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COUNTERFEIT LIFE INSURANCE.

In its issue of the 18th inst. “ The Monetary Times ™, in an
W. J. MoMuntny, Esq., Manager, editorial under ‘the above heading, laboriously endeavors to con-
Mutual Reservo Fund Lite Agsociation

TonoxTY, Ootobor 16th, 1191,

Since its orgzmization it

‘roronto. Ont. | vince its readers that the business of the Mutual Reserve Fund
Dran 81 1 bey to aoknowledge with thanke . .. . . .

tho racelpt of & ehoquu for 21000, In fult pay- | ] jfe Association is only a counterfeit of real life insurance.

mont uf Policy No. 22068, on the dlfe of my lata

1 wish to cxpress my high appreeiation of the T T |

courteous manner in which I have heen troated

by tho officors of the Associntion in this matter, ]

and I fool that I canhiot commund toe highly

thelr nollon in tacilitating in every way lu thelr

powor au early sottloment ol my olaim, ,

e O e o ort™ Life Association will hold its Eleventh Annual Mecting at

pleanuso to e to rooomeiend the Mutual R T a > P > els 4

Fo oy Tetomts and othorm whio may with & sute o the Home Office, Potter Building, N.Y.

Hablo frrranon Bt oo oty has paid out to the Widows and Orphans of its Deceased Members

M. K. Komuaxs. | qyarp $ 1 2 000,000.

As this is the object for which all Life Insurance Companies are supposed to be organized, we
CLAIM that the Mutual Reserve has always Leen giving its policy holders the genuine article.
has accumulated a Reserve Fund of $3,155,220.94 in cash.

No commuted commission$ ; no agents’ balances; no office furni~
ture; no palatiai buildings; but all solid cash securely invested in first
mortgages on improved property in New York City, and held in Trust for
the benefit of the policy holders by the Great Central Trust Company of
New York City. Not one counterfeit or one dishonest dollar in the huge pile.
Insurance Commissioners of the States of NEW YORK, MICHIGAN, OHIO, MINNESOTA, RHODE ISLAND, COL-O}'IADO,
WEST VIRGINIA, and NORTH DAKOTA, and by Price, Waterhouse & Co.,, accountants, of Londun, England, whose published
reports have been in the highest degree commendatory to the Company and *its Management. it has also been endorsed by such
eminent actuaries as the Hon. Elizur Wright, Aug. T. Harvey and Lucien McAdam.

1ts Presideat, Edwaru B. Harper, who has fought the battles of the Mutual Reserve during the past eleven years so ably and suc-
cessfully, stands at the head and front of his profession, and as the Hon. R. M. Wells stated at the last aunual meeting, is “the Napoleon
Where he is best known, there he is most respected.

The Mutual Reserve has over 60,000 members and over $200,000,000 of insurance in force. It is doing business in England,
Ireland, Scotland, Germany, and in all healthy parts of the United.States and the Dominion of Canada. .
We respectfully commend these facts to the editor of the article in question, who must have been entirely ignorant of the system
of the Mutual Reserve, and what it has done and is doing, or his eyes and intellect were blinded by his desire to wilfully misrepresent
and njure a great and bensficent institution, honestly and economically managed, in the interest of the Level Premium Companies, who

busband, Ignativs Konnann.
On the 27th of January The Mitual Reserve Fund
I havo vot oxporlenced any truuble whatoverin
In addition to the above the Mutuai Reserve Fund Life Association
During the fast Eleven years THE MUTUAL RESERVE FUND LIFE ASSOCIATION has been officially examihed by the
of Life Insurance” on t is continent. We can assure the editor of The Monetary Times that there is nothing counterfeit about him.
give his paper a large and profitable advertising patronage. “ Facts are chiels that winna ding.”

1t has on deposit 1n the different countries where it is doing business over half a

million dollars, is under Government super ision and gives pure life insurdnce unmixed

with banking and investment at about one-half the rate of the.level premium Companies.
/

CIRCULARS SENT IF REQUESTED.

Agents Wanted in all Unrepresented Districts.

W. J. MeMURTRY,

MANAGER FOR ONTARIO,

MAIL BUILDING, TORONTO.

CARD OF THANKS.

BiucrvILLE, Dec 14th, 1091,
W.J.McMunTuy, Erq., Torouto, Manager Mutual
Rasorve Fand Lifo Association.—

Drar Sin—I beg to acknowledge tho recoipt of
o choque tor 85,000 in sottlement of policy No,
51,679 on the lite of my late husband, Bepjamin
Harper. 1also desire to express my approclation
ot the prompt action of tho Company in offerlng
to advanco woncy on hotico otdeatl, which proves
a groat boon iIn time of trouble. I would also
mako montion of the comnpany's notion through-
out tho whole matter, not having had the
loast troubloin tho scttlomentofthoclalm. Ioan
with conflioncorecommond intendinginsurers to
the AMutual Resarve Fuud Lite Associstion.

Rospocttully Yours 2
CHARLOTTE A. HARPER,
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THE DRY GOODS REVIEW

THE ORGAN OF THE CANADIAN

Drp Goobds, Nats, Caps and furs, YNillinery and Clothing
Crabes.

Published Monthly by

THE DRY GOODS REVIEW CO.,
8 Wellington St. West,.Toronto.

J. B. McLEAN,
President.

CHAS. MORRISON,
Editor and Business Manager.

Addresa all communications to the E«.tor,

CHRISTMAS-TIDE.

F CHRISTMAS
themes there have
been and will ever
be, in this and other
Christian lands,
. more pages written
and more dis-
courses spoken

>~ than on any other
. the world has ever
known. Tao the
most of those who
observe the day, it
has, first, its religi-
ous aspect. Amid
lights and flowers,
the p®ans of rich
voices and the
swelling tones ot
organ and orches-
tra, the feast of the
Nativity receives
its devotional ob-
servances. Again,
it 1s its mission to bring smiles and sunshine, to strew flowers along
life’s rugged pathway, and to mingle some of the sweet things of life
with the distasteful and unpleasant so much of which is found in
the daily experience of many, if not the most, of us. For this day
at least, the dip and tumult bhave ceased; an air of holy calm en-
wraps the earth as with a mantle, and rudeness, violence, and dis-
cord are transformed to gentlencss, kindness and harmony. * Peace
on earth; good will to man.” How these wards thnll and ennoble the
human heart and when hand clasps hand and eye returns the kindly
glance of eye, as the hearty greeting springs from the lips, we recog-
nize the brotherhood of man and our hearts are filled with more
kindly thoughts one to another. Though cares may press and

~
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troubles throng all the grim three hundred and sixty-four days that
precede it, when once the chimes of Christmas Day ring out upon
the air, the furrowed brows relax, the anxious eyes light up, and
every one of us, however conditioned, and wherever placed, feels
the glad thrll of the world’s happiness touch both lile and heart,
as we tao join in greetings to the happy day.  Men who never give
the origin of the world's great festival a thovght, feel their best
natures stirred to be in the good times they sec and fec) around them,
and to do their share towards brightening and. cheering the hutle
corner of the earth for whose happiness they are responsible. Even
scoffers and such as have no distinct idea ol religious beliet cease
from logical reasoning and historical refutation, and become as little
children in Christmas entertainment. A great longing to make
others happy fills every heart ; now, if ever, the purse strings are
loosened ; the giver is blessed in giving, the receiver happy in re-
ceiving ; and the fair garland of Christmas gifts and Christmas
greetings that links heart to heart vies in fragrance and beauty with
the more perishable blossoms that deck the Christmas home. We
all have our share of joys and sorrows, losses and disappointments
but on this holy Chnistmas Day we are always inspired to hope for
the brightest and best and not to shrivel and shrink when trouble
crosses our path. \Welcome then to the Christmas-tide, that season
of merrymaking, with its happy home gatherings, its 1okens of re-
membrance and love, of paternal thoughtfulness and filial regard !
May all our readers live long and prosper and to one and all we
carnestly wish “A Merry Christmas” and “ A Happy New Year.”

CHRISTMAS BELLS.

—

1 heard the bells on Chnistmas day
Their old familiar carols play,

And wild and sweet

The words repeat
Of peace on earth, good-will to men !

And thought how, as the day had come,
The belfries of all Christendom

Had rolled along

The unbroken song
Of peace on earth, good-will to men !

Till ringing, singing on its way,

The world revolved from night 1o day
A voice, a chime,
A chant sublime,

Of peace on earth, good-will to men!

But in despair 1 bowed my head—
“ There is no peace on earth,” [ said ;
* Far hate is strong,

Ard mocks the song
Of peace on carth, good-will 1o men,”

Then pealed the bells more loud and deep,
“God is not dead nor doth he sleep !

The wrong shall fail,

The right prevail,
With peace on earth, gond-will to men 1"

HENRY W. LONGFELLOW.

Bxe
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ONE YEAR OLD.

ITH this 1ssue The RE-
VIEW closes its first
year of existence, and
taking everything into
consideration,wehave
much cause for feel-
ing gratfied with the
resuits.  In our salu.
tatory we expressed
the conviction that
our venture would
quickly succeed in se-
curing the confidence

and support of the trade, and in this we have not been disappointed.

No sooner was the first number issued than something unprece-

dented in trade journalism occuried, vit.: Several local dealers

called personally at our office and tendered their subscnption and
almost every mnail brought subscriptions and words of encourage-
ment from every province in the Dominion. Swnce then our can-
vassers have met with extraordinary success and the good work still
goes on in increasing volume. Hundreds of retailers have not re-
newed their subscriptions to other trade papers, preferring to be
satisfied with THE REVIEW, knowing full well that they always can
deptnd upon finding something of practical value to them in its col-
umns., This is afact of which we not only have personal knowledge
but 1s borme out bv communications received by us from time to
time. We give the following as an instance, which came to hand
last month from a merchant in Stratford : * I returned my copy of
DRrY Goobs REVIEW to-day in mistake, thinking it was The Mone-
tary Times for which my sub. had run out, and which 1 stopped, and
in a burry got them mixed in my mind. Kindly forward again and
oblige.® \Ve are not g1ven to boasting, but we may be pardoned for
modestly claiming that the popularity of THE REVIEW has been
gained entirely upon its ments, as we have aimed from the start to
turn out a first-class journal in every respect, creditable to the trades
1t represents.  The many letters of commendation from subscribers,
which we have published from tune to time, are the best evidence
we can offer that our aim has been successful.  The latest in this re-
spect was received a few days ago from Messrs. Youell & Wrong,

Aylmer, Ont,, as follows : ** \We are much pleased with your journal

and think it a good investment for one dollar.” So much for the

past.

Regarding the future we shall use every effort to keep upward
and onward. \Whatever will tend to still further popularite THE
RRVIEW will not be lost sight of, and any suggestions on this point
will be gladly welcomed. Let us again draw the attention ot our
readers to the fact that our columns are always open for the ventila-
tion of gnievances, and for the discussion of questions affecting the
trade. These are numerous, and when a medium is established
wherein they can be thoroughly discussed, it should be liberally
taken advantage of. Our illustrated sketches of prominent men in
the trade have tumed out a popular feature and they will be con-
tinued. In February we will make our first attempt at issuing a
special number and we say, unhesitatingly, that typographically and
otherwise it will be far ahead of any similiar publication on this
continent. It will be most handsomely illustrated, and will contain
articles on practical subjects by gentlemen prominently identified
with the trade. Hewever, it is not necessary for us to go into detal
as to what we will do in the future. Our record in the past year
should be asutlicient guarantee that we are determined oa “deeds
of high resolve.” Weentered the field of journalism with the avowed
object of making THE REVIEW the most popular trade paper in
Canada, and are spanng neither expense nor trouble for its accom-
plishment.  We have to thank our numerous fnends for their sup-
port and kindly encouragement, and we can assure them that our
endeavor will be to merit still funher recogmition in this regard.

THE TRADE N MONTREAL.

(Iy Our Own Corrospondent.)

There are more than ten years since the Dry Goods trade had so
tnuch to contend with in the way of weather, In the district, of
which Montreal is the centre, the mildness is up to this ume like
that of September, with the exception of a few days, and even then
the cold was not sufficient to frighten people into laying in season-
able goods. And it is abelief among the trade that if people do not
buy before the first of January they will not buy at all, The holidays
are in sight and there has yet been no call for the goode usually 1n-
cidental to the scason, and most of the dealers have made up their
minds to selling none at all. But they are taking advantayge of the
dulness to take stock and find out just where they stand. This re-
fers more particularly to the retailers, but it will reflect upon the
wholesale trade in due course. A matter that puzzles everytody 1s
that collections are so obstinate when the country 1s full of grain,
when farmers in Ontario have marketed largely, and 1n most cases
remunerative prices prevail. A canvass of all the leading dry goods
firms bears out the statement that collections are unprecedentedly
bad and the blame is thrown upon the country merchants for not
looking after their accounts. The farmers are, as a rule, slow to
appreciate business needs and they are apt to consider to-morrow
better than to-day. The retailer does not choose to instruct them
and so the burden is thrown upon the whalesale merchants. This
carelessness is embarrassing the trade of the wholz country and at
the end of along period of depress:on is counteracting the effects of
the prosperity that should now be felt. The evidence from the coun-
try inerchants is accumulating to show that farmers are being par-
ticularly pressed by the implement men, and by money lenders, and
that they are giving these two classes their first attention to prevent
a seiture of their goods and a foreclosure of mortgages. This con-
dition is only temporary and must pass. There 15 ground for nothing
but hopefulness since all classes have taken the lesson of caution to
heart. Money for legitimate business is easily obtainable at the
banks and it is likely to remain plentiful for purposes of moving ke
crops, but the ime and signature of the paper require to be right.
The pertod of failures appears to be at an end. Within the last
month there has not been a serious dry goods failure throughout the
whole of Canada. The prices of staple goods are stationary or
downward but as a rule values are firmly held without change. The
price of cotton is firm., under the steadying nfluences of the syndi-
cate, and according to the advance in the listed value of Canada
Cotton Company it1s probable that this concern will soon fall into
the association. The stock is advancing and operators appear to
expect this. Travelers are now at their busiest and send 1n hopeful
reports of the spring trade. They have a full linc of samples but
are pushing Canadian cottons and woollens and booking good ac-
counts for the early part of 1892. Last summer the huying for the
fall trade was so scanty, 1t was confidently believed that the sorting
orders coming in on the spring trip would be a feature of trade, but
these looked-for orders have not become a factor.

