front, with velvet ribbon loops and aigrettes in the
back.

Broad hats have a wreath of flowers around the crown and loops
of woven chemlle hike a nbbon un the back. A capote for a nuddle
aged mation 13 of beige Milan, with a roll of lavender crepe inside
of the bnm. At the back are loops of beige velvet ribbon like thcl
ties, which conceal the stems of some sprays of purplish lavender
wisterii, which fall toward the front.

A long-shaped toque has the up-turned brim n lacey scallops and
the simple garniture 1s a large bow of tan and gilt striped ribbon far
on the crown caught with three large gol:l pins.

An evening toque of woven tulle and gold stripes is caught over
a gilt frame with uny gilt pins, with a wreath of tiny violets on the
edge and ties from the back of violet velvet ribbon No. 7.

Fancy chips are prettily timmed with a velvet fold facing, loaps
of satin, tinsel, velvet, taffeta or fancy ribbon in the back, requinng
wire to keep them erect, and a small flat bow or knot in front, ~ith
flowers in the back only, or in the front as well.

Very large hats give one the feeling of looking at an artistic mass
of flowers, galloon, lace and ribbon. Black lace 1s lavishly used and
may have eatirely gilt trimmings, or a miture of flowers and tinsel,
which mingle well on a lace design, ’

" PICKED UP IN A SMOKER.

—

There is always a few good storics floating around among
travelers. Here are some we pickeu bp “in a smoker” the other
day:

IT WAS TIN, .

Dennis Mulvancy went up to a bar in 2 town up west and threw
down z piece of tin which he had picked off a plug of Macdonald's
tobacco, to pay for a pretty stiff horn of whiskey. As he turned
away, wiping his mouth with his coat sleeve, the bartender shouted :
“ Hold on, Dennis, this is tin!”  “Tin, begorra ! I thought it were
ownly foive; take sumthin' yerself.”

HIS FIRST ATTEMIT.

A leading commercial hotel up north gat a new porter a short
time ago. He came highly recommended by his Sunday school
teacher from the back township. He was told by the hotel keeper
to ask commercaial men with baggage for their excess tickets and
checks before teaving the station. \When he met the first train after
his arrival he yelled out: “This way, free 'bus for The Globe. Give
me your checks and ‘success’ tickets, gentlemen, please.”

HE WOULDN'T COMPPROMISE.

Mr. Joseph Snagsby used to guide the plow ; now he keeps store
at Snagsby’s Corners, up in the county of Grey. Sume goods he
bought in the early spring were iate in delivery, so he wrote the firm
that unless they dated them from June and took a discount off he
did not want the goods. They wrotc Snagsby te pass them into
stock, apologising for delay, and told him they would compromise
the matter by meeting him half way. The office men were greatly
amused when Snagsby replied that he had no clerk; his wife was
away, and he couldn't leave home to meet them half way. If they
were anxious to settle the matter they must come right through to *

Snagsby's Corners.
THE A. L C. DID IT.

On last election day a prominent merchant and politician in the
Parry Sound district went down to one of the islands in the Georgian
Bay to show the natives, who could neither read nor write, how to
mark their ballots. He was very anxious that Mr. Fiugerald, the
Reforin candidate, should beat O'Brien, the Tory member. Hetold
them and showed them how to mark the ballot paper with a X oppo-
site the Reformer's name.  O'Brien being the old member, he natur-
ally thought his name would be on the top of the ballot, whereas
they were pninted alphabetically, and, as F. comes before O., O'Brien
polled 39 votes out of 41. The gentleman, himself, now laughs over the
tittle mistake, but it won't occur again, no, sirrec.—TOM SWALWELL..
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THE HAT TRADE.

Retailers have done a good trade during and since Easter in
spring hats. The few fine days this month led to a big demand, and
now that the weather seems settled the demand will continue.
Wholesalers are busy with orders for straws and sorting orders for
felts. ‘They have no reason to complain of trade so far and manu-
facturers are equally well pleased.

ERECTING A NEW FACTORY.

Mr. E. J. Fawcett, hat manufacturer, Toronto, found his
business increasing so rapidly this year that he had to look out for
larger premises. He decided upon erecting a new factory at West
Toronto Junction, and work has just been commenced. Mr. Faw-
cett expects to occupy his new quarters about July 1st.  The fac-
tory will be of three storeys, with a frontage of 6o fest on Albany
Road and a depth of 4o feet. There will also be a shop in the rear
of 20700 feer for coloring and sizing. Mr. Fawcett is a thorough
belicver in the benefits of advertising, and attributes his increasing
business this year in a large measure to his advertisement in THE
REVIEW.

SOMETHING IN A NAME.

A casc in which local hatters were much interested came up at
the Toronto Civil Assizes last month. The plaintiffs were Lincoln,
Bennett & Co., the well known hat manufacturers of London, Eng-
land, and the defendant, Joseph Rogers, a leading retailer in
Toronto. It appears that some years ago the then Dominion Hat
Company, of Hamilton, manufactured hats which were stamped
with the plaintiffs’ name and trade mark, and had underncath the
words “manufactured expressly for Joseph Rogers.” In Novcmber,
1889, a member of a local legal tirm, representing the plaintifis,
purchased one of these hats from defendant, and shortly afierwards an
injunction was asked for and obtained restricting the defendant from
exhibiting or selling any hats stamped with the name of the plain-
wifs' firm.  The trial last montk was for a continuance of the injunc-
uon and for a claim of $1,000 damages. Alfer heaning the argu-
ments of counsel the Judge deaded to continue the injunction with
costs, no damages being allowed.

FIFTY YEARS AGO.

Following is a copy of an English hauer’s advertisement of fifty
years ago. \What the public would think if hatters now made their
announcements in language similar to this s not difficult 1o conceive.
The advertisement s as follows :—

SWELL TILES.

John Hage, Stodman.street, Newark, invites the a‘tention of
those swell coves who are desirous of supplying themselves with a
knowing castor of out.and-out quality and slapup shape, warranted
10 keep out a deluge of min, and protect the knowledge box agnnst
all accidents. Travellers, coachinen, and others exposed to inclement
weatker will find them unrivatled in substance, shape, and durability.
The above kiddy toppers are forwarded to order to all parts of the
country on receipt of the blunt from 10 to 23 bob.

J. H. likes opposition, invites comparison, defies competition,
and hates imposttion,

THE MARCH FUR SALES.

In our last 1ssuc we gave the result of the London fur sales up
to thetime of yoing to press, and we now give the complete returns
received by cable as follows :—

Hunson's Bav Co's SaLE,

Otter . . 15 per cent. higher than last spring.

Fisher..... . 1o - - “ “

Fox, Silver...... . 45 « “ “ “

Fox, Cross . ... 20 " v b «

Fox, White.... ... 23 “ lower “ “

Fox,Red..  ..... Same as last March,

Mink .. 23 per cent. higher than last March,

Marten ... 5 by lower bt N

Bear, Llack 25 Iegher ¢ «“
Brown...... 23 o « o “
Gray.. ..... Same as last March,

Lynx...... ..... . " "

Wolf. ..« .. t5per cent, Jower than last March,

Wolverine . .. . 13 * “ o “

Skunk ... ... e 20 u higher ¢ .

Musquash. . . . .5 " dower % January. °

5
C. M. LaMmrson & Co’s SaLE
Russian Sable :

Kamschatka . 10 per cent. lngher than last Autama,
“ “

lakutsky.... ... 10 * “

Amoorsky.. .... Same as last Autumn,
Fox, Silver. . 45 per cent. higher than last Maich.,
Fox,Cross . ... ... 20 " “ o .
Fox, Blue . 12 higher b “
Fisher. . . .. ... 20 “ “ " « -

. Old prices.
10 per cent. hugher than last October.
40 per cent. higher than last March.
15 per cent. higher than last October, or same
{as last March.

