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The Most Significant Trade Mark in \
the World of Music

a trade mark the Columbia music notes are nearly ideal

As
They infallibly suggest music There is eye-arresting value in their combination of black
spots, verticals and diagonals, They can be remembe red

\
But what has made it the most significant trade mark in its field?

Not merely its value as a symbol, It is what's back of it
behind it. It is the product itself. It is the hundreds of
Columbia goods again and again on the strength of the *

It is the vision and the men
thousands of people buying
music note'’ trade mark.

Accordingly, one of our biggest problems in the past has been to provide for the colossal
Columbia demand. Addition after addition to plant after plant has been made, and it is
only now that we are really satisfied in our minds that the 197 demand ¢

handled.

an be properly

Columbia advertising plans are bigger and better than ever
Dealer you are missing the most signific
big, quick profits,

If YOU are not a Columbia
ant opportunity in the world of music for making

Let us hear from you to-day

Columbia G raphophone C ompany

Office and Factory, . Sorauren Avenue, . TORONTO

]

. ,
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Originators of the
Continuous

Bridge

Cross section of the Martin-Orme
Scale and Sounding Board,

b the “C ”
Jaminated Bridge, invent-
ed by Owain Martin,

The bridge is the
member which car-
ies the vibrations of
the strings back and forth
upon the sounding board. It
plays a part of vital importance
in the production of that absolute-
ly “even" scale—so much desired
and so rarely achieved.
The old fashioned construction contains
one or more actual breaks in the length of
the bridge.
The Martin-Orme bridge is built up of many strips
of Rock Maple, bent and laminated under high pres-
sure, and running completely across the sounding board
—without a | veak.
The Martin-Orme Bridge, the Martin-Orme Duplex Bearing
Bar, the Martin-Orme Violoform System, are a few of the vital
features which assist in producing the exquisite Martin-Orme tone
—clear, refined, and power called upon

Under side of Martin-Orme Bridge, showing laminated strips
of rock maple running from end to end—WITHOUT A BREAK

The MARTIN -ORME PIANO CO.

LIMITED
OTTAWA

« Manufacturers of Pianos and
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The Bell Piano and Organ Co., Limited,
extend to Trade Friends Heartiest ¢ easonal Greetings

BELL PIANOS

are endorsed by
musicians as the
acme of tonal
quality and dura-
bility.

and

ensure the enthusi-
astic recommendation
which a satisfied cus-

tomer invariably gives.

The Bell Piano and Organ Co., Limited

GUELPH, ONTARIO, and LONDON, ENGLAND

A British Company employing British Workmen Established in Canada for over 50 Years.

-
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The Gourlay Piano
Will Live On

For the Gourlay is a life-time achievement—
built with care and skill of a life experience
founded on highest ideals.

Long as your customer's life may be, his praise
for the Gourlay will continue. Each day will
enhance pride in its possession.

Its never-failing presence will provide the
opportunity and the influence that enriches the
refinement and distinction of the home—

And because this is so no agency is quite so
desirable for immediate business and for assur-
ance of future returns as the Gourlay agency.
There is some territory available for the right
dealer.

GOURLAY, WINTER
L & LEEMING, Ltd. S e Tl s

e Copyright
Head Office and Factories:
309 to 353 LOGAN AVE., . TORONTO

Salesrooms:
188 YONGE STREET, . TORONTO

—_—
\\
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An Idea

May or May Not Be Sound

But when an idea has been adhered to for almost 50
years, when it has stood up to the requirements of both

manufacturers and successful retail dealers in every

province of Canada, it is pretty certain to be a sound

one

That has been the case with the Karn idea of quality
in the piano field. For nearly half a century our high

ideal of tone and construction has been honestly lived

up to year in and year out,

Trade-Mark

Christmas
1916 Greetings

The members of the Karn
Morris organization desire to
onvey to the entire Canadian
trade their best wishes for a
happy Christmas season, and to
express their appreciation of
the loyalty of Karn and Morris
dealers during the year that is
closing

The KARN-MORRIS Piano & O

Take Thought
For the Future

The business you will do a
year or two or three years from
now depends in large measure
on how you satisfy customers
now. There is no surer way of
selling genuine and lasting
satisfaction than in giving your
customers Karn Pianos

As the demand grows for some.-
thing more than an artistic and
durable case—as people dwell
more on the musical trueness
of tone, Karn Pianos will be
sought even more widely than
they are now

rgan Co., Limited

Head Office WOODSTOCK, ONTARIO
Factories- WOODSTOCK and LISTOWEL

e



CANADIAN MUSIC TRADES JOURNAL

0| —And When You Face
—— The Problem of a Customer

Nl‘lll ﬂ?al‘ who wants a really good piano or player, one that will
lgli’ @l‘l‘l‘ﬁllnﬁ be a creditable acquisition to any home, where the price

of the Karn is more than they care to expend, you have

The members of the Karn-
Morris organization wish for
the piano men of Canada a

the Morris line.

goodly share of happiness and Those experienced piano men—those skeptical “Show
financial prosperity in the New " s

; me” men who know pianos from start to finish, agree
Year, Nineteen Hundred and e N .
Seventeen

that the “Morris” is great value. Many of them are

meeting with fine success in handling the “Morris."

The Wheel of
Progress

The Karn-Morris quality about
which we have been speaking
is the hub—and Karn-Morris
service the spokes—in the front
wheel of piano and player
piano progress. It is such a
wheel that goes and gets you

somewhere. Get it under your
piano business and sales will
move. There will be some-
thing doing throughout the
MNew Year

The KARN-MORRIS Piano & Organ Co., Limited

Head Office—WOODSTOCK, ONTARIO
Factories— WOODSTOCK and LISTOWEL
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The

J ust-L.ooking-A round Party

who is so familiar to every dealer and salesman will be the name of at least nine out
of every ten of your prospective customers in 19]7 Seldom do you meet the person
whose mind from the start is set upon one l]]ﬂk(“ﬂnd one alone

The great majority of people “look around." They get prices and hear the arguments
in favor of a dozen makes. To be out in the thick of this competition successfully——to
be a man among men-—you want to be selling “a Piano among Pianos.”

That is precisely what the Doherty Piano is. In the quality of action, keys, case, ham-
mers, strings, sound-board, |1ardwan‘.—evr-r\'llnnu from casters to top you can more
than hold your own in any competition,

The Doherty tone is one that people “pick" rather than ponder over.

The Doherty prices are on your side,

HEAD OFFICE and FACTORY

"%’ CLINTON . ONTARIO v 79000

oherty Owners
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We Wish You
The Compliments of the Season

The management and wholesale representatives of this ( ompany join in sending to all members of
the trade in Canada the season's compliments.

Will you kindly accept this expression of our sincere appreciation of the pleasant b ess rela-
tionships during the past year and our best wishes for a merry Christmas and a py and
successful life in the approaching New Year

Yours faithfully,

Clinton, December, 1916 THE DOHERTY PIANO CO

You Owe it to your

Bank Boolk

to investigate the advantages of
the complete line of Doherty
Pianos, Clinton Pianos and Do
herty Organs

It must not be overlooked in the
busy days of piano selling that
organs are still in demand. For
40 years Doherty Organs have
occupied the premier place in the
Home, the Church, the Sunday
School

And a clean organ record of 40
years is capital as good to-day as

cash to you

HEAD OFFICE and FACTORY

el CLINTON : ONTARIO Quee 2099

Doherty Owners
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A Big Factor in the Cost

of producing pianos is the finishing touches. By
taking chances on a superficial inspection little

flaws, places not just quite up to standard may get
¥ ) 3 F

past.
When your order is for LONSDALES there is no
worry on that score. Our final inspection makes

sure that the instrument ready for shipment is up to

specifications in every conceivable way

A LONSDALE piano is no blind buy—it is the high
quality you expect, and a little extra

Do you want to experience what a LONSDAL
buy is?

Office and Factory:

Brooklyn Ave, @.

st Queen st PonsdalePiano Go.
TORONTO b
Phone Gerrard 61 TORONTO.

Manufacturers of the highest grade
Upright and Player Pianos

Entrench Now for Spring, 1917

In these days when the plano merchant has to look farther ahead, plans made now ensure
business weeks and months hence, |f you are endeavoring to make sure of a supply of
really high-grade pianos and players for next spring, you will find it will pay to familiarize
yourself with the LESAGE Line now.
The LESAGE Piano gives a business-
impelling power to a store that you
should not underestimate.
It will enable you to close sales with
discriminating buyers to their satisfaction
and your own profit
It is just the style, quality and price of
piano that will help you to build up from
the first half-dozen sales the steady trade
that as a shrewd business man you are
planning for.
Find out all about
the LESAGE to-day.

A. LESAGE

Established in 1891

ST. THERESE - QUE.

Manufacturer of Pianos and Players of
the very finest grade
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Universal Music Rolls
and Service

Right Music Service for the Successful
Player Department

threshold of the largest Player business

ever. What have you done, M.
Dealer, in the matter of preparedness for this
increase ?

T()-DAY the trade is standing on the

Now is the time to “take stock,” as it were,
and have the Roll Department in readiness for
the coming onslaught of the Fall business. A
fresh, new stock of up-to-date rolls to greet
your customers will be a profitable compli-
ment to pay them. If they are confronted by
antiquated stock, months old, picked over and
too familiar—don't blame them for going
elsewhere.

With bright, up-to-date assortments of Uni-
versal Music Rolls and with Universal Service
the dealer makes his player customers satisfied
Player-Owners—the foundation of Player De-
partment Success.

Perhaps you are already prepared and are
building your player business on this solid basis.

If you are mot you should be interested in
knowing how The Universal Music Company
is aiding dealers to increase player sales by
making their Roll Departments better and
more profitable.

WHAT UNIVERSAL SERVICE
DOES FOR YOU

The Universal Company makes without ex-
ception the finest music roll on the market,

They are pioneers in roll manufacturing—
their product is the result of a development
beginning with the advent of the Player itself.
A development which is being constantly
carried forward by the foremost experts in the
Roll industry, working with superior facilities
and equipment.

Universal rolls are rightly called the
“Standard for Comparison’'—every part and
material in their make-up is the best obtainable.

The use of Universal Music Rolls is a
guarantee against player troubles traceable to
music roll deficiencies.

Universal Arrangements are conceded to be
the most attractive, brilliant and musically
correct.

Universal recording pianists—artists of
highest ability, who through training and tem-
perament have achieved the greatest recording
capability—play for us exclusively.

Universal Bulletins containing, not a hit-and-
miss collection of riff-raff, but a careful selec-
tion of the best new numbers of every class of
music are published monthly.

Wall Bulletin Hangers of a most artistic
design, giving the complete Bulletin for each
month, are supplied.

Universal List Prices are as low as the low-
est. Universal Discounts are high as the
highest consistent with quantity of purchase.

Universal Orders are shipped with un-
equaled promptness and precision.

The Universal Music Co.

The oldest and largest Music Roll Company in the world
29 WEST 42nd STREET, NEW YORK
CANADIAN BRANCH 10!, SHUTER STREET, TORONTO
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world,

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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In a Jescription of “ STERLING”

Actions and Keys the dominant note is

Reliability

Running up and down, in and out, around and through every
section of Sterling Piano Actions is that reliability of materials
and workmanship which are always associated with the ex
pression Sterling quality.

Piano men know what is required of the piano action of to-day,
especially when it is subjected to the continuous extra playing
the player piano receives. The most exacting of these require
ments are met by Sterling Actions—and more. This fact makes
Sterling Actions worthy of the oldest piano supply manufactur
ing house in Canada, and worthy of the highest standard pianos
maintained by the Canadian trade.

Sterling Keys are a guarantee of the best quality of ivory money
can buy; skillful matching and durable workmanship.

Sterling Actions & Keys

LIMITED
Noble Street : Toronto, Canada

THE HOME OF STERLING MADE-IN.CANADA PIANO KEYS AND ACTIONS
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MATERIALS FOR

PIANO MANU FACTURERS

PINS, WIRE, FELTS, CLOTHS, PUN( HINGS, HIN
GES, PEDALS AND GENERAL PIANO HARDW ARF
CORRESPONDENCE INnviTep

HAMMAGHE R, SCHLEM ME
NEW YORK
Ith AVENUE

R & COM PANY
v since 1848
and 13th STR EET

Leave Your Piano Casges
o Us

Don't worry over your ¢
have troubles enough getting
for other work and let Brantfo

You then know your cost to a cent
tying up capital

and it saves
We can submit designs or work
from your own drawings

Brantford Piano Case Co., Ltd,
give you perfect satisfaction M S PHELPS, President ludG!nfulM-un.ll
record, player roll and sheet BRANTFORD

- - CANADA

ase department You

help. "Use those men
rd make your cases

/e can also
'n piano benches,
music cabinets,

In the Manufacture of

Piano Hammers and
OUR AIM Is

Our reputation has bee
Hamme

Strings
PERFECTION

and is being
ighest quality

n made maintained by supplying
rs and Strings of the |

for the Canadian I'rade.

D. M. BEST & co.

455 King Street, West,

TORONTO
Sole Agents in Canada for
FELTS WIRE
E. V. Naish Felts, Made in England The
SoLE AgenTs (v CANADA FOR These goods are the “last word” in

celebrated Latch & Batchelor
English wire, which is unexcelled by
any other

the felt market,
the most even
procurable,

They are positively for perfectness in tone and
and finest quality

uniformity in every particular.

E. V. NAISH FELTS

WILTON, ENGLAND
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HAINES BROS.
PIANOS

MARSHALL & WENDELL
PIANOS

(reefinns

@hristmas
Greetings
— to the
Trade

At this, the close of a
year, which has been a
crisis one in the coun-
try's commercial life,
we rejoice with you in
the measure of success
you have had.

The management wish-
es to extend warm per-
sonal thanks to all
Haines Bros. Dealers
who have so loyally co-
operated in making the
year's business such a
great success.

We wish you the best
of the season's joys and
continued prosperity in

the New Year.

How
Our Problem

Meets Your Problem

To some manufacturers their prudu(‘t is—
something to make. To some salesmen it is—
something to sell. Our viewpoint of it is as—
something to use.

We make your problem our problem and go
back of the making and the selling to the using,
in which sphere lies the fate of the product.

It is because Haines Bros. Pianos are so made
that the consumers’ experience with them is
highly satisfactory in every way, that the
chain of sales goes on and on.

Within the past few weeks thirteen great in-
stitutions—colleges, YM.CA's, etc.—have
been supplied with new equipment of Haines
Bros. Pianos.

Make your 1917 programme a Haines Bros.
one.

Foster-Armstrong Co., Ltd.

1. W. Woodham
Gen, Man

¥, Bireh Manufacturers in Canoda of Haines Bros.
WIS gt and Marshall & Wendell Pianos. : : : :

Jos, Betaner
Accountant

HEAD OFFICE: 4 Queen St. E., Toronto




14 CANADIAN MUSIC TRADES JOURNAL

——C. F. GOEPEL & COMPANYﬁ

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

IO THE

PIANO s PLAYER TRADE

QUALITY

(

Player Accessories, Felts, Cloths,

Iracker Bars, Transmissions, Brass and P h'
Rubber Tubing, Rubber Matting  for unchings
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed o cast, board,  Stringing, Polishing, ~ Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.
Send I'“”w" b S i Imported French and also Domestic

h C Y  Samples, r ~
end inquiries, accompanied b amples, fo Bushmg Cloth Hasen

Prices, stating Quantities required

So|icilmg MANUFA(‘TURERS' TRADE ONLY, not Dealers, Repairers, etc.

To Build a Piano

—and build it well is most commendable.
But to build a piano well and so that it
may come within reach of the masses is
a double achievement,

The entire Craig Line conforms to this
high aim. Each instrument ha  that de-
pendable quality—that distinctive tone
—and that subtle appeal of style which
command attention,

Merhanlmlly. musically and commerci-
ally, Craig Pianos are worthy of your best
sales efforts. The instruments placed will
Create new prospects for you to work on
and the immediate margin of profit is
most attractive to the business man,

We would cordially urge the claims of the

Craig Line upon your attention believing

The Craig Piano Company i S o g Yo

Established 1856 come to terms with responsible agents
Manufacturers of all Styles of Pianos and Players wanting a clean, straightforward T
proposition.

Montreal - - Canada

5
e
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If you think of the finest Cana
dian hammers and strings every
ime you see this trade-mark, you
will he (mpoossed  With. the
strength of our registered trade-
mark

Bohne Piano Hammers and Strings

For over 33 years—a generation—the management
of this firm has been engaged in the hammer indus-
try, 25 years of which have been spent in making
high-grade hammers for Canadian pianos.

For that length of time we have produced the finest
goods possible in a manner that has meant real
service

Our string department, added early in 1913, is con
forming to the same policy, which policy, and none
other is ever linked up with the name of Bohne
& Co.

W. Bohne & Co.

516 Richmond St. W.
and also at 134th St. and Brook Ave., New York

TORONTO, CANADA

What is the Meaning of “ Your Own Idea of What a

Piano Should Be”

It means that when your customer
thinks of a piano, he pictures what it
will do for him.

It means further, that in some one of
the Evans Bros. designs he can get
just what he wants—his “own idea”
of a piano or a player.

That point, upon which too much
emphasis cannot be placed, makes the
Evans Bros. agency proposition an
offer, the acceptance of which has
opened up big business with the best
class clientele for leading Retailers in
all parts of the country.

Give Evans Bros. Pianos a Show—and
they will Show You.

Evans Bros. Piano and
M'’PG. COMPANY, LIMITED

e
= - —

Ingersoll - Ontario \
B
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UT of the pagt pleasant business relationships
with members of the piano trade of Canada,
grows the desire to extend to all our customers
and friends there our begt wishes for a Menry
Christmas and a Happy and Successful 1917

L. J. MUTTY CO., Boston

Manufacturers of High Grade Player Piane ¢ loths, ** Excelsior’
T'ubing, Rubber Coated Silks and Nainsooks for Primaries,
Pouches and Pneumatics, No 3W Bellows Cloth, etc., etc

The Goderich Organ isstil the
More selling this season than ever.,

DO NOT LEAVE YOUR CHRISTMAS ORDERS UNTIL THE LAST
DAY. WE HAVE A GOOD STOCK AHEAD, BUT THE WAY OR-
DERS ARE COMING SOMEBODY IS GOING TO BE DISAPPOINTED

We have a fair stock of
Stools, Benches and M usic Cabinets

Our CANADA MODEL and
CHAPEL GRAND MODEL are
suitable for schools and churches,

Our GEM MODEL,

CLASSIC MODEL and
PIANO CASE MODELS forthe home

The Goderich Organ Co., Ltd,

GODERICH, - ONTARIO

THEZHOME OF THE GODERICH ORGAN

\ 4
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The Newcombe Piano

““Never Suffers by Comparison”

There is one piano standing
out against the background of

competition—one that

not suffer by comparison

That piano is the
Newcombe,  which
since 1870 has been
steadily working its
way into the musi-
cal life of the Cana-
dian people through
sheer merit.  You
might go wrong in
choosing some ar
ticle of merchandise
that is in vogue with
a fickle public now,
because to-morrow
popular fashions

change. You might

go wrong in choosing an em

ployee, for there the human

element comes in.

Head Office
359 Yonge Street

Newcombe

THI Newcombe Piano
Company, Ltd., takes
this opportunity of wishing
its many agents and business
friends in the trade a
very happy Christmas; good But you can select the New-
health and good business combe Agency and you get
through the New Year serviceable pianos with mathe-
matical certainty.
You know that back
of the Newcombe
Piano is our up-to-
date, efficient plant.
The name New-
combe is firmly
planted in the pub-
lic's mind as the
name of the old es-
tablished pianos of
quality.
Every time you sell
a Newcombe you
reap the maximum
benefit from the
truth that “a satisfied
customer is an investment.”
Ni) piano, other than the Find out if your territory is
Newcombe, is built open--it may not beto-morrow.
with the "Howard Patent
Straining Rods.” These rods
add strength and keep the

piano in tune longer

Piano Company Limited

Factory:

TORONTO, CAN. 121-131 Bellwoods Ave.
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The British Empire’s
Largest Music Trade Supply House

Upright Piano Actions Player Piano Rolls ’
Grand Piano Actions Piano and Organ Keys ‘
Player Piano Actions Organ Reeds and Reed Boards

and the

fiigel Metal Player Action

—Dependable
—Efficient

| A brilliant example of what resourcefulness, initiative,
| and capacity can accomplish when time, labor and money
have never been spared in research and experiment to ‘
make the OTTO HIGEL PLAYER ACTION the world's ‘

leader

|
|
—Accurate :
|
|
\
|

It is internationally known for its being easy to operate,

carefully made, and dependable in every climate and ‘,

condition of weather |
|

The Otto Higel Co., Ltd.

King and Bathurst Sts.
Toronto . . Canada
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R'CHTJ‘_@?,'!E!,Y do we extend to The Srason’s
the Trade the season’s greet- Greetinns
ings. May this be your mer-
riest Christmas, and may 1917 be
your brightest and happiest year. The Otto Higel Co., Lid.
Toronts, Canada
L

—‘;————_
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Chomas Yipe Tone
Single Manual
Reed Organ

For some years there has been
a demand for a Church Organ

with a Pure Pipe Tone, re-
sembling the quality of a Pipe
Organ

After much experimenting we

have evolved the “Symphony"
Organ, which we have no
hesitation in recommending to
Churches requiring an instru-
ment for leading the service of
Praise

We shall be pleased to send

specifications and price on re-
quest

Symphony Model

Chomas Organ & YPiann @n., wooosroex onr e

STANLEY PIANOS

cstablished 1896

TORONTO

Mr. Dealer:

Have you ever wished you could build a good piano yourself, so you would
know positively that every detail was just right?

Twenty years of successful retailing in Toronto has given us a thorough
knowledge of your needs, and this valuable experience is back of the Stanley and
for your benefit,

Our prices are surprisingly low, but there is no secret behind it, as we will

gladly explain, if you desire, WHY PAY THE HIGH PRICE for intangible value?

Write us now.

FRANK STANLEY

STANLEY PIANO BUILDING

241 Yonge St. Toronto

e |
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e wiew s PRICE TRANSFERS?

Above is actual size
of transfer. When
applied it appears in
gold face like makers
name,on fall-board

100, $3.00—260, $6 500, $10.00

Dozen assortment, §1.00
by Money Order, check or

s 76 MONTGOMERY ST

&y JERSEY CITY.N.J.

“Superior” Piano Plates

L.J. MUTTY C0. cyis Boston, Mass.

We manufacture fine calender coated silks and vainsooks
MADE BY for Pouches and Pneumatics, and special fabrics for Bellows
of every description.
Every kind of RUI BER TUBING s represented in our
THE line including extra large sizes covered with HEAVY FRIC
TIONED TWILL, which is designed particularly to prevent

splitting over connections

SUPERlOR FOUN DRY CO SAMPLES and PRICES furnished on request.

CLEVELAND, OHIO, USA.

The 8-Cylinder Piano Line For 1917

When you drive an 8-cylinder car—you make every cylinder work. You don't creep
along at 5 miles an hour—with only one cylinder on the job. You spin along at 40
per, with you engine hitting on 8.

You've got the 8-cylinder piano line for next year in the Wright. With a variety of
upright and player designs and finishes, each
hitting harder and pulling stronger together for you,
than any merely good piano.

The people of your community will soon learn to
rely on the Wright Piano because after a few in-
struments are placed they will see the value they

represent.

Value—unsurpassed value—has put the Wright
Piano in the 8-cylinder class, and made is a Leader.

Wright Piano Co., Limited

STRATHROY - ONTARIO
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HARDY WILLIAMSON

ON SECOND CANADIAN TOUR

OR a second time within the past two months, Hardy
Williamson, leading tenor of the Century Opera Company,
New York, has toured Canada d('monslruling Mr. Edison’s

wonderful new Art of Music Re-Creation by singing in direct

comparison with the Re-
Creation of his voice on

The

NEW
EDISON

This second tour extended over eight
days, all the way from Windsor to Sud-
bury. He sang before crowded houses
In every town, assisted by the well
known Cellist, Siegert. The thousands
of music lovers who attended these con-
certs were astonished at the unheard-of
test of an artist singing and playing
with his own records, and came awa
convinced that Mr. Edison had indeed
created a New Art The artists sang
and played in direct comparison with
the instrument, and the audiences con-
fessed their inability to distinguish be-
tween the actual singing and playing
and Mr. Edison’s Re-Creation

Applications for Edison Dealerships, both
In certain territories, will still be considered
Interested, write to-day anc

Diamond Amberola and Disc,
before Christmas. 1f you are
1 we will explain the requirements.

WINNIPEG THE 8 SONS CQ MONTREAL
<=5 s MILLAMSSaeS o
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Music in the Home

“Ml'.\‘l(' in the Home'" propaganda has received an

other important move forward. The Canadian
Piano and Organ Manufacturers’ Association has offi
cially approved of the trade co-operating to foster and
develop a musici It has been
decided to put
tion. It is proposed to eulist the co-operation of the

atmosphere in the home

refully considered plans into exeen

press in influencing the public to give music ats plaee
in the home.

Every firm or individual having an interest
Canadian music trade development, or in musical edu
eation should give moral, active and financial support
to the movement it has been decided to inpugnrate, 11
those who are going to henefit will not do so on the

basis of the moral and edneational advantage it will
be to the homes and the nation, they might at least do
so for selfish reasons,

Immediate and effective action is necessary to coun
gz the
public from a natural inclination to musieal advance
ment.  The pace at which the present g neration lives
does not make musieal edneation easy, In the pursnit
of business and of other pleasures there is a grave
danger that music is heing neglected Perhaps there is
no competition for the public’s money quite so forceful
as the automobile. This modern industry is pampered
and petted by the press to a point that in thousands
of homes the problem of problems is always the new
motor car.

teract the influences that arve so surely weanin

Behind the activity that it is proposed to inject into
the ** Musie in the Home'
vantage to the trade and to the profession. ‘Tl: under

movement is the financial ad

lying principle is the ereation of a musical atmosphere
in the home, therehy developing a lavger market for
musical instruments and edueation.  The matter is too
vital to the best interests of the trade and to everyone
in it to be passed lightly over. Make up your mind
to do yonr bit
Music a Human Essential
EVERAL United States papers have joined hands
with the industry over there to create musical at
mosphere,  The work is being done systematically and
in a large way after many months of consideration and
planning.
At the top of the **Musie in the Home™ page of one
New York

heing impressed by the regular repetition of Bovee, who

iily the faet that musie is a necessity is

saidd, ** Musie is the fourth great essential need of human

nature—first food, then raiment, then shelter, then

nsie

The sentiment of Bovee is one that the trade should
Dealing in
For too many years has the trade deluded

thoronghly impregnate its system  with
lnxuries!
itsel with inwardly believing this and outwardly posing
as o necossity,  Too many pianos and organs have heen
sold on a **keeping-up-with-the-Joneses’ sis. Children
are not elothied nor fed on that basis.  They are not taken
to the dentist or oculist heeanse a neighbor’s children
have filled teeth or wes
sold a motor car or a tractor for plonghing hecause Jones

v glasses.  The farmer is not
has one,  His wife does not have a sewing machine on
that plan
Wiy should musical instruments he on any other bas
Music a Necessity in Every Home."

They are all sold on merit as necessities.

