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The Dollars Received at Christmas
Will Go to Buy Thousands of

Columbia Grafonolas

MANY a Christmas check, or Christmas ‘

“bonus” will find its way soon into the
hands of Columbia dealers.

Don’t slack up for a single moment your drive
on the higher priced Grafonola models,
Display them in your windows, store and ad-
vertising. When people hear the clearness,
brilliance and mellowness of the Grafonola
they will say: “That's the instrument we
want,”

Remember that there is a Columbia model to
fit every purse.

Columbia Graphophone Company | L

Factory and Headquarters: !
Toronto - Canada
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ARTIN-ORME instruments are

built under the expert guidance
of a recognized Genius in the theory
and practice of acoustics and tone

They are the resulting combination
of careful workmanship and fine ma-
terials—when in the guiding hands of
a Master Craftsman,

“The Piano Beautiful”

The entire Martin-Orme Plant and
Organization s concentrated on the
production of one quality of instru.
ment—and we have the necessary ex-
perience to achieve the highest at-
tainable result.

Dealers find—despite heavy costs of
grade Ar labor and materials—that
the qualities of Martin-Orme pianos
steadily advance.

Cevevece

<
They are built to be your leader. :\
. . . .
The Martin-Orme Piano Co., Limited

Factory, Head Office and Warerooms at :
OTTAWA V]
Makers of pianos and player pianos—of the highest grade only. '\
9
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Karn Sales Talk Rings True

BECAUSE it is based on an unalterable
standard. That standard is the quality
of uninterrupted and
satisfactory service.

With the Karn you buy and

The SUbStl'tutlon Of sell efficient workmanship.
any Other aim Would Efficiency is the modern spell-
never have brought ing of economy.

The Karn to cele-
brate its 50th anni-
versary—a tribute to Canadian industry and a
credit to the musical life of the Dominion.

The Karn commences 1918 meriting more than ever
the descriptive phrase—THE KARN IS KING.”

The KARN-MORRIS Piano & Organ Co., Limited

N = Head Office—WOODSTOCK, ONTARIO
@ Factories—WOODSTOCK and LISTOWEL

=
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The
Gourlay
Piano

The
Necessity of Music

suggests the necessity of good music; and the
necessity of good music implies the necessity
of buying a really good piano or player.

When a prospective buyer reaches that state
of mind he and the Gourlay dealer can readily
come to terms. The Gourlay piano possesses
all the attributes of the instrument needed to
derive most from the art of music.

The retail representation of Gourlay Pianos
and Gourlay-Angelus Players carries a pres-
tige which gives the dealer a character and
a mark of distinction in his community. It
puts within his reach those people whose
custom and influence are most desirable.

Gourlay, Winter & Leeming, Ltd.
HEAD OFFICE AND FACTORIES:
309-325 Logan Avenue, Toronto

SALESROOMS:
188 Yonge Street, Toronto

The Gourlay-
Angelus
Player
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The British Empire’s

Largest Music Trade Supply House

UPRIGHT PIANO ACTIONS PLAYER PIANO ROLLS

GRAND PIANO ACTIONS PIANO and ORGAN KEYS

PLAYER PIANO ACTIONS ORGAN REEDS and REED BOARDS
and the

HIGEL METAL
PLAYER ACTION

—Accurate
—Dependable
—Efficient

Internationally known and Interna-
tionally used by leading manufacturers
who know that it is the best research,
experience and money investment can

produce.

The action is absolutely air-tight—
vacuum chests made of seamless alu-
minum tubing—valve chambers and
ducts of special non-corrosive metal—
die-cast to make leakage impossible.

All parts interchangeable.

THE OTTO HIGEL CO. LIMITED

King and Bathurst Streets : : TORONTO, CANADA

;
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The f3ell Piano

Carries with it
the Hall-Mark of
QUALITY which
the Musician
cannot fail to
recognize.

The Dealer

who handles
The JFell Piano

is in a position
to cater to the
critical demands
of the musician.

* BELL PIANO

& ORGAN CO., Limited

GUELPH, ONT. and LONDON, ENG.

Makers of Musical Instruments of the Better Kind for Over Half a Century
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The Lonsdale Grows 1‘ POﬂ:larit;y

because it “Stands Well” in the Owner's estimation—

and they gladly put in a word for its full rich tone, its beauty of case design and finish,
or some of its other features at every opportunity Il(‘l]llf‘lll'\ they do so unconsci
ously because their boost is a spontaneous
expression of their complete satisfaction.

It would be impossible for a piano to create an
ulmuspht*n- of that sort apart from the (]llxllll)',
price and policy governing the Lonsdale pro

position.

Lonsdale Piano Co.

Office and Factory
BROOKLYN AVENUE AND QUEEN STREET

Toronto B Canada

The Newcombe Piano

“Never suffers Established
1870

by comparison”

True Economy is more than ever driving
the discriminating public to favor pianos
of known and permanent value,

The Newcombe name has a satisfactory
record dating back to 1870

The Newcombe tone is given permanency
by the use of the “Howard Patent Strain-
ing Rods,” which are used on every New-
combe piano, but which are found on no
other make

The Newcombe agent
has a real “Leader”

The Newcombe Piano

Company, Limited
Head Office, 350 Yonge Street
Factory, 121-131 Bellwoods Avenue

TORONTO - CANADA




CANADIAN MUSIC TRADES JOURNAL 7

The up-to-date plant where Sterling Actions and Keys are made.

STERLING

Piano Actions and Keys

Every Action and every set of Keys bearing
the name Sterling has always been made with
a knowledge that they must give permanent
satisfaction to the ultimate purchaser—other-
wise the sale would be poor business for the
retailer, the manufacturer, and for us. The
pursuance of this policy for over 30 years has
given Sterling Piano Supplies a Sterling rep-
utation.

Sterling Actions and Keys Ltd.

NOBLE STREET - TORONTO, CANADA
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These are days of extra care

Extra effort, and extra difficulties. Evans

Bros. Pianos meet these conditions squarely.
When you sell an Evans Bros. instrument,
the same cash d(-posn and the same m()nlhly
payments will wipe the account off
your books more quickly than if
your selling price included a good

round sum “for the name.”

Quality has always made the Evans
Bros. Piano big value, and never

was that truer than to—day.

Evans Bros. Piano and
M’f’g. Co., Limited

Ingersoll . - Ontario

TORONTO Established NEW YORK
516 Richmond St. W. 1891 134th St. and Brook Ave.

W. BOHNE & CO.

Manufacturers of

I I I

Pianoforte Hammers

and
Covered Bass Strings

For the better grade manufacturer

o S S S N o S S S N N e S e e O O N DV AV VYA
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Style Louis XIV.

A Piano is expensive
or cheap
according to ils ability

to give service.

Style “30" Player

MENDELSSOHN
Pianos and Players

have always been outstanding for giving the best of

service, consistenty l|1mug|1 lhlrt)’ years of constant
service. It has for long been our lot to cater to IPudmg
dealers who appreciate that unly the best (|ud|ny of
materials are good em)ugh to go into Mendelssohn

Pianos.

The manner in which the Mrndelsxohn has met their
requirements and the .\‘(ilnding it has llrdny are proofs
that, measured by its al)illty to give service to dealer
and consumer, the Mendelssohn represents unbeatable

Vil[llt‘.

Mendelssohn Piano Co.

New Style “E”

110 Adelaide St. West
TORONTO
CANADA

Cottage Style
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

TO THE

PIANO »» PLAYER TRADE

EFFICIENCY

Felts, Cloths,

Player Accessories.

Iracker Bars, Transmissions, Brass and .
Rubber Tubing, Rubber Matting for Punchings
Pumper Pedals, Pumper and Player Of every description, comprising Name-
Pedals, all Special Hardware formed or board, Stringing, Polishing, Muffler,
cast, Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Leather. >
Send inquiries, accompanied by Samples, Imported French and also Domestic

for Prices, stating Quantities required Bushing Cloth————Hammers
q

Solicitng  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

The Craig Piano— Established 1856

Gentlemen Who Sell Pianos

are prone to believe that silver tongued oratory is
a prime requisite of salesmanship. Yet the most
successful salesmen stake their selling ability on a
piano of known quality. In the Craig pianos and
players there is employed nothing but first-class
value in actions, keys, hammers, strings, cases and
all other parts used.

The Sweet, Mellow Tone

of the Craig Piano is the result of exercising such
great care in the selection of reliable materials, and
of the experienced workmanship in combining them
together into the finished instrument.

Craig Pianos and Players are produced in an up-to-

date factory, which is laid out and equipped to
obtain the finest quality of workmanship.

Are you familiar
with Craig Pianos?

The Craig Piano Company - Montreal, P. Q.

Manufacturers of a complete line of high-grade pianos and player pianos

I———
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of Walnut in
Longwood, Butts, and dimension stock of any manufacturer in
the world.

Write us for quotations on Pin Block, Bellows, Core and
Cross banding stock.

845-861 West Erie Street

'CHICAGO, - ILLINOIS

1
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The

Diano

stands out”" in the home graceful
and distinguished as an officer’s uni
form in the general crowd

Its tone “interprets the accents,
rhythm and expression of the music
in a way that seems to go to the
right spot,”’ as a musician put it

Such qualities in a moderate-priced
piane make it a big seller

DOHERTY PIANOS, Limited . Clinton, Ontario

Established 1874 Over 70,000 ‘Doherty Owners

LESAGE PIANOS

M

T e T

000

have had a remarkably quick rise to popularity. This
success 1s attributable mainly to two old, but never-
improved-upon characteristics - superior quality and
prompt service. T hat is the basis on which we have
solicited orders and that is the basis on which the

success of LESAGE PIANOS has been won.
LESACE QUALITY in a piano is what we call

“character” inaman.  Such a piano it pays to buy

and sell.
MANUFACTURER OF PIANOS
A L E S A G E and PLAYER PIANOS OF THE
VERY HIGHEST GRADE . .
ST. THERESE . . QUEBEC

____——_
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To the Trade:

Owing to the continued advance in the cost of all materials used
in the manufacture of Piano Hammers and Stnngs we trust our
customers will appreciate our efforts in k(‘ﬁplng the prices of these
goods to the minimum. Never during the past 18 years have our
profits been so small. In advising our customers of the extra cost
of these ¢ ,ods we do so reluctantly at the same time it is unavoidable,
though no fault of ours. We can only hope that there will be no

further advances in prices.

D. M. BEST & CO.
455 King St. West. - - TORONTO, ONT.

Piano Hammers, Piano Strings and Music Wire

The Year we Began

to make pianos our slogan was *‘Improvement.” Every year since has found our

resolutions all tied into one and tagged “Improvement."”

Strict adherence to that has put the Wright Piano in the Leader class with dealer after

dealer. Right now a big proportion of our
dealers are devoting the most of their
time to pushing the Wright.

This fact alone is like a big colored electric
sign pointing to the quality of Wright
Pianos and Players.

Wright Piano Co.

Limited
Strathroy, - Ont.
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—YES—

THE STANLEY PIANO
will fill all your requirements and
bring you satisfied customers.
LIVE DEALERS will find it to
advantage to write for prices to

STANLEY PIANO WAREROOMS
241 Yonge Street
TORONTO

Thomas  Pipe Toue
Single Mannal
Reed Organ

For some years there has been
a demand for a Church Organ
with a Pure Pipe Tone, re-
sembling the quality of a Pipe
Organ

After much experimenting we
have evolved the “"Symphony"
Organ, which we have no
hesitation in recommending to
Churches requiring an instru-
ment for leading the service of
Praise.

We shall be pleased to send
specifications and price on re-
quest.

Symphony Model

mhﬂmaﬂ (‘pl‘gml & ]ﬂiann Oln., WOODSTOCK, ONT, ===l

4___-—
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—
OUR NEW 275.PAGE CATALOGUE OF
PIANO & PLAYER HARDWARE, FELTS & TOOLS
is complete in detail and full of interesting and important matter Every manufacturer,
dealer, tuner and repairer should have a copy. Please mention Catalogue No. 116.
HAMMACHER, SCHLEMMER & CO.
NEW YORK, SINCE 1848 4TH AVE. AND 13TH ST.
THE GODERICH ORGAN itinye
Running
ORDERS have exceeded our expectations,
We are running overtime in our organ department and
away behind with orders.
Dealers keep alive, handle the winner.
If you have not a copy of our latest catalogue, Send for it.
Prices on stools are withdrawn. Quotations given on
- application.
We employ no travellers. Do business by mail.
Send us your orders, we will take care of you.
. The GODERICH ORGAN CO., Limited
" Factory and Office, GODERICH, ONT.
': Gnﬂﬂﬂﬂc::ﬂﬂﬂnuﬂﬂﬂﬂﬂﬂnuﬂDDDDDUUDUDDDBDDﬂuug
: E Julius Breckwoldt & Company E “Superior" Piano Plates
- i Manufacturers of 8
; ;E Piano Backs, B::l;jsiwiﬁ;lz:;s&rs, Traplevers g MADE BY
[é: Sole Agents for Rudolf Giesl:.t\::in in Canada and United é THE
e st g | SUPERIOR F OUNDRY CO.
o Delgeville, N.Y, Fulton Chain and Tupper Lake E
EJ E E CLEVELAND, OHIO, USA.
UDEDUDDUDUEUDDDUEUU[]DEDDDDDDDUDUUDDUDDDDUD
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Quick Turnovers
Lie in These Fast-Selling Lines
Vareni Violins Hawaiian Steel !
: Guitars A
P\‘ Hi
No. H1 g 1 )
N 6l 82 (1) .u‘
No. 62 ] MELY
N »
E or Ist ooy —
Violin Silk Strings K 811 60 K
T T i No. H104 !
N $0 1 ‘\V |
No. 1 1 “ .
‘ . Y $2 0
iy W | o
- kll 170 : for Huw ‘ \: tar
Special January Offer it i ST
: e, 9-Mogn } Cannion s, |
| I 1w 02
N.‘ 174 | -
<, Harmonlcas Guitar Cases
s o
g kg Hawaiian Ukuleles
No. 1 1 ‘\‘ yv.m
No. 16 ] Vi N m
~ ) $1 70 | su .n
» No. 11 | W | ull finish,
Offer Expires January 24th oyl i, ok
CONDITIONS No 1_ P K W K
t to limit g R 1!‘: ler : : - et Tt Thetes !
l-"Mul Your Order TO-NIGHT Ukulele Cu%es
Nn 01 lined
( “H
WINNIPEG THE Wl LL]AMS 8SONS(D, MONTREAL
— S. s mmmarwamrr— LIMITED. ~ TORONTO
[ HSTEL THSTRONENTS, OF ALY

____—_
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Allowances for Exchanges
T their December meeting the New York Piano Mer-
A chants’ Association established the following schedule
of allowances for pianos taken in exchange :
Schedule of Maximum Allowances for Trade-ins
Under s5-10 10-20 Over
§year. year. year. 20 year.

Upright Pianos (stencils) 70 55 40 25
= v $200 grade 75 6o 45 35

ot 300 grade 100 8o 60 45

= i 400 grade 150 130 100 75

s - 550 grade & up 180 150 12§ 8o
Grand Pianos: 450 grade 165 12§ 100 6o
= » 550 grade 200 170 130 100

o i 650 grace 275 225 175 12§

” o 750 grade & up 300 275 225 150
(88-note) 145 120 100

395 grade * 160 125 100

500 grade “ 200 165 10

» . 650 grade * 275 22§ 150

. . 850 grade ' 300 250 160

A Diamond in the Rough That Made Good

WITH the scarcity of good salesmen and the dunﬁ of

young men showing an inclination to enter the pll.llo
business, some dealers are casting around in corners outside
the music business for likely material. Out on the west.
ern prairie, where not so long since stringing up was sup-
posed to be the only cure for rebranding, and where the
country, the sky, the business transactions and everything
is big, there is no sticking to rules nor lying down to a
difficulty.

A piano dealer there some time ago wanted a salesman,
failed to locate one in the trade, and made up his mind to
80 outside and pick up a diamond in the rough. He lo-
cated what seemed the making of a good man in a grain
elevator. He took the man on, gave him an idea of what
was required in piano selling, and being convinced of his
h y, straightforward deali gs, and , turned
him loose in country territory. The first month the new
salesman turned in $3,000 worth of business, and from that
on maintained a good average monthly. Later he was trans-
ferred to city territory, where he proved equally successful.

About the time he was becoming a thoroughly seasoned
piano salesmen he ran up against a hard nut. He began to
camp on the trail of a Mr. Blank, who was head of a good
business, and who himself was an employer of salesmen.
Mr. Blank owed his family a piano, but bucked when it
came to paying that debt. The ex-grain elevator man sized
up his adversary and went after him hammer and tongs on
the ground that he wasn't playing square with his wife and
children in letting them continue existing without music in
the home. The piano man criticized, shamed, scolded, went
after him without gloves, but all the time stuck to the

duty of having music in the home, the positive crime of
not having it when he could so well afford it. Mr. Blank
resented, swore, and got properly sore in turn,

But the new salesman knew his man, stuck to his guns,
and finally closed the sale When the deal was closed Mr.
Blank called his salesmen together, and set before them
as a good example the salesmanship of the man who sold
him his piano. The piano dealer who employs this sales-
man speaks highly of him, and believes this case justifies
looking around in all corners for likely men,

English Piano Manufacturers

Permitted Increased Outputs

able to produce from 12,500 10 34,500 per year. The trade
is being rationed in so far as necessary metals are con-
cerned.

About four months ago an Official Rationer was ap-
pointed to the music industries. It was his business to
allocate to each Plano manufacturer a certain number of
copper strings, thus curtailing and regulating the number
of pianos made.

For a time this plan was an improvement, but eventually
the trade faced the alternative of increased rations or clos-
ing their factories,

for the industry and amounting to 12,500 pianos per year,

After much agitation, investigation, and holding the
meetings above referred to, and representations to the Min-
istry of Munitions, a concession was finally granted which
will allow an increase in the production of pianos to a rate
of about 34,500 per year, a little under 30 per cent. of the
output of 1913. This 34,500 represents seventy-five per
cent. of the claim made by the trade in its representation
for increased rations. Also no stipulation is imposed as to
export trade. In the first rationing arrangement, too, there
was no provision for repairs. In the new arrangement a
ration of metals for repairs has also been secured.

Private advices from England convey the information
that practically only one action factory is in operation,
nearly every other being closed down for lack of supplies,
hardware, etc., or working on flying machine parts,

In connection with the effort to get the Government's
consent for the production of a greater number of pianos
the retailers are checked up by “The Pianomaker" of Lon.
don as being largely responsible for the maximum of pianos
permitted to be manufactured not being larger, Two thou-
sand retailers were circularized, and upon their cumulative
answers as to their yearly requirements much depended.
Five hundred were sufficiently interested to reply.
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"Printers’ Ink"" Says Musical Instruments Are

a Nec essity
A

LEADING and authoratative journal, whose views al

ways carry weight, is “Printers’ Ink I'he following
article has just appeared in that paper, and while lengthy
is well worth the trade's noting
(Special Washington correspondence “Printers’ Ink.”)

When Congressmen and officials at Washington began to
cast about,

some months ago, in search of objects upon
which to impose the new war taxes, it seemed as though all
those who were consulted suggested, as with one voice, that

"motion pictures and talking machines
among the tax targets

be placed foremost
The result of this instinctive taken

for-granted attitude was that when it came time to frame
the new revenue laws, there was no disposition at the api
tol to admit as open to argument the proposition that these

supposedly rich and superflous industries should bear a bur
den of special taxation

When, as war preparations progressed, there
cussion as to the rationing of “essential” and
industries, something of the same condemned-without-trial
attitude, above mentioned, became manifest with respect to
the musical industries and especially that large section of
the trade involving the production of
pianos

began dis

‘non-essential

pianos and
It seemed as though everybody who knew
how the war ought to be managed, in profiering advice to
the Government, to ruthlessly cut down
tries glibly cited the piano industry as the proverbial hor
rible example . No less an authority than Frank A. Van
derlip instanced pianos, when in a public address, he sought

player
Just

‘non-vital” indus

an illustration of the classes of merchandise “we can do
without."
How the musical instrument industry is meeting this

difficult situation makes a rather interesting story
vet a continued story, but the serial has progressed far
enough to afford some inspiration for other national ad
vertisers and manufacturers who as the war progresses or
in the period or readjustment after the war may be called
upon to face problems more or less similar in
That the musical instrument makers have but just
menced to preach, via advertising, the gospel that music
18 not a luxury but a necessity, not a mere form of diversion
but a solace, an education and an inspiration
stance that will cause the progress of these manufacturers
to be watched with keen curiosity by other interests that
have, in the past, perhaps rather overplayed the luxury ele
ment of their business or at least have in the preparation
of advertising copy devoted more space to the pleasures
of indulgence than to the needs of body and soul

It is as

character
com

is a circum

Serves to Unify the Industry

One benefit that has been produced at the very outset
by the predicament in which the music trade finds itself,
IS to set to work powerful influences for the unification of
organized effort within the industry. The musical instru
ment industry has been well organized, but it has had, if
anything, an overdose of specialization. The manufacturers
of pianos have had their organization and the retail piano
merchants have foregathered in an entirely different quar
ter. In the talking-machine field, the jobbers handling cer
tain clases of instruments have lined up in one trade organi
zation whereas the distributors of another make of machine
have flocked by themselves and so it has gone, all down the
line. With the prosperity of the industry threatened from
outside there is a disposition on the part of all these
various organizations to make common cause to an extent
heretofore unknown Following the example of the auto-
mobile industry, the music trade has lately launched the
Music Industries Chamber of Commerce. Here, as else-
where, in the business field, such co-ordination—if we may

TRAD.
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employ a sadly overworked word—not only enables the in
dustry to have special representation at Washington ane

other “seats of trouble,” but more to the point, it bring
manufacturers and retailers closer together and gives t
cach a better appreciation of the perspective of the other

What the Campaign Aims to Accomplish

that the musical in
called upon, inferen
to show cause for its existence in war
On the other hand, there has been a consistent effort
to prove to Government in authority
that the fuel, raw material and transportation requirements

barrelled
dustry has resorted to when suddenly

It is a doul campaign
tially if not actually
time
officials and others
of the music trades are not calc ulated to impose any notice
On the other hand, there
has been a drive, that might profitably have been started
years ago,

able burden upon a nation at war

to prove that music has a definite place in the

existence of the millions who have learned to love it—1y
This movement
began to take shape with the organization of the National
Bureau for the Advancement of Music which antedated our
tutry into the war. It has taken on additional momentum
n the present advertising drive, led by the Victor 1T alking
Ma.hine Company, to gain recognition for music as a neces
sity in the

place very close behind bread and butter

camp, wardroom and every day home

To outsiders, looking in, it appeared that the main war
time peril of the music industry lay in the danger that Gov
ernment industrial needs would drain the piano factories of
their trained employees—break up the organizations as it
were. A large proportion of the men in the music al instru
ment factories could
not readily be replaced, and such is their skill attained by
life-time experience that no new recruits could approach
their output either in quality or quantity

However, the labor problem has been, in
least of the troubles of the musical men, Manufacturers
early realized that the best way to keep factory wheels
turning and organizations intact was to take on some war
contracts but to endeavor to arrange to be foot-free to
dole out limited shipments to the established commercial
trade. Accordingly, many piano manufacturers applied for
Government contracts and, following the example set by
Germany, Uncle Sam alloted to such firms contracts for
aeroplane construction, a line of work obviously well suited
to skilled woodworkers. However, the firms did not re-
ceive in all cases as much Government work as they could
handle and would, indeed, really have liked to have obtained
One leading manufacturer who has a world-famous experi
mental and scientific department has been called upon by
the Government for some special work. But of straight
manufacturing requirements realization has been short of
anticipation. In further proof of the fact that the labor
problem is not the shoe that pinches, musical instrument
manufacturers have explained to Government officials that,
as yet, they have not found it necessary to employ women
to any considerable extent, although many of the manufac-
turing operations in the industry are well adapted to per-
formance by women

Disdaining the labor situation as a factor, the music-
Instrument manufacturers have in their advance on Wash-
ington trained all their guns on the priority orders and like
restrictions which tend to hamper them in securance of
raw material. For the sake of concentrating on their plea
the manufacturers have even gone so far as to tell Uncle
Sam that they will not bother him too much for facilities
for the transportation of finished instruments if only he
will not put obstacles in the way of the securance of fuel
and raw materials Already, the music trade has quietly
made tremendous strides in the employment of motor trucks
for the transportation from factory to retailer of instru-
ments and other merchandise within the line. While this is

we specialists who, once withdrawn,

a sense, the

no solution for long hauls, such as are involved in the case
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Get Behindjthe Player Piano .
nemmasentDi8, Year and Increase Your Profits

HE trade generally are looking for a big increase in 1918, The player trade is only in its infancy
yet in Canada. There is an enormous business to be had from now on—and you will get a share
in just so much as you talk players

The Williams “Maester-Touch' player has the exclusive selling features which appeal to the discerning
music lover—such as
The Floating Rail, Maester-Touch Device, and the Accenting Bellows.
The Williams player is constructed complete in our own factory—a big advantage
ms play P g
i If you don't sell this splendid instrument, write us for full particulars to increase your player trade.

