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Heavy Weights and New Styles
FOR FALL ’'92.
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No otier Brand of underwear has ever enjoved such a barge sale

S Dringh. e il

N and popularity in the same period | tor the simple reason, that
quality ad finish cannot be excelled, which the public now recognise,

Remember also -\ grood article well advertised is hadf sold.

From March zoth the Health underwear will be advertised again, from Victoria, B.C, 10 Halifwx, N.S.
Now 1 the time vou will see our new stvles for the Gl trade mark well the new fumish . the extra hc.wz ‘
it et The public will have all these points kept before them, so you can order the goods with
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e Hectcertanty that they will not remain on vour shelves.

THE MONTREAL SILK MILLS COMPANY, MONTREAL.
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_GORDON, MACKAY & CO.

Corner Bay and Front Sts., Toronto.
DRESS GOODS DEPARTMEBEINT

Is at present very complete and well assorted in fashionable goods suited to the season. VALUE
UNSURPASSED.

We shall also offer during the month a number of clearing lines at special prices, which must
commend them to the attention of the Trade,

GORDON, MAOKAY & CO.,, Wholesale Dry Goods.
CASCADE ROLL BRATD

Saves Boarding, Saves Remnants, Saves Tangled Bunches, Saves
Measuring, Saves Time and Saves Money.

Put up in boxes of One Dozen Rolls, each Roll cont=ining just what
is required for the bottom of a dress.  If your jobber does not keep
CASCADE ROLL BRAID send us a postal and we will send you a
list of leading wholesale houses that do.

A beautiful cabinet presented free to the retail trade.

CASCADE NARROW FABRIC CO., - COATICOOK, P.Q.

s BEL: - -
Z=% -~ PIANOS

=@ THE BEST THAT CAN BE PRODUGCED &=

Are the choice of the musical profession everywhere for Full Rich Tone,
Substantial Construction and Elegant Appearance.

Send for Catalogue to

THE BELL ORGAN & PIANO CO., Ltd.,
GUELPH, ONT.

BRANCH WAREROOMS:

TORONTO, ONT, LONDON, ONT., HAMILTON, ONT. | I

70 King St. West. 211 Dundas St. 44 James St. North.
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Crades.
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THE DRY GOODS REVIEW CO.,
8 Wellington St. West, Toronto

J. B. McLEAN,
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CHAS. MORRISON,
Editor and Business Manager,

Address all commaunications to the Fditor,

AN UNJUST BURDEN REMAINS.

—

” troduced into the Ontario Legislature
with the object of doing justice to wholesale
and retail merchants by taxing their income
BY withdrawn. A deputation composed of the
leading wholesale and retail merchants of
. A, Toronto waited upon Hon. Mr. Hardy, on

March 22nd, and gave ample reasons why the
amendment should be adopted. The principal
speakers were Messrs. Faul Campbell, Hugh Blam,
T. O. Anderson, J. Shont McMaster, James Scott,
A. M. Smith and Warring Kennedy. The bull
came befire the Municipal Committee of the
House on April i1st, when the aruments pro and
con were threshed out at considerable length. The
speakers favoring the bill were Messrs. Paul
Campbel} and Stapleton Caldecott, Torunto, and
John Knox and Thomas C. Watkins, Hamlton,
and those opposed to it were Dr. Barnck, J. K.
Kerr, Q.C., Alexander Manning and Robert Jaffray. The support-
ers of the bill pointed out that in no other country in the world was
capital subject to local taxation as itis here. [t was a gross outrage
10 tax active capital employed in marufacture and commerce fifteen
tuyes as much as the wealth of retired capitalists who had their
money nvested 1n bank stocks, etc. A striking illustration of this
anomaly was given. Two brothers start aut with $100,000 each.
A.nvests his money in business and B. in bank stock. A.is as-
sessed on the full $100,000 invested in his business, while B. escapes
with a tax on the dividends accruing from huis bank stock. Another
striking example of the manifest injustice of the present mode of
assessinent, 1n so far as 1t affects country merchants or manufactur-
ers, was given.  The merchant or manufacturer erects a bulding
for say $20,000. This absorbs the whole of his available funds, and
10 enable him 20 stock hus store 1f heis a merchant, orto providg

1892,

the necessary machinery if he is a manufacturer, he mortgages the
building tn the extent of $10,000. e 1s accordingly taxed on $z20,-
000, the value of the building, and on $10,000, the capital invested
in his stock or machinery  Practically he 1s only worth $20,000, but
he is actually taxed on $30,000. [t was also pointed out that by the
present mode of assessment wholesale merchants were considerably
handicapped in the race tor busmess. The capital of merchants in
Montreal is not taxed, and as these merchants enter into competi-
tion with the wholesale merchants of Ontario, the latter are at a dis-
advantage owing to the excessive burden of taxation which they
have to bear. They have also to contend against the compettion
of foreign merchants who pay no taxes whatever, It was bluntly
stated by one of the speakers that unless justice was meted out to
them, the wholeszalers of Toronto and other cities in Ontario would
be forced to transfer their headquarters to Montreal or other cities
where their capital would be relieved from taxation.

The chief,and in fact the anly, argument, brought forward by the
opponents of the bill was that if the capital of merchants and manu-
facturers was relieved from taxation and only their profits taxed the
difference wauld be thrown upon realty, which they claimed was too
heavily taxed already. !n answer to this it was contended that the
tenan’ practically paid the taxes and not the owner. That is to say
that ihe owner in leasing a store makes the rent such a figure that
it will cover the taxes. It was also shewn that merchants and manu-
facturers occupied and paid taxes on the highest assessed property
in the municipality. The peakers from Hamilton stated that a
careful analysis of the assessment roll of that city shewed that mer-
chants and manufacturers occupied and paid taxes on forty-two per
cent. of the whole realty. The learned Q.C. who opposed the bill
drew a red herring across the scent with inarked effect.  Ie argued
that if the bill was passed it would be unjust to those who had -
vested their money in municipal debentures on the understanding
that there would be no radical change in the basis of assessment, as
the proposed change would militate against the value of their secu-
rittes. Such an argument 1s unreasonable. I a municipality is
committing an admattedly grievous wrong wn the matter of taxation
it is 1ts duty to right that wrong and place the burden elsewhere.
All that the merchants and mauufacturers ask for is justice, and
when they obtain that then it 1s the duty of the municipality to see
that their creditors are protected by making up the diflerence in

taxation caused by the removal of the oppression by taxing other
property cither personal or real.  The value of the securities held
by investors could not possibly be in the least impenlled by transfer-
ring a portion of the taxation from one class of taxable property,
which is intangible, to another class.

The members of the committee, while expressing their sympathy
with the supporters of the Will, were aganst doing anything unul the
whole assessment law was considered de novo. They admitted that
there were gross inequahties and anomalies in the present law, and
thought that a special session of the Legislature should be held for
the purpose of placing the law upon a just, equitable and workable
basis. \Whether or not this will be done remamns to be seen. Mean-
time merchants and manufacturers 1n Ontanio will have to “gnin
and bear” this most monstrous injustice, but we are safe in saymng
that the agitation will not be allowed to lapse till justice 1s done 1n
the premises,

e~ ———— e
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DOMINION INSOLVENCY ACT.

’I‘HE ‘Toronto Board of Trade being dissatisfied with the draft

Insolvency Act prepared by the Montreal Board, as they
considered 1t defective in several important particulars, have ap.
pointed a special commttee charged with the duty of framing an
Act which will, 1t 13 hoped, meet all possible objections.  This com.
mittee 1s composed of representatives from the principal trades and
bas a leading lawyer and accountant to guide its deliberations.  The

Act will contuin over one hundred clauses and 1t will take some
time yet befare they are all disposed of and even then they will be
revised and any alteratton made that nught be deemed advisable.
1t would, therefore, be premature to refer at length to any special
points.  [But we are in a position to state generally that the prninci.
pal features in the Act will be that a debtor can make an assign-
ment only by consent of his creditors - he shall assign to an assignee
appointed by his creditors ; that the debtor will get & discharge
through the medium of a judge specially appointed for the purpose
upon proving that he has not been guilty of recklessness, extrava.
gance, or dishamesty. \We understand that a proposed clause to
sell bankrupt stocks by auction in lots not less in value than $100,
or more than $300, was thrown out.

The Montreal Act has been before all the leading Boards of
Trade and if it has not met with universal approval 1t has at least
had the effect of creating a general desire to have a Domimon Act
passed. We referred 1n our two last 1ssues to the views expressed
by several Boards on the subject. On Apnl 7th the Halfax Board
discussed the Montreal Act and Mr. Fyshe, cashier of the Bank of
Nova Scotia, expressed the opinion that it was probably notas good
as the old Act, and to adopt it would simply be to settle ourselves
down with our eyes open to wait for a repetitisn of our fonner un
enviable experience, probably in an exaggerated form. His views
were embodied 1n the following resolution which, together with the
draft Act of the Montreal Board, was referred to a special committee
to report back :  * That in the opmion of this board, it is desirable
that we should have an Insolvency Aci, applicable to the whole
country, under which assets of the bankrupt estates can be equit-
ably distributed, among creditors with the utmost possible economy
and despatch, providing also that the question of tne bankrupt's
discharge be left entirely with the ccurt, but that the chief feature
of this Act be the necessary higquidation by the assignee or liquida-
tor of every bankrupt estate, and the complete disallowanrce, under
any circumstances, of any compromise, directly or indirectly, be-
tween the creditors and the bankrupt.”

It 15 scarcely probable that any Act can be framed to prove
acceptable to everybody but as Premier Abbott framed the first
Insolvency Act and therefore thoroughly understands the question
1t is unlikely that any of the objectionable features of the previous
Acts will find a place :n the new Act. ln the present complicated
state of affairs, the questions naturally arise, will a draft Act be
agreed upon 1n time t0 be introduced at the present session of Par.
hament and if so will it pass, or will 1t be thrown over till next ses.
sion? It cenainly would be a blessing to the trade and commerce
of the country 1t 1t could be introduced and passed this session.

THE TRADE IN MONTREAL.

tBy ttur Qun Correspondent.)

Since last witing winter has given place to spnng, and though
navigation at this port 13 not open the nearness of it has inspired a
wide degree of confidence in the present, and hope tor the future.
The positiun of business jusufies this, for the enquiries have been
numerous and the volume of business shows a substantial increase.
With the advent of summer rates there was a rush of traffic, as
shown by the increased returns for the twe soads, and the goods that
were held back are now in circulation.  As the lake and niver water-
ways open un the distnbution will become more rapid and more

general. The rates are not as low as last year, and points not acces.
<ibie by boats will likely find ground for complaint the coming sum.
mer. There s general evidence of careful buying. The wholesalers
have learned their lesson and have taupht it pretty thoroughly in
turn to the retailers,

Remittances, as usual, are complained of, and the Fourth of Apnl
was not so satisfactory as the conditivn of trade would have led one
tocxpect, But a marked improvement in this direction is looked
for as soon as navigation opens,

The dry goods travellers are now out on their sorting trip, and
orders are coming in at a gratifying rate. Prices are very firm nnd‘
concessions on values are not to be looked for. The previous ad.
vance on white cottons 15 still in force and colored goods now range
734 to 20 per cent higher. No orders will be accepted for either
class of yoods at the old rates, and all round there is un advance
over the values holding last year.

The disturbing effect of the operations of the Patrons of Industry
ts felt here, but lor the most part their advances have been with.
stood. Merchants believe in the freedom of trade and look upon
combinations for lowering prices much the same as the public lock
upon combinations for raising them. For these and other reasons
they have refused to grant an association of people more favorable
terms than they would grant to an individual having the same buy.
ing capacity. If they Jid business on the basis of charging a uniform
percentage, one of the chief incentives to careful and ju-icious buy.
ing, would be removed, as a uniform percentage added to the costof
all classes of goods would lead merchants to buy in the dearest mas.
kets, as thereby their profits would be enhanced. Uesides any system
of coercion will tend to dishonesty and fravd, and rather than dis-
criminate against individuals they will increase: the prices to all
alike.

WHAT NEXT?

The United States authonties apparently never do anything by

halves, but they go * the whole hug or none.” [n the enforcemen
of thealien labor law they seem determinea to stick at nothing. It
seems that the proprietors of dry goods stores in Springfield, Oba
have been in the habit of advertising in Canadian papers for clerks,
and 1if the parties answering to the advertisement could prove then
selves good men they would be engaged. Many of them by the:
supenionty speedily worked themselves up to positions of trust asd
responsibility to the chagnin of the American clerks. The loa!
Salesmen's Union became so exasperated that they decided to bny
the strong arm of the law to get nd of the corapetition of their Cans
dian fellows. Accordingly a suit has has been filed in the Ubpitd
States court at Cincinnatti, against John \Wren, proprietor of ox
of the largest dry goods stores in Springfield, 1n the sum of $200
He is charged with having advertised for clerks in Toronto, as
with having engaged two to go to Springfield to work in directw
lation of the Foreign Contract Labor law, the penalty for violatx
of which 1s $1,000 lor each man imported. It is stated other simix
suits will be filed against other dry goods men who are gus
of a similar offence. Canadian dry goods merchants need s
complain. . It is a fact that many of Canada’s brightest yocx
men have been drawn to the United States by the prospe:
of a better and more rapid chance of advancement, who have proe
valuable additions to the Republic, and if this law is entorced
merchants of the States will be the ones to regret it most. It loc
hike carrying; the law to an absurd length, when a clergyman of
Church of England, who had been called to a church in New Yot
had to appeal to the Supreme Court belore the right fo preach
gospel in the land of freedom and liberty was accorded hum.

In our last issue,pagc four, “Men of the Times,” zmong the d&
rent posiuons held by Mr. J. P Cleghorn, we Lave him dows
President of the International Coal Company, which should
been the Intercolonial Coal Mining Company.
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KNOX. MORGAN & CO.

Wholesale Dry Goods Importers,
HamMmiLTON, = ONTARIO.

—— A AT M TS M —

COTTONADHES.

Before the consolidation of the colored cotton mills, we purchased the most desirable patterns
and stock of the Hamilton and Ontario Mills’ Cottonades, and now offer them to the Trade, while
they last, at Special Terms,  Select now for present or future shipment what
you expect to require.

A considerable increase in prices of all colored cottons may be expected.

Flannelettes, Shirtings and Tickings have been advanced from ten to fifteen per 3
cent. already, but no prices have been fixed by the new company for other goods yet.

]

Let us know by mail should you want us to select an assortment for you, or we will send vou
Y y y

samples.
1500 Pieces IN THE LOT ,-
At 10, 1212, 1312, 14 12, 15, 1534, 17, 1834, 1912, 2] 1-2¢.

=® FOR THE RETAIL TRADE &=

“PATENT ROLL" GOTTON BATTING.

