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Victor-Victrola IV, $20 Victor-Victrola 1X, $65
Oak Mahogany or oak

Victor-Victrola

I'ry to think of the one great

musical instrument and your
mind instantly reverts to the
Victor - Victrola This is so
whether you look at it from a

musical or a business standpoint.

The Victor- Victrola is the one

instrument above all others that
stands pre-eminent in the mus
ical world and in the musical

industry.

And the success of the Victor-
Victrola, the uplifting of the
talking machine industry to its

position of dignity and power,

has had its effect on the better-

ment of the entire musical

Victor-Victrola X1V, $200
Victor-Victrola X, $100 Mahogany or quartered oak
Mahogany or oak I'he Victor - Victrola is the

trade.

kevnote of music trade prosper-
ity, and the opportunities for
every dealer are greater to-day

than ever before.

BERLINER GRAM-O-PHONE COMPANY, Limited

MONTREAL
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Martin-Orme

Pianos and Players

From

For the Man on
the Field of Action

OU are a piano merchant on the
field of action. — The home makers

of our Great Dominion want an op
portunity of purchasing, from a repu-
table Dealer, high grade pianos and
players that will grace the parlor
or the music room. They realize that
while the design should harmonize with
the furnishings of the home, the tone
and durability are most important
factors.  Your leading line, therefore,

will be a very important consideration.

TRADES JOURNAL

The
CAPITAL,

Ottawa "

Can

ERE is where the Martin- Orme
line comes in, with the * Violo-
form System,” an exclusive Martin-
Orme feature in piano and player con-
struction, It is a logical application of
acoustic principles, which is one of the
several ideas employed that bring out a
pure, melodious singing tone entirely un
tainted by harsh or metallic sugges-
tion that characterizes unskilfully made
instruments,

Martin-Orme Players are all in tone
and case design that the pianos are,
with a player action equipment that

is second to none on the market.

With the rapidly changing atti-
tude of the public towards Player
Pianos, put yourself in a position to
step in and get a good share of
the business, by featuring as your

leader

The
MARTIN - ORME

Write us about Territory.

MARTIN.ORME

Piano Company, Limited

Ottawa Canada

%
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Newcombe Pianos & Players

“Never Suffer by Comparison”

Here's the Thing in
a Nutshell

Merit Begets Confidence,
Confidence Begets Enthusiasm,
Then
Enthusiasm Makes the Sales

As a Newcombe Dealer That is

Possible for You

It is selling good pranos and plavers, instru
ments o which vou have taith, ones that  will
give people pleasure and service for every Dollar
expended that gives the whole game a  gist

and  satistaction,

Since 1870, Newcombe Pianos have been singled
out tor their

Purity of Tone Graceful Lines
——————— ———
Beauty of Design Artistic Finish
e ———— ————

Newcombes and no others have the
Howard Patent Straining Rods.

THE NEWCOMBE PIANO (0. Limited

Toronto . Canada

Head Office Factory

17-19 RICHMOND ST. WEST 121-131 BELLWOODS AE.

— = . ——
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The §3ell piao

Has a t ! ghout Canada
and in many foreign countries  as “ a Piano
any Musician would feel proud to own."

THE BELL Pl ANO GUELPH, ONTARIO.

& Organ Co, Linied s
Makers of Upright, Grand and Playerpianos ' ’
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The GOURLAY-ANGELUS

The Piano that is all but human

s better than other Plaver - Piano I lets s

Yousitdowntot
ind naturally
mand your a
music

Every Gourlay-Angelus is equipped with a
and phrasing leve something other Player-Pianos have
not got

FHE MELODANT gives voua elear melody whether
in treble or bassor both, with mpaniment

FHE PHRASING LEVE)

of v Mano Fhrough th

GOURLAY, WINTER & LEEMING

188 YONGE STREET, TORONTO
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SMALLEST

Fhree Pedals,

Rail and Brass
Patent noiseless

The Wormwith

Kingston,

KEatablished
1862

CANADIAN

New improved Scale.  Full iron Plate.
handsome figured Oak. Full length swinging Music

Trichord over-strung Scale.

WUSIC TRADES JOUKRNAL

THE

FULL SCALE

Muanufactured in

CANADA

Style No. 1, Mission.

Height ¥ 1. Widih 5 Depth 21

Weathered or Flemish Oak

Rolling  Fall, continuous hinges

Flange Action.  Ivory Keys.

pedal action.

Double veneered in

Desk.
throughout.

Elastic Repeating continuous Metal
7' Octaves.

Ontario

PIANO

Piano Co. Limited

Eetablished
1862

T N R
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MENDIELSSOHN
PLAYER PIANO

Player mechanism
thoroughly re-
sponsive.

VT R e . T Player Piano con-

i T

struction up-to-
date in its capa-
bilities as a
Player and
Piano.

Music lovers satis-
fied by its un-
limited capacity

for expressing
musical feeling.

MENDELSSOHN Plano Co.

110 ADELAIDE ST. WEST TORONTO, ONTARIO

Wright Pianos

The Line Worth Pushing 52
Weeks in the Year.

N ) single feature ever made a successful
P But a conspic superiorit

uous

M tone, an attractive case, an evidence
of extraordinary care and efficiency in con-
straction  from - material 1o finish, all
in d in one piano at the right
(Wright) price form a solid toundation ror
successtul merchandising for any Canadian

Music Dealer

That Piano We Offer YOU

AND

l Its Name is “ WRIGHT"
Wright Piano Co., Ltd. STrATaROY

ONTARIO

B e e
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The Doherty Attachable Player Action

PLAYS THE KEYS
The Natural Hand Touch

can be successfully produced only by
a Piano Playver which operates the
keys  This is the distinctive charac-

istic of the

DOHERTY ATTACHABLE

PLAYER
The above cut illustrates the D ** Metropolitan Design,” the smallest
Piano made in Canada, fitted complete 1 a Doherty Player Action —Player open

ready for use. Any Doherty design can be supplied with Player Action installed:
A Perfect Player Piano.

o Z ; o T 4«/4/4“‘%;

A.’aeu M -
Dealers :— _ Jiks. lay.n Redne

.4444/:/4/-4—'«4 ol Beifirno a o Znl Ko

We have opened an entirely

.u' /14:.;‘4’ 7_%,,4 M_‘_
new field for business You /4'4%%2‘

can now deal with well-to-do M mm%mlM,{A
owners of Pianos, transforming jz: /‘%‘*‘ Mm/‘t«/
their ** Silent Pianos,” making /4»44/

them ** Player Pianos,” regard-

less of size, make, or scale. /(,,7_“, % P 4 W,( 4444 /- :

/(/lm
Write for details to j / Side e
EAas fae oAl

—

W. DOHERTY PIANO AND ORGAN CO., LmTED
FACTORIES AND HEAD OFFICES:, CLINTON, ONT., CANADA

BRANCHES,
WINNIPEG, MAN., 321 Donald St. CALGARY, ALTA., Lougheed Rldg.

Ea a2 2 228

'y
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A Man Can Afford a |
. Player Piano You Can |
e =l L Sell Him a :

KARN PLAYER |

ROCRASTINATION means putting off, with various excuses and at a loss [
of effort and money, the acceptance of the actual advantages offering to

any piano merchant, who has the representation of the KARN PLAYER f
in his own city, town or community. When one is featuring the KARN PLAYER,
which is without a peerin player pianodom, he has at his back a positive sales-
pulling force, the direct and indirect advantages of which are invaluable.

The KARN PLAYER produces a deep mellow tone of vibrating richness,
and you will find it ‘so year after year— without change. It also contains the |
best] player ‘action mechanism available which embraces all the very latest |
improvements, f

KARN-MORRIS
PIPE ORGANS

are in every province
of the Dominion

)TBe
( Karn-Morris Pialn

Head Offices
Woodstock
Ont.

Canada.
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no & Organ Co.

NOT ONE

Person in Your Commu-
nity Need go Without
a Player Piano for Lack
of a First-Class One at a Reasonable Price

HIS illustration of the “MORRIS PLAYER" looks fine but the instrument
itself looks better yet —very much better. Our illustrated booklets and
advertisements have their place as selling helps, but nothing can take

the place of a display of MORRIS PLAYERS on the floor of your showrooms
where callers can see the actual instrument  and hear it too. Don't forget that
to slee and hear the MORRIS PLAYER is the most convincing argument of its
real worth.

Order early as there is no doubt as to the ready sale you will find for in-
struments of this class.

PIPE ORGANS
Built under supervis-
ion of Mr. C. S. War-
ren, the pioneer organ
builder in Canada.

Limited
Factories
Woodstock, Ont.

and

Listowel, Ont.
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Why are the

TEOMAS ORGANS

So Popular?
Ask The Dealers Who Handle Them

EASY TO SELL No Trouble With Them When Seld
Made By Ackoowledged Organ Experts.

St. Georges de Windsor,
I'he Thomas Organ & Piano Co r.Q
Woodstock Ont

| ht a Thomas Organ from one of your agents

twenty six vears ago.  Theinstrument |
| faction. We have always liked the t the instrument
| EDwaRD BENOIT

|
|
] Gentlemer

given us perfect satis

Togo, Saskatchewan,

| The Thomas Organ & Mano C Woodstoek Ont
| Gentlemer The Thomas Organ arrived safely after a ride of many miles over rough roads
| We may say iis a wem and we are certainly proud of it.  We think vour organs are unsur
passed for tone and finish LAWKENCE TOPHAM
The Thomas Organ & Piano ( Watrous, Sask
Woodstock, Ontario

i The Westis pretty dullin the Winter time without THOMAS Orgnn & Piano CO.,

MU I There are many different makes of inour neigh
borhood, but none as good as the Thomas for sweetness of tone, &
Yours truly Woodstock, Ontario.

WiLniam RUPPERT

HE CRAIG PIANO Factory is
truly a source of supply for

| handsome pianos of unusual character

the kind that appeal to people

of taste.

Considered artistically and com
mercially, Craig Pianos are of a
high grade, and they enjoy the
endorsation of both the trade and

the public.

Craig instruments on the floor of
your showrooms represent absolute
value, dollar for dollar, for their cost.

The Craig Piano Co’y

ESTABLISHED 1856, ' MONTREALp

CANADA.
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The Practical Way in Which the Music Dealers of
Canada Endorse

Universal Music Rolls

Extract From Letter by a
Dealer in Western Canada
—it Speaks for Itself

“We are well pleased with the selections of
bulletin rolis sent as per your invoice, and
would ask you to forward each month the

same number of Universal Rolls, as contained

Made by Oldest in our standing order with you, toour other Universal
two branches.” "

and Largest Rolls Will

Manufacturers Help Your

o Masie et From Another Dealer. Not P i

Written — Wired o

in the World.

“Include in freight shipment one each new
rolls as marked by you; also ship freight
each month from one to three of the best
numbers, not including classics.”

Any desired inf i Il g "'U

player rolls will be promptly forwarded upon
request. From our standpoint to co-operate is
a pleasure.

The Universal Music Company

10 1.2 Shuter St. (Opposite Massey Hall)
Toronto, B - . Canada

Chicago San Francisco
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

845-851 West Erie Street

CHICAGO, - ILLINOIS.




CANADIAN MUSIC TRADES JOURNAL

OTTO HIGEL
PLAYER PIANO
ACTIONS

O co-operate in making the player pianos produced in Canadian factories of
the highest order, the Otto Higel player action has been improved here and
improved there, until the present action, above illustrated, is in great demand.
Apart from the confidence placed in its quality by the Canadian manufac-

turers and retailers, it is the choice of large British, German and French buyers

in competition with the world.

BECAUSE :
It is smooth running and easily operated.
It permits the finest shading and phrasing.
It has great flexibility and abundance of reserve power.
All parts are made to an exact standard and are interchangeable,
Every part is made under our own supervision in our own factory.

THE OTTO HIGEL CO., Limited

King and Bathurst Streets

Toronto - - - Canada
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C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS  OF NEW YORK
High Grade Commodities

SOLE AGENTS TO THE

SOLE AGENTS

VSR OANADA T PIANO aw PLAYER TRADE VS e
Klinke’s

GERMAN 3 QUALITY
Tuning Pins \\/\

Player Accessories. Felts, Cloths,

e
oy 3

Wagener's
Q%’@ GERMAN

Music Wire

Iracker Bars, ions, Brass and P h‘

Rubber Matting for unchings

Pumper per and Player Pedals, OF every description, comprising Name-
Wl Sy dware formed or ast, board,  Stringing, Polishing, Muffler,
Leather  Nuts, Push  Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, ete., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted

Leather

Imported French and German, also Domestic

Send inquiries, accompanied by Samples, fof
: X y Bushing Cloth Hammers

’rices, stating Quantities required

Soliciting MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Soft Yellow Poplar Veneers

FOR

CROSS BANDING

Write to

The Central Veneer Co.

HUNTINGTON

200,000 feet daily. W. Va.
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Loose & Sons Piano Actions

A MAN is frequently judged by the company he keeps —a piano by its action

The best insurance against unsatisfactory results arising through the neces-
With the best
materials procurable, skilful mechanics, the most modern equipment known to the

sity of repairs is the use of J. M. Loose & Sons Piano Actions

Action Maker, all under the constant supcrinlcndrm'.\ of a thorough e

to it that every dealer handling pianos containing ** Loose Actions”

foundation on which to base his claims for that instrument.

J. M. Loose & Sons, L;

Oldest Established Piano Supply House in Canada.
CARLAW AVENUE

Toronto - - -

Loose & Sons Piano Keys

Xpert, we see

has a sure

mited

Canada

lVOR\', its grading
and matching are
subjects on which the

,I

i,
g

general buying public
are poorly informed,
Dealer,
Salesman, then is fur-
nished with a topic
which he can look into,

U UUTY

Every every

thus gaining a weighty

talking point.

With a piano containing 2 “‘Loose Key Board" you can point out

which the ivory for the keys is chosen from guaranteed grades, and how carefully the

matching is effected. 25 years in Key manufacture enables the firm o
& Sons, Limited, to produce “The last word in Piano Keys."

the care with

f J. M. Loose
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The

of

Phonograph

and

Player Roll
Cabinets

No. 6, Golden Ouk No. 7, Mahogany
N¢

The
LINE THAT MOVES
OFF YOUR

JANUARY AND
FEBRUARY
SALES 1913

MORE THAN

DOUBLED 1912

FLOOR QUICKLY

No risk in stocking our
line.

“There's a Reason”

I'ry a t fitted up with our new
I S Just press the ke
wit 1 meet yvour

Newbigging Cabinet
Company, Limited,

Hamilton $e8 Ontario

Ead Specialists in Phonograph Record and

PLAYER ROLL  CABINET Player Cabinets.
Leaded glass pan be fint No. 40, Solid Mahogany
for $2.50 ab Can be fitted for Records or Player R-lls.

ove reg
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NORDHEIMER

“HUMAN TOUCH”

17 twave man

PLAYER - PIANOS
ARE THE STANDARD OF CANADA

UR Trade Mark *Human Touch” is not an empty phrase—but a name

given to the instrument because it reproduces the exact “Touch™ and *Phrasing”

of the natural hand. This is the result of using a special patented device in the
construction, which is so simple that it lessens the complication as well,

With the Nordheimer as a leader you can say 1o your prospect —*“Go and hear all the

others, then call and let u~_r|fmnn|luh- the “Nordheimer " and you will be convinced as to the

superiority of our instrument,”

Wade in Styles and Sizes to Suit Every Requivement,

The NORDHEIMER P%%¢ Co., Limited

15 King St. East

TORONTO

W T
| T !

-

B e T e

3RS

Branches and Agen cies
Throughout the Dominion.

DR 0
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VALUE

% WALUE is the esti-
mate which a

vidual places upc
of hi

pared with others, inc

some

'N)NN!‘NHiOIIN as

pendently of any i

sell.”

n of Web-

plies directly to

This definit

.
ster's o

our lines.

To illustrate

Mr. G. A. Wanless, a musical
instrument dealer of Berlin, Ont,
having a wide experience in the piano
trade, made the following statement in
a letter written to a third party under
date of January 6th, 1913 :—

“The SHERLOCK-MANNING
Pianos and PLAYER Pianos made
in London, Canada, are also a
feature of my business. These are
Instruments made only of the most
costly materials, and the cheapest
SHERLOCK-MANNING is equal
in quality to their best. This
Company has had a phenomenal
success, and in a wonderfully short
time have come to the front as
manufacturers of not only honestly-
made Pianos, but also as makers

of Pianos of the very best grade.”

Is not that high wvalue ?

LONDON, caxana

Western Ontario’s Distributing Centre

G.T.R C.PR P.MR M.C.R L. & P.S.R

S.W. Traction Co wmd Lake connection by City Railway

82 Freight Trains Daily

Style 85

Sherlock-Manning
20th Century Pianos

Made by

The Sherlock-Manning |

LONDON - - .
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CANADIAN MUSIC
THE HOME OF
SHERLOCK-MANNING
e .
20th Century
. Pianos and Players.
CANADA'S  BIGGEST PIANO VALUES
H Style 115 Player,
_—
-
Sherlock-Manning
20th Century Players
Made by

g| Piano and Organ Co.

- - - CANADA

SPRING
TRADE

l{"i"'l' NOW is not

oo soon to get busy
on planning for Spring
trade. Many dealers will
soon  be fixing up (heir

premises freshening

their store fronts with a

coat of paint, for example
and that all helps.

But the necessaries to
make Spring trade go

with a *zip" are

SHERLOCK-MANNING
20rH CENTURY
PIANOS axp PLAYERS

To co-operate in making the Spring
business of 1913 the best yet, we
have increased our output from 25
Pianos and Players per week to

30,

Sherlock-Manning dealers
will be in the swim,
Will you ?
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YOUR customers get the goods for which they pay.

You should be as sure of getting the money for the
goods you sell.

Whether you do or not depends entirely on the system
used in couducting your business.

The old way was to depend on memory and habit.

With our new system, you depend on machinery which
enforces accuracy and stops mistakes in your store.

The National Cash Register will systematize your business
so that you will be as sure of getting all your profits as your
customers are of getting their goods.

It will pay to investigate. Call or write.

The National Cash Register Company

285 Yonge Street, Toronto

Canadian Factory, Toronto



The U-S “Rex"
Retail Price, $40

filling this demand.

not break in handling.
everlasting,

CANADIAN

Music

TRADES JOURNAL

21

=

The construction of U. S. Everlasting records is any other so-called indestructible recol
indestructible throughout—not partially. Drop- ing them side by side.
ping them to the floor does no harm.  They will evidence-

The Right Record
The Right Surface

The demand today is for an inde-
structible record with a smooth
playing surface. Arecord free from
knocks and gratings. A record
that will not break or wear.

