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Nothing Startling &

“HEALTH BRAND?”

Is what to look at when
you want to see a line of . . .

s SR adies’ . .
W Underwear

NU“‘"NG GUMMUN 1t always pays to have n stock first-class goods

GOMPARE THE F|N|SH which THE Puitic understand the ments of,

and which there 1s an INCREASING DEMAND
for. When you are going through travellers
samples give special attention to this line. It
will pay you.

The l’lontreal Silk Mills Co.

. LIMITED . .

MONTREAL




Gordon, Mackay & (o.

Cor. Bay and
Front Streets

TORONTO
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We have just received per “ 8. S, Sardinian ™
some RARF NOVELTIES in

VEILINGS

INCLUDING A NICE ASSORTMLNT
OF THE

New Ombre Effects

In Gold, Grey, and Heliotrope Chenilly
Spots, which are the Tatest i this aw
of goods. We are also showing a fisy
range of Blacks in Plain and Figured.

o o
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THE RELIABLE

This is back view, showing method of
fastening webs without sewing.  Trimmings
are of strong, light, nickel chain, with but-
ton loops which will not slip off, but are

casily opened by pressing the balls together.

‘SUSPENDER.

No Sewing to give out.

No pulling apart in the back.

No button holes bursting nor straps breaking,

May be adjusted to fit any shoulders.

Trimmings emirely nickel and will not rust.

Button loop gives, and pre\ ents pulling but-
ton off. :

G. N. YROOM, Sole Manufacturer, ST. STEPHEN, N. B.

Toronto Fringe and Tassel Company

Manufacturers of
FRINGES, CORDS, POMPONS,
TASSELS, DRESS UPHOLSTERY, and
UNDERTAKERS’' TRIMMINGS.

19 Front St. Wast, TORONTO.
GANADIANS ' b — —— —

MILES & OO
TRILORS

21 0ld Bond St., to
4 Sackville St., London.
Best Scotch Tweed and Angola Suits from £3 155
The Celebrated GUINEA TROUSERS, Etc.
STEWART&MDONALD
GLASGOW.
- Toronto Agency: 30 Wellington Si. Rast. -

-+ M. MOWAT |

Speaial ines of
Linens alnays
in stock.

Close buyers would
do well to mspcct
our samples. .

SP

AWVIAZON
VELVET SKIRT FACING

A NEW FABRIC FOR FACING AND BINDING SKIRTS

ADVANTACES: L

DURABILITY ~Wili vutwoar s dozon old-fashionoed braids.
NEATNESS—Tho Pilo of tho Volv otgh-cs a smart finizh to the bottom of

theslirt. Boingcut on tho hiasit doesnot ravel and does not
{njure the shoo.
ECONOMY~Belng dono up in continuous lengths of S, {} and 18 yands,
ALL FASHIONABLE DRESS SHADES.
MANUFACTURRD BY

MEYERHOF, MARX & SIMONSON, MANCHESTER.

Representative . FRED KING, 61 Piccadilly, Manchester
WEHOLESALE ONLY.
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THE ABUSE OF COMPETITION.

——

ESSENCE of modern trade 1s compet.

: ° D3 '\:.: non. It is the warfare among the
o‘:’ OHE strugglers for wealth, although when
o o {5‘\(’309@ all should be endeavoring to produce
o é;"i‘)cs wealth, there would seem to be no
Lol Q‘-Q o & necessity for much of the struggling.
< ‘{_-‘,,:’ _ ‘;;‘?9&9 Nevertheless a healthy nivalry has alwaya
e ‘@_C';j P been regarded as an essential to progress.

it is «when the rivalry becomes unhealthy,
withering and destructive that itis regarded with aversions. Men
scck to get more than their due share of this world's goods,
and 1in theirr haste to be rich, use unfair methods. Com-
petiion is not being bounded in the present day with such
restnctions as are necessary to keep it within bounds. The
flooit 15 nsing fast; soon the banks will be overflown and de-
sttucion will follow. After this the only way will be to make
a new channel for competition and send it on into the Sea of
Wistwrical Forgetfulness.

But competition is now working certain evils, and the great-
est of these from the stand point of business men is the demand
for cheap goods.  The consuming public secem to have an in-
creasing appetite for cheaper goods. Goods that are sold as
“all wool,” contamn perhaps 25 to 75 per cent. of cotton. * Pure
woul " goods are fifty per cent. shoddy. All wool carpets are
25 per cent. cotton.  Ingrain carpets are all cotton. Al wool
underwear is 4o per cent. cotton.  Sitk goods contain no silk.
Solid silver good are only triple-plate.  Such is the coursc of

manufacture---the public has the appetite, and the manufacturers
supply the intoxicant. Like strong drink, the more that is taken,
the more is desired.  ‘I'ade is fast coming to that point, when
the genuine article whether it be wing, silver or woollens will not
sell atall.  When an article is shown to a man to-day, he says
at once and first : *Can [ sell it for somuch 2’ ‘The seller says
it couldn’t be done, that the raw material would be worth that.
Well then, this jobber, wholesaler or retailer says, ** Get me an
article similar to that to sel at so-and-so, and 1 will wake all you
can make in a year.” ‘The manufacturer says to himself, * Which
is it, Money or Reputation 2™ and unfortunately it is usually
decided in favor of money, and the cheap article ismade. And it
is placed on the market with a pretty face but a rotten heart,
yet it sells, and the manufacturer makes money, the jobber
makes money, the retailer makes money, but what about the
buyer—here comes in the legal rule * Caveat Emptor, ” let the
buyer beware.  The world goes on with an electric whirl, driven
by insane competition and down, down goes the standard of the
consumer’s purchases.

How does this affect the retailer? It affects him in this way.
He secures a large and gaudy store, he hires the cheapest lahor
in the market ; sells his goods on the narrowest margins ; and
sells all the meanest sorts of trash which people buy merely be-
cause it is cheap.  The price sells, not the clerk.  This applies
unly to retail business.  But how long will the wholesale busi
ness stand the test?  Would it not be better to secure better
cducated assistants for retail stores and handle the best goods
only? What says the merchant of to-day in answer to that
yuestion?  He says, ‘you can do so if you wish, but as for me
I abhor poverty and shall do as others do and grow rich’

But the fault does not all lie with the public.  ‘There is an
sane kind of competition which drives down prices without
any benefit, except to the man who gets the cheap price. Two
wholesalers start to scll a retailer bis fall underwear, and one cuts
25 cents a duzen, the second cuts 30 cents, and finally the first
sells at § per cent, advance un cost. Whick wholesaler is bene
fitted? The proper answer is, the one whe tost the sale  This
is unnecessary competition ; foolish, absurd, insane.  The same
criticism applics to retailers and manufactures.  Avoid reckless
ness, or you will soon find yourself on your uppers  There is no
use being in business if you cannot make a decent profit.  Make
a good profit or make nothing, Make a good profit, or else in
a short time you will be worth less than nothing.  Asvoid getting
business for the sake of geuting it, although it is perfectly proper
to get money for its own sake or rather for the sake of what it
will bring.  Make money with honesty to yourself and towards
your necighbor.



DRY QOODS AND THE TARIFF.

HE past two weeks has been an important one in regard
to taniff enquin.  Canadian dry goods importers have
had a chance to mform the Dommton Ministers, notably

the Mmsters of Faance and Trade and Commerce, what
they think of anffs - general and the present tanff in par-
ucular.  When the Mousters vissted - Montreal they were met
by the following well-known merchants:

Dry goods importers  Messts, Ro 1. Gault,  Eo B, Green-
shiclds, James Shessor, Frank May and A, Lechire.

Woollen manufacturers  Messes, Brock  Willett (Chambly),
E. .\ small, A G Lomas, Joha Turmbull, Jo A Cantlie,
Feador Boas (St Hyacinthe), R N. Heneker (Sherbrooke), and
.\ Robert,

Whaolesale clothiers  James (FBrien, . W. Mackedi-, E. .\,
Small and 8. O, Shorey,

In Hamilton the dry goods merchants and clothing manu-
facturers were © Hono Wb Sanford, A, Murmy, John Knox,
AN Morgan, Fred., W, Watkins, 8. G. Treble, James Robertson
and .\, Munro.

In ‘Toronto they were met by a large number of dry goods
importers, tllinery importers, hat and cap importers and
manntacturers, and furfiers.  Those who took the leading part
in the discussion were Messrs, Stapleton Caldecott, Wyld, Dun-
nett and Cockshutt.

The most important point urged by the dry goods trade
seems to be i fvor of ad. valorem duties instead of specific,
There need not be a shadow of doubt in the Ministers’ minds
concerning the desite for this change, on the part of the im-
porters at least. The wouollen and cotton manufacturers may
destre these retained ; but even here they will no doubt submit
to the wishes of the majonty, .\ manufactureris naturally more
selfish than an smporter, and often desires changes and increases,
simphy for s individual or elass benefit. This was amply
Hlustrated when some ot the manufacturers, in both “Toronto
and Montreal, were given opportunities to state their views, On
the other hand the importers seemed to take the broader ground
of the benetit of freer trade to the consumer, and for this and
other reasons they unged ad valorem duties.  They advanced ex-
amples showing that on some cheap grades of woollens the duty
was 130 per cent,, while on expensive woollens it ran fiom 3o to
4o per. cent. They showed that a mantle costing 5s. in England
pud 67 per cent. duty, while one that cost 735 paid only 26
per cent. Numerous examples of this kind were put forward
by the various importers, and they laid much stress on the
eatra burdens which they averred the poor man was bearing
over thuse borne by the nich. Then o meet the well-known
argument that spevilic duttes kept ont trash and shoddy goods,
they declared that the shoddy goods of foreign countries were
no worse than the shoddy goods of Canada. This angument
needs proof, and should be accepted cum grano salis, although
there s no doubt that some shoddy goods are being made in

this country.  But on the whole  he arguments advanid jp
favor of the abolition of specilic duties should be sulticnt 1o
cause the Government to dispense with them. ‘The st and
collar men also made a strong protest against spectlic dute s,

Another strong point, urged by Mr. Caldecott, of this ity
was that values have fallen greatly since the specitic dutics were
first wposed in 1878, He instanced grey cottons, which in
1838 costs 1o cents per yard, could now be bought ter b1,
cents, and the duty of one cent per square yard and 15 per
cent. was now much heavier than it was then,  When this ex.
ample s figured out it will be found that the duty i this vlaw
of cotton in 1878 was 25 per cent., while now the duty 1~ 30 513
per cent. Very numerous instances of stimlar character night
be cited, but this one will serve as an example of the clas,

Another pomnt strongly urged by the importers was the adop.
ton of a broader classification, with a uniform duty on each
class. ‘I'he Toronto men urged a classification something like
the following @ -

(1) All picce grey cottons, white cottons, denims, prints, e,

(2) All picce woollens, suitings, trouserings, overcoatings,
mantle cloths, ete.

(3) Al dress fabrics, whether cotton, woollen or union.

(4) Al picce silks and ribhons,

(5) -+"t parasols and unbrellas.

(6) All hosiery, gloves, underwear, cte.

T'hey urged that some such general classification be adopted
and one rate of duty for cach class. "Thus there would be no
ambiguity, and goods coming in at small ports where the officers
were not so well posted would pay the same rates as at the
larger ports where the officers were more expert. It would
obviate all embarrassing readings and rulings. It would prevent
paying too high a mate in such cases as where pamsals are
made of more than one class of material, the highest duty is
charged on the whole value.  The present tarifl has been made
in sections, and as one importer put it, now resembles Joseph's
variegated coat, or a patch work or cra.y quilt.

"The tmporters also poinied out that at least three monthy'
notice should be given of ail changes.  In 1890 when the duty
on parasols was raised from 3o to 35 per cent. the importers
lost many thousands of dollars. They had taken many orders
on the basis of a 3o per cent. duty, and as no notice was given
Lefore the change was made, they had to import their goods and
pay the extra 5 per cent. out of their profits.

The prevalent opinion seemed to be that in no case should
the duty be over 30 per cent. . All classes seemed to view the
matter in a more intelligent manner than most of the newspapers
and free-trade politicians of the day.  They did not ask fora
holus-bolus reduction, but knowing that a revenue is essential
for the preservation of Confederation under its present constic
tution, they simply pointed out how this might be best auained
without working scrious injury to any class or trade. .\lm%
points were urged, of which a limited space prevents a mcmir‘m.“
but these may be treated of in future issues.

Most of the dry goods men believe that much good will
come out of the discussion, and that a compromise will be
effected by the Ministers which will eradicate most of the deforts
of the present tarifl,

The City Commercial Travellers’ Association has decided to
hold its annual excursion on July 17th to Niagara Falls and
Buffalo
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SILKS IN THE AUTUMN,

ANUFACTURERS of silken fabrics know that silks will

e worn in the fall, says The Dry Goods Economist, and

they also feel a certamn sceunty as to the styles of sitks
that will be i demand, but no one knows what the prices may
be, which 1s the only difticulty in booking orders ahead. In
fabries all are agreed upon the lead which satin Duchesse will
ake. In Paris peau de soie is always somewhat worn, but has
ot taken here.  Black sitks, especially in satin Duchesse and
Wengaline are expected to be more worn than they have been in
sveral seasons.  ‘The young, middleaged and elderly ladies
will agam rejoice in a “ best black silk.” Satinand taffeta weaves
are now leading in the looms, but there are rumors of fancy
armure grounds for self and changeable brochds after one of the
latest Panstan fads,  Plain black amwure of a good quality is
likely to be in demand.

“The purple, purplish red, mauve, old rose, dark, leaf and
Nile greens, browns, hussar, navy and turquoise blue, deep and
light golden tints, rose and flesh pinks, buttercup cream, maho-
gany, clderberry and, in fact, all of the colors written of in dress

LATEST INFORMATION,

The accompanying chait shows the fluctuations of the raw
material since 1876, It will be seen that since raw silk touched
122 in 18706, it has since been very low, and last year was ex
tremely low, A\t present prices bave teached yg, or five points
higher than indicated in the chart.  Some people, who are sup
posed to be reliable judges, claim that the advanee will continue
until the height of 1876 is reached, but this is only a guess. Yet
the enormous difference between the prices of raw material now
and the prices last year, as shown by the chart, will be suflicient
to show the reader that he must pay more for silks in the fall of
1893 than he did in the fall of 1892

‘T'aronto and Montreal buyers who have returned from the
sitk market claim that no new stuff will be made until the mid-
dle of September.  “The mills are working night and day to fill
their enormous orders.  Buyers from the United States have
been buying everything in sight at whatever price was asked,
They believe that the increased demand for silks in the United
States will continue, no matter what the price. Canadian buyers
report having been forced to pay an advance of 335 per cent. in
some cases.  One buyer cited an instance of a silk which he
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goods and many evening colors besides, will flaunt anew their
charming shades and exquisite combinations. Fashionabtle shades
of plain bengaline will have a certain following for conservative
costumes and combinations, but the feature of the autumn silk
trade will be, as now, the changeable effects. Every artis brought
into play to combine weaves and colors in these novelties so
st they will surpass the fabrics of the present scason.

The wildest flights of the dreamer in colors and the most
unheard of freaks of clectricity are mild in  comparison to the
coloring and designs shown in the latest changeable novelties.
Wecan but admire them, as from their very nature they be-
wilder and enthrall even if they do not convince sober reason of
their beauty.  Changeables are a success; they will be a greater
one m the fall, and for beauty nothing has or ever will probably
wual them.  We might call changeable silks one of the wonders
of the textile world.

sold last year at 75 cents, and which will cost him laid down
this year 94 cents, but still he bought beeause he believed consu.
mer would buy anyway, Starting the first of June, cvery retailer
in Canada must pay an advance on every line of silks he buys.
‘T'his is a fact he must realize, and govern himself accordingly.

The latest strect-dress fabrics’ in London and Paris is satin
Deuchesse.  Some of the Canadian houses will show it for fall,
1t is shown only n black, which color scems to be increasing in
favor for street dresses in both silks and satins.  The novelties
which will be shown on this market for fall will include ombré
cffects in taffeta, shot surabs, and plaid taffetas.  These will be
much used for skirtings, blouses and trimmings.

A movement is on foot in Montreat to bring about a daily
meeting of merchants 1o talk over trade questions. There is
much to commend the proposition.



4 THE -- DRY -- GOODS -«- REVIEW.

THE NEW METHOD.

VERY merchant should realize that let-
ter orders are playing a great pat in
the mechanism of the dry goods trade
of the present day,  Postage is cheap
talthough it might be cheaper), and
prople are utihang this agent to secure
their goods on short notice,  "This
tendenoy to send o letter orders s
sunply a past of the tendency whichus
general among the setalers of the day,
to make the wholesaler carry the stock.

The retanler won't even order in advance from the traveller but
waits until he s actually o need and then orders. He seems
to reason, as many a :nan does when lunch hour arrives e
savs, * 1 am not hungn, nor will 1 eat untit T am hungry.”  But
the majunity of people eat whethertbey are hungry ornotand often
keep thns up until their digestive organs make a failure,  So
with thc merchant who buys  too much in expectatation , he
loads, and loads unti! something falls, and then he wonders why
the fall ovcurred. But the wise merchants will wait as a rule
until the demand 15 almost upon him before he loads too heavily;
of course some hitle sanety mnst be carried at all times, but
what v mtended to be emphasized here is the tendeney to over-
load in anticpation.