None genuine but the following registered brands :

NORTH STAR. CRESCENT. PEARL.

Every Retail Dry Goods Dealer should carry, expose and press the sale of this
article, especially designed for the following house uses :
Bed Comforts, Mattress Covers for Warmth and Softness, Upper Lining for Mattresses,
Baby Quilts, Chair and Baby Carriage Cushions, Stair Pads, lroning Pads, Tea
K Cosies, Furniture and Undertakers’ Linings, Packing for Fragile Ware, Dress
makers’ Purposes, ctc., ctc

THESE GOODS are neatly baled or cased in 4, 6, S, 12 or 16 oz. rolls and may be
obtained of all Wholesale Dry Goods Houses.

“ BALED »” Goods same quality but less price.

Mwmﬂu’—- ot oym Haa - A
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MEIN OF THE TiIMES.

STAPLETON CALDECOTT.

M Caltecott, Rurton & Npenco. Tomnto ,

Vo knuw vout tersie 1o be s wnn, just and apright
-SIARKAPRARK.

Mr. Stapleton Caldecott, head of the wholesale house of Calde
cott, Burton & Spence, Toronto, was born at Chester, Englani, in
1836, hns father being Robert Caldecott, merchant, of that ancient
aty. A freeman ol that city by reason of birth he s fully qualified
as such to vote in all pathamentary elections there. He was edu.
cated at Charlton Hall School, Manchester, and commenced s
business career in th50.  After serving s apprenticeship he went
to Laverpool, Glasgow, and London to complete his business educa-
tion. Mr. Groucodk, founder of the firm of Gioucock, Copestake,
Moore & Co. (being the
firm of which Geo. Moore,

When he moved to Toronto he continued his active interestin
young men and Christian work generally, He is at present a dele.
gate to the Synod for St. Paul's church, where he worships ; teacher
of a large adult Bible class, which meets in the North End Churnch
Hall ; treasurer of Wychife College, and has held the office of Presi.
dent of the Young Men's Chrishan Association, and is not one of
its trustees. He 1s a director of the Sanatorium for helping the vic.
tums of narco-mania, a director of the Bible Society, and in the busi
ness world is a member of the Council of the Hoard of Tride and
chairman of the Dry Goods Section of the Board. He has always
taken a lively interest in business legislation, and is now one of the
committee charged with the difticult duty of framing an Insolvency ¢
Act for the whole Dominion. He was one of the founders of the
Commercial Travellers’ Association of Canada and of the Donunion
Commercial Travelisrs' Association, and held the oftice of director

in both associations.
Mr. Caldecott has been a freqquent contnbutor to the press, wnt.

ing chiefly upon religious

i

the famous philanthropist,
was a member;, was Mr.
Caldecott’s godfather, and
when that gentieman died
his godson made up his
mind to seek his fortune in
other fields. He wasoffered
and accepted a position in
awholesale dry goodshouse
in Montreal asbhuyer. This
was in 1858, which marked
the commencement of s
business carcer 1n Canada.
For some years he traselled
all over the Dominon 1e
presenting fust the firm of
J. M. Ross & Co, then
Thomson, Claxton & Co,,
and ultimately T. Jas. Claa-
ton & Co. In this latter
fism he acquired an interest
which, however, he gave up
with the object of conuny
10 Toronto with Messrs.
Burton, Hars & Spence.
He enteted into partner-
ship with these gentlemen
n 1878, founding the pre-
sent business of Caldecott,
Burton & Spence.

An Englishman of note,
who practised what he
preached, once wrote
“ Education 1s not 1o he

subjects and questions of
social ‘economy. He 1sa
strong advocate of temper.
ance principles, and fre-
quentlyattendsanniverzary
meetings ot Young Men's
Christian Associations
different parts of the coun.
tty to give voice to hi
views on this all.important
question,  Politically hes
a Liberal,holding freetrade
views, yet a strong support.
er of British connection.
In this latter respect hen
loyal to the core. Asaa
evidence of his patnotism,
at the time of the Feniaa
raid he joined the volun.
teers and served as a pn.
vate in the field. \Whes
the battle of Ridgeway was
fought he was with his com:
pany all that day and tb¢
following mnight guarding
Victoria Bridge, Montreal
x4 . apainst a probable atwact
.0 o . by the enemy.

’ The leading thought of
Mr. Caldecott’'s life b
been thatsuccessever waits
upon the man who aims 2
the right manner, in e
right direction for the right

e

confounded wih the mere
teaching of reading, wii.
g, and anthmetw, nor wah what joes by the name of
history and geography It means the teaching! of the con.
divon of well being, and the truning of youth to an obser.
vance of these conditions™  Mr Caldecott 1s evidently imbued
with the same behef, and ever since coming to thie country
he has been a zealous fnend of young men and has made thewr well

being his special and thoughtful care When 1in Montreal he was
one of the moving spints «n the Mercantile Library Assowation, the
Mercantile Literary Society and the Younp Men's Chnstian Asso-
vauon  He was honored by being  made President of the Library
\ssociation and was for several years vice-president of the Y. M,
U A Hes a member of the Chuteh of England and also took an
active part «n chutch affairs while anthat iy, having been a church

warden, delegate to the Syned, and Sunday scheol supenntendent.

MR. STAPLETON CALDECOTT.

purpose ; that integrity, c
pacity and determinatios
will create opportunity.
that true success 1n hife consists not merely in making a large ael
prosperous business—which many accomplish whose life has beens
sad faillure—but on bending every energy to the greater and higbe
purpose of the development of a high and lofty character, and gt
when business 1s conducted upon correct principles it can be naak
not only to yield profitable results, bat assist in the building upd
that righteousness which 1s alike the glory and the safety of natioss.
Guided by these principles it 1s not surprising that his firm has beet
successful wn building up a lucrative trade extending from the Aths
1 to the Paufic, and 1n earning for itself an enviable reputation kx
Just and upright dealing in all its business relations.

The warehouse, which 1s a madel of its kind, is situated at ¢
and 48 Bay street, and has within its walls a thoroughly efficient a¥
energetic stafl who appreciate to the full extent the fact thaytk
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head of the firm makes their interest his special study and encour-
ages thewy, both by precept and example, to tread the path that
leads to honor and success.

It may not be out of place to mention that the staff of Caldccou,
Burton & Spence won THE DRY GOODS REVIEW Challenge Shield
presented to the Wholesale Dry Goods Faatball League, which now
adoms the walls of the warehouse, and that at the fin1l match for
the shzmpionship Mr, Caldecott inspired the * boys ™ on to victory
Ly his presence.

THE PATRONS OF INGUSTRY.

To the Editor of THR DRY GoODS REVIEW,

Sk, ~Your recent articles on the methods, aims and principles
of the above Institution have been timely, and it seems as if some
measwes should be taken by the dry goods trade to prevent the P
of L. der.anding and obtamning goods at 123 per cent. profit. Of
course no first-class reliable house will sell goods at such a profit
and if done v will be by merchants who, probably, have failed once
ortwice,areagain “hardup,” and grasp at anything which promises
help. With them expediency 1s everything, principle nothing. As
sure as dynamite is a destructive agent, so too is the theory these
P, of 1, ave trying to work destructive, and no sane business man
will fool around either. Now the remedy, | think, lies with the
wholesalers, who should for their own interests as well as for the
interests of the trade at large, refuse goods on credit to any retailer
wha enters 1nto such an absurd agreement with the P, of 1. 1 would
suppest the Toronto Board of Trade take up this matter and adapt
some such agreement.

Yours, etc,,
BUSINESS.
Nelleville, April 7th,
We quite concur with our correspondent in the suggestion that
the Boands ol Trade should take this matter up. [t s clearly the
duty of the whulesalers to adapt every measure for the protection of

their customers from the evils and dangers resulting from the com-
petiton of those who enter into the agreement with the Patrons of
Industry. Willthey do s0> We know that many wholesale dry
goods merchants are bitterly opposed to this outrageous and vicious
combination, and we feel sure that it only requires some one to take
the mater up for it to be brought to a satisfactory conclusion, Scme
drastic measure such as outlined by our correspondent would
speedily bring those retailers who dicker with the Patrons to their
senses, and put an end to this gross interlerence with the hberty of
the trader in regard to the profits on the sale of his gocds.

The only effective way for other retailers to strike a blow at the
Patron merchant is to combine to self their goods at a smalier proft
even than 12% per cent  Assoon as the Patrons became aware of
this fact there would be an upheaval. The Patron merchant would
be either corupelled to reduce his prices to a correspoanding figure
or throw up the agreement, and as he could not very likely with.
stand the strain he would be forced to adopt thelatter course. The
struggle would be short, sharp and decisive.  Indizations, however,
are all pointing in the one direction, and that 1s that the year 1892
will see the utter collapse of the organization.

THE DRESS GOODS DEPARTMENT.

Dress goods salesmen must be good colorists. Have some taste
as to results obtained from fabrics and the bezoming combination
for the vanous ccmplexions, sizes, etc,

1f there 15 any department where the customer is inclined to pre-
fer the salesman should express an opinion, 1t is in dress goods. Be
sure to give an opinion which will make your customers satisfied,
the store popular: an intelligent, practical opinion,

1t seems as if it regular examination should be made for velvet,
sitk, nbbon, dress goods, and every stock where matching is done
to see 1If the salesman is color blind. Some of the combinations
we see would indicate a great prevalence of this trouble.~Dry
Goods Economust.

Perrin Freres & Cie

MANUFACTURERS AND [MPORTERS
~OF—

KiD GLOVES.

The Glove House of Ganada.

ALWAYS IN STOCK A COMPLETE ASSORTMENT OF
OUR LEADING LINES.

_\‘\\\'c make a specialty of our LACING GLOVES which are
Whout exception the best offered in the market.

FACTORY . GRENOBLE,

Canadian Oftice . 57

FRANCE.

Victoria Square, Montreal.

Apents for the Dominion of Canada for the

P. N, Corsets.

QUESTION?

i. Why 1s it that D. S. Co's HER-
CULES Braces sell better than

any others?

2. Why is it that the retailer can
make more profit out of them than
any others?

3. Why is it that they give the wearer

better satisfaction than any others?

Why is it that D. S. Co. make the

nicest and best braces in theWorld,
without exception ?

Answered by the travellers or at the
Dominion Suspender Co., Can-

ada. Niagara Falls, U. S.
The Largest and Oldest Makers.
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THE MONTH'S BUSINESS TROUBLES.

Esmn: of George Clark, dry gonds, Brantford, Ont., stock
sold.

Fraser Broy, taitors, Windsor, N. 5., assigned.
Alexander Ross, dry goods, Kingston, Ont., suspended.
E. C. Jackson, merchant tailor, Toronto, assigned,
\W. B. Thomas, hats and caps, Halfax, N. 8., assigned.
Mrs. M. Haslem, milhinery, Orangeville, Ont., assigned.
J. C. Best, dry gcods, Peterboro, Ont , assigned.
H. F. Bedard, dry goods, Hull, Que, assigned.
R Lew, dry goods, ctc., St. John's, Que., assigned.
H. D. Goyette, dry gocds, Cornwall, Ont., compronused,
R. Stanley Murray, dry goods, Truro, N. 8., assigned.
Mary Shaw McTaggart, millinery, Kingston, Ont., assigned.
Gordon & Halliday, woolen null, Athens, Ont,, ussigned.

Fortune & Co,, dry goods, Halfax, N.S,, stock advertised for sale
by tender.

H. G. Taylor, dry goods, etc., Windsor, Ont., stock advertised for
sale by tender.

Estate of Charles Richardson, merchant tailor and men's furnish-
ings, Owen Sound, Ont., stock sold,

CMANGES.

Barette & Frere, tailors, Montreal, dissolved.

Misses Grimer, millinery, St. Stephza, N.B,, sold out.

Grace & F.va Young, millinery, Fredencton, N.B.,, dissolved.

E. Larson, talor, Vancouver, B.C,, succeeded by Mather &
Larson.

Macrault & Parker, dry goods and clothing, Strathroy, Oat.,
dissolved.

G. I Layton & Co, dry gouds, New Glasyow, N.S,, style chanyed
to Layton & Rennie.

L. Sterns & Son, dry goods, Dartmouth, NS, James E Sterns
registered as sole partner

Turner, Beeton & Co., wholesale dry goods, etc, Victosia, BC,
dissolved, Heeton retires.

Saunol & Cavanagh, merchant tallors, Cornwall, Ont, dissolved.
Joseph Saurol continues.

Weeks & Beer, wholesale dry goods, Charlottetown, P.E.L., dis.
solved. . A. Weeks conunues under style W. A, Weeks & Co.

LOSSES BV MIRE.

Roben Mann, woolen mill, Petetboro, Ont., burnt out..

George W. Scott, dry gooas, Pownt Edward, Ont,, burnt ous.

T E.Vanstone, dry goods, Owen Sound, Unt., partially burnt
out,

Lagan Brus, wovlen manulacturers, Renfrew, Ont., bLarat out,
partially insured.

McKelvie & Dunwoodie, dry goods, Brandon, Man., sustained
a loss of $4,000 on Apnl 8th, insured.

La Generale de Bazar Compagnie, dry gonds ete, Montreal,
stock partially damaged by sinoke and water, insured.

Thibaudeau Bros & Ca, wholesale dry goods, Montreal, sus.
tuned a loss of $20,000 on March 22nd, which s covered by insur-
ance.

The PFans Manulactunng Lo, Pans, Uat., suffered a severe loss
on Apni 11th by the total destruction of thew plant.  The dumage
15 estimated at $100,000, pattially covered by msurance.

TRADE PROSPECTS.

The diy goods frade generally 1s tolerably fair, the cold snap so
far keepuny, back anythung ke & rush but it is as good as can he
expected.  There has been a bnsk demand for dress goods, tweed
effects 1 greys, fawns and blues being one of the leading features.
Buyers ate now 1 the Bnush markets looking for novelues for the
fall trade and thewr judgment in selection will be put to the test as
there has Leen really no stnking'y preferred demand for any paru
culat siyle.  Inostaples retaiders are buyiny more colored goods than
they abaoi cly require for present use n antiapation of further ad
vance in prices  The advance in colored shirtings ranges from ten
totwenty percent  (ireys and whites are faurly acuve but there 1s
no speuas 1uwsh fur them  ln cottunades, although the mill pnices
have advanced there will be no special advance to retailers for some

weeks yet as the mills have been clearing out their stocks prior to
their transference to the syndicate and wholesalers have according.
Iy good supplies on hand. There is no denying the fact that al.
though the volume of business done by the wholesale houses 1s
satisfactory there 13 a scarcity of money in cirrulation, Looking at
the increased deposits In the savings banks 1t would appear asif
people had become seized with the desire to lay up their surplus
cash for something or other. That something does not, however,
appear to be the fulfiling of their moral responsibility to pay their
long standing indebtedness to the storekeeper. The abolition of
long credits to the retailer should be followed as much as possible
by the total avolition of credit to the consumer, and if retailess are
Just to themselves they will insist upon it.

