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EbITerIAL.

WILL IT PAY?

N —————————

A good deal of cheap talk has of late becn indulged 1n
'regarding the way in which wholesalers, who are members of
the Canadian Association of Jobbers in Amcrican Watches,
.have been living up to their contract to sell at the prices and
on the terms laid down by the Manufacturers’ Association. It
is not an uncommon thing to hear a retailer say, ** Oh, this hist
- price is all very well for the young fellows, but you can't foul
old heads like me , why, I can getall the goods 1 want at ten
per cent. discount off the list price.” While such things may
be done in the futurc, and no duubt have been dune in the

_past, we think that the genuine cases are very few and far be-
- weun, and we do our jobbers only justice when we say that the
. most of them have lived faithfully up to their agreement in
“respect to prices and terms. It is possible, when retalers
make such sweeping misstatements as the one we have quoted,
" th.t there may be found traveliers, or even jobbers thanselves,
so weak in the back, that they take such talk for pure gospel,
_and determining not to be undersold by an oppuncnt, actually
+ sell the goods at the price the retailer claims he can buy them
"at, Our honest opinion is, however, that in nine cases out of
ten, such statements are deliberate falsehuods, and the buyer
knows he is only trying the jobber when he makes them.
. Qur advice to all jobbers and travellers is to trust imphtly in
the integrity of the members of your Associatiun, unless the
.buyer can back up his statements with written prouf in the
form of an invoice of goods delivered. In any such case, take
a memorandum of the date and other particulai,, and report at
- once to the Secretary of the Association, and have the offender
" cut off.
.. A great many persons in the retail trade appear to believe
,tfm they are doing a big thing if they can induce a jobber to
’.brcak his contract and cut the price of watch movements and
cLes to them. We think, however, that if they would look at
, the matier in a proper light they would see that 1t 1s thesr duty,
-as well as in their own interest, to prevent any such wviolation
.-on the jobber's part. If the Association 1s any good atall, and
_We cerainly think that any urganization .hat makes a defimte
and uniform price for such staple goods as watches undoubred-
ly are, is a benc.ﬁt, it is because.that by its working, retailers are
certnm that if an oppon at sells goods below the regular rates it

is not because he buys them lower, but because he s sacnfiang
part of lus profit.  ‘The experience of the retail trade through-
out the United States and Canada is that since the organiza-
tion of this Association, retail pri ~s have become more uniform,
and, as a conscquence, profits have increased.  In addition to
thi> benefit the Canadian Assuctation has protected the retailer
by making it impussible for anyune but a jubber to buy these
guuds at whulesale prices.  They have alsu opened a crusade
against jubbers selling at retad, the result of which will prob-
ably be that the retailer will be amply protected against this
cvil in future. Now, these safeguards to the retail merchant
on the part of the jobber, whith are far in excess of those
enjoyed by retailers in the States, can only be secured to them
by the co-operation of such an organization as the Jobbers’
Association, and we argue, therefore, that 1t is to the direct
intcrest of every retal jeweler in Cunada to see this institution
live and prosper.

‘The jeweler, therefore, who tries to, or who does induce
any member of the Association to violate his contract, is thus
breaking down a very strong safeguard to the retail trade, and
one morcover, whose protection cannot be secured in any
uther way,  He may argue however, that although this may be
quite true, the dircet advantage he receives in the way of a
reduction of price, by far outweghs the indirect benefits he
can secure by having the members of the Jobbers™ Assudiation
keep their contract inviolate. - Whle at the first blush this may
appear tu be corredt, we think a very lide reflecton will con-
vince any thinking person that even this advantage is more
apparent than real.  Any retailer who buys his guods from a
jobbier who thunks su lightly of an agreement entered into with
others, and which he s in honor bound tu carry vut faithfuily,
may be pretty sure of the fact thatif he will thus pracucaliy
perjure humself in such a case, his word, to put it very mildly,
is not tu be Jepended upon in any other case.  They may rest
assured that the man who, under pressure, cuts five per cent.
to them, will, if the wnducement be sufficiently great, cut ten
to thar neighbor, or lower still if it scems to be to his own
interest to du su. He could never be sure, therefore, that he
was buying at buttom figures, or that whatever cut he had
induced the jubber tu give hum, sume oppunent would not
possibly be buying at lower prices.

Taking it altogether, as far as we can see, it is to the nter-
est of the retail trade to discourage any violation of their con-
tracts by jubbers, and to do everything that Lies in ther power
to help the incmbers of the Jubbers™ Association to keep therr
pledges inviolate.  If they could possibly induce enough of
jubbers tu go back on their word of honor to break up the
Assouation or make its operation a dead letter, we think they
would find the cordition of trade very much worse than 1t 1s at
present. The large dealer would, as before, be able to buy
very much cheaper than the small one, and, as a result, would
be able to sell at the other’s cost and still make a profit. Under
such a system, prices would quickly bacome demoralized,and the
average retailer wor'd find it very much harder to make muney
than he does at present.  Our disinterested advice tu retaders,
therefure, is to weigh this matter fully Lefore being led
away with the idea that they can derive any real or lasting
benefit from the violation of a jobbuers' contrant, and to dis-
trust thoroughly any one who offers of his own aword to vie-
late his solemn word of honor.

3‘
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IMPORTANT ANNUAL MEETINGS.

During the past month there were held by jewelers, i the
City of ‘Toronto, two annual mectings, each of which were of
the utmost importance to the members of the trade in general,
‘The meetings referred to were the first annual gathenings of the
“ Jeweler's Secunty Alhance of Canada,’ and the * Canadian
Association of Jobbers in American Watches,” full reports of
both of which will be found elsewhere i this ssue. We are
glad to see such meetings take place 1 our nudst, for they n-
dicate very planly that the day of individuat trade isolation is
past, and that more good fellowstup and feehing 1s bouud to be
found amongst our jewelers in future.  Isolation begets selfish-
ness and distrust, while orgamzation and communication, on
the contrary, usually brings out what 1s best in people.  The
more we mingle with our opponents, the more we should find
in common with them, and olthough trade is a perpetual war-
fare, i which the weakest 15 always forced to go to the wall,
such conflicts are better to be carned on good humoredly, and
with a due appreciation of the good as well as the bad points
of our opponents.  How often do we find, when we come to
know our opponents better, that they are not such bad hearted
fellows after all, and that of they were many other hne of trade,
we nught postuvely take a hking to them. For such reasons,
as well as for the fact that the orgamzations whose mectings are
above alluded to, are of almost ncalculable benefit to the
jewelry trade, we are pleased to chromcle the prosperity and
progress of these Associations. Al the more do we congratu-
late them, on account of the sneers and cavils with which some
members of the craft heralded their inception.  While neither
of them have yet reached maturity, they both exhibit a vigor-
ous and healthy viality, which should keep them alwe and
working in the best interests of the trade for many years to
come. They should both have the cordial support and best
wishes of every member of the jewelry trade in this country.,

SELF PROTECTION.

In onc of our cditorials last month we ventured the assertion
that the present demoralization of the retail jewelry trade was
beyond the reach of any remedy that the jobbers could offer,
and that if the business was to be put upon a healthy and pay-
ing basis the rutailers would have to depend mainly upon
themselves to accomplhish it.  In the outset we may say we are
fimaly of the opinion that the greater part of the causes which
tend to make the jewelry business depressed and unremunera-
tive are to be traced directly to the unbusiness-like methods
employed by retalers themselves.  The most of these abuses
are inspired by a desire to get ahead of competitors in the race
for business, but many of them can be traced to an utter
ignorance of the first principles of business.

For example : while excessive competition may induce a
man to sell goods at or about cost, the same thing does not
force him to take the general public into his confidence and
tell them what his goods cost, who he buys them from, and all
the other things about his bu.iness that a level-headed business
man usually keeps to himself. Yet these things are told to
the public every day with the idea that by posting them they
can get their confidence and induce sales. Can any retail
jeweler tell us what earthly reason there s for initiating the
public into what should be the secrets of the trade ; why they

should explain to the intending purchaser of a watch thay the
movement they offer him has a patent pinion, expansion hal.
ance, breguet hair spring, four pairs of jewcls, why the 3k,

gold case should be worth so much per dwt. for the gold, o
much for making, so much extra for stem wind and engraving

Is there any reason why the retailer should quote the jubhe
gold chain by the dwt., or silver spoons by the ounce? Wwq
know of no carthly reason why they should do so, but we cap
find twenty against such a swcidal course.  The infurmanon
that 1s thus so ghbly shot off by many of our jewelers is pan of
their capital.  ‘They did no* acquire all this knowledge by in-
ition ; in most cascs it took them years to learn it thoroughly,
and cost them money in addition. They might better gwe
away part of their stock than this knowledge, which, while 1t s of
practical value to themselves, only serves to make the cus-
tomer more independent of them by posting him about prices,
For example, to take a very common instance, a man goes mto
a jewelers to purchase a gold vest chain.  The retailer shows
him a lot, and although they arc all as different as can powbly
be in pattern, quotes him say one dollar per dwt. for them,
“All 1ok, chamns cost alike,” he tells his customer, “and we buy
and sell them entirely by weight, just as the grocer does his
sugar.” ‘The purchaser after inspection leaves, and promuses to
call again, but he is now posted about gold chains. He knows
that no matter what the pattern is it should not make any diff
erence to the price, that 10k. is worth one dollar per dwt,, 15k,
one fifty per dwt, and so on, according to the quality. Now
all that he has got to carry in his head is the price per penny-
weight, instead of the price and patiern, weight and sue of
each individual chain in the jewecler's stock. He can talk
business to the second jeweler he visits sure.  When he called
on the first jeweler he was green at the business, now he is
thoroughly posted. He now asks what is the quality of these
chains ; what do you charge per dwt. for them? If he is any
good at driving a bargain, and the seller is not gifted with
plenty of back-bone, he very soon makes him feel that if he is
going to sell him a cha must be cut mighty fine, and, there-
fore, down goes the price five or ten cents per dwt.  If he has
half-a-dozen stores to go to, and can set the one quotation
aganst another’s, he usually gets the chain so near cost that
the jeweler who sells it to him at that price, ratker than be
undersold, has little or nothing left for himself out of the trans-
action.

