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’s Started

The biggest campaign ever launched for the promotion of

Columbia Grafonolas
ad Columbia Records

is now under way.

We have set an objective for 1920 much greater than
any previous year, and we are going to reach and pass
that objective because:

We are producing the Quality and we are producing
the Quantity to supply the demand for Quality.

Our publicity campaign will reach every nook and
corner in Canada to convincingly tell the public of
the merits of Columbia products.

We will have live and energetic Columbia dealers
everywhere in Canada to see that the public is served
and satisfied. And every one of these dealers will
catch the spirit of progressiveness that permeates the
Columbia organization and will enthusiastically put
forth their best efforts to make 1920 the biggest, best
and most profitable year on record.

Columbia Graphophone Company

TORONTO
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When Talking to your Prospect

you cannot emphasize too strongly the advantages of the

“Duplex Bearing Bar” feature of
Martin-Orme Construction

This one point alone should enable you to close the sale

BODY OF BRIDGE CAST IN

SEMI-STEEL AND GROUND T0 HIS is the manner in which Martin-Orme Dealers

FIT THE PLATE AT THE £X

45T OusTaney Rrouinen are able to instruct their salesmen before approach

INg prospects,

HE accompanving illustration shows wherein lies the
strength of this argument

HEN you take into consideration the

fact that this constructional feature

prevents friction and rust and thus elimi-

nates the source of broken strings. vou will

appreciate the superior position of Martin-

Orme Dealers in the matter of competition
NTINUOUS ROD OF HARD
ROLLED ANTI-FRICTION AL

W UNDER WHICH  THE
ES PASS WITH THE MIN|

LM OF PRICTION THE

Martin-Orme Piano Co.

Limited

Ottawa Canada
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GOURLAY
Pianos and Player-Pianos

! embody those refinements necessary
to meet every requirement of dealer
and purchaser.

They are created under the guidance
of men with piano ingenuity, men who
recognize the value of the closest at-
tention to the most infinite detail.

The result is a steadily increasing de-
mand for them by the most represen-
tative dealers, dealers who pronounce
them the best values existing to-day.

Gourlay, Winter & Leeming, Limited
TORONTO, CANADA

Head Office and Factories: Salesrooms:
309-325 LOGAN AVENUE 188 YONGE STREET

T
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AFTER 30 YEARS' USE IN CANADA’S FAKTHEST NORTH
FURTHER
UNSOLICITED
TESTIMONY
TO THE

BELL PIANO.........

THE T. & B. MUSIC HOUSE,
PRINCE ALBERT, SASK.

“The Bell Piano & Organ Co. Limited
“Guelph, Ontario

November 3rd, 1919

“Dear Sirs:

“We are writing to let you know the history of a Bell Piano which
has just passed through our hands.

“This Piano, No. 1288, was acquired by the R.N.W.M. Police, and
was freighted over the prairies on sleighs from Swift Current to Battleford
under armed escort during the winter of 1888-89,

‘At Battleford, during its 30 years’ sojourn, it was hauled here and there
for concerts and dances and subjected to all the rough abuse incidental to
barrack room life. When the Battleford Division was reorganized this summer
it was handed over as a questionable asset to the R.N.W.M.P. at Prince Albert.

“When we came to examine the Old Warrior we were surprised to find out
it had stood up to its job. The ivories in the middle of the keyboard were worn
through to the wood, showing hard playings, but the hammers were not too
badly cut in, and the action was wonderfully tight and the strings up to pitch.

“We want to say that we consider this a striking testimony to the dur-
ability and quality of the Bell Piano and its ability to stand up to its job
when called upon.

“We do not seek publicity in writing the above, but thought you would
be glad to have particulars. Yours sincerely,

“P.S.We are inaebted to Major “THE T. & B. MUSIC HOUSE”
West (Officer Commanding at P.A.) for
the above particulars.”

THE BELL PIANO

& ORGAN COMPANY LIMITED
GUELPH ONTARIO

AND LONDON, ENGLAND

Makers of Pianos, Player Pianos, Organs and Benches

-_—
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NINETEEN-NINETEEN

has witnessed a tremendous increasc in the sale of
Player Pianos

NINETEEN-TWENTY

will witness a much larger growth. This growth
will be chiefly due to the greater cultivation of
desire for good music on the part of the non-play-
ing public. and general recognition of the advan-
tages of the Player over the ordinary piano

I'he most important of all elements entering into
the Construction of a Player Piano is the Player
Action.  Upon it depends the brand of service the
instrument  will give to the purchaser Upon it ]
depends the degree of satisfaction the owner derives [
from its use.  When vou sell a Plaver Piano you will
do so with every confidence that the instrument will
live up to your representations if it is equipped with

THE OTTO HIGEL PLAYER ACTION

because the Otto Higel Player Action is the most
perfect Action that research experience. ambition
and capital can produce. and for this reason is
internationally known and internationally used

THE. OTTO HIGEL CO., LIMITED

King and Bathurst Sts., Toronto, Canada

The British Empire’s Largest Music Trade Supply House

Upright Piano Actions w Player Piano Rolls
Grand Piano Actions Piano and Organ Keys
Player Piano Actions Organ Reeds and Reed Boards

—
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INendelssobn

PIANO

HAS
A

REPUTATION

ESTABLISHED
ON

STERLING MERIT

FOR

HIGHEST TONAL QUALITY
WORKMANSHIP AND DURABILITY

Good agents wanted where territory is open.

Mendelssohn Piano Company

Factory: GUELPH, Canada
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The Lonsdale Player and Word Rolls

are a

Great Selling
Combination

LONSDALE

PIANO COMPANY

Office and Factory:
Queen St. E, and Brooklyn Ave

TORONTO - - CANADA

GEO. W. STONEMAN & CO.

PIANO VENEERS
Maryland Walnut

The new walnut with the figure and soundness of American
Walnut but with the Circassian colors and high lights.

We show the largest and most select line of Walnut in Longwood, Butts, and
dimension stock of any manufacturer in the world.

Write us for quotations on Pin Block, Bellows, Core and Cross banding stock
| Y

845-851 West Erie Street

CHICAGO - ILLINOIS
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MOZART PIANOS

Style Z. Fumed Oak.

Height 4 ft. 4 in,

€ The NATIONAL PIANO COMPANY, LIMITED, offer
exceptional opportunities to piano dealers who wish to
conduct business on a sound and progressive basis

@ Our MOZART PIANOS assure the active and aggres-
sive dealer satisfaction and success. MOZART PIANOS
combine QUALITY and VALUE.

National Piano Company, Limited
266-268 Yonge Street, Toronto

Factory: Mozart Piano Co., Limited
94-110 Munro Street

[=F
o
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CRAIG =
«  PIANOS

Established 1856

DEFINITE hig tandard  of
A quahity, decided upon sixt thre

cars ago, and strietly adhered
o up to the present day, has created for
Cratg Pianos an enviabl osition  in

the piano world

M \ | Moard that satisfios eritical buyers from evers tandpoint
vhet h 1 o tonal guality, seientific con truction or dura
! hu r degree that ensures (he upholding of a well-carned
reputation, and this reputation ha proven a most valuable asset to numerous prano dealor

The Craig Piano Company

Montreal Manufacturers of a complete line of Quebec

high-grade pianos and player-pianos

EN\\E
STANLEY PIANOS

and Player-Pianos

l.\ selling a Stanley Piano or Player-Piano you do so
with that feeling of confidence and security which
inevitably comes with the knowledge of quality,

You experience the realization that, not only are you
concluding a profitable transaction from a monetary stand-
point, but also profitable in prestige because of the fact
that you are making life long friends of your patrons.

STANLEY PiaNos

241 Yonge Street Established 1896 TORONTO
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STERLING

Piano Actions - Player Actions - Keys

THE STERLING PLANT

The degree of prestige you gain and maintain in your business is
governed by the measure of satisfactory performance extended to
your customers by the products with which you supply them.
With the Player-Piano rapidly increasing in demand the piano
dealer is called upon to employ more careful inspection and
keener judgment in providing for his requirements.

This is because the Player Action consists of considerably more
intricate mechanical detail than the Piano Action and therefore
it is an easier matter for defects to creep in.

The safest policy to adopt is to specify
Made in Canada

STERLING ACTIONS

and thus be sure of perfection and highest quality.

Sterling Actions and Keys Ltd.

Noble Street B Toronto, Canada
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A Magnificent Example of
Craftsmanship is this
An

EVANS BROS. |
PLAYER PIANO

embodving features that secure the most
accurate graduation of tone with a
deep resonant volume and perfection n
operation

In the construction of the Evans
Bros.” Piano and Player Piano the most
crupulous accuracy Lo every detail is a
foremost thought, and as a result of this
policy the “Evans Bros." has acquired a
high standing with the ( anadian public
and an increasing demand is being
experienced by Evans Bros. dealers

throughout the Dominion

Evans Bros. Piano and M'fg Co., Ltd.

INGERSOLL, ONTARIO

O

1uu|||||uwnmuunummmmmuummuulu«u||lnumlmmnumumnmuunun T

TORONTO Established 1891 NEW YORK
516 Richmond St. W. 184th St. and Brook Ave.

W. BOHNE & CO.

MANUFACTURERS OF

Pianoforte Hammers

MO

and Covered Bass Strngs

For the better grade manufacturer. Proved by 27 years’ experience.

00

T
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American Steel and
Wire Company’s

PERFECTED
and CROWN

el &y

Pe

X CROWN )

s\\USIC WIRE 3
z

¥ PERFECTED
& MUSIC WIRE

PIANO WIRE

Complies with all mechanical and acoustic
requirements ; and the services of our
acoustic engineer are freely offered to assist

in bringing these together.

United States Steel
Products Co.

Montreal New York
Winnipeg, Man.

New Glasgow, N.S.
Vancouver, B.C.

“LESAGE”

PIANOS AND
PLAYER PIANOS
will help a lot of dealers

to show a handsome profit
for nineteen-twenty.

They will enable you to
supply the insistent de-
mand for quality, and the
complete line will give you
a range to meet all man-
ner of buyers.

The Lesage Agency is a
valuable franchise and the
sooner you write us the
sooner you participate in
the benefits to be derived
from Lesage Products.

A. LESAGE

Manufacturers of Pianos and Player
Pianos of the very Highest Grade

ST.THERESE - QUEBEC
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——=(. F. GOEPEL & COMPANY

|| 137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

PIANO axo PLAYER TRADE

GBS

w EF Icm

Player Accessories Felts, Cloths,
' Punchings

0 Domu
Hammer

Soliciting MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Newcombe Pianos

“Never suffer by comparison’’

Establishea 1870

a
The Newcombe Piano
Company, Limited

Head Office, 442 Yonge Street
Factory, 121-131 Bellwoods Avenue
TORONTO, CANADA
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CHURCH ORGANS

I'hese illustration how two of our latest desig
Room The cases are Quartered Oak, in the new “Art" Fi

I'he CHOIR Maodel made with five different

four to cight sets of read

RETRt e . I SYMPHONY

S RRRnat

VL

‘ ] ‘ 5000000000606000000
m—————

CCOCTCOTD TN

~ Choir Model Symphony Model

Thomas Organ & Piano Co., Woodstock, Ont.

Music is the Universal Languaw
which appeals to the Universal
Heart of Mankind

WEBER
KINGSTON

Are worthy of earnest consider
ation where quality counts and

satisfaction guaranteed.

The Weber Piano Co., Ltd.
Kingston

Successors tc

y . : " " Style A Player
I'he Wormwith Piano Co., Kingston

Pianos and Player Pianos We have others to suit all comers.




14

CANADIAN MUSIC TRADES JOURNAL

|

WRIGHT IS MIGHT

in the Piano Business

There were dark days during the great
war when we had cause to wonder whether |
“Right was Might”’ or “Might was Right,” Il

but “Right eventually proved to be

Might.” I
|

fince the introduction of the Wright 1
|

Pianc to the market “Wright” hasalways
been “Might” in the piano business.

Because “Wright’’ was founded upon the
principles of Right and these principles
have been applied to thousands of Wright
instruments that nave found their way
into Canadian homes.

Recognition of this fact has caused many
piano dealers to make “Wright”’ the leader

Style 65 I . y
e in their business.

Julius B

Piano Backs,

Sole Agents fc

J. BRECKWOL!

Factory and O

Dolgeville, }
e

e

REED ORGAN PIANO BENCHES
ROYAL TALKING MACHINES

COPY OF ORDER = We
- - =3 - lers for nche \
1 I The an
Please ship at once t the large
per G.T'.R & | r— odar i $cb
cef gttt Sy A y ~
50 No. 202 Benches of fif { a We
mahogany ! andardized  our
12 ditto Walnwut | W ha .
60 No. 32 Player Benches t in spite
makogany. wateria
12 ditto fumed oak
Please  make quick
shipment, we are en We have 500 more going
tirely out through our  work
Yours truly, Send in your orders earl
—— and avoid delay in ship
Quoted just to show ment. We have bott
the demand for mahogany and  walnut

piano benches

No. 204 Piano Bench

THE GODERICH ORGAN COMPANY
GODERICH - CANADA

LIMITED

Park

Manufa
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Piano & Player

Ask for Catalog No. 182

New York, since 1848

Hardware, Felts & Tools

Phonograph Cabinet

Hardware
Ask for Catalog No. 183

HAMMACHER, SCHLEMMER & CO.

4th Ave. & 13th St.

Manufacturers of

and Mouldings

Julius Breckwoldt & Company

Piano Backs, Boards, Bridges, Bars, Traplevers

“Superior” Piano Plates

MADE BY
Sole Agents for Rudolf Giese Wire in Canada and United
States THE
/ J. BRECKWOLDT, Pres W. A. BRECKWOLDT, Sec.-Treas, SUPERIOR FOUNDRY CO
/ Dolgovile, NY.  Fulton Chals wad Supper Lake CLEVELAND, OHIO, U.S.A.
|
The

BOSTON, MASS.

Manufacturers of
Sounding Boards
Backs
Bridges
Key Bottoms
Bar Stock
Trap Levers
Veneers
Box Shooks

Wish to Extend to Their
Canadian Friends
BEST WISHES
Jor a
MOST PROSPEROUS
1920

Parker Young Company

NOTICE

WHEREAS certain parties. claim-

Ing torepresent Japanese and other
firms, have approached dealers
offering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic
with our respective products

Columbia Graphophone Co.
Berliner Gram-o-phone Co., Limited

s;—
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Announcement

Prices effective January 12, 1929

Runabout $ 710

Touring 740
Coupe---fuily equipped 1050

Sedan---fu/ly equipped 1250
Chassis 675

One-Ton Truck Chassis  75()

Prices are f.0.b. Ford, Ont., and do not include War Tax

Ford Motor Company of Canada,

Limited
Ford, Ontario




CANADIAN MUSIC TRADES JOURNAL

(ESTABLISHED 1883)

CECILIAN

PLAYER - PIANO

World Famous

Dealers will display excellent judgment this year in making provision
for a good supply of

CECILIAN PLAYER PIANOS

Nineteen-Twenty, judging from indications, will be a Player Year and
the Dealer amply supplied with Cecilian Players will be best situated to
meet and beat all competition.

No Players are found more beautiful, artistic, or so replete with those
qualities which count for 1009, satisfaction.

THE CECILIAN is the only piano with the MAPLE INTERLOCKED
BACK, not depending alone on glue, for strength. It is the only upr._at
piano with the INDIVIDUAL GRAND AGRAFFE SYSTEM, found
in Grand Pianos of other makes. It is the only player with the ALL-
METAL UNIT VALVE SYSTEM which makes the player absolutely
leak-proof.

Cecilian Player Actions are made in the same factory in which Cecilian
Pianos are built and ave made expressly for this piano.

The Cecilian Company, Limited, Toronto

Head Office and Salesrooma: Factory:
247 Yonge St 89-93 Niagara St.
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e
CECILIAN
CONCERTPHONE

DURING 1919 the public

have learned more about
constructional and musical
worth. of the various makes of
Phonographs than at any
previous period.

DURING 1920 the knowlodg:
they have gained will

much in evidence.

THE Purchaser of a Phono-
graph will demand more

detailed information before

making the final decision.

INSTRUMENTS will be sold
more on merit and less on
show.

A CECILIAN Dealer will be

in tne premier position to
meet this condition of affairs.
Because the Cecilin Dealer
will be off to the Public an
instrument that wil! stand up
under the most caref ul scrutiny
both as a thing of beauty and
an a,ticle of mechoaical and
musical perfectior.,

“Superb” Model
Height, 40 in. ; Width, 1754 in.
174.00

247 Yonge St.

eedl

THE CECILIAN COMPANY, Limited

c.-.au.omhmr«c«s&.w

TORONTO
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The Attainment of an ldeal

HE House of Nordheimer
long associated with the
highest type of imported
Grands, years ago set in
motion plans for the develop-
ment of a Grand that would
be regarded by music authori-
ties as an instrument anyone
might be proud to own

That ambition has been real-
ized. Our new Duplex Scale
Grand has been before the
public long enough to assure us
that the large outlay for equip-
ment and material involved in
its making is to be rewarded
by a complete recognition of
its right to rank among the
few great instruments to
which the world at large pays
homage

Canada’s leading musicians,
on hearing this new Grand for
the first time, have hastened
to send us their congratula-
tions. They enthusiastically
welcome the advent of a
Canadian Grand embodying
the essentials of beauty and
evenness of tone, with com-
plete responsiveness of action

['o those interested in having
more details of this new and
greater Nordheimer Grand we
will send a description of the
methods employed in its con-
struction-—also copies of
letters of commendation
which it has elicited from
purchasers and from musicians
of note

Nordheimer Piano & Music Co., Limited
Toronto
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Some Good Suggestions forYour 1920 Trad¢ (-, 1y

ING CLOTH

THREE QUARTER SIZE VIOLINS

Music Repair Tape

BULLET JAZZOOS

UKULELE BANJO CASE

Above are trade prices plus equalization of trannp\vrlation for Winnipeg and Calgary delivery.

s Wi LLIAMS

[ M/MTIWW——

EIDSON PHONOGRAPH DISTRIBUTORS.

WRITE FOR INFORMATION OR CATALOG.
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Make 1920 “A Player Piano Year”

FTER allowing for cases where dealers report that the high cost of player pianos, the edging-
Am of the phonograph on player piano reservations and other more or less minor influences

are killing the player business, a survey of the trade in all parts of Canada reveals that the
player business, has shown progress that must furnish great encouragement.  The revival of player
sales, if it did not make its presence felt before the armistice was signed, was reported on all sides
soon after.  Throughout 1919 it showed healthy development. At the end of the year there were
numerous retailers, who had made an honest effort to boost the player, who singled out as the chief
feature of their year's sales the jump in the percentage of player pianos.

To many of these retail men with whom representatives of the Journal have been chatting
there is every indication that this increasing demand for the player will continue through the
present year. Account for it as one will, by the advent of the word-roll, the growing interest in
better music on the part of almost all communities in Canada, the free circulation of money or by
anything else you like the fact is facing us that the public is more interested and in a mood to be
interested still more in the player piano than has ever been the case since the player came on the
market. Those who have studied the situation closely will agree that it is not dropping into any
scolding attitude to add that the trade has no one but itself to blame for the fact that the public’s
interest is not keener than it is. The player ads have been so few: the player recitals have been
so few; the good player demonstrators have been so few, and capable player repair men have been
so few. Shortage of stock, of course, has had a bearing on the situation and yet it must be realized
that the educetional work done in behalf of the player should not be with the idea of this week's
sales or this month's sales in mind. Effective player piano propaganda looks ahead. It banks
on the future of the player and then goes at it to sell the “player idea’ to the publicin the shortest
possible time consistent with stability.

Now is a good time to get behind the player as a united trade to ensure its place in the
public mind for the next ten years. In the United States it is a considerable time since piano
dealers began to report that 25 per cent of the number of instruments they sold represented play-
ers.  Then the proportion became 40 per cent., then 50 per cent., then 60 per cent. Now dealer
after dealer over there claims that out of every 100 pianos he sells 85 are players and some of the
remaining 15 grands. It has even got to the stage when the thinking man in the American trade
who predicts that before very long the sale of the ordinary straight upright piano will be a negli-
gible amount by no means stands alone. More than one leader in the piano industry is anticipating
the time when practically all sales will be players and grands. That may be looking away ahead
of our times. It may be an entirely wrong prediction. But it at least shows what a tremendously
big proposition the player piano is. If American conditions are any criterion of what is to be

The Player Piano—The instrument that teaches while
it entertains and amuses while it instructs.

21
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expected in Canadian piano cireles in this as it has |

something in the playver prano world.,

The Player Action

Having long sine passed the experimental stag

ardized product and reached such a stage of
be minor ones and to come very gradually,

the growing player sales because the former
ave

Another mteresting {

sufficiently large quantity,
Why The Player Exists

Fundamentally the play

wanted music

produce music of his own choosing,

Sell Player Service

This line of thought recalls a conversation the Journal h

and one who had more than sufficient play:
ner of reasoning ran something like this,

market for an adding machine. « ish register

or truck or

ny similar thing the inventor's pet point docs not interest

him much.  Whether the e sult is obtained, by wheels or
levers, or this deviee or that device is of minor account
What a man wa to know is - will this thing do uch-and
such work day in and day out and do it better than other
machines on the market, *] arrange my selling talk,’
this man said, *to play up service by translating every argu
ment into terms of service If 1 can convine my party that
We are offering him better service than any on clse, T get

the order The various mechanic il parts, what they arc
made of and why they are made thus is of secondary im
portance to service,  When these side issues are mentioned
it should alway

be in such a way
ervice I'hat
that is what he

as to strengthen the claim

or superior s what the

buyer wants and
will pay for

A piece of advice has heen going the rounds warning
player salesmen not to use too many rolls in demonstrating
“But,” added 4 prominent dealer in discussing this phasc

of player selling with The Journal, ** | would certainly rather

perfected efficiency that
The tendency of the day is to remain as close to sin
plicity as the demands on the player action will allow.

player action is so accessible and o much casier to repair
ment that it no longer frightens the repair-man,

yer piano is on a solid foundation,
ent stage of as near perfection as human skill can accomplish not he
for the invention's sake but because man had need of what the
He wanted it available in his own home at any
suitable to the whims of a person skilled in the art of piano pl

r sales on record to warrant his enthusiasm.
Sell service, not mechanism,

Land a player sale, deliver the instrument,
then wash your hands of the whole tran-
saction and go after another prospect - and
you have made the biggest mistake imagin-
able. That sort of thing has held back the
sale of players more than some think.

een in other respects, now is the time to starl

ge the player action has become such a stan(
further changes are likely 1

Frills are looked upon with disfavor. Ti
than it was in its earlier stages of develop
This fact in itself has a very direct bearing o

antipathy to the player action on the part of the
ge local tuner and repair-man undoubtedly blocked the pl

ayer's progress to a large extent

ure to note is that when the volume of player actions used in Can
ada reaches certain dimensions it may be expected that the
At the moment almost eve rything entering into the construction of the
bought in a rising market so that the only solution to a lower

price per unit will show a decreas
player action has to lx
price per action is an output of ;

It has been brought to its pres-
cause man wanted an inventio
player piano could furnish. He
desired time and not at a tim
aving. He wanted to be able to

“at sight,” according to his own moods and that without
going through the drudgery and discouragements of vears of arduous practice,
therefore has in a very marked sense an appointed place in life,
appointed place that the player should be sold.

The player pano
It is on its ability to fill that

ad with a player piano enthusiast,
His man-
When a man is in the

mine playing rolls
the purpose and

e a man of thereby  demonstrating
15es of the player, than to have him take
out the front panel and endeavor discuss single and doubl
primaries when perhaps he doesn't know what a primary

for or what it looks like

Player Selling is Different

The reason that more players are not sold is
the general public is not yet **sold

service the player piano renders

because
on this idea of specific
The public has been sold
on phonograph service largely by a big educational campaign
of advertising and demonstration Under the latter head
mg comes the place and the influence of the recital
will be referred to later on in inother article
piano trade needs a strong,

which
The playc
continuous, well thought out

campaign of advertising and demonstration

“Don't tell me that we suffer from a lack of

intelli
nee among our salesmen,” cautioned one  salesmanager
The Journal was disc ussing the question with, ‘It is not

a lack of intelligence but failure to apply the intelligence
there is to player selling.  Ther distinct
between selling a player and selling a piano.
standard articlc

is a difference
A piano is a
No home is considered complete without
it.  People who try to get on without a piano are con
sidered by their friends and neighbors to be lacking in house
furnishings, lacking in good taste and lacking in appear
ances of prosperity. More people buy pianos today ac

for music’s sake than ever before.  Yet the fac g
that many people buy pianos who cannot play and who never
expect to benefit much from having an instrument. To
these people along comes the phonograph man with his
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Start Right—and you will
keep going right.

Style Georgian

NEW

OU can go along for years selling Pianos of

obscure origin and indifferent quality, but
that is not the policy that brings real success
By hard work you can sell such pianos, but
*ach succeeding sale is as hard or harder to
make as the one that went before

A commonplace piano arouses no enthusiasm
It stimulates no pride of ownership. It creates
no good will for the dealer

Those who have made the outstanding suc-
cesses in piano-selling have done so by getting
a good instrument as the foundation of their
business. And a very large number of these
successful piano dealers have specialized for
years on the Williams New Scale.

WILLIAMS

SCALE

Whoever buys a Williams New Scale is proud
of it ~talks about it -advertises both the in-
strument and the dealer who sells it

T'he Williams New Scale has the Tone, Quality
Durability and Appearance that arouse
enthusiasm.

The more you sell the easier each succeeding
sale becomes.

Get the right start this year. Put yourself on
the straight road to success -the road which
has a firm substructure cf quality and the
enduring surface of good will. It’s easier
going on this road and the first step to take is
to write us for full particulars of the Williams
New Scale Pianos

The Williams Piano Co., Limited

Canada’s Oldest and Largest Piano Makers

OSHAWA =

= ONTARIO
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arguments and gets certain sales that the player piano man
might just as well have

*“The player piano is not yet an article of standard home
equipment. It is a specialty. Sales talk that would sell
a piano will not sell a player. A man must he convinced
that it is a player piano he needs and then that your make
is the best buy for him
all
Therefore,

To sell a player a man must know
his player and about the competing players
I say to my men —read all the booklets, circulars
advertisements, trade paper articles and everything
can get your hands on that deals with the
from any angle.”

about

you
player piano

The Player and the Children

The great tenor, Leo Selzak, said

‘the player piano has
increased my children's love of music

This assertion does

It’s not so much a question of
“talking” players more as it is
getting more people seated on the
player bench with their feet on
the pedals.

not need to be left to any prominent musician to make It
might be uttered by any one of thousands of heads of families
on the continent The player piano is essentially educa
tional. It is remarkable how quickl
family, which has a pl
judgment of music

all the members of a
ver, develop a critical and considered
Second rate compositions soon cease
to interest and they buy rolls of good numbers by good
composers. Then the children’s natural desire to imitate
and mimic does the rest.  The hoys and girls unconsciously
absorb certain ideas of interpretation from the great musicians
They advance both in the ability to appreciate good music
and also as performers

F.O.B.

ruling on the commercial term “f.o.b.” was recently
A given by a( lian court, the substance of which is

of direct interest to members of the musical instru
ment industry. The held that “free on
board” means that the seller, at his expense, places the
goods on the car or vessel which is to carry them from the
point specified, and that the buyer takes the risk onwards;
at the same time the goods must, at destination, be in con

court the term

Salesmen should study
stration more.

player demon-
A poor demonstrator may
start a roll the prospect chose and if it be
one that the prospect knows “too well” his
demonstration falls down.

formity with the conditions of sale or they may be legally
rejected. Further, it is necessary to distinguish delivery
from acceptance; for, said the court:

The carrier is the agent of the purchaser, but his man
date is limited to the transportation of the goods. The
question to decide is whether it was the thing sold that was
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Zall It “L

A UBSTITL
Do you encourage player owners % in"

to feel that their interest in the

delivery

- . : ol gt
player piano will be just as contin- oo
. o RO hous
uous as their purchase of new rolls? 5 iyn o "1
i

A Woma

carried from the point of shipment
correctly delivered the thing sold

If the vendor

the buyer becomes t

OMME
proprietor immediately. If he delivers something elsc C wed |
for instance, if he has sold goods of first quality and delive Southe
goods of second quality —there is no delivery of the thi She borrowe
sold. The buyer can refuse them only when they arriv (@ 4 o muc
it their destination o have paid

She buys fc

. . pipe for hes
Niagara Peninsula e

Music Dealers Meet Collect

Association Planning for Music Buildin; i
at Welland Exhibition N“ .

ques
T the meeting of the Niagara Peninsula Music Dealer pran¢

Association, held at the new Murray Hotel, St. Cath @ollections |

arines, on Wednesday, January fourteen, two new firm. money 18 €
were added to the list of members, These were W. M Hguidated
Hardy & Co., and Blake K Weaver. Mr. B. B. Britton the purcha
who recently arrived in St. Catharines to take charge o gears’ pay!
the Heintzman & Co. branch, was present for the first tim. i8 paid for
plano Ar
money for
o the stat

Past [

H:

wi

th
gone on 1
paper wa
many the
fheir ove
s of inte

figure ou

Impress upon the public mind
that with the player piano one
can play any piece “at sight.”

and was introduced to the members. Mr
of Welland, president, was in the chair

Mr. DS
Heintzman Ltd

W. B. Rollasor
Cluff, general salesmanager of Gerhard

Toronto, happening to be in St. Catharine

on the day of the meeting, was invited to be present.  Johs Fires
A. Fullerton, of this Journal and secretary of Canadiar ERI
Bureau for the Advancement of Music was also a guest S ym
The chief item of husiness related to the proposed Mus dro
Trade Building for the exhibition grounds at Welland. Last -
year the music trade was unable to secure the accomme "\‘_f .
dation required and it was then proposed that a speciul e ;
building be erected. Negotiations with the pe e

Exhibitor A repu
management have since been conducted and a plan pre E

viding for the firms who have indicated their desire to ex Al
hibit regularly at the Welland Fair was presented

The question of charges for piano tunings was intr
duced by one of the members and while it was agreed tha
the work was being done ut a figure that precluded a profi
for the tuning departments of the v
action was deferred

Wat

»'“"]

arious houses, definitc
The majority of the firms are now
charging $2.50 for an upright piano within the limits of the

city, in which the dealer is located and $3.50 out-of-town. @ * He
One of the members referring specifically to the phono thoug

graph division of the business wanted to know if those ir "Kh»‘
(Continued on page 37) s
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~====3all It “Inspection”

NUBSTITUTE nspection” for
owners ! nd | pection take §

: - : o of the
n the Bcstions i nt statement of the National A
egiation of Piano Tuner A\t] e 8 S .