Let your slogan be *

Facing a Year of Oversold Conditions
Cl)\'l"l.‘ﬂx'l'l‘.l) with a year of oversold conditi

manufacturers may be tempted to consider their
advertising of less importance. A number of opinions
have heen noticed by the Journal which show that lead-
ing manufacturers are determined on a “‘no let-up™
advertising policy

The head of onc firm says: " Roughly speaking,
there are two viewpoints toward advertising: (1) As
a necessary evil—like medicine—which is to he taken
only when we are sick—and then under protest and with
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sundry curses and mental reservations,  (2) As a busi-
for 365 days,
always equally hungry —hut
he cats three meals o day, believing 1hat such systematic
cating will he wmope productive of good health than any
feast and famine poliey.  This company takes the latter
View toward advertising.*

An officer of another lurge manufacturing concern
“We do not see anything unusual in our poliey
to advertise irvespective of the faet that at the present
one ol production rather
than sales. The impulsive, and likew I8¢ Torgetful public
N not approached efficiently

ness food—three square meals o day

“The uverage man isn't

SUYS:

time our problem is mainly

unless approached
tinually ; only a short period is required in these
times to forget the now
the *just as good’ brand.

It s frequently difficult 1o stir
common commodity

on-
modern
unadvertised  produet and try

up in a
to the point where sales will come
ulong satisfactorily, When this point has heen veached,
it seems to us that it would he poor husiness to permit
the interest to wane simply because the problem of a
manufacturer is one of production ; such g condition is,
generally speaking, only temporary. When one figures
the energy and values that are required to ohtain the
impetus that means continuous or growing demand, it
seems like just ordinary good business sense to keep
this energy going.  Of course, there is a difference he-
tween keeping your name hefore the public just suffi-
ciently to keep up the demand, and trying to foree the
public to buy your products more abundantly and fre.
quently,””

A third manufacture Says:
most serious business on earth. |t is like getting mar-
ried. It must not he gone into too lightly,  When onee
you begin advertising in medium, you can never stop
without a tremendous injury in every way.

“We are in a number of the leading trade papers,
and if we should withdraw our weekly preachment from
the poorest one of all the papers we are in, it would
strike us a blow that we cannot afford to take. It would
say 1o every reader of that paper, even though ther
were not very many, ‘Blanks have gone out of husin
Every man has his friends and acquaintances, and when
our produet is named they would say, *Yes, that used
to be a very good instrument,
out.”  And as you know, nothing can cateh up to that
kind of news, 1If we should stop that space right now,
hecause we are busy, 1 am satisfied it wonld give us a
“knock-out” that we would not get over for many and
many a day,

It s just like going to church, as long as you keep
on going to chureh you go, hat it yon drop ont a few
Sundays you soon get to be a heathen,”*

German Piano Prices Go Up 35 to 50 Per Cent.

IE London Music Trade Review says: YA report of

the recent me ‘ting of the German Piano Manufac-
turers, ““Verband," has veached us through a neutral
source.  There were 300 works represented,
turned mainly on the y iy difficulties arising from the
dearness of raw mater il depletion of  staff and  the
Government requisitioning of numerous materials needed
in the trade. It was stated that prices of metals, ivory,

nterest

“Advertising is the

but 1 guess it is played

Discussion

TRADES JOURNAL

felt and glue had risen teo five and six times
their peace level Supplies of felt in particular were
most diffieult 1o obtain in consequence of State
requirements,

shellae,

said to he

“The confor
View

¢ Was unanimous regarding the ne-
of increased costs, of raising  selling
prices for medium quality pianos by 45 to 50 per cent,
The suggestion was also made that selling prices would
probubly need to be further advanced, as difficulties in
manufacture were so great as to threaten the very ex-
istence of the industry,**

CessItY, in

The Player In Its Infancy

AST issue the Journa) quoted the remark of a young

dealer who said: **Until the when
players can he retailed for loss money I am not inter-
ested in pushing them, The older generation of dealers
bought an organ, went out and sold it at a certain
profit.  Later we get g piano, sell it, but the profit is
not proportionately more. Now we buy a player—it
represents a mueh larger investment, I feel sure the
average dealer gets so little more on the monthly pay-
ments that his money is out good deal longer than in
the case of u straight piano, A player sale is a corker
to tie up capital and 1 have heen foreed to the conelusion
that as long as player prices remain what they are it is
good business to concentrate on straight piano sales,’

Upon this stibjeet the editor of Musical  Courier
Extra has this to say: “There are some in the piano
trade who seemingly feel that the player piano has
reached the top noteh of jts popularity, and that the
future will show a decline in the demand. But as one
goes through factory after factory in this trade, as he
digs into the actual production of these various fae.
tories, the helief is ereated, and that strongly, that the
player is in its infaney. AS one interviews the various
piano manufacturers, the belief is strengthened that the
production wil] approach close to sixty per cent, Always
there is going to he a demand for the strietly high-
grade player instrument, Just as there is always a de-
mand for the strictly high-grade straight piano, The
grand piano is going to hold its own as the instrument
for those who play the piano manually, and in the ex-
ansion of the player thepe will he hut few upright
instruments demanded of the straight npright character,

It accepted by some in this trade who are opti-
wistic and believe in the futype of the player, that it is
only a question of time when every piano manufactured
will carry with it a player mechanism, 1t is helieved
that the improved machinery that is heing utilized for
the making of the parts that go toward the creating of
a player mechanism and other factory econon
will so reduce the cost of '
mechanism that any manufacturer will he ahle to buy
and install it, just as is the piano action installed, and
the price will he brought to a selling possibility that
Will practically obliterate the straight piano

“1f one questions the popularity of the player piano,
he has but to study the production of music rolls for
the player piano at the present time., The music-cutting
establishments are turning out hundreds of thousands
of player rolls. Does not this mean that the player
the instrument of the
follows that if the music rolls are

time comes

8, ete,,
production of the player

Piano is hecoming more and more
publie? It certainly
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(Greetings

MAY THIS CHRISTMAS bring to you Hap-

piness, Health and Success.

WE WANT to thank all our friends in the

trade who have done so much to make 1916
a "banner year.”

MAY 1917 prove to be even brighter, bigger
and better for all—and bring victory to the

Allies.

Accepl our sincere wishes for a really truly “Merry
Christmas and Happy New Year " to all.

THE WILLIAMS PIANO CO., LTD.
Established 1849
Oshawa, . Ont.
Makers of the Maester-Art Reproducing Piano




The Story of a

“Truly Canadian”
Achievement

G RT, SCIENCE and Industry have given to Canada probably the
4| 8reatest musical invention of the age—an instrument that will
enable one to have the greal artists come to your home—to play
whenever one desires, to play whatever one wishes,
A few years ago this was impossible.  TO-DAY it is a Canadian
accomplishment.
This wonderful piano allows its possessor to have the music of the Masters
reproduced exactly as the great pianists have played in one's own home—
where in your dull moments you can sit and listen to this perfect playing and
enjoy the music that nightly calls forth thousands to the great concert halls,

This is the mission of

e MASTER ~ART
PIANO

Made in Canada by
Canadians and for
Canadians

Can you imagine anything more strikingly wonderful than that you possess
a Canadian-made piano that will play for you in your home the music of the
masters?
This invention is the result of years of exhaustive study by the manufacturers
who make the famous WILLIAMS' New Scale Pianos and Player Pianos.
The Maester-Art Piano is three instruments in one, |t may be played as an
ordinary piano. Also as a player piano with levers to shade the music as
desired. There is no pumping necessary. The pneumatics are electrically
t important of all, you have an instrument that will play your
choice to suit your mood—played by the greatest pianists as perfectly as if the
artist were present in person.
The agency is still open for this wonderful instrument in many towns through-
out Canada. Write for particulars TO-DAY!

" Williams is the ‘traly Cnnndlan." Name "
The Williams Piano Co., Ltd.
. ESTABLISHED 1849
Oshawa, -




heing sold, the player piano is heing used. 1t s not
too great a streteh of the imagination 1o understand
and comprehend that the more cach player piano is
used the greater will he the demand for player pianos

“1t s useless to contend against the conditions that
are presented when one studies the player field.  The
player piano is here, 1t has been aceepted. There is
a demand for it, and the mannfacturers and the dealers
should realize these conditions and should plan their
husiness to meet this growing expansion of the player.”

Imports Increase $800,000
OR the twelve months ended August, 1916, Canada’s
imports in musical instraments were 1,901,500,
The previous year they were only 1147600 All but
#135.000 came from the United States

The Italian Trade
l.\l a despatch from Venice the American Consul there

says 3431 upright and 138 grand pianos were im-
ported into Haly in 1914 Germany furnished 3,026
uprights and 119 grands, while the United States sent in
195 uprights and one grand.  Italy exported that year
246 upright pianos and 10 grands,

In the Halian customs taviff the duty on upright
pianos is assessed at 90 live ($17.87 at mint rate) per
unit, and on grand pianos 180 lire (3474 at mint rate)
per piano,

Swiss Pianos

CCORDING to a consular report from Berne, *“the
piano market of Switzerland is now virtually in

the hands of Swiss manufacturers, a natural result of
war conditions and the excellence of the Swiss produet,
Since the beginning of the war the demand for pianos
has been very limited, and this small demand is covered
almost entively by the domestic product,  Of the twelve
piano factories in Switzerland the leading three are in
this consular district.  These factories produce about
2,000 pianos annually.  The total production of Switzer-
land is variously estimated at from 3,000 to 3500, Swiss
pianos are about 10 per cent. higher than those from
Germany.  German pianos have been sold in the past
hecanse of their cheapness and the heavy advertising
But in quality the Swiss
Doubtless we shall hear

campaigns of the Germans,
article is of the same standard.
more of Swiss pianos after the war.”

Attempt to Regulate Valuation of Used Pianos
iven Up by San Francisco Dealers
O(‘(\\Sll)x‘\l,ll\' in a discussion of valuating pianos

taken in exchange one hears it argued that a
standard of prices might be agreed upon for pianos, in
the same manner as in the ease of typewriters, ie., ac-
cording to serial number. The experience of the dealers
in San Franciseo in attempting to work this out as out-
lined by the editor of Musical Courier Extra, is in-
teresting. e says: **Every dealer realizes the diffi-
culty of the trade-in, when it comes to the upright piano
in part payment for a player piano. 1f the dealer has
sold the straight piano, and the price was §350 or $400
or more, the difficulty of adjusting the value of the
trade%in so that the player sale can be made profitable,
is a thing that presents many diffieulties.

“The San Francisco dealers endeavored to adopt
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practically the same plan that s utilized by the type
writer concerns in the trade-in, deciding it by the num
ber of the piano,  For instance, the first thousand of
any make of piano would he valued at so much, the
second thousand at so mueh, and so on

SPhe diffienlty, however, was in getting the piano
manufacturers to give the numbers of their pianos, and
the years in which they were produced iis, naturally.
in many instances, would work to the detriment of the
piano manufacturers, especially as to those that have a

small production.

SThe manufacturers with a large production, and
this generally that of the cheaper grade of pianos, wonld
not object to giving the serial numbers and the years
in which they were produced.  But the manufacturer
turning out 600 or 800 per year, even though producing
a good piano of the medinm grade, would hesitate in the
making known the number of pianos turned out cach
vear, which would naturally be shown if the serial
numbers and the years when they were produced were

given to the dealers,

“1t is a diffienlt proposition to regulate this question
of values on a trade in, especially where there is a good
upright piano, purchased, prohably, within two or three
years, and offered as part payment on a player piano,

“The good piano salesman realizes the various turns
and twists that can he made to helittle the value of the
player piano, and at the same time the effort to reduce the
value of the trade-in brings about many conflicting pro-
positions,

SOt s pretty hard matter to convinee the prospec-
tive purchaser who wishes to trade in his straight piano
for a pla piano of the same make, that the second-
hand piano is not worth almost as much as he paid for
it.  Also, it is difficult to convinee the prospective pur-
chaser with a good, honest upright piano that is in good
condition that the player piano is worth several hundred
dollars more than his own piano.

“Phis is all the more diffienlt where the piano has
heen sold by the house that is endeavoring to effect the
trade, The San Francisco dealers had to give up the
effort to so rvegulate the values of trade-ins that there
would he some hope for profit-making in the sale of a
player piano where there was o good upright piano to
be traded in.  This diffieulty  presents itself  to-day.
Again, there is presented that same old difficulty in piano
selling—each individual sale is something that helongs
unto itself, and no two sales ean be handled in the same
manner.  That is what makes piano selling such a

matter of specialization.  The good piano salesman is
one who eannot be trained to work in a regular groove
cach sale is special, unto itself.”

The People Want Good Music.
HEAP rolls got hattered with some red-hot shrapnel
in an address at a meeting of Ohio dealers by a
speaker who said in part:

“You fellows have overlooked the importance of the
music roll.  You have heen preaching discounts and
constantly hammering away at manufacturers of music
rolls to produce a cheap roll. which will play rotten
musie, hecause you say the public will not pay more
than 25 cents for a musie roll of any Kind.

““There is no market and never will he a market for




a8 CANADIAN MuUSsIC TRADES JOURNAL

SRALR YR

~

&@*‘ |

. /' J E desire to thank our dealers and
customers for the hearty co
/'V operation which we have re-

ceived throughout the past year
May this Christmas season and
the coming year be one of re
newed cheer and prosperity to
all, is the wish of

J. FRANK SHERLOCK
WILBER N. MANNING

s c—————
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PIANO and ORGAN COMPANY

London, - Canada

THE SHERLOCK - MANNING %
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5.cent music rolls. There is no excuse for making
music rolls that will sell ents.  Think of 1t
hig. solid, substantial music dealers to-day will say the
public will not pay more than 25 cents for a music roll
Imagine the automobile manufacturers of to-day
yending huge sums to build the Lincoln  Highway
They know if they make it possible for a man who owns

i antomobile to use this road and enjoy it so his neigh

hor conld see him raving down the street, hair blowing
ek, he would suy 1o himself: *By gracions, 'l mak
yny sacrifiee to own an automobile
Why do we have to argue witl nt 1o

roll for 25 cents I say to you 99 per cent. of the popu
lation of the world, imcluding the n en) musi
Why haven't we the greatest institution in the world
when 99 per cent. of the people enjoy this musi It's uy
to us. It's slipping, beeanse we are not taking dvan
tage of our opportunities n reason s heeans

ire not paying enough attention to the tuils, 1 eall
upon a piano dealer and try to sell him good music

voll.  He doesn’t take the time
the big man Ihe little man
the time awu The big man
Sayvs he doesn’t care anythin

top to think that the whole fo

pends upon good music in the home. You don’t want
neighbors to say they want you to move You
them to say that it is good music, onl \ ¢ not
nough.  Let’s have it in hew

What | mean hy ereating is this.  How many hers
to-day who are ing away at the i faeturers
for discounts going after insurance men \nd
the insurance man hasn't a player piano, he is st
prospect, hecause he lasn't got o player piano when |
needs it How many of yvou go to offices of thes
men?!  They ean't keep you ont ni 1 ha
2o as messenger bo And wher 1l 1 1o him s
Now, hy gosh, vour joh depends upon people taking
insnrane Ninety-nine per cent. of insurance is ob
tained on the hasis some prospect listening to you
wen. Te will say: *1 do not want a player piano.” But
vho wants insurance et they sell yon Nife insurance

We need publicity along these lines, Tlere is what
v publicity proposition is going to do It is going
spend some time telling people why they should ha
music in their homes.  We are not ing to start ont
by telling people that the other fellow player piano s
rotten, that ours is the one he should hny.  We want
to tell people they want musie in their homes,  Creating
a demand,  You fellows get together, and instead of

$2.000 vou spend in advertising in newspapers of Cleve

land, spend $1.000 in one page Tell them they must
have some kind of music in their home

This industry is slipping.  Get hobnails into the
industry.  When yvou put a player piano into a man’s

hom ass a law that will prohibit yon from selling a

music roll for 25 or 50 cents.  Papers are full of golfing

fishing and automobiling, and even the real estate man
puts a picture at the top of his ad
“We do not go at it right. We are not pntting

hobnails into it.  All you men know is: ‘“What is your
discount, and how cheap can we sell it to the public?’
You foree ns to give you what you ought not to have
It is impossible to play a player piano without a musie

roll, and a musie roll means to play it right or wrong
I'his depends entively upon the grit of the dealer to pa
us enough to make a good roll
It is my opinion, and the rest of you can think a
Vou pleas that wi nust I tur it n 0 !
the public mind and the people who have cluldra
a player piano to educate tl ith,  They should ha
the best to ereate a desire on the part 1l ild to
it go Wl this is accomplished only |
nusic 1
I'h hat buys a p pia es not I
juestion hether | solid v 8 or fort
pound ha s, What nts to kn hether
the music is good.  But i 1osell | nt rolls
ou are not going to sell p r pint il '
| ho | ' v 1l 1 1
" i ke mong 1 I
e by put it i 1 neigl
hors hear it and they want a roll t haractey
That is the only thing that w st hem.  Just
remember that the whole thing depends upon o good
musie roll, 11 1 do not hel it get dir ni
gasoline,  1t's the details that count.  Good sie rolls
are just a detail. Bt it is the whole thing.”
Rradstreets | piled sta t
8 3oe oont. of ) liise i
Ease and honor are seld el el
I'here ) vrong Kind of opt s, the 1 n whiel
1 oman thinks that the thing | come right w it his
I i
An American prano tray ! ns that it st
10 per eent. more to travel for his honse to-day than it
lid two vears age
It's hetter t ' i oman as 1 kin
nid Unele | n I tkes him good red un
1 don’t have ( I ' Nt m
Fotalling the rvesults of hi sinty sales ertain
piano salesman elaims that he obtained between 40 and
W) per cent. in cash payments and that on ontract
vas drawn to run for longer than twenty-fonr montl
I'he piano was the first veal luxury that became 3
necessity,”” savs the editor of Canadian Courier.  Note

therefore
daily

selling a necessity

it hecame—has hecome—and NOW I8 4 neces

sity Are vou going about yvour work as if

helieved von wer
It is recorded that a piano salesman whose sales for
a recent month were $18.800 helieved that music is the

Me is an on

foundation of piano selling anist, #
mixer'" among musicians, and a believer in music \
man like that does not mesmerize people into buying

pianos but he goes abont advocating the 1 sity ¢
musie in every home, every church, every club, music
everywhere; then instruments

follows logically.

the selling of musical
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Che Srason’s Greetings

from the

fiouse of Willis

Gentlemen

One of the finest compliments of the Piano Trade:

being paid the Willis Piano

regularly is that sons and ) _

daughters starting housekeep- At this season of the year when the good will that

ing choose the Willis because fills men's minds is given expression to more than

that make was the one in their . , 1 ith th '
| father's home. The selling usual, we greet you each one with the season's
| power of Willis Pianos is their compliments,
, satisfying power

Our wish is that you and yours may experience a

’ Christmas of real joy, and that 1917 will bring you

personally and in a business way, the best year
yet.

Yours faithfully,

WILLIS & CO., Limited.

Montreal, Canada.

This Willis Trade-
mark does not
stand for a thing
so much as it
| is the mark of

guaranteed Piano The fact that the Willis Piano
Service. is constantly being used in
musical institutions and by dis-
tinguished professionals, and
that it is constantly before the
highest musical circles through-
out the land, gives the Willis
dealer a position and a prestige
that it is difficult to estimate in
dollars and cents,

[l
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MONTREAL LETTER
THI‘I piano trade is brisk and steadily improving, de
spite the upward trend of living expenses.  The
general prosperity ahout is bringing piano and talking
wachine  sales  up  to normal, and  as  one  pro
winent dealer vemarked, it will he no trick to dispose

Cbut the vital gquestion is: Will we get enough
AN tiems interviewed stated that they fully
anticipated a larger holiday teade than for some time

of st

goods !

st

Early on the morning of Nov. 20, the husiness offiee
of Senecal & Quidoz, piano manufacturers, St Therese,
Que.. was broken into and over $1.000 in hills stolen from

the cash box.  The night watelman, who was making his
Jast round, reports that he heard a noise coming from
the direction of the office, and upon making investiga
tion he saw a man making for the yard door of the fae
tory.  The watehman fived his revolver at the man, bhut
the
There was over $1.300 in the cash hox when the em

shot went wide, and the thiel made his  getaway

ployees left for the night, Iat the thief, in his haste to
eseape, leit his overcoat hehind, and three lindred dol
Jars was found in the pockets. A seaveh party was im
mediately organized and men armed  with rifles  are
seouring the surrounding distriets
g

W. J. Whiteside is londly proclaiming the merits of
Karn-Morris lines, and says that husiness has been more
Phonola and

than satisfactory the past thirty days

Columbia lines reported as bri

Gervais & Hutehins state that Cecilian goods are fast
hecoming the password in Montreal, cnd that the Men
delssolin is running the Cecilian a close
ho

for first

'S,

The G. A. Holland & Son Co., 519 St. Catherine St
West, have taken on the representation of the Acolian
Vocalion for Montreal

At the request of Al Jolson a Leach upright piano
was sent to his apartments at the Windsor Hotel for
his personal use during his recent week's engagement
in Montreal, The following complimentary remarks,
with reference to the Leach piano, were received by the
Leach Piano Co., Limited, from Al Jolson, who made
sueh a tremendous hit and had capacity houses all week,
with the S.T.0. sign displayed nightly: 1 had the
pleasure of using one of your Leach pianos during my
stay in Montreal, and I want to tell you how much 1 en-
joved it.  The beautiful quality of tone makes it an
ideal instrument, and it deserves the highest praise.’

The engagement is announeed of Miss Marjorie Orme,
daughter of the late Mr. George Lo Orme, and of Mrs.
Orme, Ottawa, Ont., to Major Ganlt MeCombe, Royal
Montreal Regiment, 14th Battalion, son of the late Mr.
Alexander MeCombe, M.A., and of Mrs. MeCombe,
Prince Arthur Street West, Montreal

James A. Ogilvy & Sons, Limited, the large depart-
mental store people, have opened a new department for
the sale of sheet music

Gervais & Hutehing now featuring the Ceeilian
Phonograph, which they are showing in three distinet
types, and so far have placed a number of cabinet models
in Montreal, with prospects for additional sales as most
promising.
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of Layton Bros. is now the proudest
papa in I The stork presented him with a
houneing boy last week in recognition of his good work
in disposing of Mason & Riseh, Sherloek-Manning pianos
and Thomas organs Tor the last few yvears.  That beantific
smile he wears, however, is not alone traceable to the
excellent business he is doing, the main canse is the
arvival of as above,  This bei

w his fiest son his happiness
is casily understood

Novemher was prolific of much business in- Mason &
Riseh insteuments and December looks even hetter, ae

cording 1o Layton Bros.  This firm arve looking forward
for a big wonth, and helieve that December will show a
volume of sales that will make the last quarter of 1916
loom up as the banner period of the hous

As o result of window demonstration Lauyton Bros
phonograph department disposed of almost fifty sets ol
“Daneing Rastus, ™’

Jo AL Hurtean & Co., Limited, veport a fair month's
business in Sonora, Pathe and Phonola Tines

. W, Lindsay, Ltd., have been made the up-town
ticket office for the St Denis Moving Picture Theate
de Luxe

George Badder, one of Willis & Co.. Ltd., top noteh
sulesmen, is a good natured fellow, but he gets more or

an Musie Trades Journal s

less peeved when his Canad
late,  He almost admitted it when he met the corres
pondent the other day

.G, Stanton, viee-president and general manager of
the R S, Williams & Sons Co., Limited,
which firm have a branch in this city, paid his respects
to the Montreal teade the lutter part of November

Toronto, and

The great popularity of Vietor produets in Montreal
is reflected in the magnitude of the business done by
the Berliner Gram-o-phone Co., Ltd., stor The hig
factory is probably one of the busiest of Montreal manu
facturing industries. 1t is here that His Master's Voice
products are turned out in enormous quantities for dis-
tribution in every section of the country. This firm’s
trade has expanded with a rapidity little short of mar

velous.

J.W. Shaw & Co. report November showing up with
improved business in Gerhard Heintzman and Shaw
pianos,

J. H. Mulhollin was active in November trade with
Evans Bros. produet

The Sonora Phonograph, throngh its Canadian re
presentatives, is receiving strong publicity in the local
dailies.  Charles Culross is the Montreal dealer 1 his,
by the way, is the only store in which talking machin
exclusively are featured, with the exception of the Ber-
liner stores. e states that inquiries are numerous and
demonstrations frequent, with a numher of good sales
¢losed and pending.

William Lee, Limited, says, ** Investigate Before You
Invest,”” and furthermore states that the reputation of
the Martin-Orme piano in the trade is a pretty safe
guide as to where you get a square deal for a round
dollar—i.e, (if you prefer to pay for them in American
money when you buy this make). Local husiness re
ported as splendid, and as regards Edison Amberolas,
sales conld not he hetter, The same vefers to Columbia
Grafonolas.

TR
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Cec1llan e N

The
Satlsfaéhon

Ownershlp

, makes the delighted owner point out

to her friends that the Cecilian Player is
J the secret of their happy evenings at
home. We say “her" friends because the

growth of Cecilian sales to women IS sig

nificant
Women buyers “shop" long and widely
They investigate many makes. They are

critical. It means a good deal then when

records show an increasing proportion of
iles to this class of buyers

When you arrange for an agency be par-

ticular—you can't afford to be otherwise

Select a make of ac knowledged reputa
on, one which wins t} roval of the
tion, one which wins the approval o UITE frequently we are called upon to correct the im-
most difficult buyers pression that Cecilian Pianos are expensive. They are
To secure such you can't make any mis not only economical in the se nse of an excellent instry.

take with the *'Cecilic " Dealers who ment that will give a lifetime's service, but our designs are so
have “picked" the ( ecilian agency have reasonably priced that the good taste which Prompts customers
done so to their profit.  You can do so to purchase them will not be overruled, but rather encouraged
to your profit by their pocketbooks,

The Cecilian Co, Limited

MAKERS OF THE WORLD'S FIRST
ALL.METAL PLAYER PIANOS

General Offices and Factory: 1189 Bathurst Street, Toronto
Retail Salesrooms: - - 420 Yonge Street, Toronto

TSRS
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Charles Ruse Visits Western Canada
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man wl depart

flving trip to the leading Westery \ Y
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was well pleased with business act r
visited and which had all the eara
stability

Mr. Ruse observes among dealers a growing sent

conditions of fixed

ment in favor of the sam

has made the talking me lopted
in the marketing of pia P
tion dealers who have expresse his cor
nection have favored tting awa r the slidi

scale of prices that has characterized the piano nes
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Talking Machine and Record Section
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A Multiplicity of Machines
FTRACTED by the vonsplenous suceess of the lead
ersan the industry ; hy the clamorings of the trade
and the public for machines, multiplicity of makers
hiave hohhed Upin the talking machine industey of the
United States and Canada Furniture manufacturers
unmtion makers and others have been uttracted to this
field by the phenomenal growth of the older houses and
by the size of the resultant industyy

The margin hetween factory costs and  established

retail prices when considered per se, is doubtless allur

g enough.  But more than » superficial delving into
the problems of this partienlar Fusiness will strip the
alluring margin of mueh of its glamoir,  The new or
would-be wanufacturer must realize that this industry

5 not fundamentally  different from other legitimat
fields of enterprise, 1t is not the field of magnificent
profits and casy selling that so many appear to have
convineed themselves that it 18, and as time goes on the
competition must |y insufferably severe for th weaker
coneerny

The manufacture of the produet is ong proposition

and the marketing of it another, and a greater, In the

offort to meet and defoat the sethacks, discouragements
disuppointments  and competition in this particular
Proposition many of these new makes arve destined to

Xpire by the way even as many have alveady don

The person or fipm contemplating a new line or
of extraordinary

having alr ady introduced it is in e
Toresight. — Overproduction is possible.  Overproduction
I8 probable.  The vesult will he the same as always
price-cutting and “‘the survival of the fittest.”  The
older established manufacturers do not propose to let
their outputs remain so far behind the demand as at

ments will he gigantic
ted by their
tising.  Thes

the present time.,  Their enlarg
I view of the franchise that has heen ¢

expenditure of millions of dollars in adve

enlargements as well as the arrival of other new firms

are factors that each new maker must not overlook

The Retailer's Concern

HAT is the retailer’s concern in the varions new

makes that have arrived Or are arriving as re
ferved to in the preceding paragraph?  Does it interest
him whether they survive or not ?