COLORED COTTON SYNDICATE.

F IT be true that competition 1s the life of trade it is but natural

to infer that combination 1s the death of trade. In s strug-
gling young country any combination which would have the effect
of unduly increasing the pnce of staple articles to the consumer
would be necessarily hurtful to its progress and general prosperity.
The trouble lies in what may be termed *unduly,” and what s at
present agitaung the dry goods trade is whether the absorption of
all the colored cotton mulls of the Dominion by a syndicate will
eventuate in this most undesirable result.  Practically all the cotton
mills of the country, grey and colored, with one exception, are now
in the hands of one body of men, and the immediate effect has been
a jump n prices, although possibly not as yet to an undue degree.
There is nothing however to prevent them, if they feel so inclined,
continuing to advance prices, so long as they keep within the cost
of the imported arucle, as the high tariff on the latter protects them
from compeution. Are there not many ways in which such a
Rigantic concern may operate injuriously not only to the interests of
the trade but to the consumer? For instance, the wholesale and
retail trade are enurely at their mercy, and by refusing to supply
any house with their products it would result 1n that house being
forced out of the trade Besides both wholesalers and retailers
will require to carry more stock in the combination with a corres
ponding loss of interest, as certain hnes are to be made by particular
m.lls, and wholesalers and retailers must wait until these mills
chouse to ship, besides which there will be every chance of great
delay in transit. Should there be failure on the part ot any mill
through oversight not to anticipate and provide for the wants of the
country its whole tiade in cotton goods nught be impaired or
harassed and no end of trouble and anaoyance caused.

The peculianty cf the Dominion i1s that the greatest consump-
tion of cotton goods takes place dunng the spring months, The
mills require to be operated from July and dunng the fall wib
comparatively small shipments. At this penod of the year they
are required to lay in the stock of raw cotton, to provide wages,

dye-stuffs, and other manufacturing charges, and the amount of
banhing capnal reyuired (o tde the mudls over from year to year must
be very considerable and be a heavy load for any one bank 1o
carry.

Amalgamation or combination, having for 1ts object the cheap-
ening of the cost of production with a correspondiny benefit to the
consumer, 1s (o be commended, but when it 1s effected tor the pur
pose ot stiffeming prices to the consumer the reverse applies. Hos

will it be with the colored cotton syndicate? Time alone can tell §

Mcantune 1t seems somewhat pecubar tha, while the price of rs

cotton 1s declining the price of manufactured cotton goods is,
vancing. .

The subject was brought up in Parliament the other day, whes |

the Menister ot Justice stated that there would be a market for aof
producer who was ableto put his goods  on the market at a lowet
price.  That ts very true, but we do not think it would be possible

to find any capitalist insane enough to throw his money away by §

starting mills to enter into competition with this powerful syndicate

Another statement of the Minister of Justice was to the effect thatit I

it were established that the tanft was responsible it would notbe

long standing in the way. That 1s night, as it s clearly the dutyd

the LGovernment not only to devise means for the protection of th §
trade of the country, but of the consumer as< well.

*

N\
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WYLD, GRASETT & DARLING.

Our Mr. Grasett, (Staple Buyer), and Mr. Lillie, (Dress Goods Buyer), are again in the
European Markets,

SELECTING NOVELTIES FOR THE ASSORTING SEASON,

As well as placing contracts for next Fall.

Our Customers may rely upon having a fine assortment to

)\rhunsv from during the Spring season, in all Departments of STAPLE and FANCY DRY
GOODS and MERCHANT TAILORS’ WOOLLENS and TRIMMINGS.

WYLD, GRASETT & DARILING.

IMPORTED WOOLLENS FOR THE FALL.

\\ E are indebted to Mr. Johnston, the popular buyer of

/ Wyld, Grasett & Darling, for the following particulars
of woollens for the Fall trade. There is a larger variety of patterns
than ever betore, and most of the goods are exceedingly fine, both
wn texture and design.  Scotch tweeds for suitings are in stripes and
plaids but subdued, and the priacipal colors are tans and silver
greys. The proper thing for trouserings is worsted in small neat
effects and herningbone pattern.  There is a tendency for coatings
in cheviots, vicunas, and Thibets in black and blue. In overcoat-
ings there will be a big demand for lrish friezes for ulsters and
double-breasted sacks, the popular colors being drabs, fawns, and
claret  Another addition to ulsterings are six-quarter tweeds da-
gonal with oveicheck. For ordinary overcoatings rhere 1s an im-
mense vanety of stuff, but the principal features will be beavers
with a run on browns. There are some beautiful things in wool
linings for overcoatings, noticeable among them being plaids in
very pretty designs.  Taken altogether, the imported goods for the
fall season are really first-class in every particular. Every taste 1s
eared for from the most fastidious to the least exacung.

USEFUL HINTS ON WINDOW DRESSING.

Harry Harnman, Louisville, Kentucky, in lis Novelty Pamphlet
1ssued this month, gives the following useful hints on window dress.
ing - Change your display weekly, clean out your windows from
top to bottom each time you change display; always study before.
hand the designs intended for a certain window, so you can tell the
moment you take up the goods where they should go; when arrang-
g a display 1t gives a suggestion for the succeeding one; the sur-
roundings should always be in keeping with the goods displayed;
the mere changing of the position of goods is not sufficient, always
start to drape your windows from the top, then the side wall, and
fillin the interior with such foundations as required to display the
goods Leave the groundwork for the last, gradually working your
way out toward th2 entrance. Taste, not a great bulk of goods,
makes an eflective and striking display. Continual mixing of mer-
chandise creates only passing notice; it fails in its influence upon
the passecby,  Too much confuses the eye. 1t is this consistency
for the solid windows and the tasteful schemes of arrangement that
nsekcs the showings by all odds the finest. One thing and that at
ot pr.ce. Arrange your window displays to accord with certain
events that occur by the use of merchandise by some central or
speaial object, and this calls for NOVELTY Disrrays, which serve 2
purpose in arresting the attention to the store that always makes a
pan. to have some attraction, consequently inducing a person o

purchase. This style of display should only be occasionally intro-
duced, rehieved by usual dressing, only the draper should not con-
6ne himself to arranging the goods in one certain way ; use some
specual design 1in showing up the articles.  To this spezial item and
to show what I term catchy displays 1 have srattered through this
Pamphlet a number of illustrations.

e
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ERRORS IN APPRAISEMENT.

One of the most vexatious evils that the trade has been troubled
with has arisen from the difference in appraisement by customs ap-
praisers, chiefly outside of the large cities, which has worked to the
great disadvantage of mer:hants in the larger centres. Some days
ago an influential deputation from the Montreal Board of Trade
headed by Mr. Cleghorn, ex-President, waited upon the Acting Min-
ister of Customs and presented a petition signed by five hundred
merchants doing business in various parts of the Dominion, praying
to have uniformity established, and mequahties done away with 1o
the mode of appraisemen: of goods in order to secure some practical
interpretation of the tanfl everywhere in Canada. The petition sug-
gested the appointment of an officer whose duty should be specially
to investigate all cases reported to him of wrongful appraisement of
goods. The Acting Misuster promised tnat their request should be
constdered by the Government ut once.
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TRADE MARKS.

\ E have received another letter from a manufacturer of

kmt goods endorsing the views already expressed by
others in Tuk REVIEW on the adwisability of trade-marking their
productions. i{e suggests that the manufacturers should hold a
conference at some central point to discuss the question and endeaver
to arrive at some definite decision and understanding thercon.

We do not think it would be possible to get such a conference
together. [t 1s scarcely a matter for combined .ction but rather for
individual action. If a certain manufacturer bunestly believes that
by adopting a trade maik for his products he would reap consider-
able advantage by increased sales amongst the consumers he should
not hesitate to be the first to start the innovation. [t entirely rests
with the manufacturers themselves. If it 1s found to be profitable in
onc country there 1s no reason why it should not be so in another

‘The question has been referred to by trade papers in the United
States. One of them- The Dry Goods Economist—says: In an
article we published recently, attention was drawn to a controversy
going on in the Canadian dry goodstradeover the question of manuv-
facturers trade-marking their goods, This practice was objected to
by somne jobbers and dealers, on the ground that it gave the manu-
facturer too much individual reputation and created a demand for 2
particular production, making it difficult to substitute other goods
when occasion required or the opportumity occurred. Since the pub-
licaticn of that articl> we have received many communications from
American manufacturers endorsing the practice, and claiming that
it is not only desirable, but that it1s the only method whereby they
canbe sure of receiving an adequate return for their expenditure in
thought and labor.

There is no doubt whatever that merchandise put on the market
with a well advertised name or trade-mark attached to it, bears on
ns face the impress of honesty; becavse it is understooil generally
that where a name or trade mark is thus associated with any article,
it1s because sterling value or merit 13 uffered of which the sellers
need not be ashamed. For such goods people will pay a higher piice
without hesitation, because they look upen the name or trade-mark
as & guarantee, while there is uncertainty attached to merchandise
produced indiscrimmately. It will make little difference that such
unknown merchandise is actually of better value than that which is
kanown by name or trade-mark.

Nor should there be any objection t3 trade-marked goods onthe
part of distributors, as articles of well-known reputation can always
be protected by the makers in such 2 manner as will compel a fair
margin of profit to the seller. By ail means, let the manufacturers
irade-mark their products. 1t will help their profits and remove
many lines out of the overdone =ompetition of the day.

COMMERCIAL IMPERIAL FEDERATION.

In hs recent budget speech Hon. G. E. Foster, Minister of
Finance, hinted at the possibility of Canada adopting a d'scrimin-
aung tandl i favor of Brtish smpotts.  That the question of Com
meraal Impenal Federanon is being senously thought of in Great
Bntain 1s apparent from the following article in the Texule Mercury,
of Manchester

We firmly entertin the belief that the future prosperity of this
country and of our colomes and dependencies 1s to a large extent
bound up in the question of a close federation, both political and
commeraial.  All these countnes are to a large extent capable of
xreatly increasing their supphies to us of the raw matenials we require
«n the condudt of our manufactures, and i turn of taking from us
a wvery great anpcrease of manufactured goods.  Potentally wur
«olonies and dependencies are far and away our best customers,
because so many other countnes, especially 1f they have any com
peting «ndusines of theur oun, have done everything possible to pre
«lude us from trading with them, so far as supplying them with any
of vur produciions goes. This they do othvious of the fact that

they have free entry to the markets of England, its colonies, and
dependencies. Seeing, therefore, a tendency of modern sentiment
in other countries settng strongly in the direction of so-called pro-
tection, which has been so marked and strong for the past 25 years,
and which we have not been able to check etther by influence or
example, does 1t not become our bounden duty to conform to these
facts, and turn them to the best advantage? We think it does. We
do not mean by this that we shall slavishly imitate either the United
States or our Continental competitors by imposing prohibitive tanffs
upon their productions. Rather would we devote all our commercial
eneryy to the extension of our trade with the countries pohtically
connected with us, and such others as do or will permit commercial
intercourse on the same or equivalent terms. [f aecessary, we
would give the countries entering into such agresment with us,
wherever possible, such preferential treatment as would ensure them
a preponderant advantage in our markets. It would be well in the
interests of our manufactures that, wn all these various countries dis.
posed to such favorable intercourse with us, we should originatea
series of exhibiions of Enghsh manufactures, to be held in the
leading commercial centres of each country, and that our manufac.
wurers should make 1t a poin: of honor to contribute exhibits thereto.
In return there ought to be an Indian and Colomal Exhibition in
Manchester, as the most accessible and most important commercial
centre in England. The exhibits for this should come trom every
land under the Bnush flag, and thus shew the millons of people,
who could easily gather here, what India and our Colomal empire
can do for us. \We need also to send such an exhibition, at least on
a smaller scale, as that at Old Tiafford, abroad, in order to bring
before Indian and Colomal populations the productions of our manu.
factunng distnicts.  This would be infinitely preferable to helping
the Americans to do a lot of self-glorification and trumpet-blowing
at Uhicago, and then confiscating all the resultant advantages. On
this question of commercial federation the President of the Associa.
of Chambers of Commerce, Col. E. S. Hill, C, B, M. P., in his ad.
dress to the repiesentatives attending the annual meeting on the 8th
inst., said :—*"*View:ng the injurious and somet:mes exclusive nature
of the tanffs which protection 1s setting up on the Continent and 1n
Amernica, 1t 1s but natural that our thoughts should turn more
eagerly to our great colonies, extending as they do all over the
globe, to seek, if it be possible, to tighten the bonds of our commer-
cial intercourse, to the general advantage of the empire.  Our colo-
mies are our best customers, and with their varied climates are ¢a-
pable of furnishing us with all the food and raw matenal we require.
Were it possible to develop their resources in this direction, they
would be able to buy more largely from us, and be glad to receive,
1n much larger numbers, that surplus population the future of which
causes so much anxiety to thoughlful\ statesmen. | am sure weall
look with a sympatheuc eye to the Confercace summoned by the
London Chamber of Commerce, and =il be prepared to give most
attentive consideration to any feasible scheme which may be pro-
posed with a view to the attainment of so great an object.” It1s
clear from this that the necessity of a move in a direction that will
yield more satisfactory results than the one in which we have fora
lony time been travelling s becomlng an unpression of the leading
commercial minds.

WHEN TO ADVERTISE.

1t 1s 2 commion expression of merchants * that business 1s so du
it will not pay to advertise.”  What would we think of the workirg:
man who, when work is scarce, would rot try all the harder t0
find it?

The duty of the merchant or manufacturer at such times s to
<reate business by offening new and attactive styles, by szeking new
customers and pushing beyond usual neighborhood hmats. He
should not sit down and waut for trade to come to him, but seek 2t
on every side and through the use of every lawful instrumentality.
\When trade 1s dull 2 more active exertion must be made to secure
it than when business is brisk.—Hoster and Glovers' Gazatte.
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SECRETS OF THE BARGAIN COUNTER.

Q SALESMAN for one of the large auction houses in Chica-
go. who knows intimately the leading bargain house mana
NIEH sdy's §

{ happened into a State street estabhishment the other day and was
being shown some of the special bargains offered to the public.
Among other things was a considerable quantity of black gros gramn
sitk, which would have retailed for not less than $1.50 per yard, and
which was being sold all over the counter at sixty-five cents, 1t was
cut up into patterns of twenty yards each, and not maore than one
pattern was sold to any purchaser. The wnter ncticed among the
shoppers who stood about the counter i number of young women
he knew belonged in another place further down the street.