THE REVIEW AHEAD.

On December 12th, we received a communication from Mr.
Harry Harman, Window Dresser &c.,, Lowsyille, Kentucky, who
placed a small advertisement in the October and November issues
of THE REVIEW, in which he says :

AS To RETURNS, ] CAN ONLY SAY THAT OF SOME TWELVE
JOURNALS | HAVE ADVERTISED IN, I HAVE RECEIVED MORE IN
NUMBERS FROM THE REVIEW THAN ANY OF THE OTHER
JOURNALS,

Ve have much pleasure in d-awing the attention of wholesalers
and manufacturers to this practical evidence of ths value of THE
REVIEW as an advertising medium.

N R R L NS e S
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KNOX, MORGAN & CO,

Wholesale Dry Goods Imporfers,
HamMmirLToON, = =  ONTARIO.

— S AT A TR A N —~

SPECIALS FOR DECEMBER--629 PIEGES of VICTORIA

Cloth. Cleared the lot from the manufacturer at a sacrifice; about

25 Choice Patterns. Price 6 5-8c., 6o days nett.

These Goods are worth 8c.; best substitute for Dark Flannelettes in
the Market. Send for samples.

Do not fail to see our Samples of Spring Goods, now in
Travellers’ hands, before placing your orders.

=® FOR THE RETAIL TRADE o=

“PATENT ROLL ™ GOTTON BATTING.

None genuine but the following registered brancs :

NORTH STAR. CRESCENT. PEARL.

Every Retail Dr& Goods Dealer should carry, expose and press the sale of this
article, especially designed for the following house uses :
Bed Comforts, Mattress Covers for Warmth and Softness, Upper Lining for Mattresses,
Baby Quilts, Chair and Baby Carriage Cushions, Stair Pads, Ironing Pads, Tea
Cosies, Furniture and Undertakers’ Linings, Packing for Fragile Ware, Dress:
makers’ Purposes, etc., etc

THESE GOODS are neatly baled or cased in g4, 6, 8, 12 or 16 oz. rolls and may be
obtained of all Wholesale Dry Goods Houses.

“ BALED »? Goods same quality but less price.
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THE PATRONS OF INDUSTRY.

One of the most agreeable experiences in a man's lite is when
another man slaps him en the back and tells him that he is the best
fellow in the world, the more so when he ought to know and
dnes know very well that he is not one whit better than his neigh-
bors but perhaps a great deal worse.  There are some prople who
are peculiarly susceptible to this sort of flattery and if the report of
a recent meeting at Richmond Hill, of the York County association
of the Patrons of Industry, is correct, the tarmets must take a front
seut in this respect. A lecturer of the organtzation addressed them
on that occasion in the most fulsome terms, telling them in effect
that they were the salt of the earth, that their employment most re-
sembled the employment of the Divine Being who gave 1o the earth
its fertility, etc., etc,, and so well pleased were his audience that
they applauded him vigorously. Not only that but in the opinion
of this man with-the.gift-of-the.gab all other trades and professions
were conspiring to crush the farmer under the iron heel of oppres-
sion and rob him of all his rights and privileges. Of course these
poor, guileless, suffering farmers were not told of the many miser-
able tricks they play upon the country storckeeper or upon the
unsuspecting consun.er. That'’s not what these lecturers are paid
for; they are paid to make the farmer swallow the most unmitigat:
ed rot and the stronger the dose the better they seem to hke it
They appeal to the cupdity and well known selfishness of the
farmer and in doing so make use of the grossest exaggerations
and palpable absurdities. The lecturer we have reference to, mam-
tained that “they (the farmers) were paying lor their mer-
chandise to-day about hall more than they ought to pay.
Let them analyse it. Ia the first place they had the manufacturer
who in the majority of cases had to deal with two wholesale men.
When he sold 10 the first he had certamnly to put on a tariff to pro-
tect himself from loss. The first man 1n selling to the second had
to put on a tariff for a simlar reason. The second man had to be
recouped for loss in dealing with the x:cmilcr, who in turn did the
same to the consumer. But this was not all. There was the com-
mercial traveler, Under the old credit system «o-day, therefore,
they were paying for at least four losses. Of the commercial traveler
it might be said that perhaps he was a necessary evil. They found
that these men were costing them from 8 to 15 per cent more for
their merchandise  Besides their salanes, ranging from $800 to
$1,500 per anpum,there was their expenses and whiskey Yil—no un.
unportantitem. (Laughter.) Andthese travelers alwaysstoppedatthe
besthoteland got the bestin the land. Could the farmer dothat?” No.”
Does this not demonstrate that this man 14 either grossly ignorant
of ordinary business methods or that he wilfully makes use of mis-
leading statements to inflame the minds of his hearers and rouse
within them the demon of distrust and suspicion. It is not neces-
sary to discuss his so-called tanff statements as every business man
can see their absurdity, but we must protest most vigorously against
his contemptible and slanderous charge against commercial travel-
ers. Inthe face of temnptations to which no other class of the com.
munityare subjected, wesay unhesttatingly from personal knowledge,
that as a body they are as temperate in their habits, if not more
s0, than any other class and we venture the opinion that there are
numcrically more strictly temperance men in their ranks than
amang the farming community. When such men as this lecturer
finds it necessary, in order to bolster up his posinon,’to cast asper-
sions upon a body of men, who have not the opportunity of defend-
ing themselves, it can only be characterized as an unmanly act and
one shewiny the weakness of the cause he represents. The Patrons
of Industry may flountsh for a brief period, but common sense will
ultimately assert itself and the farmers will be forced to the behef
that they are no better than other aitizens of the State and must con-

duct their business on husiness principles. Their position is utterly
untenable. nstead of being ground under the tron heel of oppression
they are doing their level best to oppress and ruin tradesmen who
will not enter into their unrightecus agreement.  We know of store-
keepers who have been glad te cancel their agreement with the
pawrons as they found they were losing the whole of their other cus.
tomers . We have no desire to enter the prophetic line, but we are
prepared to go so far as to prophesy that the organization of the
Patrons of Industry will be short-lived and that those storekeepers,
who are now reaping a temporary advantage from their custom, will *
yet have ample cause to curse the day on which they signed away
their right to control their own business.

A THRIVING INDUSTRY.

Three years ago Messrs. Newlands & Co., of Galt, Ont., started
a new industry in the manufacture of smitation Buffalo robes. This
was rendered necessaty by the almost total extinction of the shaggy
monarch of the prairie. While in Galt the other day we visited the
establishment and were courteously shown through it by Mr. War-
nock. The robes were seen in their vanous stages of manufacture,
and no one could be otherwise than thoroughly convinced of their
durability and imperviousness to wind or rain, so desirable in our
North-West. One striking point in their favor 1s that the more they
are exposed to storms the more they resemble the fur of the natural
animal. This was borne out by one shewn to us which had been
in constant use by a medical man for two seasons. Owing to the
mild weather of the past two winters there has not been the demana
for the robes which colder weather would have stirred up, but the
manufacturers say they have no reason to complain and that they
have every fa'th in the pronounced success of their industry. Since
starting, the firm have branched into other lines and are now manu-
facturing wolf-grey imitation robes, which they claim are more
phable than the real article, and imitation Buffalo and dogskin coats
which are first class poods and should become verv popular wher-
ever warmth and comfort are desired. They have made a great suc-
cess in their Jersey cloths for children’s wraps, etc, ana in their
glove linings. Their latest venture is the manufacture of imitation
lambskin and they have already brought 1t to such perfection that
glove men saythe problem, which has so long bothered them, has at
last been solved.

THE KNIT GOODS TRADE.

Manufacturers of knit goods report that the volume of business
this year has been on the whole very good, out that prices have been
cut to a very fine point, The profit to the manutacturer has there-
fore not been nearly what was anticipated. Although the demand
for domestic goods keeps steadily increasing there is still great
scope for improvement in this respect. Certain manufacturers turn
out certain hines which they can place to advantage, but that of it-
self is not sufficient to keep them busy throughout the year, conse-
quently many mills are forced to leidle for some months of the
year at considerable loss, which makes a heavy inroad upon the
legitimate profits. There is a point that we think deserves serious
consideratiou by the manufacturers, and that is some distinctive
trade mark whereby their goods would be known not only by the
trade but by the consumer. One manufecturer may turn out a much
superior article than his neighbor, but he denves no practical advan.
tape therefrom owing to the fact that 1t 1s sald across the counter
without the consumers being 1n 2 position to ask again for the same
make if it pleases them. A distinctive trade mark would obviate
this, and we know from enquiries and personal obssrvation that it
would pay some manufacturers well to introduce st.

CORRESPONDENCE.

Wo sollait lettors from our readors on business toples. A
chant'a viows aro always of great valuo to others in the samo

ractical mor.
usincss, and
wo should bo pleased to have our paper made the medinm of exchanglng
such opluions and experionces.

[
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New Style

“D " Machine.

You have
your choice
of any three
of following
sizes of dies,
22, 24. 28,
30 and 36.

A full line
of Moulds
always on
hand.

. = "NO4.
ST eNee s

No Dry Goods Store or Tailor can
do without it.

Schott Bros. “ D" Button Making Machine.

Before buying covered buttons see the products
of this machine, a machine by which a merchant
can make a first-class button, to order, of any
ordinary size, out of same material as costume,
cloak, coat or jacket is made.

It cuts the cloth blanks and makes the button
perfectly.

There are over 2,000 of the No. 4 Schott Machine in

use in Canada.

Price of Machine complete for making three sizes of

buttons, $10.00 net Cash.

The St. Larence Steel and Wire Co., Ltd., Gananoque, Ont.

GENERAL AGENTS FOR THE DOMINION.

. CORRIDI,

Accountant, Auditor, Etc.,
EXPERT AUDITING, BUSINESS INVESTIGATIONS and GENERAL
ACCOUNTANCY ‘A S8PECIALTY.
Acocounts Adfjustod, Hooks Oponed or Audited. HBooks weitten up
Trinl Balances and Balanco Shcets Propared.

Office, 139 Yonge St., TORONTO.

NO LAUNDRY BILLS NECESSARY.
A B. MITCHERELIL’S

Rubberine - Waterproof - Gollars - and - Cufis

Are the most reliable goods of the kind in the market. Spedially

adapted for Tiavellers, Sportsmen and Mechanics. For
sale by all wholesale houses.

Factory and Office, 33 Richmond St. Weat, TORONTO.

DO YOU HANDLE SHOW CASE GOODS ?

Jewelry, Pocket Cutlery, Scissors ? Fouutain and Gold
Pens, and ﬁoldeu‘{ Silver Plated Flat Ware and Hollow
Ware ¢ Watches in Gold Filled, Bilver and Nickel Cases ?
All thess and many other things you will find illustrated by
400 cats, accurately described, and offered to you at very low
figures, in our Catalogue, sent free on application. Send for
it. You will like it

THE- SUPPLY CO., Niagara Falls, Ontario.
GENERAL STOREKEEPERS.

As a special inducement we offer the DRY Goobs REVIEW and
THe CANADIAN GROCER, published weckly, for one year, for
§2.50. The regular subscription price of THE REVIEW is $1 per
year, and THE GROCER $2.00 per year.

Both papers are acknowledged by the trade to be the best trade
papers in Canada.

Send for Sample Copies to

6 WeLringtoN St1., WesTt, Toroxto.

THE LEE SPOOL

——TOOK THE——

- fold Medal at the Jamaica Exhibition -

———AS THE ——

Best Sewing Cotton for Hand or
Machine Work.

CALDECOTT, BURTON & SPENCE,

Wholesale Selling Agents,
46 and 48 Bay St., -

Toronto.

Toronto Fringe and Tassel Company
Manufacturors of
FRINGES, CORDS, MILLINERY,
POMPONS, TASSELS, UPHOLSTERY,
and UNDERTAKERS' TRIMMINGS.

27 Front St. West, TORONTO.

JAMES HOLDSWORTH, Card Clothing Manufacturer,
Upperhead Mills, Huddersficld, England.
Cards made of English Oak-bark tanacd leather, Filleting of
best Linen Warp Vulcanized Cloth, Fox's Hardened and Tempered
Steel and Swedish Iron Wire.

G. B. FRASER,

14 Colborne St., Toronto, Agent for Canada.
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MEIN OF MARK.

JAMES SHORT McMASTER,
(0t MoMastor & Co, Toronto.)

His form acconled with a mind

Lively aud ardent ; frank and kind.
~Hcorr.

The commanding place that, since his return to Canada two
years ago, Mr. James Short McMaster has taken in the dry goods
business of our country, and the powerful influence he has already
exerted on the general tone and policy of the trade, make a study
of the elements of his strength an interesting one.  Rare indeed is
that pecuhiar combination of qualities of mind and heart that ensures
genuine success in the higher walks of commerce, and thrice fortu-
nate is he who so wins and
holds his place as tu incite

nu feehings of envy amang
his competitors.

Mr. McMaster was born
in County Tyrone, lre-
land, and came out to
Canada with the other
members of the family in
1850. In 1844, while a
mere lad, he was taken into
the warehouse of his uncle,
the late Senator McMaster.
The business was then car.
ried on on the west side of
Yonge street, one door
south of King street. Some
years later it was found
necessary to provide more
commodious premises, The
warchouseselected was that
adjoining the Bank of Mon-
treal, now occupied by Mr.

Dantel McLean. Here &t
was that Mr. McMaster
acquited that intimate

knowledge of the drv goods
trade that has ever since
stood him 1n good stead.
Here his brother Arthur
R. McMaster and himself
wortked with untiring en-
ergy in bulding vp the
magnificent business out of
which the late Senator
made his (ortune.

So early did the young
man command the confidence of his employers that, at the age of
twenty, he was entrusted with the responsibility of buying for the
house. His first purchase was a very considerable one, and was
made in Buffalo. The soundness of his judgment was attested by
the fact that the whole of that consignment was disposed of in a
few days. .

The next vear he was sent to the British markets to co-operate
with Mr. James McMaster, brother of the Senator, whe was then
the resident English partner of the firm. Two years later, and when
only twenty-three yeais of age, J. Short McMaster and his brother
Arnthur were adimtted to an interest in the business.

