October, 1918

RITISH manufacturers who have not a dollar’s
worth of merchandise to sell, whose entire
plants are empioyed on Government work,
are keeping their advertising continuous'y

before the public, because while they are perfectly wil-
ling to turn their profits over to the Governmeny, while
‘- are perfectly willing for the sake of wi

war to wa  their .aviories commandeered

normal busi pletely "
willing to sacrifice their good-will; they are not willing
to have their names or their products forgotten.

And so they continue their advertising, continue build-
ing their good-will, so that when the war shall be won
there will be an immediate demand for the billions of
dollars’ worth of merchandise that their greatly enlarged
factories will then turn out.

This is a time when every manufacturer, every business
man, should look far ahead. Good-will cannot be built
in a day, even by advertising. The war will not last
always. We have all seen the mistake of being unpre-
pared for war; it is almost as great and serious a mistake
to be unprepared for peace.

From an address by Val Fisher, the
London Publisher, given in New York.
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Columbia

NEW MODEL

Grafonolas
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Columbia Grafonola Type L
Retail price, $325
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Columbia Again Steps Ahead !

With these new models—one cf which iz shown above—the Columbia Dealer
may now offer his trade the very finest type of phonograph made to-day.
There are no other instruments on the market with a Non-Set Automatic Stop!

This point, properly used, is worth thousands of dollars in sales to Columbia
Dealers.

And there are many other exclusive features on these new model Grafonolas
that you can convert into cash.

Columbia Graphophone Company, Toronto
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| | Martin-Orme

Style 34 De Luxe

I |
‘ |
| yl Height 4 {t. 6" in.
|
| I"l"l\‘lt"'l n l"'{l'lll'l((l h1ﬂ|l“ﬂd"\‘
or Matched Burl
A beautiful example of modern
| N . .
l ‘ English classical case design—

with graceful sliding fall board.

Style 34 De Luxe

%
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e —

| THE MARTIN-ORME PIANO
COMPANY, Limited o OTTAWA

“ Manufactur.rs of Pianos and Player Pianos of the highest grade only.”
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Good Valye --and More

Being simply a good Instrument doesn 't 8¢t a piano anywhere But
when it becomes widely known that a certain make heads the proces
sion of “good buys" for the tamily with the moderate purse that

line becomes a money-maker

The MORRIS s a GREAT buy. Morris Pianos and Players casily

hold their own among other pianos that are sold at higher figures

The KARN-MORRIS Piano & Organ Co., Limited

Head Office—W/( JODSTOCK, ON TARIO i
Factories—\§ OODSTOCK and LISTOWE] @f‘j[
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The Otto Higel Trade-Mark |

Just as the signature of a thoroughly
reliable firm is accepted by the
business world without question, so is
a trade-mark, founded upon quality
and integrity, a manufacturer’s pass-
port into the leading commercial
circles.

THE OTTO HIGEL trade-mark--that
little cut of the piano action set in the
Maple Leaf--identifies Higel products
the world over.
Its significance is international.
It has the same weight in piano trade
circles to-day that the haYI-marks of
those great silversmiths had in the
early days.

It stands for Quality.

It stands for Progress.

It stands for Service.

The OTTO HIGEL CO., Limited
TORONTO - . CANADA
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W Every Piano Man
| Knows it Pays to "
| Sell Satisfaction
I‘ like this_ }J

| From a Gourlay Owner in Carleton |
| Place }'
i

‘Having now had our Gourlay Piano
I for five years, we feel it is right to
tell you we are delighted with it ‘

“In selecting a piano we investi
I gated carefully a number of high- |
; grade instruments, but the Gourlay
tone appealed to us as being the most
musical and now, after five years' trial, ‘
we are entirely satisfied with our
choice.’

This is only one of scores of
such letters of praise from

| Gourlay and Gourlay-Angelus
purchasers in our files,

‘ GOURLAY, WINTER & LEEMING

| LIMITED

| TORONTO - CANADA

I

:; Head Office and Factories: Salesrooms:

\H 309-325 LOGAN AVENUE 188 YONGE STREET
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A n-a”y attractive instrumen[ The beautiful tone quality of
. . the Style 14, combined with
assists 1n speedy sale

graceful lines of casework,
make

The

i3ell

an attractive instrument.

Made in either Mahogany or Fumed Oa

k casework

Enquiries from Dealers will receive careful attention

The BELL PIANO

& Organ Company, Limited
GUELPH, - ONTARIO

AND LONDON, ENGLAND

Our new Art Piano Catalogue
is now ready—if you have not

received a copy, write to us
for it
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“Influence” may get a Hearing
but only “Merit” lands the Order

The local dealer's connection and the recommendations of satisfied ow form the
“influence” that gets you the hearing. The Lonsdale piano itself, presents the “merit."
the merit of Al parts of which it is constructed
the merit of well designed and well made cases
the merit of a tone that musicians accept and
classify as “the finest
the merit of every dollar of its cost ¢ ding into
piano value
the merit of—but to go on enumerating is not
necessary
THE PIANO PRESENTS ITS OWN CASE. YOU
ARE THE JUDGE
There are six Lonsdale designs—{our pianos and
two players

Lonsdale Piano Co.

Office and Fac tory
Queen St. East and Brooklyn Ave.

TORONTO . CANADA STYLE M, LOUIS

Newcombe Pianos

“Never suffer Established
by comparison” 1870
ET a firm put the most expensive Grand Piano
in their window and if there be no name on
the fall-board, how many people would buy it

even at a tremendously reduced price?

People judge a piano by name
Since 1870 the Newcombe has all those
musical and mechanical improvements that make and

keep a §

largely

> a real "Leader

Again, only Newcombe Pianos are equipped with the
Howard Patent Straining Rods” which counteract
the great strain of the 228 Strings. They give to the
Pianos. By relieving the immense strain on the strings
they make a better tone possible. They are of the
best steel, handsomely nickeled, and are an ornament
to the instrument, and they do not add extra cost to
the Piano

The Newcombe Piano

Company, Limited
Head Office, 359 Yonge Street
Factory, 121-131 Bellwoods Avenue

TORONTO . CANADA

, L
s
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HE TRADE is urging the extension of Piano

sales because there is no substitute for music

I in the home. In Canadian-made Pianos,

which are not surpassed if equalled by the product
of any other country, there is no substitute for
piano supplies of the quality of

STERLING

ACTIONS and KEYS

Made by

Sterling Actions and Keys, Limited
Noble Street Toronto, Canada
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he WRIGHT

For A LEADER
Is SECOND To NONE

EALERS are featuring it as a leader because

they know the piano on its merits from ex
perience. We have always aimed at producing the
finest possible instrument. To that end expense is
always secondary to quality—and no dealer's repu
tation or customer's interest lost sight of

4

Another point about which we cannot say too
Siyle 65 much is the Wright piano tone. After all the quali
ty of the sound produced is of prime importance
Many a lost sale might have been saved had the
salesman had the aid of the magnificent tone of the

Wright

Wri ght P] ano C() o Take the Wright piano tone, looks, strength and all,

and you have an article that immediately creates
Limited an admirer out of every person no matter how dis-
criminating who examines it. The name Wright
carrying with it our special guarantee is a definite,

Strathroy 4 OBIANI0 tnachis asst to sy sl

Pianos

have studiously sought to produce

pianos that give the people what
they want. [he measure of their
success in meeting the public’s
ideals of tone and appearance, to-
gether with the Doherty reputa-
tion for lasting qualities, has large

ly accounted for the Doherty
Pianos having become a veritable

salesman’s favorite

Doherty Pianos are profitably
sold by enterprising dealers at
surprisingly moderate prices and
in competition with higher-priced
instruments

DOHERTY PIANOS, Limited - Clinton, Ontario

Established 1874 Over 70,000 Doherty Owners




More Satisfied
Customers and
Increased Profits
MANY storekeepers ex-

tend their business by

taking advantage of the uses

to which a motor truck can
€ put.

Those who use the horse
and wagon for delivery are
restricted to a limited area,
But the merchant who owns
atruck cancover manytimes
the area possible by horse
and wagon. He is able to
increase his list of customers
without interfering with the
service he renders nearby
customers. A rural delivery
route can be added or leng-
thened. His loads can be
increased. His service is
improved while his costs are
reduced,

The Ford One-Ton Truck
Chassis fitted with a stake,
express, or closed body will fill
every requirement of the mer-
chant, 'he Ford Truck is of
service in all weathers,

Price (chassis only) $750
F. 0. B. Ford, Ontario

FORD MOTOR COMPANY OF CANADA, LiMITED

FORD .

%

- 630
878
1075

B. Ford. Ont

biet 1

& 87

= ONTARIO
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A “CHOIR MODEL”

Illllll IIlI"I ; "THE CHOIR MODEL" has been
o designed to meet the demands of

\ churches desiring an organ, artistic
TR EER RN in appearance, and possessing those
L musical qualities which are most es-

sential in a good Church Organ.

This design is in Quartered Oak
The finish, being the new Golden
Oak, “Art Finish,"” not only enriches
the appearance of the instrument,
but is made to withstand the differ-
ent climatic changes.

The actions are specially constructed
and possess the variety of Tone,
Volume, and Ease of Manipulation
for which all THOMAS ORGANS

are famous.

Thomas Organ &

Piano Co.
Woodstock -  Ont

N T A T D A T T T TR

TORONTO Established NEW YORK
516 Richmond St. W. 1891 134th St. and Brook Ave.

W. BOHNE & CO.

Manufacturers of

Pianoforte Hammers
nd

Covered Bass Strings

For the better grade manufacturer
Proved by 27 years' experiénce
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of Walnut in
Longwood, Butts, and dimension stock of any manufacturer in
the world.

Write us for quotations on Pin Block, Bellows, Core and
Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS
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rPHONOGRAPH CABINET HARDWARE

Our 36-page catalog takes in all of the principal tems, including Need]e
Cups, Long Hinges, Stop Butts, Stay Arms, Catches Locks, Casters
Knobs, etc. If you are me wking phonographs or talking machines this
catalog will interest you. Please mention Catalog No. 175.

HAMMACHER, SCHLEMMER & CO.

FIOOL PUv oy ‘sswmpiny sokeig puv ouwiy

New York, Since 1848, 4th Ave. and 13th St.

Superlor' Piano Plates

Julius Breckwold( & Company

Manufacturers of

Piano Backs, Boards, Bridges, Bars, Traplevers
and Mouldings

MADE BY

Sole Agents for Rudolf Giese Wire in Canada and United
States

THI

SUPERIOR FOUNDRY CO.

CLEVELAND, OHIO, US.A

rrckw I'res W. A Breckworor, Sec-Treas

Factory and Qffice Saw Mills
Dolgeville, N, Y. Fulton Chinin and Tupper Lake

HELPING THE
SALESMAN

People who have the purchase of a pino
definitely in mind, and are just looking
around at the different mekes, are suscep

tible to first impre:sion

The artistiz lines and curves of the case
deiign, the rich attractiveness of the finish
for which Le-age Pianos are noted, ar
fure to create a favorable impression; 1o
= arouse the desire for owne:ehip
But the Lesage piano posse mueh mo

LESAGE Style Louis XV than outward attraction Its charm cn-

dures. The workmanship, materials, a |
sweet musical tone stand the test of tine.
without any visible depreciation for yes

Manufacturer of Pianos and Player Is it any wonder dealers ‘ind it wdvan
Pianos of the very highest grade tageous and profitable to handle Lesage

. ST THERESE QUE.  Pana?

000000000 OO 01
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Style Louis XIV

HROUGH the past four years of unse
and in the available labor,

the name Mendelssohn be used

MENDELSSOHN

Pianos ... Players

Made-in-Canada
for Canadian Homes

ttled conditions in the supply market

Style 30" Player

Mendelssohn dealers have pursued their business
as-usual policy with unshaken cc nfidence, that come what may, never would

to cloak skimped workmanship, inferior

materials, or a slipping from the Mendelssohn standard of plano tone

It is but natural that such a fee
to the general public

dealers have

stores

New Style

Mendelssohn Piano Co.

g

Sales made under a sense of
doubt are not good sales—
and consequently are not
permanent. With the Men
delssohn piano you include
to your customer a 30-year
reputation for piano quality
of the highest order

110 Adelaide St. W. .

of this public expectancy as an asset to their

ling of good-will in the trade has spread in wider circles
People expect much of the Mendelssohn and many aggressive
been quick to see the value

Cottage Style

Toronto, Canada
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

TO THE

PIANO o PLAYER TRADE
é‘x’%
N7

Player Accessories. Felts, Cloths,

Tracker Bars, Transmissions, Brass and H
Rubber Tubing, Rubber Matting for PunChmg'
Pumper Pedals, Pumper and Player Of every description, comprising Name-
Pedals, all Special Hardware formed or board, Stringing, Polishing, Muffler,
cast, Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Leather 5 l
Send inquiries, accompanied by Samples, Imported French and also Domestic

for Prices, stating Quantities required. Bushing Cloth: Hammers.

Soliciting MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

A Solid Wall of Good-Will

has been built up by Craig Pianos during the time since they were established in 1856. For
that length of time they have represented the best in piano building. The dominant note behind
the line has been always that of Quality—the maximum quality at the minimum cost.

You can therefore sell your best customers with a feeling of pride, knowing that they will be
thoroughly satisfied with their Craig piano.

Nothing goes into the construction of our pianos and

player pianos that we cannot thoroughly recommend.
Men in the Trade who know Pianos like a book, and

musicians who understand tone in a critical way,

recommend the Craig pianos.

The Craig Piano Co.

Manufacturers of a complete line of
high-grade pianos and player-pianos

MONTREAL - QUEBEC

i
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The Best

Salesmanship

Amounts to little when applied to the re
tailing of an inferior article in any line

generally, and in pianos particularly

.
Evans Bros. Pianos

Are worthy of your BEST efforts. From
sounding board to veneers, from gable to
gable, from casters to top, they are a
quality product—musically, architectur-
ally and mechanically. The Evans Bros
instrument in the home maintains the con
fidence you established at the time of the
sale; so that when you call months or

perhaps years afterwards you will be

given names of prospects for a similar
deal

The wonder of the Evans Bros piano is that it can be sold so reasonably

Evans Bros. Piano and M'f’g. Co., Ltd.

‘ INCERSOLL - ONTARIO

\ i T —

Here is another representative of our
Big Four Line of Benches

Since we introduced this new line of Benches the demand has
far exceeded our expectations

This is our No. 210. Isn't it pleasing in ap-
pearance? Strength and beauty do not al-
ways harmonize, but you will find that the
pleasing lines of this bench are not attained
by the sacrifice of strength. They are both
there—and the Price is Right.

Ask us to send you illustrations of the other
three benches coraprising our Big Four Line.

The Goderich Organ Co.

Limited

Goderich, Canada




CANADIAN MUSIC TRADES JOURNAI

Stanley

PLAYERS

and

1
|
|
UPRIGHTS f

Splendid values and
tone are assured the |
dealer and our New |
Catalogue will prove
a help in securing
for the Stanley its
share of the present
good demand.

ORDER EARLY

Be prepared for higher prices.

Try sample of our Jacobeun 4 fI. 2 in

Stanley Pianos

241 Yonge St.
TORONTO

American Steel and
Wire Company’s
PERFECTED

=== AND =———

CROWN

CEL &y, GEEL & 10
N ¢ €
¥ PERFECTED B, CROWN ¢

& MUSIC WIRE %\\USIC WIRE %
i z z

(ulnpllv.\ with all mechanical and acoustic

requirements; and the services of our

acoustic engineer are freely offered to assist

in bringing these together

United States Steel
Products Co.

New York New Glasgow, N.S.

Vancouver, B.C.

Montreal

Winnipeg, Man.
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CECILIAN

World-Famous  (Est. 1883)

ERSONALITY is a business builder because personal power is the
strongest bond between men. The class of piano that it is desirable for
you to get behind with your personality, your local connection, is a
strong leader—The Cecilian—which is an accredited member of the

aristocracy of pianodom, and which possesses these outstanding exclusive
features:

The Cecilian is the only piano with the Maple The Cecilian is the only player with the All-
Interlocked Back, not depending alone on  metal Unit Valve System which makes the
glue, for strengthening properties. player absolutely leak-proof.

The Cecilian is the only upright piano with The Cecilian is the only piano that is con-
the Individual Grand Agraffe System, found vertible so that at any future time the piano
in Grand Pianos of other makes. may be equipped with player action.