Retail Player prices $750 to $1,200.

.. The Williams Piano Co., Limited Factory —~OSHAWA, ONT. HJ
Canada’s Oldest Piano Makers Toronto Office—204 EXCELSIOR LIFE BUILDING
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Just That Difference

N presenting for your consideration our line of Pianos and
l Reproducing Pianos we want to emphasize the fact that
these instruments are built in our own factory, under the
most careful supervision. This insures that they are built
right--mechanically and musically.

When you draw your customers’ attention to a Sherlock-
Manning instrument there is just that difference to you that
makes salesmanship easy.

The public know that the name “SHERLOCK-MANNING"
means piano quality and reliability, and you have no necessity

to embark on a story, or a “just-as-good” comparison to ensure
a sale.

The

Sherlock-Manning Piano Co.

London : Canada
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of shipments to the Pacific Coast, it has been demonstrated
at Washington that it does serve to reduce materially the
aggregate demands of the industry upon the railroads.

The Music Industries Chamber of Commerce has filed
with the War Industries Board and the United States Fuel
Administration figures showing that the commodity require-
ments of the industry are not nearly so extensive as some
outside critics have assumed. For example, some of the
alarmists who undertook to set the Government by the ears
gravely shook their heads over the purported spectacle of
American piano factories consuming countless tons of wood
that might be needed for aeroplanes, gun stocks, truck
bodies, etc. To nail there representations, the piano manu-
facturers have presented, in quarters where it will do the
most good, tabulations showing that the wood requirements
of the industry are mostly for chestnut and for the fancy
woods that are seldom cut in lumber. Not only, it was
pointed out, can use be made in this trade of short and odd
lengths and sizes ol lumber but such circumstances as the
extensive use of vegetable glue were cited to attest the fact
that the musical instrument industry is not competitive
with war products.

Why Curtailing Production Would Be Specially Dangerous

In its fight for a place in the sun, the musical instru-
ment industry is aided by two influences that are not pres-
ent in the case of every line of goods assailed as “non-
essential,” but which may well be taken advantage of
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in deadly earnest, it has not yet occurred to any musical
instrument advertiser to explain the large part which music
plays in the lives of the Germans nor to point out that, not
content with superabundance of music in public places, a
home concert that consumes an hour or more following the
evening meal is an almost invariable feature of family life
in the average German household. Even the function of
music in the American home as an antidote for worry and
a relaxer for tense nerves is but just beginning to be pro-
claimed in the advertising space that has heretofore been
given up to the endor of professi ici
However, the current Victor copy indicates how suddenly
the industry has turned the corner in its policy

In far-reaching effect in a wide field of distribution there
is one seemingly minor factor of the advertising upset in
this quarter that may ultimately overshadow even the ef-
fort to establish music as a requisite of our mental and
physical well being. For the time being, one merely notices
that musical instrument men are not going to the lengths
that they once did in advertising “easy terms.” Ultimately,
though, this may mean a partial or complete revolution in
methods of selling and the elimination of practices that
had grown to the proportions of a trade evil. If it is found
that the generous space that was once devoted to exploita-
tion of the exceedingly favorable terms on which instru.
ments may be purchased can be used to better advantage
in preaching the gospel of the love of music, and the
blessings it brings, the trade may gradually attain to a new
plane of ind d

wherever present. The first of these favorable infl

is the deep-rooted credit system on which the whole struc-
ture of the musical business has been reared—financial rami-
fications so intricate and extensive that the Federal Reserve
Board is understood to have expressed misgivings for the
consequences of any disturbance to the music trade. Com-
petent estimators have placed at figures as high as
$1,000,000,000 the aggregate ding of lled
piano and musical instrument paper"—that is, obligations
to manufacturers and dealers securec by “installment paper”
under the familiar plan of deferred payments. There has
been no need to exaggerate to the men at the helm at Wash-
ington the havoc that might be created should this credit
system be jolted sufficiently for the shock to be communi-
cated to a long line of allied industries.

Consideration for an export trade just getting firmly on
its feet is the other influence which, with the musical in-
strument industry as with some other lines, is calculated
to cause war managers to pause in their haste to denounce
any form of production as non-essential. According to
summaries shown at Washington by George W. Pound,
Germany had, prior to the war, go per cent. of the export
trade of the world in most lines of musical instruments.
To-day, by the same gauge, the United States has 75 per
cent. of this business. This, too, despite the fact that pro-
duction in the United States has, of necessity, been cut
from 350,000 pianos to something over 250,000 per annum.

The incentive to hold every ounce of foreign demand
that has been wrenched from Germany is so obvious that
all the persons in official position at Was ington who are
concerned for the future of our export trade are loath to
see the brake applied unless it be absolutely necessary.
The fact that Great Britain and France have receded in
great measure from the drastic repressive policy which
early in the war they adopted with respect to the musical
instrument industry and other so-called luxury lines renders
it all the more imperative that American export interests
be up and doing if we are to hold the trade ‘that has been
captured in Latin America and Australia.

The definite, co-operative campaign of advertising to
gain recognition for the musical instrument as a genuinely
essential item of house furnishing is, as yet, in its infancy.

Already, as has been said, there are straws which show
to which quarter the wind has veered. Music trade inter-
ests that have long been secretly rebellious of the policy
of five-dollars-d: d--five-dollar-pay for-life have
taken advantage of the short stocks, delayed deliveries and
other wartime curtailments of musical instrument supplies
to cut down their low-term and long-time business. Some
prominent houses have ceased entirely to advertise terms.
If this influence persists with the contraction of musical
instrument supply it may not be long until firms in the
trade—at least the firms op ing exclusive i will
be found advertising the advantage of cash purchase plans
and thereby reducing the number of “repossessions” the
surplus of “used” instruments that has long been the bane
of the musical instrument industry.

Where to Get Player Salesmen
(By Geo. E. McNally, in Standard Player Monthly.)

“ WHERE can I get a good player salesman?” asked a
dealer of me a few days ago. “From your sales
force,” I answered.

“What do you mean?”

“I mean that you have good material now if you train it.
I know of two such men you now employ, though they
lack some of the elements necessary to make them good
salesmen. But they would soon become first-class salesmen
if you would all get together each week and discuss what
to do and how best to do it.

“If T were you, I would call a meeting for to-night.
Have all your salesmen present and tell them squarely what
you want and that you propose to hold a meeting on a
given night each week in the future, when all are to be
present except when excused by yourself.

“At these meetings-you are to study how to sell player
pianos. Each man is to take part. You intend to hold
demonstrations at which one salesman is to act as the
buyer, and other as the salesman. The rest are to criticise
the salesman in his work—but not while he is trying to
sell. That would upset him in any manoeuvre he might
have in mind and cause a lot of lost time. Make notes
of his work and, after he has finished, ask questions and

Even now, with all America scr German efficiency

offer i Ask him why he said thus and so; or
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The Mozart Piano Co.

) Limited

Toronto My &b

HEIGHT, 4 FEET 4

Style Z Mozart Piano, in fumed oak. A beautiful model, perfectly exempli

fying the modern tendency toward better quality and less bulk

IV\}‘:S ll(;’\ II().\ dl)("ﬁ not cost as "\”(h as Slf\(;
NATION. The former paves the way to progress; the
latter to dissolution

Hence the importance of knowing where to secure the
most genuine values.

Undoubtedly you have a good line of pianos now. But
another or an additional line may improve your selling
strength and your profits. Especially so when better
sl)’les. better finish and better qudhly are offered.

Be wise—INVESTIGATE TO-DAY. Write, wire or

telephone for prices and information.

National Piano Company Limited
266-268 Yonge Street . TORONTO
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why he did this or that. By following this method each
man will find how good or bad his work is.”

In going into a class study of this kind, each one should
put his heart into it and not get “sore” if he comes in for
a lot of criticism, for only by such methods can better work
be developed. It is only the narrow, egotistical chap who
cannot stand fair criticism.

Destroyers in the Tuning Business

Portion of an Address Before the Convention of the Na-
tional Association of Piano Tuners by F. F. Abercrombie

AKE up, musical America! Invest your money in a

good piano. Money invested in a good piano is as
safe as Liberty Bonds. Why invest upwards of from four
hundred dollars and only spend one per cent. in up-keep
per year? Keep your piano in good tune whether you use
it or not. You must feed a horse or any other animal
whether you use them or not.

And now for a fleet of destroyers that have been, are
now, and ever shall be a menace to the piano industries
and all its allied branches.

The conditions of the pianos in the majority of our
public schools are the greatest menace we have. In the
first place while we will agree that the school boards are
or should be composed of our representative men and wo-
men, and perhaps successful jn their own particular voca-
tions, but how many times will these same people buy in-
ferior pianos of new makes and inferior ones that are second
hand. T know of a committee somewhere in America that
purchased at four hundred dollars a piano over fifty-one
years old and placed it in a four hundred thousand dollar
high school. Just one example of seemingly good inten-
tions, also showing lack of knowledge in the piano game.

I have always claimed that the piano in the public
schools should be as good as money can buy, for in the
public school we have the untrained ear of the young child,
and many a good musical ear has been ruined by the poor
conditions of the pianos in the schools. Did you ever stop
to think what the piano is subjected to in a modern school
building? Ask a well informed janitor. He will tell you
that from Friday afternoon until Monday morning the heat
is turned off in the winter months. Every afternoon all
windows are opened to freshen up the rooms. Just try
this treatment on a piano and watch the results. Then to
cap the climax, the board of education will advertise for
bids for tuning,

Now comes the question of not how good, but how
cheap. I know of a contract somewhere in America that
was given out for school tuning at seventy-five cents per
piano, twenty-six pianos and eight organs. The work was
completed in less than four days. Do you suppose that if
any one in authority had anything but tin ears they would
stand for this kind of work? Do they think that the sev-
eral hundreds of dollars of the taxpayers’ money invested
in pianos isn't worthy of better investment and care? Don't
you think that it is time for the boards of education
throughout the United States to insist upon the best in
pianos, and in tuners?

While the continual cry is for larger salaries for teach-
ers, due to the fact that they have to attend college a cer-
tain number of years so that they may become proficient
enough to obtain their license to teach, those same school
boards forget that the proficient tuner has also put in sev-
eral years in that college of experience to enable him to do
first-class work, but he, the tuner, is expected to sell his
knowledge for a pittance. And all this is the answer to the
question, “Can we properly cultivate the young ear to poor
toned, improperly tuned pianos?” Unless the child is started
correctly we cannot expect anything but a tone-deaf genera-
tion. As the twig is bent so shall it grow. Would we
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send our young daughters and sons to a business college
to learn typewriting on an old worn-out machine and ex-
pect them to become expert typists? The same argument
applies to the old worn-out pianos that you will very often
find in your schools, colleges and in other places where
music is taught.

The clever salesman will sell a piano that has seen its
last days to a customer for a beginner to learn on, which is
a crime. The beginner should have the best money can
buy. The musician can produce music of some sort on
most any kind of a piano, but the child or beginner must
have the ear trained as well as the fingers. Correct tone
and regulation are the most essential things in a piano,

Another destroyer in the tuning business is the dealer
that will hire any Tom, Dick or Harry that is cheap enough.
Very often this class of tuner is given piece work on dead
head or free tuning. The price is perhaps so small that it
is a case of get the money and the only things that suffer
are the pianos and the owners. This same class of dealers
will boost the destroyer as being the finest that money can
hire, will never entertain a complaint of poor work until
the day comes when he sees a cheaper one coming his way,
and then the customers pick another prize, and after the

A Good Argument to Use
How Many Homes Are Bought for Cash?

Think of the very few people that would be
owning their own homes if they had to purchase
them outright instead of on the credit or contract
basis on which practically all of the homes being
purchased to-day are sold. It is no disgrace to
purchase a home on credit, far from that. It is a
tribute to the citizenship of the purchaser. Then
why look with disfavor upon anyone purchasing a
piano which goes into the home on credit?

The piano credit system has done as much to
elevate the standard of home atmosphere as any
other single factor. A good piano is just as much
an investment as a good home. Why should anyone
forego the comfort and enjoyment which music will
give when it is obtainable on a credit basis which
makes its ownership so simple.

piano has been tuned by several different tuners that have
no interest in anything excepting the dollars, it's then the
dealer submerges and fires a shot into the manufacturer.
This is one of the causes that make the independent tuner.

The day is past with the tuner that has an ounce of
honesty and good, red blood in his veins to stoop to that
dirty game of pulling it over for the unscrouplous dealer.
The dealer that plays the game fair with his customers will
play fair with his tuner, and I am happy to think that
there are a few fair dealers left. It behooves us to stick
to those dealers who appreciate the fact that there are a
body of tuners that are men and tuners worthy of their hire,
and can make good in their profession, and can enter and
leave any home as gentlemen should. This type of tuner is
the best asset any self-respecting dealer can possess, and
I hope to see the day when this type of tuner and dealer
will stand shoulder to shoulder and wage a battle royal
against the fake tuner and the fly-by-night dealer. The day
when the self-respecting dealer will extend the right hand
of fellowship to nothing but first-class pianos and guild
tuners will be the dawn of a new piano world. Another
type of destroyer is the rum dum tuner that some people
take pleasure in recommending, because he is cheap.

Another type is the faker that claims that his great
grandfather was a piano maker and that he graduated from
a mail order college; that it cost the large sum of forty-
five dollars to learn the business, but as he took a summer
course at a reduction he is willing that his customers get
the benefit of same.

g




CANADIAN MUSIC TRADES JOURNAL

BUILDING UP or

Talking Machine ess?

Just remeniber that unless you are putting real quality—super merit—into the working parts of every Talking
Machine you make. you are tearing down instead of building up. Every poor machine sent out hurts you,
hurts the dealer and displeases the customer

Build quality into your product. Use the one best motor, because it is the life of your machine

is the result of the demand of a manu
facturer for something much better
than he could buy The highest en
gineering skill was appealed to, and
responded with designs for the *Day

with it, and you will have no motor
troubles. Why take chances on other
makes when the “Dayton’ means satis
faction?

he same factory makes “Dayton”

ton The machine is built by careful Tone Arms in five styles, and “"Dayton™
workmen, trained in such enterprises be the highest to equal the merit of Sound Boxes in two styles

as National Cash Register, Delco, Com the design. It has made good wonder Write and let us tell you how to en-
puting Scale, and others which have fully in thousands of machines hance the value of your machines at
given Dayton the title, “The City of You will gain reputation and re-orders no more cost. Get our new phono
Precision.” Its workmanship had to if you equip your Talking Machines parts catalogue

The Thomas Manufacturing Co.
303 Bolt St., D AYTON, Ohio TORONTO OFFICE

The Kent Building
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Five Designs

Five Designs

The “Apollo”

Cecilian
Concertphone

“The Choir Invisible”

L 'HE high l hip ists in making a buyer
understand the true merits of the article you are seek-
ing to sell . . . and will not only study the immediate

needs of his customers but will provide against those needs
even before the customer realizes they exist.”
So said Charles M. Schwab, the steel magnate.

Your best salesmanship can be wisely
expended upon the Cecilian Concert-
phone because it is just a question of
showing the merits which are there—
built in,

ry Talking

hurts you

The makers of the Cecilian Concert-
phone have anticipated what is need-
ed to give the owner the utmost of
service and pleasure in his home. The
Concertphone plays all records—has
the Ball-Bearing Tone-Arm, Auto-
matic Stop, effective Tone-control,
and a cabinet as fine as a piano case.
no motor

on other

ans satis

Dayton
Dayton®

The “Alexandra”

v to en

hines at

phono

Musical Instruments Limited
247 Yonge Street oy o Toronto, Canada
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Cecilian

WOrld - Famous‘ (Established 1883)

Are You Going to Make 1918 a Player Year?

The player is bound to go ahead. 98 per cent. of people really like music, but few can
ever hope to play the piano to any great extent. The player field, therefore, has hardly
any limits.

The Cecilian player possesses the only All-metal Unit Valve System in the world. It
is therefore absolutely leak-proof.

The Cecilian Player contains the “Maple Interlocked Back” and the "“Grand Piano
Separate Agraffe System"—both exclusive features, the advantages of which impress
every one who investigates.

Cecilian players are destined to play a leading role in the musical life of Canada.

THE CECILIAN COMPANY, Limited

Makers of the World’s First All-Metal Player Pianos

Fi 1 Head Office and Salesrooms:
1189 Bathurst Strect TORONTO 247 Yonge Street

_____‘
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Why a Violinist Buys Records

A TALKING machine man made the statement to the

Journal editor that while the trade realizes musicians
are no longer prejudiced against the talking machine, they
do not go after sales to the musicians as strongly as they
should. To use his own words, “We are content to con-
gratulate ourselves that musicians are no longer knockers
of our proposition, instead of following up their changed
attitude by getting right after them the same as any other
prospective buyer.”

Certainly all dealers are not fighting shy of working that
field, for many prominent musicians have already been sold,
although perhaps in some cases the dealer thinks solely of
the prestige he will derive from such a sale.

There are a few particularly strong and specific argu-
ments to use on musicians. A member of the Journal staff
had a conversation with a young violinist after a recital, at
which the latter was playing, was over. The violinist told
of certain records he possessed that he prized very much.
“For instance,” said he, “take Dvorak's Humoresque, or
Beethoven's Minuet in G, No.2, and such pieces. When
Ysaye, Mischa Elman, Kathleen Parlow, or any of the
artists come to town, even if you make it a point to attend
their concerts, which is not always possible, you do not
always have the opportunity of hearing the easier and better
known works. A good part of their programme is beyond
my present capabilities, although some day I hope they
will be a part of my repertoire, and therefore certain things
I want to hear, that would be such an advantage for me to
hear, I am deprived of.

“For that reason I buy every violin record of every
make of what is within my powers, and by so doing have
different artists’ interpretations of the same composition.
It is an immense advantage to me in my studies.”

This is only one case, but it suggests a whole field of
endeavor. Any dealer who has not attempted to do much
in sales to musicians would do well to have a talk with
the different classes of musicians, see what particular
branch they are interested in, get a glimpse of talking ma-
chine music from their viewpoint, and then put the infor-
mation gathered to work making money for the talking
machine department.

The Re-Sharpened Needle Discussion

HE London, England, Music Trades Review has been
conducting a campaign directed at ascertaining if it is

not possible to re-sharpen and re-sell used talking machine
needles. A summary of these discussions have on several
occasions been given space in Canadian Music Trades Jour-
nal. A good portion of the opinions expressed by members
of the English trade seemed to believe the proposition
practical. 1In their last issue, however, the Music Trades
Review publishes the following letter from the honorary
secretary of the British Music Trades Iudustry Com-
mittee:

“I have not had the pleasure of seeing the articles that
have been written on the question of re-sharpening gramo-
phone needles, but if the proposition is a feasible one, I am
in favor of it.

“It has, however, to be remembered to obtain the best
result and the minimum amount of wear on the record the

point must be of a size and taper that will exactly fit the
groove and yet not cause undue wear or damage on the
wall of the track.

“Taking into consideration the immense amount of
scientific study that has been given in determining the exact
shape of the gramophone needle and the perfect machinery
for the pointing of it, in my opinion it does not seem pos-
sible, firstly, for this to be done by a layman; secondly, for
it to be done by a skilled workman or machine, except at an
exorbitant price and exorbitant use of valuable labour.

“It also appears to me that had the re-pointing of
needles been a feasible proposition, one of the big manu-
facturers would have marketed them before now."

Commenting on the letter the Review says: “As to the
points raised in the foregoing letter concerning the exorbi-
tant price and use of valuable labor, we can but say that
at the present time used needles are being collected from
the public, re-sharpened, and sold at a figure no more than
the cost of new needles, and that no exorbitant amount
of valuable labor has been proved necessary in the process.
To our mind the whole thing centres around the fact that
there is known to be a shortage of high-grade steel, even
for direct war purposes, and that it is necessary, and will
become even more so in the future, to economise its use on
such articles as needles by the re-use of scrap. That in
itself is surely sufficient justification for the plan suggested.
We quite recognise that the feasibility of satis actorily re-
pointing used needles has yet to be actually proved; it is
at present in an experimental stage, but we are unwilling
to believe it impossible of attainment. The fact is, that
during the last three years the military and the industrial
experts have been confounded all along the line. First this
and then that was ‘quite impossible’; it couldn't be done,
etc. But the ‘man in the street' has over and over again
proved it otherwise so, with regard to this question of
utilising the valuable waste steel needle we are firmly con-
vinced that if the Trade would only give the scheme a
serious chance, its success would be quickly demonstrated.”

Find Saleswomen Best for Records

GIVING their experiences on the results of employing

saleswomen in the talking machine department, a
Chicago house emphasizes a point of interest to men too.
They say: “We have found that women are superior in
record salesmanship, and we employ women exclusively
in the record department. Experience has led us to a re-
cognition of the truth that women develop more of a ‘fan’
spirit, which spirit leads them to take greater interest in
the different kinds of music and the adaptability of the dif-
ferent kinds to suit the variety of human tastes. They
evince a decided inclination to study the personalities be-
hind the different records and the musical history surround-
ing the different compositions. This is just the knowledge
that makes the ideal background for selling talking machine
records.

“We draw very largely from the students of music who
are interested in earning an income which simultaneously
provides an outlet for their musical ambitions, Through
the conservatories we have been able to secure the services
of many women who make very enthusiastic saleswomen,
and women who from a cultural standpoint are a real credit
to our industry.”
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Working With the Photographer

uT HERE'S a photographer in your town—and there

should be one of your talking machines in this photo-
grapher's studio to be used for obtaining novelty poses,”
is the contention of the Chicago Furniture Journal. “The
days of the old-fashioned ‘cloud and roses' painted back-
ground is about over with. Nowadays folks who have their
pictures taken want to look natural and unaffected, and
that is why you see so many photographs in which the
person photographed is reading a paper, sitting upon a
table, answering the 'phone, or doing something else ‘every-
day' and commonplace. The public enjoys novelty, and if
you get the photographer in your town to accept the loan
of one of your phonographs, you will find that lots of his
patrons will want to have their pictures taken while they
are playing or leaning upon the machine.

“Another thing, nothing is more tiresome than for
women to sit idly about a photograph establishment, so
they tell me. They will be only too glad to get some en-
joyment out of playing your phohograph, and naturally they
will talk about its tone, and about your store, and sooner or
later will become your customers. Of course, you must
attach to this instrument a neat card that tells where it is
from, but this card will naturally have to be detached be-
fore the machine is used for posing. Get in touch with
your photographer at once. He will gladly help you, be-
cause you will be doing him a real service in entertaining
his patrons as well as giving them the opportunity of having
their pictures taken in a unique setting.”

Stock-Keeping and Ordering of Records

HE Edison Amberola hly for D ber ¢ ined
this helpful article by J. D. Ford, manager of R. 8.

Williams & Sons Co., Ltd., Toronto, retail phonograph de-
partment:

I will deal briefly with the stock-keeping of records. 1
have here a card. First it reads, “Record Business.” Then
there are six columns, two columns used at one time. First
to show the date that I purchase the record and second the
quantity that I purchase. 1 have chosen two cards showing
different tallies of two different records. One card shows
me that since a certain date it has been possible for me to
secure from the jobber a certain record whenever I wanted
it. The second card shows me that since that date it has
been impossible for me to secure a certain record. Now,
I will put these into two classes. First, one card will show
me at a moment's notice that there are no records in stock,
or it will show me when I was last able to purchase that
record. It will show me when I can purchase records at
times, sometimes they are in and sometimes they are not.
Third, it will show me a record that gives me a regular
sale. Now, that points to another phase entirely. It shows
me in the second place, the excellent sellers, the good sell-

BAGSHAW
STEEL NEEDLES

The honest quality incorporated in all Bag-

shaw steel needles is responsible for their
dominance.

W. H. BAGSHAW CO., Inc.
Lowell, Mass.

ers, and the poor sellers. 1 am not referring to a case
where a record is out of stock entirely.

Now, here is a card that shows me a record for ten
months' sales. This special record is a good seller. 1 can
total up the records sold in a certain time and it will show
me that that particular record is a popular selling record
at all times. I don't mean just a popular record here to-
day and gone to-morrow, but the standard selling record. It
will show me the amount of records we purchased last year,
and will give me an opportunity to order over and above
that amount for my next year's business.

