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NORDHEIMER

Player- Pianos

Put within reach of NORDHEIMER dealers a player
retailing proposition founded on a policy of seventy-five
years duration. Knowledge and skill, coupled with
patient, persistent effort for three quarters of a century,
have achieved the desired result in the modern Nordhei-
mer instrument.

Nordheimer progress is further emphasized by the
firm's removal of head offices and warerooms to the new
building at the corner of Yonge and Albert Streets,
Toronto, which has been illustrated and referred to at
length previously.

The Nordheimer Agency will lend dignity and
refinement to your business, and assist you in securing
the patronage of the Profession and the better class
of trade.

Write for Catalogue.

The Nordheimer P“i.% Co., Ltd.

Head Office, 15 King St. E., Toronto

Branches and Agencies throughout the Dominion

The

House of Nordheimer
Established 1840

. el .
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market that stay “anchored" in the

dealers’ stores. 'nw_v are neall)‘ de
signed and well finished, but they haven't the
right quality of tone. On the other hand,

MartinQrme
Player - Pianos

are brisk sellers, because they have the same
identical quality of tone that Martin-Orme
pianos possess, They have the same “Violo-
form™ construction, the same quality of
material and workmanship.  They are, in
truth, Martin-Orme pianos, with the addition
of a marvellously simple player mechanism,
which plays with a life-like touch.

’ I ‘HERE are many player-pianos on the

MARTIN-ORME STvLe k PLaver Piano

The Martin-Orme

Manufacturers of Pianos and Player-Pianos of the Highest Grade only.

Ottawa,

Player-Pianos

That Sell

MARTIN-ORME STyLe “RB Pravir Piano

Martin-Orme Quality stands for all

that a musician can demand in tone

all that an artist can desire in case-

beauty-—all that an expert can require

in material and workmanship—all

that a buyer can obtain in value for

the money.

To Dealers

If you are looking for a larger oppor-

tunity, write direct to us. We have a

good proposition to make to piano

dealers in territory where we are not

actively represented.

Piano Co., Ltd.

Canada
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We Both Lose Money If You Are Not
A Doherty Dealer

Every progressive dealer stocks pianos but when doing so he has to select a Piano that
produces a reliable profit.

You cannot get better results then those produced by the

DOHERTY PIANO

This is a Piano that is strictly high grade in every detail, a Piano that has been endorsed by
the world's best experts. It has been subjected to every practical test, and we know that it is
the choice of those who want the best.

Other dealers are reaping splendid profits. Why not you? Investigate.
Write us to-day for Catalogue and Prices, then you will realize
Doherty Superiority.

World renowned Doherty Organs leaders for forty years in Church and Home.

Established 1875 'ED[]PI' tg ]Hiann Qlﬂ. 'Eth.

Over 70,000 satisfied Head Office and Factories:
Owners of Doherty CLINTON, ONTARIO
Instruments 5
Branches:
WINNIPEG, Man CALGARY, Alta. EDMONTON, Alta.

_
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MORRIS PLAYER PIANO

The Karn-Morris Piano &

TRADES JOURNAL

Few need be strangers to the world’s
wealth of music with the Morris Player

on the market at the Morris price.
e ———————————————————————
= ]

The musical life of our Canadian people
is being revolutionized by the player
piano. No greater factor finds place in
working out this process than the Morris
Player, for it offers the ordinary home a
truly great instrument which everyone
may play—and play what they will—at
a price easily within the financial reach

of most householders.

The Dealer’s terms are most attractive

Organ Co., Ltd.

Head Office - WOODSTOCK, ONTARIO
Factories—WOODSTOCK and LISTOWEL

Behind every finished piano ready to leave our
factories is this Karn-Morris idea: To create by
the sale of that instrument a steadily recurring
consumer demand for similar goods Such a

standard permeates every detail

Perfection in design is attainable without ex-
cellence in construction. Perfection in materials
does not of necessity mean a life-time's endur-
ance. But perfection in detail is a combination
of all essentials. That is the basis upon which
the Karn-Morris idea is worked out.

The Karn-Morris agency steadily
increases as a valuable asset.

%

The Piano that makes many friends—
and keeps them.

KARN PIANO LOUIS DESIGN
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What Piano Shall I Buy?

asks the Customer

The Gourlay comes as a real solution
to this important problem—musical
pleasure and education in the home.

€ On the purchase of a
piano depends perma-
nent satisfaction and
pleasure, or disappoint-
ment and regret. It is
therefore an investment
that requires most care-
ful thought and investi-
gation.

g The thousands of
Gourlay owners through-
out Canada are the most
enthusiastic supporters
of the Gourlay tone-pro-
ducing qualities. It
retains its intrinsic value

winning true and sym-
pathetic friends wher-
ever it is played or heard.

¢ The marked success
which gives the Gourlay

piano a recognized place
among the best grade
pianos of the world, is
based on detailed perfec-
tion of workmanship,
and finest qualities of
materials, [Each stage
of construction reflects
the highest human skill
in piano making.

q The cost of manufac-
ture has always been a
secondary consideration

first and only thought
being given to quality
and perfect workman-
ship.

g You can make no
mistake if you sell the
Gourlay.

Gourlay, Winter & Leeming
188 YONGE ST.

Canada

Toronto
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The

Sustaining Frame
(Metal Back)

an outstanding feature
in the structural
superiority
of the

BELL PIANO

Note the difference between
it and the old fashioned
wooden back

Thousands of Bell Pianos
in use fitted with the Sus-
taining Frame stand to
prove its superiority.

Travel where you will at home
or abroad you will find the name

BELL

a leader in the realm of music

IF YOU WOULD HAVE THE BEST
IT MUST BE A “BELL"

The Bell Piano & Organ Co.

Limited

Toronto, Ont. GUELP H London, Eng.

Enquiries invited from
Dealers in open territory
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GEO. W. STONEMAN & 0. |
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross bznding stock.

845-861 West Erie Street
CHICAGO, - ILLINOIS.
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STERLING ACTIONS & KEYS

- LIMITED
TORONTO NOBLE STREET CANADA
MANUFACTURERS OF
Sterling Sterling
Piano Actions Piano Kevs

This is the oldest piano supply manufacturing house in Canada
and the products of this factory have a reputation for durable service
that dates back to the delivery of the fir action.

The Sterling Individual Brass Flange Action

has strength and durability above the requirements that will be put
upon it. In the event of a repair being necessary the work is done
easily and quickly. This action is especially adapted to meet the extra
work put on the action of a player piano.

For less costly instruments the Sterling ordinary wood flange
action will be found to possess all the advantages of high class ma-
terials and accuracy in workmanship.
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MENDELSSOHN Plano Co.

HIGH GRADE
UPRIGHT AND
PLAYER PIANOS

Charming tone quality.
Artistic cases of origi-
nal designs. Used and
endorsed by leading
Conservatories  of
Music. Appeals to the
refined and cultured
musical public.

Agencies in all the
leading cities of the
Dominion,

Correspondence with responsible dealers
solicited.  Werite for Catalogue.

Factory and Warerooms:

110 ADELAIDE ST. WEST
TORONTO, CANADA

NEW StvLe E™ 88 NOTE PLAVER PIANO IN MAHOGANY

NEWCOMBE INSTRUMENTS

NEVER SUFFER BY COMPARISON

OU cannot recommend to your customer
Y a piano that is too good. We figure
we can produce a piano that is too

good. .IAIIUS the N(‘W('()"]b? d(‘a](‘r errP.‘i(’an
the goods in the making of which quality
comes first—first not in a general theoretical
way but actually in each instrument through §
every step of its manufacture.

ONLY NEWCOMBE PIANOS HAVE
“HOWARD PATENT STRAINING RODS "

which counteract the great strain of the 228 Strings.

They give strength to the Pianos By relieving the
immense strain of the

stiings they make a better tone
possible They are of the best steel, handsomely nickeled
and are an ornament to the instrument, and they do not add
extra cost to the Piano.

Style 20

THE NEWCOMBE PIANO CO. LIMITED

Head Office ESTABLISHED 1870

359 Yonge Street TORONTO, CANADA 121131 lrl:il':royndl Ave.
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The Universal Music Company
of Canada

are pleased to announce two important changes to take effect with
the publication of the July Bulletin:—

FIRST

METROSTYLE-THEMODIST and METRO-ART (hand-
played) music rolls will replace the Themostyle, Themo-Art and Uni-
Record rolls and the entire catalogue of these justly famous rolls will
be open to the Canadian trade.

SECOND

A reduction of from 40 per cent. to 50 per cent. will be made
in the list prices of the various classes of music, and Metrostyle-
Themodist and Metro-Art rolls will be available at the same prices
as “Universal” and “Uni-record.”

New catalogues are in course of preparation and will shortly

be available.

The Metrostyle-Themodist Popular Edition Music Roll

will make its initial appearance in the July Bulletin. This
is a full length roll, having metal adjustable Aanges—the
Metrostyle ph g line and Th dist accent perf. 8
It is a roll that is perfect in every detail and retails at
thirty cents net.

The Universal Music Company

The oldest and largest Music
Roll Company in the world.

10%, Shuter Street, . Toronto - Canada
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One Direct Route to Piano Profits
is the Wright Piano—Endorsed by Owners

Outstanding Value among I WRIGHT PIANOS increase retail trade

“Made-in-Canada” Products Increased trade means more proft.  More

profit permits expansion Expansion means

still more profit Don't procrastinate over
allying yourself with the WRIGHT line

Our range of designs—each one with the

distinctive Wright tone and construction

permits your customer to choose according

to his tastes.

Our prices and values simply can't be

beaten

Wright Piano Co.,Ltd.

STRATHROY - ONTARIO

Style 65

THE GODERICH ORGAN CO,, LIMITED

GODERICH - CANADA

MANUFACTURERS OF

ORGANS

For HOME
SCHOOL and
CHURCH
We also make

High Art Cabinets for )
Player Pianos
Talking Machines
and Phonographs
Piano Benches Piano Stools

We own and control the PATENT ANGLO-
AMERICAN RECORD CABINET

We employ no Travellers, doing business
by mail. Order just what you need.
We can ship promptly.

Ask for our Catalogues and Prices

NEW CHAPEL ORGAN

ﬁ
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PROTECTION

is secured by handling Evans Bros. Pianos and Players

to obtain better value

Against Dissatisfied Customers

I'he

same amount of money you have to ask for an FVANS

BROS. instrument cannot be invested anywhere in a plano

You make a return to your customer

in absolute honest quality of dollar for dollar

Your first step is to get an Evans Bros. sample on your
floor. It will back up every one of your statements about

excellence of tone, and construction; and the price will

clinch the deal
Don’t Delay.

Piano and

Evans Bros- Manufacturing

INGERSOLL n %

Co., Ltd.

ONTARIO

Bohne Hamn

'rs and Strings

VERY set of Bohne Hammers
E that goes into a piano has at
ts back the Bohne reputation.
You pay for first-class quality in
every part, in every material used,
but Bohne reputation costs you
nothing.  Bohne workmanship is
an axiom in the trade,

BSOLUTELY A Strings are
A necessary to secure the re
quired tone.  Upon this fact

is based our policy of buying the
finest materials obtainable for Bohne
Strings and making them up with the
utmost skill and care. Bohne Strings
take the lead like Bohne Hammers.

W. BOHNE & COMPANY

516 Richmond St. W,

Toronto, Canada

134th Street and Brook Ave., New York
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THE HAINES BROS. PIANO

HAS EVER BEEN THE ARTISTS' CHOICE

PLAYED AND ENDORSED
by such world-famed musicians as

G. CAMPANARI LEON ROTHIER
PUTNAM GRISWOLD MARGUERITA SYLVA
MARGARET ILLINGTON BOWES

Adelini Patti used a Haines Bros. Piano for over forty-two years, and it is still in good
tone and touch.

The progress of the Haines Bros. Piano for three-quarters of a century has been a series
of brilliant achievements, culminating in the superb product of to-day.

Manufactured in Canada by

Foster-Armstrong Co., Ltd. Head Ofice: 4 Queen st.E, TORONTO

J. W. WOODHAM, General Manager. E. BIRCH, Factory Supt. J. BETZNER, Accountant.

In the manufacture of

Piano Hammers

AND

Piano Strings

Our Aim Is
Perfection

D. M. BEST & CO.

455 King St. West
Toronto - Canada
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IMPORTANT
PRICE REDUCTION

Solo-Artist Records

and

Solodant Music Rolls

In line with our policy to always give
the music trades of this country the great-
est possible efficiency in delivery, quality,
and price we now announce the new price

list of
OTTO HIGEL

SOLO ARTIST RECORDS
AND
SOLODANT MUSIC ROLLS

which became effective July 1st, 1915,

The retail prices are as below:

$2.00 Roll to be Sold for $1.40

1.75 1.25
P i Sl AR
I .85
1, i il = 70
" Jaitlet i 33
- IR A 33

THIS 30 PER CENT. REDUCTION

will cause a big increase in music roll
sales, and in sales of player pianos. The
dealer can continue to give his customers
the same high quality, correct arrange-
ments and make more money.

STAR MUSIC
ROLLS

Clean Cut Perforations  Good Paper
Spooled - Boxed -Labeled—Music
correctly arranged Retails at

25 Cents

The Star Music Roll

is the newest product of the Canadian
player field. It is cheap, only in price.
The retailer can recommend it. The Star
Music Roll will not injure the Player
Piano as cheaply made rolls do. The
perforations are clean cut and will not
choke the instrument with paper lint.

Better order the entire list as per the
July Bulletin. The 62 pieces include
such popular titles as:

Over the Hills to Mary
Song of the Allies
Highlanders Fix Bayonets
Cavalleria Rusticana
Humoreske

The Rosary

When My Ship Comes In
Little Bit of Heaven

It's Tulip Time in Holland
Maple Leaf Forever
Everybody Rag With Me
Coronation

For King and Country
March on to Berlin

THE OTTO HIGEL CO.

LIMITED

Toronto - -

Canada
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS,

CLOTHS, PUNCHINGS, HIN

GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESP

HAMMACHER, SCH

ONDENCE INVITED

LEMMER & COMPANY

NEW YORK, since 1848

1th AVENUE

and 13th STREET

PATENT NOTICE

Canadian Patent No, 124668 for musical apparatus owned
by the Cable Company, Chicago, US.A. The nminal working

of the invention has commenced and the inveation is for sale “Superior” Piano Plates

or use at a reasonable price. John H Lendry, Bank
Hamilton Buildings, Hamilton, Canada

of

L.J. MUTTY CO., c;i Boston, Mass,

We manufacture fine caleader coated silks and nainsooks
for Pouches and Pneumatics, and special fabrics for Bellows
of every description.

Every kind of RUBBER TUBING is represented in our
line including extra large sizes covered with HEAVY FRIC
TIONED TWILL, which is designed particularly to prevent
splitting over connections

SAMPLES and PRICES furnished on request

wwmmmmmaww*!

THE

. | SUPERIOR FOUNDRY CO.

CLEVELAND, OHIO, US.A.

OUR STYLE A" PLAYER-PIANO IS
A POPULAR INSTRUMENT. TRY IT.

The Craig Piano Co.

MONTREAL, - CANADA
ESTABLISHED 1856

Getting Together
ON THE
Craig Proposition

WHAT the honest dealer cannot forget—

and what starts a man’s business on
the down grade if he does forget—is that
when the Piano is sold the transaction is
not closed. The buyer rightly expects
value for his investment.

Right there is the “‘forte” of the Craig
line. The presence of quality value for
every dollar charged is so evident from
the day of showing it to your prospect on
through years of use, that you have the
retail opportunity of the day in CRAIG
Instruments,
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C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF
High Grade Commodities

TO THE

PIANO s» PLAYER TRADE
<z (G >
N 74

Player Accessories. Felts, Cloths,

Iracker Bars, Transmissions, Brass and P h'

Rubber Tubing, Rubber Matting  for unc mgs

Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Send - l""”‘f'(‘i b Db Imported French and also Domestic

end inquinies, accompanied by Samples, for Bushing Cloth T R———

Prices, stating Quantities required.

Soliciting MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Soft Yellow Poplar Veneers

FOR

CROSS BANDING

Write to

The Central Veneer Co.
HUNTINGTON
200,000 feet daily. W. Va.

%
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The
One
and Only

h e Saty y REx 7

v n guin call your attention
o demags S tohary st W

should  expluin

il woun
n, equal to, X" Autol y“m. ix mude of choiee
the market

I y colored metal hoxes containing two om
hundred nes 2 ek, tuning key and Sastecs
tion Hool oth in Prench and English)

Retail Price, 25c. per box
Trade Price, 70c. per thousand (5 boxes) List price, $6.00 Trade price, $3.00

Trade prices plus equalization of transportation

Trade prie plus unlization of transportation
for Winnipeg and Calgary  delivers for s e

o \\Hm) vk and Calgary delivery

1 Bundle
. A Happy Medium
Vlu I—I H ELIANCE \“'f'” strings

many strings selling for more money.

are well named

HE Reliance string is neither o
Tesred and warranted made of “n:nr che It is a happy medium and
Ex".d rme ve mgnw Gmde enables ¢ your customers something

at a modest price that will give satisfaction

QU&“W N°118 nglish Gut and good tone

RETAIL TRADE

. 118—E String, four lengths .................... 18e. $3.00 a bundle (30 Strings)
» 119—A String, 236 lengths . .................. 15¢. 3.00 - »

. 120—D String, 2 lengths 15¢. 3.60 “ "

. 145—G String, one length, burnished . RPN 20c. 1.08 a dozen

(Trade prices plus equalization of transportation for Winnipeg and Calgary delivers)

" WILLIAMS e

421 McDermott Ave. 308 Eleventh Ave. E. 59 St. Peter St. 145 Yonge St.
WINNIPEG MONTREAL TORONTO
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A Farcical Neutrality

War Articles of Trade Paper Resented.  Utterances of Alleged Neutrality
Too Pro-German for Canadian Readers,

HEN it is said that members of the trade throughout
Canada strongly resent certain of the war edi-
torials appearing in one or two of the United States
music trade papers it is putting the case very mildly
indeed.  This Journal has never been in the habit of
entering into controversios with its conterporaries, hut
when another trade paper departs from its legitimate
field to devote considerahle space to the world's situation
a8 a result of the present war, and submits to Canadian
readers such superficial and insidious comments, as has
been done, it is high time for Canadian Music Trades
Journal to protest. It would he nothing more than a
waste of valuable space to attempt to deal with points
raised by “The Music Trades’ of New York, edited hy
Mr. John (. Freund, in an argumentative way. The
absurdity of the statements hereinafter guoted is as
obvious as is the fact that lot of these articles have
been beating all around the bush, and as a consequence,
a lack of definiteness does not add to their interest.
The following statements, in which the italics are hy
this paper, appear all the more absurd in contrast to
the treatment of the same subjeet by practically all
the leading papers throughout the United States, 1f
the ““Music Trades” of New York imagines that its
readers, whether Canadian or American, ean believe its
assumptions of neutrality, or read into its war articles
anything else than what they really are it surely eredits
them with that docile credulity only found in the
feeble-minded or unsophisticated and which may e the
product of “‘Kultur’ hut is certainly not promulgated
hy civilized nations,
‘‘The Music Trades'' of New York, June 19, 1015, from a
Ppage article over the signature of John O Freund.
“One of the issues made hy Mr, Bryan is that
we should abide by the treaties which we our-
selves have made, and if any cause for frietion
arises between us and another government that
we should allow a proper time—at least g year—
for consideration hefore any ultimatum is devised
or sent,
“Furthermore, that it is unreasonable for a

‘‘The Music Trades'' of N

nation like ours, with its vast interests, to he
thrown into a war with a powerful country like
Germany, with which we have been on terms of
friendship and good will from the very start,
hecause cortain Ame rican citizens are so il advised
as to take passage on an English steamer laden
down with contraband and munitions of war,

“We admit that there are many who helieve
that the strong position we hap assumed loward
Gormany is not Justificd unless we take an cqually
strang  position with gard to the inte rference
with our commeree and the breaches of interna.
tional law, for which England is distinetly ye-
sponsible.,

“But even with all this, a large number will
be found who, w hile agrecing in principle with
much that Mr. Bryan has stated, admit their
serious doubt as to his integrity of purpose in the
position he has so suddenly assumed. "
ew York, June 12, 1915, on the

resignation of Secretary of State Bryan,

“Mr. Bryan's action will he acelaimed by
those who believe that in the first note, virtually
demanding the secession of all submarine warf: e,
the President went beyond his powers.  With
this belief goes the conviction, already expressed
in this journal, to the effect that the proclamation
of neutrality not having been followed by an act
of Congress prohibiting the exportation of all
munitions of war, could not be dignified even as
“a serap of paper,”’ especially as the outeome
has been that while the Allics could get all the
munitions they wanted, 6 rmany was debarred
from getting any.

““Such persons also view with a certain resent-
ment the fact that our action with regard to
England’s repeated violations ol maritime law
and interference with our commeree have been
less firmly dealt with than similar acts on the
part of Germany, though in the case of England
there has been no loss of life.”