The Cecilian Company, Limited, Toronto
Makers of the World's First All-Metal Action Player Pianos
Head Office and Salesrooms: Factory:
247 Yonge St. 89-93 Niagara St.
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CECILIAN/
CONCERTPHONE

Sux<a

The Retail
“Alexandra”’ Price
Model $119

the dealers in and buyers of phonographs, the name
“Cecilian Concertphone” is a signature, It affirms that
the makers are the manufacturers of the world-famous
Cecilian Pianos, It tells you that long experience in
ical instr t building has taught the makers what
are the proven principles to adopt and what are the fault:
to eliminate. The signature promises big value and thorough
satisfaction.
The “ALEXANDRA” model is fitted with the Ball-bearing tone-arm, the
benefits of which salesmen can so readily press home, "
The “ALEXANDRA” model has a perfect Automatic stop which alone has
caused many buyers to select the Cecilian Concertphone,
The “ALEXANDRA” model plays disc records of every make—of every
class of music—and gets all the music out of every record.

The“mn"rehihntsll%bdvdminihdnlond\e y
market,

There are four other models in the Cecilian Concertphone line running from

$70 to $315,

Musical Instruments Limited
247 Yonge Street Distributors for Canada Toronto, Canada
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National Piano Company

Limited

266 - 268 Yonge St, Toronto

CONOMY —getting genuine value—has
E always been a wise principle. To-day it is

even more—it is an imperative obligation.

! "t"‘- ,— ‘_4 .f j&
0 RO

ine value in pianos is to secure the agency
of the MOZART PIANO COMPANY,
LIMITED, TORONTO.

QUALITY FIRST and INDIVIDUAL
CHARACTER in each instrument has
given to MOZART PIANOS a value that
is the delight of all who are fortunate

II l , A certain and sure way of obtaining genu-

enough to own one.

Do you desire to secure the control of this
ideal piano in your territory ?

Then—write, wire or telephone, TO.

DAY—

National Piano Company, Limited
266-268 Yonge St.
TORONTO

Fi |numum|umm||nn|lmi|||rml|||mm||umwmn4mluum||||uvnm||mnnuumnmuwmi||ummmamwmmlmwu|nmulmummmmmmummmwmmmmmmw 5
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Order Violin Bows Now

N this issi
particular tin

Violi

situation for some months past, during whic h period wy

placed by ““The Canadian War Trade Board'

ssue we are offering an article which should be of special interest to our dealers at this

n Bows have for some time past been difficult to obtain. We have been able to relieve the

have received from time to time shipments
pan.  This source of supply, however, has now heen eut off In restrictions which have been

on tLe importation of musical goods from Japan. For

tunately, we already have a fair stock of these two lines, but as further supplies will not b ailable
our present stock will not last very long. Wi therefore, urge our dealers to take ady int of this
timely offer by placing their orders at once, not only for quantities required for immediate needs,
but also anticipate their requirements as far ahead as possible, It is impossible to ascertain how long
the embargo mentioned will remain in effect

THE
RS.

VIOLIN BOWS

No. 100 Nice tiek No. 106—Red polish
black el white pearl slide lined frog, pe
met by r grip
b . No
No. 101 Stick of ted wood
d finished, | f )
] ! 1 Tin I
il price
ale pr No, 22
No. 102 |
) 1 fr I
dot and shid bound butt
Wl b ; No. 812—wil
No. 103 -« I Stick 1l 1 \‘. u
polished dot ] pr 00
i ] bound butt v ule pr 6.00
wound griy ¥ priee No. 814—Willium I nly octagon
¥ k
. dte oo 8 b, o g bty g
\ o, | No Par pecially selocted
" ' quality ebony
v v mounted R
No 105—ed round atlek, white ool Sk 3';"7“;
" 1 iy 1 1 No. ull veted  Pernambu
No. 2161 ; Ho WraPDIng:. par
i - . i I f $20.00
f ] " W price 8.00
i rlist No. 816 il on thgon st
pr 50 Retail pri $20.00
e price 3,75 Wholesale pries 8.00
ALF SIZE VIOLIN BOWS
0. 100 s I Il s N 100 K Ml price $ 2.00
Wi Wl pr 10.60
NO. 10215 Sume deseript 3 1 It pri 3.50
Wh " " 16.80
No. 10814 —Sume description 1 Retuil prics 4.75
Wi I price b1
THREE-QUARTER SIZE VIOLIN BOWS
. 1007, 8, eseription s No. 1 \\\.}-‘ 1 pek . eack i“;';il(l‘l
102% —Same dexcript 1 Ret 3.60
W 16.80
0 ] 1 Lot ] 475
Wi neh 1.90

Above are trade prices plus equalization of
Transportation for W, innipeg and Calgary delivery

WILLIAMS8S0NS@  winwieec, catcar,

Lawc i wairy—7 LIMITED. MONTREAL, TORONTO
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Flies at the Exhibition

THOSE of the music industries, interested in the Cana-

dian National Exhibition, at Toronto, will ungrudg-
ingly concede to the efficient management of Mr, John G
Kent credit for the great success of this year's Fair. In
spite of the “same-old-thing” critics the exhibition of 1918
was more attractive and more instructive, agriculturally,
horticulturally, industrially, and in some of the arts than
ever before. There were ear marks in plenty of intelli-
gent direction and earnest desire to make the public glad
to have attended the Fair. 'Withal the admission fee re-
mained at the standard price of “two-bits,” or “six for a
dollar.”

The management's progressiveness is shown in its readi-
ness to receive suggestions for the betterment of the ex-
hibition. The music trade exhibitors can offer a couple,

One of these would be to eliminate from the neighbor-
hood of the piano exhi the ice-cream, candy, soft drinks
booths, and other vending stands that attract flies and
souvenir fiends. This would mean removing them entirely
from the Manufacturers’ Building, which building, it is
presumed, was not intended to house these selling-booths
that are not representative exhibits of manufactures,

Patrons of the ice-cream cone stands have no hesitancy
in throwing on the floors the unconsumed portions of their
purchases and they have even leaned over the rail of piano
exhibits to drop remnants behind the instruments on dis-
play.

The flies, attracted by these booths and the indiscrimin-
ate scattering of remnants therefrom, are, to the piano ex-
hibitors, a nuisance and source of expense. The pestiferous
house-fly, with characteristic disregard for the sanctity of
anything, sprawled over the costly piano cases leaving de

posits of filth, necessitating frequent applications to remove
them and causing actual damage to the expensive finish of
the pianos

This is one of the points in which it appears that the
exhibition at Ottawa is ahead of the Canadian National
As a result of a united request from the exhibitors these
fly attracting booths have been removed from the Manu-
facturers’ Building.

The Other Suggestion
THE other suggestion that the trade might offer the
management of the Canadian National Exhibition would
have reference to music. Why should the musical attrac-
tions offered an appreciative public be confined entirely
to band music?

Would it not be possible to arrange for a series of
choruses and to have some of the programmes so arranged
that the public could join in the better known songs,
potriotic airs, etc.? If a public sing on several afternoons
and evenings, led by a strong choir that could undoubtedly
be secured, were exploited as a feature ot the exhibition,
this one item alone would attract thousands. It would be
giving music a little of the attention that its importance as
an art and as a necessary element in the lives of the Cana
dian people entitle it to,

Also during the progress of the exhibition there is a
Directors’ luncheon every day. The daily papers report
speeches and addresses but there has been no reference to
any musical part of these Directors' luncheons, probably
because there is none. Furthermore, why should not the
Exhibition have a “Music Day?”

It is the trade's move to get the encouragement of the
Exhibition management and then both could co-o rate in
enlisting professional interest and public apprecia.on.

tude in reference to the present law.

and simple luxury prody ng
air we breathe or the food we eat.

¢¢"THIS is no time, in my estimation, to put an embargo on music; we need it probably
more than we have ever needed it in our national life.

The music industry, in all of its branches, can
now and always depend upon me to oppose to the best of my ability any unjust or un-
called for encroachments that will give us even one note less music than we have to-day
or stand in the way of a single piano or other instrument going into the
land. Furthermore, | object strongly to the music industry being singled out as a pure
ing busi , when music is as much a necessity almost as the

My voice and vote have always been and will con-
tinue to be against exploiting the music industry for revenue purposes.” _Senator Calder
of New York, in opposing the increasing of the tax on music on the floor of the U. S. Senate.

I took this same atti-

homes of the
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The Size of the Exhibit

NE of the piano exhibitors at the Ottawa Exhibition

In conversation with the Journal, raised the question
“Why should we bring twelve or fourteen instruments here
for display when four or filve would probably do just as
well?  They would show a range of designs,” he argued.
“We would close Just as many sales. The cartage bills,
which are now no insignificant item in the cost of doing

business, would be greatly reduced. And in other ways
exhibiting would be simplified.”
The suggestion is worth thinking about. Of course,

on the other side it might be argued that a fu!l range of
styles makes for each individual firm and for the piano
trade, as a whole, a big demonstration to the public, of the
size and importance of the piano industry. It would be
interesting to hear how the exhibitors at Ottawa, London,
Toronto, and other exhibitions regard this suggestion

Music in the Schools

THOSE music dealers in need of a little inspiration con-

cerning the practical value of music in the schools are
recommended to read and then re-read the experience in
this issue of Mrs. Dora Halstead, a teacher in a one-
roomed public school in Manitoba. This experience, so
interestingly told by Mrs. Halstead herself, suggests the
unlimited possibilities of music in establishing in the minds
of the youth of the country high standards of citizenship,
It shows that music is not a luxurious adornment but a
practical builder of character and physique.

Under the influence of music these children in charge
of Mrs. Halstead have quickly acquired the English
language. They attend school gladly without coaxing or
chastisement. From a state of listlessness bordering upon
stupidity they have quickly become bright of head, erect of
body, supple of limb, and quick of intellect. Yet there
are supposedly educated people reared amid all the ad-
vantages of modern civilization who remain dense to the
place of music in education. There is a great deal to be
done to arouse the public to a realization of the crime
it is to keep from childhood its rightful musical privileges.

You can't listen to music and worry. You
cannot sing and be sad.

MllSi(' \/’PT.\'US B()OZP
WHEN the people, who do not know any better, make
statements to the effect that the people are making
extravagant purchases of musical instruments they should
be reminded that for the year ended March 31, 1914, the
amount paid for liquor by ¢ in Canada d
to $103,049,129
Because the people are not paying this amount into the
coffers of the liquor industry more people have more
money to buy clothes, furniture and implements, to pay
off mortgages, and to by such home necessities as muni-
cal instruments. Also it is agricultural products and not
munition plants that are the backbone of the country's pros
perity.

Breaking Piano Sales
THERE is quite a list of qualifications essential to suc-
cessful salesmanship. Not the least of these is being
a good loser. Being a good loser is second only to win-
ning the contest, be it of business or sport.
When we were children the boy who sulked when
“caught” in the game of tag or hide-and-go-seek was no

favorite. Oftentimes, for fear of breaking up the game,

we submerged our feelings toward the playmate who could
never gracefully take his turn at being “it."
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When we advanced to the football stage of life we de-
spised the fellow who wouldn't play unless sure of being on
the winning side. Then having left our boyhood games
behind with our boyhood, and we were drafted into the
great game of life, we began to appreciate the foundation
for character that these boyish contests were. The chap
who could, with a smile on his face, accept defeat in ball,
cricket or lacrosse, after doing his level best, had an asset
that no amount of money could have bought for him
He had a splendid piece of equipment for his business
career.

But what has all this to do with selling a piano?

Just this

When endless thought, earnest effort and thousands of
dollars are being expended to establish public confidence in
the piano trade, to make the public realize that the business
of selling pianos is honorable, clean, dignified, and a
noble calling, it is a great misfortune that there is always
someone with such low grade sportsmanship that he must
resort to underhandedness when he loses out in a competi-
tive sale,

A lady decided on one of several makes and signed a
contract

Presently she phoned the firm requesting that the order
be cancelled

Her reason was that she could have saved twenty-five
dollars. She was assured so by the salesman who failed
to sell her. He said he would have given her a commis.
sion of twenty-five dollars on her own sale.

“Yes, we'll cancel the order if you wish," she was as-
sured, “but"—and in a very few minutes she was re-sold so
effectively that there is no chance of this other man ever
selling her, or her friends, on her recommendation

An appeal to her intelligence promptly convinced her
that there was no excuse for the commission, and that
she did not know whether it should not have been fifty
dollars. She also thought over the fact that the commis
sion allowance was only mentioned after another make had
been decided upon

How much better for his own reputation, the reputation
of his house and the piano business in general, for this man
to have gone away with the lady's good-will by gracefully
expressing a wish that she might enjoy her piano and as-
suring her that as it was of Canadian make she had a good
Instrument, even if he did add that he had a better one?

What would you have done?

Terms

Ul HAVE figured and figured and for the life of me I

cannot figure how any dealer can sell any piano and
be able to pay for it,” said a dealer to some fellow piano
men, “if he gives a customer terms that will require longer
than one year to receive enough money on the sale to pay
for the piano. If dealers would follow this plan it would
be but a short time until the piano business would be on a
plane where it is entitled to be, and every piano man would
have money to meet his obligations when due. Taking
for granted that he has some capital to start business with,
there is always enough cash business going round to meet
current expenses.”

A SOUI’(‘(‘ Of Pmspects

AVING to move, a gentleman telephoned recently to

a cartage firm to secure a moy ng van for the desired
day. After making a note of the day, hour and number of
men required with the van, the cartage man asked, “And
have you a piano to be moved?” This suggested that piano
men might find co-operation with the proprietors of moving
vans would yield the names of some good prospects. Are
you friendly with these van owners in your town?
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Improved

illiams 2= Pianns

Pointers for The Pushful Dealer

ll is generally believed by the public
that the quality of manufac ture has a

tendency to depreciate under the difficult

influences created through the War

To off-set this probable belief this com-
pany has deliberately set a standard in
mr_u]uiacluling by Improving in every way
conceivable the manufacture  of “the
Williams New Scale Piano.

Chief among the improvements is the ab-
stract action with genuine sustenuto pedal
The hammers are of the best grade of felt

that can be obtained.

The highest grade of ivory and ebony
sharps procurable is used

Greater care than ever is exercised in the

selection of veneers

We have a finer grade of varnish and
finishing of same.

With the use of the first-class equipment
quoted above the improved Williams New
Scale Piano will be Second to None made
in any country,

It is a recognized fact

ers, who have hopes of building up a large
business at an early date, to bear in mind
that the more sales of Williams Pianos
that they make in their district, the more
certain they will be of reaching the point
of their expectancy or desire

The quality of the Williams Piano does
make satisfied customers. And in addi-
tion to this—enthusiastic customers; and
it is through the enthusiastic customers
that the dealer acquires that unseen as-
sistance that builds his business up to the
point of success.

The season for selling high-priced pianos
is at its best in the Fall and Winter months
The public is in a splendid condition
financially to buy high-priced pianos. It
is, therefore, up to the dealer, who has a
source of pride in his business and cour-
age as to its future possibilities, to sell
Williams Pianos to every customer that
he possibly can

It is well for all Williams Dealers to know

that they will receive
—_—

that all piano deal-
ers who have achieved
success have done so

Bungalow
by having at least Georgian
one high grade piano Sheraton
as their leader. The Louis

superiority of their
leader must be beyond
question or doubt.

Puritan Player
Victorian Player
Louis Player

It is, therefore, well

for the younger deal-

NEW RETAIL PRICES

Maester-Art Electric 1,200.00

much better service
in deliveries of pianos

$500.00 to them |f‘lh(~y will
850.00 only get in to us
575.00 ()rde.ru for at least a
600,00 portion of d?mn ex-
850.00 perﬁfd requirements
900,00 of pianos,

950.00 Remember, new retail

prices went into effect
October 1st.

The Williams Piano Company Limited

Canada’s Oldest and Largest Piano-Makers

OSHAWA

- ONT.
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He Wasn't Solicited

ANOTHER interesting observation of the party referred

to in the previous paragraph is that during a residence
of two years and a half in the house from which he was mov-
ing—and that in a city which piano men allege is thor-
oughly worked—not once was he asked by any canvasser if
he had a piano, or if he were interested in a purchase or even
a tuning contract. As a matter of fact he had no piano,
his wife could play and they both looked forward to own-
ing an instrument some day. Incidents like this one which
can be duplicated many times would indicate that canvass-
ing is not done as thoroughly and as frequently in some
centres as was once the case,

Is There an Easing Off?

