Technical and Bibliographic Notes / Notes techniques et bibliographiques

The Institute has attempted to obtain the best original
copy available for tilming. Features of this copy which
may be bibliographically unique, which may alter any
of the images in the reproduction, or which may
significantly change the usual method of filming, are
checked below.

Coloured covers/
Couverture de couleur

Covers damaged/
Couverture endommagée

Covers restored and/or laminated/
Couverture rastaurée et/ou pelliculée

Cover title missing/
Le titre de couverture manque

Coloured maps/

Caites géographiques en couleur

Coloured ink (i.e. other than blue or black)/
Encre de couleur (i.e. autre que bleue ou noire)

Coloured plates and/or itlustrations/
Planches et/ou illustrations en couleur

4

Bound with other material/
Relié aves d'autres documents

( Tight binding may cause shadows or distortion
atong interior margin/

La reliure serrée peut causer de I'ombre ou de 1a
distorsion le long de la marge intérieure

Blank leaves added during restoration may appear
within the text. Whenever possible, these have
been omitted from filming/

il se peut que certaines pages blanches ajoutées
lors d’une restauration apparaissent dans le texte,
mais, lorsque cela était possible, ces pages n‘ont
pas eté filmées.

Additional comments:/
Commentaires suppiémentaires:

L'Institut a microfilmé le meilleur exemplaire qu‘il

lui a été possible de se procurer. Les détails de cet
exemplaire qui sont peut-§tre uniques du point de vue
bibliographique, qui peuvent modifier une image
reproduite, ou qui peuvent exiger une modification
dans la méthode normale de filmage sont indiqués
ci-dessols.

Coloured pages/
Pages de couleur

Pages damaged/
Pages endommagées

Pages restored and/or janvinated/
Pages restaurées et/ou pelliculées

Pages discoloured, stained or foxed/
Pages décolorées, tachetées ou piquées

Pages detached/
Pages détachées

/

Showthrough/
¥ | Transparence

Quality of print varies/
Qualité inégale de I'impression

Continuous pagination/

Pagination continue

Includes index(es)/

Comprend un {(des) index

Title on header taken from:/
Le titre de I‘en-téte provient:

Title page of issue/

Page de titre de 1a livraison

Caption of issue/
Titre de départ de la livraison

Masthead/
Geénerique (périodiques) de {a livraison

This item is filmed at the reduction ratio checked below/
Ce document est filmé au taux de réduction indiqué ci-dessous.

10X 14X 18X X 26X

12X 16X 20X 24X 28X 32X



ORGAN

of the

Baok, Stationery,

Fancy Goods,
Music,
Wall Paper
and

Printing Trades.

MAY, 1880.

No, 53.

SPRING————
—=— GOODS

Balls of all kinds, Marbles, Skip
Ropes, Express and Rail
Wagons,
Velocipedes and Tricycles

(lraproved)

Etc,, Etc., Etc.

RATES OF ADVERTISING,

T MONTII,

M. P. & B’s
ALUMINIUM - COATED - PENS

WHITE FALCOLN, &£,

13 MONTHYS,

""" '?‘g :: Ex PRESS, Medium Points
}g : ENQU ETE.BIO-\d Vvoints
ded for publica They are ExtraStrong, RoundPointed, non-Corrod-

BASEBALL. CRICKET, TEANIS and LACROSSE 0005 | wonmaucs e somt oo Tates i e st o

Address

BOOKS AND NOTIONS, Toronto.

the month,

BABY CARRIAGE CATALOGUE ready January tst
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MORTON, PHILLIPS & BULMER,
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Our Buycer having retutned from Eutope, we are prepated to offer special
mducetnents to close and cash purchasers. Our Travellers are out tor the assorting
trip and will call upon you with a tull line, including the popular games:

TENNIS, CRICKET, LACROSSE and FOOTBALL
GOODS. GREY and COLORED RUBBER BALLS,
GREY and COLORED RELIEF J. R. BALLS, ail
new, fresh stock. A full supply of SPALDING
BASEBALL GOODS.
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¢ Special discount on J. R. Balls to clear @ : :

C. M. TAYLOR & CO.

TORONTO,
Sole Canadian Agentsa for E. P. DUTTON & CO'S
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Monotint Booklets,

And W. HAGELBERG'S World-Renowned

Gristmas Cards
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Art Publl(,atl()us.
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EANAUA PRESBITERIAN HYMNALS

THESE CERTIFY THAT :

Arcrex G. Warsox, Manager Willasd Tract Depository, Toronto, is the only
whole<aleagent lorlhc manufacture and sale of the HYMNALN 0F T PRESW TERIAN
Cuurcit s Caxam in spectal indings, (Si1gned) C. Biackrrr Rominsox,

President Presbyterian Printing and Pablishing Co.

NOTICE [n accordance with the above we have prepared
over ifty different styles of binding, and would recommend
the trade to place their orders with our travellers, who are
now on the road with full line of samples.

. ALGOWATSON, Manager,
TORONTO WILLARD TRACT DEPOSITORY, -  TORONTO, ONT.
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advantageous one for newsdealers?  This is the
question brought up by Mr. Robinson's letter in
our last issuc, and taking his view of the matter
and accepting the facts as he relates them, the
answer would be in the negative, but looking
deeper and examuning the wnner facts as they were presented to
our comimssioners, Messrs. Sharpe, Day andRot hwell, the whole

case is altered. .
* %

Mr. Robinson bases his calulations upon the exceedingly ad-
vantageous price list given by The Mail during 1888. Does not
he know that this schedule of rates was the first fruit of the efforts
of our committee? Therefore, it is to them that the credit belongs,
and that the comparison must necessarily be with the former rates.
‘The Mail issucd and worked upon this scale at the solicitation of
our commitice, and with the hope that before long the other
papers would fall into ling, and by this means the promise of the
committee verified viz.. That newsdealers finding a good pro-
fit in their business would “push it for all it was worth,” thus
repaying publishers for the better terms,

i"l

A year's trial left matters just as they stood before. No other
paper gave the larger commission, the newsdealers made no further
demand on the publishers, the trade made no special efiort on behalf
of the publishers who had acceded to the request for better terms.
The Mail then announced that one of two things must be done;
either they would return to the old scale and the small commission,
or the ncwsdealers must secure a better rate from other publishers.
They expressed their willingness to adopt any rate to which
other pubhshers would agree. It was right here that our committee
stepped in, and, after numerous intervicws with the publishers, the
present schedule, which was the most favourable that all the
publishers would aceept, was signed and issucd.

s

In view of these facts it is evidently unfair to compare the
*Union” schedule with The Mail's 1888 tariff. That was to be
abrogated in any event, and the probabilities were in favour of a
new rate which would bring down the newsdealer’s profit to the
lowest margin on which he was handling any paper, which was in
reality at that time one-fourth of a cent per copy. The profits now
run from one-half 1o one cent per copy, certainly a great improvement.

s*s

In this connection two or threc points deserve special consider-

auon. First of all, the condition upon which the pubhishers granted

the new rates, as follows : -*These rates are made at the request
of the news agents of Canada, expressed individually and collectively,
and upon their assurance that they represent the minimum profits
per copy at which daily newspapers can be handled, and they are
given with the distinct understanding that any agent who can and
does not scll any other morning newspapers for any less profit per
copy, such news agent shall be eapected to handle our papers at
the same reduced rate of profit and shall have his wholesale price
increased correspondingly.”
P

This brnings us face to face with the question :  Does it pay to
handle cheap papers 2 It is now only on the cheap papers and the
cvening papers that the margin of profit is lower than the * Unjon "
scale, and, 1t is only by handling such papers that we take the chance
of losing that scale. Cheap papers, cheap books, cheap stationery
have all of them the same tendency. viz. .—Small margins of profit,
Some dealers consider that they sell enough extra copies of cheap
papers and books to make up for the smaller profits. We doubt
this. For a ume low prices produce an unhealthy increase in sales,
but as the novelty wears off only the same old number are sold,
and the smaller commission brings the dealer down another peg.
It is good articles * not™ cheap articles that create and keep up
a demand. .
e

This brings us to another point.  Although the * Union™ scale
is, in our opinion, a great advance in the right direction, it is not
by any mcans what we aim at, and what we actually hope for.
The three large moming dailies of Toronto are sold at prices away
below their value, and it is for that reason that a larger profit
cannot be afforded to dealers.  Seven dollars & year, the old price,
was little enough, and if publishers, instead of reducing the price
to the public to five dollars, had retained the seven dollar rate, and
sold to the trade at five dollars, both parties would have been
infinitely better off.  If so, why cannot we retirn to these rates?
How would such a schedule as thus suic ?

s Totketrade. To the public.
Single Copics...... @ e $o o2 $o o3
By the Week....... e ‘. 2 20
“  Month..... Ceereniareiaeeaas 50 75
o QUArter covee i ievieri e 1 350 2 00
Half-Yearly... ... h 273 373
Yearly .. ... Ceieee eieneaaeeeaes 5 00 7 00

That would give us something worth working for, and would
pay the publisher also. The newsdealer would push his trade;
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he could aftord to, and the pablisher would
not Jose o single subscnber.

Can we obtain such a rate 2 Yes: a
united effort on the part of newsdealers, an
agreement to handle no newspaper at less
profits, an agreement to hold to rates or be
cut alf from supphes: all pood condiions
from both pownts of view,  Tlas would bring
the schedule we pame. What do our old
commissioners sy about it 2 Will they take
hold of the plough agim and go on to the
end of the furrow ?

Ve thust make some such auns as these
vur tde profits are oecoming less and less
every din, and eypenses anstead of decreas-
my are becomng heavier. There is one
thing that we can do now. tirst and all the
tume, and that is push the best goods, the
genuine articles, the best, even if the dearest
papers.  \void the cheap and nasty goods,
they do well enough for the bargain counter
of Cheap John's warchouse, but they are out
of place of the bookseller's and newsdealer's
counter. It pays best to follow this advice
for many, for every reason, profits are larger,
customers satisfied.  You feel satistied with
vourself when you sell a good article. You
are cducating your customer’s tastes. You
arc cultivatmg a good class of trade,

RICES OF SCHOOL BOOKS.

A Board of Arbitration has been consider-
ing the question of whether the present prices
of school books are too high.  Judge Morgan
presides, and he has associated with him
Messrs. James Bamn, jun,, the Libranan, and
Richard Brown. The arbitration has been
suting 1 the kducafion Department. A
number of witiesses have gnen evidence,
and the arbitration 1 npow  considering its
report, The general impression eapressed
by the trade i< that there will be no change.

THE LOOMIS LIBRARY EX-
POSURE.