In 1858 Mr. James McMaster retired from the firm, selling out
his interest to the young men. The firm name was then changed
to Wm. McMaster & Nephews. The following year, 1859, Mr. J.
Short McMaster assumed the duties of resident English partner,

Vo

JAMES SHORT McMASTER. -

and took up his residence in Manchester. Some years later 1t was
deemed wise to remove the English offices from Manchester to Lon-
don.

In 1860 the late Senator retired with an ample fortune, disposing
of his interest to his nephews who had been so long and intimately
connected with the tusiness, and the style of the firm changed to A,
R. McMaster & Bro. The business in their hands continued stea-
dily to increase, and in 1870, after the subject had been carefully
canvassed with Mr. J. Short McMaster, who visited Canada that
year, it was decided that the providing of more ample quarters could
be no longer delayed  The result of this decision was the immedi.
ate erection of the commsading building now occupied by the firm,
numbers 4 to 12 Front .street West. The site was wisely chosen as
the building stands in the immediate centre of the wholesale dis-
trict. It consicts of Fve floors, including basement, and 18 in every

respect admirably suited to the requiremercs of a wholesale drygoods
business.

The interior arrangements are perfect, every detail for
the effective display of the
goods in the various de-
partments having been
carefully considered and
thoroughly carried out,

Mr.Arthur R.McMaster’s
health gradually failed him,
and by his death in 1881
the business suffered a
most serious Joss.

During Mr. J. Short Mc-
Master’s residence in Eng-
land, of over thirty years
in all, he continued 1o keep
tn close personal touch
with the dry goods trade
generally and with the
business of his own firm in
particular.  Not only did
he supervise the buying of
the house, but he main-
tained a careful and intel-
lient interest in the de-
velopments of the Canadian
importing business. His
success in maintamning a
mastery of the changing
conditions of trade has
been well exemplified by
the facility with which he
has met the requirements
of the situation when called
upon to reassume personal
charge of his Canadian
business.

From 1873 to 1889 M.
McMaster also carried on
in London banking operations on a most extensive scale, thus gain.
ing an experience in finance that few men in the wholesale trade
possess.

Two vears ago he deemed it wise to return to the home of his
ear’ - hife, and take personal charge of the business in which he had
so Jurge a stake. The result has amply jusiified this decision. Not
only has the business, since his return, been handled with the old.
time vigor and abilily necessary to maintain the position it has occu.
pied for over half a century, but it has on all sides won new friends.
The present head of the firm has, by his therough knowledge ang
grasp of the business, and by his many genial qualities, won for
himself a warm place in the hearts of the rustomers of the house,
He tas at the same time secured the sincere regard and the unquali-
fied confidence of the whole trade. He is peculiarly happy in his
social"relations, these same genial quahties that have made him a
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(GORDON, MACKAY & CO.,

Corner Bay and Front Sts., Toronto.

STAPLE DRY GOODS.

Impressed with the necessity of bringing the Retail

+ Merchants of Canada into the closest possible connection with the producers of Staple fabrics, we
have re-organized these departments for the Spring of 1892, so that men who can pay for their goods

in 60 days, are entitled to obtain their supplies at but a slight advance on cost of production.

The

favour with which this announcement has been already received, convinces us that our course is gene
rally, if not universally, approved by the best buyers in the country.

DRESS GOODS.

We claim to show for the coming scason, the largest, most com-

plete, and attractive range of Dress Goods in the trade.

LACE CURTAINS.—A special department with us. Write for
our ilustrated catalogue for 1892.

HOSIERY AND GLOVES.~—Our *Ebony Fast Black™ carries
with 1t an absolute guarantee.

MEN'S FURNISHINGS.—~No detail of this department has
been neglected. See our values in Men's Neckwear.

WOOLLENS —Our Stock ot Tweeds was last season reduced to
aminimum Novelty characterizes the coming season’s range.

SILKS.—All staple hnes of Mervs, Sutahs, Faille Francaise,
Peau de Soie, Bengaline, etc, etc., well represented and at
bottom prices.

Haberdashery, Smallwares, Ribbons, Laces, Muslins, Parasols,
etc., etc.

Our range of samples throughout, will fully maintain their well-
known high standard of excellence,

TRAVELLERS WILL BE ON THE ROAD IN A FEW DAYS,

== TERMS LIBERAL. =

Gordon, Mackay & Co.

successful bustness man having drawn towards him hosts of friends
in private life.

Mr. McMaster,desiring to concentrate hisattention on the business,
has so far resisted all suggestions to connect himself with outside
public or financial institutions.

He bhas, however, accepted a position on the Board ot Governors
of McMaster University, founded by the late Senator. This he
could scarcely have refused. It was natural that he should take the
most lively interest in that institution, having been so intimately
connected with the business from which this University endowment
sprung. His uncle, by his will, makes a generous acknowledgment:
of his naphew’s share in building up his fortune, by referring to him
as one “ who was tor many years engaged with me in business, and
whose faithful Jabor and co-operation contributed materially to the
accumulation of my means.”

PROVINCIAL BANKRUPTCY LAWS.

Duriny the last session of the Ontario Legislature, it will be re-
membered that a bill, introduced by Mr. G B. Smith, member for
West York, was passed amending the Act respecting assignments
. and preterences. The constitutionality of the measure was inciden-
tally discussed by the Judges of the Supreme Court, at Ottawa, on
November 27th, 1n the ciase of Gibbons v. MacDonald, an appeal
from the judgment of the Court of Appeal, at Toronto. The point
at issue in the case was the meaning to be attached to the word
“pressure” and its effect upon an assignment. During the argu-
ment of counsel, Judge Strong intimated that the point at issue in-
volved the constitutionality of the Ontario Insolvency Act, and that
in his opinion, it would be better not to proceed any fusther until
both Sir John Thompson and Mr. Mowat were notified of what was
being done. To this counsel strenously objected, and after the
judges had cansulted together, Chief Justice Sir William Ritchie
announced that as tne case before :bem did not come under ihe On.

tario Act as amended at the last session of the Legislature, the court
would proceed with the hearing so far as could be done without
touching upon the constitutional polnt, but that in any future case
under the amended Act which should be brought before the Supreme
Court the Attornay-Generals of the Dominion and of Ontario would
have to be made parties tc the cause, in order that the question of
the jurisdiction of the province to legislate upon insolvency matters
might be set at rest.  Judge Gwynne took occasion also to express
the opinion that an Insolvency Act should be passed by the Domin-
ion Parllament. Therein hes the whole trouble and until this is
done our Bankruptcy laws will stand as a disgrace to a civilized
country, and a menace to the development of our trade and com-
merce.

MONTREAL DRY GOODS ASSOCIATION.

The annual meeting of the Montreal Dry Goods association of
the Board of Traae was held on Thursday afternoon,December 1oth,
at three o'clock. There were present Jas. Slessor, president ; R. L.
Gault, vice-president ; jno A. Robertson treasurer; James P, Cleg-
horn, Alphonsc Leclaire, Jonathan Hodgson, Wm. Reid, Thos,
Brophy, A. A. Thibaudeau and P. P. Martin. The following
officers were elected for the ensuing twelve months: President
R. L. Gault ; vice-president, E. B. Greenshields ; treasurer, Jno. A.
Robertson ; directors, Alphonse Leclaire, Jas. Slessor, Frank May
and Geo. Sumner. A vote of thanks was accorded to the retiring
president, Mr. Slessor, for the efficient manner sn which he had con-
ducied the affairs of the association during his term of office. Mr.
Slessor is at the head of the well known dry goods heuse of Jas,
Johnston & Co., and has heaps of admirers among the tetail trade.

To render curtains and other light textile fabrics non-inflam.
rzable, dip them into a solution—aof about 207 strength—of ammeo-
nium sulphate, and dey ther~. The fabrics may be starched, and

ironed, or finished in the usual way.—Textile Industries and Journal
of Fabrics.
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EXPEDIENTSTO ATTRACT TRADE.

REATLY as a merchant may strive to do a
3 larger trade than his neighbors, it stands to
reason that uniess he hasa satisfactory num-

ber of profitable sales his business will be a
failure.  Whatever may be the merits or de-
merits of his management the main object
of every merchant is to sell profitably. How
to draw custom, is one of the most serious
probiems that puzzle the brain of the rethiler.
In a few cases some merchants have secured
almost & monopoly of the trade, and unless a business man under-
stands and practices some of the legitimate arts which attract cus-
tomers he will 2lways witness a rival's success and his own failure.
Every year sees a greater fertility of resource displayed by those
who are competing for trade, and every year an increased number
of persons reaching out for custom instead of waiting for 1t to enter
their doots. Many persons of conservative ideas may object to the
expedients to attract trade resorted to by younger and more ener-

Retic men, but it must be borne 1n mind that adaptation to circum-

stances 1s the law of success, that usages that do not violate right
principle acquire a sanction after they have been taken up by the
majority, and that our truest wisdom lies in conforming to them.
For example, there was a time when few traders advertised. One
by one enterprising men took advantage of the newspaper or sent
out circulars as a means of informing the public of what they had
to sell, and perhaps thus stealing 2 march on some competitor.
Now, however, alimost every business man advertises, and not to do
50 is 10 miss one of the best recognized means of drawing custom.
In this connection a very apt article appeared in a recent number
of Pnnters’ Ink by Mr. N. A. Lindsay. He says. The problem
that confronts every retail dealer enterprising enough to advertise
at al}, is how to get his money’s worth of attention amid a crowdinyg
mass of dull monotony. Frequently he tries to settle it by pur-
chasing all the space he can get, and then filing it—with wind.

A good retail advertisement—what s 1t? It were easier to tell
what it s not ? -

Take Bombastes, the shoe man, for instance, known to all who
ever set his copy, if to no one else—gemal Bombastes, whose ** ad’s”
always put the whole office to hunting for exclamation points and
ran the double-pica gothic case out of sorts. Bombastes never
could understand why his * ad’s* didn't pay like Bamum’s and Bon-
ners. He was a believer in advertising. He proved his faith by
the money he spent.  He flatiered himself—so he smd—that he
knew how to write an advertisement. Alas! he didn't know how..
His explosive style palled upon the taste.  He was the victim of his
own fatal facility.

There was Gingham, the dry goods dealer. He not only patron-
ized the press but he painted upon the rocks and nailed big sign-
boards upon the highway trees. The burden of his song was,
“Visit Gingham'’s Emporium.® Ideas were as coaspicuously lacking
in his work as green corn is in February., But every traveling man
knew that a certain passpart to his favor were the words: * You're
a large adventiser, I ses, Mr. Gingham.® He wasalargeadventiser.
He advertised s store and himself How much he lost by not
advertising his goods will never be known.

Then there was the dignified house of Silverman & Garnet.
Once or twice a year this concern ~ took great pleasure ” that it was
“in receipt™ of *‘a choice assortment of goods in 1ts line—clocks,
watches, jewelry, silver and plated ware,” which it was * offering *
at *lowest prices for cash.” Nothing could shake the plodding
prose of this estimable concern.  Twa things the senior partner was
sure of—nay, three.  First, that there was one particularly proper
way to write an advertisemem and he had got it; second, that
advertising did not pay: third, that he ought to advertise a little,
whether it paid or not.  He liquidated his advertising bills in the
spurit in which hesettled his State, county and municipa) taxes.

None of these men were good advertisers, but who would have
ventured to have told them so? Not the publisher, cenainly, who
wanted their business. No argument could have made them believe
that by nature or training or both they were disqualified from doing
the work they were trying to dn. There was no Printers’ Ink to
spread the light, no *“ experts” to call on for assistance. Advertts-
ing had not yet got beyond a plain, blunt statement of facts, or what
was intended to pass for facts. The artistic drawing, the defily
turned phrase, the skill of the literary cameo cutter, the carefully
chosen headlines were not until recently brought into requisition.

The merchant who gives to his advertising the study and scrutiny
that he does to other branches of his business will plan it broadly,
systematize it carefully and make a definite annual appropriation
for its needs. Then neither carelessness nor personal vanity will be
allowed to get in its way.

“REALISM"” IN WINDOCW DISPLAYS.

“ Do you know,” said the head window-dresserin one of the largest
retail stores to a Dry Coods Chronicle representative the other day,
“that the tendency at present is towards what 1 may term * realism ?
in the matter of window dressiog. In pomnt of fact, it ts no longer
the truly artistic draping and arrangement of goods that attracts
and holds the eye of the great masses of the people. As a rule the
general public—or, rather, the feminine portion of it~—seem-to have
tired of the familiar forms of draping dress goods in pleats, folds,
pyramids, etc., which were formerly so effective.  The public palate
has become satiated with them and demands something in which
there 1s more spice and favoring.

* Let me illustrate what 1 mean, 1 was walking along Fourteenth
street the other afltermoon, and noticed a large crowd in front of a
window. Some score or more of people were pushing and strug-
ghog n their attempts to catch a glimpse of what was going on mn
the store.  And after all, it was a simple matter which was, engross-
ing so much aiention—two men engaged in*skiving' and other-
wise prepanng kid leather to be made into glaves,

“ The operation itself was one which, if performed in a factory,
would receive no more than a passing glance ; but in the window of
a store ! Small boys flattened the tips of their noses against the
glass ; well-dressed ladies craned their heads over each others’
shoulders, while not a few of the sterner sex stood on tiptoe in the
rear—near the edge of the curbstone. Then, too, the store itself
was crowded. Inside and outside this establishment placards stared
one in the face, bearing the legend, * Gloves Made to Order in Two
Hours, Embroidered in any Style or Color.” All the various opera-
tions of glove-making were being carned on in full view of the
numerous customers. Nothing, in fact, was lacking, unless it might
be a full-blown tannery.

I don't pretend to be anything of a prophet, but it really seems
tome as 1f we should soon have our store windows enturely given
up to object lessons in the manufacture of everything n the line of
ladies' and gpentlemen's weanng apparel. You don't believe it ! I
have given you one instance, and a striking one it is. Let me point
out ¢ne or two more?

“ You have, of course, seen the Hindoo weaving Eastern rugs.
That, however, is now ancient history. Then, again, though not in
the hne of dry goods, you have cigar-making. You run up against
that everywhere. The repaiting of boots and shoes, 100 ; embroi-
denng on sewing machines, candy-making, the carving of meers
chaum pipes—why, there’s hardly a trade or manufacture which is
not now carried on 1n store windows,

“Yes, sir. As in the case of the drama, so it will be, ere many
years are over—realism, realism, realism ! in the dry goods business.