Letter orders untal recently were not given much attention
by sholesade dry goods men. The adea, that only travellers
could sell goods, seem to have absolute possession of their bram,
and they forgot or tned o forget the use of prnnter’s ik, But
dunng the past five years a change has been effected in this
coumny.  Most of the houses now have a special department
for letter orders, and special men o look after them, The cost
to the whalesaler of samples and postage is small, because the
corrcspondence can be combined toa great extent, e, g., samples
arc oftcnt sent out in avery emvelope which contains an involice.
The cost of a traveller is enormous when compared with the
cant af fetter arders. Last vear one house in “Toronto sold goods
to the value of $225,000 by means of letter orders, which was
almost as much as was sold by any three of their travellers. “The
differcnce in the (apense of selhing this amount of goods in ¢ach
of the two different ways can be readily seen.

I'he old way of banding a letter order for attention to the
department i which the goods were to be found worked out
sotie ludicrous results. Suppose there were five departiments in
the house, and a letter order contamned the namies of goods from
vach depantment, and cach department was out of the particular
hne desired, the biner would receive five letters one from each
department telhng him of this.  This is of course an extreme
case.  Again, the order was filled by a man in cach depart-
ment, sometines one clerk, sometimes another, and hence the
business was nover seduced o a system. But now all this is
changed  One man cantruls all the letter orders, and personatly
chooses the goods.  He buecumes acquainted with the different
dlasses of customers, leams their peculiantics and idiosy nerasices,
thur tastes and their indicated but uncapressed desires.  This
verk who manages these letter orders s a man whu studies
peopld’s characters by thetr writing aud thus Iearns to know
them amd their wishes.  He s never too busy to fill an order
carclully and to send that which will best suit the trade. He
undentands whether it will be satisfactory to 6ill an order with

“the nearest thing ™ or not, because he learns by long expenience
the man with whom he is dealing.  He knows whether the
customer is a cantankerous crank, or a buyer on whom he 3
impose.

Most of this trade s done by means of samples.  Cineylan
are sent out by some firms, and in other cases extensie cagy
logues, but the drive trade is done by means of samples  hee,
if bulky, are sent out n separate covers ; but very often «ont oyt
with the regular correspondence. I a special lines comes in,
samples are sent out to the live buyers, and these live unn who
usc letters for ordering are often offered snaps  which the deagd
who buys only from a traveller never sees.

The dlasses of people who use this means of getting goods
are numerous and varied.  The man who lives away from a
station is liable 1o be passed by the best travellers, and he s
compelled to use letter orders,  Dealers in outhing  ditnets,
where travellers visit very seldom, find leiter orders a ma ety
of trade. Dealers who do not care to run into the city for the
one or two special lines they want on short notice, use the quick
travelling mail-car. Al dealers use them toa great extent. The
wholesalers in Montreal and ‘Toronto receive orders by letter
from the remotest districts of “The Northwest “lerritories and
British Columbia, as well as from the villages in Prince Edward
Island, Newfoundland and Cape Breton.  ‘The letter order de-
partmient is an invention of this electrical age.  Its mechamism
and despatch is suited to the exigencies of modern trade, with
its quickly moving fashions and freaks. It is a modern method
tor facilitating the communication between buyers and scller and
thus enlarging the cconomic market.  Only those who have
tested it thoroughly can fully estimate the advantages it pos-
SUSSCS.

On account of the smallness of the expense to the whole.
saler, it must, if generally adopted, gradually lower the margm
of profit which the wholesaler would need.  As expenses de-
crease, the competition among the wholesalers will naturally
tend to reduce their margins, without injury to themsehves, but
with great benefit to the retailer.

DRESS GOODS FOR FALL,

XPERTS claim that shots effects and plaids wall lead for
next fall’s trade in dress goods.  Whipcords will sull be
in strong demand. Buyers are holding back a lutle on

Canadian tweed effects, but the better opinion scems to be that
a large quantity of these will also besold in the fall, the tradem
these may even surpass the wonderful run in the fall of lastyear.
Blue and black serges will of course be as prevalent as usual.

French woollen fabrics are up.  Henriettas, whipcords and

Bengalines have been in such strong demand from the French
manufacturers that they have increased prices from Sto 17! per
cent.  ‘These goods promise to be ingood demand for newt
seasun, and dealers here are guarding their stocks of these tagggy
rics.  Soft wouls have advanced 10 per cent. Reports from the
Lundun woul market show an increase in sales of about 1o per
cent., owingto the increased demand from the French manu-
facturers.  Dealers who buy any of the these Fiench fabnes
the prices which have obtained since last fall will lose nothung.
Those whu buy in the fall for immediate consumption will i
forced to pay the advance.  These days of rising markets gne
the man who has a finandial margin a chance to make a great
profit.  But the turn of the tide must be watched.
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THE BUSINESS TAX.

NOTHER step in the progressive
warch towards a proper system of
munijcipal taxation has been taken
in ‘Toronto.  T'he credit is due to
its broadminded and  thoroughly
posted wholesale merchants, “The
Ontario Legislatare is now m session
and Mr. Waters, M.1.A. has intro-
duced a Bill to amend  the assess-
ment act. He proposes that personal
property shall, for the purposes of

. assessment and the levying of rates

thereon, include {among other property specilied in previous

clagses) the net income of merchants, traders and manufacturers,

In brief, Mr. Waters proposes that if a man has $100,000 t0
imes, it shall be taxed no more if he invest it in mercantile
purstnts than if he invested it in mortgages, stock, cte.  Under
the present law if he invest this amount in stocks, he is taxed on
income anly, or say $6,000: butif he invest it in business, he
will he taxed on the whole amount.  The injustic of this will be
seen on its fiace, when one man has to pay 16 times as much
e for investing his money in one business as another would for
imesting the same amount in stocks.  'This example indicates
in a simple way, the great burden which our merchants are forced
to carry, and many of them carry 1t without knowing that they
are doing so : but some of them have awoke to the fact that they
are being imposed upon by an iniquitous system.

On the evening of Monday the gth inst., a few of the mem-
hers of the Board of "I'rade met and discussed this bill and after
a long discussion it was approved of by passing the following
resolution which was proposed by Mr. Paul Campbell of John
Mardonald & Co. ‘The vote was 23 to 18 in favor of the resolu-
tion

“Whereas, all taxation in a freeand civilized country should
be levied equally and uniformly upon all property of the same
kind, and, whereas, in the province of Ontario realty is taxed on
this principle, and personalty is not, the capital employed in
commerce and manufacture being taxed on its face value instead
of on the income or profit derived from investment, as all other
capital is taxed, such as investments in bank stocks, railway and
building socicties, stocks, mortgages and money otherwise loan-
ed, and, whereas, in Great Britain, France, Quebec and other
countries the governments seck to relieve capital invested n
commerce and manufacture from taxation, as being the capital
which conduces most to the advancement and progress of a
country, and which employs labor, populates and builds it up,
and whereas Mr. Waters has a bill before the Ontario legislature
1o amend the inequality of personalty taxation and to taxall
capital on the net income derived therefrom, therefore, be it re-
ssXed that this Board of Trade of the oty of [oronto assembled,
hereby accord therr hearty approval of the said  bill, so far as it
refers to the personalty of merchants, traders and manufactur-
e, and ask the Parhament and Government of Ontario to ap-
prove of the principle 1aid down n the bill, that all property of
the ame kind shiould be taxed equally and umformly to all
claises of aitizens alike, and this beard prays that the ball in this
respect may become law.”

Mr. Campbell supported Iis resolution i a strong speech,
showing that Ontario had made a great mistake in taking the

United States as a model, instead of Great Britain or France,
where the laws were based upon much truer principles.  He
showed that the capital of the merchant and the manufacturer
was the only capital taaed on its face value, and that this was
hurtful to realty, to the encouragement of mereantile enterprise,
and to the development of the country.

Mr. Saapleton Caldecott seconded the resolution, and ad
vanced some telling arnguments in tavor of a more just system of
assessment.

The resolution was also strongly supported by Mr Cock
shutt, Warning Kennedy, G. H. Bertram, Hugh Blain and others,
and was strongly opposed by br. Jaffray, who claimed that they
were trying to throw too much of a burden on improved real
estate.

Toronto dry goods merchants are to be congratulated on
their success i having the il endorsed by so influential a body
as the Board of Trade, and their fellow merchants throughout
the Domunon, who are fighting nobly for the same phase of
Justice and for a proper system of taxation, will take heart from
thur victory,  Montreal, Halifax, Winnipeg and other cities
have silar grievances, and it is to be hoped that true ideas on
this mtncate subject will soon be more gencrally desseminated
among our legislators,

TORONTO'S SHOP FRONTS.

——

T IS said that the City of “Toronto has as great an extent of
shop fronts as the cities of Buffalo, Detroit and Rochester
combined, Toronto is said to have 27 miles of shop fronts,

while Buffalo has only 13 miles.  Circumstances are at work in
Toronto which will probably transform the character of some of
the principal thoroughfares, such as King and Yonge streets.
On these streets there are a large number of small shops which
itis believed will before many jears revert to resideace purposes.
Two principal causes are at work tending to bring about this
change.  One is the introduction of rapid electric street railway
transit, by means of which residents in the outlying districts of
the city can be transported to the business centre within an in-
terval of a few minutes.  ‘These facilities for dealing at the larger
down town establishments is likely to be taken advantage of to
the detriment of the smaller business concerns on the less im
portant thoroughfarcs. “I'he second cause is the recent develop-
ment of a few large establishments where goods of almost every
dass are sold under one roof.  These concerns will certainly
wipe out of existence a very large number of the smaller stores,
It is estimated that one such establishment already in existence
in Toronto is doing the trade which formerly was divided
amongst soo small stores.  These changes most seriously affect
the value of a large amount of property now used for business
purposes. —~Canadian Architect.

Comtroller Wallacy is rapidly disposing of a number of knotty
questions which have been referred to the customs department
from outside ports. Among his latest rulings are the following
Cardigan jackets are properly dutiable under item 125 at 10 cts,
a pound and 20 per cent. The fact that such jackets have but
tunholes worked in them and that the edges are bound does not
take them out of the category of “kaitted goods.”  Frillings and
cdgings, whether of cotton, silk or other material, are ruled to be
dutiable at 30 per cent. under item 197, though the edges may
be either bound or stitched.
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AND BARGAINS.

DRIVES

TIHIS tme of vear there are always numerous broken
lots, ¢learances, jobs, barguns and dnves which the
visiting dealer can ek up and wse to great advantage.

Lhe wholisalos are expecting the armval of tall stocks and de
sre to dhiar out thur spring lines as well as powsible to make
more room.They do not care to have so many different lines
to keep i mind, and they sumphty by eleaning out lines which
In this way the retmler
woures mamy bargams which he can tuen to good account
s g the vears pratits. Butall dealers cannot vasit: the mar-
Lets i Mantreal, Toronta and Hannlton, and the only way
they can secure the se bargains s through the information sup-
phed by Tae Review, Phe jobs mentioned in - this issue are
penumie and not made for advertising effect. The wholesalers
mean business, and the retler can rely on the information
heremn contamed.  Those who send for samples of the drives
andd barguns w this issue can do Tie Revirw a good turn by
mentioning where the information was found.

they do not ezpeet o carry agan,

TIE 1NVLISNT OREERINGS,
~ okrpoy, Mukay & Cooare showing a
PARTAN SRS (I chaice line of Tartan check silk, recent-
Iy seaured at alarge discount, being balance of
manufacturers” stock and worth in the regular
Tharteen choice patterns; price, soc.

Q 1EXAND R & ANDERSoN have purchased

3,000 picees striped and checked flan-

Al §o
way 5§ eents,

FEASNEILETTES

1o <111 A1 S nelettes, being the balance of a manufacturer's
stuck, which they are offering at mill prices.

This 1s a b dove, and they can be retailed at 8 cents per yard.

wisay, Reaaem & Coo are offening a
VAMERBLE AN, Iine of wotton Austrian umbrellas, at
$5.50.  Ihas umbrcdla has a paragon frame,
amd s espectally good value at ths price.
C A DBEcorT, BUrRIoN & SpeNc are offening
speaal reductions v certain hnes of
concts, which they desire to clear. These are
genune bargans,  and  correspondence  will
chiat turther information,

ﬁ ALIXANDER & ANDERSON have passed

HENKIFTLAS, mto stk a full moge of their well-
45 1o 9o known and justly celebrated black  henriettas.
These are eatra value, ranging from 45 to go

$; qu 1R m,

25 11 50

KEDUCTION,

vents  The fimsh and color ot these goods are unescelled.
" N Z it GRASETT & DAREING are show-
10 LENTS g a magnificent range of patterns

FER VARDL m thewr wide cloth pring, in delaine patterns in
black goods, colored goods, pink goods, cream
gouds . abo m the soft finished drillette and indigo and Turkey

red effects, ete, at 10 cents per yard.

oliN Macvonatn & Co, are showing a line
of chemlle curtains in a mnge of colors,
which are being offered at $3.55 per pair
These goods are this season’s manufacture and

CHINILEY CUR

Tass, $3.75

are chimed to be as good value as has hitherto 'won yoly

for $4.50.
C b cor, BURTON & 8PNl an lfening
a line of three quarter tweed-pattomn dree
goods at 8 cents. This line is worth i he
regular way 10 cents, and should prove 4 plum
for those who ean avail themsddves of it

DPRESS OO

AT 8 (FNT-.

OBN Macnonarp & Co,are running 1 spe-
cial line of 32sinch apron checks at 1o
APRON CHECRs, cents a yard. One quality, but a range of

patterns.  The former price was much lngher,

ANANDER & ANDERSON have .
CHOICE PRINTS, A” o l‘\ " hrm Wt re

ceived alarge shipme .
EXCEITIONAL, ceiven g upent of new prnts

AL 100, m delaine patterns, in black, brown and «ram

grounds; abso indigos, cardinals, ete., sl

object effects,  “These are the goods that are wanted, aml which
ought to be on every retail counter. “Fhe price is 1o cents,

ANCUTIN

¢HN Macvonatp & Co. are showing a line

BRACES AT of braces in heavy cushion web and wlk

$1.50. web, which they are offering at $1.50. The
price in the regular way is $2.00.

‘\ R. Brocn & Co. have been going

UES Y o through their stock and Lud aude

TSI a number of odd lines and  broken range,

which they are offering at job prices toclear.
These include cashmere hosiery, lisle, taffeta and silk glines;
handkerchiefs and men's neckwear.  Quotations on apphuation.

VELVETS AND VELVETEENS.

1 was pointed out last month that the consumption of these
was steadily increasing.  Like silks the price and the quan-
tity consumed are increasing  together.  The silk vehat

manufacturers at Corfeld and Lobberick, the great silk velvet
towns of Germany, have so many orders ahead that they do not
care to take more.  ‘The sitk schappe has advanced in pnce 33
per cent., and consequently  the manufactured product has abso
been advanced, so that prices in Canada will also be higher i
the fall and winter of the present year. A sumlar thing has
happened in England with regard tovelveteens. Where the Lag
hsh manufacturers were selling ten picees of velveteens last year
they are now sclling 100, and prices have advanced 1510 25
per cent. No orders for cither of these classes can be placed
by importers at the old prices, and consequently prices must
adyance in this market.  Retailers should keep as full a stock
as they can, consistent with their policy of never overloading,
Importers are conserving their stock as much as possible, and
prices are very firm.

J. H. BUCKINGHAM & CO.

HIS celebrated cravat house have sent out a circular to the
trade announcing the shipment to their New York agent,
Mr. W, B. Roe, 64 West 23rd street, of their collection
of samples for the fall of 1893. Their De Joinvilles include
amongst other new grounds light Sultan and Cyprus green.
They have brought out claborate patterns on figured satins and
some very telling silk effects on satin grounds,  They show new
makes in silk Aleppo twill and matt grounds. In Squares,
Mufllers, Cut’ Ups, Windsors, ctc., they show some veny rich
novelties, and all Canadian importers who visit New York will
do well to inspect these line of samples.  They also show um-
brellas, and canes and walking sticks.
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WINDOW DECORATION,

1 I a good plan in draping goods for a window display to

combine appropriate trimming materials with the main fabries,

and we show herewith some examples of this treatment.
Fhe s first app ared in the Dey Goods Chronicle, “T'wo of these
show & rather unusual arrangement in the form of large bows at
the top of the drapery.  In the
examples shown, these bows are
of silk and velvet, wed as irime
ming for tine dress goods.  ‘The
efiect is not only attrmactive but
practical as giving desirable sug-
goestions as to combination of ma-
terials, which purchasers will find
of advantage.

Another unusual and tasteful
draping of dress goods is con-
structed upon a phin eylinder,

“Hreirpnet

(bl sl i, e

Fig. 3, about which the gowds are
3 B 3 S
% i tightly drawn. ‘This is relieved
¥
o T A at the bottom by several rows of
© 3§ ¢ ¥ the ribbontrinming now so popu-
R 4 g lar, while the top is finished with
% % 3 a combination of phiting in the
.3 E L - center.  This makes a very pretty
MR T figure for a window.
* 2R
N P S

Fig, .4 shows another distinctive
methud of draping dress goods.  ‘This is composed of a cone
stand made up of separate slats; about each of the slats is
wrapped aseparate picce of dress goods, each slat being thus
covered by a fabric different from those adjoining.  “I'he cone
thus shows several examples of dress goods, each different from
the other.

There is no way of showiny dress goods in a window in such
an altractive style as to put the fabric on a cylinder and draping

~ it in some neat manner, making a
' T4 neat folding or fluting on the top.
The mtelhgent derk will find no
ditticulty m arranging the folds in
that careless, artistic manner which
can only be attained by long prac-
tice and close attention.