The following from the Publishers' Weekly
will be read with interest as this company
has been felt in Canada -

On a7th Apnl the affain of the Loonus
Nauonal Labmny Assocaation, of 734 Broad
way, N. Y., the Buyers' Umon, of 2 Cooper
U'mon, amd of the Consolidated Buyen' Job-
bing Company, of 795 Broadway, so-called
book publishing, bookselling, and subscnp-
tion concerns, were freely ventilated at the
Teflerson Market Police Court, New York, in
the case of AMbert 1. Talcott agnst Ernest
T. Loomis,

The complamt onats face mvolves a charge
that on March 23th Loonus, the en President
of the Buyers” Umon, entered its offices at 2
Cooper Umon and removed to 7035 Broadway
furniture, tiatures, a safe, and ather property
belonging to the Buyers Umon, of which
Talcottas President. The valuc of the articles
was put at $1,100 or $1,200. Iichind this
charge were others more senous.  Justice
Patterson held the defendant 1n §5.000 for
exanunation. In default of bondsmen Loonus
went to the court jail.

Loomis, 1n answer to Justice Patterson's

yuestions, siaud that the articles he removed
belonged to him, as he had purchased them
with his own money, and not with the money
of the Buyers' Union

Emest T. Loowns in 1887 orgamzed, under
the laws of the State of Vininia, a company
which was to be known as Loomis National
Library Association  The purpose of the
company was to furnish any member with
all books at publishers' rates, in return for
which privilege cach member subscribed $10.
‘The name of the association was changed in
February, 1889, to the Buyers' Union.  Ar-
rangements were also made for local man.
agers, who should represent the association,
For some time {msl J. V. Schold has been
its secretary, and the main office has beewin
Cooper Union, this citv,

According to Ezra A. Tuttle, counsel for
the complamants, Loomis, who held $50,000
worth of the stock, has been advertising all
over the country for persons competent to
take important offices in the company.  The
condition was always made that any applicant
should buy steck in the concern.

* 1t was a * paper’ company in every sense
of the word,” said Mr. Tutle. J. V. Sebold,
the sccretary at the home office, admits that
all the stock was issued to Loomis and
charged to him, and be paid 1n $5,000 and
drew it out on varioys pretexts,

“Late bast year he had done so well,"contin.
Mer. Tuttle, “that he wanted to slide out, and
ued so went gunning for dupes.  Mr. Talcott
answered onc of his advertisements from Chi-
cago and received in reply a letter which said
that stock would be sold at par. It was
fully paid up, unassessable, and, of course,
represented actual property up to the full
amount. It paid handsome dividends. The
rash profits amounted to several thousand
dollars a month. In February Loomis had
so paved the way to slipping out of the con-
cern that he had wheedled scveral persons
out of big sums and had given them offices,
Mr. Talcou, President, parted with $6,000,
and C. Z. Hill, with $5.000. C. A. Epping,
of the War Department, Washington, pad
$1,000 and ot the assistant secretaryship.
Harold Russcll Griffith paid $35,000 on the
understanding that he was to be Loomis
right hand man.”

These officers were to enter on their duties
on March 1. Loomis was 10 make money
for the concern, to which was given the title
of the Loomis National Library Association.
Loomis, on the night of March 27th, it is
stated by complaints, cleaned out the Cooper
Union office, and took the cffects to 795
Broadway, to cstablish the Consolidated
Buyers' Joabbing Company as a rival to the
Library Association,

Mr. Loonus’ arrest brings to light evidence
1o show that a good many people are financi-
ally interested in Loomis' operations, 1t is
alleged that all the agents whom he employed
as distnct managers  were  badly  duped.
Ihey were to open an office, aversee the
shipping of goods, and generally superintend
the work of the sub-agents or canvassers.
Each manager would have control of a stock
worth more than $4,000, and would be re-
quired to depasit only $1,500 as a guarantee,
which could be withdrawn when the business
connection ceased,

It appears that Loomis did not insist on
the deposit of $1,3000  He ook what he
could pet.  One gave him $500, another

200, and others deposited all the wiy from
$200 to $1,000.  In return each was given an
apency and gt stock of books, but the stock
was 50 antiquated as to be practically uscless.
As a natural result the agencies were soon
given up. The deposit, however, it is al-
lexed, was not returned in any case reported.

SELLING PRICES OF INKS.

Hitherto Stephens’ inks have been sefling
at various prices, cach house having one of
s own, This was not satisfactory to the
buyer, who was never sure that hewas getting
the best price.  An arrangement has now
been made by the wholesale stationers to get
unifori prices, which arc as follows :

QUArtS. o vvnierannenae. $7 20
Pints cooviiiniiiiinineaae 4 S0
Halfpints ................ 240
Quarterpints... .. ... . . 120

THE TRADE SITUATION.

Immediate trade is dull, excepting in some
special lines of seasonable goods, which are
quite active.  The baseball and rubber ball
season has opened very well.  Jobbers and
retailers have uever done such an extensive
business in Standard balls as this scason, On
the other hand, dealers in lacrossc sticks re-
port a slow trade, Some houses, in fact,
have cleared out their entire stock at lower
prices in order to get them out of the way.
It does not follow that they are bad stock.
On the other hand, there will be a very good
demand for them in some parts of the coun-
try.

Orders for Christmas goods so far have
been ahead of last year. Christmas cards
and booklets have been selling particularly
well.

There is every probability of very great
competition in 12mo standard books and
pocts this vear. The wholesale prices are
now about one-half what they were three
vears ago, and consequently double the quan-
tity will have to be sold to make the same
profit. Other standard books such as Cham-
ber's Encyclopaedia, show similar reductions.

To all appearances the bottoin has nearly
fallen out of the book trade, and with it the
profits of the trade.

BANKRUPT STOCKS.

The discussion now taking place in trade
journals regarding the present method of dis-
posing of bankrupt stocks, it is hoped, will
bear good fruit.  Country deaiers have been
loud in their complaints against the unfair
competition they meet with from speculators
in bankrupt stocks. The cry is universal
from rctail dealers in town, village and
country against the cvil. No remedy ap-
pears possible, so long as wholesale men
give unlimited credit to inexperienced men
all over the country. A man sells his farm
and embarks in storekeepiny ; pays cash for
his first purchase, yets credit, and in a few
months succumbs to the incvitable. He has
paid for his experience.  So has the whole-
sale dealer. The next act is the sale of his
stack en blog, at fifty cents on the dollar, to
some speculator,who at once paralyzes legiti-
mate trade by retailing to all and sundry at
less than the solvent dealer, who wishes to
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remain solvent, can do, and trade in that hne
m that place is demoralized so long as the
bankrupt stock lasts. This style of business
18 going on all the time in all parts of the
country. Surely this is not for the benefit of
the wholesale merchant, and it1s certainly an
mjury to the retal trader whose struggle for
cxistence is made all the more difficult by
such unfair competition from speculators,
Varous remedies have been suggested, all
more or less objectionable.  Bankrupt stocks
must be disposed of, and the present system
of sclling en bloc to the highest bidder seems
the most convenient way for the assignee ;
and he, at all events, has nothing to losc,
but most likely will be the gainer by giving
speculators a chance to ruin others in trade.
The wholesale dealers’ profits are made from
solvent traders, and the interest of the latter
should be their first care. The policy of the
wholesale man should be to place bankiupt
stocks on the shelves of the regular dealers,
and not in the hands of speculators  To do
this bankrupt stocks should be assorted and
sold in job lots, so that all the dealers in the
place may have a chance to buy & part ; and
by having a stock thus divided up and kept
within the regular trade the tendency to un-
dersell will be lessened. Very few retail
storckeepers want to buy a full bankrupt
stock, but most of them would buy such
lines as they could handle, and would pay
maore for what they require than if forced to
buy goods not required. The difference in
prices thus obtained will counterbalance the
extta cost and trouble of dividing up the
bankrupt stock. Any ordinary stock could
be disposed of in small job lots by auction in
a4 few days, and if any goods remained as
unsalable to local merchants then let such
be sold for what they will bring to the out-
sice public.

BRASS AND OXYDIZED
GOODS.

Brass as a color is losing favor, as a metal
it is holding its own. Where three years ago
an ornament was made of polished brass or
gold-plated, two years ago it was silver-
plated, and last year it was oxydized. This
year everything is oxydized! And here let
us give our readers a suggesuon. In order
to oxydize brass 1t has first to be silver-plated,
and this is the principal expense in th> mak-
ing of the goods. The streaks are made by
rubbing off the oxydization and showing the
stlver through. Now to cheapen the goods
the silver-plating is being done in the mean-
est possible manner; in fact so thin is the
coating that frequently the brass shows
through. Goods hke this tarmish very quickly
and will not bear rubbing up, and before
buying we would advise the trade to look
well over the samples and see how they have
stood the test of travelling.  As in the past
all kinds of shapes and designs are being
made,  Ornaments for ladies’ plush and satin
work are very numerous, but they are taking

a very flimsy shape all through. Paper
knives, button hooks, match safes, inkstands,
whiskholders, mantel ornaments, ete. are
bemg made very prettily and seasonable in
price, though the duty of 30 per cent. into
Canada makes them harder of sale here of
course.  Perhaps the latest novelties in the
line are boxes made of oxydized brass for
toilet and manicure sets, work sets, ctc.
There is a serviceableness about them that
we like, and though the price will keep them
from competing with the cheaper plush lines,
should prove a fair opposition-to the higher
priced plush goods. But we have already
taken up too much space, and will have to
leave the bronzes, tecra cattis, paper goods,
et to next month,

STARTING IN BUSINESS.

There is a universal desire on the part of
youny clerks and employees in general to get
into a business of their own at the carliest
possible time.  Of every three who leave a
salaried position in the store or shop, two
would have done better by remaining on
salary : and the third doesn’t find his busi.
ness carcer leading  through a  pathway
strewn with roses.  No: far from it in many
cases. Some find themselves burdencd with
responsibilities and cares they had never
dreamed of 1n bulding their ar castles of a
future business carcer.  We do not wish to
discourage the young man who can see his
way clear, and whom the community needs
in some husiness calhing, but there are many
to whom it certainly never occurs that there
are a few things as much needed as capital.
One of the few is & thorough and practical
knowledge of the business to be entered into;
one is industry ; one is firmness ; another is
quick and correct judgment of human nature
in all its phases; and still another is the
capacity for making innumerable friends. 1
you possess all of these requisites, then your
success in business is assured.  We have on
various occasions known men-~-good, clever
men--to go into it new town, among stran.
gers, open A store of new goods, and after
running scveral months or a year or two, scll
out at a heavy loss, or pull up stakes and
shift to some other town at a still heavier
loss and try it over.  Ofien the same result
would follow after removal to another town,
In the majority of such cases it is self-evident
that somethmg s lacking, and it can almost
invariably be traced 10 the above-mentoned
qualification.  Starting a1 new business is too
often cquivalent to building another fence
around the farm ten feet outside of the old
fence, which already answers every purpose
for which 1t wits bwilt.  This 1s a condition
which exists throughout the greater part of
the west -business in nearly every line over-
cronded. The evils of the situation, o1 the
Iack of cconomy we might say more correctly,
is the rental of two stores when one could
answer, double the amount of capitaf tied up

that is actually necessary, and double work
m keeping two stocks in order instead of one
If you possess the ability to conduct a busi-
ness of your own, by remaining with a good
established Dbusiness on salary that same
ability will svoner or Jater promote you to the
position of junior partuer or wanager.  Men
in high salaricd positions have the casiest
positions, m our estimation, and their con-
tentment is to be envied,

NOTES FOR RETAILERS,

Make your store attractive and display
your goods judiciously.

