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The Gourlay Piann

Piano Genius is
Embodied in the
Gourlay Piano

Good materials and careful workmanship are
within the reach of every piano manufacturer

But in the Gourlay piano you will find more—the
very touch of genius.

See the master-hand in the artistic beauty of its
design—delicate, refined, graceful in every line.

And the fascinating richness of the Gourlay's tone
is an achievement of genius—learned through many
years of experience and the following of high ideals
in piano craft.

Genius is there—Genius is manifest in every
Gourlay.

Gourlay, Winter & Leeming,

Limited
188 Yonge Street, - Toronto
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EP alpr B who visit Toronto

and @ttawa Fairs
Thé opportunity will be open to you to make a thorough investigation of all
models of the instrument which is taking so very strong a grip on public opinion

throughout Canada.

From our exquisitely toned and smoothly running Electric Player Piano to
the beautifully balanced little “Colonial,” the complete Martin-Orme line in
many different case-woods and finishes will invite critical inspection from
visiting dealers. Newly patented Duplex Bearings, Bridge and Caps, D'Astro
Bar now incorporated in all models.

Take this opportunity therefore, to consider the Martin-Orme piano.as your
leader.

The Martin-Orme Piano Co., Limited

Manufacturers of Pianos and Player Pianos of the highest class only.
Ottawa

See next page g
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The Martin-orme Piano with the Otawa Symphony Orchestra
(Mr. Donald Heins, Conductor) who have won the Earl Grey Trophy four times.

The Canadian
Conservatory
of Music

(Mr. Harry Puddicombe,
Director) one of the best
known musical institutions
in Canada, where none
but Martin-Orme Pianos
are used.

Dealers

Ask for our booklet
“Laurels and Loyalty”
and learn why Martin-
Orme instruments are
so highly esteemed in
musical circles
throughout the country.

The Martin-Orme Piano Co., Limited

Manufacturers oy Pianos ond Player Pianos of the highest class only.

Ottawa

“W] See preceding pi.ge
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Prompt Deliveries — Phonograph Motors

Weight, 2 Ibs., 14 ozs Weight, 2 Ibs, 6 oss.

CHAS. H. ELTING & COMPANY "3, "!1'"« CHICAGO




CANADIAN MUSIC TRADES JOURNAL

Otto Heineman
Phonograph SupplyCo.

INCORPORATED
FACTORY:

25 West 45th Street, New York. ELYRIA, Ohio

The Home of Heineman Motors, Elyria, O.
The Largest and Busiest Phonograph Motor Factory in the World.
24 Hours per Day—6 Days a Week.

An Invitation

It will be a pleasure for the sales and factory heads of our company to show our factory ‘o any
member of the piano trade who may be interested in the manufacture of talking machine motors, tone-
arms and sound-boxes

In this factory may be found new types of special machines which | believe can be found in no
other factory, and from one end of (Ee plant to the other efficiency and quality of production are
the keynotes of our efforts.

e are naturally well pleased with the success of the Heineman “Motor of Quality.” Although
we have been only engaged in the talking machine business in this country for the past two years,
it is gratifying to note that our products have already achieved signal distinction in the talking
machine field.

e are always willing to learn, and if any of our friends in the trade, after visiting our factory,
have any suggestions to make regarding any phase of the motor manufacturing business, they
will be accorded careful consideration and attention.

President
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Canadian National Exhibition
Toronto, Aug. 26th to Sept. 11th, 1916

A CORDIAL
INVITATION

is extended to every member of the
music trades in Canada to visit and
inspect our factory during Exhibition
Weeks. This invitation includes
salesmen, repair men and tuners as
well as retailers and manufacturers.
We are anxious to place before these
every advan!age tending to a more
practical knowledge, and a more ex-
tended acquaintance with the pro-
cesses of supply manufacture.

This is an opportunity for every
interested man in Canada to visit the
largest piano supply house in the
British Empire and increase his own
value in whatever his capacity by
adding to’his store of knowledge.

The King Street cars pass our doors
to and from the Exhibition, and we
are also on the direct line of the
Bathurst Street cars. Look for the
big clock at the corner of King and
Bathurst Streets,

The Otto Higel Co. Limited,

Toronto - il Canada
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IHE PIANO ACTION

When the piano case has become worn and shabby,
checked and scarred after a generation of use the action
should still play with all its original regularity, evenness,
elasticity and power. If built as it should be it will con-
tinue to do blame.ess work indefinitely. Such is the Otto
Higel Piano Action.

Unreasonable performance is invariably expected of
the action, and it is that ever-present possibility of excessive
use that the Otto Higel Action is built to outlast. The
Otto Higel Action has strength, resiliency and durability
far in excess of any demands of performance or climate
that can be put upon it in piano service. The Otto Higel
Piano Action in constant use in every part of the civilized
world is the proof positive of permanent, efficient service.

But it is in the player piano that the action carries the
“peak load.” To every member of the household the
player piano is available, and of it is expected unbroken
service under the heavy pedalling of the powerful man,
the erratic and irregular performance of the boy or girl,
and the deft and delicate touch of the feminine foot. In
the player the piano action is put to the supreme test of
endurance. It is here that the extra quality, stamina and
the even balance of the Otto Higel Action is particularly
appreciated. It never disappoints in repetition and in
demonstration of piano or player the Otto Higel Action
can be depended upon in the most exacting test of repeti-
tion, runs, arpeggios and trills.

To manufacture and market pianos and player pianos
built with the Otto Higel Piano Action is the one “safety
first” measure for maker, retailer, and consumer.

The Otto Higel Co., Limited

Toronto kit :d — Canada




e —

CANADIAN MUSIC TRADES JOURNAL 7

The Higel Metal Action is the
Supreme Attainment in

Player Action Manufacture
Accurate—Dependable— Efficient

:\ny(hmg that can be demanded of a
player action in service and durability is
embodied in the Higel Metal Action.
That is why it is the choice—against the
competition of the world—for the highest
grade player pianos in Canada, United
States, Australia, and Europe for ship-
ment to every country where playrrs are

sold.

It will positively remain air-tight under |
all climatic conditions. The simplicity
of its construction has the unreserved |
endorsement of the world's best experts |
in the theory and construction of players.
Every part is easily accessible, and all
parts are interchangeable.

wiGe,
«S -

I'he Illustration
shows a cross section
view of the Higel
Single Valve Metal
Player Action.

The Otto Higel Single Valve Metal Action, Model K.

The Otto Higel Co., Limited

Toronto g ot . Canada
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Demonstrate the Player with
HIGEL SOLO ARTIST RECORDS

THEY ARE HAND PLAYED THEY ARE MADE IN CANADA

All the wealth of player piano music is to be found in these “Solo-
Artist Records.” For the profit in them, and for the greater profit
in player sales feature “Solo-Artist Records.” To win and extend
player sales it is necessary to give service—Service means SOLO-
ARTIST RECORDS,.

SOLO-ARTIST RECORDS are so arranged that the tempo or time
is cut in the record. Mechanical playing or wrong time is impossible.
The operator cannot 80 wrong, and yet is not prevented from playing
according to his own interpretation if he wishes.

SOLO-ARTIST RECORDS are provided with side perforations
which operate the Solodant or melody accenting device. There are
also perforations to automatically operate the sustaining pedal.

We also manufacture
SOLODANT MUSIC ROLLS—not hand played—the greatest value

in music rolls anywhere.
PEERLESS MUSIC ROLLS for the Electric Player. The Rolls are
Hand Played and will graduate the expression automatically, and
will also bring out the solo.

STAR MUSIC ROLLS for popular trade. They retail at 25 cents.
Nothing cheap about them but the price. They are spooled, boxed
and labeled, and there is a long list of titles

The Otto Higel Co., Limited

Toronto ...t . Canada
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To Build a Piano

—and build it well is most commend-
able. But to build a piano well and
so that it may come within reach of
the masses is a double achievement.

€ The entire Craig Line conforms to
this high aim. Each instrument has
that dependable quality - that distinctive
tone - and that subtle appeal of style
which command attention.

to work on and the immediate margin of
protit is most attractive to the business
man,

{ We would cordially urge the claims
of the Craig Line upon your attention

believing that now - this month, is the
time for you to take up the matter with
us. We can come to terms with respon-
sible agents wanting a clean, straight-
forward piano proposition.

{ Mechanically, musically and com-
mercially, Craig Pianos are worthy of
your best sales efforts. The instruments
placed will create new prospects for you

The Craig Piano Company

Established 1856

Manufacturers of all Styles
of Pianos and Players.

Canada

Montreal .

Write for illustrations, specifi-
cations, and prices. You incur
no obligation by so doing—

and we know our instruments

and terms will interest you.
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MUSIC WIRE

MADE-IN-ENGLAND

LATCH & BATCHELOR
Amalgamated with
WEBST"R & HORSFALL

The Original Inventors

Why use Foreign Wire when the English

manufacture is pre-eminently the best ?

Yo

N

\
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This Wire is being shipped in large
quantities to all parts of the world where
pianos are manufactured, and has a
leading reputation for quality.

Exclusive

Canadian

= D. M. BEST & CO.
455 King St. West, Toronto

Agents
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In the manufacture of

Piano Hammers and Strings

Our Aim is

Perfection

Our reputation has been made and is being main-
tained by supplying Hammers and Strings of the
highest quality for the Canadian Trade.

We have the sole agency in Canada for the celebrated
high-grade

E. V. Naish Felts  ‘“satomw

Made in England

These goods are the “last word” in the felt market.
They are positively the most even and finest quality
procurable, E. V. NAISH FELTS

WILTON, ENGLAND
We are sole agents in Canada for the celebrated Latch
& Batchelor English wire, which is unexcelled by any
other for perfectness in tone and uniformity in every

D. M. Best & Co.

455 King Street West, o
Toronto, ' Cana 'a

particular,
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For Fall and Winter Stock
You Want

Haines BYOS Pianos and Players
* _—_—

Prospects look good. Plan big, work hard and the results of
your Fall and Winter work will show in your Bank
Balance.  Your Plans would not be com-
plete  without inspecting the Jatest
Haines Bros. Pjano Designs.

Has it ever crossed your mind that the fame of

Marshall @ Wendell Piano

(Made by Focter-Arm-lronl Co. in Canada)

has been achieved by what we may call Unity?

No special claims are made for any individual part of this piano. [t is all good—
casework, tone quality, touch, finish, strength—all making for Unity.

So there is no one part of this piano especially made. It is all good and co-ordi-
nates perfectly,

Eighty years of service may be pointed to as proof,

The Marshall and Wendell is the best
value for the money in Canada today

F oster-Armstrong Co., Ltd.
Head Office - 4 Queen St. E, . TORONTO

J. W. Woodham E. Birch J. Betzner
General Manager Factory Superintendent Accountant
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Meet Us at the Exhibition

Toronto, August 26th to September 11th

Same place in the Manufacturers’ Building—Same
Old-Established Name—with the best Product ever.

Co-operation with the dealer
is with us as important as

our efforts to make our

piano the Best of all. We
work in complete harmony
with our friends in the trade
but we have a natural desire
to make new acquaintances,
leading to new business

friendships.

New Louis XV, Haines Bros. Player

Here is What 2 Dealer Friends Say:

GWe t pleasure in saying that the
Huines Bros, piano whieh we recontly re
cived from you is by far the best piane
had on our floor It is

rtainly the finished produet from the

casters up, both inside and out, and we

don 't see how the tone could be improved

the finest homes in our eity

Foster-Armstrong Co., Ltd.
Head Office---4 Queen St. E. - TORONTO

J, W. Woodham, E. Birch, J. Betzner,

General Manager Faotory Superintendent Accountant
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A Frank Business Chat

Showing How You May Set About This
Fall to Profitably Cultivate Your Player
Roll Field by the Use of Universal Rolls

A FTER having sold the customer a player-piano

his

to

why take it for granted that there is nothing
more in that customer?
music-roll needs with as much care as you devote
talking machine records?

a profit in the roll as in the record; indeed a better one

You will concede that 90 per cent of your player

sales emanate from the homes of those who have

pla

yers and take pleasure in them: but if you loge

Interest in your customers and do not furnish them
with new music how do you expect a continuation of
their original interest or their indorsement of your
player .o their friends?

You probably give a certain number of rolls with
the player—a dozen or mlyh.: fifty—but whatever
w

the quantity you know that
the instrument they work it on

the novelty wears off, the music becomes stale. Then

Do you send him the monthly bulleting? Do you
ever write him a note calling attention to certain new
numbers? Do you or the person in charge of the
department take enough interest in your customers
to study their likes and dislikes in music? |If you were

Scale,” would you? And, per contra, if they

liked “rag" you would not use “Where Is My Wan.

dering Boy To-Night>"

tomers as much after you've sold them as before.
It will pay you.

Do you or the salesmen in your employ take enough
interest in the customer to whom you have sold a

pla

nivino call on him occasionally for the purpes. of

satisfying yourself that he is satisfied; that he knows
how to pedal and how to use the expression devices,

or,

return for the money he h,

in other words, that h,

getting an adequate
invested) If you had

purchased a player-piano and the dealer from whom
you bought had been attentive to you in the effort

You recommend that dealer? Of course you would.
+nd when you or your salesmen make such call

tak

e a roll or two of new music with you. Wouldn't

Complete lists and catalogues

you think the salesman would do this of his own
volition? The man who digs up his own prospects
and sells them makes o bigger hit with the boss than
the one wh, only calls upon those that the boss digs
up for him.

When your tuner £oes out to tune a player-piano
does he take a roll of new music with him? Probably
not. He is no doubt content to play over one of the
rolls in the house when he has the work finished, and

while he was at work and ask what that roll is) See
the possibilities? They are multitudinous,

Do you ever note in your newspaper advertisements
that you have music rolls? It wouldn't cost any more

basement, or are they where eople will see and know
that you have music rolls? Bon'l. for goodness sake,
say, "l don't care where they get their rolls after I've
sold them the player.”  That's mighty poor business,
as well as old I.shioned, and you don't deserve to
sell the player. [y isn’t fair to your customer, hecause
when he bought the player he expected and had a
right to expect that you would be able to meet his
music-roll requirements; otherwise he would have
bought of your competitor,

Don't fall into the error of saying or thinking that
you haven't the time and cannot afford to give it your
personal attention, or employ someone to look after it
for you, because you can and should. There would
be just as much sense in the customer saying that he
could not afford to buy rolls,
$800 for a player. There
your employ now who could ass
not go out in the market and get one,

It is safe to say that if as a live business man you
will give this subject careful thought you will conclude
there is more in the music-roll business than you ever
dreamed of, and that you are going to have some of it,

nly go at it, as you do the rest of your business,
systematically and with the determination to make it
a profitable department. It can be done, and you can
do it. And if you des be glad to co-
operate with you in making your music-roll depart-

e

are always yours for the asking

The Universal Music Co.

The oldest and largest Music Roll Company in the world

29 WEST 42nd STREET, NEW YORK
CANADIAN BRANCH-10, SHUTER STREET, TORONTO
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Fall Trade and Exhlbltlon Announcement

of Importance from | . S ( N
the House of T : E

KARN-MORRIS

Woodstock Factories
A Cordial Invitation g oy

is extended to every member of the piano
fraternity in Canada, be he dealer, salesman,
tuner, or repairman, to visit the KARN-
MORRIS exhibit of pianos and player

pianos at Listowel Factories

CANADIAN NATIONAL EXHIBITION
Toronto, August 26th to September 11th

You'll see the other visiting dealers, you'll have an enjoyable outing—and
get yourself filled with dynamic selling information that will stand you
in good stead all season.

Remember the KARN-MORRIS idea. Behind every finished piano ready

to leave our factories ie thie idea:

To create by the sale of that instrument a steadily recurring consumer
demand for similar goods. Such a standard permeates every detail.
Perfection in design is ble without 11
Perfection in materials does not of necessity mean a life-time's endur-

ce in construction.

ance. But perfection in detaail is a combination of all essentials. This

is the basis upon which the KARN-MORRIS idea is worked out.

The KARN-MORRIS Piano & Organ Co., Limited

Head Office—WOODSTOCK, ONTARIO
Factories— WOODSTOCK and LISTOWEL

OUR STAND IS THE TRADE RENDEZVOUS. DROP AROUND.
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No. For Buyers of Piano Quality

2 Who Want to Purchase Judiciously,
Savingly, Profitably,

the Karn Player IS an attractive proposi to you for player music rolls and often

tion. Even now—in the face of serious when he comes to make selections he will

advances in the cost of manufacture— have a friend with him. The fact that he

nothing is being sac rificed in construc ting 1s a perfectly satisfied Possessor of a Karn

our latest models f‘:\‘n\'tlnng possible Player makes a Paved way to other sales

is being done, not merely to maintain but for you

to surpass our previous high standard of y

quality The earlier you get a Karn Player on

display and demonstrate the better

The consumer who buys a Karn Player it will be for your Fall and Winter

is always your customer. He will come trade

The KARN-MORR[S Piano & Organ Co., | imited

Head Office WOODSTOCK, ONTARIO
Factories WOODSTOCK and LISTOWEL

@

Our stand s the

trade re ndezvous,

Dn)p around,

KARN - MORRIS
exhibit at
CANADIAN
NATIONA]I
EXHIBITION
Toronto,

August 261h
to
S ptember | |th

in the

Manufacturers'
Building.

The /\'.AIR‘\'-/”()RR/A Player Piano
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No.

3 Everyone in Town Talks of It

A Dealer’s Experience

is that the Morris Player he placed became points—and the price you have to ask is
the talk of the town. Its musical possi really most moderate, putting the instru
bilities spread. The musical friends of the ment within reach of such a very wide
owner grew enthused over its tone and circle of the people of Canada. At the
the fine accomplishments of the controlling same time your margin of profit is a gener
devices. It created a demand ous one

And so it goes. Dealers who stock Better arrange for Morris Players for
Morris Players re-order heavier this player, Fall and Winter trade

which is full of crackin' good talking

The KARN-MORRIS Piano & Organ Co., Limited

Head Office— WOODSTOCK, ONTARIO
Factories —WOODSTOCK and LISTOWEL

=

Our stand is the
trade rendezvous,

Drop around.

KARN - MORRIs
exhibit at
CANADIAN
NATIONAI
EXHIBITION

Toronto,

August 26th
to
September | Ith

in the

Manufacturers’

The MORRIS Player Piano Building
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the dll‘t‘dd)‘ |arg(~ pldu- that KARN
and MORRIS pianos hold nation
ally is bound to become larger
T'his must mean an ever-increasing
sale for these leading makes, which
In turn must mean more business
for KARN representatives

At the present time KARN and
MORRIS pianos are being readily
lmughl_ and every indication points
to a good fall turnover for the

piano dealers of this country

We would appreciate a chance
to get down to quotations, Will
you let us do that? We can pro
mise figures that will interest you

—and the quality is always a fea
ture of our goods

The Morris Piano

See our complete range of
lines at the Toronto Exhibi
tion. It will take only a
short time—and it's time
well spent

)R | § —
Head Office
WOODSTOCK, ONTARIO

Factories
WOODSTOCK and LISTOW El
The Karn Piano |
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Every Piano Dealer and Salesman visiting
Canadian National Exhibition
August 26th to September 11th

Is invited to inspect the varied display of

Doherty Pianos and Players

at our booth in the Manufacturers’ Building

If you have not already made a resolution to come to the big Exhibition,
decide now to do so. Besides having a little holiday jaunt it's a paying
trip from the business standpoint

For years the DOHERTY Exhibit has been a standard feature at the Toronto
Exhibition. This year our line will be represented in full strength with all
the little improvements that are continually being made by a progressive
manufacturer as a result of experience

The complete “Doherty”” and “'Clinton’ lines are designed to meet the neede

of the piano dealer who wants a truly artistic and lasting product, capable
of winning him commercial success
® h
4 / . £
e 4 o~
HEAD OFFICE end FACTORY
Established

re CLINTON : ONTARIO pdu 780

Our instruments will do that for you. Come and look them over
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Doherty Pianos are Quick Sellers

“Don’t buy goods that will sell tlowly and
uncertainly just use you can buy them
at a low price. Consider saleability before
you consider price.”
This is an experienced man's advice on buying, and it points out concisely one of the
main ways in whic h DOHERTY Instruments are profitable to handle,
They keep moving so that you can turn your stock over frequently. Three important
things make this possible :
Ist. The consistently pure, melodious tone of the Doherty never fails to make the
desirable favorable impression upon all who hear it.
2nd. The dainty yet substantial appearance of our case designs with their beautiful
finish make the Doherty a credit to any home, no matter how elaborate,
3rd. The old established firm, dating bac
ducts are of the highest order,

k to 1875, is in itself a guarantee that its pro-

Is that not a line worth pushing?

Y77}

" HEAD OFFICE and FACTORY
Established =

Over 70,000

1875 CLINTON . ONTARIO Doherty Owners
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Doherty Piano Quality is the
Kind You Can £tand Behind

Goods of that class count for more in merchandising to-day than
ever in the past. They ensure all-round satisfaction, thereby creat
ing steady customers. Such are the L’Ul)dh to stock

Doherty co-coeration with retail dealers means we supply the right
gm»dﬂ at the ngh\ price—you furnish the nghl service As soon
as people are made to realize this point you have a most desirable

franchise created.

In the matter of price quotations you simply cannot beat DOHERTY
values, dollar for dollar, anywhere. As you look forward to another
season's trade we unhesitatingly commend “Doherty” and “Clinton"
lines to your consideration, believing that you will find it good busi
ness both directly and indirectly to display and demonstrate them

y Piano G Lz

HEAD OFFICE and FACTORY
Established Over 70,000

1875 CLINTON : ONTAR[O Doherty Owners

7
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Remember —
Organs Still Have Big Sales

sty

l h(' same care n construc
tion, the same choice of
parts, and the same progres-
sive business policy which
('hamcten?e the manufac-
ture and wholeaalmg of
DOHERTY pianos  hold L L Ty e

good for our organs. For _ml——“.-~h-lN

forty years Doherty organs

have occupied the premier
position in the home, the
church and the Sunday
School. To-day they still
occupy that place of pre-

eminence. Every Dohen_v

organ owner is a D()hl‘l’l)’ /
friend. i
—

ghdhch

May we not send you illustrations and quotations? Getting details of the whole
DOHERTY Proposition is the Very most practical Preparation you can make for
1916-17 trade.

Defterty Diano G L

Head Office and Factories
Clinton, - Ontario
Established 1875

Over 70,000 Doherty Owners
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Lesage Pianos Will Put Enthusiasm
¥~ and Life and Virility
, s into Your Selling Efforts

because they enable you to clinch
the argument with your customer. It
isn't their simple beauty of design alone
that does it; nor the lustrous finish
nor the pure melodious tone; nor the
proven durability ; nor the old time-

worn  pont of (‘ht‘apnt‘ss In price,

,
It isn’t any single point
of attraction, but it is the strong
combination of all these qualities that
puts any dealer in Lesage Pianos on
; an enviable foundation.
Our Output will be Doubled
frAA A
this fall A large addition to our factory LESAGE PIANO
is now under way and when it is com STYLE L
| pleted we shall have twice as many Lesage

pianos for delivery

If you are looking for another agency

it a few we It will pay you to hold
off because Lesage instruments will quickly
become gen vorites in your territory
as they are in other districts

They sell readily and our buying terms
for dealers are most attractive. We solicit
your correspondence

A. LESAGE

Established in 1891
ST. THERESE . QUE.

Manufacturers of Pianos and Players of
the very finest grade.
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The Amherst Piano F actory

Dealers will realize from this description
that everything is favorable to producing
the best possible results in Amherst Pianos,

Ambherst is situated in the centre of the
Maritime Provinces and for that reason is
ideally situated for shipping purposes,

The factory is built in accordance with
the most modern plans and is 50 x 200 feet
and three storeys high. The plant is so
arranged that the Piano starts at one end
of the factory and is finished at the show
room,

The power used by the factory is sup-
plied at a very low rate by the Chignecto
Power Co. This Company's plant is the
only one in the world where the power is
generated at the mouth of the pit. The
power is transmitted directly to the factory,
where each machine is a separate unit;
this does away with pulleys and straps.

An expert English Electrical Engineer
has stated that the plant is the most
economically placed he has ever seen in
this country or Great Britain.

The Grief Varnish Plant, which very few
factories possess is giving

As can be readily understood it is abso-
lutely necessary that the best quality of
wood be used in the building of pianos.
Ambherst Pianos Limited are particularly
fortunate in their situation in this respect.
Pine is the best that there is for the pur-
pose of making the core, or ground work of
a Piano. For backs the best possible wood
is birch. Amherst is situated in the very
heart of a birch and pine district, and the
best quality birch and pine can be delivered
at the factory for about one-third the price
that other factories are compelled to pay.

Veneers are imported through the Eng-
lish markets and Amherst is as near this
market as any other factory,

In view of the splendid situation and
equipment of the Amherst Pianos Limited
factory, the fact that the superintendent

and other important experts

splendid results. The Com- A m h erst Pia NOS have spent their lives in the

pany has a double Emmer-
son dry-kiln which is the

Ambherst Pianos Limited factory possesses
all the very latest automatic machines, plac-
ing it in the forefront as one of the best
equipped plants that money can produce,

Limited
best dry-kiln in the world. Amherst, N.§

manufacture of pianos or

their parts, whose achieve-
©+ Canada ments qualify them as being
equal to the leading experts in the manufac-
ture of Pianos; we feel that we are justified
in saying that Pianos can be built in the
Maritime Provinces the equal of the best,
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A

Personal Invitation

to every dealer in Canada
to see our Exhibit

Canadiax; National
Exhibition

Toronto, August 26th to September 11th.

T TR —

J. A. McDONALD

Prendent and General Manager, Amherst Pianos Limited

A complete range of Amherst Piano
and Player designs will be there,

Amherst, N.S., August 10th, 1916,

Gentlemen:

Our President Mr. J. A. MeDonald, extends to you a
most hearty invitation to call at the Amherst Pavilien in the
Manufacturers' Building during the great Toronto Exhibitien,
August 26 to September 11,

Having been a retailer all his life it will be a ecase
of retailers meeting and talking ever the dealer's needs en
common ground. From the opposite page you will get a goed
idea of the Amherst organization and the facilities it has fer
serving the dealers and the buying publie in Ganada.

We have already established a large retail eenneetien
in the Maritime Provinces and now have an unegualled pr i-
tion to offer representatives in Ontario and Western Ganada.

Give us a call and talk this over with the head ef
the firm himself. He will be assisted by a competent staff inm
both piano and player departments.

Yours very truly,

AMHERSY PIANOS LIMITED,

{ A
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The Door that Opens to Confidence
is No Secret Door [t is the
Commonsense
Plan of selling the
highest quality
at a reasonable
price.

Evans Bros. Pianos and Players
enable you to establish Confidence

‘l] Without these instruments in your store and on display, your are handi.
capped for your best sales results. Let the Evans Bros. line help you
stop the leakage through lost sales.

(_H Many people hesitate Just now to invest what to them is a large sum in
view of war conditions, they are inclined to let the getting of a Piano wait,
With an Evans Bros. Piano at hand, you can show what unsurpassed quality
can be had for a really very moderate outlay,

q] With an Evans Bros. Player you have a score of unanswerable arguments
to show what it can do for the musical entertainment and education of
everyone in the home, from the little tots to the grandparents,

Make the fall of 1916 your starter
with the Evans Bros. Agency.

Evans Bros. Piano and M’f’g. Co., Limited

INGERSOLL - - ONTARIO
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o
- THE AmERIcAN Piano SuppLy Company INnc.
PlANO .\V.ll |)M’A- .\\ DEPFARTMENT
le AvuErican Frire Comprany
5€ B e - et s B
Il July 28, 19016
e To our Friends and Customers:
t Gentlemen:- We have great pleasure in taking advantage of
)’ this opportunity to thank you for your support and good will

during the past year. It has bsen our aim to live up to our best

traditions, but we do not hesitate to admit there have been many
l(B lapses forced on us by the unparalleled conditions still existing
in the business world. We trust such chaotic conditions will
never again arise, during our lives at least.

All of the supply houses have had serious difficulties
to oontend with. Our tremendous national expansion of exporte
at previously unheard of and fabulous prices, and 1he absolute
elimination of foreign goods formerly used, have tended to raise
values to unknown heights. The shortage of wools, the scarcity
of dyestuffs, the great advances in the prices of all metals with
the feverish demands for the production of same, the sympathetic
advances in all other commodities largely contributed to by the
advancing cost and independence of labor: all of these factors
have oreated present day costs and dilatory deliveries., Of course,

'S such oonditions are unhealthy and cannot be permanent, but they
are here with us to-day and must be faced. §Still further, we
€ cannot even approximately foretell when they will end.

Under such circumstances there is only one safe method

di- of procedure for those dependent on others for either finished
o goods or materials; anticipate your wants as much as poesible,

By doing this you will probably get a better delivery, you will
in certainly save money and finally be in a better position to hold
it your own in the business world.
ly

Thanking you all again and assuring you of our inten-

ts 5 tion and effort to meet all demands upon us, we are
of

Yours very truly,

THE AMERICAN PIANO SUPPLY COMPANY INC.

// G (£ .-(///‘:)./

Vice-President,
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Breckwoldt Piano Specialties § !

BEEE

8 Standards in the Trade E'I
m Everything is under the close supervision of wood specialists, and nothing m
enters into the Breckwoldt products save that which is up to grade and has m
m passed the closest scrutiny, It is with such products that piano mar ufac
m turers get the best results E
m Piano Backs Trap Levers m
m Sounding Boards Bridges m
m Piano Box Shooks Bar Stock E
m Hammer Mouldings Key Bottoms m
E and other supplies m
0] 0]
0] JULIUS BRECKWOLDT & CoO. [
% DOLGEVILLE. N.Y, US.A. E

EJEEEIEEEEEEEEIE]EEIEIEIE‘IEEEEEEIE

Mutty Rubber Cloths and Tubing

EIEIEJEEIEEEEEEEEEEEEEEEBEEEEE@
0
0

EEE@

Give Absolute Satisfaction

The MUTTY line of player-piano cloths and tubings has stood the test during the past m
twelve years, Cheaper cloths may look as well when new but the test of years of service

is what tells the story, m
e make a specialty of very high grade rubber coated silks and nainsooks for prim-

aries, pouches and Pneumatics. m
e make double texture, both spreader and calender coated, nainsooks in various

colors for motor Pneumatics, and can furnish any color desired m

Our famous No, 3.W bellows cloth is made in three weights, the light weight con- m
taining 12 oz, of a very high grade Para rubber, the medium containing 15 oz, and the

heavy containing 20 oz, of this same high grade rubber. These cloths will stand any air m

pressure to which they may be subjected, m

e make lighter weight cloths with jeans covering, containing the same high grade

cheapest tubing on the market. Best
because it is so high quality and cheapest because on account of this high quality, 100 feet
or more will weigh much less than an equal quantity of cheaper tubing. It js really less
expensive than most of the cheaper tubings offered.
e solicit inquiries from all manufacturers who have not received our samples of
rubber cloths and tubing; these will be sent on request

L. J. MUTTY co. : BOSTON
EEEEEEEEEEEEEEEEEEEEEEEEEE
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If Your Business were to Batter down a huge
fortress, you would prefer using powerful
shells to B.B. shot, wouldn’t you?

The same principle holds true in the keen piano selling
competition of to-day. You want the line with the big
arguments—the convincing facts of finest quality tone,

materials and appearance—all at an equitable price

Dealers make the Wright Piano their Leader because

they know the piano on its merits from experience

We have always aimed at producing the finest possible
instrument. To that end expense is always secondary
to quality. No material is too good for us—no pains
too great—no method of improvement overlooked—
and no dealer's reputation or customer's interest lost

sight of

Another point of prime importance, about which we

Style 35

cannot say too much is the WRIGHT Piano tone.

Many a lost sale might have been saved had the
salesman had the aid of the magnificent tone of the

WRIGHT

Take the WRIGHT piano tone, looks, strength and
all, and you have an article that immediately creates
an admirer out of every person, no matter how dis-
criminating, who examines it. The name WRIGHT,
carrying with it our unlimited guarantee, is a definite,
tangible asset to any dealer. It will make you good

profits. It will build up for you a good connection

Isn’t it worth while to make it

B e SO B S [ = BEEJEIEEEEEEIEEEEEIEEIEI

your leader commencing this Fall ?

Style 65

WRIGHT PIANO COMPANY, Limited
STRATHROY : : ONTARIO
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Established
1870

Established
1870

’ Newrombe I

Pianos and Players

“Never Suffer by Comparison”

The Newcombe Line
Will be on display at the
Canadian National
Exhibition
August 26 to September 11

&t our stand in the

Manufacturers’ Building

Make the Newcombe Rest
Room your headquarters,
It is at the disposal of you
and your friends.

With a past dating back to 1870, the Newcombe product of to.day
embodies all the musical improvements and mechanical advancements that
make for a strictly high-grade piano of the “Leader” class.

The Newcombe agency offers to you as a business man a sound
proposition upon generous terms.  If this line is not being handled in
your territory we can talk business to your advantage.

And remember only Newcombe Pianos are equipped with the
“Howard Patent Straining Rods” which counteract the great strain of
the 228 Strings. They give strength to the Pianos. By relieving the
immense strain on the strings they make a better tone possible. They
are of the best steel, handsomely nickeled, and are an ornament to the in-
strument, and they do not add extra cost to the Piano,

The Newcombe Piano Company, Limited

Head Office...359 Yonge St. Factory—121.131 Bellwoods Ave.

TORONTO . CANADA

, | !
o ——
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Bohne

Piano
Hammers

and

Strings

S
T NG

REG.
If you think of the finest Canadian
hammers and strings every time you
see this trade-mark, you will be im-
pressed with the strength of our
registered trade-mark

For over 33 years -- a genera-
tion -- the management of this
firm has been engaged in the
hammer industry, 25 years of
which have been spent in making
high-grade hammers for Canadian

pianos.

For that length of time we have
produced the finest goods possible
in a manner that has meant real

service.

Our string department added early
in 1913 is conforming to the same
policy, which policy, and none
other is ever linked up with the
name of Bohne & Co.

W. Bohne & Co.

516 Richmond St. W.
Toronto :: Canada

and also at 134th St.and Brook Ave. New York
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——C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commaodities

TO THE

PIANO s PLAYER TRADE

LY
.
Player Accessories. Felts, Cloths,
Tracker Bars, T:ansmisliunl, Brass and :
Rubber Tubing, Rubber Matting for PunChlngs
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all  Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.
Leather, d al
s s t
Send inquiries, accompanied by Samples, for Lmoned g;e;':h - HDomﬂ s
Prices, stating Quantities required. ng Lot m—

Soliciting MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc. |

“Superior” Piano Plates

MADE BY

Screw i
SUPERIOR F OUNDRY CO.

CLEVELAND, OHIO, USA.
Output OVER

2,000,000 a Month

WasTar%s

| § L.J.MUTTY C0. ey Boston, Mass. ,
GEORGE W. MOORE | | o tiicirs o ety o

| of every description. »
i i iivery kind of RUBBER TUBING s represented in our :

44 FARNSWORTH STRELCT | fine including extra large sizes covered with HE VY FRIC-
| § TIONED TWILL, which is designed particularly to prevent

BOSTON . . MASS. i splitting over connections.
] SAMPLES and PRICES furnished on r uest.
eq
I srsstsssssns L=
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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| Works No. 4
Smoothlz Williams’
171
without injury Porcelain
to Carpet Piano =\’
or Floor, Insulator. f

Improved Porcelain Insulators
For Pianos and Phonographs

WILLIAMS' new and improved Porcelain Insulator is ideal for

pianos, new Edisons and talking machines. No dealer in the
music trade should be without a stock of this Porcelain Insu-

It does not mark or tear the carpet. [t moves smoothly with- -
out injury to carpet or floor.

lator,

No. 4 Williams’

Porcelain Piano Insulator

Retail Price sl.oo per set,

No. 10 Williams’
Porcelain Phonograph Insulator

e ——:

thi
$6¢

Retail Price 65(:. per set. lion

hy
pol
Many Canadian Music Houses have already put ihis improved
Insulator in stock in response to local demand.
without it

You should not be H P
Have two or three instruments on your sales floor, set

in these Insulators as a demonskra(ion of their use, Your customers ¥

will see what a great improvement they are over si

milar styles, |t
is a new line and a good seller,

Send for a trial shipment.

Liberal Discount to Dealers

THE | £SONS Q0 B
cusoars Rrg, WALLIAMS 830N worreza

e e—

trac
any

The

i
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One Hundred Million Increase.
OTAL deposits in the savings department of Canada's
chartered banks according to the last government
report are $765.064.000. In the August issne of 1914
this  Journal the corresponding figures as
$663,650,000.  Surely that inerease of one hundred mil
lion dollars in the hank deposits is not to go unnoticed
hy the members of the musie

recorded

industries in shaping their

} policies for fall and winter business

A Piano Shortage.

TANO retailers who have arranged for the delivery
of all the instruments their salesrooms will aceom
modate in anticipation of o shortage of stock are to he
congratulated.  Whether they did so on their own initi-
ative or under the impress of the importunities of the
manufacturer or representative  they

ason to be pleased with themselves
From time immemorial it has been the annual duty
of manufacturers and whole

his have  good

ilers to urge their custo-
Lin time to make deliver
ies a certainty and not an unsatisfactory speculation
Trade journals, including this one, have consistently
preached the gospel of early ordering but the rush for
goods that always oceurs at the last minute would indi
cate that no human agency can persuade the retailer to
look far enongh ahead

If ever there was a time in the history of the piano
trade when early ordering had more meaning than at
any other season that time is now

There are abnormal conditions to
The shortage of labor is very acute

mers to get their orders ho

contend  with
80 acute that dur-

ing the summer season when manufacturers would nor
mally acenmulate stock tor the fall rush they have heen
unable to do more than even keep up with the demand
Reliet from the lubor shortage is not in sight and it is
impossible in a short space of time to discover and devise
methods of maintaining a factory output with half a
stafl

Sinee the late fall of 1915 the tide has heen
stantly toward improvement in all lines of business and
this looked
dread and misapprehension as was the cuse in the spring
of 1915, The ine ed natural wealth of the country
is appreciated by everybody and in industrial centres
the apathetic conditions of 1914 have given way to a
state of activity and comparative affluence on the part
of workpeople that naturally and quite «
in good business for the music industries

At the time of writing reports indicate at least aver

SUIIEr Season was  not forward to with

rrectly results

age erops, and what this means for the piano trade each
The pur
pose of this particular article is to impress upon the

dealer is in a position to estimate for himself

trade not merely the desirability and good business of
ordering early but the absolute necessity of doing so
in order to secure a percentage of the deliveries required
It is quite true there is
always the uncertainty as to what the business situation
will be when the war is coneluded but that, in the opin
ion of many,
dian piano trade no worry for the balance of this year
at least, and the suggestion that an early victory for the
allies would give general business, including piano sell
ing, a sudden and very great impetus is a logical one

when fall husiness commences

is a contingent that need cause the Cana

Getting Recruits for a Gentleman's Profession.
VERY day the complaints about the scarcity of com
petent help seem to grow in number.  This handi
not confined to any one provinee or
branch of the musical industry, It operates through-
out the Dominion in every section of the trade.