~ U_S cvepuasin,
) NOK-BREARABLE |
RECORDS |

Fit any Phonograph

U. S. Everlasting Records meet these conditions We invite comparison with any indestructible or
in every particular, and are the only records ful- semi-indestructible record on the market,

Com
pare the surface of U.S, Everlasting Records with
rds by play-
A trial will give you ample
-the results convincing as to the su-
They are true to name— premacy of U. S, Everlasting Records,

WATCH THE U. S. RECORD LISTS

U. S. * Royal " Phonograph U. S. “Rex" Phonograph U.S. * Junior” Phonograph
$Ia retail. $40 retail. tail,

$40 re

_, | Whaley,Royce & Co., Ltd.

WINNIPEG TORONTO
Donald & Princess Sts.

Sole Selling Agents in Canada

237 Yonge St,

Headquarters for

Everything in Music and Musical Instruments

“Imperial” Band Instruments

“Sterling " Band Instruments

“Ideal” Band Instruments
Guitars, Mandolins, Banjos, Harmonicas

SHEET and

BOOK

) "}T,?ﬁﬁﬁf...iﬁﬂ,':ﬁf... Whaley, Royce & Co. Ltd.

*Imperial” Rosin WINNIPEG TORONTO
More in demand to-day than ever || Donald and Princess Sts. 237 Yonge Street




CANADIAN MUSIC
PERFECTION
leal aimed at the manufacture of
Best Hammers
Perfectiy n workmanship, maternt " results
Hammers are  covered  with wiy the highest

Best

felt

®heWorld's Best
Rmo AMmers

MANUFACTURED BY

D.M.BEST & CO.
455 KING ST. WEST

Canadian Agents for

E. V. NAISH @ COMPANY.

TRADES

JOURNAL

We Will |

Manufacture |

|
.
High Grade |
|
. . |
Piano Strings |
i
We  have added this department, :
equipped with the best machines that ‘
can be purchased We are starting off

with a complete plant in charge of a

thoroughly experienced  string

and are now in a position to fill orders

for high grade strings.

maker \
\

D. M. BEST @ CO.

| medalists for fine felts 455 King St, W.
ypean and  American makes carnied
Toronto, Ont.
PATENT NOTICE
! Dealers! Tuners!

Manufacturers: 5 al rs.' i Canadian Patent No. 124,668, Dated March 20th, 1910,
Yellow Ivory Keys "ade White as Snow Mechanism for Holding and Driving Music Carrying Rolls for
Cantans Horant | et Sad Mechanical Musical Instruments, owned by The Cable Company,
£ 81 (ol DT it S Chicago, US.A. The manufacture of the invention has been
. w commenced, and the invention is for sale or use, at a reasonable

¥ i o
HENRY CAPLAN, 49 Sherman Ave. Jersey City, N.J

price

John H. Hendry, Hamilton, Ont

PATENT NOTICE

PATENT NOTICE

Canadian Patent No. 116,986, Dated March 2ud, 1909, Con Canadian Patent No. 124,739 dated March 20th, 1910,
trolling Devices for Musical Instrument Mechanisms, owned by  Pnenmatic Musical Instruments, owned by Paul Brown Klugh,
The Cable Company. Chicago U.8.A. The manufacture of the Chicago, USA The manufacture of the invention has been
nvention has been commenced, and the invention is for sale or commenced, and the invention is for sale or use, at a reasonable

\t a reasonable price. John H Hendry, Ham 1, Canada price. John H Hendry, Hamilton, Ont

Canadian Music

I'rades Journal |

began this month |
1 1 rs than at ny other time sinee the paper s founded The |
durn twelve months in the a wt of trade news, and in the |
liselssions ive to the manufacture and marketing of musical instru |
" s 1 | yne hrighter, more interesting and more use ful \
In whatever way CANADIAN {s the paper to read
may be connected T & “ g - & and
r interested in the .\l l s l (I l l{ A\I)I‘Ab is the paper in which
Music Trades of Canada - , to advertise
JOURNAL
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Evans
Bros.
New
Player
Pano

‘‘CLASSIC"

aceording to Danicl Webster is o term meaning
A work  of acknowledged  exeellence  and
anthority.  In that sense the Evans Bros
Louis XY, piano may be aptly dosignated in
every provinee of Canada as the Classic Piano,
and our new player, illusteated above, as the
Classic Player.

Me Dealers — Are yon

net nterested in

representing u line of

Classic  Instruments?

The
Evans Bros.
Piano and Mfg Co., Limited

Ingersoll . Ontario

STANLEY

PIANOS

TORONTO

ESTABLISHED 1806

Ity a sample of any of the following leading

styles:
UPRIGHTS

J 41t 2 inches
G 4" 6

G louws 4" 6

C 4"9

C Louis 4" 9

A 49

A Lous 4" 9

B 4“9

PLAYERS
CHIPPENDALE, 4.
6 inches, made only in
88 note with all attach-

menls.

LOUIS XV., 4ft. 9 in-
ches, made only in 88 note,
contains every new attach-

ment known to the trade.

OUR PRICES FOR 1913
WILL INTEREST YOU

WRITE US FOR CUTS AND PRICES

FACTORY
Corner DeGrassi
and Cummings St.

SALESROOMS
11 Temperance
Street

TORONTO




Every step
in their
manufncture
ervised.
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Your Pianos

d

T LT L I

BOHNE

HAMMERS

MADE IN CANADA

—

P S 2 2

3
-

P T e e s s o

They are
covered with
Weickert
German Felt.

JOURNAL

They cost n
little more

worth it.

W. B(

JHNE & CO. :

— Piano Tuner

A

Established 1852

Musician’s Demands

Call Telephone M, 55

 town A0 miles out called at the oftice of
Canadian Musie Trades  Journal the
her day 'V\ olrse of onversation, he
lrew o little memorandum book from his
ipper vest pocket and showed  us the

ords he had of all the Lost Pianos that

d been advertised in this paper for the
past five years

He savs other tuners have the  same
particulars jotted down

Have You any Lost Pianos?

Cost of advertising them in
Canadian Music Trades Journal
one cent per word (minimum
0 cents) each insertion; three
insertions for $1.25.

CANADIAN MUSIC TRADES JOURNAL
-58 Agnes St.,
TORONTO, CANADA

- ‘r"lll P Satisfied n every way al our store
- L We have a most complete stock of
String, Wood, and Brass Instruments,

CHAS. LAVALLEE

35 St. Lamben Hin -

stock of Sheet Music

Don't forget, 100, our expert repairing

also a full

Agent for - Besson & Co., of | m.,n. [; "
ll A.-m Blanchot & Co

ork & Som, of (.uml N-.x-l. \1;

Montreal

-Ynllmwl Weasrer Every day in your talk and reading,

the street oar, in the office, shop, | ||

and school some DEw question is sure
to come up. You seek quick, accurate,
P

A tionary with
A page. A *‘Btroke of Genius.’

Write for specimen pages, FREE.
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PERFORATED MUSIC CO., CANADA

103 Carlaw A\'l'llu(‘ - TORONTO

Phone Main 2851 Cable Address ** Permusco,” Toronto
Wentern Union Code used

FOUR GOLD MEDALS AWARDED

Franco-British Exhibition, 1908
Japan-British Exhibition, 1910
Festival of Empire Exhibition, 1911
CANADIAN NATIONAL EXHIBITION, TORONTO, 1912

“Imperial Special Rolls”

P B ARE pleased to inform the trade that several important improve-

/ ments have taken place in the manufacture of our * LINENIZED™
Rolls, the main improvement of which is that al! cur Musie Rolls
in future are mounted on - Steel 8pools with adjustable Steel
Flanges, thus assuring the perfect tracking of our Rolls.

We have also introduced a new type of quick grip Tah, which we guarantee

is absolutely impossible to pull off, thus doing away with the extremely
annoying habit of the D rings of rolls being frequently missing when required.

These new features are added to our existing features, now so well known,
and which have all helped to make the reputation of our Roll, and placing it
in sueh o high position on the market as it stands to-day.

We also beg to introduce to the trade, the production of an entirely new
Roll containing many Novel Features.  The first idea of this voll is that, unlike
other music, it has heen Specially Composed for the Player Piano, and it is

impossible to render this roll by hand, even though three performers might he

seated at the piano, endeavoring to play the musie as is vendered hy the Player
Piano.  The Title of this Roll is the ‘‘Valse ImEonible," and has a Sub-
Title of **A Musical Paradox for Two Feet." The Title alone will ereate a

big demand for this roll, and as for the composition itself, we are more than

assured that the demand for this roll will far exceed that of the now re-
nowned roll ““Poctica.”

We think the idea of the Title of this roll will be readily understood if
we mention that this piece has as many as Three and Four Melodies running
through it simultaneously, and the peculiarvity of it is that the roll can be
played several times, and each time it is played through, a different melody
presents itself according to the way that the listener ‘‘takes it in."

The Accompaniments also are very full and rich, and contain  many
impossible Chords, Runs, double and treble Trills, Arpeggios, and other ex-
tremely difficult Musical Movements,

Roll No. 59145, Retail Price, $1.20.
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The GODERICH ORGAN CO., Limited

MANUFACTURE

The GODERICH ORGAN

as well as a full line of

STOOLS
BENCHES
MUSIC CABINETS

AND

THE ANGLO AMERICAN
DISC RECORD CABINETS

Takes Care of Your Records.
Instantly Produces any Record.

Matches all Machines.

Style 30, Interior View WRITE FOR CATALOGUES Style 20, Interior View

|
“Supel‘ior" Piano Plates i ' The Canadian Ornamental and |
—— Wood Carving Co., Ltd.
\
|

| | UXBRIDGE, . . ONTARIO
MADE BY
We make a specialty of machine and hand
l' ” ;.l'lu\llwrﬁ\:.lvl'iqll‘] ::_L\“:“‘:“ n for Pianos, Furniture
" - . We can save you at least 25 per cent on your
SUPERIOR FOUNDRY CO. | | present prices

|
CLEVELAND, OHO, USA. ‘ Send us samples or drawing for a trial order |

PIANO
MATERIALS AND TOOLS

FOR MANUFACTURERS, REPAIRERS, TUNERS AND DEALERS
CORRESPONDENCE INVITED

HAMMACHER, SCHLEMMER & CO.
4th Avenue and 13th Street NEW YORK, SINCE 1848
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The Home of the Auto Pneumatic
Player Action

“J am responsible to
the Consumer as well
as to the Dealer,”

remarked a piano manufacturer recently.

That stamp of a player piano manufacturer has in the
Auto Pneumatic Player Action

accuracy and quality combined to such a degree that
he is confident both the dealer and the public are

Sectional view of the AUTO

PNEUMATIC ACTION getting nothing less than the 4
showing complete instrument 2
and double primary and power “Recognized Standard of the World.”

pneumatics and ‘‘ Soloist” de

vices. Also bellows and folding ' ! 5

pedals. The arrows show the i

air currents as they are drawn ] [}

into the instrument and finally i

exhausted through the valves on 1

back of main bellows, 1 ‘
{ f

The Auto Pneumatic Action Co., Limited

NOBLE STREET
Toronto 1 1 :: Canada




“Artistouch”

“Forster Artistouch
Expression Control”

The device which makes a
Player Piano sound like the
hand playing of an artist.

One of the beauties of the Artistouch
15 its extreme Slml\@; /\ny tuner
can attach it to the modern p‘d)’l'f
‘ in a few minutes time, and at very

small cost.

‘ Attach it to the playws you have in
stock and bring them up-to-date.

You can do the same for any of your

customers who have bought recently

Can be had to install on your
present stork if you wish it.

Any further information will be gladly
given by the manufacturers, Otto Higel Co.,

Cor. King and Bathurst Sts., Toronto, or

THE INVENTOR

J. Leslie Forster

680 King St. West
CANADA

TORONTO - -

MUSIC TRADES JOURNAL

Perfection in Finish

IS OBTAINED
WITH

Jamieson’s
Varnishes and Stains

NONE BETTER CAN BE
PRODUCED

R. C. JAMIESON & (0., Limited

Established 1858

MONTREAL AND VANCOUVER

Over Fifty Years of Experience Guarantees the Quality of
Our Products

'hen you don’t see the hinges on a
Wi you don't the hing
player-piano you may know it
is equipped with

SOSS

Invisible Hinges
Most Players Have Soss Hinges

Because Soss Hinges help sales Have some
manual pianos made up with Soss Hinges and
note results

The SOSS INVISIBLE HINGE CO., Ltd.
104 Bathurst St. Toronto, Can.
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Music

Strings

(Patented 1904)

of Highest Grade

Canadian Agents for Rudolf
Geise's German Music Wire

Toronto Piano String
Manufacturing Company

122 Adelaide St. West
Phone Main 5848

Toronto

OVER 65 YEARS'
EXPERIENCE

Taaoe Manxs

HTS &C.
lﬁdln: askotch iy

s i

Kl :l‘: ::’Ei é:‘!‘j:l:a EB ree w G’FE‘I‘EE.“:

i “'u':..l"’ai‘g.g*‘. -
Scientific Hm

m&c.o::mm M

Bookkeeping
by Machinery

A large manufacturer
says : “Our Underwood
Condensed Billing Type-
writer and the system
you devised to go with it
in the best investment
we ever made. The
machine saves the cost
every four months,

United Typewriter Co. See the
Limited

Adding Typewriter
7 and 9 Adelaide St. E. in Toronto

Computing
Everywhere in Canada Typewriter

YRADES JOURN AL 29

NEW SONGS

in keys to suit all voices

Our Land of Dreams
Lady
The R

oy
Anglo-Canadian Music Publishers’
Association, Limited
(Ashdown's Music Store)

144 Victoria St. .

Sole Agents
Elkin & 4

Toronto

0 Ashidown, Lad, Enoch & Sor
A and  other  Fnglish how

Church Organ
Specialists

Matthews Organ Co.

A. Matthews, Proprietor.

33 Dunn Ave., - -

Phone Parkdale 2093

Toronto

LOWENDALL'S
FAMOUS VIOLINS

PERFECTION OF TONE AND
WORKMANSHIP

ASK YOUR DEALER

CANADIAN
REPRESENTATIVES

»s Williams

& Sons Co., Limited

WINNIPEG CALGARY

TORONTO

MONTREAL
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Lo by A Gold Mine!

) NelyoVatent

The new Edison Disc Phonograph is sweep-
ing v\'rr)'lhlng before it. /\l(hough as yet there
is a scarcity of machines and only a limited supply
of records, a great many nstruments have been

sold. People who possess other talking machines

are (Ilsposmg of them, that they may secure the

ARENl wonderful new Edison Disc. This is not an
IOLI NS exaggeration. It is an actual fact, easily proven.

No, 61
Trade Price $8

i - 55 | The Edison Disc

No. 62
Trade Price $15 Is destined to become the greatest selling talking
Retail * $35 machine on the market. It is going to make a
No. 23 lot of money for dealers handling it. It is receiv-
TradePrice $20 ing tremendous publicity, and when there are
Retail * $45 sufficient machines and records for complete dis-
tribution, the u‘gular ad\’ﬂhslng will be nation-

Over 100 wide.
to 300
Profit! It will mean a great deal to you to become an

Edison Dealer, but as these dealerships are

Th 7 restricted and limited, your temntory may be

his is the Violin that you have heard about

—the nationally advertised Vareni. The best

moderate priced Violin made. The keynote of an vou are interested in this line, write us immedi-

advertising campaign that is swelling the business of 5

Williams' dealers. Are you one ? If not ask for

.1|n‘ad) taken up. If not, it soon will be, so if

ately regarding an Edison Dealership in your

ternitory and we will send full pamculam

THE W] LLIAMS 850N @

R.S. s i o aazrr— LIMITED.
Winnipeg Calgary Montreal Toronto

our trade catalogue
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Perforated Roll the Goat of the Trade

Variety of Prices and Lack of Policy Demoralizing. A Line of good Profit Possibilities
Made a Mere Adjunct. Organization of Retail Trade Necessary.

Tlll'l perforated music roll is the goat of the musie

trade at the present time, That it is so is not the
fault of the roll, nor is it to the credit of the trade for
having so generally tumbled into pitfalls that had
already been exposed by the past experience of the
United States trade.  Having had earlier and longer
experience, trials of American dealers should have been
as range lights to the Canadian trade in steering clear
of the shoals and shallows that produce costly wreckage.

Not Too Late to Mend.

However, the situation is not hopeless, but as em-
phasized in the last issue of this Journal, it will require
immediate and united action to keep the musie roll trade
from descending to a level where it will be a menace to
the player piano trade by reason of the lack of service
that is sure to accompany the handling of a line that
shows no profit.  Of course, if it is desivable for retailers
to transfer the rolls from the manufacturer to the public
without profit, which means at a loss, the thing to do is
to keep the line going on the road it has turned, and the
public will soon he receiving no service, and the dealer
not even the eredit of being a benefactor. It is worth
noting that the real henefactor is the one who supplies
the wants of the publie at a profit,

Margin Not Too Large.

Whether it is done by organized agreement of the re-
tailers, or by the fixing of prices by the manufacturers
of player rolls, it is highly desirable that the public
should not be invited to hunt around for the lowest
prices. “*If the list prices are too high,”” said one dealer,
““then lower them, but my experience is that the margin
is none too large to let us make a fair profit and give
the public good value.”” This opinion is endorsed by
several other firms who have, from the commencement,
conducted the roll department with the idea of making
it not only self-sustaining, but profitable. It is further
pointed out by one successtul Toronto retailer, that a
serviee good enough to seeure the public patronage can-
not be given on less than the catalogue prices.

When a person buys an automobile he is not pre-
sented with gasoline to run it, nor is he supplied with
gasoline at a discount. The purchase of a camera does
not include films or plates free nor at a discount, neither
does the purchase of a razor include a gift of soap.
Coming back to the music business, piano men have long
since ceased to make presents of sheet musie with a piano
sale, or supply it at cost, and of course the talking
machine business is so well established that the adver-
tised prices are not even questioned,

It is true that the troubles originated in the lack of
experience when the roll was a less important branch of
the music business and there was no definite policy in
regard to the placing of the rolls in the hands of the
publie, either by rental or by sale. The question has
become an acute one, and in various centres of the
United States dealers have met together to devise ways
and means of eliminating the evils connected with this
particnlar branch.

