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lne for the Piano
Dealer to handle ? ?

ANSWER—Why the Victor-

Victrola of course !

If you don’t believe it, write us.

Berliner Gram-o-phone Co.

LIMITED

MONTREAL

What 1s the one best

’
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THE

SEAL
OF
APPROVAL

—

THE general excellence and excep-

tional saleability of the different

designs of Martin-Orme Pianos and
Plaver s attested by the increasing I
umount of the orders placed with us

for them,
I'his fact should interest you because
you are judged by the goods you sell. ||
Every piano and player on your floor
! will some day find its way into the

ZD)]I ;‘! Tfl‘(ﬂ)@ homes of your customers- - there to re

present you and Vour |l|u]g|llu‘lll‘

Iherefore the featuring of these instru

OTTAWA ments, of whose dependability you are

absolutely certain, is good business,
and more —it’s plain, homely common

sense.

Hence this message to you.
Get a business acquaintance
with the Martin-Orme Pianos
and Players.

'HE

MARTIN - ORME
PIANO COMPANY,

LIMITED.

OTTAWA - CANADA
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ever Suffer by

(tlmpuri.mn !

88 NOTE PLAYER
STYLE 77
NEW ART DESIGN
Ready 1o Play by hand

Mahogany or Walnut

Height, 4 ft. g in
Width, 5 ft. 4in
Depth, 2 ft. 41,

iipped  with  ** Howard

Patent Straining Rod.’

The Strongest Chain

ler\f”“\'k; from the dealer in musical instruments to the party to whom he

has sold a piano or a player is a chain composed of several links. The
weakest of these links represents the
time the weakest of

stronger,

strength of the entire chain. Every
these links is strengthened the whole chain  becomes

Since 1870 The Newcombe Company has been strengthening this chain,
link by link, until to-day the Canadian Music Dealer is offered in the Newc

ombe
line of pianos and players

a merchandising proposition that is attractive from
the standpoint of profit, and from the standpoint of prestige.

Every Newcombe instrument is equipped
with the * Howard Patent Straining
Rod,"” a feature found in no other line
offered to the trade.

THE NEWCOMBE PIANO CO., Limited

Toronto - Canada
Head Office

Factory
17-19 RICHMOND ST. WEST 121131 BELLWOODS AVE.
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Where
Karn Pianos
and Players

are made.

Woodstock Factories

KARN
PIANOS

MORRIS
PIANOS

- 2o
B

KARN
PLAYERS

KARN-MORRIS

PIPE
ORGANS

MORRIS
PLAYERS

Where
Morris Pianos
and Players

are made.

Listowel Factories

Piano
Retailing

Incident

EVENTEEN years ago a

gentleman, prominentinCa
nadian public life and influential
in his own home town, purchased
a Karn piano from a firm who
for years have staked their repu-
tation and business success on
the Karn-Morris lines. A few
weeks ago the same gentleman
wishing to purchase a new in
strument for his beautiful new
residence went to the same retail
house and bought the same
make as he had years before —
A Karn

Does not such an incident
speak its own message ?

It simply means the first
piano has stood the test of time
in tone, in appearance, and in
power of endurance, with the
result that the purchaser was
fully satisfied.

Karn Players are all that
Karn Pianos are with a
player action embodying
all the latest improve-
ments.

The

Karn - Morris
Piano and Organ Co., Ltd.

Factories

Head Offices
Woodstock Woodstock
and

Ont. Listowel
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The
Gourlay

Stamina

¢ Stamina — long life durability — are built into
every inch of the Gourlay Piano with the result that
it is lasting in tone, in action, and in appearance,

q Every single detail of the manufacture of the
Gourlay Piano is basically correct representative
of the highest and most exacting standard of
workmanship and material. These things count,
They are the concomitant of perfection. They
make the Gourlay Piano an artistic triumph
an instrument in which the artistic is joined to the
material to form a medium of musical expression
deft and subtle for the trained musician, and
staunch and durable for constant everyday use.
Stamina is a necessary qualification in a piano
whether it is manipulated under the masterful
hands of an artist, or the plodding uncertain hands
of a beginner — stamina is an artistic and economic
necessity,

§ When the question of ““what piano to buy"
comes up, see The Gourlay investigate its claims
to preference —see why it should be your final
choice on artistic and economic grounds,

Gourlay, Winter & Leeming
188 Yonge St.

Toronto . - . . Canada

—
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11: e e e -
a BELL PIANO

is indispensable to
those who desire all
that is best in the
piano-makers’ art.

........

Musicians find in the
Bell a delightful tone,
and a touch so light,
it makes practice a
pleasure.

Dealers find in the Bell
the quality and attrac-
tiveness which make a
ready seller.

The BELL PIANO
& ORGAN CO., Limited

. . LOKDON, ENG.
16 voseses Guelph - . Ontario

49 Holborn Viaduct

— —
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Player sales require tact and good
salesmanship to complete them. The retailer and
his staff require the best of Music Rolls to aid sales
and to insure the buver satisfaction after he has

become owner of a player piano.

The fulfilment of these two require-
ments by Universal Music Rolls

accounts for the high position that is accorded our player music all over this continent.
Each roll is accurately cut by an experienced :taff under the constan upervision of

musicians of the highest rank

A feature of the Universal lists is the wide range of titles al available. No
matter in what direction your customer's tastes run they can be supplied from our com-
prehensive catalogue.

The special paper used is the best that money can buy.

I'he prompt and efficient service at your disposa! every business day of the vear by
I ) I ) ) ! )

the co-operation of the factory with our Toronto headquarters offers obvious advantages,

Universal Rolls WATCH FOR Universal Rolls
are made by the THE ENDORSED
la i
oldest and largest ‘AN 7
' . CANADIAN
manutacturers of UNIVERSAL DEALERS
Music Rolls in the from
world, BULLETINS Coast 1o Coast
THE

UNIVERSAL MUSIC COMPANY
TORONTO 10 1.2 SHUTER ST. CANADA

NEW YORK CHICAGO SAN FRANCISCO

R R R R S
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L2 22 22 2 Y

Fhe above cut illustrates the Doherty ** Metropolitan Design,” the smallest
Piano made in Canada, fitted complete with a Doberty Player Action—Player open
Any Doherty design canbe supplied with Player Action installed :

ready for use,
A Perfect Plaver Piano.

Dealers :—

We have opened an entirely
new field for business. You
can now deal with well-to-do
owners of Pianos, transforming
their ** Silent Pianos,” making
them ‘‘ Player Pianos,” regard-

less of size, make, or scale.

Write for details to

PLAYS THE KEYS
The Natural Hand Touch

can be successfully produced only by
a Piano Player which operates the
keys  This is the distinctive charac-

istic of the

DOHERTY ATTACHABLE
PLAYER

. Bst,
Llodon
ZQJMM

m5

g

he. polovn
il i Mf 7 4444,/4.“

220, Ak ML//A:--(A 4-«/ %aa_ Crre -5
41_414«»—

:C&wt /67}0- Mm,@u»’(

Zeha Kot ca rers

/m{'/:(mr‘v‘m /

Ches ik

W. DOHERTY PIANO AND ORGAN CO., LimiTeD

FACTORIES AND HEAD 0FFICES: CLINTON, ONT., CANADA

BRANCHES .,
WINNIPEG, MAN., 324 Donald St. CALGARY, ALTA., Lougheed Bldg.
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MENDELSSOHN
PLAYER PIANO

Player mechanism
thoroughly re-
sponsive.

Player Piano con-
struction up-to-
date in its capa-
bilities as a
Player and
Piano.

Music lovers satis-
fied by its un-
limited capacity

for expressing
musical feeling.

MENDELSSOHN PlaNO Co.

110 ADELAIDE ST. WEST TORONTO, ONTARIO

M«\\I business men place value on

past experiences Il you are

prepared to profit by whit many other

Cinadian - Dealers  have tound out
during their last twelvemonth's buying
md selling the result will be a new

i broader conception of the value of

the ** Wright™ Agency

Write for catalogne, — Frices on application

WRIGHT
Piano Co.

Strathroy, - Ontario
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Tae WORMWITH PIANO CO.

LIMITED

KINGSTON - ONTARIO

Is alive to the wants of the people.

Height 4 ft.6 in.

Width 51t. 1" in.

Depth 2 ft. 3 in.
7' Oclaves

Figured
Mahogany

Here is our Style Louis “E" Cabinet Grand, which is

proving a great seller. Repeat orders for

same being an evidence.
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137 EAST 13 STREET

SOLE AGENTS
US. & CANADA

ou PIANO «» PLAYER TRADE

Klinke’s

GERMAN

N . QUALITY
Tuning Pins

Player Accessories.

I'racker Bars, Fransmissions, Brass and
Rubber Fubing, Rubber Matting  for
Pumper Pedals, Pumper and Player Pedals,
all Special Hardware formed or  cast,
Leather Nuts, Push Buttons, Special
Punchings cut from Cloth Felt, Fibre,
Paper, Pasteboard, and all character of
Leather
Send inquiries, accompanied by Samples, for
Prices, stating Quantities required.

Soliciting  MANUFACTURERS'

SUPPLIERS OF

High Grade Commodities

TO THE SOLE AGENTS

TRADE

TRADES JOURNAL

C. F. GOEPEL & COMPANY

NEW YORK

US. & CANADA
FOR
t]
Wagener’s
GERMAN

Music Wire

Felts, Cloths,
Punchings

Of every description, comprising Name-

board, Stringing,  Polishing, Muffier,

Straight and Tapered, in Rolls and Sheets,

ete., Stripped to Width and Length as
wanted,

Imported French and German, also Domestic

Bushing Cloth Hammers.

ONLY, not Dealers, Repairers, etc.

Soft Yellow Poplar Veneers

CROSS BANDING

Write to

The Central Veneer Co.

200,000 feet daily.

HUNTINGTON
W. Va.
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian

colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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THE THING
YOU NATURALLY EXPECT:
THAT—

There MUST be a line that will please you and meet the ideas of
vour clientele Every dealer has his own standards I YOURS
we highs it you have determined notions on Tone, Quality, Design

md Finish then you can save vour time and money by placing

vour order with us

EIYR’}I':S PIANOS Ihey have hosts of friends

that stick
Fhey have taken  their AND

place  amon Canada’s

restest instraments Evas® PLAYERS

me Evans Bros. v/422¢ Co., 1.
INGERSOLL . . ONTARIO

V
{ ‘ ! HE CRAIG PIANO Factory is
' ‘ | truly a source of supply  for
I handsome pianos of unusual character
the kind that appeal to  people
of taste.

Considered artistically and com
| mercially, Craig Pianos are of a
‘: high grade, and they enjoy  the
[ endorsation of both the trade and

( the public.

Craig instruments on the floor of
your showrooms represent absolute
value, dollar for dollar, for their cost.

The Craig Piano Co’y

ESTABLISHED 1856, ‘ MONTREAL;

CANADA.

—
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CANADA’S LARGEST
MUSIC TRADE SUPPLY HOUSE

Manufacturers of
PLAYER PIANO ACTIONS
GRAND AND UPRIGHT PIANO ACTIONS
PIANO AND ORGAN KEYS

PERFORATED ROLLS
ORGAN REED BOARDS

The
Otto Higel
Individual
Brass Flange

Action
Patented

The
Otto Higel
Automatic
Player Piano
Action

Guaranteed

is an important improvement over the old style
of flange. It is more durable and when a repair
is necessary the Butt can be removed from the
action without taking the same out of the piano.

The screw does not require to be removed, simply

Is the choice of those who want the best. It is
the choice of the leading player piano manufac

turers in Canada, Germany, France and England.
It is smooth-running, has great flexibility and
permits of the finest shading and phrasing. It is

loosened enough to allow the hent part of the made to a standard and every part  inter-

flange to pass the groove. changeable.

Solodant Music Rolls

THE MAPLE LEAF BRAND

Have hard rubber spool ends ; these cannot warp
and perfect tracking is assured. The cross slot in
the driving end flange makes it doubly easy to en-
gage on the shaft.  For fastening the roll when not
in use is attached a cord and disc ; these are alw ays
in place,

** Solodant " rolls have special perforations to indi-

cate where notes should be sustained ; other special

perforations bring out the melody or solo

TRADE | MARK

The music of ** Solodant ™ rolls is correctly tran
scribed, and the ** Solodant " catalogue comprises
music specially adapted to the Canadian market

** Solodant ™ rolls are handled by the best dealers

THE OTTO HIGEL CO.,

King and Bathurst Streels
TORONTO . - - . .

Limited

CANADA
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Cac

The Goderich Organ Co., Limited

GODERICH - - CANADA

THE GODERICH ORGAN

and Piano Stools, Benches,
Music Cabinets.

The Anglo American Disc
Record Cabinet.

T'he finest cabinet work, match-
ing the finest machine.

Records always on hand

Prevents rubbing

Any record produced instantly.

Every dealer invited to write
for catalogue

Office and Works at
GODERICH, ONTARIO

Style 20, Interior View.

m
=

Piano Piano

Hammers

Bohne

Hammers Strings
Covered with WEICKERT All that a first-class equip
FELT have those special ment, experience, careful
qualities necessary to with- supervision and the best
stand the severe wear of materials  obtainable can
make them. ”

player piano usage.

W. Bohne & Co.

BOHNE

Bohne

516 RICHMOND ST. W., TORONTO
134th St. and Brook Ave.

Strings

New York

S—
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The making of electric coin controlled pianos and orchestrions is our

specialty. [t is the only thing we do and we do it right.

STYLE 1
SOLO-ORCHESTRION

Height 7 ft. 3in. Width 6 ft. 4 in. Depth 2 ft. 10 in,

A marvel of case design and orchestration.  Contains 68
and Clarinet ; high grade Piano, Mandolin, Bass and Snare drun
and Xylophone,

pipes giving effect of Violin, Piccolo, Flute,
1s, Cymbals, Triangle, Tympany, Castanets

A strong feature is the soft drum effects patented by the company,
wonderful solo effects,  The case is of mission oak, with carved wood Cary
ing ** Beauty and Strength,” holding up the top of the case
grade art-glass with brass pipes thereon in bas-relief. F
and on the inside there are four lamps which illuminate the

enabling instrument to give
atids at each side, represent
The double doors on front are of very high
rom the top hang three very artistic art-lamps,
> art-glass at the corners and side of top only,

Equipped with tempo-regulator, magazine slot registering from 1 t¢

) 20 coins,  Roll contains 10 to 20
selections on famous Seeburg rewind system,

Write for new catalogue entitled ** Art and Music " showing complete line of Seeburg instruments,

J. P. SEEBURG PIANO CO.

Manufacturers and Art Style Originators.

General Offices CHICAGO, ILL. Factory

Republic Building, State and 913-921 West Van Buren
Adams Streets. U.8. A treet.
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Haines Bros,

Toronto

New Yori

—_—

T'HE
Foster . Armstrong
Co., Limited

HEAD OFFICE
4 Queen S, East, Toronto

] w. WOODHA M,

General Manager

E. BIRCH,

Factoty Superintendens

LOUIS DESIGN

,‘,\,,\;,\,\m,,‘ ———— S— e

PERFECTION Are

——
IS the ideal aimed ar g, the Mmanufacture o l‘ e
Best Hammers .
Maman in workinansbip, mageri resuls, anu acturmg
Best Hammers ;. covered  with only the hig hest

paacions High Grade
Ghe Worlds Best, Piano Strings

We have added  this .l«,\;nlmvnl,

ldno dmmcrs equipped with the best Mmachines that

MANUFACTURED BY can be Purchased, W are starting off

with a Complete plant in charge of ,

I).M.BEST&CO. lhumuthv\ experience String  maker

455 KING ST. WEST and are now j, A position 1o £ orders
TORONTO CANADA for high grade strings,

E V. RAISH & torany. D. M. BEST @ ¢o, |

the world's goiq Medalists for fine felts 455 King St., W, ’
The best European 4ng American , rakes carried
in stock, Toronto, - - - Ont,

\\\




CANADIAN  MUSIC TRADES JOURN Al

Built by Instruments
A Master for the Home

Gerhard
Heintzman
Pianos
and

Players

Canada’s Their Representation
. I
Premier Make Is Coveted

Gerhard Heintzman, Limited

Toronto B - Canada

Factory :

Head Office and Salesrooms
75 Sherbourne St.

41-43 Queen St. W,
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‘HERE is to-day as there has a]\\ays been

a vital difference in the construction of different
[’Iﬂ"()s. MUsl I)ianos are g()od ('nm)gh. some

are better, and some few are absolutely best.

The Mason & Risch Piano is “ different,” and by
reason of the “ differences " commands a position uniquely
its own as ““best. "’

Remember, then, that it's an Instrument whose merit
is not confined to one or a limited few * talking points,”

but rather a Piano of super-excellence in its entirety.

Steadily increasing sales offer the real proof that the
Mason & Risch Piano shows a distinctive value, an
advance standard of Piano construction ;— the dignified
outward appearance of the Mason & Risch Piano reflects

the genuine quality within.

When you recommend and sell a Mason & Risch
Piano at the Mason & Risch price, you don’t ask

too much—and needn’t accept too little,

Don't forget that !

Mason & Risch Limited

230 YONGE STREET
TORONTO
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No. 416
Total Adder, S tles-Strip
Printer

No. 452
Total Adder, Receipt and Sales
Strip Printer

$430

No. 542
Total Adder, Receipt and Sales.
Strip Printer with Separate
Departments or Clerks
Adding Wheels

CANADIAN SIC TRARES o0 RNAL

O MATTER how large or how
small your business is, there is a
sort and size of National Cash Register

built to Serve your particular require- L
ments, oty Ndder

The one for your business will save you
money, pays for itself out of part of the money
that it saves, and insures you more profit.

It will encourage clerks to sell more goods,
prevent misunderstandings, and benef customers,

No. 1023
The prices range from %30 to $9o0, Drawer Operated

Tell us how many clerks you employ, and we
will furnish you with complete information regard
ing a register built to meet the particular needs of
Your store,

The National Cash Register Company

285 Yonge Street, Toronto
Canadian Factory, Toronto $200

$595 $900

No. 143

Sales-Strip Printer for Cashiers

No, g6 g, =} No. 572-
Total Adder, Receipt and No. 508G-EL-q Total Adder, R ceipt and Sales-
Sales-Strip Printer with Sep- Counters and Drawers for Strip  Printer  with Separate
arate Counters and Drawors Nine  Clerks, Electrically Counters and  Drawers
tor Six Clerks Operated and Hluminated for Each Clerk.
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THE problem of getting the right

piano for your business is practi-
cally solved when you see it con-
tains a

STERLING
ACTION

Just as its name indicates the STER-
LING PIANO ACTION conforms to the
highest standard of action construction.
It is positively the best Individual Flange
on the market, and means a minimum of
repairs. When repairs are necessary
they are easily and quickly accomplished
by merely removing the damaged section,
interfering with no other part. The rail
of the Sterling Brass Flange Action is

shrink proof It is made that way.

Sterling Actions have strength to with- The Sterling Individual Brass
Flange Action,

stand hard usage. They are easy and (Patented)

free of movement — quick to respond.

— Sterling Actions
and Keys, Limited

Noble Street

Toronto, - Canada

Successors to
A. A. Barthelmes & Company, Limited

The Oldest Piano Action
Manufacturers in Canada

I
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Merit Will Win

The Thomas Organs have hecn acknowledged for yeurs as the hest,

and are the
LEADING ORGANS OF THE DAY

They are unrivalled in volume, sweetness, and purity of tone At several
ot the leading Exhibitions they carried off the highest honors, and were
granted awards for

" Beauty of display and general excellence of Reed Organs.”

THOMAS ORGAN & PIANO CO.
WOODSTOCK, ONT,, . . :

CANADA

Have you had our
cuts and prices for
1913.