A bule later 1 dropped 10 on a friend at the rival establishment
and mentioned the fact that I had seen some of tus gurl clerks buy-
wny at the other place, and commented on the fact that they must be
paid pretty fair salaries to enable them to sport gros gramn silk
dresses. The friend winked in an expressive way and remarked as
he led the way to the rear of the store :  “We know our business.”
Then be pointed out a stock of gros grain sitk which was beng
rapidly increased by young women, cach ol whom broughtin a
package, which was carefully unrolled and added to the pite. A
salesman was busily engaged in preparing a placard which read :

« Ag advertised, seventy-five cents a yard, worth two dollars.”

“You see how nice and easy it 1}” sard my acquRintance. * Blank
& Co. advertise 2 specialty, and we send our girls down there to buy
all they can get hold of at their price, put 1t into our stock and sell 1t
at an advance ol about 13 per cent.”

“ Great scheme. Do you work 1t often 2

“Oh, yes, we work it right along, and 1 suppose the other fellows
work us. We shall advertise this lot of silk in the papers to-morrow

and make a great spread on it.  They may come and buyit back
from us to use in some future sale at another advance, but there is a
profit in it to us, and we find the same tactics inall lines, whethernt
be sitks, underclothing, notions or sundries, pay us very well”—Ex.

PUSH IN BUSINESS.

Itis an assured fact now a days that of you intend to make money,
you must, says Finance, take hold of something, you imust devote
your work, your skill, your experience, and whatever money you
have to something.

Cautioa is, indeed, a great thing in mvestment ; but, as in every-
thing else, there can be too much of it. The wan who is too cau-
tious in his business policy runs a greater risk of being rined by
missing golden opportunities than one who s seemungly veckless in
his undertakings. Conservatismy of the genuine sort should be the
characteristic of every legilimate business man; aggressiveness,
however, 1 every line of commerce, enlarges to a thousand-fold the
possibiluies of success, while at the same time penmutting of the
employment of conservative methods.

The genuvine business man is a speculator ; he 1s no gambler.
Hc takes risks, but they are warranted by the necessities of his
enterprises.  He, also, often comes to grief, but his ruin only em-
phasizes the mistakes that should be avoided by others.

Any man who wishes to invest has lots of good chances.
must act * and by rightly acting he will win,

But he

CORRESPONDENCE.

Wo solielt letters from our readors on business toplos A practical mer.
cliaut’s viows Aro alwass of great valito to othors in the samo business, and
wo should bo pleased to have our paper made tho modlum of evxchauging
such oplut aud expoerl

Subscription to THE DRY GOODS REVIEW, $1.00 per year.

. CORRIDI,

Accountant, Auditor, Receiver, Etc,,
EXPERT AUDITING AND ACCOUNTANCY A SPECIALTY

’artnership Accounts Adjusted, Bouks Opened, Balance
Sheets Prepared.
Office, 139 Yonge St., TORONTO.

NO LAUNDRY BILLS NECESSARY.
A B. MITCHELIL’>S
Rubberine - Waterpreof - Gollars - and - Cuffs

Are the most reliable goods of the kind in the market Specially

adapted for Travellers, Sponismen and Mechames. For
sale by all wholesale heuses.

Factory and Office, 89 Richmond St. West, TORONTO.

THE GALT KMITTING COMPANY LIMITED,

GALT, ONTARIO.

Knined Underclothing and Top Shirts in Summer
and Winter Weights.

SELLING AGENTS.

The Maritiine Provinces,
Montreal, Quobec, Otinwa,
Ontaro, - - -
Manttoba, . . -

M: W, L. Cameron,

Mr. Johin F Haskoll

Mr. J. E. Warnuck,
Mr. M. H. Midler.

WHOLESALE ON.Y.

GENERAL STOREKEEPERS.

A+ 3 special inducement we offer the DRY Goobs Ryview and
THF CANADIAN GROCLR, published weckly, for one year, for
$250. The regular subseription prie of THE Ruview s 31 per
year, and THE GROCER $2.00 per year

Send fur Sample Copies to

6 \WWeLuingtox ST., WesTt, ToroxTo.

“

WINDOW DRESSING SUPPLIES. SPECGIAL PREMIUM

UFFER “ 500 Ways to Dress Windows,” a book of 250 pyes
+ and 150 iilustrations devoted to every hne of business.
Price $1.50. Harry Harman’s Ncw Novelty Pamphlet giving the
latest and best ideas on Window Dressing and Store Decoratng,
fully explained. Pnce 75c.  This outfit sent to any address, post
paid for $1 50 Harry Harman, Window Dresser and Decorator,
P.O. Box 113, Louiswille, Ky.

We Please Them All.

We deduct from prices the cost of travelling men, and all
allowances for bad debts. We sell Shears, Scissors, Pocket and
Table Cutlery, Silver Plated Flat and Hollow Ware, Gold Pens,
Watches, Clocks, Jewelry, and & great variety of Show Case
GQoods. Send for Catalogue.

THE SUPPLY CO. Nugarx Falls, Ontano.

Toronto Fringeand Tassel Company

Manutacturers of
FRINGES, CORDS, MILLINERY,
POMPONS, TASSELS, UPHOLSTERY,
and UNDERTAKERS TRIMMINGS.

19 Front St. West, TORONTO.

JAMES HOLDSWORTH, Card Clothing Manufacturer,
Upperhead Mills, Huddersticid, England.

Cards made of English Oak-bark tanned leather, Filleting of
best Linea Warp Vulcanized Cloth, Fox’'s Hardened and Tempered
Steel and Swedish lron Wire,

G. B. FRASER,

13 Calborne St., Toronto, Agent for Canada.
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GENERAL AND PERSONAL NOTES.

/I R. ROBERT CUTHBERT, the recently appointed assist-
h ant dry goods appraiser at the port of Montreal, has as-
sumed h's new duties.  Mr. Cuthbert takes Mr. Davidson's place,
the latter going to Toronto as appraiser in the post rendered vacant
by the retirement of Mr. Sergeant.  Up to recently Mr. Cuthbert
was one of the best known jewellers of the Queen City and a promi-
nent member of the choir of St. James' cathedral,

Mr. Edward McKeown, the Toronto dry goods merchant, who
was arrested at the instance of Gault Brov & Co., charged with
wraud and misrepresentation, has been committed for trial at Mon.
treal and has elected to be tried by a jury.

Mr. Peddie, dry goods merchant, of Berhin, Ont., has removed to
‘Toror.to where he has gone into partnership with his brother  Be.
fore tis departure from Berhin a number of young people called at
his house and presented Mrs. PPeddie with a Leautifully worded and
flattening address and valuable present.

Owing to depression i the cotton trade and demands of opera-
tives, the English master spinners have declared a lockout n all the
mills except those of Egyptian cotton spinners The decision in
cludes Oldham, Rochdale, Ashton, Bury, Stalybridge, Stockport and
other centres.  Altogether 17,500,000 spindles will cease, represent-
ing wages of $2350,000. The lockout will cause widespread distress

The Supply Company of Niagara Falls, Ont., employ no travellers
but send out their Price List instead. By this means they claim
that they are enabled to sell goods at the lowest possible cust, and
anyone who examines their Price List can readily believe that such
must be the case.  If any of our readers who deal in their goods
have not received one of these hists, it would pay them to send for
one.

The property of the Canada Cotton Manufacturing Company,
Montreal, has been acquired by the Canada Colored Mills Com-
pany. At a meeting of the share holders of the former company to
discuss the matter, a resolution was unamimously adopted handing
over to the Canada Colored Mills Company the plant, assets, etc,
of the Canada Cotton Manufacturing Company. The Company was
represented by 7,500 shares and $300,000 worth of bonds. The agree-
ment 1s that the shareholders of the Canada Cotton Company receive
£400,000 1n bonds and $165,000 in ~ash and notes, and the Canada
( olored Mifls Company also assume the $300,000 worth of bonds.

The Golden Lion of Guelph has been undergoing extensive al
terations, and s now one of the most complete dry 00ds stores in
the Domnion. A year ago new fronts were put into both sturcs,
and more handsome frants it will be impossible 10 £nd anywhere
This spring new alterations are bewny made by the proprietors, J 1D
Wilhamson & Co., whereby they have been able to consolidate their
bosiness, having opened a large mullinery and mantle show room on
the second 1lat and put the cloths and men's furnishings into the
depariment formesly occupied by the formes branches  They have
been able 1o save two thirds of ane of ther stores, which has been
jcased a3 a boot and shoe store to Mr. Neil, and the back of Mr
Nei s store s retuned by them as a ready made Jlothing depart
ment. The Lion's show-rooni i« pronounred by travellers to be one
of the tinest west of Totonto.  They have ntroduced the latest and
most improved cash carner system in ensstence.

An intluential deputation from the councit ot the Montreal Board
of Trade, headed by the president, Mr. E B. Creznstuelds, waited
on March 28th upon Provincial Treasurer Hall, and asked for the
repeal of the taxe< upan commercial corporations.  The deputation
represented that the commercial corporation tax hal the enect of
dnving business away from the province and of caustng a discrim-
ination between corporations and pnvate hirms, to the advantage of
the latter.  The council would accordingly be very glad, while fully
recogmnny the difficult posstion 10 which the new Administration
was placed, o something cculd be dane, consistently w.th revenue
requirements, to reduce or abolish the tax. M. Hall, in reply, stated

that he would like to see the commercial corporation tax repealed,
but in view of the heavy expenditure to which the province was
committed he did not see his way clear to it at present. After what
the deputation had said, however, lie thought he might possibly be
able to recommend some modification.

The Whiting cash and parcel carner manufactured by Mr. W
H. E. Whiting, of London, Ont., has scored a great succass every-
where 1t has been used, and Mr. Whting has received many gratify-
ing testimonials. He claims for his system the following points of
excellence : [t 1s neat in outhine, a station being simply an orna.
mental bracket ; 1t obstructs the view less than any other system
use ; 1t 18 brass, nickel-plated, and adds to rather than detiacts from
the appearance of a store ; 1t 13 very rapid, requiring but a few sec.
onds for the longest hine ; 1t is the most noiseless system in use , 1
can be recalled as well as dispatched from either end ; 1t 15 the
strongest and niost sunple system 1n use , 1t is not deperdent on a
spring of any kind for power ; 1t has not got a cord or spring of any
kind about 1t ; 1t permits the lines to run level or up grade , ithas a
brass car and brass cash box, not hable to breakege ; it has nothing
to get out of repair , it 1s the most expensively finished, yet most
reasonable in price, 1t 1s the only system invented and manufac
tured 1 Canada by a Canadian.

A pleasing event took place 1n the warehouse of Gordon, Mackay
& Co, Toronto, on Apnl 16th.  Mr. W. J. McMaster, on behalf of
the employes of the firm, who had all assembled 1n the woolen de.
partment, expressed the grauficgtion felt by one and all in the inter.
est taken 1a them and the business of the house by Mr. A. G. Mal
colm, the firm's head bookkeeper, and that, having heard of his ap.
proaching marriage, they desired 10 show their appreciation by ask
ing him to accept as a token of their regard a cabinet of cuilery
The recipient was more than astonished. and found it difficult to ex.
press his gratitude and pleasure at the kind, opportune and most
considerate gift.  The cabinet, which is of black walnut, elegantly
infaid with satin wood and lined with blue satin, contained four
dozen dinner, dessert, tea and fruit spoons ; two dozen white ivory
handled knives, with forks to match ; two sets of carvers, sugar
spoon, tongs and butter knife, all of solid silver. On the cover was
a silver plate with this inscriptivn :  * Presented to Augustus Grant
Malzolm by the employes of Gordon, Mackay & Co.,on the occasion
of his marnage, Toronto, zoth April, 1892.”

TIME WORKS MANY CHANGES.

———

The flourishing condition of the wholesale grocery trade has
been for some time back a source of envy to the wholesale dry
goods men, but time works many remarkable changes. At presen
1t seems singular that all the repoits regarding sales from the whole
sale dry goods rade this spriny are favorable, and from the grocers
trade the reverse.  To account for this 1t may be that the grocers,
nat content with the agreement on prnices on many lines of goods,
took up sugars also, and afterwards shortened time sales and dit
counts. Theoretically this may be all nght, but practically the re
sult secems to be that many small wholesale houses, with a
capual of $20,000 or $3v,000, have got into the trade, and by
cheaper working expenses and casy banking facihiies, have cur
tuled the volume of trade done by other houses with ampk
captal and ability. Many of the dry goods houses on tbt
other hand have disappeared into oblivion thereby cleanng i
aumosphere and enabling the large houses t¢ do an increased ¥
ume of business. Besides in late years the Qntario dry goods
houses, who have remained in the field, have got a grip on the rak
of the province, which has not shrunk from depopulation as ha
been the case with the trade in Quevec province and from whit
the Montical houses have suffered in thar own territory. Agae
Toronto and Montreal houses are both getting their share of t™

Nornth-West trade and this combination of circumstances has Lelpe!
the volume of trade 1n Ontanio warchouses in a gratfying way tke
seas0n, perhaps wore than the bountiful harvest. But there is sto

room for wmprovement, and the * survival of the fittest ™ s not yetd
thing of the past 1o the wholesale dry goods trade.
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FALL STYLES.

Expert opinions concerning fall styles, says The Cloak Journal,
as yet Jack definitenesa. It 1s generally believed, however, that fur-
tnmmed garments will be received with favor, and a fair supply of
these goods has already been put in. The fur trade is in such an
unscttled and unsatisfactory state that manufacturers are apt to
find it difficult to fill duplicate orders at the prices they will accept
carly in the season, and the buyer who knows how to place his
orders at the beginning of the scason will have an advantage over
his more slow.going competitor that may prove a very important
one. Opossum will, we think, bave the first call among fur trim.
nungs.  Astrakhan will be worn, but it should only be used in the
Lest qualines. Mouftlon, which was popular last vear, proved to be
so unsatisfactory in many ways that the demand for it will fall off
materially. Last fall, much grombhng was heard from buyers who
were unfortunate enough to get garments with leg astrakban tnim-
ming  Pasted tnmmings cannot stand any amount of handling
and never give satisfaction. It would be more satisfactory to every-
body concerned if buyers were 0 pay a httle more for their goods
and get trimming that will wear. There should be a general pro-
test against using trashy stufi’; trunming that cannot be sewed 1s
apt to prove worthless

ATTRACTIVE SAMPLE ROOMS.