Otter, Labrador. ..
Otter, other kind
Sea Otter

Fox, Red

Fox, White ...... same as last |anuary.
4 1)

Beaver .......... .
Marten. ...... .. “ “
Lynx.  ...... .15 per cent. lower than last January.
Bear, Black . same as at January salc.

Brown “ "

Grizzly “ “
Fox, Gray 73 per cent. lower than at [anuary sale.
Wolf ... .. . Same as at January sale.
Wolverine . 10 per cent lower than at January sale.
Badger... .20 ¢ * “ ¢ “
Cat,Common . . . 23 “ higher 4 a

House.. ... .. Samc as at January sale,

Chinchilla, Bastard.. « last October sale
Japanese Fox . ‘" *“ January **
Dry Hair Seal 10 per cent. lower than at Janaary sale,
Austral'n Opossum . 10 “ © “ “ b
Skunk. . ... Same as at January sale
‘\link' .. N ) 4 " ..
Bear, Black e * “ "

l;m“.n ..... (13 “ ot "

Griuly “ " .“ [1Y
Raccoon 10 per cent. lower than in January.
Opossum 35 4t “ [
Musquash ;

Black 13 “ - “

Salicd Fur Seal:
Copper Island 15 per cent. lower than October.
N. W, Coast 10 " o ¢ January,
CapeHom . . 10 *“  ligher = "
Japanese ...... Stagy—Sold at low prices,
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A PROGRESSIVE FIRM.

B. Levin & Lo, wholesale hats, and manufacturers of fine furs,
Montrenl, inform us that thew sprng trade has exceeded their
utimost cxpectauions, so much so that they were _ompelled to lease
another warchouse to do ther business this year.  Having been
successful 1 sccuning tor the Domimon the agency of Lincoln,
Bennett & Lo, Sackville street, London, hatters to Her Majesty and
Pruce of Wales, a tirm well known and celebrated all vver the
world; and also for \V. Wilkinson & Co.,, Regent street, London,
another manutacturer of ackngwledged reputation, the trade un
der the cucumstances, were only tou glad tu avail themselvcs of
the opportunity of secusing hats from two such manufactuters  The
firm congratulate themselves 1n beiny able to offer goods of this class
10 the trade, thereby plauing the Canadiun public in the posiion af
being able to buy the best xoods in the market. The surress that
has attended this effort will enable them next season to put upon the
market a line of stff hats that cannot be excelled.  Their travelers,
six in number, are now on the road for the coming fall trade, and
are showing a line of furs in capes, plain, Queen Anne, and Drincess
styles; collars, in alinost every description of fur, with muff to match,
and caps 1n a variely of styles.  They are also showing some entirely
new novelties in furs made up into capes, collars, and mufls, and the
trade should not allow the opportunity to pass without giving ther
samples an inspection when their representative calls, as they would
be interesting to look through. They arc also carrying some new lines
of robes, coats and jarkers, besides the usual line of gloves, mitts,
nutation lamb goods, and Sratch caps in great varicties. Their
buyer in Europe has this year made a special study of new furs for
the Lanadian trade, and the firm feel that he has succeeded in
cnabling them to put upon the market a line of samples in fine furs,
not to be excelled by any other house in the trade.

JAMAICA EULOGISED.

Mr. AL AL Allan, of AL A. Allan & Co., wholesale hatters and fur-
riers, ‘Toronto, returned, 10 the beginning of this momb, from a
threcanonths’ visit to Jamaica. e feels greatly benefitted by the
change and speaks in glowing terms of the beautiful scenery, the
hospitality of the mhabitants, and of the island as a health resort,
particularly for certain lJung and thront diseases.  In his opinion the
trip from Canada to Jamaica is far ahzad of any other winter trip
upon the map, and only requires 1o be better known to be wmore fully
appreciated by Canadians. He says the exlubiion has been a
wonderfu) success and the Canadian exhibit was the talk of the
island,  Onc great benefit of the exhibition has been, that it has
opened the eyes of the people of Jamaica to the fact that there are
other people to trade with in the wotld besides those of the United
States. There 1s no question in his mind but that a good live
trade will be done with Jamaica by Canada. It may 1ake tune;
progress at first may be slow, as the islanders are a most conserva-
uive people, but it will be centain and lsting if properly looked
after.  There 1s practically no manufacturming done upon the island,
but they do not require many of our manufuctured goods. What
they want, and what we should make a point ot establishing a trade
with them 1, are breadstuffs and natural products ; also dressed
tumber and prepared lumber for building purposes  They are very
deficient in their laundry service 3 the country is warm and laun-.
dries are as necessary as drink.  There is a grand opesning in that
country lor energenc laundrymen and first-class bakers.

THESILKHAT.

In many years there has not been such a wide discrepancy in the
appearante of the high ¢lass native and forcign type of high silk bat.
The home article does not differ in a marked degree from the block
of last season. 1t 1s not at all ultm in form, having a narrow brim
with shight curl and a straight symmetrical crown.  1tis a style be-
coming 10 the average man. The Enghshrall hat, on the other hand,
has a stnkng Uell crown and noticeably curled brim,  There can be
no confounding the Awerican and English styles this Spring.  The
English type bas scored a positive success, and will probably be
followed more closely by native manufaciurers in the Fall.—N. Y.
Hauer and Furder. .

TRUE IT IS.

A man may still be honeat in a hat of last year's shape: but to
insist upon wearing it is to go heavily handicapped: the odds are
ten to one that, from looking askance at him, his fellows will proceed
to charge him with eccentricity, and end by grave donbts ahout his
reason. He finds himself suddenly forced, some fine morning, to
set aside his own taste for that of the wide civilized world, which
agrees in thinking his brim an inch too wide How has the world
precipitated itself so swiftly to this just conclusion? ‘The process is
as startling as any transmutation of the alchemi-ts; it defies augury,
like the philosopher’s stone.  Scribner

STRONG DEMAND FOR KRIMMER.

The Leipug correspondent of the Hatter and Furrier says . * It
becomes mongtonous to repeat conunually the sine thing about
Astrakhan, Persianer, and Knmmer. All these articles are as much
in demand as cver, and importers here actually contract for the
lamnbs before the ewes are born.  As everybody bids for goods the
quality of which 1s utterly unknown, prices are expected to strengthen.
It has to be considered that, with the continued slaughter of Jambs
and ewes alike, this order of things cannot last. Krimmer is in very
strong demand for your country and France. The demand for
Amencan furs, which began under good auspices, has sagged ot late,
and shippers, ¢f whom two or threc have just left for London, are
more than satisfied.”

Krimmer is what 1s known in Canada as grey lamb. So strong
has been the demand for it that several houses cannot get it at all
and those who have been more fortunate are holding 1t very stiff.

A Toronto house, the other day, received a cablegram from their
representative in Leipaig that Astrakhan had advancedero-per-cent.

PANAMA HATS.

