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The Talk of the Music World—

Columbia Dance Records

ALREADY you have had the first of the

new dance records. That wasone of Janu-
ary's happenings. Those dance records have
made more

The perfect natural purity of tone actual busi-
which has made the Columbia Gra-
fonla famous is a carefully analyzed ness than

effect, intended and inevitable Its any series of
causes are carefully calculated. A

convincing example of the triumph records ever
of Columbia tone is the Columbia announced

“‘Leader” here illustrated.

in the trade.
They are made right-the rightest dance
records ever put out.

YOU know how we did this, how we

engaged the services of G. Hep-
burn Wilson, the greatest living authori-
ty on modern dancing, to rehearse those
records until they were right. The result
is a series of tangos, waltzes and one-
steps that have no equal—the finest dance
records that ever moved across your
counter.

|
|
\

ABOVE all, don't lose sight of the

fact that this is only the bare begin-

ning of the year—1914 is not 60 days old.

The start that we have made is certainly

big as beginnings go, but it is just the

The “LEADER" $100 start of things—nothing more than that.

And the rest is on the way.

Columbia Graphophone Company
365-367 Sorauren Ave. TORONTO, ONTARIO

Creators of the Talking Machine Indastry. Pioneers and Leaders in the Talking Machine Art. Owners of the Fun-
damental Patents. Largest Manufacturers of Talking Machines in the World. Dealers and prospectnve dealers
write for confidential letter and a free copy of our book ‘‘Music Money.” Manuf: s of the D

L—_h
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Your ambition for Success in the

player piano world is the more likely

to be achieved by the all-round sup-
port of

Blartin-()rmg

Players
_—_—

Style D" Martin-Orme Player.

Their Their
Appearance Tone
Never Never
Deceives Disappoints
A ——

Enter the ranks of the

Martin-
Martin-Orme Player De Luxe Orme dealers,

Their goal is Success.

b The Violoform system

is an exclusive Martin-

Orme feature.

l\lill‘til'l‘ ';: Orme

Piano Company
LIMITED

OTTAWA . . CANADA

The New Martin-Orme Style * E

" Player




CANADIAN MUSIC TRADES JOURNAL

—_—
_ S ————

ARCHITECTS
OF MUSIC

'1—‘\‘ yvou piano retailers and sales-

men the Newcombe Company
is what the skilled architect is to
contractors.  Qur claim to produc-
ing  pianos and  player pianos,
planned musically and con’orming
to the highest modes of designing
by the efforts of master architects, 1s
founded on the experimental and in-

gained 0 con-

ductive knowledge

tinuous manufacture since 1850.

\t'\\\\\llll‘\' mstruments are

noted for staying intune. It stands

to reason that the immense strain

NEWCOMBE PLAYERS

ing on the frame must cause some “Never Suffer by Comparison”

of the 228 strings in a piano pull

bending of the frame, and be it ever
so slight, the tone is affected de-
trimentally, To counteract that
strain has been one of the problems of piano building for years, resulting in numerous
useless devices and numerous devices have been and are now being used. There is,
however, nothing quite so simple and effective, and quite so easily explained to the

customer as the

HOWARD PATENT STRAINING RODS

with which each Newcombe —and Newcombes only—is equipped.

" NEWCOMBE £1A30.0 ki

Factory - 121-123 Beliwoods Ave.

Agents wanted where not represented.
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How an Important Nova Scotia Piano

House feels about the

MORRIS - —

In the

l Halifax Chronicle
—

The Morris
Player Piano

Player Piano

has every device known for
giving the operator com-
plete control. It is very
strongly built and has a
very beautiful quality  of
tone Morris instruments
have been sold by this
house for many vears and

we cannot recommend them

too highly, 1 hey are sold
at reasonable prices and we
shall be very glad to have
you drop in and look over
the new styles. If this is

not convenient, write us.

MORRIS PLAYER PIANO

The

Karn-Morris Piano & Organ Co., Ltd.

Head Offices: Factories :

Woodstock, Ont. Woodstock and Listowel
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The Gourlay - Angelus

Puts Magic
In the Songs of Old

In the evening of life when our musical fingers refuse to act with

S

the will, the Gourlay-Angelus with its simple expression devices

becomes indeed a cherished possession.

Its Human Appeal

All the old musical favorites can be played with a soul-stirring pathos

by the easy mechanism of the wonderful Gourlay-Angelus, The

sensitive Phrasing Lever throbbing with every note is the heart of

the instrument. By a gentle pressure of the right hand, individual

emotions can be expressed with marvellous human effect.

A Sympathetic Tone

Those songs of old from a Gourlay-Angelus reflect all the magic

for which they are famous. Fond memories are made vivid by the

rare sympathetic touch and tone of this instrument,

A clever Melodant device controls the accompaniment and predomi-

nates the melody to your own taste. All expression devices are

wide apart to allow an easy natural position of the hands, Its

staunch enduring construction is a triumph of perfect workmanship

and finest quality materials,

With a Gourlay-Angelus, a musical ideal is enjoyed forever,

Gourlay, Winter &

Leeming
I88 Yonge St. -+ TORONTO
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PIANOS

Possess an individuality and attrac-

tiveness which cannot escape the
observation of a musician,

In many structural points the Bell
stands alone, as a distinct departure
from older methods.

The new points are strong points,
and wherein purchasers of Bell Art
Pianos obtain that measure of satis-
faction which enable them to say
with pride, “My piano is a Bell."

We would like Dealers in open territory and
all Musicians who wish particulars, to write us,

"*Bell Piano & Organ Co., .1,

GUELPH . ONTARIO

il

Branches at TORONTO and LONDON, ENG.

D
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GEO. W. STONEMAN & o,
PIANO VENEERS

Maryland Waln ut

The new walnut with the fi- re
and  soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pijp Block, Bellows,
Core and Cross banding stock.

—_——

845-851 West Erie Street

CHICAGO, . ILLINOIS.
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Sherlock - Manning 20th (

Al
entury
Player Pianos and Pianos

on Casters

To any dealer who has visited the factory the aboye illustration will

it will prove

be no surprise, but to a number of
something of a revelation.

dealers

The cut, which is reproduced from actual photograph, shows about two thirds
of the length of the department in which The S

her|0ck-Manning Plaxrr Pianos are
allowed to mature,
—C 10 _mature.

It Demonstrates the Manner in which Sherlock-

Manning Players and Pianos are Seasoned.

It explains in a measure why the SherlockAManning gives such excellent satis.
faction to the purchasers,

Let us help you to increase your profits for 1914, Wiite to-day.

The SHERLOCK . MANNING

LONDON

PIANO (o).

ONTARIO

D

(No Street Address Necessnry.)

\\\
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MENDELSSOHN
PLAYER PIANO
_—
—_—
Player mechanism
Ihoroughly re-
sponsive,

Player Piano con-
Struction up-to-
date in its capa-
bilities as a
Player and
Piano.

Music  lovers satis-
fied by its un-
limited capacity
for expressing
musical feeling.

MENDELSSOHN PiaNO Co.

110 ADELAIDE ST. WEST TORONTO, ONTARIO

I ]‘h(l ‘VI‘ ight l)iilll() an . The Pilot of Success

in the Piano Business.”

_—_—
EVERY dealer should

examine our New
Colonial design. Its dis.
tinct features will make it
a leader on your floor,
Write  for terntory and

prices.
—_—

WRIGHT
PIANO co.

LIMITED

St rathroy . Ontario
CANADA




THREE
DISTINCT MODE]LS

which are creating a big demand in our “Player” business.

THE WORMWITH PIANO CO., Limitep

KINGSTON . ONTARIO

;
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——C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF NEW YORK
High Grade Commodities _
SOLE AGENTS TO THE SOLE AGENTS
w " " PIANO axo PLAYER TRADE vs o ADA

Klinke’s

agener’s
GERMAN

GERMAN
Tuning Pins

Music Wire

Player Accessories, Felts, Cloths,

I'racker Bars, Fransmissio 5, Brass and P h'

Rubber Tubing, Rubber Matting fo unchings

Pumper Pedals, Pumper a: . Player Pedals, OF every de Seription, comprising  Nuame
all Special Hardware formed of cast, hoard, Stringing,  Polishing, Mufller,
Leather  Nuts Push  Buttons, Special Straight and Fapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, ete., Stripped 1o Width and  Length as
Paper, Pasteboard, and all character of wanted

Leather

. Imported French and German, also Domestic
Send inquiries, accompanied by Samples, for

Prices, stating Quantities required

Sohciting M,\NUFA(‘FURPRS lR/\Dl‘ ()NLY, not De’n'(*rs, Rl']x;ur(-rs. etc,

Bushing Cloth Hammers

Soft Yellow Poplar Veneers

CROSS BANDING

Write to

The Central Veneer Co.

HUNTINGTON
200,000 feet daily. W. Va.
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The Home of Sterling Piano Parts

WHETHER Iris
Piano

Actions
oR

Player
Actions

Piano Keys

Your Guarantee is in

the Name

STERLING

(MADE IN CANADA)

STERLING

Actions and Keys, L.
NOBLE STREET
TORONTO . CANADA

The Oldest Pj

lano  Action
Manufacturers in Canada.
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Established
1856

Built to
Serve

RAIG pianos serve two classes—the men who
have to sell them and the people who buy

them for constant use,

In every field of industrial endeavor Service
has become a basic hecessity.  Successful com-
mercial activity is dependent, to a large extent,

upon it,

Perhaps in no business is Service more essen-

tial than in the production of high grade pianos

We have fully realized the vital importance
of Service to those whom we would serve. We
are deeply conscious of the part it plays in our

OWn success,

Results prove that the Craig factory Service
has been appreciated, and with the approaching
months of renewed selling activity, the claim for

Craig pianos — that they are built to serve will

be of greater import to the trade than ever before,
_—The=

Craig Piano Company
MONTREAL - - CANADA

\

MUSIC TRADES JOURNAL

Perfection in Finish

IS OBTAINED
WITH

Jamieson’s
Varnishes and Stains

NONE BETTER CAN BE
PRODUCED

R. C. JAMIESON & 00., Limited

Established 18g8

MONTREAL AND VANCOUVER

Over Fifty Years of Bxperience Guarantees the Quality of
Our Products

“Artistouch” ]

Artistouch
Control”

The device which makes a Player Piano
sound like the hand playing of an artist,

“Forster
Expression

Make an appeal to the musical sense of
your customers, They will appreciate the
“‘Artistouch” and it will make more sales
because your customer will play much better
with it than without,

Ask for it in your
next order for players,

Can be had to install on your
present stock if you wish it.

Any further information will be gladly given
by the manufacturers, Otto Higel Co., Cor. King
and Bathurst Sts., Toronto, or

THE INVENTOR
J. Leslie Forster
680 King St. West

TORONTO - - CANADA
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Piano
Strings

(Patented 1904)

of Highest Grade

Canadian Agents for Rudolf

Geise's German Music Wire

Toronto Piano String
Manufncturing Company

122 Adelaide St West
Phone Main 5848

Toronto

When you don't see the hinges on a
player-piano you may know it
is equipped with

SOSS

- . .
Invisible Hinges
Most Players Have Soss Hinges
Because Soss Hinges help sales,

manual pianos made up with Soss
note results,

The SOSS INVISIBLE HINGE (0., Lid.
104 Bathurst St, Toronto, Can.

Have some
Hinges and

MUSIC

TRADES JOURNAL
Hammers

In supplying the highest grade
piano hammersto the Canadian piano
trade, we aim at

PERFECTION

Felts

We are agents in Canada for
E. V. Naish & Co. the world’s go'd
medalist for fine felts, The best
European and American makes car-
ried in stock.

Strings

The best procurable machines,
and an up-to-date plant, in charge
of a master string maker, are turning
out in “Best Strings” a strictly high
grade product,

MANUFACTURED By

D.M.BEST & CO.
455 KING ST. WEST
TORONTO CANADA
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YHERE are no substitutes for Bohne Piano Hammers.
I'he characteristic quality of all materials used, as well
as the careful and experienced workmanship throughout

every stup of their manufacture account for their reputation to

resist year in and year out the extra usage demanded of the player
piano.

Bohne Hammers covered with * Weickert German Felt’
are known and acknowledged to be the best money can buy. That
is the reason they are used by manufacturers who consider quality
before price.

. .
Bohne Piano Strings

are the resultant products of a modern well-equipped

plant ; the class of workmanship that goes hand in hand

with thorough knowledge ; the best materials that the
markets offer, and constant careful supervision

W. BOHNE @ CO.
516 RICHMOND ST. W. . . TORONTO

134th STREET and BROOK AVE., NEW YORK.

Church Organs

are to be aspecialty with us in 1914.

There is a demand for a massive
church organ containing an action

with « Real Pipe Tone; we have "

itin our model 429 P. T.

Our model style O. R. is just

what you need for Schools; our
models style 286, or 288D, for

medium priced chapel organs.

Get in line for some profitable
chapel organ business by looking

up the line made by

Thomas Organ & Piano Co.

WOODSTOCK, ONTARIO

STYLE 420. P. T THOMAS
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LOOSE
KEYS  ACTIONS

“In Constant Use They Wear for Years"

The Ivory in these Keys is of These Actions make as little
guaranteed grade and skilfully work as is possible for the
matched. repair man,

Lo T R ASRCRCARSR v
LN o

The very high standard attained and maintained by Loose Actions

J. M. LOOSE &5

ESTABLISHED OVER 25 YEARS.

CARLAW AVE. . . TORONTO
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] Universal Tempters
] —— -4 empters

| T() every person old or young who is fond of music,

Universal Player Music Rolls are a temptation to buy,

C()NDU(ITED on a If he or she cannot play there is endless wholesome plea-

business-like basis, sure to be derived from 4 player piano and 5 good selection
the Player Music Roll of Universal Rolls. On the other hand if the person can
Department should be a play nicely the musical correctness of Universal Rolls will be
large one with every busi- all the more appreciated,

ness and be quite a source
%

of revenue,

O the piano dealer's field for player music s both among
those who can play and non-players. This field well

worked yields handsome financial results oyer and above the

| | reflex benefits to player plano sales. Universal music heard
| | | in the home creates desires that develop the player-pmnu

business,

Q‘\

AF'I'ER you have spent time for perhaps weeks back to

interest a party in your player-pianos, and he or she

finally calls at your showrooms to hear just what your player

The above is not our state- can do —then is the time you require Universal Rolls for
ment. It was made by an immediate use, They will help you clinch the sale.  After

Ontario piano dealer., that person becomes an owner of a player it i but natural

that he or she should ask for Universal Rolls whenever pur-

chasing more new music,

THE UNIVERSAL MUSIC co.

10; SHUTER STREET - - TORONTO, CANADA
NEW YORK CHICAGO SAN FRANCISCO

UNIVERSAL ROLLS are made by the oldest and largest manufacturers of music rolls in the world,
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OLD FASHI°NED

—Yes, in one respect we are. We believe

that the successful marketing of pianos and
player pianos boils down to a question of
quality and absolute valye.

N nothing does-time more surely prove the
presence or lack of quality than in pianos
and players. With Evans Bros, Instru-
ments you pay for nothing but quality and
you, therefore, charge for nothing but quality.

Pi d
™ Evans Bros. Masstscturing C Oy Lot
INGERSOLL, ONTARIO

ORGANS

FOR
THE HOME
= : THE SCHOOL

* ) THE CHURCH

THE
Goderich Organ Co.
LIMITED
Goderich, - Canada

Catalogues on Application,

—

We Employ no Travellers.

Orders Promptly Filled.
STOOLS, BENCHES
MUSIC CABIN ETS,
RECORD CABINETS.
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ANO
MATERIALS AND TOOLS

FOR MANUFACTURERS. REPAIRERS, TUNERS AND DEALERS

CORRESPONDENCE INVITED

HAMMACHER, SCHLEMMER & CO.
4th Avenue and 13th Street NEW YORK, SINCE 1848

gooooo:

Julius "rl-( kM;lldl & (»nmpnn\

oooe

Manufacturers of

Plano Backs, Boards, Bridges, Bars, Traplevers Superlor Plano Plates
and Mouldings [ R ——

fi Sole Agents for Rudolf Giese Wire in Canada and United

States ,
By lm KW Pres WA Brickwornt, Sec-Trea MADE BY
8 Factory and Office Saw Mills
IJ llulgr\ ille, N.Y. Fulton © Ilulll an pper Lake O
Booo nnnonnoonnn ooor 1 THE

| o s ey | SUPERIOR FOUNDRY CO,
h.J. MUTTY CO., %% Boston, Mass, §

Street CLEVELAND, OHIO, US.A.
We manufact fine calender coated silks and nainsc ks H
for Pouches and Pneamatic S and special fabrics for Rellows ﬂ - —————————————
of every desc PLION. <L
'\(l\LmOlllllillxllll\hvx;u\.:!11 our I
line including extra lary « vered with HY AVY FRIC g
FIONED TWILI s designed particularly to prevent : |
Militing ave nos: Bookkeeping |
g SAMPLES and PRICES furnished on request i by Mnchmery |
EISEE LIS SR it n-nnnwnuuuaznu A large manufact )

nd the system
.u.u..‘p-.m it

is the best investment

Faust S(-Iuml of lunulé

we ever made The

[ANO, Pipe and Reed Ory gan Tuning,

repairing, nﬂul.mng voicing and poli- L .
United Typewriter Co. See the

~hmq Player Pianos. Scale dr: ifting. Oliver { iy Abing Sysouriier

Faust, l’nnupll for over twenty years 7 and 9 Adelaide St. E. in Toronto Computing
lllh\ head of the Tuning De ‘partment wl' Everywhere in Canada Tyvewriter
he *‘New England Conservat ry of Musi
; ¥ & kel & sic’ OVER 65 YEARS'

1000 Graduates.  Factory practice if

! EXPERIENCE
desired. Illustrated Year Book free.

27-29 Gainshorough St., Boston, Mass.

We Specialize on

- f‘:ou;vumur lc.
% & skotoh an
Player-Piano Cases and Prompt R D ....m.,..m
I')ellvenes "“('.’m“"'"‘wm w0 .n:”{
M and witonl ade delivsvion on the suse s Ry
lh\\l\l\ been one of the reasc s \\I

THE LOOSCHEN PIANO CASE Co.

Block 31st to 32nd Street, 11th to 12th Avenue

PATERSON, N J. s - USA. MUNN 00 """'""' Hew York

mce, 62 F Bt., Washingto, D

A e Slntic i srcn,

l'erml Tor
Bold by
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Player Roll Cabinet e E—

Fitted with our Adjustable Steel Rod

R ]

Specialists
IN
Phonograph

AND

Player Roll

No. 61, Solid M

ahogany Cabinets
Fop19in. x 26in, Height 39 in Just Touch the Koy
Capacity about 100 Rolls and your record is in your hand.
[ . . . .
Ne whigging Cabinet Co., Limited
. 4
Hamilton, . . Ontario
FOR FOR
Edison Amberola V., v]. e i A L
VIIL SpeCIallsts Edison Amberola V. & Vi
IN
Phonograph
AND
Player Roll
Cabinets
Capacity 90 Records : ] Capacity 150 Records
No. 57--Qak No. 59— Qak
No. 58 Dark Mahogany

No. 60 —Dark Mahogany




ﬁ

CANADIAN Mysic TRADES JOURNAL

NORDH EIMEW
“QUALITY TONE” PLANOS

Nordheimer Style +B** Colonial Design

r}{E ')U’(\hﬂg(’ (" a ')lann 15 In ’f'allly an

mvestment, for which people get in return,
pleasure and service, in accordance with the
ou!'a_\x Then wh_v hesitate at rm‘ommrmhng
the slight additional cost of a “Nordheimer"
when that small difference enables your clien-
tele to secure a piano of such infinite superiority,

both in quality and durability »

Nordheimer Pjanos are scientifically manufac.-
tured from the finest and most costly materials

lhmughouL

Catalogues and Dealer Quotations on Application,

The NORDHEIMER Paise Co.

LIMITED
Head Office :

15 KING ST. EAST - TORONTO

Branches and Agencies Throughout the Dominion

—, —

Nothin Succeeds
\\g\

Like Success

Ne believe STA NLEY
Pianos are successful because
they deserve success,

Perhaps you, the dealer, may
not accurately know of OUR
SUCCESS because it has been
more largely a retail success
in TORONTO, where the peo-
pleknewa GOOD PIANO, than
in our wholesale connections,

Our old factory limited our
output and our retajl sales al-
most monopolized our output,
but now with the purchase of
larger buildings at present un-
der lease to Loose & Sons, we
can expect bigger things from
our wholesale trade,

We appreciate your orders
coming as they do without tra-
vellers répresenting us, and de-
sire to give YSu the benefit of
small selling costs more and
more.

Let us ask, does a traveller
materially add to your advan-
tage, you that BUY your pianos
outright, and are thus indepen-
dent of choice ?

However, if you do not
KNOW the Stanley, we ask a
trial and promise satisfaction,

Frank Stanley
TORONTO

o mngras
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Doherty

“Huron” Organ
Style 40 Mahogany

Four Sets of Reed

Vox Humana Grand Organ
Buy and Sell the
Doherty.

The High Grade
Pianos
Player Pianos
Player Attachments
Parlor Organs

Piano Benches, Chairs
and Stools.

Doherty Piano Ce.
LIMITED
Clinton, “3e Ontario

Music

-

V=g ¢ ¢ B ilR

S

TRaDES JOURNAL

Doherty

“Superior” Organs

Style 50 .\luhmﬁmly

To meet the constant demand we have

prepared a supply of these beautiful

Piano Case Organs

in Mahogany finish.  They

are ready for

shipment now.

