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News From the
Seat of War
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Despite the uninterrupted run of victonies gained
by Japan, the inhabitants still find something to
be desired, and this appears to be the “Health
Brand,” the fame of which has apparently extended across the Pacific,.  We
here produce, -erbatim, a card just received.  Comment is needless.

KASAZAR S Jaran. Oct 34 18y
Mosrxear Sk Mt~ Co
uan S, —Will i kenmlly iail ine 2 satalogne of your - Health
Brand™ vighis for Lidies, as advertien) in the ** St Cruix Courier.” of
September, and aldige, .
(Misd M\ Veazky,
78 HirmmakaIhm, Ranuawa, Tdakawa Ken., Japan

THE MONTREAL
SILK MILLS CO., Ltd. e MONTREAL.




ALLAN LINE|Chadwick’s

‘RO-YAF MAIL STEAMSHIPS Spool Cott()n

Liverpool, ‘
”8”’&)(, ffor Hnad.and Machine usc.
and Portland Mall Service, HAS NO SUPERIOR
Aler Nov. 18 the Mail Serrice walt “
Vi s e, s e ASK FOR IT

LY
AN L . §d
STEAMSHILS. g; \ :.g.j 801d by loading jobbers,
= ; - among whom wnay be montfonod;

LAURENTIAN .. Doy, 6.(Dec. 8 Robinson, Little & Co., London

j?,gi!(';'g,'l.'.\.k_é"jj" Jan 5 dam W. R. Brock & Co., Toronto
T RIS Samson, Kennedy & Co., Toronto

g MONGOLIAN ""‘* ot Caldecott, Burton & Spence, Toronto

Lo | ! 0“ Knox, Morgan & Co., Hamiiton

R. J. Whitla & Co., Winnipeg

The Stcamers of this scrvice carry all classes of passengers.

The Sahwns and S1atcrooms are in the central parn, where feast motion a felt. Electricny S. Greenshields, Son & Co., Montreal
s used for Lighting the sl ihroughout, the Iights being at the command of the passen-

gerh a1 any bour fihe aight Music ruoms and amoking room «n the promenade deck. Jas. Johnston & Co., Montreal

The Saloons and Statcrooms arz heated ty steam.

. EIC’C Etc.
RATES OF PASSAGE .~Cabin, $4s and ut:n;dt. according 10 Steamer,
kecation of and nurber of penons in Stateroomn,  Second Cabin, $30; Retum, $3s.

Steerage to of from Liverpool, Lomdon, Glasgow, Helfast or Londonderry, $15.

H. & A, ALLAN, Gen. Agents, Montreal. ROBERT HENDERSON & CO.
or H, C. BOURLIER, 1 King st,, Toronto. | General Agents for Canada. MONTREAL

cesescrecicocccssass; BOOKS FOR RETAILERS '

Good P the
resolutions

Dry Goods
Trade

Prize_Essays on the above subject by prominent and
experienced retailers.  Neat booklet form.  Sent on re-
ceipt of price, postage prepaid.

PRICE, 10 CENTS.
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this month—to take effect -
1st of January. ; B‘i.-lyal.:giing
8 And
: Selling :
Y Of Y
; Teas
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In neat booklet form. Prize-winning cssays on the
above subject, written by retailers who have made the
buying, handling and selling of teas a special study

Postage prepaid. PRICE, 25 CENTS.

THE DRY GOODS REVIEW
TORONTO

Would it not be a good
idea to resolve to have at
once for your office papers
that much needed

Taylor Safe?
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2 THE -

JOHN FISHER
SON & CO..

WOOLLENS —~

TAILors' TRIMMINGS

442 and 444
St. James Street,

- DRY -

Montreal

.. ALSO .,

JOHN FISHER & SONS

Huddersticld, LEag.
London, Eag.
Glasgrow, Scotlnmd
Betfast, Iecland

00 BAY STREET

Toronto

13 8T. JAMKS STREET

Quebec

- GOODS -

- REVIEW

S Greenshlelds
Son & Co.

MONTREAL ano VANGOUVER, B.G,

'\

Messrs. Briggs, Priestley & Sons

guarantee their

DRESS GOODS
CRAVENETTES

To be the v ery best, and stamp them every five
yards with their name and the Iull.,lh

and

See that the goods you bll) are stampec ed
every five )’mlﬁ with Priestley’s name.

s No others are thele ma nufacture,

Thouret, Fitzgibbon

& Co. MONTREAL

And BERLIN, Germany

G]oves

Sole Agency

Jammet’s
French Kid

Orders __j La Chartreuse
for '; ’ AN Luced
Sample o % Andree . .
I)ackngcs ." 1 ‘;llt!(".
Solicited. S 9 ™, SPECIALTIES
-}

NO OLD STOCK CARRIED.

Fresh Goods  Blacks

in Tans Veny € hoice

Tans and Brow .
and Darks JUST RECEIVED

Do you import from EUROPE ?

lf you do you ought
to know

PITT & SCOTT

" PIONEER™ SsHipPING AGENTS

OHEAP FREICHTS
CHEAP INSURANGES
GHEAP SHIPPING CHARGES

And the Best of Attention.

We Do Everything to Please Our Clients.

CFFICES :
~ LONDON LIVERPOOL PARIS NEW YORK
v Chmass b o |7 South John st 7 Rue Scrite. l 39 Broadway.
Wese B -

< Regent N, W




THE -:- DRY =-
ENGLISH-MADE

NERY _VE;

W V

PERFECT IN FINISH ;
EXCEPTIONAL VALUE :

OOt VDODOPDOB

To be Obtalned from the Leading Warchousemen.

LISTER& CO. ™ Bradford

Limited.

nningham
Mills

IR AGEATS FOR TANADA

H. L. SMYTH & CO.

Mongrcal . . . . . » Toronto,

GOODS = REVIEW.

Established 1792

Tailors’ Linen Threads

- ARE

UNEQUALLED

FOR ——

.. Evenness and Strength . .

IN USE FOR THE
PAST 100 YEARS B THE

Best Tailors
Throughout the World

= KNOX

o

AND TAKE
NO OTHER

2

&
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‘“ BALEINETTE

Both these articles are

NO WASTE.

John Macdonéld & Co.

TORONTO.

&mnmmmmnnmmmmmmmmmmmmnmmnnmmm

“Antarctic”

CANNOT SPLIT.

into Bodice. Can be stitched down the centre or sides.

CAN BE OBTAINED OF

And of othor loading Wholesalo Housos,
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Your Notion Department will
not be complete without the new
patent continuous Dress Bones.

(Rosenwald's Patent)y

b

'\
eq® (oVM°
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6o W
Made of French Horn.  The best
substitute for Whalebone,

made in continuous coils of 12 yards.
Very easy to sew

Jas. Johnston & Ceo.
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CALDECOTT, BURTON & SPENCE
HOLIDAY GOODS ™

We are offering a number of Specialties

Ist. Japanese Silk Hdkfs 2nd. Japanese Silks

Every quality and many styles.

K1Y

Evening shades,

3rd. Swiss Embroidered Hdkfs “4th. Dress and Trimming Silks

Beautsfully embroidered  full range of prices, In all evening shades.

Sth.,

Ladies’, Children’s, Men’s Silk, Fabric and Kid Gloves

In all the evening shades and in every size.  And also

Lister’s Famous Silk Waterproof Seals

In different prices.  “T'he richest mantling out,

W.RR. Brock & Ceo.

Weare teceiving daily shipments of goods which we can recommend as
Safe and Saleable for the Holida y and Xmas Trade :

Ordcers carcfully oxocutod.

Latest novelties in Men's Neckwear.,

Latest novelties in Men’s Mufflers.

Latest novelties in Men’s Umbrellas,

Latest novelties in Ladies’ Umbrellas

TORONTO Latest novelties in Embroidered and Injtial Japanese Silk
Handkerchiefs.

L.atest novelties in Swiss Embroidered Muslin Handkerchiefs.

Latest novelties in Fancy Linens, 5 o'clock Tea Cloths, Doyleys,
Sideboard Covers, etc. -
Latest novelties in Frillings, Ribbons and Knitted Woolen Goods.
ND

There is no nsk in bandling any of the above
hnes, and they make serviceable and welcome

A’ XMAS GIFTS
Holiday | .2 SFTS

w stock which were so popular last season an.d
are sull much an demand .

Pickaninny Jocko
Bow-Wow Tatters
OO S Pug-~Puppies

Mauch reduced in price te clear them out, TORGNTO




The Standard and only Paper that Rcaches your

Possible B

uyer Direct.

Y, e

Circutating throughout every Province of the Dominlon,

Vor. 1V,

THE J. B. McLEAN PUBLISHING GU.
LIMITED.

Trade Journal Publishers,

AND
Fine Magazine Printers,

10 FRONT ST. EAST, - - - TORONTO.
J. B. McLEAN, HUGH G. McLEAN, ,
PRESIDENT. SEC.~-TREAS,

SUBSCRIPIION, $2.00.
Publishcd tho First of Each Month,

BRANCHES :
MONTREAL—140 §t. Jamos 8t.

E. DESBARATS.

NEW YORK~Room 03.90, Times Bullding.
ROY V. SOMERVILLE,

LONDON, ENQ.—Canadlan Government Offices,
17 Victorla 8t., Lendon, 8.W.

R. HARGREAVES.
JOHN CAMERON, Goneral Bubscription Agent.

PROSPECTS FOR SPRING.

HILE neither retailers nor jobbers show any evidence of

an overweening confidence in the possibilities of the
spring trade, it may safely be stated that itis anticipated to be
better, correspondingly, than this fall's trade.

Just why this should be is not so clearly apparent, unless it
1> that the “ great wave of economy which has swept over the
country,” to use the words of a leading wholesaler, has about
spent its force.  People have been very saving this fall and
money has changed hands very slowly. In fact, currency has
not, by any mieans, maintained its usual activity.  After people
have been saving for a certain time, they grow tired of it and
ferl more anxious to place their savings in circulation.

Jobbers are expecting an increased trade for two other
reasons.  First, because the stocks held by retailers who buy
only from jobbers are very light and the slightest increase in
wrade will make them feel in the mood tor heavier buying.
Seconuly, because some importing retailers bave not sold thewr
spring and fall importations to as good advantage as usual and
their import orders now being placed are not so large as formerly.
Hence, with a brisker season, an increased trade will be expern-
enced from this source by jobbers who have sorting stocks.

Thus, on the part of wholesalers there is a fairly cheerful
fecling, and orders already sccured are of sutficient size to show

TORONTO AND MONTREM., DECEMBER, 1894

No, 12

that the worst of the depression is past.  On the part of retail:
ers there is no very noticeable change in tone, but all are ready
to take advantage of a freer feeling amonyg the consuming public,
should such a fecling manifest itsell,

*

DETERMINATION OF PRICES OF COTTONS.

RICES of manufactured goods are, theoretically, deter-
mined by the “cost of production ™« phrase which,
though used by economical writers, is, nevertheless, quite inter-
pretable by the bulk of more ordinary people.  But while this is
theoretically true, it does not seem to be practically correct in
the case of Canadian cottons.

‘I'wice during the past few weeks have certain lines of white
cottons, made cither by the Dominion Cotton Mills Co. or the
Merchants' Manufacturing Co., been changed, and in each case
the change is towards a lower price.  The changes in the price
of these and other goods manufactured by the Cotton Syndicate
or its branches have been very numerous and fitful during the
past ten months, and the *“cost of production " could not
change so suddenly nor so extensively in such brief periods.

The explanation of these changes is that the Syndicate
people only lower prices when such a process is necessary to
meet the competition of some foreign-made line.  For example,
the prices of two 1solated numbers of white cottons were dropped
a few days ago, and the only possible explanation is that some
wholesale houses were importing lines which competed with and
displaced these tvo numbers.  Hence, by shaving the price so
that it was just below the cost of the imported goods, they
hopud to retain the trade.

$o long as this st of circumstances obtains, the following of
the raw cotton market, in the hope of obtaining an inkling as te
how the price of manufactured goods will go, is lost time.  The
prices of Canadian Syndicate’s cottons depend on the compe-
ution of foreigners and on the tariff, and will always be kept at
the highest point consistent with these good influences.

94-95.

“This is the last isste of 1894, and with the opening of the
new year The Dy Goobs Rev 1w hopes to be found as worthy
of the confidence of the trade as in the past. This year has
been a successful one in every way, and next year’s progress
should be as great or greater.  * Ring out the old ¢ ring in the
new.”



. ¢ ' “FHE - DRY -- GOODS -i- REVIEW -
3 THAT ARTICLE ON JOSBERS.

- ' ROWEVER plainly some thoughts may

£ be expressed, they are liable to he

= misinterpeeted.  This is the weah-

new of written thought as compared
4 with spoken thought, the latter being
Nl A accompanied by certain tones of the
) i‘t‘; voice, gesticulations and explanations
which aid in making clear the mean-
$ ing of the words spoken. Newspaper
vivalty often leads writers to put
wrong cotistructions on other writers' words, 50 as to score a
point of greater or less magnitude.
last month:in an article on *“ The Signs of the Times,” we
= pointed out that jobbing might be less important in Canada in
> the future-than it had been in the past,owing to the fact that an
- increasing number of manu‘acturers, domestic and foreign, were
- uelling direct to the retail trade, and an increasing number of
. tetailers were importing and  were buying domestic staples
- direct. The Monetary Times, a financial journal which some-
times discusecs trade questions, interpreted this to mean that
is our opinion jobbing was a thing of the past. 1t says :
“It might never have occurred to us that Canada was
destined to revolutionize dry goods trade methods as peactised
the world over, had not a contemporary raised the question :
*Is. wholesaling a necessity or even a possibility of the future ?'
~ The dismal picture which the writer of the article in"question
~ drew of the wholexale merchant’s future lot plainly-indicated
- that, in his opinion, at least, wholesale jobbing must inevitably

give way to a-new arder of things. But the wholesale dry goods
. L is not to be 30 casily dethroned from the prominent
- position he has 0 long maintained.”

We deny that we averred that jobling must give way-toa
new order of things, but we did give a wholesaler's opinion to
that cffect.  Such a luds rous blunder is unworthy of the jour-
aal referred to.

. 'Noone in the trade will deny that more retailers are import-

_-\ag now-than ten years -before, and it would be safe to say that

- the volume of goods now imported by retailers is ten times what

. it was twenty years-ago. ‘The-figures of the Customs ports show
this.

" 3 ”

I TR

TR,

" Again, 00 one will deny that ‘more domestic manufacturers
- -awre selling direct to the retail trade tha, formetly. This-is due,

in a measure, 10 excess of production over consumfition, and
-hence a dissatisfaction on the pant of some manufacturers, who
- Bind:that their goods:are moving more slowly than they wish.

This means, if it means anything, that the jobber has in-
“creased competition, and, as was remarked in last issue, whether

~this will cause any marked change in the importance-of the job-
- bing trade, * the future will disclose.” :

The Monetary Times argues that because-jobbing as a pro-
“femsion has been in existence for a number of centuries, it will
always bx: in existence.  This is-poor reasoning, even if-the con-
clusion arrived at is true. The Feudal System was-once a
predominant feature of Europe's social structure, but it has
passed away and hardly a vestige of it remains. The Craft und
Merchant Guilds of the middle ages once predominated all
trade, but these 100 have passed away. Other characteristic
foatures of past social systems have disappearcd, displaced by
new mcthods and new systems. What has been, may not al-
ways be.  Evolution in these matters but shows the progress of
civilization and of the-human intellect.

T It rEmgencsnawmeg
-~ > R

Our object in pointing out the possibitity of a gradual changc
was simply to make men watchful. ‘The wise captain in a-time
of calm always prepares for-a storm. The wissst business man
is he who can look farthest ahead and anticipate possible con.

tingencies. Becausé changes are very gradual and their ulti.

mate consummation remote is no reason why they should not

be studied and prepared for in advance.

Many United States and British jobbing howses have a retail
store in connection. This in a foature which is now-being in-
troduced into Canads. Take Toromto for example. ‘The job-
ber now sells only $1,000 worth of goods 1o the city retailers
where he formerly sold $10,000. These . city retailers have
grown fewer in number but larger in sise, and can afford to im.
portditect. The Torontojobber can only regain this trade by
opening a-retail store and waging a competition with these large
city retailers hy selling direct to the city consumer. Already
this thing is contemplated and its adoption is only a matter of
time,

But should such a plan be adop2id by the jobbers, they myy
still retain their original occupation of wholesaling, because the:
will always be many stores which do not require goods in
sufficient quantityto enable them to import with profit. The wants
of these numerous small stores will always necessitate a certain
number of jobling houses 1G remain in existence. The num-
ber and importance of these jobbing houses will depend on the
greater or less progress of the centralization which is s0 promin-
ent.a feature of the retailing of the present day.

Nevertheless, we see no-reason to recede from our former
position, that the retailers who are buying direct from the many.
facturers, both domestic and foveign, have materially multiplied
during the past few years and promise to still further increase
in numbers in the future.

A DISCUSSION ON TAXATION.

\A/ W TURNBULL, the head of one of St. John's largest

o grocery firms, has come before the citizens with a
schome by which he proposes to revolutionize taxation. He
read a paper outlining his scheme-before nearly all the promin-
ent merchants-of the city in the Board of Trade rooms.