S INCE the question of canvassing has come up, it might

be noted that the Journal has, in a quiet way as oppor-
tunity afforded, asked different persons about the advertis-
ing matter they have received on pianos. The result of
these enquiries is a surprise. The majority mentioned that
they could not recall having received through the mail any
piano catalogues, circulars or descriptive matter of any
kind from any firm for months and in many cases for two
or three years. They had received the names, addresses,
and arguments of those seeking business in carpet beating,
dyeing, new styles in men’s and women's clothing, vacuum
cleaners, electrical and gas appliances, etc., etc., ad infinitum,
but nothing on the piano question.

The result of these enquiries may not be typical of the
general situation. It is hoped not. The talking machine
departments are using mailing lists continuously and with
good results. Circulars and booklets are a good means of
backing up the outside work of canvassers and salesmen.
If the piano trade in any centre is easing off on canvassing,
circularizing, and the steady plugging that has always
brought the best results, it will require big expenditures in
the future to regain their past positions

Design Elimination

MULTIPLICITY of designs, it is contended by some

in both the manufacturing and selling end of the piano
business, is one of the weaknesses in present day trade.
So convinced have some makers become that a reduction in
the number of designs put out is both wise and necessary
that they have announced a policy of eliminating certain
styles considered unnecessary. The public has been edu-
cated to the benefits of “a wide range to choose from.”
Consequently Mrs. Brown informs Mr. Salesman that if
the piano with the walnut case only had the tone of that
one in mahogany and as responsive an action as the one in the
oak case, she would not hesitate to sign the order. Some-
body jokingly put it that he knew a fellow salesman who
actually wanted each design fitted with removable panels
50 he could tell his prospect that every time she had her
parlor papered the panels could be covered in a tint to
suit the new wallpaper,

As long as selling arguments run in this direction, the
salemen keep after their boss to order a good variety of
styles. The dealer in turn impresses upon the manufac-
turer the experience of the men out on the firing line, which
proves that the public must be catered to with every pos-
sible design,

But these are days when policies change over night. If
the maximum economy is to be exercised in production,
if the dealers and salesmen are going to simplify the order-
ing and carrying of stock, now is the time to do it. If the
salesman talks tone and durability, if he advocates music,
if he talks piano essentials instead of designs to match any-
thing and everything, the few styles that the line is nar-
rowed down to will leave scope for all his enthusi
and talking points,
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The benefits of eliminating a lot of designs are calcu
lated to work to the whole trade's advantage, not only in
the immediate present, but when these worrisome times are
over

Standardizing Player Rolls

HE following communication was addressed, by Mr

George W. Pound, counsel and general manager of the
Music Industries Chamber of Commerce, to the President
of the National Association of Music Roll Manufacturers
of America, Mr. Frederick Sunderman

“We are in a time of War and of great National and
Industrial stress. Our industry has been signally fortunate
While other industries have been entirely submerged by
the War Industries Board, and others only granted a small
and temporary existence, the music industry has been
granted its Industry Priority Certificate under Class C.
This gives our industry Government recognition and in
sures its permanence.

“But Washington is insisting upon conservations in
every possible way, and it holds that standardization is
practical conservation. The duty has been imposed upon
me of facilitating standardization and conservation in our
industry,

“I therefore urge and impress on your Association the
need, the necessity, of thoroughly, so far as is commercially
practicable, standardizing your music rolls and the ma
terials therein used. Standardization always tends to bet-

There is no substitute for music.

ter output, to decreased cost, to the ultimate beneiii of the
dealer and the customer,

“And even more so is this true of conservation

“The Government is demanding these things of Industry.
Paper is liable any moment to become an object of War-
priority, and I therefore most insistently urge the imme-
diate adoption of all possible methods of standarization and

saving,
“Permit me, therefore, to suggest the elmination of
waste in paper, the consequent saving of roll paper where-

ever possible, and that the buyer be shown the necessity of
ordering his rolls with care so that, at least, during the
period of the War, the return or exchange of rolls may be
reduced to a shipping minimum.”

Commenting upon Mr. Pound's letier Mr. Sunderman
said: “The suggestions embodied in this letter can be met
only with the heartiest support of all roll manufacturers,
as they are entirely in line with the urgent requests of
the Government to conserve in all things. The music roll
manufacturers will meet this request in ways that we
know will not place any unusual hardships on dealers, and
at the same time will meet Mr. Pound's suggestions.”

A Straight Talk on Free Tunings

“A MERCHANT'S business is that of buying and sell-
ing, and tuning is only considered a side line,” said
Charles Deutschmann, president of the National Association
of Piano Tuners, in the course of his address to the Ohio
Dealers’ Convention, “and the merchant, being naturally
a philanthropist or else being so elated over a sale
and the large profits that he thinks he is going to
make, immediately proceeded to give away things with
every purchase, throwing in this and that and also the ser-
vices of the tuner. The tuning department being in the
hands of the sales department, the salesman also began
giving away the tuner's services promiscuously.
“What was the consequence? Through this wholesaie
giving away of the services of the tuning department, it
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became non-productive and produced no revenue. It was
then classed as a dead expense and dubbed a necessary
evil. To overcome this deficit some of vou then tried to
commercialize tuning by offering tuning at reduced prices
and expected tuning orders to come rolling in, and you were
astonished and amazed when they did not.

“Gentlemen, you overlooked the one great point that
piano owners do not know when a piano is out of tune, and,
not having been instructed that their instrument needed
regular tuning, why spend money on tuning, even at one-
half the price, when they did not consider it necessary?
To cut expenses, others of you failed to keep the promise
you made to tune the piano. In the course of conver-
sation with several merchants 1 casually remarked, ‘You
promise free tuning, do you not?' They said, ‘Yes, but if
the purchaser does not demand it, we are that much ahead.'

“Are they ahead? A broken promise, an evaded obliga-
tion; you cannot tell me that the same confidence exists
between the purchaser and the house he purchased from,
after such treatment. If you promise free tuning, be game
enough to do it

“An illustration of what little value you place on tun-
ing: I can go to any merchant and say, ‘We are having an
entertainment, a concert, at such and such a place, and we
would like to have a piano for the occasion. What will it
cost me?' Your answer will be, you just pay the cartage—
not one word about tuning, and yet the piano has to be
tuned and probably looked over after it reaches the hall,

“Is there a merchant that consistently or systematically
takes care of his rented piano, his own property? And how
many of these rents might have resulted in sales had they
been regularly cared for and not neglected?

“I dare say that right here in the city there are pianos
on rent for six months and even a year that have never
been tuned and probably never would be tuned unless the
party renting them demanded the service, It is a shame,
the condition that some of these pianos are in when re
turned to the wareroom—occasionally through abuse, but
more often through neglect,

“Have you ever figured the cost of your free tuning?
If you sell two hundred pianos a year and you promise

all for a service that you could and should be getting paid
for.”

The speaker then referred to a firm who, over a year
ago, discontinued all free tunings, and thus explained that
firm's policy: “They give an inspection free of charge—this
is done as quickly after delivery as possible, and you have
no idea what trouble this averts, in that it anticipates com-
plaint and everything is adjusted before the purchaser has
a chance to complain. The salesman has positive instruc-
tions, as soon as the deal is closed to inform the purchaser
of the necessity of having the instrument regularly tuned,
and does his best to close a contract for tuning at that time,
Should he fail in getting the contract the tuner tries his
hand when he makes the inspection after the piano is de-
livered. Should he also fail, then the tuning department,
after a lapse of three or four months, takes the matter up
by sending a nice letter explaining that the piano needs
tuning and that they would be pleased to take care of it,
Now, if they succeed in getting contracts on only one-
third of their sales, they are doing as much tuning and
getting paid for it as they were doing previously for nothing
—a revenue out of their sales the first year; and that they
are succeeding is proven by the fact that there are four
more tuners on the force this year than I

“A question often asked me by merchants is: What can
we do to make the tuning department pay? The first step
is, cut out free tuning, because as a rule, being free, it is
not appreciated and the piano owner rarely considers that
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he is getting a good piece of work; also, owing to the
dilatory methods pursued in attending to free tuning, it
hinders rather than helps in the matter of future tuning
orders. It would be Jjust as r to ask a sh k
to shine your shoes or a haberdasher to launder your shirts
and collars.”

The Piano Industry’s Protest to Washington

CANADIAN piano manufacturers and dealers will be in-

terested in the strong protest made by Geo. W. Pound,
general manager and counsel for the Music Industries
Chamber of Commerce, before the Senate Finance Com-
mittee, at Washington. Mr. Pound's argument was in op-
position to the present phraseology and other features of
the new War Revenue Bill which purposes a 10 tax on
musical instruments. The speaker said in part:

“I am here, not to protest against the 10 per cent. tax
contained in the bill—we will pay it willingly and gladly—
but I ask the committee to consider well and carefully the
proposal to tax pianos and pipe organs. No country, to
the best of my knowledge, has ever placed a tax of any
kind on the piano, and no country taxes pipe organs. The
piano, by common consent and as a matter of right, has
always been exempted from taxation. It is the source of
the “poor man's music" and is not looked upon as a luxury
in any sense, The Pipe organ tax, if it goes into the bill,
will be paid almost entirely by churches ~by the women's
aid societies and other church organizations and by volun-
tary contributions of the membership of the churches, The
pipe organ industry is now scarcely extensive enough to
warrant taxing, two or three concerns only being engaged
to any considerable extent in their production. And as ap-
plied to pipe organs the 10 per cent. tax would be simply
prohibitive, and if levied on pianos would place the industry

*in a very serious condition, indeed. The pipe organ business
s, as I have said, practically dead as an industry.

“Referring specifically to pianos, I need not point out
to you gentlemen that the industry has not profited in any
way, directly or indirectly, by the war; it has been very
greatly and seriously injured. It has met restriction after
restrictic s, curtailment in fuel, materials and transporta-
tion; a shortage in labor which has made it necessary to
call in old men, women and cripples to keep the plants
operating to any degree at all. I have gone to every branch
and war board of the government seeking a share of the
war work our factories are so well able to perform, but as
a result not over 20 of our plants are doing any kind of war
work, and these in a small way only, We were in a fair
way to be of material assistance to the government in its
war program until the ‘cost-plus’ system was put in force,
This brought so many other factors into the problem that
the piano factories were put out of government business.
We can do the work, especially airplane work. Does any
member of the committee doubt that the concern which can
produce a Steinway piano or build an Estey organ could
turn out airplanes or any other similar requirement for
our war needs?

“Now, gentlemen, the point I was to impress upon you
is that, from the viewpoint of war work, the piano industry
is not receiving enough to live on, and the tax of 10 per
cent. on pianos, taken with the great curtailment and re-
striction the industry is suffering under, will most dis-
astrously affect the business.

“Also, I wish briefly to direct your attention to the floor
tax provision in the present bill, To expect the retailer to

course, double taxation and most unjust, The present bill
makes no exemption of the goods on a retailer's floor on
which he has already paid the tax as a part of the manu.
facturer's price. I am sure that the injustice of this will
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be so apparent that your committee will take the necessary
Steps to see that such exemption is incorporated in the bill

“Now, gentlemen, there is another feature to be consid
ered in this matter, and that is the matter of our piano
exports. Great Britain has just formed a foreign trade
Organization with a capital of $13,000,000 for the exporta-
tion of pianos. This association has government sanction
and assistance. England counts upon exporting 6o per cent
of the pianos it produces, We can sell 80 per cent, of the
Planos sent to all foreign markets to-day if we are given
the necessary protection at home and are allowed to exist
To-day there are, in New York, 300 pianos ready to be
shipped to Australia as quickly as transportation facilities
are available. We can dominate the piano trade of Austra.
lia, the east coast of South America, New Zealand and
other countries Norway, Sweden and Denmark are open
doors for our piano exporters. We could sell goo pianos
in Australia to-day if we were able to make them. If we do
not fill the order Japan will, Japan is now imitating our
planos—not with a vast amount of success, it is true—and

Interesting Mrs, Murphy in a Player
ANGERS are ahead of the piano salesman who at.
tempts to explain the technical superiority of his piano

to an illiterate prospect. There is also danger ahead of his
competitor, as Matthew A, Horen showed during an address
before the Ohio Piano Merchants' Association's recent
convention,

“I am going to attempt to give you a bit of conversation
between rs. Murphy, who desires a player-piano, and
two representatives of rival piano houses,” said Mr Horen

The scene is laid in the rear of Mrs, Murphy's domicile,
where on a Monday morning she is busily engaged in wash.
ing for her patrons, If my attempt at the cEaractev zation
of good and honest, but emphatic Mrs, Murphy, gives of-
fense to my hearers of Irish descent, | beg that they will
withhold their condemnation, when I tel] them that'I am
Irish too, through and through. Enter Mr, Brown, repre-
senting the Skinway Company, and he approaches the steam-
ing tub and the industrious worker,

"Good morning, Mrs, Murphy,” says he,

“Good marnin’ to ye," answers she, pleasantly, “an' phat
may your business be wid me, I ax ye?"

“I am the representative of the Skinway Company, Mrs
Murphy, and I have been informed that you are a prospec-
tive purchaser of a player-piano."

“It do bate all,” replied the good woman, “how ye agints
foind out th' secret thoughts av the moind, Dinnis an’ me

They do say
that wan can be ais) bate by a thievin’ agint,”

“That is true, Mrs, Murphy,” replied the suave Mr.
Brown, “but you see, I am not an agent. I am a factory
representative, and we sell the very best player-piano that
is made in all the world."

“Well! Well! Now that is takin' on a big conthract,
Misther Brown, but for th' sake av information, wad ye
moind tellin' me some av the good pints av your piany-
player?”

. “Certainly,” replied the delighted Mr. Brown, seating
himself on the corner of the porch, “Our player-piano, to
begin with, has a solid steel plate, capable of resisting a
pressure of twentty-one tons, All other pianos have cast
iron plates, which break easily. In the second place, our
player has nickel plated tuning pins and copper wound bass
strings, which insure a beautiful soft bass tone. Thirdly,
our player has a perfectly made action, which insures per-
fect player control and manipulation, Fourth, our player

plays all makes of rolls with equal facility, and lastly, our
cases are made of two-ply mahogany, doubly veneered in-
side and out.”
“Well! Well!
is th' Skinwa’,
ye tell me.”
“Our player-piano,” replied the smooth Mr. Brown, “is

Now an’ ye say th' name av that piany
That's a bad name for th' loikes av phat
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even better than what | say of it and we only ask you to
come up to our warerooms and see for yourself."

Mr. Brown received her promise to call that very even-
ing “afther Dinnis kem home fr'm the section,” and soon
took his departure, Within an hour, Mr. Smith, the rival,
appeared on the scene, and tendered his card to Mrs.
Murphy

‘I am Mr. Smith of the Snickering Company,” said he,
“and I am here in the interests of the very best player
piano made in all the world."

"Y' are, are ye?" cried the suspicious Mrs, Murphy,
glaring at the newcomer “Do you know that Misther
Brown, av the Skinwa' Company, said thim self-same
worruds t' me not wan hour ago, so he did. An’ aither ye
or him is a liar."

“But, Mrs. Murphy," hastily replied Mr. Smith, “we are
able to prove to you beyond doubt that our player-piano is
far superior to that of Mr Brown,"

“W‘elI‘ now I'll tell you, Misther Smith, y'ar not going
to fool me an a player-piany, f'r I have been posted an the
good pints av a good piany by Misther Brown, an' 1 am
going t' ax ye sev'ril questions an' I wad advise ye t' be
caretul wid your answers."

“Fire away with your questions,” said t'ie confident Mr
Smith, “and I will endeavor to answer them all.”

“First, I want to ax ye, have your piany a stheal sound-
in' boord?”

“No indeed, Mrs. Murphy,” replied the candid Mr. Smith,
“our piano has an iron plate, like all pianos have. No piano
has a steel sounding board. Sounding boards are made of
spruce.”

“That's wan agin ye," cried Mrs Murphy. “I tell ye,
as plain as day, Mr Brown’s piany have a stheal soundin’
boord, and that it wad hculd up twinty-wan tons av crushed
stone loike a bridge."”

A groan from Mr, Smith,

“I'll ax ye another question, Mister Smith,
piany got copper wound tuning pins?"

“We have not, Mrs, Murphy,” says Smith, “neither has
Mr. Brown's piano,”

“He have! He have!" cried the now deadly suspicious
Mrs. Murphy. “He sat there an’ tould me so wid his own
lips.”

“Pardon me, Mrs. Murphy. What Mr. Brown said was
probably that his plano contained copper wound bass strings.
Our player also has that feature.”

"\Rlell, mebbe so. I'll ax him agin. Now tell me, Misther
Smith, have your player-piany got a damfine action?”

“A what?"

“A damfine action. That's phat he said as plain as day,
although I didn't think he shud use sich langwidge befoor
a loidy. Have your piany got that koind of an action?"

