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You Cannot
( Stop Time

But you can stop ¢ hard times”’
by judicious advertising.

A well known article gives the best results.
It would pay you to advertise * Health
Brand *’ Underwear.

Electros and ] Free in answer to a post card
Ideas . . . | addressed to

THE MONTREAL SILX MILLS CO.
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Our great Spring Trade Edition in Preparation. Begin now and think out a good advertisement.
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S. GREENSHIELDS,
SON & CO.
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MONTREAL and
VANCOUVER, B.C.

*%
®
Qur Representatives:
®
.o’ Wn1. Skene, Vancouver and British Columbia.
C. J. Redmond, Winnipeg and Manitoba.
° R. J. Walker, Hamilton and Niagara, nlso Georgian Bay District.
rom S John Wilson, Ottawa City and Upper Ottawa.
John Paterson, Windsor, London and Lake Erie Districts.
. F. J. Zammers, Guelph and Lake Huron.
o fve 0.. Gus. Harries, Prescott and Ottawa, Huntingdon.
PalelC A. R. Paterson, Eastern Townships.
*% J- N. Mailhiot, South Shore Quebec.
L P. L. Lassonde, North Shore Quebec.
J. F. Lemieux, Quebec City.
0 o® J. A. Munay, Northern New Brunswick and
o* Prince Edward Island.

W. J. Robertson, Southern New Brunswick.

A tl to % A. W. Johnston, Nova Scotia, including Cape Breton.
antic |

MONTREAL CI't'Y :

A0 A. E. Palmer, Cottons.

Alph. Neveu, Woollens and Carpets.
°® J. Edgar Buchanan, Dress Goods and Silks.
o® Fred D. Scott, Smallwa. =s.

A. H. Hardy, Smallwares Buyer.

I T

L] 3

Specialties, Spring 1896

PRIESTLEY'S Waterwitch Serges Cravenetted,
Eudoras, Lustres and Mohair Effects.

Also Harrison’s Brussels Carpets.

FOR SORTING TRADE CLEARING LINES.

Cottons, Flannels, Smallwares, Hosiery, etc., etc.
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W. R. BROCK & CO.

TORONTO > o
Fa l I a n d ‘{\cfl]l{li:"};(r:l\:a?getltlgo?gﬁr their
° Our TraVelerS
Winter - Trave
By Telegra ph

ASSOl‘ﬁl\g By 1'elephone

Our Letter Order Department has made itself popular by its
promptness and good judgment.

W. R. BROCK & CO. ~ToRONTo

Caldecott, Burton & Spence

TORONTO.

To the Trade

Our Ranges of Fancy Dress Goods. Samples for Spring, 1896, are
now in the hands of our travellers. They are large, varied, up to the latest
ideas, and spccially prepared for the trade of this continent ; Smart, Stylish,
Well-Colored, Reasonable in Price. Orders mustall be given this month,
We don’t over import and then job at ruinous prices before your trade has fairly
got going ; se you can buy with contidence and get reasonable profit. In
Serges, Estamenes, Henriettas and all classes of plain goods we are very
strong, and as long as our purchases last we shall save you from paying the
present prices. Please wait and inspect what we can do. We promise best

attention to your commands.

Caldecott, Burton & Spence
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OUR SPRING TRADE EDITION.

E are already at work on the Spring Trade Edition of

Tue Dry Goons Review. Last year’s edition was got
out too hurriedly to produce all that we are capable of producing.
The coming spring we propose issuing a2 number equal to any-
thing ever put before the dry goods trade of any country, and
this is saying a good deal.  What should prevent us? Ve have
the brains, the capital, the experience, and the wholesale and
manufacturing trade are progressive and enterprising enough to
furnish the rest. We certainly have not a large ficld from which
to draw advertising, as compared with other countries, hut we
are satisfied when we get all of those 1n our ficld.  And we pro-
pose getting them all.

To advertisers we would suggest that a special effort be
made for this edition. Lay your plans for turning out some-
thing original. Our editors and representatives have plenty of
ideas to give away, and a conversation with them will repay you.
Have you new designs in dress goods, suitings, curtains, laces,
silks? Why not arrange to spend a dollar or so for cuts to
reproduce these designs for the benefit of everv retailer in
Canada? We will make you half-tone cuts from any design you
send us at 20c. a square inch. A special feature will be our
two-color advertisements. Let us know your plans and our
advertising expens will help you out.

e DRY"(;OOD

INTHE INTERESTS OF THE-DRY: GOODS ; MILLINERY

MONTREAL AND TORONTO, NOVEMBER, 189s.

‘REVIEW

CLOTHINGAND-HAT -TRADE

No. 11.

DON'T.

* Do vou knaw of any gracery o proviion busness for wale, or of a good place
where [ could start such a business. 1 have a little money and am doing nothing 1
might go into hardware or dry goods, but 1 hnow e aliout grocenies and provisions, as
1 kept books for a retail house sutme vears ago ™

So writes a Montreal gentleman on November 1, whose
initials are 'T. N. W. We can find any number of firms who
are willing to sell out if "I N. W. insists on cmbarking in
busingss on hisown account. Our advice to him is * Don't.”
There are too many in business now. His inexperience is more
than likely to result in failure. e would lose his own money
and probably injure the business of competitors in the same
town. Qur advice to him is to seck employment. At the
end of his carcer of usefulness the chances are that he will
be better off.  Statistics are strongly in favor of the man who
has a small salary and saves a little every week.  When he is
60 or yo the interest on his sovings will keep him for the rest of
his days. He has not had the cares and worries of a business
on his mind. The great majority of men who embark in busi.
ness die poor.  We think it was Mr. Paul Campbell who made
a careful study of this question at one time.  He showed that
if a clerk put aside $1 a day from the time he turned twenty he
would be worth $400,000 at seventy reckoned at 6 per cent.
compound interest.  We know of many clerks to day who are
worth much more than their employers.  Donot be too anxious
10 go into business.

ADVANGCES IN PRIOQES.

We have seen letters from some of the larger mills saying
they are compelled to advance all lines of spring hosiery and
underwear from 1o to 20 per cent., according to the article,
refusing to take repeats after October 24 except at the advance.
"They would not guarantee cither price or time of delivery until
the orders were placed. Some orders for repeats have been
placed for which delivery cannot be had until March.

All the Canadian flannel mills have advanced prices an
average of 124¢. per yard.

The Dominion Wadding Co. quote black and white wad-
dings 2c. per 1b. higher.

Canadian fingering yarns have gone up from 47 %c. per 1b,
to 55¢. per 1b.
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HOW OIVILITY PAYS.

T ALWAYS pays to be civil.  Oneof the late ot illustrations
of this is an incident which ocecurred 1n adry goods store on
Yonge street, ‘Toronto, quite recently. A lady purchaser acci-
dentally knocked a breakable article off a counter where some
ornaments were bemg shown.  Phe saleswoman reported the
mushap to the proprictor, who, seeing that it had been purely
accidental, civilly intimated that he did not expect the damage
to be made good. The purchaser was 2 little out of temper,
perhaps at her own awkwardness, perhaps from the nervous
start occasioned by the break, At any rate, she did not respond
to the merchant’s civility as it deserved.  Having left the store,
the saleswoman pointed out this omission, but the merchant
rephed = *Never mad; we bave been civil, thet’s the main
point,  Qur rule 1s the true one, no matter how a customer be-
haves.” ln a day or two the incident was almost forgotten. A
week later the lady again entered the store, this time accom:
panied by her husband.  He had heard of the affair from his
wife and insisted on paying for the broken ormament, the value
of which exceeded $35. The merchant firmly declined, on the
ground that no carclessness had been shown, that the occur-
rence was purely accidental, and that under the circumstances it
was agamnst his rules to ask recompense.  The husband said
nothing, but asked to be shown some other goods, and pleased
with what was shown, and at the courtesy and fair dealing exhib
ited n the store, proceeded to make quite an extensive pur-
chase. Itwas a cash sale, and the profit on the transaction left
a handsome margin after covering the breakage. When seller
and buyer parted, mutually well pleased, the merchant remarked
to his assistant: “It just happens that in this case civility
quickly brought its own reward, but whether the return 1s quick
or slow, you may be sure it is always the best rule.” And he s

right.

FOUR TIMES A YEAR.

The proposal broached in the last issue of Tur Review by
Brophy, Cains & Co. as to trade excursions to Montreal has
been taken up warmly there.  After a discussion in the Dry
Goods Assvtiation of the Board of Trade a meceung of repre-
sentatises of all the assvuations connected with the Board was
held to conmder the matter. Mr. James A, Cantlie, president
of the Board, was in the chair, and it was deaded to address
the general managers of the rulway and steamboat compames
asking them to mect a deputavion frum the vauous trades with
regard to the establishment of four trade eacursions n cach
year, to coable country merchants to come to the ciy to
purchase goods. The following were agreed upon as the
most suitable penods of the year duning which to hold these
excursions : The first week in March, the third week 10 May,
the fint week i September, and the second week i Novem-
ber.

To compliance with this programme the transportation com-
panies were seen. They bistetied to the representatons made,
and agreed to the feasibality of the plan, the dates selected
being deemed suitable. It as understood, therefore that the
idea will be carnied out, and the first of the proposed trade
excunsions will be held this month if it is not too late to make
the necessary arrangeents.

The promptness with which the suggestion has been taken
up speaks well both for its practical nature and the business-
like manner in which 1t has been brought to a successful issue.

THE ADVANOCE IN WOOLENS.

HE advance in prices for woolen goods, both imported and

native, continues a marked feature of the season.  The
reports from all buyers in Bradford goods areto the same effect,
namely, that in mohairs, alpacas and all bright goods the ad-
vance is phenomenal, ranging from 10 to 20 per cent. for
cheaper grades to 4o to 50 per cent. for the better classes of
dress goods. ‘T'he increase of 2}e. per yard in Canadian tweeds
last month, the rise in values of hosiery and underwear, the
advance of fully 2¢c. per pound for blankets, with even more in
better qualities, all indicate the situation here in woolens of
all kinds.  Some Canadian mills are crippled a little Srom low
water, which retards operations and causes delay in getting
orders forward. Besides that, most of the mills are loaded
down with orders, and are asking April and May for repeats.
The demand by the mills of advances of 10 to 20 per cent. is
shown to be boua fide by the fact that orders have already been
put in, subject to the higher prices. Some classes, notably
friczes, have been subject to the advance for some time.  Ea.
cellent fabrics turned out this year in Canada partly account
for the strong demand, especially those for the coming season
in three quarter and six-quarter goods.  With the improved
trade prospects, a call for better grade goods obtains, which the
mills appear to be catering for as some departure from the
manufacture of very cheap material.  The Canadian mills have
been particularly successful in worsted serges this season, the
native makes having largely superseded the importations.
Orders for these are being placed very freely by bayers through-
out the country.

SEND THEM A GEOGRAPHY.

The efforts made by Sir Charles ‘T'upper, our Commissioner
in London, to instruct the children in the British schools in
Canadian geography, should be encouraged. Many of our
friends at home are woefully ignorant.

The Alaska Feather and Down Co., Montreal, had a letter
a few days ago from a prominent Manchester house properly
addressed, but appasently as an after-thought the wnter wrote on
the corner of the envelope *via San Franasco,” evidently to
be sure that it would go by the quickest route.  The handwnt-
ing 15 not that of an office buy, but apparently of a departmental
head or une of some importance.  From Manchester to Mon-
treal via San Francisco 1s good.  Mr. Buissevain 1s sending him
a map.

WHO ARE THEY?

McCurdy & Co., wholesale and retail dry goods, Antigonish,
N.S, ask Tue Dry Goovs REvVIEw to inform them who are
the manufacturers of Hygiene underwear.  We have enquired
from two or three manufacturers, but they are not famihar with
that brand. We are under the impiession it 1s made by an
Amenican firm, but have looked over two or three American
dry goods papers in which there are a great many advertise-
ments of underwear manufacturers, but cannot find it mention-
ed. Possiblv it is an European product, or it may be a private
brand of somc wholesale house. If any of our readers can en-
lighten us further, or will write direct to McCurdy & Co., we
would like them very much to do so.
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THE LIVE MERCHANT.

O not use this argument : *“ Why should I go to the ex-

pense of taking a trade paper, of payinga man especially

10 dress my windows, of advertising, or any of these other new-

fangled notions ? It was not necessary when I began business,

and I made, I realiy Lelieve, more money than 1 do to-day,
when expenses are so heavy and competition so keen.”

‘I'his is not the argument of a live merchant  ‘Times have
changed. What suited conditions ten, fiftecen or twenty years
ago will not do now. It requires a very clear-headed, active
and popular man to make a success of a business to-day. There
areas many new *wrinkles” in the art of pushing trade now as
there are new lines of goods. ‘T'he merchants who do not keep
abreast of the times are dropping behind.  Their trade1s neces-
sarily dwindling. Itcannot be otherwise, and although the pres-
tige of a long-estabhshed house, special local conditions or per-
sonal popularity will do much to hold trade, sooner or later
studied neglect of modern methods will undermine prosperity,
and dry rot will set i,

You sometimes ear a wholesaler use the same line of argu-
ment as a retailer . that new methods are foolish and {antastic,
that the *“good old days” when the house saw its customer in
person, could discriminate in giving credit, and was under no
expense for travelers, etc., were far shead of tu-day. Well, per-
haps so. Butthese arpuments are a useless waste of time. They
arte largely of the nature of fruitless repining.  You cannot alter
present conditions. You must face them, reckon with them,
overcome them.

One must be up-to-date, always ready to hear new ideas and
adapt them to one’s particular circumstances, or reject them if
found unsuitable.  But be in the way of getting them, anyway.
Any other line of conduct is that of a fossil, and in the year of
grace 1895 the museum, not business, is the place for him.

DELAY IN GETTING GOODS.

A feature of the scason rather vexatious to the retailer has
been delay in the anival of goods ‘The jobher feels this
equally with his customer, because prompt delivery has been
prevented in m.ny cases, and promises made have had to be
broken. The rising values, and increase in the world’s trade,
have kept the mills at home and abroad going at full blast in
many classes of goods The importer, especially, feels the
effect of increased demand, because the forcign manufacturer is
mighty independent over the big orders that are rolling in, and
is quite ready to court cancels for colonial orders. There was
a tendency to give small orders this year, and to order often,
and repeats have consequently been frequently pushed aside by
the maker in favor of larger lots.  But delays are not confined
to the imported stuffs by any means.  ‘The same complaint is
made regarding native goods, and in hosiery, underwear and
similar Yines, some wholesalers have found ditficulty in getting
their goods forward, oue report being that in some cases the
first placing orders were not made up yet. This doubtlessis an
extreme case, but the whole situation is just what might be ex-
pected owing to rising markets and renewed activity in trade
everywhere.  The retailer wants his goods, and the wholesaler
wants to keep on good terms with his customer, as both are
nursing a grievance.

»

AN OTTAWA INOCIDENT.

‘I'he long:suffering merchant | What an admirable example
of plodding patience and lack of * Kickativeness " he sometimes
is. Uor a long time dry goods and other merchants on leading
business thoroughfares in  Ottawa, like Sparks, Bank and
Rideau streets, complained of the unloading of bankrupt stocks
from ‘Toronto, Montreal, etc., which were being auctioned off
after hours when local by-laws compelted regular stores to close
up. Itis bad cnough to have the bankrupt stocks dumped
down in the centre of the business locality.  But, add to this
the privilege of selling after the principal merchants are by
regulation obliged to close their stores, and you havea gricvance
so unanswerable that the wonder is the trade stood it for twe
nights in succession.  Mr. 1. N. Poulin finally got up a petition
to the City Council, found that the business men favored it, and
among the first to subscribe their names were such well-known
concerns as these: J. R, McNueill, Bryson, Graham & Co,, L.
N. Poulin, Switzer Bros.,, R. Gamble & Co., Macdonald Bros.,
E. M. Holbrook, R. J. Pevlin, L. H. Nolin & Co., ‘I'. Nolan,
J. B. O'Reilly, A, D. Richard & Son, P. H. Desilets, Cote &
Co., A. A. Forest, H. D. Freeman, H. H. Pigeon, Mathe & Co.,
J. Buchanan, J. M. Quinn, J. Noel & Co., Leblane & Leay,
John Murphy & Co., C. Ross & Co., Mills Bros., . O'Ruilly,
R. H. Conley, Adams & Hemppill, Allan, Burroughs & Co., T\
Lindsay & Co., ]. H. Doherty, Geo. R. Blyth. ‘T'he petiticaers
want a civic bylaw that will stop the practice. They are
entitled to one as large taxpayers and enterprising merchants
who have helped to make Ottawa what it is. ‘T'he municipal
elections are close at hand, and this is the season when alder-
men usually gaze over the municipal landscape with a “if-you-
don'tsee-what you-want-ask-for-it” expression.  ‘The petition
will probably be successful. It ought to be.

THE POLICY OF SHILLY-SHALLY,

‘I'hat treaty with France has at last gone into operation. It
has no direct mterest for the dry goods trade, and we only
refer 1o it asa sample of the unbusinesslike methods of Govern.
ments. The treaty was signed at Paris in the month of Feb-
ruary, 1893, and this is the month of November, 1895 -a delay
of nearly three years ! The other party to the treaty has not
been wholly to blame, vur Guvernment and the Tmpenial authori-
ties having each had a finger in the pie.  They pursued a policy
of shully-shally and dilly-dally until, su far as we can learn, the
commeraal interests affected by the new arrangement became
almost apathetic. This is the usual way with Governments.
‘They are so busy wire-pulling to sustain themsclves in office that
the real business interests of the country are allowed to suffer.
Cabinets spend hours to decide who is to have this post oftice or
that collecturship, and matters that involve dollars and cents to
the mercantile community are relegated to second place.  ‘This
will go on as long as we merchants allow ourselves to be party
men first and business men neat. It encourages puliticians,
many of whom could not carn $5 a week 10 a store, to use us as
convenient dupes for continuing themselves in office,

“ Prices are still showing an upward tendency,” said a mer-
chant to Tue Review last week, * and the outlook, unless I am
out in the calculation, is for their being maintained at least nine
months.”
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HINT8 TO THE SALESMAN.

Y()UN(: men in stores don’t think enough of what may be
nhecessary to practice in their business in order that they
may advance as quickly as they desire, says The Dry Goods
Chronicle.  Only too often they find fault with others, when the
trouble lies more with theiasclves.  “The feeling begets indiffer-
chce, which 18 one of the worst foes to success.

Jook at the indifferent salesman. When a customer ap-
proaches him he receives him in a manner that is anything but
inviting ; he pays but little attention to the question asked of
him, and when he does start out to find what is wanted it is
done in such a hesitating, bewildered manner that the customer
immediately loses confidence in him.  Or else he asks so many
unnccessary questions that the customer s annoyed.  For in-
stance: .\ man wants to look at collars ; this clerk not onty
asks the size, but also whether a high collar or a low one,
a turned point or straight, or a turned down is wanted. In
hosicry it is somewhat the same way.  * What color do you hke ?
Black or brown or white or striped?” It is so with everything,
What is the inference that customer draws from all this?  That
the man is lazy and does not waant to trouble himself by showing
too much stock. T'he customer goes out dissatisfied and 1s not
likely to return.

The young man who cultivates the habat of anuctpating a
#ood many questions, will Le amply repad for the trouble he
takes.  When a man asks for a collar or shirt, if possible, guess
as nearly to the size as you can, saying in teply: “ Do you wear
154 0r 162" Also observe what style he is wearing. The
same will answer in hosiery, most men wear 10 or 1034 ; try
making this reply and see what a difference it will make.  Your
customer notices right away the interest you take in his wants.
Having awakened Ins interest, be as agreeable as you can, and
8o at your stock and show w asf it was a positive pleasure for
you to exiibit the choice things i your possession,

Keep your mind to your customer; don't let it wander off
thinking about something clse ; and don't try 10 do something
clse at the same time.  Your point is to please that customer ;
show it.  Some men try to wait on two or three customers at a
time in case of a rush. It requires great tact and dexterity to
do this without neglecting and offending one or more, and
perhaps the very une you neglect may prove to be the very best.

OANADIAN BUYERS IN BRITAIN.

The recent arrivals of Canadian buyers in the Engush mar-
kets include the following: Mr. A. H. Hardy and Mr, W,
Greenshiclds (S, Greenshields, Son & Co., Montreal); Mr,
William Kissock (Caverhill & Kissock, Montreal) ; Mr. G. A.
Woodhill (Kenny & Co., Halifax, N. 8.); Me. H. J. Caulfield
(Caulfield & Cu,, "Foronto) ; Mr. H. L. Smyth, Montreal ; Mr.
James Kyle (Kyle, Cheesbrough & Co., Montreal) ; Mr. J. B,
Bizzey (Knox, Morgan & Co.,, Hamilton) ; M. John Lillie
(Wyld, Grasett & Co., Turonto) ; Mr. B. F. French, Montreal ;
Mr. V. . V. Dowker and Mr. H. Macartney (Gault  Bros.
& Co., Montreal); Mr, F. X Garneau (Garneau Freres, Quebec);
Messrs. James and W, P, Slessor (J. Johnston & Co., Montreal);
Mr. Fred. May (Thomas May & Co,, Montreal) ; Mr. George
H. Pack (8. ¥. McKinnon & Co., ‘I'oronto) ; Mr. George Kent
(McMaster & Co, Toronto); Mr. I, Giguete, Quebec; and
Mr. St. Pierre (Thebaudeau Freres, Quebee) ; Mr. G. Rowat
{Rowat, Gramger & Co., London.