One of Our New
Styles to be shown
at Exhibition.

Write for them.

STYLE B LOUIS

Stanley dealers get the best values in Canada, and our direct selling to dealers with-
out travellers saves you a large selling cost. Let us hear from you before fall trade opens,

STANLEY PIANOS
TORONTO

PIANO
MATERIALS AND TOOLS

FOR MANUFACTURERS, REPAIRERS, TUNERS AND DEALERS
CORRESPONDENCE INVITED

HAMMACHER, SCHLEMMER & CO.
4th Avenue and 13th Street NEW YORK, SINCE 1848
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PEERLESS TRIUMIPH

OFFERED THE CANADIAN TRADE

Some of the most pro
gressive piano merchants
throughout the country
have learned of the splen-
did  business  building

powers of the Peerless

I'he entire Peerless fami-
Iy are money makers

coming and going

I'hey attract people to
vour place ;  entertain
them and induce them to

come again

The Peerless Arcadian Model

Examine the illustration shown on this page.  Is it not more than ordinarily attractive ?

It is the new ““Arcadian’ model of the Peerless Orchestrion

Study its lines, its architectural beauty and vou will not wonder why this instrument has acquired a country-
wide popularity within a very brief time

!\
he “*Arcadian™ is specially designed for small theatres, photo-play theatres and other popular places I'he (
\rcadian® is finished in Qak and Circassian Walnut, and it measures six feet in height, five feet four inches
wide and two feet ten inches in depth. It is brass trimmed, and the art glass panels design shows the origin
of the name because it represents an Arcadian scene. It has upright standards, on top of which are artistic “
lamps.  Electric lights illumine the interior instrument when playing. A detailed explanation as to orches-

tration, case design and music will be cheerfully given on application.  We have issued a new bulletin which
gives specifications and illustrations of this new and popular design.

PEERLESS PIANO PLAYER CO.

F. ENGELHARDT & SONS, Proprietors
Factories: ST. JOHNSVILLE, NEW YORK
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THE |
BRITISH AND COLONIAL

PIANO AND MUSIC TRADES
JOURNAL

Published on the 7th of the month

Is the leading literary trade journal in
Britain, and ought to be of interest
to those connected with the
Music Trades in Canada.

Single copies, Post Free, 3d.
Annual Subscription, Post Free, 3s

Specimen Copy sent Free on application to
R. W. SIMPSON & CO,, Ltd.

HERALD PRESS
RICHMOND, SURREY, ENGLAND

Perfection in Finish

IS OBTAINED
WITH

Jamieson’s
Varnishes and Stains

NONE BETTER CAN BE
PRODUCED

R. C. JAMIESON & co., Limited

Established 1858
MONTREAL AND VANCOUVER

Over Fifty Years of Experience Guarantees the Quality of
Our Products

TRADES JOURNAL

Piano
Strings

(Patented 1904)

of Highest Grade

Canadian Agents for Rudolf
Geise's German Music Wire

Toronto Piano String
Mnnuhcluring Company

122 Adelaide St. West Toronto
Phone Main 5848

When you don't see the hinges on a
player-piano you may know it
is equipped with

SOSS

Invisible H inges
Most Players Have Soss Hinges

Because Soss Hinges help sales.  Have some
Manual pianos made up with Soss Hinges and
note results,

The SOSS INVISIBLE HINGE CO., L.
104 Bathurst St, Toronto, Can.

e et




CANADIAN MUSIC

TRADES JOURNAL

H!H“.!!!NIQ""‘.:'

Loose
Actions

IF PRESTIGE

Means a reputation for furnishing well made actions and keys— piano
parts of absolute durability, possessing those qualities known to experts
as capable of contributing in large measure to the production of the highest
grade pianos ; if that is what one looks for, as his idea of prestige— that

is what we have always striven for and now enjoy.

** Loose Actions " are made keeping
in mind the requirements of the
manufacturer, the retailer and the
buying public. They are produced
by specialists whose first considera-
tion is quality in every detail.  Our
mechanics are selected for their
efficiency and they are furnished
with the most modern tools and
equipment,

J. M. Loose & Sons, Limited

Toronto Canada

Carlaw Avenue

‘* Loose Keys" of to-day are the
result of 25 years of experience in
key manufacture. They are care
fully constructed. The Ivory is of
guaranteed grade and most skil-
fully matched. They invariably
make a favorable impression on the

mind of the intending purchaser.
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A NEW
MUSICAL
WONDER
FOR
EVERY
HOME

Here is a new musical instrument ,

ombining
the qualities of the

mandolin and Suitar, with

such utter simplicity that an absolute novige

can, by simply striking . key, secure eflects

0t possible for a skilled musician to of

Anyone Can Play It

No musical training, no experience, no whility iy
duired to play the Celestuphone
for practice and yoy
chords and trills,

Wain

Take fifteen minutes
' can ket the most delicate offocts,

\ specially arranged number chart  whereby iy,
fo ks are indicated by numbers ; oxus tly over the
0 be struck, makes it possible for an '

fersan to become an avcompli
time.  These number-chay
A RTCAl Variely of s
which an assortment
sold

s have been tran
lections, including

S furnished with eyery ntrument

12 Sold in

One  firm PUt in a window
demonstration mnside and
Another firm ordered 25 as soon as they saw
Yur announcement and have
their order, Re
Same story of qu
They will go

display with
sold 12 the first day,

SINCe increased
POrts from all dealers tell the

ick sales ang Kreat popularity,
especially fast ip summer We

Almost 100 ° o Profit.

TEWILLIAMS

RS.

Wiste
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JUST THE
TIME
OF YEAR
FOR
BIG
SALES

If You Want A Big Money-Maker Stock

The Celestaphone

Plays Like A Piano

It is played by pressure of the fingers on keys fike
piane, | s cither 4

clear, trilling, 1 Peated toge

like the ma Woora single tone like the piano. Iy
W be played by one hand or bt Fhe keys can be

truck singly, in double SOPS, orinchords, 1 i tight

casily portable, and sold in o ubstantial hox to keep
wd carey it in, Just the mstrument for (he Simmer
holidays

One Day

are behind orders now,  The requil price, only
S » makes them » quick seller

With every order for

one or more Celesty-

phones we wil) furnish an advertisement for
your local paper FRE E, on request,  Bug you
must ASK FOR I when ordering, It win

bring results

WRITE for Inside Prices and Literature TODAY.
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Caution is Still the Word,

Wl'l'll few exeeptions business in the piano teade is

freely and fully eharactorized as dull,
Jority of reports indieate that the first months of the
Year were hetter than for the same period of 1912, hat
with a material decrease in sales in May and June
While there is no attempt to make conditions appear
what they are not, by clastic statements, there is lnck
ing any disposition to worry. Upon the suecess of the
fortheoming crops, particularly those of the W
interest is centred, and even conservative finane
peet a reenperation of financial conditions  with  this
year's harvest, particularly if it is a hountiful one. In
the meantime there is a material seareity of money and
loans are diffienlt to seenre. The question is frequently
asked if there is not just as wmich money in the coun
try, to which the hankers reply that the flow of British
capital, upon which Canada in her big undertakings, is
so dependent, has been temporarily turned off.

The piano factories are adopting the wise precantion
of getting stock ahead, and keeping it in their own store
rooms now that they have the opportunity, for with a
good erop the goods will be wanted in o harey, while
with a erop failure the goods will be of greater value
than doubtful paper.  As one manufacturer has
made a carveful survey of the situation summarized his
observations in the statement that “*eaution is still the
word. ™

The ma

S 0X

who

The Coming Crop.

ALIHC.\HY the trade are expressing their hope for a

bumper erop in the Western Provinees this year,
It seems strange, how after all the erops and sales of
pinnos, talking machines and other musical goods ar
8o closely conmeeted,  Just now while a little anxiety
apparent as to what the outeome of this year's harvest
will be, there is considerable information summed up in
this statement made hy D. . MeDonald, divisional
freight agent of the ¢, P. R. at Regina.

“The cereal erop of  Western  Canada  matures
usually  bhetween  15th - August  and  1st September,
Threshing starts a week or ten days later and the grain
as it leaves the thresher is hauled to the country ele-
vator loeated at the nearest station or direct to the
cars.  The box ears used are usually of 30 to 40 tons
capacity, and are generally loaded to the full limit, cars
being stencilled on the inside for the guidance of ship-

pers inovder to prevent overloading and
danger, intended

onsequent
for milling at some inter-
ate point bulk grain is shipped to the terminal
clevators at the hesd of Lake Superior, where it is avail-
able for subsequent shipment to the World's markets,

“The conntry elevator capacity in Western Canada
has inereased from 18.260,000 bushels in 1903 1o 6.
020450 bushels in 192, The lake front terminal ele-
vator capacity has i sed from 7100000 bushels in
1903 to 31,455,000 bushels in 1912, The rush season for
the movement of grain commences abont 15th Septem
her. Navigation on the Great Lakes usually eloses about
10th to 15th December and the ohjeet of the producer
is to market the Jargest possible quantity of grain dur-
ing the season of navigation.  The task thus placed upon
the railways is the handling of the grain crop of the
West in about three months

“The question now ari
done 1o facilitate the mov
I venture to suggest,

Ist—Release your ears promptly.
be holding a ear under load longer than it should he
held, and some farmer be waiting to ship
grain and may owe you money which he cannot pay
until his grain is marketed, which he may be unable to
do until the ear you are holding is released and again
put into serviee,

S2nd—Encourage farmers to equip themselves with
Tacilities Tor storage of their grain until they are ready
to market it Enconrage an amendment to the Bank-
ing At to enable the farmer to secure money on grain
so stored  before marketing.  This would  enable  the
farmer to meet his obligations promptly, spread the
movement of grain over a reasonable period, and se-
cure a hetter return to the producer as the market would
not have the amount of grain to assimilate in a few
ks

nless

s as to what he

more can
ment of the grain erop, and

Some of you may

may his

trd—Encourege diversified farming.  The experi-
enee of last season, when the castern terminals, such as
Buffalo, heeame congested is a good hint that we must
look heyond the railway facilities in the West in connee-
tion with the movement of the grain crop.”’
Pitch of Musical Instruments.
EPORTING on behalf of a committee appointed last
year to investigate the question of a standawrd pitch
Dr. Charles Vineent told the recent convention of the
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“Centre Tracker Bar”
With All Others

OU will find in the New Scale

Williams Player Piano a line of

24 air holes above the notes in

the centre of the tracker bar. You will

not find this centre tracker control in

any other player piano. It is patented
and exclusive with the,

W%%m

With the ** Maestro-Touch—most buman of all.*

It is the only device that succeeds in
keeping the paper music roll running
perfectly true so that its perforations are
always in absolute alignment with the
regular air holes in the tracker bar.
Even mutilated music will run true on
the New Scale Williams Player Piano.

Ask us to show you more of this and
other vital improvements in the only
player piano made throughout—not
assembled—byaCanadian manufacturer,

The WILLIAMS PIANO COMPANY
LIMITED

OSHAWA - - . ONTARIO

Dealers Everywhere.
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tuke deliv ol a package that Was ot proper)y preked
or erated

The Waste of Literature,

TIH'Z liberality of manufacturers i supplying theip

retailers  wit) Costly  literature for circulation
mong  customers and prospective customers, deseryes
more considergte appreciation thay frequently is pe.
Warded with,  The makers of Pianos, players, organs
and talking machines ype almost prodigal in their efforts
o supply dealors witl selling helps, and It s mighty
Poor business, to sy the least, to allow catalogues, look-
et and cireulars 10 lie around the salesrooms, or pe
mam packaged in the store room unti) the designs shown
or the deseriptions o ‘ompanying them haye become ol
solete,  Musie dealops are perhaps no wopse than deal
“rs i other lines, hut it I8 the experience of dealers wiho
tegard this advertising literature valuable medig,
that they get good results from virrululnu.r It with some
thought, The question is not merely one of considery
tion of the manufactupey supplying the printed matter,
though there is moral obligation, hat the question is
one of getting business and using the expensive eaty-
logues, ote,, to the hest advantage,

Circumstances Throw Out a Challenge to the Trade,

HE time hay arvived when, for the well-hoing of the
music dealops iy Canada, hoth in the inmediate
future and looking aleud few years, thepe jx 4 posi
tive necessity of some definite, thought ), coneertod
action. By this is meant an organized offort tht will
he thorougl going,

Canadian Musie Trades Journal has heen having its
stafl make Cnguiries, not only from deglers m the diffep.
“nt provinees, hnt from outside urees altogether, Ay
i result, to say that the revelations g startling, would
he putting the egse mildly. Iy some mstances it was
learned on good authority, that the music stores wope
not selling 10 Per cent of the sheet and hook musie Leing
purchased annually hy the public of that community
In scores of other cases not 60 Per cent. of the gheet
music syles pussed throngh the music degleps’ hands,
Montrey and Eastern Centres are just s great losers in
this respect yy Ontario and Wostern points.  Now this
Journal confosses that it is out-and out for the seeuring
of that additiona] business for the sheet musie depart
ments of Canadian stores. The first definite move made
by the rotailops Was in April Just, when Mr. Thomas
Anderson, of Hamilton, addressed an open letter to the
trade.  This was given space in the April issy Cand sinee
that time the Journal has gone to considerghle expense
in securing, among other duty, the viewpoint of the
dealers in various sections, In addition to the many
personally  intepy iewed, Jottors came in endorsing the
campaign aiming at an organization of the trade to deal
with this and othep anestions.  Typical of these wepe
those from My, F. H. Wray, Winnipeg: .J. Kellestine,
Owen Sound ; and W I MeKeehnie, Ottawa,

No other Party is in a position to give the publie even
a8 good, let alone » better serviee in sheet and hook
musie as the musie dealer. To 20 to his store js the logi-
el act of anyone wanting picee of musie. It is ahso-
lutely unfair that any musje teacher should he ahle to
secure sheet musie or musje hooks at the same price for
which it is invoiced to bona fide dealeps The situation js

TRADES JOURN AL

acute. It is urgent The trade must take action to gain
i strong Erip upon the business to Which they are Justly
entitled. It jg searcely u evedit, that for so long condi
tions have heey allowed to continue .y they have, [y
there any wisdom in carrying along a4 sheet musie de
partment at a loss, or without sufficient profit, when with
the investment of a reasonable amount of time png
money it could he put on » satisfactory hasis ?

Al individual likes and dislikes of Petty natupe
should dissolve in the light of ordinary husiness Judg.
ment and precaution The urgeney of the matter, and
the common henefits thyt can be obtained by a united
stand, casily warrant a meeting of the teade

Someone is needed to start the hall rolling, and whe
ever undertakes to bring ahout the initig) meeting will
deserve the trade’s hearty Co-operation

The Sheet Music Business,

ll' 5 the hope of those interestod m the marketing of

sheet and hook musie that the present more or loss
chaotice condition arising out of the opening up of the
“opyright question Will soon result m the re-estahlish
ment of this line of business, e sheet musie depart
Ment in many stores has become un unprofitable sjde
line, while from 1, By more stores it has disappeared gyl
together, thougl, formerly o satisfactory branch of the
husiness

Granted that j is the Tmperial Copyright Aet that
ROVerns in Canada, then it would appear that  copy
rights have hoen regularly and openly infringed  fop
nany yerrs, by the sale of Amorican reprint editions,
To say that the Canadian dealors have bheen unserupuy
lous or dishonest in so doing, would he a libelons jy-
putation, howeyep, for if they have transgressed, it s
simply heen 5 question of following custom unthink
ingly, and Cven now, with the information that the Eng
lish publishers, whose copy rights it is ¢l imed are heing
infringed, Propose to give, thepe s 4 great deal of donlt
on the part of Canadian dealers as 1o what works they
may handle with sufety,

The status of the Tiperial At appears to he (e
finitely established in nada, and if this condition is
nsatisfactory to the tlers of this country, the (ang
dian Government should e very definitely apprised of
the trade’s wishes According to the terms of the Bepne
Convention, the Canadian market s open to Britain,
Franee, Germany, and in fact all countries that sub.
seribed to the Beppe Convention, Russia and the United
States heing the notahle exceptions,  In roturn, e mar-
kets of the countries named 4 open to Canada, though
Canadian authors or publishers have pot been heard
to clamor for entrance thereto,

It has heen suggested that it would he advantageons
o the Canadian trade, and would provide some revenne
to Canada if publishers, even from countrioes stbseril).
ing to the Berne Convention, wepe foreed to register at
Ottawa the titles they wish protected in Canada, Deal-
ers who have made this suggestion argue that in so doing
they wonld have an easy method of learning what titles
are copyrighted,

While dissatisfaction is expressed over the uneerp-
tainty that now exists, and complaints are made that pri-
vate customers are importing direet the Ameriean pe.
prints that can he purchased at a fraction of the cost
of the copyrighted original, there is » strong hope that

!
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the sheet musie trade in Canada will become o business
of importance and profit.  In the meantime the apathy of
American publishers who have heen doing the husiness
here, with respeet to giving their customers any ussist
anee, is quite conspicuous,

Sheet Music Stocktaking.

NE of the papers read at the Music Trades Conyven
tion in Great Britain was on sheet wusic, hy nk
land King, who said: 1 consider stocktaking the most
difficult thing in onr trade, more particularly if it is
done fairly, beeause residue music can in no way e
disposed of satisfactorily. 1 know of no other trade
which cannot realize something on its overstock, if we
exclude those handling perishable goods.

“With regard to valuing stock for stocktaking pur
poses, 1 believe that measuring is a common practice
This may be quite all right for a publisher, who las
several inches or feet, us the case may be, of the same
composition, but with regard to the retailer, who has so
many different kinds and different values in each hoard,
it seems impossible to get a veally satistactory valuation
hy this method, and at best it can only be approximate

My own way is to engage one of the huyers from a
large collecting house to go throngh every hoard and in-
clude every selling number at cost, entir ly ignoring the
remainder.  When a total has heen obtained, T deduct
25 per eent,, that being, in wy opinion, what it would
sell for in bulk, and T submit that that is the price at
which it should be taken into stock, 1t is uscloss making
one's self helieve that we hold a stock worth, say. o thou-
s, which, it subjected to a foreed sale or a valuation
for sale of husiness, would not vealize more than €200, 1t
is, perhaps, very drastic, but 1 h it to he the hest
way.  OF course, there are objections to this method,
one of which is that the heads of many large busines
do not know the exact cost or what is selling, but if you
have a good bhuyer or manager, either should he able to
do it quite successfully.”

"

Keep Out the Weeds.

SEDS unehecked will ruin the evop. 1t isn't suffi-
cient to plough and sow well in spring and fall and
leave the rest to nature, There are weeds to fight.
There are weeds in business, too—weeds of competition
and opposition—of public indi mee from without,
and of Tack of enterprise from within—weeds that un-
checked seriously retard husiness growth.  Cultivation
is the only effective weed-killer, Keep cultivating and
the weeds never get a chanee to thrive. There is a com-
bination plough and harrow, fertilizer and spray, for
every business—an effective weed-killer that will keep
out the weeds —It is Advertising.

It is not enough to plough and sow well with adver-
tisements in spring and fall and leave the rest to human
nature.  Human nature and the respeet your eustomers
hear you are not proof against the summer weeds that
can thrive on rest and apathy. You must keep husy in
hot weather—you must keep eultivating. Turn summer
dullness into activity hy summer advertising.  Plan
summer attractions and plant for a erop of summer pro-
fits, and the advertising cultivation will keep out the
weeds.  Keep cultivating.  Keep advertising.  Keep out
the weeds.

TRADES JOURNAL 29

Fire Insurance Policies.