“Our player has a very fgne action,”

“Do your pian play all kinds av rolls?”

“Yes, indeed, Mrs. Murphy.”

“Now, there is something else I'll ax you. It's about
the case av the piany. Misther Brown says his piany is
made of shoe-fly mahogany, doubly smeared inside out,
Now is your piany made that way?”

Poor Smith’s nerves were getting a good testing in
this remarkable interview With the sequel we have nothing
to do. The moral is, however, that even if this story is
overdrawn, it only emphasizes what 1 have previously point-
ed out, that the ignorance of a great mass of the piano-buy-
ing public is appalling; otherwise, how could miserable
thump boxes be put across at the prices of really good in-
struments?

Have your

A War Necessity

S UMMONED to General Headquarters only a few days

before the big offensive at the Marne, Mr. Walter
Damrosch dined with General Pershing and his staff. “We
spoke not one word of battles—only of music,” Mr, Dam-
rosch says. As a result of the conference it was decided
that since bandmasters are to be commissioned second
lieutenants by recent order of Congress they must be
trained, as all officers are, in their special line,
the aid of the French Government and the co-operation of
Pershing's staff a school has been established, to open about
October 15 in an old stone mill near General Headquarters,
where conductors will be instructed. There will be a
supplementary school to train players in order that the
personnel of every American band will be fifty real musi-
cians,
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Music Industries Submit Coal Needs to Fuel Controller

Deputation Visits Ottawa

OTIFICATION from Ottawa that the manufacturers in

the music industries were under consideration with re
spect to coal restriction for the balance of the current coal
year caused a hurried meeting of the available members of
the Canadian Piano & Organ Manufacturers’ Association to
be called by the Secretary, Mr. James G. Merrick, in whose
office the meeting was held. The manufacturers in the talk
ing machine trade and in the piano supply trades were also
invited to attend

Those present and the firms represented were: T. ]
Howard, general manager Newcombe Piano Co., Ltd., To
ronto; J. E. Hoare, president Cecilian Co., Ltd., Toronto;
Frank Stanley, Torento; M. E. Lyle, Columbia Grapho-
Phone Co., Toronto; Fred Killer, secy.-treas. Gerhard
Heintzman, Ltd., Toronto; W. Bohne, W, Bohne & Co.
hammers and strings, Toronto; J. G. Loose, J. M. Loose &
Sons, Ltd., Toronto; W. H Shapley, President Sterling
Actions & Keys, Ltd,, Toronto; R. Johnson, Lonsdale Piano
Co., Ltd,, Toronto; Henry H. Mason, Mason & Risch, Ltd.,
Toronto; Geo. C. Heintzman, Heintzman & Co., Ltd., To
ronto; Fred L. Clarke, Berliner Gramophone Co., Ltd.,
Montreal; D. R. Gourlay, yice-president Gourlay, Winter
& Leeming, Ltd, Toronto; R. H. Easson vice-president
The Otto Higel Co., Ltd, Toronto; the Secretary, James
G. Merrick

Mr. T. J. Howard, president of the C. P. & O. M A,
presided, and following a prel'm nary discussion of the
situation Mr. J. E. Walsh, transportation manager of the
Canadian Manufacturers’ Association, and an active member
of the Fuel Committee, of that body, addressed the meet-
ing

Through the Canadian Manufacturers’ Association noti-
fication had come from Ottawa that the Fuel Controller
for Canada had listed a number of industries that might
do with less coal. It was arranged that representatives ot
these industries confer with the Fuel Controller and dis-
cuss the problem of fuel conservation. The other industries
concerned were clay-working, cement, automobile, enamel-
ware, florists, window-glass and brewing

It was decided to send a committee to Ottawa and in
the meantime the Secretary was asked to compile statistics
already received and to secure from the manufacturers the
additional information required concerning their coal con-
sumption

The following were appointed to the committee R. S8
Gourlay, President Gourlay, Winter & Leeming, Ltd, To-
ronto; W. H. Shapley, President Sterling Actions & Keys,
Ltd, Toronto; W. N. Manning, Sherlock-Manning Piano
Co.. London; A. P. Willis, President Willis & Co, Ltd,
Montreal; Owain Martin, President Martin-Orme Piano
Co., Ltd,, Ottawa;R. H. Easson, Vice president Otto Higel
Co., Ltd, Toronto; Fred, Killer, secretary-treasure. Ger-
hard Heintzman, Ltd., Toronto; Fred Bull, president Wil
liams Piano Co., Ltd.. Oshawa; the President of the asso-
ciation, T. J. Howard, and the Secretary, James G. Merrick

Following a conference with Fuel Controller C. A.
Magrath, a written statement was submitted on behalf of
the piano, organ and accessory trades in which there are
thirty-two firms engaged in the manufacture of pianos and
organs and seven in producing actions, keys, hammers,
strings and plates

There is an invested capital of $7.036,281 employing
3,719 operatives, ninety per cent. of whom are men of
mature years and above military age, and about ten per
cent. women and girls, who have taken places of younger
men. One-third of the operatives, or 1.334 men, are at
the front

It was pointed out that the business of the retailers
would be in proportion injured by any basic curtailment in
the activites of their sources of supply

The coal consumption of these industries is compara
tively small, being for the coal year of 1916-17, 15,929 tons;
1917-18, 17,878 tons; and 1918-19 (estimated requirements)
17,579

For each ton of coal consumed the industries pay out
approximately $200 in wages

It was emphasized to the Fuel Controller that fully
75 per cent. of the fuel used was for heating purposes only
not for power, and the statement present proceeds as fol
lows

“In our northern climate with its severe winter months,
and consequent indoor life of the people, the piano selling
season is from September 1st of one year to May 1st of the
next year. It therefore necessitates the manufacture and
the carrying of the heaviest stocks through the most in-
clement seasons

Tn some plants power is supplied by electric energy,
coal being used for heating purposes only. In other plants
electric energy supplies from one to two thirds of the
power, coal being used for the residue and for necessary
heating In all other plants exhaust steam is used for
heating, so that in Canada with its extensive use of electric
energy, coal consumption is kept at a minimum. It is only
on very severe cold days that live steam is ever used for
heating purposes

“There is actually more coal used to keep up necessary
heat in the plants at night than in the daytime when generat.
rg steam for power and heat

“This was so manifested last year, when, following the
shut down order of the Fuel Controller, it was found that
there was a greater coal consumption during the three days
for heat than if the factories had been operating Again
it must be remembered that when the plants are operated,
the cuttings and wood waste thus made supply 15 of the
fuel requirements.

“We would submit that without heat in our factories,
with stock of pianos and organs made for the orders re-
ceived during winter seasons, the damage from lack of
heat would make valueless stock of upwards of one half
of the invested capital. It would cause deterioration to
at least 15 in addition, and do considerable injury to
plant and machinery representing say 35 of invested capi-
tal

“May we emphasize certain aspects of the coal situation
that we think should be called most vigorously to the at-
tention of those who control the coal distribution at Wash.
ngton? It may strengthen your hands if we give you our
noints of view on the futility of comparison of population
for population with the United States, as to apportioning
coal supply. Canada has been four years in the War,
the United States but one. We had three years of com-
narative adversity in many lines of industry, while the
United States had abounding prosperity. You can see from
the drop in industrial coal consumption heginning 1913-14,
and extending through the years 1914-15, 1915-16, 1916-17,
the degree of our industrial strangulation in many lines of
production,

“Our national coal production was cut down through
the immediate dislocation of our industries during the first
vears of the war, and has not been able to recover through
the extreme shortage of men, who have enlisted in large
numbers, or have been diverted to more pressing war work
production. It has been found impossible to mine a normal
output entirely through shortage of man power
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DUCATION;\LIS']‘S, from University heads and |
E inspectors down, accord music a more definite place in |
educational systems to-day than ever before, The fist
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Our coal production was cut down at a time when a
much larger proportion of the coal supplied was being re
uired for ship building, munition and other war kindred
industries, than was ever dreamed of in our industrial life

It still remains cut, when, for the first time in four
years, we are beginning to see a prospect of getting a
ittle start on the road to a parity with our American

Husins.

In point of fact if due regard is paid to our normal

needs as shown by the records of a normal year, plus the
abnormal demands for all war and shipbuilding supplies,
the reasons above given should be sufficient to warrant
an increase rather than a decrease in our coal supply for
he requirements of industry outside of war productions

Respectfully submitted on behalf of all the Piano,
Organ and Supply Manufacturers of the Dominion of

Canada

The policeman that protec's your business

Is continuous advertising

Montreal Piano T rade Talk
A CONSIDERABLE impetus to the sale of popular songs
and music generally, has been given by the moving
picture houses, a number of which feature illustrated songs
Davignon and Huses, dealers in music, have registered at
Shawinigan Falls, Que
About one thousand teachers are expected to attend the
4th annual convention of the Association of Protestant
Teachers of the Province of Quebec to be held in the Mon
treal High School for four days commencing O
16th Claims of the Blind Children upon the Teaching
Profession” will be the subject of an address by Mr. Philip
E. Layton, of Layton Bros

tober

H. R. Hale, of piano tuning fame, has two sons at the
front, George M ho enlisted in the 17th Canadian Siege

Battery, and Harry R. in the First Canadian Tank Batta
n

Mr. John E. Hoare, president of the Cecilian Co., Ltd
ronto, was among recent trade visitors to this city

The branch managers of the C. W Lindsay Ltd. stores
recently met in Montreal to discuss

matters pertaining t
e welfare of the various branches and business n general
week of “The Eye
Youth,” the company used a Leach Upright Piano
the stage

The annual meet'ng of Wm, Lee Limited took place re
cently, when the various statements for the year presented

At His Majesty's Theatre, during 1

or

wed substantial strides over the previous year's bus

The many friends the trade of George H. Willis, of
Willis & Co., Ltd., will be pleased to learn of his recovery
after a severe illness of several months. He is now

out
of the hospital and is convalescing at home and is gainin
in strength day by day

A. T. Pike, late of the Cecilian Company, Limited
ronto, has joined the selling force of Layton Bros
placing W. W. O'Hara who resigned to go into businecs

on his own account. Mr. Pike is well known in the trade
in

re

oronto, where he has had a long experience in the
piano business.

Mr. A. P. Willis, president of Willis & Co., Ltd., was in
Ottawa as a member of the deputation of piano manufactur
ers that interviewed the Dominion Fuel Contraoller in con
nection with the necessity of conserving fuel during the
current coal year

In a musical bulletin sent out by Layton Bros. to their
customers, they refer as follows to music rolls “So that

our patrons may hear these rolls we have arranged to send
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them out on a special 48 hour free tria If y v
to send you the rolls phone our Music Rol

C. W. Lindsay Ltd. note that the musical progre f
the citizens has increased the

public appreciation of the

tonal and architectural beauties of the grand piano. Or
one of their best days recently the iles included three
grands. Scarcity of stoc} a complaint of this house, in
uding both new and used goods. For used instrument
that have not been abused there is a re lemand

September is usually looked upon as a p n
this locality by the collection departments of
People paying taxes, water-rates, outfitting their childrer
for school, buying coal and other winter necessities
remarked George L. Duncan, treasurer of Willis & C Ltd
but this year we found payments due in September un
usually well met

J. Donat Langelier, at their retail warerooms, are well

satisfied with the volume of business ransa i

during the

month of September. All departments showed a gain over
last year Langelier pianos and players are going str
is the way this firm put it. J. Donat Langelier Ltd. als

report good wholesale figures, while they }

consider the out

look as most encouraging

and that the number of dealers demanding postponement
of payments has dwindled to the

They find collections are easier

average percentage

The concert season is now in full swing and Willis &
Co., Ltd., are having their hands full in supplying Willis
and Knabe pianos for lead ng concerts and recitals.

The Cowan Piano & Music Co state that
small goods sales are particularly gratifying w
pianos sold in between
pand at the rate it

music and
ith numerous
“If our business continues to ex

is now going we will have to look for
new and larger quarters,” remarked T

Gerhard Heintzman interests
September sales included

om Cowan

are not being neglected ang
a number of instruments chosen
as wedding presents,” said J. W. Shaw & Co
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J. H. Mulhollin is not complaining for want of business.
“September has panned out far in excess of our most san-
guine expectations in the disposal of Evans Bros. and Mul
hollin instruments,” concluded this gentleman

W. W. O'Hara Opens in Montreal

W. W. O'Hara, for ten and a half years associated with
the firm of Layton Bros Montreal, in various positions of
trust and latterly as sales and advertising manager, re
signed on October 1st to enter business on his own account,
and will shortly open piano and phonograph parlors at
736 St. Catherine St West, where he will carry a complete
line of Grafonolas and Columbia records, and
line of pianos,

Mr. O'Hara is one of the best known of the younger
generation of piano and talking machine men and is at
present secretary of the local Piano Dealers Association
He has been particularly successful in developing high-
grade piano, player, and talking machine business, and his
Intimate knowledge of musical affairs, he being a vocalist
of ability, combined with his wide acquaintance in the musi
cal, piano and phonograph worlds, have been important fac

handle a

Me. W, W, O'Har

tors in the success that he has achieved in the retail and
talking machine field. If he displays the same amount of
energy and zeal that he has in the past, with the many new
opportunities now presented, to utilize his extensive experi-
ence in retail piano and phonograph merchandising we can
predict his removal to larger quarters in a short period of
time

Directory of British Music Industries

The Music Trade Directory, issued by the publishers of
“Musical Opinion and Music Trade Review," of London,
England, is now issued for 1918. This directory, apart from
the credit it is to the publishers and the value it is to
those receiving it, is a striking testimonial of the solidity
of the music industries of Great Britain in spite of more
than four years of war Some of the piano manufacturers
continue to exploit their trade names, even without goods
to sell, seeing in the days following the war opportunities
for which they propose to be ready.

Before the war the British Music Industries were in the
precarious position of being dependent for their existence
upon German supplies. This has been corrected

In the Directory referred to are the lists of the various
colonies of the Empire as well as the lists of England,
Ireland and Scotland
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Copies can be secured from the publishers, located at
35 Shoe Lane, Holborn, London, E.C. The price is five shil
lings six pence

YI.HIIPI'\' .\dVl((‘

“I believe if tuners and salesmen would talk a little
more about tuning and less about the poor quality of tone
in their competitor's plano there would not be so many
poor ones and no doubt more sales,” remarked Geo. W
Pingle, tuner and player expert of Ottawa. In all his cor-
respondence Mr. Pingle encloses a blotter carrying his urge
to patrons to make use of his nineteen years' practical ex-
perience, and the following timely advice

“A great musician once said: ' A child practicing six
months on a piano out of tune would have its ear tuned
to that piano.’ Why not have the plano as a guide for the
child? If the guide is wrong, you could only expect the
child to follow. You know how well you like the tone of
the old violin, but did you ever stop to consider it was
tuned every time it was played on by the same tuner.

“Have your piano tuned regularly by the same competent
tuner and watch results, In winter time keep your piano
in the coolest part of the heated room, but away from any
draught. In summer time keep it in the driest part of the
room, but away from the direct sunlight. Your piano re-
quires plenty of fresh air, use, and regular tuning.”

The best investment a young man starting out in busi-
ness can make is to give his time, his energies, to work—

Schwab

What you believe is the very substance and inspiration
of your character

just plain, hard work.—Charles M.

We have more heart to do better work when kind words
are spoken of the work we have already done

The best qualities of mind and character—courage,
sympathy, self-mastery— have been forged on the hard
anvil of distress

NOTICE

WHEREAS certain parties, claim-
ing to represent Japanese and other
firms, have approached dealers, of-
fering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ous]y prosecute actions against
traffic

with our respective products,

parties engaging in such

Columbia Craskesk C

i oo oy

Berliner Gram-o-phone Company Limited
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Talking Machine and Record Section

CANADIAN MUSIC TRADES JOURNAL—OCTOBER,

1918

Records for the Deaf

lT is understood that in England they are experimenting
with special talking machine records to be used by sol-
diers who have been rendered deaf through service in the
war. Records are also being considered as a useful means
at the disposal of the British National War Aims Com-
mittee in their propaganda programme.

Getting Prospects

“ LESS than 4 per cent. of my phonograph sales have

been to people whom I did not solicit,” said Mr. 8. C.
Thornton, of Dundas, Ont., at the Canadian convention of
Edison dealers. This was over a period of three and one-
half years in a town of 5000 people. Mr. Thornton was
addressing the convention on “How I get Prospects,” and
he declared that the town dealer’s prospect list is his most
valuable asset.

