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If You are
Planning the Greatest Success

For 1916
You Must Include the

COLUMBIA

In the fact that it was impossible for us to de-
liver much more than about 75 per cent of the total
demand for Grafonolas this year there is both regret
and pride regret because you and we could not add
that business to our sales, and because your customers
were dissappointed. Byt at the same time it is for
you and us to be proud that so many more penple
wanted Columbia than even We n our confident op- ;
timism expected. 4

We will be able to do better pext year—oplans that we have been
working on, including substantial additions to the factory, are well ‘
under way, and that will mean a greater output of every Grafonola
type. So don't let inything deter you from making your 1916 plans
on big, broad and sane lines, always remembering that the Columbia
Is a lnnn((\'rln—the-bank Proposition, !

Write for “Music Money,” a booklet full of meat for
those dealers interested in quick and frequent turnover

of capital,
e
Graphophone Co., Toronto, Canada

@

Note %

Columbia Products are Made in Canada




CANADIAN MUSI TRADES JOURN AL

{
1

Martin-Orme Style 30 St. Julien

HIS handsome piano is in satin finished antique mahogany. Height 4 f,
6} in.  Length 5 ft. 3} in, Depth 2 ft.3} in. It is a full-toned instrument
of very graceful design. Patented Duplex Bearing Bridge and Capo D’Astro
Bar.  Furnished also in walnut or richly figured or matched burl, Highly
polished or satin finish,
Like all Martin-Orme pianos, this instrument embodies the exclusive
Violoform system of installing the sounding board,

which holds permanently the
‘ —————="_permanently the
true tonal (!ualll\'.

This piano is also unsurpassed in value, and dealers will find it a splendid

5(‘”(‘74

The Martin-Orme Piano Co., Ltd.

Manufacturers of Pianos and Player Pianos of the Highest Grade Only
Ottawa, Canada
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One House will fl] your
orders for two grades of planos
and two grades of players

Listowel Factories

-

It's a time-saver, a money-saver, and a trouble Xmas
saver to get two grades of pianos and two grades @rvrtingx
of players from one firm. In the end it's all

that and more when both lines are top-notchers, The personnel of the

s the “KARN™ and the “MORRIS” are, | KARN-MORRIS or

ganization wishes you

Each in their field absolutely and positively un- and yours a very
beatable value. Tty then and know for yourself. :ip b Chetstsnss Sea-

The Karn-Morris Piano & Organ Co., Ltd.

Head Office ~-WOODSTOCK, ONTARIC
Factories - WOODSTOCK and LISTOWEL

The MORRIS Piano is a first class re-
tailing proposition. It is your sure
means of landing the sale where your
party is not prepared to invest the larger
sum necessary for a KARN. It gives
great value, great tone, and always
great satisfaction.

Only one design is here shown, but get
the Morris catalogue, and see all oar
offerings. There's the Morris Player,
too—don't forget that.
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We all have good reason to
spruce up-—ginger up —and
work up piano sales

Woodstock Factories

New ﬁ ear Rgtail conditions are better. A”. indicqtions
pomnt to a healthy improvement in business.
@rrvtingz Look at Canada's Savings Bank Balances,
e oo B Commercial reports, sales records, and the
AN, MORRIS o greatly over-subscribed Government War Loan.
gesition: widhes you They all spell “better times.” The year 1916
continued financial suc- will see good piano business. Your best pre-
- Smghaet  the paration is to arrange for the selling of KARN
NI A and MORRIS Instruments.

The Karn-Morris Piano & Organ Co., Ltd.

Head Office WOODSTOCK, ONTARIO
Factories —~WOODSTOCK and LISTOWEL

When a piano is needed for the
Musician, the Home, the School,
or the public Hall; when some-
thing is required above the cheap
and medium grade class; when
the finest in tone and enduring
qualities is sought—with the
price a secondary consideration,
you can meet any and every
competition with the “KARN"
—and win out.

Don't let day after day go by
without the KARN agency. Get
it to start 1916 with,
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P The Doherty Piano Co., Limited, takes this opportunity to P\
P y

¥ extend to the entire trade the Season's Greetings and to wish g

¥ each one a very Merry Christmas and a Happy and 2

¥ Prosperous Nineteen Hundred and Sixteen in the Piano B

¥ Business »

W =

o

/ - i

Clinton Style 10. “Made in Canada.”

Y()l‘ want the DOHERTY for a LEADER. Then the

Clinton line supports the Doherty T'he Clinton piano

value cannot be duplicated to meet the demand for a veally first

class piano at & price under the cost of the most expensive
nstruments,

DOHERTY PIANO COMPANY, Limited

HEAD OFFICE and FACTORIES

> CLINTON . ONTARIO Qo Taee

Doherty Owners

e




DOHERTY PIANO VALUES
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DOHERTY PIANO COMPANY, Limited

Established
1875

Piano Profits Mean to Dealers

Q A Merry Christmas

. Good Values Mean to the Patrons

A Happy New Year

The Doherty Style “ C* Louin XVI * Made in Canada.”

others. The root of the matter is the margin of profit you are able to

maintain between cost and ««-IImL price, consistent with entire satisfac
tion of customer. Doherty "P opular” pianos are profit-makers They
command a higher sales price in relation to their cost than other lines,

I :\[R\ merchant knows that some pianos are better money-makers than

We will be pleased to mail catalogues and prices of the complete
Doherty line of Pianos, Players, Organs, Benches and Stools.

HEAD OFFICE and FACTORIES

Over 70,000

CLINTON, : ONTARIQ  Doherty Owners
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WHAT ARE YOU IN BUSINESS FOR?

THE Piano Merchant who “just drifts” will never be on speaking terms with
SUCCESS.

You will never arrive unless you set for yourself a definite goal.

What is your aim? What are you in business for?

If business getting is your sole object rather than business buildi“g, the Nordheimer
Proposition may not interest you. But if high ambition has stirred your imagina-
tion—if you look forward to a time when success in a large way shall have
rewarded the efforts you are making to-day—then consider yourself wor?hy to
represent the Nordheimer, and the Nordheime: worthy of your representation.
We do not mean to paint any picture of quick and easy profits, The

point is, that every time you win with a Nordheimer, you win in a

big way. You gain not merely the profit on that sale, but the - J

inestimable benefit of a completely satisfied customer. And Reputa-

tion—Prestige—will result,

Stop and think a moment Vo S
You cannot have failed to note the rising tide of public preference - ~1
for the Nordheimer > J
You must see that Nordheimer representation marks a dealer as

eligible for such honor and profit as come only to those who

claim the patronage of the must critical 1
You have to admit the ability of the Nordheimer to dominate the

buying preference of any community it enters = ,J
If you believe in your own ability to dominate the piano situation s
In your district—then make sure of that leadership by identifying

yourself with this, the leader of Canadian pianos | F

What are you in business ‘or?

e —————— ——

still open.

S —————————— —— (]

Nordheimer Piano & Music Co,, Limited ’
TORONTO

Properly qualified representatives for some territory /
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The Gourlay An Heirloom |

Head Oifice and Factories:

NLY a treasured posses-
sion that will not de-
teriorate with time is

worthy of consideration to
become an heirloom in the
family. It must have a bind-
ing association of pleasant
memories in the home—the
enjoyment of which is re-
called and lived over again by
its very presence. The Gour-
lay piano is made with a
solidity of construction that
gives those wearing qualities,
absolutely necessary in a
piano that is to be used con-
stantly for years.

A Gourlay for that reason
is a gilt edge investment
which repays itself a thousand
times in life-long pleasure
and joy derived from its
never-failing appeal to re-
finement, beauty and charac-
ter.

UALITY is the first and
Q last thought through-
out the whole course
of its fine construction. The
materials used are of the
highest grade procurable re-
gardless of the cost Only
when the Gourlay piano be
comes the finished product of
the most thorough artistic
workmanship that scientific
knowledge can devise—then
only is the price figured.
This Gourlay standard of
quality first and price second
is universally approved in
musical centres. The fact
that the Gourlay is con-
structed to weather the sever-
est test of time and to hold
its beauty of tone with re-
liable strength and character
renders it a highly valued
heirloom for any refined
home.

Gourlay, Winter & Leeming, Limited

309353 LOGAN AVE Toronto

Canada

Warerooms
188 YONGE STREET
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world,

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS,
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

TO THE

PIANO »» PLAYER TRADE

< (G

.
Player Accessories. Felts, Cloths,
Tracker Bars, Transmissions, Brass and :
Rubber Tubing, Rubber Matting for PunChIHKS
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Leather.

Imported French and also Domestic
Bushing Cloth - Hammers.

Send inquiries, accompanied by Samples, for
Prices, stating Quantities required.

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Gentlemen,

During our many years' connection with the
Canadian piano trade we have made a great
number of friends and customers. At this happy
season of the year we are most desirous of having
them in mind and saying to each one: * A Merry
Christmas to you, and good success in the year
to come.”

Yours faithfully
Chon. J° Tisier
[#

PRESIDENT CENTRAL VENEER €O,
HUNTINGTON, W. VA.

\ Manufacturers of Soft Yellow Poplar Veneers
| December, 1915 for Cross Banding—Output 200,000 feet daily
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STERLING

MADE-IN-CANADA

ACTIONS AND KEY

ol
DAL ELa
AT
Py AND K

& IONS 2
Ny gy gpasers s

ANIEL WEBSTER NOTHING but  the

says, “Sterling means best ivory, nothing
conforming to the Highest but the most skillful match-
Standard  Genuine.” ng, nothing but the most

= bl competent  workmanship

The name “Sterling i "
) ; goesinto “ Sterling Keys. i
in the world of piano

actions is peculiarly fitting, They are made “right” J
Sterling Actions are widely in every detail and do
recognized as conforming credit to the highest grade
to the highest standard, Canadian pianos.
Sterling Actions & Keys, Ltd.
Toronto - Canada

|
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The management of the FOSTER-ARMSTRONG COMPANY,
l.lMlTED, desires to extend to the trad

e the season's greetings and

to (()llp]f’ with this an expression of their sincerest appreciation of

and thanks for the loyalty of their dealers throughout the year just

closing.

POSITIVE
CONFIRMATION

The President of an important
Ladies’ College has this to say of
his experience with 10 HAINES
BROS. upright pianos:

“Four years ago | supplied all the
piano rooms of Statesville i'emale College
with HAINES Upright Pisnos. In order
that | might do so, | disposed of all the
pianos that were in the College

“After four years test of the instru
ment, which (on account of the large
number of piano students) was exacting,
I have this report to make:—

“The pianos have stood the
service well, and are practically
in as good condition as when |
bought them. | am very much
pleased with the HAINES BROS
Pianos. They are as handsome
in appearance as is fitting for
a practice instrument; they are
of sweet and clear tone, and the
fitness of the piano to stand
hard use is excellent.”

We also make the Marshall &
Wendell piano which is the best
value for the money in Canada

Foster-Armstrong Co., Limited

orrice. 4 Queen St. East, Toronto.

J. W. WOODHAM E. BIRCH

J. BETZNER
Gen. Manager Factory Superintendent

Accountant
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Let Universal Rolls Back You Up In
Getting More Roll Sales And More
Player Sales In 1916

Popular music, patriotic hits, light classics and the standard classics—
you get it all in the Universal Catalogue. Since the reduction in
prices no discounts to customers are necessary. You Mmaintain
prices, increase your profits, and popularize the player.

A GOOD LIST OF ROLLS FOR DECEMBER
METROSTYLE.THEMODIsT (88-Note)

302278 A-Dreamer. Waltz Medley ............ - . Arranged by H. A Wade $1.00
302264 A Jingler. One-Step Medley .. 89354 %8 5 Arranged by H. A, Wade 1.00
302222 Ba“ymmmry and Biddy McGee. (Chin-Chin) S ++. Terence Lowry 45
302246 Cousin Lucy. Selection .., . . T T 7 e 2 Kern & Wenrich .90
302202 Floalmg Down the Old Green River. One-Step . . ") - Cooper .50
302228 Hesilaling Blues. Fox Trot ., e e BT g .. Handy .35
302292 Hip-Hip-Honray. Selection ,, . | - .. Arranged by H. A, /ade 1.00
302288 Keep the Home Fires Burning.  ("Till the Boys Come Home) . .~ - . Novello .50
302206 Kinky, One-Step .., ., R A v vk s ... Bernard .40
302248 Little Grey Mother Who Sits All Alone One-Step *+revves. de Costa .50
302224 Neal of the Navy, One-Step ... . . R . ST . Bayha 45
302238 Princess Pat. Selection ,,, 1" oA A - Victor Herbert 1.00
302284 Remick's Hits Medley Overture No. 15 J Arr. by | A Bodewalt Lampe 1.00
302232 Wedding of the Sunshine and Rose | , 1353 Al Gumble 45
301914 Klavierutuck. Op. 4, No. 3, Etude . . T ry- T y Halfdan Cleve 1.00
METRO.ART (88-Note, Hlnd-Pllyed)
202393 Al for You. Princess B s n e s e *teseavis Vietor Herbert .50
202382 Blame it on the Blyes, Fox Trot ., @ ' O IO . Charles Cooke 45
202414 Georgia Grind. Fox Trot ,., .1/ """ **tesiceis,, Ford T, Dabney 40
202418 Lotus Land, Two is Company . = """ A TN . Briquet & Philipp 50
202366 Love, Here is My Heart . = """ T L +++.. Lao Silesy .50 |
202344 Serenata, La. (Serenade) . ' S Victor Herbert .65 |
202364  Since You Turned Me Down .., .. s +++ Shelton Brooks 50 |

202388 Beauty's Eyes | .. .. -« F. Paclo Tosti 75 |
202384 Innamorata (Beloved). F. D. Marchetti .55
202394 Could the Dreams of a S8 4 e Arthur Lange 45

arr;
these “Popular Rolls' appears in this
issue of Canadian Music Trades Journal,

The Universal Music Co,

The oldest and largest Music
oll Company in the world,

10, SHUTER STREET . TORONTO - CANADA
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YOU

—
Who appreciate the selling force of a quality
piano at rock bottom price will find that in every
EVANS BROS. instrument. Our designs em-
brace one to harmonize with any style of home
turnishings, gving vour customers all the needed
range of choice.
EVAN BROS. tone cannot be overdone in your
selling talk. It is consistently pure and sweet,

and has no e ———————————————————
e ————————————————————————————

lack of vol
ume when
ever required.

The quality of every material going into the
production of every EVANS BROS. piano, and
the care with which every stage of manufacture
is carried out is for you a
protects.

EVANS BROS. reiizé., Co., Ltd.

INGERSOLL 3t T ONTARIO

protection that

HE tone of the CRAIG piano is of rare quality. Whether pleyed to produce a
T large volume of sound or a sustained singing quality, the CRAIG piano is
always noted for its pure, sweet, sympathetic notes,
The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is instantly responsive—one that is capable of per-
mitting you to render your favorite numbers according to your tastes—one that
and keeps in repair.

L ESTABLISHED 1856 —I The Craig Piano
Company

Montreal - Canada

lasts
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IN THE FIELD OF PIANO
HAMMERS AND STRINGS
THE NAME BOHNE IS
YOUR INSURANCE POLICY

W. BOHNE & CO. 5:6 Richmong st w. Toronto

AND AT 134th ST, and BROOK AVE. NEwW YORK

To the Trade:

We wish you a Ha

STANLEY

PIANOS
241 Yonge St.

Toronto

ppy Christmas and all
prosperity in the coming New Year, and
we thank our customers for their pat-
ronage during the past trying year,

It will Pay you
to know and try

The Stanley
players and uprights

The piano that has won a success in Toronto,
second to none. Styles from a dainty boudoir
model, 4 ft. 2 in. high, with a wonderful tone, to
a large imposing Louis design, 4 ft. 9 in. high, and
every instrument with a tone and finish to satisfy
the most exacting taste. Prices to meet the keenest
competition. Write for a sample on free trial,
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The Canny Piano Man Says:

"Show me. If WRIGHT PIANOS will give
me certain decided advantages in going out
after 1916 Trade—I'm game
agency,"

That's just the point—we can ¢

| want your

how you, prove conc lusively that the WRIGHT PIANO
has many specific advantages. If you'll arrange to talk business, we can tell you of

dealer after dealer, whose experiences in handling the WRIGHT have been so satis-
factory that he has made it his Leader. You can talk tone in selling WRIGHT
PIANOS every hour of every day. The rich singing qualities are there to back you up
ABOUT WRIGHT PLAYERS? The pumping of the Wright Player is light and easy,
and the pedal control of the most effective type. The nature of the Player makes it

used far more than the straight piano.  The W right Player has the needed extra
strength—and more

A new addition to our plant in 1915—

a greater output provided for in war times—
Doesn't that whisper something to y

ou that sounds like good business?

Arrange to talk it
over with us—soon

WRIGHT PIANO CO., Ltd.
Strathroy, Ontario.

15

IF

—you have prospects who want
to invest the price of a piano
in a brand where every dollar
goes into qlmllly~dnd qun|il)’
only—

—If you want the pPlanos you
place to possess a tone that
will get you other buyers;

—If you require pianos that are
absolutely right from casters
to top;

—If you desire the finest avail-
able basis for a piano agency;

Your solution is

o s s : The Mendelssohn Line
New StvLe “F" 88 NOTE PLAVER PIANO IN MAHOGANY

Mendelssohn Piano Co., .10 Adelside st, Wen

Toronto - Canada
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THOMAS
Double Manual
With Pedals

The Most Perfect Practice
Pedal Organ ever
manufactured

Approved by SIR FREDERICK
BRIDGE, MV 0 MA., Mus. Doc
Oxon. (Organist Westminster Ab
bey) during his recent wisit
Canada
Twelve Stops,  Two Manuals

(0C to 04, 61 Notes)
Six Sets of Reeds
(Five of 61 Notes and one of 0
Notes)

Blow Pedals fold up when not in
use

THOMAS

i ORGAN AND PIANO Co.
Woodstock - Ontario

The Senecal & Quidoz
“a popular piano "

—profit maker for the dealer
—excellent value to the buyer
—pleasing to the player

You can make no better resolution for
1916 than to place a trial order for
SENECAL & QUIDOZ Pianos. To sell

one is to sell another. To sell a few is to

sell many. They represent absolute
quality to the buyer at a remarkably
reasonable price, leaving the dealer the

good margin which is his due.
This design illustrated here is architect-
SENECAL & QUIDOZ urally correct, and has that beautiful finish
4 that contributes to the adornment of any
Manuf::l;r;;:y::‘l’unou parlor, even the most elaborately fur-

STE. THERESE . QUEBEC  Mished
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“The Newcombe Never Suffers By Comparison”’

Wishing every member of
the trade a
MERRY CHRISTMAS
and every
happiness and prosperity
in 1916

IStyle T2

The Newcombe, not only a Leader
but a pronounced Leader

I'his position was not achieved in a day

since 1870

It is the result of a consistent development

Never content with any branch of the organization in a condition where

even the slightest improvement were possible, the NEWCOMBE. Company forged its

way to the front rank of piano makers

I'he NEWCOMBE Piano of to-day is the
natural sequence of such a policy It is
the only piano anywhere equipped with
the Howard Patent Straining Rods, the
ndv‘dnlngc‘s of which are quite evident to
anyone who investigates.

NEWCOMBE tone is a talking point on
which you can scarcely dwell too much.
Evt‘ry detail that goes to make up a
superior and lasting musical tone is found
in every Newcombe instrument

I'he NEWCOMBE Player has proven it-
self a pronounced leader in the most
exacting tests to be just what the dealer
needs. It is a definitely well built player
that establishes the confidence of dealer,

~.x]v.~|n.\n. amd pur('husvr.

It is the ideal instrument for the home—
easy to operate—responsive—pure and
sweet in tone—stays in tune and has the
durability to meet the tremendous de-
mands upon it,

Newcombe Piano Company, Ltd.

TORONTO

Head Office: 359 Yonge Street
Factory: 121.131 Bellwoods Avenue

CANADA
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN.
GES, PEDALS AND GENERA| PIANO HARDWARE.

CORRESPONDENCE INVITED

HAM MACHER, SCHLEMMER & COMPANY
NEW YORK, since 1848 '

4th AVENUE and 13th STREET

PIANO CASES

Buy your cases and extend your sales with capital otherwise
tied up in lumber, dry kilns and mill plant.  When you
purchase Piano cases at a contract price you know to a cent
their cost. We are piano case specialists and can submit
designs or work from your own drawings. Our equipment
is as good as money and machinery can make it

We also specialize in
PIANO BENCHES AND CABINETS

For Talking Machines, Sheet Music, Player Rolls
and Records

Brantford Piano Case Co., Ltd.
BRANTFORD Prosiiedt ol Gooial hiasases CANADA

THE GODERICH ORGAN CO., LIMITED

B GODERICH CANADA [

MANUFACTURERS OF |

ORGANS

For HOME
SCHOOL and
CHURCH
We also make

High Art Cabinets for
Player Pianos
Talking Machines
and Phonographs
Piano Benches Piano Stools

We own and control the PATENT ANGLO-
AMERICAN RECORD CABINET

We employ no Travellers, doing business
by mail. Order just what you need.
We can ship promptly.

I i - Ask for our Catalogues and Prices
NEW CHAPEL ORGAN

_
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English Music Wire Announcement
D. M. BEST & CO., 455 King St. W., Toronto

MANUFACTURERS OF

-6?’ Piano Hammers and Piano Strings

Announce to the Trade that they have
secured the sole Canadian agency for

s MUSIC WIRE
/ T N

MANUFACTURED BY
(7 &9/‘9\ NQ% \F
¥ { WARRANTED PERFECT
s MUSIC WIRE )},
@ rinsanar g
Scientific tests show this wire to be the superior in tension, strength GJ

\ e
and elongation to the best German Wire. 4‘;'.\?@..

LATCH & BATCHELOR, Ltd.
At Birmingham, England.

" SUCCESS comes from WORK —done a little
better than seems necessary.
What a difference that 'ast clause implies, does it
not? This same spirit prevaus in the LONSDALE
organization, which to some extent accounts for the
splendid success of these instruments,
For Tone Quality, Finish and Durability they
have no superior, and what is more they are reason-

able in price. Every dollar we ask is represented

in the instruments we offer, which are the
very finest that money or skill can produce.

Get our Prices on all Styles and compare the
values with any other make. It will certainly
be worth your while.

LONSDALE PIANO COMPANY
TORONTO

Manufacturers of the Highest Grade Upright and Player Pianos

i S

T
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The British Empire’s
Largest Music Trade Supply House
Upright Piano Actions Player Piano Rolls

Grand Piano Actions Piano and Organ Keys
Player Piano Actions Organ Reeds and Reed Boards

AND THE

Higel Metal Player Action

THE ACTION OF DEPENDABILITY

It is designed and constructed for permanent durability
and efficiency. Cost never interferes with quality of
materials or workmanship. The action is absolutely
air-tight. Because of its construction it cannot be other-
wise. The vacuum chests are made of seamless
aluminum tubing. The valve chambers and ducts are
made of specially prepared non-corrosive metal. They
are die-cast to make leakage impossible. The parts are
interchangeable.

THE HIGEL METAL ACTION IS
SUPERIOR IN ITS SIMPLICITY

This, and the ready accessibility of every
part appeal to men who know. It is in
leading makes in Canada, United States,
Europe, and Australia. It has been tested
in every climate, under every condition.
Musically and mechanically it has never
failed. It is the supreme attainment in
player action manufacture.

The Otto Higel Co.

Limited
King and Bathurst Sts.

Toronto, - Canada
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They stood beside the helmsman at
the wheel, the lookout in the bow,
the officers who had the watch;
dark ghostly figures in their several
stations; but every man among
them hummed a Christmas tune, or
had a Christmas thought, or spoke
below his breath to his companions
of some bygone Christmas Day,
with homeward hopes belonging to
it. And every man on board, wak
ing or sleeping, good or bad, had
had a kinder word for another on
that day than any other day in the
year."”

Charles Dickens

=

Ri(]HT HEARTILY DO WE EXTEND TO
THE TRADE THE SEASON'S GREET-
INGS. MAY THIS BE YOUR MERRIEST
CHRISTMAS, AND MAY 1916 BE YOUR
BRIGHTEST AND HAPPIEST NEW YEAR.

The Otto Higel Co., Limited

Toronto, . Canada
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FULL o %
'STEAM "~
AHEAD!

Prosperity is upon us!

With the closing of the most terrible year

of warfare ever waged—

With the closing of the most crucial year

in Canada's history—

Despite reverses, uncertainty, doubt,

caution, and in some cases fear—

We are facing what promises to be

Canada’s banner year,

Abundant €rops, no unemployment, war

orders, high prices— -these are the factors

that are making for unprecedented pros-

perity,

Everyone will be spending with those mer- We wish you through this
chants keen enough to go after the busi- Paper, what we would
ness. There will be a tremendous busi- like to do personally
ness in Edison Disc Phonographs next A very Merry Christmas
year. Big profits; gilt edge business. Do and a Happy New Year
you want some of it? Werite yus,
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A Problem in Finance

A retailer of pianos writes to the Journal
as follows: “If one had a line of credit at the
bank of $10,000, selling fifty pianos a year,
or four per month; getting say $30.00 as
cash payment and $10.00 per month with in-
terest; stock costing $11,000 a year; how long
would it be before one could be in a position
to handle that many pianos a year without dis-
counting paper at the bank ?

“There are so many of us in the business
that do not know where we are heading for,
that 1 would like to get the views of the big
men in the business. Expense to be about
$3,000, average profit on each piano
$125.00.”