\We draw the attention ol our teaders 10 the advertisement on
page three of the coverof Mr.| T B Lee, Canadian agent for
John Erskine & Co., New York, manufacturers of ** Elbisrever”
scarls.  We have seen samples of the scarfs, and have no hesuation
in saying that finer goods could not be placed on the market. The
colors are exceedingly rich and charming, and the paler shades are
captivating in their delicacy and sofiness. The ties are double-
faced and, therefore reversible, many cof the styles havinyg one face
entirely different from the other, thus affording two distinct ties in
one, and as the uie is woven in cne piece there are no seams in the
tie portion whatever. The goods will stand on their merits and
should meet with a ready and increasing sale among the trade.  Mr.
Lee has also the agency for several other Jeading New York manu.
facturers including Cheney Brathers, the largest sitk manufacturers
of the world ; M. Heminway & Sons Silk Co, spool, knitting, cro-
chet and art needlework silks ; Sacks & Hro, dress trunmngs etc.,
C. E. Bentley, fancy goods, noveliies eic.; The Castle Brad Co.,
braids, buttons, novelties etc.; W. T. Mersereau & Co,, brass yoods,
eic., and many others of equally well-known repute. iie has tn his
sample rooms the tinest novelties to be seen anywhere, and visuors
to the o1ty should not miss the opportunity of caling there as the
tume speat will be amply repaid.

FINANCIAL ROTTENNESS.

One of the warst failures in the wholesale dry goods trade of the
country is that of Piesre Hudon, St. Paul Street, Moutreal. The
unfurtunate creditors will receive a first dividend of 134 cents on the
dollar  The total habilities are $735.380.21, and the dividend amounts
ahiogether to $1,127.70. This leads The Trade Bulletin to remark :
*“Talk of Love's heart aches in our young days, why they were plea-
sutes compared to the rankling pangs cicated by such financl

‘#bs as the above. 1t seems to us that it would have been far
1):(1:: had the whole thing been wiped out, fot 1t would at least have
saved the issuing of the dividend sheet among about 100 creditors,
which must have Leen the very quintessence of cruelty. Now, the
fact that such exhibitions ot financial rottenness are not only pos-
sible, but are even beconung fashionable in the arena of bankiupicy
shows that some prompt and severe legislanve measure 1s needed
to check these terrible evils which appear to be obtaming alarming
proportions. We hope the Boards of Trade throughout the Do-

mimon will continue to impress upon the present Parhament the
uriency of passing a bankruptcy law that will afford better protec
ion tothe solvent traders of the country.”

CHANGES OF FASHION.

The changes of fashon affect the dry goods and kindred trades
more largely than most people imagine. They frequently involve a
change in design, weave, style, finish or coloring,and oftenin widths
necessutatng n the first place aJarge expenditure on the part of the
mill or factary for machinery, engraving, etc. Then, again, the job
ber and the retasler ave liable to be lef: with goods on his hand that
have been good sellers, but have gone out of fashion. Such changes,
while their occurrence is experted, ate not always provided for, more
especially by the retail dealer. The willis close out their surplus
stock to the jobber, who in turn disposes ot it to the retailer, and the
latter, if he is not careful and does not take the proper means
to get nd of the goods that are passing out of fashion, wili
have to carry them over. At this pariicular season of the year,
every line that is suitable for spring and summer shoutd be brought
to the front and kept there until sold, for it one price won't sell an.
other will. [tis better 1o have the shelves cleaned in the spring and
early summer wonths than to pack away the goods for another sea-
son when quite different styles may prevail. For the last few years
novelties and specialties have had such a run that there 15 keen
competition among manufacturers and importers to put on the mar-
ket the most striking and attractive designs, so as to eclipse all pre
vious productions in the same lines. Hence, the goods turned out

by them are often radically different from those of former seasons,

and the retailer should make a point of cleariny out each season’

novelties during the season. If any particular lines show a tendency

to move slowly they should Le reduced in pnce until they reach a

saleable point, so that the money may be used in other directions.
Dry Goods Chronicle.

WEAK-KNEED DOCTRINE.

Fiery Orator - Yaw shentlemens, der time vas nipe for making
an end to der so.ealled righds af private property, und-——

Auditor—Lend me your pipe. Hans : you can't smoke und talk,
too.

Fiery Qrator :bridhng'— Mine friendt, dot vas v pipe. 1
bought it, don'd vou sce?

THE DRY GOODS REVIEW.
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St
¢ N ILLINERY is
booming ;" so
say the wholesale houses.
Thebrner hot spell in the beginning
of April had the effect of stimulating
business to an unusual degree, and
travellers' orders came in with a
N rush, Last spring and summer season was con-
27, i A sidered to be the best for years, but 1892 tids
fairto surpass it. The markets are being scoured to secure the lat-
estthings in hats and bonnets, and new patterns are constantly
coming to hand. Thereis no diminution in the popular demand
for flowers as hat adornments, and nbbons of all kinds are 1 high
favor. Nacre and Nacre effects are being much used, parucularly
in the wider widths on the larger hats.  Satin and velvet nbbons
«re being preferred for bonnet strings and for the bow of long hoops.
Jets continue also in favor. The Toronto wholesale houses an-
nounce supplementary openings from the 18th io 2:st Apri), when
all the latest novelties will be shewn. In a circular to the trade one
~f the houses, 1n announcing the supplementary opening, says :—
** In ous early spnng circular we gave our reasons for beheving that
we might reasonably expect, and at the same time make liberal pro-
vision for, a good spring and summer trade. As ume advanced, our
view of the situation was such as to leave no doubt on our minds as
to the cestainty of a great mllinery season being before us.  Sup-
porting our decision by acuon, we despatched our buyer to the Brn-
ish markets on the 7th March, he having then been only ten days
home Une month has been devoted by him entirely to secunng
suitable goods for the present assorting season. Latest advices from
him bnng the encouraging news that hus early arnvalin the foreign
markets, enabled him to secure large quantities of seasonable goods,
entirely new in charadter.  Many lines so secured are now arnving
almost daily.” At the openings of the leading zetail houses 0 To-
ronto there were preat gathenngs of the gentle ses, who had their
tastes fully gratfied by the beautsful displavs upon which their eyes
feasted. There will be a grand display of head-gearon Easter Sun-
Jday if the immense business done in hats and bonaets 1s any cn-
terion.

i’

MILLINERY IN MONTREAL.

By vor Own Caorrespondent. y

The mullinery openungs for the spnny scason were held on the
tirst of March, and on Tuesday, the twelfth of Apnl, there were open-
ngs of summer goods. Dunng the month that has elapsed since
the first opening attention has beea fully occupied i fling the or-
ders which canie with a rush the first few days 10 recciving new im
portauons and attending to the ordinary business that is always
passing  Hats, Aowers, r.bbons and laces form the staple of the
-pnng trade, andin volume the business stows 3 marked improve.

ment over last year. At the
opening of summear millinery
on the 12th inst. the importa-
tions were shown which have cometo hand within the
last month, The differerce between the openings is less
marked than one would expect, but tho:e who came to
buy report that the purchases of a month ago have disappeared.
The greys are more prevalent , there is a more tender delicacy in
pale blues ; soft yellows and the greys are clearer. The new shade
“pompadour,”—a bluish green—the mauves, and ambers arein pro.
nounced favor, and 1t is reported that the smoky * beiges” are be-
coming more popular. The hats remain small and the material the
same—plain and fancy straws- 2d the shapes are all with low
crowns, but of endless variety.

PARIS FASHIONS.

The Paris correspondent of The Drapers’' Record says : Inthe way
of head gear,the following have just sprung up. The * Bianca,"madeof
mordore straw, lined with velvet, and trimmed with ivory-lace draped
round the crown, with a garland of Parma violets and mimosa. The
* Minerva ”1s a hat covered over with veiled pink crepon and black
lace. The whole of the front of the hat and sides is tnmmed witha
bunch of roses and an owl of jet. A curious novelty is the “ Cha.
peau Byzantine.” It is a capote, the crown of which is in three
pieces of uissue of gold, embroidered with many colored stones. The
front is formed with a volant of pleated Chanully lace, which 1s
slightly vaseshaped at the front. It 1s held in by several pleats
above the ear at the sides, and falls bekind carelessly over the chig-
non, which should be raised high. Two feathers, red and black, are
placed in the middle of the front.

The bonnets remain small and dat, and the trimming is placed
n the middle or towards the back. Sometimes two sma! curled
feathers are put back to back ; laced flowers and ribbons are much

used. Shot and watered ribbons seem favorites. The Marescot
bonnet has a soft velvet crown, with fluted brim 1n nasturtium velvet

and black lace. Bow in the front of satin soleil and an aigrette,
narrow satin strings.

The following are latest novelties. La Parisienne, capote toque
campased entirely of small wings chang2ants mother-o’ pearl , the
crown is composed of a chiffone of tulle and velvet, the velvet laid
on in stripes narrow like the strings. C'estuntien! Le Moliereis
a large round uat, with a passe slightly waved in black straw ; large
bow lined with black moire held down with a Moliere buckle, and a
similar bow at the back of the crown,

Le Printemps is a capote composed of rosebuds, which appear to
shoot out cf a chiffonne in moss tulle ; buttertly bow in moss velvet,
strings to match.

The Stuart1s 2 capote in black nice straw, wings in black eny
browdery, large chou in anemone velvet, with black augrette ; stiings
n hight anemone moire. .

For dnving, black r:ce straw hats, the crown composed of lace
reapphquece , shght drapening of lace on the passe, a jet ornament
placed between two tlack feathers.

lace 1s more popular than ever, and i1s worn on everything and
in every possible way. Light elastic cloths will be worn. Tailor-
made dresses also, and the long basques which threaten to die out
have taken a new direction, and form swallow-tails.  They call them
the redingote bodices.
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DESCRIPTION OF MILLINERY ILLUSTRATIONS.

No. 1 represents a slightly flared bat of black net, shirted upon
wies and worn with black satin ribbon strings. This same ribbon
decorates the back of the crown, which is surrounded by a wreath
al yellow chrysanthemums, and trimmed with an ostrich feather
pompon and Rigrette on top.

No. - s of heavy white lace, after 1he style of.Point de Genes,
which is cunningly manipulated into a tiny evening bonnet, having
stnngs of white satin ribbon, with a front trimming of lace fans,
aigrette, flower and pearl ornaments in the shape of a diamond over
the crown of the bonnet.—Dry Goods Economist.

ENGLISH FASHIONS.

“ Miss Mantahini ¥ in the Pall Mall Budget says : Women arein
a Autter of excitement over the new fashions. Never have the win-
dows looked more tempting. It is impossible to resist the fascina-
tions of the bonnet shops. Everybody 1s saying how wonderfully
lovely the new colors are—especially the pale shades of green and
pink. Some of the smartest bonnets are trrmmed with two shades
of one coloy—light and dark green for example. The nost remark-
able bonnet to Le seen anywhere is called the Victonma, and 15«
copy of the bonnet that was fashionable in 1841, Many women
would be glad to buy such a thing to make a sensation with at one
of the private views. It is the largest bonnet 1 have ever seen—the
brim is about ten inches wide— and s made of black net, with an
edping of et and a bow of ribbon and titree black ips for trmmny.
The strings are black ribbon. 1 saw the bonnet tried on by a far
youny lady, and it suited her better than I should have thought.
1115 worn with a lace veil, long enough to reach the waist, mounted
on elastic.  1f the wearer wished to have her face uncovered she
would draw her veil to the side instead of turning itup. A large
black hat with the new jam-pot crown was trimmed with a bunch ot

No. 1.

sellow orchids, pale green nbbon, and a soft drapery of lace. It
bad .« wide lace stnng, intended to be allowed to fall in folds about
the neck, and fastened coquettishly with a green ribbon bow near
tte shaulder. Some of the French straw bonnets are quite as chic
asthose that are made of lace and flowers. ! rather admired a

poke bonnet of brown and fawn straw decorated with a hunch of
banksia roses and small bows of pink and fawn. It had pink moire
strings.  Virot 1s using beautiful nbbous with crepe stripes for
trimming hats. Never has the cheice of ribbons been so great
as it is this season. There are charming wide-brimmed hats
for wearing with cotton dresses. A pretty one n three shades
of fancy straw—moss-green, cau-de-nil, and fawn—slightly curved

No, 2,

at the back, was lightly trimmed with rosettes and loops of
bebe ribbon in two shades of green. If ane knew how to make those
wanderful French bows one could have a smart hat for a mere song.
Flower-trimmed bonnets are very much like they were last summer~—
trifles in the matter of size. A cheap and becoming bonnet with the
Marie Stuart front is made ofblack lace and primulas or lillies of
the valley. It has a narrow quilling of lace round the edge, and nar-
row velverstnngs. There are some delightful summer hats {or Jittle
girls made of ant silk, flowered muslin, Venenan satin and crepon.
They have full crowns and shady brims, lined with silk of a dehicate
color. There is no mixture that looks so fresh and dainty as white
and apple-green, and one of the hats that took my fiancy was of solt
silk in these two shades. Ladies withan wsthetic taste in millinery
will find their own taste provided for. There are light hats, turned
up At different angles, made of velvet or art silk n extraordinary
shades of green, terra cotta, and blue. One wvsthetic hat—it was
pretty for a wonder—was made of pearl-gray Venetian satin lined,
with pale pink crepe, and trimmed with rosettes of the same mater-
ial. The bonnets of this spring are distincily pretier than those of
last.  Tnere is less of tinsel about them, and the colors are much
more beautiful than they have been hitherto. 1 saw i lovely saow
of Trench bonnets.  Colored strings of broad moire ribbons are one
of the latest innovations, and 1 peach color and faint shades ot pink
and green, they are very becominy.  Lass year sinngs were general-
ly made of inch-wide nbhon when not of lace. Amony the new bon-
net arnaments are claws of paste and flies with mother.of-pearl
wings. The milliners told me they are puting flowers on every-
thing. Bows of plaited straw are a new trimnng. A good deal of

gwpure lace is used on hats and bonnets mixed with ribbons, but not
often with flowers.
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Travellers are now on the road for sorting orders, and it is appa-
rent from the orders already received that gocd business will be
done. Repeat orders ave also coming 1n freely for popular lines of
hats. Browns are quite a favorite color this season both in softs
and suffs, and 1t would be adwvisable for retailers to place their or-
ders for this color as early as possible, as these goods are bound to
be scarce as the season advances. The retailers report splendid
business during March and bright prospects for the season.  Ship-
ments of straws are up to the average. The season 15 not yet ad-
vanced enough to show if repeats will be as large as last year, but
if the weather is at all seasonable there is no 1eason to doubt that it
will be otherwise. 1t seems as if wide.leafed boaters in fancy plats
will be very popular.

POPULAR HATS AND CAPS.

A. A Allan & Co. report that there is a brisk demand for the
following styles :

Fashionable round crown hat for yourg men.

*Varuity cap made in fancy and plain tweeds and silks.

Y E

2

Ladies' yachting cap in plain and fancy checked tweed, subdued
colors, which will be very popular for the scaside, boaung, etc.

NEW YORK STYLES.