Nor does the prospeet of relief from without look
very bright. A perusal of the British and American
papers leads one to the conclusion that the same condi
tion to a greater or lesser extent prevails in those coun
tries, so that little hope is left of securing salesmen and
experienced practical men from among the members of
the trade in the mother country or the republic to the
south of us

Furthermore, when the war is over the situation will
not be automatically adjusted. We must look to our
selves for a possible remedy,  The writer remembers that

cap s any one




e an Ontario town some Years ago the manager of a
local bank always had a good, ent rprising staff and,
indeed, he also supplicd many juniors for other branches
of his institution.  1lis method was 1o keep an eye
the young fellows leaving the high school.  Whenever
he saw a hright, trustworthy hay ahout to leave sehool
he had a talk with him 1o aseertain his type of mind, his
natural inclinations and his neational progress,  The
likely chaps as a result often got the chance of #eeept-
g or refusing a position in the hank.

Is it ot possible

on

for the musie dealers 1o ciiploy
t N means of getting recruits for their stafls ? To
omplish this it is only right and proper that the
music business should he held up as a gentleman’s pro
fession,  As the Journal has many times pointed out,
dealers should do everything possible to offset the Taulse
tmpression that music is a luxury

A salesman in the
music and musical instrament husiness is not dealing in
luxuries.  He is not foisting something upon people hy
matehing the shrowd brains of a trained  salesman
against a mind Jes strong.  He is not inducing the pub-
lie to buy a patented article that may he 4 passing fad

e is endeavoring to sell a necessity, and one or the
finest necessitios offered 1o mankind,  Music and
the instruments to produce music as an absolute CS8eN-
tial in human life take second rank only to food, clothing,
and shelter.  The man who i selling this necessity ean
and should feel that his work is o big man’s life work
It is an honorable ealling and yields the one engaged in
it if he be competent, » financial return that wil) stand
comparison with any other similar work,

The point is that the responsibility for placing this
viewpoint before desirahle boys leaving sehiool rests with
the teade themselves, who are badly in need of more
young men to go into the musie husiness a8 salesmen,

Female Labor,
DI'IHNH the recent British Harvogate Convention a
discussion aros
ployees,

very

upon the subject of women em-
One speaker saw no reason why women tuners
should not he g suecess eventually, but it took long
time to make o capable tuner and he devoutly hoped that
hefore many women had become proficient the war would
be over and a great many tuners would he restored to
sivil life by a glorious and vietorious peace,

Another said his firm had heen trying lady tuners
and repairers.  The latter wepp quite suceessful hut the
former were very doubtful. A third dealer had started
with one lady tuner. She Was progressing and he saw
no reason why she should not he 4 SHCeess,

Still another dealer had o lady in his workshop who
did rebushing, centreing, and striping hammers and light
work at the lathe Tuning was his greatest diffiealty,
His experience with ladies® tuning was that you eould
knock their pianos out so casily,

Analyzing the “Grand" Situation.
ESPITE war conditions, the
has not ceased, although so
fight shy of grand busine helieving that transactions
are dead in that partienlyy line.  As a matter of fact, if
the signs of the times mean anything, the sale of grands
is a field awaiting cultivation, ', Journal editor, infer.
Viewing a piane man, asked his experience in connection

placing of grand pianos
lllllll.\' Nll,l‘.’(llll'll seem to
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with grands.  He said: ] doubt
sclling any move ; but 1he public are

To analyze the situation one
attitude of the publie,
safe

il the d
/uu/m!/ more, "’

alers w

should look first at thi
In this conneetion it is prety
1o venture that never hefore have
realized the fine points of the grand bhoth musically and
artistically.  Then, too, many affirm that
people who are fi

S0 many peopl

the class o

meially able to purchase o grand a
the ones who gpre foreed 1o eeonomize most Just at the
present time. o a cortain extent there may be son
degree of trath in that, and yet one has only to look
the amazingly large merease in the sale of automobilis
and in other directions to see that there ave a great man
whose vocal ulary knows no sueh word as “economy. "’

It wonld seem, therefore, that the marketing of gran
pianos has not heen generally pushed with the same vigo
that the It must
e said. however, that when a quotation for an ordinary
upright is put alongside one for a grand that the latter
1S not taken is sometimes aceounted for by the fact that
the deal ends by the customer deciding on a playoer piano

A number of reasons have been given for the
percentage of grand sales: First, that most salesmen
do not think in large figures and consequently have not
the courage to Jend their customer into a diseussion of
grands ; second, that the idea is too prevalent in the trade
that the grand is ouly for the professional musician
when as a matter of faet every large and \\vllvnmminh'ni
homa is just as logical a place for o grand as the profes
sional’s studio or the artist's suite at his or her hotel
Many a man has a large home witlh hundreds of dollars
i ed in his library alon thousands of dollars spent
in the furniture and furnishings of his drawing room,
and yet he has only an ordinary upright piano hecaus.
some piano man considered he had done a good day s
work in selling this same party a 500 piano rather than
A %300 one; third, heeause so few salesmen have taken
the trouble to post themselyes on the grand piano.  Let
cach salesman Just think what answer he wonld give
anyone who asked in what way the grand represented
greater value than the nupright, especially in a ratio of
suy twelve to five

The idea of this paragraph is simply to raise th
question of prosecuting grand sales with more vigor.
which will surely come as mope salesmen
broader ontlook and the faculty
tomer’s roquirements,

trade has shown in other directions,

sl

acquire g
of sizing up the eus

Constructional Talk in Player Selling.

OES a man purchase a player piano hecause it is

made of mahogany, ivory, wiy s, felt, and beeause it
has the latest improved player action technically de
seribed to him, temposlevers and so on, or
heeause of the pleasure it
friends? .

Upon the answer fo this question depends whether
or not many of to-day 's player selling methods are in the
right di ion.  One interested member of the trade
affirms there is altogether oo much constructional talk
to customers, the vast majority of whom are necessarily
ignorant of the mechanism of the player.  This man Says
“Leave the question of construction to the manufae-
turers—that s for them to wrestle with,  Phe silesman's
work is to show people what musical pleasure this modern

does he buy it
will give to his family and

SNV YR
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invention can give them ; how the investment of a mdest
bring to them the musie, hoth
classical and the lighter selections ; how one who had not

sum ean world’s hest
the benefit of a course in music when young need he
under no handicap in amusing themselves or in enter
taining others,’

In other words, it is not what the player is—but what

it can do

A Plea for the Use of Talking Machine Methods
in the Marketing of Player Pianos.
Vu.un«n S language is used by the editor of Musical

Courier Extra to contrast the dealer’s attitude to
talking machines with that to player pianos
the ‘tion has the parlor, and the
player piano has the kitehen.""  The editorial dealing
with this matter, hoiled down, is as follows, and its refer

He says
talking machine s

cnee to the player musie rvoll situation is commended to
the trade throughout Canada

It is o faet, us one will find it he travels through the
country and makes a study of the situation, that the
dealers who are doing a su

sstul talking machine husi
ness are losing their interest in the piano business, due to
the faet that the
nitely the two de

do not seem 1o he able to separate defl
artments

Naturally, the human being is prone to travel in the
line of the least vesistance, and the fact that the tremen
dous advertising of the talking machine has ereated a
demand that sells the instruments and the records hefore
the customer enters the wareroom, has created an easy
profit-producing husiness that is not conducive to the
maintaining of that energetie attitude which is so neces
sary to the selling of pianos and players

We find that the majority of prano stores that take
on a talking machine department give up the main part
of their warerooms to the exploitation of the talking ma
chine—that is, the utmost endeavor is made to provide
artistic and expensive quarters for the trying of talking
machine records, and the player piano is suffered to take
its place on the second or third floor, in the rear or in the
basement of the building utilized by the dealer for his
usiness necessitioes,

It is not intended in this discussion of the talking
machine to decry that phase of the music husine The
purpose is to prevail upon the dealers to devote the same
enferp, and energy and attention to the selling of
pianos and players as existed hofore the advent of the
talking machine,

This can be done only hy separating the two phases
of the business into distinet departments, and not allow-
ing one to interfere with the other, 1f the player manu-
facturers would only awaken to the fact that it is not
talking ma-
chine, but the adver ng of the makers of these ma-
chines, and would then follow in a like manner in the
exploitation of the players and the musie rolls, we would
then find an awakening in player sales that would he
astonnding

the dealer who ereates this demand for the

Again, the selling of pianos and players is a specialty
few men make good piano and player salesmen. The
average pinno salesman of to-day confines his arguments
to the question of terms. There are fow sulesmen who
talk quality. The eustomer who goes into a wareroom
to buy a talking machine or o record does not have 1o he

talked to at all.  "The fixed, the
heard, and that settles the whole business
no arguments as to quality or anything else

The piano de
funity

prices arc

lers should give the player an oppor
If the player were given hall o chanee, if the
new music rolls were exhibited in the manner in which
the new records for talking machines ar exploited, if
only 50 per cent. of the same effort were given 1o the
pl r piano that is given to the talking machine, the
merease in player business wonld e
Mous.

something eno

Let the piano dealer compare the profits that ae
in the piano business with those of the talking machine
business, and he will find that, in losing interest in his
piano business, he is giving up a great profit-making
feature of his organization, and this statement in no way
detracts from the fact that the talking machine presents
# great profit-producing enterprise.  But the talking
machine husiness takes care of itself, and, with the busi
ness properly organized, the piano section of any dealer's
organization should not he worried or allowed to have its
interest decreased through the talking machine and its
vasy selling.

It is just as hard to sell pianos and players to-day as
It was twenty years ago, but the

tano dealer and his
silesmen do not seem to give the same amount of energy
to the selling of pianos and players as they formerly
did, and nine times out of ten it will he found that the
piano dealer and his salesmen are losing interest in this
phase of the business because the profits in the talking
machine department come so easy and the concern Woves
along and pays its bills, and the necessary work is not
applied to the great profit-making soure represented in
sales of pianos and player pianos when rightly made

Let the dealer study this situation, and et him 8o
arrange his talking machine department that it does not
interfere with the piano department, and let him keep
his piano salesmen away from the e
machines and records and make them
pianos, the players and the musie rolls

Again: We all acknowledge that the record is the
main feature in the talking machine selling.  After a
machine has been placed in the home, the effort is con-
tinuous to get the record sales. What effort is made by
the piano dealer, after a player is sold, to get the musie
roll business of the one who has the player in his home ?
Compare the arrangements that are to he found in the
average piano dealer's warerooms for the tryving of talk-
ing machine records with the facilities offered for the
fryving of music rolls.

y-selling talking
work on the

Music Is a Necessity.

USIC is a necessity.

Absolutely and incontrover-
tibly music is a necessity.  Can anyone imagine
the mental and physical degeneration, the misery of
humanity, the great blot upon civilization that would
vesult hy taking music and the means of music from
the world? A comparison of the home in which there
is no music with the home in which music is a part of
the daily life is surely sufficient answer to the sometimes
spoken sentiment that music is not an essential,
No piano man in making a sale ever works on a
hasis of selling a luxury.  No, indeed! The moral, men-
tal, physical, spiritual and every other salvation of the
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home, the childpen therein and the
pend upon that home owning the piano that he
to sell. - And he is right
ubly does not, hut an
of music

Visttors thereto e
wants
He may not believe it prob-
analysis of the place and influence
would show his claims to he quite logieal
It is not only sentimentally that musie I8 0 necessity
Its place is not only
Music has a very real

to refine, educate, and entertain
effect upon the physical system
On the word of medical anthorities masie has splendid
tranquilizing and energy developing effects,
that the soothing influence
or harshuess that would waste vitality, hut whatever
the reason, ey hody knows that music smooths out the
s highway ; cases the road by adjusting
the mental balanee and Poise

Larg cmployers of lahor who make
study of o icieney find in favor of musie
they find in favor of musie,
use in the factories,
prompted entirely
avowed
necessity

But what have the music
into the head of » mor

It may he
dissipates irrvitation, worry

obstacles in i

a stop wateh
Not only do
bt they put it 1o practical
Music in the factories is not
hy philanthropic motives but  for
more-profit reasous, and—music is

selfish,

industries done to hammer
or less indifferent public that

music is among its necessities? ** Nothing, ' siid one
member of the trade who helieves so firmly in the neces.
sity of music that he could searcely muke o fa ire of

his business if he tried, Probably if he had said ““noth-
ing intentionally " he would have heen closer to acenracy.
The musie trades may have made no move delilierately
designed to educate the public to estimate music and
musical instruments at the ¢ wreet valuation of necessi-
ties, but the very fact of displaying, advertising and
selling the goods has no doubt created sort of limited
stbeonscions impression that one could not v, well get
along without some kind of a musical instrument,
whether manually or automatically played.

On the evidence of merchants in other
headway has heen made in educating the
ciate music as the necessity it is.  Within g few days
one of the largest furniture dealers in Canadian city,
and whose reputation extends far heyond the confines
of his own city, complained, in the Journal's hearing,
of the growing inclination of the people to buy pianos
and talking machines, “1 don’t know what is getting
into the people,” said he. “At one time furniture was
the first choice of relatives and friends in setting np a
young married couple, but now it's pianos and talking
machines,”"

“What have you done to make it otherwise *** he was
asked, and he was candid enough to say, ““Nothing."
But with this man to think s to act, and it is a safe het
that his advertising in futnre will do a little specializing
on “*furniture first for the home,"” and incidentally this
is just a little idea for the music dealer, “ Music first for
the home."

U. S. Piano Manufacturers to Feature Music
in the Home.

lT has been decided by the piano manufacturers of the
United States to launch a “trade advancement’ or

“music in the home'* campaign. At the convention of the

National Piano Manufacturers’ Association held in New

York in June it was decided to raise o subseription fund

of $15,000 for the purpose,

lines some
public to appre-
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The money will not be used for divect adve
purposes hut to pay the

tising
expenses of a small organiza
tion in co-operating with newspapers and magazines i
featuring music and musical mattors, Iy is proposed to
establish a news-sepviee burean to assist publishers iy
obtaining human interest material for music depart
ments  designed 1o develop a hroader sentiment  foy
music and increase the use of the piano in the home, in
sehools, colleges and elsewhere,

A committee on trade advancement was appointed iy
January Jast, and sinee then much research work has
been going on, Advertising experts, daily NEWSpapie
publishers, and others hayve been consulted,
mittee reported against a plan of adve ising  which
would involve yn expenditure of one hundped thousan
dollars,

There ape publishers that hyye
masic departments which they
of musical

already  adopted
feature to the retailers
Instruments as extra valuahle loeations in
which to advertise, This is the idea behind the
mendations of the committee above referred to,

The ohject of the PHINo trade is to co-operate wit)
the publishers to the financial advantage of hoth, T
Piano manufacturers propose to help the publishers get
live material, on the strength of which they would Iy
able to secure more local ady rising than hefore and at
the same time have an interesting feature for the reader

In the proposal of the United States manufacturers
is & suggestion for the trade in Canada.  Retailers can
inerease the effectiveness of their advertising hy co-oper
ating with the publisher in getting into print readahle
and intelligent items having in view the advancement of
cand a more genepy] realization that music is @
necessity’,

Ceon

Music in Health Building.

PROPOS of articles in this and other publications

relative to the ne ssity of music, the following talk
hy H. Addington Brug 4 personality and psychology
specialist, is of interest :

Most people regard music as one
life, Actually, it ought to he regarded as a necessity,
Some sort of musieal instrument—piano, organ, violin,
harp. or automatic music-producer—shonld he in every
home.  And it should be used, not left to accumulate
dust,

of the luxuries of

Get music—good music—in the home, and life will
ran more smoothly and pleasantly for every memher of
the family,

It will run more pleasantly because there will he less
liahility to strain and nervonsness, greater ease of adjust-
ment in the family relations, and greater individual
health and efficiency,

Music, that is to say,
energy-developing effects,

In a Boston newspaper the other day there appeared
an inh'rvxtiml announcement,

It was to the effect that during the annual examina-
tions at Harvard l'ni\'vruit,\' there wonld be g brief organ
recital at Appleton Chapel every morning hefore the
day's examinations began.  Students were invited to
these recitals,

The suggestion was made
could more easily overcome

has splendid tranquilizing and

that hy attending them they
any nervousness they might
het-

feel regarding the examination ordeal, and would he
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to do justice to 1t

fer abl
Quoestions put to them

nounswering the

There is plemty of precedent in wedieal experience

for this curions use of music as an aid in guining control
of mind and nerves

Many a nervous paticnt has been helped back to
Bealth by listening to music In all fiest-class hospitals

for mental discase, music is 1
wpbuilding agent.  Ther
Brought about remarkable cures

tarly used as a quicting

are cases in which it has

An Ameriean physician, traveling in Europe with a

friend afMicted with melancholia and showing suicidal
fendencies, found it impossible o mprove his friend’s
gondition until one evening they went to hear some
Brrauss music in Vienna.  Then, to his surprise and

gatisfaction, the physician noticed that his friend dis
Pplayed a slight revi

1 was not slow,”” he
eation
#s represented by the waltz king
intellectual life brightened

“We gradually enlarged onr
grand opera and other musical entertainments
this time improvement was steady,

“The patient would sometimes relapse into

of interest in life

relates, “in following the indi
We became assiduous devotees of the divine art
The faint dawn of
included

From

seope, and

upathy
But the fits of gloom hecame loss frequent and of shorter
duration, until the cure by
Nienna, was complete, and he
aind and sound of hody. "

To those in perfeet health, as to those nervously or

music

lappily hegun in

returned home sane of

mentally il musie is equally helpful.  Tts greatest value
romes from the pleasurable emotional states which it
rreates,

No other art appeals so strongly to the emotions
The man who has learned to love music has within his
reach an unfailing souree of

And the joy which
through his whole organism, stimulating all the physical
Processes within him

music brings to him  echoes

The food he eats is more casily digested, his lungs
Wwork better, the quality of his blood is improved

From all this his brain benefits, heing hettor nour
ashed, ier
aember, to plan, to execute

to reason, to re

Consequently he finds it

Yon say you are not fond of music! Learn to he
Fond of it.  You can learn, and it is well worth the effort

Suggested Improvements for Shipping Pianos.
REIGHT Traffie nal
Piano Manufacturers’ Association, has sent ont the

Wollowing cireular letter to the members of the Associ

Wtion : “My attention has been ealled to the diffieulty

ol handling pianos at transfer and local static

he fact that there are two four-ineh st Ps running

CrOSSY of the hox on the bottom, which cateh on the

and keep them from turning.

It s suggested that if these strips could be used
engthwise instead of crosswise on the hox, it would
facilitate handling into and out of cars to an appre-
dable degree.  As an alternative, it is suggested that
these crosswise cleats might he placed on the inside of
he box with the nails elinched, without diminishing
ithe amount of support to the hox, or interfering with
he packing of the piano.

Manager Leveille, of the Na

s, due to

rollers,
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first  suggested,

has been suecessfully

that the method

that of using the strips lengthwise,

I am informed
cmployed, and no doubt many of our members are using
this style

B

stggestion is free from serions ohjections
aveomplished without involving an expense
out of proportion 1o the ohject in view, it would he a
stroke of good policy to give the carriers our co-opera-
tion in this matter,”’

Norway Wants Pianos.
Slilf\ll.\'l;l‘\ there is an opening for the sale of planos
According to the
American consul there, th opening for pianos, players,

i the Bergen consular distriet

i
local manufacturers and also owing to the
Most of the
pianos sold in Bergen are of Norwegian manufacture, the
Retail
prives have until lately heen $160 to $215. and 270 to

and organs is due to searcity of raw materials exp
eneed by the

diminished imports from Central Europe
produet of factories in Bergen and Christiania
$425 for the best makes.  Owing, hows ver, to war condi
tions, prives have advanced about 25 per cent. Tmported
more expensive than Norwegian-made instru-
ments, chicfly on account of the tariff, which is 120
$32.16)0 on cach upright o square piano and
180 crowns ($48.24) on each grand piano, the same rate
applying to all countries.  Foreign-made pianos retail at
$215 to $375. but it is now difficult to get pianos from

the eustomary sonrees, and

pianos are

Crowns

the stocks of local dealers
are low

The Iatest available Hmport statisties ave those for 1914,
inwhich year 1,116 upright and square pianos were im
ported into Norway.  Of these, 1,099 wep from Ger
many, cight from the United States, five from Denmark,
and four from Great Britain, In the same year eighty
five grand pianos were imported from ( rmany, one from
Austria and one from the United States

It is estimated that about 500 pianos are sold annually
in Bergen.  This number tends to inerease rather than
diminish, as prosperous conditions now prevail.  The
piano that finds the most sales is the upright in black
polished case,  There is, however, growing demand for
high-grade, high priced instruments

The Weakness in Player Selling.
PEAKING hefore the banquet of the Piano Mer.
chants’ Association of Indiana Frank E. Wade of
Syracuse said that piano dealers are failing to deliver the
goods, and the reason they are not doing so is hecause
they fail to follow up their sales, ** As soon as you fellows
land a man, you put a player in his house and then you
wash your hands of him and start after another pros.
peet.”” said Mr. Wade. *Now, that is where you are
failing and it you worked it right you could grow seven
blades of grass where only one grew hefore, The phono-
graph is cutting into the player sales hecanse it does
what it is advertised to do. When you sell a man a
player, he buys with certain assurances that are seldom
carvied out.  He thinks he has a musical instrument,
but he soon finds out that something is wrong.”

Mr. Wade then explained to the dealers how simple
it weuld be to eliminate the trouble, He said they
failed to vealize that the average man who buys an

Continued on page 45
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(- After 26 Years

" a Mendelssohn

continues to give absolute

Vo dale peridls satisfaction,

A Mendelssnhn in  constant
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vheltbaedis v~ had »

" Y fondly 251990 & . susd i tury, and a letter from the
LA Ve 7 St P -
7 B Ay o vl i owner, Mrs. Jno. Howard,

1001 Gt 1= §

o P JE hat 34 o ol ot P Orangeville,
L [, L, wallos. -« s HI,-‘—-‘K' aha
o . £ tone 5 foard s it Never spent a cent for repairs
Pt i Dpam ) ftdrandy ¥ohe, fe
Lol Sesd= W Yo ke Fonad.ofd 4 ' quarter of a century

Aérirrnd & TP A R bt

Livvrim Librver #2<- T 10l s 31 L. Jortrne W

Y Samy FT /
o g Could we offer
of J Prandle A - e Vivesiledegotorn
¢

2l , oy
;-rﬂ.f%:—c1w(' g 7

sl s ¥

tésth g

more convincing
proof of quality in
materials used?

My

(028020 Friud

A

TP 2N Y I =
J lrr -
{1 Lharly
carg I/ Heron
Lu‘} privme N INSET SHOWS How

WONDERFULLY THE
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Y OTEST, v

This is the kind of
piano that builds re
putations ftor manu
tacturer and dealer

The plano may be

seen at our booth

l'oronto | xhibition

—

) The
. Mendelssohn Piano o,
| TORONTO, CANADA
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Louis XIV Style “E”

T

MENDELSSOHN PIANOS have found their way into 15 000 homes in Canada

and invariably
have given satisfaction. Note Mrs. Howard's leiter on opposite page

From Coast to Coast — From Boundary Line to Boundary Line

T he /Wend'cf.wu:m

1 1 {I' 101 nure
For 30 years the Mendelssohn has been on the market, bears a clean name, a good reputation
and assures dealer and customer alike of absolute value dollar for dollar

That is why we have found it comparatively easy to get new men started, and explains how we

have held some of the best Canadian dealers for 25 years continuously

When a Dealer Sells a Mendelssohn | { it W

Get a sample shipment and watch a lagging demand grow into brisk sales.

If a dealer finds he can buy this high quality Visit our pavillion at Toronto Exhibition,
|

| Plano at an attractive price, it is because we Manufacturers’ Building, north-west corner,

have economized on overhead expenses, not and be your own judge of quality and value

on parts vital to the life of the instrument. offered.

I THE MENDELSSOHN PIANO CO.
‘ 110 Adelaide St. W., - Toronto, Can.

f Player Style 30
&

e e
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__VISIT CANADA'S FINEST
“HOME OF MUSIC”

It i an education to visit The House of Nordheimer."
Also a distinctly enjoyable experience Even in the larger
cities there are to be found few plano warechouses that vie

with this one in magnificence and in practical superiority
Spacious show-rooms, sun-lit offices, splendidly equipped
Sheet Music Department—.all this, combined in a building

modern in its every structural feature, furnishes a worthy set-

ting for the splendid product of this leading piano house

There is a Concert Hall which
seate  four hundred There are
charming Victrola Sun Rooms for
the demonstration of Vi trolas and
Records.  And a whole floor of this
Palace of Music is devoted to

tudios, where a distinguished fac

ulty of teachers receive their pupils

NORDHEIMER

PIANO & Music CO, Ltd.

COR. YONGE & ALBERT STS TORONTO

Respected alike
by the public and
by the trade.

Respected, first of all,
for its quality and the en-
during permanence of its
rich and brilliant tone

Respected also by rea-
son of a manufacturing
and selling policy that
places reputation first and
profit second.
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MAKE THIS YOUR HEAD-

QUARTERS

When You Visit Toronto

In planning this artistic establishment, care was
used to provide not only for the convenience of the
Nordheimer executive staff and employees—but also
for the comfort and convenience of the company's

customers and friends

The invitation continually extended to the Trade
and here again emphasized—is no hollow welcome
but a sincere and heartfelt wish that every one who
has, or hopes to have, dealings with the House of
Nordheimer may make use of the
facilities this building so amply

affords

This should be the first place
you call when you arrive in To
ronto; it will be found the most
central point from which to di
rect your activities—a place to
have your parcels sent, a con
venient meeting place for you
and your friends

Make full use of these facili
ties provided. There are desks,
telephones, and a corps of sten
ographers—all at your service

NORDHEIMER
PIANO & MUSIC CO. Ltd.

COR. YONGE & ALBERT TORONTO

pesagencren

LU

Built to maintain an
inflexible standard — our
instruments varying only
as to case design; uniform
in tone and in all the fea-
tures that contribute to

tone.

Py TN AN PN TN
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The Willis Factories

\ USICAL instruments, like all manu-
| factured commodities, are af-
fected in quality by the condi.
tions under which they are produced.
But for the highest grade of any product
a  scientifically designed and equipped
plant is as essential as materials and men,
and indeed only in such factory will the
best workmen become pPermanent em-
ployees.
The Willis piano and player factories oc-
cupy a selected seven acre site on the
C. P. Railway at St, Therese, a prosper-
ous town a half hour's ride from Mont-
real, so near as to be practically a suburb,
and having the city's advantages for the
men without the disadvantages, The fac-
tories have over 100,000 sguare feet of
floor space. They were planned, built,
and equipped for the specific purpose of
making Willis instruments the highest type
of piano craft. Nothing has been over-
looked that can increase and maintain the
efficiency of the workmen,
Visitors to the Willis plant are impressed
with the serious minded, solid type of
Canadian character represented in the
men that make Willis pianos and players,
hese are nearly all property owners in
the town—a good class of citizen and a
good class of workman, They include
men with experience in the leading Ameri-
can and Canadian plants, and who remain
in the Willis employ from choice. Our
employment of men is a process of eli-
mination that keeps this factory free from™
indifferent, negligent or careless workers.
When the factories were built we em-
ployed the best architects we could find
—a Canadian firm, Ross & McDonald,
now building the Union Station at To-
ronto. Their instructions were to spare
nothing to get efficiency in lay out, ven-
tilation, light, heating, sanitary arrange-
ments and equipment; and the result is a
manufactory excelled nowhere.
In every department of the Willis factory
is a foreman for SUPI R\ ISION PUR

Head Office:
580 St. Catherine St. W
Montreal, Que.

POSES ON

Though expert crafts-

men these supervisors are required by the

Willis standard
In minute inspe:
or work cannot
of the complete
So many super

to spend their entire time
ction.  Defective material
be hidden in the ensemble
instrument in this factory.
VISOrs n.ay seem unneces-

sarily costly, but the quality of Willis in-
struments demands it,

Willis pianos are never hurried in manu-

facture. There

are always in stock ready

for assembling every part of 2,000 cases,
Every finished Willis instrument has been
many months in process, In the stock

room there are

always materials and sup-

plies sufficient to keep us going for six

months, This i
vents delays or
inferior supplies

With the eyes

s very important, |t pre-
our being forced to use

of Mr. A. P. Willis, the

head and founder of the business, which

was established

in 1877, never off the

manufacturing plant; with the general

manager, My, C,

D. Patterson; with the

vice-president and wholesale manager,
r. R. A Willis, ceaselessly demanding

quality, QUALI

TY, QUALITY, and the

actory manager, Mr. |. D. A. Senecal;

the superintendent, Mr. Joseph Colpron
the assistant superintendent, Mr, A, P

Willis, Jr., executing the policy with which
they are in thorough accord, never hay-
ing out of mind the reputation of the

house in the yea

rs to come, Willis dealers

can go to the extremest possible length in
backing Willis instruments, for Willis will

back them.

Even after the piano is finished ready to
put in the packing case it is held until it
can be tuned, tested, inspected again and

again before it

is finally shipped, This

means a cost of from $6 to $8 per instru-
ment that does not seem necessary—nor
is it—except in the forging of a standard
of quality such as the Willis—and every
Willis instrument is shipped in a perfectly
new and clean box made in our own plant,

Factorie:

Willis & Co., Limited

- St. Therese,

Que.
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(Continued from Page 39

strument does not know how to play it properly and

ghat it was, therefore, up to the dealer to keep after the
man until he was sure that the instrument was under
stood and was giving the right kind of musi

You fellows know that ninety out of every hun
dred instruments sold e instraments of  tortur
fustead of instruments of pleasure and enjoyment,”’ said
Mr. Wade I can easily prove that to you. How
many of you would rent an apartwent under a man

With a foot player with six rolls of music! Not one of

you!"" shouted Mr. Wade, amid langhter
In speaking of the manner in which most stores sell
music, Mr. Wade said this was one of the most impor

fant features of the business which was often neglected

e urged the dealers 1o take particular pains in sceing
that every roll buyer got o picee of music that was not

only suited to him bt was one that he wanted and

Would enjoy
You often let a man walk out of your store with

picce like the William Tell Overture—which should
pever have heen put on a piano anyway—that the man
buys hecuuse he thinks he is getting the most for his
noney Mr. Wade declaved that while o new pur
chaser wight Ve pleased with his insteament for o while

he would soon wake up to the fuet thut he was not pro
ducing winsic on it and would get disgusted with it

dealer

SUguest

I that after a player bas Leen Celivered
take the trouble to pick out the
person in the family mest prejudiced in favor of

m might well
sy
and by tactfully flattering that person arouse his inter
Then the that

to the store to attend demonsteations of how the player

ot dealer shonld invite person to come
should e operated until he was th wonghly competent

The effect of such efforts on the part of the dealer
would react to the M. Wade pointed

out that the finest player made would not produce ti

dealer’s henefit

hest music unless handled properly, while often au in
ferior instrament got praised hecause the person playing
it knew how to handle it

When the player is operated correctly, the person

playing gets more pleasure out of it and takes pride in
inviting in friends to he, The friends,
in turn, get a hetter impression of the instrument and
they really think it must he vastly superior

Mr. Wade said he had found in most stores the deal
ers that many of
them did not even take the time to learn to operate them
correctly, He remarked that he did not know of one
store in the country that gave lessons to purchasers on
the players, but he deel,
it would result in a decided improvement in the husiness

Mr. Wade, in closing, pictured a bright future for
the automatic players. He said it was his belief that
when this style of instrument was perfected it would

r the instrument

ers were so busy trying to sell pls

aved that if this was innugurated

give the dealers a new grip on the business, hecause then
a man would want a player just as he wants an auto
In selling this type of instrument, Mr. Wade declared
that the dealers should never let the instrument leave
the store without 100 rolls of music. The rolls and the
automatic go together and should not be sold separately

“If you have got a man worked up to the point of
paying $900 for an instrument, he is in no frame of
mind then for you to ask him to buy 100 yolls,"” said Mr,

Wad It is wi
I'he

Explain to the

ke suel

time 1o do that is when vou begin making vour sale

mg tor it o suggestion
vou would not sell the instru
he

much

man that

nent because vou know if
would play them

tired of them and the

muel
rolls hw

vithout that sk

took only six over so

that he would hecon player

On the Care of Organs.
the Thomas
of Woodstork on the eare of organs.

th

nteresting folder has hoeen issued by

"

Organ Co This

presents i coneise fundamental ints con

Wiy

erned in the keeping of organs in good repair and is

well worth reproducing in these columns

The organ should be placed when possible against an
inside wall, i a room of drey, even and moderate temper
ature, not close to a five or register, or a window. An
organ being made principally of wood, is suseeptible to
heat, cold and especially dampness.  Extreme heat will
citise the parts to contract and dampness to swell, in
which Latter case the action is liable to stick or move with
difficulty.  Instruments that have bheen considered out
of order have been made rvight by keeping them in a
wWarm room for a few days.

W. L. Saunders, Vieel
ind W. M. Dunlop of

near Bridgewater, N. 8

Ihowine
REEDS

ofzan is not

The stops should be kept elosed when the
e use, or dust will work into the reeds, and
Sometimes a
reed will be silent, or produce an unpleasant, jarring
If which the affected
reed is in. 1f in Diapason or Melodia sets they are usually
the back; if in the Principal, Vox Celeste or Flute
sets, they are usually in front, To get at the back sets
'k, draw the stop con
taining the affected reed, press the right knee lever to
open the swell, and with the reed hook, one of which
will be found inside the back of the organ, the reed may
be drawn out. Be careful in doing so to hook the reed
hook into the small noteh at the outer end of the reed,
Tap the edge of the reed
block lightly and the obstruetion will fall out. Do not
" with or interfere in any way with the tongue, or
the reed will be thrown out of tune. When no dust is
discovered and the reed is in the bass end, it may he
that dampness has caused the cell to swell, pressing in
the sides of the block, and causing the tongue to strike
against the side of the block. In this case file the outer
edge of the block in the centre only, which will usually
remedy it. 1f you cannot discover the trouble send us
the reed, and we will return you a new one. If the reed

prevent them from speaking properly

sound such is the case, see set

at

rout the top section of the hy

or the tongue may be injured

tamp
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A Veritable Classic that gives

to your Salesrooms

Distinction

Willis Art Piano Style “E" Louis XV
Height 4 ft. 9 in,, width 5 ft.4 in., depth
21t Sin

The intangible yet valuable
commercial commodity
potent factor in both th
What about the WILLIS

business?

reputation with which a
sometimes surrounds itself is a
e volume and quality of
reput

sales
ation helping develop your

Willis & Co., Limited

HEAD OFFICES
580 St. Catherine St. W.
MONTREAL, QUE.

FACTORIES
ST. THERESE
QUE.,
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ntl ront, take out tl v
— nds of 1l ok I t
s hetor ' ! » el 1l
If the tongne of a reed ks L
s, toget) | rresy '
1 I he same set, 1] i
! done, and v I retur
KEYS STICKING -1 k | S
own it is nsual ansedd by 1) velling )
he under side of the ke hat the ho t !
in front hecomes tig M )
MLNher ol thnes, pr ng it o 1
us that the ) o 3 alny hotuld
nil, it he cansed by the lock | los
i rubbing against 1 front tl
8¢ POH) the | blocks and the locl L Belo
N th ' Lo foun “ tin '
I, which holds out the lock rai I hsere this suffi
iently 1o press the lock rail ont
RATTLES, SQUEAKS, En Nearl 1 diffieultios
of this kind can he obwviated withont taking t1 tion on
the vas Phere is havdly anything connected witl
the wking parts that cannot e venchied either witl
the back of the front lock rail ont. or
lows, by removing the centre front
Anything that is not at all times firn |
swell and stop springs only | it 1l
middle free, may possibly become disareanged so as t
rattle or vibrate Should sueh he tl use hold the note
or chord that produces the noise, and with the orgm
sufficiently apart to admit of it | h th nger ol
1 sl stick the various springs or other loos parts unti
mething as touched that will stop the vattl I'he Fault
ing found. it is casy to apply the vemedy, cither by i
serting cloth hetween the points of contact or tightening
the beaving.  Squeaks ave found in the same genernl wa
Make the motion that produces the squeak it will
Uways be found at some point where there is friction
Vaod
Lubricate with tallow where the contact is hetween wood
and wetal. 1 the friction is cansed by derangement of
the parts, adjust them, so as to obviate the diffienlty
| Sometimes when pumping, an unpleasant noise will
| 38 be heard, eaused by the pedals, With & feather rub a
| little oil on the hinges underncath
SPRINGS—Should a pedal spring hreak, a new one
— will be sent on request.  The centre front over the pedals
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Revoicing Old Hammers
By H srd W. Pyle in Tuners' Magazine

Plln‘r\‘l“»‘\‘ 1 v i i harel "

s hard u " mumber of vears, 1’
No. 2 sl ter e point "
' \f | ri Hattoned in N
|
i
o »
(S 1' ur\. )
|
| | ‘
|
|
| |
fl | |
No. 1 No
1 the tone of the piano grows thin and tinm s it
s usually tevmed. This condition is eaused by the flat
and worn surface of the hwmmer striking
1l I'a poanl
It is absolutely impossible 1o 4 good. pu
from a hammer nnless it d. and just in
proportion as the hammers hy ' ttinto them h
striking against the string and thus become flattened
Vill the tone of an prno begin to deteriorats |
great cause of thin and unsatisfactory tom m

fter they have boen in use for a number of venr

from the faet that the | ners need repointing

This is not a diffieult task, and ever tuner sl

ould

Come expert at it—simply from the facet the tuning

job is so mueh more satisfactory hotl to owner and work
nan I'l

file whi

provess consists simply in using a sand paper

Y ONe (N mike |

strips of No. 1 or 2 sand |

6 ineh

Woputting one-ineh

ron a thin piece of wood
Hold th

about 5 or s long hammer firmly witl

the ettt hand while filing

ght hand

U
tienlarly

Is this

NeCossary
hreak
file toward the end of the hammer both under
uts. When the

string exactly on the

codar hammer shanks

are used, as they casily It is usually hetter 1o

and upper
hammer is pointed so as to strike th
point it ean be considered well don
it strikes a fat
After

necessary b

surface the tone is unsatisfactory

filing the he

nmer to a point the
with a felt picker, This is
nore diffieult task than repointing from the faet the

softened

must decide what is necessary to Iy done, and also to
have the tone even throughout—and not on hammer
lond and the next one soft Nothing but long X
rience will ever make a tuner expert in this part of the
work. If all felt was alike the work would I

compara
tively easy. But the quality

making it necessary to use the folt picker

varies considerably, thus

nmore in some

cases than others
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The Accurately Drawn Scale makes ti.e
Willis Piano what it is Musically

Willis Art Piano Style * A "
Height 4 ft. Sin., width S ft. 2in., depth 2 1. 2 in

After all, the soul of the Piano is expressed in its tone,

If you sell WILLIS Pj

lanos no one can outclass you in
competitive tone production.