The art of manufacturing Panama hats had its ongin in Guaya-
qul, and from thence was inported mto Peru, some fifty years ago.
Ten years back it was a flounsshing business, but its importance has
greatly diminished. This decline 1s suid to be owing to the pro-
gress made in the European manufacture.  In Brazil, where the sale
of the Panama hat was once sure and profitable, an ltahan straw
hat may be obtained for a franc and a nalf, arranged according to
the fashion, while the most ordinary Panama hats cost about two
francs each. The inhabitants of Mayobamba, Sarapoto, and Somas,
who formerly hived on the hat industry, have considerably dimin-
ished, and at the present day they turn their attention to the more
lucrative gutta-percha industry. The preparation of the straw for
the manufacture of hats s a somewhat delicate operation. The
fibral parts are separated, and for this purpose a hook is used
resembling & hairpin.  The strip scparated by the two ponts is that
used, and all the straw used in the manuvfacture of a hat is cut in the
same way, and must have the same width. These shieds of straw
are submerged in boiling water for six hours, then exposed to the
dew, and afterwards dried in the sun. The value of the Panama
hat increases in proportion to the fineness of the straw. The ord:-
nary hats have three numbers, No. 1 heing the least fine.

VALUE OF THE ALASKA FUR INDUSTRY.

In a census bulletin on the wealth and resources of Alaska, re-
cently issucd by the United States census office, Mr. Ivan Peterof,
the special agent who prepared it, says :

“The discussion of the wealth and resources of Alaska can be
properly classificd under four heads—furs, fish. minerals and timber.
This classification will give these products in the order of their rela.
tive value and magnitude of proportions. The fur trade, the most
important industry of Alaska, may be divided into two branches,
namely: The traden land furs and the pursuit of marine mammals,
such as fur seals and sea otters.  The trade in land furs, though a
decline has been noticed in the supply of certain sections, cannot be
said 10 have decreased in volume. There is no doubt that fur-bear-
ing animals are hunted and trapped with greater persistency and
energy than ever before, and as a natural consequence there must
inthe future be a greater decline innumbers.  The land furs export.

A
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ed at present from Alaska consist of the skins of bears, both black
and brown; foxes of three or four different specics, including the
most valuable among them, the silver or black fox, and another
Lnown as the blue fox, the land otter, which inhabits all the nivers
and streams , the marten or Alaska <able, the beaver, the mink and
the muskrat, to which must be added a few pelts of the lynx, woll
and wolverine. The pelagic furs consist of two kinds, the sea otter
and fur seal.  Of these fur-beaning ammals the fur seal 1s by far the
must important, constituting, so far as explored and known, fully one-
4 half of Alaska's natural wealth and resources. The value of fur
sealskins shipped fron, the territory and sold in the London markets
during the twenty three years of Amernican occupancy foets up nearly
$33,000,000, while the total value of all other products combined
during the same period does not quite reach $30,000,00c, of which
more than one half, or $16,000,000, represents furs of various kinds,
chief among which is that of the sea otter.

OBITUARY.

Toronto has good reason to sincerely mourn the loss of one of
her leading merchants and staunchest friends in the person of
Ald. George E. Gillespie, senior member of the firm of Gillespie,
Ansley, & Martin, wholesale hatters and furriers, Toronto. When
he left Toronto on March 19th to spend a few weeks with his invahd
wife, who had been in California for some months in search of
kealth, he never felt better, and therefore the sad announcement of
his death on Apnl 11th, at Pasadena, California, from la grippe, was
a great surpnise to every one. His death was all the more sad from
the fact that he was far away from home and friends, having only
his invalid wife with him when he passed away. The remains were
brought to Toronto for nterment. The deceased gentleman was
born in the county of Wicklow, Ireland, about 56 years ago, and left
for the Uhited States in 1854. He lived in New York fora long
time, where he received a thorough business training and came to
Toronto ten years ago having purchased the business of his brother.

He was a wan of known prubsty, fearless i his denunuation of
wrong-doing and an earncst and consistent advocate of anything
beneficial to his fellow-citizens.  He quickly took o pronmnent posi-
uon 1 business urcles and four years ago was induced to enter
muutupal life as alderman for St. George's Ward.  In the muniapal
arena he was never tired of inauguiating and persistently carrying
to a successful 1ssue many much needed wivie reforms and had he
been spared he would undoubtedly hase Leen honored with the
highest inbute to a public spinted man in the gift ot the wtizens

the position of Cluef magistrate of the wtv. In January last ns
f.iends desired him to stand as a candidate fur the mayuralty but he
declined. He was a strong advoiate of temperance posaples and
took an active part in philanthropic work.  Six children, all uwinues,
are left to mourn the loss of a fond father. The City Counail at thes
regular meeting on the ¢ 3th passed a fiting tesvlution of sympatby
to his widow and family and then adjourned, without trausacting any
other business, as a mark of respect to the deceased alderman’s
memory. On the same day the Wholesale Dry Goods Section of
the Board of Trade met and passed the following resolution . “The
Wholesale Dry Goods Section of the Board of Trade of the city of
Toronto desires to place on record its deep scnse of sorrow at
receiving intelligence of the death of one of its members, Ald, Georpe
E. Gillespie, who has been so suddenly removed from amongst us
and under circumstances so distressing.  Mr. Gillespie was highly

esteemed by all who knew him. He was faithful in the discharge of
his public duties, and fearless and conscientious in carrying out his
convictions. His death will be deeply regretied by the whole com.
munity in having lost so public-spirited a citizen. They desire to
com'ley this sincere expression of sympathy to his bercaved wife and
family.”

CORRESPONDENCE.

Wo sollelt lattors from our roadors on business topfos. A practical mor.
chant's viows are always of great valuo to othors in the famo business, and
wo should bo pleased to havo our paper mado the meditun of oxchanging
such opinions and experioncen.

No

I'he Patented Napa Buck Glove has no equal.
Price refunded if they do not meet our representa

tions.
We have the exclusive right for Canada.

others genuine.

,
4

W. H. Storey & Son,

GLOVE MANUFACTURERS,

MWM"’{«M - ACTON, ONT.
lunzrs tha : '3
M%@Cm"’

J. TuNsTEAD & Co.,,

~MANUFACTURERS OF—

Fur Felt Hats, Stiff, Soft and Flexible.

271 KING ST. EAST, HAMILTON, ONT.

The first Hat Manufacturers that ever catered to
the Retail Trade exclusively.

ALL THE LATEST AMERICAN AND ENGLISH STYLES,

E. J. FAWGETT

MANUFACTURER OF

FELT HATS

STIFF, SOFT and PLEXIBLE.
NAGARA §T,, - - TORONTO.

The only manufacturer in Canada supply-
ing exclusively the RETAIL TRADE, Send
for samples of

DUNLAP, KNOX AND MILLER STYLES.
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Since out last issue, the weather has not been favorable to a big
demand for spring suits and overcoms.  Retailers, however, report
that sales have been as gond as last vear and prospects are bright.
One striking fact is the general superior qualitv of the yoods, both
in style and workmanship, to be seen in the leading store-.  There
is no doubt that i the cities and larger towns the demand for
ready-made clothing is gradually assuming larger proportions, cus-
toin made clothing being reserved for the wealthier classes.  But it
is astonishing bow cheaply a suit made to order can now be pur-
chased from some merchant tailors. A fashionably made pair of
pants of good material can be got as low as $3.50 and 34, with
prices for suits 1o correspond

Manufacturers and wholesalers have been busy during the past
month with sorting orders for spring and summer, and are now pre-
panng samples for the fall trade.  They report that business has
been very pood and payments on the whole astisfactory. The trade
n the Maritune provinces, particulatly, for spring, has been splendid.