Only last month the Music Trade Association of

Detroit had this question under discussion, and a pro
position to adopt a uniform discount was postponed
until more of the dealers could he enlisted in the wove
ment,

Toronto the Pivot.

In this connection Toronto is the pivot on which the
trade of Ontario swings, and the faet that dealers in
Toronto allow discounts is the reason given by dealers
in other places why they must cut prices or let the busi-
ness go away from them. 1t the Toronto trade can agree
on the advisability of maintaining prices, the existence
of the Canadian Piano and Organ Manufacturers’ Asso-
ciation would facilitate the making of such a proposition
an actuality, and no doubt other contres such as Hawmil-
ton, London and Peterboro, would co-operate

What is the Remedy.

To a number of retailers in the larger contres
throughout Canada the Journal addressed the follow-
ing questions, and a number of interesting replies have
heen received.

L Is it in the best interests of either player
piano or music roll trade that rolls 1 -
with each instrument sold? 11 so, what should he
the maximum quantity ?

2. Is it good business, or is it necessary to
retail perforated music rolls at less than list
prices?!

3. Is the cireulating or vental library of
musice rolls a good proposition for the musie deal-
er's husiness !

4. Can you suggest any plan wherehy the un
profitable and unsatisfactory features of the music
roll business could be removed ?

The first question was officially answered by the
Canadian Piano & Organ Manufacturers’ Association,
in Octoher, 1909, when, at the annual meeting of that
body, was passed a resolution to the effeet that on retail
sales of player pianos the customer should have the
option of not more than $15.00 worth of music rolls at
retail prices, or 10 rolls.” At the present time opinion
differs as to whether the sale of a player should inelude
any rolls at all, though it is generally agreed that price
should provide for the above quantity at least,

Among the first letters received by the Journal in
reply to the questions asked, were the following compre-
hensive communications.  Other replies will he  pub-
lished in a subsequent issue of the Journal, and in the
meantime the publishers desive that all persons interested
in this subjeet and a solution of its diffieultios, should
consider themselves invited to take part in this dis-
cussion. Send along your opinions,

From Winnipeg.
‘“In answer to Question No. 1 we positively believe in
ng o limited number of rolls with each player. We always
give a dozen rolls, and in addition to this we allow our eus
tomers the use of our library on the basis of 10 cents per roil
exchanged. This we will explain further on,

““Question No. So long as your question applies to
new, up-to-date m we would answer it with a great big
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TALKING MACHINES AND PLAYER PIANOS AS
AIDS TO VIOLIN STUDY

By Robert Braine, Editor of the Violinists' Dopartment in
the Etude

O\I f the ereat disndvantages under which 1)

n student \ in the country or in a

1 n labors is the difficulty of hear wl

v wl | ny kind,  To such stadent

! ducing machines and the player

pian Nor wr e Records of the playing of

wln violin wupositions by the  world’s  greatest
iolin e now he procured, which, while they are very
" « heing as effectiv s the orviginal, arve still of
i lueation virlue to the gling violin stu
| ng in o place where good vielin playing s never
! 1 Morcover, the student can have the record
ey £ often as he likes, which would be impossible
were hearn he original on the concert platform
Being 1l wner of o sound-reproducing machine, h
" ke hims iliar to o great extent with the
rreat compositions of violin literature, as performed by
t nists, 'l amnot fail bt to be of the greatest

1 nl n studies
| pl piano can also | nade of value to th
\ wostudent living at a distanee from a musical contre
Int st pla paniments to all the leading
vi . p the player piano, ave now available, and
1 wlent can himself e with the aceom)
\ 1 | vorks he is studving.  Many of the lead
! kx in so arvanged as solos for the
Pl | | ' the player piano. 11 e
n stu m learn much of the

Teet of tl ompositions

O rse, 1 mical invention can ever take the
t wetual | n performan wh oas regards
sit n. pi v in faet any musical instrament
o Dictures " rraphs, and designs of
Kinds t reat mtage to students in
' s, 5o sound-reproducing records and the
player pran in be made of immense assist
student of musie whose opportunities of hear
' { wort work are limited, if intelligently used
1} 1 wWling teachers of singing who ad
ise t pils to get records of the leading grand
~ rs and oth great voeal artists, for use n
heir s s. and there is no reason why the violin stu
t not also avail himselt of these wonderful
1 ntions Music is like a language, and, just as the
stiudent of Freneh or German makes double progress if
hears tl mgnage constantly spoken, so the progress
the student of musie is enormously expedited who is

to the | hest

Ihe ne
a photograph

wst musi xt

hjeet is to sed

an o

ng to hearing a great violinist
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In a General Way.

w HILE the figures that represent Canada’s inmense

importations may have some regrets for Canndian
manufacturers, they are at least assuranee of the coun
tey's buying power, 1t is o matter for regret that the
necessity exists for bringing in so many million dollars
worth of goods that should and could he manufactured
at home, It vequives no expert financier, however, to
realize that the country’s population and needs have
grown faster than the resourees of her manufacturers,
consequently foreign competitors have had easier aceess
to this market.  This is a condition that will eventually
vight itself, and in the meantime, it is to the eredit of
the manufacturers of pianos, organs and music trade
supplies, that so small a proportion of the total con
sumption is imported, in comparison with many other
industries,

There is reported from all seetions a tightening in
the money market that has, in some localities, tempor
arily affected the freedom of sales, and made colleetions
more diffienlt.  Apart from this there ns to bhe no
obstacle to this being the greatest musie trade year in
Canada’s history, with a greater proportion of player
pianos than last year,

Complaints are still being made of the real estate
mania interfering with piano and player sales, pros

tive purchasers being tied up with payments on vacant
lots. That this is not a serious proportion is the opinion
of suceessful firms, who find that salesmen’s reports are
never free from
made,

Retailers everywhere could do much more to assist

“explanations’ why sales were  not

in educating the public to an appreciation of player
pianos, talking machines and all other musical instra
wents, iF they wonld cocoperate with their loeal editors
In the smaller places partieularly, the editor of the
weekly would be glad to publish items of gennine in
Ioinstrnments. Taese, of
vonrse, would have to he free from advertising sngges
tion and would have greater weight for that reason, The
musie dealer is competent to furnish information on
how a piano should he tuken carve of. To him that may
appear a trivial sul but the general public has as
little idea of the care of a piano as of an airship. 1F
they were advised, inan article free from the suggestion
of advertising, that a piano shonld he taned three or
four times o year, they would more readily helieve it
than if the loeal dealer advised it They would he sus
picions that the local dealer wanted to make money out
of the tuning, even i he actually lost money on the work.
On many oceasions items appear in these columns that

formation coneerning music

would do good i the geneeal public conld see them.
When you see something of this nature try it with your
local editor

I Buy It at Home. Why?
BECAUSE my interests are her
BECAUSE the conumunity that is good enough for me
to live inis good enongh for me to huy in,
I believe in teansacting business with my

BECATS

friends

I want to see the goods,

I want to got what | buy when | pay for it

every dollar 1 spend at home stays at home

and works for the welfare of this town.

BECAUSE the man | buy from stands back of the

goods,

I osell what | produce here at home,

D the man | by from pays his part of the

town, connty and provineial taxes.

BECAUSE the man | buy from gives value received
always,

BECAUSE the man 1 hay from helps support my sehool,
my church, my lodge, my home,
BECAUSE when ill-dluck, misfortune or bereavement
comes, the man | buy from is here with his
kindly greeting, his words of cheer, and his
pockethook, if need be. Here 1 live and here

I buy.

I Buy At Home. Do You?

BECALS
BECAL
BECAUS
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Music First ' ! toaffect the
. Jidity of t ' y I Whatever may be the mod
FHorGiTrEed 1 " to the editor « fient | \ ' f tast '
' gk ‘ \
' ! that Ission first and
By keeping this in mind | ! ' I
Ko alo § { he could not y : .
' i
e teas) ! Aud ® " i
1 Fhe sa i
L in pianos, play » .
| 1T ~ W | s ' ! L
{ h efforts can ‘ \
1 1 ! ipon the sale o \ \ liti '
) 1 vy
e 3 f x liftw \
. wm effeetiv W - \
A vy | \ W osuel s
" Why They Didn't Buy the Piano
\ whed, whi ppeared in th L

\l i\ £ n rocent of the OI nterest to salesmen is this little incident told by @
writer in Collier's Weekly, to illustrate the result

' Clir
Music's Place in College Training ) nan 1 ving enough to stop when he

1 An old man and his wife, living on
wter, Mar who left them a

e to breing up. The ¢hild was musi il

o piano lessons,  The piane in the old

somewhat tinpanny and o plano
discovered am oppor

wle were well to do

their little granddanghter, so

ad in s pngn A | "
ing badly on Ad plane in a

s, o f hieh was very had
unmercifully I'hen he took the

ind played wtifully on a new punoe

we at the farmnouse, he practical

1 st betore going made his fatal erro
v the mo, he played ** Anni
‘, nd played " feeling, almost aff
ia S Resort. Burling Beact tionately, so that even Ad instrument it sounded
Wi \ Tears w L up to the old lady s eyes and
ttl 1 ion she turned to her hushand and said
Why. paw. that's the picee our Mary used to play
st like that, on that piane.  Secms as b we 't let
t go And they dudn 't

Piano Salesmen and Talking Machines
1\ onversat ' ntly with t proprictor of a musi

. siness \ the s ¢ Canadian cities, th
sul ts included the attitude of so piano salesmen
towards talkn hiines I'l dealer mentioned that

nl pano sales n nsidered talkers too petty
to spend his t por t in many cases tl was
n unexplainal ndifference to anything outside of
pianos and | s For instance,”” he said, ““you eall
n o endenvoring o sell him a piano.  He alveady
has ot vith which 1 s satisfied His wife and
fanghters play. and he will not give serions considera
tion to 1 purchase of a player What do you do
Simply pass | i as a player prospeet worth calling

1

g vour hack upon a go

on again in the future, tarm
we the talking machine

opportunity if you do not ir

250

question.  In many instances where a $2 machine 8

t a %100 record order at the

sold, the salesman can g

f rse. but  same time, making $350, about the same amount as your
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average piano sale, which would probably extend over a
period of 36 wonths, while for the talking machine you
would get payment in full in six, or perhaps twelve
months, and frequently cash for the vecords. 1 think
some—yes, many men make o mistake by thinking their
efficiency is measured by the volume of business done
That is weong,  Time after time 1 have heard salesinen
discossed, and ininstance after instanee the man getting
a high vating was the one whose sales tuened in the cash
quie
wanagement must pay interest on the money while it is
outstanding, consequently the more cash yon get in the
more you reduce the eost of doing business.””  Another
party in upholding the system of having the same man
selling pianos and talking wachines, argnes that il a
salesman leaves without bringing up the latter, there is
wasted effort, heeause the time and energy spent with
that prospect is wasted if every
utilized to make a sale

I costs woney to finanee o hasiness, and the

lable means is not

Npring tme is a good time o look for cob
webs in the brain, ax well as in e music

store

Knowledge of and Belief in the Line.
SOINE of the best ways to get prospects among wealthy

preople.” confided an old piano man to the
Journal, *is by veference from one to the other; that is,
it you win the confidence of a person of that elass, you
can often get confidential information that will enalile
you to sell another.  Now, i such people alveady have
or do not want a piano or player piano, you have one
il you inelude the talking machine in your
selling plans.”  However, when onee one gets  these
ts, it requires enthusiasm that is the result of an
knowledge of and belief in the possibilities of
the talking machine to aceomplish the desived result
One of our enthusiastic young salesmen in speaking along
this line remarked:  “True it is, that you eannot sue-
cossfully sell talking machines unless you are en-
thusiastic about them: but, this enthusiasm is casily
acquired.  1f you will study them and bring yourself to
realize what marvelons instruments they arve: it you will
hut stop to consider how wonderful it is that so subtle
a thing as the human voice can be captured and pe
manently preserved, and i you will, hy listening eare-
fully to a variety of records, come to understand their
rveal artistic worth, enthusiasm is inevitable, 1t is only
as of yesterday that we were aceused of heing a nation
without musical taste or cultivation,  Because of onr
vast tervitorial expanse and the newness of our civiliza-
tion, it was impossible for us to have the opportunity to
hiear the great masterpicees performed at all, even in
differently.  But, the talking machine and the player
piano have carried the messages of the great composers
even to the remotest corners of onr country.  In the
rough parts of the conntry and ont on the prairvies the
voices of the leading artists are familiar.  Now, it is up
to piano salesmen to capitalize this for its full face value,
How can it Fe done? By inereasing your potential
business-getting capacity,  This can be accomplished hy
adding the talking machine to your sales line, thus
making certain that yon are exhausting the music-pur-
chasing possibilities of every prospect you call on.”
This does not interfere with the selling of pianos and
players, but widens the possibilities in every direction,

more ¢ha
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giving a broad view of the whole wuasical situation, and
what is o prime importance, adding to one's earning
capacity whieh, ax one man put ity is after all the aeid
tost

A business wmay live theough the spring

trade  withont  advertising,  jnst as «a

machine may be von withou! Tubricants,

bt it is wel businesslile

THE RESTFUL STORE.

UL store. Restful! The expression fastened
itsell upon we while out buying an organ just
a week or oso .

“

ted a0 wember of a o chureeh
committee on music, to the Journal  editor “ln
the end we purchased from a dealer who—well to de
seribe lim—he bas the goods, e has the prive, and ne
has the manner that wakes yon feel at home and not
urged to by, He would be called old-fashionod and,
perhaps. a back number by those who judge quickly
by superficial appearanee, bt he is not. He is a living
example of the faet that a man does not have to play
sharp tricks and make a psychological subject study of
his customers to keep up to date and sell organs.  The
man has two stores and he cerfainly keeps in toneh with
and has the latest and best in organs,  But, hest of all,
to us, at least, he keeps a store that yon feel restful in
and wish that there were more of in the world.  There
! perhaps, many other instances where a man has
grown old and out of date, and some man with a new
wrinkle in the selling game has beat him out; but there
is quite a difference between ont-of-date stores and old
fashioned manners, and it is this difference | have been
feeling since we went shopping for an organ.  The
effort to point it out here is made in the hope it will
contain a suggestion to others that wmay prove worth
while and result in giving us more restful stores.””

Violin Tips.

O a dealer who enguired for information regarding
the poor tone of a ‘D string on his customer’s
violin, the following was given:  The bad tone of you
S string may be eaused by several things,  The
string may be of bad quality, or false, the hass bar or
some part of the violin may he unglued and loose, the
sound post may have fallen down, the ¢hin rest may he
adjusted so that it touches the tail-picce, which fre-
quently causes a rattling tone, or the end of the string
where it goes into the tail-piece may he so long that it
touches the violin.  Possibly you how is not in good
order, the hair being too old, or not sufficiently sined
with good rosin.  You might also examine the finger-
board and see if th. is a little gutter under the string,
cansed by the pressure of the fingers on the string. This
causes o bad tone, and can be remedied by leveling the
fingerboard.  Tf none of the above suggestions solve the
diffienlty, take it to a good violin maker, who ean no

doubt remedy the matter.

The habit of letting down the strings after playing
has often heen condemned,  1f yon make a habit of doing
this you may save a few cents in strings, but you will
lose much more in the difficulty of keeping vour violin
in tune.  After the strings have heen let down, it is

quite a while before they will stand in tune, and you will
lose half your practice time in tuning.
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not feel well enough informed to put up an intelligent

1} o harrassing it is to he huying anything
from a salesian who cannot answer simple and essen
tial questions, bt 5 1 plain that he is ignorant
on many points which are not elear to you

On the other hand, you find that a salesman takes

il tures and answering

an article with which he is

thoroughly familiar ot any intelligent elerk study a

particular article in the stor conversant

mt of his way

with the talking points and he

to demonstrat it article,  Ohjections will only spur

ater enthusiasm and vigor, so that few pros

peets will slip by him
% is knowledge

nee, and  other

Ihe seeret of sieceess in

Knowl levelops  interest, con

lities which are needed by the salesman,  Know

also stupposes @ cortain degree of intelligence

foundation. and enough ambition to lead the elerk
merchandise that e

the points of v
1 Pake o boy with a good common

seheol edueation, give him some clementary suggestions
Jont the art of selling goods, put into his hands the

means of acguiring pite information, and then teach

him the perfection hrougl t throngh practic

lo these things and you will produee a salesman worthy
of the tith
But. it vou take even a hetter educated boy, put him

to u store amid a profusion of merchandise, tell him

nothing about the various articles, and leave him to his

n deviees in handling customers and, unless he is a

prodigy will never be more than a elerk—satisfied

the counter what the enstomer spectfies in so

keepers do not hesitate to talk to their clerks

them directions You often see a hoss

Ip. telling them 1o do this and that

iiticant tasks intended only to keep them

usuall

bux md keeping everyhody in the store on a nervous
strain, not to say in a bad temper It would be much
better to talk to tl lerks in a friendly way about the

vav to sell goods suceesstully, give them time to read

articles  about  salesmanship  and  deseriptions ol the
specinltios which inerease sales and pay large profits
wste their time, they should be “ealled,™

l

dwavs something to do in arranging

in 4
loping efficiency, but it is an unwise store

Hows his help time to study the talk

per who never
ing points of the merchandise to he sold, and never him
Af instruets them in the general principles and the

| work

visive deta

Ihe suecessful merehant is thinking more seriously

than ever abont offiviency in salesmanship.  The open
voud 1o suecesses in the merchandising world lies along
the line of training the selling organization, building up
enthusiastic and confidence-in

a corps of intelligent
of

spiring sitlespeople who will direet the current

mand into channels of higher quality and greater profits

1 music dealer whaose store front is shabby

for the wan

al of paint, s scarcely

of aq
in a position to attract the most possible

spring trade buyers



CANADIAN MUSIC

THE TALKING MACHINE TRAVELLER.
Written for Canadian Music Trades Journal by ‘‘Bax."