This system can be worked by a small dealer as well as
a large dealer, and it will help you to avoid dealing with
your records in a haphazard way and will allow you to order
records at all times,

Now, in my department I find that the best system of
checking up the sales of a record is to put all the record
numbers down in a book, a sales book, and enter the sale
at the time the purchaser buys a record. If the customer
buys a dozen records, these numbers can all be placed on
a sheet and talied up. The following morning these num-
bers are all recorded on the stock sheet and handed to the
stock clerk. The stock clerk then goes over her stock and
finds whether we have an adequate supply of that special
record in stock. If not, she places it on order again.

1 know it is not the same with a good many of the dealers
as it is with me—you do not carry a supply of records such
as 1 would handle; it is not necessary for you to carry such
a stock, but 1 would suggest that in each bunk where you
keep your records, that you mark the quantity that should
be carried of each record. I will just give you an example:
I would take one record, a good popular selling orchestra
record. It is required of my stock clerk to keep eight or
possibly ten of that record on hand at all times. A small
8 or 10 is marked on the bunk. Then, if the record is to
be had from the jobber, it is impossible for her to have

NEEDLES! NEEDLES! NEEDLES!

| am the

Black Diamond Needle

and, Mr. Dealer, | have solved your needle
troubles.

I am a new needle similar in appearance to the
ordinary steel needle, but will play one hun-
dred selections.

I am hardened individually and by hand by a
new and secret process, and as long as you
keep me clean and free from dust | will be
faithful to you and do my duty.

| save you time and bother, as you do not
have to change me after each record.

I do not wear the record more than the ordin-
ary steel needle.

I and two others retail for 15¢.

Send for discounts on me, or mail 15¢c. for
three of us, so that you can try us out.

ARTHUR K. KEMPTON

110-111 Mappin & Webb Building
Montreal
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s One large dealer, who
ecord
:%  has four makes on his
“  floor, writes:
— We are selling more BRUNSWICKS
e than all the other phonographs com-
1 of bined.
ord
sale (Name on Request.)
ial
. brunswick
ch

: The Final Phonograph

T -N e .

The Brunswick just had to be. In every industry the law of
evolution applies, and, sooner or later, perfection is attained

Just as we have seen the automobile perfected in the last fifteen
years, so those in the talking machine industry have watched for
the “Final Phonograph.”

The Brunswick Phonograph, manufactured by a concern with
millions at its disposal, that has watched and waited for fifteen
years, marks the highest development in the phonograph field.

The Brunswick IS “All Phonographs in One”—an unusual phono-
graph that has frankly adopted the best features of all, and with
some added refinements ol beauty and finish, is priced to you
without the necessity of charging for discarded models or ex-
periments,

This 100 p.c. efficient Ehonogruph will sell easier and increase
your sales because of these features,

It plays better, looks better, and costs your customer less.
Send for exclusive sales plan to-night.

Musical Merchandise Sales Co.

204 Excelsior Life Building, Toronto
Distributing Points at Montreal, Winni Ed and V;
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THE months of January and February,
according to our records, are about

equal to December for selling Record and

Player Roll Cabinets.

It pays to keep your stock up. The prices

cannot come down for months yet.

The Newbigging line is standard. We

never skimp our workmanship for greater

production. Others try to make cabinets

like ours, but fail.

Buy Newbigging Cabinets and your wor-
ries are over,

MUSICPHONE
MODEL “G"
$225

Electric

The simplest, neatest,
handiest music cabinet
ever produced

The lifting of the cover
automatically throws for
ward the front of Cabinet
allowing the tilting for
ward of the music while
selecting a number, the
heavy leatherboard index
sheets serve to classify
the music, and the lower
ing of the lid closes up the
front, and tilts back the
music into its original
position

How easy to choose a
number with the title all
turned up, and the index
sheets to classify the

music.
Could anything be . % PR Sa
handier ? No. 85, FUMED OR MISSION
No. 76 Open ne 4.‘1\1-1' \um‘ I| ® .“x d to fit
NEWBIGGING CABINET CO &
LIMITED r4

164-168 KING ST. WEST

HAMILTON, - CANADA

S i
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the excuse that the record is out of stock on account of
it not getting in,

There are records that are better sellers than others.
We use a little sticker system. The stickers are placed
on the bunk showing that there is a surplus supply of records
kept on hand in another bunk where I would keep my sur-
plus supply. These stickers not only show that we have a
surplus supply, but it shows also to any person who might
come into your store to help out in the busy season, also
that these are good sellers.

The more accurately you take care of your record stock
the more record sales you will have, It is one of the poor-
est policies to have a customer come into your store and
ask for a record they wish to purchase and you have to
tell them that old, old story that has been told thousands
and thousands of times, “I am sorry, we haven't got it."

Selling Effort Behind the Period Styles
THE period designs enable dealers and salesmen to go

after the high-class trade with a new argument. There
are those who want in addition to the best musical and
mechanical features something exclusive in cabinet design.
To meet this demand there are many period designs of
various makes on the market, and it behooves salesmen
to become posted on the main points in connection with
the furniture of these periods.

A window display of period designs attracts much at-
tention, and to know that the talking machine proposition
is worth embodying in, say a $1,500 cabinet, gives the public
a much greater respect for talking machines generally. The
following information on period styles is extracted from
an article in the Talking Machine World, and suggests the
advisability of dealers and salesmen delving further into
“period” history:

The salesman who takes up seriously the study of period
furniture design and its application to present-day products
will find that he has launched into @ most interesting sub-
ject. The student of decoration is really a student of his-
tory, and will find that all the great political changes of
history, the upheaval of empires, the overthrow of old
rulers and the installation of new ones, are all faithfully
marked by the changes in decorative forms. This can be
no better illustrated than in the case of the French styles.
The early French styles, for instance, followed closely
along the lines of the Gothic, and this in itself reflected
the close alliance of Church and State at that time. With
Church and State practically one at that time, it was but
natural that decorative arts followed those found in Church
architecture, and even in this day the Gothic is the Church
architecture,

With the coming of Catharine de Medici to France as
the wife of Henry 11, she brought with her followers from
Italy a love for the Italian art and mannerisms, and this in-
fluence of the queen is quite evident in the furniture and
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architectural designs of the period, just prior to 1589,
known as the Renaissance. As the rulers of France came
and went, with their particular ideas and fancies, so changed
the decorative styles with equal regularity

The Noblest Period of French Decorative Art

Leading up to the reign of Louis XIV we find the first
of the styles that may be considered as the modern, or at
least one of the styles most familiar to present-day people,
and the Louis X1V period is accepted without question as
the noblest period of French decorative art The chief
decorative developments of the period were from 1660 to
1683, and were carried out largely under the direction of
Le Brun, a court favorite who followed closely the king's
ideas in such matters The period was marked by a large
introduction of curves and a further departure from the
classic Greek. It likewise got away finally from the Church
influence, and the vast amount of ornamentations found in
the designs of the period reflects the wealth and prosperity
that prevailed in France at that particular time,

With the death of Louis XIV and the ascension of
Louis XV, passing over the brief period of the regency, we
find the Court of France given over to extravagances and
excesses, with the kind surrounded by Madame Pompadour,
Madame DuBarry and the other notorious women of the
court. This tendency, too, is reflected in the arts. Louis
XV. is the period of the Rococo, Rococo being practically
elaboration without regularity, and developing in its later
days so that it represented more or less of a riot in orna.
mentation, with no two curves balancing

The Tendency Toward Simplicity

A reaction came with the accession of Louis XVI. The
rulers of France became duly cognizant of the fact that
their extravagances and excesses had driven the public to
the verge of revolution sand from the point of extravagance
endeavored to revert to extreme simplicity in one move
The intention was good, but the results were more or less
ludicrous.

This tendency towards simplicity was more thoroughly
set forth in decorative arts than in the accomplishments of
the court and the ladies thereof. The Louis XVI. style,
therefore, will be found full of floral effects, beautifully
and elaborately designed, but delightfully simple as to mo-
tif. The effect of the floral designs was added to by the
liberal use of ribbons and bow knots, and throughout the
period there is even a desire to reflect nature as far as
possible, and forsake the artificial. The coming of the
Reign of Terror and the guillotining of Louis XVI. marked
the end of the period

woman as a figure to be worshipped. The French figure of
Liberty—the woman with body draped in white and flowing

SWISS
Phonograph Motors

Canadian firms should correspond. Stock on
hand. Can be shipped from Bonded Ware-
houses, avoiding paying U.S. duty,

MERMOD & CO., MFRS.
505 5th Ave. - New York

We also facture Di d and Sapphire
needles.

Salesmen

We can place live, ambitious salesmen as
managers of Pathé departments throughout
Canada. All replies treated strictly confiden-
tial. Address Sales Dept.

Pathé Fréres Phonograph Co. of Canada
Limited

4-6-8 Clifford St. - Toronto
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Style “F"

Finished either in mahogany or walnut

Height, 4 feet 8 inches. Depth, 27!
Width, 5 feet j inches

New Duplex Scale

3 inches

You should connect your name
with that of the best-known piano
maker—and it is the name Nord-
heimer that has stood since 1840
for the very utmost in high-grade
piano construction, It has been
bringing prestige and piano buyers

to Nordheimerdealersandstrength-
ening their hold on the piano busi-
ness of their various communities
Extensive and thoughtful advertis-
ing is bringing the whole Dominion
to a realization of the superior tone
qualities of Nordheimer instru-
ments

Dealers interested in connecting their name with that of
the best-known and best advertised make of Pianos—

Nordheimer—should write at

once for full particulars

and book of Nordheimer Designs

NORDHEIMER PIANO & MUSIC CO.

LIMITED

FTORONTO
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AOLIAN-VOCALI ON
e
. .
No Phonograph without them is Modern
- . T .
Extraordinary I'hroat-like
T ~
New Sound Box I'one Control
" Just as the changes in the human
| Long experiment developed the yoice are effected at the throat, so
| new patented Vocalion Sound-box. does the Graduola modulate the tone >4
| It has such high sensitivity, such cor- of the selection 3" "sll"“'—"‘ “"‘t‘ ne ¢
. . control is effected before the sound ¢ .y
1 rectly proportioned ampleness, that G " ified. Of all phonographs the 2 N
the tone of the Vocalion is natural Vocalion is, therefore, the only one i
4 always. that allows modifications of sound P i /
H hil t. g all the s d
: And the Vocalion plays all records ;:‘;{:‘; A DR . T l‘ X H
1 without the bother and fuss of any > = > k' ¥
extra attachment or “reproducer.” l ermits l crsnnul
Interpretation
- 2 With the Vocalion, the artist soul
) Unusual Bcaut) of everyone can find expression—by
“ f l) aad means of the Graduola. Adding color
! O legll to the tones at will with every change
Y " of mood or fancy, shading, slurring,
i A rare simplicity, almost classic, yarying the effect as does the musi-
i distinguishes the Aeolian-Vocalion cian in succeeding performances, you
i find a strangely satisfying and lasting
The resulting beauty is at once 80  fagcination. You really play the rec-
dignified and delightful, so charming- ord, instead of standing idly by as it
ly correct, as to bring to mind Keats' I‘li,l}’;: itself. . §
H is privilege o mltr]!rtlan(m 18
haunting lines on a Grecian Urn possible in no other phonograph. The
The Vocalions with “period" char- Graduola Expresswn-devue is the su-
preme refinement that perfects the
¢ acteristics are not only p"‘f“ phonograph and makes the Vocalion a
i phonographs, but are notably fine real musical instrument instead of
pieces of furniture. simply a talking machine.
< ‘DQ ADICTIV D
DEALERS AND PROSPECTIVE
~ ~ 3
. PHONOGRAPH PURCHASERS
| Dealers and prospective phonograph pur-
chasers see the Aeolian-Vocalion as an enormous
advance over the older-type phonographs.
Then, too, Vocalion Dealers are backed up by
B remarkable advertising, extending over the
| length and breadth of the continent. This is
another big argument in favor of the Aeolian-
- ' Vocalion from the dealer's standpoint.
o ~ig
W 1f the Aeolian-Vocalion is not represented in
! your territory, we would be pleased to have you
write us.
SOLE CANADIAN DISTRIBUTORS
i NORDHEIMER PIANO & MUSIC COMPANY, LIMITED
o4
g TORONTO
. X
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hair covered with a Liberty cap—typifies the brief period
of the Directoire, and a glance at the reproduction of the
Directoire style will show that the female figure in one form
or another acts as the basis of the motif. Incidentally the
Directoire period brought a partial readoption of the classic
style, with its palm leaves, its medallions, its frieze and its
garlands The classic was further developed during the
period of the Empire. 1804-1814 ended what is now known
and acepted as the style of the Empire Period, distinctly
Roman and Grecian in its tendencies, emblematic of the
great empires of centuries before.

The English Styles an Interesting Study

The English styles will be found equally interesting in
their study, although they reflect the more or less peaceful
conditions that prevailed in Great Britain. The British
periods are particularly notable for the attention paid to
furniture design, and perhaps there is nothing that fits better
into the American home to-day than reproductions of the
works of Hepplewhite, the Adam brothers, Sheraton or
Chippendale. As a matter of fact, the furniture art of the
Georgian Period is the basis of what is known as our
Colonial style.

Talking Machines in India

HE United States Consul at Madras has sent the fol-

lowing contribution to American Commerce reports:
“A firm in Bombay which deals in talking machines has
branches at Madras, Calcutta, Rangoon, Del and other
cities. A representative of this firm states that it las been
dealing more largely in the Swiss machines than in others,
because it is able to sell them at a much lower price. The
Swiss machines, for example, retail at $g9.08 to $48.67,
whereas the lowest price he is able to quote on certain
American machines is $22.71, and they run as high as $84.35.
Before the war the Madras firm had agencies in all towns
of any importance in the Madras presidency, such as Ma-
dura, 134,130 inhabitants; Tanjore, 60,341; Trichinopoly,
12,512; Rajahmundry, 48,417; Bezwada, 32867; Guntur,
40,529, and Negapatam, 60,168. These agencies have been
closed, as the business fell off during the war on account
of the difficulty of obtaining supplies regularly, and the
higher cost of manufacturing, transportation, insurance
rates, etc., which necessitated higher retail prices locally.
There has been also a certain tightness of money, causing
a reduced demand for such articles as might be considered
luxuries.

“The dealer mentioned states that talking machines are
very largely in use in Madras among those who have means
to buy, beyond the bare necessaries, certain comforts or
luxuries which cost only a moderate amount. In the
wealthier homes of the zamindars, rajahs, etc., a certain
number of such instruments is found, but not to the same
extent. Of the total population of Madras, 518660, the
merchant said about 6 per cent. might be considered as
possible users or purchasers of talking machines.

“A large proportion of the poorer people, he said, is
not unfamiliar with these instruments, even though they
do not possess any, as it is a common practice for com-
panies or individuals to tour the country, giving concerts
with the machines, and taking up collections from the vil-
lagers or country people who gather to hear them. In this
way the machines have penetrated into the most remote
districts.

“It is said that the greater number of records sold here,
except among the European community, are in Indian
languages—Tamil, Telugu, Marathi, Kanarese, Hindustani,
etc. Of these the first two are the most generally in use
in this district, Hind i not being ly ployed
in southern India. For Europeans, however, of whom there
are about 4,000 in Madras and 14,000 in the Presidency,
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nearly all English people, records are in English. A fai
number of talking machines is found in homes of the Euro)
peans, but probably not in as great a proportion as amon,
the moderately well-to-do East Indians.

“The merchant who has been quoted states that his firn
now gets records in English from London, these being mad
either there or in America; while some in Hindustani ar
obtained by him from Bombay. He is of the opinion tha
Calcutta is the only place in India where records in nativ
languages are actually being manufactured. Formerl
many such records were made in Germany, as firms ther
sent representatives to India to record the songs or reci-
tations of the leading Indian artists, and afterwards repro-
duced these on disks which were then offered for sale in
India.

“Several Indian dramatic or musical artists have a repu
tation throughout parts or in all of India, and records repro-
ducing their best-known pieces are popular. Instrumental
music, comical songs, etc., also make popular records.

“There are few here who deal exclusively in music and
mausical instruments. One music dealer, however, has an
establishment of considerable extent.”

The Business Man's Partner
(From the Chicago Daily News.)

All truly alert business men read trade journals
as a matter of real necessity. They feel that it is
imapossible for them to continue progressing unless
they keep abreast of the latest developments in

their particular line of business as recorded in the

journals they read. He is, indeed, a wise young
% man who early becomes a subscriber and constant
reader of a good journal dealing with his trade or
line of business. From it he will learn how other
men in the same trade have won success. Almost
every month he will glean from it something of
direct helpfulness. One month he will be especially
enlightened by an editorial article. Another, he
will profit most of all from a seemingly insignifi-
cant item of perhaps three or four lines, of peculiar
interest to him because it happens to touch upon a
problem with which he is for the moment much
concerned, or possible tucked away in some letter
in the trade journal's correspondence columns he
may come across an idea opening up to him new
vistas of thought—perhaps a new avenue of oppor-
Therefore, read at least one aood journal
specially intended for men in your trade.

War Hero Makes Victor Records

Lieut. “Gitz" Rice has just recorded for the Berliner

Gramophone Company two Victor ten-inch records as
follows:
Fun in Flanders (Parts I and 11). 18405

Honey, Will You Miss Me?

Take Me Back to the Land of Promise. 216016,

Lieut. “Gitz" Rice needs no introduction to Canadians.
His fame as an entertainer reaches far beyond his native
Montreal.

No programme for a “Smoker” or similar gathering was
considered complete without some stunts by “Gitz."”

When the call of the Motherland was heard, Gunner
Rice went overseas with the First Canadian Contingent,
arriving in France just after the retreat from Mons.

In the next two years he saw action at Neuve Chapelle,
Ypres, Festubert, Givnechy, Loos, the Somme and Vimy
Ridge. Then he was badly gassed and sent to a hospital

in England, and is now in Montreal on sick leave.

His ability as an entertainer led to his being detailed to
organize entertainments for the men at the front, and his
efforts in this direction were so successful that he was
awarded a commission in order to make his efforts fully
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effective. Acting under the orders of the G.0.C. com-
manding the Canadians, Lieut. Rice took charge of all musi-
cal enter within the Canadian lines, and with the
aid of the various concert and musical troops organized
from different regiments, was able to entertain 70,000 sol-
diers every week.

Lieut. Rice maintains that life in the trenches is not
all so black as it has been painted, and that the boys at
the front have many happy times in the day's work.

The authenticity of the songs and jokes on these records
is vouched for as true to life in the trenches.

Lieut. Rice had the honor of being selected by Madame
Sarah Bernhardt as one of her assisting artists during her
recent Canadian tour. At each performance he delivered
his famous pianologue, “Fun in Flanders.”

Other records by Lieut. Rice will be issued in the near
future,

“A Phonograph for Every Home" Heineman
Slogan for This Year

“We are looking forward to an excellent talking ma-
chine business for 1918, said Otto Heineman, president of
the Otto Heineman Phonograph Supply Co,, Inc., in an in-
terview. “There is every reason to believe that those
manufacturers who have established their products and
their names during the past few years will find no difficulty
in developing profitable b ih 1918. We have adopted
the slogan ‘A phonograph for every home,' and we firmly
believe that the talking machine can be regarded as more
essential in times of war than in times of peace. The
public must have music and the talking machine offers the
ideal form of entertai ata penditure.

“The past year has been very satisfactory in all divisions
of our business, and we are making plans for an increase
all along the line in 1918. We have made arrangements for
an additional factory at Putnam, Conn., to handle the Dean
needle business, and during the past six months our Meis-
selbach division has more than doubled its machine equip-
ment in order to handle the fast growing demand for the
Meisselbach products. A. F. Meisselbach, second vice-
president of our company, and Pliny Catucci, his technical
expert, are working day and night to furnish talking ma-
chine manufacturers with prompt deliveries of the Meis-
selbach motors, tone arms and sound boxes. At Elyria,
where the Heineman products are manufactured, we have
enlarged practically every department of our factory dur-
ing the past year. Even with these increased facilities we
have found it impossible to keep pace with the demands of
our clients, and acording to our present plans there will
be further factory enlargements at the Elyria plant,

Get behind Time and he seems to go faster than when
you are ahead.

=PAR-O-KET=

DOUBLE RECORDS OF QUALITY

PLAY ON ALL PHONOGRAPHS
Fully equal in QUALITY, TONE, SELECTIONS, and
P’LAYIﬂG-TIME. though only 714 inches in diameter,
to the best 10-inch records.

AGENTS WANTED
Splendid Proposition to Dealers

Write for particulars and catalogue.
WESTERN DISTRIBUTORS :
The Canadian Ph h & Sapphire Dise Co., Ltd.

408 Builders’ Exchange Bldg., Winnipeg, Man.
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MONTREAL TALKING MACHINE TRADE
LOCAL talking machine dealers have no hesitation in

pronouncing the trade of the recent holiday season the
best in their history. There were various causes contri-
buting to this pleasing state of affairs. There seemed to
be a plentiful circulation of money. This line of business
also attracted many more purchasers of Christmas gifts
than in previous years. Manufacturers and dealers adver-
tised extensively, and the Christmas club plan was exten-
sively exploited. Record gift certificates solved the “what-
will-I-get" problem for many gift buyers, and incidentally
helped to run up the Christmas volume.

S. H. Brown, retail manager of the Berliner Gramo-
phone Co., Ltd, and P. Decker, manager of the 417 St
Catherine Street store, sent a substantial supply of smokes
to Messrs. Dewar and Reece, recent members of the retail
staff, who recently enlisted in the U.S. Marine Corps. Mr.
Brown spent the Christmas vacation in Boston.

N. G. Valiquette, Ltd., recently advertised 20,000 12 and
14-inch double face record disc records one-third off regu-
lar prices, put up in cartons for holiday gifts, nicely
wrapped in crepe paper, tagged and ready for delivery. The
boxes contained 10, 15 and 20 records.

Eighty-nine Columbia Grafonola models constituted a
unique showing in the window of Layton Bros., and was
the largest number of talking machines ever displayed in
a Montreal store window.

Geo. Borgfeldt & Co., Ltd., McGill Building, are enjoy-
ing considerable success with the Carola, and have placed
this machine with a number of leading dealers. They have
plans under way whereby this make will become even bet-
ter known than heretofore, and they are convinced that
there is ample room and d d for this hi
to go after the business in a large way.

Henderson & Richardson, Board of Trade Building, are
very much elated over the success of the Musicphone, manu-
factured by Newbigging Cabinet Co., Ltd., Hamilton, on
which they claim one cannot run short of talking points
upon which to sell a prospect. They also handle the Stew-
art. They report an increasing interest in Operaphone
records.

The Edwards Furniture Co., Sherbrooke, Que., are now

king a line of ph h

J. A. Hurteau & Co., Ltd., have completed alterations
to the interior of their store, adding a number of sound-
proof phonograph booths, and with new lighting effects
throughout, presents a most attractive appearance. “Pathe
and Sonora business has never been as good before in De-
cember,” said this firm in discussing the month’s business.

W. J. Whiteside experienced his first Christmas busi-
ness with the Victor as his leader. He reports being sold
out of every model in the store with the exception of the
one used for d ion purposes. The Christ-
mas business of records also materially reduced his record
stock. The majority of the Victrolas sold, he stated, were
for spot cash, and included Style 9 upwards, very little call
being noticeable for the smaller types, customers not even
asking to see or hear them.

The Berliner Gram-O-Phone Co., Ltd., evidenced a large
demand for the first records of the Boston Symphony Or-
chestra.

Wilders Music Supply Co. are well satisfied with the
volume of Starr business in machines and records transacted
during the past month, and are confident that January will
show equally as good results,

The Canadian Graphophone Co. report both wholesale
and retail Columbia business away in excess of last year
as regards the month of December, and are well satisfied
with the number of Grafonolas and Colum! records pur-
chased for Christmas gifts. Like the majority of dealers
they also experienced a large call for the higher priced
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PATHE GUARANTEE

We guarantee every Pathé
Record to play at least one
thousand times with the
Pathé Sapphire Ball, without
impairing the unexcelled
beauty of tone

The Biggest Little Thing

In the

Trade

The Pathe Sapphire Ball!

It is small—that tiny, rounded, jewel-polished sapphire!

But it's BIG in its selling points:

The vast new world of music embodied in the record repertoire of

THE PATHEPHONE

That record repertoire is something new to unfold
to the prospective buyer.