CLOTHING IN MONTREAL.
Ry Our Own Corrospondont )

Clothing s the mast hopeful feature of the dry goods trade and
allied industnes.  The travellers are all in and the month ol March
was spent i filling orders and in preparing samples for the fall
trade.  The wholesalers have ground for satisfaction in the improve-
ment of payments and n an increased nunber of repeat and letter
orders. The winter of 1800 was a slow year for overcoats and
retarlers bought spanngly, but last winter there was a general artiv-
iy and the small stocks rematng, really the surplus fiom the year
before, were well cleared out, so that now the shelves of country
stores are emptied.  Travellers will shortly be out for the fall trip,
and they Inak with confidence to increased sales. The orders for
the summer have been eatensive and as clothiers are adapting their
yoods to locahities and weather they are obtaining a large trade that
formerly went to custom taslors.

REMOVAL.

\W. R. Jolnstun & Ca., wholesale clathiers, Toronto, wil), about
May tst, vacate their present premises and take up their quarters in
the laree and commodious burlding on the corner of Bay and Front
streets, recently occupied by Boyd Bros.

THE ROCHESTER LOCK-OUT.

A strike, or rather lock-out, which threatened to throw about
20,000 people in the cnty of Rochester, N.Y., out of employment,
has ended satishactonly o Wl wonerned. I appears that on March
7th the cutters, about 550 0 number, employed by the firms con
prising the Clotliers Exchange, received the following noufication .
—"\We have been so hampered and interfered with 1 our business
by intermeddiers that we teei onipelled tu stop work 1rom now an
until we can adopt means 0 conduct vur affairs in A manner satis
factory toounclves.”  This was the culmimation of a lony struggle
between the manufacturers and the Cutters® Union.  Two davs after
the lock out the manufacturers 1ssued a statement to the public i
which they said . ** The manufacturers, under the edicts and oppres:
ston ot thewr rules, have not been at liberty 10 engage the services of

[ )4 oo
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persons necessary for the proper conduct of their business, nor to
dispense with the services of such persons whose presence has been
unnecessary or mjurtous, and they have been deprived of the co-
operation and assistance of their employes, which have been indis-
pensable tothe proper conduct and growth of their respective estab-
lishiments. These labor agitators have endeavored to direct trade
from our market by threats, and the growth of the clothing business
in this city has been greatly retarded and its prospenty checked by
improper interferences and practices, aside from the tribute in money
which has been exacted, until now the co 1ditions are unbearable and
inconsistent with our vested nghts, and we have determined to throw
off this tyranny and provide safeguards for future security.” In
reply the Cutters’' Union issued a statement in which they claimed
that the sole object of the manufacturers was to flood their shops
with apprentices instead of employing journeymen cutters. On
March 17th the State Board of Mediation and Aibitration held an
wmvestigation mnto the causes which led to the lock-out, during which
the manulacturets produced evidence showing clearly that the
chairman of the National Garment Workers and Trimmers Assem-
bly levied boycotts on three firms, and then extorted from them sums
of $1,200, $1,000 and $1,500 respectively to lift the boycott. Seven
prominent members of the National Assembly, including the chair.
man, were afterwards arrested for attempting to prevent and hinder
the firmsin question from carrying on therr business and with a
further charge against the chairman of extorting money from them,
Opn March 23rd the Clothiers' Exchange publicly notified their late
employes as follows :—

“It is unnecessary for us to rehearse to you the unpleasant events
which led to the closing of our respective cutting-rooms or. the 7th
of March. We are now ready to resume work, and any of you who
wish 10 re-engage your services are requested to make forinal appli-
cation toyour late employers on or before the 28th day of March,
1891, as after that date we shall ill any and all vacancies with other
apphicants.  We shall ar all times insist upon our unrestnicted right
to hire and discharge employes. The hours of labor will be the same
as before March 7th, and those whese applications are favorably
considered will receive the same wages as were paid-them on the
last mentioned date. We will, however, employ no person who is a
member of an assembly of the Knights of Labor.”

Oa March 27th the clothing workers met, and passed resolu.
tions advising the men to apply for employment in a body, for the
following reasons:

“ Furst, that any employe who is refused employment has reason
for an action against the employer who so refused, which will be
pushed to the strict letter of the law with the understanding that we
know a clear case of conspiracy  Second  The reason we take this
unprecedented move is because we desire to give the consumers of
Rochester clothing the opportunity to know the men who conspired
agunst Amencan workingmen and women in the city of Rochester
and as it will take several weeks to natify the consumers of Rochester
clothing, 1t would be unprofitable and inadvisable to remain out of
work during that time.”

On the 30th the cutters, formerly employed by one of the leading
firms, met and volnntarily signed a declaration condemming the
resolutions of the 27th, severing their connection with the Knights
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of Labor &= agrecing to use all means to further the interests of
thewr emplovers.  This proved the bedinmiey of the end, as nest day
at a mass meeung of the cutters and tnmmers and furemen the
tollowing resolutions were adopted .

“ Resolved, That we hierewith condemn the resolutions as adopted
at the meeunyg of March 27, which condemned the action of alt our
cmployers, ind herewith sever our connectica with the Knights of
Labor, and will use all hotorable means to further the interests of
our cmployers.

“ Resolved, Tha* we hereby explicitly condemn the action of the
officers of the N.T.A. 231, under above date, requestinyg all cutters
and trummers to return to their work, and at the same ume preparing
v boyeutt work cut by the same men, and that we hereby eates vt
sulemn protest against all attempts o! boycotting youds of any de
scription made in the city of Rochester as being detrimental to this
commumty and attempting to deprive thousands of persons ol an
honest hvelihood, destroying millions of capual and creating a per-
manent source of discontent and enmity.”

The following day all the mea were taken back and the lockout
ended, as it should. The wnportance of the clothinyg ndustry 1n
Kochester can be seen from the fact that the annual business s
$10,000,000, and the annual wages from 1t aggregate $3,000,000.

A NOVEL AUCTION SALE.

If there Is any class of traders that suffers more from *“dead-
beats” than the merchant tailors, we would like to know 1. In
New York the Merchant Tailers’ Society have adopted a novel
method of bringing these gentry to time, or at all ¢vents, making
them ashamed of themselves if all sense of shame is not dead
witkin them, They decide:l to offer by public auction, at the Real
Estate Excharge, on the afternoon of March 18th, a number of
judgments obtained by them against certain delinquents, who would
not pay for their clothes. Judgments aggregating $3,236.90 were
sold for $325, or less than three-quarters of a cent on the dollar.
The Sartarial Art Journal in referring to the sale says: \We regret
to see that the daily press is disposed to make hght of the whole
affair, but this may be safely attributed 1o 1gnorance of the real facts
and results, which do not appear on the surface.

To instance: A well-known tailor of this city, who makes a
specialty of riding habuts, had as a result of the present agitation, a
lady customer whose debt to him was so ancient that 1t had passed

utterly from out his memory, take his breath away by calling in and
paying him two hundred and forty-one hard dollars the other day.
Several merchant tailors on Fifth avenue have had like pleasant
experience--in fact upwards of $5,000 has materialized through this
plan. Aswde from this, many compromises were made right in the
auction room on the day of sale; one with a worthless check for
$50, which was hastily taken up two hours later.

Thus it will be seen that the moral effect has resulted i the col.
lection of nany dollars; and although a New Ynrk daily states that
the society 1s already threatened with legal proceedings as a conse-
quence of the sale, yet our readers will recall the Cinunnats suit
against the Exchange of that city 1n which the society came off vic
torious, and will at the same time remember that the New York
soctety was logally advised by eminent avthoiity before adopting
this plan.  Another point that may be noted 1s that the retail gro-
cery trade and mulliners, in emulation of the example of the mer
chant tailors, are about to adopt the same tactics in collecting bad
debts, and in fact the plan seems to meet with general approval by
all except those who owe the money, which under the citcumstarces
15 only natural and to be expected.