TOPIOS OF THE MONTH.

HE DRY GOODS REVIEW has been favored with a copy

of the annual address of Mr. O. A. Howland, M.P.P,, be.
fore the annual convention of the International Deep Waterways
Association in Cleveland, Itis a scholarly production, discuss.
ing the international interests involved in a thoughtful spirit. In
another column of this issue Mr. Howland contributes his
views on the merchant’s interests in deep waterways. It will be

read with interest, whether our readers agree with it or not.
*

"The curse of this country,” said a prominent merchant the
other day to The REeview, “isthe way in which politics have
always interfered in purely commercial matters.” This is a fact,
No question of tariff, or treaiy, or Customs valuation is ever
settled on its merits. The political machine looms up every
time and interposes between the merchant and an unbiased de.
ciston. We have the remedy in our own hands. T here is not
a storekeeper in Canada who cannot impress this view on the
candidate the next time he comes round, hat in hand, with a
large smile, asking for a vote. .

“Silence"” cloth is a novelty which has utility for a basis. Its
name is derived from the fact that the material is placed on the
dining table under the white cloth to prevent noise. It saves the
cloth, too. I saw some the other day at John Macdonald &

Co.’s. The material is a thick canton flannel.
-

In last issue Tue Review chronicled the fact that A, E.
Lees & Co., Vancouver, had gone in for the cash system. The
firm writes this journal : Ve are determined to give it a fair
square trial for 12 months.  We shall treat everyone alike ; high
and low, richand poor must pay cash or they cannot have our
goods. So far we are not aware of having lost a customer, and
we are quite certain that we have gained a number.”

*

The brightest men in the trade can always find use for the
trade paper. Perhaps there are some who can't, or think they
can’t, but they are always in danger of being lumped in with the
man who wrote to ‘The London, England, Drapery World the
other day: *Dear Sir,—I Got from you the Paper Called the
Drapery world I am Sorry To imform you that you must not
send me thae Paper has it his no use To us we have not Time
To Bother with it it his on a waste of Time and money sJ you
must not send any More To us.” The gentleman says he is
sorry. So are we for him.

*

English advices say that the sale of crape is not appreciably
affected by the anti-mourning leagues now at work over there.
Crape will always be the symbol of mourning, {or the custom is
too deeply-rooted to be dispensed with. The material symbohses
feelings as old as the human race. What new ideas have accom-
plished, and will continue to effect, is the doing away with
hideous forms of mourning. “T'here is no reason why mourning
costumes should not be becoming and suitable.

*

London habit-makers report a loss of trade from ladies using
the bicycle. The tendency is to abandon those baggy abomi-
nations with which a compromise was this year sought to be
effected between a skirt and knickerbockers, and which were
a dismal and ugly failure in each direction, and to adopt plain,



unhesitating knickerbockers, of vary moderate fullness, which,
with a longskirted coat, forms a safe, comfortable and neat
garb.

»

H. H. Ayer & Co., Moncton. N.B., who are carrying on a
successful grocery business, are putting in a stock of dry goods
and boots and shoes. One of the first things they did was to

order TuE: DRy Goons REviEw to be sent to them regularly.
2.

At Macy's in New York a point is made of civility and at-
tention to customers. It puys. A true story, which illustrates
the value of this practice, appears in another column. Read it.

»

A Lucknow subscriber writes:  * We like ‘T'ne Review and
get many valuable hints from it.” Thanks. ‘The paper’s aim
is at once to represent the trade and be of service to it.

*

About Christmas time, and all through the holiday season,
there is a large demand for “gentleman’s goods,” and with the
exception of smoking jackets and handkerchiefs, all this trade
goes to the tobacco stores, the jewelers, the stationers, and the
fancy goods stores. It is suggested that a much larger propor-
tion of this demand could be turned into the channel of the dry
goods trade if the stores gave mure prominence to covered down
cushions, tasty tea cosies and down quilts.  Alland any of these
are very acceptable for bachelors’ presents, but the limited stock
carried by most houses precludes them, to a large extent, from
participating as fully as they might in the Christmas shopping
fury. "The down quilts now made in Canada will fill this void

very nicely.
*

““I'he development of department stores does not attract
new merchants with capital to a city,” said a Quebec man to
Tueg Review last week. *“I know of a Sherbrooke man,
shrewd and capable, with money to put into a nice dry goods
business, who visited ‘Foronto, Jooked over the ground, saw the
department stores and decided to go elsewhere. He is now
seeking some other point in Ontario.”

MR, BROCK'S TRIP.

Mr. W. R. Brock, of Toronto, returned last week from a

month’s trip to Manitoba and British Celumbia. He said to-

Ture REvIEW: *“The business situation throughout the west 1s
more satisfactory, mainly on account of the improved prospects.
It is not so much an expansion in trade, for cautious buying
still prevails, but therc is a steadier volume of business. Prob-
ably 1t would take several years of really better times in Canada
to show a marked increase in business. Into the Kootenay
country great numbers of miners and speculators are crowding
from California, Nevada and other places, and a great deal of
gold is being got out. ‘Thereappears to be a general agreement
as to the richness of the district, for oid miners with whom I
tatked on the spot said it was the best paying gold field on this
continent. ‘The increase in population results in a large con-
sumption of Canadian produce, and I noticed that a quantity of
butter, cheese, etc., came into the province from as far cast as
Portage la Prairie, supplies that were formerly drawn from
Seattle.  All over the great west there is the hopeful feeling for
which westerners are famous, but there is this additional feature
at present : that there are better grounds for hopefulness than
usual, and the country is accordingly ¢lated.”
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EVEN THE AOTRESSES READ IT.

trankhin Macl.eay, the clever young Canadian actor, who is
playing in England with Wilson Barrett, takes an interest in the
dry goods trade.  Writing to a friend in Montreal he says: *1
get “Tue Dry Goots Revikw nearly every month from John
Macdohald’s office 1 Manchester, and am always proud of its
artistic style, which shows what fine work we can do in Canada.
I'he ladies of the company are always interested in its contents ”

WHERE SANDFORD WAS THE BOY.

When the general subscription agent of ‘Tne Review was in
Great Britain recently he called on Robert Heggie, liners many-
facturer, Kirkcaldy. In talking about Canada, Mr. Heggie said
that Sandford Fleming, C.M.G., now one of the leading civil
engineers in Canada, was a boy in his oflice many years ago;
“and a good boy he was too,” added Mr Heggie.

VELVETEENS.

Those who bought velveteens early and got lots of them are
fortunate, for manufacturers have instructed their representa.
tives to take no orders at old prices, or at the advanced prices,
tut to book *at prices at date of delivery unly.” To quote vne
agent : * The velveteen market is crazy.”

-—— ———

SEASONABLE LINES.

Regarding trade, John Macdonald & Co. report payments
better, with sales advanced and stocks reduced considerably in
every department. ‘There 1s a healthy indication of better
times. ‘I'he firm’s buyers were carly in the market, and, real-
izing the advances caused by revived trade, contracts were
placed early for spring goods before any advance took place,
especially the large advance of a few months ago.  In this way
the firm are at an advantage in their spring showings, and in
imported suitings and pantings goods are selling at the old
prices.

Several clearing lines in top shirts, wool undcrwear, half
hose, dress trimmings, large buttons, etc., are being offered.

In special lines for the social scasons are to be found

serman court shirts for dress and evening wear, stylish-shaped

collars from 2 to 234 in. lugh,white dress bows (imported), white
kid gloves, silk handkerchiefs, ete.

Lines for the uoliday trade include albums, leatherette
calendars and cases, metal jewel cases, pin-cushions, bronze
ornaments, mirrors, ¢tc.

‘T'he firm announce clsewhere their freedom from any bind-
ing agreements as to selling prices of their goous, and this ap-
plies particularly to prints, of which John Macdonald & Co. are
showing the largest range they have ever had, with prices in
some casts lower than last year. The lines comprise the latest
designs and novel patterns from the leading European printers,
and include navy and reds, indigo and whites, indigo fancies,
red grounds, black and white grounds, grenat grounds, pink
grounds, indigo covers, black and greys, checks, regattas, seed
plates, reversible zephyrs, blouse fancies, silk discharges, light
chintzes, light fancies, dark fancies, light crepons, dark crepons,
fancy sateens, black and white crape cloth.
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THE BUSINESS PAPER.

ITS TRUR POSITION, A'ID ETS INTRINSIC VALUR IN RUSINKSS MAKING.

The trade paper is a trade necessity.

Business may be run without it.

Business never has been run without it.

‘The merchant can write his letters on a barrel-head—but he
doesn't,

Merchandise can be sent across the continent by mule-power,
but nobody uses that motor.

The fact that every trade has from one to a dozen represen-
tative papers devoted exclusively to the trade they represent, 1s
prima facie, as well as circumstantial, evidence that the trade
paper is a part of the economy of business,

I don't own a trade paper.

I never did own a trade paper.

I never expect to own a trade paper.

I have no trade paper interest.

I simply know trade papers.

I am writing what I know.

A bank president in Boston can't write more than his name,
but his ignorance didn’t make him a bank president,

‘There are men who don’t read the trade papers and succecd,
but so long as the ninety.and-nine read trade papess, and are
successful, there is no need of discussing the peculiar composi-
tion of the one man who makes money and reads nothing,.

The trade paper is a commercial clearing house, with mem-
bers entirely confined to its particular trade.

It is more than a clearing house, it is a typographical busi-
ness club, and into its arena is thrown the thought of trade.

It is a printed show room, where everything new, and every-
thing interesting, are placed before the reader, for the reader’s
benefit.

The good trade paper civilizes trade—spreads trade—in-
creases trade—makes trade honest—disarms unnatural compe-
tition, tends to raise cold-blooded business up to the fraternity
of social decency.

‘The man who reads a trade paper may not be wise, but 1
never knew a fool to read a trade paper.

The trade paper reaches into general trade, and absorbs that
line of business which is pertinent to the class it illustrates,

The trade paper gives to the reader that which he wants—it
isa sort of sieve through which only can pass words of business
interest.

The reason that trade papers carry advertising is the same
reason that magazines and daily papers carry advertising.

The first class trade paper has just as mach nght to devote
a part of its pages to advertising as has the magazine or story
publication

The advertising in a trade paper 1s as wmteresting as the
reading matter, for the advertising pages present the names and
addresses and other business information concerning the most
enterprising business men in the teade represented.

The progressive manufacturer or wholesaler realizes that
while the circulation of the trade paper may be small, every
copy gocs into the hands of a probable customer.

A man can do business without adretising in the trade

paper, but the fact that comparatively few men of enterprise du
not advertise indicates that the advertisement in the *rade paper
has money-bringing and trade-increasing \alue. .

A paper with a circulation among one thousand probable
customers is worth more than the circulation ot a paper with one
hundred thousand among possible customers, unless the one
thousand probabl. customers are included in the one hundred
thousand possible customers.

The only people who read a dry goods paper are people
who earn their living, making, distributing and retailing one par.
ticular line of goods.

They are not only interesied n the news of their trade, but
they ate ever anxious of constdering any one who supphies the
goods they sell,

The advertisement in the trade paper may not bring more
than one answer a month, perthaps not more than one a year,
but one answer may be the beginning of a trade which will pay
for the advertisement ten times over.

There are a thousand reasons why a general magazine need
not be read by business men, but the sun never shone upon a
reason why the man who sells dry goods, etc., should not read
systematically and carefully the paper which represents the trade
of his living,

He reads the trade paper, and as he isn't a fool, he reads
the advertising pages as carefully as he reads the reading matter,
for the business man knows that the advertising pages will pre-
sent to him ways and means of increasing his business, and of
making more money.

The man who does not believe that people read the trade
paper advertisements is advised to print at the bottom of his
advertisement, in the smallest possible type, the statement that
he will present a yellow dog, or a rosewood piano, to any reader
of the paper who sends for it. 4

The best advertising in the world is the advertising that
strikes men squarely between the business eyes.

The trade paper contains nothing but business—it is the
one great business-bringer of wholesale publicity.

There is something the matter with the business man who
can’t build business better with the business assistance of busi-

ness papers.
Nath’l C. Fowler, Jr., Doctor of Publicity. (Copyright, 1895.)

IN NORTHERN ONTARIO.

Mr E J. Vincent, Parry Sound, favored Tue Review with
a call on the 16th Oct. He reports the season’s trade very good,
hut they expect a quiet winter on account of lumber (therr prin-
cipal product) being held for higher prices. Fish that are
caught within twenty miles of the town are all shipped from
there, thus creating quite a trade in that line. Building hasalso
been pushed forward during the last two years. A few years ago
there was not a decent looking store in Parry Sound, but to-day
there is only one without a plate glass front.  Mr. Vincent
started in business in Parry Sound about two years ago, having
sold out his generaistore in South River to the South River
Mercantile Co.  Mr. Vincent was at one time a partner in the
firm of Vincent Bros., Bracebridge. He wasin Toronto on a
buying tour and left here for Montreal.
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HE following are some of the reports regarding trade
prospects which arrived too late for insertion in the last

issue s
QNTARIO.

Guelph. —Crops, fair. Fall wheat and bay, very poor. Qats,
peas and potatnes, good yield, but present low prices make re-
turns to farmers unsatisfactory.  Low prices of live stock, for
which this sectiun 1s nuted, are alsu aganst profit o fasmers.
['he business vutluvk un the whole, we thunk, 1s fair, and sume
what better than last year.  With caution, a reasonably profit-
able business may be expected.  Local city trade is good, as
factories have kept hands employed steadily, with few excep-
tions. The greatest hesitancy to spend money is on the part of
the farmers.  Collections we have little personal experience of,
as our business is principally, if not totally, cash, but we are
told that it is very difficult to collect accounts. Guelph is not
a “boomed ” town, but enjoys a steady, fairly profitable trade
without very serious fluctuations, and with plenty of competi-
tion to ensure customers getting goods “cheap.”  E. R. Boi-
LERT & Co.

Windsor. —The condition ol the crops is good. Corn,
the principal crop, one of the heaviest for years. Wheat and
oats, above the average. Garden produce, very abundant, Dairy
products command good prices. Fruits, especially snaall fruits,
were plentiful.  Grapes, not up to average owing to early frost.
‘The outlook is very favorable, so far. Trade has shown a
marked increase over last year in September and October.  As
we do a cash trade we cannot say how collections are.  Building
operations have been rather slow here this season, a number of
workmen being out of employment.—Pebbie & Co.

Kingston.—Crops in this vicinity have been good, with the
exception of hay, which has proved a failure. This, coupled
with the low price of cheese, will have a bad effect on many
farmers around here, who have been depending on cheese and
butter and gradually accumulating stock. At the presen: price
of hay, and at the higher prices most likely to rule dering the
later autumn and winter, it will be impossible for many to winter
their stock.  Prices for cattle have, in consequence, fallen to a
very low figure. Prices for all grains arc exceptionally l~w:
oats, 23c. a bushel; barley, 33c.; peas, about s50c. 3o, takenin
all, there is very little money in sight for the farmer around here
for some time to come. In regard to collections among the
farmers we cannot speak from personal experience, as we do a
cash trade, but from what we can learn from those who do a
credit trade, money i1s conung 1n freely, better, 1n fact, than was
eapected.  In regard to the ey trady, it wall hardly be wnforma-
tiun to state that this s une of the wwas suffening greatly from
over-compettion in thedry goods trade.  For 2 number of years
a steady fight bas gone on between the dealers domg a legiimate
business and the supply accounts. Profits, as a result, have
been greatly reduced, and if some of the Toronto wholesale
firms follow the same tactics over the entire ground they cover
that they do here, we will watch developments with a great deal
of interest.—JonN Lamraw & Sow.

MANITOBA.,

Portage la Prairie. —Crops, very good and free from

frost. Wheat is the principal, and, besides, good crops of bar-

ley and oats.  Potatoes are a heavy crop. It is expected a good
trade will be done in this section up to date.  There is some
improvement over last season.  Farmers are just beginning to
sell grain. Collections are expected to be much better, although
a good few farmers are away behind, and those will need assist-
ance still. There is a better feeling here, and if business houses
were more conservative business would pay better. —=James
Rosertsox, Manager H. B. Co.

MARITIME PROVINGCES.

Sydney, C.B. ‘T'he hay crep was not over 75 per cent.
Other crops, very good.  Scarcity of hay will afficet lual trade,
as our farmers will have to purchase a large quantity io urdert to
keep up their stock. I do not feel over sanguine about fall
and winter trade.  ‘This section, as you may be aware, is a coal-
producing country. In former years we enjoyed alarge amount
of trade from the different coal mines.  Now, the proprictors of
these mines have large stores of their own, and supply not only
their own employes but many others, and hence our trade has
fallen off to that extent.--Money appears to be scarce and col-
lections slow. —A. G. MclLeay, ol Ingraham & Mcl.ean.

Lunenburg, N.S.—The scason has been very dry, conse-
quently the hay crop is below the avemge.  Cereals are very
fair, but the apple crop is short. Potato and root crops are very
good. The trade of our town depends largely upon the success
of the fishenies.  The catch of bank fish is above the average,
but in consequence of the dulness of the West Indies markets
the prices arelow.  Should there be a rise in prices we might
look for a good fall and winter trade, with a prospect of a pos-
sivle collection of many back bills.—]. Jostrn Runolr.

Windsor, N. S.—The crops this season have been above
the average with the exception of hay, waich was very light in
some sections. The principal industries which affect local trade
are the plaster quarries, cotton factory, furniture factory, iron
foundry, farming, lumbering and shipping. The outlook for
fall and winter trade is only fair.  The factorics are runmng full
time, but money seems scarce and collections are very slow,
owing ina great measure to the large amount of capital invested
in shipping, from which very small dividends are derived.
Freights are very low and difticult to secure in consequence of
steamers having taken the place of sailing vessels to a great ex-
tent, and our farmers find it hard to obtain a market for their
produce.—Geo. ). GELDERT.

Yarmouth, N.S.—Crops have all been fair—blucberries,
apples, potatoes, and vegetable crops generally.  Potatoes are
too low to be grown at a profit.  Matters have been mov-
ing slowly through summer and autumn.  Fishermen, as a
whole, have not dunc well.  Too many adroit commeraal men
on the road, tou many guuds suld to country dealers who have
nut, as a rule, firmness to say they will not buy and stuck ot
‘T'his, together with the foreign pedlar nuisance, is the curse of
this end of the Dominion.  J. D, Deasie,

GLOVES.

These area necessity. A warm serviceable glove s the Ring-
wood ; Brophy, Cains & Co., are showing them 1 black, white,
and fancy, for men, women and children, in imported and
domestic makes. They also have black and colored cashmere
gloves, ficecy andsilk lined,
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HE dry goods section of the “T'oronto Board of “I'rade met
November 1 Amonyg those present were. Messrs, John
D. Ivey (president), in the chair ; W. R. Brock, John Macdon-
ald, Wm. Blackley, A. A. Allan, .Anderson, Darling, Cockshutt,
and others.  "T'he meeting, which was one of the most wterest-
ing and important held for a long time, discussed, among other
things, the following . Private agreements re chattel mortgages,
the long arrears of rent on stores, the delivery of Custom
House warrants, claims by customers for shortages, and the ques-
tion of trade excursions.

In the matter of agreements re chattel mortgages and arear
ages of rent in case of insolvency, a committee was appointed to
wait upon the Provincial Government in regard to changes in
the present law,

The question of claims for shortages was discussed at some
length.  The wholesale trade feel that some of their experiences
in this matter constitute a well-grounded grievance They do
not believe that the customer ever fraudulently makes a claim
for goods which are really sent to him, but cases have occurred
where negligence on his part entails considerable annoyance and
inconvenience to the trade It is claimed that carelessness in
unpacking and undue haste in checking over the goods often
leads to unfounded claims. “The claims cause lengthy inquiries
and correspondence, which finally result in clearing the sender
of any crror. The trade claim that their system of double
checking before shipment of goods renders mistakes next to
impossible.  Errors, of course, may occur, but they believe that
in nine instances out of ten, a little care and search on the part
of the customer will stup the frequency of claims. A case was
reported at the meeting, typical of others, wherein a claim was
made of short shipment. A correspondence ensued which ex-
tended over several weeks.  No explanation was forthcoming,
and the firm shipping the goods were positive that they had
been sent as per order.  Finally, when the cmply cases were
received back, the missing goods were discovered in a corner of
one of the ¢mpty cases. The opinion was expressed at the
meeting that an intimation of this grievance, through THe Dry
Goons Review, was all that was required to have it remedied,
the trade fecling sure that the body of retailers throughout
Canada were desirous of acting fairly and squarely in the matter.