T“ THE office hoy, struggling mantully to get his lot-

ters all stamped and sealed before six o'clock pa.,
the travelling salesiman is 4 sort of stpernatural being,
aoman to be classed with Captain Cook and Fearless
Freddy, and other independent, happy-go-ucky heroes
found in the pages of the penny dreadfuls and  the
shilling shockers.  The way the traveller walks in on
Saturday mornings about ten o'l revzily talking
to everyone at onee, and all the whi liis hat at
an angle which only a ““dvummer™ can achieve,  The
manner in which he chats with the hoss and laughs out
loud or swears out loud, is too mueh for the office boy,
Who bhecomes so enraptured that he puts Brown and
Company’s mail into Jones and Company’s envelope,
without so much as furning an eyelash,

And the traveller’s life is an  enviahle one—on
Saturday worning.  The vest of the week, all he has to
do is to eat meat that is too tough to eut, and sleep in
heds that might have handed  down  from  the
Spanish Inquisition.  Incidentally he catehes a fow trains
at six o'clock in the morning—oe sionally varying the
monotony hy making conneetion with the midnight ex-
press, which he finds is only 80 minutes late. 1f he has
any time left he sells talking machines to dealers who
claim to have more in stock than they will sell in ten
years,

Could a more care-free, casy-going life be imagined ?
Ask anyone—that is, anyone who isn't o talking machine
traveller,

However it isn’t all heer and skittles, Anticipating
trade in any line of goods, isn’t casy, and talking ma-
chines—well, perhaps 'm prejndiced, but 1 think talk-
ing machines are the hardest nuts of all to erack, But
ingenuity, cheerfiilness and a knowledge of human na-
ture will overcome most obstacles, and though he has to
face many disconragements, the traveller makes many
solid friends and manages  to enjoy  himself  pretty
well,

T came down from London onee with a salesman who
had just completed a vecord week's selling,

“T suppose you're pretty well pleased with your-
self," said 1,

CPleased 27 he ervied, 1 should say 1 am.
" wouldn’t eall the King my unele,”

A Bt an hour later he assured me that he wouldn't
call the King his aunt, and a little after that he wouldn’t
eall him his grandmother. T am not sure how many
relationships he denied the poor King, but he was
really delighted with himself, the world and evervthing
else, which serves to prove that even o talking machine
salesman can enjoy himself oceasionally,

There was one young chap who travelled for a well
known firm, who used to amuse me very mueh. e was,
I think, the most resourceful voung heggar that T ever
ren aeross. Billy ™ conld explain anvthing, from a me-
chanieal toy to the origin of the German Alphabet, Billy
need to full in love with a different givl in every town he
vi L but to do him evedit. T think he was roally very
mueh Cstenek™ on every one of them,

However, Billy was resourceful in selling talking ma-

Why
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chines, and it he hadn’t gone on the stage (where he is
doing very well), he might have heen a big man in the
musie M,

One trip to B— d, he sold a dealer named Bil-
lings a very handsome, expensive talker and cabinet,
Billy must have been at his best when he sold that ma-
chine, for 1 conldn’t imagine a much harder thing to get
rid of in that quiet, conservative town,

Apparently the proprictor of the store felt the same
way, for when Billy went around on his next trip, the
talker still adorned  the store, and a heavy frown
adorned Mr. Billings,

SHulle,™ said Billy, without any other  greeting,
“do you want another high grade talker?”

This was too muech for the proprietor, who exploded
into most forceful and abusive language.

“New machine 2" he finally spluttered, ““If that on
isn't here when my great grandehild’s eldest son owns
the store, it’1 he beeause it was burnt up.”

“Who, the son or the talker?” asked Billy inno-
cently,

Finally Mr. Billings subsided, and almost tearfully
begged Billy to use his influence with his firm to take
it hack,

“You say it’s unsaleable?” asked Billy.

** Aboslutely,*”

“Couldn’t sell it, even at a slight saerifice "’

1 might give it away—I"I1 never sell it

“But is there nobody in town who wants something
a little bhetter than anybody else?  Are there no hig
houses going up?  Who's the wealthicst man in the
town ?’

Mr. Billings cogitated.

“There’s Mr. Jennings,”” he said. af last, ““who owns
the foundry. e has built a magnificent new  house,
but he’ll want something more ¢laborate and costly.””

“More claborate and costly This time it was
Billy who exploded. ““Do you vealize that that machine
is the finest thing of its kind outside of the city, Youn
conldn’t get anything finer for love or money.  That's
the trouble with you dealers. You think that because
it’s in your store it can’t he veally first class.  That’s
why the city stores are walking all over you and
wetting husiness yon ought to have.”

“Where does Jennings live " he continued,

“Up on the hill, past the ereek,”  answered  Bil-
lings, ““hut 1 don’t think there's mueh use in your eall-
ing on them,  Mes. Jennings has discovered that she is
distantly related to a second consin of the nephew of
the Duke of Sommersault or somebody, and that, com-
bined with the fact that old Jennings has made a big
pile of money, makes them pretty hard to bring down to
earth,”

Billy s eves were shining, This appealed to his whole
artistic” nature,

SOt you what 111 do,” said he, “T'll make a
bargain with you. If T ean sell that machine at a good
rvetail figure, will you let me send you another one from
the warchouse ?”

The dealer willingly agreed and Billy went hack to
his hotel.

Tmmediately after supper he ealled at Jenning’s
honse and was ushered into the drawing room.

When Mr. Jennings entered, accompanied by his
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The “PEERLESS” Invasion into Canada

ustry no make of automatic piano has

I I pano adhering solely to the highest

has 1he Peerless.

wontestable i it the Peerless wias the first successful automatic or coin

piano made, and we all know that ¢ combined with progressive ability, is
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favorite bull dog, who vather resembled M, J. in ap
pearance, Billy, adopting his smoothest manners, offered
his card
Lo music expert, Mr. Jennings,” said b and

hearing of this magnificent home you have erected, |
thought 1 would call and see it there is any matter on
which my advice could he of s

Mr. Jdennings was o littl surprised, but it was flat
tering to think that his house was causing so mueh com
ment, so, nothing leath, he entered into an animated
conversution as to his plans, which was interrupted, how
ever, by the entrance of Mes. Jennings and her two
danghters

Billy was introdueed, and the ladies were quite
charmed by his casy, gemtlemanly manners \lter a
lull in the conversation Billy said :

I understand, Mes, Jennings, that you are closely

conneeted with some of the noble families of Eng
land

Mrs. Jennings simpered and cast a e lighted look at
her two daughters

Well, yes, we are,” she admitted

Ab, blood will tell,” said Billy, enthusiastically
“Ladmire it so much, 1 mdght say, Mes. Jennings, that
L. too, come of noble origin,”

\ e of admiration vose from his listeners, and
Mrs. Jennings began to wonder which of dungliters
would he the one to suit Billy as a wif

Ve
hundred generations my ancestors have borne arms—and
In faet,” he rushed on
the astonished look on his listeners’ faces grew lars

went on the young scape grace, *“for two

hefore that they bore tails

Sy grandfather who, 1 imagine, was the black sh |
of the family, was asked, when he was dving, who his
father was, and with his last breath he o sped - ont
“T'he Lord Nozoo! "'

Billy was a feurful plagarvist and was Just as liahle
to attribute the words of Dickens or Shakespeare to his

own intelleet, as he w v attribute his own epigrans
and sayings to theirs
However, lie was established quite strongly by this
time in Mrs, Jennings” afections, so he adroitly hrought
the subject around to the talking machine
Well, we have praetically settled on o %65 ma
chine.” said Mr. Jennings, “which we saw in the city
and which, though very expensive, suits me to the
ground. ™’
“Really I said Billy
ing incident.  Lost vear, when | owas in town | ealled
Bill—Bill—Billings 1 think

“Iomnst tell you of an amus

on a dealer I

1
was his nan
SThat's right,”” said Jennings, **Sam Billings."”
(Mrs. . gave him an awful look, which fortunately
he did not see
COh, yes," went on Billy, **Billings is the name
Well, Mr. Jennings, this man Billings tried to tell me
that there was no demand for high clas
ments in this town, so I said to him, *Look here, Billings,
talking machine of the finest and
newest design, eapable of the perfect reproduetion of the

musical instru

I'm going to send you

human voice, something completely out of the ordinary

something which you only find in the homes of mil
lionaires, and if it doesn’t sell itself to somebody in this
Mr. Jennings, that machine is

town, my name is mud
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e terr

something superb, and so decidedly * pon
Mrs. Jennings.  Another thing, it is of the Louis 201h
design, which is five more Louis than you can buy o
where else Mr. dennings, that tachin

were made for this

looks as if it

1S
His enthusiasim was contagions, and Mr. Jennings
had the talking machine dolive red next day

happen to he in 13

I you eve
. call on Mes, Jennings and et
her to show you her magnific nt model talker, She'll
he delighted to do it

OF course Billy s wiethods ave not 1l Kind that lead
o a steady and honorable trade, b lie
cellent fundamental idea, 11
sell their

Liad one ex

helped his eustoners to

gooils

I do not advoeate a traveller rustine aronnd o town
trying to close deals for couple of records or o packag
oF meedles, but Tet him prime himself with up-to-date
retuil methods, useful suggestions ¢ give the dealer
an impetus for getting vid of his stock, which, afte roall,
I8 a4 prime necessity hefore re-ordering

And above

it to every dea

all, don’t learn o ““line of falk’ and give
Tn the same way

Some dealers huy
with very little persuasion others need o great degl
Size the dealer up and ascertain the conditions under

which he is selling Try to serve him honestly for a
pleased dealer is a valuable asset to a salesman on his
route. . Apropos of pleasing the dealer.,
a story that Billy

reminds me of

The Editor refuses to let me toll anything more ahont
Billy, so here's hoping that this season will prove
record trade for all the Knights of th Road in every

line, and especially talking machines

MR. SHAPLEY IN HOSPITAL,

Mr. W. T Shapley, president of fhe firm Sterling
\ctions & Keys, Ltd., and viee presid nt of Auto Pnen
matic Action Co., both firms of Toronto. is convales-ing
after a severe attack of appendicitis, My Shapley was
operated on at the hospital, and after several weeks was
enabled to return to his home

Mr. W. H. Shapley

Mr. Shapley, who has important interests in the
supply trade, though not taking an active part in the
conduet of the above firms, is personally known to the
majority of the manufacturers, who will be glad to
learn of his recovery

#
I
3
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What's in a Name ?

If the name is Wherever
"DOMINION" The British Flag
There's a lot Floats
The Name “Dominion™
is found on
Pianos, Organs or Players

Wouldn't you like to be hdlu“lllg a line

that could be advertised in this way?

THE DOMINION PIANO

AN INSTRUMENT OF IMPERIAL INTEREST

00 of Canada’s ** Old Reliable ominic nstruments have been

er in the last forty vears. Medals and high
1 \l‘u\:\h‘l‘\ 1
stehless purity and
i holds its own with the world's
nstruments
This Interest You? “At a Saving of $100 or More.”
Re r. the g cof a A Kable * Dominion " feature is the fict

How Does
" "

to buy

The Tests of Time and Climaie.

withstood by every Do

Dominion Organ @ Piano Co., Limited
BOWMANVILLE, ONTARIO, CANADA
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WINNIPEG LETTER.

COUR governments have protected the farmers to the

greatost possible  degree—they  have protected
thew on the seed they buy, on the grain they sell, and
above all, by the broad exciption laws, 1 would like to
see the retail merchants protected to an cgual extent, and
I believe it to be only just, as well as v vy necessary and
tportant.”™  Thus a thoughtful writer expresses his
views on the Western dealers Pulling  through the
Pioncer.” More than onee of lute the Journal has heard
members of the tea

comment upon the dependence of
the howesteader upon the retail merehant, the former
receving much eredit for his har

ships, while the latter's
part in the development of our great West, is seldom
brought to the public's attention.  The appended ob

servations of the writer aforementioned, touch on a
phase of the situation deserving of notie

Capital i 1 ry in these days of imploment
il tools. 1f 0 man has wo capital of his own, he must use
thut others Fhe ambitious man who rends, in Bastorn
Cnnada, in Seothand, or in the United States, that $1.000.00
all that is needed 1o make him independent on his homestend, is
misled The n ¥ tably serious that man
unless some one comes to his wssistanee,  Mis homestead cost
lim only $10.00,  His plow costs him the price of several home
steads, and without it no homestend is worth 10 conts!  The
three horses he needs will cost at least #400.00, Other in pile

ments, from the harrow to the hin run the total to a point
where there is nothing left to buy food for the first year, ufter
the absolutely necessary expenses of building the shack e paid
for

In the dilemma in which he finds himself, the homesteader
reaches out hamds for help—to the retailer, who has what
he newds, and can it he will, give eredit till the crop s sold
Confidence in the erop is the hasi the demand for eredit
But if the erop is dried out, or hailed out, or froste I out—what
then Here are the views of one out of many retail wha,
ifter severnl years of long credits and heavy losses thereby,
gave up his business in one of the good towns of the West: and
who Tour years aftérward, had still wine thousand dollars of
unpaid homesteadors’ accounts on his hooks!

Phe homesteader may possibly be a very hard worker and
lo everything possible to make his venture n suceess, but unless
nature is kind, he cannot hope to suceced; and if she is unkind
and his erop fails—what can he do? e must ask the mer
chant for further eredit, to help him wake another mhle with
nature, e has to wait another full year before can hope

materinlly to reduce the burden he is « ireyving, but he has no
haunting fear of being sold up, as he is protected by the kind
and generous exemption laws

He is not troubled by the fact that the retail merchant must
provide for the payment of his drafts, s otherwise he will stand

o losing his commereial rat

g which is one of his

ts. The homestender often ignores the faet that
#reat gamble in fortune-building which he has undertaken
ix only

ible on account of the assistunee given him by the
retail merchants, and

s to look for extensions of credit
ud concessions as a matter of right

Retailers frequently come aeross ensos of homesteaders who,
for some eause or another, have not bheen sueeessful in their
farming operations and who are greatly indignant if a strenu

ous demand is made for payment of their long-st

nding
saying that as their erop has failed it is no fault of theirs and

they have to live, and so on.  Henee it is the retail merchant
who really bears the burden of the great annual gamble
grain production, providing the eredit and taking the risks for
the homesteader on all the latter buys, But he cannot say to

the homesteader, when farm produce of guy kind is brought in:
‘1 will buy your produce, but 1 cannot puy for it until next
fall.” The homesteader must he paid in cash or goods im
mediantely the produce is brought in

This is how it works out where the homesteader is un honest
man and really intends to pay, but when his gamble has been

TRADES JOURNAL i

1S ul, | impl ot do se and naturally protects him
f f behiml the exemption law
| to suggest that ever homesteader is un
T Har From it—but there is no grain-growing country
that ¢l grent crops every year, and we read so much
OF the grent work of the farmer that we are apt to overlook the
reul faet il elition nothe West and to give to the far
et mu redit the development and ton little to the
ther i nd especinlly the retail merchant,
ho | ! wed ennhles him to carry out his work
Ou rmer fricwds might show o little more consideration
u thear ealin With the retuiler and  remember that the
tailer | | Wite to Keep, his family to bring up, his home
' Wi t the sume as the farmer has, and that he, too,
Bas 1o live and that without the help given by the merchant, it
would | or ! illicult task to  develop this great
ritag ! i Cunnda want e the men who
play squar tht who help them

\mong those in the musie teade who have recently
spent a short time in the eity wer

\i \mond, who pays special attention to the
trade he has established in his

ality for violins, found
the warchouse of the R. S, Williams & Sons Co very
interesting

Mr. P Holden, of Melita, during his visit to the
city did not confine his entive attention to pleasure, but

transacted some business

View of W. Doherty Piano and Organ Co.’s Talking Machin

Winnipey

Department

Mr. 8. €. Kennedy claims that while business in some
sections is not quite as good as it might he, there are
many sections i worse positions than his loeality

Mr. W. D Lamb states that the Edison trade has
slackened somewhat with him, but he en oyed a trip to
the R. S, Williams & Sons w
the new

Mr Co Lawrence is looking forward to decided
Hmprovement in trade in the near future, than what has
been experienced in the last couple of months,

Mr. A. E. Lyne states trade is very quiet in his ter-
ritory, and money very se;

house, and looked over

idison produet

. He always looks forws
w days in the city during Bonspicl

Mr. C. €. Parker is enjoying a nie trade and, very
enthusiastic

to spending a

garding musical gooe during his short
visit to the R, S, Williams & Sons warerooms, he con-
sidered his time well spent

Mre. W (L Paynter is the Ineky member of the firm
on this oceasion to be able to make a trip to the city in the
firm’s interest

Mr. W Porter says trade could he better, but there
are prospects for hetter times in the very near future.

Mr.J, G, Rattrs
have shown an iner
still growing.

¥ says several lines in musical goods
od business, and the demand is
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« His mastery was obtained in the only way in which it can be
obtained —by devotion, intelligence and love for his art.’

THE BUILDING OF THE=————=

HAINES BROS.
PIANO

has ever been characterized by sincere devotion to the task in hand, and the
measure of intelligence joined thereto must be determined by the high prestige
so universally accorded these instruments,

We do not hesitate to claim that the

HAINES BROS.

"BEST PIANO

because we have spared no effort to make it worthy of that claim. Discriminating
dealers have widely advertised that the

HAINES BROS.

IS THE

BEST PIANO

There's a reason. It may be designated as righteousness of purpose, and it leads
to HAINES BROS. QUALITY.

We also manufacture the MARSHALL & WEN DELL PIANO - The great-
est value for the price in Canada.