Teach your clerks to be polite and agree-
able to customers, and attention to business
at all times. The best way to do this is o
set them the example.

If you can possibly avoid ity never allow
any one to leave your store dissatistied cither
with your goods or your actions. .\ cus-
tomer who spends a dime in your place of
business to-day, and is suited with what he
gets, will be likely to call on you when he
has a dollar in place of the dime.

Many retailers do not have the same op-
portunities to advertise their stock that is
possessed by their brethren in the large
cities, and are compelled to depend largely
on the display they can make of their goods,
in order to introduce them to the notice of
their customers.  Be particular ahout this.
A clean, attractive, well kept store will al.
ways draw trade.  American Merchant,

Isaac Huber cvidently found books and
stationery an unprofitable trade m Brace-
bridge, for he bas asked his creditors to take
their share of his loss.

Elizabeth Armstrong, the Yonge St sta-
tioner, assigned on the 17th April to L. W,
Hawkesworth, with whom all claims must be
lodged before May 6th.

J. D. Armstrong, who has kept a druy store
on Yonge Street for a short time, was lately
sold out by the Sheriff; W. H. Worden, late
of Neil C. Love's store, buying in the business,

The partnership eaisting  until recently
under the style of the Eastern News Co. has
been dissolved.  This company has its head-
quarters in Montreal.

‘The Methodist Book and Publishing House
has just issued another Pansy book entitled
“ The Randolphs,”™ in thé cheap Canadian
edition, viz, 30c. , and a4 new book on
* Swimming and_ Life Saving,” by Capt, W.
D. Andrews, of ‘the Dominion Life Saving
seruce.  This latter work is well illustrated
with diagruns taken from life, and the fact
thitt its author is 0 well known for deeds of
heroisin, will add o its interest. 1t sells for $1
I'he same house has also published for the
author, Rev. Dr, Pooler, of Detroit, a large
8vo. work of nearly joo pages, entitled
* Anglo-Israel or the Saxon Kace”
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THE WASTE OF COMPETITION.

he following fiom the pen of M Erastus
Waonan, on *The Waste of Competition,” 1
a welcome contnbution to 4 subject which s
engagmy the attention of “men who think.”™
1t could hardly appear at a4 maore apportune
vme than when the question s bunyg dealt
with by the Dommion Carliament, although
we st confess that, wdgng from the treat
ment of the Anu-Combines il at Ottawa,
we fear the number of members of the House
of Commons who can be safely so dassed
houghtful people are everywhere
asking, Where s all this competition going to
et s Fhe very forces which every day are
bemng added for the estension of trade are
but accumulated co-action for a sull fiercer
struggle - the field of competiion. With
the steady crease in the cost of domg busi-
ness s onatching side by side the equally
stesdy decrease o protits The contlux of
the two portends disaster. From the rum
wdl sprmg the “surtival of the fittest” in
the form of either trusts or monopohes. We
are mohined to think the danger ahead s
monopoly, and at present can see no escape,
tnless it be by mahing comman cause by
st such “trade agreements 7 as the whole
sale grocers have now m force, and the
justice of which everny one adonts .

are few

In response oA request to sugest some re-
form that would accomplish a goud purpose it
o donbt would be considered rank heresy of
one, for insance, should advocate the universal
regulation of compention. Yet there s no lax
ury which the American people are finding quite
so eapensive to day as that of unbridled compe-
ution  The outery which is made agamst comne.
bination. drifting into trusts, corners and agree
ments to regulate prices, 1% so blinding that the
real nuschiefs resulting from unrestricted com.
petitiont are bt sight of  We talk of losses as
resulung from speculatton we are thunder.
struck with the expenses from business extraxva-
gance, 1n rentals clerk bire, and from the cost
of living, losses by bad debits, interest charges,
ete., but all these eapenses and losses sink into
isigmihiance compared with the losses resulting
from judicious and  hopeleas competition
There are whole groups of industries, there are
Rreat ranges of interests, whose profiits are
aralvzed by an insane attempt to make money
L\ cuthing prices
The worst part of at, too is that tke public
aren no wise benebted 1t costs, for instance,
more to heep up two establishments in a small
towa than it dues unc,and vet the Lusiness uften
to be done s barcly sufficient for one Who
ayvs the expenses of the second concern ? Some-
le\' does for the children have to be fed and
educated, the wife dressed, the pew rent pasd,
the horses provided for, and all other expenses
carried  According to Fdward Atkinson  of
Boston, whose msight ainte economic matters is
a natonal advantage. 1t costs more 1n some
Maces to deliver bread by the baker after at
]ca\-m the oven than it does to grow the grain,
gritud a1 anto flour, transport at 1o the poiat of
consumption, and hake it ato lvaves  Now, 1
two baker’'s carts are emploved 10 the delivery
of the bread. where one would just as speedily
perform the task, the cost of delivery s just
double thatof all 1t has hatherto cost to produce
and handle the grain and the flour  Who is
s benefited by the additional baker's cart?
Certamly not the tirst baker  For probably all
the profit which he had hoped to mnake disap.
sears with the adveat af the serond baker, who,
n wrn. finds that, hike the Irishman s goose,
= what was a httle too much for oneis not quite

enough for two ° The only way the two bakers
can contihue to exist 18 (o make the public pay
the additional expense, which of course in the
end they do. So that, in this case as in ten
thousand others, competition does not cheapen,
but begets an added burden to the cost of
existence.

1t will not do to argue that competition is not
a blessed thing, yet those who have gone
through the ol can hardly pull themselves to.
gether and aver that ot 1s.  For instance, those
who netted a loss of fifty millions of dotlars,
sunk out of sight in the West Shore Railway,
must have had an eye.opener as to the cost of
competition, and have reached a conclusion that
competstion in the construction of railways is
at least a dangerous business. On the other
hand, in addition to the direct loss of the West
Shore investors. the sharcholders in the New
York Central and Hudson River road have
had huag about their necks for all time a bur.
den an the shape of interest onanother fifty nul.
hons of dollars for the privilege of making for.
ever secure the monopoly against competition
within their precinet of transportation.  Arethe
public any better off for, first, having among
them lost fifty millions of dollars by foreclosure,
and then being relied nKon to pay just enough
Kreater transportation charges in order to liqui-
date the interest on the remaming fifty millions
of dollars as long as grass grows and water runs?

Turning from cfforts of competition on a
gigantic scale, exemplified 1n the railroad situa-
tion throughout the country to-day, involving
millions and nulhons in t{w aggregate, and
imperilling the incotneof thousandsof investors,
let us return to more trivial matters and ask,
for instance, what money has ever been made
in handhing sugar, the world over, till within
the last few months 2 How many team loads of
sugar have been hauled uY hill and down dale
without a cent of profit > How many thousauds
of millions of pounds have been weighed and
papered and twined by hundreds of thousands
without a cent—a solitary cent—of profit?
Who s the better off for nil of this sacnifice?
‘Take the vast salt interest over this broad land
Salt. even more than sugar, is as essential as air
and water, and a fair profit should be had for
handling the vast ontput of this important
article of commerce. It is unreasonable to
expect that the price should be continuously
kept so low that there would not be a vesnige of
return for all the labour all the capatal and all
the risk involved. Yet not only is there no
profit 1w the salt business as a whole, but owing
to the absence of any gamn the oldest and most
wasteful methods of making salt are adhered
to  No one will put any capital into a business
so cut up that by no posm[;ilny can it yield a
far anterest. and cconomies which by com-
bination of interests, troduction of new modes
and the employment of {resh capitat, might be
produced are denied to the public, who are in
no sense benefited by a senseless competition,
while the manufacturers shuffle along, disgusted
and disheartened at the prospect.

Doces anyone suppose that petroleum would
be as cheap as it as to day of the Staadard Oi)
Co. had not existed > This vast monopoly has
been most persistently abused, but it has done
more to help the world toward a cheap and
safe artificial hight, and thus done more for
mankind. than all the contribuions of its
detractors combined  The carly and wide dis-
tnbution of American petroleum throughout
the civibized universe, the perfect safety of an
article whnch in less carcfu{ hands might have
been most dangerous, the infinite variety of
uses to which its product has been devoted,
and abave all, their cheapness, are testimonies
to the beneficial success of the greatest of coni-
binations 1n one of the chicfest essentials of
existence  In the matter of transportation of
petrolenm through the facility of pipe lines,
conveying by the law of gravity the raw mate-
rial from the point of production to the point
of manufacture and distribution, a saving has
been effected of stupendous proportions for the
cventual benefit of the public.  Far more hbas,
i this new mode of freighting, been achieved
by comtunation than was ever possible to com-

petition, For the expenditure of the thirty
mitlions necessary to provide these pipe lines
would have been out of the range of possibilities
for & score of competitors.  The more the com-
petitors, the less the hikelihood of such a benefi-
cent result.