The delay in the delivery of Custom House warrants between
the Custom House and the talway fraght shieds came i for
severe criticism. o many cases 24 tu 30 hours clapse between
the time entries are passed and the debivery of goods, resulting
n scrious loss to muchauts.  1he seuretary  was requested to
communicate with Controller Wallace un the subject,

A committee was appointed to secure from the rilway com-
panies the amangements for trade excursions similar to those
now being armnged for in Montreal.

The future prospects of trade were also disscussed.  THE
Review was informed by Mr. 1. D, Ivey, the president, that
members present took a very hopeful view of the situation, the
general impression bemyg that the country has turned the comer
and was  for better imes,

THE MEROHANT'S INTEREST IN DEEP WATERWAYS.

N answer to a few questions put by THe Dry Goops Revigw

10 Mr. 0. A, Howland, M.P P, ‘Toronto, president of the Deep
Waterways Association, he replied + “ What interest, I am asked,
have merchants as a body in the question of deep waterways.
Merchants are of the nature of middlemen, so tha* *heir pros.
perity and the activity of their business depend directly on the
prosperity which surrounds them. Anything that will facititate
and stimulate production will make exports and imports brisker,
and the people who will secure the advantage are the merchants.
The question of freights is of prime importance. A deeper
channel and longer locks must inevitably lengthen the distance
to which Nova Scotia coal canbe brought to Ontario. It would
tend to create, as far west as Toronto or Collingwood, a compe-
tition between eastern and western coal which would keep the
price of coal down. Further, the effect of deep water up to To-
ronto would render it possible to assemble at Toronto the ores
from the northern and interior parts of Ontario, and to utilize
them with the coal at the reduced prices which would result
from competition.

“As totraffic with the Northwest, the advantage of deep
water would be evident, since it would be found cqually economi-
cal to ship all the products of the grest and around the shores of
the lakes -minerals, timbers and agricultural products —over
the Northern Railway to Toronto for trans-shipment into deep
water vessels of large capacity in preference to taking them
round by Lake Erie and the Welland Canal. Making an inland
port the market for Northwest products, so much nearer than
New York, would unquestionably sccure for the producers a
larger share of the price of their products. It would depend on
the energy and enterprise of our merchants of all kinds to de-
velop the advantages which deep water would place at their
doors. Asto burden of the cost of completing the whole sys-
tem, it should be remembered that at least one-half of the
hundred millions necessary for the entire work would be spent
or: Canadian soil or along the borders of Canada, giving employ-
ment to Canadian labor and causing a great demand for sup-
plies and stimulating business of all kinds.

*“Once the work was determined on it would take some time
to complete, and vessel owners and builders would have fair
warning of the necessity of constructing enlarged and more
economical vessels. I see no reason of a noteworthy character
why Toronto, or Collingwood, or Owen Sound, should not be-
come great posts for the construction and owning of such vessels,
because st must be understood that the ternauonal negota-
tions precedent to the agreement to construct the work will in-
volve stipulations for the free use by Canadian built and owned
vessels of every part of the system. Would ths, one may ask,
necessitate an alteration in the present coasting law. That
would be struggled for and only be waived if it could be shown
that the enasting regulations would not nterferc substanually
with the fair and frec use of the whole system by vessels of cither
nation.  On this point it may be said that the majority of car-
goes of great bulk are no doubt shipped from end to end of a
long voyage, but undoubtedly the abolition of the coasting laws
would logically form part of the whole scheme of frec cqual use.

* The feeling of the people in the Canadian west on this
scheme is a matter of importance.  As far as any indication ap-
pears, public sentiment among all classes in our Northwest is
enthusiastically in favor of the development of this trunk route,
even if a large part of the cost were once more borne by Can-



Negotiations may result in favor of an equitable scheme

ada.
hy which the expenditure will be proportioned to the relative
benefit, in which case Canada’s share would be small, even if

the previous expenditures were not taken into account.  Mont-
real, it appears to me, has the most brilliant opportunity to se-
cure the advantages offered of any city affected by the route.
A great drawback to Montreal’s prosperity as an ocean port 1s
the limited season of navigation and the uncertainty of the
date of closing m the latter portion of the autumn.  ‘The last
month or six weeks is naturally the most valuable part of the
season, but it is the one attended with the greatest uncertainty
and risk. By opening the route via Lake Champlain into the
warmer waters of the Hudson, with some scientific adaptations,
the season would be practically lengthened by one or two
months, and vessels could safely enter the St. Lawrence and
calculate on arriving at Montreal at the dates, or often later
than the dates, at which they now wish to calculate on being
clear of the ice and snow storms of the Lower St. Lawrence.”

CIRCULARS.

The wide-awake, progressive and live business man must
admit that a three-inch advertisement in a good trade paper has
more value than barrels of so-called circulars. In fact, hundreds
of successful business men wiil concede that this 1s the only
key to success. It is true a catalogue well written and printed
is a necessity, and in many cases isas important a factor in trade
as are the goods themselves, but the catalogue must be supple-
mented by advertising in trade papers, so that it may sccure a
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profitable distributin.  'xperience has demonstrated that the
sending through the mail of any printed matter unasked for,
unless it be something unique and of unusual ment, has seldom
brought in adequate returns.  I'he waste-paper basket could tell
its story in this connection, a story which should prove a for-
midable warning to those who depend solely upon that means
of building up trade.-—Music Trade Journal,

ADVANGCE IN SILK THREADS.

At a meeting in New York last month of manufacturers of
machine silk and sewings, it was unanimously resolved : *“‘T*hat
the advance of 10 per cent. on machine silk and sewings prices,
made at a meeting held on September 4th, 1893, was more than
justified by the actual advance of raw silk, and, if the recent
further advance in raw silk be maintained, another advance on
manufactured goods will be necessary in the near future.”

SPRING UNDERWEAR.

The Penraan Mfg. Co. have sent a circular to the trade an-
nouncing an advance of 15c. per dozen in most of their ines
of plain and striped spring underwear, and an advance s two
numbers of balbriggan of 25¢c. per dozen. These advances vary
from 3 to 10 per cent. )

There 1s also talk of the Granite Mlls asking more money
for most of their hines, but they have not yet actually made an
advance.

Our representatives are now showing full range of

Domestic and Imported Fabrics

FOR FALL.

These goods have been bought at bottom figures.

Many

lines have already advanced, and, as stocks have been depleted, both at re-
tail, wholesale, and in manufacturers’ hands, we advise our friends to place

their orders early.

The goods cannot go lower, and early buyers will be

sure of satisfactory delivery before market is bare.

All the indications are that Country Merchants will have a satisfac-
factory trade during the balance of 1893.

KNOX, MORGAN & CO.

Dry Goods Importers

~ae—_ HAMILTON, ONT.
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INCE my last letter the miilinery openings  have taken
place. 1. Bon Marche always makes a fine display, but
this year Mr. Marr excelled himself.  His store, which is the
leading one in the line in this city, looked really beautiful, and
was thronged with sightseers. He displayed some novelties
from Paris and London which were much admired.
Mrs. A. O'Connor also made a fine display.

‘The new wholesale millinery house of Wellner, Partridge
& Moore had a grand opening day, and customers came in from
all parts of the province to see the display, which was really
fine.

McPherson & Freeman are the leading dry goods people
doing business in what is known as the north end. They have
a new building about completed on Gottingen street, which 1s
both unique and handsome.  “The front is almost entirely of
plate glass. It will be ready for occupation in a few weeks.

The stock of F. C. Elliott, gents’ furnishings, who assigned
some months ago, is being sold off at good prices, and the
assignee, Mr. Northrup, tells me the preferences will be paid in
full and that there will be something left for the other creditors.

Thomas Paton, formerly marager of C. M. Blanchard’s
branch at New Glasgow, and latterly 2 member of the late firm
of Paton Bros., Charlottetown, is now manager of the British
Woulca Hall, Graoville strect.

C. M. Blanchard, of Blanchard, Bentley & Co., Truro, has
just arrived home from the English and foreign markets.

Mrs. Clarke, of Annapolis, has opened a branch millinery
store at Bridgetown.

C. H. Query, representing Peltzer & Fils, Verviers, Belgium,
was in Halifax this week. His is one of the leading woolen
houses of Europe, the Canadian representative being F. B.
Matheys, Montreal.  Mr. Query has been through New Bruns-
wick and Prince Edward Island, and is now doing this province.
He reports trade in his line very good. He sold 1,700 yards of
tweed to one firm here.

The Dry Goods Association, although only organized a few
months, is already making itself felt. It is aking the initiative
in the matter of 2 summer carnival to be held in this cuy dus-
ing the coming summer. The idea is to stimulate tmde. ‘The
Board of I'rade has approved of the idea, and it will no doubt
be carried out.

The assignment and subsequent arrest of Jacob Goldberg,
ready-made clothing and gents’ furnishings, under style of
Montreal Clothing House, has caused constderable excitement
among the trade.  His exploits have been fully detailed in the
daily papers.  After his removal to Montreal by the police con-
stable, the assignee undertook to sell the stock at auction. The
sale opened without being advertised, and only continued for
one evening. A large amount of underclothing, ctc.,, was dis.
poscd of atlow prices. The sheriff stopped the sale and the
case is now in court. Joseph Jacobs, of Abrabam Jacobs
{Canadian Underwear Co.) came down from Montreal in the in-
terest of the creditors there. W. M. Hal), representing  GGault
Bros., Montreal, is now here for the same purpose.  ‘The pre-

ferred rreditore wore all memhers of Goldberg's famly, exce)

Cigytun & sons, of this city, and W. C, Pitfield & Co,, st
John. The latter firms refused the preferences.  ‘The assign
ment is now being attacked, and meanwhile Goldberg lies in
jail in Montreal. Had we proper insolvency laws the affair
would never have taken place.

H. R. Cunningham, of H. R. Cunningham & Sons, Guys
boro, a gentleman well known to the trade, died last week. He
did business in Guysboro for 54 years, and never made 3
suspension, assignment or compromise.

A large number of dry goods travelers from Montreal and
‘Toronto have been in Halifax during the past weck. They re-.
port trade fair throughout the province. Our own wholesale
houses make the same report.  Collections are fair. Trade in
P. E. Island is anything but good.

Mr. James P. Fairbanks, for many years the popular traveler
in Eastern Nova Scotia for Murdock’s Nephews, was married
on October 31st to Mrs. (Nellie) Milliken, of this city. Mr.
Fairbanks has left the rvad and assumed the management of
the new hotel at Sydney.

Mrs. Horneman, dry goods, Spring Garden road, has dis.
posed of her stock by auction and gone tothe States. Messrs.
T. & A. Jackson have opened in staple and fancy dry goods in
the same store. The new firm is backed by a local wholesale
house.

Amos Burns, dry goods and groceries, Kingston, Kings
County, has sold out his business to Wallace Piggott, formerly
of the D. A, R. R.

Tausrtua.

MEN'S FURNISHINGS.

l'l‘ would be just as well for the retaler who wants any more

shirts and drawers for the present season to order now, as the
mills are going off fall stuff and taking up spring goods. One
wholesale house, we hear, asked Penman for a fresh supply in
some lines, and were told that the list was just down, and there
would be no more this season.

The “attention which Glover & Brais devote to half hose is
seen in their novelties for spring.  Their usual extensive range
in blacks, tans, fancies and staple striped silk embroideries of
all kinds are being supplemented this season by a striking range
in Roman, Turkish, Persian, Random and Cadet mixture effects,
These are special features, some of them exclusive, and furnish
handsome material in dressing a window.

Underwear, in the opinion of Glover & Brais, cannot be
separated from men’s furnishings, and the firm, therefore, make
a specialty of it.  The growth in favor of Canadian makes of
late years is marked, and in price and qualty they challenge
the imported article at every point.  One house in Canada,
which used to import as much as 1,500 dozen of one number
in these goods, now get them in Canada,

Mr. Bell, formerly with Greene & Sons Co., has now inside
charge of the furnishings at Tooke Bros” Mr. B. Tooke has
returned from England with new goods of the latest fashionable
styles there.  In ladies’ ties, scarfs and derbys, there are some
special fine lines.  The firm has some exclusive goods which
will be much admired.
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Our Leaders
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UNDERWEAR

No. 619. Scotch Knit Shetland.
No. 614. Scotch Knit Shetland, Superior.

Above made in S, M., M, 0.8,
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No. 217. Extra Superior Scotch Knit, made and stamped in inches, 34 to 46.
No. 606. Special Stripe to retail at 50 cents.

2,000 Dozen Fancy Scarfs now being jobbed away to those interested in enlivening their
Fall business.

Our complete range of Neckwear and General Men’s Furnishings will be ready on or

about 15th November.
TRAVELLERS IN ALL PROVINCES OF CANADA,

g GLOVER & BRAIS, rovs=er Montreal
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DEPARTMENTS

A—British Staples, Prints, Linens, Tailors’
Trimmings.

B—Imported Woollens.

C—Canadian Woollens.

ID-—Ribbons, Silks and Dress Goods.

E—Gents’ Furnishings, Hosiery, Gloves, But-
tons and Smallwares.

'
F—-Canadiun and American Staples. 1 )

¢

All Goods Bearing Above Label are
made expressly for us
and are of guaranteed excellence.

G —Blankets, Flannels, Underwear.
H—Carpets, Oil-Cloths, Curtains and House

mr>omrors
woo0NH =<0

Furnishings

§
%
:
| MCMASTER & CO.

BARGAINS TAILORING GOODS ]

Overcoatings. Coatings,
Suitings, Vestings

Trouserings

Linmgs and Trimmings

Winter Tweed Dress Goods
Curtain Muslins and Drapezries.

Waterproofs and Circulars
Men’s Ties, Scaifs and Braces.

Scotch Fingerings New, Stylish and
ard Canadian Yains.

Sealettes and Curl Mantlings UD'tO'DatC
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THE MILLINERY TRADE.

N speaking of the season’s trade, thus far, S. F. McKinnon &

Co. say that their opening and Exhibition trade was ali that
could be desired ; also, that the general sorting trade had been
Rood all along.  Having a resident buyer in Europe, they
clim, keeps them in close touch with the markets and the
requirements of the trade.  They are bidding high for the
November trade.

J. D. Ivey & Co. report that the result of the first year in

RITINY Dopok.

Huwxn, Nero.

WOOL FELT HATS- D, MCALL & co., TORONTO.

their new premises more than surpasses expectations, and trade
is going well.  The styles of millinery this season favor the
milliner, and trade 15 turnmg from the sailor to the dress hat,
so that velvets, ribbons and ostrich feather goods are in great
demand.  The firm have inaugurated a system of weekly ship-
ments from leading markets which customers appreciate, and
are responding to satisfactorily.

S. F. McKinnon & Co. have just received large shipments
of new goods specially selected for November trade. This firm
have had two buyers in the European markets since early in
September, which enables them to show all the novelties, as the
season advances, in such popular lines as silk velvets, fancy
silks, double-faced satin and silk ribbons, ostrich three-quarter
flats, tips and mounts, and ladies’ Jackets. T'heir stock can be
depended on as showing up-to-date goods, and plenty of them,

The golf blouse continues 1o have a great run, say D,
McCall & Co. A blouse made in Canzda in the same style
as German makes is being wrned out by Forbes, of Hespeler,
which is highly creditable to this Country, and meets with
much favor. Mr. O'Malley, of the firm's Montreal branch,
reports feathers, as a trimnung, going better than for many
years.  Tn winter trimmings, flowers show two tones, and shot
effects in ribbons and in new ostrich feather goods continue to
prevail.  Beaver crown bats in all colors are doing well in the
cast.

DOLLS.

A\ great stock of dolls is offered by Samson, Kennedy & Co.
at low prices. They include ali the leading makes, so as 1o re-
tail from 5c. each to$2. The firm show the largest 25¢. doll in
the market.

THE HAT TRADE.

A, A, Allan & Co. report spring samples of imported hat
now in the hands of travelers. “I'he new inglish style hasa
flatter set and wider brim.  Colors are 1 favor, the prevaling
shades being hay brown, cedar, locks, and Bismarck, ranging
from light to medium dark brown.  The revival of the stiff hat
is in full swing.

‘The new styles of hat for this season offered by Strachan &
Hay have the full crown, rather low with broad brim, and follow
the present American tendency, which is not extreme in any
point but pretty much a staple style. In the soft hat, which still
commands a large trade, the flange brim is noticeable.

—

QUEBEC AS A WHOLESALE CENTRE.
Entrox Dy Goons Revinw :

SIR,—In glancing through Tue Drv Goons Review for
October, I was struck once more with the fact that your well-
edited paper, which I always have found to the fore with its
sound and practical suggestions, should seemingly make it a
point to always ignore the city of Quebec.  As an example out
of many, take for instance your article headed “ A Conference
of Merchants.” You mention that it could meet alternately at
Halifax or “T'oronto or St. John or Montreal Why is Quebec
left aside? Do we not rank after Montreal and Toronto as re-
gards the number of wholesale houses and volume of business
done? Do not all large bodies hold conventions in our city
frequently?  Another case in point is in speaking of Magog
prints, you again mention T oronto, Montreal, St. John, Halfaix,
Winmipeg, Victoria and Vancouver.

I trust that you will kindly explain how it 1s that such a
fecling seems to exist, as Toronto people, whenever in Quebec,
whether on business or pleasure, have always been received with
the proverbial hospitality of the old Rock City.,

I am, dear sir, yours sincerely,
E. B. Garxeav.

Quebec, Oct. 11, 1895.

[We are not surprised at Mr. Garneau’s forming this opinion,
though he has really no ground for it. There js 1o city of any
account m Canada that has not hinted that Tir Revigw favored
every other place. In the Maritime Provinces they say we de-
vote our attention to Toronto and Montreal. Taronto, Huamil-
ton and London houses say everything in the paper is Mont-
real.  Houses in Montreal claim they are the real backbone of
the paper, and say it is unfair that so much more space is de-
voted to the big citics in Western Ontario.  From these asser-
tions we are beginning to infer we must be doing fairly well
all round.  When several large cities have to be mentioned we
generally give the chief commercial centres in each province,
and this is what was done in the case of Magog prints.  Mont-
real and Toronto houses, it is quite true, get more attention than
those in other cities, because there are a greater number of them
in these two places than in any other in Canada. (Quebec
is an important wholesale centre, it is quite true, and
some of its houses tower above a great many firms in
Montreal or Toronto. Garnean, Fils & Cie., of which firm
IZ. B. Garneau is a member, is onc of the foremost, and it is
probably the only one in general dry goods outside of a few in
Montreal and "Foronto with travelers in all provinces in Canada.
We hope, however, to be able to give more attention to Quehec
in the near future. —Ep1tor Drv Goobs REviEw. ]
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¢ Wholesale Millinery f
ASSORTING (/\> We are daily adding to stock New and l‘
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SEASON Scarce Goods. The latest noveliies N
NEW AND as produced are placed on our tables for inspection. ¥
SCARCE Novelties in Colored Fancy Silks. > |
GO00DS Novelties in Fancy Ribbons. i
Novelties in our Feather and Flower Department. > $

Novelties in our Hat Department. !

GOLF ' Goif Biguses in Cardinal, Navy, Black, Cream. 8
Golf Blouses in Cardinal and White, Navy and White, > '

BLOUSES Black and White.

We are the only house so far that has been able to supply the
trade. Letter, Telegram and Telephone Orders receive
prompt attention.

D. McCall & Company - ™" 3itecear. &
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Our travellers are now on the road with a PATENT ~~

complete range of samples for the

Fall Millinery | LOck-
Trade Stitch

NEW GOODS ARRIVING WEEKLY.

Kept in stock by

The latest novelties in

all leading

Ladies, GOlf BIOuseS wholesale firms

in Canada.

JUST RECEIVED.

Also 200 Cases American Felt Hats.

CAVERHILL & KISSOCK | oo raxe

INFERIOR
91 St. Peter Street, Montreal, IMITATIONS
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THEY ARE QUITE RIGHT.

NEW Brunswick deputation 1s at Ottawa this week oppos-
ing the granting of any Canadian subsidy for an .Atlantic
line, whosc vessels would call at a United States port.  ‘The
delegation from the commercial capital of New Brunswick,
which 15 composed of the mayor, Mr. George Robertson, J. D.
Hazen, M.P., L. AL Chesley, M.P, and Mr. W. C. Pitheld, a
prominent merchant and member of the Board of 'rade, will
discuss with the Premier, the Minister of Marine, Hon. Mr.
Foster and other Cabinet Ministers the whole Juestion regard-
ing mail subsidies. The deputation deserve to succeed. Their
argument is sound.  When the Canadian Parliament voted a
yearly subsidy of $750,000 for a fast line, the distinct under-
standing embodied in the Act was that the vessels should
make Halifax and St. John winter ports, and Quebee and Mon-
treal the ports n summer.  If any modification of this arrange-
ment is necessary it should certainly not affect the question of a
port.  “That pointis fixed. This country is not going to bonus
ships to New York.  Halifax and St. John are nearer Europe
than any United States port, and the business men of this coun-
try are not such fools as to allow any government to ignore this
point. If the British subsidy 1s going to be conditiona) on the
vessels makig New York the ultimate distination then we will
have to go without it. A Canadian subsidy to Canadian ports
only, gentlemen of the Government, mind that,

ENGLISH CAPITAL IN CANADIAN MILLS.