With regard to such unboarded
goods as prints, delaines and
sateens, they can be arranged very
neatly without the use of cylinders.
Catching the piece on one side at
the middle it immediately drops
into a cone-like form, and when the
fabric is turned back so as to show
the pattern, the whole makes a
s\ striking design. This way of ar-
% ranging these goods must be alter-

NG Vathonated with plain flat, upright or
(TN ~" " oblique situations, so that mono-
] tony will be avoided.

Many dealers in Toronto use i their windows an iron hoop
«bout 4 feet in diameter , and made of about 3y pig iron.  This
v suspended from the centre of the window ceiling and the ends
of several pieces of dress goods are pinned on to this and

allowed to hang down unfolded  untit the  remainder still board
rests on the floor of the window, the folds being exactly perpen.
dicular.  Then a piece ol ribbon is passed around the centre
is about 10 inches m diameter, and the whole things resembles
a double cone, the point of one resting on the pomt ot the other,
1f the colors of the goods have been well choven and alternated
the effeet is very striking,  [Fsiv or seven patterns of one quality
of a line of goods can be used amd
then a ticket aftised with the
words, ** Your choice for 15 conts,”
the financtal resubts will be more
adequate then it price s not stated.
A variation of this is where a piece
of iron is wade into a quarter cirele
and hung in the farthest comer of
the window and  the same plan
followed, so that the same effect is
produced with four or five picces
of goods,  When hung in a cor
ner in this way the design can be
varied by allowing the top folds to
hang loosely, and keeping the rib-
bon well down towards the bottom,
Other variations will naturally sug
gest themsclves to the dresser.

Good taste in window dressing
will dictate whether there shall be
a spare amount of goods put out, or a great abundance, It is
well to vary, so that people will pass your windows to see what
youwilt do next. At one time have but a single line of goods,
and at another just ta the front a little of everything you have in
stock.  You can be cconomical and a good advertiser at the
same time.  Large concerns can afford to hang out their costly
fabrics, but a small dealer may throw that display quite in the
shade by wsing ingenmty and tact,

Handkerchiefs seems to be about the easiest thing to show
offin dry goods. They can be :
arranged in such a variety of ways,
pretty ones are  so inespensive
and they are a staple There was
recently a showy window in Chi-
cago made up of cheap  handker-
chicfs. The starch in them makes
them suitable for folding in a
raricty of shapes.  ‘This window
had nine cords stretched from top
to botton. These cords were
covered with handerchiefs, which
were pinned on, one ahove the
other.  The kerchief was folded
1o just a a quarter of its size, that |
is, once cach way. ‘Then the
loose outhanging corner  was
turned up, so that it stuck out <3
like a leaf. The nine columns
looked like pillars covered withflowering vines,

An attractive window is useless unless it helps to sell goods.
“T'his is an oft urged point but one which must be constantly and
persistently kept in mind.  The goods in the window must be
seasonable and saleable ; they must also have some {eature that
is likely to influence buyers to enter the store.
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ADVERTISING COUNSEL.

LEVERYTHING else methods change
and the advortisug of the day 1scom
mg duwn to single culumn advertise
ments. The old half page flaring ad-
vertisciient 1s a thing of the past «x
cept with very large establishments,
The moderate retail merchants writes
striking advertisements and puts them
i a simgle column,  If he be wise he

v uses a cut at the top of thead. to
draw attention and then he runs his tvo or three leading ponts
in bold type, and s explanation in- smaller type. The follow-
mg example tahen from a ducal paper o Kastern Omntariv will
dlustrate what as micaat, and caactly how a practical merchant

1 hie advertising cranh of this juurnal woeuld be

dues the work,
glad to roand chippings frum dry gouds merchants, showing
what they beliove to be the best form of advertisement.

In a Box

Gentlemen frequently
find themselves annoyed
at a particularly trying
moment by not having the
right

Tie and
Suspenders

AT HAND. GEO. BOW
CAN OBVIATE THIS
TROUBLE. HE HAS

The Gorrect Thing

At very Moderate Cost.
Your inspection of the
Spring Assortment is in-
vited.

THY NFWSPAPER “AD 7 DOIN THE BUSINESS,

A neat illustration of the value of sagavious advertising was
gnen at the Portland mecting Sunaay, when General Seeretany
M« Donald stated that he had cunosity 1o know what method of
advertising  reached  the most people. He bad  circulated
thousands of lintle dodgers giving notice of the meeting, and he
asked those who had seen them, and had  been moved to come
through that means to rise. The hall was packed as full as it
could hold, and of the entire number about fifteen arose.  Then
Mr. MeDonald asked all who had read the notices in the news-
papers, and had been influenced by them, torise, and the crowd
rose in a body. - Ex.

A CONCRETE. EXAMPLE.

A ‘Toronto dealer commencing a reading  advertisement un.
der the heading of * Fake Sales,” says.

“*I'is the old story, told over and over again, they di uot
know the gun was loaded:  the funny boy who cried woii oo
often was finally eaten up, and so it is with the merchams of
this city and of every other who are always wrying to decons the
people by false cries.  ‘They are continually having “ bankrup,”
“closing,” *“clearing,” and all kinds and manners of imaginabile
sales to catch the public  when they do not intend selling ther
stock at any reduction on regular retail prices, and have no
bankrupt stock other than their own—it would, in most cases,
pay them to give the trash advertised away for nothing. Isu
any wonder then that the public have come to look at thuse so-
called “sales ™ with a certain amount of distrust and wic fuil
charry of being again deceived by tham?  This s a fuct that
ofter tells to the disadvantage of hunest, well meaning men s,
who intend to do what they say, and who never advertise what
they cannot carry out; who would far rather lose money than
disappoint a customer. The public can understand what a difti-
cult position an honest merchant is often placed in by sucha
system of doing business. Certainly no business has ever sue-
ceeded by this course of action.  Quite possibly temporary suc-
cess has followed, but as the public are quick to detect frauds,
failure must be the final result. No merchant who wishes to
retain the confidence of the public would attempt to deceive
them in this way—yet a great many do it.  There is one firmin
‘T'oronto, however, who must be perfectly aware of this fact, who
must have always fulfilled their promises, who must have only
advertised what they were able w0 do, and when the people wem
to their store they found for once that there was no deception.
These must be facts, for this firm have lately advertised an
Alteration Sale, and the confidence the public shows in what
they say was fully illustrated yesterday, when, owing to the vt
crowded state of their establishient, they were again furaed to
close the doors for over an hour.” I'lus man writes advertise:
ments which are worth reading.  There is information in thum.

CONVERSATION Vi, DIALOGUE.

The method used in the above example approaches nearly
but not quite to what is genemlly termed the conversation
method of advertising.  “I'lus method is very different from the
dialogue method, which 1s now considered old fashioned.  The
advertiser who uses the conversation method begins in some
such way as this: “We want to call the attention of our cus-
tomers to,” and follows this by the name of some line in display
type. The word **we” 1s not absolutely necessary to bnng an
advertisement within this method, but it is essential that the ad-
vertiser should write as if he were speaking directly to the reader.
In this way the customer imagines that the dealer keeps that
space in that paper just to tell her when to come down town and
get what she wants,  Why, some dealers™ advertisements are
read as regularly as the notices under the heading * mamages.”
The comversation method never wearies the reader and can e
casily varied.

A SMALL PUFF.

Tennyson says: *““The old order changeth, yielding place to
the new.” That is true of advertising as of every other trade.
There is always something new.  The best sort of ability is con-
stantly studying and devising wise and stnking methods. T
Review keeps track of these and gives its readers the very car-
liest benefit of them.

s

a
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MILL. NEWS AND NOTES.

HE Slingsly Manufacturing Company mills, Brantford,
Ont., which have been dosed fur some time, during trans
ter to the new juint stuh company, have commenced

operations agan.  The works will be greatly enlarged in the
near future.
I'elfer Bros.are enlarging their woollen null at Clarksburg, Ont.

W. Lott, Belleville, Ont., has built a new woollen mll adjomn-
ing his old one. .

* Barrington Woollen Mill Co., Barrington, N.S., are advertis-
ing their business for sale.

Buwden Bros., woollen manufacturers, Torantohave merged
their business into a stock company

Lhe Waterluo (Ont) Woollen Cu., are putting in about forty
new luoms with carding, spinning and other machinery.

Une of the st umyue and mteresting exhibits at the great
tr will be a nintature cotton mall i full working order.

The Hunter woollen mull,Durham, Ont., has been started up
1. H. Watchorn, formerly of Watchorn & Co., Merrickville.

I. P. Pearce’s woollen mill, Moimore, Ont,, will hereafter be
operated by a stock company, known as the Pearce Co., Ltd.

1t is reported that the R. Forbes Co., of Hespeler, will build
a large addition to their worsted and knitting lactory this
summer.

The Dominion Suspender Co., of Niagara Falls, have bought
a site on the American side of the river, and proposed to build
a factory to ¢mploy 200 hands for the United States trade.

Mfred Parker, proprictor of the Brampton Wool Stock Co.,
has purchased the Drop Forge building at Mimico, and will
cummence operations in the woollen manufacturing at once.

Official notice has been given of the incorporation of the
sorel (Que.) Cotton Cu., with a capital of $20,000, tv manufac
wreand deal in “wadding, batting and cotton andwool products.”

* An msurance scheme has been adopied in a Canadian mill,
by which cach employee pays a small amount monthly, which n
case of accident ensures him free medical senvices and full wages
dunng the time of his sickness or inability. We should think
thus idea could be more practically applied in large manufactur-
g mstitutions, where it could be put on a similar basis to the
general accident insurance companies. 1t might have the effect
ol lessening the objectionable litigations, which so frequemtly
anae in cases of injury, if the corporations would assume partial
nsks by making the mtes low.  This is a sub-issue of co-opera-
tion, which deserves careful consideration. -Philadelphia Indus
trial Review.

.\ fire, which caused a very heavy loss of property, took place
at Merritton between 3 and 4 o'clock on the morning of April
20th, and resulted in the total destruction of the Taylor knitting
mull, better known perhaps as the old Disher factory.  How the

Aluc started no one knows,  The premises have been undergoing
« thorough overhauling, cleaning and repairing, and it is very
hard to account for the blaze, us none of the mill hands were
working owing to the water being out of the canal.  The damage
will amount to about $20,000, with about $8,000 insurance on
the factory.  Mr. Taylor had only occupied the premises for
about 12 months.  He had been continually adding improve-
ments and but recently put in an clectric motor. W, Calvert &
Cu. of this city were selling agents of this mill, and state that a
very large number of orders were on hand.

NEW IDEAS IN UMBRELLAS.

N a wontroversy about umbrellas the advovate of tham would
bhave hittle difficulty in showing their uscfuluess and their
Phere "are thuse who avoid theam, but
the man who carries one has the satisfaction of knowing that he
15 in the majonty and s conventional. s doubttul whether a
man should be commended because he is in the fashion, and
yet care must be taken to distinguish between originality and
cecentricity.  The man who  dares the weather and muakes light
of lus umbrellaless conditton 1y regarded as odd rather than as
ongmal, and does not, perhaps, always get the credit which is
s due.  In astorm an umbrella held  aloft secs an appropri
ate fimsh to a person’s appearance. It is in harmony with the
surroundings, and certnly the pussessivn of one i any ey

ency 1 not often regretted. . Some do pot carry an umbredla
simply because they wannot spare the mongy tu purchase vne,
others, 1t may be, because specimens they priced have been
taken “in mistake ™ by unknown fricnds, the suceessive lusses
causing an aversion to umbrellas in general. It is in the inter-
est of this class that two Americans have been exercising their
ingenuity.  The man who prevents the theft of umbrellas will
desire to be regarded as a public benefactor, and possibly this
distinction awaits the Americans in question.  Itis obvious that
no one would care to keep an umbrella which he could not
open, and it 15 on this hypothesis that both inventors have gone
to work. In the one case the umbrella can be locked, and is,
of course, no use without the key.  The value of the invention
has been tried. A gentleman was one day i a restaurant,
and he noticed that one of the company on leaving touk
his umbrella from the stand.  Having the key in  his
possession he awaited the result with sume  curiosity, It
was soon returned, as  he thought it would be.  The other
nventor gives the umbrella an ordinary  appatanc,,  but the
handle may be unscrewed and put into the pucket. The ad

vantage is this . in unscrewing the handle the ribs are automa.
tically lucked together, and wntil the handle s replaced, the
umbrella cannot be opened.  There is this contingency to be
feared that the people who are mean enough to take an um-
brella which they know is not theirs would not take the trouble
to return it when its worthlessness to them was discovered. The
possession of the key or of the handle would give no satisfaction
if the umbrella were missing and herein lies the weak feature of
the inventions.  Perhaps, therefore, they will not soon become
popular. Umbrellas are not likely to go out of fashion ; the
tendency s in the other direction, and ir these days they are <o
stylishly and so handsomely made that they are often carried for
merely ornamental purposes.  In a charming cssay on sticks,
Leigh Hunt says that when 2 man, accustomed to carry ong, is
deprived of it, he issues out of his house with a diminished
sense of vigour and gracefulness.  The umbrella does not hold
exactly the same relation to its owner, but a trving expericnce
awaits the man who leaves a meeting or a dinner minus the rain.
protector he carried on his forward journey.  In case of a storm
on the following morning he will probably emerge from his
house with only a ciminished grace and vigour, but with a fecl-
ing against the unknown appropriator of his umbrella which it
would not be easy for him to describe. Should the American
invention be successful, the system of umbrella transference may
in time be less general, for at least one motive for ic will have
been drawn.--"The Hosier.

consequent value.
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TRADE IN MONTREAL.

HE cold backward spring has had a most adverse effect
upon the sortng up trade m dey goods during the mouth,
From the gond placing trip that the travelless for all the
houses eaperienced the general expectation was for a business
considerably 1 exeess ol the tumover for the corresponding
period last sear. The failure of the sorting up trips to pan out
as evpected however has wade ths impossible now, for although
some of the houses have done fardy well  the aggregate is not
expected to show an exeess. I fact travellers report that stocks
m country dealer's hands have hardly been broken mto at all. 1f
the weather brghtens up, however, trademay improve and in fact
the Lot few warm days havealreadyhad visible effect in brightening
up the ¢ty retanl account i faney dress goods, spning sutings
and millinery,

The demand on fall account is beginning to be felt, and
some fair orders have been placed in this connection of late, but
natutally until something more defimte s known m regard to
the future crup prospects, buyers are disposed to observe 2 con
SRV C Course 1 resprect to arsiging tor supplhies ot this sort

Phere has been quite a demand for colored hnings and
cottons, one firm finding w impossible to exceute all the orders
1t recaved,

A leading feature in regard  to values has been the advance
in the pnee of cloahings for fall delivery, alt hnes having gone
up from 10 to 20 per cent, and the advance has been firmly
matataned,

Laght sumier dress goods, both cottons and woollens, are
fitmn but unchanged, and a gond demand has been experienced
for them.

Remittanees have not been as good as they might be, but as
the season advances and produce commences to move an im
provement will undoubtedly ensue. They are especially slow
from Mamtoba and the Nonh-West, and quite a few country
fulures have been added to the st bt lately the returns have
shown some mpravement and the tade are hoping that itis the
begmmng of the change tor the better.

AONG THE JORBLRS,

Brophy, Canee & Co. repont that they have wirned over more
Englsh pants dunng the present season than last year.  They
hold that thexe goads cannot be approached for durability or
sty le by anything on this sude. Fhey have expenenced 2 brisk
vall for Batish Oaford shirings abso.

Mz R, ) Whatelaw, of the Winnipeg wholesale dry goods
howse of tuat name, was i wown during the past fornight look-
g up business matters. He reports business very quiet in his
section.

Messm. B Greenshields, Son & Co, are receiving some hand-
sonmie hnes of mlk goods in shot and tantan designs which pro
nise to be n b demand owing to hlouses being the fashionable
wlea.  Fhey ook for a big velveleen seavon alw, owing to the

prevalence of puffed sleeves.  Bright green and the “ Eminence”
shade of purple continue to be the rage in colors.

Lindsay, Richardson & Co, who bought out the stock of
the late firm of John Patterson & Co., from Mr. E. S. Clouston,
have moved across to the other side of St. Helen street, where
they are offering some nice lines of millinery.

Messrs, Gault Bros. are receiving their fall supplies.  \mong
their heavy lines are some handsome box cloths, ulsterings and
costumie cloths, for which a good demand is amicipated for
laches’ wear this fall.  They report also that the better class of
the tailoring trade are more disposed to do business with whale-
sale houses in the local market instead of importing direct, as
has been their custom.

Jas. Johnson & Co, are opening up an extensive line of
velveteens, shot and tartan silks and surahs just now. They
anticipate a brisk demand on this account, which dees not seem
to indicate any great degree of poverty.

5. Greenshields, Son & Co. anticipate a big scason for brauds,
in fact for all goods into the composition of which mohair unters
owing to the demand for trimmings of this nature on fall account,
They are opening up just now also a handsome and aried hae
of Crumy’s celebrated standard British prints, the prevailing de-
signs being in the usual fashionable shades of green and “ Enn-
nence " purple.

H. Shorey & Co.’s travellers are now out on their sorting up
trip for spnng and summer account, and are placing orders on
fall account in the Lower Provinces and the North-West,  “Fhe
reports in this connection from down below are good, but in
Manitoba and the North-\West the tone is bad.  Wathin the past
fen days, however, since sceding began, a more hopefnl fechng
has been apparent.

Ino. Mackedie & Co. are pushing their ine ot ladies’” mantles
mn the North-West and Brinsh Columbia,

Green, Sons & Co. are daily receiving  their lines of fall sup-
plies.  They anticipate an improvement in the sorting up de-
mand for neglige shirts, cte., now that the hot weather has come
in carnest. They have on hand quite an  eatensive and varied
line of these goods.

