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OUR FUTURE ISSUES.

We have made arrangements with a
Aumber of the leading druggists of Can-
da to write articles bearing on sub-
Jeets velative to the trade for the next
and ensuing numbers of ‘I'ue Caxaviay
Drrcerst.  We are anxious to have con-
tributors and correspondents from all
quarters of the Dominion, and to make
this journal a means of communica-
tion between all druggists. It is not
our aum or intention to publish a scien-
tific journal, so called, but one which a
druggist may pick up at any time and
find matters of interest, and it may be of
intrinsic value to kimin hisevery day ocen-
pation.  Few of us have the time or inclin-
ation to wade through heavy articles or es-
says on matters, which. although important
enough in their way, do not present an
attractive side to the average reader, and,
pecuniarily speaking. do not afford him
the profit which very few of us have any
ob;echom to realizing. T'o sum up, our
idea is to have a pcr\oml means of com-
munication ; it may be between a drug-
gist in Victoria, B.C., or in St. John, \e\v-
foundland or pcrlnpi in more limited
spheres between two dr uggists in Ontario,
all donc through the columns of this
paper. Pllmllinn this line we invite all
to use our co]umns, provided that every-
thing said can consistently appear in the
pages of a first class jourhal.

THE POSITION OF THE PHARMACIST.

The extract gncn in another place in
this number from a paper vead before the
Sheflicld Pharmaceutical Society shows the
condition of pharmaceutical affairsin many
parts of England, and which is unfortu-
nately developing in some place in Can-
ada. While not agreeing with some of the
propositions made by the writer, notably
that of meeting the * cutter™ or rather
forestalling him in the matter of lower
prices, yet some of his suggestions will
bear careful perusal. ‘The main point for
the pharmaeist, we consider, is whether it
is not wiser to confine himself more tv the
true ideal of the profession, the prepara-
tion and dispensing drugs proper and
pbarmaceutical specialties, and {o delve
into and fathom, as far as possible, the
remedial nature and chemical aflinities
of remedies which the science of pharma-
ceutical research develops.

DRUGGISTS’ ASSOCIATION.

A meeting of the drugyists of Welling-
ton, Halton, Pecel, Dufferin and Cardwell
was held in Guelph on June 26th, when
the following gentlemen were present :—
Win. Colcleugh, Mount Forest; R. Phillips
and R. H. Perry, I‘cwm Thos. Steven-
son, J. R. Dodds and A Turner, Orange-
ville; J. H. McCollow, Milton ; R. Wood,
Erin; A. B. Petrie, Dr. Herod, 'I'. S. Pet-
rie and W. (. Smith, Guelph.

W. Coleleugh was appointed chaivman
and W. G. Smith secretary, pro tem, but
just before the members got settled down
to business Mayor Gowdy put in an ap-
pearance and extended 2 hearty welcome
to the gentlemen from a distance, his re-
marks being received with applause. A
hearty vote of thanks was tendered the
Mayor for his kindness and the Aldermen
for the use of the Council Chamber.

The meeting then settled down to busi-
ness.  After a careful discussion a consti-
tution and set of by-laws was adopted,
after which the following officers and com-
mittees were elected unanimonsly: Presi-
dent, W. G. Smith. Guelph: 1st Vice-

Stevenson, Orvangeville |
2nd Vice-President, J. H, MeCollow, Mil-
ton : Jrd Vice-President, R. H. Hodgson,
Brampton :  Seeretary,  W. Coleleugl,
Mount Forest: Treasurer, L. N, Yeomans,
Mount Forest: Auditars, R, Woold, Erin,
J. R. Dodds, Orangeville : Committee on
Chemistry, Pharmaey and Legistation, A\
B. Petrie, L. N. Yeomans, De. MeGarvin,
Jo R, Doddx, Thos. Ruston ; Committee on
Trade and Commerce, W. G. Smith, Tho~.
Stevenson, R. I Perry. J. H. MeCollow
and C. Store : Committee on Grievances,
W, Coleleugh, I P. Smith. A, Turner, T
8. Petrie, R, Wood « (‘(\mm\uce on Enter-
tainments, Dr. Herod, R, Jamieson, R.
Phillips, W. Coleleugh, 'I'. H. Yeomans,

T'he city druggists entertained the visi-
tors to dinner at the Royal Hotel, where a
pleasant hour was spent.  The meeting of
the Association was a pleasant and profit-
able one, and the hope was expressed that
the uext meeting would be more Inrgely
attended by the druggists living within
the bounds of No. G district,

Before adjournment the Committee on
Trade and Commerce wax instructed o
confer with a similar committee of No. 11
district on matters affecting their interests.
The next meeting of the Association was
decided to be held in Brampton.

[We have a letter pointing ont that
the account of this meecting as published
in the Mail and Globe is no correct.  The
Brantford cireular was newar mentioned,
therefore the conelusions supposed to he
arrived at only originated with the party
who sent the report. — Ed. Caxapbiax
Droeerst).

President, Thos,

THE ELECTION OF COUNCIL.

The election of the Council of the
Ontario College of Pharmacy was held on
Wednesday, July 3rd.  Twenty-nine per-
sons were nominated, four of whom de-
clined o stand, two sent ne veply, two
were late in replying, and one was not
cligible, leaving twenty candidates in the
field. The following is the result of the
hallot, showing the number of votes re-
ceived by each candidate :—

Clark, John A, Hamilton . L 11
Dz\\xgnon, J. E, Witdsor wuees wovvnvvnes 275
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Elllott, R, W,, Poronte ...... ... ... .. 171
Hall, Jolin J, "W omlntmk ........ 202
llulmrt, Q. S Kivgston.. . 022
Jeffrey, Amhw\ Toronto ........ 247

w230

L 212
126
242
18

s wweonce, L. T.. London
Mnckonrm J. ll., ‘Torento. .
Miller, lhuzln. Toronts, . .
McGregor, C. K., Brantford
McKee, John, Peterbace® . -

Petrie, A, B., Guelph ..., ..., 2102
Pelkie, -E.letmm. thes reseenieses 9
Polson, N. C,, Kingston .......... L e 154
Roberts, J. S.. Seafurth ... aeveane .. 408
Sanders, W. B, Stayner ...c..o0 .. ..l 210
Slaven, J, W. Orillia, ... oooues . 235
Smith, W, G., Guelph ... ..e.vvever .o oo 113
Walters, Henry, ()w\wn teriesesectenatanas 206
Wilson, R, Cobourg... .. ... oo coaeee. 127

The now council \\'lth their votoe is there-
fore as follows ;—

Walters, Henry, Ottawa . .
Hall, John J., Woodstock ..
l)’z\ugnmn. T E. . Windsor,
McKee, John, Peterboro®
lcﬂ‘rey, Andrew, Toronto
McGrenor, C. K., Brantford ,

Clark, John A,, Hamilton ..... ...
Slaven, J. W, Orillin .............
Lawronce, L. B, London .. (...,
Hobart, G. 8., l\muum .........
Mackenzie, J. H ‘Toronto .,
Petrie, A. B., (-uclph .......................
Sanders, W, l}, Stayner ... ..., 2
The old council was composed as fol-
lows :—
Sherris, Clark,
Polkon, Hobart,
Sanderx, Foster,
Poarin, McKee,
McGregor, Hall,
Howse, Walters,
D’Avignon,
The new hoord as compared with the
old is as follows :-~-
0ld Members. New Members.
Walters, Jeffrey,
Hall, Slaven,
D’Aviguon, Lawrence,
McKee, Mackenzie,
McGregor, Petrie,
Clark,
“ohart.
Sanders,
The scrutincers were Messrs,  Lewis,

Gaynor and McCann.

AMERICAN PHARMACEUTICAL ASSOCI-
ATION.

- From special telegraphic reports to the
New York Druggists’ Circular, we glean
the following note of the annual meeting.
which took place at San Francisco, on June
24th and four following days. The attend-
ance was sowewhat smaller than usual,
but the arrangements for the entertain-
ment of visitors were very complete and a
large number of inferesting papers were
read.

The following were clected ofticers for
the ensuing year : — President : Emlen
Painter, of New York : First Vice-Presi-
dent, Karl Simmon, of Minnesota ; Sccond
Vice-President, W. M. Searby. of Califor-
nia ; Third Vice-President. J. W. Eckford,
of Mississippi : Treasurer. S. A. D. Shep-
pard, of Massachusetts : Permanent Secre-
tary, Prof. J. M. Maisch, of Philadelphia ;
Reporter on Progress of Pharmacy, C.
Lewis Dichl, of Kentucky.

The mombership of the Asaocmhon wie
reported to be 1373, a loss over Iaw. year
of 13: 119 names baving been dropped
from the roll and 106 new ones addu%
‘T'he next mecting will be hold ut Old Point,
Va,, on the second Monday in September,
1890. -,

HARMACGISTS AND THE PHONOGRAi’!i.

A phonograph company is being formed
in Kanzas City, with a capital of $200,000,
and many of the druggists ave looking
forward to the time when these instruments
will be given around freely for the small
sum of #40 por annum. It will then be
possible for them to keep alist of preserip-
tions with the utmost exactitude. For
instance, if a physician comes into the
office and wants to give a prescription, he
will be invited to talk at the *“machine,”
which will not only take down exactly
what he says, but the modulations of the
voice, 5o that in the future there will be
double evidence against him, as no man
would have the face to deny the authen-
ticity of his voice. \Whenever a man who
contemplates suicide comes to the drug
store, says the National Druggist, he will
be asked to whisper into the ear of the
phonograph the means he proposes to em-
ploy for the same, and what other excuses
he has, In court the variousacquaintances
of the man, when they hear his demands
vepeated in his natural voice, will be con-
vinced that there was no foul play in his
death, but that he himself sought the
hourne from which no trvaveller ever re-
turns. When the average citizen of Kansas
desires to take a little medicine of the
spirit kind, he will be asked to speak into
the throat of the telephone, and there his
voice will be scheduled, and in future
when the talons of the law catch hold of
the druggist, he will be able to prove that
he was more sinned against than sinning,
and the guilty man will be brought to
justice. In fact, this machine is destined
to mark a revolution in the annals of the
drug business.

A WORD TO THE RETAIL DEALER.

Are you in tho habit of carefully reading
the advertising pages of your trade paper?
If not, will you allow us to specially call your
attention tothem, and to point out to you the
fact that they form a very important and val
uable feature that should never be neglected
if you hope to do & profitable business. Per-
haps you may bo under the impression that
tho frade paper could be published without
them. If so, peamit us to disabuse your mind
of that idea, and to inform you that there is
uot & single trade paper in the land that could
print its reading pages alone if the publishers
depended solely on your subscriptions. In
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the adveitising pagoes of the trade paper you
tind the most relinble information in regard
to noveltics, seasonnble and now goods, as
well as tho staples, without which yon could
not hopd to carry on your business. But
staple lines, howover necessary they may be,
are sold on a close margin, and without the
novelties and seasonable articles your profits
would be greatly reduced. For this reason
the advortising pages should receive ns care.
ful attention as the reading wattor, which,
while moru interesting to you, perhaps, for
the moment, may not he as valuablo in a
busineas sense,

In the advertising pages of this issue are
presented for your consideration a varied line
of gouds suited to your needs. Some of them
you may now be selling, while others you may
never have hoard of before. The advertise.
ments have cost money to the merchants and
the manufacturers,and they have placed them
in our pages ospecinlly with the hope that you
will read them. Many of thom are attractive
outside of their purely busineas aspect. We
trust, therefore, that bofore laying this paper
aside you will examine it from cover to cover,
aud if within these pages you. find something
that fills your needs, that you will write to the
advertiser regarding it. Your inquiries will
recoive prompt and careful attention. Tue
advertisements are meant to draw your trade,
and iuquiries from dealers are never over-
looked. And when writing to acdvertisers do
not neglect to mention the nawe of the paper
you saw the advertisement in. Next to re-
ceiving inquiries from possible customers the
advertiser is gratified in knowing where his
advertisements are calling attention to what
he has to sell. This 18 also of great impor-
tance to the publisher of the trade paper, as
the advertiser will continue his announce.
ments where they are benefiting his business.

MOOT POINTS IN DISPENSING.

The pharmasist everywhere claims that
his remuneration for dispensing should be
based upon a higher scale than that for
ordinary trading transactions, because pro-
ficiency in the art amounts to professional
qualification, and the duty is on the whole
30 onerous as fo deserve a return commen-
surate with the responsibility, andskill and
knowledge involved. The claim is one
which, fortunately, the medical profession
and the public recognise to a certain ex-
tent, and even “ cutting ” shops and stores
recognisethe fact that the profiton dispens-
ing transactions should beon a higherscale
than profitsusuallyare. The truth is that
there is a Iimit below which dispensing
does not pay ; for in the majority of cases
a reasonable profit on the drugs used in a
preseription wonld recompense the dis-
penser most inadequately for the mere
labour of compounding, and unless skill
and knowledge were in some measure re-
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compensed, pharmacy would, in it profes-
sional aspect, be a gigantic failure. It
follows, of courso, that if dispensing
charges includo a return for professional
skill aud knowledge, the public is entitled
to have the latter moted out to them in
due proportion. Henco the dispensing de-
partment is one to which the pharmacist
can never pay loo much attention ; he can-
not be over-serupnlous in the selection of
materials, too zealous in earrying out the
directions of the preseriber, or too observ-
ant, in his intermediary position hetween
the physician and patient, in looking for
and checking errors or clearing away points
of dovbt which, if thoughtlessly cavried
out to completion, might seriously preju-
dico the condition of the patient. Itisa
matter for congratulation that pharmacists
rarely substantiate the obvious blunders of
phyxicians,  These are things of every-day
occaurrence, and are generally trivialervars,
siieh as an extra stroke of the pen turning
3 into 3, the leaving out of such suffixes
as “dil.” and “comp,,” and so forth. o
pharmacists who ave accustomed to dis-
pensea physician’s prescriptions. the ocenr-
rence of such slips is quickly noted, but
others may not be so fortunate, *

TO CORRESPONDENTS.