The investment of English capital in some of our woolen
mills, and their orgamzation on a new basis, would be a good
thing—good for the quality of the makes, and for the investing
capitahst.  But Engiish capital scems rather to favor the States,
though conditions there are not by any means stable. Itis
announced that an English syndicate is negotiating for the pur-
chase of the mills of the Broadbrook Woolen Co., Broadbrook,
Conn,, and that the plant will be enlanged and equipped with
the Iatest and most approved machinery, which will be brought
fully up to the Bradford standard. The woolen importung house
of Ogden & Brook, New York, are credited with being the
promoters of the enterpnise, and 1t s said  will handle the ac-
count. Mr. Brook is now in Europe, and it is reported will
bring back with him a first-class designer of worsted fabrics.

NEW AUSTRALIAN DUTIES ON DRY GOODS.

In the new Victoria taniff just passed the following new
dutics affect the dry goods trade : Furand felt hats, each 2s. 6d,;
woolen felt hats, 25, The excess duty on woolen mnterials will
be 50 per cent,, and from the first day of 1898, 235 per cent.: on
wovlen apparel, 4o per cent., and from the first day of 1897, 35
per cent.; on woolen blankets, 25 per cent.; on the same when
invoiced at less than 1s. per pound, 15 per cent. Cotton
blankets are placed on the free hst.  On brushware the duty
will be 30 per cent; on carpeting. 15 per cent.; on
furmture, 30 per cent.; on hosiery, 25 per cent; on
leatherware, 30 per cent, and on silk, 15 per cent,
The old duties on the goods mentioned were: Fur and felt
hats, each 3s.: woolen felt hats, ecch 38; woolen materials, 35
per cent.d woolen apparel, 350 per cent.: woolen blankets, 35
pet cent; on the same when invoiced at less than 1s. per b,

35 per cent; brushware, 35 per cent.; carpets, 25 per cent.;
turniture, 4o per cent.; hosiery, 35 per cent; leatherware, 45
per cent.; and silk, 25 per cent.

TRADE IN MANITOBA. .

F. G. Lewis, of Birtle, Manitoba, says that the comparative-
ly small deliveries of wheat on the M. and N. W. railway, is not
due to the farmers holding back for better prices, but to unfav-
orable weather for threshing.  “I'he farmers are now threshing
their crops as fast as possible, and a lively movement may be
expected from the northwestern part of the province from this
out,

Mr. J. F. Hosegood, of Meclntosh & Hosegood, Lake
Dauphin, who is on his way to England, said in Winnipeg, the
other day, that there are now 8,000 pecple living in the Dauphin
district, and that new settlers are arriving every week.  “Ihis
season cattle to the value of $27,000 -have been purchased in
the district by export dealers. Al the grain grown there is re-
quired for local consumption, but next year there will be quite
a surplus for shipment, and the settlers are hopng for the con.
struction of a railway to afford them transportation facilitics.

TRADE SALE IN MONTREAL.

Messrs. Benning & Barsalon held a large peremptory sale of
woolens and worsteds last week. Over 1,500 pieces heavy-
weight, 6-3 tweeds, coatings, cheviots, etc., and 4,000 pairs of
blankets and rugs, were sold for account of the Montreal Woolen
Milt Co.  “The prevailing cool weather seemed to infuse life into
trade, and all numbers catalogued and a quantity of duphcates
were disposed of at fair figures. The sale amounts to about
$30,000.

NEW BRUNSWICK'S ENTERPRISE,

Arrangements  have been avout completed  whereby the
Central Railway of New Brunswick 1s to be extended 50 mules
further to Fredericton, making 9o miles 1 all from where it
leaves the Intercolonial at Norton. The new road will pass
through the Newcastle coal areas, and i this connection capital-
ists will establish smelung works in St. John, N.B,, the iron ore
to be brought from Tor Bay, in Anmapolis, across the Bay of
Fundy, while the coal will be tapped in Queen’s County on the
line of the Central extension.

A ST. THOMAS FIRM.

Griffin & Wright, who have been in dry goods at St. Thomas
for 14 years, are in difficulties owing to extensive enlargements
of their business three years ago and to dull trade since. The
estate will show a surplus of assets over labilines. Two Eng-
lish houses and Messrs. Johnson, of Montreal, are creditors.
The firm speak of retiring from business, but may go on. They
are well spoken of.

ISSUE OF COTTON BONDS.

Mz David Morrice, Sr., now in London, has arranged re-
newal in the London market of $1, 500,000 of Dominion Cotton
Co. debentures falling due early next year. They have been re-
newed at 414 per cent., which isa very goed rate.
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¢ November Trade

g OVEMBER should be one of the heaviest business
é months in the year with the retail trade, and tn order
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lo keeep up big veturns it will be necessary to sort up with

new goods that ave right tn character, also certain lines and
colors which have proved lo be strong sellers. This is just the
pont where foresight and good judgment take the lead, by
keeping thoroughly assorted in such goods as the trade de-

% mands when business is to be done. By having two Buyers
n the foreign markets and making free use of the cable we

% can place before the trade a thoroughly assorted stock of No-
% vember goods. Here take out your note book and cavefully
§ enter under our name: Black and Colored Silk Velvets, Black
g and Coloved Velveteens, Dress Silks, Fancy Sills, Double-

AN

%

Jaced Satin Ribbons, [Faille Sill Ribbons, Mantle Materials
e Beaver Cloths, Frieze Cloths, Sealettes, and Plushes, also
Ladies’ Perfect-fitting German Jackets. These are a fow of
our November leaders which will bring you sharp and profit-
able veturns. When you have occasion to buy, give us a call.
See our Travellers' Samples, or write Jor Patterns. We have
the goods and want your trade.
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S
D
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g Faithfully yours,

. >
§ S. F. McKinnon & Co.
§ o, o

London, England.
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RETAILERS ORGANIZE,

UT 1n New South Wales the storckeepers have, as Tk

Review inimated in its last issue, organized themselves

into an association for protection and mutual assistance. At the

meeting in Sydney one of the organizers explained the difticulty

he had  bringing home to the public authorities any grievance
or claim which the merchant class had.  Said he:

*“1 was invariably wmet with this one answer: *We have
heard all you have said ; but do you represent the merchants or
the storckeepers in any official capacity?*  *No, I do not.’
* Have they any official organization? ¢ No, they have not.’
*Then we must simply regard you as a private individual. e
hear your opinions with respect, and there is an end to it.  You
arc nobody officially.  We cannot take any notice of what you
gay.” ‘This, in effect, has been the way in which 1 have been re-
ccived on several occasions; and it is the way in which any man
present at this meeting, or any man in Sydney, would be received
were he to go to a Minister or to a departmental official to air
this gricvance.  They would hear what he had to say, and, no
matter how strong his case might be, if he were not officially
representing the storckeepers they would simply ignore him,
and forget lum as socn as he had gone outside the door.”

Now, this holds good in Canada as in Australia. It you
have a Board of Trade in your town or locality and it 1s effec-
tive in voicing the views of the trade, very well.  But if not, the
sooner you go in for an association the better.

THE REVIVAL OF BUTTONS.

The advices from Paris indicate a distinct revival in buttons,
They appear there on bodices as well as skirts.  ‘The small but-
tons will be placed as a trimming one against the other, a
fashion comnon in Canada ten years ago.  In the talor-made
dresses many buttons are in material, and, in that case, very
small.  Some are m colored mother-of-pearl,  Others are in
Corrozo, carved wood, enamelled iron with bronze reflects,
violing, etc.  Many are in clouted steel, old silver, dull gold,
plan or battered. "T'hose buttons which are hidden in the depth
of a pleat of some elegant chiffon, or are laid on velvet, lace, and
fur, are naturally much richer. ‘I'hen comes strasse, upon which
mother-of-pearl is so finely worked that they look as though
they were embroidered buttons set in rubies and lovely gems set
in all colors. The most popular button at present, and which
promises to continuc in favor, is the **Wattean.” Some buttons
are enormous, whilst other are very small.  Some are square as
wellas round.

DON'T RUN ON CHEAPNESS.

The right method to pursue in these days of rapid returmng
prosperity is to talk beauty, style and quality, rather than low
prices, says a dry goods paper.

The merchant who sells the same amount in dollars and
cents to-day as he did three years ago turns over a bigger pile
of merchandise.  1f he can mise the quality of the goods sold
from 10 to 25 per cent. by expatiating upon their superior
qualities, instead of educating his customers to look for low
prices, his sales and his profits will correspondingly grow more
satisfactory.

What cares the average woman for a dollar or two extra in

the price of a dress pattern so long as it pays to make up ang
gives her entire satisfaction afterwards ?

What cares the man who is buying his winter underwea
whether he pays $1 or $1.25 for agarment if it keeps him warm
and comfortable and gives good service

THE MAN IN THE STORE.

Did you ever notice 2 man making purchasesin a dry goods
store? Genernlly he is about as happy and awkward as a fish
out of water.

It such a guest entered your house you would immediately
try to make him feel at home. Do just the same at the store.
Buttonhole him as soon as he enters and pilot him to the re-
quired counter.

He may not know the name of the stuff he was sent for.
Probably forgot it, but it is casy to find*out what it is.

If you have an extreme case on hand call one of the sales.
men and sce that he gets what is wanted.—Dry Goods Econo-
wist.

——— .

IN MEN'S GOODS.

There seems to be a belief that there is a market for the
finest imported umbrellas here.  “I'ooke Bros. have a supply of
the best qualities, with silver mounted sticks, and every other
mark of high grade.

For the holiday trade W. R. Brock & Co. have just passed
a large shipment of the latest novelties in nien's neckwear, cash-
mere and silk mufflers, scarf pins and brooches, links, solitaire
sets, cuff buttons, studs, pins, ete. In gloves the firm have in
stock again the heavy black cashmere glove B.1. to retail at 25
cents. A repeat order has just been received. The hosiery
department reports receipt of repeat orders for their cashmere
hosiery No. ¢8, A4, and D; also the cashmere socks Acme.
For holiday trade, silk handkerchicfs in Japanese, hemstitched,
initial and brocades, etc., are to be seen.

The buyer for Wyld, Grasett & Darling, who returned last
week from Europe, reports a tendency to the club house tie.
Roman stripes are in demand as a material with neat effects
in greys, greens and browns. A large shipment for the holiday
trade is at hand, and samples will be out this week.

The first week of December Wyld, Grasett & Darlirg will
show a special line in smoking jackets. These are remnants of
choice goods and will be offered under regular prices.

In neckwear the firm will show a choice lot of full dress
muslin bows with silk embroidered euds and in new shapes.

PETER ROBINSON DEAD.

What Canadian merchants have not heard of Peter Robin-
son, the great London, England, dry goods man? The cable
last week announced his death. His large shops in Regent
street and elsewhere were well-known to every man in our trade
who crossed the ocean. He built up an immense business, and
was a persistent and enterprising advertiser.  His window dis-
plays were models of artistic decoration.
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EVERY WEEK et

We receive a shipment of

FINLAYSON’S

SUPERIOR LINEN THREADS

The stock is constantly moving out ; therefore, we have
no rubbish or job lots.

FINLAYSCN

OUSFIELDACY,

“Vholesale Agents for Canada Please ask for
John Gordon & San F.B. & CO.
MONTREAL ! And get the best.

T T T T TR T TR TP TP TRRTPQTRRTROPI

TOOKE BROS, =2 \{oNTREAL

BRANCH, 30 Wellington St. East, TORONTO

Men’s Furnishing Department

Men’s Underwear $ 04 Braces and Belts
All bought before any advance in price. Customers Every price represented.
will get the benefit of this.
Hosiery S &4 Silk Handkerchiefs
Look out for our “Iron Frame” Black Cashmere 332 In Plain White and Fancies---a very attractive lot.
Sox at all prices, bought before any advance. 3
Tans and other effects equally good value. : Linen and Cotton Handkerchiefs
Umbrellas b4 Our account for Picce Linens is not the smallest in
“The I: s trade T Canada. We believe we buy our linens right.
t{,tc]o':g:tsi):?clgﬁpc:g%?f ifdp:f dlo};;ntnd("' from b4 Handkerchiefs bought from the same manufactur-
- ’ 2 ers. Examine them.
Waterproofs +
Several special lines made for us.  Excellent value. Summer Clothing and Vests
Scarfs and Ties A very extensive range in Nobby Effects. This is
All Black Goods bought before any advance in : going 1o be a large department with us.
price. Cglored Gof?d% in the neatest designs and Please do not buy until you see our samples.
in new shapes confined to us. The ¢ Adaptus,” . 22 v
“Lyceum,” * Blenheim,” “ Verona,” Rothsay,” SHIRT ORDERS are th(.: lar{ics.t we have ever had.
*Inverary,” * Admiral,” etc.—every price, from the Our $1.25 and $1.50 English Finished Collars are sell-
lowest up to $9 per dozen. ing at present faster than we can make them.

Ladles’ Shlrt Waists, BIOUSCS, EtCo are accepted by the trade as being the best fit ever

offered. * Orders are coming in freely in consequence.

e
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HE average merchant is apt to look upon any expenditure

which does not at once show returns as an outlay which
will stand the closest and most economical figuring before being
authorized. We know dozens of instances where the tempta-
tion to save $50 or $100 in repairs, fixtures, lights, cte., often
blinds good business judgment.

If running a store were a matter of one or two years, with a
closing out at the end of that time, it might be good policy, says
The Dry Goods Econonnst, to squeeze the last dollar out of the
busiess by refusing to incur an expense that was not abso-
lutely necessary.  Fortunately, most merchants are business
to stay, but ¢ven so, their sentiments regard to expenses do
not vary much from those just mentioned.

An instance comes to mind wherein the folly of this belicf
is forcibly illustrated. The bulk of the dry goods trade in a
certain city had always been monopolized by one house, which
prospered and grew rich ; the proprictors naturally assum«d that
it was because every advantage was to be obtained by trading
at their store. The true reason, however, was the fact that there
was 1o other establishment in town that had attained sufficient
prominence to make fair competition possible.

A few years ago a new-comer appeared on the scene and
etected a modern building with every approved appliance for
doing business.  Bright salespeople, hight, fresh air, good ser-
vice, guod goods and elegant window displays soon brought
trade. It came slowly the first year, the second year was much
better and the third showed a large balance on the nght side.

‘The old established house kept on s old way and the
new competition was ndiculed. Things have changed now,
and that competition is feared, and with good reason.  No mer-
chant has 2 mortgage on the trade of his community, and nowa-
days people know what good storckeeping 1s, and if they have
endured the old-fashioned ways of some establishments, it was
because it couldn’t be helped.

The wonderful influence of the mail-order business of large
metropolitan stores on the trade in the smaller cities is te a con-
stderable degree directly traceable to the poor storekeeping at
home.  Judicious expenditures for light window decorations,
adverising, cash carners, good fixtures, comfortable chairs,
ntelhgent help, and all the other necessities of an up-to-date
business arc forced upon the merchant of to-day, if he wishes
to keep pace with his enterprising competitor.

Competition is most effective when it is allowed its own way,
and the only way o meet it successfully is by adopting up-to-
date measures for attracting the masses. The American shop-
ping public is fastidious , it goes where comfort, cleanhness and
mtelligence are parts of the store service.

Cutting prices or comtinual sacrifice sales never yet made a
substantial business or won profit in the end. A stose wins
trade because of uts facilities for supplying that tmde.  Many
stores that are stagnant to-day, after past-years of prosperity,
owe thewr present condition 10 that new competition of which
the pubhe are getting a better knowledge cvery day.

The demand for fur trimmings 1s still good. The new
browns, fawns and drabs, also black lur and feather trimmings,
are shown by Brophy, Cains & Co.

e I

PRINCES USEFUL IN TRADE.

Mr. Thomas Wardle, the president of the Silk Associa.
tion of Great Britain and Ireland, has written to The Times,
with the sanction of His Royal Highness the Prince of
Wales, to make known the fact that His Royal Highness
has made a selection of white, black and colored silks of
British manufacture for the purpose of making into waist-
coats. It will be remembered that at a mecting of the
council of the association held last year at Stafford House,
Sir George Birdwood, one of the vice-presidents, suggested
that the time had arrived when an effort might rationally
be made to free gentlemen’s evening dress from its present
sombre and waiter-ike appearance, and he proposed a rasolu-
tion, which was unanimously passed, that His Roval Highness
the Prince of Wales should be asked to give his sanction to,
and approval of, such a movement, by initiating the wearing
of figured and colored silk waistcoats for evening dress.  This
having been done, some special matenals were manufactured,
and, as stated above, selections have been made, not only by
the Prince of Wales, but by a number of gentlemen who_intend
henceforth to adopt white, black and parti-colored waistcoats
both for morning and evening use.

QUALITATIVE TESTS FOR TEXTILE FIBRES.

1. Microscopic appearance.

2 Cotton burns without smell, while wool and silk shrvel
upand give off odor of burning animal matter.

3- Aboiling solution of caustic alkali dissolves silk and wool,
but has little action on zotton.

4. Concentrated sulphuric acid dissolves cotton and silk in
the cold, while wool is little affected.

5. Schwertzer'’s reagent (ammoniacal solution of oxide of cop-
per) dissolves cotton and silk, but nat wool. Cellulose is re-
precipitated by gum, sugar or acids, but the siik substance by
acids alone.

6. A solution of basic chloride of zinc dissolves silk, but not
cotton or wool.

7- A solution of cotton in concentrated sulphuric acid gives
a purple coloration with an alcoholic svlution of alpha-napthol.
This reaction really indicates the presence of sugar, and is there-
fore not given by silk or wool.

8. Million’s reagent (mercurous-mercuric mtrate) gives a
red color with silk or wool, but not with cotton.

9. Wool (also hair and fur) is blackened by heating with a
dilute solution of plumbite of soda, which is prevared by dis-
solving litharge in caustic soda. Silk and cotton, as they do
not contain sulphur, are unaffected in color.

to. Nitric acid colors wool and silk yellow, but does not
affect cotton.

1. An acd soletion of indigo extract dyes wool and silk,
but not cotton.—Exchange.

AN ORDER FOR OVERCOATS.

The Militia Department has placed an order for 2,000 great
coats with Shorey, of Montreal. The contractor has undertaken
to waterproof this supplv with the Rigby process as an experi-
ment, and if the coats prove serviceable, it is likely both coats
and trousers will be waterproofed thereafter.
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hristmas Goods

C , We make a specialty of Down Cushions covered in Art Satin, Art Silk

and Art Sateen.  Callers at our sample rooms will be shown an All

Samplos arc shown at Satin Cushion 20 inches square, with wide rufile of the same material,
10 8L Sacrament Street - Mentreal SN . . . Pl e o . .

Oupemelly Toiding — o Melinda St o Toronto filled with our Manitoba grade. The price of this cushion, in an

75 Queen Strect %’"‘i“i‘ < assortment of colors, is $18.00 -less the usual discount.
N ratd s Oe + Wi Nl The same cushion, in a larger assortment of colors, $26.00.

AW anrsie a0t e

T1g Exmind ¥
Soud ]

Highest Award, Montreal, 1895. Bronze Medal and Diploma, Toronto, 1894.

The ** Alaska ” Brand in Down Goods is favorably known all through
the country. It stands

FOR PURITY—NO ODOR.  FOR RELIABILITY—UNIFORM _ FILLING.

'E F[]R FAST SELL'NG—TASTY DESIGNS. Your customers will ask you for the * \laska” Brand, also for
’ The ** PURITAS " Cotton Comfort, made of pure white batting—sateen both sides.

The <+ LANATUS " Quilt, mads of pare imbs wead, cardm nte

strong Japs, whachowall it FPreak in wastung, and caaerad i et Sl Art Noteen,
€, €10 4 n sty i 1T Has lancy stitediing ke a Thown Quilt

Thisyailt s wanted Iy thine whee deure gt lndld glies, Vet warm,

By thiae wln like toaash thear belokathing . ften sl Reep ot an perfest v ambitna,

By invatils who canmt stand the weaght of heavy lankets, and by every-nc aho
appreviates lusury in Ledding.

Feather&DownCO;;Lta.

d . o
| Remember i e mn. Head Office and Facto ry:MoNTREAL.
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WINDOW DRESSING. 3
POONQOOO0040000000000000000000“’01

é&é

Yoo
veoveoee

<4
4
<
4

A g

OW that clectric light 1s so commonly cmployed for light-

ing the stores, arrangements should if possible be made

to have the windows illuminated at might afier the store closes.
Night displays are often very effective. They attract people
who are in a moad to buy. There is plenty of time for examina.
tion, and cestamn classes of gonds show very well at night Even

and trips to the city rare. Now they are every-week affairs, and
the town merchant has to exercise ingenuity and skill to retain
trade that would once have come his way as a matter of course.
Window dressing supplies the merchant with the best chance to
show goods, to impress customers with the value of the stoff
in stock, and to attract new trade.