“Whether it will be enduring or not is a matter which time alone
can decide. For my part, I do not think it will, but that at no very
distant day the plain and almost excruciating sevenity which pre-
vailed in the matter of displaying goods when the forefathers of the
present generation *kept store, will again re-assert itself”

.
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OUR SPECIAL SPRING NUNBER

3 ‘ HE Dry Goods Review has now obtained such an extended

k) circulation among the trades it so ably represents that we

_, have decided upon issuing a special Spring Number. It
will consist of not less than 48 pages and will include articles on
practical subjects by gentlemen prominently identified with the
trade. It will contain illustrations of unusual excellence and
neither expense nor effort will be spared to make the Spring
Number of Tue Review, typographically and otherwise, far ahead of any
trade publication issued on this continent.  This is no vain boast ; the re-
sults will justify it. It will necessarily be of special value to advertisers.

We guarantee that the issue will consist of not less than ten thousand
copies, so that every dealer, from one end of the Dominion to the other,
will be reached.

It 1s necessary for us to point out the advantages to be derived by
wholesale merchants and manufacturers from placing their advertisement in

a reputable journal such as Tue Review, that goes direct to the Dry

Goods, Hat, Cap and Fur, Millinery and Clothing, and General Store

Trade, and to nobody else. The simple fact that every reader is a proba-
ble buyer of your goods 1s sufficient of itself to make this only too apparent.
We solicit your advertisement {or our Spring Number, which will be
issued about the middle of February.
Watch for further announcements.

THE DRY GOODS REVIEW CO,
6 WELLII\GTOR S'rm»:s'r West, TORONTO.
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BUSINESS CHANGES AND TROUBLES.

. W. Hendricks & Co., Tren-
> eton, Ont,, dry goods and
t smallwares, assigned in trust to,
R. Glass, Belleville.
L. E. Anctil, Coaticook, Que.,
tailor, assigned.
E. Pepin & Co., Montreal, dry
goous, assigned.

e~

[ NS
RSN YRR

S~

e e
LI R
A

E\, Poupart, Des Rousselle & Cor-
. beil, Montreal, dry goods, dis-
5 o h J1 solved, G. Corbeil retires ; busi-
R3] Py N N P ness continued by remaining part-
¥ ) . ners,style * Poupart & Des Rous-
P T 2 S selle
,;" %\ : A Dantel & Boyd, St. John, N.B.
- £ RS RIISTR wholesale dry goods, incorporat-
P ed under the Compames Act as Daniel & Boyd, Ltd.
5! Jolicoeur & Drolet, Montreal, dry goods, stock sold.
13 Blais & Lefebre, Quebec, dry goods, assigned.
185 R. C. Mitchell, Kamloops, B. C,, tailor, etc., advertising business

for sale.

J. S. Morrison, New Westminister, B. C., tailor, assigned,

Cook & Burris, Victoria, B. C., men's furmshings, dissolved ;
Cook succeeds.

Miss I. M. Chafley, Huntsville, Ont.,, millinery, succeeded by the
Misses Rowntree.

G. A. Powell, Stratford, Ont, dry goods and millinery, assigned
in trustto J. \W. Lawrence, Toronto.

Macdonald & Chittenden (estate of), Toronto, men's furnishings,
stock sold.

Ed. Mclntyre, Montreal, tailor, assigned with habilities of abcut
4,000,

A. J. Plamondcn, Montreal, tailor, assigned.

Robertson, Linton & Co., Montreal, wholesale dry goods, dis-
solved,

C. A. Gadienx, St. Cunegonde, Que,, tailor, assigned.

Chas. Dixon, Three Rivers, Que., tailor, assigned.

Geo, E. Mercier, Dalbousiz, N.B., millinery, assigned

A. E. Pndham, Godench, Ont.,, men’s furnish.ngs, offering to
compromise.

P. Levy & Co., London, Ont., hats and furs, assigned in trust to
C. B. Ammnstrong, London.

Bilodeau & Godbout, Quete, dry ,00ds, assigred.

John McMaster, Aylmer, unt,, dry gouds, soll out to R H
Hemstreect.

Grant & Co., Toronto, hats and furs, assigned in trust to Camp-
bell & May, Toronto.

Vermilyea Corset Co., Torento junction, as-
signed in trust to E. R. C. Clarkson, Toronto.

J. A. Schetagne, Montreal, tailor, assigned.

Narcisse E. Mornssette, Three Rivers, Que,,
dry goods, assigned.

G. D. Celderst, Lunenbure, N.S., adverising
business for sale.

Bergevin & Roy, Montreal, dry goods and
clothing, assigned with liabilities $34,000 ; assets,
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The creditors of Lewis Wigle, the insolvent Leamington mer-
chant, met in Toronto, December tst, in Henry Barber & Co.’s office.
The stitement of affairs showed the liabilities to be $97,758.86, and,
assets $43,032.92. The list of creditors.comprised 111 names. Mr.
Wigle offered twenty ceats on the.dollar,in 3, 6, 9, 12, 15 months;.
with interest at six per cent., but that was not accepted. The cre-
ditors finally agreed to sell the estite to Mr. Wigle, or his nominee,
for a sum which would produce twenty cents on the liabilities, and
Barber & Co., were wnstructed to sell. The following inspectors were
appointed : Messrs. W, R, Brock, Toronto ; Thomas Fuller, Leam-
ington ; M. McNabb, London.

Ralph Long, dry goods merchant, Woodstock, Ont., disappeared
last month and left his affairs in a bad muddle. He had given chat-
tel mortgages to the extent of 35,100 on his stock. The morigagees
took possession of the goods and stibsequently sold them to F. R,
Smath, slothier, and James Shea, dry goods merchant, both of Ham-
ilton. Toronto and Montreal creditors, however, put the sheriff in
possession and the matier will be fought out in the courts. To
Campbell & May, of Taronto, was entrusted the task of preparing
a statement of the affairs but this was rendered very difficult from
the fact that Long took his books away with him.

D. J. McLean, the well-known clothing merchant, Cordova
street, Vancouver, B.C., has admitted Andrew E. Lees into partner-
ship, and the firm will be known hereafter as D. j. McLean & Co.

Kirschberg & Marymont have purchased the stock of the Mon-
treal Clothing House, Vancouver, B.C., from the assignee, also the
stock of Davis & Marymont, in Nanaimo, and have started business
in the Dougall block at the former place.

The creditors under the assignment made by the Vermilyea
Corset Company, Toronto Junction, decided tosell a portion of the
stock at auction, and the balance has been disposed of to Mdme.
Vermilyea, who will continue the business.

OBITUARY.

Mr. john Kay, of the firm of John Kay Sons & Co., died sud-
denly at his residence, 328 Wellington street west, Toronto, on De-
cemoer 16, The immediate cause of death was heart failure, caus-
ed by a blood clot in the heart. Deceased was born in Stirling
Scotland, and bad passed the span allotted for human life by the
Psalmst, of three score and ten, and for the last year bad not been
in very good health. Last summer he made a tourofthe world with his
youngest son, leaving Toronto in the company of hus esteemed pastor,
the Rev. D. J. Macdonnell. A few days bzfore his death he was rather
11l with typhosa pneumomia,but it wasthought that he was in no imme-
diate danger. Un the 16th he was feeling better, but shortly after din-
nerlis heart talled,and he died n afew minutes. The history of Mr.
Kay’s life was almost that ofthe business life of Toronto. He staried
business over fifty yearsago on the south side of King street, east
of Yonge. Close attention to business, and a genial, pleasant man-
ner gave bim that success which attends ment. Fifteenyears ago he
gave up generaldry goods anddevotedhis energies entirely to carpets
and house tnmmings. Few men in Toroato were wider in their
philanthropy than the deceased. His business brought him a
goodly income, and he donated freely to every chantable cause.
He was a staunch supporter of St. Andrew’s Church, and for every
orgznization in connection with church work his purse was always
open.  To every deserving chanty he gave freely, without ostenta-
tion, and he will be sadly missed from the congregation of which
he was such an esteemed member.  Mr. Kay’s death removes from
the city a gocd friend, an honest and most estimable man, and a
caitizen of whom any city might well feel proud.

We call the attention of our readers to the advertisement of the
Mutual Keserve Fund Life Assocation on page two of the cover,
which speats for itsel. It is most unfair to compare such a power-
ful institution as the Mutual Reserve with such companies as the
Workmen, Royal Arcanumn, Knights of Honor, and hosts of similar
organizations, which are purely fraternal, have no reserve fund, are
not under im'cmmenl supervision, and have nogovernment deposit.
While &l these are, no doubt, doing good work in their way, they

stand on an entirely different plane from the Mutual Reserve, which
15 0O More an assessment company than the level premium compa-
nies.
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GENERAL AND PERSONAL NOTES.

N Irish linen manufacturer has just produced a
Sir John Macdonald memorial towel. In the cen-
tre of the towel is an excellent likeness of Sir John
with a border of the maple leaf and beaver.

Miss Sharkie, who has accepted a posiion
g, in the dry goods establishment of Jawe- Ro-
bertson & Co., St Thomas, Ont., was present-
ed with an address and valuable ning by her
fellow-employes in W. 1 Mayhew & Co’s store, Hamulton, where
she had been for five years.

Repairs on the Hochelaga Cutton Factory, rendered necessary
by the recent fire, have been completed and looms are now running
with their wonted activity.

The accidental overturning of a coal oil lamp in James Grant’s
dry goods store, 208 Yonge street, Toronto, on December 1st,
causea a loss of $2,000.

At the last meeting of the directors of the Ontario Cotton Com-
pany the usual annual dividend at the rate of 7 per cent. was de-
clared, payable December t5th. This-company dunng the present
year appointed special agents for the Maritime proviuces and British
Columbia, who have extended its trade and increased the sales, so
that the present year’s business will prove the largest of any since
the establishment of the mill. This looks healthy for one of Hamil-
ton’s largest manufacturing industnes.

‘THEIR FIRST ANNUAL DINNER.

The presentation of the DRY GoODS REVIEW silver shield to the
winning team of the Toronto Wholesale Dry Goods Football League,
was made the occasion of the first annual dinner of the L:ague, It
came off in the Board of Trade cafe, on Saturday evening, Decem-
ber 19th, over fifty members ot the League being present. The
editor of THE REVIEW and Mr. J. B. McLean, President of the Re-
view Company were also present as guests. The chair was occupied
by Mr. E. J. Henderson, the popular president of the League, and
the vice-chair by Mr. Walter Meharg, the League's vice president.
Host Barnett had the tables arranged in a most artistic manner,
and the menu was superb. A capital string band was also in attend-
ance and played several splendid selections during the evemng.
After the good things had been done ample justice to, the chairman
opened the post-prandial proceedings by proposing the toast of “The
Queen,” which was loyallyhonored. The nexttoasthonoredwas “Our
Game,” which was responded to by Mr. Rogers of the winning team,
and Mr. Muldrew of the last teamon the list. The chairmanthenrose
and delivered an eloguent speech, durning which he was frequently ap-
plauded, in which he referred to the inauguration of the League and
the success which bad attended their first season. He spoke appre-
ciatively of the action of the Review Company in coming forward at
the start and denating a Silver Shicld to the League, which had
given an impetus to the game, and he hoped that th2 League would
go onand prosper. He then called upoo Mr. Morrison, the editor
of THE REVIEW, to present the Shield to the winners. Inafew

appropriate and encouraging words the editor presented the Shield
to Captain George Irving, of Caldecott, Burton & Spence’s team,
congratulating them upon their well-earned success. The winners
were enthusiastically cheered and Captain Irving made a manly
reply expressing the determination of the team to retan pos-
session of the Shield. “ The Old Hands” was then proposed
and responded to by Messrs. Hewitt and Fisher. Mr. Robert
Cooper, the energetic Secretary of the League, proposed the
toast of “OQur Guests,” coupling the name of Mr. McLean, who
made a suitable acknowledgment, and announced, amid cheers, that
THE REVIEW CoMPaNy would gladly donate another shield
when the occasion arose. Messrs. Kent and Donaldson ably
n:(ghed to the toast of *“The Ladies,” and “The Press” and
% Qur Host " brought the toast hst to a close.  The Football League
can boast of many talented member<. Messts, W. E. Kan
Moore Kelly, and Lanﬁstaﬁ'. contributed songs in splendid siyle,
while Messrs. Brown & Merrick showed that they were thorough
artists with the banjo and mouth organ. A few minutes before md-
night the merry company joiaed hands round the tables and lus!ileg.

-t . e e e .- . « o - ‘. - e e e

sang * For Auld Langsyne,” and then the National Anthem. The
marked success of their annual dinner is a happy augury of the
future. We say, advisedly, that a more manly looking, more intelli-
gent, gentlemanly body of young men could not have been brought
together, and THE REVIEW is proud to have been honored with an
invitation to join them in their festivities,

The song of the evening was the following, arranged and sung

by Mr. W. E. Kain :— I

The Wholesalo Dry Goodas Football Leaguogavo a -}uom\ this vor nlﬁh .
Thoro woro gunesta from all parts of tho town who alllooked " out of sight *,
Tho dining room was elegant, with flowors and with truits,

And tho warcliousemen woro “ daisies ** trota thelr whiskers to their boots.
Thoy had evorything that grow above and undorueath the ground,

They had over a dozen waiturs to haud the grub around,

I nover saw suoh *etiquotte* us was displayed that night,

1 swoar that it would knock a “oivio* dintior out of sight.

Cuonug—~
For thoro was ham—and Iamb, beor by the bucket, and importod cham,
And you nover saw such a divit ot o jam, as thero was whon thuy all sat
own;
With tarks, and knivoes, thoy worked away as it fighting for .i.~ir dvos,
And t‘ha singlo men, and tellows who had wives nearly ate v, half the
own.
11, .
Now whon the Presidont startod “Grace.” thoir heade th,y had tostoep,
Whon graco was over all tho waiters shouted, * \Who's for soup?”
“Irving " with hia knifo and fork tho soup bogan to oat,
Till you nover saw tho foatures of A man in such a heat
*Faiulds” began *divarsions' with a bird's anatomy,
It flew right off tho tablo unto ** Watty Moharg’s™ knoo.
Havo you over been to Turkoy ? sald tho * Presldent ™ just for peaco,
Ho haz not, says ** Billy Muldrow,” but at preseat bo's fn Greoce.
1 (Ouonuvs, ¥IC.—)

“ Lowis Langstaft* ato 80 much wo feared that ho would dlo;
Though ho was nearly bursting, still ho called for pumpkin plo,
Aud to show his aristocracy ho didu't caron pin,
Hodrank whitky from the buwl ho shonld have wnshod his fingers i,
But taken all togother, it’s a thing they'll no'er forgot,
Ana stop a while, ** mo buccos,” I've not inished with you yot;
Says* Crawtord,” suppors liko this, boys, wodon't got ovory day—
Lot's stay horo till wo havo our 811, and faith ho had his way.
(Crtonus, 1R}

TRADE PROSPECTS.