FOIBLES OF FASHION.

Arbiter in the N. Y. Clothier and Furnisher says . [t is now inti
mated that the shawl-collar upon the swallow-tail coat 15 svon to be
numbered among the * has beens.” This shaped collar and lapel
<ombined has ever been an essential feature of the Tuxedo sack, and
that garment 1s to be rendered more distinct an an exciusive right to
tms device through 1ts bamshment from the ensemble of the tail
dress coat.

The velvet collar that was first noted herein some months ago,
has been gaining recruits among the men of swaggerdum. Itis
madeamplerin size than when the \nnovation was originally effected,

and is aiways coincident with the nowched lapel.  The speculative
young person that tovk chances of offmding by having a sehvet
collar set in upun the rolling lapel succeeded only i making abotch
of an acceptable dress coat and mdicating s meflicency at leader
ship.

1t 15 not unusual indeed it s deemed the ultra vogue o Gy
the silk facing upon the notched lapel tn the extreme outer edye of
the cloth, thereby sccuring a combination with the velvet collar
immediately sanctioned by lights of upper-tendowm.

The tendency m the length of men’s coats has given nise to some
disquieting canasds upon the subject of an unmediate revival of the
Prnce Albert fruck coat in eabanced lengih of il and widih of lapel
what should awaken memories ot the perod ot the Uirectory. There
i3, happily, no occasion for alarm just yzt over any such abrupt tan-
sentof fashion, There are some of the howling swells that, will not
yreld fealty to the Prince Albert as the coat of ,emi-formal wear, but
inasmuch as H. R. H. Edward Albert himself, for whom the gar
ment was named, continues to eschew it, there need be no fear. It
15 said that lus non-reducible waist measurement, a matter upon
which the august fashion leader is highly sensitive, and the protuo-
erant contour of which this double-breasted cut garment would serve
to accentuate, 1s the cause of its relegation to quast-abscunty.

Within the present season, despite its admonition of a revolt for
colonings in the deft comminglement of bright.cadet bues with the
dark blues, browns and grays, to tone the too sudden effect of the
transiuion to livelier themes—the epoch of sombreness may bLe said
to have reached ns fullest reahzation. There are, to be sure, some
electnc and bnght navy shades in overcoatings, and the tan shades
in Coverts assert themselves as strongly as of yore, but the prevalent
tones 1 swtings are the dark colors, with gray—more unobtrusive in
its weave and shade than ever—the dominant feature,

The blue-gray mixtures in suitings afforded some relief Jost sea-
son, but now the steels, smokes and fog-colored goods prevail, al-
though they are blended n some of the Scotch double twills with
blue, brown, tan and black. And it must be said this ¢flect, when
made up, is one of great richness and quiet distinction.

Fashion, however, isa fickle jade. History will show that some
of the most marked transitions have been abruptly made. It may
be that out of the very desperation of the prolonge:l period of quiet-
ude in men’s apparel there is to occur a sudden revulsion that shall
preupttate the venest carnnal of color. The French sounded the
color note a scason ago, and advices from London tell me habit
makers and fashion leaders alike are deternuned upon a more deco-
rative regime.

DUTY OF CLOTHING WHOLESALERS.

In the matter of posting up their customers on the fashions that
are to prevail in men's attire the whalesale man has a duty to per-
form. The retailer waay have a pretty accurate idea of what s the
correct thing in men’s raiment, but be cannot be cert n unless his
wdeas are confirmed bv authority which, at least, seems to be superior
to common report. Therefore every manufacturer of clothing should
be able, atall times, to teli the retailer what he needs, and,in general,
he is able and only too glad to do sn.

One of the things that 1s noticeable 15 the . the ready made goods
bought of the clothing dealer of to-day is ihe_conformity of style to
the mest approved models of the merchant tailor.

It is well to keep in mind that the manufacturer of ready-made
clothing, at the present time, is as able and willing to employ skilled
cutters as the merchant taslor, and that he does this.  Fhen what s
the difference between his work and that of the latter ! There 1s
none ! The normal man is the same the worid over.  Once get his
measure and you can fit his fellows everywhere. Most men are
normal in shape.  Why then worry about this¢  If thete are fats,
lcans, tongs, ut shurts they can easily be provided for. Therefore
the high priced tailor can be defied.

There is no doubt that the rcady-made dealer is to be the cloth;er
of the futurc. The praises of the made-to-order garment may be
sounded and sung to the heart’s content, but there 1s httle in 1t. Cer-
tanly not enough to cover the difference in cost to the consumer,—
Chicago Apparel Gazette,
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SINCE our
last 1ssuc the
Grim Reaper
has been busy
m the ranks of
the «cmmercial
tiavelers.

On March 315t Oswald Settle, traveler
for the dry goods house of Brigys, Manches-
ter, England, died i the general hosputal,
Kingston, Ont, from memnyitis. He was
about 28 years of age. The remains were
interred in Cataraqu Cemetery.

Thomas Mecaley, manufacturer, Hamilton,
Ont, dicd on Apnil Sth He traveled east
of Taranto far many ycars for Hughes ilroe,
and afterwards for Ogilvy, Alexander &
Anderson, and was one of the best known
ten on the road.

\Vitham W. Widgery, a member of the
Commeraal Travelers’ Assoctation, died at
his residence, Toronto, on Apnl gth. He
was formerly i the fruit business, and in
later tumes was & traveler for [. D. King &
Co., wholesale boots and shoes. He had
many generous quaht.es and was preatly
liked by a large crcle of friends.

E. T. Martin, traveler for Carswell & Co,,
law book pubhishers, Toronto, died at Hali-
fax, N.S,, on April 142h, of heant disease.
He had just retuened from Jamaica, where
he hud gone to. the benefit of his health.
Deceased was one of the most capable and
valued commercial travelers on the toad,
and was detuled by the firm chuefly for their
long distance journeys. He was 28 years of
age and unmarned. The remams were in-
terred in Mount Pleasant Cemetery, Toronto.

David Rome, one of the brightest, best
known and mnst respected meimbers of the
Commercial Travelers' Association, died at
the Queen’s Hotel, Torouto, or April 16, at
the age of 3¢ vears  He was wnior member
of the fivm af The Willams, GreeneX Rome
Manufacturing Ca, of Taronto, Berlin, and
Guelph, and was known by every dealer in

callars, cuffs and shirts, from the Atlan-
tic to the Pacific. e wasa natwe of
Brooklyn, N.Y.,and came to Torontoin 1882.
Two years ago his wife, while on a visitto
New York, was killed in arulway accident at
Coney Island, and since then he was con-
stantly fretting over her sudden death.
Although pneumonia is attributed as the
cause of death, Mr. Greene, his partner, be-
lieves that he died of a broken heart. Owing
to the absence of two of his children, who
went to visit friends in Arkansas, the deceased
had been stopping at the Queen’s Hotel
On Saturday, the 11th, he complained of a
pain in his head, and on Sunday was con-
fined to his bed, and although he had the
best ot n.2dical attendance he gradually sank
until he passzd quetly away. His brother,
George Rome, of New York, who was with
him at his death, accompamied the remains
10 Brookiyn, where they were mterred
Greenwood Cemetery by the side of Mrs,
Rowe. On the day of his death a ¢ Fellow
Traveler” paid lim the following tribute:
“There passed away to-day at the Queen's
hotel ore who, born a man, has lived a man
amony men.  Those who knew David Romes
or as he was familiarly called * Davey,”
have lost a friend that they will not easily
replace.  Known on the road from the Pacific
to the Atlantic, Davey's familiar face will be
missed among the boys, and when the news
of his death becomes known ! can picture to
myscif little knots of ‘commercials’ grouped
together, discussing the pleasant days passed
on the road with onc of the finest men who
ever drew the breath of life. Davey was a
man whom everybody spoke well of, and if
there 1s any one to-day that has no enemies
David Rome 1s the man. You often find
that not until or.c 1s dead do you discover
s good quahnies.  We found them day by
day as we traveled with him.  Taken sick
with pneumonta on Saturday afternoon last,
he fought deathi bravely, but the game was
over. His course had been run, and this
afternoon, surrounded by loving friends, he

passed away to the great majority, and no
man ever died more beloved among men
than Davuid Rome.” !lany of the fraternity
«an honestly say “anen” to this deserved
meed of praise to one who was beloved by
all who had the pleasure of Ius acquaintance,

CHE MUTUAL BENEFIT SOCIELY b

Since out last issuc the Com-
mercial Travelers’ Mutual Bene-
fit Society have lost, through death, the fol-
lowing members —Thomas Mealey, Hamil
ton; William . Widgery, E.T. Martin,
and David Rome, Toronto.