——

There are merchants who haven't time to get the windows
dressed. It adds, they say, another worry to an already hard

b

~
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WINIHW IISPLAY AT & 1 WHITE SOINGERNOLL - Hiomy Conursnen ny iy Jincrs v Tug Revizn's Recany ConreTitioy,

if you haven't electric light, a night display once or twice a
week will be found 1o pay.  Fastidious people in towns often
think thev can do better by going 10 the nearest lanre city to
buy. They arc wrong, but they think so. The way to keep
trade at home is to display your stock well ; make it artistic, get
the ladies of the place to feel that your goods are nicely chosen.

Years ago window dressing in towns was not SO necessary.
People were forced to buy at home, as milway fares were high

worked stafl. In short, it is not worth the extra trouble. But
they are wrong.

A\ prime requisite for a good window display in cloaks is the
wax figure, writes F. L. Carr in The Dry Goods Economist. In
buying these no pains should be spared to get good cnes; the
unattractive kind is a positive hindraace instead of a help.

In placing a jacket upon a model be sure that it fits.  Select
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Dolls, Dolis, Dolls
SPECIAL VALUES

We have imported for the HOLIDAY TRADE the most attractive lines of Dolls ever offered
in Canada. They embrace Patent, Kid Body, Jointed and Dressed Dolls, all with BISQUE heads,
ranging in price from 45c. to $15.00 per dozen.

These goods are exceptionally good value, and must be cleared out within the next few WEEKS.

LARGE AND SHOWY DOLLS TO
RETAIL AT 10, 25 and 50c.

Please Refer to Memo. for a Few of Our Specials :

Patent Undressed
With fair and dark brown hair
No. 113. 10 inches long $o 45 doz.
(13 114‘ !2 £ (1) o 75 (1}
o160 16 ¢ " 110 %
ot |l7. 's ‘“ 13 1 S° [
“ 1,8 21 ¢ “ 2 00 *“
a“" l:o- :7 a (1} 3 30 (1}
N 121. 33 X3 [13 4 5° “
L 122' 36 “ " 7 So (1Y
*
Jointed
SPECIALS x\:? :32 ;}; int‘:‘hcs lQ‘ng $2 zg d?‘r,
No. 119.—Undressed Doll, 25 in. high, P ol AV s
bisque head. $2.25 doz. w ol L W
o Du -
No. 128.—K1d Body Doll, eyes open and Jd . “
close, 12 In. high. = §2.25 doz. eyes open and close 6 oo
K. d B d THREE GOOD THINGS
l 0 y 1. Tho Monkoy Drummer —Works cauly and D I'QSSed
With Tight d dark b hai an d:nm gn);l’um the opeullo; s acquainied wi‘xh. it
" N . Teprewenting ife 1 mavement of anme
thi Qalrzg:\d da;rk el;):lsn alr. ;;fiac:ratf;:‘::ui will oot ca\j) gt out of onder  Price, Put up halé dozen (tjoﬁ?()lx' assorted
224 . L oys an ris
No. 123. 12 inches long $= oo doz 2. Tho Clmbing Monkey- uimilar indesisn to
. 124. 13 &« ug 2 23 “« :,};,eandn.;-“:nm::-‘"l;“ ‘!"’rilc::sg.rsﬁe:r:ﬁa um il mt No. 139. 14 inches long $! 23 doz
NS S o o e e sot vy Foveo e done | Ho-ts T Lzl
126. 1 . . 3 ‘ 217 ¢ ¢ 200 “
[} 125. 1 L1} e 6 0 & (1} |44. 12 o« (13 1 22 a“
“ 13&. :? s " 9 80 o« Choose an assortment and we “ o437 ¢ “ 2 2‘; .
“ 129, 14 « guarantce that our values will * 133014 “
eyes open and closec 4 co please you. Sailor Boys 2 25

AMSON, KENNEDY & Co.

TOROINTO
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a 34 or 36 rather than the larger sizes.  Press out every wrinkle
and'sce that no dust or strings adhere to the garment.  Make
sure that the skirt on the figure harmonizes in color with the
jacket. Never use a skirt of too gaudy a style, as 1t detracts
from the interest which should be given to ‘the jacket. The
bottom of the window
should, at this season,
be covered with terra-
cotta felt. The back-
ground of the window
should be white. In
arranging the display
the figutes should be
in the centre and
should show the finest
garments.

The stands or mod-
els should be so ar-
ranged as to afford a
rood view of .each.
ladies’ garments
should not be mixed with misses’ and children’s. A good way
to rob the display of its stiffness is to intersperse between the
garments a few fall hats or bonnets on stands. A large jardi-
nicre at each side of the w ndow is appropriate and pleasing.
Always put the Jighter shades of garments to the rear and the
blacks and navies to the front. A cloak window shouid, if
possible, be next .wa dress goods display.

———

Says The Owen Sound Times: “ Mr. W. R, McColl, of
McColl& Lave, is perhaps the best pleased man on Poulett street
tcday. The reason, however, is a very good one, for he is
teceiving congratulations from his frirnds over having won for
the sceond time THE T R0NTO DRY Goobs REVIEW prize for
the best dressed windows.  The prize, a very practical one—a
$29 cheque—was received this week with the notification of his
success.”

t- Our Canvasser Sccures an Advertier.

Qur Halifax comrespondent writes:  “Window dressing is
not camed on to any great extent in Haiifax, but several firms
are taking the matter up, and it may, in time, become zeneral.
McPherson & Freeman will have windows in their new store
admirably adapted for this.  The most tastily dressed windows
to-day are those of Kane & Flett, on Barrington street.  They
display considerable artistic skill, and they tell me that it pays.
G. M. Smith & Co. have also well dressed windows, as also have
Barnstead & Sutherland, Power & Co., and Wood Bros. Mec-
Manus, on Hollis street, and Scovil & Page, on Barrington
street, arc ahead in window dressing i gents® furnishings and
ready-made clothing. Ross and Lane, both on Granville street,
make fine displays in hats and caps.”

SHOWING CARPETS.

A lazge United States firm has just adopted a new plan in
its carpet departinent, which entirely does away with the ex-
pense of sending out samiples It has had over 100 different
styles of carpets reproduced on paper, in colors, so that an ac-
curate ider of the appearance of the carpet can b: obuined.
Thix work 1s done by a secret process, and is said o have
cauced an outlay of §235,030. While 1t isexpensive, it is claimed

it will be cheaper on account of doing away with express
charges on samples.  Over 1,000,000 cards have been sent out.

HOW TO SUCGCEED IN BUSINESS.

‘The Bradford Textile Society does very excellent and useful
work in the dissemination of commercial knowledge by means
of lectures and the issues of a monthly journal. At its annual
general meeting, held a few days ago, Mr. W. H. Mitchell
delivered an interesting address on “Some Qualities Essential
to Success in Business.” Naturally, the lecturer dwelt upon
the necessity for hard work, but he pointed out that “too close
attention to business might be huriful. The brain as well as
the body needed rest, and it was a fact that many most success-
ful men had strong interests outside business.” This dictum,
with which we cordially agree, will be especially  welcome to
those who have the early-closing movement particularly at heart.
Mr. Mitchell went on to urge that despite the importance pro-
perly attached to hard work, technical information, and reason-
able amusement, *“the knowledge of buman nature was the first
condition of success in business life.” ‘This can hardly be
regarded in the light of a discovery, but its repetition will none
the less serve a useful purpose. The primany necessity is that a
man should “know himself,” and the direction in which his
capabiiities will be most likely to lead to success. Then he
must be able to recognize the true character of those with whom
he 1s brought in contact, so that he may trust the trustworthy,
and avoid the unworthy. These and other similar considera-
tions Mr. Mitchell laid before his hearers with eloquence and
humor.—Drapers’ Record.

THE LATE MR. GORDON.

The death of Mr. John Gordon, of the well-known firm of
John Gordon & Soun, removes a highly respected member of the
dry goods trade.  His funeral was largely attended by many
business men, some of whom had been associated with him for
over jo years. He was born in Aberdean in 1833, came to
Canada in 1853, and entered the employ of Wm. Stephen &
Co. He was after
wards a parner in
James Roy & Son’s,
and during the past
cight or ten years has
been in business as
headof the firm of John
Gordon & Son.  Mr.
James R. Gordon will
carty on the several
agencies of the firm as
usual, he having for
some time been prac-
tical manager of the
business.

P

A big dry goods
store in  Indianapolis
was complately de.
stroyed by fire early one morning last month. The ~hole stock
went. By next morning the firm had bought out a neighboring
competitor, and over the ruins of their previous building was
stretched this sign. *We are in shape to handle your business.”

2= The Advertiser Becomes Rich
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NO TIES

OF ANY KIND
BUT OUR
OWN MAKE.

Lawn Bows Enormous range, French Rolled Ends, original and
choice designs, two bows in cach separate box, finest

and most delicate silk stitching. Al prices and lines kept in stock and each
a leader.

¢ E. & S. CURRIE """ roronto

We wish to draw special attention to our
Rich Ounreca  GRADUATED DERBY
Satin-Lined 1
And Single Tles, each separate in a fine enamelled box.

g
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$ THE DECEMBER DIVIDENDS.
|-“—“-“-m_m—n-“

EFORE the next number of THE REVIEW passes into the

hands of its readers, what may be called a ready-cash date

will have arrived.  That is Monday, December 2nd, which is

the half-yearly dividend day with so many of our banking insti
tutions.

Already the Bank of Montreal has publicly advertised its
half.yearly dividend of 5 per cent., the Merchants’ Bank of 4 per
cent., the Bank of Ottawa of 4 per cent., the Ontario Bank of
234 per cent., the Standard Bank of 4 per cent., the Union
Bank of 3 per cent., the Banque d’Hochelaga of 314 per cent,,
Ia Banque Jacques Cartier of 334 per cent., the Bank of Com-
merce of 372 per cent,, and the Traders’ Bank of 3 per cent,
Others will shortly follow suit. A good many tens of thousands
of dollars will be paid out in hard cash in the first week of De-
cember.  The total amount of subscribed capital stock in our
banks is over $60,000,000. An average half-yearly dividend of
4 per cent. on this sum is not far from two and a half millions of
hard cash.

The stockholders don't all live in cities, but are scattered all
over the country. They don't spend it all in the dry goods
stores, but there is no reason why a reasonable slice of it should
not go that way. The dividends come n time for the early
Christmas trade. It is a time for tempting displays, for well-
dressed windows, for special bargains, and for offerings of goods
suited to the season. One need not be afraid of anticipating
Christmas sales.  Early purchases never exhaust the gift-giving
spirit.  Christmas week opens hearts and purses again, and an
carly December trade is well worth cultivating. Too much
money in Christmas presents passes the dry goods stores.
Efforts should be made to capture more of it.

A man often feels his inability to buy a suitable present in
dry goods. He leaves that to the ladies of the family. See if
you can't induce him to part with some of this dividend money.
Put forward these articles of which he is capable of judging—
fine dress goods in the new winter styles, golf blouses, drapery
cloths, a fur mantle, a down quilt, ete. Tt will be necessary to
dilate upon the eminently taking qualities of these as Chnstmas
gifts. Iflet alone, he willgo off to the jewelery or book store.

ENGLISH WOOLENS IN THE STATES.

Ametican manufacturers of textile fabrics are, says The
Clothiers’ and Haberdashers” Weekly, now widely awake to the
fact that European competition has become serious.  Manufac-
turers of woolens reluctantly admit that foreign competitors
have secured the cream of the orders of manufacturing clothiers
for the spring scason of 1896, and that, unless production
in this country can be cheapened, the future is very unprom.
ising. Some of the home manufacturers have, it is said,
begun using shoddy, and if cheapening in that direction
continues, the reputation of American-made woolens will
suffer to such an extent that foreigners will get more of the
crders of the clothing trade for high and medium grade goods.
If competition is so keen that, as alleged by prominent manu-
facturers, the present rates of wages deprive them of a market
for these grades in their own country, it is better to reduce the

scale at once than to allow foreigners to monopolise the busi.
ness. Low wages are infinitely preferable to the idleness of 3
great industry, and to a sacrifice of the excellent reputation
American-made goods have acquired. A gencral reduction of
wages is not pleasant to contemplate, but it seems to be the
least disastrous ho:n of a very disagrecable dilemma. It is
better than the loss of the best market in the world.

A FORMER OANADIAN.

The death is announced at Oxton, Cheshire, England, of
Francis M. Townsend, senior partner in the cotton firm of
Townsend, Woolley & Co., Liverpool. Mr. Townsend’s ances.
tors took part in the American revolutionary war. He himsel(
was born and educated it Canada, and was a son of the late Canon
Townsend. In 1864 he passed his examination at the Quebec
Military School, but went into business instead of the army. In
Canada and the Southern States he éngaged in glass making
and railway life before settling down in Liverpool. He was 4
prominent man there, being president of the Liverpool Cotton
Association five years ago.

. NOVEMBER PROSPEGTS.

The warm finc weather with which the month opens, as
THE Review goes to press, is, perhaps, not the most stimulat-
ing for business.  Still, reports indicate that November trade is
opening well, and there is no reason why a good month’s busi.
ness sheuld not be done.  The retailer is in pretty good shape,
The paper maturing on the 4th is reported by the leading To.
ronto firms to have been well met.  In most cases expectations
have been exceeded, while there is a general consensus of opin-
ion that payments are much better than last year. The 4th of
November is not, of course, a particularly big day with dry goods
men, October and February being more important dates.  But
as an indication of country trade at the present moment it is
worthy of note, and the reports are altogether cheerful.

THE ORIGIN OF DOYLEYS.

It is not generally known that the word « doyley,” now a
familiar one with ladies, is derived from the name of Robert
D'Oyley, one of the followers of William the Norman. He
received a grant of valuable lands on the condition of a yearly
tender of a tablecloth of three shillings value at the feast of St.
Michael.  Agreeably to the fashion of the time, the ladies of the
D'Oyley household were accustomed to embroider and orna-
ment the quit-rent tablecloths, hence these cloths, becoming
curiosities and accumulating in the course of years, were at
length brought into use as napkins at the royal table, and called
** doyleys.”

THE TIME TO ADVERTISE.

T advertise particular things, give prices, take as much pains
with my announcements as I do with my stock, and do my
heaviest advertising in dull times, because then is when people
look most keenly for bargains. - john Wannamaker.

—

Customer (in dry goods store)—Will this stuff wash? Clerk
(from Boston)—No, madam. Customer—Well, I don't want
it.  Clerk—But it can be washed, madam.—Detroit Free
Press, :
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KYLE, CHEESBROUGH & CO.

The Lace Warehouse of Canada.

———: IMPORTERS OF NOVELTIES IN (—

Dry Goods, Embroideries,
Trimmings, Gloves,
Silks, Hoslery,
Bralds, Muslins, and
Curtains, Dress Goods, etc., etc,

Our travelers are now out with sorting samples. They also carry Lace Curtains for 1896,
and are making their last round with Import Laces and Embroideries for '96. In laces
we are producing colors in some special lines never shown in colors before. Don't fail

to see these samples this trip.

Kyie, Cheeg_;rough & Co.

MONTREA L.

We Have Removed

To these large and commodious premises,
situated on Victoria Square.

R A R R R
HERC R R S

Qur Travelers

are now on the way with

Samples for Fall and Winter, 189

BEFOKE PurcHasing SEe Tuem. It WiLL Pay You.

E. A. SMALL & CO.

Manufacturers of Clothing e MONTREAL.
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“J. J, OASSIDEY, SEORETARY."

PEACEFUL man is E. B. Bigger, of the Journal of
A Fabrics, but in the October number of his publication he
dresses down “J. J. Cassidey, secretary ” of The Canadian
Manufacturer in royal style. Mr. Bigger gave good advice to
the woolen manufacturers—as T'ue Dry Goons Review has
done more than once—and “J. 1. Cassidey, secretary * of the
Woolen Manafacturers’ Association objected in his usual bull-
dog fashion, and as usual included Tuk REVIEW in us remarks.

This is what The Journal of Fabrics says of ], J. Cassidy,
sceretary ™' :

“If our contemporary has such a precious commodity as a
‘ constant reader,’ that constant reader must have observed on
its title page the long list of associations of which its editor, J.
J. Cassidey, is secretary. It starts off with the Canadian Manu.
facturers’ Association, and then follows a * Woolen Manufactur-
ers' Association,” a * Knit Goods Manufacturers’ Association,’ a
* Carpet Manufacturers’ Association,” a Glove Manufacturers’ As.
sociation,” and a committee on the *‘T'oronto Industrial Exhibi-
tion Association,” of each andall of which J. J. Cassidey is sec-
retary.  When one reads this imposing list of secretaryships, one
is not surprised that The Canadian Manufacturer claimed o have
inspired the most important of the last tariff changes of the Do-
minion Government. Rather isone disappointed at not seeing it
intimated somewhere in the title page that John J. Cassidey is
secretary to the Premier, secretary to the Governor-General,
and secretary to the Imperial Privy Council ; and, as has been
suggested, this luminous list of organizations and satellite asso-
ciations might be fitly completed by the following addition :
Light, Heat and Power Association of the Universe—~The Sun,
president; the Moon, vicc-prcsidcnt;_ Jupiter, Venus, Mars, Nep.
tune and Uranus, executive council; J. J. Cassidey, secretary,

*“It is comforting to knouw from so high an authority as
Brother Cassidey that a woolen manufacturers’ association is in
‘active existence,” and that at holds * regular and special meet-
ings whenever the same may be necessary® One might be dis
posed to think from the constangy with which the same hames
appear year alter year as officers of these textile associations,
that the *reguiar meetings’ referred to are quadrennial or
quinquennial 1 and there are some good . manufacturers
connected  with these trades who would like to be en-
lightened as to what work has been accomplished at
the meetings of these associations, how many have at-
tended them, what are their names, and how many assistant
secretaries Brother Cassidey employs to take down the minutes
and attend to the voluminous correspondence of all these
‘special meetings,’ etc.  We do not place any credence in
the insinuation made that this majestic list of associations is
placed on the title page of The Manufacturer for the purpose of
catching a stray advertisement among foreign firms who have no
acquaintance with the actual conditions of trade here ; but we
should be happy to relieve the curiosity of many a reader who
would like to know something from time t0 time of the trans-
actions of the associations contiolled and owned by Brother
Cassidey.”

We are surprised at The Journal of Fabrics devoting so
much space to “ I. J. Cassidey, secretary.” Newspaper men
who know *‘the secretary” and his paper rather sympathize
with and refrain from hitting him. It is well-known that his
liver is in a chronic state of disruption and that he is never

known to speak well of anyone in his paper.

THE MAKING OF OREPONS.
ECTURING at Leeds, Eng, recently on the weaving of
crepons, Professor Beaumont said that the fabric, when
constructed o the most elemenary principles, is in meality a
species of crape.  Crepons were made of worsted, silk, and a
combination of cotton, worsted and silk I'he crepons par ex

cellence were compound fabrics, and composed at least par-
tially of sitk. The simplest and least costly types were due to
some peculiarity in the quality and construction of the yarns
used.  If, for instance, threads of dissimilar shrinking proper-
ties were combined, the surface of the texture, after being
damped, was liable to be more or less covered with loops or
minute curls. By uniting such threads with yarns varying m
twvine and also in tension, the ordinary schemes of weaving
could be made to yield a crepon. A primary condition in
weaving was that if a fabric were composed at intervals of fast
and loose weaves, the face would be somewhat uneven, cockled,
or corrugated. It was this principle which the designer of
crepons had utilised.  Appearance in dress materials was the
first essential, soundness of texture and wearing qualities being
sometimes secondary matters.  Fabrics might be loose in struc-
ture, porous and unserviceable, but if they were novel and
pleasing to the eye they would sell. . This in some degree ex-
plained the success of crepons, which were frequently most de-
fective textile structures.

The crepon effect, continued the lecturer, varied from a
mere waviness of surface to one consisting of a succession of
well-pronounced ridges.  Some of these textures were quite in-
tricate in build, one example being examined in which single,
double and gauze weaves were combined. Generally, backed
and double-weave crepons were richer in technical elements than
single-weave fabrics, and afforded more scope for figured effects.
After the lecturer had explained the construction and technical
details of several typical specimens, he said that the laws govern-
ing the designing and weaving of fancy crepons were principally
of a technical character, and related to the use of materials of
different qualities, yarns of different strengths and thicknesses ;
of warps tensioned variously, and of ingeniously-devised weaves.
Inall crepuns threads diffenng from each other in elasticity and
shrinking power were combined. ‘The term shrinking here was
not synonymous with that applied to milling or felting, but it
was rather that which occurred when the fabric was released
from the strain or tension put upon it in the loom.

THE QUARTER'S EXPORT TRADE.

An increase is reported in the export of goods from Canada
during the three months, July, August and September, as com-
pared with the same three months in 1894. The totals are:
for 1895, $32,481,642, for 1894, $31,222,163. The dezails are :

1804. 189s.