In getting prospects Mr. Thornton told of two methods.
First from the town assessment rolls he secured the name
of every resident, age, occupation, religion, owner or ten-
ant, value of property, number of children and their ages.
Worthless names were discarded; the others card indexed
with the information,

A canvassing campaign was mapped out, the town being
worked by wards. For three successive weeks the people
were circularized with good live literature, the third one
offering an Amberola on three days’ tri At the same
time Mr. Thornton conducted an advertising campaign by
newspaper, concert programmes, etc., and slides in the
e ie.” The show window displays and cards were linked
up with the campaign. The personal canvass then com-
menced. Out of 200 names selected from the first ward,
Mr. Thornton stated that he secured between 140 and 150
prospects to 3o per cent. of whom sales were made within a
few months.

“The rest I followed up in the usual manner and many
have since developed into sales,” said Mr. Thornton. “Be-
sides, I secured a good number of piano prospects, also
record customers, orders for piano tunings and repair work.
The piano tunings paid the cost of advertising and circu-
larising.

“Second Method—Did it ever occur to you that these
days every factory h arge percentage of employees who
are earning big wages and if you could secure their names
you would have a valuable list of A1 prospects? Through
a friend I obtained 100 or more names of munition workers
making from $5 to $10 a day, these I circularized and
followed up as I did in former method. I secured even
more prospects from this list and eventually sold so  of
them.”

It's an Honorable Position
] CONSIDER the man or woman who is engaged in
selling musical instruments should feel that his or
her position is just as honorable as any of the great profes-
sions or the great missionaries, as we are always trying
to place an instrument in homes for the education of the
young and the pleasure of the old,” said Mr. W. Mason,
manager of the Lindsay branch of The J. M. Greene Music
Co., Ltd., Peterboro, to the convention of Canadian Edison
dealers held in Toronto.
Mr. Mason was on the programme for a talk on “Making
Sales Outside the Store.” He said that he once thought

the music business the last on earth and only entered it

by the force of a boiler explosion. He was on top of a
45 horse power boiler when it could contain itself no longer.
It went one way, he another, and a year later he started in
the music business, soon finding it anything but the sine-
cure he once thought

Mr. Mason quoted Rev. E. van Tilton, now of Lindsay
and formerly pastor of one of Vancouver's largest Metho-
dist churches, who, in a sermon in August, 1918, said that
he thought there should be a phonograph and piano in every
school and public library and a teacher paid by the muni-
cipality so that the children of the poor could have the
advantage of music.

“In selling on the outside, I think the first and most
important thing is to feel that we have the only pefect
Re-Creation on earth. Next, to make the very best of our
position. If we are ever going to the top we need to be
proud of our position no matter how humble, for it is often
the office-boy who becomes general manager.

“The next very important part, in my mind, is a plea-
sant Good-Morning for both rich and poor. Of course this
might not be wise in the large centres but in a town the size
of Lindsay, which, by the way, is one of the finest in On-
tario, where you are meeting the same people almost every
day, goes, I think, a long way in helping to sell an instru-

In the long run music is the most economical
pleasure available.

ment when you call at their homes. It presents an aspect

of music's influence that suggests:

**Lookin' blue won't help you higher,
Lookin' blue will not inspire,
Lookin' blue shuts up the scroll,
Hides the music in your soul,

Let the sunshine break the ties!
Then the music will arise,

Then the world will catch the strain,
Echo back to you again.

“Another point is not to get sore if you put an Edison
Disc in a home and have to take it out without making a
sale. I had to do this about three years ago. This man later
bought another make and comes to us occasionally for re-
cords. We always used him nicely and I always met him
with a good-morning. Last week I sold this same man a
player piano and got his cheque for $200.00 as part payment
when he signed the contract. I also sold this month a Wil-
liam and Mary model to a party in whose home I had a
Ca250 two years ago but could not sell at that time.

“We have two C250's in restaurants in our town and
quite a number of people, mostly from the country, who
take meals at these places come to our store and ask about
the new Edison.

“Occasionally we go to the country and we do not al-
ways find the lady good natured. I had this experience
about two years ago. I had sold a country merchant a new
Edison and he told me to call on this other party. Of
course, this I was glad to do. The lady nearly ordered
me off the farm and said she thought the merchant had
more sense than to pay that price for a talking machine. I
assured her that he had not bought a talking machine but
a real musical instrument. I also atked her to go in and
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. PHONOLAS

To Ring on Time—

An alarm clock must run on time. On the same principle, to give the ultimate buyer satisfaction,
a plmnomaph must get attention to the minutest detail in every stage of manufacture. In the
Phonola plant, there is no such thing as hurrying a machine through and then expecting that some
how or other it will give good service. Every process is accomplished with the strictest care.

Every instrument conforms to the high Phonola standards of cabinet work and sound reproduction

The “Phonola Angelus” Sound-box, Goose Neck Tapered Seamless Tone-arms, Motors, and all parts are made

by experienced mechanics in our Kitchener plant

T'hen to complete a thoroughly sound retail proposition you have the

Phonola. Records

These are double disc, 10-inch, hill and dale records
played with a sapphire ball, and selling at 90 cents. They
furnish the leading popular and standard music by

eminently successful recording artists.

The Phonola Co.

of Canada, Limited

Kitchener -  Canada

Model *‘Prince”
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hear the merchant's Edison the first time she went to the
store. 1 want one like it. This she
soon did and to-day these people are among our greatest
boosters for the New Edison

told her she would

“On another occasion 1 was asked by the management of
the Presbyterian Church if I would furnish the music for
an informal reception for new members who had recently
moved to town. I went with this instrument myself, got
acquainted with a number of people I did not know before
and sold the wife of the Sheriff a C-200 model

“We have found that demonstrations in the home, at en
tertainments and church and society gatherings are excel-
lent opportunities to get to the attention of the public.”

Producing and Manufacturing a Record

R LCORDS that you buy and sell are molded from a

metal electrotype matrix, which was made
“mother,” which, in its turn, was molded from a “master,”
itself an electrotyped reproduction of the original wax dis!
whose grooves were really cut upon its surface by the
sound-vibrations it was ultimately to reproduce. The
various stages of record production and manufacture were
described in detail in a recent issue of Scientific American,
by Austin C. Lescarboura. In the course of his article
Mr. Lescarboura says

from a

“There is such a thing as ‘phonograph fright, just as
there is the well-known stage fright. This, no doubt, is due
to the changed conditions; there are no foot-lights, no
audience, and no applause. There is simply a little horn to
stare at and to sing into. It is a brand-new kind of work
for the artist, who must learn to sing or play for the records
And that is where the ‘atmosphere’ helps matters; for it
removes much of the cold, mechanical aspect of recording
The artist comes to a ‘studio,' not a factory; and in the se-
clusion of the home-like private sitting-rooms he can re-
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hearse his selections until he is ready for the laboratory on
the floor above

‘The most bizarre feature of this laboratory scene is, no
doubt, the seating arrangement. In order that each instru
ment will ‘focus’ on the horn without interference of any
sort, the musicians are seated on chairs of varying heights
with the lowest ones nearest the horn and the highest ones—
six feet tall, in some cases—at the rear of the semicircle
The music-stands, in turn, are suspended from the ceiling,
by an arrangement of overhead rails and hangers.

“Certain instruments, such as horns, must be kept in the
background, while others, the violin, for instance, are placed
in the front row. In the case of brass instruments, where
the horn is behind the player, a queer situation aris: The
sound must be directed toward the horn, yet the musician
must follow the orchestra-leader. Fortunately, with a large
mirror mounted on an adjustable stand, the musician can
sit with his back to the horn and the leader, while observing
both through the mirror in front of him

“When everything is in readiness, the musicians wait for
the buzzer signal, which indicates that the recording appara
tus has started and that every sound is being recorded. With
the sound of the first buzzer signal, silence reigns

“A few seconds later a second buzzer signal indicates that
the selection can begin, since the requisite number of blank
grooves have been cut at the start of the record. It is these
blank grooves which permit the turntable of the home phono
graph to come to speed before the selection begins

“In the confined room of the recording laboratory the
selection sounds quite loud. The leader carefully coaches
the artist as well as the musicians Finally, when the last
note is reached singer and musicians stop short without
another sound until a voice from the other side of the parti
tion announces the completion of the record. Because of
the automatic stopping devices now so common on phono-
graphs, several blank grooves must be cut at the end of the

Are You Satisfied with Your

Present Line of Phonographs ?

petitors.

Would you not consider a better proposition ?

Would you not compare our new “DISC-O-PHONE" Phono-
graph with any other well known high grade and more ex-
pensive instrument and be convinced that a better and more
profitable proposition is offered to you?

The "DISC-O-PHONE" is gaining confidence every day, and

makes a salesman’s time worth while.

Volume, definition and tone, as well as neat designs and artistic
finish are worthy characteristics of this reliable phonograph.

We can also make a limited quantity of your phonograph cabi-
nets on your own designs and specifications.

Write at once for your season's requirements,

J. DONAT LANGELIER, LIMITED

Pointe-Aux-Trembles, Que. (near Montreal)

Try it if you have com-

Exclusive Manufacturers
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UNLESS 1918 is different
to almost every year since
1884 (when the Columbia
Company started in business)
there will be a shortage of
Columbia ~ Grafonolas  be-
tween now and Christmas.

But here is one model of which -
dealers can secure a supply—
sufficient for the Eeavy
November and December

trade—if they order NOW.

This model has been a great
favorite ever since its introduc-
tion— it has a handsomely
designed cabinet—in Mahog-
any, Satin Walnut or Fumed
Oak, and the fone is perfect.

y

They «
perfec
noisel
tion in
ton M
They

custon

Th

The

Music Supply Company

Largest Columbia Distributors in C. anada

36 Wellington St. E.  Toronto
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record as well as at the beginning, and these grooves must
of course be silent”

Should there be a discordant note the wax record is
ruined and work must start all over again. There is no such
thing as patching: the rendition must be absolutely cor-
rect. Once in a great while in the middle of a selection a
sneeze or cough breaks out triumphantly! And no matter
how much time may have been expended on the record up
to that point, it is now wasted and the work must begin
again. We read further:

“What takes place during the recording of a selection can
best be learned by entering the long and narrow room back
of the partition.

“The sound-waves entering the large end of the spe-
cially devised horn are brought down and intensified as
they approach the smaller end. Here they strike upon a
diaphragm which vibrates in response to their impulses.
Connected with the center of this diaphragm by a delicate
lever is a fine cutting tool. This tool, moving in response
to the motion of the diaphragm, cuts a groove in a revolv-
ing disk of soft wax, which groove corresponds in configura-
tion with the outline of the sound-waves entering the
horn.

“Much depends on the wax disk. Its surface is care-
fully prepared so as to be absolutely flat and smooth and
free from imperfections of any kind. Preparatory to being
used, the wax disks are kept in a cabinet that is electrically
heated so as to maintain a constant temperature. When a
selection is to be recorded, the wax disk, measuring a half-
inch or more in thickness by the usual diameter of the
standard record, is placed on the turntable. The gravity
motor is started and the producer tool placed the proper
distance in from the edge. The buzzer signal is given to

the orchestra leader at this time, and with the cutting of
the required number of blank grooves the second or ‘start’
signal is given.”

products give to

superiority makes them

“THE BEST MOTOR
IN THE WORLD”

They embody the highest quality of mechanical
perfection. Made in different styles and sizes;

noiseless, easy-winding and durable. Build satisfac-

ton

customers.

Dayton Motors

Sold all over the world
Used in all high-class Talking Machines

Every manufacturer building talking machines knows that the
success of his business depends wholly upon the satisfaction his

that only the best parts are good enough to put into his machines.
That's the reason thousands of Dayton Motors are being sold.

tion into your products by using our Quality line Day-
Motors, Dayton Tone Arms, Dayton Reproducers.

They will bring you more business and satisfy your

Write for full particulars

Thomas Mfg. Co., 303 Bolt St., Dayton, Ohio, U.S.A.
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The first wax record is a so-called test record and cor-
responds to a printer's proof. As it is played, the director,
with the musical score in his hands, follows the selection,
pointing out a loud note which must be subdued, or the
weakness of the accompaniment, or criticizing the enuncia-
tion of a word. He thus “reads” the record, just as the
editor proofreads and revises this page hefore the reader
sees it. To quote further:

“After the wax record is completed, the wax is allowed
to set or become hard. The test record is thrown out after
having served its purpose, as the grooves of soft wax have
been more or less ruined by the steel needle of the repro-
ducer.

“The wax master is carefully covered over with fine
powdered graphite, which is brushed evenly into every
groove and hollow. It is then suspended in an electroplat-
ing tank and subjected to a weak electric current for a
period of forty-five to fifty hours. The weak current neces-
sitates a long immersion in the plating bath, and the de-
posit, in consequence, is extremely fine grained. The thin
shell of copper deposited on the graphited wax, carrying
every groove and variation of the master, is stript from its
support and soldered on a brass disk, after which it is
nickel-plated to harden its surface. This electroype, to
give it the proper name, is the ‘master.’

“A second electrotype operation now follows. The
nickel-plated master is treated with acid to prevent the
next copper plating from sticking, and it is placed in an
electrotyping tank for a period of fifty hours. The thin
copper shell is then removed and mounted on metal, and
the electrotype thus obtained is called the ‘mother.’ The
mother is nickel-plated, treated with acid, and placed in
the electroplating tank in order to produce still another
electrotype, which is known as the ‘matrix’ and from which
the commercial records are molded

“Every step in electrotyping must be carefully done,

the dealer and the user. Therefore, he realizes

Their

Toronto Office:
911 Kent B
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Edison Message No. 27

Music from France and its Lesson
for us at Home

An editorial recently printed in the Atlanta Georgian
bears a message full of meaning to every Fdison Dealer

“The French Symphony Orchestra is coming over
from Paris to America to play for us, and they talk
of sending over a crack military band.

“The French are doing this to help bind still closer
the ties that are holding us to France to-day.
“That is a good idea, and we of America should
appreciate it, also we should take this occasion to
learn what France and England and Germany and
Italy and all the older countries more experienced
in warfare and in times of stress and tribulation
than we have learned centuries ago, and that is that
mausic is needed in such times as these as it is never
needed at any other time.

“When the war is over we shall look back to the
music we heard in our homes and out of them, as
to the soft and healing influences that helped us

through a time of trial and of anxiety.

“Let's follow the example of France and of Eng-
land and of Italy—and hold fast 1o our music
as we value our steadfastness and balance and sense
of the proportion of things.”

THOMAS A. EDISON, Inc.
Orange, N. J.
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for like a chain the finished record is no better than the
poorest work (the weakest link) of any department. Ex
pert engravers examine the electrotypes, starting at one

end of a groove and tracing it over hill and dale some half
mile or more to the very end, armed with a powerful mag-
nifying-glass and an engraver's tool. Little burrs and other
slight imperfections of electrotyping are removed with a
miniature chisel. All the while, however, due care must
be taken not to remove or damage the in the
groove. Electrotypes are delicately polished on high-
speed spindles with soft rags and cleaning liquids.

“The ultimate product of this studio is the sample record
which is molded from the matrix. When this sample or
file record passes a most exacting test, the matrix is approved
of and shipped to the factory, where the records are turned
out in large numbers for the phonographs of the world.”

‘music’

Increase in Hoffay Prices

The Hoffay Talking Machine Co., Inc., New York, an-
nounce the retail prices of the four types of Hoffay ma-
chines which they manufacture have been raised to $125,
$175, $225 and $275 respectively plus duty. The wholesale
discounts will remain the same as heretofore, but the Hoffay
Co. will pay the war tax.

The retail prices of the $10 nickel-plated and $12.50
gold-plated “Resurrectones” remain the same plus duty, but
in view of the advantages brought about by several improve-
ments made in the new models,' which means a reduction in
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assembling costs, the wholesale prices to dealers have been
reduced, thus increasing the dealers’ profits on thi
reproducer

s patented

Visitor From India

Valabhdas Runchordas, of the Talking Machine & Indian
Record Co., of Bombay, India, and with branches in Cal-
cutta and Madras, is in the United States for the purpose
of studying the record-making situation and trade condi
tions generally, in the furtherance of the business plans of
his house for the future. Mr. Runchordas was one of the
founders and is now sole proprietor of Valabhdas Runchor-
das & Co., Bombay, the importing division of the Talking
Machine & Indian Record Co., being among the pioneers
in the phonograph importing field in that country. It is
said to be the plan of the Talking Machine & Indian Record
Co. to start a factory in India for the making of records,
and Mr, Runchordas' present tour is in the furtherance of
that project

Failure may be turned into success. The failure of Sir
Walter Scott's partner drove Scott to the use of his pen
His master pieces of fiction were the outcome of
failure

Life's best things take time. A character is not a crea-
tion of a day. An education can be bought only by the
expenditure of years. Friendships that last are long in the
growing. So it is with all things worth while

his

= ——0

Have you seen the new Columbia Non-Set Stop? Absolutely
fool-proof; requires no attention whatever; found on no other
instruments made except the new model Grafonolas.