But not alone in petroleum are the benefits
of combination in the matter of price and qual-
ity scen.  The range of advantage is surpris-
ingly large, as admirably shown in a serics of
striking comparisous by my friend. Mre Frank
B Thurber, before the State Senate Committee
on ‘Trusis, and more fully amplified in his
philosophic speech before the Merchants' As-
sociation at their recent banquet in Boston.
‘The position” of Mr, Thurber on this matter of
industrial combinations is 3 most significant
indication of the oscillation of the pendulum
of thought on this subject, He was the spirited
and successful leader of the anti.monopoly
movement in the Empire State. and was then
just as sincere as he is now, in his thought{ul
and intelligent appreciation of the necessities
of combination, for the good of the people, as
for those more directly concerned,

No one should belittle the dangers of mono-
poly. DBut it is just as unwise (o forget
the evils of rampant and unsafe competition.
\What is the remedy as between the two evils ?
Perhaps some mode of safety providing for
about one-third of the community would meet
the bill. It would certainly pay two-thirds
of the traders of the land to board and lodge
the remaining one-third, if they would simply
get out of business and cease to annoy and
impoverish by expensive competition. If one.
third of the railways, one-third of the manu-
facturers and one-third of the stores and offices
were to ccase to do business to.morrow, the
other two-thirds could better afford to keep the
parties concerned at the best hotels in the land,
and let them go to the theatre every night,
than stand the terrible expense which undue
and injudicious competition now creates, In
the end the public pay for for all these extraor.
dinary expenses incident to competition, One
way or another the obligations must be met.
Failure, loss and disaster may come and do
come to individuals in the meantime, but in
the great balancing up of a series of years the
accounts are all squared in the clearing house
of the purse of the public, It must be so, or
business would come to a standstill ; but mean-
time it is not a problem that calls for reform,
this unlicensed expensive and disastrous satur-
nalia of competition ?

It would not be surprising if the writer of
these lines should be metaphorically hung,
drawn and quartered for presuming to crowd
so much heresy into a space so short ; but he
will have the gratification of knowing that not
a few thinking men agrec with him in thus
giving expression to what in the minds of a vast
number of people must be a Jatent thought.

A Toronto School Trustee anxious of fame
—at the expensc of the taxpayer—has given
nutice that he will introduce « motion at the
Board authorizing the supplying of school
books to the children by the Trustees, and
therchy relicving the individual parents from
the necessary expense.  Why did not he at
the same tme suggest the sup{)ly to cach
child of a suit of clothes and a dinner cvery
day, and make the general ratepayer foot the
bill?2  He might have done so with just as
wmuch proprety. If the taxpaying public
supplies schools and teaching certainly it
is not too much to ask the parties benehted
to pay for the nccessary books. Has the
too hiberal trustee an idea that he could find
it profitable to have the selection of the
favoured dealer who would have the general
supply 2 Fortunately he is likely to have but
small support for his motion, still Toeronto
hooksellers should interview their respective
trustees and have a quietus put upon the
affair at the earliest possible moment.




P

IBOOKS AND

NOTIONS,

A dead-brown paper, with an ali over
design of small fern fronds s an oddaty,

1. Theo, Robinson, publisher, Montreal,
has removed to more extensive premises, at
the corner of Craig and St. Peter Streets.

Roscbuds, violets, marguerites, pansies
and forget-me-nots are some of the designs
stamped in delicate tints as corner-picces for
a high class fashionable paper.

* Izma, or Shadow and Sunshine,” by M.
Ocella Shields, issued by J. 8. Ogilvic in the
Fireside serics.

*“That Dutchman, or the Genman Barber's
Humorous Sketches,” by Julian E. Ralph.
1. 8. Ogilvie.  Price 10 cents,

“ May Time,” a collection of Pocms, Ex-
ibition Preces and Games, selected and
arranged by Marcus Benjamin. 23 cents,
The DeWitt Publishing House, New York.

* Short Comedies for Amateur Players,”
adapted and arranged by Miss  Burton
Harrison. [ustrated by Kelly. 30 cents,
DeWitt Publishing House, New York.

*A Latin Quarter Courtship,” by Sidney
Luska. 25 cents.  William Bryce, Toronto,
m Home Series.

= Heaven and Hell,” by Emanuel Sweden-
borg. A cheap edition (25 cents).  William
Bryce, ‘Toronto.

“ A Brother to Dragons,” and * ‘The Farrier
Lass o' Piping Pebworth,” by Amelie Rives.
25 ents.  J. Theo Robinson, Montreal,

The stock of J. Huber, Bracebridge, has

been sold to W. H. McCaw, of Port Perry, at
45¢. on the dollar.

J. Theo. Robinson has issued his third
cdition of ** Letters from Hell,™ in much imy
proved form, but at the old price, jo cents.
‘The demand for this book has been pheno
menal,

‘The National Publishing Company have
wsued the following new novels:  * John
Hernng,” by S, Barmyg Gould, Joc., * Land
my a Pnze,” by Mrs. Edward Keanard, 3o, ;
* Mchalah,” by 8, Baring Gould, go¢.: “The
Pretty Sister of Jose,” by Mrs, Frandis Hody
son Burnett, author of * Little Lord Fauntle-
roy,” 25¢. 1 * Under a Strange Mask,™ by
Frank Barnetwt, joc.: *The Fog Princes,”
by Florence Warden, joc. All in the popular
* Red Letter™ series.

The firm of W. H. Bleasdell & Co. has
changed to Hickson, Duncan & Co,

C. M. Taylor & Ca. have secured control
of the sale of one of the handsomest table
books yet offered to the trade.  Itis *a book
of old ballads,” illustrated n monotnt. s
published by Hildesheimer & Faulkner, and
is the finest work of the kind they have yet
turncd out.  The complete ecdhition will retal
about $7.30 and the incomplete at $6.30.

Warwick& Sons are starting their travellers
out in a few days with a full line of samples
of Raphael Tuck & Sons’ cards, for which
they are agents. The reputatnon of these
cards 1s so well known that it is not necessary
to say anything about them. The features of
this year's cards are, tst, *novelty,” 2nd,
“novelty,” 3rd, “novelty.” The stamp of
these three features 1s visible on every card.

A new 23c. pocket map of Mantoba has
been published by J. H. Brownlee, D.L.S.,
Brandon. ‘The Toronto News Company are
the sole agents.

The Copynght Bill has been passed by the
flouse of Commons, and is likely to be
adopted n the Senate.  The neat fight will

_ probably be one as to its legality,

BUSINESS CHANCES.

Under the headings * Hooks Wanted,” “looks for Sale.”
" Business Chances,” * Sitwations  $acant,” ** Sitwalions
Hanted, one cent u word is charged for each 1nsertion,
Initials and figures are cach counted as one word,

IS ot as mot desirable to give the advertiser's address,
reples may be sent to Hov ~, ¢ire of Boons AND NOTIONS.

A GOOD CHANCE 1S OFEERED IN LONDON,

Ont , to commence business—Iargy Church ot Eug-
land consiection—stand, the most centsal; reat low,
stock, say $3.000, periodical list about §$3,000 per year

Addeess, E, A, Taylor, London, Ont,

\T BRAMPTON STOCK OF FANCY GOODS
a0 Stationery for Sale. Enquire of J, We Mam,
Beampton,

BON['S‘THE VILLAGE OF BAYPIRLD OFFERS

a bonus to responsible men who will put up a good
roller mill; good locality ; correspondence received une
ul February 2. John Pollock, Clerk.

BOOKS. STATIONERY, FANCY GOODS.~OQur in.

creasing wholesale trade requiting our undivided
attention we offer for sale on advantageous terms one of
the best retail businesses west of Toronto. Rice &
Chapple, London,

[DRUMBO—A RAILWAY CENIRE -- PRESENTS
openings for manufactories—furniture, boot and
shoe, marble andothers. C. A. Muma, president,

ITOR SALE DRUG STOCK AND PFIXTURES.-

established twenty-three years.  For full pasticulars
ill[t!;‘gsq Family Druy Store, 723West Yort Street, Detrait,
Michigan.

I?OR SALE — CHEAP - ONE OF THE OLDEST

established photokraph galleries in the thriving
town of Herlin, centrally located. For further particu.
lars address George H. Trussler, Berlin, Ons,

FOR SALE—~BOOK. STATIONERY AND \VALL
aper business, in good western town , business well
established aud doing the leading trade ; stock bought at
closest prices and well assorted ., amount about $g,000,
store handsomely fitted for the business. Telophone
business in connection wonl‘;og:w yearly. This is a
bona.fide chance to secure a g paying business. Ap-
ply to Stationer, Ilox 3, Books axp Nortows, Toronto.

SPLHNDII) OPENING TO MANUFACTURE THE

Koch adjustable reversible shelf brackets for shelve
iy Mores, hibraries, pantries, etc. They have a vcvty
extensive sale in the United States and should take well
nlr_x Canada. Address Bot 10, Books an Notions Office,
‘Toronto.

Armstrong & Co's stock has been bought
by John Qsborne.

The Combines Bill has passed its third
reading in the House of Commons and will
next be taken up in the Senate, where it is
expected that some important amendments
will be made.

J. Q. PREBLE & CO,,

SIMHEHGII gRE L

Hsn i nan

TR TR LTI T I U

T T B L

MANUFACTURERS OF

Tablets, Pads and Papeteries. -

WE ARE THE ONLY HOUSE IN THE UNITED STATES WHO MANUFACTURE THIS COMPLETE LINE OF GOODS

Sole Proprietors of BELFAST, MANCHESTER and ULSTER LINENS and
the Celebrated WASHINGTON and ROYAL STEEL PENS.

Nos. 10 & 12 THOMAS STREET, NEW YORK.
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Some cute designs as ornamentation for
cluldren’s papetene are shown this month ;
mice, babies, cats, dogs and a wealth of kin
dred subjects boing used i many  quamt
situations,

For Furopean tounsts, the Scnbners are
about to issue a new and revised editon of
their * Index Guide to “ravel and Art Study
m Europe.””  Ttas is the only Eurapean guide
which s allustrated, and espeaally devotes
wself to art subjeets.

The “Multum i Pano Atdas of the
World," just unported by Messes, Seribner
N Welford, 1s a surpnsimg example of book-
making. It contains ninety -six double.page
maps, a lange amount of statsties, and an
mdes covenng aver 100 pages, all in shape
and size for the pocket.

The forthcoming new edition of the Erek
mann-Chatnan works of French fiction will
me ude therr national novels, such as *Water
loo,” * The Consenpt,” ete., upon which the
great reputation of these witers rests - There
will be siv volumes anall in the new edition,
the ~et being v uniform anding.

The first edition of 3,000 copies of Mrs,
Burnett's new story, *The Pretty Sister of
JosgS was exhausted several das s before the
ok was published, and a second edition
has been prnted. This latest romance by
Mre. Burnett pronises to be one of the most
popular and sought after of hier mature stories,

The latest books issued by | Thea, Robin.
sonare A Brother to Dragons,” by Amdélic
Roves, * Virgnue of Virginia,” by the <une
author ; * Silken Threads,” by the author of
*Mroand Mres, Morton"and * Mr, Naydian's
The latter,
however, s pohitical allegony  of special
mterest to Canadin pohiiaans,

Fanuly Circle” all good stories,

V. )L Linton, of lngh fame as a wood en
graver s st about sssuing a volume of
*Poems and Pranslavons,” through Messrs,
Sathner and Welford — He privately pab
Ished hefore this, two volumies of poems,
bhoth m verny lintted editions, and now veny
scarce. o this volume nearly all the pocms
m these two volumes are sncluded, and, be-
sudes new poems, i number of new renderings
of French poems, i the original metres, are
mcluded.