Produce of the mine cevevereens oeennne. $t.5:8,092 $ 1,030,432
Produce of the fisherics ... ceess 3,960,723 3,107,984
Produce f the forest veeeen. ... 9 72.635 10,236,515
Animals and their produce.. n.& 782 13,204,410
Agricultural produce . riesennie e 2,888,655 1,511,438
Manufactures ... 1,925,407 300,500
Misccllancous articles . 46,709 74,366

Total vv it veeennninneae secenas e 831,222,163 $32,481,642

Lumber, it will be seen, is a little more active, but the chief in.
creases are in dairy and live stock products. Merchants will be
glad to note that the farmers’ products ‘are moving out more
freely.  Itis a good healthy sign for the country trade.

TRADE IN ORANGEVILLE.

Mr. Marshall Green, of Marshall Green & Co., Orange.
ville, was in Toronto this week, and called at Tur Review
officc. He spoke encouragingly of trade in Orangeville, which,
he said, was on a better basis than last year, owing to less com-
petition. There is a certain amount of house building proceed-
tag 10 Orangeville, and the vutluok 1s favorable for the town.
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Do You Sell Boomcrangs

T
|| IMITATIONS bave not.
] FIBRE CHAMOIS has the confidence of every

in the FIBRE CHAMOIS has an established good name.

shape of

imitations consumer. . . .
of Fibre J. IMITATIONS are disappointing.

Chamois ? Will a Customer . . .

If so. vou have the same respect for you and confidence

Y . in your goods if she has once been persuaded
are foolish. to use the *“just as good” imitations that are
bound to be disappointing ?

Build up a reputation for honesty and reli-
ability. Always work for the next sale in pre-
_}K. ference to the present. ‘That is the sort of

trade that will carry you safely through dull
times and panics.

:A‘mwm
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The New Woman

is pretty much like the old one.  She wants her dresses to
be exactly right. Last season’s shade won't do.

FADm G@Ds WDN’T DO To be sure you can sell off %’

color goods, but you must
take a loss to do it. Pay
us one-fourth what your * bargain counter” loss would be
and we'll re-dye and re-finish your old * stickers "—make them
actually new again.

% We are the leaders in this work, and our prices are as right
as our work, Circulars and price list on request.
; R. PARKER & COMPANY

WHOLESALE DYERS AND FINISHERS
Head officc and Works, 787-791 Yonge Strect

Branches at Hamilton, Brantford, Londen, TrgY
St. Catharines, Galt and Woodstock, Ont. _———-TORO‘l\'l O
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TO BELINDA ON HER BIOYOLE.

L
Yes, I love the dear girls, and 1 do not much care
\What fashions they follow, what dresses they wear,
A waist like a wasp or one needing a bodice,
That would fit, without squeezing, the armless Greek goddess,
Sleeves big as ballesus, skirts scanty or long ;
Let them wear what they will, they can never go wrong,
But I own that my hear®grows as cold as an icicle
When I see my Belinda perched up on a bicycle,
n
When I see her limbs move in the natural way
As she skips on the tennis court, ready for play,
I simply adore her.  But when up and down,
They work like twin piston rods under her gown,
Then she’s not so entrancing, and sometimes I feel
That I wouldn’t mind sceing her broke on the wheel ;
So angry it makes me to view her at work,
As if on a treadmill, *one dem'd horrid jerk ! ”
So I fear, my Belinda, we'll neer go to church

Unless you consent to come off from your perch.
—N. Y. Sun.

USE OF EGYPTIAN COTTON.

Therapid increasein the consumption of Egyptian cotton in
this country is a marked feature of the industry. Within the
last five years the importation has increased from 18,790 bales
to 50,000 bales. Most of this goes into the hosiery and under-
wear trade, where it is largely known as “ Maco.” Egyptian
cotton is long in staple, approaching but not equalling Sea
Island in that respect, as also i fineness. It 1s slightly tawny
in color, but the better the quality the less color it possesses,
some of it being of the most delicate creamy tint. It has a
strong fibre and takes dyes with brilliance and permanence.
For those reasons it is peculiarly valuable for warps for dress
goods. It is combed rather than spun, and, next to Sea Island
cotton, it is the favorite material for balbriggans.—Dry Goods
Chronicle.

BRIEF TRADE NOTES.

White buttons for spring trade here continue large.  Re-
port comes of a fashion in the States for small gilts and silver
used in trimming.

W. R. Brock & Co.’s ribbon department reports just to hand
all leading widths in black and colored faille ribbons, their
regular qualities ; black and colored double-faced satin ribbons,
baby and velvet ribbons, etc.

An advance of 1o per cent. in waterproof clothing is re-
ported.

We are glad to notice that W. Montgoniery, so long and
favorably known as a commercial traveler in Eastern Ontario
and the Ottawa Valley, and who was with Gordon, Mackay &
Co. for some six years, having severed his connection with that
firm last fall, has now joined the staff of John Muldrew & Co,,
wholesale woolens and tailors’ supplies, and will travel on his
old ground. We wish him every success.

A SPECIAL IN HAIRCLOTH,

Samson, Kennedy & Co. are making a specialty of a line of
24-inch haircloth at 20c¢. a yard.

LATEST TRADE NEWS.
ONTARIO.

A counter petition is being circulated among the Sarnia
dry goods merchants by Frank Mitchell and W. B. Clark, jun,,
praying that the by-law regulating the hour for closing the stores
be not interfered with by the Council,

Mr. Countryman, of the firm of Countryman & Muir,
Wallaceburg, has disposed of his interest in the dry goods busi.
ness to Mr. W. Yates, Toronto.

Mr. A. Muan, the pioneer dry goods merchant of Ripley,
has just returned from an extended purchasing trip abroad.

Cameron, Murdoch & Co., Lucknow, have adopted the cash
system, find it a success, and do business with greater satisfac-
tion on that basis.

The Brussels dry goods merchants will close their stores
every evening, except Saturday, at 7 o’clock.

Murray & Down, St. Thomas, who some time ago put in a
stock of gents’ furnishing, have sold out this department to
make room for their winter goods. “The firm, as previously, will
confine themselves exclavsily to merchant tailoring.

S. B. Lossing’s woolen mill at Otterville was destroyed by
incendiary fire October 17. No insurance ; loss about $4,000.

The sudden death of Mr. John Boles, of Ingersoll, has been
a great shock to the locality.  He was a pioneer merchant and
highly respected. He was born in County Down, Ircland,
1830, came to Ingersoll in 1856 and began business, which he
conducted up to his death.

Petrolea has awarded the contract for firemen’s rubber coats
to Mr. Belasco, of the Imperial Clothing House.

J. A. Dephour, dry goods, Cornwall, is going out of business.

Mis. F. Carpenter, milliner, Cornwall, is opening a branch
of her business at Williamstown, Glengarry.

Botsford & Mutchmore, dry goods, Galt, have dissolved, R.
W. Mutchmore continuing the business.

J. McKim is closing up his business in Wallaceburg.

The Ottawa Board of Trade has expressed a strong opinion

in favor of two aldermen for each ward instead of three.
TORONTO.

T. S. Lobb’s new store at the corner of Power and King east,
Toronto, is in full swing. ‘T'he front is large and well suited to
the requirements of a good dry goods display. He is continu-
ing his other store on Queen street east.

The Ontario Legislature has granted incorporation as applied
for by the Irving Umbrella Co., Ltd., of Toronto, with a paid-up
capital of $25,000. The directors are: R. Millichamp, G. T.
Irving, A. F. Rodger and T. D. Bailey, of Toronto, and Ed. J.
Coyle, of Montreal.

J. Frank Riepert, of Montreal, was here last week and re.
ports a good opening trade for Oriental silks.

Henry J. Joseph, of the Montreal Silk Mills, was here last
week looking after the interests of the firm.

John Green, of John Green & Co,, London, was in Toronto
last tveek and gave The Review a call.

J. Bland, merchant tailor, has been succeeded by his sons,
W. J. and F. 8, who continue the business under the same firm
name.
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Railway Caps
Firemen’s Caps
Wo mak Police Caps

to:tho ° Band Caps ;
::;:g:;uona Militar)' Caps

i ada Naval Caps i
Society Caps
Uniform Caps
Caps

B o< given,  Samples on application.  Qur stock of Cloth, Tweed,
Sealette, Imitation Lamb and Outing Caps for Fall and Winter is always
well assorted.

Newest Shapes. Best Quality. Lowest Price.
Proprictor of The Torontn Cap Mfg, Co.
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A. A. ALLAN & CO.

Wholesale Only.
1etter Orders
Carefully attended to

51 Bay St. .. TORONTO
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Strachan & Hay

wToronto

Manufacturers

HATS « CAPS

For the Wholesale T'rade.

Soft Fur Hats. Stiff Fur Hats. Soft Wool Hats.

Novelties in Chlldren's Caps
Uniform and Society Caps, ko
Tweed, Sealette and Astrachan Caps

AMERICAN STYLES OUR SPECIALTY

a4

Strachan & Hay ¢ Toronto

D. MAGEE'S SONS

ST. JOHN, N.B. Hats, Furs
Robes, and
N Gloves

Wintcr Caps

“Columhia e
“Fowler”

Are two lines you
cannot afford
to do without.

A Full Range of Everything in Our Line

reenc & Sons Co.

MONTREAL

WHOLESALE MANUFACTURERS OF FINE FUR
GOODS, JACKETS, CAPES, COATS, ETC.

HATS « CAPS

Importers of

Gentlemen’s Furnishings

LATEST STYLES. LOWEST PRICES.
LETTER ORDERS CAREFULLY ATTENDED TO.

Our Travellers are now on the road with*'SPRING SAMPLES for
1896 ; also FALL SORTING SAMPLES.

GREENE & SONS CO.

Warehouse 415 10 $25
St. Paul Street.

A Niontreal
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MONTREAL.

John Platt, who for 45 years has been employed in the
warchouse of J. G. Mackenzie & Co., died last month after a
shortillness. He was 74 years old, a native of Saddleworth,
Yorkshire, Eng., and was highly thought of by the trade.

The death is announced at Brooklyn, N.Y., of Mrs. Eliza-
beth Pyatt Parsons, mother of Mr. John Parsons, manager of
the Dominion Straw  Goods Manufacturing Co., Montreal.
Mrs. Parsons was a capable business woman, and conducted
her husband’s business after his death, assisted by her sons.

A buyer for Tooke Bros. stayed behind in England to secure
a range of ties and scarfs, which, being from the firm’s own
shapes, are expected to be something new, which the trade has
not yet seen.

Mr. Fraser, of the firm of S. Greenshields, Son & Co., and
Mr. Hardy, one of their buyers, are passengers by the ss. Pari-
sian, and bring with them the latest novelties fiom the principal
LEuropean centres,

Thos. Mortimer, formerly with Green & Co, London, is
now traveling in Western Ontario for Glover & Brais.

E. A, Wright, well-known to the trade as office and ware-
house manager for Matthews, Towers & Co., severed his con-
nection with that firm on the 1st inst. to accept an important
post with J. L. Goodhue & Co., leather belting, Danville, Que.,
Mr. Wright has been with Matthews, Towers & Co. since the
organization of the firm five years ago, and will be fullowed to
his new position by many good wishes.

Matthews, Towers & Co. toport a heaitny sorung trade, the
orders being cantious but frequent.

At a meeting of the Dry Goods Clerks’ Committee it was
tesolved to work against the aldermen who are against early
closing. .

MANITOBA AND THE WEST.

Mr. Mundie, of ]. W. Peck & Co., Winnipeg, has gone to

the west on an extended trip.

Mr. R. J. Whitla, Winnipeg, has left to buy in the European
markets.

R. H. Cline, representing Knox, Morgan & Co., Hamilton,
is now covering the extensive tertitory between Winnipeg and
the Coast.

Henry Atkinson, chief of the dry goods department in the
Hudson Bay store in Calgary, has gone to Winnipeg to one of
the company’s stores.

Geo. Garraty, of Gloversville, N.Y., formerly of Acton, Ont.,
is asking a bonus of $5,000 from Brandon to start a glove
factory there.

A. Allan & Co., Calgary, announce that they have gone in
for the cash system absolutely. Dressmaking work must be
paid for on delivery.

THE MARITIME PROVINCES.

‘The fishing along the Gaspe coast is reported poor this fall,
and business correspondingly dull.

Owing to the closing dowa of the mill of the St. Lawrence
Lumber Co., at Bathurst, N.B,, and the throwing out of em-
ployment of a large number of hands, things are quiet at that
point. Through some misunderstanding as 10 who were the

Proper parties to negotiate, the principals in England or the
agent in this country, a sale of the mill property was made in
cach place, to two different firms, who are now contending for
posscssion.  As soon as this difficulty is settled work will be
resumed, both the competing firms being wealthy, and this
prelty town, so beautifully situated on the Baie de Chaleur, will
again enjoy its old-time business activity.

More than two-thirds of the mills along the Miramichi are
idle, owing to the general depression in the lumber trade in
Canada and the United States, and also to the scarcity of logs,
which, owing to the lack of rain in the spring, could not be
floated down to the river. Millions of feet of logs have
throughout the summer been “ hung up,” i.¢., stranded, in the
beds of the woods streams, and unless there comes sufficient
rain this fall to float them down before winter sets in, they will
become: frozen in, and in the spring break-up will be carried
with the ice out to sea and totally lost.

On the roth inst. Chatham, N.B., was visited by adisastrous
conflagration, which “wiped out” a section of the town, con-
sisting of about fifty buildings, chiefly of the tenement class; it
included, however, a small grocery store, a foundry and a car-
riage shop.  Assistance was promptly rendered by the New-
castle fire brigade, but the salvation of the town was wholly due
to a favorable change in the direction of the wind, which, had it
been contrariwise, would have carried the flames throughout the
business portion and swept the mass of tinder from end to end,
the buildings being almost umversally of wood, very old and
highly combustible.

H. W. Yull, an enthusiastic friend of Tue Dry Goons
REeview, manager of the branch store of Messrs. Blanchard,
Bentley & Co., Truro, N.S., spent his holidays across the lines.
He is a staunch Mason and a Knight Templar, and took in the
great conclave of Sir Knights at Boston. The spectacle of so
many Knights in line was a magnificent one and may never be
cqualled. He speaks in the highest terms of the reception that
the strangers received. The courtesy of our American cousins
knew no bonds. He admits that Boston is headquarters for
Templar Masonry, but claims that Truro is the headquarters of
the dry goods trade in Nova Scoti.

James H. Miloe, former partner n the late firm of J. M.
Milne & Co., Truro, has opened up a new establishment
on his own account in Inglis street, where he will conduct a
first-class tailoring business.

The Yarmouth Woolen Mill Co. have found it necessary to
increase their plant and have added eight 6-4 Knowles' latest
looms, one of Hunter's largest new fulling mills, and they
have also increased their power by putting in a large boiler.
They are now manufacturing in large quantities homespuns of
new and handsome designs for ladies’ costumes.

J. A. Clarke, of Brock & Paterson’s, St. John, has gone to
Gault Bros. & Co., Montreal. “The firm and his colleagues gave
him handsome presents before leaving.

‘The Tryon, P.E.L, woolen mills have been shut down, as S.
E. Reid is away on a business trip to Newfoundland.

‘I, Partelow Mott, owner of a woolen mill and store in St.
John, is dead from typhoid fever at the early age of 34.

The Afaritime Wrapper Co., Woodstuck, N.B., are enlarg-
ing and adding new machinery.




THE -- DRY - GOODS - REVIEW 3b

Perrin’s Gloves
PERRIN FRERES & CIE.

Tie Guove House o Canada

7 Victorla Square, MONTREAL.

FACTORY : BRANCHES :
GRENOBLE, FRANCE | Paris, London, New York

PERRIN'S

A LARGE STOCK ON HAND.

Our Travellers will be around shortly with
Samples for Spring Orders

Peter Schngider’s
Sons & (o,

185 and 187 canal Strect, NEW YORK OITY
27 and 29 Victorla Square, MUNTREAL

Upholstery ..
Drapery Goods

Special Designs in Chenille Curtains for Fall Trade
L Saxony, Bengal and Nepaul Chenille Table Covers
Cotton Derby Curtains
Cotton Derby Piece Goods
SATIN REUSSE }
COTTON NEPAULS
SILK TAPESTRIES
BROCATELLES

For Upholstering Work—Fringes,
Gimps and Cords to match.

}:—m-u’-“o—m—m-
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SUCCESSORS
T0 . .

$ IRVING & gQgﬂo
COMPANY NNy

wmmﬂ_f

“Irving Umbrclla Co. we

Manufacturers. . oomesmiib.

SUNSHADES
PARASOLS and
UMBRELLAS

'20 Front Street West
= = -

;—m—o_m—m—o_m—mm—ooow—m—m—ou—a

.. . IORONIO f

These manufacturers represcented in Manitoba and British Columbia by George A.
Campbell, P.O. Box 995, Winnipeg; P.O. Box 466, Victoria, B.C.
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HE Londoun (Eng.) correspondent of The Drapers’ Record,

in writing (his month about fall jackets and coats, and the
fashionable materials used, says: *One of the most stylish
coats of the season is in fawn beaver cloth, fastening up to the
throat at the left side.  ‘The buttons stop at the waist, and the
jacket is so cut as to show the costume beneath.  On either
side of the skirt fronts are slit pockets, just large enough to hold
one’s handkerchicef, tickets or coppers.  But the originality of
this coat lies in the sleeve, the top of which comes from the
collar band. It is arranged in pleats, the centre one being
stitched in some fancy geometrical design, which repeats itself
on the edge of the fronts.

** An exccedingly becomuing  jacket in blue-grey cloth had a
black braided plastron bedecked with small smoked pearl
buttons down each side, fastening on both shoulders with two
buttons. The sleeves were set in by means of fine pleatings,
and the cufls and collars were of Thibet.  “I'lns fur is all the
rage, both in black and white, having no serious trimming rival
except ostrich feather trimming.

“In skirts, I notice something new in the manipulation of
the seams.  They overlap each other, and are ornamented with
a triple row of stitching, which is effective.  This style is ob-
servable on a plum-colored fancy cloth gown, and, in addition
to the stitching, there is a piping of velvet a darker shade than
the cloth. A very pretty bodice of OQriental satin velvet, in
which broken and fancy stripes of plum predominate, has a yoke
of the shell-pink satin, bordered with ostrich and jet passemen-
terie. The sleeves are of a similar cloth, trimmed with the
feather and jet across the cuffs.”

Fawn and other shades of beaver, also jacket and cape cloths,
suitable for making the above, are shown by Brophy, Cains &
Co.

Jeanne, the Paris correspondent of The Drapers’ Record, in-

her October letter says : ** For the present cloth costumes are
to the fore, and many of them are mixed with fur.  QOne model
in blue cloth has a cord running up cach seam, edged with fur.
The sleeves have circles of the same trimming, and three rows
of the same edge the skirt. The jacket is of cloth, soutache
with the same trimmings.  ‘There are also some check home-
spuns. The bodices of these are vest-shaped, with small scol-
loped or plain hasques.  The necklet, revers of sleeves, bodice
and gilet are of caracul.  T'he jacket bodice opens very wide at
the front, and meets at the waist.  For the coming season at
Nice white cloth dresses, richly embroidered with black and
white arabesques, will be fashionable,

McMaster & Co. report a great demand for velveteens in
golden browns and browns which are now being opened up.
New patterns in golf cloakings are being shown.

In dress goods Caldecott, Burton & Spence commence an
important offering of English coating scrges, French coating and
Henrietta serges, German black cashmeres, and a big range in

plain and fancy alpacas, brilliantines and sicilians. The goods
and the prices are right.

A fine range of imported prints for spring trade are being
shown by McMaster & Co. Notwithstanding the advance in
cotton goods they are being offered at the same prices.

“One of the pretticst and most comfortable dresses I have seen
for the present season is in pilot blue cloth.  The skirt is quite
plain, the chief feature being the bodice jacket. Itis very short
and round at the bottom, with small high-up-at-the-neck revers
of astrachan and a very high round collar edged with the same
fur. The sleeve is new, being exactly the shape adopted in
England for gentlemen’s dressing-jackets. ‘I'he coat is festooned
with three black bandeburgs, and is braided with a motif up
cach side of the back and front, a short motif of the same kind
being on'the lower part of the sleeve. -

*“The buttons shown are most elaborate, and are set in pearls
or French brilliants. The ¢ Watteau’ button miniature sct in
brilliants will, I believe, be the most fashionable. They are so
well gotup that it is impossible to tell the imitation from the
real article. A new button is an opal—a heart set in brilliants,
“The shapes, however, vary from the tiniest to those the size of a
crown piece.”

In cloakings, Brophy, Cains & Co. are showing light and
heavy-weight beavers, colored melton, colored diagonals, colored
cheviots, black nigger-heads, black twills, also imitation lamb in
the finer"qualities of grey and black.