\Vholesale houses in Toronto have completed their stock-taking,
and the general report is that the past year's trade has been good,
considerably larger than lost year, and money has on the whole
been satisfactory. Sorting orders tor the fall and winter trade nave
been very fair, and would have been something out of the common
had 1t not Leen for the uiseasonable weather. Retailers bought
largely early in the season n anuuipativn of an unusually brisk de-
mand owing to the splendi | barvest prospects, and bave continued
to keep their stocks well i)p. But in a gicat many sections of the
country, although the harv:st came out as well as was expected,
the loaked-for brisk trade h.is not yet matenaized to any remark-
able exteni. \What we wan s a heavy snowstorm, followed by a
good, old cold snap, and a..y day we may see that want supplied
Toronto houses “report that they are doing a splendid Christmas
trade, and it is confidently « xpected that the sales will be far in ex-
cess of last year at this utae. There has been some talk of a
“colored” combine, but the ction of one of the eastern mulls put
a stop to its tulfilinent, and t ere is co prospect of its conuny, into
effect for this season at any rat..  The prospects for the spring trade
are very bnght, and the way Canadian products are coming from
the mills for that season is most creditable to our manufacturers and
could not be surpassed oy those of any other country. In dress
goods the demand for tweeds is increasing lamgely, and this will
evidently be the special feature for spring.

ARTIFIGIAL.

Janutor «comung into Y. M. C. A. gymnasium dressing room,
Begor . that last dude’s clotbes ;s that padded they’)) shtand alone.

e ™ i et o msrnad s aem.
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HE fall millinery
3eason, one of the
most successful on record,
is practically over, and now the
wholesale houses are clearing the
decks for the coming spring season's
goods. Samples are already coming
to hand of the new styles, and the trade may be
on the outlook for startling changes. We are
not yetin a position to particulanise regarding these changes, but
from what we have already seen the word “ starthng” conveys a
correct impressioa of what they will be. We hope to be in a posi-
tion to give definite information 1n our next issue.

MILLINERY IN MONTREAL.

(By Our Own Corrcypondent.)

At the beginning of this month milliners piepared to shutup
their shops and give the furriers a chance, but so far there is no
more need of furs than there was Jast August. And there being no
trade there can be no review.  Dealers in furs, especially thoze for
ladies’ wear, have adopted a custom, prevalent in New York, to
keep their novelties i the background till some sharp winter day.
The winter day has not come, so that the only furs shown are the
usunl coats of seal and garments tnmmed with otter.  But there 1s
observed an extensive demand for fur trimming. Those whoare
fond of analyses trace he fashion to Russian influence in France
and the desire to copy everything Russian, even to fur timmings
and furred buttons.

The earlier tendencies in dress have become more marked ; the
serges are more diagonalled, the cloths heavier. The bluc gray in
color hoids its own and the grays are hecominy of a greemsh hue.
The dtsire for quiet colors has become mote accentuated and soft
black wools, or wool and s:ik, aren heavy demand for gowns for
ndoor and even street wear.

STRAW.GOODS.

The straw hat manufacturers, says the Dry Goods Economist,
have already many samples to show for the spring and the greater
part of them will be ready with 2 {ull sample line by the latter pant
of this month. Therefore a few words concerning the straw braids
that are likely to be used for the spring will be opportune.  The im-
porters of straw braids have represented in stock most everything
that a straw hat can be made of and there and then s the first diffi-
culty in the business ~ what will people want for the sprng? The
letery 13 commenced and the manufacturer takes bis chance It
seems consistent with the actual styles that straw hat manufacturers
shonld use narrow braids. 1If so, small fancies as cap beinter-mired
or sewn along with plain braids, then chips, Tuscan, Neapolitan or

others will come in use. One
of thenovel fancy braidsthat is
likely to be fancied this spring
is a pattern made to imitate the astrachan curl; it is
made in all colors. The sample hats will appear i
Belgian splits, pipings, Milans, chips and fancies, but
just whar will be the most fancied is difficult to say at this early
day. The tendency of shape is for low crowns, and the commence-
ment of the spring is likely to carry out the ideas of this winter.

FEATHER NOTES FROM FRANCE.

— \

The Paris correspondent of The Warehouseman and Drapers’
Trade Journal, says : Ostrch feathers are sold much more reason-
ably here than they used to be. Long plumes run from a dollar to
two dollars and 2 half; trios of tips may be had as low as sixty-two
cents. Eeach tip in these plumes is given an identical curve, some
curving right over, others mesely just at the tip. Milliners are using
two tips placed back to back, but the drapers continue to sell them
by threes Fancy poufs are made of 2 rosette of clipped cock’s
feathers surmounted by four or five curved tail feathers also of the
“lyre ™ or “ palette ” feathers, with a tuit of shorter ones, or, perhaps,
a bird. Kunots and bows of rbbon ready to trim hats or bonnets
always find v ready sale.

For hats there are regular garnitures, now composed of two
bows or rosettes isined by a twisted ribbon, now of a ruching of
ribbons closed behind by a bow into which curved cock’s teathers
are sometimes introduced. The ribbon trimming both for hats and
bonnets frequently includes strings, which are worn for the former
as well as the latter. In the same department are to e found sashes

‘arranged with tbat clean sleight of hand that no amateurs can imi-

tate. They are provided in all colors, and in two or three widths,
the ribbon of which they are made being of faille saur or watered
silk : a de~ided reaction in favor of moire has been manifest within
the last few weeks, not only for nbbons, but also as a dress fabnc.,

COLORS FOR 1882.

New tones of colors just received from Paris of spring ribbons
are very delicate and charming. Those which promise to be the
most popular are : “Creme,” pale and brilliant; “Mais, No. 1,” the
pale yallow of corn-silk when it first pushes from the husk; “Mais,
No. 2, a trifle darker, and “Gold,” which 15 as nearly as possible
the shadeof virgin California gold.

The athers are Blang, a very brilliant pure white; Toscan, a tint
between cream and Mais No. 1 ; Pomme d'or, golden apple; Paro-
quets, delicate shades of green; Corals, Rose and Pene are varv-
ing grades of pink. DBlues, from Ciel No. 1 and No. 2, the pale
blues of opening day, to the deep Marine blue of the ocean. Ame-
thyste, 2 tint of purplish blue; Crevette, the shade of the shrimp;
lilag, a pale purple.  Mousse, “ Mysostis,” and Algea are the beau-
«iful green shades of mosses and seaweed ; Condor, No. 1t and 2,
Medora and Manon are varying shades of brown ; Boraels are the
reddish pink of the Aurora Borealis. Argent, silver ; and shades of
Gns are several hight tints of gray ; Coquelicot the poppy, a briltiant
shade of red, not so deep as the cardinal.  The Ecrus are delighr..
ful tints of butl, and Thermidors (November) are the beautiful Light
shades of autnn leaves,—Dry Goods Chronicle. .

—
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PARIS FASHIONS. centre.  For theatre goitg the most exquisite little capotes are seen.
— They are made up entirely of caques de rubans (loose nbbon loop

The Paris correspondent of the Drapers’ Record says: Le mot  bows) in light satin, with panache of black feathers.
for headgear is either very small or very large ; capotes are mere The flowers for millinery are at present purple asters and small

breaths. of air. Rough plushes abound. The hats are tnmmed dablias, perfect as nature wtself.  Never have plumes and feathers
with fur, bows of nbtbon and of white lace—the latter especiallv in  been more in vogus, A great deal of canary velvet isseen. 1have
application, The strings are very wide with very long ends. Some seen a hat called the “Clowness.” It consists of a pointed crown
ladies wear them to the bottom of their dresses. The crowns are  onlv of yellow velvet, and the whole hat is & minute resemblance of
the jauuty hats worn by Pierrettes. Around this yellow point is
draped a bit of fine black lace, held in with fancy pins, with small
bunch of flowers at the back; lace stnngs fall from the back and are
arranged loosely round the throat.

The increasing cold weather has caused quite a rush on warm
mantles and jackets. One of the handsomest mantles | have seen
is made perfectly plain, and reaches down to the feet; the lining is
of rich fur, which rolls over at the top, forming a very graceful and
heavy collar, opening sorn¢ way down at the front, There are
others of the same shape made without the fur collar, these being
generally decorated with passementerie, and edged with one of the
numerous and highly-decoative trimmings now in fashion.

Trimmings are extensively worn or cloaks and jackets, especiatly
fur trimmings ; but, on the other hand, fur coats are not seen much.
The almost universal adoption of fur hinings, and, above all, fur trim-
mings, will recompense the furriers for the non-sale of fur coats. A

No. {.
nearly always of smooth felt, but when they are rough the trimming
is much simpler, just a bird or a bow of ribbon. For a smooth felt
crown the trimmings need to be more decarative. These often have

good style of mantle for visits is of Russian green Amazon cloth,
bordered with chenille and embroidered with jet. It forms a long
redingote, with large pleats behind. Over this redingoteis placed a
pelerine, forming straight sleeves, caught behind in the stitching of
the sides, and draped in éockeys with shoulders. Medicis collar
bordered with chenille. Capote of velvet : the foundation is green
embroidered with gold, ornamented 1n front with a bird’s head and
ribbons of green velvet.

DESCRIPTION OF MILLINERY ILLUSTRATIONS.

No. 1 illustrates a favorite shape for walking and travelling wear,
which comes in black and colored felt with a soft indented crown
and stiff brim, A simple trimming of braud o: ribbon as illustrated
will give the desired appearance of chic, or two quills may be thrust
in the bow, pointing toward the front. ’

Nos. 2 to § represent some of the extreme novelties now being
worn in Paris, which do not appear to “take™ here, though they
always serve as indicators for the coming season, as America does
Nos. 2 to 6. not take the French models without several modifications.

a heavy ostrich tnmming before and behind, the back forming a No. 6 shows the becomingness of ostrich feathers and boas when

. . . . worn together. The large silk beaver hat shown here has a soft
tuft, whilst the front is generally raised in the form of an aigrette.  J 00 hat with a torsade of lighter velvet ending 1n a buw on the

feathers worn as'a panache on the side, and handsome buckle in the: of the hat in a' picturesque manner.—Dry Gocds Economust,

e P R T I T T I e R e o A R I T SR L S T A S ] L.

Velvet crowns are also popular, these generally have abunch oftiny  right, where the two shades mingle. Several large tips tnm the back.
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For the spring trade there 1s a marked change in the style of
stiff hats. The narrow brim, which has been so popular, has given
place to & much wider brim and jower crown. The sudden transi.
tion does nat seem to take very well with the trade, many retailers
30 far preferring to try their chances with the narvow brim. The
wide brim is, however, all the rage in England, and it 1s cxpected,
when the demand for sprning 5,00ds gets brisker, it will become more
popular in this country.

Notwithstanding the unf~vorable weather, sorting orders for furs
have continued fair. Tne wholesale houses, during the past month,
have been as busy as bees manufacturing articles to fill the extensive
orders received during the season, which has bean the best they
have had for many years. Retailers, on the other hand, have good
cause to grumble at the clerk of the weather, but they are hopeful
that before Christmas the anxiously lnoked-for cold snap will come,
and make trade hum. In the North-West and wn the nosthern por-
tion of Ontario the weather has been favorable for a good fur trade,
but the reverse has been the case at other points,

AMERICAN STYLES AND COLORS.

‘The multiplicity of styles brought forth for the Fall trade, says
the Hatter and Furrier,is trebled for Spring, and he is a wise buyer
indeed who knows where to draw the line on the novelties offered
for lus inspection. The keenest judgment may well be at fault
when the popular hat of the day is in New England sx1X( and in
New York s¢x13§. Added to this is the fact that each of these
styles is scattered indiscriminately all over the country, interspersed
with flat brims and round soft ctowns. Now comes the Spring sea-
son with changes rung upon these styles and proportions without
number.  In colors, fortunately blacks, browns and pearls predom-
inate, with a steong feeling that pearl will be a popular color. In
soft hats there is a prospect of a revival of the Tourist, if, indeed, it
can be said to have ever gone out  The latest fad in this)s a taper
crown with sharp square, taken from a hat imported by a New York
retailer. Various other very nobby shapes in tourists are shown,
and have sold well. Among the novelties 1s the * Crofter,” an im-
ported wool hat in numerous handsome mixtures. The indications
are that stiff brim soft crown hats are to have a very large sale, and
we can only repeat our advice to retailers to handle them with care.
They are the worst old stock pcssible and turn into old stock quicker
than anything else. The latest n stiff hats is a very taper crown
with sharp square simi'ar to the soft hat spoken ofabove. This
style of hat had a great run somc years agn, and may come to the
front again.

ORIGIN OF THE SILK HAT.

The silk hat did not come in until 1803, says the Morning
Joumal. It was the invent'~n of an Englishman named jobn
Wilson, residing at Bordeaux, in France. Wilson did not succeed
in bringing out this new style of hat until the Pans Exhibition in
1823. Since that time this favorite article of head-gear has under-
gone a geat variety of changes, and silk and plush have been per-
fected in a manner which would nnt have been thought possible 1n
theolddays. Itisabout forty years since the well-known apparatus

for measuring, or, as it were, taking'a map of each’customers head,
came into general use. By means of it a hatter knows exactly how
to suit the physiognomy of his patron.

PREPARATION OF SEALSKINS.

With reference to the generally prevailing opinion that the pre-
paration of sealskins of the finest ciass is confined to England, a
Montreal fur merchant wnites to Minerve, that there is a house in
Brooklyn in which the dyeing and other processes by which the raw
skin is fitted for use are carried on with recognized success. He
even claims that the Brooklyn fabrics have a finish and a durability
transcending those of British manufacture. Every year this house
puts on the market as many as fifteen hundred dressed sealskins,
Besides, it is an American house which provides the very dye that
is used by English dressers. It would be strange, therefore, he con-
cludes, if the American sealskins did not equal the Erglish article.