Send A l(lllﬁhl!l‘_‘ Irders

S

e
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Why Every Merchant

Should Handle
Vareni Violins

[ARENL
o

i}
{ ] A RICH In two sho ty the Vareni v; lin
: I *ars -] arem 1

] ACCURATE isen from - Je4rS the Vareni v

f TONE has rise, from Comparative nlm'mn_\- to al

f most national pnpul.unv\ I musical circles,

: This is due prim;n'il_\' to the splendiqg quality
and the exceptional tope which can be easily

q VAREN| secured upon them, even on the upper posi
gt tions,

; But this value and Quality would never
have beep appreciated so quickly had i not
been for our nationga) .ul\crlmug of this in-

Vareni Outfit as i Appears Set Up Strument, wh}u'h has createq a‘llem;unl on .thc

: dealer ang Stimulated interest ip £ood violins,

. . .
Get a Varen; Selling Outfig [ —

] During the toming year we will spend evep .

more in this direction and the demand will in- Speelal sa'e Of
crease correspondingly, Allmusic dealers, whether Japanese Silk
they are Ysmall-goods’ dealers or not should haye "
one of our Varenj Selling Outfits on display, Plano Drapes
These outfits, as illustrated here, take up Every piano dealer has to have
N Comparatively Jit]e SPace, are very attractive and drapes —it s thege little things that
are absolutely complete in themselyes, They will help make sajes, We have a splep.
P . did assortment of silk Plano scarfs
sell the Violins for vou, ag they have done for 3
- 7 —_— ” on hand in tweo grades, seventeen
other merchants, and wi] h‘cthc mt';lns: of opening different colors, which we are of.
J Up an avenue of trade that js very profitable, fering as a re-invontory clearance
at the following prices ;

The dealer Yet the showcase ards and other

oy g e sh sae £ _ QUALITY B, pure Janancse sity with
material showp with the outfit, .'xbsululcly free, Pattern work in gold prajq hav-
. Iy } o . ach  the Rres ing a splendid appearance
Simply )y ,nmh.mng one of each of the three R,g“,.,,,adcp,“.rw 15, 98C-
Vareni Violins at the regular trade prices. This Special trade price s
special offer made to give the Vareni wides read QUALITY A, peyge
’,u, ‘. il g b \ . P : l‘nattrlll.Rl'gnl.’lrtr:’ide])fl!(‘ $1 21
distribution for the public's convenience, and is $1.50.  Special offer price »
subject to recal] without notjce, Write for particu-
lars to-day,

421 xf::.::moﬂ THE W' LLI AM 8 SSONS(Q 145 Yonge

Street
WINNIPEG R S, HMITED. TORONTO ,‘
CALGARY MONTREAL
\
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British Pianos for Canada. plano business with o Journal presentative, said
I\' a pointed editorial, the Pianomaker. of London,  that such cases were mestly th direet vesult of selling
":“EIH“'I, ’IH\ r ll}lrllll'lll'lll the |.‘Ill.0'|\vlll market Planos ‘.”“l I'I"”'l\ \\”" too I""\\ cash tYments '””l
to the manufacturers of British pranos. . Quoting a oo small monthly payments, This dealer went o step

report from Canada, they say the chief ohjection to 1

n advanee of that, by referving to the disposition to

British pianos was hased onthe design of the ease- e too lenient in making collections, e snid ; “Many
work a dealer aceepts any kind of an exense for non

Enlarging upon this point, the editor makes these  payment of an instalment and shuns a repOssession,
remarks: It was alleged that Canadian and Ameri fearing that the idea wonld 2t abroad that he was

can pianos had more *talking points’ than those made |

urd-hearted.  The oleqpie light and gas companies

in this country, and that retailers wonld be at o dis wet their m mey each month, Th landlord insists on

advantage in pushing British pianos as against those  getting his vent.  Even the wrocers, hardware men
made on the other side.  To Americans domiciled iy furniture dealers and other retailers msist on their
Canada, British pianos may not appeal, but with the aceounts heing paid. while the payment due on a

large number of English and Seottish settlers in Can I
ada we think British mstruments stand g very gomd 1
chanee.  British settlors are aceustomed to the artis- 8

tic lines of British panos, and if the Canadian dealers  lections with o vim and 1 Possessiy

were to stock  our  instruments o representative 1
manter, there can be no donht that a demand would ¢
be ereated. At the present time we know several |
London makers who are doing niee business with (¢ an- |
adian dealers, hut not onetwentieth part of what |

mano s allowed  to stand  another two or three
nonths. " Another party. diseus<ing the same topie,
iys of certain dealors “They are woing after col
& where they can

1t colleet,  This poliey is bringing in the money and
ventually they will be able 1o ity what they
iy withont the continual he Ip of mannfacturers and
ks, This, of conrse, Will reduee the amount of
nsiness, but what is done will Iy healthy and profit

ought to be done, considering the high quality and  able

value  generally  offered by British manufactupers
The solution of the proposition lies in securing the
goodwill of the Canadian dealers, and we think if suf:
ficient inducements were held out to our Canadian
friends that British Planos should make headway in
the Land of the Maple Leaf, 1f it were found neces
sary to design the casework of the instriments on
lines suitable for th Canadian market, there is suffi
clent enterprise in the British trade to fall in with
Canadian ideas,  The musical qualities of ony instru
ments need fear no comparison with the qualities of
the Ameriean and ( amadian instruments, and we think
we are safe in saying that Canadian dealers can buy
ready selling lines at Jower prices from London than
in the Amerviean market, We understand that an
American manufacturer is now engaged on produe
ing pianos designed to meet the (irements of the
English market, and surely i our market is worthy
of the attention of the Amerieans, the Canadian mar
ket should bhe equally worthy for the development of
British pianos.” A
Taking a Firm Stand on Collections,
OR some time past the financing of some dealers
through renewing their paper has taken a con- g
siderable portion of the manufs ‘turer’s time  and
thought. A retailer, in disenssing that phase of the
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The ease is one met With in the experience

Wi

A Cleaning Up Campaign,
UNT to what extremity a
suing a buying, selling nd eol

aler can vench by pur
g poliey that
8 out of proportion is illustrated m this incident
Vhich came to the Journal s attention the other day
" the

nin

© ol a mannfacturing firm who related it
“During last duly, a dealer sent ot notice that
towas impossible for him 1o meet his obligations
"pon investigation, it Was found that this dealer had
our dollars of assets to every dollar he owed, but jt

s all in merchandise in Bis stor and instalment
nnts, which were not Paying up anywhere near as
ast as ecach conteact called for, The creditors agrecd
O HIve an extension of time, hased on his promise
hat he would not buy any pianos until it was abso
utely necessary, and that he would immediately insti
ute a strenuous collecting and repossession campaign,
wardless of what his customers and others thonght
bout it. e also promised nof 1o sell an instrument,
Neept at a reasonable and legitimate profit and for
ither cash, short bankable paper or instalment sales
rom only reliable people, with o good payment down
nd fair monthly instalments

“You ean readily see how it worked out, when I
el you that in three months he paid up over thirty-

e
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five per cent. of his merehandise debts, redneed 5 bank A Dealer's Version of It.

loan by $600 Paid easly o, overy dollap’s worth of

talking e hines and syl goods, and aj) exXpenses, REDIT ¢ retailers wys discussed in the November is
meluding gy, rsing, has wol) rated hankahl notes C Sue of this Jowrnal "Hnoting the views of 4 manu g
I the safe 1o the amount of over $700, Sold from foyp turer on gy, estion.  This has ey Ioanswered |y

to six IStruments month, did not buy a plano op retailer iy person of My, J1. & Hutehison, of Ports

e New York Music Trade by thus
deseribing ¢, Visit o

player, and op November 1 had as many instriments
n stock as he hyq three months before, noy has his
net worth decreased

mouth, Ohio, in

Irepresentative fop 4 Plano firm

He commenees 1y SVING, ““What line do you eypps
The Salesman ang Piano Terms, Ftell him: “Weo pandl. s 80" and e wij) gy
C1 JLUMNS md be weitgey on the harm thay has  Tnmediato]y I can giv, VYOI hetter gondy for less
been done |y Oers to the pubie OF pianos on too  mone bt our hons IS strictly ensh although we wij
terms and they thire would be myeh left untold aceept a note running four months With interest,'r |
The manage OF an important Plano firm gives j A8 say ““No. | don’t vape tq buy your fin for 1 have g

his opinion thay 1, Satlesman who tell SaSOmOr,  any Tinos ax P think 1 can Jandlo o present.’” Phon
This piano I8 $275.00— %10 00 down and $8.00 per .

R Omes at me again Well, 1 will dqo this to get oy
month*” hefop, linding

t ho ( ‘ e pro
!t how much mop ¥ the pros ling mtroduced in yony locality, althougl, as o rale, we
Pect can pay downy I8 absolutely of No use to any

dealer, and should he yeked for his resignation, Ty 10 10t muke his er, hat | g BOIng to take a chane
illustrate his Pomt he wave the following tyye story 'v Will take youy Hotes—rfour, cight gng twelve months X
A woman called at th, bank and dpey ot $250.00, first fou, months without iyt rest, witly the privilege of
The cashie asked her to whyy use she was putting the  one-jiy)f rénewal,

money.  She pepliad I am going 1, buy a piang, Now, what kind O a way is this to do business ! Anqg

Later shy returned gy redeposited  $930.00 The Stll they sy fhe don’t consign This is wopse than
cashier iy Surprise said; +| thought you wepe going
to buy a piapo, The woman replied: “I did but
found | only had tq Pay $10.00 dowy, ** A clevey
salesman conl have mag, this woman 4 cash eus.
tomer., vourse, vou huy his goods, for he wi) take all yon, paper,

vonsignment, fop ¢, COnsignment man s protected to

N extent, and this f, low is not But right hep
IS Whepe thi consignment house 2ets into trouhje of

From the fop 2OINg, is it not g Just conclusion that  no mattep whose name js on it nor how small thy pay
any certain amoyny down andg s much a month js oo ments on ), contract.  You ean’ blame the manufae
low, beeause, whil, there may be certain rock hottom turer fop accepting youp paper. He thinks Smith oy

figures, to g Iy teath which j poor husiness, yot much  jo,0 18 all right, heeguse You gave him the paper, and

higher figypeg are still too low jf the buyer ean pay
more.  Of conpse, ANy monthly Payment is too Jow
It the customer g able to pay cash

he has confidene M YOu, not in Smith o dones, Byt
here is whepe the manufa, turer is to hilgm, H aceepts
this Paper for $4 op $5 month]y 300 or

ayments on g

Let Tickets Tell the Price, $400 Prano, which will take at least nine Years to pay
Sl'l'l'nl."ll\l. the contention recorded in the last out, providing th purchaser has no bad luck
185ue of the Jourpgl on the question of price At this rate the purchasey S0n grows tired, the

tickets on sma||
by a writey mn

ods, s this ¢ Xpression of opinion novelty of the Plano wears off, and repossessing the piano
ide Outlook

There is g fecling in the breast of nearly every
human being thut rebels against 80Ing into a gtope
10 ask the price of an artiele display In a show
window. If, on the other hand, the article displayed The result js this: the dealer mgkes nothing, the
looks good and the price  looks reasonable, it gel)s manufacturer is three or foup Years, or longep. getting
itself to a great many people, ey merchants nowg. his money, and th dealer is in on the manufactupep
days advertise Special bargaing o Specials of any
kind, withont gIVing the price afgep the description
Price is the final clinehey for the sale, 1n the mep-
chants’ advertising, something defipite must be told

Show window advertising s much the same as  He tells hin 1y, Will soon he independent. 11, leads him
newspaper advertising The q
IS given by the display Even whepe goods are all of his collateral 1o Pay up his had accounts, and th
displayed Sometimes a4 word op tWo of printed de poor fool of 4 dealep keeps going from had to worse
seription s necessary,  But to our minds, the :H\,»l".‘ thinking that the next day wWill he a hotter day for him
of anything, no matter how good may he, is very  hut the ¢h
Ineomplete without the price ti ket. We believe in
the gencrons yse oF price tickets nside the sto 0. % ’
People like 1o see them, and the tickets very of en DProblem: |4 the manufacturer of Planos and player

18 the resylt The piano js damaged s much that ahoyt
all the dealer oqp gt for it now jg wholesale price, and
that on sma payments,

several thousand dollars, and no way to pay it
Who is the cause of this? 1y, manufacturer, W hy?
Because lie s painted a heantify) pieture to this dealer

Seription of the goods  on and opn and what fey 20od contracts | gets takes

ances are he never gpes that hettey day

Now, in My opinion, this is the only solution of this

lead to the sale of gy article that would ot geff “m'«.» Pianos not. sel] eyery man that wants to buy, 1f he has |

WISE on account of timidity CXIsting on the part  rules let him Jjve up to them—not wmyke half a dozen |
of the would-he-hyt afraid to ask-the price customer different Propositions to the dealers,  The dealer wil)
—— think more of 4 manufacturer with one pProposition, anq

Mr. W, 11 Henstridge, representing the Toronto  that nl:mul‘;:.wlurvr \'.’IHI}I\ a far better show of getting )

headquarters of Beare & Son, the violin and musien] the 2ood business, The idea now Seems to beat the othey \

merchandise house, is g Present on a buginess trip  fellow to jt, and just ANy way to get thep That is the
through )¢ Western Provinees retail game
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Kennerley Rumford Clara Butt

BARITONE CONTRALTO

Englands most distinguished vocalists are now on their second
Canadian concert tour and having used the NEW SCALE WILLIAMS
PIANOS on both occasions, they make known their esteem for this
instrument in the following letter :

The Williams Piano Co. Ltd.,
Gentlemen, =

We wish to €Xpress our great appreciation of the splendid instruments
shed us, both for our concert at the Massey Hall and at this Hotel. * New
WILLIAMS " Pianos possess a tich, even tone, and a sympathetic

quality of great value
VA
Z/ <@é V/

nd % VAL e

Yours very truly,

This space re- MAKERS
served for the lo- \ The Williams
cal Williams deal- Piano Co.,
er's name. This LIMITED
advertisement in Oshawa, - Can.
your local paper 3 ]
wouldcreate sales g N Western Headquarters
and prestige for : %3 P orlage Ave.

T Winnipeg

2k o
————

SPECIAL NOTE Wwe electros, free of charge, of these notewor:

Why ot use them 1o oo Me0ts." Many of our dealers report that they are making a positive sensation in the local papers

Why not use them in_your papers? Send for list of cuts and remember that the New Scale Williams piano is the uavarying choice of

99 ber cent. of the great artists who appear in Canada The Williams Piano Co., Limited, Gshaws. Canada

are still supplying our dealers with thy “‘artist advertise.

e
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BOOKKEEPING FOR THE MusIc DEALER W

L8 Where he has made profits, or where he has
Written for Canadian Music Trades Journal

01y
/ nmanze ceory possible tra " Fhe first thing 1 CRAEY Os 1o take stock,  The n
p ) Pirchase a journal Jay ook, ledger, and hill book
/ o s articles 1), s, would
; / . The journal” das hook is intended fop i fairly small

& Yepreseutol ement of assels and husiness, to combhing the records of » sh book and a

liabilitics gieineg 1 ok 4 variauce i tnal, so that unless re arve a large numhbe of
dilis tnder which Canad deal cash transactions eq h day, this Journal day bhook will
ors work. Rt ¢ Wustrations g P Serve the purpos and eliminate th necessity of keep
1" Separate cash book, Wy & store doing conside
Wt suceceding articles o chos
ihle eash husiness, hoth (h cash hook and journal
demonstrate principles {hat any ) J :
SHowid undion el |y o emploveg
can take and apply 1o own books fould undouhtedly | mployed
. B dis 9 R \s a basis for Sample entpi Suppose the man in
Editor’s not,
Huestion is a mnsic dealer, carryvine Planos, organs
Bl\l\l‘\\ MY e hooming or dull the annugl

talking machines, small wods and sheet musie and

turnover may 1y large or small, vt i has found by stock tuking that

IS it matter

his standing 15 as
OF utmost importane to keep an acenrate record of o) own n illustration number o

all transactions, <o that the merchant gy readily Fo transfer these results to the hooks It s neees
ASCErtain at any ting whether he js making money o SArY 1o eredit 1 Proprietor with all the assets, debit
not.  Not long sine 4 Young business mun with a

e the following ounts: Cash, hanl merchandise,
VICW 1o economy decided to ke real estate, bills 1 civable and fixtures also, to debit

Proprictor with 41 Habilities, erediting the

P his own hooks dur
HE spare hours,  Beipy & non-producing o Clupation

following
he gave it seant attention, and at the end of the

YEAT aeconnts Maple & Beaver Piano (' Blank lalking
Wi satisfied that Iy had made profit on his invest Machine (‘.. 1Y Music Publishing (' Ronnd &
ment of twenty per eent He therefor coneluded (o, Bank account and Capita) eeount, ete. It will
that he conld aftord to have his books andited hy

am he pendily noticed that, in this Wity

for every dccount
result of debited
Instead of a profit of

there is » corresponding eredit engpy n some

other account, 7 pPrinciple is the vepy foundation

IWenty per cent., thep Was a loss of about hye PErof all doubl entry bookkeeping There iy tothing
coent

eXpert and closed off fo, the vem I'he
the anditor's work  showed

YORN Intricate about thy doubl “ntry system, when it
N always home in mind that iy never

cites a debit engpy there must Iy
80, ASR  womo othes
matter of faet it is illogy] 1ot 1o do this. Section 17
of the erimingl code has, in this

The advice to ke D books applies more Particularly

i transaction
o younger and smallor firms, for, older

and largey a eredit entry in
voneerns could not et along withont doing

teeount 1o offset it, and Vice versa, Among
hookkeepers the conventional plan is 1o get the debit
Ny first, and credit

“onneetion, the ol
lowing to suy Everyone is ity of an indietabl

second, thus making jt
offence, and liahle 1o e of cight hundred dolln

Unnecessary to write Dy il o
S Following the aboy sHy
a trader

! vach  timg
2estions, the entpies m the

and to one vear's mprisonment, who 1 ing ournal day bhook for the

rommencing of the peoy

one thousand  gapi cd system, wonld Appear as in illustration No, 2
dollars, is unable 10 pay his ereditors in full, and has Which wil) Appear-in the Maveh jssu
not, for fiy Years next hoefop

and indebted 1o A amount exeeding

such inability, ke pt

sueh books of aecount U8, according to the ysyg| OS¢ lesmamon No 1
O any trade or husiness i which he may hay, heen Assets,

d, are necessary 10 exhibit o explain his trans Stor $3,450,00
actions, unless he able 1o aceonnt for his Josses 1o SOck on hand, at Cost i

the satisfaction of the court o Idge, and 1o show "

nos
that the ahsenee OF such hooks wys not intended 1o Oreans
defraud his reditors Falking Machines 978.35
The downfall OF more thay one Young husiness Sall goods 11560
can be diveetly traeed 1o the lack of 4 Proper system Sheot Mus 180,90
of accounting and  somy men who are pot getting Sunddrics 130,45
ahead cannot understand why, for they think they 1607
are making money A reorganization ol their inge Bills Recoivabl, M payment of goods
clurate and slipshod methods of recording sales, put Th mas S th $315.00
chases Investments, expenses ete, would perhaps pe R, F. Browy 285.00
veal the real ennse oF lack of progpess Which is pe Peter Long 120,00
trogression, foy traly, there is no standing stil] Mis, A, 13, SK it 235.00
With a ViIew 1o lending assistance to some of th William Re hinson 85.00
smaller degleps in making theiy system of Ln-w\\mpwm' 1,040.00
complete and acenrat without Suggesting any un. ¢ Pen Neconnts
NeCessury or too intricate Practices, the series of | \. Hall 22.15
lustrated articles here begun il continue for B. Mety) 1740
next few months in ( anadian Music Trades Journal ', Davis 66.10
To begin with let it be assumed that the merchant D. Hayes 1445
I8 alrendy doing husiness but that he has ne ver had » 140.10
regular set of hooks o g definite system of putting - Horses, Rigs, Harnoss ete 178.85 [
cach transaction down in hlgek and whit, Store Fixtures and Sundries 432,25
Bookke g is the recording of all business trans-  (ush in Bank 617.42
actions. It should enabl, the proprietor oF a store to  (ygh on Hand in til) . . 46.67
tell at any time What he owes What assets e has with

which 1o meet thes liabilities, what his exact pet I'otal $10,812 84




CANADIAN MUSIC
Liabilities,
Capital Tnvested ¥ 500.00
Bills Payable
Maple & Beave Piamo (o $2.410.70
Blank Talking Machine (' 120,45
City Musie l'u':lhhm: o 6130
Round & ¢ 117.10
2,909.55
Bank Loan 300,00
Sundrey parties T4.60
Total $3,784.15

PHOTOGRAPHING YOUR WINDOW DISPLAYS.
By George J Cowan,

Being one of the most difficult things
to photograph, the show windon requires
carcful work, The
which houses e qrire
their windows ap,
Vany such are

various purposcs for
music pictures of
tereasing in numbey
spoiled by those who of,
tain good results in olher kinds of camera
work, . There iy value, therefore, in this
mformation oy how to go about “tak
g the show window, in a vecent issue
of the Grand Rapids Furniture Record,
which the Journal here Edi.

tor's note,

passcs on

F there is a broad street I
open space, it will he
pleture by day ; for,
1008 always darker

fore your windoyw,
almost impossible o fake a
plant your comera wi re vou will,
' your window than it is ontside,
and the opposite condition should prevail.  But yon
ReU It at night. See that your électrie lights,
while flooding the w indow, are themselyes hidden from
the street

or an

If you have » good lens, from ten 1o thirty
minutes’ exposure will o cnough.  The size of 1l
diaphragm is also to he The smaller the
diaphragm, the but the small
diaphragm also gives an additiona) sharpness to your

considered
more time required

Pieture.  And then people can walk between  the
camera and the window without mjuring the pi
ture —provided they don 't stop short,  The time pe

quired is also influen ' by
of the plate. Ther
consider in timing your
phragm,

A good time to photograph o
morning on a elegy day
light is strong and penetrating and g
will usually result,
Your window must he

the rapidity and make
¢, You have three things to
peture—lens, plate and dia

window
Just before sunpise

IS early

The
picture
Remember that the interior of
light. 1t your window is durk-
er than the street, the glass acts as 4 mirror,
everything on the Opposite side of the street, | the
sun shines on your window and the opposite side of
the street is dark, there will be ne reflection of for
cign objeets in your picture,

By keeping these mportant items of information
in mind, any country phot apher can get 4 good
picture of a show ‘windoyw. If the photoy rapher
doesn’t know them, it would be well to eall his atten-
tion to these facts, [lo may not have
- photographing show windows

A method often adopted with good sucecess is as
follows: Make a eloth sereen of K cambric suffi-
ciently large to shut off all reflections when raised
hefore the window., Fasten the two upper corners to
poles, and when abont to take the picture have two

good

reflecting

had experience

TRADES JOURNAL

men or boys raise the

sereen just hack of th amera
AL reflections will he avoided and a clegy picture
will be the result, As 108 not probable that many
photographers wil) prepare such a seveen, it is ad
visuble for the trimmer 1o have one made and keep
It readiness,  Flashlizht pletures will not avoid
reflections.  You must not empt 1o use the sereen
on windy days, however, fo the wind will pender
It unmanageable
There is o popular idea that the camera eannot
lie, but if it cannot, it s SUIL capable of great ox

ation, and if wy photograph a plain glass e
canter within a reasonahle distance
dow, we will not wet a trathful reproduction of the

decanter, hut a o itly exaggerated one The rye

of a closed win

fleeted light-streaks on the polished surface are much
more actinie than the remaining surface, and in pho
tographing such a sarfuce i the ordinary WAy, we are

bound to get an over-exposure, which brings on what
15 technically known as Chalation.” Halation is the
nightmare of photography
After a long series of experiments, it

found that halatioy can best be obviated by
the photographic plate with
prepaved paper, which is
‘Halation Destroyer, ™
simple to apply and are
up two dozen sheets in o

has been
hacking
a sheet of chemically
known in the trade as
These destroyers are very
mexpensive, 7T} are put
package and 5 x 7 size sells
L25 cents per package They are made in 4l sizes,

If the show window contains only hlack, white,
brown, green and dark colored goods, it will only be
necessary to use the destroyers hack of the plate, but
il various shades of blue, violet and purple appear,
then it will Iy advisable to also use a ray filter in
front or back of the lens, 1t will be elear that a blue
ray mingling with yellow of the filger becomes a
green, and, according o the depths of the color of
the filter, becomes light or dark green The dark
green photograph like hlack

Show windows should never 1y photographed when
the sun is shining on them, all advice to the contrar,
notwithstanding, A dull daylight op early morning
light will give better a bright day or
when the sun is high, W here o window is illuminated
by electrie light, the evening s the ideal time to pho
tograph it.  [If {he electrie lights are in full view,
precautions shonld bhe tuken 10 cover them, for if g
long exposure is made, they will halate the plate,
The lights can be hidden from view by the
proper areangement of {he zoods or decoration,

The plate
non-halation plate

results than

casily

best for window

photography is the
You ean get a good negative with
the other plates, bt the non-halation gives one more
leeway in makinge the exposure and g better oppor-
mnity to correct errors in the development,
two emulsions, the first coating on the
giass is very slow and the second very fast, So, if
there are any strong high lights in your display they
are cheecked when they reach the slow emulsion, giving
the darker parts of the disy a chance to strike well
hoame before you need bhe afraid of over-exposure,
Any class of merchandise displayed can be photo-
graphed with from five to twenty minutes’ exposure,
when one has a good lens that will eut good and sharp
With the stop at ' 7, and will take the time to focus
It carefully. To get the camera in proper
a good plan to look
of figures, as they

Having

foens it is
out for the show cards and faces
are more casily defined on the
ground glass at night than merchandise, and they are
safe guides to go by.
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Course in Show Card Writing—Article 2.