Willis & Co., Limited

HEAD OFFICES
580 St. Catherine St. W.
MONTREAL, QUE.

FACTORIES
ST. THERESE
QUE.
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RE-STRINGING PIANOS

By William Braid Whit

'l‘m tuner who kuows his business aud is Mot
HUEroUs  opportunilies presents A
work repairing Il not | t oS
offered by the tit f thi 1 I'he jol ) rin
ug an old piano is in not to be w ken ras
nor hy th nthusiasti 1 1 |
! ) st satisfaet n ‘ | L
¥ ‘ restorn ! urtl ) 1h 11
run rwise (oo nk p I
I tur | ught 1
il | 1 I |
‘ i n thar wit | [}
proper and improper ! k wi
ple as it s must b o ightl is 1
ilure and nake t on tl putat
perator from whicl il he long i '
When well done, however, the re-stringing "
prano as g grateful and profitable pi ‘ rk, whivl
1y be depended on to give satisfaction to the
nstrunent

I might say, likewise, hefore beginning the main sub

jeet, that when a piano needs to be restrung it also needs
usually to be re-hammered, as well perhaps as to hav
the action and keys re-bushed and generally set up again
But 1 shall assume for present purposes that this is
understood and that provision has Iy

such work

made for all

The first step in restringing is to obtain two saw
horses and lay the piano, if it be an upright, on its back
A grand piano, of course. is always in the proper position
for work on its strings.  When the piano is thus placed
in position, let the tuner put a T-hammer on the middl
string of the highest unison (7, and give it a half tarn
releasing the tension on the string till it no longer givos
a definite musical tone This process is to be repeated
on the middle string of the next lower unison, B-flat 6
and then downwards until the entire piano has thus been
treated, the middle string of vach unison heing de-ten

the M 1

It is now necessary to remove the hass strings one hy

ne and string them on

their hiteh-pin loops
i order of succession, so that as thus strung they may

he sent to 1]

string n I to serve as patterns for new

strings.  In order to make sure that the bass strings are
Img on their wire in order, it is a good idea to slip their
eut off below

position of

loops over th prece of wire hefore they are
pin.  Then in case of doubt the
is certain

done this, tl

operator proceeds to  clear

remaining old wire, leaving a elear sound

hoard and plate, but wit hthe old felt pads at the hitel

pins, the old coils on the tuning pins and the old pins
in their places.  The felt may he taken off the plate, while
the old coils should be pulled off the pins hy grasping
the free ends with pliers and tarning the eoils off

It now remains to find what to do with the pins

Usually it will he found that the old pins are loose in
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The Working-with-you Policy of the
| House of Willis

| Adds Value to the Willis Agency

W
Willis Art Player )
Louis XV case, Style *J W
Height 41t 8in., width 5 ft. 4 in,, depth 2 ft. 3in "

"Dig yourself in" the entrenchments, WILLIS Service
and WILLIS Quality. Then Yyou are in a strong position
to battle with the ups and downs of next season's com- or
petition.  WILLIS service is not merely o talking-point.
It is a working-point,

Willis & Co., Limited

HEAD OFFICES FACTORIES j
580 St. Catherine S1, W ST. THERESE 8 i
MONTREAL, QUE IQUE. b (
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their holes, and that they will not hold steady under the

strains of new strings unless driven down so far as to
endanger the bearvings, 1t will, therefor usually Iy
advisable to take out the old pins and put in larger ones

the old
These

brass, split and fluted, which fit around the old pins ane

or else replace with the addition of the

pins

friction sleeves sleeves are really bushings of

are dreiven with them into the holes in the wrest-plank
Fhey hold the pin steady, enabling them to maintain a
firm hold against the pull of the new wire and remeds
any sticking and jumping of the pins that wight I

Lronght about through oil soaking into the wrest plank

s 850 often is found to have happened in old planos,  On
the whole, 1 think better of using them than of putting
in larger pins

I'he old pins, then, ave to be carefully removed from

their holes, taking care that nothing is done to grind ont
he latter or destroy the light thread which has heen ent
the the pin
it should he dropped into a box filled with whit
A dust bellows should then

wrest-plank area carefully

i each by action of As each pin is with
drawn
ing or powdered chalk
taken and the
out

area of the plate and soundhoard

entire hlown

The blowing should be continued over the whole
and when all the dust
has heen blown away the soundboard should be carefully
washed with soap and water and then immediately driod
I'he plat

may also be washed elean and every trace of

dust

dirt, grit or oil removed. Tt is advisable also to
tuke the opportunity of tightening all the serews and
bolts in the plate.  1f any repairs are to he made to the
soundhoard, now is the time to make them
When all is in readiness, the tuner may consider the
re-stringing.  For the fiest step, veplace all the old felt
which was taken off the plate near the hiteh pins, It is
now possible to hegin re-stringing
If the string sizes which were used at the original
stringing have heen indieated hy marking the gaug

numbers on the wrest-plank at the places where each

change of size was made, there will be no diffieulty in
stringing according to the original design.  Bat if this
was not done at the time of mannfacture, the tuner wmust

examine the strings as he is removing them and find ont

with a wire gauge where the changes of thickness wer
made and what these are.  If, however, the old seal
was unsatisfactory or, if for any reason, the tuner wishes

to work out a stringing sea

le_of his gwn which shall

approximately ol equal tension,

this, which I shalloxplain, - 11 may |
ning that an equal tension seale is searcely ever heard of

there is o way of doing

e said in the b

on old pianos, so that usually one con make many im

provements intone-quality and standing-in-tune capa
city by revising and stringing seale as follows

Take the length as closely as possible of the highest
string, Apply the
ziven, but reversed to render th
Phe formula will then i

Settle on a tension, say 150 pounds.
tension formular often

clement of weight
675000 T
M

Yol

is tension in pounds, V is number of vibrations

where T

per second, Tois length of string in inches and M is

weight, in grains per inch
Maving at hand tables showing weight of various
wires in grains per inch, and having also a table of the

TRADES JOURNAL 5
vibration naviber of cuch note on tl Plano in equa n
perament at ternational pitel whieh may he had from
the sun tables or elsew i v ay solve the formm
nd thus obtain t required weight of string to give us
1530 pounds tension

Suppose the string to be two inches long I'he value
of Vois, per table, found to be 4,138 (omitting fractions
Fhe value of T is aleeady fixed us 150 I'hen the
formula runs

GTH000x 150
| LATY, whiel
FEASN A N2

IN The correct w I Tor the steing pes ineh, in grains
Upon referving to the tables we find that No. 13 wire is
the nearest in weight to this th Naet 114 heing
1482, We therefore choose No. 13 wire for

Practice shows that it is sufficient 1o caleulate for
ihout every fifth string. I, however, it is found that
the calealation at any point shows no chang required
let the operator work out the next steing helow, 1
this shows o change required, let the next calenlation In
made four strings below this last one. thus preserving
the order of chang

In this way an approximately even seale may In

worked ont, down to the beginning of the overstrung

seetion

Busines nd " i hined W SBuunders, of N, U
Phinney & Ca, Ltd. af b el and John Samuol
the K M I and  Org: { Ld it
Pirid v, N. 8
When we arrive at this point, we may consider the
question of producing an even tension hass sealing

This ean also be done quite simply.  Taking the formula
with

piteh carefully noted, solve the equation and obtain the

the ler

as hefore hoof each bass string and its
This should be sufficient guide to the
but i he
I weight by the length in inches and get
Look up
the tables again and find the nearest corresponding com
that will give this
Then remember that one and a half

necessary weight
string maker,
the t

the corresponding weight in grains per ineh

ISISts upon exact directions

divide

hination of core and covering wire
weight per inch
inches of string at each end is usually left unw rapped
Take the a8 nearest

hy string length and then deduet twic

figures given in the tah

multiply
weight of one and
a half inches length of same combination of covering and

core wire, as also given in-the table, This gives total
correct weight of string as it would be with this partien
lar combination of core and wrapping.  Dividing this hy
string Tength, see if it comes close enough to ealenlated

weight in grains per inch.  The one and o half inches
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Those Who Know the Willis Piano
Acknowledge No Superior

It Bears the Impress of Leadership

Willis ** Mission" Player
Height 4 ft. 6 in., width 5ft. 2in
depth 2 ft. 3in

Leadership comes through all-round superior quality,
proven and acknowledged. The WILLIS Piano is
awarded the position of leadership by the large and
growing group of successful WILLIS dealers throughout
the Dominion.

Willis & Co., Limited

HEAD OFFICES FACTORIES
580 St. Catherine St. W. ST. THERESE
MONTREAL, QUE QUE. |
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twice deducted is the length of wire left unw rapped at
each end of the string.  The string maker can then ob
tain exact results hy following directions as to core and
covering wire as caleulated for each string.  Of course
this elaborate work should not be necessary, for it should
he sufficient to indicate total weight of each string,

It is now time to take up the practical work of re

I assume that the old wire has been removed

stringing.

and the operator has decided whether he will use the
old pins, put in new ones, or use the old ones with the
friction sleeves,  OF course, if cither the first or third
of these methods he used, the operator will not need to

enlarge the tuning pin holes, nor should this usually be
necessary even when a larger used ; but
oceasionally in the latter ease there might he an advan
1

size I8 to he

in slightly reaming the holes
Wire.

wst

I counsel the use of the wire available, he it no

what price,  Only by
sure that the sizes will be uniform in graduation,

matter using the hest wire can
one Iy
that the gange numbers will always mean the same thing
and that the deawing will be even
virtually calenlated in
tremely narvow margin of error, the wire will not vibrate
the

uneven, and as o consequence there will he false

Unless these factors

cun e advanee within an ex

evenly tensions of cortain sections of various strings
will b
beat in individual strings. false tone and difficulty in
Few tuners seem to understand

obtaining elear unisons

the essentinl necessity for nsing the hest wire

nor the
simple scientific reasons for the false beatings which dis

tort and totally
planos reputed to he well made

spoil the sound of so many strings on

Manipulation.

In manipulating the wire and pins, he sure to avoid
any seetion that will tend to produce rusting anvwhere
Wire should always e handled in powdered whiting or
8 he laid in a box filled with
ving these precautions, the

chalk and pins shonld alw;
the
wire

same material. By obs
will be preserved from rusting during the process
of stringing and the pins will likewise be saved from
sticking and Jumping in the wrest plank holes after they
have heen driven in,

One should not forget that perspiration from the fin
gers a8 one of the most subtle agents in causing rust
il the operator should therefore take the precaution
cither of wearing rubber gloves or clse of keeping the
hiands well smeared with powdered chalk, 1 prefer the
latter method.  Any other powder that will ahsorh
moisture, such powder as starch, whiting, and others of
like nature, may be used. To take these precautions is
essential to good workmanship.

Tools.

A T-hammer or stringing hammer, as it is so often
called, is an essential tool for stringing. The regular
tuning hammer should never be used if it is fitted with a
star head, but when fitted with a single or double square
head it is useful in part of the work. But a T-hammer
I8 essential for the preliminary coiling of the wire on the
pin and for part of the manipulation of the pin after it
is first driven into the wrest-plank. A string lifter is
likewise necessary, for holding together and adjusting
A heavy hammer of the riveting type, or
a heavy elaw hammer, is also necessary.  Another essen
tial tool is a heavy steel punch for driving the pins,

the wire coils

hollowed out so as to fit neatly over the heads of the

pins without slipping.  These are called tuning pin
punches.  There is also necessary a small steel punch of
the kind called a **nail-set.”’ for driving the wire firmly

and neatly into the eyes of the pins.

The wire is best handled when coiled on some sort
of a wooden reel which the operator may make for him
self. so arranged as to permit the coil of wire to revolve
around it loosely, wherehy one may unwind Just the right
amount for each string.  For eutting the wire one ninst

il music-wire cutting nippers

have a pair of spe
Preliminary Steps.

IT the piano be an upright, take off the pressure hay
send it away to be nickel-plated or otherwise finished
and preserve g sample of the serews so as to get new
ones of same type but about one-cighth inch longer. Ser
n

that the wrest-plank or the plate above it looks ¢
and that the bushings, if there he any. are all in place

Have new felt placed along the

and none eracked
hiteh pins
Coiling the Wire.
Start at the the
choose th proper wire, placing it on the veel or arrang
in any Then take a

well smeared with the desiceative

and

highest note on plano, (

conveniently Wiy possihle
pinoan the left hand
powder, and the T-hammer in the vight hand, with its
Plae
the pin in the tube of the T-hammer and then insert the
end of the wire in the eye, hut do not allow any to pro
ject from the eye further than one-thirty-second of an
inch.  Then, holding the left thumh firmly against the
pin, turn the T-hammer away from you until three coils
The thumb-pres

ing it

tube pointing to the left in front of vour chest

of wire have heen wound on th pin
sure is intended to hold the stiff wire in place and per
mit the Then, holding the
thumb and first finger firmly clasping the coils place the
pin in the wrest-plank hole and turn it down by grind
ing it in with the T-hammer, until it sits firmiy in place
towards yvour left

winding of a tight coil

The hammer is turned, of course
This is the first operation
Bedding the Pin.

Now take the riveting or claw hammer ind, holding
the fingers still around the pin, drive the latter in about
one-cighth inch, no more, with a light tap.  Set this pin
in the lowest hole (nearest the bridge). Do not think
that the pin is to be driven into its bed with hrutal
pounding or a heavy hammer. On the contrary the
hammering is to he as little as possible.

Stretching the Wire.

Now stretch the wire along from the pin over the
helly-hridge, fitting it into its hridge pins, and carry it
around over the hiteh-pin and back again to the helly
hridge, where it is brought over in the same way as be
fore, and finally arvive back at the wrest plank. Here
and measure a length
At this point
cut the wire with the nippers and you are ready for the
next pin. - Coil the wire in the same way over this pin
drive the pin gently in and take up the tuning ham
mer with the string lifter to adjust the coils

(To he concluded in September issue

lay the wire over the second hole
of abont three fingers’ breadth heyond

Sometimes a man who kicks like a mule ahout some
thing gives it ahout the same amonnt of thought
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secure the appreciation of discriminating
musical people who require an instrument
of superior tone quality — responsive
touch—and highest grade workmanship,

A full line of Bell instruments will be
displayed at the Canadian National Exhi-
bition,

Dealers will be heartily welcome at our
location in South Aisle.

Agents wanted in territory where not
already represented.

The Bell Piano & Organ Co.,

Limited
Factories:

GUELPH, ONT. LONDON, ENG.

Established 50 years.
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The quality of the Mason & Risch Piano makes the position of
our Dealers impregnable in the matter of Sales. It is an instrument—
a Standard instrument—about which you can tell the whole truth as
the strongest part of your argument. Through all the years of our
existence, the demand for pianos of our make has steadily grown
because of their winning combination of tone, action and design.

All of the cumulative value of nearly ha f-a-century of Piano
manufacturing—all of the prestige and glory of the name Mason
& Risch—constitute a business asset which may be utilized by our
representatives in every part of the country. They can be profit-
sharers in this great name, and they can be aided by its business
impelling power—a power which is greater today than ever before,
because critics who are the most competent to judge real piano values
concede that the Mason & Risch of today has reached a point of
musical excellence unapproached by the products of bygone years.
We believe there must always be something still “‘better than the best"
—something NEW to be thought of. Perfection, like the horizon,
forever flies before us. Realizing this, WE are NEVER satisfied
with our Pianos, and that, no doubt, is the very reason why they are so
eminently satisfaclory.

Mason & Risch Limited
230 Yonge Street
Toronto
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H
The methads and walervials om i

Public demand contvols the disting
Ployed in maliing our fiest pivne

of ceery manufactuved product, 1t
nearly half a contury ago—wqre i the acid Lost of merit—the most
those of mcn iwise Cwngth - and polentwufluence  govoruing  the
braad  cuongh o build  for th

FUTURE Having rvealized  1he

advantages of making this sort of

Dealir in the purchase of his stock

Wason & Risch Pianos and Playcs

pianos ave the acknowlodged stan

Pianos and Playev-pianos, we o

davd by which  comparisons are
day continue to build for the fu ¥ !

madc—a  procminence  that  has |
ture by placing on colibition the /

latest, the wowest and the best of

becu wequived anly becawse they

are iw greatest demand, and con
any Canadian instruments  mad
sequcntly sold by the most Progres

stve Ivalors

T appearance, the Mason & Risch

of 1916 classcs with the finest, iy

respective of price But “beauty Wo vauld present wo o stronger

i only skin doep”—when you oo cndorsement of the qualilty of the

Wasan & Ris Canada’s first and
forcmast Piano, **The Best Piano
Built."

amine our anstruments closely and

gt beneath the surface, Mason d
Risch  supremacy  becomes  cven

more manifest

|
We announce an extraordinary exhibit of Mason & Risch Pianos
and Player-Pianos at the Canadian National Exhibition, August 26th )
—September 11th, Ii

In the Mason & Risch Building, we will also have a most inter-
esting display of a great variety of instruments, both in regular and
special designs. Here, dealers will receive a cordial welcome and may
inspect our instr ts at leisure and in perfect comfort.
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Main Entrance Hall
| Mason & Risch Building
| ; Toronto
| |
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Empire Room
Mason & Risch Building i

Toronto
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I'wo Brothers Flying for the Cause

| ( 0 m 1
| s - B S Yo
| " wise, Brim
| | | reproduce:
| \ i st 19, took the fiyi
Wright Sel 1
\, Lin | ml, N | el nn

Hent "

! nd
Lol ho is 23, took the Curtis
flying seat vk st Fall deft Yor England
| I I teaining under the Britisl
War Office I tan | aned was attached as
stractor at o NE Woar Offie ing sehools in Kng
il silar Heis now engaged in teaching
" on | to he of serviee in the air at th

Both Jack and Brian Deviin are of the 1Ny

u admiral suited For acronanties doth are exeel
nt golfers and good, elean sportsmen, and hoth have a
wit riends i ttawa who ish them the | I

ek Mr. W B € Devlin is more than prond of his

fying hrothers
Organ Factory Working to Limit
Only by walking through the factory of the Thomas
Organ Co. ot Woodstock, Ont.. and seeing the inflas
wable materials everywhere can one appreciate the na
' eseape from  destraction this factory had when

striek by lightning in Jun I'he flag stafl was shivered

md a hole torn through the roof I'he )

tning then
Jmped to the cleetrie wires and burned ot th hghting

Fortunately a heavy rain was falling and pre

el the spread of fir
The

available wen in the

homas Tactory is working up to the limit of

production of organs and of
piano bhenches,  The

export demand for o ns is good

notwithstanding the war

embargo placed on musiea

mstruments by the British Government

Piano Man's Garage Burns

Meo Jdo B Mitehell superintendent ol the Dowinio

n & Piano Co's factories at Bowmanville, and who

I also mayor of that town, lost a fine seven passenger

tonring car by fire on the night of Angust 7. Citizens

rving home on the midnight
Mitehell s promptly
notified the fire department, but too late to save the
Imilding and contents

train noticed Hames

shooting  from My garage  and

Evans Bros. Pianos

Fhe Evans Bros. Piano Co. have no complaint as to
the volume of husiness that is offering during these war
times.  In fact this old-established company find it difi
eult to keep up with the demand for their well-known

planos

TRADES JOURNAL

th J 1 \ ! 0 1
I
0
ntion ' I Ingers
His Jubilee Year
5 ) i | | A\
Bohne's entrn nt 1 Can |
Hist ' ' | ,
Jross ' n Canada f 1 )
nduee Lim ! e, 1l N rving
rapprenticeship i ! ' m
| s W. ol &t 1 "
\. E. ( '
\1

Albert Greenlaw Lrvesistil < included hy Crea

ore in his repertoire for concert work.  Mr. T

an enthusiastic booster of Sherlock-Manning lines, which

his firm feature extensively in Peterboro and vieinits

A Philosophical Viewpoint
In a communication to the

Breckwoldr & Co.. I
supply

Journal from  Julius
geville, N. Y., that firm of piano

manufacturers  said Referving to

current
prices, we consider that the upper trend of prices in

plano supplies is entively justitied.  Take, for example

in our business—the advancee on different supplies such

#s we use has been anywhere from ten to forty per cent
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Not only do we have the advance in supplies, but the

price of labor is also getting more and more each year,

Which has to be reckoned with

TRADES JOURNAL

manufacturing and wholesaling. In short, this is
age of specialization.”’

Mr. E. J

Merrell continues in charge of Karn-Morris

However, it is usually the case thut in times of ,gruivg at Winnipeg and arvangements are being ma 2
greatest prosperity prices are the highest. We presume g permanent representation 1
we will have to take this as it is and be satisfied.”’ .

o s 4
Karn-Morris Discontinue Retail Branch at The Willis Factories.
'innipcg. A Journal re presentutive was recently Tlmf\‘u througl |
TP . the factories of Willis & Co., Ltd.. at St. Therese by 38
To Concentrate on Manufaﬂu”ng‘ Mr, €. D. Patterson of that firm. The plant continued %
Mr. E. €', Thornton, general manager Karn-Morris to run full time throughout the simmer and, when pos ”:
Piano & Organ Co Ltd., has returned to the headquar- — gihe, overtime, but owing to the searcity of men the ‘
ters of his firm at Woodstock, Ont.. from a business visit ~ Willis firm have 1ven unable to acenmulate stock. T L
to Winnipeg,  While in the western city Mr. Thornton  |arge numbers of men employed in munitions many {
arranged for the discontinnance of their retail hranch facture at high wages has deawn from the piano workers
there his action is in line with the licy of the firm  to sueh an extent as to make the labor problem in th
and Mr. Thornton's personal ideas that a8 a large manu-  Quebee factories almost as serious as in the Ontaric ‘
facturing firm the marketing of the pranos to the public  plants §
should be left in the hands of the retailer, particularly There is every evidence that in the erection an t
in the conduet of branch establishments, cquipment of the Willis factories no expense has been I
In commenting upon their decision to go out of the spared to make them attractive and comfortuble for th \
branch business Mr. Thornton remarked that he had workmen and to permit of a high standard of manu h
never been very mueh enamored with the idea of the facture Their employees include a number of high
manufacturer condueting a retail branch “‘and,” said class workmen who have had experience in leading fa
he, “our wholesale piano business has hoen mereasing —tories in Canada and the United States,
so rapidly and the fact that it is practically impossible The seven-acre plot on which the factories are built
to get sufficient men to turn out the inere sed produc- iy divided by a stream, the newest bridge over which is 5
tion has made it so difficult to supply our Winnipeg  of coment The river separates the main plant from o
branch with the goods they required that we coneluded the Tumber yards and the furnaee house,  There ar !
it would be in the interests of our dealers to discontinue separate buildings for the boiler house and engine room "
the retail business and devote our time and energy 1o for veneer storage, and the oils are also stored in a solid I
S
L,
A
T
g
” $
Mr. Dealer:— \ " o
L o
Possibly there are churches r , H
in your locality needing new | [ H
organs. Are you prepared to i ! il ’! g
supply them with an organ that ' 1 "‘ "’" " "" "" g
g 1 B ARRARALLALRYIR K
you are confident will satisfy? - ; lg § g
The requirements of the T ]
large country churches are ]
fully met by the Thomas Organ. ac
Write at once for specifica-

tions of our different styles.

““Trade Mark
of Quality

THOMAS CHANCEL
STYLE 429 PIPE TONE

Chomas Organ & YPiann G,

THOMAS 2 MANUAL
STYLE "ORCHESTRAL"

WoobpsTock, ONT,
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‘ ut store house built for this purpose. The factory Pte. Perey Crawlay, brother of Mr. A. A. Oy

is equipped throughout with sprinkler systens, the gigan ( A, who is Seeretary-Treasurer of the ( npan

the first hattle of Ypr nd

ater tower being 175 feet above the ground. They b

reported missing si

ptionally low rate of insurane

men there are sanitary conveniences on
floor and each man works in front of a window
through which he has unobstrueted light. Pur spring
iter s piped through the building and a seientificall

tank takes carve of o

al. the factory manager

prid
lopment in the ten years since the Willis

plant, from two pianos per week to
ten or twelve per day The factory instructions are to
ey supplies ahead for one thousand instruments and
to have never less than two thousand

\l

Uses it process
r. Calpron, superintendent of the factories, and My

Alhert Willis, his assistant, who has now five vears in

the factory to his eredit, ave equally zealous with My
w !

Seneeal in keeping actory standard and ontput up
to the requirements of the selling organization, and th
head of the firm, Mr. A PP, Willis, who not only visits
Willis d

lose toueh with tne factory and selling organizations

lers from coast to const cach year but keeps in

Piano Man in 51st Battery.

Lt. MeCurdy is one of the many vigorous young men
who have enlisted from the Martin-Orme piano factory
it Ottawa.  He was formerly in the fine tuning and reg
ulating department, and his services are greatly missed

Some of the other members of the Martin-Orme fac
tory organization 1o go overseas ar Lt 1. L. Christic
Leiteh, Lt. Edward Turner Q. M. 8. Pte. Wilfred E
Sparks (now a prisoner at Lichtonhorst Pte, Alex
Lloyd, Pte. Win. Fenbeith, Pte. Joseph Allan, Pte, A : = :
‘\‘\umv Pte !lvmx Ilwllw Pte !I-m\ A, Swain II!- Corp. D, L. Donaldson, brother of M. Cromwell Donald
l»rm Gale, Pte. Wm. Finley, Bugler 1. Cooke, Pte son, accountant at the factory, has heen u prisoner in
Thos. Akeson el

LA, Melville E. MeCurdy, 515t Butt I

Germany sinee the same
ooooooooonoaoponor DI]H-H1'J]JUK]IJD'H]CUUUDDDDUU[\ \1 } l) ]
. a Mahogany Popular
Julius Breckwoldt & Company & - AN P p

Shomutosturesy of 8 I'he normal annual receipts of all sorts of m thogany

g i =} \ g to ¢ " 5 e 1
Piano Backs, Boards, Bridges, Bars, Traplevers o " the US.A, according t ”’_ Laumberman’s Review
] and Mouldings 8 are 50,000,000 feet, although 70000000 feet wore

r Sole Agents for Rudolf Giese Wire in Canada and United
States

re
ceived in the banner year of 1907, The same journal

says there are great developments pending which will
J. BREcKWoLDT, Pres W. A, Breckworor, Sec-Treas E

o
o
o
a o
a a
8 Factory and Office Saw Mills i put this country into the lead as a mahogany centre
o Dolgeville, N. Y. Fulton Chain and Tupper Lake 1
o
o

e R L e el e T te e e T T e FaT o e e T Te o Te T o1 * 1ol e = e e o]

with a consequent growth in receipts Philippine ma
hogany is coming to the fore in the Awerican market

MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN
GES, PEDA AND GENERAL PIANO HARDWARF

CORRESPONDENCE INVITED

MACHER, SCHLEMMER & COMPANY

NEW YORK, since 1848
4th AVENUE and 13th STREET
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LONSDALE
PIANO (0.

TORONTO, ONT.

_—
OFFICE AND FACTCRY

Brooklyn Av. & Queen

Phone, Gerrard 61

STYLE M, LOUIS

STYLE E

IMPORTANT

There is but one
grade of LONSDALE
PIANO. The
between the various

price

styles being governed
only by the exterior
design and size,

o

Write to-day for

Pi?ICES and TERMS

B by
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Gourlay Agency Change in Winnipeg.

R. 8. Gourlay in the West
Following is copy of a telegram veceived at the head
Squarters of Gourlay, Winter & Lecming, Ltd
from Mr. Robt, 8. Gourlay, president of that firm

is now in the west

Toronto

who

Winnipeg, Man., Aug. Sed, 1916
Winter & Leming, Ltd

09 Logan Ave., Toronto

Gonurlay

Last month | terminated areangements with

This morning | closed with

ey

Sl Wingipeg Piano Co
2 the Hudson's Bay Co. to feature the Gourlay and Gour
lay-Angelus as their respective leaders and gave them
ageney control of Winnipeg and distriet,  They  have
used the Gonrlay for their wmusical and social funetions
know
Details of arrangements and stock for first car shipment

for some years and its outstanding  excellence.

by mail

Robt. S, Gourlay

On his westward journey in Jaly My Gourlay termi
nated the ageney hitherto
Winnipeg for his firm’s lines and on the

completed

arrangements existing in
return treip
negotiations then commenced with the Hd
son's Bay Co. at the beginning of the present month

The Tudson's Bay Co. is o powerful mer dising
) organization whose business carcer in Western Canada

goes hack heyond the settlement of the
In Winnipeg the Hudson's Bay Co. is o landmark

among high-class business houses as in other centres in
2t

woest by white
nen

wWest

A

Goderich

Music Cabinets

Piano Benches

—] ] [—] =] ] [

Player Benches

Piano Stools

———aE

@@@@@L—E@E—E}@(&:—]

Bell Piano Co. Will Exhibit.

lust

Me. 1AL Grimsdick, who, as reported in the
ssie of the dournal, arveived from England to take
vharge of the Bell Piano & Organ Co., Ltd.. at Guelph

has decided on exhibiting at the Canadian National Ex
hibition as usual.  The Bell exhibit will ocenpy the old
Piano Row™ in the Manutacturers’ Building
My, Grimsdick

several weeks in Guelph durving the winter

stand in
Sinee coming over who also spent
has delved
mto Bell affairs most thoroughly . and while he at presem
offers no statement coneerning the futur poliey of th
Bell firm it is expeeted that arvangements will be com
pleted at an early date wherehy the company will go
more aggressively atter husiness than ever hofor
Grimsdick will be very glad 10
the

on

In the meantime My
make

will

the members of trade who

find
affairs and methods of doing business

avguamtance of

him particularly  well  posted Canadian

Coneerning the

business outlook in Canada and the future of the Em
pive, Mro Grimsdick is a thorough optimist
The Manufacturers’ building at the Canadian Na

tional Exhibition has 72,500 square feet of exhibit S
and the Annex 73000 square feet

There arve 73 buildings, large and small. used for
exhibit purposes at the Canadian National

Canadian National  Exhibition attendance record
1909, 752,000 1910, S37.000: 1911 926,000 ; 12
BE2.000: TH18 1000000 1914, 762,000 1915, 864,000

Smallest day’s attendance at the Canadian National
Exhibition in 1915, 25000 on Opening Day : largost

41000 on Labor Day

i @@@@@@@@@@@@@@@

Che Goderich Organ Co., L.

]/[=

- @anada

REED ORGANS

Selling more than ever from Coast to
Coast.—The Favorite Everywhere.—
Send for Catalogue and Price List.—
Special designs of Cases made for
large dealers, with name on, of firm
requiring these.

——=0——=C
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More Profit in Turnovers Than Leftovers

e rrilian =—— Cecilian Style 6's
ARE “TURNOVER"” STOCK

Style 6 wins the approval of the increasing
number of people who want a case de-
signed along simpler lines. i contains the
Wonderful Cecilian “Grand Agraffe”
scale construction. The plate is extra
slmhgly made. The action, patent back
and other parts are the very best money
can buy

AND REMEMBER
It is of the greatest importance to tell pur-
chasers that every CECILIAN piano is so
constructed originally, that it is ready at
any time to receive the famous Cecilian

Style 6 non-corrosive, all-metal player action,
every Cecilian piano containing all neces-
sary interior adjustments and supports,

The CECILIAN is distinctive in the

construction of its sounding board.

To secure the largest vibration and
tone volume possible in a piano scale,
we scientifically work out our sound-
ing board area so that it will har-
monize with our tone capacity.
There is no “rule o' thumb” in the

Cecilian factories,

Call and see us when you are in the

city for the Exhibition,

Showing “Cecilian” Patent Back Sounding Board
and Acoustic Rims,

THE CECILIAN COMPANY, Limited
Makers of the World’s First All-Metal
Plazer Pianos

GENERAL OFFICES AND FACTORY : RETAIL SALESROOMS:
1189 Bathu st St., Toronto. 420 Yonge St., Toronto. )

i o s s S
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IS A Player of This Stamp

Ql‘l’iliilll n— *'—‘I

is well worth your repre
senting. It fits in exactly
with your aim to maintain
a reputation for integrity
and fair dealing

The price is not cheap,
A but it is not higher
than the actual value of
y the article. The Cecilian
quality at the Cecilian
price hastens sales—and
you have no dissatisfied
buyers to fix up after

wards.

The Cecilian agency
means the steady co
operation of a live, ex-
perienced organization

Our proposition is prov

ing its claims, and new
r dealers are taking on the
line with most pleasing re

gularity

Cecilian Players (Made in

Canada), are the finish-

ed product of thirty-five

years of expert thought . ’

and regearch. The Ce- The management of the Cecilian Co., Ltd., extend a
cilian instruments stand } o . . . T
earty invitation to all piano men coming to Toronto
to-day famous all over the
world as the standard in at Exhibition time to visit their factory and inspect the
tone and workmanship. I s . S

" . o complete line of Cecilian pianos and players. These
Every Cecilian Player-

Piano with the famous all- instruments are of vital importance to your next
metal action bears a full

five years' guarantee, and season’s plans,

is absolutely trouble and
climate proof

THE CECILIAN COMPANY, Limited

Makers of the World’s First All-Metal
: Plaxer Pianos

GENERAL OFFICES AND FACTORY. RETAIL SALESROOMS:
1189 Bathurst St., Toronfo. 420 Yonge St., Toronto.

e R




T'rade News Briefs
of the M

has received word

Mr. Henry
T'oronto
that he is a prisoner in Germany
heen reported killed

Mr. Robert A, Willis, viee-president of Willis & Co

and manager of the

Heidman lLad
stating

Private Heidman had

et Piano Co

from his son Harry

Ld

have

Wholesale  department, will
Willis display at the Canadian Na

Honal Exhibition in Toronte

charge of th

\ nine-pound ** lunge* Was among the cateh of My
A. A Nordheimey
Vieation spent at his favorit

Poge of the selling staff during his

summering plice on Lk

Sengog, whither he motored from Toronto.

The Karn-Morris retail store at Woodstoek bas the
Vietrola ageney and the "HnACment reports surpris
ngly  good  returns  sine adding  this department

Though the summer weeks showed reasonable quiet

ness, general husiness is reported womd
Mr. lien S Stright, well known 1o the Canadian
trade. who is on the Ceeilign selling staff, has tuken to

motoring.  One of his first UXperionees was to turn his
var-over and dump himself out on 4 fifteen-foot embank
Four dollars and o half repaired the damage

Mr. Chas. manuger of th
ment of Gerhard Heintzman Ltd
the return trip from
Ruse will he home in

ment
Ruse wWholesale depart
Toronto,
aVIsit to the Pacifie

good

is now on
Coast. My
timg wonto Fair
at which the Gerhard Heintzman new a1 metal players
will be shown

\mong howling « nthusiasts in Toronto there are none
than Mr, D, R Gourlay, Viee-Presi
Winter & Leeming, Ltd
A popular member of Rusholme
among that

more enthusiast ic

dent of Gourlay “Dave” is

Bowling Club and was
organization’'s

CANADIAN MUSsIC TRADES JOURNAL

healthy improvement M Arade over last vear \
Sumuels finds his ability 1o speak in several differ
languages o useful aceomplishment

Mr. Henry Durk proprietor of the Mendelsso
Piano Co.. Toronto, has returned from a vacation
several weeks spent on the upper lukes and at vari
POrts thercon.  On his return My Durke found 1
orders continned to com oas alin defiance of natu
laws, this being the best summer’s trade in the histe
of the firm

Mr. Frank Stanley, who is ahle

after a lengthy illness, is taking things easy for th sl

1o e at business ag:

mer weeks, hut CXpects to be back agnin with all his ol

e vigor with the tommencement of fall business, |11
with the Stanley exhibit at the

A5 10 previous years

is planning to Iy Toron
Fair
dealers

I think the wa Will be concluded this vear st
optimistic opinion of Corp. J. N
Shorneliffe Camp to My, (.
former employer

Crothers, writing fro
Sharkey
Crothers thinks Canada is

of Toronto, |
Corp
far ahead of England as i Stars arve above the ear
and says all the Englishmen he has met
- Canada will return ay quickly
ple of England, he states

than they ever had

who have live
us possible,  The
hefore, and that as a result of t
war Canada is well advertised though at great cost of I

Special Demonstration Rolle,
Pno men will e
specially seloeted list of
sued by the

Player interested in the subjoin,
player demonstration rolls s
Universal Musie (%o

Hand-Played Rolls
220 (pluyed |

to extend a weleome to visiting

have more pe speet for Canads

representatives at a recent Gardant: 1\ Interu - <o on

tournament in Buffalo, Vltispering Willow

s . \lice. Where Art

The Cecilian Co.. 114 Toronto, have decided not to A6 Carey Me Back to
exhibit at the Toronto Fair this year, hot samples of Appie Bioa e |
their lines will bhe on display at their factory 11849 el {;f"!;’:;:";vmn i
Bathurst Strect, and at the retail warerooms, 420 Yonge ] ‘4.\{,;,“‘1‘ e Socobe-Band 1
Street, to cither of which addresses ont-of-towy dealers Duffodils (Arnds i
Will be extended a cordial woleom, Carnation s UL ymodin Hopkis

Mr. John Sumuels of Ottawa, the vastern representa Woke 'th, Modler OneSten." Arrunéed AR LI
tive of the Karn-Morris Piano & Organ Co., Tad., was « Taly. “Areanged by .4 Wade, DORT
rerent visitor to his firm's headquarters at Woodstock Aty P o
Ont. Mr. Samuels, whos onnection with this firm Cobb
goes bk many years, has many warm personal friends ) ~‘.Ir1.":,'.
among his customers,  His husinoess to date shows a very sl d o i

Leave Your Piano Cases
To Us

Don’t worry over your case department. You
have troubles enough getting help, Use those men
for other work and let Brantford make your cases. %

You then know your cost to a cent and it saves
tying up capital. We can submit designs or work £

from your own dvlwulat t
i
Co., Ltd. {

AiaSasT

Brantford Piano Case

M.S. PHELPS, President and Genera) Manager

BRANTFORD - - CANADA

We can also
in piano benches,
music cabinets,

8ive you perfect satisfaction
record, player roll and sheet

!
)
g
2
d
3
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EXHIBITIONS

It is quite a step from the old-time street fair with its gay booths and clown and
mountebank performers to the modern, well-regulated exhibition acting as an inspir-
ing and educational force in the community. It is an almost equally long distance,
too, from the perfunctory piano exhibits of early days with their doubtful forms of
entertainment on the side to the handsome and varied displays of musical instru-
ments, which by their artistry and general excellence form not the least notable at-
traction which the modern fair has to offer. However, we have not become so im-
mersed in the practical and business side as to have forgotten how to be sociable. We
still want every visiting music man and his friends to make the Sherlock-Manning
Pavilion their headquarters while at any of the following fairs. That you will be

made entirely welcome you may take for granted, but if you want to talk business
you will have to speak first.