\ new cdiion of Lamg's “Sea Kmgs of
Norway s nearly ready by Messrs, Scribnes
& Welford, under the ttle of * The Heims.
kringla: or The Sagas of the Norse Kings.”
Fhus edition has been thoaroughly revised,
with not s by Hone Rasmus B Anderson,
U. S Minister to Deamatk, and, under this
cditing, “desenves,” as Carlvle sind of 1, *to
be reckaned among the zreat hastorn -books
of the world.” *

An agrecable evudence that ihe popula
demand for sehgious wotks of importand e is
not on the wane comes from the Senbners
m the e ess whch has attended their most
tecent theologieal beoks. 10 Shedd s Doy
matie Theology” reached

has is ~cvond

cdition while a fourth edition of Dr, Roswell
Hitcheock™s ** Eternal Atonement ™ has been
called for,  The first volume of Dr, Vincent's
“Word Studies in the New Testament™ has
also gone into its second edition, and Dr.
Laded’s * \What 1s the Bible 2™ has sold through
two printings, with a third edition just ready.

We have read with great pleasure an inter-
esting and surring account of the great cvents
that made up the final strugele between Eng-
land and France for the possession of Canada.
The account is contained in an clegantly got
up volume entitled *The Fall of New France

1785-1700, by Gerald . Hart, President
of the Society for Historical Studies, Mont-
real.  An attractive feature of the work is its
adornment by means of upwards of twenty
dlustrations of the great men who made the
history of the time, together with views of the
prscipal citics and lacalities that were the
scene of a romantic, momentous  struggle.
A\ careful reader of the work will find that
the author, thanks to painstaking research,
has been able to throw new light on some of
the acts and actors in the stirring drama.
The work 1s written in an impartial as well
as patriotic spirit.  In a prefatory note, the
author says: *The first history of Canada
fiom a provincial aspect is replete with inter-
esting episodes of adventure, discovery, con-
quest religious and political  which have
cver been the subject of polemical discussion.
The Society for Historical Studics, youny as
it 15, has not been slow to clucidate many
events which have been so fruitful of interest
to Al of us and the community at large.  In
a heterogencous population such as that
forming the present Dominion of Canada, it
15 ot surprising that our history has been
wiitten from an uncosmopolitan point of
view, pandering 1o natural prejudices. It is
with grautication, therefore, that we sce this
Soctety rismy above seltish views, delving to
the foundation of history, and presenting it
free from all bias and consequences, having
truth and fact forits basis.”  Colomal Stand-
ard, Jamasea.

DEAR Str, Dread * Montreal's” letter in
the Februany number, and made up my mind
o heed his warmngs, but a new, quick-selling
and only shightly dirty book came alony,
and 1 yiclded, and sold a number of them.
Then came vour March number, with that
bold, fearless letter over his own signature.
I honour hun for fns manhness, and vet, Mr.
Editor, if vou insert this letter of mine 1 will
have to ask you 1o let me <l under a nom
de plume. 1T have not his courage, but he
has helped me. 1 have a liude more back-
bone since | read s letter.

I discussed the matter one day last week
with two other boaksellers, and this is about
the way we reasoned it out : A draggist sells
poison.  That is right ; but he docs not scl)
it indiscriminately. By law his sale is limited
10 certain partics.  So we thought about cer-
tain books. They contain poison.  Poisonis
quite proper in its own place. but it must not
be exposed publicly for sale, and it must not
be sold to partics we know or suspect would
misuse it.  How does that reasoning strike
vou, Mr. Editor.

You may say : Poison is sometimes sold to
the wrong person ; frequently the would-be.
suicide obtains it, and takes away his life,
Yes, that is true ; and so would the wrong
party often obtain the poisonous book, and
thereby commit moral suicide. \Would that
Justify us in refusing to sell the book at all ?
Or someone may, and often does obtain the
hook and attempt to poison some other par-
ty's mind with it, just as the man or woman
professes to buy arsenic to kill rats, and
wstead kills human bengs.  \What then ?
True, the druggist must keep and sell poison
because at s frequently needed medicinally,
Is there a necessity for our likewise keeping
the books 2 1 think not.  Some books may
be needed for study., 1 doubt even that ; but,
altowing thag, 1s there any necessity for the
immoral and indelicate novel, the inflamma-
tory poct.

Look the matter all over in this light, and
tell me what you think of it. My opinion is
that Mr. Richardson is right. SENEX.

April, 1889,

Drar Sik, Enclosed find one dollar to
pay two years' subscriptions to your invalu-
able paper.  The suggestions thrown out in
one month to your subscribers are alone
worth subscription price. It is too cheap.

Business in our Western country is sorcly
tried just now by the “Home Knowledge
Society,” of King Strect, Toronto.  The agent
has been here taking names and notes for
$12.50 cach membership fee, for which he
gives wholesale prices of neatly all current
standard works, including sheet music and
baoks, promising more discount on school
books alone than at present quoted by any
regular tinu in the city of Toronto.

It will be greatly 10 the interest of our
trade here, if you would kindly et us know
if they are solid or not, if they do a regular
business, or are they rcliable?

Wishing vou every success, I am, yours
very truly, H. P CHAPMAN,

RipLEY, 20th March, 188y,

We find that the Home Knowledge Asso-
ciation is, as Mr. Chapman says, * solid.”
They have a large capital, and use it in pur-
chasing books in quantities and for cash.
This is how they are able to sell at such low
rates. ‘They are doing a large business. We
are as much opposed to cut-rate business as
Mr. C, but donot see how it is to be
prevented.
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DEAR SiR~-1 think * Montreal ™ and J. THEO. ROBINSON'S

vour Winnipeg correspondent are kicking up
a great fuss about nothing.  They ask us to
stop selling some of our most popular books,
I'hey scemn to think that we have nothing to
do but read books and criticize their contents,
How am 1 to be guided by their advice?
Chey are both unpractical. This is the wav
1 stock up : Jones, representing Smith and
Robinson, brings his samples to the hotel in
my town, and asks me to go up and inspect
them. He says @ “ Here now is a splendid
book to sell. 1 sold 100 of them to Johnson,
and 30 to Smithson, and everybody is buying
them.” How am 1 to know that they will not
suit some mealy-mouthed ignoramus 2 Am
1 to say, “ Wait until [ read the book, and
~ee that it is nice all the way through, and
has a good moral at the end.”  What non-
sense b T have something clse to do---s0 has
the traveller.  If the book sells well, that is
my whole duty. 1 don’t want my shelves full
of goody-goody books that wen't sell.  1look
upon my business entirely as a comercial
undertaking, and will not be led into any
tolderols. 1 hope to pay my creditors dollar
for dollar and keep my fawily from the poor-
house, and there my responsil ity ends, just
like-my letter. Exovai.

April 16, 1889,

A correspondent from Notrthern Ontario
writes regarding My, Cann's letter in the
April number :

*[ am in just the sime position as Mr,

Caun, | scarcely ever sce a traveller, and
when they do come they do not bring their
full lines., 1 want to order dircct by mail,
and to order frequently- -just whenever |1
kuow what I want. [ buy a good deal now
by watching the adventising, especially thit
i BOOKS AND NOTIONS, and if manufactur-
ers and dealers would only do as you sug-
pested in your last number—publish illustra.
tions of all their noveltics in your columns-
I would be quite satisfied to order from that
mformation. I am good pay ; never yet
asked for a renewal ; and [ know thata great
many more are in just the same fix that |
am.  Surely it is going to pay some manufac.
wrer or dealer to seck our trade in the way |
mention.”

Our correspondent is right.  \We have had
a great many letters on this subject, and they
all tell the same story.  “Give us plenty of
information about new goods. Give us illus-
trations of them when you can.””  The whole-
sale dealer who tirst “catches on” will make
a valuable strike. He will capture all this
* off the line” business, which is now some
of the best in Canada.

Sporting goods have had a large sale this
spring, as also woodenware of all kinds. Baby
carriages are on the rush.

Earle Bros.. the wholesale stationers in
Montreal, have had to defend o number of
small suits this last month.

HOW TO SELL GOODS.

At the last Territorial Fair held m Salt
fake City prizes were given for the hest
essays on various business subjects.  One of
these prizes was for the best essay on * How
to Sell Goads.™ It was won by B, F. Cum-
mings, Jr.  His essay is as follows

A moment’s reflection will serve to show
the infinite importance of this subject. Tt not
only concerns the salesman and merchant,
but every member of civilized society ; for, as
all members of civiliced communities are
compelled to purchase and consume mer-
chandise, it follows that all are interested in
the manner in which the merchandise they
buy is sold.

Methods of selling goods may be pursued
which are hurtful to the interests of merchant
and customer alike, and which result in dis-
appointment and injury to the latter, and a
loss of custom :nd final failure tothe former.
Or the merchant may pursue a system which,
while yielding an excellent profit 1o himself,
will please, gratify and benefit his customers,
make them feel that thc?' can do better with
him than elsewhere, and so secure their per-
manent patronage.  How to avoid the results
of onc method and secure those of the other
is comprised in the art of selling goods.

The process of selling the gods is inti-
mately connected, mdeed begins with that of
buying them : for, as the proverh has it
“Goods well bought are half sold.” He, then,
who would become a successful seller of goods
must first learn how to buy them : and it is
an open question among merchants which
branch of their calling, buying or selling re-
quires the loager esperience, the shrewder
judgment, and the higher order of business

AGENCY FOR

Raphael Tuck &Sons’

CHRISTMAS

- AND- -

New Year Cards
AND BOOKLETS
1889-90.

Having again made arrangements with
this firm, as their agents we will be prepared
to exhibit to the trade full lines at the carliest
possible date.  Please reserve your orders
until waited on by our traveliers.

ROBERT MILLER, SONS & CO.

1872 Notre Dame Street,

MONTREAL.

REVISED :: LIST.

[AstT SELLING
BOOKS.

A BROTHER TO DRAGONS ... 26¢.
Hy Amehe Riveos
MR, NAYDIAN'S FAMILY PARTY 235¢,
Ry the author of ** Lusor Lustratus.”