* Mr. Tumbull's idea is toimpose all taxation upon netincome,
whether from real estate, from the labor of a man, or from any
other source, and to relicve from taxation all real estate not
earning any income. Jas.-F. Robertson, of Manchester, Robert-
son & Gibson, dry goods, could not see that the scheme was
feasible, and could not agree with Mr. Tumbull that a business
house-which-had made no profit in a year should be relieved.
He could'not sec why they should go before the mayor-and
council and say, “We have done no business this year, don't
charge us-any taxes.” The idea, Mr. Robertson -thought, was
preposterous, when it had to be considered that every-one would
learn that the firm was financially cramped and  would be wary
of them while they were trying to keep a iff upper lip in a time
of depression. Mayor Robertson, who is also a grocer, Mr. S,
Schofield, agent of the Turners’ line -of steamers, Mr. T. S,
Simms, brush manufacturer, and others opposed the idea as
set forth_by Mr. Tumbull, and which Geo. C. Schofield, manager
of the Bank of New Brunswick, favored. A vote of thanks was
tendered-Mv. Tumbull for his paper, but the meeting took no
action on it. The scheme is not one that commends itsclf
generally 10 St. John citizens,

¥
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ABOUT BUYING.

71 HE question of purchasing too carly was the theme of an

l interesting conversation recently between a lately-returned
M treal buyer and Tux Review.  In his opinion the agen:s
w1 Luropean houses in Canada werg greatly to blame for this bad
habit, and he proceeded to cite numerous examples in support
of his contention.  For instance, in manties, than which there
«an 1o line more subject to sudden reversals when particular
shapes or shades struck the public fancy all of an initant, many
Louses loaded up early with styles that laid on their shelves for
vears. ‘The result of it all was that the firms who took care to
keep the best assorted stock got the trade, and the others were
left- lamentm; It was the sume frequently in the case of order-
g laces, in which popularity of style was everything. Yet he
knew where orders for laces for next spring had been placed as
far back as last July. ‘The disadvantages of this in the case
of competition with houses who
kept a better assorted stock were
ubvious at a glance, and was it a
wonder if there were complaints
about dead stocks of laces? Dat-
ing ahead was one of the baits fre-
quently used-10- catch these prema-
ture orders, goods delivered in
December and January not having
to be paid for untit the following
April or May, or practically twelve
munths after-the goods had been
first purchased. This tempted the
weak merchant financially, but the
ultimate result was the same. He
had dead stock that he could not
sell, and when the time came to
pay for it he was unable to do so.
Another source of trouble was the
practice English agents had of
selling direct to retailers.  Of
course there were some of the
large rctail emporiums that were
quite-able to import direct, but the
trouble was, once the exception
was made, where to draw the line.
It was satisfactory to know, however, that as a rule the
Canadian importer was cool and level-headed, and if the others
could only be induced to follow a good example,a fruitful
source of trouble would be removed.

-

THE CURRENCY QUESTION.

The people of the United States have had two great ques-
tions-to discuss the past two years. The repeal of the Sherman
Silver Putchase Law settled one, and the Wilson Bill settled the
other. The next session of Congress is to be devoted to.a re-
organization of-the banking and currency laws. The existing
National banking system is to be fused “with a new system of
currency, based upon general aseets and redeemable in coin on
demand. The currency will be a banking currency similar 1o
the Bank of England notes, or to the Canadian bank bills. It
will undoubtedly be opposed by those who are very anxious to
have a-siloer standard adopted.  But, as usdal, the common sense

Wishing You the Sdhson's Compliments.

of Congress may be expected to evolve something which will
suit the occasion and the circumstance, though undoubtedly it
will-be in the nature of & com;xomiw

A CUT IN SALARIES.

CERTAIN foronto wholesale house a few days ngo sent a

notice to its employes that all salaries would be reduced

28 per cent. on December 1st, and attributed the necessity of

this to the prevailing depression in trade.  Besides this, it-is

said that the staff was reduced by asking for the resignation of
several of them,

On the face of it this looks serious, and would se=m to prove
that trade is in a bad state.  But at the same time it might be
mentioned that another ‘loronto wholesale house has actusily
increased its staff by about the same number, and repotts an
increased trade of many thousands of dollars in Qctober and
November.

*‘T'he question of cutting salaries
in dull times is a serious one,
Take the case of a traveler earing
$1,500 a yearin good times. His
house have a prosperous year’s busi-
ness, andclear $25,000, pethaps $50,-
000, perhaps $75,000. Nat one cent
of this goes to him. . His em-
ployers get it all. Then the dull
season comes, as it has a habit of
doing, and the employers’ profits
are nil.  Forthis reason the traveler
is asked to accept $1,150 or get a
new place. New situations are not
easy to get, then, and he accepts,
with a sore spot-in_his heart and his
confidence in his employer endan-
gered. The busy season comes
around again-and travelers are in
good demand. Hecomes to his
employer and demands $1,800, or
he will leave. The employer
knows that he cannot fill his
place and he is forced to grant the -
request,

The cutting of salaries is thus seen to be a dangerous
experiment.  But this will not prevent-it being done, so-long as
men have an dea that theyare going to run their business
to suit themschves-—and that will notbe until state social-
ism or doomsday come, and one is about as remote as the
other.

CHEAPER MONEY.

First-class investments for money are hard:to-get these days
in the cities, and to get them those-who-have moncey to lend are
accepting less interest.  Good real -estate loans are being made
at § per cent., and loans on-business paper at's to 6 percent.
are quite frequent. Many loan companies and banks which
have been paying 4 per cent. on deposits have given notice that
after Januvary 1, 1895, they will pay only 334 to § per cent.
Bank managers have been endeavoring to come to an agreement
to reduce the interest on deposits to 3 per cent.

.
L
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TWO BRANDS THAT PAY.'

YHE Oaford Manufacturing Coa., Oaford, NS, who have
1 been making homespuns for 27 years, would not think
of doing business without a trade mark. They weave a white
tape in the ends of every web, and have talked tins up for some
years  Theresultss that buyers now look for the tape, which 1s a
puarantee that the goods are serviceable . that they are all pure
wool and ro shoddy. Time and again unscrupulous dealers
have sold goods, saying they were made by the Oxford Co., bat
now buyers generally look for the tape.  The president of the
company informed Trr. Rivaew that this mark was now one of
their most valuable assets.  They are now esending their busi-
ness west. Empeoved machineny has enabled them to increase
their capacity, and they hope soon to have their goods on the
shelves of the best business men Western Canada.  Through
thar exertions the breed of sheep in that part of Nova Scotia
has been materially improved.  “T'he salt sea air seems to have
a beneficial effect on the woul, for it makes soft, good wearing
tweeds,

MacDougall, Barrett & Co., wholesale woollens, Monticeal,
have taken up the trade mark question since ‘I'nig REview drew
the attention of business men to it. They resolved to try the
cvperiment. “They took a fine serge and stamped 1t thus :

TRADE
TYKE
MARK

cvery two and a hal¥ yards on the back of the web. They
advertised the brand and the results exceeded  their eapecta-
tions.  Before the goods were in stock they had constant in-
quiries for them, and they are now 1o be seen in nearly every
tawn in Canada,

The moral to be detived from these for manufacturers and
dealers who have a good thing is to give it a distnguishing
rame s advertise that name, pointing out  the good qualities of
the agticle, first to the trade, then, as the demand grows, adver-
Use o consumers.  Never on any account let the quality de-
preciate, bt rather improve the value. Many a good business
has been raned by aot heeping up the quality, Once conlidence
is lost 33 hand to regam ut

PLATED NOVELTIES AS A SIDE LINE.

Wood Bros & Co., dry goods, Halifax, have made plated
stherware novelties a featare of therr Chastmas trade during the
last few vears, and they el T Review that it has been an
attrctive aud profitable side line.  Their stock for this year was
opened Nov. 1 and i a few days they made numerous sales.
Being lavanes. they get good profits on them, and being
novelties, there s dess chanee for competitons 10 cut prices
They have a speeral show case placed just at the entrnce to the
store, where the contents cannot fail to draw customers o look
at them, 1 not 1o han
Spooliy e sels, critels

Phete are no staples thown, such as

Fhese goods belong to the resular
jewellery or hardware trades. Nothing but noveluies are handled.
These mclude pin avs and boaes ol vanous designs, pin
cushms, petlume bottdes, glove bones, rose glasses, cte., all of
whih Lidies dearh v o have on their talet 1ables, There

are also a few gentlemen’s articles, including smokers’ ay |
shaving sets.

Wood Bros. & (o bought their stock in New York, but ...
the suggestion of ‘Tur Review, I'he Toronto Silver Plate Co
Toronto, who are in this business entensively, have prepared .
special assortment of novelties, which include those mentioney
above and a number of others. They run in price from $1 up
wards each article, chiefly $1. 50t0$3.  Theycan be retailed an
3oto 75 per cent. profit.  Care should be taken in selecting
articles suitable for the locality, and not to buy too largely until
the demands are better known, though these articles will sell
at any time,

A REGISTERED BRAND,

Registered and unregistered brands are increasing in num.
ber.  On March 2ud, 1893, the * Elysian Nursing Vest” was
registered by S, Lennard & Sous, Dundas, Ont.

Already these goods have become well-known to the trade,
and jobbers are finding them a paying line.  Retailers will
time find an increasing demand for them.

The point in handling a garment which has a distinctive
name is that if it gives satisfaction the lady using it will ask for
another and will recommend it to her friends and neighbors,
"This could not occur unless the particular article had a name
which distinguished it from all other articles of a stailar make
or for the same purpose.

A brand that is advertised will not always pay, but it will
pay highly if itis on an article that the public want and in
which they may place confidence.

EXPECTS A TITLE.

Itis expected that Hon. Senator Sanford, Hamilton, will
shortly receive a title.  He is head of an extensive ready-made
clothing manufacturing house and proprictor of a number of the
tetail clothing stores known as “Oak Hall”  As these titles go
nowa-days no one hetter deserves it.  He has spent time and
moncy freely for his party.  He has entertained the political
leaders handsomely at his fipe residence, “ Wesanford,” in the
** Ambitious City,” and at his delightful summer home in Mus.
koka, of which we read so much in The Empire last summer,
The dry goods trade, when the time comes, will no doubt feel
complimented that one of their number has been further
honored.  Mr. Sanford is now in England with Sir John
‘Thompson, but it 1s not likely that any announcement will be
made just yet.

A LADIES’ TAILORING DEPARTMENT.

McPherson & Freeman, Halifax, established a Iadics’ tailor-
ing department last spring.  They sccured the services of a
high-class cutter, Madame Macdougall, who is considered one
of the best in Canada.  “They made up their minds to cater to
the best tade only.  The results so far have been most satisfac-
tory. “Tney have worked up a good conncection, and it is
steadiiy increasing.  They have the profits on the material used,
and on the dressmaking as well, and these profits are better than
they could make if they sold the material alone. Many of the
customers go to Madame Macdougall first to get her to help
them select the goods, and do not qquestion the prices. Madame
Macdougall works on the Kellogg system.
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MONTREAL'S RETAIL TRADE.

HE dry goods trade of Montreal have had some_peculiar
T experiences this fall in more ways than one. For instance,
e REVIEW, after-a careful canvass of the big general houses
i1, <hat-city, learncd that the payments to date had been met
far better than for the comespoieding period last year. This
would lead to the inference that the trade have had a satis:
L.« tory season, but, though they all agree in regard to the above
particular, they still peotest strongly that their fall experiences
have been very unsatisfactory. This does not mean that the
volume-of fall trade has not been equal 1o that of last year, for
it is generally admitted that it has;; but that the heavy losses
that Montreal houses have had to put up with in connection
with their-ttade in Montreal city proper have wiped out com-
pletely a big portion of what
should have stood on the
pmﬁl'side of the ledger.  All
through the summer and fall
the backwardness of these
city collections has been
a notorious fact with the
trade, and- had it not
been for the much better re- |
tutns from the country, the
statement at the opening of
this article could not have
been made. In fact, as The
Review pointed out some
time ago, the wholesale trade
in +Montreal can never re-
member a year when their
city trade was as bad asitis
at present.  To make matters
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not only in Montreal but in Toronto, scem willing to carry
almost any one along now-a-days, and retail traders who are
doing business on 4 more conscientious basis have the handi-
cap of this competition. When the pinch comes, as it-did this
summer, the results are, as they have been, disastrous.  It-is
just possible, in this connection, that the pinch this
was accentuated in the city by the many men out of
work.

* “THE SMALL CITY RETAILER.

1t will be apropos of th.: present discussion of retailing in its
new phases to mention one class of city retailer who is unaffected
by the growth of the departmental store. This is the class of
retailer who lives in the suburbs of such cities as Toronto, in a
house with a small store in
front, and who is assisted in
his business by his family.
‘This man carries, generally, a
stock of .about $3,000 worth
of goods, which are usually
paid for. He buys in small
(uantities from hand to
wmouth, and at regular whole-
sle prices. He takes ad-
vantage of cash discounts, the
same as the largest retailer.
After buying right he -scils at
a good advance. His rent is
merely nominal, being not
much more thau for an ordin-
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worse, the end of August and R In fact, his percentage of sell-
the month of Scptember saw KB ing cost is no larger than that
a regular rain of failares in Rl of the largest store.

the city retail dry goods trade, i This kind of dealer con-

the effects of which will be
felt for some tume. Firm
after firm kept throwing up
the sponge, until one -cannot
count them on_the fingers of
both hands, or-on five hands,
for that watter. This, as
cveryone knows, meant not T

only the loss that-the whole- . ,

sale men had to put up with, but that these goods, afier being
Mim—msquaﬁchmdy@wdmm'odmﬁtm
could not stand the pressure, and had to ask for composition
also. A case in-point that came under notice recently will
illustrate this plainly. A retail merchant, who not over a month
ago showed a serplus of over $8,000, approached his-principal
creditor, a well-known St. Paul strect firm, and stated that he
could not stand the pace any longer.  Three of his competitors,
nothalf a mile from him on-the same streéet, had:got a compo-
sition, and now they were selling at such low figures-that his
store was empty all the-time.  This is only one case of several,
which shows plainly that the bulk of the Montresl retailrs are
not in a heakhy position. The secret of the whole trouble is
that the retail dry goods trade is altogether 100 much cut up.
“There are 100 many stores, for the reason that many wholesalers,

IN PREPARATION

tinues to flourish, and docs
not- show the slightest signs
of losing his hold on the
trade. His store being-situ-
ated a mile and a half or two
miles from the centre of the
city where the large stores
congicgate, he does not feel
the opposition of the latter.

"_",'";‘

b
. -t

GIVING UP JOBBING.

The Worsted Weaving Co., of Bradford, England, have a
Canadian warchouse at 54 Bay strect. At first only samples
were carried, but about a year ago a stock was brought
out and supplics made from Toronto instead of from_Brad-
ford.

This feature, as will be seen by their advestiscment on page 33,
520 be abanduncd, and the agency in Toronto will simply be for
taking orders for import.  Their goods are undoubtedly worthy
of attention, but it scems that those who can handle large quan-
titics of theae lines prefer 1o buy carly and have goods shipped
direct, as in ordinary importing.
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COTTON AND COTTONS.

EVERAL lines of white cottons have declined this month.
This decline in price has not been general, but in only a few
odd lines.  "The extent varies from 5to 734 per cent. No extra
demand has been noticeable on account of the reduction. Jhe
lines cut were manufactured by the Dominion Cotton Mills Co.
and the Merchants' Manufacturing Co.
234 CENT COT10N.

A grey cotton at 23{c a yard, five yards to the pound, is
probably the cheapest that has ever been offered on the Can-
adian market. "T'o meet competition, William DParks & Son,
St. John, N.I., who are not in the combination, have put a line
at this price on the market.  The sample shown Tur Dry
Goons Review by a dealer is the best sample we have ever seen.
Parks & Son are inundated with orders and requests for sam-
ples, but it is said they will only supply a limited quantity

In consequence of this reduction it is rumored that 1. Mor-
rice, Sons & Co. talk of reducing their 3c. grade to 21{¢, and
their 3':c. to 317 c., but no announcement has yet been made,

The consumption of grey cottons has been much less this
year.  China, which took about 6,000 bales from Canada last
season, has not taken one his year. It is said the Brantford
factory will be closed for lack of work.

The trade in fancy colored goods, such as zephyrs, etc., has
been satisfactory, and the Canadian Cotton Co. deserve credit
for the improvement it is said it contemplates muaking in these
goods, both in quality and style.  There was much need for it.
Itis not improbable that the St. Croix mills, a1 St. Stephen, will
run entirely on these lines as soon as they can put in some new
machinery.

DECLINE IN STOCKS,

The cotton stocks listed on the Monueat Board of Exchange

show the following interesting variations this month :

NOVEMRER 181,
Ask. BBid.