PI-JI(II.\I‘.\’ it seems somewhat superficial to say that

music dealers should read over carelully their five
msuranee policies.  And yet cases arvise, not infre-
quently, where this has been negleeted, which faet car
ries with it its own lesson. The case in point was cited
the other day. A retailer in Nova Scotia, out of
sity, asked an insurance expert to glanee over his
The latter, in doing
lons condition of affuirs,

. discovered an anoma-

The assured carvied policies with four different com-
panies, aggregating insurance of $6.500, One of the
policies was for $2000 and stipulated that no insurance
policy should be taken out with any other company
exeept with the written consent of the company which
issued this particular one.  Another was for $1.500 and
stipulated that no additional insurance should be taken
out

It is searcely necessary to say that the retailer had
an uncomfortable “quarter of an hour’ when his at-
tention was drawn to these conditions,  Possibly others
might discover disturbing conditions in their policies
were they to read them earefully, and if so the sooner
the poliey is made satisfactory the hetter.

Women Sell Perforated Rolls.

NUMBER of piano merchants throughout the

country have placed women in charge of their
music roll departments, says a contemporary.  Many of
them have shown special aptitude for this work, It
not only proves opportunity for congenial effort for in-
telligent, capable women, hut opens to the dealer o new
field of labor in a department of his Lusiness which,
everything considered, it is the hardest task to fill with
capable people,

The experience of most retail houses has bheen that
they have had to educate their own player salesimen and
music-roll people.  Even at that, the demand far eds
the supply. so that many dealers who would have given
the player piano a trial as a separate department, have
deferred doing so on account of their inability to get
experts who really were capable of handling it on inde-
pendent lines. Selling and demonstrating music rolls, if
properly handled, is a profitable line for the dealer, and
with women demonstrators the dealer can make a most
attractive and valnable department, as he ean depend on
their interest in their work, their knowledge of the stock,
and their quick grasp of the musical possibilities of any
picee they are demonstrating,

Active and Inactive.

REFERENCE in another paragraph to the waste of
advertising literature suggests that too many talk-

ing machine departments fail to realize the asset they
have in their mailing lists,  One dealer has two lists, one
he designates active and the other inactive. The former
is a card index record of everything a customer buys,
and is of course a list of regular customers, persons who
hought a machine, or afterwards become record cus-
tomers.  The salesmen had been so impressed with the
neeessity of securing enstomers’ nemes and addresses
that they consider this second only in importance to the
sale itself.  Every sales ticket is copied on to the eus-
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tomer’s card index, so that s possible to write oy

sueh as this
N, Mereer.

sonal letters

Mr, W

Tenth Street, Cigy
Dear Sir—No doult Yo and your frionds hive
reccived agreat deal of Pleasure from pecord No.
being a “cello solo I that

T was onr pleasure to s Pply you with in March
that
Tl
#tached cirenlar tells about it and it will he con
It over foy

Yours truly
personal touch of the Jetep

last has made anothor record

we believe von will appreciate just as el

sidered a pleasure to play yon

The
Lavorable offoet,
CUStOMer o serviee
will
record, shows the numi

i bound to have o
partienlavly as the dealer is doing the

something that e
s, A
P OF times o customer

m orecommendi

card index

appreciate, and probahly  wy
visits the

store and the class of pe

wids he buys, thepely prevent

e attempts to sell him something e may  alveady
have
No More Seasons,
CCORDING to some Smanagers there are o

longer seasons for the sale of musical instenments
but that these are sileable all the year round with
heavier or easior selling of course, ot certain times, It
IS strongly predominant tyait oFf human nature, how
ever, that where one man will go right on working and
selling during the months usually known as dull months,
there are ‘vom a dozen to a huandred who will sit hack
and lnnunullv\ apologize that thepe
Itis a well known faet that persons afraid of
diseases are more suliject to them than persons unafraid,
and it is worally cortain that the
mind made up that people are
planos or talking wachines in stmmer
break any selling OF course the
buyers in the summer is sialler, hat it
certain extent heeg

I8 10 business doing
ANY Wy

salesman who has his
not disposed 1o buy
will not
proportion of

time
records
may he to g
use the foree of salesmanship so per
coptibly diminishes.  Whatever fhe there pe
mains just as large proportion of business for the
Another
people who do not by in th

the
reasons that a cortain snecessful prano merchant adyer

reasons,

active salesman
overlooked is that miny
simimer,

point that is so frequently

summer decide in the and this is one of

tises just ps regularly  and consistently  during  the
Summer months as in the months of universal  good
huisiness d

Talking Machines in Schools.
EIH CATIONAL institutions of all kinds, from the

common or publie schools up. represent a huge, un
cultivated markot for talking machines and  records
Some denlors spoken to on this subijeet have promptly
opined that the results do not Justify the wmeans,  In
other words that the cirenmlocution wonld make the
There is contrary experience, how
eversand the numbers of pianos being used in sehools
Teachers in the *“little
red sehiools® of the not ontgrown
the custom of annnal voncerts, usually held during the
winter. The funds raised are invariably to buy some
thing that the teacher considers the sehool requires, bhut
that the trustees think is not required,

sale unprofitable

proves the possibility of sales
hack concossions have

sueh as a hell, o
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desk, an organ o Ve a piano. . Why conld not the
With the teachers in the
larger sehools, in having
oran getting the Board of
purehase in the o

I8 no-definite established ol in

local wusic degley co-operate
andd in the

funds in this way

“little rod sehoals, ™
them raise
Edueation to finanee the se of a town
While
setting about to make
ers will gladly supply
getting into the particular
present

sehool there
siles to sehools, the manulaetuy

dealers with special literature on

market that the schools re

Utilize Local Events,

OCAL musical events gpe utilized hy
ors i the

aggressive deal
this having re
of talking ma
The pre
< or the appearance of a

husiness
the
es player rolls

promotion of

ference mope particularly to sule

chine records, and m many

sentation of a suecessful ¢
mvariably aceelerates
and  the
records and volls ye dy

mnsical star in the lurger contres
the demand for records of the musie given,
dealers wre not slow to have the
for prompt de livery, and also have their customers up
Many dealers in smaller contres ape
under a delusion that hecanse great artists or musical
profitably he brought to  their
capital out of local ovents
amateur companies that pre
several operas during o season, and there are g)-
Ways concerts at which

While the lo
to feature these

prised of that faet

orgamzations  cannot
they

towns there

towns, cannot p

In oy
sent
recorded musieal numbers are

given 1l people are still mterested is the
time

are doing with profit
The Humble Needle,
Bl-f' 'AUSE he is a stranger,

records and rolls, as many dealers

and because he ealls only

for a package of needles, is no Justification  for
treating him as if he were being greatly favored.  Some

salesmen, no donht unintentionally convey the impres
sion: that the sale of package of needles is an npim-
portant transaction frionds
for a place of husiness have heen made on smaller items
The

i more

profitable customers and

needle is an mportant aceessory, and is worthy of

tion in the store than it

prominent ustally

gets. A package of needles is the one thing that the
avers customer overlooks, until he govs to his ma
chine to play over some records and finds his needle hox
cmpty. These arve the kind of people who appreciate the

“Have you plenty of needles '
prompted by the

silesman’s veminder of
They do not resent the
idea of waking another sule, hut recognize it as part of
the serviee that attracts to that particular store,  |If
not hitherto considered the enlarge
ttion to the talking machine
nrteous to the stranger buying

suggestion as

you have needle,

your conception of ity

business, and he Just ¢
twenty-five conts’ worth of needles, as to the huyer of

twenty-five dollars worth of records,

Exchange Transactions,

RITING wpon this topie from the counting honse
in Musieal Opinion,

“When the salesman is loft to decide the allowanee
price there is a rvisk that this Will be in exeoss of the
real value of the instrument To the salesman, outpnt
is the all essential factor in o husiness: to the aceonnt
ant.a proper pereentage of profit is of more
In order to fix a new sale, the salesman will often, if he
has the opportunity, allow double the value for an old

viewpoint, ** Apgus,” NUYS

CoNsequenee,
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instrument.  Doubtless from his own point of view h
thinks he is doing quite vight.  As a matter of faet, he is
making a very poor profit; and in some glaving cases
even selling at a loss when expenses and establishment
charges have heen taken inte wint

SA new piano is sold, say for sixty ponds. An old
instrument s taken in part payment for which an al
lowance of twenty pounds is made. 11 the old piano is
veally worth the money and can he put into stock at the
allowanee fign

80 as to realize when sold the some per
centage profit as the new one, then all is well. But it
may be only worth five pounds, and that perhaps after
a good deal of time has been spent upon it in the work
shop.  Taking only cost and sale prices into considera-
tion, as if payment had heen made altogether in eash,
the transaction shows a certain pereentage of profit; and
this pereentage remains the same if the old instroment
is of the same stock value as the amount actually allowed
for it.  But if only worth five pounds, then cither the
old piano must he subsequently sold at or under cost, or
it must he admitted that vietually only forty-five pounds
has been paid for the new one.  Further, it the returned
piano remains unsold for a long period, extending over
one or more periodical andits and heing stocked at its
full allowanee price; then the stock will he inflated by
fifteen pounds until it is ultimately sold, and a suceeed-
ing year has to stand a bad sale which does not properly
helong to it Even this surprising and altogether un-
factory state of affairs obtains in some businesses,

“The obvious remedy is to insist upon all allowances
heing passed by an independent member of the staff, and
upon the returned instruments being taken into stoe
the correct value. It is an extremely useful practice,
moreover, to tabulate the sales made by cach salesman
with the percentage profit stated against cach.  This is
very little trouble, hecause the sales heing  for large
amounts, they will be relatively few in number, A com-
parison of these figures very soon shows who is making
the poor sales,—and it generally turns out to he the
man whose turnover is in excess of the others.”

The Dynamics of Pianoforte Touch.

CIENTIFIC AMERICAN tells of a paper vead at a

meeting of the Physieal Society at which Prof. G
I Beyan read a paper on ©The Dynamies of Piano
forte Toueh.™  The following is a vesume of the paper:

Professor Bryan has procecded to earry ont experi
ments to investigate just what is meant hy the ““toneh™
of the fundamental tone and its several harmonies are
produced to a greater extent than hitherto upon pnen-
matically controlled pianos.

The question turns very largely on the extent, if any,
to which the quality of individual notes can he varied
by striking the notes in different ways,
hility involves the inferences that (a) the intensities of
the fundamental tone and its several harmonies are
capable of independent varviation: (h) these variations
ean only be produced by varying the héhavior of the
pianoforte hammer while it is in contact with the string,
for example, by lengthening or shortening the duration
of contact; (¢) such an effect can only be produced hy
rapid time variations of the pressure applied to the
keys while they are heing depressed, e, g, hy a fairly

Such a possi-

rapid deerease or inerease of pressure produced hy
smartly striking or heavily pressing on the key.

TRAD
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Professor Bryan  deseribes experiments which ap
pear to indicate heyond all reasonable doubt the
istence of sueh effects of “touch,” and which certainly
demonstrate the possibility of reproducing them by
means of the modern ** puenmatic”” instrument.  For
this purpose the author’s piano player, which is a first
class instrument of standard type, but with the whol
keyhoard under one common control, was fitted with an
Suxiliaey lever,” for which a patent application has
heen filed.  This lever operates divectly on the I
the auxiliary regulating hellows, and the air tension in
the hellows can he regulated by means of a  sliding
weight placed on the lever, or by applying hand pres-
sure to the lever itselt,  In this way the touch of the
lman hand can be teansmitted diveetly to the keys of
the piano.  So far as the experiments go, they indieate
that even il the lever is worked in conjunction with
suitable expression marks, as could he done by a person
of woderate experience, inereased hreadth of contrast
is obtained, while by varying the position of the lever
independently of the pedaling a variety of dynamical
effeets can be produced, which ean further be inereased
by hand control.

A short sharp pressure produces a bright ringing
treble with a light bass, a sustained pressure produces
a vich bass with a soft treble; the general character of
the tone being suitably deseribed as *“metallic™ in the
first ¢ and “woody ™ in the second. A very con-
spicnous feature of these experiments is the marked
differentiation which they show hetween notes in differ-
ent parts of the seale, especially in chords, the notes of
which are aceurately ranged (as is unfortunately often
not the case in musie volls). The duration of the pres-
sure required to produce the maximum effect on a par-
tienlar note of the piano varies continnously from the
treble to the bass end, heing least in the treble and
greatest in the bass, and by means of this natural or
dynamical differentiation notes in a particnlar part of
a chord at any part of the seale can be aceented inde-
pendently of the rest.

Whether it is possible to vary the quality of indi-
vidual notes is a point that can only be tested by play-
ing single notes as opposite to chords,  The differences
that can be effected can he noticed by a trained car:
in Professor Bryan’s experiments it has been found| that
some persons notice very marked differen others no-
tice very slight differences, others no differences af| all.
The differences are probably as conspicuous as thosy bhe-
tween s stopped string and a harmonic on the violing 1t
is not always easy to produce these differences for pur-
poses of demonstration, though it is often casier tg do
so in the course of playing through a suitable composi-
tion.  In any case the author finds that the effects can
he obtained more easily with a pnenmatic player fitted
with an au by lever than in striking the keys with
fingers.  When the lever is disconnected the change ob-
served affords some indication ol the origin of the p
pular belief in the limitations of the pneumatically
played piano.

SDear Sie' wrote o Cardift father to a sehool
teacher, ** Please do not let my son John learn Welsh
to-day : his throat is so bad he ean hardly speak Eng-
lish."”
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PRICE MAINTENANCE per cent Now it is precisely sueh points (and very
By H. J. Cullum, Before the Talking Machine Soction of tne  Vital they are) thut price mnintenumee agrecments hav
Music Trades Association of Great Britain estublished.  So fap they proteet the trader against him
; self<one of the most diffienlt propositions to tackle, hnt
Nu\\ the talkivg machine, o8 o s tion of the piane Lam glad to sa Casier now thai formerly
tode once cordinlly - despisedd, hus. strumgely sl Price maintenance ax an cconomic fuctor is one that
veloped into not culy u side line to be rockoned witl, DU o dealer shonld uphold with all possible energy |
e that bas bad an unexpected hearing on trading e vou, how oan You allow for stock deprociation, in
Prineiples generally among musie houses and 1omay be | ntion, improvements, suitahl, advertising, ete., unloss
told that it js wesimption to assert that in o way Iy, profit consideration is practionl* Take it as an os
doubt it & Convention sueh as this would have hoen tublished fact, every commadity that is made on a small
thinkable were it not for the indiveet action of 1 talk tenover profit hasis s in the same position as fhe
g machin sStrnggling mass of unskilled Lahor that Can never pis
Fam going to he hold nough to say that it is ulmost While wage level is so close to the cost of keeping hods
CHHrely die to the two largest talking machine coneerns and soul together. 1 hoar g (e aler say, “Yos!™ hut the
that the musical instrument trade first knew what it “ost of production of this article is s ridiculously small
oty o e told “Hore ix 0 cortain artivle; it i 1 b I Joses sight of th enormous eapital expenditure to
sold ut o vertain Price: you are to have a cortain prolit produce it and plant it on his doorstep ready to sell
AN You must pay for these goods within 30 duvs " nay, more than half sold hecause a heavy advortising o
wonder what some of th carlier piano and swall goods penditure has already erented o mand for it.  Now
manutfacturers, long sinee dend would think of syeh I8 1o very ordinary methods of trading without prie
heavenly torms of trading heing possible, and not only AT en: T
s0, hut creating a precedent whic

his heing Followed with

Vs a elear-hended dealey

and sees rocks
thead unless o working profit is provided, B flinging
SOy healthy vesults, of whieh this ( onvention perhaps I diseretion to the winds Probably never having hoen
I8 the first achievement Possessed of mueh, seizes the opportunity of seenring
Now the business community 5 divided into 1w NI trade by price-cutting, e has probably vealized
clusses—1h selling trader and th buying publi and hat his personal ability to sell is not so good as A, so
as vegards the selling trader or retuil dealer 1 do yn ), PESOPES to this means to overcome the deficieney
think there is a class as # whole who need guiding o \oin sheer self-defone now does a very  foolish
than they do.  Not 10 per cent. really understand wiit thing: he does not content himself with coming down to
A practical trading profit is: nor do they corvectly ap. gy prives and tey to let his personal ability still win
Preciate the ratio of loss that Privecutting entails, 1,0 ot bt he again underents B, so that while {he public
e give you two short extracets hearing on this POt Lugh A and B sharve Presently hoth got disgusted
from a wonderful little hook put into 1y hands son e up the business, use had language generally “urse
time ago, ealled ** Profits—Iow Gained, and Lost, " Iy vselul product, and neonsciously assist ench other in
M, Hodges How many teaders know that it the " laeating th buying public into the demerits of an
duee their selling prices an average of 1s, in the ¢ they  article sont ot to make a profit for the dealer. 11 that
probably Tose over 100 per eont 2™ N onot cconomic waste, hoth morally physically, and
2 How many that it they are clover enongh 10 mentally, 1 do not know what I8, | onee hoard g record
by at 5 per cent, loss and soll #ED per cent, loss, they anataeturer say that he quite enjoyed price-cutting
lose in the value of business transacted not less than 20 Go on,"" he said the more the merrier

—
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ent I \l'“ o
mental halance has improved and profitless trading has
done its work, his goods will stink in the nosteils of hoth
The public ave quick to snap up o

He has forgotten that directly the trader's

dealer and public
hargain at somebody else’s exnense, hut quicker still to
drop an article that has Jowered its social status hy
getting into anybody's hands

Price mantenance by an agrecoment divectly avoids

all this wastage, A price maintenanee coment is also

o ogreat Ty
it Lot me give you an instance
rampant

or in assisting to hind traders as a practical
I price-cutt
every dealer is at his neighbor’s throat ;: hut

1w is

i any producing firm has seeured price maintenanee in
any town, the dealer A, a particular article is out of
stock, can with impunity ask the dealer 13 for such an
artic that
mableness exists hetween them,
and the proper teading point of view appreciated, viz,
a general combination to help doing anything to pre
vent a huyer going away without being satisfied. |
heard, T am sorey to say, in Glasgow a short while ngo,
of s dealer who put this into practice. e found, after
obliging his neighhor and asking for a return of the
favor the other dealer could never oblige “out
of stoek ™ —yet the same day he was able to huy that very
that
Well, to tackle such an exhibition of mennness your
Convention will do mueh, If it gets strong enongh it
Will do weh to freeze ont that type of teader, or, hotter
still, bring him into line as a co-operative unit. 1 con
tend, therefore, that the price maintenance agreement
hes done its share in divecting principles of trading that
Iy sound and healthy.  Now. another
aspect annoys many teaders. The objection they have to
any inferference with their so-ealled of ae-
tion.” It is sueh o sore point with some, yet if yon
think for a moment it is that aluse of free action that
has necessitated these price maintenance agreements, 1t
is not what you are requested not to do. it is what the
other and less responsible trader (mostly with nothing
to lose) who has to be elearly told what he is not allowed
to do to proteet you from loss. A legal penalty is noth-
ing to any firm who trades in a businesslike way, hut
it does help to guide the irvesponsible trader who has
to choose between selling the goods as directed or not
at all

I am going to touch on the dealors’ aspeet, which is,
mostly brought up against any price maintenance agree-
ment—second-hand or shop-used articles—and I am con-
vineed no trading concern under maintenanee
agreement will interpret this but under broad and favor-
able lines to the straightforward dealers’ advantage,

Just think a moment. A genuine occasional seeond-
hand article, perhaps obsolete in style, can be sold in a
manner that will never injure the general value of the
new article; but glance at another for a moment, ow
about the price-cutter who purposely makes an article
seeond-hand or lies deliberately to find an excuse for a
ready sale at a lower price than his neighbor? Why,
your price maintenance agreement hits hard at a v v
prevalent method of trading most unfair to the re-
putable dealer.