The present condition of the trade seems to he that
retailers with wel) established agencies are unable to
procure all the machines they desire Invariably they
are able to get deliveries that will provide for a gener

ous per centage of in sed business over |ast year

But this does not satisfy The demand is in abnormally
greater ratio than a year ago when deliveries were also
are influences to enconr.

below the requirements Th

wge new makes and in this v iture there is danger

or the dealer.  Te must decide w hether it will he more
profitable to take on some machine from an assortment

of offerings or be satisfied to et buyers go elsewhoer
being content With an inercase of business over last
Year that is still considerably more than average

It is not easy 1o bring oneself to delily rately curtail
husiness when it s possible to get other wachines and

machines of good quality. But it is on the quality hasis

that there are possibilitios of erving.  Phe other day the
Journal was shown a letter from dealer who had ap
parently allowed himself to he stumpeded into buying

i cheap, imported machine that he knew nothing about
So far as he was cone ried it proved a disappointment
and he wanted his Jobher’s assistance in unloading an
undesirable stock

Even though specializing on records as I never did
before the ente rprising dealer is justified in going after
dll the machine business he can possibly get even if he

has to put in machines Torcign to his regular lines. 1In
doing 5o the future of his own business and the faith
reposed in him by his ¢ ustomers requires that more than
passing investigation op & mere superficial examination
be given the additional line.  He must satisfy himself
that the line will “make good.”" To gl a machine
merely to prevent s vompeting music dealer, stationer
furniture or hardware man from making the sale is not
cnough,  The fact that dealer offers a line puts him
in the position of endorsing it and it is his business to
aseertain the merits of he untried or unknown make

and the cheaper it is the greater the possibilities of

dissatisfaction

Maintain Fixed Prices
W 1mH an the strength ang all the determination and
all the insistenee they can muster retailers, whole
salers and manufacturers alike should oppose any ten
deney having in view the marketing of talking machines
“n any haphazard pr

basis,  The development of the
industry to its present proportions and status has heen
attained on a fixed price  standard Anything that
would jeopardize this standard wonld Iy indeed a mis

fortune and a glanee ot the methods so gener] in piano
retailing should he suffic lent warning to anyone tempted
to undertake the building of a name o a husiness in the
talking machinge industry on a systom of  “any-old
price’

Even with the pronouneced suceess of what has gone
befor

and the regrettahle and unprofitahle price slash
g methods so characteristic I some lines one can
searcely he suffic iently optimistic not to fear the intro.
duetion of open prices.  That is to say, leaving the
retailer free to sel] at any price he chooses,

The system of fixed prices that charactorizes the
talking machine bhusiness has been attractive o the
music trades from the commencement, Tt came ag g
delightful contrast to the sliding seale of prices in piano
retailing. It is one of the reasons that Plno men en
thuse over theip talking machine departments Fur
thermore, thy uying public does not want to haggle
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over prices. The public does not want to be under the
necessity of such caution that in the trading of former
days made a household slogan of **let the buyer beware.

A Loop-Hole in Interest

PROPOS of fixed prices, it is interesting that for so

long a loop-hole has existed. While the dealer may
not legally offer his talking machine line at less than
the prices fixed by the manufacturer, nor give other
inducements he is still free to sell on instalments at the
cash price, This is the inevitable results of competition
and it is perhaps classified by dealers charging no
interest, among the items of service given the customer,
such as attractive and comfortable demonstration booths,
prompt deliveries, large stock, records-on-approval, ete.

The granting of eredit without an interest charge,
and at the same figure as the cash buyer pays looks like
a concession even though a small one to the individual.
It may he profitable to the retailer to extend credit,
gratis, in order to inerease volume. In any case it is
the retailer’s business to do so if he wishes unless it may
be in violation of any agreement wherehy he has con-
tracted not to do so.

Link On To Public Events
SLIOW much business did that splurge bring you!"
“Not a dollar’s worth,”” replied the dealer of
whom the question was asked,—*‘yet.”

The “splurge’” referved to was a conspicuously large
advertisement in the local weekly—there is no daily in
this town—in which the dealer told in blazing head
lines that a certain artist did something or other out of
the ordinary and that he, the dealer, sold records made
by that artist. The numbers, titles and prices were
given,

The advertisement probably brought direct husiness
later, but this particular dealer did not worry about
that. **1 don’t often do things of that kind for immedi-
ate results,”” he volunteered. ‘1 am always on the
look-out for some event, or occasion to hiteh onto for
a bit of publicity.”

““Just to illustrate, 1f Monsieur Artist or Madame
Artiste who makes records for the line I handle, goes
aeroplaning, buys a yacht or a gold mine, gets used up
in a wreck or escapes unhurt or does something out of
the ordinary 1 use it. 1 hring the item to the attention
of the local editor. 1f he uses it 1 clip it, paste it on
the window with a message of my own calling attention
to some particular record or records. Now this doesn’t
always get business direct but the accumulated result
is what 1'm after and what 1 get. 1If some friend of
vours tells someone else that yon can always be relied
upon it may not mean anything just then but at some
time that third party may have occasion to be inter-
ested in your reliability. He knows you are reliable
but has forgotten how he knows. In the same way the
people around here know when they want records that
they can get them here. They no doubt have an exag-
gerated impression of the completeness of my stock and
if asked probably couldn’t tell you why they favor my
store but it's all because | never give them a chance to
forget that this is record headquarters. There are many
public events that 1 can link up with that perhaps the
large city dealer cannot use and that helps to compen-
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sate me for having a smaller population to draw busi
ness from.”
Salesmen Wanted
NE of the inevitable results of the more intense
competition in the talking machine field that is
being developed will be a shortage of salesmen. There
is a dearth of good men now. This does not imply that
there are a multitude of openings waiting for appli-
cants.  But it means that the life of the industry has
heen so short and speedy that there has not been time
or opportunity to develop any abundance of all-round
efficient salesmen who can sell.  There is no lack of
order takers or mere cler Any young man or young
woman of average intelligence and address can show a
customer what he asks to be shown and then book the
order when the eustomer says so.

There is no lack of applicants who can sell enough
records and cheap machines to pay their small salary
and give their employer a profit but that is not enough.
What the trade wants and wants badly are men who
can think in figures from one hundred dollars up and
who can find ont the non-owner that can afford to invest
two or three hundred dollars in an outfit of machine
and records and then get the non-owner to do it.

It is possible to show the ““prospect’ why he would
make a better investment hy buying a one hundred and
fifty dollar machine than one at fifty and he wants to
he shown, It takes more than medioere salesmanship
to do this sometimes but it is the class of salesmanship
the trade needs and will need still more and that will
draw down the worth-while pay envelope.

What the Talking Machine Dealers of Buffalo

Have Done Through Their Organization
L HTEN the first seeds of ¢

around ahout some fell upon pessimistic ground
and were lost, but the majority fell upon rich soil, well
fertilized with optimism—took root—grew and are now
bearing the fruits of snecess,”” remarks the secretary of
the Talking Machine Dealers’ Association of Buffalo,
who furnishes this account of their methods of working :

““The first and probably the most important husiness
transacted after organizing was the unanimous agree-
ment of all members to charge interest on time sales at
the rate of 6 per cent. per annum, and to handle the
problem of sending records on approval in a manner that
would eliminate such evils as yon all no doubt are
familiar with, The following are the rules and regula-
tions adopted by our association :

1.
That on and after October 15, no talking
machine be sold on deferred payments extending
nd sixty days, excepting on contracts hearing
interest at six per cent. per annum from date of sale.
11

Records sent on approval are not returnable if
kept in customer’s possession longer than three days.

At least one-third of the records sent on approval
must be kept by customer.

Records purchased at the store are not return-
able for eredit or exchange after three days from
date of sale. Tt is further agreed that a slip read-
ing as follows be furnished to dealers at cost, to be

ganization were scattered
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The BRANT-OLA

Style B, $85

“Repeats” on our order fyle are proof of the dealers'
commendation of the BRANT-OLA proposition. And
a few minutes’ investigation will show any talking ma-
chine dealer where in buying this “Phonograph with
the Organ Tone,"” every dollar does its duty.

Motors, tone-arms, sound-boxes and all parts are from
the continent's most reliable makers.

The Cabinets are made in our own factory by the same
men, under the same conditions, and of the same ma-
terials as our finest piano cases.

Three models are available for prompt shipment to

retail at

$65 $85 $120
They play any record—they give you the artists’ rendi-
tions true in every detail—they are without a superior
for genuine, substantial home enjoyment.
There is no use going on with a further description.
Try an initial order, and be your own judge.
When you see and hear the BRANT-OLA your first im-
pulse will be to say, “'I'd better fasten down this agency
right away.”

Style C, $65

HE PLANS BEST, WHO INCLUDES IN HIS 1917
PLANS THE BRANT-OLA PHONOGRAPH

Brantford Piano Case Co.

Limited
M. S. PHELPS, President and General Manager

Brantford, - . - Ontario
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inserted with cach package of records sent on
approval :

Records in any reasonable quantity will be given
for home trial, on provision that you agree to assume
rvesponsibility for any damage which may oceur
while in your possession

It is understood that at least one-thivd of the
records requested on approval be retained and paid
their own

for, Customers are requested to ma
selections by ecatalog number

“The above rules and regulations were printed on
a sheet 915 x 23 and signed by all members of the asso-
ciation.  Then the rules and regulations and dealers’
signatures were photographed and each dealer furnished
with a framed copy. The value of such an agreement
framed and hanging in the dealer’s store is obvious.
The perfeetly legitimate additional revenue realized by
charging 6 per cent, on time sales more than defrays the
expenses in handling deferved payment accounts,

“Wherever machines and records are sent out on
approval there is hound to be an element which will
abuse the privilege by going from one dealer to another
requesting machines and records to be sent to their
home on approval without any intention whatever of
purchasing same.

“In order to curtail these machine and record *Joy
Riders,” and also to show those who are slow pay and
those who have had machines pulled, we arrange a key,
or code, and supplied cach dealer with one—with the
thought in mind that as soon as they discovered machine
and record joy riders, machines pulled and slow pay
accounts, they furnish the seeretary with the informa-
tion, which in turn would he furnished to all dealers,
This arrangement has prevented many joy riders,

“The next order of business which was of  very
serious nature was to regulate objectionable methods in
advertising and after discussing in open meeting the
pros and cons of certaian kinds of advertising it was
unanimously agreed to adopt the following rules for
advertising :

|
That no talking machines are to he advertised on
“no payments down’'—but are to be left to the
diseretion of the dealer.
1.
That no printed matter of **combination out-
fits"* shall be used.

111
That no advertising of ** free cleaning or repair-
ing’’ be permitted. At the same time each dealer
will be allowed his discretion regarding cleaning
and repairing,

v,
That no advertising of misleading nature, such
as a club or similar plans, be resorted to.

“(lopies of both sets of Rules and Regulations were
printed and furnished to the dealers. The trouble in
advertising that we were experiencing came about as
follows. A dealer knowing he could not advertise ma-
chines at a reduced price would as a matter of induce-
ment to the prospective customer advertise as follows:

$50.00
20.00
4.50

Total $74.50

SO conrse, this ‘ad’ on the face of it is misleading
to the customers because they are laboring under the
impression they will receive twelve records instead of
six records.  Another advertisement along the same lines
would appear the next day by a cempetitor advertising
the same $25 cabinet at $18.50 with twelve selections at
$4.50, this cutting the price of the outfit $1.50, and so
on and so on.

“Making allowances on trade-ins s governed so
largely by the shrewdness of hoth the buyer and seller,
the make and style machine to be traded in and the
price of the machine to be purchased, that up to the
present time we have not felt the necessity of taking
anging
minimum terms on machine sales, the good common sense
of the dealer has so far prevented him from heing penny
wise and pound foolish

“The Talking Machine  Dealers’  Association  of
Buffalo has heen in full swing now for two years. Its

any action on this question. In regard to

members are a bunch of live wires and hroad minded
enough to realize and appreciate the amount of good to
be derived by working together,

“We hold our meetings onee a month, and through-
ont the winter pull off a hanquet or two; in the good
old summer time we have an outing or pienie and we
sure do have some fun. We are looking forward to next
vear's pienie already.  There are a number of talking
mae! » dealers who believe in associations, but say
that it can’t be did in *My Home Town.” | say, *For-
get it." Some were laboring under that impression in
Buffalo for a long time, but time works wonders, and so
do talking machine de:

The officers and members of the Talking Machine
Dealers’ Association of Buffalo extend to all members
of other associations and to all dealers an invitation to
be with them at any business meetings, which take
place the first Wednesday of each month during the
winter months.

A Method of Keeping the Retail Record Stock
URING a discussion of the importance of the retail-
er's keeping his stock of records in a state of real
efficiency, a prominent talking machine man outlined
the following system. He said: **The most vital thing
is to know at a glance just what records you are short
of and know exactly which records you are entirely out
of. It can be done with practically no effort,

““Keep your entire retail stock of records in heavy
manila envelopes.  Stamp the number of the record in
good bold figures in the upper right-hand corner of the
envelope, Just underneath the number make a pencil
memorandum  showing how many of each particular
record you have in stock.

“This is how it works: We will suppose that all
your retail stock of records is in the special stock en-
velope, and that the factory envelopes in which the
records were supplied to you, and in which you, in turn,
must supply them to your customers, have been put into
a special drawer.

alers” associations, ™’

e o
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A certain number of rec are sent out to-day

stock
back into the factory envelope and delivered to the cus

ords

Fach record is taken out of the envelope, put

tomer,  The empty stock envelope is then put into a
special drawer

Next morning the
fills all the empty
stock and makes a pencil memorandum on the envelope

envelopes from your

boy who sweeps out store

stock reserve
showing how many more records of that number are in

reserve, I there are no more of any particular record

the empty retail stock envelopes cannot be filled.  Sueh
envelopes are hrought to your desk

“For retail purposes it is hest to keep your records
‘on edge’—simply because records so kept can be taken
out of or put hack into each compartment with the least
possible effort

“Let the envelopes project a little
They shonld all face the same
ranged it takes only an instant to run the thumb along
a whole row of the projecting corners

from the rack

way, and when so ar
As this is done
cach number flashes into view to find the
and with the peneil memoranda of
reserve stock to guide ‘stock-taking’ is an opera
tion requiring only a very few minutes at any time

Talking Machine Puts Movie Actors in Right
Mood

It is easy
record you want,
you,

SI\( E moving pictures are so dependent on  facial

expression and the poses and motions of the hody in
telling a story eager every
means available to put players into the mood
In one motion-picture studio a talking machine is used

directors are to employ

proper

TRADES JOURNAL

in this connection, and selections are played on it which
suggest and stimulate the emotions appropriate to the
seene being presented. 17, for example, a young woman
and filled
or her home, the

I Hear You Call

talking machine,

in & scene is supposed to be wistful and sad

with thoughts of her far-away lover
director will have such a selection as
ing Me"'

a part of the studio’s equipment

played on the which forms
11 is said the instru
ment has proven very helpful, particnlarly where actors
rel their
parts and the rest of the story is more or less unknown

enter scenes in which the ationship hetween

to them
An Experience in Making a Vocal Record

VONNE De Tréville, the well known artist,
written of her interesting experiences in singing

has
for talking machine records. Her account of one after
noon’s programme at a recording studio, which appeared
in the Musician, is as follows

““When 1 first sang for the phonograph several years
ago, during my first engagement at the Imperial Opera
of Petrograd, the company was not to be outdone in cour-
tesy by the Tmperial Intendant, who had sent the opera

arals! The phonograph com-

troupe to my hotel for rel
pany therefore sent the recording machine and opera-
tors to my suite in order not to ‘derange Mlle.,’
said.  The were
me that 1 not only insisted on having the
mediately destroyed, but felt very unwilling to under
take a second experiment

having heard some remarkably
(Continued on page 45).

as they

results, however, so unsatisfactory to

records im

lifelike

“However,

25, West 45th St
Factory, El
Chlcalo

Mamsprmgs for P

I in. x.022 x 11 ft. Motor No. o
29/32 in. x .023 x 11 ft. Motor No. 1 ‘
.787 in. x .026 x g ft. Motor No. 2 J

Otto Heineman Phonograph
Supply Co., Inc.

Seattle

High Grade Material.

We can furnish from stock the following sizes :—

Give us your order in time.

reet, New York
yria, Ohio
Atlanta

honograph Motors

1in. x.025 x 12 ft. Motor No. 3
1.3/16 in. x .026 x 19 ft. Motor No. 4
And others.
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'\ ficartiest Christmas

l -

New Year Greretings

to puery Dealer and
salesman in the
trade

tdito

MUSIC SUPPLY CO.
® TORONTO

CANADA'S LARGEST DISTRIBUTORS OF GRAFONOLAS AND COLUMBIA RECORDS




i CANADIAN MUSIC TRADES JOURNAL

growth—
What ?

Size of our Columbia Sales in 1916

Such Stupendous Growth

as has been our good fortune is a matter of mutual pride. Our
growth has reflected our dealers’ prospenity.

§ We don't think the English language is capable of phrasing
the feeling deep down in our hearts for all the members of the
trade with whom we have worked during the past six years for
the premier position we now hold.

MUSIC SUPPLY CO.

36 Wellington St. East, Toronto
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Leeming, Lt
Nordheimer

Choose Your Columbia Grafonola

at
L G p
ouriay's ‘
m“’j y
1 --away from noise and turmoil
{ Columbia Grafonola is a standard {
| B product wherever you buy it

But that does not alter the fact that you 1
might as well choose your instrument

carefully and in comfort |'i

You don't want to be rushed into buying f
You don't want to let some glib sales”

£3

man persuade you to take a machine, for
instance, that has an Early English Oak
Cabinet when what you should have is
a mahogany cabinet to match the fur
niture in your living or reception-room
And it

e same way with records. You don't want
many records at onee, hecause if yon do yo
ot tired of a few numbers and wish vou

ar catalog
ment, we will m
We study onr customers’ nee
them

We have Grafonolas at 820, $35, $45, $50, 863, €
$110, $130 and all the way up to $475

We illustrate two models with purticulars

Gourlay, Winter & Leeming, 114

The Most Select Grafonola Store in Toronto
188 Yonge Street, - - - - Toronte

Houses of Prestige Feature Columbia

The above is a reproduction of a daily newspaper advertisement by Gourlay, Winter &
d. Other large and well known houses in Toronto featuri .g Columbia lines are
Piano & Music Co., Ltd.; Gerhard Heintzman, Ltd.; The T. Eaton Co., Ltd.;
Thos. Claxton, Ltd.; Toronto Grafonola Co.

MUSIC SUPPLY CO.

36 Wellington St. EE. - -  TORONTO
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Something We Want
a say (1
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to lell You

to rm

stood

That during the year we have been compelled to reject "l""l'

scores of applications for Columbia agencies from "'f"""

reputable dealers who have importuned us for the line "‘”I:‘..II

with almost compelling insistence. P
We have stood by our old and tried dealer friends in langh

every way we possibly could. We have never ceased to little,
urge the factory to give us more and still more Grafonolas cart o
for our dealers. pels I

was ¢

That we have been thousands of Grafonolas short to fill violin

orders always on fyle is as regretful to us as to our dealers. was d

But just as we are consoling ourselves, so must Columbia his P

4 dealers, in the fact that their sales represent such a hand- "“_"N
some percentage of increase over last year, and in the S

fact that the American and Canadian Columbia factories o

have been enlarged this year, and are being enlarged :‘lll:‘l:ﬂ

as rapidly as is humanly possible, and will be in a posi- b s

\ tion to take care of us next year. statio
: We will continue and intensify our Service to Dealers— m“.‘}
Service in Selling Helps—Service in Advertising—Ser- to thi

vice in studying dealer's needs. Our standpoint is the that

dealer's viewpoint. With the Columbia line, and a withi

maximum of co-operation, you as well as we can enter The s

upon the New Year with supreme confidence. n = tone |

J next

throu

hv tance

slipps

MUSIC SUPPLY CO

. that

. pumj

° 36 Wellington St. E. - TORONTO wail

delic:

I san

CANADA’S LARGEST DISTRIBUTORS OF GRAFONOLAS AND COLUMBIA RECORDS =
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tones coming from those little  wooden  bird-
houses lately, | allowed myself to he persuaded to an-
other trial I think. a particularly appro-
priate word. For to sing the same song over seven or
cight times, in front of a tin horn, with no audience
except that tin horn and the operator who gently but
firmly pushes you back and forth, is anything but in-
spiring!  Most professionals prefer to sing after noon,
and the longer after noon the hetter. So | stipulated
for an appointment at three and arvived promptly and
gaily, thinking that the ordeal would be over in an hour's
time. To tell the teath, | had promised to take a cup
of tea with some friends at half past four, but it was
nearer seven when 1 gulped down that stale heverage,
hetween the hurried narrative of my experience

“Well, to return to our ‘muttons,” as the French
say (which in this case are tin horns). 1 was led to
the slanghter—no, to execution of my friend, Eva Dell’
Acqua’s Chanson provencale for a preliminary rehearsal
with the orchestra, during which 1 pointed out the cuts
and changes Eva had made for me.  Of course, we had
to run through it again to make sure it was all under-
stood. That fact established, 1 was led hehind a high
cloth s« where | had the company of a wooden
chair, a tin horn projecting through the wall, and the
aforementioned ‘Gentleman Pusher.’

“During the scraping and tuning of the musical in-
struments 1 pecked around the edge of the sereen and
laughed aloud to see the first violinist seated astride of a
little, low, rolling box, for all the world like the push
cart of the beggar who has had his legs cut off and pro-
pels himself around, selling matehes and shoe laces. It
was explained to me that experience had taught the
violinist to do for himself what the ‘Gentle Pusher’
was doing for me, and he approached or rolled back from
his particular tin horn as the piteh of the note made it
advisable. The ’cellist had a similar seat, but on a
raised platform, and woe betide him should his en-
thusiasm carry him too far! He would certainly collide
with the conducior and drive both their tin horns
throngh the division wall. Other members of the or-
chestra did not occupy such elevated positions and were
stationary, their music racks hung on wires pendant
from the ceiling.

“My curiosity satisfied in that direction, 1 turned
to the opposite wing of the sereen and, looking around
that corner, saw the wall, from floor to ceiling, covered
with various sizes and shapes of the ubiguitous tin horn.
The size and shape vary according to the quality of the
tone to be recorded, 1 was told. The door leading to the
next room into which our receiving horns protruded
through the wall, was covered with signs, ‘No admit-
tance,” ‘Keep Out,” ete, but nothing daunted, 1
slipped through, to find directly under the small ends
of the transmitting horns from the front room a machine
that resembled a seismograph placed on top of a large
pumpkin pie! As I could not be on hoth sides of the
wall at once, | was unable to wateh the operations of this
delicate series of tiny levers, disks, and eylinders while
1 sang from the first room.

‘At the close of the long, high trill with which I
finish the Chanson provencale, hearing the continued

(Continued from page

weird

Prial” is,
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light theum of the recordiv machine, 1 exelaimed,
‘Why, if I had known there was more space on the
eylinder 1 would have trilled nger,” and perceived too
late the horrified expression and admonishing gesture of
silence of the ‘Gentle Pusher.” We all followed eagerly
the operator who emerged from the ‘sanctum sanctorum’
hearing aloft the pumpkin pie, like the Herald of Old
King Cole in the nursery ryhme,  After watching him
pl this eylinder on an ordinary phonograph, I ex-
perienced that peculiar sensation of hearing my own
voice, I, at the end of the trill, 1 had not heard the
words “Why, if 1 had known there was more space on
the exvlinder 1 would have trilled longer,” followed by a
horrified *S-sh," 1 would not have heen sure it was my
own voice,

“You doubtless hear your voice as others hear it, on
the phonograph, but, presumably owing to the passage
of the tone upward through the head it certainly sounds
quite different to you coming from your own throat.
Two operators bending over the phonograph, the or-
chestra leader, and the manager, each with a pencil and
copy of the song in hand, jotted down effects as they
kept up a running fire of comment! ‘She was too near
the receiver,” ‘The oboe should be stronger there!’
‘Bring out the flutes more!" ‘That A is too strong and
the trill would have heen more distinet if she had been
farther from the horn!" ete.

1 listened, speechless from excited interest and im-
patient to profit by what 1 had heard. A second, then
a third time T returned to my sereen for trial records
until there was only one verse that needed a slight
change. When 1 asked if they could not run through the
same record (the aforementioned ‘pumpkin pie’) the
operator smiled at my ignorance and said:

*“Why no, this cylinder has been ruined putting it
under the needle while so soft.” So back we went to my
tin horn to repeat that particular passage.

‘At last the master records were to he made, and 1
trembled lest T should repeat some of the extreme dy-
namic shading which, while very effective in public, is
disastrous on records. In order to concentrate my at-
tention I closed my eyes, and although I could not, as in
the case of the ‘trials,” hear the three ‘master’ records
immediately after making them, I was glad, on my re-
turn in a fortnight, to hear they were the best of the
eight-and-a-half repetitions of the Chanson provencale
which 1T sang that afternoon.””

To Play Series of Records Automatically

AI’I’I.I(‘A’I‘I()N for patent rights has been made hy an
eastern inventor who has designed a talking ma-
chine that is capable of playing several dise records in
succession without requiring the attention of an operator.
Popular Mechanics gives the following description :
““The machine also will select special records and render
them, or reproduce a single one as many times as is de-
sired. Another feature of the apparatus is that records
of different sizes with starting and ending grooves of
various diameters, can be employed. The instrument is
provided with a series of turntables, arranged one above
another, on which the records are held. Adjacent to
these, at one side, is a vertical column on which a move-
able arm carrying a sound box is mounted. After the
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The Music Master of Phonographs

“There's a Manophone for Every Home.”
Because of its scientifically constructed sound chamber—known as the
“Music Hall," the Manophone possesses a tone that is truer, clearer and
sweeter than any other phonograph on the market. This exclusive innova
tion represents the life-work of inventors whose aim it was to create the
all melody phonograph. While others were talking tone, we have been
perfecting it
In addition to its magic melody, the Manophone provides many other
features that make it the last word in phonographs. Briefly, some of
these are
The Silent Motor—that runs easier and longer
The Tone Control—that enables one to regulate the tone to meet their
mood; to really play the Manophone

The Universal Tone Arm—that plays all makes of disc records. This
means complete pleasure for the customer—and sells more
records for you

The Manophone G accomg every sale and assures permanent
pleasure and good-will

A NATIONAL ADVERTISING CAMPAIGN.