Colored Cotton Co.. ... .. ...... 50 6o
Dom. Cotton Co. ... ... N P 108
Montreal Cotton Co. ... ........ 130 126
Noveuper 6th,
Colored Cotton Co. ..., ... .. 03 6o
Dom. CottonCo.... .. ... .. ..., . 109t 108
Montreal CottonCo... .. .. ... . 129 125
NovEMEER jth,
Colored CottonCo. ... ......... . 03 6o
Dom. Cotton Co. .. .. e 103 93
Montreat Coton Co . ... ......... . 129 127
Novesmik 1 3th,
Coloted Cotton Co.. . . ... | G 33
Dom. CottonCo ...... . ., cee-. 10213 93
Montreal Coton Co ... ... .. CL126 1S
. Novemntr 1gth,
Colored Cotton Co .. | . 30 33
Dom. Cotton Co. . . 1031, 03
Montreal Cotton Co .. .. . 127 %2 118
Novemuek 24th.
Colored Cotton Co. . .. ., . . . 0o 53
Dom. Cotton (o . . yh 0313
Montreal Cotton Co . R 125 120

They are now remainmg steagdy at about these figures. The
drop in the Dominion Cotton Co.’s shares from 114 on Nov-
ciber 1t to 96 on November 23th was duce to a notice that the

quarterly dividend would be 134 per cent. instead of the us 4
2 per cent. “Three years ago the annual dividend was 10
cent,, but now it is onlv six.

Prices of cottons have been declining all year, owing to
creased foreign competition and to the reduction in Custor.
duties last March. The consumption has fallen off ver,
seriously in all lines.  Some of the mills had to be closed dows,
and in all a reduction of 10 per cent. had to be made in wages
The net earnings of the company are less, despite this attemp,
10 ¢conomize.

The Colored Cotton Co.’s stocks have dropped:-some fire
points in sympathy, as the management is vittually the same

The Montreal Cotton Co., an independent concern, has nint
suffered much in the general decline. -

It is lamentable that the uncertainty of the tariff policy
makes Canadian industrial stocks rickety investments o a
certain estent.  Still this country has not suffered in the same
measure as some others have.

RAW COTTON,
On June 135, 1894, The Commercial Bulletin  summarized
the New York market as follows :
Middling, Upland............ e c.. 7 516c.
Middling, Guif........ . ...... P X R LI

The sales for future delivery and the closing prices of the
day are as follows :

Sales, btales.
June. .. ... 3500

Closing June 13,
7-13 t0 7.14

July.... ... ... 4,000 7-15 to 7.16
August............ 29,200 7-18 to 7.19
September......... 1,900 7-20 t0 j.21,
October........... 6,100 .27 to 7.28
November.. ... «v. 4,000 7-32 to 7.33
December. . ... cees 5,500 7,38 t0 7.39
January. ...l 200 7-44 10 7.46
Febroary........... cens 7-50 to 7.352
March......... vee. 2,300 7-57 to 7.38
Total......... 45,200
Market..... ..., ettt Dull,
Transferable orders at. ... .. ..ol L . 75

On November 26 the prices were as follows :—
CURRENT PRICES,
Middling, Uplands..... ...... B (.
Middling, Guif........... e cer 6)c.
The sales for future delivery, and the closing prices of the
day are as follows :—

Sales, bales. Closing Nov. 26.

November ......... 100 3.75 0 3.77
December. ... ... ..12,700 5.78 10 35.79
January ............46,400 5.86 to 5.87
February ... ... .. 11,660 5.91 to 35.92
March..... .......98,S00 5.97 1o 5.98
April.... L ... 6,300 603t0 ..
May.... ..... ...63,200 6.03 to G.09
June ... il 10,200 G.14 to 6ag
July ... . 3200 6.19 to 6.20
Augast. ..., ceve. 300 6.24 to 6.25
September. oo 200 -« to ..

Total ..........268,y00

Market ...l cliil cieieei ... Firm.
Transferable arders ate. o.oiviiene L., 5-80

It will thus be seen that raw cotton has declined one and
516 cents per 1b., or 1S per cent.  “The cflect of this on
manufactured goods must be considerable.
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MONTREAL'S OPINION OF THE SLUMP,

.lur Montreal correspondent writes :  The radical decline
of v 10 20per cent. in the pricé both of white and grey cottons
came like & thunderclap-on the trade a woek ago in Montreal.
‘Th.re is no reason, however, why they should have been sur-
prived,” said a-well.known Montreal dry goods man, ‘ had they
opped to consider the situation. You will remember that in
October-1ast I called Tue Review's attention to some reasons
£ why cottons should be easy, and the decline that the trade are
now discussing is due to these reasons. ‘The cause, as |1 said
before and repeat now, is the low range of value on the raw
material, and 1 still believe,as 1°'did a month ago, that when the
demand for cottons really sets in we will have offers from
American manufacturers as frecly as we did lastspring.  Itisto
meet this prospective competition owing to the low values on
raw cottons that our Canadian manufacturers have lowered
prices.  Whethet they have lowered them enough remains to
be-seen, but it is a matter on which I will express no opinion.
1 will say, however, that the decline has come at a rather inop-
portune time, for the reason that buyers just about now are
mwﬁqwqumdqﬁqsﬁppﬁud
cotton, and with this slump in mind, may be inclined to hold
back their orders. 1 expect therefore that it may have some
tendency to delay business, and for this reason consider that
the mills, as they must have known the drop was coming, might
have given carlier notice of it.” i

THEY DO NOT CARRY OVER STOCK.

NcPherson & Freeman, of “The People's Store,” Halifax,
have bought a lot just across from their present stove, and next

spring will ere! a large modern brick building. The plans have
not yet been prepared, but Mr. Freeman, who crosses the
Atlaftic every six months, has been carefully examining the large
vetail stores in Europe and in the States. They are aiming at
making it one of the most complete retail dry goods establish-
ments in Canada. It will be double the size of the present
building, having a frontage of 60 feet. Their general idea of
the interior is to have the offices in such a place that they can
see all the shop at a glance. Mr. McPherson’s plan is to keep
no goods on the shelves.  Clerks are often not active enough,
and will allow a customer o go out sometimes rather than pull
aweb down. They keep as many goods on the countersas
possible, 3o that people sce them and examine them. They
come in perhaps for some other atticle, but a piece of goods at
their side attracts their attention.  They handle and-finally buy
it. There are more opportuniticsfor theft in this way, but he
thinks it pays better to take chances on that. They never allow
goods t6 hang. If anything is going slowly they put iton the
counter. If it fails to sell then, and the scason is passing, the
price is cut, for the goods must be sold. Tt is better to take a
small first Joss than 2 large one in the end. Goods depreciate
0 quickly that cven snaps are out of date in six months.

H. H. Smith, merchant tailor, of Rat Portage, formerly of
Winnipeg, contemplates reopening -business in Winnipeg in a
The creditors of the Canada Shipping Co., commonly known
as the Beaver Line, met recently in Montreal and appointed
liquidatoss and an Advisory Committee to wind up-the affairs

of the company.

KNOX, MORGAN & CO.

Wholesale

’ Dx:yGoods...
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Xmas
Novelties
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A big clearing lot bought at a sacrifice. -
You can secure a portion” of these at mill
prices if you order at once.  Order by let-
ter or through traveler.

Ladies’ Undcrwear

Someva{.;peﬁal things in Fancy Muslin
Handkercheifs, Silk Handkerchiefs, Silk
Collarettes, Ties, Braces, Purses, Knitted
Shawls, Chenille Table Covers, etc,, etc.

VWc have decided to keep our stock complete up
to end of January., Sead us your repeats.

.




CANADA AND BI-METALLISM,

ERY few of Canada's business men have the broad grasp of

the leading questions of the day, combined with the power
to express these opinions clearly, that P. H. Burton, of Calde.
coll, Burton & Spence, possesses. He has recently returned
from  Europe, and gave some of his impressions to “T'ue
Rivies.

Mr. Burton said that Canada never stood higher in the
mercantile and moncy market than she did to-day.  He felt a
glow of pride at the way that the recent loan was taken up in
London. and was convinced that a much higher price could
have been sccured if asked for. 1 Canada’s debt were in shape
for funding now, a great saving in interest could be effected.

This success was all the more striking, as it occurred just
after the vile attack on Canada by The Investors’ Review, A
leading banker in London deseribed Mr. Wilson as a man
*born with a bad liver and had never got over it.”  His vapor-
ings were allowed to pass unnoticed by the ablest of London’s
financiers,

Mr. Burton then went on to point out that the continued
flow of golt from New York 1o london duting the past two
years showed that Great Britain has lost its faith in United
States investments.  As a consequence money was very easy in
the London matket, and this casiness was further intensified
since the Baring estate had been lifted off the market and the
Bank of England relieved from all liabilny in the mauer.

Turning 10 the question of prices, Mr. Burton thought much
of the present trouble was due 10 an abandenment of bi-metal-
lism.  Since 1873 it has been out of the laws of mest of the
leading modern countrics.  Nevertheless, silver is the coinage
of about yoo millions of people in China, Japan, India, Mexico
and the South American Republics,

Since 1873 prices in general in all gold countries have
dropped very considerably, while prices in the silver countries
have remained sttionary.  For this reason the cost of labor
and fixed chanzes have materially lessened in silver countries,
as compared with the cost of labor and fived charges in gold
countries.

For instance, Argemtine wheat 1s being sold at a very low
price on the British market.  Why 2. Because Argentine wheat
is produced by aborers who receive their wages in silver, and is
sold in a market where the price s in gold. Canadian wheat,
on the other hand, is produced in a gold country and sold in a
goldcountry.  "Fhat is, the rate of exchange is in favor of Argen-
tina as compared with Canada.

** Take another example,” said Mr. Burton.  * Great Britain
and India both produce cotton, and the latter is gaining on the
former an the matter of seiling goods in Cluna and Japan.
British wages have increased from two causcs : first, the influence
of the trades unions, and, second, the appreciation in value of
the mewl in which they are paid, viz, gold. Indian wages
have lowered. if anything.  “I'rades unions have no influence
there, and the value of silver (in gold) is less than it was some
time ago, and it i M silver the wages are paid.  For these
teasons Lancashiie cannot produce as cheaply as India,

“The British manufacturer recognizes this, and the British
farmer revognizes the compettion of the wheatgrowers in
stlver countnes, and buth favor by-metallism where the matter
has been discussed.

* But London stands in the way.  The leaders i finance
thereare the creditors of the world, and alt peoples pay them
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interest, and pay it in gold, not actually, of course, but in ge g
values,  If they adopted bi-metallism they’would find their fis A
incomes to be of less value than at the present time, and hen
they are loath to change. .

* But London must yield. As her investmients come due sl
finds them unreplaceable at old rates, and a plethora of capit 1
will force her into action.”

DOES CREDIT PAY ?

T the age of nincteen 1. G. Harival began business in
Trenton, N. &, with $23 capital.  He had abow
five years’ eaperience and knew how to buy and sell goods,
but was no financier—he gave too much credit.  The firsy yeat
he cleared $500.  Neat year he did fairly well, but did not find
it such smooth sailing. He had been giving credit frecly and
his customers would not pay up. He sold the business carhy
this year. retaining the book debts, which in three years amount
ed to over $1,200, all of which were supposed to be good. |l
has been devoting his entire time to collecting since, and has
only obtained a little over $300.  He wanted this money to put
himself through college, but not being able to get it he has
abandoned the idea. I he had insisted on cash he would now
have had his $1,200, and in three years a diploma permitting
him to preach. It is doubtful if he will realize more than 30
per cent. of this amount.  He intends to begin business again,
and (as he said to Tur Dxv Goons REviEW) ais first principle
will be “no credit.,” Experience should teach, but there are
many who do not scem to realize that  proverb. They still sal
along smoothly, giving credit frecly, worrying how they can pay
their own bills, instead of devoting their energies to the develop
ment of their business.

There is a feature in this particular case which many over
look.  Mr. Harival’s customers were all employes in steel, glass
and other works.  ‘They received regular fortnightly wages.
They had no other revenue and no hope of any, yet he did not
hesitate to give them $235 to $100 credit above their reguiar re-
quirements.  There are hundreds of other merchants, thought-
lessly doing the same thing.  There is some excuse for giving
credit 1o farmers whose revenues are irregular, but none in the
casc of those who have rtegular wages.  The merchant should
figure how much credit they are entitled to, never allow them
to get beyond it, and insist on fortnightly scttlements.

SPRING PRINTS,

I spring prints John Macdonald & Co. show their usual
complete mnge. sclected from those shown by all the leading
European manufacturers.

The colorings are hard to describe this year, as the samples
areso varied.  Red, gray, linen and grenat grounds predomi-
nate, while regautas, checks and chambray effects are finding
great favor,

Duck suitings are going to be afeature of the spring trade,
Allthe grounds are white, but plain and fancy, printed and
woven fabrics are shown.

Drills in plain and printed patterns are in prominence, and
the otders already placed are considerable,

Fancy linen drills, brown or natural grounds, with fancy
stripes, are in much demand for ladies’ suitings.
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in the market, as proved by the
experience of years. @ @ 1 @
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WATERPROOK

) “ The Distingue* has received the most flatter- .
-t ing encomiums of the trading world !

‘The following are examples of opinions of *‘The Distingue,” voluntarily expressed
in writing by Houses on this side:

:
[
z
:
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Victoria-
TheDign nguéWafcrproof-

Reliable Prooting! Choicest Designs!
Reasonable Prices! Newest Styles!

1o-h, petfect in fit and finish, and made in the choicest
devigne. We find {8 to bDe the best sclling
Waterproo? in Canada, and in our opinion it
Is unsurpasscd for all round cacclience.”

McMASTER & CO., Toronto,

@y **The [stingue’ Waterproof is unrivalled as a
perfoct-fitting perfect garment, and is unapproachable by
any other.”

GAULT BROS. & CO., Montreal,

ay: *We recommend  *The Distingue®’ Garments,
hecause clegant in style. carcfully made, free from
disagreeatie smell, and MOST (MIORTANT, will
tand the Caradian climate, both heat and cold,  This
make alwaye hegnt in stock.™

ROBERT LINTON & CO., Montreal,

aay 1 **The Digingue® Garments arc still 10 the front,
both in quality and style : no trouble swelling them, on
account of their many advantages over the ordinary
Macintonh,™

WYLD, GRASETT & DARLING, Torouto,

*We have hept *The Digingue” Waterprof in stock
for several seasons. We tind them _entircly free from
odor, thotoughly waterpronf, and bave given entite
aatisfaction.”

CAVERHILL & KISSOCK, Montreal,

* Aficr caamining watcrproofl garments from <everal
manufacturers, we @nnot but admit that, **The Dis.
tingue ™ leads then all in style and finish,”

LONSDALE REID & CO.

way: ' The Distingue \\'al-c!p‘-\)f\ Rinve prerfevt satis
faction to all-=tyle cut and finish most desiratie.”

> 0000000 PP PP9e

[
S. GREENSHIELDS, SON & CO., Montreal,
aay: **We have been celling ¢ The Divtingue® Waters
proof very largely for the last four years, and it hac
given the greatest satidaction 10 our” customers It is
free from the disagrecable odor of the onfinary Macin.
l

‘OXFORD"
ASK TO SEE SANPLES. “The Distingué Wet' proof:

mwtm.mhbﬂorwmmmuuo

“The Distingue.”

These goods may be had from any of the leading whelosale heuses. 1In erdering. pleass quete the Registered Title, “ The Distingue.”
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SPECIAL MONTREAL NEWS,

v CCORDING to all accounts, the month
of November has been a fairly satisfac-
tory one with the wholesale dry goods
trade. “I'ravelers are still out sorting on
fall goods and placing orders on spring
account, but will soon be in off the
road for the holidays. A varicty of
opinions are expressed with regard

it is genenally admitted that the aggre-
gate volume of business is less this year
than last, many of the leading firms express the opinion that they
have less ground for complaint than they expected.  One point is
generally admitted this fall, and stock-taking, which has just
commenced, is proving it every day, and that is that stocks re-
maining in wholesale hands are smaller than ever before.  “This
is 2 good healthy sign, and as the aggregate volume of trade has
been reduced the fact is explained by a more cautious policy of
buying. Inseveral houses that ‘I'mi Review visited it was
found that they had been completely sold out of staple lines of
dress goods, tweeds, hosiery, etc. According to reports, the
state of affairs in Toronto is nuch the same, so that in this re-
spect the position is essentially sound. It is admitted also that
dealers throughout the country have been running on smaller
supplies, so that all round there is no * heavy jag " of
dead stock, as was commonly the case a few years ago, to weigh
on the market and dealers’ minds like a nightmare,

Remittances during the month have been favorable on the
whole, and during the last few weeks have improved, if anything,
"I'his, however, has been in connection with country payments,
for thecity collections are still backward. ‘I'he cause of this has
been referred to before, viz, the large number of failures that
have taken place m Montreal tins fall.  If the fact has caused
some pinching it has, like the surgeon who ampatates a hmb 10
save a life. done good by weeding out a lot of people who should
have never been allowed to run up an account with anybody.

Values, except on cottons, show no radical change. Both
white and grey cottons, however, were reduced 10 to 20 per
cent. during the month.

Al the houses have now commenced stock-taking, and
already find that the residue of fall goods is smaller than it has
been before for a number of years at this season on all
kinds of goods.

Travellers have met with some degree of cncouragement dur-
ing the past week in placing poods for spring account.  They
have experienced a good sorting trade also for heavy woolens,
cloakings, flannels and woolen hosicry.  “This is taken to mean
that stocks this fall have been broken into.