There is still another point in the price maintenanee
agreement which is lost sight of by many dealers,  There
is the position of the factor; as a body it is impossible to

and so fill an order otherwise perhaps lost

I8, of course, if any reas

always

record  (through a stranger) from very neighbor,

A eeonomiey

“freedom

price
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find a better elass of teader than the average Tactor: his
difficultios are aften very g

it and a wet day and no
orders is perhaps the greatest temptation for a traveller
toaeeept an order with special terms and  diseounts
Now, 80 per cent. of the lers in England are so
serupulously fair in their dealings that the question of
anextra diseount or ¢ s paid terms s aomatter that
would never be asked for on principle, but there are still
a number of traders who want every possithle penny in
the shape of discounts and terms, even if they want
credit or not. This, | think, has largely heen ereated
by the carly methods of plano trading throughout the
country. 11, therefore, a fictor aceepts, or offers these
preferential terms, he is tempting the trader to cut
prices. hecause his profit is probably the same at the
reduced price as the ordinary trader who pays the agreed
figure for any particular article
fenanee agreement stipulates that the factor who desires

Now, a price main

to trade in a steaightforward manner shall not give these
terms, and that alone is a very strong inducement to
conduet trade generally on the prineiples of an all-round
living profit without any prefevential treatment to any
dealer. T am confident if price maintenance under agree
ment hecomes a properly established rule throughout the
trading community it must t on the one hand in
strengthening the hands of the factor and the trader
against the general public, and again preventing the
speenlative adventurer from dabbling i any particular
commodity to the detriment of the trade at large. My
advice, therefore, is to shut down any factor who wants
to give preferential terms, for the trader should under-
stand that he who gives you an inducement is coually
likely to give your neighbor a greater one

Woin conclusion, there is o duty that a powerful
trade association ought to undertake, 1t certainly onght
to he the arbitrators of any disputes or non-fulfilment of
obligations: at the same time it should be in a position to
great weight, in plainly setting out to the manu
rs what is an equitable agreement or what is too
v oor one-sided,

UNIQUE ACCOUNT-COLLECTING METHOD.,

A retail merchants” association in a western Amer-
ican town has man who is devoting his entire time
to looking after colleetions, and many dollars are be-
ing collected that had previously heen charged off as
lost.  This man rides a wheel and a large sign which
fits inside the frame of the wheel, reads: **Collector
for the Blank Business Men's Association.””  This sign
is painted in bright red letters that can ex ily he read
a halt block.  Many debtors who have previously  re-
fused to pay on accounts are now making payments, and
in many instances he is vequested not to let the wheel
stand in front of their houses, but leave it down the
street, so that their neighbors will not know that they
are indebted, and the association is after them. In
several instances debtors have called at the office and re-
quested that he be not allowed to call on them longer,
but they would come to the office and pay on the account,
and invariably we have found that they are ke ping to
their word in order not to have this wheel seen in front
of their residence, The association is now endeavoring
to secure police powers for the collector, and if this is
secured he will also wear a star, and be instructed to
make arrests where profanity is used toward him,

R




R R e

CANADIAN MUSI¢ TRADES Jo1 RNAL

THE
Whaley Royce i o) Nusice!
Instrumenis
Music House
15 headguarters for Imperial” Band Instruments, “Sterling” Band
Instruments, “Ideal ™ Band Instruments,
Guitars, Mandolins, Banjos, Harmonicas
Sheet and Book Music
?
“IMPERIAL" ROSIN “IMPERIAL" STRINGS r
more in demand to-day than ever, for all stringed instruments,
Whaley Royce & Co., Ltd.
TORONTO WINNIPEG
237 Yonge St. Donald & Princess Sts.

—

__\—\: OVER 65 YEARS'
EXPERIENCE

Established 1852 Call Telophone M. 55
Satisfied in eves tour s
We have o
String, W nents,
also a t Music
Don't forg pert repairing
tents takes
’ opecial notice, without o oh-ru, i tgo
Wik Ah»llllmmul{yul'ulln'ly:l’uk %, Larwest o
1y, selonting Joatan i
35 St. Lambert Hill - Montreal o, 8 YOUFs POSKAS Dropaid, * gy i"
CU 361Broatuay, | 'gfk

(1) B, w-hm.wn

T . kk
“Superior” Piano Plates - °M.:,°,,",,',",f
MADE BY
THE
SUPER'OR FOUNDRY CO. Umted Typewnter Co. s..l;;.
CLEVELAND, OHIO, USA. 7..‘.31\4...',.;:";?5 in Toroate " “comonna"
verywhere in Canada Typewriter




CANADIAN MUSIC

JAMES W. GLEESON DIES OF CANCER.
Former Piano Man Passed Away at Calgary

In the recent death at Calgary of Mr, J. W, Gles
son, there passed away on | was an  outstanding
figure in the music trades of Canada for over twenty
five years. In the fall of 1909 the late Mr. Gleeson
whose death was caused by caneer, severed his conne
tion with the Karn-Morris Piano & Organ Co., Ltd., with
which firm he was superintendent of agencies for all

of Canada, except Western Ontario, to take up farming
in the West

On the oceasions of his visits to Western Canada he
developed a great liking for the country near Calgary,
and some years ago acquired extensive ranching lands

to which he removed, on discontinuing the piano busi

ness, he having resided in Ottawa previous to this time

Mr. Gleeson had been troubled with cancer for the past
two vears, against the effects of which he bravely but
The lute James W Glecs
vainly fought, until it finally cansed his death in the

H0th year of his age, and at a time, when after many
hard had sufficient of
this world's goods to make of ease for himself
and family

work | avenmnlated

years of
life one
The deceased was born in the village of Wardsville,

on November 8, 1858, and his carly days were spent in

the public schools of that vicinity, where he was an apt
high standing in all
His tfather died when he was only
fifteen years of age, and the responsibilities of life we
He was denied the privilege
of a college education, but he developed a magnificent
physique.
In January

to sell Thomas o

Teeple.

pupil, winning prizes ind taking

his examinations

suddenly thrust upon him

1880, he left

LIS 01 COmmIssion,

the farm and undertook
for the late T ¢
In July of the same year he arranged with Mr,

—590
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D. W. Karn
tinued in retail business until June

for the agency of his organs, and he con

1888, when he b

came travelling representative of the Karn firm, whiel

position he continued with the formation of the present
Ltd fall of

in the management of

Karn-Morris Piano & Organ Co until the

1909, when he resigned, to engagy

the farms owned and controlled by himself, which, it is

understood, comprised three or four sections

Outside of his own Family ther
the death of
greater personal loss than to Mr. E. (
vral the
visitedd Mr. Gleeson on Good
and though the
parent to others, Mr

is probably no in

dividual to whom *Jim™ Gleeson is a
Thornton, gen
firm.  Mr. Thornton

Friday, on his way to the

manager of Karn-Morris

Const fact that death was near was ap
Gleeson had every confidence that
the dreadful which had
already made so pitiable a wreek of a stalwart, strong
healthy His last words to My

surances that he

he would be eured of malady

man Thornton were as
would soon recover and be a better man
than ever

to his old friend, My

In a kindly referenc Thornton

paid the deceased a high tribute when he said 1 first
knew Jim Gleeson when | oentered the employ of the
old Karn Company as a junior, in the office in 1889, and

the first time I met him | vespeeted him, and before we

had met many times | to have almost a brotherly

affi him, T

fare, and gave me so much good, practical adviee that |

grew

tion for took such an interest in my wel
looked forward to his periodical visits with great antiei
the
hetween us continued all down through the

until now

pation, and friendship which was formed at that

time NCArs,

he is no more.”’
Mr, Gleeson was a gentleman with a strong person
ality and a keen pereeption. He was always courteous

and honorable, capable of  expressing his ideas and

standing by them,  He possessed splendid business judg
ment and was a sueeesstul salesman,  Anyone who had
a business or soeial acquaintance with the late **Jdim’

Gileeson will sineerely regret his untimely demise

ON PILING LUMBER.

N An Eastern piano manufacturer noted than on ac

Nount of stocking new shipments of  lumber in the
original piles, few piles were ever completely used up
This plan was resulting in heavy losses, due to the de
the lumber at the bottom of the piles
This difficulty was solved by separating his lnmber into
He then limited the height of the
that when the workmen
started to use from one pile, no fresh lumber was to be
piled on until it was all used up

terioration of

two or more piles

piles and made a rul one

This method required more ground area, but the
advantage gained by it more than offset the additional
rental charge

The more moc
of piling up and unpiling, for the higher the pile the
There was a further
itage in that this manufacturer is now enabled to
p a perpetual inventory record of his lumber, which
under the old method he had been unable to do satis
factorily, because of the difficulty of checking up the
Now the record can be checked up as soon as a

rate hieight of piles saved in the costs

greater these costs and viee versa
ad

record
pile is used up.,
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=55« MUSIC | “Artistouc
Is sold in large quantities  all over Canada
Dealers who are desirous of getting their full
share of that trade wo Id do well to keep a 4
representative stock of our publessions. *oh “Forster Artistouch
bring good prices Our standard works are =
called for. ExpressionControl”
Anglo-Canadian Music Publishers’ The dev.lce which m.akes .
Association, Limited Player Piano sound like the
(Ashdown’s Music Store) hand playing of an artist.
144 Victoria St . Toronto
Sole Agents for Edwin Ashdown Ld Enoch & Sons
Elkin & o, Leonar & Co and  othe

n
d & her  English  hous s

— e

Church Organ Phone Parkdale 2003 Make an appeal to the musical sense
Specialists

Dlﬂ“ll(“\'s ()rﬁ"“ Co of your customers, They will appre-
.

A. Matthews, Proprietor,

ciate the “Artistouch” and it will
33 Dunn Ave., . . Toronto

make more sales because your cus- l

tomer will play much better with it

|
i
than without. Ask for it in your next |

order for players.

LOWENDALL'S
FAMOUS VIOLINS

PERFECTION OF TONE AND
WORKMANSHIP

ASK YOUR DEALER

Can be had to install on your
present stock if you wish it.

Any further information will be gladly

given bythe manufacturers, Otto Higel Co.,

Cor, King and Bathurst Sts., Toronto, or

CANADIAN
REPRESENTATIVES

== Williams
& Sons Co., Limited

THE INVENTOR

J. Leslie Forster

680 King St. West
TORONTO - - CANADA

WINNIPEG CALGARY
MONTREAL TORONTO
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WINNIPEG LETTER.

AMUNH local piano men who have been out of town,

are Messrs. Redmond and Kelly, of the J. J. H.
MeLean Co., Mr. Biggs of Mason & Risch, Ltd., Mr.
Fowler, Mr. E. €. Seythes, Mr, Smith of the Winnipeg
Piano Co., and Mr. Fiteh of Babson Bros., who is on a
trip to the Pacific Coust

The Karn-Morris Piano & Organ Co. report a good
month’s busi and as  they devoting  their
time to collections money is coming in more freely. Mr.
Merrill, who has always had faith in the West neverthe
less exercises a creditable cantion, with the result that
wor over doubtful accounts are kept at a minimum,

Cross, Goulding & Skiuner, report good Vietrola
business, having disposed of many instruments to camp-
ers, who readily take to the smaller type so suitable for
the campers’ purpose,

The Winnipeg Fair is being held this year from
July 8 to 16, and as usual, a number of the musie houses
will make exhibits,

The Canada Land and Apple Show is to be held in
this city from Octoher 10 to 18,

The J. R. Tucker Piano & Music Co. report an im-
provement over the previous month in both piano and
phonograph sales, but report collections as heing a little
slow.  This firm has just had a  handsome brass
sign placed on the brick pillar on front of store, which
announces that they handle the Nordheimer, Steinway,
Evans Bros. and Dominion pianos and players,

Mr. Norman Lindsay, of the Lindsay Piano Co., has
no complaint to make in regard to busi June having
been a splendid month, a number of s actory sales
having been completed.

The Doherty Piano Co, are enlarging their work
room, and are also adding proof rooms to the talking
machine parlors.  This firm intend exhibiting at  the
Winnipeg Exhibition, in the same space oceupied by
them last year—an exhibit of 50 instruments will bhe
placed.

Me. H. Gi. Stanton, general manager of the R, S.
Williams & Sons Co., Ltd., with headquarters in To-
ronto, passed through Winnipeg recently on his annual
visit to the W Mr. Chas. Clarin, manager of the
Calgary branch, was also a recent visitor to this eity,

The Western Gramophone Co., who are giving a
factory service of *“Ilis Master’s Voice™” products to the
Western trade, look forward to a lively business in the
fall, and are planning accordingly. In the meantime
trade keeps up in a manner surprising at this season of
the year, showing that those dealers who do not let their
energies sag during less favorable periods get business,

From the office of the Winnipeg Piano Co. comes the
following poetie report of trade:

““News for this month, appears sadly lacking, things
have combined to make it just so. Buyers we find are
mostly side tracking, Thus our report is not * fortissimo.’
Our army of salesmen go each day perspiring, and hunt-
ing up prospects, some far out of reach, elimatic condi-
tions are not all inspiring, To worshipping music and
not going to Beach, The shade of Beethoven, (who's now
out of business), or even of Handel would surely give
vent, To feelings that possibly might sound blasphemous,
if they knew of the gramophones wanted to ‘rent,’
Thus pity, we pray you, for our seeming madness, These

are
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‘notes” we know well, are not in the right ‘key.” But the
hoss is away and so in his gladness, The office hoy sends
them, for the Piano Companes,”

Cross, Goulding & Skinner report good Vietrola busi
ness, a number of sales having heen made to the camp-
ers of the smaller me

Mr. Harey N. Briggs, formerly  with the
R. S, Williwms Co., Toronto, lately of Los Angeles, has
heen condueting the elearing sale  of
Goulding & Skinner.
Montreal, whe
Williams &

mnes.

Messrs,
Moesses,  Cross,
Mr. Briggs stopped on his way to
s he will tuke charge of Messes, Hurtean,
. of that eity,

Mr. E. €. Seythes, who has heen appointed general
wanager of Williams Piano Co., Ltd., of Oshawa, is at
present on a trip to the Coast.

FURTHER APPROVAL OF DEALERS’
ORGANIZATION.

F-)LIAP\\'I,\'H the varvious expressions given this Jour

nal on the gquestion of a dealers’ organization to
better conditions in the sheet and hook musie trade, in
which conneetion letters  have been  published  from
Messrs, Thomas Anderson, Hamilton, Fred 1. Wray,
Winnipeg, and W, H. MeKeehnie, Ottawa, and J. Kelles
tine, Owen Sound, the following has come in from Mr.
Frederick Harris, of Toronto:
The Canadian Music Trades Journal, Toronto,

Lam but vecently returned from England, or should
have taken an carlier opportunity of replying to the
letters of Mr. Anderson of Hamilton, Mr. Wray of Win-
nipeg, and others,

I have many times suggested that something shonld
he done here with a view to the formation of an Asso-
ciation of Music Sellers, and that they should, at any
rate, arvange for some preliminary meeting that it could

he as ained if the formation of such an Association is
likely to have any rveal or permanent henefit, |, per-
sonally, am strongly of the opinion that material

benefit would result, and that we would find many in-
terests in common which could be forwarded hy such an
Association,

Until recently the music trade in England was the
one trade having no organization, with the result that the
retailer found it hy no means a profitable business. e
was, in fact, more in the way of a philanthropist than a
husiness man,  An association was vecently formed, with
the result that confi s will now he held annually,
while sufficient has alveady heen accomplished to justify
the being of the society.  They have done much alveady
to put the retail trade on a proper and paying basis.
They have become more personally in touch with the
publishing houses, and the closer relations hetween the
wholesaler and retailer has been beneficial to both,

I wonld suggest that all interested in the sheet music
trade who feel interested in Mr. Anderson’s proposition,
should communicate hriefly with your Journal, and that
some time during July or August, a prelimindry meet-
ing be held and, providing those attending find they
have sufficient interests in common, officers he appointed
and an association started.

“How did you come to run over that poor fellow?
Were you running too fast?™’

' said the automobilist, with a grim smile: “he
Erchange.

was running too slow.””
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THE BARRIERS

EFORE

break through certain barriers

making a sale, bear in mind you have to
These

customer

barriers

exist regardless of whether the has come

with the fixed intention to buy a certain article, or

whether you are trying to introduce a new article

The natural thought seems to be, that if a cus-
tomer comes into the store with the definite idea in
mind of buying a piano or player that the barriers
Against its sale have been largely broken away, and be-
cause of this, a great many

salesmen are caught off

their guard,

In the musical instrument sphere there is no better
weapon for breaking through these barriers than a re-

Willis line Willis

Leaders — havye

presentation of the Pianos and

Players — Canada's those inherent

qualities that dissolve all barriers when once a person

is a legitimate piano prospect

Why not let that fact help you?

We have the sole selling rights in Canada
of the celebrated Knabe Grands
and Uprights.

w l"lﬁ‘ & Co., Ltd.

MONTREAL, l' Q.

Rnabe
The Crest

of Y v
Quality

The Leader for Wise Dealers
ank

Willis & Co., Limited, Montreal
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MONTREAL LETTER.

CASE where o wife eting with the

of her hushand, contey
being dissatisficd with the instrument. changed it for
a higher pricod one without the authori
better half, and was then sted by the piano merchant
for the purchase price. on the grounds that the authori
zution covered hoth the original purchase and the ox
change, has just heen disposed of by Mr, Justice (har
honnean,  His Lordship vuled against the piano mer
chant, but ordered the defendant to return the piano
Thus the defendant won her point, as at the institution
of the action she and her hushand had offered to return
the instrument.  The case was that of a local dealer vs.
Dame A, Boyd and he hushand.  The cirenmstances
leading up to the litigation, briefly stated, wore that the
plaintift hought o %400 piano, did not like it, sent it
back a few days later and secured o $500 instrument,
She was married in Ma
a8 1o property. In the first transaction she had the
authorization of her hushand,
and when the higher
house

anthorization
ed to buy a piano, but,

ition of her

sachusetts, and was separate

in the second she had not,
priced instrument arvived at the
the hushand ohjected, maintaining that he had
never authorized his wife to buy a piano of that price.
The piano firm in support of its action maintained that
th was a continnanee of the authorization from the
first to the second transaction. Mr. Justice Charbonnean
disposed of this latter point. e laid stress on the faet
that the piano merehant had aceepted the returned in-
striment and that sueh acceptance annulled the original
sale. Henee the first deal, covered by the hushand’s
authorization, was hronght to a close, and the authoriza-
tion conld not he construed as  covering the md
transaction.  Tenee the ruling as stated,

It is a houncing hoy that was brought by the stork
about ten days ago to the happy home of . R. Coleman,
local manager of R. 8. Williams & Sons Company, Ttd.
C. R smile is “a yard wide and all wool®® over this
pleasing visitation,

Mr. and Mrs, G, L. Orme, Ottawa, announce the en
gagement of their danghter, Edith March, to Dr. Wil
liam B. Ainly, son of the Rev. William and Mrs. Ainly.

During the next thirty days or more, the thoughts of
W. T Leach, president of the Leach Piano Co., Ltd.,
Will he of purling strenms, and silent forests, rather
than of the din of St. Catherine Street and the turmoil
of the piano business.  For Mr. Loach spends his weok
ends in his summer residence, Beaver Cottage, at Lae
de LIsle where life is really worth living, to the
piano dealer who makes such a suecoss of plain, every-
day husiness, twelve months out of the year,

Healthy conditions evident at the warerooms of
the Layton Bros. where the Mason & Risch complete
line is heing splendidly featured with A 1 results,

4. W Shaw & Company, distributors for the Gerhard
Heintzman Co. are certainly pleased at the success at-
tained with this popular make. Summer quietness or
stagnation is not evideneed at this firm’s WArerooms,

A PO Willis's family will spend the summer months
at their country home, “Idle Wilde,” on the shores of
Lake Champlain,

The showing made the past month by (. W. Lind-
say, Ltd., is most gratifying, and hurry calls to several
of the factories represented for additional stock, has
been frequent,

TRADES JOURNAL 3

Gervais & Whiteside, whose warerooms are the out-
let for Karn and Morris products,

husi

when queried as to
“We very mueh
our business during the
1t proves conelusively that the music
loving public appreciate the quality that is embodied in
Karn-Morris pianos.’