Toronto—August 26th to September 9th,
London—September 8th to September 16th,
Halifax—September 13th to September 21st.
Fredericton—September 18th to September 23rd.
Charlottetown—September 26th to September 29th.
Sydney—October 2nd to October 5th.

Sherlock-Manning Piano C o., London, Canada

SHERLOCK-
MANNING
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Announcement to the Trade

We announce to the general music trade that al( Anmdmn Immu h of the famous Pathe
Freres l'hunm,:mph Co. has been established in T'oronto and is ready for business The
complete lines of

Don,t buy Half a » l'ulhv'phnm'a and Pathe

Disc Records are now

Phonograph available. The Pathe

phone plays with an

Cet a Pathephone "\f‘lld\’lll]’l ball sapp

hire point, and will play

which plays all makes of S any disc record, with

disc records. N vertical or lateral cut
— no extras to buy
—it is supplied com
plete in itself. Write

Pathephone cquipped 1o
p P us to-day regarding the

play any disc record

Price $35 to $300.

local agency It will

give new life to your

,)lmn()ghlph business

WE ARE READY FOR BUSINESS

Ask the people to « ompare the Pathephone with every other
phonograph or talking machine That's the line of least
resistance for you. After they've heard the ordinary machines,
they'll buy a Pathephone just as surely as they prefer reality
to imitation, art to crudeness, perfection to makeshift. Pathe-
phones stand comparison because they are above competition

So true, so vibrant, so compelling is the performance of the
Pathé Pathephone that every reality of masterful musical
Interpretation is brought out in a satistying manner never

before considered possible. This wonderful result is due to

the Pathé Genuine Sap
phire Reproducing-Ball,
the Pathé All-Wood
Sound Chamber, and
the Pathé Perfect Tone-
Control

We have a most at-
tractive proposition to
make all dealers. Don't
wait, but write now.
MODEL 50 MODEL 100

PATHE FBERCES PHONOGRAPH CO0.

ANADA, LIMITED
215:17:19 VICTORIA ST, TORONTO, ONT,
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WHAT’S IN A NAME?

THAT'S IT!—Why use all your time and energy trying to boost an unknown
phonograph? Why not tie up with a world-wide advertised article, and get the busi
ness already created? What will the name “Pathe” mean to vou?

Tlhooh

PATHE RECORDS ~ “ ' PATHE RECORDS

By the World's Play with an everlasting

Greatest Artists Sapphire puint—no needles
to change - you cannot wear

them out.

A Pathé Agency is an ex-
ceedingly valuable franchise
How about your territosy? s
it taken care of? Better get
in touch with us to-day and
reap the advantage of our
National advertising campaign
and the benefit to be derived
by you through the use of the
well-known  name, ‘Pathé
Fréres,” familiar to millions of
people every day who attend

the moving-picture shows
—

We have a most attractive
proposition to make all dealers.

Don’t wait, but write now.

MODEL 225

MODEL 150

PATHE FRERES PHONOGRAPH (0.

OF CANADA, LIMITED

2151719 VICTORIA ST, TORONTO, ONT,




CANADIAN MUSIC TRADES JOUINAL

r— e — WL B ’
TAl . N\ . N Y, ) -

UNICO DEMONSTRATING ROOMS
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Increase Phonograph and Piano Sales
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1 VWLIMS are shipped promptly from stock. Ten exceptional Designs. Stan- h
dard or Special Finishes. Completely Glazed and Fitted before Ship. !“l:
ment.

OMS are patented in Canada and the United States, both as to Construction ‘:
and as to Desngn. in
are in ue= from Halifax to Australia. m
t ATURES jnclude Sound Insulation, Dust Proofing, Sectional "I"
Interlock, Patent Assembling, without Screws or Nails. :
AT ©0
\  THE UNIT CONSTRUCTION COMPANY -
b g\ 5\ 31st and CHESTNUT STREETS, i
D\ & // Philadelphia, - U.S. A, i
i The Music Supply Company, Toronto, Canadian Agents br
Literature on Request |
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On Conserving the Talking Machine Trade for
the Music Dealer.

HE great work ahead of the wusie dealers of this

country in connection with the talking wmachine
branch of theiv busiuess is the conserving of that branch
for their own. In the distribution of talking machines
and records the logical link connecting the consumer
with the manufacturer or his wholesaler is the retailer
of musical instruments, 1t is in the wusic store that
the householder, his wife and family have been edu-
cated to ook for the products of the sound producing
field. The business has been developed to its present
magnificent and profitable proportions via the music
store,

That is not to say that the music dealer is privileged
to glorify himself for having made the industry. For
if he made the industry it was agaiust his own will,
He had to he coaxed, wheedled, cajoled and all but mes-
merized in sufferance of the once tin-horn line in his
store. He was afraid that his prestige would be inter-
fered with, his husiness rohbed of its dignity, ete.

Whether he was justified in his former objections to
the line does not now matter. The faet remains that
agencies are more sought than are agents for the repu-
table lines and the husiness is well and thoroughly ad-
vanced to a point so great in import that the music
dealer may well seriously contemplate the possible rivalry
of dealers in other lines of merchandise who *‘under-
stand’’ the profits to be greater than they actually are.

The music dealer has reacied a real danger point in
his talking machine business. The competition from
hardware, furniture, dry goods, jewelry dealers and
general merchants is a serious menace. The music dealer
cannot afford to view with indifference the inroads these
dealers in other lines are planning to make upon what
he has come to regard as the private preserve of his own
line of business. Indeed these inrouds are more than
threatened. They ure in process. The trade periodicals
in this country and in the United States, representing a
variety of lines, are editorially and pictorially garnish-
ing the talking machine departments with such allure-
ments of profit, clean husiness and ready demand that
many of their readers who hitherto regarded talking ma-
chines as a foreign commodity are stocking the line,

But what can the legitimate dealer do to head off
competition from out of his own field ! Broadly speak-
ing, the answer is covered by the words service and ad-
vertising. Service embraces the carrying of stock suffi-
cient in variety and quantity to meet the demand. It
embraces an inviting, comfortable and convenient ar-
rangement of store and demonstration rooms. It em-
braces a staff of men or women, or both. who can handle
the customers promptly, efficiently and with tact. In
short, the business requires the best sulesmanship. Being
in a position to give service it is only necessary for the

dealer to let the people know.  He may do so by means

of the newspapers, by means of the window, |

N per-
sonal letters and by public and invitation recitals. With
o better stock, a better store, o better serviee and bet-
ter advertising than any other store the music dealer
need not worry about the competition of merchants in
il environment for the
talking machine trade so long as he confines his offorts
to lines that he knows will give satistaction

lines that do not make conge

New Era Coming in Talking Machines.

NDER the above title a long editorial was published

in the Dry Goods Economist of New York. That
publication is making an active campaign to get depart-
mental stores interested in talking machines, but at the
same time warns its readers against experimenting with
unknown mukes and attempting to handle a variety of
makes. Because of this last mentioned feature, and hy
way of verifying the contention of the preceding article
that influences are at work to create competition for
the music dealer out of his own field. the editorial is
quoted in full. p

““Developments are occurring in the talking machine
basiness which are of great interest to progressive re-
tailers. In a word, the business promises to hecome
within a short time a merchandising rather than spe-
cialty proposition.

““The hasic patents under which the specialty organ-
izations were built up are expiring. Disputes as to
secondary patents are being settled. Every one of these
suits, no matter what its immediate outcome, elears the
business atmosphere and shows the talking machine
manufacturers in which direction safe and sure develop-
ment will lie.

““There arve plenty of precedents to indicate the con-
ditions we may expeet to see during the next few years
in the talking machine trade.

“There will be a rush of inexperienced men into
this field as manufacturers. Under patent protection
talking machine sales have grown to enormous propor-
tions. The profits are known to bhe big and. as usual,
they are ‘understood’ to he higger than they actually are.
ttracted by prospects of large profits men with no
qualifications except a burning desire to get some of this
‘easy money’ will enter on the manufacture of talking
machines. And, having produced the machines, these
manufacturers will make strenuous efforts to sell them.

**This situation will have its good and its bad features
for the vetailer. The rush to create new machines and
the advertising and selling efforts put forth by manu-
facturers will further stimulate an already active de-
mand from consumers.  Consequently retail sales of talk-
ing machines will largely increase.

**All this will create a big opportunity for the wide-
awake department store, There are, however, certain
precautions which should be taken. For one thing, the
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More of Newbigging Cabinet Co., Ltd., Li -
¢ gging . Ltd., Lines |
Ind
After many years of study and experimenting with phonographs, we ten
have now evolved a machine that we can confidently say, has more it i
points of merit than any other shown on the Canadian market Read
every word of this announcement, whether vou believe it or not—the
burden of proof is upon us
THE CABINET is the highest expression of the cabinet maker's art in
design and finish. The special feature is the SELF-BALANCING
HOOD. A hood which will remain wherever put, one inch or twelve
inches, just as wanted—a hood that cannot fall down—a hood that
does not require to be released—a hood that takes the same power to g
bring down as to lift, and which makes a ten Ib. hood feel like a one "
Ib., a great talking point to be found only on the CLARION
MUSICPHONE
THE MOTOR—Knowing that the days of the spring motor An
were numbered, we have been trying for two years to get a Wi
satisfactory Electric Motor. We have had samples made in dw'd
England, and have looked over every American motor we a
could find, before we decided on the motor that we have day
adopted. This motor is a marvel of simplicity and effective- the
ness. Think of a motor without a single gear or belt to wear, >
« motor in which, even the governor is electrified, a motor g';
that will not require a drop of oil for years, it having ball con
bearings with self-oiling boxes, a motor that starts full speed fact
| instantly, and the most quiet running motor ever made. The
] power for operating this motor is received from a dry cell }\5”33
battery contained in the cabinet, and guaranteed to run 1,500 onc
records at less expense than if connected to a socket, and is the
absolutely even in operation from start to finish. This motor thes
{ is used only on the CLARION MUSICPHONE all
1 inst
\ THE TONE-ARM— Realizing that the tone-arm of the future our
must be a universal arm, we devoted all our energies to secure l“}:)rl)
the best, and have had special dies made to produce what we dos
honestly believe to be an advance on any tone-arm yet pro- con
duced. It will play any and every disc record made without mal
any attachment or adjustment of set sc rew—simply turn over Thi

the sound-box and the needle will be in the exact position to
give the best results on any make of record. This arm is
hinged, so that only the weight of the front portion contain-
ing the sound-box rests upon the record, reducing the scratch

to a minimum, and prolonging the life of a record.

The Newbigging Cabinet Co., Limited
164-168 King St. West - Hamilton, Ontario
\\\




Electric

CANADIAN MUSIC TRADES JOURNAL

G

A CLRIrIoR.

st Electric

THE SOUND-BOX—Our sound-box is the highest expression of the sound-box maker's art, and is made by the
best recognized artist in this line in America. The diaphragm is spec ially selected from the highest class of
India mica and is very sensitive, which allows our giving the needle a little more slope than usual, thus

tending towards the elimination of scratching. Said the maker, ““This sound-box was made for musical ears, if

it is noise you want, | can give you sound-boxes for half the price that will fill the bill.'

» gy~

With this sound-box, we supply a Golden Tone Permanent Needle
This needle plays any disc record made, and will last for years, so that
with our combination of tone-arm, sound-box and needle any record,
whether hill and dale or lateral cut can be played perfectly without
any attachment or change of needle. The only machine in Canada with

this outfit is the CLARION MUSICPHONE.
THE GRADUOLO or TONE CONTROL—Our machine is fitted with

w a graduolo operated from the side, which gives variation in sound from
a whisper to full band effect

machine.

And now about the marketing of the CLARION MUSICPHONE..

hen we commenced manufacturing cabinets some years ago,
we decided to market same by advertising only, feeling that if
a dealer once received our goods, he would want more. It was
a success, and hundreds of dealers are purchasing our goods to-
day, who have never seen a representative of our Company, and
they know that our word is as good as a bond.

We are continuing the same method with the CLARION MUSIC-
PHONE, and dealers can rest assured that no middlemen will
come between them and our factory. Our policy is from manu-
facturer to dealer, and the saving thereby goes to the dealer.

If you are free to handle this best of all—ELECTRIC CLARION
MUSICPHONE, and the description appeals to you, write us at
once, and arrange with us to visit our factory to see and hear
the instruments yourselves. There are too many features about
these machines for us to send out samples and trust to luck to get
all the best results. We want you to be thoroughly satisfied and
instructed in the full use of the instrument, so that you will have
our enthusiasm before ever receiving a sample, and if dealers are
not interested enough to do this, we will be quite satisfied that
they continue along old lines. We want the most up-to-date
dealers in Canada, and once an agent, we will protect you from
competition and co-operate with you in every way possible to
make the business profitable to you.

This is the best proposition ever put to the dealers in Canada
We have customers who have examined all the known makes of
phonographs, and have told us that they will wait three months,
if necessary, to get one of our machines. They know that they
are getting more than they can get on any other machine, and
that is what you will say also.

This is a necessity on every up-to-date

The Newbigging Cabinet Co., Limited

164-168 King St. West -

Hamilton, Ontario
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sich deviees were launched upon

market maching

had its special advantages

w. rather, points on which to base sules arguments,
This situation presented to the
dabhble.”

leaners of

vetailer a strong

temptation to In too many cases he bought a
this make and a of that
The sales avguments in hehalf of one machine conflicted
witl

few vacunm few

those presented for another.  As a rvesult both the
store’s selling foree and its customers beeame ‘muddled.’
The vetailer soon found that he had a fine vacuum clean
er ‘junk shop® on his hands

tten vid of at a sa
Meanwhile, the

on vaennm cleaner sales

goods which could only he
it at all
daving dealer was making
He had looked care
fully over the warket, tested the machines, made a choice
of one or two makes, hought a reasonably large stock,
and had pushed the chosen lines aggressively
This experience demonstrates that at such a period
of development, in any the rvetailer must

"ifice
more

o

trade. have

the conrage of his convietions: he must trust his Judg
ment as to what is the right merchandise for his trade
and not try to ‘feel his way' hy stocking ‘a little of
evervthing.’

“Right here is where the handling of specialties of
this nature differs from the selling of staple merchan

dise: in the case of a specialty the dealer must become
the ‘advocate’ of any line he handles; he must do some
‘special pleading’ for such goods,

““Contrary to general belief, the judging of a talk
ing machine’s merits is not a difficult proposition
Stripped of the mystery and ‘hocus-pocus.’ such a ma
chine is a comparatively simple de There are just
three main features in regard to which the buyer must
heware: the cabinet, the motor and the sound box

" Our putting the cabinet first may occasion surprise.
But it is the cabinet that customers see first, and if this
is not to their liking the store will have little chance to
demonstrate the machine’s other features,

*Successful dealers find that the talking machine is
usually regarded by consumers as a piece of furniture.
They demand a neat, simple and substantial looking ma-
chine and are willing to pay a good price for it. There-
fore, as the cabinet is the first selling feature, it should
receive the merchant’s first attention

““The next point to consider in selecting a line of
machines is the motor. This is the weak point in many
of the talking machines now heing put upon the market
and is the chief source of dissatisfaction on the part of
consumers,

““The first requisite of a motor is that it shall run
smoothly and evenly. A change in speed means a change
in the musical key of the talking machine; therefore a
motor that does not maintain absolute regularity will
produce discords no matter how fine the record.

“To insure this regularity the spring in the motor
must be of sufficient length and strength to play hoth
sides of & 12-inch record without re-winding,

TRADES JOURNAL

The

Obviously, any

next requisite of a good motor is silene

wotor noise would clash with the music
No motor can be silent for any length of time unless the
rs are made of filn

then

rather than metal.  Filwe gears,

are anothey

To further st
he **packed " Other
wise, the leaves of the spring will stick and in unwinding
knocking” which occasionally detracts so
effect of a record

requisite of a good motor
working the

with graphite of the hest grade

insure silent motor

will cause the
much from the

“The third requisite of a good talking machine is a
well-made in other simple little
device which transmits to the horn the vibrations pro

sotnd-hox words, the
dueed as the needle passes over the indentations in the
record

“The soul of the sound-hox is its dise of wmiea, the
only substance yet discovered which responds to vibra
tion quickly enough to reproduce sounds with aceuracy
and fidelity.  For this dise mica of the best grade must
be employed ; otherwise not only will the sound repro-
duction be unsatisfactory, but the dise will soon be shat
tered by the vapid and constant vibration

“The dealer who assures himsell that the machines
he handles are right in the foregoing particulars can go
ahead with assurance that he has made the right start.”’

How Record Thieves Worked.
N the event of a possible introduction to Canada of a
method of stealing talking machine records dealers are
advised to beware of a couple of well dressed young
men wearing, in season, balmacaan coats. They have
victimized a number of talking machine dealers in the
Eastern States.  Their plan is outlined as follows
“One of them, after hearing a number of records,
would purchase one record, giving in payment a bill of
a large denomination. The clerk not having change
was obliged to he ahsent from the store for a few mo-
ments and when she returned the customer informed her
that he wanted the record sent to a certain young lady
in that town, giving a name and address.  An hour later
he returned stating that he had met this young lady and
that he would take the record with him. He also asked
to hear some other records, and after buying one or
two more gave another large bill in payment which also
required the clerk’s absence from the store. A few
hours later it was discovered that thirty-five records
ranging in price from $3 to §7 were missing from stock
““These thieves wear balmacaan coats that have false
ts which are actually hig bags. and they are able
to drop the records into these pockets without unduly
changing the shape of the coat.”

Stick to Quality.

HSQTICK to those machines of known merit and Jeave

the experimental, cheap, and purely commercial
products to the departmental stores and others handling
them as a side issue,”” was the emphatic pronouncement
of the head of a large and successful musie house that
has one of the best conducted talking machine depart-
ments in the country, a department developed on service
and advertising.

The demand for machines that has so far exceeded
the supply as to make the shortage in deliveries chronic
has heen the signal for all sorts and conditions of manu-
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His MASTER'S VoG8
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T is a matter of regret to us that for the pre
sent we cannot take on any more dealers,
the reason being our inability to ade

q\lale[\‘ fill the large orders of our present

trade

When our output again begins to equal the ‘
demand for His Master's Voice products we
shall ask you to join in the prosperity of those

selling this famous line

BERLINER GRAM-O-PHONE COMPANY, Limited

HEAD OFFICE AND FACTORY

The Famous Victrola MONTREAL Victor Records
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The most famous Trade Mark in the World
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are Wholesaled by the |‘n“0un|g Firms

ONTARIO QUEBEC PROVINCI
His Master's Voice, Limited West of Quebec City
208 Adelaide St. W,

Berliner Gram-o-phone Company, I.td
Toronto, Ont

Montreal, Que
MANITOBA
ALBERTA:
SASKATCHEWAN:

Western Gramophone Co

NEW BRUNSWICK
J. & A. McMillan
St. John, N.B

122 Lombard St

Winnipeg, Man

OTTAWA VALLEY NOVA SCOTIA
C. W. Lindsay, Limited Eastern 'I alking M:l'klnnr Co.
Ottawa, Ont lalifax, N.S

QUEBEC PROVINCE

East of Quebec City BRITISH COLUMBIA
C. W. Lindsay, Limited, Walter F
Quebec City, Que

Evans, Limited
Vancouver, B.C

BERLINER GRAM-O.PHONE COMPAN Limited
HEAD OFFICE AND FACTOR

MONTREAL
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facturers to turn their attention to the manufacture of
talking machines

As a result several bastard products have suddenly
appeared
denly, but not before dealers here and there all over the
connutry have experienced some of the tribulations re
sulting from the marketing of an unsatisfactory article

The suceesstul manufacture of talking wmachines is
not different from other lines in that it requires time,
money, study, patiecnce, persistence, energy and the sur
mounting of various price, labor and material obstacles
hefore the product is even ready to market. Therefore
be very reluctant to take on that commodity that is being
marketed for its eheapuess only

With a shortage of the known makes the temptati m
to the dealer is strong to grab at whatever offers and
the said temptation will be stronger bhefore the fall teade
is well started.  In this connection the Journal can only
enjoin upon the dealer 1o zealously keep down impulses
and act on his judgment, which will he o leave the ex
peviments alone and aceept with the best possible grace
the inevitable, if the inevitable is insufficient machines
to meet the demand. which the Journal believes to he

Some of them have disappeared more sud

the case
Kosciuszko Street.

ARLY fall is a good time for salesmen to wake a

genuine resolution to utilize every possihle oppor
tunity to improve their methods of selling so as to he
right up-to-the-minute.  To do this is really not diffieult
It simply means plugging away. The chances for im
provement are on every hand.  Anent this thonght the
following extract from Edison Diamond Points for July
is worth quoting: “*You may have heard the story of
the Brooklyn cop who discovered a dead horse on Kos-
ciuszko street.  The police regulations required him to
make a report for the information of the Health Depart
ment.  He didn’t know how to spell Kosciuszko street,
but he did know how to spell Tompkins avenue, so he
dragged the horse around the corner to Tompkins
avenue. 1f this cop had looked up at the sign on the
street corner he could have learned how to spell Kos-
ciuszko street, but it never oceurred to him to do that

“Some of our dealers are a good deal like this
Brooklyn cop. It would be as easy for them to learn the
hest selling methods as for the Brooklyn cop to look up
at the street sign and get the correct spelling of Kos
ciuszko street, but a lot of them don’t take the trouble
There are a good many lessons to be learned from the
dews. When a Hebrew moves up town from the Bast
Side he changes his methods of doing business, and if
he finally gets a store on Fifth avenue he changes his
methods again.  In other words, a smart Hebrew mer-
chant always sees to it that his merchandising methods
are in keeping with the quality of the merchandise he
He is seldom out of step with his goods.”

A Good Selling Argument.

HAT appears to be an effective argument to help
lealers in placing talking machines in homes with-

out prejudicing the future sale of a piano to the same
home is this viewpoint of the child’s musical education
expressed by J. Catherine Macdonald, writing in the
Etude.  This writer says: ““Musical education shonld
not be hegun at the piano. The instrument is not the

is selling.

CANADIAN MUSIC TRADES JOURNAL

hest awukening the | sense History

shows that since the invention of keyboard instruments

means of nsics
people have become far less musical than they were in
the days when singing was popular, becanse attention
has come to be fixed wore on a complicated mechanism
than on the music itsell; so that at present, instead of
on the college enr
rienham of cqual dignity and importance with English

the art of music occupying a pla

literature, as was the case in the days of Queen Elizabeth,

it is often looked upon with disfavor by educators—and
not without reason, considering the way it has heen
tanght

HCeeil Sharpe, the well-known collector of English
folk songs, says that if children conld only sing these
beautiful melodies of all lands for three vears bhefore
being taught anything about the science of music or the
nrt of handling an instrament, that we piano teachers
would have musieal people to deal with.  But until such
an ideal state of things exists we ourselves must be the
ones to make the children musical, as far as that is pos
sible how

The yuestion of “how’

The question is
is answered by the talking
machine and the splendid record catalogues we have
to-day.  The place of the talking machine in the child’s
musieal edueation cannot he given too much emphasis,
It should also be kept in mind by salesmen in making
suggestions to record customers

The Field Among Music Students.

LL over the continent music teachers are discussing

one with the other, with their pupils, or in the
musical press the effect of talking machine music on the
future of the wusic «aching profession.  From these
expressions of opinion the Journal has taken two typical
ones which are commended to the talking machine trade
as ammunition in enltivating sales. It wonld seem from
u study of a good many of the statements from teachers
that talking machine music has some staunch friends
among voeal teachers, though piano teachers are perhaps
more divided on the question of their friendliness to the
talking machine

The first teacher thus expre

es himself: ““T'he ques
tion whether the mechanical players and other such
instruments are a blessing or a drawhack to musie de-
pends a good deal upon how one looks upon musie. If
the musical faculty in man is developed only for the
purpose to provide a living for the music teacher, then
those instrume surely a dreawhack to this profes-
sion, for in time the profession of music-teaching wonld
e reduced to a very small size, but if the musical faculty
is given to man to make him enjoy musie and derive all
the henefits therefrom, then these instruments are a
blessing and the surest and quickest way to realize this
ideal

“The enjoyment of music is one with acquaintance
of its literature, and you will agree with me that ninety
per cent. of all music stadents never get to the point
where real ““musieal literatnre” hegins. To them music
as an art will forever remain a hook with seven seals, if
all the art of music they can consume must come through
their own efforts.  And the above is not alone true of
amateurs, but also of wmusie teachers, the majority of
whom have not any too extensive acquaintance with
literature.

s ar
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1 consider the talking machine as one of the great
est aids to the music student. 1 know from my own
home that my danghter has received more real music
henefit from her

wds than from her music studies,
and while she is but a very limited player, | consider
her musical appreciation quite highly dey
records frequently in elasses of our sehool,’

The second t

L1 use

From the indications |
have had of the influence of mechanieally  produced
tusiec upon my papils in singing, | incline to the opinion
that the influence has heen favorable on the whole

her write

“Reproductions of  the singing  of distinguished
artists stimulate a desire to learn the music which 1l
sing and give a wodel for its vendition.  The ohje
tions to this, which sometimes hecome manifest, are that
pupils are led to attempt that whicl in grade or method
of phrasing are inappropriate for them This, howeyer.
is

wasily regulated hy the teacher, who in other spects
realizes the aid received from the pupil’s interest in the
reproduction.  But it is only in repertoire work that
mechanical music affects the situation appreciably

““Another view of the subject is suggested hy the
mark sometimes made by a pupil who has listencd to i
1oconld never do like that; |
might as well give it up.’
rarely if ever an announcement of gennine intention ;
they usually prelude a determination to work all the
harder.  To the voice teacher’s business 1 rogard the
“dises” as aids rather than opponents,”

masterly performanee :

However, sueh remarks are

Novel Use of Records in Vocal Teaching.
SICI.IDIL\l does one see much attention directed to this

use of the talking machine, hut nevertheloss it is too
important for the trade to overlook.  Another voeal
teacher participating in the foregoing discussion suid
“The hearing of pieces—voeal records—on sound repro
ducing machines of a high order has in cortain cases
stimulated a desire for voeal study, and in others o de
termination to persevere to further attainment in voeal
technique and interpretation

“The writer is now specializing in the use of the
sound-reproducing machine in his studio as a means of
giving pupils an opportunity to ““hear themselyes as
others hear them’ to a considerable extent. He has os
tablished a system wherehy records are made by students
at regular intervals, of both exercises and Pie

and re
produced for eritieal heaving and comparison by the
pupil. Tt is well known that in many eases it is cox
tremely difficult to convi pupils of certain faults; as,
for instance, of the existence of u *“tremolo’ or dispo
sition to sing ‘sharp’ on certain pitches.  fHere is where
the record is of a certain value in the studio. 1y is of
especial service also in showing the pupil Ins lack of
power to sustain tone firmly and evenly and to sing with
the true ‘legato,” avoiding oveasional fexplosions” on
pitch or a syllable.”

How He Works It.
RIEFLY. the methods of a live Edison dealer in New
Orleans, as related hy himself,

as Tollows, and they

touch points that are worth while not only for Edison
dealers in Canada but for men selling other makes as
well: “Many of our bhest prospects come from Edison
owners.  Supplements ave always mailed 1o owners

TRADES JOURNAL

promptly, vecords are sent on approval, and we have our
mechanie call frequently to oil and imspect their instru
ments,  The owners ave vouted in such o manner that
the mechanic n make the lary
calls inow day. 1t is needloss to say that all troubl calls
have our immediate attention. 11 we find, on looking
over our hooks, that some of onr customers have quit

st possible mumher of

buying vecords, we write them a nice letter whieh is
sent out with the supplement.  In the event that this
doesu’t hring results, we "phone them, and, if NECOSSATY
il eall.  Personal attention and keeping
enstomers” interests at heart will certainly produce r

make a s

sults in the form of good live prospects.

I pays 1o give just as many coneerts and recitals
as it is possible 1o hook.  We keep o card in our win
dow all of the time, stating that we will take pleasure
in furnishing free of el

we the musieal program for
any entertainment to he given by any Chureh, Club
Lodge, School, ete. We have two s lesmen who tak
turn about with the Recitals Many sales are an indirec
result of sueh Recitals, and it will pay 1o see that ther
are given at least one or two a we

Keep people com
g to your store by having attractive windows, Huve
your windows dressed onee a week, spend some money
on them. Your show windows represent from 10 pey
cent. to 25 per eent. of the vent that yYou ave paying
Any real estate man will confirm this statems nt. Your
place of business is judged by your windows Keep
them attractive

‘Keep close tabs on all prospects received,  See
that a permanent record is made of them.  To he com
plete, a prospect card shonld contain the party’s name
residence address, husiness address, date of eall style of
mstrament interested in, kind of music he prefers, his
opimon of the instrument, rating, ideas of prospect

canuse for not buying, and salesman's name A record
should be kept on the reverse side showing the nnmber
of times he is personally ealled on. "phoned to, written
to or sent literature

1 have veached the conclusion that the longer you

have o prospect, the less chang

you have of selling him
Many sules have heen lost beeause prospects. were not
followed np quickly enough.  You have a prospect ; com
petitor has same prospect.  Yon don’t call on him, com
petitor does.  Result—competitor gets the sale.  You
should assist vour salesmen in lining up their prospects
with a series of good, strong follow up letters. The
right kind of a letter from the manager will make a
good impression and render easier the salesman s work

Place a8 many instruments as possible on approval
with responsible people.  Always state definitely  the
number of days vou will

Ve an anstrament out on
The conditions or promises you attach when

approvi

sending an instrument on approval will assist—or handi
cap—you in closing the sale.  Closing is the hardest part
for the majority of salesmen.  The one thing they
should remember is to assume in a diplomatic manner
that the prospeet has decided favorably. and that it is
only a question of minor details, such as finish, terms,

ete. You ean feel a man ont and elose many sales hy
suggestion: yet T have actually heard some sulesmen say :
“Well, how do you like the instrament ? Have you de
dided to keep it?° The prospect often says “No,” and
s mighty haved to get him to go back on that *No.'
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No" will the
Broach it in sueh a manner that it will

Never ask a leading question when
sale for you
require at least a dozen words for him to turn you down
Make it hard for him, not casy
In demonsteating, vemember that a man may think
has ex
Whil
it you allow him to make an incorreet statement, it is
hard to make

he knows yon arve vight,”

Use of Talking Machine Records in
Tuning Pianos.

PATENT has boen issued by the United

ernment for a method of tuning

tulking Th

purposes of th

something, but if you convinee him hefore e

pressed his thought, he will coincide with yon

lim admit that he is wrong, even though

ales gov
pianos by means of
machine records following deseribes the
paient

In the tuning of a plano to produce vqual tempera
ment I
thirds
tions to
which
sound vibrations of th

necessary that the tone intervals, namely,

fourths, fifths and sisths, shall hear cortain vela
only
the

respective ton

vach other, not with reference to piteh
and length of
bt with vefer

ence to the frequency and length of **heats™ or

is determined by frequency
Waves
of sound which are distingnishable by the human ear
and which are due to the simultancons oceurrence or
agreement at intervals of certain vibrations constituting
said tones, or, as they may be termed, the nodal points
of the two tones forming the particular tone interval
whieh is being sounded

By taking advantage of the faet that
which wre distinguishalle to the car when a given tone

these heats,

interval is sounded, must have a eertain frequency i

order to produce in the complete cirele an equs

ment, it s possible to tune the civele of a keyed insten

tempera

went by progressively sounding and justifying the tone
infervals, and it is the objeet of this invention to pro
vide a deviee by means of which these several tone inter

vals ave sounded, or may be reprodueed conseeutively in
the proper order of progression throngh the eir o
serve as g definite and invariable guide to the tuner of
a musical instrument

S Assuming a piteh for small E and sounding there
with small €, major third below, the beats pereeptil
to the ear should agree with the ticks of an ordinary
good movement wateh, while said E sounded with small
G osharp above, shonld produce heats at the rate about

third faster

S With one-dined € tuned smooth or without pereep
tible heat and tested with G sharp, the

tenth telow onedined C and which, if correct, will he

with small (',
smooth or without perceptible heat, there is established
a basis for the further tuning of the civele, wherein the
tone interval G sharp—onedined € will produee a heat
one-thivd faster than the tone interval small B
The interval sharp—G
should then be tuned a smooth or perfect fifth, so that
the tone intervals small O sharp—E will beat the same
as small E—G sharp, and then this fifth should he con
tracted by raising small (' to an extent sufficient to cause
a two-beat veduetion in the interval small ' sharp—E, as
compared with small K—G sharp

“In the same way, small €' should be tuned a smooth
fourth with small F, so that the tone interval small

G sharp,

small (' sharp—in  practice,
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the
should I

heat of rate as small

fourth

sharp—F will have a
C—K
raising small I* to substantially the same extent as the
fifth G sharp ted,
and by proceeding progressively througi the cirele in
the fifths expanding  the
fourths, a cirele of equal temperament can be produced

In ea
pared a sound record having means, such as grooves, in

same
whereupon  the expanded by

former small € sharp was cont

this way, contracting and

ving out this invention, there has heen pre
dentations or undulations, adapted when in use to repro
duce vespeetively and consecutively these tone intervals
and E. small B and G sharp,
and €
with lower G sharp

as for example, small (
small G sharp (or A flat
' (oetave

small € and one-lined
tenth
and G sharp, small C sharp and E, small E and G sharp,
sharp and F, and so on through
s oeach of the tone intervals as reproduced repre

. small € sharp
small € and ¥, small (
the
senting the corveet frequency of
of the tuner.  The
of the sound

ein
ts for the guidance
record of these tone intervals, or the
ErOOVes, record

may be produced in any

suitable or well-known manner, as by recording deviees
of any of the well-known types, exposed s

ssively to
sustained  productions of the respective intervals
produced by any instrument, or combination of instrn
ments, tuned to the proper temperament

In practice, it is only necessary to adjust the speed
of rotation of the record to produce the desired piteh of
the initial tone interval,
after which the conseentive use of the tone records will
result in a rveproduction of the several tone intervals
ovenrring in the and after the completion of the
cirele the instrument under manipulation can he tuned
therefrom in both directions as to octaves, which, as in

sound for small octave E of

cirele

the ordinary insteument, may be shaded more or less to

give the desired brilliancy to the upper registers and

sonovity to the lower registers,

On Handling Approvals.
By Wallace Brown in “The Phonograph.”
OW-ADAYS you hear a great
among talking machine dealers about the so-called
Approval Record Nuisane
We find most dealers protesting vehemently

deal of discussion

and
still doing it, in a move or less half-hearted manner

As a matter of faet, the approval record business is
like the vandeville juggler’s pet stunt

It's a good trick if you do it

Every dealer who conduets either a systematic or un
systematic approval record service knows that he could
make with it, and probably could ine; his
vecord sales considerably—if had the backhone
to follow the system he has, or put in a system where he
hasn't

Ar
profitahle

money e

he only

one

record serviee should be the foundation of a
By record service, | mean
positive and aggressive plan to stimulate
by making it casier for the customer to

approval husiness

record buying,
seleet his records

ord of
ach individual eustomer’s likes and dislikes, giving each
cne of them the individual impression that you do know
their preferences and that your knowledge of this,
coupled with your knowledge of your own record line, is
worth something to him.

Sueh a system involves a comprehensive
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Rimunm

Under the Probation-
ary Zone policy of
Thomas A. Edison,
Inc., the dealer assumes
responsibility for a
specified zone of opera-
tions in such a way
that he is likely to do

I'he NEW EDISON
dale - O Laboratory Mod

Putting Dealers on Their Mettle

more business than
under any other plan.

Under the Probation-
ary Zone Plan the
dealer has ample oppor-
tunity to show how
good a dealer he can
be and how closely he
can cultivate his zone
when working under as
ideal a plan as we can
at present conceive.

After the dealer has
complied with the
liberal conditions of the
Probationary  Zone
Plan, and has been ac-
cepted by the company,
the immense Edison
Factories, the highly
efficient Edison organ-
ization and a most satis-
factory service are
placed at his back and
e Is given every incent-
ive to make good.

Thomas A. Edison, Inc.