‘ontin-
rollsp X, AINE Dontract” it
B

o

A Woman Piano Dealer

OMMENCING witl ipital of $50 wh he
1 from a smal ry woman in one of the
Bouths e i A e 0 -

{ the rn St u n retail piar 1
"Nl borrowed 8300 to be th in 1912 and at one tin
Y ar
TV aled as muc $14,000 the present time she i

» be in debt a cer

grade lin Her

nd not t

higl

to have paid up all obligation
She buys for cash. She

} 1
1andle

recipe for her § hard work and constant plugging
: Collect
ic Buildin;
O day of nth ever comes around to find the
question of llections an  untimely topic in the
Deale piano busine It 1 bad policy to ease up on
St. Cat ons now j because money is moving freely. When
) new fir is easy t is the time to get instalment paper
re W. N figuidated. Peo not likely to show much interest in
. Britton ghe purchase of a ino if they still have a couple of

When the
more interest in a player

to make on their piano

to he

charge o year
first time i8 paid for likely

fano.  And when the player piano is paid for there is more
——— L 1 ' y \

money for
of the

payment piano

there i

wyer rolls.  Keep collections up to date regardle

tate of the money market

Past Due

&

AVE you figured out from your annual statement
what per tage of your instalment paper on hand
the end of the year was past due? One house has

gone on record that in their case the proportion of past duc
Paper was ong The Journal does not know how
many thousand the paper totalled, but to know that
gheir overdue collections were kept down
#5 of interest. This i

figure out

per cent

firm

to one

ollasoy

per cent

1 thing worth any dealer’s while to

rerhar
harin -

lohn Fires
inadi
est ERIOUS fires have been few in the music industries
| M S wring the past year Jut that does not warrant the
. La Iropping of the dealer’s fire insurance policies into the

itk background. Are you fully insured against loss by fire?
apecs Are your policies in proper shape? It is time well spent
ribite 1o take your policies out of the safe and go over them with
e reputable and well posted insurance man periodically
0 4 January is a good month to do thi

intre

1tha = Watch More Than Sales

profi

finit {9 HE matter of sales may seem to the dealer of
now 1ch paramount importance,” says the Dean of
f the the Graduate School of Business Administration
owr Harvard University that he puts nine-tenths of hi
1on« hought ¢ nergy into that, and neglects a careful over
5¢ iy of buying and the accounting. He is so busy

ng sales that he does not stop to find out how much
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The Tuners’ Position

“A ¥ difiew

Spanish Demand

EVIEWING the Spanish ma
Commissioner W, Mecl., (

onnection with mu nstru

demand for

owing

on the par many

of Spaniard

selves in a position to buy such g ) the ne
the war. Under this de h y b
placed pianos, player-pianos, gramoph o
mans had Spanish piano trade under n pre
war days, while the French were masters in phonograph

nd similar instrument Of more rec the player

ly

ent year
piano is fi and those seen are
of American origin

commercial

wceeptance
The

traveller

princig
informed, m¢
United St

bulging with

writer wa

of one from the

returned to America with hi

for phonographs, after a month" y in Spain. Thi

indicates the general tendency to have luxuric
home

“Pianos are at ery difficult to secure, and a
btedly he

makes if the matter were taken up energetic

present

good business could undc lone with Canadian

liverie

lly and «

ould be assured. Although the Germans sold mostly a
medium-priced upright piano with the usual candlesticks
yet type and price y not seem to he

v consideration

New Dominion Bankruptcy Act

CANADIAN BANKRUPTCY A(

new law

which will appear on the tatute Bool
commencing July 1 nc 1N
esult of on tl iin busine
bodies for a form Canadian Id eliminatc
difficulties which were constantly arising er differing law

of irious  provinces T'he new A upersede the
Provincial measures which are now |

One provision in the new Ac that assignees must
be capable men, appointed by the various Provincial ge

ernment ind bonded for work they are to

Another calls for the keeping of books by

perform

all persons carry

ing on busine The provisions of the measure are to
wpply to persons not in busine luding farmers, if they
wish to make Assignment The t also stipulates that

filed a

take action to have

creditors of a merchant who ha tatement showing

his financial condition may him de

clared insolvent if his statement justifies the

tep.  The

ire but a few of the provisions of a measure that does away
with the apparently unsatisfactory proce which have
been necessitated by as many acts as there are provinee

with all the tedious delays and heavy expenses involved
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The Piano Outlook for 1920
In The United States

Output Not Much More than in 1910

Average Wage to Piano Workmen in N.y,
$23.98 More Attention to
Quality | P d Factory Equi
Retail Prices Must Go up.

“BRU.\I)L\' and  generally speaking, the American

output of pianos during 1920 will not inmy opinion

show any considerable increase over that for 1919,
ind quite assuredly will fall st further short in meeting
the public demand for pianos and players.” This is the
Statement of Louis P. Bach, treasurer of Kranich & B
N a summary of the trade outlook for the year upon which
we have just entered “American manufacturers, as ;
whole, will, during 1920, have to operate with practically
a fixed number of workmen from which all industries must
draw a quota.” Mr. Bach goes on to say n part: “Prag
tically every industry in the country is at present similarly
situated, in that the factories require increased man power
If all the great industries of the country are in the same
situation as the piano trade in this respect, it is easy to
conclude that the plano trade cannot show g very sub
stantial increase in the number of workmen it employs,
On the other hand, 1 cannot agree with the belief ¢ xpressed
by some manufacturers that many will be induced to go
nto other trades hecause, at the present time, the musi
instrument factories are paying an average wage which
compares very wvorably with that paid by the other in-
dustries, at least in New York State,

ach

“I want to quote some figures to prove this, he ause
I think the idea prevails among quite a percentage of the
piano trade that the principal reason why the personnel of
piano factories cannot be rapidly increase d lies in the fact
that the workmen are paid much less than in other lines

“The Labor Market Bulletin, issued by the New York
State Industrial Commission in August, 1919, shows tha
the average w. ge of the piano and musical instrument in-
dustry in New York State for the month of
82398 per week. Of the other industries,
paid a higher ave age wage and twenty-nine paid a smaller
average wage. The average wage of all industries for the
$24.71.  All of this tends to prove that the piano
¥, while it does not pay its factory help the highest
wages in the State, makes a very reputable showing. Fur
thermore, the total amount of money paid to workmen in
the piano industry for August, 1918, shows an increase of
53.3 per cent. over the total amount paid for the same month
@ year ago. There were only three industries that showed
a higher increase than this; they are (1) brass, copper and
aluminum; (2) firearms, tools and cutlery: (3)
headwear.

August was
twenty-five

women's
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rampant for facte
described g5

Y help to “hgage in what is popul
king,” but gradually the radica) la
leaders who have been responsible for

this tendency

heing overthrown. and the sane majority which Ameri
labor furlull‘m-ly Possesses is again exe rting itself, Loy
before 1920 has ended T expect there will be a marked i
provement in the morale of factory workmen, in that th
will to increase production will hecome quite pronounc
without unnatural or unwarranted stimulation, Jf this «
operation on the part of the workmen is not forthcomiy
it will be ob viously impossible 1o Merease piano outy
through increased efficiency of the workmen. If labor

general, and prano labor in particular, fails to recogn
its obligation to Society to maintain a good rate of pr
duction, the Plano output will be severely | ampered

do not helieve, however, that labor will fail because T 1,
lieve there is an ever-growing consciousness of the fact th
the labor “slacker” 1s no different from the soldier ““slac)
i ach owes an obligation (o society and cannot fair
and permanently act according to purely selfish desires

“The question now COmes up as to how the retail piar
merchant should get upon the knowledge that the piar
output during 1920 cannot, at best, be gr ly increased ar
certainly not to g point where the existing shortages w
be overcome

“Today the dollar has a greatly depreciated valuc,
that in buying anything we put ourselves in a more or I

analogous position to that of a person who buys a $40

50 box seat to see a major league baseball game, whet
ordinarily seats to the same game sell for a dollar or tw
cach. We cannot all afford to buy hox ses 8, and yet
the present time all of us are paying for commodities, sucl
as shoes, clothes, Amusements, etc., prices which we know
are double their actual value and the amount that we car
rationally afford. The only thing we can do is to take pre
ducts at what they are offered, or else not buy. Most
us take them, therefore, irrespective of price, because w
haven't the moral strength to resist paying abnormal price
especially for luxuries, But in the present heyday of hig
prices there is one thing upon which the careful buyer
can and does insist. That one thing is quality.  Most of
S are paying more attention to quality than we ever did
before in all our lives, We naturally feel, if we are paying
twice as much for thing as it formerly was worth, we at
ought to get goods of guaranteed quality. For thi
on, you and I—which is to s, ¥ the public as a whole
are showing the preference in our purcl s for those goods
which have a well-established value, e, a well-establishe
quality value,

“This tendency on the part of the public to seek good
with a well-established quality reputation wil] prove very
marked in the business done by the piano tiade for 1920

Piano merchants will find it far casier to get an increase ir

“The output of the Plano industry is, then, not likely
Lo increase or diminish because of o subtraction form or
addition to the number of workmen employed in the fac
tories. The problem will become one
long since become one—of getting the maximum efficiency
out of each employe and out of the factory equipment
Each manufacturer, in a mighty endeavor to increase out-
put, will bear as his standard the old slogan of “making
two blades of grass grow where one grew before, Already
a great deal has been accomplished along the line of im
proving the character of equipment used in the piano fac
tories and its efficient use.  Still greater progress, however,
can be expected during the coming year, so valuable will
progress along this line prove,

“Some progress may Iso be expected along the line
of an increased efficienc Y on the part of each individual
workman, E

in fact, has already

Yer since the war ended, g tendency has been J

R R T e T e

The Highest Quality Possible.
he greatest value obtainable,
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their sales price on those instruments of national standing
and established quality value. Dealers will find that
buyers do not want to pay fancy prices unless they get a

quality insurance, and on account of present-day production

costs all piano prices must be much greater as compared with
the normal or pre-war prices

Of course, the retail merchants must expect to in
crease their prices to the public even as the manufactur
ers have to increase the wholesale scale The public know
that wholesale prices have necessarily increased and ex
pects retail prices to increase, so that no price increase today
reates suspicion

Retail merchants who are in the business for con
tinued success must, during 1920, ever aim towards shorter
time for installment sales and larger payment Ihey must

to a large extent assume the same take-it-or-leave-it atti
tude toward their customers which the public has become
wccustomed to in every other line.  This may sound harsh
ind it may sound difficult. Tt is neither. It is simply
what the public has been educated to expect and which
during 1920, it will accept as a matter of course. No ex

cuses are necessary in these days,
ire offering certified checks in payment for instruments on
which they will gladly accept delivery four months after

the date of

when piano purchasers

sale.
“Furthermore, in

terms, the

gr

insisting upon advantageous sale
retailer can feel quite assured that he is not

atly diminishing his sales prospects. Just as

long a
hortages
to confine
on the shortest terms
is imperative because the retailer will himself find it
necessary to pay the manufacturer from whom he pur
chases instruments on a practically cash basis

ontinue, it is perfectly practical for the retailer

his activities to those customers who will pay

In fact, a strong stand along this

line

“Summing matters up, my advice to retailers would
therefore, be that during 1920 they operate their business
in full knowledge of the fact that they will be able to secur
only a limited number of instruments from manufacturers,
ind that, because the numerical turnover of instruments
will be pretty definitely limited, they pick their customers
with the greatest care and insist upon terms which insure
1 rapid turnover of money, and a fair but not profiteering
profit. This plan will work out most effectively in cases
where the retailer handles a line of instruments with a well-
established quality value

“Look here, swindler!” said an iratc
‘When you sold me this piano didn’t you say that in three
months” time I. wouldn’t part with it for three times the
purchase money?"” “I did,” answered the windler

calmly, “and you haven't, have you?"

you customer,

D U s B

1920—leap year and the sales of
Columbia products will continue to
leap throughout the year.

MUSIC
SUPPLY CO.
Toronto

R
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Anderson’s Music Store, a Hamilton
Landmark, to be Replaced
With the ever

nereasing commercial expansion going
on in Hamilton. many old landma wre gradually di
ippearing and new buildings are being erected to take their
place One of the oldest business places in that city to
have recently undergone the sweeping hand of change ha
been Anderson’s Music Store on James Street North  Thi
tore, together with the stores adjoining on cither side, ha
been purchased by Arcade Ltd., and Mr. Anderson ha
been given notice to vacate Arcade Ltd. purposes re
building this portion James Street and also on Merrick
St. as far back as the market

For over half a century the site now occupied by Thomas

Anderson has been a music tore, P. Grossman, who
went into business in 1862, being the first tenant.  On the
passing of the last member of the Grossman firm, Mr
Anderson took over the busine ind the store remained

one of Hamilton's chief music house

During the twelve years of his occupan ince July
1907, Mr. Anderson has made himself one of the city
most successful young business men.  He is a native Ham

iltonian, heing born in the east part of the city; he comes of
v musical family,
Hamilton
known to his friends and as
t reputation for reliability

ind is thoroughly competent

Tom he is

to cater to
familiarly
earned for himself
both in connection with him

musical Anderson 18

ociates, has

self, his business methods, and in the quality of the good
he sells,
Mr. Anderson at present has no plans for the future

as amid the holiday rush he has been unable to go about

in am eTort to secure new quarter: T'his is a task which
will have to be attended to now that the Yuletide has passed
The hall above Mr. Anderson's store, it is interesting to

note, has also been the meeting place of practically all the

old oratorio and orchestral clubs which have ever existed

in Hamilton. With the alteration to these premises, there
passes from this business section a real landmark. the dis
appearance of which will be missed by those of the older

generation

Musical Canada Changes Ownership

Commencing with the issue of September last “Musical
Canada,” published at
Mr. A. L. Robertson
enterprise, Mr. Robertson i
Canada" the readable most desired
publication in existence for musicians and music
With an
Robertson

Toronto

With

became the
characteristic

property of
foresight and
proceeding to make *‘Musical
and monthly
lovers
musical field, Mr
the possibilities of his publication and
the particular need for it in view of the greatly increased
interest in music
Mr. Augustus Bridle
ind other topics

most

intimate
realizc

knowledge of the

whose editorial work on musical
in various Canadian publications are read
‘Musical
the paper,

with interest by a wide circle of admirers, is editor of
Canada.” Mr. E. R. Parkhurst
continues as associate editor

“Musical 1906 by Mr
Parkhurst, who started under the name of “The Violin,"
changing it the next year to “Musical Canada,” continuing
its publication August of last year when, finding his other
duties being interfered with, he disposed of the publication
to Mr. Robertson

founder of

Canada' was established in

It's far easier to take things as they come than to chasc
after them when they've gone




CANADIAN MUSIC TRADES JOURNAL

The Gang-Plow of the Music Industries A St

Canadian Bureau for the Advancement of Music
Activities, Turns Over the Stubble, Kills the Weeds, and Works Up the Soil

Through Its “Music-in-the-Home"
It is not

Suffizient to Acknowledge the Benefits of the Work It Needs Financial Support
What Can be Accomplished is Limited Only by the Funds Available.

00D farmers are great believers in the use of the
G gang-plow.  When the crop has been taken off at
harvest time the field is gone over with the gang
True, it makes a shallower furrow than the regular
plow, but it turns the stubble under. It kills the weeds
It works up the soil; so that when another harvest comes
around an increased yield of grain is the result the farmer
has to show for the time and trouble he has taken in this
extra operation

Here we have an apt illustration of the activities of
the Canadian Bureau for the Advancement of Music in
that organization's **Music-in-the-Home" propaganda

The Burcau's activities in a score of directions does
not take the place, and was never intended to take the place
of the constant pushing that the piano, phonograph, small
goods and sheet music trades have always to do to drum
up business. Nothing can replace those efforts. There is
I road to making sales of musical instruments and
Only hard and consistent work can accomplish that
These activities that are fundamental to selling from the
regular plowing and on that rests the harvest to a very
large extent

plow

But the Burcau does accomplish in the musical in
instrument and music selling field what the gang plow does
for the farmer. The **Music-in-the-Home" work turns the
stubble under and kills the weeds. Tt kills the weeds of
the public’s thoughtless and sometimes unreasonable attitude
towards the place of music in private, family and com
munity life. It kills the weeds of ignorance as to the im
portance of musical education in the curriculum of our
public schools and high schools. It kills the weeds of mis
conception on the part of those who blindly follow the
alleged beliefs of those who would insist upon music and
musical instruments being classed as luxuries. It kills
these and other weeds just injurious to the trade as are
thistles, pig-weed, fox-tail, mustard, etc., to the farmer

The Bureau does not stop with turning under the
stubble and killing the weeds. It works the land, "he
Music-in-the-Home” propaganda cultivates the field for
selling pianos, players, organs, player rolls, phonographs,
records, violins, band instriments, sheet music and music
books and kindred goods. This is done by getting the
public’s attention directed to music in a way it never wus
before in Canada. 1t sells the idea of music. It puts up
to the reading public in an effective manner the pleasure
and satisfaction that is to he derived from music. It
states over and over again in various forms the fact that
the enjoyment of music in the home is not reserved for the
few, but is available for all. The “Music-in-the-Home"
propaganda goes on the principle that while not five per
cent. of the Canadian people study music seriously, or will
become skilled performers vet practically one hundred per
cent. are capable and desirous of progress in the
plishment generally called music appreciation

Another point, the gang-plow covers the field quickly
With two or three or four shares, it so narrows the work
remaining to be done with each round that it is the kind of
work the farmers like to do. The *“Music-in the-Home"
campaign has gotten quick action. Within four years ago
the music industry's very life was in danger. There were
those who stood ready to cut the industry’s throat. We
prefer to think this attitude was due to lack of perception
and judgment, rather than that it was deliberate. Never-

accom

theless, that was the industry's position
industry is recognized throughout the
the very foremost in C
raised

Now the music
Dominion as one of
wla

Music has had its status
4 tremendous percentage in the minds of the
Canadian masses in that comparatively short.time. For
this credit is due in large measure to the influences that
have gone out from the trade via the Canadian Bureau for
the Advancement of Music

Retailers, wholesalers and manufac turers in the
industries of Canada have not been slow 1o asse ss the value
of this propaganda work to them. But the number who
come to the Bureau's aid with the financial support it
merits, is not as Luge as it should be.  The activities of the
Bureau are limited only by the amount of money plg
at the disposal of the Board of Directors under whe
direction the secre

musi

s¢

y works

At the annual meeting of the Canadian Bureau last
year the decision was to recommend a minimum contriby
tion on a hasis of one-half mill on last year's which
is surely a very modest amount for the industry to raise

“It is a mistake,” said a prominent man in the trade
recently, “to suppose that a manufacturer or merchant in
the music industry has done his full duty to his own interests
when he has confined his activities to the walls of his factory
or store. It is becoming cach day better realized that
the interests of the music business are inextricably hound
up with the musical thought of the community
musical community is not fair soil for the cultivation of a
prosperous music industry.  Conversely, the more musically
active the community may be the better is the opportunity
for the music merchant manufacturer. The music
industries are entering a new phase of their development
The Canadian people have a greater respect for music than
they have ever had before. It is the ve y time to put as
much energy as we can into the work of encouraging this
tendency. For its development means the proportional
development of the piano, the talking machine and every
other kind of musical instrument,”

sales

An un
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Do not look upon Monday as being the “blue ™ day of
the week. Rather look upon it as being the most

impor
tant day

the day when most things happen, the day when
both good things come and trouble starts
get away to a good start on Monday,
lag behind all week

If you don't
you'll in all probability

The Quality of Columbia
Records starts with the artists
who make them.
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SUPPLY CoO,
Toronto
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ries A Statement From The National Association
of Piano Tuners
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Advocates the Substitution of “Inspection” for “Free Tuning” in Selling a Piano
the Public that All Pianos Should be Tuned at Least Twice a Year

Convince
Any Difficul‘ies or

Troubles the Tuners May Have Will Never be Solved by an Alliance with the Polishers or
Action Regulators or Any Other Workers in Pianomaking.

CANDID statement has been issued by the National
Association of Piano Tuners, dealing with the pres
ent troubles and future possibilities of the piano tun

ing profession. Of particular interest is the reference to

the tuners’ relations with the piano dealer and the tuner
idea of the labor unions. Regarding the former the state
ment says

The first and most important point to be brought
out and made clear to the tuning fraternity is this: The

Piano Merchant or Dealer is just what the name imj lic

he is a dealer in pianos. To buy and sell pianos is his busi
ness. It is the means through which he makes his living
therefore he will naturally apply all his business ability
nd energs to the matter of marketing his goods Piano

tuning, though necessary, is only an incident in his busines

and aside from keeping down the expense, his only interest
in it is, how can piano tuning be made to assist the sale

department in making sales? Of course, he is glad to take
orders for tuning (not free tuning); they help to maintain
the department, but strictly speaking, the piano dealer is
not in the tuning’ business. Tuning is a side with
him, a matter to be turned over to some inexperienced
lady clerk, or some other functionary about the wareroom
enough work to occupy their

issuc

who doesn’t seem to have
entire time. Speaking in
chants have done their best to hamstring piano tuning
some through malice aforethought, others t rough mi
conception or lack of understanding. On the other hand
there are throughout the country a number of retail con
cerns who have taken quite a different view of the matter
These isolated concerns have given the natter of tuning
some consideration; they have at least systematized the
tuning epartment, and to a greater or less degrec applied
business methods in dealing with their patronage. They
have stood fast, maintaining a reasonable price for tuning
and upholding the dignity of the profession while the tide
rushed by on its downward course. Such concerns have
been, and still are, the backbone of the tuning business
and what little prestige is left to the profession is largely
due to the stand these concerns have taken. Notwith
standing all this, the piano merchant, whether he desires
it or not, is an important factor in the tuning business and
wields great influence in the matter of tuning in his respective
community

“The merchant’s influence, properly applied, would
be a great asset to the tuners, Properly applied, it would
earning capacity of the tuning department
Tuning and

a general way, the piano mer

increase the
until it became self supporting, if not better
selling are kindred by nature, have been ever since the first
piano was made, and will continue so until the guy in New
York gets his hydraulic tuning device in operation, then it
will be the plumber and the dealer for it! However, up
till then the influence of the merchant is a matter of im
portance to the tuning profession. therefore it should b
the object of every tuner, member of the National Asso
ciation of Piano Tuners or not, independent or employed,
to urge any and all piano dealers with whom he is acquainted
to adopt the following plans for the conduct of his tuning
department and the tuning business in general:

ion of free tuning, as it is absolute

““First, the eliming

ly unnecessary to the sale of a piano, and is an expense that
can be avoided The worst feature about it is that it be
littles the tuning profession and the tuner in the eyes of
the public. Many firms throughout the country have
discontinued the practice and are well pleased with the
result Substitute the word *'in ction ' for free tuning
ind have the inspection take place as soon after delivery
is possible.  An inspection is very advantageous to the
merchant, as it iy possible complaint and

uspicion in the mind of the

nullifies any attem 0 create
recent  purchaser

Second, organize the tuning department; put it on a
business basis under the management of an able tuner who
thoroughly understands the business side of tuning as well
as the practical; have the salesman instructed to inform

the purchaser that the nature of the piano is such as to
tuner not less than
twice a year merchant, that
it would be a good plan to get a supply of printed leaflets
briefly defining
" such as arc

require the services of a competent

Suggest to your friend, the
explaining the nature and care of the piano
the words “ proper car

ind usage now in use

by a number of large concerns; and last, but not least, get
him to advertise tuning in the local papers. Try and in
duce the dealer to get out little folders or cards stating

that the piano should be tuned at least twice a year, etc

ind have these folders tied to each piano that is sent out of
the store In short means to convey
to the piano owning public the idea that a piano is so con
\ year.”

use every possible

structed as to require tuning at least twice

The tuners' attitude thus

outlined

towards organized labor is

There are no doubt quite a number of tuners through
out the country who would like to know the attitude of
the National Association of Piano Tuners towards union
ism as applied by the A.F. of L., and although this question
has been answered many times through the trade press
quarters. Word has reached
us through one of our representatives located in a certain
large city in the Southwest to the effect that the tuners in
that city did not care to join the National Association of
Piano Tuners because it is a labor union. In another large
city located in the Middle West we are accused of being an

a doubt still lingers in some
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emple anization, and while both guesses are wrong,
nevertheless it would seem to be good policy for the National
Association of Piano Tuners to get out from between
these two millstones.  The National Association of Piano
Tuners is just what it claims to be, and like the Medical or
Bar Associations it is organized for the purpose of pro
moting the best interests of the tuner and the tuning busi
ness.  The National Association of Piano Tuners has no
reason under the sun to quarrel with organized labor, nor
is it in any sense opposed to capital, for while a certain
percentage of tuners are employed, the great majority are
independent

“The very nature of the piano tuning business re
moves it from the sphere of operation of a labor union
The piano tuner is both a capitalist and a laborer; he is
continually selling his skill and experience, and he is on
strike when he refuses to do a job under his price. All
tuners must deal with the public, and the only difference
between the independent tuner and the employed tuner is
that one deals directly with the public and the other in
directly. Piano tuners should look to the public and not
to the piano merchant, as he is but the agent for your ser
vices, and he will be governed by the law of supply and
demand in buying and selling the tuner’s services, just the
same as he is in the matter of buying and selling pianos
Any difficulties or troubles the tuners may have will never
be solved by an alliance with the polishers or action regu
lators or any other workers connected with piano construc
tion, and any tuner, aside from the factory man, who joins
the union for the purpose of bettering his condition is mak
ing the greatest mistake of his life.”

Even if in conjunction with other workers of the trade
a strike could be won, the piano tuner would eventually
be the loser, for the piano tuner has that to lose which the
regulator or polisher never have had or never will possess
It is a rare case where the regulator or polisher ever gets
to see a piano once he has finished his work on it. Not
so the tuner; the piano calls for the services of the tuner
while it is in existence, and much depends upon the piano
owner's understanding of the piano and the tuner's work,
as to whether the tuner will get to tune that piano once in

four years or four times in one year. Labor unionism

means strikes. Strikes mean lost time, lost money, and
a decrease in demand for the tuner's services. Strikes will

bring about a reduction in the number of employed tuners,
as well as disruption and stagnation of business, Result

lower prices and lower wages. Association methods
mean co-operation, cleaner business, increased demand for
the tuner's services, more tuning done, more tuners em
ployed. Results —better prices and more salary. Union
ism means tuning the public piano once in four years,
Association methods m tuning the public piano two to
four times “each yea

R A R A

Columbia Quality and Col-
umbia Publicity are pulling
strong for Columbia Dealers.

TRADES JOURNAL

Mr. Chown’s Gift to Kingston

It is announced that George Y. Chown, one of Kin
ston's leading citizens, and well known to the Canadi
piano trade through his being the head of the Wormwit
Piano Co., Ltd., which is now the Weber Piano Co.. Lt
ingston, has presented a building for a new Public Lil
rary to the Kingston Library Board. The building is
handsome structure at the corner of Bagot and Bro
streets. Mr. Chown stipulates that the city shall pay ti
cost of remodelling the building and for its maintenance
a library

Wm. Long’s New Store

Attractive by daylight, and even more so by night, is the
new music store of Wm. Long at 384 Yonge Street, Toronto
located on the west side next door north of the Standis)
Phonograph Shop at the corner of Gerrard Street. The
building is of five storeys and basement with a frontage of
38 feet and running back 111 feet to a lane, from which good
are loaded and unloaded directly to and from a freight
elevator of large capacity

From the front, looking in, the store gives a decidedly
favorable impression to passers-by, who have a clear view
to the offices and mezzanine floor at the rear. This is in
contrast to the majority of shops, where the view does not
reach beyond the rear of the show window

The entrance to the Wm. Long store is in the centre
with a show window on either side. The policy of Mr
Long is that only one piano or player at a time should be
shown in the window

The windows are of unusual depth and the entrance is
canopied with leaded glass

A wide and easy stairway at
the rear leads to the mezzanine floor, on which, at one side,
is a comfortably furnished rest room for visitors. On the
opposite side are the desks of Mr. Long and the store man
agers. Below is the general and cashier's office with record
department, rear entrance and elevator at the opposite
side. There is a large vault opening from the office and
built up from the basement.