Music of which America still knows little—the
great voices of all Europe; the romantic gypsy or-
chestra; the famed military bands, the songs and
music of the lands that /ive romance; the brilliance
and beauty of a world of art so far a closed book
to most Canadians,

To say nothing of the regular monthly list of up-
to-date sentimental and popular song successes and
dance hits.

Pathé voices are voices to TALK about—the
voices of Lucien Muratore, Claudia Muzio, Slezak
Cavalieri, Bispham, and a host of other

renowned voices—
Pathé TONE—it

And here's another big point.
That's the artistic side of THE PATHEPHONE.

world-

sells itself!

Here's the practical side:
No needles to change!

The Pathé Sapphire Ball is permanent.
has to be changed.

Pathé Records play 1,000 times! The Pathé
Record Guarantee is one of the biggest record-selling
arguments in the world. Read it—it's worth your
while!

The Pathéphone plays all makes of records! Each
Pathéphone, at any price, is equipped to play not only
Pathé Records, but all other records.

Pathé Prices—$45 to $350—a price to fit every in-
come!

And last, but not least, the mere name “Pathé” is
a confidence-creating force in itself!

It never

Pathe Fréres Phonograph Co. of Canada, Ltd.

g 8 Factories and Head Office:
4-6-8 Clifford Street, TORONTO, Canada
Western Distributors:
R. J. Whitla & Co., Winnipeg, Man.

Maritime Province Distributors:
H. L. Hewson & Son, Limited, Amherst, N.S.
C. W. Lindsay, Limited, Montreal.
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The Berliner Gram-O-Phone Co., Ltd., have enlarged con-
siderably their two St. Catherine West stores, thus giving
them a larger number of demonstration rooms, and even
with the additional rooms at their disposal customers had
to wait their turn in line during Christmas and New Year's
week.

The report of Charles Culross, Sonora and Aeolian-
Vocalion representative, is to the effect that the demand
was confined largely to the most expensive styles of both
makes, and which, he stated, sold with much less effort than
the smaller machines,

A. Comtois, 1473, Notre Dame Street West, is a new
firm, handling “His Master’s Voice” products.

Some dealers complain that their business could be con-
siderably increased if the manufacturers would invest a
little money in printers' ink and let the public know that
such and such a machine is on the market and where it
could be obtained.

Mr. G. W. Hopkins, of New York, salesmanager of the
Columbia Graphophone Co., delivered an impressive and
stirring address at a luncheon of the Montreal Publicity
Association,

The Montreal Symphonola Company report very en-
couraging conditions with respect to sales. So much so, in
fact, that they are experiencing difficulty in securing an
adequate supply from the factory with which to fill whole-
sale orders. :

“December has been anything but an unlucky month, it
being really a history maker, far outdistancing any previous
month or year in the volume of business transacted,” said
Layton Bros., referring to their phonograph department.
W. W. O'Hara, sal , told your corr d that
on Christmas Eve they were left practically without an
Edison machine on the floor, and were cleared out of every-
thing above $200. Columbia grafonolas and records also
shared in the prosperity. “Months ago we placed what we
believed sufficient orders to fill all our wants, but we never
anticipated the onslaught, which came as an avalanche and
cleaned us out.”

According to Norman F. Rowell, manager of the phono-
graph department of C. W. Lindsay, Ltd., holiday business
this year was satisfactory, and Columbia, Pathe and Son-
ora machines were the gainers, proving exceedingly popular,
the call for the higher grade machines being particularly
noticeable. This firm state that phonographs as Christmas
and New Year gifts were more demanded this year than
ever before.

That the music loving public is being educated to the
advantage of owning a phonograph was amply demonstrated
at the warerooms of J. W. Shaw & Co., where Columbia
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Grafonolas were sold in large numbers as well as Columbia
records.

Castle & Son report the materialization of some nice
business in Gerhard Heintzman phonographs, with pros-
pects for 1918 as exceptionally bright.

Pathephones and Pathe records enjoyed a brisk demand
at the store of G. A. Holland & Son Co.

Wm. Lee, Ltd., are handling the new Gold
which they state is selling freely.

D. 8. Clufi, representing the Canadian Phonograph Sup-
ply Co., London, Ont.,, Canadian distributors for the Starr
machine and records, has just returned from a trip through
the Maritime Provinces, where he reports having opened
up Starr agencies.

Mr. James Bradt, general manager of the Columbia
Graphophone Co., Toronto, was a recent visitor to the
trade in Montreal.

The Maple Leaf Talking Works, s60 Church Street,
Verdun, Montreal, make a specialty of repair work, and are
building up a large clientele.

Montreal Brunswick shops handling Brunswick talkers
include Berlind Phonograph Co., Ltd., 153 St. Catherine
Street East, who are east end representatives; Geo. A.
Peate, 584 St. Catherine Street West, representatives for
Eastern Ontario and Quebec, and the Cowan Piano and
Music Co., 633 St. Catherine Street West, west end repre-
sentatives.

“Levinsky at the Wedding,” by Julian Rose, has enjoyed
one of the largest sales ever recorded in Montreal for a
humorous selection, and Columbia dealers and the public
are eagerly looking forward to a second release of this
entertainer,

H. P. Labelle & Co., Ltd., are now featuring the Starr
line in addition to other makes handled.

Some of the local branch stores of the United Cigar
Stores are featuring Emmerson records at 35 cents, or 3
for $1.00.

The Victor records of Lieut. Getz Rice, a prominent
musician from a well known musical family of Montreal,
has proved a big seller. Lieut. Rice has seen active ser-
vice in France, and while overseas was in charge of the
Canadian entertaining of the Canadian soldiers. As an en-
tertainer of high repute he is known from one end of
Canada to the other.

Goodwin's, Limited, report a good steady flow of trade
for Edison Diamond Discs and Amberolas. Confidence in
a phonograph house is a more desirable qualification on
the part of the intending purchasers th - reliance on their
own limited knowledge as to the rel values and merits
of the different machines on the market, and in this regard
the proof of the pudding is in the eating, which was well

needle,

e

There is no camouflage about Columbia Sales Department
Service! Merchandising problems solved in a practical way;
dealer helps that drag the passerby into your store and make him
spend money. That's Columbia Service!

Columbia

Factory and Headquarters
Toronto . .
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R A
Siver Grain Spce

Ghe
" NDERLYING the design and construction of all
‘X musical instruments lie certain fundamental laws,

mastery of which is achieved solely with maturity of
; experience. To seek the evolution of any musical in-
N strument with but limited knowledge of these laws and
their devious applications is but to toss from wave to
wave upon the sea of Experiment.

¢ Before the Starr Phonograph came into being, nearly
R five decades of evolving the world's highest quality
P pianos had ripened the understanding of basic music
laws in the vast Starr workshops.

;’ 2 That is the reason the Starr's “Singing Throat” and
B Sounding Board Horn, the tone chambers, are made of
P well-seasoned Silver Grain Spruce. Hence the “Differ-

ence in the Tone.” From scientifically constructed

Sound Box to a beautiful piano finish the Starr has been
created a masterpiece and has attained distinction of
leadership with which the maturity of Starr musical
knowledge could not help but endow.

Manufactured by
THE STARR PIANO CO.
RICHMOND, INDIANA

(Sole Canadian Distributors)

The Canadian Phonograph Supply Co.

| London 261 Dundas Street Canada
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exemplified the past month by the number of Edison and
Columbia machines sold

“We are not so eager for trade that we take all talking
machine sales that are offered us,” said Manager Henry
Hamlet, of Wm. Lee, Ltd., who do an extensive business
in Edison Amberolas and Columbia Grafonolas. “We are
daily turning down sales that are offered us, as we only
want business that is absolutely of a high-class nature.”

Geo. A. Peate, who is handling the Brunswick phono-
graph in Eastern Ontario and the Province of Quebec, is
very optimistic over the future possibilities of this make,
and predicts a great future for the Brunswick. He reports
having already sold a number to leading local musicians
of national repute, who he states are in a position to judge
and compare. Mr. Peate maintains a phonograph room for
out-of-town buyers separate from his other demonstrating
parlors. Two travelling representatives will start out on
the road the first of the year. Mr. Peate, with his large
musical connection, has some splendid ideas in view for
the promotion of the Brunswick, and will eventually open
in Montreal and elsewhere exclusive Brunswick shops,
which are so popular on the other side of the line.

Visited Dayton Motor Plant

Mr. P. K. Wood, of the Toronto branch of the Thomas
Manufacturing Co., makers of Dayton motors, recently
spent a week at the firm's factory in Dayton, 0. Mr. Wood
reports that the management are installing additional ma-
chinery to double their capacity,

To handle properly the large and rapidly increasing
volume of Canadian orders for the “Dayton Trio of Qual-
ity"—Dayton motors, tone arms and reproducers—the
Thomas Manufacturing Co. recently opened a Canadian
sales office at 911, The Kent Building, corner of Richmond
and Yonge Streets, Toronto. For some months past the
Canadian trade has been served by Messrs. P. K. Wood and
F. J. Foley, direct factory representatives, and under the
New arrangement these gentlemen will be much better able
to meet the demands for quick service. Mr. Wood is well
and favorably known to the phonograph trade throughout
Canada; Mr. Foley is more of a stranger, but has already
formed a large list of acquaintances who appreciate his
earnest endeavor to supply the information and service
which this business demands. A permanent display of Day-
ton phonographs will be maintained at the above address
for the convenient examination by the trade,

Regarding the new Dayton motor—the type now being
hipped to Canadi s—the makers say: “An idea
of the accuracy required to produce a thoroughly satisfac-
tory spring motor may be gained from the factory's state-
ment that certain parts may not vary over a quarter of a
thousandth of an inch—which is about one-fortieth of the
thickness of an ordinary hair. Old-type or long-used ma-
chine tools cannot produce this accurate work, and all Day-
ton motors are made on new machines of the latest type.
S bly the hobbing hi that cut the various
gears used in the motors—are as accurately built as the
finest watch, as beautifully finished, and cost thousands of
dollars each. The mechanics who produce the Dayton line
are the same high grade men who have built adding ma-
chines, electrical apparatus, time locks, cash registers, and
the other exact products which have made “Dominant Day-
ton"” famous throughout the world,

“The Dayton motor is assembled in a heavy, rigid frame
of close-grained gray iron casting. No stamped frames are
used even for the smallest motors. All gears are accurately
cut by the ‘hobbing' process. Bearings are bronze bushed,
and end thrust is taken up against fibre bushings. The up-
per bearing of the turntable spindle is of the self-lubri-
cating type with micrometer adjustment variable to the
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thousandth of an inch—which makes it possible to take out
all unnecessary play without causing motor to run stiffly
A new and clever type of micrometer adjustment is fitted
to both governor bearings, and these features are covered
by patent applications both in the United States and Canada
End thrust of the governor worm spindle is against a hard-
ened steel ball contained in the phospher bronze bearing
The brake is of the double-shoe type, which gives much bet-
ter service than does the ordinary single-shoe type. Either
the standard turntable brake is used or a specially designed
and high-class governor brake.

“Of special importance is the mounting of the springs
on a horizontal axis—resulting in superior lubrication—and
the tight lock-joints which join the halves of the spring
barrels. The standard ‘floating spring connection’ is used
Motors are now packed separately in heavy corrugated
paper cartons, and then enclosed in spec Ily constructed
wooden cases, which methods result in a minimum of dam-
age or derangement from rough handling in transit

“The Phonoparts manufacturers are living a feverish
life these days. Many phonograph producers have delayed
ordering motors, tone arms, etc., until they now find them-

fames Maleolm,

President
L, whe

of Pathe
has just been o

Canada,

anograph Co. of
or of Kineardine
selves in a situation similar to that of the householders
who are just now ordering their winter's fuel supply—and
tearful pleas by mail and telegraph can avail but little. The
Phonoparts maker is bound by shipping orders placed weeks
and months ago, and these wise men will be served first and
others afterward as a matter of course. Now is the time
to place orders for 1918 deliveries, on specified dates: all
indications point to a great boom in the phonograph in-
dustry next year,

“The Thomas Manufacturing Co. have recently reincor-
porated for $300,000 in order to add to their factory ca-
pacity. Mr. M. H. Mathews, President of the Thomas
Manufacturing Company, states that a careful survey of the
situation of the phonograph industry shows nothing to war-
rant any doubt that the business will grow rapidly for the
next several years. The conditions in Canada—which coun-
try has been in the war ‘up to the neck’ for over three years
—are especially gratifying as to the volume of business
being done and the credit conditions.”

It's easy enough to satisfy a crank, provided you know
how to turn the crank.

When bugs get scarce the hen doesn't stop scratching—
advertise,
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Edison Message
No. 14

Music’s Part in War
Times

We commend the following extract from a recent
editorial in the New York Evening Mail to all
Edison dealers as a substantiation of our claim
that music has become one of the necessities:

“Going to a Metropolitan opera or to a
good concert in these days of world-
wide stress is like leaving a warring
world and abiding in a realm of peace
for a breathing space. The first magic
strains of music seem to exorcise the
evil spirit with which the soul of man-
kind is grappling as the founder of the
Christian faith grappled with Satan dur-
ing the forty days and forty nights in
the wilderness. The common language
of mankind stills the torturing din of
contending peoples. The common senti-
ment of art heals the breach which has
riven the nations asunder. The world
seems whole again. For the time being
the strain under which we are living is
relieved. The world seems sane again,

“At no time in its history has the world
stood more in need of healing influences,
of sweetening in its bitter cup, than
now.

“Make it a point to hear all the good
music that you possibly can. It will
be worth your while to banish, be it for
ever so brief a time, the menacing
shadows that war has cast over the lives
of us all. The glimpse into the bright
region of the republic of music will
make you stronger to deal courageously
with the grim realities. It will renew
your faith in the future. It will
strengthen your determination to do
your part to bring that future nearer and
more certain,

“Hear all the good music that you pos-
sibly can.”

Edison dealers who spread this gospel among the
members of their community are serving their
country just as surely as they would be serving
her if they were on the firing line.

THOMAS A. EDISON, Inc,

Orange, New Jersey
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NEW RECORDS |

201N Hiflllllld l‘lln’ Med,

B0

Ra16

a6

3566

L
Olll

AGOOK

\GOOS

Victor Records for February

Violin sulo
olin solo,

here lh- Good Songs Go

hl 01'! Me the Girl. Henry Jordun
n u Shinin, ‘ Alun Turner

The Land Alice Groen Charle

h :
\nabeth Bponter

¥
Auma Howard
nt Chair in Every Home To-night

Shunnon

The Dll m of a lnldl" Boy
The Dix: Vo lun r
iss the Old Fnlkl Now.

Iy Sweetie—One-8tep. Joseph . Smith and his O
Sunday Morning Medley Fox-trot doseph €

and his Orehestra

lcu (Iln: Smile, Slumber)
In nn Old Fashioned Town

Olndlr!)ll g

Charles Hart
an Quartetty
w

hestr
Smith
l.) Olive Kline
Nully
(Fairy Sally Humlin
RED SEAL RECORDS
Rule, Britannia! Frances Aldu, sopranc
I'm A-Longin' fo' You. sophic Hraslay
obb. by “Alfred Lennartz),  Karl Fuby
w

Thomas  Arne
tralto ('Cello
ndane Hath

u (Thow Ilulllum Bird)
Wy ubh

Scherzo.  Philudelphin Or
Conductor.  Mendelssohn
Whitehill, buritone.  Heine

am
Stokowski,
Clarence
efo; itle, Mother. Evnestine Schumunn Heink
contraito F. Koot
‘l‘llllI Rooney's at the Fightin'
Flynn

Missouri Walte ph (
Kiss Me Again Wllu

Evan' Willinww, tenor, Novah

Smith and is Orcheatra
" Joaeph ¢ W und his Orchostra

Columbia Records for February

POPUMI HITS OF THE MONTH
te Dear Old Blighty. Arthur Fields
odle Learns to Parlez Vous Francais. \r

Vl.‘ llI Kmlnl the Heligo into Heligo Out of Heligo Land!

rihur Fie

Hailé Hail! Th Olnl ® All Here, Irving Kaufmun and (ol
umbin Qu

{lmphel) and Burr
v hur

nn u te.
on't Try to Steal the l'ulhlln of I Soldier

Sterling

10-INCH DANCE RECORDS
Livery ll Fox-trot,  Handy's Orchestra
Thi ance —One . Hundy's Orchestra
o«- Blues. Foxtrot. Handy's Orchestra
Foxtrot. Handy's Orchestrs
France is the Lily. Onestep

Hand
Wait "Till the Cows Come Home. Fox-trot

12-INCH DANCE RECORDS
Ohln Ohin-Chinaman. Fox trot.  Prince's Hand
Hll Bit lar the Girls, Onest Prince’s Band
ouvlu "

1
Somewhere Prince's

Prince's Band

Onestep.  Prine

the Top. Ban
co I First Knew You. Fox-trot, Prince's Band

20867

0020

T804 P Rive

20008 anks of

VHULO Riviers Girl Wllu Prince’s Orchestra
altz

) a
Up The Oaldtn ﬂl .
t Your Gun. Harry (
Nolll Dl Figaro *
ldlln Illulrl “‘Un Bel DI Vldxtno
lllnlcn ella Figlia Del' Amor
vd Opera Company Quartelts
V.nl Josu.  Paulint horisters of ( lm o
Allelulia Haec Dies.
i Little Mother of Mine.
ri

Harry «
Browne
Non Tardar.'

Browne
Maris Barrien

Miurs
National

Tnmaki
Hoston

Charles Harrison
Charles Harrison
Churles Harris
2 There's a Long, Long Trail. Oxey
Stellur Quartetty
Calling Me Home to You. Oucar
+ Theu You'll Remember Mo, \ ol
The Minstrel Bo; Vernon 8t
Way Down Yonder in the Onrnlild
1oty
8 R Henry's Barn Dance. Columbin Stellar Quartette
Broak The News to Mother. Henry Burr and Columbia
Stellar Quartetie
Just as Thl Sun Went Down
Just As I Am. Henry Burr
Lead, Kindly Light ¥ Bure
i Rienzi Overture—Part 1. Columbia Symphony

Part 11

Seagle und Columb

e
Btiles

Columbia Stellar Quar

Peerloss Quartette

Orchestra

Columbia Symphony Orchestra
The Lost Chord. tiutty
Tg0.  Giutly Nellars
Butterfly.  (Papillon.)

Spinni Josel Hofmann

Anvil IMu'uuu 1-..:.. Il Trovatore. P'rinee's Band
Royal Italian Mar Prince's Band
Slidus 'l‘lnmbnu\ll Lo Zimmerman
The Fonr Stars. Hrass Quartette
The Missouri Waltz. Louixe, Fere
Little Alabama Coon. i

Some Else Ma
I Ain't Prepared

Sellars

tosel Hofmann

and Greenus

n and Greenus

Be There Whils I'm Gone. A1 Jolson
or That. George 0'Connor

New Pathé Records

» The Orickets Are Calling (Kern), Emma 8
The Man in the 'l“ll‘l (Stephens )

.u,.u...-.

Way to Berlin (Flutow). Fred Fairbanks, tenor

Thl\ . Whn Ireland Means to Me (Hunley). Harry MeClas
. tenor

Th- Old Gray Mare (Panells)

companied

hens, soprano
ma Stophens,

University Quartette, unuc

Sissle,
Piano,

tenor
violin and flute

Ther 08 Again (Jentes). Noble
The Nuhllulll 8 _Song (Zeller)
woe,  Grace u..m..uu soprano
Cu . Grace Hoffman, soprane
l'roll the Land ol lI Sky Blue Water (Cadman) Ameri
can Indinn Songs de Cixneros, mezzo-soprano
Remen mora  de  Clsneros, mezso

hrance  (Hamblen)

an

When the Boys Come Home (Speuks) bari
ploe
Danny Deever (Dumrosch). David Bispham,

Wmnn the Garden of My Heart (Scott),
tenor

l.en Here Is My Heart! (Nilesu), Craig (nmplvell

|l|m|n|ul|w Kuthleen ‘Howard, contry

Lu;o ‘llnlulvl: Kuthleen Howard, contralto

The Nin and Nine (Sankey). Orgun uce.; Willinm Wheel
er, un o

Safe in the Arms of Jesus William
W

tenor
Allan Water (Old Scottish Melody),

British Mixed Quartette
ands (Pinsuti) Inunum]:

David Bispham

baritone
‘raig Camphell,

l-nu.

(Doane).  Organ uee.
Un
British  Mixed

Barbara Frietch Whittier),
The Dying Soldier '\drll-r)

Russell Hunting
ftussell Hunting

There are records that are sales hits; and there are records that
are song hits. Columbia experts have the happy faculty of
picking out records that are BOTH kinds of hits.

Columbia Graphophone Company

Factory and Headquarters
Voronto . .
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GERHARD HEINTZMAN
PHONOGRAPHS

Backed by a half-century's
success in manufacturing and
marketing the highest grade
musical instruments.

We have a very attractive pro
position to offer music dea .rs

in an exclusive agency

MODEL C
$225.00 MODEL A
$138.00

MODEL E
$400.00

WRITE FOR CATALOG AND
FURTHER PARTICULARS

Gerhard
Heintzman

Limited
Head Office and Factory:
Sherbourne Street MOBEL D
TORONTO $300.00
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Otto Heineman Phonograph Supply Co.

INCORPORATED
25 WEST 45th STREET, NEW YORK
FACTORIES: ELYRIA, OHIO—NEWARK, N.J.—PUTNAM, CONN.

CHICAGO  ATLANTA SEATTLE  CINCINNATI TORONTO

Let this be
the Slogan
for 1918

A Phonograph for EveryHome

The attainments of last year are but an inspiration for this year. An enormous

growth in the talking machine trade is inevitable, and the Heineman factories are
equipped to meet it,

The Heineman Standard
of

Quality and Service

remains the highest. In no previous year was there ever offered such a variety

of types and such uniform quality as is found in the Heineman and Meisselbach
motors and tone-arms,

President
Canadian Branch : LUMSDEN BUILDING, Toronto
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Otto Heineman Phonograph Supply Co.
INCORPORATED
25 WEST 45th STREET, NEW YORK
FACTORIES: ELYRIA, OHIO-—NEWARK, N.J.—PUTNAM, CONN.

CHICAGO  ATLANTA  SEATTLE CINCINNATI TO:!ONT(I:
umse B ng

STEEL NEEDLES

The JOHN M. DEAN DIVISION of the
OTTO HEINEMAN PHONOGRAPH SUPPLY

CO. Inc.

is now making contracts for 1918, We would suggest that you place

your orders as soon as possible so that we can handle your require-

DEAN
STEEL NEEDLES

are the standard. They have stood

the test of time and service.

ments promptly.
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ALLIES

THE

BRANT-OLA

and

A STEADY BUSINESS

Style “C,” $65

This alliance is based on the popularity the
Brant-Ola has won in every town where a
dealer has introduced it. To be really and
lastingly popular a phonograph must not only
make lots of friends, but the right kind of

friends.

The Brant-Ola readily wins the musical people

who know “tone.” |t gains favor with those
who appreciate good cabinet work. It appeals
to those who know values.

Six different styles to choose from,

Brantford Piano Case o,

Limited

Manufacturers of the Brant.Ola
Brantford, - Ont.

Style “0,” Louis XV., $200
Electric $250




Plan to Increase Needle Output

The Otto Heineman Phonograph Supply Co., New York,
Is now making plans whereby the capacity of its John M
Dean division at Putnam, Conn., will be greatly augmented
during the coming year. At the present time a large and
up-to-date factory is in process of construction, and this
additional building will give the company an opportunity
to offer its patrons maximum co operation in the future

A. Heineman, assistant general manager of the com
pany, who was responsible for the consummation of ar
rangements whereby the John M. Dean business was amalga
mated with the Otto Heineman Phonograph Supply Co., is
spending a considerable portion of his time at the Putnam
factories. Mr. Heineman, who has been the “right bower"
to Otto Heineman, president of the company, for many
years, is working in close co-operation with John M. Dean
and Charles Dean, sons of the founder of this well-known
house. This trio of competent talking machine men are
leaving nothing undone to give the trade efficient service in
1918, although the present abnormal conditions in the raw
material markets would well warrant the suggestion that
contracts for the coming year be anticipated as much as
possible

Pathé Company Opening Montreal Branch

Owing to the rapidity with which their business is grow
ing in the Province of Quebec, the Pathe Company have
decided to open a branch in Montreal to take care of that
province. This branch will be under the management of
Mr. R. W. Burgess, who has been so successful in handling
the wholesale business in Ontario. Mr Burgess' promotion
is a well earned one, and will cause great satisfaction to his
friends in the trade. His territory will be a large one, but
with his long experience and natural ability he should have
no difficulty in handling it successfully

Mr. R. W.