Foster-Armstrong Co., Limited

Head Office
4 Queen St. E., Toronto
E. BIRCH, Factory Superintendent J. W. WOODHAM, General Manager
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Mr. W. G . Sexthes, Regina, says trade is fine
money rather searce; in many eases the people are tuk
g every advantage of the ery that money is tight

The R. 8. Williams & Sons Co., Ltd., are enjoying
a nice business in small goods, and report a groater
mand for Edison dise machines than they are able to
supply Fhey have just veceived the first shipment of
Edison’s new hornless exlinder phonographs

Fhe Tucker Piano & Musie (4
latter end of March, to their new location in the ** Cado
min Block,”" cor. Main and Graham Sts.  The Tucker

firm will ocenpy the corner store with 35 feet of gliss

Lt ave moving th

front on Main St, and 65 1. glass front on Geahiam
Stowhich will afford ample display spaed Gramophon
parlors are heing construeted in the basement, also o
polishing room.  On the ground floor the piano parlors
Wil be Tocated, also a sound proof gramophon parlor
and a rear parlor for convenienee in closing salos

The Fort rey Music Co, (Mr. Melaskey will
oceupy part of the store, as they have done for the last

four years.  Mr. MeLaskey will handle the sheet musi
and small instraments exclusively

Joo L Mebiean, Ltd., report good business and col
lections.  This firm are now handling the Vietrola, and

are looking forward to a big season’s sales of these i

struments

Mr. Musselwaite, music dealer of  Prinee  Albort
passed through Winnipeg recently, on his return trip
from London, England, where he and his family spent
a pleasant three months’ holiday renewing old friend
ships

The new distributing centre, opened up in Winnipeg
hy Berliner Gramophone Co., is located at 171 James St
Ea

records will be earvied for the Western tead It is

st, where a special stock of Vietor  Vietrolas  and

the plan of this company to so inercase their factory ont
put as to make it possible to carry large stocks at their
various distributing centres, ensuring prompt deliveries
Mr. W R, Fosdick, manager of the company s Toronto
Jobbing house, is still in Winnipeg in conneetion with

the new braneh, and Mr. Ec M. Berliner, seeretary

treasurer of Berliner Gramophone Co., accompanied hy
Mr. Landermann, the firm’s accountant, also visited Win
nmipeg in conneection with the new hraneh

The local branch of Whaley, Royee & Co., Ltd.. under

the able management of Mr, Smith, is giving o good

ount of itself.  Inquiry for band instruments indi

cates an unusually large number of new bhand Organiza

tions and existing hands  requiring  new equipments.

NOTICE

This Company controls Canadian Patents
Nos. 103,332 and 55.078 covering fundamental
features of disc talking machines and disc
sound records, and will institute proceedings
against all parties making or selling without
license, machines or records covered by these
patents.

This Company has registered the word “Giram-
o-phone’ as a trade mark, as applied to the sale
of sound reproducing machines, their parts, and
accessories,

BERLINER GRAMOPHONE CO., Limited

MONTREAL
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e Braperiad ™ o, alren well known, is in steady
demand, while i all lin omisieal merchandise this
e report prospects for o good season. The U, S, line of
phionographs is also mecting with o good demand in the
Western Provinees,  Whaley, Rovee & Co are sole sell
g agents in Canada Tor Hhes

Tcamticipation of the elosing of their fiseal vear on
Mareh 3181, the Doherty Pinno Co, am fiolding o special
sl Fhis firm have recently added the Vietor line of
wrmophones and vecords, in additional to their Edison
phonographs,  They have now g department for the in
stallation of their attachable player action. My, Stan
wood, the Tocal wanager, rocent]y returned from an cast
ern o teip, and Mec L the company s seeretary. who
visited the compauny s western branehes, has returned to
Clinton

The Winnipeg Piano Ca, port a very good Jannary
husiness, bt the month of Fobruary was not quite so

good, with collietions decidedly on e turn for the
worse. Everyone scems to be fully aware that there is a

devided steingency in the money market and any eus

Another View of W. Doherty Piano and Organ Co.'s Talking Machine
Department at Winnipeg
tomers, prospective or otherwise, engaged in the building
business, and depending on loan companies for funds
find themselves cnnght wheve the hair is short How
ever it the war situation improves, and the old country
money comes along as per usual, there will be g te
mendous development this vear, and in any case a record
growth, judging hy the inerensed tigration, doulled

railway constraetion programmes, and weneral activities,

The Winnipeg Piano Co, received an order from the
Grand Trunk Pacitie Railway Co.. for a Gourlay upright
pano, for the State Parlor of the new Fort Garry Hotel
which will likely be opened this summer )

Mr. D, o MeColl, eity salesman for the Winnipeg
Lizno Co., left on Saturday lnst on a two months’ visit
to his old home in Lavkhall, Scotland

Reginald €. Foster, son of th president of Chicker
g & Sons, Boston, was o recent trade visitor to several
of the most important Canadinn contres

e
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A Good Many People Believe That Educa-
tion Comes Only From Schools and Colleges.
It Doesn’'t. The Most Effective Education
Comes From a Knowledge of Human Nature
and of Life.

In Contrast

WILLIS @ COMPANY, Limited

Head Offices
580 St. Catherine St. West
Montreal, P.Q.

Factories

St. Therese P.Q.
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MONTREAL LETTER.

nt meeting of the Quebee Board of Trade a
was read from the Hon, Dre. Pelletior, pro
vincial government agent in London, stating that an
influentinl delegation of German business  men  and
financiers would make a tour of Canada, and would
visit Quebee next summer, with o view to investment in
Canadian enterprises,  The letter asked the Board to
co-operate with the Mayor of Quebee in giving the
visitors a reception, and at the same time any informa
tion that they might have,

o AL MeDonald, president and managing director of
the newly organized Amberst Pianos, Ltd,, spent o few
days in Montreal during the past week,

oisy Freves are well satisfied with trade to date,
which is far in exeess of the corresponding months of
last year.  They attribute this to their leader, the
Mendelssohn, which they elaim is a winner,

Layton Bros.” talking machine department, under
the direetion of R, S, Dudley, is making great strides
and the public are vesponding readily to the advantages
of owning a new Edison dise, or Columbia talking ma
chine. A recent Edison’ dise phonograph vecital, by
Mr. Dudley, was prefaced by a sketeh of Mr, Edison’s
life.

Layton Bros, have ntly rented a whole floor in
the Bell Building, Aqueduet St, where they have in-
stalled an up-to-date workshop with the latest modern
machinery : this space is also heing utilized for a varnish-
ing and finishing department, and likewise for storage,

The Canadian Graphophone Co. are now installed in
their new home at 24 Vietoria St., where they aticipate
a good, lively trade in the eall for Columbia talking
machines and records,

The Vietrola Department of C. W, Lindsay, Limited,
is ereating a great deal of interest in Montreal, and the
demand for Vietrolas is inereasing vapidly.  The equip-
ment of the department is perfect as regards the in-
struments.  Private rooms, where customers can listen
to their favorite selections, is proving a big drawing
card,

Mres. 1L E. Quinn, of Beebe, Que., has written the
words for a pleasing little song: “*Down in the Lane,”
with melody by Chas, J. W, Jerrald.  The H. Kirkus
Dougluss Co. of Washington, D.C., are the publishers,
The song is within the range of the average soprano
voice,

Mr. €. W, Lindsay has purchased 383 St. Paul St
for $53,000, from Lymans, Limited. A downtown hranch
of the firm may bhe established there at some future
date.

Messrs, Willis & Co, are quite gratified over the
selection by the management of the Ritz-Carlton Hotel,
having selected a Willis piano, vertieal grand, for the
Royal Suite.

Mr. N. H. Conley, wholesale representative of Mason
& Risch, Ltd., was a recent visitor to Montreal in the
interests of his firm.

Mr. A. P. Willis, president of Willis & Co., Ltd., ac-
companied hy Mr, €. D. Patterson, spent several days
calling on the supply trades and other firms in Toronto
recently.

C. W. Lindsay, Ltd., have just finished stock taking,
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and anticipate that the past year's business will he the
biggest in their history,

Matthew Orme, of the Martin Orme Co., Ottawa,
was among the wee recent trade visiors to Montreal
during the past week.

The Leach Piano Co. Lid., have heen in veecipt of a
large number of inguiries of late for Gourlay and Bell
lines, in uprights and players,

Gervais & Whiteside have no veason to feel blue as
regards business inogeneral, as lately they have put
through some nice Karn-Morris sales,

AL Mulhollin veports a steady demand for the ever
popular Evans Bros, make,

J. WL Shaw & Co. are getting things in shape for a
big spring campaign.  They expect a voluminous open-
ing in trade in Gerhard Heintzman goods, and have this
year to date, handled a lot of this make

No time is being lost hy Berliner Gramophone Co,
in getting their new factory building under way. The
most skilled architeets and engineers that could he se-
cured, are busily engaged in drafting plans.  The very
latest and most advanced ideas from the standpoints of
sanitation, seientific management, and all other features
o modern manufacturing will he embodied in the new
stracture, the supreme ohjeet of which is to produee is
Master’s Voice lines in quality and quantity demanded,

At their annual meeting, Willis & Co., Ltd., elected
their bhoard of directors for 1913, and  declared  the
usual 6 per cent. dividend. 1t was decided to go ahead
with additions to their factory at St. Th L Que., and
ground will be broken early in April, or not later than
May 1st, for a new 5 story building, 150 x 100 ft., at an
estimated cost of $80.000. This to be used for manufae-
turing purposes.  This is the seventh addition to their
factory in five years,  Dircetors for the ensuing year
were eleeted as follows:—Mr. A, P. Willis, president ;
Mr. R. A, Willis, vice-president ; Mr. (. H. Willis, seere-
tary: Mr. G. L. Duncan, treasurer. Directors: Mr.
CoD. Patterson, Mr. W, D, Willis, Mr, F. (. Sharpe.

Mr. J. O, Brouillard, a member of Parliament, and
Mayor of Drammondville, Que., purchased a Karn piano
over 17 yvears ago, and so well pleased has he heen with
same, that he has just purchased another, from Gervais
& Whiteside, for his beautiful new home in Drammond-
ville,

With a capital stock of fifty thousand dollars, divided
into 500 shares of one hundred dollars each, and the
chiel place of business to he at Montreal, under the firm
style of J. A, Hurteau & Co., Ltd., there have heen
issued letters patent incorporating the following gentle-
men to carry on a general business in musical instru-
ments:—J. A Hurtean, merchant ; J. J. Marchand, and
A. Lapierre, accountants: Arthur Hurteau, commercial
traveller, and Raul Lacoste, advocate, all of the City of
Montreal.

A Freidheim, the well known artist, who recently
gave a recital in Montreal, accompanied hy his im-
pressario, Mr, Carter, paid & visit to the warerooms of
Layton Bros., where he heard for the first time his own
reproductions on a Columbia talking machine,

Mr. A, A, Pegg, of the Nordheimer Toronto staff,
returned recently from a trip to St. Catharines, Wel-
land and Niagara Falls, where he went in his firm's
interest,
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First this letter—

IARGER & BLISH
des Moines, la
Gentlemen We have 10 numbers of Blue Records left. What's doing?  Half the town is
waiting 1o hear these Records. We sent out 140 lists Wednesday, we had 61 calls to hear
these Records during Thursday, Friday and Saturday Now we are cleaned out. When do

you expect some more ?
Help! Help!! Help!!!
Yours truly,

E. W. COBURN & SON."

| Then

a long distance 'I»hum' call from this Edison dealer in Waterloo, lowa, inst ucting his
jobber to double his order previously placed for November Blue Amberol Records, and
treble his December order

Then

another letter stating that customers were nrdf’lmg Blue Amberols from his dealer's
advance list and paving cash with order to make sure of getting theirs with
the first delivery

All because this enterprising dealer told a carefully selected list of people

about the wonderful qu.ulll\ ol

The Edison Blue
Amberol Record

and because the Blue Amberol made good when these people called. Why don't you
send your Edison jobber a call for help to-day.

THOMAS A.EDISON, Inc., 103 Lakeside Avenue,Orange, N.J.

4

The Edison Dictating Machine will add a vast degree of efficiency to the handling of your b cor
and will split its cost in two. With the Edison Dictating Machine you can clean up a mass of accumulated :ovrupnn
dence and sweep your desk clean at one sitting
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CANADA'S PIONEER SUPPLY MAN

Herr Carl Zeidler, )P

In the February issue of the dournal, which was a
Supply Trade Number,”" veference to Canada’s pionec
supply man was inadvertently  omitted Herr Carl
Zeidler, J.1, who is a prominent member of Toronto’s
German population, started in the manufacture of plano
keys in Toronto in April, 1879, and needless to say
the delivery of the country’s needs at that date was not
a heavy problem.  Me. Zeidler had learned the key mak
ing business in Germany and came to Canada, primarily
to buy lumber for the key making trade in Germany
in which business he is at present engaged, in addition

to his other interests
In 1881

for the piano trade.  One of his specialties is ivory, of

e commenced the importation of fittings

which he has imported over a hundred  thousand sets
for the key trade of this country, and several men now
in important positions in Canada’s supply  business
learned their trades in My, Zeidler's employ,  He is an
extensive exporter of lumber of special grades to varions
European centres, having an important connection with
buyers in a number of large centres

While always attentive to business, Mr, Zeidler does
not let it dreive him, and in the hunting season nothing
short of sickness can keep him ont of the bush, while the
stimmer weeks usually find him at his summer home in
Muskoka. e has

sees, and when in Toronto husiness does not demand his

farm at Nipissing that he seldom

attention, he may be found at his favorite club, the
Liederkranz
WORTH KNOWING SOMETHING ABOUT.

Literature of an unusually classy nature featuring

hestrions, is heing

the Peerless automatie pianos and
issued by K, Engelhardt & Sons, of St. Johnsville, N.Y.,
proprictors of the Peerless Piano Player Co. This firm
is composed of Frederick Engelhardt, who came  to

America from Germany when a lad 10 years of age, and

his two sons, Alfred D. and Walter L. The line of
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and Aluska Ihe initia nnotneement of tl PPocrloss
line, dlusteated, appears i this issa

MEN OF AFFAIRS
I Fimes™ has Leen running N

cartoons of “Our Men of Maies," and is
the aceompanying illustration hieh shows the subjeet
med his beloved  Gerhard Heimtzman Tines, and - the
newest voin Columbia Gratonolas I"he I'in
reached the office of Mre, Fred Killer, the genial seer
tary of Gerhard Heintzman, Lde in time to be appro
privted by the Jonrnal man, who happened along

The Cartoonist’s conception of Mr. James Fletcher
The cartoonist’s conception of Mr. James Fleteher,
of Fleteher Bros, Ltd, Vietoria and Vancouver, is that
musical instruments arve his only playthings,  This is
probably not unnatural, in view of his having been
I
business hours, however, he and  his  family  enjoy

brought up on, under and around pianos.  Outside «

automobiling, and no more attractive drives ecan  he
found anywhere than in and about Vietoria, where My

Fleteher resides
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The City of 400 Industries

Business Activities in Hamilton. Wll Celebrate 100th Anniversary Next Summer.
Music Stores Share General Prosperity

[\ ( I 1ol ‘ 1] : tl

! ny | ' pursii mn
' ' Comy h other ion. Hamilton dealers
W ; : . WmE R ol
! | nl n 1l 1 rd  larger sl
I il ntl | nis I do
n S ho nnot Tord $30  down
0 oy hou i I a \ \ it is good
s \ { ! Ked 1 | | I8
| I I
' Lo EMM) \ 1 though not actually in the business ol
k ' ) 1 nstrments, is al s i we touek

Opinions Expressed by the Hamilton Trade ' ' { Newhigging Cabinet Co., Ltd., who ar

When you sell @ part | ) 67 t 164 King St West.  Born in Hamilton and having
rockons he line spent ' nt | . tl wt of his there, Mr., Newhigging has seen
1 st | o " [l ! ke 1l o Hamilton grows i
I'hered | = %15 1 ' ' one 1o hi I'he demand Tor talking ma
' th t | 1 ' 1 ! I player ro hinets during the past  two
t | 1l | ' I nounusually  heay wothat ti «
ot g he & o ael T—— r. In eor jon with the method of individual
' ' s for . recor hrowght ont recent his fir My
; 1 Seol N\ ! Ind | spacing has ivs heen
When bu ' | ¢t Pt ' sit but 1 liffieulty | heen in getting hold of
entitled to any volls tha n who bu tall the s when pl I so close together The New
hine to record 1 | & . { plar record on an individual key
t 1l t 0 ' N After that 1 ' < No | need, that when the record is in place, it leans to
prices t " { net,  As soon as the key is pressed
1 re sold ¢ ! n it to meet hand
| e bt N \ 1 wls wed 1o A\ 1 Tonurn nin Hed on the Car Piano
bring in music that t s prohibited fron nd M ( 190 King St. West, he found that firm
el \ woids nnu 1 N e, A Car the manager
sole of hand imstrumcats snd i e ports encouraging results so far this vear. They
nereasing in | sing N N Wilhi s, Dominion, Everson, Mar
I know of no other group of retailer keey hall & Wendel Haines Bros., Ennis, Kevdner and
rther apart than I8 Wers, and ki e Priv S, 08 I as Vietor and Edison talking ma
wher 1 ho, as ss, | re to gain o hin Mr. Carey, Se. o veteran piano man, still takes
8 tings,. We Il ton pian hants need a0 d ing avound the store, and it is rumored
tion. n w R 1 ut for business that | noyet close a piano sale in oa diffienlt case
'm sick of 1 e SIS VO S gt it id make some younger salesmen feel they had
| rooff i d 1 I oseen t things,  DBut that isn't nsider to | n about the practical side of sales
the fanlt of the rolls t's the tl re handled manship Mre., W, M., Wickens, who sold out to the
Until they are irketed on different basis, 1 don’t  Car Y some two years ago, is in charge of the
care wl ple buy their rolls.  The backbone of Victor and Edison departments
| N ny nos ut | r north south, and cast west, the location of
Just t other o I to turn down « ) cimer Piano and Musie Co., Ltd., in Hamil
hest friends hecause | imted a discount on a Id be almost the same as in Toronto,  As it is
! hoof records. But wi | how it was he  they are co v located at 18 King St. West
Saw my position, and he » elsewher zet here My er oceupies the managerial  chair
them an hieaper Fhat’s why | say it's up to tl His right | Mr. Adam Bletz, has charge of the
player roll manufacturers to put the retail prices on a  talking machine and sheet musie departments.  In the

footing stene

Ivance experienced by Hamilton as a city, it is

retutlers could get together and  right the  bat natural that the Nordheimer ** Quality-tone” pianos

musie roll prices. It is in on rather than o and Nordheimer * Human-Touch™ player pianos, should
natter for tl ’ ] 1 | itl have their share, a fact borne out hy Mr. Eager's com
Fhe mmsic roll question is only one of a4 number  ments as to the immediate past and present state of

that would justify an Ontario Piano Dealers’ Associa-  trade.  This Nordheimer branch keep Steinway instru
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ments on their floors, as also a wide range of Vietrolas

and Vietor records

Not long sinee, what wight have bhoen a mueh mor
serions five, started in the vear of Mr. Koo Wilson's
premises shortly after he had started ont for a briel
visit  to Niagara  Falls Fortunately  comparatively
little damage was done, and the necessary repairs hay
My, Wilson's premises at 117 King St