From the mezzanine floor stairways run to the next
floor, on which is located an ample stock of pianos. This
floor has also a large plate glass front and the show window
is divided from the rest of the floor

There are four sound proof rooms on the ground floor
and under the mezzanine gallery is located the stock of
records, from which customers who buy over the counter
are served. There is room also for the addition of more
sound proof rooms as the growth of the business demands
The basement, reached by a wide stairway conveniently
located near the front entrance, is well adapted for selling
purposes if required. The passenger elevator is at the
front of the building to the left of the main entrance, and
is accessible from both inside and outside of the store,
as it also serves occupants of the upper floors which Mr
Long has leased for office purposes.

In addition to piano and phonograph lines featured,
Mr. Long recently qualified as a dealer in *“His Master's
Voice” records and has been surprised and pleased with
the amount of record business handled, all of which sales
are for cash

Bell pianos, for which Mr. Long has the local agency,
are energetically featured in store and window display as
well as in newspaper advertising and on the building itself
The Symphonola phonograph, manufactured by Canadian
Symphonola Co., Ltd., of which Mr. Long is the head, re
ceives strong representation. Rubber plants throughout
the store and French bouquets in the windows add to the

attractiveness and make an appropriate setting for the
musical instruments shown.
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How Piano Bridges Are Made

Quarter Sawn, Slow Growth, Rock Maple Used Dried to Contain 4 to 8%

Moisture

Three Kinds of Splice Employed - An Interesting Account of the Various Stages by J. H.
Bond, of the Parker-Young Co., Lisbon, N H., in The Music Trades Review

HE bridge of

two inches

L plano is a strip of maple wood about
and one-half inches thick

or sweep, and glued to the

wide and onc

cut in an irregular curve,
lower part of the sounding board more or less diagonally
s0 that all of the strings pass over the bridge near their
Jower end. The bridge deter
vibrating length of the With the same
horter string gives a higher note than the same
string under the same tension would give if longer. Hence
each style of piano will have a bridge with a different sweep
depending upon the required vibrating length of the strings
The thickness of the bridge determines the distance of the
strings from the sounding board. This varies but slightly
in different bridges, the nodes or frequency of vibration
of the various strings is practically the same in all pianos
The to have each string at such a distance from
the sounding hoard that the vibration of the string will set

sweep and location of the
mines the strings

tension a

object is

up a harmonic vibration in the sounding hoard, reinforcing
the vibration of the string and giving greater volume to the
tone.  Bridges are divided into two general parts, the base
ind treble ends, the base end being shorter and more nearly

straight than the treble end

All bridges are made of quarter sawn rock maple which
has been well kiln dried to prevent warping, checking, etc
Also wood must be well dried to glue. As a general thing
the lumber is dried to contain from 4 to § per cent. moisture
If dried too thoroughly the wood will absorb atmospheric
moisture and swell, the result being nearly as bad as that
of the wood drying out when too wet.

Only the White Mountain growth
maple is selected for this work. The rough stock for bridges
is brought to the bridge department from the cuttine de
partment, whe cut roughly to lengths, the defects
being cut out to a greater extent. As it enters our depart
ment the stock is weighed and scaled in as four pounds per
foot board measure. - It is run over a buzz planer to give
one true face and then surfaced both sides to the required

finest slow rock

thickness

As many minor defects show up only after the stock
is surfaced it is then sent to the roughing saw, where a large
per cent. of these defects are cut out

From the roughing saw the stock goes to the markers,
who work on several orders at a time, marking the outlines
of the various parts on the stock from wooden patterns.
The market must use his stock to best advantage, trying
to use as much as possible of the good stock, yet marking
in such a way that all defects are in the nece sary waste
The marked stock is taken to the band saw r who cuts
the parts as laid out by the markers. The various parts
of the bridge are then assembled by gluing. In general
three types of splice are used, as follows: The ‘“‘scarf” or
glanting splice, in which the ends to be spliced are cut off
on a taper, the two tapers being on opposite directions so
that when glued together the joint shows as a diagonal
line; the “‘half and half" or lap_splice, in which each piece
is cut to hall its thickness for about four inches and these
parts lapped, and the ‘‘tie' which is something
similar to the half and hail or ap splice, except that instead
of lapping the ends they are both cut down from the same
side and a third piece is glued in.

The type of splice used depends upon the customer’s
preference, which is usually due to some other feature in

the construction of the piano. The greatest care must b
exercised in splicing to keep the various parts in proper
alignment, Thi done by holding them in a jig until

clamps are attached which hold th

the glue is dry

parts in position until

The day after the bridges
up on a band
th

are spliced they are smoothed
saw, finished on a sand roll and are ready for
e final inspection and packing

The inspection must be very thorough both as regards
material and workmanship. The material must be per
fectly clear and very small shakes and checks are

ound,

liable to appear only after the bridge is complete. The
same may be said of color and doze. These indicate un
sound material which cannot be tolerated The entire

bridge must be well finished and everything done up in «
most careful, workmanlike manner. Some slight slivering
on a small per cent. of the bridges is practic ally unavoidable
and provided there are no loose slivers and not in vital
places the bridge wili pass, although this is far from our
im and very few such imperfections are permissible

Bridges should he well packed in good boxes, the box
being of such size that the bridges fit well and cannot slide
around and get broken or damaged in transit. Al open
places should be filled with shavin or other packing. Of
course, export shipments should be packed with the great
est care and made waterproof by a paper box lining

In summing up, the writer would say that the best of
material and workmanship is absolutely essential in the

manufacture of bridges

Overcoming the Low Mark Value

That the German pianoforte maker does not intend
the outside world to reap the benefit of the low value of the
mark is evidenced by the following excerpt from a letter
received by a Canadian piano manufacturing firm from a
Danish customer.

"*As you will sec the German piano is quoted in Danish
money, so that the value of the mark has nothing to do
with the prices of the German pianos

Further, those of the German manufacturers of pianos,
who make up their prices in marks, have raised their prices
in such manner that the low value of the mark
assessed."
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Repreduction of Photogrs aph of
Flag Won by Employees of
The Sherlock-Manning
Piano Company

put the
Sherlock-Manning
Employees

FIRST in London
and

THIRD in Ontario
during the recent
Victory Loan Drive,

The same spirit of
emulation and
achievement
enters into their
daily work,

and this,

more than
anything else
makes the

Sherlock-

Manning
Piano
The

Instrument
worthy of
any home.

Dealers: Become identified with a
proven success. Write us!

SHERLOCK-MANNING PIANO COMPANY
London, Canada
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Popular Salesman Wins Gold Watch
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NIAGARA PENINSULA MUSIC DEALERS MEET

(Continued from page 24

he association recognized any standard charge for repair
work. The that the
t standard prices and the cost of repairing was covered by

This was
¢ had

answer wa various parts were listed
i charge per hour for the repair man's time
matter

cussed by the association

i individual and no standard chs heen

Plans for the June meeting, which in order of rotation

will be held at Niagara Falls, were talked over, It is pre
posed to make the question of music in the schools the
feature at that meeting and members of the Board of

Education in the Niagara Peninsula as well as school prin

cipals will probably be invited to co-operate in makin

this the most important meeting of the year for the asso
clation
The President introduced the new membe Mr

Britton in acknowledging the welcome extended to him
referred to his experience in Peterboro, where he was form
erly located and was a member of the
which had been of material advantage to the members

Mr. W. M. Hardy emphasized that his policy of fair
ind honorable methods of doing business had not changed
wind that while he would be just as active a competitor as
he could possibly be, his firm would never be guilty of
unfair or doubtful business tactics.

Mr. Weaver, on being called on, observed that he had
been one of the most regular attendants as an Associate
member and now as an Active member he realized more
than ever the good work that had been done and that re
mained to be accomplished by the united efforts of the
dealers in the Peninsula.

Mr. Cluff, introduced by the President, proved to be
no stranger to most He congratulated
them on their evident harmony and unanimity of purpose
On behalf of his firm and himself he thanked the members
for their hospitality and wished them unlimited success
throughout the year &

The activities of the Canadian Bureau for the advance
ment of Music 1 by Mr. Fullerton, and he
hoped that at the annual meeting of the Bureau to be an
nounced in the near future the Niagara Peninsula Music
Dealers’ Association would come in a body and demand
that a special table be reserved for them at the banquet

The newspapers of St. Catharines, Welland and Niagara
Falls that have been using the Bureau's service and other-
wise giving editorial attention to music, are to receive :
letter of appreciation from the association.ss

Those present at the meeting were J. W. Glass, St
Catharines; W Wolfe, Welland; T. . Louis, of McLaren
ind Co. Ltd., St. Catharines; W. B. Rollason, President,
Welland; B. K. Weaver, of Weaver Music Co., St. Cath
arines; J. W. Somervilleand K. Rose, of Heintzman and Co.,
Niagara Falls; W. Webb, W. G. Montgomery, L. B. Young,
R. Jones, H. ]. Robertson, C. J. Doerfleuv, Mason and Risch,
Ltd., St. Catharines; W. M Hardy and C. Hardy, of W. M.
Hardy & Co., St. Catharines; R. B. Britton, Heintzman
and Co., St. Catharines; A. Gray, Mason and Risch, Ltd.,
Niagara Falls; John A. Fullerton, Toronto.

local association

of the members

were adve

N0y

Death of Kingsville Dealer

The death is announced of Angus Wigle, piano dealer of
Kingsville, Ont. Taken down with the “Flu" Mr. Wigle
died quite suddenly and was buried on New Year's Day.
He was well known in the piano trade, having at one time
been on the road for the Williams Company. Later on he
settled in Kingsville, entering into the retail piano business
there. The late Mr. Wigle was a brother of Mrs. 5 P
Sherlock, of London. Mr. Wigle's daughter is now in €
nia with Mr. and Mrs. Sherlock.
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Employees Present Mr.
Manning with Painting

Mr. W. N. Manning. of the Sherlock-Manning Piano
Co. London, is not usually caught “off guard But the
exception to this rule was when the firm's employees re
cently surrounded him to present him with beautiful

!
St. Thomas Smith painting of a typical Devonshire scen
18 a mark of the good fellowship existing between the firm
and the employees, My J. F. Sherlock
California, is to “walk the rpet
panying the painting the
Dear Mr. Manning

We the employee

ihsent in
Accom
presented

who i
' on his return
following address wa

have
met here to express our appreciation of the generous gift
the firm so kindly gave us yesterday. |

of the Sherlock-Manning Co

im sure we all
thank you beyond expression

We also were glad to hear that the Sherlock Manning
0. had acquired another factory, and our hope is that you
may have continued success in the new undertaking

o

We are satisfied that the Clinton shop will take on new
life, as in the old days when under your management, and
that this addition will place this firm as one of, if not the
leading, prano manufacturer in the Dominion

We have got along well together here, and we appreciate
the bond of good fellowship existing hetween the firm and
their employces

The Sherlock-Manning piano, under your guidance,
has made a name for itself from Coast to Coast and we arc
glad to hear that the firm appreciates the efforts we have
put forth in making this so.

We will not forget Mr. Sherlock, and when he returns
we will be on the job to greet him with the glad hand and
make him stand before us

Now, we ask this Christmas present
not for its value in money, but for the good feeling existing
between employer and employees

you to accept

We all join in wishing you and yours a very Merry
Christmas and a Happy and prosperous New Year
behalf of the employees,

ROBERT ELLWOOD,

C. W. HALL,

WM. McFARLAND

Signed on

Piano Plate Output to be Increased

The Superior Foundry Company of Ceveland, says a
news despatch from that city, had a very prc sperous 1919
considering the shortage of labor and the great sc arcity of
good material to put into the finished piano plates. Super
intendent George D. Turner said: “We have made an
encouraging increase in the number of plates over 1918, and
the outlook for 1920 is very bright, although the prices will
necessarily be higher than in 1919, as labor alone is 25 per
cent. higher than in 1919. Nearly all materials entering
into the finished plate have risen in the same proportion

“We are working on an eight-hour basis, instead of
nine hours as formerly, but, with improved machinery and
better working conditions, we hope to increase the output
at least 25 per cent. The men are making the same wages
in eight hours as they formerly did in nine hours. Profit
sharing features are making a great hit with the men who
are rewarded for improved quality as well as for increase
in quantity of plates manufactured.”

Mr. Turner has spent his whole life in the manufacture
of piano plates. When a young man he worked as a prac-
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Organ Manufacturers Incorporate
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Otto Heineman on

» The Trade Outlook

In \ I'he New Yo Music T
Review re O8] " « ming ye
I (8] Hein er Gene
Phonograph Corpor
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epoch makir " ) luring 1919 t
nusical 1 ny ¢ have been enhance '
emphasized eve ort of the b I'he 15110
. has increased tremendously. and tl bility of the ind
yming more entuated y d
inding the progress t the phonogra;
v 1as made in t few years, musically and commercially
I think ¢ v member of the trade will a
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gree with me

that t}
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Ihe company was recently incorporated under the nam
nd style of T Organ and Piano Co. Limited T'he
officers are: Messrs. James Dunlop, President; John G. Dun
lop, vice-president; William H. Dunlop, Director, and
Harry Syke Secretary-Treasurer
In an announcement of the incorporation this com
pany said
With the object of broadening its efforts and at
taining the highest degree of efficient management, thi
Company has been incorporated under the name of th
Thomas Organ & Piano Company, Limited. The director
of the new company are executives of the old company
men who have successfully directed its policies for many
years past and who, in taking over the business and it
issets, will maintain the same standard of workman hip
ind spirit of fair play that has always been associated wit}
the name of the old organization.'

I'he man who is waiting until k
may never be able to afford it

1e can afford to advertise

industry only in
unlimited

talking machine

its infancy The possibilities for

and it remains for the
manufacturers to utilize ¢
it their command to further
of our tradc

the
future are progressive
very opportunity
develop and broaden the scope

One of the noteworthy features of our industry during
the past year has been the steady tendency of the

public
toward the purchase of the better clase of machines With
out question, this tendency will steadily increase during
1920 and s

ucceeding years
wequainted with the
and

as the public is rapidly becoming
distinctive merits of the
an instrument must possess quality

success

phonograph,

and value to attair

I feel safe in predicting that 1920 will be the greatest
year in the history of the talking machine, but I also believe
that every manufacturer should devote his time and atten
tion to the production of an instrument that will be a credit
to his factory and the industry

a whole, In other words

it should be a ‘quality’ product and represent real value it
every detail.”
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Africa Wants Canadian Pianos

Transvaal Miners Good Patrons of Music \

|
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ed by the reity of good tuner "
her Mrs, S
three months behind in this department

Piano Men Attend Golden
Wedding of Parents friends of the far

Mrs. Willi

ides there

t wtion, and
wl "

esented the former

edde
were
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ronto

Mr. W. F. G. Scyt W known music deal ind R Walla Stewar
Regina, accompanied Scythes, visited the east Among wh
ng the Holiday Sea » celebrate the golden wed 8300 in gold fr fan
father and mother, Mr 1 Mrs, George Seyvthe

Ont

C. Scythe e-president and general man

Nordheimer Music Co., Ltd., is al

wa nt he celebration, which wa

1 ht ch !

Daily Star
I

event the

oronto

\ great reunion wh over

held last night at

Club

present w the High Park N

lian Road, upon the occasion of the fiftieth anniversary Service, the
marriag Mr. and Mrs, George Scythe King “
Weston. Shortly after four o'clock in the afternoor T
ion was given and many old friends offered con

ulations and best wishe \ supper followed in the

imodious club room, at which speeches and toasts wer

My
in Ireland but he came

Scythes was born seventy-eight

1 lad

George year

Mr:

to Canada when

predominating
feature of our organization.

MUSIC
SUPPLY CO.
Toronto
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THIS is to announce to the trade that the business
of Doherty Pianos, Limited, has been acquired

by Messrs. J. F. Sherlock and W. N. Manning,
Proprietors of the Sherlock-Manning Piano Co., of
London, Canada.

The Doherty plant commenced operations under the
new ownership on January 8th, 1920, and will con-
tinue to operate under the old charter.

Doherty Pianos, Limited, have been making the
“Doherty” and “Clinton” Pianos which have proved
to be two of the best commercial propositions of the
Piano Industry.

The annual output of Pianos has been 1,500. Under
the new ownership the staff will be considerably
reinforced and the output will be increased to at least
2,000 pianos per annum.

Special Attentid

One particular feature of the policy of the new
management will be to devote concentrated attention
to export trade.

The possibilities for building up an excellent business
with other parts of the British Empire and foreign

CANADIAN MUSIC TRADES JOURNAL

IMPORTANT JNOUNCEMENT

THIS will help considerably towards meeting the
popular demand created by the merchandising
merits of “Doherty” and “Clinton” Pianos.

The Policy of the company will be aggressive and
progressive, which will act greatly in the interest of
Doherty Dealers throughout the Dominion.

These Dealers may rest assured they will be well
looked after and anything that will further their
interests will be done.

New Dealers, will also be assured of receiving fair,
square, honest and upright treatment.

Those of the Trade who may be interested in a real,
live proposition for nineteen-twenty, will do well to
immediately communicate with the company.

Export Trade

countries are recognized and appreciated, and with
the aid of world-known Canadian Piano Quality every
effort will be put forth to plant that Quality firmly
and permanently in all parts of the world in the
form “Doherty’” and “Clinton” Pianos.

DOHERTY PIfOS, LIMITED

Factories at Clinton

Head Office, London, Canada
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Here, There and Everywhere

Fhe organ in Crystal Palace, Londor being rebuilt  few days later 1 away at her home, 226 Clintor
it the cost of £7,200. The late Mr rland was in her 77th year

In 1919 new life insurance was written in Canada tc Wally Fownson popular manager of the Collec
the extent of $560,000,000 Department the R. 8. Williams & Sons Co.. Lim

. l'oronto, is now a confirmed Benedict Wally " was n
A strike in the organ building trade took place in the

ried quite recently to Miss Vera Weir, an ex-employec
United Kingdom on December 12th the firm The new home is on Neville Park Blvd
In speaking of the outlook for this year William |
Schlemmer, of Hammacher, Schlemmer & Co. said: “T)
The piano tuners of Toledo have formed an issociation carcity of materials due to lack of
with an initial membership of twenty member will

J. M. Greene, of the J. M. Greene Music Co., Peterboro
15 on the Board of Education in that city for 1920

sufficient producti
continually increase the demand As long as the

Report says the piano manufacturers in the United conditions exist we see no prospects of lower prices duri

92
States are approaching a crisis in regard to fancy veneers., 1920
Two cases of Japanese-made reed organs were in Dr. James H. Smith of Woodstock, Ontario, wa
cluded in a recent shipment received in Liverpool from vently presented with a beautiful mahogany piano ber
upon the occasion of his retiring from the Yositior
Japan I g I
2 organist of o of t ocal churches, This sugge th
Sir H. Foster, of the Bell Piano and Organ Co., has been  °TRaNist g o it e igest
clected President of the Pianoforte Manufacturers’ Assoc b A “"' ) Might often be proposed as suitable
4 resentation
ation in England 4 III \Il " B M
™ T esty the Queen anc rincess ary recent
The first shipment since the war of German violins ey | e - g A
b nes rdeons and harmoni i TR visited the British Piano Exhibition in London What t}
Violin bows, accordeons and harmonicas is said to have S
\ 1 by a Chi music fitm saw interested them to a great extent. Her M ty, wi
wen received by a cago music

s - there, made the remark that it was creditable to the tra
The musical instrument output of Chicago factories

- that the change over from munitions to musical merchand
for 1919 is estimated by that city's Association of Commerce had been effected so quickly
0 be 835,000,000 as against $20,080,000 the year previou
vo i - Ly W e Mr. J. D. Allan, forimerly manager of Heintzman §
An effort to secure the famous Coldstream Guards ¢, ' branch at Regina, is now in charge of the Brantfor
Band as a major attraction at the exhibitions of Western 1,0 oh Mr. J. W. Somerville is manager of the new stor
Canada next Summer is being made by the tern Canada  gooured in the centre of the business section at Niagar
Fairs’ Association Falls and the new store secured at Woodstock
China imported $46,956 worth of musical mstruments Mr. W. Nelson

from the United States in 1918, the last year for which

15 und
management of

d Joel Miller, a Canadian by birth, but who has for twent
higures are available. This was considerably more than in nine years heen connected with the house of Hammachc
wny of the four previous years Schlemmer & Co., New York, dropped dead in the

Perusal of a Yorkton, Saskatchewan, paper reveals a spirit lobby of the Wescott Hotel, Richmond, Ind.. recentls

of progressiveness among the merchants of that town His |
conspicuous among whom is noticed the name o
Barrett, piano dealer, of 12 Dunlop Block

rother, Isadore Miller, has for a number of years bec
J. L. the Canadian representative of the same firm

Frank Whitchouse, the well-known Nordheimer deale
Robertson Pingle and Tilley, Ltd., 525 Bank St of Peterborough, has been elected to the Aldermanic Boar
Ottawa, recently ran a * Made-in-Canada " newspaper  of that city. In thanking the electors of
advertisement featuring Bell Pianos made in Guelph, Brant
Ola phonographs made in Brantford and Brunswick phono
graphs made in Toronto

Peterboroug}
for their support, he said, “‘let me assure you that it will
be my aim to serve the city in such a manner as will prove
that your confidence in me has not been misplaced

Ontario, that Out of appreciation of the splendid work 1
an organ has been installed in the local rink to provide by the ladies of the Loretto, of Guelph, in
plenty of music for the winter's Skating. When tested, it music, the members of the congregation of the Church
was found that the music could be heard quite distinctly our Lady presented them with a

a grand piano purchas
at the remote parts of the rink from C. W. Kelly and Son, music dealers of that city. A
The Anglo-Cs

nadian Concert Band, Ltd., of Hunts. Piano always proves an acceptable gift for presentation

Word has been received from Pembroke, seing done

the teaching of

ville, Ontario, has been incorporated with a capital of Speaking of Japanese competition in Australia, one of
§200,000, its head office to be in the town of Huntsville. the leading Australian importers of British, American anc
Among the provisional directors is Herbert L Clarke, band- Japanese pianos, made the statement that the quality of
master and world-famed cornetist the Japanese instruments is rapidly improving and that

That in fifty years Canada would 1 th T Japan is becoming a strong competitor of other musi
! e anada would be the centre « "
: ¢ O instrument exporting countries, says * Music' of Londor
the empire and not just a minor portion of it, if sentiment Mkt t Tastumonts. the M s
Musique ¢ s ents, the French mus ¢
trade and commerce counted for anything, was what Lloyd Y rench music
Harris, trade commissioner for Canad . fold publication, calls attention to the Russian market, whi
arris, trade cc sioner for Canada, tolc

A it understands, will soon be open for a large number of
of Hamilton women the other day I 8

an aggregation

- 2 ) L instruments to satisfy the national taste for music; anc
. Dr. Coward, 4|v~t|ngu|~hv‘x| Conductor of the Sheffield advises French manufacturers to deposit their goods in 1he
Choir and originator of the Sheffield musical festival, has  fpee ports of Sweden to be ready to take advantage of the
been specially engaged by the Alberta and Su\k;u_x-ln-\\:m Russian market as soon as it ,\',,‘,(‘”‘

l]lll\"H'Il associations to act as :uhullu.’:nur at their festivals In an interview P. N Goepel, of C. F. Goepel & (
at Edmonton and Moose Jaw next Spring. New York, said: “As to the trend of industry in general
and of the piano trade in particular, to my mind there is
no question. We have before us a year of unequalled op
portunity and prosperity, subject to but one if—the lahor

W. J. P. McFarland, fac tory superintendent of the
Sherlock Manning Piano Co., London, was called to Toronto
this month by the ver: rious illness of his mother, who a
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m, which, through clorts, undoubtedly

I am decidedly optimistic.”

Cco-operative

made to adjust itself

The first public performance on a prano is said to have
Covent Garden, London, 152 vears ago. The first
pianofortes were made early in the eighteenth cen
but for many years they received no serious consid
from musician Johannes Zump, a Germ
hed the first piano factory in England, and it was |
built the instrument that was used in ( ovent Garden

\ccording to report Journal, a
1sic publishers in the United States are
1 well-known player roll

reaching the number
negotiating

its plant
will e for
would not stop with the manufacturing
that

concern to buy

move, if it materializc an important one

probability it

ayer rolls but merely use as a stepping-stone to

oitation of the phonograph record field
It seems generally the opinion in the trade,” says
London Music Trades Review, * that Pianoforte Actions
nnot be made as cheaply in England as they can be pro

d in other countries. In fact, we are informed that

re is a difference of between two and three pounds per
Action, to the disadvantage of our own productions. And
n spite of the advant we possess on current ex

Winnipeg Piano Tuners have organized themselves into

n association to be known as the Tuners' and Technicians'
Guild of Winnipeg. A. 8. Consterdine is the president of

new association, which has for its aim the general im
rovement of tuning conditions in and around Winnipeg
The members are hoping, it is said, that the Canadian tuners’

may secure affiliation with the National
f Plano Tuners in the United States

Association

Fhe United States Training Service of the Depart
ment of Labour has printed a bulletin on * Courses of In
truction in Piano Making together with a section on
player pianos, pneumatic actions, piano actions, and keys
This work does not instruct how to build pianos. It fur
ish a detailed, care fully-arranged programme, which

hands of an experienced instructor, it i claimed, will
¢ an apprentice a thorough preparation for piano build

that the
invaded by

United States

It is rumoured Phonograph Record field is

going to I a number of music publishers in
This arises from a report to the effect
negotiations are taking place between certain music
ind a well-known player roll concern for the
purchase of the latter's plant. Once the player roll field
oited, it is only another step to acquire

hat

publishers

interests in

manufacturing

London's new Lord Mayor is a great devotee of music
The question has often heen raised by him whether it would
1ot be wise to have a Minister of Art in England just as
hey have in France and in this connection he says, ‘ here
in England there is no Minister of Art to invite celebrated
musical organizations to our country as there is in France
Italy or Belgium. As a result it is left for individual ini

¢ to take action How about a Minister of Fine
Arts for Canada?

The Journal regrets the typographical error in the last

Sue in connection with the item telling of the death of
Mrs Charles Ruse. Both the monotype operator and the
proofreader apparently assumed that they knew better
than the editor did himself about what he wanted to say
ind Jet the name go through as *“Rufe.” Mr Ruse was
h.

able enough to let the Journal make this discovery
self and, as stated, the publishers very greatly regret
that the error should have occurred.

One of the brightest and most compelling music stores

found anywhere is the Moncton, N B., branch of

TRADES JOURNAL 43
the C. H. Townshend Piano Co, of St John T'his brancl

n charge of Mr. C. E. Topping, who i Justly proud of
his corner location, well irranged window, attractive in
terior and loyal and efficient staff The Townshend stor
'S one of the outstanding retail establishme ntsin Moncton,
where Mr. Topping and his capable assistants haye many
loyal friends among the musicians and music lovers

Messrs G. B, Goddard & Sons, of Spring Garden
Buxton, England, recently patented 1 collapsible piano or
organ packing case It is made in two siz capable of
holding various st of uprights. The inventors claim

for the case that it is ¢

15y to handle and economical in use
that the instrument j

absolutely safe; that space in storage

18 saved; and that, when collapsed, it is quickly returned

by rail.  An illustrated explanatory folder has been issued
by Messrs, Goddard & Sons, giving full particulars

The Montelius Piano House, Limited, of Dunsmuir

St., Vancouver, recently ran a
tional ne

suitably illustrated
Wspaper advertisement under the
twig is bent so doth the tree inc line
wise mother knowing her boy's
receptive

educa

caption
The text ran
mind to be in the plastic
stage believes in early musical training realizing
the lasting quality of impressions gained and tastes thu
formed at this transition period
of education,"

Music is the foundation

Then follows an argument for the Bell piano

According to reports from Germany, the first annual

meeting of the German Piano Manufacturers’ Union
which is the amalgamation of the former Berlin and Leip
zig Associations, took place recently, at Leipzig. In the
course of his annual report the president of the union, My
Westermayer, of Berlin, stated that not only is the pro

duction of firms that were In existence before the armistice

almost on a pre-war basis, but that a number of new manu

lacturing concerns have heen started this year and arc
doing as well as can be expected
The Lounsbury Co. of Moncton, N.B., who are well

known as the local Mason & Risch agents, are showing
their faith in the future of this ity by erecting a ve ry hand
some brick block, all of whic h they will occ upy. The new
building of four storeys was erected over and around the

old one, the latter being torn down as the new building
went up, with the exception of the side walls, which were
sufficiently heavy to carry several extra storeys. The

Lounsbury Co. is one of
the firm has an extensive

cent territory

the institutions of Moncton and
connection in that city and adja

The right of dealers to send planos to auctioneers for
disposal is challenged by a member of the English trade
In writing to the Pianomaker, he states his case
“I sincerely hope that the
p1anos to auctioneers will he
makers Xuluu!'\‘ has any objection to anyone getting rid
of an old crock that way now and again, but to keep the
auctioneers supplied with instruments, as | know is done, is
merely diverting a large amount of trade out of the legitimate
channels, and the public gets the impression that an
room is the best-—if not only-—place to acquire one

as follows
dealers sending
seriously taken up by the

question of

auction

The closing days of the old year brought sadness to
the home of Mr Ruthven McDonald, Phonograph Dealer
of Toronto, who is well known through a long career of con
cert work and through his * His Master's Voice’
Just before Christmas Mrs McDonald passed away after
a lengthy illness. In addition to her husband she is sur
vived by one son and a sister, the wife of J. M Williams,
phonograph dealer of Toronto, and who was formerly in
partnership with Mr. McDonald. The late Mrs. McDonald
came to Canada from Ireland in childhood and had re
sided in Toronto since 1900 She was an accomplished
musician and toured with her husband on his concert work.