Now what is true of gold chains is equally true of the sale
of watch movements, silver spoons, clocks, and a dozen other
staples of the trade that everyone knows are cut down so close
to the quick that there 1s not a living profit in them. The fault
1s not with the business, for the jewelry trade is a profitable one
if properly conducted, nor yet with the purchaser, for he would
be indeed a foolish man were he to refuse this gratuitous in-
formation, by which he can easily save from ten to twenty per
cent. on his purchase. As we said at first, the fault rests
entirely with the jewelersthemselves. When they sell goodsn
this way they violate every principle of business, and yet they
are surprised that they are compelled to cut goods so fine to
make sales. A watch movement should be sold as a movement
and priced accordingly; a watch case by the piece, and not so
much for the gold in it and so much for the making and other
extras. A gold albert, guard, or necklet should be sold just the
same as a locket or a brooch: so much each, and nothing
whatever said about weight or price per pennyweight. Silver
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spoons should be so much per dozen, and not so much per ’ watches at retail. of which you got d'*c natice by circular dateq
i and September.
If goods were alwass sold 1y the pece, instead of by the |

ounce and engraving thrown n, as s usually the case,

waight of metal and value of workmanship, we think that 1t
would go a very long way i waking the jewelry business more
prosperous.  No buyer could pussibly carry all the prices and
patterns in hi< head, and could never be certain which was the
cheapest place to buy By this means, although no more
goods would he sold, very much better prices would be realized,
as the retailer would find humself in many cases making money
instead of losing 1t.

This is a reform, however, that can only be brought about
by united action amongst the retailers themselves.  “The best
way that we know of to accomplish it would be o do ac sug-
gested by one of our correspondents in last month's issue . form
distnet assodiations.  These associations could deade what
would be a fur retal price for all staples, and 1f the members
stuck to the agreement and sold only by the picce this evil
would be remedied 0 a large measure.

Now what are our retilers gning to do about these abuses,
which arc of their own making? Wil they make an effort to
root them out, or will they Ict them go on ruining the business
by taking all the profit out of it ?

Such associatens could also regulate the prices for watch
repanng, and put this on a very much better paying basis than
it now 15, As this watch repair business is one of the biggest,
as well as one of the worst abuses in the trade, we propose to
open out on it more fully in our next issue.

ANNUAL MEETING OF THE CANADIAN
ASSOCIATION OF JOBBERS IN
AMERICAN WATCHES.

‘The Annual Meeting of the above Association, was held at
No. 1 Wellington Street East, Toronto, on the 18th January,
1886, There were present:

Messts. E. Scheuer, (in the Chair), T. 1. Lee, M. C.
Flls, I Segsworth, W. F. Carrier, W. G. H. Lowe, ]. H. Jones,
G. Chullas, 1. E. Battegay, H. Benham, R. Y. Ellis, S. Frenkel,
Thos. Marshall, H. H. Fudger.

The Vice-Presidert, Mr. Scheuer, having read the Report,
as follows : —

GENTLEMEN,—

It is with pleasure I meet you again, and I have to
congratulate you on the successful working of the Association
during the past year.

I have to report that on the 22nd  July, your Secretary at-
tended a mecting of the Jont Exccuive Committee, held n
New York, for the purpose of recognizing the members of
this Association, when twenty-five names were accepted.

!

1 Rothschitd & Co.

At a meetng of the Association held in Toronto on 1 3th
August, the Secretary was mnstructed to obtain from the Move- |
ment Companies letters agreang to sell only to members
of this Association in Canada, and 1n accordance with these |
instructions, obtamed such assurance from the American Watch ,
Co., Elgin Nauonal Watch Co, Hampden Watch Co, and
Ilhnois Watch Co.

On the 2nd September, the Joint Exccutive Committee
held a mecung in New York, when a resolution was passed |
that no member of this Association should sell American

‘The only unpleasant matter on which I have to report 5
the violation of contract and consequent cutting off of Messrs,
On the 1oth November, the Secretary e
caved a communication signed by five firms, members of thyg
Associatioi., stating that a certain firm tn the West had stateg
to their representatives that they had bought Elgin Movemenys
2t less than prices allowed by the Elgin Co., and desirmyg an
investigation.  The Secretary at once laid the matter before
the Directors representing the West, Mr. E. Scheuer and My,
John Segsworth.  After due mvestigation they feund tha
Maessrs. Rothschild & Co. had sold the movements in question.
Messrs. Scheuer, Segsworth and Chillas called on Messrs,
Rothschild & Co. for an eaplaration, and made their report to
the Jomt Fxecutive Commattee. A mecting of this Comminee
was held in New York, December 22nd, at which the President
and Secretary, as members representing this Association, were
present.  ‘The Committee decided that the case was fully
proved, and ordered thar Messrs. Rothschild & Co. should be
cut off, due notice of which you recerved by crrcular dated »4th
December.

‘The account of the Association stands as follows «

‘T'otal recepts, as per C. B. and Interest, - - $731 23
“ disbursements, - - - - - 382 10
Balance on hand, - -~ $349 13

E. SCHEUER,
Vice-President,

ToronTo, 18th January, 1886.

It was resolved, That the Report be accepted as read. —
Carried.

Resolved, That Messrs. R. Y. Ellis and J. Segsworth do
audit the accounts —-Carried.

Resolved, That Article 4, Sec. 1 of Constitution, be amend-
ed to read as follows :

ARTICLE 4, Sec. 1.—The Annual Meeting of this Associa
tion shall be held on the third Monday 1n January, cach year,
alternately, at Toronto and Montreal.—Carrned.

Resolved, That Article 8, Section 1 of the By-laws, be
amendzd to read as follows :

ArticLE 8, SEC. 1—Application for membership in this
Association shall be made to the Secretary on the printed form
to be supplied by him, accompanied by a draft for $25, which
amount shall be returned to applicant if he is not accepted.—
Carricd.

Resolved, That Messrs. Scheuer, Chillas and Fudger be the
Directors for the West for the ensuing year.—Carried.

Resolved, That Messrs. Schwob and Jones be the Directors
for the East for the ensuing year.—Carried.

Resolved, That the Secretary of this Association notify vach
of the Watch Movement and Silver and Filled Case Companies
1in co-operation with this Association, that it is the desire of the
Canadian Association of Jobbers in American Watches, that all
goods bought by Canadian Jobbers shall be shipped by express
direct to Canadian ports of cntry, and that the Secretary shall

" obtain assurance from each Company that they will comply

with this request.—Carried.
Resolved, That this Association express its entire sympathy
with the question of protection to retail watchmakers, and are
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prepared to co-operate heartily with any organization the retail
trade may form to carry out their views.

Resolved, That the Report of the proceedings be sent to
Tue TrADEX for publication —Carried.

Resolveg, That the thanks of the Jobbers’ Association are
due and arc hereby tendered to Mr. George Chillas for the
admirable manner in which he has discharged the dutics of
Sccrctary, and that he be requested to accept the sum of
seventy-five doMars.—Carried.

Resolved, That the Secretary shall convey to the Board of
Fire Underwriters the thanks of this Assnciation for their
kindness in allowing us the use of this room for our mecting
to day.

GEORGE CHILLAS, Secretary.

JEWELERS' SECURITY ALLIANCE.

The annual meeting of the Jewelers’ Sccurity Alliance was
held on Thursday, January 14th, 1886, at 4 o'clock, in the
office of John Segsworth & Co., Wellington Street East, a tur
representation of the trade being present.  The President 1in
the chair.

The Minutes of last Meeting were read and confirmed.

The withdrawal of Messrs. Crell & Battegay was presented
and accepted.

The Treasurer's Annual Statement, showing a surplus of
$588.06, after being audited by Messrs. Ellis & Ryrie, was
recerved and adopted.

The clection of officers for the coming year was then pro-
ceeded with, and resulted in the following appointments :

President, John Segsworth; Vice Presidents, R. V. Ellis,
E. Scheuer and John H. Jones; Secretary-Treasurer, James
Ryrie, the retiring Sccretary-Treasurer, W. K. McNaught,
finding it impossible to act for the coming year; Committee,
H. H. Fudger, W. G. H. Lowe, C. H. Robinson, Max. Saund-
ers, John Welsh (Stratford), S. Spangenberg (Belleville),
B. Chapman and W. K. McNaught.

Upon resolution, the Secretary was instructed to renew the
agreement of the Society with Detectives Curtin, of Buffalo,
and Gates, of Hamilton, for the coming year.

Upon motion of W. K. McNaught, seconded by R.Y.
Ellis, it was decided to issuc a new Certificate of Membership.

It was also decided, that inasmuch as the finances of the
Jociety are 1n so flourishing a condition, for the present the
annuai fee shall not be called for, but shall be subject to the
call of Committee should occasion demand it.

Upon motion of B. Chapman, seconded by Gero. Chillas
it was decided, since THE ‘TRADER is so thoroughly circulated
amongst the jewelry trade of Canada, that this Meeting send a
report of its doings, with the request that they be published in
its pages.

‘The Mecting then adjourned.

JAMES RYRIE, Sely-Treas,

Goro —One cubic inch of gold is worth 8210 . one cubic {oot, $312,-
380, and onecubic yard 89 797. 762 (counting the ounce at $18). At the
commencement of the Chnstian era there were altogether 427,000,000
worth of gold, but at the time of the discovery of America only 3357,
000,000 remained. At present the value of all the gold in the world is

counted $6,000,000,000.

CORRESPONBENGE.

~==

RETAIL JEWELERS' ASSOCIATION.

Editor THE TRADER :

As it 1s very cssential that some preliminary steps
should be taken at once towards the formation of a “ Retal
Jewelers' Association,” in order that the jewelers may be better
protected from those wrongs that have been perpetuaily prac
ticed upon them by the wholesalers, both directly and indireqt.
ly, and which they have not been able to overcome <o far,
I offer a proposition which I am sure will lead to the moy
sanguine anticipations, if the course isadopted ; and it i be
yond question that cither the method which I will shortly brng
forward, or some swck sinnlar one, must be carried out before
any progress can be made towards forming an alliance.

I do not intend writing a long article upon this subjeci- g
is unnecessary, because the grievances to which T refer are 10
well known by all those who represent the legitimate trade,
without enlarging upon them. But I will bricfly ask, thiough
the valuable medium of THE TRADER, with your permisaon,
Mr. Editor, for the co-operation of the retailers , and it 15 1 be
hoped that all will heartily and readily respond, for I presume
it is obvious to all that something must be done very shorty
this direction, if the jewelry trade in Canada 1s to be prosasd
as a distinct trade in the future.