Burgess

Mr. Burgess’ place on the road in Ontario will be taken
by Mr. C. Le Voi, an experienced and successful talking
machine salesman, whose apprenticeship was passed in the
Columbia Company. During the last three months Mr. Le
Voi has been in charge of the talking machine departments
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of Messrs. Jury & Lovell in Oshawa and Bowmanville
During that time he established a record for sales which
will be difficult to beat in towns of this size

Pathe dealers in Ontario will no doubt like Mr. Le
Voi's breezy personality, and if they will avail themselves
to the utmost of his selling ability and eager desire to help
dealers develop their business they will derive a great deal
of benefit

The Pathe Company have just received the first examples
of some new art designs in Pathephones. They are in the
shape of console tables, and include examples of Jacobean,
William and Mary and Sheraton They are moderate priced
instruments, retailing for $350. A very fine display of
these three machines was made in one of the Yonge Street
windows of the Robert Simpson Co. for Christmas trade
This was one of the most artistic talking machine windows
ever made. Illustration of this display is shown elsewhere

Bonus to Heineman Staff

The Otto Heineman Phonograph Supply Co., New York,
presented its employees with a handsome Christmas bonus
in recognition of the fact that they had contributed ma
terially to the closing of the company's biggest year. In
addition to this Christmas bonus, every employee in the
Heineman executive and sales offices throughout the coun-
try was presented by Mr. Heineman with a $5 war saving
certificate, and acompanying this certificate was a sugges-
tion from Mr. Heineman that the employees recognize the
Government's splendid thrift plan embodied in this war
saving stamp plan

BRANCH MANAGER

An old Company handling representa-
tive lines of Pianos and Talking
Machines, desires first class manager
for branch in good town in Ontario.
Young man of good character and good
record without previous experience as
manager would be considered, or
thoroughly experienced man. Good lo-
cation, good ruture. good salary. Ad-
dress, stating age, experiencé, refer-
ences and salary expected (confidential)
Box 22, Canadian Music Trades Journal,
66-68 West Dundas Street, Toronto
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The Willis
Trade-Mark
of Quality

HE Name Willis in music parlance stands for plano supremacy. All that is
T involved is immediately at the disposal of any purchaser of a Willis Player
Piano, which puts the pleasure of the world's best and latest music within
reach of any music lover. Dealers who feature the Willis Player will find that the
instrument bears out in every detail the legitimate claims made for the player's
capabilities,
We are also sole Canadian wholesale
agents for the celebrated Knabe pianos

WILLIS & CO. LIMITED

MONTREAL
Head Offices: Factories:
580 St. Catherine St. W. St. Therese, Que.




CANADIAN MusIC

PIANO TRADE IN MONTREAL

REPORTS of the piano trade indicate
Christmas trade

that local pre-
was disappointing. All houses antici-
pated quite a lively piano business for December, but their
hopes do not seem to have been entirely realized. The
sentiment of several dealers was expressed in the verdict
of one who said, “Our talking machine department was
this year the salvation of our business.” It was satisfying
to hear, however, that in the piano business transacted the
better grades predominated, and there was an unusually
large proportion of cash sales, and on instalment accounts
better terms.

The warerooms of the local trade were open every night
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C. W. Lindsay, with his usual thoughtfulness for his
employees and their friends, during the night of the elec-
tions had a private wire installed in the warerooms, where
all the returns were bulletined, Mr. L. A. Poulin took the
opportunity to offer to those present a surprisingly inter-
esting musical and vocal Programme. Mr. Charpentier, the
well known local baritone, rendered three selections, ac-
companied by Mr. R Paquet. Mr. L. A, Poulin, in his
usual accomplished Wa’, gave several selections on the Art-
Appolo. During the evening short speeches were made,
humorous and otherwise, all of which added greatly to the
evening's enjoyment,

At the bowling tournament for turkeys given by the

cial Bowling League, two members of the staff of

during the holiday season, some of them ding over
the whole month of December.

The Navy League of Canada made a public appeal for
magazines and periodicals for the use of our sailors. The
warerooms of C. W. Lindsay, Ltd., were used as a receiving
depot.

E. A. Gervais, of Gervais & Hutchins, spent New Year's
day with his family at St. Faustin, Que., in the Laurentian
Mountains. The thermometer registered 50 below at this
point on the 29th inst.

Layton Bros,, in a recent advertisement under the cap-
tion of Singing (With Music Rolls) A War-Time Neces-
sity,” said in part: “A nation at war requires food for its
soul as well as its body—Music speaks a tongue that all
can understand, that nothing else can speak. The Music
Roll is literally the nation's source of music. All can sing
with the Song Roll—the words are printed and you can
sing as you play.” A few timely suggestions in the way of
popular and sacred titles then followed.

“Evans Bros.' interests showed a very heavy increase
in sales as compared with December a year ago," said J.
H. Mulhollin, “and is a reward for our efforts in this
direction.”

“Quite a volume of b has been t d, and
some pretty good sales closed lately for Mason & Risch
players and grands, Sherlock-Manning and Layton Bros.'
i said W. W. O'Hara, salesmanager, Layton
, this firm being particularly well pleased with the
large percentage of cash business and the demand for the
higher priced instruments.

Gervais & Hutchins report a very satisfactory December
business in Cecilian pianos and players, and look for still
greater things during 1918,

“Upon the completion of a year satisfactory in nearly
all respects it is only proper for Willis & Co., Ltd., to ex-
tend the trade in general its heartfelt thanks for the ex-
cellent support given to the firm during the year just
closed,” said President A. P, Willis. “We are preparing
at this time a vigorous campaign for the ensuing year, and
expect to announce many innovations in the firm's policy in
the early future.” Cash was a prominent factor in the ma-
jority of sales, reported Mr. Willis.

Numerous inquiries were listed with the Leach Piano
Co., Ltd., for Gourlay & Leach pianos, and in a number of
instances led to the closing of sales. Business for Decem-
ber reported as being fairly good.

cgv;:-zr-:‘- Boston ’ Mass.

We manufacture fine calender coated silks and n
sooks for Pouches and Pneumati d spe
for Bellows of every description.

Every kind of RUBBER TUBING is represented in

our line, including extra large sizes covered with HEAVY
FRICTIONED TWILL, which designed particularly to

prevent splitting over connections,

SAMPLES and PRICES furnished on request

e

C. W. Lindsay carried home birds.

J. H. Hebert, of C. W. Lindsay, Ltd., spent New Year's
with his aged mother in Stanford, Que. Mrs Hebert is
82 years of age, and still enjoys the best of health,

Musical merchandise small goods and sheet music played
a prominent part this year in the way of Christmas gifts,
said Manager A. E. Moreland of J. W. Shaw & Co. This
naturally does not mean that our piano department was
neglected, but goes to show what way the wind's blowing
and the trend of things in general. Gerhard Heintzman
and Shaw instruments were accorded their usual share of
recognition due at this particular season of ‘the year,

Wm. Lee, Limited, through Manager Henry Hamlet, re-
port that the excitement over the elections did not militate
against their business to any noticeable degree. In fact,
it would seem to have had the opposite effect, and the
month’s total beat out last year and came pretty close on
November, which was one of the biggest month's voluming
ever turned over. “Martin-Orme lines, of course, came in

for the lion's share of trade, the bigger proportion of it
being for player pianos. Since taking hold of the Bell line
we are making many new converts for this make, and hope

within a very short time to have a nice trade with this
line,” concluded Mr. Hamlet,

Whether turkeys were selling at 5o, or even 75 cents
per pound, it would seem that Mr. A. P. Willis, President
of Willis & Co., Ltd., would not forego his personal prac-
tice and pleasure of remembering every member of his
staff, outside agents, branch offices, et al, by su ‘ving
them with a turkey for Christmas dinner, Needle . to say
this bountiful gift is more than appreciated by all those
who are fortunate enough to be included in the list,

Mr. R. A. Willis, Vice-President of Willis & Co., Ltd,,
is back from one of the most successful trips he ever had
in Western Canada. He was absent many weeks, and made
a thorough canvass of the West, going through to the Paci-
fic Coast. Mr. Willis found that the “Music-in-the-Home"
propaganda was being magnificently endorsed by the trade
in the West.

A meeting will be called shortly of the Piano Mer-
chants' Association of Eastern Canada, which is an organi-
zation of the Montreal dealers,

C. W. Lindsay, President of C. W. Lindsay, Ltd., pres-
ented each and every member of the staff from the office
boy up to the general manager with a suitable Christmas
remembrance, bringing to mind the fact that the holiday
season was at hand. The gift, needless to say, was deeply
appreciated by all.

It was stated recently in the press that the Germans
were reouisitioning pianos in various parts of Belgium, We
wonder if this is due to a demand in the German trade for
cheap second-hands, or whether this fresh act of robbery has
for its origin the shortage of metals, from which it has so
often been asserted that the central powers are suffering.—
Musical Opinion,
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The demand for Columbia Grafonolas and Re.
cords has exceeded the supply during nearly all
the twenty-eight years that the Columbia Co.

has been in business,

During the last few months additional manufac-
turing plants (employing extra thousands of
workmen) have been put into operation. So
we are hoping to give 1009 service this year,
but if the demand continues to grow faster than
the supply, our dealers can at least count on such
a big increase in supplies that they will have
better reason than ever to be satisfied with their
Columbia Agencies. We really believe that the
Columbia manufacturing facilities will shortly
reach the point where they can take care of
the trade, and as the supply increases our adver-
tising, which produced such splended results

last year, will be on a larger scale than ever.

The Music Supply Company, Toronto
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MUSICAL EVENTS

In a Line or Two

Milwaukee is trying out a series of
at 4.30 on Sunday afternoons

twilight musicales

Chicago is having a series of twenty Chamber Music
Concerts, mostly string quartette

Jacques Thibaud, violinist, and Robert Lortal,
gave two Sonata recitals recently in New York

pianist,

Alice Nielson has surprised the musical world by marry
ing again. She is now Mrs. (Dr.) Leroy R. Stoddard

The Music Teachers' National Association has con-
cluded its 3gth annual meeting, which was held at New
Orleans.

The seventeen-year-old Russian violinist, Jascha Heifetz,
about whom the American press is raving, is to appear in
Toronto on March 4

The editor of the New York Age, a negro organ, has
been named chairman of a committee to organize the talent
among negro drafted men into musical, minstrel and dra-
matic organizations

A series of thirty Saturday morning recitals are being
given the school children of New York by the orchestra
of the Rialto Theatre

A good deal of interest was displayed in the recent
rendering of Bach's C Major Concerto for three pianos by
the Philadelphia Orchestra.

London reports that Lady, Tree, widow of Sir Herbert
Tree, has offered Antonio Scotti the leading role in “The
Great Lover.” Her late husband bought the English rights
last winter, shortly before his death.

The Dutch ‘cellist, Willem Willeke, is introducing to
New York audiences a number of new works for the
that he discovered last summer

‘cello

An American lady of wealth has willed $200,000 to the

New England Conservatory of Music, Boston. Bequests
to music are on the increase
Spanish music, ancient and modern is one of the an

nounced features of the season's concerts by the chorus of
the Schola Cantorum, New York

Cape Town, South Africa, is progressing musically. That
city has a municipal orchestra which gives weekly concerts
in the City Hall. There's an example for Canadian cities.

The Hotel Biltmore, New York, is giving a series of
Friday morning musicales. At the sixth the
artists taking part were Louis Graveure, Frieda Hempel
and Jacques Thibaud

one among

The American Guild of Organists held their second an
nual convention in New York. Richard Tattersall, the To
ronto organist, shared in the public organ recitals given
during the convention

Baltimore spent $100,000 last year for municipal music
New York is away behind with an expenditure of only
$39.000, when it should be almost a million dollars at the
same rate as Baltimore

Mischa Elman recently gave New Yorkers the following
programme: Nardini-Hauser concerto in E minor, Ernst's
concerto in F sharp minor, Handel's sonata in D, a group
consisting of his own arrangement of Amani's “Orientale,”
and Weber's “Country Dance,” the nocturne in E flat by
Sarasate-Chopin, and the Hungarian dance No. a1, by
Brahms-Joachim, concluding with Volpe's arrangement of
Balakirew's “Oh, Come to Me," first time in New York,
and Vieuxtemps's rondino

An
Attractive
Christmas
Window
Display
of

Pathe
Period
Designs
by the
Robert
Simpson
Co., Ltd
Toronto




CANADIAN MUSIC TRADES JOURNAL

The Phonola

Models from $18 to $250

Model “C”

Model “B”

Model “Princess”

T'he Phonola idea of Ser
vice is—Value—Quality
—Variety

A value so nu(standmg it
creates a favorable first
impression—

A quality so dependable
that years of use form a
continuous confirmation
of the first good impres-

sions—

A variety so wide that it
meets the dlversity of
tastes the dealer is obliged

to cater to

POLLOCK

M'fg Co., Limited

Makers of the

KITCHENER

CANADA

DOMESTIC
RECORDS

85 cents to $1.75

Every recording is a master
piece of finished art, and the
selections will be right up to
the minute in popularity

The artists recording for
Domestic  Records include
Henry Burr, Charles Hart,
Frank Croxton, Harry Me
Claskey, Miss Inez Barbour,
Miss  Marie Morrisey, Jos
Phillips, The Domestic Mili
tary Band, Van Eps Dance
Orchestra, The Peerless Quar
tette, and The Sterling Trio

Ask for list of Domestic
Blue Label Records.”

Model “Prince”
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Beverly ]. Walker Deceased

A veteran of the piano business in Canada has passed
away in the death of Mr Beverly J. Walker, a well known
and highly respected citizen of Windsor, Ont. Mr. Walker,
who was only s5 years of age, succumbed to an operation
for appendicitis at Hotel Dieu

Deceased was born in Wellandport, and prior to thirty
years ago conducted a jewelry business at Chatham, when
he removed to Windsor and opened up a large jewelry and
music store. He shortly afterwards disposed of the jewelry
business and devoted his entire time to marketing pianos,
for many years being the distributing agent of Gerhard
Heintzman lines in Essex and Kent counties

The lute Beverly J. Walker

For the past four years Mr. Walker has represented the
Wright Piano Co., Ltd., of Strathroy, in the west, and for
this firm had worked up a good connection. Referring to
deceased, Mr. E. ] Wright, general manager of Wright
Piano Co., Ltd., said: “He was a particularly fine man, of
a kind, sincere and optimistic disposition, absolutely just
and fair in his dealings with the trade, and a man whose
visits will be greatly missed.”

Besides a widow, Mr. Walker is survived by two sons
and three daughters. Interment was under the auspices of
the Masonic order, of which he was an active member. Rev.
Dr. Crews, of Central Methodist Church, conducted the
services.

New Catalogue of Piano and Player Hardware
and Felts and Tools

A particularly complete catalogue has just been com-
pleted by Hammacher, Schlemmer & Co., 4th Avenue and
13th Street, New York City, and a copy of which will be
sent free of charge to inquirers in the trade, This catalogue
is a 275-page book entitled “Piano and Player Hardware,
Felts and Tools.” It is catalogue No. 533

There are many illustrations, and the compilers have
succeeded in making the information at once complete and
concise. The person using the catalogue will find it free
from unnecessary detail.

A new feature is the grouping of the player hardware
for illustrating, and which is shown in full page half-tones
with descriptions on opposite pages.

A separate section of almost one hundred pages is de-
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voted to tuners’ and regulators’ tools exclusively. Former-
ly a separate tool catalogue was issued, but as this depart-
ment is so closely allied to the hardware and supplies sec-
tion it was found advisable to group both lines between one
pair of covers

Moved to Ottawa

Mr. E. C. Pelton, formerly of Kemptville, Ont., who
moved into Ottawa a couple of months ago, taking with him
Sherlock-Manning representation, has added the Starr line
of phonographs and records. Mr. Pelton S many years resi
dence in Kemptville gave him a wide connection in that
territory, in which he had extensive piano experience. In
his own home is a Sherlock Manning player piano and a
Starr phonograph, both of which lines he is an enthusiastic
booster. Until taking on the Starr Mr. Pelton had never
connected up with the talking machine branch of the music
industries.

Mr. John A. Croden, of Canadian Phonograph Supply
Co., London, who are distributors in Canada of Starr phono-
graphs and records, paid a visit to the factory at Richmond,
Ind., recently

W, a

Denny, Fred R
of Winnipeg
Ltd
raph Sales Co
The

both of 1
man

and John A. Croden

Keumper
western whe

Cunndis

Oshawa

of the
London, distributors of Starr phono
photograph wus taken at Banff in August

graphs and records
last
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Lucky 13 Phonograph Co.

3 East 12th Street, New York City, N. Y.

BARGAINS BARGAINS BARGAINS
Floor Cabinet Machines, Cut-out $l _0_0
up

Numbers, at Exceptionally Low Prices

We beg to announce that we have recently purchased twenty-five hundred floor cabinet machines,
cut-out numbers, equipped with double spring motors, reversible tone-arms and reproducers, and

can offer same at the following prices:

Type A, fumed oak floor cabinet machine, 35 in. high $13.00
Type B, mahogany finish floor cabinet machine, 391%4-in. high 18.50
Type C, mahogany finish floor cabinet machine, 42 Ya-in. high 20.50
No. 45, mahogany finish floor cabinet machine, 36.in. high 15.50
Table cabinet with cover quartered oak, D. S. motor 10.75
Table cabinet, larger size with cover quartered oak, D. S. motor 11.25

If you are interested in high class machines at real low prices get in touch with us for samples at

once, as we cannot tell how long this lot will last.

STEEL NEEDLES TONE ARMS AND REPRODUCERS
66c. per thousand. Immediate Delivery . :

MOTORS No. 1

Tin. records only $0.60
Arm

Reproducer 90

v, for playing all re
cer, for playing all reco

Reproducer, for playing all records

MAIN SPRINGS NEEDLE CUP COVERS

% in Buuge 81t 6 in, 25¢. ea o0 et thousand, $9.00 per thousand in 5,000 tots. | Arger
quantities still lowpr
18 gauge 10 ft pe. en
N 13,16 in. 25 gnuge 10 1t be. en RECORDS
N ¢ in B st 11 8 e \v".,mml‘:.]‘.‘.n,‘ Brand, 10-in, double face, lateral cut, all in
No. d—1 in 23 gauge 10 ft 49¢, en 32¢. in lots of 100
30c, in lots of 1000
N 13/16 in. 27 guuge 18 f1 90c. e 20¢. in lots of 5000

chine parts such as worm
W machine parts for motor

GOVERNOR »PRINGS

150 manufucture
tnmpings, o

manufacrurindred.  Bpecinl price on large quantities for motor nfacturers
manufacturers
il auotations given for Canada and ull other export points
: ; ““’""m‘n PO“’"’;“ AND 5.“‘“ - chandise deliverad with cust uty, war tax and freight
Sapphire Point . ea. in 100 lots 2e. on. in 1000 Jots
Sapphire  Balls 15¢. ew. in 100710t 14e. en. in 1000 Jots

{ ity kind in
ing machine and
gives description

NEEDLE CUP;
per thousand. $17.50 per thousand in 5,000 los, 1 arger
s still lower

up par
Meient repair department

LUCKY 13 PHONOGRAPH C0., 3 East 12th Street, New York
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Great Loss Suffered by Halifax Dealers

How New Conditions Are Being Met

FEW happenings have startled Canada as did the recent

Halifax disaster. The sympathy of the entire trade
has gone out to the music dealers of that city, where such
loss in both life and business has come through no fault
of their own. It is hoped events will transpire that will
set in motion every facility for the re-building of the de-
stroyed area and will continue Halifax as the great Port
city she has been,

Being desirous of giving the trade some idea of what
the Halifax dealers suffered and as to how they are meet-
ing the conditions Aarising out of the disaster, Canadian
Music Trades Journal wired each of the dealers there for
A statement along these lines. The following replies were
received and are so complete that no comment is required:

Willis Piano & Organ Company

“In reply to your telegram of the 3rd inst, re condi-
tions in Halifax at the present time. We find that after
the disaster of the 6th, and since that time, our business
has suffered considerably, Owing to the feelings of the
general public having been affected
which was wrought on the city through the explosion.

"Our own loss is very severe, a great many of our cus-
tomers having lost their homes completely, including pianos,
and in many instances entire families have perished,

“If the Government, who really should assume the re-

ibili e a policy of reimbursement,
after thoroughly probing the cause of the collision between
the ‘Imo’ and ‘Mont Blanc' it would tend to have a great
influence on not only the citizens of Halifax, but everybody
throughout the eastern provinces who are associated with
us in a business way.

“We are really awaiting the action of the Government
and we are hoping that without further delay

fect on the commercial future,
the people.
“We feel sure that such an official announcement would

result in a wonderful boom in Halifax, in which everyone
would share."”

as well as the morale, of

The J. A. McDonald Piano and Music Co., Ltd.

“The explosion, as you have no

doubt gathered from the
Papers, shattered the glass in all
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severely wounded although far from the scene of the ex-
plosion,

“Our main floor runs through from Barrington Street
to Granville, having large plate glass windows on each
street. These were driven through the store from each
Street, cutting into Pianos and talking machines, and doing
very serious damage Fortunately the first, or preliminary
explosion, shook the building in such a manner as to give
a slight warning to those inside, and they were enabled to
get behind pianos or somewhere out of the way so that
none of us were seriously injured

“We think our own experience was very similar to that
of the other dealers. It took a considerable length of time

hired. of time, however, we managed to get
covered up with tar Paper and boards. And on the second
day following the fire we were open for business; only a
small staff on hand, however, as those who did not have to
stay home to attend to their families were at work at dif-
ferent relief stations trying to supply clothing, food and
shelter to those who had been rendered homeless, We
think the same conditions prevailed throughout the busi-
ness section. Ourselves and practically all the other busi-
ness men paid little attention to their own business, but
gave up their time working day and night in one relief sta-
tion or another, and even then we did not have nearly en-
ough helpers,

“The relief received from the United States and the d f-
ferent cities in Canada, notably Massachusetts and Toronto,
saved hundreds of lives and much misery. As soon as the
homeless were sheltered, however, and the worst cases of
distress had been relieved, business was resumed and the
most remarkable results were observed, some houses having
had a better Christmas year than ever. We did not, how-
ever, have our usual Christmas business, but were very
much surprised at the amount done.

“At the present time the people of Halifax are looking
into the future with a certain amount of uncertainty. If we
are to accept this loss, which will amount to about fifty
million dollars, as one of the necessary risks belonging to
a naval port, then it will taks Halifax a long time to re-
cover, as practically everyone in the city is effected, and
only a small number will take relief in the shape of charity
It is hoped, however, that the Government will make good
the loss, either wholly or in part, and we are all now doing

No record anything like Columbia Record A2410—Life in a
Trench, by Lieut. Gitz Rice, of First Canadian Contingent—was
ever put on sale. It is authentic—and actually descriptive of
the atmosphere of the trenches, by a man who fought there.
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The Highest Class Talking
Machine in the World

SONoT;

CLEAR AS A BELL

Adpvertised from Coast to Coast
and sold from Coast to Coast by
the foremost music houses,

“Although advertising is a great help
my experience is that the Sonora is sold
mostly on recommendation”

Observation of a s ccessful Sonora Dealer
Supreme $1,500 Elite $240 Troubadour $110
Invincible 11 675 Baby Grand 205 Rhapsody 90
Invincible | 500 Intermezzo 190 Barcarolle 75
Grand 350 Imperial Il 150 Melodie 65
Laureate 280 Imperial | 137
Art models made to special order to suit any taste

Catalog and particulars on request

L. Montagnes & Co, e, Ry Bidne

Canadian Distributors of the Sonora Line TOI’OHtO, Canada
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the best we can, and will try to meet what the future has
in store.

“If, however, it could be announced by the Government
Just exactly what we will have to expect, it would have a
tremendous immediate effect, and the time of recovering
would be shortened very materially.”

The Nova Scotia Furnishing Co., Ltd.
(Phonograph Dealers)

Replying to your telegram, regret having to ad-
vise you that the terrible disaster here has completely de-
moralized our business in all lines

“Our building was badly damaged, the roof being split,
stringers split, every pane of glass in the entire build.ng
crashed in. In our phonograph department the machines
were thrown in all directions, one small talking machine
having been thrown from a table where it stood near the
window, some twelve feet through another sash, and landed
in among some furniture. All the machines in the room
were badly cut with broken glass; our stock generally is
badly injured all over the building. We fear the catas-
trophe is going to very seriously affect the talking machine
business, as people now are only buying actual necessities
The north end of the city, which was entirely wiped out,
was one of the best sections for the talking machine busi-
ness, and it will be some time before these people will
again be in a position to consider goods of this class
There are so many calls in the way of assistance and other
things, from those who did not suffer by a complete wipe
out, that it is certainly going to be a very serious check to
the selling of phonographs or records.