3. Greenshields, Son & Co. report that their spring orders-

for dress goods during the past fortnight have been away ahead
of the corresponding period last R, For instance, their
orders for Priestley’s goods on this account have been more than
doubled.

The S.5. Labrador brought in something new in Euglish
flanncleties for babies and children, Rrophy, Cains & Co.
receiving a few cases in patterns that can be had nowhere
clse.

Mr. George B Fraser, one of the partuers of the firm of S.
Greenshields, Son & Co, is expected back from Europe via New

to the fall trade this year, and while:

York on Monday, 3rd December.  Mr. Fraser has been aw y
for nearly two months buying spring goods for the big house |
Victoria square. .

Brophy, Cains & Co. have just opened a special lot of ladii
white handkerchiefs, embroidered in white and colors, put L
five dozen in a box, assorted, for the retailer to sell at Go cents
per dozen.  These, they hold, are good holiday goods.

Mr. W Agnew, of Wm. Agnew & Co., who has just r

turaed from a trip throughout Ontario, from the Ottawa River

to Lake Huron, considers the position encouraging. He foun
that stocks generally were light, and looks for a good ‘demand
on spring account.

Mr. Thomas Brophy, senior partner of Brophy, Cains & Co.,
who buys for the firm in Europe, got back on the 2g9th ult. He
did not find that the American tariff affected prices to any
great extent, but says that values generally are steady.

The Canadian Hair Cloth Co. has been notifying jobbers
in Montreal that they will not.book orders any great distance
ahead, as they look for a brisk demand for the article. It will
be remembered that about a year and a half or two years ago
there was a regular rush for this article, which is used for stiffen.
ing coats, cloaks, etc.

Itis said in the trade here that Messrs. Jno. McGilliveay &
Co., who handle fine dress goods, contemplate winding up their
business.  Several of their travelers during the past month or
so have found positions with other firms,

For the Christmas trade Brophy, Cains & Co. are showing
black silk Vandyke collars, and the same goods in jet ; also
Vandyke guipure collars in black, cream and butter at popular
prices, as well as their usual full line of black dress fabrics “ for
gentlewomen,”

It is understood that the firm of C. A. Dumaresq.& Co,, St.
Catherine street, are in deep water.  “The firm buy up bankrupt
dry goods stocks and job them out to the retail trade, and
appear to have been doing a good trade. An endeavor to
honestly discharge some of the indebtedness contracted by Mr.
E. Dumaresq is said to be the chief cause of the_financial
stringency with the firm.  No formal assignment has yet been
made, but the liabilities are placed in the vicinity of $16,000,
and the estate shows 2 deficiency of about $.4,000. An offer of
235 ceats cash and 75 cents in ten monthly payments it is said
will be made by the firm if the creditors consent 10 give them
time. This firm has no connection whatever with * The
Dumaresq Co.,” 368 and 370 St. Paul street.

Matthews, Tower & Co.’s travelers are now out with a full
line of spring samples of gentlemen’s hosiery and other supplics.
The firm consider that their sclection this year is the best they
have ever shown, notably specialties in tics.

Thouret, Fitzgibbon & Co. have met with great encourage-
ment this fall in their glove trade, the excellent quality of the
French kid goods becoming more and more acknowledged by
the trade.  Their turnover this falt has, as a result, neen much
larger, and instead of $10,000 worth of goods being yet in
stock, as was the case last fal), there is hardly $2,000 worth.

Mr. George lepine, a well-known dry goods merchant at

Point St. Charles, whose place of business for a number of years
was at 148 Centre street, Montreal, dropped dead one cvening
recently.  He had been unwell for some time of heart disease,
and leaves a family of adult children.

’
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LEADING RETAILERS.

A ANY differences that crop up between wholesalers and
1\’\ retailers would have had no existence had the parties
o corned been acquainted with each other. Realizing this
‘... REviEw has grasped evecy opportunity for urging personal
contact_ between seller and buyer. During the iast few years
there has been a marked improvement in the desired direction ;
L.ut there is still-room for development.

\With a view to bringing about the desideratum THE REVIEW

heart led him to seek his fortune in a new land; and, after- some
six-successful years as buyer for what is now the largest store on
Yonge street, he struck out for himself in 1884. The new firm
was McKendry & Farrar, but the second year,and ever since, itread
“ McKendry & Co.,” with J:N. McKendry as sole proprietor.

In 1891 Mr. McKendry moved down from 278 Yonge street
10-202 and 204, and began 10 work his store on the- depart-
mental method.  In the spring of this year he bought out D.
Grant-& Co., who had a general drapery business next door,
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and made the two stores one. This large store now covers four
lots, Nos. 202, 204, 206 and 208, and a small army of clerks is
required to attend to the numicrous counters which the building
containa,

Each department in the store is presided over by a head,
and that person is responsible for-the loss or gain shown at the
end of the year. In this way all the unprofitable departments
are either éliminated or reorganized on a paying basis. Some
«xceedingly practicable and suggestive hints on the management

C. N. Hartling, Halifax, has renioved from 93 to 33 Gotten-
gen street, where he now has a very compact stock of men's
furnishings and hats. _Although his windows are only six feet
high-and four feet wide, he pays special attention to dressing
them, and says it is his most profitable investment. It bringsa
great deal of chance trade. There are some small dealers who
say it does not pay to bother with their windows. They are 0
small that thefe is no use attempting to imitate the large win-
dows. Mr. Hantling’s experience shows they have no excuse.

of bas decided to branch off in another line while still re- ofeach class of goonds are always obtainable frqm this close
ning the old. We purpose producing the sshadows” scrutiny of the course of trade in the various kinds of merchan-
of the leading retailers throughout the Dominion. In a dise when divided among departments.
word we intend producing pictures and sketches a4 Personally, Mr. McKendry is well known tothe
of the. No attempt-will be made 1o publish themin XL R trade, both-in Canada, New York and London. At
order of merit, oc as the spirit moves us, but just as {2 ,ﬁ\‘ home he is regarded as an upright and honorable
our staff of writers and ; ; citizen, and- were he not
antists can prepare their TR * ‘ so0 busy he might have
copy and pictures. - el ’1@_/. been an alderman long
But while we hope ~Pya/Bf "‘Tj“ - ) ago. He has taken a
to fumnish -a picture gal- AR ‘ leading part in several
lery of the retml mer- YN progressive civic move-
chants of the country, ments, and is a leading
we have another object temperance worker. In
in view: We want to fact, he was-the organ-
furnish the retailers with izer of the Canadian
cxamples from the ex- Temperance League, -
perience of theit fellows and believes that “treat-
that may help them to ing,” as it exists among
make their respective business men is a-fool-
husinesses more success- ish-and pernicious prac-
ful. And it is from tice. )
this standpoint that the Mr. McKendry's life
series of sketches will is atangible proof that.
probably- prove.of most by sticking closely to a
value to‘ the retailers ‘business aim, -
of }he country. fl'he may always be attained.
subject of our skeich is There must be no falter-
J. N. MCKENDRY. ing, no relenting on-the
Among the retailers way, but a steady, per-
in Toronto who have sistent, soulful push-
grasped-the spirit of the ing to-the front. The
age and established 3 aid of all the new-
large store to meet the est methods must be
varied-wants of a most sought and all possible -
capricious people, Mr. J. N. McKendry stands near the “plans and procedures pressed into service.  The day
front in point of success. In ten years, he has, by his htsi gone by when a merchant can ride to business
Trish pluck and nervous energy, contrived to build up a success on a littér of roses. Tt is a rocky road, that
large business-out of nothing. . He has been met by must be traveled on foot, and only the strong-
huge difficulties, such as would have discouraged most ‘\_ minded and vigorous are-able to remain in-the centre
men, but he always came up bright and-smiling, and his Lo 2 -and make steady progress.
,  Success is now assured. S —— »
Afier learning his trade in Belfast, Ireland, his stout WATCH YOUR WINDOWS.
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TRADE CHAT.

HE quarterly meeting of the Dominion Commercial ‘I'ra-

velers' Mutual Benefit Society was held at the rooms of
the society, Montteal, on the 3rd inst.  The members whose
names follow were chosen, by acclamation, officers and trustees
for the ensuing term: Chas. Gurd, president; G. O. Stanton,
vicepresident s K. Birks, J. 'I. Dwyer, E. H. Copland, Max.
Murdock. Robert White, ‘T, Hughes, trustees.

The Alliston woolen mulls are to be hghted by clectrieny.

The Ingersoll woolen mills were broken into recently, and
$50 in goods taken.

Merchant A, M. McRae, of Carleton Place, is getting round
on crutches,  Shooting accident.

F R Hodgens, of ‘The Hodgens Estate Dry Goods Stor,
Clinton, was in Toronto Jast week,

Perkins' millinery  store at Campbellford  was burnt on
November 12th. Insurance, $1,000.

A loss of $10,000 was caused by fire in F. Sims & Co.'s
collar warchouse at Montreal the first week 1 November.

T. T Alomson, of Brandon, will open a store at Hamiota,
and deal i dry goods, clothung and boots and shoes.

The old firm of Gray & McGregor, Madoc, have dissolved
partnership. Mr R, ‘T. Gray will continue the business.

"The stock of Park & Co., Jarvis, has been sold to George
Mitson, of the same place, at 66 cents on the dollar.

The deposits in the Guvernment savings banks for October
amounted to $278,205 and the withdrawals to $328,310.

J. & H. Spence, general merchants, Pipe Bay, have opened
a branch store at Dyer’s Bay, head of the Bruce Peninsula.

The store of W, Taylor, of Belle River, was burglarized
one night recently, and $100in cash and considerable clothing
taken,

AMlr. Falkenburg, who hails from Manchester, proposes to
establish a factory in Quebec for the manufacture of water-proof
clothing,.

The insurance company have settled with Henry Laundry,
merchant, Tweed, for $3.750, and his creditors have made a
compromise.

. Magee's Sons, St. John, are offering ““The Wild West ”
hat, as worn by Buffalo Bill and other famous cowboys, at $21
a dozen 10 the retail trade,

Rumors are rife about the intention of the Grand ‘Trunk
Railway to put Brantford on the main line, running a spur for
that purpose from Lynden,

M 1. Pope, of Hensall, merchant taor, has disposed of
lus business at Fullarton, which was under the management of
Mr. John Norns, to that gentleman,

Jo Mo Macdonald, epresenting Melntyre, Son & Co., of
Montreal, wholesale dry goods, leaves Winnipeg for the coast
on Monday, with his spring samples.

Mz 1. H. Metealf's headquarters are now at Ottawa, he hav-
g recently engaged with Messrs, 1. A, Seybold & Co., whole-
salers, as traveler for them in that section.

*To the general tade,™ says I'he I'rade Magazine, “a well
dressed window s an advertisement and encouragement to busi
ness which should not be overlooked ™ I Rianw is tnying
o encourage well-dressed windows by a competition, which

closes January 15th. A céllection of photos of three windo .
actually shown by one retailer between October 15t and Janua ¢
15t will havea chance to win one of three money prizes, of whi »
the first is worth $20.

Arrangements have been completed whereby the Canadu »
postoffice money order system will be operated direct with Au
tralia, instead of through England as heretofore.

The Indian hemp, a textile plant of some value, which ha-

been found growing wild in Manitoba, near Rounthwaite, iz 1. -

be tested at the Manitoba experimental farm at Brandon,

Mr. “Tetlow, the English card-clothing manufacturer, ha.
been ona trip to Canada visiting his customers. He was accom
panied by Mr. Robert $. Fraser, his Canacian agent, of St
Helen street, Montreal,

Peter Scott, supenntendent of the Clyde woolen mills, Lan
ark, Ont,, left by the Labrador a short time ago on a visit to
Scutland, where he will ¢adeavor to understand the latest 1m
provements n woolen manufacture.

Mr. W. Root, of the firm of ;. Root & Co., top-makers,
Bradford, has been on a visit to Canada, where he has several
customers. He was mtroduced on this, his first visit to Canada.
by Mr. Robent 8. Fraser, of Montreal.

D. lLavrock, late general merchant at Port Elgin, is now in
the grocery business in James street south, Hamilton.,  He i
understood to be much pleased with the change. William Goble
is selling out Mr. Lavrock’s stock at Port Elgin.

A mat factory has just been established on Moira street, in
Belleville, by Wildbur & Moses, who make cocoa mats aul
matting, wool mats and fibre spinning, “They will weave the
cocoa matting such as is used for tie aisles of churches. A
new building for their weaving is spoken of in the coming
spring.

The value of the crop of the provinee of Ontario for 1893 is
blaced by the Burcau of Industries at $102,000,000. ‘I'he prin.
cipal items that go to make up the total are : Hay, $37,921,000;
oats, $19,450,000; wheat, $13,600,000; peas, $7,051,000; tur-
nips, $5.697,000 ; potatocs, $3,100,000.

There was a meeting of the Retail Association of Winnipeg
on Tuesday evening, November 27, at Delimonico hall, corner
of Market and King streets, at 8 o’clock. The meeting was
called for the purpose of formulatizg a constitution and by-Jaws
for the government of the association, and dealing with other
matters of interest 1o the retail trade,

Simcoe is to have a new industry. Harding & Son have
bought from Mr. G. H. Luscombe the old rink site, corner Syd-
eoham and Pound streets, and  have let to Mr. Hugh Steinhoff
the contract to erect a building 35 » yo, two stories and an
attic, to be used as a shoddy mill.  Itis to be cquipped with
six set of cardy, and when completed wilt havea large capaaity.

The Wilkiams-Hurlburt Company, of Collmgwood,1s appiying
for incorporation for the generalmanufacture and sale of all kinds
of hosiery and knitted goods. "The operations of said company
are to be carried on in the town of Collingwood. The amount
of capital stock 1s to be eleven thousand dollars, and the namies of
the applicants are as follows :  David  Williams, manufaciurer,
John Chamberlain, contractor, Frank Foster Telfer, merchant,
Hetbert Young Telfer, merchant, and Minnie Hurlburt, wife of
lLawrence Henry Hurlburt, all of the town of Collingwood ;
Heman Joha Hurlbuet, lumberman, of Mitchell ; and Andrew
Ginty Campbeldl, of Winmpeg, bookkeeper.
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BUSINESS WEST OF PORT ARTHUR.

OHN CAMERON, general subscription agent of ‘T'ur. DRy
.} Gooobs Review, has just completed a successful trip from
ot Arthur to the Pacdic. He has been there sinee June, and

has visited every placein that
magnificent  district, going
over the ground more thor-
oughly than ever before, The
result is that we have now
nearly double the number of
readers we had before.  In
several instances he had to
drive nearly a hundied miles
to see business men.  He
says the paper is doing a
great deal in drawing the
prople of the differem parts
ot Canada closer together,
for itis read from the Atlantic
to the Pacific  Through its
columns the leading business
men in the most remote dis
tricts are becoming acquaint-
ed and are takingan increased
interest in each other’s wel-
fare.

Speaking  of trade, Mr.
Cameron says business is on
a satisfactory basis. Mer
chants are giving less credit
and are paying their accounts

more promptly. They are,
he says, if anything, generally more enterprising than eastern
business men,

CARPET FAILURES.

A L. C. Merrl), carpets, Montreal, who assigned  recently
at mstance of George Blackburn, has filed the following list of
principal creditors:  George  Blackburn, Manchester, Eug.,
$1,400; Barry Ostler & Co., Kirkcaldy, Scotland, $960,
Richard Smith & Son, Kidderminster, Eng., $665; S. J. Watts
& Co., Manchester, Eng., $922; ‘Thos. Topling & (Co., London,
Eng., $436; Thibaudeau Bros. & Co., Montreal, $406; Edward
Hughes & Son, Kiddérminster, Eng., $269; A. Belanger,
Montreal, $1,000; Wm. Mitchell, Cobourg, $338; Shepherd
& Beveridge, Kirkealdy, Scotland, $:o01; The Corticim Co,
London, Eng., $1,377; J. Crossley & Son, Halifay, Eng,
$1,040. Thos. Bond, North & Son, Hompon, Eng., $1,570:
Brintons 14d., Kidderminster, Eng., $319. Dominion Oil
Cloth Co.., Montreal, $971: Dame Normandin, Montreal,
$500: Gault Bros. & Co., Montreal, $1,489; H. B. Picken
was appointed provisional guardian,

Gates & Gardner, carpats, St. Catharines, have assigned to
D. De Potter,

SALE OF SEALSKINS.

A London, Eng,, despatch, of December 1st, says : ** At the
o days' sale of sealskins in this city there has been a large
attendance of buyers, and there have been sold 128,470 North
west coast skins, 16,030 from Alaska, 27,300 from Copper

Island and 16,030 from the Lobas Islands.  The condition of
many of the skins offered was not dirst-class, suflicient care not
having been taken in removing them from the dead scals.
Owing to the mcrease in the collection of skins and the adverse
trade conditions a decline in prices was eapected.”