VIRGINIA OF VIRGINIA.... ... 250

By Amclie Rives author of The Quick or the Doad,

MR. AND MRS. MORTON ........ 0
11y the author of Sitken Thrcads,
SILRKEN THREADS ... ool 300
By thie Author ol Me, aud Mrs. Morton,

HOW 1 ESCAPED (..ol J00

Edited by Archibald Claveting Gunter,
JOHN BODEWIN'S TESTIMONY. 300
BBy Mary Hallock Foute.
THE BATTLE OF THE SWASH
AND CAPTURE OF CANADA
By San'l Barton.
A STRANGE MANUSCRIPT
FOUND IN A COPPER CYLIN-
DER +vveieiiianes R v

JOHN WARD, PREACHER ...... 250
By Margaret Deland,
ind Bdition.
THE MYSTERY OF MARTHA
WARNE ....... e e 230
By Avthur Catplell,
LIVTTERS FROM HELL ... ..... . 30¢,

Transiated from the Danish
LETTERS FROM HEAVEN ... .. joc
Translated from the Genman,

THE QUICK OR THE DEAD . ... 25¢
By Awelie Rives.

IN THE MARKET, or FROM 8
TO 20 ........ e ceeae 250
Ry Khzabeth Jaudon Sellera.
THE ROSE OF PARADISE ...... 30
By Howard Pyle,
THE ADVENTURES OF JIMMY

BROWN ... .. ...l 23¢.
By W. 1. Alden,

PIKE COUNTY BALLADS........ 1oc.
By, Col. John Hay,

FRENCH AT A GLANCE ........ 23c

By Thimm.

T'hese books are well printed, with attractive
covers.  Posters, ete., are supplied
liberally.

SPECIAL TERMS ON LARGE ORDERs.

J.THED, ROBNSON, - Puber,

MONTREAL, P.Q.

The Nontreal News Company, Montreal.
The Toronto News Company, Toronto,
WHOLFESALE AGENTS,
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STATIONERY !

OUR - LARGE - AND - WELL - ASSORTED - STOCK

DEPARTMENT,

IS COMPLETE IN EVERY

We carry a Stock Second to None
in the Dominion

RVERY DESCRIPTIONo{GOODS

REQUIRED IN THE TRADE.

€27 Orders by mail receive careful attention,

£ Samples sent when practicable.

WARWICK & SONS
Manufacturing and Importing Wholesale Stationers
68 & 70 FRONT STREET WEST, TORONTO.

Is an awmiliary of the

THE TRADE

The Upper Canada Bible Society

BRITISH AND FOREIGN BIBLE

SOCIETY of London, and keeps for sale in its Depository the

publications of thiat Society exclusively.

ENGLISH BIBLES

Authorized version only, 15 cents to $11.00 each, according to size

of type and style of binding.

ENGLISH NEW TESTAMENTS.

Authorized version only, from 3 cents to $3.25, according to size

of type and style ot binding.

Scriptures in the Hebrew, Greek, Latin, French, German, Italian,
Spanish, and other Ancient and Modern Langua-
ges are always kept on sale,

SUPPLIED.

JOHN YOUNG, DEPOSITARY,

BIBLE SOCIETY HOUSE,

102 YONGE STREET, - TORONTO.

abihty.  As the present purpose, however, 1s
o treat of the methods to be pursued 1 scll-
mp goods, it will be assumed that the stock
10 be disposed of has been well boughr, is
suited to the wants of the community, and
only avauts skalful and judiaous handhing by
the sadcaman to pacdd st tony sciuins o
the merchant.

MARKNING THE ¢ 00,

One of the most amportant mattcls con
nected with the mercant:le business s the
matking of goods.  1n dmnyg this three ob
wects should be keptan view . Prafit 1o the
merchant, ready sale, and satsfiction to the
custamer. This last object is often Tost sight
of, but we st that a0 pohicy on the pant of
the satesman s ho does not s Gt secatang ~at
faction to the sustomer s & shortsighted
onc. amd will ulimately prove disastrous 10
the dealer. A customer will pay for a sut »»f
uathes a price which will yield to the mer-
chant a far vront, and vet be content with
I bargamn ; butwereasack of sugas marked
w vicld half as large a profit, a customer
would feel that an attempt had been made 10
unpose upen hun - On some kids of goods,
then, customers will willingly allow the mer-
chants 4 pood prefit, but others they wall
purchase only at a very small manun above
vost

1t s the duty of the salesman 1o consider
all the cnoumstances attendant upon thas
feature of lus business, as the amount the
capital imested ought to carn, the probuble
amaunt of the vears sales, the runming o
peases of the establshment, the Kinds of
goods handled, the competitinn 1o be met,
the ass of trade to e vateted to, what wall
and wall not satisfy lns customers, X\
calimie « ld be wnitten upon tha one feature
of menantle business, but practwal evpen-
ens e and native good sudpment are the anly

means by which a salesman can become
proficient in it

Having  considered  cvery  circumstance
which ought to influence him in marking the
goods, the salesman should make his prices
and then adhere to them, A rumor that a
house has tan ar more prices, acconding o
the customer who is buying, will spread
rapidly and soon create a distrust very hurnt-
ful to its business. 1t is unfair, undignitied
and downnght dishonesty 1o make different
prices to difierent customers, other things
being cqual, such as quantity, time, &c.
Unifonn dealing one-price houses command
a respect and confidence among  customers
which shding scale dealers never enjoy.

Careful investigation has shown that in
nearly all cases of bankrupt retail dealers a
large propartion of the goods on their shelves
were unmarked, and heace in a condition of
confusion which could not but result in loss
and disaster. The retail dealerwho puts his
soads on the shielves without marking them
is tolerably certain to leamn by hitter cxperi-
ence sooner or later the folly of lus course :
and the wholesale dealer who fails to keep a
suitable recond of prices as the market fluc.
twates is omtting a vital feature of success.

THE WHOT ESATE SO ESMAN,

Whether employed ia the establishment at
home or sent “out on the road™ in the
capaaty of what s called a drummer, the
first duty of the wholeaale saleaman s 1o
make himsclf thoroughly and perfectly fami.
har with the entire stock of goods in the
depariment or house in which he is employed.
I an asticdde s mentioned, he should be able
to state anstanthy whether or notat sin stock.
11 1n ot the atmostaaportane e that he ~hould
I thoroughly posted on pnices, and able to
gnc teom memory or his pocket price-book
the price of any articde the instant it s asked.

He should be able to discriminate accurately
between brands, grades, qualities, ete., and
to cxplain differences between them to a
customer.

Neat to having a thorough knowledge of
his own stock and business, it i~ important
that the wholesale salesman should be fam-
liar with those of his customer. - He should
know what kind of & business lus customer
is doing, what class of people patronize him,
and what goods will be most popular among
and best suited to the needs of that class, A
wholesale salesman should not try to load up
a retail dealer with goods not suited to the
latter's trade.  If this is done the retailer
will meet with disappointment and loss, and
in consequence of dead stock will be unable
to meet us payments.  Iisgust at his own
bad judgment will be mingled with distrust
of the salesman who induced him to take the
unsalable goods, and he will thereafter huy
clsewhere.  Thus the retauler is injured and
the wholesaler loses a good customer. Al
this may happen when the goods causing the
trouble are really fisst-class and sold mt a
reasonable price: the difficulty lying in the
fact that the wholesale salesman cither did
not know or did not regard what the real
interests of his customer required.

All wholesale salesmen of experience un-
derstand perfectly well that, having once won
the confidence and patronage of a retait
dealer, he is influenced to a great extent by
their advice and recommendations. It fol.
lows, then, that these should be offered intcl-
ligently and in the strictest good faith, with
an camcest purpose on the part of the sales.
man to subscerve the best interests of his
customer. Their interests are identical. The
more goods the retailer sells the more he will
purchasc froin the wholesale house which has
won his confidence. A bill of goods which
is unpmftable for him to buy is unprofitable
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RAPHAEL TUCK & SONS'

SUPERB LINES OF

KMAS vei vs CARDS

AND BOOKLETS.
WARWICK & SONS,

TORONTO, - - ONTARIO,
AGENTS FOR THIS CELEBRATED FIRM

Wish to notify the Trade that their Travellers
will start out early this month with

Complete Lines of Samples of these Magificent Goods

From the high standing obtained by RAPHAEL TUCK &
SOXNS in the production of
THE MOST ELEGANT CARDS, NOVELTIES AND
BOOKLETS EVER PUBLISHED,

It would be prudent to WITHOLD ORDERS UNTIL THESE
SAMPLES ARE INSPECTED.

The Religious Tract Society

56 PATERNOSTER ROW

LONDON, - - - ENGLAND

ARE THE PUBLISRERS OF

THE LEISURE HOUR
THE SUNDAY AT HOME

THE GIRL'S OWN PAPER
THE BOY'S OWN PAPER

Each Sixpence Monthly
AND OF SEVERAL THOUSANDS OF

Books - for -~ All - Readers

AT ALL PRICES, FROM ONE PENNY TO ONE YOUND.

EXPORT TERMS ON APPLICATION TO TRADE MANAGER

BUNTIN, GILLIES & CO.,

= === ==

HOLESALE ﬁﬁf{ﬁl{g ¥

AND

. :: PAPER DEALERS:

(===,

C_C.C_C.CIZ.C_:

[ITAMIIL'TON, -

-

i ONTARIO.

===

===

NOTE PAPERS --Clyde, Windsor, Qucen Anne and French Linen.
TRACING CLOTH.

DRAWING PAPERS.

Envelopes te match.
ROLL MANILLA,

New lines Leather Goods, Purses, Wallets and Mano. Books.
WEDDING STATIONERY —Beat goods in the narket,
STAFFORD'S, STEPHENS and UNDERWOOIY'S INKS.

TOOTH PICKS. Hard and Soft.

TOILET PAPERS: Full line, Roll and Fackage.
WRAPPING PAPERS of all grades kept in stock, in regular sizes and weights,
. Special sizes made to arder.
STEEL PENS GILLOTTS, MITCHELL'S and the cclebrated GILLIES scries.