Iam taking upon myself the responsibility of this actiun,
merely to ascertain how the general fecling is in regard tu an
Association, and also in order that a definite idea may be form.
cd of the number who will exténd to it their aid, by attending
any meeting that might be called, &ec.

Hence, I carnestly ask all those who are in favor of formung
a “ Retail Jewelers' Association,” and also those who would be
willing to become members of the same, to send me thex
names.

Now let every retailer. whether he resides in a village, town
or city—who is favorable to the plan—answer, so thut suwc
decided action may be taken towards the accomplishment of
our object.

1t is the duty of each and every one to lend his assistance
in repressing a system which is causing a great amount of harm
amongst the rewailers, and which, if not stopped, will ultimately

be the ruin of the retail trade.
Yours truly,

Guelph, Ont. A. A. DAVIDSON.

Ep. Note.—Although we think Mr. Davidson is wrong in charging
the evils that retail jewelers are laboring under against the wholesalers,
as the reports in another part of this issue will testify, we regard hus
idea as a good one. We are glad to publish his letter, and will do all
that lies in our power to make such an organization a success.—Ep
TRADER.

SPECTACLES, AND HOW TO SELL THEM.

WRITTEN SPECIALLY FOR THE TRADER.

PAPER NO. I.

We do not propose in this, our first article on Spectacles, to
give a scientific treatise or description, but simply to consider
their relation to the jewelry trade, and by what means ther
sale can be increased. The ordinary jeweler considers the sale
of Spectacles sitoply as an incident in his business. He buysa
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~TORONTO SILVER PLATE COY,

420, 422, 424, 426

XING STREETDL WEST,

TORONTO.

GOLD AND BRONZE
MEDALS

4OLD AND SILVER l
|
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(THE ABOVE CUT IS AN EXACT REPRESENTATION OF THE COMPANY'S FACTORY.)
STREET CARS PASS EVERY FIVE MINUTES.

MANUFACTURERS OF

SILVER AND ELECTRO-PLATED WARE

OF THE FINEST QUALITY AND DESICN,.

SPECIATL INOTICH.

The Toronto Sitver Plate Company is in thorough running order, and is the First Suverware Factory in Canada to manu-
facture the goods it sells from the raw material.

Their machinery is of the latest and most improved design, their labor as skilled as ary in America, their designs are clegant
and original, and they use all the newest processes for quality and finish now in use in the best United TRaADE MARK
States factories. prsei

They guarantee the quality of their goods to be equal to anything made in America. Prices will be &
found as low as for any goods of the same quality.

Their Flat Ware isall plated upon a base of 18 per cent. nickel silver, and guarantced to be 25 per§
cent. heavier plating than the regular standard quality of the best makers. }

I'hey will be pleased at all times to show their Customers the very interesting process of manufactureyg
in all its details, from the melting of the metal ingots to the finishing of the article.

They guarantee all goods bearing their Trade Mark. -

They have now in stock Shelf and Hollow Ware of their own design and workmanship.

. -
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few here and there from different jobbers, keeps a badly assort-
ed stock, and reckons Spectacles as a ime not worth handling.
We could, however, in many instances reverse this piciure, and
point out jewclers who find Spectacles a good profitable line to
keep. ‘I'ese latter keep a good stock ; they generally buy their
goods {rom onc house, that deals excluuvely in Spectadles and
makes a specialty of the Optical trade ; they sort up their stock
continually and keep cvery focus; they avoul unnecessary
duplicating of the numbers, and only buy those that they are
out of ; they do aot, in order to force a sale—as a good many
jewelers do—fit a person badly with a number which s not
suitable, thus injuring their reputation as rehable dealers 3 but
keeping a full supply they take a litle trouble in Gting, and
reap the reward of a gratuitous and valuable advertisement
from their satisfied customers.

A great many jewelers think that a 25 cent Spectacle is all
that is demanded. They don't stop to consider the reason why
a 25 cent article is wanted. It Lics mostly in the fact that st 1s
because that is the Spectacle they keep, and that nine cases
out of ten if they keep a proper stock they would sell a better
aniicle, iustead of the peddler doing so.

It is a very simple matter to fit a person of ordinary sight,
and in a future article we will treat of that subject; but at
present we will consider :

Firstly, The advisability of keeping Spectacles and Eye-
glasses in stock.

Secondly, How to buy the stock.
leave to the dealer's own judgment).

Thirdly, How to keep the stock.

Fourthly, How to make the Spectacle trade a success.

Firstly - If a jeweler stops to consider the immense number
of Spectacles and Eyeglasses worn, and that at least one in
every twenty of the population requires them, he would at once
try to cater to this trade, which assumes larger dimensions every
year. The demand is rapidly increasing.  In fact more than
one oculist has said that jo years hence we shall be a spectacled
nation, and it must be remembered thai, ualike jewelry, Spec-
tacles are an article of necessity and cannot be dispensed wath,
‘The writer, who has had over 13 years’ eaperience of the trade
in Canada, begs to state that as far as that expenience goes it
convinces him that the trade is 2 profitable and increasing one,
and that $100 properly invested in Spectacles will pay better
than any other lme a jeweler can handle , the profits are good
and the sales, although not extraordinanily large, are steady.

We now come to the second point . How to buy a stuck of
Spectacles and Eyeglasses.  Choose a firstclass house to buy
from—one that devotes its full energies to the Spectacle trade,
and docs not sell them as a side ine only ; in fact from a house
that will ill all special orders for you—a very important matter
in this hine. Lay in a stock on the following plan : Spectacies,
convex, to sell -otaul at 25 cts, so cts,, $1.00, $1.50, and
pebbles at §3 0o per pair, respectively.  Eyeglasses, convex, to
sell retail at 25 cts, 5o cts,, $1.00 and $2.00 per pair. In
Spectacles take of each kind . 2 pair of cach No. from 5 to 7,
4 pair cach from 8 t0 18, 2 pair cach from 19 to 30, and 1 pair
cach from 32 t0 60. In Eyeglasses you will require from No.
10 to 48 principally. Of concave or short sighted glasses an
assortment of 3 dozen Spectacles and 3 Cozen Eyeglasses will
suffice for ordinary requirements in country stores. Have your
higher grades of goods made inferchangrable, so that you can
fit gold Spectacles with lenses from your steel Spectacles made

(Where to buy we will

on the same gauge, and never allow your stock to rin down sq
that you are out of any number.

How to keep your stock : Don't keep it out of sight. Re-
member out of stght out of mind. Get a good show case,
made up so that cach focus number 1s kept separately, and so
that by ooking at your case you can telt at a glance what yoy
have n stock.  Keep your goods clean and neatly arranged,
and you will find half your work in sclling Spectacles done, Iy
is a very bad plan to keep your numbers all mixed up, so losing
time in looking them out.

How to make your Spectacle trade a success : Never misrep.
resent your goods. Sell your Spectacles for what they are. Iy
not sell a common Spectacle for a good one. Never sell 3
good Spectacle for a pebble when it is not one,  Sell it on ity
own mernts,  Get a good hine »f goods from a reliable house,
Keep a good rssortment, and if you have not got what your
customer requires get it for him.  Advertise judiciously your.
seif, and you will know what you are paying for it. Dont buy
from houses that profess to adveruse for you gratis, as they
can't do it for nothing, and you pay for it half-a-dozen umes
over in reality. And last, but not least, fit your customers

carefully.
H. G. LEVETUS.

) .

« RETAILER"” SPEAKS AGAIN.

Editor THE TRADER:

Sir,—Your correspondent H. D. seems to have his
share of gricvances in his letter. He says he agrees with
“Retailer” 1n the first part of his letter, but not in the later,
All “ Retailer ” proposed was to have a uniform scale of prices
for American movements, whether it be ten or twenty per cent.
or whatever the trade may determine, and all bind themsdves
not to sell below the prices agreed upon ; and if found so doing
shut them off from buying any more movements.

It is true that the great difficulty 1s 1n taking old watches in
exchange, but the remedy for thai is : allow no mare for them
than they are worth; and if others do so they will soon find 1t
a losing game.

Let there be no petty jealousies between brother craftsmen.
Let all endeavor to raise the trade to its proper standing, and
all will be well satisfied with the result.

In the first place let there be a meeting of the retail trade
called—say in ‘Toronto—and organize an association of retail
dealers on the same basis as the Jubbers’ Association, and let
there be a set of rules laid down for the approval of the trade.

And then at the next meeting let them be either accepted
or rescinded, just as the members may think good. If such is
done all would have a voice in the making of the rules by which
they would be governed.

I think there are men enough in Toronto of sufficient
mental calibre to draft a set of rules for the good of the trade,
subject to the approval of the whole association.

Your article “ Protection to Retalers” is to the point.
Retailers must organize if they are in carnest to correct abuses.

My opinon has been expressed before, viz.: Let us have n
uniform scale of prices laid down for work and all abide by the
scale, as the public don't bring me or Mr. Jones a job for
charity—to keep us from starving ; they brng it because they
cannot do it themselves ; and if we do not give them satisfac-
tion we lose their custom. I hear tell of some who profess to
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« OFFICE OF -

THE KEVSTONE WATCH CASE FACTORIES

NINEYEENTH AND BROWN STREETS,

PHILADELPHIA, Jan. 1, 1886.
Dek Sig,

The Firm of C. N. Thorpe & Co. was dissolved by mutual consent on the 31st ult., the
busiuess and assets of the Firm having been bought by the Keystone Watch Case Company, a cor
poration organized under the laws of Pennsylvania.

We will continue vur interest in the said Company, of which Mr. Thorpe is President, and
we ask for the Company a continuance of your kind favors.

Y ours respectfully,

GEORGE W. CHILDS.
CHAS. N. THORPE.

HE Keystone Watch Case Company is the same concern
as formerly, but continued under a change? title. The
name Keystone is a good and suggestive one, with which the
Trade 1s thoroughly familiar, and it has long been the practice
of many of the patrons of the IKeystone Factories to speak of
and address the late Firm as the Keystone Wateh Case Coin-
pany. The title, therefore, is peculiarly fitting, because of
extensive usage and the fame and populavity of the Keystone
Iractories and their products.

The Keystone Watch Case Factories, as is well known
to the Trade, have always been recognized in connection with
thoroughly made, perfectly reliable, and in all respects satis-
factory goods.

Under the operations of the Keystone Watch Case
Company, that enviable position will be loyally maintained.