== 53553\

Colunidda Oissbask C
54.56 Wollmﬂnn St w.
Toronto - anada

( Trade Mark Registered )

value of his

In the only reproducer giving sounds proper intonation and hythm, combined with
such nuturalness and warmth of color ax to make them  true resurrection of
the origingl
Using loud tone needle it gives greater clearness and volume of sound and fully 50
lews surface serateh than any other reproducer: with u soft tone needle or fbre needle
the beauty of the reproduction is just what it should be
Prominent denlers, upon texting this supreme reproducer, state that they had not
heard their records before, Superb in voices—eolossal in instry 1. orchestras and
bands. The *‘Resurrectone’’ makes rds and machines more salenhle
One model fits Vietor Vietrolas, Sonoras, and attachment for Edison’s. Other model
fits Columbin machines exclusively. Send for sumples, Unless our claims are justified

\ music lover will never Teturn at onee. Pully guaranteed. Net dealers’ prices, $5.40 nickel plated: $6.75
hexitate to pay $10 for gold plated plus duty
v or that  trebles

Write for exclusive territory proposition

"HOFFAY TALKING MACHINE CO,, Inc.

Read the Trade Mark Uuuully
bear the machine, and you'll

agree that it is truly ch
World's Musical Instrument
Improves All Records,

$125 plus duty

3 WEST 20th ST.
NEW YORK CITY
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The Highest Class Talking Machine in the World

Maintains Its Supremacy Always

In this era of costly materials, high-priced
labor, and scarcity of skilled workers, there
are temptations to substitute things not
quite o good for materials and designs

known to be BEST,
Sonora, however, maintains its quality
through and through. You can rely on

this. It is made up to meet lofty stan-
dards, not down to meet a low price.

For the best proof dissect a Sonora and
compare its individual parts with those of
other phonographs. The evidence in

Filling 1

a pictur
' . ’ ion, in f
Sonora's favor is startling. ;cn, joyo
Of tk
Sonora Handle the instrument that sells easily for 18, twen
“ Imperial * ki o Their
Sile cash because of the owner's pride of pos- P
session. Sonora is in popular favor, and “'f'"h“'l
E of their
firmly holds supremacy in the phonograph talk at
industry. e

Write us to-day regarding the Sonora.

. MONTAGNES & CO.

Sole Canadian Distributors of the Sonora Line

RYRIE BUILDING - TORONTO

Physical




CANADIAN MUSIC TRADES JOURNAL 45

A Public School Teacher and Her Victrola

Music in a Manitoba School

Written for Canadian Music Trades Journal by Dora Halstead

As a plea for the supreme importance of music in developing the mind and physique of the school child, in ennobling the
youth and implanting in him high principles, and a more facile mind that goes with contentment and happiness—every child's

birthright,
of the Bonar Law public school in Manitoba,

it is doubtful if a stronger presentation could be given than the following experience of Mrs, Dora Halstead, teacher

With the hope of being helpful to others Mrs. Halstead was persuaded to give this inspiring account of how she uses
the Victrola and with what measure of success in not only imparting rudimentary education but an advanced spirit of love for and

loyalty to the flag, to Canada and the Empire.
ligent and promising Canadians Mrs. Halstead finds in music

HEN 1 first came to Bonar Law, 8.D, No. 1863, on

the 3ist of October, 1917, I realised that no easy task
was to be mine; but as I scanned the faces of the hoys
and girls who stood before me in the schoolroom on the
12th day of November,—our first school day—I made up
my mind that, come what might, no other teacher or visitor
should ever see those faces as I saw them then. My heart
ached to think that anywhere in Canada one could see such

In the transition of listless, indifferent children of an alien race to happy, intel
an invaluable ally.—Editor

their fathers; nor could the majority of the older members
of this community. They had retained the manners and
customs, as well as the speech, of their native land, almost
entirely; and everywhere the poverty and listlessness, the
ignorance and indifference to all things Canadian were
appalling.

If you were to visit the school to-day, you would
notice a remarkable change; the listlessness is gone; the

more ways thi

Filling the Gap'* in one
to the children

uapped at recess unknows
a picture of listless, hopeless stolidity, tinged with suspi-
cion, in the faces of children who ought to have been radiat-
ing joyous youth,

Of the thirty-four pupils enrolled during the year 1917-
18, twenty-three were boys and eleven were girls,

Their ages ranged from five to seventeen years; not
one could speak or even understand any English, but all
were “aliens,” speaking in the Ruthenian or Polish tongue
of their Galician parents, when they could be induced to
talk at all,—~which was but seldom

None of them could read or write in the language of

These children uttend school gludly
dullness of eye has been replaced by the light of laughter;
the apathy, by joyous activity; and English only is the
language spoken, written or sung on the school site.

What has brought about such a change in eight months?

Methinks I can truthfully reply that the change is due,
most of all, to the introduction of the “Sunshine for the
Soul"—music.

It enters into our every lesson in one form or another,
and the greatest help in my work has been afforded by the
“Victor” Gramophone.

This was introduced by me into my school on the 2nd

Physical drill

Music provided by the Vietrola,

Saturdsy, while waiting for the mail

“Ready for Aection.'

carrior, enjoying Sally Hamlin in

““The K

Ragged Man.




16 CANADIAN MUSIC TRADES JOURNAL

The AEOLIAN-VOCALION

is a True Musical Instrument

An instrument to control, to play, an instrument which anyone may
use to exercise the natural aptitude for musical expression with which
everyone is gifted in some degree.,

The AEOLIAN-VOCALION Features

THE SOUND-BOX produces a rich, mellow THE AUTOMATIC STOP. A new triumph

and rounded depth of tone wholly new to the of simplicity I_'lddeﬂiCienc‘ b But two move-
LT . ¥ i ments are required to “set” the record to stop

phf’f“’"""’ '_" Vocalion sound-box re at any point desired and start it playing. The

voices iuc_h delicate effects as never before Vocalion has many such mechanical improve-

were possible of reproduction on a phono- ments.

graph.

THE WONDERFUL GRADUOLA confers
THE SYMPHONETIC HORN amplifies the the wholly new phonographic privilege of per-

exquisite tone produced in the sound-box. It fect and artistic tone control, It enables you
is largely due to perfect design of the Voca- ;0 IP")' the PhOﬂDITIPX with all the m“;iCll
: : : eeling you possess. At any moment and on
lion horn that all suggestion of nasal nnq:-n.cy any record you can introduce just the subtle
and all covered or hollow effects are elimin. variations needed to express your own in-
ated. dividuality.

BEAUTIFUL CABINETS. The simple dignity of line and
fully finished, impart to the Vocalio
graphs heretofore.

i e and the richness of fine mahogany beauti-
n cabinets an artistic distinction unapproached in phono-

The Aeolian-Vocalion occupies a field by itself; a field infini
than that of the older type of phonograph. The Nordheimer
for the Aeolian-Vocalion assures the dealer of the benefit of

Write for particulars.

NORDHEIMER PI/

telyv broader and more important
policy of exclusive representation
all the business in his territory,

NO & MUSIC COMPANY, LIMITED
TORONTO

Canadian Distributors for the Aecolian-Vocalion
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of January this year, and has well repaid the amount spent
in purchasing it

I have always believed in singing as a help in teaching,
and although my “vocal” powers are very limited, 1 have
always contrived to teach by rote some of the best of the
patriotic songs and old-time favorites, and have utilized the
singing of them to assist in writing lessons, drill and march
ing

But there are times when one simply cannot break forth
vocally, to lead or to teach some joyful little song; and
there was no instrumental music supplied. So I purchased
the gramophone and, in time, about forty records; many
of them of “Primary Songs,” patriotic songs, and a few

classical pieces sung by leading vocalists or played by

well-known bands.
The children never seem to become weary of the music,
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Boulogne," the learn to

“Tipperary”"—and march into school singing it

Through pupils wished to sing

Many of the pupils were troubled with adenoids; and
the same record (No. 17696-B) suggested cheering the flag
as a means of developing better breathing and so counter
acting the growth of the adenoids; and now we have adopted
a school yell—or more than one. The newest one is:—

“Who are? Who are? Who are we?

We're the ‘'NEW CANADIANS,' don't you see?

Can we speak English?—'Well!—I guess!!

Do we love Canada?—Yes! Yes!! YES!!!"

Although we are not using the gramophone continually,
we have used it in connection with almost all subjects

In practising writing, the rhythm has enabled us to ob-
tain a free, muscular movement, for we write to the ac

companiment of the music of a march (Regimental

-—

boy murked

Pecember, 1917 note partienlarly th
Xo wnd then in the adj
2 months later

ning pie ey B
and every child in the school can handle the Victrola, each
one doing so almost reverently.

Everything is done spontaneously, yet without disorder

At g am. we hold our little patriotic ceremony outside,
whenever weather permits.

The flag is run to the top of the mast by the boys at
8.45 am. or earlier, and the bell is rung at g am.; where-
upon the children “fall in” in three ranks facing the flag.

After the flag salute, we sing, “We'll Never Let the Old
Flag Fall,” and “O Canada,” or “God Save the King."

If there is no dust or rain we have the gramophone out-
side—on the manual training bench, as we have no stand
for it—and any one of the boys attends to the machine and
records, etc.

There has never been any confusion or disputing as to
who shall do this.

After hearing the Passing

record, “British Troops

marked X
ther hoys hi
bright and alert

eautifully. D
e heed

Marches, No. 120345, etc.) or to the time of “Pack Up
Your Troubles in Your Old Kit-bag," etc.; and this also
helps us to obtain evenness of stitches in sewing.

“The Mother Goose Songs” have proved of incalculable
value in oral language lessons, enabling the children to
obtain correct pronunciation; and the boys love to drama-
tize them; “Little Jack Horner,” “Hey Diddle-diddle,” and
“Humpty-Dumpty,” being particular favorites, not only to
be dramatized, but also drawing lessons, to be illustrated
by blackboard sketches or by pencil drawings

Thus initiative is being developed. One day when, dur-
ing a writing lesson, rain-drops were heard pattering on the
roof and against the window-pane, one boy, unconsciously
almost, softly hummed,

“Rain! Rain! Do not go;
Rain! Rain, we love you so.”

Official trustee, rat ers and the teacher A

number of these W ttend night
After hearing Harry Lauder sing
the British Bulldog’s Watching at the

they learned to sing 1t too

The Flag Salute, followed by
and winging, °
Flag

Note the bright
0 and their
rance.

The Vietrols and the pu
ness of the cb
improved w

the School *‘yell
Let the ufd

| Never
Fall."




CANADIAN MUSIC

TRADES JOURNAL

Telling the Public the Truth
About Phonograph Values

T is a conceded fact in the phonograph
world that the coming of the
Brunswick brought about a new era

both in reproduction and in
selling

Previously, the main stress had been placed on
records, on exclusive artists, The record busi-
ness appeared primary, the phonograph second-
ary

Each make of phonograph had its own make of

the handicaps of the old methods, how one must
be content with a listed selection of artists.

Those two exclusive features shown below: The
Ultona, which plays every record exactly as it
should be played, with the proper diaphragm and
the needles; coupled with the all-wood round
tone amplifier, give you sales arguments, which
no other phonograph  but  the Brunswick
possesses

records. Such frank arguments as these, gentlemen, are

A dealer and his customer had to make a choice,
and then forego all other rec ords.

The Brunswick Method of Reproduc-
tion created its first sensation by
including an all-record player of un-
usual simplicity, and we called it
the Ultona

Our announcement of this advanced
idea, and the subsequent advertising
was on a large scale. Prospective
buyers everywhere gained new stan-
dards by which to judge.

In all Brunswick advertising, we
state compelling facts—and no
thinkin g prospect can afford to
ignoie them. We call attention to

the very same arguments which thousands of
Brunswick Dealers and their sales people use
in their talks to customers. And so
their force is doubly strong.

We intend to keep on with this suc-
cessful way of helping our dealers,
Forlh('oming advertisements will re
iterate these arguments and we are
reaching millions,

Write us at once if You are interested
in joining our group of money-mak-
ing dealers, and if there is an open-
ing in your town, you'll be interested
in our proposition. Brunswicks will
be the biggest sellers in the trade this
fall. Get in on the profits. Don't
delay

Prices from
$57 to $2,500

Ghe

General Offices :

Excelsior Life

Branches

MONTREAL and

MADE IN CANADA

Musical Merchandise

Sales Co.

Hear the Brunswick
Record. It has
a truer tone

TORONTO
Building
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upon which, another boy, looking at me, then at the gramo-
phone significantly, and receiving a nod in answer, quietly
stepped up to the table, chose the record (an exercise in
reading, you see) and put it on to be played. We all put
down pencils, etc., and listened; then sung it in unison.

As we took up our pencils again, one boy put his hand
into his pocket, took out a piece of chalk, leaned towards
the blackboard on his right, and wrote: “Rain"

“pain” whereupon
another boy laughed and said, “No, Mike! that is for hurt;
not window,” so a correction was made. Then others
sought words with ain and ane, in readers, and wrote them
on the blackboard. So, the one gramophone record provided
suggestions for writing, spelling, discussion, and self-con-
trol. All our lessons are correlated. The children are
never idle, for they think out spelling, drawing, paper-cut-
ting, reading, and writing lessons for themselves after
completing the work set for them to do.

In drawing lessons we i have ¢
child will hum a tune or even a line of one, and the others
draw something to prove they recognise it. Then the
one who is first to do so sings for the others to draw. At
other times, the leader will put on a record and play a
few lines, then stop and the rest must illustrate,

Nature study and observation are encouraged by “Do
You Know the Trees by Name When You See Them
Growing?" (No. 17719). Ater hearing “A Lullaby,” one
boy produced a cradle he had made, next day, during manual
training. ¥

“The Song of the Chimes,” by Alma Gluck, resulted in
drawings of bells, in a picture of the Madonna being brought
to school, and also in a talk about the “Christ-child in the
Stable.”

“Tra-la-la-la-la, oh, Hear the Swallow" not only helped
to secure lightness of tone, but caused a hunt for a picture
of a swallow, a recollection of some we had seen; a re
minder of the necessity of taking care of the birds that
do not migrate; and an inspection of bird houses made
during woodwork lessons.

The little ones cut out birds and bird-houses from paper,
and one boy made a bird-box model from plasticene,

The children love to come to school; no corporal pun
ishment is needed; they are making rapid strides in English
as well as in other lessons; although there has been no
formal teaching.

They are learning to love Canada, the Flag and what it
represents. They are brighter, quick to learn, and anxious
to help in any possible way.

They are wonderfully loyal to the school and teacher
and are absolutely trustworthy in school. Not even a
pencil or a piece of chalk has been stolen, yet the pupils
have charge of the supplies. The blackboards are in con-
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stant use; the boys and girls have each a piece of chalk
in an envelope or pocket and may have more upon appli-
cation; yet we have used one-third or one-quarter of the
amount of chalk usually supplied by and used in such
schools in the same length of time.

The pupils work indefatigably and their interest in
school is manifest to all; and the greater part of this in-
terest has been aroused through the use of the “Victor”
and good attractive records.

The snapshots showing the children and the various
activities are not posed for; they were taken, originally, to
send to the home folks to illustrate anything ! thought
might interest or amuse them—just as I saw the scenes,

Hoffay Distributor in Utah

The Hoffay Talking Machine Co., Inc., New York, have
appointed the Geo. A. Lowe Co.. of Ogden, Utah, distri-
butor of the Hoffay products in that territory. The Geo.
A. Lowe Co. is one of the biggest firms in the State of
Utah and is well known throughout the West. Large ship-
ments of both Hoffay talking machines as well as “Resurrec-
tones," the patented sound box produced by the Hoffay
Co., have been forwarded to their new agents. A special
campaign will immediately be put forth in the local papers
and the Hoffay products are to be featured in a series of
advertisements over a period of many weeks. Joseph
Hoffay, president of the Hoffay Talking Machine Co., Inc.,
is well pleased with the acquisition of the Lowe Co. to the
growing list of his company's agents,

A Yukon Edison Dealer

Up in that part of Canada where they play baseball at
midnight by natural light, Dave Williams, though 2,000
miles from his distributing house, is an erthusiastic Edison
dealer. Mr. Williams' post office address is Dawson City,
where the summer is one long day of six months. One
is not disposed to envy Mr. Williams his location but he
finds that the people in his territory are as musical as any
other people—in fact more so. They are dependent for much
of their best musical entertainment upon their own talent
and talent contributed via the record and are very respon-
sive to the suggestion that there should be music in every
home. Dave may not stay up all night selling Bdison’s,
but his distributors think he must do so,

George W. Hopki of the Columbia G Co.,
has been appointed general sales manager of the Dictaphone.
This new work will be in addition to his present duties.
Mr. Hopkins is now general sales manager for all activities
of the Columbia both in the United States and Canada,

You can offer your customers the new model Grafonolas with
the absolute conviction that no other instrument made to-day
can equal them in mechanical perfection or tone-quality.