We jnvite correspondence on any sub-
ject bearing on the drug business. 'There
are many amougst us who are able writers,
intelligent thinkers. and whose opinions
have weight and influence : there are also
those who, unwilling to write, are anxious
‘to make enquiries.  We solicit correspon-
dence from all.  The only points we wish
to impress are that communications should
be short, concise, and to the point.

DOCTORS OF PHARMACY.

At a late meeting of the Toronto Retail
Druggists' Association, the following veso-
lution was adopted : “’Chat the Toronto
Retail Druggists” Association. feeling the
necessity for the elevation of the profession
of pharmacy, and recognizing the present
high standard of the examinations of this
Province, would urge upon the Council of
the Ontario College of Pharmacy the desira-
bility of the aforesaid Council urging the
claims of the pharmacists of this Province
upon the Minister of Education (or the
proper authorities) with the object of hav-
ing attached to the curriculum of the Pro-
vincial University a course in pharmacy
open only to all gradvates of the Ontario
College of Pharmacy, enabling the said
Universily to confer the degree of Doctor of
Pharmacy upon all such graduates taking
this proposed post-graduate course.”

LOCAL PHARMACEUTICAL SOCIETIES.

During the past few years many Jocal
Pharmacentical Societies have organized
in various parts of the country, and have
already been productive of much good, not
only in the matter of uniformity of prices
and disenssion of mmor or sectional events
which may oceur, hat alvo of engendering
a feeling of harmony and good will be-
tween draggists of the respective localities
where these organizations exist.  In some
places, however, nu~uch societies yot exist,
and ouwr confréres ~honld see to it that in
city, town, or county, as may be, some plan
should be adopted to bring members of
this profession more into personal contaet,
and we know no better plan than the
organization of local Pharmaceutieal As-
sociations.  In connection with thix mat-
ter it is said that at the regular meetings
of rome of the older sorieties, the novelty
having somewhat worn off, the routine
business transacted is unot sufliciently at-
tractive to secure as large an attendance
as desived. This isa point on which we
should like to hear from the drugists, and
would request answers to the following
query : In what way may the meetings of
local associations be made sufliciently at-
tractive to induce a lavge and vegular
attendance, and an inereased intevest in
the meetings ?

LOCAL ORGANIZATIONS.

The following Sceretaries of Divisional
organizations hase so far Leen roported.
Any information as to orgauization, cle.,
will be furnished by them, and we wonld
suggest that condensed reports of meetings
be sent to the Caxapmax Druceisr for
publication not Jater than the hOfth of the
month : Toronto, W. Lloyd Wowml ; Ham-
ilton, I1. S, Case ; Otlawa, H. A Martin ,
London, J. Callad ; Kingston, A, .
Chowne ; Brantfurd, J. M. MacKiid,
Woodstock, A M. Scott ; St. Catharines,
J. R. Seymonr ; Bowmanville, J. 15, Hig-
ginbotham ; Port Elgin, R. 8. Muir; Mt,
Forest, W. Colcleugh.

J. R. Seymour, St. Catharines, is run-
ning a branch at Grimsby Park.

An Ontario druggist has sent us the
following, showing how a physician in
this fair “Canada of ours” who dispanses
his own preseriptions, labelled and sent
out a bottle to his patient :—*"Tuke a
wine glace tree times a day over your
meils; take a pil every morning; if that
fisick you to much slack on the licker,
cause you got to take the pills. One
dollar and seventy-five cent for the hole
ting.™

TRADE NOTES

Cucattie 18 casier.

Mereurals have a lugher tendeney.,

Quinine iz quiet, no netable change in
price,

Norway Cod Liver il lus advanced,

“anel 18 tivm.

G\l Bingham, Youge Xt, 1< away on
his wedding tour,

M. Mount. Wild, Hamalton, hag also
Jnined the benedicts,

Gum ambies ape a hitle easter, bt no
pereeptible change in priee.

The firm of Juhin Lunny & Sons, diuy
wsts, Montreal, have disrolved,

Jusiness during June has been gniet,
which is not unusual at this seas o,

WA Howell was i Torouto thus week
pushigg German Blood Remedy, ete

Castor el has advaneed 20 por cent., and
the probabnlities are still higher prices,

MeGregor X Parke, Hamilton, are open
ing o branel i the east e of the city.

Quassin has advanced, and will likely
be higher still owing to the light hop crop.

Put, bromide and iodide are tirm, especi
ally the latter, which has slightly advaneed.

Tunnie acid and potass chlor will be
lower owing to the duty having been taken
ofl.

Gernean ehlorafor: has advanced, aw.
ing to 2 emmbination ameng the manufae
turers,

Cascara bark is steadily deelining.  No
doubt when new crop comes in olil prices
will prevail.

Juo. J. Hall, Woamldstock, has gone to
the Paris Exposttion, he will be gone abont
two months,

Hugh Miller & Co., Torento are getting
m a plate glass front, and nuproving the -
terior of their store,

Opium has advaneed, and will probably
be higher owing te lizht crop.  Morphia
sympathizes with it

The new hine of steamers between Ham-
iton and Toronto 18 well patromzed by
Hamilton druggists, who combiue business
and pleasure.

Insect powder is casier owing to a de-
cline in ptice of flowers.  The Persian is
consirlered just ag strong as an insecticilde
a3z Dalmatian.

W. s Barwell, of London, has pur-
chased the stock of the late (i, W, Hark-
ness, amd wall carey it on an the od
premises.
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THE LONDON DRUG CD.

LONDON, ONTARIO.

J. DOUGLAS, Manager

IMPORTRERS OF

Drugs and Druggists’ Sundries, Fine
Chemiecals, Perfumery, and all Goods
required by Chemists.

MANUFACTURERS OF

Fluid Extracts, and Fine Pharmaceuti-
cal Preparations,
Citrate of Magnesia, Ete.

We beg to intimate to the trade, uand particolatly to
those whoare commencing business on their own account,
that we keep IN STOCK cvery requitement of a first-
class Chemist and Druggist.

We carry full and complete sets ot

LABELLED SHELF WARE
DRAWER PULLS
SHOW BOTTLES and VASES
SCALES, WEIGHTS, Etc

and everything y for the gof an o}
order ou the shortest notice,

13

Cortespondence in regard to Prices, Terms, etc.
solicited.

MERCK'S PURE PEPSINE IN SCALES

We have tahen agreat deal of 1ronble to put before
our friends and the Trade the excellent character of this
preparation.  1tis oflered at a reasonable price. and dis-
pensing chemists should put before their Medical friends
its well-hnown merits. It posscsses high digestive
powers, is perfectly solvent, and keeps well.  We have
itin1 b, 4 1b. and 1 oz, bottles,

The London Drug Co., - Importers

LONDON, ONT.

Smith & McGlashan Co.

(riMTED]
WHOLESALI DEALERS IN

DRUGGISTS SPEGIALTIES

Sundries and Fancy Goods

Agents for B, I3, Shuttleworth's Fluid Extracts, Speciale
ties and 1*harmaceutical Preparations

Malleable Steel Spring, Reversible, Hard
Rubber, Celluloid, and Elastic Belt

Trusses.

Mahing ordets for Trasses promptly filled.  We make
a specialty of Hard and Soft Rubber Sundries,

Our travellers are out with Holiday Goods
and are showing a large line, carefully se-
tected from every Plush Goods maker in
Canada. Ourlines of imported goods should
be seen.  \We would remind our friends that
we scll almast exclusively to the Drug Trade.

SMITH & MEGLAGHAN CO, L

53 FRONT ST. E.

TORONTO, - ONT.

HICKSON, DUNCAN & CO.

25 FRONT STREET

Successors to

W.H. BLEASDELIL & CO.

In calling the attention of our nusierous customers
to our large and varied stoch of Fancy Goods, are pleased
10 state that we are exceptionally well prepared to fill
orders in large or snall quantities, and at much better
value than herctofore.  Buying direct irom the manufac.
turers in Germany, France and England, we can offer
special inducements in all lines of

DRUCCISTS' AND TOBACCONISTS' SUNDRIES

Tovs, Cutlery, Sporting Goalds, Games, Vases, Brushes,
Bisque Figures, Stationery, etc.
Yours respectfully,

HICKSON, DUNCAN & CO.

LAWSON & JONES
Forest City Label Works

LLONDON, - - CANADA
Established 1882

We are the only firm in Canada devoting special
«ttention to

CHEMISTS' PRINTING

and with our present facilitics we can succcssfullg con.
pete with any of the Americas or European Labe) fiouses
, We invite comparison of our work and prices with
others,
We also suEply Estes’ Turned Wood Boxces, Gill's
Scamless Tin Boxes, Paper Pill and Powder Boxes,
Castors and specral lines of Containers.

Write for Catalogue. Mecntion this paper.

LAWSON & JONES
226 King Street, - London, Cangtda.

J. PALMER & SoN

IMPORTERS OF

NP WA ea v AR A N S A e, A
<

 DRUGGISTS |
 SUNDRIES |

Sole Agents in Canada for

A & F. PEAR'S SOAPS
DUPONT'S BRUSHES
BERTRAND'S PERFUMES

The Largest and best assorted Stock in

Canada of

BRUSHES,

COMBS,

-
SPONGES, :

PERFUMERY,

CHAMOIS,
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I, A. Oldfield. the Dundalk druggist,
having met with misfortune, has been com-
polled to assign for the bonefit of his
croditors.  There is a scrow loose some-
where when n druggist fuils.

The two popular drug and fancy goods
dealors in Halifax, Avery F.and Albert
IL. Buckloy, have gono into partneiship
together. They aro brothers, and well
liked by their townsfolk.

W. E. Brunct, St. Sauveur, Quobec, has
assigned again.  This man failed two years
ngo in such n manunor that his creditors
only realized a few cents, and he, of course,
did not receive his discharge, but under the
system in vogue in Canada at present. a
dealer who puts no value ou a clear name
can go on living at the expenso of those he
buys from so long as they are foolish enough
to give him credit.  Aftor the disgraceful
showing made in his previous assignment
onc cannot ecasily understand any respon-
sible wholesaler letting him have goods
without first. paying out solid gold for thom,
Our readors must be careful not to confuse
this firm with W. Brunet & Co., who do
the largest drug business in Quobee, and
are a reliable fiem in every way.

G. E. Gibbard, who sold his drug ousi-
ness in Whitby some time ago to J. E.
Willis, has been prospecting in Van-
couver, B.C., with the idea of going into
business in that city.

M. Springer, Strathroy, Ont., has sold his
drug business to W. H. Stepler, for some
time past assistant with Mr. Springer.
Mr. Springer goes to Detroit to finish his
course in medicine at the Detroit Medical
College where he has already attended a
couple of terms.

Mr. T. G. Whitfield, the popular repre-
sentative of Messrs. Kerry, Watson & Co.,
is in New York and Boston honeymoon-
ing. We trust he will find the benedic-
tine state as happy a one as his friends
bespeak for him.

Dr. J. S. Moffatt has opened a drug
store in Norwood. We wish him su~cess.

The drug business in Petrolea, Ont.,
carried on by H. Hume, * Manager,” has
closed.

Wilson's ¥ly Pads have become a staple
article with druggists, and require no
pushing. A special inducement to dealers
is now made in the shape of a Musical
Sales Box. Write to Archdale Wilson Co.,
Hamilton, mentioning Caxantax Drucerst.

J. H. Landreth, formerly with R. Fer-
rah, of Galt, has opened a new drug store
in Berlin, Ont., under the name of J. H.
Landreth & Co.

H. R. Gray, one of Montreal's most pro-
minent druggists, purposes moving into
new and more commedious premizes ad-
joining his present sfore. ns soon as the
building is completed.

Harkness & Co., who have carried on
the drug business in Lowlon for somu
years, have come lo a crisis, their stock
having been sold on the 16th ult. to W.S.
Barkwell, the rizing young chemist of the
Forest City.

"The noxt and each subsequent number
of the Caxamax Duveatst will be issued
on the 15th of the month, consequently
Aug. 16th will be the date of our nest
issue.

On the third page of cover the W, A,
Howell Co. call attention to their German
Blood Remedy and other preparations of
their manufacture. 7This Company is now
advertising theso remedies lavgely in the
daily and weekly press, and druggists
should see to it that they have a stock on
hand. Read the announcement of speecial
inducements, and in writing mention the
Caxaniax Duracust,

Lawson & Jones, printers, of London,
Ont., have just sent us one of their hand-
some new catalogues of printed and litho-
graphed draggist labels, which are fully
up to the standard of any American house.
Send for one.

“Canthos,” a new Cantharidal Plaster,
made by Johnson & Johnson. promises to
be a perfeet vesicant, and is said to lack
many of the objectionable features of the
rubber plaster. Thos. Leeming & Co,
Montreal, are agents for Canada.

The initial number of the Caxaviax
Drucatst is issued to its veaders with a
feoling of confidence—confidence that there
is a fiold open and ready for it in the fact
that numbers of prominent druggists have
given every encouragement to the enter-
prise, and that each and every druggist
in Canada will recognize it as the organ
of the profession. Our aim will be to
make it a medium of communication be-
tween druggists, a sort of * vade mecum "
in which many may ses the right things
just at the right time. In the first num-
ber of any journal or paper there may be,
and invariably are, some errors or mis-
placements, but we tinst our readers will
overlook any such, and promise them for
future issues a clean, neat, newsy Drug
Journal. 'Thus launched, we bespesk for
the journal a kind reception, caveful per-
usal, both of reading and advertising mat-
ter, and a unanimous subseription from
the druggists of Canada. Starting out on
the anniversary of our great national day,
Dominion Day, may we not hope for it a
a proportionate measure of progress as
has blessed our fair Dominion?

FORMULZE.

Proreenive Varsisit is made by mising
together 10 parts of mastic, 7 of camplor,
16 of sandirach, 5 of genuine elemi. with
Canad balsamt and spivits of tarpeatine
in equal parts, dissolved in aleohol, filtered
and kept in u elosed vessel until required
for use.