Written for Canadian Music Trades Journal

letters as

Plate 8

i Journal, but is

I'hat vach let Is high and nm

n WEASIONS he this style of

wlvantage than those of

ol letter, noti Fully

Fall the Jetters are the same height

e 11 are among the most useful styles

1 e known as italies, and

card may have considerable miatter

not blocked as Plate 11 is Thes

made with one of your small brushes.  Yon

may hold it as ins ted in last lesson by resting ong

hand on the other. Op vou may hold it in the same

manner you would hold a penor pencil, resting vour
tnd on the card

Plate 12 is a full bloel alphabet of what some call

th thick and thin® style of letters, By that is

meant that some of the lines are thi ker than others

Blocked letters are not a e Tor gencral use in

card writing, as they cannot b made rapidly.  [low

ever, for one or two words or a line that needs hring

1 mnently, this type of letter

ont pr will work in
most admirably

In practising with vou brush always mak Yo

Strokes continnons and as long as possihle Do not
make ashort stroke, then go hack md “lap ™ or ** join "’
onto it. - Practise speed as well as aceuraey in form
g cach letter In all the plates thus far vou should
make cach part of the letter with one strok You

hardest to do, but make as
stroke of

find the curved lines
much of

vour hrush

iy

each curve as yon ean w th on

Work as rapidly as you can, even though
erooked and uneven, Prac

ahout three or fonr inches

at fiest your lines may In

tise making a vertical strol

long, doing it as rapidly as possible: then practise g
horizontal stroke Make these by the hundred for

A and aceuracy.  Remember patience and prac
Hee are just as necessary in learning »write show

cards as in learning to play som
For those | they

card writing we will offi

musical instroment
would like to

me general rules that will

who fe try some real

apply at all times.  The white eard you use should he
8 ply for large sizes but for smaller ones and price
tiekets 6 ply will answer,  The star dard size of card
hoard is 22 in. x 28 in, Half she in. x 22 in

or 28 in, x 11 in

a

For pancls a s ents withont

opqrstuy

bedefgh

ase alphabet of plain letters ¢

waste

811 in. x 17 in. You can
out of a full sheet

get three cards
First ent one off the top, 11

this

M. X 22 0. This leaves a piece 22 in, x 17 in. which
HEent into two 11 in 17 i, Trim your first cnt
@ 1T in and you will have three panels 11 in x 17 in

cach, The eutting will mak, pr tickets

In making window « wds there is usually two im
portant Teatures to he brought ont prominently —the

e of the avticle and the Price A1 other reading

onthe card is subordinate to fhes I it be a piano

You are advertising and you word the card as fol

lows \n Unnsual Bargain, This Piano $375,"" the

Wo main featires are This 1% and $375 The

other wording \n Unusual wrgain should e

written i small lettering, while words and the

price should he hrought ont prominently.  Any of the

styles of alphalic “iven e this and previous lessons
Will suit admirably for a eard of this deseription

We have intimated that the plain card is more in
lemand than the fussily ormamented o \s a rule
the heginner is inelined to make too faney letters or

put on too much ormamentation, 1y

onr faulh

you find this is

strive to make your cards too plain, and

o will then hit o happy medinm Il ornamenta

ton hould be made in subdued eolor,  But of color
g we will say more later

Fhe Taying ont, or arrang ne of the lettering on o
ard, is almost as important as th formation of the

letters. Freguently the beginner is inelined to spread
the This will
elicet of emphasizing the artiel
advertised. While a card writer has un
the matter of laying out a card
18 ene rule that should always be borne in mind
matter should be kept by
true if there
I you have three or four lines of letter
iz i small type, keep these compaet and do not have
With upper case
than

15 used the

the matter out equally all over card
tend to destroy the
and price
hmited

license in

that is
itself
on the

that cach subject
This

card

I8 partienlarly 15 much to go

too much space between each line
the between each ling

the letters.  If lowe
a little deeper than the depth of the hody

letters to al

do not have
the height of
space may I

of thy

Space areater

For the Tetters that extend above

jjkimn
WXyz

and helow the line

Do not be afvaid 1o leave a good wide margin on
vour cards. A special display line may run to the
edee of the eard, but even then the card as a whole

ondensed,
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should have a marvgin and this line should he worked  INDUSTRIAL ASCENDANCY OF NOVA SCOTIA
over or into it In cases where yon have great
¢ | ‘ With the idea of exploiting the manufacturing
quantity reading matte oo on 1o a card
| facilities of Nova Scotia, the hran hof the Canadim
not be ve cssary to emphasize any partiouln
Hars I s cises von sh sl § s thhe Peadis Manulacturers’ Asso ation for that Provine
woll in the contre of the eas ad ha o it vin  Published Phe  Industrial  Ascendane
atstuids The weneral appearanee of the ird will he  Seotia Phis is an illustrated publication
better than if the matter wer spread all over it in Views of the many and varied manufacturing plants
larger 1y in Nova Seotia,  Citi ens of Nova Seotin are dosiy
- ous that Canadians in | cular and inhabitants of
NEW PIANO FOR GEM THEATRE the « vi 1zed world in general, will rid themselvos ol
the idea that Nova Seotia is exq nsively a fishing
The Evening Times and Star of St lohn, N.I3 and farming county \ecording to the booklet
SAVS rob this popular plaee of amns ferred to ; the Provinee has now 1,480 manu
nie s I From Bell Mano store, 86 Gy facturing establishments with an annual pay roll of
main st ol the Sherloel Manning Panos $11.000,000 16 25000 employees I'he Seeretar
This instriment was selected by a misieran for its  the Publicity Committee of the Nova Seotia hranch
purity and brillianey of tone saperior sustaining — of the Canadian Manufaeturers \ssociation, whos
power fect seale and action,  This excollont new post office address is Halifax, will gladly forwam 1
prno will add to the efficiency of the orehestry 1t copies of the above referved 1o book to interesto
the Gem,” persons

gab oo’efyyép//'%/m
7700 y(f;faywxy yz

at and useful style’of aly

&b ca’e@/}{j/c/fzm
op 71’;1 UVWXyz

€ 11, An easily printed block alphabe

ABCDEFGHI
JKLMNOPQR

STUVWXYZ

Plate 12.~Full block Alphabet of ** thick and thin" letters.
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Tripled in Seven Years,
STIMATES are
vel they

not as useful as actual facets, and
One of the Jour

anada’s

ROV al's

that in

i Purpose
1911 «
and
19083,

reuders
printed
twice

lignres ports ol

hook  form
were i and that
available they would
mportations for 1913 over three times the amount in
1906

nmusie in
what they
stutisties

wWere over

Gov

were

crnment show these

roll and sheet
Juded
and
lacking, it

Unfortunately for hoth the player

musie trade, the amonuts of player rolls are in
returns with
Athough exact
the

o

in the Government import sheet

hook music fignres are
musie sales in this country
destined to be a mueh greater
in the The Jonrnal carn
estly hopes that the trade as a whole will introdines
nto sheel musie retailing those methods which have
their other departments

have worked

s evident that sheet

wre advancing

aetor retail musie stores

proved sneeessful in and
shim all practices that

lines they handle

harm in other

Are Songs and Instrumental Music Too Cheap?

U\\l)l

ND and long sinee exploded is the idea that

it pays to habitually ent prices in songs and
instraomental musie to bring people into the store
i order to make sa'es in other merchandise that

runs into higher amounts,  If one stops to consider

all that is involved in the production of a really
good song or a number ininstromental musie, i
sometimes seems a wonder that they ean he sold
over the counter at as low a priee as they ean

One who has followed the recent sheet musie dis

eussions in this Journal pointed ont that he heliovel

exclusive mnsie stores had heen 1 into the low
priee level in muosie hy undue coneern for the com
petition of the 510 and 15 cent store, and others
who made no attempt to hand'e the best in mnsie
Popular songs have their place, and some muosie ean

he sold at eheaper rates than other classes, but the
tendeney in certain quarters is to sell at too low
rates,  Not a few of the factors that have made
inereased prices necessary in other lines enter into
the cost and cost of selling in sheet music.  On that
aceount while definite views as to the exaet prices
dealers should obtain for the various elasses  of
musie are not expressed, vet the faet remains that

trads
prices
Time Wasted in Playing Over Songs.
W ANRTED time in playing over a number of picces
perhaps six or eight or ten
in the 15-cent is one of the
most frequent complaints made to the Journa! by
the sheet musie How utterly regardless
of the value of the salesman’s time people
known only to those who arve thus tried.  An experi
enced dealer uses this plan, and he says it
fails: “The voung ladv who plays in my store will
try over a few bars, just enough to show the cus

in the feel there should bhe a trend to

ward higher

many

for a person who

end buys only a song,

sulesmen

are is

seldom

TRADES JOURNAL

tomer the run of the picee. in many cases perhaps
Just the chorus, and then say, “Isn’t that a eatehy
melody " or make some similar vemark,  The pur
chaser will generally e and take that pieee at
least.  Frequently the party will ask it von have
another one or two just as catehy

This diffienlty appears to be more with the
the
tomer usually goes into the store with certain speci
fie titles in mind

Letting Competition in on a Good Deal.

A GOOD joke'came to th

ular as in the case of standard wusic elis

s of a dournal repre

sentutive a day or two ago. 1t seems that with
a strong desire to poularvize their sheet musie depart
ment, a store in which music was only one of th
many lines earvied, decided to sell a certain song at
15 cents, Their stoek of musiec was limited 1o 1
cent songs, and the title in question cost the dealey
24 cents. The loss on a limited number was to be
for advertising.  The day on which this song was
featured at the reduced rate it went like wildfive

Everyone wanted several copies, and hefore the sales
pople knew what had happened the whole stock of

that particular number was exhausted-—hought in
by a competitor to he retailed at 35 cents
The wonder of it is that each person was not at

least Timited to one or two copies.

TITEE CISH BT RO RS R RS ey St e sy

i NEW MUSIC g+ 1

entered at
(m--u if
CITEE et r1oey vty
1 Benedietion Hymn Words, Anon Musie Ly 1 W
Froomun,  The AngloOanadinn. Haxe Povlisher’ Axsoeintto !
ted, London, Fag, and Toronto
1821 Who' Ave Those in Beight Area Music by W, D,
Sha The Anglo-Canadian Music Publishers” Assac'ation, Limited
ndon, 1 wd Toranto
in Thy Keeper Anthem. Aveanged from
Psalm OXXT - Musie by Charles . Wheeler.  The  Anglo-Conad tan
Mu " o mited, London
1%, Softly '
G.OW. I
Publishers” Assacintion
210 most P
Bliss. Arewnged by Arthur Leland,  The Anglo
l o Limited. London, Eng. and Tore
x Sands of Time Part Son Arvanged Arthiy
il ) v Canndinn Musie Publisher snocint Limited
ndon, Ko Toront
1 Kindly  Light vt Son Sundon
\r \ethur 1ol Publisher
\ ' tod, |
R t A y A M T
Wy, Wy tohn Adamson.  The Anglo Canadinn Music Pubdish
A tien. Limited, 1 Toront
. Word Seymour
8224 The Words by Gus Kal
oy furvest Sor Vord Exelyn Bidil
u rilon A Phompson. Gavdon V. Thompson. Toronto. Ont
« Childron's $upshine Son Vords aod m ¥ Gim
v Thamusem,  Gordon V', Thompron, Tor ont
n the Stops of Great White Capltol Ward
i (larke and Edear Lesli
Fwm o Fool Who Believed in You Word Grant
Clark q Fiear | Mu v Nat. Oxhorne
' Boston Stup A Hesitution Walt By Henry
i
%24 W You Turkes A Rug Trot). By Menry Lodi
824 ' gotes_ e e TARd Tirt {Ta B Bwoet
carts Agni a Harry Willinms and Joe Young.  Musie by
Bert Grant
R2URCDemi Tasse One Step or Castle Walk. By Tonr
e
<249, “‘In Garden, Just You and T Words by Arthur
illesnie. “Muie by Nat. Okhorne
2 Lo Garden, Just You and 1 (Low key)
\rvlmy Gillonnie. . Musie by Nat Oshorne
1 cation  Waltzes By Carl Loveland
M r Summer Gardent  Reverie, By Tarry. 7. Tincaln
. oh TwoStep. By Raymond Edwards
Golden Swan Threo-Step. By F. ML Losey. Op
Thix is the Life Words and musie by Trving Berlin
'wo Lots in the Bronx ards and music hy Adolf
Little Dream nm of Mine''  (Drift Along). Words
by Richnrd A
Beautiful onid, and music by Tean Haver
Tlie Century Waords by Grant Clarke
1 exlie, \Iu\y hy Abrahams.
Follow the Crowd Words and music by Irving

(Continued on
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Band Business Worth Going After.
TG vemarks arve sometings passed regarding 1
country bhand,  Even dealers in
centres often fail to give their Toeal hand the pla
i their thought and plans it deserves,  While son

musie sl

times one thinks of sueh an organization heine

group of poorly trained musicians findinge ditienls
in dring and keepin I progressive, compelont
leader, that ne organization is going past the local

dealer with a $200 order

musie

Tor new instrnments
T amother fow months many
a Canadian town will have
thing like this: At the medting of the Coune
Wednesday evening, 300
for our hand’s use this senson Practice will e
in the town hall shortly I sieh towns and o
places there are orehestras which too are overioole|
The band and orchesteal instenment husiness of this
country is now sueh an important factor in vetailin.
that dealers eannot afford to ienore it. Ther
doubt but that there are deglors missing a goldey

HNCWSPAPEr i
a colimn heginnin

was unanimously  vorg

I8 nn

opportunity in this trade. To cite one instane
There is a prosperous community in Ontario wihi
there are three hands and at least two orehestras

Of the seven rhaps seven or eight
ers working that district, not one ever henefited o
cent direetly by any purehases these o
ganizations either at the time of {heiy estahlishmen
or sinee

music retail
made hy

The reason is that not one of 1hose ey
ever made a single attempt to seenre that trade |
I8 reasonably certain that they never thought of it

The point worthy of cmphasis is that the musie
dealer shonld know where all sueh orders go and
why. The Canadian band and orchestral instriomeni
business is worthy of serions thought on the part of
many who have never studied the situation

Is 8mall Goods Publicity Too General?
PERUSAL of the Canadian weeklies veveals the
fact that in teo many of the musie stor adver

tisements the mention of musical merchandise s
summed up in *a complete line of small goo ol
“headguarters for evervthing in small goods.” In
decd, in some instances a whole ad. is devoted to
sieh a statement.  While the meaning is quite elear
to members of the trade, does the ordinary eitiz n
know what is implied in **small goods"" 7 1t would
seem that the very indirectness and lack of specifie
articles in the announcement make it ineffeetive
People are much the hetter informed for heing
fold intheir local papers that So-in-so has for sale
flutes, cornets. tromhones, clavinets, violins,
piceolos, guitars, auto harps, hanjos, mandolins, con
certinas, mouth organs, drams and other insten
ments that go to make up the musieal merchandise
stoek,  One small goods man expresses his helief iy
the wisdom of itemizing the lines he earries in every
advertisement, hut giving added prominence to two
or three partienlar instruments eaneh

time

The Cornet Has Won Out.

ll" the reception that is given the cornet in Canada

to-day as a solo instrument is any eriterion, it
is destined to loom large in this country, hoth musi
ally and commercially, The cornet, like many other
small instruments, has never heen pushed as a com
mereial commodity. It has been bought rather than
sold. Tt is hard fo say definitely what could be ae-
complished, but it is certain that the cornet would

TRADES JOURNAL 3

vield many dealers a veasonable return for an
EPESSIVE campalgn to inerease its sale

One authority affirms that the present day cornet
comparatively modern instrament, though its
basie principles date back centuries Contrasting it
with stringed instriments which many e ngo
reached a state of perfection unsurpassed by modern
effort, he says it is only within recent years that the
cornet has possessed those qualities which make it
rank with instruoments, This party
points out that the cornet has suffered tremendons
abuse at the hands of its friends, which misuse won
for it an undeservedly had reputation
those who are

urs

clussie also

Even to-luy
tequainted with its variety of tonal
shadings often vefer or think of it as a hlatant toned
instriument
This misconception has in great Measure passed
Yo und it is the opinion of several loaders in the
trade that satisfactory results await dealers who
will give a reasonable amount of attention to ex
ploiting and cultivating the field for cornet sales
Growing Regard for the Harp.
HAT there is o growing appreciation of the harp
in this country cannot be denied, One only has
to attend a concert hy an efficient orchestra to hear
the harp praised both as a solo instroment and as
aovery unportant part of the orehestra, Indeed it
is predicted by some that {he time is coming when
this and rieh

awi

sweet toned instrument will ocenpy
people’s attention as o musical acquisition to the
home.

Probably the neglect into which the harp has

fallen as a solo instrument is partly due to a wide
spread ignorance of the abundance of splendid it
erature that exists for it.  Be that as it may, reports
in the press of ( t Britain, other Enropean coun
tries and the United States agree that a marked
awakening of interest in the harp is quite evident.
Speaking of its positon on the Continent, one writer
says: ““In Paris the harp is very considerably in
vogue. There the danghters of the well-to-do eiti
zens are learning in large numbers to play the harp
rather than the pianoforte. And at the Conserva
toire there, as at Vienna, the number of harpist
pupils at one time rarely drops helow some twenty
five or thirty." So close are the relations of Europe
and Ameriea musically that it is reasonable to as-
sume this influence will be felt more in Canada from
now on

The Violin and Its Tuning,
OME violivs stay in tune
do not

a long time while others
If atmospherie conditions are favorahle
good fiddle will stay in tune for days at a time,
while others will hardly stay in tune long enough to
ti The difference lies in  the
quality of wool and workmanship in the instruments,
which furnishes the key to the (question frequently
asked : why violin. worth 300 and another
only 10,

But what has the tuning to do with the value? In
giving an answer to that question, Ray (. Edwards,
the editor of the Violinists' Column in the Musician,
savs: A wood vielin responds in sympathy to every
vibration of the strings. Its only musical value lies
in its respon If the parts have been well
chosen and fashioned by the hand of a master, there
will be a uniform spring of the plates that tends to
keep the whole instrument in tune ed to a eertain
vibration.  Thus, it may readily be seen that an in-
strument of high quality keps in tune with itself, and

e an

hour lesson,

is one

iveness,

——.;—
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5N respor lo 1l srinwes s tHmost priceless
i the hands of master player

\nother violiy Pparently just as good to the
noviee, s made of inferior wood or wood of varying
1y, and the plates, hein well made, possibly but
not adjusted to cach other Pl and haul in g vem
nharmonions manner, Such voline cannot pespond
Properly and with that delic and sympathy to b
Found a0 good instrument It ks **1ify or, as
the violin makers say, it lneks **voie The poorly
made violin, then. lacks dinstment of its parts, and
therefoy nnot respond to the strin It even fails
to stay in tune, because it is not a real musical in
strument | | kin Dooppo-ition to evepy

other part

Where the Strings Come In.

BI I' even a good violin I not stay in tune. or re

Sporad 1o the strings s as to produce a fine quality
o tone iF neglected i o vy Fhe very first thing
about tuning, advises the o I quoted in the pre
ceding paragraph. is the manner of putting on the
strings.  Tune slowl radually increasing the ten
sior, o ot pull at the strines I they are too high

I he slip K 1o the piteh deired I"he
better winy lova the piteh ne the
e and then bringing the strin v piteh again

then know that von han t up the slaek
vhile to v tthe string or to lower it Iy loosening
the peg and turning it hack, « ays leaves an unecer
famty as to whether the pull on the string is qual
i the lengths above the hride din the hox
Unless this tension is (il thronghout the pressup
of the bow and fingers will so n throw the string out
o i

Small wauge strings are to be preferred as a rule
( ally on o good instrument Ihe seienee of the
thing is this: Small strings e mare less tension to
bring them up 10 piteh and are more. responsive to
the touch Fherefore they give hetter satisfaction
and last longer

A\ thick A string and o thin Eoor D string will
never get along harmonionsly on the samg violin,  The
difference in tension keeps twisting the bridge and
makes perfect intonation mpossihl

Fo leave violin unstrung, or even ont of tune
for months and years, will destroy 10 ertain extent

s fine adjustment of parts |
and resonant
repeated|y

oy

and make it
the

harmonions adjust

USS responsive
Even to chang h of

pit 1 violin
brings disaster

ment this reason an experienced player when
called wpon 1o play with a piano fo which: he i not
eeustomed, or one that he has reason to believe g
not at the exact pitch of his iolin, will immediately
upon his arvival in the hall or room take out his
vialin and tune to the prano. althongh he may not he
expected to play for some time In this way the
tension: becomes equalized, 11 has an apportunity
to play a few seales afy Lis retuned, so mueh the

better

NEW MUSIC— (Continued from page 30
" hat's W B Vord

M I
N it s Words un,
Irene Walsi Na \
28 K Goond 1 W Clara 11
1 Musi i i Whitin
1 e 0. By Neil M
Pick Me a | W by St Mury M
by 11 1. Marsi
5 \lohia Fare Well o 1 Medley Waliz !
Hay Melodi Compiled by () N. Vande
X e Cradie of Love Wi
| hrie Hill
N1 ile the Sun and M ing Peek-a-bo
W ind music by Clinton 1, Mat
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SELECTING A VIOLIN FOR SMALL
ORCHESTRA USE

By Frank Waldo, PhD,,

THI, use of the

i special tong

in the Musician

violin in the small orchestra demands
quality he i

COMmMon  expression

which may ribed as

penctrating, o
I'he
ipplication of

to
mory

Use a vepy
eutting

really

Sensitive
this latter
reserving it

violinists may resent
to the tone of

the piereing and
cheap fiddles so o ustomary

term
violins
med
Linning pupils
tral

for

among he.
hear
this

nevertheless, one s constant]y

players comment on th, vilue of
in their work: such a
my violin ents right through the

made with wmueh

ing oreh

utting"* quality remark as
whole band ™’ being
the violinist of g

his stunt to make

sutisfaction by

small group of players who finds it

Wsnstrument the commanding Voree inan ensemble
- which cach  instrument generally ineluding
prano, is being played for all there is in it
the vank and file of the professional violinists
e their living in orehestral work: in such orehes

tras as furnish musie for

theatres
chin

hotels, dance hallg
and social gather
It
themselves with in
ial requirements of the
Pt No violins ar
and subjested to such

as those played in the small
Solos and sulo effe

camboats hes

restamrants, «t

with o

1t dancing in private houses
them to provids
struments whieh fulfil the
Hses 1o whieh they

antimnons|y

essury for

“re employed
st variety of
conditions orehestras
ts must be voieed with a pleasing

tone, and in the ensemble the richness of a vibrant
tone is demanded,

The ideal tone for sueh purposes is a hrilliant
lond, penetrating tone sharp, strident and decisive
and yet, if possible, OSsessing a singing  quality
moreover, there must plenty of hackhone so that
all the strength of the how arm will not break the
fone, and the instrument will not give ont under the
Strain: of five or six honrs of constant playing day
ter day thronghout the seas m. If. in addition to
these qualities, the violin has a good pPlanissimo, g
auiek respon-e, and a Soaring tone, and plays easily,

it will indeed be a

10 pussess,

treasure for the orchestra player

\ violin that plays easily is a hoon to an orchestra

player. for it leave him comparatively fresh at the
end of an evening's work whereas a violin which
requirves musenlar foree to bring out the tone ex-
hausts the player

In the selestion of an orchestral violin for husiness
purposes. usually tone and tone alone is the main
feature 10 be considered: for the business-violinist
regards his instrument as a tool of trade which must

meet the

looks in

requirements: and sinee good tone and
i vielin hoth cost money
aerificed for o good tone
I8 that

good
the good looks ape
\ prime requisite for an
it shall be well wooded, that
thick in wood otherwise the
- tone after long continned
carnot be foreed when NeCessary
Lypes of violing that are, in oen-

Diisiness purposes, by

orchestral violin
the top
vielin may

and
et weake
and the ton
thre

for

playing
Iher
availahle
reason of their tonal qualities and the
Fairly well made violins, from 40 to 75 vears old
manutactured at Mirecourt in Iy Mittenwald
Bavaria Marknenkirchen in IXOny, may
found by search in dealers’ shops or in private hands;
and when regraduated for thicknesses, provided with
L new hass bar and new bridge and sound post hy a
competent repairer, many such violins are found to

e
eral orchestra

prices

nee,

n or

he
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Possess strong, firm tones of wood careying power and
quite agreeable quality,  The approximately half a
century of age and the skilful rehabilitation trans
forms the violin of ovigmally small value into one
with & tone well adapted for orehostra work Such a
violin: may be abtained - wood playing order for
from $35 10 %75 depending on the malke tone, and
condition,

The more ambitions orehiestra ply
ford the necessary ontlay, find w

1S, who ean af
ool orchestral in
struments among the hettep class of Mirecourt, Mit
tenwald, and Marknenkirehen violins which arve from
75 10 150 yeurs old and also among 1 mstruments
made by seattored ndividual English, French, Ger
man and Tyrolese makers of the 18th century ot
all sueh violing possess the qualities n ssary for
profesional orehestra work, many of them heing best
adapted for parlor playving: but suitable orchestra
violins may e found at Prices ranging from $100 to
H300. . Some of these violins still carey the makers’
lubels, but many of them are unidentified and thejp
values arve determined entively by the appearance,
condition and tone
Old Ttalian violins, exeept those of the highest
ass (and which are consequently not to be consid
1 here), seldom POSSess tones suited to the work
of the small business oreh stra
Some of the present-day violin makers are pro
ducing new violins that serve admirably for orches
tral uses.  Such violing are made of the finest old

wood obtainable, and, even when new, possess tones
of fine quality, great strength or power, plenty of
resistunee, and which carey wel|

New violins, in order th prove satisfactory, must
he selected with great caution, however, and eneh
individual  instrument chosen on its tone merits
There are now so many violin makers in this conntry
wWho produce instruments of all degrees of excellence,
that the selection of » new violin is made somew hat
difficult owing to the difference in the stundards of
construction and the individual skill developed. 1
I8 not always safe to depend on the loea) reputation
a violin maker, and it is cenerally best to make g
tion from among the Instriuments of several mak
ers which may be available for comparison. It should
be horne in mind that {he violin is a work of art and
that the finest new violing are produced by makers in
the t musical centres, or who ape m toueh with
those centres, where the makers have the advantage
of seeing fine specimens of old violing and where true
artistry in violins is appreciated ey fine pew
violins by individual makers may he obtained at prices
varying from $100 to $200

It must he constantly kept in mind that for satis
fuctory orchestra use the tone of the violin must earry
well, not only in a large room, but through a syeces.
sion of rooms : and it should be tried ont under vapi-
ous conditions of high and Jow lings and cold and
warm crowded hooms, The carrying power of the
tone through several pooms full of people and with
the air heated, shonld especially be tested, since re.
ception playing ocens undey Just sueh cirenmstanees
\ very good lest of the fithess of a violin for orches
tra use may be made in g crowded restanrant, w here
the violin ‘tone must he ard inall parts of the
room above the din of dishes and tongues,

——

Mr. Sam Fox, of the Sam Fox Musie Publishiy «
Co., Cleveland, was g recent trade visitor to 7o
ronto,
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An Eighty.five Per Cent. Market.