Hurteau Williams Co., Ltd.,
gressively their piano club sale,
None but favorahle

conditions

replicd nre
with the growth of
ont

Near, Tor

are pushing most ag-
with exeellent results
reports are obtainable with refer-
ence to New Seale Willinms insteim nts

T'he Ltd. report June business to
have kept up exceedingly well, with an cqual division of
patronage hestowed on Gourlay and Bell goods, steadily
growing appreciation of the qualities of these goods is
strongly  perceptible

Some iden of the extent of the business of the Cana-
dian Graphophone Co. may he ganuged from the fact
that business to date for June surpasses by far the
total volume of sales of Columbia talking machines and
records for the whole month of June last nr.

Jo A Hurtean & Company, Ltd., in a at with the
dowrnal vemarked that they busy, and that
indication pointed to a banner fall season,

Business for present needs is coming along in good
shape said J. T Mulhollin, the Evans Bros. representa-
tive, and activity is prevalent, while orders for future
delivery are also being hooked in good volume,

The soft pedal was put on 4 tion for the recovery
of a piano, hrought hy a local dealer against a certain
lndy.  The young lady. who is a trained nurse, had been
engaged to ook after a gentleman’s wife during an ill-
ness. The lady died, and after her death, a friendship
sprang up between the widower and nurse, and  he
hought her a piano for a Christmas present. She hroke
with him and he sued for the piano, on the grounds that
the instrument had n given in consideration of a
prospective marriage.  The case was dismissed,

Prosperous piano conditions exist at the store of
Foisy Freres, and this firm s recognized abilities to ““do
things’’ sponsible for the large volume of sales put

Leach Piano (o

Were very
oy "l"\

is 1
through in June for Mendelssohn pianos and Columbia
talking machines and records

Mr. Rohert 8. Gourlay, president of the Canadian
Manufacturers’ Assoc ation, passed  through the city
on his way to his home in Toronto, from Malifax, whe
he was attendi 1z 4 meeting of the Nova Scotia hranch
of the association, callod to consider arrangements for
the annual convention which takes place in Halifax in
September.  Asked if many manufacturers would visit
the Maritime Provinces on the excursion  heing  or-
ganized hy the St. John Board of I'rade and the
Co PR he said the proposition had heen sprung on
the people of Ontario too suddenly to obtain the hest
results,  “We have,” he said, “sent out invitations to
take part in the exenrsion, hut the response so far has
heen rather limited. The trouble is that most of those
who might have joined the party had already made
their arrangements for the summer, while those who
have decided to attend the convention in Malifax are
not partienlarly anxious to make two trips to the Mari-
time Provinces. The idea of an exenrsion is a good one,
though it should have heen advert ised o long time hefore,
However, it is the intention of the Manufacturers’ Asso-
ciation to visit St. John after the convention in Halifax,

R
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103 Carlaw Avenue |'m|r Gold Medals
Awarded (o the
Phone

Gerrard 658 Music Rolls

| 510 St. Catherine St. W, Larke Stock and
Wholesale Prompt Service
( Depot Monlreal tor Eastern Trade

AND 28 YONGE STREET

ARCADE, TORONTO

PERFORATED MUSIC CO , CANADA
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Our Offer to Piano Dealers

The cut shown below is made for Newnpaper Adver(iuing and is intended
to advertise Player Roll Cabinets. Man, dealers have already recognized

the large field for these cabinets, and it will be a constantly Lrowing one,
as every owner of a player P1ano is bound to have one sooner or later,
We will be pleased to loan these cuts to any dealer who will use them

in his new \"4!"1‘[’ QI\i\.

A COMMON SIGHT

IN GCOOD HoMES

THE
REMEDY
A

PLAYER ROLL

A DOZEN PATTERNS To CHOOSE FROM.

7“1'0 Of our new ones,

Newbigging
Cabinet Co,

Limited
HAMILTON . ONT.

Specialists in
Phonograph Record

and

Player Roll Cabinets
e ————

No. 61 Player Roll Cabinet SEND FOR CATALOGUE No. 30 Player Roll Cabinet
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COPYRIGHT IN CANADA.
By Frederick Harris,

Tl”i Convention of Berne is a reciprocating treaty, hy

reason  of which a1 the
(and the only countries not subseribing the
Russia and the United States of America), give to
one another a full and complete copyright, without any
formality

With the Uxeeption of Russin and the United States
of America, all the countries of the world are parties to
the Convention of Berne. It was at Berne, in Switzer.
land, that pe resentatives of the powers met, and after
long deliberations formed a copyright union, to afford
protection to Composers and authors, and all things
literary and artistic, The outeome of this convention
was the ratification of 4 reciproeal treaty, by means of
which g copyright properly protected in the country of
origin (such country heing a party to the Convention),
Was automatically protected in all the countries sub
seribers 1o the Convention, Therefore, anything that
is copyright within the Convention of Berne, i. ¢, copy
right in any country other than Russia or the United
States  of automatically copyright  in
Canada, and anything that is copyright in Canada is
automatically copyright in all countries within the Con
vention of Berne, | . anything that is copyright in
Canada is automatically copyright throughout the world,
With the exception of United States and Russia, there
fore, it follows that any work which was originally pro-
dueed in ANy country a party to the Convention of
Berne, is automatically copyright in Canada without any
Procecdings or any formality of any kind

For instance, If any original work is published in
Canada, you must conform to the Dome i¢ Legislation
of the Dominion Now the Dowmestic Legislation of the
Dominion says that the work must he printed in Canada
and registered at Ottawa.  Now, having done this you
have acquired Your Canadian copyright, and your Cana-
dian copyright carries with it copyright in all countries
a party to the Convention of Berne, without any for-
mality whatever, So that should any one, say in Eng-
land, France or Germany infringe your copyright, »
Canadian would have, say in France, not the rights that
a Frenchman would have in France, hut a4 Canadian
would have the same rights in Franee that a Canadian
would have in Canada By the same when
France was the country of origin, » Frenchman wonld
to his Domestic Legislation, and if his work

countries  suhse
thereto,

are

America, iy

reson,

sithseribe
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Was mfringed in Canada, b wonld have in Canada the
same vights that he would haye

Now a Canadian cun also obtyin
United States of America, and of
to a Canadian applies to all subseribing to the
tion of Berne, 10 obtains it in the
If the publication he 4 musical one, |y
Washington at the cost of one dollay
that » work should he produced  within 1y,
United States of A but it it is a hook printed
from type or stereos Copyright can only he obtained hy
printing from type sot op plates made within th United
Ntutes,

Now the foregoing remarks,  we
enough for anyone
copyright anywhere in the
States of Amerien or

in Frane
the
course what applies

copyright in

Conven
following manner :

registering ot
It is not OSSN
tusical

think lueid
any work that is
world, other than the 1 nited
I8 copyright in Canada
And now comes the all important pomt to the person
who wants to know if 4 certain work is still copyright
orAf it has entered into the public domain and that s
by no means difficult if 0 following f;

to understand that

Russia,

As are bhorne in

mind :—1Until the passing of the new Copyright At now
hefore the Dominion Parliament, Canada is governed hy
the old Copyright Aet, and not by the pew one, and

therefore the duration of
after the fiest date
the death of the
period,

We will take

copyright is forty-two years
of publication, op s after
longer

Seven y

vromposer, whichever is  the

for instance, th " Bareurolle™ from
“Tales of Hoffig Offenbach, the
work, is dead, and to ascertain how long this work will
he protected we shall have to add forty-two years on to
the date of publication, this heing the longer period
Now, the first date of publication was the Sth of Kol
ruary, 1881, so that it will come into the publiec domain

composer of this

on the 6th of I-'vhru;n‘_\. 1923, As another instance we
shall quote the various Tutors hy Otto Langley,  Otto
Langley is at present alive,  These Tutors were fipst

published hy Hawkes & Son during
therefore the Hawkes edition is the
can be legally sold until the year 19
Langley, the author, he alive in the Year 1924, the Tuto
wonld not come into the public domain until the year
1931, as seven Years after the author's death would then
he the longer period, the period of copyright heing, &
we have already stated, forty-two years after publi
tion, or seven years after the death of the
whichever he the longer period

the year 1883, and
only edition that
but should Ot

5
composer,

The followir American
any importation and sale of these illegal editions is
and liable to the penalties of the law.,

Thou Art Weary
Echo. ...

All Theg
Valse Bleue

Tosti Merry Widow Walps
«Tosti Waltz Dream Waltz

any of the

WARNING RE AMERICAN REPRINTS

Reprints of some of the Chappell Copyrights
an infringement of

AN Sing Thee Songs of Araby .. Clay The Bandolero ...
Do INE BoRE........0rrs Bloisathal Dear Heart :
ACr ong. Moncrie The Throstle .,
of My Heart (Dorothy). | Cellter hou'rt Pasing Hen -
len of Sleep ... DeLara y ;

the Night

We would SUggest that if any Dealer has copies of American reprint editions of
above bers, he should immediately return them to the source of sy pply.

CHAPPELL & CO., L., 3147 YONGE

are strictly forbidden in Canada, and
Messrs, Chappell & Co's copyright,

Stuart Soutire d Aveil Waltz (April
miles) Deprot
M 3 Borel-Clerc
x Thomé
Clair de Moanlight) Thome
Voice Training Exercises. . . { Behnke and

The Gilbert & Sullivan Operas,

- Straus

ST., - . TORONTO

D
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Victor-Victrolas Your Territory
Victor Records _l— OurCo-operation

Victor-Victrola IV. $20 July and August are not looked forward to or remembered by the Music
Oak Dealers for their piano sales.  You know that.

The summer months however bring one of the several harvests that a properly
equipped talking machine department is in a position to reap.

Persistent and attractive advertising has made the Victrola a household word
which you should make capital of,

Hundreds of talking machines are being taken to summer homes, camps,
resorts, on boating trips, used in ice cream parlors and similar places. The great

majority of them are Victrolas

Do You Ger the Reason ?

His Master's Voice Gramophone Company

Canada's Largest Exclusive Distri-
butors of Vietor and Berliner Lines.

208 Adelaide St. TORONTO
West Ont.

PROMPT SERVICE
KEYNOTE OF TRADE TO-DAY

The music dealers of Western Canada now have a splendid opportunity 1o
put that fact to work

Victor-Victrola VIII. $52
Oak

Your distance from the Berliner factory is no objection The entire line of
Victrolas, Victor Records, needles, record albums, cabinets and repair parts are
now stocked in Winnipeg for the convenience of the Western trade.  The address

15
171 JAMES STREET
The Berliner policy has always been SERVICE. 1t is to-day.

Ihe trade has shown its practical appreciation.  The Western dealers are
taking advantage of this near source of supply.  Have youmade a start #

All 'h.' Time

is

VICTROLA Time
this includes
Summer Time

WESTERN GRAMOPHONE COMPANY

171 JAMES STREET . WINNIPEG

Exclusive Distributors in the West of His Master's Voice Products,
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No work is copyright in Canada which has already
passed into the public domain in the country of origin

The dealer will vealize from the foregoing remarks
that the majority of the works exported from the United
States of America into Canada cannot legally be sold
within the Dominion

No one, of course, has any desire to belittle the work
of men like MacDowell, Nevin and a fow of their con
temporaries,  Their genins and ability are recognized
throughout the world, but at the same time remains the
fact that in so far as music is concerned. the cative
faculty has not heen largely developed in the United
States of America up to the present time,

What we want to point out to the dealer is that in
bringing in and selling the illegal Awmeriean edition of
these works, he is liable to prosecution, with a surety of
conviction, while at the same time doing all he possibly
can to undermine his own business,
surely hegin at home if it doesn’t re,”” and it
would surely he hetter for him to insist upon selling the
commodity that can only he obtained through him, i. e,
the legal edition,

Up to to-day the music teade in Canada is hy no
means a large business, for the whole of the music
clerks employed in the City of Toronto, (and Toronto is
certainly the centre of the music trade in Canada),
would not he as many as the music clorks employed in
one house in Melbourne, Vietoria, or Sydney, New South
Wales. The teade is in Canada, if the dealer will begin
to look after his own interests,

At the present moment, a large proportion of the
music that is being sold to the various teaching institu-
tions in Canada is being sold direet from Phildelphia,
New York and Boston. We personally think that «
Canadian dealer has some right to this business. e
in fact, has every right, and if he knew where his in
terests lie and looked abroad with a view to increasing
his business, he would buy less from the United States
houses and give his business to those who realize that
it is distinetly unfair trading for wholesale houses to
treat the profession on terms exactly similar to the
trade.  Many of the American houses ask the dealer to
buy their goods and then supply the very market that
the dealer is catering for, at wholesale prices

The music coming into the convents and other in-
stitutions in Montreal from the United States, is far
greater than that coming in to the dealers in Montreal,
and very little of this musie is paying any duty, as a
consequence the dealer cannot hope to, in this cose, con-
fully.  Surely this trade is rightly his, and
we are of the opinion that if the members of the music
trade will show a little enthusiasim and read the letters
that have already appeared in Canadian Music Trades
Journal from Mr, Anderson of Hamilton, and My,
Wray of Winnipeg. and endeavor to get together with
a view to forming an Association, much good will ul-
timately result. There can, at any rate, he no harm in
a preliminary meeting being held, that they can aseer-
tain if they have sufficient interests in common to make
it worth while to protect them.

should

pete suee

Two Edison dise phonographs were used at the night
sessions of the Kansas State Legislature to entertain the
members during the intervals that business was not
being transacted,
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The town of Strathroy had a good, old-fashioned Do
mimon day eelebration Among the mumerons events
Was a street parvade, and prizes were awarded for the
hest s arriages and floats,  The Wright Piano
Co.’s float took first prive in the trades seetion, and My
E.J. Wright's hoys secured third prize for their donkey
and carviage in the hest decorated ehildren's carringe
competition.  Mr, E. J. Wright, director of the Wright
Piano Co., who, as stated in the Journal  foreibly  so
Journed several weeks in the Toronto General Hospital
is taking a vest at Fenton, Mich., prior to starting out
on the road again

TUNER WANTED.

Wanted first class tuner for City of Winnipeg, one with
knowledge of polishing and touching up preferred. Must be
experienced with player pianos. Steady position for right man.
State salary required. References. Apply Box 1189 Canadian
Music Trades Journal, 56-58 Agnes St. Toronto.

TUNER WANTED.

By well known piano firm, first class tuner for City of Win-
nipeg, experiencad with player pianos, Must be temperate,
State salary required. References. Address Box 950 Canadian
Music Trades Journal, 56-58 Agnes 8t., Toronto,

POSITION WANTED.

A reliable married man of 36 desires position in shipping
department, stock room or smilar work with a Toronto firm.
Only reason for want ng a change is that present position is all
night work, Good references. Apply Box 714 Canadian Music
Trades Journal, 56.58 Agnes 8t,, Toronto.

PATENT NOTICE.

Canadian Patent No. 128,617, dated Oct. 11, 1910, Tracker
Device for Sheet Controlled Instruments, owned by the Cable
Company, Chicago, U.S.A. The nominal manufacture of the
invention has been commenced, and is for sale or use at a
reasonable cost. John H. Hendry, Hamilton, Canada.

PATENT NOTICE.

Canadian Patent No. 105,574, dated May 28, 1907, Musical
Instrument, owned by The Cable Company, Chicago, U.8B.A,
The nominal manufactvre of the invention has been com
menced, and is for sale at a reasonable cost. John H. Hendry,
Hamilton, Canada.

Manufacturers! Dealers! Tuners!
Yellow Ivory Keys Made Whits as Snow

**Caplan's Patent Ivory Polish” will do it. Samples
50 cts. and $1 (dollar size will whiten four sets of
piano keys). For further particulars write to

HENRY CAPLAN, 49 Sherman Ave., Jersey City, N.J.,US.A.

NOTICE

This Company controls Canadian Patents
Nos. 103,332 and 55.078 covering fundamental
features of disc talking machines and disc
sound records, and will institute proceedings
against all parties making or selling without
license, machines or records covered by these
patents.

This Company has reilllered the word “Gram«-
o-phone” as a trade as applied to the sale
of -oum: reproducing machines, their parts, and
ories.

a
BERLINER GRAMOPHONE C0., Limited
MONTREAL

e

§
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NEW STYLE

ON THE MARKET
The “LEADER,’’ That's its Name

The “‘Leaner" at $100 is a completely enclosed upright Colum-
K
bia “*Grafonola” presenting un exce ptionally attractive and really artis-
4 Hcappearance. 1t contains all the new constructive features that
LT :
1 find place in the present Columbia products
LU

It is the fiest instrument that can be had for any price up to S100
that has an enclosed record compartment This holds 72 records,
and is removable, enabling the owner to substitute record albums if
desired

The “Leaper" is a winner sure.

The New Columbia “Leader” $100 Send in your order early.

THIS NEW
EQUIPMENT

On all Columbia Graphophones
and Grafonolas

Fhis new Metal Motor-board has many pionts of
wreat merit

I'he new bayonet joint tone arm is constructed on the
Motor Mechanism and Metal Motor Board

principle of the acoustical properties of ban instruments,
No. 1 ind

§ start and stop lever

neter Ihe new No, 6 reproducer has already been presented to

the trade.  Other features include a speedometer and a
push-button hinge, lock and release. These exclusive
features are all valuable and important ones, which every
Columbia dealer should be familiar with, in order to

properly present the new Columbia product to the public.

Columbia Graphophone Company
363, 365, 367 Sorauren Ave., Toronto, Canada

Creators of the Talking Machine Industry, Pioneers and Leaders in the Talking Machire Art Owners of the
Fundamental Patents. Largest Manuf s of Talking Machines in the World. Write for
‘“ Music Money,” a free book you ought to have,

—;—
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HAINES BROS.' REPRESENTATIVE VISITS WEST.
Mr. J

strong Clo.,

W. Woodham general manager Foster-Arm
Ltd returned to their head office in
Toronto from a seven weeks’ tour of Western Canada,
extending from Sault Ste Marie to Vietoria.  While
under normal conditions Mr. Woodham would doubtless
have secured mor

business, he considered his trip an
eminently successful one, having opened up several new
agencies and secured encouraging orders from firms who
are already familiar with the Haines Bros. and Mar
shall & Wendell instruments,  Mr, Woodham stated that
the usual western optimism was apparent, wherever he
went, great things being expected of the crops, which
now look very encouraging. The difficulty of securing
money, however, is having a very noticeable effect

This heing Mr. Woodham's first western trip in the
interests of piano business, he was agreeably surprised
with the cordial manner in which he was re eived
Through the courtesy of Mr. Jock Smith of the Winni
peg Piano Co., he saw Winnipeg from that gentleman's
automobile.  He likewise toured Vancouver as the guest
of Mr. Thomson, and found veports of the
courtesy o
every

unvarying
Mr. James Fleteher of Vietoria, true in

In the other centres visited by him Mp
Woodham was hospitably treated, and

respect
altogether re
turned with a high opinion of western courtesy and im
pressed with the faet that castern manufacturers do not
personally visit the West frequently enough

PERMANENT DISC NEEDLE.

The announcement of Doherty Pj
nipeg regarding their Jewel needles for talking ma
chines is of interest to retailers. A permanent
factory needle is something that will appeal to all users
of dise machines using needles, and it is a simple matter
to give the Jewel needle a trinl. The Doherty firm are
inviting dealers to send for samples, vemitting the re
tail price of $1.50 each, on which a rebate will be made
where dealers decide to handle the line, There are three
needles, soft, medium and Joud Doherty Piano Co.,
Winnipeg, are Western Canada distributors

of Win

10 Co,

sitis

MORE ADVERTISING FOR VICTOR LINE.