The opening of the new year finds the Keystone Fac-
tories admirably cquipped for business, and the management
confidently rely on the co-operation of the Trade in o greatly
cnlarged output from this time forward, satisfied that their
joint efforts will be mutually advantageous.
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clean a watch for twenty five cents.
which T lve vou waill understand)

There s a storcheeper in King who makes s boast that
he can sell Amencan watches cheaper than any watchmaker—
a boast that he will not be able to make good when he has sold
lus present stock, for he does not keep anything i the trade
but a watch or two, which s kept to draw s farmer friends’
custom from the opposite store.

I would say to the trade generaliy, of they have any suspicion

(It s not n the town 1n

that any of the jobbers are not following out the pninaples Jud
:
down by Mesers. Smuth & Fudger, Lowe & Anderson, and Tee ;

& Chillas, and in fact all the jobbers in Toronto, or f they find

the No. and <end the same o the facwony, when they will be
able to ind who 1t was that sold it; or, if smuggled, the Cus
toms should be appriced of the same.

Your corresponddent, Mr. Fenwick, objects to peddlers
carrying watches, ete. 1 thmk, while 1t 1s their regular stock
in trade, they should be reckoned as legitumate dealers, for we
may rest assured that the general pubhic will sooner buy from a
regular dealer than from a peddler who is not an expert.

I have already trespassed too much upon your space, and
conclude by wishing vou a Happy New Year, and hope the
retarl trade will do their part as fathfully in the matter as ‘Tue
TrAaDER 18 the wish of RETAILER.

SELECTED MATTER. |

HE WANTS PiE.

Y ours truly,

A little, with content, is much
To bim who Il not refuse it,

\\ ho takes it as the l.ord hath sent,
And then doth righily use at.

Most men, with nothing, have a thought
That hie would be a pleasure

if they could share, in smallest part,
\With those who have the treasure.

But isat true?  Expericace shows
That, in this world of sorrow,

The man whotights for bread to-day
Wil fight for pre to-morrow.

He vows he Joes not want the eanh
His thoughts are far avove it,

The gold of Ormus and of Ind
His sumple tastes don't covet.

A very Inttle meets his wants,
Enough to yield a hiving,

He says.1s all a man should ask.
Aad thank the Lord for giving

But, isit trtue > Well, 1f st be,
The truth you'll have to borrow,

The man who fights {-r bread to-day
Wt fight for pic to-morrow

Of wealth, a fraction's all he asks,
With smallest numerator

Set out 10 unit bold, above
A large dendminator

This makes the sum of ali his joys,
Of all his hopes and blisses

Tis all he peeds, 'us all he prays,
Tis bread aod checse and kisses,

But,1s it true > You bet ‘tis not,
For, in ttus world of sorrow,

The man who fights for bread to-day
Will fight or pic to-morrow.

THE SUCCESSFUL SALESMAN.

If we have been correct in assumir - that there has beep
something 1 the nature of a revolution in the ordinary (op.
duct of the country store business i Canada during the lagy
twenty years, the change is not less marked mthe characier of
the salesman than i that of the buyer and the business map,

The grumpy, uncouth, general purpose auttendant, who laaly
i left s concealment belind some overtopping pile of n.x;l
barrels and biscuit boves, at the summons of the bell, sprung
into clanging activity by the opening door, to ascentun the

lwams of the occasional purchaser, 15 no longer the e,
storckeepers or others selling Amencan watches, let them take |

but the exceptional type of the modern salesman.  Whyt
he is, 15 perhaps less to the purpose of this artide thap
what he must nceds be in order to attain the highest rung of
the ladder as a salesman.  Ana, first of all, he must needs have
a competent acquaintance with the merchandise he offers for
sale. A perfunctory knowledge gamed in a passing way s
only sufficient to betray his ignorance to the first customer of
perception with whom he comes into contact.  Here, as in
every other walk in hife, “knowledge 1s power,” and no amount
of address, tact and patience will compensate for the lack of a
thorough, complete and technical acquaintance with  cach
arucle, and which must extend to every vanation of size, widih,
werght, quality, description and name, its relative value and
peculiarity, the manner in which it 1s put up, bought. sold, cte.,
and all these must be at his fingers’ ends, naturally, for the
benefit, assistance and guidance of “is customer, to the end
that doubt and dithiculty may be removed, and a sale efieced.
Could we reach the ears of the numerous class of young men
seeking to quahfy themselves to-day, for salesmen and mwr-
chants, we would ask them with all carnestness, as they aalpe
their future, to air- at theroughness. One branch of trade, one
department, one class of goods known completely, evhaust-
ively, is of supreme importance.  Not that the acquisiion of
knowledge should cease there, for, in a new country. 2a ac-
quaintance with many kinds of merchandise may be eatremely
helpful, but the man who has but a smattering, a crude and
imperfect knowledge of many things, without being thoroughly
conversant with ong, as a rule, achieves little success.
Assuming, howaver, that as the result of careful traming,
and the culuvation of habits of perception and observation. he
knows his goods, and can speak about them with authorty @ a
like amount of study must be given to human nature, so as to
adapt himself to every varnety of disposition, peculiarity and
idiosyncrasy of the customer.  Here the exercise of tact, skill,
diplomacy and patient industry come to the assistance of the
salesman.  Address, urbanity of manner, imperturbable geod
humor, and long suffering are all needful, and these are usually
found in the highest perfection in the man enjoying good health,
as the result of abstemious and regular habits. The man of
quick temper, short, irritable, too anxious for results, is as likely
to fail as the ungiacious, angular crank, from whom the cus-
tomer is intuitively tepelled.  Neither does success usually

| attend the loquacious pairot, whose dictionary of adjectives

is so speedily exhausted, any more than the man who stretches
exaggeration into falsehoods, which are speedily detected, and
the salesman discredited.  Just as a thorongh knowledge 15
essential to the successful advocacy of the salesman’s wares, so
is truth the key and channel to confidence and esteem, without

which there can be no permanent hold upon the customer.
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Ttus analysis of the successful salesman may be supple-

mented with a few illustrations.— Mr. P, was one of the most |

suceessful travelling merchants we ever knew.  Of fine phy-

sijue, to a more than ordinary share of good looks, he com-
bined a gentlemanly address and extraordinary cheerfulness, as

the result of excellent health.  The buoyant, clasue step with
which he entered a merchant’s store arrested immediate atten-
tion, and the cheery, radiant salutation, never too fanuhar, and
always respectful, frequently put the merchant, blue over the
tightness of money or quictness of trade, into mstant good
humor, inspired him with hope that issued in a  determination
to persevere, drove away the despair, and an order to the
visiting inspirer almost invariably followed It 1s needless to
add that the salesman “ knew his business,” and was not strange
to the art of displaying his wares, nor t the efficacy of a
manly advocacy of the respectabilty of ms firm, and the

" an order, but 1 called upon you for a reference.”

— - - ——

of a particular knd of snuff  rappee, with a touch of hegar's
brown in it. He provided himself with a box in London, and
had 1t filed with snuff.  When at Newcastle he called upon
the draper, but was met as usual with the remark, “ Quite fyl],
qute full, sir.”  “Well 7 said Mr. Moore, “1 scareely evpeeted
“Oh, by all
means.”

In the course of conversation, George took out his wuff
boy, took a pinch, and put it in his pocket.  After a shog
interval he took 1t out again, took another pinch, and said,
suppose you are not guilty of this habit ?”
said the draper.  George handed him the box.

‘O Sometimes,”
He took a

. pinch with zest, and said, through the snuff, “Well, that's very

merchantabibity of their goods.  From the memoirsof © George

Moore. Merchant and Philanthropist,”™ we extract the foilow-
ing :—

Mr. Moore had, of course, many rebuffs to encounter in
the course of his journeys as a commeraial travelier.  With
sufficient confidence in his own abilnies, he had no personal
pride.  Though rebuffed a dozen times, though bowed out of
a shop again and again without an order, he would call agam
with his © Good Morning ™" as brisk and cheerful as ever.  He
used to say that it was a bad plan to fall out with a customer,
however rude he might be.
with them, he arnsed them, and finally he brought them
round to his side --which was to order a good parcel.

Many are the stories still told by commercial travellers
about George Moore's determination to get orders.  He would
not be dented.  If refused at first, he resorted to all sorts of
expedients until he succeeded.  On one occasion he sold  the
clothes off his back to get an order. A tenacious draper ina
Lancashire town refused to deal with hmm. ‘The draper was
quite satisfied with the firm that supplied him, and he would
make no change. This became known amongst the commer-
cial travellers at the hotel, and one of them wagered with
George Moore that he would not obtain an order.

George set out to try.  ‘The draper saw him entening the
shop, and cried out : *“All full! all full, Mr. Moore' T told
you so before!™ ¢ Never mind,” said George, “ you won't
object to a crack.”™ ““ Oh, no !’ smd the draper.  They cracked
about many things, and then George Moore, calling  the

fine!” George bad him now.  He said, “ Let me present vou
with the boy; T have plenty more.”  The draper accepted 'thc
bov.  No order was asked ; but the neat time George called
upon him he got his first order, and numerous others followed,

-—HexrY W, DARLING, in The M rchant

HALF AN HOUR TO SKIP.

A clock-cleaning tramp observes : “Cleaning clocks i an-
other good fake, only it has been worked to death.  One of us
goes ahcad and unkers up the clodk, taking it partially 1o

- preces, uckhing at up wath a feather, and anointing 1t with Je or

He talked with them, he joked -

———— e

draper’s attention to a new coat which he wore, asked what he |

thought of 1. “It’s a capital coat,” said the draper.  ** Yes,
tirst rate , made in the best style by a first rate London taior.”
I'he draper looked at it again, and again admured it. *“Why,”

sud George, * you're just my size . it's quite new, Ill sell |

.

you." “What's the price > = Twenty-five shillings.”  * What?
that's very cheap.™  *“Yes, it's a great bargan.” - Then I'Hl
buy it,” said the draper.  George went back to his hotel,
donned another suit, and sent the *‘great bargain™ 1o the
draper.  George calling again, the draper offered to pay hun.
“No, no,” said George, “I'll book u: you've opened an
account.” ‘The draper afterwards became once of his  best
customers.

On another occasion a draper at Newceastle upon Tyne was
called upon many umes without any result.
© full.”
with the new firm.