ITH vighty-five per cent. of the homes in Canada

Stll unequipped with talking machines, manu

facturers and retailers of these have a traly mag
nificent future, The himense increase of each year's
business over the preceding year for the past half
decade has led somo retailers to think that the demand
must be nearly supplied, They have begun to think
that the numbers of lers in husiness and going into
the business must divide it into proportions too small
to make the line worth while

Quite the contrary is the cuse, howoyer With the
cighty-five per cont still to cater to and the greater
proportion of the other fifteen per cent. regular record
buyers it must he clear that only the fringe of the
talking machine business has heen touched.  The ex
perience up to fhe present is that there is more than
sufficient room for every Jive dealer that has entered
the business.  And yet it cannot he said that the re
tailers have nearly exhanusted their resourees i huni
mg up huyers Many of them have expended no effort
in securing talking machine business, other than a
modest outlay for advertising, while still others have
not even gone that fyur. Only a very small proportion
have put into effeet those methods of making sales that
have put pianos into the homes on the hack coneessions
as well as into the rooms of the eity dwellers

Dance Records.
Dl‘].\l,l‘fl.’.\‘ who anticipated the season's dance crau
by stocking up with snitahle records are con-
eratulating themselves on their foresight,  In this
branch an extraordinary  demand has heen  ereated
for them. The arguments in press and pulpit over the
veceney or otherwise of certain dances, the slamming
of them by church and society have all tended to in
crease interest in dancing.  Whether it is a good thing
for society or not the faet remains that in many Cana-
dian towns and cities and even in pural communities,
interest in danci « this season has developed into an
nprecedented eraze,
The talking machine business has henefited from
this dance craze as no other business has. [Homes
already owning machines developed a new interest
and went out and honght dance records, In order
to have the correet danee music homes that would not
otherwise have heen ready ““prospects’ decided that
A talking machine was the one article lacking for their
complete  comfort and new  precord customers were
started.  The record manufacturers, with commendahle
nterprise. were fully alive to the dance possibilities
and through the dealers were able to supply the pro-
ner dance music in correct time. Several retailers who
have made a sort of specialty of danee records stated
that mueh as they expected of the dance record busi-
ness they were seareely ready for the attack on their
stoeks by the myriads of tango enthusiasts. Further-
more thev are connting on several weeks vet of live
husiness this season and, in fact, are of the opinion
that danee records will be a feature of the coming
stimmer’s husiness

D
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VITAPHONE

Type No. 28

Size, 16x16x 12 1-2 inches

Beautifully finished golden oak
Motor can be wound while playing

Plays any make of dise record

S28.00 RETAIL

Vitaphone Type No. 28

THE LATEST ADDITION TO
THE VITAPHONE FA MILY
IS ANOTHER SURE WINNER

It is just the easily transported size that so many hundreds of
J y ! [ :
people want. The price—-$28.00 Retail puts it where every

home can have it, and there's a big margin for the dealer,

Plays any disc record whether needle or sapphire, or whether from
outer edgc 1o centre, or vice versa.

Neither time, tools nor skill necessary to change from one kind of
record to the other. By simply altering the position of the

diaphragm with thumb and finger the operation is complete.

Has the exclusive Vitaphone features that give Vitaphone playing
such life-like sound,

Wood Tone Arm and Stationary Sound Box produce a mellow,
resonant sound with an entire absence of surface noise or blatancy.,

WRITE FOR TERMS AND DISCOUNTS

Canadian Vitaphone Company

LIMITED

W. R. FOSDICK, - - - General Manager

156-160 John St. - - TORONTO
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INSTRUCTING EMPLOYEES IN RECORD coM.
POSITION, MOTOR CONBTRUCTION,
SHIPPING AND STOCKKEEPING,

EADERS of i, dournal have had presented iy
these columns for their consideration an outling
of a prominent distributor’s views on “*Moderation

vs. Excess in Talking Maching Instalment Sglos
and “The Talking Machine Stock.* The  same
writer. Mr. Benj. Switky has contributed SOTN
what lengthy discussion to )y Talking  Machin
World on the dealer's attitude toward his employees

From this gre given these exteacts, which are com
mended alike to degleps and salesmen

In order that the salesman may talk mtelligent|y
about his goods, he should know something ahout
the composition material, method of manufactiyre
and constroction, []e should have a fuip knowledg
of the mechanism of talking machines I wonid
carnestly advise gs many dealers and sulesmen as

can possibly do so to avail themselves of the conrtesy
of the severa] mannfacturers and carefully inspect
any one of the factories, | am osure that you will
return from sueh a tonr of inspection feeling that
You have learned o great deal about your own husi
ness. How often have | heard customers ask, ** What
are these records made of ** and the salesman ppe
plied, “Hard rubher.*’

You should urg
motor apart and

Your cierks to learn to tak ]
ssemble it not necessarily in
order to hecome proficient repairmen, but hecanse o
2ood mechanieq| knowle

* of the motor enahles
them to talk intelligently  when tryving to make o

sale. If they ean mpress their hearers with » good
selling talk and win their confidence hy demonstrat
g a thorongh knowledg of their goods, more salos

must resnlt,

Don’t wait f, your help to pick up knowledge
Teach them! You can teach them, in the coupse of ;
half-honr's talk, certain bits of knowledge whiel
they might ot acquire or stumhle
months.  Point ont {0 them that certain records ap
peal only to a cortain class of mnsic lovers, that othe
selections invarighl please: middle-aged op elderly
folks, that another group of records sells vepy rapid
'y to foreigners

‘ross within six

You mus! he constantly alert to train your help
The hoy op driver who distributes vour packages
must he taught to handle the goods e efully or yvon
will inenr Josses by hreakage The boy who puts
away records or who Packs the shipments must b
Irained to do the work carefully and conseientionsly
The order elopk must he tanght the peed of wateh
Fulness to avoid overstocking on the one hand or tl
loss of sules by being ““out of it™ hy
sight in ordering Your elever
tanght how to handle

ason of ovey
salesman must e
three or four customers at ong
time and to do it thoroughly, withont apparent effort,
confusion or the Joss of any sales

About onee 5 month T invite the entire foree
from the manager to the Youngest of the hovs, to I}
dinner at some restaurant in the neighhorhood, After
an hour or mope devoted to chatting and mixing, we
all adjourn to the store, where we settle down to
the serious husiness of the evening, | had heen eape
ful heforehand to ask each cmployee to try to heing
to the me ing at least one new idea op suggestion
of improvement to be diseussed in open meeting

The work of the evening is classifiod and taken
up in the following order . First, the roll is ealled
and as each responds he is asked whether he has
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any complaint or grievance to present, 1f he replies
i the affriative, 1) Watter is threshed ont in open
meeting and alwayvs adjusted to the satisfaction of
the eo lainant

cond, eaeh is in I 1o present
CrItCsms as to management whether his own e
partment or in anothep department Third. they ar
asked to contribng for diseussion and possible adop
tion suggestions looking o mprove  the serviee
lighten the work eliminate linnecessary waste motion
in the handling of the work, economizing time and
labor and minimizing expenses

Just try it onee wd you will he as greatly and ax
ihly surprised as I was You will get valuahle
Hps from the errand hoy. Tl shipping elerk will
point out to von how to perfect his department. You
stock boy will suggest how to ent down the time
ordinarily required to it away stoek or to pick out
an order, It may cost Some money at first to adopt
many of theipr Stuggestions, hut in the long run yon
profit by them.

But more important than all is the fact that you
have indueed vony help to think seriously ahout theiy
work; they find pleasure in trying to bring their
efficieney nearer to the 100 per cont mark

thes
them for
ause they feel flattered that
they should he taken into the ehief’s counsels

Then top off ti evening’s programme with an
instruetive talk on ~:l|l‘\1lrilll~,lljt, inviting free dis
cussion of the comnarative merits and deme ts of
rompetitive lines, T, them relate how certain diffi
cult sales wepe clinched, ete They will learn from
You: they will learn from one another.

If vou are inte

actually give von more than you are paying
and do it eye riully Iy

sted in the efficieney of your foree

which yon certainly must be if vou are to receive
full measure of Secess—you must he on the Job all
the time training and teaching,

T have heard men Sav that salesmen. like poets,
are horn. not made, Bt for the henefit of the many
vho canont show g hirth cortificate tostify ing to theip
salesmanship, T want to sayv that 1 de not helieve
seriously in the foregoing statement Every man
of averaee intel'eet, Pleasant personality with an
earnest desire to snceeed and a willingness to learn,
has within him the material necessary for the makine
of a salesman

You can train vour ¢ ks to he real salesmen if
Vo will hat take the tin nd trouble to do so. You
should bring to theiy attention every availahle hit of
vrinted mattery that hears on the suhieet of selling
They showd reaq carefully their own trade paper

THE TALRING MACHINE TRADF AND THE
COPYRIGHT SITUATION.

S recorded in g previous issne of the Journal, it
looks a8 if the new Canadian copyright legisly

tion will nractieally Fe adopting the law now in foree
in Grost Britajy This supnosition whieh prevails in
the frade adds interest to the following taken from
the letter of British correspondent to Talkine
Vachine World “Tt is not deniod that this bhill re.
moved a Sight ininstice nnder which comnosers snf!
fered in the recording and publication of the works
withont monetary recognition from the talking ma-
chine industey, hut it is safe to av that the amount
of rovalties paia during 1913 has far exceeded a])
preconceived estimates, Ag from July 1 last a large
nimber of comnositions antomatically came nunde
the henefits of the act. and the tax on record makers
has, therefore, been phenomenal. Record sales have

e
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To larger
Premises at

36 Wellington St. E.

where the trade are
always welcome
visitors
NEW PHONE No. Main 4339

CORES of Ontario Music Dealers are turning HISannounce-
the Columbia demund into money, instead ment  of lar

of turning it away Selling Columbia in- ger and better
struments and records, instead of paying sales- premises means
men to tell their customers why not. Meeting a more stock for the |
good business half way, instead of missing it convenience of every Columbix Deale It f/
altogether, Putting Columbia mstruments and means a quicker and easier handling of shipments
records alongside their other lines to let them all It is the outcome of the rapid advancen ent made
sell on their merits, by the Columbia line throughout the length and

breadth of this great Dominion

HY? For the good, plain, ever yday
o i NITED and focused on your business these
reason that there's money in it. Bec ause

the Columbia **Jewel," “Favorite,” and points mean the best possible service for

) " 4 you.  That has been our aim and will
* Leader," for Instance, are in popular demand, A
continue to be,  Your growing business madc
with nothing in the market to touch them Be-
A : Us move and our advantageous move will help
cause every Columbia model is an mstrument that 2
y your business grow
appeals to certain people who won't be satis :

fied with something else—and at » price that OREIGN language dis¢ record sels are

makes that appeal final and decisive Because F available for all dealers in Canada I'hey

records by the Columbia artists are S0 sure fit any disc machine and will help you meet

of an audience that it's good business policy to be and profit by that growing desire for linguistic Y
able to sell them, knowledge. Let us send you free sample,

THE MUSIC SUPPLY CO.
36 Wellington St. East, - Toronto

Sole Ontario wholesalers of Columbia Grafonolas; Columbia recor ds; Columbia-Rena
(Imported ) Records ; Permanent Ruby Needi S and Dominion Agents for Foreign
Language Dise Records in Frene h, German, Italian and Spanish Courses.

L
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run anto millions, and huge amonnts are
cach month for royalty stamps,

“The Aet bristles with difficulty in the interpre
tation thereof, and some nteresting law actions were
heard during the last Year, the result of which th
trade as a whole is materially affected, One signifi
cant declaration to which the ord companies have
submitted is that an anthor is entitled to stipulat,
the form in which the seore or libretto
may he, shall he recorded.  Even though
his work or parts thereof have been recorded, he cun
restrain the recording of any other version or muti
lation which may not be in agreement,  In other
divections the tenets of the Copyright Aet provisions
have been sustained in law, and have made
the avoidanee of mueh difficulty,
in the smooth working of an
e ol future pitfalls for the record manufacturer

TOne other souree of considerable trouble and
expense to manufacturers is conneetion with this Aet
Is the tracing of the rightful ownership ol certain
compositions and whether they are entitled to copy-
right henefit Many works are invested in obscurity
as regards copyright ownership, and to a great extent
the onus of ‘discovery is placed on the firm desirons
of recording the composition This, of course, tends
to considerable inconvenience, trouble and expense,
and when the time comes manufacturers will have
gathered a large experience upon which to hase theip
claims for remedying the certain and many hard
ships inflicted by the Copyright Act,

“Itis worthy of mention that during the year
Newfoundland, Australia and other British Posses
stons pessed legislation s opting the Aet,"

TALKING MACHINE MUSIC TENDENCIES,
IVING his impressions of the tendencies of talk
g machine music in England,
COnt reterred 1o ahove mentions several points that
Will be of interest 1o ( anadians,  He points oy that
“In the class of titles issued it is pleasing to note
greater attention is heing paid by manufacturers
generally to the listing of hetter-class miisie
example, on most half-crown lists we find an nereas-
g amount of operatic issyes, and even so with
lower-priced dise In itselt this furnishes ]
remarkable index of the edueational influence of the
talking machine. Popular hits are still the
cial mainstay of the majo
the demand for operatie,
better class records received an amazing stimulus
during last year. And it is an ever-expanding trade
to which I am pleased to obserye record makers give
CVery encouragement.

“A direet result of the ragtime craze, which pre
dominated during the year, and is still more or less
in favor, was conside ably inereased  husiness all
round. It was undeniably responsible for the sale
of thousands of extra records and many machines
Beyond that —of course a great consideration—foy
will regret the gradual decline of ragtime.  The lat
ter part of the year witnessed the hirth from «
popular viewpoint of tango, a not displeasing form
of music on records, |t can be regarded only as o
vogue of the moment, so to speak, for in view of
the intricacy and difficulty of the varions move
ments, it is not likely to hold the field mueh longer

A very important feature in relation to records
is the exclusive artistic proposition which hecame
more than ever the practice last year.  Apparently
it is a profitable plan to secure the exelusive service

alloeated

or control

as the

possih'e
broadly speaking,
Act othe *vise suggost-

the correspon

"or

cords

commer
1y of manufacinrers, hut
good ballads and other
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of a special publie idol In certain farters, mayhe
It represents a valuahle selling asset, hot generally |
am inclined to helieve it of not very material con
sequence,  Many record makers have not troubled
to tie-up any artist, vet theip trade is, and will he,
unaffected,  The most important asset is the prompt
1ssue of the *“*hits* of the moment, and of a surety
this consideration will ever determine the demand.*

SICK OF CHEAP RECORDS.

NY person who has ever let the cheap record iden

find lodging in his mind, would do well to he
come informed upon the trade’s experience in Great
Britain with that elass of dises.  In the Journal for
November the situation was reviewed under the head-
ng ““The Shil ing Record in England—('nt Prices
Agitating Dealers and Affecting Trade."  "Phis was
followed up by **The Bol Record in England ™ and
“An English Dealer's Experience™ in the Decem
her number,  Phe January issue recorded “The Kf-
feet of Cheap Records in England.

The question is such an important
Writer in the London Musie T ide: Review, dealin
With *“The Tulking Machine Trade in Retrospec
chooses as his heading for the following remarks ** The
Most Tmportant ent of the Year," e SAYS
“Under this headis I place the aetion of the trade
mointroducing the shilling ord, for of all the vear's
happenings this much e aseribed the mope important
Four months’ experience of the cheap record poliey
makes manifest that it cannot continue,  Every pew
industry hy the law of competition must, sooner or
later, find a lovel. A things wo ours is but
industry —a matter of two decades
has been diveeted almost nto the gutter, One's in.
terpretation of » commercial Clevel” s the de cent
from the inflated profit stage to a condition commen
surate with reasonable tradi ¥ returns for every see-
tion of the industry Beyond that stage lies destrue-
tion, unless it wepe Justified by economy in many-
facturing costs and a ‘che per channel of distribution
I comection with the record trade an examination
of the question reveals g most sfuctory state
Unprofitable alike for manufacturer, factor, and deal
er, the persistence of the cheap record policy is eal
culated to undermine the stability of the whole in-
dustry, unless an immediate abandonment s possible,
With such grave issues at stake, the rumor that the
Is. 1d. and 1s, records will be withdrawn, must—if
it materialize—earn the gratitude of all who have the
hest interests of the trade at heart,

It may be argued by some that 1913 did not
witness the birth of cheap records,  That is partly
true, but one must allow that those few in existence
prior to January (1913) wepe comparatively insig-
nificant, and, morever, it cannot be said they inte
fered to any appreciable extent with the sale of 2
6. dises. On the other hand. the marketing of the
Is. 1d. record, immediately followed as it was by a
host of 1s. ones, disastrously affected the . Gd. record
sules. A large percentage of the public cape nothing
for artistes, and will not pay 1s. 6d. more for a par-
tieular title hecause it is sung or played, as the ease
may be, hy a performer of greater renown than the
one responcible for the cheaper dise, It has been
proved over and over again that, given the record is
zood, the price determines the sale.  Even so late in
the day, the immediate withdrawal of the 1, 1d. and
Is. dises would quickly operate in favor of the better.
priced records.  Theve is much lost ground to cover,
and the matter, to bhe successful,

one that a

young
yet already it

brooks no delay, "
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SYMPHONY DISC RECORDS
mﬂnﬂ:&muu”ﬁnmmnummnuu% " .
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(s NEW EDISON RECORDS ' : ' :
FOR MARCH FOPULAR ‘\z\n.m('/\r:‘ 1((.>l.\::‘l|:[1<1

NUMBE BY CHARLE:
s i Com,

E CONCERT LISt $1.00 BY MORGAN KINGSTON—$1 o
I u : 10INCH BLUE.LABEL DOUBLE DISc RE ORDS—§1.00
I b " s 14 ' s 8 VGodard i ) ey o |
) « " \ « ' \ Swoet 8
Sapr ! I \ ' drehest
I S ) "
REGULAR LIST 65¢ s ] )
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! t Opera Ftud { Fla Opu 1 [} k I
) Pu M ind A. Jul \i4 R the W 1 Colur 1 Quar
81 A Stor I Od | ek ) ; \ ( Starr ( 1 ree
| rt ( " 1« 176 A here At \neh 2 Miller, tenor, o
Soprano o ru i Croxt ' mpaniment
N ¥ Got t ! L Giolden  Diream X i 1 ] tralt
fenor, o v I }%/'NCH BLUE LABEL DOUBLE-DISC RECORDS. $1.60
89 Stabat Ma fammatus (R Gust ) Fra D Y Voon! Gems, ¢ Bt Oper
ot, oreh my ( O tru secompuniment !
2184 0 Bohéw Rudalph 9 ] ir T " r ) = I’y Wehestr
Pucein . e : | \ " " W ' v Ol ‘ " 0,
85 Beautiful Bird, 8 O Bird Tmit Beln M A i Orchesty
Matly N 10-INCH DOUBLE-DISC RECORDS—8 5
Sopran hestr 14 '
86 The Old Clarinet—Oh 1 Suy (1 Gilber : ( s
Empire Vaue ( " f 8 " I
87 Dream Days (O Joba Manuel R | i | Tild
nor, orch i ' 171 M Ovehest
188 Y I o heodor r U r Quart herw I'r Orehestr
tr I | D » Aecond 8
180 Jesus, T ( ( ¢ R T ion e
. ! You Fred oL . mcu nouun DH( xumm $1.25
190 That low 1 (Raymond A I ) I \‘M. 1 . |
. ( ! tr i xmusu‘ DH( DAN('L m.(omw §1.25
191 ind ehie ( ' . \ Inters Or nd
8 Maringe 1 Valtz-Hesitation ® fron ligh Jin Fr I'r
. ' 1
\5531 Puppelien (Gilbert),  Oneot Pr Band
) ; « Vi ( Valverd Pris Ban
i and R DOUBLE-DISC DAN(‘L RL(OI([)s 85¢
IR VL0 Answer to A ire ol tion Walt
M M ] 1 " tution Walt M pal
o Charl, Dan A4 Alvarad Bost H tation Walt Muni 1
J Yoston Hesit Wa Muni 1
” Ballard G, le 1 I t t { ;
AL M Tuke M Arm Prendete del By Mena Villoldo)
N Tang Municipal and
Quartette and Ada Jon b of Fire I Villold I Munieipsl
i Band
- | Randolp) A4 \( “H I Mattehich Villoldo)
mp i ol
rk Militar Band s ¥ ¥ v "
Away (Wi ] ' 1o unboibe
ron G. Harl ’ ™ Mo pal
nd, I 1 Prin Tang
rmack and Chor
my
1 Irving Gillett 4
'
rk Military Band "% oél
Mixed Quartet
yJoNa HITs FOR MAR(‘!I 85¢
Mandala r Henr Burr, first
v nade Band tenor ‘.“ \\‘ v (‘”, nd  tenor Orchestry
06 Dreaming—Walty 1 Arehi Vhile Ty
romenade Band
For dancir ALasE R
07 Ma tte Onestep (Charles 1 R
itional Promenade Band 1
For duncing
208 W It Apy ¥ om Time Normandy Med Turkey 1
Trot National Promenade Band y
For dancir Hig
2208 Dream I el Day National Promenade Band .
For danecing AT480 '

Henry Bure tenor, and
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T, tenor, and

Mary Carre Arthur (
FOR MARCH. Byran G Harlan, tenor.” Orehestrs
Tilzer).  Peerless Quartette. Orehestra
SYMPHONY DOUBLE DISC RECORDS—82.00
1471 A Resolve (Obstination tenailles), Tn English, with Rocking the Buat pSehwarta). William
orchestrn. By \ Teyt Orchestra_ acca
A1 In English, with orchestra Tilzer).  Willium Halley, barit

Or
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7 SPECIALTIES THAT"

SELL ON SIGHT—

Union Specialties
double the range
of your customers’
machines,

UNION

Golniasy
ERE are seven profitable ickel o
specialties that will sell s

to your customers on sight.
: UNION No 1, for Edison Why ? Because

Machines. Gold Plated
ickel. or oxidized

P ke UNIO Talking Machine
e ot gusind s SPECIALTIES

e ——— S ———

meet a long-felt demand,

UNION No. 1 enables owners of Edison Disc
Machines to play Victor, Columbia and other
similar records on an Edison It adjusts in-
stantly and easily without alterations. .

UNION No. 2 plays Edison records ona Victor P o UNION
UNION No. 3 plays Edison records on a Modifier
Columbia

UNION Modifiers enable the owner of any
machine to get exactly the tone desired, using a
loud needle  UNION Modifiers are a big aid in
selling new machines.

The UNION Sound Box 'sanewadvanceintone-
reproduction designed to eliminate scratching.

UNION No . fo FREE CATALOG - “Two Phonographs in One "
ictor Machines
ﬁﬂig ’f"-‘“'" 5; % Write for your €opy to-day and see for yourself how this
ey S, 5 mple but detailed booklet with full illustrations will interest
your customers and make profits for you.

UNION No. 3, for The Union Specialty & P lating CO. e I Moo for

Columbia Machines.
' };'_“!‘,',{";‘;,‘,’;lfj_’g, 5 409 Prospect Ave,, N.W., Cleveland, Ohio, U.S.A.
DlSTRIBUTORS
=2 RIBUTORS

W. Doherty Piano & Organ Co., Ltd.
\' Calgary, Alberta and 324 Donald Street, Winnipeg
Fletcher Brothers, Ltd,
633 Granville Street, Vancouver, B.C.
Gerhard Heintzman, Ltd,
4143 Queen St., West, Toronto, Can.
Layton Bros,
- 550 St. Catherine St. W, » Montreal, Can
4 Robataille,
320 Rue St. Joseph, Quebec, i %

Pat. Pending
UNION
Modifier
for Victor
Machines

———
Pat. No. 776672, others pending
Y Actual sice. UNION No. « (shown in use with UNION
ot Penling Sound Box in upper left-hand corner,

D——
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Are you overlooking the musjc-
lovers who can’t play or sing?