The above problem is the basis for a use-
ful and interesting discussion, particularly for
those sufficiently int d to partici The
Journal hopes that anyone who can offer any-
thing for the benefit of the trade in the way
of a reply to the questions, will promptly send
in their solution for publication.

appealed to him as a lighter burden, and certainly in
the event of legal proceedings the prano man, who is
never looked upon as a philanthropist in the law courts,
would create a better impression with husiness-like
contract for $120 than one for $225, with its labyrinth
of payments met, payments unmet and interest ohliga
tions in arrears

One customer who hecame quite enraged when a new
agreement was proposed, became more dovile on thinking
i over, and voluntarily raised his payments from six to
ten dollars per month,

In still another family the father, by reason of un-
foreseen demands, failed to meet his obligations. On a
new agreement being suggested he offered to make a
present of his interest in the piano to a daughter whose
salary quite justified her in assuming liahility for the
unpaid halanee,  As a consequence the instalments are
heing regularly met

An effeet of this consolidating the account seems to
be to strengthen the attachment of the family for the
piano

The relative value of the new agreement to the

total value of the instrument appears so much less than
an unpaid balance

amount,

exactly the same amount fignuring
on an old agreement for a great
those who have followed the advic

In any case
to “consolidate your

“Consolidate Your Accounts."

“CUXNI)LIIL\’I'I-} your accounts,”” was the often re
iterated adviee of an old piano man, now de-
ceased, and who had a suceessful carcer in financial
enterprises apart from the piano trade. In its applica-
tion to the piano business his advice to consolidate
meant, “when a customer gets hehind in payments and
interest get a new agreement for both amounts, can-
celing the old contr, i
For example, a customer who started out with a
piano on which he still owed %250 after making his cash
payment, failed to meet several monthly instalments and
his inter When he got to a point where he actually
owed about $90 in payments and $30 in interest, he was
hard to collect from. A new agreement for $120 was
suggested, and it seemed to appeal to the man. He
signed it and became regular in his payments there-
after. With the old agreement he still had in his mind
the original amount, though he actually owed a great
deal less. The new agreement for the smaller amount

aceounts’ report it an excellent means of making collee-
tions and avoiding repossessions,

Disposing of Used Pianos,
HE experience of dealers anywhere concerning the
disposition of used pianos, is always interesting and
frequently instructive,  The head of a Toledo firm is
quoted as follows in this connection :

“In the past we have experienced the diffienlty of
too large allowm having been made, due largely to
competition and the fact that the pianos were not looked
over as carefully as they should have been, and also to
the person in charge of the transaction too many ties
figuring that we would be able to sell the article traded
in at a price that wonld Justify the allowance made for
it.  This is wrong, as cach transaction should stand on
its own merit

“The injustice in these transactions, unless very
strietly vegulated, was that second hand goods were very
liable to be sold for more or less than they were really
worth, and in order to eliminate this trouble we have
adopted the plan of having our stock clerk immediately
upon getting the receiving order, which is made out hy

R
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k on the arvival of
turn it over to th the
who looks the piano over makes a thorough report of
its condition and notes the
back of the receiving order
the order clerk, who {he u places on the back of
receiving order the amount of the allowane

“The order clerk then places this detailed report on
my desk for the inventory value AS We maintain a per
petual iiventory the retailed I'he stock
clerk then takes the second hand instroment up in our
stock hook, giving the date receivid, the
style,

the shipping asecand-hand piano

foreman of repair departinent

same inoa blank form on the

' alter which he returns it to
this

mande

lso price

nimber
vl
weeiving slip

maki

from whom it was received mventory and
the selling price, after which she files the o

for future reforene

In this way we have permanent

record, and if for any reason the price tag should he
taken off from the piano and 1l salesman is uncertain
of its selling price he goes to the stock clork who imme
diately gives him the retail, I price, which, as we have

already said ol gonds heing
cither under or over sold
“Another

handling onr second-hand

eliminates the opportunity

ture that we have found ver good in

goods is that all sueh goods

are held in the receving room until the work that we

find advisable to put them in saluble condition (which is
done by men who do only this kind of work) so that
when they are placed in the salesroom gl marked th
salesmen can sell them st as they would new goods

knowing that all repairs advisable have heen done and

that the
livery at onee instend of In g subject to 1

Prano is intelligently warked and veady for de
ustal delay

in the old way made necessary for repaies and whivh was

liable to result in the loss of the sl and many times
unintentional misunderstanding

“Another feature that we have found very advanta
geous is where excessive allowances have been made, the
matter is dreawn to my attention hy the report, which on
ables me to intelligently take the matter up with the

person who is responsible for the transae tion, and after
this happens a few times with any
deney is to make them more
future allowances

“This plan has worked very nieely
have found that we are not doing anything that we have
not done in the past, only in this way we do evervthing
when it should be done and have
that we have found very valuahle

one person the ten
ahout

cantions CXCOSSIVE

with us and we

a record for referene

and now very neces

sary in our husiness

British Press on Musical Instrument Duty,

AST issue, the Journal published an article dealing
with the effect of the new British tariff of 33 1.3¢;
on the Canadian musical mstrument trade
included extracts from the statements of
Mond and the Editor of The Pianomaker
ments of the British Press have
issue and are here given
The London Musicul Times said s ““The Budget pro
posals affecting fmported I instruments  have
naturally exeited considerahle attention in British trade
cireles.  On the whole British least,
have accepted the situation with cquanimity, the strain
on their patriotism heing mitigated by the fact that
they can raise their Ay hecaise the new

In this were

NSir Alfred
Further com
heen voceived for this

s

manubtacturers, at

prices reason
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duty will apply
condition of the
It is not clem

the
compelled to import
Whether the object of the tax
or 1o discourage home expenditure on luxuries
Certainly not much will he eol

to the “parts’ which, in present
industry, they ape

IS 10 raise
reven

by inereasing prices

leeted from the duty on finished instruments, for the
20,000 German manofortes. which hefore the war we
tiported anmually are now automatically barred. Piano

fortes to the value of only £21424 wep imported from
i the year hefore th ewar,
France pianofortes 1o the vilue of £36,673
HIport tax ranges from 4 to 8
oFf pianoforte. It would
as France is concerned,

Frane whereas we sent
The French
according to the grade
seem from this that, so far
Ally without

we damg

gaining much on this side, "
The Manchester Guardian commenting on the budget

said: Phe

duty on musieal mstruments of  foreign
origin s hardly likely to vield mueh to the Exchequer
The it btk of imported IStrwments  consists  of

prmos from Germany
and Austria
lines, but not to England

and cheap violins from Germany
Italy exports u cortain amount of mando
sinee this particular instrn
As

e probably more of them in Eng

ment has never heconye acelimatised her for old
Italian fiddles, ther
land than anywhepe

IS very small and not very lnerative

The trade in modern violins
for the middleman,

else

henee the import (chiefly from France) is inconsider
able. But it will he mteresting to see if the new tax
will have the effect of heightening the market values of
the instruments of the old English makers—Wamsley
Forster, Duke, and the others ranging from the early

cighteenth contury to abont 1840
suffered a littl
ol conrse no othey

They have probably

by the vogue of the Ialian fiddle, and
fine
specimen of the Italian school.  There have been cases,
when a doubtful and certainly inferior Italian
mstrument has been given the preference over an Eng

mstrament can compare with o
however,

simply because of the glamonr of the
maker’s name. At present the price of English violing
varies as mueh as their quality. A poor specimen exhi
bited a little while ago in Bond Street was priced at a
On the other hand. a

lish one stpposed

very unreasonable figure very
fine: Wamsley conld he had very cheaply
The British Tariff and French Pianos,
N interesting phase of the new British  tariff on

out in a letter to
London, director
Peaty writes:

musical instruments is hrought
Musical Opinion by My, 1. A
of Pleyel, Lyon & (o, My
panying letter from the National
League upon the question of the

Peaty

“The occom

Anti-Anstro-German
proposed tax on musi
cal instruments may appear of sufficient interest for you
to allow it a place in your esteemed journal, and with
this hope 1 am sending it on to you,

“Two important points were apparently overlooked
when this tax was considered, —viz, the
for the year preceding the war exported from England
into France was €36,673, while the value of Freneh
pianos imported into England was 21,424 for the
period

“The second s that

these

alue of pianos

sanne

#considerable proportion of
to the British
necessitating a staft here to prepare, re
pack and dispateh them per the British shipping lines,

imported pianos was pe exported

Colonies, ote.,
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Victory

Uuletide Greetings

ln ITH our Mother Country plunged into

a temrible war and so many of our bro-
ther Canadians leaving us—some of them
never to return, our first and most earnest
wish this Christmas is that 1916 may bring
victory and

Heare on Earth
Good Will Toward Men

{1IE extend our most Sincere Greetings for
“A Merry Christmas” to all.

And a Hearty hand shake for a bigger, better

and successful year to Canada in 1916.

Che Williams YPianwn G, L.

Mshawa @Autarin

Peace

25
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while the effect of the tax would be to cause the whole
of this trade to go direct via Marseilles.

“These two points clearly show that if the objeet of
the tax is to bring in revenue it is doomed to failure, as
it can only result in closing the door of the British
market to the French piano.  On the other hand it is
diffieult to suppose there is any desire to cause injury
even to this small degree to our great friendly ally.”

The following is a translation of the letter ahove re-
ferved to: *“The French National Anti-Austro-Alle-
mand League understands that England intends plae-
ing a duty of 3313 per cent, upon the importation of
merchandise sneh as luxuries, a tax which can give but
feeble return inasmuch as it is prohibitive, Considering
also that England, equally with Russia and France, re.
quires money, and that they ean see no fault in their
asking of their Customs, the French indusirial firms are
of the opinion that the Allies of England should not he
placed upon the same footing as neutrals, and it would
only he logical that, as these last pay 33 13 per cent., a
tax of about 10 per cent. upon Freneh  merchandise
would be equitable, and possibly productive,

“The League therefore enters a protest and agrees
that measures be taken hefore the French Chambers of
Commerce in Paris and London, as well as hefore the
ministers of Foreign Affairs and Commerce,  In the
event of these efforts proving ineffectual the League will
invoke the French Industrial Syndieates and qualified
powers to immediately impose hy way of retortion the
same tax of 33 1-3 per cent. upon all merchandise sent
into France hy English industrials, who will he unable
to complain at the Allies taxing them with equivalent
duties,”

Something for the Tuning Department.
MUSIC dealer in California recently got out a
booklet entitled ** Piano Enemies; How to Over-
come Them.”” This was for public distribution with the
idea of helping to educate piano owners to an apprecia-
tion of the necessity of tuning by a competent tuner,
In his hooklet this dealer SuyS:

The free tuning plan has undoubtedly done more than
anything else to depreciate the value of the piano and
retard the progress of the pupil; but many piano pur-
chasers are growing wise along these lines and are en-
gaging their own tuners at the outset instead of depend-
ing upon company promises.

My readers may think the statements on this topie
overdrawn,  Having tuned, however, according to my
hooks, for over 800 families with pianos of 188 makes
sinee locating in Visalia, taking over the work of the
four types of tuners deseribed later, T have made a
thorough study of conditions which enables me to speak
with authority. These conditions are worse than can
possibly he portrayed with my limited space,

The piano action alone is made np of about 5000
parts, most of which work in and on felts and many of
which are most delicately adjusted.  The wood parts
shrink and the felts settle, causing rattle and lost motion,
This happens with all new pianos, especially with the
cheaper makes.

The sewing-machine, the typewriter, or any one of the
farm machines is more or less understood hy its owner
who can make adjustment when something goes wrong.

TRADES JOURNAL

The piano, alas, its needs not being understood, may go
sadly wrong, but as long as each note sounds it is con-
sidered all right. A brother tuner related the following
experience, which illustrates this point : ““The lady came
to the door. 1 asked her if the piano needed tuning.
(I'had tuned it three years before,) The hushand then
appeared and she asked his opinion. e went straight
up, exploded like a homb, and said: ‘If the
thing won't stay in tune, as high-priced piano as it is,
kick it out of doors. That’s what I do with my plows if
they won’t work.’

Reverse the ease. The hushand is the pianist ; under-
stands the piano, and when it needs tuning has it done,
His wife farms, and though he knows little of plows, he
buys one for her. Soon she says: ““My plow is not
running well; it needs some sharp shares,” e explodes
at the thought of a high-priced plow needing the shares
sharpened.  The supposition is as reasonable as the
actual case.  Many times 1 have heard mother and
danghter plead with the father to have the piano tuned,
hut he could not see the need,

The piano goes out of tune so gradually that often
the ear of the user, even though a good musician, be-
comes accustomed to it When at work we are fre-
quently told: ““B’s piano, nearby, sounds like a tinpan,
and maybe they would have you tune it, hut don’t say
that 1 sent you.”" To soothe the nerves of this poor
neighbor we go and ask: ““Does your piano need tun-
ing?"" ““No; it is in fine condition,”” We leave with a
smile, thinking that it is not always true that *‘where
ignorance is bliss it is folly to he wise.” A tuner
wonders  how anyone can become used to that ear-
piercing, soul-rending, suicide-impelling piano  noise
cansed by the clashing of non-unisonal sound waves or
tones pitched at inharmonious keys. That children must
often practice on such instruments is pitiable, for it does
mean suicide to many promising carecrs,

Negleet or misunderstanding on the part of the
owners is not hy any means the cause of all piano abuse,
The dishonest or incompetent tuner plays a large part.
There are ten who tune well to one who voices sue-
cessfully, the first requisite for the latter heing an
inhorn musical talent. To discern the finest shading in
tone color, he must have an acenrate sense of harmony.
Any tuner ean soften the tone of a piano, but to do so
and retain its brilliancy with a maximum evenness of
tone color thronghout is a different proposition, If a
tuner offers to tune and voice your piano for the tuning
price, he does not know the meaning of voicing.

Other conditions found are hammers blocking on
strings, deadening the sound, some hammers having
more travel than others, causing unevenness of tone
power in the seale: keys having insufficient dip, cansing
loss of tone power and “‘blubbering hammers;"’ much
lost motion ecauses the same result, By hammer
should have the same travel and every key the same
dip. with no lost motion, to secure the perfection of
tone of which the piano is capable,

Courtesy in the store doesn’t cost anything, but it
is # greater asset than a rich jewel on the finger.

Don’t insist on doing anything the good old way
you always have done it if a hetter way has heen dis-
covered.
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The Piano Industry in France

Less than 40 factories—Output 25,000 annually
—Piano not home instrument—Advertising
and window display neglected—U. S.
piano tone not pleasing to French
—Manufacturers have no
separate association.

SI'H('I‘I,.\'I‘IH.\ as to the position cach country will

hold in the piano field after the war is fr
dulged in. Most probably in our general comme
lationships we shall be drawn wore closely to our
Allies.  Since the introduetion of the 33134 tariff in
Britain attention has been drawn more specifically to
France and her possibilitios as a supplier and bayer of
pianos in the years to come,

The Journal is in re Aipt of a most interesting sum-
mary of the French music trade, prepared by a con-
tributor to Musical Opinion, from which are quoted
these portions that hriefly outline the piano industry in
France in a way that is very informative for us in
Canada :

Though France produces some very fine pianos, there
is 1o reason to suppose that she will enter the commercial
field as a competitor of England, for her relative posi-
tion is so much smaller as a manufact ol these in-
struments.  The piano factories of France number
scarcely forty and the whole output is not much more
than what Germany exported to England alone in her
best years; in faet, France does not take the piano so
seriously as the instrument of the home ag we do.  With
us the pianoforte overwhelms all other instruments,
cording to figures compiled a few years ago hy the Paris
Syndicate des Factories des Pianos, the output of all the
factories is about twenty-five thousand instruments an-
nually, divided among about twenty leading makers and
a few lesser concerns; and another anthority states that
one of the largest firms turns out some three thousand
five hundred per annum, which is about one seventh of
the total production of France,

In any scheme which after the war draws us closer
to our Allies, we should certainly replace the five or six
hundred pianos which Germany had previously supplied
to France; but it is at least interesting to note that these
German pianos were for the most part imported by
dealers without name-tablets, which fact would seem to
indicate that French dealers, or at least some of them,
have been taking a leaf out of the book of the English
dealers, with the object of securing to theimselves some-
thing in the form of goodwill which the whirligig of
business changes cannot remove,

England has been in the habit of supplying some two
or three hundred pianos annually to France, and these
have of course come from our high-grade factories; but
the action of French dealers importing during recent
years commercial pianos from Germany would seem to
indicate the eclass of English instrument that would
have the greater chance of success. 1t is well known that
the French are very conservative in all artistic matters
and have a marked preference for their own indigenous
productions, both in music and musical instruments; so
much so that a few years ago steps were taken to pro-
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hibit the use of forcign instruments at concerts and en-
tertainments supported by the State

I English makers should turn their thoughts seri-
ously to France in the hope of developing a larger ex-
port trade, there is some reason to believe that it could
not e done, at least in the case of high-grade pianos,
without great expenditure in the way of branch estah-
lishments and in advertising.  America has dabbled con
hly in the Freneh market, but with greater
ss than she has seeured in England.  There is some
on for this in the fact that the Latin sensibi s are
repelled by the giant instruments imported from the
States and are wont to ridicule that peculiar thick,
muffled, or voluminous tone (describe it as you will)
POSSeNs

no

«d by most Americ

n pianos as not musical at all;
but a stronger reason is that the hire-system as developed
in Franee is not earvied on with the dealers’ capital but
is for the most part financed by the makers. So much is
this the case that the present writer, when in conversa-

tion with a Paris dealer a fow years ago, excited surprise
hy declaring that English dealers were for the most part,
apart from sole agene perfectly free agents and could
(and did) buy where they chose.  The ohvious point of
this position is that to make any headway in the French
market, it would first be necessary to get the native
makers out of their entrenchments in the retail trade,
which is well nigh impossible; and the only alternative
is to open braneh establishments in Paris, which means
great initial expenditure hefore there could he any hope
of suceess, 1t should also be remembered that, as stated
above, the piano is not a home instrument in France,
and certainly not in country places, The Frenchman of
the towns does not take his pleasure cn famille, but
rvather in small gatherings at cafes and cereles; and con-
sequently there would always be a greater difficulty in
“placing” pianos than is the case in England, where
ouly one person is to be won to an appreciation of the
quality of the instrument to be supplied.  The older
French pianos hove a reputation deep-grained in the
French mind, and are sold very ely throngh personal
recommendation, with little or no advertising. One
may read French newspapers continuously and rarely
notice an advertisement concerning pianos, It is also
worth noticing that pianos are not shown so openly in
shop windows in I as in London, the best class es-
tablishments making no outward display at all, while
others have their frontages overshadowed by adjoining
cales. Shop-window gazing in France is not so well de-
veloped as with us, for there the people seem to take
greater pleasure in the passing animated throng than in
the inanimate objects of musieal merchandise,

Of the longevity of French piano firms, something
is to be said ; for nearly half the number were established
hefore 1850, while two go back to the last years of the
cighteenth century. There is no separate association or
syndicate  of pianoforte  manufacturers, though the
pianoforte industry is an important section of the Syndi-
cal Chamber of Manufacturers of Musical Instruments,
this chamber heing in reality part of the General Syndi-
cate of Commerce and Industry,

Now is the opportune time for looking after the
collection of accounts as well as the ingathering of new
business.
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“Xmas Time A Good Time— A Kind,
Forgivin.. Charitable, Pleasant Time.”
~Dickens

flivartipst Greetings

We send Heartiest Greetings to
the men who sell the Sherlock-
Manning Line, as well as to all
others in the trade, and wish to ex-
Press our sincere regard for the
men throughout Canada who have
helped to make I915 a record
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The Mahogany Situation

Consumption greater than supply—African stock
scarce—Mexican camps disbanded—Ocean
freights on logs doubled—Interesting
review by Herbert E. Sumner
in Furniture Manufacturer
and Artisan

I very few of the actual consumers f mahogany
and other precions woods are Familiar with the
conditions that now exist at the producing ends,  Just

how far-veaching have heen the offeets of this world-war
Wil be explained in this articl
For the past four years consumers have for the

part been ordering merely what they needed for ¢

st
present
constumption ' just what they actually were 1o use up
But very fow would consider putting any
of their capital in “mahogany stoek " —that problem was
up to the manufacturer of mahogany lumber

right away

The manu
facturer, on the other hand, was having all he conld do
“paper,” keep

AN A Consequence was

to finanee himself, carry his customer's

upa fair volume of sales, and

keeping his log purchases down to about the volume of

sales. The consumer, from the fact of th numerous and

repeated offerings of mahogany silesmen, assumed that

i tremendons stoek was in hand

more so for the fact
that in order to impress the buyver o Spadded ™ stock
list issued by one would contain the stock of others as
well, and viee versa.  In reality this is a poor scheme

for it does not serve its purpose, the consumer thinking
all the while that an enormons stock is availahle when

a8 a matter of fact, a much smaller amount is on hand

The writer would respectiully  suggest in the futur
that mahogany manufacturers do not put out a stock
sheet to wholesalers—this leads also to duplications of

The manuf
lists and the wholesaler is doing it as well

amounts of stock acturer is putting out his
The consumer
who happens to veceive a list from manufacturers and
that both different
stocks, when as a matter of fact they represent hut one
the effect if all manufacturers did

wholesalers thinks lists represent
You can readily se
the same thing
This condition. coupled with only a fair volume of
siles. was in effect when the first news of the struggle
in Europe eame. Then came s great pause in business,

With

sales of mahogany deereasing. and with his already heavy

and especially among the lumber buying element

burdens, the manufacturer started in to eut the price of
mahogany.  Of all the fallacies of the present generation,
this is the worst. It has heen demonsteated time and
again that “one cut in pric and the
buyer just “hangs fire”” and puts off the date of pur-
chase still farther.  And the longer he hangs off the
lower the price goes.  And, of course competing manu
fueturers lower the price still more. Then the mischief
is done and the manufacturer is taking a loss instead of

+ hegets another,”

a legitimate profit,
These were the conditions in the consuming end and
they ave more or less the same to-day
v let us look to the conditions in Honduras and
these countries heing practically the largest
Conditions in Mexico for the past

Mexico
sourees of supply

_——¥
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year or two have been in an unsettled state owing to the

wareing factions.  Practically no one could e considered
the

will

safe in that countey, and for most parts the camps

were dishanded and fhey continue so until somu

permanent government s established.  Cone SSIONHS cONt

money and there is no Profit in a concession that must

be ““hought™ over and over again each time o new
faction is in power.  The writer is given to nnderstand
that there is practically no logging of maliogany in
Mexico to-duy—there is, however a sl wmount of

Spanish cedar being eut on the ** West const Mexico
is therefore eliminated

Before th
Europe were buyers of groat dquantities of mahogany and
Spanish cedar,  Of the

the major portion of hoth w

war hroke out countries of

most of the

United States consumed

|

COlrse

s Logging operations
fall
t down

must be carvied on through th winter and spring
the

nerally starting the

so that the logs can be hrot rivers and

wet season”

streams during the
last of May
the banks cannot come down until the

And Jogs that arve left in the woods or on

Tollowi

vear

Logs 1eft in the woods ar
the fact that the * hushworms'’
the; worth up
salt water are attacked hy the toredo, and the
this insect completely honeycombs the log sl

practically valucloss owing to

destroy them for use us

lumber not Logs left in

e cutting

horing of
renders
it useless

The heginning of the way canght most of the logging
operators at the point where they wep Just starting to
Naturally Germany was shut
The
for

ship logs to forcign ports
off—one of the large buvers of
were finally sold at a saerifice——th

most part sustained severe losses

logs
loggrers havi the

The only thing that

mahogany

prevented the Tumber that was sawn from these logs
being sold at a wmuch lower price (on account of the
decrease in cost) was the vising cost of transportation

ocean freights

Before the war the
Honduras to New York was on an average of $17.50 per
To-day it is like
Then again boats are getting

cost of transporting logs from

thousand for round-logs something
30 to $35, and even more
searce and you must take vour chances of getting a hoat
even at these high freights

In view of the and the fact
that the only “open’” market for mahogany is in a dull
condition, it is small wonder
did little or nothing this last season
information
believe it s0), there are but two or thre camps working,
and these only on a very limit®l scale

So that to-day, when a manufacturer of
huys logs, they cost him considerably mor than they
did
This then appr
on hand everywhere in this country
suy that much less mahogany is coming in the country
in logs than is being consumed even in these dull times

So much for Honduras and Mexican

Now for African mahogany, Very shortly after the
war was declared the heads of these logging camps
“elosed up shop,” dishanded the crews and star off
to join their armies. So the exportation of logs from
Africa, with but few exceptions, is at a standstill
pool is the prineipal port throngh which this wood comes

above conditions from

that the logging operators
If the writer's

is correct (and he has reason

every

)

mahogany

Consequently the lumber produced costs more,

iates the value of all mahogany lumber

The writer ¢@an

mahogany

Liver




CANADIAN MUSIC TRADES JOURNAL

@@@@@@@@@@@@@@

> CECILIAN <

IN THE FAMOUS CECILIAN ALL-METAL PLAYER AND PIANO are
presented unique instruments which enable the dealer to command the trade of the ﬂ

O[=]

(=]

more influential and prosperous people of his immediate neighborhood.

The distinctive features of these remarkable instruments open the door
through which the dealer may approach any well-to-do person in his territory on
an entirely new basis, no matter what they may have in the way of pianos or
players, and achieve a transaction profitable to both dealer and customer. Thirty-
two years' experience in the application of the quality idea in piano manufacturing
has convinced us that we have the best interests of the dealer at heart in adhering
to Cecilian standards of quality.

y
[

Cecilian owners appreciate Cecilian players and pianos, and their friend-
ship and influence are constant beneficial factors for the dealer who sells the
Cecilian line.

These are not idle statements but facts which have fully justified our strict
adherence to ideals of quality in the manufacture of the Cecilian all-metal Player
and Piano, both of which have won pre-eminence by reason of their intrinsic merit,

line a leader which can be consistently promoted on an equality basis in competi-
tion with any of the best players and pianos in the world.

Why not concentrate your selling energy and ability on this high class
line, which is so complete it will cover every demand of your trade—absolutely ?

THE CECILIAN COMPANY, LIMITED

[

0

0

Dealers who adhere to the same ideals in selling will find in the Cecilian m
0

O]

ﬁ

Makers of the World's First All-Metal Q
O]

[

|

Player Pianos

GENERAL OFFICES AND FACTORY:: RETAIL SALESROOMS:
1189 Bathurst St., Toronto. 420 Yonge St., Toronto.