The merits of this new phonograph are now being nationally adver-
tised to several million readers ese advertisements are directing the
readers to the Manophone Dealer—where they can hear the Manophone.

You can represent the Manophone in your locality if you will act
promptly. Valuable Dealer Agencies in Canadian territories are now
being closed. Write us at once for our Agency proposition in your terri-
tory. Your store should be the showroom for this better phonograph.

Sign your name to the coupon, and attach it to your letterhead. By
Model 750 return_mail we will give you full details, without obligation. Address
Price $110 Dep't T-12

Tear out the coupon to-day; to-morrow may be too late

James Manoil Company, Inc.

Factory and Executive Offices: Newburgh, N.Y.; New York City Display Rooms: 60 Broadway
AGENTS FOR PROVINCE OF ONTARIO, CANADA:
Music Supply Company, 36 Wellington Street East, Toronto, Canada

DEALER’S COUPON

Gentlemen:—Please send, in confidence, your complete l[)'“"h““" check |

\ either ’ proposition.

er
\ This places the undersigned under no obligation.
DN 5.5 5.0 60 8 S R E VSR ENWIE BN SRR TaS el wrare 95w m g
PRI <7 574 5 % LA R AR A R a8 R
(T-12) (Please attach to your l-nevheud)
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lowest record in the series has been played, the traveling
arm raises the sound hox to the uppermost position and
sets the needle in the fiest groove of the top record
Small regulating knobs permit an opevator to omit, re
peat, or stop the rendition of any particular selection
Furthermore, it is possible to set the machine to stop
automatically after playing any record The cabinet
oceupies o floor space a trifle move than theee feet square
while its height depends upon its capacity. A machine

holding six records would he approximately five feet in

height.”’ 1
Novel Window Advertisement
SIMPLE means of providing a novel advertiscment

for the show window of a store is thus deseribed in

Popular Mechanies: A number of pictures, post cards,
ote., are arvanged on three cords which travel in pulleys
at the top of the window sash.  The three cords are

Uil | e
The Artangement_ of Cords from 4 Window Display
% or Causes the Former to Move Up
Down, Attracting Attention

joined and condueted through three intermediate pul
rd is fixed to the top of the door
suspended helow the window

leys; the end of the «
Three colored disks a
display. Whenever the door is opened, the window dis
are moved up and down a distance of

play and the disk
about two feet, and attract much attention.”

Phonograph Manufacturer Bereaved
E. A. Stevenson’s Father Deceased

Mr. Robert MeKee Stevenson, whose demise occurred
suddenly at his home in Toronto on Nov. 15 was the
father of Mr. B, A. Stevenson. proprictor of the Re
Phonograph Co., 43 Queen St K. Toronto. manufac
turer of the *“Ideal’”” Phonograph. Deceased, who was
a native of Belfast, was hrought to Canada at the age
of two years, his parents settling at Port Credit Rela
tives had already settled near St. Catharines and the
village of Stevensville dervived its name from this family
The late Mr, Stevenson, who was sixty-five years of
age, on the day of his death was in his usual good health
Tn the evening he was conversing with his wile when
he suddenly dropped into a chair dead. s remains
were interred on the Firthday of his son above referred
to and who has been identified with the talki
industry in Canada and the United States for many

machine

years,

Music is the fourth great essential need of human
pature—first food, then raiment, then shelter  then

Bovee,

musie.
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Pathe Lines In the West
Whitla Firm of Winnipeg, Western Distributors of the
“Red Rooster” Line

Arvangements’ have just heen completed  wherehy
Pathe lines will he disteibuted in the West by R, J
Whitla & Co., Lad,, the wholesale dry goods house of
Winnipeg. whose trade extends from Fort William to
the Aretie Cirele. My, €0 B, Moore, of this firm, who
will have charge of the Pathe department being opened
by them visited Toronto during the latter part of No
vember and arvanged with Pathe Freves Phonograph Co
for the wholesaling of Pathephones and Pathe records

from Fort Willinm west, ineluding the Yukon.  The

Mr. C. B Moore, Winnipeg
nd a large and com

ageney is effective immediately
rds is being shipped

plete stock of Pathephones and
to Winnipeg

Mr. Moore stated to the Journal that before deciding
on the Pathe line he spent three weeks in the U nited
States investigating various lines, their firm having de
cided to add a phonographic branch to their business
available makes decided

and after investigation of the
upon the Pathe

In eonmection with the decision of R, 1. Whitla &
Co. to add this new department it is interesting that
they were influenced by the favorable conditions result
ing from the enactment of prohibition legislation, Their
observation among their customers is that there has
heen o great teade improvement in legitimate  mer
chandise.  Large sums of money formerly spent over
the bar and in liquor stores have been diverted to the
purchase of hetter lines of merchandise in elothing,
home furnishing, farm equipment, ete. From a stand
point of general business alone Mr Moore unhesitat
ingly affirmed that the abolition of the liguor traffic in
the West has resulted in o material betterment as well
as an improved morale of the people affected

Mr. Moore also mentioned the frequent inquiries
from eustomers of their in remote location in the Yukon

and in the Praivie Provinees as well as in nearhy towns

(Continued on page H1)
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THE Edison Probationary Zone Policy is a

healthy stimulant—a constant encourage- i
ment to the Edison dealer. The condi-
tions of this policy are broad—profits are ample.

Prestige-building and sales-promoting  co-opera-
tion among dealer, jobber and manufacturer, is
the basis of the Edison Probationary Zone
Policy. Under this policy the dealer is made
responsible for a given zone of operations, the
extent of this zone depending on the number of
prospects to which the dealer can give a suffi- |
cient amount of individual attention. , |

Considered from every standpoint, an Edison
dealership carries a most desirable franchise. l

THOMAS A. EDISON, Inc.

103 Lakeside Avenue Orange, N.J.
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The Otto Heineman Phonograph
Supply Co., Inc.
25 WEST 45th STREET, NEW YORK

Factory, Elyria, Ohio

— The ——
Heineman Motor

stands for

Quality - Durability - Service

The PIANO DEALER who handles a line
of talking machines equipped with the

Heineman Motor

need never worry concerning the service
these machines will render.: : : : :

Behind the Heineman Motor are 15 years of experience and
prestige. More than 7,000,000 motors of the Heineman type are
in use the world over.

Be sure the machines you handle are equipped with the

Heineman Motor
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PHONOLA
DUKE"*

PHONOLA
PRINCESS

Yes —It's a Great Story the
Stock Sheets Tell

And there is real business satisfaction in

arms, sound boxes and the other parts.

knowing that for every Phonola the stock The Phonola will please your fussiest
sheets show as sold, there are two or three customer,
or more enquiries for the same machine, Odeon Double Disc Records, 10-inch, 11-

inch, 12-inch, 90c. to $3.00. No needle

Phonola Goodwill is our most valuable
scratch. In Odeon Records you get the

asset, and we ldl'l"ll”_\' preserve its in-

: - . finest tal in the w @ er prices
tegrity. We consider it a matter of vital st talent in the world at lower prices

than anywhere else—Emmy Destinn, Leo
Slezak, Carlo Albani, Frieda Hempel,
H. M. Grenadier Guards Band, Paris
Grand Symphony Orchestra, and others.

importance that the performance of every

Phonola you sell should enhance your re

putation and ours as well.

The Phonola incorporates the most Odeon popular records furnish a variety
popular designed cabinets, what has of music to suit all manner of tastes.
proved to be the best in motors, tone Write for our list of Odeon Records.

The Pollock Manufacturing Co., Ltd.

Kitchener, . Canada
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Continued From Page 47

for phonographs and records.  They therefore enter the

phouographic fi with confidence wnd enthushun in NEW RECORDS
the vesults that their affiliation with **The Red Rooster’
line will hring to hoth

Edison Blue Amberol Records for January
" CONCERT LIST$1.00 each

houses in the West, having been established in 1879, 28250 Dormi Slezp On. (Ralvators Seuder

From a very small heginning this firm has developed to 2s \ e Dich in meiner )

The Whitla firm is one of the oldest and hest known

N (. Al
Murie Ruppold
a position of prominence and now oceupies a bnilding REGULAR LIST—70c. each.
e Gl from Brasil (8
il and Ch

af seven stories and hasement, fronting on MeDermott :
Arthur and King Streets

Mr. Moore, who will have charge of the Pathe depart
went, though a young wan, has spent many years travel
ing throngh Western Canada and s thoronghly con
versant with that part of the countey and the reguir
ments of the people. Bach year the firm issues o very
lavge eatalogue **tor retail merchants only,™" printed on
coated paper in several colors and deseriptive of thei
entive lines. This is supplemented by another annual
catalogue, i itsell a lavge volume, Tor Christias trade
only. To futaee issaes the Pathe lines ave to he ineladed

in these eatalogues

Me, T Nash, manager His Master’s Voice, Limited
Toronto, was among  the month’s teade  visitors o
Montreal

Mre, dames 10 Bradt, geneval salesmanager of the
Columbia Graphophone Co. New York, passed through
Toronto recently en route from Battle Creek where he
had heen vecuperating from the vesults of overwork

M, Bradt’s stay in Toronto was short

W. H. BAGSHAW

Lowell, Mass., U.S.A.
Oldest and Largest Manufacturer of "

Talking Machine Needles

Columbia Records for January

WORLD'S RECORD SHIPMENT OF _ o (JUIUCR MNGLE BIRG--SsA0

63,000,000

NEEDLES IN TEN DAYS

F

Looking back over 1916 will give you the Columbia
idea. Looking ahead a few months will give it to you
better.

( Write for **Music Money,"" a book ** full of meat ** for those Columbia Graphoph C

dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Toronto

- g
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The Vocalion is made in many unusual
and effective Art Siyles

Th

AEOLIAN-VOCALION-

Creatinganew Class of Phonograph Trade

REMENDOUS has been the resp to our paper advertising of the Aeolian-
Vocalion. Hundreds of people in Canada have already installed these instruments
in their homes. Hundreds more will very soon act upon the already-created “buy-

ing impulse” which our truly wonderful advertising has created in their minds,

Much of this awakened interest has resulted in sales where we have our own stores—in
Toronto, in Hamilton, in London and Windsor. But so strong and so widespread is the
Aeolian-Vocalion advertising that it is bringing us enquiries from prospects in all parts of
Canada.

Prospective purchasers living in towns and cities where the Vocalion has not yet been placed
on sale, are so far being handled by us direct.

Naturally they could be handled better by dealers located right in those towns.

We are anxious to hear from responsible dealers. Territory is being rapidly closed; and our
policy of confining selling agencies to a limited number of dealers makes it extremely desir-
able for all who wish to obtain a share of the Aeolian-Vocalion trade to make application
without delay.

This is the world's most wonderful phonograph. It is an instrument abounding in material
and “talking-points’ for the salesman.

NORDHEIMER

PIANO & MUSIC COMPANY LIMITED |

heimer  hranch

Corner Yonge & Albert Sts., 2= = Toronto |

§

S = il
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THE NORDHEIMER GRAND

The Utmost in Value
T HE Nordheimer Grand is now the piano used by a goodly |

proportion of the more discriminating—in studio and
home.
The outstanding merit of the Nordheimer Grand has commanded
recognition. Among the world's competing makes, it takes its
stand as an instrument comparable only to those very few that
are renowned on two continents.
To the Nordheimer belongs the distinction of having brought
the public to a well-nigh unanimous feeling that “Here at last is
one Canadian-made Grand that has everything one can desire in
tone quality.” i
It should be a matter of national pride that we have in Canada an
instrument made by skilled Canadian hands, which in the esteem
of the discriminating, disputes leadership with even the fore-
most pianos of the whole world

Dealers whose ambitions
rise above the level of the
ordinary, both as to prestige
and turn-over, find in the
Nordheimer line the ideal
product for their
business building.

the Nordheimer Colonial : o ]
Orand — Price *800,] T Ay TR

Nordheimer Piano & Music Co. 55ashro
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The Following Famous Artists
Are But Part of
Pathe Exclusive Talent

We have in the Pathé library exclusive records by artists of great fame who have never been
heard in this country, and because of their contracts abroad may never be heard in
America—except from a Pathé Disc. We also have many other Pathé artists who have
won fame upon the American operatic stage.
Muratore, Chicago Opera Company; Albers, Opera Comique, Paris; Burzio, La Scala, Milan:
Parvis, La Scala, Milan; Noté, Grand Opera Company, Paris; Fitziu, Metropolitan Opera
House, New York: Bassi, Covent Garden, London: Burrian, Metropolitan Opera House, New
York: Didur, Metropolitan Opera House, New York; Rudolph Ganz, the solo pianist; Dr.
Bernhardt Steinberg, Cantor of Temple Beth-El, New York, recognized us the greatest
authority in America on traditional Jewish music; Aumonier, Bardi, Chenal, Denera,
Thomas Egan, Baptiste Hoffman, Grace Hoffman, Junka Burchardt, Magliulo, Merentie,
Montesanto, Scampini, Sparkes, Tanzler, Vaguet, Vogelstrom, Weil, Jacques Thibault, and
numerous additional well-known singers, soloists, symphony orchestras, bands, “trios,"" etc.,
who record exclusively for Pathé, place the Pathé dealer in an enviable position to supply
the constant public demand for something New, Exclusive, Better.
The following artists of international fame also record for
Pathé: llandri, S co, A Urlus, Cavalieri, Gior-
gini, Ober, de Cisneros, Slezak, Galvany, Titta Ruffo, Lenzi,
Journet. The “golden voices” of hundreds of other of the
world's greatest artists are heard at their best on Pathé records.
Do you not see the impregnable position the Pathé dealer
holds when he is able to offer his public such records as these?
Records which, artistically, are unsurpassed.
The Pathé library meets every need of the dealer. Besides
these great selections by opera and concert stars and by
famous orchestras and bands, it is kept constantly up to date
with the newest popular music of the day.
The large size of the average Pathé Disc makes possible longer
sound waves. The longer the sound wave the truer the music.

Dealers: Are You Awake to this Opportunity ?

Are you awake to the fact that you really have something new and exclusive if you secure
a Pathé Agency?

Think one minute, and you will write asking for full information about the Pathé line
and our attractive proposition to new dealers. Write now.

Pathé Freres Phonograph Co. of Canada, Ltd.

Factories and Head Office 4.6.8 Clifford Street TORONTO, Canada
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What do you know about a phonograph ?

—Will it play all types of disc records without makeshift additions?
Sonora will.

2——ls its motor efficient? Sonora’s motor made in Switzerland runs,
per winding, about twice as long as any other.

—Does the sound box contain materials that will deteriorate with
age? Sonora’s doesn’t.

4—Does the sound amplifier form a clear, un-
blurred tone? Sonora’s does, due to its
unique patented construction.

—Is the tone control at the sound source—
the correct place, and does it merely reduce
the volume of sound and not the quality?

Sonora’s is and does.

6—|s the envelope filing system such as to
make the locating of records a matter of an
instant? Sonora’s is.

7—Has the machine an effective, reliable auto-
matic stop? Sonora has.

8—|s the cabinet work beautiful, finished per-

fectly on all sides, with graceful bulge
curved lines? The answer is “yes” for
Sonora.

9—|s there a motor meter to tell how many
more records the motor will play without re-
winding? There is on Sonora.

10—-What is the opinion of authorities regard-
ing the instrument? At the Panama Pacific
Exposition, Sonora won the highest score

for tone quality.

“THE SUPREME "

Sonora is demonstratedly the highest Class Talking Machine in the World. The public
wants it. It is the best selling proposition you can find anywhere. If you're interested
in selling Sonoras write us to-day regarding an agency in your vicinity,

Each machine guaranteed one year.

TEN SUPERB MODELS Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

i B s |, MONTAGNES & COMPANY

Manufactured by SHUTER and YONGE STREETS
Sonora Phonograph Corp.

New York RYRIE BLDG. TORONTO

DEALERS PROTECT YOURSELVES

The Sonora Phonograph is manufactured and sold under an agreement which permits it to operate under
the great basic patents of the ph ph industry. Therefore dealers selling the Sonora are safe from

troublesome litigation
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Made In Switzerland

I. Montagnes & Go. Announce

the arrival of a shipment of
NOISELESS SWISS MOTORS

in different styles and sizes

SOUND BOXES TONE ARMS

Owing to uncertainty and difficulty in securing deliveries from Europe, we advise
interested talking machine manufacturers to get prices immediately. Our stock is
limited and will move quickly.

I. MONTAGNES & (0. .o¥ &55%- TORONTO

To Thank You

For the patronage extended to us by the trade which
has made the year just ending the most active, the most
successful and pleasing in our history, we extend hearty
and sincere thanks.

Through the co-operation of our customers we have
been able to record a business that has increased each
month during the entire year. We will continue in our
efforts to give service and attention that will warrant
a still further extension of the relations developed.

We extend very best wishes for a Happy Christmas and
a Bright and Successful 1917.
1. MONTAGNES & CO.
Ryrie Bldg., Yonge and Shuter Sts.
Toronto




NEW VOCAL RECORDS FOR CHILDREN

NEW HUMOROUS MONOLOGUES
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everything that is said there.

(Write for
dealers interested in quick

**Music Money"’ a book ““Sull of meat"" for those
and frequent turnover of capital, ”)

The biggest and most beautiful feature of the country-wide
Columbia advertising is the fact that the goods stand up through

= recor

T
a
Columbia Graphophone Co. W
365 Sorauren Ave., Toronto
o —_— — 2
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Nn ppreciation

The approach of Christmas prompts the thought “That
Fellow Feeling makes us Wondrous Kind,"” and so dur-
ing these anxious, critical times while endeavoring to
keep “The Home Fires Burning” for King and Flag and
Country, we extend our most grateful thanks to the
music dealers of Canada, who while doing “their bit"
also for the Empire during the past twelve months, have
favored us with tangible evidence of their confidence in
our goods by placing substantial orders.

To serve you promptly and efficiently has been our chief
aim during the year, and although at times the task has
been difficult, we feel that owing to the indefatigable
( efforts of our Buying Staff at London we have succeeded

very well. We have every confidence in our ability to

serve you satisfactorily during the coming year, and

are on needless to say will do everything in our power to war-

VIOLIN BXPERTS rant you in continuing to favor us with your valued

Ki patronage.
Tor(lnll:la .St. \Cva‘n.dn We wish you the season's kindest greetings, and hope
* -t that the very largest measure of success will crown your
London, - England efforts during the year Nineteen Seventeen.

 MEISSELBACH MOTORS

This is the No 10
Meinselbach Motor—fur
nished with o speed
indieator and dial and
worm driven g por
Will play two 12:in, or
three 10-in. lateral eut
records, Silent winding.
stead of
dicator.
The name Meisselbach speaks for the highest quality in motor i bracing skill in work hip and the
best grade of materials. Machines built with Meisselbach motors are built to last. We make other Motors of

different capacities Our larger capacity Motors are made with cast iron frames.
We alsd manufacture other styles and sizes of Motors, Tone Arms, Sound Boxes, Sapphire Needles, and other parts.

Prompt delivery. Prices on application.

A.F.MEISSELBACH & BRO., - Newark, N.J.
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= THE NEWBIGGING LINE o

Dealers will be well ad-
vised to place orders for
cabinets ahead of require-
ments for the balance of
this year, as there is an
undoubted shortage of
skilled labor, and all man-
ufacturers are feeling it.
Remember these are war
times.

HEIGHT 48" WIDTH 5, PL ROLL
No. 43, FUMED OR EARLY ENGLISH i -
No. 44, BIRCH MAHOGANY

Newbigging Cabinet Co.

LIMITED

HAMILTON . ONTARIO

Player Roll and

Record Cabinets

for all makes of
Machines.

Write us about your

requirements.
No. 83, BDLDII OAK
Xo 81, MAHOGANY
FUMED OR MISSION No. 80, GO!.DII DAK
A fine | lum wm v; )», ed to fit No. 81, MA!
of No. 83, FUMED OR Missron
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MODEL E
$160

Our Universal Tone Arm

is just perfection, playing any make of disc records
without attachments, and we supply a jewel case
with permanent needles for every cut of record.

Besides all this there is more money to the dealer
in handling our lines than in any other, as it is a
straight factory to dealer proposition.

Get in touch with the

Newbigging
Cabinet Co., Limited

164-168 King St. West
HAMILTON - CANADA

(usIerAaE

“By George---You Have
A Winner - said one of the oldest

dealers in Canada after examining our machines,
and a common expression is, ‘Well, that is some
thing different.” These dealers know what they
are talking about, and any man with an open mind
will tell you the same alter seeing the goods.
Our Self Balancing Hood is a never ending pleasure,
so easy to lift and cannot fall, a great talking point
with a customer.

Our Electric Motor, with its self contained power,
allows the instrument to be sold in city or country
alike, regardless of electric current, and it is the
only absolutely even power for a phonograph.

8 usiconots

MODEL F
$175




HOPWOOD & CREW, LTD.

AUTUMN
PUBLICATIONS

“THEODORE & CO.”
The successful Gaiety Theatre production

Vocal Secore, 8/- net cash

“Mr. MANHATTAN”
The Prince of Wales' Theatre success

KI’IMC by HOWARD TALIO‘I and PHILIP BRAHAM,
v

Lyries, 6d. net cash, Selection
oWyt Songs, 1/6 net cash esch

A GREAT LONDON REVUE SUCCESS

“Back to Blighty”

SYDNEY BLOW and DOUGLAS HOARE.
Music hy PHILIP BRAHAM and HERBERT E. HAINES,

Produced for a continuous run at the
Oxford Music Hall, London

‘l‘l!l rou.ownm nomu ARE IN THE Pllll

Son, mpoy
The Piccad '] IM- (l‘hlhp Braham) .

My Prince (Herbert E. Haines) Miss Clarn Beck
The Bleep Walk (Philip l|n|l|um» Miss Clara Beck

A Girl for Bvery Season of the Year (Herbert E. I

The Ragtime Duchess (Philip Braham)

The Oircus Trot (Philip Braham)

ﬂl Four-Poster Bed ( Iullv Nr.lumn .
nmun Allvrhvrl 13

ec. Ohentrens
odgson

jame! (Herbert r Haines) : Harry Cole
Rip Ve wux s W (Philip Braham) 'n
Bvery Sort Imrl il'lulll Braham )
Selection A\"-ngnl by Herbert E, Haines),
Price ench net cash; selection 2/- net cash
M.0-T-H-E-R. (nmpm\wl lu THEODORE MORSE. Words by

HOWARD JOHN.
WHEN WE GA' om THE OLD HOME FIRES AGAIN,
Composed by STERNDALE BENNETT. Words by BERT

MOST WONDERFUL ALL. Composed by LAO SILESU.
Words b AI)RIAN ROSS,
THE I.AlnN [A-CHREE. Words and Music by LEWIS

AR
JUST A JACK OR TOMMY. Composed by IVOR NOVELLO.
Words by KATE HUGGINS,

MY HEART'S IN MY HOMBLAND, Oomposed by KENNE
RUSSELL, Words by ED. LOCOKTO)
Composed. by PERCY ELLIOTT. Words by

~ PIANOFORTE

DORIS INTERMEZZO. Composed by N \I’lbl h(l\ LAMBE|
HAPPY O Il C. \HI‘P\TFR
SIDE IY SIDE. wed L LGH. Invented
JAMES Hl\ﬁlli AN

election by ED. 8T, QUENTIN

A A NTI
LITTLE WOODEN lox.nn;:l ( uu’npua-d hy IERI IN MORGAN

Other Numbers which should always be hpt in Stock

KEEP THE HOME FIRES BURNING. Ivor Novello
WHEN THE GREAT DAY COMES, Ivor Novello
LADDIE IN KHAKI Ivor Novello
LOVE, HERE ll MY HEAR' Lao Silésu

LOVE, HERE I8 MY mt—mo Solo. Lao Silésu

MATE
WHEN YOU WORE A TULIP,

DREAMING, and all AROCHIBALD JOYGI 8 'ﬂml
PUBLISHED PRICE 1/8 NET

Pianoforte & Dance Album, No. 3, 1/- Net Cash

16 MORTIMER STREET, LONDON, W., ENG.
Canadian Agent
LEO FEIST, 134 W. 44th St., New York

Perey Flliott
Ketdlbey

~—
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ASCHERBERG —

Music by IVOR NOVELLO, PHILIP IIA.IAI and J. D. KERN,

Ly ol Selection,
8/- net cash. ~Separato Numbers and’ Nuu‘n I 8 0eh oneh wach

SIX NEW SONGS
God Bring You Home Again

(Jack Trelawny)
Some Day Your Voice Will Answer
(Wilfrid Virgo)
Fairy Revel (Herbert Oliver)
Come Back Some Day  (Ashur . Tate)

Iris (Gwynne Davies)
Tbe Lovelight in Your Eyes
(Charlwood Dunkley)

J. H. Larway

14 Wells Street, Oxford Street
LONDON, W., England

Publisher also of Piano Solos, Sonatinas, ete., by
Ernest Austin, Paul Ambroise, Maurice Telma, etc.

ete.
Selling Agents for Canada
THE ANGLO-CANADIAN MUSIC COMPANY,
144 Victoria Street, TORONTO

Six Selected Songs

Bd Lockton and Ronald
Sung by Miss Blanche Tomlin

Sunllnne anl

. Lockton and Claude B. Yearsley.
As »..n; by Miss Margot Tomlins in the Song-scena
“There's n long, long Trail'

The Trail that Leads to Home
o ........',’ﬂ;n."'&‘.‘.'.'.'."':v.'ﬁﬁf.' sa lm‘::: Trail.’
Come to Love Land

Lockton and Gerald Kahn.
ew u....mm Song by the Composer of *‘Happy
i Day

The Old Chimney Corner

Raymond Wallace and Claude B. Yearaley.
Sung with the greatest success by Mr. Denis O'Neil,

Little Brown Hands
Bung by Mr. Chas, Tree, Mr. Herbert Williams, and
other popular baritones.

! 23624

Wakley.

i WEST&CQ OXFORD ST, W

SoTin nsonwr " Wekiusco, ox.aopon
LONDON, ENGLAND

| | <
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Music and Musical Merchandise Section

CANADIAN MUSIC TRADES JOURNAL—DECEMBER, 1916

Music the Foundation of All Activities of the
Allied Trades

HEET wusic men, piano men, and talking waehin

men are too far apart,  This Journal has always ad

voeated a1 closer working relationship, and the need ol

it now hecomes wore apparent with the prosecution of
the **Music m the Home™ campaign all over this con
finent

The sheet wusic teade, the piano teade, the talking
aid allied teades. arve all dependent for their
very existence on the use of music, Their interests, while

machine

differing in detail, have mueh in common,  Now that
the signs of the times point to the whole trade

aihming
for itsell the position of importance and dignity it is
entitled to: now that there seems to e coming a real eo

operative effort to popularvize the idea of music in every
home—and Jots of itz now that a broader attitude to
ward this conntey s musical future s evident, s the
their
interests can be furthered by uniting in o welladiveeted,

time for all beanches of the industey 1o see where

steady effort 1o inerease the use of music and musieal in
striments in every corner of this vast country
Are Standard Song Prices to Advance?
ACHL visit you pay to your grocer or your buteher
there seems to be waiting for you the advice that
such-and-such is up in p

At every turn in purchas
ing houschold necessities one is faced with the rveality
of the inereased cost of living., Some of it is undoubtedly
unjustifinhle, and yet much of it is just one’s share of
“the price to pay ™" for war

For some years previous to August, 1914, costs had
heen steadily advancing.  Yet through all that, through
more than two years of war conditions, the  ublic has
paid practically nothing more for their musie.  And
rather strange to rvelate—the vetail pric
Canada has heen in proportion to  prices in - other

ol musie

countries, remarkably low, oespecially in comparison
with Great Britain

How mueh |
hy no mes

Jger prices can remain as they are is

tain., 1t is generally known how the

5
prices of paper, inks, printing, labor and transporta
tion have soared. W
The purchasing power of a dollar has fallen away down
It looks therefore as if some move in sheet music prices
were absolutely necessary. Just what it will he
the trade as individuals in their respeetive territories
will inangnrate an advance in prices, is not known,

At a recent meeting of the London, England, music
publishers it was agreed that the prices of all copy right
sheet music publications should he inereased by 1d. per
copy to the trade, and that retailers should charge 2d
extra per copy to their eustome This will give 1d.
per copy to both publishers and retailers to cover in
ereased war charges.