POISONOUS HATS.

A statement in a New York paper to the effect that poisonous
substances were used in finishing off sweat-bands in hats gave rise
to considerable discussion in the press both in the United States
and England. The British Medical Journal in referring to the
matter says: There seems at the present day to be death not only
in the pot, but in everything which the higher civilisation deems
necessary for man’s bodily comfort. Our boots and shoes were long
ago denounced as the cause of unnumbered woes to the human race;
now our hats are brought up for judgment. We knew before that
our modern headpiece was a paragon of ugliness ; now weare told
that it is a frequent cause of lead-poisoning. Dr. J. F. Geisler, a
well-known chemist in New York, some time ago bovght a bat in
that city, which caused him more than the average amount of dis-
comfort. After a time the hat was accidentally exposed to an
atmosphere containing sulphuretted hydrogen, and a discolouration
of the sweat-band was noticed, which, on examination, was found to
be due to the formation of sulpinde of lead. The discolouration was
darker in places where the perspiration had accumulated and dried.
Careful analysis of the sweat-band showed it to contain no less than
0.8585 grain of lead per square inch, or 37.548 grawns for the whole
band. The compound used was apparently white lead, of which
the quanuty of lead named indicates 1,068 grain per square inch,
or 46,992 grains for the entire band. Dr. Geisler gives us the dis-
comforting assurance that white lead and litharge are frequently
used in connection with boiled oil to give leather a glossy fimsh.
Some sweat-bands contain more of the lead compound than others,
and also in different combinations, roudering some more injurious
than others. The principal ill effects of wearing such a hat are
usually noticed during the first few weeks that the hat 1s worn, be-
fore the sweat-band is more or less protected by the accumulation
of grease from the hair and perspiration. The moral of this would
scem to be that there is safety in hats which have seen better days,
while those in ali the lustre of their sitken virginity are to be looked
upon wath suspicion. Thebest plan, however, would be to foreswear
leather sweat-bands, which have an elective affinity for the oleagin-

v
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ous exudations of the human hair and skin, and wear hats with
bands made of some absorbent material. These are cleanly and
non-poisonous, and do not chill one’s head when put on after pro-
fuse perspir:gtion. The Hatter and Furrier in reference to the sub-
ject says: Some scientific cranks, aided by the daily press, have dis-
covered that pearl enameled leathers used in hats are loaded with
white lead, and that the present scarcity of water, the revolution in
Brazil, and vanous other ills, may all be traced to the poison ab-
sorbed by the unfortunate wearers of hats tnmmed with these leath-
ers. It 1s undoubtedly true that many people cannot wear an
enameled sweat band without producing a breaking out upon the
forehead, but 1t 1s extremely doubtful f sufficient white lead has
ever been absorbed in this manner to affect any one. A real trouble
with hat sweats 1s from discoloration of the various fancy scivers
used very largely in straw hats and caps. This is a serious evil, and
we again advise retailers to stipulate that they must be protected
from any trouble of this kind. The remedy is entrely n their
awn hands.

RAW FUR MARKET.

We are on the eve of a peculiar raw fur season, says the Fur
Trade Review. It now appears that the foreign demand will be
msignificant, and that this country will be expected to consume not
alone its own production, but also the collection from abroad. It
may seem otherwise in the West, as the prices which are quoted by
some collectors are so far above what the circumstances warrant
that it is evident that they ignore the sitvation. While it is yet
time, we would warn fur dealers to be careful in buying, as unreason-
ably high pnices and an active demand at the beginning ot the season
will be certain to result in undesirably large collections this year.

PLANS FOR PRESERVING THE FUR SEAL,

An investigation of the seal-poaching business has been made
by a correspondent of the Boston Herald, who publishes in that
journal an interesting account of his observations. He shows, on
evidence froin Canadian sources, that there has been a great de-
crease in the pumber of seals found in the waters of Behring Sea.
He further shows that a large proportion, quite 60 per cent., in his
opinion, of the seals killed by the Canadian sealers are never ob-
tained ; that is, that in order to get four sealskins, when fur seals
are taken in open seas, it 1s necessary, on the average, to kill ten fur
seals. Besides this, female seals are killed by the crews of these
poaching vessels indiscnminately with male seals, with the result
that the young seals, deprived of their mothers, perish for want of
nourishment and protection. In this way it is claimed that the
taking of 40,000 fur sealskins in a year by these sealers represents
the destruction of anywhere from 125,000 to 150,000 fur seal.

The writer suggests a plan for saving the seal, and to prevent its
extermination. He proposes that a zone be drawn around the fur
sea 1slands, extending sixty or eighty miles from them, in which,
and upon the islands themselves, the killing of fur seals should be
prohibited. This, in his opinion, would give to these animals a pre-
serve in which they could at all times be sate, and would probably
lead to an eventual increase, rather than to a decrease in their num-
bers. The Herald expresses the opinion that there would be much
difficulty experienced in carrying out and enforcing such a law, and
suggests that the only sure way of maintaining the fur seal spectes
is to prohibit the killing of fur seal in any part of Behring Sea or of
the great straits leading through the Aleutian Islands into the
Pacific Ocean. The right to kill seal should be restricted to the two
islands of St. Paul and St. George, uader conditions practically the
same as those that have obtained for the last twenty years. If this
method deprived English citizens of their ordinary rignts in the high
seas, 1t might be arranged that the business on the islands should
be carried on upon joint account for England and the United States,
who could arrange !or an equitabledivision of the net receipts, botk

governments agreeing to keep such cruisers in Behnng Sea as
might be considered necessary to enforce the international regula-
tion.

HOW TO S8UCCEED IN BUSINESS.

A writer in the Warebouseman and Draper gives some advice
to young merchants on how to succeed in business. He says:
First, be sure your means are ample for the business in whick vou
are about to embark. Consultation with experienced men would be
of assistance to you in this matter. Second, exercise due caulion in
taking over a business or in starting a new concem. If the former,
take nothing for granted. The seller will color his business, and
represent 1t as the most attractive thing in the market, or as an
opening that only occurs once in a life time. Act on the principle
that all men’s statements must be actually verified, or you may buy
a pig in a sack. If you start a business, be satisfied that the shop
and the neightorhood are adapted for the class of trade you intend
to cultivate. And, lastly, concentrate the whole bent of your mind
upon it. Make 1t your hobby. Think about it by day and dream
about it by night. Try to discover new methods of extending it.
Do not allow anything to intervene between you and your business,
Watch the markets. Keep your eye upon competitors. Ignore the
old adage, “ imitation 1s flattery,” if only it brings grist to the mill ;
and then, if success is not assured, I will not presume again to write
on how to succeed in business.

THE LONDON FUR SALES.

The next sale of sealskins by C. M. Lampson & Co,, in London,
1s anpounced for Janaary 20, 1892. The winter fur sales will
commence on January 25th, and the spring fur sales on March 21st.

B. LEVIN & CO.,

WHOLESALE MANUFACTURERS OF FINE FURS

AND

IMPORTERS OF HATS.
| 491 & 493 ST. PAUL ST.,

MONTREAL.
BRANGH SALEROOMS : 70 BAY ST. TORONIL.

==

A large and well assorted line of manufactured

furs and high grade hats always in stock. Orders

by mail from the trade will receive careful attention,

Wholesale Agents for the Dominion of Canada
for Lincoln, Bennett & Co., Sackville St., London,
Eng., and W. Wilkinson & Co., Regent St., Lon-
don, Eng.. makers of high-class Silk and Stiff Hats,
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Fine spring-like weather 1s thoroughly appreciated in spring, but
to business men, more particularly those in the clothing trade, it
means in winter, poor business, heavy accumulation of stocks, sleep-
less nights and mental tribulation, There ts but one story to be
told in cegard t. business for the past month, and that1s, “very poor.”
Dealers have been anxiously looking for a cold snap but it stub-
bornly refuses to materialize. There have been a few mild attempts,
but what 15 earnestly longed for, is a real, good, old-time snap with
a duration of two or three weeks, at least, and the longer the better.
In the country the bad condition of the roads prevents many of the
farmers from bringing their produce to market, and 1n the cities
and towns people are holding on to their ready cash—which by the
way is remarkably scarce—in the expectation that we will have an-
other comparatively mild winter and there will be no necessity to
invest in heavy clothing. For thegood of all concerned, 1t is to be
hoped that the cold snap will make its appearance several days be-

. fore Christmas and put business out of its present lethargic

condition. That the retail clothing trade is dull, very dull,
is only too apparant. Gne dealer informed us that it had
not been so bad with im in fifteen years at this season.
This. may be an exceptional case but the fact remains that it
has seldom been as depressed as st is at present. Wholesalers
report that the volume of business for the closing year has been 1n
excess of the previous vear, and of the retailers are in a position to
meet their obligations at all sausfactonly, wholesalers will have
good teason to congratulate themselves upon the years results.
Money has been scarie in some sections, but on the whole pay ments
have been very satisfactory. An excellent feature 1s the fact that
the demand for a better (lass of goods has been steadily on the in-
crease and maaufacturers have been kept on the jump fur improve-
ments 10 style and finish, Travelers repont a fair demand for spriiig
goods and that the prospects are bright.

THE TRADE IN MONTREAL.
(By Our Qwn Correspondent.)

With the clothing trade it 1s between wind and weather.  The
wholesalers are taking stock, and report the business of their ua-
velers on spring account quite satisfactory. In fat pr lean years
men musi be clothed, and this trade is not subject to the same fluct
uations as other branches of industries. Indeed, in umes of de
pression those who habitually wear tailor made xoods have to be
cantent with less eapensive articles, and seek out the ready made
Jlothiers.  The custum tadoning trade is anusually good, and some
very pretty goods are shown.  Black cheviots are stll popular and
mild diagonals are in exceedingly yood taste.  The double breasted
coat has received ao.mpetus dunng the mild weather, and in the
spnng ¢ prumases 1o be penerally wom.  For overcoatiny, friezes,
meltons, and beasers are used. The heavy ulster of last winter,
and the sea .on before, s beroming a tack number, but the double-
breasted alster, with capuchin, is much worn, or will be, when the
winter sets in.

’
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PERFECT CLEANLINESS NECESSARY,

In the management of a store devoted to any one or to all the
lines of men's apparel nothing 1s more essential to appearances than
the greatest cleanliness. There is certainly no line of trade in which
it 1s more essential, ‘The idea of neatness, order and the absence of
dirt and litter should pervade every part of the storeroom and ex-
tend to the exterior as well. It looks successful, prosperous and
painstaking. No dealer can afford to have a reputation for careless.
ness. The dust brush and the wiping cloth must be always handy
although out of sight except when in use and stock and fixtures kept
in the best possible condition. A great deal can be done at little
expenditure, saving of time and labor,to build up a trade by attention
to these details. Let your store be a part of your advertisement
not only in its window display and its sign but in every portion.
You advertise in the newspaper to draw trade to your store. Let it
by all means be invitng in its appearance when customers come to
the door.—Chicago Apparel Gazette.

PREVAILING STYLES IN NEW YORK.

During the past month says, the Sartorial Art Joarnal, all other
coats have manifested a decided tendency to follow the lead of the
double breasted frock, and elongats their skirts. This 1s especially
true of the dress coat, which is often made to reach the knees,
though, as it is a conservative garment, we illustrate it a trifle shorter.
This increased skint length causes the waist to appear much shorter
than it has been, but it is, in reality, reduced in length only about
one-quarter of an inch for any styvle. Whatever the style of coat may
be, as it grows longer it requires larger sleeves and trousers, but this
does not mean that either should be greatly increased in width,
There is not the slightest doubt that coats will be worn considerably
longer than heretofore, but whether or not the increase of length will
conuinue beyond the present season, is a question which nc one can
positively answer at present. But in fashions, as in other things,
“ sufficient unto the day is the el thereof,” and so long as our read-
ers are able to dress their clients correctly during one season, it is
of little consequence what radical changes the next may develop.

The Plate for this month suggests that the finishing touches to
full dress cannot be overlooked with any degree of safety. They
should be carefully considered and selection made with an eye to
keeping in line with what for the moment 1s correct.  Just at present
plain bosom shirts are the choice of the majority, though an edge ot
light embroidery in tracecy work s not at all out of place. Two or
three stud holes are equally correct, though the latter may be con-

. sidered the standard, while the former s prope: for short-waisted

torms. The studs themselves should not be of a bnght order, either
white enamel, pethaps with a delicate edye of goid, or moonstones
are the choieest.  In the wav of collars the straght plain band 1s
mostly worn, fully closed at the throat, thouyh some prefer the Eng-
hish pattern which has the shightest of openings just where the points
meet, descending to a full lap at the button hole. The moderately
and squarely turned points make a pleasant change from these, but
only when worn with a black band bow, preferably of dead finish
silk, though satin 15 permissible. .In cuffs. for dress, the square-

'
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cornered link button variety are still in the ascendency, though the
round corners are more called {or than last seasvn. [t is intimated
that a novelty in the way of a turn over, or rather a turn-up, cuff for
dress will be shown in the near future, but with what degree of suc-
cess remains to be seen.

Gloves show no change from last season in the way of back
stitching and welts, both of which are very moderate, in fact barely
anoutline. The material most in vogue is undressed kid ; and slate
shading off to a French grey 1s the correct colcr.

Shoes of patent leather with cloth tops complete the costume,
unless it may be the handkerchief, which should be of white sitk or
the finest linen cambric, narrow-bordered and perfectly plamn.

MEN'S FURNISHINGS.