" recordings
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Foronto
or many year
Chas. F. McDonald & C of
N.S., removed to the building purch
treet I'hey \ 1
with a 40 feet

v freight

In June I'ruro
sed by them on Ingli
and basement
120 feet. The

1 complete 1¢

tore of four storcy
back

frontag: running

cquipment include clevator

pair shop. There are three sound-proof demonstration

rooms on the ground floor, with ample
These
two counter:

space for as
built at
ind the sheet music
Mr. McDonald i
that will give him one of the
best equipped piano and phonograph houses in the cast
I'he v branch at Springhill and at hoth
the Willis line of pianos and players is strongly featured
Frank Stanley Yonge Street
Toronto, has hecome well known as a Brunswick Shop
ust hefore Christmas was added to the list of “His Mas
ter's Voice" dealer:

the husine

many
without

mot ¢ crowding Kitchener

the
f which are of quarter-cut oak

werc
Ont 1 so were
racks, all
making other improvement

firm have store

whose music store on

and is going quite
Plans have

sound-proof rooms

aggressively into
been decided
These will b
ind with the demonstration rooms now
the cighth floor will give thirteen individual
Mr. Stanley is removing the manufacturing
Stanley Piano business to the factory on Carlaw
purchased by him some years ago, and which will in a
months he This will release
Street building for piano
enlar the
Stanley has on his staff no less than five former
members of Royal Air Force
The Autopiano Co. of New York is shortly issuing
t booklet bearing the heading *“ Don't Drive the Baby Away
from the Piano, "
When you drive

record ready
upon for eight mor
on the ground floor,

located on
salesrooms
end of the

Avi
few wailable for occupancy
Yonge

the

pace in hi howrooms,
permitting

My

ement  of phonograph depart
ment

the

T'he following are a few excerpts from it
the baby pianc you
doing something you will have to undo a little lacer
the undoing will be harder than the doing
the piano in their own way
on it and play with it

away from the are
And
Let the little
Let them play
as they will, if
I'he player piano is the greatest plaything
ever discovered. It is both plaything and
and wonderful teacher as well. Don't mind
finger marks. They will not injure the instrument
tenth as much as you injure the child when you drive
it away Ihe booklet also contains a dissertation on the
value of the player-piano in an educational way to the little
one ind the
ited,
In the number of The King's Highway Ethel
M. Bilbrough describes places of interest in the Pyrenees

ones enjoy
and learn to love it
given a chance
for children
playmatc
a few
ong

case with which the instrument can be oper

recent
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She de things, the little vill
I'he

mnd for the

cribi imong other

Savin with its old church and abbey churcl

r cleventh century work

id organ it possesse
with age It

dterally crumbling
fall fee

which is
pipes
front panels are
with ¢
T'he old
explained that in days
thesc
long

few remaining bly against
ind on the

head

111
1uld b

other carved three hug

tastic wernous holes where mouths and

isant who showed us over the

gone by, when the organ wa

played grotesque faces were rendered more

by a tongue protruding from the mouth, whilc

would suddenly emerge and roll about in the soc kets
informed u
He wound up by the proud

olde

was done, our
the congregation

that it was ‘the

guide to keep the att

t ogan in the world

There are few dealers in any line of business who

ceed in winning the confidence of their customers tc
extent that John Sprott, the Nordheimer dealer of Tr
\.8., has established himse)f with his cli ntelle Alth.
he has no store Mr. Sprott is well known to all the pe
for twenty miles 1 kind
Ing car may be seen on the road
late at night. On his outg ing
Vocalion to deliver, which invariably re sults
of several other calls to turn live
The making of a
Mr. Sprott, as he
cally to sec

of weather hi
in the
there is

around. In
early mornin
trip alway
in the nece
prospects
end the
manages to call on hi

into custon

sale does not transaction w
customers peric
that the instrument he
This service is

Sprott, is a

upplied is

giving
faction naturally appreciated by th
Mr ihility
musical knowledge is always at the disposal of his customer

in helping them select a piano, Vocalion or list of record

vocalist of considerable and

BEALE & COMPANY LIMITED
SYDNEY AUSTRALIA

Leading Makers in Australia of

srand and

Grand Pianos, Player Pianos S
FOR EXTREME CLIMATES

Organization includes own Foundries,
Ironshops, Mills and Veneer Cutting
EXPORT HIGH GRADE ONLY

Cable Address - - - Beale Sydney

Stracciari signs “Santa Lucia.” Columbia
78100.

Columbia Graphophone Co.

54.56 Wellington St. W,

Toronto . .
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erhard Heintzman
Phonographs

HE best phonograph must be one of perfect parts—the material must be the
choicest money can buy-the workmanship must be the finest that skilled
hands, keen eyes and brains can produce; the motor perfection itself and s

und
reproducing equipment the latest and best achievement of

scientific research.

Such a combination of elements forms a perfect phonograph
THE GERHARD HEINTZMAN

And it is questionable if such an accomplishment could be attained without such
experience as is possessed by the Gerhard Heintzman organization, experience
gained through long years devoted to creating and producing

Canada’s Greatest Piano

Gerhard Heintzman, Limited

E Head Office and Factory: Sherbourne Street E
Toronto - Canada

M
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GENERAL PHONOG| PH CORPORATION

ELYRA, OHIO

NEW YORK, N.Y. NEWARK, N. J.
CHICAGO, ILL. | PUTMAN, CONN,
SAN FRANCISCO, CAL. , SPRINGFIELD, MASS

The Supreme 1%
Emblem of SSEN3WYZ
Phonograph

Motive Power ATINGS
The World Over (/4 L \’(

Strength and Fndurance

combined with most  succcssful
achievements of scientific research,
is the “back-bone” of all

4RECORDS Heineman

Meisselbach
W Play on all Standard Machines Quality Products

No Attachment Required C———

his product in the vanguard of pro-
gress by giving the Trade the utmost

4 OkeH Lateral Cut Records represent the Highest in l‘hn;lu‘urupll satisfaction should
w Quality of record construction. OkeH Lateral o ey
Cut Lists include the very latest and best hits in s
song and dance music. Also many masterpieces H eineman

in operatic and classical music.

Meisselbach

EVFRY RECORD A “BEST SELLER”

Our Trade Mark : Quality Canadian Facu@chener, Ontario Our Watchword: Service

HEAD OFFICE - - -2 JOHN ST. TORONTO
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Th Phonograph
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For : o : For
those . . those
whose whose

requirements 1 - = . tastes
demand \ demand
perfection ' excellence
M 35

Solid Mahogany and
Black Walnut

is the ultimate expression
of musical worth

|
|
i
|
i
|
|
i
|
|
|
]
|
|
i
|
|
|
|
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|
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TO SELL you must have the
mstrument to back up your
sales talk.

The “McLagan" fulfills your
three biggest argument
Exquisite Musical tone, a
beautiful case and unques-
tionable durability.
M 52 M 19
Mahogany and Walnut | Mahogany

The McLagan Phonograph Division

(The McLagan Furniture Co., Ltd.)

Stratford, Canada
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100% Efficient Service
- for 1920 .

@

!\/IANY a night during the past year if you had dropped in at 36 Wellington
4 Street East, Toronto, you would have found our entire staff, from the
manager to the office boy, with discarded clothing, to the extent permissible by
law, rustling out goods for Columbia Dealers.

You surely did make us sweat to give you the service that would enable you to
keep up with the tremendous demand for Columbia products.

But we didn’t mind it a bit; in fact we enjoyed it, because we knew our elforts
would be productive of good results for Columbia dealers as well as ourselves,
The energetic force we were able to put behind our efforts made it possible for us
to extend the best service procurable, service that enabled many Columbia Dealers
to double, triple and even quadruple their previous year’s business.

For Nineteen-Twenty, with increased production, enlarged warehouse and greater

shipping facilities and a larger staff, we are out to make our service for the year
1007 efficient.

We realize the growth in demand will be much greater than in Nineteen-Nineteen.
We know that during this year it will be necessary for us to keep continually

hitting on six cylinders and many times break the speed limit, but that doesn’t
phase us one bit,

We are out to do our part to such an extent that when Nineteen-Twenty closes,
the most prosperous, the most delighted and best satisfied dealers will be those

possessing the Columbia franchise,
The Music Supply Co.

36 Wellington Street East - . Toronto
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WE GIVE A POSITIVE 24-HOUR SERVICE.

Our modernly-equipped pressing plant in Canada enables us to deliver within
24 hours, regardless of the quantity ordered. Wire, phone or write us to-day.

STARR COMPANY
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Dealers Handling GENNETT Records
Always Have Selections that Ride on the
Crest of the Wave of Popularity

iy IOWARDS the end of this month we will release 34

{ new English recordings from the two Laboratories in
/

.

i

/

/

$777777¢ the Old Country, including many of the same famous
{ 2 .

~=hartists as were featured in the December Supplement,

besides new ones of international celebrity.

Dealers who have had sample Gennetts will need no further
word—the records speak for themselves, Any merchant wish-
ing to start 1920 right and make the greatest possible margin
of profit for the year will do well to line up with our winning
proposition at once while territory is available.

(LATERAL CUT)

With Gennett Records you’ll always have
the Latest while it IS the Latest

Our New York Laboratories are working at capacity, assuring dealers of
the last minute hits while they are still money-makers.

OF CANADA iyoos
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Edison Message No. 62

Coming the Realism Test.

Something every dealer can
use.

Watch for announcement in
January.

THOMAS A. EDISON, Inc.
Orange, N.].
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3

Your Golden Opportunity.
There are BIG Profits in 1
DG:tnt ON the ladder-

its -
YOUR business -

~
N K
I
/4 >
) ‘Z’“—lé‘ DI
PROFITS ‘:D.\

P) \J

BE READY FOR || & |
1920 10!,

|
Write or wire to-day for @ @ \ Zaor ™
your free copy of ~ %
“A Word With You" i

It may start you on The
Royal Road to Fortune.
It will surely show you how
to make more money every
day. Do it Now!

e e

PATH[I‘I FRERES PHONOGRAPH SALES CO., LIMITED
4-6-8 Clifford Street, TORONTO
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Rigid Inspection and a Precision Product

“NVERY Stephenson Precision-Made Motor,
before shipment, receives what is equiva-
lent to a month’s actual service. Every
motor, in turn, is mounted on this table,

where it is operated for twelve hours, power keep-
ing the springs tightly wound.

Thus the springs are subjected to a severe test and
the motor 1s thoroughly run in

Rigid inspection keeps the Stephenson Motor a
Precis’on-Made Motor,

STEPHENSON
OneWest Thirty-fourth Street
New York City
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Western

Distributors

= Nc—Nc——

Western Gram-o-phone Co.
CALGARY WINNIPEG

Bain Bldg., cor. 11th and 5th Sts. 122-124 Lombard St.
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MODEL DUCHESS

The above is a cut of our model Duchess which we can supply in Mahm{any' and Fumed Oak,

This popular model is just the right size for a Medium Size Parlor,
nets the dealer a good profit.

and is sold at a price that

Let us quote you a quantity price on Needles and Sapphires

Phonola Co. of Canada, Limited

i ELMIRA ONTARIO
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CLEAR AS A BELL

$onaT;

“The Highest Class Talking Machine in the World”

Greater Production
for
Nineteen-Twenty

LTHOUGH the production of

Sonoras during’ nineteen - nineteen

Louis XV.

was far in excess of that of any previous
year, we experienced great difficulty in

supplying the demand.

With increased facilities the production
for nineteen-twenty will show another
large increase over nineteen-nineteen and

there will be more Sonoras available than

ever before. Louis XVI,
And yet, with much larger quantities of
Sonoras available it will be difficult for
us to keep pace with the demand created
by swiftly rising public favor, If you
wish to handle “ The Highest Class Talk-
ing Machine in the World " we strongly

advise your writing us immediately,

Colonial

I. MONTAGNES @ CO.

Sole Canadian Distributors of the Sonora Phonograph and Sonora Needles

Ryrie Building, Toronto

4
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The most wonderful Talking Machine of the present age at the
price. An Instrument of Supreme Value, Tone and Quality.

i 5 é SPEAKS FOR ITSELF

LD

No. 250 $125 No. 200--$100 No. 150 -$85

No. 100—-§75

lhe Cleartone has become very popular because of its quality, splendid value and the
advertising and sales campaign that now stands in back of it Dealers! Watch u

grow—write for our agency and grow with us

SUNDRY DEPARTMENT

RE

IRDS—POPLILA

spring
gear wind. $10.75

SAPPHIRE BALLS, for playing Pathé records, 22¢ eacl

TONE ARMS AND REPRODUCERS—Pla &
per set 3. $1.65 per set: ) NEEDLES, steel. 40¢ per thousand in 10,000 lots. F OB New Y

) 4. $3.75 pe

) parts, such as wor
r motor; reproducer and part mar

MAIN SPRINGS-No. 00. %4 in. 9 ft.. 28¢ eact

25¢ each;: No 0, 4 in ft . 25¢ each; No

No. 1A, 35 in_ 10 ft 49¢ each. No. 2, 13-16 in uantity buyers in Canada and other e

% in., 11 ft., 49¢ each: No 4. 1in . 10 ft . 49¢ each

heavy, 89¢ each: No. 6. 1% in'. 11 ft.. 90c each: N

15 ft, 89¢ each nly one of its kind in Americ
ng machines and over 500 differe

GOVERNOI RINGS—To fit all motor n of our efficient Repair Depa

prices on large quantities to Motor Manufacturers

LUCKY 13 PHONOGRAPH CO., 46 East 12th Street, New York
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The Ontario Home

of

His Master’s Voice Products

HIS MASTER’S VOICE, Limited

Sole Ontario  Distributors of
“His Master's Voice” Products

196-198 Adelaide St. West, Toronto

Corner Simcoe Street
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INDIVIDUALITY GRAVEN INTO THEM

Lateral Cut Records

An official announcement
will be made very shortly.

—

The artistic companion of
the Brunswick Phonograph.

Wait for this ideal com-
‘ bination.

THE MUSICAL MERCHANDISE SALES (0

I | SOLE CANADIAN DISTRIBUTORS
| Head Office: 819 Yonge Street, Toronto

| Eastern office Western Office
‘ 582 St. Catherine St. W., Montreal 142 Portage Ave. E,, Winnipeg
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New

039-A

4030-B
$040-A
104013
i41-A
041-8
4042-A
042-8
40434

1043-B
1044-A

94.8
4045-A

4045-B

040-A
1046 B

Phonola Records
Mexico”

“Mutt and Jeff in Frank
Kennedy & Co

“Bringing Up Father in Prohibition’
Frank Kennedy & Co

‘Now I Know" (Henry Onivas)

Astoria Dance Orchestra

Miami Shore” (Jacobi)

Astoria Dance Orchestra

(Kennedy)
(Kennedy)
Knecht's Waldorf

“On Knecht's Waldorf

‘Where The Lanterns Glow” (Royce-Johnson). All
Star Trio

‘I'm  Forever Blowing Bubbles” (Kenbrovin
Kellette). OkeH Dance Orchestra

“You'd Be Surprised” (Berlin). Billy Murray

“All the Quakers Are Shoulder Shakers Down in
Quaker Town" (Kalmar-Leslie-Wendling). Bert
Harvey.

“Oh! What a Girl” (From Musical Farce, “Oh!

Whata Girl”) (Smith-Jules-Presburg). Sam Ash
“I Never Knew" (Janis-Berlin). Burr & Meyers
“Oh! What a Pal Was Mary" (Kalnar-Leslie-Wend
ling). Sam Ash
“Bless My Swanee River Home"
Donaldson). Sam Ash
‘In Your Arms" (Floyd-Glaser)
Astoria Dance Orchestra
“Pretty Little Rainbow” (Plunkett).
Waldorf-Astoria Dance Orchestra
“Karavan' (Wiedoft). Green Bros. Xy lophone Orch,
“Arizona Mona" (Milo-Rega). Conway's Band

(Lewis-Young
Knecht's Waldorf

Knecht's

447-A “On the Streets of Cairo” (Hulten). Knecht's
Waldorf-Astoria Dance Orchestia

{47-B “Pete. Pumpkin Eater” (Casey). Green Bros
Xylophone Orchestra

4048-A “"Round the Corner” (Introducing chorus of “It’s
Great to be Married” from the musical comedy,
‘The Little Whopper”') (Friml). Van Eps Quart

4048-B “Turko” (Samuels). Green Bros Xylophone Orch

4049-A “1 Want a Daddy to Rock Me to Sleep” (From the
“Greenwich Village Follies™) (Sloane). Green
Bros. ¥ylophone Orch

1049-B “And He'd S ‘Oo-La-La-Wee Wee! " (Ruby

el) red Van Eps Quartette

150-A “That Wondeiful Kid from Madrid” (MacDonald
Osborne) lly Murray

1050-B “You Didn't Wani Me When You Had Me” (Ben
nett-Russell & Grossman). Bert Harvey

{051-:A “I Left My Door Open and My Daddy Walked
Out” (Berlin). Jack Kaufman.

051-B “Why Don’t You Drive My Blues Away?" (Davi
Papa). Al Bernard

1052-A “Waiting for the Tide to Turn" (Mahoney-Flynn).
Billy Murray

4052-B “You Ain't Heard Nothing Yet” (Jolson-Kahn-De
Sylva). Jack Kaufman

4053A “I Am Climbing Mountains” (Kendis-Brockman).
Shannon-Phillips

4053-B “Let the Rest of the World Go By (Brennan-Ball)
Campbell-Burr.

4034-A “Oh! What a Little Whopper” (From the musical
comedy, “The Little Whopper") (Dudley-Har
bach-Friml). Billy Murray.

4054-B “I Might Be Your ‘Once-in-a-While’” (From the

musical comedy, “Angel Face'") (Smith-Herbert)
Harvey Hindermyer.

TRADES JOURNAL
1055.A

4055-B ¢

4056-A
4056-B

New

61

I Love to Tell the Story” (Hankey-Fischer
Henry-Jordon

Is My Name Written There?” (Kidder-Stebbins
Henry-Jordon

T'he Toy Parade” (Prince OkeH Concert Orch

“A Day in Toyland” (Hager). OkeH Concert Orc h

Aeolian-Vocalion Records
$1.65

30009 “Serenata Gelata" (Buzzi-Peccia). Giacomo Rimini
Baritone
30038 “Songs My Mother Taught Me"” (Dvorak). May
Peterson, Soprano
$1.25
12236 “Gypsy John" (Clay). Wilfred Glenn, Basso
Out on the Deep” (Lohr). Wilfred Glenn, Basso
12237 “Chinese Lullaby" (From “East is West") (R H
Bowers). Nanette Flack, Soprano
“Mississippi  Moonlight” (Lee Roberts) Nanette
Flack, Sopraro
12238 “Softly and Tenderly" (Thompson). Miller and

“Just as I Am

12239

Dadmum
(Bradbury),
(Wiedoeft)

Shannon Four

Wiedoeft

ilse Erica”

“Migliavacca' (Mazurka de Concert) (Rienzi) Perry

1 Peppino, Accordion Duet

12240 “Pucheritos" (Danzon Cubano) (Herrera). Fernando
Cabello's Orchestra
“Yo No Vi Na" (Danzon Cubano) (Herrera). Fer
nando Cabello’s Orchestra
12242 “Bless My Swance River Home" (Donaldson)
Peerless Quartet
"My Sugar Coated Chocolate Boy" (E. & W. Loos)
Campbell and Burr
12243 I Love You Just the Same. Sweet Adelaine’ (Caskill
and Armsirong). Peerless Quartet
“Good Night Angeline’" (Europe-SussleBlake). Peer
less Quartet
12244 “Wonderful Pal" (Pinkard). Sterling Trio
“I'm Like a Ship Without a Sail"" (Kendis & Brock
man). Charles Hart and Elliot Shaw
12245 “Blues my Naughtie Sweetie Gives to Me"' (Fox Trot)

“Now 1

12246

“Lily Waltz"

(Swanstone McCarron-Morgan). Dabney's Nov
elty Orchestra

Know" (Fox Trot)
Dabney's Novelty Orchestra
(Weiner & Katzman)

(Henry & Onivas)
Aeslian Dance

Orchestra
‘Campmeeting Blues™
ney's Band

(Fox Trot) (Carroll). Dab

TSR R

&

Quality and service have
carried many Columbia Deal-
ers to pre-eminent success.
MUSIC
SUPPLY CO.
Toronto
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The o
= Imperial
Phonograph

The standing of a merchant depends on the quality of the goods
he sells. In the Phonograph Industry a good standing is not
obtainable through the marketing of an inferior instrument. The
merchant who realizes that the best business comes through the
members of his community who are critical buyers, demand re-

liable quality and value and have the money with which to pay
for it.

Such a merchant will find the Imperial Phonograph an instru-
ment he can use to greatest advantage.

Write for particulars and agency terms,

WE ARE HEADQUARTERS FOR GENNETT” LATERAL
CUT RECORDS AND ALL PHONOGRAPH SUPPLIES

Imperial Phonograph Corporation
(National Table Co'y, Ltd., Manufacturers)

L Owen Sound Canada —

Mahogany, Walnut

Cremonaphone

TALKING MACHINE
Plays All Records

Special selling proposition offered
to limited number of dealers

Write to-day for our special
selling and advertising proposi-
tion and secure it for your terri-
tory before someone else grabs it.

Model C

You take no chance. Everything
is in your favor to make big
money. We stand behind you
with dominant and effective ad-
vertising.

The Cremonaphone is a high class in-
strument that plays all records. Made
In our own piano factory of best
selected wood and beautifully finished.
A machinc you will be proud to sell.
Don’t delay. = Write to-day.

Model H

AMHERST PIANOS LIMITED, Amhers

Model
Nova Scotia
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Columbia Records for February V120 William Tell Overture” Part 1. Columbia Orcl
William Tell Overture” Part 2. ( olumbia Orch
90 CENTS A6130 “William Tell Overture” Part 3. Ce imbia Orcl
)3 “Pp William Tell Overture I 4 Columbia Orch
A2823 “Prohibition Bluc Nora Baye
Taxation Blues Nora n‘\.\ \6127 “Assembly March.” ( nbia Band
4 Fire Drill Gallop Columbia Band
JR35 "1 Gave [ olson 2 ’ ¥ =
. Illn“' |”\y l\l;\‘m ',\Il[l\x\'w I Nature.” Freq V0131 "War Dance” (Cheyenne Indians). - Columbia Orcl
- erimpiaan it - Deer Dance” (Rogue River Indians). Columbi
Whitehouse ¥ lusthis
Orchestr
A28 ' Bless My Swanee River Home.”  Hurry Fox \6132 “Pretty Little Rainbow™ Medley Waltz (Intro
I Lost My Heart in Dixicland.” Harry Fox Bvsryone is Lonesome Somutioe)  Priac
A2831 “Smile Dear.” Charles Harrison Orchestra
Not in a Thousand Years.” Charles Harrison Dreamy Alabama" Medley Waltz (Incidental chor
\2820 “Ring Lewis James and Charles Harrison by ( mphell and Burr Intro Athene Prince’
Let the Rest of the World Go By.” Camphell & Burr Orchestra
A2830 * Just for Me and Mary Henry Burr $2.00
Among the Whispering Pine Henry Burr
9616 “Rigoletto 1 Sol Dell ima” (Like to the Su
2826 ““I Know What It Meanstobe Lonesome.”  Meader, 190160 “Rig : I ;( Sol Dell ,\v;u”. [|,'\L he Sun
I Never Knew." George Meader e WTWHLOL NS FEerey
\2827 “Bye-Lo.”  Camphell and Burr FRENCH RECORDS 90c.
‘I'll Always Be Waiting for You.”  Charles Harrison 480 “Dlomiss S e Blackt Haral
A\2811 “My Baby's Arms.”  (From “Follics of 1919), Fox eninagement Scene Comique per Elzcar Hame
Trot. Rickman's Orchosts Ladebauche Chez Le Gueris eux Hamel ot
Gauthier
“On the Streets of Cairo” One Step.  Hickman's Orch waane o : .
A2812 “Peggy” Fox Trot. Hickman's Orchestra 24459 l |!.I,y }.M‘, I|. |."H a ,M\ T
“Tell Me Why" Fox Trot. Hickman's Orchestra " S SAOEA A T e O T
A2814 “Patches” Fox Trot. Hickman's Orchestra Eiteo0 s s Aloutia. Quatuo,
‘Sweet and Low" (Waltz). Hickman's Orchestra T . TR e W
A2813 ““The Hesitating Blues” Fox Trot. Hickman's Orch
Those Draftin' Blues” Fox Trot. Hickman's Orch E
A2825 “Lassus Trombone.” Columbia Band Pathe Records for February
“Miss Trombone.” Columbia Band
E4440 “Hay Harvest." Russian Balalaika Orchestra 90 CENTS
At a Russian Inn."  Russian Balalaika Orchestra 22173 “Carolina Sunshine” (Hirsch-Schmidt). Sterling Tric
A2834 “Tempermental Rag.” Guido Deiro ‘Oh! What a Pal Was Mary" (Leslic-Kalman. Wend
Lola” One-step.  Guido Deiro ling). Henry Burr, Tenor
\2833 “Still Undecided.”  Virginia Asher and Homer A. 22226 “What Killed the Dog" (Humorous Monologue)
Rodeheaver Russell Hunting and Edward Wilson
When I Look in His Face.” Virginia Asher and Cohen On Prohibition” (Humorous Monologue
Homer A. Rodeheaver Monroe Silver
\2824 “Uncle Josh and the Fire Department.” Cal Stewart. 22227 “Beantiful Ohio” Waltz (Earl) Royal Waikiki
I'he Courtship of Uncle Josh and Aunt Nancy.” Cal Hawaiian
Stewart and Ada Jones Yogiland™ (Sullivan). Royal Waikiki Hawaiian

22238 “Some Day You'll Want Me Back' (Re trop-Morgan)

$1.00 Sam Ash, Tenor
8101 “Canta Pe’ Me.” Riccardo Stracciari “Swanee Shore™ (Mitchell-Fields-Kaufman). Henry
78356 “Lullaby from ‘Erminie’.” Hulda Lashanska McClaskey, Tenor
22242 “Wonderful Pal" (Tracey-Pinkard Lewis Jam¢
49526 “Eili Eili” (Violin), Toscha Seidel 0 the Trail to Santa Fe' (Hess Lewis James
A6128 “Polish Dance E Flat Minor Op. 3 No. 1" (Piano ind Cha.les Hart
Percy Grainger 22243 1 Want A Daddy” (Who Will Rock Me to Sleep)
“To the Springtime”  *“One More Day, My John Intro. “My Marionette.” Fox Trot, (Sloane)
(Piano). Percy Grainger Palace Trio

“I've Got My Captain Working for Me Now."” Intro
e——— “I'd Rather See a Minsticl Show." One Step
SRS Palace Trio

22244 “Marilynn" (Wadsworth-Arden) Fox Trot Orlando’s
ﬁ Orchestra.  Saxophone by F. W. Wadsworth

W AT

22245 “In Your Arr Intro. “Somebody’s So Lonely"

Prompt and efficient service Fox Trot (Floyd-Glazer-Motzan)

in Dance Music. % “See Saw" Intro. (1) “When Two Hearts Discover"

“Where the Lanterns Glow™ Intro. “Cleo” Medley
Fox  Trot (Johnson-Roberts) Wadsworth’s
Saxophone Band

(2) “Good-bye, Hello.” One Step (Louis Hirsch)
Samucl’s Orchestra

22246 “Dreamy Amazon” Waltz (Gilbert-Mac Boyle-Vin
cent).  Samuels' Orchestra

MUSIC
SUPPLY CO.
Toronto

“Nobody Knows and Nohody Seems to Care.’
Intro. “I Lost My Heart in Dixie.” Fox Trot
(Berlin).  Samuels’ Orch

st e =T

RS s s s s
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22263

40191

27512

54039

54040

59081

50082

“Mignon™ Overture (Thomas). Volpe's Symphony

“Naila" (Delibes) Pas des fleurs — Intermezzo Volpe's

“Good Morning, Sue” (Delibes) in English. Claudia

“Zaza" (Leoncavallo); **Buona Zaza" (My Good Zaza)

“Witches' Dance” (MacDowell) Piano Leginska

“Cavalleria Rusticana’ (Sicilienne) (Mascagni)

“Carmen” (La fleur que tu m'avais jetée) (Bizet) nola in many homes but he didn’t
“*Les Baisers Sont Des Fleurs" (Fontenailles). Sarah That’s up to you.

) ) MUSIC
“Quand Tu Pleureras” (Marcel-Chretien). Sarah SUPPLY CO.