TRADE IN WOOLENS.

speaking of the trade in woolens, Mr, Johnston, woolen
buyer tor Wyld, Grasett & Darling, remarked that the sorting
trade in November had not been so sausfactory as m Octobier,
for some reason which he could not quite locate,

Black beavers had sold extra well for overcoaungs, and
browns and blues moderately.  Meltons sold to a certain extent.
Naps sold fairly well, but would be better, he thought, neat sea-
son, when they would be used for both ladies® and men's outer
garments,  The tendency was to a fine vicuna effect -a sort of
fur-beaver.  This had a nice warm feehing, and the surface did
not wear off as (uickly as in the case of a nap.

One of the marked features of the season had been the com
paratively slight attention given 10 tweeds.  Fancy worsteds,
serges and cheviots caught the trade much better, and suitings
were nearly all made from these fabrics.

Mr. Johnston called attention, with considerable pnde, 0 tis
trimming department, which has had a satisfactory growth. He
displayed a long range of jo-inch striped silesias, and showed
some very pretty satin-finishes and brocades.  The latter
are expensive goods, but, owing to thewr having the pattern
woren into them, they are sought afier by the best tailors.

RECENT SALES,

The following stocks were sold recently . J. H. Strickland’s
Cannington, $1,400, to G. A. East, at 47 cents, ditto, Argyle,
$1,316, to ‘I'. W. Dodds, at 724 cents: ditto, Bolsover, to
Hugh Wilson, at 71 cents; Hand-in-Hand’s, Toronto, $6,000, to
James Matchett, at 53 cents ; Danford, Roche & Co.’s, Aurora,
$10,172. 1o J. W. Relyen, of Brockville, at 6o cents; Bedard
& Vincent’s, Montreal, to Mr. Porter, at 62% cents, fixtures at
25% cents; Thome & Co.’s, Hamilton, $11,778, to James Shea,
at 0% cents; W. Stanford’s, Ottawa, $30,000; to P. Rochon, at
59 cents ;AL MeaDonald’s, Guelph, $30,000, to Mrs. McDonald,
at 3834 cents : I J. Death & Sons’, “T'oronto, to Bachrack, at
2814 cents.

FANCY UNDERWEAR.

Starthngly original 15 the advertisement of some high-class
patterned Prench underwear on page 1y in this issue.  This
class of underwear has  been until now out of the reach of the
ordinary consumers, but Glover & Brais have succeeded, by keen
efforts and special attention, in getting a special line ready for
them suitable for this market.

These goods are designed in Paris, are fashion pro¢ :ed in
the best shapes, and are made in shirts, pants, and half-hose to
match.

The patterns and colorings are exquisite, as may be gathered
from the tan with black spots, and the blue with white spots,
shown in the illustrations.

The untinng eflorts of Gluver & Brais to produce articles of
which the men’s furnishing trade bave felt the need, will un
doubtedly be appreciated by those benefitted.
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CANADA CONQUERS THE WORLD.

N the matter of a great carpet, Canada scems to have con.
l quered the world,  Mr. James P, Munay, of the Toronto
Carpet Manufacturing Co., has brought the manufacture of his
patent * lmperatrix Axmioster * to perfection n Canada, and
orders are so numerous that ten more looms are 10 be added at
oncee, five to be made by themselves and five by Goldie & Mec.
Culloch, Gal.

Mr. Murray has just organized a company in Pliladelphia to
manufacture this carpet in the States, and in the spring will
leave to organize a company in Great Reitain,  His patents
cover both countries, and he wil make the most of them.

The Philadelphia Carpet Review speaks thus of this chenille
axminster: “One of the important transactions of the past
month was the onganization in Philadelphia of a company for
the manufacture of genuine chenille axminster by power. ‘This,
we believe, has never been attempted in Philadelphia, though
hand-made aaminster of a creditable kind bhas been made here.
Ihe present patent hails from Canada, being owned and made
wclusively by the Toronto Carpet Manufacturing Company  of
vhich Mr. James P, Murray 1s president.  Mr. John R, White,
of Boyd, White & Co., is the principal organizer of the raw
nterprise, in the formation of which he has had, during twvo
veeks of the past month, the active presence and directien of
President Murray himself,

“The fabric to be made was eahibited at the Chicago Ex-
position, in the booth of the Toronto Carpet Manufacturing Co.,
on the main floor of the Palace of Manufactures.  “I'he extra.
ordinary heft and deep pile, and ingenious  back of this axmin-
ster deeply interested such experts as stopped 10 enamine.
The award given it was the only one granted, so far as we
know, to power loom chenille axminster, designated as such, at
the Exposition.  The fabric, which was perfected in “'oronto, s
notable for sts remarkable wearing qualities, the tenacity of its
pile (sweeping off being almost impossible), the unlimited range
of its colors or designs, and for its remarkable cheapness.

“ This oigmmzation will be styled the White-Murray Carpet
Co, s chiel busimess beng the manufaciure of power-loom
chemlle axmunster carpeting, rugs and wats.  The rugs fron
this fabric are now widely used over Canada, and the makers of
late have been unable to keep pace with their orders. The
fabric has the same atfinity for light and delicate colors that is
observed in moquette, but discloses ns strength yuite as well jn
dark, neh colors. A special emblematic design in crimson,
recently exceuted for the Toronto Athletic Clyb, is pronounced
a remarkably auractive carpet

*The company has been organized on a basis of $200,000
capital, the intention being at an early date to place the requisite
number of looms and to proceed at once to the weaving of goods
in Philadelphia. s presumed that Mr. John R, White will
be president of the company, and that the Board of Directors
will include some of vur leading capitalists.  I'he promoters feel
assured of a quick market for their product, the eaperimental
stage having been passed two yearsago in the Toronto mill.™

CHANGES AMOGNG SHADE-MAKERS.

On December 1st the Maefarlane Shade Co. ceased 1o enist.
Thew lamge facton on Laberty stieet, Tatonto, has been leased
by Menzie, Tumer & Co. for a term of years, and for that term
the Maefarlane Shade Co. have promised not 10 go into business

in Canada.  Mr. Macfarlane will ¥o o Detroit to manage a fa
tory 1o be established there by himself and Hees & Co.

The stock-in-trade of the Macfarlane Co. has been divide
between Geo. H. Hees, Son & Co. and Menzie, Turper & Co.
The former firm have secured the printing blocks, lace effec,
shades, stencils, patterns, trade-marks, vatalogues, ete. ‘The
Iatter firm have secured the shade cloth, poles, and many lines
in laces, fringes and brass goods. )

Mencie, Turner & Co. will place their coloring and decorat
g machinery in the factory vacated by the defunct firm, and
will continue to manufacture as before. T'bey have especial
facilities, *vith their patemt machinery, for turning out cheap
shades, and no doubt they will now do an increased business.

Fhe Canadian market was too small for three large firms,
and one had to quit. It fell to the lot of the Macfarlane Co. to
do this, and the market will be divided: between the other two.
This will probably mean less cutting of prices and an increase
of profits to both manufacturing concerns.

SPECIAL HALIFAX NEWS.

Havtrax, N.S, Nov. 29, 1894.

HE dry goods trade, as far as the city is concerned,

15 very good now, and has been for the past two
months.  “The indications are that it will be even better during
the winter months.  "I'he same, however, cannot be said of the
provincial trade.  Not that there is any difficulty in selling, bin
1ather that collections are hard 1o make.  Renewals are the,
order of the day, and men haveasked for time who never did so
Jbefore.  The fact is, country stores are over-stocked, and the
merchants do not know when to stop buying, A prominent
wholesale man, Mr. I, M. Jenkins, of Murdoch's Nephews, says
his firm would be willing to close their doors for one year, if the
other firms would do the same, and thus give the country
dealers a chance to dispose of their large stocks.  Beyond a
little **sorting ™ to keep up stocks, he thinks the dealers have
goods enough on hand 1o meet all demands for at least twelve
months.

Like a good many other places, Halifax has trouble with
the Customs officials. It is asserted by wholesale men that they
are put to considerable unnecessary trouble and expense. One
dealer goes as far as to say that they find it advantageouws 1o
import via Montreal. He says they can save 1o per cent. by
daing so, although the goods have to be reshipped to this city.

The Halifax dry goods trade have to compete with street
pediars. "T'ne RevIEW noticed, a few days ago, a couple of
these men behind a long Leshaped table covered with ready-
made clothing, blankets, braces, ete., in which they were doing
a good trade with farmers and sailors.

Wood Bros. & Co., Halifax, make a special feawre of mantles,
dress goods and trimmings, and silks.  Mr. Wood visits the
Kuropean markets twice a vear.

F. I. Horneman, general diy goods dealer, Spring Garden
road, has registered his consent to allow his wife to do business
in her own name. “The business in futore will be conducted
by Mrs. Homeman,  Previous to doing so he gave a bill of sale
of his stock and trade and houschold furniture, to Murdoch’s
Nephews, who transferred the same to M. Homeman. The
amount of his indebtedness 10 Murdoch’s Nephews was about
$1,500.

The Nova Scotia Fuinishing Co. are now snugly scttled in
their new quarters on Barrington street.  "Their premises are
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NECKWEAR
UNDERWEAR

SHIRTS AND COLLARS
UMBRELLAS

RUBBER COATS
BRACES AND BELTS
HANDKERCHIEFS
GLOVES AND SUMMER
COATS AND VESTS

Brotollo do France. Light and comfortable. ‘
Not tight. Popular prices. Shirts,
Pants and Half Hoso to matoh.

Write for Samples.

Represented in all Provinces

W. & G.’S

CELEBRATED GERMAN

Dress Shirts and Collars

Kept constantly in stock.

Light and Comfortable Bretelle
de France always on hand.

Glover & Brais ettt 552t ot

Not tight. Popular pricos. Shirts,
‘ Pants and Half Hoso to match.

MONTREAL.
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the handsomest in the Lower Provinces and equal to any in the
Dominion. "The firm are taking a promineat place in the carpel
trade, and are carrying a very large stock.

G. M. Smith & Co.’s handsome retail store is being put in
order for the holiday trade,

Merchant tailors report a good fall business. One drawback
the trade i the city has to put up with is the custom of young
men sending w England for their clothing,  There is no city
m the Domimon where better fits can be obtained than in
Halifax, yet strangers are steuck at once with the large number
ol persons weaning misits.  “This 1s due (o the fact that Halifas
is a military city, and the young men have a burning ambition
to be English in every particular, even to the sacrifice of per
sonal appearanee.

Tarsiox,
—_—
SPECIAL ST. JOHN NEWS.

Sr. Joux, N.B., Nov., 29, 1894,

RY goods merchams in St John and elsewhere in New
D Brunswick have no reason to complain of this scason’s
Lusiness, It has really been good, and now they are making
extensive preparations for Chnstmas and the coming year. _ .\
number of new lines of faney goods will be shown by the various
firms in a few days, but as yet they will not say what those lines
are. Tue Dry Goons Review's representatis e has been around
among them during the past few days.

Messes. Manchester, Robertson & Allison teport business
govd.  They are getting ready for the Christmas season, and
have many surprises for the purchasing public. The firm do
not begin w take stock until January, and in that respect are
unlike a number of firms who are doing it now.

Messrs, W, C. DPitfield & Co., wholesale and retail dry goods,
are doing a splendid business, and at present are busy sending
out goods to their customers for the Christmas rush,

Messrs, Brock & Pattison have practically finished their
trade in millinery and fancy goods for the season.  Mr. Brock
goes 10 New York in ten days to secure new lines, and on his

see it

(S

Why?
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OU SHOULD

crease i our advertising ?
advertising means an increasc

return will be able to give Tue Review a better idea of wb
will transpire in the business world in which he moves ne -
year. “The firm are now carrying & big stock of fancy handke
chiefs and stamped goods, and find ready sales.  Mr. Broc
showed your representative a beautiful China silk handkerch
which they are selling at 12}4 cents a piece, a ridiculously low
price, considering the quality of the article, This is being don
to throw out the stock before the spring opens.  ‘The firm are
fitting up a large workroom upstairs in their establishment,
which to carry on the manufacture of thar hats.  “They wili
employ a couple of dozen girls,  Last season they manufactured
400 dozen hats.  Mr. firock says this market is one of th
hardest in the world to cater 1o, " We lie between the English
and American markets, and the people hardly know what to
buy.  One style sometimes will not run here longer than ten
days. and the merchants have to be very cargful in the selection
of their stocks.”  Hats which sold during the season at 73
cents are now heing cleared out at 25 cents.

D, Magee's Sons, the popular and enterprising King strect
hatters, have an intense tegard for ‘I'uk ReviEw, and gave the
representative a number of valuable hints about business in St.
Jobn.  The general tone of trade, they say, has been dull, but
they have been very fortunate,  “Their cash and charging bus
ness has been good, but collections are a little stow.  “I'aken
altogether, they think trade has been better this year than last.
Messrs. Magee are making big sales of furdined coats at from

75 10 $200 cach, and in most cases are receiving cash pay
ments.  Greenland seal is in much demand, and articles made
of that excellent fur are bringing good prices. ‘I'he fall hat is
large and tull.  Already the low, full English hat is being much
worn, and the tendency is for the American style to run to them
in the spring.  Fedoras are: to be worn large.  “There is an un-
precedented demand for girls * tams,” Messrs, Magee have
introduced  double-band yacht cap into the market, which has
become very popular. Already hundreds have been disposed
of, and the sales are getting larger day by day. Thecapisa
combination equally suitable for warm or cold weather.

Geo. MclLean.

know a good thine when you

Dont you sec a good thing in Tur: Dy
. Goovs Revigw ?

Don’t you notice an in-
An increase in
i subscriptions.

Because, when the live advertiser notices
Tur Review in the hands of all of the best retail-
ers throughout Ontario, Quebee, Nova Scotia,
New Brunswick, Manitoba, North-West Terri-
tores and  British Columbia, it does not take him
long to decide that the most economical way to
cover the whole ground is by an advertisement in
Tur Dy Goons Revinw,

Our address is To-

ronto. and our office is open day and mght.

|
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Hichest Class of Black Dress Fabrics

“FOR GENTLEWOMEN"”

Our samples for the incoming season will be complete in all departments
iv a few days. In Fancy Dress Goods, White Dress Goods, Ladics’
Suitings and Cape Cloths, we will show nearly double our usual range,
all up-to-date novelties. To our fricnds we say, in all earnestness,
do not buy until you have seen our samples.

TRIMMINGS AND LACES TO MATCH DRESS GOODS

Silks Silks Silks ™ b

5) Dress Silks  Trimming Silks We il e ey steom an Houschuld L
Fancy Silks Vesting Silks e oo by, Lloves, Sundades,
196 McGILL

BrorHY, CAINS & CO. === MONTREAL

6E0. H. HEES.
SN&CO.

MANUFACTURERS OF

= Window Shades
Curtain Poles

_ Etc., Etc.
N B We have just purchased from the Macfariane Shade
ee Co., (who go out of business in Canada, Dec. 1,794),
their entire stock of Printing Blocks, Stencils, Patterns,
Catalogues, Color Books, €tc., and supply everything
formerly made or sold by them.
With our Two Large Factories in Toronto we are pre-
pared to fill all orders promptly. Send forour New Color Books
and Catalogue. . . . . . . .

Our Shade Cloth is Hand-Made

99 to 163 King Strcot Wost
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MEN'S FURNISHINGS.

J HILE jobbers and retailers are still worrying with winter
W goods, such as heavy underwear, mufllers, lined gloves,
all-wool half-hose, cte,, the manufacturer is making spring goods,
and the buyer for the wholesale house is placing his orders for
the same,

"Fhe sorting season has been most satisfactory in every way,
although the volume of trade might have been
larger without serious results.  But a smaller
trade than usual was anticipated, and business
on the whole was fully up to expectations.

A NEW SUSPENDER FIRM,

Every furnisher has heard of the Wire
Buckle Suspender Co., and their famous
Harris Patents.  They lead in the United
States, but have not been strongly pushed in
Canada, but now that E. & 8. Currie have
taken them up they will be always procurable,
Ther well-known enterprise will undoubtedly
be productive of a large turnover.

1 o describe their complete hne would re-
quire a whole issue of this journal, but onc or
two of the leading lines ate illustrated here-
with,

The * Empire ™ buckle is one of a range
of gold plated buckles, on suspenders to re-
tail at 50 cents, which comprises some ten
kinds of equally taking quality. The buckles
are: Rococo, Roman, Bijou, Adnural, Bon
Taon, Elite, Petite, Florentine and Etruscan.
Each design is perfect in detail and illustrates
the highest skill of the engraver's art.  The cast-off is good and
the name of the makers “ E. & 5. C." is stamped on every
brace.

The * Emblem ” suspenderis another decided novelly. The

illustration shows that
j socicty emblems can
be produced accurate-
ly, although it cannot
show how all the cor
rect colors are repro
duced on a highly
cenameled  white
face. ‘The buckle it-
self is gold - plated,
very  bLeauwtiful  and
tasteful in design ; it
has a castoff perfect
in action and casy of
adjustment.
They make the fol
lowing designs: Ma.
sons, Oddfcllows,
Kughts of Pythias, Anaient Order United Workmen, Knights
of Labor, Foresters, Kmghts of Maceabees. elc. Lvery re-
tler who wishes to have the latest novelties should be familiar
with the roge of these zoods shown by 1, & 8. Currie,

Esnane Jtoae.

sur-

Wari-a Grasasga,

WELL-RNOWN HRANDN OF CaLLARS,

Collars with a distinctive name always bave a greater chance
than nondesenpt goods, because the wearer, of he finds them

suitable, knows what toask for when he needsa repeat.  Follow
ing this idea Mr. Fisher, of Wyld, Grasett & Darling, has mad
popular several brands of this line of furnishings, and is nov
possussed of a line of goods that sell themselves on thei:
merits.