=] =] = =]
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although some of it is brought in direct. One of the apply to Canada, but is a great advantage to the Eng
! writer's business associates was in Liverpool last Decen-  lish manufacturer, who, however, is s

wly in a posi
ber and even then there was little, if any, desirable  tion to supply his home market, even with its decreased
African stock on the market, even for making into demand
lumber, and none expected New Zealand includes Canada in her preferential
Prices then figured out so high that the logs f.o.b. the  tariff to British countries, as will he seen from the ap-
port of New York would he worth more than 1s. and 25, pended table supplied by the Canadian Department of
African boards now on hand in this country.  Freight  Trade and Commerce at Ottawa
charters on mahogany from Africa here would to-day During the first six months of 1914 Australia im
be on a hasis of from $60 to $90 per thousand.  Mind  ported 6,631 pianos from Germany, at an average price
you, that is the freight alone Adding the insurance, of $114; 803 from the United Kingdom, at an average
war-risk, cost of logs, manufacture, piling, shipping, value of $140; 300 from the United States, at an av
grading, ete., you can see very readily where the price  value of $200, and from Canada 19, at an average value
of African wood is going, after what little stock now on  of $174
hand in this country is consumed The «

rage

nadian Trade Commissioner at Birmingham,
Mr. J. E. Ray, furnishes the following information re
pianos in England ;
2 2 “Ninee the threak of war, wrts of pianos fre

New Zeﬂland Ta"ﬂ glves Cana- (in-rnmll:l\ 'lm\ln' I|'|l:nu'n:|lll\\ -“v:‘n‘m‘il ;'."'l‘.li |’n‘::k--r~'::|l‘<"l ’Iim;i;::

dian Pianos Preference. it impossible to execute all orders received Further-
more, the majority of the working « earning
double their income of normal times and  are conse

SUS

Inquiries from British Colonies for Canadian
Pianos.

quently spending more f The pianos in demand
CA\\'A\IH.\\ plano manufacturers interested in export  among the artizan classes range in prices from $100 to

trade are hopeful that Australia, New Zealand and  $200 and if Canadian manufacturers can produce at
South Afriea are favorable markets for this product. these figures there should he no difficulty in procuring
They have heen encouraged by inquiries from importers  orders. Some little prejudice may he enconntered at the
in these countries, who have seen the advertisements of  outset, as i usually the case when unknown articles are
the Canadian firms in  the Canadian  Music  Trades being introduced to a new market ; but there is no reason
Journal, which has been circulating quite extensively why Canadian pianos should not ultimately enjoy as
in the countries named, as well as in G

it Britain, since  favoral'. a reputation as Canadian organs, although the
the early fall of 1914. Prior to the war, Australia im-  latter, it is to he feared, are known among the purchas-
ported more pianos from Germany than from all other ing public of the British Isles as *American,’

countries combined.  Now that Commonwealth must look “Imports of pianos in normal times are valued at
to England, Canada and the United States, Un. nearly $4,000,000,"" reports Mr, Ray.  Of this amount
fortunately the Australian preferential tarift does not during the year of 1913-14 Germany supplied £700.236,

Tariffs of Australia and New Zealand on Musical Instruments.

Classifications, Genernl Tariff, Preferential Tariff,

AUSTRALIA,
Musical instruments, parts of, and
Actions in separate parts; strings; felts and felting; hammers and
ivories; handles and hinges for Planos; violin mutes and chin rests;

holders for attaching to band or orchestral instruments, pinnola

acolian and similar records for rendering music by mechanical Process 5 Pie
Military band and orchestral musical instruments

Bassoons; bombardons; bugles; clarionettes; cornets; corno
wood); eymby Cor, tenor  (brass); contra
doblophones;  drums, double basses; euphoniums;
flutes; fifes; harps; horns, viz, flugel, French, koenig tenor, and voeal
ballad; musette; ohoes or hautbois; piceoloes; saxophones; trombones;
trumpets;  tubas; triangles;  violins and  violoncellos: bagpiy
flageolets ‘ ves

bassoon (brass)

5 Free
Metal pipes for pipe organs 5 Free
Organ, pipe ., 25 20
Pianos and player pianos:
Grand €15 ench or 407, r 307,
whichever rate returns returns
the higher duty luty
Upright ch or 40 £7 each or 307,
whichever rate returns  Whichever rate returns
the higher duty the higher duty
Purts thereof, n.e.i, 25 ) 15

Musi

al instruments, n.e. musical hoxes; pianolas, and other attachmonts
or articles, n.ed, for rendering music by mechanieal process; and
metronomes and the like .

s

Note:—Preferential tarift appiies to United Kingiom only, -
NEW ZEALAND.
Musical instruments cx4as é s 30 20
Action work and keys in frames or otherwise or metal pisn Frames for
munufacture of organs, harmoniuws and pisnos; organ pipes and stop
knobe . Free Free

Preferential tarift applies to all British countries,

i e b e e e e e S

Note.
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SHERLOCK - MANNING

20th CENTURY PIANOS
Canada’s Biggest Piano Value

Strongly indorsed by:
W. H. BELL, St. John, N. B.

Mr. Bell is one of Canada's Best known Musical Instrument Men.
Highest integrity Strong financially Successful

PIANOS

—_—
THE DECISIONS OF EXPERTS:

()| nphatic  proof  that
the SHERLO(_K MANNINU s one
of the \ll.r o the present
in S ats selection for the follow
ing theatres here

lm;wrnl Theatre,
St. John Opera House,
Lyric Theatre,
Gem Theatre,
Empress Theatre,
1nd Star Theatre
itte H dnted by
" m nt Churehe
s « y seleeted
slmlmk Mnnmng nmrunmnx

Exmouth 8t. Methodist Church,

Presbyterian Ch., Bast St. John

Coburg 8t. Christian Church,

Pnrtl'md 8t. Methodist Church

it it i the choiee o

durability
Nr Aumm md Nn Interest ik

wii i My most 1 )
e

SOLE AGENCY HERE,

Bell’s Piano Store

86 GERMAIN STREET.

This ad. appeared in the “ The St. John, N.B., Globe " November 23, 1915,

Where quality and value are demanded the Sherlock-Manning wins.

THE SHERLOCK-MANNING PIANO COMPANY

LONDON - - CANADA
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WINNIPEG DEALERS OPTIMISTIC.

Crops Help Sales and Country Collections Better.
Talking Machine Trade Active. New Stores
Open Up In This Branch. Columbia
Manager Visits Winnipeg. New
Gramophone Manager Installed.

OCAL dealers are more optimistic and in compari
son with a year ago trade shows a material change
for the better. The bumper crops are regarded in Win
nipeg retail cireles as a great benefactor in the way of
stimulating trade. A good deal of the business being
done is from outside points and there is a fair per
centage of cash.  Talking machine teade is receiving
a large share of advertising and window lisplay atten
tion and as a result there is considerable activity in
this branch of the music trade business

Mr. Edward Gust, formerly of Vancouver, has Joined
the selling staff of the Winnipeg Piano Co. e notices
an improvement in conditions with  the
Coast,

Trade reports at the Mason & Risch branch here
are of a decidedly cheerful nature, Sales in hoth piano
and Vietrola departments show an improvement and
country collections are especially satisfactory

Mr. F. H. Wray, proprictor of Wray's Music Store,
who enlisted for overseas’ service and was last heard
of from ‘“‘Somewhere in France’' is now in the hospital
suffering from neuritis, His back was seriously in-
jured and his left hand paralyzed as a result of the
dug-out in which he was located eoving in on him
He hopes to he soon around again if his hand improves

Winnipeg Piano Co. were the heroes or vietims of
an attempt by one of the loeal papers to spring a joke
on the confiding public. Their recent advertisement of
an_eighty-cight note player at $498.00 evoked the re-
mark from the news editor, “Concerning the eighty-
cight notes, he was under the impression that this
advertisement was correct, heeause he had given cighty-
eight for his!”

Mr. Ralph Cabanas. manager of the Columbia
Graphophone Co. in Canada, with headquarters at the
firm’s factory in Toronto recently paid his initial visit
to Winnipeg,  “The only rvegretful part of my visit
here,”” said he, “is that we cannot possibly deliver all
the goods on order. The jobbers and dealers are clam-
oring for goods and unfortunately our hest efforts will
still leave many hundreds of machines undelivered.””
Mr. Cabanas was most favorably impressed with the
activity and life in Winnipeg.

Mr. A. G. Farquharson, recently arvived in Winni-
peg from Toronto to take charge of the Western Gramo-
phone Co., is now installed in the managerial chair of
that firm. Mr. T. Nash, manager of His Master’s Voice
Gramophone Co.. Toronto. who has heen dividing his
time between Toronto and Winnipeg for some months
nast, arrived with Mr. Farquharson and after turning
over the Vietor distributing interests in the west re-
turned east.  Mr. Faraunharson, who is well acquainted
with the west and talking machine conditions in Canada,
comes to Winnipeg well equipped with a knowledge
of Victor lines having spent a month at the factory of
Berliner Gramophone Co., Ttd., Montreal, and another

compared

TRADES JOURNAL 33

the Ontario
Voice Gramonhone Co. of Toronto

month  with distributors, His  Master’s

Jo A Banfield, one of Winnipeg's leading furniture
dealers, has opened up graphophone parlors, with a
stock of Columbia lines,  In connection with the upen
ing of this department was a public coneert and con
test, the latter hei

The record of ¢

ing called “Unravelling the Tunes,”’
angled Tunes' was played and a prize
given to the person giving the names of the tunes on
the
located on the top floor of the Main Street warchouse
and is in charge of Mr. Tanney

Frank Norris, newsdealer, has also opened up a
Columbia department under the management of Mr,
L. Burke. This new branch laid out with
unusual taste and the result is one that has heen most
Mr. Burke has consider-
able experience with the Columbia line having organized
a department in the store of the Adams Furniture Co.,
Ltd., Toronto.

Through the encrgetie efforts of Mr. Fiteh, manager
of Bahson Bros., who own the “‘Edison Shop,”" much
is being done to interest the publie in the phonograph
At a recent recital Mrs. Warren Fiteh, a well known
local pianist, played in unison with the phonograph as
well as entertaining the andience with solo numbers,

record. The Banfield graphophone department is

has heen

favorably commented upon

Mr. Hugh Baly, ‘cellist, also played in unison with
Edison artists in giving tone test demonstrations
The tall young man whose

photograph is here reproduced
is Mr. Wi, A, Smith. only son
of Mr. “‘Jock” Smith of the
Winnipeg Piano Co. My, Smith
Jdr. has resigned from his posi-
tion on the selling staff of that
coneern to enlist for active ser.

viee overseas.  With  half a
dozen other young wen from
Winnipeg he sailed for Eng-

the White Star liner
“Adriatic’ to join the Aviation
Corps. (A harmless and well-
intentioned customer called it

land on

the “flying corpse.””)  The staff
presented  Mr. Smith with a
heantiful  illaminated  wrist

wateh, and he was also the re-
cipient of a suitable gift from
the firm.

In  conversation with My,
Frank Smith, western manager
for Whaley, Royce & Co., Tad.,
he said ““Conditions in  the
West have certainly improved
during the last month, and if
the supply of those goods imported from Europe hefore
the war were equal to the demand we would have very
little cause for complaint, however this is a condition
which will right itself in time. At present we are hav-
ing a big demand for our regulation bugles and
drums.”’

Mr. R. C. Willis, manager of the Doherty Piano
('o.’s Western Branch, reports business good. Mr, Willis
is anticipating good Christmas trade and stocked up
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Gentlemen :

At this season of the year when men’s
minds give way to kindly, charitable
thoughts and the spirit of Good Will
prevails, we greet you, each one, with
the Season's Compliments,

Our wish is that you and yours may
enjoy to the utmost this Christmas
season, and that the year 1916 may
have in store for you the best year's
business yet,

Very sincerely yours,

WILLIS & CO,, Limited

Head Offices and Showrooms of Wi is & Co,, Ltd,, Montreal

A bird's eye
view of the Willis|
factories ar s,
Therese, Que.,
which occupy|
seven acres ofi
ground, now with|
a capacity  of
4,000 instruments|
Per  year, have|
been thrice ep.
larged by us, the
last addition com
pleted i 1913
being of 43,000
Square feet of
floor space, giving »
a total of nearly
100,000, The fac-
tories and equip-
ment are in con.
formity with the
Willis  ideals of

manufacture,

T
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accordingly. In their phonograph parlors, where the
Edison, Columbia, Sonora and Phonola lines are demon-
strated, good business is heing done and a thriving
Christmas husiness is looked for.

The Fowler Piuno Co. have added a new member
to their firm, in the person of a fine, healthy 9 1h, baby
girl.  Mr. Fowler is husy receiving congratulations
from his many friends

From the Karn-Morris Piano Co, there are no com-
plaints.  They rveport conntry sales coming in nicely
and collections much improved.

Mr. A, P. Bull, manager of Cross. Goulding &
Skinner, reports  November business ahend of any
November husiness for this branch, with a large per-
centage of cash business.

Mr. John Croden, general manager of the Williams
Piano Co., Ltd., Oshawa, paid a recent visit to the trade
in Winnipeg on his coast to coast trip

With the Nordheimer Piano Co. husiness is coming
along nicely.  They are seeuring a full share of quality
trade, and are looking forward to December as heing
one hig month,

The R. 8. Willianms & Sons Co., Ltd., report trade
good in all lines and collections well up to the average.
They are having an extra good season with Edison
goods and report the dise line as gaining new friends
among country dealers daily. Recent sales of band
instruments include a 35-piece bugle, flute and drum
hand presented to the First Canadian Pioneers by Sir
Daniel MeMillan, K.C.M.G., also complete hugle, drum
and brass hand of 77 pieces, made hy Boosey & Co.,
sold to the 78th Battalion. This they state is the most
complete outfit of hand instruments purchased to date
by any of the military organizations in  Western
Canada.

Mr. John A. Sabine, one of the proprietors of the
Musiec Supply Co., Toronto, the Ontario distributors of
Columbia lires, was a recent visitor to New York. Mr,
Sahine visited the head factory of the Columbia Com-
pany in an effort to seenre prompt delivery of a number
of types of Grafonolas.

Your Trade Friends at the Front may get
Canadian Music Trades Journal, with the
Publishers’ compliments.

Canadian Music Trades

Word has just reached this office telling how
verv much soldiers enjoy reading the
trade news from home, it

them a month late.

There are

other men in the trade with over-
seas regiments who would appreciate receiv-

THE PUBLISHERS.
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MONTREAL HAS HEALTHY TRADE
PULSE.

Dealers Anticipate Good Holiday Trade—Ab-
sence of Association Considered
Unfortunate.

T"E all absorhing topic is holiday business. All the

dealers are prepared and expeet to handle a much
greater volume of husiness than they did last year, and
in a great many instances are looking forward to a
considerable amount of spot cash business, No com-
plaints are to be found as to the volume of sales turned
over in November, but when the query on collections
comes up a liberal flow of words not found in the die-
tionary brings its status home to us plainly. Anyway
the trade pulse has a decidedly healthy heat,

In Montreal in the past it has heen conclusively de-
monstrated that a piano dealers’ association is a good
thing. Every one knows that each individual member
gets some good from the association. But what in-
dividual members do not seem to realize is that the good
they can get from their association is in a large measure
proportional to the size of the association. TIf there are
20 members each man has the opportunity to hear the
experience of 19 others on a certain question. Tf there
are 40 members there is twice as much experience to
draw from. Another thing—there is strength in num-
hers.  An association of 100 men can accomplish more
because of its weight and importance, than ecan an
association of half that number. Tt is not sufficient
that a dealer or salesman join the association in his
city.  After joining he shonld then get out and hustle
for other new members. Bill Jones across the street
may have an idea that will be worth dollars and cents
to you, and if you ean get him in the association he will
tell you about it. A rejuvenation of the local associa-
tion would be a good thing for the Montreal trade.
Even Toronto has an organization of retail piano mer-
chants,

Mr. C. W. Lindsay, head of the firm hearing his
name, who has heen in poor health for some months, is
back in the city. He is gradually recovering his usual
vigor and strength to give business his personal over-
sight.

Mr. E. C. Seythes, vice-president and general
manager Nordheimer Piano & Music Co., Titd., Toronto,
met a number of trade friends when in Montreal on his
way from the east. Tis firm’s lines are featured hy

C. W. Lindsay, Ltd.

Mr. J. W. Woodham, manager Foster-Armstrong
Co., Litd., Toronto, was a recent visitor to the trade in
this centre. Mr. Woodham, whose firm manufacture
Haines Bros. and Marshall & Wendell lines, went as’ far
as Quebee.  “The demand is much more lively,"” re-
ported Mr. Woodham, ‘‘and we are in a good position to
take care of it, as we have stock ahead to take care of
our dealers.”

The sudden rush of business has found many deal-
ers short of the necessary stock. Senecal & Quidoz, of
St. Therese, report that to help out some of their cus-
tomers they have heen compelled to make shipments
direct from the factory hy express.
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Dominion

“The OIld Reliable” Over 80,000

Made-in-Canada sold in 45 years

As the years pass
Father Time

may bring along the ex

treme changes of climate,
but the DOMINION
Piano is built to withstand
time and climate, [t is
the only upright piano
with “Grand Piano" con-
struction. Its wonderful
arched metal plate frame
is but one of many
mechanical  betterments
that give it surpassing
l’)(’auty 'dlld f‘ndun’l"(‘({
Another perfection de- |
tail—the “loaded" strings
in the bass, have the
loaded wire brazed to the New Style B Player Piano with MetalZAetion
body wire. Thus the
wires cannot loosen and "sing,” causing tiny jinglings and unmelodious tone. Each
DOMINION note in every octave is perfect in purity, sweetness and quality of tone,
In selling the DOMINION — the piano

for the whole family — you save your
WISHING ALL

customer $100 or more on every piano,

H?IE)SSSHO,P\:J?H by our economical selling methods whereby Domlnlon
D:,:r;:g‘;“ i are eliminated costly showrooms, high- PIANOS
PLAYERS AND salaried “managers," gifts to artists, schools, ORGANS
EVS:(\?\;“'E:RE etc, in exchange for testimonials, All PLAYERS

5 Beou these are selling expenses that add abso- STOOLS
([lpl’i'mt’nl:l_n lutely no value to the piano you buy, yet and

MAY THE NEW which you must pay for. We sell our BENCHES
YEAR BRING Pianos and Organs on their merits—not by
GOO‘[;)IUU( " purchased testimonials.

GOOD HEALTH,

AND
GOOD BUSINESS

Dominion Organa Piano Co.

LIMITED
Factory and Head Office (

BOWMANVILLE, ONT.

—
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Giervais & Tutehins are now comfortably settled in
their new quarters, which have been newly decorated
and re-furnished, and are in raptures as regards their
new lines. the Cecilian and Mendelssoln instraments
hoth of which are meeting with a ready sponse hy those
looking for quality goods
Messrs, 1. . Wilson & Sons, Sherhrook Que., are

arranging for a big attractive Vietrola and song recital
under the auspices of the Daugliters of 1h Eyg I'he
entire proceeds will be given o patriotic purposes

At the warerooms of C. W, Lindsay, Lid., trade is

developing nicely, and orders for immediate future and
holiday delivery are coming in at a very gratifying rate
the whole well divided among the various makes repre
sented, A large number of cash sales were figurative in
November business

“Talking machine lovers have a decided jeaning to

ward the higher priced Columbia Grafonolas,” said the

wdian Graphophone Co., who also state that the mak
ers of the Columbia are not only making talking ma
chines, but they also have the makimg of accounts that
grow an volume.  This firm are preparing for an im
business, and th
running has helped a whole lot,"

“We are anticipating a lively trade between now
and the holidays,” said J. H. Mulhollin, **the
business transacted in November was all that we could

wish for, and we are satisficd that we are heing aceorded

mense holiday HEWSPAPEr copy now

concluded this firm

volume ol

our share of what trade is moving."’

“We're as busy as a hoy fighting bumblebees,”” said
manager A, K. Morcland of J. W. Shaw & Co.. when
questioned as to the ontlook, and this statement was

amply verified hy a peep into the sheet wusic musical
merchandise and Grafonola departments, which all pre
and
Shaw pianos went a long way toward making up the

sented a brisk appearance,  Gerhard  Heintzman
prosperity of the month's business

Charles Culross reports a good business in Martin
Orme pianos and players, and remarked that the e
mand for this make
creasing all the time, which is sufficient proof that this
line is gaining in popularity in Montreal musical ci

The Willis factory at St. Therese, Que,,
to he taxed to its fullest capacity, not with any holiday

does not abate, but seems to he in

Jdos

I8 reported

rush, but with a steady line of regular shipments for
Willis lines, which comes to them regularly  from all
parts of Canada, from the Atlantic to the P

C. W. Lindsay, Ltd., in their Ottawa warerooms, re
cently demonstrated the Electrie Vietrola and Appolo
Player in a recital to a large and interested andience

W. J. Whiteside is featuring the Columbia line and
anticipates working up a nice clientele in this direction

The Berliner Gramophone Co.,
seribed the sum of $500 to the funds of the Red Cross
Society in Montreal

Charles Culross has heen appointed Canadian dis
tributor for the Cortinaphone Method of  Language
Study, and is selling these records at a price lower than
has been sold in Canada hitherto

Newcombe and Dominion instruments
greater demand than ever before in 1916, quoth Willis
& Co, Ltd. These goods, they claim, are steady regulars
when it comes to staple trade

W. J. Whiteside, as announced in the November

ifie

Ltd., recently sub

will he in

T B
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and still
continues to handle the Karn-Morris lines, and is push

Issue, s now in business under his own name,

g these goods with splendid suceess. With ** White
Side " energy back ol it, everybody knows what place
these makes will take in Montreal and vicinity

The inercased demand for Pathephones is  due

partly to wide and consistent advertising, but it is based

more on the growing realization among talking machine
prospective: purchasers that this make is all that is
claimed for i, said J. A, Hurtean & Co., Ltd

The Leach Piano Co., Ltd., have no complaints to
make as regards piano selling, and exuded optimism.
W. I Leach, president of the campany, says, ““The

optimist lives under a clear sky.  The pessimist lives in

a fog.”
Layton find a

situation than heretotore,

Bros mueh

trade
and their warerooms are tak

more  gratifying
g on the life that is customary during this time ap
wonching the Th
tial business in Mason & Riseh pl

holiday scason

report a substan
s and uprights, in
faet have had to send quite a few harry calls for stock

by wirve and night letter,  Sherlock Manning pianos and
players are also active, while the usual activity exists
for Thomas organs

Jo A Hurtean & Co., Ltd., have been appointed dis

tributors for the cast end for Sonora phonographs, and
Bahy
any  ds
This firm state that they have had 8 number of inquiries

at present writing arve showing the Elite mo

Grand and Excelsior models are expeeted
for this machine, and **w anticipate do’ng a nice busi
ness in this regard,” said Miss Lapierie, who is in
the business, A, K.
Meyette, a piano salesman of 34 years’

complete charge of this end of

experience, is
now in charge of the piano department of J, A Hurtean
& Co., Ltd, and veports a good and steady trade in New
Seale Williams and Ennis lines

That sometimes a prophet has honor even in his own
country is shown by the Windsor IHotel management's
purchase and installation of & number of Willis pianos,

Window display by A. MacLean, Haileybury, which won 3rd prize in
t

he Edison Contest
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/‘ ORDER FARLY, BUSINE\ssTs?JMlNE\]

Two New Ones

for the

Christmas Trade

Fitted with Shelves for Albums

Note the space under, just the thing for
hardwood floors

No. 80, 81, 82
Fitted with Shelves for Columbi

e or Victer

i R R
Newbigging Cabinet Co, «

LIMITED

HAMILTON .
—— e

ONTARIO » >
s o T |
Everything in
Talking Machine

and

Player Roll
Cabinets

Let us have your order early even if you

do not want goods shipped unil later,
it helps us

out in the rush season
No. 44, with leaded glage
steel rod

For Edison A 80,

R,
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WHAT each of our friends and customers in

i the Canadian Piano Trade may have a
very Meny Christmas and 4 Happy and Pros.
perous New Year is the wish of

L. J. MUTTY CO., Boston

Manufacturers of High Grade Player Piano Cloths,
* Excelsior " Tubing, Rubber Coated Silks and
Nainsooks for Primaries, Pouches and, Pneumatics, ‘

No. 3.W Bellows Cloth, Etc,

Breckwoldt
Piano
Special ti €s To the Canadian Trade :

“Standards in the trade,” o~ UBE « note 10 convey ta you the
Piano Backs 1 Season's Greetings, 4 S
?&dgxm;. G We wish yoy A Hery Merry

er Mouldings Xmas and Puery happiness any
;:l:’l’. e‘;'"" Hrosperity in the Goming Year,
Bar Stock
K? Bottoms

an
Other Supplies Yours very sincerely,

Everything iy under s i JULIUS BRECKWOLDT 4 co.

Supervision of wood specialists,

woldt products saye that which is Dollevi"e, N.y.
UP to grade and has passed the December, 1915,

products that Piano manufactyr.
ers get the best results,

T
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The Jury of Awards at the Panama - Pacific Exposition
HAS AWARDED

THE HIGHEST SCORE FOR TONE QUALITY

TO THE

m SONORA

CLEAR AS A BELL

YOU WILL HAVE CALLS FOR SONORA MACHINB. Have you the SONORA
line to show these prospective Customers?

For not only does the SONORA excel in
tone, but is superior in individual and selling features—viz —

4 Powerful Noiseless Motors that

are scientifically perfect and
q Plays perfectly every make of

play from 3 to 15 records
Disc Re(‘md—Diamond—Sap— with one winding.
phire—Steel Needle —which € Cabinets beautifully designed
means the “Record Library"

of the world.

and constructed and finished
on all four sides,
g An Automatic Stop that works
perfectly—as well as a Motor
eter and Spring Control,

Y A Tone Modifier that controls

volume of tone according to

the size of the room.