There are a great many people in your city who
are not capable of producing the music they want
to enjoy. The

EDISON
Diamond Disc Phonograph

ranks as a musical instrument purely on a basis of tone quality
and because its field of music is unlimited. ~ As a musical in-
strument it appeals to these people.

It brings to them all that vast amount of good music that
could formerly be heard only at an occasional concert. M.
Edison’s new way of recording the smallest tones and over.
tones brings it into any home.

This phonograph reproduces the music of all other instru-
ments—not merely one—and includes the human voice in its
repertoire.

From your standpoint the value of putting in the Edison
line lies in making two or three sales grow where one sale
grew before.  Ask your jobber about the attractive profits that
this line offers, or write us,
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WINNIPEG TRADE GOSSIP.

(From the Journal’s ( orrespondent

S the yenr advanees toward spring, optimism as fo

the ultimate vesult of 1914 trading inereases, The
outlook hecomes hrighter Not that there has hoen
any disposition o wi FEN over existing conditions bt
there is more of tendeney to that buoyaney that
characterizes western business, I th meantime, husi
CIBS continnes pretty mneh s It has boen for somg
months, with sales requiring hard work 1o close, A

number of dealers PEPOEL i greater proportion of cash
sales, which seems 10 be a
eral financial tightness
to a

mdition peeuliar to 4 wen
orward
month, with this
business biek on- the happy
basis of 1912, with however, loss of the speculative

The Winnipeg Piang ¢ O L, have made an im
portant addition to their Jist of meies by
on the Gerhap Heintzman line for W mnipeg and
Viewmity, Mr, Fred Killor, seer tary-1
havd Heintzman Ltd., Toronto,
arvanged the transfer of the ageney from the Lindsay
Piano Co, My Norman Lindsay proprictor of this
firm, has had the Gerhard Heintzaman representation
for some years, At the time of woing to press, My
Lindsay had not decided futie
ments,

A8 reported in the last issue of the Jonrnal
Winnipeg Piano ('

The teade is looking
rradual improvement month by
year's harves putting

taking

surer of Gy
visited this city and

a8 1o his arrange

the
have seenred » magnificent stope

at the corner of Poy Avesand Hargrave St Prior
to their removal the firm held a Very sueeessful
moval sale.  In spite of the so called hard times, miny

Istruments were sold,  Besides the various piano Py
lors, the company will have

seven Graphophone pay
lors,

The Graphaphone department will he
of that wel) known  musician
Joseph Tees

The MeLaskey Musie ( 0.,
seenred space in' the
have vemoved theiy
Musie
cated,

Mr. RS Gourlay, of Gon
recently  visited  the Winnip.
spoke very flatteringly of the

Mr, R. B. Carter, superintendent of agencies of
the Nordheimer Piang & Music Co., Toronto,
few days in Winnipeg on his tour of the
Mr, Carter Pirposed going throngh to the eonst

Mr. Kelly, president of J. J. H. MeLean, Ltd,,
recently made his annual business trip to Toronto and
other eastern eentres
left on g two months’ ttion, which he
Bermuda,  The fipm report
leetions good,

“Pre Inventory Clearanee®
special sale inangurated by the Doherty Piano (o, on
Junuary 315t O the opening day of the sale they
gave away eight square pamnos with stools,  Pianos
were priced at $49.75 to $398, and $542.50 for players
There was also a clearance of new and seeond hand
talking machines,

The Doherty firm held their second rocital of the
season on the evening of January 14, | was well
attended by an andience that fully appreciated the
high elass musical programme, The artists included
Hazel MeLaskey, Marguerite de  Angelis, William
Sutherland, A, "W, Wilkinson and E. E. Vineu, ae.
companist,

Mr. Fiteh, western manager of Babson Bros,,

in charge
and old-timer, Mp,

sheet music dealers, have
Winnipeg Piano o,

stock from the Tucke
Cos premises, whepe they

store, and
Piano &
formerly lo

were

Winter & Leeming,
Piano Co, here, and
firm’s new premises

spent g
western trade,

Mr. Ross, of this firm, has just
will spend in

business fair, with col.

was the name given a

deal-
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ers in Edison phonographs, has st
VIS to the

few days,

retirned From o
head offiees in Clieawo where e spent

Me Fiteh veports phon
good with this fiym

wraph husiness 1o e v I
and thinks th phonograph hnsi

ness has siffered less than any other Tine during 1y
money stringeney

Mr. Biggs, western manager of the Mason &
Riseh Piano Co., Lad.. is at present visiting the eom

AN s western branches

Messes. Fowler Piano Co. report bisiness as oy

Fair for Junuary They have just veevived o carloml
of Willis™ pianos and players, with a second enr to
follow.  Colleetions are reported as being very slow

Mr. Forster of the Assiniboin: Music (o, was o
recent visitor in town

Mr. N, J. Lindsay, of the Lindsay Piano Co.., has
Just returned after a4 10 days’ rip to the East

The Tucker Piano  and Music Co. intend  to
Ntifize the space in their stopre formerly oceupied hy
the MeLaskey Music Co. for Edison and Columbiy
Phonograph parlors ; also small goods. My, Tucke

does not intend handling sheet musie

Mro Do MeColl, Winnipog

D, € MeColl of the Winnipeg Pin
clected councillor for Ward 4 in the
clections.  The contost was
bronght out heavy vote In his address 1o the
wtors Mr. MeColl refuted the charge that he had
been put forward in the terests of real estate wen
stating that he was hacked up by rvesident vatepayers
who wanted an advocate for the rights of the eitizens
of the municipality

o
recent municipal
unusually  keen

stafl’ was

amd

A movement is on foot to o "wanize a bugle hand
in each of three large high schools in Toronta

Mr. Wilfrid D, Stevenson, Office Manager of the
Sherloek-Manning Piano Co., London, recently paid
# brief visit to Toronto and Guelph,

Mr, Lou Seckinger, who is well known in Can
adian sheet musie frade cireles, has returned from
Detroit and is tgam connected with a Canadian
firm, having heen appointed to the staff of the sheet

musie department at Nordheimer’s Toronto head
anarters.  This appointment is g substantial evi
dence of the growth of that bhraneh of the Nowd

heimer business, to which Mr,
able acquisition,

‘kinger is a valy

——
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WILLIS
PROGRESS

HE outputof WILLIS PIANOS and PLAYERS
has been surprising ly large, and if we stop to
look about for the reasons which have brought

about this happy condition, they will not be difficult
to locate, for the one dominating principle of the
WILLIS business has been to accomplish betterments
wherever possible, and with that thought actuating
the employees of the W] LLIS factories, it has meant
an outstanding product, musically and dlxhll\\lllhl“}.
Fhat condition illustrates in an emphatic manner what
may be accomplished through harmonious co opera-
tion between the directing forces of a business organi-

The Crest zation and its skilled workers. )
of )
Quality I is admitted that piano merchants and plano users

are becoming more keenly critical in their analysis

of the musical attributes of Various instruments
hence when instruments of admittedly the highest
artistic rank forge ahead in the point of output, it must
mean that the directing forces of that business enterprise
have successfully solved the problem of producing an
artistic combination, through a harmomous blending
of materials, scientific analysis of acoustic problems,
supplemented by sympathetic wor kmanship in all
What better move departments, so that the results stand out clear and

could you make to bold —high as a mountain peak —unassailable

undiminishable !
augment your present

business than in mak- The WILLIS piano to-day stands triumphant )
P : from every viewpoint.
ing immediate arrange- )

ments for the ———————

WILLIS We have the sole selling rights in Canada
of the celebrated Knahe Grands
and Uprights.

Willis & Co., 1

580 St. Catherine St. W,
MONTREAL, P.Q.

line in your

community ?
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MONTREAL LETTER.
From the Journal’s Corp spondent

MH\'I'“I'I\I. dealers continue in good spirits over

trade conditions,  There has et noa
mprovement in the movement ol goods sinee th
g of the present month

noticeahle
open
men and deal
AS pano men give favorable

Sheet music
ers i small goods as well

reports, the trade of the former being even better
than a year ago The majority of dealers speak cheer
Fully of colleetions and note that their eash re Hpts
are larger than under mor favorable financial con
ditions.  This they attribute 1o the groater eare that
has necessarily hoen given to colleetions during the

twelve months

Me. A. G Farquharson, Canadian manager of the
Columbia Graphaphone (o spent a few days in Mont
real the first week in Febriary

The Leach Piano o, Lt lately placed one of
their Leach uprights with the Thistle Curling Club
for their new club rooms Mr. Hannish MacKay, the

ehrated Seottish haritone
schel, during his stay in
right piano and w rote the
for their singing quality of

pupil of Dr, George Hen
Montr used a Leach up
firm endorsing 1
tone,

ach pianos

Mr. C. W, Lindsay was lately clected a life goy
ernor of the Western Hospital
Mr. N, 11 Conley, representing Mason & Risch

Ltd., Toronto, gave Montreal some of
he visited here the early part of the month,

“We are enjoying a nice run of bhusiness
these days and hetter still with the demand confind
largely to the more expensive types of Columbia talk
ing machines,"” said the Canadian Gramophone Com-
pany.

4. H. Mulhollin is most optimistic
ent conditions and says the
ise of the closing of
Bros.” instruments

his time when

steady

as regards pres
future outlook gives prom
particularly nice sales in Evan
Cash husiness played an impor
tant part of December and January’s business,

Gervais & Whiteside are handling some nice busi
ness in the disposal of Karn-Morris goods and are wel]
satisfied with results in this direction,

Layton Bros. have proved to their own satisfaction
that cash business can he developed if properly gone
after and during the past month spot eash and heavy
cash initial payments have been predominant in the
sale of Mason & Riseh pianos hoth in players, uprights
and grands,  They report that Sherlock-Manning lines
are great favorites with people of artistie refinement
and that they are findin i nice trade for these goods.

Foisy Freres are not complaining for want of orders
and in all departments they are on the move. Pre
ence is shown daily for the Mendelssohn pianos which
is their strong hold and leader,

Orders are plentiful with the house of Willis & (o.,
Ltd., while daily mail orders for Willis pianos are
the rule at their factory. The seven days’ working
week continnes the order of things and all available
help has been seeured,

Nordheimer and other lines controlled by C, W.
Lindsay, Ltd., are meeting with a good reception and
this firm are satisfied with business to date,

Charles Culross is featuring for Montreal the Mar-
tin-Orme line and is imbued with a bountiful supply
of enthusiasm for these instruments, This together
with the high grade of the goods themselves should
prove a prominent feature in Montreal for the disposal
of these pianos,

J. W. Shaw & Co. are anticipating a lively spring
business and aceording to recent reports January busi-

TRADES JOURNAL |
ness was well fo the fore as regards Gerhard Heing
man sales

There are no pessimists on the staff of Hurtean
Willinms & Co., Lid., and veports received hors are of
IVEEN encouraging nature with strong indications of
a Sl greater volume of bisiness for New Seale Wi

liams pianos

Conditions are wormal at fu warcrooms of J. A
Hurtenn & Co. This firm are handling o large
her of Weber instenments whieh are @mving satisfag
fion wherever sold.

W. W. O'Hara, the manager of the player piano
nI--[v:'lhunI of Layton Bros IS mterested g something
else heside the piano hosiness st at prosent,  [e s
hoasting of the arrival of o nine-pound haby girl, and
when “*Wall S not talking about player anos, i
is talking about the way a person shonld vaise ehildp n

Mr. Harry N. Briges

Mr. 1L N. Briggs, the general manager of Hurtean,
Williams & Co., Ltd.. who w s elected a direetor in the
ahove concern at their annual meeting held at their
head office, Montreal, on January 28th,  Mr. Briges

has surrounded himself with a
organization headed by My, |0 Wright, sales manager,
Mr. A, R B Taylor, Mr. Laurent Godin, Mr. Howard
L. Smith, Mr, O, I Lloyd, Mr. 8. Townsley and Mr
De Repentigny

“The Whole Way Long,”
Royal Edward Institute for the prevention and eure
of tuberculosis, is on sale, the proceeds to he devoted
to the work of the open air schools for tuberculous
children.  The words are by Lily E, F. Ry v and the
music hy P. Donglas Knowles.  This song is written,

very capable selli

a song published by the

in_choral style, with a flowing melody simply and
effectively harmonized and easy to sing and play. Tt
will be found useful in schools and in homes A

French translation of

the text is printed under the
English words,

Lindsay Staff Banquet,

The sixth annual dinner of the employees of the
C. W, Lindsay, Ltd, was held recently at the Lake
View House, Lachine, when a large representation of
the officers and staff of the company was present. The
party drove out in sleighs to the hotel and in spite of
the stormy weather the drive proved much enjoyahle,
At the hotel, after a Stumptuons repast had heen done
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. W (ason . W
| . o0, 3 specin
' wer, B A Edward rotl

| | \er leared av n
) ind music was indulged in I'l
ition he Linds: orchestra, notal hei
| | rom Lucia de Lammermoo

1 enjoyed
Annual Gatheriny of Willis & Co, Stafi

President A, I Willis, of Willis & Co.. Lid. on

| by evening, Februar ird, invited  the  firn
1 - wood fellowship at a hangnet
s held at the Edinburgh Cafe, the obiect
m tormer years the better acquaintanceship
INSton ol matters of interest to all conneeted

witl rufrom the office boy up.  The hanguet w
nost enjoyable affair and the spivit of entl Ishs
nd good Fellowship which prevailed at this gathering
Wl an drom all sections of the Dominion was pan
tienlin raliiyving to the president and directors of

\hout Iy sat down to the tables and vight |
Ve might say the menn was an extra choice on |

’ow
was taken care of by a tealy Canadian winter appetite
the result heing that dull care was conspicnons by its
ahsene
The most striking feature of the banquet was this

refined conviviality,  There was not a man there who
was not ingood humor and showed a friendly interest
moevervone else. It was a gentleman’s banqguet in the

most polished sense and the good fellowship which at
tended it sets the seal

Whieh

of sneeess upon an organization
proved high the

has alrend efficieney

its in
piano tradi

When the
Willis

s had been veached President
i short hut effective
we cannot too highly
gard the oceasion which affords the opportunity for
gathering sueh as this where old friendships are e

A, P
speeeh
e

i

Arose g 1 most

Neviously, gentlemen
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The toast BF the firm was proposed by K. 1. Sharpe
and responded to by R. A, Willis, (. D. Patterson and
W. D Willis of the Ottawa The press
President A, P. Willis and acknowledged

representative

1 Wer

hraneh trad

proposed by
i e

I'hq

| Journal s

toast of the salesmen hrought out some foreible
responses, cach man in turn deelaving their faith m
the firm and their loyalty towards it and their con
an in the Willis pianos and the methods of busi
ness purstied by the ““Honse of Willis
IL Delfosse gave an interesting outline of the
artistic: piano and its value to a selling organization
such as the House of Willis & Co.  Other replies to
this were made hy  Messrs Sharpe, Geo. Patterson
Badder, Jessmer, Dunn, Carr, of al

T'he
native talent and was a eredit to the firm
ing part 1 Carr
Cadienx Tracey

MeCarthy

musical programme was entirel composed of
I'hose tak
Desjardin,

Dunean

Messrs
Collet

inelude Brown

Burrows Sharpe

not overlooking the quintette composed of
\. Desjardin (violin Browne (eello Senoit (trom
honel. Dunn (cornet) and R. A. Willis, who seted as
accompanist for the evening’s enjovment Special

of My

itation and

made

W Brown’s song
My, Traee
refrains us from mentioning others who
The !

evening's siecess

It 1

mention should
1o,” Dunean’s e
Want of space

"

ere also qualified entertainers

|
all

firm’s history

gathering hro
np about one a.m
the

voting the as

greatest in the
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PROPOSED ONTARIO WORKMEN'S COMPENSA.
TION ACT DISCUSSED.

The  proposed  Workmen s
Outario is one of deep vone
this Provinee, At a meeting
Lor dannary 20th to recvive the

At
0t all mannfacturers of
alled by the Government

ol

Compensation ol

tons or otherwise

oL those interested there was we attendance of
manufacturers and labor representatives. A pumber
ol piane manufacturers were present.  Several of the

Cabinet Ministers with Hon. 1. I8
lollowed the argument closely and
Tinent questions,

On hehalf of the Retail Merehan Association,
E M Trowern asked that the bill <nould definitely
stade that retail merchants and the' employees should
not come under the proposed Ao It was made clear

Lineas in the chair
asked many per

that there was no thought of embracing the retail
trade under the proposed Workmen s Compensation
Aet,

The c¢hief ohjections 1o the proposed  legislation

were launched by M. P, W, Eilis for the Canadian

Manufacturers’ Asscciation, These were many  and
varied and not the least Hiportant was the objection
to manufacturers heing obliged to pay for the com
pensation of workmen killed or njured through an
aceident entirely anconnected with his regnlar work,
The Regina exelone was quoted as an example.  Lahor
representatives present, however, argned that there
should b compensation under any conditions
Coerieal cmployees conneeted with @ mannfactory,

thongh not Jocated in the works, are ineluded in the
proposed Aet and this the manufacturers ol jeeted to,

Ohjection wis also taken to pension for partial per

manent disahility
st was consid
It was also ar

as e, the loss of a finger: » lump
cquitable,

1ed acontribution in some form
from the workmen towards the cost of compensation
would be not only fair hut adequate,  This might he
a deereased seale of henefit or o “waiting period*” he
tween the ocenrrence of the accident and the date
when compensation should commenee,

The seale of henefits proposed, it was argued. was
higher than any in the world and it was shown that
it would be possible for an injured workman to receive
compensation as high as 2,000 per year, commencing
at the age of 20 until death which might be at 75
years.  This would be a total of $110,000.

From the manufacturers’ standpoint the bill was
vigoronsly and thoroughly slammed and with changes
proposed would leave little of the original.

On the other hand, labor representatives, though
confessing to many disappointments, were on the whole
pleased with the commissioner’s recommendation

When death or injury from wilful aets of negli-
gence were heing warmly disenssed one manufacturer
asked what should done in the case of » railway
engineer wreeking  his train while intoxicated and
killing himself. Tahor promptly replied that his fam-
ily should be protected even under sueh cirenmstanees

Alter hearing argnments for the entire day it was

ided to receive further representations in writing.
he proposed Aet, it j quite evident, is a long way
from satisfying all parties and new points of dissension
ave constantly cropping up.  For example, it was
shown that the railway engineer or fireman is highly
paid hecanse his work may keep him from his home
for a week, eansing a more expensive mode of living
antomatically re-
and the question
ould he hased on

In the event of disability he would
vert to a less eostly mode of living
was asked as to why compensation sh
the wages earned.
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LONDON PIANO MERCHANTS ELECT
OFFICERS.

The  annual  meeting  of the  London  Piane
Merchants” Association was held on the evening of
dannary 16th,  The principal husiness was the ol
tion of ofticers, which resulted as follows: Hon, I’
sident, Wi MePhillips: President, Frank Windson
First Viee-President, o, J. Callaghan ; Seeond Vi
President, E. 8. Crawford : asurer, .
Smith; Se ry, . B Keenleyside

The reports of the
association

various officers showel thy
to be in a flourishing condition and all
the members were highly gratitied with what hand
heen accomplished for the henefit of the music trad
in London since the association was organized

Such matters as charges for rentals, thning and
cartage have Loput on g uniform basis, and o
great deal has heen accomplished in educating i
publie out of the habit of pitting one dealer awnins
another, whether iy purchasing an instroment o
only in renting one,

HURTEAU WILLIAMS & COMPANY, LTD., HOLD
THEIR ANNUAL MEETING.

The annnal meeting of Hurtean Willinms & Cow
pany, Limited, Montreal and Ottawa, was held on
January at which the following dire-tors wWer
ted dor the ensning Year: Messes, F. Bull, |,
Hamelin, arry N, Briges, ¢ 1L Bull, A Hamelin
and L. E. Bernard; and the following officers wepe
clected : Messes, K. Bull, President : L. Hamelin, Vie
President ; Harry N, Briggs, General Manager: vn |

(. Coone retary surer, This  coneer
occtipies prominent Yuarters on St. Catherine Stpes
West, Montreal, and Sparks Street, Ottawa, |
line the Chickering, New Sea'e Williams, Milton of
New York, Ennis and ot her pianos

NEW KINGSTON PREMISES,

Grace, Eastern Manager for C. W, Ling
. Limited, has purchased for his firm a property
ingston, Ont., at No. 119 and 121 Prineess St
formerly owned by DML Spence, 1t is located right
in the heart of the business district, and it is the
intention of the Lindsay firm to remodel the
making it one of the I

store,

t modern piano warerooms
in Eastern Ontario, The above firm opened a store
in Kingston on Nov. 17th, 1913, at 294 Princes 8t
and have found it necessary in order to handle theiy
ever inereasing husiness to move to larg
They expect to take
ments are made,

fuarters,
possession as soon as improve

THE WILLIAMS PIANO €O, LOSES ESTEEMED
ASSOCIATE.

Through the death of Mr. Lareatt G. Cassels at
Oshawa last month the Williams  Piano Company
loses a valued execntive member and a highly s
teemed associate, The Jate Mr. Cassels was Treas
and Director of the company for the past two
Years, and during that period had shown an effi-
ciency that was gained by his long services as man
ager of the Oshawa branceh of the Dominion Bank.
There is left to mourn the loss, a wife and thyee
sons, who have the sympathy of all who knew the
splendid manhood of the deceased.
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A PROGRESSIVE MUSICAL INSTRUMENT
HOUSE

Well Known Maritime Province Firm N H. Phinney
& Co., Commence on Forty-fourth Year

THII;I,‘\,M»‘\M no f nam familiar to
| tize

more

ns of No Seotia or that has a 1

s of which concern ar

it Lawreneet t the founder, My, N
. Phim I branches at Y

month, ro New  Glasgow and
Halifa I'l or N 1L Phinney &
L ha | I 1 rgan business in
Canada It n | raph hus

continues to take an active

cars ago, and h part

m the development of his firm s trade, thongh now
having the valuahle
sons, Mr, W, 1,

with the

execntive his two

Saunders

assistance of

who has heen over twent
and Mr Mar
Halifax hraneh
cmployved in the
with this staff con
territory handled hy

vears James Le

chant
Twenty-five

company
ol the

men ar

manager
offices and
and
stantly in quest of husiness the

agencies of the company

N. IL Phinney & Co, is thoronghly canvassed and
the local conditions peenliar to Nova Seotia handled
as only men familiar with them ean cope. It is the
company’s eustom each vear to have HTamily ve

union™ at Lawrencetown, and this vear

ception

was no ex
the meeting heing held on New Year’s nig
The following account of the meeting is taken from
a report in the “Outlook’ of Middleton, the editor
of which publication was a guest at the N, 11 Phin
ney & Co. annnal gathering

Husic
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In calling the mee order

being the

ting to the President

expressed his pride at head of the com

pany with such a splendid staft of men, and well he

finer and mor
difficult

mwight, for wide

awake hody of

would to assemble

Mr, W

Mr. Phinnes
during the

fact that
removed

referred feelingly to the
death had suddenly
two members of their foree— R, 1, Hunt of Queens

Co, and W, A Hants Co. 1

viewed the past  year

past week
Fuller, of also re
work of the man)

giving

practical hints to salesmen

Honesty and Straightforwardness

The President aiso urged his me n, if they
exeel in their work, to

would

become familiar with the

Istruments they had to sell, to alwavs learn the
reimstances and the inelinations of prospective
buyers, so their sales would not prove misfits and

Mr. H. T. Phinney, Offiece Manager

especially to adhere to honesty and straightforward
ness, which had always been the guiding prineiple
in the business of the company

“W. L. Saunders, Viee-President. and others of
the more experienced salesmen, followed with help-




ful suggestions particnla
men

LT Phim

ney, Sales Mang

rer, the tw
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Offiee Manager, and

Sl

I W, |

ght and businesslike

sons of the President, and « hips from the old blog

followed with FCPOrts upon

men doring the year, show

foes notdepend solely upo
he finds, hut also upon the
The profitablencss of the

and by a system of markn
the profits npon his hoasin
amount of his sales for the
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“The friendl: velations existing hetween the Pre

sident and his men and between the

different mem

hers of the staff, was partieularly noticeable when
reference was made to the deaths of Messrs, Hunt
and Fuller,  As the President expressed it, ‘we are
The men honor and re
regards

as members of one family.”
speet their President and

he

them

with
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affection and pride. 1f this relation generally exist
ed hetween employers and employees there would
he far fewer strikes and less jealousy hetween cap
ital and lahor

M the close of the session for the evening \ly

Mr. Jumes Le Marchant, Mgr, Halifax Braneh

Phinney invited his men to the hall on the next floor,
where a table laden with tempting viands was po
served for the staff of Messis, N I Phinney & 0.’