M= Macdougall of Gault Bros. reports encouraging prospects
in regard to placing orders on fall account, and also that there
is a good demand for gent's furnishings, shirts, collars, cte. The
firm is going more heavily into dress goods this season, Mr.
Leslie Gault having just returned from his English trip.  He ™
anticipates that lines in shades of green will be the best for the
fall trade.  Purples will also go te a certain eatent, but whether
they ast or not is not definitely certain.  The firm are offering
some handsome lines of silks and satin “ Duchesses™ in the
popular shot and tartan designs, for which a brisk demand is
looked for.

In a trip around the houses it was leamed that the buyens
were returning homeward in detachments each week.  Awong
those who are at their old posis are Messrs.  Radford



(ureen, Sons & Co.), Fraser (8. Greenshields, Son & Co.),
Towers (Matthews, Towers & Cou.), and Kissuch, (Caver
M, Rissock & Co.)o Messts. Dowher and MoCarthy  got
m e other day, on the Pansian also.  Messes. McIntyre,
{ Hodgson, Summer & Co.,) and Brophy (Brophy, Cains & Co.,)
are vet on the other side being eapected in the course of a month
Or so.

A fire which broke out on McGill street gradually worked

its way into the wholesale dry goods warchouse of Jas. Linton

o Co., on St. Paul street, the other week.  The damage by fire
was Slight, but a lot of the delicate Jines of goods were affected
by the smoke, especially as the flat which the fire entered was
filled with the firm’s stock of silks and satins and other valuable
goods, the aggregate value which is estimated at from $13,000
10 $20,000,

Mr Wi Agnew of Wm. Agnew & Co. is out on his usual
spring trip through the district west of ‘Toronto.  ‘The firm de-
vote their attention principally to fine lines of dress goods, cassi-
mers, etc., and reports from Mr, Agnew state that he is having
a frnorable trip considering the adverse circumstances.

Thouret, Fitzgibbon & Co. are now the sole agents in Cana-
da for Jammet Freres well known French kid gloves. ‘The agencey
was held here up to a short time ago by Pewney Freres & Jam-
met, which was partly a branch of the original house in France,
but the new armngement is reported to work better.

Some millinery houses had their second opening on the 18th
of April, but Caverhill, Kissock & Co. held theirs on Tuesday,
gth of May. ‘They report an active demand for the perfectly
flar pliable straw plaques which can be twisted into almost any
shape, aud are all the go for summer head wear,  Insilk rim-
mings, in addition to the popular green and purpl, “ombré”
is coming into fashion. It is a rinbow effect, and is said to be
very taking on light colored straw. For the fall Mr. Kissock
says that the trimmings promise to be all in green, a deep shade
resembling the rich-hued feathers on a drake’s neck, promising
to be the most popular of all.

McIntosh, Williams & Co., of 10 St. Sacrament street, are
pushing their special lines of down quilts, down cushions, l.ana-
tus quilts and other bedding specialties.  ‘They claim that their
fabrics are of the best selected materials, and that their moder-
ate cost is attracting gencral attention from th  Canadian
market.

A NOVEL SCHEME TO COLLECT ACCOUNTS.

calls forth all the diplomacy the merchant possesses;

every retailer of siv months’ eaperience knows this. No
one will deny that delaying the payment of bills simply because
the debtor is financially ““good,” is an unjust, if not pernicious,
practice.  Our wholesale houses are pleased to grant credit to
those they consider reliable, but at the expiration of time granted
* wood ” does not settle the bill,—the money must be forthcom-
ing. It would scem that any customer understanding the
matter thoroughly would be just cnough to take the proper
view or the case, and n fact, we have known many instances
wherein 2 frank eaplanation of the situation hasbeen productive
ol good results.  Frankness is, as a rule, the safer method, as
there are few people who do not admire it.  Ordinarily an
appeal o a rich customer, supplemented by the some-
what  flauering  statement  that he is amply able to

CO].LEC’ I'ING good accounts, apparently an ecasy task,
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assist, etc,, will prove cfficatious in nine out of ten
cases.  We dall to mind a couple of attempts of retailers to deal
with the problem. Several year. ago @ merchant ina small town
in Michigan, wishing to remind his well to do customers that
their financial status did not scttle his bills, had a local artist
paint a large picture of asshipwrecked crew on a raft in mid
ocean. **Water, water, everywhere, but not to drop to drink,”
were the words  printed below.  Below this was tacked a card
upon which was printed:  “ Qur condition is equally precarious,
—Money, money everywhere, but none to pay our bills " The
effect was very good.  Another merchant sent a circular to all
of his trade; it was headed “ A puzzle ! and arranged in the
following manner:

Bills payable which MUST be paid,. .... . $§ 630
Bills Receivable, perfectly good ........ ... 1,000
Cashonhand,......c..ooeviiian . e 75

Query- ~How am 1 going to meet these bills?

Will my old friends and customers kindly assist me in the
solution of this problem?

‘I'he latter plan was very successful.---Dry Goods Bulletin,

FALL JACKETS.

With regard to fall styles, fur trimming will in all probability
be fashionable ; it is favored by domestic mapufacinrers, and its
general use is unhesitatingly predicted by Frenci, and German
experts.  Jackets cut double-breasted, with short shawlrevers,
ught-fiting back and loose front, will be seen again during the
commg fall; thisas a type of garment that is well known and
that has been popular enough in past seasons.  Among jackets,
36-inch garment is likely to predominate.  Capes will run to a
length of more than jo inches, but will probably not exceed 4s.
Beavers and plain cloths generally will be popular, and there is
likely to be a good demand for plushes,  Velvet trimmings will
be much used.

A LINOLEUM MANUFACTURE.

Canada was visited a few daysago by Mr. Wright, the capable
traveller for John Barrie, Ostlere & Co., linoleum manufacturers,
Kircaldy, Scotland.  "T'his firm has the greatest output of lino
leum in the world, and their business connection extends into
cvery civilized land on the face of the carth.  Mr. Barrie is an
uncle of the famous Tim Healy, and both uncle and nephew
are well-known and respected in British  political circles, Mr.
Barric being a strong home-ruler.  Every two years Mr. Barrie
visits this country, and he is expected here this summer.  Mr
McKil), their Canadian agent, has an otfice in the Mail Build-
ing in this city.

SUCCESS AT LAST.

A grey-haired, broken down old man,
With sunken cye and check,

Climbed up the steps one winter’s day,
With humble mien and meck.

He rang the bell, and a woman came
And stood in the open door,

And a smile spread over his wrinkled face
As he saw his wife once more.

And the old glad light shone in his eyes,
And his husky voice grew clear,

As he said, “ It almost knocked me owy,
But 1 matched that ribbon, dear”
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THE COTTON INDUSTRY,

HILE the domestic cotton industry is thriving it is also
creating a good deal of commendatory and adverse criti-
cism.  ‘I'he latest criticisms are here presented, and will

be found worthy of perusal, but must be taken for what they are
worth,
WIHITE GOODS MANUFACTURERS,

“I'he ‘Toronto manufacturers of ladies’ underwear called upon
the ministers when in this city for the purpose of testilying to the
importance of their comparative new industry, and to ask reduc
ton of duty on thar mw material.  Three houses were repre
sented by Ro ML Gray, AL W Allen and . W. Gale, which
employ 500 hands.  They are not satistied with the tarniffl
“They receive 35 per cent. protection npon their finished product.
On the other hand, they pay 30 per cent upon embroidery,
which is a very important item of their aw material, while the
cotton which is used in the manufacture of their garments is the
finished products of highly-protected cotton mills. “This being
the case, they claim that they have a right to be protected from
English underwear manufacturers, who pay no duties on their
embroidery and can buy their cotton cheaper.  ‘The 30 per cent.
duty, they told the ministers, is too high, and should be reduced
to zo per cent.  They also agreed with the dry goods importers
that the cotton duties are too high, that the specific duties
should be abolished for a 20 per cent. ad valorem mate. ‘The
wanufacturers say that their 35 per cent. protection protects
them agaiast American competition, because the duties over
there are higher than here. But the English manufacturer, with
umared embroidery and cheap cotton, can make goeds which,
after paying the Canadian duty, can compete with Canadian
made goods as to price.  So far, however, the Canadian manu-
facturers have been able to develop the trade with the help of
the 35 per cent. by more successful styles and patterns of gar-
ments,

MR, GAULT SPEARS,

Mr AL Gaulty president of the Dominion Cotton Mills
company, writes denying the  newspaper  report that he
stated at the annual mecting that, “ Even if the government
should come hack to the anfl which was in force during the
Mackenzie regime, the company would be in a position 1o com:
pete with the whole world, not even excepting LEngland.™  He
savs that this statement, which was attributed to him regarding
possible tanfl changes, is so much at vanance with his well-known
opinion that he feels it necessary o make a correction, and that
what he really did say was- A good deal of agitation has been
going on in and out of parliament with regard to tariff reform,
which would probably be viewed by many of our sharcholders
with some apprehension, but 1 have reason to believe that no
government woutd allow any very large reduction ‘o take place
or Jo anything to jeopardize an industry that had given such
profitable employment to so many of our working-people . there
would, doubtless, be some change, but it was hoped they would
be of such a light nature that this company  would be able to go
on as heretofore, paying its usual quanerdy dividends.”™  Mr.
Gault also adds that cettain of the figures given with respect to
the postion of the company are inaccurate, but he does not
make any correction in that regard.

GOODS -- REVIEW.

AV ENGLISH CRITICISM.

We have had a good deal to say during the past few w -vky
regarding the syndicate which hase taken over the cottn face.
tories of Canada, says the ‘Testile Mercury (Manchester),
and, following the lead thus set, other authoritics  have
discussed the subject, so that the trade in - Gis country is pretty
well posted as to the real condition of the industry. Unlortun.
ately, however, newspaper comments, which, in connection with
such matters, appear to be mseparably connected  with the pub.
lication of any news which may be used as atext for the dis-
semination of the doctrines of a certain sciiool of political ccond®
mists, have given rise in this district to a widely-spread, though
crroncous, impression.  {n other words, a contemporary, basing
its views purely on theory, with no knowledge of the practice
followed in this particular case, has informed its readers that
Donumon buyers are likely to make larger purchases than usual
this season, as “prices® (to quote a view expressed o us on
Thursday) * have been forced to an artificial level by those who
control the ‘corner.’”  “This,” says, in effect, one of the *auth.
orities ' quoted, *“is what may be expected whenever an industry
is controlled by a combination owing its existence to the pre-
valence of protectionist ideas.”  Asa matter of fact--and we
give the information as news, and as nothing more—-the com-
bination has kept prices down to a very low level,  Tts managers
are men of experience, whose ideas on such matters are based
upon knowledge extending over a wide period.  The visits of
the buyers referred 10 are not due to a fecling of fear on the pant
of Montreal and ‘T'oronto houses that the “corner ™ is going be
yond proper limits, but to the confidence engendered by the fact
that 2 large influx of buyers threughout British North \merica
may be expected after the opening of the World's Fair. “The
lists we have published from time to time show that the number
of Canadian buyers here this season is above the average.

The Canadian cotton syndicate s divided amongst two orgam-
zations, to outsiders ndependent of exch other, but really wotk-
g together.  Sneaking broadly, one set may be sud to have
taken over the phin trade, while the second half of the synd
cate controls mills which are engaged m the production of
colored goods.  Certain branches of the Manchester trade have
been injuriously affected by the growth of the Canadian cotton
industry.  Low ticks and prints, for instance, are now produced
eatensively on the other side, but for new designs Canadian
huvers still patronise the English market. The number of calico-
-+ ung machines in the Dominion is very limited, and they are
run chicefly on “bread-and-butter ” styles. A cot., b com-
patatinely small population affords very litle encouragement o
calico-printers who wish to introduce new designs, as the “ rans”
on a novelty must of necessity e limited.  This s the case wath
Canada.

QUALIFICATIONS FOR A SALESMAN.

John Wanamaker addressed the “Fravellers’ club in Philagt:
phia recently.  * You want to be successfud and you can. 1
don’t Lelieve that God ever ordained that one man should be
succes ful and another not, but it lies with the man  himsell
One comes stumbling into your store, does not shut the door,
and his breath smells of whiskey. You want nothing to do with
him.  Right after him comes another bright, smart fellow.  He
walks briskly, shuts the door behind him, and is cleanly attieds
a dirty man can’t be a salesman.  The fellow makes an impres:
sion and sells his goods.™



THE FURNISHING TRADE.

HEVIOTS and cassimeres are the leading
suitings for May with the  fashionable
men of New York.  These may be made
in three ways -a three-button  cutaway
sack suit, a double-breasted sack, ora
full length three-button cutaway,  These
of course are business suits.  For a man

; 5 {t. 8 in height the length of cach coat
would be 31's 3t and 36 inches.  Close single stitch marks
the edpes, and all the pockets have flaps to go in or out.

PANTS, FOR TROUSERS, IS NOT AN ENGLISH WORD,

There i< nothing a merchant tailor can do that is more in-
congrious than to dub himself on his sigos, letter paper and
cireulars an artist, and then whenever he speaks of or about
trousers to call them pants.  “Pants™ is a noun in the plural
aumber, and means, according 10 Webster, *“a quick breathing,
acatching of the breath, a gasp,” and is no more correct as ap-
plied to the garment properly known as trousers than it would
beif applied to a flash of lightning. It should be used, ina
sartorial sense, by clothiers only, for it advertises one as ill-
informed, it being in this sense a corruption of the French
pntaloon, and entirely un-English.  But to designate band-me-
downs for leg wear, pants is good enough and in perfect har-
mony with the wholesale manufacture of clothing and the sweat-
ing system.  Merchant tailors should never use it it is as bad
as gents.—T'he Sartorial Art Journal.

IN NEW YORK.

The ingenuities of the scarf designers have resulted in a very
tasty display of neckwear for spring and summer wear.  The
swellest thing is a Four-in-hand with small knot and loose: ends
which when tied gives the appearance of a De Joinville, only it
1s much more convenient.  Another scarf that carries the im-
pression it has been tied by hand is a Teck with a small soft
knot, half lined apron and wide ends.  ‘To meet the new style
of negligee shirt, which is cut with moderate banded collars and
ery deep points, a bow has been devised that harmonizes well
with the shirt. It measures cight inches from tip to tip and is
nearly three inches wide.-—~New York Hat Review.

ADVERTISE ONE THING AT A TIME.

Just a word about newspaper advertising. It is not a good
plan to try to tell the man you want to become your customer
too many thit.gs at once. 1o not seck to burden his mind with
so many matters that he will forget them all.  One thing at a
ume 1s a good plan. Do not dilate on the merits and low price
of more than one hine of goods in an issuc.  But what you do,
dowell.  Write your advertisement in such a bright, strong,
attractive manner that the man who reads it can’t think of any-
thing else all day but those magnificent so-cent ties that are
h.yxging up in your windows or those eacellent dollar shirts, or
that suit of clothes or stylish new hat.

Make that advertisement so potent, so delicately urgent, that
the thought of those excellent goods will haunt ham at breakfast,
on his way to business, and continue to do so until he finds
hunself at your counter with the coveted treasure in his posses-
sion and paid for.  Itis possible to do this. If it is, you can
dost. Tryit. Excrase your ingenuity. Slaughter your rival,
but do it in a legitimate and honorable way.

Advertise your novelties. Remember that it takes bmins
and pains to write a bright, original, trade-inducing “ad.” Some
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well-known editorial writers say they are not above getting an
“idea ™ from the advertising columns of their paper oceasionally.
-Chicago Apparel Gazette.
MISCELLANEOUS  NOTES

"T'he range of black and colored half hose shown by Gordon,
Mackay & Co. 15 one of the bestin the trade in peint of quality
and value.  ‘This firm s also showing unsurpassed value in
Balbriggan and natural wool underwear,

A shipment of flannelette shirts is to hand with W. R, Brock
& Co. being a repeat of their leading line, Fo 20, which can be
retailed at go cents.  ‘This line scems to be eatra value, as they
report having received orders for as high as 30 dozen from one
customer.

Previous to stock-taking Joln Macdonald & Co. are offering
clearance drves in summer underwear, braces and top shirts,
These are all this season’s goods.

W. R. Brock & Co. are showing some very handsome novel-
ties in domestic tweeds for summer swmtings. 2\ complete range
of shades in Halifax tweeds is also shown, including the new and
fashionable blues.  Another shipment of hard-make black and
blue worsted serges has just been passed into stock.  These
goods are very active at present, and hudf the shipment was sold
before entry.

Samson, Kennedy & Co. are making a special of ladies’ sale
and men's rubber goods.  “They carry Mclntosh goods exclusively,
and this will be an opportunity to secure genuine bargains in
staple goods.

W. R. Brock & Co. have just received a large shipment of
French and German Balbriggan underwear.  One line has been
purchased under special circumstances and can be retailed in
all sizes at 50 cents each.

Colored front shirts with colored cuffs and white bodies have

been secured in large range by Samson, Kennedy & Co. These
goods promise to be very popular for the summer trade.  They
are just opening several cases of summer neckwear.  These

comprise all the latest English and American novelties in four-
in-hands, knots and puffs. ‘They are also showing a large range
of bow ties.

LIVE RETAILERS.