Columbia Graphophone Company
Toronto -

54.56 Wellington ucw.
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of Public Approval

Regardless of the verac ity of a claim to quality and merit, there is a

tendency on the part of the public to accept such with
salt” unless backed up by proof absolute

400% Increase in Sales in 30 Days

This is the verdict returned by the people of ( anada:

a grain of

There is that something about a Starr that inspires confidence.
There is something that makes a prompt appeal.

Cases Artistically Designed.

Beautifully Finished
by Piano Finishers.

“The Difference in Tone” Places the
Starr Head and Shoulders over Competitors,

The dealer

who defers or
is now antici

dering until ac
pating  his

tually in need
needs to the of  Christmas
end of the stock is sure to
year

be disappoint

The Difference is in the Tone ™

Back of the Starr is the Most Complete Phonograph
Organization in America

The resources of The Starr Piano Co., who have been manufacturing musical instruments for 48
years, are such as to inspire confidence in the dealers.

The very prominence of the Dealers in Canada now pushing the Starr
Line is convincing evidence of merit,

Orders being received by Letter, Telegram and Telephone. r

If you wish to join the many Dealers who expect to make money and ey \
friends with the Starr line this year, get in touch with us now. —

Sole Canadian Distributors

The Starr Company of Canada |l I

LONDON 265 Dundas Street CANADA
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Montreal Talking Machine Trade Reports
HE Parlor Furniture Mfg. Co. Limited, Pointe aux
Trembles, Que., we are given to understand, have gone

into the manufacture of phonograph cabinets in addition
to their regular line of furniture

The Phonograph Shop, of Montreal, Reg., George S
Pequegnat, manager, was recently burglarized and one hun
dred and eighty-two records stolen together with a
machine. The burglar had t~ cut through n wall to gain
an entrance and made three distinct trips home, each time
carrying a load of records and the most expensive ones at
that. When arraigned before the judge there were five
charges against him. Before passing sentence he was or-
dered to be examined as to his sanity

Cassavant Freres, the well known organ builders of St
Hyacinthe, Que., are now manufacturing a line of Phono-
graph cabinets.

The Playola Co., Limited, have opened a Montreal office
at Room 34, 248 St. James St

The Canadian Graphophone Co., Montreal, Inc.,
registered.

The Ideal Phonograph Co., Sherbrooke, Que., have dis-
solved and a new firm formed under the same style

The visit to Montreal of Giovanni, Martinelli, Giuseppe
De Luca, and Mme. Frances Alda, in concert recital, had a
wonderful effect on the demand for records of these ex-
clusive Victor artists and all dealers handling “His Master's
Voice" products shared alike in the prosperity brought about
by their appearance locally.

Eugen Ysaye, the Belgian violinist. who records ex-
clusively for the Columbia Co., is booked to appear in Mon-
treal shortly. The advance press notices have already creat-
ed a spirited demand for Columbia records of this artist.

C. W. Lindsay Limited donated a phonograph to the
Raffie Booth of the recent Street Fair in aid of Patriotic
purposes.

V. H. Hopper, who was for some time associated with
the Western Gramophone Co., Ltd., at their Calgary branch,
has joined the sales staff of the Brunswick Shop, Montreal,
and is already making his personality felt

have

Rubini played a week at the Princess. Local dealers

took advantage of the opportunity to feature Rubini
records. While here Mr. Rubin: gave an interesting
recital at the Phonograph Shop. A number of musical

people were invited to attend and the music chamber was
well filled with guests of the company who were received by
the manager, Mr, George 8. Pequegnat. Mr. Rubini gave

a brief programme in which he showed himself a violinist

of unusual skill and brilliance, rendering several well known
numbers with fine effect

The Brunswick Shop have donated a Brunswick phono
graph to the Soldier's Wives' League, which is to be raffled
for the benefit of the funds of this organization

Commenting upon the demand for musical instruments
being more spontaneous than ever before, Mr. Tom Cowan,
of the Cowan Piano & Music Co., considered that it was ac-
counted for, in a large measure, by prohibition and the gen-
eral inclination to have music in the home

“Old users of Victrolas still and always will continue
to recommend the purchase of this machine to their friends,”
said W, J. Whiteside Mr. Whiteside is an enthusiastic
booster of “His Master's Voice" products.

The complete efficiency of the service rendered by
Charles Culross, Sonora and Aeolian-Vocalion distributor,
has much to do with the large amount of business handled
every month. September proved no exception to the rule
It is not a question of selling machines but getting enough
to supply the demand, said Mr. Culross. The new Aeolian-
Vocalion records have “caught on," he said

Sonora Machines and Victor records are enjoying their
usual run of popularity at Goodwin's Limited, and this end
of the business is steadily gaining and adding to its long
list of satisfied customers

“His Master's Voice" line, which |. Donat Langelier
handle at their St. Catherine St. East store, is truly an un-
usual line for those not content with the ordinary, is the
way this firm put it. Referring to September business they
state that a large number of Victrolas were selected as
wedding gifts for September brides

Miss Vezina, manageress of Almy's Limited phonograph
department, reports that business has been holding up well
and showing satisfactory sales of Grafonolas in all styles
“In the record department ‘everything is patriotic,'” said
Miss Vezina, “and people insist upon hearing all the new
patriotic records. In fact these same buyers come to us
every month. Anything of this nature appeals to them.
In many instances they have relatives fighting at the front.”

Miss Didier, of Dupuis Freres, reports machines and
records going with a vim that characterizes the popularity
of music

The Canadian Graphophone & Piano Co. are very enthu-
siastic over fall business and report a splendid reception of
the latest offerings of the Columbia Co. These models are
already attracting much attention

J. Donat Langelier Ltd. report the placing of their Disc-
O-Phone in leading Canadian centres. They have a special
department wherein are manufactured a limited number of

A well
arranged
Edison
Department
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phonograph cabinets to designs and specifications as fur- 8120 Beautitul Inle of v:q‘.‘mr\‘-l\::.u Pounds-Feurls) Vooal Duet
nished; they are receiving inquiries along these lines Over the Stars There is Rest (\bt) V. Duct with Orel
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~ . 3 v 4 SOME ' 'BEST SELLERS'' FOR LAST MONTH
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o Hovolulu March. Huwniin wise and Forery
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Bryson Graham Limited, the departmental store of I'm Sorry I Made You c;_‘ Clesi) Karl Fullor's Juzz Band 1 06 —
(4G Just & Baby's Prayer at Twilight (Lewis & ¥oung-dorom
Ottawa, are devoting a section of their stationery depart Tenor with Oreh. A Chus. Hart
ment to sheet music. A Martin-Orme piano has been in- e e ot Soldier Boy (Dubin-Mona Venor with

stalled to demonstrate 1 Fox Trot Medley. No. 1
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Everything is Peaches Down in Georgia \mericun Quar
Gennett Records Carolina, I'm Coming Back to You, el Quurter o0
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New Model Grafonolas—new styles of design; new type of
motor; new and improved tone-quality; many other mechanical
improvements.

Columbia G
54.56 Wel
Toronto -
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Otto Heineman Phonograph Supply Co. .

25 West 45th Street, New York

FACTORIES: BRANCH OFFICES:
NEWARK, N.J. CHICAGO, ILL.
PUTNAM, CONN. PORTLAND, ORE
SPRINGFIELD, MASS, CINCINNATI, 0.

TORONTO, CANADA

Every Phonograph Owner

in Canada will want

OkEH REecorpS

It is only a question of demonstration.
Let each record buyer who comes into
your store hear the latest “Hits” fresh
from Broadway and the most popular
standard selections on the Heineman
OkeH Records---and a sale to each is
sure to result.

OkeH Records are 10-inch, double-
faced, hill and dale cut, and played

with either a sapphire point or an extra

loud steel needle.
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First Impressions
\

So much depends upon that first impression. If favorable the “prospect” is at once in a
receptive mood, is more quickly sold and more sales can be made. Therefore selling

cost is reduced. The one certain way that the phonograph dealer can make the favor-
able first impression is with

The Gerhard Heintzman

This refers to appearance as well as tone. Let
the “prospect” look at the Gerhard Heintzman
phonograph. The beautiful piano-finish of the
case, the beauty of the design, the thorough
workmanship make an immediate favorable im-
pression. Let the “prospect” hear the Gerhard
Heintzman. The tone makes argument unneces-
sary. The more it is héard the more appreciated.

The Gerhard Heintzman Phonograph

Lacks no refinement.

Cabinets are all double veneered and piano

finished.

Carving is by expert hand carvers; not by
machinery,

Multiple spring motor; quiet, durable, smooth,

MODEL B Tone horn of sounding board spruce, acoustically
$180 Mahogany or Oak correct.
Height 4334 inches; multiple spring Gerhard Heintzman nuancer ensures every effect
motor; automatic stop; plays five of light and !hadc'

12 in. or seven 10 in. records with

one winding; exposed metal parts

nickel plated; three cups for new Get a catalogue and read about other features.
and one for used needles; a diamond

and a sapphire in ivory jewel box

kel s e, cfofo
GERHARD HEINTZMAN, Limited

TORONTO CANADA
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('.olumbia Records for November
‘OCAL BBLECTION§ lﬂ lnch 0e

AZ622 an Lun Jnnc Harry Hrowne Peerlexs Quartette
ys, Oarry Me Luuu Hurey €, Browne and  Peerless
< wart
A2617 lluvt I Hate to Get Up in the Morning. Arthur Fields, Bavitone
iry the Hatchet. Arthur Fields Huritons Sole
l(y Lml- o”‘d’ Wanda.  Lewis Jumes. T o
Ro Chavies Tarrison, Fonor
thn Yon Oome Bal:k and You Will Come Ilcl Goorge Mae
B ol
wnn s chn-rym Message from Home. George Mucfurlunc

Huritone So
The 'Vanks are at it Aga Arthur Fields aud Peorless Quartette
We Don't an the In‘nll (What We Want is a Piece of the

Rhine) Quartette
Smiles. | Catn n nd Bure, Tenor Duet
Waters of Venice lrlonlmu Down lha Sleepy Lagoon)

and Bure, Tenor Du
M2 Pickaninnie's Pnu dise. Sterling

Everything is Peaches Down in Ounum
Come Along Ma Honey ww.‘ Upon the Sw

Burr and Broadway
Liza Jane. Cumphell sy
1 nm Little Boy of Mine

The Night Nllrnry Henry
One For All and All For O
Victory. \m.m Fiolds, ar

FRENCH RECOIDH
Chants O-u-men- Tore ot
Dieu Le

A2

Campbell

Storling Trio.
Riv

Henry

Tenor Salo

¢ Donovan, Tenor Sole
Nulo,
10-inch,

Pt

“oe
Quatuor

EA0a5
E4056

tit Ilu Iue Quatuor

A La Claire Fontaine. Quutuor

Mario_Calumet

V'La Le 3

Isabeau 8'y Promenme. Quatuor
mn‘rnulﬂ:u‘nb

Funiculi Finicula,  Louise

Guitar, Han. 1
laria Mari
(I .

K4057

E4058

#0c

10-inch,
\2614 rr

Groonus,  Hawaiian

Gireenus, Hawaiiun Guitar

Uhulely
] Hlll\nllu D’ Arlequin,

2615 Gnido Deire. Accordion
sdion Solo

Naval

Ily rlorcnu Guido Deiro,

M Commandery umn
lnnrmgm Naval Keserve Band
The Messenger Boy Mareh  I1uward Kopp

Orehids,  Howard Kopp. Hell Nl
Indianola—Fox Trot,  [ntroducing Those
Wilher ¢ wtian's Original Jazz B
on! You Lat La— Mudiey One-Step. Intr
Vein " Wilber € Swentian’s
0-inch, $1.00

Keserve Band

Solo

Xylophone

A2611

Draftin' - Bues

W
aee Wi

dcing
Original 1

17711 Ma Curly Headed lnlly
T0sy Rigoletto. l’lrl Stamo
Bariton

K
1y

Soprano Solo
Riceardo 8t

(Act

Three tones, medium, loud and extra loud.
needles in each box playing 500 records.
price |5 cents per box.
handsome “'counter salesman
and discounts.

I also handle the Black Diamond Needle, a semi-
permanent stylus, playing 50 times and over with-
out chnnge ree tones, soft, medium, and loud.
Retail price 15 cents per package of 3. 100
packages of assorted tones, mounted on a hand-
some display card. Send 10 cents in postage
for samples of this needle, and ask for dealers'
best discounts,

H. A. BEMISTER

10 Victoria Street - Montreal, Canada.

50
Retail
60 boxel packed in a

Write for samples
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Hipolit

Qnelti 0 Quella v Sol
Pn(nlm Affonda L'E: George  Baklunoff
th Columbin Opora Mule s
an‘l of thl Sky Ilue Water, arbarn Muurel, Mezzo
the Waters of Minnetonka. Hurbars Maurcl Mezso Soprane
" ]'lndtlm lnr All l‘o Vernon Stiles, Tenor, and Columbia
Stelly
We'll van IM mr Old Flag Fall. Vernon Stiles, Tenor, and
Columbin \h\u- Quartette
2.INCH RECORDS —$1 50
\6070. Second Hnnn.um Rhapsody. Philbarmonic Orchestrn of New
wuu of the !‘Ionu num the ‘‘Nutcracker Suite Philhar
manie Orchestr \ ark
G Loch Lomon agle, Baritone
Drink to Me oul b Thitie Eyes. Oscur Seagle, Baritone
\GOT. I:nry\hm. s Pnc s Down in Ocoum Medley Fox Trot. 1In
i 0 hur Hoys Over There (
Wi ||4\. ten You 1) Alice, I'm in
mlnvlw:
n Style Whtn le re W.lnllg a Smile — Modley One Step
nitntusing Cheer Up Father, Cheer Up Mother, * (2
W Wit {0 Hnades Senast, Privee's HBand
A ey Fox Trot, Tutroducing: (1) **After To
Dancing an American Rag.”" Jockers
and Pinno Dt
One-Step.  Jockers Bros., Violin and Piano Duet
\6072 Blue Rose Wln.l Prinee’s Orehestra

AG069 U8, Army Lanciers. L Prince's Ovohestes.
Army Lanclers—Part IL  Drince's Orchosirs
\G065 Flower Song. Stell, Henneberg and Sarth, Vielin, Flute and
Harp Trio
Sweet Longing. Romance. Siell, Lufsky and Prince, Violin,
Flute und Piane Trio
Brunswick Records for November
V240 Smiles— Slow  Fox Trot  (Callahan Roborts) Brumswick Military
Ban
Texas Fox-Trot (Duvid Guion) Brunswick Military ¥
Y241 Jaszin' Around ( Furl Fuller Branswick Militury W
Katy (Geoffrey O'Hara),  Brmswick Military
242 Brave Little Drummer Boy (Kward G sslo,
Reed Mil
eep on Hn pin’ (K. M. Muswell olo, Reed Millor
15248 Movn 0e l' well twee), (Lilin ni). Marie Morrisey
With 1o
Lead Kindly |.nl " " %) Solo, Henry Burr
STy UBA (Ferey Wenrieh,  Povrless. Quartette
Ka n Mavourneen | (Girouch Alun Turne
1245 The Little Good for ummn.. Good for somnhlnl After Al
(Hurry Von Tilzer), Duet, Burr and Camph
Freedom for All Forever ()i (. Iilliam)
1246 Tt Makes

ou're My
Vineent-Frank \hllu-ll Baritons

Arthur
My lmd & Made Up o Marry Caroline
. Arthur Collins

it Ras

Ruby Cowan). Baritone

(Sterling Langs Baritone solo, Arthur

Down in Jungle Land (Ted Mor
248 A !nn Dl the Desert Am I

Duet, Colling

wnd Hnrluh
(Walter Phillips.  Barito e

On lhl nond to Mandalay (W. Dawroseh),  Haritone solo, Creek
Evine
15240 Rock of A.n |-|r|m|\ His tiage Marie Morrisey
All the Way M: r Leads owry ),  Harey MeCluskey
15250 1 Need Thee !:nry Hom ( Morrisey