"“TROUBADOUR.""
8100

{iolden, Fumed or Early Eng
» k. Sheraton  Mahogany

Early En,
y or Mal

t Tone
Needle.  Strong D)
v, playing five 10-ineh
winding =k
5 of dise

dise  records in
Rack Filing System, P
Capneity, 90 records, in the
d mond = Needle, $5,00 extra) mond Needle, $5.00 oxtry
Multi-playing Trimmings Neckel-pluted plaxing Needle, $1.00 extrq) Trimmings
Trimmings Nickel-plated dimensions: - Width, 19y Nickel-plated

Dimensions: Width, 18% in Height by Height, 1% in. " Doy, Ymensions:  Width, 1814 in
13% in. Depth, 17 in 19% in 14% in. Depth, 17 in

Height
Manufactured by

APH CORPORATION. New York
* ete, from the CANADIAN DISTRIBUTORS

I. MONTAGNES & COMPANY

RYRIE BUILDING . YONGE AND SHUTER STREETS

SONORA PHONOGR

Get agency, terms, discount;

- TORONTO
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Records for the Kiddies,
EN different dealers were asked the same question,
and to the last man they had the same answer,
which was the single word ‘nothing.”  The question
asked them was *“What particular plan have you ever
used to make a special drive on records for children ?™*
Perhaps like scores of dealers who have not heen
asked the question, these ton considered it unnecessary
to make special bid for children’s trade, or they may
have considered that in the regular way they were sell-

ing a fair proportion of children’s records,
- household treats itself to a talking machine,
a player piano, an automobile or a trip to California
“for the children’s sake.” The innocent kiddies are
made the excuse for the purchase of many an article
that is really made enjoyable because of the children,
The retailer never forgets to impress upon the *‘pros-
peet”” the absolute necessity of g talking machine in the
home where there are children,

If he is a good sales-
man he will prove to the “prospeet” that it is nothing
short of a erime not to provide the children with the
clevating, educating, refining influence of the talking
machine,

But why he so unceremoniously passes over
the children’s heads in subsequent sales of records the
dealer doesn’t just explain. It is thoughtlessness per-
haps.

If there is any season of the year that would sug-
gest featuring records for the kiddies, it is here now,
The dealer who will make up a list with a few particu-
lars about each and then duly bring to the attention of
the parents, aunts and uncles his particularly desirable
selection of records for the kiddies, will find the results
profitable,

Do Your Customers Know?
HAT more talking machine owners make the mistake
of overwinding than underwinding the motors?
Many springs are hroken because of winding too tight.

That records are recorded at so many revolutions
per minute, and should be played at the same rate of
speed? The different makers indicate at what speed
their records should be played, but owners of machines
do not always keep this in mind, with the result that
they not infrequently play too fast or too slow, chang-
ing the pitch and giving a re-production that is not
true, and sometimes very unpleasant. Then they blame
the machine or the record.

That the needle should never be used more than
once?! That is, do they believe the statement ? Machine
owners invariably consider the admonition to play a
needle once as a ruse to increase needle consumption,
Many people will try a needle the second time, and there
being no perceptible difference, keep on using needles
twice, three times and half a dozen times.

That the motor of the machine cannot run in-
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definitely without lubrication ? There are few articles
in a household from which so mu h is exacted and
which give so little trouble as the talking machine, but
even it has its limitations

That you are always right up to the minute with the
new records, or that you ean be depended upon to post
your customers when anything particularly special or
appealing comes out ?

Price Maintenance.

N this particular subject the editor of Talking Ma

chine World has expressed himself as follows:
1ere is no question of greater importance which eon
fronts the trade than the one of price maintenance
Not only is the manufacturer injured by the destruction
of fixed prices, but the Jobber and the dealer likewise,
and straight through to the public, bhecause the publie
will lack that protection which it receives to-day through
standardized articles which are maintained, the manu-
facture of which is conducted on the highest lines, in-
suring the public a quality standard which it cannot
seeure in hargain counter purchases.

“No manufacturer can maintain the excellence of his
product in the face of eut prices,  Price maintenance
means protection all the way through, and price cutting
means the destruetion of conditions which  make for
husiness stability, and we may add all of the incentive
to increased excellence,

““In this connection we might quote from the opinion
of the Supreme Court of Washington in the Fiseher
Flouring Mills case:

“The court said: *The true competition is between
rival articles, a competition in excellence, which ecan
never be maintained if, through the perfidy of the
retailer who cuts prices for his own ulterior purposes,
the manufacturer is forced to compete in prices with
goods of his own production, while the retailer recoups
his losses on the eut prices by the sale of other articles,

at, or ahove, their reasonable price. It is a fallacy to

assume that the price cutters pocket the loss, The pub-
lic makes it up on other purchases. The manufacturer
alone is injured, except as the publie is also injured

through the manufacture inability, in the face of cut
prices, to maintain the excellence of his produet, Fix.
ing the price on all brands of high-grade flour is a very
different thing from fixing the price on one brand of
high-grade flour. The one means destruction of all eom-
petition and of all incentive to inereased excellence,
The other means heightened competition and intensified
incentive to increased excellence,’ **

Violinist Emphasizes Value of Talking Machine

or Students.

BELIEVE that many violin students underestimate

the value of the phonograph in violin study, says John
A. Harrington in The Violinist. There are many stu-
dents who are in the country or small towns, and are
unable to employ a good teacher or hear good violinists,
For such as these the phonograph is a great help.

There are many who are studying the violin who
never heard an artist play, and who have no idea what
can be done by masters of the instrument.

The average student is able to buy a small phono-
graph and a few records such as are suited to his needs,
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A Sales-bringing Opportunity !

This ad appeared in the “Toronto Star,” “ Tele-
gram,” “Globe " and “Sunday World.”

a big hit. A similar ad can appear over yo
by special arrangement.

The outfit illustrated is the $50.00 Jewel, with
a $10.00 cabinet, less usual discounts.
us if you wish to run this fine copy.

THE MUSIC SUPPLY COMPANY

36 Wellington St., East, Toronto

At Last, We Have It! (

In these strenuous days---when people specially need the

benefit of good music, it is gratifying that such a great firm
as the Columbia Graphophone Co

It made
ur name

Please notify

mpany has decided to offer Note &5
A Grafonola that would present at a pPopular price all the essential
features—such as tone quality, volume of d, mech 1 tr i
= design and finish, that ha

d, o constr , beauty of L
ve heretofore only been associated with costly instru

Weare at last enabled to announce to our music-loving fx'iends
that all these desirable features are now awaiting them in this

' Handsome Mahogany Grafonola
and Cabinet Outfit Complete
as You See It Here for

This ts
s 1o po

No Down Payment
equired on this Outfit

If You Purchase 6 Records

No
L re to be & rush 1
&rand home outfits, and s f
fted, we woge you to place your or

Christmas
Club is now
in full swing

C

can take Advantage of
this Great Offer
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Simple pieces should be used at first, and as the student
gains in skill, the difficulty of the pieces to be learned
should be increased.

The average student who has never heard a master
player does not know what kind of a tone to try to pro-
duce. The proper way to execute many of the technical
parts of violin work, such as trills, arpeggios  and
pizzacatos ave plainly seen in listen ¢ to the records
of the present day artists. By looking at the notes of
the piece heing played by the phonograph the student
is enabled to see how the hand is shifted from one posi
tion to another hy that casy motion which is the mark
of a good player

This the student tri

Many are uncertain as to the speed and use of that
art in itself, the vibrato. Here the student, by careful
observation, sees when it is used, and how the speed
varies with the kind of passage being played.  The
student soon has several solos that he can P and play
with the assurance that he is playing them correctly

Many times a student has trouble in giving the
proper aceent or giving good expression to a piece; but
by hearing a master-player play it a few times he is able
to go ahead and study it with good effect.

For the price of a seat in a hall, where an artist
is to play, a record by the same artist. or one as good,
can he hought.

The record may bhe played as often as the student
likes.

When the student is weary with the day’s work, he
v sit and listen to the world’s great artists. e may
st and learn at the same time.

Many who attend concerts do not understand the
selections that are played. Had they heard these same
selections played on the phonograph they would enjoy
the concert much more,

It seems as if correspondence schools for the violin
would do well to use the phonograph in connection with
their lessons,

They say that students do not wish to bear the
added expense of the phonograph, but it seems as if
some earnest students would be glad to do so.

I was much interested in an article by Maud Powell,
setting forth the advantages of the phonograph for
violin students, and 1 agree with her in thinking that
the time will come when the standard exercises for the
violin will be on records, for students’ use,

When T began the study of the violin T was unable
to employ a teacher steadily.

I used the phonograph with good success, and 1
would advise students so situated to try the phonograph,
as 1 am sure they will receive much Fenefit from it.

How Records are Made.

Different processes explained—Public always
interested—Make many inquiries—Ques-
tions often asked in daily paper
query columns.

“HU\\' are records for talking machines made?”’ is

a question frequently asked the dealer, and the
same query is hecoming quite regular in the daily news-
paper question column over ““Pro Bono Publico’s" sig-
nature.  All of which is further evidence that the talk-
ing machine has well and thoroughly arrived.

to imitate with some success
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A New York daily had recent o

question and made of it

sion to answer the

I interesting topic for the
layman, in an article from which the following is ex-
tracted :

“You do not specify whether you wish to know how
the voice is recorded, or how the actual dise record itself
is made. The Edison phonograph, the graphophone
type developed by Bell and Tainter, and the gramophone
type by Berliner, are all hased on substantially the same
principle.  Sound waves set up in the air by any sound
are allowed to strike a delicately held diaphragm, which
vibrates under the impact of the sound waves, The
vibrations are made to leave a record on a suitable
medium, and this sound record is used to perform the
inverse operation when it is required to reproduce
corded sounds, that is, the record is made to vibrate a
sensitive diaphragm and set up in the air partienlar
waves, which convey to the ear the impression of sound.

“The differences in the systems are in the way in
Which the vibrations are recorded. The dise record,
which made the machine popular, was first manufac.
tured in the United States in 1897 Improvements in
the machine and in the needles followed,

“To make a Berliner record a person sings hefore
the mouth of a horn, the object of which is to concentrate
the energy of the sound waves upon the recording
diaphragm. At the narrow end of the horn is the re-
cording sound-hox, and the machine with its attendant
expert.  There is a sereen hetween the singer and
operator to guard the secrets of the sound-hox. On the
further side of the sereen is a horizontal table carrying
a wax tablet, rotated beneath the recording sound-hox
at a uniform speed, usually about seventy-six revolutions
per minute.  As the table rotates it travels laterally at a
uniform speed, and the wax tablet is thus caused to
travel slowly under the stationary recording hox. The
sapphire cutting point is lowered so as to enter the wax
three and one-half to four one-thousandths of an inch,
and the machine runs as it cuts a fine spiral groove,
running from the edge to the center. The construction
of the sound-hox is seeret, us is the composition of the
wax tablet,

““The next step in the process is the reproduction of
the record as a negative in copper. The wax is dusted
with graphite, worked into the grooves with a badger
brush to make it electro-conductive; then it is lowered
into an electrolytic hath of copper salt solution. The
wax is kept in continuous motion in the hath until the
copper shell is nine-tenths of a millimeter in thickness.

““This negative is a master, and from this a few com-
mercial samples can be pressed to test the quality of the
record. The manufacturers, however, wish to make
thousands of copies without hurting their master, there-
fore they make duplicates of their master by taking im-
pressions in wax composition, from which working
matrices are made. Then copper shells are obtained
from these in the same way. The copper shell is then
backed by a brass plate one-half an inch in thickness hy
soldering under pressure.

“Then the matrix is nickel-plated on the recorded
side in order to wear better, and after polishing is ready
for the pressing machine. The commercial record is
pressed into some substance hard at a normal tempera-
ture and plastic under heat, and very hard and smooth,
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THE LATEST

PHONOLA TYPE
“ORGANOLA*

The Greatest Advance in talking-machine
construction since the beginning of
the industry!

For those who want the best obtainable results, this new type will
supersede all models that have gone before, regardios. of make
Experts who have heard it and critically examined

are astonished at its infallible purity of tone,
freedom from objectionable harshness and forei,

its performance
clearness, volume and
&N noises

Equipped with the new device, the Phonola unc

front rank among talking machines as furnishing th
purest and sweetest tone possible to reproduce

M

juestionably takes
e truest, clearest,

Cabinet: Mal satin finish

Maotor: 12

winding eruni

Showing the ** Organola * Model in use

The new invention, which will revolutionize the talking
machine industry and all means of sound-reproduction, consists
of a cluster of pipes of various sizes, from Y4 inch to 5 inches in
diameter and from 3 inches to 6 feet in length.  These pipes
embrace every note in the scale and vibrate in sympathy as their
notes are given forth by the record which happens to be playing.

This sympathetic vibration not only steadies and clarifies
the note actually sounded at the moment, but submerges dis-
cordant sounds and tends to exclude foreign noises of any
character,

Thus, the new Phonola plays with a marked absence of
scratching, grating, blurring, blasting, or any of those ear
offending sounds that so frequently mar the performance of the
highest priced machines and records

The cluster of Pipes is attached to the bottom of the horn
inside the cabinet and is in direct connection with the tone-arm
and the sound-conveying and amplifying passage of the machine.

Each pipe is mathematically correct, being based upon ex-
periments covering many months of painstaking, methodical re-
search governed by unalterable accoustic laws,

Showing' the pipes in position

THE POLLOCK MFG. CO., Ltd.
BERLIN . .  cANADA

WHOLESALE DISTRIBUTORS
Whaley, Royce @ Co., Ltd., Toronto The National Talking Machine Co., Ltd., Winnipeg

For Ontario and Maritime Provinces, For Western Canada,
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Various compounds are employed by different makers
lient,  Shellac
heavy spar and earthy coloring matter in cor

tain proportions are used

but shellac is the principal ingr wood

chareoal,

“*This compound, after careful mixing, is rolled into
thin sheets and divided into sections, one for each record
The seetion is then pressed by a hydreaulic press.  The
matrix is heated and placed face up in a mold, the label
is placed face down on the matrix
I warm, plastic state, enough material for one record.
Both halves of the press are with eooling

can be passed,

and on this is placed

furnished
plates, through which streams of w 1ter
and the surfaces are cooled quickly. The record is then
removed, the edges trimmed with emery wheels, and it is
then ready for sale,””

Essentials of Successful Retailing

Record salesman must know songs, singers,
operas and the catalogue—Machine demon-
stration should be short—Salesman
must have personality and be a
student—Interesting dis-
cussion by Hayward
Cleveland.

AI"'I'I-IH your store has been selected in line with ad-

vice in our first article, you now come to a ques-

tion on the successful solution of which will largely de
pend your future prosperity

Certain qualities all salesmen should have

confine ourselves to telling the essential

Choose your men with these ideas in mind :

we will
attributes,

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS
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Personality.

Look for a salesman’s personality as shown in his
Your
r to the eustomer, secing that
he receives good value: fair to the
against profitless deals and unwise
petition, praising where he can,

The r

and those of the opposition, trade

address, speech, apparel, cleanliness

posieness

salesman must he fair—f;
guarding
risks: fair to com

house

never condemning

salesman is a student, e studies his goods
Journal, eatalogs and
above all his customer, his needs and purse limits, The
dullest trade hour should he the liveliest instructively
The knowledge thus acquired makes the ultimate differ-
ence between the $25 and the $12 clerk
Machine Selling

The prospective customer should he
part of the store, greeted cordially
tioned as to his wishes,

met in the fore
and courteously ques
Sometimes o machine catalog is
Here
is where the wide-awake salesman gets busy,  He shonld
grasp the slightest clue—make an opening hy asking
questions—persuade the inquirer to listen to a de-
monstration. Good Judgment should he shown in mak-
ing this demonstration The salesman should not only
give but get exclusive attention. e should isolate his
customer and get him as far from the door as cireum-
stances will permit,

Having ascertained the customer’s preference as to
type and price of machine, he should pro
strate that machine and the one next highe
with a record that will appeal to the customer’
tastes, The first record often decides the
chine demonstration should not he too long—hy stopping
a record half way at the moment of expressed apprecia-
tion, a winning attack cuu frequently be made. He
should awaken interest and appetite—an appetite to he
satisfied after the machine is sold and in the customer’s
home, There comes the moment of hesitaney, the psy-
chological moment when it is time to strike for a sale,
This is where the good salesman wins,

asked for and the inquiry seems to he most casnal

1 to demon
in price,
s musical
issne. A ma-

Keep Close to the Customer.

If accompanied, the customer should not be given
too much opportunity to discuss the merits of the goods
in the salesman’s absence, e should he present when
any diseussion is going on,

Failing an immediate sale, a home trial should be
sought, and failing this, the name and address taken
with the thought of a “follow-up.”

-

7

Note %

=

Notes” knows it.

( Write for ** Music Money, ** a book ** full of meat "’ for those
dealers interested in quick and frequent turnover of capital. )

There is a big demand for Columbia product in
your territory—that’s a certainty. We are giving
an unequalled line of product, and every dealer
doing business under the sign of the “Twin

Graphophone C.

Pany

365 Sorauren Ave., Toronto
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Two Thin are Certain
Mr. Piano Dealer!

I st---Music-loving people are fast finding out that the New Edison
. Diamond Disc Phonograph Re-creates Music so
perfectly that it cannot be distinguished from the original.
2nd-~-Hundreds of music lovers among your own Piano clien-
tele will be drawn towards the Edison because they are music
lovers and know good music when they hear it. ‘X'i" you
reach them first, or let someone else secure their patronage?

=
£

Sense the Trend of these Music Lovers Today!

If you question the firt statement, investigate for yourself. Just
attend one of the Edison Tone Test Recitals. Ask us where you
can hear one. Then you can judge for yourself, both in regard to
the Edison’s Re-creation and the public's appreciation of it.

5 MBI e

It’s a Business Proposition We put up to you to-day

Does the Edison Diamond Disc meet the demand of a high-class piano clientele—that's the whole matter L
- in a nutshell. If so0, you want to take hold of it vigorously. All other questions are subordinate and we
will gladly answer any doubts or fears about taking on the Edicon line. Our
dealer plans make imperative immediate action on your part—for we do not accept
all who apply, neither do we locate them regardless of their best interests, Al
we ask is a chance to talk with you. We need comparatively few more high-

class piano dealers. Will you write us TODAY ?
4
nas QU Edisona
- 103 Lakeside Avenue, - Orange, N.J.
?EUWWWWWHHWIMMWW”?1\\WI!IIIWWM]\N|||||I!\N!’llilﬂlm\\W\H!WIIIIN\\l!lllllllmwUlmWJH\!!!fl|!||||I!|IW|II||IIII||W!|illlmmlﬂl i !
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One thing the salesman should do after failure to
make a sale—go over the ground carefu ly and try to
discover the point at which he blundered or failed to
take full advantage. A little introspection along these
lines will repay him

Selling an Art,

This is an art in itself. One that will repay pro-
found study. A record salesman of a studious turn of
mind should therefore he chosen, and all other things
heing equal, one with some musical training Your
record salesman should know the record catalog, the
songs, the singers and the stories of the play and operas.
He should know the merits and defects of the opposition
product. His powers of suggestion should he persis
tently cultivated. 1f unable to satisfy with a suggested
substitute, he should take order f
the record that is out of stock Warn your salesman
against the perfunctory playing, and collecting for, the
one record the enstomer asks to hear! The office hoy can
do that! Bes: selling can he conducted in surroundings
suggestive of music and that will stimulate record huy
ing. Busts, photos of singers, record bulleting, catalogs
and supplements, in the hooths, will all help

Let the idea of selling prevail throughout the entire
establishment from manager to office hoy. The hook-
keeper as he is making entries; the cashior when making
change; the stock elerk with his complete stock in good
order; the shipping clerk in making deliveries: the re.
pairman on his rounds and the office boy even; in their
several capacities, should have keen eyes for selling op-
portunities—chances for sales of machines or records, or
making exchange sales. Then lot every letter, every
package, convey a selling message in some form and you
will have a selling organization that will simply
mand success,

and see delivered,

com

NEW RECORDS

COLUMBIA RECORDS FOR JANUARY.

10-INCH DOUBLE-DISC BLUE LABEL RECORDS-$1.00.
AB64 T Think We've Got A Washington (Wilson is his

name)

Peerless  Quartette chestra aecomp.

Billy Burton, tenor and Herbert Stunrt
rehestra necomp
the Music of the Band) (H. Von Tilzer)

rtette.  Orchestra necomp.
Bailev Plays the Ukulele (Mot arron and
Peerloss Quartette. Orchestra aceomp

s Quin
Ol Ilﬂl
cent)

Vin

10-INCH DOUBLE-DISC RECORDS - 85¢
ea, I Love You (Gottler). Sam Axh. tenor. Orchesten
accomp.
'm Bimply Crazy Over You (Schwartz)

Louise MacMahon,
omp.

soprano and Bum_Ash, tenor
i t).  Marga

\IBT0 Out_of a City of Rix Million People (Vin
Farrell, song 'lllnnu'l!klll Orchestra a
(H, ¥

ccomp
‘'m Homesick m - Tilzer) George "Connor, tenor,

Orchestrn

Orchestra accomp.
\IKGO Keep the Home Fires Burning Till the Boys Come Home
(Novello). ~Reed Miller, tenor, and Frederick  Wheeler

baritone. * Orchestra necomp,
On the Road api (Albert Von Tilzer). Sam Ash,
tenor.  Orchestra e
A1B67 Come Back to Old Kentueky (Taylor). Alhert Cam first
tenor, and_Henry Burr, second tenor.  Orchestr
'd Never Know That Oid Home Town of Mine

Arthur Collins, baritone, snd Byron G. I tenor,
Orchestra_aocom:
\1868 If You Only Had My Disposition (A. Von Tilzer) Bam  Ash

te Chapman, soprano.  Orchestra
Hello Boys (Harry Von Tilzer). Dan W. Quinn.
chestra accom

12-INCH DOUBLE-DISC RECORDS-$1.25

aceonip.
tenor.  Or

AS739 Universal x-Trot (Rosey) Introducing: ‘‘Some Beautiful
Prince’s Ban

T Love You Medley. One-step.  Introducing When

a Baby and T Was the K Ne Door."*

Prinee’s Band.
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\AT40 Harey Von Tilaer Medley (H. Von Tilser), One-ste Int
ng Aagazam Close to My Heart," **Hello Boys''
I'm Back Again Prince’s Band,
o Ko Ve s Prin Bund
ASTHS Tha hing  Symphony  Modl ' Fox-trot.  Tntro
p w simply Craey u ) Blame Me
For What Happens in the alight.”
The Kungaroo Hop (Morris). Fox-trot
AST41 Princess Put_(Vietor Horbert) Introducing
Ballet  Suite Encore Song Estellita Waltz'' and
Love is Best of Al Prince’s Orehestra
Valse Colestia (L. O. Suiith). Prince's Orohesira

10-INCH DOUBLE-DISC RECORDS—85¢

VISA8 Grectings in Bingville (Knight). Descriptive Ada  Jones,
Byron G, Harlan, Steve Porter and Harlun Knight
The Al of Joshua Brown (Knight). Desoriptive.” Ads Jones
Steve Porter, a arlan Knight.  Orchestra

necomp.
12.INCH DOUBLE.DISC RECORDS $1.25
Schubert's  Immortal
A

“Unfinished’' Symphony

\BTA8 Symphony in inor (Schubert).  “Unfinished.**
Allogro Modérato.  Prince’s Orchestra
' Minor (Schubert) Unfinished."*

o \ndante con moto.  Prince's Orchestra
ASTAT Shepherd Me How to Go (Christian Science Hymn)
RBeechor Burton
Tust For To-day (Christinn Hymn).  Boecher Burton

Science
“Pilgrim's ¢
Prince's Orchestra

10-INCH BLUE LABEL DOUBLE DISC RECORDS —$1.00.

16 T Lombardi (Virdi)
vargo (Handel)

rince's Orchestra

\IST5 Mary of Allendale (Hook). (Old lish Ballad).  Marie
Sundeling, » drehestra aecomp
Toke Mo Jamic (Bischoff).  Marie Sundelius, soprano.
hestrn oo

nita Rio, soprano,

r). A io Orchestra_accomp.
Clover” (Brownell), Anita Rio

soprano.  Orchestrs

the Health  Department (Montague Glass)
doo Huyman, comedy monologue.
Serenade (lonsen).  Prince's Orchestrn,
AI874 Kilimn Walts, Palie K. Lus and David Kaili Hawalian
guitar (Ukalele) duet
Hownilan  Hotel (Nainas) K. Lua and David Kaili

"ulie

Tawaiian guitar (Ukalele) duet
AI879 Maui Girl. Toots Paka Hawaiian Company
i Malino. Toots Puka Hawailan Company

18RO Juln Waltz' (Hurtado). Royal Marimba Band
Guatemalian Girls March (Hurtado). Ko Mirimba Band
\IBTR Sweet Genevieve (Tueker), Charles A. Prince. e
Jhe Bwitzer's Favewell (Linley). Charles A. Prince, celosta
1840 Morgen Hymne (Morning hymn). Kurl Jorn, tenor. In Ger
man, witi ochestra
Sehlummerliod hen  (Blumber Song Kart n, tenor. In
German, with orchestra
V1841 Wenn  Die Schwalh the swallo:

Heimwarts
Torn

homewnrd fly) n with orchestrs.

i
tenor

! n (Hunter's )i In Gern with
orchestra,
10-INCH BLUE LABEL DOUBLE-DISC RECORDS—$1.00
AIBTT A Love Episode in Birdland (B ix) ““The Gentle Dove."
Descriptive.  Prince’s Orchestra
A Love Episode 1 4 Merry Lark'
( A Prince’s Orchestrs,
AIRRE Swing L » Pisk University Male Quartotte,
hout All Over God's Heaven,  Fink Male Quartett

LS ni ity e
\I8R1 No Stellar Quartefte, Or

Dean ustrong),  Columbia
T'se (C. A, White Peerless Quartette
MATI The T Closes  (Arthur  Sullivan).  Columbia Mixed
The the West (Horatio Parker), Columbia Stellar
V180 \..n.: D' Amour  (Elgar) Op. 12, George Barrere, flute
Accompaniment by Barrere Ensemble

Serennde Badine (Marie) Barvere, flute

ment by Barrere Ensemble

vorge Accompani

RT3 Red Hend (Burton Green). Treme Franklin, soprano. Piano
accompaniment by Burton Green
Al Wrong (1 of a Chorus Lady) (Trene Franklin and
Burton Gr Trene Franklin, soprano, Pisno accompani
ment Green
1884 Dislogue (1. Val Hamm), Columbia Instrumental

rio.