103 Lakeside Ave Orange, N. J.
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To accomplish this vesult, we
that

have o card showing

every record ach customer has had on approval

and every record purchased.  When records are sent or
taken out on approval, every number is posted on that
customer’s card : when they checked in the card is

checked, showing which ones were retained

ar
A glanee at this card shows us two things—first
what class of records the customer prefers, and second
whether he is keeping the required proportion of records
Whenever new

or not sed all regular

record customers should he either called up on the tele

records are re

phone or written, with some definite suggestion as to a
couple of records that you know they want, as evidenced
by their previous purchases

It is not necessary that the customer know that you
keep a

tradde

doof s purchases, unless he is liable to

elsewhere, in which case this serviee conld be ex
plained, and made a talking point in favor of his making
all his record purchases from you

Especially
mers who say

I don’t know

valuable is this plan with those custo
Send me up some of your latest records
wWhat I want.”" Yo can more nearly ap
proximate his own preferences than hy merely sending
up, as is usnally done, the month’s **hest sellers. ™
These cards also show how offen a customer buys.
In going over them every month, you will discover good
customers who haven’t purchased for some time,  These
people should he making some definite recom
wendation as the exeuse for your letter, instead of the
faet that they haven't purchased lately. This doesn't
look like you needed the money so much as that vou are

written

teying to render your customer some definite

The labor necessary to keep these cards is a good
mvestment, and where record  business is large
enough this braneh of the husiness should bhe placed in
charge of a girl who knows the record line and who has
a good telephone voice,  The psychologieal value of a
pleasing and conxing voice over the telephone is not to
be lightly scoffed at

And now

serviee,

your

that hackbone

Every eustomer who wants to tuke advantage of your
approval service should sign an agreement in which they
are wade responsible for the care and safe return of the
records, within a definite time

about

L twenty-four or not over
forty-cight hours, and agrecing to vetain and pay for at
least one-third of the records taken ont

We cnll this agreement an ** Approval License"
nuse it as o talking point in selling instruments

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS
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The customer must not he allowed 1o violate the terms
of his agreement without his attention heing called to it
Should he return all the records or not keep the requived
quantity. with the usual excuses, the
shonld hold
Explain why you cannot afford to conduet th
that the really
proper way to buy records is to hear them in the stow
Don't the white feather on this first
they do it one

Boss™ (not 1l

salesman immediately conversation witl

him
business in any other way, and suggost

show troubl It
they will continue and your system will
he on the * hunmer

Give them one more chance after the fiest warning
and no more.  Let them go to your competitor
And the not all so almighty

searved that somebody would spend some money with one

by way, if we wer

of our competitors we'd all make more money
hetter nights

Approval Record License and Agreement.

Wallace Brown, Ine., any writ
ten or verbal contract or promise other than printed or
written on the face of this agreement
Mich
WALLACE BROWN
me the privilege of the 45 HOUR
or Edison Dise Records, T hereby agred

is not responsible |

Detroit
and in consideration of

191

For
Ine., extending 1
approval plan
to the following rules

WALLACE BROWN, Ine., will allow take
home, or will deliver to me, Edison Records not exeeed
ing cighteen records at one time to safely keep
and carefully use said records and to be responsible for
their safe return to WALLACE BROWN
X HOURS

I agree 1o keep one-thivd of all records taken out on
this plan by me or any member of my family

me to
I agre

Iue., within

I understand and agree that records retained over
the 48-hour period are not veturnable and may he charged
to my mnt

I further agree that WALLACE BROWN, Ine.,
terminate this agreement at any ting

may
. at their option

I have this day received a copy of this agreement and
have read and fully understood same. 1t is satisfactory
to me, and I hereby agree to its terms and conditions.

Address
Number

Business

copted

Nigned

Address
Telephone Number
Notive that WALLACE BROWN, Ine

sible for the return of any records

is not respon
They will tey and
make the “pick up,”” but in event of their not doing so
the signer is held responsible

Me. George W. Lyle, formerly viee-president and
general manager of the Columbia Graphophone Co., and
who has been out of the talking machine business for
the past vear, has re-entered the field. e is general
representative in the Metropolitan District for the Do
mestic Talking Machine Corporation of Philadelphia
the founder of which is Mr. Horace Sheble,

The chief value of a mistake is to show us what things
we cannot do.  Sometimes a mistake is profitable far
heyond its cost
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Model 1

Dimensions 11 x 12 x §

Live dealers, it will pay you to carry and
demonstrate the

ARIONOLA

Our new Sounding Board principle elimi-
nates all metallic and muffled tones.

Model 5,
Universal Electric Motor.
Dimensions 2014 x 17 x 1314

Our motors are manufactured exclusively
for us by The Waltham Watch Company.

Finished in satin mahogany and mission
oak.

Retail prices range from $21 to $100.

Write for Dealers' Terms and Discounts

Model 4.
Dimensions 2015 x 17 x 1314

Manufactured By

Arionola Mfg. Company, Limited
Head Offices, ROBINS BUILDING

TORONTO : ONTARIO

Model 2,
Model 3. Dimensions 14 x 16 x 8
Dimensions 16 x 18 x 11
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Having Music All Over the House.

IPING talking machine music all over the house from

a central plant in the hasement is the accomplish
ment of an Indiana citizen, according to the Tuners’
That paper By simply touching an
clectric button on the wall music of melodions tones
issues from the cold air duet and the hot air registers in
the floors.  Every room having a register is I ided
with musie.  Even the cook ean peel potatoes to the tune
of a lively onestep or an arvia from grand opera

The invention is hased on the principle of the talking
machine

Magazine SHVS

On a large cirenlar table in the basement,
supported hy gas pipe legs, are a series of ten iron dises
Each of the dises supports a standard talking machine
record,  All of the dises are kept in motion by a long
sewing machine belt, which is propelled by a small elec-
tric. motor attached to the under side of the table. In
the centre of the table is a hig plaster of paris horn point-
At the base of the
horn is & tube which, in turn, conveys the music from
the needle and sounds through the horn.  Down the
centre of the tube is a tiny shaft whieh terminates in a
little cork roller. This rolls around on the wavy sur
face of the top of a wooden rim around the edge of
the table

The needle is allowed to
where it drops into the outside grooves of the r
After a seleetion is played
the cork roller reaches the raise on the far side of the
depression in the outer vim, elimbs up, lifts the needle
from the record and earefully places it on the next
record.  Thus the dle moves from record to record
until the whole ten records are played and starts all over
again, running as long as the motor is kept going.

ing downward like 4 morning glory

end to the dises at points
ords hy
depressions cut in the rim

Energizing the Monthly Statement.
Make the Statement Speak to the Debtor—That's What It Is

B. Parker in "Paint, Oil and
Drug Review."

LMOST all lines of business, hoth wholesale and re

tail, use the monthly statement as a means of seeur
ing regular payment of their outstanding accounts. But
there is a great deal of difference in the results obtained
The purpose of this article
is 1o point out this difference and make such sugges-
tions as would be of assistanee to one who has not given
et special attention. 1t is an old saying that
“anything that is worth doing at all is worth doing
well.™ If monthly statements assist at all in bringing
in the money—and they certainly do—then the hest way
of using them will hring in the most money, or in other
words, add to the percentage of efficiency, and therefore
the profits.

The first important point to consider is the form of
statement to use.  Very often this matter is left entirely
to the printer, as though it were a matter of no impor-
tance at all. He is merely asked to quote on so many
thousand statement forms and given a letter head from
which to pick out the lines or words to make up the copy.
As nothing is said about the quality of paper, he may
use the cheapest he thinks the fiem will stand for, and
as it is usnally a question of price instead of quality he
does ot feel it incumbent on him to give any advice in
this regard.  The result is that the majority of monthly

or.—By W.

by various business honses,

the subj

statements in general use are not nearly as effective as
they might be if effectively printed and ruled and o paper
used that would cause the vecipient 1o give it more than
passing attention

This heing true, there is a g opportunity for om
who appreciates the difference in result between the use
of the best and the cheapest stationery to make wuch
of the possibilities that lic mostly dormant in the print
ing of the monthly statement. If every the
most effeetive form, its general use wonld canse it to Jose

one used

some of the efficacy it now has, as it is in part the special
that a *“different’” that
makes it so especially officient

One form of statement that the writer knows to have
did
It was printed on pink bhond
note the regular
This out on the desk
I was opened by the debtor and was not
There were
columns for items, one heae Items Now Due’ and
the other ** Hems Past D At the bottom of the state
ment the following words appeared

attention stutement  attracts

heen very satisfactory in use not cost mueh mor
than the ordinary kind
paper and ent
statement
when the g

so easily mislaid or improperly file

sheet size instead of

size made it stand

wo
“This sta

dug
ate your prompt remittanee,”’

ment

s wot g dun for items not due; for thos or past

You

was no column for items not due, hut

due we would appr
will note that ther
the form of wording used would eanse th recipient of
the statement is wof a dun for items not due: for those
due or past this statement was to get the debtor to pay
attention to it on its receipt, instead of laying it at one
side.  And this was exactly the vesult obtained

Next to an effective form of statement the matter of
regular mailing is the most important. It is customary
to send them the first of the month, or somewhere near
that time. 1In business  houses it
whether the office force has the spare time or are busy
at something else—putting out cular letters or at
tempting to balance the ledger, for example
they think they are busy then the statements g
the days when there is nothing else to do. The effect
il the statements
come in so late in the month that he has paid ont a con-
siderable amount to others he is quite likely to let it go
to the next month, If finances work out hadly for him
during this month he may not he really able to pay the
next month, and another slow account has heen added
to the ereditor’s In The way to solve the problem
is to tell the hookkeeper that the statements must he ont
on the first day of cach month, no matter what else must
be held up. and to make him personally responsible for
the earrying out of this order,

Where a discount is allowed for payment within a
certain time, this should be indicated on the statement
in a manner that will show up strong. 1f printed, red
should be used for the line stating the discount, hut a
rubber stamp with purple ink is even more effective.
Where no discount is allowed after the statement is sent.
but would have heen allowed if paid sooner, then the
discount should he emphasized on the hill sent.  There
are two views on this matter of allowing discount, one
that it is given because others allow it, but that the ered
itor would prefer the debtor did not take advantage of
it, the other that the customer who discounts is the most
valuable customer in the end. even if the ereditor doos

Some depends on

In case
e left for

on the debtor can readily be seen
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apparently lose woney by his taking a discount This
latter view the weiter entirely agrees with, and there
fore believes that where a discount is allowed at all, it
cunnot be too strongly hrought to the attention of the
debtor

What is known as an \uditing Sheet™ can be used
to advantage in connection with the monthly statement
I many instances, especially where there are a number

I slow accounts that are perfectly good ; and for that

reason at s not desived to ask for the money although it
15 past due.  The purpose of this sheet is apparently to
have the debtor check up the items of his aceount and
advise if correct, for the benetit of the Im.yl\l‘...-l.m._- i
partment.  This was the sole purpose when it was first
originated by the Standard il ( ompany . but with the
addition of a few blank lines he low the line for signa

ture, it has been found to he an oflective aid 1o volle

Hons. 1t Joses its effect if used too offen and for that

reason should not be used oftener than four tHines o year
It may be made ont at the same time as the statement
and Fastened to it with a paper elip
AUDITING SHEET
1916

Dear Sir
Will you kindly look over the following items and
indicate it correct by your signature.  Stamped return
envelope enclosed.  This is NOT A DUN. but is for the
henefit of our hookkeeping department
Yours very traly
CREDITOR & COMPANY
Balanee due #
Items due sinee ahove date
Payments sinee above date
Total amount now dug
Signed

Remarks

It will be noted that the statement is m
Auditing Sheet that a stamped return envelo
closed. This, of course, increases the cost of sending

n the

s en

out the statements when the sheets are used. but the
writer believes that in the a

e business the results
obtained are worth the extra cost, even when no effort
is made to otherwise mak up for this extra expense
In some instances this can he made up by enclosing a
special

les offer or some piece of regular sales liter
ature.  Experience has shown that sales matter enclosed,
if limited to one extra sheet, does not detract from the
attention d the statement. Where it is possible to
make a special offer, with a time limit of, say, ten days
it may bring in a mumber of orders that wonld not other
wise he hooked, as well as seeure the payment of the past

1tems more promptly than if there were no special reason
for-a prompt answer.  The plan is quite easy to adapt
to almost any line, and a few trials will show exactly

what methads give the hest results ina given case

A train of thought isn't much good to a man who is
too lazy 1o generate steam for moving it in the right

direction

Victrola Man at Shorncliffe.
Mr, Duncan Gordon, who has charge of the Vietrola
department of Messres, Opine Lad., at Ottawa, has Just

received the accompanying snapshot * from his friend
Capt. M. L. Waine, at Shorneliffe ( wnp. England
The model shown is a Style 1X which Mr, Gordon

presented to him (on the usual easy terms) hefor leay
g for overseas.  Capt. Waine suys: My dear Dun
can: Lt Elhert Soper (a divector of the Ottaws Strect
Railway ) and 1 ave teying to look *grouchy,’ Tive ma

The Victrola at Shorncliffe Camp

chine is the one 1 hought from You last year, now owned

by the wen of our unit. Ever yYours, Capt. M, L. Wain
The gramophone is * doing its hit" in the barrs

traming camps and even in the trenches by helping

k

epup the spirits of the men through many a tedious

and anxions hour.  Messes, Opme Lad., state that quit
A number of Vietrolas sold by them have ZONe Overseas,
one of which is in use hy \djutant 1. Willis O°Conno
ot “H. Q. 8.7 in France, whence Messrs Orme, Ltd
receve frequent orders for records,

Motor News.

E. Jaceard, formerly consulting engineer with the
Sonora Phonograplh Corporation and one of the fore
most talking machine technicians in ihe country, has

Joined the Otto Heineman Phonograph Supply Co. of
New York and Elyria, 0., and will conduct extensive
search work at the Elvreia factories in conjunction with
Louis Valiquet, the ehief Heineman engineering con
sultant

The Heineman Phonograph Supply Co. have an
nounced the latest addition to their xtensive motor line
the new model heing known as No. 3 motor, 1917 madel
Regarding this new motor, w hich is the vesult of con
siderable  experim nting. Otto Meineman, the firm's
president, sayvs

We have already shipped quite o
namber of these motors to the leading talking machine
concerns throughout the country and 1 am please

say that they are giving perfect sutisfaction in every
respect.  We will he ready to ship this motor in larg
quantities on Augnst 10, and the new departments which
we recently opened in onr factory will enable us to turn

Continued on Page 89

—
£s
-




CANADIAN MUSIC TRADES JOURNAL

You're coming to Toronto for the “Ex.” Cut the
daily grind and run down Fair time. Drop in at
36 Wellington St. East and get your lungs full of
COLUMBIA air; then you'll go home and get your
pockets full of greenbacks, so it's time well spent.

Our telephone and stationery—in fact the whole
office is yours during your stay. We're at your
disposal.

We have the finest wholesale talking machine ware-
house in Canada, the largest stock, and most eff
cient organization.

Behind the MUSIC SUPPLY COMPANY —its premises,
methods, and stock—is one big idea—SERVICE TO
YOU. That's the reason for our large stock, complete
lines, and quick delivery facilities. That's the reason
Columbia dealers served by us are doing an ever in-
creasing trade, and make more money on their invest-
ment. Columbia dealers are so well satisfied with the
multiplication-table increase of Columbia business pretty
nearly everywhere, that we can't for the life of us see how
any Ontario not-yet-Columbia dealer can be

Music Supply Company

John A. Sabine 36 Wellington St. E. Telephone

Chas. R. Leake MAIN 4716

Toronto
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ONE — above all, tone!
That's what sells Columbia
Records!

Tireless research and experiment
have perfected their manufacture,
down to the most minute mechani-
cal and artistic detail Columbia
Double-Disc Records are one of the
strongest dealer points in the whole
Columbia proposition.

Competitively — remember this
—competitively, Columbia Records
in tone quality, timbre, rhythm and
musicianship never fail to win the
judgment. Wherever compared,
Columbia Records are demonstrat-
ing superiority, and are being de-
manded more and more by owners
of all standard makes of talking
machines,

Proof of all this lies in the stag-
gering increase in Columbia busi-
ness during the past year. And
there is no plausible reason why
you should not be prepared to
satisfy this ready-made demand, in-
stead of seeing your customers go
across town or down street,

Columbia Graphophone
Company

365 Sorauren Ave.,
TORONTO

AT ‘
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S they have in the past, so
A to-day, Columbia Grafon-
olas and Columbia Double-
Disc Records not only produce
bigger profits, per sale, or per dol-
lar, or per hour than any other line
of musical merchandise now being
sold, but they add to the appear-
ance of a piano store and to the
standing of a piano business.
More on this subject in “Music
Money," a free book you ought to

have.

Columbia Graphophone
Company

365 Sorauren Ave.,
TORONTO

Columbia Grafonola ‘' Deluxe "
$250
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The Home of Sterling Actions and Keys, Limited
Makers of Made-in-Canada Piano
Actions and Keys

This is the oldest piano supply manufacturing house in
Canada and the products of this factory have a reputation for
durable service that dates back to the delivery of the first action.

The Sterling Individual Brass Flange Action
has strength and durability above the requirements that will be
put upon it. In the event of a repair being necessary the work
is done easily and quickly.  This action is especially adapted to
meet the extra work put on the action of a player piano.

For less costly instruments the Sterling ordinary wood flange

action will be found to possess all the advantages of high class
materials and accuracy in workmanship,

Nothing but the best ivory, nothing but the
most skillful matching, nothing but the most
competent workmanship goes into ‘Sterling
Keys.

They are made “right” in every detail and do
credit to the highest grade Canadian pianos

Sterling Actions & Keys

LIMITED
Noble Street o Toronto, Canada
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out a sufficient number of these No. 3 motors to ade
quately handle the demands of our trade.””

The Heineman No. 3 motor, 1917 maodel, is thus de
seribed: It 'w shaft, the
turntable shaft is on the end, burnished, hardened and
polished
of the governor shaft is also burnished and polished.
The valuable featu
which contribute considerably to its mechanical value
When the frame goes on the milling machines great
care is taken that there is an exact and precise distance
bhetween the winding gear and the ratehet
materially in making the
Instead of nickel plating the frame the company has
arvanged to use japanned enamel on all Heineman No, 3
This also applies to the spring barrels
The use of japanned enamel not only greatly improves
the appearvance of the motor, but makes it absolutely
rust proof.

There are

has a serew handle and s

The governor has thrast hearings and the end

frame embodies a number of

This aids

motor absolutely  noiseless.

motor frames,

quite a number of other features em

bodied in this No. 3 motor, as for example, every serew
has lock washers,
make this motor thoroughly representative of Heineman

quality.

Talking Machine Contract Upheld by Western
Judge in Case of Berliner vs. Scythes.
lN the action of Berliner Gramophone Co., Ttd., vs. W

(. F. Seythes & Co.. of Regina, an order with costs
has been granted hy Judge Lamont restraining the de
fendants from continning to sell Edison dise talking
machines and Edison dise vecords,  In 1913 Mr. W, G
I Seythes took on the Vietor ageney, and in 1914 W
G. K. Seythes & Co., who had hy this time taken over the
husiness, signed the Berliner Gramophone Company s
ageney contract, One of the elauses of this contract
provides for the dealer handling exclusively, as far as
concerns dise talking machines and dise records, the
products of the Berliner Gramophone Co., Ltd. At the
time the agreement was made the firm of W, G, F,
Sevthes & Co. had a stock of Edison machines and ree-
ords which they continued to sell, and an action restrain
ing them from selling these lines resulted,

The judge’s finding is of trade interest.  In referring
to the defence, he stated that there were only two elaims
seriously argued and that merited consideration, The
first was the elaim that there was no consideration for
the exeention of the agreement of 1914 hy the defendants
The judge quoted several eases in which this point had
heen decided, and he said :

“The plaintiffs had an undoubted right to sell their
dise machines and records on such terms and under such
conditions as to them seemed hest.  That prior to the
signing of the agreement of January 19th, 1914, the de-
fendants had heen getting the discount which, under
that agreement, wonld be theirs hy right is immaterial,
The plaintiffs had a rvight to say to the defendants, ‘You
must sign the agreement for the exclusive handling of
our goods, or we will terminate our dealing with vou at
once.” They did not say that, because there was no
occasion to say it: the defendants signed without any
demur and the plaintiffs continued supplying them with
the goods at the agreed discount.  The consideration for
the execution of the agreement hy the defendants was, to

No effort or expense was spared to

TRADES JOURNAL 89

Rolls (in
“that the conneetion between

| there and then,” but that
the plaintiffs would continne to do business with them

use the language of the Master of the
quoted by Judge Lamont

FOREY
them would not he terming
on the terms speci

there sufficient
El's

I am, theretore, of opinion that
was @ consideration to support  the
went.”’
e other point claimed was that the agreement was
I restraint of teade. The judge quoted observations of
My, dustice Wills in a couple of suits, one heing National
Phonograph Co. v, Menek in 1911, in which case he said :
“The the
right to use it in any way that the purchaser chooses 1o
it he
knows of vestrictions and they are hrought to his wind
He s
itentee has the
sole vight of using and selling the articles, and he may
prevent anyhody from dealing with them at all.  Inas
wueh as he has the right to prevent people from using
them, or dealing in them at all, he has the vight to do
the Tesser thing, that is to suy. to impose his own condi
tions, It not matter what are il he
at the time when the purchaser proposes to buy, or the
eson to take a ‘mind, 1 only give you this

seoon this condition,” and the purchaser is free to
take it or leave it as he likes, 1 he takes it, he
he hound by the condition,”

Referving again to the case at issue, the presiding
Justice continued his charge as follows:

sile of a patented article earries with it

use it unless he knows of restrictions,  Of conrse
at the time of the sale, he is bound by them
bound by them on this principle: the

does they NHVS

license

must

The plaintiffs having a right to restrain all trading
in their goods. have a perfect vight to limit it to such
dealers as will deal with them on the terms they impose
When the def nts entered into the agreement, they
knew it contained exclusive elause, and they admit that
they knew their subsequent sales of the Edison in tra
ments were in violation of the terms of that clan The
restriction imposed by it is, to my mind, a very reason
able one, and one calenlated to seeure to the plaintiffs
henefits resulting from the advertis ng done by them

SO the defendants were not willing to agree to it,
they were not obliged to do so.  They no
compulsion to purchase the plaintif’s goods. T must
take it that they agreed to the exclusive clause hocause
they were of opinion that they could not purehase the
plaintiff’s goods without signing it and that the purchase
of the plaintiff’s goods was desivable for their husiness
interests,  Taving aceepted the conditions imposed hy
the plaintiffs, which T find they had a right to impose,
the defendants are hound hy these conditions. Tt was
argued that under the agreement the plaintiffs could
prevent the defendants from dealing in any other dise
talking machine for five years, while they themselves are
under no obligation to furnish to the defendants a single
machine.  Tn my opinion that is not the meaning of the
agreement.  Where the agreement not only stipulates
that the defendant will deal exclusively in the plaintiff’s
instruments but at the same time provides that the de-
fendants munst carry in stock a line of such instruments,
there is an implied covenant that the plaintiffs will sell
to the defendants the necessary instruments,”

At the trial Berliner Gramophone Co. abandoned
their elaim for damages, and asked only for the injune-
tion, which was granted as stated.

were under
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The Victor—Ahoy! oF Orange, N, J. The title of the leaflet is derived fron

As the snapshot shows, there is more than one way the fact that Christine Miller and Alice Verlet were

oF holidaying,  The picturc is of Mr. A, Lorne Lee of recently featured in the Edison national advertising
the: Nordheimer branch at Hawmilton canocing around  Christine Miller is of Scottish descent and. as eve rybody
Yurlington Bay in his ** Vietor™ with the famous Vie- knows, a noted contralto,  Aliee Verlet is a Belgian and

tor £ oas e pilot. Mr. Lee is in the piano depart- besides Leing an ardent devotee of the land of her birth
ment bt never negloots an opportunity to make a sule  she is one of the finest coloratura sopranos in the world

This leaflet is supplem ntary to the national adver

tising to be used by dealers to follow up the magazine
copy, a new leaflet heing cover

eh month.,  Accom
panying each leaflet is a miniature letter, & novel adver
tising innovation being used by the Edison company
The Jetter, three and one-half by six inehes in size, s
printed from a eut made from actual typewriting, and
provides a space in which cach dealer may place his per
sonal signature. It is designed to e placed in the en
velope with each leaflet that is mailed out to prospective
Customers

The Red Rooster.

of a Vietrola or records, It was suggested o Mr, Lo The vecently formed Pathe Freves honograph Co

that he should carey a eanoe model with him but he

of Canada. Limited. is making rvapid headw
stated that when he left the store for his summer home

energetic campaign to make **The Red Rooster'' & fami
linr trade-mark in Canada. The rooster, which was
adopted as a distinguishing brand for Pathe moving
tures and sonnd reproducing produets, is already fami

v oin oan

he did not care to talk shop. although his idea us shown

has hrought him considerable husiness and could he used )it

in other places,  The usual cquipment of the eraft is a

double paddle and ten cushions liar in every section of Canada where people patroniz

the “movies.”  The particnlar business of the ahove
"“A Scot and a Belgian." named Canadian company will be in connection with the
\ Seot and a Belgian' is th peculiarly opportune  talking machine hranch of the music trades
title of a leaflet just issued by Thomas A Edison, Ine., The Pathe Freres Phonograph Co. of Canada, | td

A Real, Practical

Talking Machine Achievement

The practical application, in most attractive form, of acoustical and
mechanical principles already tried and proved «orrect
There is nothing in the least experimental about

The Magnola Tallﬂg Machine

Its real Improvements include
Tone Reflector, ensuring clearness of reproduction
Universal Sound Box, playing all types of disc records
Tone Graduator, controlling loudness of tone at will
It has real quality features, such as
Genuine Period Styles in Case De igns.
Novel and Practical ¥ ittings.
Finest “F.ano Quality” Material and Workmanship.

Magnola style 150, Louis XV, in Mahogany, Burled Walnut or Oak.
Retails in US.A. at $150. Canadian prices in proportion

We shall be glad to get in touch with you. You will be glad you did get
in touch with us.

Magnola Talking Machine Company

General Offices, 711 Milwaukee Avenue,

CHICAGO
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are already making shipments of Pathephones and re construction of the cabinet we had nothing to go by but
ords.  As stated in a previous issue of the Journal, it is  a verbal deseription of the wachine. It is a far ery

the purpose of this company, which has o strong per from this first attempt in 1909 to the electrically driven

sonnel, to eventually manufacture the Pathe lines in machine we have to-day.  From that day to this we

Cannda have never stopped thinking talking machines,”
Out-of-town dealers are invited to visit the Pathe
headgquarters at 215 to 219 Vietoria Street, and persons Having a Good Time.

approaching the building from Queen Street will have

Judging from the pictures, at least two members of

y troubl locating it. The red rooster appears on
Y . 1 PICRE ' 'l the musie industries and the fawily of one of them had
the side of the huilding announcing the Canadian honu

f the Path v good time this summer.  The family of one of them is
of the Pathe

New Talking Machine on the Market.
After years of experimenting, and a close conneetion
with the talking machine trade by reason of their supply

ing talking machine and record cabinets for all makes of
machines, the Newhigging Cabinet Co. of Hamilton have
completed a new line of wmachines which are now ready
for the market

The new  machine has been named  the Clarion
Musicphone,” 1t is a high grade make. and the Journal
is informed that the Newhigging firm does not purpose
putting out any low priced models.  As will he seen
from the firm’s announcement elsewhere in this issie
the cabinet is one of artistic lines.  The motor is oper
ated with storage batteries, and one of the ehief features
is that when the switeh is turned on the motor hoard im
medintely starts off at full

ment goes into details deseribing the sound-hox, ton

wed. The firm's announe

arm, and the other parts
The fact that the head of this firm, Mr, R, P, New
bigging, has for long had an intimate knowledge of the

talking machine business and has already well estah
lished connection all over the Dominion, augurs well for
the sueeess of the Clarion Musicphone.  In conversa
id to the Journal that
lieved that the first con

tion with Mr. Newbhigging, he

While open to correetion, he

cealed hor e Canada wy adle s firm' :
ed horn machine in Canada was made in his firm's specifically  mentioned because the other has not that

good fortune. Mr. E. J. Wright, who guides the des
tinies of the Wright Piano Co.. Ltd., of Strathroy, had
a month at Port Frank on Lake Huron. Mr, John A
Sabine, of the Music Supply Co., Toronto, spent a few
days with him there.  On arrviving he was promptly com
mandeered by one little Miss Wright and four Master
Wrights, who put him between he shafts of the jinrick
shaw as shown.  Mr. Wright and Mr. Sabine are shown
in the upper gronp with three junior Wrights, The
inset shows the hero of the party. The hig fish was
|
finally assisted in landing this twelve-pounder hy his
father. who says it was a fair sample of what they lived
on while at the lake

«l by the little man and he gamely hung on until

New Sonora Cata]ogue.

A new eatalogue in the interests of the Sonora phono
graph, which line is distributed in Canada by 1, Mon
tagnes & Co,, of Toronto, has made its appearance. In
fa ompanying photograph shows the this catalogue the various types are ptetured in the
cabinet of this machine, which was made in the year rooms as they might appear in the home
1909 with a sereen in the front of fine hrass wire mesh The various featu

What is believed to be the first concesled horn tulking machine in
wda. 1t was made by the Newhigging Cabinet Co., Ltd
of Hamilton

tory.” The a¢

8 of the Sonora are minutely de
“‘Not only was this cabinet made in our factory,” eon-  seribed and a new featur in connection with the de
¢luded Mr. Newhigging, “but the two-spring motor, tone seriptive matter is the designation of tone grades. For
armeand sound-hox were all made in Hamilton.  For the  example, the S

upreme’” is classed as “Tone Grade
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STRIKINGLY

DIFFERENT!
The ORGANOLA

Patented by The Pollock Mfg. Co., Limited

For those who want the best obtainable results the ORGANOI A
is far in advance of any other model regardless of make

The pipes here illustrated embrace every note in the scale and
vibrate in sympathy as their notes are given forth by the record
which happens to be playing

This sympathetic vibration not only steadies and clarifies the
note actually sounded at the moment, but submerges discordant

1 sounds and tends to exclude foreign noises of any character
‘ Thus the new PHONOLA plays with a marked absence of
scratching, grating, blurring, blasting, or any of those ear-offending
sounds that so frequently mar the performance of the highest priced
machines and records.
The cluster of pipes is attached to the bottom of the horn inside
The Resonating Chambers of the cabinet and is in direct connec tion with the tone-arm and the
the Phonola sl
sound-conveying and amplifying passage of the machine
Each pipe is mathematically correc t, being based upon experi-
ments covering many months of painstaking, methodical research
governed by unalterable acoustic laws.
.
Double Disc Records
10-INCH — 11.INCH — 12-INCH
90 CENTS TO $3.00.
E In Odeon Records you get the finest talent in the

world at lower prices than anywhere else~—FEmmy Des-
tinn, Leo Slezak, Carlo Albani, Frieda Hempel, H. M.
Grenadier Guards Band, Paris Grand Symphony Orches-

tra, and others

Odeon popular records furnish a variety of music to

suit all manner of tastes,

Write for our list of Odeon Records.

The Pollock M’f’g. Co., Limited
Berlin, - Canada

s
Showing “Organola” Model in use.

B —————
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PHONOLA -selling knows no season. It goes on
every month ol the twelve. But this fall is going to
be a record-breaker for talking machine sales, and the
different PHONOLA models give you the finest possible
line to get the lion’s share of the trade

The smooth sweet tone, the noiseless durable motor,
and the elegance of design and finish all commend the
PHONOLA to the musical public

The Pollock M’f'g. Co., Ltd.

BERLIN - CANADA

means  something

Write today

Model “Prince” Model “Princess”

Our dealers’ terms make
the PHONOLA Agency
the most aitractive on the
market. Every day's de

lay in getting particulars

Model A

Model “Duke”
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$onat;

For Fall
Trade

No=—You Can’t Buy It Everywhere!

OR can you buy a Howard watch, or a Worth gown, or a Pierce-Arrow motor—everywhere,
because of exceptional merits. For the same reason the Sonora is not for sale everywhere.

CLEAR AS A BELL

The best representative in each locality is chosen as the Sonora representative and this selec-

tion implies that the Sonora dealer is better qualified to give his customers perfect service than is any

other firm in his territory.

It is a fact that the Sonora does
more to sell itself than any sales-
man

After listening to the magnifi-
cent richness of the tone of the
Sonora, the visitor naturally is in-
terested in knowing something
about the mechanical construc-
tion of the instrument, the pur-
chase of which has been mentally
decided upon.

Then the salesman who is dem-
onstrating the Sonora explains
the perfection of the Swiss-made
motor, the unique effective meth-
od of tone control at the sound
source, the superiority of design
of the Sonora Sound Box, the ad-
vantage of a phonograph made
especially (and not adapted by
means of makeshifts) to play all
disc records, etc.

Write to-day if you are interested in handling the Sonora.

i’i»"«i POTeVe
000
k

$at. 0,00,

“Imperial” $135

be pleased to consider the matter with you.

But these explanations are not
what sell the Sonora in such quan-
tities as to keep the factory run-
ning at the highest possihle speed.

The superb tonal beauty of the
Sonora and its handsome appear-
ance are its great sales features.

If you contemplate selling
phonographs, go out and hear all
makes, just as though you were
going to buy a machine for your
own use at home

Then you'll know that the
Sonora is the finest phonograph
manufactured to-day, and you
will understand why it was award-
ed the highest score for tone
quality at the Panama Pacific In-
ternational Exposition.

Should territory be open we shall

To all members of the trade, whether Sonora dealers or not, is extended a cordial invitati

to call at our showrooms and hear the $1500 Sonora “Supreme.”

Manufactured by

SONORA PHONOGRAPH CORP., NEW YORK

Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

. MONTAGNES & COMPANY

Ryrie Building, Yonge and Shuter Sts., TORONTO




AA,"

Tone

the “ Invineible™

“Tone Grade A,”" the “*Grand "’
B,"" and so on

The Montagnes firm part

imvite retailers of
any line of talking machines to call at their salesrooms
hear the $1500 Sonora
which they have

larly

and “Supreme,”” a sample of
received

The Magnola Talking Machine.

The Mugnola Talking Machine Co. of Chicago, a sub
sidiary of the old established M. Schulz Co., has made a
mark for itsell throughout the United States and many
desirable agencies for the
arranged for,

produet have already heen
The machine is produced at present in
four styles, being faithful reproductions of the Sheraton,
Queen Anne, Lonis XV1 and Adam periods respectively
The United States retail prices are 75, $100, $150 and
#200. The Magnola embodies a tone reflecting system of

production which is elaimed to inerease elearness

of reproduction and an universal soundbox adapted to
play any type of dise record, whether lateral or hill-and
dale cut
Other
motor,

features are the extra powerful long-running
the tone graduator which controls the loudness of
the reproduction, and the convenient drop-down door in
front of the tone-chamber, which is not only attractive
but is designed to form an accessory to the tone reflec
tion system,

The Magnola Talking Machine Co. solicits corres
pondence with Canadian dealers, to whom it has to offer
an attractive ageney proposition

Trade News.

Mr. Thos. Nash, manager of His Master's Voice
Gramophone Co., Toronto, has returned from a visit to
the west in the interests of Vietor lines.

Mr. I G. Stanton, vice-president and general man
ager of the R Williams & Sons Co., Ltd., and Mr

B. A. Trestrail, manager of the piano department of the
same firm, were delegates from the Toronto Rotary Club

CANADIAN MUSIC TRADES JOURNAL

to the recent convention in Cincinnati Soth are enthu
siastic Rotarians and active members of the local Club
The Brunswick-Balke ( manu
facturers of billiard tables and bowling alley equipment
are hringing out a line of

allender Co.,

‘oronto

talking machines.  These are
already being manufactured hy the
this firm

Mr. Chas. R

ronto,

Chicago factory of
Leake, of the Music Supply Co,, To
varied his vacation of this year by taking a motor
trip to New York, and at the time of writing is on his
way home.  Mr. Leake
with a speed limit of
hy the motorist who likes to move

To Mr. Bradt
Columbia Graphophone Co. an
tinetion

suys the roads are superh, and

W0 miles good time can he mads
along

James 17 general salesmanager o

the
unusual fonor and dis
National tion of

Piano Merchants at the annual convention of that body

was extended hy the A s80

He was elected an active member of the association, it
heing very unusnal that any person other than a piano
merchant he admitted to membership.  Me. Bradt's
Jovial disposition and magnetic personality that won to
him so many warm personal friends has made him one
of the most popular members of the

Canada

music industries in

NEW RECORDS

Columbia Records for September.

10.INCH BLUE LABEL DOUBLE DISC RECORDS _86¢
POPULAR

wee Down in Your Heart for

RONGS

Vou T

AZOBD Keop o Treland

e
Welcoms ntation  Home  (Gumble

AZO45 On the South 8 Tilee Sterling Trio.  Orchestra
wccomp.
1 Lost Heart in Honoluly ( Edward Sterling Trio.  Or

2040 D Broadway Orchestra

Quiurtette

Patriotic Airs (Ave, by Mauriee Smith
erica Yunker Doodle Columbin, the
furching Throngh Georgin Prine

and,
\2058 By the Sud Luana S|

and Frod
Aceomp,
\2047 baritone, and Byron
Piant ). Arthur
1 Orchestra
\2044 Oh “n\q She Could Yacki n. ki Wicki Waeki Woo (That's Love
Collins, baritone, and
recomp
Tohnson, Gerber and
stra  iecomy
Orchestra aceomp
(Von Tilzer Anna

uld Still Be
Farrell,  soprano

Kelly to

Marguerite Orchestra

Song of All (Ituh Trving Kanfman, tenor

comp,

\2044 There's Someone More Lonesome Than You (Von Tilzer). Jamex
ed, tenor, and Jumes F. Harrison, baritone, Orchestra
omp.

Lwave Me, Daddy (Ve Arthur  Fields, baritone
Orchestea seeomp
% Dangerous Girl (Monaco). Al Jolson, comedian, Or
cheatra ¥
On the « minion  Lin Hotsford Quartette
Orchestra aceomp.
12-INCH DOUBLE-DISC RECORDS- $1.25
ABRAT Down Where the Swanee River Flows (Von Tilzer). Fox-trot
Prince’s Band
1 Sent My Wife 1o the Thousand Tnles (Von Tilser) () Tt's a
Hundred You're in Love." (b) *‘Pretty Ploase
One step. Band

AS836 Your Wife (1 u..:lu-. Introducing ‘‘Let My Dream Come

e On 'rince’'s Band
Your Way Marclure) . One step.  Prince’'s Band
A3838 Missonri Waltt (Prom an original melody procured by I, (

Appel. wrranged by
The Waltz We Love (Veesey)

gan ). Prince's Orchestra
Prince’s Orchestra,
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Thousands Spent to Help You

Thomas A. Edison is now spending, and has been spending since May, thousands of
dollars in a Canadian-American National Advertising Campaign to help you Edison
dealers. He has driven home to the whole nation the astounding fact, heretofore known
only to a comparative few, that—

L .r’ v - v . .
14 N "I Y "
NEW EDISON
==Re-Creates all forms of Music—
so perfectly that you cannot tell the Re-Creation of an artist's voice or instrumentation

from the original.

EALERS are writing in every week about the tremendously quickened interest in
the New Edison in their locality. Thousands of music lovers are asking for a
demonstration of Edison's New Art of Music Re-Creation. Sales are booming.

In Toronto, Ottawa, and
other leading cities noted art-
ists have astonished big audi-
ences by singing and playing
in direct comparison with the
Re-Creation of their art on the
New Edison. The result is
always the same—you can't
tell Edison's Re-Creation of
the artist's voice or instrumen-
tation from the original.