Berliner Gramophone Co., Ltd., recently announced
to the trade their decision to increase their advertising
and printing appropriation for the coming year hy
$30.000 over that of their previous fiseal year, In ““His
Master's Voice' Bulletin the Berliner firm explain their
reason for doing this as follows:

“Many will no doubt wonder why in the face of a
demand already much greater than the supply of our
goods, we take this step, and our only reason for doing
80 i8 to keep up and inerease this demand, so that our
dealers may be sure of an casy, a steady and at certain
times of the year a clamoring demand on the part of the
public for our wares. A part of this money is going to
be spent in your town for your henefit, to help you sell
our goods. It's up to you to do the rest. We might say
that we very seldom eall the attention of our dealers to
the great amount of advertising we do, as the advertis-
ing speaks for itself, and this announcement is merely
to let every one know that we will be ‘on the job’ more
than ever this coming year.”

Wusic
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BACK TO CANADA.

\ Canadian who has heen making good in the
trade of United States, and now returns to (
Mr. Harry N
liams & Co.

piano

anada, is

for Hurteau, Wil

Briges was formerly with
]

Briggs, salesmanager

of Montreal, My

the R. S, Williams & Sons Co., Ltd., with which firm
he severed his conneetion five years ago, to go with the
plano  department of John Wanamaker's New York

store.  Two years later he went to San Francisco as
salesmanager of the Koller & Chase branel in that city
In seven wonths he was promoted to the manag rship of
that firm's Portland hrane) time Jater he
transferred to th
branch, and was also made advertising

Nouthern California

Sone was

management  of the Los

Angeles

This dual position

M. Harey N. Briggs
come to Montreal as salesmanager for the Hurtean, Wil
lams Co., as stated

Prior to taking up his duties, Mr. Briggs spent some
weeks in Winnipeg, relieving Mr. B, ¢ Sexthes in the
management of Cross, Goulding & Skinner, while on his
Western trip, and at the same time conducting an im
portant clearance sale. My, Briggs reach
Montreal about the middle of July. e expresses the
pleasure that it is to him to return to Canada, and many
friends of his in the treade wish him unqualified suceess
Mr. Briggs is a brother of My J D. Ford, the
capable manager of the R. 8. Williams & Sons Co.'s
talking machine department, and like the latter, his first
experience in the music trade was in the talking machine
branch,

plans  to

THE COLUMBIA CALENDAR.

The Columbia Graphophone Co. have notified their
dealers of an arrangement whe hy the latter can secure
monthly ealendars in any quantity.  The idea of the
calendar is to notify the customers of the retailers of the
new records being put on sale. The calendar each month
is to show a portrait of a Columbia artist, in this way
familiavizing record purchasers with a dozen Columbia
artists during the year.

e
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The most striking feature of the
Phonograph business today is the

Blue Amberol

a four-minute, practically unbreakable Record that is one

of Mr. Edison's greatest achievements,

Its extraordinary tone and strength have brought forth
greater interest and enthusiasm than ever before among dealers
and customers, |t superiority affords the quickest, easiest /
argument for you to put over, The volume of its sales s on

the increase steadily.

What is the answer? Why simply this:  Stock the
Blue Amberol and the whole Edison line. Push it.  Get

your profits.  Write to your Edison jobber now.

e ———

THOMAS A, EDISON, Inc., 103 LAKESIDE AVENUE
ORANGE, N.J,




CANADIAN

Music

REGINA DEALER VISITS EAST.

Mr. Gower, of the firm of Child & Gower, who are
the Nordheimer and Steinway agents at Regina, was a
recent visitor to the east, and holidayed at his old home
in London.  This was Mr. Gower's first visit to the cast
ineight years, and naturally he noticed many changes
in the way of progress in Toronto and in his own native
vity of London.

Speaking of the state of trade, he reported that sales
and collections had kept up remarkably well with his
firm, in view of the much-talked-of stringeney in the
money market, e considered Regina about the most
favored centre in the West, as huilding was proceeding
without interruption, and town trade in all lines con-
tinued good.  In addition to the piano lines named,
Child & Gower do an important trade in  Columbia
graphophones and records.  They recently stocked one
of the new Columbia Grand Graphonolas,

MUSIC AT THE EXHIBITION.

The management of the Canadian National Exhibi-
tion at Toronto are looking for an attendance of one
million this year. Last year's attendance was within
8,000 of this number.  Among this year's musical at-
tractions will be the Irish Guards Band and Conway's
Band.  This is a United States organization, with a
splendid reputation, and its membership includes many
of the leading soloists of Gilmore's Band. Two coneerts
will he given daily.

The Trish Guards will also give two concerts daily,
This band was introduced to exhibition visitors in 1903,
and was so well received that a tour was made from
Const to Coast,

It has heen suggested that with the Trish Guards and
Pat. Conway’s Band, *it looks like Trish year in musie
at the Canadian National Exhibition,"’

A CLARIONET CASE.

Word is reccived from Guelph that an old country-
man named A, Burton, was committed for trial at the
police court vecently, hy Col. White, J.I°., on a charge of
stealing a clarionet, the property of the Guelph Musical
Society band.  Burton pleaded not guilty, but there was
evidence to show that the instrument had been loaned
to him, and that he had pawned it for $5.50. The instru-
ment was valued at 70, Burton, after he had pawned
the instrument, skipped the city and was arvested at
Freeman, a village near Burlington, a few days later,
and taken hack to Guelph,

HAVE COMBINED FORCES.

Mr. Oliver Hawkes, of Messrs, Hawkes & Son, Lon-
don, the well-known publishers of military band and
orchestral music, visited Canada recently, with a view
to making arrangements for the carrying of a complete
stock of their orchestral musie in the Dominion. The
outeome of Mr. Hawkes' visit was the combining of the
forces of The Frederick Harris Co., of London, Eng-
land, and the Hawkes & Son concern, in so far as
Canada is concerned.  The business hitherto carried on
under the firm name of The Frederick Harris Co,, will
in future he known as The Hawkes & Harris Musie Co.
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AN IMPORTANT ANNOUNCEMENT.
Editor, The Canadian Musie Trades Journal,
Toronto, Ont,

Dear Sir:—As you have heen good enongh to open
your columns to letters having hearving on **The Sheet
and Book Music Situation,” 1 am sending this impor
item of news, which | am sure will be of great int
to the Canadian music dealers

At a committee meeting of the ** London Music Pub
lishers™ Association” two weeks ago, it was decided to
prepare a special list of those British copyrights which
are now  heing reprinted in the United States of
Ameriea, and in many cases illegally imported into the
Dominion.  This list will contain works irrespective of
publisher, provided that they have heen reprinted in
the United States, At the present time so many of the
dealers maintain that it is impossible for them to know
what may or may not legally be sold, and there is not
the slightest doubt that the catalogue now in preparation
will greatly assist the Canadian wusic dealor to avoid
infringing British copyrights by importing and selling
these reprint editions of British copyrights,

Yours faithfully,
W. Easraan

On behalf of **The London Music Publishers’ Asso
clation,

HELD ANNUAL PICNIC.

Vietoria Park, Niagara Falls, was u scene of activity
on Friday, June 20, when the employees of the Auto-
Pneumatic Action Co., Ltd.. and Sterling Actions &
Keys, Ltd.. both of Toronto, held their annual pienic,
The party to the number of 230 were taken across Lake
Ontario by the steamer “Cayuga,”" reaching the park
about 11 am. A good time is reported, although, un-
fortunately, the programme of sports arvanged was in-
terrapted by rain. It was subsequently decided to run
off the sports at Centre Island on Saturday, July 19,
which event will be made the oceasion of a hasket pienice.
The committees to whom eredit is due for their efforts,
were O, Glatt, chairman, J. F. Nightingale, se retary,
and R, Nelson, W. Lantz, F. Benham, W. Fulton, 11.
Danielson, . Mervidew, G, Childs, (', Kett,

THE HOHNER CATALOGUE.

A new catalogue of Hohmer musical instruments has
heen printed for the Canadian trade,  Oyer seventy
different harmonicas ave illustrated, almost forty ae-
cordeons, and the concertinas are also shown,  The
newest line featured, however, is their selection of gut
violin strings, with which Messrs, Kohler & Hough, the
Canadian Hohmer representatives, are meeting good sue-
The Hohner catalogue will he found a useful
text-hook to any musie dealer handling small goods.

COSS,

C. . Goepel & Co,, D York, have leased the entire
building at 134,136 East Thirteenth street, which will he
used as a storage warchouse.  This building was where
the noted Sam Paul Club was located bhefore the New
York police went strongly after the gamblers,  This ex-
punsion by Goepel & Co. is the result of its continuously
growing business and is in direct line with the earnest
endeavors on the part of Walter E. Goepel, head of the
house, to render service to the trade.
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CANADIAN MUSIC
TRADE NEWS.
Mr. E. P. Haw kins, of Chicago, well known to many
i the music trades of Canada, was a recent visitor to

Toronto

In 1912 Canada exported to Australia musical in-
straments valued at $17.600. as against $18,100 in 1911,
and $19.600 in 1910

The annual meetings in connection with the (C'ana-
dian Guild of Organists, will he held in Toronto on
September 11 and 12,

The Halifux, N.S., branch of N
Ltd., has heen conducting
and violing ut

H. Phinney & Co.,
a special sale of accordeons

reduced prices,

Mr. George H Suckling, the Nordheim r dealer of
Edmonton, and who is one of the hest known piano men
m Canada, is on a visit to Europe,

An important enlargement is heing made to the large
factory of the Otto Higel o, Ltd., in Toronto The
addition being to the new King street wing

Mr. P. Bone, who has charge of the Canadian busi
ness of Beare & Son, the London, Eng., violin house, has
heen spending a fow weeks among the trade at Ottawa,
Montreal, Quebee and other points

Mr, 1L W. Burnett, of Burnett Piano (o "oronto,
has received word of his appomtment to the office of
commissioner by the Piano Merchants’ Association of
America, in which he
the freight bureau,

The Calgary Industrial Exhibition was held from
June 30 to July 5. Phe four hands that supplied musie
were, the 91st Highlanders from Hamilton, the Loth-
bridge City Band, and the Citizens’ and 103rd Regiment
Bands of (; s

Mr, H. Culverwell, late
London, England, recently
route to Winnip where he goes to take the
ment of the JJ MeLean Co.'s shoot music
goods department

Mr. William Hartmann, of the Perforated  Musie
Co.. Toronto, has returned from a week's holiday in
New York City, where he had a most enjoyable time
While in New York, My Hartmann met several old
friends, among whom was Mr. 8. A, Lichtenstein, of the
Peerless Piano Player whose factories are at St.
Johnsville, Ny,

Mr. A. G, §
of Columbia Gy phophone (o,
in Toronto recently, from a visit to leading
the Maritime Provinees, M.
panied by Mr. Willson, manager of The Dictaphone de-
partment, which branch of the Columbia busin is
giving such exeellent results

Among recent visitors to the factory of the Peerless
Piano Player (o, St dohnsville, N.Y., was Mr. J. D
Williams, of Sydney, Australia, My Williams i
minent inthe moving picture field in Australia, and
controls a namber of modern photo play auditoriums
In all of these there is said to be Peerless Orchestrions,
which the proprictor praises highly,

has also been made » member of

with the Orchestrelle Co,,
passed through Toronto en
manage.
and small

Co.,

irquharson, general manager in Canada
returned to headquarters
centres in
Farquharson was aceom-

no-

Mr. J. R. Lawson, colleetion manager at the House
of Nordheimer’s headquarters in Toronto, was married
recently to Miss Minnic Ahhot of this vity, o, who is

is popular among those who know, kept
guard over his intentions, hat the hoys got
in time to give him a

as modest as he
excellent
wind of his projected contract

merry send-off  Mr, and Mrs. Lawson visited a number
of points on a honeymoon trip

In a communication to his office in Toronto, Mp.
Frank Stanley, who with Mps, Stanley is spending the
summer in Europe, said, “Canadian pianos and Cana-
dian people have it *hands down’ on Continental pianos
and Continental people.” While in Lue rne, Switzer-
land, My Stanley met My, . Y Chown, of the Woprm.-
with Piano (', Kingston, who, accompanied by Mps,
Chown, is also touring in Europe.

In the reference to the R. 8. Williams & Sons pienie
in the last issue of the Journal, it was stated that Mr,
Edison helped vefepee the ball game, Some of the
Journal’s readers doubtless inferred that Mr. Thos.
Edison graced the oceasion with his presence.  This was
not the case, however, as it was Mp Stanley Addison,
manager of the Carey Piano (0., of Hamilton, which
firm is owned by the R, § Williams & Sons (0., who
divided the umpire's duties with My, Berliner

Mr. €. Rehder, head of Bowmanville Foundry (o,
Ltd., r ntly returned from a three weeks' husiness
and pleasure trip throngh the Eastern Stat returning
via Yarmouth, and calling at g number of centres he.
tween there and Montreal Mr. Rehder was accom-
panied by Mrs, Rehder, and the trip was commenced on
the 38th anniversary of theip wedding,  Business with
his firm, Mr. Rehdor reports very good, with orders stil]
in excess of output

Mr. I . Fiteh, Canadian manager of the Universal
Music Co., has returned from his vacation, which he
took advantage of to visit his firm's headquarters in
New York, and to go out to their factory.  After seeing
the player rolls heing eut by the most modern methods,
and under the supervision of the company's staff of
as well as learning the titles that are the
itinent, Mr, Fiteh returns
s in making their

musicians,
hest sellers ull over the
better ahle
selections of player

The J. P Seeburg Piano Co., Chicago, have closed a
lease on the seventh floor of the factory building at No.
415 South Sangamon street, in which the Seehurg plant
is located.  This will give the company an additional
10,000 square feet of floor Space, and it is to be used as
the orchestrion department. The lease is notable, as it
illustrates the rapid growth of the § whurg  husiness,
Last January the company added a large floor to its
plant, therehy doubling its capacity, It was thought
when this addition was made that there would he ample
room for all purposes for some time to come, but the
merease in the demand for the Seeburg product since
the first of the year proved this reckoning erroneous,

Mr. Norman Brow nlee, manager of the Willis & Co.
branch at Ottawa, has returned to that city after g three
weeks” motor trip through Ontario and the States of
Michigan, Ohio, Pennsylvania and New York. Accom-
panied by Mrs, Brownlee, as stated in the latest issue
of the Journal, Mr, Brownlee motored to Toronto, where
he called on a number of firms in the trade, also going
to Woodstock and visiting the Thomas Organ (o.'y
plant.  After visiting friends in Leamington My, and
Mrs. Brownlee crossed at Detroit and toured the States
named, returning hy way of Buffalo, Rochester, Water.
town and Ogdenshurg, My, Brownlee returned home
without accident, much henefited hy  his interesting
outing,

than ever to advise dea

musie,
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Mr. C. D. Patterson, salesmanager Willis & Co., Ltd.,
Montreal, accompanied by Mrs, Patterson, passed
through Toronto on a recent holiday trip.

Mr. 1. G. Stanton, general manager of the R. 8.
Williwms & Sons Co., returned to Toronto from an in-
spection of their branches at Winnipeg and Calargy,
and proceeded to Montreal to spend some days with
their branch there,

Mr. A A, Beemer, of Mason & Risch, Ltd., who ac-
companied his firm's exhibit on the Made-in-Canada
train that toured Canada, is back at headquarters in
Toronto, and reports the greatest of interest on the part
of the people in communities visited.

Among many piano houses who end their fiscal year
on June 30, is that of Gerhard Heintzman, Ltd., conse-
quently during the first week of July the onerous duties
of stocktaking were looked after. The large, new addi-
tion to the factory, already announced in these columns,
is making satisfactory progress,

At the 19th annual convention of the Music Pub-
lishers’ Association of the United States, the following
officers were elected :—President, Walter M. Bacon,
Boston; Viee-President, Michael Keane, New York:
Secretary, Walter Eastman, of Chappell & Co., Toronto,
New York and London, Eng.; Treasurer, E. T. Paull,
New York.

Smith & Smith, of Sydney, N.S., have removed to
their handsome new warerooms in the Ross Block on
Charlotte Street.  For the formal opening there was an
extra large display of pianos, organs and player pianos,
with windows specially dressed in honor of the ocea-
sion.  One window was devoted to the talking machine
and window display, while the other was dressed with
copies of the **White Rose Waltzes,”” which was pre-
sented to friends and patrons as a souvenir of the open-
ing. The store, which is artistically decorated, is just
a few doors north of Smith & Smith’s former location.

Mr. J. K. Sherlock, of The Sherlock-Manning Piano
Co., London, is on a business trip through Western
Canada,  While present business is nothing more than
seasonable, Mr. Sherlock’s reports indicate good fall
trade, if erop expectations are realized.

A PAPER FOR BANDSMEN,

The first issue of ““The Canadian Bandsman and
Musician’” is out, and is full of interest to bandsmen
and members of orchestras. 1t is a sixteen page publica-
tion, printed in two colors, and liberally illustrated. A
special supplement carvies a large half-tone engraving
made from a photograph of the delegates to the recent
convention held in Toronto by the American Federation
of Musicians. Of this convention an interesting account
is given. While the editor of this new publication has
correspondents in many points, he will doubtless appre-
ciate any items and information pertaining to the doings
of bands and orchestras. Many music dealers are bands-
men, or are in close touch with bandsmen, so that they
could contribute a service hy getting in touch with this
new publication, the address of which is 145 Yonge
Street, Toronto.

BAND CONTEST AT BARRIE.
In the band contest at Barrie on Dominion Day,
Lieutenant Alfred Light, bandmaster of the Artillery
Band at Kingston, who was the judge, awarded prizes
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as follows :—First class bands: 19th Battalion Band of
St. Catharines, first place, and 12th York Rangers,
second place.  In the second class hands, the Citizens®
Band of Port Credit secured first prize, and Ivy Band
of vy, Ont,, second, In the cornet solo contest in the
evening, Perey Peel, of St. Catharines, secured first
prize, and E. E. Farringer, of Toronto, second. In the
hand marching contest, the 12th York Rangers won first
prize, which was a silver plated cornet, contributed hy
The R. S, Williams & Sons Co.  The 19th Battalion Band
of St. Catharines won second place,

Among trade visitors to Barrie for the occasion, were
noticed Stanley Addison, manager Carey Piano Co,,
Hamilton; Thos. Anderson, Hamilton; 11 Y. Claxton
and B, A, Trestrail, of the R. 8. Willinms & Sons Co.,
Toronto, and Mr. Roberts, of Chappell & Co. Mr. L. ¥,
Addison, bandmaster  of  Barrie, was  warmly con-
gratulated on the suceess of the competition, he heing
largely instrumental in bringing it about.

NEWCOMBE COMPANY MOVE,

Simultaneous with the end of the Newcombe Piano
Co.’s business year on June 30, came the announcement
that their retail branch would remove on August first
from the present location on Richmond Street, to 359
Yonge Street,  The new location is on the cast side of
the street, about midway between Gould and Gerrard
streets.  The building is a three storey brick and stone
structure of comparatively recent build, and has lately
been remodelled and a new plate glass front put in,  The
main floor, which was above the street, has heen lowered
to the sidewalk level, and altogether the building makes
very handsome piano salesrooms,

The company's offices will he on the first floor, leav-
ing the entire ground floor for display purposes. The
premises have a frontage of twenty-seven feet, and a
depth of about one hundred and fifty feet, with a lane
at the rear. The Newcombe Piano Co. have taken a six
years' lease,

As stated, the firm's year has just recently ended,
and proved to be one of the hest in their history, with
the factory output entirvely sold.  The shareholders of
this firm have reason to congratulate themselves on the
energy and close application of their general manager,
Mr. T, J. Howard, whose aim is always the improvemeni
of the instrument and the business.