“Le Chalet” (Vallons de I'Helvétie) (Adam) Bel

CANADIAN MUSIC TRADES JOURNAL

Now | Know" (Warren Henry Onivas). Lewis 113 “La Mascotte” (Ces envoyés du Paradis) (A
James, Tenor Rigaux

“Ble My Swanee River Home" (Lewis-Young ‘Le Petit Duc” (Chanson du petit hossu) (L

Donaldson). Henry Burr, Tenor Boyer
The Vamp" (Gay). Patricola $1.95
All the Quakers Are Shoulder Shakers Down in 250 “Carmen” (Je dis que rien ne m'épouvante) (|
Quaker Town" (Kalmer-Leslie-Wendling). Pat Sarah Fischer

ricola “Lak (air des clochettes) (Gille-Delibes)

$1.65 Fischer

“Tell Her I Love Her So” *aye). Paul Althouse “La Fille de Madame Angot” (Duo du Il
“Do Not Go, My Love” (Tagore-Hageman). Paul (Lecocq).  Berthaud et demoulin

Althouse, Tenor ‘La Fille du Tambour-Major" ( Duo du petit tr
(Offenbach).  Berthaud et Demoulin

Orchestra

.
Sympboay Orchostre. New Gennett Records
$2.20 $1.75

“Ave Maria™ (Schubert). Violin, Jacques Thibaud. $502-A “Mattinati" (Leoncavallo). Angelo Rossetti, T1alia
“Chant Sans Paroles” (Tschaikowsky). Violin, Jac Tenor

ques Thibaud 3502-B 0 Sole Mio™ (Edi Capua) Angelo Rossetti

Muzio, Soprano. 3004-A **Maxina" (Round Dance) (Boissanade & Hurndall

“Rigoletto™ Verdi); “La Donna E. Mobile” (Women Squires Karsino Orch.

Is Fickle) in Italian. Tito Schipa, Tenor 3004-B ““Beautiful Ohio" (Waltz) Squire's Karsino Orcl

N . o, "o 1\, “Remi ‘nees { “erdi 7 ol | 4 nard
‘La Favorita" (Donizetti); A Tanto Amor” (Flower 3009-A “Reminiscences of Verdi—Part 1." Scots’ Guar

Band
3009-B “Reminiscences of Verdi—Part I1."  Scots' Guards
Band

Beloved) in Italian. Taurino Parvis, Baritone

in Italian. Taurino Parvis, Baritonc

“Valse in E. Major” (Moszkowski) Piano, Ethel 3005-A “Lustspiel Overture” (Keler Bela), Scots' (
Band

3005-B “'Finlandia™ (Tone Poem) (Sibelius). Scots’ Gu ard
Band

DISQUES EN FRANCAIS 3006-A “The Bandelera (Stuart). Robt. Howe, Baritone

3006-B “If T Might Come to You" (Squire). Mary Wil
liams, Contralto

Leginska,

$1.15

“Mélodie D'Amour” (Scotto). Perval. 3007-A “Magic Tango (Andre). Squire's Karsino Orch
“Oublions le Passe” (Dickson). Marcelly 3007-B Argentine Tango" (Farban). Squire's Karsino Orch
“Moulin Rustique” (Alteriac). Marcelly 3008-A “Allali’s Holiday" (Fox Trot) (Frum). Squir
“Moulin Rustique” (Alteirac). Bergeret Karsino Or

Pifferaro™ (Thuillier Fils). Bergeret 3008-B “Helen of Troy,” Two Step. Squire's Karsino Orc
lfon Chanteclerc™ (Bergeret), Bergeret

Amour au Poulailler” (Boussagol). Bergeret 9 CENTS
ternelle Nature” (Saint-Servan). M. and Mme A “Sussex by the Sea” (Ward-Higgs). Robt. Howe
Charlesky Baritone.

“Réveil au Tyrol” (Hamel) Charlesky B ““Memories” (Van Alatyne). Robt. Carr.
“Notre Etoile” (Izoird). Dalbert -A “Caro Nomo" (Rigoletto). Violin, flute, harp

“Clest la Pluie” (Izoird). Dalbret -B “Home to Our Mountains™ (Verdi). Violin, flute

“A la Plaza" (Vargues). Rollini harp.
“J'Comprends les Animaux” (Charlus). Girard 5-A “‘Boston Commandery March" (Carter). Honorable
“Le Long Du Missouri" (Christiné). Léoni Artillery Band.

Si Tu Veux" (Marguerite) (Valsien) Fragson B “The Veice of the Guns March.” Scots' Gi
rol-Valse” (Saint-Servan) Charlesky Band.

“La Retraite Passe” (Vargues) Marcelly
“Les Gars de Prance” (Daniderff). Bérard -
“Les Ondines" (Spencer),  Bérard TR T T I T [T
“Le Légionnaire” (lzoird) Marcelly |
“Clest Pour L'Armée” (Helmer) Marcelly

$1.65

Vaguet Santa Claus left a Columbia Grafo-

Vaguet leave enough Columbia Records

Fischer.

Fischer.
ust” (Ronde du Veaudor) (Gounod). Belhomme.

homme,
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1586-A “Empire Commandery March" (Skinner) Honor
able Artillery Band
4586-B “'Echoes of the Alps" (with chimes). S ots’ Guards
Band
4387-A “Because" (d'Hardelot), Alex Lang, Baritone
587-B "In the Valley Where the Blue Birds Sing" (Solman)
Robt, Carr, Bariton
588-A “Paddy’s Reel,” Piccolo Solo. R Menchie
4588-B “Sailor's Hornpipe," Piccolo Solo. R Menchie
4580-A “Asleep in the Deep' (Petrie). F ]. Hawlrey, Basso,
1580-B “Rocked in the Cradle of the Deep.”” F. J. Hawlrey
$590-A “'Beautiful Birds Sing On" (Howe). Robt Carr,
Baritone
4590-B *“'Norwegian Cradle Song."  Violin. flute, harp
$91-A “Carnival of Venice," Olarino Solo. Len Davidson
4591-B “Niggertown" (Morley). Olle y Oakley, Banjo
{392-A “Riverside Bells," Waltz (McKee). Scots’ Guards
Band
1502-B “'Marche Lorraine" (Ganne). Honorable Artillery
Band
4593-A “That Wonderful Kid from M adrid” (Osborne &
MacDonald). Jack Kaufman and Arthur Hall
Orch. Acc
593-B 1 Left My Door Open and My Daddy Walked Out "
(Berlin).  Jack Kaufman, Orch. Ace
1394-A “Good Night, Dearje" (Henry Onivas). Diarilof
Orch
1594.B “Let Me Dream" (Curtis  Gordon) Conklin's
Society Orch
015-A 1 Might Be Your Once In A While" (Herbert and
Smith). Harvey Hindermeyer, Orch, Acc
WI5-B “Now I Know" (Onivas & Warren).  Arthur Hall,
Orch. Acc
016.A “They're All Sweeties'" (Sterling and Von Tilzer)
Jack Kaufman and Arthur Hall. Orch. Acc
WI6-B “You Ain't Heard Nothing Yet" (Holson Kalm
De Sylva). Ernest Hare. Orch Ace
1504-A ““Just Like the Rose" (Cook-Terriso and Bridges)
Sterling Trio. Orch. Ac
I504-B “I'm Like a Ship Without a Sail"” (Kendis and Brock
man). Hart and Shaw. Orch. Acc
N7-A “My Rose of Romany™ (Niel Moriet). M Claskey
and Meyers, Duet.  Orch. Acc
7-B “I Love You Just the Same, Sweet Adeline" (Arm
strong and  Gaskill). Shannon Four. Orch
Ac
$1.25
1503-A ““Let the Rest of the Word Go By". Hart and Shaw
Orch. Ace
1503-B “We Must Have a Song to Remember" (Stepo and
Green). Jack Kaufman and  Arthur Hall
Orch. Ace

R

Get aboard for big business
or 1920,

FE

MUSIC
SUPPLY CoO.

Toronto
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New Edison Re-Creations
$1.80
50579 “Fluffy Ruffles” One Step (Green). Green Bros
Novelty Orch
‘Dry Your Tears" Fox Trot (Hickman-Black)

Green Bros Novelty Orch

50586 “Did You Mean All You Told Me Last Night*” (Pisk
Pomerance).  Manuel Romain
“That Tumble-Down Shack in Athlone” (Carlo
Sanders).  Will Oakland
50597 “*Breakfast in my Bed on Sunday Mornin’ " ( Lauder)
Glen Ellison
“The Same As His Father Did Before Him" (Lauder)
Glen Ellison
50598 “La Danse Des Sorcieres” (Lose y). Sodero's Band
“Miss Trombone” (Fillmore) New York Military
Band
50599 Uncle Josh and Aunt Nancy Put Up the Kitchen
Stove” (Stewart). Cal Stewart and Ada Jones
“Uncle Josh and the Honey Bees” (Stewart) Cal
Stewart
50600 “Cleo” Fox Trot (Roberts). Al Star Trio

“Waltz Memories" (Ford). Jaudas’ Society Orch

50601 “Alexander's Band 1Is Back in Dixieland” (Gumble)
Premier Quartet. (Male)
“Say It Again” (Greer) Rachael Grant and Billy
Murray, Soprano and Tenor,
50602 I Know What It Means To Be Lonesome” (Kendis
Brockman-Vincent) Margaret A. Prec T, Soprano.
“Moonlight Love" (Piantadosi-S ept).  Helen Clark,
Contralto.
50603 “I've Got My Captain Working For Me Now"
(Berlin). Fred Fillebrand
"See Old Man Moon Smile’ (B rnard), Al Bernard
and 1est Hare
$2.60
80510 “In Dear Old Napoli" (Brockman) Walter Van
Brunt, Tenor
“Shades of Night" (Friedland Franklin). Elizabeth
Spencer and Walter Van Brunt
80511 “The Beatitudes and Hymns.” Rey William H
Morgan, D.D. and Calvary Choir.
“The Lord’s Prayer, Doxology, Responses and Hymn"
Rev. William H. Morgan, D.D. and Calvary Choir,
$3.50
82172 (a) “L'Arlesienne Adagietto” (Bizet); (b) “Serenade
Espagnole” (Chaminade Kreisler). Albert Spald
ing, Violin,
Prelude—*The Déluge” (Saint-Saéns), Albert Spal
ding, Violin,
82173 “I Did Not Know" (Vanderpool). Mario Laurenti,

Baritone
“My Dreams" (Tosti)
(a) “From the

Mario Laurenti
dof the Sky Blue Water" (Cadman)

(h) * Dixi mmett).  Frieda Hempel, Soprano
“Lullaby—Erminie" (Jakobowski) Soprano and
Chorus. Frieda Hempel

“Come To Me”
baritone
“My Heart is with the Loving Ones at Home" (Mc

Carthy). Arthur Middleton,

Mon Coeurs’ ouvre a ta Voix" (My Heart at Thy
Sweet Voice) Samson et Dalila (Saint-Saéns)
Eleonora de Cisneros, Contralto.

“Vien Leonora” (Leonora, Spurn Not My Love),

“La Favorita” (Donizett) Taurino Parvis,

Baritone

(Denza). Frank Middleton, Bass

82176
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His Master’s Voice Records Edison Amberol Records for February
for February ROYAL PURPLE RECORDS $1.50
10-INCH DOUBLE SIDED RECORDS 90c 20045 *“Hoayen !H\h ”“-T“y” ‘\'ulh\.ln(!.\' Baritor
216075 “Was There Ever a Pal Like You." (Tenor) Ao VA Chaimars a0d Chorve
Basie Mo 20044 “Simon the Cellarer Bass-Baritone, Orcl; A
“I Never Knew." (Baritone). Joseph Phillips (Hatton). Arthur Middleton
216076 “Hawaiian Medley March.” (Hawaiian Guitars.) REGULAR LIST - 90c,
= “...\, Hokea 4\'”\ I . 3918 “Abandonado” (Waltz) (Posadas). Peerless Or
"""‘\I'\'.'::;]]‘ WEGRINES TINORL) TORITINGRL Sk Uit b i A (R haaionits e \
- 5 Jones and Len Spencer
) ¢ R ( p @ ) ol ' ( )\ { . " 2 "
b/ -":'il.".l| ’\ {{f”‘\"l‘]"“’,“‘l‘“'w l,"”"."'"(_“m""”‘lm\ll\“'\'ll‘]‘” w3912 “Back Home on the Farm" (Negro Vaudeville Sket
= ' g, - Billy Golden and Joe Hughes
s1e “ly'" '\\I'3'-"“|.«T,I\'"{|'f‘,,, “(l'“"m ”I:."‘l,‘”f ?I’(""l"‘”“ 3922 “Broken Blossoms" (King). Contralto and Ten
gy oleman’s Orches Tar s .
rch. ace., Helen Clark and George Wil
216079 “Love Will Find a Way." Waltz. (Intro. “At Ballod . W . iy
;\;:-\,{l.\ ”lv\mv from Chu-Chin-Chow) Henri's 3915 “Carolina Sunshine” (Schmidt). Tenor. orcl
chestre s - ™ "
“Nobody Knows" (Nobody Seems to Care). Fox Vernon Dathart and Chorus
Trot. Henri’s Orchestra 3902 “Cleo” (Fox ')r,..u (Roberts). - Saxophone, Xy
216080 “Patches.” (Tenor.) Charles Har phone and Piano, All Star Trio
“Bye-Lo." (Contralto.) Vera MecLes 3903 “Fancy Little Nancy" (Baines) Saxophone, or
216081 “I'm Climbing Mountains." One Step. Van Eps acc., Wheeler Wadsworth,
Quartet 3910 “Floatin' Down to Cotton Town" (Klickmann). M
Jamp."' Oriental Fox Trot. Van Eps Quartet Voices, orch ace., Premier Quartet
wonat Naughty Waltz,” Coleman's Orchestra. 4919 u(30q Bye, Beloved, Good-Bye" (Arr. from an o
‘W h;i.- <|);|u‘.(-? .‘\l.-v I(\;xi;h';!:i (\“\'r‘\l”:ny h.v.‘“r 'll I Negro Melody by Sampson).  Soprano and Mal
uild a Cottage fo 0 oleman's Orch

- -l . Voices, orch. ace., Virginia Rea and Lyric M
216083 “Wait Till You Get Them Up in the Air, Boys Ouarset
One Step.  Beck's Orchestra ity
- , " 3920 p
“Since Katy, the Waitress, Became an Aviatress ”l\l‘|
A " ¢
One Step. Van Eps Quartet,

Jones, Your Honeymoon Is Over" (Bernar
gro Melody, orch. ace., Al Bernard and Ernes

216084 “Wait'll You See (How Sorry You'll Be)." (Male Hare, ) !
Quartet.) Peerless Quartet 3914 “I Love \im Just the Same, Sweet Adeline (Arr
“Let Me ream" (Male Trio. Sterling Trio.) strong-Gaskill). Orch ace., Premier Quartet
216085 * usand Years."  (Tenor.) Henry Burr 3913 “I'm a Dancin’ Fool” (Bernard-Robinson). Ore
“Hand in Hand Again.” (Tenor.) Charles Harrison acc., Al Bernard.,
| 263037 “Marche a la Paix.” Quatuor Canadien 3908 “Love Blossom" (Denni). Orch ace., M tropolit
E “Choeur de Buveurs." Quatuor Canadien Quartet
) 263038 “On Pleure! On Rit!"  Charles Dalberty 3916 “Love's Adieu,”" Tenor and Baritone, orch. a
| “Quand on n'a plus rien a se dire.” Charles Dalberty Lewis James and Vernon Archibald
{ 263039 “Malgre tes Serments.”” Hector Pellerin. 3911 “Nobody Ever'" (Fox Trot) (Frey). Tuxedo Orcl
| ‘Dalaisseé.”  Hector Pellerin 3905 “Same As His Faither Did Before Him' (Lauder
I " (Celebrate the Lord). Orch. acc,, Glen Ellison,
artel, 3917 “Serenade d'Amour" (von Blon) Imperial Marim!
"*J'ai pleuréen réve"\(I Wept, Beloved, as I Dreamed). Band
Baritone. Joseph Martel 3904 “Train Time at Pun'kin Center" (Stewart). A Rur
1 etch, Cal Ste t and Company.
' 10-INCH RED SEAL-$1.25 3906 ““Twas an Old-Fashioned Song He Was Singing
64839 “Her Bright Smile Haunts Me Still" (W righton) (Godfrey-Wright). Tenor, orch, ace., Lewis [ames
| Tenor. Edward Johnson. 3907 “Windy Willie" (March) (Losey New York Mil
{ 64840 “Pagliacci-Vesti la Giubba" (On With the Play) tary Band.
(Leoncavallo). Edward Johnson.
64841 “Menuett” (Handel). Violoncellist. Hans Kindler. o —
64842 “La Gitana" (The Gipsy) (Kreisler). Violinist ,.qu
Fritz Kreisler. 1l
64843 *‘Dreaming Alone in the Twilight" (Clemson-Moore).
| Baritone. Reinald Werrenrath, @
64844 “The Bells of St. Mary's"” (Furber-Adams). Soprano. i
Frances Alda. ;
! 87288 “Thy Beaming Eyes" (Gardner-MacDowell). Con- The Triumph and Success of Col- ;E
tralto. E. Schumann-Heink. bia products notable g?
| 87305 “Vieni sul Mar" (Over the Sea). Tenor. Enrico leadership in prestige and volume m
Caruso. of business for Columbia Dealers. i
MUSIC
12-INCH RED SEAL-$2.50 SUPPLY CO. g
74600 “Romance” (from Concerto in D minor) (Wieniaw- Toronto
ski). Violin. Jascha Heifetz. 1%
88614 ““Messiah—Oh! Thou That Tellest” (Handel). Con ‘J
tralto. Louise Homer. -
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909 “Yelping Hound Blues” (Fox Trot) (Lada-Nunez

Cawley). Louisiana Five
NORWEGIAN RECORDS - 90c.
9240 “'Paal paa Hougje” (Paul on the Hill-Side), Old Folk
Song. Tenor, orch. ace., Carsten Woll
9241 “Vor Gud gan saa fast en borg" (A Mighty Fortress
Is Our God) (Luther). Tenor, orch. acc., Carslen
Woll.

New Okeh Records

4039-A “Mutt and Jeff in Mexico” (Kennedy). Frank
Kennedy & Co.

4039-B “Bringing Up Father in Prohibition” (Kennedy)
Frank Kennedy & Co.

4040-A “Now I Know” (Henry Onivas).
Astoria Dance Orchestra.

4040-B “On Miami Shore” (Jacobi).
Astoria Dance Orchestra.

4041-A “Where The Lanterns Glow" (Royce-Johnson). All

Knecht’s Waldorf-

Knecht's Waldorf

Star Trio,
4041-B “I'm  Forever Blowing Bubbles” (Kenbrovin-
Kellette). OkeH Dance Orchestra.

4042-A “You'd Be Surprised” (Berlin). Billy Murray.

4042-B “All the Quakers Are Shoulder Shakers Down in
Quaker Town" (Kalmar-Leslie-Wendling). Bert
Harvey.

4043-A “Oh! What a Girl” (From Musical Farce, “Oh!
Whata Girl”) (Smith-Jules-Presburg). Sam Ash

4043-B “I Never Knew"” (Janis-Berlin). Burr & Meyers

4044-A “Oh! What a Pal Was Mary” (Kalnar-Leslie-Wend
ling). Sam Ash.

4944-B “Bless My Swanee River Home" (Lewis-Young
Donaldson). Sam Ash.

4045-A “In Your Arms” (Floyd-Glaser),
Astoria Dance Orchestra.

4045-B “Pretty Little Rainbow” (Plunkett).
Waldorf-Astoria Dance Orchestra.

4046-A “Karavan’ (Wiedoft). Green Bros. Xylophone Orch

4046-B “Arizona Mona" (Milo-Rega). Conway’s Band.

4047-A “On_the Streets of Cairo” (Hulten). Knecht's
Waldorf-Astoria Dance Orchestia.

4047-B “Peter Pumpkin Eater” (Casey)., Green Bros.
Xylophone Orchestra.

4048-A “’Round the Corner” (Introducing chorus of “It’s
Great to be Married” from the musical comedy,
““The Little Whopper”) (Friml). Van Eps Quart.

4048-B “Turko” (Samuels). Green Bros. Xylophone Orch.

4049-A “T Want a Daddy to Rock Me to Sleep” (From the
“Greenwich Village Follies”) (Sloane). Green
Bros. Xylophone Orch.

4049-B “And He'd Say, ‘Oo-La-La-Wee Wee!' (Ruby-
Jessel). Fred Van Eps Quartette.

4050-A “That Wonderful Kid from Madrid” (MacDonald-
Osborne). Billy Murray.

4050-B “You Didn't Want Me When You Had Me” (Ben-
nett-Russell & Grossman). Bert Harvey.

051-A “T Left My Door Open and My Daddy Walked
Out” (Berlin). Jack Kaufman.

4051-B “Why Don’t You Drive My Blues Away?” (Davis-
Papa). Al. Bernard.

4052-A “Waiting for the Tide to Turn” (Mahoney-Flynn).
Billy Murray.

4052-B “You Ain’t Heard Nothing Yet” (Jolson-Kahn-De-
Sylva). Jack Kaufman.

Knecht’s Waldorf

Knecht's

4053-A “I Am Climbing Mountains” (Kendis-Brockman).
Shannon-Phillips.

4053-B “Let the Rest of the World Go By" (Brennan-Ball).
Campbell-Burr.
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4054-A "Oh! What a Littlc Whopper” (From the musical
comedy, “The Little Whopper” (Dudley-Har
bach-Friml). Billy Murray,

4054-B “I Might Be Your ‘Once-in-a-While’ " (From the
musical comedy, “Angel Face) (Smith-Herbert)
Harvey Hindermyer.

4055-A “I Love to Tell the Story” (Hankey-Fischer)
Henry-Jordon.

4055-B “Is My Name Written There?" (Kidder-Stebbins).
Henry-Jordon.

4056-A “The Toy Parade” (Prince). OkeH Concert Orch.

4056-B “A Day in Toyland” (Hager). OkeH Concert Orch.

New Orchestra to Record
Vocalion Records

Paul Biese and his N welty Orchestra, an organization
which has created quite a stir in Chicago, where the brands
of Jazz are plentiful and varied, have been engaged to
record for the Aeolian-Vocalion records. In an carly sup-
plement, records by this orchestra will be found. Their
first record to be made by them is “Dardanella”, the
popular new dance number.

General Phonograph Corporation Staff
Holds Annual Conference

The fourth annual sales conference of the General
Phonograph Corporation recently held in New York and
Newark, at which the executives of the Corporation. and
representatives of the sales organization throughout the
States and Canada were present, mirrored the rapid develop
ment and spirit of co-operation which has characterized
this company from its beginning

The conference was attended by 45 representatives,
and was officially opened by the president, Otto Heineman.
In his address, the subject of which was “The Past and
Future of the Phonograph Business,” Mr. Heinemar ssured
the executives and sales representatives of his deep appreci
ation of their co-operation and the co-operative spirit which
has marked the era of big business of the corporation.

Addresses on vital problems affecting the industry were
also delivered by A. G. Bean, 8. A. Ribolla, John Cromelin,
W. C. Fuhri, ]. L. Lotsch, C J. Pott, C. C. Burnham, F. W
Hager, C. L. Hibbard, P. L. Baerwald, Louis Gruen.

The conference lasted for two days, the first day's
programme having been staged in New York at the Hotel
Astor. On the second day the sales representatives were
conducted on a tour of inspection of the Iz ge new Newark
factory, which is rapidly nearing completion. The organ
ization were the guests of Mr. Meisselbach at luncheon at
the “Down Town Club,” Newark, following which the
afternoon session was held. There were addresses by
Adolph Heineman, R. C. Ackerman, G. Kunkl Anthony
Vasselli, 1. I. Scully and D. Goldman and others beari ng on
the progress of the company. Ome of the outstanding
features in the progress of the Corporation during the
past year was the crection of the Newark factory. When
completed, the factory will be in the shape of the letter U,
One wing of the factory has been fully completed and a
unique feature of the inspection of this new part was the
turning over of the thiee master keys to Mr. Heineman,

The two-day conference was highly interesting and no
doubt will be productive of good results. A continued
period of prosperity was seen ahead by the various repre-
sentatives at the conference. The executives were pleased
with the showing made and feel that the profitable discussion
will be reflected in the bigger business eca universally
predicted.
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I'heatre Sales

PHONOGRAPH dealer in England has taken a leaf
A from the diary of sheet music men in adapting th
é tter’s plan of selling sheet music in the theatre to

oers to fit the selling of records in the theatre to
By an arrangement with the management of

lon theatre wher
thi ha

f the theatre those

I'he Maid of the Mountain

ceured permi

dealer ion to sell in t}

record hits which the pring

of the production have themselves recorded for the
graph. To induce theatregoers to purchase the full
I'he Maid of the Mountain clections, the sever
were offered in an art album
While the idea behind this scheme for record sales i
means original, it at least reveals an aggressive policy
he part of the dealer. It has long been the custom in
heatres even in Canada to have placed on sale certain
ts in sheet music form which helong to the production
being performed. The audience may buy these
they retire, or, in some cases, they are able to pur

them during the interva

etween act

The Value of the Child to
The Phonograph Department
A\NADIAN

‘ v the

thought to interesting children in their phonogr iph
Thi by W. A
1. Educational Director of the Columbia Graphophone

Musi

music

I'rades Journal has frequently

tores to devote more time and

lepartment

will

Co., whoin as

ime idea is emphasized

itement to the trade deals with the question

D u fully realize the advertising value of the child?
Present something new and attractive hefore the
ind he will talk about it for a long time afterward

ays Mr. Willson. *Impressions are casily made upon the

mind of a child; and if the means used are new, novel and

¢, he will not be content to keep it to himself, hut

vant to tell the members of his family and all his little
ymates about it.  Children are everywhere, and how they
1} It is their privilege to do so, and they are en
ged by parents and teachers to tell about things they
ring the day and their happenings on the street, iy

he school, and in the Sunday School

Children do not hesitate to express their likes and dis

ind what

they learn to like and want they demand
i ir s Parents are glad if their children are well
nd happy, and are usually willing to purchase any material
hat will add to their enjoyment and education.  “Onee
mer always a customer.” Why not bring your product
) the attention of the children in a way that they can
tand and that will please them? A heautiful shop
reat brilllantly lighted windows, awes a child into

ind shyness, even though he may be impressed with
but the moment he sees a little

hildren's hi and he
hat the dealer must be thinking of him. At once he
es interested in everything in the dealer’s store, for

that he has found a place in which things for chil
ren are displayed.  Henceforth

wty \ picture. toy

hooks, etc shyness vanishe

1

this store is the place he
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T

JOURNAL  JANUARY. 1920
nd s he p 3 Baool 1 |
I Pet Rahl nd O Bu B
parer ¢ brought rat o1
had spread the new nd re lon
wrd ' ) woral recor f e
will creat 1 1 1 |
hemsel ve There is nothiy n the wor '
which parents ar much int
dren.  Any appe » childrey n - indir preal 1o
parent Attentior Iy ildren by he ldir
hort musical programs in your store, using children's 1

material

The Lesson of 1919

ILLIAM Braid White, who has heen writing o scric
of articles on the featuring of the mu Ip hilitie

of the phonograph for the Talking Machiy Waorl
Pitnse this season to take stock of what past year
has taught the industy For onc thir nd tha
L very important thin I vs in part we learne
that the people prefer to pay and be sure rather than to
we and he sorry In other words, we 1 OVEr(
that, when the choice is put up to them in favorable ciy
tances, the | n general had rather pay a larger |
for a machine of which they can feel perfectly sure, 11

maller price for one concerning which any dowbt m

That is a very interesting and important I'he
peculiar industrial conditions of ¢ moment have pushe
Yo the front the best in all lines of merchandise imply
because it has hecome impossible profitably to manufacture
iy longer the type of merchandise which once wa '

ited with the idea of

mall profits and quick

retury
the allied branch of industry whicl ociated with the
manufacture of pianos, this fact has ha 1 t remark
ible result Fhe very cheap pinno which had been
urse to the industry, was literally for L of existence
during the war-time stress owing to the sharp rise in the
prices of labor and material.  Since the ition of h
tilities the rise in costs has heen 1 nd yet the
demand has been greater t ever cour t has beer
tdemand for the best only
“Now when this demand for the hest found al n
the world of talking machine ome intercstirg and useful
deductions may be drawn. For onc thing hows th
the advertising of the great pioneers has had its effect. ar
that the public is looking for security and prestige. But
it also shows something else, which is the most important
thing of all. It shows that the public now is fairly sccure
in the helief that a talking machine is a true instrument of
mu: ind that as such it is to he judg In a word, the
people are beginning to apply standards of musical judg

ment to the talking machine

ind to purchase in the

light

of such judgments eems to me that the one outstanding

sales lesson of the year is to be found h

“The point which I desire to pre hom that the
people are beginning to judge the worth of lking maching
upon a more purely musical basi Ihey. therefore r
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beginning to require that the sales talk, the presentation to
them of the recommended article, shall be made in a manner
commensurate in its intelligence with the merits of the
wrticle itself. Now the merit of a talking machine is some

thing which can only be judged by demonstration. To
show off a machine rightly, so as to set forth to the ear of
the prospective purchaser whatever of tonal beauty it may
be able to transmit from the record to the hearer, it is neces

sary that the kind of record chosen shall be one calculated
to achieve the desired result as well as likely to satisfy the
artistic sense of the hearer, however low or high that may
be. It is plain that from the start, upon these new condi

tions of selling, we are placed in a position where we simply
must take an active and serious interest in the music we
are using for demonstration purposes

““This, of course, at once leads to another consideration,
of parallel importance. Records are to sell as well as to
use for demonstration on machines. The salesman who is
seriously interested in his work knows that the sale of the
highest class of record is the most profitable kind of sal
known to the talking machine business. He knows, there
fore, that it is up to him to promote that high-class sale all
he can. Now if what has been said above has any weight
at all, the high-class record must more and more come into
the forefront of the game; for only the high-class record can
be used to make the setting for a true musical judgment of
the worth of a talking machine. No matter how one works
it, one simply cannot obtain from an intelligent purchaser a
musical reaction which will justify him or her in making a
favorable decision, if the records used—that is to say the
music heard—be altogether trivial. It is imperative that
the better sort of music be used; which is to say that the
high-priced record be pushed to the front.