LECTURED ON IRISH SONGS

Mr. John Markey, of the Sentinel Review, Wool
stock, Ont,, recently treated the people of that place
to a lecture on **lIrish Songs and Ballads.”  The
ker was assisted by several musicians, who gave

‘tevizations of Irish music. My Markey
an interesting account of the history of the songs
and ballads of Ireland, and deseribed the last meet
g of the Irish harpers at Belfast in 1701 He is
anxious to give the literatur of Treland publicity,
and is a pioneer in this direction,  He paid partic
nlar attention to the work of Bunting and Pitrie
Mr. Markey also dealt with the allegorical and polit
ical hallads in an entertaining manner

NEW RECORD CATALOGUE OUT.

The new (

dian catalogne of the Columbia
Giramophone (o, is ont, eml acing all records listed
up to and including November, 1913, This is ensily
the most comprehensive catalogue so far issued by the
Columbia firm, and its chief value perhaps lies in
the fact that to loeate any desived record simply look
for it in regular alphabetieal order in any manner that
may first ocenr to yon, either under the title of the
selection, under the name of the artist, or undor any
of the classifications in which the composition, when
eeorded, would naturally be placed, such as
records, orchestra recor

S, overtures, standard sor
oratorios, ete., or under the name of the composer,
Each voeal operatic selection is listed under hoth the
name of the artist and the title of the opera, in their
respective alphabetieal locations.  An absolute alpha-
betical plan has been maintained thronghont and in-
terested persons should have no trouble in finding al
most at a glance any selection that has been recorded
and listed,
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THE OTTO HIGEL
PLAYER ACTION

The Choice of Those who want the Best l

Higel Features to Remember:

Easily operated and expressive pedalling. Five"point; motor of unsur-
passed merit. Direct attack. Perfect control. Abundance of reserve

power and great flexibility. Capable of the most delicate Pianissimo to
the grandest Crescendo.

All parts are made to an exact standard. Every part is made under our
own supervision in our own factory.

THE OTTO HIGEL CO. LIMITED

King and Bathurst Streets, TORONTO, CANADA
Manufacturers of SOLO-ARTIST RECORDS, Hand Played Music for Player Pianos

-
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OTTAWA LETTER.
From the Journal’s ( orrespondent
Al'l- AIRS in musical Ottawa continue to he excep

tionally brisk, and the general report is tin
with a touch of optimism which is most pleasant to he

!
The Willinms Piano Co, have just closed one of the

hest years they have yet oxperienced, collections have
kept up well, and trade is well up to the average

The Willis Co. report collections and sales as vers
good, one of the late deals being o Knabe upright to the
Rebecen lodges of Ontario, who presented this instrn
ment to the Ontario Oddfellows’ Home

Mr. Matthew Webster, who has the loeal Gourlay
and Gourlay-Angelus ageney, is rapidly enlarging his
field in this eity.  He has atteactive new salesrooms, and
as he is an indefatigable worker, is meeting with good
SUCCOss

The John Raper Piano Co, have just closed a very
) in fact Mr. Raper reports 1913 as the
best he has ever had.  Collections are good, and busi

stieeessiul y

ness on the whole most gratifying. One of the firm’s
recent sales was a Mason and Risch to a former resident
of the Capital now residing in Alsask, Saskatehewan

Mr, Henry Durke, propriector of Mendelssohn Piano
Co., Toronto, visited the local trade recently My
Durke, who is president of the Canadian Piano & Organ
Manufacturers’ Association, and a practical piano man
oF many years’ experience in manufacture, had only
favorable reports to make of trade. Mr. Durke looks
forward to a big development in player business

The Martin-Orme Piano Co., Limited, have added Mr.
W. . €0 Devlin, a well known Ottawa gentleman, to
their wholesale sales staff.  Mr. Devlin is a Very ener
getie gentleman, and will add much strength to the sell
ing end. The Ottawa Public School Board has aceepted
the tender for twenty-two Martin-Ormes for use in the
sehools—delivery to be made for next September,  This
is o good advertisement for this firm, and naturally
they are well pleased with the selection of their instru
nents,

The premises of €. W Lindsay, Limited, present a
very animated seene to the visitor. Seve

al important
interior changes have added to the attractive appearance
of the store, and permit of a more ready means of
handling their patrons. The talking machine depart
ment has been moved from the bhasement to splendid
(quarters upstairs, and handsome offices fitted up in the
rear of the ground floor for the use of the manager, Mr
Brown. The general offices have been moved to the first
floor up.  This firm have also opened several branch
stores throughout the Ottawa Valley.

The Clemson Gold Medal and Cash Prize which are
competed for annually under the auspices of the Ameri-
cun Guild of Organists of New York for the best anthem,
has heen awarded for this year to Dr. Herbert Sanders,
F.RC.0., the organist and choirmaster of Dominion
Chureh, Ottawa. The successful anthem is a setting of
the hymn by Montgomery heginning ‘“Angels from the
Realms of Glory.” The competition is open to all com-
posers on the American Continent.  Dr. Sanders was the
winner in 1911, and is the first to have gained the dis-
tinetion twice,

Mr, W, H. MeKechnie, head of the MeKechnie Music
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Store, visited Toronto recently, accompanied by Mrs
MeKechnie.  His trip was one of business and pleasure
combined,  Mr. MeKechnie's business for the last four
months of 1913 showed on advance of fifty per cent
over the same period of the previous year. On remoy
ing to their present location in the Martin-Orme store
the MeKechnie Music Co. purchased the John Raper
Piano Co.’s stock of musical merchandise, and  have

The Martin-Orme New Style “E" Plaver

featured this branch with most gratifying results. Ad
ditional help in the store has been made necessary, as
the Ottawa professional and amateur musicians are
showing in a p

tical way an appreciation of Mr, Me
Kechnie's policy of efficient service

NEW PIANO MANUFACTURING FIRM FORMED.
Uxbridge Piano Co., Limited.

The Uxbridge Piano Co., Limited, has been incor
porated with an Ontario charter, heing capitalized at
$40,000 in one hundred dollar shares. The incorpora
tors are Fred B. Edmunds, lawyer; Joseph Bone, wood
carver; Arthur Anson, wood carver; William H. Me
Donald, dentist, and May Tannahill, stenog apher, all
of Toronto. These are given as the provisional direc
tors. The head office of the company is to bhe at Ux-
bridge, Ont

VITAPHONE TYPE 28,

Another member of the Vitaphone family has made
its appearance, This is a hidden horn instrument, and
of a size popular among persons who desi something
easily removed from room to room, or that is easily taken
to the verandah or lawn in the summer season.

The new Vitaphone is known as Type 28, and is
priced to retail at $28.00. It is sixteen inches square
and twelve and one-half inches high. Like all Vitaphone
types it has a wooden tone arm and stationary sound
box

Mr. F. T. Quirk, general manager Sterling Actions
& Keys, Ltd,, visited New York early in the month, re-
turning by way of Montreal. As smallpox is prevalent
in St. Therese at the present time, he did not visit the
factories at that point, not relishing the possibility of
being quarantined,

e EEEEE———
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PARCEL POST IN CANADA

Fhough marking an epoch in Canada in postal ser

vice the patting into effeet of the new pareel post system

this month  was without cetacular accompaniment

When first mooted 1l
received the

proposal to establish parcel post

united opposition of retailers all ove r the

country, as it was feared that o great competitive ad

vantage would be given 1l departmental stores of the

large citios

The zome system, however gives the local merehant

of any town the sam paveel post advantages that the
Hitherto th

reels of merchandise was not cond

departmental stores will have on

postag

ucive to large trad

i this way

« and when a parcel could he delivered
continent for thy
post offices o mile apart, the
It th

s eventual nsefulness to the

across 1l siume cost as hetween two
e was no loeal advantag

to prediet

18 too early in

pareel post servie
local merchant, and varions
mterests interviewed by the Journal have not decided
to what extent it will replace the express service of the
railways

such as perforated

Deliveries of cortain merchandis

ralls for player pianos, records for talking machines, and

small winsieal instruments, may he cconomieally made hy

pareel post to the advantage of loeal merehants, and
this feature may he taken advantage of to do an in
creased mail order husiness inside the 20 mile zone

From the seale of prices as per the annexed sehedul

the veader can readily extend his loeal trade I hring

With rural de

I 'to spread. the indi

ing mail delivery possibilitios fo hear
livery already established and houng

cations arve that the loeal merchants must adjust them

selves to different.conditions of merchandising, Tt p
ares no great power of imagination to picture  the
farmer’s houschold dropping a post card in the mail
hox in front of the home addressed to the musie dealor
in the nearest town, requesting immediate shipment of
certain player music seleetions listed on the latest hul
leting and the same day. or the next receiving the re
quired rolls hy pareel post

With pareel post a year old in the United States

Ink"

\mong points of deve lopment the

instituted inquiries to ascortain the
following ar

Printer’s
results
given by that publication as a result of its canvass of
the situation :

A vast improvement on the part of shippers in

methods of packing and in the quality of packing ma
terial nsed

“Marked improvement during the past six months in
the condition of parecl post mail as received at des

tinations

s of the purcel post to g wholly  unexpected
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Certainly that husiness houses may as well adjust
themselves to main depend ney o on parcel post  and
Freight service—in other words, the substantial discon
tiance of express transportation

‘Eeonomy through the use of precanceled stamps,

Country-wide chains of depositories and rels Vv sta
tions in process of establishment by the large  mail
order houses to facilitate the filling of orders hy pareel
post

Closer approach of a full realization of the pareel

Post “drcam’ by an inerease of the weight Timit to one

hundred pounds and a doubling of the dimensions limit

on parcels

AVEilY AND HARA.

In the last issue of the Journal it was stated that
Mre. W, P, Blair, the veteran musie dealer of St. Cathar
mes had sold out and rvetived from husiness.  Mr, Blair
is suceeeded by Avery & Hara, & new firm in the trade

Mr, Hara, who is a ne weomer as far as the musie
business is concerned is well known in St. Catharines

and vicinity. e is viee president of the Canada Wheel

Co.and has been suecessful in a number of enterprises

Before coming to St Catharines  to manage the
branch thepe purchased by the late K. J. Wilson of
Hamilton, My, ¥, 11 Avery had heen in Ottawa abont
four years, conmectod with the Willis & Co. hranch
there.

Messes. Avery & Hara took possession of the present
husiness and premises on January 14, and have re

have now very fine show
rooms, tastefully decorated. The lines handled include
Martin-Ovine, Willis, Gerhard Heintzman and Knabe
The new firm's staff ineludes Miss Glenna M. Braun
in charge of the office, Miss Nellie M. Farvell in charge
of the sheot music department, Me, 11 Collins, tuning
and vepairving, and Messes, R, Kaye and John Coull on
the selling staff, My Avery, who just recently cole
brated his thirty-second hirthd
I view of the territory, lines,

modelled the store, whepe they

ay. feels very optimistic
as to the future of his firm,
orgamzation, and his suecess in the past

YONGE STREET SALESROOMS,
rumored in real
inley, whose retail promises ave at 14 7
Street,

that
"'em

vireles

It
Frank

is Toronto estate

A

has purchased Yonge Strect premises
retail Mr, Stanley,
a8 the Journal goes to press,
er-grand that he purposes
putting on the market, left word at his office that as
yet, he had no statement to make concerning the Yonge
Street deal. 1t is understood, however, that the build-

perance
in up
who is absent in New York
- connection with the

which to open WArCrooms,

extent by retailers in ordering from manufacturers and  ing purchased is a comparatively new one on the cast
Whhers side of Yonge Street, north of Shuter Street
The rates of postage in Ontario under the mew parcel post which will he inaugurated on Feb, 10, will he as follows
Addressed to m 2m am th 5 6m T osmoom mm m
Any post oflice within 200 miles® ineluding place  of
mailing K005 4006 $0.07 4008 $0.10 $0.12 4014 0,16 $0.18 $0.20 40,9
Any post office hoyond 20 miles haf within the Proy .
inee of Ontarig 10 4 20 a0 i 12 46 0
Any post oftice in Quebos or Manitaln 10 .16 3 40 I 52 A8 .64
Any post oflice in Saskatehewsn or Maritio, Provinees 12 40 M52 60 68 76 84
Any Post office in Alborts 12 94 S . SR £ T U VT O
Any ofice in British Colun 12 94 00 72 M 96 108 120
The maximum eharge on any parcel shall not exeoed 1 cent an ounee,
"This rate also ohtains moeases where the mile area extends into an adjncent Provinee,
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HELD 65TH ANNIVERSARY RECEPTION.

R. 8. Williams & Sons Co., Ltd., at Home to the Public
—Furnish Afternoon and Evening Programmes,

After one year's oceupancy of their new ten-storey
“Home of Music,”” the R. 8. Williams & Sons (‘o Litd
of Toronto, opened their entive building to the
on Tuesday, January 20, the
anniversary
and every

public
oceasion heing their 65t
Each of the floors was suitably decorated
make it and a
pleasure for visitors to mspeet the various departments
It is estimated that about 2,500 people called at 145
Yonge St. that day

A splendid programme was rendered in the
hall on the fourth floor in the afternoon
p., in in the evening

means taken to convenient

recital

dtobh

from

and ag The andience showed a

warm appreciation of the soprano soloist, Miss Estelle
. Carey, the Baster Smith Coneert Orchestra, and the
renditions by the Edison dise phonograph. The various
makes of musical instruments handled by the
demonstrated on the other floors The and

variety of these instruments were u revelation to many

firm were
numher
visitors, to whom would come as a result a truer con
ception of Canada’s musieal instrument husiness

Among the varions points of interest to callers was
the specially fitted up old violin department,
hobby of the president, Mr. R, S Williams

Mr. Fred Bull, president of the Williams Piano Co.,
Ltd., Osha makers of the New Scale Williams pianos
and player rongly featured by the R. 8. Williams
house, was present at the re tion

The anniversary was preceded by some

a peeuliar

particularly
bright daily paper advertising, and followed by a strong
announcement headed ““An Appreciation and a Pro
mise,”” all of this heing the work of the firm’s advertis
ing manager, Mr. B. A Trestrail

A few days previous to this anniversary event—on
January 14, to be exact—the company’s cashier, My
William Middleton, celebrated his 82nd birthday., My
Middleton has been in this one house’s employ for 38
vears, and his regular and systematic habits are
word around the building,

a hy
In a little frame containing some testimonials that
would qualify as antiques, was noticed one
to the late R. S. Williams,
Samuel Morphy,
Brantford, Ont,
April 19, 1862

General manager, 1. (. Stanton, was assisted in
making this event so successful by Mr. J. A. Croden
assistant manager, and a competent staff of department
managers.

addressed
father of the president, by
who kept a musie and jewelry store in

This communication hore the date

George T. Willis, seeretary of Willis & Co,, Ttd,,
Montreal, accompanied by his brother, Frank 8. Willis, a
mining engineer in By Columbia, visited in New
York recently. Mr, Willis stated that they had a very
severe trip, bheing snowhound for twelve hours on the
road.  Messrs. Willis visited the headquarters of the
American Piano Co,

Mr. T. D Thompson, of Chappell & Co., Ltd., To
ronto, was in London, Ont,, recently,
ing on a business trip throngh Eastern

previous to leay-
Canada,

e ——

RECORDS AND PLAYER ROLLS HELP
ONE ANOTHER.

Not long since a dealer remarked that he found
it of considerable advantage to strongly feature the
player roll titles that talking machine ¢ ‘alers were
directing attention to as new records month by
month.  The reason given for this belief was that
the record publicity made the selling of similar
selections in player musie i Canadian Man
ager H. H. Fiteh, of the Universal Musie Co., in
referring to this subjeet, mentioned a number of
rolls that were proving excellent sellers in all Prov-
inces, among which were the following enjoying a
strong demand in talking machine records: In the
Themosty S-note: 41677 -When You and T Were
Young, N . 41687—Dreaming. Valse. 41763

Isle d'Amour. 41755 TInternational Rag. 41759

There’s a Girl in the Heart of Maryland. 41767
Peg o’ My Heart.
Also the following in

straight  88-note rolls:
300789—Un Pen d’Amonr Valse (Mandolin Arrange-
ment). 99895-—Un Pen d’Amour (A Little Love, a
Little Kiss 00769—THe'’d Tave to Get Under

Get Out and Get Under, 300753 Flow Along River

Tennessee.  300749—On a Good Old Time Sleigh

Ride. 300825 Madeap Duchess (Selection). 300775
Little Cafe (Seleetion). 300469 Hesitation Walt

300793—Rumba La (Tango Argentine). 300727

She’s Waiting for Yon to Love Her all the Time
300705—Isle d’Amonr Valse, 300675 ilobe Trot.
ters, One Step.

Mr. H. A, Bekhardt

The above portrait is a photo of Mr. I1, A. Eck
hardt, who has just been appointed Ontario and
Maritime Province Sales Manager of the Williams
Piano Co., Ltd., Oshawa. Mr, Eckhardt was in busi-
ness with his father in St. Catharines for a number
of years. Ile joined the Williams Piano Co.’s selling
staff in June, 1912, as wholesale representative in
Ontario. It is owi g to his untiring energy and
devotion to business at all times that Mr. Eckhardt
has been able to rise to this position in so short a
time,
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London Dealers Hold 3rd Annual Banquet

Frank Windsor New President
Solution

Nul WITHSTANDING several strong counter attrac

imcluded a
tween Savia and London, at the latter place, every mem
Merehants’
present at their third annoal banguet at the

tions, whiel eritical hockey game

her of the London Piano Association was

Pravellers

Club, on the evening of Wednesday, February 11, Just
nough men were seated around the banguet table to
permit general conversation, and the whole gathering

looked like one big family

The dinner was served in excellent style at 7.30. On
table talk that many of thos
the and
eredit of the

would not think from the

prosent were competitors in very same street

London musical instru
to that

this spirit is to the

ment men especially in contrast manifested in

nany of the other important Canadian centres

Mr. Frank Windsor, President

LONDON PIANO

Windsor, manager of
MePhillips; W. N
Piano Co.; €. L

Frank
Branch: William
Sherlock-Manning

hose present
Nordheimer

the

were:
1he

Manning, of

Gray, local Mason & Risch manager; J. J. Callag

Jo Frank Smith, Gourlay, Winter & Leeming: E. S
Crawford, Heintzman manager: J. E. Keenleyside, of
Ao B Keenleyside & Son: W, W, Coady, Nordheimer
manager at St. Thomas Branch; Joseph MeAlpine, St
Fhomas: Alex. Burness, Heintzman  manager at St

Fhomas: 1. A, Jones, Canadian Music Trades Jonrnal
Toronto: W. N, Humphries of the London *

a representative from the ** Advertiser.”’

cho,” and

Communications regretting their inability to he pre
sent at the hanquet were read hy seeretary Keenleyside,
from Henry Durke, Toronto, president of the Canadian
Piano & Organ Manufacturers’ Association: Mr. John
\. Croden, formerly of London, now assistant manager
of R. 8. Williams & Sons Co., Ltd., Toronto, and John A

St. Thomas Dealers Likely to Join
Western Ontario Setting Pace for Canada in

Mr. William McPhillips, Hon-President
MERC

Cartage Problem Waiting for
Organization.

Fullerton, publisher of Canadian Music Trades Journal
Toronto

After lighted
Frank Windsor, ealled the
posed the toast to the King
the God Save the

Mp

wer the jovial c¢hairman

Clgars
meeting to order and
This was responded to by
singing of King,”" led by Mr. E. 8
Crawford

Mr. Windsor then gracefully acknowledged the honor
that had been conferred upon him in being elected the
fully Mr. Windsor

man to follow in suceceding My

new  president I realize,” said

that |
MePhillips, but | promise you my best services in con

have a hard

timuing to further our mutual interests,”
Following the president’s opening remarks the hon

orary president, Mr. William MePhillips, spoke at some

Mr. J. ). Callaghan. 1st Vice-Pres

HANTS ASSOCIATION

length outlining the Association’s attainments. In re

ferring to the importance of the industry represented
by the hangueters he did not confine his thought to
pianos, hut took in all musical instruments.  Before the

dealers got together piano hoxes were selling at any

thing from $1 to %4, and every dealer was loosing money
on them. By ever thinks now of
buying a hox from any of the stores at less than $4. For
the the maintaining
prices in such lines, Mr. MePhillips gave eredit to the
methods of the talking machine trade.  Also this speaker

reviewed their progress in dealing with rentals, cartage,

co-operation no om

suggestion  of practicability of

closing of stores in evenings, arranging holidays for em
ployees, and other improvements that hecame advisable,
as London had long sinee outgrown the *“village condi
tions”" and “*village methods,’ Mr. MePhillips  also
spoke of their negotiations with the management of the
Western Fair, the need of good salesmen, the evil of in-
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ducing salesmen from other houses, the difficultios in
their local cartage conditions, and out of the latter grew
the suggestion that the London dealers unite and control
their own cartage company. My MePhillips" remarks
were nterspersed with many of his own characteristic
witticisims.

When Mr. Alex. Burness, St Thomas, one of the

oldest piano men in Western Ontario. rose to speak th
chorus “*For He's a Jolly Good Fellow’ was lustily
sung.  Mr. Burness has been in this part of the provine
for some forty-four vears. 1 expressed a deep interest
in the co-operation of the London dealors and reported
the lack of any diffieulty in getting cartors in St Thomas
He also mentioned that the varions deal rsin his ity

were on good terms, and therefor working in harmony

Mr. W. N, Manning, who was the Assoc lation’s first
president, recalled that son or 28 vears ago, when a
lad in the Collegiate Institute in Clinton Ont., he conld
see from the sehool window the hookkeeper of the Do
herty Organ Co. returning to the offic twice a day with
the firm’s mail. At that time he thought if he had suel
a joh he woald be in heaven

Later he got that position
and Mr. Manning acknowledged that he had heen happy
ever sinee.  This speaker paid a high tribute to the musi
cal instrament industry, asserting that it called for th
highest type of men, and that the prano retailers should
set the pace in honorable husiness-like methods of carry
ing on trade for other hranches of retailers To illus
trate, Mr. Manning pointed out that Just as pianos were
in themselves a superior commodity to stoves, furnitur
and other

rticles, so should the piano industry he ¢ arried
on hy men of the highest ideals and ability My
Manning made a happy reference to the fact that th
other fellow must make some sales, so that it was th
part of wisdom not to take the losing of a sale too hard

Mr. Joseph MeAlpine of St Thomas, who did not
Pose as any orator, expressed his thanks for the privileg:

Mr. J. E. Keenleysi

-elected Secretary

of attending the banquet, and therehy securing an inti
mate knowledge of the aims and e omplishments of the
London Piano Dealers’ Association, Mr MeAlpine sug
gested that great gain would come to himself and his
confreres if the St. Thomas deale who were doing
business in a community so adjacent to London, would
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Join the London Association.  He showed that  many
points discussed and decided upon by the London dealers
found parallel conditions in St Thomas

Mr.Jo o Callughan Who so aceeptabily filled the posi
ton of vice-chairman, made a very loval reference to th

influence for good that musical instemment men wer X

Mr. J. Frank Smith, the new Treasurer

erting in placing the goods they were in Canadian homes
and institutions The educational value of good music
from any source,”” said Mr. Callaghan, *was undeni
able.””  Like the other merchants present he had received
tangible henefits from the work of the association and
expected in the future that still wore wonld he e rived

Mr. €. L. Gray said that when he accepted his pre
sent position in London he left Brockville reluctantly,
partly because from what he had heard others in th
trade say he judged London would I a difficult contr

for piano retailing.  Although he had mad: up his mind
not to join the association, he subsequently decided dif
ferently, and never for one moment had he regrotted
the move,  Mr, Gray gave it us his opinion that night
work was unavoidable in the piano husiness, as night
time, when one could get both or all the interested
parties together, was one of the best times to elose i sule

Although a young wan, Mr

Wy s a eapable after
. talking diveetly and to the point

dinner spe;

Mr. W. . Condy, one of the visiting St Thomas
brethren, was present to listen and not not to speak
Although unprepared, Mr. Coady spoke enconraging

and interestingly of the hetterment in the personnel of
Canada’s  piano  salesmen  to day He showed  that
whereas not so long since cartoonists and the funny-men
used the piano agent as the central figure in many 4 so
called joke, now the odium had 1een lived down and the

business was on a much higher plane than ever hefore
Although he had exacted a promise from chairman
Windsor not to he ealled upon to speak, the viee-chair
man, Mr.J.J. Callaghan, asked Mr. J. Frank Smith, the
association’s new treasurer,

to say a few words. My

Smith acknowledged the honor of being entrusted with

the funds, which had been handed overin excellent shapy

hy his predecessor. Tle commended the accomplishments
(Continued on page 56),

e EEEEEEE,—,——

<



54 CANADIAN MUSIC
COLUMBIA DISTRIBUTORS MOVE TO LARGER
PREMISES

The Music Supply Co. in New Quarters.