"

He was always

In fac* he h22d 2o antention of opening an  account
1
Mr. Moore got to know that he was fond :

lard or something. I always, when I'm on the tramp, camy
boa-constrictor tle or vak ile for the purpose.  It's coal ile or
lard, just as it happens.  When I comes to put it together, of 1
don’t know exactly where all the wheels go, 1 do the bew |
know how. and if there 1s any overflow of wheels without holes
to put ‘eman, as > usually the case, 1 jest quictly shp ‘em
my pocket. 1 then handspike the hands ahead a half hour,
and tells the folks it is unhealthy to turn them back, and tha
they had better wait unul the time comes as pomted by the
clock before they start it running.  This saves disarrangin’ the
wnards, T tells 'em.  That half hour lets me out, and 1 goes
if the clock don't."—FExckhange. )

STEPPING STONE TO SUCCESS.

Learn ycar business thoroughly .

Keep at one thing --do not seck change.

Always be in haste, but never in a hurry.

Observe system in all you do and undertake.

Whatever is worth doing at all is worth doing well.

One to-day is worth two to-morrows.

Be self-reliant ; do not take two much advice, but rather
depend on yourself.

Never fail to keep your appointments, nor to be punctual 1o
the minute.

Never be idle, but keep your hands or mind usefully em
ployed except when sleeping. '

Use charity with all; be ever generous in thought and

. deed —hcelp others along life’s thorny path.

Make no haste to be rich ; remember that smatl and stuady
gains give competency and tranquility of mind.

He that ascends a ladder must take the lowest round.  All
who are above were once below.
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B4UsINESS

MEMBERS OF JRWELPRS SECURITY ALLIANCR. - SPECINL NOTICE -~
In case of burglary, telegraph at once to John Segsworth, 4 We'lington
St. East, and james Ryrie, 113 Yonge St

Mr A, W Daxon, formerly with Samuel Stern and afterwards with
the late John Zunmerman, ts now on the road for Messrs U W, Ellis
& Co.

Lowg & Axm ksos are out wyth a very neat calendar and Chnist.
mas card which they have distniboted brovlcast amongst the jewelry
trade 1 you haven t got one ask the irm, © Why s this thus 2™

Fiug.~Last month, the store occuped by Mr, J. A T, Caton.
wholesale jeweler of Victorir Brtish Columbia caught fiee, Last was
extmptushed befure a great deal of damage wasdone  The loss was
about $too, (ully covered by insurance

How To Sl SekcTACLES —Jf you want to get a few good, practi-
cal posts about sprctacles and how to sell them, be sure and read the
senies of papers that are bewng published 10 Tue Traoeg, commenaing
with this number  They will repay careful perusal,

W. F Down jeweler, Iate 55 and 57 Yonge St., Toronto, has
removed to 5:5 Main St, Winmipeg. i Clements’ new block, opposite
oty hall  Mr. Doll s now visittag New York and the eastern marhets,
picking up vew hnes. and will return 10 Winmpeg about the st of
Marct:

SALE oF A Braisess.--Weunderstand that the stock and fictares
of the business of Simon Schreck, jeweler, of St. Thomas, has been sold
at thirty-five cents on the dollar to Mr Fox, jeweler, of this aity, M,
Fox intends bringing it here to dispose of.  Eaperts say that it was no
great bargan cven at that low figure.

Tur AcMe Suver Co ., of Toronto, not to be out-done, have sent
out onc of *hie handsomest calendars that has appeared this season.
It is handsomely lithographed in colors aad i good enough to frame.
Ve should say that il the demand for the company’s goods were as
general as the demand for the hthograph they would need 10 doudle
their capacity in the near future.

A Lucky JrRwergr -We understand  that Mre. Sunon Shreck,
whosc stock and business were recently sold by his credhitors, is starting
again in his wife’'s name next dsor to s old place of business It s
rumored around St. Thom s that Mr. Shreckh's better half was, only a
few weeks ago, lucky enough to wina $3000 prize in the Hamburg,
German, lottery,  The moral to every jewcler about to fait i abvious !
Get your wife to go 1 for German lotteries.

ARREST OF A JUwELER.—We sec by our Hamuiiton con*emporacies
that T J. Carrol jeweler of Hamlton, has boen arsested by Messrs,
Thomsn & Co . of that city, for larceay.  From the evidence before
the magistrate it appears that Messts. Thomson & Co  gave Carroal a
couple of watches 10 sell for them and he refused either to account for
them or the muney.  The firm had him arrested and we understand
that the police magistrate has comnutted ham for trial.

A NeEw Watiu Case -The Amencan Watch Case Co, of
Toronto, have just secured the patent for a new and improved cheap
dust proof silver watch «ase. which they have dubbed the * Perfec.
tion,” aud which bads {ur to create a revolution in the trade  They
have just supplicd the jobbing trade with <amples, and are ready to fill
orders for them as fast as thev come in 1tus the cheapest case ever
sold 1n Canada, aud every deaier should ask his jobber to send him a
sample of it at once

A TasTy Sotvesir One of the most clegant Christinas souven-
irs that we have seen the year was sentus by the llhnois Watch Co..
of Springfictd. 1. U S and convisted of a beantsfully hthographed
series of views of their factory and of the principal places n the capitai
of the State  No price-list inarred itsattractiveness, but in its place
was a very neat and well wnitten treatise on the adjustment of watehes
and the supenorsty of the system used by the Hhinois company over all
others

Betrer Tias Goup or Evey Wimsaey ! -We Isarn from an ex-
change that Mr Gage, formerly a jeweler of Kuwgston, Ont, bt
latterly a resulent of Cabforma, U S., has discovered a very fine spring

of pure drinking water near the cuy where he resides, which he has .
)
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] dispsed of for the sum of 865.000. Prospecting for water springs 1
California seems at present to be a better paying investment thag
prospecting for gold.  We doubtt if in such a ‘*glorious chmate s
California " that a spring of pure whiskey would have brought a mych
ligher price in an open market.

Fratrering —Our esteemed contemporary The Metallursne of
Chicago, says of us —"One of the brightest and most welcome jewelry
publications that comes to our table is Z4e Zrader, of Toronto,Ontana,
1ts wide nwake and pretty level headed on current topics of mterest
to the jewelry public " 1€ we badn't a bad cold in our head, we weuld
take oft our hat  As it iswe can only say, Thanks!

Serious AcCIDENT.—We regret to learn that Mr. \William Ellyg.
brother of P \W. Ellis and foreman of their factory, met with what
might easily have been a fatal accdent on Saturdav afternoon last,
while coasting ¢n the hill near the Dot A3 we go to press he s con-
suderably improved, and although badly shaken, expects to be able to
resume work in a few days.

Tug ToronTo Sit.vir Prate Co.—We had the pleasure of gowng
theough this superb factory a few days ago under the guidance of the
enterprising manager Mr 12, G. Gooderham, and were very much sur.
prised at the advance which they have made in every department of
manufactnre during t':c past few months  They are now turning owt
goods of origieal design, beautiful finish, reliable quality and at prices
almost as low as the same class of goods are sold at in the United
States.  Such factories as this arc a credit to any country and f this
15 the way the present tanff tends to ruin the country we say hie
Oliver Twist, * Give us more *” of the N. P,

Tue ARREST ofF Tomias ErsTiry, who was formerly in the - welry
busness but 1atterly engaged in the gents' shirt and furnishing trade,
has created no small comment amongst those who knew him 1n the city.,
Mr. Epstein, who has been endeavoring to comproise, is charged by
his creditors with having made way with some $30.000 worth of his as-
sets At the preliminary investigation before the Police Magistrate a
few days ago he was committed to stand his trial at the next cour: but
was allowed out on bail being given for 835 000.  We trust Toby may
clear himself, but at the prescnt time things look ratber squally for
him.

Tug ANNUAL MEETING of the American Watch Case Co., of
Teronto, was held at the Company’s office on \Wednesday, the :oth
January, when the old Officers and Board of Directors were re-clected
for the current year. Although only eleven months have elapsed since
this Company was organized, they are now thoroughly equipped with
the very latest and most improved machinery known to the business,
and are n a position to fully meet the demands of the trade. both as
regards quality and quantity. They will in future continue ther
policy of making no goods without their own stamp. and of fully
guaranteeing the quulity of every case bearing any of their trade
marhs.

DeaTi oF MR. Triouas Arxinsox.—We regret (o have to record the
sudden death of Mr. Thomas Atkinson, jeweler of Newmarket, Ont.
M. Atkinson was in Toronto only a few weeks ago on business con-
nected with his firm and at that time no one would have for a moment
supposed that he was so near the end of his hfe.  He was an honest,
upright merchant of a school that was old-fashioned enough to believe
in paving one hundred cents on the dollar, and that a gentleman’s word
should be as goud as abond. He will be much missed in the town n
which he lived and where he was highly respected. We uaderstand
that the business will be carried on by his only son Lemuel Atkinson
who is a practical jeweler.

Tue Ettis TraDE Mark.—Messrs. P. W Ellis & Co,, in order to
put an end to the misrepresentations often indulged in regarding the
quality of gold jewelry, have for the future determined to stamp all the
goods ot their manufacture with a trade mark, (fully described in their
advertisement) which, while se' v1np to identify all gnods of their make,
will also, so far as the trade is concerned. act as an absolute guarantee
of quality. This we regard as a wise step, and from the integrity and
rehability of the firm using it we have no doubt that in a very short
time our Canadian jewelers will look upon the E stamped maple leaf
} with as much confidence as if it were the Hall marl of the fnglish

Government Assay office.
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T. WHITE & SON, ATTENTION.
MANUFACTURING JEWELERS, ' REFAL JEWELERS who des ire

LAPIDARIES & DIAMOND SETTERS, to get thar Goods direet from the
v : PPN A . Manufacturer at first cost will sine
1w king St. West, - foronto. I e os

money by calling on me when in
Caradian and Foreign Stones Polished and Mounted for the Trade, !