The Hatter and Furmer says. Now that all the styles are 1ssued,
there seems to have fallen upon the trade the quictness of a reaction,
and 1t would be very hard to specify just what styles are most n
popular favor. Each special style has its special adherents and
advocates, and as business genzrally 1s very quiet, the public ate
left to follow their own sweet fancy. There are certamly styles

enough from which to select, and even the most fimicky buyer can
pander to his finicky ideas and still be in the swim. The suff, flat
brnim, with soft crown, seems to be dead, as it deserves to be. The
narrow brim derbys, are selling well in some sections. The shapes
of the leading New York introducers of styles are neat and unobtru
sive, and sell when anything does. In colars, the aarious shades of
brown, in solid colors and mxtures, are still the most popular.
There is some talk of a pearl or pearl mixture, but as yet it has met
with no demand.

Tourist shapes continue to sell well, and will be good for months
to come.

There is every indication of a strong revival of cloth caps in fine
grades, This is as proncunced in England as here, and the cloth.
cap makers are preparing for 1t in good earnest.

HUDSON'S BAY CO'S MARCH SALES.

We have received from T. Dunnet & Co., the following report of
Phillips, Politzer & Co., on the Hudson's Bay Co.s March sale :
Although the tur market was unusually inactive atthe commence-
ment of the present year, the Spring Sales of the Hudson’s Bay Co.
disclosed quite a confident tone. The general heavy decline which
was looked for, has not taken place, a few articles only giving way
to the extent of 10 to t§ per cent, while many have brought prices
equaling those of last year, and others even a substantial advancze.
Considering the mild winterand the heavy losses resulting from the
Russian trade, the present firmness can only be attributed to an in.
creasing demand for furs, against a stationary, if not decreasing
supply.

The following are the results compared with the March sales of
1891 10—

OTTERS—(9,748 skins—last year §,171)—Firsts dechined 10 per
per cent, Seconds and Thirds 15 per cent.

FisHER-(5,160 skins—last year 5,658)—Average 10 per cent
lower, the fall on Seconds being heavier.

Fox SILVER, have declined 20 per cent.

Fox, Cross—(2,740 skins—last year 2,477)—Firsts declined 3
per cent, Seconds 123§ per cent, Thirds 734 per cent.

MARTENS—(73,439 skins—last year 64,689)— Have met with very
pood demand, more especially the good coloured Skins. Fusts have
advanced 3o per cent, the best marks even as much as 100 per cent,
Seconds and Thirds 15 per cent, Pale being in less request were
only § to 1o per cent higher. "

Fox, RED— 11,104 skins—last year 13,948)- Firsts and Seconds
advanced about 10 per cent, Thirds § per cent.

Fox, WiiTe--{9,390 skins—last year 3,704)—Have declined 23
per cent.

Fox, Kitr.—Advanced 20 per cent.

MINK.~ {42,004 skins—last year 29,363)—Have advanced 23
percent.

Beag, Brack—=(n,414 skins—last year 8,000)~Continue 1a
good demand, and prices remain about the same as last March, ex-
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cepting Thirds and Fourths, which being very low this time, de-
clined 35 percent.

BeAR BROWN.—(1,875 skins—-last year 1,411)—Show on the
average a rise of 5 per cent.

BEAR, GREY. — {253 skins—Iast year 1751--Are 50 percent higher.

Musk Ox—(1,935 skins—last year 1,358)—Have declined 23
per cent, excepting damaged and Thirds which average 20 per cent
more than last year,

LyNX.—(8,294 skins—last year 11,445)—The shortsupply Lrought
about very heavy advances ; Firsts being 35 per cent, Seconds and

Thirds 45 per cent higher than last March ; the greater portion was
J purchased for Ametican account.

\Worr—(1,684 skins—last year 4,237) - Sold at an advanceof 15
per cent.

WoLVERINE—(1,140 skins—Iast year 1,388
40 per cent,

SKUNKS. -(10,042 skins—last year 12,683)—Frsts, which sold
last year out of proporticn to their value are now 15 per cent lowes,
seconds remain unaltered,

BEAVER.—Realized the same prices as in January.

MusQuasH.—Firsts and Seconds advanced 7 t: percent : Thirds
and Fourths 25 per cent. )

Fur SeaL.—Advanced 12} per cent on January prices.

BabGER.~Firsts advanced 6o per cent ; Seconds doubled last
year's figure.

HAIR SEALS. —The large and middling sizes are 30 per cent
lower, while small Skins declined only 10 per cent.

In the smaller sales preceding the Hudson's Bay Co's., there
were offered by the various Brokers :

MONKEVS.—(50,980—last year, 54,130)—Which were sold readily
atan advance of 25 per cent on January prices.

AUSTRALIAN OPOSSUM.—(178,671—Ilast year, 458,436).— The
fresh supplies of this arucle are much smaller than in former years,
and the advance on last January prices is fully 20 per cent.

WoMBATS.—(11,461—last year, 13,245)—Maintained the high
values of the last Sale.

Have advanced

A A ALLAN & (0,

WHOLESALE.

Felt Hat Department.

A full range of fine fur and wool Felt Hats i Black and
Brown and Neutria Colors.

Just received cable repeats of the Popular FLDUORA Hat so
much in request this season,

Cap Department,

Our productions are famous for style and value.
Children's Fancy Caps, Boys’ Club Caps, Ladies’ Boating
Caps, Men's Travelhng Caps.

Stiaw Goods Department,

Buyers’ attention is requested to our large assortment occupy-
ing two flats.

English, American and Canadian manufacture,
invited.

A. A. ALLAN & Co,,

651 Bay St., Toronto,

Inspection

B. LEVIN & CO,,

Wholesale Manufacturers of Fine Furs
—— AINID—

IMPORTERS OF HATS
491 & 493 St. Paul Street,

BRANCH SALEROOMS :
70 Bay Stieet, Toronto.

MONTREAL.

4 Our staff of Travellers arec now on the Road with our Fur Samples for the Fall and Winter

Trade of 1892.
ment of Coats, Jackets and Robes.

These will be found a very large and well-assorted line, and include a full assort-

Orders from the Trade will receive careful attention.

Wholesale Agents for the Dominion of Canada for

LINCOLN, BENNETT & CO., SACKVILLE ST., LONDON, ENG.

—j
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DRY GOODS ADVERTISING.

’—‘[\HE following practical hints to retailers by one of the most
successful adverusing managers in the Stales are given in
the Dry Goods Economist :—

It is not an easy matter to “advertise judiciously.”

it1s still less easy to give good advice upon the subject.

As in science, so 10 adverusing : there are problems that lie ahead
which keep pace with the accumulated knowledge and the growth
and increased power and insight of the individual student.

An ndverusement that reads hke a common business card does
not take hold of the public. It lacks both pith and point, and strikes
the reader as a sort of casual, general statement,

Advertising, generally, should be done as if you were shocting at
amark. Find the mark and aim direct for the bull's-eye ; not as if
there were n dozen bull’s-eyes and your shct was sure to hit one.
There are many dozens of bull’s-eyes, but hitting one produces hittle
or no eflect upon the others. Hit every one, if that 1s possible.
Make direct, far-reaching, penetrating statements. Go nght into
the facts o the case and keep at the subject until you get to the end.
of it. P’rint all of the story at once, if necessary, or state the general
or disnnct conditions that relate to the goods for sale separately,
covering a period of days.

Advertisements should impress every reader ; to do soand arrest
attention they should be full of true meaning, exphcit and complete.

Advertisements can be made to take nght hold of the public,
and the simple truth gets a firmer grip than the most skilfully de-
vised misrepresentations of the trickiest advertiser.

Dipping 1o details and all the bearings of the case gives sug-
gestions about goods, their possible uses and adaptations, which
may never have occurred to retaii buyers until told by the advertiser.

A fixed location of an advertisement in a newspaper 1s more
valuable for the dry goods advertiser than a shifting position.

Newspapers should not be allowed to set up an advertisement as
they please. !t 13 better that a style of heading, signature, type and
arrangement be originated or selected and continually used, because
this gives the advertising of a firm character and peculianty thatis
an advertisement in itself, and that becomes a recognized feature of
the paper, growing more effective as 1t grows familiar, 1t the matter
be kept fresh and inviting. Newspapers will protect an advertiser
whose annouacements are cast in an onginal mold exhibiting an
exclusive feature, by their not admitting other firms' nouces, should
such be proposed, in close imitation.

Well-directed advertising exerts a beneficial power thatis diffi-
cult to measure. A large dry goods house recently advertised a cer-
tain well known make of goods. By taking up the merits and pos-
sibilities of this particular hine sensibly and thoroughly this house
has, within three months, tripled its sales of these goods. It wasa
line kept by every other dealer in the place, each of whom had a
good share of the trade for 1, pnces and qualiies being the same
all round. But the advertising told, and while the manufacturers re-
ported only a simall increase in the total business in the ciry for his
specialty, he showed by his bnoks that the advertiser of his (the
manulacturer’s) goads tripled his trade at the cost of the other local
dealers,

Buying newspaper space by the inch is generally better for the
merchant than being confited to a fixed space for a stated ume,
such as & quarter, a half,or a whole column for a year or six months.
Pay so much per inch, taking whatever space is needed, and have
the adverusement set uniform each day in some plain, fair-sized
reading type. By this system there1s never any crowding of space
to get so much matterin, nor spreading out in order to fix more space
than is necessary.  Payment 1s thereby made for just what space 1s

needed and no more.

The handbill as an advertisement is becoming a thing of the
past 10 most all of the leading stores of the country. John Wana-
maker, than whom there 1s, perhaps, no more successful dry goads
advertiserin the land, says:  “I never in my life used such athing
My plan for fifteen years has

as a poster, o1 dodger, or handbill.

been to buy so much space in a newspaper, and fix it up with what |
wanted. 1 would not give an advertisement in a newspaper of §00
circulation for 5,000 dodgers or posters.”

Novelties, cards, pin-cushions, etc,, do not amount to much as
gifts, and they amount to very much less as advertisements. \What
any one can get for nothing, without making any other effort than
asking for it, nobody cares much about. Gifts, however, have been
made of great value, when rightly given, though such cases are not
common. Gifts should never be ofiered as a direct inducement for
people to purchase goods, Price and quality should be inducement
enough.

Gifts can be made to fit in gracefully on store occasions, such as
a beautiful souvenir on a store birthday, or flowering plants, gilts of
roses on May-Day to those who purchase. But it is a delicate job to
give away anything with goods gracefully.

Street-car advertising for dry goods stores is of doubtful value,
If, in addition to signs, arrangements can be made to have conduc-
tors stop cars before a store and announce the name of 1t, street-ca:
advertising may be worth while. .

Theater programs can be but seldom used with much benefit.

Issue 4 leaflet or booklet on opening a new department, if such
departinent is of the nature of Japanese goods, or holiday wares.
Have 1t unique, original and characteristic of the department—a
souvenir of the occasion. There must be nothing commonplace
aboutit.

Cards printed in close imitation of fine engraving which 1s now
done to perfection by many printers, make very tasteful invitations
10 openings of millinery or stmilar merchandise.

DO CIRCULARS PAY?

“We send circulars, instead of advertising in papers. When we
have special offerings to make, we send out a circular to the trade,”
was the remack of the gentleman in charge of the advertising depart.
ment of a Broadway house. There is no doubt but that when a firm
has a special offenng below value to make, by sending out a certain
number of circulars to those who trade with them they get results.
To reach even 20,000 merchants engaged in the dry goods and kin-
dred lines of trade the expense of sending out circulars would be
very heavy. The postage alone on such a number would be $200,
to say nothung of the cast of the circulars and the expense of prepar-
ing them for the mail. The chances are that of these 20,000 circulars
under a 1-cent stamp three-quarters would be thrown into the waste
basket, while 50 per cent. of the remaining quarter would not be re-
ceved in tlime for buyers at a distance to take advantage of the offer
even if they wished. Do these circulars bring new trade? We say
no. Itis the experience of every merchant that a single advertise-
ment, excepting for a special offering, does not pay, and a circular
1s obviously but a single advertisement. The only way for the mer-
chant to make his name widely known is to keep 1t constantly before
the public through the press, changing the reading matter whenever
a special offering indicates that it 1s judicious. There are few, if
any merchants, who can afford to do without advertising.—Dry
Goods Chronicle.

MONTREAL'S OLDEST MERCHANT.

Thomas Mussen, the oldest business man 1n Montreal, died on
April sth.  He was born at Barton Pidsey, near Hull, England, i7
March, 1804, and with his parents sailed from Hull for Quebec in
the spring of 1818, He commenced business for himselt 1o the dry
goods hinein 1827, and up to eighteen months ago continued in the
active manayement of his extensive establishment, He was x ferv-
ent admirer of Bntish institutions all his life and served as a volun-
teer duning the troubles of 1837-38. He acquired a great deal of
property and was considered to be one of the wealthiest men in the
<ny. A very large number of Montreal's present business men were
at one time clerks in his employ, as well as many others scattered
over the continent, and he was widely known and as widely es-
teemed. He was known as a man of great business capacity and of
a kindly, unassuming disposition.
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AN ELEGY IN A COUNTRY STORE.

{T down a minit, Mister, an' writc a
line or two,

Av' et me tell my story—you'll say it's sad
though true;
ftut some things hez their bright sides as well
as darkest shades,
An' clouds are never brighter than when the
sunhght fades.
There's trouble, disappointment an’ trials all
through life,
An tho' yer peacelul-minded yer bound ter
hev some strife ;
But settle at four cross-roads an' keep a
country store,
An’ ye'll ind yer troubles greater than e’er
they were before.
But, 'scuse me, I'm a wanderw’ a hitle off my
text,
An'if ye'll tell yer paper when yer a wriuin’
next,
How old Hank Smith of Johnsville was
hooked an' done up brown,
Ye'll do a wondrous kindness to every coun-
try town.
I've kep' a store in Johnsville nigh onto
twenty year,
An every man an' woman to my old heart is
dear,
I've paid what's due of taxes an' helped ter
make the*town,
An' many a totterin’ farmer I've kep from
breakin’ down.
My bizness wos progressin’, an’ though my
wants were few,
1 couldn't lay a surplus by, as some I know
well do—
Like old Ben Jones, the Deacon, down on the
township line,
Who owns three hundred acres, the finest of
the fine.
One day a deputation of farmers came to
town,
An' called on me to offer their trade an’ spat
cash down ;
They'd writin's, papers, letters, rules,by-laws
an’ the like,
Just like the honest workmen, prepanin’ fora
strike.
An’ Deacon Jones was leader an’ read the
rules to me,
An' Rodd of Township Logan, he of Con-
cession Three,
Got lép alnd painted to me the glones of the
eal,
An’ like a fool | signed st—they stamped it
with a seal.
{ was 10 get the business of a hundred farm-
ers sure,
On only ONE condition—*twas simple an’
secure—
ﬂh.n I should sell them freely, for cash, you
understand,
Their goods, an' only charge them—~a twelve
per cent demand.
They said they'd buy all goods from me and
pay me down the cas%,
An’that the other merchants here would alt
g0 plunk o0 smash,
That { would do a roann’ trade an’ make my
money fast,
An’ all my neighbors would

Yy get left for
sobbin’ in the past. .