HIS juurnal has been favored with samiples of circulars

issucd by two live retailers. The Hodgens® Estate, Clinton,

Ont,, scems to be a live concern and their spring circular
» an extremely large blanket sheet folder. The printing is good,
and the matter well interspersed with advertising cuts.  Consid
erable pains have been taken to make it exhaustive, but in many
places it lacks point.  The matter scems to betoo general, al-
though the effect is imposing. A smaller circular issued by the
same firm is much more pointed, as prices are quoted, and being
shorter, the reader can grasp and be impressed with what is
read. The other circular is issued by W, Flint Jones, Belleville,
Ont.  This aircular is a clever adaptation of an advertisement
which appeared in the Spring Issuc of Tur Dry Goon Review,
It is entitled *The Silent Salesman ™ and contains very few but
very salient point.  “I'wo samples of two special lines of fabrics
are fastened in two spaces reserved for them, anda direct return
from the circular must thus have been obtained.  The orly tault
1t was that inferior red ink was used, black or blue would
have been much more effective.
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BUSINESS CHANGES.

ONI'ARIO

HE following have assigned . Oliver Gravlle, Kingstun,

L. . Gough, clothing, Belleville, (compromised at jo

cents), Arthur Colborne, dry goods, Smith's Falls | Tun-

stead & Co., mfrs. hats, Hamilton, Mrs. .\, E. Harper, dry

goods, ‘Toronto, Johnston Bros., general merchants, Walkerton,

Paisley, Chesley, ‘Tam and Wiarton; F. W, Long & Co, St
Mary's ; Jennings & Co., Simcoe.

A. Colborne’s dry goods stock at Smith’s Falls is advertised
for sale by tender.

1. Lechman, fney goods, New market, has sold out to
Morley Manning.

Miss Fellows, mallinery, Uxbridge, has been succeeded by
Miss Thompson.

James H. Shearer, dry goads, Toronto, made a nasty failure.
The stock was valued at $17,086.

The sufferers by fire are: ], Milne & Son, dry goods, etc.,
Stiding . Jones & Co, Port Perry; Phillips & Meharry, Port
Perry.

A. Curran, the largest dry goods and general merchant of
Watcrlou, has assigned. s lialnlities and assets are both es
timated at §$10,000.

Ata meeting of the creditors of Jennings Bros., insolvent
dry goods merchants, Simeoe, Nourfolk county,  the statement
presented showed assets amounting to $23,608.94 and lialaliies
of $27.82.4.88, leaving a deficiency, of $2,215.94.  The stock
will be sold.

QUEBEC.

Harnes & Co, dry goods, Montreal, have sold out.

Those in trouble are Leandre Lapointe, dry goods and hats,
Montreal ; and Edward Gohier & Go., St. Laurent,

1. Alexander S, Campbell, Montreal, has registered that he
will carry on the business of dealer in ladies” mantles under the
name of the Home Mande Co.

Those who suffered during the month by fire were: Robt.
Linton & Co,, wholesale dry goods, Montreal, and A. Racine &
Co., wholesale dry goods, Montreal,

The dry goods stock of Lamarche & Cobeau, Montreal, has
been sold at 66 cents on the dollar to Archambault Freres, and
that of ‘. H. Doreis brought 30 cents.

Adolphe Sasseville, hatter and furnier, Montreal, has assigned
with habilities of $9,300. The largest creditors are Hermann
Schever & Co., $1.350 0 Joseph Chabot (rent), $1,0805 Mrs. A
Sasseville, $300, Henchel & Mever, $640; W, Robertson &
Co., $333 . and Calinte Leleeuf, $300. beswdes several smaller
amounts,

Mesans, B Golier & Co,, St Laurent, have assigned with
habilitics of $55,000.  The proapal deditors are . Geraud,
Termoun & Co, $1470. Jacques Cartier Bank, $602, Banque
Jdu Pauple, $2,040, Bangue dHochdaga, $60,381.0 Canadian
Rank of Commerce, $1,013, M. Fisher & Sons, $7.46. S, Harrds
& Co, $1.488: Jos Robert & Wils, §659, P Lacroiy, $8350,
Tallon, Bomn & Co,, $300: Bourgouin, Duchesneau & Co.,

$1.500; A. Racine & Co, $7,000; T Migneror, $2,000: ). U,
Emard, $2,000: Jos. Sewell, $8,000; A, Miron, $1,000. U,
Miron, $1,500; Rev. Cure P. Beaudet, $1,500; Mme. T, . do
Lorimer, $3,700; P. P. Gosselin, $4,000. The assets conmgt
mainly of real estate in the town of St. Laurent.
MANITOBA AND BRUTISH COLUMBIA,

R. Bengoff, clothing, Nanamio, B. C., is selling off atau.
tion ; and R. Hilbert of that town has assigned.

Brownlow & Co., dry goods, Carberry, N.W.'T,, have assigned,
and Stephen Windsor, tailor, suffered by a recent fire, with ay
loss of $500.

Fire at Brandon destroyed the stock of Jasper Nation, genty’
furnisher.  Its origin is unknown. ‘the loss is about $5,000,
fully insured.  ‘The building was saved.

THE MARITIME PROVINCES.
Noble Crandall, tailor, Windsor, has assigned.
G. J. Hiseler, hats, caps and clothing, Halifax, has assigned,
Barrington \Woollen Mills Co., Barrington, N.S., are advertus.
ing their business for sale.
‘atton Bros., dry goods, Charlottetown, P.E.L,, are out of
business.

F. A, Dykeman & Co., dry goods, Windsor, N.S., have been
succeeded by f. 8. Johnson,

F. A. Wilson, dry goods, Amherst, N.S., is advertising his
stock forsale.  Sois Mrs. R. Ii. Kirkpatrick, Parrsboro’, N.S,

SHORTHAND LANGUAQGE.

*One col,” he brusquely anmounced as he entered a gens'
furnishing store on upper Broadway.

“Cert,” replied the girl in attendance as she took downa
collar and wrapped it up.

* Much?” he querted as he toyed with a silver prece.

“Quar dol,” she answered him as she gave him the change.

“0. K.,” he said as he turned away.

“"I'ra 1a,” she replied as she went back 1o finish waiting on
an old man who had been looking at neckties.

“What sort o’ language do you eall that ?* he asked.

“Shorthand, sir.”

“Oh, that's it? Sort 0’ saves your breath, doesn't it ?”

“ Course.”

“Well, 1 don't think I could cver get used to it at my age.
It don't eapress enough.”

*“How?”

“Why, land 0’ love. 1 want to say to you that I'll wear one
of my suspenders around my neck for a tie before I'll pay 50
cents for such shoddy as these. How could you express all that
in three or four words ?”

*1 can do it in one,” she replied.

“How?" ¢

“Git"

And he ambled. —N. Y. Clipper.

It is pussible to be below flattery as well as above 1. One
who trusts nobody will not trust sycophants.  One who does not
value real glory will not value its counterfet.— Macaulay.

If fortune wishes to make a man estimable, she gives am
virtues . if she wishes to make him esteemed, she gives him
uccess. — Joubert. )
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LATEST JOTTINGS.

R. WI.SON, of Wilson & Bucham, T'oronto, the Canadian
l representatives of A, Walsh & Co., Bradford, Eng.. is
in that country, and will be married before his return.

The wool market is quiet, and the eacitement consequent
upots the upward tendeney of prices at the sales in London has
wintded.  Business was checked for the moment, as most of
our manufacturers had good stocks of wool and were looking
tor a decline mstead of an advance.  The mills are running day
and night.  Prices mn all tweed, flannel and blanket wools are
well maintained.  Fleeee wool 1s nominal at 13 to 19c., clothing
23 to 26c., Canada South Down 27 to 28c.: white Indian, suit-
able for blankets, 17 to 19c., gray East Indian 11 10 13¢, B.
A white clothing 32 to 34¢., cross breeds 20 to 28c., Canada
eura 25 to 25¢. Canada super is scarce and good selections
would readily fetch 23¢,

Mr. McClung, who has been running off bankrupt stocks in
Brighton and Kingston, is now runaing in "Foronto and Colling-
\\()()(l.

The Commercial and Financial Chronicle, on April 21st,
thus speaks of raw cotton : --*‘The above figures indicate a de-
crease in the cotton in sight to-night of 441,021 bales as com-
pared with the same date of 1892, an increase of 633,745 bales
as compared with the corresponding date of 1891, and an in-
crease of 1,350,169 bales as compared with 18g0.”

A good story is told at the expense of J. Fraser Macdonald,
of John Macdonald & Co.  Mr. Pease, who looks after the
urm s adsertising, was away and Mr. Macdonald did his work.
He had a line of carpets which was selling well and he knew
they would soon be ail closed out.  He advertised the line end-
my the ad. with the words “They won't last long.”

Lralick & Co. is a Hamilton firm, and a local paper speaks
thus of their spring opening: “The firm had gone to great
evpense and trouble to make the occasion a memorable onc,
and that they succeeded even beyond their most sanguine ex-
pectations is a gratifying proof that Fralick’s is the popular place
for clothing. At the doorway on James street, outside of which
hung a large Union Jack, was a handsome arch of evergreens
and cut flowers. A beautiful festoon of roses of all shades
added 10 the appearince of the arch, and the ceffect was in har-
mony with the decorations within the store.  "There were three
meely built arches inside the store, and besides having many
nch roses attached to the green boughs, there were lovely potted
plants and flowers on top of the arches.”

Mr. William Sullivan, a traveller for an English carpet ware:
house, was visited by an awful affliction in Hamilton on the
qth, being suddenly struck blind.  Mr. Sullivan lost the use of
one eye some years ago, as a result of a severe attack of typhoid
fever, and the remaining eye had not been strong for some time.
Mr. Sullivan complained to the clerk at the Royal Hotel that

s eyesight was failing him, and was advised to see an oculist.
He accordingly consulted Dr. Osborne, who found the eyesight
1o be in a very precarious condition, and warned his patient that
bhndness might set in at any moment.  Mr. Sullivan thean left to
g back to the Ruyal Hotel, but before he could get there the
bow had fallen, and he became suddenly and hopelessly blind.
ine firm was notificd by cablegram of Mr. Sullivan’s affliction

Mr. Blackey, buyerfor John Macdonald & Co.’s haberdash-
ety department, has returned from an extended trip among the
forcign markets.  Mr. Blackey is an experienced buyer.

THE GREAT ATTRACTION,

HE greatest attraction that a dey goods merchant can offer
to seeure the favor of the public is low prices.  “I'his fact
is potent to all and is the origin of such phrases as

“ Prices talk,” * Low prices do business,” and many other com-
moa commercial expressions.

But observe that it is low prices, not cheap goods, that are
so cflective, says the Chicago Dry Goods Reporter.  Poor,
worthless trash may be cheap in price, but it is trash at any
figure put on it,  The attractivn s not the stallness of the sua
asked for the article offered for sale, but the relatively low price
and high merit of the goods.

To give good value at the lowest possible price should be
the aim of every merchant who wishes to do a large and steady
business. This object is not to be attained by reckless cutting
of prices.  Qute the contrary 5 price cutting is not conducive 10
average low prices.

Lvery merchant is in business to sell goods at a profit.  Some
do not succeed, but no one starts to sell dry goods for the pur-
puse of giving his services to, and distributing his capital among
bis customers by selling goods below cost.  That would be
philanthropy perhaps, but it is certainly not business.

What every merchant should strive to do is to sell as low as
possible while making a fair percentage of profit.  ‘T'o do this
he must buy at the lowest market price, he must run his busi-
ness 50 that every dollar paid out shall bring adequate retorn,
The more he spends in his business, provided that his expendi-
tures all bring good returns, the more money he will make.  He
must constantly strive to merease his bhusiness to the full eatent
that his capital wili allow of, for the larger the business the
cheaper it can be run proportionatcely,

If every dealer would take as a motto to give the best value
pussible and work constantly with that idea, he would find his
business prosperous, for it is low prices that draw trade. To
try to make as much money out of your customers as possible is
not the way to build up a big business.  Give them the
best possible service you can and they will show their apprecia-
tion by thronging to your store.

VELVETS WITH A TRADE-MARK.

ELVETS with a trade mark on every yard are made by

the firm of Lister & Co., of Manningham, England. ‘this

cclebrated firm has at its head Lord Masham, who was
formerly Samuel Lister.  Uhey make a great line of goods and
ate not afraid to let everybody know that they make the goods
they sell. A new thing they are now pushing is costume vel-
vets.  These have been out for a few years and are now coming
in again both for mantles and dresses.  Costumes of these have
already been worn on the strects of ‘Toronto. The mantle
makers are also using 32-inch velvets for mantles.

Black and colored velvets, from 18 to 32inch are selling
well, so is 32-inch antique velvets and 32 inch Velour du Nord,
All these are made by Lister & Co. They also make a large
range of scalettes, silk furniture plushes and mohair furniture
plushes.  They have not advanced prices exeept in the very
cheapest lines.

Lister & Co. are fortunate in having a lise Canadian firm to
represent them.  H. L. Smyth & Co.,, 56 Bay St "Toronto, are
the selling agents for Canada, and further information can be
procured from them by those desiring it.
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KN()X MORGAN & (o,

Wholesale
Dry Goods HAM“_TQN Give A
Importers A trial

SPECIAL REPEAT IMPORTATIONS Passed inio atack

Parasols, Veilings,
Gents’ Silk Ties,
Emb’d China Silk Handkerchiefs,

LETTER ORDERS 2? Salisbury Costumes,
iif::i:l.‘n;‘;m{“‘ Hemp Carpets,
rompt shipments . . R
made. Crankie Shirtings

STOCK IN FIRST-CLASS SHAPE FOR SORTING SEASON.

McINTOSH, WILLIAMS & CO,

Manufacturers of

Alaska Down Quilts,
Alaska Down Cushions,
Alaska Down Muff Beds, %
Alaska Down Fcot Muffs,
Alaska Down Skirts,

Pillows

PURIFIED FEATHERS AND DOWN

A complete and desacriptive Price Liat semt upon applioation

}ing
19)UIM PUD JoWWING

[ 4

«SOLYNYT,,

10 ST. SACRAMENT ST. .- -.- MONTREAL
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THE MONTH'S TRADE,

T the time of writing the dullness of the last two weeks in
April and of the first week in May has been displaced,
in the general dry goods business, by a normally active

trade.  More buyers have been in the market from the langer
towns, while the city dealers have placed many orders for im-
mediate delivery. The rural trade has not awakened 1o any
great eatent, but a continuation of the present weather for even
ashort time will work a favorable change.

Then there has been a steady movement in staples, such as
cotton goods, and wash fabrics. Men's furnishings, such as sum-
mer underwear, collars, shirts, and neckwear, have been perhaps
the most active bianch of the trade.  Small wares are extremely
quict.  lLaces continue to be shown inlarge range of patterns
and qualities with a fair demand, and with the bright weather,
parasols, which have been slow, have begun to move frecly. The
movement v dress goods has been very fair, though hardly up
to expectations.  Prints have been also in fitful demand.  In
dress goods the plain goods find the greatest favor.  Some very
fair orders have been executed in houschold linens, such as nap-
kins, tablings, ctc.

So far May has been much better than April with regard to
payments.  But even yet money is not forthcoming as prompuly
as it Jhould be, especially from the country merchants.  Whole-
salers are hoping that another week will see an improvement in
this matter.

Lall and winter goods are receiving very scant attention from
the retailers.

Mr. P. H. Burton has just returned from his European trip.
He looks well and hearty.  Mr. Dingwell, buyer for the silk de-
partment of John Macdonald & Co., bas also returned.  So has
Mr. ). Fraser Macdonald, who has been on a pleasure trip
through Switzerland, England and Scotiand.

Black ground delaines are very scarce in this market. Whole-
salers are unable to have their orders filled by the English firms.

A feature of the month has been the firmness in prints. The
advance reported from Manchester will have an effect on prices,
and few cuts will be secured by the retailer.  Repeats can only
Le obtained at advances, and this will have the effect of making
good English prints scarce towards the close of the scason.

NOTES,

A strange sight in the hosiery, underwear, and glove depart.
ment of W. R. Brock & Co. is a solid pile eight feet square
and twelve feet high of ladies' ribbed cotton veets, It is com
posed entirely of the goods themselves, no buaes being used,
and is the result of an extraordinary purchase of a job line of
goods, which probably comprises more dozens than any order
ever placed in Canada.  T'he firm seem to know when to make
a venture in an extraordinary way, and their success with the line
shows careful judgment.  They are sending but sample dozens
to all merchants who request them to do so.

In staples John Macdonald & Co. are cleaning out odd lines.
Broken lots of prints are being offered at clearing prices, Ceylon

flannels are also being run off; as are also a few ginghams,
Awning cloths are shown in great varicty and in numerous
qualities.

Gordon, Mackay & Co. are showing something new in
American white crochet quilts in the way of an extra heavy
weight in floral designs 10-4 only.

Wyld, Grasett & Darling are opemng up a magnificent range
of cretons, art furniture styles, very effective goods. A\ line of
bleachers® jobs in linens is to hand, and they are able 10 offer it
at cut prices. A range of sizes in American quilts is shown, and
are attractive goods.  Box cloths for dress goods are in good
demand, and they show a nice range.

John Macdonald & Co. are showing a full range of ladies’
circulars and men’s rubber coats.  “These goods are of the best
quality and at proper prices.  Ladies® Windsors are in good de-
mand at present and they are showing good ranges.  Blue
grounds with white spot, cream grounds with a colored spot,
plain creams and whites are the leading novelties.

W. R. Brock & Co. are showing a very large range of em-
broideries in cambric, nainsook, and Swiss cffects in edgings, in.
sertions,  setts, flouncings, allovers, ctc. These goods were
purchased early in the season before the heavy advances in the
Swiss market some months ago.

Heliotrope and purple spot veilings have been stocked by
Alexander & Anderson.  ‘These goods are strong in demand at
present and bid fair to continue.