A franchise to sell the New
Edison is oper. only to those
capable of hancling it properly.
If you are one of the progres-
sive men of your community,
filled with eneigy, enthusiasm,
and having sufficient capital,
we have a proposition to make
you. Write for particulars.

THREE FAMOL ARTISTS VISIT WILLIAMS

Mile. Alice Verlet, Prima Donna Soprano of the Paris Opera; Ver-
non Archibald, New York Concert Baritone, and Fred Van Eps, famous
I 1 American Banjoist, who sang and played in direct comparison with
the NEW EDISON in Toronto recently, are photographed here beside
a New Edison in the Williams Edison showroom in Toronto.

WINNIPEG THE Wl LLIAMS & SONS (0 MoNTREAL
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Edison’s New Technique
Boosts Record Production

Y NDER Edison's new secret manufacturing technique, the production of Dise
Records has been greatly increased. It now far exceeds the output of a year ago
under the old technique, and is growing rapidly.

Better still! You now have a wider selection than ever before of the world's great
est artists, tested personally by Mr. Edison, and an unlimited supply to draw from. This
improvement in service should mean the biggest record business you have ever enjoyed.

Among the world's famous artists picked by Mr
Edison to make records this season is the “silver
tongued”’ Italian tenor, Zenatello, who was recently
knighted by the King of ltaly

A picture of the famous Italian tenor is here shown
singing in direct comparison with the NEW EDISON

is recent popular success
1043 Monologe (Dio wi

v agl
Heaven)—Otello, Verdi, G
Ttalian Tenor

ar) (Had it Pleased
ANNT ZENATELLO,

Four recent hits by famous Edison artists, includ
ing the wonderful rendition of “Praise Ye by Arthur
Middleton, are as follows
001 Annje Laur

MILLEL
Then You')

K106 Home (o Our. Mountaing—11 Trovatore, Verdi, sung
by JULIA HEINRICH, Soprane of the Metr
« nd  HARDY  WILLIAMSON

English

MARIE RAPPOLD
Oy « 1

and ARTHU
wpolitan Opera

TORN, “Tenor, « Tmperinl O
MIDIDLETON. Baritone, of the Me

"o (0 Love! In My
wson et Dalila, Sain
AUER. Contralto, of
1 \ tust: (B) Pierrot—Serenade, Randegger
by ALBERT SPAULDING, Ame .
iolinist
My niucky  Home— Variations or Spanld
g, Violin, ALBERT SPAULDING v has engaged Zenatell alinn tenor
ently knighted by th to sing f
Yon EDISON.  He is

hould by all means have the above Edison records
n stock as they are fast sellors

Get busy on your Edison record business this season. Look over your stock and see if you
have all the big numbers. If you are in doubt as to the big numbers, write us. Sixtieth and

sixty-first supplements are now in your hands; sixty-second will reach you in a few days. Get
in your orders now.
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10.INCH BLUE LABEL DOUBLE. DISC RECORDS_#5c
' n--h God, Wy (Kitter)
u.

Nume

Columbin  Misel

Moty
Oreh

Columbin Mixed  Quartette

noAN by Reeker), §

tra

and Roses
vu—Medley
Fvitar dut
1k

(Rolfs Novelotty
Helen Lowise o

Prin
 Frank ¥y

s Orchestra
ru. Huwabinn

\!lu-hnu
M

That Band (Grar cille). Helen Lowise and Frank Ferera
Haw Ewitar duet
204 Hill ™ el Foxdrot. Van Eps Trio,
. d pin
Daly s Van Eps Trio, bunjo. saxophone and piano
Ao 1K Along (Rule and Pelham). Billy Willinme

Williams Godfrey ). Billy
Orchosira accomp
lu Haste 10 the Wodding.
The  Smunh John Kimmel
the pi
durcing *Bonnie Kate Nwallow
Munster tohn 0 Kimmel, aceardion
Phano.
12 INCH DOUBLE DISC RECORD- 41.25
ASRL0 Ty ruhauser—Overture (Wager), Pt 1, py 5 Symphony
wtr
rverture (Wagner), Part 2. py * Symphony
wtry
10-INCH SYMPHONY DOUBLE-DISC RECORD ~81.25
Flow, Than Regal Purple Stroam (Armold), 1, Nix - Giraveurs
haritong.
Tommy Lad! (Margetson). Lovis Graveure baritone

12.INCH SYMPHONY DOUBLE-DISC RECORDS ~81.60
M

\AS1 Etude, O, 25, No. 3, in ‘P ) and ¥ Op. 28, No,
i It Minor (Chopin). Vidmir Do Puchmann,
pianist
. Polonuise A (Liset),  Viedimir De p,
ASHIS Labengrin nem Land (In ln-mm , Landx)
Nurvative  (Wag dubunnes  Som ten
i " with orchestra
e Walkure, = Siegmund's livd (Stegmund's Love sor
8 Love Song)
i N||Hlm Wi Now Winter Storms
e Wining ) & Sewbach,  tenar, 1y
‘ German, with
\ARIE Do : e beBond ). Oxcar Bengle, huri
A\ Toeobs Bond).  Oxeny Seagle, ),

Edison Records for September.

Oolﬂll'l‘ LIST—$1.00 EACH

Serenade,  Alberto

b Glgue, Rus

Randogger, Jr.
inlin

by Andre Benoist.  Albert

REGULAR LIST-70 CENTS

\re You Fre ! (ouse T'm From i e 1.
=T b, chestra Billy ¥ irus
2057 Wby wu..... |mm...| orchestra accomp,  Elizn

2084 lhvnl . uuul
orchestra
BT T | l\lm-l\ th
M irant Ly
and Chorus
Sang “*Aloha'
1 Walt

Feeding You

Walter Van
Out of Kelly (It Would snll Be

wis-Young),  Orchestra  accomp.

(Jimmie Morgan).
Br

Kelly to
Ju

4 She o Me (loseph 1 lnrv-\l
Van Hrant and Chors
vl Carroll)

en ( lml( wnd Jo Hips.
Wh (Porey Wenrich)
chestra hillips  (Introducing
Helen Iurk Ill the Refrain)
2050 There's o Qual Town A\Ilrwl Solman) Bari
to Joxeph A, Phillips.
2846 My Bonni (Harry  Lauder) Orchestra

ison
or's Girl

(Wil Dillon).  Penor, ore hestra accomp.
Wilton lh !I
or (0 by pron) orchestra  aee
u....m..».

Nmiling.

The Tsle 0" D
ur-hv-lrn v

(Ernest
nccomp.  Walter Van Brant
(Wil Donaldsen), for Dancing.  Jandas’

o Step
Orchestry

Marcia Roma (Musso). Creatore and His Band
" Misscorl Walts (Logan-Eppel), for Daneing,  Jaudas’ Soe ¥
Foehestra
961 On the Hoko Moko 1sle Medley —One-Step, for Dancing.  Jaudas’
¥ Orchestra
Ilnp« ole Hula Girl (Sonny Cunha) Hawaiian  Guitars
Helen Louise and Pal vira
2004 Keep. (m the Grass (Hurry ilzer). Banjo. orchestra accomp,
Vess L. Ossman,
2041 Medley of  Hawai Hawuiian  Guitars.  Helen
uise and ol Ferreira
2048 Love-Sick Coon, V: ille Bketeh with Bafjo. Billy Iden
and Jumes Marlowe
2045 Serenade  (Schubert), Cornet with orehestra. Eenst Albert

outurier.
\\ml»' Nong. Male Voice
' Stol n’ the Little Red lln-
Stories.  Alice Goddard,
27170 Lo Dore Ia Vietoire (Louis Ganne)
Orphee |
8 Laure
orpm--

Tion Quartet
e Mn s Story, Bed-Time

Baritone, orchestra accomp,

(Xavier Mereior)

Langevin

of Sweden
(Kuplett)

Baritone, orchestra nccomp.

ork Military I\lllll
orchestra

Barite

Charles

vvd
G, Widas
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Vlclor Records for September.

SONGS-— 10 mc;—u OCENTS

IKORE You «fron binxon Cru ) (Girant
Monac).  Avon Comeds Four
Vo v o Eave o Wonderful Time (1
Sehwar \v dy Four
1RORD 1'm Baving Up the Means to thet o New Orleans (Howard John
] Cost, Ming and Harlan

Kendin).  Collins yum Harlun.
f o Darn'd Fine \|. Wil Mahoney Otto K

cuch Ml;h «

| (Jack Mahoney-Harry Von
ex-Rilly

it
Town

rling Tr
- Lange )

ved Hr ort Gumble). St
Honolulu (Farran Branen Re
Poerloss o
Iw.-n, Haby

I8t Passing Show of 1016, produ at the

Winter Gurden) (Kahn-Jacks, st Billy Murray

When You | (fr This Way')
Murray

1108 1's n Califo (from *“Canury Cottuge'”

Cottuge' ") (

Cunary arl Cureroll),  Bdna
A
ot Honolul (from

o Fiogfeld
uu-k Louix Hirseh)

Hurry Macdonough

Mien—1916"") (Gene Buek
n-Ruymond Dixon
18107 HOM. Dolph).  Jumes ¥,

(Edwin Skedden Kathering

Prepuredness)
tuart

(from Lew Fields' ep Thix
unt); Murguerite p'..n.u oy, B
omLow This Way ')

Murguerity
A RE

i and Choros

17080 Vietor Military

Russe)

Hand

o
I M-mrkl (Lowis Ganne)

17081 Mi

(Osman Perex Freive). Vietor 1

K po). Vietor Dance O
18008 T Tollander)  (Patr Conway
ris)  (Patrick Conway
15585 Love's Spell—T) “(RA, Strawss). Vietar Mili

tann (*'Re M_\ ") (Allen Dodworth) (Putrick
ay. Dir and
ot Mo vhum -/Ml.l.l Fallivs
() yl'nlrul Conway, Di ). Conway's )
n Hen: ST Left Her an the lh-uvh nt lh olalu’"
“ehelor Da nys.
\\vhmm Honey |u \our nm Plantation Home—Medley One Step
tor).  Conway’s Band

Your Old Plantution Home''—‘On the Old
le s Good Enough to be \uur Bahy's
dy l.l-lv- n Little Trish. '

MINI H 1. ‘\\HII'N I\N UME

10-INCH— 'l) CENTS,

iubhba Mmoo owith

it of
1. RECORDS,

17041 lnvllunl the Play)  (Leoneavalla)

- #0 (Mascagni) (Four Pig
i rt

s Aeeor
dion
(Violin: $||n.- «

).
« mnlwrm Rusticany—In
Pietro’s A

rini)

No-Hurp) Florentine

(Violin-Flute-' Cello. Harp)

Quar
Mo-Ann  (Hawaiian Waltz) (Olsen)
\thenfan M-nd-.hn Quartet
acliz Mare thenion Mandolin Quartet
14000 Remconbin Valse (Andreelh) Teperiat

Balalnika

Florentine

(Sehumann )
t

18057 (Mandolins  and  Guitar)

lnldunu Russian

On the of Son elssohn).  Tmperial Russinn Bala
u Court Orchestrn
18085 Rage e Seale—Fox Trot (Clayposte) (Banjo Sole), Fred
Van Eps.
Fldorado Mareh (Victor Herbert) (Xylophone Solo). William
oits
Maui  Aloha 4)m-)~~-p (Hawaiian  Guitars).  Helen Louise
¥ erery
n lll awaiian Guitars Helen Louine. huu\ Ferern
Mareh (In h-x Trot 1o ) White)  (Sax
h Bextette), own_Brothers
1t "Frog Hies ‘ln Fox Trot Timey (Hrowne Shrigley ).  Six
Brown Brothers
INGH—$1.50
13564 Bine ln..m.l.. \\nl" u..h N'nmnl Hurtado  Brox. Royal
Numlwv Roses \\ altz (R del Bur) (Johunn Strauss). Hur-
tado Bros, Hmnl erh’nlln Rand,
0-INCH—
TRORS The Mocking Bird (Wlmlfl { Whist o). Frank Haffort
Tout Passe Waltz (Berger) (\\lllnllin. ﬂnlu] « 0 Ginldini

THE VICTOR ANNOUNCES THI'.

FIHKT BATISFACTORY
PIp) E mm AN lulm.

CH—$1.50.

““The Messiah ')

Funeral Mnnh (Chopin).  Richard K. Biggs.
VOCAL RECORDS,

f the —No. 15, Vietor Mixed Choru:

orus, () llpm Golden Slippers'* (lllundl—ﬂulu and Mul--
Qulrlrl ‘‘Darling Nellie Gray'" (Hanby)—Chor orus,
O

54T Ilnllvlu]n‘- umnu !lrMn (Handel).  Reginald

15568 s.-nn

(Sehooleraft)—8 nn ale  Quartet, (urr\ H
to Old Virginny Bland) —Solo _and lhle gnlrlv
i ack to

-ﬂulo lnd lnle Quartet,
In" the Morning h\ "the Bright
1.|.m" lbllnd)
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CANADIAN MUSIC

No, 1. Vietor Mixed ho

Busanna’ ' —Solo and M...-'l Quarty
Tray"'—8olo and Male Quartet, *‘Nelly By 1o
Male Quartet, *'Come Where Love Livs Dream
Nolo and Mixed Quar s Chorus,
own Ruees'' (Stephen ¢,

Serooge—Part 1 Marley's Ghost
A Christmas l-rul ) (Dickens)

The Ghost of Christias Pust

CA Chreistmas Carol ) (Diekens)

Songs of the Pust
orus, O SO Dog

and
ming' '
“Camp
ater)

(Monologue wrranged from
William Sterling Battis

(Monolague
William

(Mono
(Dicketin)

urt 4. The Gh rit sent
nrranged 'rnln
rling Bl
The u ..m of Christma e
Christmas Carol ke )

¢ of €
A Chris

( Mon
Willium

1. G. Hol
(2) Hurk! the
to the World

1687)

n To Us Is B m

Practorius- 9), Lyrie Quarte
\\l! lNI'I. L. \l""l. llﬂ'(llllbﬁ
0-INCH—§1.26.

(Ol Vienna Walte) (Kreisler).

nd Vietor Orchestrn
2) (Chaminade). Charles

3 *and \'m«r Orchestra

For Dixie and Uncle Sam (Brennan Ball). Nora Bayes,

omesickness llhu;no&hﬂ Hess) . Nora Bayes.

jeer When d\'ml Make it

2
llI"

Liehesfrend arles Kelloge
it

Doughie the Baker (It's Up Again)

(Lauder-MacFadyen ).
EMMA

luise (with the Metropolitan Opera Chorus). Rouget

wle

ENRICO_CARUSO, 7
rigeux Cesar

nmmw. FARI AR
01N

In French
L Process

Lead, Ki ight. Cardinal J. H. N it
Nlll \\V A ﬂ \I)Hl\l Nn prano—In Germa

(Hedge an! (with  String  Quartet,

MABEL GARRISON. Soprano—1In French
12-INO-$2.00.

Polonaise (Je suis Titania) (I m Fair Titanial)
Ambroise Thomas.

EMILIO de GOGORZA,
0-INCH—$1.25.

Mignos
m.
Baritone.

Paglincci—Prologue
Je sain que vous et
Poupon Christi

ve) in Fronch. 0

ALMA GLL Soprano—In English

The Bird of the (Text from The
tabindranath Horsm
LOUISE HOMER, Contralto
10-INCH—$2.60

Gardener’
In English
ht. Jerulf,
ise Mo (from *‘Robin Hood'). deKoven
FRITZ KREISLER, Violinist.
0:INCH—$1.

Last N
Oh, Pro

Rondino theme by Beethoven) (with String Quartet),
Krei
M.culmun Tenor—FRITE KREIBLER, Violinist-
v..n by Edwin Schneider
0-INCH-—$2.50.
arolle (' Belle Nuit'*

(( In L
In English.

Tulex of Hoffman—Ha Oh Night of Love)
fenbach.
MAUD POWELL,

Violinist
(Piano accompaniment by ur

DeRser, )

“Botting by
Baritone.
Work.

10.INCH-—$1.265
Molly on the Shore (Irish Reel)
CLARENCE WHIY l'l'HIl IA
Marching Throug! Georgia,

Perey Grainger.

New Pathe Records.
ll~l'°l
"I’nurg 0l me eiller’’ (M met ).
" ‘ ihlm (Clement -nd Renard )
e (Lo Foret del Noel) (Margis
vl llnn (u\-lien

Werther, Lucien Muratore
‘em) Lucien
Lucien Muar
L' Lucien M
e Mio n»-pumnn ok Bong) |
tan  Song) (Paols Tosti

to
‘wpun). Lina Cavalieri
and  Pagliarn), Lina
or
The Hnw'r Bong' !(Iﬂulmd) Eleonora de Cisneros.
A am (Bartlett), Eleonora de Cisns
'lhun llrllll-nl lhnl from *'The I'url of
. David).  Grace Huffm;
The lml! ‘Rose of Summer (Fr,
Hilr" Threads Among llle (inlll (Danks).
Come Back to Erin (Clar omas
NEW BETTER 1IAﬂﬂ VOCAL RECORDS.
10/4-INCH.
The Trampeter (Airlie Dix). Thowas Howell,
The Bandolero (Stuart). Thomns Howell,

row
Brazil'' G et 8t Frienne

vnn Flotow). Grace Huffman
Thomas Fgan.
an.

2-INCH.
l'-me Malo inr!vllw.

Btein Song (Ballard),
Reed  Miller,

Bweetheart  (Strickland).
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105 The winabine of Smile (€ and  Ray). Hardy

Hinms
.\lvnmnr\ Taliad (Kebi and Ven
NEW INS m \H\l AL

+ INCH

\|. ditution

Your

Alstyne Alfred  Alexander

NOVELTIES
When Laove (Klickman)

In Sitent Pathe Coneert

Symphons Orchestra

i

horan Tmperinl
v Rud

15080 Shndes of Night (Fried
Lattre De Manon (
NEW RECORDS ¥ : N CATALGGUE FOR
LABEL RECORDS,
62005 Nowl (Adam).  Note,
w Charite (Faure)
02000 Caruen (Arle der (Wizet)
Luhr ngrin “Dax Susse \<r'm|||
Hans peler. teno
W hrend) 1'anel §1 doma

Aunka Burchardt
n Deners,

Marga
(Wagner)
(el Arintode

62007 La lemmhnlu

i
Manon (h Aispar) (M
81 i Prologne |

1
Part 11

LABEL
libes) (Via

Luigi Montesan
PURP l In

00T Sylvin * Pizzieato Harp and Flute).  Cevilia

T'ri
Celebrated (Violin. \...h....n.‘ Mile
Margue

03K Carexse

Charme seeret

Largo  (Havdel) Harp).
J nd

flours (Lo
(Leunt

BLACK

Laeunt jens

anntiens

IHl ORDS
Swiss Airs)

njens )

15042 La Diane. (Moteger).  Garde

(XXX). Garde Republiesine

Russe (XXX).  Gurde Hand
Gurd
uride

March

Republi
hie

(NXX) ublicaine

(Carrey). Garde Republicaine Band of

puys, Chanson ponr mon puys (Swiss Airs) (Baumgartner)
arde Republi A

En u\"nl u la def s Rluves llln»wm March) (XXX)
[

of Frane
) lmuh Band

13086

Republicaine ol
Korrigans (Kopartz). | Paris Grand Orchostra
Ilnllur Waltz urdinian ¢

TWO NEW WHISTLING SELECTIONS BY JOE
28 Birds ut the Brook (Stullts) Helmont
Whistling Rufus (Mills). o
NEW HUMOROUS H
Automobile (Hebrew Dia
man ix & Hootman Now
Hernard
MURICAL COM
With  Eve

10 BELMONT

Soe

ol

DIALECT HITS

My Joe Weleh

‘ (Lewis Grant).  Rhoda

DY BUCCESSES

ody But My Wife, fr ‘Sybil"*

5

ki (Hawnilan Love S

Louis 1. Winsch,
RECORDS,

Smith and Vandiver)

&) (Kenloha

NE
e Band (Edelheit Louise and

ery upe.
My llml of Paradi (Berlin),  Louise and Ferers Hawaiinn
0

1 I‘nln
ere,

Hawaiinn
okalan

Orel

e
Hawnjian

inokalani
Herg Qu

EW DANCE uhnltln-

‘wrron and Smith).  Reetor’s

gan und Onivax),  Rector's New

Y
45018 mu 1 Band

dding
25019 ( hines
ighty La

McK:
v introducing llnd ui | . I'r1~
Kern). Pathe Dance Oreh

(
Bantam Step (Jentos). Pa
POPULAR VOCAL ““HITS'' OF THE

“The
.

MONTH,

10'4 INCH. .
ve the Twage of Mother (Graham, Lee and Hil). Alfred
Alexander.
I'm Going to Raise My Boy to be o Soldier (Callahan and Fried
Hugh Robinson.
st (Calluhan ond Gray). Henry Burr,
Klickman).

Biese and

man

19071 Amerie r

Oh. Those Blues (Murphy, Colline and

Harlan

the Heart of an Trish
'Connel

Howd You Like to Go o Honeym

10074 In Rose (Frost and Keithley), M. 2

g! (Lamb and Jones)

ell and Bur
10076 What the Use of Living Without Love (Lamb and Jones), Trving
jillet
There's a G
Henry

rl in this World for Ench Lonely Boy (Jack Prost)
Burr,
12-INCH.
Burkhardt and Lowis 1
insel
1 Love You, That's One Thing T Know (Gilhert and Friedland).
Alfred Alexander,

35027 Siam, Persian Hugh

5 Your Wife (Connelly, Piantadosi)

Song of Love (Johnson and Fisher),

inson.
Oh, You Summer (Hager). Collins and Hurlan,
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will be on dis-
play at Cana-
dian National
Exhibition Aug.
26 to Sept. 11.

A "Dominion” agent recently sent us an order for an American
piano of famous make at the request of a customer Upon its arrival
the American piano was placed between two Dominion pianos and all
three instruments were draped to cover everything but the keyboards. i |
An expert lady musician was then invited to call at the factory and try
the three pianos, just as though she were choosing an instrument for

herself

|
She played first on one and then on another—back and forth over Lrorminion
the three pianos—and finally selected, NOT the instrument in the centre.
but the one on the RIGHT. “This," she said, “is the best instrument n A [
In the one next to it | can detect false harmonics, which are abeent Music |
in the other two.”  Upon lifting the drape which covered the piano of ve's % |

her choice, the name plate of the “DOMINION Piano was revealed

|

For $250.00 LESS than the price of the famous American

piano, we could have furnished a better instrument.

Favilion g

{ . is the first to the left | |
: Our new Catalogue tells why. Write for it to-day. 8 |
! of the main entrance |
{ in the Manufacturers’ |
For almost fifty years the DOMINION Piano has stood as a symbol Buildi ng. Let the |
of something good—a piano you can be proud to represent. and that : E J
4 your clientele will be proud to possess “Dominion pavilion I
In more than eighty thousand homes throughout the world the be your headquarters
DOMINION PIANO enthuses and inspires their happy owners. with the ? i |
most delightful and harmonious melody. It is a favorite instrument —meet your friends |
wherever the British flag floats. |
and customers there.
The tests of time and climate are triumphantly withstood by every |
‘Dominion™ instrument. It is the only upright piano wit “grand ]
piano” construction. Its wonderful arched metal plate frame is buy Lo L
of many mechanical betterments that give it surpassing beauty and |
endurance |

the Dominion Organ and Piano Co.. Limited
Manufacturers of Dominion Pianos; Players, “Old Reliable” Organs,
Stools and Benches.

Bowmanville - Ontario
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WINNIPEG LETTER.
F.\\ ORABLE harvest prospects and a more free eiren

lation of actual money is having a wholesome effect
The heads of the
while eargerly anticipating fall husiness, are not spend

upon trade various music houses,

ing their time wishing P the passing of swmmer as

last year, for exmuple.  Prospects in the country are
splendid, and with this season’s erop safely harvested
the west should be in a financial position to tuke care of
its financial obligations to the cast.  Considerable inter
est attuches to local agency movements and changes re
ported helow

Mre. RS Gourlay, president of Gourlay, Winter &
Levming, Ltd

the coast and again on his way east

Toronto, visited this eity on his way to
While here My
CGonrlay completed negotintions with the Hudson’s Bay
Co that will the and
Gourlay-Angelus as their leader

Me, B, €. Sevthes,
heimer Piano & Music Co,, Ltd
with the transfer of the Steinway
Nows rencies here to the Winm Piano
In the discontinuanee their
braneh herve the Novdheimer firm held an aggressive and
Sale.”
in this issue, the Karn-Morris
who have factories at Wood
have decided to discontinue
Mr, E. €. Thornton, ge
firm, spent several days

Mr. E. J. Merrell, who
ol the braneh here for several years, will con
of Karn-Morris affairs

van Gelder, of 1
Canadian distributors of Sonora phono

wherehy firm featnre Gourlay

the Nord
ays in this

general manager of
spent son
city in conneetion
and
o of

connection  with

well advertised ** Ageney Trans
\s reporte sewh
Piano & Organ Co., L
Listowel, Ont,,
here

and
their vetail hranch
the
in this connection

stork
eral
munager of Karn-Morris
here recently
hiais
tinue in charg

Mr. Emil 1

Toronto, the

Montagnes & Co..

graphs, passed through this eity and spent several days
the trade here on his trip to the My
van Gelder made the trip via the €. P. R ke ling
» Superior

visiting coast
and thoronghly enjoyed the sail np L

Mr. R . Willis, western manager of the Doherty
Piano Co., Ltd., has returned from a visit to the Calgary
Mr. Willis reports
collections exeellent, which speaks well for the prosperons

and Edmonton branches of this firm

west

Mr Edison phono

iph dealers, has returned to his duties after a delight
six: weeks' vacation spent in Portland, Ore,, and

Fiteh, manager of Babson Bros,,

ful
Seattle with his family,

The J. 0. 1. MeLean Piano Co
ating, both inside and out, their premises for some weeks.
everywhere now

have heen redecor-

A decided improvement is the result
looking spick and span

Me, 11 1. Bull, of Cross, Goulding & Skinner, re
ports good suceess hoth in prospects and sales at their
at the Brandon and Yorkton Fairs
Fowler
business, having more than doubled last year’s record.

exhibi

Messrs Piano Co. veport a good summer
Stanwood’s, Limited, report a fair month's husiness
and Columbia machines and records. Mr.
Stanwood recently received a letter of thanks from Sgt,
Mo who was eity colleetion eferk with the
Doherty Piano Co. and who is now a prisoner in Ger-
many, for the supply of food which has been forwarded

in Edison
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regularly from Liverpool hy the contributions of the
old staff of the Doherty Piano Co

The Western Grawophone Co. report
heing good, especially in the record line, **The Night
ingale Song™ of Alma Gluek's proving a big suceess.

Mr. A R, Hewson, of Newdale, Man.,
the Vietor lines, has decided to go to the front
Hewson is leaving his business in competent hands

Mr. W. P of Herbert, Sask..
visitor to the Western Gramophone Co’s warerooms

Mr. . W. Kelly, president of the J. J. H. Melean
Piano Co., recently attended the firm’s exhibit at the

wdon Fair, a number of Heintzman pianos and Vie

business  as

who handles
My
Peters

was a recemt

as being on exhibition

Mr. O, Wagner, manager
R. S, Willinms & Sons Co.,
short business trip to R

of the
L.,
My

fall orders are coming along nicely

local branch of the
has returned ]
Wagner states that
the dealers hegin
ning to realize that they will have to hook
ahead to red

heir orders
ve goods when wanted

The Western Faney Goods Company, Columbia dis
tributors, joined with the Western Hotel Supply and
the Gowans Kent Western, Limited, Com-
panies in their annnal onting, the party consisting of
about sixty all told.  The management had chartered a
car, proceeding via WSRR. to Selkirk, some thirty
miles distant on the Red River

Associated

The illustration shows Mr. Robert Shaw, the genial
manager of the Western Faney Goods Company, and
his staff, and judging by the expressions they seem to
he having a very good time indeed.  Reading from left
to right are:  Miss Alice Jacobson, Mr. Robert Shaw,
Miss Daisy Jacobson, Mr. George Henderson, and Benny.
Mrs. Field, the latest addition to the staff, was prevented
by illness from attending.  There were the usual pienie
fostivi including the races for the kiddies, and
daneing in the Pavilion to the music of a 65 Grafonola,
The company then sat down to a splendid dinner pro-
vided hy the management, and speeches wore the order
of the day. The “‘popularity prize’’ was presented to
Mr. Parlee. general manager, and Mrs. Parlee was also
remembered,

Mr. Shaw received a copy of “Men Who Sell Things,”’
which seems appropriate in view of the success he is
having in developing Columbia sales in Western Canada.

Mr. Shaw still reports shortage of Columbia machines,
certain styles not having yet appeared in 1916, and all
styles received enormously short of orders placed at the
factory.
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Mr. Frank Smith r ol Whaley, Royee & Co's
local branch, was in the midst of stock-tuking when
Mr. Callahan, the firm's rep

I8 expecte

called on by the Journal
resentative, who covers the western territory
to arrive shortly

Messrs, Cross, Goulding & Skinner report a splendid
July business and good collections.  Mr. Jarratt, who
was the assistant seeretary-treasurer of the Provineial
Association of Retail Merchants, has joined the staff of
the Cross, Goulding & Skinner firm in the collection
department

Mr. Hood, piano tuner of the
now on a holiday tour through the States in his automo

Fowler Piano Co., is
hile.

The Karn-Morris Pisno Co. exhibited at the Brandon
Faiv in July with good suceess,  Mr. Coone N had charg
of this exhibit

In a Winnipeg T A
lished an interesting article coneernivg the store of Mr
F. Dojacek of that city who does musie
frade i question the

recent issue  the pub-
i extensive

From the article following is
extracted
The music store at onee claims attention

wall

In glass
cases, instruments of known
stored in their dozens, and curiosity is at
onee aron as to who buys enough of these things to
Justify the keeping of so large and varied a stock,  The
proprictor heing too busy to stay with the pilgrim, turns
him over to a remarkably alert attendant who answers all
questions willingly, e speaks English corveetly, hut
slowly, and it later appears that this is but one of the
five or six languages in which lie can converse

“ Do we sell many instruments,”” vepeated he

covered almost all

varietios

Yo,

many we sell. Only yesterday we have sell six violins
with price from $5 to %20, and each week we sell some
phonograph.  The phonograph sell at from $18 to $200
und some month we sell quite expensive machine to cus
the customers are not only Ruthenians.
s, Bobemians and others buy also, and we
do always a good business. It is the stringed, however
instrument that our Slavie customers most like, We
keep, as you see, much brass instrument for hand. he
llos, guitars, zithers, auto-harps, mando
wdeons, and national
character, such as the bandura and the balalajka. This
triangular-stringed instrument is the balalajka. 1t is
much like the mandolin, with sweet, light tones. The
handura is this hig pear-shaped one with 30 strings. 1t
I8 much desived by the people of the Ukraine, as it is o
national and greatly loved instrument for the
paniment of folk music or love songs. This particular
mstrument is worth $35 second-hand, and some day we
Will sell to a customer who ean afford. The bandura
is used very much hy the Cossacks, those Jolly, roaring
fellows who like well to fight and to sing.  On some of
our posteards representing characteristic national mat
ters, you will presently notice pictures of the bandura
in the hands of gentlemen who sing the romantie song
to the beautiful lady.  Much music makes happy the
heart, and the Slavie preoples or Little Russians like not
to he without some musie Many of the almost poor will
buy a phonograph if they cannot themselyves play an in
strument, and that is what makes our business good
Most of our instruments are made in Europe, thouglh
we get some from New York, and the written musie we
have of many countries

tomers

Russians, 1

sides violins, *

lins, several instrument of

aceom

STANLEYS

AT THE TORONTO EXHIBITION

Increasingly good values, and we confidently
solicit a visit to hear the new scale and

get acquainted :

. .
. .

STANLEY PIANOS

ESTABLISHED 1896 241 YONGE STREET TORONTO




MONTREAL LETTER.
L(NZ\I, trade is passing through the usual swmmer
vicissitudes but with less of the said vicissitudes than
characterized the summer

season of 1915, There is
more money heing ¢ ited as o vesult of the industrial
activity and labor scareity,  Specinl sales by the dealers
here have induced active huying, disposing of second-
hand and shop-worn goods preparvatory to the new lines
for fall

Mr. A. . Willis, President of Willis & Co., Ltd., has
returned from his annual tour of the Maritime Provinees
Mr. Willis spent several weeks visiting denlers in the cast
and though primarily on a husiness treip derived a great
deal of pleasure from meeting with old personal friends
both in and out of the trade. Mr. Willis mukes hiwm
self thoroughly conversant with conditions throughont
the whole of the country hy annual personal visits

Extensive alterations having to do particularly with
the phonograph department are being made to their
store interior by Layton Bros. The phonograph depart
ment is being removed from the second to the ground
floor.  Seven sound proof demonstration rooms with a
special system of ventilation are heing built.  These will
oceupy the space from the rear of the store to within
forty feet of the front, with a passage from which they
will open.  They will also open to the record stock roons.
Over the r demonstration rooms will he a mezzanine
floor in whieh the offices will be located.  From the offiee
a complete view of the floor will be possible. The front
of the main floor will continue to he used for general
display purposes. Layton Bros. have an attractive store,
well loeated, and sine putting in talking machines have
developed the busi n Edison and Columbia lines to
A point making larger facilitios NECOssar The change
in the phonograph department also mukes NECOSSATY S0me
changes for piano and player display before a elearing
sale was held.

Mr. J. A. Hebert, manager and one of the directors of
C. W, Lindsay, Ltd., has Just completed the purchase of
a summer home on the lake shore at St Agathe, Que.,
in the Laurentian Mountains, and if he is a few minutes
behind time appearing at his office on Mondays his tardi-
ness will he more than discounted in the vim and vigor
reminiscent of lake haths and plenty of exercise which
he will experience, doubt Mr. Hebert will enjoy
the many pleasures heyond the ken of the haggard city
dweller during the torrid term.  Mr. Norman I. Powell,
manager of the Lindsay firm’s Vietrola department, has
been enjoying a well-earned vacation.

Charles Culross reports the disposal of some nice
business in the higher-priced  Columbia  and Sonora
Grafonolas, and is very much pleased with the future
outlook for fall business along these lines, He has sold
a large number of Sonora Jewel Needles, which he says
the demand is steadily inereasing.

Win, JJ. Stumpf, representing Beare & Son, Toronto,
the musical merchandise home, visited the Montreal trade
recently and reports husiness particularly good in his
line, with the diffieulty of securing the ne
of goods the greatest trouble,

Mr. H. A. Layton of Layton Bros. is holidaying at
Isle Cadieux, Que., where he has an attractively located
cottage,

essury supply
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Mr. Henry Hamlet of Layton Bros. will during Aug
ust visit New York City and return by way of Toronto,
taking in the Exbibition there and other points in On-
tario, where he has many friends

Mr.and Mrs. Robert Willis and son ave holiday ing
at Kennebunk, Me

A diamond dise Edisor machine parchased from
Layton Bros. is one of the capital prizes in the fifty
thousand elub cireulation contest now in progress by the
Montreal Daily Mail.  Layton Bros, also sold to this
progressive morning and evening paper five Columbia

Grafonolas, which are also figurative in the mumerons
prizes offered,

W. I Leach, accompanied by the Misses Leach,
recently visited New Yok, Philadelphin and  Atlantic
Beach.

The Tmperial Music Co. have incorporated

Mr. Charles D. Patterson, of Willis & Co., Lid.,
accompanied by Mes, Patterson and Mr, G, A. Patterson,
also of Willis & Co., have left for their favorite summer
resort, Old Orehard Beach,
weeks' vacation

Mr.and Mes. Philip E. Layton and sons George and
Gilbert, also Mr, and Mes. 11, A, Layton and daughter,
who made up a party to the recent New York Piano Con-
ventions, are loud in their praise of the treatment and
hospitality accorded them while in New York,

The Canadian Graphophone Co.. Columbia jobhbers in
the Provinee of Quebee, roport trade as fairly good, with
u large gain over the corresponding period last year,

A A Hurtean & Co.. Ltd., state New Seale Williams
piano sales are keeping up well whilst Pathe and Sonora
trade is inereasing daily.

where they will spend a few

J. W. Shaw & Co. are, they suy, keeping up with the
band wagon, and Gerhard Heintzman sales are not going
behind but making more friends every day.  The sheet
musie and small goods departments show signs of liveli-
ness whilst Columbia Grafonolas are meeting with the
usual sue

The Berliner Gramophone Co.’s retail stores report
summer business as particularly good and state that the
demand for machines for camping purposes and summer
homes is inereasing every season,

Gervais & Hutehins are heing aceorded their share
of summer trade and state that the demand for Cecilian
and Mendelssohn pianos and players still continues, with
most excellent prospects for bumper fall business.

W. .1 Whiteside, the Karn-Morris exponent, sUYS
that while the weather may be termed “more than hot,”
people are still looking round for good pianos, and the
past month has seen the sale of a number of instruments
of this make, including players,

Messes. William Lee, Ltd., have
o very fine locality, opposite Ogil on St. Catherine
St. W., Montreal, where they are featuring Martin-Orme
pianos of Ottawa and the Edison and Columbia lines.

Mr. William Lee, who is Vie President and General
Manager of the Company, has heen well and favorably
known to the trade for a number of Years, and has reg-
istered a suceess right from the time of entering the
business, e comes from “The Tight Little Tsland.”

(Continued on Page 109,)

recently opened in
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The House of Whaley, Royce & Co., Ltd.