1 signed the paper as 1 said--they stamped
ar! sealed it too—

An’ smulin’ leR my lhutle store—that day 'l
always rue.

At first they swarmed into the place an'
vrdered goodly lots,

Looked at my ills, put down the cash, an’
grinned like diots.

But Roberts 'cross the road from me, who'd
kicked the whole gang ou,

Cut sugar down below my cost, which raised
adeuced shout,

An’ Brown, up near the market, sent outa
card to say,

That * Patrons or no Patrons,® who had the
cash to pay,

Could ger what goods they wanted at less
t*.an Patron price—~

He put his prices lower than for hving would
suffice,

An’ every store around me, both 1n our town
an’ out,

Was cuttin’ things below me, of that there
was no doubt.

1 kinder felt uneasy to see such tricks be
made,

An' knew that 1 was losin' each blessed day
more trade,

The Patrons seemed to vanish and leave no
trail behind—

My neighbors was a smilin'—Tney didn"t
seem to mind.

An’ then my trade intownyot madan’ passed
my store each day,

An’ bought their goods from ‘‘Hustler”
Brown or Roberts cross the way.

They wouldn't deal, they told me so. with
any man who sold

To greedy men of wealth like Jones, for
twelve per cent. of gold.

The Patrons didn't seem to come like once
they used to do,

An’ 1 began to see that things was gewin’
mighty blue,

My business got into a mess, my bills could
not be paid,

The wholesale house got dunnin’ mk —said
“payments must be made.”

I wordered what the matier was, an® couldn't
make 1t out,

Until one night I met old Jones (twas him
without a doubt),

Aloadin' up s democrat in front of Brown’s
old stand,

I tumbled to the racket then—! saw the
rascal's hand.

That night when [ got home agan I read
the writin’s through

To see just what the bargain was, an' what
we had to do.

'"Twas clear as daylight now to me—I'D
BOUND MYSELF TO SELI,

While they had not agreed to BUY, except
it suited well.

An' wheri my prices seemed too high, though
I was selhin’ straight

They either went to other towns or camne at
night quite fate,

An' bought what goods they wanted from
Roberts or irom Brown,

Who worked together, Yrange ta say, to beat
my prices down.

e

I knew then just hnw things would go. 1
knew it, though too late,

That I was bound to clean bust up as sure
as fate 1s fate,

1 rouldn't buck agin Old Brown, an’ Roberts
too was rich.

While they were making wmoney, 1 was
neatly in the duch.

Next mornin' | hung out a catd, with letters
large an’ red,

An'told the public—as I thought the Patrons
was all dead,

An’ that, though I was near the same, I'd
drop the whole gang hot

An' sell my goods like honest men—1'd do it
or be shot.

Avn’ Mister, say, when you reach town, jest
tell yer printer-man

To write an’ show the merchants how they
work their little plan,

An' if you'll only tell ’em straight, I'm sure
you'll have success

An’ many 4 trustin’ brother will pause, an’
think an’ bless—

HEC. SECORD.

THE DRUMMER.

First in the crowded car is he to offer —
This traveling man, unhonored and unsuny
The seat he paid for, to some woman young
Or old and wrinkled. He is first to proffer
Samething, a trifle tromhis*samples,’ maybe,
To please the fancy of the baby.

He hits the window and drops the cuftain
For unaccustomed hands. He lends his case
To make a bolster for a child, not certan
But its mamma will frown him in the face,
So anxiously some women seek for danger
In every courteous act of every stranger.
Well versed is he in all the ways conducive
To comfort where least comfort can be found.
His lutle deeds of thoughtfulness abound,
He turns the seat unasked, yet unobtrusive ;
Is gladto pleaseyou,or have you please him—
Yet takes it very calmly if you freeze him.
He smoothes the Jove-like frown of the official
By paying the fare of ons who cannot pay ;
True modesty he knows from artifical ;
Will flizt,of course, 1f you're inclined that way,
And if you are, be sure that he detects you,
Andifyou'renot, be sure that he respects you.
The sorrows ofthe moving world distress him;
He never fails to lend what aud he can.

A thousand hearts have cause to bless him,
This much abused, m'sused commerciaiman.
1 do not strive to cast a halo round him,
Butl speak ofhim precisely as 've found him.
—EHla Wheeler,

THE GOOD IT DID HIM.

He exercised with clubs and weights,
Althougk it was no play ;
Hewalked and rowed and puffed and blowed,
And never missed a Jday.
And after six long months, what was
The outcome of it all ?
Hefound, alas ! to his desparr,
His dress suit was too small,
—The Clothier and Furnisher,
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Wholesale houses have been exceedingly busy in preparing their
fall samples and travellers have just started out to push for orders in
the Mantime provinces and Brntish Columbia. [t is too early yet
to form an 1dea of whatthe trade will be, but there1s every reason to
hope that 1t will be satisfuctory. Payments are not up to the mark
in the clothing trades, particularly in the North-\West  This can be
accounted for trom the fact that many farmers in the North-West
have not been able to realise on their wheat, some of it not having
been threshed before the winter season set i1n, and others holding
back for higher prices that never came.
this wheat is in circulation, even though it will not be as much as
was looked for, things will brighten up
that their business for March was exceptivnally goad, far ahead af
March fast year, and Apnl s showing up well. There s an increas
ing demand for the finer grades of goods which 1s a hopefnl sign,
The custom tailoring trade has also been very bnsk, some of the
merchant tailors reporting that they have had more orders for Spriny

But when the money for

Retailers i Toronto report

suitings than for some years hark

CLOTHING IN MONTREAL.

Iy Our Own Correapondent.s

The clothing trade is in a sausfactory condition, in respect of
sales and payment for goods. The season opens 1st December and
closes ist Apnl.  Ia this tume the sales of one house show an in-
crease of $41,000 over last year, and for the month of March an in
crease of $15,000 over those of the corresponding mopth of 1891, It
1s not quite certain that this tepresents such an actual gain in busi
ness, since this year, the spring beinyg earlier, the goods were sent
forward wih greaterdespatch.  Besides, this represents only the re
sult of travellers orders and does not incdude warehouse business.
But there are yet in hand orders for Aprid shipment, which will keep
up the output, and the warchouse sales are about of the average
volume. The fall payments are now falling due, the bulk of them
however in May, though nearly halfl of the bills matured in Apn)
and they were for the most part well cared for  Long credits still
prevail, and itas quite temarkable that the effects upon this branch
of industry ate not more disastrous than they are.

The travellers have just left carrying fall samples, though some
houses have not sent theirs out yet, as they find fault with the pre-
vathing plan of foruiny the seasons and the consequent dating ahead
They have as yet seat (n no reports, and it is too early to speculate
upon the prospects for neat season, though a few scattered orders
are comung in.  The spnng orders are not all filled, and there 1s
some activity 1n the warchouses getting this business out of hand.
About the 25th of Apnl the travelers will leave on the sorting trip
in Ontano and Quebec, but no attempt will be made to sort in the
Mantnne provinces or Mamtoba, as they have bought well and the
expense of such a tnp would be 100 great.  The clothing trade gen-
erally has grounds for hopefulness, and appears to chare, in com-
mon with other industnes, the increased prospenty of the country.

LONDON FASHIONS FOR SPRING AND SUMMER.

The London correspondent of the Tlothier and Furnisher says :
Interviews with leading fashion authorities result in the following
prognostications, which I think will prove useful to many readers ot
this journal : The Prince Albert coat is again to be a prime tavonie
for ordinary dress among men of leisure, and as such has been sub.
jected to several important modifications. In the first place, the
skirt is again shorter, and lighter colors will be freely used. A wide
hberty of selection in materials will be allowed, so that such as
Shetland cloths or rough cheviots will be largely worn, as will some
of the finer makes of Harms tweeds, llamas, and vicuna cloths.
Black frock-coats will be worn with cashmere or cheviot trousers, as
will also some of the darker shades of the foregoing matenals. ln
the fashionable garment silk facings to edge of button-holes will be
employed, and vests will be double-breasted. Many trock-coats of
gray and brown mixtures will be seen. 1 have had shown me within
the past day or two a novel frock-coat made for a noted London
swell, who 1s an undoubted leader. It is a surprise, and no mistake,
being of fine black chev:ot, with a collar very narrow at back, and
dead-silk facings all around collar and down revers to bottom. 1t
had sitk basket buttons and cufis buttoming on. Morning suits will
be mostly of rough cheviots and Shetlands, as far as the coat s con-
cerned ; trousers of either cashmere or light cheviot and waistcoas
of marcella or any light washing material. Both coat and vest will
be cut much more open, with the eflfect of summer lightaess and
elegance. The former will only button two, and the trousers average
an inch smaller at bottom than at knee. Morning coats, buttoning
three and higher, will also be in ample demand. Dress suits lor
summer wear will, of course, be of the lightest possible mnake, fine
twills and Namas being the most favored. Dead black corded-silk
facngs will be employed, and vests of marcella, pique or white ot
black ribbed silk much worn in place of cloth. Moire antique
will be a great favorite for this purpose. 1 have seerra recently
made dress suit, the coat collar and vest ot which were both elabor.
ately embroidered with black silk, piving a somewhat ambassador.
like effect 10 the wearer. Lounge suits of Donegal tweeds, Hams
homespuns, cheviots and diagenals will have their usual populn
run, and in connection with the first-mentioned matenal I would
caution American manufacturers to make their purchases as much
as possible from Insh houses, as in that way tney benefit the natwve
producer much more directly. This being essentially a nmuxed-sut
year in almost every vanety of costuine, suits of * dittoes” will have
to have a special character. One of the best examples [ have sees
Jately was a morning suit of light gray or drab cheviot, had-iz’
shoulder seams especially elevated and the back size quite broad.
Chesterfields will be of the “ whole back” order as of late. Node:
velopment of spcaial garments during late years has been so great
as that of sporting and tennis suits. The lines of flannels offered
for these usages are almost bewildering in their extent, and many o
the styles of cut gotten out in advance in order to show customers
the most attracuve. The most popular matenal for a very swell
tennis suit this summer will be coat or “blazer” of cream or white
flannel, with silk-woven stripes, patch pockets furnished with buttoas,
and cufls finished with one button. Trousers will be cut very easy,
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and will; where the material is not too loud, be the same as jacket.
Refore closing this month I must not fail to allude to the almost
complete metamorphosis of the style of garments once thought racy
and loud wnto the correct gentlemanly thing, and the adoption by the
gambling, betting and bookmaking fraternity of the most refined
class of outward habiliments. The popular overcoat this summer
everywhere will be a “ whole-backed” racing coat of drab or tawny
brown covert coatings, gray cheviot or llama cloth, similar in style
vo a fly-fronted Chestarfield. Inwardly lapped seams and crescent.
shaped diagonal pockets will be spemal features of these attractive
gannents, and hy most London houses they will be thoroughid
waterproofed by special process before delivery to customers.

BOYS' CLOTHING.

In an article combatting the views of certain fenunine writers
that youngsters should be taken abruptly out of their swaddling
clothes and put into breeches, the Clothier and Furnisher says:
Unul within a very short time there was no special effort on the part
of retailers beyond the providing of a few staple things for the boys,
the stock beinig kept in some far away corner of the showrooms.
Now, hawever, & regular depattinent is conducted under spectal
buyers :n all the big general stores, and a majornity of the clothing
stores have important boys' and youths' stocks. Then there are
tilliputian bazaars and stores devoted exclusively to boys’ and youths'
attire.  The range has been greatly broadened as a result of this
inclination. ‘There are now special boys' clothing manufacturing
concerns that must needs bestow as much forethought upon their
products as the clothing manufacturers. There are now dress suits,
rape coats, Coverts, special waistcoats, and all manner of summer
clothing following directly in the footsteps of their elders, The
manufacture of toys’ and youths' clothing has indeed become very
much a separate and special branch of clothing manufacture, requir-
wng exclusive and undivided attention of the makers to insure suc-
cess amid the competition. This has naturally tended to the better-
went of the wiatput in every way, just as summer clothing was
actually made . specialty because of the opportunity to achieve pre-
eminence in its «onstruction to those who should undeviatingly
give their attention to its manufacture. Do not take away from
the youngster, therefore, any of the privileges nor endeavor to cur-
tail his repertory of custaws. Itis to this freedom which the boy
has been accorded that is largely due the strides forward the boys’
clothing makers have made.

HOW HE GOT THE SUIT.

A Balumore street clothiny store proprietor tells the story of how
a smart young man once swindled him out of a fine suit of clothes.
“He was a brisk young fellow,” the clothier says, * and when he
came into wy store, he tald me, he was a Yankee drummer. It was
a sweltering day. The thermometer was up in the mineties and
everybody was asking ‘is 1t hot enough tor you ?’
Well, the drumuner came in and said he wished to get a light sunt
of clothes ot the best gquality in the establishment. I showed him a
fine suit. He went into the dressing-box and put 1t on. He ex-
amined himself critically in the glass, seemed very particular about
the fit, and finally said it would do.
* Suddenly a thought seemed to strike him. ‘Have you any very
heavy ulsters ?’ he inquired, remarking that he expected to make a
~ong trip and wanted to get up tnto the northern part of Canada be-
fore he returned home. I was glad of a chance to get rid of a last
winter’s coat and soon had a heavy garment on the counter. ‘Just
the thing,’ he said. Then he asked me to putit on so that he could
et an idea of how 1t would look when worn, Of course I put it on
and he buttoned it up tightly upon me, apologizing meanwhile for
troubling me and explaining that he would have tried 1t on himself
but for the fact that he did not want to crush his new sumumer suit.
* ' Now will you walk down the store?’ he requested, * so that 1
can get a good look atit’ 1walked. \When I reached the end of
the store 1 turned. My customer was gone and the new suit with

him. Realzing then that I bad been worked by a smart thief, 1 for-
got all about the ulster, which by the way, was intended for a man
several inches taller than myself, and 1 made a wild dash for the
street.  Reaching the sidewalk my feet became entangled n the
ends of the garmnnt and 1 rolled on the sidewalk.

“A crowd collected and a policeman appeared. Covered with
dust, and with perspiration pouring down my face, I rose to my feet,
The officer gazed at me with mingled curiosity and astomshment. 1
had a great deal of difficulty in convincing him that I was not n-
sane. [ don't wonder that he thought me crazy, with a heavy ulster
closely buttoned about my form on that hot day and my face smeared
with dirt.  Meanwhile, the thief got away and never was heard
from afterwards. After | had recovered my temper, ! did not be-
grudge him the suit. His method was.so ingenious that [ felt as if
he had earned all he got."—Baltimore News.