Iseenupantr axp Trassearest Parer,
patented in France and Englund, for wator-
proof fabries, leather, ote., is as fullows :
Turpentine, piteh, GO : tallow, 16 ; wax, & 4
styrax, 2. A homogeneons substance s
obtained, which when applied to all kinds
of paper makes them transparent and jm-
permeable to aie or mosture, the trans.
parent material being ealled styroleum
and hydrofage cotton,

Ax Ixora Ruensen Senstirere is prepared
from old paper or other fibrous matevial |
digested in a mixture of sulphurie acid
and nitrato of potavsium, previously heited
to T5-90 F. The pulp is washed and dried,
then mixed with a solvent consisting of
700 of methylated spirvit, 25 to 50 colo-
phony, 10 to 12 of benzoin, and 80 to 100
of castor oil.  The mixture is distilled at
from 300" to 3207 I, and the residue dried.
This may be treated in various ways, so as
to form plastic material like whalebone,
and may be coloured with aniline. For
varnishes a luger amount of the solvent
ix used, and in this form it has special
applications for coating egges, capsuling
bottles, efe., or for waterproofing.

Frowma Warter.- Oils of lavonder and
bergamot, of each 4 vz ; 0il of neroli. 2
drachms: oil of orange. 4 drachms; oil of
cloves, 1 drachm : musk, 4 grains ; cologne
spirits, § gallon: water, } gallon,  Macer-
ate for a week,and filter throngh maguesia,

A Reuanek Brackeenuy Batsam.- The
following formula was adopted by the
Lancaster County Pharmaceutical Associan-
tion for elixir rubi (blackborry cordial):
Fluid extract of blackberry, 2 fl. oz.; oil of
cloves und oil of cassia, of each, 10 niinims;
fluid extract of ginger, 1 I dv.; simple
elixir, to make 16 tl. oz,

The formula of the New York and
Brooklyn formulary is similar, but uses in
place of the aromaties tineture of vanilla,
4 fluid dracluns, and compound elixir of
taraxacum, 4 tl.oz.  Aunother formula uses
as a basis a compound fluid extract of
blackberry, of which a pint represents 124
oz, av. of blackberry root. 2 oz cinnamon,
1 oz each of nutmeg and coriander.
Four flvid ounces of this fluid extract with
twelve fluid ounces of simple elixir give
an eflicient and pleasant cordial.
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br. Goddurd's formula for an aromatic
bluckborry syrup, giving a preparation
having little astringency, is as fullows .
Blackberry juice, 16 ik ou; sugar, 8 oz
av. 3 nutmey, 120 gr, 5 cinnamon, 120 gr, :
cloves, 60 gr.; allspice, 60 grs, : brandy,
8 1. o

Casenonte Aein,- a produet of the oxy-
dation of eamphor, occurs in colourless cvy-
stals of neodle-form, is almost insoluble
in witer, but, soluble 1 aleohol and ether;
it is recommended as an astringent, anti-
soptic, and as disinfectant in typhowd stools.
Reichert suggests its superiurity uver chlo-
rate of potiash, boracic and salicylic acids,
usedin 1 fu 2 per cont. solution as a gargle
or spray in angina and bronchitis, Ex-
cellent results have been attained with 3
o 6 per cent. solutions, used as sprays for
laryngeal tuberculosis. I[nternally it has
been administered in doses of 1 to 2
grammes, three times daily, as a preventive
for night-sweats in phthisis.

Pruosarnic Acin.—"The fact that pyro-
gallic acid or ** pyrogallol,” as it is some-
times called, is an active poson 1s not
generally recognized, although the dispen-
satories quote cases whersin its use has
vesulted fatally. A recent case of poison-
ing from its internal administration has
been instrumental in directing attontion
to its dangerous properties, and pharma-
vists should exereise care in dispensing it,
According to anthorvities its aflinity for
oxygen changes the corpuseles of the blood
similavly to the effect produced by phos-
phorus.  Even its external use is not free
from danger.

Cera Amviata. -Hager. in the Phar-
ceutical Zeitung, describes a new adjuvant
to the excipients in making pills, bougies,
ete., of the ethereal and other oils. which
he ealls * ceraamylata,” and makes as fol-
lows : Wax, cut into shavings and desic-
cated, is rubbed up with well dried starch,
the latter bLeing added gradually until
equal parts of the ingredients are assem-
bled. This should be done without heat,
so far ax possible. The resultant material
is used in making pills of oils and other
substances, which are with difliculty mixed
with water, such as extract of male fern,
menthol. creosote, ete.

Preraratiox or lonorors.—~Suilhot and
Raynand makoe iodoform from acetone by
taking « solution containing 50 pacts
potassinm iodide. 6 parts acetone, and 2
parts sodivan hydroside in 1 or 2 litres of
cold water. Into this they pour, dvop by
drop. and with constant stirring, a dilute
solution of sodiam hypochlorite. Todo-
form is quickly produced and precipitated.
Further additions of the hypochlorite are
made until all the acetone or all the iodide
has disappeared.

Frexcnt Cuarx.—IEronch  chalk  has
proven ilself to be well adapted to the pur-
pose of filtration.  This substance, in fine
powder, 18 treated with hydrochloric acid,
diluted, stirred for some timo, then thor-
oughly washed with water to remove acid
and dried.  This resulting, fine, white,
dry powder inadded to cloudy liguids ; the
filtration goes on quite rapidly and results
in perfectly elr’fying the liquid, Instead
of this, two [ilter papers may be folled,
placed within a funnel, and a thich mis
twie of talvwas and water poured apon them
in such o way that when the water has
drained off, a uniform coating of talcum
will be deposited on the filters. These
latter filters may be used several times for
the same filtration. —[Dutch Chiem. Zeit.

CuronororM may be purified, according
to H. Werner (* Avch. Pharm.”), by agitat.
ing commercial chloroform with water, the
addition of absolute nleohol to the required
speeific gravity and then a little ealeium
chloride. The liguid poured off the ayueous
residue and distilled yields a chloroform
complying with all the requiremeats of the
Pharmacopeia.

Mextion Bovaies are prepared by Vul
pius (¢ Sudd Apothek. Ztg”) by adding
the preseribed quantity of menthol, 2 or
4 per cont., to cucio butter, previously
melted and mixed with 3 to § per cent. of
wax. The fused mass is then sucked up
in a glass tube of the prescribed diameter,
which has been previously dipped in gly-
cervine.  After being filled the tube is placed
in coll water and the bougie is forced out
by a plunger, which may be a wire or glass
rod according to the thickness of the pencil
to be removed.

A rival to saccharin is alleged to have
been found in methyl-benzoie acid sulphi-
nide, whose sweetening powers are said to
be even more intense than those of sac-
charin. A minute speck two mm Jong,
with a diameter as small as the finest pin,
will, it is claimed, make a tumblerful of
witter so sweet that considerable dilution
is nocessary before the water is drinkable.

SweatiNg oF THE FEET.—The medical
depattiment of the Ministry of War las
just recommended the application of chro-
mice acid as a cheap, suceessful, and non-
injurious emedy for preventing undue
pe:spiration of the feet. The skin of the
feet is painted with a five to ten per cent.
solution of chromic acid, the application
not needing to be rcpeated for two or three
weeks, and even not for six or cight weeks
in some cases.  Before the ovder way issued
the remedy was tried on 18,000 soldiers
with the hest: results,

LENDING PRESCRIPTIONS.

The practice of “lending prescriptions
is becoming too common,” says the 'rovin-
cinl Medieal Journal, “one preseription
being made to do duty almost for a whole
village. Some one consults a physician
for rhenmatism, the preseription does good,
it is copied, und may be sent all over Eng-
land. This is not tho only grievance. The
patient takes the prescription to the chem-
ist, and gets it made up as often as she
likes, perhaps taking a medicine which s
highly injurious tov viten repeated. Weo
beliove this to be a real grievance. Sume
remedy is roquired. We should be content

with the German system, where & preserip- .

tion cannot be vefilled without the signa-
ture of the preseribor.” A medical man
made the same complaint some time ayo,
and gavo this as his reason for dispensing
his own medicines :-~* Every time my
patient comes for medicine,” said this gen-
tloman, “ L get a fee : butif 1 give a pre-
scription I way never see him again.”
This does seem hard upon the prescriber ;
but is the lending of prescriptions so very
comwmon ? Chronic complaints form a
comparatively small proportion of medical
cases, and it is only for such that a pre-
scription is likely to Le lent or copied.
Chemists generally get any copying to be
done that is to do, and cexperience is that
it is by no means common, and is discour-
aged by the trade.

PETROLEUM SOAP.

At the request of Dr. C. Paul, M. Emery
has made a petroleum soap suitable for
therapentic uses. The formula is as fol-
lows : Patroleum, 50 parts ; white beeswax,
40 parts ; aleohol of 90 per cent., 50 parts;
hard soap (Savon de Marseilly), 100 parts.
‘T'he petroleum, wax and aicohol are put
together into a matrass and heated in a
water bath until they melt : the soap is
then added. When the mixture becomes
homogeneous the matrass is removed and
agitated until the contents become of a
creamy consistence ; it is then poured into
moulds, It is not absolutely necessary to
use ethylic alcohol, which serves merely fo
facilitate the reduction of the wax and the
soap. The soap thus obtained contaiuns

about one-quarter of its weight of petro-,

leum. Tt is very homogeneous and firm,
and emulsifies easily. Parts washed with
it do not remain impregnated with petvo-
leum, as is ordinarily the case in prepara-
tions of this kind.—[Repert de Phar.

W. Stuart Johnston, of King St. West,

Toronto, has opened a tasty drug store on
Toronto Island.

Ww

. |
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CHINESE CAMPHOR.

In view of the reported shortage in the
supplies of the Japanese gum, it may be
interesting to note that the tradein Chinese
camphor in Taiwan, Formosa, hus appreci-
ably increased during 1888, the value of
the oxports having noarly trebled and the
quantity increased from 281 cwts. in 1887
to 1,144 cwts. in 1888. Taiwan is the
chief market for the Chiness gum, the
trade, however, being chistly in the hands
of one German firm. The Chinese officials,
aceording to a recent repurt, have done all
in their power to put a stop to the traflic
by voxatious interference with those en
gaged in it.  They attempted at first to
prevent all foreign share in the trade by
declaving it @ government monopoly, but
all the representatives for the T'reaty Pow-
ers at Pekin have united in refusing to
recognize such a pretension. Nevertheless,
repeated seizures of camphor in the hands
of foreigners have been made, and the
prosecution of the traflic remains up to
the present involved in difficulties.- {Oil,
Paint and Drug Reporter.

GUAIACOL.

———

Guaiacol, a colourless, aromatic, highly
rofractive liguid, is claimed by Sahli to bo
superior to creosote in phthisis; to have a
more agrecable odor, and definite composi-
tion. Fraentzel recognizes it as the active
part of creosote, but without its inconveni-
ences, and gives it in from four to twelve
minim doses, combined with brandy or cod-
liver oil, three times a day, for the appe-
tite, pain, and cough or consumption.

INGOMPATIBILITY OF ANTIPYRIN AND
SODIUM SALICYLATE.

M. Vigier, in commenting on a recent
communication made Ly M. Proudhomme
to the Paris Pharmaceutical Society, states
(Bull. Com.) that when antipyrin and
sodium salicylate are dispensed in contact
with cach o-her m the dry state, they ap-
pear to undergo decomposttion, whether
the crystallized or the amorphous salicylate
be used, with the formation of an oily
liquid that renders the mass pasty, and
may in 24 hours constitute 10 per cent. of
the whole. No perceptible alteration
takes place, however, in a solution of the
two compounds.  Although the reaction of
sodium salicylate is faintly acid, the pasty
product of the salt with antipyrin is alka.
line, but a solution of the two compounds
remains faintly acid.

DISPENSING APHORISMS.

Read through a preseription rapully and
I a4 manner suggesting no sugpicion of
doubt,

Write directions invarinbly before dis-
peusing.

If & mixture containg readily soluble
ingredionts nover use a mortar.

Avoid offecting solution by heat, for
fear of recrystallization,

With syrups aud alse ingredicnts wt
wator, artatge i dispensiog to riuse vat
the measure and leave it cdean,

A shilled disponsor shows vory little
traces of his work.

Carefully clean and put away weghts
and scales after each operntion.  Hold the
scales firmly by the left hand ; never Itft
them high above the counter; and judye
of the weight as much by the indicator as
by the position of the scale.  Select glass
pans for seales —preferably of heavy muke

and discard flimsy brags material, which
corrodes speedily and becomes inaccurate.
Learn to judge of the quantity to bhe
weighed with tolerable aceuracy ; train
the eyo as well as the hund.

If in doubt, always begin with that of
which you have no doubt.

Be rapid in manipulation,

Finish  wrapping, tying or
quickly.

Slow dispensing is bad digpensing, and
arises cither from deficient practice or
want of knowledge.

Never, when in a shadow of doubt,
hesitate to ask advice from a fear of com-
promising  your own dignity.— [Josoph
Ince in the Art of Dispensing.

sealing

PREPARING FOR EXAMINATION.

———

A medieal authority of considerable ex-
peri uee offers through us the following
suggestions to candidates preparing for
examination. No one, he says, can expect
to pass a competitive test without an efli-
cient knowledge of the subjects upon which
he has to be examined, but every one can
make an effort to master the work to the
best of his abilities.  Moreover, it is abso-
lutely essential that plenty of time shonld
be allowed for reading. Let the student
concentrate his thoughts upon his books as
much as possible while at work, and muke
a practice of always going to bed before
midnight. The habit of reading into the
small hours of the night cannot be too
strongly discountenanced, asit is apt. often
permanently, to enfecble the system and
bring on sleeplessness, Success will, in-

deed, e dearly purchused, if it be asaei-
ated with any loss of health or mental
vigour.  The day before the examination
takes place should be entirely devated to
amusement, in order that the candidate
may perform the duties required of him
with his mind perfectly clear,  Those
persons who know their work caunot pos.
sibly forgoet it in a day, aud a clearhead
may muke all the differoncs imaginable,
With vegard to nerveusness, aloohiolic
stimulants are best avoded becgase then
effect s but wowentary,  The fulluwing
maatuie, flunwover, fias been found nost
efficaciuns o its effedta ae lasting, and £
the time being it completely banghes all

signs of nervousuness .
Ao'd phesphiorio dil
Strycinine ... .4 gealn,
Water, to nako « -loa

Doso: 1 teaspoouful to Lis taken i water thireo
timen o day for at least throe days Lefore, aud a
ddouble or troblodoso to e adininisterod limmediatoly
be oro entering. Eucl toaspoonful would contsin
1.64 grain of strychniue apnd 15 minlis of actd.
phioaph. dil

This preseription has been known to
satisfactorily * brace up ™ numerons candi
dates who would certainly have failed
without it, and not only so, but several
highly nervous individuals, taking the
mixture ir. the manner directed, have not
nerely lost all sigas of their nervousness,
but have even passed ditlicult musical and
other exmminations, gwaining the highest
honours. It would, perbaps, be advisable
in somo c¢ases to take the medicine undor
medical advice, althongh many popular
specialties, such as syr. hypophosph. co.,
and others, containan approximate amount
of strychnine to each dose. ~[Chemist and
Druggist.