One dealer volunteered that the advance would be

and salavies have advaneed

7

r when

in the proportion of cent songs hecoming 40 conts,

with a corvesponding pereentage of advanee in western
ligures
Another sheet mnsic wan atfivmed that the disconnt

to the puhlie should be changed at onee 1o one-thivd off

whieh would make the G0cent number vetail at 40 cents
One Hyin the ointment ™ isc will the departmental
stores, who only vecently changed their vetail prices from

conts, be willing now 1o go the 40 comts !

A Christmas Question

FHI.‘ the fact that so few people think of sending music

for Christimas gifts, dealers and salesmen cannot
shunt all the  respousibility A\ gentleman of  the
Jonrnal's aequaintanee was making up Cthe Christinas
list ™ with his wite, and he suggested eertain music for
her heother, who was fond of musie, having played both
the piamo and pipe organ considerably

The suggestion was decmed a0 good  one by thy

“mistress of Christias oo

monies,”" and when men

tioned quite incidentally to some friends, they took it
ap as a fine idea, and indeed guite a novel one
But why novel ! Have the sheet musie dealers and

salesmen of wda allowed all the attention 1o e

dovected to hooks, gloves, silverware, and the usual list
of suggestions ! Does the absenee of sheet musie from
the articles given wean that it has been suggested time

and time again, but people simply won’t hear of the

stiggrostion

How would it do to ask

ach person who enters your
store betsooen Nov, and  Christimas— Haven't you a

friend who would appreciate two or three g
for his X gift "

pieves

Do ble-Header Opportunities
SHEET mvesie salesman in conversation with the
Jonenal vecectly said that the trade ino general
were not making the most of the opportunities afforded
hy the advertising of  talking wachine records. e
pointed ot that often dealers had o chanee to let go
a telling 18-pound shell in their business warfare, hut
through lack of planning only find a rvifle shot. or per
haps passed up the chanee alte

ether,

By that he meant that when special prominenee was
given any particular vecord seleetions the dealer shonld
nse every endeavor to make

that drive advance the sales
of the same titles in sheet music. He himsel? followed
all the lists of new vecords published in Canadian Musie
Trades Journal each wonth, and from them gatherved
some idea of what sheet music to push.  Every time a
certain record was featured he took advantage of the
ocension 1o feature the same sueeess in sheet  musie
form, therehy getting the extra advantage of a double
header,

It takes a keener oye to see one's own opportunities
than it takes to discover the mistakes of othe

N,
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House of Chappell

Established 1811

Music Will Bring Cheer to 1917

Land of the Long Ago ..

............. Lilian Ray

Love's Garden of Roses ............ Haydn Wood
Love's Valley ................... Dorothy Forster
Take Me to Flowerland with You. . . . Dorothy Forster

Any Place is Heaven if You are Near Me,

Sunshine and Cloud
My Little Red Rose

Wait

Hermann Lohr
.............. Hermann Lohr

.............. Hermann Lohr

........................ Guy D'Hardelot

E wish to convey the Season's Greet-

ings with sincere wishes for the com-
ing year, to every lady and gentle-

man in the Allied Trades,—may 1917 bring
Victory with lasting Peace.

"KEEP THE HOME-FIRES BURNING"

“Khaki” Songs

Pack All Your Troubles in Your Old Kit-Bag and

Smile, Smile, Smile

............. Felix Powell

“Blighty" (The Soldiers' Home Sweet Home),

R. P. Weston and Bert Lee

All the Boys in Khaki Get the Nice Girls,

Tom Mellor and Harry Gifford

Tim Rooney's at the Fightin' ......... Norah Flynn
'Till the Boys Come Home ......... .. Ivor Novello
Laddie in Khaki .................. .. Ivor Novello
Mon Soldat (My Soldier Lad) ....... Louis Payette

Chappell @ Co. Limited, 347 Yonge St, Toronto

LONDON

NEW YORK MELBOURNE

A D
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Making Novelties Profitable

DEALER in England has  written a  somewhat

lengthy article in Musical Opinion on the popular
izing of novelties.  Frouw this is taken the Tollowing
stggestion :

“How can the novelty be placed on a hetter paying
basis? By the use of a better method of distribution
and a rvevised system of publicity,  Let wme summarize
briefly the present state of affairs.  Composers offer
their work to the publisher and usually aceept payment
on o royalty hasis, The publisher prints a certain num
her of copies, distributes them with a lavish hand among
professionals, great and small, free of eharge, hat the
dealers ave practieally foreed to take them when ovder
ing thei
He, the dealer, places a few copies in the window and
appears to imagine that the public will be induced 1o
parchase by the attvaction of the title page.

stock on the oceasion of the traveller's visit

S this bears the nane of a very popular composer
it sometimes has the desived effect, but in the case of
other composers it is absurd o expect vesults, 11 the
first page of the music was shown in the window it
wonld be better than the title page, beenuse o small
seetion of the public would then be able to judge the
Celuss’ of the musie, but the great m
publisher and dealer want to attva
by hearing it played. Some dealers vrecogiize this, and
their assistants are preparved to p
customers wish to hear, but this is subject to thre draw
bawks: (10 Many of the eustomers do not like to ask
for the piece to he played over and then refuse to buy
it; (2) it
shop—it does not attract passers by : (3 only a very
fow assistants are capable of showing off a pieee to s
hest advantage, especially in the case of a song with an
independent accompaniment.

ority (which hoth

can only judg

ay over whatever the

iy reaches those who are actually in the

1t appears 1o me that there is hut one sure way of
making the public inte
are issued, and that is to give them the opportunity of
taking them into their own homes for a trial Don’t
stop reading, Mr. Dealer, I can imagine your disgnst
it you think I'm suggesting one of the worn out lending
systems, the possibilities of which you have exhansted
1 am acquainted with many varieties of letting out music
on hire, and 1 know the poor results. The “yearly sub.
seription” seheme: the “take four copies on approval,
paying for one and veturning three' seheme: the *“free
exchange within a week” scheme: are bt a few of the
unproductive and unsatisfactory methods of populariz
ing novelties,

todd in new publications as they

“1 helieve, however, that a well thought out plan
based on the following lines would prove successful.
Let the publishers give two or three copies free of each
novelty purchased by the dealer in place of sending
them to doubtful professionals and teachers Using
nent, let the dealer advertise
Loldly that any new piece of music i.e., novelty, hought
at his shop ean he changed as often as desired for the
charge of 3d. or 4d., provided that each picee is kept no
Jlonger than a week. The necessary showeards should
he provided hy the publishers as also the dating stamps,
reading :

these copies as a commenc

TRADES JOURNAL

A Sharp & Co
Phis can e exehanged B retiened with a week

From i

Chiarg

When selling & piece of mmsic the assistant should
stamp it on the Fack page, as most customers ohieet o
the titlepage heing distignred,  With hooksellers this
sehome has proved 1o he o finaneial sueeess and iF it

wars taken up holdly by the publishers and dealers ther
is no reason why it should not indaee the public to by

pew musie inomeh Targer quantities,”

The War Enlarges Place of the Ballad

BRITESH commentator on the current music issues

thus refers 1o hallads S the olden days when
hallads partly filled the place of the modern newspaper,
recording events of passing nterest, it wis the enstom
to follow up any important happening with a verse nar
pative, often enotgh set to wnsie in the form of a ballad
Prior to the present onthreak of war, amatory and 1
ligions hallads were numbered  among - the voculist 's
acknowledged stock-intrade s and, seeing that the wan
ix answerable for many vevivals, ean it be that it has

Deonght with it o veenrrence of the old order of hullad

ising ver at any peviod in owr national history did

the simple home ballad veign so universally as it does

to-day.  Hundreeds of ditties dealing with the peren
nially interesting theme have been issted sinee the war
commeneed : and. judging from the pablishers” novelty
pareels, it woukd seem that Tew signs ol any abatement

et

About the Xylophone
6 A LTHOUGH there are several different varieties ol
wood that ave entirg

are as yvet appa

voosatisfactory  for xylo
phones, ™ siid anexperienced musician, 1 oprefer rose
wood, cither the dark South Afviean wood, or the light
coloved but close geained  Honduras vosewood. 1t s

absolutely n ary that the wood he well seasoned to

produce a shavp, elear tone. With green wood such is
impossible,

“For general p

well, hut for playing on the stage o 2-ineh bar is hetter,”
Pla)

Size of Cymbals to Use
A PANDSMAN askea a leader what was the hest size
erash exvmbals to use for general work, and what
size Turkish exymibal 1o be played with pedal. e was
ANSWer “Ror general danee and  concert johhing
work the 1aineh is prefevable, as it is handy to carey
and gives a fairly good volume of tone For theatre
work and playing in large orchestras the 18-inch size
is better,
“For pedal eymbal 1 prefer the 12-ineh for dance and
coneert johbing, with a small size hass dram, The 12-
ineh size will give good results in a theatre or large

aying the 11 x 3¢ ineh bars do very

orchestra.””

Selecting the Violin Bow
A, TRUEBRIDGE says in the Australian Musical
News, that in selecting a how the following tests
should he applied: **Unserew the how till the hairs
parate, and test the spring of the stick, gently bending
it ontwards and inwards from the point with the left

8-
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Two novelties for the piano

Lauréce Vi)

By Louis Payette

Trotting Fox (Fox Tron)
By Percy Trepanier

Two songs with French and English words

“My Moonlight Maid”’

(Phrynette)
(Chansonnette)
A\ catchy number

“When You Loved Me”’

(Quand tu m'aimais)
(Waltz song)
An embroidery of rich harmonies

The latest French Patriotic Song

“Mon Petit Sergent”’

By Lormes & Payette
A\ great Eastern seller

Many Good French Songs for the 15c. trade
Write to-day for particulars
LOUIS PAYETTE
502 St. Catherine St. East
MONTREAL - CANADA

An Instantaneous Success!

“I'll Sing to You"

Aunswer to the famous Song,

“COME, SING TO ME."
Sung by Leading Vocalists

This beautiful song has all the charm of M.
Jack Thompson's other famcus songs, and forms
a most appealing answer to “'Come, Sing to Me."

It is certain to become as great a favorite

Published in 3 Keys
PRICE 60c.

Published by
Enoch & Sons, London, England
and
The Anglo-Canadian Music Co.
144 Victoria $t, TORONTO

PR 2 O
T s
i The Sragon z (ﬁrvvtmgu 3

MR. JOHN HANNA

(Manager Anglo-Canadian Music Co.)

THE CANADIAN MUSIC TRADES
JOURNAL
THE MUSICAL FRATERNITY
AND THE PUBLIC

COMPLIMENTS OF

ALBERT E. MacNUTT

WRITER OF
“We'll Never Let the Old Flag Fall,”
“By Order of the King,"

“I'll Not Forget You, Soldier Boy.”
“For I Have a Secret to Tell.”

“When the World Has Peace Again.” |

i&mwmawmmmﬂwj

Wishing Our Friends
and Patrons All
That They Wish
for Themselves and

A Most
Merry Christmas
and the
Happiest and Most
Prosperous of
New Years

SAM FOX PUB. CO.
Cleveland
Eulugfan Rrpmem.nva

osworth & Co.

e R g e e e
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SUCCESSFUL
—SONGS —

“SAILORS OF THE KING”
By Theo. Bonheur
Keys C, D, F.
“PLL SING TO YOU.” By Jack Thompson
Keys of C, Eb, F

“THE HOME BELLS ARE RINGING”
By lIvor Novello
Keys of Eb, F and G.

“YALE” (Farewell). By Kennedy Russell
Keys of F, Gb, Ab, Bb

“SOME DAY YOUR VOICE WILL
ANSWER.” By Wilfrid Virgo
Keys of Db, F and G

“FARE YE WELL MY BONNIE LASSIE”
By Jack Thompson
Keys of G, Ab and Bb.

“TILL DADDY COMES HOME”
By Cynthia Bishop
Keys of Eb, F and G.

“CARRY ON.” By Elsa Maxwell
Keys of D, E and F

“ROSEBUD.” By Frederick Drummond
Keys of C, Db, Eb, F and G.

“GANG AWA’' BONNIE LASSIE”
By Fred Gibson
Keys of G and A

PIANO SOLOS
Apple Blossoms . . .Lacoste
Rosemary R -
Liebesgruss ...........cooo0vee. Bellairs
Romance du Soir . . .. ++..... Marchetti
Adoration . ......... sassaiey R
Chanson d’Amour ............ Ambroise
S eP e B e | Hitz
REURM . .+ 540570 55430 a8 Douste

We have a large and complete stock of
piano, violin and piano and organ music.
(,ulaloguen and lists on request.

Anglo Canadian Music Co.
IM Vlctorla St., 'l‘oront.ohml

Sole Agents for
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co.,
J H l..nrvuy, and other Houses.

TRADES JOURNAL

had. Next, serew to normal playing tension and plas
ing the point upon a table, press downwards upon the
el with the vight forefinger, seeing that the hend 1o
wards the bair is sufficiently resistant and equally dis
tributed thironghout the Tength of the sty k. Nest apply
slight prossure From side to side, to se that the “give™
ix not excessive.  The bow should now be s rewed 1o
about twiee the normal tension and held at arm’s length

at eve Jovel, in order that any tendency 1o Warp may I

The badanee of the bow should also b determined
by holding vertically in the vight hand and weighing the
top of the stick. 11 oo heavy, a ndeney to overbalaned
will quickly be felt. A good how will cost any thing from

ane to twelve giineas,”

A Correction
I the trade anmonneenent of Messes, Enoch & Sons
on piige G4 of last issie, the priee of dack Thompson’s

aiecess, 10 Sing to You." was marked 60 conts net
This was in ervor, Tor of conrse members of the tread
know that this song is not “net,” bt sithjeet 1o the

usttal diseount

Ascherberg Music—Canadian Troops Popular-
ize Song in England

An English musieal evitie makes these v marks about
the reeent Aseherberg, Hopwood & Crew publications

COne of 1he choieest examples of its Kind is Kennedy
Russell’s * My heart’s inomy Homeland.” 1o which Ed
ward Lockton furnishes the words,  Another very tuk
ing homeland ditty s AT 1 hrend s When Daddy
comes Home again.’ Ivor Novello, who has contributed
Jiherally to the store of popular class songs, provides yet
another capital number in The Garden of England,’
foatured in the Alhmubra revae, “The Bing Boys are
Hore”

A braee of delightfully coneeived essays Most
wonderful of all’ and *Shadows on the wall™—bears the
signature of Lao Nilésu, Adrvian Ross has supplied the
Ivvies.  Unpretentions. yet not by any means devoid of
cotional strength, is Noel Johnson’s *Dear loving
heart.” The voenlist with o predilection for expressive
miniatures will devive pleasure from *Dear loving he: art. f
Despite its rather unwieldy  title, Percy  Wen
“When you wore a tulip and 1 wore a hig red rose
alveady attained popularity in ¢ ‘anada, the song having
heen hronght to this country by the Canadian troops It
has @ sprightly gait. and onee heard it lingers in the

has

MEmory

cor L Sterndale Bennett strikes again the popu
larly prevailing note in his healthful, martial - ditty,
CWhen we gather round the old home-fives n' An
is Theo

appealing voeal solo, spontaneous and sinee
dore Morse's * Mother—a word that means the world to
ks P48

Regarding the pisno pieces he says: “Quite an en
tertaining produetion is the Se Jeetion from the musical
play. * My Manhattan® for the planning of which Clif
Ford Conrtney Tas been held responsible. - About a dozen
pxeerpts are herein made use of. the whole heing knit
together in exeeedingly skiltul fashion.  Fdward St

Quentin offers tempting hill of fare in *Navyland,”
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comprising an admivably chosen miseellany of dack Tar's  they have been singled out for reproduction on talking

favorite melodies,  The many copyright nwmbers in- machin records. M, |

mis Payette of

L}

cluded in this selection add greatly 1o its worth publisher of all the foregoing numbers Hour®" 1

Founded on welodies from the popular  wisiceal great
play is the waltz *Toto aptly arvanged by Bevtram

of its ¢

Lostrang AL Greenhalgh's *Side by Side rtakes Gordon  \ Thompson's  successiul NOng. hien
of the style of a twostep, Invented by James ¥ innigan, — Your Boy Comes Back 1o You,™ has heen given a Freneh

this danee novelty has found aceeptanee in many ball  setting with words by R, Brisson, under the title

with an
hearts o
a large

rooms throughont the country, A seleetion from the sie Quand il Reviendra chez nons.”  Two new e

songs by
cosstul musical play *Theodore & Co.* has boen arranged  this composer are, * Home Sweet Home for You We'
by L daxon. A the most popular mumbers have n o Fighti with words by Capt. Joe Lawson  of th
drawn upon and the arvangement has boen carvied out 204th Battalion and “We'll Eat Eggs at Home on
a most effective manmer withowt waking undne o Faster Morning.”" Al three ave issned by
mands upon the teehuigue of the plaver, ™ Publishing Co

i
|||‘n\l' o
Othe

Thompson

West & Co. New Issues

e e bt ot Vow Wost & o toion. | JOSEPH WILLIAMS  Lad,

England, will inelude the following: **Green Ficlds of
England,™ €M, Port: “Love's Call.” 1. Austin e N Ch l w k

bert When the v Come Marvehing Home,™ Chas ew ora or s
Lovd: The Grewt Reveille,” Anpie Macdonald: * |

Would Like to FIy with Yo" Avehic Raveraft Ty LES CLOCHES DE CORNEVILLE
Old Flag,™ Syduney 1°. B, Smith Watelhman, What of

(The Bells of Corneville)
the Night ™ Charles Matthows: **Sons of Britain. John " f Rober u‘“ iette s Celebratod Comie Opora

Glover: **The North Sen Ground,” M. Bell: > Khaki Phis Chmcnts. Vamabe s A '"f"l‘,*. b 3 I
and Blue,"™ 00 W, Hollamd Dear Little Harhouy witeth e amitind
Lights."* A, L. Tall: *doek's Girls," €. Walker James i
“The Somg of Harold Harfager.™ G, K. Ellyatt; *The Wigh (O Pl o

Pitel is regquired

Night Yon Told Me You Would Car Max Hedley Voeal Score (complete), net cash, 3s. 6d; Choruses only, net cash,
Healey 1s. 6d.; Words only. pn 100, bs.

. I'ROM THE BAVARIAN HIGHLANDS
Latest French Productions by Louis Payette u mgs (N ALH, with Aecompaniment for Piano ar

o heen urranged

Bellx
piteh

‘L " Valse, although just imtroduced, is woing

v v mitated from Bavarion Volkstieder wid Schnadahupflor
well baving passed the 3000 sales mark in Montreal Music composed by EDWARD BLGAR
alone. 1t is o catehy danes number, and easy 1o play 1. The Dance (Somnnbichl
. . . g 1 False Love (Wumbor
Protting Fox™" fox-trot is heing made nse of by lead Lullaby 1y Huy
) 1. Aspiration (el
g danee teachers in the Provinee of Quehe n the Alm (Hoch \lp
" U L Tei \lm
My Moonlight Maid Plirynette s an casy The Matiios (T

ershieh
ankt Anton

. Old Notation, complete, 3s. met; Tonic Sol-fa, 1s. net; Full
chamson de genre, ™ which takes hecanse of its pnlar Orchestral Parts can be had on hire

and atteaetive chorus Wihen You Loved Me™ o waltz FIVE SONGS

song. the piano arvangenment of which makes a goml Wi i Sk e 7

Words from Enghind’s Helieon )
effect when played by the violin A exeellent seller in Music by ERNEST WALKER. op 1
: o | The Shepherd's Consort Love the only Price of Love
Eastern Canada is o sentimental patriotic song lon Damelvs’ Song to his Dia- | Wodenfride's Hong in Praise
. . oF . nis f A

Petit Sergent.” whieh gives promise of ontshining its i A Sweet Pastoral, "

publisher’s expectations Complete Vocal Score, 4s. net

danee pumber. has a welody which gives a charming

separate Voice Parts, 6s. each, net

DOWN AMONG THE DEAD MEN

U LN T An.\nud by IVAUOHAN WILLIAMS.
ce 2d. net

SIX SONGS FROM SHAKBSPEARE

O ’ an By GEOFFREY SHAW
ule]an S eman S "Whiah shall he have nar Billd ke door An yon

i \ n

— When icicles hang by the wall (“fove’s lalor Tont TR

ptisfied inoevery way ot oo Over hill, dale (Midsummer night's dream \

\

)

The merit of these songs is confirmed by the faet that

Established 1852 Call Telephone M. 554

We live s most complote s I” Yo spotted snakes | Midtmmer wight's dre

. Wood, and Brass Tnstruments H , Jolly Rob. Twellth night Ty

iuo B full stock of Shoot  Misis n that T was and a little tiny boy (“Twelith P

ou’t forget, too, our expert wpairing Complete 1s. net; separate Nos, 1, 2, 4, b and 6, 4d. net each:
No.

3, 2d. net
(:HAS l AVAl l EF Orchestral Score and Parts for small Orchestra may be had on.hire

] L i JOSEPH WILLIAMS LTD. BO
35 St. Lawrence Blvd. Montreal 32 Great Portland St., London W, England , Hi
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“y 3 21 Trotting Fe By  Porey repanivr Louis  Paye
One Fleeting Hour . S i i T s -
e ) W10, Love's Sacrifice.’ Written b Words
1t is gencrally admitted that in One Fleeting ot Musie by H. A Loigh Herbert Alfred fun
54 A 161, Mows s Foothall Fighters ) ]
Hour"" the Sam Fox Publishing Co. have o song With 0 Leieh Winnipes, Man ' o |
great future,  This is considered one of the Rest SONES  Ward® oo Muet Clirtowond Hewe.” W
of its class on the market, A beautiful, melodious song

with an attractive theme, it has become dear to the
hearts of the Canadian people and dealers are alizing
a large sale on this mumber.  And the song is yet inits
infaney. 1t is predieted that = One Fleeting Hour"" will
prove one of the higgest selling hallads ever published

Other numbers published by the Sam Fox Publishing
Co.. Cleveland, Ohio, which are selling unusually well
My Dreams,”” “Only a Year Ago,"”" “The Prayer
“1'm A-longin’ Fo You," and **Sunset Land™

Kummer

Words by Willian
P Limited, T

jan song). and among recent instramental num- oo, Gut
v = L - I8 U Music by ¥, M
Simplicity," which is hailed as “*Jdust a it Burt, ¢,
S 3 i S 0 o Might B
AL s Sparklets,” Tulips Dance of the  wo Wi e e ' :
Raindrops,”” and **Sunset Land™ (Hawaiian Reverie b O A e R
Bertin
L) wisie )
Gra, M & Company. Limited ont
NEW MUSIC ez | - e
at Ottawa
Hureah! 1 hy Mar M
vet Callnghun_ Nicolle
12197 Diletante ooy vkl
Que ‘
Vo
M
- Wt Our Kiges wt How
¥ i nd Munn and ¢ A}
Vs
I and " v il Music b, Frauk O
Madder by i O. Madden, Toronto

ONE. FLEETING HOUR.

Song by DOROTHY LEE. 5 keyvs Colossul suecess

A PASSING SERENADE.

Intermezzo by PROVINSKY. s net. Playel at the Promenades

TENDER APPEAL.

Intermezzo by F. BYFORD. I net. A great favorite

’ .

Hemy's Pianoforte Tutor.
THE MOST THOROUGH AND UP-TO-DATE EDITION
Vastly Improved. With all the merits of the Original.
Steadily increasing Sales. Liberal Trade Terms.

To e TrabE.—We shall be grateful if in all cases of Dealers receiving answers from Collectors thut works of ours wre
RP. or “‘Out of Stock’* they would Kindly send ux these answers to be  verified,

Publishers of the Four G Piano ) hods
BOSWORTH & CO,, | heringern s of (b e T Moom’s Firt Principlen

: Jor «
8, Heddon Street, Regent Street, London W., England |  Ward’s Progressive and Wickins’ Rapid Method. 26 uet ench.
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PELPLLLPLIOIIOIOCY

HE management, travellers
and inside staff of Whaley,
Royce & Co., Ltd., take this oppor
tunity of thanking their many busi
ness friends for their tangible ex-
pressions of Good Will during
1916—and to express their hope
that next year will be for them the
happiest and most successful yet.
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Runs Win The Ball Game

Sales make the money. Many dealers in every province of Canada
are scoring big with WHALEY-ROYCE music and small goods, be-

cause we push hard on the big sellers.

WHALEY-ROYCE goods are turnover stock—not stickers. The
recent Dominion-wide advertising campaign giving the Canadian
people facts about our position, won after 28 years' experience as
manufacturers of all kinds of band instruments, has carried the name
of WHALEY-ROYCE into every section of this country, and linked
it up with guaranteed superior quality.

Isn't that a name that can put more capital into your business for
next year?

Everybody's time is limited. Send all your orders to us—your daily
shorts in music and music books—get everything in one shipment,
thus saving time, worry, and money,

WHALEY,ROYCE @ CO.,Limited

Contractors to the British and Canadian Governments

WINNIPEG, Man.

TORONTO, Ont.
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Sheet Music News Briefs we pereeive the impereeptibly Here is a world beyond

The Austen Music House of North Battletord, Sask our own: # world where wars are unknown, wherein

LIS ¢ B L B . s ® N . . . . o

has shown considerable enterprise in opening another people move in Missful ignorance of hatred. in abstra

tore at 227 22nd St. East, Saskatoon The Seskatoon 1100. 8Y mbolism.  Here we see beauty and grandenr in
store @ el sl L gl 0 b # ’ - : i . ; =

dore is known as The Austen Music Supply Honse the trivial ~\-'nlx“\\hul| wenve the .\\(ml‘ul |'.Iu| .\' T

Mr. H. V. Attfield, who has had a sheet music de The xul.ltp "Umln'lal_llg t e i u‘nn -"I.‘l

partwent in Reid's Art Store Ottawn has pemovind 1o named The  Tamb, Infam Joy A

day exper
heen sev
i e the ng. and “Npring.”

new premises at 108 Bank St.. doing business under the : \LI I'“l‘l P lli- > » |

* i the new loea eeil Moon's * Rose Petals’ is a melodious love song

name The Popular Music Stor o ]

# N " : : and it s up to an effective climax. Another love
Mr. Attficld has splendid facilities for displaying " _ ' - A
Bl Bo: GRS e l ditty, ling knowledge of voeal color and effeet, is

M e, William J. Roberts of Chappell & Co, Ltd,, To- May 1, Brahe's “There’s a Whisper in the Air.” Vocal
ronto, has returned from a few days’ visit in New York. ists who love to hear the great In-m-t. of nature beat and
\\'hil-'- there Mr. Roberts was a gm.'s\ at a dinner held by who would actually s ”""“"""'I{ pulse, must not
the greater New York Music Publishers’ and Dealers’ overlook Lois Barke At the End of the Lane

Association in the Tmperial Hotel. and heard Dr. Frank
Crane's leeture on *Ghosts.”