LEAD PENCILS  Leading hines of best manutactures of both German and A\merican.
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for the wholesale house to sell to him, and
vice versa. I fact,a trunk and branch rela-
tionship exists between a wholesale house
and the retailers whom it supphes, and the
policy of the wholesale salesman should be
to cement more and more closely that réla.
tionshp, and stiengthen the ties of confidence
and fniend<lup between the two, alwiys has
mg in vew the interests of the buyer as well
as those of his ewn house,

1t 1s essential that the wholesale salesman
should be thoroughly posted respecting the
inanaial <tanding of s customer. Upon
this pomt depends to a gicat eatent s suc-
coss i the art of selling goods, It requires
bule tact or ability to sell goods to a cus-
tomer who is bent only on getting all he can
on credit, without due consideration of the
matter of making payment when due. It
may. however, require considerable tact to
prnpcrly treat i customer whose mtentions
are honourable, but whose resources, abilny
or eapenience are limited I a buyer s
known or suspected to be dishonest, sell o
ham for cash only.  If necessary, tell him
frankly that you do not know lum to be a
man whom you can afford to carn, and that
vour 1ule s to extend credit to those only
whom you can depend upon. I vour cus
tomer isworthy of credst up to a it whach,
hanerver, you do not wish to pass, mad
what, to a good salesman, 1s second nature,
pushig  goods upon ham. Endeavour o
furmsh hun with what he seally needs, and
to satnfy lim, without pomng beyond the
hmu tned for hus credit. But should it be
necessary, tell ham plaindy but an o frank and
friendly way, that at present you do not wish
to carny hun for more than a jven amount.
If he v a sensible man, he will ke no
offene e, and f he iy 0t a sensible man, it s
unsafe for vou to carry hun on your hooks.

Selling goads by trvelling salestmien with
~amples s expensive, but long expenendce has
shown it to be the best method for wholesale
dealers m many haes,  The sample tsunkaf
praperly prepared and packed. is the whele-
~tle establishiment in mantature. 13y ats ad
the country dealer s conducted throagh the
b store i the aity, from the basement 1o
the highest story, and is able to make selec-
twns s antelbgenth as af he had pad s
fare to the an dand was personally present
in the establishiment he isdealing wath. - The
salesman should ~ee that hus sample trunk s
complete, neatly and systematically arranged
and  that samples correcth 1epresent the
stk He should acquure facility i display-
my them, m desanbing grades, qualities,
et and g prces. The stationary or
tavellmg wholesale <alesman sheuld keep
complete price books and post them as often
as the pranesaay The memory should not
be depended upon without thewr ud.

THE RETAD SALRSNMAN,

Muchof the foregomg apphies to the et
~alesmuan, espeoalhy i vepard to fambant
with stk anpd prnies and the jovmg of
stedit He \huuh‘ be perfecthy tamahar with
the goods he handles and wath the prices at
shich they should be sold I his emplover
deemis 1t best to ginve lnm the “oos mark,
as will generallv be the case af he proves a
sod hand, sumuch the better He should
Know evactly where to find any arte e called
tor Tune v money 1o hover and  seller
ahike. and the time loat By both whide etk
o hunting for sone antnlde dor whuh a oo
tomie? s wartinge often amounts e 4 heany
peiientage otats salue s thus e esan
for o tetad s detk (o be onderdy and methud
valto astrst degtee an hamdbing ns stk
He must at oniee 1etam to ther plues on

shelves or in drawers, etc., the goods he has
been showing a customer, and he must do
this in such a manner as to prescrve the
stock in perfect order. A failure to keep the
stock in order and the goods in their places
and neatly arranged is possibly the most
common fault of the retail salesmen, To
avord it he must put an the spare moments
between customers in arranging  shelves,
drawers, showcases, cte, and in so display-
ing the goods as to cause them to appear
rew, fresh, varied and attractive. A retail
salesman who can and will keep the gomds
arranged and displaved to the best advan-
tage will command a high sabury and will be
a favourite with customers,

QUALITIES NECESSARY IN VLL SALESMEN,

Be industrious ; exert yoursches actively
to show goods to customers and to find
what will suit them.

Be patient ; preserve perfect equanimity,
even though your customer appears trifling,
fastidious, or exacting.  Sincere eflorts on
vour part to please him will win in the long
tun.

Be polite : under no circumstances speak
to or treat a customer with impoliteness,
Ta do ~o is to make a mistake imeacusable in
itsalesman, Your politeness to customers is
money ta your employer, and is one of the
considerations for which you are paid a
salary.

Be cansiderniite of poverty 5 do not try 1o
~ell 4 poor person a more expensive article
than he can afford to buy, By o doing you
may wound his feelings, and cause him to
aod voun future.  Ruther try to st him
with an arucle within Jus means. If aou
succeed he will iry you apain.

Be attentive to small purchasers @ if a lady
wishes only a spool of silk, and you politely
furnish her with the shade desired, she will
come to you when she has a larger purchase
to make.

e truthful ; never resort to deception n
representing the quality of the goods you
sell.  Truthfulness is in a sadesman a virtue
which wall soon begin to tell ina pecunian
as well as a moral way, for people will flock
ta the clerk whose word they know they can
depend upon respecting the value they are
getting for their moncy.

Be honest ; not merely because honesty is
the best policy, but because swithout it life is
« faulure, though wealth flow in to the amcunt
ofmillions, and the world lavish its honours
and applause.  The most hopeless and con-
temptible of bankrupts i~ the man who has
lost his honesty . and the most useless to all
cmplovers  the one who is most eapensive
while least worthy of a <alary, who is most to
be avevled by customers and abhorred by
merchants s the dishonest salesman,
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S A T
BARKER’S

SHORTHAND  SCHOOL.

45-49 KING ST.EAST
TORONTO, - - ONT.

E. BARKER was Principal of ihe Shortband Institute
ot the Canadian Baswness University for over five years.
Nearly 2oo pupals of that Institution, a large proportion of
whom &1l excellent situar.ons in all parts of the Dominion
and the States, are the best testimonials that could be
aven.  This School offers better advantages than before,
toth in cfficiency and terwos.  The Type Writing Depars
tment, onder the management of

MR, CEORCE BENCOUGCH

Agent 1or the Remingion Standatd, is the best that the
vountry affords,

Far all particolars apply for circulars,

SEASON ::: 1884,

4+ F bttt

THE

STANDARD

BASE BALLS

In place of any elaboration on the merits
of these Balls, we ask the favor of an order
for a

SAMPLE BOX, - Price $5.00

And which you may return at our expense, if
on prompt examination they do not meet

vour fullest approval.

THE TORONTO NEWS (0.

42 Yonge Street

TORONTO, - ONT.

P.S. --We are Sole Agents for Canada for
H. & F. celebmted Nmas Cards, Booklets,
clc.

Don’t order untit you have seen
our Finished Samples.

B. MARCUSE, Montreal

My new samples for the coming
season of

CHRISTMAS CARDS

BOOKLETS & NOVELTIES
L are complete and in the hands of my
travellers,  Please wait for them it
- yYou want

, | Salable Goods, Original Desigos and Good Value.

mnCOIP>I

In Faney Goods 1 am showing the
largest and most beantiful line cver
SL imported.

Trade supplied by Daris Lawreace Co., Canadian Agls., Meatreal.

WM. BARBER & BROS.

Paper Makers
GEORGETOWN, - ONTARIO

Book, News and Colored Papers
JOHN R. BARBER

Jonx L. Bratsix,

Sik Atvaaxoer Cawrvuetl,
Pr ico.Pres.

csident.

Boiler Inspection and Insurance Co.

OF CANADA,
CONSULTING ENGINEERS KD SOLICITORS OF PATENTS.

Trade Marks Registered,  Copyrights
for Labels, Ete., Obtained.

No.2 Toronto Street, TORONTO.

G. C. ROBR,

Chiel Engincer

A, FRAZER,
Sec’y Treawurer.

MUSIC.

The Trade Only Supplied

Cataloguc ot over 20,00 dificren? picces of Sheet Musie,
and ovee 300 diffcrent Music Rooks, Methods
for all instruments

Piano and Vocal Folios of all kinds, Band
Stands, Blank Music Books and Music
Rolls, Spring'Back Folios, Paper
cte., ete.

PUBLISHERS OF
Bellak’s lmproved Piane Mcthod No. 2, Tne
proved Royal Songs of Scotland, and
New 110 Songs of Scotland,

THE W. F. SHAW CO.
8 Johnson Street, - TORONTO.

- ot

-

.- e
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FodAuna I Suckhing & Sons, Toronte,
m

4786 < Bolego,” Wordsby Mis LW

Harrron Muac by Fodunae 1 Suckhing
& Sons, Toronte, Out.

4787, v Tell Me, star”
by W. €. Music by Fo d'Auria,
X Sons, Toronto, Unt,

4788 \Why 27 Englsh Arrangement by
Mre | WL F Harrison, Music by F.odiAaria,
I Suckhng & Sons, Toronto, Ont,

Revene. Words
1. Suckhng

47589 LaZimgata’ Spanssh Gipsy Song.
Words by Pender Biooke. Music by P Bu
calossr. Chappell & Coy, London, Eagland.

4795, * Wanter Pleasures.” Polkade Salon.
By Charles Bohner Lo Suckhing & Sons,
T'oronto, Unt.

4590, Chanson  Canadienne ™ Sounds
fiom Home  An and vanations, By E.
Mallony. [ Suckling & Sons, Toronto, Ont,

$707. **The Grenadiers.”  Polka-March,
By Theo. Bonheur. . Suckling & Sons,
Toronto, OInt,

4813 ** The Curfew Bell” Comralto Song.
Words by Longfellow.  Music by C. A K
Harriss. 1 Suckhing & Sons, Toronto, Ont.

4798. * Mirth and Music® Arranged by
Gustave Roder, 1. Suckhng X Sons, Toronto,
Ont.

ART, ADVERTISING, ETC.

4737 Brownlee's Indexed Railway and
Guide Map of Matmtoba™  James Harrison
Rrownlee, Brandon, Man.

A faney goods store 1s 1o be started by M.
Beatly mn connection with Woods' Fair of
Kmgston, Hahfax, London, Hamilton, ctc |
at 334 Yonge Street. The Palaski Democrat
says of Mi, Beatley . W, HL Bently, en-
Deputy Shentl, and for thirty-four years a
resident of this vllage, has decided to lodate
at Toronto, Canada, where he will engage
the mercantile business  There can be no
question about Mr. Bentley's success, for his
cypencenice as a wholesale merchant in New
York, as a commeraal traeller and as con-
neuted withseveral businesstimnsimthisvallage
shows that tie thoroughly understands trade.
Mr. Bentley alvo made a good Deputy Shentt,
Ins sucvess at making collecions being quite
remarkable. The gentleman has been quite
scive as a member of the Congregational
church of this village, holding  posiions of
honor and trust therein. Last Sunday s
restgnation as supenntendent of the Sunday
Schoul of that chureh was tendered and ac
copted amud general regrel. Mro Bentley
with s famihy evpeats 1o remove o Toronte
about the muddlc of May, where he has already
leased a store of 238113 feet i size, with twe
floars above  May success attend him.