The Music Supply Co., Toronto, who less than thee
) ago took over the Columbia wholesale ageney for
Onty the
ness into new and lavger premises
now 36 Wellington Street East
the necessary warchouse and offic premises, lighted on
With the
under way, Messrs. Sabine and Leake, proprictors of the
Music Supply Co., will have one of the largest and finest
wholesale talking maching

Mr. Charles R
the office and stock, is an electrical engincer by profes
sion, being formerly with the General Eleetrie Com
pany, for whom he
installation and operation of the electrical machinery for
a Brazilian diamond wine.  However, he finds the music
business much more to his liking than mining South

o, have been foreed by growth of their busi
Their

where they

address is
have secured
three sidoes.

completion of alterations  now

warchouses in Canada
L

yoof the firm, who has charge of

went three yvears, taking carve of the

American pebbles, and is now a very enthusiastic music
man,

Mr. John A. Sabine

Mr. John A. Sabine, who is the salesmanager of the
partnership, has been in the graphophone business near
all his life, and his experience is consequently extensive
and varied. He spent twelve years in Germany, France
and England, chiefly with the Columbia Company, but
also with other concerns, and he organized hranches for
Australia, India and Japan. There is not a more en-
thusiastic talking machine man in the business, and he
has an extensive personal acquaintance with the retail-
ers, During the first year of his company’s existence
Mr. Sabine was on the road every Monday ling at
seven o'clock until Friday night. Though his work was
hard and strenuons good results soon ac
Mr. Sabine, he succeeded in appointing some three hun
dred Columbia dealers in Ontario During their first
year nine-tenths of their orders were personally brought
in by Mr. Sabine, while now they have a more pleasing
mail order trade in addition to the business secured by
their four travelling salesmen

In addition to distributing Columbia lines the Music
Supply Co. make a feature of Columbia-Rena records.

mo

1ed as, states
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These are old country records hy old country artists, and
have a particular interest for the increasing number of
Where the Columbia-Rena line is
The will
submit a teinl order at their own risk, so confident are

RBritishers in Canada

not already  represented Music Supply Co
they of the musical merit of these records

\nother line The
Language Course, hy
These

recorded

recently added hy Music Supply
the Interna
are dise records with
that the pupil can
The Music Supply Co
are Canadian agents for this line, and

Co. is the Foreign

tional Language College

the complete course so
seeure the corveet pronunciation
have already
placed many sets of hoth German and Freneh courses

In addition to personal efforts in popularizing the
Columbia products in Ontario The Music Supply Co
have spent large sums in advertising They emphasize
their desire to co-operate with their dealers in every wiy
to make their geaphophone
ful
company received many complimentary letters, from one
of which the following is an extract

rtments wholly sucecess

At the close of a satisfactory yvear's bhusiness the

“During the past
yYear we have appreciated your Lelp in making our talk
ing machine business what it is, and we hope to recipro
cate and assist you in a like manner.’

PAUL HAHN & €0, LTD.

Mr. Paul Hahn, who last autumn commenced busi

ness in To

mto, is now settled in his own store at 717
Yonge Street of  Bloor
Mr. Hahn
nt month, and
was highly gratified with the numbers of personal and
business friends who visited his place.  Mr. Hahn states
that he has done a gratifying trade since opening up on
his own account, with Mason & Hamlin, Sherlock
Manning and Paul Haln lines. 1t is his purpose also to
carey a line of musical merchandise

The new firm have taken a ten year lease of the
building at 717 Yonge Street. The top floor has been
divided into artist’s studios, a number of which are
already rented.

This location is just south
Street, in an important up-town retail centre
held his formal opening carly in the pres

The main show rooms are on the ground floor, the
decorative motif of which exemplifies the Adams period
The designing was by Mr. Hahn's brother, an artist of
this city. In the basement two sound proof talking ma
chine rooms open off 4 main room, the latter being for
On the first
» several handsome rooms that may be used for
piano and player display purposes, or for studio use
The remodelling of the premises has resulted in a very
artistically finished interior, fully in keeping with the
nature of the business, and Mr. Hahn has started off
the New Year with the good wishes of many friends in
and out of the trade.

the display of second hand instruments,
floor a

l

Our patented TUNE-A-PHONE simplifies le :
removes guesswork, assures accuracy, Musical ear
NOT required. We furnish Action Model and tools.
Diploma granted.  Guaranteed as represented.
Write for FREE illustrated book. Nites Brawr

LEARN
PIAND
TUNING

AT HOME

Scnoor, 221 Art Inst., Battle Creek, Michigan.
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IN THE TRADE

Mr. J. K. Sherlock, of the Sherlock-Manning
Piano Co., London, was a recent trade visitor 1o sey
eral points in the Canadian West,

Mr. William M. Dunlop, traveller for the Thomas
Organ Co., of Woodstock, was a recent visitor Lo
Toronto, calling on the firm’s friends in the trade

Mr. John A, Sabine, of the Musie Supply Co., To
routo, spent a midwinter vacation in Florida, whith
er he journey beeause of poor health,  He returne |
mueh benefited and with a renewed optimism as to
the inereased business his firm wonld do in Columbia
products this year,

Mr. Horace Sheble, u pioneer in the talking mn
chine industry of this continent, and formerly man
ager of  the  Columbia Graphophone  Company ‘s
Bridgeport factory for two year recently spent a
week at the Columbin Company's Toronto head
quarters in the eapacity of eflicieney expert,

At the fiest Tuesday Tuneheon this month of the
Toronto Ad. Club the speaker was M, 15 A Tres
trail, Advertising Manager of R, S, Willinms & Nons
Co,, Ttd. Mr, Tresteail is an entertaining speaker
and his subjoet, ** Retail Advertising, ' was disenssed
to the profit'of the members present

At the recent well attended 1, O, . coneert in
Bowmanville, Ont., the ehair was « apied by My
. Rehder, head of the Bowmanville Foundry Co.,
who furnish supplies for the piano trade. My, Rel
der has been a member of the 1. O, . sinee the varly
0%,

The marrviage is announced of Mr, Ernest Delbert
Gray, of Heintzman’s Toronto stalf, and organist at
Central Methodist Chureh, Toronto, 4o Miss Elsie
Estelle Gibson of the same eity. Mr, and Mrs, Gra
left for a trip to New York, and upon their return
will reside at 170 Lauder Avenue.

T. L. LUTKINS

Piano Player and Organ
Leather Pneumatics, the
Best Bark Packing made
—Alum Packing—Alum

and Suede Valves—and
all special tanned bellows
leather.

Special tanned chamois that
will not scratch any highly
polished surface.

40 SPRUCE STREET
NEW YORK CITY
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A new departure in musical events, and one which
proved a remarkable stievess, was the concert given
by the Toronto Symphony Orchestra recently as a ehil-
dren’s matinee.  The andience, made up echiefly of
sehool ehildven, literally packed Massey Hall,

Me 1L 1L Fiteh, Canadian manager of the Universal
Music Company, is sporting a smile these days, the
oceasion being a boy.  While Master Fiteh has not
yet expressed his ehoiee of a profession it is understood
that already he has demonstrated his preference for
Universal musie,

In o letter to the Journal dated January 22nd, Mr,
T. 1L Ross, of the Columbia Piano & Musie House, New
Westminster, B, (', says, **Beantiful summer-like
weather here, with sales and eolleetions in all lines
very good indeed.””  Ilis house makes a specialty of
player pianos and carey talking machines and musical
merehandise

Mr. William Hartmann, manager of the Perf
Musie Company in Canada, ved a visit recentl
from Mr. Tlarry Gennett, viee-president of the Stare
Piano Company, Riehmond, Tnd. Accompanying Mr.
Gennett were Mr. Meyers, manager of the firm's play
department, and Mr. Maxwell. their pneumatic expert,
These  gentlemen remarked upon the well-equipped
plant at Carlaw and Eastern Avennes where the Per-
forated  Music Company manufacture their imperial
linenized player music rolls.  While in Toronte these
American visitors were guests at the King Edward.

In the death of Rudolph Warlitzer at his home in
Cineinnati, there passed away a pioneer manufacturer
of orchestrions, band-organs and other musieal instru
ments, e was founder of the Rudolph Wurlitzer Miy
Co., whose chief factory was at North Tonawanda, N.Y.
Deceased, who was horn at Schoencek, Germany, in
1831, had retired from active husiness some time ngo,
his theee sons being president, first viee president and
treasurer, respectively of the company.

In the near future Mr, Frank Stanley, the Toronto
piano manufacturer, intends to take up the construe-
tion of a small grand which he states is required for
retail trade in Toronto. Commenting on piano collee-
tions Mr. Stanley remarked to the Journal:  ““One
unique feature that is to be noted in this time when
tight money is talked of is that our January collee-
tions were considerably larger than any  previous
month in onr history, not onr actual cash sales, hut
Just the regular monthly collections. This wonld seem
to indieate that the talk of hard times and lack of
work is very mueh exaggerated, and 1 helieve this to
be really the case.”

NATHANIEL BARBER DEAD,

One of the Provinee's oldest travellers passed away

on. Wednesday, February 4th, in the person of Nath- .

aniel Barber, who sucenmbed to a stroke of paralysis
at his home, 38 Beatrice Street, Toronto, The late Mr.
Barher was horn in Derby, county of Grey, fifty-three
years ago, living there until a young man, He then
moved to Orangeville where he remained for some ten
years before coming to Toronto. Mr. Barber has heen
looking after the wholesale trade of the Provinee for
Willis & Co., Ltd., Montreal, for a number of years.

AHe was a member of the Knights of Pythias, the United
g Workmen, and the Oddfellows, but found time to take

an active interest in the work of Wesley Methodist
Chureh, of which he was a member, He is survived hy
the widow, one son and three daughters,

B——
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LONDON BANQUET.

Continued from page 5:

ob the association during the past year, and « xpressed the
hope that their Joint endeavors in the next twelve
months would greatly henefit each member individually

In reviewing the past vear, Mr, E. 8. Crawford

that

of the association financially and

thought each member had benefited by the work

socially His opinion
was that the rental of pianos, the charges for which had
been insufficient until the birth of the local association

The

selling of piano boxes for almost nothing had also been

had added materially to the cost of doing business.

an important factor in adding to running
With the understanding there was among the local deal
Mr

also said there was no denying the faet that the quality

exXpenses.

ers, both these evils had been eliminated Crawford

of salesmanship to-day was infinitely bettep than it was
in the

Mr. H. A. Jones, of Canadian Music Trades Journal,
informed the

past

ASSOC

annual
meeting and banquet his paper had received several re
by-laws adopted hy

ation that sinee their secon

quests for particulars regarding the
the London dealers in organizing,

also the questions upon

which they had reached an agreement, and other kindred
details, showing that the association idea was getting
more deeply rooted in the thought of those in the music
Mr, Jones also intimated the

industries of Canada

Journal’s desire to become of even greater assistance to
the

ailers of the Dominion, especially in increasing the
st of and becoming a greater influence among sales
men—the boys on the floor and on the firing line

Mr. J. E
elected to the position of seeretary, said that unlike some
of the speakers who said they were no orators and then
proceeded to make an excellent speech, he was an orator,
but did not purpose inflicting an address upon the meet
ing. Later in the evening Mr Keenleyside received some
large ““bouquets’’ for his work as secretary during the

Keenleyside, who was unanimously re

last year.

Mr. W. N. Humphries, of the London ““Echo,” ex
pressed his gratitude of meeting socially with the piano
men of his city. He said there was no other class of
retailers with whom he came in contact that it
greater satisfaction to meet than the proprietors of Lon-
don’s music stores.

was a
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Banquet Briefs a la Carte.
They say that the backbone of a certain London gro
cer’s business is in supplying olives for Ed. Crawford
Mae™ used to be timid and was shy about
tickling the ivories. But he had gotten over that.
Rory o Yanked
Doodle’ for Paderewski as anyone else—if that famous
artist were in the market for
Mr
and gentlemanly bearing Mr MePhillips paid

suid he

would just as soon play More™ or
" l'lil“"
Alexander Burness, to whose sterling qualities
a4 warm
tribute, lent grace to the occeasion by his presence
" Callaghan must take up civil engineering as
a hobby. He had to leave a little early
thing in connection with a “hridge.””

Joe MeAlpine has stories on tap by the score

and it was some

Whilc
he only told one it was because the last car left for St
Thomas at 11.30,

It is rumored that ** Frank."

association’s surplus funds out at o usurions rate of in

the treasurer, has the

terest.  Otherwise how could he finance such a spread
when the membership fee is so small?
When jokingly asked to explain to the

he could manufacture a piano for $100,

meeting how
and sell it to

The player pian.
the Sherloc

s for $200, Mr. Manning, the only manufacturer

present, requested a list of such willing retailers, and he
would attempt to supply their requirements  without
delay

If something is not heard of Mr. W. J Coady in the
publie life of St. Thomas, it is not hecause he is not a
capable and thoughtful speaker.

“M. & R.” Gray took reports of the hockey mateh

between courses and for desert—and then some.

Chairman Windsor denied absolutely that he had
spent several days and nights in memorizing his speech,
in practicing suitahle poses and in acquiring the art of
emphasizing a statement hy flourishing his arms.

The appreciation displayed of Canadian Music Trades
Journal was enough to make the whole editorial staff
blush. Different speakers mentioned the apt “‘pointers’’
summed up in each issue, and others referred to their in
terest in the news of the trade’s activities from cast and
west and all over,

London News Items.
It was proposed that if the majority of the St. Thomas
piano dealers joined the London Association, that two of
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the meetings would be held in St Thomas during the
year

A number of subjocts an walting for the nest fow
meetings of the association. 11 is und rstood that one of
these is the music voll question, both as to the muml
given with each player sale, and th retail price to chare
player owners

At the Shevlock-Manming faet ey the office stafl qe
busy with stock tuking extensions, and while the exact
final vesults ave not yet known, the work is Tur enough

advaneed 10 show that their last fiscal Sear was the hest

- the company s history. My, J, K. Sherlock s in
Western Canada, and My Tanney in the  Mariting
Provinees, at the time of writing at North Syduey, A

marked advance in retail sales from the faetor is a
feature of the Sherlock- Manning husiness during  th
past twelve months,

The eartage question has heen receiving the attention
of the London dealers. The coartag company working in
conjunction with the railway, recently vaised their prices
from 18 cents a pinno 1o 75 conts, This only delivered
the instenment to the store door, and the prane honse has
to unload it unpack it and place it in the store,  Also,
one dealer said it was a dead cineh to sell pianos, bhat it
was a whale of a job to get them delivered It was sug
gested that the dealers m e in getting somg
arting, or if absolutely ne
cessary, to form their own cartage company.,

Mr. Jolin Bingham, formerly of Revelstoke, B has
moved his family to g

rht o ]

one company to do all thei

iscor St London, wh
working as wholesale repr
line. Me. Bingham is alse
getting his training in
Canada for about nine years

entative for the

weombn

very practival piano man,
Britain, e has heen in

The Mason & Riseh branel in Stratford, which wirg..

opened up some six weeks ago in premises on Ontario
is making good progress.  The business is in charge
of Mr, C. K. Purdy, and is handled throngh the London
ageiey,

Recent visitors to town ineluded My, T. . Howard
and Mr, Harry Horsman, general tanager and presidont
respeetively of the Newcombe Piano Co., Lid . Toronto

Renovations arve contemplated in the  premises o
Mason & Riseh St. Catharines branch, in which connee
tion a St Catharvines contr recently  visited  the
firm’s up-to-date London store in order to make use of
some of the plans that were wsed there,

In London it & chureh or fr

aternal society wishes
torent a piano for an evening they pay $6.00 just the
same as any individual honseholder

A member of the local tea pointed out to the Jour
nal that London was not hoomed from the piano stand
point, but was carefully and thoroughly worked, as was
also the surrounding conmunitios This outside husi
nes

IS @ very material proportion of London’s piane
trade, which in the aggregate vields o reasonably steady
Imisiness,

In London, as in many other cities, the people are
being offered the hook of ** Heart Songs™ for six cou-
pons and 68 cents, or 98 conts, aceording to the style of
hinding desived, This is a daily paper stunt,

Peel’s of Richmond Stroct are featuring harmonicas,

The latest figures available for  London's weekly
bank elearings on the 12th inst, were $1,521,000,
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PIANO CASE FACTORY BEING ERECTED AT
BRANTFORD BY M, 8. PHELPS.
In a previous issue of the Journal it was reported
that & new industry was heing established in Can
by Mr, M. S, Phelps, of Roehe
adian.  Mr. Phelps, after lookis
field, decided to conmence 1 manufacture of pinno
ciases and a |
of erection at
tieally complete
When seen in Toronto by the Jdournal recently,
Me. Phelps, who was a guest at the Prinee George,
ed that he would be able to muke shipmients hy
April fiest,  His factory is 50 by 250 feet. two storevs
in height, with a 40 x 70 hoiler and engine honse
A special vapid dreyving kiln system is heing installed
with a capacity of 10,000 fuet per day. The factors
building is mill-const

ter, a former Cay
wer the Canadian

ory for this purpose is now in eonrse
tford, the brick work heing P

Land, M. Phelps states
will have the most up-to-date maehinery that ean e
purchased.  Tle  las  visited many wood-work ing
plants during the past fow months, gathering ideas
on mechanical equipment

The new factory, of white hrick, is i short dis
tanee Trom the ind Trank station at Brantford
and has a special railway siding.  Though having iy
mind the exelusive manufaeture ol piano cases,
number of orders for which ar Iready bhooked, My
Phelps expeets to inelude some other lines for 1l
first year, such as talking machine cabinets

SOLO-ARTIST RECORDS,

The February hulletin of the Otte Higel Co., L.,
Toronto, shows an additional list of choice titles to
their Solo-Artist Records,  As the trade already un
derstands, they are hand played records for player
piano use, and as sueh have the corveet time.  The
person operating the player piano with these canmot
play in wrong time, and Yet may express his own in
Aividual taste it that happens not to he in accordanec
With the interpretation of the artist who played th
records for reproduction.  These Solo-artist Records
are, in fact, actual reproduction of hand playing hy
aceomplished  pianists.  The Otto g Co. are
gradually working up aeatalogue of their Solo-nrtist
Records, and have made some additions and changes
in their player music department that will make it
one of the most efficient to be found anywhere,

WILLIS & CO. DECLARE DIVIDEND.

The annual meeting of Willis & (o, Montreal, was
held Monday evening, February 9th, at the head offje
of the company, 580 St. Catherine Street.  The fol
lowing were eleeted to office for the ensuing vear:
Mr AL P, Willis, president and general manager; My
Robert Willis, viee-president ; My, (¢ wee 11
Willis, seere Mr. George L. Dunean, 1
Messes, W, 1. Willis, (', 1), Patterson,

di

. Sharpe,

ors

The anmual  statements  which  were presented
showed the greatest sales in the history of the Con
pany. The usual dividend of 6 per cent. on the paid
up eapital was declared, and a large amount added 1o
reserve,

CANADIAN LINES WANTED,

Advertiser is representing American, English and
French houses in music, pianos, organs, musical instruments,
automatic pianos, etc., in South America, wishes to extend
his business to Canadian firms also. Has had sixteen years

in Latin America. Correspondence ad-
dressed as below will be forwarded. Box 15, Canadian
Music Trades Journal, 56-58 Agnes Street, Toronto, Canada,

_;
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“EDITION WOOD" is the hest!

A series of volumes of standard works including Studies,

Recreations, and

Classics, in which the greatest care has been taken, not only in the selection, but

in the editing, engraving,
SUCCESS OF
MERIT,

We have SPECIAL
WHEREBY they

terms of payment.

printing and

“EDITION WOOD" IS THE BEST

The FHENOMENAL
TESTIMONY OF ITS

binding.

PROPOSITIONS FOR RELIABLE DEALERS
can procure an initial order for this edition
A sale guarantee is given with every initial

upon favorable
order whereby

dealers are insured from any loss in handling “EDITION WOOD."”

WRITE FOR OUR SPECIAL $50 PROPOSITION

We have NO RETAIL DEPARTMENT

DEALER, where we are represented.

WE SELL ONLY THE

The B. F. Wood Music Company

246 SUMMER ST.
BOSTON

ALSO AT LONDON AND LEIPZIG.

29 WEST 38th ST.
NEW YORK CITY

THE HOUSE -

of - CHAPPELL

New Successful Songs

"'Oh ! Bother" Sang the Thrush
Dearest 1 Bring You Daffodils Dorothy Forster
Colinette H. Lyall Phillips
The Port of ‘‘Au Revoir” Hermann Lohr
Were [ Some Star
Roses of Forgiveness
All Mine Own

My Hidden Rose
The Grenadier
Wolfgof, the Bowman

Liza Lehmann

Dorothy Forster
Guy D'Hardelot
Eric Coates
Alfred Harriss

Eric Coates
Herbert H, Nelson

Most Popular Song Numbers
of This Season

Little Grey Home in the West
Wonderful Garden of Dreams
There's a Hill by the Sea
Where My Caravan Has Rested
A Little Love, A Little Kiss
EBCCI\I!Q It's You

Waltz Song Hit from Ivan Caryll's “The Little Cafe
Won't You Come and Waltz With Me

Waltz Song Hit from ““The Girl on the Film'

Hermann Lohr
Dorothy Forster
Hermann Lohr

Hermann Lohr

Lao Silesu

Valses of the Day

A Little Love, A Little Kiss
Little Grey Home in the West
Where My Caravan Has Rested
Old Cremorne

L'Amour Defendu

La Valse d'Amour

Moon Glide

Sunrise

Marriage Market

Girl on the Film

Lao Silesu
Hermann Lohr
Hermann Lohr
Gordon Davson

Henri J. Van Praag
Octave Cremieux
Reginald Benyon
Pedro de Zulueta

Victor Jacobi
Albert Sirmay

Tangos, Two-Steps, Etc.
The Argentine Tango Paul A, Rubens
(The Sunshine Girl)

The Phyllis Tango
(The Girl from Utah)

Pedro de Zulueta
Ernest Reeves
Ernest Dunkels
Harold Garstin

Paul A, Rubens

El Clavel Tango

Great Snakes! Two-Step
Ghosts. Two-Step
Mischief. Two-Step
Sunshade Sue. One-Step H. M. .
Under the Pines. One-Step Albert Simner
You Can't Keep Still. Intermezzo One-Step Arthur Wood

nant

CHAPPELL & CO, Limited

347 Yonge Street

TORONTO, ONT.
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| ANGLO-CANADIAN SONGS,
In addition to “*Two B
Geoch, mentioned elsewhe n these columns, manager
John Hanna, of the Anglo-Canadian Music Co., reports
a strong demand for these splendid numly *The
Voice of Home,” words by Herbert J. Brandon, and
musie¢ by . Lane Wilson; **Little Green
words by Ed. Teschemacher, and music by Russell War
grave; * Dewdrop Time,”” words by Helen Taylor, music
by May H. Brahe; and * Little Fleur-de-Lys,”" words
by D. Eardley-Wilmot, music by Easthorpe Martin,
The latter is by the same composer as ** Absence,” |
Told My Love to the Roses,” **The Rani’s Messeng
and “*Valgovind’s Boat Song.”  The Anglo-Can
\ firm are also featuring another sacred song of merit,
“The Way, the Life,” words by Clifton Bingham, and
music by Teresa Del Riego.

yes of Grey,” by Daisy Me

QUARTETTES AND PART SONGS,

Among some of the hest musie and certainly some
of the most reasonable priced are the well-written
(uartettes and, part songs, which some dealers find are
very readily taken up, Chappell & Co., Ltd., have in
their lists, among others, these for male voices: Sol-
diers” Chorus (**Faust™), T. T. B. B, (. Gounod; The
Retreat, T. T, B. B., L. de Rille; Cordelia, A, T
G. A, Osborne; Hail to the Woods! A, T, T. B
wood; Merry Boys at Sea, A. T. T.B,4d Y
Love Reigneth Over All LLhBCa Elsasser;
Waltz, T. T. B. BB G. Elsasser; Busy, Curic
Thirsty Fly, A, X T. L. Clemens; Love Wake
and Weeps, A, T, B, W. Morley; Cupid Swal-
lowed, A, T. B. B. Santley: The Shepherds’
Miduight Vigil, T. T. B. B, E. D. Lloyds; 1 Loved a
Lass, a Fair One, T. T, B. B.. King Hall; Sigh No More,
Ladies, A. T. T. B. B, R. ; Crown’d with
the Vine (Bacchanal A T.T. B., Schartau;
Sea Wisdom, A. T. T. B., Noel Johnson; Song of the
Bow, T. T. B. B, Florence Avlward; Mother o'Mine,
T.T. B. B, Frank E. Tours: Three f r Jack, T. T,
B. B, W. IL. Squire; The Little Irish Girl, T. T. B. B.,
Hermann Lihr,

The following are for mixed voices: Venetian Song
(F. Paolo Tosti), 8. A, T, B., King Ilall; Crossing the
8.8 AL T BB, Arthur M. Goodhart : Beauty's
iyes (F. Paolo Tosti), 8, A, T. B., King Hall; Good-
night, Pretty Stars, 8. A, T. B., Noel Johnson; The
Fisher Mother's Song. 8. A, T. B, Monk Gould: Woe's
Me—Woe's Me, 8. A T. B., Clarence Lueas; Joy and
Sorrow (Madrigal from **Rose of Persia’), 8. A. T, B,
Arthur Sullivan; Fain Would | Change that Note

VOICE

PIANO
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S. A. T. B, Montague F. Phillips ; Mister Nightingale,
S. A. T. B, Be
est, 8. A. T. B., Gilbert Alcoe
Montague ¥. Phillips.

ard Rolt; When 1 Am Dead, My Dear.
; Twin Stars, S. A, T. B,

Copyright MDOCCONI by Lecoard & 0% o

The Anglo-Canadian Music Co's. popular song * Two Eyes of Grey

Established 1852 Call Telephone M, 55

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instrume ts,
also a full stock of Sheet Music.
Don't forget, too, our expert repairing.