Serennde

horn and

A1882 Under a

i
clarinet_and ohe
Vagner

h
B

tra accomp.
Prinee’s Band.
rince's Raud.

d Marshall P, Lufsky, Prench
D

Burns) Albest Wiederhold, bari-
o) Sir Walter Scott). Albert Wieder
baritone.  Orchestra accomp.

12.INCH BLUE-LABEL DOUBLE-DISC RECORDS—$1.50,

5 Ring Out Wild Bells (Chopin) soprano.

Columbin  Male Quartette

Ring Out Wild Rells (Gounod)
Orchestra aceomp.

and

rio Chorus.

otte (Aundran) 1 ms.  Columbin Light Opern
Company.  Orchest i
¢ (Audran).  Voeal Gems. Columbin Light Opera Com-
Orchestra necomp.
Combat  (Dud Buek) Columbic:  Mule Octette.
Orchestrs p
Land-Sighti Columbia  Male Octette.  Orchestra

aceomp. g
AST44 The Lost Chord (Arthur Sullivan). Columbia Stellar Quartette.

(Adams).  Columbia Mixed Quintesie. Orchestra

oly City

12INCH SYMPHONY DOUBLE-DISC RECORD—$1.50.
ASTAT Oh, Dry Those Tears (Teresa dol Riego). Oscar Seagle, bari-
Orchestra  aecomp.
Turn Ve to Me.  (OMd Beotch melody). Oscar Seagle, baritone.
Orchestra accomp.
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How do you like the
BESTPHONE line now?

month we haye added a top to our Phonograph, and it
greatly improves the aPpPearance, Thjs top

is Genuine Mahogany.
and is made in TORONTO

We have also secured, from the Beverley W,

lagara St Toronto, 5 very fine Mahogany
ing 120 records, which mak

Since Jast r

ood Speciahy Co., of

Record Cabinet, hold-
es the outfit complete,

—

Phonngmph only

"hanuuruph and Record
Cabinet,

Dimensions: 12 ;. high,
16 in. wide, 14 in deep
Retail Price $25.00
Dealer’s Price 12,50
Phonograph i, Top and
Record Cabinet, |
Dimensions: 45 4, s Dimensions: 43 i, picn.
17 in. wide, 17 i deep, 17 in. wide, 17 in deep
Retail Pric,, complete $40.00 Retail Price, complete $33.00
Dealer's Price, com. Dealer's Price, com.
plete . . 2175 plete ., . 17.75
We only furnigh the Pbonograph with and without top.  Cabinet
can be ordered from Beverlcy at $5.25 or from any other Company
Yyou prefer,
The Bestphone plays alj makes of Djs Records, | has a combination /
eproducer, €quipped with 5 genuine diamong for Playing the Edison
iamond Djge Records,
If you are in the phonograph business, this instrumen will help to
round oyt your line, [f You are not ip jt, this is a good complete line
for you to start op,
OUR POLICY, ONLY ONE DEALER N A TOWN~N0 RE.
STRICTIONS
THE BESTPHONE COMPANY
103 YONGE STREET - - - - TORONTO

' B —
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EDISON RECORDS FOR DECEMBER

THREE CONCERT RECORDS $1.00 BACH

und hein W
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RAPID STRIDES OF THE BESTPHO

The Bestphon Company

2 CO.

was organized in Toronto

i November, for distributing the Bestplione, a  new

plionograph smported  from  the  States, playing all

"V imtor - { i lukes of dise vecords.  As a result of their first adver

hy i ¥ Han e tisement in Canadian Music Trades Journal, they se

a " e o . ured a number of reliable dealers all over the Do

CHEISTMAS SELECTIONS 70c. EACH inion, from Nova Seotin to British Columbia

1 0 the ) ( H . ( y Fhe new phonograph, which retails at $25 seems

) 34 Oame Upon the Biaaiit i to Bl a popular demand, and the large number of re

0 Com v fexte 1 1. Roud wders flowing in to the Toronto office, would indicate

o ket “ 3 s Riaont  thiat e stphone dealers are securing some  very fine
i) N oloes, arcliost i ; : Christmas business

M

FIFTEEN VOCAL AND INSTRUMENTAL NUMBERS 70¢. EACH

761 AN Aboard for the (

It is the policy of the

1 N 1 and
oh : strietly adhered to

0 t Becauuse

niaede hy

in the moving picture field

sehool

fure nu

nd 8t ' various nations, make the

connection with

The Pathescope people have

cate with Pathescope of Canada

Company
aler ina town, and this policy, they

the

many music dealers would be interested in
ture proposition for the home

to place but one

state, is heing

“David and " Wright ‘ 'HE MOVING PICTURE MACHINE AND
Ay | TR R e THE MUSIC DEALER.

‘ of the close relationship of the moving pie
o ture form of entertainment

talking machine
& moving pie

Inquiries have been

In the Pathescope showrooms in Toronto the
. was shown a machine designed for the

Either for home or school wuse the

plano men regarding the possibilities of profit

Journal
home, chureh or

moving pie

. — thod of education is great in possibilities. Nature

study films and pictorial deseriptions of manufacturing

processes, s well as customs and habits of people of

moving  picture proposition
wd Hares ey 1OF the home a real henefactor

an extensive range of

films, including operas, seenery, travel

- heing marketed diveet to homes, as well
I Kateman —and churches, and readers of the

1 ) securing particulars and eatalogues s
ler and Chioru

Ltd

and comie, In

almost any of them appropriate music
ter Bremt ot he provided hy means of the talking machine,
nd Mate horas OF Player, These machines, hand or eleetric I

piano
ower, are

as to schools

Journal interested in

hould  communi.
230 Yonge St.,

b Toronto
Glen BN
I Mr. AT, Craig, a well known Toronto piano sales
g T i B man, is now on the Nordheimer staff

¢ And
|
‘ We Downheurted
Sop
' Au Skin
( ndy Ad
Coronation Marel
I f Cay
Emancipat H
Lo
In the Land
65 The Last W
1 Grey Mather
Seer Dog ¥i
Somehody |
1
1 That's the Son
) They Didn't By
Sopra
il the Boyx Com
1
58 Trampeter of Sucki
«
2 Waltz of the Seuso
I8 We'll Have o Jubilee
Tennr
10 When 11 )
Whistling Rufus
For d
s =

Note &5

( Write for ** Music Money,

dealers interested in quick and frequent turnover of capital. )

The Columbia “open shop” policy! Anything
lacking in that statement? No. Anything over-
stated? Not a word. Any “come back” to it?
Not in a lifetime. Any reason why you haven't
written in and asked questions? You answer.

" a book ** full of meat "’ for those Columbia Graphoph

C

365 Sorauren Ave., Toronto

y
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ASCHERBERG—

HOPWOOD & CREW, LTD.

A List Worth Your
Trial

SONGS
Tiny Toes - G.) - Kathleen Evans
Mignonette (G anr l- blurp Minor) A, Harris
Come to Me - E. Newton
O Night D|v|nn (D ﬂu E Hu H Calamani
Little White Gate - F. Waddington
My Heart's Own Sug Percy Elliot
Rose Love S. Mann
Cap'n Garge - Merlin Morgan
DANCE AND PIANOFORTB
Allied Forces' March - Felix Godin
Mauresque - e s - Gino
The Russian anl . - . B Lestrange
Fidgety Feet - - Grace Hawkins
Life of a Soldier - J. Ord Hume
Alfred West

Militaire -

Prince of Wulu March
PATRIOTIC SONGS

"Till the Boys Come Home (Key F & G) 1. Novello

The Day (E flat and F) G. d'Hardelot

an—HipHoouy

Mother !nglud

Archibald Joyce

H. Matheson

(B flat) Merlin Morgan

Boys of OmnBIuc (F, G, B flat) Theo. Bonkeur

Shoulder to smnm (G) Arthur Wood
Special Number

MATE 0' IINE Percy Elliott

OF ALL MUSIC SELLERS OR

16 MORTIMER ST., LONDON, ENG.

Canadian Adent, LEO FEIST, 134 W, 44th S., Now York J
-

A Successful New Song
e i

ONE VOICE ALONE

SONGC

NI BT

Wusic
CLAUDE B YEARSLEY.

Woids by
COWARD LOCKTON.

. .
West @ Co., 23/24 Rathbone Place, London, Eng.

Special Announcement

Owing to general request, FREDERICK DRUMMOND’S
Popular Song-cycle

Songs from Love's Garden

No. | *The First Spnng Day "
No.2 “In Violet Time ™

No. 3 ** Roses for You"

No.4 *Summer Begins "

Have now been issued in three keys, ie.,

Low Voice Medium Voice

Price 3/- Net Cash

High Voice

CARY & CO., 13 and 15 Mortimer Street,
London, W.

PUBLISHERS OF
DOROTHY FORSTER'S FREDERICK DRUMMOND'S
Popular Songs Popular Songs
Come—for it's June Dawn Skies
A Wild, Wild Rose Home that is Calling
Your Daddy was a Soldier The Lover Hills
A Little Home with You Dear Clinging Hands

The ALL-BRITISH HOUSE of

Joseph Williams Limited

announce the issue of
THE BERNERS EDITION
of
Standard and Copyright works
by eminent Composers
nearly 200 volumes already issued

at popular prices.

write for catalogues of this Edition and of thc 15,000

issues this firm's publi

JOSEPH WILLIAMS LIMITED

32, GREAT PORTLAND STREET
LONDON, W, ENGLAND
Publishers of the 12 Books of Pianoforte Music
selected by the Associated Board of the
Royal Academy and Royal College of
Music, London, for Local Exam-
inations in Music, 1916.
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THROWING MONEY IN WASTE BASKET
Wll”.l‘l chatting with an Ontario dealer the other

day a matter was brought up by him that is
well worth passing on to all dealers. There are some,
while they would not think of passing up a good busi
ness chance themselyes, permit such a thing to be done
in the sheet music

department, simply because they do
not give that branch of the business sufficient seruting
In other cases again opportunities are missed, not
through the oversight or luck of enterprise on the sheet
music man’s part, but bheeause he is invariably jumped
upon by his chief whenever the suggestion is made to
put in an order that calls for more than three or four
copies of any one piece of music at a time

This dealer, with whom the Journal editor was con

versing, remarked, **What wounld you think of me if
you knew that the Blank Piano (o had sent all their
dealers notice that for a certain period they would

fill orders for two or more Style X pianos at 10 per
cent. under the usual trade price; if 1 threw that notice
in the waste basket without paying any attention to it,
or without reading it, in fact; and then a little later
on sent in an order for three or four Style X pianos
at the regular trade price?  You would say | am a
fine specimen of a business man, wouldn’t you?

“Well to be very candid that is Just what 1 have
been doing in the sheet music department. | found the
other day that for some time back | have heen receiving
special quotations from publishers from whom | buy
regularly, and simply tossing them into the waste
basket.  The

1 ||a|) or two later my sheet music man

sends in orders for which we pay the full price. One
case of neglect that came to my attention shows that |
received a special order form which had 1 used would
have entitled me to songs, some at 15¢ each, and some
at 20¢. each; and later on | paid 24¢. for the very same
pieces, and they were not novelties either, mind you

. oy 58

No. 1L—A magnified view of a N 2 A magnified view lI.

bow-hair, lhvl“‘ﬁlu the surface bow hair after the rasping scales

seanles v grip  the violin have been rvm;'v\ !dh ':‘L\m ;ﬂ lUﬁ\"l" it

p o tee 1o the This shows the ul o res.

h:(’l:";“ e A s the ecross sections of which can be
— seen in No, 8,
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Just how many $5 bills have been actually thrown in
the waste hasket 1 do not know, and never shall know :
but whatever number there were it was just that many
100 many

“Any intelligent man who knows his line must
know what goods bought right are half sold, as the old
saying goes, and 1 for one am out to wateh these special
offers very closely My one reason for doing so is—
it pays.”’

BOW-HAIR, ITS STRUCTURE AND
PROPERTIES.

Musical merchandise salesmen will be interested
in this article, as a help in knowing more
about violin and ‘ccllo bows. The
article was written and illus-
trated by J»mes Scott
for the Londun
Strad
Tl“‘:()l(l‘]'l'l("\I.LY. the hair from which violin bows

are prepared should be as durable as horn, yet, as
readers are aware, frequent renewal of them has to be
maintained. It will, therefore, be informative if |
ascertain the reason for the liability for such hair to
disintegrate

While many of my present remarks are applicable to
most kinds of I will specially keep in view those
which have been selected and examined, viz, : bow-hairs
procured from horses of Russian birth.

A hair is derived from a cellular bulb situated deep
down in the under skin, The cavity containing it is
lined with a layer of skin cells, and these furnish the
material—which is elaborated by the blood—for the de-
velopment of a hair. New cells are continually being
created on a level with the surface of the surrounding
main skin, and the point of the hair is being meantime
pushed outward. The oldest part of a hair is always the
free extremity ; and the newest is the neck Just above the
bulh

All animals’ hairs, no matter what may have been
their source, are derived from the skin, the basic com-
pound of which is a substance called keratin. This also
constitutes the principal ingredient in nails, hoofs, horns
and bristles, and is susceptible to only a very slight ex-
tent to bacterial, chemical, and aty 10spherical influences,
which are capable of rapidly destroying many other

No. 8.—~A eros cut and magni No. 4—The frayed end of a
fied view of & violin bow halr,  violth bow-halr whizh hae napped.
showing how the fibres sarround The projecting fibres are  very
s hollow central core, prominent, and fall gradually
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HOUSE OF CHAPPELL

ESTABLISHED 1811

A Selected List of Dealers’ Stock Lines
From Our New Publications

Flow'r of Brittany .. .. .Hermann Lohr The Perfect Song ... .. .. .. g\f"ph C. Breil
. : 4 (F “The Birth of ation")

King George ... .. reone Duly MeGossh oy, @ GBS U0 SRk of ey N
The Sundown Sea ... . . Edwin M. Steckel Mavourneen Roamin’ . . . .MacShane O'Neill
The Song to stock The "HOME" Song The Song taken up
and push. “w' I HE BOYS everywhere.

“LAND OF THE TILL T E" "LOVE'S
LONG AGO" COME HOM GARDEN
i
By Lilian Ray. (Keep the Home-Fires Burning). OF ROSES'
: & = By Ivor Novello. By Haydn Wood.
- e Published in four
keys Published in three keys: — o —
Db, Eb, F (D-F), G. Original key F (C-E), G and A flat. v

F. G (D-E), Ab, Bb.

Write for terms on Obtain your stock order now at the Write for terms on
stock order. Special Introductory rate. stock order,
et ———

Two New Numbers

“OUR CANADA *

Words by Lillian Waters McMurtry. Music by Jules Brazil

“TIM ROONEY'S AT THE F IGHTIN' »

(A Kerry Ditty)
Words and Music by Norah Flynn
Trade Sample Copy, 12c.

Also published for NEW PIANOFORTE SOLO Also published for
Violin and Piano L] EVENSONG L Organ Solo
BY EASTHOPE MARTIN.

We have secured the American and Canadian rights of this tremendously popular instrumental
number, which we think will equal Elgar's “Salut D'Amour" in popularity.

—————
POPULAR PIECES FOR THE PIANOFORTE
E. Boggetti— Adrian Hope—

Autumn Memories,
Dorinda. William Smallwood—
Dance of the Friars. Hawthorne Blossoms.

Star of Love (Stern Der Liebe). CI.I;;’:;.EC}’OH'

Special rate given on orders of ten copies assorted,

Chappell & Co., Ltd.

347 Yonge Street

And at LONDON, NEW YORK, MELBOURNE

Toronto
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organic matters, The struetural formation and cohesion
of the particles of anything composed of keratin is re-
sponsible for the wearing-out processes.  In
nail the flattened compacted to
gether as to comprise a permanent, almost indestruc
tible substance

horn and
cells

80 densely

In hair the particles are not so rigidly
fixed, and the whole ohject is flexible

The hair contains sulphur, as may be proved by the
odour when it is ignited ; and if there is present a con
stant supply of moisture and heat this ingredient will
gradually oxidize to sulphurous and sulphuric acic

and
It would only be in extreme
cases that such defects could arise; such as when the
how was hung in a room which was frequently full of
steam,

seriously spoil the material

Upon magnifying a fresh ¢lean hair we find that it
appears as in No. 1. The effect of light and shade is
vesponsible for making the sides appear dark, and the
middle light. In the ordinary way a pale hair looks
like a fine, uniformly-tinted ohjeet, but when it is ex-
amined under the microscope, it discloses very distinetly
the variations indicated.

The first obvious structural feature is the covering
of seales, represented by the small curved cross lines
which together constitute a kind of delicate mesh or net
work pattern. These seales are separable and infinitesi
mally minute, yet the utility of the bow depends on their
presence,

Along the sides of the hair the free edges of these
scales form a row of teeth-like projections not unlike, in
figure, those of a saw. Of course, the hair is eylindrical,
not flat ; so that when it is turned sufficiently some of the
lines which the
teeth in side view,

Beneath these scales the material of the hair consists
of fibres compacted in between one another, They can
be seen if the hair is cut or torn lengthways; but the
best manner in which to disclose them is to lay a hair for
a few minutes in a solution Eventually

and leave the under strata
9

represent net in top view bhecome the

8;

of caustie soda
the scales are dissolved off,
of fibres showing as in No.

These fibres constitute the chief portion of u hair,
and along their middle area—the part corresponding
with the longitudinal centre of the entire ohject—runs a
tubular channel which may, or may not, be filled with
pigment granules, pulp cells, or minute bhubbles of air,

The core in cither of these cireumstances would be
dark, but it often happens that the tubular portion is
quite empty. In the case of the pale tinted bow-hair
examined, some of them contained pulp, while others ap-
peared to have a content of r, horny matter, They
were all semi-transparent or translucent,

Upon cutting a hair crossways into thin slices—and
the practice is possible to microscopists, who use special
apparatus for the purpose—we can verify the observa-
tions conducted upon the longitudinally-placed hair,
One can also gain a good idea of the structure by glue-
ing several hairs to a glass slide, and cutting the ends
with a sharp razor flush or level with the edge of the
slide. By then magnifying and examining the latter in
a strong light, the details are disclosed as in No, 3. In
that illustration we see the space indicating the core, or
central tube, surrounded by the sections of the fibres
which collectively resemble a sieve, but are solid and
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transparent.  Outside of all is the thin ring represent-
ing the scaly layer on the surface

We can so focus the lens of the microscope that the
fibres are rendered visible through the outer s
When central pig-
ment granules, or bubbles, or dark pulp is present, how-
ever, these things can be seen through the remainder as a
dark line, which may be continuous if the tube is full,
or broken up into a series of patches if the supply is
seanty. In entirely dark-colored hairs pigment granules
are scattered among the cellular fibres, Hair may be
As the natural colors
are always due to the presence of pigment granules and
dye is distributed uniformly without any structure, it is
possible to distinguish between artificial and real tints.

The quality of hair varies considerably, Where ani-
mals are ill or weak, hairs cease growing so vigorously,
and the result is that they get narrower on the skin
level. In this way hairs sometimes get detached. Should
the creatures recover, the newer portions of the hairs
thicken out to the regular diameters, but there always
remain the constrictions, and at such parts they are
apt to snap if used in violin bows,

Reverting to the seales it onght to be pointed out that
their free edges are directed away from the skin whence
they grow. They can be felt during the following test :
grasp the ends of a long hair, and while holding it taut
drag it slowly and firmly across the lower lip, and you
will distinetly notice a rasping sensation as the hair
passes in one direction, but while it is drawn in the
opposite one this will he absent. The feeling which is
strikingly pronounced considering the extreme minute-
ness of the seales, is occasioned by their edges catching
in the sensitive skin,

Care must be taken during the experiment to avoid
cutting the lip by moving the hair too quickly. Elas-
ticity may be noted by gently pulling the two ends of a
hair away from one another,

It is the myriads of minute scales which enable bow-
hairs to grip the strings. The scales, being hard and
firmly set, act with ease, but they get torn away a few
at a time, and expose the underlying fibres, which are
loosened and hang outwards as limp and useless parts.
Suppose a hair, fresh and prim, is passing with the seales
perfect.  As the edges meet the strings they serve as a
In reverse order the hair travels smoothly; but
there are always some with the teeth facing the strings.
When the scales have worn off, the exposed fibres simply
dangle against the strings and flop to and fro, as the
bow is drawn backwards and forwards, without affording
any particular amount of grip. In time they fray so
much that the natural cement which has hitherto held
them together is destroyed, and the entire hair snaps
in the manner shown in No, 4.

Rosin, by getting beneath the edges of the scales,
furnishes additional firmness to them, ¥

the view is not entirely satisfactory

readily dyed by chemical means.

rasp

Many a dealer who would get rid of a clerk who
loafs, makes no effort to get rid of goods that loaf,

What is the percentage of the rent you pay in respect
to the business you do? In an investigation condueted
in the United States the average was found to be 4.02
per cent. How does that compare with yours?
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The SECRET

of our Empire's greatness is the loyalty of
its men on land and sea

The Greatest Sailor Song is

“The Lads in Navy Blue "

By Harry Dacre
and his LATEST Optimistic Ditty goes Thus

“ All The Clouds Will Roll Away "

REFRAIN. Tempo di marcia

—_ " s — —
e o te———1- —
'()(‘-‘(""-o,‘_}l. " S ,.'J

When all the clouds have rolled a-way, boys, W shall say, boys, ** Hip, hoo-

bo.dy will lend
- P R T e 2 N—
Wy @ e ” l e
] . RS- = e -

belp his na-tive land, Al the clouds will ol 5

Sing this twice and forget it—if you can!
Price 1s. 6d. net. Sample Dozen (Novelty Rate) for 8s.
Cash With Order,
We are the publishers of * Your eyes have told me so” and “ The magic
of your voice,” and all songs by E. Carr Hardy.
NIGHTINGALE & CO.
101a MORTIMER STREET . -

way,

LONDON, w.

Sam Fox Publishing Company

340-346 The Arcade - CLEVELAND, OHIO

**Publishers of music that selis ™ Popular and **The Better Kind "
JUST A FEW OF OUR GOOD THINGS

rd.

% [/ .VALSE JUNE'' By Lionel Baxter.

S |//SAM FOX TROT." By Geo. Howard

: ‘‘VALSE E! ' _By Lionel Baxter.
&% | “PRAT MARCH." By Jown F. Barth.

24 | //DREAM GIRL WALTZES." By D 5. Hariem.
MR L'VALSE ANNETTE" By Lionsl Barser
SPARKLETS."' By Walter B, Miles,

- ES.'" By Fred G. Albers,
By Walter E. Miies,

5 ANCE."* By G Vargus

a sie

EDITION
(Instrumental)

By_Dorothy T.ee.
I'M A-LONGIN' Fo' YOU." "By Jane Fiathaway.
WONLY A YEAR AGO." B l'uz G. Albers.
l“HIAIT SORROW.'’ l’ ilson G. Smith.
‘‘BE THOU MY GUIDE' (Bacred). By J, Edgar Lowell,

‘ ''FOUR_SONGS.'’
|

':‘ONE FLEETING HOUR.''

By Jessie L. Deppen.
L TWILIGHT SKETCHES, ' l‘rlr:rlcl A. Williams.
{{AUTUMN SKETCHES.'' l‘ ilson G. Smith,
‘‘SAM FOX MOVING PIUTU.B ,.Ull
y J.

C."" " Vols. 1.2.3,
4 8. Zamecnik.
“‘Let us put you on our Mailing List,”
If you figure your Froﬁts you will push
“SAM  FOX UBLICATIONS,”

Sam Fox Publishing Company
340-346 The Arcade, Cleveland, Ohio

European Representatives, BOSWORTH & Co,
LONDON LEIPZIG VIENNA  ZURICH PARIS

STANDARD BOOKS THAT

SHOULD BE STOCKED BY

Bellairs’ Pianoforte Primer
A modern method for piano used and endorsed by
many leading teachers, schools and colleges.
aim of this primer is to eliminate mechanical drudgery
and to encourage the young student to take
pleasure in this branch of study.

Bellairs’ Pianoforte Technique

Arranged upon a Rhythmic Basis. A splendid work
for teachers, to aid students in developing the sense
of Rhythm simultaneously with technical facility from
the very outset.

archesi Vocal Method
By one of the world's leading vocal teachers.
Geehl’s New School
Piano Studies

In six books. A very useful work.

The Studio Series
By Orlando Morgan.
Six booke of piano material carefully graded in order
of difficulty,
Practical Hints for Students of Singing
By Liza Lehmann.

Offering proven recipes for acquiring the “art of
Presentation in song,” and general “deportment in

singing."
gio Manual

ive

Macfarren Scale and

The most complete book of the kind on the market.

Fontaine Scale and Arpeggio Manual

For Violin—used by all leading violin teachory.

GOOD SONGS IN DEMAND

Somewhere in France........... Herbert Ivey

Canada, Fall In, ., . .Edward W, Miller

on't Forget ..., """ """ Rev. J. D. Morrow
Archie's in the Flying Corps,

3 C Fetherstonehaugh

Our Own Canadian Boys. .. .Dorris A. Wilbers

Canadian Highlanders «.Ernest R. Bowles

Admiral's Broom .. ... F. Bevan
Heroes and Gentlemen F. Peskett
Come, Sing to Me ., . lock Thompson
Little Red House on the . ouche
Somewhere a Voice is Lo L Ve Tate
We'll Never Let the Old Flag Fall,

Canada’s Greatest Song Success. 63,000

copies sold.