2 drachwme

PROSPECTS FOR PHARMACISTS IN
BRAZIL.

————

A German pharmacist settled in Brazil
has recently sent to a Continental contems-
porary some notes on the statur and pros-
pects of foreign members of the craft in
the South American empive, which convey
sume interesting information, although
they =cem to bo written in rather too pes-
simistic a tone to be altogether reliable.
According to the writer, pharmaceatical
education in Brazl is about as defective
as it could be. The Brazilian yoath
who intends to devote himself to the phar
macentical profession is not expected to
commence by acquiring some  practieal
knowledge of the trade in a chemist’s shop,
but betakes himself forthwith to one of
the Brazilian Universities, Rio de Janeivo,
Balia, or Ouro Preto. There he devotes
his first year to the study of physical
science, inorganic chewistry, mineralogy
and zoology . the second to botany and
organic chemistry ; and the third to thera-
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peutics, tonicelugy and phatmacy proper,
the latter oceupying but a very minor
place in the curriculum. The examina.
tions alsa are made casy for the native
student.  Whenever the latter considers
himself suiliciently proficient in one or
more subjects, he presents himself for ex-
amination in these particalar branches.
If successful, he turns his attention to the
next department. and so on, until all sub-
jects have been passed, though by the time
the student gets through his last subject he
has generally forgotten all about the pre-
ceding ones. There also exists, the German
eritic informs us, though it seems hardly
eredible, @t vegulation by which the exam-
iners are compelled to publicly announce,
some time before the examination. the
questions which they intend to submit to
the candidates, with a result which can
casily be imagined. Lectures in practival
pharmacy are given at the universities to
students who are nearing the end of their
term.

The “ pharmacist ™ who has obtained nis
degree. after piccemenl passing the exam-
inationsabave deseribed. is required to pass
another final and general examination be-
fore he is allowed to open a shop on his
own account: but the German writer
maintains that this final examination is
practically a dead letter. xo far as nafives
are conecerned, :nd isenfarced only against
foreign pharmacists who wish to settle in
the empire.  There is no national Pharma-
copeia in Brazil, the French Codex being
generally used. but the law requires ali pre-
seriptions to be writien in the Portuguese
Janguage, ‘Theabsence of an official tariff
for medicines, and the facet that free com-
petition only woverns the pharmacists’
harges, are naturally shocking to the well-
drilled German mind, and the absence of
all regulations respeeting maximum doses
and repatifion of preseriptions also come
in for a passing sneer.  The climatic con-
ditions of the conntry favour a very large
consumption of medicines. aud Englishand
Frenchspecialticsarein greatrequest. The
prospeets for foreign pharmacistsin Brazil
the eritic deseribes as wretched. but he for-
wetstomention that many prominent phar.
macists in Brazil -witness Dr. Peckoldi, of
Rio-de-Janciro—are natives of Germany,
and that in someof the inland towns of the
empire. such as Diamantina. Santos, Porto
Alegre, ete., the population is largely. if
not principally, German. A knowledge
of Portugnese is almost 4 = sine qua non™
for the pharmaceutical emigrant in Brazil.
The commencing <alary for an assistant is
usually Letween sixty and ninety milreis
(£7 to L10) per month  Tne climate, espec-
ially south of Rio-de-Janeiro, is a fairly
good one. and rather congenial to Europe-

ans. If the Buroprean asaistant desires to
commence business for hiwself, he has, of
course, to submit to the final Brazilian
examination, which for him is not an
obsoleto form. It includes physics, organic
and inorganic chemistry, zoology, botany,
pharmacy, therepeutics and toxicology,
both oral and in writing, and in the Por-
tuguese language. The medical part of
the examination especially is described as
a very <evere one.  The successful candi-
dafe is allowed to commence business in
any part of the empire. but may only con-
duct one pharmacy at a time. 'The hints
given by the German pharmacist are inter-
esting, generally, but it appears that he
freely indulges in that very common and
unamiable fault of his country men. snees-
ing at everything furcign when abruad,
and disparaging cvervthing Germun when
ill-luck or acquired upulence Lrings them
back fu the Fatherland. --[Chemist and
Druggist.

STAR-ANISE OlL.

A star-anise tree when at its full
strength, and in a favourable crop year,
bears about 2§ ewt. of fruit, which yield
about four per cent. of essential oil, though
it is said that if a less primitive still were
emploved than that used by the Annamites
of Indo-China, this perceniage might be
seusibly increased.  The tree yields a full
and i small erop every alternate year.
The Annamites distingnish theee varieties
of 0il -white, red-brown and yellow. The
first is obtained from green or badly-kept
fruii, the second is the usual variety, and
the yellow oil is the best : but there isvery
little of it to be had. as the natives rarely
dry the fruit in the sun. that being a slow
provess and =aid to decrease the outturn.
The natives never use star-anise oil them-
selves.  Until the French occapation of
Tndo-China the distilling was done exclu-
sively by the Chinese merchants, who
bought up the sceds from the natives and
paid a tax to the Annamite Government.
for use of the stillx. but since the French
conquest the natives do all the distilling,
hiring the stills from the Chinese. Tn 1887
the monopoly of purchasing star-anise oil
from the natives during the seasons 1887
and 1888 was let by contiact for the first
time for the sum of 26,050 {rancs—a little
more than L£1.06K. The four principal
distilling centres ave Ha-Lung. Lang-Son,
Ky-Lua and Dong-Dong- -names which
have become famihar of late as the scenes
of several lattles fought by the Aunamites
against the French. In the village of Ha-
Lung alone there are twelve stills, and
about sixty stills altogether in the district.
The contractor has the right to levy a tax
of four francs on every picul of seed sold

to any one else, but, as a matter of fact,
he is now practically the only wholesale
dealer in the market. In 1887 about ifty
tons of oil were sold to kim, for which he
paid 2 average price of about 7-20 francs
per kilo,, or, say, 3s. 4d. per 1b. for the oil.
The cost of carrying the oil from Lang-
Son, the central mavket, to Hanei, the
shipping port, is about 41d. per 1b,, and it
is believed that to the Hanoi importers and
the Havre merchants engaged in the article
there has been a profit on this trade (taking
the average price of the two seasons) of
about £10,000, or fully thirty per cent. of
the entire amount. It is thought that the
lease of the oil-furming rights for the
seisun 1889 will give rise to considerable
cumpetition, and that a much higher price
will be paid for it than on the previous
uccitsion, the more so as since then large
tracts of land where the star-amise tree s
grown, and which formerly were altogether
outside the French jurisdiction. have heen
occupied by the French troops. The oil
and the seed from those districts came
formerly into commerce by way of China.
but will now pass through the French port
of Hanoi. Ouside the French dominions
in Tonquin the star-anise tree is said to be
very scarce, and the territory at present in
the hands of the French will, they believe,
give them a virtual monopoly of the trade.
For about fifteen years the French have
been trving. at great cost, to ucelimatise
the trees in their African colonies on the
Senegal, but without result. If we may
rely upon the figures given above. the pro-
duction of cil of star-amise in 1887 in
French Indo-China alone equalled about
112,000 1bs., against an annual production
of 94,000 1bs. of oil of Pimpinella anisum,
according fo Messrs. Schimmmel & Cos
caleulation.-—{ Brit. Chem. and Drug.

MINERAL WATERS.

For tive centuries the famous mineral
waters of Carlsbad in Bohemin have been
known to the mediceal profession, and n-
stead of being gradually lost sight of, have
steadily gained ground. The waters. which
issue from fifteen different springs, have
all the same composition.  Formany years
the waters were only used externally. but
at present a cure at Carlstad chiefly con-
sists in their internal use.

The effect of the waters and of the Spru-
del Salz Powder, which are correspond-
ingly alike, may be said to be that of a
stimulating alterative on the stomach and
bowels, also acting as a sedative to the
gastric nerves; m fact. wherever an al-
Kaline mineral water is indicated, asin
dyspepsia, jaundice, and chronic consti.
pation. or where inflamwmators deposits,
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especially in the fibrous tissues, are to be
removed, these waters are particularly
valuable.

The renowned Hungarian natural min-
eral water, Kaculap, from the spring of
that name, in Buda Pesth, is particularly
recommended in congestion and inflam-
mation of the Lowels, as a laxative in
early stages of fever. and in female dis-
orders. We refer our readers to the ad-
vertisement, of the Davies & Lawrence Co.,
Limited, of Montreal, in this issue, who
are agents for the Dominion.

The manufacture of quinine in India is
on the increase, but its sale to the general
public by Government. will probably never
to any extent compete with importations.
“The Governmen{ cinchona plantations
interfere greatly with private enterprise.”
So says the Madras Chamber of Commerce,
who memorialized Government on the sub-
ject. The Government reply is to the
effect that until the experiment of produc-
ing a febrifuge which will be effective. as
well as 30 cheap as to be within the means
of the poor, has had a full trial, the ques-
tion of selling or reducing the Government
cinchona plantations cannot be entertained.
The only assurance that Government can
give is that they will not be extended. 1f
the Governmnent of Madras will not. extend
its plantations, we may rest assured that
its quinine manufacture will never be on
a very extensive scale.—|[Chemist and
Druggist.

‘We had a chat the other day with some
of the druggistsin Quebec.  W. B. Rogers,
who succeeded to Roderick MeLeod's busi-
ness Jast year, appeared to be in good
spirits. Never did man more deservedly
sarn promotion than Mr. Rogers, who for
twenty years faithfully dispensed at The
Hall.

For good value, relisble results, and
genuine satisfaction, hoth to the secller and
consumer, we can commend Diamond Dyes.
Alive to the interests of the retail trade,
Wells, Richardson & Co. have thoreughly
advertised their goods in all quarters, and
the increasing demand caused by their
judicious advertising, as wcll as by the re-
liability of the Dyes, means to the druggist
that not to have a full stock on hand causes
a loss of trade, while to have them in full
supply vou can have no dead stock. In
their new and commodious premises on
McCord Strect, Montreal, their facilities
are such as to better meet the requirements
of their extensive business. Wells, Rich-
ardson & Co. are also proprietors of Tac-
tated Food and Celery Compound, buth
large sellers.  Straightforward dealing,
liberal business management, and good
goods seem to be characteristic of this firm.

PRESENT CONDITION OF PHARMACY IN
ENGLAND.

The following is un abstract of a paper,
read at a meeting of the Sheftield, (Englaad)
Pharmaceutical audChemical Socisty recently
by Mr. G. A. Grierson,

‘“ Any one who mixes in the society of
phurmacists, especially retail pharmucists of
the present day, cannot help noticing in their
conversation a general tendeucy to pessimism
when trade matters are referred to. Tho old
men speak in glowinyg terms of the ease with
which money could be made when they com.
menced business, and deplore the radicalism
which has led to such a disordered state of
things. The young men unite in wishing
that they had lived iu that golden age, so
much dilated on by their seniors, but here,
their unanimity of opinion ceases.

Ask any pharmacist who has begun at the
beginning and worked up a» large trade ina
specisl article how he did it. He will tell
you a story of alternate hope and despair, of
small matters of detail leading to great anunoy-
ance; of times when to speak «of patience
seemed a mockery, when all his science and
ingenuity came to nought ; of a long and
winding path which at times appeared to lead
nowhere, but whose tendency was always up-
ward, although not always perceptibly so,
and which like the winding mountain track
ultimately came out at the top, where the
whole atnrosphere was clearer, and where the
enjoyment was rendered all the more keen ly
the remembrance of the struggles and dis.
appoigtments through which it was reached.

It cannut be gainsaid that the Pharmacy
Act fails to give to qualitied chemists and
druggists the monopoly which they think
they have a right to expect. There cau also
be little doubt that legislation of x more
restrictive chamcter is at the present or any
future thne impossible, so strong is the influ-
ence of free tradv canons. Help not being
forthcoming from without. then in what direc-
tion must the strugglivg pharmacist look for
salvation

The only practical answer to this question
is to be found in the pharmacist himsel: ; he
must discard onoce aud for all the stafl of state
protection, must draw upon the resources
witk which experience has furnished him,
wmost convert. all the science he ever leamt
iito art, and must claborate that art witha
fund of skill which can only be born of
patient work, strict attention to detail, and
accurate observation.

Something like ten years since there were
wmany retail pharmacists in this country, the
bulk of whoee income was derived from the
sle of patent wedicines and proprictary
articles not made by themsclvos. About that
time, however, grocers, drapers and general
deslors began to see that there was sowething
in the trade, not only because it carried with
it a fair protit attached to a winimum of
labor, but also because certain of the articles,

being largely advertised, would attract cus-
towers, who, beir notoriously consorvative
in their shopping habits, would probably get
into the way of buying therr other gonds
where thoy could get their patents cheap.
Phariuacists at thia time laughed to scorn the
1doa of their trading brethren being able to
beat them on the ground they had been
masters of »o long; they went on selhing at
the old prices Their sales at tirst gradually,
but afterwards more quickly decreased, until
ultimmately they awoke to the fact that thewr
trade was fast leaving them, and that the
public respect for the profession could not be
worked up to paying 1s. 1dd. to it for an
article which could be obtaned from the
grocers for 100d.  In aoe towns, when tlas
stage had been reached, the men whose pre
serves had been so rudely and yot so success
fully invaded put their heads toguther and
resolved to “deop prices.” Too luto how-
ever! the public had found themselves well
served by their now caterers, the stores had
time to get their new trade thoroughiy
organized, could buy in such quantity s to
obtain extra discount and could therefore
give their customers the benctit, so effectually
preventing their return to their old providers.