W. R. Brock & Co. are cleaning out a variety of odd lines of
prints, and customers wanting goods to sell from 5 to 10 cents
wotuld do well to examine these lines, as the value of these drives
is much higher than is regularly offered for these prices.  “U'ravel-
lers cannot inform dealers of these bargains, and only visitors
will secure them,

Wyld, Grasett & Darling arc showing a large and extensive
range of ladies’ and children’s lisle, taffeta and pure sitk gloves
and mitts.  Silk lace mitts are shown in lines of special value,
Aline of these at §2 is enceedingly meritorious.  “The enquiry
for all classes of gloves is fairly brisk at present, and will con.
tinue until the end of June.  "This house endeavor 1o keep their
stock well assorted all through the season.

Caldecott, Burton & Spence have a full stock of quilts in
honey-comb, Marscilles and satins in aill sizes and in various
qualities.

Wool delaines in cream, navy, and black grounds are being
shown by Gordon, Mackay & Co. in an extensive range of scarce
designs.

Alexander & Anderson have received a large repeat of im.
ported prints which are being sold at old prices.  These orders
had been placed before the recent advance in Great Britain and
on the continent, and will be sold at old prices.  Scarce shades
in venctians have been filled up; these include fawns, browns,
slates, navys, cte.  All wool French delaines in black grounds
are worthy of inspection on account of the latest patterns and
designs being included.  They have received shipments of their
celebrated black wool cashmeres, making the range in this line
of goods complete at present.  Colored Henriettas, such as car-
dinal), garnet, navys, and other scarce goods have been repeated
several times, and still are in good demand.

The Central Agency reports an advance in crochet cotton of
10 per cent,, which may indicate a further advance in spooi
cotton in the near future.
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S. F. MCKINNON
& CO.——

= have yet a few weeks of the best of the
millinery season before us, and may rea-
sonably expect good trade at least to the
end of fune. We have beern building on the sum-
mer lrade being exceptionally good and have pro-
veded plenty of “material to meet a heavy demand.
Ve here mention a few of our speciallics whick the
lrade can depend upon jfinding in our stock. Not
® only are we showmng wvery large ranges of these
lines, but the prices are the very closest.  Ladies
Hats, Fnelish and American, stvles and prices to
sutt any trade: [Flowers, Roses (md Wreaths ;
Ostrick Ieathers, Mounts and T 1ps ; LDress Silks,
plain and fancy, mc//t(lz;zo Shot Surahs, all extra
value; Sille Velvels in all the takung colors ; Plain
and Fancy Silk Ribbons, the largest stock in lhe
Dominion to select Jrome; Laces wn all the correc
makes, very strong in frish Point for dress trim-
mings. A biy mso/'/mwz/ of Vetlings, extra value.
Our Parasol stock is large and embraces plamn
goods of more than ordinar oy mertt.  We have
nade larger provision than ever before for the bal-
ance of Jl/ﬂl' and fune lrade, and cordwally invile
all buyers lo examine our lines from Stock or 1ra-

vellers Samples.

Prompt attention to all Letler and Teleplone
orders. Wil also be pleased to mail samples to
y. any address for the trade. .

S. F. M®KINNON & CO.,

Ak Stree, g 16 @nd 18 Wellington St. West,
London, [Fngland. 7ORONTO.

®
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THE MILLINERY TRADE,

HILE the retailers throughout the country are busy sell-
ing hats and bonnets, and the head milliner and her
unpatd apprentices are working fifteen hours a day,

the wholesale houses are visited by few buyers.  But down in
the entry rooms the work goes steadily on and 2 large number
ol packages are sent out cach day.
Placques are still on top as regards shapes, the demand hav-
ing continued strong all month.  Leghorns are coming 1o the
a front, and the trade in these will be large in June,  ‘The trade
mm wire and buckram shapes has been very siall this month.
U'tus is partly due to the fact that many of the milliners are
making their own shapes, simply buying the wire in coils.
Fowers are still running, altnough ostrich goods will come in
more as the scason advances.
DESCRIFTION OF SUMMER BONNET.
I'he summery looking bonnet illustrated here has a frame of
thin wire covered lightly with flowers, blossoms forming a wreath,
with foliage, stems and smaller blossoms loosely over the centre;

s \

A Summer B'onnot.
high loops of satin or velvet ribbon of a dark color, black, green,
purple, ete., are placed in front with a bunch of flowers, and
narrow strings of the same finish the back.

REID, TAVLOR & BAYNE.
‘T'his house has been doing a steady trade all month.  They

* report an extra demand for their flower novelties and for laces,
such as the gophered or fluted lace, and white cream and fawn
cotton laces. ‘They are well prepared for the trade in leghorn
hats, which is now at hand. Infact they carry a complete stock
at alt times.  Mr. Taylor has again left for England and the
continent to pick up new novelties.

D. McCall & co.
The manager of this house reports a cable on 11th inst., an-
nouncing another advance of 1o per cent. in ribbons.  This will
be a guide mark to buyers.  ‘They report a strong demand for

check surahs and tartans, and find it difficult to keep up with
the demand.  Brown is now a favorite color in silks and velvets;
and all shades of greens in velveteens are in strong demand,
This firm made a very tucky hit in placing an order last fall for
velveteens.  In this way they  have saved the advance in this
class of goodls, which now runs between 15 and 25 per cent,
They are giving their customers the benefit of this. A novelty
they are showing is a pleating lace with chenille spots used for
facing the lower part of hat brims.
Jo DOIVEY & co.

A leading novelty in llowers shown by this house isa monture
with a dragon fly affized in a very natural wmanner.  Variations
of this with moths, etc, is shown both in flower and heather
montures.  “They report a strong trade in both extremes ot
laces—the heavy Trish pointe and the delicate pointe 1’ Angle-
terre. Gophered lace is also running,  They are well prepared
for the expected trade in leghorns and ostrich goods.  In ostrich
feathers the favonte is a Prince of  Wales form or a long three-
quarter tip,  Plain and shaded are the two fashions.  Osprey
mounts in shaded colors are very attractive, while novelties of
mixed osprey and flowers are neat and striking.  Unmounted
roses and heather are shown in excellent range.

S, F. MCKINNON & co,

‘The firm of 8. F. McKinnon & Co. report favorably on the
season’s business thus far, their turnover being much larger than
for the corresponding time 1 1892, While many murnmurs of
discontent were heard from some quarters in April owing to the
backward state of the weather, this firm was forging ahead, and
cven that month passed out with a handsome balance over the
same month of last year. From the first carly lookout into
spring they had great hopes of a big millinery season, and are
still confident that their predictions will be folly realized when
the end of June has been reached.  In speaking of the assorting
rade having been so good with them, one reason advanced for
this was the fact of their having a resident buyer in Europe,
which not only enables them to be first in showing new goods
which appears in the foreign marke.s as the scason advances,
but also gives them great advanizge in the matter of cabling for
scarce goods, which they do almost daily. This, they claum,
necessitates a big expense, but, as they have stated before, they
are in business to serve the trade faithfully and well, and look
upon their increased turnover as an evidence that the trade in
general appreciate their effort in this direction.  As will be seen
by their advertisement on another page, this firm have made
large provision for the balance of the summer trade.

They further report that their representatives have just
finished taking import orders for fall mantles, and they are highly
pleased with the trade done in this important article of ladies’
wear. The gross amount sold is largely in excess of any previous
secason. Not only have they sold all their old customers but
also many new ones who have heretofore been buying from other
sources, and after being prevailed upon to look through their
offering were satisfied that they had not been buying in the right
market.  ‘This fact was so clear and convincing to many large
buyers that in some cases the temptation was too great and they
soon cancelled orders previously placed in other quarters.  High
compliments have been paid to their range, and in many in
stances they were characterized as the finest assortment of ladies’,
misses, and children’s jackets ever offered to the Canadian trade.

A NEAT SHIRT WAIST. .

The accompanying cut represents a shirt waist suitable for

percale, silk, Madms, ctc., which is worn with a belt of the same,
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SPRING o 11

1693

IBBONS

. LACES .

\ Beautiful Designs in N
SPECIAL DESIGNS FOR \\W  Black and Colored \\%
THE DRY GOODS AND Silk Laces. \

MULLINERY TRADES . . New Bourdon Laces, §
p Irish Point Laces

Reid, Taylor & Bayne

TORONTO

E show a Magnificent Range of DOUBLE
FACED SATIN RIBBONS in beautiful
Shades, all Widths.

Fancy Ribbons i Immense Variety.

Veilimgs .\ Heavy Stoek of all the
latest productions m Black and Colored
newest shades  including Violet.

Flowers. -Our Stock is unequatied.
Ostrich Feathers,

p Ostrich Mounts,
Mourning Gouds A Special feature Straw Goods, Leghorn Hats

with us, Special Values.

%
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vne of ribbon or leather.  Five yards of 22-inch goods will be
r. ired for such a waist, which is unlined when of cotton goods
and lined with lawn or percaline when of silk.  T'he waist has
only side and shoulder seams, with the fullness, back and front
pathered by mreans of a drawing string in the waist line. A

callarette of goods ends in a jabot down the front, using the
selvedge for the outer edge; high collar, full sleeve puffs and
deep cuffs, A handsome sitk waist could be made with the
collarette and over cuffs of cream Bourbon lace.

NOVELTIES IN RIBEONS FOR NENT WINTER.

‘I'be remark about price being of only secondary interest, also
applies to ribbons.  Velvet ribbons will be largely used neat
winter.  ‘Those with velvet backs are new, and those with
changeant and ombré backs will be fashionable again.  Beside
this, velour changeant and velour ombré ribbons with plain satin
back are shown in simple collections.  Again, rich velvet bro-
cade nibhon, velvet nibbons with silk flowers, and velvet ribbons
with narrow stripes are on the loom.

Of silk ribbons, I mention, first, satin ribbons with satin back
(single-colored and deux-faces), with all kinds of sclvages, the
guimp selvages being the most fashionable.  Neat on the list |
have satin ombré ribbons in new arrangements. 1 notice Ben
gatine ribbons, ottoman ribbons, ondé¢ ribbons uni and change-
ant, often also with satin back. T'he new collections will contain
much in the way of s.tin brochd ribbons, satin ribbons with de-
vating satin or velvet lengthwise stripes.  Satin ribbons with
velvet dots, ombré satin ribbons with colored ombré dots and
satin ribbons with colored velvet flowers are seen in many col-
lections of neat winter's ribbons. - - Chronicle.

HOW 'TO PLACE THEM.

“Fufts of small flowers are placed at the back of hats, in the
folds of the brim.  Sometimes they surround the crowns, the
space being filled by torsades or twists of ribbon or lace, or small
osettes are used. I saw a pretty litdde hat in shaded amour
chip. It was trimmed with a bandean of mauve or lilac-colored
hyacinths, placed flat on front brim, and a smaller one on back.
asingle loop of mauve faille ribbon eight inches high rising
arette-ike out of a cream lace coronet.  The strings were of
mauve fulle nbbon, caught around the crown and fastened there
by mauve-colored rhine-stones.

WHAT TORONTO RETAILERS ARE SHOWING.

TRIPED Bengalines at 45 cents.

Ladies® hose made of Maco yarn,
The celebrated Turkish towels made by Christy.
Light grey fedoras  new shapes  $2.50.
Blue and black faney vests for the wanm season.  Plain and
fancy weaves.  Spots and figures.

Washing ring scarfs with square ends.  Faney weaves. Spots,
figures and plaids.  Light and dark colors.

Fancy cambric shirts with a pattern imitating a basket-weave
ground.

One dealer was showing a special fine of men's fast black
hait-hose at 15 cents,

Best quality men's cashmere hall-hose, with latest improve-
ments at 3 pairs for $1.

Boy’s Jersey suits from $2.25 to $3: the kater being fancy
gold braided.  Also boy's German reefer suits,

One deater announced the following novelties in dress goods:
Velours cords, armures, cashmirennes, drap de almas, tricots,
repps and fancy cords,

Silk warp Henricttas and alpacas seem to be in continued
favor.

Mentomore diagonal serges are shown in black and navy.
They will not spot with rain or sea water.

One hatter showed in the window the leading style by cach
of the following : Ellwood & Sons, London: Cooper Bros. &
Co., London; Wilkinson; ‘I'ress & Co.; Vietor Jay Co.;
Christy : Dunlap: and Henry Roleofs, Philadelphia,

Three of the new names in dress goods are 1 "T'he New Zebra,
Porcupian and Roumeliian Stripe.

Furnishers are showing large ranges of strap bow-ties, as
these go nicely with colored shirts and white collars,

fisley sitks with the well-known Paisley shawls patterns are
a novelty.

Silk striped delaines at 23 cents was made a leader for one
week by a Yonge street firm.

Three leaders in uaderwear by a live retailer were Balbrig.
gan, ggc.; merino, gge. s natural wool, $1.23.

Pure silk Jeney gloves, Saxony make, for 21 cents,

A shoulder mantle with 2 double + ape and a plaid jined hood
made a cheap but fast selling spring novelty.

White blouses, red blouses, plaid blouses,
blouses -these are the rage.  “The styles and
numerous as the seashore sands.

miscellancous
prices are as

Two-tone cffects in dress goods s the rage.  “The retailers
invent unique names for their different qualities and styles, but
all classes of these goods are sclling well.  “I'hey are ahead of
every other fabric for the general trade,

Ladies’ fancy hosiery in startling colors and combinations.
Red with white spots, blue with white spots, black with rainbow
tops, black with black and white striped wstep or top 3 all colors
with embroidered flower patterns and fancy clocks.  “I'he color-
ings are bright and lavish, although quicter shades are also
shown.

The shoddy pedlars who were pursuing business around
Brampton have been scared out of the business, after boing
forced to return all the notes they got from the poor farmers,



HINTS WORTH TAKING.

ETAILERS should keep a careful ¢ye on theie eaxpenses,
R keep all accounts correctly, ascertain the whole and exact

state of their affairs, learn exactly how much they owe, and
not be guilty of deceiving themselves.

Exaperience teaches proper lessons, impressing them firmly
upon the memory . but st very eapensne, and nvolves great
lass of time.  “Therefore, profit by the experience of others who
have already launched out into life : watch the results of their
failures and successes,

Arest for a space before taking
Va-

Real rest is not idleness.
uptoil agan means renewed physical and mental activity.,
cations are one of nature’s best remedies.

Prosperity for all is the best guarantee of the prosperity of
cach.  If you will not co-operate for the protection of your busi-
ness, there will be little business left you. A failure to recognize
this plain truth must eventually result in disaster.

A prevailing idea among those who do not succeed in their
profession or craft is that they have chosen a wrong occupation,
and are always waiting for a change, instead of looking into the
facts of the ease, investigating the system, or want of it, which is
no doubt the cause of dissatisfaction.  The Hosicer.

i

\ G0 F BOSTWY !(\
MANUT ACTURT R
\ < ORONT 0,0NT

N 8 ~enmememame A

Mantels, Grates and Tiles, Office and Store
Fittings and Furnishings.

S WA~ ——....

Lates aw> Nisses

FINE SPRING MANTLES
AND CAPES.

PARASOLS,
UMBRELLAS,
a0 SUNSHADES.

STRAW, LEGHORN AND
CHIP HATS.

Orders Recelve
Careful Attention

Placques in
every quality.

D.McCALL & CO'Y,

WHOLESALE TORONTO AND MONTREAL

IMPORTERS
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5. Greenshields, Son & Co,

17,18, and 21 Victoria Square, and
130, 732, T34 and 736 Craig Street, ONTREAL

Offer

For Immediate delivery
the following BARGAINS:

Gibson Ginghams

5 Cents - 3 Months

St. Groix Ginghams

634 Cemts - -

27 inch Standard Check Shirtings

10Cents - - 3 Months

3 Months

LISTER & CO.

(LIMITED)

Manningham Mills
BRADFORD, - - ENGLAND

(Pald up Capital $10,000,000)

Are the Largest and most Rellable
Makers of Pile Fabrics
Iin the World.

Silk Seals.  Silk Velvets, Black and Colored.
Dress, and Nillinery Plushes, Etc.
Silk, and Mohair Furniture Plushes, Efc.

To be had of all the Leading \Wholesale
Houses in Canada.

Sole Agents for the Dominion:

H L SMYTH & C0., - Montreal and Toronto.
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HATS, CAPS AND FURS.

HE leading hat for the geneml trade is the "Fourist or
Fedora.  ‘The demand for these different shapes is very
strong, from all classes of dealers.  Still a large number of

otilf hats are heing sold for the best trade, and there are a certain
lass of buyers who won't wear any of these soft hats. In West-
o Ontario the demand for <oft hats is much greater than it is
in the East.

In straws the low crown and broad, straight brim, as shown

ain the cut, is the leading style.
OUR ILLUSTRATIONS,

The accompanying cuts are illustrative of the leading shapes
shown by Ao A Allan & Co. The straw shape shown is carried
by them in various qualities in plain braids, with black hands,

and 1 both men’s and boy’s sizes.  The same block is shown in
the Senate braid, which is also very popular.

The other cut is the Homberg, which they show in soft woul
and soft fur felts.  ‘They carry it in various qualities, and their
prices are : $10.350, $12, $13.50, $16.50, $18 and $21. Iris an

exceedingly popular style just now, and dealers would “lo well to
keep it in stock.
IN THE WEST.

Mz Ansley, of Gillespie, Ansley & Dixon, and Mr. J. D.
AMlan, of A. A, Allan & Co,, are both in Western Canada just
now taking orders for all classes of goods for the fall and winter
trade.  Reports from them show a very fair trade, and the
walume promises to surpass even the excellent trade of last year.