“We had been looking forward to a good Christmas
trade, and everything looked favorable. There has practi-
cally been no business done since the catastrophe, and the
outlook is not very promising at the present time.

“We regret very much that we cannot give you a more
favorable report, but these are the facts as they exist here
to-day, and it will take our city some time to get on it's
feet, as the terrible disaster affected not only the entire
section, which was literally wiped off the map, but the whole
entire city. There is not a house anywhere that has more
than three or four panes of glass in it, and there was not
a plate glass front left anywhere in the entire city, as along
the streets to-day nearly every business front is still board-
ed up except a few of the smaller windows, for which they
have been able to secure the size of glass necessary.”

The Johnson Piano Company

“In reply to your wire of to-day we would say that we
consider our house most fortunate in the recent disaster,
having only had one piano totally destroyed, and over half
of that had been paid. We have no doubt that in time
either the Relief Commission or the Government will reim-
burse this customer for her loss, and in consequence the
balance will be paid to us.

Opportunity for Live
Salesman

One of the oldest established piano
firms requires aggressive salesman for
wholesaling. Good opportunity for
the right man. Replies treated strictly
confidential. Apply Box 113 Canadian
Music Trades Journal, 66-68 West
Dundas St., Toronto.

“We have lost altogether about four or five gramophones.
Four of these customers we have had no word from as yet,
but considering the enormous loss of life and property
these are almost too insignificant to warrant mentioning.

“Stock in our store, of course, was damaged by flying
glass. Some of our pianos will have to g0 back to the fac
tory. Of course it is unnecessary to tell you that our usual
Christmas trade was greatly affected by the disaster

“As the largest portion of our trade is more or less con-
fined to the south and west end, which districts are outside
of the devastated area, trade conditions with us are not
seriously affected, and we think that business should be
back to normal in a couple of months. Of course you can
understand that collections have been arrested for the pres-
ent time

“The fact that we have our branch store at Lunenburg,
and our Dundas agency, has assisted us very materially for
our December business.”

Montreal Dealers Advance Charges for Tunings

The regular monthly meeting of the Montreal Piano
Dealers’ Association was held on the evening of the gth
nst., at the warerooms of J. W. Shaw & Co, on St
Catherine Street

Although the importance of the business before the
meeting justified a larger attendance, there was a spirit of
unanimity and enthusiam decidedly encouraging.

The principal business of the evening was the revising
of the schedule charges for tunings. It was found by the
various houses that the old rates being charged were en-
tirely inadequate to meet advanced costs. It was decided
to adopt a schedule of uniform charges as follows:

Single tuning $ 2.50
3 per annum 6.00
4 per annum 7.00

Additional tunings (over 4 per annum) $1.75 each,
Grand Piano

Single tuning $ 3.00
3 per annum 8.00
4 per annum 10.00

Additional tunings (over 4 per annum) $2 50 each,
Player Pianos (Tuning and Regulating)

Single tuning $ 3.50
3 per annum 10.00
4 per annum 12.00

Additional tunings (over 4 per annum) $3.00 each,

Mr. J. W. Shaw, president of the Association, having
learned of the presence in Montreal of John A. Fullerton
of Canadian Music Trades Journal, Toronto, and who is also
director of Canadian Bureau for the Advancement of Music,
invited him to attend the meeting and outline the work and
progress of the organization that is doing so much to
stimulate and increase public interest in :ausic, especially
in the home,

Mr. Fullerton outlined what had been done since the
organization of the Bureau in Toronto in March, 1917. He
told of the readiness with which newspaper editors agreed
to co-operate in getting greater interest in music. Some
forty newspapers are now conducting “Music in the Home"
departments, or pages in which appear articles pertaining
to musical topics, written in a style to interest average
readers. These articles are supplied gratis to the papers
by the Bureau, being sent out weekly. Where two news-
papers in a centre are being served they receive different
matter. These articles are written by men and women of
ability, and whose services are frequently difficult to ob-
tain. They are in no way advertising. They never refer
to the product of any firm and are of a standard of quality
that has made them very acceptable to the newspapers, who

‘;—
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N the busy street below my window motor cars are always passing, hun

dreds of them. Some “just cars,” some Pac kards and some Cadillacs. And

I think of the wonderful pertection of those engines, those Pac kard twin-sixes
and those Cadillac eights, quiet, sweet running and powerful

Then | turn from the window and look at a plmnnm.lph motor on my desk.
Not “just a motor” but a Sl('plu'n\nn Prec 1slon-made motor, the Pac kard and
the Cadillac of the phonograph world

Pardonable pride? | think so

STEPHENSON, Inc. T : T
ONE WEST THIRTY FOURTH STREE] CnnAa . 7"‘?
NEW YORK

Vice- President
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appreciate this assistance in making their music pages
attractive
The dealers present were very much interested and

thought it might be advisable to call another meeting in the
near future, when a larger attendance might be secured and
the subject thoroughly discussed. The suggestion was made
trade wc
visit the Montreal trade on that occasion

that members of the Toronto

1 be invited to

Those present evinced the keenest interest and readily
saw what a great advantage it is to the public, to the news
Papers and to the trade, to have the press give music a place

Series of l’l(*wnl.xlmns to Bert ll‘t‘\lhnl

When it was learned that Mr. B. A
R. 8. Williams & Sons Co., Ltd., who enlisted in the United
States Army Reserve Medical Corps some months ago, was
leaving to take up his duties in St. Elizabeth's Hospital
Washington, his numerous friends took occasion to express
their great appreciation of “Bert

The Rotary Club passed a splendid resolution of
ciation of Mr
Rotarian. The
mittee

Trestrail, of the

appre
who has been an active and loyal
directors and

Trestrail
Rotary entertainment com
of which he was a member, tendered their depart
ing friend a luncheon, at which every man of the seventeen
present made a farewell speech. The directors presented
Mr. Trestrail with a diamond studded Rotary button and

box of cigars. His old committee made a presentation of

a beautiful Waltham wrist watch, and individual Rotarians
Bave him a Corsica pipe, leather tobacco
knife, silver match box and box of cigars.

The Toronto staff of the R. 8. Williams & Sons Co.,
Ltd., gathered to make the of a handsome
travelling bag and a resolution of regret at his necessary
departure. Mr. Trestrail was deeply moved at
pression of friendship and referring to
sentations, said afterwards, “|

wallet, silver

presentation

this ex-
the series of pre
broke up completely and |
do not believe 1 could go through it again.”

Mr. Trestrail's reply to the staff was printed and a
copy addressed to personally. It is as
follows

each member

TO MY FELLOW WORKERS
This is to say good-bye to the boys and girls I have
known by close association for nearly six vears—and the

many others who have joined us later

It is impossible to appreciate the affection that close
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association day by day creates until it

Then, all of a sudden, you realize

mes time to
leave how much ey

ery

one and everything in your ed them:

business has entwir

selves into your life

Had 1 known how hard it was going

I doubt if 1 could have taken the step. Yet
even now, have it

We ha

be to say good
bye to you all

I would not

therwise, and 1 feel sure

you agree with me

worked and played together

cheered and criticized, been happy and

discouraged, pros
perous and poor, agreed and disagreed Things have not
always been harmonious —but our differences have only
served to strengthen our ond.
We know each other as only

business associates of
long standing can possibly get 1.

understand. We
seen new faces come and old faces go—and each inc ident

have

has brought us closer

I will go into a new and strange life without friends or

experience. But, come what may, it will be a great adven
ture, and, I hope, a useful one

I thank you all for the Superb remembrance you gave

me and your many kind words The former will be

very
useful, the latter a pleasant memory
Sincerely
BURDICK A. TRE TRAIL
Private, U.S. Army Medical Corps
St. Elizabeth's Hospital
Washington, D.C

En route to Washington Mr Trestrail was met at the
Hamilton station by the Hamilton staff, who showed their
personal feelings to “Bert” by giving him a gold-banded
engraved fountain pen. Mr Trestrail during his five years
in Canada has made a host of loyal friends, to
departure means an unusual wrench
that he may be spared to return
trade when he has

whom his
The hope of all is
to the Canadian music
“done his bit" and the war is over

"In all my experience in the player business,”

said a
member of the trade recently,

I have not found a player
owner that did not need at least six lessons in order to get
a fairly correct idea of how to play the player and get the
kind of musical result which he hoped for when purchasing
Player owners who have had sufficient instruction to
make them good performers do not receive credit for their
accomplishment from the casual hearer, but credit is given
to the player-piano with the usual question, “Where did
you get that player? That's the finest I've heard.”
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Here and There and All Over

Mr. Alex. Earle, of Creemore, has taken the agency for
Brunswick phonographs and records,

The Brantford firm of H. Judson Smith & Co. are now
selling the Brunswick phonograph and Brunswick records

Geo. W. Pringle, the well known tuner of 45 Louisa
Street, Ottawa, is out for Brant-Ola business too

1,000 miles of paper are used each week in the manu-
facture of music rolls, according to the Chicago Musical
Times.

It is noticed that Campbell & Campbell, of Brandon,
are active in the retail talking machine field with the Pathe
and Brunswick lines.

Mr. Britton, of Grand Valley, Ont,, the local musical in-
strument dealer, has arranged to sell the all-record Bruns.
wick phonograph and records.

Mr. McKibbon, the well-known druggist of Wingham,
Ont,, has secured the agency of the all-record Brunswick
phonograph and records exclusively.

“Music-in-the-Home" ideas are incorporated in some
Columbia Grafonola copy being run in their local weekly
newspaper by A. & H. Wideman of Markham.

Mr. C. V. Jones, advertising manager of Mason & Risch,
Ltd., had an enjoyable trip to Chicago and points south of
that city during the Christmas holiday season

Messrs. Wettelings and Dupont of Welland have secured
the Brunswick phonograph and record agency. This firm
also handles the Williams New Scale and Ennis pianos.

Mr. C. Crawford, of London, has opened a new store
at 326 Dundas Street, known as “The Brunswick Shop,”
where he is handling Brunswick phonographs and records.

8. H. Rutledge, of Shelbourne, continues to cater to the
people of that district with a strong array of musical in-
strument lines, viz, Mason & Risch, Bell, Newcombe and
Edison lines.

Paderewski has received a wire from President Wilson
calling him to Washington to assist in the management of
Polish relief work. The famous pianist has cancelled all
his Canada and Pacific Coast dates in consequence.

N. J. Alteman, of Brampton, has been bringing to the
attention of his patrons the “Organola,” featured as “having
pipes like an organ.” The Organola is a product of the
Pollock Manufacturing Co., Ltd,, makers of the Phonola,

To promote a good spirit among members of the staff,
Mr. J. A. Hassall, manager of the R. 8. Williams & Sons
Co., Ltd., Toronto, piano department, has had printed a
neat card bearing this statement: “Our greatest happiness
is being conscious of making others happy by doing right."

The Dundas Public School gave some very excellent pre-
Christmas concerts—seven programmes in all, largely musi-
cal. The same issue of the local paper that announced
these programmes ¢ ined ements by Stanley C.
Thornton, the Edison dealer, and by Dicksons, the Colum-
bia store.

In Orangeville the talking machine field is well worked
by the enterprising dealers of that town, In the local paper
is noticed some good adverlising over the names of C, V.
Jeffers (Pathe and Columbia), N, T. McWilliam (Aeolian-
Vocalion), R. Fairbairn (Victrola), and the Adamson Hard-
ware Co. (Edison),

Thomas C. Watkins, Ltd, (The Right House), Hamilton's
big departmental store, is energetically pushing its musi.
cal instrument department with good results. This depart-
ment is known as “The Home of the Brunswick,” and is
running some strong advertisements drawing attention to
the Brunswick phonograph and Brunswick records,

There are many in the trade who think of Goderich as
the home of Goderich organs, but few who know that
“Tipperary” is a suburb of Goderich. The Goderich Or-
chestra, a musical organization of high standing, recently
furnished music at a special dinner at the Hotel Bedford
J. T. Thomson and J. H. Lauder are two local “His Mas-
ter's Voice" boosters, and Wesley Walker upholds the
Columbia banner locally.

Albert Caressa, vice-president of the Chambre Syndicate
of manufacturers of musical instruments of Paris, is in
New York in the interests of that organization. He ex-
pects to remain about two months, and his mission is to
arrange for the purchase of and permission to export the
many supplies which are badly needed by instrument manu-
facturers of France at the present time, and which it is
impossible to obtain in that country,

That a high standard of music prevails in Collingwood
is evident from the music rendered at the Christmas ser-
vices in Maple Street Methodist Church, which included
“Gloria in Excelsis," Twelfth Mass, Mozart for quartette
and choir; and “The Angel's Refrain” (Geibel), solo with
violin obligato. In the Victory Loan campaign Colling-
wood raised practically $308,000 of the over $4.000,000 con
tributed by Simcoe County. In urging another town to
bring its school up to the standard a public school inspec-
tor refers to Collingwood as “one of the progressive towns
where they have had a school nurse, manual training and
domestic science departments,” all of a high order. The
Journal hopes music also has a large place in the Colling-
wood School, Among the holiday advertising of musical
instruments was noticed a strong drive on Victrolas, and
violins from $14 to $20 by Manson Bros., the well-known
piano firm; Pathe goods by Finlay and Finlay, The New
Edison by Oscar L. Hobbs. Brown's Book Store featured
Methodist and Presbyterian hymn books.

NOTICE

WHEREAS certain parties, claim-
ing to represent Japunese and other
firms, have approached dealers, of-
fering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic
with our respective products,

Berliner Gram-o-phone Company Limited
Columbia Graphophone Company
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The Robert Simpson Co., Ltd., Toronto, have qualified
as “His Master's Voice" dealers,

Mr. Robert Fleming, the piano dealer at Markham, has
again been elected reeve of that town.

Bowmanville's mayor for 1918 is Mr. J. B. Mitchell, of
the Dominion Piano and Organ Co., Ltd

Mr. J. F. Sherlock, of Sherlock-Manning Piano Co,,
London, who has been indisposed, is again in good health

Mr. J. P. Marrin, of Marmora, Ont., is selling the all-
record Brunswick phonograph and records in Marmora and
vicinity,

The Chatham representation of Brunswick phonographs
and records is in the hands of Mr. C. Clark, a well-known
local druggist.

Mr. A. P. Willis, president Willis & Co., Ltd., Montreal,
and Mr. C. D. Patterson, salesmanager, have just returned
from a business trip to New York,

Mr. Otto Higel, president Otto Higel Co., Ltd,, Toronto,
came up from New York since the beginning of the year,
and spent some days with the Canadian plant.
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Mr. E. E. Nugent, manager Heintzman Co.'s branch at
Fort William, paid a short visit to headquarters at Toronto

Model 100 is the newest addition to the family of
Columbia Grafonolas. It has a floor space for 75 records.

James P. Bradt, Canadian general manager of Columbia
Graphophone Co., attended the annual convention of Col.
umbia executives and branch managers in New York

Mr. F. A. Smith, of Kitchener, Canadian representative
of the National Lock Co., Rockford, 111, is introducing the
Phonograph trade to a new line of needle cups, made by
the Onward Mnfg. Co., of Kitchener

With the calendar year Pathe Freres Phonograph Co
of Canada, Ltd., have started out on their second year.
“The first year's results exceeded our anticipations,” re.
marked Mr. Otis C Donan, general manager of that firm

Mr. Arthur M Tanney, general manager J. A. Banfield,
Winnipeg, was among January visitors to the Columbia
factory in Toronto, The Banfield house has a Columbia

COME IN) DROVES, OF TENS AND €EIGHTS -
FATHER WAS RIGHT !

M( WFe's CousINg BYTHE MozENS CALLON US ehed NiGHT,
THEY( COME ARGUAD AT SUMER-TIME AND BRING THEIR AMETITE;
TTHEN WEAR QUT ALL GUR. STONIS AN PlaTes,

| MARRIED THE WHOLE UNITED STATES.

RUBE GOLDBERG'S IDEA OF WHAT MAKING A RECORD FEELS LIKE
The above is reproduced from a Goldberg cartoon in the New York Evening Mail,

Mr. R. C. Willis, manager of the Percival Piano Co,,
Ottawa, reports that their phonograph department has added
Pathe lines, and that D ber busi was of a pl
volume.

Mr. H. E. Kautzman, of 1. Montagnes & Co., Toronto,
was amongst Montreal's recent trade visitors, where he
went in the interests of Sonora phonograph  wholesale
business.

Mr. W. N, Manning, of Sherlock-Mannin. Piano Co,,
London, has been re-elected to the Board of Education
there. He is chairman of the Technical School committee
which is building a $200,000 school.

The citizens of Peterboro are discriminning They
know and appreciate quality, hence the election of Mr.
J. M. Greene to the local Board of Education. Mr, Greene
headed the list of the seven new men in the field, and coming
second only to a re-elected candidate. Mr. Greene is gen-
eral manager of the J. M. Greene Music Co., Peterboro,

e

Patrons and friends of The Music Supply Co., Toronto,
Columbia distributors, were pleased to receive with that
firm's good wishes for Christmas and the New Year, a neat
little vest pocket memory tickler. This, with renewable
fill, came in a fine quality of seal with the Columbia trade
mark in gold.

“We are well satisfied with the trade of 1917,” said Mr.
I. Montagnes, referring to the Canadian distribution of
Sonora phonographs, for which lines his firm have the
Canadian representation. Mr. E. van Gelder, of this firm,
has just recently returned from New York, where he
visited the Sonora factory to arrange for 1918 deliveries,
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Mr. E. Reinholdt, of Heintzman & Co.'s selling staff,
after a successful season in the north, has left on a three
months’ trip to Demarara

The export of musical instruments to the United States
from Milan, Italy, amounted to $25.547 in 1916 as against
$20,682 in 1915, while the sheet music export was $3,674 in
1916 and $2,504 in 1915,

Mr. Fred Lundberg, from the Otto Higel Co., Ltd.,
Toronto, was noticed among out-of-town visitors to Mon-
treal recently, Mr Lundberg is one of the most expert
player men on the continent

Mr. W. D Stevenson, of Canadian Phonograph Supply
Co., London, distributors of the Starr line of phonographs
and records, passed through Toronto en route home from
@ Visit in eastern centres, including Montreal and Ottawa

Mr. E. C. Scythes, vice president and general manager,
Nordheimer Piano & Music Co., Ltd., Toronto, has returned
from a visit to Chicago and intermediate Canadian points,
His return trip was delayed a couple of days because of
trains being unable to leave Chicago until the blizzard
ceased.

Domestic records are now being distributed in Can-
ada by Pollock Mfg. Co., Ltd., manufacturers of the Phon-
ola, and which firm have factories at Kitchener and Elmira
Domestic records are in ten and twelve inch sizes, retailing
in Canada at 85 cents, $1.00, $1.25 and $1.75.

The Columbia Graphophone Manufacturing Company,
with capital of $30,000,000, has been incorporated in the
State of Delaware. The proposition is a big re-organization,
stock in the American Graphophone Co. being exchangeable
for stock in the new Corporation on a basis submitted.

Japan has entered the piano trade and is exporting an
upright piano to Australia at a price of $135, which is said
to compare favorably with a cheap instrument which the
Germans sold at $80 before the war. Five hundred Jap-
anese pianos have already been sent to Australia.—The
Toronto Telegram,

Mr. H. L. Willson, New York, and Mr. C. A. Hanson,
Bridgeport, vice-president and general works manager, re-
spectively, of Columbia Graphophone Co., visited the Cana-
dian branch of their Company during the month. This was
Mr. Willson's first visit to Canada and was the coldest day
ever experienced by him until his return to New York,

Miss Thornton, daughter of Mr. E. C. Thornton, presi-
dent and general manager Karn-Morris Piano and Organ
Co., Ltd,, a student at Victoria College, Toronto, has been
confined to the hospital for some weeks. Mr. Thornton's
only son is “Somewhere in France.”

Mr. W. K. Elliott, the well known music dealer of
Brampton, Ont., when seen in Toronto recently, observed
to the Journal that the “farmers have the money and can
pay for what they want." To this, and to the fact that the
farmer appreciates the place of music in his home, he
attributed the pleasing showing for December,

Mr. Harry A, Smith, secretary of the Otto Higel Co.,
Ltd., Toronto, surprised a number of his friends, when on
the gth of January he was married. The new Mrs, Smith
is a Toronto lady, daughter of Mr. James Mortimer. The
wedding ceremony was performed by Rev. Dr. G. M. Mil-
ligan, only a few intimates of the contracting parties being
present,

Mr. D. A. Manson, of the Manson Music Store, Colling-
wood, Ont., was elected to the council of that town, Mr
Manson is a new ber and will undoubted y give a good
account of himself. It is an encouraging sign of the times,
that in so many places throughout the country men from
the music trades are selected for office in councils, boards
of trade, and educational boards.
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Mr. George Dodds, who opened up on Danforth Ave.,
Toronto, a couple years ago with “His Master's Voice"
lines, has lately improved his selling facilities by adding a
new demonstration room. Mr. Dodds also represents the
National Piano Co., having the agency for Mozart pianos.

Columbia list for February includes two selections by
the Paulist Choirsters, which organization is billed to appear
in Massey Hall, Toronto, on Jan. 18 and 19. This choir of
boys has toured Europe

In the Edison Week Patchwork Advertisement Contest,
from Oct. 20 to 27 last, Gordon R. Diver, Montreal, won
fifth prize. The principal requirement of the contest was
that advertisements submitted must be made up entirely of
excerpts taken from the booklet “What the Critics Say."
The final decisions were made the week preceding Christ-
mas week.

Mr. C. J. Pott, Canadian salesmanager of the Otto
Heineman Phonograph Supply Co. Inc., accompanied by Mrs
Pott, spent the Christmas and New Years holidays in New
York. While there Mr Pott attended a re-union of the
Heineman officials and branch managers, and also visited
the Meisselback motor factory at Newark, N.J. Mr. Pott
is of the opinion that 1918 will see great developments in
the Canadian phonograph business.

Boosters of Willis pianos received a very gratifying
Christmas gift with the compliments of the directorate of
Willis Co., Ltd. This was in the shape of a watch fob,
being a replica in gold of the Company's well known crest
on black silk ribbon, complete with gold swivel, Willis
dealers and agents were delighted with this remembrance
and thoughtfulness on the part of Willis & Co., Ltd,

The Music Trades scribe, in visiting the Toronto trade
recently, heard a great hammering in the Stanley Piano
Building, and upon investigation found a staff of re-
pair men making extensive alterations for the equipping of
what appears to be one of the most beautiful recital halls
that the space will allow This space will be used almost

The production of pianos is said to have been reduced
from 350,000 to 250,000 a year, but even in spite of this de-
crease American-made pianos are being sold abroad in
greater proportion than ever, It is claimed that before the
war Germany held 90 per cent. of the world's export trade
in musical instruments, while to-day, as a result of the
war and the increased export activities of our manufac-
turers, America controls 75 per cent. of this business.—
Veneers,

Last month there was recorded the death of one, and
the injury of another, of the employees of the Stanley
Piano Factory, Toronto, and since that time there has been
reported the serious injury of another, Arthur Bennet, who

that the firm would naturally rely upon returning to their
employment as soon as freed from the war.

The Toronto office of the Williams Piano Co., Ltd., and
the factory at Oshawa, has just had a brief visit from Mr.
Harry Bull, manager of Cross, Goulding & Skinner, Winni-
peg.  Mr. Bull, who was fresh from “the land of weather,”
wore a fine fur coat that his friends advised him to keep
his eye on while in the east lest someone might yield to
temptation. Mr. Bull is a keen observer of western crop
and kindred conditions, and his reports of business show
that his convictions regarding the immediate future of the
west are most optimistic, and that he has the courage of
his convictions by enlarging his selling staff at every favor-
able opportunity.
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“A very good Christmas trade.' report A. R. Blackburn
& Co., Toronto, “in both the piano and Victrola depart
ments."”