_;
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““The Music Trades'' of New York, May 20, 1915,
CAL the same time, it is clear that whatever

danger is likely to come to us must come from
Germany,  which  danger, however, should  he
greatly mitigated if the Administration  takes

the firm stand with regard to England’s inter-
fercuee with that has done
in the case of Germany,

BUE COMMEre she

CAmong faiv-minded men it is felt that if
our neutrality means the ability of the Allies to
secure unlimited munitions and  food supplies,
while furthermore,
tomeans that veservists of the Allicd  nations
cun cvoss the watcrs wunmolested, while the Ger-
man reservist cannol do so, and if, finally, it
means that we are to take strong stand against
Germany, while we permit England to do pretty
much as she pleases, then the convietion is in-
evitable that our wentrality is a faree,”

Gormany can gl wone ; if,

Another paper devoted nearly two whole pages of
its space, generally used for reading matter of direct
interest to piano tuners, to the treatment of the Lusi-
tania case.  This Journal refers to the opening article
of the June issue of the Tuners’ Magazine of Cincinnati,
which editorial, althongh presumably intended for a
thoughtful diseussion of the inking of the Lusitania
shows on the face of it a lop-sided viewpoint,  The light
manner in which it speaks of work that is uniy rsally
condemned as fiendish murder, and the unforgiveable
untrath that the Lusitania *“was in fact nothing more
than a war vessel™ forms o double insult to readers of
the Tuners’ Magazine hoth in the United States and
Canada.  This extract from the editorial in question,
also italivised by this Journal stamps the article for
what it is—the utterance of one with either an unin-
formed mind or a perverted judgment.

“The protest that has been made by the

United States has cited points of international
law and has said mueh abont precedent and the
customary practice of civilization as applied to
international str

“Few will stop to think, however, that there

is no precedent for the present war, Never in the
history of the world has such a gigantic struggle
taken place, never has there heen so many men
engaged in mortal combat for so long a time or
over so long a battle front.

“Never hefore has there heen so large a civil
population subjected to the dangers of conflict
or the possibility of starvation by reason of the
establishment of extended systems of hlockade.

S, then, there is no precedent for this war,
there must be wo precedent for the manner of
conducting the hostilitics, and we must give this
vicw sevious thowght when we pass  judgment
on the destruction of the Lusitania.

“Warnings had been given and supplemented
by personal appeals to prospective passengers to
avoid the danger that awaited them, but to no
avail.

“We in the Colwmbian Domain could not
bring ourselves to think that a great passenger
steamer would he sacrificed to the desperate needs
of a world struggle.  But it was. and now we

face the possibility of war hecause our Govern-
ment did not take its warning seriously  and
provent our people fram taking passage on what
was in fact wolhing more than a war vessel
“Noone dewics that it was loaded with muni-
tivns for the ¢nemics of Germany, and it is
claimed that these were responsible for the re-
markable suddenness of the final catastrophe
“Such being the case, we must concede that
there was a good reason for the effort to prevent
the delivery of these war materials o the English.
“Aud it dis uswally admitted that desperate
cases require desperate measures, henee we must
look with some degree of sympathy ‘on this last
bloudy spectacle, sympathy for the vietims and
their friends, sympathy for the Allies in the loss
of much needed supplies, and finally, sympathy
for the Germans in the crtremity that
foree them to such desperate deeds,
“But after we have disposed of all our syin-
pathy, we should stop and consider very carefully
whether we want to enter a war that is fought
hy such means and in sueh manner as the present
one.”’

Papers bringing in such “stuff” as this should
surely receive the attention of the Canadian postal
authorities.

This Journal's policy has always been to encourage
its subscribers to read all the papers rvelating to their
line of husiness that they could afford or seeure but in
the light of the psendo-neutral editorials published in
“Music Trades” of New York, the Canadian Music
Trades Journal has no hesitation in submitting to its
clientele the example of one of Canada’s largest and
most successful retail music houses, a copy of whose
letter to * Music Trades’” of New York is as follows:

wonld

Messrs. Freund, Weil & Loomis,
New York Music Trades
New York, U, 8. A,

Gentlemen :

We have read with much astonishment your
editorials on the war situation, and must say that
to attempt to read into the American neutrality
situation, sentiments and  claims that decent
journals like the New York Times, World, Tri-
bune, Post, ete., ete, would be ashamed to print,
let alone utter, seems to the reader of average
intelligence to he on a par with the action of
the newspapers lately started in the U. 8. with
the help of German money in the pro-German
interest,

When you have the nerve to claim that be-
cause Britain controls the seas, the advantage so
acerning should be reduced or cancelled in a most
unneutral manner so that the Germans will not
suffer by reason of their inability to control the
seas, you must have copied this from some German
journals that can blow hot and cold with the
same hreath,

We would like to know what would have hap-
pened to the rest of the world, including the U, 8.,
if the control of the seas, which for so many years
Britain has enjoyed and never abused, had ever
been in Germany’s hands.  Your own New York
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** You're behind the times without Witliams Lines

What Will Our
SERVICE

o
DEALERS
Mean to YOU?

ARE YOU SNORING SOUNDLY

AT _THE SELLING SWITCH »

This announcement is of
vital interest ‘o every

dealer in Canada. The

There's nothing truer than the saying, “He gets the business
who goes after it,” and we're ready to help you by offering,
Absolutely Free, the use of our Service Department. We'll write
ads for you, prepare sales, literature, window display show cards,
and furnish advertising cuts. The services of our advertising
expert are at your disposal at all times. Qur sales and efficiency
force; literature and follow-up letters are yours for the asking.

This service costs you nothing. We want your criticisms, your
suggestions and your good-will. Won't you send us any ideas
that you think will help to sell more of our pianos for you?

We are anxious to hear from you. Remember that this is your
Service Department. Will you help us make it better?

Manufactur

possibilities are unlimited.
Writc TODAY address-
ing Service Dept.

Oshawa -WILL'AMS (F;(;M/}?/ENg L. = Ont.

ers of New Scale Williams
* The Piano Supreme—ihe ariist’s choice."
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Pimes is manly and decent enough to adwi or
rather assert in its editorials that the U, 8. and
the vest of the world are indebted to the British
Navy and have heen rvight along for the peace
enjoyed: then mnke
vidiculons  remarks

Britain “doing pretty mueh as she pleases on
the water™ and “interfering with 17, 8
when it is obvious that the Allies have
given up tremendous advantages by the honorahle
and have
affiies, compared to which G rimany would have
handled naval
and othert affaies with the iron hand vegardloss

and prosperity why sueh

unreasonable  and about

com

meree””
ZONerols Wiy naval

they vondueted

and has right along as far as able,

of every vight or claim of humanity

While we do not suppose that these few plain
facts admitted and approved by 1. 8. A respon
sihle journals, will have any weight with you

We vannot let the oceasion pass without cancelling
our subseription to your paper, and recording the
opimion of all self-respecting Canadians as to your
remarks.

detestable and nnreasonahle

Please do not mail us your Jonrns any more
as the editorials in it are an insult 1o one's intel

ligenee

Denver Dealers Against Low Rentals,
“RI'I\'I‘I.\I. pianos for 250, and even %3 o wonth,

I preposterous, and in the future
am coneerned,

as far as |
I shall do all in my power to disconrage
business,  In fact, 1 want to eliminate it
The wants to hother with
sort e profitless business is weleome to it Thus a
prominent Lenver piano man voiced his opinion of the
CAs aorale” continned  this
party renting the instroment assumes that
We send the
that eats the first
and nine cases out of ten the instrument

this class of

entirely dealer who this

cheap rental business
the
e will keep it for six months or longer.

party

prano out. pay the drayage one way
month’s vent
s returned inconsiderable less time than six months,
much the worse for wear and tear, and the expense of
No, my

regular business involves too much of my time to waste

repeiring finds us owing ourselves  money
It with these cheap rental propositions, and in future,
as in the past fow weeks, it will be pay-in-advance or
no piano.’’

The Denver dealers, it is learned, stand almost to
a man against the cheap rentals.  In an instanee or
that a heavy stock of worn-out
mstruments necessitated this proposition as a means of
“dead load.”

If 1 had my way

two it was claimed

realizing something on an otherwise
Another man emphatically

siid :

an instrument would never leave the floor under the
#4 rate.”

It shakes the confidence of the intevested public,”
states a third manager, “inasmueh as when they sec

pianos advertised for $2.50 and $3 they think $4 a
month is an exorbitant ofr
parties are aware that a piano which is put out to rent
at $2 arcely worth more than that in value. No
legitimate dealer is going to put out a good piano at any
What we dealers here in Denver

rate course, these same

o0 is s

such ridienlous rate
need behind us is law.”
Still another dealer declares it lowers the standard
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of one’s business to allow prano which can he rented
for %2.50 to go out of the house, **We try to keep our

rental pianos up to first-class condition.”" said he, *and
when an instrament hecomes valueless to the extent of
renting it for § We cannot afford
to rent our pianos tor that, and are highly in favor of

30, we dispose of it

the one-price schedule,™

The Organ and the Theatre.

HILE the installation of an organ in a theatre

I8 0o new thing the inereasing the organ

i that way is of more than passing interest, It

use of

has
heen publiely stated that this continent now furnishes
more organ orders from thentres than from churches
This rapid growth is purtially explained by the enor

mous number of moving picture theatres which
sprung up all the during very
years, many of the larger of which have hoen quick to
see the advantages of pipe organ music in maintaining
their patronage
A Roll Library Difficulty.
ISCUSSING the roll
to roll libraries a speaker at the British Music
Trade convention said the point which appealed to him
was that no new music should bhe put into the library
months after it A popular piee
came out and everyone wanted it it they had a larg
numlber of subseribers they could not let everyone have

have

over ountry recoent

Hsic question as it related

for six was issted

itoand it ereated unpleasantness with their customoers,
and diffieultios
Does the Mail Order House Do It?
NEW Beunswick firm with the idea of exercising
A counteracting influence to that emanating from
the mail order asks these pertinent questions
of their townsfolk.  The firm in mind is not in the
piano business bt the questions are adapted to pianos
for the dealers who f

for themselves

houses

mail order competition ;

Does the mail order house haul the piano
from the station. sign for the piano in good
condition, unpack it. see that it is free from all

defeets before it is delivered to home !

Does a mail order house send a tuner to 2o
over your instrument after it has gotten climat
ized in your home!

What do you do when you want repairs for a
mail order piano?

Who takes your organ or old piano in ex
change for the new one

Does the mail order house help to build up
your community ?

Does the: mail order house contribute to the
support of local schools, churches and  publie
institutions ?

Daoes the mail order house employ any of your
fellow-townsmen and thus enable them to support
their families?

Does the mail order house hmy anything from
the other merchants of the town?

Have you ever taken steps to bring these and other
similar arguments in your favor to the attention of the
mail order huyers in your town?

your

Make all you can honestly ;
dently . give all you can possibly.

save all yon ean pru-
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Cedar vs. Maple for Haminer Shanks,
R James G, Jones, tuner of Bentley, Alberta, deals
With this subject in a letter to the Tuners’ My
2me in which he says: * Why do some manufacturers
use cedar hammer shanks instend of maple? 1 have
tried to figure out u good many times why cedar shanks
are used in the treble section of o great many makes of
upright pianos.  There are nove in Grands, | have
never arvived at any satisfactory explanation 11 uny
one can enlighten me on this subject, fire av ay. Now,
i the first place, cedar is 2 more expensive wood than
maple and not nearly so good for the purpose ; second,
cedar is more brash or brittle and does not hegin to com
pare with maple for elasticity, and third, if it is a case
of a lighter hammer shank that’s wanted for the light
hammers of the treble that is casily remedied by taking
a shaving or two from each side of the maple shunk,
making it about the same in weight as codar and
still be five times stronger

I seems to me there are no fixed rules where to
start or where to end with codar shanks, 1 have found
e osome makes of pianos the whole treble seetion codar
shanks: in others mayhe twenty, ten, and in one piano
I found just four, and still other makes,
at all, maple shanks all the way through.

1 know 1 have hroken quite a number in my twelve
years' experience during the pounding process in tuning,
also in voicing, and 1 find it Vo vexing and also a
waste of time and expense replacing them free of charge,
but 1 always have the satisfaction of knowing they won't
break again, for 1 replace them with » maple shank, 1
may he doing the wrong thing. 1f so, | am willing to
he shown right,™

The Truth About the Player.
OOD for thought is furnis in the following re
marks taken from an article in the Player Piano
Jowrnal in which the writer, My Alexander MeDonald,
suys among other things : “Probably there has heen as
mueh misrepresentation ahout the players as any factor
that exists in the pinno business.  Thepe is the funda-
mental misrepresentation so frequently wade to pur
chasers that anyone can sit right down to the player and
play just like a virtuoso. No greater untruthfulness
than this conld he spoken, and it is an untruthfulness
that the eustomer discovers very quickly, with a con-
sequent loss of confidence in the house and the salesman
who made the sale,

“How much hetter it would he to tell & man the
truth about the player.  That it does not itself play;
that it is simply a means by which anyone may play.
the character of the playing being determined hy the
skill and musical intuition of the performer, A eus-
tomer who purchases under thes conditions, and no
one would be deterred from buying because of these
facts, would approach his player with a different view-
point.  He would know that it required intelligent
handling, and would prepare himself accordingly.”

dar shanks

The mind of the business man, if he would have it
large and liberal, should come in contact with other
minds.

A man knows a great deal when he acquires a know-
ledge of the immensity of his ignorance,
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Ebony and its Imitations.
PROPOS of the present diffieulty of seeuring ehony
owing to the war Iy following references 1o
ehony and its imitations m the * Hardwood Record
are of interest
The black keys of Pranos are sometimes made of
vhony It forms parts of wany other musical instru
ments, handles for smal! tools, and novelties of wmany
kKinds, 1t is persimmon wond but not the species found
i the United States, 1t comes from Ceylon, Madagas
car, Afvica's eust const, and from other tropical

onun
tries. 1t is of many colors ranging from jet black 1o
brown and groen,  The blacker it is, the more valuahl
Two thousand years hefore fhe duys of Abraham the
Egyptians wepe cutting ehony under the equator on the
caust coast of Afrviea and shipping it to furniture makers
in Egypt. Some of that furniture is in existence to day

he cost of chony tempts counterfeiters to imitat
it The most common imitation in this country is holly
It is worthy of note that one of the whitest woods in
the world should be chosen to imitate one of the hlack
est. The holly is boiled in hatter's dye and becomes
8o black that no one suspects the connterfeit i he
Judges by the color alone, The fine grain of the holly
contributes to the deception, but the weight gives the
seeret away.  Ebony is twice as heavy as holly.  This
imitation is often employed in making hillinrd cues and
i other inlay work where the weight s not taken into
consideration,

In Europe one of the most common imitations of
chony is prepared from the wood of fruit trees, prefer
ably pear. It is dyed in mueh the same way as holly
and it takes a fine polish which closely resembles ehony

Other imitations are numerons They are found in
tropical America and in the tropical countries of the
East. OF late a timber from Afrien, called wat-wood,
has heen mentioned as suceesstul substitute for chony ;
but the wood appears not to be mentioned under that
name inoany of the standard hooks on commercial tim
bers, and its hotany is uncertain

Even the United States has a candidate for favor
as an imitation of chony, |t grows along the Rio Grande,
and the people in that region like to have it called Texas
chony. It is little kin to real chony, but is a locust
tree, and a denizen of the Jungles of mesquite, huisache,
devil elaw and other thorny brambles which cover the
hills and ravines of southwestorn Texas It is known to
hotanists as Zygia flexicaulis, Efforts to put it on the
market as chony have not heen successful, for the proh-
able reason that its color is unsatisfactory. Some parts
of the trunk may be as black as ink, but there are stripes
and zones of wood as yellow as bodark or as hrown as
walnut, and it is not easy to eut out the black pieces
in shapes and sizes suitable for uses in cabinet making.

" Accounts have heen published recently of artificial
chony which is said to he meeting requirements fairly
well in some instances, but it must face failure in others,
It is manufactured by mixing sawdust and blood and
subjecting the mass to enormons pressure.  The color
may be all right, and possibly the weight and polish-
ing properties may he satisfactory, hut the strength
ought to be thoroughly tried out hefore the composition
is accepted for situations where great strength is re-
quired.
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Canada’s Biggest Piano Value.
.
The Sherlock - Manning 20th Century
A REAL PIANO, AN HONEST PRICE
A QUICK SALE
[ THE SHERLOCK-MANNING is a real I'HE SHERLOCK-MANNING is sold to
Piano in the truest sense of the word and that the dealer at an honest price, quality considered,
explains why the dealers have tied to it, wd the men have shown their appreciation by 1
pushing this line.
THE SHERLOCK-MANNING —u real P1ano at an honest price is attractive and sells quickly,
which explains why the dealers have inc reased their business 150° in eighteen months and made it
possible for this Company to operate the factories ten hours a day, full force throughout the slack season.
The man who makes the money, is the man who does things to-day.
Write at once for territory, and sample shipment
THE SHERLOCK-MANNING PIANO COMPANY
LONDON (NO STREET ADDRESS NECESSARY) CANADA r
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Winnipeg Letter

OCAL trade is not heing charactorized by any great
Collections, too, are
usual swmmer state of

“Patriotic Week,"" lasting from July 1 to

stir in the way of piano sales,
reported to have assumed the
indifference

10 brought in many people from all di wetions, there
being excursions and special railway  rates, and I
merchants henefited by the influx  of visitors
National Patriotic Week opened up with a monster
parade on Dominion Day, and is said to have been the
greatest street pageant ever witnessed in the West

It was dignified by representation of the city couneil
directors of the Industrial Bureau and officials of the
Patriotic. Week Committee Fifty
cleties, clubs and athletic bodies partic ipated

My Whiteacre of Mason & Risch, Ltd.,
spent a few days in the city recently on his return to
the coast from a visit to Toronto and New York

Mr. Geo. H. Suckling, western manager of the Nord
heimer Piano & Music Co. is on a holiday trip to the
east. In his absence affairs are in the capable charge
of Mr. Wi, S, Hemphill

Mr. “Jock™ Smith of the Winnipeg Piano Co.. who
has heen in poor health for several months is slowly
gaiming ground. e is enjoying a quiet vacation at
the ** Be where the change from the musical to
the nautical is more susceptible of pleasurable assimi

organizations, so

James G

lation than the honor of interviewing sul seription list
artists and fuke programme advertising perpetrators or
candidates payments from July to
eternity

Mr. Fred Wray, proprictor of Wray's Music Store,
has arvived safely in England with the second contingent
and when last heard from was having a fine time taking
in the sights of London

The Fowler report that
season considered they are doing a good business hut
that collections are extremely hard to make,
report the Winni
Columbia

for extension of

Piano (‘o conditions and

“Nales and collections are quiet,”
but with them
‘ampers are responsible for much
of the Columbia sales these days,”” they state. “*and the
Beach seems to be as popular this year as the Columbia
rafonola, which is saying a great deal.”

Paviowa, the “Queen of Dancers,” and a prominent
Columbi;
of her visit to Winnipeg

Mr. R. Shaw, the enthusiastic and energetic exponent
of Columbia products in Manitoba, Alberta and Sas
katehewan s,
season draws nearer.
are inereasing and no cancellations of orders hooked
prior to July 1st augurs well for autumn business

June business ahead of the sume month of last year
with collection arrearages being constantly reduced is
the terse report of trade conditions at Cross, Gonlding
and Skinner’s,

Mr. Fiteh, Western manager Bros..
dealers in Edison phonographs and supplies, has just
returned from a delightful ten weeks’ holiday in which
he has improved in health, and as he says has gained in
weight, musele and appetite.  While away Mr. Fitch
divided his time between Chilliwack, B.C.; Bellingham,
Wash, ; Portland and Seattle,

peg Piano (o, Grafonola

husiness is good.

artist, scored a very great hit on the oceasion

il possible, more optimistic as the fall
He reports that travellers’ orders

for  Babson
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THE WILLIAMS PIANO CO., LTD, SECURE NEW
YORK AD MAN.

F. A. Trestrail now with The Williams Piano Co.

In line with th
manufactur

policy of The Williams Piano (o
New Seale Williams
son and Krydner pianos, to 2o alter business stronger
than ever is the appointment of My Frederick A
trail

s of the

Ennis, Ever

Tres
He

as advertising manager of the

Company
Joined the Williams forees on Jun Oth

Mr. Tresteail has for the past five and a half years
been associated with the John K Murray Advertising
of Brooklin, N. Y., so that his wide and varied
advertising experience will undoubtedly  prove very
beneficial to The Williams Piano (o My
a brother of Mr, B. Tresteail, the present advertising
manager of the R, S, Williams & Sons (‘o
where

o
Trestrail is

of Toronto,
he has acted in that capacity for the past three
yeurs

Mr. o AL Trestrail will have complete charge of the
advertising, and is establishing a Serviee Department
for the Willinms dealers.  In talking with i representya
tive of the Journal, Mr. Trestrail said. “We want to
emphasize to our dealers that this Service
always at the disposal of every
Williams line, and that we

Department is
dealer handling the
will always weleome any
criticisms and suggestions from our clients
I8 to get in eloser
on the ground.' "

My desire
tonch with the men who are ‘right

While it has always heen the poliey of Mr, Frederick
Bull, president of the Williams Piano Co, to advertise
extensively it is the of his firm to he
the leaders in the piano trade
space during the coming season

purpose among

a8 users of advertising

Mr. J. H. Berrie of Hillshoro, N. B, in

front of his store
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Life is Worth Living and

Business Becomes a Pleasure ~

when you have the WILLIS Agency. Behind our
Dealer's proposition is the unchanging Willis idea of
fair, square and liberal treatment.