The second assessment forthe year closed
on April 15th,and was well met. ‘The next
assessinent will be made on May 1st.

CHANGED THEIR FIRM.

Gorge H. Walker, who has represented
john Birrell & Co., London, Ont, for the
past twelve years, has made an engagement
with McMaster & Co., Toronto., to repre-
sent them in the west. He will have s
headquarters in London. A, G. McVenn,
who has represented John Birrell & Co. for
the past stx or seven years, has made an en-
gagement with Messrs. \Wyld, Grasett &
Darling, Toronto, and is on the road agun.

A MINISTER ON TREATING.

Rev. James Awde, of the Bram Avenue
Methadist Church, Brantford, Ont., preached
a sermon on the treating question on Sun-
day, March 22nd, in the course of which he
said: “More than one-half the commercial
travelers resort to this method to increase
their sales. Tiisis true mainly of theoi-
dinary class of ‘drummers’ The men of
superior abruty and character, the men most
trusted by employers and customers, disdain
to resort to such a dangerous artifice.
Many young men of fine parts are put ‘upon
the road,” which, alas, proves for them the
road to disgrace and ruin.”  Thisis a strong
assertion to make, and we would like to bave
the views of some of the fraternity on the
subject.

TRAVELERS' CIRCLE.

On Saturday, March 28th, representatives
from the London, Hamilton, and Teronto
Travelers' Circles met i Hamlton and dis-
cussed the constitution brought down fiom
a former meeting. Some shght changes
were made and the general outhine adopted.
The provisicnal officers for the central circle
were confirmed. It is now hoped the various

local circles will be largely increased in
numbers by such travelers as are prepared
10 adopt the principles of the arcle—to ab-
stain from the use of alcoholic liquor as a
beverage and everytbing profane or zamoral
in spsech or action.

THE DEADLY REVOLVER.

\V E. Hardmng. a yeung commercial trav-
eler, of Montreal, was found dead in his
room 1n the McIntyre House, Campbeliton,
N B, on March 17. 1tappears that shortly
after his arrival at Campbellton, on the night
of the 106th, he retived 1o his room and rose
about eight o'clock next morning. After



THE -+ DRY -- GOODS -- REVIEW. 19

partaking of a light breakfast he left the
hotel and went to a store, where he bought
a revolver and- box of cartridges. te re-
tuined to his room in the hotel, and a few
minutes afterwards a shot was heard. The
proprictor, on entering lHarding's room,
fround him dead, the bullet having entered
the region of the heart.  Next day the cor
oner’s jury returned a sverdict of accidental
4 death. Harding had been a saleaman in
Morgan's for the past five years, but on
March 1st he entered the service of the
Laing Manufacturing Co. as traveler, and
hecame a member of the Dominion Travel-
ers’ Association. His accident policy was
made out in favor of his married sister, who
resides in Point St. Charles. e was thiety-
four years of age, unmarried, and was born
m Kemptville, Ont. He was steady in his
habits, of sanguine disposition, and highly
thought of by all who knew him. A year
ago he underwent an operation for internal
tumour, and this, it is thought, preyed on his
mind somewhat. Those who knew him say
he was the last person on earth to be sus-
pected of committing suicide,
LOST THEIR SAMPLES.
- Early in the morming of Tuesday, April
7th, fire broke out in the Grand Central
Hotel, Listowel, Ont. Several commercial
travelers were stopping at the hotel and had
narrow escapes from being suffocated by the
smoke. Many of them lost their samples
and personal cflects, among them being the
following from Toronto : George Ellis, of P,
W. Elis & Co., who lost $3c0 worth of
clothes and samples; James Woods, of
Henry Swith & Co, his gold watch and
money equal to $250; James Swift, of Copp,
Clark & Co., samples of books; George
\Weston, ot the Barber, Elhs Co., $100 gold
watch, $150diamond pin and $150 ncash.
SERIOUSLY INJURED,

Mr. John Crofton, city traveler for John
Macdonald & Co., Toronto, met with a seri-
ous accident on April gth. While riding on
a bicycle on his way to the warehouse he was
thrown to the ground, his head striking
against the curbstone. His neck was badly
cut and his skull spliz.

. THE LATEST.

heKnights of the Road have been mysti-
fying each other by propounding the follow-
ing problem : Suppose you sell goods 0 a
firm with a discount of 23, 10, and § per
cent. and to another firm with a discount of
5, 10,and 23 per cent. which gets the better
terms ?

VICTORIA COMMERCIAL TRAVERER TAN
REDUCED.

The Commercial Travellers’ Association of
Canada has succeeded in obtaining the fol-
lowing concession from the corporation of

Victoria, B.C.: The full amount ol the license
& tax, $50, which 1s now levied on commercial
travellers, will be collccted as prescribed by
law, but a rebate of $40 will be allowed bona
fide commercial travelers who pay said
license, making the net hicense fee $10.  This
latter amount the said corporation have col-
lected for years past, not werely from travel-
crs representing foreign houses or Canadian
houses outside of Victor.a, bLat from local
travelers as well.  The $50 tax, until it was
thus reduced to $10 again, was also collected
from local travelets.  The remission is se
cured not only to the members of the Lom-
mercial Travelers’ Association of Canada,
but to all genuine travelers.

MR. HECTOR MORRISON.,

Mr. Hector Mornson 1s onc of the old-
dest, most popular, and respected commer-
ctal travelers on the road. For a quarter
of a century he has been guiding the far
sex in the selection ol fashionable goods on
the routc of the Great Western Railway. No
traveler meets with a more cordial welcome,
troubles customers less in soliciting orders,
yet receives larger orders thin the subject of
our bnief sketch who 1s a regular old war
Lorse 1n the nilhinery line, For the past ten
years he has been representing  the popular
house of D. McCall & Co. About five years
ago Mr. Morrison met with, what ncaily
proved a fatal acadent 1n the warchouse
clevator ¢n one of the opening days, which
lard hun up for six months in the hosputal.
Since then hie goes about with a lunp, some
of the bones 1n lus foot having been broken,
He is held in high esteem by all his fellow

travelers, who have honored him by plac-
ing him on the Board ot Directors of the as-
sociation. Notwithstandiag that he has been
on the road continuously for such a long
period, he has never been na railway ac-

cident. As a strong upholder of temperance
principles, Mr. Morrison has no equal. By
example and voice he condemns in no un-
certain sound the practice of treating. lle
never treats and is never asked and yet he
does the business. As a euchre player he has
no rival on the road.