Canada’s only Manufacturers of Band Instruments

Our Brass Shell War
Office Pattern Snare
Drums

Are the product of Canadian industry and
ave been undeniably proven to be in every
way superior to the imported article. Whaley,
Royce & Co., Ltd., Bass and Snare Drums—
shells, hoops, heads, ropes, ears and all—are of
the very highest standard, as evidenced by the
large contracts awarded us by the British and
Canadian Governments, the British War Office
contract being the only one for such goods ever
placed in Canada

Bugles and Trumpets

If ever Bugles and Trumpets had to stand up to continuous wear
and tear, if ever they got a test that was the “real thing" it has been
during the past months in the Canadian regiments in camp and in the
trenches of Flanders

Our Bugles and Trumpets have made good through it all to such
an extent that now the name "WHALEY, ROYC E & CO., Lud.” is
required to be stamped upon instruments of this class to satisfy intending
purchasers who know

Standard Classical
and Popular

THE FAMOUS e — 5 . R —
“Imperial”

Don’t let your sheet music department “‘feel its way'' by
edition of 50.cent music books are stocking a little of everything. Get the quick sellers and turn
good ssllers and steady sellers. "I your monty nvet frequastiy
N PUFRE. . | We are headquarters for the music of the day. Order your
requirements from this house. We can supply them accurately, |
intelligently, and quickly. |
For you, in addition to this service, it means a saving of time,
First Pieces in Easy Keys" correspondence and money. Our prices always represent the

.Ay’:'“l""e"'stnl"';.':[’l':‘f.""l Folio lowest possible market figures, and one order for you means one

"IVZUpSrnI(h%nngnu { freight or express bill. |
"Read's Easy Tutor” | [
"Church and Home Sacred Songs" |
“Bellak Methods™ —— — B

WHALEY, ROYCE & CO., Limited

Contractors to the British and Canadian Governments

Winnipeg, Man. Toronto, Ont.

Send us your orders daily for shorts in music and music books and let us do the worrying.
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le MASTER ~ART

(ELECTRICALLY DRIVEN)

Science, Art
and Industry

These three combined have given to Canada
this “Most Wonderful Piano Here is an
instrument that will play the music of the
great musicians as only the great artist can
render the world's best music

Years of tedious effort, study and testing
have been devoted to the manufacturing of
an instrument that could bring forth from the
greatest of all musical instruments—music

STYLE M. A. VICTORIAN which only the really great pianists are capable
Retail Price $900 of producing.

The music trade of Canadua will welcome this wonderful ac hievement because this new
instrument is “Made in Canada” by a truly Canadian company that has been making pianos
in Canada for the last 67 years

The Williams Piano Company, Limited

This instrument is actually MADE right here within our own boundaries
dian can feel proud that a pianuo manufacturer is capable of producing the most wonderful
piano. This instrument offers an exceptional opportunity for a good live piano represen-
tative to be linked up with a product of merit that will add distinction and prestige to his
store and give him a wider scope and increase sales, which means increased profits
cies for this exceptional instrument will be at a premium by fall
with foresight will arrange for the agency NOW and be sure

Every Cana-

Agen
The wise piano dealer

These illustrations show our two latest de-
signs that may be had in either Mahogany or
Walnut and equipped w h a motor according
to the electric power in the locality. By
simply inserting the plug in a plain electric
light socket anywhere this instrument is all
ready to play.

The possessor of this instrument has at his
beck and call in his home all of the best music
ever composed, rendered as only the best
musicians can play Through the addition of
our special “Dansola” device, dance music
may be played in perfect rhythm. Levers are
also provided for those who desire to put their
own expression in the music and not have the
laborious efforts of pumping. The Maester-
Art is also a regular piano made as only the
Williams New Scale piano made. Many
homes right in your own town or city are wait-
ing for an instrument of this kind. Send TO-
DAY for full particulars. Don't wait until it

is too late.
The Most
Wonderful Piano

Retail Price $900
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WILLIAMS
Maester-Touch
Player Pianos

.
S

’%a\‘

HEN you sit down to demonstrate this Maester-Touch player piano you have in front
of you a miracle of sound. You can produce for your prospects tones that they
have never heard before. Thanks to the Maester-Touch device which is found only in a

WILLIAMS
Maester-Touch
Player Piano

The Maester-Touch consists of two expression devices that control the air that enters
! through the tracker bar, thus making it possible to secure finer and moye delicete tone e
Ing necessary to reproduce the best compositions of the day.

When you ask your prospect to sit at the player piano and personally produce music they
will be astounded what the simple pressure of those Maester-Touch buttons will do. Notes
—phrases—passages—will melt at their will into the liquid ecstacies of sound Through the
addition of this patented, exclusive device the person playing is able to shade the music with-
out smothering the tone.

This Williams Player Piano offers you exceptional opportunity for increased pliyer-sales
because you have an exclusive safes talk that will in itself help you to clinch the sale once your
prospect is seated at the instrument and the possibilities of the Maester-Touch executed with
their own fingers. The wise piano man will have one of these truly Canadian instruments on
his floor, and remember that this player piano is in the high grade Williams New Scale Piano
A full line will be on display at the Williams Piano ( ompany booth in the Manufacturers
Building at the Exhibition

The Piano that Shades
the Music Without
Smothering the Tone
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Williams Piano

ENDORSED DY GREAT Musicians

The Quality That Earned Its Reward

A piano is known by three things.

THE

tone, dura' lity and appearance—but the greatest of these is TONI

Williams Dians
ENDORSED éy l(.:J’Tl{EAT MuUsIRIANS

is exquisitely graceful in design and as beautiful in finish as artistic effort can ac
Canadian pianos. It is in the CONSTRUCTION of the Williams th
found

hieve. But so are other
at the secret of its superiority is to be

With its full iron plate and the Harmonic Tone Prolonging Bridge; giving a perfectly graded scale; the
brass agraffes attached to the Harmonic Bridge, as brass has a more mellow,
vents rusting of strings; and the light, quick and responsive action all go to ma
instrument—to produce a tone that is rich and res

ng influence on iron and pre
nke up a perfectly constructed
nt in the bass and brilliant in the treble; a tone that
board in a cloud of harmony—that dies away like a gentle wind

gathers and rolls from the soundi

A Williams Piano grows old gracefully. It mellows with years

This instrument is so thoroughly
Canadian, being the product of a firm sixty-seven years old

Your purchasers can place confidence in the Williams New Scale Piar
if you represent this instrument, and that home will cherish it as all
those that follow after Don’t put off representing this Artist ( hoice
in your territory TO-DAY

which they purchase from you,
o should mean to them—and
o any longer. Send for agency

N. B.—A full line of Williams Pianos will be on display at the Williams booth at Toronto Exhibition

The Piano Supreme
The Choice of the
World’s Great Artists
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“The Sweet Toned

Ennis”

is probably the best value for the money and
most widely known and used instrument of
the moderate class of all pianos in Canada
40,000 of these instruments are now being
used by music lovers throughout Canada to
day. It has well been termed the Sweet

T'oned Ennis

“The Sweet Toned Ennis”

The Most Well Known Popular Priced
Pianos “Made in Canada” To-day

The popular priced piano is fast forging to the front, and every piano dealer in Canada
realizes the necessity and value of representing a well-known piano which is made by a
reliable firm. The two®%idely advertised makes shown on this page are made right in the
same factory in which the well-known Williams New Scale piano is constructed

The wise piano man will see to it that one or the other of these makes is on display in
his store during the coming season. These instruments are construc ted with the same pa:-
ticular care which characterizes the Williams product. Sixty-seven years of Canada’s brains
and expert workmen are concentrated on the finished product of these pianos. Make sure
that you will be able to procure the exclusive agency for this instrument by writing The
Williams Piano Co., Oshawa, TO-NIGHT

The Truly Canadian

Everson Piano

While not so well known as the Ennis, the
Everson is equally as good an instrument, pos-
sessing the same rich, mellow tone and built
to give years of good service. Sixty-seven
years of experience by the manufacturer ensure
a well made and responsive instrument

“The Truly Canadian” Everson
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and has been long enough in Canada to demonstrate the
Britisher's well-known ability to rapidly adapt himselt
We that Mr. Lee will lead
his company to suceess

The President of the Me. J. H
one of the best-known business men in Montreal

to new conditions. feel sur
Harte, is

About
every second man on the street acknowledges the genial
L' as e Mr. Harte's
name has been long and most suceessfully known in the

compuny

smile of goes down town
drug business and it is felt that his business experience
The
other divectors are all well-known business and profes

and conneetion will be invaluable to the new firm
sional men
Piano

very

was sent the Martin-Ormge
their
Divecton

A substantial order
Ltd

instruments, and My

at Ottawa for a complete line of
W. F. €, Devlin

les Manager of the Ottawa Company

e
came down for
the opening.

Mr, Devlin expressed himself as highly pleased in
deed, with the Montreal, and although the
opening took place in the hottest of weather the

outlook in
with
stock hardly in order, sales of two pianos and one player
were made in the first fow days

The Mills Phonograph Co. have removed to 761 St
Lawrence Bonlevard

The Rossignol T
the latest aspirants

Iking Machine Co., Montreal
or talking wachine patronage and

have placed a machine on the market

J. H. Mulhollin is quite pleased with summer busi
od for a large falling off, hut
has been agreeably surprised in the number of Evans
Bros. pianos sold

ness, inasmuch as he look

of the Berliner
Ltd.. is this year receiving holidays with full pay

Every employe Gramophone Co
Eaeh
cmployee who has heen with the firm for a year receives
a two weeks” vacation while those with less than a year's
serviee to their eredit receive one day for each month of
their employment.  That appreciation of the firm’s gen
erosity will he reflected in the quality and quantity of
their employees” work is the logieal result of this con
sideration for them

The annual outing of this firm was held on the 12th
inst. to Lavaltrie.  The
employee and the families of the e
ployees could join in one great The

entire factory was elosed down

80 that every
family excursion
steamer ““Three Rivers™
and

was chartered for the
of the Berliner em
the object heing Lavaltric

exclusive
ployees for the day down
the St The programme of events was fur
nished on an attractively printed two-color folder. o
The

contested i

was the property

Lawrence

product of the company’s printing department
leading event on a succession of keenly
tries was the hall game between the mar
hachelors, nmpired by Mr, . 8
approved professional style

ed men and
Berliner in the most

Lesage Factory Enlarging.
So brisk has been the demand for pianos and players
at the Lesage factory at St. Therese, Quebee, that the

proprictor, Mr. A
capacity

The new addition to the building is now in conrse of
ereetion. This is to he 50 by 75 feet and three storevs

Lesage, has decided to double the

TRADES JOURNAL

An

building.

heing the main
100 feet

the

also

additional

which is 50 hy

storey s put on

A railway Trunk is
arvanged Tor amd this will permit the loading of ship

floor

owner of this business, which was

siding  from Cirand heing

ments direet 1o the car from the

Mr. A the
established in 1891, is a practical piano builder, and with

factory

the additional output will be able to take care of a wuch
trade

One of th

Lesage Line.

The Lesage factory is one of three piano factories in
this town which is within commuting distance of Mon
treal.  The Willis factories oceupy a seven-acre site here
and the Senceal & Quidoz factory is also located in St
Therese.  The advantages from a manufacturing and
shipping standpoint are quite obvious

Gerhard Heintzman Branch Opened at Berlin.

The opening of the Gerhard Teintzman store at Ber
lin, Ont.. was a notable event in musical cireles of that
city, judging from the attendance at the formal opening
on the afternoon and evening of July 22, The new
store is at 151 King Street West, in the Jansen hlock
and the opening was well advertised in the press and hy
The company presented the
visiting ladies with beautiful red roses, more than one
thousand of which were thus given out

personal invitation cards

The site chosen is prominently located and was the
seleetion from a number of loeations inspeeted hy Mr.
Gerhard Heintzman, and Mr. Fred Killer,

v-Treasurer and General Manager of the firm
It is of interest that Mr, Killer is a native of Waterloo
and was formerly prominent in athletic and social cireles
in Berlin. The frontage of the store is 27 feet, giving
excellent show window space. This branch was opened
with a generous stock of Gerhard Heintzman pianos and
players and a baby grand of Louis X1V design, in Cir
cassinn walnat, occupied a foreground position.  There
was also a good representation of Columbia Grafonolas.
which line the firm handle.

Opening from the main showroom

President

demonstra

tion studios for players and Grafonolas. These also
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openanto each other and into the record and player
roll stock room Phe store has been redecorated and
finished thronghout

I'l ods are received at the vear of the building
Where atas one storey above the groumd level, The goods
are doaded directly 1o frewght elevator and  trans
ferred 1o the v eiving room

Phe new branch is in charge of Mr. J. W, Somer
il graduate of the Toronto Conservatory of Music

is well known in Berlin and vicinity,  His

right b man is Meo Ben E. Synder, a loeal citizen
nd who | been selling Gerbavd  Heintzman instru
wents for s m

Il arvangements e connection with  the opening
vere i charge of Mre. Frank 1. Wesley, the compuny s
superintendent of agencies, who is also o former resi
ent of Berlin

——

Lieutenant
o the L16th Battalion, Canadian
{ Mr. Hurry Wimperly, the w
tenant Wimperly secured his
ers’ T'raining School in Toronto
Liverpool

Claude  Wimpeorly

eldest son
! Liew
on qualifying at the Of
His regiment recontly landed at

Piano Man's Horses Drowned.
Mr Martin

unfortunat

James musie dealer of Brampton, was
valuable team of horses
They were standing at the stor hitehed to a
waggon on which was loaded » prano for delivery. Be
coming frightened they dashed into a pool of water of
sufficient depth to drown them

good horses the loss w

enough to lose a
recently

In view of the price of
as considerahle

TRADES JOURNAL

“We Know How."

In their business the Lonsdale

CHergen e pursiit ol

Piano Co., Toronta, decided that an automobile would
be a profitable aequisition \ecordingly they purchased
1 light car, Mr. Robt. Johnson, of this firm, who looks
after the warketing of their products, had no hesitatior
n taking it into any teaffic on heing shown the fune
fions of the various pedals, levers, handles, gauges, plugs
switehes, ete,  To date his only mishap was bunting int
a lmndrey waggon, giving both driver and horse a ruds
surprise.  Appropristely enough, the waggon carvied o
conspienons announcement that ©*We know how

PIANO MEN GO PISHING
t Mr Alhert H. Gourls, Mr. George Butt and
N f urlay, Winter & Leeming, Lad pto, after
il about two hours' motor ride’ from
Piano Trade and the War in Great Britain.
In a report to the Department of Trade and Com
merce at Ottawa, Mr. J. T. Lithgow, Canadian trade

commissioner at Glasgow, the following reference fo

piano trade appeared
For the

year ending December 31, 1913, the number
of organs, harmoniums and pianos imported into the
United Kingdom was 29479, Of these 24 482 were
pianos.  For the year ending December 31 1915, the

total number imported was 3,354

pianos heing 1,286

value of musieal instraments and parts of same im

ported was, 1913, £1.178806; 1915, £317.749
A number of musical instrument imporiers have heen
mterviewed in connection with the possibility of Cana

dian manufactarers increasing their export trade to this

country, and the consensus of opinion may be gathered
from the following

Few British industries suffered mor hefore the war
from German competition than the piano trade. The

home market for many years has been so « rowded with all
grades of instruments made in Germany that in a great
measure the British people had become convineed that
the home-manufactured prano was not to he compared in
point of quality and durability with th foreign-made
article.  There was a time when it would he difficult to
that there was a good ground for this helief, but
I recent yvears British piano makers have greatly im
proved their produects and the hest of them are not now
inferior to the finest instruments produced in Germany
need of this

be due

deny

That the British public was not quite convi

real change—hefore the war at any rate—may




lavgely to the fact that the Germans, having the advan
tage of cheaper Tabour, were still able to offer a hetter
article at smaller thie fortunate British
firms. 1T, however, any practical benefit is to low from
the Eeonomic Conference of the Allied Nations held
ntly in Paris, one may be cortain that stringent
measures will be taken in future to prevent British wann
facturers from struggling against the heavy handicap
of German-dumped pianos.

ost than liess

This Player Was a Faithful Instrument.
In Hamilton the went to
August 3, the day that the following avcount of a player
piano’s pranks appeared inoprint inoa loeal daily
Whether the episode had any veal or imaginary effect on
the atmosphere the reader can judge for himself.  Mr.
Rymal, the piano man referred to, is the Karn-Morris
dealer,
“Tenants living over
come to the conelusion tha

ury 102 above on

Nos, IN21 Mary Steeet have
Tife s just one old thing afte,
another.  When the weather was the hottest, and NI
impossible, it was bad enongh, bt when the weleoms
change of femp

ture came, and they were denied the
pleasure of the vefreshing sleep so mueh desived, that
was the Timit. 1t all happened through o litthe mista
that Charles L. Rymal, the piano man, wade, e oeen
pies the Mr. Rymal was show
ing ap wpeetive customer an electrice plano during the
day. and turned on the switeh 1o start the

ow rooms helow them

i, but
found that the Hydvo power was not on the joh.  He
neglected to turn off the switeh, however, with the pesult
that just as the tenants above wer enjoying to the full
the soothing effects of the cool weather, about one o'vlock
in the morning, the enrrent was restored, and the
pinno started to play The End of «
variations,

hig
rfect Day with
As soon as the roll was played, it auto
matieally re-wound and started all over again, Dwellers
for a Block around thrust inquisitive heads from win
dows, heaping waledictions on the il timed enthusiasm
of the supposed artist

The trouble was finally discov
ered and Mr. Rymal was vouted ont of hed to switeh off
the current and restore silonee,”

August Player Rolls by Ctto Higel Co.

SOLO ARTIST RECORDS
Alaho Ot (Song. Ukalelo

Aldhe 01 Tnterpolations )
Lilinokalani & .55

(Desecration Ne. 2. Fox Trot)

A\n Operatic

Nightmare

Arndt

Ashes of My Hoart, The (Song) Lange
Down My (Song) Koiser 5
o} 70

(1) Jesus, Saviour. Pilot Mo: (2) Roek

4 Stand U 4 W ur the

Night 1 (5) We're Marching to

Making Love (Hesitation Waltz) . Levi

Paradise Teles (Waltz Song) Kailimne

Robin Adair (Song) Hoffman

Twinkling Stars (Reveric) Hellor

Valse Divine

Introducing: (1) A la hein Aime (2) Paria: (8)
Kamennoi-Ostrow: (4) Humoreske
SOLODANT MUSIC ROLLS
012065 Al _Amerien (March Medley) . .. . L
Tntroducing: (1) All Ameriea: (2) Wake Up. Ameriea
3) A of Ameriea: (4) Ameriea. T Love You
013038 Answer Me, Denrie (Waltz Song) Green
78 Back to My Sunny Honoloo Fuiks
012048 Bantam Step (Fox Trot) Tentes
018021 Dancing Down in Dixie Land (One Step) . Olman & Bibo 54
012086 Fox_Trot Medley No. 4 1.00

Introducing: (1) Bantam Step: (2) Universal Fox
Trot: (3) Bugle Oall Rog: (4) Will-of-the Wisp: (5)
You Oan't Get Along With 'Em, or Without ‘Em; (6)
Bantam Stop.

I Can Dance With Everyhody but My Wife (One Step)
Ukalele TInterpolations .....................Golden

012001
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012050 Milady (Three Stop

G1A013 My Own lons (Fox Trn)
013004 Roxe of Honolulu (One Step)  Ukadole
o1 Themes of Best Loved Melodies No, 2 L)
duegng: (1 Then You'll Remember Mo {2 1
1 Lived in Marble Halls: () Tempest of the
Thei () AWD T Have Sighed to Kest Me
STAR MUSIC ROLLS 26 CENTS EACH
N2us Oh, Joe, With Your Fiddle and Bow (Fox Trot) Do
X Honky Tonky (One Step MeCarron & Swmit
X200 Naomi (Fox Tror) Ramsperger
X Give the Grand Old Flag o Hand (Mareh Song Nummeryille
3 Top Liner Kag (Fox Tro Lasth
X23d Your (One Stop Piantadus
\ Hot Han Roggy Fox Tre Straigh
\ She's Your Gl and My tirl (One Step Heath & Cowan
N2 When the Buntum Komters ( W (March Song) Lient. N F, Alluy
N2AT And They Called it Dixie Land (Foax Trot) Whiting
Through  daily  newspaper  advertising  the  Nord
heimer Piano. Co. announee an advance in Steinway

prives on Sept. Ist

Mreo KO AL Trestrail, adjusting mansger of the
liams Piano Co, Ld Oshawa, has gone 1o New York
I by Mes, Trest the
firm’s Toreign business.

The death ocenrred suddenly in Toronto on Angust
Ist of Mres. Thowas, widow of the late J. . Thomas
superintendent of the Bell Piano & Orvgan Co's factories
at Guelph, who died some months ago

Prof. D Mulbiern, of AMexandria, Ont., in addition to
Being an enthusiastic dealer in Shevlock-Manning pianos
and ssful tewcher of musie. At th
Metill College examinations in Montreal he was sue
cossful in having twelve of his class pass, thiee of them
with honors,

Wil

O I, in connection with

s

I8 a su

CThe Cambridge Pinno Co, Ltd.” capitalized at
Y000, has heen incorporated with a Dowinion eharter
The ehiel plaee of business is to be at Toronto,  The in
corporators are Donald Roy Darvach, teaveller: Evelyn
Laveretin Hamna, warse: Lulu Lee Davrach, stenographer ;
Margaret Beatty,  milliner:  and  Mauriee
Gwynne Beatty, merchant, all of Toronto,

Mro T 0 Howard. the optimistic and energetic
general manager of the Neweombe Piano Co., Ltd., will
Feon hand as usual ot the Fair with his fiem's exhibit
My, Howard, whose experience in the piano trade was
primarily in the production end of it, has developed
Just as much ability and enthusiosm in selling.  Time
or distanee ave immaterial 9 him when a sale is on the

Gertrde

tapis and he has remarkably few losses in his selling

record
W

for o long time,"”

re running nine hours @ day and have hoen
remarked Mr. J. W, Alexander, Presi
dent of the Dominion Organ & Piano Co., Lid., at Bow
manville, when speaking of trade conditions recently.,
Business in the British Isles received a serious sethack
but every ““Dominion”" instrument warehoused i Great
Britain when war hroke out has heen disposed of.  The
Journzl was shown a handsome little piano in onk case
being specially made for a South African buyer.

SALESMANAGER WANTED,

E and for piano business.
Knowledge of French an advantage. Good salary for right
party. All communications treated as strictly confidential.
Reply P. E. Layton, Personal, Layton Bros, Montreal.

SHEET MUSIC MAN WANTS POSITION.

Now open for sheet and
book music man. Familiar with the catalogues of the leading
publishers. Long experience in England and Canada, Can pro-
duce 4 to and ability.

Box 10, Oanadian Music Trades Journal,
68 Agnes 8t, Toronto,




12 CANADIAN MUSIC TRADES JOURNAL

ASCHERBERG

HOPWOOD & CREW, LTD.

“SOME" SELLERS

SONGS
WHEN WE GATHER ROUND THE OLD HOME
FIRES AGAIN Sterndale Bennett.
THE LAND OF GRAMACHREE. A real success.

Lewis Barnes.

MY HEART IS IN THE H()MEL;\ND

ennedy Russell
WHEN THE GREAT DAY COMES. Ivor Novello
JUST A JACK OR TOMMY Iver Novello
WHEN SHE WORE A TULIP AND | WORE THE
RED, RED ROSE
The favorite song of the Canadian Soldiers

ELAINE. The Great Moving-Picture Song

PIANOFORTE
MIND THE SLIDE Albert W. Ketelby.
NAVYLAND. Selection (14 pages) St. Quentin
LITTLE WOODEN SOLDIERS. Danse Humoreske

Merlin Morgan.
FOR KING AND COUNTRY. Ord Hume.
DORIS INTERMEZZO

From “Romance.”

Napoleon Lambelet
'S MYSTERY. Waltz

oyce

LOVI

MANHATTAN WALTZ. The Prince of Wales Theatre

S Arranged by Bertram Lestrange.
Joyce.

Usual trade terms

16 MORTIMER STREET, LONDON, W., ENG.

LC-mdinn Agent, LEO FEIST, 134 W. 44th St., New York

Success.
TOTO. Waltz
Published at 1/6 net cash

ﬁ

| ——

A popular song that has thrilled every heart of
the Empire.”—Vide Press.

“Homeland”

Words by EOWARD LOCKTON
Music by FREDERICK DRUMMOND

Is being used with the greatest success by leading singers.

CARY & CO.
13-15 Mortimer Street . LONDON

Publishers Leonide de Pachmann's Popular “MENUET."”

Dedicated to and played by Vladimir de Pachmann.
And these recent ballad successes:

“A Wild, Wild Rose”. . .. "

“A Little Home With You"

“Your Wi

Dorothy Forster
-Dorothy Forster
.Dorothy Forster
.+ ..Dorothy Forster
Frederick Drummond
Frederick Drummond
. .Frederick Drummond
. .Frederick Drummond

Frederick Drummond
. .Frederick Drummond

“Songs from Love's Garden" . .
“Bon jour! Marie”. ... ... . """ .. ..Max Brunell
“Lackaday” (No. 2 Gavotte Songs) . .. Ernest Crampton
“I Will Make You Brooches” . . Robert Coningsby Clarke
“When I Am Dead, My Dearest”

Robert Coningsby Clarke

“Love Ships”. ... ... -Kitty Parker

The Song the Soldiers are Singing

W. H. JUDE’S Greatest Success

When the Boys Come Home

Two keys F(CtoD) and G(Dto E) Price 2+

J.R. Hogg, J P, writes

e home (Jude) regul
horas, and to hear

huts on leaving

inspiration

Mr. Enos Bacon (The Yorkshire Nightingale) from the Y.M.C.A
Headquarters Canterbury, writes: o

|am writing to tell you that all the soldiers her

Whea the boys come home" (Jude). 1I.x ko whe
of re tor ‘somewhere in France
che

1t's a grand song
An order received this morning from a music seller says
ien the boys come home is & magnificent song an

W d 1 am
selling it like 'hot cakes’,

Sead me another 250 copies at once

ALSO PUBLISHED AS A BRILLIANT MARCH FOR
PIANOFORTE BY EDWARD ST QUENTIN PRICE ;-

Copies can be had from the
ANGLO-CANADIAN MUSIC O,
144 VICTORIA ST, TORONTO
and through all Music Sellers

REID BROS., Limited,
72 Wells St,, Oxford St, LONDON W., ENG.

Publishers of W. H. Jude's “MUSIC AND THE
HIGHER LIFE". Price 36. The finest col.
lection of hymns (words and music) ever
published.

An Immediate Success
“The Home Bells are Ringing”
Ivor Novello’s Splendid New Song

inkeysof Eb, (Bbto Eb), F and G

—_—
Eaae—————

CHORUS

The home hells are ringing,

ger we'll roam
Our
There's no place like k

arts are all singing

ne,
When wanderings are ended
And sad duys are o'er

Il the waiting

—_—
Eaae————

Two orders received this week (Aug. 2nd)
read as follow;

lease Send Us 100 Home Bells are Ringi
“Kindly Send Us 100 The Home Bellsare R

Published by
Enoch & Sons, London, England
d

The Anglo-Canadian Music Co.
144 Victo ia St. = - TORONTO
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A Prominent Music House

Chappell & Co., Limited, Music Publishers and Pianoforte Manufacturers
50 New Bond Street, London, England.

New York, -

HE famous firm of Chappell & Co., Ltd,, cele-
w brated its centenary (1811-1912), more than
four years ago. Midway between the mem-
orable vietories of Trafalgar and Waterloo, when
Englishmen were fighting abroad for national ex
istence and those at howe were building up our
great national industries, the House of Chappell
was established.

The contrast between then and now in regard
to things social and musical is indeed remarkable,
Then the pleasures of life were for the few, now
they are for the many. In the matter of musie
it is the Chappells who have most largely helped
to make them so.

The actual date of the signing of the deed of
partnership between the original partners, Samuel
Chappell, Francis Tatton Latour, and John Bap-
tist Cramer, was December Sed, 1810,

One of the earliest of the many proud records
of the House of Chappell is that at 124 New Bond
Street all the business in connection with the for-
mation of the Philharmonic Society was trans-
acted,
. B. Cramer retived from the firm in 1819,
and in 1826 Latour withdrew. Left with a free
hand Samuel Chappell formed another partner-
ship with Longman and Bates, who, in 1824 were
in business as musical instrument makers at 6
Ludgate Hill. This partnership existed in 1829,
but was dissolved soon afterwards. In 1830 the
founder of the House of Chappell & Co. had the
satisfaction of taking over the business of his
former partner at 50 New Bond Street, thus, es-
tablishing himself at the address still retained by
the firm,

In his declining years, Samuel Chappell was
assisted hy his eldest son, William (born 1809),
who had learnt his business with Mr. Beale, Sen.,
music seller of Manchester; and by his other son,
Thomas Patey (born July 26th, 1819), who, at the
age of fourteen was calleed away from school to
be a support to his father when stricken with
blindness.  Samuel Chappell died in December,
1834 ; and the business was then carried on by the
two sous on behalf of their widowed mother.
William Chappell, antiquary and historian, will
long be remembered for his invigorating story of
*“Popular Musie of the Olden Time,”" Therein he
combatted the statement of Burney that the Eng-
lish made no national musie, and pointed to the
past as proving that our countrymen of all classes
have ever loved a merry song. This optimistic
view of national life has largely helped others to
remove the reproach as to this so-called unmusical
country ; and the reflection is an opposite one to
make in connection with the House of Chappell.

Toronto, - Melbourne.
In 1840, William Chappell projected the Anti
quarian Musical Society. Some few years later,

under a family arrangement, he vetived from the
business and suceeeded R. R, Addison in the firm
of Cramer & Co. William Chappell’s death took
place on August 20th, 1888,

Upon the vetivement of his hrother in 1844.5,
Thomas  Patey  Chappell largely  extended  the
business of the House in New Bond Street, heing
seconded in these efforts by his brother, Samuel
Arthur Chappell, who in 1855 established an inde
pendent branch at adjoining premises for the
making and selling of wind instruments, It was
at this period that an important enterprise en-
gaged the attention of the l‘hu|l|w|ls. and also of
members of the firm of Cra Beale & Co. It
was none other than the Inull:luu: in London of a
large centeal hall, primarvily devoted to music;
and the scheme which was earried into effeet at a
cost of something lik v thousand pounds,
resulted in the metropolis being enriched for
nearly fifty years by the possession of St. James’
Hall.

Here it will suffice to say that Mr. Tom Chap-
pell was, during his lifetime, the first and only
chairman of the Company owning the property
and that he financed, and his hrother Arthur,
managed from 1859 to 1901 the world famous
series  of Popular Concerts. It was not the
original intention of Messrs. Chappell to become
their own concert providers, hut forced into the
position they held it to their own advantage, and
to the very material development of musical taste
in the metropolis of the world. In pursuance of
this policy, the firm now hold a long lease of The
Queen’s Hall in Langham Place.

For two seasons they controlled both Halls,
and when St. James' Hall was eventually de-
molished they transferred their ballad concerts to
Queen’s Hall, where they are still continued under
the name of “The Chappell Ballad Concerts,’

They have also recently taken over “‘The
Queen’s Hall Symphony Ore 1"’ retaining as
conductor, Sir Henry J. Wood, t i
a continuance of their notable policy
public the opportunity of hearing the very hest
music at a reasonable expense,

Mr. Tom Chappell, who wa  one of the original
directors of The Royal Colle,» of Music (estah-
lished 1878), has been deseribed as a man of high
character and of splendid liberality, and he was
also a thorough type of the old school of English
gentlemen.  His lamented death took place on
June 22, 1902, His brother, Arthur, *“*Uncle
Arthur,”” as he was affectionately called, also
reached a ripe old age, expiring in his scventy-

Sevi
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minth year on December 21st, 1904, These were
the gentlemen who with many valued assistants of
serviee, built up the unvivalled reputation of
prell & Coo o To form adequate iden of Chap
pell’s eatalogue, it would he n NSALY 1o mention
the majority of the popular songs of the lust half
century, while of published operas the record goes
hack boyvond  the days of  Balfe's * Bohemian
Girl,™ and Tneludes such trinmphs as Gounod's
Faust” I8, and the Gilbert & Sullivan’s
Operas

Other suecesstul - Operas published, inelude,
Olivette,” Rip Van Winkle' and “Dorothy,"

later suceesstul productions inelude * A Coun
try Giel™ “Veronigue,” **The Merp Widow,"
The Arcadians,” **The Quaker L The
Count of  Luxembourg,” “The Pink Lady,”
Gipsy Love,” “Chin Chin,”" **Te night's  the
Night,” **Betty," **"Pina."

Mr. Edward German is among the most pro
winent of - English  composers  whose operatic
Warks always appear under
Chappell—his ** Mervie Eng 1" heing one of
the most popular of modery operis, performed by
the many Operatic Societios

Among the so writers who write or have
written exelusively tfor Chappell & Co., we have
ouly 1o quote the names of Liga Lelimann, Guy
D Hardelot, Robert Coningshy Clarke, Teresa Del
Riego, Mande V. White, 1. Paolo Toxti, L. Denza,
Frank Lambert, Floven: Aylward, Noel Johnson,
Hermann Lohe, Hubert Bath, Dovothy J

the anspices of Messes

Montague Phillips, Edward German, Graham
Peel and Haydn Woad. to show how wide a field is
covered by the operations of the firm,

To-day the wanufacture of planos is an im
portant department of the otherwise extensive
husiness of the fiem, and very great siuceess has
been achieved in the production of veally high
class instruments, in all classes

On January 1st, 1807, the business of Chappell
& Co. was turned into o limited company, Mr,
Thomas Patey Chappell being succoeded by his
son, Mr. T, Stanley Chappell, s ehairman ; while
Mr. William Boosey  continues  ax managing
director,

As illustrating the advancement of the Eng
lish musie trade, it may be mentioned that in 1904
a branch of the fiem was opened at Melbourne,
Australia,  Iu 1906, another was o tablished in
New York, and in April, 1912, the * baby ™" branch
at Toronto, was started on a prowmising carcer hy
Mr. E. Goodman, a divector of the firm.

The thy hranches are enjoying a run of re-
markable prosperity,  The Canadian branch has
tiinly heen a hoon to the Dominion of Canada,
nstanced by the wonderful growth of its husi
Ness

The House of Chappell is one
ditions.  These traditions are
nanntaty

" splendid tra-
ng - worthily
It can look back upon a elean and
enpuble record of over a contusy, an era of cater
g for the needs of the musical publie, which has
proved as satisfactory as it has been suceesstul,

of Pianoforte Music
Associated Board of the Royal
of Music and Royal College of Music,

N, in mosic, 1916 and 1917

Practical Handbooks
on Musical Subjects

Under the responsible Editorship of B'I'!!WAFI ¥AOPHBI:}OF
SOl Boards. Net Cash. s, 4
. FORM IN MUSIC (Mucpherson)
2. MUSIC AND ITS APPR CIATION, or the Founda
tans of True Listening (Mucpherson )
ORGAN AQOO“P“I"!“T 0}" THE CHURCH
SERVICES (11 W
E P TECHNICAL &
AESTHETIC SIDES (Chas. I'. Itedd )
STUDIES IN PHRASING AND FORM
AURAL CULTURE based upon Musical
(

{ Mucphersan and Ernest Read)
lliree |
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ris, a1 I
“Pupil's Book™ of ithythmie
e
LIVING MUSIC, . 1" pulur Introduction
Methuds of Modern Music (Herbert Anteliffe)
THE TECHNIQUE OF THE MODERN ORCHESTR.
\\‘ ‘\I ol "ol Practical  Instromentation  (Ch
i
PR,

(TICAL GUIDE T0 VIOLIN PLAYING
l\u.'rlml: based upon Musical A nuuun'.
Cloth 3

iy
‘Pupil’s Book™" af Songx wnd " Khythmie
"uper
OLASS TEACHER: His Principles
and Methods (F. . Field Hyde)
A STUDY OF MODERN HARMONY (Lonormand)
transluted by Herbort Anteliffe
THI:‘IU.IIGAL EDUCATION OF THE OHILD
(Macpherson) y .
ew volumes will be issued periodicnli
A deseriptive Catalogue of Tmportant Educations] Works
on Musie forwarded on application,

LONDON:
Joseph Williams Ltd., 32 Great Portland St. W, Eng,

x
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Bosworth & Co.’s Novelties

BYFORD, F. G.—Ohoerily Homeward 28 net
A i Tor the pianoforte, suitable for teach
ing i this composer’s best style

DUBOIS, H.—Remembrance 1s. net
A very tuking melody for Piano,

STURDY, L.—Holiday Tunes ssee veees I met
A splendid Nittle album of teaching pieces

STURDY, L —Early Nursery Days 18, net
A wplendid ittle album of teaching g

STURDY, L. Morning Ride . 1s. net

STURDY, L.--Day Dream voes 18 net
Two vuneful, well written ‘pieces, quite squal 1o thiy o
poser's tteau Picture,"

CARLTON, E.-—Pluying at First Sight
A new work for beg ut the y
lines, which every toacher will we

26, net
uo, on entirely new
ome

LYRIC ORGAN ALBUM. Vi g (Roper)

BOSWORTH & CO.'s

HEMY'S PIANOFORTE TUTOR.
(Late Wickins Edition)

Wity thoroueh wnd up-to-date edition. Vastly im
With all_the merits of the original. Steadily .
sules. Liberal trade terms,
PORTRAIT OLASSIOS. More new numbers

New 1916 Edition of BEETHOVEN'S SONATAS,

o the Trade:—We shall be grateful if in all cases of
dealers receiving answers fro s that works of ours

‘ollector
R P, “Out of Stack'’ they would kindly wend us those
answers 1o be verified

BOSWORTH & co.

8 Heddon Street, Regent Street,
LONDON, w. England

2. not
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Still the Big Question.

AST issue the Journal published a portion of the

president 's address to the National Musie Publishers’
Association of the United States,  Referrving to
produetion,” he said: 1t seems to bhe the chief hane
of the business, not only with copyrighted wmusie, but
particularly with non-copyrights and reprints. 1 am
pleased to say that during the past two years there has
been, from my observation, a change for the hetter in
this res

Hover

. particularly among wembers of this asso
ciation, although there is mueh to be accomplished yet,”

IF there has been any improvement in Canada it is a
watter for everlasting thanksgiving, but the floods of
music on the market are still so high that whatever im
provement there may actually be remains almost im
perceptible.

So often has the Journal sought 1t
this gigantic evil that another veference to the subject
of  over-production is running the risk of getting
But the subject is one that will not down
It is hard to believe that at any time in the future the
evil can be taken in hand and pulled out by the roots

Individuals interviewed
etailers alike would welcome
wetion.

ites the many difficulties on the

ipt a reform, but surely the mem
conditions.  1f
drastie action is needed let it be drastie.  The interest
ing query is—when will the first step come?

aution against

monotonous

any easier than it conld to

show that publishers and
an improvement in this di
The Journal apy
part of those who atte
hers of the trade are bigger than mere

Using the Telephone.