“Thus we have before us the one big lesson that the
merchant and the salesman of to day, who wishes to make
a real showing in the trade, must begin to take seriously
the musical side of the talking machine. He must begin to
sell from the standpoints of tone and reproduction. To do
this he must bring educated taste and judgment to bear
on the music used for demonstration and offered for sale.
At least, that is to say, the merchant must begin to take a
serious interest in the musical content of his goods, as well
as in their shape and price.

“Fortunately, the very conditions of the problem render
casy the attainment of the necessary knowledge. The
achievement of an educated taste in music is, more than
aught else, a matter of much hearing. It is in fact a matter
of familiarity rather than of any occult or even obscure
faculty possessed by few. On the contrs /y Music appreci-
ation is a matter of hearing plenty of good music; and where
can this be done better than in a machine record library?

TRADES JOURNAL

“Get to know and appreciate the musical proper
the talking machine, and of its records. Sell Mu
That is the lesson of lessons the year has brought

Fifty Years Ago—And Today

IFTY years ago the manufacturer got the |

price possible from each dealer by bargaining

there is a printed price list and the dealer kne
gets the right goods at the right price

2. Fifty years ago the dealer sold the goods for w
price he wanted. Today he sells them at the price set ar
advertised by the manufacturer, which ensures a fair pre
for everyone.

3. Fifty years ago the dealer “ran his own busine
Today he makes an agreement with the manufacturer
deal fairly and honestly with the public, as far as the man
facturer’s wares are concerned

4. Fifty years ago the dealer had to sell the
Today, by advertising, the manufacturer largely sells
for him,

5. Fifty years ago the dealer did the manufacturer
favor by placing an order, and used scant courtesy cither
with the manufacturer or his representatives. Today
treats the manufacturer and his travellers politely, knowing
the value of the goodwill both of the manufacturer ind
trade-market product. |

6. Pifty years ago “‘caveat emptor” (Let the buyer
e), was the rule followed by the public. Today th
public knows the price through the manufacturer’s adver
tising, and can't get “stung” so easily

Surprising as it may seem, there are still some dealer
doing business on the ‘“fifty years ago” plan. They brag
about showing the manufacturer where he “gets off,” but
usually themselves fail to “get on."

Who wants to be a “fifty years ago” dealer?

bew

A lawyer in a local court was questioning a Scotti
farmer, s the Scottish American

“You affirm that when this happened you were going
home to a meal,” said the attorney. “Let us be quit
certain on this point, becaus - it is a very important on
Be good enough to tell me what meal it was you were going
home to.”

“You would like tae ken what meal I was gangin
hame tae?” queried the Scot

“Yes, I should like to know," replied the lawyer
pressively.

“Weel, then,” replied the farmer, “the meal I wa
gangin’ hame tae was juist oatmeal,”

Ponselle’s pure soprano makes a perfect vocal
combination with Maurel’s alto in that popular

ballad, “Whispering Hope.” Columbia 78325.

Columbia Graphophone Co.

54-56 Wellington St. W,
Toronte
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Have You Ever Specialized
On Symphony Records?

A Train Conversation Brings Up the

Question

MEMBER of the Journal staff was cecently return
A ing to the city from Western Ontario. Opposite him
in the smoker sat a couple of middle aged men, who
cither well acquainted. or had struck up an intimate
ntanceship on the road T'hey discussed the Farmers
rnment, the Russian situation, the fluctuating rates of
nge, and other current subjects to which the Journal
aid little attention.  But when the word ymphony
were overheard, he at once, was in readine for
1 opy that might be moving The conversation ran

hing like thi
We heard a great orchestra this week, Tom I'o my
y of thinking the finest piece on the programme was a

sssian Symphony. My wife literally dragged me out to

ut I was glad I went. Never before did I feel an even
music rest and freshen me as that one did. Do you
llow these musical events at all, Tom?
Oh, just a little,” responded his companion I am
t rated in the musical Bradstreets, but I 1eckon 1 know a
od decent piece of music by a band or orchestia or singer,
iolinist when I hear it about as readily as most folk
Well," continued the first speaker, “I take a great
elight in music in my own home, though 1 admit it's a
b to pull me out at nights to hear anything. [ get

much satisfaction out of my phonograph as most owners

My vollection of records 1 consider a pretty good on
There are songs popular and classical, dance records. band
ieces, violin pieces, vocal and instrumental daets, trios
nd quartet, but when I heard that symphony the other
night it just dawned on me that so far as I knew 1 did

e solitary symphony record in my collection. 1
never knew much that form The store
where T usually buy my new records never suggested any
But you can just bet that in the next batch I get
here will be at least two or three selections from the best

not | one

about of music

10 me
ymphonies recorded.”

How many people do you suppose, own phonogr iphs
und have never had a good symphony record recommended

) them?  One only needs to enquire of his friends to find
tin many stores this class of records is scarcely ever
hought of. To sell more of them rests in large measure

the men and salesladies. But they themselves
t posted on the symphony from a general point of
They must familiarize themselves with the sym
phony records in the catalogue they handle Then they
must start out to make a definite push on symphonies. If

indled properly, results will be sure to follow

with sales

must

T'he following is a resume of the symphony as a specific
m of music. The modern symphony is the highest form
hestral composition, and its greatest exponent in any
ge, many music lovers agree, has been Beethoven. Un
fortunately, throughout its period of growth, the symphony
has taken on various meanings, for which reason it is difficult
to readily obtain a clear conception of same. In different
periods of the Art of Music, the title has been applied to
1) an ancient instrument; (2) an overture (generally to an
or oratorio); (3) a term in harmony; (4) an interlude
n 4 vocal piece; (5) the introduction to a song; (6) a work
form for the orchestra. The last mentioned
meaning is, however, the one which most people know the
ymphony by to-day

oper

n sonata

During its stages of development, the symphony has
cen closely associated with the sonata, suite and overture,
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the latter having been made the basis of m article, which
ippeared in the October last issue of Canadian Music
Irades Journal. The form of the symphony is analagou
Lo the sonata and usually consists of four movement
frequently arranged as follow dlegro; largo or adag
indante; scherzo or minuet and trio; allegro. The
between the overture and the ymphony was at one time
ery indistinct, oftentimes the one term being used to
designate the other. However, the orchestral ymphony
15 we know it to-day originated in the operatic overture
which, in the middle of the cighteenth century began to
wsimilate the essentials of the Sonata style

The term Symphony was originally applied to any
instrumental introduction to any kind of piece I'hi
custom still appear retained in England, and it indeed
cems anomalous that the English public should call the
most trivial introduction to the commonest ballad or d nee
by the same name that musicians use to de ignate the
greatest of all musical worl However, the time soon
came when the Symphony was no longer just a mere any
thing in the way of instrumental music, but + work of

particular design based upon logical principles, and develop

ed along lines which had proved their worthines

With the liberation of the ymphony from its operatic

urroundings, its development as an abstract form of ait
may be said to have begun. It was not however, until
17 the year in which Mozart wrote his greatest examples
that the symphony attained the rank of an important work
of art.  According to the higher critics the symphonies of
Haydn and Mozact do not nearly measure up to the stan
dard of Beethoven's works, and they claim that the sym
phonies of Schuman, Mendelssohn, Dvorak I'schaikowsky

ind others since the time of Beethoven, are wanting in that

coherence, sustained power and high imaginative quality
that distinguish the works of the great master of masters
The two names they do associate with Beethoven though,
wre Schubert and Brahms

It may be worth while in passing to ask ourselves why
Beethoven has won the proud position that has been assigned
to him as the foremost Symphonic writer. The main
reason for this was that he was born at the right time. The
experimental work on the symphony had been done by

Haydn and Mozart; its form was settled, and completely
understood : the principles of orchestration, and the inclusion
Instruments were matters that had been deter
quite satisfactorily. When the great
Kentus arrived, the time was ripe for him, and the path had
who had all obstacles

of certain

mined therefore,

been opened by pioneer cleared

from his progre Beethoven realized that in employing
the orchestra, he was making use of the most complex
medium for the expression of his ideas, and in a similar
manner, he reserved some of his largest and most weighty

utterances for his Symphonies
Some of the most popular symphonies are: Beethoven
“Fourth Symphony,” “Fifth Symphony,” *Pastoral Sym

phony,” “C’ Minor Symphony,” “A Minor Symphon
Dvorak—“New World Symphony,” “Third Symphony
Haydn—“Military Symphony,” “Surprise  Symphony,”

“Symphony in D”
Mozart—*Jupiter Symphony,’

“Symphony in E Flat”; Schubert
(unfinished Symphony), “Seventh Symphony”

sky—"Pathetique (6th) Symphony.”

Mendelssohn—*‘Ttalian Symphony”
" “Symphony in G Minor,”

‘Symphony in B Minor”
Tschaikow

HOW PUBLISHERS MAKE MONEY

A publisher who started about twenty years ago with
only forty-five cents, is now worth $100,000. His accumu
lation of wealth is his good habits
strict attention to business, and the fact that an uncle died
and left him $99,099

owing to frugality
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Phonograph Retailers and Salesmen will
Not Always be Doing Business
In a Sellers’ Market
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Hackett and Stracciari in a duet!--

quest’ ora” from La Forza del Destino. Their
first joint record! Order big! Columbia 49666,

“Solenne in

Co.

Canada
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M. Pathe of Paris in America

Maxine Pathe, of the original Pathe Frercs of Pari
France, is in New York, for an indefinite stay. His puipose
aying a call upon President Eugene A. Widmann anc
Ame ican Pathe family, was to view the large propertic
up for the celebrated Chantecler teade-mark on this
of the water. At Biooklyn headquaiters, under the
Widmann administration, the output of Pathe phonographs
records has heen trebled within the past year. M
Pathe expects to be able to adapt, for Paris application
me of the methods of management and production that
¢ proved so successful in America. His visit will also
ive an intimate undesstanding of the American market's
nirements to the Paris forces, and abundant co-operation
spected to have 11s origin now
M. Pathe expressed both amazement and delight a
he farflung popularity of talking machine goods bearing his
name, as statistically .ecorded at Brooklyn headquarters
He has been extensively entertained by prominent New
Yorkers. M. Pathe is a veieran of the enti.e course of the
World War, serving with the French Army and receiving
crious wounds in action, from which, happily, he he

suffered no lasting ill effect

McLagan Firm Insures Employees

Group insurance of workmen without the need of
medical examination is one of the most modern means of
ementing the amicable relationships between employers
and employees. The McLagan Furniture Co., Limited,
Stratford, have just instituted this plan, which by reason
of its taking effect on December 25th, proved a very accept
ible Christmas gift

The following letter issued by the firm outlines the
salient features of the plan

4

“To Our Employees: We take pleasure in announcing
that we have arranged to insure the life of each one of our
employees, to take effect 12 o'clock noon, December 25, 1919
ou, and

“This insurance is furnished free of cost to
without medical examination. Each employee will name
his or her beneficiary, and a certificate stating the amount
of insurance and the name of the beneficiary to whom the
insurance is payable will be handed to you at an early date.

““The amount of insurance ranges from $500 to $1,000.
based on length of employment, according to the following
schedule: Less than one year of service, $500; one year, but
less than two years' service, $600; two years, but less than
three years' service, $700; three years, but less than four
years' service, $800; four years, but less than five years'
service, $900; five years' service and over, $1,000—the
maximum

“Employees engaged after this date will be entitled
to participate in our group insurance plan to the extent of
8500 after completion of six months' service. The amount
will be increased $100 with each year of additional service
until the maximum of 81,000 is reached.”

“International” Motor

is the silent running motor, built in Canada on the right principles, best
of material and correct workmanship. It is not a cheap imitation but a
high-class praduction. manufactured by

INTERNATIONAL MACHINE @ MFG. CO.,Ltd.
111 Adelaide Street West, Toronto, Ont.
ENQUIRIES SOLICITED

TRADES JOURNAL 73

Novel Prize Money Plan
For Self Improvement of Edison Employees
Dealers Can Obtain Free Copy of 62-page
Book by William Maxwell

On the evening of December 20th, the salaried employe
of the Musical Phonograph Division gathered in the Com
pany's restaurant for an informal banquet, and to hear
about the lison Prize Money Plan.  For some time rumor:
had been abroad that a novel money prize plan would be
announced shortly before January 1st Instead of the
annual hook or play, which Mr. Maxwell has contrived to
turn out in his spare moments during recent years, he wa

reported to be devoting his leisure hours to a prize money
plan for salaried employees, which not only would reward
industry and ability on the part of the “white collared™

Iso, detect those who are best qualified

class, but would

for more responsible positions
Naturally, the promised announcement of the plan
brought a large crowd to the banquet. Each guest was
supplied with a 62-page manu, il the explanatory forms
of a plan, by which salaried employees are to be aided in
developing the methods and mental qualities most likely
to fit them for better positions and greater responsibilities
The plan provides that each employee, who gains a Class A
rating thereunder, shall receive prize money equal to at
5¢ In certain circumstances

of his or her salary

least
the prize money may exceed this figure

The measure of an employee's eligibility to the prize
money is the kind of service he gives the trade; in other
words, the kind of service he gives you. Every employee'’s
work is sooner or later reflected in the thing called deale
service. The Company is planning to spend hundreds of
thousands of dollars on dealer service and recognizes that
extreme accuracy, intelligence and thoroughness. on the
part of its salaried employecs, will greatly contribute to the
effectiveness of such service. The Company also has the
problem of a rapidly expanding business, which requires the
training of employees for greater and still greater responsi
bilities

Mr. Charles Edison stated, in a brief address at the
banquet, that he had read the manuval twice and believed
it likely to be more helpful to an ambitious man or woman
than any of “the home study covrses” or “selfl improvement
hooks
time in the magazines

There is available a limited guantity of the manual to
which Mr.Edison referred and, until this surplus is exhausted
Thos. A. Edison. Inc.. will be glad to send a copy of the
manual, with their compliments, to any Edison des

" which are so extensively advertised at the present

er or
dealer’s employee, who is interested in the methods that
e being adopted by the Edison Laboratories to improve
the service which its employees give, either directly or in
directly, to the Edison dealers of the United States and
Canada

Santa Claus left a Columbia Grafo-
nola in many homes but he didn’t
leave enough Columbia Records
That's up to you.

MUSIC
SUPPLY CO.
Toronto
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Sonora Business’ Increase
“Sonora sales for 1919 were more than double the

business of 1918, remarked Mr. Montagnes, of 1. Mon
tagnes & Co., Canadian distributors of the Sonora line of
phonographs, discussing the business outlook for 1920,
“and we are now booked for months ahead.”

Accompanied by Mrs. Montagnes, Mr. Montagnes is
taking a short holiday in New York, and while there will
arrange for increased monthly deliveries from the Sonora
factory. Both he and Mr. Van Gelder look forward to
this being a still greater phonograph year than was 1919

The first thing to do, if you have not done it, is to fall
in love with your work.

Thibaud, Leginska, Muzio and
Schipa on New Pathe Records

Two attractive piano solos are offered in the new list

of Pathe records announced for February. These are
Moszkowski's * se in E. Major,” and MacDowell’s
“Witches' Dance,” played by Ethel Leginska. Jacques

Thibaud is also listed for two violin numbers, Schubert’s
“Ave Maria” and Tschaikowsky's “Chant Sans Paroles,”
which will appeal to all lovers of violin music. Other
interesting new issues in Pathe recordings are Claudia
Muzio's singing “Good Morning, Sue” in English; “La
Donna E. Mobile” from Rigoletto by the tenor, Tito Schipa
in Italian; another tenor's—Paul Althouse's rendering of
“Tell Her I Love Her So0,” and “Do Not Go, My Love'
“Mignon” Overture and “Naila" intermezzo by Volpe's
Symphony Orchestra.

In the less expensive records the new Pathe list furnishes
“Bless My Swanee River Home,” by Henry Burr, tenor;
“Oh! What a Pal W Mary™ by the same artist; “See
Saw," one-step; “Dreamy Amazon,” waltz; and “Nobody
Knows and Nobody Seems to Care,” fox-trot, all played by
Samuels’ Orchestra.  There is a Cohen humorous monologue
“Cohen on Prohibition,” by Monroe Silver with “What
Killed the Dog"” by Russell Hunting and Edward Wilson
on the reverse side.

Another feature of the Pathe records announced for
February is the group of excellent offerings in French records,
which have a strong appeal in all districts where French-
speaking people reside.

Edward Johnson Called

Caruso’s Successor

What New York and Chicago critfcs call the tenor
sensation of the season is Edward Johnson. a Canadian
by birth, having hailed from Guelph. Mr. Johnson, who
has been referred to as the first dramatic tenor in Italy, is
one of the first Canadians to achieve an international
reputation as a great operatic singer. This scason he is
singing with the Chicago Opera Company, and reports
say his popularity gives promise of rivalling that of
Caruso.

As a boy in Guelph, Johnson was interested in singing.
Not only did he go in for choir singing, but as a high school
student, he was instrumental in producing many perform
ances of the Gilbert and Sullivan operas. Finishing high
school, though his parents wanted him to enter the profession
of law, he wanted to do one thing, and one thing only, and
that was to devote his life to singing.  Going to New York,
he was quickly chosen as tenor soloist for thé Brick Presby-
terian Church on Fifth Ave. His singing at once attracted
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attention, and he was drawn into oratorio work, afterw:r Is
entering the field of light opera

Then he went to Europe with a number of Amer
students. He put in some hard work in Paris. Later
went to Florence, and studied under Vicenzo Lom!
In 1912 he made his operatic debut in Padua under
stage name of Edoardo di Giovanni. He did not, howey s
content himself h the works of one period or of
school, for he created not only the role of “*Parsifal” a1 1.
Scala in Milan, under Antone Puchs, but scored a big suc
in a French opera, when he made the first successful Ttaliay
presentation of Pelle it the Costanzi theatre in Rom:
In carly 1919 he created Montemezzi's “La Nave,” at L
Scala.  He was chosen by Puccini for the first presentatior
of his triad of short operas, “11 Tabarro,” Gianni Schiccl
and “*Suor Angelica."”

Meanwhile, he had been to South America, wher
sang in Buenos Aires, Montevideo, and Rio de Janeiro, |
1917 he was in Spain.  In early 1919 he sang in
Italy with Toscanini. Last fall Johnson came to ¢
United States, and began a two years' contract with the
Chicago Opera Company. Recognition was imme:
He followed by making some superh “His Master's Voic
records, the first releases of which appear in the advance
list for PFebruary. These “Vesti la Giubba" fron
Pagliacei, a record that salesmen cannot help but enthus
over, and “‘Her Bright Smile Haunts Me S$till.”

are

A Denial

In some quarters it has been rumored that a further
contemplated step in the expansion of the General Phono
h Corporation of Canada, Limited, is to make a com
plete phonograph. This has evidently arisen out of the
recent purchase of the Pollock Manufacturing Co., Limited
plant at Kitchener, the trade knowing that Mr. Pollock
also was the producer of the Phonola machines.

The Journal is authorized by C. J. Pott, manager of
the General Phonograph Corporatioa of Canada, Limited
to deny this rumor emphatically and Mr. Pott says his firm
has no intention of producing a complete machine. Their
specialty is phonograph equipment, records and accessories
and will remain so. The Pollock Manufacturing Co., which
the General Phonograph Corporation acquired, were makers
of phonograph supplies, but the Phonola Co. of Canada
Limited, are makers of the Phonola Machine and is an
entirely separate company, and has no connection what
ever with the present Kitchener plant, which was bought
out by the General Phonograph Corporation of Canad
Timited.

More Victrolas

This year promises to be a banner one for “His Master's
Voice' dealers. Last year there were many disappointcd
customers who wanted Victrolas, but the dealers could not
procure sufficient quantities to take care of the deman
Though it will not perhaps be possible to meet the demand
this year, it is understood, there is every reason to believe that
dealers will receive more Victrolas this year than in 1910
Already this month large shipments have been receive
from the factory, which were allotted amongst the di
tributors, and it is expected each month these allotment
will improve,

To take care of the shipments which will arrive tl
vear, it was found necessary to obtain a larger warchouse
nd in Montreal a spacious warehouse has been taken over
by the Berliner Gramophone Company. As the Vietrol
come in from the factory, they are tested, thoroughly ir
spected, then sent out to the distributors.
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Joins McLagan Organization
Mr. R. W

Burgess, who has been in th

charge of
S e and Promotion department of the Pathe Company
mto, and who, previously, had been manager of that
iny branch in Montreal, has severed 1 Patl
T tions and joined the wholesale selling 0 of th
McLagan Furniture Company, Limited, of Stratforc Mr
s will operate through the Eastern provinces with
Montreal as his headquarters. Here he has an extensi
aintanceship among the trade
Mr. Burgess has had an unusually diversified experience
After having resided ir tland for three years, West Africa
acted him.  Five years were spent in that country
ravelling inspector for John Holt & Co Sierrti-Leone
he Congo. While ere he tained ession from
French government of a mahogany plantation, Owing
the uncongeniality of the climate, however, he wa
ged to return to England
For about a year Mr. Burgess remained in the old
untry endeavoring to drive the fever out of his system
en came to Canada nine years ago. Since then he
wered the whole Dominion in the interests of various
rms. He now takes up his duties with the MecLagan
Furniture Company companied by the best wishes of

friends in the trade

Variety in Columbia List

Columbia dealers will find in the new Columbia records

innounced this month a variety to meet a variety of musical

tastes. Nora Bayes sings “Prohibition Blues,” and “Tax
tion Blues.” The Russian Balalaika Orchestra play
Hay Harvest” and “At a Russian Inn.” Guido Deiro
wccordion soloist, furnishes a record of “Lola’ one-step with
Temperamental Rag" on the reverse side. In sacred music

Still Undecided
Rodeheaver

s listed in eight selection

When I Look in His Face
Asher. Hickman
My Baby's Arm

here is and *
by Homer

Orchestr,

and  Virginia
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fox-trot; “On the Streets of Cairo"” one-step; “‘Peggy' a
Fell Me Why' fox-trots; “‘Patche fox-trot and “‘Sweet
ind Low" waltz, and other:

The Columbia Orchestra plays “William Tell” Over
ture in four parts, “War Dance” of the Cheyenne Indian
ind “Deer Dance” of the Rogue River Indian Al Jolson
Charles Harrison, Henry Burr, Cal Stewart, Prince’s Or
hestra and other names well known to the record selling
¢ 1

Starr and Gennett Activities

On their return from a visit to Montreal, Mr. ]. A
Croden and W, D. Stevenson, proprietors of the Starr Co
of Canada, spent a day in Toronto where they have opened
v brancl As announced in the last issue, the Toronto
branch, the present address of which is in the Ryrie Building
it the corner of Yonge and Shuter streets, is in charge of
Mr. E. W. Wood

T'his brancl i result of the Starr Co.'s policy of
ervice, and that they may make more rapid deliveries of
Gennett lateral cut records and Starr phonographs as well
us providing a Toronto headquarters for their dealer

isiting this city
A Western branch is
Regina or Winnipeg, so that

1 twenty-four hour

also being opened up, either at

their western trad iso
at London ¢

their We

may
nd Toronto
tern branch

have ervice as

A definite announcement concerning
will be made in the near future

A nat

mal advertising campaign for Starr products,

including Gennett records, is being started immediately
ind what this means to the dealers will be at once appreci
ited by them. The business in Gennett records since the

lateral-cut article was put on the market, has been partic

tlarly gratifying, and the rapidity of the service has proven
v delightful surprise to dealers in this line

The Starr Co. have commenced 1920 with an activity
ind a putting into effect of plans that assures greater dealer

co-operation, and even more prompt appearance of “hit

I'his Acolian-Vocalion record

which is 8 feet high, was ex
hibited on a motor truck
through the streets of Ham

ilton.  In the evening it wa

lighted with ¢lectric  lampy
the electricity being generat

ed from the motor of the

truck This novel display
was gotten up by Harry
Bolton. of the Vocalion de
partment  of Nordheimer's
Hamilton Branch, and to
him credit is due for the
working out of the scheme
This display created great
interest in Hamilton. and

materially timulated  the
sale of

the " Ambitious Cit

Vocalion records in
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Ascherberg, Hopwood THREE NEW

& Lrew’s LARWAY
MONTHLY LONDON LETTER

TO CANADIAN MUSIC DEALERS SONGS
16 Mortimer Street, London, Eng D
Gentlemen:
Our last monthly letter evoked quite a con- “Cindcre"a“

siderable response for which we thank you. We
should have pointed out that amongst the successes "
which we repeat below “THE BELLS OF ST. By Herbert Oliver
MARY'S” is controlled in America by Messrs. "

Ch.?ell & Co. whom we hear have already done tre- InC,D,Eflatand F
mendous business with this, while “JOGGIN'

¢L%I;GTTHI‘EJBHlGH£NAY" and “LEARN TO TAKE “G. H f R

Ol ROUBLES LIGHTLY” are being handled { ‘ av

by Messrs. Leo. Feist, of New York. Ive me "l aven 0O eSt
Yours faithfully, \\'Ith YOU“

ASCHERBERG, HOPWOOD & CREW, Ltd
By Kathleen Forbes

London Song Successes InC, D, E flat and F
THE BELLS OF ST. MARY'S  Douglas Furber .
A. Emmett Adams “The House by the Hill”
THREE ROSES - - - - - - Helen Horrick v
THE CLOCK IN THE HALL ph".?"'ﬁ"&’-'" By Sy 6. Puppe
- yliis Harding
WONDERING EYES - - Douglas MacLaren InD flat, E fiat, F, G and A flat
Arthur Anderson
SING ME A SONG WITH A KOUSIN' |
REYME - - - = = = = Douglas Furber

A. Emmett Adams "
am
| SSE A1ORG THERIDRYAY e Aadoss Popular Piano Soios

| LIGHTLY - - - - - - Harold Samuel

PATHWAY OVER THE SEA - - E. Lockton
G. Came PAUL AMBROISE
SLEEPY TOWN - - - - - - Helen Birks
| Percy Henri Valse Impromptu
| THE COTTAGE OF DREAMS - Hugh E. Wright Valse Brillante
Pat Thayer Chant Du Soir
CUPID'S ARROW - - - - Thos. M. Parba Danse Caracterisque
K.W.0. James Chanson, D’Amour
. .
Beautiful English Waltzes MAURICE TELMA
ORIENTAL MEMORIES - - Walter R. Collins San Remo
BELLS OF ST. MARY’S - - A. Emmett Adams Souvenir de Russie
JOY BELLS ([jm he Lonwon  Fred. W. Chappelle Amour 7dele
LOVE'S WHISPER - - - - - - LoulLama Contemplation
MONS: BEAUCAIRE [/on the . Andre Messager Adoration
RAPTURE - - - - - = = H. Fraser Simson
AFGAR (The Landon Pavilion Success) - Charles Cuvillier a
SILVER CLOUDS - - - - Walter R. Collins
SPECIAL SHIPPING TERMS TO THE TRADE J. H. LARWAY
14 Wells Street, Oxford Street, London W.I.
Ascherberg, HOpWOOd & " ENGLAND
Crew ’ Limite d Selling Agents for Canada:
16 Mortimer Street, LONDON, ENGLAND ANGLO-CANADIAN MUSIC €O.