[ c Toionto, or ordonng samples of my
N B -A vanety of Stores and Imuations of all kinds i Stoch. Goods by poste Tsell Goods < heaper
c <X, COLLENLAIT cuarantee ovensthimg el to be as
- AR . ? J represented,
10 Kixng ST, \WasT, (UP 3TALRS), TORONTO, Engraving of all kinds a specialty.
MATERIAL, TOOLS, SPECTACLES, &c. i advertisement.
Comphcated and other Watches put in thorough order. Broken or ' RBMENMBER THE ADDRESS:
imperfect parts replaced by new  Gold Dials re-figured.  Watches A, M., RWELILLIINNGS,
grav.ang Stubbs, Hammers, Plyers and Files  Spectacles from 65 cts.pes MANUFACTUR’NG JEWELER AND ENGRAVER,
dozen up  Orders must be accompanied with City reference or Cash. 28 ADELAIDE ST. EAST, TORONTO.
B . & A.GUNTHER, D L
W. F. DOLL,
COR. JORDAN & MELINDA STS.
Snring Stock now full and complete in all departments.
Speaial attention given to JEWELRY REPAIRING.

than any othor house i Canada, and
WATCHMAKER TO THE TRADE. DEALER IN WATCH \ For sample look at the cuc in this
4e magnetized  Musical Boxes repaired.  Jewelrv Jobbing and En-
IMPORTERS AND WIHOLESALE JEWELERS,
Our Travellers now out.

e e e —— _ e —_— OF ——
GEORGE J. BRAY & CO., iDiamonds, “Watches, Jewelry, Clocks,
—— JOBBERS IN —— . Silver and Electro-Plate, Optical
Watches, Jewelry and Diamonds, Tools, Materials, &c. Goods, Watch Material, &c.

WATCH REPAIRING & DIAMOND SETTING a S8pecialty.

o™ 1525 MAIN ST.,  WINNIPEG.

{Late 65 & b7 Yonge St., Toronto)

65 AVD 67 YONCE STREET, - -  TORONTO. |

THAYER & CO.,

3 WELLINGTON ST. EAST, TORONTO,

MANUFACTURERS' AGENTS AND DEALERS IN

Watches, Clocks, Material and Jewelry of all Kinds.

2:7:{\\'“\ E

We beg to inform the trade that our MR, FRED. A. THAYER when in
New York last month, succceded in buying for SPCT CASII, some of the
biggest bargains in Jewelry ever sccured by any Canadian buyer, and of
which we propose to give the tradein this country the full benefit. A look through
our Stock, which isentirely new, will convince any Jewcler that he can save money
by dealing with our house.

In addition to Watches and American Jewelry, we make specialtics of the following lines, in all of which our
Stock will be found very complete :

WATCH AND CLOCK MATERIALS OF ALL KINDS, WATCH CLASSES AND
CENERAL JEWELERS’ SUNDRIES.

§=="Our MR THAYER will call on you during the month, and we trust that you will reserve for him a share
of your estcemed orders,

hopre
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MoNsTER Sapes We learn from a Briush Columbia eachange
that the arrival of two monster safes manufactured by Messes J. & ).
Taylor, the well-known safe makers of this (ity for the Bank of Brtish
Columbia s Victona, created quite a furore m that place  7he
Colonist devotes a full columa of what it terms * these masterpieces of
mechamcal skoll * and refers an very flattering terms to the makers.
Although Solomon s saying that - a good name 18 better than great
riches " 18 pow over two thousand years old, the experience of Messrs.
J & J. Taylor proves that he was quite night in makng such an asser-
tion.  Thar name s regarded all over Canada as 2 synonym of farr
deahng and honest work, and we are therefore, not surprised that the
arnival of two of the ninest safes thev ever turned out of thair works
should be so loudly herali 4 by our far away counteymen i Briush
Columbia,

A NBw Derakttrr - As will be seen from our advertising columns,
Messrs. Simth & Fudger m fultilhnent of their promise to the Retal
Trade made last November, have separated thesr jewelry enurely from
theie fancy goolds business
distinct business, they having sold 1t out en bl to a joint stock con-
pany, consmisting of themselvesand several of their oldest employees
We trust that the change will be a beneficial one to all concerned. and
we offer our sincere congratulations to their employ ees who have thus
obtained a partuership in such a prosperous business  +f the new com-
pany carry out their promese of selling only to bona-fide retan jewelers,
as we have no doubt they will, they should be able tosecure alarge share
of the legitimate jewelry business.  They have our best wishes for the
success of their aew venture,

The jewelry Lusiness will hercafter be a

A lLave Ropeers.~Meeting the gemal manager of the Acme
Silver Plate Co. the other day, we ashed him in banter it it was true
that he had the real Kodgers chained up i has back sard  He assured
us, upon s word of honor, that there was not a single partde of
truth in the story, but that if we had an opportenity of conung down,
he would show us the real, hive Rodgers worhing in the factory and
supenntending the manufacture of the plated khnives, spoons and
forks which bear s name.  They say it's better to be born luchy
than nich, but if we were to have any control over our advent into
this sublunary sphere, we would prefer being born a  Rodgers® i
preference to being the son of a prince or any other profession, eveept
that of a plumber. There's money 1nat, so long as you can do good
honest work.

Tux Keystone Warcn Cast Co—As will be seen from the
advertisement on another page, the firm of C N. Thorpe & Co.. of
Philadelphia, maaufacturers of the ** Boss™ and * Keystone ' cases,
have turned thesr business into a Jont Stock Company, under the
appropriate name of The Keystone Watch Case Company. With the
exception of a larger workhing capital, and increased facilities for
doing business, the change is 1n name oaly, as the management of the
new Company will remain as before 1n the hanas of Mr. C. N, Thorpe,
Mr H L Roberts and Mr. Chapette, the three gewtlemen who made
the reputation of the old concern, and whe may sofely be trusted to
preserve and enhance 1tin the new. The ** Boss ™ case has more than
a continental reputation, and if the management of the new Company
still adhere to ther old adea of making only first-class goods and giving
the public full value for their money. they may reasonably expect to
increase their trade very largely.  We wish the new Company a long
and successful career.

I'Leasg Tare NoTicE'—\We have frequently of late beea in re-
ceipt of commumications from sartous parts of Canada, which, for the
most part, consist of personal attacks, either upon offending jobbers or
retail opponents in business  Whale there may be some—nay, a great
deal of truth in many of these charges, we desire to say right here that
the columns of Tue TraperR s not the place in which to ventilate
such grievances., and we do not propose to constitute oursclves n
vehicle for the conveyance of abuse. If the jebber with whom jou
have dealt does something you don't Lhe or consider far, scitle the
matter with lim directly 1 he won t mahe the amende 4onorabdle you
can refuse to have anything to do with him, thatisif you don't owe
him anything . if vou do you had better poney up before you say too
much. ‘There are any amount of jobbers to buy from, aad if one wil}
not use you fairly, perhaps another will. It your gricvance 1s agaimnst
some local opponent, you must find some other way of getting even
with hun, for although your difference mnay be important to you per-
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sonally, 1t 15 not so to the trade in general, and won't interest them 4
the least.  For the ventilation or exposure of any trade abuse, such 1
may be of interest to the trade w general, or any section of the 1rade
m particular, we bave always room in our columns, and will do a)
1 our power to help to correct them, but we can't go into the personal
abuse business  I'or such communications we have a large Waste
basket, and our  devil  says they come i very hanly for highting the
hre

WarNInG ! -We are informed upon undoubted authority, that the
Governmeat have decided to protect themselhves, and at the same
time protect honest dealers from the unfair competition of jewelry
smugglers, whether wholesale or retail, and o this end have dcxmlc;l
several private detectives to make a thorough investigation of all apg
sundry jewelers suspected of such practices. We are glad that this s
the case, as such a proceeding on their part to enforce the law, canno
fail to be of benefit to every honest, law.altnding merchant who PRyYs
the duty.  Itas the duty of every honest jeweler, whether wholesgle
or retail, to give the Government all the informauon n his possession
that may help to stamp out this practice.  They will consult thar own
mterest and the good of the trade in general by doing so  We expect
to hear of some striking examples being made by the Government
before the year s out.

Cax 11 pe True’—A specal dispatch to a oty contemporary
says - - The barefaced swindle perpetrated upon the custoins authorr.
ties in Montreal, and discovered by the guardians of the estate of the
absconding jeweler, C.T. Picard, who 1s supposed to be Wding 1n
New York, has caused no httle gossip amongst the trade. The full
entent of the swindle 1s not known, but so far as discovered amounts to
over 170,000 francs, aud the authorities eapect the amount will reach
at least as much more. The most astounding featwre of the affaur s
that a large, wealthy and presumably respectable house i Europe
should have been guilty of aiding and abetting the firm here  Itis
asseited that the well-known watch manufactunng house of 1 san.
derz & Co, Geneva, Switzerland, have been gty of such conduct
They have, wt is said, supplhied Picard & Co. with three sets of in.
vowces. 1o those for the customs authonties, the gools were entered
at from 50 to 70 per cent. lower than the invoices sent to the firm.
The invoices containtng the real values were addressed to Picard's
private restdence, where he hept a separate set of books and 1 which
he debited Sanderz & Co. with the difference in invoices ** In refer.
ence to this dispatch, we may say that the trade can scarcely concene
it possible that any honest man could so far lower himself as to take
the false oaths that such a system of cheating must necessanly entail
Of the two evils, we think regular smugghing the lesser, and from a
business standpoint, would certainly prefer to deal with a sneahing
smuggler. who nisks his personal liberty in cheating the Government,
than with the able bodied hiar,who effects the same object by commitung
perjury, either personally or by prony. Both are bad enough in all
conscience, and should be stamped out Ly the Government wnh an
irou heel. These developments came none too soon, and the only
pity in the Picard case s that it is the absconder's creditors and not
himself who vill have to pay the piper, if the Government insists on
+its pound of flesh ' in his case.

Turz Dearvox SuteGLING Cask —Following close on the heels of
the Picard Case. comes the intelhgence that the customs authorities at
Montreal have made another large seizure of jewelry, the * victun '
this time being Mr, Deardon, one of the oldest wholesale jewelers of
hat city.  This seizare, which reflects the highest credit upon the
officials at that pory, has only been accompushed after three years'
strict surveillance of the importer by a tide waster here, whose suspi-
cions were arcused by information he received. The difficulty in the
way of unravelling the mystery as to how or by what route the geods
were brought in, was the great obstacle that postponed the seizure
until the present. It appears that everything was brought out on the
Allan Steamships from England without being entered on the fraght
list. this having been done, it is alleged, systematically, in winter to
Halifax, and in summer to Quebec, where the owner sceived the
goods himself, and by concealing them on his person ha: difficulty
in getting them to his place of business. Headmuts the fraud, so the
goods will be confiscated, and a fine of fifty per cent. of the legitimate
duty imposed, or he will have to go to jail in default of payment. This

looks as though the department meant busmness. It is also said that
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LOWE & ANDERSON.,

Wholesale and Manufacturing

JIEWIEILIERS.