East, ave headquarters for Mason & Riseh pianos and

now been mad

players, Columbia machines and vecords, small goods
and sheet music He expresses satisfaction  at th
general conditions existing in Hamilton, as well as
at his St Catharines store,  Just a little over o year ago
Me. Wilson bought the Eckardt business in 8t Catl
arvines, and upon closing the books at the end of his
first year, he veports much better vesults than he had
anticipated At the St Cathavines hranch the lines
carvicd are Mason & Riseh, Dowinion and  Colwmbia
Mr. Wilson is a thoughtful vetailer, who has the knack
of viewing each subject from all sides

The Gerhard Heintzman branch, which is centrally
located, being next door to the post offiee, is under the

management of Mre. F. Lunn, who has  bheen selling

Gerhard  Heimtzman pianos for cighteen years, My

Lunn has recently taken on Edison phonographs and
records, for which two sound prool vooms are used, and
he now finds himself in need of more floor space, which
in all probability will be furnished in the near fatire
In addition to these lines, Martin-Orme  pilanos s
players are kept in stock and suecessfully - featured

Hamilton is o musical contre of importance, and thes
tastily decorated and furnished quarters are in keep
ing with that fact and their location.  That the eity’s
steady growth is but the foundation for much greator
expansion and business, is the heliel expressed by My
Lunn

Me. Thomas Anderson, though horn in Seotland, has
livedd in the ambitious city so long that he is thoronghly
Hamiltonized,  In his store, which has been o music
stand sinee 1862, are found vepresentative  stocks  of
Gourlay pianos, Gourlay-Angelus players, Mendelssolin
and MeMillan instruments, sheet musie, * Besson™ hand
instriments and small goods.  Mr. And
are at 65 James St North, within a stone’s throw of the
City Hall.  The sheot musie and small goods depart
ments are of sueh dimensions that they require the elos
attention of the ehief’s lientenant, Mre. Stanley € Thorn
ton.  Mr. Anderson reports a pleasing  and  healthy
growth in all departments,

SON'S promises

Probably one of the best known music dealers in
Western Ontario is J. Faskin MeDonald, who has heen
s, OVEr

in husiness in Hamilton for the past fifteen yed
ten years of which time he has heen in his present
stand at 54 James St. North,  The day the Journal man
was in that city there was gquite a stir on the streets,
eanused by the delivery of a car load of Bell instruments
from the railway station to Mr. MeDonald's warerooms,
It certainly looked like business.  In addition to the
Bell line, he features Sherlock-Manning 20th Century
pianos and players, as also sheet music and small goods,
Mr. MeDonald said that a few months ago there seemed
a general complaint v rding lack of stoek, but that
he thought the situation was now greatly relieved
The Karn and Morris pianos and players arve repre
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sented in Hamilton by Bond Bros.. who are evedited

th doing a very satisfactory business in those makes

Although one hrother has not been identified with the

business for the past two or three years, the husiness
is carvied on under the firm nan Mr. Bond has not
the overbead expense of a store and large stock, bt

keeps sample instriments for display, and sells to guite
an extent from eatalogue

Great pleasure was expressed  at the Heintzman
brameh, which is in charge of Mr. AL L. Garthwaite
at the progress being made with their new premises at
the eorner of King and John Strects, which will very
shortly be ready for the staft and stock.  The building
s 185 x 30 0, theee stories high, with  floor  spac
planned to suit their requivements,  The plans provide
for o recital hall, four sound proof Vietrola  rooms
22 x 120 several piano and player rooms, and on the

thied floor a vepair departinent. Mr. Garthwaite says

it is his intention to arvange veeitals on Saturday after
noons,  The plan of the bhuilding and the corner loca
tion make possible o splendid show window, in which
the plate glass has been installed

The husiness formerly condueted at 24 John St. S,
by T Baine, has been purchased by My, G Me
Phail, formerly of Berhn,  Meo MePhail arvived  in
Hamilton the middle of Januarvy, and is now practically

settled in his new premises, which have heen redecorated
and made more convenient throngh a rearvangement
of the floor space, which will permit of his careying on
business inoveal estate as well. Meo MePhail will b ve
associated with him W, Wilson, formerly of Har s
ton, Ont, and G B Huvdanger from Fisherville,  He
is handling the Evans Bros. lines.  Miss Toll, a musie
teacher, will have her studio in the MePhail store

A NEW BRUNSWICK HUNTER.
The aceompanying picture shows Me. J. Harold Me
Mureay, of Fredevieton, N, and “*Milt,"" his cook (the
former next to the fiveplace ), enjoying the freedom of

1. Harold McMurray, Fredericton, N.B _(next the fireplace), and cook in the
bush on # hunting teip,
the woods Tast fall.  Mr. MeMurray summarized his ex-
periences on this outing in an interesting artiele, ** Real
Hunting in New Branswiek,” which was published a
Harold MeMurray
was trained in the piano and organ business, being a
son of James F. MeMurray, who is one of the very well
lers in the Maritime Provinees, and an in-

few issues ago in “Outdoor Life

known de
fluential citizen of Fredericton,
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A piano man’s prosperity depends on his ability to offer
to the public:

Product that they want, at
Prices that they will pay;

Provided that those prices yield to himself a sufficient
margin of profit;

Provided that the quality of the product will satisfy the
customer.

The Columbia Graphophone Company presents a line
of product that meets each detail of these specifications

Write for *“ Music Money, ”’ a book ** full of meat " for every

piano dealer interested in quick and frequent turnover.

Columbia Graphophone Company

TORONTO

Creators of the Talking Machine Industry. Pioneers and Leaders in the Talking Machine Art.
Owners of the Fundamental Patents Largest Manufacturers of Talking Machines
in the World, Write for * Music Money, " a free book you ought have.
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PIANO MAN TALKS ON AGRICULTURAL CONDI.
TIONS IN WESTERN CANADA,

Mr. E. €. Seythes, of Winnipeg, Western manager of
the Williams Piano Co., says: **Mixed farming and the
adoption of better furming methods, as well as a co-
operative system of hanking, are the greatest needs of
Western Canada.™

In reply to an enquiry as to collections, he said to a
representative of the Music Trades Journal, **Collec-
tions are slow, not only with piano houses, but as far as
I can learn, in other lines as well. The small merchant,
unless he is well favored, is finding it inereasingly diffi-
cult to obtain further advances from the banks, while
the farmer of the elass that really needs assistance, finds
himself unable to borrow a dollar.  This means that
the merchant has to carry the farmer, and the whole-
saler in turn has to carey the merchant, | saw a letter
the other day written by an Eastern business man with
broad experience in financial matters, in which he ex-
pressed the opinion that the hanks were taking advan-
tage of disturbed conditions in Europe, the present
tightness of money and the high rates on call loans, to
penalize the West for over speculation,

doubt a great deal of talk we hear regarding
reckless speculation is well founded.  Nearly  every
town and ity has some wild-eat scheme, but it must
be said in most places these are put on by unserupulons
promoters who have little or no standing in the com
munity, and are simply in the game for what they can
get out of it Meny of them are outsiders who follow
real estate movements from place to place.  But the
foundation of the West, as everyvhody knows, is on a
much more substantial basis.  There is a solid, con-
servative foundation underlying the progressive move-
ment thronghout the entire conntry. We, perhaps, move
a little faster than they do in the East,

S ds trae that eredit is an essential factor in om
development.  Cut off eredit from the West, or Canada
as a whole, and we would experience a depression of
gigantic proportions, but that is something that is highly
improbable, if not altogether impossible, hecause money
is organized and requires a market just as surely as the
manufacturer demands for the output of his factory or
the farmer for the produets of the scil.

*Western Canada is horrowing large sums of money,
principally from Europe, which is heing used in the
rapid development of the country, in railroad construe-
tion, municipal improvements, loans on Fuildings and
on farm lands. What we need most of all in this country
is mixed farming, so that the tiller of the soil will not he
wholly dependent on his grain for vevenue.  Mixed farm
ing and right methods of grain farming are essential, not
only to insure an immediate and steady revenue, but to
vonserve the fertility of the land, which is even more im-
portant.  The farmer must learn to sell the produets of
his brain instead of the elements of the soil. The right
methods of cultivation and proper systems of rotation,
combined with the raising of live stock, will produce
not only an inereased yield per acre, but maintain the
fertility of the land, thus enhancing its value, whereas,
the methods at present in vogue tend to lower the yield-
ing power of the soil.

‘“Agriculture is the greatest basice industry of this
country, and we must learn to farm as they do in
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France, England, and Germany, and indeed, as they are
now doing in parts of Ontario. Business men are waking
up to this fact, and a movement is now under way for
the ercating of an organization supported by the lead-
ing business and financial men, with a view to hasten-
ing the adoption of the proven methods throughout
Western Canada.

1 said that better farming methods were the great-
est need in this country, and next to that, in my opinion,
is a banking system that will meet the requirements of
the small farmer, such as is in vogne in some parts of
Europe, and enable him to obtain money at low rvate of
interest and for longer peviod on sueh seeurity as his
live stock, stored grain, and provided that he is adopt
ing correet methods of cultivation on his land, for a
clean, well-enltivated farm should be considered wilt
edge security.  Henee he is not foreed to sell and take
simply what the chance markets may bring him, but is
in a position to hold for what he considers the most
favorable market conditions.  The country with a great
agricultural avea like ours, well tilled by industrious
people, having a veady market at its door, ereated by
manufacturing and kindred enterprises, is hound to ad-
vance becanuse one caters to the other, and although we
are certain to have seasons of depression, 1 do not look
for any to he very far reaching, and 1 think each one
will have a steadying effect that will help to settle things
on a safe and substantial foundation,

“Real estate speculation is not confined to the West
alone, that is, if what we read may be velied upon, he
cause they seem to e having a go at it both in Montreal
and Toronto.  Men who control financial  matters
throughout the entive country seem to have a thorough
understanding of the situation, and 1 have every con
fidenee in their being able to regulate the outflow of
money and keep a tight rein on it in regard to specula-
tive movements, hut encourage all other kinds of legiti-
mate husiness,™

MR. MANNING AGAIN BEREAVED.

At the home of Mr. W, N, Manning. of the Sherlock-
Manning Piano & Organ Co.. London, the death oe
enrred of his infant son last month.  The little fellow,
who had just reached the age of six months, was unable
to continue his straggle for lite, which commenced at
his birth, which so lamentably resulted in the death of
Mrs. Manning, as readers of the Journal will remember,
He had remained under special supervision at the hos-
pital, where everything possible had been done for him,
and at times he seemed to grow stronger, but eventually
suceumbed, as stated.  The remains of the little fellow,
who had been named Wilker Alexander, were interred
at Clinton, where his mother was laid to vest last fall.

A cable from Barmen, Germany, announces the
wedding there of Mr. Siegfried Herz, superintendent of
agencies of the Nordheimer Piano & Music Co., Ltd.,
Toronto, to Miss Djone Lavoie of Ottawa, a pianist of
vave skill.  Mr. and Mrs. Herz are spending  their
honeymoon in Europe, and arve expected in Toronto
within a month.

Mr. B, A, Trestrail, of the R S. Williams & Sons
Co., Ltd,, was a recent visitor to Hamilton,
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YOU ARE NOT

BARKING UP THE WRONG TREE
IF YOU ARE FEATURING VICTOR RECORDS.

The Best Koown
TRADE MARK
in the World.

Hitch the Power
of the Victor and Berliner Lines to

Your Business — It Pulls Trade.

WE plmr at your (l|.~|mm| the best wholesale service in the country In VICTOR
RECORDS and Supplies. Largest Stocks— every Record in stock and plenty
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‘ and all Supplies and Repair Parts.

I
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|
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His Master’s Voice Gramophone Co.

(Canada’s Largest Exelusive Distributors of Victor and Berliner Lines)

208 Adelaide St. West, - - - Toronto
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PIANOS AND ORGANS IN BRITISH WEST INDIES.
By E. H. 8. Flood, Canadian Trade Commissioner.
U NDER the head of musical insteuments in the returns
we are using, are included pianos and organs, hand
instriuments, talking machines and small musical instro
ments.  Pianos and organs, which are to receive the
preference, are not listed  separately OF the total
A00 shown in the statement given hereander, three
quarters at least represent pianos.  That there is a
Lrowing musi
mand for pianos is inereasing, is all that can be said
with any eertainty as to the future of the trade. For
the whole of the West Indies the importation of musical
v kind would value about £20,000 a year.
The greater part of the piano trade is with Great
Britain, as the instruments from that country are best
known. A few of the medium-priced German makes are
" With the higher g ~ of English and
German pianos are also included some of the very cheap
est. which arve laid down in the West Indies at a low
cost. Oceasionally pianos beaving the names of un-
known mannfacturers in the United States and of the
lowest steneilled grade are also met with and seen ad

il taste in these colonies and that the de

goods of eve

also impor

vertised.  Barbados has no firm dealing exclusively in
pianos. The demand is met by special importation, and
oceasionally a few will he offy
trade, hy one of the

ed by firms in general

wellery firms in this island.
In Trinidad th are one or two firms which deal in
pianos and organs only, and the same may he said of
Demerara, Jamaiea, which is not one of the convention
colonies, may he pointed out as importing musical in
struments largely, and the musie trade of Kingston has
been well established.  The importation into that island
imounts to from ten to twelve thousand pounds sterling
o year

As regards the character and style of the planos im
ported, it may be said generally that they are small in
size and light in constrnetion, Many of the homes are
small and of the cottage type, and the pianos require to
be also small to be in harmony with the surroundings.
IFor this reason English and German instruments are
preferved to the Canadian and American, as the size is
essential. - Any manufacturer in Canada who is making
a small piano, similar in design to the English, at an even
price, would do well to write this office for the names of
importing firms.

It is not casy to say why cabinet organs find such a
limited sale in these colonies,  The reason may lie in the
fact that the cheap foreign piano, when slightly used,
is offered to the less wealthy buyer at a very low price.
Piano repairing has become quite a feature of the trade
and the work is very well done down here. When a
piano, which has been slightly used, is thus repaired and
put on the market, it can he sold at a very small price,
and on account of the low price may, to some extent,
displace the cabinet organ. A few organs of  French
manufacture, with foree hellows, and in a simple box-
like ease, are sometimes imported. 1 such an organ, of
the chancel pattern, plain in design, with one set of
recds, were put on the market by a Canadian firm, the
low price at which it could be offered would no doubt
find a market. The saving in freight alone would be
considerable. 1 believe the trade in Canadian organs
would greatly inerease if they were more simply made,
and the price about the same as the foreign.
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MR. HIGEL EXTENDS EASTER GREETINGS.

Writing from London, Mr. Otto Higel extends grect
ings to the Canadian trade, and best wishes for o Joxtul
Easter season.  After a month in the mountains at Sem
mering, about 80 miles from Vienna, Mr. Higel visited
Paris and returned 1o London.  He sailed on Mareh
per the * Kaiser August» Vietoria,” due in New York on
the 15th. This will permit Tim to cat his Bastor oges in
Toronto

Coincidently, Mr. Higel left New York on Nov. 7 and
left. London for home on the same day of the month,
Just four months later, e veturns in better health than
he has had for years, and ready to tackle husiness with
his characteristic aggressiveness,  Mr. Higel observes

that the medical profession of Enrope has reached a high
state of proficiency

Speaking of business, he said that in London it is
good—hetter than it has been for years.  In Germany

Mr. O1to Higel

business is also good, but not as hrisk as in England,
while in Austria it is very poor, chiefly owing to the
Balkan war, the Austrian teade heing so linked up with
the Balkan countries as to he seriously disturbed by the
situation there

Regarding player piano trade, Mr, Iigel states that
it is improving all ove Srope, and in two years he has
noticed a very marked development.  On his return to
Toronto he will take up the threads of business that
have been so ably handled by Mr. R. 11 Easson and Mr.
H. A, Smith, vice-president and seeretary, respectively,
of the firm.  Mr, Higel is to he congratulated on his
recovery, and his many friends in the teade extend a
warm welcome home to the head of the Otto Higel Co.,
Litd.

A sensational conspivacy case, tried at Joliet, 111,
resulter in the convietion of William Geppert, associate
editor of the *Musical Courier Extra.” He was found
guilty of conspiracy in the attempt to ruin the Steger
& Sons Mfg. Co. The penalty was fixed at two years in
the State prison and a fine of $2,000, Defendant made
a motion for retrial, which is set for March 17 to 24, and
he is out on bail of $5.000. This convietion is the result
of an action by the Steger firm, instituted in 1912 against
Geppert, Thomas Thomson and Mare A, Blumenburg,
who went abroad before he conld be served.
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ANNUAL BANQUET OF WILLIS STAFF.

N February B3 the annnal banguet of the sa
men, office stafl and branch managers of Willis &
Ltd., was held at the Edinburgh Cafe, Montreal

ty-three sat down to a beantitully decorated and ap
Ay arranged table,  The menu was a mast
pieee of the printer’s art. and the toast list comprised
toasts to the various departments of the business, all of
which we 1in an unigue and thoughtful way,
and the responses were productive  of mueh  humor
Altogether the evening was one of joviality and good
fellowship, and was evidenee of the good feeling exist
ing between the different departments.  One of  the
features of the evening, aside from the president’s ad-
dress, was the orchestra, made up of employees of the
firm, which was one of the hits of the evening,

los

In his addreess Mr. Willis covered practically every
point in piano selling, and introduced the snggestion
that the Montreal dealers might profitably establish a
elearing house for the disposal of instruments taken in
exchange, this clearing house to pr cach instroment
according to its actual worth, regardless of what was
allowed for it,  This suggestion arose out of the speak
er's advoeacy of the one-price system, which he eon
sidered the only fair and equitable manner ¢
pianos,  These exchanges would he one of the

retailing
liffienltios
in the one-price system, hat could be overcome, and in
cidentally Mr. Willis suggested that the salesman who
tukes an exchange should consider it his duty to also
sell the “take-in.”

SGiving value for value received,” was emphasized
as the true principle of merchandising, and the sales
men were urged to gonsider the cost of doing business
and the risks that are run in retailing a piano on a
margin of $25.00; the fallacy of charging a customer an
extra 100 in order to make a large allowanee on the
exchange, was also pointed ont,

The subject of repossessions bronght out the state
ment that o sale was not worth writing up if the sales
man did not get at least $25 down on the cheapest sale
The speaker urged a cash payment of at least 10 per cent.
on all pianos and players, with the balanee inside of
three years,

Touching upon interest, he said, ““everyhody knows
about interest; there is no such a thing as pianos sold
without interest now."