Speaking with Brophy, Cains & Co. of dress goods that will
continue to be sold for the balance of our winter season, they
mentioned grey and fawn serges, box cioths, Victoria twills
colored amazons and
wool serges, also the
ever popular black and
mavy serges. They
have had a good sea-
son in costume tweed
effects.  These goods
are medium priced,
wide, warm, durable,
always look well made
up and are easily
trimmed. They are
also showing some ex-
quisite fancy cream
effects for evening
wear.

S. Greenshields,Son
& Co. note an increas-
ing demand each sea-
son for Pricstley’s
dress fabrics. These
makers have justadd-
This i Tux Dav Goons Revicw's canvasser. He €0 10 their well-known
wefuses 1o use a bicyde—100slow for him, he says. lines the new \Water-
witch serges cravenetted. This firm have the sole control of
their goods for Canada.
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HRISTMAS
FANCY GOODS

this month—the most
beautiful range of novel-
ties ever imported.

Every Desirable Novelty in the
realm of . . . .

Needlework Goods and
Decorative Fabrics

is here, and we are prepared for the largest busi-
ness we have ever done.

Speocial attontion will do givon
to Lettor Orders.

Macabe, Robertson & Co.

TORONTO

Why?

There is a reason for every success. It either
fills a long-felt want, corrects a mistake, or s an
improvement on the then.considered best.

In Dress Stays two faults have long been
apparent. They would either bend out of shape
or cut through the dress.

Brush’s Peerless Double Dress Stay

Is a success because it overcomes both these
faults. Made of double steels, one placed above
the other, with the ends so secured as to make
it impossible for them to cut through the dress,
it is more pliable than any other Dress Stay,
and cannot bend out of shape. Noeither will it
melt apart from the heat of the body.

PATENTED AUG. 10THH, 1092

Mada in Black, White, Drab, Blue, Pink and
O!d Gold. Sizes, 6 to 10 in. Put up in
half.-gross boxes or in sets of 9 steels.

Manutactarcd only by

BRUSH & CO.,

TORONTO

Men’s Furnishings.

Wool Gloves and Mitis
Black and Fancy, Men’s and Boys.

Lined Kid Gloves and Mitts

Special values at leading prices.

Unlined Kid Gloves

White, Black, Tan and Brown, 7 to 1o.
Cardigan Jackets

Domestic and Imported, full assortment.

Natural Arctic Underwear
Various qualitics, 34 to 44 inch.

English Collars
Grandee, 158, =, 214, 23 inch.
Glendowe, 2}, 214, 234, 3 inch.
Mentone, (roll points) 23{, 234 inch.
Full Dress Shirts
Open front, ¢ inch bosom, Full Dress
Bows.
Cashmere and Wool Half-Hose
Carriage Rugs.

Wyld, Grasett & Darling

Always the Best

***  SOFTER AND CLEANER
COTTON BATTING
A marked .

Improvement in the quality of

NORTH STAR
CRESCENT .
PEARL . .

Patent Roll Cotton Batting

Will make these Brands sell unusually well
during the Scason of 1895 and 18y6.

Baled or Cased
In 4, 6, 8, 12, or 168 0z. Rolls,

FOR SALE BY ALL WHOLESALE HOUSES.
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DVICES to Canadian buyers point to higher prices: for raw

cotton despite the slump which took place during the
month of October. The drop is attributed to certain large
operators in New York hastening to liquidate under the impres-
sion that prices could not long be maintained at recent figures,
which show an advance during the last three months of about
30 per cent. from the lowest point.  Since then the market has
partially recovered, the closing quotations on the New York
market November 2 being: November, 8.63; January, 8.93;
February, 8.78; May, 8.82. The total visible supply for the
week ending Nov. 1, as given by The Commercial and Financial
Chronicle, is as follows : 3,261,549 bales, compared with 3,283,-
548 bales in 1894 and 3,267,477 in 1893. Owing to the large
orders contracted ahead by manufacturers for goods up to July
next, both in Europe and America, the situation is thought to
point to the maintenance of prices. Early in December the
cotton crop of the South can be accurately estimated, and by
that time, or sooner, the exact prospects for the future will be
definitely known,

THE PRINT AGREEMENT.

HE Print Agreement is still a live subject of discussion in the
. dry goods trade. All the wholesale houses but W. R.
Brock & Co. and John Macdonald & Co. have signed it.  The
latter have for years made a feature of imported prints and will
probably take advantage of the agreement to push the depart-
ment to a still greater extent this year. Mr. Brock has always
been strongly in favor of some agreement on Canadian goods to
brevent cutting, but objects to a list which permits certain retail-
ers to buy at the same price as wholesale houses. His firm has
sent a circular to the trade announcing that they refused to sign
the agreement, and that they will import largely from Great
Britain and the United States.  This circular has had its effect,
for travelers have complained the past week or two that it is
harder to make sales and buyers are putting off. 1In fact, the
tendency is to wait until the last moment before placing orders.
Tocounteract Brock & Co.’s circular, Gault Bros. & Co. have sent
one to a few of their own customers praising the quality of the
Magog goods, of which they offer a greater number of patterns
than ever before.

The retailers who were told they could buy at wholesale
prices if they signed the agreement are not showing any great
anxiety to do so. In fact, as far as we can learn, only one house
has bought so far, and that order was only asmallone.

Whether by accident or intentionally, the framers of the
agreement have put the big department stores who cut prices
in 2 predicament.  The Carsley Co., Montreal, and the Eaton
Co., Toronte, dare not sign the agreement.  If they did they
would find their competitors underselling them. If the Eaton
Co. took advantage of the agreement they could not sell at
less than any retail housc could buy. Robert Simpson or Mur.
ray & Co. would instantly fill their windows with, say, indigo
prints, at a cent R} yard less than the combination price, and use
them as a leader against the Eaton Co. The latter, of course,

refuse to sign, and will buy from the jobbers. We presume,
however, that big retail buyers, like Long Bros., of Collingwood,
will take advantage of their ability to buy at jobbers’ prices.

COTTON PRINTS.

To judge by a circular issued last month by the Magog
Mills, it would look as if there was to be no jobbing of big lots
by the end of the season, as they have already cancelled 112
patterns in their fancy weaves and piques, declining to take any
further orders this season for them.

Prices in the cotton print list continue unchanged this
month, as follows :

*  Anilines, Black and Whites
**  Pompzdour Styles.. .
......... Chtecesecstnaes Ve ees BY

..................

Anilines, Black and Whites..
“  Pompadour Styles .
Solid Black No.

Indigoen— o 6%
o N sy«

D.C.* i inanes -

GC % ciiiet ceeeeeranes BILARY

SPECIALS.

Callin—Lifht wovee to ten cecereeeeeiecne s e 4% cta.
o Dark .....,. ... ®e sees seece-seeccance eesmeace s "
Delaineites wuue vveiis i vivciieens e ooeeere e 6l
Cretonnes.. ooy viiiiieeens veneerennnnnn, & teeees-iicee seseee 7Y -
SUBDEr SUIIBEY e eeteiiiaiiie centeeacanneins s oo 7% -
Salisharvs.cueeerennen cennnnnn. cre v e ceeeeeeee . 75
Fancy PIqUEs coeeenes ceeniies ceieecennne veseerennn e 8 o
A Duck, a5 inches weeniennn oon. Sireeicce ceeitentee vee cnee s 7%
AL % 10RO s e ] e
T w.t0 Y
Outing Cloth, 28 inches v.uue oouee.e.... Tees teene riree esee o
Skirting, 37 inchcsuees  weeenrnn.... L T *- S L
Ladas Tweeds oo .evvainns .os o, eer vees sence eae ceeto
Printed Moleskine . ... ...... cve ee ae [, RIS

ADVANCES IN COTTON GOODS.

Since the last issuc of THE REVIEW the Canadian Colored
Cotton Mills have issued four circulars making advances of 5 per
cent. in- shirtings, galateas, tickings, fannclettes, ginghams, cot-
tonades, skirtings and denims.

The Merchants’ Cotton Co. issued their revised prices on
October 23rd, advancing 3-3, 9-4 and 10-4 in grey, plain and
twills from 21{c. to 2%4c. per yard.  Butter cloths are also {c.
higher. A further advance of 1c. per yard is recorded in pillow
cottons.  Grey cottons, extra fine grades, have been advanced
from 3{c. to 1c. per yard.

The Parks Cotton Co., of New Brunswick, on October 10th
advanced warps, also single and double yarns, 1c. perlb. D.
Morrice & Co. also announced an advance of 1c. perlb. in their
yarns and warps.

_—

A POPULAR LINE,

No article in children’s underwear has met with more appre-
ciation than the infant’s vest with open front offered by S.
Lennard & Sons, Dundas.  Parents know the difficulty of using
a close vest for infants. They are apt to be difficult 10 put on
or get off, and the open front makes adjustment perfectly simple.
The “Elysian” is consequentlya favorite with the trade.



>

PERNENPS M s a8

[l

THE -- DRY =- GOODS -- REVIEW 39

Lister & Co. s

32 Inch Black Silk Velvet

For Short Capes

18 Inch Black and Colored Silk

Millinery and Dress Velvets

NONE TO EQUAL.

(e o 0 0 4 0 L 4 0 o b 2 o Db O o o 2 2 2 JJ

Emil Pewny & Co.

Sun Life Building

¢
¢
¢
¢
M. MONTREAL l
g

Honest
Kid Gloves

What we mean by Honest Kid
Gloves is that they are the best
glove that can be produced to be
sold at the prices we ask you for
them.
If you require Kid Gloves, when

e 2t 2 X b X B i & L L L X 2 2 L 4 & & L 2 L 1 2 J

‘T'o be obtained from leading wholesale you see this do not hesitate but 2

houses in Canada. write at once for samples.
_— Stock on Hand of all i
Standard Lines 1
Manningham BRADFORD |¢ Factory : GRENOBLE, FRANCE.  §
Mills Eng. L é
LT X 2 o 2 = S S N

THE . . .

C. Turnbull Co.

Esr?;;sum or G ALT, (LiTen,)

MANUPACTURERS OF ALL XINDS OF

Full-Fashioned Underwear, Ladies’
and Children’s Combination Suits, Men’s
Shirts and Drawers. Jersey Ribbed Per-
fect Fitting Ladies’ Vests, Drawers, and
Equestriennes, Ladies’ and Children’s
Anti Grippe Bands. Sweaters, Striped
Shirts and Kaickers.

WE GUARANTEE SATISFACTION AND PERFECT FIT.

- O
TORONTO OFFICK:

GOULDING & CO.

27 Wellington Street East.

Thibaudcau Bros.
& Co.

Importers of ——amam.

ENGLISH

FRENCH. .
GERMAN &
AMERICAN

————

THIBAUDEAU FRERES & CIE.
Quebec.
THIBAUDEAU BROTHERS & CO.

London, Eng.
THIBAUDEAU BROS. & CO.

332 St. Paul St.

MONTREAL
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NECKWEAR.

‘I THIS time of the year the live retailer is on the look-
A out for suitable novelties for Christmas presents, and
nothing is more acceptable to the average man than a good
necktic.

The class of neckties most in demand for Christmas are of
richer silks, more
delicate tintsand
more  elaborute
patterns  than
sell at any other
time of the year,
the reason being
that they are
chiefly sold to
the fair sex to
give away for
presents.  The
old-fashioned way of filling this demand was for the retailer to
buy his new spring goods m November and take chances of
getting some of them delvered to him before Christmas.
Naturally, the keen retailers rebel against having spring goods
shown to them as Christmas goods, and now welcome the
change offercd to them Ly E. & S. Currie of a special Christ-
mas collection of great variety, the silks of which have been
sclected solely with a view to the holiday trade, and these they
guarantee to deliver in November.

Another specialty with them is a single scarfl ina fine en-
amelled box, with holiday lettering in gold, to retail at the popu-
lar prices of soc, 75¢. and $1.

This firm also say that they willshow on January 1 an enor-
mous range of purely spring goods of an ¢n-
tirely different character to what they now
show for Christmas. And they absolutely
refuse to follow in the old rut-way of de-
livering goods for Christmas with 1st April
dating, as they look on this as the in-
ducement held out to help sales of goods
not suited for the Chiistmas trade, and
the time of delivery of which is open to
doubt.

No, 221- E.& S G

FIBRE CHAMOIS HAS COME TOSTAY.

We live in an age o* innovations, where
new things in every line of business spring
into life, are trded on their merits, and
then cither disappear from view as failures
or c¢lse hecome so much a part of the es-
tablishcd order of things that we forget we
ever did without them.  Not long ago
Fibre Chamois was an innovation, but now
its pracucal worth has established it firmly
as a necessity to the dressmaker and tailor.
The double value 1t offers makes it desir-
able for evay lady: To get the necessary
stiffncss, and at the same time a comforting, storm-defying
warmith, and all for a few cents, 1s inresistible.  In the States
neatly all the uniforms of men with outdeor work, such as
policemen, milroad people, street car men, and others  whose
clothing 1s made by contract, have a lining of Fibre Chamois

N 222-E. & S.C.

throughout the coat and vest. And this is a good point of ad.
vantage for a clothing man offering tenders for such work.
Great warmith is thus given without adding bulk or weight, and
a much lighter cloth may be used and yet the result will be
most satisfactory. There is no extra cost in thus making up
clothing, in fact it is cheaper, for the £ibre Chamois takes the
place of the haircloth and canvas at a much lower price. In mili-
tary uniforms
especially this
interlining is in-
valuable, for
such  garments
must have a firm
body and unim.
peachable  stiff-
ness all the way
around, and yet
be taut and trim
without increas-
ing the belt line unnccessarily, 2nd in this capacity Fibre Chamors
is uncqualled. Neatlyall wide-awake clothing men have realized
before this that such advantages are going to be insisted on by
their customers, and have had lines made up in this way, thus
providing an outfit with a better appearance and capacities for
comfort unthought of before.

No 225-E. & 8. C

PRINCESS MAY SUITINGS.

A specialty is being made this scason by McMaster & Co.
of their Princess May suitings. ‘I'he material is a crimp in
light and dark colors, with every varicty of shade and all new
designs. “The goods have chene effects, and the popular colors
are blues, pinks, corn, butter and heliotrope.  In the dark
effects their popularity for second mourn-
ing is assured. In the better qualities the
silk appearance is marked.

A SNAP IN WHITE COTTONS.

A complete assortment of Swiss em-
broidered handkerchiefs for the Christmas
trade, to retail from 10c. to 45¢. each,
is offered by Wyld, Grasett & Darling. The
firm note a good demand for wool hosiery
and mitts and ladies’ underwear, in fact,
for all knitted stuff.  Lines now offering
that call for mention are an extra heavy
line of boys’ ribbed hosiery, scamless feet,
all wool, to retail at 20c. to 25¢;a line of
plain cashmere hose, ladies’ sizes, seam
less fect, to retail at 25¢; extra heavy in
the same, retailing at soc.  The firm have
a few cases of special value in white cot-
tons at special prices to close them out.
They are perfect goods, and the offer is a
snap.

Mr. James Beckett, the popular manager of Mr. Caudwell’s
spot cash stores, has returned to Brantford from ‘Toronto. He
called upon Mr. Caudwell and found him comfortably located
at r. Walker's. Heis rpidly improving and hopes 10 be home
the second week in December.
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It's

in the
shape

of

the Dcor

i where we have a distinct ad-

i vantage over all other makes of

safes. . e e e

i Our door is constructed with
a double tongued and grooved

% frame, made of galvanized homo-
geneous steel, in such a form that

i heat, which, with the old style of
door, penetrated into the safe, is

i now eatirely excluded.

L

You can rely on the

Taylor Safe.
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Kleinert’s =
Dress

Shields

‘The Gem
Invincible

Featherweight

trade mark and offer to pay for any
damage to dress from use of same.

|. B. KLEINERT RUBBER G0.

New York

N6 to 726
Broadway

Toronto

28 Front St. West

i
REGISTERED
We guarantee all shields bearing our
z

OBSERVE

That we are headquarters for
the following :

URLAPS. Al the newest designs in Turkish, N ILKS (art), plain and creped. Embossed and
Persian and Fleur-delis effects. A D waved Silkalines and Sateens. These are

ORIENTAL Rugs. Allsizes, from 134 x3 to 12x 14.

show.

UN EXCELLED patterns and prices for all goods we

OOK out for the plums; if you don’t secure
them your oppesition may.

are away down in price.

TOURAINE SILK effects on cotton goods which

cleven mills to choose from.

ELEVEN MILLS. We submit the samples from

are the daintiest effects on the market.

ROYALINE CREPONS—phain and figured. These

B B & &

the Jatest out.

HE above are vsed everywhere for draping Man-
tels and Pianos, covering Cushions, ctc,

ASTERH and Oriental effects are now the correct
thing. We show them on all classes of
gsods. .

HEN our traveler calls, do not fail to see this
uncqualled assortment.

MERICAN designs lead the world for beauty and
cheapness combined. We have them !

EMEMBER you will find among our samples
everything in this linc worth seeing.

HE time to make your sclection is Now. The
holiday buyers are looking for them.

30 Wellington Street East, TORONTQO
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RAVELERS for clothing houses are now out on the road
with spring stuff; and orders are coming in well.

Mr. Barrett, of McDougall, Bamett & Co., Montreal, has
returned from Europe.

E. A. Small & Co. find trade in the Northwest satisfactory,
showing a marked increase over last year. In British Columbia
mining districts, like the Kootenay, H. Shorey & Co. report a
larger demand for the better class of clothing.

In frieze coats, Canadian goods seem to have the call.  As
previously noted in Tui: REVIEw, this year's native [riezes, both
for men’s and ladies’ goods, are excellent.  One firm, which had
a special line of fine Insh friezes from the Athlone mills, found
that they made no strike in competition with the native stuff,

“The increase m the use of Canadian material for clothing
is noteworthy,” said Mr. Adams, of E. A. Small & Co., to TuE
Review.  “In the ten years between 1870 and 1880 the pro-
portion was, roughly speaking, probably less than one-third of
native stuffs. Now, perhaps four-fifths of the clothing in this
market is made from them,”

For spring overcoats the demand is for blue and grey and
drab worsteds and Oxfords.  Green shades are steadily making
their way forward for next winter's styles. In suits already the
green mixtures are much in favor,

R. C. Wilkins, Montreal, is introducing aline of overalls with
bibs and braces, for boys from 5 to 10 years of age.  As they
will save a great deal of wearand tear in the boys’ stockings and
pants, there should be a good demand for them. They are sold
at $35.50 per dozen.

Hutchison, Nisbet & Auld report that the sotting season
trade keeps up satisfactorily, while placing orders for spring are
more than ordinarily good.

“ How do people take the advances in clothing ?” was asked
of a retail mantle man.  “Well,” he replied, 1 think the Jast
man gets the order.  That is 1o say, the customer goes round
toall the stores in the place, finds the advance general, and
finally buys at the last point of enquiry.”

John Fisher, Son & Co., Montreal, are able, they announce,
to sell at the old prices despite a rising market. The English
house of the firm, being on the spot, were able to buy early from
a strong belief in the continued upward tendency of prices, and
since Mr. Fisher, of Montreal, crossed to England in June the
firm bought 2,000 picces, which are being delivered as required.
But the low prices in these goods are a great attraction, as the
English mills in some districts have been working night and
day, and advances in some lines of imported woolens have
ranged as high as 50 per cent. since last Muy.

The great demand for English woolens from the United
States throws Canadian orders quite into the shade this scason.

While a Canadian buyer sat recently in a manufacturer’s office
placing an order for some hundreds of pieces in certain lines,
cables came in bidding for 10,000 picces in three lots. No
wonder the English maker is not tumbling over himself to grasp
the colonial trade this year.

H. Shorey & Co. continue to push with success their range
of Rigby costumes. Those for ladies, consisting of skirts and
blaizers, go very well, their adaptability for street wear in rain
or shine being greatly appreciated. This waterproof material is
still in large demand in the States from Philadelpbia to
Chicago.

R. C. Wilkins, Montreal, has got out a very nice show card,
made of aluminum and finished with carmel. * The Rooster
shows up to good advantage.

This is the time when buyers are lookipg about for fancy
woolens. Hoods, clouds, mitts, bootees, infantees and other use-
ful lines in this class of goods will be found at Brophy, Cains
& Co.’s.

THE IMPERIAL SAFETY PINS.

Justas in so many other Canadian lines, safety pins made in
Canada are meeting with much success. Although there is only
one factory in Canada making them, prices have been brought
down over one-third in recent years. This is due to foreign
competition, and does not offer much temptation for the manu-
facture of safety pins in this market. In fact, the Canadian pin

owes its success to its quality, being superior to the European
article and equal in every respect to the United States pin. A
recent feature which is telling in their favor is the method of
putting the goods up. Instead of being lumped into card-board
boxes, the makers are sending them out in neatly-turned spool-
shaped cases, containing three dozen to a case. These are quite
ornamental, look well both in the shop and in the consumer’s
home, and will doubtless help the sale of the pins. ‘The com-
pany which makes them—the Montreal Suspender and Umbrella
Co., Montreal—sells to the wholesale trade only.