"The Grandee and Glendowe are both the same shape, and

differ only in quality. ‘They are carried in the following
heights : 158, 2, 24, 24, 234 and 3 inches, and in all sizes,
from 14 to 184 in.
clusive. If the num-
ber of dozens sold cach
year were mentioned,
many  people  would
put it down as a fabri-
cation,
. The Mentone is a
newer shape  than
cither of the preced-
ing, but is rapidly
gaining ground with
the Lest trade. It is
shown in 214 and 234
inches, and in the
same sizes as above,
The illustration shows
its particular features
better than any description could. “I'he best furnishers in the
citiesare selling it, and Mr. Fisher has great hopes of it.

Witt's Mpsrons.

NECKWEAR,

Wyld, Grasett & Darhing will have a shipment of new neck-
wear 10 hand this week. and some of it will be G ;
distributed for the holiday trade. “I'hey report
a great demand for greys of different kinds,
shot cffects and greens.  “I'he shapes are 2-
inch derbys, graduated derbys, and wide-
flowing ends.

W R Brock & Co. are having a goud
run on their general lines of neckwear for
the holiday trade. They have a large
assortment of the new shapes and latest de-
signs and colonngs,  Thar prices are such
that no buyers can go beyond them.

SUGGESNTIONN

Speaking of the furnishing trade, The New
York Economist makes some suggestions, two
of which arc here given: “The growing favor
which in recent years has been accorded by
ladies 10 articles of apparel formerly dis-
tinctively masculine, does not escape the
attention of the shrewd buyer for men's
furnishings departments. There are  now
many articles, such as neck-wear, scarf-pins
and sleeve-links, which are purchased by
ladies at this department for their own use,
and buyers should remiember that it is a
factor in their department’s prosperity and
responds to careful attention and culitva-
tion.

* Wet weather, while exerting a depressing influence on the
sale of certain classes of goods, is a blessing to live men keep-
ing up the umbrella and mackintosh side of the department.”

Euntrx Do

POV
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SamsoN, KenNEDY & Co.

Staplc and Fancy

Dry Goods Hous¢

.. OF CANADA..

Motto: ““We Always Lead; We Never Follow ™

(Recisterep Trape Mark)

... ORDER DEPARTMENT...

Special attent’on is given to this department.
Its organization is complete. Orders coming by
letter direct take priority in execution. Don’t fail
to mark the word “ORDER" on the envelope
outside. Merchants in forwarding letter orders
will please note two things: FIRST—The char-
acter of the stock which the house carries to whom
they are sending their orders. SECOND —The
amount of attention their order is likely to receive.
WITH REGARD TO THE FIRST ITEM, our stock is of
such a comprehensive character that no detail can
be omitted in keeping up a constant assortment,
and what we have not in stock to fill an order we
endeavor to procure.  WITH REGARD  TO TIHE

sEcoxDh, all the orders that come into our house
are attended to under the personal supervision of
the firm, and are executed on the day of receipt.

We boast of Promprness, Svsrem and Pre-
cistox in execution, making the buyer's interest
paramount.

Each successive day's business impresses us
more and more with the great importance to be
attached to the careful cxecution and prompt
despatch of Lectier Orders.

g% You will economize both 1Mk and MOMRY,
and sccure what you want, by ordering cither
through our travelers or from the house direct.

No order so large that its details escape our attention.
No order so small that we do not cater for it.

" SAMSON. KENNEDY & CO.

44, 46 and 48 Scott St. | TOROINTO | 5, 17and 19 Colborne St

AND 25 OLD CHANGE. LONDON. ENGLAND
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THE MILLINERY AND CLOAK TRADES.

HOLESALERS are moving fiom winter millinery and

cloaks into spring goods, and already some samples are
being shown to retailers.  1tas rather carly as yet to prognosti-
cate the tendency in erther of these branches  But in millinery,
flowers are going to take a leading position, and capes will be a
Ing feature of the cloak trade. The latter prophecy is based
mostly on the present popularity of the golf cape and the fur cape,
and the continued exi ence of the balloon dress sleeve.

“This season’s cloak trade has been very satisfactory.  “There
has been a tendency to lower-priced garments, but this is but
another evidence that this has been an “ economical ™ seasot on
the part of the buying public.  Stocks in jobbers® and manufac.
turers' bands are well cleaned up, and very few sacrifices have
been necessary to accomplish this result. The feature of the
close of the season is the populanty of the black beaver and the
tong skirt.  The extreme styles have * Prince Albert * skirts,

in hat ormamentation, jets and buckles have proved the best
stavers of the season, and, as usual at this time of the year,
plumes have had considerable attention,

SPRING MILLINERY.

HE Pans correspondent of The Economist writes - The

artificial flower makets are looking forward to an excellent
season, and they have no reason to complain of the present.
They will forestall spring in the production of early spring
flowers.  As early as January neat the millinery will be decked
with blossoms that will only have begun to put forth buds in the
southern provinces.

“In the meanwhile roses, which have ne particular season,
and late autumn blooms, are bemg applied to the decoration of
collars and collarettes.  They take the place of the rtoscttes of
1ibbon and are mserted i among  quillings of silk gauze and
crape, or fined (0 the sides of folded necklets of velvet and
surah. 1 have seen boas of mousselne de soie with large roses
sct atantenals round the throat and down the ends which dangle
in front.

* Milliners, while they intend 1o go on patronizing satin
nbbon for many months to come, will not restrict  themselves
o it Faille is looking up again, and fancy ribbons are going
10 have a turn, toa. Double-faced satin ribbon, especially that
of which the under side is of a somewhat lighter shade, is pre-
ferred.  The facey 1ibbons are also equally good to look at on
ether side, the colors of the stripe or other patterns being
revened.

* The newest productions indude fulle nibbons stnped with
satn, the satin stnpe showing on both sides, having a corded
Two tones of one color or two colors: not a direct con-
Mare

cdie.
trast  have the eall over starting juxtapositions of unts,
narrower nbbon than tormerly is needed, as the cockades set in
hats are often compured of a multiplicity of loops made of inch
and a halfwide nthbon Strings are only to be worn with certain
peturesque hats copied trom the mllinery of the fint half of
the century,”

The Bethn correspondent of the same paper says :

N new atticle tor sprng s fomnd in gavze nbbons, which
have been ondered in plain color, and alse wath stripes of an
wiher colar But this iy no mdication that they will find exten
MV consumption, as attrcine noveltes usaally find some
S become leaders, b

admirers when it shown These

the experience of previous seasons teaches that not too muc
can be expected from such articles.  In velvet ribbons, sati
back velvet, in the widths 6o, 120 and 1060, retains favor,

** Laces are selling well for next spring.  “T'he most import
ant articles for the millinery trade are black Chantiilies, whit
laces and Vandyke effects.  The shades of cream, butter and
ivory arealso much in demand.

* A\ new kind of rose is made which is used in large sizes.
Velvet and satin antique are good materials for flowers. Natural
colors have to some extent the lead, but flowers are made alse
in claret, pink and peach, and more especially in white, which
will dominate next season.

“ Hyacinths, primroses and pansies have favorable accept-
ance.  White and lilac-colored alder flowers sell well.  Velvet
ivy leaves can be mentioned as a novelty in leaves. Judging
from the many orders placed for flowers, it does not look as
leaves will be in high favor. .

“Cornflowers are seen in all shades, among which are
lavender and cherry i the darker and lighter gradations.

NEW QUARTERS.

1. D.avey & Co. will, on the first of the new year, move into
the commodious building at present occupied by S. F. McKin
non & Co. "T'he new address of this firm will thus be 18 Wel-
lington west.

This 'uilding has five flats and a basement, and hence will
give this firm a greater chance to display their stock than they
possessed in their smaller building on Yonge street.

Morcover, they will be able to carry a larger stock, and Mr.
Ivey is now in Europe making the necessary purchases. No
doubt when these have arrived and the firm are settled in ther
new premises the display will be ahead of all previous scasons
in point of extent, and fully up to other years® displays in careful
uess and suitability of sclection.

‘That J. . Ivey & Co. are to be congratulated on their
pluck in extending their business at a time when other men are
looking “down in the month,” goes without saying. Enter-
prise and pluck make business go in spite of hard times.

COR. MELINDA AND JORDAN.

“Cor. Melinda and Jordan ™ is 1o be the address of S. F.
McKinnon & Co. after January 1st, 18935.  The beautiful cight-
flat structure which Mr. McKinnon has crecied is a suitable
home for what is one of the most extensive of wholesale busi-
nesses which Canada can boast.  As a picee of architecture it
15, perhaps, the finest wholesale house in Canada : undoubtedly
the finest w Toronto,

This firm will now have almost double the room to display
their goods, and will, no doubt, use it to good advantage. M.
Geo. H. Pack, their foreign millinery buyer, has been in Great
Bntain since September, and has made his second trip 10 Paris.
Mr. McKmnon sails in a few days 1o aid and oversee in this
wark.,  These two gentlemen will, no doubt, make their usual
successful sclections of European novelties.  Mr. Woodland
has been in New York the past few weeks looking up noveltics
there.

With their new building, with these facilities for buying from
all the leading markets, and with an increased stock, S, F. Me-
Kinnon & Co. should capture a large portion of what promises

to be a good spring trade. .
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FROM A SMALL BEGINNING.

~HE history of how the largest knitting mill in' Canada has
grown from-a very small begmnmg is decidedly interesting.
some years ago a girl showed sothe samples of knitted wear to
1 }. Moodie, who was doinga profitable business in fancy goods
i Hamilton. She had been employed in another store, but
they could not-dispose of all she made. Mr. Moodie gave her
an order, and soon worked up a good business.. His son, J.
\loodte. !i‘., was at that time the champion bicyclist of Canada,
= and was traveling from British
“Columbia to Nova Scotia for his
father's house. He took a few
samples, and soon had moce orders
from retalers than the girl could
fill. She refused to teach anyone
clse and Mr. Moodie, knowing he
AR had a good thing, learned the prin-
B ciple on which she worked, and
went to Nottingham and the Eng-
lish manufacturing districts. He
- spent two-years in the leading knit-
3. Mose, Ju. ting mills, there making_ a careful
study-of the business. Returning to Hamilton, he taughta girl
who was a servant at his house. He went out to-scll the goods,
when his trade grew 30 rapidly that he soon had to-increase his
help. At this time the uppei part of his father's store was the
factory, but this:soon was too small and larger premises were
secured. These in tumn were abandoned for thettpraentex-
tensive works at-Hamilton.

After running the busincss himsell for three years, Mr. J-
Moodie, Ji., was joined in 1388 by his brother, . R. Moodie.
By their united -encrgy and Weunoethe) have succeeded
in building up the largest business of its kind in Canada.

This factory of the Eagle Knitting Co., as they style them-
sclves, is filled with the latest-and most improved machinery for
the manufacture of knitted goods. - Recently they added ma-
chinery for the manufacture of men’s arctic and hnlbngan
goods, and have made a great hit with these productions.. .

From employmg onegtrl in- 1883, they now have 175 hands
intheir-mill-and 50 to 75 outside.
In-the busy season they work with
two sets of employes, one for day
and the other for night work.

T heir brand -of Hygeian under-
wear is becoming quite famous. It
is noted for being well-made, from
first class material, in_good. sizes
and artistically finished in every de-
tail. They make a large variety of
children's and ladies’ vests, drawers,

- - Imitation is said to be the high-
¥ R Meom. et form of flattery, and they have
certainly reccived this. Just now they have 2 suit againm
ancther manufacturer fot imitating their patented Hygeian
drawers.

The Eagle Knitting “Cos goods are s0ld by nearly all the .

jobbers, from whom they are procurable. The number of
retdilers who have found these goods satisfactory lines to carry
make them also profitable lines for the jobber to handle, as they

. .. golden cfiects.

sell themselves without the personal efforts of the traveler.
Marked goods of this character are profitable lines, once the
point where talking up has-io be doneis yeached and passed.
After that they reqmrc only tobe mentivned, and if the retailer's
stock-is_low an order is assured.

STYLES AND COLORS IN HATS.

The advance styles in spring shapes in stiff hats, says The = =

American Hatter, have nothing spring- -like about them except-
ing the colors. ‘The crowns are full and’ the curls heavy—con-
ditions that are entirely contrary to tradition or precedent.

There are also shown hats with a modified Stanley, known as
a“box” curl, which gives a heavier effect than the regular
Stanley, although a 6.ligne binding is used. .

‘I'he squarecrown stiff hat is being shown in all the spring
lines and in spring colors, and there is evidently a disposition to
push-it.

1n colors there is a mote pronounced cffort in pearl shades
than fora nunber of years past, and it looks very much uthough
the (avorite
and beautiful
pearl derby
would again
far. ‘

Most of the
pearis thus far
shown are of a
bluish shade, [=*

New and
rich shades of
browns are

also shown,
particularly in

In soft hats @
ﬂlnge brims Touw Eacrx Kxirrn Cots Mo,
will retain 2 comma.ndnng position, and are being brought out in
very pronounced colors. A novelty, or, rather, a revival ofa
once very popular style, is being intruduced in the shape of a
low squarecrowned soft hat with slightly rolled brim.

‘The advance orders for this-hat show that buyers have con-
fidence in it, and there is every reason to believe that it- will scll
very langely. Its introduction will be made easy by the tendency
toward soft-or sct brims in straw hats, which:this hat somewhat

GIVE UP YOUR EXPERIENCE.
Will some of the readers of Tue Review kindly give their
‘cxperience in the matter mentioned in the following cnquiry :
MiLsrook, Ont., Nov. 17th, 1894
Editor-Drv-Gooos Review, Toronto :
Dear Six,—Can_ you tell us of anything to_prevent.our shop
windows-from sweating ?
Yours truly,
Rews, Fowrer &-Co,
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FOREIGN MARKETS.

L Manchester correspondent of “The Drapers’ Record

writes on November 15th as follows ;

*This week's 1ecord is oae of intensified depression in the
collon market.  ‘Spot * has gone below 3d., while near ‘futures’
have approached 237d. per Ib.  Many circumstances have con-
tributed to this increased dullness.  First in influence is the
cstimate of 10,250,000 bales as a mintmum crop by Messrs.
Neilt Brothers, then the excellent conduion of the growing
plant is a powerful factor in the same  direction, as is also the
weakness of holders of stock in Liverpool and New York, This
turther decline, following the previous heavy fall, causes some-
thing approaching consternation in this market.  ‘The extensive
purchuses of the raw material by spiners have proved unfor-
tunate, and are now having an advene influgnce here. lor the
moment cotton has no friends,and a further fall 1s anticipated.

*This depression - cotton has produced a corresponding
dullness in yarn and cloth.  Manufacturers find themselves
burdened with large purchases of high-priced yarns, and mer-
chants are equally loaded with dear cloth.

“ Although our cotton market is disorganised for the
moment, few, if any, complaints are heard among the home
trade houses.  Rusiness with these firms continues fairly active.
The drapers and kindred trades are also busy.  The spending
power of the masses is making itself felt.  Wages are good and
employment general,

“The Board of Trade rcturns show that, nutwithstanding
continued complaints about bad trade, our export of cotton
picce goods was sixty-two million yards in excess of that of last
year, and for the ten months of the year an increase of 623,
985,000 yards, as compared with the same period in 18y3."

NEWS FROM BRADFORD,

‘T'he Bradford correspondent of the same journal writes as
follows :

* Manufacturers, as a rule, are rather more fully employed,
and although there is the keenest competition for coating orders,
most of the leading makers have sufficient business in hand 1o
last them well into the neat year,  Although the American re-
turns show an increase for October of £,27,000, it is not ex-
pected that this will be kept up for the present month or for
December. as these goods will enter the States after January
151 under a more favorable duty.

“The dress trade here is certainly 10 worse, but  business
continues very slow, and the mild weather and the approach of
stock-taking are making the cleanng of stocks of winter dress
goods in some instances a mther painful operation.

“For the coming spring the makers of crepon cloths are
ncarly all busy, and are getting good repeats. Some of the
newly-introduced faney styles with rohair effects introduced are
fully equal to anything seen from abroad, and ofier an advantage
in price.

* Faney neat cliceks wath bars of boght silk have already
been well repeated, and seem likely to last the season out.

* Some of the finer makes of serges in all-wool goods are
bemy taken up m mnges of hghter shades, and wilt make up
into very handsome costumes.

*The enquiry for expensive fancy mohairs is mther quicter,
exceptan blacks, for which the demand is distinetly increasing.

* Basmness in the heavy woollen districls continues to im-
prove, and i pussing through there this week T noticed quite a

number of mills were lighted up in the evening, which showe.
thata good deal of overtime was being worked in some depart
ments.  Perhaps the makers of dress meltons and low Lweed
are even better off than the rest of the trade, but the blanket
business is a little quicter. .