But the evil did not stop here. The stores,
inebriated with the suoccess of thewr flirst
effort, and encouraged by the unbusinesshike
qualities shiown by their pharmaceutical com-
petitors, thought they might safely launch
some capital in the general drug hine. So
things have progressed until we now have,
with the exception of a few pomons, a pro
masciions trade 11 drugs and things phara-
ceutical, from ** headache pills™ and “ colic
drvops™ to saccharin and cocaive. It may
scem uncharitable to make a nuise over what
canuot be undone, but I think there s no
resisting the conclusion that had phavinacists
been alive to their mterests when grocers
firat took up patents, they would at once have
dropped their prices, prevented their would-
be opponents from gaming a footing, and o
kept out the thin end of a wedge which now
bids fair to rend in picces the whole retail
druy trade.

That uone but the capitalist can atford to
sell at a gross protit of 10 per cent. is certain,
For this reason many pharmacists have en.
tirely given up the patent medicine trade,
while others retain the old prices, not caring
whether they lose or keep their customers.

Now in the light of the last ten years, ths
must appear to all who have given the sub-
ject a thought a very short sighted policy,
and one which in its results can prove nothing
but disastrous.

Letting your customers go elsewhere for
the articles they sce pufled up in the public
prints ; and which, therefore, they must
have 1if only to try) is expoming than to
temptation which may, and will, result 1n the
coppling of what you conmder the most
legitimate part of your husiness,

At the piesent time the pharmacist’s
stronghold lies amony what may be called
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pharmaceutical products.  His education and
his special training combine to make him the
right man to soll drugs, which are always
linble to variation, und on whosu potency
may depend a life ; or, preparations, whose
activity may convert o life of wisery and
suffering, into one of happiness and content.

But if he would keep this, the moro legiti-
mate and certainly more noble branch of his
calling, in his awn haunds, ho must be con-
sistont in his conduct of it. Ha must boable
to guarantes the genuineness of overy article
he sells, not only from having examined it
whon put in stock, or mado it to tho best of
his Jizhts, but also from having watched care-
fully that it di1 not deteriorato in keeping.
1 have known cases where pharinacists utterly
failed to perforin such a simple operation as
poison a dog, for no uther reason than that
his prussic acid had heen kept too long. It
is well known that prussic acid has an almost
specific action ov certain forms of acute dys-
pepsia s now what would be the effect of suca
an ac’d when used in such acase?  Probably
the patient findiny po relief from it, the
physician would discard it as valueless, and
in his practice at least a powerful means of
rel eving suffering would be utterly lost.

I do not hold for one moment that the
man who has divoted considerablo time and
eneryy to the investigation of a subjsct which
may have resulted, say, in the perfecting of
a pharmaceutical preparation, is bound to
scatter broadeast the knowledge so obtained ;
our present study is the scientific man of
business, not the scientist.

If a scientist is supported by some institu-
tion or corporation for tho purpose of adding
to the geneml kuuwledge, it becomes his
duty when he makes a discovery to give his
employers and through them, the world, the
benefit of his discovery.

In the case of the man of tusiness there
cxists no such compulsion ; if he makes somo
discovery which he seesis likely to improve
his business position, ho has quite a right to
keep that discovery to himsaclf. There isa
tendency in certain squarters to decry the
application of scieutilic investization to the
furtherance of individual advancement ; such
a cry is opposed 1o both lugic and common
seuse,

If a man cmploys himself or any other in-
dividual toinvestigate any subject, ho has the
satie right to the result of that investigation
that a corpuration, or institution, or the
world, have to the discoveries of the individ-
uals that they employ.

Aud this, 1 think, is the direction in which
the pharmacist of ta-day should never ceaso
to wark. By perfecting himself in the mak-
ing and testing of routine preparations, by
applying his science and training iu che in-
vestigation of new fields, by using the results
of his investigations in improving his business
pasition, and by employing strictly business
canons in fnding markets and lixing prices
for his goods, he will find that he can not

only hold his own against his lesa skilfully
armed compuetitors, but can actually seo his
way to u fair share of the world's luxuries,

The first thing to do in building up a trade
ia to conduct it with such energy and skill as
to command the respect of those for whom
you cater  All labour is honorable. and
whether it take the form of relieving human
sufforing, of trading in chemical and photo-
graphic apparatus, of selling oils and paintas,
or putting up telephones, it is nothing for
which a man need sacrifice his self-respect,
#0 long as he does it well.

To sum up, the pharmacist of the present,
if he would retain his individuality in the
future, must discard all state props and trust
more in himself.

He must sell all articles, the sale of which
requires no special qualification, at prices
which they will fetch.

He must perfect his scientitic and technical
training, so that he may consistently call
himself a pharmacist with the certainty of
commandiny respect and hence success.

Aud if he cumbine with these the business
tact and knowledue which can see and find
means to supply the wants of a district. he
will never have any reason to regret the fact
that the cconomists who are at the head of
British  politics decline to recognize his
greater right to protection than his fellow
traders.—[N. E. Drugyist.

ROTATION IN OFFICE.

College of Pharmacy difticultics scem to be
on the increase, and unless some active muas-
ures are taken to secure rotation in otlice, we
will bu likely to havo much more frict on and
trouble in all kinds of pharmaceutical organ.
izations. Nothing has sodepressing an effect
with a tendency to thoroughly kill all interest
and enterprise, as for the rame persons to
continue to hold offices of honour fur a num-
ber of years. While there may bs risks in
putting new and untried men in prominent
positions, and it is possible that such measnres
wight occasionally fail to prove as satisfactory
in every way as kecping the old veteraus in
in oflice, yet upon thoe whole, the advantages
of rotation are on the average greatly in
excess and much more important than the
apparent disadvantages.

In eveory *f phartinaceutical society in the
Iand ™ 95 per cent. of the memnbers are more
or less dissatisfied on accuunt of the above
conditivn of affairs, and the disaffection scems
to be on t' e increase. 1t is perfectly proper
and rixht that such fecling should exist, and
if it 1s not allowed to have a little encourage-
ment in the way of rotation in oflice once in
a while, the growth and usefulness of these
societies will beso iously impaired. Kevping
the same men continuously in oflice has prob-
ably done mure than everything elsc combined
to prevent harmony and useful action in our
pharmaceutical socioties, and it is of the
greatest importance that it should t epromptly
remedied and such action taken at once as to
prevent its recurrence in the future. Without
it wo can never expoct to get that harmony
and united action so necessary to securo all
the benefits of co-operation, that ars now so
so much nceded by druggists all over the
country.—[Druggists’ Circular.

DRUG MARKET REVIEW.

June 29. 1889.

An average business with but few
changes in prices marks the condition of
trade this month. Heavy rainfalls in On-
tario and Quebee, with consequent lighter
trade with the farming community, has
told somewhat on the retail trude. Mani-
toba and the North-\West, on the contrary,
have been experiencing a season of pro-
tracted dry weather, Reports from all
parts of the Dominion, however, point to
an excellent harvest and good fall and
winter trade. In drugs the tendeney in
many articles is upward. Opinm is firm
and thought likely to go still higher
Morphine, in sympathy with the parent
drug, has advanced. Camphor is firm at
prices quoted, and insect powder shows
no change. Iodide potassium and iodine
are firm. Quinine still remains at low
figures and no speculative demand. Bal-
s copaiba has advanced and stocks are
light in foreign markets. New arrivals
of eascara segrada have somewhat lowered
the price of this root.

Jo K. Burke, with his genial assistant,
Mr. Veldon, father of the St. Joseph street
druggist, are getting pretty old hands at
the work now, though they seem just as
lively al it ais they were twenty years ago.
Mr. Burke's son has lately been taken into
the business after an apprenticeship of
same years in Montreal.  We are great
helievers in youny lood, and we must con-
gratulate Mr. Burkein this his latest trade
accession.

Mr La Roche’s store, opposite the post
office, is very handsowmely fitted up, and, as
alt drug stores should be, it is neat inevery
particular.  To one accustomed, at tlhis
scason of the year, to see half the flvor
coeerad with seed bass, it scems fuuny fo
notice their conspicuons absence; but Mr.
LaRorlh’s explanation of how the seed
trade was tiaken entirely out of his hands,
partly by the removal of the market, and
partly by the present hawking system in
vogue amony the farmers, was but auother
example of Liow tradesmen have to adopt
their wares to their surroundings.

Cautiox 70 THE TirabE.—We hercby
caution all persons interested, against pur
chasing, selling or trading in any preparation
or preparatioug, imitating or counterfeiting
any of our medicines.  We have evidence

that such articles are now on the market,
and therefore wam every person concerned
to desist at once froin uttering or vending
same, as we intend to protect our rights to
the full extent of thelaw. T. Milburn &
Co., Toronto, Ount.
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DISHONESTY AMONG EMPLOYEES.

Dishonesty in high places has furnished
the tead for many a sermon.  People hear so
much of prominent men who have gone
wrony that they are tempted to believe that
there 15 more crovhed dealing amony the
wealthy and well to do than among those
who occupy @ humbler position in life. The
real state of the vise, nowever, 1s this . When
. bank president or a prominent business
man makes off with his thousands the cir-
cumstance naturatly attracts a great deal of
attentton and is widely discussed ; but when
some miserable underling is detected in the
act of helping himself to the contents of the
till few beyond thosce inunediately interested
ever hear of it.  Undoubtedly there is a
great deal of petty thieving which is never
found out going on in retail stores. The
employer is robbed in some unsuspected but
systematic manner, so that he is not cven
made aware of his loss.  Sometimes the
dritin upon his purse is accomplished by the
regular abstraction of small sums in cash,
but more often the goods in which he deals
are smuggled out of the shop without his
Lknowledge. A number of mstances of the
latter kind which have recently been dis-
covered and made public would scem to
make a few words upon the subject of dis-
honesty amonyg employees especially appro-
priate.

The larger the store the better the oppor-
tunity for crooked dealing. “The constant
confusion, the number of transactions taking
pliave at one and the same time, the difficulty
of heeping a strict watdy, all enhance the
temptation to break  that  commandinent
which says “Thou shalt not steal™ One of
the cases of systematic dishonesty just re-
ferred to was in .« large dny goods establish-
ment, where an immense vanety of gouds
are suld uadet the sae roof.  Like all similar
arcumstances, it had its originin a small way.
A single sales-girl appropriated for her own
use a comparatively insigaiticant article of
wearing apparel.  An armngement was made
with a friend having charge of another coun-
ter, by which these two should exchange the
various articles under their supervision. The
system secemed practical, and the chain was
sradually extended among the other cm.
ployces, so that finally any one of the girls
within the circle. by supplyving to her cou-
federmtes a cenain class of goods, could
obtain in return enough to almost clothe her
from head to foor.  Although this syadicate
amangement was operated on a larsge scale,
the gitls were not detected for a long time,
and cven then the final eapose  ocourred
through an accident.

In another instance a shipping clerk was
in the custom of supplying 1o certain cus-
tomers first Jdass goods at third Jass rates,
and then, by a previous anderstanding, dini
ding with them the gains thusmade.  Thefts
of cash in retail stores vary according to the

system employed of recording cash ales.
In large stores, if the salesman is dishonest,
no returns are made to the cashier, or false
entries are made whach leave the salesman a
neat margin of pront. Fhus st s readily
seen that the ways in wiuch an employer
may be robbed are abmost mumerable.

Now what are the methods by which an
cemployer may protect hamself 2 1t depends,
of wourse, wholly ou the hind of busess
and the style of conducting . Many of the
big bankmyg imstitutions  have adopted a
system which goes 1o the root of the matter,
but which, by s very nature, 15 unsuted to
any but those establishiments handhing laree
sums of money. .\ prvate detectine 1s regu-
larly lured by the bank, who makes 1t his
special work to find out about the habits of
the vanous employ ces out of busmess hours.
Unknown to them the detectve follows them
about, finds out where they spend thewr even-
mgs, whetlier or not they are leading a fast
hfe, and of they are <pending more money
than their respective mcomes would scem
to justify.  He wall thus keep track of a
certamm man for a wech, o0 a fow days, and
of all 1> found well sepurt s accordagly made
to the president of the bank and smular tac-
tes are begun with regard to some other
cmployec.

But if. on the other hand, the watched man
1> found to havesrreguolar habits, bis accounts
are carcfully  cexaummed and every  detail
looked mto.  Ten chances to one, it wall be
found that the man who s spending the
money right and left and leading a fast hfe
aencrbly s aosystemanc thiefl Tt as asound
prnaiple which underhes this method of dis-
covering a defrauder . for noman s going to
take money winch does not belong to hun
unless he has some snmediate way of eapend-
myg . The modern thief does not hoard up
i saungs banks. It pre.cnunently his
spendthoft Laons wldh lead han o steal
Inudentally, all of the empluyces of thebank,
no matter how rehiable they may be con-
sidered, arc  successively  watched by the
detecuive. 1t may Le an unpleasant precau-
tion, but where thousands upon thousands of
dollars come o the question, experience
has shown it to be necessary.  For smaller
establishments  smlar  precautions on a
smaller scale would deubtless be the means
of stopping many a small leak. in France
all banks keep on tile a photograph of cach
person connected with the institution.

The curious thing about the prevailing dis-
honesty amonyg cmployces is that 2 man
cannat be persuaded 1o believe the exstence
of such a thing an his own pasticulas case
untl he s confronted with posiine proot,
Then hic blaunes hamself for his neghgence
and wonders how he could have been so
blind.

The patent cheeh machines which have
largely come mto vogue have done much to
stop this moakeying with the secupts. There
are avariety of these machines on the market,

but they all look toward the same tesult.
By keeping rerord of every sale as st tran-
spares theftas rendered wellmgh imposable.
The cashier 1s bound to make s or quate
as frequently her  accounts tally wuh he
total shown by the machine. If there s &
shortage anywhere someone has got to mahe
nup.