JAPANESE SEALS.

Captain Fox, of the firm of E. V. Marvin & Co., Victoria,
B. C, who has been absent for over two months on business
connected with the firm’s sealing schooners in Japan, has re-
turned.  Hesaid: “1 bring good news of the sealing fleet in
lapanese waters.  The worst picce of all is the loss of Donald
McDougal, 2 hunter on the Umbrina.  The fleet had rough
weatheracross, and the Arictas, which made the best time, was
furty days on the way.  The schooners will not be interferred
with by the Japanese Government as long as they keep off the
tookeries and outside the usual limit.  The Japanese Govern-
Hent will, with a patrol, protect the reserves which in the past
have been ruded by the Japanese themselves. The subject
was brought up in Pashiament, and a generl discussion occurred
with the result just stated.”

PANAMA HATS.

Panama hats are so named from the circumstance of their
beng shipped from the port of Panama. “They are manufac-
twred i Ecuador and the neighboring States.  The material
usados the fibre of the leaf of the screw pine, which is related to
the palms. It grows only on the slopes of the Andes. The tree

is described as having no trunk. ‘The leaves are on slender
stems that spring from the ground.  ‘I'hey are about two feet
long, fan-shaped and four-parted.  Fach of the scgments is ten-
cleft, so that when the leaf s tolded. as v the bud, thee aie
cighty layers,  “The fibre of thelayers is finely plaited, and cach
hat consists of a single picce of work.  The plaiting of the hat
15 a stow and tiresome process.  Coarse hats may be finished in
two or three days, but the fine ones take as many months, The
work is begun at the crown and finished at the brim. "The hat
is made on a block, which is placed on the knees, and has to be
constantly pressed with the breast of the worker.

HERMANN 8. SCHEYER.

Mr. Hermann S, Scheyer, manager and proprictor of the
British American Wateiproof Co., St. Sulpice street, Montreal,
returned from his usual continental trip last month. e wasas
affable as ever to ‘I'E REVIEW representative, and in the course
of a few minutes conversation confirmed the statement of “Fr
Review that the European fur market was very high, seals,
nutrias, coneys, white coats and Persian lambs being very scarce.
With a smile, however, he answered him: “Well, ves, 1 did
sccure a lot of choice skins,” and pointed to a number of bales
of Persian lamb, nutrias and scal sking, just coming in from the
customs.  Mr. Scheyer, who had just arrived from New York,
looks well after his sea voyage, having quite recovered from the
attack of la grippe, which was bLothering him when he left for
Europe.

THE FAILURE OF THE SEAL FISHERY,

A Newfoundiand despatch explains the failure of the catch
of seals during this season. It says: —

“Usually a failure of our seal fishery arises from an unfavor-
able condition of the ice, caused by easterly winds packing it
along the shore, so that the vessels cannot penetrate it in search
of the seals, and are often locked in its grim embrace.  “This
year the failure arises from a different camse. The winds were
off shore and the ice open.  Nearly all the steamers went north
for their crews and started for northern ports.  Last year an act
was passed prohibiting steamers from leaving port il March
12th -two days later than usual. By the time they took their
departure so far north, steering as usual to the northeast, the
seals had pessed south on- the floating ice and the whole flect
missed the great body of the harp seals.  They were searching
for them northward while the seals wete far to the south. “The
steamer Rarcelona, coming here direct from  Liverpool, passed
through enormous herds of harp sceals, thus proving that there
was no scarcity of them. Thus the Jate start from northem
ports has resulted in a disastrous failure.  Had the steamers left
on the 10th, as in former years, or had they started from St
John's, as was usual some years ago, there can hardly be a doult
that they would have struck the seals carly and secured exeellemt
trips, < the ice was open and favorable for the movements of
the fleet.  The losses will be heavy, as the outfit was very large.
Thousands of our poor scal hunters will come ashore cmpty-
handed and return to homes in which the necessaries of life are
very scamty.  T'ruly, it is a hard lot. A good seal fishery was
never more needed after our recent losses by fire. There is one
consolation. T'he seals which have escaped the slaughter will be
forthcoming next year in greater force, so that we may hope to
recoup our losses, and to see the diminishing number of seals
somewhat recruited.  Nature has for once taken care of her
white-coated offspring and rendered the date of their extermina
tion more distant.”
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Novelties

Just opened.  Latest Designs and
Colorings in Prints.

For

SORTING
TRADE

CHOICE RANGES
BLACK GROUNDS

With Colored Flowers,

TURKEY RED GROUNDS

With Flowers and Objects.

CLARET GROUNDS

With Flowers and Objects.

GREY GROUNDS

With Flowers and Objects.

In Blue and Red and
Red and White Effects.

At Gretonnes and Fumiture Sateens

ALl DUPARTMENTS CONSTANTLY ASNORTED
WITIE SEASONARLE GOODS,

WYLD, GRASETT & DARLING

DRILLETTES

ALEXANDE_@_ ANDERSON

We havsa Just received and passed
into stock the following repeats, viz.:

Scotch Zephyrs—Choice goods, in Checks and Stripes.

Dark and Cream Ground French D’Laines.

Scotch Chambrays—In Pinks, I'ucs, and Greys. a

Prints—In Black, Brown, and Cream grounds, also Indigos,

American and English Chadris—Nice range.

Art Muslins—Specially cheap lines.

Cretonnes--~Full range at popular prices.

Wool Cashmeres---In Creams, Cardinals, Navys, Ete.

Union Cashmeres---All colors. .

Printed Flannels- --In Spots, Stripes, and Fancies.

Navy and Black Dress Serges—Iull range of prices

New Friilings, Veilings, Embroideries, and Hosiery.
Also a full range of our well known and celebrated

Black Cashmeres, Jet and Blue Black, all numbers.

8% NOTE.—Special purchase of Flannelettes,

3,000 Pieces. Striped and Checked, which we
arc offering at mill prices.

Send for
Sample pieces.

43 Front St. West, TORONTQ

W. R. Brox & Cao.

HOSIERY anp HERMSDORF'S
TAIN ..
GLOVE DEPT. ||  jrisss -

Our stock s large and values are right.  Everv pair is
stuuped with a guarantee trom LOUIS HERMSDORF, the cele-
brated Fast Black Dyer. Some numbers are controlled by
s, Send for sample dozens o compare alues.

D ‘-Y o000
S 2%,
THE ST 4‘; THE
" DAISY " @ “AFRIGAN "
o Aoy
BRAND BRAND

GUARANTEED

HOSIERY.  Phin and Ribbed, from § 1o 10 inch,
MasS Har Hoswe o Plan and Ribbed, trom 9 to 13 inch,
Lasy, Paffetta and Puare itk Gloves and Maias

W. R. BROCK & CO.
Cor. Bay and Wellington Sts, TORONTO

Caldecott, Burton & Spence

We are showing Fresb Goods Every Day,
and we find it Pays to keep the Stock
well assorted * x
We draw attention to our very large stach
ofl PARASO LS, m Cotton, Glorias,
Silks, Satins, Choice Handles and
Latest Fashion alsu to

The DRESS GOODS DEPARTMENT, where

we show the latest French, British and
German Fabrics, including a splendid

range of Whip Cords and Bengalines,
[ 3

in every new shade  *  x

Orders receive prompt despatch

Caldecott, Burton & Spence

SILK AND DRESS GOODS IMPORTERS
TORONTO
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CARPETS AND CURTAINS.

OR lack of capital many a man has
failed.  On this subject an old carpet
. retailer writes in The American Carpe
and Upholstering Trade as follows :

) “T'he question has often been asked
> —what amount of capital is necessary to
71 embark profitably in the retail carpet busi-
¢: * ness, and what experience is necessary ?

N . “ Replying to this query we would say that
it depends very largely upon location, as well as energy and busi-
uess qualifications, without which no venture can be successful.

“ As regards location, be sure you are in a live town, whe-
ther large or small, and on a prominent thoroughfare. A start
in a cemetery is not to be advised.  Dead people (physically or
metaphorically) are not noted as being large consumers of car-
pets. A bright, cheery store on a main street is essential, as a
dull, dingy place will repel rather than attmct trade. A situation
in the direct line of travel is decidedly advantageous.  Should
the contributing territory be good it is well to locate as near the
railroad depot as possible.

“‘T'he capital invested should be at least two-thirds of the
amount of stock carried in order to bridge over the dull season.
We feel the time has gone by for carpet stores to prosper with a
very limited capital, as excessive competition and large stocks
have changed the aspect of affairs very muchin the last decade.
If your capital be insuflicient do not become imbued with the
idea that your credit of four months will carry you over safely.
Make the proper allowance for dull scasons and the natural
depreciation in goods, loss on remnants, current expenses, ete.,
all of which cut a wide swath in your resources.

* Having sufficient capital to discount a portion if not all
bills, and to take advantage of the market, a man of experience
can make his business pay.  Experience without capital will not
pay. It has often been tried with the natural result of adding
more experience only.

“We know that these views will be considered rather pessi-
mistic by many of our readers, and will not be universally con-
curred in.  When these reflect, however, upon the experience of
the number of carpet dealers who, after struggling for years with
a limited capital, have been forced to succumb to the inevitable,
we are satisfied they will agree with us that a fair amount of
capital is essential to conducting the retail carpet business suc-
cessfully, and that experience and limited capital or experience
alone will make it a very unsafe venture.”

WHEN TO BUY CURTAINS,

Caldecott, Burton & Spence are showing a good range of
lace curtains in various qualities. A\ leading line at 73 cents is
esmra value.  Other leaders are shown at $1.10, $1.235, $1.50 and
f:.:s. These lines include the latest designs and patterns, and
are exceedingly fine stock.  In Swiss curtains they are showing
arange from $2.75 10 $9 in the newest patterns.  These are all
this scason’s importations and are meritorious goods. In
Chenille curtains they are showing a leader at $4.25 which is of
true stock and of beautiful design and finish.  Other chenilles
are shown in different styles and qualities in various prices up to
$12 per pair.

U. 8. CARPET TRADE,

The American Carpet Trade says:—*The demand for tap-

estries thus far has been phenomenal, all the mills being now
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engaged on orders, and there are no goods on hand.  Ingrains
are still selling freely and many of the mills have not yet com-
pleted their early spring orders.  Brussels are in fair demand,
although the advance in these goods has been firmly maintained,
and there is now a strong probability of another advance in the
near future.  ‘t'he competition among floor oilcloth manufactur
ers has been very aggressive this season.  Prices have been
much too low in view of the large advance in the cost of raw
materials, and consequently many manufacturers have sustained
serious losses.  In the carpet trade the prices of manufactured
goods have been increased so as to render them more in keep-
ing with the advance in raw materials, and it is to be regretted
that the manufacturers of oilcloth could not unite on the same
course.”
A HANDSOME SHOW:-ROOM,

‘Those retailers who have visited the carpet department in
the warchouse of John Macdonald & Co. know what a hand.
some and roomy place it is. At present it is filled with an ex.
cellent stock of all kinds of carpets and oilcloths.  Curtains are
also shown in long ranges.  Just at tlus season when the dealer
needs something for assorting, he will do well to keep this house
i mind, as their stock is probably the most extensive in Canada.
Customers can also rely on square and honest treatment.

GORDON, MACKAY & €O,

Gordon, MacKay & Co. are clearing out off-lots of from one
to four pairs of a pattern in lace curtains at 33%; per cent. off
regular prices.  This no doubt will be sufficient inducement to
merchants to send in their orders immediately and thus have
first choice.

ALEXANDER & ANDERSON.

Alexander & Anderson have opened up repeats of Notting-
bam lace curtains, Nottingham nets, and coin spot  muslins,
These goods are the latest productions, and especially suitable
for the general trade.  Inart muslins they are showing an ex-
cellent range of especially attractive lines.  Cretons and furni-
ture sateens are also shown in great variety.

MR. JOHN KAY'S VIEWS,

“We purpose asking for a reduction in the present duty on
all kinds of curtains,” said Mr. Kay, of John Kay & Co., one
of the leading carpet importers. ** Formerly we paid 235 per eent,
Now we are asked 30 per cent. Fhere is no sense in this, Cur-
wins are not manufactured i Canada at all and the rich and
poor buy themy alike.  We pay dearly for the wool carpets, but
that is all right because there are manufacturers of this article in
Canada, though the quality turned out here is exceedingly poor.
The same might be said of cocoa matting , but we will only ask
for the change on curtain duties.”

THE SPRING AND ITS DUTIES,

‘This is the season when every retailer should be pushing
carpets and curtains.  Stock should be carefully overhauled, and
all Iast year's stock should be brought forward and instructions
given to clerks that it must be moved.  If the movement is too
slow cut the price.  Such goods must be sold and better thus
than never.  'The stock must be fresh no matter what the cost.
A reputation is at stake.  Of course the stock that is so staple
that there is no danger of it becoming out-of-date, should not be
sacrificed.  But there are few articles of this kind.  The pat-
teins of curtains, the colors of carpets, both change.  Morcover,
prices are gradually falling, and for this, if for no other reason,
it would be well to reduce the price of slow-moving stock.
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NEVER
SLEEP?

tkof L E world owes every man a living, but it takes darned hard work
to collect it,” so says Mark Twain. As we are endeavoring to
collect our share we have little time to sleep, and if you want to collect

your share you should have Tur Dry Goops Review give you a hand.

In this hittle chat, which will not delay you a moment, we have one or
two poits which we would like to have impressed upon you.  The first 1s

to draw your attention to the very excellent journal we are now putting out,

which 1s a credit to the dry goods and allied trades—and therefore should
have their support. 'We use the best paper, type, and ink that money can

buy, and our mechanical department does the rest.

The second pont i1s to draw your attention to the steady increase in

our advertising.  Is this not sufficient proof of its value as an advertising
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medium ? It shows, anyway, that live advertisers are willing to give it a
trial. A trial 1s all we want.  Once we get you in, we can hold you all
right enough.  We are not in business for a day, but a life-time ; neither
are we In business for our health but to make money, and to accomplish all

this we must give our patrons a return on their investment.

Seeing that we have the circulation, (we should hke to have the
address of the man who denies it) why shouldn’t advertising pay? It
certainly costs money. A patent medicine advertiser will tell you that 1t
frequently costs ten dollars to induce the sale of a dollar medicine.  Where
then 1s the profit?  In the continued sale, of course.  Successful men are
always safe guides, you know. If this has at all interested you, let us hear

from you. Remember, a trial of Tue Dry Goops Review is all we ask.

Respectfully yours,

THE PUBLISHERS.
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SAMSON, KENNEDY & G0,

TORGNTO

The Great Fancy Dry Goods House of Canada

AND DEALERS IN DOMESTIC MANUFACTURES

Motto: * We Always Lead—We Never Follow.”

(Registered; Trade Mark)

ORDER DEPARTIVIENT

‘A Place for Everything, and Everything in its Place,”” is a good maxim,
and when its meaning is compressed, gives us the idea of order.
With this we draw your attention to our mode of executing

LETTER ORDERS:

Orders for Carloads, orders for Waggonloads, orders for Cases or Bales, orders for
Pieces, Grosses, or Dozens, no matter what the quantity, all orders receive at our hands
cqually careful attention.  This portion of our business receives our personal supervision.
It is our hoast that for promptness and carcfulness in the execution of orders no house is
“in it” with us.  Letter orders are eaccuted the day of receipt, a staff of hands being
kept busy filling orders and answering our enormous daily correspondence.

Customers can rest assured that orders of a particularly urgent character, where
promptness and extra care are required, will receive most satisfactory execution by us.
While speaking on this portion of our establishment, we would kindly ask our customers
to note that delay is often caused by communications intended for the office being written
on the same sheet as the order. The Order Department being entirely in other hands,
we would suggest that orders be written upon a separate sheet, and thus can be handed
to the order cierk and executed without delay.

Write for one of our ORDER PADS.

Llease note that Letters marked * Order™ are the first portion of our
mails opened, and are first attended to. .

Send Us an Order and Test Our Promises

44,46 & 48 Scott St. TORONTO 15, 17 & 19 Colborne St.

25 OLD CHANGE, LONDON, ENGLAND.
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ON OCCASION, IF DONE INTELLIGENTLY.

N these days of push and progress
and universal hustling to keep up
with the procession, many plans are
projected and numerous schemes
hatched by an army of manouvering
merchants, each skillfully striving to
surpass his neighbor.

Sooner or later, says a writer in
the Dry Goods Chronicle, the prac-
tice of selling desirable goods at re-

duced prices is adopted with varying results

by the majority. As a rule it’s a weak policy.

Yet many men claim to win by it

Some lucky fishers can catch fish with a bare hook.

I recently spent a few hours in a small neighboring city.
Naturally my inquisitive eye caught any peculiar dry goods fea.
wres.  Every house I passed had a pile of cotton at the door
ticketed * Fruit of the loom, 8¥c¢.” Did they catch fish with
it? Wasit wise? Hardly. Its folly to make deadheads of
goods that can satisfactorily be made to pay a profit.

The man who sells staples at cost unless forced by press of
circumstances, is throwing away money.  If he imagines he wins
trade by it, he is rainbow chasing.  If his neighbor get a fit of
foul sclling, he has to meet him  not only that, but go him one
better.  Surfeit him until he sickens of the trick.

An occasional disturbance 1s well enough. It quickens the
pulse of trade.  But if persisted in, in scason and out, it is
demoralizing.  On the other hand, there are times when prices
of popular stuff may be cut to advantage, and when pronounced
leaders are necessary to catch the popular trade, and coax it
even beyond its needs.