R. F. Wilks & Co., at 11 Bloor St. East secured pleasing
results from their pre-Christmas advertising of Haines
Bros. pianos and Columbia grafonolas

The branch store opened up at 1657 Dufferin Street
Toronto, last fall, by Toronto Grafonola Co., is reported
by Mr. H. Rits to have proven a good addition to their
business

“In Flanders Fields,” which is selling well from Winni
peg to British Columbia, is by Deane Wells of the sheet
music department of Fletcher Bros., Victoria, B.C. Mr
Wells, who for twelve years was organist in Wesley Church,
Vancouver, removed to Victoria in July last, where he has
charge of the organ in First Congregational Church

Mr. Arthur K Kempton, of Montreal, in this issue an
nounces a semi-permanent needle called “The Black Dia
mond," to play about one hundred selections without
changing, without damaging the record This should prove
a good seller, as the general disinclination of the public to
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and who through their gifts do so much for the people
Apropos of this fact British Columbia is indebted to the
Hicks family. Mr Gideon Hicks, manager of Heintzman &
Co.'s branch at Victoria is leader of the Choral Society
of that city, and has always identified himself with move
ments for musical improvement. Mr W. Hicks, of the
Kent Piano Co., Vancouver, who removed to B.C. twenty
eight years ago, has charge of a choir in one of the city
churches, and Mr. G. P. Hicks Is supervisor of music in
the Vancouver schools and is leader of the Vancouver Musi
cal Society

“No records exchanged,” is the policy of Toronto Gra
fonola Co. A notice to this effect is displayed in each
of the twelve demonstration rooms, In discussing this
policy, Mr. H. Rits manager of the Company, stated that
he could credit increased record business to it. He in-
stanced a case that bore out his convictions in this respect
A lady, after spending an hour listening to different records,
finally made a selection of one. On the next day her hus
band called to exchange the record. It was explained to
him that the company's policy of not exchanging was based
on serving the public with unused records, whereas if they

4 KENT PIANO CO.LTD.

perform any effort, even so easy as changing a needle, is
well known,

The John Raper Piano Co., of Ottawa, the well known
Mason & Risch agents of that district, report that the
showing for 1917, both in the Victrola and Piano lines, is
very pleasing to them. The growth of both of these de-
partments having exceeded their most sanguine expecta-
tions. The Victrola department, they reported, more than
trebled the business for 1916

“The last few days before Christmas were very pleasing,
indeed,” reported Paul Hahn & Co., Toronto, who have the
Sherlock-Manning. Mason & Hamlin agencies in pianos,
and “His Master's Voice" lines in their talking machine
department, “No exchange of records” is the policy of
this house, the exception being where the customer requires
a record not in stock, and in which case a couple of sub-
stitutes are permitted on trial.

No community ever quite realizes what the people owe
to those persons who give so freely of their musical talent,

oG
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exchanged records much of their stock would be second
hand. It was also pointed out to the customer that from a
sanitary standpoint it was unwise to exchange records
This appealed to the man, who has become a regular record
customer of the store

Edison Tone Test Artists Convene

A general get-together of Edison Tone Tests artists
took place at the Claridge Hotel, New York, on Jan. 8
Those in attendance were: Artists—Marie Rappold, prima
donna soprano of the Metropolitan Opera Company; Merle
Alcock, concert contralto; Julia Heinrich, soprano, form-
erly of the Metropolitan Opera Company; Odette Le Fon-
tenay, soprano, formerly of the Metropolitan Opera Com
pany; Marie Morrisey, concert contralto; Ida Gardner, con-
cert contralto; Amy Ellerman, concert contralto; Florence
Ferrell, concert soprano; Marie Tiffany, concert soprano;
Guido Ciccolini, famous Italian tenor; Hardy Williamson,
tenor, formerly of the Chicago Opera Company; Vernon

‘——
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Dalhart, tenor Conductors—Dorothy Hoyle, violinist;
Grace Freeman, violinist; Philip Scheib, violinist; Calvin
Coxe, tenor; Harold Lyman, flutist; Jac Glockner, 'cellist;
Williard Osborne, violinist; and Abraham Bond, violinist.
Guests—Lillian Rappold, Mrs. Williamson, Mrs. Fuller,
Miss Breid, Bechtel Alcock, Philip Coudert, Alfred Larney
and R. E. Johnston. Representing the Edison Organization
—Charles Edison, Chairman of the Board of Directors of
Thomas A. Edison, Inc.; William Maxwell, vice-president
and manager of the Musical Phonograph Division; Walter
Kipp, Edison jobber of Indianapolis; Walter Miller, man-
ager Recording Department; E. C. Boykin, director of
Sales Promotion and Editor of “Diamond Points” and
“Along Broadway": A. P. Burns, ass tant general sales
manager, Musical Phonograph Division; Verdi E. B. Fuller,
general supervisor, and Estelle Bouton, assistant to Mr
Fuller.

These tone tests, with which Edison dealers in Canada
are familiar, have been given in this country and the United
States, to the number of nearly two thousand. The pur-
pose of the convention was to discuss matters of general
interest, to get opinions and suggestions for the continu-
ation and expansion of the work of the tone test depart-
ment. The business sessions were held from 2 to § in the
afternoon. A banquet at 6 o'clock was followed by a
theatre party to attend a performance of the extravaganza
“Chu Chin Chow." After this the party was entertained
to supper at the Biltmore.

Piano Sales Staff Entertained

A dinner was tendered his agency staff by Mr. B, H.
Britton, manager of the Peterboro branch of Heintzman &
Co., at the Empress Hotel, The invited guests, other than
the members of the staff, included Mayor Duffus, Mr. A.
H. Stratton, of The Review; Mr. R. M. Glover, of The
Examiner, and Mr. G. N. Gordon, city solicitor.

Mr. Britton, who was in the chair, explained the custom
of these annual gatherings for the purpose of exchanging
ideas and securing expressions of opinion from others not
connected with the company.

His Worship, the Mayor, congratulated Mr. Britton on
the energy and push shown by the company since locating
in Peterboro and stated the city was always interested in
the devel of its busi concerns as well as its
manufacturing interests, To the young men on the agency
staff he left a good motto, when he said, “that the man who
wins is the man who is in the race and not the looker-on.”

Ald. Stratton was also pleased to be present and con-
gratulated Mr. Britton on his fine warerooms, which added
greatly to the business section of the city where they were
located. He was extremely glad to have him as a neighbor.
He felt that with the energy behind the company in Peter-
boro exhibited by Mr. Britton and his staff, that the business
here could greatly develop,

Mr. G. N. Gordon made his address specially to the
young men and gave some excellent and practical advice.
He believed that a young man should have confidence in
himself. Confidence in what he had to sell or do, and if
he put sufficient energy and effort into it he was bound to
succeed.

If he had any problems to solve he should take the big
ones up first and get them out of the way, and not shove
them aside for future attention. Mr, Gordon's address was
listened to with much appreciation,

Mr. R. M. Glover was also present and thanked Mr,
Britton for his kind invitation,

Mr. Charles Gentleman of the staff, thanked all present
for their attendance, and felt it had been a pleasant and
profitable evening.

Mr. F. B. Hutchinson, for
few short remarks,

the young men, also made a
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Musical Instruments for Russia
(The Times Trade Supplement.)

Although no business can be done at present because
of the war, this fact has not prevented the American Consul
at Riga from reporting on the Russian market for musical
instruments. The demand in normal times for pianos and
other musical instruments has always been fairly important
in the Riga Consular district of Russia. The inhabitants
are fond of music, and pianos are found in the homes of
persons of sufficient means.. Violins, mandolins, guitars,
and other string instruments are also numerous. The phono-
graph has been growing rapidly in popularity in recent
years. There are also a few piano-players in use.

Practically no pianos have been imported since the war
began, and at present astonishingly high prices are being
paid for secondhand instruments. Dealers are inclined to
believe that when the war is over there will be an un-
usually large demand for musical instruments of all kinds,
especially for pianos. In normal times most of the pianos
imported have come from Germany. Some were imported
from the United States and some are of Russian manufac-
ture. At least one dealer in Riga kept American pianos
always in stock, and he is said to have sold a number of
them each year, According to local dealers, the prices of
upright pianos, including duty, were as follows: Bluthner,
Leipzig, £67 to £78; Bechstein, Berlin, £83; Seller, Leig-
nitz, £47; Becker, Petrograd, £47 and up; American, £49 to
£93. Grand pianos sold at the following prices: Bluthner,
£93 to £134; Bechstein, £103; Becker, $93. Mahogany, wal-
nut, oak, and dark-stained woods are generally used for the
cases, in which plain designs are preferred. The terms are
usually for cash or six months’ credit.

Melodeons, or small organs, are also popular, especially
in the country districts, Many of them are of American
manufacture, the prices ranging from f£14 to £50. Some of
these instruments are made in Russia, but they are generally
small and cheap, selling as low as £8.

Mandolins were sold before the war at gs. 7d. to f10,
depending on the finish, Some of the best came from Italy.
Guitars were imported mostly from Germany. They were
very cheap, but well finished. Those with six or seven
strings are preferred in Russia. Prices range from 75. 6d.
to £10. Those in general demand cost £3 125 to f4.

Zithers were imported from Germany, prices running
from 6s. sd. to £1 ss. 9d. These instruments were for the
most part made in Markenkirchen,

Mouth-organs are very popular in Russia, but apparently
few are made there, the bulk of the supply having been
imported from Germany and Austria. Mouth-organs are
the favorite musical instrument of the Russian soldiers.
The balalaika, though distinctly a Russian musical instru-
ment, does not appear to have been manufactured to any
extent in the country, They were imported principally
from Germany, prices ranging from 2s. 2d. to £1 128,

Phonographs have been growing in popularity and use
in recent years. Most of them have been of American
manufacture or from American branch factories in Great
Britain.  There was, however, until recently a limited
manufacture in Russia and a certain import of gramophones
from Germany. The machine parts for these gramophones
generally came from Switzerland, There is a small factory
in Riga that makes records, but it is understood to be an
American concern working under a British charter. The
annual imports of phonograph instruments and records were
over f100,000 during the years immediately preceding the
war, Light, comparatively small machines are most in de-
mand, the finish being for the most part natural mahogany
or oak. Prices vary from £3 58. to £31. Dealers say that
when the machines are packed for export they should be
placed in separate wooden boxes, well protected by wood
shavings or other packing mater
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Mr. J. W. Bowes, president The Bowes Music House,
Ltd.,, Vancouver, and affectionately known by intimates in
the trade as “Daddy” Bowes, is not only a piano man but
he is a poet of more than local repute. More than that he
has a discriminating eye for beauty among the film girls,
This observation is based upon the calendars for the first
six months of 1918 with which Mr. Bowes presented the
Journal. Each calendar is adorned with a well executed
photographic reproduction of a movie star and the senti-
ment of each is found under her picture, starting off with
Virginia Baynes for January, who is made to say:

“I know, oh yes I know,
A snow-capped mountain crest,
Where the summer zephyrs blow
While they whisper sweet and low,
‘Come and rest.’"
June is appropriately enough represented by Ruth Ro-
land, whose observation following her poetic say, is that
“no summer resort is complete without a beautiful, high-
grade Willis piano or player piano for the guests."”

Speaking of Billiards—Thereby Hangs a Tale

The man who thinks he can qualify as champion billiard-
ist is now under the necessity of challenging “Harry"
Claxton, of R. 8. Williams & Sons Co., Ltd., Toronto,
That is the unvarnished, satin-finished, truth attested to by
reputable members of the music trade. Before publishing
the statement the Journal has even had private detectives
verify the attestations.

At a social evening attended by the department man-
agers and outside members of the staff of the R. 8. Wil

Famous Cartoonist Makes Pathé Record

In the Pathe supplement for February appears a re-
production of one of Rube Goldberg's cartoons, the motif
of which was suggested to him by the operation of making
a record in the laboratory of the Pathe Freres Phonograph
Co. He recorded “Father was Right,” his own composition,
and the record is number 20279. After hearing the record,
Mr. Goldberg wrote the Pathe people and said:

“Have just heard the proof record of my song ‘Father
Was Right,' and congratulate you upon the truthful repro-
duction of my voice. I shall never enter the grand opera
field, as the public will soon discover, but my real voice is
on the record and I am ready to take the consequences.
With best wishes, 1 am, very sincerely yours, Rube
Goldbgrg.”

His Master's Voice Enlargements

In conformity with their policy of service, Berliner
Gramophone Co., Ltd,, Montreal, are making material en-
largements to their record output and facilities for carrying
larger stocks. An entire new building, with a private siding
on the Grand Trunk Railway, has just recently been leased
tor a term of years

The entire stock of Victrolas will be stored in this
building along with materials for record manufacture, so
that the parent factories and warehouses will be devoted
entirely to the record branch of the business, head offices
and sales department.

The building just leased and of which possession has
already been taken, gives the firm an additional twenty.
three thousand feet of floor space or an increase of fifty
per cent. It is being fitted up to the requirements of the

liams Company, at the home of Mr. H, G. § , vice-
pres. and general manager of the firm, there was a friendly
set- to. The host shone like an -carat diamond at bridge,
but when it came to English billiards, Mr. Stanton lost to
Mr. Claxton, as did Mr. R. 8. Williams head of the firm.
Mr. James Arthurs, whose work in the West has a repu-
tation second only to that of the Royal North West
Mounted Police Force, happened to be on a visit to head-
quarters, and acted as time-keeper and referee.

A feature of the evening was the playing of T. A. Dil-
lon, which caused general surprise, but when it is con-
sidered that Creemore, Little Current, Trout Creek and

Company, while ive alterations in the record storage
warehouses in the way of additions are being made. Not
only is the factory output increased and the storage facili-
ties enlarged but even greater stocks of records will be
carried at the Company's distributing houses in Toronto,
Winnipeg and Calgary, making possible quick deliveries,
80 essential in record retailing.

A particularly interesting feature of the Berliner plant
in Montreal is the recording department. Experiments and
research work carried on by Mr. H. S. Berliner, vice-pres.
of the Company, personally, and with a staff of expert
assistants for a number of years, has made recording in
Canada possible. His Master's Voice dealers have been

Canfield Junction are proud s of very 11
billiard rooms, and that their local champions are always
ready to trim ranger, it begins to dawn on one where
Mr. Dillon got his practice.

During the evening the boys who had been “Doubting
Thomases” confessed that they now believed T. A. Fuss
really was a father,

“Henry" C. Cockburn “did his bit" as official looker-on.

able to stock many hits, while still hits throughh the
efficiency of this recording department, which has also made
possible records of special value in this country and specials
by Canadian artists, as events made recordings of parti-
cular titles desirable.

Mr. Bradt Attend;dzglumbia Convention

Mr. James P. Bradt, general manager of Columbia Gra-
Py

p Co.'s Canadian division, with headquarters at

P.8.—]. H. Imrie, the hand advertising
in captivity, is open to give lessons in the art of “Skittles”
to a limited number of pupils who are willing to take the
matter up seriously. Terms—the first ten lessons gr H
further instruction at attractive discounts.

Mr. Manning Visits West

Mr. W. N. Manning, of the Sherlock-Manning Piano and
Organ Co., London, is back at headquarters from a western
trip. Mr. Manning visited Winnipeg and Regina. In the
former city their lines are handled by Winnipeg Piano Co,,
and the Regina agency is in the hands of W. G. F. Scythes
& Co, Ltd. From both houses and others in the trade,
Mr. Manning received very encouraging reports of business
conditions in the Prairie Provinces. The western farmers
are marketing their grain at profitable prices and in the
music trades is being circulated much of the money spent
in intoxicating liquors previous to the introduction of pro-
hibition law.

Toronto, attended the convention in New York of Columbia
division managers and executive heads. At the same time
the division salesmen and district managers of the Dicta-
phone Co. had their convention.

The conferences were brought to a close with a banquet
at the McAlpin. Being called upon to tell them about
Canada, Mr. Bradt was able to impress upon his audience
that the great increase in Columbia business in this country,
was due to the comfort people extract from music. The
experiences of anquish, grief and suspense that thousands
upon thousands of Canadian people are passing through,
has driven them to music for relief and consolation.

Another feature that has had a beneficial effect on the
demand for music in Canada is the prohibition legislation
that has closed the bars in all the provinces of the Domin-
ion, except one, and in this last province licenses are
being reduced and many sections are completely dry. Music
and musical instruments are being sold to tens of thousands
who formerly spent their money over the bar. Mr, Bradt
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expressed the opinion that the music industries are getting
more of the money formerly spent in booze,

than is any
other industry

Owing to demands upon his time at home, Mr. Bradt did
not remain for the banquet, at which the principal speaker
was Mr. Francis 8. Whitten president of the Company

WINNIPEG TRADE REPORTS

HILE the campaign for the

Victory Loan, which
received such generous recognition in Winnipeg,
no doubt interfered with piano and player sales during

December, none of the dealers made any complaint. The
supreme importance of the cause was recognized and that
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record sales, helped to make the showing for December
more encouraging

That Winnipeg is one of the brightest spots in Canada,
In a musical sense, is evidenced by the class of music in the
greatest demand at Wray's Music Store. For the month
of December the sales of anthems ran up to a point pleasing
as well as surprising to the management. The proprietor
of this business, Mr. Fred H Wray, enlisted during the
first year of the war. He is now at Buxton, Derbyshire
The business is being conducted by Mrs. Wray in a man
ner very pleasing to the patrons of this store. Before her
marriage, Mrs. Wray was experienced in this line of busi
ness. When, therefore, Mr Wray decided to enlist, it na
turally devolved upon his wife to “keep the home fires
burning” in a business sense, which she is so capably doing

Mr. Robt. 8. Gourlay, president Gourlay, Winter &
Leeming, Ltd., Toronto, visited Winnipeg en route to the
West

Mr. Chas. Ruse, of the Gerhard Heintzman, Ltd., whole
sale branch, visited this centre in the interests of the firm's
piano and phonograph divisions.

Mr. W. N Manning, of Sherlu(k—Mannmg Piano and
Organ Co., London, paid a short visit to the local trade
since the beginning of the year.

Winnipeg Piano Co. report that the last few days prev-
ious to Christmas seemed to generate a more seasonable
feeling, with the result that the total for the month, which
otherwise was quiet, was considerably augmented. This
firm have decided that the musical fiend on concert tour
who condescends to call in at the store of the dealer sup-
plying the piano whereon to display his “pianistic proclivi
ties” and is sufficiently crtical of the pitch of the piano to
strike his tuning fork on same, regardless of the finish or
feelings of the poor instrument, has been matched or sur-
passed this week by an amiable client, who in order to test
the indestructibility of a certain disc record proceeded to
test it very thoroughly on a beautifully polished $300 00

re during
her husband at the Front

the Loan should have right of way was conceded. Mr, ]
W. Kelly, president J. J. H. McLean, Ltd., and who is also
president of the music trade section of the Retail Mer-
chants’ Association, captained one of the teams, giving his
entire time during the whole term of the canvass. His
confreres were pleased that a representative of the piano
trade headed the list in the Bond Sales competition, In
spite of the handicaps with which the trade was confronted
in the way of election campaign, conscription and Victory
Loan, the various dealers were cheerful over the results for
the last month of the year Talking machine business, in
which branch, war and its effects have given an impetus to

mahogany phonograph—to the embarrassment of the latter

Mr. Arthur M, Tanney, general manager J. W. Banfield,
which house has an energetic Columbia department, visited
the East early in the month He was a caller at the Col-
umbia Graphophone Co.'s factory at Toronto

Mr. Harry P. Bull, of Cross, Goulding & Skinner, Ltd.,
made a flying trip to the East since the New Year. He
visited headquarters at Oshawa.

Owing to shortage of stock, Mr. Merrell of the Karn-
Morris Piano Co., was unable to fill all his Christmas orders,
Collections are reported as hardly up to the average.

The Canadian Phonograph & Sapphire Disc Co. report
a good demand for records and phonographs, and have no
complaints in regard to Christmas trade.

Mr. Hood, who was until recently in charge of the phono-
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graph department of Stanwoods Ltd., has severed his con
nection with this firm. His position being filled by Mr
Roberts of the Brunswick Co., Toronto.

Columbia Grafanolas and records are now coming along
more freely to the Western Fancy Goods Co., who are the
Western distributors for the Company. December is re
ported as being the biggest month in their history. There
is also a decided increase in the call for higher priced
machines

Mr. Shaw, Western manager of the Columbia Grafanola
Co., leaves for a visit to the factory the early part of
January

Mr. Robt. A. Willis, vice-president of Willis Piano Co.,
Ltd., Montreal, called on the Fowler Piano Co. on his way
east from a trip to the Coast The Fowler Piano Co. have
Just received a car load of Willis pianos, also a Knabe
Ampico reproducing piano is now on view

Babson Bros. report a satisfactory holiday trade in new
Edison machines and Edison records—a decided increase
in sales being shown for the month of December

Mason & Risch, Ltd., had a splendid Christmas trade,
there being a pleasing demand for Victrolas, especially for
“His Master's Voice" records. A scarcity of the required
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"His Master's Voice" Dealers

Harry E. Wimperly Toronto, who is making a success
of upstairs piano salesrooms, has added “His Master's
Voice” lines. Mr Wimperly is locdted in the Ryrie Bldg
at Yonge and Shuter Streets, where he has been able to
prove the practicability of his idea concerning piano sales-
rooms on an upper floor in a centrally located building
He is thoroughly conversant with the Victor lines, having
worked up one of the largest Victrola departments in the
city during his management of the local salesrooms of the
Bell Piano Co.

Gerhard Ltd. are now listed among “His Master's Voice"
dealers, having stocked Victor lines in their stores at To-
ronto, Hamilton and Kitchener. “The New Home of the
Victrola” is the slogan featured in recent advertising of
this department. In their different stores Gerhard Heintz-
man, Ltd., are well equipped to give good service, having
a sufficient number of sound proof demonstration rooms.

The Robert Simpson Co,, Ltd,, Toronto, the well known
department store, is the newest addition to the local list
of “His Master's Voice" dealers. The Company's “Music
Studio” is located on the sixth floor, where they have no
less than eight demonstration rooms. The department is

styles of pianos is still reported, owing to the scarcity of
help in the factory

Mr. Neil McVicar, of Stratford, Ont., has joined the
sales staff of Messrs, Cross, Goulding & Skinner

Cross, Goulding & Skinner report a remarkably good
phonograph business during Christmas., Piano business
was also up to the standard and collections good, the only
difficulty being experienced in shortage of pianos.

Western Gramaphone Co report an enormous Christmas
trade in Victor machines and records., “Somewhere in
France” and “Missouri” waltz records being big sellers
for December. “Service" is the slogan of this firm, and in
that connection a greater stock of records than ever is
provided for the New Year.

Whaley Royce & Co., Ltd., report a big demand during
the holiday season for Hawaiian ukulele and guitars. Mr,
Frank Smith, the manager, being well satisfied with busi-
ness done during Christmas,

—
Most of the fellows who have “soft" jobs got them be-
cause they were willing to stand for more than their share
of hard knocks,
The Canadian contralto, Margaret Keyes, will be assist-
ing soloist with the National Chorus in Toronto, January
24. Dr. Ham has arranged a splendid programme.

in charge of Mr. Brown, formerly manager of the Mason &
Risch Victrola department in Vancouver, and more recently
on that firm's selling staff in Toronto

J. W. Kelly, of Winnipeg, Visits East

Mr. J. W Kelly, president J. J. H. McLean Co., Ltd,,
Winnipeg, which firm have the agency in that city and
adjacent territory for Heintzman & Co. lines, and who are
also extensive “His Master's Voice” dealers, paid a visit
to Toronto and other eastern points. Mr Kelly, who was
accompanied by Mrs, Kelly, arrived in Toronto co-incident
with the blizzard that tied up traffic so effectually. For-
tunately, however, his train was only twelve hours late

Mr. Kelly, who is president of the Piano Dealers’ Section
of the Retail Merchants' Association

As to trade conditions in Winnipeg, Mr. Kelly was quite
optimistic, though hesitating to predict what 1918 might

is getting for his grain. He also noticed that prohibition
was having a wholesome effect on musical culture, and
therefor upon the sales music instruments,

e
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ASCHERBERG, HOPWOOD
@ CREW, LIMITED

CERTAINTIES FOR THE TRADE.

SONGS
By Ivor Novello

Composer of "Till the Boys Come Home
i.e., Keep the Home Fires Burning

BELLS OF ST. MARYS, By Emmett Adams
Composer of God Send You Back to Me

MY HEART'S IN MY HOMELAND
By Kennedy Russell

Mus. Director of the Pavilion, London

JOGGIN’ ALONG THE HIGHWAY

Words by Arthur Anderson

By Harold Samuel

DREAM BOAT

(From See Saw)
Comedy Th. London,

16 MORTIMER STREET, LONDON, W., ENG

Canadian Agent
LEO. FEIST, 134 W. 44th St., New York.

Recent Enoch Successes

BUTTERCUPS ARE BLOWING

Claude B. Yearsley
MOON OF MY HEART Bothwell Thompson
LITTLE BIT OF A MAN Jack Thompson
GOD'S BRIGHT MORNING . Arthur Meale
A LITTLE LOVE SERENADE Landon Ronald
A MOTHER’S HEART May H. Brahe
YOU TOOK ME TO YOUR HEART

May H. Brahe
ROSES ALL THE WAY

Jack Thompson
in keys to suit all voices.