* In flannels, the demand for Yorkshire goods is decidedly
improving, and orders, if small, are numerous.  In the flannel
trade for some years past there has been a tendency to allow the
n facturer to hold the stock, the goods being ordered from
him as ;equired, and there scems to be no likelihood: of any
alteration.of this system this season. s I have before painted
cu, it is mainly owing to the increase of this policy that so
many makers and drapers now trade direct.

“‘Fhe Huddersfield trade seems quieter, but the demand
for better class goods is very steady, and the prospects for spring
continue good,

“Worsted coatings continue to be inquir;:d for, and travel:
crs are selling these goods well both at home and on the con-
tinent. ‘There scems to be quite a reaction in favor of covert
coatings both for men’s and ladies’ wear.”

THE ULSTER LINEN TRADE.

A Belfast correspondent writes: “In the manufacturing
branches a more hopeful tone prevails regarding prospects for
the year 1895. Makers-up have been looking forward to a time
of good business, and the new ranges of samples, now in course
of preparation for mspection, were never more extensive, Re-
prcs.cm'ativcs of the leading houses are now, or will be within
the next week, on the warpath in the leading centres of distribu-
tion. Prices are said to be lower than ever, and the number of
competitors, with the low cost of material, has had a tendency
to base quotation of prices upon the lowest scale which has
hitherto been reached.  “T'he returns of the linen trade for last
month are very satisfactory, both exports and imports being in
excess of last year for the corresponding months, notwithstand-
ing the diminution in values.

“The shipment of linen piece goods shows a marked in-
crease, the total quantity being 17.7 per cent. in excess of the
average of October for the last five years. ‘Fo the United
States the increase is 37.0 per cent,, but to foreign West Indics
there is a decrease of 37.7 per cent.”

BAD TRADE AT DUNDEILL

A\ Dundec correspondent says:  ““In all departments of the
Dundee market there is an utter want of actwity, and a very
quiet and weak tone prevails.  ‘The feature of the linen trade
has been the issue this week of a revised price list by one of the
leading firms, announcing a reduction of their rates for yarns
and goods varying from 5to 714 per cent. In linens thereis
but a limited demand, and prices are again down to lowest
level

“Mill-owners in Dundee are }\gaill considering the advisabil-
ity of reducing the hours of labor, business being in rather 2 bad
way and giving little promise for the future.  One firm has put
up a notice intimating that any day the works, or vart of them,
way be closed or put onshorttime.  “The outlook for the winter,
therefore, is by no means bright.

EUROPEAN NOTES.
“In Berlin black veils are fashionable.  They must be of

tulle, embroidered with large flowers in white or cream, and
must be of Brussels make. “These veils, cither made up or cut
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SPECIAL LINES SUITABLE
FOR NOVEMBER TRADE — uum.

4 Leading lines in Flannelettes, large
ranges of patterns.

Eiderdowns, in Plain and Fancy Styles,
also Napped, in Plain Colors.

Complete ranges of weights and sizes
in White Union and All Wool, also
Extra Super Blankets. Grey Union
and All Wool Blankets. Horse Blan-
KeLS:e « ¢ ¢ o o o o

Hosiery--Ladies’ and Children’s plain
and ribbed, full range.

Ladies’ and Children’s Underwear in
Natural Wool.

riantlings, Beavers, Astrachans, CurlEs,

WYLD, CRASETT & DARLING

TORONTO.

27

Mantlcg:,:__vsJ ackcts

THE subscribers desire to call at-
tention to their MAGNIFICENT
DISPLAY of NEW and STYLISH
CREATIONS forthe EARLY FALL
and WINTER TRADE.

Our “PRINCESS ALIX” Com-
bination Jacket is a pronounced
success. *“GOLF CAPES a spce-
cialty.

INSPECTION SOLICITED.

Alexander & Anderson '

MANTLE MANUFACTURERS

TORONTO

Ready for Spring Trade

The American Fashion for . . ..

LADIES AND GENTLEMEN

We clam that for the better class of trade our
“Tight Rollers™ will have preference over
cvery other style,

SAMPLES NOW ON THE ROAD
Cor. Yonge and Walton Sts.

[rving & Co. ™ toronto

MAKERS

Neckwear Novelties

For the . . .

Holiday Trade

We are showing a
large range of styles
which we make in

White Cord
White Brocade

And

Light Fancies

Especially designed
for the

CHRISTMAS TRADE

64 BAY ST.
TORONTO

E. & S. CURRIE
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from the picce, arc large, being from 4o to 50 in. long and 16 to
20 in. wide, and are worn cither in real goods or n imitation.”

The new hostery is patterned quite to the top instead of
otly to the ankle.  The fancy style still finds its followers, and
is shown in heliotrope, pale pink, scarlet, and black with colored
tops.  Other colors are also seen, but these prevail, as also a
pale green with feet in black and the top worked with roscbuds,
violets, or small leaves.  “The lower part of the stockings are
often worked in such dusigns and with large or small polka
dots, A star pattern has stars in seven or eight colors, or
white, ecru or black.

Butter and two-tone shades still remain favorites it cotton
lace for millinery purposes.  Valenciennes and point de Paris
laces are required in white, ivory, cream and beurre: while
Irish guipure, gros Venise, Maltese, and combination styles are
principally demanded in tones of cream and ecru, and in
heure,

Cream satin duchesse and brocades in cream gros grain and
satin are moving a little more than usual.  Japanese changeable
surahs and changeable taffetas for spring are seen in tasteful
designs and perfect exceution, both as regards weave and color-
ing. - Gaze Paysanne ™ is the latest novelty for neat spring. It
has been well oidered in Paris, and also included in nearly all
the importation orders placed by American houses.

A RETAILER’S CHRISTMAS CATALOGUE.

Since the article on plated silverware novelties as a side line
for Christmas trade was set up, Tue REview has received an
illustrated catalogue of goods suitable for Christmas presents
from Heary Morgan & Co.. Montreal, a large dry goods depart-
ment store.  About half of this catalogue is devoted to silver-
ware novelties sinular to those shown by Wood Bros. & Co.,
tHalifax.  1In addition to the lines already mentioned, they have
ink bottles, picture frames, caleadars, brushes, combs, napkin
rings. Crown salt holders, vaseline holders, playing card cases,
flasks, cte. This firm have the reputation of always haundling
profitable lines, and it looks as if there were more in silverware
mcknacks than at fisst appeared to Tur Review,

TO CONTROL U. S. COTTON

J. ¥ Roddey, cotton broker, New York, is out with a
scheme for controlling the price of cotton.  The Southerners
are somewhat taken with it, but as faras the large New York
York cotton receivers and brokers are concerned, the entire
scheme s regarded as visionary, and no fears are entertained
that it can reach anv pracucal stage.  The plan as outlined by
the author s to form a combination of the catton growers with
a capual of $30,000.000 or $100,000,000. KEach colton pro-
ducer 1s to contnbute one bale out of every live grown to the
Trust.  Estimating the crop at eight million bales, this plan
would stock the Trust with 1,000.000 bales, the withdrawal of
which from the market n is urged will appreciate the price 23
percent. One general oflice is proposed, with branch oflices
and warchouses at all cotton receiving points.  The gins in
every county ate to be sted, and if possible controlled, so as
to know the exact production and o regulate the supply of cot
ton.  In regard 1o the management of the company, it s to
have one general atfice, <y 10 New York or New Orleans, with
two general directors from cach catton growing State ; have one

office in cach State with one director from each county in th,
State, and have sub-offices in all the principal cities and tows
in the different States 1o cuntrol the local cotton, all to be co
trolled by the general oftice ; have cither a special insurane.
company organized, or the present companies brought to a loy
rate 3 let company warchouse receipts be issued with insuranc.
policies, and if the farmer needs money let the company ad
vance him five-cights or two-thirds of the value of his warchous
receipts,

BUYERS' MOVEMENTS.

The following Canadian buyers have returned home : Leshe
H. Gault and V. de V. Dowker (Gault Bros. & Co., Montreal).
Thos. Fenwick and George Kent (MeMaster & Co., Toronto).
H. Macartney (Gault Bros. & Co., Montreal); L. A. Martin (I,
P. Martin & Co., Montreal): G. B. Fraser (Greenshields, Son &
Co., Montreal): G, A. Woodhill (Kenny & Co., Halifax, N.8.)
L. AL Hardy (Greenshiclds, Son & Co., Montreal): B. B. Crouyn
(W. R. Brock & Co., Toronto): P. H. Burton (Caidecon,
Buiton & Spence, Toronto); J. Sanderson (John Macdonald &
Co., Toronto).

Buyers still in Great Britain at last report:. F. Brophy
(Brophy, Cains & Co., Montreal); J. Beaudry (Beaadry, Drolet
& Co.): O. E. Gauvrecau (Gauvrean, Pelletier. & Co.); T
Little (Barnes & Murray, Halifax, N.S.); Mr. Martin, ‘1. Waner.

PAY THEM FORTNIGHTLY.

The Moncton trade are doing less credit than ever, and busi
ness is on a much better basis.  The prospects generally are
improving. Farmers are getting more profitable returns.  “T'here
is increased manufacturing in the city and near-by towns.

Lfforts have been made from ume to time to induce the
Intercolonial to pay its employes fortnightly instead of monthly.
The railway objects, because it would entail so much additional
expense in putting on eatra pay cars.  As it is now, they some-
times do not cover the entire staff until about the fifteenth of
cach month.  T'his is a great hardship to the employes as well
as to the trade.  Both have made arrangements for the money,
and they are very much put out when it does not come prompt-
Iy Fortnightly payments would be better forall.  The Board
of I'rade should discuss the matter with the railway authoritics,
when it is probable some satisfactory arrangement might be
wade for fortnightly payments.

Kantopen Spring Hook

We will continue our offer of last month,
10 send two gross cards, express prepaid,
which can be returned to us, all or part, in
6o days atour expense.  Price, 32 cents
per card of two dozen.

15 Victoria Square - MONTREAL
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A A ALLAN & C0.| “THE WILD WS

 FINE FUrs| HAT

Stock well assorted for the Chiristmas Trade.

WE have secured a special lot of
these, which we can scll at $21

~ perdozen.  They are exactly as worn
RObeS RObeS RObeS by Buffalo Bill and other famous cow-
boys. They are a good scller.  Write
for circular.

A large stock to select from.  Special prices.
Inspection invited.

LETTER ORDERS .
CAREFULLY ATTENDED TO

A. A. Allan & Co. D. MAGEE'S SONS,

ST JOTIN, N.B.

51 Bay Strect, 'l‘OlION’l‘O.

\\’ritszotl;‘i’rices 4 MANCHESTER b

Odorless
Waterproof
(arments

To the Manufacturers FOR LADIES AND GENTLEMEN

THE DUMARESQ CO.

GENERAL DRY GOODS JOBBERS

368 and 370 St. Paul Street M ONTREAL
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THIRD PRIZE ESSAY.
HOW TO DRAW AND KEEP TRADE.

WO Fukvax, Ik,

i1 a mete cursory glance it would
seem to be an easy thing to tell how
to draw and keep trade, but after a
more careful study of the question
it secems 10 me that 1o successfully
draw and keep trade requires a study
)% of the very foundation of business
N :‘f prneiples and a wise application of
[ e 4ml9 these prinaiples to the minute de-
. tails of every-day business life.
Todraw trade you must be ina positon to sell nght. To
sell right you must buy right. o buy right you must buy for
cash or be a prompt payer with suflicient capital. By suflicient
capital J do not mean that you must have a large capital, but
that your capital must be in good proportion to the amount of
stock you carry.  In commencing business start with a stock
which would be considered small rather than large, adding
thereto as your business and your capital increase.  Avoid over-
stocking, and keep yourself in a position to buy right, sl right,
and draw and keep trade.

LOCATION,

Having made up vour mind as 1o the town where you will
locate, look well to the location of your place of business.  1f
possible, secure the most centrally located store in town, by
which I mean in the very heart of the business centre, the place
where the people congregate. Do not let the matter of eatra
rent stand in the way unless it 1s an unreasonable rent. Con-
siderable extra rent will be more than made up by extra profit
on largely increased sales. 1 would also prefer my store 1o be
near to my opposition trade, in order that whea their customers
failed to find what suited them I might be close at hand to draw
their trade to myself, hoping in time to keep it.

STVEE OF STORE,

Having sceured the most favorable tocation possible, see that
your store 15 made as switable as possible to your trade, ample,
yet not oo lugd for your stock. A smaller store well filled is
always preferable to a store tou large for your stock, and a
small stock, if an erron, 1s an ervor on the safe side. Lt your
store be clean, bright and well hghted. A clean, brght store
will draw many customers, and careful buyers will give the pre-
ference to the well-ighted store, other things being equal, or
nearly so.  Have, 1f poasible, plate glass windows.  Your goods
will be better seen, and that will draw the people. Have plenty
of comfortable saats, for some customers who buy large parcels
enjoy comfoit m buying.  Have show cases in which to show
fine and possibly perishable goods, which would otherwise have
to remaun in boaes or drawers, and would thus be unscen and
often unsold.  Have tables on which you can show many lines
ol goods in a very much better way thanon shelves The people
like 1o handle goods, and by catering to this weakness you can
often make trade.  The tables are also an excellent means
through which to introduce goods, of which 1 will say more
later on.  Keep your store warm in cold weather, and as cool
as possible i warm weather ey i every way possible to make
your stote a comentent, comdortable, cheery place - winch o
do business.

BEST GRADES OF GOOD,

Buy and sell good goods.  Inferior goods at low prices m..
draw a certain class of trade for a time, but it is hard work
keep even the poorest class of trade with inferior goods, wh,
the best class of trade can neither be drawn nor kepit by suppls
ing inferior goods. Do not think to supply poor goods at fir«
and afterwards work into better goads, for, a customer who ha-
been disappointed in the quality of your goods will be much
harder to gain again.  Make a reputation for good quality, and
if prices advance do not make the mistake of keeping the pric.
the same by supplying a lower grade.  Keep up your standard
of good quality, even if you have to advance the price.

REGULATION O PRICES,

Price is a very important factor in drawing and keepm,
trade, and, 1 would say, having first your quabty nght, tu
satisficd with a moderate or ¢ven a small profit, depending
rather on increased sales than increased profits for the ultimate
success of your trade, and rest assured that you have taken the
best means and will surely attain your desire.

STOCK-KEEPING,

Have your goods well kept, clean and tidy, well arranged
and well displayed. A clean and tidy stock of goods will draw
some customers who would not be so easily influenced by
price. A wellarranged stock will give case to the sales-people
in serving customers and avoid delays which are so annoying to
some people, will draw them to your store and keep them com
ing to the place where they are sure of prompt service.  Much
of the success «f a business depends on the full and proper dis
play of goods. Have your windows tastefully dressed with some
of your most attractive goods, drawing into your store passers
by who would not otherwise know the class of goods you keep
Inside of your store have leading lines of goods on counters,
lines and tables, so arranged as to catch the eye of customers
who come to buy other goods, but are thereby reminded of other
needs, or arve induced to anticipate future needs, which 1 con
sider one of the best kinds of trade to draw.

PRICE TICKETS.

Price tickets are excellent salesmen. ‘I'hey do their work
quictly and well, and their ratio of expense according to sales is
but very small indeed.  ‘They excel in a part of the work where
so many salesspeople are lacking, viz., introduction. They call
the attention of the customers to the goods, stating the quality
and quoting the price, while all your other sales-people may be
busy. Use them liberally in your windows, at your door, on
your lines, and tables and in your show-cases. A price-ticket
speaks to the customer of your confidence in the value of the
goods you offer, and sales will often result of goods so priced,
the customer believing they must be extra or good value, where
as without the price ticket they would have been passed by.
Let the tickets be easily read, catchy and to the point, and it is
surprising the amount of trade they will draw.

AUVERTINING,

The vristing press holds a unique position in our day,
reaching in some way nearly every house and almost every
individual, and the trader who desires to make  his business a
success will be wise in making good use of it. One of the
most successful means of advertising is through the local papers.
Here again the best pays, even at a considerable advance m
prnice for space, and if you do not use them all use the best,
Seeure the best space available, and 1 think ‘the best space in
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“HYGEIAN " Thibaudc¢au Bros
. . ®
v et o Yests, Drawers, Combinations
o andsare -uperfor 1o all others fn)v‘llu:\'lil)‘ amd ﬁni\l_n, being the oldest
Neest mannfacturers of nibbed gocds in the Dominion,
A & Co.
' Importers Of e
INGLISH .
FRENCH ..
GERMAN & :
AMERICAN
THIBAUDEAU FRERES & CIE.
Quebec.
THIBAUDEAU BROTHERS & CO.
PTG, London, Eng.
WARNING o mantuner dol i b e vy et | THIBAUDEAU BROS. & €0
e W e g e, G e sy o by 332 St. Paul St.
el ‘ot sy Team Oses,
EAGLE KNITTING ‘(‘:0.. ' - ( - HAMILTON. MONTREAL

The Sun’s
A Sponge

That absorbs with its rays the colors that once
gave a fabric value. Many a yard of fine goods has given to the Sun all that

made it pleasing, all that made it bright. No reason, though, why the goods
should be sold as a remnant, or why they should be a loss.