A Promi;iné Boosey Number

According to a despateh from London: **Under the Francis Dorel, who wrote such popular high-cla
Prading with the Enemy Amendment Aet, 1916, the pubers as *When My Ships Come Sailing Hon
sale took place vecently of 2485 ordinary shaves of £10 “Phe Garden of Your Heart,”” and **Love Bells,”" any
each and 2500 five per cent. non-eumulative prefer-  of W hich it would seem would be sufficient to allow

< 1o rest on his laurels, seems to have outshon

enee shares of €10 each and €50 dehentures of €100 each
in the firm of C. G. Roder, Ltd.. musie printers.  The in his latest composition, ** Calling Me Home to
business was acquived by Messes. Lowe & Brydone, the Recently this. his latest number, was annouy 1
well-known musie printers, who are to he congratulated 1o professional and semi-professional  convert sin .
on the enterprise, at the sum of £40.000 and £4,050 for  with a vesult that G. L. King. of the professional de
the debentures.”” partment of Boosey & Co.. had a very heavy mail con
Word also comes from England that, under instrue-  taining requests for it.
tion from the Publie Trustee under the Trading with There is hardly any doubt that “Calling Me Hom
the Enemy Amendment Aet, 1916, ** there were recently 1o You'’ will have as large a sale as did Mr, Dorel’s most
put up for sale 15500 shares of one pound each, fully popular work, and there ave many enthusiastic admirers
paid, the property of My, Wilhelm Strecker, in Messrs, of his sovgs who freely predict an even lorger sale
Aungener, Ltd., the well-known music publishers,  The s ———————
sale developed on unexpeeted Iin«-ns and slml:vn were dis- Novelties From ]oaeph Williams, Ltd.
posed of in holdings of varions sizes at prices varying
from 8s. 3d. to 16s. 6d. per share.  Unlike the Bechstein
sale, the anetion attracted little attention among the

The following novelties are to hand from the House
of Joseph Williams, Ltd., London:
o o I,i'l!.- Love Song.’’ by York Bowen; ** Dream-
lund.”” a snite of six easy pieces for the pianoforte, by
. Percival Driver (A Ghost Story, Day-Dreams, The
Successful Enoch Publications. Little Lead Soldier, The Monkey Man, Chatterbox. and
Sleepy-Head ) : a hook of **Five songs from England’s
Enoeh & Sons (Toronto, The Anglo-Canadian Music Co.) Helicon,” composed for four solo voices, hy Ernest
are rapidly forging into the front line of good sellers, Walker (The Shepherds’ Consort, Damelns’ Song to His
“Carry On,"" by Elsa Maxwell, when first introduced  Diaphenia, Love the Only Price of Love, Wodenfride's
to the Canadian market, lost part of its appeal. as the Song in praise of Amargana, and A Sweet Pastoral)
expression “*Carry On'™ was not understood, hat now A book of six choral songs from Elgar's ** Bavarian
that almost cvery letter from the front containg the ex- ‘.]illlﬂulnlu"f'l‘llv Dance, False Love, Lullaby, Aspira-
pression, and it has hecome well known in Canada, the tion, On the Alm, and The Marksmen—a concert version
sterling merit of the song is commending it to the atten-  of “Les Cloches de Corneville (The Bells of Corne
tion of our singers. ville), comie opera, by Robert Planquette, arvanged by
Jack Thompson has struck a happy vein in his song  David J. Thomas: “The Baron of Brackley,”” a Scotch
“Rare Ye Well, My Bonnie Lassie.'” The direct sim-  horder ballad for chorus and orchestra, by William
Henry Bell; x Shakespeare Songs,”" for chorns and
piano, by Geoffrey Shaw; “Three Elizabethan Songs,"”’

Several songs issued by the well-known  house of

plicity of the song commends it 1o the vocalist and the

introduetion of ** Auld Lang Syne’ in the vefrain makes
a splendid slimax, for mixed voices, by R. Vanghan Williams:

“The Home Bells Are Ringing'' is another example In the Berners’ Edition there are York Bowen's
of Tvor Novello at his best, and in *“1'll Sing To You,” “Curiosity Suite,”" op. 42, Bernhard Wolff's ** Twenty
Short Studies,” op. 191, *“Magic of the Woods,™ three
dream, pictures, for the piano, hy Florian Paseal
“Theme, with 8 Short Variations,' also by Paseal,
Bach’s *“15 three-parts inventions,”" edited by Stewart
Macpherson, and “Progressive  Studies.” n;ndp i
(Advaneed Book 1.0 piano music

Jack Thompson has given us a song whieh is said to be
n better than his famous **Come Sing To Me.””

Referring to some Enoch numbers, London Musical
Opinion says:—**Landon Ronald’s ‘Four Songs of In
noeenee’ are settings of poetical fragments by William
Blake. And it is in rending such imaginative essays that
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Heard Around Chappell Headquarters

he well-known coneert soprano, Flora Melvor Craig
made quite a hit in Ottawa with that quaint composi
tion The Floval Do

Chappell Katie Moss

The music of this is founded on an ald Cornish air
Land of the Long Ago.” by Lillian Ray

The Sunshine of Your Smile

poser o
IS NOW I @reat reguest
hy dealers

The numbers seleeted for use at the Tenth |
Edmouton, hilled tor May 22, 2
‘Love is Meant to Make us Glad,” duet In Edward Ger
man, and “Dream Ships,"" In Waddington Cooke, hotl
Chappell issies

stival in

24 of next year, an

Pack AN Your Troubles in Your Old Kit Dag. and
Smile, Swile, Smile vas introduesd New York into
Her Soldier 1oy

Messes, Chappell & o

the recent Selinly rroproduction

and made a territic hig

publishers, say this phil noving

satisfactorily all over
A work of enterprise in

vatering 1o the demand of

movie players for the musi

al compositions o dosepl

Carl Breil, Messes. Chuppell & 4

have phishio
lection from 1y msic of Griffih's
crance,” for pi, the mumber having been sel
by its compose his orchestra wusie, illusteating
the above film pla Chappell & Co. will shortly pruablisl

i ook of orehestry

el piano wmovie wsic 10 th
Birth of a Nation.”" by the san COmpose)

Famons

TRADES JOURNAL

Oh! You Haunting Waliz dosong arvangement of
Sphinx " waltz. 1t s published in threee keys and
also in Freneh text only.  This new edition features o
striking pictuve title-page. which is a sketeh snggested
by the eelebrated painting of the Prima Donna by R
Pannett
Fhe following list of songs has been made up by
Chappell & Co., from the re-orders they have had from
dealers, showing that they are present-day sellers™
Wait.™" Guy I'Hardelot; **Take Me To Flowerland
With You,™ Darothy Forster; **Sunshine and ( lond,™
Hevmanm Lobe: My Little Red Rose.” Hermann Lok
God's Love,” Ward-Stephens ; *“The Light of The Sun
st Glow, (Evensong)."" Easthope Martin: ** When Lif:
Was Al a Song.” Baron Aliotti; “Oh! You Haunting
Waltz, (Sphinx "rancis Popy ; ** Amaryllis Waltz,®
Armnd  Veesey The Waltz We Love"  Armand
Veesey Clinging Avins,”" Lounis Colmans Evensong
Wal Easthope Martin Syhil Fox Trot,"" Vietor

Jacohi My Soldier Lad™ (Mon Soldat
1

Lonis Pay
Pack A Your Troubles in Your Old Kit Bag and
Nuile, Smile,™ Felix Powell Tim Rooney s at
" Novah Flynn Al the Boys in Khaki
et the Niee Girls,” Tom Mellor and Harey Gifford
Blighty." R, P, Weston and Bert Lo

Re *new issnes,™ ( happell & Co. state that
g the

he Fightin

dur
past three months we have endeavored 1o limit
el and therefore only the pick of new publications
have heen sent ont

SUSSINg
the text
understa
The sing
the stud
attention
ment of
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The enrrent set will consist of som: “Qu
Messes, Chappell & Co. have issued ionew edition of ve nimhers, ™ are el
wit: ‘H
Nursery
in pian
Ride.”

rate co

The most intimate and appealing Ballad of many years : e

shility

Calling Me Home To You =

By FRANCIS DOREL

Composer of “WHEN MY SHIPS COME SAILING HOME"; “THE GARDEN
OF YOUR HEART"; “LOVE BELLS"; ete.

him one of our foremost Song Writers.

. the popularity of which proclaims | Imrnlw

;'.;.Ill.‘ ¢
“Calling Me Home To You’ o i
cannot fail to win its way into the hearts o

f the big song-loving public, for it has a \""""»;
melody of intrinsic beauty yet simple and understandable of the people. P

1
You WILL have demands for this Song—MR. DEALER—
BE PROGRESSIVE and anticipate them— ‘ T,l‘l,:.w::,li
WHILE THE PRICE IS ADVANTAGEOUS §

entrag

BOOSEY & COMPANY, ":x%~=TORONTO | f| '

Yonge St. i ing 1il
9 East 17th Street, New York, and London, England ding t

Miano

An

T — Larwa
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Bosworth & Co.'s Music

“Phe human aspeet of the words alone of Dorothy
Lee's *One Fleeting Hour’ makes the song worth pos
sessing.  And the music faithfully reflocts the virit of
the text. BEverything about the song is natural and
understandable—not anything far-fetehed or artificial
The singer who ean do justice to a sy mpatheie hallad of
the studiously simple type will thank us for drawing
attention to *One Fleeting Hour.” ™ This ix the state
ment of a critie in Britain who adds this about the re
cent pianoforte music issucd by Bosworth & Co.:

SF. G Byford's intermezzo Fiziea," discloses nany
fascinating phrases, all woven together with skill, and
constituting a satisfactory whole We notice that a
third dition of the solo has already heen called for, a
fact which of itself alone proves the wenerally attr
tive nature of the music. From the same composer we
wot an ably written mareh “SCheerily Tomeward,” the
hriskness of which combined with its prevailing spon
taneity will help to win for it widespread  popularity
Marches arve always diffieult to write on acconnt of the
vostricted form: and it is to the present comp ser's
wredit that he has suceessfully overcome that dif moulty

“Phe impress of a musicianly hand i« manilest on
every page of Henri Dubois’ ‘Remembran S rowmanee
as simple as it is ple sing. 8. B Thorpe’ *Meditation’
has heen founded for the most part on Russian themes
which have heen handled with taste and judgment

“Quite a big hudget of Laurence Sturdy’s writings
are embraced in the pareel of novelties hefore us. to
wit: ‘Holiday Times' (suite of six sketches) *Farly
Nursery Days’ (twelve elementary solos for heginners
in pianoforte playing). ‘Day Dreams’ and ‘Morning
Ride.” The two last named solos are issned under sepa
vate covers. Taking into consideration the composer’s
Jimited eanvas. these tiny  sketches show  remarkable
shility, possessing hoth musieal and edueational intere
Vietor Durand’s intermezzo *Fiveflies," cannot be said
to lack in eertain clements of loveable lmmor and win

sotne gaiety,

]. H. Larway Publications

oy garden sings a bivd,” Ceeil Banmer, hased
on a dainty Iyreie of B, Teschemacher’s, the metrienl
Charm and sweetness of which has been transmuted into
o melodic setting hy this able composer.  Vocalists ca
pable of rendering it with the delieacy and finish it
regqui
appreciation of their hearers SPveaming of You,"
Aubrey Armstrong, is a tender. little dream song, with
# toneh of sadness in the lines
saming of you, and it seems | hear yon calling.

Calling to me as yon did long ago™

the melody in 374 rhythm of plaintive simplicity, quite in
accord with the requirements of the text, Two new
entr'aetes appear, © Where's the Sergeant?” Sydney
Baldock, and ““The Ring Master’s Daughter,”” H. S
Pepper. both piquant examples of their class with a tak-
ing lilt and attractiveness that will set many heads nod-
ding to their merey rhythm this coming season.—(The
Pianomaker ).

Anglo-Canadian Music Co. ave Canadian agents for
Larway publications,

w will have no diffienlty in securing the warm
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Among the Newer lssues.

Messrs, Bnoch & Sons, London, are issuing *The
Orphée Edition™ of the classies, heing a new collection
of works of the great masters,  Revised by M. Mosz
kowski, (i, Eneseo. €. Galeotti, and other authorities.
The preliminary st contains piano solos of  DBach,
Seethoven, Chopin, Czerny, Schumann, and others Other
works ave in the press Four Charming Suites,”” by
Pierre Lescant ave bheing featured by Edwin Ashdown,
Ltd.. London, under the titles, **Shadow  Pictures,”
Qeenes Pittoresques,” * Indian Seenes.”" and “*In Ar-

cady

At the recent 165th Acadian concert in the Tmperial
Theatre, 8t Jolm, a quartet vendered *When the World
Has Pesee Again.” the latest musical suecess of Mr, A.
B MeNutt, of Moneton, 1omade o decided hit and an
omcore was demanded, Me. MeNutt is o former St. John
man and his several compositions are very popular in
that ¢t

Two songs. by the well-known writees, Frank Mad

den and Jules Brazil, that have hecome extremely popu
lar sinee they were intraduecd. are =11 Come Back To
You.'* and ““The Trish Laddies To the War have Gone,"’
The former is the regimental song of the 2015t Battalion,
as of the regi
ment. *The Trish Laddies™ was given a good introdue
tion by Col. Lennox's vegiment of Canadian Irish
Anglo-Canadian Music Co.are Canadian agents for

and was made a special feature by mem!

all the above publications

New Music
(Continued From Page 69.)
(Danee). By Arthur N, Gre
Ly

2233 Baby are You Now by Gus
Knhn.  Musie by Mstyne g
1. Other Eyes Words and Music By Clare Ku v
Heware of Pink Pajiowns, Lyeie by Sam M. Lewis and
foe Young Musie by Jean Schwarte o
210 O Last Good-Nyy Words and musie by Mary Bucker

Noaddie. Kiddli, add'v Koo lar SMam M. Lawis
Musi “ Mayor
Bweit Magdorly Words anil Molods by Hurry
o 4 17 Mty I tinodfellow
41 d by
Music
i “
New Victor Records For January.
Continued From Page 38.)
verne— Wilts Caprice (Henton.)  (Saxophone Solo—with Con
Wi Band [ Hentom
n—Rpantish Vilse ( Moskowita? (Combalom Salo, Tosep)
rgenting Pane Com)d Solo) Moskowite Toseph
M it ¥
18158 Swoet " Hewr M ' rom Lurline’ ") ( Walluee
tuinFlute ol Fei
Bongk out Word No,  10—*"Hops  Mendelssohn )
7 Violn-Collo-dtary)  Vonction Trio
18175 Ser e Napoletuns  (Sgambati)  (Vielin - Solo) Maximiliar
Andante from Second Coneert (de Beriot) (Vielin 8ole) Samue
[

Trampeter March (M. L. Lake). Conway's Band
Taveh (1. 8. Zoweenik),  Conway's Ban
n—Part

Par Sullivan) Now Give 1
A Maiden

—T'm_Called 1,
When T Was n Lad

ren Cheers

1o § .
le Buttercup’'—
Vietor Coneert

vt (1. (Sullivan) Fuir Moon''—‘Un
ing''—""Refrain, Audacious Tar''—

etor Concert Orchestrs.

ques ) (Debussy)  (Pianoforte

o

Behendel

(Achilles  Alpheraky) (Piunoforte  Solo)

wlius L. Schendel

18198 Goose in the Bog—Medley of Irish .liﬁu (Accordion) Bolo. (1)
“iGeese in the Bog.'' (2) ‘‘Colairne.  (3) ''Trip to the

ﬂuung-." John J, Kimmel,
Stack of lth?'—lsdlny of Irish Reels (Accordion Solo). (1)
“‘Btack of Barley,'’ “'Black-Berry  Blossoms,'"  (8)

A 2)
““Green Fields of 'Amuriru." John 1. Kimmel
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1164 Pustorul D (from - Nell Gywyn
W s B
Mevrymukers' Dance (from *‘Nell Gwyn'') (Bdward Gorman)

Conway's Ban
12 INCH
8O0 Poer Gyt Suite—tant 1 Morning' ' (Grieg)
Talian Band
Peor Gyt Ruite—Pars 11
Vessella's Italinn Band,
VOCAL RECORDS
10-INCH
18178 Night Hymn ot Sea (Mes. Hemans Goving Thomas) . Eleie Bake
Fredorich Wheel
Dresms  (Strelosk) Povm b Baurones Porteous Froderick
Wil

Edward German).  Con

Vessella's

The Deuth of  Ase Girivg

15048 O Countrey Fiddler -t the Tolophone, ¢ ev Kows Taggurt
Ol Country Fiddlor on Asteonomy.  Ch Ross = v
Life's Twilight  (Katherine Ward Oley  Speaks hort
Murphy
Wien the Roses Bloom (*'In the Time of Roses’) (Reichardt)
p aee, by Fraucis Lapiting).  Lambert Murphy
No. 2. (1) Threo Little Kittons,
(3) Jdohu Smith, (4) Willy Winkbe (from
Mother Guose  Melodies Elisabeth  Coalidge)
Kitty Cheatham
Ouee w Little Shophord Maiden (Old Freneh Folk Song, 11 stait
une rgere’ ) iy Cheatham
43005 o by MeCormack Sings o Song (Jerome-Gostz-Sehwariz)
Noru Huyos
Hieki Hoy (Stanloy Muvphy-Lowis ¥ Muir). Nors Buye

45100

12.INCH
15600 Nnoure Robert J. Wildhaok.
Bnoczes !
Teaching—Part 1, (1) What
) Rocka-bye Baby, ( Hear the
s 1o high o ot
do, " (5) I netation, (6) Lullaby (No. 6
Cougdon's  Musie Primer No. 1) lizabeth
'
ongs wand Exercises 1
i (8 3
on. 1, 2 W ‘ Cong
Elizabeth W er
sleyun Coll ‘Come Raise the
ar Cay-ugas Waters'
Fuir Hurvard' -
(Humilton)—Rutgers  College
Male Choruy,

W80 Almin Mater Songs
N

On
A Ma
k

4
) —Dartmouth
Boola'" (Hirsh). Vietor

RED lllAL l'lﬂﬂlnl

S8650 Buucl Bortrand-Jean Faure).  Envico Caruso, Tenor.
"

74400 Rigolet ‘aro nome  (Deavost Nume In Twalian,  (Verdi)
\ prano.

74500 La n (The 0o (Spanish  Ballad) In  Spanish.
(Alvares) # Galli-Curel, Soprano.

88560 The Holy City. . E. Weatherly Stephen Adams),  Geraldine

T

(Heine-R, Schumann), Johanna

Hymn of Praise (Mendelssobn ).
Be (Old German Folk Song). (Nessler). Her
poon. Buss. In English

10-INCH
4507 Preguntale a las Estrellas (Go Awk of the High Sturs Glenuing)
(Mex: Folk Song) nilio de Gogores, Baritone In
Spunis

7846 Wiegenli Prinzehen, schaf’ ein'')

Mo, In German

H4607 A Per Alma Gluck. Soprano

Orphe: )
T. Burleigh). Prieda Hompel
Ago. (T, Haynes Buyly). Alma Glack, Soprano—
wise Homer, Contralt
AT265 Nur wer die Sehnsucht kennt (Ye Who Have Yearned Alone)
Tachuikowsky. Louise Homer, Contraly In German (with
% Obligito)

G4614 Minuet (*Celebrutod Minuet'").  (Hoocherini), Frite Kreisler
Violinist (with String Quartet)

H4623 Love  Here ix My Hoart (Advign Ross-Lao  Silesu),  John
MeCormack, Tenor

4615 Love's Delight.  Martini. Maud Powell, Violinist (Pianeforte hy
\ sor

ST166 Faust— n b dieti di quando (Dost Thou Remember ()

(G Tittn Ruffo, Baritone

' Wander Back Again thur W nol

HAHOH Same neh Wm. A
Huntley ). Clurence Whitehill, Baritone (with Male Quarter )

279 Per Cent. Increase
A inerease of two hundred and seventy-nine per
it in the ontput, surely evidences the popularity of
‘Mis Master’s Voiee produets.  Reference to the Ber-
liner Gramophone Co.’s aunouncement in this issue will
show that in spite of this enormons inerease that firm
at present is unable to add to its list of dealers, This, how-
ever, is a condition that everything possible is being done
to overcome. and when the output veaches a point

TRADES JOURNAL

whereby new dealers cun be tuken on they will still find
the public on intimate terms with the well known trade
mark of Vietor lines, by reason of continnal and exten
sive advertising

Columbia Manager in New York

Mr, Ralph Cabanas, manager Columbia Graphophon

o Taronto, attended a my crng of district managers and

department heads of the company at the Columbia fac

tory, Bridgeport, Conn., in November, There were also

present Mr. Lounis Sterling, of London, manager of their

pean business, and Mr. H. A, Parkes, of Sydney

the company’s Australian agent. The purpose of the

meeting was 1o bring the selling and wannfacturing

organizations in eloser tonch, and 1o speed up the fae

tories. The exchange of experiences and ideas was not

only interesting, but of great value to the divisions

represented, both of which are energetically forwarding
any plan to get ont more goods

New Calgary Firm

A recent addition to the musie trades in Western
Canada is the Matthews Music House, Ltd.. of 214
Eighth Ave, West, ( algary. E. R. Matthews is manag
ing director, H, E. Matthews in charge of the mechanical
and tuning departments, and L. B. Matthews manager of
the sheet music and musical merchandise. The firm are
varrying representative stocks of pianos, talking wa
chines, sheet music. and smal) goods.

M. Stroup Visits Canadian Branch

Mr. Paul JJ. Stroup, manager Universal Music Co
New York, visited the firm’s Canadian branch at To
ronto.  While here Mr. Stroup and Mr. H. H. Fiteh
Canadian manager, inspected a number of sites in their
search for suitable premises for this branch,  The
present location has heen outgrown, and the firm expect
to make a removal announcement early in the New Year

Cecili:l; Co. to Move

The Cecilian Co., Ltd., Toronto, whose retail store
is located south of College street, in the now famous
“‘mystery block,” have leased new premises at 247
Yonge street.  This is on the opposite side of the street
and will bring the Cecilian Co.. Ltd., yuite down town
the new address being just north of Shuter street, They
expect to be located in the new store toward the end of
January,

Already conteacts have been let for extensive im
provements,  There will be o mamber of sound-proof
rooms for the phonograph department. the development
of this branch alone n essitating the larger premises

Mr. ). E. Hoare, president of the Cecilian Co., Lad
referving to the new premises, for which a very favor
able lease has bheen seenved expressed the satistaction
that their vetail trade has given, heing much larger than
they had expected in so short o time, and they have
found the larger store necessary.  Mr. Pike, manager o
the retail store, is quite enthusiustic over the prospect
of heing able to take care of larger retail trade than
bas hefore heen possible,
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VAl
HE same healthy
continues strong in this distriet

"OUVER LETTER
tone noticed everswhere last month
and all dealers ar
Jooking Torward to a brisk Christmas trads

My Fleteher Lad,. of
635 Granville Steeet, reports trade conditions extremely

Nwitzer, min r for Bros.

woodd, with a steady inerease from month to month, which
he attributes partly 1o holiday teade and partly to im
proved conditions

We regret to report the loss, through drowning, of
Mr, Frank Keen, one of Messes. Fleteher Bros.” sales
wen,  He met with his death in an anto aecident, which
ocenrred recently on the Ladner Bridge, and in which

nine people were killed
My
and was returning in
e

support of

Keen had been on a business treip ont of the
ity when the
cident

who deserye

A Jitney stag e
two childreen
the

Keen was un

leaves o and
the public
faet that M

through physical reasons

ocenrred
the

wifl
owing 1o
sl eirenmstances, and the
able to obtuin

Any
The Vaneouver Daily Provinee paper will find their way
into Mrs
worthy cause

The Ajello Piano Co
improvement of last wonth to hold good, and arve look
the the Xmas

Insurane

subseriptions the teade see fit to forward to

Keen's hands, and could he given to no more

of Granville St. veports the

ing for a continuanee of through

SeANOI
From My
husiness has been very satisfactory the past month, and

sann
William Thomson s establishment we learn

that there is every prospect of December teade fulfilling
their hest expectations

Mr. Walter ¥
business trip to the cast

Evans of
Wi
ness with his firm has been exeellent for November, and

Hastings St is away on o

learn, however, that busi
that they antivipate good results for the present wonth
Mason & Risch
shares in the general optimistic

of Gran
for the
future, and expresses himsell as expectant of a hetter

Mr. Kennedy, manager for

ville Nt view

Christmas trade than last ¥

Mr, Kent, of The Kent Piano Co. Lid., Granville
St reported Bimself well satisfied with the husiness
of the past month, and spoke of the future in a very

choerful tone, showing that there was no room in his

establishiment for
Mr Piano

Granville Street, is paying a business visit to Seatth

possiniisin

Montelins the Montelins House

ol

Haines Bros. Manager Visited East

My
Ltd., has returned to his headguarters at Toronto from
a business trip through the Mavitime Provinees, **Trade
Mr. Woodham, re
Haines Bros,

W. Woodham, manager Foster-Armstrong Co

is very good indeed,” remarked
ferving to his trip, “and |
in the Bastern Provinees quite well pleased with condi
When |
good sleighing, which tended to liven up business for the
In that portion of the
mieh elation over o splendid potato erop,

found dealers

tions died Prinee Edward Island there was

merchants Dowinion there is
and American
huyers have been rapidly buying up the available stock
at good prices.””
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Stanley's Prediction
My prediction in September that there would he a
famine in pignos by Christias bids fair to be vealized

sitid Frank Stanley the other day. speaking of trade con

ditions It will be perbaps a eruel disappointinent 1o
many salesmien throughout Canada to have worked up
sales for pianos which will not be supplicd on thn I'l
condition seems 10 e general in this respeet and
there is no doubt that many manufactivers will mak
saerifices in shipping stoek 1o their dealers 1o fill which
they have a genuine peed Tor in their own wareroms,
W. B. Puckett Promoted

Me, W, 15 Puckett, for some time treasurer of Tl
Williams Piano Ca,, Lad of Oshawa, Ont, manafactur
ers of Willimns New Seale pianos and Maester-Art [

producing Piano, has been advanced to the position ol
e

viee-president and manger ol Company. in recogni

tion of Taithful and capable servie

Mr. Puckett is o conscientions, loyal worker 11
first joined the Company in 1910
The Willinms Piano Co. take pleasure in making this

announeement 1o the trade
Illustrated List of Transfers Being Prepared
The Glolw Co City
parving a complete illusteated  price list covering  all
The

will give prices on all styles of small “Rold by

Decalomanic of Jdersey are pre

forms of transfers as used by piano dealers list
name

fall bonrd names, stock action vail de
This it
is hoped will he finished by danuary Ist and any dealer

plates, ¢

signs, warranties, outfits for transferving, et

way seenre a copy on request,  This firm has an-exten

sive conneetion with piano dealers in the United States

Mr. B Wright, general manager of the Wright
Pianoe Co. Lad. Steathroy, Ont, after a recent visit
among Ontario points, is more pleased than ever with

the status of Wright instrionents Our t necd just

now is more goods,” said he




WINNIPEG LETTER
Wl.\\'ll‘lii-’ merchants never

OF Aggressive

Se

to he optimistie
When conditions were not prapi
tous for the sale of musical instruments the
them were cheered by the
abead.  These |
eral trade

vendors of
prospects of  better  times
etter times have arvived in part.  Gen
is active, though the congestion of grain, |
cause of a shortage of ears to move it. aud the fact that
mueh threshing is still to he done owing to man short
age, somewhat rotards the full and fi activity tha
is the Westerner's idea of good times Easterners visit
ing this centre and travelling on through the provinces,
CXpress surprise at the hencicent effect of anti liquor
legislation.  They appr
ne

ate that the huying power of
essities and home  comforts have
creased, to the gr

Mr. Joseph M. T

Hiahag

enormously in
it advantage of the musie trades.