BILL AGAINST *‘ SWEATING.”

Senator Hoar's bill, introduced into the United States Senate “to
prevent the manufacture of clothing in unhealthy places, and the
sale of clothing so manufactured,” is causing the greatest excitement
among the clothing manufacturers, who are exerting all their influ.
ence against the passage of the bill. The bill reads as follows :—

Sec 1. That all articles of wearing apparel manufactured in one
state to be sold in another, or sold in one state to be delivered in
another, or sold or manufactured 1n one state to be delivered or sold
in a foreign country, or transported from one state to another or to
a foreign country, designed for sale, shall be 1dentified by a tag or
label not lese than two inches in length ot one in width which shaly
show the place or places, including the street and number of any
house or building, where each article of clothing was made. The
tag or label shall be laced on a conspi:uous part of the article.

Sec. 2. That whosoever shall sell ar expose for sale any one of
said arucles of wearing apparel, without a tag or label as aforesaid
affixed thereto, or shall sell or expose for sale any one of said articles
with a tag or label, in any parucular false or fraudulent, affixed
thereto, or shall wilfully remove, alter or destroy any such tag or
label upon any one of said articles when exposed for sale, shall for-
feit for each offanse not less than fifty dollars nor more than one
hundred dollars.

Sec. 3. That no person, firm or corporation shall sell or expose
for sale, outside of the state where it is made, any article of wearing
apparel that has been made, or worked upon, 1n any room occupied
by any person ill with contagious or infectious disease, or in any
room which contained less than three hundred feet of air space for
each person occupying it while work was being done upon said
wearing apparel, or 1n any room in any dwelling house occupied by
two or more famlies, or in any room containing vermmn or filth, or
foul stenches, or in any room where the factory laws of the state are
violated.

Sec. 4. That no wearing apparel which has been manufactured
in part or wholly as described 1n section three shall besold in one
state to be delivered in another, or sold or manufactured in one
state to be sold in another, or sold or manufactured in one state to
be delivered in a foreign country, or transported from one state to
another or to a foreign country designed for sale or exchange.

Sec. 5. That whosoever shall violate any of the provisions of this
act, or any clause thereof, shall forfert for each offense not less than
fifty dollars nor more than one hundred doliars.

Sec. 6. That the Secretary of the Treasury shall appoint an in-
spector lor each state whose duty it shall be to enforce this law un-
der such regulations and restrictions as the secretary shall provide.
The secretary shall also in his discretion appoint for any sti.te where
It may seem necessary an assistant inspector, who shall be subject
to the lawful order of the inspector in the discharge of his duties.
The inspector and his assistant shall receive compensation at a
rate not exceeding —— per month to be fixed by the secretary, for
the time they are actually employed in the discharge of their duties,




The celluloid novelties are sull “in de-
sign,” but there are somc surprises for the
trade in this direction.

In leather goods the most noticeable were
fine sohd leather travelling cases which re
minded one of tnps in England where the
storekepers «luways push forward ther Fog
lish sole leather.

The display of hurn goods s eatenssse and
imteresting.  The beautiful polish obtaned
and vaniety of grains in the horns are quite
a study, and for wall or table ornainents
they are very appropt.ate.

In tnlet cases the pohished wood boxes
excite admiration. They are both hand-
some and serviceable, and being made in
Canada they will stand the chimate without
warping.  Whea comluned with engraved
silver ornaments and sides they ase 1ruiy
handsome. They are also becoming popular
as presents for wooden weddings. Unique
chamois covered cases meet with a con.
stantly increasing sale, but the plush goods
still hold their own aganst all innovations
and will continue to do so,s0 long as the best
quality of matenals 1s used and proper care
excrcised in fimishing the goods. The oma:
mentations both 1n Lnd outside the cases are
very pretty and the brushes, combs, murrors
and httle mamrure peces are wondettully
omamental. Perhaps the greatest novelues
were a number of photo boxes gotten up 1n
different shapes and styles fer holding loose
phutos. Thengenious contrivances of some
of these were very pleasing, and seemnngly
the albuim has at last met with a worthy
nval,

A SKIN GAME IN SOCKS.

* Give me a dozen sharts. ™
* Here you are, sit, the best

Customer

Shopkeeper
quality

Customer-- ** How much -

Shopkeeper - “ Une dollar and filty cents
each.”

Customer - All nght, wrap them up.
Now how much are these sacks ? °

Shopkeeper-—** Fifty cents a par,”

Customer " Well, I'll 1ake thiee dozen
parsanstead of the shirs. ”

The socks are done up and the customen
stants for the door with the bundle

Shopkeeper -* Hold on, there;
haven't paud for those socks

customer  “ Ueriunly not, 1 took them
n exchanpe tor the shuts

Shopkeeper  *Yes, bat you duin t pay for
the shunts. ™

Customer  ** Certamby
dudnt take them *

Shopkeeper Chats o taat ° Aad he
speads the neat hall hour trying to make
his cash balance. - New York Herald.

you

not, hecause

‘*MUSTARD AND CRESS."

Tales told by teavellora
WHAT! MORE !

Last week two old travellers sat down to
dinner at a village hotel on the Northern
railway. It happened that the landlord and
tis wife were away, The girl, who waited on
table, had only arrived the day before (rom
off “a back fifiy lov", it was the first ime she
had been away from home Everything went
agrecably unul she came to change the
ptates. She sad *“ apple pie or rice pudding *
“ I'litake a little of each, please,” said Robert.
“ No you won't, you can't have hoth Ma
wouldnt allow us to have pie and pudding,
at home, and you can’t have both, Which
will you have * This was a poser; but when
Mr. Heron also said he would take a little of
cach she exclaimed . * Did you ever * If you
had been raised where I was you wouldn’t
dare ask for both pudding and pie, not much
you wouldn't; you would have got a good
spanking if you did” The twotravellers
haven'tenjoyed such a hearty laugh at the
dinner 1able for a long time. They have both
received letters cf apology from thie land-
lady since.

AN OLD MAN'S BLESSING.

Old squire Dudgeon was about the first
white settler in the wild and unorgamized
district of Nipissing. He acted as doctor,
lawyer, magistrate, preacher, and judge,and
gave advice on matters temporal and matters
scriptural  On one occasion after joining to-
xether a youny English couple in the holy
bonds of matrimony he felt like saying afew
words of cheer and congratulation, which he
did as follows' “My dear yorng friends, I now
pronounce you man and wile accordmy to
the laws of this district and may the Lord
lave mercy on your souls.”

SOMETHING LIKE AN APPETISER.

‘There were about fifteen commercial men
on the first boat up to Parry Sound last
seasan  The boat 1s conducted on strict
temperance prnciples As 1t was a cold
stormy day several of them expressed a wish
for something to “give 'em an appetite” be-
fore dinner.  As the bell was about to nnyg
a procery traveller called each one of lus
{riends into the wash roomn and handed them
a flask, requesting them at the same time to
keepit qmiet as that one bottle was all he
had. About halt a doxen assorted travellers
sat down to dinner coughing and sneeziny
with tears in their eyes, each one crying out
for cold water. That bottle contamned cold
tea and cavenne pepper.

QUITE A DIFERENCE

A short ume ago Mr Gamon, whois pro.
prictor and editor of The Morming Glory
Banner, wrote the fotlowing item for the local
column  M+s. Murchison has by all odds
the largest, pretiest and most bnilliant array
of plants in the village." The boy n setung
up the 1tem left the letter 17 out of the word
plants. The whole village was in an uproar
Mrs. Murchison took after the editor with a
punbut he got out the back way and skipped
The Banuner 1s naw in the market,

‘TaM SWALWLLL.

CLIPPINGS.

The fiest “ad ™ 1s good, but the one hun.
dredth 15 worth more than five hundred
tumes as much as the first,

Time and tde wait for no man ; neither
dones the public want for the **ad " which s
to appear next year.

Quitting advertising in dull times 1s like
tearing out a dam because the water is loy.

As 1t s known that the most successful
business men are the greatest advertisers, so
1t is a fact that all successful advertisers are
firm believers in the newspaper -- believers .
not only 1n s effectiveness but its cheap
ness.

The man who went out to milk and sat
down on a boulder 1n the middle of the pas-
ture and waited for the cow to back up tn
him, was the eldest brother of the man who
kept store and did not advertise, because he
reasoned that the purchasing public would
back up to his place when it wanted some-
thing.

The man who for a year lives 1n one com-
mumty and leads a reputable life, even
though he be of moderate ability, will grow
n the confidence and esteem of his fellows.
On the same principle A newspaper adver-
tisement becomes familiar, and its presence
in the columns of a paper inspires confidence
in the stability of his enterprise.

COLORS OF STUFFS THAT ARE
SUITABLE TO THE COMPLEXION,

An artist’s rule as to color is: Chaose
careflully only those tints of which a duph
cate may be found n the bair, the eyes, or
the complexion. A woman with blue-gray
eyes and a thin, neuttalinted complexion s
never more becomingly dressed than in the
blue shades in which gray is mixed, form
these complexions there is a certain delicate
blueness. A brunette 15 never so exquisite
as i cream color, for she has reproduced
the tinting of her skin in her dress. Putthe
same dress on a colorless blonde and she
will be far from charmung, while in gray she
would be quite the reverse. The reason s
plain—in the blonde’s sallowness there are
tints of gray, and in the dark woman's paller
there are always yellowish tones, the same
as predominate in the creain-colored dress.
\Women who have rather florid complexions
look well 1in various shades of plum and
helotrope, also in certain shades of dove-
gray, for to a trained eye this color hasa
tinge of pink which harmonizes with the
tlesh of the face. Blondes look fairer and
vounger in dead black like that of wool
gooads or velvet, while brunettes require the
sheen of satin 0. gloss of silk in order to
wear black to advantage —Fancy Goods
Graphic.

——

DRY GOODS STORE FOR SALE.

I desire 10 sell my one-half interest in ¢
Dry Goods Store, in live and growing cou @
seat of 10,000 population. One of the clean.
est stocks in Northern Ohio.  Nothing but
legitimate competition.  Invoices $32,300
Gross business $60,000 annually. Net busi-
ness $16co0  \Whsh to retire on account of
age. Address, MERCHANT, P. O. Box
351, Toledo, O.

THE DRY GOODS REVIEW {x nrinted for
the I*ublishern by The J, . Mceloan Co.
(Lt'd), Printers nntd Publishers, 8 Wellingtos
St West, Toronto, who make a speolalty of
high-class magnzine printlug,
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THE *“ TOUR-ANGLAIS" SILK SCARF.

NOVEL FABRICS
BEYOND IMITATION.

WOVEN ON THE LOOMS

OF

JOHN ERSKINE & (O E‘g
l 478 & 478 BROOME ST, ]
‘ NEW YORK,
; MANUFACTURERS OF E
'. ““ELBISREVER" SCARES. :
X A ; S

NOYELTY 5

IN

: FECKWEAR.
: — SRRSO
y A "55;,;
S r:": -
¢ Poar-in-Haad, L
¢ Seam! ir i 3
: Seamless i B
¢ woven in one ‘ﬁ;&“‘ﬁggq
.: piece. _ ) “?,,.E,:"g,..
M REYRRSIBLE.
.
S

The three slyles illustrated above are of open fabric, soft and effective in the tying. We
b offer them in an extensive line of delicate colorings. Write for prices and color list.

A THE SUMMER CROCHET (pattern 98) is a cotton four-in-hand scarf in solid .white,
: also in mixtures. Send for sample and color card from which to make up order.

We invite the attention of the Gents’ Furnishing Trade to our Double.Faced, Reversible Four-in-Hand Scarf, 1n which we are offer-
10 g attractive lines,

ds
This Scarf has been received by the trade as an article of pronounced merit. It has commanded attention and a ready sale wher-

- ever placed betore the public thus far.

A 1t is Donbled-faced and, therefore, is reversible. In many of the stylesone face is a different effect from the other, thus affording
“,;} L TWO DISTINCTLY DIFFERENT Tiesin CNE. The scarf is woven in one piece, presenting no seams in the Tie portion

: ' ever,

;:; ' \Ve are continually adding to our styles and patteras. The prices for these goods range from §2.25 per dozen upward.
:’3‘ We solicit an early call from your representative when in Toronto, purchasing new stock, to whom we shall be pleased to have an
cof opportuntty to show the lines we are offering.

Jox By placing your arder with me, you are dealing direct with the manufacturer and saving the middleman’s profit,

fot
Co.

- | J. T. B. LEE, CANADIAN AGENT.

N 60 YONGE ST., TORONTO.

THE ¢ CROCHET" SILK SCARF,
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JOHN MACDONALD & CO.,

Wellington and Front Streets E., Toronto.
TO THE TRADE

Are showing in Silk and Dress Goods Department, an excellent rangé--}

of light weight DRESS FABRICS, suitable for mid-summer trade, ity

Nun's Veihines, DeBetoes, Serves, ete., ete. Also a vreat variety of odd
o~ o o o~

lines mn fashionable DRESS GOODS, at clearing prices.

In Hosiery Department, their stock of Ladies’, Misses, and Chil-
dren’s Hose s fully assorted.

In Glove Department, they show Ladies’, Misses, and Children's:
Gloves m the following lines: Lisle Thread and Taffeta in Black and
Tans., Silk in Black, Cream, Greys and Tans.

ORDERS SOLICITED. FILLING LETTER ORDERS A SPECIALTY.

THE GREAT ASSORTING HOUSE OF THE DOMINION;
WHITING CASH AND PARCEL CARRIER.

SIMPLICITY SIMPLIFIED.

The most perfect v stem on the market, ao onds or spungs to get out of order. Can recall as well as despatch the car from eiths
ol ueatan appe gans e seent aid swalt et m, aederaten price. . Can be leased or bought omtright.  Send for descriptive circy

pree tand testmuanmigts tae ,
W. H. E. WHITING, Patentee and Manufacturer, London, On

Trade Mark ** UNION MAKE " THE LEE SPOOL

TOOK THE

THE UNON SUSPENDER CO. LT0.|_ ¢oid Medal ot the Jamaics Exhlhmm:

55 and 57 Yonge Street, TORONTO. ——AS THE———
Best Sewmg Cotton for Hand or
Mato wturers vt Men s amd Poyvs € heage ond high Grwde Sus Maclllne Work'

penden Relre, Armiets, \.

Noe MatLtae N aofth nated and toehonadde BEL-
VEDERE SASH. Tne haot thesnen e 2" | CALDECOTT, BURTON & SPEN

Fraveliers are now oat with tall knes w! Spring Sainples Wholosale Solling Agents,
Lenter Onders soliczed, which will have prompt attenton, 46 and 48 Bay St., - Toronig