Mr. Willis also pointed out to his staft’ that within
theee years the cost of their pianos, whether made by
themselves or imported, had advaneed from $30 to 00,
and that within three months quotations had shown
inercased prices on onk, hasswood, ¢lm, maple, beach,
hireh, hemlock, pine, oak, tamarac, and gum, zine, gal
vanized iron, s, gasoline, naphtha, solder, easters,
trimmings, copper, labor, and vents were soaring all the
time,

Salesmen, the speaker said, should know something
abiout the construetion of the piano, and should he able
to play a little, and to demonstrate the player piano,
e also gave some practical adviee on securing the at-
tention of a “*prospect,”” and the united support of a
family, rather than united opposition.

Salesmen, he urged, should give a faithful report
of ecach day’s movements, and managers should insist
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on this.  Every hranch should have a card system, with
every detail that could possibly be of assistance, and
silesmen should always cavetully inform their manager
of an appointment made ut the salesrooms, so that the
enstomer conld reccive proper attention,

The salesman s remuneration was also tonched upon,
and it was shown that the amount of this depended
upon the salesman’s own efforts, A basis of commission
was advised, wherehy a salesiman would profit in pro-
portion to the business he did. He also advocated each
satlestg nosetting o good standard of sales for himself to
veach, and cach siecocding year endeavor to eclipse the
previons year's business

In bis address Meo Willis paid a tribute to the eol-

wtor who, he stated, is as necessary as the salesmen and
Sthe most dignificd man in the bunch, and should be
partienlarly attended 1o by the managers.””  To the
collectors, he said, ““win the respect of your customers
by keeping up the collections, by punetuality in eall-
ing monthly

Win your customers hy showing them
that you requive their money, that your piano is well
worth the money, and that that month’s money is ne-
cossary for your business ™’

MANUFACTURERS TO MEET TO CONSIDER EX.
HIBITION PLANS.

A mecting of the exeentive of the Canadian Piano &
Ovgan Manufacturers’ Associntion was held on March
13, at the office of the seeretary, 4 Queen Street East,
Toronto, to consider plans for alterations to the musie
pavilions in the Canadian National Exhibition Building.
Those present were, Meo K Bull, Oshawa, president ;
Meo Wo N Manning, London, Messes. R, 8. Gourlay,
Albert Novdheimer, T Mason, Tarey Durke, Toronto,
and the seeretary

The plans will he submitted to o general meeting of
the Associntion, to be ealled at an early date. They show
a Colonial seheme to necord with the present construe-
tion. The proposal ix 1o bhring a colonade ont to the
front of the stands and to ereet divisions hetween the
exhibits
rail.

The plan also provides for an ornamental

Meo B T seeretpreytreesirer of W
Piovo & Ormn Co, L,
visitor to Toronto

Doherty
Clinton, was a recent trade

SEVIR/L WIOLFSALE AGENTS WANTED.

By old estab'ished Musical Instrument Makers, (London
England, estab'ished 1770), with world wide connections, to
handle Advertisers own ma’ e specialties, String makers, Pianos,
Brass and Wood Wind, Drums, Banjos, Flat Back Mandolines,
etc. Dodd Bows (Registored No, 80271). Veritona Strings,
(Registered No. 300034). Fittings. All goods up-to-date.. Ac-
credited Wholesale Firms only supplied. Interested firms kindly
apply Box No. 1622, Canadian Music Trades Journal, 56-58 Agnes
8t., Toronto.

AGENTS WANTED.

By well.known English Firm of Military Band Instru-
ment Makers, High Grade Cornets, Thombones, Saxhorns,
Droms, Clarionets, Flutes, etc. Finest London work at com-
petitive prices. Any Models. Apply Robert De Lacy, 182
Euaston Road, London, Eng.
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MANAGER

WANTED

For a retail piano and player piano store in Montreal
Write in strict confidence, giving full particulars of experience.

i y desired. Apply Box 9 dian Music Trades
J 6 58 Agues St. Toront

TO ORGAN MANUFACTURERS

An important British Firm with unlimited capital is open to

negotiate for the Sole Agency of Canadian High Grade Organs
for the Brit Minimum output 400 per annum. Apply
first instance 203, Haddons' Advertising Agency, Salis

bury Square, Fleet Street. London, England

A PIANO SALESMAN WANTED

For retail w Ontar travelling out of Toronto, by a
firm located outside of Toronto. To an experienced and re
iab'e man a good propositic offered. that has excellent possi
bilities for the immediate present and for the future. Applica
tions will be treated in the strictest confidence. Apply to
Box 11 Canadian M Trades Journal, 58 Agnes 8t., Toronto

FOR SALE

My b n Tuning, Regulating, Repairing, etc, the text
book of my Tuning 8 §5.00: my own, most practical Tem
perament, easy, infalli $1.00; also formula for best Moth
Powder. odorless. great seller, $1.0¢ Alex. Scheinert, 2849
N. 11th St Philadelphia, Pa

WANTED.

A No. 1 piano salesman, to wholesale throughout the
Maritir Must be a sober, industrious man, with
ood record. Apply The Williams Piano Co., Limited, Oshawn

Ww. Bohne; & Co.

SUCCESSORS TO
A E.COATES & CO.

Manufacturers
of

High Grade
Piano
Strings

Toronto . Canada
516 Richmond St. West

134th St. and Brook Ave.

New York
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MASONIC RECORDS.

Ihe new Vietor records giving the musie in Masoni

K. assued by Berhiner Gramophone Co., have

proved siiecess heyond  their anticipations Apart

rom the interest of those who are members of  the
ralt, these stately odes appeal to all lovers of music

NEW PIANO CASTERS ON THE MARKET

In o communieation to the Journal, Hammacher
Sehlemmer & Co, the New York hardware supply house
state that t) \ numerous calls for felt and
rubber wheel piano casters, and as a result the ** Feltoid

isters | Hustrated, have been put on the market

Regarding these new goods  the  makers  say

Feltoid Casters are made of pure wool, rendered firm
and hard by a special process, at the same time retain
g a soft, velvety surface which eannot mar the most
highly polished surface, or injure the most delicate floor
coverings. It stands to reason that when two substances
of uncqual degrees of hardness come in contacet, the
harder one makes its impression on the softer.  Conse
puently, it a caster wheel is made of iron, brass, wood
or any vuleanized material that is harder than the floor

and all of these materials are harder—it must leave its

indentation in the floor.  Likewise, if the tread of the

wheel of a caster is softer than the floor, as feltoid caster

wheels are, it receives the impaet and not the floor.’
The Columbia Graphophone Co. (formerly the Co

lumbin Phonograph Co. General), is adding to its fac
tories a new one at Buenos Ayres.  Mr. T. Stevenson
has heen sent to that eity with a staff of assistants to
establish this Columbia headquarters factory for the

Argentine
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Copyrights Hﬂ
: _NEW MUSIC g |
AISHE GISEN IS SIS o 1SR IS 15 S .

Where the Publisher's name and address are not
given in the following list, the information may be
obtained by writing Canadian Music Trades Jour-
nal, 5658 Agnes 8t., Toronto,

24 In My Harem Wards and Music by Trving Berl
26710, The Kaldivers Our ¥ Wards by Cocil B 84t
o Selwyn, Winnipeg, Man
Words by "W, Le Baron,  Music

¥ Wi L Baron,  Music

Vutson
Ot

Purisian  Flip, From {on ‘ 1
Aoy v Musie by Anatol Friedland
rtainly was Going Some ords and Musie Iy
Bt 1 Get Lone b Waords by
Music by Care
Whip March u O 3 i
17 hesens s et Chovens (Nilver Threads
Amnong e Paroles  Anglaia Kextord. Vo
Francaise do O Puyment  Musigu o anks,  Whals
Royee & o, Limited. Toranto, Ot
T50 CVeu're o Girest Big Blae Esod Buby Words and Musi
ymour Brown
55, Dewn by the O Garden Gat Words by Wm. K
e by Chas., L. dobnson
I Gt You Wards by Wikl 1. Cobb, Music by G
Moonlights Walt By B0 Holmes. The Delmar Masic
d, Montreal, Que
Apach Interiers Violinsky & Mike Bernurd
The  Whint Che MaCall- B Words by Will 1. bl

l

Gins Edwards
0 e i Gnrden Words and Music by |
Tantalizing Tingles Murch ty Vieli

Iph 1.«

Words by Henry 8. Cronmer,  Musie by
Expross Words by Harold  Atter dis

hwarts
Give Mo the Hadwon Shore Waords by Harold Atteridg
of Mim Words by Hurold Atteridge,  Musi

o the Men of 5 Hundred Yeurs Ago IX12 1912
Cathurine Nina Mereitt, UL Catharine Ning

Wong Intermesrn Giavotte, My
g Time and Warrds

\. Ferrara
by Wi, H. Burton

ret Up Home Words by Girant Clarke

Wtz
In November or Decomber 1 Will Marry You Words by
Music by Conrnd & bl
PIC e Sutisfivd  with Kisses from  You Words and
fack Smith and Moo Kruus
My Lady of Droams Lyvie by Will Arthur.  Molody
Rlufor
Suookey Oukums Words and Music by Irving Berln
My Sweet Ttalian Man Words and Music by Irving
Some one's Walting D Fennessen Wards by
Music by dumes Reose Ky
AL s Over When the e ogin 1o Ring Words iy
Sum Ehrlich,  Musie by Albert Gumble
wnge  Argentino, 1y A Ferrarn
Warbles at Eve Polkn Capr By y 4. Liscsls
Npringtime Guvotte. By Lovely
Old Hickory March Two Stop. By Harey 1. Lincoln

Benuty Waltzos. By Carl Loveland
tevs. I

o The I Syneoputed  Wal N Faur \r
vanged by Wil B Morrison,  Whaley. Koyee & Co, Limited - Taran
on

M- outl, laver lane Lyvic By O ¥ Lawrener.  Music by
Eimer B, Chapiun

(O You'll Marry My

LRI i Wards by A, Seymuone
Brown.  Music by Albert Gumble

MUSIC MELODIES.

Do customers ever enquire for a sheet of music you
have not in stoek ! 1f 80, do you always let them know
you can seeure it for them?

Do you co-operate with the musie teacher, or are you
at loggerheads with that party ?

Do you ever offer a suggestion to the choir leader !
Where does he buy his musie ?

Do you keep posted on the latest songs ! Do yon
P your town posted on the latest songs?

How many people in your town and vicinity con-
sider you their headguarters for everything in sheet
music and hooks ?

ke
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You have a wailing list for your piano and talking
machine departments.  Have you one for sheet music ?

When you get some particnlarly good music in, what
means do you tuke to tell people about it

Daoes your sheet wusie
not !

partment pay ! 1 not, why

Have you decided that the inerease in the sile of
talking waehine vecords m
in the

nding decrease

IS it Corres)

of sheet music ! One live dealer is confident

that cach one boosts the other More records more
songs; less xongs records,” he says

How do you keep your stock ! Does your clerk leave
it Lving around so that in the end dozens of pivees have
to go on the 3 for 5 conts" counter !

Did you ever sell a music cabinet ? Did you ever
sell o deather roll 7 One dealer does & wood business in
these Tines through knowing the children who are taking
music lessons,

Do you run over the list of new wsie published in
the dowrnal cach month ! 1t contains the official list of
recent copyrights, sheet music and books  entered  at
Ottawa

H could not be spent to bet-
i s 50 ter advantage than in buy
* ing this durable leather
s === music roll, which contains
4 8 sheets of music - each a
b 4 general favourite.

-

Suggestion for window card in a sheet music store.

PIANOS AND ORGANS IN HOLLAND.
By J. T. Lithgow, Acting Canadian Trade Commissioner at
Amsterdam,

Although the hon industry is in this respect greatly
developing, yet the foreign manutactured instroment
8 active demand.  The organs mnported do not as a
rule stand the damp climate as well as those of loeal
construction, as the materials are not so well adapted to
the conditions

Church Organs.

The instraments manufactured abroad are compet
ng strongly with the Duteh production, ( hureh organ
parts are imported in large (uantities, and frequently
offered at cheaper rates than the cost pr

in this coun
try, although the quality is said to leave mneh to he
desired

Many Pianos in Use.

As to these instraments the Dutel public prefers
the foreign produet, in consequence of which thep
good market for the exporters from other countri
There was enter
1911, pianos valu
strinments, $25:, 66

The duty imposed is five per cent, and Ge
supplies most of the goods,

r
All other musical in-

I for home consumption for the ]
1 at $58:2,762

Mr. 1L T. Dickenson, manager of the pipe or
partment of Tay & Co., Woodstock, has nnder
new duties as organist and choirmaster of the First Bap
tist Chureh of that city. My )
Chatham and Montreal.

kenson was formerly of

r.
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A PLAYER MUSIC ROLL COMPOSER

A German 1l resident in England for
s, where he stu | hr. R
mdon Gu Sl nd
er t nt ' riet 1 '
history in 1 M W I |
poses the music 1 r. nervises tl
them, i 1l Canadin 1etor 1 |
("o Mr. Hartn | | 1
work for fiftem s
with the one hir i
ganizations has hy orchest rk N
piano. In the oversight of 1l
this paragraph has tl A\ Jol \

ourn

mnsic

insteac
Valse
wards
After
Austri
nal, he
that
Th
in tha

notes

the ¢l
ment i
distine
melod
in the
in the

Mr, W "
ve often 1 said Mr. Hartmann to
il hy more attention has not bheen given
posed expres 1l noplayer piane
m | i " th 88
| of In ti 1 1 "no
Capr rtl ropian hiel 5
simplified and n sheet musi
reading a recent by Gottfried Galston, tl
an pianist, which was given in part in the Jouy
set to work on s ng new, with the resn
Valse Tmpossibl made its appearand
is production, which is in the ) C, is unique
t no two pianists could actually pla he sa
on th
arpeggio chords hi
ords cha m
s of a double nature, t first part containing two
t melodies, and the s nd division having t
ies  played simultancous! I'l are the
first part now inverted, and another melody added
trehle I'he second and first ments are the
ed, separated by o briel passage  introducing

repeat
douhle

ending with a

finale

trills.  The next movenu

good aceclerando passag

that is not heavy

HuUsic

two

majestical
followed hy

but possesses a pleasing swing

TRADES JOURNAL

VISITED TORONTO TRADE

\. I’. Wil il of Willis & Co., Ltd., Mont

1l rin’s sulesmanager, Me. C. D

SO | Foronto, during tl st i

| her | ts at tl King rd

Hot I t or 1 the suppl
houses and 1] neludin Canadian
Iu I'rades 1 in their It is My
Willis Ist n on in eacl

a substantial

pianos an
s & Co. have ha
Willis

instru turn

featured at the Newceombe retail salest mto
Mr, Wil nd Mr. Patterson also spent a day at
the f ' the Dominion Organ & Piano Co,, Ltd
(| 1 e, and as result of this visit important
| I'he Old wnts will Iu
W it Montrea
poke in 1l rmest terms of the conr
led to himself Mr. Patterson
| TR her tl I to trade called
1po 1 Iy busy while here, | n
! t N nt Q n Uity something in 1t
ity 1
Ik to his own particular business, Mr, Willis
k that i he beginning tl car they had
ked a0 nu ' portant sales the Knabe, for
| the ( dian \s stated els
n this issue, an important addition is heing built
' r LI | vineh will allow a large
1 se in the Wi on completion.  In the
1l ] 1 sl ~ rs un'[wﬂ whiel
1 rger than that of last year, and
sitles | s ut Montreal, which were for
1 just ) ire for the first two months
| 1 nsiderably i s of a roag

NEW MUSIC BOOK.

ntary Piano Classies,”” a 50 | book con
tainin ' | lited and sele leetion  of
s | rlicr grades, from the works of Standard
s. has b 1 ished by the Nordheimer Piano
& ( Toront Phis pubilication contains seven
teen s 5. in siuech numbers as Bernhard
Waolle's I 1 I'he PPixies Gavoltte
Pittypat an First Violets and Vil
lage Dan shers state that for a long time
18 hers hay en enquiring for just such a work
s this, and there is predicted for it a great demand all
( Canada

FOREIGN RECORDS

Columbia Graphophone Co, have organized a
department for the handling of  records in
languages.  Special catalogues have been pre

pared, in addition to which regular supplemental lists
will be hrought out cach month, In view of the growth
of Canada’s foreign born population, the  Columbia

Company’s enterprise in this respeet will he appreciated
by Columbia dealers, who will thus have opened up to
ap
musie other than what they had been aceustomed

them an important market of persons unable to

preciate

to in their own homes
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EMPHASIZES IMPORTANCE OF ROLLS.
Mr. Stroup Visits Toronto.

Mr. Paul J. Stroup, manager of the Universal Musie
Co., New York, was a recent visitor to their Canadian
branch in Toronto, which is in charge of Me. H. 1. Fiteh,
Mr, Stroup, who is serving on the grand  jury extra
ordinary, that is hearing evidence in the suit in which
officials of the New York and New Haven and Grand
Trunk Railways are involved, was unable to he absent
from New York more than a day on this account.

Regarding the music roll business, Mr. Stroup ex-
pressed regret that the Canadian retail trade did not
concentrate on avoiding the mistakes that have proven
80 costly in some of the American cities.  He em-
phasized the folly of handling rolls without profit, or as
if the roll were considered without importance, in view
of its effect on player business, apurt from the immediate
profits of the line,

Asked as to the practicability of music roll manufuc-
turers fixing prices, as in the talking machine business,
Mr. Stroup said *““the lines are not analogous, for in the
first place talking machine manufacturers are few in
numbers, and those few protected by patents. Such ar-
rangements are made that the dealer is relioved of dead
stock,  Unsaleable records ean be reduced 1o raw ma
terial for the manufacture of new records, while un-
saleable perforated rolls cannot even be sold as waste
paper.  The complete talking machine catalogue could
be stocked in an infinitesimally small room, us compared
with the complete catalogue of rolls, and ** furthermore,”
he pointed out “the reasons why a body of retail deal-
ers cannot agree on adhering to pric exists among roll
manufacturers, whose attempts a few years ago to main-
tain prices, were looked upon with suspicion by dealers,
and opposed by them."”

“Those retailers,” said Mr. Stroup, “who are
seriously endeavoring to give a service, are meeting with
success, and as to the vental proposition, this can only
be profitable in centres where a sufficiently large elion-
tele is possible.”  Incidentally, Mr. Stroup remarked
that people do not tire of their player pianos it kept
supplied with new musie, but the instrument did hecome
old to them if their music became old.  **There is un-
doubtedly a growing fecling among live dealers,” said
he, ““that the only way to make a suceess of the music
roll department is to merchandise the rolls and devote
careful time and attention to the proper method of this
merchandising.”’