Tlil.l‘ll'll“,\'l\'ﬂ lins been used as a suecessful means
in disposing of sheet music it has in records and
other lines of goods. One dealer told the Journal that
whenever his salesman had a few minutes leisure he
would ring up some of their customers saying to one that
a new song by a favorite composer had just come in; to
another that the morning’s post had hrought a couple of
good duets for female voices; ealling a third’s attention
to some new piano music he could recommend, and so on,
To the salesman who knows his goods and his elientele
the picces to ring up about will suggest themselves.
Taking the trouble to mention certain specific music,
coupled with an invitation to drop in the first time the
customer is down town to look it over is almost inva-
riably productive of more sales. In addition to this it
impresses the buyers of music with the fact that you are

trying to give good service,

Value in Window Displays.

HEN one stops to consider that the sheet musie
dealers of Canada do practically no newspaper
advertising it would be natural to expeet they would
make the most of their show windows. RPut one is com-
pelle? to record that in so many cases the window re-

T as far as the sheet musie depart
ments are coneerned
It has been said that advertising in its last analysis
is to get one's sign displayed as closely s possible to
where the goods are on sale, and then keep it there In
a well laid ont window display not only s the sign put
where people can see it bt i most attractive man
ner, and stands as a constant invitation to the passer-by
to come in and spend his money
a most efficient solicitor.

A real novel, attractive sheet musiec window to a store
is like a fresh coat of paint on a house. It makes all
the difference in the world.  The cost of the material is
so nominal it seareely connts, so that the expense is rep
resented by time and labor only.  Trimming the window
is worth doing, worth doing often, and worth doing well

No British Edition of Classics Discussed.

NE of the British comments on the proceedings of

the Harrogate o
one word appears to have heen said on the subjeet of an
all-British edition of  the The writer
“We are foreed to the conclusion that no one really
cares what happens after the war when the German will
he free to trade again with England with his editions of
the classies,  We think bitterly of the wasted days sinee
the German left the land free for the establishment of
an English edition,
gone, but not one word to spur or e

and, in that sense, is

wention lnments the faet that not

classies NUNN G

Another convention has come and
ourage the pub

lisher to sueh an enterprise.”

Minimum Price for Music.

R. WILLIAM RUSHWORTIL in an address at the

recent British Music Trades” Convention, said that
the Committee of the Music Trades Association had
hrought forward a seheme of minimum prices, of which
the main points were (1) that all books, including
tutors, should be sold at the net marked prices; (21 that
the professional discount on hooks should be at the rate
of twopenee in the shilling.  1f sueh a scheme could be
agreed upon hy sheet music dealers thronghout the
country the publishers would fall into line.  One sug
gested improvement to the seheme was that the discount
to the profession on all operas and comedies shonld be a
penny in the shilling.

In a free and easy discussion which followed o1«
speaker said that so far as the schedule was concernel
it did not alter anything as regards mosi of them. The
4s. or 2s. net and 1s. 6d. cash to the public was what
they had heen fighting for during the past five years,
If there was unanimity among the dealers the Musie
Publishers’ Association would assist in rvaising the price
to the public to 1s. 8d. With books quite a different
state of facts came to hear, for the raised price of paper
had necessarily increased the cost of production. Pub-
lishers’ profits were falling, which must he apparent to
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The Anglo-Canadian Music Co.

New and Standard Songs

Vale (Farewell). . . .. .. Kennedy Russell
(Destined to be world-famed).

I'll Sing to You........ Jack Thompson
(New song a fitting successor to “"Come,
Sing to Me.")

The Home Bells are Ringing. Ivor Novello

(Latest success).

Somewhere in France. . . .. Herbert Ivey
(Phenomenal Song).

Look Up from the Darkness. . . .De Lara

Humility .......... . .. Douglas Grant
(Two splendid sacred songs).

Royster Doyster. . . ... Herbert Matheson
(A rollicking baritone song).

The Brightest Day. . . . . Easthope Martin

L Ernest Newton
Fare Ye Well My Bonnie Lassie,
Jack Thompson

To Those Who Love Us,
Herbert Matheson

All in a Lily White Gown,
Easthope Martin

Sailors of the King. .. ... Theo. Bonheur
(The New “Navy" Song).

When the Boys Come Home.. . W. H. Jude

Don't Forget the Homeland,
Ralph Burnham

Dealers—

Send in your orders early for
Music Made Easy (the celebrated piano
tutor for beginners).
Kohler's Practical Piano Method (a uni-
versal favorite).

Bellairs' Piano Method (a new work of
great merit),

Bonheur's Piano Method (a new book by
a well known writer).

Hemy's Piano Tutor (the only edition
with foreign fingering, board covers).

Sydney Smith's Piano Tutor (an old
favorite).

Farmer's Piano Tutor.

Smallwood's Piano Tutor.

and many others,

Geehl's Progressive Piano Studies (six
books).

Bellairs' Piano Technique.

The Studio Series of Graded Piano Solos
(six books).

Graded Classics (just what teachers are
looking for; a new work in six

books.)
Abt's Practical Vocal Tutor (all voices).
Liza Lehmann's Practical Hints for Stu-
dents of Singing,
Marchesi Vocal Tutor.
Tosti Solfeggi.

Our stock of Pianoforte and Vocal
Collections, Theoretical Works, Organ,
Violin and Miscellaneous Musical Works
is very complete.

The musical season promises to be a
good one. Order early and often.

THE ANGLO-CANADIA

144 VICTORIA STREET

MUSIC Co. LTD.

TORONTO.

SOLE AGENTS FOR
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co., Elkin & Co., J.H. Larway and other Houses.
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dealers.  Another was of the opinion,
rienee of forty-five years, that the relations hetween the
trade and the publisher should be similar to
of the wholesaler and the dealer  He conld not
understand the desire of the dealers for the price to he
on the musie: it meant nothing, and was only so much
humbug.  As regards the 1s. books, some twelve years
ago he commenced to omit the price, and he had never
had a complaint. A third party thought that the last
suggestion was simply harking hack to Mu old idea that
publishers hiad nothing to do with the price realized hy
the dealer: but he was sure that most of us were grad
ually veering round to the idea that the publishers must

alter an expe

music
those

insist upon a minimum prie Still another thought
that nothing short of a universal standard price for
music should Fe considered: and it conld be done as

casily as Daylight Saving.

Simple Collection Record Systems.

S() undoubtedly true is it that many slow accounts are

actually lost through inattention due in large part
to cumbersome records that it is not necessory to dwell
on this fact. The experience of  colleetion man
will verify this, but while some have profited by the
knowledge, many have felt that o thoroughly efficient
system was too expensive for them to adopt, both in first
cost and the expense of upkeep.  This belief, however,
is far from the fact. 1t is the lack of such a system that
is truly expensivi Even an energetie collection man is
apt to ney giving his slow accounts the proper atten-
tion if it is necessary to go through the ledger to ascer-
tain the exact status of each one, and even in a small
business memory is a very uncertain substitute for
handy records.

Enlarging upon this point, W, B, Parker goes on to
tell in an article in the Paint, Oil and Drag Review of
these simple methods that are of interest to even the
smallest dealers in talking machines and records: 1f
Mr. Debtor’s aceount is overdue this should automati-
cally come to the attention of the manager at hrief and
regular periods—also if Mr. Debtor promises a payment
at a certain date the promise should also he remembered
at the rvight time.  Experience has proven that no ledger
system, cither old style, loose leal or earvd, will produce
these results exeept at a time cost so great that few men
can spare it The right method is to keep a separate
card record of all acconnts that are past due, and to keep
this record partially in duplicate.  That is, there should
he an alphabetieal eard vecord, giving all the ledger data
as well as notations of promises to pay in the future, and
there should also be a chronological card record which
will eall the attention of the collection manager to each
of these accounts at the right time,

At fiest thought it wmight seem that such a system
would he still more cumbersome as well as too expensive,
but this idea is based on the supposed necessity of install-
ing regular card filing cases, ordering specially printed
cards, and overlooking the slight amount of time ac-
tually required to keep such a record, as well as the time
saved in having the data wanted in handy form to get at.
While a regular filing equipment, including specially
printed and ruled cards, is a fine thing to have, yet it is
quite possible to get the same results with a couple of
cigar boxes and cards ent from odd stock that can be

eve

found at any privter’s. 1t is thas possible for the small-
of the
usial cost

The important point is to have the method of keep
ing the records as nearly When
the monthly < made out each overdue ae
count should e entered on the duplicate eard system
mentioned.  The following forms of entey will be found
convenient

Simple Form for Alphabetical Card.

v B Dealwr

est business to make use most effivient husiness

methads without the

tomatic as possible,

statements

very

Smith's Falls, Ont

Paymnts
a balgnee 220 /5§10 00
115 B 01

This card shows at a glinee a past due balance of
FZHL10, and a promise to pay February 20th. 1t is a
handy record to vefer to in case more eredit is requested
hefore settlement is made and no printed card or special
ruling is requin

At the same this card is made out another one
should be filed in the chronological file to come up Feh-
ruary 20th with simply the name of the debtor on it, so
that attention will be called to this account at exactly
the rvight time.  In the case of past due accounts where
no promises have been made the card should come up
weekly until definite arvangement has been se-
cured.  Where a filing elerk is employed it should he
his duty to bring these cards to the collection manager
daily, with the morning mail

In the absence of a regular filing elerk it should bhe
made a matter of the first importance for the collection
manager himself to take up the cards daily as well as
to attend personally to the making of the proper nota-
tions and the proper filing.  The time required is so lit-
1]«- that it is merely a question of getting into the habit.
ve is another way of handling that some managers
fer when taking personal charge of the collection
. and this is what is known as the signal system.
Various coloved elips are used, cach color representing a
different day in the week.  Where this system is used a
chronological file is not required as the clips are placed
on the cards in the alphabetical file with a different col-
ored ¢lip to indieate the particular week in the month
that the day elip refers to.  This method does not appeal
to the writer as being nearly as simple and effective as
the chronological file, but it is certainly hetter than
making no effort at all to bring accounts up for atten-
tion at the proper date,

In one large business house where the writer was at
one time employed, the method of waking the proper
notations on the eards and keeping them up to date was
as follows:  When the mail came in it was opened hy
the office hoy at a table next to the hookkeep de
Any mail containing remittances was handed to the lmnk
keey who made the proper entry in the ledger and
then sent the letters on to the eredit man, who conld
then make the proper entries on his alphabetical card
files, answer any part of the letter that pertained to his
dt'punmn-m. and pass them on to the sales manager.
The mail not containing remittance followed the same
route, except that it did not require the attention of the
bookkeeper.

In this connection there is another point worth at
least passing attention, and that is that one of two rules

in order to carry ont the idea.
time

some
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The Virtuoso Must be furnished with the Best

Are to-day recognized as the best in the
world. The war does not affect Armour's
source of supply. You will agree, upon
trial, that the Armour Strings are more
durable, and equal in every respect to the
best foreign made strings.

e perfection of Armour's Strings is as-
sured by our ability to obtain the best stock
on the market and the most skilful labor,
Ample time and serious thought have been
given to scientific experimentation.

We carry straight length tested strings which
we guarantee. Any string found fault with
may be returned.

UNION STOCK YARDS

Y YO

SArmmours S trings

Our Violin G Strings are the best in the
world. We carry a complete line of Violon-
cello, Double Bass, Harp and Banjo Strings
—also steel strings and accessories. We es-
pecially recommend our Il Trovatore and La
Melodia Violin Strings.

If you are in any way interested in having
us put the strings up under your own special
brand, we will be very glad to do so. Write
to-day for our new catalogue describing our
complete line and giving our broad guaran-
tees. Our sign material is also yours for the
asking.

ARMOUR s~ COMPANY

CHICAGO

SONGS

Somewhere a Voice is Calling. . Arthur F. Tate
(The most successful song of recent years,
and still a big seller).

Some Day Your Heart Will Answer. . . .Virgo
(Another song of great merit, which is rapidly
coming to the front).

T AN DI s vh i as st it cdh Slater
Who'll Come a'Maying., ............ .Slater
Rosebud ........... Frederick Drummond
Your Heart Will Call Me Home. . .. .... Tate
Keep Your Toys Laddie . Ketélbey
In God's Good Time ........... Trelawney
L b R ) Herbert Oliver
L [, Herbert Oliver
Voice of the Shepherd ............. Glynn

; J. H LARWAY

Selling Agents for Canada,--The ANGLO-CANADIAN MUSIC CO.
144 Victoria St., Toronte

J. H. LARWAY

Announces the following Publications

PIANO SOLOS
With Beautiully Illustrated Titles,
Somewhere a Voice is Calling (Waltz).
Crimson Sunset (Characteristic piece) . ..Meale
Silver Cloud (Intermezzo) ........ Ketélbey
Where's the Sergeant? (Entr'acte) . . . Baldock
The Ringmaster's Daughter (Entr'acte) Pepper

SONG CYCLES
Songs of Old London. ....... Herbert Oliver
Songs of Merrie England. . . .. Herbert Oliver

Songs of the Northern Hills. . . Herbert Oliver
The Passing Show Herbert Oliver
Dream Islands .............. Gerald Kahn

Publisher also of Piano Solos, Sonatinas,

etc., by Ernest Austin, Paul Ambroise, Maurice
Telma, etc., etc.

14 Wells St., Oxford St.
London, W., ENGLAND
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should be made and rvigidly adhered to.  Either only the
collection manager and filing clerk should be allowed
aceess to the cards at all, or ift others are allowed to look
them over, they should not be allowed to take them out
of the box.  Many persons, especially the younger elerks,
are often earveless as to the proper return of filing cards
to the files, and carelessness of this kind is liable at any
time to prove extremely costly.

Affairs at Germany's Small Goods Centre.

N American consular agent stationed at Marknen

Kirchen, Germany, gives some interesting informa-
tion regarding the conditions which obtain in the musical
merchandise industry in that section.  This distriet is
famous as being the centre of the small goods industry,

and the prosperity of the distriet as o whole depends on
the activity w this line

He says: "\ great de in the production of
wusical instraments in 1915 was caused by the war, the
main reasons being the loss of markets and lack of raw
material, together with the withdrawal of workmen
from the industry. The manufacture of musical instru-
ments in this section is principally a domestic industry,
and while machines are used in making certain instru-
wents, hand work predominates,  The withdrawal of
skilled instrwment makers from the trade, therefore,
curtailed the production to a greater extent than in in-
dustries where the places of the men could be filled by
women and givls,. Owing to the fact that there are
sufficient orders to furnish full employment when nor-
mal conditions resime in Germany, and also owing to
the extreme lack of vraw material, there is bound to be a
general inerease in the prices of musical instruments.

EXTRA VALUE

Violin Good tone, Strad

| Model - - - - - $8.00
| ViolinBow Famous Tourte
| Model - - - - $L75

Violin Strings  Celebrated
“Corelli” as used by leading
artists - - - - - $2.70

BEARE & SON

LONDON, ENGLAND
117 King Street West, TORONTO
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“The musical instrament industry of this distriet
requires great skill and talent.  The instrument makers,
as a rule, receive u good price for their products, and

their economic situation has always heen good, so that
there is less suffering in this locality on account of war
conditions than there would he otherwise
orders

The large
from the for aceordions, band
uts and harmonicas also tended to keep condi
v normal.

“There was a great lack of shipping facilities for ex
porting to the United States during 1914, and the de
crease in musical
amounted to $256 The declared values of exports
to the United States invoiced through the Consular
Agency at Markneukivehen in 1914 and 1915 were as
follows: Horse hair for hows, $4.804 in 1914; $1.114 in
1915, Musieal instruments and parts, $412,770 in 1914,
dropping to $156,195 in 1915, Catgut strings worth
$67.568 were exported in 1914, the 1915 total being only
$44.359.  Steel and other metal strings for musical in
stroments valued at $829 were exported in 1914, the
figures for 1915 being %522, Violin rosin worth $3,223
is shown on the 1914 rveport, the 1915 figures being
$1,615. Harmonicas were exported to the value of
$103,330 in 1914, dropping to $62,687 in 1915,

German army

wtraments exported  durving 1915

Pawnshop Opposition.

Jl's’l‘ two years ago this August the Journal presented

the views of one or two musical merchandise men
who favored a much more general use of selling small
goods on the instalment plan such as obtains in the piano
and talking machine departments.  Where this idea
would help dealers is judged hy one man to be twofold.
First, he says there is an enormous loss in actual sales
oceasioned by purchasers choosing the lower priced
grades of instruments, where they rveally want better
goods, which could be sold them were the instalment
plan put forward. Secondly, it is always a matter of
regret that in cities the small goods trade is so much cut
into hy dealers in second-hand goods, and pawnbrokers,
who are not interested in the welfare of regular musical
merchandise retailing.

The party referred to expresses the helief that
nothing wounld drive that portion of the small goods
trade to the musi¢ store, as would the general introdue-
tion of selling musical merchandise on the instalment
plan. If the trade is not fully alive to the extent of the
competition they get from the pawnshop-keeper and the
second-hand dealer they would do well to ponder the
situation as outlined in the July issue of the Etude, for
it is reasonable to assume the conditions in Canada in
this respect are very similar to those in the United States.
Under the eaption of Pawnshop Violins, that publication
says:

It is probable that the pawnshops of the United
States sell more violins, and other string instruments,
and more musical small goods than the music stores.
This comes from two causes; first, hecause there is a gen-
eral impression on the part of the public that old violins
and other string instruments are better than new, and
second, because there are so many stories afloat of where
valuable old violins—even genuine (‘remonas—have heen
picked up in pawnshops for a mere song. For these two
reasons the average pawnshop does as large or larger
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— House of Chappell

ESTABLISHED 101

ANNOUNCEMENT

We have every confidence that the following numbers will
be in great vogue this season, and therefore shall be most
pleased to give best consideration upon inquiry, with a view
to enable prospective dealers to secure an early stock order
at advantageous rates.

SONGS
“Love’s Garden of Roses” HAYDN WOOD
in Four Keys
- Love's Valley ” DOROTHY FORSTER
in Three Keys
“Land of the Long Ago” LILIAN RAY
in Three Keys.

Also as a Vocal Duet in Two Keys

PATRIOTIC
. Laddie ill Khaki o IVOR NOVELLO
in Three Keys
PIANO SOLO
"Evensong " EASTHOPE MARTIN
m E—in F
VALSES
“Sphinx?" “The Waltz We Love"
FRANCIS POPY ARMAND VECSEY

CHAP

PELL & CO., Ltd. *" "o AT
_\IJ
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business in these goods than the average musie store, and
in many of the smaller cities the pawnbroker has almost
a monopoly of this trade.

The fact of the matter is, however, that pawnshops,
with very few exceptions, are very poor plgees to buy
musical instraments, unless the
Judge.  The publie is at fault in its reasoning in this

ustomer is an expert
matter. It is quite trae that old string instrnments are
as good or better than new, always provided that they
are in good preservation and in good repair.
long while a good old instrument can be picked up cheap

Onee in a

for o small price at a pawnbroker'’s, hut very seldom

The number of violing which come in for loans is never
very lavge, and they ave mostly of a very cheap, inferior
wir.  Ninetenths of the
violing and other string instruments offered for <ale 1
pawnshops have not been pledged ot all, but are bhrand
new and usually of the cheapest grade, violins, for in
stance, which sell at wholesale for from $3 to %6, and
hows which sell wholesale for from 50 cents to $1.50.

aquality, or else badly out of r

As is well known, the cheap violin factories of Ger
many, Austrin and other European countries turn ont
vast quantities of ““imitation old™ factory fiddles. These
instruments are veally new, but the signs of wear and
age are cleverly imitated, and with the uninitiated they
readily pass for old violins, These fake old violing are
to he found in large numbers at the pawnshops, and as
the publie goes to these places for the very purpose of
buying old violins at a sacrifice, it is small wonder that
it is gulled into buying them. I once knew a pawn
hroker who handled nothing but these new “*old’” violins,
and it was a veally comical sight to see him reach for a
slate and peneil, which he kept handy for the purpose,
and figure up the age of an imitation Steadivarius, for
an unsophisticated customer  from the country. He
would deduet the date on the bogus label inside the vio-
lin from the year in which the violin was sold, thus prov
ing to his eustomer that the violin was 200 or more years
old, while
dry on it,

As to finding genuine Cremonas in pawnshops, it is
possible but of very rare oceurrence, wmuch more rarve
than finding a $1.000 pearl in a plate of oysters on the
half shell. 1t is true that the famons “Bott’ Stradi-
varius, the theft of which eaused its owner in New York
to die of a broken heart some years ago, was found in a
pawnshop in Brooklyn after his death, and other cases,

as a matter of faet the varnish was hardly

Established 1852

Musician’s Demands

Satisfied in every way at our store,
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't forget, oo, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng.
Pellison Blanchot & Co.. of Lyons, France.
1. W, York & Sons, of Grand Rapi

35 St. Lambert Hill -

Call Telophone M. 55

Montreal

more especially in European citios, are on record, hut
such cases are exteemely rarve, and the customer who is
not an expert judge of violins is likely to be hadly stung
if he tries to pick up o genuine Cremona in a
Besid
value of genuine old violins by good makers, and if a vio

twnshop
the pawnbroker himself is well aware of tue

lin comes in which seems ahove the ordinary, he is very
apt to take it to a violin expert and discover what it is
really worth, Very few really fine violins are pledged
at a common pawnshop, as the owners are usually ahle

to sell them at private sale, or get a loan from a vielin

dealer who knows their value

In spite of the rarity of finding a veally fine violin in
Ssoak," many violin collectors and violinists find a peen
md-hamd
stores. in the hopes that the unexpected will happen, and
that they will be able to pick up a violin worth $500 and
upwards for a

lar fascination in haunting pawnshops and

ew dollars.  The pawnshops of London,
and the large cities of the continent of Europe, offer an
especially inviting field for the sport of violin hunting,
whieh many violin collectors follow with the zeal dis
played by the hunter of big game in the wilds of Africa
The sight of an old mahogany vielin case, vovered with
dust, tucked away on a neglected shelf of **mein onkel,”
gives them a theill, for it may contain o real specimen
of one of the Italian masters

Onee inoa while a pawnshop is found where the pro
prictor knows something of violins, and sells f:

instru-
ik and file of these
s is no place for the noviee to huy a violin, - He will
ter at o relinble, long-established musie store
aler’s which has a veputation for fair deal-
ing and which makes a specialty of handling violins and
other string instruments,

ments at reasonable prices, but the
placs
do mueh b

or a violin

The London Music Publishers' Association.

At the annual meeting of the London Musie Pub
lishers” Association, held at the small Queens Tall on
June 22nd. Mr. J. T Larway in the chair. many impor-
tant items were laid hefore the members, The commit
tee for the ensning year was elected, and it was pro-
posed hy My, Elkin, seconded hy My, E. Goodman. that
Mr. A, E. Bosworth shonld be elected chairman,  This
was put to the meeting and earvied with acelamation.
Mr. A, Littleton (Novello & Co.) was clected anditor,
The following members were elected to the committee for
the coming vear: Messrs. W, B, Andrews (Swan &
o). A E. Bosworth, A. V. Broadhurst ( Enoch & Sons),
. Dav (Francis. Day & Hunter), W. W. A, Elkin, E.
Coodman  (Chappell’s). Oliver Hawkes, L F. Judd
(Ascherberg’s). J. H. Larway, J. Lawrenee (Curwen
& Sons). A, J. B, Littleton (Novello™s), €. A, Tmeas
(Metzler's). S Page (Phillips & Page), D. Ross (Ri-
cordi & ("))

Good Fall Trade Numbers.

There are a number of new songs heing introduced
b the  Anglo-Canadian  Musie (o, that give great
nromise of eoing extremely well this coming season
These include the following Enoch & Sons’ nublications:
“The Home Bells Are Ringing.”” by Tvor Novello. whose
name is now a houschold word thronghont Canada
throngh his snecess, “Keep the Home Fires Burning’':




“Look Up From Darkness,” with organ accompaniment
ad lib., by Adeling de AN in a Lily-White
Gown.” from the song-cyele The Philosopher and the
Laady.™ by sthope Marting ** Asra,”* by Ernest New-
ton, composer of O Blest Redeemer, The Lark’s Carol
and The Last Flagon: ““To Those Who Love Us," by
Herhert Matheson composer of Only for Your Sake and
I Looked Out Tuto the Morning; **Sweet As Her Rose s,
by Frederie 1. Cowen; “Oh
“The Year’s at the Spring,”
vover; “Royster Doyvster,” also by Herbert Matheson ;
“The Brightest Day,™ from the song-cyele Red-Letter
Days, by Easthope Martin composer of Absence, T Told
My Love to the Roses Song of a Smile, Little Flenp-de

Lara

to be in England™ and
hy May H. Brahe in one

Lys, etes and Jack Thompson’s ““Fair Ye Well. My
Bonnie Lassie,”
Three new Larway issues are also to the fore; I,

Reve

and “The Call,” by Herhert Oliver, and **Gang
Awa’

Jonnie Lassie,” by Fre
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I'll Sing to You.

The Journal is in ree ipt of the following self- xplan

atory letter from Messes. Enoch & Sons, London, Eng
land :

“We think you will be interested fo know that My
Jack Thompson, the composer of the famous song *
Sing to Me,” has written an answer to this entitled o
Sing to You."" We are glad to that this has imme
diately taken the public faney, and is alw ady in big de
mand all over the world

o

“We think the composer may he congratulated on the
prospect of as great fame for 11l Sing to Yo' us e

has made with *“Come, Sing to Me.*

In connection with this song. we have isstedd an

attractive show card in colors, and we have pleasure in

sending you a copy of this hy same mail.”

Anglo-('y n Music (o,

Canada for En

are selling

h & Sons publications,

agents in

PROPOS of the article on the  prominent
A Music House of Chappell, whose policy has
always heen one of enterprise and progress,
Messrs. Chappell have the pleasure to announce
that their travelling representative, My, 1. Cul-
verwell, will shortly undertake the long business

MR. H. CULVERWELL
of Chappell & Co., Ltd.

“A Trek”

“erek
fax, NS he will go vight throngh
and Vietoria, B.(,

from Coast to Coast, S

Hali

o Vancouver

ting at

To Western music dealers, My, Culverwell is
well known, but hy way of introducing him to
dealers in the East, a few words will not he amiss
Mr. Culverwell has had considerable experience
in the musie trade having heen with quite a num-
ber of well- known retail dealers in England, by
Which he was enabled to acquive an  all-round
knowledge of the sheet music husiness,

Australia and New Zea
land, and of vecent time was manager of the sheet
music department of Messes, J. J. 11 MeLean &

e has also been in

Co. Limited, of Winnipeg,

Mr, Culverwell s professionally  known as

Howard Morley, Baritone, and it was during a
The Theatre,
New York, that he introdueed the world renowned

professional Park

igement  at

song He is a

Keep the Home Fires Burning,”
genial and attentive young man,

sant with the Chappell catalogue,

and is conver-

e will he
quite at the disposal of our clients, should his as
sistance be vequired, and will gladly note for con
sideration and appreciate any reasonable sugges
tion which will be for the henefit of the sheet
music business.  Our friends will he especially in-
terested to know that Mr. Culverwell, under the
psendonym of **Howard Morley,”” will be most
pleased to sing at any concerts in aid of returned
soldiers, or at any Patriotic Coneert, hy
“doing his bhit,"

way of
he having been unable to pass the
test for military service,

——
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Chappell & Co. Traveller Now Inside.

The namerous friends of Mr. T. D, Thompson of
Chappell & Co., Tad., will regret to learn that his genial
self will not he calling on them during the coming fall
season, as owing to the inerease of business at the “*( ‘hap-
pell”” branch it has hecome necessary to have his good
services at the Toronto headquarters, where his road ex-
perience will greatly assist in carrying out the firm’s
policy of service to deal

—
Reid Bros." Publications.

Both songs and piano music find a place in the musie
featured this month hy Messes, Reid Bros., Lid., of 72
Wells 8t., Oxford St., London, W., England. This firm,
in addition to the following issues, ave publishers of W,
I Jude’s “Music and the Higher Life,” a splendid
collection of hymmns, words and music

The songs from Messrs, Reid Bros. are: *“When
the Boys Come Home' (Home, Boys, Home), a camp
fire ditty by W. TL Jude, which is very popular in Eng
land, as evidenced by the order of a music dealer who

wrote: *“When the Boys Come Home' is o magnificent
song and T am selling it like hot cakes. Send me an
50 copies at onee,”’

il 1 Come Back to You™ (Perey Blliott), “ Manx
Fisherman's Song™ (W, 11 Jude), “My Garden of
Dreams” (Sevmour Ellis), ““ When 1 Survey,"” a sacred
duct in two keys (W, 11, Jude). **Soldier, 1T Wish You
Well’” (Noel Johnson ), and ““There Is No Rose” (Ber-
tram Newstead.

Pianoforte picces from Messrs. Reid Bros, are ** Bel-
gium,"" a deseriptive fantasia on national Belgian airs
by Ch. Grelinger, **White Heather' (Sydney H. Gam-
brell), ““La Garde Tmperiale,” Marehe Militaire (Hiram
A. Tolland). **Chinese Lanterns,” dance picturesque
(Oscar Allon), “*Kornblumen' (Oscar Allon), and a
rousing march by BEdward St Quentine founded on W,
I Jude’s famous camp-fire song, < When the Boys Comie
Home.”  This march bears the same title

other

Bosworth & Co. Music.

Messes. Bosworth & Co., London, England, whose
catalogue is well-known to Canadian dealers, arve direet-
g attention to the following pianoforte numbers this
month: *“Meditation’” on Russian and other themes,
hy 8. B. Thorpe, containing on the frontispiece u por-
trait of the late Lord Kitchener and dedicated to the
memory of a  Christian  soldier; “‘Contentment,”
“Frolie’” and “*Myrtle,” individual pieces in a series by
“Day Dreams,”” by Laurence Sturdy ;
by Henri Dubois; “Extracts from
Symphonie Pathetique® (1, Tschaikowsky) 1st, 2nd and
ranged by Felix Swinstead; * Jarly  Nursery
V8. o set of twelve extremely simple pieces by Lau-
rence Sturdy ; “Holiday Times,”” a similar collection to
“Early Nursery Days™ by the same composer; *‘Con-
trasts” (Papillons Reverie) by William G. Ross: ““Le
Jouet” (Humoresque) hy J. Burwell ; “Morning Ride"’
by Laurence Sturdy.

““New Moving Picture Musie’ by Albert W, Ketel-
hey, A. W. Owen, W. Aletter and F. Liftl; “ Album
for the Young,” 32 little picces in easy keys,”” hy 8. B,
Thorpe, and ““The Lyric Organist,” a collection of easy
melodious pieces arranged for the organ by E. Stanley
Roper, B.A., Mus. Bac. Cantah,

R T e N T
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Mr. Walter Beare Visits Canadian Branch.

Mr. Walter Beave, of B & Son, the old violin and
musical merchandise house of London, England, has Just
left Canada for home after a two weeks' visit to the
vonto,  Mr, Beare has been
in Canada upon several previous oceasions, his last visit
here being in 1915

When seen by one of the Journal editors, Mr. Bears
expressed some opinions that, coming from one so closely
in toueh with the world markets, carey weight.  He be-
lieves in the policy of “buying now’ because he sees
nothing to indicate a decline in small goods prices for
several years to come.”  Germany has no stock worth
speaking of. as some seem to think, and the neutral mar
kets are depleted.”” said Mr. Beare,  **So there is hound
to he a short fter the war as well as what is manu
factured heing at a much higher cost of production.”’

My, Be nid that his firm, predicting a shortage
at the outhreak of hostilities, bent all their efforts in
buying as much stock as possible, as a result of which
they are now in an admiralile position to fill practically
all orders excepting for some of the former very cheap
goods which are

firm’s Canadian branch in 1

utely unprocurable.  In October
of 1914 they got an English manufacturer husy on mak
ing mouth organs, so they now have a good stock to offer,
as also accordeons, the vavions lines of strings, violins
from $4 up and hows from $9 a dozen up

It is needless to add that Mr. Beare is ahsolutely con
fident of the Allies completely defeating Germany and
Austria hy superior military strength, although he is not
looking for an immediate collapse.  After ce terms
are dietated Mr. Beare looks for increased immigration
to Cang and a general prosperity throughout the
Dominion.  An interesting observation from their busi
ness in this conntry is that hy reason of a steady advance
musically Canadians are every year demanding a hetter
quality of goods.

A Variety of Select'ons.

The month’s pareel of musie from *he house of Joseph
Williams, Ltd. London, England. contains the follow-
ing inferesting numbers: two songs, “The Land of
,"" by Lionel Elliott, ““Dreams in the Twilight,” by
ting Wayland
Tn the firm’s widelv nsed Berners” Edition there is
for violin and piano Tandel’s Sonate No. 1 in A major
op. 1 No. 3, Wurlstone’s “Revery,” “Romanee in ,”
and “Tntermezzo™; for the violin Frye Parker’s “Seales
and Ar for piano J. S, Bach’s “18 Little Pre-
Tudes,* ises for heginners

Also “Stewart Macpherson’s Six Seoteh Songs,’
with Robert Burns' words—“Wae Ts My Heart,” “If
" the Airs the Wind Can Blow,” “The Banks of Doon, "’
0, My Lnve's Like a Red, Red Rose.” “0 Were My
Luve Yon Lilac Fair.”" and “Bonny Wee Thing.”

““Songs of the River.” five numbers by Thomas F.
Dunhill, op. 44, for voeal quartette and pianoforte ; “Toli-
day Time.” nine little piano pieces for the young hy
George Tootell: “Pianoforte Alhums.”” Book T, three
selections by modern composers: ““The Follies 5th Album
of Songs.” hy M. Q. Pelissier; ““Six Lyries selected hy
noems and songs hy Richard Middleton and set to musie
hy Florian Paseal.

Two-part songs for treble voices hy Noel Johnson,
“The Song of the Bird"* and “‘Snow-Time.”

’
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Copyrights entered
at Ottawa

NEW MUSI

Your Boy Comes Rack to You

Area by Jules Brazil
o ou Barvton.  Paroles ot
ir, Montreal. Que

4 Emile * Silrt

Words and

s Emile Tanguny
o des  Fraise

I Belnir. Montren!, Qus
Fall Tn on the Double \
nifred K. Marples and Arthur A, Penn, ¢

bye Nweethenrt Words and Music by Bert and
tor ferry, Winnipeg. Ma

Are Helping to Win the D Words by Margnret
Music by 4. . Hory
Pwostop, Wy Norman A, Dougles,  Norms
Mack 1o Yo (Whe My Fighting Da
aned Music by Frank O, Madden. Arvanged 1
M Torant
On Danee)  Onestep. By Ml |

1
Kanfman
2 A\rendin: Walte
Four Fiano Sketoh
Nympih

TR
Predude. Water
181 Gy

Drvams S
PIREA, T Will Miss You Ny Noldis
English  words by Purker  Seatt

3 Rally. Hoys, to the Standurd Song. Wards by M
Payton. Music by Edward W. Miller. Mo, M. 0. Payton, Toronte

Sailors of the King.
The Tollowing letter v
Sailors of the King."" by Theo. Bonheur, which is heing
published in Canada by the Anglo-Canadian Music Co
i selfexplanatory :

erring to the new Navy song,

The Secretary to the
Commander-in-Chief,
Grand Fleet,
is desired to thank

i o Pk
o b i ¢ 1T Jure

which Admiral Sir John Jellicoe has received.
fn. Je Jdlat v

mu h ke apung
e

H.M.S. “fyon Duke."
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Graded Classics. )

Considerable importance attaches to the series of six
hooks of Graded Classies Leing fontured by the Anglo
Canadian Music Co. These are collections of the well
known elassic pivees arvanged and graded by Orlando
Morgan for primary, lower clementyry. higher elemen
tary, Jower intermediate, intermediate, and higher inter-
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Canadian Bands in England.

Mr. CR. Coleman, who, as stated in the last issue of
the Journal, vesigned the management of the Montreal
braneh of the R. 8. Williams & Sons Co.. Ltd.. to aceept
the management of Thos, Claxton. Lid.. is now quite at
home in his new capacity.  He is quite enthusiastic over
the prospeets of the Claxton firm

In a vecent communieation from Besson & Co. the
Toronto agency of whose lines the Thos Claxton, Lid
have, the former firm said: **On Dominion Day the
massed hands of the Canadian Expeditionary Foree now

i England took part in o great promenade coneert at
the Royal Opera House, Covent Garden, London,
W0 Tandsmen playing under the baton of Lieut

Stelges, senior bandmaster.  Their performance was on
thusiastically veceived by the erowded and represer
tive andience present. Seventy-five per cent, of the
Iestriments used by the massed |
MIEBritish - Bosson S Prototy e

Ve

s were of the famous

make, and the solo
cornet player—Bandsman Chambers of the 32nd Reserve
lion —achioved the greatest snecoss with his Besson
v Creation™ long model cornet, ™

The Military Cross for Publisher's Son.

Mr. L O, Bosworth, son of My, A. B Bosworth. the
well-known musie publisher, has managed to concentrate
uogreat deal of life into the few years since he left
Uppingham Sehool.  After serving a very short time in
the Leipzig office, he was two years with a musie puh-
lisher in Brossels, then a furthor two Years with Mp
Presser, of Etade fame, of Philadelphia : he afterwards
traveled the States for the American agents of Bosworth
& Co. for something over g year, and then settled down
to the management of the Leipzig and Viennese husi
nesses, in the absence of Mr. Bosworth, sen.. who in 1907
il again taken up his residence in England. Mr. L. O
Bosworth, at the time war broke ont, had been home for
the usual summer holidays only a few days, and heing an
expert motoreyelist and linguist, he at once offered his
services to the War Offie He was given a commission
in the Corps of Officers Scouts (Intelligenee Corps) and
crossed to Franee with the Coldstream Guards, part of
the first Expeditionary Foree, now known as the “Con
temptibles.”™  After the work and excitement of the
great vetreat he was promoted on the field to lientenant.
was attached to the staff, and was mentioned in
despatehes.  In December, 1915, he was promoted to
vaptain. and in the last Birthday Honours list was
awarded the Military Cross, My, Bosworth’s second
sonwas with the Brassels branch, which had only just
been opened : he was also at home for the summer holi-
duys. e joined the Pablie Sehool Battalion in Septem-
ber, 1914, was given a commission in April, 1915, and
has been at the front sinee that time,

The Hawkes & Havris Music Co., Toronto. have re
moved from Shuter 8t. to new premises at 49 Queen St
East

Me. Chas

ssmore, of Boosey & Co. Toronto, is

back at his dexk after a three weeks' husiness trip to
New York

Over 5000 copies of “Of o Fight the Germans.'
by Me. 1K Layton, Montreal, have |
result the Red Cross Society is a hon
tent of more than $500,

nosold and as o
dary to the ex