L 1L Nonon, droggist, of Hamilton, sold
out lits business caaly 1 the month,

The creditoars of 1. Capewell, the wholesale
and retad deader in fancy goods, tins, jewelry,
cte, and who had stores i Guelph and
Renfrew, as well as twoan Toronto, are feel-
my very sore over the small returns they are
likely to obtan from the estate. “This firm
lits been i business but a very short time,
and 1t s somewhat dificult to understand
how goc. of every $s worth he owed could
have ran avay o such a short time,. We are
not posted m the particulars of the cise, but
have very ltle sympathy for anyone who
does not ery halt long before he has run his
business down to such depths.

.. A, Foruer and Nore Robillard lately
started a funcy goods stote in Montreal under
the firm name of Fortier & Co.

Fans of a fugher grade than usual have
sold this spring.

‘The more expensive lines of opera glasses
are i demiand, while the cheaper grades are
very slow,

Music boves are having a far sale, especi-
ally in the lines ranging from $10 to 313,

Bisque and China figures are asked for
everywhere, the trade having sold out their
stock last year very completely.

Glass vases are being  shown in grem
variety, and the novelty of the styles s quite
astonishing.

Plush goods are more the favorite than
cver this year, though chamois cases may
detract from them a litde. The chamois
goods are hand panted and look very rich.
In plush goods the great sellers have faney
designs pressed i them, which add greatly
to their beauty.  Silver fittings are all the
rage. Theyare serviceable though not cheap.
The great demand, however, is for white
noods,

Sohid leather travelling casesare every year
becoming more popular. Those whadomuch
travelling require senviceable articles to stand
the wear and tear, and there is nothing that
wall equal m this respect a well sewn flexible
leather casc,

The American thenmometer makers have
combined and have mised the prices of their
goods, resonting to the pernicious system of
discounting according to quanty.

A new firm i fancy goods has started up
. Montreal under the style of Martin &
Dulude. We wish them every sitcceas in
this venture,

N. S, Hardy, of Quebee, has found a part.
ner i AL AL Dube, and in future the French
books, omaments and  fancy goods will be
sald by AL AL Dubé X Co.

F. L Aadrius, the Orono fancy goods
dealer, was burned out with three other store-
keepens on the 9th Apnl. His stock was
valued at $£2,800, but was only insured for
$1,0000  Every dealer should insute at least
scventy-tive per cent. of the value of his stock.

PLUM !

PLUSH!  PLUSH! |

Gur Saanples are now complete, and we
have this to say :
1st. The ASSORTMENT is larger
than ever before.
2nd. The STYLES are more novel
and artistic.

3rd. The PRICES are far ahead
of last year.

We would ask the trade not to be beguiled
into placing their orders until they have scen
our goads, for we are posted on all the prices
bemny asked, and guarantec ours to be con-
siderably lower, while we are showing styles
never dreamt of by a designer before.

We do not buy our samples but make
them all ourselves, and can therefore promise
that our goods will be cqual to or better than
the samples shown.,

When looking at samples please note that
we use a higher grade of plush than any of our
competitors, and control entirely for Canada
the best fittings that are made.

OUR IMPORTED FANCY GOODS

are arriving every day, and as soon as they
We
have given special care in the selection ot

are all in the travellers will start out.

our imported goods, and feel certain that the
trade will show their appreciation of our
cfforts.

We are every day increasing our line of

DRUGGISTS SUNDRIES,

which we are bound to make the most com-
plete in Canadit.  In combs, hair brushes
toth and nail vrushes, and sponges, we
invite the closest comparison with any similar
goods in the market to-day.

The Hemming Bros. Co.

(Limited)
20 ADELAIDE ST. E, TORONTO.
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\iss G, Rodgens is retiving fiom the fancy
_oods business in Hamlton,

A WO Ball,
old out.

the Toronto Druggist, has

French purses are in greater demand than
aver. The local purse makers, however, claim
1o be kept busy.  Notwithstanding the 30 per
« ent. protection a great many American purses
wmd pocket books are imported into Canada,

Floral designs are used in much of the
ornamentation in bon-hon boxes.

C. M. Tavlor & Co, report a large sale of
Heidleberg's cards in Eastern Ontario,

Rabbits of gold bronze are now out as
Easter favours, in line with the old German
dea.

Pretty favours for the “(.Lnn.m ire made
ol a single band of rich ribbon, upon which,
fastened by a bow, is it violin, a camp-kettie,
a flute, a harpsichord, ete., all in fine gilt,

The Art Stationer says: A substantial utility
1~ combined with chaste beauty in many of
the plush and satin stationery cases now in
vogue. The paper being used, the box pos-
~esses value as a handkerchief, jewel or glove
casket.  Some new shades now in vogue in
Paris might be utilized with profit and orna-
mented at the taste of the producer.

‘The samples of Dutton’s celebrated book-
lets produced by Nister have just arrived.
They fully sustain the well-known reputation
of this publishing house.

C. M. Taylor & Co. are publishing a scries
of illustrated Christmas booklets in fancy-
shaped designs with appropriate verses.

While we regret that the information given
us about the relationship of Mr. J. R. Saun-
ders.of Halifax, tohis mortgagee and assignee,
Mr. Hobecker, was incorrect, we cannot help
thinking that that gentleman has unncces-
~arily worked himself up to & great pitch of
excitement over it all.  His remarks about
confederation are uncalled for, and as for his
matto of * Nova Scotia for Nova Scotians ™
we think his practice has quite equalled his
preaching in that he bought goods from
Quchee and Ontario houses and after his
failure, according to his own statement, it
appears that all the preferences were held by
local men.

J. S RUSSELL,

ll X ANCY
INE FGOODS

All the Newest Lines in

PLUSH, BRASS AND LEATHER NOVELTIES.

Walking Sticks of Every Description.

Guld, Sitver and Steel f.aces, Fringex, ctc, for Regalia
and Dress Trimmivgs.

Kataral Indian Coods, Moccasiag, Snomshoes, Tebogaus, ele.
110 BAY ST, TORONTO.

BUY THE

RED -
ETTER

QERIES

—t OF 1 —-

Select Fiction

NEW ISSUES.

No. C(nls
52. THE PRETTY SISTER OF JOSE 2
By Frances Hodgson Burnett.
ste LIGHTLY LOST .. ..c..coinn o 30
BBy Hawley Smart,
soo MEHALAH........coiniiiienl, 40
By S. Baring Gould.
19. THE GIRL FROM MALTA...... 30

By thie author of The Mystery of 2 Hansom Cab,

48. LANDING A PRIZE............ 30
By Mrs. Edward Keanard.
36. THE MADDOXES «............. 30
By Jean Middlcmass
37. A CROWN OF SHAME ........ 30
By Florence Matryatt.
38. THE LADIES GALLERY ...... 40

By Justin McCarthy and Mis. Campbell Pracd.
39. THE MATCH OF THE SEASON 30
By Mrs. \ex. Fraser,

40. LONG ODDS ..ovviiiiiiiiannne 30
By Capt. Hawley Smarst.
41. THE MAN HUNTER . .. . 30

Hty Dick Donovan,
42. ENGLISHMAN OF THE RUE
CAIN ittt tttea s inaans 30

43- IN EXCHANGE FOR A SOUL.. 30
By Mary Linskill.

34 DOLLY .. it 25
By Justin McCarnthy,

45. ST. CUTHBERTS TOWER ..... 30
By Florence Warden.

46. A FALSE SCENT .......... ... 23
By Mrs, Alexander.

47. JOHXN HERRING ...... ....... 30

By Rev. S, Baning Gould.
ONLY ONE SIN ......... ... 23

By Bertha M.Clay.
—0

The Toronto News Company,

TORONTO AND NIAGARA FalLls;

The Montreal News Company,

MONTREAL

Publishers® Agents,

JULIAN SALE

AND COMPANY,

MANUFACTURERS OF

Fancy Leather Goods

TORONTO.

POCKET BOOKS,
PURSES,
LADIES' SATCHELS,

BILL BOOKS,
CARD CASES,
MUSIC ROLLS,
FOLIOS,
Memorandum Books,

ete., ete.

SAMPLE ROOM :
20! Front St. East.
FACTORY :

169 Bleeker St.
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72 & 73 Coleman Street, City,
LONDON, April. 1889,

“ My Soul's in arms, and eager for the fray.”*—Skakespeare.

GENTLEMEN,

In the designing of our CHRISTMAS and NEW YEAR CARD Collection for
the forthcoming Scason we have acted upon three distinet resolutions to form the main pivots
upon which should resolve, and the due carrying out of which should distinguish, our Christmas
Cards for the Season 1889-go. These resolutions were- -

Firstly : *NOVELTY !
Secondly : *NOYELTY 11"
Thirdly : “NOVYEL LY 111"

With the talented aid of what we may justly term a brilliant staff of Designers, Artists and
Lithographers, followed by an enthusiastic and well-disciplined army of Printers, Engravers,
Iie Sinkers, Embossers, ¢t we have endeavoured to carry out these resolutions by dashing
charges against conventional styles, by Yold reconnoitring of hitherto unexplored ground, and
by danng cfforts at still further advancement upon some of the more remarkable of our former
SUCCEesses.

These tacties, carried out by the most approved methods of modern artfare, have combined
towards the completing of a Christmas and New Year Card Collection which will, we believe,
carry evervthing before it, and take both Trade and Public by storm.

‘To atempt enumerating the results achieved were futile, because the contents of six bulky
volumes, m which the 3,000 and more new designs are sampled, defy compression within the
limited space of a circular,

The Cards humorous and the Cards shaped, the Cards monochrome and the Cards coloureds
cmbossed Cards and flat, the Iridescent Sernies and the private Cards, the Gem Panels and the
Mizpah Canls, the Rustic and the Frosted, the Folding Scries, the Crayons and the Booklets,
which crowd the pages in ever-varying and endless profusion, will be inspected by every Dealer
thraughout the world whe has the slightest regard for his Card trade before he starts placing
his scason's orders ; thercfore let the Cards speak for themselves.

Upon one further punt only will we permit ourselves a passing reference, and that in order
to allay the nustaken idea we have found held by some less experienced dealers in distant parts
of the world, who imagine that because the reputation of our Cards is world-wide, they must
necessarily be high-priced and expensive.

Nathing can be more fallacious.  True, we have Cards up toa Guinea each, but our assort-
ment of Cards at One Penny 1s no less unequalled for quality and popularity than our Three-
penny, Sixpenny or higher prived Cards. We cater for all classes, and the requirements of all
receive equal attention at our hands.

The Collection now completed, and with the stamp of our three resolutions visible on cvery
Page. is cosmapolitan, and, we believe, unapproachable.  The varicty is unprecedented, the
value remarkable, while designing and printing vie with each other for supremacy. .

We apply for your endnnement.

Yours faithfully,

Ivaphael Tuck & Sons.