By Order of the King,

A new marching song by MacNutt & Kelly

Anglo-Canadian Music (o,
144 Victoria St, - Toronto

Sole Agents for
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co.,

Elkin & Co., J. H. Larway and other houses
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“EVENSONG" FOR VIOLIN AND WALTZ.

The trade will be interested to learn that Easthope
Martin’s ** Evensong,”’
an organ number has taken hold so readily, will be
issued by Chappell & Co. for violin and piano, and also
as a waltz,

which as a piano solo and as

OUR CANADA.

Jules Brazil, the Toronto entertainer, is now before
the public as a patriotic song composer, as a result of
his musical setting to Lillian Waters MeMurtry's poem,
“Our Canada.”” The work makes a most suitable con
cert number. The words express a commendable sin
cerity, and have the true ring. **Our Canada’’
lished by Chappell & Co

is pub

Established 1852 Call Telephone M. 55

Musician’s Demands

Satisfied in every way at our store,
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't torget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng
Pellison Blanchot & Co., of Lyons, France.
J. W, York & Sons, of Grand Rapids, Mich

35 St. Lambert Hill - Montreal
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CECIL FANNING SINGS BOOSEY SONGS.

Arrangements have been completed for the forma
tion in Canada of an overseas battalion, to be known as
the 97th, under command of Lt. A. B, Clark of Ottawa,
formerly of the 3rd New York National Guards. When
this came to the attention of Cecil Fanning, the cele-
brated baritone and exponent of song, he immediately
all

sent the message to Toronto, ‘1 am at your service

in Overseas Battalion,™

As a result the people of Toronto
towns hear Ceeil Fanning at Massey Hall on Dee, 11th,
in an unusually attractive programme. Upon the ocea
sion of this artist’s last visit to Toronto one of the musie
critics said, ‘‘Song interpreters, who can be uniformly
interesting in a long and varied programme, are so rare,
that a visit from Mr, Cecil Fanning is a genuine red
letter day in the musical season.’

proceeds for the Amer

and  adjacent

His programme includes two songs from Boosey 's
catalogue, “‘May Day,”” by Walthew, and “A  Fairy
Love Song,”” hy Willehy.

IN AN OLD FASHIONED TOWN.

D. E. Caldwell, the Toronto concert baritone made
a tremendous hit with this song in a recent programme
given hefore the American Battalion, which is being
formed for overseas service, The song caught on so
well that Mr. Caldwell was recalled time after time. In
the end it was taken up as a chorus, and the singer
taught the men the words and air of the last portion of
the song. “‘In an Old Fashioned Town’' is published
by Boosey & Co

ENGLISH EDITION READY IN A FEW WEEKS

BOSWORTH EDITION

Mozart’s

3s. 6d.

Edited by Graham P. Moore

Sonatas
3?.::'?:1.

GEMS for

2s. 6d. net -

A FOLIO ALBUM IN BOARD ART COVERS -

Contains 256 pages of valuable Copyright and Popular Works. The most attractive Album ever offered to the public,
See a sample copy at any music dealers, or write for list of contents,

the Pianoforte
2s. 6d.

If you are looking for good teachable
pieces by MODERN COMPOSERS OF RE-

BC

Music paper PUTE, who write under their own
names and have given of their best as

Manufactured in to form, tune, &c., AsK your Dealer
England for Bosworth's Thematic Lists of care-
Best and Cheapest fully graded Pieces and Shilling Albums

by Aletter, Angless, Granville Ban-
tock, Beringer, Byford, Gillet, Liftl,
Graham Moore, Cuthbert Nunn, Rein-

BC.
Music paper

ecke, Sartorio, Spindler, Schafer,
Thorpe, Travers, Wi, Zilcher, Manufactured in
Selected from a Catalogue of England
40,000 works, Best and Cheapest

BOSWORTH & CO., 8 Heddon Street, Regent Street, London, W., England
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Season’s Greetings Beare & Son

Vielin Experts, Manufacturers and Importers

The management, travellers X e o S ——
and inside staff of Whaley, "¢ SL.W. - Toronto
Royce & Co., Limited, take +
this opportunity of thanking % SPECIAL SHOWING FOR XMAS TRADE
-4 8 : + f M dl'.G'l.Ekel'B'o.
the" n.lany ["us")ess fnends + Zu(o a};lar‘:)l:.Acc::daer:nn a:d lel:rmo:ri‘t,:a:
for thelr tanglble CXPTCSSIOHs Have you trouble in getting supplies of
Of Ood wi" dul’in |9| 5 &) cheap Violin Fittings, Violin Bows, Mouth
g g d 89 Organs, etc.? If so, write us for full par-
and to expl’css the hope that g ticulars of our stock in these goods.
the New Year will prove * e ————————
" + e up e min-
for them the happiest and X ute in all musical lines,
most suecexful yet' Quick despatch service our specialty.

Wh‘ley’ Royce Q Co“ Ltd. If you do not know us, we want to know

Townis and Winnipeg Come and see us.
Suppliers of Everything in Music
\ Band Instruments

ye .
i “Imperial.” % Cremona Violin Album
ad “Ideal.” of Modern and Classical Pieces
Grades ' “Sterling."” Edited and arranged with Piano Accompaniments by
ALFRED MOFFAT
Violins. Harmonicas. (With separate Violin Part.)
Guitars. “Imperial” Strings. Price 500. net. Cloth, gilt, $1.00 net.
Mandolins. “Ideal'" Strings. CONTENTS
Banjos. “Imperial" Rosin. Agnus Dei . ... Mozart Melodie in F Lange
Ave Maria Cherubini Melodie in F Rubinstein
Bercﬂéu 2binidh ”;.“l;r ?‘lelody of Love Engzmnm
Bois Epais ......., ully enuetto ozart
PHONOLAS gunnhisle TN, Chopin 'lqdy Pretty Jane Bl;hc;g
b2 hant Sans Paroles, octurne ........... Fie
Odeon, Jumbo and Fonotipia Records. ' Tschaikowsky Preludio Corelli
Truetone Disc Record Needles. gg::;g;;n'.? L"“_'» KIZ:;:: R g leman
Corrente .......... Corelli Sarabanda Ve .. Bach
H Cradle Song ....... Brahms Sarabanda Couperin
We are Owners and Publishers of the Evening Star, To the, Siciliano " .... Bach
“ s ) 2g s b ong Sch
¥ an‘“f: """"" M"', Edition of Gavotta ........... "Coreli Song Withous Words,
ende.
iy Cent Music Books e
“Elementary Classics. : p2v € pxs . Spring Song...Mendelssohn
“F, Classics." Girouette, La...Sammartina Still 1s the hi‘m s o4
% s 7o H"“' . “ Hungarian Dance, No. 6, Tambourin, Le ..... Leclair
'Melodious ecreations, ! Brahms Tempo Di Sarabanda,
Primary Classics. Hungarian Dance, No. I Geminiani
“First Pieces in Easy Keys." L B"B::; Walter's Prize Song,
"Mnm_moth lmtrur‘ne'r.nnl Folio. Madelinette, La.(Vers 1749)  When Other Lips. W‘B';;;:
Empire Song Folio, Mazurka ........., Chopin  When the Swallows. ... Abt
120 Scotch Songs. Medley of Country Dances, When Thy Blue Eyes,
“Read’s Easy Tutor." Mofiat Lassen
""Church and Home Sacred Songs."
~geyrch and Home Sacred Songa, BAYLEY & FERGUSON
54 Queen St. - Glasgow, Scotland

Also London, Eng.
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RECENT ENOCH PUBLICATIONS.

Messrs. Enoch & Sons (Anglo-Canadian Music C
selling agents in Canada), have issned two numbers of
‘The Progressive Pianist,”” a  collection of modern

pranoforte picces which are
diffieulty and are carefully
phrased by Dr. Ralph 11
this task in a manner
the
Songs

graded in Tour degrees of

arvanged, fingered and

Bellairs, who has earried out
worthy of In voeal
additions to the
:IH’.” hy

the Life,” hy

all praise

music we have two most recent
firm’s Two-Part
Haydn Wood, and 100

del Riego

viz 99

The Way

Golden
Teresa
An album of four songs, entitled ** Red-Letter Days,"”

words by Helen Taylor, music by Easthope Martin, in

cludes within its covers four dainty songs of more than

average merit.  Ballads are represented by **Down
Here,"" words by . J. O'Reilly, musie hy May I1. Brahe,
A quaint, eatehy song which has the special recommenda
tion of having been sung by Madame Clara Butt:

“Come and See the Roses,”” words by Ed. Teschemacher,

music by Gerald Kahn, is charming, alike as rega
Sylvan™ “Five Canzonets'
words by Helen Taylor, music by Landon Ronald, is a
worthy specimen of this talented composer’s work : *The
and the Star,”” words by Marshall Roberts, music
by Alma Goetz, is an artistic expressive song;: ““The Old
Colours,"”’ P. . O'Reilly, music hy Gerald
Kaln, is a capital marching song, which ought to go;
“Over the Bridge,”'

words and music (from

Ros
words by

words by James Thompson, music
hy Herbert Matheson, is a welodious, fanciful effort ;
“The Wanderer's Song,”” words by Reston
Malloch, musie hy Julins Harrison, is a capital song,

George

suitable to a more than average good haritone singer
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GOING FULL STEAM AHEAD.

was charged with good spirits in
Royee & Co. headquarters when the
November
ahead of the figures it had to beat

Ihe
Whaley

man ealled

atmosphers

Journal
tidy
The musical instra
with

business totalled a st

ment  manutacturing buzzing
turning
Canadian Government, in addition to the

Iinstrument

department  was

activity out bugles and trumpets for the
regular band
orders.  The firm’s Canadian-made drums
have heen going to England at the rate of 100 a week
to fill a British Government contract, all of which is
keeping the entire staff going at double quick speed
“Tipperary Tommy,”” a new popular marching song,
of the Whaley-Royee
words are hy Humble, of

music hy

latest
lrene
and the

ronto pianist, Charles E. Bodley

is one
The

Canada™

very publications
We're

the well known To

from
Fame
Four thousand copies
sold in one week is the pace set by this song for a start
Incidentally the Journal learns that the Whaley Koyee
firm contemplate bringing out three more good Irene
Humble voeal numbers, 1 Wish 1 Were the Moon,”

Beantiful Blue and “*Good-hye Sum

mer,"’

Gray Eyes,”

ON DIT.

The song of thanks to those who are helping the
country, ““We'll Look After You,”" by Paul A. Rubens,
is being ordered very freely, according to the records of
the publishers, Chappell & Co, ““Knitting"’
hig seller. Not only is the demand being
but it Why

knitting

continues a
aintained,
Everybody s

18 on the inerease not !

and a most prosperous 1916,

BOOSEY & CO., Ryrie Building, Toronto

also at New York and London

The Imprint of

BOOSEY & CO.

STANDS FOR THE BEST IN VOCAL MUSIC

... Sanderson “In An Old Fashioned Town”
...... Dorel Squire
Craxton “Bird of Love Divine” . . . . Wood

o & e
E.) l;\ Ej EJ “Thora”

“Garden of Your Heart”. .Dorel

W E desire to extend to the Sheet Music Dealers and Salesmen

of Canada our sincerest wishes for a bright Christmas season

Publishers of

Adams “When My Ships Come Sailing

Home” Dorel
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THE SAM FOX LATALO(]UE containing, *‘My Wild Rose Sleepeth,”’ ““Heart’s Love

One of the outstanding featurcs of the catalogue of  Western ‘““"I"‘”.. and “”_""!" of an Hour";

The Sam Fox Publishing Company of Cleveland, is the ”‘\“'"‘"”' Sketches,” a book of o "l‘l"“‘h'l‘ tone pie

tures for piano by Wilson ( Smith; and F. A. Wil

liams' ““Twilighy Sketches,”” a  collection of three
melodious piano pieces, grade 3

A recently issued folio of lmportance to mandolin,

neat and attractive title pages, which add to the attrae
tiveness of any display of these songs.  This catalogue,
which contains songs, plano numbers, and music for
orchestras, is made up of all kinds of music, as the firm - : 3
themselves put it, ** From the hest in popular to the hegt Danjo and guitar I'I“.""'f 18 ‘!"" “Sam _l'“" '\l“"f"’l“"

’ and Guitar Colleetion No 4"’ contuining the firm’s
latest and most popular instrumental successes,

in classie
Regarding his business m Canada Mr., Fox Suys,
“The leading dealers in the main cities from Nova R e e
Scotia to British Columbia are among our growing list OTTAWA MAN AS COMPOSER
of customers, with whom we are doing a very satisfac An Ottawa Daily says: Since the war began there
tory business.”” This firm also sell largely in Australia, have been w ritten many patriotic songs, Few, however,
and through their European agents, Bosworth & Co., of have gained such an instant success as the new song,
London, market large quantities of their publications in “King George You Can Count on Me,” the words of
Great Britain, which were written by Mr. ¥, W, E. Bartholomew, of
The trade has not been slow to take up and sue- the Raper Piano Company, Ottawa, and the music hy
cessfully market the Sam Fox waltz issues, prominent  Mr, Cecil Birkett This war song was sung at the big
among which have been three hits by Lionel Baxter, recruiting rally in the Russell theatre, and it instantly
“Valse June,”” **Valse Elaine,”” and hig latest, ““‘Valse seized the imagination of the audience The first edi
Annette.”  Just now a big share of song orders are for tiontion has already been sold out, The chorus is par
Jane Hathaway’s ““1'm A-longin’ fo’ You*’ and “‘One ticularly striking and has a good swing, Chorus:
Fleeting Hour, hy Dorothy Lee Let us ask ourselves these (questions,
The “Flower Series” is a popular set of piano com As in our homes we sit,
positions in Canada The seven titles in this series are: Are all of us doing our duty?
“Legend of a Rose," “Dainty  Daffodils, " pring Is each one doing his bit?

Flowers,”” ““In Poppyland,”” ** Basket of Roses,”” ““ Water Send us more Canadians
Lilies,”” “‘Bowl of Pans Is the message o’er the sea,

Three books aggressively featured by the Sam Fox Who will answer it and say,
Company are: * Four Songs,”” by Jessie L. Deppen, King George, you can count on Me?

BELL BRAND
HARMONICAS

“MADE IN AMERICA"

Have won a national reputation because of their

.Bhd remarkable and durable qualities, They are not the
Dl'amond best merely because they are American made, the
Strings are only harmonicas made on this continent, but they

stand competition with the products of the world,
embodying the very best musical qualities and
workmanship.

the World’s
Best

THE NATIONAL
MUSICAL STRING CO.

New Brunswick, - - . New Jersey
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MOZART'S SONATAS.

If not already off the press and ready for the
there will shortly he the work of Mozart’s
Sonatas in the Bosworth edition, edited by Graham P
Moore, Tt goes without saying that the appearance of
this work makes an important addition to the already
comprehensive catalogue of Bosworth & Con pany, Lon
don

trade
available

This house, who make a specialty of good, teach
able pieces by modern composers of repute

publishers of

are also

‘Gems for the Pianoforte,”” a 256-page
folio of valuable copyrigh and popular works
Bosworth’s Thematic lists of carefully graded pieces
and their long list of shilling albums should he
folio of valuable copyright and popular works

TIM ROONEY'S AT THE FIGHTIN',

It is said that the profession comsider one of
best productions of the day to he ¢

of in

the
Tim Rooney’s at the
a Kerry ditty by Norah Flynn. This num
ber is being used by many orchestras, and promises to
quickly make for itself a place in the season's songs
Chappell & Co. are publishers

Fightin’,”

TWO GOOD ONES.

A Boosey song that dealers should do well with is
“Ships that Pass in the Night.”” a short, quiet, simple
song, with a haunting melody that deserves to be a
steady seller for years to come
Longfellow’s ““Tales of a
kinson Stephenson

This is

Wayside

setting from
Inn,”” by T. Wil

Mr. Chas. M. Passmore of Boosey & Company, points
out that one of the recent songs published by his Com
pany that is going unusually strong is ““The Enchanted
Glade,”" by Lois Barker. This is a partienlarly appeal
ing number, and the fact that it is heing readily taken
up all over Canada is no surprise to those who have tried
1t over

TINA.

The London, England press is unstinted in its praise
Rubens in the
new musical play, “Tina,”” which received such a rous
ing welecome at its initial performance in the Adelphi
Theatre.  The vocal numbers in ““Tina,” published by
Chappell & Co., are: “Play to Me” (the violin song),
“1 Come Holland,"” “Timbuetoo.””  The
piano arrangements are “Tina Valse,” ““Tina’ (seloe
tion), and ““The Billsticker's Dance,”’

of the musical compositions by Paul A

from and

A "MADE IN CANADA" PRODUCT THAT
“MADE GOOD."

Mr. Athort E. MacNutt

Above is a likeness of the w riter of ““We'll Never
Let the Old Flag Fall,”’ the * hig song”’ that made good
in Canada, Austral and England, and “By Order
of the King,"” that right up-to-the-minute sure-fire hit,
and a new song that will make Canadian musie history,
“1'll Not Forget You, Soldier Boy.””  Mr. MaeNutt
wishes to thank the many singers who used these songs
throughout Canada, and especially Mr.
manager Anglo-Canadian Music Co.,
tion and untiring energy,

John  Hanna,
whose able diree

made this success possible

Mr. MacNutt makes a specialty of writing songs and
sketches for artists and performers, and will be glad to
hear from any one in need of new material, at his ad
dress, St. John, N.B in the profession whom
he will be unable to se personally, and the
the Journal, he wishes a Merry
New Year

To those
readers of
Christmas, and a Glad

dealers interested in quick and frequent turnover of capital. )

The closer the competition the surer the sale; be-
cause the closer the competition the closer the

= comparison. If everyone made comparisons before =
J buying, everyone would buy Columbia instru- J
Nore ments. It is the rare exception for Columbia Note &
product to lose out in competitive sale.
( Wiite for * Music Money,*" a book ** full of meat ** for those Columbia Graphophone Company

365 Sorauren Ave., Toronto
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THE E. CARR HARDY SONGS.

As u producer of ballads of the irresistible kind My
E. Carr Hardy has won a place of high rank. The un-
mistakable manner in which he canght the public faney
with “Your Eyes Have Told Me S0, is proof of his
ability for musical composition. This very successful
number is also arranged as a duet for soprano and tenor
or baritone, as a waltz and as a part song (S.A.T.B.)
A second ballad success which rivals **Your Eyes Have
Told Me So™ is “‘“The Magic
of Your , and as a
duet for soprano and baritone.

Regarding Mr. Hardy's songs, the publisher of them,
Nightingale & Co., London, England, once said: **The
temptation of a new and successful composer to *flood
the market” hy over-production is great, but our advice
in this matter has been taken, and although we are the
sole publishers for Mr. Hardy, he has only placed six
songs with us in three years, but ea ! one is a gem in
its way.”

Other numbers by this gifted composer are, *‘The
Sexton and the Bell,” a distinctive and appropriate
setting of a distinetive theme; ** All Too Soon,” a pleas-
ing melody with words by the celebrated Dr. H. A.
Creary ; ‘he Way to Fairyland,” Words by the
author of ““The Magic of Your Voice.” The musie is in
Mr. Hardy’s daintiest style and is essentially a lady’s
song: “Dear Old Bill.” A fine, stirring, many song,
dedicated by the composer to those heroes in humble life
whose deeds are rarely chronicled. **Dear Old Bill”” is
one of this type, and in the refrain we are told that he
is as

as a good selling number.
in three

Voice,”” also issned

TRADES JOURNAL

‘*Strong as a lion, yet a fly he wouldn’t kill.”

The subjeet of the “shy hero”” is not a threadbare one.
Tenors, baritones, hases and contraltos will find interest
in this number; **Love is Immortal,” an excellent lyrie
with well written music; ** Mary 0'Neil”” and “0 Mother
Mine'” are works of quite a different type, and yet each
reflect the winning style of Mr, Hardy

Messrs, Nightingale & Co., whose address is 101A
Mortimer St., London W., are also featuring two timely
hits, ““The Lads in Navy Blue and a song chuck full
of optimism, *“ All the Clouds Will Roll Away,”” hoth by
Harry Daere.

LONDON TRADE PAPER ON JOSEPH
WILLIAMS MUSIC.

From this House we have a couple of attractive songs,
“The Tambourine,” words by Mackay, music by Casa
del Sarto, effective and musicianly, and yet another
setting of Tennyson’s “Crossing the Bar,”” the music,
by R. Indermonr-Ray, heing quite in keeping with the
spirit of the words. For pianoforte solo we have “The
Maiden with the Daffodil,”” a delicate trifle composed hy
Arnold Bax; “A Love Song, composed by Felix
Sarnstead, Op. 18, a meritorious teaching piece. New
Numbers in The Berners Edition are from the pen of
A. von Ahn Carse, ““Barcarolle,”” the Violin Teacher,
Grade 1., No. 6 (first position), and Gavotte Seriense,
Grade 11., No. 6 (in 1st and 8rd positions), and are
capital examples of this talented composer’s work, For
violoneello with pianoforte accompaniment, “‘Capriee,”
composed by W. E. Whitehouse, is a welecome addition to
music for the ‘eello,

Armour's source of supply.

Uusurpassed Quality

The perfection of Armour Strings is in-
sured by our ability to obtain the best stock
on the market and the most skilled labor.
Ample time and serious thought have been
given to scientific experimentation.

We carry straight length tested strings which
we guarantee. FEach string is returnable that
is found false.

Union Stock
Yards

You can have the Best

The Armour String is to-day recognized as the best in the world. The War does not affect
You will agree, upon trial, that the Armour Strings are
in every respect to the best foreign strings and more durable.

Armours Strin gs

For the Artist

ARMOUR s~» COMPANY

QUALITY

'Im

equal

Enequalled Durability

Fine quality and durability make Armour
Strings the best strings to buy. Our violin
G strings are the best in the world.

We carry a pl line of Viol 11
Double Bass, Harp and Banjo Strings—also
steel strings and accessories,

Write to-day for new catalogue describing
our complete line and giving our broad
guarantees,

CHICAGO
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Since introducing the

player roll last summer, the

musie

be added to each month are

the Jack ox Trot

Chinatown, My Chinatowy
If You Ever Come Down to Virginia
Hlusion.  Valse Hesitation

I'm My Way to Dublin Bay

Little Grey Home in the West
Nights of Gladness, Valse
" 15, Medley Ong Step
» One-Stey

Kixs elodis
Fox Trot

Op. 15. No
Bweet Bye and Ry
Tules of Hoffmun, Burcarolle
Traumer:
Coloninl Love.  Syncopated Walts
Foxy Quiller, Fox Trot

Bt

A Fox Trot
Smoky Mokes. Cake Walk
Open Up Your Heart
Kathlyn,  Hesitation Wltz
Adeste Fideles
Aloha O
Boys of the King

6036 Cavalleria Rusticana. Ty

6048 Huworeske, Op. 101
6114 In My Neighhor's Garden
Jfunk Man Rug

Lead Kindly Light
Murching Through Geor
Melody of Love

Nearer, My tGod, to Thee
Oh, That We Two were Muying
Temple
Bearf Danee

Btille wie die Naeht
Weep No More My
Air Line Mareh

Rells
Lady

Fuir Hawnii

Summor
Trilby Rag, One-Stop

Alabama  Jubiloe, One-Step
Baby (Swing High, Swing Low)
Callirhoe

Come Acrows.  One-Step
Along with Me.,  Fox Trot
Diety-Doo. Fox Trot
Doodle-Oodle-Dee,  Fox Trot
(From O1d Killarney)
yhody's. Fox Trot

bye Broadway

Good bye Girls, I'm Through
Golden Youth. Hesitation Waliz
Lavender and Cresm.  March
Love Moon

Meadowhrook Fox Trot

My Little Dream Girl

Oh, Promise Me

Old Homestoad.  Fox Trot
Punchinello

Reuben Fox Trot

Sleepy Moon

Samehody Knows,  Fox Trat
Star Spangled Banner

6244 To Loun. One-8t

CANADIAN

Popular Edition”*
niver
built up a list of 120 titles, which offer a good rang.

The numbers in this edition to date

ud to be the Mother of o Hoy
Shadow of the Sycumore
Tolly Copporsmith,  Mareh

Stop

Susie's Sewing Shirs for
% u Little White Chureh in th
Marie,  Hesitation
n Leo.  One-Btep

What & Friend we Have in Jesus

When it's Night Time in Dixioland

When Bunday Comes to Town.  One

When You Wore o Tulip, ete

Where the River Shannon Flow

By Heek, Fox Trot

Caroling, Fox Trmt

Comin® Through the Ity

Faee to Fae

Home Sweet Hom
\ « Moo

One Steg

Band. " One Step
N

Come to the Benutiful Ragtime Ball . Cormack

Mmusic

METROSTYLE-THEMODIST “POPULAR
EDITION" ROLLS

30-cent
al Musie Co. have

of
f

choice for those customers who want the cheaper-priced

which will

Gumble
Schwartz

Swith
Schwarts

Neve
Murphy
ike You von Tilzer

an
Hustings
Nevin

Valley Lange

Tsrael
Lange

Berlin
von_Tilzer
Wenrich
Russell
Henry
Vodery

Caryle
Tucobs Bond
Moxzkowski

ter

Lund.
Harris-Benn
ol

Gilbert e
Smith

Queen

n
Gilbert
. Smith
eer & Gaskil
ulton K

1
*

J. 8
Robins, Branen

Harris

von Tilser

Jeff Branen & Arthur Lange
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Ameries (God Save the King

Cruel Papa! Fox Trot Cook
Cows May Come and Cows May (ic von Tilzer
g020.  Parisian Muxixe Nuzoreth
rom the Land of the Sky Blue Water Cadman

I Didn't Raise oy to he Soldier
6216 If You Love Me Call Me Nweetheart Spurr

Long Way to Tipperary
One-Step Hrooks
Nevin

Costello & Solman
Sweatman

He
Paseal

Bunch
»o

Roses Bloom for You

Song of Songs M
When My Ship Comes in
When You Dream of the
GORG Your King and Country

Girl who Dreams of You
Want You

ANOTHER ARCHIBALD JOYCE WALTZ.