In this connection 1t may be well to men
twon the fact that many employers do them.
selves, as well as the public at large, an in
Justice by tryimg to sheld a gty derk,  If
the offender happens to bea young man, his
father wall sometimes approach the employer
and plead with srresistible eloquence that s
son may not be disgraced 3 and thus it often
occurs that a worthless criminal, in the cyes
of the law, is given *“another chance”
Occasionally a reform s thus effected. while
m other cases the lesson soon fades out of
mund.  To krow just what course to pursue
under such arcumstances deed  requires
carcful judgment, and no mranable rule can
be lad down,

A case in pont suggests stself. A youny
man of poor but honest parentage held a
position of responsbility m the office of
well-known telegraph company. It was at
the time of the great strike my New York, and
the worst type of anarchy scemed imminent.
Scized by some sudden impulse or mani
which he was never able to fully explain to
his most intimate friends, B—— appropriated
& considerable sum of money and set off for
Plaladelplia. He was soon caught and taken
back to New Yark, where full restuitution was
made.  He was not proscouted, but wath that
terrible record behind hum 1t would be almost
wnpossible for han to obtamn cwployment
chhewhere.  Several wealthy ladies interested
themiselves o his case, and pleaded wath the
manager to give the culpnt another wnal,
After a tremendous amount of arguing they
succeeded i auming thewr point, and lus
wareet crver sinee has been most exemplan.
To have refused to take the lad back would
mevitably hanve started hen upon the down
Il road. and instead of occupying a position
of trust to-day, he nught be payving the pen.
ahy for some more scnous cnme 1 State's
pason.  Humamty and justice somctimes
hic so closcly together that to draw the Iine
between scams a thsk almost bexond human
power. — [ The Stationer.

A POPULAR FALLACY.

It 15 sometiines asked why, when two
brands of the same class of goods are sclling
trom the same wounter, one marked double
the pnce of the viher, the mure expensine
grade finds areadicr sale. Why doesn’t every-
body buy the cheaper gmde? The natuml
answer to this is that the costlier is worth
st so much more than ats cheaper nval
Better matenals or ingredients are used
s manufacture. People buy it because it
will Last just so much longer, or because it
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will render so much better service while it
does last. ‘This, teen, is the theory. Because
it costs more it is the better article.

But is this conclusion true ?

Not by any means, Cost is not the only
criterion to go by in judging of qualties. It
is only fair to admit that the great najority
of cheap articles are inferior 10 those selling
at a higher price, but it is not always so, The
manufacturers  in many  lines  are smart
enough 1o know that the public is not a good
judyge of quality. ‘They argue that by tacking
on au fancy price to their gouds they will
capture the beter class of trade, and if their
sales are somewhat smoller than they would
othernise be, the increased margin of profit
more than equalizes matters. The trade have
succeeded in educating the public up to the
idea that buying am inferior grade of goods,
simply because it is cheap, is false cconomy,
and so, when the public rushes to the opposite
extreme, the manofacturersare shrewdenough
to take advantage of the tendency.

In conversation with a professional tea
taster connected with a large tea importing
house, he gave some iuside facts which go to
illustrate the saying that there are tricks in
all teades. It is the custom with many
grocers, he said, 1o obtain from the same box
the different (7) grades of tea which are sold
at varying prices under various names. s
an old theory with P. T Bamum that the
public likes to be deceived, and the manu-
facturer or the retailer not unfrequently
succeeds in wurning this faculty to practical
account.

To be a judge of quality in lines varying
so widely in nature as those comprised
within the stationery and fancy goods trades
requires a more extensive experience and
intimate knowledge of manufacturing pro-
cesses than itis given to the average layman
10 acqure. And in the course of cvents it
may transpire thiat the stationer who thinks
hie knows it all is not nearly so well posted
as he imagines himsclf to be. The writer
has heard a prominent manufacturer boast of
the fact that very few of his customers were
capable of judging of those fine points which
constitute quality and regulate the price of
an article.— Stationer.]

e — e ar——

MARKING GOODS.

- |

An important thing to be considered in
storckeeping is the putting of neat and legible
pricc marks upon goods.  Many vexatious
mistakes arc made by clerks and salesmen
owing to carcless and improper marking.
A recent conumerctal writer says @ * Having
considered cvery circumstance which ought
to influence him in marking yoods. the sales-
man should make his prices and then adhere
to them. A rumour that a house has two or
more prices, according to the customer who
is buying, will spread rapidly and soon create
a distrust very hurtful to its business. Itis
unfair, undignified, and downright dishonest

tomake different prices to different customers,
other things being equal, such as quantity,
time, cte.  Uniform dealing, one-price houses
command a respect and confidence among
customers which sliding-scale dealers never
enjoy.” ~[Grocers' Criterion,

LOOKING FORWARD.

1n a recent short and pleasing story by an

English writer of note there is introduced to
the reader the case of a youny German who
has left his home with the determination to
study and acquire English business methods.
He arrives in London, articles himself to an
influential and established commercial house
at a remuneration so small that it would be
possible for no one but . German to convert
pound, shilling and pence into proportionate
parts of maintenance with a positive margin
for 2 rainy day. He acquires proficiency in
amajority of the continental languages, thus
of value to distant correspondents of his
employers.  During all this time, while
closcly attentive to his dutics, he possesses
himself of methods and information which
shall some day stand to him as so many
pounds< sterling.  To make a long story
short, there is that in his language, when
explaining his position to a fricnd of his,
which has furnished the theme for our sketch.
It is this: “Do you think that 1 shall be
content to remain here as a clerk ¥7

Whatever was the future success of the

voung German, we are not further informed.
Suffice it that we have his comument, and
that it may assist us to so improve opportu-
nitics and stimulate activity as to enhance
our present condition and make us worthy
and successful in all the serious and respon-
sible business of life we may be called upon
to engage in.  We presume there is not one
clerk among all the grocers’ establishments
which the American Grocer reaches who is
not desirous of improving his condition, of
looking forward to the time when he shall
have warthily succeeded to his employer's
holding or have launched out as a youthful
competitor. I there is such a one, we bey
to say to hiy, in all kindness, that a grocer's
life is not for him, that the rank and file of
his fellow-employees will not regard him as
a worthy addition, that he will be a hindrance
to them and a source of dissatisfaction to his
cmployers, that the duties of a grocer’s as-
sistant call for continued activity, of keen
watchfulness as to detail, for more than ordi-
nary intelligence, for gentlemanly and cour-
teous bearing towards superiors, inferiors
and cquals 3 in short, 10 endeavour towards
such perfection that his employer might be
licard to say of him: “I don’t sce how |
could dispense with that youny man’s sai-
vices,” or words of similar import.

We will take the requisite of intelligence
lone from the number we have mentioned
bove as illustrative of one of the means to

get confidence and secure the regard of

the customer. Questions such as these, for
instance, are asked : “Why are Vostiza
currants superior?  Where is tapioca found,
and how is it prepared for market? What
are the merits of Assam tea, and where is
Assam?  Why is the Mocha coffee berry sa
unsightly2”  When the customer comes to
you for information of this order, are you
prepared to offer him an intelligent answer ?
When an arder is sent in for some French
peas, you send him a tin of Champignons or
Haricots zeits.  Madawme, who is a good cus-
tomer, is much (lisplcnsk:d with the error ; she
wished them for dinner. The grocer or his
assistant is profuse in his apologies, the de-
livery bov is posted in great haste, if pos-
sible to remedy the matters. Has it hap-
pened before?  No doubt of it.  Well, how
can it be avoided in the future? Doces some-
one suggest that the casiest way out of the
woods will be to place the peas in one part
of the store and the mushrooms in another?
The writer, in conclusion, begs to sugyest
that the grocers’ assistants of this country
can in no way advance their own interests in
every sense of the word and arrive at a con-
scious satisfaction which will uot appearin
the weekly stipend, better than by following
the advice of an inspired writer: “ Whatso.
cver thy hand findeth to do, do it with all thy
might.” E. I, ReExsret.

THE MODERN STORE.

It will be a long time before the little local
stores find ont the advantage of being just,
and a little more than just ; but, as fast as
they do, they will cease to be little and local.
The invention grew out of certain embarrass-
ments met in extended business. A linle
shopkeeper needs no systew at all. Whena
customer comes, he can adapt himself; he
can always sclly if he has what is wanted, or
something near it. . A large store has its dis-
advantages.  Sclling has to he done by hired
men and women, not by the merchant, not
cven under his cye or immediate direction.
How? The answer to that short question,
whatever the answeris, is the system.  There
has to be a system.

One itemof it now more orless established
is to have an invariable price on everything,
and mark it in plain figures. Another is the
privilege of rcturning unsatisfactory articles,
which, if well managed, is an excellent onc;;
indeed it is indispensable, whether you like
it or not. (The proof—you allow it and
grumble.) Another is guarantecing more or
less, a delicate business.  Another is gauging
the pay of your sellers ; if vou pay by amount
of sales, that is onc system ; if you pay by
cfficiency and acceptability, that is another
system ; if you pay by premiums—you dare
not let it be known—that is still another.
However you pay is your system.

Every once of these items that go to make
up the system by which a large store is con.
strained, has its advantages. Because of
these and other disadvantages growing out
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of doing bustness at second hand, the little
local shopman beats the great merchamt
whenever he can cateh s castomer.

There is the little man’s difficulty.  He
can’'t catch customers.  He can provide for
the little pin-and-needle wants, and sell 10
ignorant people who never write letters or
know what is going on in the world beyond
their neighbourhood,  The local merchant is
necessary.  Fortunately heis so shortsighted
he will stay little and local.  He is welcome
to his cmergency business.  You are not
afraid of him.  What you want 1s a scheme
that will give you the upper hand of other
large and far-reaching stores. That s the
new invention,  You have got to understand
your region ; have taste and judgment and
knowledge of goods ; you must have what is
wanted and get it cheap—you've got to sclt
cheap, and you can't be losing money all the
time. Theothergreat merchants do alt this.
What more can you do to beat them? ‘This
more, with the rest, is what { mean by the
modern store.

Merchants are apt to think of people out-
side that, being careful of money and eager
for goods, they will come and buy if only
prices scem to be low,  This narrow view of
the working people’s minds 1s the cause of
most of the faults of merchants. They are
judges of goods, and people are not; and this
superiority is continually in their inds.
They get the habit of Jooking down on their
customers. Then they make extravagant
statemients about their goods and prices as
if there were no danger of getting caught at
i, “Others exaggerate ; why shouldn’t 17
If 1 dont, they'll beat me”  By-and-by he
witkes up to the fact that nobody takes him
scriously.  His advertisements have no effect,
and his trade depends Jargely on the good-
will of his sellers.  What is that but admit-
ting that his customers value the statements
made to them over the counter, face to face,
by his sellers, more than his own statements
not made face to face?

No matter what you are, the question i,
What are you going to be? The first ques-
tion to settle is as to telling the truth. Have
you made up your mind to put into cvery
part of your business the truth and nothing
but the truth? And then, so far from the
merchant being superior to his customers, he
is probably midway mmong them ; but, takiny
them all together, they have the advantage
of him; and that is the way he has to take
them, all together.  If he makes a hundred
misses, onc detects one, another another.
He gets the benefit of them all; his general
standing depends on the hits and misses he
makes.  His business calls for the continual
exercise of tasie, judgment, knowledge, wis-
dom and conanon sense. Whenever he
shows himsclf lacking in any of them he
lowers his mercantile standing. He cannot
afford to be ignorant, vulgar, coarse or
selfish. The other question to settle 15 as to

bemyg avihzed.  Have you made up your
mind to be as much of 1 man as you are
capable of 2

It is uscless to put on airs and pretend. A
merchant’s contact with people through lus
business 1s too fanuhar ; disgusse is impos-
sible.  What [ mean by the modern store is
astore in which the moral law is supreme,
and the law ot good taste almost supreme,
and the law of justice superflugus.  Put your
customers’ interest before your own, and
manage your sellers so that they will do the
same, then pnint your store news. “That s
the modern store; and the merchant whao
sets 1t up will control the mtelhgent tmde of
his region ; s regron will grow, and he will
grow.— From “ A Teat-Book for Merchants,
Salesmen, Ete,” by Mr. J. E. Powers.

MAKE YOUR BUSINESS A SPECIALTY.

We liately heard the remark from a mer-
chant of large expenence in directing an
extensive business : 1 am more than cier
convinced that if you nant anything well done
you must entrust it to somc one who has
made that thing asj ecralty and been success-
fulin it.” There is a great deal of wisdom in
this observation. 1t 1s often said that if a
person wishes anything well done he must
himself take hold of it, but this does not pro-
vide against failure from ineaperience or want
of the requisite qualifications. A great many
lamentable mistakes occur from persons ven-
turing upon undertakings for which they are
not qualified, and often work is badly done
and proves a failure because those entrusted
with it have not been selected with reference
to their special fitness.

It is a natural characteristic with us, that of
deeming oursclves competent for anything
and everything we choose to take in hand.
There is an impatience of the slow methods
by which in former days trades and profes-
stons were learned, and men like to “take
hold ™ and trust to their quickness and adapt-
iveness to help them through. Bat, after all,
whatéver is worth kaving must be bought at
a fair price, and unless the necessary qualifi-
cations arc nataral rather than acquired, a
man will have to go through a long course of
painstaking before he is proficient ; otherwise
his knowledge will be of very little value from
its very commonness.

The remark we have quoted is full of prac-
tical suggestiveness to everymanwho cngages
in any business. The men who really accom-
plish anything arc those who understand what
they undertake, and who have given o it
sufficicnt time and studyto makeit a specialty.
Ii we 1ake the most noted brands of goods
put upon the market we shall find that the
packers arc men who have spent a consider-
able portion of their lives in perfecting the
articles they produce, and have worked hard
to secure the reputation they cnjoy.

In the same way those who have bult up
an eatensive business of any kind have done
s0 not by accident, but by patient study and
hard work, eatending over many sears. it
is true that men of this stamp ae the ouly
ones who can safely be mtrusted with teans
actions for others, they are the only men who
can accomplish any solid steeess tor them
selves, Tt is perfectly teasonable that this
should be so. To maaage & busimess wih
siecess requires somany  qualiications, so
much evperience, and such an amount of at
tention that men who are il qualitied «ourt
failme. A man who has the condmt of a
store has o many questions o meet at cvery
moment, and must be well posted in <o great
a vamety of subjects, that unless he is the
right man an the right place be must needs
Le losing money directly or indirectlyatevery
tnn; and be cannot hope to succeed, espe
dially as i most cases he bas competitors
who manage their business more intelligemly.
We say advisedly that the chances are against
an ill qualiied person, unless, indeed, he s a
beginner, who, like some of our readers, be
ginming with no knowledge, has studied and
learned his business from the start  in which
case he belongs to the hopdful and not to the
hopeless class. We cannot pive our youny
readers better advice than they should prafit
by every oppor unity of gaining a complete
mistery of the details of the trade on which
they are entering, for thereby they will enter
the ranks of the only class of men who can
look forward with any confidence 1o success,
viz, those who understand practically and
thoroughly whatever they undertake.