CHAS. LAVALLEE

R ot
1.9 ork & Som,of Crand Fonide Mhich

35 St. Lambert Hill - Montreal

¢ (Madrigal), S. A, T. B., F. Cunningham Woods: Hush
Thee, Little One (Lullahy), 8. A. T, B, A. H. Foster;
Love is Meant to Make Us Glad (** Merrie England”),
S. AT B B, Edward German; In England, Merrie
England (**Merrie England’”), 8. A. B, B., Edward
German; Who That Knows How (Sextette from “A
Princess of Kensington''), 8. 8. A, T. B. B, Edward
German; True Love (from “The Cingalee’”), S. A.
T. B., Lionel Monckton: The Fairy Piper, 8, A, T. B.,
AL Foster; A Cornish May Song, S, A.T. B, A. M.
Goodhart ; Forest Song (Solo and Chorus), 8. A. T. B.,
E. Meyer-Helmund: Voix Celestes, S. A. T. B. (a
houche fermée), Gilhert A. Aleock: One Old Oxford
Ox, 8. A. T. B, I. Walford Davies; Father William,
S, AT, B, 1. Walford Davies: The Blue-eyed Lass,
8. A T. B, Charles A, Trew; Spring-Wind, S. A, A. T.
. B. B. (from ‘‘Voices of the Air'), Hubert Bath: The
Vesper Bell, 8. A, T. B., Montague F. Phillips; Daffodils,

NOTICE

The product of this Company is controlled and
licensed under Canadian Patent No. 135205 and other
patents issued and pending which fully covers and pro-
tects the basic Vitaphone principle of sound recording
and reproducing ; also the registered trade mark “Vi-
taphone,” and we will i legal pr r's
against any person or persons infringing by making,
selling or offering for sale without license, the product
covered by these patents.

THE
CANADIAN VITAPHONE CO.
LIMITED

_;
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‘M
A LOWER PRICE COULD NOT PRODUCE THEM.”

“The Roll With The Nine Lives”
LINENIZED MUSIC ROLLS

OUTLAST ANY OTHER MAKE.

The STEEL SPOOL that can't break.

The QUICK-GRIP METAL TAB that stays ON.

The LINEN FRONT that protects the Roll in the place that gets the Hardest Wear.

ORIGINAL ARRANGEMENTS--NOT COPIED. Made in Canada by the Oldest and
Largest Music Roll Manufacturers in the British Empire.

The Perforated Music Co., Canada

Corner of Carlaw and Eastern Aves., Toronfo

RETAIL DEPOT MONTREAL BRANCH
28 Yonge Street Arcade, 510 Catherine Street West
Toronto (With Hurteau, Williams & Co.)

Popular Ten Cent Music Catalogue

ERE isa chance for dealers tostock songs, Vocal Duets, Piano Solos and
Duets, Violin and Piano, Mandolin and Piano, Banjo and Piano, that will sell

like hot cakes. Our new catalogue of popular ten-cent music is without any ques-
tion the largest list and best edition of Standard ten-

Music Books, cent sheet music ever placed on the Canadian market.
Albums,

Collections, It is printed from large size engraved music plates by the

Methods and lithographic process on excellent paper, and all have beautiful

Instruction title pages. In appearance it is equal to the standard English
Books 50-cent and Go-cent editions of sheet music.

at correspond- People will be asking for this new Whaley-
ingly low rates. Royce edition. Anticipate the demand and
. get your order in— at once,

Whaley, Royce & Co., Limita

237 Yonge Street Donald and Princess Sts.
TORONTO WINNIPEG
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GOURLAY-ANGELUS FOR ACCOMPANIMENTS.

A unique feature of a rvecent coneert in Toronto, 1

ferred to by the daily press, was the playing of the a
companiments on a player piano, At a concert in Simp
son Ave, Methodist Chureh, to which a splendid andi
ence turned out, the accompaniments of all the wusicnl

Angelus, by My

person it

numbers were played on a Gourlay
David R the
probably not ocenrred that player piano aceompaniments

Gonrlay I'o HYerage has

are not only possible, but can be executed with a grace

and sympathy not exceelled by manual playing. Unless

well )

ed and thoronghly practiced, however, it will

be readily seen that to attempt player ympaniments

in public would be to the detriment of player business

To practically the entive andience at the  concert

above referved to, it was u surprise that th aceompanist
was operating a player His style ol
moreover, did to the onlooker the
great skill on the part of th but rather the

sand simplicity with which heantitul musical offect

plano playing,

not convey idea of

and aceurate playing is possible in the hands of any

person with mtisical taste and a willingness to practic

The artists who sang to the accompaniment of the Gou
lay-Angelus were Mr. Robert Courtney,  Miss  Ethel
Stock, Miss Ruby Suvgent, Mres. Donald Stevenson, and

Mr. Frank Oldfield

MULLER ARRESTED.
In the issue of the Journal for October lust was
ported the sudden flight from Toronto of one 1L Muller
also known as Miller, who had been specializing in th
Muller is

having heey

' talking machines, My
hands of th

purchase and sal

now in the Foronto polie

arvested on his return here

THRICE BEREAVED.

Friends in the trade of Me, W, R
manager Canadian Vita) Ltd
pathize with him in a triple hereavement in the death

Fosdick, general

hone Co

aronto, sy

of his mother, aunt and cousin, whose doaths o urred
within a week.  His mother, the late Mes. W. J. Fos
dick, took suddenly ill at her home on Feluary 5th

about noon, and was dead within an hour
of her death Mp
at his office to h to his mother's home,
passed away hefore i b ther

A sister of the deceased, Mrs, Jenkins, who resided

On the day
osdick received a telephone moessage

but she had

could req

next door, was so overcome hy the shoek that she
expired within a conple of hours.  The third death in
the family cirele was that of My Ceeil R, Jenkins, a
prominent young husiness man of this city, a member of
the firm, Lister Pure Food Co. While in Brockville he
was sei The
ng his death, it was stated, was primarily
result of a depression resulting from the sudden de

also

with a paralytic stroke and expired

the
mise of his mother and of his sunt, Mrs
The late
Mr, W.
Besides Mr
dian Vitaphone Co., Ltd., three othe

Fosdick

Mrs, Fosdick is survived by her hushand
sdick, a well known commercial traveller.
W. R. Fosdick, general manager of Cana

I

sons mourn her
Clar
Vitaphone (o,
Fred, in business in North Bay, and Gordon, at

sidden and untimely decease,  The i
ence, on the selling staff of Canadian
Ltd.,

home

Messrs
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A STRONG WINDOW DISPLAY.
'l

reproduction on page 63 is from a  photo
graph of a very handsome window display by Fleteher
Bros. Ltd. of Vancouver Mr. Frank . Lewtas
manager of the firm’s grafonola  department, is 1
sponsible for the effort.  Mr. Lewtas has been with the

Vancouver fiem about a vem
United States
the British Columbia city

having had extensive ex
perience in the and is making good in
Under his management th
talking machine branch has developed in a pleasing
manner.

PIANO PLAYER PATENTS

For Sale or Licence—The important Melody Player and
Music Roll Patents for the United States Nos, 941 432 of 1909,
941,433 of 1909, and 1,009,268 of 1911, and Canada Nos, 114,829
of 1908, 13 of 1911. and 130,324 of 1911. This patent con
sists of the means of producing Piano Players and Music Rolls
giving the only musically correct and absolutely perfect melody
or accentuation of theme effect. The music rall has not any side
perforation, nor are any notes moved out of their proper place
in the musical score, the costs of manufacture are not greater
than under the present method of construction, and the business
is suitable for any factory which manufactures Player Pianos
on the standard pneumatic principle or music rolls of the usual
type. The British and Foreign Patents Are Also For Sale
There will also be included in the sale Two Music Making Ma
chines specially designed and made for the manufacture of the
patent music rolls. and a quantity of prepared paper and finished
music rolls, Offers, which must be in writing, and accompanied
by a cash deposit of 20 per cent. of the amount offered (which
will be returned if offer not accepted, and is forfeitable if pur
chase not completed within two months after acceptance) will
be received not later than Monday, 16th February, 1914, by the
Senior Official Receiver in Companies Liguidation, 33 Carey
Street, Lincoln's Inn, London, England (telegraphic address
‘‘Concluding, Estrand, London'') from whom any further in
formation ~an be obtained

LOWENDALL'S
FAMOUS VIOLINS

PERFECTION OF TONE
WORKMANSHIP

ASK YOUR DEALER

AND

CANADIAN
REPRESENTATIVES

Williams
& Sons Co., Limited

WINNIPEG
MONTREAL

THE
R.S.

CALGARY
TORONTO
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THE BUSINESS OUTLOOK.

EN in business naturally look forward at the be
giuning of cach year with expectancy as to the
commercial story the coming months will unfold, This
year of grace was entered upon by many with some
trepidation.  Those individuals or firms who were en
abled to close 1913 with satisfaction to themselves, and
no falling off in business, were scareely hopeful enough
to commence the new year without some let up in volume
of sales
Also, firms that found it expedient to retrench last
year, or whose banks found it expedient for them to
do so, likewise found it a little difficult to start out with
a full supply of optimism on board
Generally speaking, good adviee to give is, **he op
timistic,” but in the musie trades s ecifically there is
legitimate reason for this advice.  While it is not given
to human beings to prophesy. there are logieal reasons
why the tendeney is toward |otter conditions and why

the assumption that the hott has been  reached s
right

In the first place there his been no decrease in the
country’s natural wealth. There has been no disastrous

agricultural, dairy, mineral or fishery crop failure, The
«d
savings accounts to a degree, that with other favorable
conditions, has resulted in a more plentiful supply of
¢ for legitimate enter

voluntary or forced cconomy of the people has inere

money and a lesser interest ry
prise.  There is also noticed a more encouraging sale
abroad for debentures from municipalities in Canada,
meaning a gradual return of the flow of capital that so

suddenly stopped last year

Retail stocks are lower than they have been sinee
the panic years of 1907-8.  Collections have heen
well hrought up, and there is a healthy tone to husiness,
though the volume is by no means normal. Those who
i a position to keep close wateh of the trade pulse
st months

prediet a gradual inerease in sales with the
of the year attaining to a pace that characterized the
business of 1912,

One manufacturer tritely put the prospects when he
suid, T anticipate 1914 to he just a reversal of lust
year, ie. in 1913 the first six months were fine, but the
last half poor. This y I helieve the second half will
he good.”  On this theory he purposes getting all the
stock ahead that facilities at his disposal will permit

NSir George Paish. an ontstanding financial expert in
England, is an authority worth listening to From
Octoher until the end of the year he was studying
Canada at first hand. He has the additional advantage
of the perspective of distance, e could see no reason
for discouragement in the halt in Canada’s r eipts of
capital. 8o large have been the horrowings that a delay
at some time was inevitable, but the real and potential
wealth justified all the capital that had been secured
and, in fact, he felt that further horrowings would be
a necessity of the near future,  He very pertinently
urges that for the present at least caution should he
a, that the capital of the country he

observed in Canac
conserved and an outflow of gold prevented.

Mr. Bell, of Bell's Music Store, Sudbury, Ont., was a
recent trade visitor to Toronto.
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ENTRIES AT OCEAN PORTS.

According to statistics supplied the wmusieal instru
ment exports and imports at Canada’s ocean ports for
19 ind 1913 are as per the following table :

Imports Entered for Consumption.

Organs.
102

No Value No
8t John i $310 2
Halifax 4
Que 5 7
Montren] 1 56
Vancouver i} 16
Prince Rupert 1
St, John 7 #1,050
Halifax 4,950

"
Quehe
Montrea]
\a uver

Prince Rupert

Phonographs.
8t. John 1 §15,861
Halifax
Quel

Montreal
\ancouyer
Prinee Rupert

Other Musical Instruments,
8t. John $8
Halifax
Quebec
Montreal
Vancouver
Prince Rupert

357

Exports, Domestic Products.
Organs.
1913
Value
St. John $30,082
Halifax
Quebee

Montreal
Vancouver
Prince Rupert

Pianofortes

St. John , 14 3,105 21
Halifax T 1,800 3
« 1
Lontreal iz
\Vancouver ¥ a0 23
Prince Rupert
Other Musical Instruments, N.O.P,
St. John i
Halifax 66
Quebee 415
Montreal 410
Vancouver 355
GERHARD HEINTZMAN WINNIPEG AGENCY
CHANGE.

Mr, Fred Killer, seeretary-treasurer of Gerhard
Heintzman, Ltd., Toronto, visited Winnipeg during the
month.  Mr. Killer's mission to the western city was
to transfer the ageney of his firm's lines there to the
Winnipeg Piano Co., Ltd. As stated hy the Journal’s
Winnipeg corvespondent in this issue, the latter firm
will feature the Gerhard Heintzman line in their new
store.  The agency has for several years hoen with the
Lindsay Piano Co, of which firm Mr, Norman Lind-
say is the proprictor.

Mr. Killer returned from Winnipeg with a favorable
impression of the ontlook for the year in the West,

Mr. Addison A, Pegg, of Nordheimer’s Toronto head-
. spent a few days in Kingston early in the

month,
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Efficiency in Salesmsnship
ANY of the so-called efficienc talks to salesmen

entively miss their target for the
salesmen are not psychologists

reason that the
phrenologists

Neither

profess

ors of anatomy nor hypnotists can they read

off the traits or family history of » prospeet hy a mere
glanee at that prospeet’s countenie Nevertheless
some of these talks by experienced and suecessnl
salesmen show that certain established rules, assisted

by head work, will achieye better results than mer
hit or miss methods

In addressing a elass on business efficiency and
salesmanship a speaker divided humanity in general
into three types and pointed out that different meth
ods of appealing to the intelligence of 1 types
should he used. *“The nervonus type,” said he. **wonld
become impatient if handled in a dilatory or long
winded manner. Tis brain is active and every idea

you give him will breed a dozen or more instantly
It is necossary to make yonr proach brisk
like and foreeful, The sangnine type must he
along hy short, easy stages
ionship and comfort, it
to interest him along these lines
15 more diffienlt to approach, for he lots you talk and
himself,  As and practical, the
must know his goods and all that pertains
“This type of man a writer in the
New will remember the arguments nsed,
and should there he a diffe
remember it and hold it
more diffienlt,””

husiness
carrvied
Being fond of compan
for the salesman
The phlegmatic typ

I8 Necessary

listens he is logieal
salesman

thereto,” " savs

Vork Times

nee in statements he will
against you, thus making the

EDISON DISC JOBBERS FORM ASSOCIATION,
H. G. Stanton, Toronto, Secretary,

Mr. 1L G, Stanton, general man
lams & Sons (o

ager of the R, 8. Wil
Ltd, has just returned to his head

quarters in Toronto from New York, where he attended
the organization meeting of the Distributors of Edison
Disc Phonographs and Records The association is in

the nature of 4 ¢ get-together™ organization, having in

TRADES JOURNAL ¢
view the advancement of Edison dis interests in Can
ada and the United States Meetings are to he held
annually, with executive meetings more frequently, By
means of the new association Edison jobhers and the
factory will be in closer touch resulting in a closer p
lation of mutual interests

Mr. Stanton was electod secretary of the association

the other officers heing as follows
President, H. H, Blish, Des Moines lowa ;
dent, (", B Va.;
Silliman, Bosto
The wholesals phonograph department of the RS
Williams & Sons (o recently

Vice-Presi

Harris, Richmond Treasuver, ¥, 11

received a larg shipment
of Edison dise records, an
with the quality of the
artists represented

e ————

I the management is delighted
recording, as well as the list of

When you want Sheet or Book Music
Keep Our Publications in Mind

THEY don't stay on your shelves—they

sell. People ask for them. Dealers should
keep a good range of our numbers read
fll orders promplly.

y to
That's the way to make
the most of the sheet music  department.

We are ¢

English v
proval on r

onstantly in receipt of New
ists.  Catalogues se
t of satistactory ref

Songs as sung by the leading
on request and music sent on ape
nees

Bole Agents

for Edwin Ashdown, Ltd.,
Elkin & Co., %

Enoch & Sons,
Leonard & Co, and other

English houses

Anglo-Canadian Music Publishers’
Association, Limited
(Ashdown's Music Store)

144 Victoria St.

Toronto

A receat attractive show window of Fletcher Bros, Ltd., V.

ancouver, B.C,,

referred to elsewhere in these columns.
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IN THE TRADE.
\ despateh from Windsor, Ont., states that Heintz

e & Co, have purchased the premises known as Curry
Hall at the Ave, and London Street
Windsor Ont price is reported at $65,000

Mre. RN of Gourlay, Winter & Lecming
Foronto, on his return from a business trip to Winnipeg
My

corner of Onelette
The
Gourlay

left Tor a short vacation with friends in New York
Gourlay was accompanied hy Mes. Gourlay

The Weatherburn &
Gliddon, Martin & Co
reported in th the Jonrnal

merehandise stock of

assignment to N, L

mnsieal
whiose wils
last issue of is heing sold

and the business wound up

dust a dittle inadvanee of 8t Valentine's Day th
stork visited the home in Toronto of Mr, 1. €. Willis
wholesale vepresentative of Dolierty Piano Co., Clinton
and Teft hoy munmber thre A fine husky chap.” said

Mr. Willis, who hastened home from a business teip in

Eastern Ontavio to make the ace caintancee of the newest
member of his honsehold
Messes, Montagnes & Co. P vonto, who  have  the

uher of German musi
ured the
roud, My

with Lyon

Caunadian representation of
citl instemment manufacturers
of Meo Hillhouse
Hilthouse, who has had exter
& Healy of Chicago, commen
& Co, carly in Mareh

While on a vecent husiness trip to Montreal and St
Therese, Mre, W
and string manufacturer
Mis

WV S

them on the

services
o represent

eXPeriene:
s with

Mosses, Montagnes

Bolme, the well known piane hamer
of Toronto, received word of
Bohne's father, Mr, G, Abend

whose death oo

the sudden death of
New York

with startling suddenness while

sehein of Decensed urred
dictating a letter

one of the founders of the action firm of Staib & Aend

Wil

sehein, - Moo and Mres. Bolhne went to New York to
attend the funeral serviees

Me ol Wesley Everett, who hiad been for three vem
on the selling staft of the Neweowhe Piano Co., Lid
connected with their retail warerooms in Torouto, disd
suddenly in this eity Aot hal® an honr betore lis

death ocenrred Meo Everett was in telephonic communi
with Mr. Seott the New
Miano Co Everett sud

cation sevretary-treasurer of

coml On leaving his home My
denly expived, his death being cansed by heart failure
A few days prior to his death deceased had fallen down
stairs, and it is supposed that his heart was affected as o
result

During the months of
Seale Williams pinnos ;

Febrary and  Maveh, New
e heing used exelusively for con
Butt and Kemnerly Rumford
Gabriel Ysaye and Gerteade Manning: Avthar ¥
han s Kathleen Parlow ; and Jan Kubelik
which Leo Slezak, Rosa Olitzka, Marie R
Gerville Reache, Dora de Phillippi, Mischaska Leon, Gio
vanne Martino and Marie Claissens chose the piano for
their private use during Grand Opera week at Toronto,

cert purposes by Cly

d
In addition to

wpold : Jeanne

and all of these celebrated artists gave letters of endorsa
tion on the qualities of the New Seale Williams,

SALESMAN WANTED.
Wanted Experienced Salesman for piano h ase; city trade;
Western Canada; must be high class, capable of closing sales;
young man preferred; must be energetic and temperate. State

experience and salary required. Apply box 1622 Canadian
-68 Agnes 8t., Toronto,

Music Trades Journal, b
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PATENT NOTICE.

Canadian Patent No. 110,488, of February 25, 1908, Lever
Cover and Hand Support for Player Pianos, owned by The Cable
Company of Chicago, U.S.A. The above invention is for sale or
use at reasonable price. John H. Hendry, Bank of Hamilton
Chambers, Hamilton, Canada.

Manufacturers! Dealers! Tuners!
Yellow Ivory Keys Made White as Snow

‘Caplan’s Patent Ivory Polish ™ will do it Samples
50 ctx, and $1 (dollar size will whiten four sets of
piano keys).  For further particulars write to

HENRY CAPLAN, 49 Sherman Ave., Jersey City, N.J.,US.A

An Apology

Owing to the unprecedented de-
mand for EDITION PETERS, and in
spite of the large and varied stock laid
in by us when we acquired the sole
agency for Canada, we find ourselves
with some of the numbers already out
of stock. We ask the indulgence and
forbearance of the Music Trade until
the arrival of further consignments now
on the way from Europe, when we hope
to be able to execute o/l orders fully and
promptly

Dealers who placed stock-orders
with us in the fall, have already sent
in repeat orders, thus testifying in the
best possible manner to the easy-selling
qualityof EDITION PETERS.
Schools, Teachers, and Students prefer
it to other Editions, hence it pays the
Dealer to carry it.  The discount, too,
makes it a profitable Edition for the
Dealer to handle. Catalogues gladly
sent on request

THE
NORDHEIMER P

TORONTO

0x CO.
LIMITED

MESSKS.
BOSWORTH @ CO.

on and Trade that they have, with the excep-
at_the recent Sale, purchased the Cata
Business of Mrssis

intorm the Pro
o sy
logue and Publishing

WICKINS @ CO.

& Co. have therelore acquired
g, which have a large S

Heg 1o
o

+ ew itemy

nong the 3,00

Missis, Bosw o
inlly in the

works, the fol
colonies

RAPID PIANOFORTE TUTOR,
RAPID VIOLIN TUTOR.
HEMY'S ROVAL PIANOFORT
DR, ALLUM'S SCAI
GROS OR MUSIC BOOKS,
ANTHEMS. “SUNBEAM" MUSIC BOOKS
VIOLIN MUSIC BOOKS, Erc,

TUTOR

The Copyrights of the STEINGRAEBER EDITION and the FOX
MUSIC PUBLISHING CO. were also recently acquired,

Sole Agents for Canada

MUSGRAVE BROS. @ DAVIES
114-115 Stair Bldg., Bay St. TORONTO




CANADIAN MUSIC TRADES JOURNAL

|l I

H OUSEHOLDERS of wealth and critical tastes

select Gerhard Heintzman pianos and player

planos—not because they are the most ex-
pensive but because money cannot secure better ones,
Constructed according to the highest principles, and all

govemed by a Master Mind for the past half century
has placed the

Gerhard Heintzman

where it is to-day—

Canada’s Best Piano

Dealers have in the Gethard Heintzman player
piano a splendid opportunity of putting within the reach
of every home in their respective teritories the means
of attainingan intimate knowledge of the world's best music.

GERHARD HEINTZMAN

LIMITED

TORONTO - - - CANADA
FACTORY HEAD OFFICE
75 Sherbourne St. 4143 Queen St. West
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“To Possess a Mason & Risch
Piano is to Own the Best
Piano Built”’

This should be no tax on your credulity, for
no less an authority than FRANZ LIZST
was sponsor for the statement, thirty-five years ago,

And surely, HE knew!

Since then, the world’s greatest Musicians have
corroborated it.

And surely, THEY know!

And so it's worth remembering that when YOU
1 SELL A MASON & RISCH PIANO, YOU
SELL “THE BEST PIANO BUILT.”

i Mason & Risch Limited

i 230 Yonge Street - - Toronto