A\ new waltz out is an Ascherberg, Hopwood &
Urew publication, “‘Love’s Mystery,”" which is thus re.
ferred to in one of the London papers:  As with gems
of art, Archibald Joyee’s brilliant new waltz “Love's
Mystery,”” endears itself anew every time it is played;
its fund of charm appears to multiply as its melodions
chords are struck again,  These are the rare attributes
of genius, and nothing that this gifted author has given
us has displayed such originality, resourcefulness and
true art.  Even his ““Dreaming"’

and **Passing of
Salome' Waltzes, which are enjoying such a phenomenal
run are destined to be eclipsed by the mesmerism of
“Love's Mystery It is of all new waltzes the one
that will he the most ealled for and most weleomed this
coming season,

Messrs. Ascherberg single out as other of their special
selle “Love, Here is My Heart,” “‘Laddie in
Khaki.”” ““Mate o* Mine,”" “ Farewell, My Soldier Boy,”"
“For King and Country,” “Melodiana,” angled
Tunes,”” ““Ballroom Memories,"

o,

BOOSEY & CO.'S LATEST ISSUES.

A musician who has gone over the last bateh  of
novelties issued hy Boosey & Co.. ventures the opinion
that the two outstanding numbers are, “‘Sweetheart,””
by Lily Strickland, and “When the Night with Stilly
Silence,” by Parish Robertson. The first mentioned has
a striking theme, extremely melodions, and is of that
class of song that catches everybody. The latter is
perhaps a more dignified number, in which the even
moving voice phrasing over a rich chorded accompani-
ment, creates an impression suggested hy the title,

The other issues are Roger Quilter’s “Fill a Glass
with Golden Wine,”” “The Lowlands Call,” by Dr. A,
Herbert Moore; ““Love Awake,”’ by C. Linn Seiler; ¢ &
May My Dreams Come True!" by Frank Fothergill ;
“What Can it Be,”’ by A. Louis Searmolin; a rollicking
sea song, “‘Pals,”” hy W. H. Squire, that much admired
composer of songs for men; ‘“‘Love's Citadel,” by Amy
Woodford-Finden, Al these songs are issued in keys
suitable for different voices,

CANADIANS FOLLOW THE DRUM.

Edward Wodson’s poem, ““Canadians Follow the
Drum,” has been set to music by Dr, Albert Ham, and
makes a rousing patriotie song. This number, which is
dedicated to Lt.-Col. Reg. Pellatt, commander of the
83rd Battalion, is one of the new issues by Boosey & Co.,
and which, owing to its rousing martial swing, gives
promise of widespread use.
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MY IMPRESSIONS OF NORDHEIMER'S.

The Observations of “Bax."

C('\l)l'l'lllNN in the piano trade are changing just as

they a There was a time
when the only musician thought fit to hear was the long
haired, pale faced gentleman who snubbed his barber,

*in the music profession

absolutely ignored his tailor. This was called tempera
To-day it is different
are just as respectable as any other class of the com
fact, the To
ronto is as bald as a Turk, whilst some of his younger

ment Professional musicians

munity—in most successful musician in
confreres
ment to Joffre),

All of which is a dull preamble to my impressions
after going through the luxurious and imposing home

of The Nordheimer Piano & Music Company, which is
pan)

we use French occasionally, just as a compli
absolutely set the styles in men’s wear

situated at the corner of Yonge and Albert Sts., in that
most loyal and Tory City of Toronto
The House of Nordheimer, like most of piano houses,

maintained old-fashioned and imposing establishments
on King Street for years. Other lines of business im
proved their stores, but the music trade, like the
profession, was temperamental—it did not need to con
form ork. One
of the most famous piano houses in the world is situated
far from the real the
Metropolis that it requires the aid of the police to find
it

musie

The same conditions existed in New Y

to-day so business section of

Frankly, Nordheimer’s have erected a building that
is an artistic credit to Canada. The exterior is impos
ing but of chaste design, and the interior is sumptuous
and luxurious, but in excellent One distinctive
impression | received, and a most pleasing one, was the
consistent use of dark mahogany throughout the entire

taste
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The
desks, mahogany doors, mahogany chairs, real rich dark

interior. m;lhnguu} musie  fixtures, lIIiI]I(\L’HII.\

mahogany everywhere. It is most luxurious. Somehow
one gets the impression that the highest tender
Everything in the
The electrie fix

one of

must
have been accepted in every case
building is new, everything is costly
tures and crystalized ceilings
European chateau where the artist has had full charge,
the architect How the
Crown Prince would love to sack Nordheimer’s

remind SO«

and was merely his servant

It is fortunate that Nordheimer's possess an amicable
staff—if they throw cast
aspersions they would break a window every time. The
side of the building is like one gigantic pane of glass—
sunlight everywhere. After going through the building
one feels that the war will be over in three months. All
that sunlight has a distinetly cheering effect, and the
color scheme and decoration radiates optimism. Who
ever had charge of it knew something of the psychology
of color, 1 can readily understand a man going in to
buy a cheap upright and end by purchasing a Steinway
Grand

The ground floor with its Mosaic marble (we hate
is given over to the music de

ever started to stones or to

technicalities ourselves),
partment, It is no easy task to find room for thousands
and thousands of sheets of music and retain a neat ap
Nordheimer'’s, with its glass silent salesman
and mahogany fixtures looks like Tiffany’s in New
York. It makes Schirmer’s or Ditson’s look like a
second-hand The man responsible for this
department is August Seyler, who is one of the few
men who know how to make sheet musie pay. Arthur
Baxter, the assistant manager of the piano department,
also has a desk downstairs, and with his suave in
ance, is the Company's first line of attack, in case of a
brush with any piano prospects.

The Company appropriately

pearance.

hookstore

e rwacern
. 3

p—

calls its Vietrola parlors *‘Sun
Rooms."’
in oak for oak machines, another
has a superh blue tapestry to set

One room is finished

off mahogany Victrolas. There
is a smoking-room for gentle
men, and a gossip room for

ladies

pleasant
But the piano warerooms, ah,

and then ah! A vista of grands

My impression was very

a garden of uprights, Con
found it—I wish the editor
would let me write poetry—I
could deseribe them so much

hetter.

There are three rooms where
second-hand player
pianos and catalogue styles of
Nordheimer pianos rest in dig-
nified solitude. The remainder
of the floor is a huge show-room,
where Steinway Grands rear
their haughty heads, and with
their Nordheimer brethren gaze
down at the rich imported rugs

pianos,

View of the ground floor at Nordheimer's,

from the main entrance

at their feet as if to defy eriti-
cism. If a salesman can’t sell
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in that wareroom he had better enlist and get
at the first opportunity

Incidentally Mr. Albert Nordheimer, the president of
the Company, has his office on that floor
Besides his offic for his Duteh seere
tary, as Mr. Nordheimer, in addition to
business tasks, discharges the onerous

gassed”’

mahogany of
course is one
his  arduous
hut distinguished
duties in connection with his diplomatic appointment as
Consul General of the Netherlands

Mr. Addison Pegg. th
department, also has an office on this floor
Company’s last line of defence, in case

gental manager of the piano

CAdT s the
any
the polite persuasiveness of the salesmen

customers

There is a floor of studios
faculty teach the young voealist to sour, and the young
pianist to be a pianorammer.

where o distingnished

Judging by the mingled

duleet notes of four pianos, three violins, and three
voices, 1 should say that Toronto need have no fear of
her musical future

OF less interest to one of our artistic nature, hut of

vital interest to the firm is the general offie ma
hogany of course On this floor
there are some very second-hand pianos, and also the

(more
also more sunlight
music roll department

A most imposing office is that of Mr. B. (', Seythes,
the newly appointed viee-president and general manager

nomme de

of the Company. who ean’t live down his
guerre of “Teddy” in all importance
That's the heing and  good-natured.
“Teddy™ has o vegular sky-seraper view of the eity
from his office, and has a nice view of Heintzman’s, Just
out of the corner of his ey
commend the viee-president’s office for the *“hlues.”
At the other end of the floor Mr. Walter Duffett, the
office,
where he radiates a genial pessimism about things in
general as a necessary offset to the optimism  of the

spite of his

worst of Irish

I can conscientiously re

financial genius of the house has a  mahogany

sales” department

Incidentally there is a remarkably fine concert hall
that will seat four hundred. The Company gave a re-
cital the other evening and the ““Four Hundred” of
Toronto turned out in aristocratic splendor—he-gowned
and be-limousined.  We were there ourself in a stunning
dress suit that has defied the moth balls sinee

we were
(We have
Incidentally the
recital was an artistic treat and a very swageer affair
all round.

old and important enough to purchase one
the real author’s ohjection to dates
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There is also a roof garden with a splendid view of
the main street

Toronto is pretty nearly a large town with one street

We make no apologies for that joke

These are some of my impressions of Nordheimer’s
The House of Nordheimer has carned the gratitude

of the trade at large for the move it has made. The
building is a distinguished and artistic addition to the
city’s architecture,  With all its sumptuousness the

effect is reserved and business-like, and although it is
new it seems to possess a settled feeling of traditional
solidity that one has come to associate with the House.

It has the finish and style of “Fifth Avenue”’
is nothing in the world to excel Fifth Avenue, It was
erected in war did its bit in stemming the
general depression which followed the outhreak of the
war when work on so
dropped

there

thme ang

many other structures was
There is a moral in all this (we heard Billy Sunday
the other day and insist upon mixing morals with eve 42
thing we write now The House of Nordheimer has
always done business in high-grade goods with reputa
tions behind They have eatered
clusively for high-class discerning trade
moral

them almost  ex
That is the
there must be money in building vour bhusiness
aronnd a high-grade piano. Think it over, gentle reader.

The editor is pulling at my coat and whispering
“time’s up.”” 1 think he wants to get away to howl

All rvight Ed, 1'll finish

My impressions of Nordheimer's

delightful

C. C. SLACK OF RAPER'S STAFF,
OTTAWA, ENLISTS.

Another of the employees of the John Raper Piano
Company has given up a luerative position to join an
overseas regiment to fight and uphold the traditions of
the British Empire. Mr. €. . Slack, who has been
head tuner for this piano firm for a considerable time,
having enlisted with the 32nd Canadian Field Artillery,
and leaves with the good wishes of all his fellow em
ployees, with whom he was a great favorite, Before
aving he was presented by the staff of the John Raper
Piano Com

1y with a handsome dressing case as a
token of their appreciation of his unselfish act, while My,
and Mrs. Raper presented him with a valuable wrist
wateh bracelet.  Mr., Slack’s family will be well repre
sented in the firing line, his other brothers having also
enlisted

o

¥/

Note Y
display ?

( Write for ** Music Money, ' a book ** full of meat ** for those

dealers interested in quick and frequent turnover of capital. )

“NOTE THE NOTES”

This is the trade-mark music lovers are looking
for—and asking for. Are you benefiting by its

Graphophone C

Col bi »~ L 7y

365 Sorauren Ave., Toronto
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PROLOGUE, (before the curtain), (to be spoken by
the author).

“‘Somewhere on King Street’ there once stood a
musie store exclusive in its old fashioned dignity, dustily
aristocratie, looking with a patronizing eye upon the
vulgar improvements that men were making all round
it.

Skyscrapers rose with all the hideous clamor of
labor saving, ear splitting devices. Buildings crumbled
like good resolutions and other stores lowered their
colors and sought their places in the sun with the mob
on Yonge Street,

The Old Music Store remained content in its
solidity,—its imperturbable, traditional dignity, and
years went on and decade melted into decade and clerks
that were young became old, and clerks that were old
sold their last piece of musie and lay down for the long
rest.

AND THEN,—a rumor, a persistent, vicious rumor
that would not be drowned, entered the door of the Old
Music Store,—it grinned from behind the pillars,—it
mocked the store from every vice and aperture,—it
whispered in ghoulish glee, “‘your day is done. You
are obsolete.  Already your successor is showing his
head above the scantling on Yonge Street!”

And the poor Old Music store heaved a long sigh and
died of a broken heart.

THE PLAY.
““A Day in the Old Music Store.”’
Time—Anytime.
Cast—wait and see.
Place—interior of store.

Curtain rises showing two clerks picking out orders,
ete.

Enter large woman, loudly dressed.

Ist Clerk—“Good morning, madam.”

Large Woman—*‘Good morning. Have you that song
too tiddlee tum tum tee tee tum?’’

1st Clerk, (inclining a patient ear)—‘‘That seems
very familiar. What is the name of the song?”

Large Woman—‘Oh Mercy! How can I remember
that? Tt goes too tiddlee tum—""

Ist Clerk— “Who is it hy?”

Large Woman—*‘Good gracious, how do T know?
It goes too tiddle—"'

1st Clerk—‘T am very sorry madame, T cannot get
it for yon without the name.’’

Large  Woman (indignantly)—“It seems very
strange that one can’t get what one wants when one
wants it,”’

The Passing of the Old Music Store

A Play in One Act, a
Prologue and an Epilogue
Written for Canadian Music Trades Journal by Bax

(Large Woman gives Clerk a stony glare and exits).

(1st Clerk sighs and proceeds to chew the eud of re-
flection).

(Enter Mr. Springhurst, the ancient and time-
honored musical and dramatic eritic of The Glib).

Mr. Springhurst—*‘Good morning.”’

Clerks—‘“Giood morning, Mr. Springhurst. (They
go on working, as Mr. 8. knows far too much about
musie to buy any).

(Enter Mr. Swank, the well known tenor).

Mr., Swank (speaking with lamblike richness of
tone)—"“Good morning, bhoys.”

Clerks—*‘Good morning, Mr. Swank’’ (they watch
him out of the corner of their eyes, he sometimes buys
musie),

Mr. Swank—*‘Good morning, Mr. Springhurst, How
are you! (This is said very cordially, as he never
knows when Mr. Springhurst might have oceasion to
write him up).

Mr. Springhurst (who thinks all musicians are fools
and tenors, damn fools)—“Good morning.”

Mr. Swank—‘1 had great success last night at
Cook’s Corners. Had four encores (he hopes that Mr,
Springhurst will chronicle this in his Saturday column).

(Mr. Springhurst, who is trying to debate with him-
self whether to have a whiskey and soda at that mo-
ment or wait until luncheon, stares abstractedly into the
distance).

Mr. Swank (rather discomfited and endeavoring to
give the impression that he was talking to clerks all
the time)—‘“Yes, boys. Some success. They re-
engaged me for the first Red Cross concert to be given
when the war is over.”

2nd Clerk (leans over in a confidential way and stops
work. Tt doesn’t take much to stop the 2nd Clerk from
working)—“That’s splendid, Mr. Swank. I'm very
glad to hear it.”

(Enter charming society young lady, with one of
those aristocratic faces that once seen one never re-
members),

Young Lady (with an entrancing gurgle)—*“Would
you please give me ‘A kiss t'is all I ask?”’

(Dramatie eritic blows nose violently).

(Mr. Swank fans himself).

(2nd Clerk swallows hard).

1st Clerk—‘T am sorry, we don’t handle very much
popular music. That is not in stock.”

Young Lady (who has just graduated from Have-a-
girl College)—“Oh slush! Where ean I get the beastly
thing 1"’
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““Have you tried Bill’s or Musquosh’s? They might
have it.””

Young Lady—“Oh, alright (sees Mr. Swank), Oh,
Good morning, Mr. Swank, Say, take it from me that
was some solo you warbled in church last Sunday.
When you aeroplaned up to that high note it Jjust made
my toes curl up.”

(Mr. Springhurst decides to have whiskey and soda
at once and exits),

Mr. Swank—"‘So long, hoys."

Clerks—*“Good wmorning, Mr. Swank.”

(Exit young lady and Mr. Swank).

2nd Clerk—"‘Can Swank sing?”’

1st Clerk—'‘H——1 no.”

(Several customers enter and exit after making pur-
chases.  They belong to a class that is not yet extinet,
though dwindling fast—the customers who know what
they want).

Curtain falls after the manner of David Belasco, for
three minutes, to indicate a lapse of two hours for lunch.

Curtain rises, showing two clerks much refreshed.
1st Clerk gazes out of window with a wistful look. 2nd
Clerk puffs a surreptitious pipe from behind a pillar).

2nd Clerk—“This is a funny business, isn’t it?"

1st Clerk—"* Youbetcherlife,”’

2nd Clerk—**Long hours, and you need the patience
of Job.”

1st Clerk—"‘Nobody knows what they want, and
when you do get it for them they think it’s something
else.”

2nd Clerk—*Or else they think it is and take it
home and find it wasn't.”’

1st Clerk—*‘It never is.”

2nd Clerk—"“No chance.”

(They resume task of picking out mail orders. The
above dialogue may seem obscure to the lay mind, but
it is typical after-lunch philosophy of music salesmen),

(Enter disreputable looking ‘‘drunk”’ with rumpled
hair and bleary eyes and a reminiscent breath. He
sways unsteadily, but something in his manner indicates
that he has seen better days. He is tall and dark. His
whole bearing is a cross between the whimsical absur-
dity of Don Quixote and the blustering bravado of
Cyrano de Bergerac).

Inebriate, (speaking with that deep and sonorous
resonance that can only be acquired from constant ap-
plication of undiluted whiskey on the vocal cords)—
““Bon Jour, fellow Romans.”

(Clerks glance up, but make no answer).

Inebriate (staggering towards counter)—'‘Do you
know? 1 did a funny thing this morning,—I came away
from my abode this morning and in my hurry (twelve
bank presidents were waiting to see me, you know) I
ha ha I left my worldly wealth upon my dresser. In
short, gentlemen, you see me—without funds).

(He watches clerks stealthily, but they express mo
emotion).

Inebriate—*‘Supposing 1 should say I want a loan
of half a dollar until 12.30 noon on Friday. What
would you say, gentlemen? Half a dollar, fifty cents
until Friday at 12.30 noon? How are chances, gentle-
men ?

1st Clerk—'‘Very poor.”

2nd Clerk—"‘Dam bad.”
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Inebriate—*‘Come, gentlemen, I am not a beggar.
A loan is legitimate business 1 believe? Till twelve-
thirty noon, on Friday, and if you should not be paid
may 1 be infernally ‘straffed.’ "’

(Clerks remain silent).

Inebriate—*1 see, financial stringency all round.
Very good—then as a particular favor to you, gentle-
men, shall we say twenty-five cents, payable at 11.45
on Wednesday 1"’

(Clerks pay no attention).

Inebriate (turning away)— ‘The idol of a nation,
begging alms of strangers’’ (staggers over to piano, and
swaying unsteadily on the stool sings a few bars of
Mendelssohn’s immortal solo, “‘It is enough, O Lord,
now take away my life.”” His voice is rough, but some
of his tones possess real mobility. He is one of the
countless derelicts that follow in the wake of the great
passion—music. No art is so enobling and none so
fraught with danger. Music makes gods of some men,
fools of others, and wrecks of the rest).

(Enter Einolio Spitouski, the mnoted Bohemian
Violinist and Franz Gerhard, the famous Russian
Pianist. All European artists in Canada have become
cither Bohemian or Russian artists since the war).

Spitouski—'‘Haf you Rosenbaum’s concerto got in
D major for orchestra and violin, yes?

1st Clerk—*‘No,—we—""

Gerhardt—'‘Zis auvul Guntry,—noddings but rag-
time, rodden ragtime.”’

1st Clerk—'‘There is so little demand for concertos
it would not pay us,—"’

Spittouski— ‘Pay ! pay !
money, money."’

Gerhardt—*‘Dey only know dat moosic is goot ven
dey pay too much for it.”

And zen zey dunno.”’

(Enter English Church Curate),

Curate—'‘Please give me ‘‘Somewhere a voice is
calling’ in A flat.”

Inebriate (aside)—‘‘Probably the jamitor.”

2nd Clerk—‘Thirty-five cents, please.”

Curate—‘Oh, thank you so much.”

Spitouski—'‘Zey calls dot moosic.”

Gerhardt—*‘Some vere a voise is galling, Himmel "’

Spitouski—*‘ Auvul.”

Gerhardt—‘Rodden.””

(This is a fair sample of artistic criticism as supplied
by the European artists who do us the honor to dwell in
our midst. There are one or two English artists not
much more coucteous, but for real, unadulterated, in-
tolerance listen to the imported Enropean artist. He
will never be satisfied until he has reduced musical
criticism about local affairs to two words,—auvul—
rodden.

Inebriate (who has listened attentively, snorts with
disgust)—‘Hold on, my friends.” )

Spitouski—*‘Ser.”’

Gerhardt—‘‘You haf no zee honair of our acquaint-
ance I tink?”

Inebriate— ‘Nor do I desire it.”

Spitouski—‘Ser, I am insulted.”’

Inebriate—*‘ Impossible.”’

Gerhardt—'‘You iss drunk already.”’

Inebriate—*“If T were sober, would I waste time talk-
ing to you?”

Always zee same, money,

(Exit),
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Gerhardt

ing
Inebriate

“1 will not disgust mine ears mit listen

“Hold on a minute
company any more than you wish mine
know,

I don’t desire your
I'm drunk, 1
if 1 did not drink the curse of memory would
make me madder than 1 am to-day. You don’t know
me, but I've heard you in Berlin, Vienna, Paris, every
where.  You didn’t strat then like you do here,
were cafe players, and mighty

vou
elad to hold your jobs,

but sinee you’re here vou have |
Gerhardt—"Who are you
“T am™ (places a hand on each of their shoulders

and whispers
Spitouski
Gerhardt
Inebriate

am."’
Gerhardt
Inebriate

wome great artists,

dot dares,

“*Not Granville W
Ze famous orch
‘Be silent

No one here knows who |

‘1 belief you not,”

“Believe me or not, but all you fellows
left behind you in Europe was a past, 1 left a future,
God! when 1 was a kid | wrote stuff that Rosenbaum
could never touch. 1 wrote it in England and for Eng
land—and that’s what makes me stop you, my friends,
when you say we English have no feeling, no emotion.
Everybody ean’t be a dancing dervish like Spitouski
hie and the tears that never reach the eyes are deeper
and more tragic than yours that slobber down your
cheeks like water from a tap that's lost its washer,

Ist Clerk—'‘Here, | this won't do.”’

Gerhardt—"1 am disgust.””

Inebriate (paying no attention to either)—*“No
temperament? No blood! You fool, my only son is in
the trenches, and what for! For England. I am here,
unknown to any one; they think 1'm dead in London,
why? For England. She made me great, she shall not

shame.  Some day you'll know that what Eng-
land means to us is too deep for words, too deep for
tears,’

see my

(Stands for a moment, then turns slowly away, a
great look of suffering on his face

Spitouski—**Zis man iss mad.”’
Gerhardt—"1 go.”’
Spitouski—*‘Me too as well.”’

(Exit Spitouski and Gerhardt

1st Clerk—*‘1 say.””

(Inebriate staggers over to counter)

Ist Clerk—'‘Here's that fifty cents you asked for,”

(Inebriate looks at coin, holds it in his hand and
slowly shakes his head).

Ist Clerk—“Why not?"’

Inebriate—' ‘1 cannot pay it back. 1 lied before.

Ist Clerk—*‘It doesn’t matter, take it any way.”

2nd Clerk (who is strong on temperance)—*‘ What
will yon do with the money.”

Inebriate— ‘I’ drink it—all.”

(Inebriate puts money in pocket, starts for door, sees
piano, sits down at it and slowly plays a few bars of
“It is enough, O Lord, now take away my life’’—rises
from the stool and staggers to door and exits),

2nd Clerk—*‘ What did you give it to him for?"’

Ist Clerk—*‘I"ve been waiting for years for someone
to hand it to those two muts,”

(Enter Mr. Bull, the well known baritone).

Mr. Bull—*‘You might let me have a copy of *‘ Drink
to me only with thine eyes.”’
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Ist Clerk—"*Yes, sir."”
Store resumes normal aspect

CURTAIN CURTAIN
Epilogue, (by the author, if he has the courage to
r
The Old Music has gone
when it was little more than a village,
when an

Store It served Toronto

T'oronto
when it
It has been the scene of much
It has watched
big ambitions crumble, and has seen fame descend on
those who barely asked for it

it served

overgrown town, it served Toronto
grew to be a metropolis.

that was droll and much that was sad

It’s life drama is over,

Some Christmas night when the fire is roar ng in the
grate, go out and wateh the sparks as they leap from
the chimney into the blackness, Wateh the direction
they fly, then follow them into the darkness and into the
fog, and perhaps amongst the ghosts of the old stage
voaches and family gigs, you will find the ghost of the
Old Music Store

WINDOW DISPLAY CONTEST.
Gourlay, Winter & Leeming, Ltd., were
awarded first prize in the window display contest that
was a feature of Edison week. The other three prize
winners were 8. Jessop of Sudbury, A. MacLean, Hailey
bury and Layton Bros., Montreal.

Toronto,

Some twenty firms

2nd Prize Window, by 8. Jessop, Sudbury

entered the contest, but five or six neglected to have
their windows photographed. The judges of the contest
were W. (. R. Harris of the Toronto Star, E. B. Burns
of the Robert Simpson Co’s window trimming depart-
ment, and A, J. Denne of the J.
Advertising Agency,

The prizes were awarded on artistic and attractive
display and the number of selling points brought out.

Walter Thompson

““Sphinx Valse,”” by Francis Popy, is being played
by orchestras all over the continent and looks like a big
thing for this season. (Chappell & Co., publishers).
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Maester - Touch Player Piano Action is Best for Durability,
and is Not Affected by Climatic Conditions,

If someone were to ask you how many air
channels there are in the average Player Piano,
would you know—would you have the slightest
idea? Well, we will tell you how many there are
in the Maester-Touch Player action—1,200.
Just think of it, 1,200 air channels in a Player
Piano. Imagine the opportunities for an escape-
ment of air; for leakage through these air
channels if they are not properly reinforced.