The office boy had been discovered in a lie, It was
not one of the ordinary prevarications of our every-
day world, but quite a serious and deliberate mendacious
effort.

Do you know, my lad,”” asked a clerk, in kind tones,
““what becomes of lads who trifle with the truth?”’

““Ay,”" was the confident reply, *“the hoss sends them
out travelling when they grow up!”

"

“The time will come,”” thundered the suffragette
orator, “‘when woman will get a man’s wages!”’

“Yes,"" sadly muttered a man on the rear seat, ‘“next
Saturday night.”’

Guest: Look here! How long am I to wait for that
half portion of duck T ordered?

Waiter:  Till the other half is ordered hy some-
one, We can’t go out and kill half a duck!
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"“Only Columbia instruments have the true,
round, natural fone; and when a man is
investing the pn(r of @ machine, that is the thing
to make sure of,

*'Only Columbia instruments have the features
that make that tone possible ; the perfect, sensi-
live, scientific reproducer ; the conlinous, unin-
terruptedincrease of tone-arm and tone. chamber. '

*'Only Columbia instruments have the tone
control leaves, which control the volume of sound
by precisely the same device as employed in the
greal pipe organs

*‘Only Columbia instruments bave the rmnd
compartments in the form of pivoted cradles.

88 Wellington St. W.

HAVE YOU READ

And digested those radical statements in the upper left hand

corner of this announcement »
the good of your income :
and records.

If you could only realize the field there is in
the average community for marketing Colum-
bia Rena Records you would stock and fea-
ture them. We stand ready to give our
dealers an excellent service in Columbia Rena
Records — the old country music.

THE MUSIC SUPPLY CO.

TORONTO

Columbi

O
17871 Washington's Farewell Address, Deliyered Sept. 19,
NEW RECORDS Advance lists Webster's Reply to Hayne delivered to Congress in
for August u
” The Curse an hhmu H 1 adosi)
Down Old Harmony Wa er) . Peorloss Quartet
T Un Peuw D Amour (A Little Love) T Mcobn Silosu)
Vietor Concert
VICTOR RECORDS FOR AUGUST, Danse Styrienno—Caardus Michiele Vietor Concert
179740 We'ye t o Parrot in our House, Pretty Poll
rt-Muir) 8y
Manufactured By ot i, Let Her Go, Lot Her Go ‘(Bayha Jentes)
BERLINER GRAMOPHONE 00, LTD, MONTREAL. B
1 Rnookey  Ookums, One-step  (562) Snookey-Onkum
Maid's Ball™* “There's n Girl in Huyaga'
ictor
_ 10-INCH DOUBLE-DISO—00c. You're a Groat g Bluo Ey Medley, O
17356 Shall we Moot Beyond the River (HastingsRice) 0 You 8i Bellg '+ inda You
tarry MacDonough Won't ] e u're n Great
Mmont Y'-nuuli 4 (Bliss) Percy  Hemus by, " ““That OM Gretof MO
17457 Buffulo » n.h vn.m ) (Xylophone) ., William N, Reite : "
Danee egory) (Bells) William N, Iteits 12-INCH DOUBLE-DISC—$1.50
17458 Come and Kins your 15t Baby (Brown. A, Von Tilzer) 15303 Extase (Ganne)
di Jones-Billy Murray Andante (Floliman) “eoil Rosario Bourdon
Mirandy and Me (Honhan-Vandermere) 5304 Nights of Gladness Walts (Bosion Walis) (Al
olen Clarke Walter J. Van Brunt v
17459 Bunshine and Roses (Kahn-Van Alsty Maori-Tango (Tyers) ictor Military Band
wi-Jomes F. Harrison 25205 Song ) N (548) —Chorus,
Just Say Again You Love Me (s foldstein) Orleans n 1 Walts wn You
i Hurrison e hat Ol Chor
Floating Down the River on the Alabam (Brown ¥or Tila Bumble” ot itde e rnmn
Leidelberg Quintet, with Will Oukland s ou're u Great Big ,-.l Buhy
Ragtime Regiment Band \llhmu\- Vietor
videlh, g! with Wil Qaklund Song Medley No. 6, Bnyder Specialy—Choru
17162 Last Night Wax the End of the World (Waita] b Von Tilzer hoo'* o, “When 1 Lost You'': Chorus

Vietor Military “ulul

M ||u||< s Wedding Day (One-ste
17363 & Mexander  (Mandolin  Sols)
%)
hou Azure Lakes.  Die Himmel Riau

Come Waere My
Thou Art te Me

Love Lies Dreaming (
u Flower (Du Bist Wie

oster)
eine Bl

Solo and Chorus.
Chorus, ‘At the

Take

Ookums'';
! Devil's

of Love

Military 1,
St

Ir. Thais Meditation (Massenet) (550)
) Humorexque (Dvorak Op. 101, No, 7) (528
Wormser 107 North Caroline Minstrels (4 =My Rainbow

)
Neapolitan
degele

Trin Alike to M.
th

Military Hera

Neapolitan Trio SA008 e step—*‘Good Bye Boy:
asting Moon  (Murphy-Marshall n Grass Grew ANl Rowedr pos Do as 3
delberg Quintet, with Wil Oukland
Just @ Dream of You mirn (Klickman) When T Lost You, Medley Walte—tWhen T Lost
Hayden Quartet Long as the Shamrock Grows Green,
Love's l|||| Sweet Song (Bingham Molloy) Baker
John Anderson My Jo Baker 82,0
My Turkish Opal from " Constantinople u..uu...u \\lllmlm\ = 12-INOH DO""“““ ~$2.00.
Peerless  Quartet WI040 Angel's ’I: n'|l||t|n‘ (Brag ’ o
San Francisco Bound (Trving n.-rhm Il-«r 8 Quartot Largo erxes—1798) (Handel)
Military Fscort March (Lindsny) “Victor Military Band
On the Wing Gallap Vietor Military Band 12-INCH SINGLE-DISC—$1.25,
Love's Smile ( Barcirolli) Guido Gualdini TI8R6 Gems from Hmnlnllu (Verdi)—Chorus, Pleasure Calls us
Frolic of the Coons (A Piccaninny Gumbol)’ (Gurney) and €' Caro Nome: Duet, Sun of the Soul
Fred Van Eps man in Fieklo; Quartet; Fiaie Vietor Light 0,

You have — well one other thing for
Are you selling Columbia Graphophones

Rena Records.

Me lm-k to Ih- ‘Garden
B, (5
\nlnr \ﬁx rd
Maximilian HIl-
\!uxmuhnu l'|lx.!|f
1

Take Plenty of Shoes

Victor Mllll nn
Come Back to Frm
Vietor Military Band

or Herbert's Ore n.u(m
Victor Herberd
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10-INCH PURPLE LABEL—90c.
G014 His Lullaby  (Healy-Jacobs-Bond) . Luey Tsubelle Marsh
10-INCH RED SEAL—$1.265.
G404 Mefistofelo—Dai Campi, dai prati (From the Fields) (Boito) (In
n ) Tohn MeCormuck
o Day’ (Browning Protheroe) (In English

hut

y Willinmns
o' Mine (Kipling Tours) ‘
12.INCH RED IIAL $2.00.
b \\nlu Chopin_ Op. 64
Ffrem /vm .lm
B

Hmun
Moi o Ma Mere (Tell me what Mather)
d

t (In Preneh) Lucy Tsabe! \h

y MeCormnek
) (A Rehubert, Op, "9
by Rosario Bourdon

Herbert Witherspoon

THMN Der Lindenba un (The Linden '
5 (In German) Piano e

10-INCH VICTROLA-8$2.50.

STI61 Lascinti Amar Leoneavallo (In Ttalian) Enrico Caruso

s -INCH VICTROLA —§3.50.
RT506 Sandmannchen  (The  Little anulmml' (Mo (In German)
(514 Geruldine ¥ AIFNH Louise Homer

12INCH VICTROLA—$3.50
KRAAZ A Pastoral Rosalinds  (Veracini)  (Tn Ttaliun)  (478)

KR4S Ave Marin (Gounod) (In Latin) Piane ace. by Eugene L
iolin Oligato, Efrem Zimbalist
Away from  Him  (Wagner
Johann Gadski
Then—Aet TIT. Verdi (Ttalian) (Part 2)
Pasquale  Amnto

SR8 Tunnhauser—Zurack  Von
Ae (In German)

K038 Aidn Su Dunque—Up T
511

COLUMBIA RECORDS FOR AUGUST.

SYMPHONY 12.INCH DOUBLE-DISC RECORDS —$3.00.

BT L G da i), “Cielo ¢ war'’ (Heaven and Ocvan)
In Ttalian, with orchestes
Martha (Flotow). **M'appan’’ (Ah! so pure).  In Ttalian, with
archestr
SYMPHONY DOUBLE.DISC RECORDS.
First by Lnem. Marcel, the Eminent Mezzo-
Soprano—$1.
ABISZ Otello (Verdi),  Ave Maria thion Mary), In Ttalian, with

orchestri

Thow Art a Child (Weingartner).  Tn_English, with orchestra,
. Two Concert Numbers by Morgan Kingston
\S1T6 Hiawatha. Onavay, Awake, Beloved (Cowen). Tn English, with

(Calevidge Taylor),  In English, with orchestra
Two by Olitzka—82.00
') (Grieg

In German, with

(Tsehnikowsky). Romance de Pauline.  **Oh, jeunes
(Oh! dumsels fair).  Tn French, with orchestra
12-INCH ll.lm LABEL Donu DISC RECORD—$1.50.

ASARO T Voenl Gems,  (

|||uv|,\ R

Student  ( Millocke
htlu- Soprano, and Reed Miller, T

10.INCH BLUE LABEL DOUBLE-DISC RECORD-$1.00.

Two More Irish

AT Mother Machree (Hall o

My Beautiful T

st
d Miller, Tenor, in

Song. R

Andres Sarto. Bavitone.  Or-

v v Me (Ab). Elsie Baker,
ler, Baritone. ehestra
Kerns, Soprano,
smp.
A% BT

e for Vielin
Marshall  Lufsky.

Heinie _and_ Charles Schuetze.
ALAOG As T Sat Ip--n 3 ar Old Mother's Knee (Skelly) win
Oakland, Counte: ne Orchestra
With ANl Her Pnul!n l Love Her Still
land, Counter-Tenor rehestra accomp
ALEHG The Flower Garden Ball (Schwartz).  Dolly 1um|nl|\ (Mrs. Pere
w h Orchestra_accomp.
Million Like Yon (Nl lmunz\ anuel
3 w8 Quartet.  Orchestra aceomp,
Hl INCH DOUBLE-DISC RECORDS -$1.25.
(Tschaikowsky).  Prince’s Bund
endelssohn).  Prince’s Band
V' s (Valse Mauve) 1Ih>lwdn-|) Prince’s

Will 04

Romain,

AMT

ASARL

knml (Reinhardt and Peters).  Waltzes.  Prinee’s

O
\3478 Tange Argontine (Cy Dance music. Prince’s Buand
Tl On. Missouri (Carroll), Tarkey Trot Dance music. Prinee’s
Band
10-INCH DOUBLE-DISC RECORDS —85c.
MIB4T Chie, Chie, Chie. Chie. Chicken (Btampe ). Ada Jones, Soprano,

Ana' .nm..- Goes oo, Adn Jones, Soprane, and Walter Van
Hrant Orchestra sccomp.

A1 The Midnight Attack (Holst). = Prine

Independence Guard-March (Martin).

s Band
Prince's Band,
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AL343 Sunshine and Roses (Van Alstyne),  Peerless Quartet. O
How Could T Know!  (Brown and Grant),  Pe
Orcliestra aecomp
VIS5 AL the Od Muid's Ball (Berlin),  Byron G, Harlan
Arthur Collins, Bavitone,  Orehextra aceomp.
Um On the dury (LeBoy). Walter Van Brast, Tenor. Or

less Quartet

por, and

(SETE

Ahert Caphell,  First
Tenor,  Orchestra aecomp.
Aibert Camphell, ¥

or, and

in Km Tenor, and
Henry

ALEUR Modley of 8

Medley of

NEW EDISON RECORDS.
FOR AUGUST.

AN

BLUE AMBEROL REGULAR-656c. each in Canada.
0 Favorite  \irs rv..m Frmin Fdison Light (
My Hero—The Cho o Elizaheth Spe nnd Chor
Gartund of Od Fashioned Ih Manuel Romain
Inrk and Harry Anthony (John Young)

z

Comic nnu
Victor Herbert nml His Ore

ght was the End of the World, Tenor, Charles W llun‘nu-n

at Upon My Dear Ol Mother's Knee, Counter-tenor

Will Oakland and Chorus
4 Juhn (The Lover's Quarrel) Waltz song
Walter Van Brunt
and baritone
Tames F. Harrison
rick 1. Wheeler)
n Charles D' Almaine
in the Orchestra—The Sun

1788 Mury

1780 She Sleeps "neath the Ol Ohio Rive
Hurry Anth Ane
Young nnd Fr

1700 Jim Lawson's Me
1791 You Can't Play

shine Girl, Co ong Maurice Burkhart
You're ot Rig lllln Fyed Baby, Male voices.  Premier Quartet
Whistling Jim, Coon song . Ada_Jones

2dison Mixed Quartet
neello,
umental Quartet
r Collins and Byron G. Harlan
or Walter Van Brunt
entimental song
Will Oakland _and Chorus
1708 Sweet Dreams of Home, Bells Charles Dan
1800 Oh, You Silv'ry Bells Ada Jones and “I“ Murray
1801 Then You'll Remember Mo—The Bohemian Girl. T

ing Hands, Saered

Beautiful Beeke
of the Tyrolienne (Hord

Songs in_Trish
the River Shan

l‘hnrh-l Hackett

1802 My Little Persian Rose Medley Twostep
National Promenade Band

Tasper's Farm, Rube duet
§ Porter and Byron G. Harlan
Guard Fife and Drum Corps
Barito Frank Croxton
o Quartet
Riison Coneort, Band

AUl “Araund, Comie son

1803 Down on T

Nution:

1804 On Parade Medley

1205 Father 0'Flynn (014 Trish
1= agtime Vielin, Male vol
1% awworm
1508 And the Green Grass Gr

1800 Jesus, Lover of My Soul
1810 Tnvereargill Mareh "
1811 When the Rall is Called Up Yonder, Sae

)I k  Military Band

n Mixed Quartet
Toots Paka's Hawaiians
Mumps. Character song rene Franklin
T Lm Waitress. Character song Trene Franklin
Vb he a Janitor's Child, Character song. . Trene Pranklin
the Pamily. Character song. .. .Trene Franklin
mic song Harry Lauder
t Again, Scoteh chorus song
arry Lauder
steh comic song. . Harry Tauder
¢ Lassie, Scoteh comie song
Harry Launder
1 Love a FLas Seotch comie song Harry Lauder
Wee Hoose 'mang the Heather. Scotch comie song
"lrr\ Lander
BLUE AMBEROL CONCERT$1.00 each in Canada.
28168 Andante eantabile—Quartet The Hoffman String Quartet
169 The Sweetest Story Ever Told. Tenor Oryille Harrold
3R170 Rimplichus Walts Armand Veesey and His Hungarian
rehestra
Marie Rappold

1812 Aloha O vlm-n.l! to Thee)
B i i

¥ Duisy. 8
T We

IRID Just o We and Daoris,
1820 Tt's Niee \\hcn You Love a W

Roprano

28171 Agnus D

MUSICAL MERCHANDISE PRICES ADVANCE.

Still further inereases in prices are announced hy
European manufacturers of musical merchandise, and
which hecome effective on July 1st.  During the past
vear several advances have heen made, covering practi-
eally all lines that would come under the head of
“Small Goods.””  The reasons are the usual ones of
inereased cost, resulting from scarcity of labor and
higher wages and inereased cost of materials. Advances
reneing from fifteen to twenty-five per cent. partienlarly
apply to cheap violins, resins, hows, fifes, “cellos, pie-
colos, concertinas, accordeons, ete,

P
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A NEW $100 DESIGN.

Announcement s made by th Columbia Grapho
phone Co. of their putting on the market a new design
oF machine called the “Leader.” 1o sell at $100 The ac
companying illustration shows this model, with an en

closed record “npartiwent, the capacity of which is 72

records. This compariment is removable, permitting

the substitution of p ord albums it desiped

The New Columbin **Leader

The new metal motor board will also he g feature
of all futupe graphophones and grafonolas produced hy
the Columbia Company.  The new tone arm, which is
deseribed as th hayonet point tone-arm, is constructed
on the principle of the aconstical properties of band in-
struments

THE THOMAS ORCHESTRAL,

One of the newest designs by the Thomas Organ and
Piano Co., of Woodstock, Ont.. 18 their orchestral organ
This is their Style 54, and can be purchased with or
without pipe top.  Ref. rring to this organ the makers
of it say:

he orchestral organ contains eleven different sots
s, seven of them being full five octaves each, The
acolian harp, a heautiful soft string-like set consists of

tWo rows, each of them of three octaves, in the lower end
of the keyboard, Above it is the rich, soft duleiana set
of two octaves, giving added he auty and volume to the
upper registers.  The ful) powerful pedal hourdon and
the soft pedal diapason sets, of 30 notes each in the
pedal clavier complete the number Seribner’s cele-
brated resonating tuhes are used, in combination with
the melodia set of e These tubes of wood, through
which the sound is allowed to pass, not only inereases

the volume, but at the Mime time give it a rich and
sympathetic quality of tone There are 584 separate
reeds in the orchestral organ, ranging in volume and
quality from the deep sonorous tones of the pedal bour
don, to the brilliant, penetrating notes of the piccolo
and those of the exquisitely sympathetic aeolian harp.
In fact the combinations effected are far greater and
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more varied than in g pipe organ of double the cost
The action contains all the latest improvements, and is
constructed so as to give durability, a light, responsive
touch and a promptoess of speech which makes it a
pleasure to the performer.  The arrangement of the
stops and of the other

"SSOrIes is such as to give the
player perfeet control of the instrument, The hellows
made specially large and powerful, ensuring at all
‘nt supply of air,”

times a suffie

BERLINER GRAM.0.PHONE COMPANY'S ONE
PRICE SYSTEM UPHELD BY COURT.
Medicine Hat Concern Perpetually Enjoined from
Cutting Prices,

A concern known as the Medicine Hat Musie Co., of
Medicine Hat, Alta,, formerly duly contracted d ers
of the Berliner Gram-o-phone (', Limited, decided to
&ive up the talking machine business, and, entirely over.
looking theip obligations in regard to the maintenance of
prices, advertised Vietrolas and records at ent prices.
An injunction was inmmlmtul_\' applied for, and on the
sixth day of June, 1913, in the Distriet Court of the
Distriet of Calgary, before his Honor, Judge Winter, it
was ordered that the injunction granted herei ) restrain-
ing the defendant, its servants and agents from selling,
offering or advertising for sale at the City of Medicine
Hat in the Provinee of Alberta, or elsewhere in the said
Provinee of Alberta, any Berliner Gram-o-phone, Vietor
talking machines, Vietor records or supplies for the said
machines, at g price or prices less than the licensed
retail price of the said goods.