————————

H. L. Smyth & Co. have removed their Toronto office from
Bay street to the Manchester buildings, Melinda street. Mr. H.
L. Smyth, who is at present in the European markets, will be
back early in December. During his absence F. P. Roger is in
charge of the office.
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We have the most
complete clothing
factory in the
Dominion.

Samples and prices on application.

Clayton & Sons

Halifax, Nova Scotia
¥
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FOREIGN AND
‘ DOMESTIC

WOOLLENS
:

@)

A fully assorted
stock on hand.

and

Tailors’
Trimmings

Hutehison,
Nisbet & Auld

34 WELLINGTON STREET WEST

-—"TORONTO

James Johnston & Co.

26 St. Helen Street,
Sireet MonTrREAL

>

Importers of British and Forclgn Dry Goods.
Dealers in Canadian and American Staples, Etc.

e

Sole Agents
for the

Antiseptic
Sanitary
Diaper

Pat up in 10 yd. lengehs,
in the following widths ¢

18,89, 22,34, 871n

N

DEPARTMENTS

Silks, Ribbons, Trimmings, Dress Goods,
Velveteens, Hosiery, Gloves, Underwear (Gents’,
Ladies’ and Children’s), Smallwares, Handkerchiefs in
Silk, Linen, Cotton, Muslin, Laces, Embroideries ;

Cloths, Tweeds, and Gents' Haberdashery.
A Fine Assortment of Scotch Zephyrs in stock.

DOMESTIC COTTON GOODS
OF EVERY DESCRIPTION

---o oo

SreciaL . . .

Attention Glven to Letter Orders

We invite all Merchants visiting the City to call,
They will be cordially welcomed.
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MERCHANTS AND FEATHERS.

This is the time of the year when the prosperous farmer
looks over his flock of geese and turkeys, surveys them with
pride, and calculates how many dollars this fall-harvest will
bring him.  So much per pound for the stripped bird, so much
for wing and tail feathers to the manufacturers of feather dust-
ers, and so much per pound for the downy small feathers. In
former years the latter item was always a dubious one, for unless
one of his friecnds wanted a feather bed there was no demand
for this article ; Jatierly, however, and since the establishment
at Montreal of the Alaska Feather and Down Co., quite a few
country merchants offer to buy feathers all the year round.
They get them from the farmers in trade and sell them at an ad.
vance to this company for cash, thus making a double profit. For
the benefit of our country readers here are the latest quotations of
the Alaska Company : Goose feathers, 35 to 4oc. per Ib.; duck
feathers, 25 to 3oc. per 1b.; hen feathers (colored), 4 to 6c. per
Ib.; turkey (soft), 2 to 2Y4¢. per 1b,

JAPANESE SILKS.

The Canadian branch of H. Ishikawa & Co., of Yokohama,
Japan, at Montrenl have reccived in the past few days a ship-
ment of colored Japanese silks, in all shades, 23 and 27 nch
widths ; white handkerchiefs, in assorted sizes and grades; gold
stamped zotton crepes, in 3o different patterns, suitable for
Christmas decorations and fancy work, hand-made Dantsu
rugs, from small door mats to those suitable for large parlors.
‘These are going into stock to fill small ordets. The same
steamer brought several shipments which went direct to the
larger buyers,

SMALLWARES.

‘T'his is a department whith requires careful watching both
in buying and selling. Put a competent man in charge and you
will find it one of the most profitable departments in your
business.

Brophy, Cains & Co.'s shelf smallware department is well
assorted; they are constantly adding new lines toit.

DOING A LARGE BUSINESS.

‘The Dominun Suspender Co, of Niagara Falls, have been
so heavily oversold this last two ot taree months that they have
been far behind in shipping, although they are working to their
full capacity, and also overtime. They are now catching up, and
will be able in a weck or two to ship very promptly.

GLOVE NOTES.

Mz, E. W. Foster is visiting the principal points in the Mari-
time Provinces for his firm, Fitzgibbon, Schafheitlin & Co,,
Mantreal.

Prices are firmly maintained.
very scarce.

(iood schmaschens continue

A STRIKING LINE.

The golf blouse continues in high favor, and Kyle, Chees-
brough & Co., Montreal, report a shipment just i, and more
coming. They have also a striking line of black cape velveteens,
32inch, which the trade will wish to have.

CHARLES H. RICHES
SOLICITOR OF PATENTS

Canada Life Bidg., King St. West

Patente and Trade Marks procured in Canada and foreign
countrics,  Handbook relating to Patents free on app;iccglion. Toronto.
O ’ HE Estadlished
1836

ASSURANCE COMPANY OF LONDON

Capital and Funds, $36,465,000
Revenue, $5,545,000
Dominton Deposit, $200,000

Canadian Branch Office :

1734 Notre Dame St , Montreal. ROBERT w. TYRE,

G. E. Moborloy, Inspector. Manager.

MARINE INSURANCE

MANNHEIM INSURANCE CO.

Grant Open Policies 10 Wholcaale Grocers and Importers at specially
favorable ratew _Further particulars obu‘??ml.lc by pecially
applying to Local Apent, or to

Jas. J. Riley & Sons,

Managers tor Canada

. « MONTREAL

THE PEOPLE’'S

Building and Loan Association

(INCORPORATED)

HEAD OFFICE - - - - LONDON, ONT.

When Lusiness is prosperous every merchant ~hould put by a ular monthly <um i
our Class ** A * stock. It will be_:n—glahle when you ncJ:l it myost. “szg deposited ¥nomh;;
is estimated 1o mature a $500 certificate in 934 yeans  Larger amounts in [ile ratio.

., Security. firt mortage loans—the hasis of wealth, Money loaned to buy a home, 10
tuild, 10 reemodel the old house or pay off old mortgages.  Agencies in all alc jsincipal
towns and cities in Ontaris.  Write for manuals and natme of resident agent in yous local-
ny. Dounotdelay. It will pay you.

AIRD'S STOCKING DARNER

Hy the use of this little loom the
finest table Jinen, as well as the
coarsest stockings, can be more neat.
ly and better repaired than by hand
and n_onetuentieth of the time.
Made in bronzed steel, and payve
tcarly 50 per cent. profit,

CANADIAN DEFUTS,

€. C. TINLSNGQ, Winnipeg.
BLAIKLOOK BRQS., Montreal.

K. Ishikawa :
& Co.  voxomama

e JAPAN
Weare now ready to fill your orders for
Colored Japanese Habutai Silks.
Hemstitched White Silk Hdkfs.
Gold-Stamped Cotton Crepe.
Hand-Made Dantsu Rugs.
Send for prices and samples 10 Canadian Branch, g

NO. 23 ST. JOHN ST., MONTREAL.
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Special

Having sccured at old prices
a large supply of

Clay Twills,
Venetian and
Corkscrew Worsteds

(BLACKS AND BLUES)

We are in a position to offer them to the trade much below
present values. Samples are in the hands of our travelers,
or may be had on application,

JOHN FISHER, SON & CO,

442 and 444 St. James St., MONTREAL

FRENCH

KID GLOVES

IF YOU ARE IN DOUBT
As to your Quality, Style or Delivery
Date this fall

PROTECT YOURSELF
By ordering NOW

EUGENE JAMMET’S

UNEXCELLED QUALITY
7 Stud Laced, gusseted, $12.00; guaranteed line,
a specialty.  Shades—light, medium, dark tans
and blacks.

Full Stock of Lined Gloves on hand for Immediate
Delivery. Samples on Application.

FITZGIBBON, SCHAFHEITLIN & 0.

(Late THOURET, FITZGIBBON & C0.)

... MONTREAL

Wn. PARKS & CO'Y, Itd.

ST. JOHN, N.B.

,Cotton Spinners,
Bleachers, Dyers
and Manufacturers

NN 75| DN
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Grey Cottons, Sheetings, Drills and White Ducks, Ging-
hams, Shirtings. Tickings, Denims and Cotionades, in
Plain and Fancy Mixed Patterns. Cotton Yarns, Carpet
‘Warps, Ball Knitting Cottons, Hosiery Yarns, Beam Warps,
for Woolen Mills, and Yaras for Manutacturers' use.

THE ONLY “WATER TWIST ” YARN MADE IN CANADA

AGENTS . . .
WM., HEWETT & CO., 30 Lolborne Street, Toronto,
DAVID KAY, Fraser Building, Montreal.

JOHN HALLAM, 83 Front Street East, Toronto, Special Agent for
Beam Warps for Ontario,

FILLS NEW BRUNSWICK COTTON MILLS.
ST. JOHN COTTON MILLS.

~sme——ST. JOHN, N.B.
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QUEEN VIOTORIA,

We do not know whether the manufacturers of the Victoria
Crochet Thread had in mind the eminent position held by the
individual whose name it bears or not. Certainly the new
crochet thread which has been placed upon the market has
many points of superior excellence which would place it in the
front rank of any similar product. Every woman who has had
any experience in crocheting the various threads that have been
placed upon the market the last few years has been troubled
by the common fault which has existed in ali, that of the thread
kinking. ‘The Victoria Crochet Thread has a peculiar twist
which entirely does away with this difticulty, and at the same
time renders the thread soft and pliable after washing. In
addition to this good quality, there is one more which should
be mentioned.  Any picce of work which is commenced from
one box of crochet thread can be carried on by a spool from
another box without any fear that the thread will run uneven.
This is a distinct advantage to all crocheters who previously
have had to buy several boxes at one time in order to avoid the
dhfficulty of matching from another box. We call particular
attention to the advertisement of the Victoria Thread in this
issue,

— e ——— e

DRAPERY GOODS.

Boulter & Stewart, whose * ad.” appears on another page of
this issue, though comparatively a new house, are now one of
the best known firms in Canada in their special lines. They
started in to make a specialty of goods used for drapery pur-
poses, covering of cushions, etc., and they claim with confidence
to be decidedly “on top” in this respect.  Their travelers
cover Canada from the Atlantic to the Pacific, They are
always pleased to furnish samples by mail when requested. It
will pay to examine their novel *“ad.” on page —.

THE UMBRELLA CO.

The Trving Umbrelia Co., Ltd., have moved into their new
quarters, 2o Front Street West.  With factory and sample room
centrally situated, this will be convenient for buyers from out-
side.  Anticipating advance, the company bought for the spring
trade as early as July last, and they are able to give values in
tops, with a splendid selection of sticks and handles. A large
assortment of these latter is carried m stock, and is continually
being freshened with new styles, as close touch is kept with the
stick market.

RIBBONS,

Brophy Cains & Co. are well assorted n black and colored
reversible satin ribbons, all the new shades.

DEMAND FOR DOWN QUILTS.

The Alaska Feather and Down Co. has been working over-
time during the whole of the moath of October. This shows
that not only staples are firmer, but that also for fancy goods
there is an increased demand.

—

FLANNELETTES.
8. Greenshields, Son & Co. have made a large clearing pur-
chase of flannelette switings. They can be retailed from § to
10¢. per yard.

—

A. B. MITCHELL'S

Rubberine, Vulcanite and Waterproof Linep

Colinrs, Cuffs, and Shirt Fronts, whitc and colors, apecially adapted for
Travelers, Sportumen, and Mechanics.  For aale by all wholesale houses, ff
you cannot procure, write direct for samples and prices. Largest and leading
manufacturer sn Canada of these goods,

Office and Factory : 16 Sheppard St., Toronto, (nt.

BEATTY, BLACKSTOCK, NESBITT, CHADWICK & RIDDELL

Barristors, Sollofitors, Notaries, Eto.
OrricEs—Bank of Toronto, cor. of Wellington and Church Sts,
TORONTO, - ONTARIO.

Solicitors for Bank of Toronto ; Boan) of Trade, Toronto ; R. G. Dun & Co, (Mercan.
tile Agency), et

*'HONEST GOODS AT HONEST PRICES.”

Made at the e, ]
Montreal Fringe «« Tassel Works

MOULTON & CO.

12 St. Peter Street

¥ Montreal

Muer Bros. & (0. Mowrmen:

Keosine [COLLARS Smet 9pem, Henlan
teuibdes | MOZART CUFFS
Angelo & Raphae

Agent for Ontario ¢

Bon. Allen, Toronto.

Onlzy the ver¥
best materials
Wro used In the
manufacture of
theso Goods

Standard Lines
of Fine Linen
Facod Collars
and Cufls

Reversiblo Livtenc
Collars and Gufia,

World Wido Popularity Tho Delicions Perfame,

Crab Apple Blossoms

KXTRA CONCENTRATED

Pukupinr,:,:,4.6,8,and:6
ounce bottles

And the Colobrated

Crown Lavender Saits

Annual sales exceed 500,000 bottles,
Sold everywhere.

‘THE CROWN PERFUMERY CO, f
177 New Boxo Sr., Loxvox, Exc,
By all principal dealers in perfumery,

rab-§w:

JBrossons

“FITS LIKE A GLOVR"

- THOMSON'S

ENGLISH MADE,
. “QGlove-Fitting,” Long Walsted. Trade Mask.

GORSETS ™z

Prices;

The Perfection of SAape, FinitsA and 3
APPROVED by the whole polito world.
BALE OVER OIiZ MILLION PAIRS ANNUALLY,
Alarge stock of these GOOD VALUE Corscts always on hand at
JOHN MACDONALD & C0'S, TORONTO,
MANUPACTURERS: W. 8, THOMSON & CO., LIMITED, LONDON.

See that every Conet is marhed *THOMSON'S GLOVE, €ITTING,” and bean,
our Trade Mark, the Crown. No others are genuine.
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‘“ Pitfalls of the
Dry Goods Trade”

A series of able and exhaustive essays upon
the above subject is now published in
pamphlet form. They furnish much food
for reflection, and contain many valuable
suggestions regarding matters of import-
ance to every retailer.

oo tamedaress v cents

Ask your wholesale dealer
tor the . .

IMPERIAL

Sarery Pins

The neatest package on the market.

Each box contains 3 dozen assorted sizes, and can
be retailed at 10 cents,

Manufactured by THE M. 8. & U. MFG. CO.
568 St. Paul St., Montreal.
Tho Wholesale Trade only supplied.

Champion Fire au
Burglar-Proof Safes

Made with Solid Welded Angle tron Frame, Iron Inade
Doors 3 1,000,000 Changes Combination Lock. Twelve
years trial have proven them the Hest. Fifteen sires in
stock,  Write for our Price List.

S. S. KIMBALL
377 Craig st. Montreal, P.Q.

Thorpe Manufacturing Co.

25 Melinda St s TORONTO

Wholeaale Manufacturers of

Fing Ready-Made Clothing

——

Pants a Specialty

Our Travelers are on the road now. If they do
not call on you, send for a Sample lot,

Write for Prices for Knickers.

A Pension
for Life——

DO YOU See one of our agents about
WANT it, or send for explanatory
ONE ?

circular to Head Office.

MANUFACTURERS' LIFE INSURANCE COMPANY

63 Yonge St. (cor. Colbornc) TORONTO, CANADA

“LAMSON CASH CARRIERS.”

desire.

6 ‘These illustrations show our ** Nonpareil
Cash and Parcel Carrier.” The best
Package Carrier offered on the market.

We manufacture and always have on
hand all other styles of Carrier you may

Scnd for our now Catalogue.

Correspondonco invitod,

DESK TERMINAL. .

E. ST. AMOUR, Temple Building

MONTREAL
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. | Dogs for Business Men
e I Ia n Ce B r a nd Irish Terrler Puppies for Sale—l?;oxn stock that has won

first prizes in leading British and American shows. They are

4

Full fashioned Ribbed Hose, Phin Hose, Gents’ now the fashionable breed in Great Britain, They are the most
Half-hose in Black and Colors, Elastic Over-hose, faithful companions, best watch dogs (the Standard Oil Co. use
Ladies’ and Children’s Mits, them exclusively), for they will fight until the last drop of blood

We are offering some good drives in in their daring little bodies in defence of their master or his

BOYS’' RIBBED COTTON HOSE property.  No rats can live where they are. They are ex-

. . ' the woods, and very fond of the water.
To clean owt Stock.  \Warranted Stainless. cellent dogs for the wood ! y te

Letter Orders promptty attended to, K' NK 0 R A KENNEL 8 IMPORTERS AND
~: MANUFACTURED BY :— BREEDERS

THE WILLIAMS, HURLBURT CO. P.0. Box 2179 MONTREAL P.0. Box 2500 TORONTO

COLLINGWOOD, - ONT.
BEEN MAKING HOMESPUNS 98 YEARS ESTERN tacomorated |y o e
Tweeds and o o o« ASSURANCE AND
Homespuns COMPANY. MARINE
For Spring and Summer, Handsome, Cool, Durable. '

Unexeelled for Head orrice Capital . . . $2,000,000.00

o ’ . . Toronto Assets, over - 2,375,000.00

Tou l'lStOSr f,de dBM"LS!“eSS SUItS Ont. Annual Income  2,200,000.00
All genuine Oxford bears our Trade Mar i Tape woven acruss the .

ends of every web.
—— e

———————

OXFORD MFG. (0. - - OXFORD, N.S, [o-+commssume s xmoes vieerrsons

he “ELITE” Waterproofs

MANUFACTURED BY

THE GLOBE RUBBER COMPANY

' e v - ’ A . -
i . [haesat . =
LTy 35

_ A By

3 P - - 3 Al -

oD

otk SaieBHOG

MANCHESTER, ENGLAND and QUEBEC, CANAD

They are positively guaranteed for 5 years. Made in medium and best qualities and
latest styles.  Highest award granted at Toronto and Montreal Exhibitions.

Ask Wholesale Houses for “Elite” Waterproofs
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THOMAS ME ALEY & CO. 10 cm.mo'mnsw._._._

MANUFACTURERS OF

Wadded Carpet Lining Milcs & Co.

MEALRY STAIR PAD. AND NEW ADDRESS. .. TAILORS
' 515,"57_2&08 4 Sackville St., Piccadilly, \
ONT. London, W.,
OFFZIZ!E;iha[i"e t Nﬂfth- Late 21 01d Bond Street. ENGLAND.
PRING .
ANADIAN S=E2 )\ Matthews, Towers & Co.
OTTON miLLs co.  |§O(
o0 _ WHOLESALE
Ginghams, Zephyrs,.Flannelettes. Dress v

Goods, Skirtings, Oxfords, Cottonades,
Awnings, Tickings, Etc.,, Etc. . .

Men’s Furnishings |

—: NOW READY :—

73 ST. PETER STREET

e Samples in Whole- y
P T, D MORRICE, SONS & C0. Acewrs | we wanr, -« Montreal, Quc.

NMANL T ACTL BI L 00y

HOSIERY s
UNDERWEAR

We are patentees and sole
manufaclurers of

i " Nursing Vests
Infants’ Vests

Made from finest European Varns.
Wholesale trade only supplied.

¢ Elysian” Nursing Vest.

¢ Elystan ” Infant’s vest.

S. Lennard & Sons - Dundas, Ont.
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% ] Our Prints are equal, and many lines superior, to those of former seasons. The prices are the same
?.

- SPRING SEASON
.. 1896 .

UR central idea is to place before customers goods suitable for their trade, and superior in value

O to any on the market. To this end we are applying ourselves with great-success. Early
this year, before any advance of much importance in manufactured goods had taken place,

we felt convinced a decided turn in_the tide of .commerce would very soon set in, and ac-

cordingly shaped our course of action for the future by sending our buyers to the markets early, thus
placing many of our contracts before any advance took place, and all of them before the great advance
for Spring Season, 1896. Some of the manufacturers with whom we Placed these early orders have
already offered us a fair-profit to cancel same, owing to raw material and yarns havine advanced so much.
Our travellers are now on the road with samples for Spring Season, 1896, and we desire to point dut

that by placing orders with us early, you will secure goods at the lowest point for this season’s trade ; as any
repeat orders we may have to place with manufacturers will be at an advance of from ten to fifty per cent.

as last year, with the exception of some lines, that are even lower, notwithstanding the advances in
cottons and the combination that has been formed in Canadian prints.

We wish it to be thoroughly understood that we are not in any combination, or under any promise
or agreement whatever as to how we shall buy or sell,

Our Linen Department has grown to large proportions and many of the lines for this season are of
special importance.

Our Dress Goods embrace all the leading lines in Sicilians, Brilliantines, Alpacas, Wool and Mohair
Mixtures and a variety of French and German novelties in mixed Sitk and Wool Goods.

Woollens is one of the lines that has advanced greatly, but, notwithstanding this fact, we are showing
them at old prices. . . . . . . . . - :

In our Gents’ Furnishings and Haberdashery Department we are showing a larger range than usual
of our business-building lines.

Our Carpet Department has added still greater vigor to its selection of lines specially manufactured
for our own trade. . . . . . . .

Previous to our semi-annual stock-taking Dec. 1st, we will clear aj] odds and ends at special prices.

We shall be pleased to see you in our warehouses when visiting the city.

Orders Solicited. Filling Letter Orders a Specialty.

D e

JOHN MACDONALD & ¢0.

Wellington and Frone Streets East

and mtt:ggon TO R O NTO
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