COMMERCIAL Té:\VELER.

So nany things have been written about
the Commercial Travcler, some truc to life,
some unreal and impossible of occurrence,
and some tinted with all the varied shades
of the prismatic brain of the penny-a-liners,
that the really true kmight of the road feels
his soul shrinking at the barc idea of reading
an article headed by the subject of his avo-
cation.

Those who have read the works of that
great and wondeiful genius, Balzac, whuse
scalpel laid bare the deepest and most re
pulsiv..'c wounds of the sacial world, ligh and

low, and whose wnitings display such a pro.
found knowledpe of the buman heart and an
extraordinary range of knowledge, and who
painted Yfe far deeper and wmore true to
nature than even George Sand or Roussean,
will pleasantly recall the scene from his
“Provinual Life,” amd see m the * lustrious
Gaudissart ™ such a picture of a commercial
traveler of his day as to make one marvel at
the writer's crudition and piescience.  In
order to give those of our readers who have
not read the works of the great French
novelist a glance at the commercial traveler
as portrayed by him, we think 1t pardonable
to reprint such of lus opimons as can be
clipped from the story and still prove mter-
esting, mstructive and reflective reading, and
we feel sure our readers will admit that
Balzac’s description, though written over
fifty yearsago when the commercial traveler,
as an indispensable part and parcel of the
commercial world, was still an infant, though
happily out of his long clothes, shows a won-
derful pre-knowledge of lus subject, and most
of his observations are applicable to the
iravelerof ourday. In reading “The Illus.
trious Gaudissart” one feels as if Balzac
were still in the flesh and a regular reporter
on one of our progressive dailtes, so fanuhar
is his picture to us.

Waiving any further remarks on this sub-.
ject on our part, for ime and space would be
inadequate to exhaust it were we inchned to
enter upon the task of adding to the litera-
ture of the “road”  Let us see what Balzac
writes :

“The Commercial Traveler, a personage
unknown to antiquity, 15 une of the stnking
figures created by the manners and customs
of our present epoch.”

How familiar and commonplace this
sounds to us, as if chipped from last evening’s
[ per.

“The Commercial Traveler : 1s he not to
the realm of ideas what our stage-coaches
arc to men and things? He is their vehicle,
he sets them going, carries them along, rubs
them up with one another.
a luminous centre a handfui of hght, and
scattersit broadcast among the drowsy popu
lations of the duller regons. ‘This human
pyrotechnic is a schoar without learning, a
juggler hoaxed by himsclf, an unbelieving
priest of mysteries and dogn.as, which he
expounds all the better for us want of faith,
Curious being.  He has scen everything,
known everytiung, and is up in all the ways
of the world.”

How true this is of some of the newhings
who start out with a head full of knowledge
and ideas, and comen at the end of the tnp
with a dearth of orders and much smaller
opinion of himself and his abihiies and a far
greater respect fur the knowledge of * Uld
Smith” up North,

** Jester and jolly fellow, he keeps on good
terms with all political opinions, and s patr-
otic to the bottom of lis soul. A capnal
mumc, he knows how to put on, turn and

He takes from

'
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turn about, the snnles of persuasion, satisfac

tron and good nature, or drop them for the
normal expression of lns natural man.  He
is compelled to be an obsciver of a certan
sart in the interests of s trade  He must
piobe men with a glance and guess thewr
habits, want,, and above all thetr solvency.
To economize tiue he tmust come ta quick
decisions as to s chances of success- a
practi -e that makes nm more or less a man
of judgment.  Blest with the cloquence of a
hot water spigot turned on at will, he can
check ar let run, without floundenng, the col-
lection of phrases whih he keeps ontap,
and which provlure upon hus victuns the cf-
fect of a moral shuwet bath © Called by us
the vernacular “the gift of the gab”, * Lo-
quacious as a cncket, he smokes, drinks,
wears a profusion of trouhets, and never per

mits hunself to be * stumped ® - a slany ex-
p-ession all lusown Activity is not the least
surpnsing yuahty of this human mactine
Not the hawk swooping upon its prey, not
the stag dsubling Lefore the hantsman and
the hounds, nor the hounds themselves catch-
ing, scent of the game, can b compared with
hium for the rapidity of his dart when he spies
a ‘comnmussion,” for the agil'cy with which he
tnps up a nval and gets ahead of hum, for
the keenncss of his scent as he noses a cus-
trmer and discavers the spot where he can
get off his wares.”

*How many greatqualities mustsuchaman
possess.  You will find wn all countries many
such diplomats of low degres consummate
negotiators arguing n the interests of calico,
jewels, frippery, wines, and often displaying
more true diplomacythan ambassadors them-
selves, who for the most part, know only the
forms of 1 No one in France can doubt the
powers of the commeruial traveller, that in
trepd soul who dares all, and boldly brings
the gemus of civiization and the modern
wventions nto a strugile with the plan
common sense of remote villages, and the
ignorant and hmarsh creadmstl of provincial
ways. Can we ecver forget the skdful
mancacuvres by which he worms humnself into
the nunds of the populace, bninging a volume
of words to hear upon the refractory, remind-
ing us of the indefatgable worker in marble
whose file eats slawly o a block of por-
phyry ? Would you scek to know the utnost
poner of languae, or the strongest pressure
that a phrase can bring to bear agamst re-
belhious lucre, agawnst the muserly propnetor
squatuing in the recesses of his country lair
Listen to one of these great ambassadors of
industry as he revolies and works and sucks
hike an intelhigent piston of the steamengine
called speculation.”

“Let us walk around the Commercial
traveller, and look at him well  In the first
place, what an acrobat, what a circus, what
a battery, alt in one, 1s the man himself, e
vocatwn, aod his tongue'  Intreprd manner,
ke plunges i, armed with a few phrases, (o
catch five or six hundred thousand trancs i

the frozen sexs, in the domam of the red
L

Indians who inhabit the mntenor of France
The provincial fish will not nise to harpoons
and torches; it can only be taken with seines
and ncts and gentlest persuasions.  The
traveller’s business 1s to eatract the gold m
the ccuntry “catches,” by a purely ntellect-
ual operation, and to extract it pleasantly
and without pun.  Can you think without
a shudder of the flood of phrases whirh, day
by day, rencwed each dawn, lcips in cas
cades the length and breadth of sunny
France?”

*You know the species; let us now look
at the indwadual ”

Balzac then goes on to describe the “liius.
tnngs Gaandissart ® 1 ack of space and tine
prevents our descnbing w detail all the
qualities of this famous traveller, and we must
ask our readers ta lonk up the works of this
renowned Frenchman and revelin the grand
portrayal for themselves, but we mght cur
sonly glance at “tlis incomparable comn-
meraial traveller,” the paragon of his race,
aman who possesses 1 the lughest degree
all the qualifications recessary to the nature
of lus success, and hold the mirror up to the
faces of our own *‘knights of "the grip.”

* s speech’ says Baliac **1s vitriol and
bikewsse glue to catch and entangle s
victim and make him sticky and easy tognp,
vitriol to dissolve hard heads, close fists, and
closer calculations.  His line was once “the
hat,” but his talents and the art with which
he snared the wariest provinuial had brought
mm  such commercial celebrity that all
vendors of the “article Paris” (small wares
of all kinds) paid court to lam, and humbly
begred that he would deign to undertake
thair commissions.”

A description then follows of how he was
wined and dmed opn s return home tnps,
and how his renown, his vogue, and the
flattenies showered upon hun ganed hum the
name of * Itlustnous.”