CABLES -ASCHEBERG, WESDO, LONDON 144 Victoria Street, Toronto




CANADIAN MUSIC TRADES JOURNAL 77

Music -« Musical Merchandise Section

CANADIAN MUSIC TRADES JOURNAI JANUARY. 1920

For the Men Behind ol o sunch sbumer thos for 14 waltzes—as the
I'he Small Goods Counter s sl iiiner g
For the v our tempo will vary from the metronome
MI,\w nd the small good u‘ v w‘wy“ ! ” half-r ne b »“m: w'..lv‘yy‘
in the following o of a drumm had e for the march is 120, quarter notes, and
. TIMRY yohtn OEpofience in archestral playing A y nearly right for the one-step. For the
b e ; " g he me yme at 100, quarter-note

note I'he fox trot seems
. 1 lay and 80, half-note two bheat
he measur ight, 1 wld think, for the average
lancin Yo f ¢, however, will be eithe
» watch the dancing, or to s our tempo with whoever
' n charge. No matte hat ) you set, request
" ter are sure )|

R dx ant o 3 S T e The Requisites of a
nity Good Violin Bow

I'h 1 k L G
G-B » think that the selection of a good violin
| ur 1 t an ow will do People
n ire 1« e a sort ol
{ 1dle while the bov It to go alon
v cord with an electric iron or laces with a new
es. It takes more than passing care to pick
1 A
meeded to be the Stradivarius of bow
nany experiments  he  hecame
rnam! ilone combined the nece

htne fness required in the

ited the bow when having

which to devel

L He practi
working r ind hi
ble ma

there

il phases of violin technic

wve been no staccato, no

0 I of piano and forte, no power, no
me and little fleetness under control

used W ne yet strong texture

how he the marrow (whi

permanency without ruining

e perfected the f bending tick inward

1t outward

rliest examples of bo

ler wou be interg ri« my experience with wWothe U
trings. and if they will be adviscd by an old profe ind this improved idea enabled the violinist to better relax
nal, they will use steel strings in the future He the weight of the fingers and thumb against the stick while
tin saying that there has been a prejudice against stecl — at the same time the bow became more sensitive to pressure
ngs, but I understand that their manufacture has hecr ind proper distribution of weight became possible
tly improved lately, and that for orchestral work they He determined the curvature, with the desirable point
juite suitable, although for soloists a gut string may e of gravity (or balance nd decreased the diameter of the
crred. The London Musiciar head as well as the height, which determined the distance

the hair should line from t
part by the attachment of
I

tick. This is accomplished in
t crew, by means of which the

H : > 1air can be tightened or loosened at will—the earlier method
Adjusting the Mctronome rendering such an advantage impossible. He also hit upon
for Dance Music the length of stick best adapted to ¢

then invented the ferrule at the nut which spreads the hair:

e violinist rm, and

N Alberta man asked a musician how he should  to the proper width and thickness, and which previously had
wljust the metronome to get the correct time for  heen attached to the stick in a kind of round bundle. And so
dance music. He was told: “There are among dancer we have our modern bow as it was, conceived by him, with
conceptions of what a correct tempo for the various the exception of the metal slide on frog which attaches to
nees should be, but as a matter of fact there are no fixed the stick. This improvement was first applied by Lupot
irbitrary metronome marks for dance tempo For Tt is said Tourte never stamped his name on his bows

nce, the waltz is danced in a variety of tempos; if you Some of the wood used in cheap bow not properly

proportionately

laying any of the modern classic waltzes, your tempo asoned, and the playing life of the
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“PIANO STYLE” and “REPUBLIC”

HAND-PLAYED ROLLS WORD ROLLS
FOR SINGING AND DANCING

These are two makes of Player Rolls that are creating an excellent
source of revenue for many Piano and Music Dealers, because thesc
dealers recognize the opportunities created by the largely increased use
of Plaver-Pianos and the demand for Player Rolls.

Why not let them do the same for you?  Write for lists and prices.
Let us send you a sample of our “NULIFE™ Music Roll Restorer.  This
is an article for which there is a ready sale and which will show you an
excellent profit

“Plaza’ lines of Musical Merchandise contain many articles you can
use to advantage. Send us your address and we will send you our
bulletin listing the range

A complete line of Phonograph Accessories including Motors, Tone-arms,
Reproducers, Needles, Record Albums, Record Cleaners, etc.

PLAZA I\fl LJSIC C(). o911 Ktc'l\l\t\l)llii;‘ig.‘z)rrl%rororlt()

s
\
1S ful S
b}
\ I'he Season’s ‘ uccesstul Songs
.
‘ B S 1 THE WORLD’S THANKSGIVING. Zithel Montesior
1 1g UCCCSS | THE FLAG OF LIBERTY Clande Arund
‘l Sung by Leading Artists ]l} 1 PASSED BY YOUR WINDOW . May 1. Br
COME TO THE FAIR Easthope Mar
||| CSI P "~ ~
Il assed B Your DOWN HERE May 11, Bra
} . y - H‘ FOLLOW THE GOLDEN STAR.. Frank 1. Lathar
\N} w \ COME SING TO ME Tack Thompse
‘ lndo \ I'LL SING TO YOU Jack Thomp
l SONG BY IN GOD’S OWN KEEPING Hewry G
‘;‘ MAY H. BRAHE THE GARDEN 1 FASHIONED FOR YOU
Herbert Olive
|l Published in the keys of C, D, E flat and F. GOD SEND YOU BACK TO ME.. Emmett Adan
Desd sl 3 JAPANESE LOVE SONG May H. Bral
| calers should have no hesitation "
\ in stocking this wn‘g as I;I\u' is a \ VALE (Farewell) Kennody Buss
large and growing demand for it in SLEEP AND THE ROSES Arthur F. Ta
|1 all parts of Canada ALL THE ROSES IN JUNE Henry E. Geehl
. ROSES OF YESTERDAY Henry E. Geel
‘ Enoch & Sons, London, England
[ and The Anglo-Canadian Music Co., LI
[ . 2 . .y Limited
. "
. The Anglo-Canadian Music Co. 144 Victoria St., Toronto
l ‘ 144 Victoria Street, Toronto \.,.' ‘\:“;;1.1‘-‘ ul r-'\:f-?:\\”(\\:':f“m|”|: 'l"i!}nlév\‘ '::,‘?,:ﬁ": n,', ::'.). et
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irtenaed If a stick is not straight the parts will not pull
work together If the grain is uncven or curly the how
nore subject to warping out of line.  Nor does the average
w work equally well for all styles of playing, and a clever
linist will select a stick which will best serve him in con
lling the weak points in his bow-arm techni
Srrmged lnstrumcnt (xrantcd
Canadian Patent
George T Bachman, a man from Tennessce, has been
nted three claims on Canadian patent number 193,436
hich has reference to a stringed musical instrument A
cription of the patent appears as follow
The combination with the pins in a stringed instrument,
ich pin having tring attached thereto, of coupling mem

R S
Wl =

extending between two aind  comprising  tury

wkles

ounted on ecach pin to receive

pin
members, and mean

of the

Lo tension the said coupling

the end coupling

nembers whereby the tendency of the pin having a string
t higher tension will tend to pull
tary

proper relative tension

the correspon pin

1o lirection to maintain the string of a lesser tension
nder it
attachment comprising string receiving
fixed thereto and provided with
member comprising a turn buckle

of the turn buckle

An instrument
pins, each having a disc
radial notches, a coupling

rods connected to the ends and provided

with heads at their terminals to be received in the said
notches,

An instrument attachment for stringed instrument
comprising pins adapted to receive the strings, each pin

TRADES

79
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wing a dise mounted the the said dise heing provided
radial notches and tangentially extending recesse
nmunicating with the said notche coupling member
"
s
[
[ sima --we went to the market
o S | to buy musncal instraments

This 1s what we found—

ea's f the visit of one

‘» th Is centre "
for two of the cach coupling member including
iccurate connecting rods adapted to be received in the said
tangentially disposed recesses, and heads formed at the
terminals of the said rods to be reccived in the said radial

notches

Our ability to fill orders
promptly, enables you to in-
crease your profits,

MUSIC
SUPPLY CO.
Toronto

Established 1852

Musicians’ Demands

satisfied in every way at our store. We have a

most complete stock of String, Wood and Brass

Instruments, also a full stock of Sheet Music.
Don’t forget, too, our expert repairing.

CHAS. LAVALLEE

Call Telephone M. 554

Agent for: lh sson & Ce { London, Eng
Pélisson. Guinot A\ n, of Lyons, France
)W \ wk & Sons. of Grand Rapids, Mick
35 St. I.awronco Bivd - Montreal
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German Small Goods Poronto police, of a consignment of whiskey re

several leather roll music cases were found to each
HAT therc little possibility of Germany of Austri hide a quart bottle
[ raung musical merchandise for at least another A

company to be known as Leo Feist, Limitc
L years 1s the view of Henry Stradimair president  been incorporated in (¢ nada, to publish and deal in m
i the Musical Merchandise A sociation of the United Positions, with a capital of $5.000, its head off
Stat Fhe production in 1 these countric I n Toronto
y it present consumed their people.  Prices of The Board of Education for Duluth has pass
raw materials and foodstufls are mounting higher and tPpropriation of $1,500 to purchase band and orch
higher every day in Germany and Austria, 1 { reported instruments which are to be loaned to pupils who d
hat n Vi the t

' production in these

i « untries will  to study them

be doubled.  For these reasons it is highly improbable that The shipyard worker North Vancouver ha
cither of them can reasonably export their musical mer ganized a band under the leader hip of Geo. B. McClel
handise products.  What little may b exported will be  recently returned from oversea

too  high priced \ concert embracing both vocal and instrun

numbers was recently given the officer

i Winnipeg jail by the prisoners
Whiffs of News

ind warden

Preparations for the Musical Festival to I
Edrionton next May are proceeding rapidly. Keen inter
. " . ! g raj
The McKechnie Music ¢ ompany, Limited, of Ottawa 1
! s being manifested in the competition by soloist
has heen mcorporated with a « wpital of $40,000 1o manu rcheste baid 1
orchestras, bands, et
facture, buy, sell, lease and deal in all kinds of ical
s h o whes A S Announcement has been sent out to the trad
mstrument eet musi « rticles used in connection . s
) A—y ) ] - inling It . ”‘ nscteos Century Edition” music will retail at 15 cents instq
with a musical 1 trun nt he rovisiong directo
\ {’\\ " “" “\IIH " "'“\_ H”I‘ . N g 10 cents in the United State
T Greenc 8. Mackenzie and ohnstor .
i - PR Owing to the inability of the village withoritic
An orchestral organization being formed at Swift

P'wyford, Berkshire England, to let the
Current, Saskatchewar

contract for
bage collection, much indignation among the villager
H. T. Hayward desmanager  of Morimura  Bros irisen As a result, Georg Powell, author of the
listribu of Japanese mouth organs, is spending som. Pack Up Your Troubles In Your Old Kit Bag
two or weeks in Toronto ind adjacent centres of a local tavern has consented to use his
I new Citizens” hand of He peler, Ontario, i making me day per week in helping dispose of the g
rapid les toward perfection Most of its members are Petrazzini, the opera singer, recently began an eigl
old-time bandsmen day conversation fast during which time she did not P
Music rolls have ipparently come in for a use different  a word to inyone This she did to increase the strer
to that generally issociated with them.  In a seizure by the  of her voice

KEITH, PROWSE a COMPANY,
THE GREATEST OF ALL MUSICAL SUCCESSES

TOLD BY OSCAR ASCHE L"U CHIN CHOW

SET TO MUSIC BY
A MUSICAL TALE OF THE EAST FREDERIC NORTON
VOCAL SCORE 5 - NET. PIANG SELECTION 2 6 NE1. SEPARATE SONGS. ETC., 2/~ NET

SONGS OF BEAUTY FOR ARTISTES AND

PIANOFORTE ALBUMS

TEACHERS Columbine B ui 1. Pavane

ﬂ Art Songs By Landon Ronald

DEEP IN THE HEART OF 1
A ROSE

, A ROSE FDWARD
ANARRIL BIRTHDAY THSCHEMACTIR Five Mi

LIMITED

Valse. 3 Minue b D

Laven ' Comy

In Downland.'
Timg

Four Trifles

d Stre
2 POL.

Fll | "
7 urk um. I RN «t 26
SICILIAN CRADLE SONG A Larieil i o od
HUSH LITTLE VOICE | Eight Musies! Pictus. ks 8 sach GHBERY
FRIEND AND LOVER Price 2/- eac), n “The Children's Hes i 1.6 1 A ALCOCH
KEITH, PROWSE & COMPANY, LIMITED, y

- 162 New
PUBLISHING DEPOT,

W.l.. England
ND STREET, LONDON, W.L., ENGLAND

—————— ——=

The Francesca de Romeu Orchestra plays this
month’sNovelty Record on the Cuban “Guiro,”
two fox-trots that fascinate. E-5186.

Columbia Graph ph Co.
54-56 Wellington St. w.
Toronto - - Conada
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The Passing of DeKoven

SATELLITE in the world of light opera music has
passed away in the person of Reginald De Koven
composer and musical director. His death was
sudden. At a time when it appeared that he was in the
ey-day of his successful career he was awaiting with
n avidity the production in Chicago shortly, of his most
mbitious composition, “Rip Van Winkle"—his life was
t short. He died at the age 58
In the Toronto Mail and Empire “Fourth Column,” a
f synopsis De Koven's life and works was recently
the writer of that column. After having dealt
vith his early life and training which took place both in the
United States and various European countries, the writer
son tosay. "It will be observed that De Koven differs
m his popular rivals of to-day in that he believed it was
S hould study music trying t

for

of

en by

before

necessary that one
ompose. This prejudice continues to persist in some
uarters, but it is generally recognized that it is rather a

handicap to have studied music if one aims to produce a

puls

“In 1887 his first opera, ‘The Begum

was an immediate success, though who nowadays remembers
Previously he had written ‘Cupid, Hymen and Co
tit was not produced owing to financial difficulties of the

DeKoven proved

uccess

appeared anc

mpany entrusted with it. Once more
that if he could not write acceptable serious music he was
at least serious in his efforts to write acceptable light opera
for after the success of ‘The Begum.' he returned to Europe
nd studied composition under a famous Viennese master
r maybe it was a maestro. In the course of his stay abroad

third opera, ‘Don Quixote,’
onians,” which was then the strongest operatic organization
the United States. Next year, 1890, there appearcd
Robin Hood,' regarded by many as his best work. ‘Robir

was produced by the ‘Bo

Bosworth & Co. Ltd.
Novelty Issues for 1920

ASHES of ROSES
Wonderful Valse Triste with a most Beautiful Title Page.

MOON MAGIC WILFRED ARNOLD

As sure a success as the Pizzicato from Sylvia.

THE LORD MAYOR MARCH
FRANCIS BYFORD
Jolly and tuneful.

FAIRIES OF THE STREAM
ALBERT W. KETELBEY
Brilliant Concert Valse.

OH PRETTY BIRD Jazz vox tror

A most haunting tune,

PIANO SOLO 2/- ORCHESTRA 2/-
PERHAPS

Charming New Song.

WILFRED ARNOLD

By E. LEDRU

OF ALL MUSIC SELLER
or DIRECT FROM THE PUBLISHERS,

BOSWORTH & CO. Ltd.
8 HEDDON STREET

REGENT STREET - LONDO!

y W L
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Hood's' popularity has not entirely waned, and cven vet it
is periodically revived, somewhat after the fashion of the
Gilbert and Sullivan operas. It was the first American
opera admitted by European critics to measure up to the
continental standard
It was in ‘Robin Hood' 1} O Promise M¢’ was in
troduced. For many years it remained the most popular
of American songs, rivalling ‘The Rosary,’ and having some
such vogue as ‘A Perfect Day' was later to enjoy.  The
curious thing about this song is that it was published some
years before ‘Robin Hood' was written, and De Koven him
self remarked that it fell as flat as a flounder when first
placed upon the market. Introduced in ‘Robin Hood® it
uec was instant, its popularity prodigiou It would nct
be surprising if it should remain the last of the De Koven
mgs to fall dull upon the popular ear. ‘Robin Hood® wa
followed by ‘The Knickerbockers," which is deseribed as a
melodious and interesting work, and the brilliant and tune
ful ‘Fencing Master," which took the public by storm and
lifted the name of De Koven to heights hitherto unfrequented

by any American composer. Then came *‘The Algerian.'
md then ‘Rob Roy,’ which was as popular as ‘Robin Hood
ind is held by experts 1o be a better work. especially as
regards orchestration.  Lillian Russell appeared in *The
Isigne,” which was successful.  Other of De Koven's operas
ire “The Highwayman.' ‘Maid Marian I'he Wedding

Frip," *The Beauty Spot” nd ‘Her Little Highnes

“Two years ago ‘Canterbury Pilgrin crion
was produced in New York, but met with a cool reception
Uthough De Koven is said to have
grand opera since ‘Carmen.” He probably

‘Carmen’ was rather

opera

considered this the best
solaced himself

with the thought that v washout when

first produced, and it was to vindicate his belief that he
could write serious opera that he undertook ‘Rip Van
Winkle," which is to have its premiere in Chicago at the end
of the month. De Koven was a man of unusual industry

He founded the Washington Symphe ny Orchestra, and was
its first conductor, and has been the musical critic for several
publications, holding this position on the New York Herald

at the time of his death. It will be counted to him for
righteonsness that he strenuously fought against ragtime
mnd the ‘jazz' and ‘blues’ atrocities of American music
Indeed, he believed that the musical comedy stage had
become untenable for a man with moderate intelligence and
with moderate respect for composition
Rachmaninoff on Edison Records

Sergei Rachmaninoff, one of the greatest of living
composers and pianists, is now recording for Edison records
The Etude, a recognized authority in the music world says
of him: “Not since Rubinstein visited America has wny
European composer-pianist of the stature of Sergei Rach
maninoffl been with us.  Simple, sincere, carnest, intense

granite in strength, yet fern-like in delicacy, the works of
Rachmaninoff rank with the great music of all time

“An exile from Russia, where he lost his fortune during
the revolution, Rachmaninoff is now being welcomed in
America as the most eminent of all living musicians. His
reputation as conductor, and pianist is inter-
national. His recent reluctant refusal to accept the post
of conductor of the Boston Symphony Orchestra, more
strongly focused the attention of American musicians on
him. Rachmaninoff this enviable position
leader of the greatest organization, probably, of its kind in
the world, only because of other plans and obligation. At
one time he was chief conductor of the Imperial Opera and
conductor of the Philharmonic Society of Moscow, Russia.”

Lisat's noted “Second Hungarian Rhapsodie” and
Scarlatti-Tausig's “Pastorale” are the first Rachmaninoff
titles to be announced,

composer

declined as
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J. H. Larway Issues Simplified
ranscriptions for Piano
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i } Vicy 1
f wi ¢ h " The 3 t. Ma
Mr. H. F | or + ) i English sy
rir )
lic. "I ' ratur nce | Frar Latl Never Min
" 1 my reacl niver Herbert Oliver Comir (Lew Barnc 1
ptar ' i 1 ime pr rd by tl Herbert Oliver) and *Because Y
ahes ' I Me™ (Her 0l
Wy orivil
‘ ‘."I : Bosworth’s Latest Publications
R 1 I'he mer 1 | i thlished by the House of Be
pearan uranged J re alway vorthy, and this winter they would
par hort of " been m than usually fortunatc in their
0 ind there | tractive worl The names of A, W Ketelbey, |
ne sharp ! nd Wilfred Arnold-—to name only thr
A ! whn on this side almost vell as they are in the |
1 ung 1 T lar They are composer - world-wide and risir
This picee one of the loveliest of itation and their nan title pag in
= » he innovation of ; f1 musical charm and quality 1}
I'he rij e tinguishes the work of this notable trio. The
n C Minor, R ! f pre-cminently  stylists in melody Ashes of Ro
Wag Ma Rhapsodic Hongroise  fin. \ Triste by Wilfred Arnold (of Mistress Pent
No. 2, Lj La Fileuse, Rafi fame) reminds one of the best Sibeliy manner, and
Ror Op 2. Schumany 1 title page whose Rreat artistic delicacy is a perfect cr
Among t} to the front at present in - of the delicate and ch irming melody that has inspir
Britain arc Love My Garden” (Jack Trel wny) striking a title Moon Magic,” also by Wilfred Ar

Blackbird

Mann) T'he

Cinderell
Baumer

Garden of

(Cecil  may equally boast that piquant quality, that assur

Mr. Byford twice in Messrs. Bosw

name figures
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r ' D H \ \
1 I I | G H
T n f Wonidr H \ (
1l lastin I Mr. K 1
( \
it com mans "
Amor Boswo ’ ol ‘H Did you ever try to sell mended copies
nar ,
Children's P Lobn Sosit T of rare or permanently out of print
Enid Grur ( ) publications? One member of the
¥ o trade says they are readily salable
i
aisy Kenn Mention must also b of ay News in Chappell Circles
Perhap E. Ledru. 1 new son
Eric H ( (
; (
( [
W ‘
Enoch & Sons’ New Music | 1 ‘ (
Concerning the 1 ¢ Bnoch and Sons, one of O, 1 0 Her H I I
Lo rad e Pulfil ‘
h composer. ( 1 ut sther 1o I'¥ \ \ 1
Ber Idat Bl Written ir I ( !
‘ o A Tent is D (
( \ . | Will R (
( \I .
: This parcel
Pathe Official Visits Toronto
Mr. H. N. McMenimer T
Ficres, New York, has returned t
1 de O
. ‘ i
1 ( Vi
() I r he i nore ¢ i | me
\ y in f al ¢ clopmer P ntair
) 1 that the indu ry will vet witr even gr « n ner
Mr. McMenimen is greatly W
I of the Pathe business in Canada he | ‘
m of Canada ir rs tl
He anticipat y .
the Canad ind 1 1

Another album of four songs is May H. Brahe's ‘From | [RJSEL

ear.” The composer, while not eschewing populai

1 a certain novelty
ocal expression Fhe ditties are severally named “The
Come Lightly," ‘Lo Blindnc ‘The Exile

nd ‘If Only Thoughts W Flying Birds.
We are glad to announ blication in duet forn
Easthope Martin"

htfully written ‘Songs of the Fair.' The present duc

managc 1er 1ys W

ion has been planned for soprano and contralto voice 5 Dealers.

“Prom the firm's latest separate songs—an immense | W

be sure--we have selected the following generally

ctive numbers: A. Herbert Brewer's ‘Heart's Haven '

lore de Lara's ‘At Shadwell’ (a jolly setting of Thoma

1 slie Grenville's ‘“The Glory t}
What shall I bring vo

Burke's vigorous poem

w,” Henry Scott Bal

e |'-H,_ one of the composer’s [l Possibilities for the future are
Y ) : :| really unlimited to Columbia

UsIC
SUPPLY CO
Toronto
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Willis Player, Style X,

ILLIS Pianos and Player Pianos pos-
sess a distinct individuality founded
on a scientifically correct scale.

They are built on fixed principles by the
most skilful piano craftsmen under the care-
ful direction of men with a thorough know]-
edge of every department of High Grade
piano and player making. The best materials
procurable are employed in case construc-
tion, and only piano actions and player
actions of the highest standard are used.

These are a few reasons why the Il"i//'i: is a
recognized leader throughout the Dominion.

- WILLIS & COMPANY, Limited

580 ST. CATHERINE ST. WEST - - - = MONTREAL

Sole Canadian Distributors of Knabe Pianoforte and Chickering Pianos
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I'rade Gossip From Montreal

OW many industries would come to «

headquarters in Montreal if they only
wait them? Sir Lomer

H which
Montreal is iy

red on June 1st last
Fast. Let m ind more of prosperity he
hould see Montreal

rought here and double quick time w
eturn to its hest What has happened at Three River
years ago name the

vet to-day it ha

tablish their

knew the
wdvantage

Gouin
th

the
creator

future of
e

days

it was hardly known outsid
ne become one of the great industrial

res of the country o whom and to what does Threc
ers owe this new era if it is not to Hon. Mr. Bureau and
to the Bureau of Information and Publicity Montreal
ne hundred times better equipped than any town in
ountry, and nothing has been done to make its advan
known. Let us confidently hope that the plan of
Bureau of Information will be realized, and let us not douln
it within ten yems Montreal will see it populatior
the million mark and occupy ome of the premier
es on the American continent
The number of automobiles is often taken a an in
tion of the wealth of a city. Recent statistics show
there are 16,000 cars for a population of 800,000 in
Montreal—one car for every fifty inhabitant
One local dealer stated to your corre pondent that one
ular gratifying aspect of business last yvear wa th
ndency towards purchasing the expensive grade o
108, showing proof, said he, that the public have the
ney to pay for good good In the general course of
ersation another dealer remarked that the average
m is afraid to large enough initial deposit when

cither a str

t piano or playver, and in a great many

dodges the

issue of asking interest on time payment

[t should be uniform.” he contended, “that §25 down and

$15 monthly and interest be insisted upon on pianos. and
players $100 down and 825 monthly. If all local dealer

re to adopt this plan it would make it casier for everyone

I would eliminate buyers in a great many cases, who are
fied with the instrument, but not the terms from shoy
ping around as invariably they are then sold on terms, not
merits of the instrument The day has passed when
lers should ask a paltry deposit on new sales. and by
mply asking for and holding out for heavier payment
get it Why not start the new vear right by asking
mirself the stion, *If so and so down the street can get
why not I'?”
Mr. J. H. Henderson. assistant manager Sterling Actions
& Keys, Limited Toronto, called on the local trade on hi way
the Maritime Province
President W. H. Leach, of the Leach Piano Co Limited
added to his unique collection of antique pianos and
Irgans, a reed organ used by Madame Albani and the
roperty of the Albani family
The numerous friends in the trade of H. A. Layton

Layton Bros., will be glad to learn that he is
1 couple of oper
1is indomitable

recovering
itions performed upon him recently
energy went a long way toward helping
pull through, and he is now on the rapid road to recovery
Ithough he will be confined to the Roy ! Victoria Hospital
me little time yet
Miss Vibert, a valued employee of Wm. I Limited
for some time in charge of the Phonograph Department
re she made quite a reputation for herself as manageress
has assumed higher responsibilities. and has been ap
nted Secretary of the company
F. W. Heavysege is now local Branch manager of the
S. Williams & Sons Co., Limited, Montreal office
The Anglican Forward Movement will open in Montreal
uring the week of February 9 to 14. The names of A. P

o,
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Willis and C. W. Lindsay the Honorary Advisc

\ppear on ry

Committee

. A of C. W. Lindsay nited, is again or
leck after ¢ on the sick list Eugene ]J. Hebert, on

Isa outside selling force, visited Ottawa recently
Lindsay's Display Manager, L. A. Poulin, recently ran d. wr
to Sherbrooke, Que., to visit hi iged father and mother

The Thomas Pedal Two Manual organ installed in
Rosemount Church by Layton Bros was formally opened
the past weel

A recent issue of Le Canada Musical ontained a photo
ind notice of the establishme nt of Gaston Labelle, 305 St
Denis St Mr. Labelle well known in musical circles
ind is building up a nice trad His store is the rendezvou
for a select clientele, who are not slow to take advantage of
the different departments of his business. which includes
pianos, phonographs. sheet music, small goods and musical
merchandise

A recent sale that pleased Willis & Co Limited, very
much. was an Old Reliable pedal two-manual organ shipped
to the Anglican Church Bathurst, N.B 18 a memorial
organ to the late Mr. Bishop, a prominent citizen of that
town. This organ was presented to the Church by hi
widow and son The late Mr. Bishop in his lifetime was
the purchaser of several Willis pianos. Kn Grands and
Autopianos. for hi own private residence, as well as instry
ments of this make for his marric 1 daughters in other cities

The largest Musical College in the Eastern Town hips
Stanstead College, Stanstead, Que., is so well pleased with
the Willis piano recently upplied them by the Sherbrooke
Que., branch of Willis & Co., Limited, that they have ordered
wother Willis Art piano the same style as was used by
H.R.H. the Prince of Wales whe n in Canada recently

With the hope of being able to secure material and
killed labor Willis & Co., Limited, are counting on & vers
large output for 1020 January 1st of this year found them
with 1,000 orders on their hooks unfilled “We are well
wware of the difficulties in securing skilled labor and the
carcity of raw material,” said President A. P. Willis to
your correspondent. “and notwithstanding the advances of
materials at frequent intervals, we feel that if we are to

hold our position with the trade and the publi
won by

long years of painstaking effort), we must be pre
pared to employ the highest priced skiled labor and the
MOSt expensive raw material procurable.” This firm is
conducting a very large advertising impaign in all the

principal cities of

the Dominion from Halifax to Vancouver
using large display spacc in the most prominent dailies

in
the larger centers in the interests of Willi planos and
player Knahe pianos, Chickering pianos and the Auto
plano in the territory controlled by them. They have
recently distributed large honuse imongst their Montree!

taff, and
tives

imongst many of their travellers and representa

The man who makes mistakes is not so much t
censured as the man who won't see them

L. J. MUTTY @ CO.

175 Congress St., Boston, Mass.

We manufacture fine calendar coated silks and nain-
sooks for Pouches and Pneumatics, and special fabrics for
Bellows of every description.