. who is well known as o convert
and music dealer of some thirty

years' oex
caund who has been identified with he phono-
graph business for a long time,

peri
has opened up a musie
store in the new Cupry Building at 206 Notre Dame
St This store is hoth hright and central, and will no
doubt be an attraction to wmusic lovers, My

Tees has
secured the agencies for the Mason and Hamlin, Ce-
cilian and Newcombe pianos, e secured the Edison
dise phonograph and the Columbia Graf
with complete stocks of record
well known as a brilliant pia
vast, will be associated with My,
the merits of these instruments,

Mr, E, . Thornton, general manager of the Karn
Morris Piano & Organ Co., Ltd., with headguarters at
Waoodstock, Ont.. recently spent a few days with the
firm'’s Western branch.  On his way through to Vie
toria, Mr, Thornton visited Regina, Saskatoon, Edmon
ton and Calgary, and veports a successful trip.  Mr,
Mervill, manager of the Winnipeg hranch, reports col
lections as first elass, hut a shortage of stock,

Babson Bros., the only firm in this ity
exclusive Edison serviee
the average.  Colle

onola agencies,
Miss Nellie Maleoln,
both here and in the
ves, in demonstrating

giving an
. report November sales up to

ions have improved over previous
years, und a busy December is Tooked forward to They
report that there is still a hig demand for the Kdison
blue amberol and concert records, which have proved
very popular.
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The R. S. Willinms & Sons Co., Ltd., are in the

midst of a big Xmas business,
ported as good

The new hraneh opened up in Calgary hy Western
Gramophone Co. of this city, who are distributors of
Victor lines, is an enterprise appreciated by Vietrola
dealers located within shipping distance of that centre
The opening of this new hranch is in line with
of Berliner «

Colleetions are also pre

the poliey
mophone Co,, Ltd., to give their dealers
every possible serviee in the interests of hotter business
While experiencing a temporary shortage of Vietrolas
to meet the enlarged demand, the factory of Montreal has
regularly inereased the record output, and can take care
of those dealers who are featuring records more than
they have ever done

When Messes,
Journal they we

Fowler Piano Co. were seen by the
¢ expecting o Christmas shipment of
three carlonds of Willis pianos, which were on the way
The sale of a fine fumed onk Willis upright grand to
Mr. W. J. Wilson, owner of the Bijou and Starland
Theatres of Brandon, is reported by this firm. Leo Orn
stein, the Russian ultra-modern pianist, used a Knabe
grand piano at his concerts on Oct. 15 and Oct. 20,
supplied by Messrs, Fowler & Co,

Mr. Reese has joined the sales staff of the Fowler
Piano Co

A Mason & Risch upright piano has heen delivered
to Government House for the use of the new 1
Governor,

Mr, O, G, Nyswander has heen added to the selling
staft of the Mason & Riseh, Ltd, My, Nyswander will
represent his fiem in Manitoba distriet,

R Whitls & Co., Lid., the well known wholesale
drygoods house, have entered the talking machine field
While in the east recently, Mr. €, B, Moore of this firm
arvanged for western distribution of Pathe lines, and
this branch has heen opened up under Mr. Moore's
management,

Mr

deutenant-

Geo. 1. Honsherger of Pathe Freres Phono
graph Co. of Toronto, visited this centre in the interests
of his firm,  This was My, Honsherger's first visit to
Winnipeg, and the extent of this city and ity activity
was a pleasant surprise to him.

Stanwood’s  Limited report  a good business in

phonographs and records, a great many Sovereign ma-

Theonly. ble Col his d..d

too often.

the Columbia records is having to avoid being sold out

( Write for ** Music Money,"" a book **full of meat"" for those Col

are having with

bia Graphoph C

dealers interested in quick and frequent turnover of capital. )

365 Sorauren Ave. Toronto
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ehines heing placed in Winnipeg homes My, Hood, until
vocently with the Winnipeg Piano Co.in charge of the
vecords, is now acting-manager oy Mr. Stanwood in

the absence of Mr, Belknap, who joined the 226th Bat

talion.  Miss MeDougall is assisting M Hood in this
departient
Sheet musie business at Wray s musie store as i

proving,  Anthews and Chivistias carols, of which this
store carvies o large stock, heing in de mand,  Word has
heen recoived that Mr, Fred Wray, now completel
recoverad  from his wounds, s permanently settled at
Ramsgate

Mail order business with Whaley. Royee & Co.'s weslt
o The diffieulty is not in

ern branch s very g
getting orders, but in securing the goods to sell.™
ports the management her

In a conversation with Mre. 1L 1 Bull, manager ol
Cross, Goulding & Skinner, he states, **This is the
higgest November we have ever had,  Colleetions are
wood—we haven't a bad aceount in the eity and we an
unable 1o secure pearly the vequired mumber of instra
ments we could sell.” My Bull veports a shortage of
Vietrolas, for which they have quite a demand

M. 1L 1L Main, who was associated with Cross
Goulding & Skinuner for some  thn hefore  donning
khaki, is reported as seriously wounded, and is now in
a London hospital

November opened up - nicely with  the  Canadian
Phonograph & Sapphire Dise Co This tirm is looking
forward to a brisk teade in Pathe goods Tor the next
few months

The . 11 Ashdown Co., hardware dealers, sve put
ting in a full stoew of Columbia ords and machines
Phis departient will b in charge of My Patieison

The Western News Ageney. Collier’s Musi House of
Saskatoon, and Matthews' Music Honse, Calgary have
all put in an entire list of Columbia vecords

Winnipeg Piano Company report business and col
leetions much better than the corvesponding period ol
last year, Mr. Parsous has veturned to his duties, look
ing well after his operation and several weeks' convales
venee in the hospital.  They report having reeeived a
very amusing complaint from one ol their well-inten
tioned. though not as well informed clients in that the
piano they tuned for her was not satisfactory, as the
tuner had tuned it **an oetave ont.”

The Western Gramophone Co,, distributors of His
Master's Voiee products, are in the midst of their Chris
mas rush and record exchange, which takes place every
three months, " Business was never hetter,” is Mr.
Serofield’s report

Mre. R, . Willis western manager of Doherty Piano
Co.. is on his usual teip through Manitoha and West

yapnOonoonEAancCOonpoNnnNoonNNnoaoonoRnoooLn

Julius Breckwoldt & Company
Manufacturers of
Piano Backs, Boards, Bridges, Bars, Traplevers
and Mouldings
Sole Agents for Rudolf Giesle Wire in Canada and United
tates

ooooo
ooono

J. Brrckwount, Pres W. A. Brickworot, Sec-Treas.
Factory and Office Saw Mills
Dolgeville, N.Y. Fulton Chain and Tupper Lake
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ern Provinees Collections are reported good by the
officd

Musical Instruments Limited

Musical Tustruments Limi he name and
stvle of o newly organized company to receve a Do
manion charter I'he company I cap talized it $40.000
and the head offiee is to he at Toronto wong the in
corporators are Messs, A, T. Pike, J. A, Moore and B. 8
Stright of the Ceeilian Coo Lad

When asked by the dowrnal My, o Ko Hoave, pros
dent of the Ceeilian Co., Lad, Toronto admitted that
he was hehind the new firm, While the charter is very
beowd. it s understood  that the primary. purpose of
Vusical Instruments Ltde s to market the  Ceeilian
Phonograph Aprendy o gquantity of these have heen
turned ont, and their reception has encout ieed the pro
posal 10 go mor extensively into their manutacture A
pimher of vetail honses Faniae watl Ceetlian planos
and players hay demanded the phonograph of the same
nime as a high gquality produc In the Cecilian Co.'s
vetnil store in Toronto the phonograph department s

featnring the Ceeilinn with ex ellent sueeess

A Piano Man's Hunting Trip

Byen piano men ean Tt other game than = pros
peets T sometines
Phe aecompanying stapshots wer taken on a moost

hunting expedition in whis Mye. BB Nugoent, manager

of the Heintzman braneh at Fort William was one of
the party of eight. In the lower picture Mr Nugent
f a woose on his back

is shown with a front guarter ¢
in a pack sack, having just returned to camp after a four-
mile hike through a very rough country. Three of the
party swamped the moose out in one trip In the other
picture Mr. Nu
yvouth in spite

nt is the contre fignre, e retaing his

the responsibilities of a Jarg: husiness

and the eares of hachelorhood

!
|
J
:




Manufacturers’ Annual S e Set

n producing

Meeting o

Music in the Home Propaganca Advocated - Satin hos H-‘\ " — “"
F |_h Again Endorsed Donation to Patriotic | 7 \
Fund Proposed Concerts at Exhibition ) ) B ‘

C. A. Bender of Toronto,
President-Elect,

W/ 1T i average veprosentative attendanee e a0

nwal meeting of the Cm

Manutacturers
Club.

has heen the

Nation
Mond Nov. 27 s

uston WSO i

\ssociation s held at the

Toronto, on th

S st the husiness
of the me

nost pleasingly
served inoone of the Clul
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wnnsually active

tthe demands.  Fron

nd the busy season ha

vider i the prosperit

wereased orders and 1)

hligations, and while ove
s dingly hus

devisin

private rooms,
While the attomda Wl | tl veray
andd the meetin S 1 1 | Wit
!
| " s U ! reguisit Huwmher ol n
strtent s ust shake off his rin
it s regards | 1" i prices, T
"l ! rads and il
ill o weomanutacturers to make a fai
rease in 1l \ prieves. You will all agree tha
1 \’4{\‘7\‘ 1 Pt ] othe Canad i mad |Hinos
no doubt the moral support of those unable 1o attend
several firms with wembership in 1l Association had
no representation. oo view of the telling influence that
the organization has been and can e on th develop
ment of the indust s unfortunate that sueh an
oceasion as the anmual meeting should not have vepr
sentation from every firm in Canada eligible for mem
hership
The President’s Address
Fhe meeting opencd with the President, Mr. Harrey
Sykes of Woodstoek in the ehaiv. Following the reading
of the minntes of the | annnal wmeeting and the pre
sentation of the Exeentive Committee's veport, his ad
dress was given as follows ”
Gentlemen and organs must not by

At our last

hons inonr

eting we wer

ontronted with condi- — quality to offser

That

i consider to In

s iner

industry as vegards volume of husiness uportant sulject
which were far helow what we prated, oy

dented At e

brought betore von
g conditions so unpr close of an-ing. A committee from o

impaired by a

used cost of

cduetion i
produetion

Music in the Home,” is
for consideration this even

Association has heen at work

orndatn
their cons
history

inspiratio

year |
effort
and o

| am
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The Executive Committee of C

vear that owm intion  should  make
effort to capture a share ol the export tra
i organs, and that now is the time 1o p

1 am glad to veport that several ol our n

anadian Pianc and Organ Manufac turers’ /

| strenuous At pprou
de in pianos  not forget our o s who a
ave the way jee, 1 am prond 1o know that

wembers have  ciation Is very ably

|

Ve

represented in a

soclation

s | feel that we should

w His Majesty's Ser

ry

In

noour Asso

every hraneh




W the servia L appeal to every member of the Ass0
lation to see that their representatives at the front are
rememberd in some tangible way

I wish to thank all the officers and members of the
\ssociation for the consideration and support aceorded
ne during rm of offie

Music in the Home" Propaganda

Phe ehief interest of 11 neeting centred  aronmd
the **Music in the Home' propaganda. which e cived
imother move forward. By resolution unanimously ear
ried, th Association at this meeting went on record as

approving the inanguration of a ** Music in the Hom
ampaign, and mstracted the Exeeutive Committee to
o-operate with the Toronto Retail Dealers’ Association
W prepaving the joint plan to be put i operation

I'l Music in the Ho diseussion was introduced
v Mr, Robt, 8. G president Gourlay, Winter &

Leeming, Lid. My wirlay emphasized the nocessit

ol 1 trade taking such steps as wonld seenre the co

aperation the datly press by featurving a ** Music in

the Hom seetion pag He instanced the news
paper recogmtion granted the automobile indust ry in
the way of special pages or seetions gned 1o interest
the public genera il the ping and maintain
mg of whiel t SEwas of great financial advantage to

1l industy

By contrast notl as bemg done to ereate similay
dvantages for 1l usic amdustry other than print the
wdvertiscuents ol the respe e irms, and it was pointed
it that the mus trade s one of the greatest users of

rHsing space

Phe plan of getting a ** Music in the Home™ soetion

Mr. T. X Howard, 2nd ViceProsident
in th

heing

press
the
stories designed to develop
musie in every
child, all of

industry, as well as to the |

was outlined by My
publication of

Gourlay, the
articles
the for

musical education of every

ohject

well - written and

and foster desire

home and the

which would be of direet advantage to the

rofession and the press
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Mr. E. C. Sexthes, general manager of the Nord
heimer Piano & Music Co., Ltd., who enthusiastically
wdvocates the promotion of the Music in Home" iden

also addressed the meeting

done by the United States trade Fhe co-operation
the newspapers had been readily seeured, and alroad
several papers are

mrerest and inform the public

musically

Ir. Pred Kille

Unlimited Guarantees

Fhe matter of the guarantee of pranos and organs
md particular player pranos, was introduced and pro
voked an - interesting disenssion.  One of the

speakers

remarked that in line

wWith some other manufacturers, it

fad been the custom of his firm to give an mlimited
stiarantee with each instrament sold

It was wrged that the present was an opportune time

fora change in the matter, that the unlimited guarante

A8 one of a number of customs that had come down

from the days of our grandfathers and it was sug

gested that the two year guarantee had hee n satisfactory

Fhe practice of an automobile company was cited of giv
ing forty-cight hour's service that the buyer could
use during the life of the machin

It was finally resolved that the Assor ation approve

ol the principle of limiting the

matter

guarantee on pianos

organs and players, and th

was referred to the
Executive

Committee 1o

secure from the trade a con
sensus of opinion as to the most suitabl period of
uArante
Satin Finish
The introduction of this subject readily  hrought
down a resolution, unanimously carrvied, t previous

resolutions endorsing the Satin Finish e affirmed. It
led that all instruments displayed on the outer
the various exhibitions at the Canadian Na
tional Exhibition in 1917, I

The secretary

was deeic
stands of
satin finished

was instructed to bring the matter to
of the exhibiting manufacturers suffici
ently in advanee to allow time for the |
exhibits for the Exhibition of next vear

the attention

reparation of

He outlined what had heer

conducting departments designed 1o

The 1
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operate 1
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HMlumination at the Fair
The management of the Canadian National Exhi
bition submitted a request that the C. P, & 0. M. A, co-
operate in a plan to illuminate the piano section colon-
ade at the Exhibition of next year. The matter was re-
ferred to the Executive Committee,

Concerts at the Exhibition

Another Exhibition matter that the Exceutive Com-
mittee was asked to report upon at a subsequent gen-
eral meeting was in connection with concert accommo-
dation at the Exhibition. The proposition was made by
one of the members that the time had arrived to take vp
with the management of the Exhibition, the advisability
of promoting concerts at the Exhibition and providing
accommodation for other musical affairs.

In connection with the presentation of the
Treasurer’s report it was decided that the Association
supplement its contribution of last year to the Patriotic
Fund by another contribution of two hundred  and
fifty dollars.

Officers and Committees Elected

Hon. Pres—H, Sykes, Thomas Organ & Piano Co,
Woodstock.

President—('. A,
Toronto.

First Vice-Pres—Frank Stanley, Toronto.

Second Vice-Pres—T. J. Howard, Newcombe Piano
('o., Ltd., Toronto.

Treasurer—Fred Killer, Gerhard Heintzman, Ltd.,
Toronto.

Secretary—James G, Mel
ronto,

Bender, Heintzman & Co. Ltd,

ck, 4 Queen St K., To-
EXECUTIVE COMMITTER

R. 8. Gourlay, Gourlay, Winter & Lecming, L.,
Toronto.

W. N. Manning, Sherlock-Manning Piano & Organ
(0., London.

Henry H. Mason, Mason & Risch, Ltd., Toronto.

Fred Bull, Williams Piano Co., Ltd., Oshawa.

EXHIBITION COMMITTEE
Henry Durke, Mendelssohn Piano Co.. Toronto
G. Y. Chown, Wormworth Piano Co., Ltd., Kingston
John E. Hoare, Cecilian Co,, Ltd., Toronto

NOMINATION COMMITTER

David Allan, Bell Piano & Organ Co., Ltd.. Guelph

E. C. Thornton, Karn-Morris Piano & Organ Co,,
Ltd., Woodstock,

E. . Seythes, Nordheimer Piano & Music Co,, Ltd.,
Toronto.

Members Who Attended.

James Dunlop and H. Sykes, Thomas Organ & Piano
(0., Woodstock.

Robt. 8. Gourlay and D. R. Gourlay, Gourlay, Winter
& Leeming, Ltd., Toronto,

W. N. Manning, Sherlock-Manning Piano & Organ
Co., London.

B. J. Wright, Wright Piano Co., Ltd., Strathroy.

Henry Durke and W. D. Stevenson, Mendelssohn
Piano Co., Toronto.

E. C. Thornton and A. E. Windsor,
Piano & Organ Co., Ltd., Woodstock.

Karn-Morris

TRADES JOURNAL

Henry H. Mason, Mason & Risch, Ltd., Toronto.

S, F. Bauleh and Frank 1. Wesley, Gerhard Heintz
man, Lad., Toronto.

(. ¥. Domelle, Mozart Piano Co., Ltd., Toronto.

H. A Grimsdick and David Allan, Bell Piano &
Organ Co., Ltd., Guelph,

E. C. Seythes, Nordheimer Piano & Music Co., Lad,,
Toronto.

Fred Bull and W
Ltd., Oshawa.

James G, Merrick, Secretary, Toronto.

John A. Fullerton, Canadian Music Trades Journal,
Toronto,

B. Puckett, Williams Piano Co.,

Their New Catalogue

Catalogue making has developed into an art second
only in importance to the line that the catalogue is de-
signed to illustrate and deseribe. To get the attention
justifving the expenditure of money, of mental effort
and of time in its production, the effective catalogue is
in fact an extraordinary production

In the November issue of the Journal Gourlay,
Winter & Leeming, Ltd., Toronto, in their four-page
announcement illustrated a page from their new cata-
logne, and also the first page of the Gourlay French
catalogue.  These publications are now in the hands
of Gourlay dealers, who will find them an invaluable
selling help.

In the full page illustrations the Ben Day process
of engraving is effectively employed.  The instruments
stand out in bold relief, and are accompanied by specially
made drawings showing the rooms in which the various
pianos and players would he appropriately  placed
For example, on the page showing the Style Bungalow
Gourlay-Angelus is a comfortable living-room, typical of
the well planned and furnished bungalow, with a cheery
wood fire in the grate, and an inviting easy chair on
cither side. The descriptive matter is brief and the in-
troduetion is not lengthy, being confined to sueh state-
wents referring to reputation, quality, prices, the fac-
tory and ambition of the company as will interest the
prospective purchaser. Mechanically also the hook is
in keeping with the high elass literature that always
characterizes Gourlay, Winter & Leeming, Ltd., adver-
tising matter.

“‘Business is not only up to the mark but rather
ahead of it,”” reports L. J. Mutty Co., the Boston manu-
facturers and importers of specialties for players. **The
great trouble, of course is that crude materials are so
high to-day, it is diffienlt to tell what conditions will be
in another year.”” Patrons of the Mutty firm will ap-
preciate the dainty little 1917 pocket ealendar that they
have issned.

A musie dealer revises his mailing list once every

vear in order to keep it up-to-date. He offers a small
prize to every school teacher who will send him the names
of fifty or more school children who are taking piano
lessons, or are interested in music. When he receives
these names he cireularizes the children’s parents for
the sale of pianos, other musical instruments and musie.
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fivartiest Greetings

To wish you health;
T'o wish you wealth;
And many a merry day.
And a happy heart
To play the part
Along the great highway.

The Mendelssohn Piano Co.

110 Adelaide Street West
Toronto . . . - Canada

& &
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I'he Late Thomas A. Eagen
Forty-Six Years in the Music Trades—Mourned by Innumer
able Friends

In the death of Mr. Thomas A. )

his hon

in Toronto, on Nov, 25 alter an iliness of 81 veeks
there passed away one of the finest of characters, most
generous and unselfish o me Aways solicitons  for
t welf of others L in their suecess, | s
ever ready to assist a fellow man with a word |
md enconragement, or inoa mor \

Mr who never d 1o m'’ o seores
W men prominent in the business world, and to shop
associates of hoyvhood and manhood s ent ofl in the
prime of a nseful and hus e Whet led by
death he was 62 vears of ag

Ihe late Mr. Eagen was horn in S ) hiel
township, adjoining Toront s given thi un

of its suecesstul personages

Fortyv-six vears ago he commenced his caveer in

nasie teades of Canada, and

mained an active and honored member until illness con
fined him to his home, finally vesulting in his death
His first employment was in the time of the late My
I A, Heintzman

until that gentleman’s decease

n whose organization he remained

continuing with his su

cessors, and when the present firm of Heintzman & Co

Litd., seenred a charter, he was one of the incorporators
His apprenticeship was served in the days when the
pinno factory employee was schooled in every depart
ment.  His advancement to the superintendeney of the
plant was entirely due to his dominant ability and
never faltering perseverance

When on the last day of November his mortal re
mains were laid to rest scores of men, including neigh
hors, fellow superintendents, down-town hasiness men

old shop associates and employees, gathered to pay a
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nher of Wesle

ho, assisted by the
funeral servi 1 |
wess and to his gr

An impressive feature of the servie s the attendan
in a bhody of the wmen ho worked under him Ihese
wrehed to tl vedd the remains and precede
the funeral proc on for several blocks, then lining wy
m either sid f the street, stood th hared heads until
the cortege passed

The pallbearers v Mossy Geo, Hein
William Heintzaman, John . Hoave, president the Ce
m Co, Lade: B C) Biveh, superintendent he Foster
Armstrong Co. a t Kitehener: T. 11 Best, pu
shier t Canadian M \ il Chas, Baxter "

ol the Dominion Customs servi

Deceasied, wl ™ rried only s ago, i
evived by his widow and two little givls, # brother, My
Nassau 3. Eaga I n N.Y nd three sist
One of these is Mes, Bost, wi Me. 1 M, Best, piane
hammer ng " o Toronto

\mong e rs of the trade notieed in attend
. it the funer: re Messes. Otto Higel, R 11

Otto Higel € Litel.; My
Mason & Riseh factory

Nordheimer  factory
sprictor Mendelssohn Piano o

Easson and L, A, Smith of 1l

Mart Donolinie, supt. of the
Me, Lonis Gassard, supt. of 1l
My Henry Durke, p
Me, T, 0 Howard, general manager Neweonby
Co., Lad.: Mr. AL Bender, president i
& Ovgan Manufacturers” Association: Mr. Henry Heid
wan of the Mozart Piano U My, H.J Wharin of 'W
Bohne & Co.: Mr, Carl Zewdler, Me, RoF. Wilks, Messes

Mano

nadian Piano

. A, and Heney K. Barthelmes, formerly supply manu
facturers, and John A, Fallerton of the ( in Musi
I'rades Journ
C. Thornton Visited the West
My, K. Thornton neral manager of the Karn

Woodstock

vom a business trip to the Pacifi

Morris Piano & Organ Co., Ltd returned
Coast 1 time 1o
ttend the annual meeting of the Canadian Piano &
Organ Mannfacturers” Association, held in Toronto o

Nov. 27. My

three weeks, confining his visits to the

hornton was absent from his office only
larger centres

Asked as to his impressions of the results of anti
Hguor legislation, Mr. Thornton stated that he believed
the Western people wonld never again tolerate former
oceasion he  disenssed

onditions.  On every  possible

the question with business men and others interested
and these invariably pronounced in favor of the total
aholition of liquor as u husiness and economic advan
tage to the country apart from any other consideration

Money is eirenltaing more freely  and  business

generally is more encouraging,”” remarked Mr. Thorn
ton During my visit the weather was exceptionally

fine and bright, just what was required for threshing
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operations.  Threshing is going on day and night and aEe o Thoshenst Mary. R Oetin 58
the fires from burning straw light up the praivies for : § Kou bor ‘\"‘,_ \‘\ Hw“ TIGRED,
miles in all divections, ™ . .-eo],nblm'r‘uumlc ROLLS X
i A Al ] x Teal.  Fram * Katinke
On his way across the praivies Me. Thornton noticed tolo Interpuiat
. ' Ls Americn Forver,  Mardl 70
thousands of acves of wheat still in the stook 194938 Answor,  Maded
14308 Boots nd Saddl Marii Lusk 3
'l i Bad nor Mad'In Waht Mandolin
2 1oy tion Ko k ™
New Universal Player Rolls for December 19433 Sondiliye,  Hoolbin. e Tbe " Thias
METRO-ART (88-Note) Hand Played ] ~ I ' (O] Hav to Honolula One Nteg 4}|l-‘|n“l ‘
VU026 Exyes Have o Language of Theit Own ety o ok ke o
1 hicity,  Gracerul Danos Lee 35
8 Honey- Moo B s e - I Swoet Lua Huwation Sevenude, Ukl Tatorpoin .
] of Chrixtwas Hym, ' TR - RS Luukln i
Introducing: (1) Augels from the iealms KL o Bk b e L AR
’;‘ "“ " v l\‘“'” the “‘:"‘ 1 Cloar ' : Il psee. ol Whiy :l‘}\> (}nrlu (8 |‘“‘” 4“\\ rm””
Consing e Ot Tox o Ohatie: L Febmase - ymptl b dust Dreaming of Yon.  Ukalele In
When the Light Are Low Fox Tvm Follies 19146

_STAR MUSIC ROLLS—26c. Bach
b the Sunshine of Virginia. One Step.  Introducing Missis
Wa's Fox T i Day
Danee of the Raindrops When Thw Bas 4 i Trot, Grewt
' Sing Thee Songs of  Araby » NZTE When Trish Walt Hall
I'm Down in Honelulu Looking Them Over ! \ i M W Seolt
200618 Comy g To Caroline Fox Trot s \ 1 t Gt Nobad And Noubody Care o Tro
203084 Willow Blossoms,  Legend Yol Philip  Sou l \ & Wartivid
METROSTYLE-THEMODIST (88 Note) X474 Our Hoarta Go 0o 1o You, Oannds,  Mareh
WANOG A Hoad Liner. One-Stop Medley ! X by ] | Trot 1 Hudson
K (1) Trail 1o Sunset Valley | ( Oat of \ W Midunight Trot O and Fox Temt
v My Heart (1) Good bye, Georgia (4 Pw \ Mot Latt ‘ | Mlae . Fox Trm Whiting
On Your Slippers and Fill Up Your Pipe: (59 Knt anil N | Your Trouble Your Od Kit Bag, and Smile, Smile
Thi ) Trail 1o Sunset Valley Swile. One Step,  Powel]
SN il N Trow '
From Heaven | Was Sent 1o rth . :
Clivistman fells; (3) 6 Come. Lok Service Department for Personal Attention to
;| de Noel ! :
Nl : (1 Hither Ye Fa il Users of Heineman Motors
(30} Panins” i Y itinging in the New Ve The institution of i completely organized serviee de.
= I A Wibews 1 partment. whose funetions will include direct and per
Duchess, of Drowms B B sonal attention to the talking machine, wants a clientele
) of At (4) 10 1 Was Tru A
| (6) Dance W M that is national in extont, was asommented upon in an in
ZHG2 Ohristions Chim W, Vanderstot
N2NTR :-m‘»\llw'y tp i ¢ Town,  One'Step tevesting fashion a few days ago by the sales manager
Rivhurd A Whiting \ " N . N
02074 1 & Baby Would Never Grow Olde: \,‘\ T Of the Otto Heineman Phonograph Supply Co.. of New
rey  Tierney = e ! For . e o 3
56 B Wios Meer iat: ol v ey 1 Maeahal 1= York and Elyria. O For some time past o 1..Iv\llillnll in-
Just 0 Word of Symuthy Jber vin Al v N quiries for adviee upon the hest methods of installing
” M k.t . & h ' and operating various talking machine parts had heen
U208 My Saldier Lad (Mon Soldut),  One Ly
0284 O Brien in Texin' 1o Learn to Talk Hy brought to our notice, said he, “*so that, upon the last
1

2 On the South Sea

v Fox Tr
b Put o Your Stippers and Fill 1

"t i visit of Mr. Heineman, onr pr
p Ve

cided to go a step |

sident, to Elyria he de
arther in the process of rendering

thd Blue.  (Columbia the Gem complete satisfaction to customers, and establish a de

White

Pep.  One-Step . v Partment whose sole duty it should be to cultivate and
to My Alubam’.  One-Stop ™ )
Bl g v make clear any questions that might ar as to the
ux Trot Medey 1 . g
(11 My Castle i the Air. (2) 1 Proper use of our equipment.  Me, Heineman appointed
duney o the Dollys; (4) Pray for the Laght :
1 Tennessee Blues: (6) My Custhe i fhe Paul Wood, for several years our master mechanic and

it motor expert of well-known reputation, to the direction

2 of the new department. 1t will ho My Wood's duty not
Otto Higel Co.'s New Player Rolls only to |'-‘|r|‘\| prowptly and explicitly to all inguiries
woss 0 mechanieal nature aching us, but also to travel
0 extensively g good part of the time and weet Heineman
customers in theiv own plants, where their problems
can he studied by him under local conditions, ™

SOLO ARTIST RECORDS
SURLES At Diwning,  Muoreean
E LR

Columbia product to-day does not merely produce bigger profits
per sale, or per dollar, or per hour, than almost any other line of
merchandise now being sold, but it adds to the appearance of a
music store and to the standing of a music business.