Aade m G Behind the Willis goods is the result of a fixed, unalter-

able purpose to gain supremacy for the piano by quality
alone,

Behind the company of Willis dealers and salesmen all
over this great Canada of ours is a factory staff and a
Head Office staff intent on one purpose—to co-operate
with Willis retailers,

Put Willis treatment, Willis
quality goods and Willis fac.
tory co-operation to work—

Bringing Grist to Your Mill

WILLIS & CO., LTD.

HEAD OFFICES:
580 ST. CATHERINE ST. WEST, MONTREAL

Factories : St. Therese, Que.

= > . . "
Sole representatives in
AMade in Canada Canada for the cele-
brated Knabe grand and
upright pianos. Where
unrepresented, WILLIS
dealers can secure the
agency of this world's
leader.
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Montreal Letter

S we go further into the year it can he

seen that the
brightening
themselves at

piano industry is slowly hut surely
up and that trade conditions will right
an early date,  Orders are coming in fairly well and are
of a healthy volume when it is considered that wq
Mail ord
are improving and there has of late heen a few
by wire.  Another bright sty
fact that the
with firm prices, all of which has the tendeney
up trade.

J. W, Shaw
sentatives, have completed arrangements with the Colum
hia Graphophone Co, to represent them with their full
line of Grafonolas and records and they can now supply
every record in their mammoth ilogue.  The sheet
music, player roll and piano departments all show a
fair volume of summer business

are

on the brink of the dull summer season

calls

on the horizon is the
real estate market shows signs of revival
to liven

& Co, the Gerhard Heintzman repre

A recent sale of a Lindsay piano was made to the
Emmanuel Chureh of Ottawa by the
Ottawa branch

Lindsay (‘o.'s

J. H. Mulhollin states that the writer

can class his

warerooms with the Usteady regulars.”  “There is no
great rush,'’ stated Mr. Mulhollin, ““but ord are

coming in satisfactorily taking into consideration the
particular time of the year and judging from the gradual
Evans Bros
pianos | should say that we ape going to have
fall and winter business.”

Gervais & Whiteside say they have not commenced
to ery “wolf, wolf,”” bhecause such a complaint is not
only bad for the plaintiff but for others in the trade
Karn-Morris trade, they say, is showing a big inerease
right now comparing it to recent months, which
doubt accounted for in the number of disposals to June

merease in the demand for players ani

a good

is no

brides,

“It's all right for you newspaper fellows to preach
frequent changing of a window display,” remarked W
Ltd., the
“hut my experience has heen that so long

H. Leach, president of the Leach Piano ('o.,
other day,
as a window is selling goods you hetter let it stand
although it may he for a week or more,”” And no douht
there is something in W, I1.%s point of view

In spite of the ery of hard times and dull husiness
the Willis factory at St. Therese keeps their hands busy
nearly fifty odd styles of Willis instruments being
manufactured.  The size of the plant reflects the enter.
prise of Willis & (0., Ltd.. and the energy they inject
into their husiness

The warerooms of J. A, Hurteau & Co., Ltd . bespeaks
capable and alert management, the consequence heing
that Pathephone Talking machines and records are very
much in evidence not only locally but throughout the
Province of Quebee, which territory is held by this house

The marriage of Miss Elizabeth Isobel Willis, only
daughter of A. P. Willis, head of the house of Willis
& Co., Ltd., is announced to take place on Thursday,
July 29th, to Mr. James Buchanan, youngest son of the
late Mr. John and Mrs. Buchanan, Johnstone, Scotland.

Layton Bros. with the Mason & Risch representation
have certainly withstood the tests of time. “T am sure
that we are going to show a nice increase for the summer
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of 1915, suid a member of this well-known firm, A
Mason & Risch model of 1880 and the latest 1915 model
were during the past week conspicuously displayed side
hy side in their show windows show ing that notwithstand

ing that the 1880 model had been in constant use for
A5 yeurs it was as good as ever in tonal (quality
Don’t talk of dull times and the won't he any

dull times,"” said Charles Culross the able Martin-Orime
agent

hension

Every year we gaze with more or less appre
upon the dull
gingering up our sales foree regularly we
and never find business as POOr as some

prospect of g summer but by

get resulty
people say it
18 going to he.'’

The Canadian Graphophone (o, aceeding to the
many requests of their patrons in the West End have
re-opened their Vietoria St. store in order to accomodate
their large and growing West End clientele
note a larger

This firm
inercase i Columbia summer outfits than
and are

heretofor of the opinion that summer business

in Columbia Grafonolas and records can be made to
show a handsome profit it properly gone after

Mr. R. H. Easson, viee-president of the Otto Higel
Ltd.. Toronto, was a recent trade
and at St

piano f

('o.,
city

visitor in this
Therese, where he visited the
His firm look forward to a hig improve
ment in business with the opeming of fall trade

A new line of talking maching
as the Canadian market is concorn,
“Guardsman.’

various
tories,

ind records as far
L is known as the
are of English manufactupe and
210 Board of

ceords is of the song

These
the Canadian headquarters ar
Building, Moutreal.  One of their
Voice is Calling.” that “Eyewitness'
reported as being a great favorite with the Canadian
troops in the trenches

Trade

U Somewhere

Mr. H. V
suapped in front of the Sydney Hotel

Smith of Smith & Smith. Sydney, . B

e
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The TONE of the

THOMAS

is the individual quality
that gives value to
the name

CHAPEL MODEL
OAK
Catalogue on application. {

Thomas Organ &
Piano Co.
Woodstock - Ont.

Ready for Big Trade

With greatest cash surplus ever known to be
in Canadian Banks' hands, and a bumper
North West crop promised, fall trade will no
doubt be larger than for some years past.

STANLEY PIANOS

will offer you NEW DESIGNS at coming

Exhibition at closest prices ever made.

STANLEY PLAYERS

BEST VALUE IN CANADA
Write for special prices on cancelled designs
now closing out.

Frank Stanley

New Head Office - 241 Yonge St. - Toronto

_——L
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AGGRESSIVE QUEBEC HOUSE

Fhe illustration shows the stor front o Messes
Dolan & Hatehison, at 146 8t John Strect Quely
who opened up for husiness on May 22ud last.  1n

pranos and players they are featuring the Martin-Ora

exelusively.  In addition they have a prominent Edison

phonograph departiment and are handling sheet msic

Phe fivm's location is an exceptionally  good o
1 heing next to the Auditorinm Theatre  on Quehee's
leading business thoroughtare.  The stor has o generons
Frontage and a more than corresponding depth so that
i stoek of considerable size can I carried
I'he members of the noare Me. M. L. Dohan. a
well-known broker and financial man of Quebec i
o owns the Vietorin Hotel at Levis and Mp, 11\
i
!
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LONDON DEALER OPTIMISTIC
When Mr. Wan MePhillips, 1l knows

of London, O

to recently | s n i

pessimistie over trade oom Hions ] 1 |
ness had sulfered | onsie b that ecations point
to n g o Crops in Fritor
by him " re |
el 1 | 1"y by to
I the | wling pisn 1 )
maohil
Mre, MePhillips ~ i n

for nun cars s making | |

h of Lis Lusiness mor !
has arvaneed 1 larger stock '

New Music House

Hutehison who had a wide
manufacture and marketing, 11
the selling staff of Lavigeur

On the their
Mr. W, F. €, Devlin salesmanager of the Martin-Orn
Piano Co. spent a week with the firm
i complete Martin-Opme
models in

has experience in piano
was several years on
& Hutehison of Queb

oceasion of husiness

opening up for
They started with
representation
They

and note

and  several

Faney veneers have done a surpris

ingly good business to date

taking well

that satin finish
lines ar

The habit of saving is a significant teademark upon
any voung man's life; and the habit of saving time is

more important than the habit of saving money

f Dohan & Hutchison, Quebe

dises.  He also handles Columbia lines which |
Me. MePhillips is «
user of printer’s ink and has mad

finds

ready sellers in London liheral

his place of husiness
one of the hest known in Ontario as the London head
quarters for Gerhard Heintzman pianos, Edison phono

graphs and Columbia Graphophones

. Robitaille, the
supplied an Edison Diamond Disc
use of H. R, H. the Duke of
vice-repal party’s sty in Quehe

well-known Quebee music howuse
Phonograph for th
Connaught durving the

No man has done his duty until he has done his hest
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And What Some Toronto People Think of It

A GiNTLEMAN who holds a prominent A BEACH merchant has this to say of the

position in one of our banks says, Vitaphone, Your instrument is far

‘There is no doubt about it, the Vita ahead of the other makes, because the
phone is the most natural and sweetest toned reproduction of the vocal and instrumental
reproducing instrument made. | very record numbers is g0 natural, you almost feel that you
comes out clear and distinct, without metallic can see the artists, and | never get tired of
or needle scratch sounds and | consider | have the Vitaphone because you have overcome the
the best reproduc Ing instrument that s objectionable needle scratch which is so pro-
made." nounced in other makes, | predict a tremen

dous demand for the Vitaphone."

Canadian Vitaphone Co Toronto, Ont., March 29, 1915
103 Carlaw Ave., Toronte
Gentlemen
Some eight weeks ago | purchased from the Adams Furniture Co. one of your No
28 Vitaphone talking machines
| may say that | am more than
In manufacture you have avoided all metallic sounds that can always be detected
in talking machines. As for workmanship and finish | am sure they are the best possible

sased with my purchase

will strongly advise anyone who cares to have real music reproduced 'n. theis
home to hear the Vitaphone before purchasing any other make
Wishing you every success in your future career, | am

Yours truly
H. LONG

ny more, are on file in our office

The originals of the above, with

We illustrate two
popular priced instru
ments, very suitable for
the summer home.

They are easily car
ried and whether used
in the cottage on the
table, or in the motor
boat or canoe when
these may be tossing up
and down with the
waves, these instru-
ments play equally well
because they do not
have to be on the level
to play

Catalogues mailed on Request Very liberal discount to dealers. Dealers wanted in all unrepre- '
sented cities and towns. Prices from $18.00 to $135.00

Canadian Vitaphone Co., Limited

COR. CARLAW AND EASTERN AVES.
Toronto . . . . Canada




CANADIAN MUSIC TRADES JOURNAL

'! In.umW

RS, WILLIAMS LIMITED




e

CANADIAN MUSIC TRADES JOURNAL

THE NEWBIGGING LINE
MR. DEALER

Don’t turn this page until you

READ THIS

Have you a small t tking machine that you

would like to see in a handsome case ?

S0 many requests have reached us from
customers, who have good machines, but old
fashioned cuses, desirous ‘of changing motors
o more up-to-date cabinets, that we have
made up some for them, and so de lighted them,
hat we have stocked the two designs illus
trated

Each cabinet has large wood horn extend-
W oup

ceive tong

to tone arm, a hole is cut ready to

trm, motor board is loose, so that
¢ attached without difficulty—a
couple of hours will do the work

motor can

Ihese cabinets are well made and finished
in golden, fumed or mission oak andmahogany

Dealers : Think over the possibilities in
your district

Order asample, there is money in it for you

SOLD TO DEALERS ONLY.,

NEWBIGGING CABINET CO.

LIMITED
HAMILTON - ONTARIO

THE SIMPLES T, NEA TEST, HANDIEST
MUSIC CABINET EVER PRODUCED

If you have not put one of
these sheet music cabinets
on your floor you are keep-
ing your customers in the
dark regarding the best
way of filing music.

You would not
like to file your
business letters

No. 76 Closed in an ordlqary
frward e T o o o e s music ~ cabinet

forward of the ting a number

the heavy Imh«-ﬂy»‘.m:.l index sheets serve to would you )

g~

classify the music, and the lowering of the lid !
closes up the front, and tilts back the music into ;J
its original position =

COULD ANYTHING BE HANDIER No. 76 Open
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PROTECTING THE PUBLIC AGAINST GERMAN
"'STENCIL" PIANOS.
Paper recently read by Mr. W. C, Byers at the
British Music Trade Convention, Important
Resolution Passed,

This is not the first occasion upon which 1 have
been honored by the Pianomakers’ Association to urge
their claims at these Annual Conventions against the
use of Stencil Names on Pianofortes, Our arguments
were 8o veasonably based upon equity and justice, to
gether with honesty of commercial purpose, that real
results have acerned from our ventilation and discussion
of what was a growing evil in our industry, and it is
fust hecoming the general practice for the manutactur-
e name to appear on the instrument.  This fact,
together with the enormons advancement in the standard
of musical and professional requirements which have
marked the progress of the British pianoforte during
the past few years, has led to a considerable inerease
in the demand for British pianos throughout the world
All this prior to the dastardly, devastating, and relent
less war which the German has compelled all Europe
to take part in. Now that their mask is discarded, and
they are vevealed in their tene light, we can understand
that their assiduous attentions to the teade and com
meree of the British Empire were part and pareel of a
plot to engineer its downfall.  But the Britisher is
powerful, and is patriotic and intends to hold his own :
and while the Government, the Navy and the Army,
“to whom all praise be extended.” are meeting foree
with foree, we are dealing in no less determined manner
with the commercial war against German pianos, so
that “*never again™ shall they usurp the valuable mar-
ket they have so defiantly outraged. Now that they
are outside, we intend to do all in our power to keep
them out.  But signs are not wanting that they will use
every endeavor to force their goods upon the British
public, and -as in warfare, so in commeree, they will
stop at nothing to gain their unfaiv ends.  So far as
our trade is concerned, 1 understand that already
attempts have heen made to sell n pianos with
British names on, and so deccive a patriotic public. 1
am concerned that there should be any firm in Britain
which would use any undesirable methods of disposing
of German goods, by cloaking their nationality under
a steneil name or word,  But the German system of
espionage has been so complete, that the influence at
work is difficult to locate, and for this veason 1 would
urge this meeting to formulate a resolution, calling
upon the Government to assist us hy rigidly enforcing
the Merchandise Marks Act, and making it compulsory
that the name of the manufacturer and the country of
origin shall he upon all pianofortes exhibited for sale
in G

After some discussion Mr, Byers introduced the
following resolution: ““That the Government be called
on to so amend the Merchandise Marks Aet as to make
it obligatory that all pianofortes exhibited for sale in
Great Britain bear the actual name of the manufac-
turer and the place of origin.””

Regarding German pianos after the war these re-
marks of another speaker are of interest :

St is my privilege to receive news as to trade from
Germany, and that country in February last realized

TRADES JOURNAL 3

that it might be defeated, and that therefore it should
minke its plans for commercial development based on
that possibility Briefly, these plans have as their basis
the convietion that the allied nations will he greatly
prejudiced  against German wares, and to dispel this
prejudice, the Germans have come to the conclusion
that they must partially manufacture their goods, after
the war, in the Allies” countries, hut as little as possible,
80-as not to unduly injure their own industries. and this
I8 10 cease as soon as the ill-feeling shall have evaporated
The Germans will also unload here their huge stocks
o manufactured goods immediately peace is declared.
and at any price in order to obtain ready cash and to
stroy: British enterprise.  You, as piano dealers, will
therefore find the Germans t ‘ing to get vour trade
by indireet means, only British travellors and British
tmporters, the latter posing as manufacturers, and the
sume remarks apply to many other hrane of com-
meree. It s useless to say *We won't buy  German
goods,” and for the sufficient reason that British manu
facturers ave, practically, taking no efficient steps to
supply the people’s needs. "

PERSONALITY.
The following expression of personality by Mr. A, I,
Willis of Montreal is peenliarly pertinent to the industry
ssful.

in which he has heen so suce

S What is personality !

*The owner of a pinno store should have personality

S Personality is strong individuality, a subtle some

thing that ereates and makes a ler of a man.

“Take for instanee, Joan d'Are, quiet, small, not of
great physique, and still she exercised an influence over
# nation.  That was personality

“Sir Robert Borden, good looking. very quiet, usually
reticent, and still what a wonderful personality, swaying
millions of people,

“How did Lord Stratheona manage and intimidate

many men twice as hig as he?
S Every successful enterprise is hased on personality,
and when that personality goes ont of the enterprise,
it may stagger along for a while, so that personality is
necded to he renewed in your business—in ey 'y oman's
business—continually,

“Personality —individuality—is  the  life of your
trade. The more personality you put in your store, in
your work, in your thought, the wore you are going to
bring customers back to you.

Y Personality creates its own atmosphere: it finds its
own way to make and enlarge: it gathers together its
clientele and builds.

“Personality exists in eve house that s well
ordered, in every great mereantile husiness, in all great
industrial plants, in the suceessful farms, in hig under-
takings.

“Canadians, as a rule, have more personality hidden
away hack somewhere in their brains than any other
class of people: it only requires constant thought and
effort and applieation to work to hring it out.

“Your window—the silent salesman—should shine
with your personality—the cleanliness of your store—
the delicate way of handling your customers—the * Thank
You' to each man—should be full of your personality.’
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EM NEW RECORDS

N ISR e v
COLUMBIA RECORDS FOR AUOUBT

12.INCH SYMPHONY DOUBLE DIsc RBOORDS Price $1.60
ordi) (Deur

ARG m

Feliv
P alian, wi
lﬂ lNOH \lYlPHONV DOUBLB Dl\lc REOORDS l‘lue $1.00

YEEIID L\Mw Lowmenyally Un tal

orth  the Edoarda rridwlu\lu\ tenor In
Ttaltan, with
Trise, Und or ) Nt YRR ¢ W e Well
o | I Edoard Ferrari Fontann, tens
In Ttalion
ANITA2 From the Land of the Sky llm Water (Cudman) View Nielsen
Sopran In English, with orchestry
By the W .vu~ of \Iumm onka Lieurance) Alive Nielsen
English, with ureh
10 mcu ‘BLUE LAI!L Duunu: DISC RECORD Price §1.00
[ L § rio. Ho,  violin and
Tostrumental i cello
I'r
SET] Quartett
Mined  Quartotte
\m\m flute
VITHE L Grave  Kerns
Vinong u” Lilies prano,  Ovohest i

12 INCH DOUBLE DIHC RBCORDS Price $1.25
th I

ASERE In the Clock Stare (O s Orchestra

Chinese Wedding v ince’s Orelestra
\GORD Spanish  Serenads Iy Orehestra
Serenade m s D Arlequin ( Drigo Prines’s

Orchestra

ABIEZ Love's  tiarden
Orehestra
\vourneen .r\m

ston,  tenor

*on, tenor. Orehesten wecomp
uUsT DANC}: RECORDB

\SARD Trish Walty \|..||u of Trish Melodies).  (Areunged by Maurice
Nmith Walte,  Prince’s Orchestra

Geraldine Walt rinee s Orelosten

N \v lody. Fox-Trot. Prince's Band

ox-Trot.  Prinee’s Orehesten

rhinGottlery,  Onestep,  Prin

Girind

Paprika (Nelms),  Onestep,  Prinee’s Band
ASHO0 A L Curte (Holeman ) Panl Jones Prince’'s Band
Murigny (Sarablo and Candiolo).  §

I

vikian Tango,  Prince’s

4
ASBOL At a Grorgin Camp \|>4Im._ Mills). Cake-Walk.  Prince’s Hand

Leo Feist Medley (Feist),  One-stop.  Prinee’s Band

10-INCH DOUBLE DlHC RECORDS - Price 85 cents

Ttalinn Keh step. - Marimba seloction, played by Car
denis @y

Nenorita vty Muvimba  selection. played by Cardenns

Q
ATAD T Don't " Guida Deivo, wecordion

1
ALT40 There

. anahan).  Henry
Burr " Miles. haritone,  Orchesten aceomp,
How Come  Ajar  (Eastburn).  Henry Bure, 1o

A1T6T Canzo Ambroxin).  Prince’s Ovehostra
Birds of Npring.  Mazurka.  Prinee’s Orchestra
AITH2 Milwaukee Light  Guard \|.- b (Hem o Prinee’s Bund
On Wisconsis ds ). Prinee’s Band
MlDHUMMEl SONG HITS
AITO8 I Matteawan (H. Von  Tilser Arthur  Fields,  baritone
Orchestrn necomp
Hop u Jitney With Mo (Donovan).  George O'Connor. tenor
Orchestrn mp.
VITH Durkies' Serenade Clohnson, Glogan wnd Piantadosi).  Arth
Collins, baritone, and Byron G, Harlan, tenor,  Orehestrs
Aveomp.
When Banday Cimes to Town (H. Ven Tilzer Arthur Fields
b Orchestrn aecomp
ALT71 You For Me in the Summertime (Ingrabom),  Kthel Costollo
soprana, and Henry Bure, tenor.  Orchestra accomp
Go In to Swin?  Carroll).  Ada Jones, soprano
wecomp
of Shandon Ring Our Wedding Chimes ( Holf
Herbert Stuart. baritone, and Billy Burton. tenor Orcheston
Trish Mo Puck Peerloss Quurtette
comp.
on Miss Met (Whitney).  Henry Burr, tenor

s, tenor.  Orehestrn aevomy,

World Behind (Berlin),  Sam Axh tenor
Orchestra accomp

When the Lusitanin  Went Down  (MeCarron and  Vineent

Herbert Stuart, baritone.  Orehesten accomp
PATHE RECORDS FOR AUGUST,
INCH
0 The British Patral (Aseh). The Garde Republicaine Band
Saint George's Mureh (Allier).  The Garde Republicaine Band
11 INCH
47 Veronique Selection Part 1 (Messager).  The Gurde Republic
Band
\'.‘r..m.,,‘.'.‘ Selection Part 2 (Messuger).  The Garde Republicaine