HAMPDEN MOVEMENTS,
WALTHAM MOVEMENTS,
ELGIN MOVEMENTS,
ILLINOIS MOVEMENTS,
WALTHAM CASES,
DUEBER CASES,
FANY CASES.
KEYSTONE CASES,
AMERICAN WATCH CO’S CASLES,
GOLD CASES,
FILLED CASES,
SILVEROID CASES,
SILVERINE CASES,
FAHY JUNIOR CASES.
AMERICAN JEWELRY,
ENGLISH JEWELRY,
SILVER JEWELRY,
GOLD JEWELRY,
PLAIN GOLD RINGS,
ENGKRAVED BAND RINGS (Our own Manufacture)
GEM RINGS,
GOLD CHAINS,
SILVER CHAINS,
SILVER COLLARETTES,
SILVER LLOCKETS,
GOLD LOCKETS.

LOWE & ANDERSON,
TORONTO, - ONT.
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Deardaon madc a clean brcast of the “holo concern, and Rave lhe q neahng very thin ones may be (cmpered by drawing them with

customs authorities a full hst of his accomplicesand the retaders who
bought from him. As the customns people have a direct interest in every

seizure, a share of the spoils going to them, it 1s probablo that there .

will be © wirs on the green ™ ere long

SomeTHiNG AtovT R.E.S. & Co —\We clip the following interesting
item f{rom 7he Moetallurgist. which we think will be of interest to our
rewders —* The house of R. F. Simmons & Co., Attleboro Palle,Mass.,
was established 10 1873, and the preseat members of the firm are
Messrs, R, T. Simmons, 1. L. Hiaan and j 1 Sweet. Mr. Sweetis
the Vice.Presidenmt of the Jewelers’ Board of Trade of Providence.
They at present employ over one hundied and eighty workmen, and
although 1 hear other manufacturers claimung to employ as many, yet
after having covered the jewelry manufacturing districts of the East
pretty thoroughly, 1wt 1s my behef that this house *leads the van* in
the number of employees  Their specialty s gold stock plated chains
They carry in stock over 2,000 different styles.  Afessry, Simmons &
Co run several patented chains and among others their patent box
link. They were the first onginators tn plate of the “California” chan,
This has always been a hatd chain to make in plate as it is apt to run
up to too high a price in making. The ** Califorma™ ch.an was prob-
ably first imported and 1s made in bright and Roman gold  As per a
patent process, with Messrs Sweet & Co., these two materials are now
united wihout solder, and this process has given the fiem almost the
entire trade in this chain They have a very large sale for it on the
Pacific coast.”

WiiaT 1s A Mixox >—Louis Sapery, a young man of a speculative
turn of mind, embarked in business 1n Toronto some four years ago as
ajewelry peddler, and for some time did a snug hittle business, buying
exclusively for cash, on account of the scarcity of credit. Subse-
quently, however, youag Sapery entercd into partnership with his
brother-in-law, a Mr. Muscat, under the style of Muscat & Sapery,
and in addition to bis peddling trade, the new firm openced out a retail
jewelry store on King Strect Last, almost opposite the St James'
Cathedral  As the new firm for a while met their engagements very
promptly, it was not loag before they were favorably regarded by the
jobbing trade and getting all the credit they wanted, and, as 3t now
appears, a great deal more than they deserved.  Last fall. after laying
in an unusually large stock of goods, younyg Sapery started on a trip to
Mamtoba to dispose of lis stock. lLater on he returned to Toronto
and informed s creditors that he had sold nearly all his goods up
there, but while 1o a house of 1l fame, 1n the prosecution of his busi.
ness, he was drugged and robbed of the entire proceeds of his sales.
His creditors, not takiag this for gospel, commenced to make inquiries,
and the result was that Messrs. Po\V. Ellis & Co., one of the largest
of them, got out a capias and had lim arrested and put 0 jml. His
friends have moved 1n court for an order to set the capias aside, on the
ground that he 1s a minor, but their application has been thrice dis
mussed with costs, they having so far failed to convince the hard-
hearted judge that the poos httie fellow should have been tied to his
mother s apron strings instead of selling jewelry these few years past
1t 1s usually charged against this country that our youths are too pre
cocious, but certamnly 1f what Sapery's friends allege Le true, here s
at least one authentic case, where a young tnan of atout twenty one,
who for four jecars has hoed s own row as a jewelry peddler, has
suddenly relapsed mnto an srresponsible child, who should be puliing
away at the feeding bottle 1nstead of besng put 10to jal by s bhard-
hearted and unfechng creditors,  Messrs  Ellis say that they are
going to fight tius thing out to the end on the hine they have siarted on,
come what may, and we think they are to be commended for so doing.
A few such examples would clear the moral atmosphere in the jewelry
trade and mahe 1t healthier for some time to come  In the meantime,
f being a minor s going to save them from paying their legal obli-
gauons, some of them may suddenly discover that they are under age
and act accordingly. 1f, however, they are as successful as Mr Sapery
has been, 1t will scarcely pay them

To Temver Sruux..—sxecl tempered 1n o1l 15 not a3 hard as when
softer in sealing wax
Small driils hardened i1n sealing wax require no an.

tempered 1n water . softer w tallow than in ol ,
than in taliow.

|

|
|
|'

a quick motion through the air, they, too, need no annealing.
To Harpgn PintoNs —I have for several years used petroleum for
hardening pmions with best results.  The steel parts to be tempered

i are first heated upon charcoal in the customary manner, then annointed

with ordinary washing soap, hieated cherry red, and quickly immersed
i petroleuta, without anticipating that the latter might ignite. Steel
articles heated in this manner do not warp whatever, no matter how
thin, and remain almost entirely whte.

Tng Fusctions of O1L Siyks.—Qil sinks are formed in watch and
clock plates so that by capiliary attraction the oil is kept close to the
pivot instead of spreading over the plate, and back slopes are formed
on the arbors, so that the ol may aot be dgawn all up the body of the
arbor. The *attraction " is somctimes negative and becomes a repul.
sion, as is the case of mercury in a glass tube. It is still called capili-
anty whether the fluid 1s raised above its natural level or depressed
below it.

RevarvisninGg Crock Casks —It is often incumbent on the
country watchmukers to revarmish clock casings and other objects, we
therefore publish a few recipes of easily-prepared varnishes.  Common
Varnish: 16 parts mastic, 2 parts Venetian turpentine, 24 parts san-
darac, 120 parts alcohol. AHlack Varnisk: 20 parts alcohol, 1 part
sandarac, 2 parts shellac, 1 part clemi, 1 part seedlac, 1 part masue, 3
part boneblack, 1 part Venetian turpentine. Ked larnish. 50 parts
alcohiol, 1 part dragons’ blood, 4 parts Venetian turpentine, 4 parts
shellac, § parts mastic, z parts clemi, The ingredients are putinto a
bottle and fiitered through a fine cloth, and the varnish is ready for
use. For a colorless varnish, use 1 part mastic, 2 parts bleached
shellac, 2 parts sandarac, aad 20 parts alcobol.

Bursisuer —The surface to be burmshed must be free from
scratches, which the burnisher would not remove, but render more dis-
tinct by contrast, and the burmsher must be kept highly pohshed, for
the surface burnished can never be smoother than the burnisher.  Bur-
nishing polished pivots with the glossing burnisher preserves them
from wearing. Very little, if any, of the metal is removed by burnish-
g in the ordinary way, although watchmahers sotnetimes use what
are called cutting burnishers to form pivots. The cross section of
these burnishers matches the outline of the pivot it is desired to form,
and they are roughened by rubbing on a lead block charged with coaise
cmery. The pivot is finished with a smooth burnisher of the same
form as the cntting are.  Silversmiths use burnishers of agate.

WEAKENING THE SPrinG.—The balauce spring is best placed upon
a piece of glass, not 100 thick, which lies upon a piece of winte paper,
whereby the disturbing shadow is prevent altogether. Much twisting
of the spring is injurious, and no exact regulating can be had with one
that 1s bent. Shonld it ever become necessary for the reparer to
weaken an over-strong spring. for want of a suitable one, let lam doas
Cut a medium-hard holly, narrowed flat, press the spring carefully with-
w it, lay it upon a plate of glass, and apply the ocilstone with gentle
pressure, or coarse redard oil, and thus remove as much as consistent
When much has to be taken off, it is better to shellac the spring upon
the plate for tlat grinding and polishing—of course set the sciews very
exactly to obtain a uniformity , after fimshing, remove the spring. with
alchohol and boil.  The spring coils must lic 1n their natural position,
newher twisted nor ccamped. I wish to state in this connection that
this desperate remedy should only be used when the repairer has no
other means at command, and only then mn watches of low grade. Of
two evils choose the lcsser The sgrmz is not xmpra-vm' by such trcaumm

OTHER NoOTES.

A watchmaker in Newcastle 1s sasd to have completed a sst of three
gold shirt-studs. in one of whichis a watch that keeps excellent time,
the dial beng about three-cighths of an inchin diameter.  The three
studs are connected bya stnip of silver inside the shirt bosom ; and the
watch contained 1n the middle oness wound up by turning the stud
above, and the hands are set by turniag the one below.

Engines of war are short-lived pow-a-days. Three years ago no
praise wastoo high for the machine-guns which had brought to a close
the bombardment of the forts of Alexandnia, by driving the guaners
from the guns they were serving.  Now those same guns of Mr. Nor-
denfeldt’s invention are propounced obsolete, and no longer fulfilliog
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SIMPSON HALL MILLER & CO

ZXWALLINCGFORD, CONN. <=

——MANUFACTURERS OF——

=Qrtistic and Useful Hollow Ware,=-
ELECTRO-PLATED UPON FINE HARD WRITE METAL.

There is nothing in Designing, Ornamentation or Manufacturing which our artists and workmen cannot picduce

OUR FACILITIES FOR EXECUTING FINE WORK ARE UNEXCELLED

OUR ASSORTMENT IS SUITABLE FOR THE BEST TRADLE.

WE CABRY A STOCK OF MANUFTACTURED GOODS SUFFICIENT TO MEET THE DEMANDS OF THR LARGEST TRADEH

SPOONS, FORKS, ETC, PLATED UPON THE FINEST NICKEL SILVER IN
EXTRA, DOUBLE, TRIPLE AND SECTIONAL PLATE.

Full lines of over FORTY STAPLE AND FANCY PIECES in cach pattern in Geneva, St. James, Countess,

Windsor, Oval Thread, etc. Made under the superVISlon, and quality guaranteed and controlled by WM. ROGLRY,
formerly of Hartford and Meriden. (Wm. Rogers, Sr, d icd 1883.)