(Write for ** Music Money,"" a book **full of meat " for those Columbia Graphoph C

1] y
dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Toronto
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Formal Introduction of Aeolian-Vocalion at
Nordheimer Hamilton Branch

At the Hamilton salesrooms of the Nordheimer Piano

and Music Co., Ltd., the

Aeolian-Vocalion to the publie of that vity took place In

the form of a series of vecitals, The attendance and the

formal introduction ol T

interest was very gratifying to Mr. L. E. Eager, man

ager of that branch, who, with the assistanc
thusiastic staff, had every detail most carefully w
ranged

Cuat flowers were generously distributed throughout
the rooms, and the walls were draped with flags.  Each
lady who attended the vecitals was presented with a rose
hy the management.  Bougquets of roses were also pre
sented to the ladies contributing to the programme

The artists ineluded Master Wesley Nash, ol Ower

Sound, a lad of fourteen, with an exceptionally swi

voice and atteactive manner,  His teacher, Mr. Gun, ol
Owen Sound, played Master Nash's accompaniments
Mrs. Adam Blatz, whose hushand is a well-known  local
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dealers working as hard to get instruments as the sales

nen formerly worked to sell them But,”" said e it

is nearly as discourag to the salesman who has worked

hard 1o get s “pr t" to the point of deciding, and

then be unable to Bl the order

Mr. Rollason is on carnest advocate of the one-pri
system of retailing planos, and he states that a growing
number of rvetailers svmpathize with his plan as more
businesslike and profitable and tending to elevate the
status of the business

Visited Supply Markets.

Me. F.T, Quirk, manager of Sterling Actions and
Keys, Ltde, reports unusually hrisk conditions in the
plano tradd Phe greatest diffienlty is being experi
need ever, in getting goods out, by reason of lahoy
shortage, and searveity, as well as high cost ol materiils
On Dis vecent visit to supply centees, Mreo Quirk mads
Ntensive purchases 1o |r!w'4 T his trace against g con

tinually vising market

wasician and a valued member of the Nordheimer or
ganization, was a wost aceeptable violin soloist, aceom
panied hy Mr. Blatz Miss Marion  Frances, mezzo
soprano, and Percy Righy, haritone, were enthusiastically
veceived, Their accompaniments were played hy Miss
Margaret Langrill
contributed by Miss Edith May Yates, of Toronto
Naturally the central figure of the programme ren

Several brilliant piano solos  wer

dered was the Acolian-Voealion, and, judging from the
expressions of approval, this instrument made a most
favorable impression. My, Powels, of the Nordheimer
Toronto staff, played several accompaniments for the
Voealion numbers on the Nordheimer player-piano. Both
in point of attendance and interest the recitals were a
decided success, and a great evedit to Mr. Eager and his
staff.

Advocates One-Price System.

When seen in Toronto by the Jours

H. B. Rollason, the Ontario whole
the Karn-Morris Piano and Organ Co,, Ltd., was lament
ing a shortage of stock. He agreed that the situation was
rather a novel one, it being somewhat unusual to have

al recently, My
ale representative of

Otto Higel Co. Report Active Business
Business is good.”” remarked Mr. R. 1. Easson,
1 Co,, Ltd but all the

resonreefulness a manufacturer can muster 18 Necessary

vice-president of the Otto Hig

to secure a sufficient supply of materials to get the orders
out, and prices continue to soar.””  Referring to different
items of inereasing cost, Mr. Easson mentioned another
dvanee in the cost of ivory

Mr, Otto Higel, president of the company, spent some
sed with
The same condition ap

days with the Toronto plant, and was quite pl
the activity of the piano trade
plies at the firm's New York plant, with equal diffienlty
in securing the required help
Willis Pianos For Montreal Hotels

The members of Willis & Co.'s selling organization
are greatly pleased over their success in placing instru-
ments in the Ritz-Carlton and Windsor Hotels, Montreal
An official of the company said in this connection: ““ We
are greatly pleased to have both Knabe and Willis
pianos in these hotels, especially as there was a consid-
erable amount of competition in connection with the

equipment of these hotels
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Output Curtailed by Enlistments

At the Sherlock-Manning Faetory in London the om
PUE IS getting 1o more nearly normal figures, though still
some distanee from the point that permits deliveries to
dealers as promptly as the dealers reqie

From the outhreak of war the firm by Liven every
vheonragement to enlistment, oven though seriously im
paiving their own organization By additions 1o the statf
during the fall and by working overtim, they are In
gimning 1o cateh up with the demand, which is «he ring
news to Shevlock-Manning dealers

Personalizing a Piano
The above is the title of 4 hook by Augustus Bridh
i Toromto writer and anthor, 1t lias heen copyrighted
hy Gonrlay, Winter & Leowing, Lad. 1t is, as the autho
SV, ¢

i personal story abont o man and a piano.”" The
manis Robert S, Gourlay, president of the abovi-nanmed
firm, and the piano is, of course—the Gonrlay

This hook is not exactly what on generally considers
advertising literatare. and Yetats just that, for it tells
the Gourlay dealers things they want to know, It in
spives. It viswalizes, 1t s nigue. Beeanse this is so
owas sent to Gourlay agents.  And by way of HHpress
s own personality. it was sent by wail, vegistorod

The hook lets the readers of it into the sereret of t
purpose and of the suecoss of 1 Gourlay Couneil. 1t
introduees one 1o the ex cutive, to the department heads
of the wmanufactinving acconnting, and selling organi
zations. 1 not only introduces, but crentos acquain

tunveships

Apart altogether trom the liters vy merit and interest
of the ook, its wechanival ot up - compels  attention.
Printed in two colors, on the hest of paper, and hound in
w delicately coloved, artistieally designed cover, it is, as
always the case with Gourlay productions, in keeping
with the Gonrlay voneeption of the finest in pianos

C. W. Lindsay, Ltd., at Belleville

weh of €. W, Lindsay, Ltd., has
heen removed from 20 Front St formerly Bareott &
Co's store, to the W, I3 Riggs store, where the b
formerly carvied on by the latter has heen purchased by
the Lindsay  fiem. My tiggs, during neavly half o
century, bnilt up a wide conneetion in the Bay of Quint
Distriet, wher,

he is well known, and in stieeceding him
Co W, Lindsay, Ltd., acquive a well-established frade,
Mr. F. M. Barrett, formerly of Barrett & Co.. whe sold
to the Lindsay fivm and remained their loeal manager,
continues in eharge of the consolidated husinesses,

My, M. S, G distriet manager of ', W, Lindsay.
L, saperintended the try isfer,  Mr. Grace is also
well known in Belleville, Broekyille, and Kingston, After
his start in Brockville he opencd up handsome sales
rooms in Kingston, and then followed the invasion of
Belleville by the purelase of the Barvett & Co. husiness,
In addition to the various pianos featured, the Lindsay
Co. have an extensive Vietrola department, as at their
various other branches and at their headquarters in
Montreal.  Other branches of fhis firm are at Ottawa,
Three Rivers, and Quober.
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Trade News Briefs

Mr. No I MeMenimen wanaging divector,  Pathe
Freves, New York, visited Toronto eently

Mr. Otis €. Dovian, genoral mana Pathe Ky
Phonograph Co., Toronto, visited New York vecently in
the interests of his firm

Mro A Lo Ebbels, the well-know represe
the American Piano Supply Co.. has just compl
fast Camadian teip for 1916

TN Rolls of music free with overy player piano™

advertises o New York firm, which also ciiphasizes
casy monthly payments,”
A detrait dealer has announced that after Christ
mas e will not aceept any more used talking wachines
s part payment on wew deals

A\ Nineri
by a Nan 1y
went into eoffy

anctrade paper says it was acknowledged

seo house, when the no-commission plan
Lo that for the ten months previous over
F20.000 had heen paid out in cotmnissions

Mr, George W. Norvis has Joined the selling stall
of the Nordheimer Piano and  Music Co, L, at o
ronto, - Mr. Norvis, who is g Noung

and active business

wan, wis formerly the Novdheimer's agont at Newnar
ket, where he las many fricids,

Although it is now about a month sinee the stork
visited the howe of My, A, A Pogg, salesmanager a1
the Novdheimer warerooms, Toronto, I s sl receiy
in

congratulations. e is also just as pleased with the
little givl as though it were » hay

Mr. W. Bohne, the well-known plano aommer and
string manufacturer, of Toronto has returned from a
stiecessful teip to the New York supply markets. My
Bohne is unremitting in his offorts 1o secure fi s and
wire in sufficvient quality and QUuantity to meet the pe
quirements of his customers

In their efforts to get the necessary supply of Sonora
I’Iu-lm;.'ru;nh\ to meet orders, the members of the firm of
L. Montagnes and o, Toronto, Canadian distributors
actory at New York
They state that the goods are now coming throngh quite
satistuctorily, Iy corvesponding  regarding  shipments,
the manufacturers wrote that they are ““working over
time on their

of these lines, Frequently visit the

omds, ™

Among recent Canadian gnests registered in New
York hotels was My, Frank Stanley. Toronto, who spent
i conuple of weeks in that city and other contres on g
combined business and pleasure teip, My Stanley was
exvenrold Frank, jr. whose enthn
stasm over the sights submerged any desive to retive oven
at midnight.  In his absence, My Stanley s staff had
completed new sonnd-proof demonst ration rooms for the
phonograph department, giving this heaneh of the firm's
Pusiness hetter facilitios than it s ever had,

accompanied by 1]

Mr. Carl Zeidler, the Toronto mporter of materials
for the piano supply trade and o specialist in ivory, was
among the sueeessful hunters in the Northern wilds
during the season.  With My Herman Heintzman he
had an enjoyahle outing in the Nipissing distriet and
bagged sufficient duek and venison to go around their
ds.  On one oceasion My Zeidler's dog, a well-
trained retriever, went after three duck that he shot
and hrought ont nine—six wooden ones,




N. G. VALIQUETTE
Vice-President

- \\
/"J - : \\

0. €. DORIAN
General Manager

CANADIAN MUSIC TRADES JOURNAL

I'he men behind

Pathe Freres Phonograph Co.
of Canada, Limited

who are now located in their new

factory at 4-6 Clifford St., Toronto

W. J. CRAIG

Secretary-Treasurer

E. M. KEARSING
Factory Superintendent

HON. J. L_PERRON
KC. MLA

ANDREW ALCDLM
Director

— e




—ﬂﬁ

88
Advocates Dealers Organizing
\1 orgamzation of sl dealers for thewr nut
benehit as the ambition of Mr. Chas. Biehl, the
wn retatler of Galt, Ot When seen by the Journa
ently, Mr. Biehl deprecated eertain conditions
iar to the teade that tend 1 ake it loss dignified
proftable, and otherwise less att tiy
He regretted th istom of giving a nusie ro
ith player sales and the faet tha ‘ r has
return privileges for unsaleable stock as i ™
king-machine records
Mr. Bichl considers tha uring Exhibit
Foronto the dealers of Ontario ut st 1 not 1
Dominion, should get together and

e of eliminating sueh |

thoring nunder

N. H. Phinney Withdraws From Old-Established

Firm. Continues Business at Law
rencetown, N.S.

In a local exchange the withdrawal of My, N 1
Phinney, of Lawrencetown, NS, from the old-estab
vished firm of N H. Phinney & Co., Ltd., is announced
In the exchange referved to the following information

was given hy Mr, Phinney

On May 1st, 1916, the head office of the music firm
of N 1. Phinmey & Co., Ltd., was moved from Law
rencetown to Halifax.  Mr. N. H. Phinney, the well

known head of the firm, did not feel like

has always resided

leaving Law

rencetown, where he this rea

For
son he has withdrawn altogether from the firm of N
Phinney & Co., Ltd

““This aunouncement is to say to the public that My
N. H. Phinney will continue the piano and organ husi
ness as heretofore at ut  Lawrencetown
where he has by upright and honorable dealing built up
one of the la

his old stand

gest retail piano and organ businesses in

the Maritime Provinees. Mr. Phinney will continue to
handle a line of the very highest grade instruments
manufactured in Canada, the particulars of which will

be shortly announced

‘Mr. Phinney has had 46 vears’ experience in sell
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¥ Istcal instruments, and his firm has probably sold
al ore organs than any similar firm in the Maritime Pro
1l nees, Mr. Phinney is an expert on chureh organs, and
his Tong experience is valuable to churehes contemplating
R purchasing an instrament.  His prices will be very satis
- wetory indeed
M. W Parker, who has had a larg experience in
| the plano and organ business, hoth wholesale and retail
o ill be associated with Mr. P} mney in his future bus
i Settlement of Patents' Suit
1 { U " gt settiement of hitigation in the case
Vietor Talking Machine Co. vs Nonora l'\u-lwul.u-l

! No Falking Machin

Ax is well known in the trade, the Vietor Talking
Machine Co. bronght several suits against the Sonora
Phonograph Corp., hased on infringement of patents

several of which were divected to the enclosed horn type
of talking wmachin

Phis Titigation has heen long pending, and by spe
cial assignment the cases were to be tried in October
and there has heen widespread interest in the trade over

the outeome of these suits, owing to the effeet they would
have on the talking machine industry

The Sonora Phonograph Corp, had made most car
ful and exbaustive preparation for the defence of
retaining very able counsel and the best experts
available, but, according to My
of the Sonora Corp.
he

TS

thes
CHSON

Brightson, the president
. when the trials became imminent
hecame execedingly apprehensive of the outcome, be
if defeated the Sonora Corp. would he practically
forced out of |

usiness, or at least so practically handi
capped as to make the future of the company too uneer
tain to warrant its continuance

“Under these circumstances, My, Brightson thought
it to the interest of his company to make overtures for a
settlement of the litigation, and although the Vietor Co
was insistent on the cases going to trial, Mr, Brightson’s
persistence finally had its reward; r
decrees heing entere

ilting in consent
for the Vietor Talking Machine




R s

Co., with the

patents as valid and infring

Mr. Brightson stated that |
not ks th not N
wonld sa the S (
patents in suit, and st b ! ! 1
the Vietor (o hiel | N
nevertheless permit the Sonora Cory |
ket its present produet d thougl vl \
to the Vietor Co. under 11 ieens | nt
and would wndoubtedly he burdens 1 No
Corp., yet, as a matter ¢ )
extent guarantee 1l utn . m
eseed in the advie s |
agreement o his hoard o recton ) .
ipproved it

Mr. Brightso i not |

bave brought about 1)

ment with the Vietor (o

unless the

Sonora Corp. had

uniformly heen

putting ot high-grade machi umd
that the Sonora Corp. will continne its poliey in that
regard,’

The firm of 1. Montagnes & Co Foronto, are Cana

dian distributors of the Sonora line. of whi |

doing considerable consumer adye rtising

Will Not Abandon Vancouver

W. W. Montelius, president of the Monteling Piane
House, Ltd., Vancouver, B.C. denies the report eiren
lated in Seattle, Wash.. that when he recently took over
the Eilers business in that city he said * That the war was
so affecting conditions in the Provinee that 1 had de

cided to come
dent he

‘We are not going to leave
condtions have worked havoe with the
here, but we have sueh confidene

back to the United States.”” Of the inci

nid

Vancouver I'rue, wm

piano business

in the future of Van

couver and British Columbia that we recently took a

long lease on a large store in the business centre. It is
!
X

tldings in 1l ur storey
. ¢ fous Our first " | be d
Vietrola records, sheet wus mnd s
ur second floor to pianos, where we will hay
Vo dozen ditteremt parlors.  Some of the suites m
hird oy I he rented for studios, and the dr
. 1 he used for storage of surplus s I'l
Hiding contains private passenger and freight vil
I'he Floors I ' 1 best gy hard mapl
On the ground floor the ceilings will b cighteen feet
I, thus enabling us to |

inst

nin

#me Floor, wher

e ofhees and the Vietrola salesrooms will be located

Phis building has fifty foet frontage, one hundrod and
¢t depth, and when finished, in our opinion
1wl to 1

superior to any on the Pacifi

not thinking of leay

tor filteen years. |

nd good Toyal eustomers, and at my age | do not car

I'he

to go elsewher

- Neattle js

1o commenee over again business

mcorporated into *The Monteling Music
Honse," with 100,000 capital.  Geo. Jackson will Iy
vice-president and general manager, W, W. Monteling
Will he president, and 1. W. Montelius seeretar and
Ve have sueh confidence in My

Juckson’s ability to take
are of the details of that husiness that
pate ther

1 do not antici
that my presence

agement will ever Iy

m conneetion with the man

nevessary,’

$7,000 Gift For Edison
ussociates and

Edison sent to his office
I

Business Thomas A

# hand-carved cahinet
worth approximately $7,000

employees of

said to

The presentation was to have he n made at a hotel
in New York, |
and friends
b

mt atter several hundreds of his employees
reached the hotel the inventor sent word that
was too busy to go to New York and asked that the
present he sent him at West Orange, N, J

The cabinet is an exaet reproduction of the famous
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picce of wood earving which the inventor admired when
on his trip to Paris a few years ago. Knowing of his
admiration for the cabinet, his friends sent an expert
wood carver to Paris to make a copy.

French VRiecovr;_B_ranch.

A catulogue of French records has been issued by
the Canadian division of the Columbia Graphophone Co..
to which twelve new titles are heing added each month.
There ave separate supplements and hangers printed in
French. Mr. L. R. Beaudry, formerly in business in
Montreal, is in eharge of this departibent, and he is
wreatly encouraged with the reception given the record-
ings of the artists well known in Quebec Provinee, My
Beaudry personally visited the recording laboratory in
New York with a party of artists and had many record-
iugs made in his native tongue,  These have found o
ready sale in Quebee Provinee, where songs in the
unguage the Freneh people hest understand are greatly
eppreciated.  In conneetion with this department, My
Beaudry relates an interesting experience in Montreal,
and which he tells as follows:

A Tele

CAST:

E. Tarte, editor of La Patrie, Montreal, present.

Depoeas, proprictor of the Canadian Graphophone

Co., Celumbia jobbers, Montreal, present.

L. P Filion, famous French-Canadian actor, of the
Theatre National, Montreal, at the other end of the
line, five or six miles away from the scene,

SCENE: A demonstration booth in the retail store
of the Canadian Graphophone Co.. Montreal.

Mr. Beaudry is demonstrating the new French

records just issued by the Columbia Graphophone Co.,

and recorded by French-Canadian talent,

Mr. Eugene Tarte, who is quite a musical eritic, has
been invited to assist at the demonstration. One after
the other the series of the 12 new French records for
November arve greatly admired hy those present, and as
we come to rd No. E3024, on which My, J. P, Filion,
famous French-Canadian comedian  has recorded two
extracts from ““Cyrano De Bergerac,”’ the immortal
master-play of Edmond Rostand, the French Academi-
vien, Mr. Beandry thinks of calling up Mr. Filion over
the telephone and to let him listen, impromptu, to his
own recitation recorded in New York a few months hi-
fore,

This little scene, staged as it was without prepara-
tion and on the spur of the inspiration, struck Mr. Tarte
a8 being uncommon, and he made note of it for further
reference in his newspaper,

When the record was played through, Mr, Filion
said that he had not missed a single word of the reci-
tation.  Mr. Filion was, of course, grateful for the atten-
tion and deeply moved by the play of cireumstances
which permitted him to listen to his own voice through «
Grafonola and over the telephone,

Mr.
Mr.

M

~

FOR SALE
Complete set of 5 volumes Groves’ Dictionary of Music and
Musicians. Contains most exhaustive information on music and
musicians for many centuries. Will sell for cash or terms ar-
ranged. Apply Box 286 Canadian Music Trades Journal, 56-58
Agnes 8t., Toronto,
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Make Record Business Offset Shortage
Reprinted from ‘‘His Master’s Voice'' Bulletin.’’

Every **His Master’s Voiee'" dealer knows that it is
not going to he vasy for him to get all the Vietrolas he
will want during the next few months. But, here's a tip
to the wise, and that is, make up for the shortage of Vie-
trolas by doing more husiness in records. We admit that
it takes more time, (and perhaps more brains) to land
er for $100.00 worth of records than to close a deal
rola, hut $100.00 is $100.00, isn’t it? And it's
the money you're after, isn’t it? So don’t pass this up,
get your record stock in shape, for with a good, well-
chosen, and sutficient stock of records you ean do a whale
of a husiness, even if you didn’t have a Vietrola in the
place. A Vietrola is uscless without records, just as
records are useless without a Vietrola. It's musie that
people pay their good money for, and to make musie they
need the one as much as the other,

Imagine, for instance, if you wet fifteen, fifty, or
five hundred Vietrolas, and dispose of them all ten days
before Christinas, what will you do then? Hold your
hands and wait for your Christmas dinner? You might
us well if that’s all the Vietor products you have in stock,
but, if in addition to whatever number of Vietrolas you
have heen lucky enough to get, you really have a bang-
up stock of Vietor records on hand, you'll go right on
piling up the cash,

There is no use talking, the place to make your money
is on your record business, From ecach individual cus-
tomer you will get an order for a Victrola once in a life-
time. From the same customer you can get an order for
records as often as you make an honest effort, and have
the goods on hand with which to back up that effort,

And the seeret is, develop the record purchasing pos-
sibilities of ¢very trola customer you have to some-
where near their proper capacity.  Some dealers neglect
the record husiness hecause it is so casy to sell Vietrolas;

but to conduet your husiness that way is like skimming
the milk and throwing away the cream,
TUNER WANTS POSITION
Man with 16 years' exparience in tuning, regulating and

Tepairing pianos wants position in Canada. Advertiser is an

above Yy age to come to Canada
at once—also can tune reed organs and has had a little ex-
F. D, care of Canadian Music

perience with players. Address,
Trades Journal, 56.58 Agnes St.. Toronto, Canada.

WANT CANADIAN ORGANS

A Queenstown, a Port Elizabeth and two Bast London

ask for catalogues, price lists and particulars of weights

of Canadian-made organs. Apply, Becretary Canadian Manu-

facturers' Association, Toronto, quoting Reference Nos, 1755,
1821, 1776 and 1788,

An East London firm asks for catalogues, price-lists and
particulars on Canadian-made organs. Apply Becretary Cana-
dian M: . quoting refe No. 1718,
catalogues and price lists from
Apply to Reference No. 1950,

A on, Toronto,
catalogues, price lists and
Canadian-made organs. Apply to

y M Asso-

A Cape Town firm requests
o:nn i

¥

A Port Elizabeth firm wants
particulars of weights of
Reference No. 1941, 8
ciation, Toronto.

Ammummucmummmuummm-
dian piano 1 Apply Ref No. 1962, Secre-
tary Ci A m, Toronto.
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Gerhard

Heintzman

Influence

OR every person who sets foot inside

F your store, there are a dozen folks

in town who see and hear the pianos

EEE and players you sell; who observe

+. -+ your service—and they size you up
accordingly.

Your part done well not ()n]y pll‘d\'(‘ﬁ your cus
tomers, but gets you new ones.

This manner of help goes with the Gerhard
Heintzman agency—and this is what makes the
Gerhard Heintzman Piano the “first choice” of
many successful dealers. The piano itself im
presses musicians wherever music is appreciated,
and it is the grade of instrument which you feel
impelled to surround with up-to-date service

The new Gerhard Heintzman Metal-action l
Player is the instrument of the moment. To a
person who is fond of good music and who can-
not play, you demonstrate this new musical pro-
duct and you'll be sure to strike a “'spark.”

Gerhard Heintzman, Limited
75 Sherbourne St., Toronto, Can.
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I'he Mason & Risch Piano is an instrument

whose merit is not ¢ onfined to one or a limited
few, “talking points but rather a Piano of
super-excellence in its entirety It is a
STANDARD instrument in the truest sense f
the word, an example of how genuinely good
a Piano can be and how well it can be built ;

a pattern of what choice materials and perfect

workmanship will produce

Steadily increasing sales offer the undeniable
proof that the Mason & Risch Piano shows
distinctive value, that its dignified OUT
WARD appearance reflects the genuine, sub
stantial quality WITHIN!

Mason & Risch Limited

230 Youge Street
Toroutn