2649 Song of the Chimes (Cradle Song

TRADES JOURN AL

INSTRUMENTAL
\ve Maria A Muiden wient (Sehubert ) Mr. G Ackroyd
flute sl necomp
Hirten Idylly Wy (Koller).  Mr. G. Ack

roxd. fute solo with pianoforte wecomp

0 Pivates of Penzunes One'" (Sullivan),  Miss
Exta D' Argo, soprune, with Linnaforte omp
Phe  Swallows  (Cowen Miss D'Argo,  soprano,  with
plunoforte accomp
5 Golden Duys (Sullivan Miss Cavmen Hill. mezea soprane, with
forte wecomp
My Dearest Henst (Sullivan).  Miss Carmen Hil WeREO oprany,
with pianoforte aecomp,
WTH Nink nk d Bun into the West (Dol Riogo).  Miss Kl
Caspers. contealto, with pianoforts amp
Lawe's Coronution  (Aylward).  Miss  Filn Caunpers,  contrulto
with planoforty
19 Mountain Lovers Mr. Gwynne Davies, tenor
with pianofort
\|n,u|y‘ (Frederick Mr. Giwynne  Davies,  tenor
pisnoforte aeeo
0 The Windull (Herhort “lson).  Mr. Harey Reynolds, buss

haritone, with orches
¥

Youth

wels Allitsen )

ynolds. bass haritons
with orchostrn aceomp

R r Jdolly Sallormen (Edward German) Mr. ¥ Halland
with orchesteal wecomp,
Puls. (W. H. Bywire).  Mr. K. Halland, bans, with orchestrsd
weconp
UABTI}‘I‘TEE
TG T Stephen Ad, Vo The Britsh Quartette, Dipec
S Pett
The Last Chord  (Arthur  Rullivan).  The Rritish Quartette
. K. Bt George Pot
10 INCH
POAS Under Freedom's Mareh (Nowowieski) Reg, Band H. M
Seots Guards nducted by Mr. K. W. Wood

Youth and  Vigor

(Nowowiewki), Reg. Band H. M
Seots Guards,  Conducted by Mr. F. W. Weo

VOCAL
YOUT Kitty. the Telephone Girl (Gifford, Mellor, Towor und Lawrence)

duck Charman. the Versatile dian. with oreh, nee mp.
Rurlington  Bertie f Bow  fHargreaves) duck Charman, the
Versatile Comed with archestral weeomp,
BOAG Gow Virginin (Clark nul Nehwartz) Bert Miller con nn
witn archextral necom
On the 505 (Marshall) lhn Miller, comedinn, with orchestral
necomp
EDISON RECORDS FOR JULY.,
CONCERT LIST—$1.00 each
2200 Before the Dawn (G, W Chadwick ) Paul Althouse

orchestra wecomp
SH210 0 Lord, be Merciful (Homer N. Bartlett) Marie Ruppold
Soprano. organ and archestra necomp
REGULAR LIST-70 Cents each
M Amerien (My Country "Tis of Thee) Metropolitan Quartet
Mixed Voices, orchestrn necomy.
in ¥ (Moligue) Weyert A, Mq
Flute, orchestra ngeomp
24T Auntic Skinner's Chicken Dinner ( Morse)
Arthur Colling und Byron G, Harlan

2051 And, v

Barit
i Desperate |

and  tenor sten necomp,
md—Drama (Rehenrsing the Orehestra)
Fred Duprez

Vaudeville Specinlty
SH4L T Didn’t Raise My Boy to be a Soldier Medley One-step
daudas’ Society  Orchestra

or Duneing
(Magnolia \|.||.. Rowland) Walter Van Brunt and Chorus

2648 Ing
lenor, orchesten weeomp.
2653 King of the Air March (Carl Everlof) Charles Danh
Xylophone, - orehestra neeomp,

2638 Land of My Dreams and You (H. Sullivan Brooke)
Walter Van Bront

Tenor hesten mp.

2646 Laughing 1 (H. Christine) Charles Crawford Gorst
st
Listen to That Dixie Band  (Ges L. Cobh)

Trving Kaufman and Chorus

Tenor, urchesten necomp,

2695 Little Grey, Home in the West (Hermann Lohr)

Emaory B. Randolph and Chorus

Tenor. orchestra aecomp,
2643 Love is King of Everything (Jack Vernon) Reed Miller

orchestra_nceomp

2647 Oh, How That Could Cook (Grace 1,

Boy)
Munrice Burkhart
omic song, orchestra uwecomp.

2042 Oh Maritana—Maritan (W Vineent  Wallaoe)
Lowis Katzman and Simone Mantiu
Cornet und  trombone, orchestra
2680 Only Girl—Waltz' Hesitation (Vietor Herbort)
Tandus' Society Orchestra

ar Daneing
2630 On My Way to New ml.y...\ (Albert Von Tilzer)
Arthur Colline and Byron G. Harlan
Baritone und tenor. orchestea wccomp,
2645 Piek a Chicken—One-step (Mol. B, Knufman)
Taudus’ Society Orchestra

For Daneing
Song) (Lolu (

rier Worrell)
Beatriee  Collin

Contralto

2 Star Spung Banner (Dy
Buritone, orchesten nccomp
(Continued on page

tra accomp,

nel Arnold)

Thomas Chalmers and Chorus
19)




All the music of all the
world and most of the
fun of it, too, is at your
command if you own a

COLUMBIA

CANADIAN MUSIC TRADES JOURNAL

Latest Columbia

records just received

dance hits, song hits,

operatic and concert

selections by great
artists

Columbia Double-Disc

5

il

i

From the ever enduring music

of the opera to the popular

songs and dances of the day,
it's at its best on

COLUMBIA

Double Disc

GRAFONOLA

Made in Canada

Dealer’s Name

and Addbress

Prices $20 up
@ Easy Terms

Dealer's Name

Records 85¢. up

Ask to hear them
MADE IN CANADA

RECORDS

A full thousand Columbia
Double-Disc Records at 85¢.
Askto hear them Made in Canada

Dealer’s Name
and Address

and Address

Columbia Advertising
Service

In addition to the extensive news-
paper and magazine advertising of
Columbia Grafonolas and Records Col-
umbia retailers can secure striking
advertisements of these lines ready for
use in their local papers—the dealer
only needs to add his name and address,
The four here shown are samples of a
bright Columbia series,

Order Cuts from

Music Supply Co.
36 Wellington St. East
Toronto

Double-Disc

DANCE

Just

aws RECEIVED

A5680 |SHADOWLAND FOX TROT
124n. $1.25 | ROBERTS.GLOBE FOX TROT Prince’s Orchestra

A5681 |COWS MAY COME, COWS MAY GO, BUT
e HE BULL GOES ON FOREVER ' Prince’s Band
12-in. $1.25 | SOMEBODY KNOWS. One Step Prince's Band

A5682 (MY BEAUTIFUL CHATEAU OF LOVE
- esitation Waltz Prince’s Orchestra
12:in. $1.25 | JoY RIDE LADY. Waltz Prince’s Orchestra

DON'T TAKE MY DARLING BOY AWAY
AS5683 | One Step. Piano oy Violin  Albert and Monroe Jockers
12-in, $1.25 ,MY TANGO GIRL. Fox Trot. Piano and Violin
Albert and Monroe Jockers

Dealer’s Name and Address

Prince’s Band
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Proof Positive of Columbia Results

In every large city there are
specialty stores that make big
profits out of selling nothing but
COLUMBIA GRAFONOLAS and
COLUMBIA RECORDS; whereas
the logical man to make the profit
out of this trade is the music
dealer.

THE FAVORITE $65 THE ECLIPSE $32.50

Surely, therefore, if these specialty men find it worth their while to pay big rents and finance
large stores and attractive parlors out of the profits on COLUMBIA products, it will doubly pay
music dealers who can dovetail the Columbia agency into their regular organization with little or
no extra expense.

A properly worked Columbia agency has been the means of putting many and many a piano
dealer on “Easy Street” as far as meeting his current expenses is concerned. In one of Toronto's
biggest and best known piano stores, the talking machine department pays all expenses. Piano
sales represent so much velvet.

TRADE ON THIS
TRADE MARK

The Columbia in-
crease is due to the
soundest kind of good
business. The instru-
ments are right, the
records are right, the
sales policy is fair and
square, and the adver-
tising is effective.

THE DE LUXE $250 THE LEADER $100

COLURIBEA

Graphophone Co., Toronto, Canada

Columbia Products are Made in Canada
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It’s Safe to Say because it’s Easy to Prove

—that the Dance product of the
Columbia Record Laboratory main-
tains an unparalleled high average.

The long wear of Columbia Double-Disc records and the
standard price---85 cents--are features that printed words
hardly convey. But in practice there is no mistaking them.
They are features that are peculiarly Columbia, and once a
record buyer realizes them, he is solid.

We and our jobbers all over the country, are
continually helping piano dealers to institute and
build up a steady and quick repeating trade in
COLUMBIA GRAFONOLAS and COLUMBIA

RECORDS.
“A" the m“.ic of We offer to Columbia dealers-
‘" 'he world The records the public want at the prices
d the public can afford to pay.
an A standard product at fixed prices, rigor-
most of ‘he fun of ously maintained.
i‘ ¢ on_ A quick and frequent turnover.
) 40 Absolute protection for the business which
3,000 selections are the dealer builds up.
A h Clever, aggressive and complete coopera-
listed in the tion.
Columbi. Record A systematic, cgrgfu]]y thought out, blllsi-
ness-pulling advertising and selling campaign
Clillog. OVER THE DEALER'S OWN NAME.
Reference to dealers of all enquiries and

prospects from his vicinity.

A free and constant supply of record
selling helps, calculated to increase the busi-
ness of the deaier.

COLURBIA

Graphophone Co., Toronto, Canada

Columbia Products are Made in Canada
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Doing Instalment Trade.

HIS Journal recently came across one of its sub-
seribers who said he had decided to give up his
talking machine business, In reply to the Journal's
question as to the reason for so unusual o devision the
ld pessimist dolefully shook his head and pointed to
# ““machine’ as he called it, that had been returned
because the buyer couldn’t meet the payments.  He
had two others that were in the store for the same
reason and all carried unmistakable evidences of abuse.

“And now,”" continued the dealer, after referring
to each in turn, T will have to send them to the fac ory
to be overhauled and that will cost me more than the
payments made to me by the customers,’’

Further inquiry revealed the fact that the dealer
had sold the highest priced machine, one selling under
one hundred dollars, to a home on a payment of a dollar
down and a dollar a week, that the payments were not
met, that the home was not equal to a dollar a month,
much less a dollar a week. In short, the home was that
of a poor woman who was compelled to go out washing
hy the day in order to keep a too numerous family from
starving. The family included a couple of boys very
active in destroying anything that they could get their
hands on. The retailer in this case made a fool deal
when he foisted an extravagance on a woman when she
was probably too tired physically to oppose it and he
deservedly lost money. The case is unusually extreme
hut serves to illustrate the extremity to which some
people will go in working the instalment department of
their business,

This particular dealer was giving up the line prob-
ably because he conld get no more goods; no manufac-
turer or jobber would allow their line to remain in his
store for, be it said to the eredit of the talking machine
industry, it is well condueted as far as irresponsible
men seeuring agencies is concerned.

To do a profitable eredit business the circumstances
of the customer must be known and approved and reas-
onable payments arranged for and the collections kept
right up to the mark,

Small Instalment Payments.

N connection with the featuring of instalment sales

in the talking machine husiness it seems unfortunate
that at this stage of the industry’s progress it should
be necessary to encourage the public to think of how
little they have to pay down. Tt would seem that there
is still too great a spontancous demand for talking
machines to make necessary the very low terms held out
as inducements to buy.

The instalment method of doing husiness is a great
henefactor and it has made the piano business. It is

only natural that the talking machine business should
adopt piano selling methods as the numbers of makes

TRADES JOURNAL
merease and as the necessity for forcing the business
grows althongh it cannot be said of talking machine
lines that there is the necessity for forcing as in mar-
keting pianos

By holding out inducements of long drawn out pay
ments with no intevest charged the retailer has a method
of cutting prices that does not confliet with the clause
in his contract with the manufacturer prohibiting price
cutting.  The retailer no doubt figures that if he can
secure a record customer who buys frequently, always
paying cash he need not worry about the dital or
profit on the machine that is being paid for in dollar
instalments. The instalment business makes many other-
Wise impossible sales but it requires the same elose atten-
tion as in the case of a more costly product such as the
piano,

Reasons for Instalment Business.
N the hook *‘Music Money,” issued by the Columbia

Graphophone Co., the following appears relative to
instalment business :

““The talking machine retail trade was at one time
exclusively a cash trade. So was the piano trade. So
were a dozen other trades that have since been built up
by the instalment plan.  To-day the talking machine
trade is benefiting as much as any by the instalment
system.  The additional length of time that your turn-
over takes is more than made up for by the additional
bulk of business that is gained thereby. And always
remember this—the record business, which is constant
and continuous, is a cash business,

“Here is another hig reason why the instalment
system pays. It will bring you closer to our national
advertising. We are using the national magazines all
the time to tell people about our product and to send
them to our dealers. From time to time we make defi-
nite offers of instruments and outfits on instalment.
All our dealers are supplied, without cost to them, with
material to follow up those national advertisements in
their own territory.

“The dealer who insists upon selling for cash only,
can still carry on a big Columbia business—hut he will
be losing a considerable and profitable part of his pos-
sible business,

“People who will pay $5.00 or $10.00 & month are
more frequent than those who can pay $50.00 to %150.00
spot cash. It's to your interest to get your trade from
the most frequent kind of people as well as from the
others.

““Another big reason why the instalment system
pays in this business: It provides another means of
keeping in personal touch with your customer. You
see him every month. Every four woeks (or oftener)
you have a chance to talk with him; a chance to sell
him something else. New records, for cash, quite cer-
tainly. And in a well-stocked store of any kind he is
sure to find something that he wants when he makes
his regular monthly visit.””

More Than One Line,
AN the talking machine business continues to grow
as new lines are put on the market it will hecome
more as it is in the United States and in England where
a dealer may handle a single line or several lines as he
When only a line or two was available or well

desires.
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known the retailer saw no necessity of handling wore
than one, but as additional lines are heing asked for by
the publie the dealer sees the necessity o
third line

e piano
realizes the impossibility of doing

a second or

has his experience as a precedent and
business with a single
line. There are varied tastes to cater to and the demands
heing ereated by other makers. In prano retailing the
dealer wants more husiness than he can get with one
line.  He is looking at the talking machine husiness in
the same light and new firms entering the retail arena
of this talking machine industry ar ful to consider
the advantages of heing able to offer more than one line
Knowing the Records,

O retailer of talking machines and no salesman in

this department of the music husiness newds to
be impressed with the necessity of knowing the
Knowing the

records
ords embodies considerably more than
merely bheing able to locate in the racks or shelves the
record the eustomer asks for, Any schoolboy could do
that with five minutes instruction,

Knowing the records embraces an intimacy resulting
only from such close study of his stock that the salesman
knows something about each artist on his list, what
songs by the hetter known artists have heen recorded on
the records he sells and the ability to connect up hy
name and number many of the records, Oee ionally
a salesman is found who can instantly name the title of
any record number given him or in antly name the
number of a title that may be mentioned.  This, how-
ever, is merely a feat of memory and by no

means
essential to suceess, but it can reasonably be expeetod
of the man interested in his work that he can connect
from memory the names and numbers of many of his
records,

The catalogue classifications and the literature pro-
vided by the manufacturers make it inexcusable for those
selling talking machines and records at retail not to he
familiar with their goods. It is not to he expected that
the customer knows the stock as the salesman does or
should. If the customer for example, asks the salesman
to recommend a good fox trot he should he able to name
several off-hand. 11 the next customer wants the latest
‘eello solo he should produce it just as promptly. It
also makes selling more pleasant and more inter sting
for the customer if the salesman has some anecdote or
reminiscence to relate concerning the artist whose seloe.
tion is about to he played, or the composer of the selec-
tion.  Such information is supplied by the manufae-
turers,

Salesman’s Talk to Salesmen,
SALESMAN should look upon himself as a store-
house and should take an inventory of the stock
he works with every day.
Call the stock the faenlties of the mind—which are
intelligence, memory, imagination and will,
Look into yourself and learn whether you are improv-
ing this stock of faculties by true education.
True education means the enltivation of the facultios,
developing thereby the positive qualities of the mind.
Keep a full supply of the positive quality of judgment
and concentration,
Get rid of the negative quality of prejudice and
heedlessness,
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Always take
control

in a large stock of initiative and self-

Let' go that old stock of laziness and indecision
Place your supply of **1 wills™ to the front and take
your st

of 1 can’ts™ and bury them

The salesman who will take the mental stoek of
himself and act on the good suggestions every day, prac-
tising them constantly until they hecome a fixed habit,
will find himself climhing out of the rut of the ordinary
salesman by inercasing his business with the old and mak-
INg new customers

It is the positive qualities that win

It is the negative qualities that lose

Do you want to be a winner? Then get busy now
cultivating the qualities that win

The greatest reward goes to the man who takes the
initiative, the next hest to the one who is told once,

Cultivate the following habits until they hecome as
natural to you as hreathing

The habit of gripping good suggestions and making
use of them,

The habit of doing it now,

The habit of making notes of specials you have to
offer on certain days

The habit of keeping posted on everything concerning
your business.

The habit of being thorough in all you undertake,
realizing that which is worth doing at all is worth your
hest efforts,

The it of being prompt,

The habit of cheerfulness,

The habit of making new customers

The habit of perseverance,

The habit of writing your orders plainly and cor-
rectly,

The habit of stimulating old customoers,

The habit of telling your troubles only to the right
man—the one coneerned, and who can adjust the dif-
ference or misunderstanding,

The habit of always talking the profitable lines—
talking quality not price.

LOCATING YOUR PROSPECTIVE CUSTOMERS,
ONCENTRATION is the order of the age.  How to
bear down directly on the class of people who can
afford to buy what you have to sell, to concentrate your
selling efforts where the maximum returns will he
achieved is the big question hefore the retailer, and
especially the talking machine dealer, Apparently the
direct-hy-mail plan offers the best solution of this ex-
tremely delicate and diffieult problem. A list of a few
hundred people who have the price to buy what yon
have to sell eliminates one of the biggest waste factors
in selling effort. You approach them with the knowledge
that they can at least afford to buy, and your problem
is simplified to that extent, Obtaining the point of
contact and consummating a deal is a problem of suffi-
cient difficulty, even after eliminating those who cannot
buy. This summarizes the stand assumed in an article
by Alexander MeDonald, editor of the Player Piano
Journal, a part of which is here reproduced for the
benefit of the talking machine trade, the references to
players of course heing replaced by talking machines,
to which the points are equally applicable,
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THE PHONOLA
DISC TALKING MACHINE

Gives The Customer Greater Value
Gives The Dealer Greater Profit

It is made in Canada by Canadians, and there is no duty
added to the price.

It will play any needle disc rec ord, and play it better than

any other machine

It has a noiseless, durable motor and a concealed winding

crank. This is patented

It is made in seven different sizes, the prices ranging from

$20 to $160

It is an open agency proposition. Handle anything else you
like with the Phonola.

PHONOLA DEALERS

have the one supreme record proposition in the talking machine
field, embracing such artists as John McCormack, Slezak, Bonci,
Amato, Kubelik, Zenatello, de Lucia, Didur, Irish Guards Band,
Imperial Infantry Guards Band, Beechim's Infantry Orchestra

The " Princess.” One of the
seven Phonola Types

Double-Side 11 and 12 inch, $1,50 to Double-Side 10-11 and 12 inch, $0.90 Double-Side 10 inch, 85 cents each
$3.00 to $3.00
These records are entirely free from needle scratch. They play longer
than any other record of equal size. Every record has attractive selections on

both sides. There is never a blank or a peor choice. They can be played on
any make of disc talking machine and will improve the tone of the machine.