The experience of the authority we have
quoted points to a folly of 2 man’s dabbling
in any business that he does not understand ;
and vet there are many who think they can
cembark in certain enterprises in which they
have had no experience wath the same chances
of success as old and exper'enced practition-
ers. This applics more especially to the class
of speculative enterprises against which we
have a great many times warned our readers.
The safest occupation in which to make
money is that whick a man thoroughly under-
stands, and if he is unable to make satisfac-
tory progress in a business he knows, it ix
very unlikely that he will do better m one to
which he is a stranger.

It is ilso of impertance to exercise diserun-
ination and see that those intrusted with any
duty are fitted to perform it The head of
any house of considerable size s compelled
to make a study of the pecuhar quahifications
of his assistants, and to intrust to ecach that
share of duty which they are best finted to
perform. Unquestionably while individual suc-
cess depends largely on the eapenence and
mastery shown in the business, the prospenty
of larye organizations is also largely depen-
dent on the judicious assignment of certain

dutics to certain persons who have proved
themselves the best able to perforsn them.--
[American Grocer.
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THE HAPPY MEDIUM.

‘There are three classes of buyers in trade
- one who buys too much, onc too little, ind
the other who draws the line between the two,
and strikes the happy medium.  The first, as
a rule, is always burdened with too much
stock. Scasons come and go and his shelves
are always filled with goods out of fashion
and out of scason. As a rule, he is always
short of money, behind with his bills, simply
because he buys too much.

‘I'he merchant who buys 100 hittle or too
small & stock Iacks knowledge of his trade,
and loses custom by not keeping a sufficient
supply on hand to meet the current wants of
his customers,  Over-cautiousness in this
direction is almost as bad as over-buying. It
often gives his competitors the means of
supplying his regular customers.  The good
merchant will note what lines sell hest, and
consult with his clerks, or those at the head
of the departments of his establishment,

We often hear customers say, “ We would
like to buy ot Mr. So-and-So, but he buys
such a smal! quantity of an article that there
is no opportumity for sclection, so we go else.
where.  Indeed, he is very careful about
ordering goods.” This class of merchants
never build up nor do a large trade. They,
as a rule, do a small business. Their over-
cautiousness and lack of knowledge of the
real wants of the trade of their sections pre-
vent them from increasing sales.

The merchant who knows what to buyand
how much to buy is the progressive and suc-
cessful one.  He studies his trade, comes to
market often, never overloads. and gets as
near a cash basis as possible. \When bar-
gains are presented to him he is guick to see
the real one and to act accordingly. e
buys for customers whose tastes he under-
stands, and is regarded by his patrons, as
well as by the jobbers, as the bLright, keen
merchant who keepsabreast of the times, $He
is in good credit and is a success in his line
of trade.

WHAT IS HE WORTH ?

——

This is a question so often propounded
that we pass it by, scarcely stopping to con-
sider whether or not the answer given it is a
proper one.  But when we stop to think of it
the question affords a broad ficld for specu-
lation in almost any particular case. \What
is a manworth? Forexample, * bookkeeper
receiving a salary of $2,000a year.  Consid-
cring the inquiry in a purely financial view,
we calculate that it requires $50,000 bearing
.4 per cent. interest to yield $2,000 a year. If
a man is worth the price he commands—and
men who receive salaries are more apt to be
undervalued than overvalued —the book-
keeper is equal, financially, to the capitalist
who has $50,000 which he loans out at § per
cent,, and lives on his income. But some
men get much largersalaries.  Ten thousand
dollars per annum is not an upusual salary in

some branches of bustness for managers of
institutions or large industries, and that is
equivalent to a capital of from $200,000 to

250,000 drawing 3 per cent. in one citse and
4 per cent. in the other.  Let the man who
receives only a thousand dollars & year pause
to consider, before moaning over his hard lot,
that he commands an income on $20,000 or
perhaps $235,000.

If he persists in considering his situation in
life an unfortunate one, et him imagine a
reversed condition of circumstances.  lLet
him ask if he would choose to be placed in
the condition of some acquaintance whom he
may know, and who, having $25,000 at com-
mand, is deficient of ability to sccure or fill
lucrative position and  one commanding
honour and respect.  Is it not probable that
the annoyances likely to be caused over a
safe and pradent imvestment for the capital,
with the chances of loss staring the investor
in the face, would fully equal such as are
ordinarily encountered by those in respon-
sible positions— liability to dismissal, or loss
of place through sickness oy other causes 2—
{The Oftice. .

OFFICE SALESMEN.

—

A writer in a recent issue of The Office,
discussing the treatment of customers who
call on the home concern, as contrasted with
the treatment of those who are regularly
visited by the travelling salesmen of the
house, presents the following :

“ 1t hias scemed to mge, for some time past,
that the matter of office salesmen in business
houses is, in a great measure, a neglected
subject. A merchant will use his utmost
endeavors to secure the services of gilt-edged
roadmen, and, having obtained bis traveller,
after much time, labor and skilful manacuver-
ing, he will sit quietly in his chair expecting
the man on the road to bring in the business.
Such management puts the office in the posi-
tion of a clearing-house, not of a live, active
factor in the business transacted. Is this a
proper way to conduct any business office?
Frequently 1 have had occasion to enterlarge
establishments where, on opening the door,
a wilderness of goods grected e, but no
human face. Sometimes 1 have gone a dis-
tance of from 100 to 200 feet into a large city
warchouse, and finally run against the office
partition at the lower end, where a hard-
worked bookkecper, trving to find his bal-
ance, glared at me through the cashier's
pigeon-hole, and in crusty tones asked,
“What do you want ¥” ‘That this is not an
unusual case, nor an overdrawn picture, any
man who has had occasion to enter large
wholesale houses in New York and other
citics can testify.

There are. however, some brilliant and
shining exceptions to the rule.  Of one case,
a wholesale house in New York, 1 can speak
from pleasant experience. At the head of
the entrance stairs sits one of the partners of
the concern. It is, of course, impossible for

him to sce every man who comes in, but
every man who does come in is met at the
top of the stairs by a clerk of pleasing ad-
dress, who inquires his business,  He is then
referred to some salesman, who is instantly
at his service.  Should the visitor happen to
be a large buyer in this particular Jine of
goods, he is referred at once to the salesman
partuer already mentioned.  This man was
given an interest in the house, originally, on
account of the inmense amount of goods he
could dispose of on the road.  But does the
ex-road salesman and present partner greet
the visitor who has come in, perhaps only to
make a friendly call, with a curt, “\What do
you want?”  Not so, at all. A hearty grasp
of the hand, and “ Iiow are you " nueied in
whole-souled, magnetic tones, an inquiry as
to the health of his family, and these vanous
little incidentals that mean practically no.
thing, and yet are fraught with so much
good-will and interest to a man, and which
scem to oil the wheels of business, ae feas
tures of the greeting.

What is the result of this plan of action?
Profitable Lusiness of course. The house
referred to, which, by the way, makes a study
of handling customers, whoever and wher-
ever they may be, does the largest business
in its line in the United States. It is a mode!
for all other houses to copy after in cach of
its various deparunents. | offer these few
remarks as a suggestion to the business
houses that are in the habit of treating the
incoming buyer almost as if he werea Paiah
to be shunned, or, if attended to at all, who
consider it enough that he is looked after by
a junior clerk, whose ideas of business arce
at best nebulous. If a merchant wishes
trade, and is paying much money to outside
salesmen to bring it in, it scems but simple
common sense to take carce of it most care
fully when it comes in of its own accord.
Office salesmen should be provided and
trained as well as road salesmen.

To the Trade.

RECEIVED
A FRESH SUPPLY
Carlsbad Sprudel Salts

JOoOsST =

Small, per doren, $7.00. f.arge, per doren, $t4 00

Carlsbad Sprudel Waters

Per case of 50 bottles, $15.00. Per dozen, $3 oo,

ZEsculap Water

Per case ot 23 bottles, $1200.

Davis & Lawrence Co,, Lid, Montreal

SOLE AGENTS FOR CANADA.

Par dozen, $6 30,
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ARCHDALE WiLsoN & Co.

190 MCNAB STREET NORTH, - - HAMILTON, ONT.
-~ WHOLESALE ~—

Druggists .. and .. Manufacturing .. Chemasts.
Specialties : Sponges, Brushes, Combs,

SOLE AGENTS FOR
CLARKE, NICKOLLS & COOMBS, Manufacturers of Confectionery, Londou, England.
TAYLOR'S MARKING INK.
ALLAIRE, WOODWARD & CO., Pressed Herbs, and Sugar and Gelatine Coated Pills

MANUFACTURERS OF
Wilson’s Fly Poison Pads, Wilson’s Wild Cherry. Fluid Extracts, Elixirs, Ete., Etc.

CANADIAN DRUGGIST PRICES CURRENT

CORRECTED TO JUNE 29. 1880.

The quotationa given represent average pricey for Bagk, ”“Y'*e"')- »ondu'ed - Ih 3018 80 20 C UTTLK-¥Isit Boxe . v 0 130 20 ZL"'u
quantities usu';Hy purih'ued by Retull Dealers. Canella Alba . aem 13 .l,? DEXTIIN cocvvenenn o e 10 32
Larger parcels may bo ohtained at lower tigures, Cassia ........ - cenee om ‘1,§ = Erson Satrs .. .. . . ..o bblL _35 -
but qunnltmu swaller than those named will C(";:‘::;\l.';;l ......... - ;;2; o 353 ;'_"f;;‘:; .n‘ccuc.” P 1b. v .;' 1 g‘(:
inche L . § 2 Y , e i b
command an advance. Powdered.. ceve < . " 60 250 Nitrous, splntx ..... - 50
ACID, Acetic  .... .e. .eeen b, & 1248 15 Calisaya, )ellow .......... « 100 140 Sulphurie, 720 . N 45 ris)
Amenic . Lii..ieeeean. " 2 27 Pale . .oe cecenian .l " 90 100 Extracr, Belladumm .ow 175 39
Benzoic, I‘Au,hsh (frmn ben Rubi.eeovoins aeees . 50 100 Colocynth, e .o 195175
«0in,) ... oz 2 23 Elm, selected .ooiaer v var w 15 18 Gentian..... ...... ..... " ) G0
Boric..cooo voe o . .ll b, 25 30 Ground,..o.. ceees e m 18 20 Hemlock, Ang 100 110
Carbolic, Cryatals super.. w 140 240 Flour, packets ..... ... - 23 30 Henbane ** . . 2 3w
Commercial . ...... ...... " &b 70 Orange Pee) bitter... ... = 16 7 Jalap. veeee 0 250 300
Citric.......... ... ... " 65 70 Soap, Quillaya........ e ] 3 Logmmd bulk. | IO 113 13
Gallic «coo. iiiveeinnnn. w 145 180 Sassafras . ....... . " 12 15 s pnckaf,e< e e e e 15 18
Hydrocyanic ..... ... oo 0z 10 12 Wild Cherry . .. ... 0 10 12 Mandrake ... . e . e 175 200
Hydrobromic, dil...... ... " 15 50 Brayx, Tonka ..... .... .... " 250 Nux Vomic  ..... e e OF 20 30
Lactic, concentrated ....... I, 35 400 VABS ceeaerenneninans Low TO00 YO Opium  ........ cen e . ™ 30
Muriatic .... ......0n..n. “ 33 6 Bxuny, Cubcb reee a .. w250 274 Rhabarb. ... .. . ..... b, 300 500
chem. pure .... ..cev .... " 20 2 Powdered. ... oeoe vurenns w 260 280 Sarsa. Hond. Co . 100 12
Nitriceeee viver ceveee coe w 11 18 Juniper.. ....... ceener m 13 15 ¢ Jdam Cooenn o Les. 300 335
chemn. pure. .o. eceeee oo w 25 30 Bissory, sub- carlmnaw ..... w 300 310 Taraxacuns, :\ub fe e e 70 S¢
Oxalic.... . e e 12 13 Subenitrate ... ... . 0w 250 260 Fowtgks, arnica. .. - 22 25
Phaaphonc, glsu:ul ....... « o 155 190 Liguor o weiiiver tiiien m 35 40 Chamomile ...... ... vee e 10 13
dilute .. ceesens  w 17 25 BORAX.. tveerivin eoon vavee w 1z 13 Frowers, Lavender.. ... .... - 7 12
Salicylic . .. ... ....... o 220 2460 Powdered............ ..... " 13 15 Rase, red, French ..... - e 240 260
Sulphurie ....ovvve cvennn. - 23 5 BUTTKR, CACRO eevvener. oon o 63 80 (..\u,s. vowdered .. .. .. " a3 30
chem. pure....... ....... " 19 22 CauPHOR, Lng]xsh ......... " 52 55 GRLATINE Cuwﬁd cee ceen doz, 120 125
Aromatic ... ... " 5 G0 American. ... ... ....... " 43 47 French ....... e eaines b, 50 60
AUDIC ceceiivenininnsnnnsn « 110 140 CANTHARIDES.., .. ceee eeee o 200 225 GLYCERINE, 30, ... tinor . o2 pig
Tartaric, powdered. ........ " LN 55 Powdered. .....cee coeel . v 210 2205 Price™ co.en. oo ol L B 7 80
AvcoHor, pure.tbo p. by bbl,, CAPBICUM. ..eocvviiens canr on «w 25 32 GREN, Paris ..o w20 2
net. .... . gal. 398 Powdered . .. ........ " 30 40 Guy, Aloes, Bath ..o 0 o0 30 o
Bv gl .. o o 360 CaARBON, bxsu]‘)hulo ........ . . 17 20 Aloes,Capec...o. ...l 0w 20 g
ALLSFICE . ) L ] 15 Cualx, French, powdered .. G 10 Socot.... .o eel eeer w 15 80
Powdered " 20 Precipitated ....... ....... " 10 12 Powdered.... ... ..... ” 70 75
ALuN " 23 3 Prepared . ....... . w 5 6 Arablc, select. . w100 11¢
AMMONIA, hqunr. 850 " 15 18 CHLOROYORN, pure. ..... ..o« 110 12 “ po\\dcred 110 120
Aromatic Spirits . " 40 45 D.&F....... ..... w 173 175 Sorts ... . " H 30
Bromide ..... .... " % S0 German ...... . 55 75 ¢ powdered . 8/ 90
Carbonate....... . " 12 15 CHLOKRAT, hydrate w 135 160 Assafatida . . p2] 28
Todide..... .o oz, 50 o Cx\cuml\z, wuriate. oz. 1% 20 Benzoin 50 90
Muriate . B | 3 2 14 Sulphate .. - 20 25 Catechu 14 16
ANNATTO .. T 30 35 CrycHONIDIA, aulph.xtc “ 15 % Gamboge . . 120 130
ANTINONY, Dlack, “powdered.. 13 15 CLOVES  ..cvevenneen. Ib. 3% 10 Gmucum " 60 9
and potas, tart...oo ... I 55 60 Powdered.......... e m 40 43 Myrrh . " 48 85
ARKOWROOT, Bermuda...... . 45 30 CocniNgar, S. G, ... e 40 35 Opiun . . o« 375 100
Jauisica ..... . e w 14 32 COCAINE,MUF ..eeuceen.. e dr. 100 100 l’oudercd o 550 600
ArsNic, Donovan'ssolution.. 30 33 COLLODION... cevunuee Creenee . 7 00 Scam'non) pow dcml w 625 700
Fowlcrs solution .......... “ 12§ 15 CONFECTION, 8€RNA. .cvveaanre - 25 0 Virgeeee.. ... .« 1250 1400
.................... " 6! 8 Corrgr, aulphate cesteveee on W 8 9 Shellac. OTAMEE cove oue .o “ 32 KN
BALSM(, Canada.. R 45 & COPPERAM. ...\ ... " 13 2 anr e e C e e e 5 28
Copaiva..coooe cer ceevees w100 110 Crzax TARTAR, powdered.... o 30 € Storax ....... .. ... - 55 &5
Pern ..ocooiiiiiiiiiiin o« 250 275  Crxosorr, wood ............ « 200 230 Tngacanth flake aon e w D 10
TolR cievenrane ceanreen on  w G5 70 CUDBEAR..cc © teevone caver 18 30 Common «.. . .iiienn.  ow 25 65
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Hkun, Boneset.
Galdthresd
Horehonud .
Lobolin ., .. ...,