MUSIC ROLL DEPARTMENT A SUCCESS.

Gourlay, Winter & Leeming, Toronto, are one of the
comparatively few firms that are making their player
music department a success. They have found it not
only directly profitable, but an advantage in keeping up
the interest of player owners, who in turn influence
others. As to the list prices, they find these no more
than sufficient to permit a good serviee at a f: r margin,
To give a satisfactory service, it is necessary to carry
a larger stock, and employ hetter supervision than if
the line is merely handled as an unavoidable adjunct,
To secure the player owner'’s music husiness it is ne.
cessary to interest him from the commencement, and
this cannot he done without attention that is above the
medioere.  Their rental library they also find directly
profitable, as well as having indireet advantages,
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GOOD SONGS.
Among recent music published hy the Anglo-Saxon
Music Publishers” Association, whose Toronto hranch is
in charge of Mr, John Hanna, is ** A Nong of the Em-
pire,”” with words and music by Frederick Sims, and
dedicated to the Rt. Hon. R. L. Borden. The second
verse of this song, particularly, is worthy of note, It
HOOS ©
“Round the girth of rolling carth, the loud alarm is
ringing,

Rouses, my country, thy sons of iron hand,

To thy side with joy and pride the Lion'’s whelps are
bringing,

Blood, brawn and treasure, to the aid of the motl er
land !

So weep not for the sleeping brave, their spirits wateh
and waken,

When freedom’s elavion ealls to war,

Those glorious shades mareh on hefore,

And teach thy childeen as of

To guard thy pow’r unshaken.

Other good numbers put on the market here hy this
firm, include two baritone songs, suitable for the con-
cert or hanquet hall, ** The Jolly Bachelor,' by Joscelyn
Noel, and “The Maid for Me,” by  Ernest Newton;
VEily of the West, by Bothwell Thomson: **Cher
Blossom Time,” by Herbert Oliver; “Opportunity,” hy
Havold Chevalier: ** Poppies,” from a series of little
encore songs and three saered songs—one a new setting
of “*Sun of My Soul,”” by Perey Godfrey: I Heard the
v,"" by Newrick, and ** Life's Gavden,"
by Seymour Ellis,

Voice of Jesus

PIANOS AT AMHERST, N.8.

The directors announced for the hoard of Ambherst
Pianos, Ltd., whose organization to manufacture pianos
in- Amherst, NN, was announced in the last issue of
the Journal are:—J. A, MeDonald, Halifax, president
and managing director; president and general manager
Jo A0 MeDonald Piano &  Musie Co.  George T.
Douglas, Amherst, viee-president ; manager Canada Car
& Foundry Company, Amherst. E. N, Khodes, M.I”.,
Amberst.  Hon, Senator N, Curry, D.CL., Montreal ;
president and general manager Canada Car & Foundry
Company. 1. W, MeConnell, Montreal, viee-president
Montreal Tramways, Limited ; vice-president  Halifax
Electrie Tram Company.  Melvin 8. Clarke, Halifax,
real estate broker,  Hon, O. . Daniels, Halifax, Attor.
ney General of Nova Scotia; president The Nova Scotia
Trost Co. C. T, Hillson, Amberst, capitalist, J. B,
Lushy, Amherst, contractor. A, A, Barker, Amherst,
merchant. - William M. MeDonald, Halifax, seeretary-
treasurer,

On their behalf the Nova Scotia Trust Company have
offered $80,000 7% cumulative participating preferred
stock at par, with a bonus of 40% of common stock.
This new concern will, it is stated, absorh the J. A
MeDonald Piano & Music Co., of Halifax, with several
branches in the Maritime Provinces, and also the East-
ern Talking Machine Company. The management state
that Mr. J. A, MeDonald has agreed to act as general
manager for a period of ten years, and that they have
secured the services of Mr. (. B. Davis, a factory
superintendent of long experence in the United States,
for u long term of years,
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TRADE NEWS
g Lad., Wood
installed o $2.200 pipe organ in the Water
ical Chuareh at Waterloo, Ont

freasurer o

mibe Piano Co, Ltd, Toronto, is enjoying a  well
ined vacation at Jacksonville, Fla
Mr. . W, Woodham, general wanager of the Foster
Armstrong Co., is at present on a business trip through
the Maritime Provinees, in the interests of his firm
Mr. W, Long, who has the Toronto agencies ol
Karn-Morris and Evans lines, is a vegular advertiser

of the year, and to this faet he attributes

at all seasons «

the steadiness of his bhusiness Sales so far for 1913
vecks of 1912

Mr, R, S, Williams, head of the firm of The RS

Williams & Sons Co., Ltd., Toronto, is back at the sales

he states, are in excess of the same o

rooms after a brief vacation.  Each department in thewr
10 story building is now completely settled, and busi
ness is running along as smoothly as it they had heen
cir present location for years

jorhard Heintzman, Ltd., who have already  had

satisfactory experiene ith Edison dise phonographs
at their Hamilton hranch, have taken on the line at thei
head salesrooms in Toronto,  The additional fHoor space
sectred by building on to the rear of their milding
will give the necessary rooms regquired for the new de
partment

Mr. J. W. Hincheliffe, who for eleven years had
charge of the **Bell”” business in Ottawa, has added his
name to the list of those who have **heard the call of the
West It is now over two months sinee he reached
Vaneouver, B lere he is in charge of the floor for
the Montelius Piano House, Ltd, at 887 Granville St
s established in 1871 have  also

This firm, which w

branches in Vietoria and New Westminster
Among their numerous lines of musical instruments

Whaley, Royee & Co., Ltd., arve giving special attention

to band instruments at this season.  Inquiry for **lm
perial " instruments indicates that this will be an un
usually good band year, consequently extra attention
is being centred in this departinent Pheir salesmen ar

sending in the best kind of reports, in the shape of
orders, and the prospects now indicate a banner year
Ihe business of A, R Blackburn & Sons, Toronto

who u|“ynn‘ up on ( ollege street a couple of years ago,

has made very pleasing growth to the proprictors. B
sides the Nordheimer and Lansdowne  piano  business
they have an excellent Vietrola trade.  This latter de
partment has so developed recently that an additional
demonstration room has just heen built.  Their location

brings this firm a great deal of evening trade in Vietor
records

Mr. Ben 8. Stright, of the Otto Higel Co,, Ltd., who
is in the West in the interests of his firm, is meeting
with exeellent results.  He reports inereased interest
in the player piano, and a considerable improvement in
the demand for perforated rolls sinee his last trip. The
enterprise of his firm in the production of players and
perforated volls is heing appreciated, and the demands
for his serviees in demonstrating and explaining  the
player mechanism, is more insistent than ever

The prevailing activity at the plant of J. M. Loose
& Sons, Ltd., action and key manufacturers, gives addi
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tional justification for the carvlier prophecy that there
would be a large inercase in the plano ontput this year
I'his firm is utilizing every available foot of its factory
space, and an addition in the near future is among the
questions under  consideration As  fregquently  em

phasized by Mr. Loose, the future suceess of the piano
trade of this country, as in the past, is based on quality

Mr. A, G, Farquharson, general manager in Canad

of Columbia Graphophone Co., visited eastern Cana

a
during the month, going as far as Halitax. In his ab
sence Columbia affairs were looked after hy Mr. Otis
C. Dorian, assistant mavager.  The Columbia Company
will shortly announce new tactory amd office address
arvangements being practically complete for admirable
manufacturing premises of the required  floor space

I'he Dictaphone Co, which has ocenpied offices with the
Columbia Graphophone Co,, will, or Many Ist, remove to
12 Adelaide St West

I'he Dominion Organ & Piano Co,, Ltd,, report

spring teade on them before they could eateh up on
orders carried over from month to month, since the
demand of last fall got fairly started.  They are, how
ever, making extra efforts to cateh up and make prompt
deliveries,  Foreign teade in organs keeps on improving
and important export deliveries are being  regularly

e While realizing the tightness o

the  money
market My lexander, head of this firm, looks forward
to 1913 being among the most suceeessful for the musie
trades

Mr, DS, Claff, general manager of the W, Doherty
Piano & Organ Co., Ltd., Clinton, who is a frequent

visitor to Toronto, when seen in this city a few days
ago, reported conditions at their factory satisfactory in
every way.  Outside of husiness hours, Mr. Cluff’ is giv
ing a great deal of his time to the interests of his town
being a member of the council.  Clinton, by the way, has

been securing much notoriety over its

al option ele
tion. A recount of the ballots resulted in a majority for
the anti-optionists, but an examination found that the
hallots had heen tampered with

Mr, W, Keeley, viee-president of the Auto-Pnen
matic Aetion Co., Ltd., Toronto, and president of the
parent company, New York, in which eity he resides
was among the March visitors to the Canadian firm
Mr. Keeley expressed his gratification with the progress
of the Toronto plant and the quality of the player action
being delivered.  Referving to United States trade, h

reports that their deliveries contracted for and made for
the first three months of the yvear, are largely in excess
of a year ago.  He estimates that one-third of the pianos
made this year will contain player actions,

The North Battleford Piano Co., of North Battle
ford, Sask., was recently organized, with Mr. W. O
Springer, formerly with Mr. J. . M. Gloeekler  of

Saskatoon, as sales manager.  To the Journal they

stated they were handling Nordheimer, New Seale Wil
linms and Steinway lines We have already some in
stoek,” they write, “and some on the way, and intend

adding talking machines, sheet music and all kinds of
musical instriuments as soon as we ean get them in

stock.”  Their present show rooms are located on Main
St between 2nd and 3rd Avenues

Mr. A, J. Procktor, of the Western Faney Goods
Co.. Winnipeg, who are distributors of Columbia lines,
passed through Toronto en route to Winnipeg, from a
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visit to Montreal, New York and other eastern centres
Mr. Procktor, who has heen a resident of Winnipeg sinee
that population numbered only 40,000, is full of
true Western optimism as to that eity’s future, and the
future of all Western Canada, and consequently the de-
velopment and growth of the demand for Columbia
lines, which is greater for the first two months of 1913
than for the eo responding months of 1912, the best on
record

The citizens of Strathroy and vieinity were treated
to the tuneful opera ** Patien a short time ago, which
play was put on for three different nights at the loeal
theatre, by local talent. That the amateur actors were
greeted by capacity houses, vefleets eredit upon them
Prominent mention is made in the § athroy “*Age’ of
the ability displayed by Mr. E. J. Wright. director and
salesmanager of the Wright Piane Co., Lid., and also of
Mr o B Allum, foreman of the company’'s case depart
ment. The former appeared in the role of “The Duke
of Dunstable,”” and the latter as** Reginald Bunthorne, ™
Mr. Allum also directed the music of the whole opera
The  actors  have  given  the performance  ont of
town,

A Toronto man of long conneetion with the music
trades is Mr. R F. Wilks, of R. F. Wilks & Co.. whose
headguarters are at 11 and 13 Bloor St. East. Mr.
Wilks is a tuner and general piano and player expert
of long experience, and his ability in that direction may
be judged from the position he ho'ds with the Toronto
Conservatory of Musie, as their instructor of Ppian
tuning.  In retailing and repairing noan extensive way
pianos and players, Mr. Wilks has wet with sne
also in the featur

. U8
g of talking machiaes, in which de-
partment he has Columbia machines and vecords. My,
Wilks, though in the prime of life, is faciiliar with the
carlier history of the musie industrios in this conuntry,
and relates many interesting incidents of former days in
the piano business,

THEIR STYLE 15.

In response to e demand for smaller sized instru-
ments the Neweombe Piano Co., some time ago, hrov *ht
out a Style 15, being a 4 ft. 4 in. size, in Sheraton
sign.  This is one of the most pleasing designs they
have ever had, and is mecting with the immediate favor
of Neweombe dealers.  The absenee of ornamentation,
other than its own finely proportioned lines, makes this
piano particularly pleasing to the eve, while its tonal
qualities are fully in keeping,  Style 15 has already
made a place for itself. Mr. T. J. Howard, general
manager of the firm, states that the diffienlty of secur-
ing men has prevented their getting stoek ahead, and
their own retail salesrooms are suffering, in order that
their outside dealers may he looked after,

IS A JEW'S HARP A MUSICAL INSTRUMENT.

Mr. 1. Y. Claxton, sales manager of the R, Wil-
liams & Sons Co., at present acting as manager of the
firm’s hranch in Winnipeg, tells a little incident which
goes to show that in the minds of some there is a doubt
as to the Jew’s harp coming under the heading of
“Musical Instruments.””  This firm, like all others, ox-
periences some diffieulty in obtaining delivery of goods
during the busy season from the Custom house, after
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the duty has n paid and the entry vegularly made.
Many times the shipment is short one or two cases, and
in order to assure delivery of these, it is ne

WY 1o
send a firm’s vepresentative to the freivht sheds to
locate the missi

Sing cases,

“Only last week one of our  representatives  was
spending a few hours at the freight sheds in an attempt
to locate some ing parts of shipmems, One of the
Government officials had heen enquiring it he knew of
any firm in the eity who handled Jow's harps.  The
answer was “Why, we do.””

fAre you short a case of them? We have case hore
we can’t locate who it is for.”

“1 don’t know. | will ask the boss when 1 '
hack.”

We informed the customs official that we had paid
duty and eleared customs on a ease of Jow's harps seven
months ago that we had never dved.  This  case
simply had a number on it, and did not have the name
of the consignee, which is not unusual.,  The official whao,
by the way, was a Scotehman, was given all information
about this case to enable him to make delivery of it,
which he seemed anxionus to, stating that they were glad
to get rid of it, as they were all tived secing it. e
said, Well, this is the fiest time 1 over knew a Jow's
harp a musical instrument.” When questioned, he
wars quite ready to admit that the bagpipes were musi-
cal instruments, but acknowledged his ignorance regard-
ing the Jew’s harp,  He said he had telephoned every
dew in the city to see if they were expecting a case of
harps.

MUSIC TRADE IN NEWFOUNDLAND,

“The high import duty, of 40 per eent., the high
rate of freight from Canada and, not the least, the high
price of Canadian instruments, keeps them out of New-
foundland,” states a Journal correspondent, writing
from the eapital of that ancient colony. **In the piano
line the chief business is done in English and German
makes, abont onc-quarter is Ameriean, and about one-
cighth is Canadian.  The player piano trade is very
small, . . . / A larger business is done in parlor organs,
of which 200 to 250 are sold yearly. . . . In this business
also the cost of Canadian instruments and the high
freight rate keep them out.  The talking machine busi-
ness is good and growing, the American makes heing
well represented, and quite a number of cheap Swiss
gramophones are sold.  Records of all makes are doing
very well. The sheet musie is steady, if not very large.

“The conditions of trade have improved very much
in the last few years, and are still getting hetter,

““The population of Newfoundland is given as 250.-
000, and St. John's, the capital, as 35000, The chief
industries are cod fishing, seal hunting and paper manu-
facturing.””

The Journal’s correspondent mentions the names of
several  European and  American-made  pianos  and
organs, and also a couple of well-known Canadian makes
heing sold in Newfoundland.

Mr. W. B. Nicholson, Canadian Trade Commissioner
at St. John's, states that although New foundland trade
in music and musical instruments is not very large, still
it is of considerable importance. Several stores deal ex-
clusively in these lines, while the general departmental
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THE LARGEST WHOLESALE MUSIC JOBBER

IN THE WORLD

SEND ME YOUR ORDERS FOR ALL POPULAR,
CAL AND STANDARD BOOK AND SHEET

MUSIC DEALERS

CLASSI-
MUSIC.

A. H. GOETTING (A. L. E. DAVIES, Canadian Rep. 114115 Stair

Bldg., Bay St., Toronto
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TWO SAMPLES

of advertisements that are assisting to
make the name

Gerhard Heintzman

a household word in Canada.

It's Economy if you purchase a

Gerhard Heintzman
PIANO

Piano buying economy lies in securing the greatest
possible value for your expenditure; it does nof lie in
paying the lowest possible price for a piano.

Perhaps in no purchase which you make for the home
does it pay so well to pay for value as in the purchase
of your piano.

Real value is not & matter of a well finished case. That
is desiable and to be had with any good piano. But a
well finished case may easily hide a poorly made mech-
anism.

The magnificent cases of the

.
Gerhard Heintzman
2 |
Piano
celebrated as they are, yet are but incidental to the
piano’s value.
Here is a piano built with an eamest thoroughness,
through the past half century; that carries it through years
and years of exacting service. It is not affected by clim-
atic conditions but preserves its marvellously rich tones in-
definitely.
Grand, Self-Players and Upright
Pianos of the Highest Grade Only
Our llustrated booklet mailed free.
Your present instrument taken as part payment

GERHARD HEINTZMAN, Limited

“Too Old To Learn”

is never applied to the
production of music with a

Gerhard Heintzman
Self-Playing Piano

Many of the delighted owners of this cele-
brated player, are among those who are no
longer young in years. In spirit, however, the
possessor may well consider himself or her-
self young. Nothing else makes life worth
living like good music —what else brings back
50 alluringly the remembrances of youth ?

You will find every day finer and happier for
the presence in your home of a

Gerhard Heintzman
Self -Playing Piano
WRITE FOR OUR BOOKLET

Your present instrument taken as part payment
at a fair valuation,

GERHARD HEINTZMAN, Limited

il

Toronto -

FACTORY
75 Sherbourne St.

Gerhard Heintzman, Limited

Canada

HEAD OFFICE and SALESROOMS
41-43 Queen St. West
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. Damrosch
National

E “ Orchestra
Chorus

IN THEIR CONCERTS IN TORONTO

USED
The Mason & Risch Piano
EXCLUSIVELY

It is interesting to note that the following great artists have all
performed with the Mason and Risch piano in Toronto this season.

GADSKI BLAUVELT
NEILSEN TREVILLE
NORDICA OLITZKA

FRIEDHEIM

DRESSLER
CALVE

SACHS-HIRSCH

BISPHAM
§ IBRICH HARROLD
CAMPANARI TIBALDI

Surely the piano worthy of such distinguished artists as men-
tioned above is the instrument anyone would like to have.

MASON & RISCH

LIMITED

Head Offices: Fuotories
230 Yonge Street, King & Bathu
Toronto, Canada

t Streets,

Toronto, Canada