THE POLLOCK MFG. CO., Limited

Manufacturers of the PHONOLA
BERLIN - . - CANADA

Wholesale Distributors
WHALEY, ROYCE & CO,, Ltd., Toronte THE NATIONAL TALKING MACHINE CO,, Lud., Winnipeg

For Ontarlo and Maritime Provinces For Western Canada
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There naturally arises the question of mailing lists,
or lists of those who have the financial ability to pur
chase if their desives are sufli iently aroused.  We see
from this that the problem divides itself into two general
heads: first, obtaining the list, and secondly, working
it after it has been gotten,

These lists should be distinguished from prospects,
A name should never he put on the
it is actually a prospect
time is not a prospect
tically no value from a prospect  standpoint,
frequently one comes ss houses with hundreds of
prospeets. A little examination of these prospects shows
that the large pereentage of them are not prospects at
all; they are simply names of people who ought to have
a talking machine, many of whom have no intention
whatever of purchasing an instrument. These names
should be earried on mailing lists, provided they are
people who can afford to buy, but not as prospects,

No one should be earrvied as a prospect or on a list
who cannot afford to buy. There are, of course, people
who say they cannot afford to buy simply as an excuse
to put off the salesman, but a great many are carried
as prospects who really cannot purchase for financial
reasons. It is folly to waste time, postage or effort on
such people.  Better by far to spend the time and money
trying to get the name and address of some one withont
an instrument who has the price.

Entirely too much time is spent trying to convinee
those without money that they ean afford to buy, instead
of convineing those with money that they ought to buy.
Therefore there should be an elimination from prospeet
and mailing lists of every one who eannot pay the price.
This is cold-blooded business. The man who has no
money, no matter how badly he may want a machine,
is of no value to you. Better spend your time develop-
ing the desire among people who have the price.  Those
who cannot afford an article are the ones who want
it the most. The fellow with the money holds on to it;
that is the way he got it, and you have to dig him out
and convinee him hefore you can get the money away
from him.

prospeet list unless

A person that may buy some
it is only a name, and has prac-
Quite

Another reason why prospects should he separate
from lists of those who might buy is to work them dif-
ferently.  Aside from personal calls, prospects should he
worked individually and in an intimate manner, whereas
lists can be worked generally. If you get out a cireular
or folder it will do for all names on your general lists,
but that is not the way to work your prospects hy mail.
They should he worked individually ; every letter you
send them should incorporate in it the concentrated
effort to sell them what the prospect card shows they
are in the market for, and under the conditions of ex-
change, terms, ete., indicated by that card.

Generalities are of no avail in working prospects, It
is not a prospect unless the people actually want an
instrument, and if they do, the prospect card should
give you information as to what is wanted and the work
that has to be done that will enable your mail work to
back up and eapitalize the personal work of the salesman.
A great deal of postage is wasted sending printed matter
and circular letters to prospeets, when what is needed
is a direct and personal appeal applicable to what that
particular prospect is interested in.
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I have known houses to cireularize their prospeet list
with folders about « cheap machine, sending them to
people who were specifically in the market for the most
expensive. 1 a salesman talked to these people in this
way he would Iy discharged as lacking in common sense.
Why not use some of that common sense with respeet to
the mails and contine ourselves to direct appeals to the
individual prospect ¥

OF course it must be horne i mind that 1
on the basis that the prospect list shall contain only
the names of those who are actually prospective buyers.
It may be that they are not ready to buy, waiting for a
birthday, Christmas, ete. but as long as they want an
mstrument they may be regarded as prospects,

But the lists we ape speaking of more particularly
m this article are for the purpose of developing prospects,
Let us presume that you ean make up a list of people
whose incomes are from $1.200 to $3.000 » year, Here
yYou have something tangible to work on.  You know that
people within this earning capacity can afford to buy
Instruments as a rule up to, we will sy for example,
M. Not many such people can afford or will huy
the higher priced instruments, that is a matter for
another class of people,

You have worked for months
list together. You have it You have something with
which to begin to work. Now yYou ecan start on these
people with a series of letters knowing that every one
on your list ean afford to buy such an instrument, or at
least are of a class that can do so if they wish, Here we
have an opportunity for concentration of sales effort,
You can open you batteries on them through the mail,
hy telephone and by personal calls with the knowledge
that yon are working on selected people and that you
have full opportunity to know Jjust what is the result of
your efforts,

As rapidly as the names are developed into real
prospects they are taken off this developing list and put
on the prospect list, where they are handled individually
according to the information developed as to what they
would he likely to buy. Those who are not and cannot
be interested can he dropped from the developing list
and others substituted, so that your work is concentrated
where it will produce the most results for the effort ex-
pended.

The great difficulty has been that the sales effort has
been too seattered.  Too much of it was expended on
people who were not even potential buyers, Unless a
man is at least a potential buyer he is of no value to the
talking machine merchant, The art of developing pros-
peets is in a very crude state in the talking machine
business, at least as compared with life insurance, hooks,
and a number of other specialtios that are sold to the
same class of people and under practically the same
circumstances,

am writing

possibly getting this

NEW RECORDS.
(Continued from page 32.)

Must be Little Cupids in the Briny (Jack Foley)
Billy

2640 There
Murray
Tenor, orchestrn accomp
2644 United Passing in Review
2634 Valeartier—Canadinn March (Frederick 1

. Sousa's Band
Pearsall)
Sodero's Band

2 When the Daffodils Are Blooming (Ed. Cuthbertson)
Metropolitan  Quartet

Mixed Voices
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b@@ Band Instrument Small Goods

Department Department

DEALERS ! Have you ever given a thought to IMPERIAL stands for all that
the business of your local band » IT'S THERE | | is BEST in instruments each
Why not get it ? and every one is absolutely |
REMEMBER we have the only complete repair | guaranteed,

shop in Canada look up your band —for repairs BOOSTERS,
Send us the instrumen

Every dealer who is stocking o.{;r

ts —have us quote prices to | line of Imperial goods knows that he has satisfied
you—on customers,. EVERYWHERE you will find our
REPAIRS —there is a golden Imperial instruments, Be sure
opportunity for you of sufficient stock for fall trade,
Whaley Royce & Co., Ltd,
2 TORONTO AND WINNIPEG . »
Music Department Talking Machine

Mammoth Folio Empire Song Folio
Church & Home Sacred 120 Scotch Songs Department
Famous Classics First Pieces in Easy Keys BCST‘:;S::ghﬁiiﬁiaognt?hflgo'?gﬂ

Primary Classics Melodious Recreations Get our Prices and Lists of Fonotipia > d
Bellak Method Reads Easy Method S of Fonotipia,

Odeon and Jumbo Records. They in-
Vogt's Technique Royal Crown Folio clude all the Artists'
renderings  worth
Are just a few of our famous sellers, having
Everything known in Music can be procured ent buy xies

Machine ~ Needles
until you have seen
our samples and

- prices.

from us at lowest prices.

BELL BRAND HARMONICAS
“MADE IN AMERICA"

Have won a national reputation because
of their remarkable and durable qualities.

hey are not the best merely because
they are American made, and the only
S., but they stand competition with the

harmonicas made in the U.
productsof the world, embodyingthe very
best musical qualities and workmanship.

Orders from Great Britain in the last two
months have amounted to over | 500gross

THE NATIONAL MUSICAL STRING cCoO.

NEW BRUNSWICK . . NEW JERSEY
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INTEREST CLAUSE IN EDISON CONTRACT.

Making it optional with retailers whether they would
or would not charvge intep
been more or less of a “fly in
talking m.

toon time sales has always
the ointment™ in the
Dealers have frequently ox
pressed a wish that the manufacturers would enmhody
an interest clause in their selling contracts,

hine husiness

Thomas
AL Edison Ine. are now doing this

Seetion Vooof the new Dealers’ License Agreement
contuins a provision requiring that interest at the rate
of not less than 6 per cent. per annum be charged and
colleeted on instalment sales by lease, conditional sale
or otherwise of patented Edison Phonographs, the list
price whereof exeecds $75.00,

S Dealers who employ the expedient of a lease (as
distinguished from a conditional sale)
in the

should not insert
reference to interest,” the
Edison firm, “but should ealeulate the interest for the
perviod of the lease and add that sum to the list price
before dividing the selling price into rental or instaliment
payments.  For example, if 200 instrument is to he
paid for in ten instalments and the interest amounts
to $5.00, cach rental or instalment payment would he
$20.50 instead of $20.00.  For convenience in culen-
lating the amount of the vental or instalment payments,
we published two tables—Cylinder and  Dise—in the
June, 1915, issue of the Monthly.”

lease any advises

FISHERMAN TRAPS A RECORD.

An interesting communication received by Thomas
A, Edison, Ine, through Babson Bros, of Winnipeg
gives some idea of the permanent nature of Blue Am-
berol Records.  This letter, which follows, was from a
lobster-trapper in Nova Seotia.

“1 wish to tell you about the wonderful tonghness
of the Edison Blue Amberol Record, and the experience
I have had with one, 1 am a lighthonse-keeper and do
some lobster fishing.  About the 15th of November last
a ship sunk three miles from lighthouse station, This
ship had an Edison Phonograph aboard, and on the 20th
of April, after a heavy storm, while hauling my lobster
traps, 1 was surprised to find a Blue Amberol Record
inone of my traps. 1t had been in the water five months,
beating and rolling over the rocky hottom of the Atlantie
during the winter storms,

“1 brought it home and put it on the Edison Cylin-
der machine, and was surprised to hear it bring out
distinetly the words of *Put on your old gray bonnet.’

1 consider this wonderful. 1 could not help telling
you about it, OF course it is seratched up o lot, bhut
one can understand the words and music perfeetly.”

PATHE DISCS TO COME OUT IN AUGUST.

The talking machine, as an aid to the spread of the
cult of music in the home, is invaluable, This fact is
kept ever before us by monthly issues of records on
which are recorded the latest, best, and most amusing
compositions hy the most capable artists, such as the
August list to be put out hy Messrs. Pathé Fropes,

A pleasing ditty is “Kitty, the Telephone Girl,
sung by Jack Charman. The song, o general favorite,
achieved great suceess in various produetions in London,
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steh as The Passing Show " and ** Hullo T

also Pantomines throughout Great Britain he rever
side of the dise contains ** Burlington Bertic from Bow,"’
an tem of the “ragged dude™ rendered  with

characteristic numor by the artiste

type,

Two of the season’s hits are contained on Pathé
record 9046, namely, **Goodbye Vieginia™ and ©On the
515" Both are sung with eharm and offect by Bert

Miller, the well-known comedian,  The first named has
an alluring melody with just the touch of pathos to make
it a popular favorite. The seeond item is an exhilarating
ragtime ditty deseribing the city man’s danly dash for
the 5,15 teain and howe and Iy TITLRS

Band musie of the hest is provided hy Mossrs, Pathé

Frives’ August list. A elassic 14 ineh size dise contains

two brilliant selections played by the Garde Republi
caine, " The British Patrol” ( Aseh ) and ** Saint George's
Mareh™ (Allier). The famous band also contribute an

11 ineh De Luxe dise with the ever-popular ** Veronigue™
selection parts 1 and 2 ( Messager A brace of hright,
sparkling Marches are performed in fine style by The
Regimental Band, 11 M. Secots Guards, viz. “Under
Freedom’s Flag Mareh ™ and ** Youth and Vigor Mareh”
on a 10 inch Standard dise.  All the above are repro
duced in a manner which is highly eredituble to the
House of Pathé

The operas of Sullivan de
popularity wel
“Poor Wandering One™’
zanee’”

ervedly enjoy everlasting
mie will be extended to
“The Pivates of Pen
magnificently sung hy Miss Esta D'Argo. the
splendid soprano, on a Pathé vecord.  The other side of
the dise contains o beantiful song welecoming spring en
titled “*The Swallows™ by Sir Frederic Cowen, sing
most artistically by the voealist.  Another charming
record is No. 5673, The voealist is Miss Ella Caspers,
who sings **Sink, Sink, Red Sun into the West™ (Dol
Riego) and “*Love's Coronation” (Ayvlward), two dif-
fevent styles of compositions, but both with fine melodies
which serve to display the singer's artistic ability to
advantage,

Among the many good things is No. 349, ** Mountain
Lovers™ (W. 1L Squire) and **Margarita’ (Fredk, N.
Lohr).  The first named is one of the most popular
concert items of the day, while the latter is a pretty song
of sentiment Both tuneful items are sung hy My
Gwynne Davies, tenor, who renders them with fine ex
pression, which is a feature of this voealist’s singing.

Miss Carmen Hill, whose splendid MEZZ0-S0P PN
voice is the delight of concert-goers in London, can he
heard by Canadians on the Pathéphone Pathé
' have a fine selection of records by this popular
artiste.  The latest  addition is No 5 containing
“Golden Days™ and “*My Dearest Heart™ from their
August list of issues.  Both these charming works are
by Sir Arthur Sullivan, and as such, a high standard
of excellence and a large following is assured. The
reproduction is splendid in every way and is quite up
to the usnal Pathé standard.

and a warm

from

Messrs

WHOLESALE TRAVELLER WANTED.

Wanted a wholesale traveller for Ontario and the Maritime
provinces. None but a high class man with an established
trade connection need apply.

Doherty Piano Co, Ltd, Clinton, Ont.
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ASCHER BERG

HOPWOOD & CREW, LTD.

January and February
List

EVANS s CO’s

NEW AND STANDARD SONGS

SONGS My Connemara Home . Maxime Heller

;"'! Toes . (k. p .G, Kathleen Evans Erin My Home . Arthur St. Ives
ignonette (G Minor, ¥, Sharp Mi or) A, Harriy 0 3 : Bilee

Come to M, . o orp Minor N Thcrels a Gar(‘.len in Erin Eileen {)orr

O Night Divine (1 flat, E flat, 1) Calamani Maggie Mackintosh /. M. Capel

Little White Gate

F. Waddington
My Heart's Own Song

Percy Elliot

(Words by F, | Weatherly,) Sung by Miss Ene Greene

Rooe Love S Many The Miles Away - /- M. Capel
Cap'n Garge Merlin Morgan
DANCE AND PIANOFORTE (SACRED SONGS)
Allied Forces' Mar. ch Felix God i i i !
Mauresque . ¢ ; . Gino Lead, Kindly Light Ciro I‘ln:ﬂIIl
;l:'he Russian Patro| B. Lestrange The True Shepherd - A. Berridge
idgety Feet Grace Hawkins . ”

le‘;:. Soldier r;.‘:)rd‘l‘:mn'r Sun of My Soul Fm:u s Hope
Promenade Militaire Alfred West Jesu, Lover of My Soul V. Hemery
Prince of Wales' March Archibald Joyce Rock of Ages (also as a duet) v Hemery

PATRIOTIC SONGS

"Till the Boys Come Home

(Key F & G) 1. Novello
The Day

(E flat and F) G. d'Hardelot
H:p-Hip-Hoeny (E flar) H. Matheson
Mother England (B flat) Merlin Morgan
Boys of the Ocean Blue (F, G, B flat) Theo. Bonheur
Shoulder to Shoulder (G) Arthur Wood

A Special Number
MATE O' MINE Percy Elliott
OF ALL MUSIC SELLERS oR

16 MORTIMER ST., LONDON, ENG.
Ca

an Adent, LEO FEIST, 134 w, 1th S, Now York J

Faithful Unto Death = Joseph H. Adams
(IN KEYS TO SUIT ALL VOICES,)

SPECIAL NOTICE. The Successful march
fantasia THE ALLIES, by Valentine
Hemery, is now published as a piano duet,

Evans & Co.

24 Castle St Oxford St. LONDON, w,, ENGLAND

Ruth Vincent's Great Palladium Success
“Come—for it’s June”

M Important Notice
THE ALL BRITISH FIRM

of
Words by JOSEPH WILLIAMS LIMITED
EILEEN PRICE-EVANS begs to inform the Trade that it wil be publishing the
Music by X A
DOROTHY F. ORSTER 12 Books 0fl P:n:forte Music
B selected by
Published in ¢, Db, B ang The Associated Board of the Royal
FaL Academy of Music and Royal
CARV & CO. College of Music

13 & 15 Mortimer Street, London, W.
Publishers of:
“A Wild, Wild Rose” . .

Y ++.Dorothy Forster
“Your D.u.ldy was a Soldie

<.+« «Dorothy Forster
-Fdererick Drummond
- Frederick Drummond
,,,,, Frederick Drummond
«Frederick Drummond
‘Bon jour! Marie .+« «Max Brunell
“Lackaday” (No. 2 Gavotte Songs) . Ernest Crampton
I will make you Brooches” . Robert Coningsby Clarke

“When I am Dead, my Dearest”
Robert Coningsby Clarke

d

E. Thornfield's new book on “Tongue and Lip
Training."

for Local Examinations in Music, 1916
Price 1/6d net cash each
Consisting of :

SCHOOL EXAMINATIONS LOCAL CENTRE EXAMINATIONS
Book Book
1. Primary Division, 7. Intermediate Grade, List A
2. Elementary Division Intermediate Gr,
3. Lower Division.
4. Higher Division, List A. 10, Advanced Gra,
5. Higher Division, List B. 11 Advanced Gra Lis
6. Higher Division, List 0. 12 Advanced Grade, List 0,

o=

JOSEPH WILLIAMS LIMITED

32 Great Portland Street, London (Eng.)
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President's Address to Music Publishers’ Association
of the U, 8.

FTER exprossing pleasure at the formation of several

new sheet music organizations during the past
twelve months, among which was named the € anadian
Sueet Musie Trade Association, President Walter M
Bacon of the United States Music Publishers’ Assoria
ton said in part at their recent annual convention
A year ago | oasked the guestion, *Is there not too
much of the hetter class of music published to day, and

can it he assimilated as fast as it is given to the public?*
This is

ainly a mooted question, and one that | feel
is still before each individual publisher, who cun hest
decide as it hears on his own particular line, 1 would
stuggest that this might be an mteresting topic for this
convention to discuss on this oceasion shonld time and
inelination permit

“Another matter that cannot fail to he of vital
mportance to the owners of valuable copyrights held
by the members of this association is the (question, Is
nous granting of permits to
nse our valuable copyrights !

there not too mueh prowi

This seems to be a growing
evil, and in the opinion of many should be eurtailed,
From one to halt a dozen requests per day for this
privilege are received by most of our members from
individuals, schools, classes, colleges and associations of
various kinds for permits to use our valuable melodies
in whole or'to be set to words of their own authorship.
It is the opinion of many that such use if granted only
has a tendency to lower rather than enhance the value
of copyrights in gen and frequently to encourage
piracy and misuse of these valuable property  rights,
The applicants for this privilege in most cases elaim
that there is an advertising value which will acerne if
the permit is granted, whereas, as a matter of faet, who
can claim even remotely any henefit that has been per-
ceptibly derived ?

Remember, gentlemen, that our most valuable asset
is our copyrights, and it is up to each of us to protect
them.  We are forbidden hy law to combine on prices,
but there is no law against caring for one’s property
and handling it in a safe and sane manner It is only
recently that a large publisher, not a member of this
association, extensively advertised to sell in any quantity
what he elaimed to he a valuable copyright at seven
cents per copy, and agreed to furnish with each copy
hought, as an inducement to the sale thereof, an artistic
art print or chromo. How long would the music pub-
lishing trade last as # real business if we were all driven
to promote our sales in this manner, and where, I ask,
could we look for composers of note to write for us
under royalty contracts or any other arrangement and
iently remunerate them

we expect to he able to suffie
for their talent "’

TRADES JOURNAL 43

Prices and Discounts,

Ll\'l‘fl,\' diseussions were ovoked hy the

chairman of the committoe
Keane of Boosey & (o,
this letter from My
the

report of the
Mr. Michael
Which prompted the reading of

on prices,

Keane 1o another gentleman hefore
convention referved 1o in the
that a
prices on g strictly net cash basis is the one and only
sure way of lifting the industry
as a commercial undertaking
the evil lies in th radically
reprints

preceding pavagraph

Toam convineed revision of sheet  wusie

ito its vightful position
i of

To my mind, the r

False valuation placed on

acondition which of necessity gives the dealer

ananeentive to sell them wheneyer possible in preferene
to copyright publications

I the reprints printed hy
i few of the leading

American publishing houses were
placed on the market at the nominal price which they
are justly entitled to comman L allowing the dealer an
adequate  marginal profit, and

the same publishing
houses marked their proprictar

Yoor copyright publiea
which wonld permit the
ler a larger margin than he

tions at a net cash selling pri
d CRJOYS at present—in
other words, if the retail selling price were inereased so
that both publisher and dealer should henefit 1
venture to assert

1) That every reputable publisher—the hackhone
of whose existence is his copyright publications—would
receve inereased revenne

“(2) The

CXCOSSIVE

wonld

live dealer without the inducement  of
profits on reprints would give his attention to
copyrights, finding that pro-rata they offered
margin, and the inevitable result would he a reign of
prosperity for the dealers and a better marketing of
new publications than is now assured for the Joint output
of the various publishing honses,

(3 The buying public
this eategory after the initial shock—would fall into line
and the legitimately marked price modern
musie—the same as you and 1 do every day for other
proprictary articles—without a murmur.  The publie
who want cheap music without regard to individual
taste are at present heing catered to by the 10e, editions,
and my belief is that those people who now pay copy-
right prices for reprints wonld, on finding these prices
materially reduced, readily spend the
on modern compositions,

“In the regulation of copyright prices each publisher
would determine for himself the net selling value of a
particular publication—hased on its carrying expenses,
artistic merit and printing cost ~allowing say an outside
margin of 40 per cent. as the dealors’ profit against the
time when it hecomes a standard seller—the goal we
all aspire to with every new issue we place on the mar-
ket.  And this is the crux of the matter: Is it not a
fact that the ‘hig sellers’ of to-day would have ‘got
there” just the same at an enhanced selling price? And
those of us who possess these intended money make
and we all do in our turn
them away under the
discounts ?