A VERY SUCCESSFUL WALTZ
VALSE MYSTERIEUSE, by Henri Godard.

TWO IMPORTANT CYCLES

FOUR SONGS FROM “THE FRINGES OF THE
FLEET,” by Rudyard Kipling and Sir Edward
Elgar.

“SONG PICTURES.” Five songs by May H.
Brahe, for low, medium and high voices.

Published by
Enoch & Sons, London, England

and
The Anglo - Canadian Music Co.
144 Victoria St, TORONTO

House of Chappell

Established 1811

Two Successful Solxg

“Roses of Picardy”

Haydn Wood
In Three Keys

SPECIAL RATES ON
APPLICATION FOR THIS
MONTH ONLY.

CHAPPELL & CO., Limited

347 Yonge St. London New York
Toronto Melbourne

Violin Works '
Small Orchestras !
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Music Paper & Books
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Books ' T

Publishers “iolin  Method
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Dawn is Shining ” Teaching (o
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BOSWORTH & CO
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Boston Trade Lunch Together on Wednesdays

THE Boston Music Publishers’

rated a round-table luncheon on Wednesdays at one
of the hotels, and these gatherings are proving to be de-
cidedly popular and advantageous from every standpoint.
The secretary sends out notices each week to members and
some of the clerks holding important positions in the vari-
ous stores, and the attendance proves the desirability of
these meetings. It is in line with the policy of the mem-
bers of the Association to foster the get-together spirit to
a constantly increasing degree.

Association has inaugu-

Status of German Copyright in U.S.
WORD has come from New York that the United States
Custodian of Alien Property has ruled that German
plays copyrighted under the international treaty no longer
have the protection of the copyright act. This ruling per-
mits the reprinting of copyrighted German works by Ameri-
cans in this country by the payment of a fee. This fee will
be kept by the collector until the termination of the war,
when its disposition will be decided upon either through a
New treaty or by the Government officials.
The ruling is held to apply to copyrighted musical com-
positions as well as to plays, and is therefore of interest to
the composers and publishers.

How to Care for the Violin
NO argument should be needed to impress the necessity
of looking carefully after the condition and adj

a little oil of sweet almonds (which may be obtained at
any drug store) on the fingers and rub it on the string until
every part of it has been covered. This swells the gut,
and when the string is let down to proper pitch, the loose-
ness of the wire will often have been benefitted. Care
should be taken afterwards to rub the oil off the part of
the string that comes in contact with the bow.

When adjusting a new string, care should be taken to
tune it up to pitch gradually, and to ease over the bridge
and top nut.

It is always advisable to keep the strings regularly at a
uniformly high pitch.

The Bridge

The bridge is the connecting link between the bow and
the instrument. On it depends much of the quality, reson-
ance and power of tone. Its importance cannot be over-
estimated.

Some violins require the bridge to be of hard maple,
and others of softer maple. In one case it must be left
thick, and in the other thin, To fit a bridge properly is
in reality one of the most difficulty performances in violin
repair. Therefore do not purchase a cheap, unfitted bridge,
thinking that your instrument will sound like it did with
the one with which it was originally fitted.

The violinist should take the greatest care not to let
the bridge pull forward while he tunes his instrument, as it
is likely to do, because of the pulling up of the strings.
If it falls down it will most likely break, and the sound

of the violin. Too great care cannot be exercised, and
when pains are taken to care for the violin properly there
is always a big dividend in results. In this connection the
well-known English house of Rushworth & Dreaper have
outlined the following helpful hints:

Strings and Stringing

Each violin requires strings of certain size to produce
the best results. The differences are very little for a slight
variation often produces undesirable results,

For the successful stringing of a fine violin a gauge
should be used. The finer the instrument is the greater
the necessity,

Gauges are divided and calculated to measure four dif-
ferent sizes or sets of strings, so as to correspond in
weight to chord the true fifths with ease. The majority
of amateurs, and even musicians, are not aware how im-
portant it is to have the acoustic proportions properly
balanced. When the pressure of the strings that is pro-
duced on the instrument is not equally divided or balanced,
it will cause unevenness in tone, and in many cases some
notes can hardly be brought out clearly, especially to finger
fifths, it being almost impossible to bring them out true
and clear,

Such a gauge should be obtained by every violinist, and
the size of strings best adapted to his instrument ascer-
tained; this done, much uncertainty and annoyance will be
obviated. It should also be remembered that a new instru-
ment will mature much more rapidly if the same size strings
are always used.

The G string is always liable to buzz in the winter and
break in the summer, caused by the contraction of the gut
in the first case and expansion of the same in the second.

To obviate the first difficulty, tune the G string to one
tone above its natural tone, so as to stretch it, then take
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post be displaced, and thus the adjustment of the instru-
ment temporarily completely destroyed. Such an accident
as this is simply inexcusable, and is the result of gross care-
lessness. A bridge with proper care will last easily ten
years, or even twenty.

The Finger Board

At certain seasons of the year the finger board is very
likely to be the cause of trouble.

When the strings begin to buzz and rattle, and refuse
to give any tone on certain notes, or lie so close to the
finger board that a higher bridge is thought to be necessary,
the cause of the difficulty will usually be found in the con-
dition of the finger board. Either it will be found to have
a hump somewhere, or the end will be turned up and the
middle will be correspondingly too low. Either of these
conditions will produce these ill-effects. The only remedy
is to have the finger board straightened.

Pegs

In certain weather the pegs will stick and jump. Take
them out one at a time, so as not to take tension of the
bridge, and thus possibly let the post fall. Rub a little
chalk, and with the chalk a very, very little soap on, and
the trouble will cease, unless the pegs are so much worn
that a new set is necessary.

General Hints

An instrument should never be left out of its case when
not in use, and extreme changes of temperature should be
avoided.

Exposure to the heat in summer, and the sudden changes
of cold and heat in winter are very prejudicial. Too great
a heat renders the wood brittle and the tone difficult to be
brought out.

Damp is the greatest enemy of violins—as of all other

d d
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be avoided. An accumulation of dust facilitates the en-
trance of damp

In case of instruments having continual use, the inside
will need to be cleaned occasionally, say once or twice a
year. If a handful of dry barley, slightly warmed, is poured
into the sound-holes; and the instrument is carefully shaken,
the dust will adhere to the barley and come out with it
through the sound-holes. Keep the instrument always free
from dust and dirt, and the strings free from accumulations
of resin. Such accumulations on the strings seriously inter
fere with the tone, usually producing harshness and shrill-
ness.

The resin which continually falls from the bow on to
the violin should not be allowed to accumulate, as it ad-
heres to the wood of the instrument and greatly mars its
cleanly appearance.

Clean the strings the full length with the “oil of sweet

TRADES JOURNAL

almonds,” which will more than repay the outlay, as it cuts
away the perspiration of the fingers, which renders the
strings hard, besides the accumulation of resin under the
bow, and thus preserves in a measure their usefulness.

Provide the violin with a good case, and keep it well
wrapped up. A large silk handkerchief or a silk bag is ad
mirable

Regarding the Bow

The hair of a bow has little minute teeth like a saw
when observed with a good microscope. These teeth wear
away in from one to six months' playing, depending on a
daily use of half an hour to five hours each day. The hair
then becomes smooth and no longer grasps the string, and
should at once be replaced with new hair Bows can be sent
to the repairer by parcel post at very little expense, but in
every case they should be carefully tied on a stiff piece of
wood and well wrapped in strong brown paper

SMALL

GOODS.

Wholesale Only.

BEARE

& SON

WRITE FOR NEW SEASON'S LIST.

117 KING ST. W., TORONTO, ONT.

And London, England.

all reliable dealers

246 Summer St.
BOSTON

7/7/07)7:

875 Volumes

Represents the highest achievement in the production of the Classics, Studies, Recreations and Modern
Works in a low-priced Edition Carefully edited, perfectly engraved, printed and boun

All Representative Canadian Music Dealers from
Halifax to Vancouver Carry “Edition Wood” in Stock.

Music Shops in every corner of the British Empire—far away Australia, New Zealand and the Indian
Possessions, South Africa and the Colonies of the Sea—are ordering EDITION WOOD and our

EASY EDUCATIONAL MUSIC

Teaching pieces that are a delight to use

We have one policy—To sell, protect and co-operate with every Music Dealer who carries our line
No broken ag or deceitful hods used to usurp your teachers’ business.
We solicit correspondence with every Music Dealer. Special terms of payment upon an instalment plan to

The B. F. Wood Music Co.

LONDON, w.

84 Newman St.,

29 West 38th St.
NEW YORK
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NEW and STANDARD SONGS

IN KEYS TO SUIT ALL VOICES
SUSSEX BY THE SEA W. Ward-Higgs
GOD SEND YOU BACK TO ME

A. Emmett Adams
DOWN HERE May H. Brahe
ROSEEN DHU . Hubert Bath
(Little wild rose of my heart"—very pretty).
IN GOD’S OWN KEEPING
Henry E. Geehl

A JAPANESE LOVE SONG

May H. Brahe
SONNY  (Life is & fine thing, Sonny) Arthur Meale

LIGHT AFTER DARKNESS
Caleb Simper
THERE'S A WHISPER IN THE AIR

May H. Brahe

SING, SING, BIRDS ON THE WING

Godfrey Nutting

VALE (Farewell)

(Destined to be world-famed).

I'LL SING TO YOU Jack Thompson

(New song, a fitting successor to “Come, Sing
to Me.”)

SOMEWHERE IN FRANCE Herbert Ivey
ALL IN A LILY WHITE GOWN

Easthope Martin

SMLORS OF THE KING  Theo. Bonheur

(The new “Navy" song).

Kennedy Russell

00000000 O

. IMPORTANT NEW BOOKS used in the
E Toronto Conservatory of Music Local
g Centre examinations:

- “Intermediate Grade Pieces”

“Intermediate Grade
Technical Work”

00 000000 OO0 000 e

The
Anglo-Canadian Music Co.

Limited

:

144 Victoria Street
TORONTO, - ONT.
Sole Agents for:
Edwin Ashdown, Ltd.; Enoch & Sons;
J. H. Larway; Leonard & Co.,
and other houses.

Bows need re-hairing twice or more a year. This
should be done by a competent repairer.

As the hair wears on one side more than the other,
owing to the position in which it is held, the tension in-
creases on the other side ,and this will pull the bow out of
shape and ruin it in time if not attended to. The remedy
is new hair,

When not in use the bow should be unscrewed to re.
lieve the stick of any strain,

Violins by Machinery

VIOLINS are made by machinery by the Guldan Com-

pany, Columbus, O. This does not mean that chunks
of wood are fed into a machine and come out musical in-
struments. Any one who has seen the interior of a violin
will have noticed that the workmanship is rather crude-
looking. Bits of material are glued to the top and bottom
at various points. Whether or not this has any intended
relation to tone, the main purpose is to make the instru-
ment more substantial. As the body of a violin is com-
posed of very thin wood, it is necessarily fragile,

By the new process the three parts of the violin proper
—the top, bottom and rim—are fashioned by mortise so
that they fit together accurately and do away with the neces-
sity of interior bracing. The machines, which are the
makers' own patents, give the bulging shape and curving to
the parts. This is brought down to more delicate propor-
tions through handword. The tone-quality is claimed to be
as good, if not superior, to that of the ordinary violin.

Under labor conditions as they exist in this country, the
cost of production by machinery is much the cheapest, but
the manufacturers entered the field to compete with the
peasant labor of Europe, where violins are made in the
homes. True ,the war had already disturbed the industry
on the other side by claiming so many of the workmen,
when the enterprise started two years ago. It was the ob-
ject, however, to take possession of the low-priced market
that had been created here in such way that it could be
held onto after normal conditions had been restored abroad.

There is a large consumption of cheap violins in the
United States through the music stores. Every community
has its amateur players. The first year of the war cut down
the imports, and the continuance of this state of affairs has
brought about more or less of a violin famine. The Colum-
bus factory, which started in a small way to test out the
field, is meeting with success. It now produces 1,500 violins
a month and is unable to take care of its orders.—Veneers.
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Sheet Music Briefs

Messrs. Beare & Son have issued this month their bulle-
tin No. 25, listing special offerings of violins, bows, cases,
strings, metronomes and harmonicas.

One of the big music successes at the present time is
the Charles Dillingham production, “Jack o' Lantern”
lyrics by Anne Caldwell and music by Ivan Caryl. The
piece is now running at the Globe Theatre, New York, and
contains some of the most popular numbers that Ivan
Caryll has ever written, among them being “Wait Till the
Cows Come Home,” which is attaining a widespread popu-
larity.

A three-column advertisement, 4!4 inches deep, by the
College Book Store, Kingston, is noticed in the Kingston
Daily Whig of January 2, featuring the latest popular music
hits. That is a good way to start the new year. Sheet music
ads. in the hewspapers are not very numerous.

“Edition Wood" in the British Empire

In September, 1905, The B. F. Wood Music Co., Boston,
established in London a branch office at 12 Rathbone Place,
under the management of Mr. D'Auvergne Barnard, long
a leading factor in the retail music circles of greater Lon-
don, yet possibly best known in America as the composer
of many SONg successes, notably “The Plains of Peace,”
“Shepherd of the Fold,” etc.

This branch office, it is stated, was started with the
paramount idea in mind to establish a business upon the
same lines which have met with such signal success in the
American office of this firm, i.e, Protection of the Music
Dealer by co-operating with him and not soliciting or sell-
ing direct to teachers and schools. That this plan has been
@ success in the United States is best shown by the greatly
increased demand tor the splendid teaching material pub-
lished by this house, as well as the adoption by many

J. H. LARWAY
New Publications
YOUR ENGLAND AND MINE

Simpson
COME BACK SOME DAY Tate
IRIS. . Davies
THE ROSE ETERNAL Derwood
O CANADA, MARCH ON. . Wakefield

IT WILL ALL COME RIGHT IN THE END
liver

SOMEWHERE A VOICE IS CALLING. . Tate
PIANO SOLOS

SLEEP AND THE ROSES . Tate
SOME DAY YOUR VOICE WILL ANSWEB
irgo
SAN REMO v Telma
SOUVENIR DE RUSSIE ) Telma

NEW SONG CYCLES
THREE PERSIAN SONGS "
SONGS OF THE ORIENT _ Herbert Oliver
EIGHT BALLADETTES Herbert Oliver

J. H. LARWAY

14 Wells St., Oxford St., LONDON W., England
Agents for Oanada:

Selling
THE ANGLO-CANADIAN MUSIO COMPANY, 144 Victoria 8t
TORONTO

-..Herbert Oliver

leading musical authorities in England of Edition Wood,
a series of the standard studies, recreations and classics.

With the increase of business it was found necessary
a few years ago to seek more commodious quarters, which
were found at the present address, 84 Newman Street, and
now there is hardly a corner of the British Empire to which
Edition Wood has not been shipped. This means not alone
the reprintable editions of well-known standard works, but
copyright numbers such as the Sartorio Pianoforte Method,
Children's Musical Moments by Livsey, and other similar
works by composers whose names have become well-known
wherever there is a demand for works of a pedagogic nature.

It is fitting at this time to state that the London Branch
has done its “bit” in the present world crisis. Mr. Barnard
has sent four of the young men from his office to the front,
including his only son, 2nd Lieutenant Eric Barnard (now
21 years) who enlisted as a private at the outbreak of the
war, served through the Gallipoli campaign, was invalided
home with fever, and is now convalescing in England, hav-
ing been severely wounded while on the western front,
The other members of his staff are at present in the Over-
seas Service “somewhere” along the allied fronts,

The success of the publications of the B. F. Wood Music
Co. in Canada is well known to the sheet music trade in all
parts of the Dominion

Bosworth & Co.'s Newest Issues

A parcel of British compositions from Messrs. Bos.-
worth & Co., London, England, is just to hand, and it con-
tains some interesting numbers. Perhaps the most out-
standing one is the “Joy Minuet,” by Arthur Ison, a young
composer of excellent talent. There are the “Three Coun-
try Dances,” by the celebrated Laura Lemon, whose tune-
ful compositions are well known; “Danse Arabesque,” by
Harold Henry, which is said to be quite the equal of his
“Cavatina,” and “Love's Young Dream,” a special inter-
mezzo by the English opera conductor, Vincent Thomas,

This firm, which also publishes Sevcik's Violin Method,
Beringer's Pianoforte Tutor, Beringer's Daily Technical
Studies, and Germer's Practical Teaching Material, make a
specialty of their B.C. manuscript music paper.

The Anglo-Canadian Music Co. have just issued two
new songs of interest, “Our Golden Northland," the words
by Samuel Baylis, a Montreal author, and music by Edna
M. Morrison—and “Messiah Comes,” a sacred song, by H.
E. J. Vernon, a well known Toronto musician,

New Larway publications of interest are “O Canada,
March On,” by Margaret Wakefield; “Waiting For You,"
by the same composer; “My Paradise,” by Arthur F. Tate,
and “The Voice of the Shepherd,” by Trevor Glynne.

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store,
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Musie.
Don’t forget, too, our expert repairing,

CHAS. LAVALLEE

Agent for—Besson & Co., of London, En
Pélisson, Guinot & Blanchon of Lyon,
J.W. York & Sons, of Grand Rap

35 St. Lawrence Blvd, -

Monm-l
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Harmonicas Received

Mr. D. R. Henderson, of Halifax, N.S.,, who represents
Whaley, Royce & Co., Ltd., Toronto, in the Maritime Prov-
inces, was one of the most fortunate victims of the recent
disaster there. Every door and window in his house, three
miles from the scene of the explosion, was smashed or
blown out, but not one of the occupants was so much as
scratched. A portion of one of the ships was blown
three miles to a vacant space close to Mr. Henderson's,
making a gash in the earth such as might be found in the
present day battle field.

One of the many effects of the war, noticed by Whaley,
Royce & Co., Ltd, is the remarkable increase in the de-
mand for harmonicas. The popular mouth-organ was never
before so popular, and the problem of the music houses
has been to get the goods. Whaley, Royce & Co., Ltd.,
report the arrival of a shipment from Japan, and from
which orders are being filled at their Winnipeg and' To-
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British Columbia—Smith, Davidson & Wright, of Van.

couver,
Manitab

and Saskatch Ed. R. Potter, of Winnipeg.
Quebec—Montreal Symphonola Co., Montreal.

Cape Breton—Smith & Smith, Sydney, N.S.

Nova Scotia—W. H. Phinney & Co., Halifax,

New Brunswick—Furnishings Ltd., St. John,

Agencies have also been arranged in New Zealand, Aus-
tralia and Jamacia, but owing to the impossibility of secur-
ing shipping space, orders for export cannot be filled.

The Symphonola line embraces four styles in oak
mahogany, the range running from $45 to $108, retail.
Long, president of the firm, in conversation with the
Journal, emphasized this feature as one that permits the
lowest ible cost in facture. Ad ge is being
taken of the past Christmas lull to re-arrange the factory,
and remove all the machinery into the company's own
premises from the adjoining building, which was leased

and
Mr.

ronto wareh These har are y
packaged, well made, and show the aptitude of the Japanese
in getting into a market out of which Germany has been
forced.

Sussex by the Sea

“Sussex by the Sea," an English marching song, has
been very popular in Toronto and vincinity for the past
two or three months.

Mr. Frank Oldfield, one of Toronto's leading baritones,
had been using this song in connection with the Victory
Loan Campaign meetings with success, and when he sang
it at the 'big meeting in the Toronto Armories on the oc-
casion of Theodore Roosevelt's address to an immense
audience of nearly 20,000, the refrain was taken up by the
audience. Such an introduction naturally created a brisk
demand for the song. The Anglo-Canadian Music Co.
secured the Canadian rights and are now supplying the
Canadian trade with this haunting melody:

Sussex, Sussex by the Sea,
Good Old Sussex by the Sea,
You may tell them all
That we stand or fall,
For Sussex by the Sea.

The Fringes of the Fleet

Copies of a de luxe programme are to hand of a con-
cert arranged by Geo. Robey, the celebrated English
comedian, at the Alhambra Theatre, London, for the benefit
of Queen Mary's Hospital. One of the features of the
programme was the cycle “The Fringes of the Fleet,” ren-
dered by a quartette of London ar This cycle consists
of four songs, “The Lowestoft Bo Fate's Discourtesy,”
“Submarines” and “The Sweepers. The lyrics are from
Kipling's “Fringes of the Fleet” and the music by Sir
Edward Elgar, and it has been received with marked suc-
cess throughout the Empire.

Symphonola Doings

Canadian Symphonola Co., Ltd., Toronto, have just re-
ceived at their factory an interesting souvenir of the Hali-
fax disaster. A couple of their De Luxe Symphonolas that
had not yet been opened by W. H. Phinney & Co., Ltd., the
Nova Scotia distributors of these lines, came back for re-
pairs, the cabinets being badly used up by fire and water,
and the packing cases being broken, scorched and soaked.

Canadian Symphonola Co., Ltd., moved into their own
factory just six months ago and are being g! d

ding the removal of tenants that formerly occupied a
part of their building.

Australian Music Trade Imports
IN the Dominion Governments Trade and Commerce De-
partment Bulletin, No. 712, Mr. D. H. Ross, Trade Com-
missioner at Melbourne, gives the following information re-
lating to the music industries:
Organs and Harmoniums

Only two pipe organs were imported into Australia in
1915-16, both from the United States, the value being £868.
There are several pipe organ builders in the Commonwealth
with an established reputation,

The imports of ordinary household organs, and small
organs for churches, showed a decrease of £5,742 in value
compared with the previous year. The competition from
the United States has made the trade rather unattractive
to Canadian manufacturers. Heavy importing charges on
these comparatively low-priced bulky instruments have had
a bearing on the limited trade. The imports in the last two
fiscal years are shown thus:

Organs and Harmoniums

Country 1914-15. 1914-15. 1915-16. 1915-16.
of Origin: Number. Value. Number. Value.
United Kingdom 44 £ 489 6 £ 83
Canada 132 1,401 24 339
United States 758 7,958 435 5,007
France 1 7
Germany 18 181
Japan 23 18 78 313

976 £10,154 543 £5.742
In Weekly Bulletin, No. 588, there appeared an illustra-
tion and specification of one of the most popular German

pianos sold in Australia in previous years. The predomin-
ating position held by German manufacturers is illustrated
in the Australian imports in recent years. The imports
from Germany in 1915-16 were, doubtless, transhipments
from steamers interned in neutral ports,

Imports of Upright German Pianos
In 1912 Australia imported 17,937 German pianos valuea
at £432,377; in 1913 12,277, valued at £300,008; in 1914-15
3,286, valued at £83,887; in 1915-16 319, valued at £8,455.
Manufacturers in the United Kingdom and the United
States have mainly benefited by the altered sources of
wupply.
By not f
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on the progress made in that short time. They have com-
pleted arrangements for distributing agencies of their lines
as follows:

d other—pianos were recently

king, some
delivered in a damaged condition through rust and damp-
ness injuring the mechanism.
(To be continued in February Issue.)
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The Representation of a Piano
Advertised Like this is Much

Sought After

A Challenge to the Most
Fastidious Music- Lover

Some day, you have decided, the cheering sympathy of a
piano’s music will brighten your home.

On that day recall this fact: The purchase of a piano is
the purchase of certain elements of musical satisfac-
tion and mental enjoyment. Not least in your thoughts
will be pride of ownership.

You'll want to see the Gerhard Heintzman—you know you
would be proud to possess Canada's Greatest Piano.

You know its maker as one of Canada's pioneer builders—
a man who breathed music and nurtured an ideal.

In this piano there is the exquisite harmony of outline that
comes only as a result of half a century’s experience in
producing goodness combined with beauty.

Its rich, deep tone is a revelation—due to its many ex-
clusive tone-producing and tone-sustaining devices.

Its craftsmanship will bear the most careful and elaborate
scrutiny,

Indeed, the Gerhard Heintzman Piano is, from every
standard, a challenge to the most fastidious music-
lover.

So its purchase is a proud moment—and the satisfaction of
your choice permanent and lasting.

Gerhard Heintzman Limited

Sherbourne Street
Toronto, - Canada
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Boudoir Style

Height 4 1t. 2 in,

~ £ .
Mason (&) Risch-

fimited

230 Youge Strept

Torontn

T —————

“The ‘Biggest’ Little Piano Ever Made”

COMBINES in its design, com-

pactness, simplicity, purity and
elegance. In volume and sympathetic
tone quality has every feature for
which Mason & Risch pianos for half
a century have been distinguished.