From January 1st to March 15th the masses need urging
and the judicious selection of Jeaders at this time will make
Lusiness and move stufl which must go.  But your leaders must
be drawing cards  live stuff for to-day and to-morrow, not of
vesterday.

A trout don't rise for a fly out of scason.

Heavy woullens may draw in January, bt they 're no lunger
trumps after the middle of February. Right about here the
seasons interlock and a sandwich of both scason’s goods is
palatable. 1n any case be on hand with a few spring leaders,
not many, but some.

During this time the advertiser is hard at it, striking faith
fully and strong, regular sledge-hammer hitting, otherwise your
leaders fall flat.

In putting forth leaders identify yourself with them by a
special name of your own.

From July 1st to September 15th, more nursing is necessary,
and the remedy which reached the root of the winter complaint

#is salutary for summer use.

I would suggest another case where, with good judgment and
pruper discrimination, a leader may be an advantage, and veea
vonally a trade winner.  Sometimes an - entering wedge to start
a slow trade, or casually introduced as a side issue or finishing
touch, but never 1o close the door against a more profitabie
uade.  For instance, your customer wants no linens, but in
passing that stoch you ship from the shelf a quality costing 4232
or 43c., fling open a yard or two, as something special, it’s a
stocky, sightly cream damask, wide cnough and really a good

thing. Once out of three times you will sell. It took but a
minute, you made a small profit, and perhaps a (riend, and you
planted a fingerpost in any case.

The best possible value at popular prices should rule in
hosicry, leaders -not losers «at z5c. and soc.  Have any more
profitable lines you choose, but the prices named, people shop
on, and show their fricnds and compare, and can follow closely,
then give them eye-openers.

A good thing in dress goods, if clerks are shrewd, is oftencer
shown for effect than for sale.  It’s not what a customer wants,
but it is shown, nevertheless, after a friendly fashion.  ‘T'he im-
pression is usually good and the next picee gets a like credit.

Among level'headed clerks leaders are safe enough, but
among time-servers they are apt to be out of balance,  In their
weakness for a soft snap, they crack leaders right and left, they
are living on Easy street while such snaps abound, they make a
big book with little effort, and that’s the chief end.  However, if
your business needs a tonic, try it ; few failures spring from sell-
ing goods too cheap. If you win by it, you are in clover; if you
are disappointed, credit it to experience gained.

BUSINESS TACT,

beyond his years and the other was too young to be born
yet.  An immenscly wealthy and pretty young lady entered
the store one day and asked the younger brother to show her
some switches that would match her hair in color.
“Certainly,” said he.  *“Let me see: your hair is red, isn't
i

T\\’O brothers kept a millinery store.  One of them was old

It was; but not redder than her face as she turned, without
replying, and walked quickly out.

The elder brother, stopping just long enough to call the
other a blockhead, hurried after her, and overtaking her, said :
* Excuse me, miss ; but aren’t you the young lady who was in
my sture just now ? 1 Ieft the place a mument 0 charge of a
stupid clerk, whom T mean to discharge. T bedicse you are in
need of a switch to match your hair, which is of a bright golden
color. Please step back with me and allow me to show you
some [ine ones.”

She returned with him, much pleased and was casily suited.
Morcover, an intimacy sprang up between them which resulted
in a fortunate marriage for the elder brother ; while the younger
went to the dogs altogether : married for love -a red-haired girl,
too,~had to work for his living, sank lower and lower, and
finally became the father of twins.  Ea.

THE LINEN TRADE,

For some titne past the linen trade has been in a condition
which may fairly be described asabnormal. The unusually puor
yicld of flax on the occasion of the last crop completely upset
the calculations of spinners who found themselves face to face
with a healthy demand, while suitable supplies of raw material
could not in many cases be obtained.  The steain was severely
felt by German firms, who had not fully prepared themselves for
the change which Russian and French concerns had to a certain
extent forescen.  In the meantime the demsand for linens was
very active, the mills at Dunfermline and  Belfast having been
hept fully employed.  The same condition of affairs was notice
able at Armentidres, the chief linen-weaving centre of France.
—Irish Ex.
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TRADE CHAT.

BOARD OF TRADE has been formed in Thorold
with the following as officers: W. J. McCartney, presi
dent; Omor Johnston, vice-president; ‘I L. Simson,

secretary.

C. H. Picrce, late of St. Johns, Que,, is now on the road for
Belding, Paul & Co,, silk manufacturers, Montreal.

L. C. Simmons has opened a fine hat, fur and furnishing
goads store at Barrie, Ont. ’

‘Toronto merchants are moving for a better mail service Le-
tween this city and New York.

Merchants lose trade by permitting a gang of loungers to be
about while people are making purchases.

The stock of Howson & Co., general dry goods, Walkerton,
valued at $7,812.03, was sold at 57 cents on the dollar.  J. F.
Gibson was the purchaser,

Geo. Acheson, of Goderich, has bought the dry goods stock
of J. O. Hymmen, of Berlin, Ont., and has taken with him E. 1L
Chan, late of Graflf & Hymmen.

Mr. H. O. Wilson, of the wholesale fancy goods firm of
Wilson, Garmtt & Co., Montreal, is dead. He had only been
in business on his own account about onc year, and was but 41
years of age.

The Dominion Commercial ‘I'ravellers’  Association have
moved from their present quarters at the corner of St. James
and McGill Streets, Montreal, to their new quarters in the Board
of ‘I'rade building,

Mr, Wilson and Mr. Callaghan, formerly with Frind & Co.,
have made armngements to open a wool broker's ofice at 14
Front street west. Both gentlemen are well known among wool-
len manufacturers.

Thieves visited Mclaren's general store at McLaren’s Depot,
on the K. and P R, recemtly and  secured $31,000 from
the safe, which was broken open with dynamite.  They also
carried off a considerable quantity of dry goods.

The McKinley shade factory which was recently burnt down
is about to be rebuilt.  In the meantime, Mr. McKinley has
seccured temporary quarters in an emply factory in North
‘Toronto, and is making strong effort to fill all his orders.  The
proposed new building will be a two-story brick, to cost $12,000.

The Columbian Associated TI'mvellers, composed of the
commercial travellers of the world, will celebrate their day, July
26th, at the World’s Columbian Exposition.  The entire week,
July 24th to 29th inclusive, will be consumed by the travelling
men in celebmting at Chicago. A large number of Canadians
will be present.

The C.P.R. ofticials have announced that final arrangements
had been completed between them and the Australian Steamship

THE -- DRY - GOODS -:- REVIEW.

dompany for the establishiment of a line between Vancouver anq
Sydney.  The Miowera and Warrimoo are the two steamers en.
gaged, and the first leaves Sydney May 11, the second June §,
returning leave Vancouver June 8 and July 6.

Newspapers  received from Yokohama, Japan, contain an
account of a fire in that city in which John A. Peebles, well-
known in the dry goods trade of Canada, met his death.  Mr.
Peehles was many years ago with Donald Mclnnes & Co,
Hamilton, and was afterwards connected with Stobart, Eden &
Co., Winnipeg, and subsequently with the Hudson Bay Co.

The death of Mr. Alex. Walker, formerly a well-known dry
goods merchant of Montreal, is announced as having taken place
at Paisley, Scotland,  Mr. Walker came to Montreal in 1843,
when he was seventeen years of age.  In 1850 he started busi.
ness for himself, and from 18350 till 1882 Mr. Walker was in the
dry goods business.  He was a quict, unostentatious man, attend-
ing to his concerns with assiduity.

R. J. Bowes & Co. is the successor to Couseneau, Quinn &
Corrigan, Kingston.  He has three stores, one in Kingston, one
in Maillark and the other at Carleton Place. Mr. Bowes was born
in Kingston 435 years ago, and first entered the business he now
owns 235 years ago, although he had previously served seven
years with R. Waddell & Co. He is a hustler, does business on
a cash basis and runs no risks. He isan alderman of Kingston
and a prospective candidate for the mayoralty for 1893, M.
Bowes attributes all his success to the fact that he does business
on a cash basis.

The annual meeting of the Globe Woollen Mills Company,
Montreal, was held in the company’s offices on April 25th, the
president, Mr. A. F. Gault, in the chair. The annual reports
were considered sausfactory and were adopted. ‘The following
directors were elected :—Messrs, A F. Gault, Hugh McLennan,
Sir Donald Smith, Sir J. J. C. Abbott and Andrew Allan. Ata
subsequent meeting of the directors Mr. F. A, Gault was elected
president and Mr, Hugh McLennan vice-president.  “The com-
pany is sending a magnificent exhibit to Chicago, consisting of
tweeds, meltons, ladies’ dress goods and btox cloth.  As they
have secured a corner lot, so to speak, in the manufacturers'
building, the company expect to make a good showing.

By a new method of finishing a knitted fabric introduced by
a Chemnitz firm, gloves can now be made in imitation of the
sucde or fine leather.  The fabric is stretched on beams to open
the meshes, and is then drawn over revolving brushes, and
heavily napped, both sides being treated in this way. The fabric
is then softened in a saponaceous mixture containing olive oil
and tallow. ‘The pile becomes cockled and curly.  Washing in
cold water and drying follow, after which the cloth is again
brushed on both sides, and then dyed. The fabric is again
stretched, and submitted to the same or similar brushaes, in which
the needles are amanged in closer order to rake up a shorter

fiber which the first brushing may not have effected, and to layst

the fiber ina smooth and cven manner in one direction. The
fabnc is removed and placed flat upon a long frame and damped
or wetted slightly by a sponge on one side only, which has a
tendeney to give a luster to the pile on the other side. ‘The
hosiery made fabric thus operated on is now slowly dried and
ready to be cut up for glove making.  The fabric has all the
softness, warmth to the touch and velvety appearance of soft
suede leather as well as the luster, and is a perfect inntaton of
the suede.

»
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Artistic
German Weaving

Company

120 Franklin Street, NEW YORK
24 Edmund Place, LONDON, E.G.
98 Markt St., GREFELD, GERMANY.-

Woven Labels

NIGHT .. §°

In Quality and Artistic merit our goods

SHIRT are unsurpassed, and prices the lowest
[ ] [ ]

in the market. Write for Samples, and

TRIMMINGS
IMPORTANT NOTICE TO MERCHANTS

ﬁegaﬂf fasha ?&@E@@ (autiere.
hvoid Liabilty for Damages

The Patent Office Decides
in Buying Cash Cariers - in Favor of the Ban

Infringing Bar’s Patent, Patents.

Two Strong Decisions Rendered Each Unqualifiedly Awarding
Priority of Invention to Barr.
When Purchased, if put up in store by this Company, price per line, $35.00.
L When Purchased and put up in store by purchaser, price per line $30.00.
When put in under lease of three years, 1 line, $15.00 per year; 2 lines, $12.00 per year each;
3 lines or more, $10.00 per year each. ’

When under 3 years lease $1.00 per line less.
The rz2nt must be paid in advance for each year.

HAMILTON BRASS MANUFACTURING CO., Hamilton, Ont,

General Agents for Canada.
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Like all other Silk Thread Manu-
facturers, we make different quali-
ties of 100 yards and 50 yards Spool
Silks to meet the demands of the

trade.

The Only Brand
we recommend is
that bearing our
own name on Spool
like this.

Belding’s Silks will be found the
best in the market, and average 10%
stronger than any other make.

See that the name Belding is on
every Spool, and take no other.

All the Leading Retail Dry Goods
from the Atlantic to the Pacific
keep Belding’s Silks.

BELDING, PAUL & CO,, Ltd,

THE -- DRY -- GOODS -- REVIEW.

THE ONLY

CHURCH BRAND
SEWING NEEDLES

ARE

% 5
*
SEE SEE
THAT THAT
EACH EACH
PACKET PACKET
HAS ‘ HAS
THIS = ' THIS
mcker || REDDITCH | Ticker
PATENT
% POCKETS =

NONE OTHER GENUINE.

Manacured by HENRY MILWARD & SONS, e

The Worsted
and Braid Co.

(WHOLESALE ONLY)
. Solicit Trial Orders for any and
All kinds of Boot and Shoe Laces
Dress, Corset and Stay Laces
Cords of All Sizes and Kinds
Braids of any Kind or Width

The above are made in Cotton, Wool (MNohair
or Worsted) or Silk.

OF TORONTO, Ltd

Send tor Samples and get Quotations

THE WORSTED AND BRAID CO, Limited,

TORONTO JUNCTION

W._H. STOREY & SON

MANUS Acron, Onr.

MANUPFPACTURERS,
The ’atented Napa Buck Glove has noequal. Price refunded if they
do not meet onr repreacntations.
We bave the exclusivo right for Canada. Noothers genuiue.

MANUFACTURERS OF THE CELEBRATED MOCHA GLOVES.



WOOLLENS ano
TAILORS TRIMMINGS

John Fislﬁ,Son &Co.,

BalmoMml m;(ndings.' I Huddersfield,
ontreal,
Canada. England.

“FITS LIKE A GLOVE.

| THOM SON'S
ENGLISH MADE,
Glove -Fitting., Long Walsted, TRADR MARK

|CORSETS Athenuar
i The Peafection of Shape, Finisk and Durabilty.

APPROVED by the wholo polito world
S8ALE oviki ONE MILLION PAIRS ANNUALLY.

MLEVEN FINST MEUALS.
A largo stock of these GOOD VALUE Coriets always on hand at
JOHN MACDONALD & CO'S, TORONTO.
MANCPACTURERS : W, 8, THOMSON & CO., LIMITED, LONDON.

Rfe0 that overy Corsot {8 marked ' THOMSON'S GLOVE FITTING,”
and boars our Trado Mark, tho Crown. No othors are genuine.

MiLer BRos. & (o. Mowraen

COMET OPERA HANLAN
'76 0RO MARQUIS
MOZART CUFFS, RAPHAEL,

-

Manufacturors
for the Whole-
salo Trade of
tho following
Standard Lines

Only tho very
best materials
aro usod in the
manufacture of

of Fino Linen hese Goods
R | U ANGELD tgmie |
THE ANADIAN NS
OLORED R'
OTTON miLLs co. $o% 503
o0
Ginghams, Zephyrs, Gravenettes.

Bedford Cords, Cheviot Suitings,
Flannelettes, Dress Goods, Skirt-
ings, Oxfords, Shirtings, Cotton-
ades, Awnings, Tickings, Etc.

See Samples in Whole- [), MORRICE SONS, & C0. Acewts

sale Houses. MONTREAL and TORONTO

SEND FOR
HARRY HARMAN'S New Forty-eight page Catalogue

Ot Window Dressing Supplies and Fixtures. A com-
plete list of everything peeded for dressing windows.

Harry Harman,

WINDOW DRESSER, DECORATOR AND WINDOW SUPPLIES.
ROOM 1,204 WOMEN'S TEMPLE, CHICAGO, ILL.

THE C. TURNBULL CO, Lta.

OF GALT, ONT.,
MANUFACTURERS OF
FFull-Finished Lambs Wool Underclothing. La-
dies’ Full-Fashioned Underwear in all Wool,
Mecrino and Medium.  Men's  Full- Fashioned
Underwear in all-Wool, Merino and Medium.
Ladies’, Boys' and Girls’ Combination Suits, Full
Fashioned. Ladics,” Boys' Shirts and Drawers.

SEND FOR PRICE LIST.

R. PARKER & (0.,

ALL WOOL AND UNION DRESS GOODS Dyed and Fin-
ished, guaranteeing no shrinkage in the width,

RIBBONS, SILK AND UNION, Dyed, Finished and reblocked.

BRAIDS, Dyed and made up in gross and one dozen Bunches

OSTRICH PLUMES, cleaned, dyed and curled, in the best styles.

FINGERING YARNS, Berlin Wools, Dyed and made up.

Dyers ard
Finishers.

Send for Wholesale Price List.

WORKS AND HEAD OFFICE~787 to 791 Yonge Street.

R PARKTER & CO.,

TORONTO, ONT.

ANADIAN BROKERS
C and Wholesale Firms who
are open to take additional agen-
cies arc requested to write the
Editor of THE DRY GOODS
REVIEW, Toronto, stating the
particular lines they would be

prepared to handle.

Thomas Mealey & Co.

MANUFACTURERS OF

Wadded Carpet Lining

MEALEY STAIR PAD.

AND

STAIR PADS

HAMILTON,
' ONT.
OFFICE .~

24 Catharine St North,




Odds and Ends

TO THE TRADE
SN

Previous to our Semi-Annual Stock Taking (June lst), we are showing
clearing lots in every Department.

‘e
Yo

ORDERS . . ‘( Brussels and Tapestry Carpets, Suitings, Pantings, Mantlings,
soLiciTeD . . * Dress Trimmings, Dress Buttons, Parasols, Sunshades, Pongees,
) "" Dress Cords, Curtain Fringes, Pongee-laines, Printed Challies,
g Summer Underwear, Wool Delaines, Wool Henriettes,
Filine '\ ) Top Shirts, Braces, Prints, Ceylon Shirtings,
Letter Orders *’ Handkerchiefs, Umbrellas, Ginghams, Canton Plushes,
a Specialty RS Worsteds, Serges, Towellings, &c., &c.

AN

John Macdonald & Co,, “=eova®
PERRIN FRERES et CIE.

PERRIN'g g THE BEST

PERRIN’S G I ! O V E S ARE THE CHEAPEST.

AR
PEP‘R‘ S £ P[ f[[}no”

7 Victoria Square, corner St. James St,,

MONTRRE A TI..

BUYERS WILL DO THE RIGHT THING

When ordering LAMA BRAID if they order it put up in rolls and see that this label is on the cover
of each box. We put 3 or 31-2 yds. on each roll as required.

A.NUFACTUREI;‘: s E NARRO FABRIC (})Y
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