““Copyright albums and collections conld casily he
brought into line with sheet music as a great number
are already being sold on a new price basis

"On standard libraries and editions 1 foresee some
difficulties, not insurmountable if the interested parties

a greater

I include everybody in

pay for

surplus and more

are we not practically giving
present recognized  system  of
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COME SING TO ME,
TWO EYES OF GREY.
SOMEWHERE A

Arthur Tate.

LITTLE RED HOUSE ON

a Touche
This son,
larity in &

MICHAEL O'LEARY, v.cC,
e new war song
lile,

Sole Agents for: Edwin
The Litolff Edition,

STANDARD SELLERS
For SUMMER TRADE

Song by Jack Thompson
Song by Daisy McGeoch
VOICE IS CALLING,

WE'LL NEVER LET THE OLD FLAG FALL.

e great Canadian March Song Over
18,000 copies sold
—

NEW SONGS OF EXCEPTIONAL MERIT

has bounded Into immediate popu
ngland, Australia and South Africa

THE VALES OF ARCADY. By Henry Geehl

Anglo-Canadian Music Co.
144 Victoria Street,
Ashdown, Lud., Enoch

Leonard &
Co, J. H, Larway and other houses.

Song by

THE HILL. By Edmund

By
with

Sir Frederick Bridge
the irresistible Irigh

Toronto

& Sons,
Co., Elkin &

THE
SALON ALBUM OF

PIANO MUSIC

Containing 61 Popular and Cla wical Piano Solos.
)

(Continental

224 pp., Royal 410, in Paper Cover, Pric et Full Cloth, 75¢, net
CONTENTS
Abschied Schumann  Melodie Rheinborger
Barcarolle in @, Rubinstein Melodie of Love Engelmann
Barcarolle Gade  Moments Musicals No. 3
Berceuse Lysherg Sehubert
Bridal Song Jensen  Moments Musicals No, 5
Canzonetta . ade Schubert
Canzonetta Jadassohn Nocturno . Field
Consolation Liszt  Novelette Gade
Crepuscule, Le Moniot  Ondine Rubinstein
Chant du Soir Ketterer  Parfait Amour Hime
Dozia Ascher  Pearl of the Sea Merz
Dreams on the Ocean Gung'l  Polonaise . Spohr
Echoes from Green Isle Prelude No, 1 Bach
Rockstro Radetsky March Strauss
Elegie Jadassohn  Romance in F Rubinstein
Elektra Jensen  Romance in B Minor. . Henselt
En Troika . Tschaikowsky Romance in A Flag Mozart
Erl-King, The Schubert-1lelley Romance, Op, 44 Rubinstein
Fiammina, La Ascher  Romanze Gade
Galatea Jensen  Rondo Militaire Burgmuller
Grace . Mayer  Rosebud . Mayer
Hour of Prayer.l.ofclre Wely  Sailor's Dream Pridbam
Hungarian Dances No. 6 Scherzo Jadassohn
Brahms Serenata, La Braga
Hungarian Dances No. 7 Song of a Hero . Volkmann
Brahms  Souvenir de Varsovie . Wyllyce

Idylle
Impromptu .
Junge Tanzerin, Die.
Lied 4 a1
Magic Bells
Matador March
Mazeppa . .
Mazurka . .
Melancolie, La .
Copies supplied to trade
BAYLEY &
51 Queen St. -

Lysherg

Puidant
Mayer
Wallace

Also London, Eng.

Still is the Night
Tempo di Ballo
Victoria Nocturne
Walthers Preislied
Wagner-Bendel
Wanderer, The
Schubert-elloy
Whispers from Erin Rockstro
Woodland Whispers . Stanley

without marked price,

FERGUSON 2
Scotlang 314 Paisley Road - .

Glasgow,
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= Son of My Heart (« & D) Frank E, Toury
Your Soul Noel Johnson
Dublin Town Wilary Vaughan
A N Tustin Keane

- West & Co.

T
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Dealers should stock these

Songs That Sell

Beloved (B fluy & D flat) Ethel Read

When Only Yoy are Near (D & 1) Howard Straker
If You Ask Me Emilie Clark
The Summer is Swoet (B flat & ¥) Herbert Goldstein

Charles Bradwell
L. Kingston Stewary

'
You! (Words by (', Fox Swith )
\ Song of Four Countios

Coloured Titles are issued with these

Delightful Dances

Paddy 's Outing (An Irigh outhurst) . ., p,
T firl in the Box (Walty) o
Penitence Intermesza)
Swan-Maiden (Belgian Waltz)
Jumping Jim (One step)
Lo Grand Prix (Waltz)

C. Holiday
Yearsicy
Guy Jones

G. Vandendyel:

Celian Kottaun

Maurice Wypern

¢ Special Novelty Terms

4 Dealers in touch with Canadian Com-
posers should communicate with ys,

“THE HOUSE OF
PROGRESSIVE IDEAS*”

23-24 Rathbone Place, Oxford St.
LONDON, ENG.

MR

\

Kerr's Collection of Reels and

is
No

spoken so highly.

fo

success (triple e
Conductor, Mr. Emif

D,
D

Fairy Dance, The

G
H

Jenny's Bawbeo
Kate Dalrymple
Keel Row, The
Lady Mary Ramsay
Loch Earn

M
M

M
M
M
M

Neil Gow
Rachel Rae

Strath-
speys, etc. for the Pianoforte

known all over the world, It contains 113 of these characteristic
ottish  compositions  about w hich Mr. Granville Bantock hay
\ selection of these has been specially arranged
“hestra and performed by them with Wnparalleled
res being demanded) under the eminent Russian
Miynarski,

r the Scottish 'Oy

A FEw or tug ConTENTS
STRATHSPEVS Reel of Tulloch
Ao Smith's a Gallant Fireman, The
the Tailors Suldier's Joy, The
rummer, The Speed the Plough
uke of Gordon Stirling Cuslle.or(irr_\ Daylight
Stumpie
Tullochgorum
Wind that Shakesthe Barley, The
us
Biddy of Sligo
Blue Bonnets, The
Campbells are Coming, The
Connaughtman's Rambles, The
Fagan
Hundred Pipers
Irish Whisky
Irish Wuherwomnu. The
Lanagan's Ball
Pibroch o' Donuil Dhy
Rory O'More
Rollicking Irishman, The
Tenpenny Bit

illie Callum
igh Road to Linton, The

arquis of Huntly

arquis of Huntly's Highland
Fling

iss Lyall

iss Drummond of Perth

iss Johnston

rs. M'Leod

Hornpipes, Highland Schottisches, Country Dances, Ete., Ete,

PRICE 50 Cents

Send for sample Copy, post free on receiptoftrade card, Special terms

JAMES S, KERR, Music Publisher

Glasgow, Scotland
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would only come together.  Many such books from their
sheer paper weight should command bigger prives than
they now sell for,  The unfair part in connection with
these hooks is that a reprint in sheet form taken from
one of them retails for nearly as mueh as the book
itself, "’

Resolution Passed by National Association of Sheet
Music Dealers.

E it resolved by the National Association of Shoet

Music Dealers, in convention assembled, that the

Dealers” intion express and convey to the Pub

lishers' ation  the opinion  of  the
Association regarding matters of mutual coneern

The Association views with alarm the tend ney which

is apparently growing on the part of certain lurge and

most  r

sense  and

table publishvrs to issue bulleting or eir
culars offering, ostentatiously to sehools and colleges and
all connected therewith, rates of discount, which are not
compatible with their wholesale rates or sound business
prineciples

The association helieves that such cut-rates are not
offered by the certain publishers referred to in a spirit
of unfairness or antagonism to the dealers, but are
offered by one publisher in order that his own retail
business is not endangered by similar offers made—or
thought likely to be made—by another publisher.,

The dealers believe that the Music Publishers of
Ameriea should recognize the fact that the dealers have
been untiring in their efforts to bring about better con-
ditions in this trade, and that a responsible dealer does
not eut prices on a publisher’s goods until the publisher
by a printed offer to the re trade forces him to either
meet the publishers’ vetail prices or lose the trade of
the school or individual involved,

The dealers believe that the wholesale prices and
discounts that they are receiving are in the main fair
and equitable to dealer and publisher alike, and that the
greatest and most erying evil of this business is the cut
retail prices forced hy a few publishers,

The dealers would respeetfully urge the publishers
that they carefully consider the situation, remembering
that a special retail discount offered by one publisher
and not by all gives no one an advantage, but, on the
other hand, merely reduces the profits of all concerned.

They ask that the publishers lay aside mutual sus-
picions and distrusts, if any such may exist, and work
harmoniously together for the benefit of the entire trade,

The N. A. 8. M. D. respectfully suggests that the
confining of school-college rates of discount he limited
to the institutions themselves, and that the individual
teachers connected with such institutions are not to he
discriminated in favor of, but that the school discount
be regarded as a quasi, wholesale rate, only for institu-
tions which resell to their teachers and pupils.

The N. A, 8. M. D. warmly commends the action of
certain publishers in setting a fixed annua! price on
their new issues and recommends that such action bhe
adopted as rapidly as possible by the other houses.

In conclusion the Association believes that it is merely
mentioning a recognized fact in stating that the condi-
tions in the music business are to-day unstable and
generally unsatisfactory, that the dealers are not usually
able to employ a sufficiently number of trained and

experienced clerks to properly serve their clientele and
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that the remedy lies in the publishers harmoniously
and unanimonsly  working together to restrain them
selves from cutting retail prives

That the Assoe
as the leading dealers are now confronted, as they see
the wholesale prices stationary and retail prices con
stantly lowered by the producer, with foreed considera
tion of the necessity of either withdrawing
from the field, or of secking publishers’ profits as a means
of existence

In behalf of the Nutional Association of Sheet Music
Dealers, to the Music Publishers of Amerien, for the
furthering of better and more legitimate husiness con
ditions and the best interest of the dealer, publisher and
consumer, this resolution is most vespectfully submitted

Secretary’s Report to National Sheet Music Dealers.
O the second annual convention of the National
Sheet Music Dealers’ Association Just held in New
York Secretary R, W. Hoffelfinger presented a compre
hensive report.  From this are taken the
references of interest to the Canadian teade :
“A survey of the conditions and reports that have
reached the se ary has shown that the music husiness
has been probably more immune from the general dis
turbed conditions than any other hraneh of business or
merchandising to which attention has heen called, 1t
is true that the piano husiness has suffer onsiderably,
and other lines have suffered, but whether the general
conditions have been such that the people have heen
driven to seck solace in musical compositions or not we
are unable to definitely say, yet the fact remains that
the music business has been in as prosperous, if not a
more prosperous, condition than last year. There have
been many encournging features, one of which was the
impetus given to the local associ tions throughout the
year.  This matter of local associations, whether it he
State or city, especially of the city associations, is one of
the biggest things that this association can encourage
We have our very greatest friends in the traveling men
on the road, who can he of very great use in spreading
the propaganda of local organizations. The trouble
with this business, especially those that might be elassed
among the smaller lines, is the mutual distrust of one
competitor of another, and ninety-nine times out of a
hundred that distrust and the acts that result therefrom,
are due to the lack of knowledge of the other man. You
will find ninety-nine times out of a hundred that your
competitor is just the same sort of man as yourself,
He may not know as much about the business as you do,
but right down under the skin he is Jjust the same kind
of a man you are. And if he does not look at things
as you do, perhaps a little broadening of his under-
standing might make him grow into a man worth while,
"It is believed that the reports of fatalities in the
music business have heen proportionately less than
the general depression in most lines, 1 think the sheet
music business to-day—barring a few things open to
correction, and that this Association desires to assist
in correcting—is on a healthier plane than it has heen
for some time.
Cost of doing Business.
““From researches the secretary has made he thinks
it is safe to make the statement that the average cost
of selling a dollar’s worth of sheet music varies from

ition: helieves such action mperative,

probabl

following

?
%
g
!
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EGYPTIAN MARKET FOR MUSICAL INSTRU loeality,  This firm will advertis anything in any part

MENTS, of Egypt.  There are no Wholesale dealers in th country
Cairo merchants sell hotween 250 and 300 pianos retailers importing their own Pranos from foreign
yearly Egyptians ik highly  decorated cases, and  countpios and receiving usually # eredit of six months
German manufacturers, who understand this taste, have To find a sul here among 1y middle ¢lass o piano should
been for years building instrum Hs incomplianee with NOt cost more than €40 14 Y2 at which Price a good
it IStrment s expeeted
The preferred color here is hluck, nicely polished hut A the elimate of Cairo is very dey it is absolutely
not varnished.  Natupy) mahogany has also found favor  nocessary that the interior woodwork of » Prano he ahle
I recent years,  Pianos are little advertisod m this 1o Withstand great hoat Ameriean mstruments gy
country, one firm, the Societe Anonyme Publicite apparently given gpreat satistaction in this respeet, hoth
handling practically all th advertising done m this  jy Egypt and th Sudan Britanniy Abroad

sc‘le', Chords and Arpeggios Elllblllh‘d 1852 Call Telephone M. 55
Compiled for Piano by Dr. C, L. M. Harris, Mus‘c'an’s Demands

An invaluable work of 55 Pages. It embodies o collection of

exercises in scales, chords ary rPeggios for developing the Satisfied in every way at our store,

technical side of the student’s piano playing We have a most complete stock of
Any student who will memorize and faithfully practice the String, Wood, and Brass Instruments,
contents of this book under a competent instructor, will be also a full stock of Sheet Music,
amazed at the skill he will acquire in the reading of music Don't forget, too, our expert repairing

Readily retails at 50 cents.

Attractive Rates to the Trade Now, CHAS- LAVALLEE

Agent for - Besson & Co, 2 of London. Eng
Published by THOMAS ANDERSON .
65 JAMES ST. NoRTH,

Pelison Blanchot & Lo P e,
HAMILTON, CANADA.

- Montreal

Haydn Wood, Leslie Elliott, Wilfrid Sanderson,
“Love's Garden of Roses, On the Road to Ballyshee. A Longing.
o F'(D‘“u Divine. Hermann Lohr, Teresa Del Riego,
e Gunner o S on,
Khaki and Gold Kennedy - o # Garden of Sunshine Dorothy Forster,
iy ennedy Russell, -
Montague Phillips, The Stars that Light My Garden, Dearest, | Bring You Daffodila.
ake Up| Who's For This Flag? ]uul’ a World of Roses,
Edward German, H. Lyall Phillips, o L \xa:.': if Love is a Dream.
The Drummer Boy Friends Again The Call of the May-Time
Charles Willeby, Guy d’Hardelot, Sivori Levey,
A Heap of Rose-Leaves Roses of Forgiveness. He Met Her on the Stairs,
Ethel Barnes, My Garden. Daddy and Babsy.
Soul of Mine, Your Heart, His Little Teddy Bear.
NG CYCLES
Desert Love Songs. ..., .. -Robert Coningsby Clarke Songs of the Southern lgles. , . , . . .Hermann Lohr
VALSES
La Valse aue nous Aimons .., . Armand Vecsey Love in My Garden ‘¢++viiiay. Reginald Benyon
Rose in the Bud .. . -Dorothy Forster The River of Dreams Albert Sirmay

“Petrograd” Russian Valse '/ Derot M. Michel Where My Caravan Has Reste, v+« +..Hermann Lohy
i d

e L it it Felix Bor,
PRODUCTIONS
Oh! This Love, (Papa's Darling). Love Moon, (Chin Chin)
Whoopsy Daisy, (After the Girl). Ragtime Temple Bells, ' (Chin Chin).
Good-bye Girls I'm Through, (Chin Chin). The Only Way, (To-night's the Night).

Just Because It's You, (The Litile Cafe).
REGULAR STOCK LINES

Knitting. .., Muriel Bruce and Baron Aliotti Little Grey Home in the We
Your King and Country Want You. .Paul A, Rubens A Little Love, o Little Kis
Where My Caravan Has Rowted, ....ovrnn s, Lohr Song of Songs

Wonderful Garden of Dreams. .., . . Dorothy Forster

WRITE FOR TERMS ON ABOVE LINES

Chappell & Co, Ltd. 347 Yonge St., Toronto

And at LONDON . NEW YORK . MELBOURNE :
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There are
Personally, 1
have had, as shown by my figures for the year 1914,
an average cost of 226 per cent. for every dollar sold
That is by far the lowest average cost | have ever had.
But the average cost is probably between 30 and 35
per cent. Some houses run one year 25 per cent. and
then the next year 30 per cent. It is perhaps hest to
figure upon 355 cents as the average cost of selling

a dollar’s worth of music,
The Question of Profits,

thirty to thirty-five cents for each dollar sold
instances in which the cost is higher

“As to the profits to-day received on music. From
profits received a number of years ago, your seeretary
has an opinion somewhat different perhaps from that

of our worthy president,  Your se retary  believes
there is more profit in the sheet musie to-day (1 am
speaking of the standard business, not the popular),
for the publishers are doing a business so much greater
than they did before, that their total income is greater.
It is true that many of our large publishers may find
that during the year their business may not have heen
running into the thousands, or seven figures perhaps,
hut they find that where twenty years ago they might
lay out $30,000, to-day they may he laying out $100,000,
or even more.  The fact remains that the musie husiness
to-day, though we do not make as much on the indi-
vidual sales, either the publisher or dealer, as thirty or
forty years ago, the amount consumed is so much
greater that the profits are in excess of those of twenty
or thirty years ago,

“But gentlemen, that point emphasizes in the mind
of your secretary the idea for our team work. Our
gross profits are in the aggregate greater, but not in
proportion as our volume of business grows. We have
to he more careful to-day than we were years ago.
Say, where we are doing $100,000 worth of business
we must look out more carefully than when we did a
business of $20,000. (Here the seeretary read an ex-
tract from the report of the Book Dealers’ Association.)

“The idea there, gentlemen, that 1 would like to
put before the assembly for consideration is through
the dealers in the various towns co-operating with the
literary or musie editor on the various newspapers to
secure better reviews of new publications and matters
of interest to the music trade. 1t is a fact that most
of the reporters on our daily papers are glad to learn
of any of those matters. If the matter was hrought
properly to their attention no douht every newspaper
in he United States carrying a musical department
would be glad to print a notice of sueh things of
interest.  This is given as a suggestion for further
consideration.”’

Cost of Conducting Sheet Music Business,
ERE followed considerable discussion as to ways
and means for securing the desirable information
regarding the cost of doing business from members of
the association and others. One member declared that
his cost of doing business had heen between 29 and 31
per cent. during the past thirty years; another said
the cost would be 40 per cent. or more. The repre-
sentative of one prominent Western house declared
that close and aceurate figuring had shown the cost
to be 39 per cent. It was the general opinion that the
cost of handling “‘popular’’ music was not so great as
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the cost of handling standard music owing to lower
clerk Wire and quicker turnover, although in some cases
the profits were not at all sitisfactory

One member, the head of a chain of musie stores,
said : *Our business is rather diversified and is seattered
over several States.  The cost ranges from 27 to 42 per
Losses in one place are made up in another, and
it is a pretty hard matter to form definite conelusions.
I do not think that the average dealer knows what his
cost of doing business is. The
money invested, and in one y

cent

aet s he has so much
shows more profit than
in another.  With us it differs from 22 to 27 per cent,,
and sometimes runs to 45 per cent.’

Too Many New Issues.

ANU'I'HHH matter discussed was the *‘question of

new issues, in which the plan is adopted of charging
a fixed sum per year.” In connection with this the
secretary said: 1 wish to state that that was put in
becanse 1 approve quite heartily of the plan,  There are
several things that prompt that consideration. In the
first place, there are many publishers who have given
us a lot of new issues withont knowing what they were
giving us, and not even stopping to consider what they
were giving us.  In one month we receive as much per-
haps as $47, and in another month $25.  On the other
hand, many dealers see the bills come in and have
forgotten just how long since the last bill came, and
perhaps they have taken the new issues w ithout knowing
what they were paying for. The tendeney, if the amount
is not large, would he perhaps for some dealers to cut
the new issues, and that would put upon the publishers
the care of serutinizing the issues, and would probably
curtail a lot of medioere stuff that a publisher issues in
the year's work. The only ohjection that has come to
the s ry's ear has been from one or two dealers,
and that is that they had no way of keeping a wrd to
see what they got for their $20.25 worth, A list conld
be printed and they could eheck it off.”

The discussion revolved around the practices of one
particular house which contracts to send out a certain
number of new issues annually and does not charge
for any excess over that specified number.  The general
opiniva was that there should be a cutting dewn in the
number of new issues. The discussion ended with the
adoption of a motion asking the publishers to fix a
minimum price for the yvear on their envelopes,

Methods of Keeping Stock.