The Quibbler in The Clothier and Furnisher has this to say : One
of the pointers given out 1n this column last month was to the eflect
that there would be a strong demand in white backprounds for the
December trade in holiday goods. The reasons were giwven for
this prediction as manly because the overweening prevalence of red
would make the constderation of any other strong tint unlikely, and
a change would be sought in the more delicate and penishable fabncs.
It has turned out as written. Those that heeded these monitions
are reaping the harvest of a very strong demand for white back-
ground scarfings of high grade which bid fair to hold the lead
throughout the holiday season. The very latest diversion in high-
class neckwear is in the form of the touran-hand self-uied scarfing,
the fabric being in soft-yielding, but heavy woven all silk stuff. The
especial feature is that the knot 1s made round rather than flat, and
indented slightly toward the lower portion of the knot. When it
can be effectually donethe scarfpin 1s inserted in the centre of this
indentation, The effect is chic and gentleman-like, and 1t 15 a

[ BMCLEAN, sres.
| lUCH C-M<LeAN

SEL-TRES.

pointer for imitation in made-up examples for the forthcoming sea.
son. The idea, if properly devcloped, would undoubtedly sccre a
popular success. Some of the leading furnishers are showing very
high collars and very wide cuffs. They are at orce unbecoming
and uncomfortable. The fact that the high collar and wide cuffs
make the wearer appear conspicuous, is enough to allay fear that
they may bevadopted these conservative days.

EVERYBODY WAS LOOKING.

—

He was seen to emerge from a readv-made clothwer’s, As he
reached the pavement he suddenly became couscious that everybody
in the street was looking at him. Most people feel that way when
they first put on a new suit of clothes. There were wrinkles in the
coat across the shoulders and the trousers were creased as though
they had been on the shelf for ages. It is probable no one would
have noticed this, for such sights are a common occurrence in the
streets of a busy neighborhood. Still the boys saw something to
hoot at, and hoot they did as he walked along.

“ Where did you get them 2’ some one yelled.

“ He has got a2 £3 sutt marked down to 3o shillings. See,” said
another.

Still the object of all this chaff hurried along seemingly unawars
that the commotion on the street was about him. But at last a more
sympathizing individual tapped him on the army and said :°

* Every eye is on you ; better take off the uckets.”

Ttus worried him, and he took off his coat first and removed the
card from his coat collar, and looking about for further trouble,
found the same little cards upon his vest in front and his trousers
behind. At last he got them all off, and nothing was left but the
creases, but they still showed that he had just made his escape from
the clutches of the ready-made clothier.—London Tit-Bits,
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THE quarterly
meeting of the
Commercial Tra-
velers' Associa-
tion of Canada
was held in their
headquarters, 57
Yonge street, Toronto,on Saturday evening,
December sth, President John Burns in the
chair. The quarterly report of the Board of
‘Management showed the affairs of the Asso-
ciation to be in a mnst gratifying condition,
there being a considerable increase io the
surplus funds and the membership roll
Nominations for officers were made, result
ing in the following being elected by accla-
mation . — President, John Burns; First
Vice-President, Charles C. Van Norman;
Second Vice-President, Robert J. Orr;
Treasurer, R. H. Gray ;_ Secretary, James
Sargant. These gentlemen were nominated
as candidates for the Toronto Board of
Directors, nine tobe eclected : F. T. Butler,
C. A. Bernard, W. T Barker, Wilham Cauld-
well, William Christie, Charles Cockshutt,
A. R. Clarke, W. B. Dack, M. C. Ellis, John
Everett, E. Fielding, James Haywood,
Joseph Kilgour, W. H. Lindsay, Hector
Morrison, John Muldrew, Thomas Malcolm,
Henry Nate, John Orr, John A. Ross, E. E.
Starr, H. Stanbury, George West.

Hamilton Board — First Vice-President,
G. E. Hamilton; Second Vice-President, H.
G. Wright, both elected by acclamation.
For directors, six to be elected, these were
nominated . H. Bedlington, W. B. Croy,
R. Coleman, E. A. Dally, John Hooper, J.
H. Herring, Fred. Johnson, W. E. Lachance,
and W. G. Reid.

The gentlemen who represented the fol-
jowing boards last year were re-elected by
acclamatios .~—brantford, Guelpb, Berlin,
Montreal, Kingston, Winnipeg and Vic-
toria, B.C.

1he annual meeting of the Association
will be held :n Shaftesbury Hall on Wedanes.
day, December 23, commencing at 10

B

o’clock am. The annual celebration
will be held at Hamilton on Decem-
ber 30. The annual smoking concert will
be held at ‘Toronto on the evening of De-
cember 28. ‘The ballots were mailed to
the members of the entire Association im-
mediately, and the results of the election
will be announced at the annual meeting.

WESTERN
ONTARIO ASSOCIATION.

The quarterly meeting of the Western
Ontano Association was held in their rooms,
Masomc Temple, London, on Saturday, 5th
December. The principal business was the
nomination of officers for the year. There

‘was a large attendance and great interest

was mamfested 1n the proceedings. Presi.
dent W. 5. Case, who was in the chair, was
nominated for another term, but gracefully
declined. He has served two terms as
President and proved himself a popular,
pamstaking, hardworking officer. Following
are the nominations :

For President—]. M. Dillon and R. C.
Struthers.

First Vice-President—C. E. Perry and R.
Tait,

Second Vice-President—P. J. Conroy and
Wm, Gray.

Third Vice-President—A. VY. Robertson,
Hamiiton (acclamation).

Directors jor London (seven to be chosen)
—Geo. A. McGullivray, N. Jeflery, F. Bay-
den, C. Saunders, H. Line, Jas. Burns, John
Richards, J. L. Johnson, H. G. Collamore,
T. T. Mortimore, Geo. Griffin, John Callan-
der, J. A. Smith, R. Coates, A.S. Tassie
and D. McKenzie.

Directors from outside places were all
clected by acclamation as follows .—Hamil-
ton, R. K. Hope and Jno. Booker; Toronto,
F. W. Heath and R. H. Greene; Stratford,
James Dow; Brantford, Geo. Watt, Sr.; St
Mary’s, James Maxwell, Ayr, J. C. Watson,
Oshawa, E. O. Felt, St. Thomas, W. T.
Cochrane, Windsor, James F. Smyth, Inger-
soll, R. H. Cotter, Chatham, A. E. Meruntt,
Woodstock, R.G. Bickerton. The annual
meeung of the Assvciation was fixed for
Saturuay morming, December 26, at 11
J'clock,

BENEFIT SOCIETY.

The Commercial Travelers'
Mutual Benefit Society met in their rooms,
57 Yonge street, Toronto, on Saturday, No-
vember 21st,when the following nominations
for officers were made :—President, Jos.
Bonnick, Toronto; Vice-President, james
Greenfield, Toronto; Treasurer, Warring
Kennedy, Toronto, all elected by acclama-
tion; Trustees for Toronto, nine to be elect-
ed, T. M. Bayne, Robert Crean, J S. Craw-
ford, Thomas Dunnet, W. B, Dack, H.
Goodman, Hector Lamont, Jos. Taylor, S.
R. Wickett, Toronto; John A. Ross, Mon-
treal; Trustees for Hamilton, two to be elect-
ed, G. A. Black, E. A, Dalley, Hamilton;
Wm. Beemner, Toronto; Trustee for Winni-
peg, one to be elected, M. R. O'Loughlin,
W. M. Ronald, Winnipeg. The poll closes
at three o'clock Tuesday afternoon, Decem-
ber 22nd, and the annuai meeting will be
held on the evening of that da,. By the
courtesy of Mr. W. G. H. Lowe, the secre-
tary, we are enabled to givea few items from
the eleventh annual report to be submitted
to the meeung. The total membership on
November 3oth was 1,800. Seventeen death
claims were paid during the year,amounting
to $17,000, which were met by assessments,
$15,265. 3¢, taken from general expense ac-
count, $1,734.65. The receipts on general
expense account, including balance from last
year, were $5,530.20; disbursements, inciud-
g amount transferred to death claim ac-
count, $4,902.76, leaving balance at credit of
$627.44. Notwithstanding the heavy death
rate, the Reserve Fund of $12,725.97 is left
intact. The report says it is sausfactory
to know that our mortality is not excessive,
as compared with one of the largest and
most successful of the Line companies of the
United States, which had a death rate of
16.9 per thousand in the tenth year of its ex-
1stence, whereas ours is only 10 per thou-
sand.” The report goes on to say : * Here-
after it is intended to make six assessments
each year on the first lawfulday of the follow-
ing months, viz., January, March, May,
July, September and November. However,
should the amounts realized from six assess-
ments not be sufficient to meet the death
claims dunng the year, then an extra assess-
ment or assessmeats will be made. Mem.
bers, especially those who joined the society
betore they married, are requested to exam-
ine their certificates to see if their death
benefit is payable to the proper person. Dur-
ing the past three years claims bave come
before the Board where members neglected
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to make the necessary change, and the bene-
fit has only been secured to the widows
through the kindness of the parents of the
deccased members, [t cannot be too forci-
bly imptessed on members that competition
to-day is as keen in insuranceas it is in mer-
cantile business, and the continued success
of the Mutual Benefit Society will depend in
a great measure on every member helping
to increase its membership. There are a
great many travelers living outside of To-
ronto whom the Secretary cannot reach, and
are in daily touch with our members, that a
good word spoken for the Society, and an
application form at hand, may any time be
the means of bringing in a new member.
No stronyer argument can be adduced of
the good work the Society has done dunng
its eleven years of existence than pointing
out that $82,000 has been paid to the bepe-
ficiaries of deceased members.” Important
.amendments to the By-laws will be voted
upon. These are briefly as follows :—To
give members under §o years an additional
thousand dollars insurance on furnishing a
medical certificate satisfactory to the Board
of Trustees ; that the nine Toronto trustees
shall hold office for the term of three years,
three, however, to retirc at end of each
year 1n rotation , that in future the general
meeting shail be held on the the third Satur-
day 1n December each year, and the annual
meeting n January; accounts to be made up
to 31st December, 1nstead of 3oth Novem.
ber; ume for payment of assessment to avoid
forfenture of membership changed from forty
days to one month, and non-payment of the
annual fee as forfeiture changed trom ist
March each year to 1st February.

KEEP YOUR ENGAGEMENTS.

There are a number of hardships and
tnals i a drummer’a hife, but one of the most
exasperating 1s to have a merchant make an
appointment and then dehberatly break it.
Very few merchants stop to consider that
drummers are not on the road for their
health, but are sent out for the purpose of
seiling shoes ; but this fact apparently cuts
no figure. A merchant should take into con-
sideration that hotel and traveling expenses
are high, and that the expens¢ account of a
drummer wil! foot up pretty high at the end
of the year. 1f a merchant thinks he can be.
come ;nterested in a certain hine, and is asked
to name a certain hour to examune the sam-
ples, he should endeavour to state a time
whea he 15 positive he can leave his business
and when such an hour is set, he should
make 1t a rule never 10 break his appont-
ment. Another matter is the taking of sizes.
When a drummer asks if his sizes are ready,
he gets a quiet laugh and 1s requested to call
around again. Merchants should remember
that that 1s not business. \tht}a howl these
same merchants set up if thei?\goods are a
Intle slow 1n being made. how the trav:
ler is asked to write or wire his ouse and

sec what is the matter.  And yet the same
man will hold a traveler several days before
he will give him a few sizes, and think
nothing of breaking an engagement to look

_at samples.—Boots and Shoes.

GENEROUS SMOKERS.

Mr. H. P. Blackley, secretary-trcasurer of
the Commercial Travelers’ Smoking Concert
of 18y, has received the following from Mr.
John Ross Robertson, chairman of the Hos-
pital for Sick Children Trust, Toronto:

“On behalf of the truztees I beg to acknow-
ledge, with many thanks, your cortribution
of $38.30 to the funds of the Hospital for
Sick Children, being a portion of the pro-
ceeds of the smoking Concert held under the
auspices of your association in 18go.

I need scarcely state that we are most
grateful for this donation, and kindly say for
me to your association, that if any of the
members wculd at any time care 10 go
through our new building, 1 should be very
happy toaccompany them. Again thanking
you, etc.”

The object is to secure a cot in the Has.
pual for Sick Children, and to call it “ The
Travelers' Cot,” to be kept up by the surplus
of the snnual smoking concerts. Inthis the
travelers are only following out that thought.
fulness and kindnes> for which they are
noted. There is no more deserving institu
tion 1n the country than the one they have
honored with their patronage, and we would
adwvise all who can to avail themselves of the
chairman’s offer, and visit the building on
Chnstmas day. It will be time most profit
ably spent.

The third annual smoking concert and

. banquet will be held at Webb's, on the even.

ing ot December 28th. The following gentle-
men are the executive . Chairman, C. H.
Murdoch; first vice-chairman, T. M. Bayne;
second vice-chairman, J. A, Nichols, sccre-
tary-treasurer, A. O. Hurst; refreshment
committee, E. Burns, R. Wood, T Mitchell;
musical committee, Mr. Cleghorn and A. E.
Curran ; reception committee, Charles E.
Davies, Sam. Sterhing, Robert Bellam, Chas.
B. Loundes, J. McKay, Charles Dunning,
Willam Damley, Fred. Dignum. A splen-
did programme will be presented, in which
W. E. Ramsey, H. L. Clark, Harry Rich
and several well-known travelers will take
part.

ACCIDENT INSURANCE.

Some months ago we advocated the adop-
tion, by our Commercial Travelers’ Associa-
tions, of an accident insurance department,
under their own control, whereby the profits
would go to swell the surplus funds, instead
of into the coffers of the Insurance Com-
panies. We now understand, that the To-
ronto Association bas cumpleted arrange
ments with the London Guarantee and Acci-
dent Company, to insure all the members
against acudent for a term of years. The
matter will have to be ratified at the annual
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meeting of the Association, before taking
effect. ‘The arrangement may be a very
satisfactory one; but we arc still of the
opinion that the better and more economical
way would be for the Association to secure
all the profit to themselves by the formation
of an accident insurance branch., [t would
not involve much extra labor ard expense to
cany iton.

THE ROMANCE OF A SHIRT 8TUD.

“Do you see that' peculiar looking stud
that man is wearing on nis shirt front?* said
a hotel clerk the other day, pointing to a
gentleman standing near by, and on whose
expansive bosom was fastened a gold button
with a bird in black enamel upon it.

“That man is a St. Lowis drummer, and
he has been wearning that stud for twenty
years, to my knowledged added the clerk,
“{t was twenty years ago that he married a
relative of Patrick Egan, the famous Home
Rule Agitator of Nebraska. Previous to
that time a certain young business man of

Chicago was also courting her, and among
the presents he once gave her was a pair of
cuff butions, of which that stud was one.