Every kind of RUBBER TUBING is represented in
our line, including large sizes covered with HEAVY FRIC-
TIONED TWILL, which is designed particularly to prevent
splitting over connections

SAMPLES and PRICES furnished on request
Refer all enquiries to Dept. T.
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George Gower, of Regina, Visits East

100 8.000

Breckwoldt Employees
Presented With In-

surance Policies

Special Canadian Recordings

10
\! \ \ I
Gossipy Brunswick Notes
Q A\ } E.W \
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Alderman Avery o e
W Irestr 0
|
0O 1 ¢
\ \ | ( I w repre
0O S I | 1o 1 ke
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In A \ e Brur
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1 819 Yo ¢
ars the slogan, “Your next Phonograp]
New York Strike Over Sricdiyaby y s ’\‘\". ot I
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Annual Convention of
N. H. Phinney, Limited

Written for Canadian Music Trades Journal

by J. D. Logan, Ph.D., Formerly Music

Editor of the Toronto World and The Cas
Toronto News 1920
mie e prophe 1920 har 1 r (
ir for trades and manufacture nd par 1
usic trades, there is one fire 1 Car !
his year will by n the word he Pr or
nization, this militant motto W r 1020 1
one ide namely, tl W r K ) T g
ruments of all kinds to the people, in 1920 ar ) ' C.H. W
in 1920 than w 1 I | ( ( I |
poken by H. W. Phinney, w me years a i\ 1920
the business of his father, the late N. H. Pl H
nder of the firm of N. H. Phinney. Limitc now tl A\
est of its kind east of Montreal. The oc 1920, M
et that concluded the annual thy 1 entior r \
he sale ind office stafls of N, H. P} i 1920
h has now seven stores througho provir | '
Scoti head office and two stores in Hal 1920 fl
branch stores at the commercial centres of Bri vate \ 1
nenburg, Kentville, Windsor I Lawrencetown, ar for
e decided to open least two new br I " ( r
tres in Nova Scoti 1
T'he banquet w the me L ful functio ne ' '
yet held by N. H. Phinney, Limitec M ! } "
members of the 1 nd off t f I '
t down to the tables. In addition to them, the presides ' ' )
lirectors invited musual t turned ( " ).8.0.. delight
ecidedly worth while innovation—four speaker r ) [he ( ! n
which had no necessary connection witl M 1! | ' nd b f W
| nd Sa nshiy The n i e 1 ' holo ) e 1
Lantern wa ely decorated  wit! L bur 1 1 1510 )
red light pecial feature w ¢ arran | r | g
which were assembled so a rm th } i Phiny
A\ respect for the memory of the | N. H. Phir A\ W \
the firm, whose portrait hung « e wall I Third Lir \
I nt, and in view of the guc T'he whole f 1 ( | ) rn Y
I banqueting and addresses of wit and practic \ " t 1 ) ) he
\ uffused with the atmosphere and charm of n 1 r mar A « 0 w
program of vocal and instrumental ng by H 1 I mar
ling artists, Miss Ella Courtnes Ito, who Wy, he sa e selling port
oice, and vocal delivery, rec 1 mant heir mr nd the r ) 1
Miss Rita Nickerson, who po rilliant B ¥ | ertisin
prano; Mr. Harry Newcoml bravura baritone of \ i i ¢
enuine reputation, and Mr, P, A, Shieb, a virtuoso violini B o s | A I
W formerly associated with Mlle. Marien M IriSsCy Dr. J. D. Lo ) m “The Cul \ f
erart recitals with the Edison Diamond Disc Phono rapl Pho raph R | ntir mt the peculiar 1
ighout Canada and the United Statc Barker levelopir r t y thsorption He n
Orchestra furnished a fine program while the banquet of mended h of phonographs, first, the ng of
¢ edibles progressed r¢ 1 the different towns of the provin
The speeches of the occasion, however, wer e salient  to wed mdl to permit th
luc and they were indeed literally extraordinarsy in le n to ¢ half-he Phinne
nt and in practical wisdom, and made a deep impression light Recitals. tn {h Vil Nt
the sales and office stafis of N. H. Phinney,. H. W with the forms that appeale 1 rose in
Phinney, the president, after rising to introduce the speakers. to the sensuous, tiv ntiment ind, finally, tc
prang a happy surprise by stating that at the annual piritual. the whole program being humanized by sel ing
cting of the Board of Directors, held before the banquet compositions that were full of pure melody and sweet
Earle C. Phinney, who was during the war Lieut.-Colonel harmonic prece by a few words on the life and art of
of the 85th Battalion, Nova Scotia Highlanders, and in  the composer 1 piece played. Thus people would see
mmand of that unit in England, and second-in-command  that there 1 n ng more than mere sweet sounds in
of it in France, had been promoted to General Manager of mu ind would come to feel that ph mographic music wa
the firm, an appointment which was made, said the pr L necessity the home
dent, on the Colonel's record with the firm since joining it Following is the program « N H. Phinney, Limited
staff, for vision, aggressiveness, and straightforward businc Annu Convention banquc 1. He 1920, The
like methods towards the ideals of the firm, anc President; 2. Song M R Nickerson: 3. Mr, | §

1in advancing

hem in the suffrage of the public.  So that, as the presid Wall t
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Chain 4. Violin Solo, Mr. P. A. Shieb; 5. Mr. C H

Wright, Manager Canadian General Electric, Subject
“Selling in 1920 6. Song Mr. Harry D. Newcombe T'he talk of |
Colonel Joseph Hayes, D.S.0., Subject T'he Cher ry  promotion
of Salesmanship”; 8. Son enay; 9. Dr.J.  thusi
D Logan. Subject I'he Cult of Public Phono
graph Recital Accompanist, Miss Florence Hagart 14
last word had been
Impressive Brunswick Window was as eager
Any Torontonian or visitor to Toronto who chanced Strike out for t

Maxwel
to be going up the East side of Yonge faxwell

Christmas, was no doubt attract
N evening gown standing in the show window of Frank
Stanley, 241 Yonge street. The figure wa
nized as the life

treet just prior to

» the “Brunnette’

n dollars ar
world. My

would not he

at once recog
ize “ Brunswick Girl” cut-out with whicl
the phonograph trade is quite familiar

But upon a second glance the spectator noticed a
! g

pretty auburn-haired girl—and she was moving showing sufficient to
the three positions of the Ultona, the weight adjustment
the all-wood oval horn, and the tone modifier for which sales
the Brunswick phonograph is noted

A series of explan- the producing

itory cards were prepared by the promotion department of selling forces
the Musical Merchandise Sales Co., for use in this display
Many pas

1 b
ers-by were interested and compelled to stop by  been in busine

impressed with the value of his window display. witnessed at

BUESCHER

TRUE-TONE

WRITE FOR
BOOKLET

and

WHOLESALE
TERMS

True-tone
SAXOPHONES

The BIGGEST SELLERS in
Band Instruments To-day.

Unexcelled for excellence of

material, model, tone and tuning.

)

TRAGE MARR

i
Buescher &
=

Association Convention, which

Vice-Presi
ongimator and « «
would effect fo
|

I'homa

ents of any phonograph

out a gigantic series of plans that will bring more per

]
commendation of t

ince the phonograph busines
this window attraction and Mr Stanley is more than ever J. G. Harrison, of St. John, N.B

iy convention the
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Edison Disc Jobbers’' Convention

lison circles i

the promise of a great
ign for 1920. These plans were
Edison Disc

ed by the recent

onferred january 12

it the Knickerbocker Hotel, New York City. Wi

aid at the closing session, every
+ Kentucky thoroughbred at a barri
biggest sales of their careers. W
Thomas A. Edison, In

1 plans, promised that

Inc., the greate

company

ixwell explained that general publ
given to these plans until they could
plained to each dealer by the

jobbers’ traveller I

1y that no other organization has ever wor

and will cause a more effective co-operation hetw
company; the wholesalers and the
will these plan

Some of the most he
e plans came from jobbers, who }
first b
said: I have 1

spirit of co-operation

SOLE
CANADIAN
AGENTS

WHALEY-
ROYCE
& CO,,

LIMITED

TORONTO
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ratus used t

by radio is a Brunswick Phor
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Doherty Factory at Clinton
Bought by Sherlock and
Manning - Head Office

to be at London

Factory Now Operating Under
New Ownership Will Continue
Production of Doherty and
Clinton Pianos

) P 1 r \ ntir
( 0 I . Sher Ma Lo
) Y| I vill contiy
\l ( | B | Loy ni
! play irned will be a Sherloch
. 0 London will b head office for both concers
ry 8 rthe 1 b he Sherlock-Manning plant at Lo

I 1 1 1 | t ) Sin

D (

po lities of development have probably had a gre
I Manning than

only fifty

y and the same distance

of the Sherlock

ted with the

J. FRANK SHERLOC)

ome years, and had, t ore, an intimate

tess and the factory which is partic- body, and their solid and careful development during the

ind equipped brisk times and dull that have marked the period, assure

It is not the intention of the new owners to remove to the Doherty busines becoming one of the most important

Clinton, nor to amalgam the Clinton business with the in the country’s music industrie An evidence of their

Sherlock-Manning business at London They will continue enterprise and confidence was the fact that in the dark day

the operation of the two plants as distinet and separate  that followed that me morable day in August, 1914, when

businesses manufacturing nothing but the *‘Sherlock- other firms wired their travellers to come in off the road
Manning” at London, while at Clinton it i their intentior

they wired their representatives to “carry on
to continue the manufacture of the *“Doherty” and “Clin The

factory at Clinton will be under the uperi
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Mr. Ebbels Again on the Job
| , o YO \mer n Piano Supply Co
N \ I T { r the p.
1l i Mr. Ebhe
wl-will of } rier
( loy m durir
Decision in Legal Action
Berliner Firm Win In Halifax
] " page ¢ Journal were being printed
W. DOHER 1Y v Halif dispatch announced 1 ision had been
1o he Dol B . « nin f of Berliner Gra me Co., Limited, Mon
wainst N. H. Phinney, Limited, of Halifax
nown, not only in Canada, where \ 1 household wor o rries cost I'he action, which was tried in
mt throughout Great Britain, Australia, New Zealand ar rl h of contract, in connectior
in foreign countrie In 1902 Mr. Manning resigned | His Maste e" lines, N. H. Phinney
position with the firm, and with Mr. Sher k formed tl ntinuir I le of a her line of disc record

Sherlock-Manning firm, establishing in
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Whaley Royce Secure
New Agency

Whale Royce & Co. have announced their taking on
of the Canadian agency for Buescher Band Instruments
made by the Buescher Band Instrument Co., of Elkhart
Indiana. A full stock of these trade-marked goods will he
carried in Toronto, which will be of particular interest to
the small goods trade, because this line of band and orchestral
mstruments is well known to the bandsmen and orchestra
players throughout Canada. The makers of Buescher
“True-tone” instruments have had forty-two years' ex
perience in this line of production. The House of Whaley
Royce has ready for the trade arge, attractive and pro
fusely illustrated catalogue describing their cornets, trum
pets, ballad horns, trombones, saxophones, clarinets and

other lines. There is also available a separate saxophone
booklet

A patented Buescher feature is the “split-no-tone Bell,”
made so that the metal increases in thickness beginning
where the tube expands into the flare, and this
graduated, little by little, until the lip of the e is reached
This increase though it is but slight—serves the same
purpose as the crossbar of the violin and the heavier sound
board beneath the bass strings of the piano. The patent
is thus explained by the makers: “All violins have a bass
bar. A bass-bar is a reinforcing strip of wood which is
glued to the underside of the sound-board. The E and A
strings of the violin are light strings. The sound-board
unaided transforms the vibrations of those strings into pure
tones. But the D and G strings are heavy strings —they are
wrapped around with wire to ‘weight them, and the sound
board must be reinforced or the tones of the D and G strings
will be weak and wobbly,

“Same with the piano
same thickness all over,

Imerease is

The sound-board is not the
Beneath the treble strings the
sound-board is lightest. Beneath the bass strings the
sound-board is heaviest. The principle s self-evident
Both violin makers and piano makers make provision for
protecting the strongest tone, so they won't sound shaky
or wobbly.

he ‘Split-no-tone’ Bell, patented by us, is the only
bell that makes provision for the safeguarding of tones of
the strongest vibration with valve and the slide family of
instruments. On the violin, as on the piano, the heaviest
vibrations come from lowest tones. On the brs instru
ments, contrariwise, the heaviest vibrations accompany the
highest tones. Stretching the sheet of metal weakens it
This leaves the weakest point right at the flare in the bell,
and, as explained, the high tones being strongest in v ibration
are bound to react on the weakest point. High tones or
even medium high tones blown loud act on the weak bell
flare and cause that flare to ‘give’—to shake and wohhle
and while the bell wohbl ind shakes your tones will sound
blarey and wobbly and ‘split." This is the main cause of
blarey ‘split’ tones and blatant and snorting from brass
instruments. This ‘Split-no-tone’ process of constructing
band instrument bells enables us to construct band instru
ment bells so that no stretching or thinning is necessary,
and no irregular thin spots in the metal can possibly occur;
in fact, this method permits us to have the metal, when
shaped to fit the mandrel's proper proportions, to be of just
the right perfect evenness and thickness to protect the tone
at the point where the vibrations are strongest

“This patented method of making ‘Split - no- tone’
bells enables us to use a light metal of just the right thickness
in the tubing portion of the instrument, thereby getting
the benefit of the light metal for ease of blowing and quality
of tone, with every assurance that the ‘Split-no-tone’ bell

TRADES JOURNAL

will protect the tone throughout the entire register, and
afford the greatest possible volume."

Holmes Maddock, of Whaley Royce & Co., is away
from his desk at Toronto headquarters on a business trip
to Winnipeg

New Piano Sounding Board

A Canadian patent on a Piano Sounding Board devie
has been obtained by the Cable Company of Chicago. A
description of the patent. Number 195860, on which 21
claims have been allowed, appears as follows:

Claim—1, A piano construction comprising a frame hay
Mg a substantially semi cylindrical rear portion, portions
extending forwardly from said semi cylindrical rear portion
along the sides of the piano, and a curved bracing member
connected to said semi-cylindrical rear portion and forming
in combination therewith ¢ substantially continuous cylinder

3. A piano construction comprising a frame having 4
substantially semi-cylindrical rear portion, portions exten
ing forwardly from said semi-cylindrical rear portion along
the sides of the piano, a portion forming a curved bracing

“

member co operating with said rear portion to form a
substantially continuous cylinder, and a crosspiece extend
ing between said forwardly extending portions and secured
thereto, the curved bracing member bearing on said cross
piece

4. A piano construction comprising a frame having a
substantially semi-cylindrical rear portion, portions ex
tending forwardly from said semi-cylindrical rear portion
along the sides of the piano, and a curved bracing member
connected to said semj cylindrical rear portion and forming
in combination therewith substantially a cylinder, and a
sounding hoard secured to said frame, the tension in
curved bracing member being such as to tend to contact
semi-cylindrical frame portion,

Fictitious Prospects .

WO different salesmen have told the Journal of a

couple of cases where a person came into the store,

listened to the demonstration of two or three machines,
and went out, leaving a bogus name and address. Later on
A man wasted valuable time jn following up what he thought
was a live prospect, only to find he had been chasing some
fictitious smart aleck, A salesman is just as much entitled
to a square deal as a customer is
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Reed Organ Device Patented

Announcement has just been made by Ottawa that
Canadian patent rights have been granted to Frank Was
chek, of Hamtramck, Michigan, on a new device relating
to reed organs. The following description gives the Jour
nal's readers a summary of same of the
character described the for

In a reed orgar

with a reservoir

combination

containing fluid under a bellows and operating
means therefor, of a chamber for receiving the fluid from
said reservoir upon the operation of said bellows, sound
producing means, said chamber communicating with said
sound producing means, and valves between said reservoir
and said chamber for controlling the amount of fluid ad
mitted to said chamber and thereby the volume of the
sound produced, other valves hetween said chamber and
reservoir and above said sound producing means, one for
cach key of the organ, each comprising an offset stem, a
plate, a facing material for the same, and means for con
necting the stems of said valves with the keys of the organ,
substantially as described

pressure,

A Little Humor to
Bring Him 'Round

A Sample Collection Letter Used to Advan-
tage by Large Collection Department

OES it pay to interpolate a little humor in a collec-

tion letter? The head of a large collection depart-
ment claims that sometimes it does and gives this example
as a sample. 1t may not be a very dignified communica-
tion but is, of course, only submitted as a suggestion
for getting under the skin of some troublesome customer
after the usnal letters have failed:
Dear Sir:

Willie came up to his mother with an expression of
anxiety on his face. ““Ma."" he asked, *“if a poor, hun-
gry little boy was to come to the hack door and ask for
something to eat, would you give him that picee of pie
that was left over from dinner?”

“Yes, Willie, of course 1 would,”” said the mother.

Willie's face cleared.

““All right,”’ he said, *‘ just wait 2 minute till T run
around to the back door.”

Now, Mr, Smith, we want to place you in the posi-
tion of Willie’s mother and ourselves in the position of
Willie.

If we came to your office and asked for a check

R
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for $— to replenish our bank balance, you would
give it to us, wouldn't you?

Well now, if you would do ihis for us if we eame
to your office, why won't you do it just as willingly
when we come to you in the form of a letter through
His Majesty's mail?

We would like to visit you in peoson, shake yon by
the hand and tell you just how much we reg Iy would
appreciate a check for your account, bue we can't do
this to all our good customers, but we do want to sy
to you with all the carnestness and enthusiaam at our
command how very anxious we are to have your cheek
attended to before it again escapes your attention, and
we will appreciate it just as highly as thongh it were
handed to us in person, were we to eall at your office,

Please perform the kind act of Willie’s mother

Yours very truly,

A New Resonator Patent

Five claims have been allowed John Herzog, of
Michigan, on patent No. 192418, Said patent is in
reference to a Resonator, a deseription of which ap-
pears as follows: Claim.—1. A horn for sound produe-
mg instruments comprising a body having a sound
inlet and an enlarged flaring sound ontlet end, the body
of said horn intermediate said ends having a portion
of angular cross sectional shape twisted to form a sound

wrirr

s,
L
carrying channel, the walls of which comprise warped
planes,

2. A horn for sound reproducing instruments com-

prising a tapered body of angular eross section, the
small end of said tapered body turned upwardly and
twisted about its longitudinal axis to form a sound
carrying channel, the walls of which comprise warped
planes.
3. A horn for sound reproducing instruments com-
prising a tapered body, a portion of said body of angular
cross section and axially twisted to form a sound carry-
ing channel in which successive cross sections are in
slightly rotated positions with relation to each other.

Courtesy will carry a gentleman further and win him
more permanent rewards than will ill-mannered aggression,
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Don’t Pigeonhole the
Telephone Plan

How the Phone Can be Used to Drum Up
Record Business

N a recent rainy  day the Phonograph  Jonrnal

dropped into a store to find one of the salesmen at
the phone.  Waiting a few minutes for the manager and
knowing that from the nature of the conversation there
was nothing private, the Journal man e vesdropped.,
and this is something of what he heard

“Hello, is that Mrs, Green! This is Mr, So-and-so.
of Blank Co., speaking. 1 wasn't sure whether or not
you would he coming down town to-morrow or next
day, but wanted to let you know that we Jnst received
some new records. There ave two partienlarly good vie
lin selections that 1 think you would like to add 1o that
collection of yours. Just drop in—will he glad to play
them over for you.”

et vesults from using the telephone ™" enguired
the Journal,

“We certainly do,”” answered the salesman, ** very
month when the new records come in | ring up certain
people about certain vecords,  Often 1 am sort of confid
ing something that is to he advertised to-morrow and
this thought of getting advance information tickles the
castomer.  The phone acconnts for many  extra sales
We also use it to spruee up phonograph owners who
haven't come in recently to buy records. Also, we have
a polite young lady, who knows how to he tactful, and
who has a quict pleasing voice and she rvings up varions
persons whose names ave on certain lists.  The informa
tion she gets us is very valuable for our mailing list, it
furnishes good live prospeets, and all told leads to direct
phonograph sales.  You know the phone rates have in
ereased and we make our phone pay its way."”

Select Your Border
Aim at One That Brings Quite Completness

HE man whose duty it is to prepare folders, hook
lets, catalogues and advertisoments is confronted
with the problem of what to do for horders, A. L.
Townsend, in the course of an article in Printers’ Ink.
has this to say on the subjeet: **The most conspicuons
fault of the average horder is its tendeney to detract
from far more important elements of the advertisement
from the text and the main illusteation. A horder
should he very mueh like the ¢hild of the old saving
seen and not heard.  The moment a horder shricks for
attention, it defeats its purpose.  Borders shonld he
among those present hut not ocenpying the spot light,
The most suecessful horder is the one that you seem not
to see. It fits in so qmictly and natwrally and unaffected
Iy that it does not foree its pres And let me tell
you, that is a difficult task to perform.

“There are two classes of ornate horders: one, he
ing constructed of certain elements of the husiness,
carries part of the advertiser's message.  For example,
if T.am advertising coment and want a horder of hlocks
of cement, then I make even my horder tell the story.
On the other hand, there ave horders that merely hring
quiet completeness.  They round off the details. |
consider the true mission of the advertising horder to
be a frame for the message, nothing more, It's just
about what its name implies. Tave yon ever visited a
framing establishment?  Have you noticed what a dif-
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ference theve s in frames and in the tastes of people
who order thew ! A $20.000 painting will sometimes
look hest in w very simpie borde Some customers in
sist upon mueh filigree and gold.  They look on art as
# pure matter of how much they can get for their money
In the shop windows and on the walls of the advertising
vections of our magazines, we find this same diversity
this siime expression of good and bad taste,

The Question of Position
The Opinion of a Qualified Authority
c‘N EXT-TO-READING has some advantages; also

some disadvantages,”” says a man who has a sue
cossful advertising record to his evedit, o speaks from,
the standpoint of the man who is spending the money
for he is the heart of a firm wha gives the house's adyvey
tising his personal attention “Negregated advertising
has some advantages, and some disadva tages,  On
authority helieves from the result of his experiments that
the advantages of segregated advertising outweigh next
to- g advertising may have.,  Others apparently
helieve the opposite to he trae,

1 helieve—and many leading advertising men agrec
with me that it is six of one and a short half dozen ol

Some of Your Friends
and Relatives

Got a phonograph for
Xmas. Remember
you cannot do better
than make it a record
or two when next you
want to gwve them a
Birthday Gift.

Our January Suggestions are:

Suggestion (in reduced size) for window or cwter display cand for the
phonograph  deale r

another—and with o slight advantage Tavoring seg
gated advertising,  But if twenty-one arguments |
advertising in one medium or another were tahulate
I shonld rank this *next to-reading vs, segregated ite
nwmber twenty-one. It is of comparatively no impor
anee

ain and important factor in magazine adver
tising is—What is the appeal—not editorial policy
hut appeal of a publication to its readers? Is it read
with a wholesome, as well s a strong interest 2 There
are many kinds, as well as many strengths, of appeal
If T buy a magazine hecause of the hottle of perfame
sold with it—I am interested in odors, not ideas.”

It's very seldom Co-operation works the wrong way
But it did when a drug-store man and an undertaker wer
arrested recently for having jointly distributed wood alec hol
“whiskey."
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Here, There and Everywhere

J. R. Tucker, the well known piano man of Winnipeg
was a recent trade visitor to Toronto

The Child & Gower Piano Co., Regina, has incorporated
and is now known as Child & Gower Piano Co., Limited

The Vancouver branch of Mason and Risch Limited,
has been conducting a series of daily player-piano recitals

Robt. H. Easson, vice-president of the Otto Higel Co.,

Limited, Toronto, has been confined to his home with an
attack of sciatica
H. W. Phinney, president, and Col C. Phinney,

general manager of N. H. Phinne Limited, Halifax, N.S
recently visited Montreal, Ottawa and Toronto.

Geo. Pequegnat, manager of the Phonograph Shop,
Montreal, visited trade friends in Toronto on his way up
to the Big Furniture Exhibition in Stratford this month

John Samuels, Eastern wholesale representative of the
Sherlock-Manning Piano Co., who makes his headquarters
in Ottawa, was noticed in Toronto the middle of the month

Commencing January 17, Child & Gower Piano Co.,
Limited, Mason & Risch Limited, W. G. F. Scythes & Co.,
Limited, and Heintzman & Co., Limited, of Regina, are
closing their stores at 6 p.m.

Mr. Charles Clarke, who been the Advertising
Manager of the Christian Guardian for the past year, has
resigned his position to become the representative of the
Columbia Graphophone Company in the West

has

W. C. Strong, one of the senior officers of the General
Phonograph Corporation, New York, has just returned
from a call at the Kitchener factory of his firm. Mr

Strong expects to leave shortly for England to visit the
London and Paris branches.

Mr. 1. Montagnes, accompanied by Mrs. Montagnes,
visited New York during the month on a short holiday trip
Mr. Montagnes also visited the Sonora phonograph factory
and arranged for larger monthly shipments in view of the
increased business on their books for this y

A fire which destroyed a business block at JI‘) 421 and
423 Sussex street, Ottawa, on January 14, was responsible
for the burning of a large number of pianos. These pianos
had been stored with the National Storage and Packing
Company, whose loss is estimated at about $180,000

Two electric player pianos form part of the equipment
of the women's building of an American university. This
statement was given prominence recently in the leading
editorial of a Canadian University paper. It shows that
music is a big item in the life of college students

H. A. Fricker and Healey Willan, both of whom spoke
at the inaugural dinner of the Canadian Phonograph Manu
facturers’ Association, are giving a series of lectures at the
University of Toronto in connection with the course leading
to Bachelor of Music

The Edison New Year's message to the Canadian
trade was a striking one in the form of a booklet containing
portraits of all the chief officials and department managers
at Edison headquarters with a brief statement from each
as to his department. The statements all promised greater
production and more dealer co-operation,

Five de 'monstration rooms have been added to the
u|n|p|m~nl of the National Piano Co.’s phonograph depart-
ment in their retail store at Toronto. The department has
been removed from one of the upper floors to the ground
floor. His Master’s Voice products are featured.

Regret is being expressed in Edmonton musical circles
at the withdrawal of the Alberta Piano Company from that
city. Mr. Woolman, who has been the manager of the
Edmonton branch for the past year, states that branch stores

are difficult to headqguarters of the

in Calgary

handle T'he firm are

Blake K. Weaver has opened up an exclusive phonograph
store at St. Catharines, featuring
Gennett lateral-cut 1ecords, Mr

known locally, was formerly u

Risch

Starr phorographs and
Weaver, who is well
member of the Mason &

selling staff

The Toronto Mendelssohn Choir, 250 strong, will
give their annual concerts February 23rd, 24th and 25th
They will be assisted by the Philadelphia Orc h(\vrx under
the direction of Stokowski, and also by Olga Samaroff,
pianist. A number of new selections will be rendered this
year, and the ever popular Verdi's “Requiem” again

appears on the programme

W. M. Hardy, formerly manager of Heintzman & Co.’s
branch at Brantford, has opened up on his account at 54
King Street, St. Catharines. This will be a branch, with

the head store located at Toronto. The firm style is W,
M. Hardy & Co. Mr. Hardy has the local agencies of
Gerhard Heintzman and Bell pianos and the Brunswick

phonograph

W. M. Hardy, St. Catharines, Ont

A report from Edmonton says: “Messrs. Heintzman &
Co., Limited, Edmonton, have announced the purchase of
the Cristall block on Jasper Avenue, close to their present
premises. In the new store there will be several soundproof
rooms for demonstrating Victrolas, Sonora and Brunswick
phonographs and His Master's Voice records, the present
accommodation being altogether too inadequate for de
monstration purposes. Mr, W, J. is, who is Edmonton
manager, says however, that the |n—.-~vm premises cannot
be vacated for some months yet.”

At the wind-up banquet of the Columbia branch and
Dictaphone managers’ Convention in New York, A. E
Landon, the Columbia Co.’s Canadian manager, remarked
““While the biggest year in the history of the company is
being planned by the managers in the United States during
1920, the organization in Canada does not expect to be out
stripped. The purchase of the gigantic plant of the Cana
dian Aeroplane, Ltd., in Toronto, based on the rapid de
velopment of the company during the past twelve months
and the big business during that period, verifies the judgment
of the company made some time ago,” said Mr. Landon
““Canada will be benefited by the big plant and a new
avenue for export business opened.”
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1 his column is opened free of charge for advertisements of *“Help Wanted'
or “Positions Wanted.” For all other advertisements the charge is 3¢ T B 222, ( Y| 1
per word per insertion I
PIANO \LESMAN Wit} 1 nt
| Ontar y

R DECALCOMANIA

T ‘ ) TRANSFER Name Plates and Trade Marks

for PIANO and TALKING MACHINE
\ BRITISH FIRM New Fyr manufacturers, also dealers
. " ( .
s, App Er Branch, Department of s 1 B 4. gy e g’
Prade and ( s Thidas LIl s i o his 1 you f machin
a1 Samp nggestior 4 sketches furnished

WANTED lesmen to handle Brillianton Noedl MADE IN CANADA by
nd 1 161 CANADA DECALCOMANIA C OMPANY,. LTD
fa Bourgett 364-370 Richmond Streest West TORONTO, CANADA

16 McGill College Ave

SALESMEN WANTED  H. W r. 1022 St (
t. W Montreal ) eller
e — FAUST
e SSTRI WARUTaTIETOTS M. B0 SCHOOL of TUNING
WANTED -Experienced piano salesman for } STANDARD OF AMERICA
Shisst be alde t0 4 s g ALUMNI of 2000
| " : Iy Piano Tuning, Pipe and Reed Organ
'94 and Player Piano. Year Book Free
C ‘ 27-29 Gainsboro St., Boston, Mass,

GOOD BUYING

Not only constitutes buying at right prices and terms. but also
the obtaining of seasonable goods of high quality, and of a
kind that will appeal to the purchasing public and sell readily.
The Violins, which we list herewith, are the result of Good
Buying on our part. It will be equally Good Buying on your
part to take advantage of this offer, and send in your order at
once, anticipating your requirements as much as possible as
this class of Violins is very difficult to obtain and stocks are

limited.
VIOLINS ®yin
Make

No.
300 Strad. Model, Brown Amber va , shaded,
good trimmings ecach, § 6.00
302 Amati Model, Reddish Brown varnish, shaded,

excellent value each, 9.75
301 Strad. Model, Brown Amber varnish, shaded,
splendid tone each, 9.85
304--Klotz Model, fine imitation old, ebony trim-
mings each, 10,90
306 Gagliano Model, beautiful Amber varnish,
dull finish e
307 - Amati Model, Reddish Brown varnish, shaded,
highly polished each, 13,50

VIOLIN STRIN

You'are not doing yourself or your customers justice

if you are not handling our Famous Orchestral strings.,
No.

ach, 12,00

131—E or Ist, 4 lengths [:er bundle
.

132—A or 2rd, 25 lengthe per bundle
133D or %rd, 25 lengths per bundle

- Klb’i'((')l?gllsl'lggr o BEARE & SON AND LONDON, ENGLAND