EXT came the discussion of the hest method of
keeping stock and various members deseribed their
methods.  One used the stock wrappers for every piece
of music or hook and when the wrapper was empty re-
plenished the stock. Another used the wrapper system
and in addition kept a card index of all music in stock
and much music not handled. Still another dealer used
the card system for stocking music hooks and loose-leaf
books, convenient to handle, for sheet music.  On one
side of the card is a record of the stock at intervals and
on the back the amount ordered. The eards and hooks

are so arranged as to give figures of stock on hand at a
glance,

In the discussion of the disposal of unsaleable stock
it was agreed that carefulness in buying went a long
way toward solving the problem.
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The discussion regarding the hest method of taking
care of soiled music resolved itself into ]

and in which the

motion, which
publishers gpe requested
to grant the privilege to the dealers of returning a
stuted amount of "tain time, and that the
charge be not mope than six per cent, of the original cost

was carried,

music in a e

Twenty-Cent Popular Edition Advocated,
SU.\H‘I interesting comments  wepe

diseussion of

during a
the question as to w hether the music
dealers of New York are Justified in handling popular
musie, and the methods of selling music in the ten-cent
Stores was also considered, a8 were the different eon
ditions existing in various seetions of the country and
relating to the sale of popular music, 1y this connection
the following lution was adopted: That the National
Association of Sheet Music Dealers &0 on record in favor
of the establishment of a line of popular musie to he
retailed at twenty cents net, to cost from ten to twelve
cents wholesale, and with the specifie |unl<-r~nu|nllnu
that such music is not to he sold to the ten-cent stores,
nor to any jobher who would sell it to the ten-cent
stores,

made

Want More Returns from Rolls,

PEAKING at the banquet following the Publishers’
convention, Mr, Nathan Burkan, a well-know n New
York attorney, included this paragraph in his remarks :
“We are not getting our just returns  from the
piano-rol] manufacturers, and on that we are going to
make another fight. To he plain, they are not giving
us an honest count, We are obliged by law to aceept
their returns as to the number of polls manufactured,
and in many instances the royalty statements they issue
are ridiculous, Iy some instane large quantitios of
rolls have heen purchased as a check on a manufacturer
and yet when his royalty statement eame in,

of them appeared whateyer, '

no record

MUSIC MEN oF PRINCE ALBERT TAKE ACTIVE
INTEREST IN PRODUCTION oOF
“THE MIKADO."

One of the finest amatenr productions ever staged in
the West was given here in June, when the Prinee
Albert Choral Society presented Gilbert and Sullivan’s
evergreen  opera crowded  and appreciative
audiences.  The items of interest to readers of this
Journal are the faet that the conductor was Mr. W. .,
Dann, manager of the MeLeod Co.’s Musie Department ;
Mr. F. W. Musselwhite of the Musselwhite Music o,
sustained the part of Nanki-poo, while Mp, Robert
Barrie, a well-known local piano man, managed the
financial end, The local press commenting on the pro-
duction said: ““The thoroughness of the production and
the confidence with w hich it was rendered made the
interpretation of the opera such as few amateur societios
could equal. . | « The whole performane went
with such a swing that it reflects the greatest eredit on
Mr. W. J. Dann, the talented conductor, My, F. W.
Musselwhite who had one of the hardest parts to play
as Nanki-poo did it with great skill and rendered his
songs in fine voice, The way in which the hox office
receipts mounted up cansed Treasurer Barrie's face to
beam with delight,’

hefore
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WHERE PETTY THEFTS ARE POSSIBLE,

In three different nstances the Journal has heen

told of petty thefts continuing over an extended period

by the boy who does the customs work for mnsic stores.

These  went undeteeted for gome time owing to the
absence of g receipt from the customs’ department
The hoy sunply was handed so much money by the

cashior and he returned so wmnch, the halance heing
charged to customs® duty without any way of verifying
the exact amount paid. This is a mattep worth looking

into

IMPORTANT APPOINTMENT IN PUBLISHING
FIELD.

created  considerable

Britain and one that

An announcement that  has
nterest in music trade cireles in
reflects great eredit upon the old established house of
Joseph Williams, Ltd., London, is the appointment of
that firm to publish the 12 hooks of pianoforte music
seleeted hy the Assoc inted Board of the Royal Academy
of Music and the Royal College of Musie for the local
1916 examinations in Such an
speaks for itself, making comment

musie appointment

unnecessary,
s L e nen
Copyrights *
entered at
B ¥
s d 1
$0873. “The Forty Eighty Highlundors By Lillie A, Brooks
(8ong.)  Toronta, Omy
L k0. \'Bhe Was Just & Duncer fn o French Words by
Frank Bturgis, Music by Sam Smurt
A0R1, iy When Tl Marey You'  words be AL Dabin
und Clarence Gy, Music by Rennis Cormuek
tangs, LW on my way 1o Dbt Hay One Step My el

\rranged by Ribe

Fox Trot. By Stunley

Words by Edward Mudden

3 March Two-Step, Ry Geo, 8, Ini

0397 eton.' Mureh with Song and Ohoras Words
by Mary Music by Seneea Lewis,

20405 or Eyer Words by Henry E. Cross,  Music
by Arthur sley, Vancouver, B, (

0409 ““Inspiration  Rug For Piane. By 3. Keith Milne
Montreal, Que.

10425 "My Prairie Que Words by Chas, A, Mack Music
by Chus. A, Aduit, The Modieine Hat Music Co., Medicine Hot, Altn

30427 toing Buck 1o See You, Mama, Dy | H. Kemp

Que

10428 " Soldier! Words by Aileen  Benufort Music by Joan
Atkinson, Atkinson, Edmonton

0442 “Raymond  Fox T'por By Hurry H. Raymond

V443 Y psilanti, (Ypsilunti )~ Comie Song. Waords by Alfred
Bryan.  Music by Egbort Van Astyne

0444 ““Circus Dy i Dixie Words by Juck Yellen. Muic
by Albert Gumble

10445 Words by Avthur Goodhart and doe Goodwin
Music by He ¥

B0446 roSrt Working on Your Wedding  Gown,
Words by Music by Charley Straight

ki Never” Like Thiy, Words by A, Soymour

t Gumble
(Onen Your Heart and Lot Me
(Wards und Music.)

Trilhy M Song,  hy

10
HBrown,
10

i
" In) By A

Harold  Attridge

Bobby

i
04 b g Murch Twosten. By Harry
30451 the Tropics, Waltzes Ry Harry J
B0458 Canadian Boys. Words  und Music by
Heatheote Man
30456 Downfall of the Kuiser,"" By ¥ th Findlay

(War Song.) nto, Ont

Words and Musie

e Marching Ruck,'
Ont
Words and Music by M, 5

! «
Westhoro,

Juek’s Flag.* Miner

Words by A

W Music
A, Bartlett, Toran

rtlett

t

ou'" Words by Wilkinson, J¢

b Tom Wilkinson, Heath, Alta

) L' Patriotie Words by Wm
Corbett.  Music hy W, Montreal, Que

4 "'Canadian Highlanders, ' A Seotti
Lillie A. Brooks. Musie by Ernest R. Bowles
Publishers’ Association, Limited, London, Eng., and

nt Words by
nadinn Musie
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NEW COMPANY: MUSIC PUBLISHERS' ASSOCIA.
TION, LIMITED.

This Company has been registered with 50 memhers
vach liable for €3 in the event of winding up.  Objects
To take over all or any of the assets and liabilities of
the Musie Publishers’ Association, established in 1881,
and carrying on husiness at 27 Regent Street, W, Lon
don, England.  The first members of the committer
are: . I Larway (Chairman), W, W. A. Elkin (Elkin
Ltd.), E. Goodman (Chappell & Co., Ltd,), H
S, FoJudd (Ascherberg, Hopwood & Crew, Ltd.), 1. 8
Ashdown (Edwin Ashdown, Ltd.), J. K.
Curwen & Sons, Ltd.), A, V. Broadhurst
Sons), C. A, Lueas (Metzler & Co., 1909, Ltd.). 8. 1
Page (Phillips & Page), D. Ross (R. Ricordi & Co.
A E. Bosworth (Bosworth & Co.), (. A. Boettler (Gould
& Co. No person shall be eligible as a member of
the committee who shall not be a musie publisher or a
director or other officer of a company carrying on husi
music  publishers.  Seeretary: €. J. Dixey,
Registered Office: 27 Regent Street, W., London

& Co.

Curwen (J
(Enoch &

Ness s

COPYRIGHT SOLD FOR $4,500,

After some spirited bidding at the recent auction
wle in London of W. Morley & Co.’s copyrights ** The
Children’s Home™ (F. H. Cowen) was secured hy
Messrs. Leonard & Co., represented in Canada hy Anglo-
Canadian Music (o, Toronto. The price was $4.500

PUBLISHERS AND DEALERS—BOTH IN CONVEN.
TION AT NEW YOR . OFFICERS FOR 1915.16.

At the 21st annual « mvention of the National Music
Publish Association of the United States recently
held in New York the following officers were elected for
the next year: President, Walter M. Bacon, of the White
Smith Music Co,, Boston ; Vice-President, Michael Keane,
of Boosey & Co., New York: Secretary, Walter Eastman
of Chappell & Co., New York.

The portion of the procecdings of interest to the
Canadian teade are reported elsewhere in this issue
as are those of the National Association of Sheet Music
dealers, officers for 1915-16 are: Chas. w.
Homeyer, Pres.; Harrold Orth, Vice-Pres,: and R. W
Heffelfinger, Sec.Treas.

whose

PUBLISHERS' COURT ACTION SETTLED.

Word is reccived from New York that the action
hrought by Boosey & (o, against the Empire Music Co.
and Jack Von Tilzer for the alleged infringement of
the copyright on *‘1 Hear Yon Calling Me” through
the publication of the song, *“Tennessee, 1 Hear You
Calling Me,” including several bars of musie closely
resembling that in the plaintift’s publication, has heen
settled.  The settlement permits the Empire Music (o,
to withdraw its hond of $3,000 and forego giving any
accounting of the sales of ““Tennessee, 1 Hear You
Calling Me,™ to Boosey & C'o., who were granted a per-
manent injunction against the Empire Co. against using
the title or disputed bars of the piece.  The settlement
was made by advice of the court, owing to a dispute
regarding fthe fact as to whether Boosey & Co. had per-
feeted the copyright of ““1 Hear You Calling Me,”” bhut
in the main the decision is a vietory for the plaintiff in
the fight for the protection of copyright.
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ENOCH & SONS NEW MUSIC OF THE MONTH.

Dr. Brewer, in My Heart's Memory."" has caught
the spirit of Teschemacher's plaintive verses, says a
British press report, and has given them so simple
and taking a melody,

also a musicianly written aceom
paniment  that ould seeure immediate appreciation
for it. *“The Golden Day"' is a dainty ditty from the
pen of David Emmell, set to pretty words of Helen
Taylor’s.  Much can be made of its suave and expres
sive qualities by capable tenors “Fairy Laughter,””
Ivor Novello, a charming song, that will please the
children and their elders as well. ** Fulfilment.” Julius
Harrison, a song requiring much emotional expression
to give it due emphasis,

It is not vocally easy to sing,
but is well worth study and trouble to master its little
melodic diffieulties, when it will he found particularly
effective

This firm’s new issues are: Voenl—As 1 went “
roaming (May H. Brahe), Fairy Laughter (Ivor No
vello), Michael O'Leary, V.C'. (Sir Frederick Bridge),
(AIb.) Red Letter Days (Easthope Martin), Sylvan
(from Five Canzonets) (Landon Ronald), Sweet as
her roses (Sir Frederic Cowen ), Golden Bird; as a voeal
duet (for high or low voices) (Haydn Wood), The
Rose and the Star (Alma Goetze).  Instrumental—
Cesar Franck (organ), The Enoch Organ Library Toe
cata arr. for pedal organ by R. A. Bellairs ; Cesar Franck
(organ), Chant Heroique arr. for pedal organ by R. H.
Bellairs; F. 8. Salaman (piano), Friends in War and
Peace,

""THE PIANOMAKER" ON CARY & 00.'S NEW
ISSUES.

“A Hammock Song,” Monk Gould. A lullahy
swing song, graceful hoth in melody and accompani-
ment.  Miss Luey Nuttall is singing it with marked
suceess on the concert platform, and the demand for it
we learn is inereasing daily. A racy song of the sea
is Percival Coffin’s ** Boundless Sea,”” very useful for
baritones, who can render it with the necessary ** push
and go."" 1t is a song likely to soon foree its way into
public esteem.  “If love be ours,” Percival Coffin
The old story told over again in simple verse, woven into
a musical setting that will appeal to a far larger section
of the public than many songs with more elaim to
originality, because of its adherence to idiomatic musical
expression, quite easy of comprehension by the masses,
¥ Little Lad"—song soliloquy—Perey Elliott, and
“Hindustan,”” Ernest Crampton, are two new commend
able songs. Dorothy Forster Come—for it's June,””
was first published ahout twelve months ago, and the
many editions of it that it has heen found necessary to
issue since proves the hold it has secured in the ppre-
ciations of the public, both at home and abroad. It is
one of Miss Ruth Vincent's favorites, and her artistic
renditions are no doubt greatly influencing its popu-
larity, We are not surprised, therefore, to learn from
the publishers that it is proving one of the most sue-
cessful songs they have ever produced.

The first time 1 read a good book, it is like making
a new friend. When T read it over again it is like

meeting an old one.
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METRONOMES
Made In Canada

The “ Mountain" Brand

Is Ready for Delivery
As a result of the war the supply of
Metronomes was suddenly cut off. We
believed that Metronomes could be
made in Canada. We investigated, and
experimented, and now have produced a

thoroughly satisfactory article.

It is in handsome mahogany finish,
with absolutely reliable mechanism-—
wholly a made-in-Canada product. It
is neatly boxed for delivery by parcel
post or otherwise,

KESSEL'S VIOLINS

Violin Cases
Ready for Shipment

We have recently received a large
initial ~ shipment of Violins from the
well-known factory of KESSEL'S at
Tilburg, Holland.

The reputation of these goods for
quality and workmanship, material and
tone is world wide.

Prices are surprisingly low for the
qQuality —and retailers can make a good
profit.

WRITE FOR PRICES

I. MONTAGNES & CO.

Musical Merchandise Importers

WHOLESALE ONLY

Ryrie Building
Yonge and Shuter Streets

TORONTO

BEARE & SON

VIOLIN EXPERTS and
MUSICAL INSTRUMENT DEALERS
TO THE TRADE ONLY

117 King St. W, . TORONTO
To our many and
respected
Please read an ex-

clients :

tract from a letter
from England of
Dec. last :

‘“Even at the cost
of losing some of
our business over
here, we shall send
to you all the stock
we can, whatever
the cost may be to
us, so that you may, as far as possible, execute
all orders received from the Catalog.”

So reliable have Beare & Son’s Strings be-
come that we have recently trebled our sales,
Do you carry our lines ? If not send immediately
for a Trade Catalog.

BRANTFORD
PIANO CASE (0., L.

BRANTFORD, . CANADA

EQUIPMENT

Factory Dry Kilns
Length, 250 feet With a drying capacity
Width, 5o feet of 10,000 feet per day.
i Our kiln system guar-
Baviesbigh o ees that the lumber

" u! . will never shrink nor
Boiler and Engine swell, as all sap is taken
House from the lumber instead

40 feet by 70 feet of being dried in it.
With factory, machinery, men and experience to
manufacture as no other firm can, in any finish and
any quantity,
PIANO CASES
BENCHES
CABINETS
FOR
PLAYER ROLLS
DISC RECORDS
TALKING MACHINES

Get us to submit designs or we can work from your own drawings
Brantford Piano Case Co., Ltd.
BRANTFORD . . . CANADA
M. S. PHELPS, President and General Manager
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NEW HAMILTON SALESROOMS.,
R. 8. Williams & Sons Co., Ltd., Open New Store,
Formal Opening Well Attended

The formal opening of the new salesrooms now ocen
pied by the Hamilton braneh of the R. 8. Williams &
Sons Co., Ltd., took place on Friday and Saturday
June 25 and 26, Many hundreds of Hamilton people

took advantage of the oceasion to visit the new premises
which have heen magnificently fitted up tor the husiness
of the firm

Fhe new ““Home of Music
Street East, and tl

"is located at 21 King
firm take considerable satisfaction

In the Hamilton Branch of the
from the fact that the finish and lay out was the work
of a loeal contractor

The main show room is in white enamel and  the
SIX sound-proof demonstrating rooms are in mahogany
and mission.  The general offices are also on the main
floor.  The equipment includes a commodious recital
hall. whieh it is planned to us quite freely during the
coming season in giving recitals,  In addition to the
main show room there are three special piano display
rooms and a sep.

rate show room for used pianos. The
pianos being handled inelude Chickering, New Seale
Willinms, Ennis and K rydner

The phonograph braneh of the business has received
a large share of attention in planning the new sales
rooms.  As the illustration shows, the Edison Diamond
Dise will he the leader in this department.  The policy
of this house is to give its patrons a choice of makes
and not to be confined to a single line

Mr. Stanley D, Addison, manager of this Hamilton

TRADES JOURNAL 5
branch of the R. S, Williams & Sons Co., Ltd., is well
pleased with the location and premises supplied him by

the firm and is more enthusiastic than ever as to the
stuecess of their efforts to give Hawmilton citizens efficient

serviee inmusical instruments of all kinds

During the holding of the formal opening the firm
presented a continuous programme of music. The loeal
anagement received avisit from Mr, R. 8. Williams,
president of the firm and Mr. 1. G. Stanton, vie
president and general wanager, from Toronto, who

heartily congratulated Mr. Addison on the success of

the opening

X 8. Williams & Sons Co., Lid

J. W. WOODHAM TOURS MARITIME PROVINCES
IN THE INTERESTS OF HAINES BROS.

Mr. J. W, Woodham, general manager of the Foster
Avmstrong Co., Ltd., manufacturers of the Haines Bros.

lines has returned from a two months’ tour of the Mari
fime provinces

Business is hetter in Nova Scotia and New Bruns
wich than in Ontario and Quebec,”” stated Mr Woodham
to the Journal. “though, of course, the war has its
undesivable effeet there too,  In Prinee Edward Island
the slump in sales of fox ranching products is felt.”’
Altogether, however, Mr, Woodham has returned from
his Eastern trip quite well pleased with results and
with prospeets.  He is now preparing an exhibit of

Haines Bros. pianos an players for the fortheoming
National Exhibition in Toronto

A showeard ean be brightened up by an appropriate
picture cut from a magazine heing pasted on it

i
i —
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THIRTY PER CENT, REDUCTION IN OTTO HIGEL
MUSIC ROLLS. NEW TWENTY.FIVE
CENT ROLL,

An important teade announcement is that of the
Otto Higel Co,, Ltd., Toronto, advising their clients of
a reduction in prices of music rolls of their manufae-
ture and also the introduction by them of a new roll
25 cents,

cent roll is spooled, boxed, labeled and
Is cut on a good grade of paper.  The music is well
arranged and in every way represents good value, It
Is produced with the iden of meeting the requirements
of dealers who want something to fill the demand for a
cheap roll, that will not injure the player piano nor
choke it up with paper lint,  This new roll is named
the **Star Music Roll”* and sixty-two titles were included
in the July Bulletin of these Additions will be
made every month
OF probably greater tmportance is the thirty per cent,
reduction in retail prices of Solo-Artist Rolls  (hand
played) and Solodant Music Rolls. The new price list
of these became effective July 1st as follows:
Rolls formerly $2.00 now $1.40

rolls,

1.75 1.25
1.50 1.00
188 « 85
70
55
35

TORONTO DEALERS REDUCE ROLL PRICES.

At & special meeting of the Toronto Piano Retailers’
Association the agreement concerning music roll dis-
counts effective September 1st, 1914, was temporarily
rescinded.  This was owing to the reduections in list
prices by the musie roll manufacturers and to enable
the retailers to elear out their stocks,

The Toronto public is now able to buy 65-note rolls
as low as 15 cents per roll, 88-note rolls at 45 cents and
hand played rolls at a discount of fifty per cent,

PIANO MAN EXPERT CURLER.

During the curling season there
is nothing outside of husiness that
W. Armstrong of
Fort William, Ont., quite as much
as this game, The accompanying
picture is from a photograph show-
ing the winners of four trophies
out of six for the 1915 season hon-
spiel, there heing thirty rinks in
competition.  This rink won nine-

en out of twenty-one played. His friends say of
George that he ean throw as good a stone in the game
as he can an argument in selling a piano or player,

interests Geo,

GONE TO THE FRONT.

Mr. Gordon E. Levy, assistant advertising manager
of the R. 8. Williams & Sons (o, Ltd., Toronto, has
gone to the front. Mr. Levy, who is a Queen’s Own
Rifles man, has two brothers at the front and slipped
away without the formality of resigning his position for
fear of encountering pposition, so anxious was he to
go and “do his hit."  Mr. Levy is succeeded by Mr.
Russell Ward.
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WHY BAR THE DOOR?
AI"’I'HR asking the above question the Arrow, pab-

lished as a house organ by a Boston music house,
proceeds to explain why the door should not be barred
to opportunity Opportunity in this case is the musie
roll trade of which the Arrow SAVS

“An example of that which comes immediately to
mind is the attitude of the average
player roll sale. About the quickest way to become
unpopular with this gentleman is to mention player
music rolls to him

“What is the reason for this? Why is it that he
makes no appreciable profit on music rolls, and why is
he so apparently indifferent to the possibilities of a
lucrative source of income from roll sales?