The Williams Piano Co. of Oshawa, who
manufacture the Maester-Touch Player action,
found only in New Scale Williams pianos, have
a secret process of enamelling every one of these
air channels in the action in such a way that it
assures its being positively air-tight, so that
there is not the slightest opportunity for leakage
from even one of these 1,200 air channels.

Chords can be struck by an easy, short, sharp
stroke of either foot just as they open into the
tracker bar perforations, accenting them in the
same manner as though the human hand had
descended upon them, and yet all the other notes
and chords will be played in their normal soft-
ness.

Chords can be struck by either foot and ac-
cented in the same manner without making any
change in the volume of tone coming from any
of the other chords or notes, all of which shows
the wonderful range of human expression that
the Maester-Touch Player Piano is capable of.

Did you ever know of a piece of wood getting
rusty or corroding—no, neither have we. Wood
cannot corrode or rust, we all know that. Then
think of what an advantage it is to have a player
action made of material that cannot by affected
by climatic conditions. You will say that the

wood will shrink—abh, that is very true, so it will,
but the manufacturers of the Maester-Touch
action anticipated a certain shrinkage and

allowed for 1-32 part of an inch to shrink, and
this player action to be just as air-tight or leak-
proof as ever, The average piano dealer has not
had the time or opportunity to properly study the
mechanism of a player piano sufficiently to ap-
preciate the value of having an action constructed
in such a way that it will not be a constant source
of trouble through changes in the weather.

Any dealers in Canada interested in this
Maester-Touch Player Action can write to the
Williams Piano Co., Ltd., of Oshawa, and full
particulars will gladly be given them by this
firm,

Mr. Arthur Friedheim, the world famous
Russian pianist and authorized Liszt interpreter,
has to say of this exclusive Maester-Touch action
in the New Scale Williams Player Piano:

My Dear Mr. Bull:

I could not believe that a player piano could
be so flexible in pedal control as to give the
dynamics and theme accenting results that you
have shown me you can secure with your player
piano.

Your demonstration of accents with “Rive-
Kings" and “Gems of Scotland,” when you
accent by either foot, any note or chord you
desire, while all the other notes or chords are
played in their normal softness regardless of their
proximity to the notes accented, proves that it is
possible for the pedal of a player piano to strike
the notes in the same manner as the human hand,
which is altogether different from the mechanical
use of the pedals for the purpose of creating
vacuum only. It is wonderful to me that you
have made such an advance on the player pianos,

Your Maester-Touch is another great achieve-
ment.

Yours sincerely,

(Advt.) ARTHUR FRIEDHEIM.
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i NEW MUSIC & | o
) entered at )
Ottawa I ¥ - g 2 i g B8 D &
e . M Ce i O - ‘
W Kir [ r M A | U M
" T, o 1 ' ‘ EDUCATIONAL WORKS
'“ " Our Gallant 6th M o Fhe Anglo-Canadian Music (o, are mtroducing an
i e ¥ v N English printed Enoch & Sons edition, embracing such
8. G, Bmith,  Music by | : : by Celebrated works as Kohler's Practical Piano Method
Craig ! \bt’s Celebrated Voenl Tutor and others I'he general
Au ) 1 \ppearance of the editions is very attractive and will
" \ 1 1 ppeal to the musical profession.  Bellairs' Pianofort
Primer, issued by this house 15 un all British method
e WL n vhich hy sterling merit is hecoming more widely used
. ”“. ¥ ¥ Ul the time
L L Word \ noteworthy addition to Enoch & Son's edueational
Lioited, 1 series o elementary pianoforte music is Dr. Bellairs
o R8s Aschs he Pixing PN Suite of *“Six Melodious Pieces for Small Hands.” Her

NORDHEIMER 18

Window display of Otto Higel *‘Star Rolls'' by Nor

eimer's, Hamilton

March Two-Step. By Abe Losh. ;  We have some extremely useful lessons eminently
Reverie Transcription. By Harry
adapted to their special purpose and rendered all the
b Will Knight Music b °
! more valuable on account of their general attractiveness

Al Words 1 i Long,  Songs of more than usnal selling qualities issued by this
' Wordk by Katherine Smitn. firm are “Pluck this Little Flower,” by Landon Ronald,
& Travel Club, Limited, T and “Little Red House on the Hill,”” by Edmund La

gt Touche, both of which have already been received with
snd  Music by

o i marked favour by the musical public
One Mary in Maryland.”" Words by Geo
hard Whiting ¢ -
Lyric by Will Mar. Music by Grace Le At the Brotherhood Concert, held on November 25th.
Just You Words by Lou Klei Music in West End Methodist Chureh, Montreal, Mr. Cuas
Fox Trot. By Melville Morr Reed sang “‘Off to Fight the Germans,” accompanied by
By Frank H. Grey

any Waltzes. From the French Musical the composer, Mr. Philip E. Layton, of Layton Bros
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SECURING BUSINESS IN SOUTH AFRICA.,
AUSTRALIA AND WEST INDIES.

That the Canadian made piano is suited to the re.
quirements of the export trade is proven by the orders
which the Williams Piano Company, of Oshawa, Ont.,
have received sinee September,

Besides a carload shipment to South Afriea, this
Company report shipments to Australia and the West
Indies,

NEW DICTATING MACHINE COMPANY.

Edison’s latest commercial invention, the ““Teles-
through which telephone conversations are re.
corded verbatim for future reference and confirmation,
will be sold in Toronto, through the Dictating Machine
Company, in the Lumsden Building.

This company, just recently organized, is in charge
of Mr. Harry (. Record, formerly with the R. 8. Wil.
liams & Sons Company, Limited, dictuting machine de-
partment

The Dictating Machine Company has taken over the
ageney of the Edison Dictating Machine, which the
R. 8. Williams & Sons Company formerly had. This,
together with the Telesceribe, will form the nuclens of
this company’s business, and will be handled directly
under the supervision of the Edison Company.

eribe,””

CECILIAN CO. HANDLE THE SONORA.

The Cecilian C'o., Ltd., Toronto, of which firm Mr,
J. E. Hoare is the president, are featuring the Sonora
phonograph at their retail warerooms. Messrs, 1. Mon-
tagnes & Co., who have the Canadian agency of this line,
report splendid success in opening up agencies, and the
business handled has exeeeded their estimates, The
Sonora is in a number of styles, and at a range of
prices that appeals to the dealer, [t plays any dise
record, needle, diamond or sapphire.  The Cecilian Co.
are strongly featuring the Sonora in local newspaper
advertising,

SIX CARLOADS IN ONE MONTH.

The Williams Piano Co., Ltd., of Oshawa, Ont., re.
port & big and increasing demand for their pianos and
player pianos during the past month.

Mr. F. Bull, the president of the
“Our continued heavy inerease in the
year's business is indeed gratifying, and shows that
husiness conditions in Canada are rapidly improving.
Besides our regular husiness we have shipped six car-
loads in the last 30 days,”

Company  said,
output over last

MENDELSSOHN LINES IN DEMAND.

So greatly has the improved conditions in the piano
trade affected the Mendelssohn Piano Co., of Toronto,
that they are working overtime, Mr. Henry Durke,
proprictor of this firm, stated that while they would do
their utmost to fill all orders promptly, they had been
caught with a shortage of finished instruments, hence
the necessity of working nights. The local trade is also
confronted with a scarcity of help, the ranks of skilled
labor having heen depleted hecause of men enlisting,
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and because of finding employment in other lines, par-
ticularly munition plants,

NORDHEIMER VICE-PRESIDENT VISITS
EAST.

Pessimists Not Met With In Maritimes.

Mr. E. C. Seythes, vice-president and general man-
ager of the Nordheimer Piano & Music Co., Ltd., has
returned to his headquarters in Toronto from a visit
to the Maritime Provinces. Asked by the Journal if
the eastern dealers were optimistic he said, ““1 did not
come in contaet with any pessimists. The dealers in
that part of the country are more conservative than in
the West but report a steadily improving business with
a good proportion of cash.”

Mr. Seythes was in Halifax when the Australian
cruiser, the ““Melbourne,”” was in the harbor and this
representative of Britain's prowess on the seas created
a great deal of interest during her stay in Halifax
waters.  The building of the railway terminals in
Halifax Mr. Scythes referred to as an enterprise of
great importance to Eastern interests. The lumbering
industry for which New Brunswick is noted had suffered
by the conditions and this in turn affected trading but
the movement is toward improvement.

On his return trip Mr. Seythes visited Montreal and
Ottawa and was well pleased with local conditions in
these centres.

NEWS NOTES.

Mr. David Allan of the Bell Piano & Organ Co., Ltd.,
Guelph, is on a business trip to Western Canada,

Mr. W. Barton has opened up in pianos and talking
machines at Fernie, B.C., where he is well known, and
has a connection that should assure the suceess of his
venture,

Mr. Wm. Thorpe of New York, president Canadian
Vitaphone Co,, Ltd., Toronto, visited that firm recently
in_connection with the use of electric motors in their
produet,

Mr. E.
made a hu
ments of the
by telegram.

Mr. E. A. Gervais of Gervais and Hutehins, Mon-
treal, was among the month’s trade visitors to Toronto.
Mr. Gervais has the Montreal agencies for Mendelssohn
and Cecilian lines,

On the oceasion of their enlisting for overseas ser-
vice, A, JJ. Jeffries and . J. Marshall, employees of the
action room of the Otto Higel Co., Iitd., Toronto, were
presented with wrist watches,

The assignment of Chas, Carter, music dealer, Strat-
ford, Ont., is announced. A meeting of ereditors was
called for Dee. 14 at Stratford by the assignee, Mr,
John Stevenson, a local business man.

The varions members of the selling staff at the
Gerhard Heintzman salesrooms, Toronto, are jubilant
over the improvement in trade. The returns are more

I. Bryson, of the Bestphone Co., Toronto,
d visit to New York to rush along ship

‘Bestphone,” which dealers are ordering

like what was considered normal business a couple of
nears ago.  All the local firms are giving only cheerful
reports of business, the music trades showing quite ex-
tensively in the publie’s Christmas giving.
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The marriage of Miss Jean Orme, daughter of My
and Mrs. Matthew Orme, Ottawa, to Mr. Lawrence
Ramsay Brown, son of Mrs. R, Brow n, took place quietly
ut the residence of the hride’s parents, Ottawa, on Wed-
nesday, December 1.

A brother of Mr. D. M. Best, hammer and string
manufacturer of Toronto, died Colling
wood, where he was an old and highly esteemed resi
dent. He had lived retired for some His death
was the result of heart trouble

Mr. Tretheway, manager of the Heintzman & Co
branch at Stratford, has resigned to a cept a commission
in the new regiment being formed in the county of
Perth. My, Tretheway s military training was gained
in the English army, in which he was an officer

Mr. G. Bridges, for twelve years with the Bell Piano
& Organ Co., Ltd., Toronto, has severed his connection
with that firm, and has Jjoined the Mason & Risch selling
force. Mr. Bridges and social
friends whose good wishes follow him in his new con
nection,

Martin-Orme pianos and players are now
featured by the R. 8. Williams & Sons Co., Ltd., at To-
ronto.  Some time ago they added these lines to their
leaders at the Hamilton branch, and were so well
pleased with them that they decided to take over the
Toronto ageney also.

The Wright Piano Co., Ltd., have opened up hand
some retail salesrooms at Strathroy, Ont. In addition
to their own pianos and players, they are featuring

recently at

years.

has  many  business

being

Columbia and Edison lines and sewing machines. *‘Our
business is keeping up as good as ever, and we are just
at a

how all the Christmas
" report this firm

* destruction by fire of the Gold Medal Furni
ture Mfg. Co.'s factory in Toronto, resulted in con
siderable inconvenience to the Columbia Graphophone
Co.and probable delay in some shipments. The Gold
Medal firm manufactured several lines of cahinets for
the Columbia firm, and large quantities of these in
various stages of manufactiur

Mr. W. Bohne, proprietor of the Toronto hammer
and string manufacturing firm heaving his name, visited
New York recently. While not yet experiencing any
shortage of hammer felts or music wire, Mr. Bohne is
taking precautions against ing unable to turn out
goods for the want of materials. In the meantime the
factory is working overtime, with a full complement of
men.

D. M. Best & Co., Toronto, report November the
best month in their history. Our great problem now,””
said Mr. Best, ““is the continually advancing cost of
materials and the difficulty of securing felts and music
wire,”” The searcity of men in England and the de-
mands of the Government, have seriously  interfered
with the hammer felt output.

“*November has fortunately turned out to be one of
the hest months of our business career, having been ex-
ceeded only by one or two very ex eptional months in
the past,” reports Frank Stanley of Toromto. *The
trade outlook seems to be very much improved, and not
alone in new business, but in collections on accounts,
which show very marked improvement. 1 hope this
means the turn of the tide in the way of business.’’

loss to know to get out

were destroyed
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When Mr. F. T Quirk, manager of Sterling Actions
& Keys, Ltd., Toronto, admits that business is good, it
means that and more. For some weeks the plant has
been running on Saturday afternoons, a condition that
is pleasing in contrast to that prevailing for many
months.  The supply man’s greatest worry is to get
materials, reports My Quirk, who is still regretting the
loss of a case of ivory that went down with the *‘ Hes
perian,”’ and another one that careless stevedores let
drop into the St. Lawrence River,

In their “Last Call for Christmas Orders,”” the
Music Supply Co., of Toronto, state to their dealers that
they ““can sell all the Columbia Grafonolas and records
that the factory can supply between now and the New
Year.” The present position of this firm in a measure
typifies the progress of the talking machine trade. When
they started business it was hard work to get business
enough to encourage them. Now their chief source of
worry is to get goods enough to go around so that their
customers may have some. To fill all orders this year
is impossible

An eleetric buzzer or bell in combination with a code
is & very convenient means for the head of an organiza-
tion or department to summon his assistants to his desk
or office, but some times it works too well.  Mr, T, A,
Birdsall of the R. 8. Williams & Sons Co., Ltd., Toronto,
was demonstrating the efficiency of his huzzer system to
a visitor. His series of short dashes, long dashes and
combinations were very interesting to both, Suddenly
they looked up and found a string of salesmen and
stenographers reaching from the salesmanager’s desk
to the quarters of the salesmen in the rear,
were naturally quite agitated over the
peremptory summons

and they
collective and

THE SEVEN POINT PIANO,

A Toronto harber located in the cast end of the city
recently hought a piano, The representative of a rival
house on prospect list the barber’s name also
appeared dropped in to see him a day or two after the
plano was installed ‘Not interested any more,”’ con-
fessed the barber when the “piano talk’ commenced,
“1've bought a piano.”’

“Oh, is that s0?"* said the piano man, trying not to
show his disappointment, *“What did you get?”’

““Come and have a look,” proudly invited the barber
a8 he led the way into his living rooms, The piano
man looked at the rival make with evident disfavor,
“Yes,” he said, “‘you ean eall it a piano all right and
I suppose it will suit if you're satisfied with a five point
instrument.””  This was a new one to the barber and he
looked his surprise. ““Now our piano,” continued the
piano man is a seven point instrument against that one
of five,” .

“What do you mean by seven points?"’
the mystified hair eutter,

“Well, T eonld hardly explain it in a way that you
could understand.” veplied the seven-point salesman,
“It’s a technical term that those of us in the piano
trade use but you would hardly understand o

The barber let it go at that but pondered over this
point at his business the rest of the day. When he
had closed up his shop for the night he made his way

whose

interrogated

-_'L__—__——‘—*
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over 1o a friend of his on the next street, who was also
thinking of buying a piano.  He related his experience
to his friend and asked him what he thought about it
His friend had never heard of it before **but.’ said he
with great confidence “Polly can put us wise on this
point business, 1'll call her up.”’

Polly is the stenographer in the offices of a chewing
gum factory and plays the piano unus ally well. Like
wise she has a very agile brain. So when over the
phone she heard a familiar voice asking an explanation
of a seven-point piano she naturally thought she was
being joked. “*1 don’t know,” she answered.  ““You
better ring up the Sterling Gum Co. and ask them.”

To those not interested in chewing gum or gum
chewing it might he explained that the gum firm men
tioned advertise six of the points in their gum but are
letting the public guess what the seventh point is.

A NEW LONSDALE.

The accompanying illustration shows 1l newest addi-
tion to the lines of the Lonsdale Piano Co.. Toronto
This is a four foot six inch instrument finished in fumed
oak, or it may be had in any other desived finish. It
embraces the same general principles of  construction
and standard of materials and work as the other Lons
dale styles

In less than eight months this firm have exceeded the
quantity that they estimated would he a satisfactory ont

A new Lonsdale Player Design

put for the first twelve months, Mr. Robert Johnson,
who looks after the marketing of Lonsdale lines, is well
pleased with their suceess to date, as are his partners,
Mr. Mortlock and My, Pye, both practical men of many
years’ experience and with favorable reputations in
piano manufacturing circles, My Pye has made a
specialty of the player piano sinee the first appearance in
Canada of the ontside player, so it is quite natural that
the Lonsdale line included players from the commence.
ment,

It is understood that the necks of all violins made
by the old masters were shorter than those demanded
in modern instruments, The difference ranged from
about one-cighth to one-quarter of an inch. The old
instruments now in use have been refitted with necks
measuring the standard length,
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BUSINESS IS MUCH BETTER.

More Favorable Conditions Helps Music Indus-
tries—Public Confidence Returning—Deal-
ers with Small Stocks—Ordering by
Wire—Delivering by Express—

Skilled Labor Scarce.

N this, the last issue of the Journal for 1915, it is

pleasing to be able to chromicle a decided improve
ment in business. In the early autumn the most op-
timistic in the trade voiced expressions of hope and en-
couragement with misgiving. They predicted an early
improvement in business, with many mental reserva-
tions. Even the optimists were scarcely prepared for
the sudden activity of the month and which— hy mno
means a - hoom—is in  delightful contrast with the
sluggish demand and scarcity of cash at the beginning
of the year, and on through the first nine months of it.
Comparison with a year ago makes the present appear
quite lively indeed

The natural wealth in the largest and best erops in
the country’s history, and the more artificial wealth re-
sulting from the millions being expended for war muni-
tions, have injected life into general business. Added
to the millions of. dollars that the erops will circulate,
as well as bhecause of them the great buying public is
getting back its old time confidence. Music dealers in
country districts report good suceess in persuading farm-
ers 1o part with enough money to buy pianos and talk-
ing machines, which they can readily afford to give their
families. The masses have had money all along. Now
they have more of it, along with confidence in the pre-
sent and future of the country and their own security,

The scantiness of piano stocks in the hands of dealers
all over the country has contributed to make a sudden
demand immediately noticeable For many months
dealers have bought very sparingly, and they listened to
the usual admonition to order early with less responsive-
ness than ever, but now they are wiring for pianos and
having them delivered by express.  The piano, the
player, the talking machine and other musical instru
ments usually embraced by the term “*small goods,”’
are taking a large part in more sane Christmas gift
giving

With very few exceptions the piano manufacturers
have less stock ready for quick delivery than is usual
at this season. They received no encouragement to
stock up, and as a result many factory organizations
were gradually reduced. As men left to enlist or to
make war munitions their places were not filled, and the
result is a dearth of skilled men quickly available for
piano and supply manufacture,

The way in which the music industries have stood up
to the strain of the last two years is a wonderful testi-
mony to the resourcefulness, strength and business
tenacity of those who have made these industries what
they are. The music trades of Canada need take second
place to no other line for ability to meet a erisis,

So conservative an institution as the Bank of
Montreal, through its president, H. V. Meredith, in his
annual address exhales a confident optimism. In this
addresses he said in part: ““The most encouraging
feature of the year, however, from a trade and finance
standpoint, has been the bountiful harvest of the North-
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eultivation

west, where a greatly increased area under
g yield in the history of the

has given the highest averag

country. 1t is estimated that the grain rop of Manitoba
Saskatchewan and Alberta has a market value to tl
producers of approximately four hundred million dol
lars, in the us Vhich we may anticipate not only the
liquidation of much indebtedness, but the stir Ulation of

urrent trade

These truly remarkable results will, 1 think have
the effect of attracting the tide of emigration to our
shores when the world is again at peac

In the older provinees, the harvest has boen rather
hetter than the averag

Farming, the backbone of the country is  pros
perous,

Window in Edison Contost, by (

“There is a greater demand for the produets of the
mines, at higher prices

“From the Atlantic to the Pacific good fisheries are
reported, also at enhanced prices

“The lnmber business generally throughout Canada.
though suffering from inability to obtain tonnage to
market the eut, shows some improvement

““The textile and allied industries are at the moment
well employed, while the Steel Companies and those en
gaged in the manufacture of munitions of war are fully
oceupied

“In the wholesale trade, stocks of merchandise had
become depleted, and necessary replenishing and better
demand have stimulated bhusiness

““The financial position of the Dominion Government

has been recently so clearly defined hy the Minister of

Finance that 1 refer to it now only to state that the

TRADES JOUKNAL

country has been fortunate 1o have «

period of general financial upheaval with its needs fully
provided

ome through a

wand with the strength and soundness of its
eredit unimpaired

Phe restoration of a favorable hulanee in our foreign
frade is a Tactor of supreme importance at the present
time, as it enables us to conserve our gold supplies and
to curtail our borrowings abroad to some extent As
You are aware, the balance of foreign trade against
Canada, has been quite large for several Years past, due
principally to the ease with which we were able to bor
row in the London market. Now that this avenue is
closed, we have been compelled to curtail imports and
Inerease exports in order to meet interest obligations

and maintain our credit. How successfully we are meet-

iourlay, Winter & Leeming. Ltd., Toronto

ing the situation a few figures will show : In the seven
months ending October 31st, 1913, the value of exports
of Canadian products was $245,550,000, and in the same
period of 1914 was 226,757,000 ; while this year in these
seven months we have exported Canadian produets of
the value of $326,430,000, or $100,000,000 more than last.
vear, and the great erop surplus has still to go forward

SOMEWHERE IN FRANCE.

““Somewhere in France,”’ the new song hy Herbert
Ivey, is one of the hest patriotic songs that has been re-
ceived from the old country. It is predicted the chorus
of this song will soon he played, sung and whistled all
over Canada, as it has all the elements of popularity
“‘Somewhere in France

has since been issued as a
piano solo and makes a splendid patrol.  Anglo-(‘ana
dian Musie Co, are the selling agents in Canada
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POSTAGE ON PARCELS FOR SOLDIERS.

Fhe Postmaster General of Canada, has effected an
arrangement with the British  Government  wherehy
parcels from Canada for Canadian soldiers in France
and Flanders will be carrvied at the same rate of postage

as applies to parcels from the United Kingdom for the

Expeditionary Forees on the Continent the

For parcels weighing up to thre pounds 24«
For parcels weighing over thre pounds, and not

more than seven pounds $2¢
For parcels weighing over seven pounds and not

more than eleven pounds I8

MCPHILLIP

' -
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THE “"ORGANOLA" PHONOLA.

Fhe newest style Phonola introduced by the Pollock
Mfg. Co., of Berlin, some months ago, is to be known as
the “*Organola This is the instrument in whieh are
the resonating chambers invented by Mr. Welker, secre
tary of the Pollock Mfg. Co., Ltd., and the patents of
Whieh the firm own, The purpose of the chambers is to
amplify and improve the tone. They are made to sizes
scientifically ealeulated. Further particulars appear in
the Pollock Mfg, Co.’s announcement on another page
and a pamphlet giving all the details and four different
illustrations, can be secured for the asking

Showing the Resonating Ohambers in the
Organola,’

Fhe public are reminded, however, in accordance

with the civeular issued by the Department  recently
that until further notice, no parcel ean be sent weighing
over seven pounds

THAT POOR PIANO.
A Hamilton reader of the

prano ancedote: Some years ago the kee per of the light

lournal sends in this

house on Tory Island (an Englishman) got married to Hl
London girl, and his wife had among other offects i
piano sent after her to her new home. By and by news
reached the island that the instrument was on the main
land, and two islanders wer despatehed in a lugger to
feteh it across. The lighthouse keeper and his wife wer
waiting the arrival of the piano which was to brighten
the long winter evenings

Where is the piano ?** shouted the lighthouse keeper

It’s all right,”* replied one of the hoatmen, * Sure
ve're towin’ it behind us!”’

TALKING MACHINE TRADE IN ENGL

Sound Wave of London gives this report in the

st
issue of the talking machine situation in England

There is likely to be a great shortage of machines dur
g the coming season, owing to the import duty on
motors, tone arms and sound-hoxes, as well as to the
mercasing difficulty of getting supplies at all. The few
British firms which took up the manufacturing of these
aceessories are now husy with government work, with
here and there an exception, and the de mand will un
questionably exceed the supply for some time to come
We advise those of our readers who ar contemplating
the purchase of a new machine not to de slay their orders
until the last moment, as they will he like Iy to meet with
disuppointment.  Even the demand for records of home
manufacture, that is, of popular hrands, is already far
i excess of possible supplies,”’

Make your store the best store in town

D
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The Gerhard Heintzman
Art Piano

Canada's Greatest Upright Piano
the Secret of which is

Experience
Concentration
Genius

Fancy Mahogany, In Satin Finish,
Rich Circassian, and If desived
Burl Walnut.

Gerhard Heintzman, Ltd.

FACTORIES: 63.75 SHERBOUR {E ST.

TORONTO, - CANADA
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Quality in all things is an investment pure and simple.
It sustains the reputation of manufacturer and dealer

alike, and safeguards the welfare of the purchaser,

We therefore reiterate the statement that for a life-time
our efforts have been concentrated exclusively on mak-
ing better pianos ever, and better than it has been
possible to build before. No Piano has a more ex-
quisite touch or higher perfection of scale, no piano can
boast of greater originality and beauty of design,
symmetry and elegance of case and finish.

When you sell a Mason & Risch Piano, you sell “The
Best Piano Built,” a Piano that in over forty years of
campaigning has never sounded a retreat from the

ideals of Leadership and Advance,—and NEVER will!

Mason & Risch Limited
230 Youge Strppt
Toronto