WM. ROGERS, - - WALLINGFORD, CONN.

No connection with any concern in Waterbury, Meriden, or Hartford using name of Rogers in any form.

FACTORIES : WALLINGFORD, CONN., U.S., AND MONTREAL, CANADA.

2Npp s e - o
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the necessary requirements. Recent rxperiments carried cutin Wey-
mouth Bay by the Polyphemus against dummy torpedo-boats have
shown that the quick-firing gun manufactured by Messrs Hotchkiss is
the only one at present whose results are satisfactory.

The total number of watches produced annually in the entire world
is estimated to beabout 3.000000. The annual preduction 1 the
Umited States 1s now 1 000,000 The total number of key winding
watches made in this country since the mtroduction of machnery in
their manufacture, or since about 1850, is 3.250,000. Probably over
2.000.000 of these were made duning the last ten years,

The interest factor is o1e of the most potent features in all business
transactions.  Money will double itself at ten per cent in about seven
years, at nine per cent in cight years, at eight per cent. in nine years,
at seven per cent o tea and a hall years, at six per cent. in twelve
years, at five per cent. in fourteen years, at four and a half per cent. in
sixteen years, and at four per cent. in eighteen years,

Two Inshmen were procecding tn company to witiess an execution,
when one sard to the other I say, Pat, where wud yez be if the
hangman had his dues 7' ** Begorra,™ said Pat, *I'd be jist waikig’
down this shtreet alone ™

A max who had filed a petition for a divorce was informed by his

! counsel that his wife had filed a * cross petition,” as lawyers call j,

* A cross petition ! exclaimed the husband ! that's just like her . she
never did a good natwered thing in Ler life.”

A FaTuer lately induced a croupy little boy to maks a healthy meal
of buckwheat cakes and molasses, but the latter proved to be syrup of
squills  The boy said he thought something amled the molasses the
very minute his father 10ld him to cat all he wanted.

* Tex dimes make one dollar,” said the schoolmaster. * Now, go
on, sir Ten dollars make one—what 2 ¢ They make one nughty
glad these times,” replied the boy, and the teacher, who hadn’t got s
lass wmontis's <alary yet, concluded that the boy was about right.

s ap—

WISt AND OTH

————

ERWISE.

* A little nonsense now and then
Is relished by the wisest men."”

How t0 make a Maltese cross—tread on her tail.
A NAVIGATOR'S most dapgerous strait is a whisky straight,

Every angry man thinks he's right, and nine out of ten can see
that they were wrong when anger cools. The tenth man is a fool

Prorgssor—-* Is the intensity of gravity greater at the Poles or the
Equator " Sophomore—** Yes, sir.” Professor— Which?" Sopho-
more—'" 11's greater

** Tue mouth of the Amazon,” said a professor of geography in a
St. Louis female seminary, ** is the biggest mouth in the world —pre:.
ent company always excepted.”

A Scorch schoolmaster baving repeatedly and at last angrily de-
manded of the pupils, “\Vho signed Magna Charta’* a lutle girl
tremblingly replied, * Please sir, it was na me.”

A crrTA little damsel, being aggravated beyond endurance by her
big brother, fell down upon her knees and cried - «* O, Lord ! bless my
brother Tom. He lics, he steals, he swears.  All boys do: us girls
don’t. Amen.”

Ox a recent trial a witness was asked as to the common sense of
Joseph Buckley * When Buckley was sober,” he said, * he was
very sensitive—as seasitive as any other man ; but wher drunk he was
very much exaggerated.”

. . *
Our Hewpp CoLuMN.

THE TRADER anns to be of practical value to the Retail Jewelry Trade,

WO CHARGY 13 therefore mnado for advertimng in tlns column, but the subject.
natter siiould not exceed five type lines, or about (o words.

When requested, these advertisements will be published in successive numbers
of the paper,

1f3ouhavoa Store, Stock, or any Special Article to sell; if you wish to buy an
Established Business,or enter into Parwnership; 1f you want a Journeyman, Cletk,
Salesman, or Fotewan; 1f you waat a sutuaton yoasscli—cowmumecate the fact to
THE TRADILR PUBLISIHING CO., 57 ADELAIDE ST. WEST, TORONTO,
and it will bainserred n this coluinn free of cha e. Thisas the only way by which
you can reach the catwa Trade, and wa shill be glad to hiip you.

N

SAFF. FAR SALE.—Qutside mecasurement, 4 ft. 6in. x 3 ft. x 2 ft 7

., inside measurement, 3 ft. 4 in. < 1 ft. 1010, < 1 ft. 2 in.; also
two nickel counter cases, §ft. and g ft., ani two wainut wall cases,
g ft.long  Apply to jons PebLes, jeweler, Hamilton.

JALESMAN WANTED.—By one of the largest retail jewelers 1a
b Toronto. A first-class salesman, who thoroughly understands
the business. References required  Address, stating salary required,
JewerLee, care Tir Travsr Publishing Co., 57 Adelaide St. West,
Toronto.

ANTED.--SITUATION AS WATCHMAKER. by the 15th of

February, by a young man just out of lstime. Can do all

kinds of watchwork and jewelry repairing. Address, E. G.Taveosr,
care of G. D. Priagle, Guelph, Oat.

THE TRADER {s printad by R. G. McLEAN, 13 Adelatdo 8t. B,
Toronto, who makes & specialty of Jowelers’ Work. Bamples
anad estimates on application.

ASK YOUR JOBBER FOR GOODS OF THE MAKE OF

C. B HA Y WARD & COMPY,

S8uccessors to HAYWARD & BRICCS,

MANUFACTURERS OF FINE ROLLED PLATE JEWELRY

1760 BROADWAY, NEW YOREK.

cor= T -

FATENT

BRACELETS.

“THE MCRTON” PATENT POST SLEEVE BUTTOIN.

Link Buttons, Collar Buttons, Plated and Ribbon Vests and Cuards, Hair Chain Mountings,
Seals, Lockets, Charms, Jewelers® Findings, Etc.

Factory: ATTLRBORO, MASS. Buysrs invited to call at our OMce and examine new 800ds.
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SPECIAL NOTICE.

\

CANADIAN JANUARY

PATENT. 1y, 1886,

The American Watch Case Co. of Toronto desive to ask the attention of the Retail Jewelers
throughout Canada to the merits of their newly patented

Dust Proof Watch Case, which has just been placed upon the Market. This Case, an exact

representation of which is shown above, has so far been made only in Silver, and is the best Cheap

Watch Case ever turned out by any Factory on this Continent. The same pains arve taken in its

construction and finish as in the Company’s regular Silver Cases, and they have only to he thor-
oughly examined to be appreciated. The ¢ Perfection” is

The Cheapest Silver Watch Case Ever Sold in Canada,

And is now in the hands of all the leading Jobbers; the Trade can therefore be supplied with
them without any delay. Ask your Jobber to show them to you ; it is money m your pocket to
handle them, therefore take no others instead. Every “ Perfection” Case we manufacture bears
our stamp and registered Trade Mark as above, and is fully guaranteed as to quality, no matter by
whom sold.

g&™ Dealers will please notice that we are now fitting all of our regular Open-Face Stem-Wind
Cases with our new Patent Unbreakable Pendant Set, the simplest, strongest and best device for
the purpose ever. invented, They are made so as to take any regular American Full-Plate Move-
mext with Female Winding Pinion,
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" GUARANTEE NOTICE.

All Spoons and Forks bearving the stamp
o

G. RODGERS, A 1

are made of the finest nickel silver and are plated and hand-burnished under my personal supervi.
sion, and standard of quality—each article is guaranteed perfect in finish and durability.

L

All Knives bearing the stamp

. RODGERS

12 DWT.

are plated on the best English cast steel with pure silver, and are hand-burnished and warranted to
give perfect satisfaction.  The well known reputation that the name RODGERS has attained all
over the world have induced other makers to adopt a similar name, calcuiated to mislead the public.
See that the trade mark reads and is speiled G. RODGERS, Al, on Spoons and Forks, or G.
RODGERS, 12 Dwt, on Knives.

SOLD ONLY BY

[HE ACME SILVER COMPANY,

TORONTO,

to whom all orders should be addressed. Send for quotations.

G. RODGERS,

Known to the trado in Shefficld, England, and on this cortinent since 1848.

T A Rt et
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ILLINOIS WATCH COMPANY

is now receiving orders for its new and beautiful

FOUR aw SIX ’

size movements, and is the ONLY Company now in the
market with FOUR size movements.

PILACE TOUR ORDERS EARLTY.

THE ILLINOIS WATCH COMPANY

warrants every movement of every size manufac-

tured by it.

DON'T FAIL TO READ WHAT WE HAVE TO SAY TO
YOU IN MARCH.

e .,VJ
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H. ELLIS,
WHOLESALE JEWELER,

3 WELLINGTON STREET EAST, TORONTO,

EGSto thank the Jewelr)y Trade for the liberal patronage extended to him;
during the past year,and hopss by square dealing to merit a continuance
of same. is stock of the following lines will be fouund very complete ang

prices rignt: Waltham, Elgin and Springfield Movements, Cold,
Silver and Filled Cases, American Jewelry, Materials,
Tools, Classes, Spectacles, &c.

J- & J. TATXILOR

Patentees and sole manufacturers of Taylor's patent Fire-proof Safes with

Non-Gonducting Steel Flange Doors,

ALSO MANUFACTURERS OF
Burglar Proof Safes, Vaults, Vault Doors, Bank Locks,
Combination Locks, Prison Locks and all Kinds
of Fire & Burglar-Proof Securities.

306 YEARS ESTABLISHED,
* The Oldest and Most Reliable Safe Manufacturing Firm in the Dominion,

MONTREAL OPTICAL & JEWELLERY CO'Y

LIMITED.

COLORED SPECTACLES AND EYE-GLASSES.

7S

__The M. 0. & J. Co, beg to call the attention of the trade to their very large and fine assortment of COLORED
SPECTACLES AND EYE-GLASSES.  Prices from $1.00 per dozen up.  Every style and variety for Men's,
Women's and Children’s use kept in stock, or manufactured specially to order.

ORDER EARLY AS THE DEMAND AT THIS SEASON IS LARGE.
ILLUSTRATED CATALOGUE AND PRICE LIST CAN BE HAD ON APPLICATION TO

The Montreal Optical and Jewellery Company, L’'d.

P.O. BOX 1054, MOINTTREAIL.