*“This same dealer, in his talking machine department
not only figures as his real profit his immediate profit
on the sale of the machine itself, but also his eventual
profit on the sales of records to his various kinds of
customers,

“The man selling a player looks on rolls as a sort
of necessary evil, and something to be forgotten as soon
as the sale is over,

““Here is an opportunity pounding on the door, The
player buyer wants music —otherwise the sale would
never have been made, He will buy what he likes and
a great deal of it if it is brought to his attention in the
proper manner.  Especially is this true in the early
stages of his ownership.

“*As rolls go, there seems to he no regular price for
them; many dealers have not come to the proper realiza-
tion of the case. There should he a process of education
by the roll makers jointly or severally, and a one-price
plan established, so that everyone would have an equal
chance in that respect, Then dealers should every month
write their player eustomers, telling of the new numbers,
the same as they do theip talking machine customers.

““An added reason which in itself ought to keep the
dealer on the job is the way in which the majority of
players are sold. When a customer buys a player on
the instalment plan he will only pay promptly as long
as he is really enjoying it. How can he thoroughly
enjoy his play he only has a dozen or two of rolls,
and can’t conveniently get more of the kind he wants?

“Keep your customers interested via the roll route,
and you have welcomed Miss Opportunity with open
arms.  Best of all, she will reciprocate.”

piano dealer to his

Mr. Harold W. Lyle of the Columbia Graphophone
Co.’s foreign record department was recently married
in Hackensack, N. J. Mr, and Mrs, Lyle spent their
honeymoon in Canada visiting the Muskoka Lakes dis-
trict and several leading Canadian cities,

DUDEDDDBDDDUDDDDDDIJDUDDDDUDUDDDDDDDHHUDEUD
o
g Julius Breckwoldt & Company
o Manufacturers of
g Piano Backs, Boards, Bridges, Bars, Traplevers
g and Mouldings
Sole Agents for Rudolf Giese Wire in Canada and United
States
W. A. BreckwoLpr, Sec-Treas.
Mills :
Fulton Chal

nooooooe n

Ooooooooooooo

J. Breckwornr, Pres.
Factory and Office :
Dolgeville, N.Y.
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JOHN A. CRODEN BECOMES GENERAL MANAGER
OF WILLIAMS PIANO (0. SEVERS CON.
NECTION WITH TORONTO FIRM.

Mr. John A
ISSIStant general wanager of the R, S, Willioms & NSons
Co, Ltd., Toronto, to go with the Williams Piano Co
Ltd., of Oshawa, in the

Croden has resigned the position of

capacity ob general manager
and a member of the Board of Directors, My Croden,
me of the best known and most aggressive Piano men
Williams Piano Co
o experience of thirty-three years in marketing planos
id players

in. Western Outario hrings to the

In January, 1913, he vesigned the
Heintzman &
hranches, after

management of
Western  Distriet
ighteen years serviee to come to Toronto
with the R. S, Willinms & Sons (o
severs his connection as stated

Co.’s London  and

with whom he now
During his two and
one-half vears with the latter firm Mr. Croden hias
hecome thoroughly familiar with the New Seale Wil

liams, Ennis & Co., Krydner and Everson lines manm

Mr. Jdohn A, Croden

factured by the Williams Piano Co, Ltd, the R S
Williams & Sons (' having the Toronto ageney of
these pianos and players

Mr. Croden takes up the reins of his new office with
a determination to put into the business the energy and

garessiveness that has alveady heen charactoristie of
his connection with the music trade business, It is his
PUrpose to co-operate with the officials of the Williams
Piano  Co., Ltd.. in their determination to go after
business in true British style and to uphold the highest
ideals in the manufacture of pranos and player pianos
No effort is to he spared to strengthen and mprove
their organization and their service to dealers

Just as Mr. Creden was about to take his official
departure from the Toronto house he was detained in the
piano department on the fourth floor and with a group
of his associates about him was made the recipient of a
handsome club hag. This was accomipanied by the hearty
good wishes of these present who extended to Mr. Croden

TRADES JOURN AL

CVery assurance of their interest in hi
Croden

oF such pleasant associations and stated
that he would always eherish the

welfar In

acknowledging the gift My expressed regret at

the severane
friendships formed in
Toronto

The staff of the Hamilton branch of the R. S, Wil
liams Co. also showed their friq ndship for Mr. Croden
by presenting him with a handsom silk umbrella, and
Mr. Stauley Addison, the loeal manager
gold Masonic emblem, My Croden acknowledged the
presentation with a few remarks thanking My Addison
and his staff for the tokens of estoem and expressed the
hope that his suceessor would receive th

gave him a

same hearty

support in the future as he had in the past
defore taking up the reins of office Mr. Croden
spent a short holiday at his summer home at Port

Stanloy

Toronto

where, with his family,  he  wotored  from

BABY-ENNIS CONVERTIBLE PLAYER.
Coneerning the Bahy-Ennis convertible playver, which
the Williams Piano (o Ltd., of Oshawa, Hlustrated
i their double-pag. announcement in the April issue
W Canadian Music Trades Journal Alexander-Kay Co,,

You will

Pleased to know that we wer stecesstul in disposing

Calgary, wrote the manufacturers as follows

' the Baby-Ennis Convertible Player Piano hefore it

vas on our floor 24 hours. This is another design that

S shre to meet with favor, and should also he a great
seller. You are to he congratuluted upon leading the
narket with sueh a player.  Kindly ship us another in

Natin Finish at yonr very onrliost

CONVEniene

A BOOSTER FOR GODERICH.

Mr. Alex, Saundors head of the Goderich Organ Co

Ltd., at Goderich, Ont.. one of the most active wmann
acturers on the list of members of the Canadian Mann
eturers” Association, and has s rved in various official
viapacities. attended the recent annual convention in
In spite of unfavorahle industrial conditions
that have prevailed for more than i year Mr., Saunders
looks forward to a hig tipetus in hoth domestic and
sport husiness,
Incidentally My,

hoostep

Foronto,

Naunders is a consistent Goderich
He has a magnificent home there, surrounded
by heantifully wooded grounds Out of business hours
he divides his time hetween superintending the flower
and Kitehen gardens on his own grounds, working his
Farin at the outskirts of the town or trolling in the
Maitland  River whieh cmpties into Lake Huron at
Goderich.  Mr, Saunders is always ready to expatiate
on the attractions of Goderich whepe there are located
a mumber of heautiful summer homes and a large sum
mer hotel

HAMILTON MAN COMPOSES FOUR PART
SACRED SONG.

Mr. A, Lorne Lee of Nordheimer's Hamilton hranch
i the composer of a new four part sacred song, ‘1
Know He Saves Me,”’ arranged for S, A, T. B. This
€ copyrighted hoth for Canada and the United States
and is a eredit to Mr. Lee, as are the very attractive

wic window displays which he is continually pre
paring for the Hamilton store
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PIANO MEN GOOD FISHERMEN Referving to thy price reductions My Stroup em

'l Suap s of Messes, Cvril and Joseph Robi phasized  the advantuges to th retailer. Pl prices

taille, the well-known Quebee merchants, taken at the  would, he predicted, give #new impetus to playver trade

Summit Club. The salmon trout shown put up u strong  sales and would prevent price cutting in the sale of

fight and took over two hours to land rolls.  The npew prices. more than ever Justified the
Phe Messes, Robitaille are enthusiastic automobilists,  denlor Kving this department the husiness like attention

horsemen,  fisherme noand exeellent shots with gun o NECOSSArY 1o suecess

rifle Fhey are members of fishing clubs and spend

RETAIL WAREROOMS TO BE REMODELLED
Gourlay, Winter & Leeming Firm Decide on
Extensive Changes

Extensive alterations have heen devided npon by
Gourlay, Winter & Leeming, Toronto, for their wa
rooins at 188 Yonge Ntpect A\ dong term lease is hels

on the Property and in view of the location Justifving
the most attractive and e Stmodern musie house 1]
con he put on the Property the fivm have passed upor
plans providing for an entire vemodelling of the haild
g mterior and th reconstruction of the front

T'he

the building will he noved to the factory, where ¢

company 's general offiees, which have hoey i

e ground ooy nple space is availahl with exeellent
natural light.  The Yonge Street building will he entively
devoted 1o retatling  Gourlay  and Gourlay-Angelus
Imstraments and othet lines now being handled by th
firm of Gourlay, Winter & Leeming or that will 1
arvanged for

The removal of the offices and the changing of th
sairway and elevator will make it possible to greatly

mercase the floor space for selling purposes.  In th

meantime the firm have hoen conducting an extensive

Imilding sale
occasional holidayvs during the summer season at their As stated in the last issue of the Journal the Gourlay
favorit. Sport Winter & Leeming firm is to b meorporated  with »

Mr. Tanney of the Sherlock-Manning ll,lmn Co capitalization of one million dollars, My, R, 8 Gourlas
London happened along in time to vertfy the Robitaille continues at the head of the company and the othe
brothers account of their fishing trip with the photo

and incidentally aceepted their testimony of Sherlock
Manning in the shape of a splendid order, 7] ir Shey

excentive officers will he his two sons Mr. D. R, Gourlay
and Mr, A, . Gourlay, his son-in-law, My, 1, A
Breckenridge, and My Walter R, Wintey

lock-Manning husiness mereases each montl

NEW UNIVERSAL ROLL AT THIRTY CENTS
Change in Names and Reduced Prices
Comeident with a visit 1o the Canadian branch of
the Universal Music (o, In Mr. Paul 2 Stroup, New
York, mana

of that firm, is th announcement of g
new roll to retail ay thirty conts.  Other hportant
changes in the Universal line are announeed hy cirenlar
letter 1o the trade as per their announcement in this
issi

As will be noticed the 1 mversal lines will he unde
tWo classifications only. viz ‘Metrostyle-Themodist**
and “Metro-Art,"" the latter heing hand played.  These
Will replace the Themosty e Themo-Art and Uni record
rolls

OF equal or greater mportance is the new price list
which represents reductions oF Trom forty to fifty per
cent. New catalognes will e available for distribution
at an early date

The thirty cent roll is to be known as the Metrostyle
Themodist popular edition music roll This is spooled
and has metal adjustahle flanges, metrostyle phrasing

Nordheimer's Perfection,”” at the
to or I8 years thi
ht'* und " grand
Hm'" Sutherland

" with the House of
er and has just as mueh energy s has Perfection

in moving p
he

s

and aceent perforations
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CANADA'S MUSICAL DEVELOPMENT

In considering the musical status of Canada one

cannot fail to be impressed with the musicul develop
ment of the Canadian people during the past fow voars,**
observed Mr. Albert Nordhe tmer, head of the Nordheimer
Piano & Music Co., Ltd That development is mar

velons and it is ereditable to the musicians and musiceal

orgamzations of this country Concerning the plac
of the piano in this development My Nordheimer e
narked upon the diserimination of musicians who want
the hest pinnos and ar capable of making the selection

GOOD PHONOLA YEAR,

Mro A, B, Pollock head of the Pollock Mig. Co
F Berlin, Ont,, manufucturers of the Phonola
WS more enthusiastic over th prospects for the pew
heing brought out hy him cquipped with amplifty

hambers, invented by My Welker of the Pollock

(‘o
Owing to delay in seenring g cubinet of suitah
design and finish the appearance of the new Phonola

on the Canadian market has heen somewhat prolonged

\ number of musicians and tone experts have oo,

present at demonstrations of the new Phonola and have

expressed wonder at th Hiproved tone resulting fron

he employment of the sound chambers

These are of

different sizes on th principle of pipes in an organ

the sizes being seientifieal]y determined

In the meantime Mr. Pollock gives favorable reports
of trade in the other styles made Iy him and also of
the sale of Fonotipia, Jumbo and Odeon records

ON THEIR THIRD YEAR.

Messes, Montagnes & (o musical merchandise im
porters, whose headgquarters are in the Ryrvie Bldg
Foranto, have Just commenced their third Year of busi
ness. When, in futurc years, the members of this firm

I retrospective studies of their eareer they will
consider their second vear With interest if not with
#pproval

The war so npset their business that it made neces

SAEYan entive veadjustment in agencies They  have

atter line until now they are woll pleased
with their representations. In this issue they specializ
o metronomes, which they are having madi i Canada

‘Mountain’
confidence in its merit and vatlue

They are putting out the brand with every
and the faet that it

18 of Canadian make

PREDICTS GOOD FALL BUSINESS,

As a result of personal observations, while making
# recent tour among a number of his customers, My, J
A. Sabine of the Music Supply Co., Toronto, predicts
that fall business in Columbia lines will I
centres supported by agrieultural territory ther
complaint of buying power lacking. There is, however,
# prevalent disinelination to buy that would h readily
dissipated by news of an important  Ally
In some lines of Grafonolas and (

good. In
is no

victory in

Europe shophones

Mr. Sabine’s firm has heen unable to secure sufficient
quantities to fill all orders, but conditions in this respect
are Improving every day. In the meantime they report
a fifty per cent. increase for the month of June over

TRADES JOURNAL

the corvesponding month of
in April

1914, and an inerease of
one hundred per eent

TRADE BRIEFS.
Mre. A, A, Baxter of the
has returned to business atter a month’s vae
n New York and Atlantic ity
Mr. R, R
Co., Ltd
Berkshire

Novdheimer staff in F'oront.

ition spent

Easson, vice-prosident of the Otto Higel

Toronto, is spending his vacation am mg the
hills,
Mr. John
Old Boy, has
Montgomery, th

stock, Ont

Montgomery of Edmonton, a Woodstoek

heen visiting his hrotheo Ad. Robert

Wood

well-known

musie dealer of

Mr. AL E. Windsor
Morris factories at Woodstock and Listowel respectively
to Toronto.  Mr. Windsor,
Who resides in Listowel, states that shipments have con

superimtendent of the Karn and

was a recent trade visitor

tinued surprisingly good
Mr. TL J. Wharin of W. Bohne & ( 0.,

and string manufacturers, Toronto,

prano hammer
spent a week visit

Wharin made the
trip by motor car and was mpressed by the

ing the Ontario pisno factories. My
promising
condition of crops, which are an eneouraging prospect
of good fall trade

Mr, Frank 8, Jost, manager of Doberty
Litd.. of Clinton, Ont.. who had been absent from husinesy
owing to illness is at his office in good health and spirits
While home trade has savo
his firm is taking care of

Piano Co.,

of the general conditions
large export

order for

organs
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Mr. Otto Higel of Toronto weompanied hy  Mps

Higel and their son Mr, Ralph O, Higel enjoyved a

lightful motor tour of the Eastern States driving My
Higel's touring ear, th body of which was designed hy
Bimself and built to his OWn specitieations,  They cov
ered 2200 miles without anuntoward incident

Mr. Perey \rmstrong, formerly manager of  the
Mason & Risch talking wmachin department, but who
has been in anothe line of husiness for the past year

has joined the s Hing organization of Nordheimer Piano

& Music Co., Toronto, with which firm he wil] specialize
nothe talking wachine hraneh

The  Musie Supply Co., Toronto, distributors  of
Columbia lines, ape recommending a Columbia adver

tising sign to their dealors This is a day and night
two  nickeled
villars and hung by chains,  No lights are visible hut
1 brilliant light yesults at a trifling cost for power., A
special price is quoted Columbia dealers

M. S, Phelps, head of the Brantford Piano Case (o
Ltd.. Brantford, Ont,,
substantial orders for

Ngn of transparent glass supported  hy

I8 putting through a number of
PHNO cases in spite of the shump,
To bridge over the slack time in this braneh My
has taken up cahinet business with good suceess and this
vith other

Phelps

specialtios has made his one of the busiest

factories in Ontario,

The Thomas Organ Co, of Woodstork Ont ., report
good suceess with the twosmanual an. featured hy
them in the last issue of the Journal, This is especially

wlapted for chupehes Sunday Sehools, chapels or studios
md many piane deglors have heen able to secure orde rs

for this Where the finanees or the

Ustity a pipe organ

mstrument reqire

ents did not

Me DL Ford, th popular manager of the Phono
graph department at R, 8 Williams & Sons (o, Lad,,
Toronto, is making his amnual vacation this yvear a

oneymoon.  Mr, Ford was married in Berlin on July

th to Miss Jean Pollokowsky, formerly a valued mem

ber of his firm's selling organization, My Ford and
is bride spent  theip oneymoon at Lake of Bavs,
Muskoka

Highlanders  Fix Bayonets,”  Columbia record

V1766, is o favorite It
Weiderhold, a
s between Guelph and Elmira

5 most ably sung by Albert
hirth place
Mr. Weiderhold has a

native horn Canadian, whose

agnificent dramatic barvitone vojce and sings exelu
sively for Columbia records.  Another stirring song hy
the: same artist is ** Belgium  Forovep,** also recorded
n A1766
‘Talking  about good business.” said Mr, B J
Veight, manager of th Wright Piano Co., Ltd., Strath-
POV T may seem a little unnatural to add to the fae
tory during war times hut wi have had to do it."" When
tJournal representative dropped in on My, Wright he

with a two-storey
"he past four months, ' said he, ““have heen
OF course,” added Mr, Wright,
vith his characteristic smile, **wp have gone after it

ad just given orders to 2o ahead
wldition
the hest in our history

harder than ever,**

Trade in the new store has been quite encouraging,
re still getting settled, reports Mr, Frank
Toronto, who is getting his new Yonge Street

well in advanee of fall trade ““But
from business,” said he, **] only hope

thongh we
Stanley of

stare in order

getting

away
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bass fishing wil) keep up to as good a ratio compared

with the last trip as this year's business compared with
last year.’ Mr. Stanley has the faculty of leaving
the worries of business oceasionally while he enjovs a
few days at his favorite pastime, fishing

‘Last year was a very good one with us,"” said My
W. K. Watterworth, head of Evans Bros, Piano (o, of
Ingersoll, p ferving to trade conditions recently, *hut

While we

fair proportion we never

there has heen mope uncertainty this year
believe we ape doing a Neen
to know a week ahead w hether we should close down or
whether we should work overtime.”"  Mr. Watterworth
recently purchased one of the town's handsomest
which take in an entire hloek
flanking on the mamn street,  Among the

mprovements handsome

resi
dences, the grounds of
of frontage
made was the addition of u

“The buying Power is in the hands of the farmer,
all right,” opined Mr. J, 1 Sherlock of the Sherlock
Manning Piano (o, London, to the Journal recently,
“and to prove it 1 might say that in nine days my son
and I have made a sale a day at retail to farmers within
driving distance of London.’ Mr. Sherlock,
considers that the majority of salesinen dealing with

however,

where  Kdison and

featured

ph Shop, Ottawa
lines are

Columbin

farmers do not give the latter eredit for knowing more
about pianos and prices than they give evidence of
added Mr. Sherlock, **the farmer of
to-day is not to he bulldozed into signing an order. [lis
confidence has to be secured in a way that does not foree

“Furthermore, "

a sale onto him,**

AN EXPERT NEEDED,

Little Maggie had watched a man tune the piano

and was told it was for the purpose of improving the
sound,  One day when her infant brother was eryving
she said: ““Mamma, can’t 1 telephone for the hahy
tuner 2**

THE LESSER EVIL.
Mrs. Homespun—:“What "Il we contribute to the min-
ister’s donation-party 2"
Homespun—-“Wal, | dunno,
aters is "way up, pork is ‘way up, fowl is
we'll save money by giving him money, "’

Hannar
'way up—

Farmer
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Gerhard Heintzman Pianos

Pianos of -

Prestige

Built in Canada
Over 50 Years

Choice of Designs
Choice of Finishes

But every

instrument
GERHARD
HEINTZMAN

Quality

Householders of wealth and critical tastes
select Gerhard Heintzman pianos and player
pianos—not because they are the most ex-
pensive but because money cannot secure
better ones. Constructed according to the
highest principles, and all governed by a
Master Mind for the past half century has
placed the Gerhard Heintzman where it is
to-day—Canada’s Best Piano.

Never before was it so easy for music dealers
to put it within the reach of the public in
their several territories to attain to an inti-
mate knowledge of the best music. There
are countless owners of Gerhard Heintzman
Player Pianos who thank these instruments
for a whole new world of culture and

enjoyment,

Gerhard Heintzman, Ltd.

B

Factories

61-75 Sherbourne St.

TORONTO,
CANADA
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Mason & Risch Pianos and Player-Pianos are built on
principles of construction approved by the rigid test of
TIME. Their reputation is founded on the recorded

judgment of artists, the musically and scientifically F
expert, and the experience of the musical public, who
recognize the fact that there is only ONE “best,” that
there CANNOT be TWO, or THREE, or HALF-A-
DOZEN, and that the name “Mason & Risch™ stands
out in bold relief as Canada’s first and foremost Piano,

“The Best Piano Built."”

Mason & Risch Limited

230 Youge Street
Toronto