The nival saw these buttons one day on
the young lady’s cuffs, and in jest purloined
one of them and placed it in his shirt front,
When leaving the house afterward he en-
countered the Chicago suitor, who spied the
Jewel. An explanation was demanded of the
young lady and an angry scene followed,
and the Chicago man leftin a huff. When
the St. Louis drummer called the next time
he proposed and was accepted, After their
marniage his wife told fum that had the
Chicago lover proposed first, which he un
doubtedly would have done but for the cuff-
button cpisode, she would have accepted
him. Ever since th.t time the happy hus-
band has been w.anng that button, and
money could not buy it of hun. - San Fran.
cisco Call.

ASKING REDUCED RATES.

We learn from The Commercial, Winni-
peg, that at a meeting held recently at
Montreal of representatives from the Mon-
treal Board of Trade and Toronto and Mon-
treal Commercial Travelers’ associations, a
committee was appointed to interview the
Canadian Pacific railway authorities and ask
them to reduce the rate west of Port Arthur
from three or four to two cents per mile and
also ask both roads (the Grand Trunk) to
reduce the rate to two cents per mile and to
have the baggage limit raised from 300 to
500 pounds.

AFFILIATION.

- The North-West Commercial Travelers’
Association at a meeting on Saturday might,
December sth, decided to defer discussion of
affiliating with the Toronto association until
the annual meeting.

CONVERSAZIONE AT HAMILTON.

1he Hamilton Commercial Travelers are
determined to keep up the.r reputation for
having one of the most bnlliant events of
the season Their annual Conversaricne
will be held on Wednesday evening, Decem-
ber 30th at the dnll hall, and we understand
a targe number of the Torunto brethern, who
Lave been iavited, are to grace the occasion
with their presence.
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THE «- DRY =- GOODS - REVIEW.

Music and paper holders, made with ox.
idized silver frames, are very attractive.

Folding manicure sets in plush and leather
with instruments having celluloid handles
are having a ready sale.

A pretty thing for a-present is a handker.
chief holder of hand painted silk with satin
lining and of an odd shape.

A blotting pad attached to a narrow band
of nicke! with a handle inthe middles ad-
ded to the list of useful novelties.

Candelabra 1n fancy designs and 1n great
variety as to size form a new line of novel
ties which seem tq be very taking.

A new article is a small dagger-shaped
book-mark of nickel or silver. [t 1smade to
slip over a leat and hold itself there.

Magic lanterns are increasiny in favor,
the assortment this year being large and
varied. Some houses are carrying very ex-
peasive linas.

A ladies’ companion in the form of afold-
ing plush case, which when opened sends
forth sweet musical sounds, is an old idea in
a new form,

Papetries with plush and leather cases in
various designs, form a very taking line of
goods placed on the market by the Barber
& Ellis Co. Some of the plush and satin
cases are adorned with hand painting, and
these goods should have a ready sale.

" Whiskholders of many shapes are still
numerous. Some with broad bands of
plush, worked with arresene designs, are
exceedingly pretty.

Card cases made entirely of oxidized silver
or brass 1n box-shape are the newest things
n that line. Some seal cases with silver
mountings are.very pretty.

. There 13 a large vaniety.of shape looking-
ing-glasses in the .market, Some bave
etched patterns for part borders; others
have preity designs in nickel and silver.

Celluloid novelties ace rapidly beng intro-
duced. Paper knives with celluloid blades
and silver handles, paper weights, card
boxes,cards for hand painting,theseand many
other forms will attract atiention next year.

A very prettything 18 a jockey wmkstand. A
wooden shape like a half saddle forms the
broad fiat stand, the silver stirrup holds the
whip shaped pen handle, and ink wells are
1nserted in the stand.  Another elegant ink-
stand is an w0k well enclosed ‘n a ball-shap.
ed wooden case, which is attached to a
wooden tennis-raquet shape , whileupon the
handle of the raquet isa metal pen rack.

Leading fancy goods dealers are now
camrying a ine of very fine pen and pocket
cutlery, the *Tree” brand made by H.
Boker & Co. They are made of the Waid-
lows, best English crucible cast steel, tem-
perednndhardened byexpc_si_gpced workmen.

e

Buyers need have no hesitation in ordering
these goods far they are thoroughly reliable,
Their razors and scissors are already well-
known.

A combination calendar tablet made to
stand on an office table is very attractive.
The tablet is used for writing the day’'s en.
gagements upon. Instead of a calendar some
have a small.clock : othersa thermometer.

One very noticeable feature of this year's
fancy goods, is the way in which oxidized
and.other silver is taking the place of zylon-
ite and celluloid, 1n the handles for the
articles 1n dressing cases, manicure sets, ctc.
But aylonite has found a new sphere in tak-
ing the place of rubber in house balls : and
it is surprising the ‘bouncing’ qualities they
possess, while their variegated colors are
quite pleasing.

Wire frames lor building piano and ban.
quet lamp shades are selling freely lately.
Rice Lewis & Son, Toronto, are offering a
large assortment of all sizes and patterns at
$6 per dozen to the trade. Some of the de.
signs find a ready sale among the ladies for
$i.50 to $2 each. Itis becoming very fash-
ionable for ladies to cover them with various
shades to match the rooms.

—

SHOP DECORATIONS.

The interior of a store should be attrac-
tive, but especially so at this time of year.
Neatness always attracts customers, the
well.ordered store being an index of a well-
managed business. The ceilings must be of
snowy whiteness or, if decorated, of ‘clear,
bright colors. The painting should be of a
hight color, the counters well-polished and
the show cases clean and shining.

But at this season of the year more than’

this should be attempted. A few flags,
some Chinese lanterns and boughs of cedar,
spruce or hemlock, hung and fastened
throughout the store, will be very appropri-
ate. Do not be afraid of having your store
t0o attractive—you cannot over-do it. It is
a season of rejoicing and people will tolerate
a great deal of this; in fact, you must do a
considerable amount of it before it will be
noticed at.all. Appropnate mottoes, made
in various ways, will be appreciated. Nice
mottoes can be made from pasteboard let.
ters, covered with cotion batting, over
which should he sprinkled silver powder.
Oy, better stilithey can be made with paste-
board, gold or silver paper and gummed
letters, The actistic clerk will produce
many such that will draw attention to cer-
tain articles, or serve merely ornamental
purposes.

Pictures, even if used for advertising pur-
poses, will always add to the beauty of a
store if possessed of artistic merit. Though
here the dealer must guard against drawing
too much attention to decorations and too
little 1o his wares ; decorations of whatever
kind should be made auxiliary to the display
of goods. Much freedom should: be given

4

to the displays of merchandise. The ar
rangement of show cases and their contents,
the placing of gonds on counters or tables,
should be of such a nature. as to attract
attention while serving, to display goods to
the best advantage.

The selling of fancy lines and novelties
is very different from the selling of staple
lines. The latter may safely be kept in the
background, and prominence should be
given to the former; and all store decor-
rtions should subserve this one great pur-
1 ose of displaying attractively goods that

ell only at this season,

There-arc always two classes visiting re.
tail establishments, one class mercly drop.
ping in as a place to go, and if they happen
to see a bargain they may buyit. To meet
this class of shoppers it is important to have
something as a bargain in every department,
or in other words every department should
have a leader, some article which the public
are more or less familiar with, and would
know whether a bargain was really offered
or not.

The second class come in with a desire to
purchase, and they expect polite attention,

 If they see the store well filled with custo-

mers and everything in a healthy business
condition they say to themselves, “ This is
a busy establishment ; they seem to be doing
a good business and this is the place for me
to purchase.” They proceed to buy with con-
fidence, and when once the merchant gains
the confidence of the people he is on the high
road to success,

SHE MISSED IT ONCE'

“1 can't find that there's anything the
matter with your wife, sir,” said the super-
intendent of the asylum to the gentlenian
who called to make inquiries. *“I have been
watching her very closely since she's been
here and find nothing in her talk or actions
which would indicate that her mind has
been effected in any way.”

“That's just it,” said the gentleman,
*she’s quiet now, I know, but who can tell
how soon she may be raving, so I thought
the best thing to do would be to have her
plated under treatment at once.”

“Quite nght I admitted the superintend-
ent, “ but what have been her symptoms?”

“There has been only one,” returned the
gentleman, * but that convinced me—" He
shook his head solemaly, and then added :
“There was a bargain sale at Jones's the
other day and she didn't attend it.”

“Too bad ! 00 bad !” replied the super-
intendent.  * This is a most serious form of
the mania. Pl do my best, but I fear it's a
life case.”—The Cloak Review.

e —
THE DRY GOODS REVIEW is printed for
the Publishets by The J. I, McLean Co, (Lt'd),
Printersand Publishers, 6 Wellington8t. West,
Toronto, who make & specialty of high-class
magnxine Hrinting, - .
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JET .. PIANOS

=® THE BEST THAT CAN BE PRODUCED &=
Are the choice of the musical profession everywhere for Full Rich Tone,
Substantial Construction and Elegant Appearance.

iEE BELL -~

2

Send for Catalogue to

THE BELL ORGAN & PIANO CO., Ltd,
‘ GUELPH, ONT,

BRANCH WAREROOMS:

TORONTO, ONT, LONDON, ONT., HAMILTON, ONT, '~'_’ ‘!
70 Kix;g St. West. 211 Dundas St. 44 James St. North., . ‘
~ Merchants of Canada.|| @EveraL Srerekeepers

R THIS 1S FOR YOU. Ho BEAL IN GROCERIES

Shop Window Price Tickets neatly done up in Boxes,

No. 1.—8lxe 3} x 9, 80, por box, ovor100 Tickets, from 1o, to 910,

No. 602—Diamond Shape un 2 colurs) 60 fu a Box, for §L.09, from 5¢c. to $10.
No. 608.—Size 63 x 4, oblong shape. 6 in a Box, for $1.0C, from So. to §10.
No. 604.—Sizo 2} x 3}, diawmond shape, 144 in a Box, for 60c, from la. to 810,

' . These Tickets will sell your goods in double quick time, Send
: for samples and printed list of display cards.

IMRIE & GRAHAM,
Music Printers and Publishers, Ml
26 and 28 Colborne Street, - TORONTO, ONTARIO. { g

TO ADVERTISERS.

The attention of wholé¢salers and manufacturers is called to page
., -nine of this issue,

Our Special Spring Number
. will reach every retailer from the Atlantic to the Pacific. The ob- < roecry allied trades,
jection 15 often made that travelers meet all requirements but this is - A its market quotat lons £1
fallacious.  The traveler may call attention to certain new lines of R are f ull £ reliable =
goods, perhaps not wanted at the moment, but the trade paper with _} FFES ‘Tu which alone R
ats advertising pages keeps these gogds constantly n mund. Supple. 1% ;'-j = areworth thc -'»
ment the. wqu of your travelers with an advertisement n THE Fﬂ'-m ubSchption price kT
‘ ReVIEW and you will be 1o a vewer position to get and_keep the | iiz% 7 by LAY

1 .country trade. Wnite for Rates to . S Seno FOR SAMPLE CoPIES 575 4 . -

- THE DRY GOODS REVIEW CO. Joubscriplinn $2  Tue CANADIANGROCER. yonowto
o titon e o oy || mue s e oypumuisvens g, |
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.Keep you informed.
on all ymportant
questions affecting the
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SILK AND DRESS DEPARTMENT.

TO THE TRADE,

The buyer of this department, who is an expert, has visited the markets
of Britain, France, Germany and Switzerland, personally selecting and
purchasing the latest productions of the loom in these great centres of manu-
facture and with a thorough knowledge of the requirements of the Canadian
trade he has bought on the most advantageous terms for the SPRING

SEASON of 1892.

Dress Goods s Tweeds, Costume Cloths, Flake Checks,
Crore Beize, Chevron Crepe, Queensiands, Foule, Richmonds,
Kingstons, Ovamans, Bedford Cords, Estameres, Ihagonals,
Sohels. Fancy Cheviots, Tartans, Mohair Figures, Self Mourn-
g Checks and Stripes, etc., ete.

Muslins: ran y Checks and Stripes, Sat:n Checks, Saun
Stripes, Victona Lawns, Nansooks, Hair Cords, Books, Lenos,
Piques, Crinohnes and Wigan.

Samples of these goods are now in the hands of our travellers.

accorded, orders will fallow,

We herewith give an abridged list of these goods :

Silks: BLACKS, in Gro Grain, Merveilleux, Surah, Luxor,
Peau De Soie, Faille Francass, Bengaline.
COLOURS in Faille Francais, Surah, Pongee, Pongor.
FANCIES in Spot Pongee, Spot Surah, Pongec Faconne.

Ribbons: coLOURS i Falle, Satin, Douole Faced
Satin, Satin and Faille and Moire. BLACK in Faille, Moire,
Ouoman, and Satn.

Hosiery: BLACK COTTON HOSE in the Hermsdorf
Dye: every pair guarantced to keep the colour.

CASHMERE HOSE n all popular qualities, and n all sizes.

We solioit an inspection, feeling confident if the same is

Some of the goods are nown stock, and we hope in a few more days 1o recerve the balance of our pucrhases for the different

sections of our Silk and Diress Deparunent

\We are always glad to see customers in ovr warchouses w<pecting cur goods and placing their orders.

We have made the filing of Letter Orders a Speonalty

JOHN MACDONALD & CO., """

LEYTY 4
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CASCADE ROLL

BRATD

Saves Boarding, Saves Remnants, Saves Tangled Bunches, Saves
Meoasuring, Saves Time and Saves Money.

Put up in boxes of One Dozen Rolls, each Roll containing just what
is required for the bottom of a dress.

If your jobber does not keep

CASCADE ROLL BRAID send us a4 postal and we will send you a

list of leading wholesale houses that do.

A beautiful cabinet prosented free to the retall trade.

CASGADE NARRQW FABRIC GO, -

COATIGOOK, P.Q.

WYLD, GRASETT & DARLING. - TORONTO.

Carry at all scasons a large assortment of Merchant Tailors” Goods.

Overcoatings in Naps,

Beavers, Pilots, Irish Friezes, &c., &c.
A very complete Range of Tailors’ Trimmings always on hand. .

MEN'S FURNISHING DEPARTMENT.

Passing into stack m-dsly a large shipment of Neckwear, in Windsors, Derbys and Knots,
Umbrellas, Sitlk Handkerchiefs, Xmas Braces, &c.

Fresh deaigns just reccived in 54 in. Tweed Dress Goods.
WYLD, GRASETT & DARLING.
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