A LOCAL OPTION EXPERIENCE,

““A piano man has to he all things to all men," said
one of the fraternity recently, by way of introduction to
an account of a little incident that drew on his versa
tility. It had been tipped off to him that a certain

farmer was a good “‘prospect Accordingly he Jost no
time in getting to the farmer’s place. It was a 20-mile
drive from home, or from any place of refreshment, heing
n a local option district When he arvived the “pros
pect” wag away, “wouldn’t return until seven o’elock
for supper,”” informed hig wife, “and he won't buy a
piano just now anywy she emphatically  declared,
This, of course, would have heen discouraging to an
ordinary mortal, hut not to a piano man, specially as
the husband would return by seven o’clock This
information interested him, hut he did not show it
Instead, he explained that his horse was rather jaded
after the long drive, and as the nearest hotel was 20
miles distant, he asked permission to put his horse in
the stable. The wife, with peal farmer hospitality
acquiesced, and the piano man was invited to stay to
supper.

Promptly at seven the farmer came, but he was not
disposed to he very warm in his greeting when he learned
that the stranger was g piano man However, hig wife
explained the situation, and soon they were gathered
around the table, The subject of local option naturally
came up, this heing a local option district, as stated, and
suddenly the farmer asked his guest what he thought of
it. For reasons of his own the piano man did not care
to take a chance on saying what he actually thought,
and the farmer was only too ready to explain where he




CANADIAN MUSIC

stood. He was strong in his approval of local option.
“Those are my sentiments exactly,”” heartily approved
the vis and he was even more fervent than his host,
which pleased the latter very much, and they entered
upon a lengthy discussion of the evils of drink. *‘I'm
glad you eame,” said the farmer, “‘glad to have had
this talk with you, and glad of your stand on this ques-
tion, but,”” said he, his gladness suddenly clonded, *“as
you are a stranger to me, I don’t know whether you are
sincere or not.”" “Exactly so,”" responded the piano
man, and as you are a stranger to me, | don’t know
whether you are sineere, so we will have to trust cach
other.””

This seemingly settled the farmer’s doubts, and he
immediately launched into the question of pianos: hy
eleven o’clock he had signed an order.

WORTH THINKING OVER.

Miuke the people wateh your windows and you will
find that it pays, is a picce of advice offered hy the
Thomas A, Edison Ine., and it is worth not merely say-
ing it's a good thing, but actually putting into practice,
The Edison firm’s stand is supported hy this reason-
ing:—*Not long ago there appeared an advertisement
which had for its caption “ Wateh Our Windows.”” That
is to say, the people who ran the ad. figured that their
window displays were so important that they  spent
money advertising them.  They knew that they could
make their windows tell their story and they proceeded
to do so. Now it is hardly to he expected that any
dealer would go to this extreme and advertise his win-
dow displays, but it does show in a striking way how im-
portant the windows of a store ave if they are properly
handled.

SOF conrse, every dealer, in the country will make
some special effort to dress his window at holiday time,
But why not continue to give the window periodieal at
tention? 1Is not the fact that everyone trims his window
during special seasons an acknowledgment that attrae
tive windows are recognized as an ass 11 it is worth
while to decorate a window at a time when every one
else is doing the same thing, how wuch more effective
it is to decorate that same window during the vest of the
season when others are not doing so.””

A CUT AND PHOTOGRAPH FILE.

Aceepting a new position, a salesman, who was ad-
vertising man too, found a miscellaneous collection of
half-tones, zines and photographs, which were constantly
being loaned, and of which there was mno ecatalogue,
record, or follow-up. Realizing the advantages of some
simple method of systematizing this work, he instructed
a boy to have a proof ““‘pulled’” of every plate on hand.
Each proof was pasted on an 8 x 11 “‘second sheet.”
The proofs and ents were then divided into classes, ae-
cording to suhj Jach class was indicated by a sug-
gestive initial letter, and the proofs were so lettered ; the
proofs were numbered conseentively from one up. The
¢lass initial and number were punched upon the side of
each eut toward the bottom of the page. These cuts
were then filed by classes, and the class initial marked
upon the various drawers of the cut eabinet.  The
proofs were arranged alphabetically by initial letters,
and by number in each class, in a vertical file just be-
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low the cut eabinet.  Back of the proof file were placed
the photographs and  drawings, similarly arranged
Whenever a new eut was received from the engraver,
the engraver’s proof was mounted and the file thus
hrought up to date

Whenever plates are now sent to the printer, or
are loaned for any purpose, this fact is noted, with
the date and the return date, on the back of the proof
sheet. A three by five inch card is then slipped into the
daily follow-up file, indicating the time when hy tele
phone, messenger or letter, the ent is to he returned

MEET ME AT NAPANEE

“an Luven Brox. of Moscow  and  Napanee  arve
L merchants on an extensive seale and, as they
state in some of their poctical advertising, they have
lines *“for the living and the dead.”  They represent
the music industry with pianos, organs and talking ma
chines, and in some of their edvertising literature an
nonunee their piano business to the public as follows:

We will show you our pianos,
OF different make and style:
And il you want to deal
Will make it worth your while

We have the Gerlard  Heintziman,
The Neweombe and some more,

That can give the sweetest nusice
This side the other shore,

We will deal with you for anything
Under the sun or moon,

So just for your own sweet sake
We cannot deal too soon

We have been dealing in pianos
For fifteen
And many a satisfied customer

s O more,
Is now on the other shore

But some ave left to share
The hest of musie here,

And to thank VanLuven Bros.
For not being very dear.

WHAT GONBTHUT!B A GOOD VARNISH.

By a Varnish Manufacturer.

A good varnish has good body, sufficient to give good
lustre, vet not too heavy to work hadly and dry unevenly.
It works smoothly under the brush and spreads in a thin,
even coat, free from streakiness, still has sufficient con-
sisteney, It is elestic when dry and will not erack. Tt
is durable and for outside work particularly indifferent
to the effects of moisture and atmospheric conditions. Tt
adheres tenaciously to the material to which it is applied.
It is of good color that will not darken on exposure. A
good varnish is good only for its particular purpose, as
a varnish “‘long in o0il”’ is intended for exterior work,

floors, ete., while a varnish “‘short in 0il”" is intended for
inside trim work. The safest method is to use the var-
nish which a reliable mannfacturer recommends for a
given purpose, for that purpose.

How may varnish be tested? Varnish may be tested

—
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for paleness by
glass vigl,
by holding
Varnish may he
couts to two Meces of

Placing o smal Quantity of it iy 4 thin
and omparing it witj, any standard sample,
both samples to the light
tested for woeqp by applying two
well dried carefully sandpapered,
newly  planed wood.  One pj of wood should pe
conted with the standard Sample—the othep piece with
the varnish 1o he tested,  Plyee both picees in a exposed
exterior situation and note fpopy, time to time the ap.
pearance of the work The piece which loses its hi]
lianee and cracks in the shortest time has heen conted
with the inferiop varnish.  Of coupse by this test, you
must compare two varnishes intended for the same pur-
such as two interiop varnishes, efe., and not two
entively diffopent varnishes s un exterior varnish and
an interioy varnish

Anothey simple tost is to revarnish any suitable sup.
face with the Suspected sumple, and w hen the varnish s
vhm'mn.'hl_\ dry, rul jt quickly with the finger. If the
NeW varnish erumbles up quickly, it evidently containg
an inferiop gum or most probahly 4 large pProportion of
rosin. - A good copal varnish eannot be removed in this
way. A method of testing varnish for asticity is to
aApply two conts of it to a shoot of linen and after it hag
properly dried, fry its ﬂn\ilvili"\ or tendency o chip off
hy erumbling hetween the hands,

pose,

THE AUSTRALIAN TARIFR

The taviff on sicea] instrumenty ente
monwealth of Australia is as follows .

ring the Com

81 Musiea) Instruments, noe i;

Musieal Boxes; anolas, and

other A hments op Articles

n. e i, for rendering Musie hy

Mechanien) Process; ang Met

ronomes and the Jike 20 per cont 20 per cont,
82 Organs, Pipe 1 20 per cont
83 Motal Pipes for Pipe Organs Free,
84 Pianes and Pianoly Pianos

(n) Grang ecach £14 L£12

or ad val, 35 pereent. 30 per cont

Whichever rate roturns the
higher Quty.,
cach £7 £6
or ad va)
whichever rype returns the
higher duty
(e) Puarts thereof, n, o iy un
der Departmental Ry
lnws ad val
Instruments, parts of,
PRROFiOs: —Actions in
w0 irts; Strings; Polts
and Felting; Hammers and
Ivories; Handles anq Hinges
for Pianos; Vi Mutes and
Chin  Rest Holders for at
taching to Bang or Orehestra)
Instruments, Pianola, Aeolian
and similar records for
ing
Process | 2008044 e
Military Band unq Orchestral
Musieal Tnstruments; Bas-
soons;  Baritones; Bombard.
ons;  Buglos;  Clarionettes:
Cornets; Cornophones;  (or,
Anglais (Wood) ; Cymbals;
Cor. Tenor (Brass); Contra
Bassoon (Bragy) Doblophon-
es; Drumn; Double Bnn»u;

(b)) Upright

A3 pereent, 30 por cont,

20 percent, 15 per eent
85 Musien)

and

musie |y

Free, Free,

A86
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Euphoniums;  Pluges;
Harps; viz, Py
Freneh, Koenig 1 nor, and Vo
cal Ballad; Musett i Oboes or
Haubois; loes;

Horns,

Saxophon
nes, Trampots; Ty
;  Violins

and
Fia

Violoneellos Hpipes;

not being toys

seolets, Free Preq
HE WOULDN'T KEEP UP.TO.DATE,
An application to the Music Trades of Frank

Markword's tale of Aminidab Brown, who for.
tunately hag few “‘Kindred Spirits'’ i the Retail
Music Business in Canada.

A music deglop of faint renown wWas Aminidah Aloy
sius Brown, And the stock that rested within his stope
was of that vintage of days of Yore,  The pristine glow
that it used to wear was knit wit, the raveled sleeve
of care And you couldn’t hyve told with g sack of gold
Just how such instruments could be sold.

But thepe they were, and yYou'd have to jnfer
Some credulous he op confiding hep came
from the stope of Brown the wherewith to “grace’ gome
house in the town.  Now, as time went into the vale of
tears and the shadowed peglm of the passing years, the
folks who lived in the town of Brown surveyed his wares
with the hint of a frown, for they’d seen the Sime sinee
their carliest day and they looked, in truth, somewhat
Passé— gy though entering the state of A mild decay
For in daily press and in magazines, in type and pictupe
was shown the means to grace thejp homes in the enl
tured state thyt's known to all ag the up-to.date, And
"twas only a question of time, perforce, when they took
the full mail ordep course,  To the catalog house and
the ity stope the orders flowed, and flowed some
And housewiyes talked of tong) schemes and mission
Ipes and all the dreams that make the home of modern
line—the home, you know, like Yours and mine.

But Brown couldn’t geem to understand, considering
how long §e'q lived in the land, how the folks he knew
could go and do the things that made him feel g0 blue,
But the faet remained and Jife Was strained, and hig
mind was sore and his heart wag pained; and i mat-
tered not if ho wept and wailed, the durn il opdors
still wepe mailed and music” in epate came on hy
freight in manner y«icknniny to relate,

So he Wamed the folk whe lived in hig town, e
blamed them up and across and down. 1o cussed eaty-
logue house and eity stope, and the goods they sent on
past his door to the homes that he would gel) no more,
But of all he mentioned in and ot of his town, he failed
to include Aminidal Brown,

Well, there came a day when the sheriff grim served
agrimmer wpit of foreclosure on him, and the door was
closed and the window-pane sajq good-hye to Brown in
business again,

And this is really the story of Brown, 4 man of ex.
ceedingly faing renown, who i brought to your notiee
simply to prove that in city or hamlet the world do
move: that if yoy want to win, you've got to show you
have the ginger ; You have the know, or elge the marker
that’s placed at the head of Your shallow plot in the ¢ ly
of dead wil] snecinetly relate “Aminidah Brown, pity
his fate, he simply wouldn’t keep up-to-date,””

that
and hore away

more
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UNIFORM SYSTEM OF BOOKKEEPING FOR
RETAILERS.
By G. C. Rooke, C.A, Regina.

is undoubtedly a fact which cannot he questioned
that commercial development of a high order cannot
he attained by any community unless it is accompanied
hy some system of aceurate accounting, and this at onee
stggests the use of some convenient means of recording
transactions in a permanent form.

It would also appear to he heyond dispute that the
foundation of eredit is corveet hookkeeping, and the
more uniform the methods by which the accounts are
recorded, the more uniform will be the results obtained
It the vesults of the operations of several businesses
have heen arvived at hy the same methods, the relative
values of the items on the balance sheets will be the
same, and each balance sheet may be sized up on an
equal basis with the others, in proportion to its show-
ing.  This is looking at the matter from the standpoint
of obtaining rvesults for the purpose of seeuring credit.

One of the first ohjects, however, of the keeping of
hooks is to he in possession of an aceurate record of
the amounts owing to the proprietor of a business and
of the amounts owing hy him to oth vs, 1f this result
is arvived at by the use of the double entry method of
hookkeeping—which is the only system that will ensure
relinble results—other important and necessary infor-
mation is hound to be secured, such as a correet record
ol sales made and of goods purchased.

In a trading husiness the only information required,
in addition to that mentioned, for a business man to be
acquainted thoroughly with the condition of his busi-
ness and the amonnt of profit and loss, are the expenses
of operation and, finally, the inventory of merchandise
on hand, the latter being arrvived at by a process com-
monly known as stock-taking, familiar to yon all.

Coming to the practical part, this is simply a com-
prehensive explanation of a simple system of accounts
for general storekeepers.  This system has been designed
by a committee of the Chartered Accountants of Sas-
katehewan, by request of the Canadian Credit Men's
Association, with a view to the ultimate realization of an
ideal condition of affairs in regard to the uniformity
of retailers” balance sheets, which can only be obtained
through a uniformity in bookkeeping methods.

The point that the designers of this system espe-
cially wish to emphasize is, that although it is only in-
tended for small retail businesses, where proprictors de-
pend upon themselves to a large extent in recording their
various transactions, the principles laid down are appli-
cable to any retail business, and the system only needs
expansion to make it fit the larger concerns. Consider-
able time has been devoted to ensure:

1—That the system would be readily understood.

2—That it would give the results required by hoth
the storekeeper and the eredit men.

3—That the initial expense of installing the system
would he reasonable,

To ensure simplicity, so far as is possible consistent
with the prineiples of accountaney, it has been found
advisable to deviate a little from the orthodox way of
treating some of the books, more especially with regard
to hills payable.

It is not expected that this system will be of service
to those who are not prepared to devote some little time
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to giving it careful study and thought, but is for those
who are determined to utilize some system which will
give the result of their trading, show their profits or
losses, their assets and liabilities. To prove that it is
workable and will give the results required by the aver-
age storekeeper, a partial set of transactions for one
month have been drawn up, from which the entries
into the new books designed have been made. A study
of them will enable the storckeeper or his hook-keeper
to know how to deal correctly with similar items.

Counter Checks—I1t is advisable in connection with
the accounting end of the store, that all customers’
orders should be recorded on counter checks as they are
received, whether the sale is to he cash or eredit,

Bank Deposits—It is advisable that all cash re
ceived—and by this is meant hoth ecurrency and
cheques—should be deposited in the bank.  Swall ex-
penditures can be paid out of a petty cash cheque for
that purpose, say for $20 or $25. At a convenient time,
when the bulk of the money has been used, a cheque
should be drawn for the exact amount spent, and the
various items charged up to proper accounts in the sy
noptic. The amount received under this cheque will
bring the amount of petty cash in hand to its original
amount. This method of dealing with petty cash items
is entirely at the option of the storckecper,

Drafts and Notes Payable—Under the present sys
tem of wholesalers’ business it is usual for the whole
sule house to make drafts upon the retailers in aceord-
ance with the terms upon which the goods were sold.
When these drafts are presented for acceptance the
amounts of same should be checked up with the state-
ment of account from the house drawing the bill. If
correct the draft may be accepted.

The hill should then be posted to the hill hook, en-
tering, in addition to other particulars, the exact date
upon which it fulls due. It is most important that a
close wateh be kept on this book, so that when a hill is
nearing maturity, which the storckecper finds he is un
able to pay in full, the house drawing the hill should be
written to without delay with a request for the neces
sary extension and reasons for same.

When the date of maturity ves, if the bill is to
be paid in full, a cheque should he drawn in favor of
the bank where the draft is payable, full particulars
heing placed upon the stub of the cheque, and an entry
made in the bill book in the speeial column provided
for that purpose. 1f a partial payment is to be made,
and advice should be in possession of the storckeeper
from the house interested allowing an extension of the
halance, in this ease a cheque should be made out for the
partial payment instead of the whole amount.

Purchase of Merchandise—A copy of every order
should be kept on an indexed file until the invoice ar-
rives. The order should then be taken off the order file,
checked with the invoice, and, if correct, attached one to
the other and placed on an invoice file awaiting the
arrival of the goods, at which time the goods are
checked with the invoice. If everything checks out cor-
rectly the invoice may at once be entered in the synoptic,
which contains a special column for the number of the
invoice, As soon as the entry is made this number is
placed on the invoice in a prominent place, in the event
of the invoice heing for paper bags, wrapping
paper or other goods which cannot be actually classified
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MUSIC DEALERS

SEND US YOUR ORDERS FOR ALL POPULAR, CLASS]-
CAL AND STANDARD BOOK AND SHEET MUSIC.

Musgrave Bros. & Davies, 114-115 Staip Bldg., Bay St., Toronto




CANADIAN

WISIC TRADES JOURNAL

GERHARD
HEINTZMAN

LIMITED

TORONTO

CANADA

FACTORY

61.75
SHERBOURNE ST.

HEAD OFFICE
and
SALESROOMS

4143 QUEEN ST. W.

opposite
CITY HALL.

GERHARD HEINTZMAN
PIANOS

TANO buying economy lies in securing the greatest pos-

“Built by a
Master”

sible value for your expenditure ; it does not lie in paying

the lowest possible price for a piano.

Perhaps in no purchase which your customers m ke for
their home does it pay so well to pay for value as in the pur-

chase of their piano.

Real value is not a matter of a well finished case. That
But a well

finished case may easily hide a poorly made mechanism

is desirable and to be had with any good piano.

The magnificent cases of the

GERHARD HEINTZMAN PIANO

celebrated as they are, yet are but incidental to the piano’s

value

Here is & piano built with an earnest
thoroughness, through the past half cen-
tury, that carries it through years and
years of exacting service. It is not affec-
ted by climatic conditions but preserves
its marvellously rich tone indefinitely.

GERHARD HEINTZMAN
PLAYER PIANOS

within the reach of the public in their several territories

“The player
for the

Home”’'

ER before was it so easy for music dealers to put it

to attain to an intimate knowledge of the best music.

There are countless owners of

GERHARD HEINTZMAN PLAYER PIANOS

who thank these instruments for a whole new world of cul-
ture and enjoyment.

Anyone can play a Gerhard Heintzman player piano.
Its tone, case, and the care taken in its construction are all
that you find in the Gerhard Heintzman piano. Itis controlled
by the best obtainable player action that it is possible to pur-
chase.

Gerhard Heintzman players improve
the musical atmosphere of the Home.
The longer your customer owns one the
more he will thank you for selling it to
him.
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Let us make highest-grade Pianos ONLY. "

The Mason & Riscl, decision of 187] 1

That decision that punciplr- proved its soundness from the very start,

and we haw never (‘hdnged i,

To-day, of the excellent makes of Pjajos on the universal market, the

Mason & Risch stands out as a rec gnized Leader,

For it makes its own standards in every part and phase and function that

€0 to make a Piano what it should be |

Splendid materials, expert wurl(manslnp, absolute standardization of all

parts — these are the factors which contribute to establish the unusual character
of the Piano bearing the Mason .« Risch name, a small thing to lok for, a big
thing to find 1

SELL what you KNOW s successful !

DON'T speculate!

MASON & RISCH Limited

TORONTO