*All things stmiled upon our traveller, and
the traveller snnled hackan return. Sumlia
suntlibus - hebelieved inhomwopathy. Puns,
horse laugh, clothing, bady, mind and fea-
tures, all pulled together to put a devil-may-
care jolluy nto every inch of his peison.
Free handed and easy going, the man who
wmps hghtly to the top of a stage-coach,
gives a hand to the timuid lady who fears to
step down, iokes with the postihion about
his necketchief and contnves to sell him a
cap, simles at the maids, gurgles at dinner
hke a bottle o! wine and pretends to draw
the cork by sounding a filhip on his distended
cheek ; plavs a tune with his kmfe on the
champagne glasses without breaking them,
chaffs the tumd traveller, contradicts the
knowmmg one, lords it over a dinnerstable
and wmanages to get the titbits for hunself.
A strong fellow, nevertheless, he can throw
aside all nonsense and mean business when
he flings away the stump of lis cigar and
says with a glance at some town, *l'll see
what these people have got in thair pockets.
Allthings to all men, he knew how to accost

a banker hike a capitahst, a magistrate like a
functionary, a royalist with pious and monar-
chical sentuments, a ‘bourgceois® as one of
themselves. In short, wherever ke was, he
was just what he ought to be, he left Gaudis.
sart at the door when he went in, and picked
him up again when he went out.”

“In his closc relation to the caprices ¢f
humanity the vaned pathsof commerce had
enabled ham to observe the windings of the
heart of man, lle has learned the secret of
persuasive eloquence, the knack of loosening
the tightest purse strings, the art of arousing
desire 1 the souls of husbands, wives, child.
ren and servants, and what 1s more he knew
how to satisfy it No one had greater faculty
than he for wmvehag a merchant by the
charms of a bargan, and disappearing at the
stant wiicn desire had reached a unisis.
Full of gratitude to the hat makiny trade, he
always declared that 1t was his efforts 1n be-
half of the exte ior of the human head which
had enabled him to understand its interor,
he had capped and crowned so mar.y people,
he was always flinging himselt at the.r heads,
etc. His jokes about hats and heads were
wrrepressible, though perhaps not dazzling.”

Who of our readers that has had any ex-
tended experience with commercial travellers
will not catch in the grraphic description of the
great French philosopher a hiving echo ot the
“ IMustrious Gaudissart” in the person of our
own travellers. True, the Gaudissart of the
latter end of the nineteenth century has be-
come more settled, stable and less flighty
and more given to solid business, while
horse-play and kindred amusements of
Balzac's hero have been relegated to the
shelf of forgetfulness. There 1s not wanting,
however, that perfect and intuitive know-
ledge of human nature without which no
traveller can be said to be successful. He
may possess gemality, dress well, depoit
himself becomingly, but unless he has the
taculty of wornny humself into the inner-self
of his customers and creating in them the
desire to buv where no desire exists, or at
best is but weak, in other words, unless he
can hypnotize tus subject he will not be “on
the road " long. One might travesty Horace
and say * Vendior nascitur, non fit,” THE
SALESMAN IS BORN NUT MADE.

\We hope the few eatracts taken from
Balzac will be of interest to our readers and
to commeraial men generally, and though
some of the charactenstics of Gaudissart
may not be adaptable to our time, still we
think a good deal ot pleasurable enjoyment
can be obtained by reflecung that “the
Commercial Traveller” has been considered
worthy of portrayal by a man so great, 50
eminently wise,learned,erudite and immortal
as Balzac. One word more to our readers.

Buy Balzac’s works and see yourselves.—
Wit H. SEYLER.

THE DRY GOODS REVIEW (s printed for
the I'ublishers by TheJ. B. McLean Co, (Lt'd),
Printers and Publishers, 8 WolllngtonsSt. West,
Toronto, who make a specinlty of high-clsse
magnzine printing.




B LEVIN & COMPANY

MANUFACTURERS 491 and 493 St. Paul St.,
-—OF—-—
FINE FURS. MONTREAL.

WE beg to announce to the Trade that we will in the course of a few
weeks, through our representatives, show an unusually large and fine line of

manufactured furs for the Fall and Winter Season of 1891-g2. Qur buyer
who is now placing orders for skins in the European markets has advised
us that he has secured a choice collection of furs of every description. We
can therefore assure merchants throughout the Dominion that we will be in
a position to fill orders in a way that will reﬂect credit on ourselves and givé
every satisfaction to the purchaser.

N.B.—We are sole agents for the Dominion of Canada of the following celebrated manufacturers
of Englxsh Silk and Stiff Hats: LINCOLN, BENNETT & CO., London, Eng.
W. WILKINSON & CO., Regent.St., London, Eng.
JAMES E. \ﬂLLS Stockport, ‘Eng.

q TO RETAILERS D-

Tue Dry Goops Revmw 1s acknowledged to have no peer in trade .
: Journahsm in Ganada. = We are constantly in receipt of cheering words. of
encouragement and apprecxatxon from our subscribers, many of whom are |

personally mterestmg themselves towards its support. It only costs .you e

TWO CENTS PER WEEK,

a trifling amount considering the value received. As our canvassers cannot
reach all the retail trade we respectfu‘]y ask those who have not yet been

~ personally. sohcxted to send in their s bscriptions and not wait till called

upon. .
SUBSCRIPTIONS ARE COMING IN FREELY.

LetterQ contammg subscnptlons should be addressed to

THE EDITOR,

Dry ‘Goobs REeview,
6 V‘Jel]mgton Street West Toronto
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| BELL-~
| -PIANOS’

= TH. BEST THAT CAN BE PRODUCED. gE

Arc the choice of the musical profession everywhere for Full Rich
Tonc, Substantial Construction and Elegant Appearance. Send for

Cataloguc to

THE BELL ORGAN AND PIANO CO., Ltd,
GUELPH, ONT.

BRANCH WAREROOMS:
LONDON, ONT.. HAMILTON, ONT.

211 Dundas St 44 James St. North.

TORONTO, ONT,,
70 King St. West

THE GREAT RECORD

—~—={ OF THE Jommee

% MUTUAL RESERVE FUND|
°  LIFE ASSOCIATION.

—— (R LB RIS —

€. B HARPER.
It has over $200,000,000 insurance in force. T

It was chantered i 1881, In ten yvears it has received more than 100,000 members.
HAS PALID OVER $10,000,000 IN DEATH CLAIMS. ITS YEARLY PAYMENTS TO THE WIDOWS
AND ORPHANS OF DECEASED MEMBERS EXCEED $2,000,000.

Its Cash Surplus Reserve Emergency Fund exceeds $2,900,000.

1t has furmshed for all of these ten yrars, and continues to furnish, LIFE INSURANCE atabout ONE-HALF the usual rates
charged by the old svstem Companies By this reduction tn mtes st has already saved its members more than $25,000,000, and its yearly
saving to them now exceeds $4,000000  In other words the widows and orphans ¢f our members have received $20,000 for the same
money for which only $10,000 has been paid by the old system Companies.  This Association is transacting business in the UNITED
STATES, GREAT BRITAIN, FRANCE, BELGIUM, GERMANY, SWEDEN and DOMINION OF CANADA. Deposited with

the Dominion Government, $toq000.  Other Government Deposis, $330.000.

CIRCULARS SENT IF REQUESTED. W. J. McMURTRY, MNanager for Ontario.f-
MAIL BUILDING, TORONTO. :

Ajents Wanted in all Unrepresented Districts.

D Z. BESSETTE, 217 St. Jamos Street, Montreal, Manager for Quebec. .
A. R. McNICHOL, Mcintyre Block, Winnipeg, Manager for Manitobe, N. W. T., and British Columbia.