HONEY civner viveriine oo

Hors covevvvnn...,

IeHTHYOL .oivvians wans

Inmaco, Madras. ..., . .,

Inseer Powpsn, pure.

Tomsx, commercial
Regublimed ..., .

Irox, carbonate, proumm(ed.
Sacelinrated . .
Chluride, wlntmn, L.,
Citrate nnd Almnoninnl

" and Quinine .

wee 4o

u and btr‘\'chume ......
Dialyzed, mnlutmn R
Todide, syrup ... . . . .,

Pyrophosphs ae L.
Sulphate, pnro Ciresesee
Tonoronru, . ves .
Jarosiea ... . .
LEAn, Acetate, w hite .o
Sub. Acotate, sol, .. .
Lrav, Belladanna
Buehu ...o0cvennn. .
TOCR vaserire sao-t snenane
Digitalis ..
l'm,.\lvptm N
l\'ox(,y.unus ....... .
Jaborandi ... . ....
Matico . . .
Senna, Alexandria . ceeae
Tinuevelly.......
India
Stramonium .. . .oeiiee. e
Uvn Ui .
LEprraspas ..., ...
Liste, Chloride.
Packages . hee eeeie -
Hymphmplnte
Phasphate .
Sulphite.
Ltavoricr, Solnzzi .......... .
Pignatell
Y. &S. Pclle e el
Other brands, .
Ly, concentrated ...
Mabpen, best Dateh ..., ..
\L\«.m\m. Carb,, lon..... .
Carb, do0z ., . .
Calcined
Cltratu, gran
Sulphate ..
Manaangsg, bl ack oxide
Massa .. ... e e
MeNTHOL.... ... C e
MERCURY ... vevevenvanenen
Ammoniated ..
Bichlor ... ..
Bintodide .
Bisulphate ....
Chloride
C.Chalk ..ooiieninan oouL
Nitric Oxide
Oleate... ........
Monrita, Acet, cerii e
Muriat ..... ..
Sulphat ceevv coniee L.
Moss, Iceland .. ... .....L.
Irish .. .... .0, . .
Musk, Touqmn, e ... .. .
metnn P
NUTHMEGS cvvi woee o el
Nox Vowsea ... .
Powdered .....
O, Almond, bitter
" Sweet
Amber, rectified «....elL .l
Anise ...
Bergamot ...
Cajuput ... ..
Caraway ..
Cassis _.... .
Castoz. ...
Cedar ..

ceess ees
D

ih. &0 20
" 40
" 16
“ 15
" 25
" 30
0z, 00
{8 75
" [
w H0
w D0
" 1t
" 345
" 1%
" 75
oz 20
" 18
b, 60
" 40
w100
" 8
w 700
o 8
o 12
. 10
“ 2
" 18
" 5
o 95
" u4h
" 25
“ 50
" 76
“ 50
" 16
o 15
" 25
" 15
i
" ]
w 150
" 3"’
" 10
" 45
" 35
" 40
" 14
doz. oW
1b, 123
T
- 59
“ 10
” ]
" 44
w 175
o 450
" 90
o 130
“ 95
o 400
w 115
« 100
“ 55
w 12
w1395
oz. 180
« 180
" 1 90
1b. 9
" 103
az. 36 00
« l.)
b. 100
" $
" 2
0z, 3
L. 55
" (1]
w 300
w 375
w 125
wn 350
« 150
" 9
- »

Sy
=
<

Citronella .... .o. +. . 1b, 2085 80 %
JOVeR iot ceverivininee. w260 275
Cod.liver, N. ¥ iheeees gale W0 100

Norwegian. ..... vess sue M 0 175
Cotton Seed ...... vesvenses w 100 110
Croton ... oor cennnan. dby 125 150
Cubeh covs o0l ol L .on 1500 600
Geranjum, India .. . ..... 0 300 320
Hemlock L eteaes w0 80
Juniper., . cees ev an " G5 7
Lavender, English ,........ oz 175 190

French, pure . vee m @100
Lemon  .ov ceeeiiiiinnan .l 190 220
Temon Grass ..o .. ... 150 160
Linsced, hoiled, ... .. 4 lb., g'll G2 63

RAW . ves eannnnas soeena G0 G5
Neatafoot ... . o0 el o® 9% 100
Olive, common ..v... vena.. » 180 140

Salad ceeh L v aee . e 200 27
Orange ..... . .. .. «. b, 275 300
Origanuin .e.. . o . evis ow i %
l’exm\-royal TN e o 175 w0
l’em)u-mmt. lm;:hnh e . w100 200

American .. ..... c.cea.. w825 376
Rnw szsmlhk ....... . 0. 900 1400

004 vans sere - esen .. w625 880
Rnscmary O | O 5
Sandalwood . e . n 550 800
Saseafras  .ee ceeee. wo ., w 000 000
Seal, pate.....o.. . gal. 55 0
bpcnn, winter b]e.xdud »w 190 200
Tansy . e eee. b 425 450
Union Salad . vee e . gal 110 115
VWintergreen. . .. .. ... 1b. 320 330
Wormwood.e.. . cvoivnanna, w Ot 6 57

OINTHMENT, mercurial  ....i G5 70
1133171 RN " 35 38
Oriust. Seo Gum.
ORANGE PREL .o oo vienis 16 17
Pepsiy, Eng.. v eeeses w300 350
Saccharuted « oonneneveres w 525 600
Preern, black «oveaene. e . u 22 25
Powdered voveievannie... — 25 27
White powdered . .... ... 38 40
Py, Blue, Mars, ........... " (] ]
PILOCARPISE. o .o v v e gr. 6 12
Prren, back.... ... LU0 bbl. 375 400
Burgundy .. ... .. ..., b, 13 15
PHOSPHORTS +ov cer cvs o0 w 90 100
YonoruvaiLN...... .. . . .. oz 40 45
Yorry Hrans........0.0.0 100 90 5
Porassa, caustic, white sticks, 1b. 65 70
Liquor .... .. .o.ee. " 10 12
POTAsslbll, ACet.ltc granu-

Inted........ . eee 30 55
Bicarbonate ............c. w 17 20
Bichromate ... . - 12 13
Bitartrate (Crc:un T-u'tar) . 32 35
Bromide............ " 55 58
Carborvate .... .... e . 13 15
Chlorate.... . vete sre m 18 20
Cyanide, Fused......... .. 40 52
Todide.... ........ veeares “w 375 400
Nitrate oo « veivee viveer  ow 9 11
Penmnanganate e e v w 60 65
P, russiate, yellow ....... " 35 38

And Sodium Tartmte (l.o-

chelle Salt) ... ..ot w0 32 38
Sulphuret .... ...... teeres w 25 prg
QUASSIA e cveve cvvie v ceen @ 9 10
QuININE, Howards. .... .... oz 45 47
German . ..... - " 35 40
Rosiy, strained .v..eevnenene. bl 275 375
Clear, pale ........... vee w430 500
Roor, Aconite ... 1b. o 25
Blood, powdered o 20 22
Cuhonh, black.. o 13 15
Colch:cum, German . w“ 25 35
Columbo ....... “ 20 22

Powdered .. " 30 35
Curcuma, ground " 13 15
Elecampane .... " 15 17

Powdered. " 20 22
Gentian , “ 10 12

Ground. . " 12 14

Powdered . " 15 17
Ginger, E, 1. ceees e 12. 1§

Ginger—
Powdored coveiiiiiiiia.. 1b, 8014 $0 20
Jamaich o vevniiianeieees n 24 28
l‘owdered cete evesas o " 25 28
Golden Seal, powdered'..... «» 100 110
Hellebore, white, powdered " 16 18
Ipcex\o... Lecsteten serress W 280 260
l’owdered oo de erseas “ 275 38 00
Jalap, powdere(l ..... vevieee W 38 10
M‘Om,e, select. . ceveee M 13 15
Powdered ... .o..o.n. “ 14 10
MRUAEAKO 1 e snerns vane 16 18
Orm, Florentine ........ Y 17 20
Powdered. ..oiviiieniis 24 26
Pink ....... oo0 el o " Y0 95
Rhubarl .. . te eerae M 35 80
Fine trimmed.. . .ovee. v 240 450
Powdered..ccvven o vaue o 60 225
Saraaparilia, Honduras. ... « 50 53
Jamaicd. civeeineiinine. w 60 65
Mexican...ov.. ... ) 20 25
Seneki .. coiie cienis teer w ™ 85
Squill, white  ..o......... “ 15 20
Valerian, English .. ...... « « 18 20
SaL Sopa, by b l " 1} 13
SaccrariN  ...,. . ver ae 160 200
SaLICIN. ... tess seeeseens. b0 325 3%
SANTONIN sevin os o aenen w 250 27
SEKD, Anise, Italian...... .. " 14 1%
c “ Si ?ar‘.......... " 3;)& 6§
anary, Sicily cooociiie 0w 5
Caraway, y fhee W 10 12
Cardamon, Malabar.... .00 W 125 130
Decorticated....oovneeee. . 150 200
(T 25 K i}
Colclncum, German. ...... » 90 100
Coriander.,...... 10 12
Flax, cleaned, Ontano 100 lbm 325 3%
Import.ed ....... " 000 000
Fenugeek, pow dered ... b, 7 9
Hewp... ........... veeee B 5 54
Mustard, white ce.e o.evee. n 9 11
Powdered ee earan P 1 20 4
I..\pe........... cseesuean " 8 9
SAFFHON, American. oo 0y » 45 50
Spanish ciieeiiiiiiiin.. .. 0z 100 110
AGE <oeae veesaeess b, 7
Su.v:m Nitrate .. eee . .cash, «» 1100 1300
Soap, Castile, mottled .. ... « 8 12
" whits.... ... " 15 17
Sopa, Ash ...... kegor cask, » 1 23
Caustic .eeevo.n. . drumor 2 5
Sonrun, Acetate .....o.ontn. " 25 30
Bicarh, Howard’s .......... « 16 17
»  Newcastle......... keg 250 275
Carbonate, crystal.... ..... b 24 3
Hyposulphito .ooee veves o0 4 5
Salicylate...oiiieisinanan. w 230 250
Sulphate, Glaaber's Salt. o 13 3
STRYCHNINK, crystals ... ... oz 125 130
Sbl.l-mm, orecipitated .. .... 1b. 13 20
Su ..... ses ve.un .o " 8 4
.............. PRI, 2& 33
Tl\, ’\!utu.te. crystala Cienees 34 37
TAMARINDS. c00vee oo o0 our o 2 14
TAR « eee weeen. ceees caenen .bbl. 450 475
Barbadoes ...... .- ..... b, 10 12
THREBENR covy venaniernnnons " 75 0
TURPRSTINE, Spmts. teeraneen gal. 70 75
BN Loiienn ceres vuenes oz. 90. 230
chco ................... 1b. 12 13
VERATRIA ... cuvvnnnns e s 0. 200 250
VREDIGRIS. ........... eeeees. I 35 55
Wax, white, pura ... ..., ..« 55 75
Yellow.....c. e o " 42 45
Paraffine . ..... ... " 17 20
Woong, Camwood... ... " 8
Fustic, Cuban...... . " 2 3
Logwood, Campeachy. “ 2 3
Quassin. e vannennss " 9 10
Redwood . " 33 5
Zixe, Chloride . oz. 10 15
Oxide . .. .... ib. 13 60
Sulphate, pum.. . o 9 12
" common o 7 9
Valerianate....... oz. 25 28
Sulphocarbolate.......... . 1. 100 110
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