Let Us Re-dye and Re-finish Them,

and bring them back to a shade that will please the fastidious buyer. We arc in
touch with the times in color. We are prepared to make old fabrics—such as
Cashmeres, Serges, Tweeds, Hose, Braids, Yarns, Soft Silks and Union Ribbouns,
Ostrich Plumes, etc.—look like new.

Send us your back numbers.  Scientific dyeing and finishing is an art with us.

Price List for the asking. New . P
Goods should be forwarded to K & ‘ O
the Works direct. ° AR ER 'Y

DYERS AND CLEANERS, 787 to 791 Yonge St., TORONTO.
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the local paper is the space nearest to the local news,  Stick to
the same position until the readers know just where to find your
advertisement every time, and after you have taught them this,
stick to the same position still.  Change  your advertisement
often and regularly, even if advertising the same line of goods.
Have your advertisement so set up as to catch the eye, changing
the form from time to time. Say what you have to say in a brght,
fresh, erisp, business way. Do more than simply tell the truth
by avoiding everything which would mislead.  If you mislead
customers they lose confidence and your advertisement will Jose
its value to them.  Careful statements carried out in the store
beget confidence, increase the value of your advertisements,
draw trade and keepit.  Describe your goods, bringing out their
points of excellence, and quote your prices.  Any information
you may give your competitor will be more than recompensed
by the large number of traders to whom you supply the same
knowledge.  We beliese that well written dodgers describing
leading lines of goods and quoting prices for the same, carefully
and regularly distributed at the houses and  enclosed in parcels
of goods, will draw trade from some people who are not reached
by the local papers.  And so will the circular, through the post
from time to tlime, draw teade not otherwise reached.
SELECTION OF CLERRS,

Sales people have an important part to perform in the draw
ing and keeping of trade, and much care is required in the
selection and training of them.  Let them know plainly what is
expected of them, and firmly yet kindly insist on having your
methods carricd out. Require a pleasant, cheerful manner,
ready to take any amount of trouble to please, patience even
under the most tying vitcumistaiees, cinvility at all times to all

customers.  See that clderly people receive kindness and a1 g
tien, and that the little ones are not overlooked.
cqual care and attention and the same  kindly interest to t ¢
small purchases as to the larger ones.  See that the poor rees 1o
cyual attention with the rich, and give the rich, give « .y
custonmier entering yeur store, as prompt, careful and kind atr o
tion as possible.  See that your sales-people introduce goo s,
A large amount of trade can be drawn and kept by wise, systen.
atic introduction of goods. In every department have spec.a’y,
lines for introduction, not forgetting the regular goods. <
natural and how easy, when a customer is buying table linen, to
introduce table napkins or sheeting, or speak of pillow casiug,
or, when showing dress goods, to show the trimmings, and so on,
Oftentimes the amount of goods sold by introduction far excecds
in value and profit the goods enquired for. In all the requ-
sites of a good sales-person the force of the example of the pro-
prictor will add much to the power of the precepts he seeks
inculcate.

Bes aw

PERSONALITY OF THE PROPRIETOR.

After all has been said and done that can be done, much of
the power to draw and keep trade will depend on the proprictor.
People who go toastore to trade like to see the proprietor there,
and are pleased to know that he sees them there. The wise
trader will, therefore, be at his place of business as much as
possible during business -hours.  If his business is a small
one he will help to draw trade by waiting on customers
himsell.  When it grows he will wisely let his sales-people
do the serving, while, instead of devoting his time to one
customer he will sec all his customers and give a helping
hand when and where he sees the advantage of it He will i

GIVING UP BUSINESS
e Worsted Weaving Co.

OF BRADFORD, ENGLAND

Beg to announce tha, having decided to discontinue
————————=———=—=Lkecping a stock in Canada, they are
now sclling out their Toronto stock at cents a yard below
cost, in order 1o clear everything out by the 3oth of December.
There are none but staple goods in stock.  Men's Worsted
and Serge Suitings, ladies’ Black and Navy Estamene and
Cheviot Serges, Cashmeres, and Black Mohair Figured 1ress
There are no * job ™ lots: all are staple goods and
Do not fail 10
It would be a

Goods.
new this season, but selling at = job ™ prices,
secure a bargain while you have the chance.
certain case of = goods well bought being half sold.”

Catl ox W2 dam Navsgs o

The Worsted Weaving Co.

54 Bay Street

<+ TORONTO
Manager. ALFRED H. LEWIS

n 1, Ivey & Co

FFor the assorting season
we keep our stock

Well assorted

<IN

Each Department

by the use of the cable, so
the trade can always de-
pend on getting the very
latest novelties.

SEND FOR SAMPLE ORDERS

John D. fvey & Co.

Iawv

1
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E‘. B. SEGET T0 GO HOLIDAY GOODS

A worthwhile addition can be made to your

ﬁ' EXAMINE THEM Xmas trade if you have the nght goods: -something
unique, special, away from the ordinary.
ASK FOR THEM
WEAR THEM Rugs Oriental Novelties

Parquet Squares  Japanese Stools

tu clony, cherry, malioganm, oak,

A Big Difference Smyma . Cairo Falding Tables

Pheugona Famous,Vantine Stools
Japnnesc For comy Lomers.

In politics, the great, the indispensable,

the clever thing is to conceal all you can, Figured Sitks for Draperies and Cushions may

be added to the other pretty goods. Our prices to -

. . the trade are such as to assure a good profit.
I'he chief glory of . .

DDIO>

. Tooke Bros. Shis, Calrs and Cuffs | 1| o Kay, Son & Co.

Is that they cout investigation of ma-
terial, make, fit, and finish. 34 King Stroot West,

g TORONTO.

For sale by the leading Wholesale Houses
throughout the Dominion.

Our New Spring Patterns

Have struck the popular fancy and are going with a rush.

Now let us call attention to our
Beaver Brand of 3 Plys

qnst as Novel Empire Extra Super
ust as rre ‘ .
Just a5 Good Cotton Chain Extras

Just as Desirable é Fine All WOO]S

e Empire Extra Heavy Super Unions
L Medium Unions and
nght Unions SEE 'THEM.

EMPIRE CARPET WORKS / ner saunes

Selling Agents: 6\51‘- CATHARINES. STA'R CARpETS
Ciws. T, Doyle, J. E. Kent, A Galloway. Ao\
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his customers know that he kunows of and appreciates their
trade.  He will be ready at all times to oblige.  His welfare
depends on the welfare of his customers, and he will be ready
to show an interest in their welfare. If for any reason they have
not been trading with lim - for some time, on their first appear
ance he will wisely let them know that thar absence has been
noticed.  The wise trader will give cqual kindness and atten
tion to the new customer, ur to the custumer who does most of
her trading clsewhere, as he would bestow on his regular cus:
tomer. In fact, he will use all legitimate means to draw new
trade, and to keep all that once comes Iy way.
AVOID PRICE-CUTTING.

In conclusion, price-cutting is one of the hardest features of
trade to fight agamst to-day, and 1 do not believe in selling
goods withont a profit, yet 1 think it would be foolish to sit or
stand and sce your trade cither slowly or quickly walk away
from you. Use more power in other ways, but where you have
no advantage to offer in quality you had better just meet the com-
petition, keep your trade, and draw your profit by selling more
of the goods on which the prices are not cut.

THE LONDON FUR SALES.

I'he dates of the London fur sales have been fixed for the
coming year as follows :

January —Hudson’s Bay Co., 21st January, 189s; C. M.
Lampson & Co., 215t to 25th January, 1893.

March-—Hudson's Bay Co., 18th to 21st March, 1895; C.
M. Lampson & Co., 18th to 29th March, 18y3.

lune- -C. M. Lampson & Co., 1oth to t4th June, 1895.

October -C. M. Lampson & Co., 16th to 18th October,
1895,

Following are the importations by the Hudson’s Bay Co.
in 1894

Total. ‘T'otal.
Badger, skins . ..... 1,801 Mink.... . .. . 46,923
Bear, black 8,108 Musk ox, skins 748
do. brown .... . 1,044 Musquash..... veess 046,202
do. grey. . .. 189 Otter.. ... R A [ 1
do. white 42 Porpoise, dry, Y%-skins, 223
Beaver .. - . 42,058 do, salted. Y2-skins 160
Fisher .. 3,509 Rabbit, skins 66,591
Fox, ctoss 2,791 Racoon .. e 5604
do. kitt 128 Scal, bair, dry. .. . . 1,517
do. red .. 12,554  do. salted. 6oo
do. silver. 693 Skunk ... .. §,405
da. white. ..... H904 Woll..... 1,400
Lyox . 19,460 Wolverine . ..... 5387
Marten. .103,133

In addition to the above the company will offer for sale as
follows, viz.. About 23,000 fur seal, N. W. coast, on 29th No-
vember, 189y ; 1,500 fur seal, dressed, N. W. coast. on 29th
November, 1894, 10,000 [ur seal, salted, N. W. coast, on 218t
January, 189s.

Ihe net protits of the Canadian Pacific Railway for October
last were §1,010,247, an increase over those of the correspond-
ing month for last year of $03,821. These figures are the
jargest net carnings for any month in the history of the road,
with the single exception of October. 1892, when  the figures
were $1.024,502.  ‘Taking into consideration the prevailing
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depression and the difficulties in which so many American 1 ads
have found themselves this year, the record 1s one of whicl the
Canadian Pacific Railway authorities are justly proud.

On November 6th the building occupied by Moorehos &
suell, awning manufacturers, Preston, Ont., was burned U
cause of the fire has not yet been ascertained.  The cor s
were msured for $400.  The insurance on the stockis sty

There was no insurance on the building, ' b

€Q
5> WINDOW DRESSING MADE EASY

SN FOR THE HOLIDAYS.

Sli.\‘l) 28 cents for Harman s monthly publhica
window dressing and store decorating  illu
Holiday trims,

THE 8‘0“1“. Fiures for window

tions  Sample, 5 cents, or $5.¢o per dozen,

HARRY'HARMAN,

Bov 1, CHICVW O

cover the luss.
is worth about $1,S00.

"ot

e

irACs

Been Making Homespuns 27 Years.

Oxford Mfg. Co.;

Leading wholesale houses keep these goods.
Ask Travelers for them. They make such

NOBBY SUMMER SUITS.

OXFORD,
Nova Scotia

«« Tapc woven across the

TRADE MARK { e ey veb.

Worid Wide Popularity The Delicious Perfume,

Crab Apple Blossoms

RXTRA CONCRNTRATKD

Put up in 1, 2, 2 4, 6, 8, und 16
ounce bottlen  «

And the Celedrated

Crown Lavender Saits 2

Annual sales eaceed 00,000 bottles
W everywhete.

THE CROWN PERFUMERY CO. §

177 N1w Boxn S1., Losvox, ExG

By all principal dealers in perfumery.

Sis ENGLISH MADE,
AG Glove-Fitting, Long Walsted, TRADE MARK.

GORSETS =

Prices.

The Ierfection of Shape, Finisk and Durability.
APPROVED by tho whole polito worll
SALE OVER O MILLION PAIRB A¥NUALLY.

VALUE Corsets always on hand at
JOHN MACDONALD & CO'S, TORONTO.
W ANTYACTURERR: W, 8. THOMSON & CO., LIMITED, LONDON.

See that evesy Conet is matked “THOMSON'S GLOVE FITTING,”
our Trade Mark, tlic Crown. No othas are genuine.

TWELVE PIRST MEDALS.
A large stock of these GOOD

and bear

D ]
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A. B. MITCHELL'S MOULTON & CO.

RUBBERIN[ AND WATERPROOF LINEN \l\.\‘l'r:\('l:'?uit nl:ctcr Strect, MONTREAL,
o S A S CORDS, TASSELS, ORMAMENTS, BARREL BUTTONS, .

\.l l. RO \\l I ‘.l\ l l l l\ tanuta l
ot thew ooabvan t mul.l
office and Factory: 16 Sheppard $t., ‘Toronto, Ont. Agent for Ontarlo 4 "}2 Colborne Street, TORONTO

9

cenmny, PERRIN FRERES et CIE.

PERRIN’S GI QOVES ARE THE GHEAPEST.

PERR‘N, 7 Victoria Square, Corner St. James St., ARE PERFEGTION
MONTREAT.

** MALTESE CROSS”™

MACKINTOSHES

Sold by all loading Wholesalo Housos,

<%=y Fac-Simile of our Woven Silk Label.

Latest patterns 1 Lnglhsh and Scotch Tweeds,
Paramattas and W orsteds now ready.

Absolutely Odorless. Will not Grow Hard.

(GUARANTEED .
S 1o B

AMANL KAV TUKED SOLELY BY

§ ™ Gutta Percha & Rubber Mfg. Co.

of TORONTO, Ltd.
61 & 63 FRONT STREET WEST, TORONTO

‘,Sma“ Nea\«oDurable ant Dreak
' e mulfifude of big fir
;yechonab] we
s ko GOV
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Menzie, Turner & Co.

8Succossors to

A. R. McKinlay & Co

MANUFACTURERS OF

WINDOW SHADES

Curtain Poles and Brass Pole Trimmings,
Spring Rollers, Laces and Fringes.

24 BAY STREET
Sond for Color Book TO ro nto, Ont.

and Prico List. .. ..

THE B. TURNBULL GO, Ltd.

OF GALT, ONT,,

MANUFACTORERS OF

Full-Finished Lambs Wooul Underclothing. La
dies’ Full-Fashioned Underwear in all Wool,
Merino and Medium. Men's Full Fashioned
Underwear in all-Wool, Merino =and Medium.
Ladies', Boys’ and Girls’ Combination Suits, Full
Fashioned. Ladies,’ Boys' Shirts and Drawers,

SEND FOR PRICE LIST.

Gold Medalist Dyers

Al kinds of Dry Goudein thﬁﬁim RE-DYED,
FINISEED and PUT .

Millinery Goods
QOstrich Feathers

BRITISH AMERICAN DYEING COMPANY

221 McGill St., Montreal, go King Street East, Toronto,
123 Bank St,, Ottawa. 47 Johin St., Quebec

Superior Garment Dyeing and Cleaning in
©® .ilits branches. Fronch Cleaning

OFFICES {

Toskrin AtteN,

Lettcr Address. Box 358, Montreat
Managing Partner.

ot go King St. East, Toronto.

MILLER Bros. & (0. Mowmen ,

uunsncres| COMET OPERA HANLAN [
Sint®| 76 0RO MARQUIS |SS°Bii

Standard Linos

manufacture of
of Fino Linen

thoso Goods

(MOZART GUFFS, RAPHAEL,

saitase - | ANGELO iifinyea
. ' ALL . .
CE iy
OTTON WILLS CO.
g 1894

Ginghams, Zephyrs, Flannelettes, Dress
Goods, Skirtings, Oxfords, Cottonades,

Awnings, Tickings, Etc, Etc. . . . . .
—: NOW READY :—
we seepe o Weee ) MORRIGE, SONS & CO. Actnis

sait liuuses. MUNIREAL and IVRONIQ

: T \KE 3 \OTE OF IT TET s
' “ ANADNY L 180 40 ol N\
. A. C. NEFF,

ESTER N lnco;gg&ltcd FI R E

AND

‘. ® o ASSURANCE —
COMPANY. MARINE
Heaa ottice Capital "- - $2,000,000.00
Toronto Assets, over 2,400,000.00
Ont. Annual Income 2,350,000.00

A. M. SMITH, Prosidont,

GEO. A, COX, Vico-Prosidont,
J. J. KENNY, Man, Dirootor.

C. C. FOSTER, Soorotary.

SPRING. - 1895 -

Do You . . . .
Want to Lead ?

'Then do not fail to see our Samples
BEFORE YOU BUTY.

Matthcws:—fo{vcrs & Co.

Wholesale Men's Furnishings - - MONTREAL.

SPRING.

Thomas Mealey & .Co.

MANUFACTURERS OF

Wadded Carpet Lining

v STAIR PADS

i - amiLTON,

MEALBY STAIR PAD.

ONT.
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TO THE TRAUE.
We have sccured an_enviable reputation in this department for useful. novel and fancy articles

that stimulate trade for the retailer and brighten his stock, especially during the holiday season.
We mention some of the most prominent lines that we are now showing :

Bronze, Brass, Metal, Leather and 4 Fancy China Ornaments, Vases,
Plush Novelties. _ 8 Flower Stands; Ink Stands,

Glove, Handkerchief, Tie and Jewe! ¢ Clocks, Opera Glasses, Call Bells,
Boxes. g Hand Painted Sachets, Purses,

Ladies’ Companions. X 4§ Work Baskets, Toilet Cases,

Tea, Ash and Card Trays. 8 Pictures, Hat, Hair and Scarf Pins,

Photo Frames, Calendars, Paper Racks, § Hair Curlers, Perfumery,
Candlesticks and Plano Candles. 8 Tollet Soaps, etc., etc.

JOHN MACDONALD & CO.

WELLINGTON AND FRONT STREETS EAST
Orders Sotlicited. e o o0

Filling Letter Orders a Specialty. TOr O ntO

Estanuisusn 1878

“ELYSIAN”
NURSING
. ... VESTS

PATENTEES AND SOLE MANUFACTURERS

S.l.ennard & Sons

Dundas, Ont.

WHOLESALE TRADE ONLY

HOSIERY and
UNDERWEAR
MANUFACTURERS

oy