Numy and Nine

MeCluskey
h251 I° l

Westendorf).  Sterling

.hm n Little Cottage (Jack Egan). Stwrling Trie
Cally 10X
on an). Solo, Henry Burr
Serenade coqua te (Richard Burth ki Brunswick Trio, Violin
ute and 10
l-: tiful lulvln ol Bomewhere (1. 8. Fearis). Mrunswick Trio
tolin, Flute and 1%

| Oh How I Wish I 00|Illd Sleep Until
(Pete \\.mlluuw Solo, Honry Burr
The Picka Paradise (Oshorne).  Sterling Trio
5 A Little Iilch llll c-nno and You (Calluhan-Roberts)
Trio
Mandy and Me (Wm

My Daddy Comes Home

Sterling

McKenna).  Hurr and Campbell

New Vocalion Records

The lnrdhelmcr Piano & Music Co, Ltd., Toronto,
Sole Canadian Distributors.
STANDARD SELECTIONS
10-inch, in Canada, $1.65
30008 uy "“;’" (Thayer), \m‘.! n Orchestra Accompaniment.  Flor
ence Baston, B

lnth

m Canada, $1.4
2004 Swiss Bcho !un( (Ecke

wlion Un hestra

companiment

Nellie and Bara_Kouhs, Duet

My Old Kentucky Home; Carry Me Back to Dlll Vu'lill.l oxter
Rland), Voealion Orchestra Accompanin ie Sara

ouns, Duet
232006 1 Hear You Olllinl Me (Marshall), V

alion Orchestra Accompani

ment.  Colin O More, Ten
Who lnnvu HIuII\ Vocalion Orehestra Accompaniment.  Colin
O'More, Tenor

ch, in Clnldl
lna ), |n|nun>

5
12001 cmbmbu: (In Tt m.l..-ur.. Accompaniment

Forr Gus

Santa Lucia (N, .nnlmm mh Bong), Orchestra Accompaniment
Fernando Guarneri, Baritone
IAOIED BELEOTIONS
inch, in §1

12002 lclllt“lll hll nl lo-. hlrl
or
ANI. 'Mh IO (M -uk)

Ty Oohistin’ Ag companiment

Stanley Quartette (Mixed Quartette)
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CONCERT BAND 1105 Moments Musieaux (Schubert Lindon Valse  Badinage, Payl T4 1
12nch, in Canada, lz 00 mm
6200 Selactions from OCurmen (Hizet), Played by Vecalion Concert mance () I {Alred Grunfeld). Paul Fin 10754
Hand 1og Iubmnom Ieludl' Op. Rubinstein), Vi ulw r Dubir
Selections from Il Trovatore (Verdi). Played by Yoealion Con X mpaiment 10758 1
ert Band hinflareiti Vibert  Chiaffarelli,  Orchestra
MILITARY BAND A 10764
10-inch i c-nmu §1.00 1 erican Rose (Victor Horbert), The Park  Instrumental
1240 Over There (Geo. M Played by Voealion Military Band 1070 ] 3
Across the Bord: Pluyed by Voealion Military Band No. 1« Moszkowsk The Park  Instraments
10-inch, A
America and Star Spangled Banner (Key Carey). Played by 7008 an le stelle’" (1'uceis The Stars Were Shining H
i Military Hand Oreh, Accoup
Patriotic Medley (Fischer), Played by Vocalion Militars Band Bravest Heart), (Gounnd), Filippe 10770 4
FOPULAR SELECTIONS Yrchestra Accomp 0778 4
inch, in Canada, §1.00 10T8A 3
You're My Llnl- lndllnl Rose (Cordray), Sung by Sterling Trio

In Old New Hampshire (1.4

Sung by Keerlmg Trio Heineman OkeH Records—2nd Bulletin

90 Ocntu Bach
AND

DANCE
10-inch, in Canada, §1.00

10794
* Look at ‘Em Doing it Now (Fax-Teot), (Shivlds). Original ort Band Bl
Dixiel lnzz Band ert Bund 10708 B
Reisenwebe; x (Fox-Trot), Written and Played by Original Military Band
Dixielund Juze Band Military Band 1080 A T
HAW Concert: Band
inch, in Ciniﬂl $1.00 2. Coneert Hand 1080 8 T
1247 Kilima Waltz \Hn«nmn L Ferevn and Greenus Trio, NS T ‘
Moaualua Hula Mediey (Huwii Louine, Furera and Grecous  ogs \ Mearts and no"" """}’“"{ AL s 4
104515 Schubert's Seren:
A ::hmlm lm rnu- and  Orchestra 10818 A
B
Phonola Records for October - X 1on0.4 o
177 A Brllm (Cory nbert. Oreh. Aecon ni B Air de J. 8. Bach. .
A P % | m ) Marie Morrisey, Oreh, Accom \ Valse Chopin ULERE
T (Burne Spilman) Reed Miller, Tenor 14 Nocturne Chopin eloction
\ Andante c-nubllc m D Injm Berkahire String Quartette 1083 A W
W) Frederic Wheeler, Bavitone, Oreh.  1039-B Bomanse 18 @ Minor, Brrboyive morios Quartetts y
DANCE 1083-B %
8B, (Harford Marshall) Charles Hurt Oreh I‘rlv‘|\ That l.l( Fox 1\."“ Joznti ‘ba Orchestrn e
. i en 1040-H Peacock Strut ylop nd Rega Dance Orehestra
l! n y Days wn..'..,,.\. wn-Sirelezki) Marie Morvisey, Oreh. Accon 1041-A Wi " Regs's Novelty 1084 B Th
108¢ Thy éd-n::l Am‘ Troters 'rl"\ e W |4;.”l; e Oreh A r“w’m’ml\\\m . ¢ '}:f:ff’f{?_?l‘v_h"”"' Fox Tro ® t ‘ r
( - Watean) Frank Croxton. Oreh. Accom — Jo41.5 gt & Nt N T ™
1081 Moon Has Baised. Har amp Abovs: (Henedict) Hart and  Jodi R Sonth Amorios Pox Brot.  ieea's & L,‘ i =
ad B 10428 Texas Fox Trot. Mujestic M ar 4
1082 The nla (Stults) \n.r.. Mor Oreh ) 10864 Sn
The Blylul . lnna um....u Buek) Dudley 1043-A h
1084 Where is My Boy To-night (Lowry) Fre reh 10438 0B 8
T acant Chair (Washburn Hoot) A L d lette ll;’l‘: I\‘ - 1 whe » W.;
\u-»m|mmnunl D Keed Mille 087 A
1084 Bring Me  Rose (Shisler) Harry Ellis, Orch. Aceo 10460 Aloha Oe—Farewell to Thee Serling e \
ight Nursery (Kelly-Arundale) Henry Burr, Oreh m 10461 *n!! l-nn Song. Froderick Wheele 1087 1 Th
1085 1 w. to Learn to Danci mu urglar ( MaeDonough Hub 1047-A | »»-l-h Phillips A
bell) Sam Ash, Oreh i l"‘:: '\’ LT “l“" 1085\ Ro
When I'm Looking at You leid Follies 1918 (Buck Stamper) 8 eric heoler \
Trving hum..‘.." Aeompaniment 10481 Grace Kerns 1088 B Wh
1086 Smiles 0w 1918 (Callahan-Roberts Lenox and Kent, 1049-A 4 Frederick Whevlor T
Ire \ complishment 10498 Iri Inez Hurb. 1089 A A
Since I met Wonderful You—The Kiss Burglar (MucDonough Huh. 10 53-A G Day Quurtette Ay
bell) Sam Ash, Oreh, Accompaniment :':,"l" . S ¥ 1089 1 wn’
087 (Fields Morse) Arth 05 rwin James ¢
et IRl bR o, American Bligmy (b . e—_— B Woen Ju n.u Lighthouse. Frauk Crosun 10004 &3
Tim Rooney's at the Fightin' (Flynn) Charles Hart, Oreh, Accom A\ Under the -n'ood Tree. Burbour 1
1048 Roses of Ploardy (Weatherly Wood) Joseph Phillips. Orch Acoom 1800 P:::“.-po' v el 10008 Wh
( phy ) Sterling {0 q 0. \L
When We Meet | in the Sweet Bye and By Marphy) St ng T He1y g SR llymn o n- B IR il -
1080 A Soldier's Reveris (Arthur Hadles) Joseph Phillips, Orch. Accom OPULAR - VOCAL A
When the Sun Go Flanders (Fleeson-Von Tilzer) Charles 1058 A Iornly Well Roll Along Tr 1081 B The
Hart, Oreh \4:--m|uml|r|n nt 3 Peach Jam Makin' in Dixie. Jones wnd T i Or
1090 A Ramnbow from the U.B.A. (Mahoney-Jorome Wenrich) Peerless BMp aad Trench Song.  Henry Harr 1002\ Une
Quartette, Orch. Accompaninent u When ‘the Greas Red Baws 18 Bhining, Joseph Phillips 10921 She
While uu Incense is Burning (Smith) Joseph Phillips. Orch. A \ Alice, I'm in Wonderland, Storiing Tvin hn:
1081 My of the Flaming Cross (Gay) (ireck Evans Orch. A i Becaiin oo Believe in M. Girerk Evans 1063 A I'm
'rhm . Picture in l{y Old Kit Bag (Al Sweet) Henry HBurr, andy.  Storling P

I
Oreh. Accompan 1094 1 You

1092 Uncle Sammy (Hlzmar

ome Home. Jusephi Ihillips

Il Jack 0' l-.n!l l.l Wlllu the Cow
Iolhor- o’ dea.  Harry F

Arthur Fields, Orchestra Accompaniment
She'll Be w-mn. When You Come Back Home (It Farean and 1061
Chinffarelli)  Sterli ompaniment 1062

g Trio, O A
1008 lm om ' to Fight ly Wny lnlm lui

1084\ Goo

Collins_and Harlan

Or
1081 1 On

to Carolina (Buxketts
) k..mmm llrnllur- Or ompaniment 1068 ling Trie A
anl ll Flnﬂ Dld Dixieland in I'Ilm‘. 4! Inrke-Meyer) Arthur Fields, 1063 Bryon G lan 10050 Af
" 1065 ippi Miss.  Colline and Harlun 0
1004 and ly
\

inn
Machree (Brennan-Hall) Harry McClaskey, Oreh. 10655 Down in Jungleland. Colling und Harlan

i TA
0 of the Summer Night (Flynn) Harry Ellis, Orch. Accom,  oa0 A Scheme to Enter Heaven ';',5.(,,,, anll Hebne
Gone (Creamer and Layton) Irving Kuufman, Oreh. 1o O'Brien’s Trials and. Mishap d o
himent 167 \ .oh. Shay One-Btep) iu 0. I iul-l. n Kps ar
ninnies’ Paradise (Ehrlich-Osborne), Sterling Trio, Oreh o VT oo
companiment 10678 Hello cumu. Give Me No Man's Land. (Fox Trot). Jean
1006 Everythin, ing is Feaches Down in Georgia (Clarke Ager-Meyer), Col Bwartr, Fred Van Eps, Quariette it .
lins and Harlan, "w h. Accompaniment 1068-A Listiana (One Step) \|Inn| Chinffurelli,  Hund
Lovin' (Warfield), Ada Jones. Orchestrn Accompaniment 10681 !lnb-d (Fox ). 8 d Romberg—AL Jolson, Fred Van
1097 Florida Moon (Heagney), Bterling Trio, Orchost Accompaniment Quartette

Wondrous Eyes of Araby (Brown Spencer), Harvey Hindemeyer, 10704 w. 're Bound to' Win With Boys Lik
Oreheatra Accompaniment Vincent ) ru.num Kent, Orehest iment

1098 Why Do They Oall Them Babies (Hurriman Egan), Elaine Gordon, o708 While You're bert Iv\ullv.ml Harry Ellis, Orches
Orchestra Accompaniment % Aovonails s i

An East Side Restaurant Scene ((ieo, I, ompson), George L 1060-A One For Aﬁ All For On
Thompson, Trap_ Effects Orchestra Accompaniment

1000 T'm Gonna Pin a Medal on the Girl T Left Behind (Introducing 1069-8 A-m He's For You. (Sterling). Harry Kilis, Orchestra
‘Rock-a Bye Baby with a Dixie Melody), (Berlin Schwartz) ’

Kendis-Brockmun

n-Von Tilzer). Sterling Trio

rN\lvl panim

1071-A Indiang (

P. Wheeler Wadsworth s IRy

1071°h When Uncle Joo Steps In To France. (Grossman Winkler)
Collins_and_Harlyn, Orehestra Accomp ut

ou Ory. (Clesi). Trving Kaufman, Orchestra

arren-Henry Onivas).  Arthar  Hall,  Orehestra

All Star Trio
Back (Cohun-An (Introducing Bring
M- 0 Letter rmm My |>M Home ). Fred. Van Eps Quar

e
]

nmpummnm

10728 1 Hate to Lose You. (Clarke-Gottler). Eluine Gordon, Orches

1101 Smiles (Re from Pussing Show of 1018, ¥. Wheeler Wads tra \rrum DeRiment
worth, Orchestrg \unm'mmm»n! 1075-A Hearts of the World. (Costello-Casey). Charles Hart, Orches

Dier Kiss (Dear Kiss), (Ager), Hand s Ascomp paniment
1102 Prestissimo in G Iljor A\M:hr from Verdi's String Quartette  1073.1 'hu 10 Back. Geo. M. Cohen).  Sterling Trio, Orches

in G Major, Herkshire String Quartette ) \-rumpnnlml-nl
Minuetto in G Minor (Haydn), (From Huydn's String Quartette  1074.1 ORI How T Hate to Get Up in the Iolnlnl (Irving Berlin)

No. 84), Berkuhire String Quartette Trving kum.m.. Orchestra Accompnnim
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10741 Good Moruing, Mr. Zip, Zip, Zip hert 1 hur | 1095 15 The Pickaniunies Paradise
' Cheer u.‘ Father, Cheer Up Mother. (Hryan 1 | 1w Lwnvhm. I8 Peaches Down in Georgia, (i N
Quart . i I H )
10751 Hello c»un u u.v- Me No Man's mei wis Y uung Sehy 1006 1 Lovin
Trvin Oy e ' llmuh Moon I o [} t
e Umrﬂ va Alrlnnln ‘ r T ‘ nd M " 197 15 Wondrous E\r» of  Araby I "
' ann) . ('Iuvl“ mmu Mitehell Gott Ha H Why Do 1m\ Call Them Babies ' i
All Ln'ﬂ Nuh Rest nt Scene ‘ ‘
Phos
Heineman OkeH Rt‘w'ds 3rd “ullf‘“" 0.0 T'm Golna Pin s Mosl 5 the Giel T Lett Bohn
| A Dream. (Cors Burtler ", Orel ) i i
Y l'u!eu Day.  (Carric dncobs Bond).  Marrs ooy 0
10wy} Tlll‘ Mlxrwmw Waltz
oA Fluw unmy hwm Afton Spillman Reed  Mill Or ‘
v, Or P iment 1100-A Just Blue, (\
1078 1 rurmun W r-Cowle Fred Whevler, Baritone,  1100-15 When You mm. Back.  (( 1 Bring M
! AR "mtl le CAllllu( M! Haurford Marshal Cha Hurt 1w Smiles K 1 N ) Wi
Orchost ceompat im Wadsworth. (
1079-R Huway- Thompson Strelezk Marie Morr Oreh 1101 1 Djer Kiss, I [
AT e 1 Prestissimo in h Major w
1w0-A I Old Madrid. (Troter, Frod Wi Oreh mpar N« <
11025 Minuetto in o Mx.u i U Q
" nnnuel Am 1. (Oy r Watnon Frank « Oreh tett N Q
animent 1 Moments Musioux
10811 The Moon m» Baised Her Lamp Avove. (1tond Hart o
1ips stra s 1 ¥ Hullllllll‘ n‘ No. 1 ‘
10818 Ahlley i l)ln Deep. (1 wp-Petiis). Frank Croxton O b 114X Rublnstein Melodie Op Lo \ i
10820 The xwem.n Story Bver Told. (il Marie Morrisey, Or 11048 l'ululmnﬂ Cliluf ( 0
o) Mpaniment
1052 The Bky Lark's Song. (Bennott Buek). Dudley Buck, Orehests 103 A The Anu-mm Rose
\¢ .
1 A Wnne ‘u uy Buy To-night Lowr Frederiok Wheeler, 0 1105 ¢ u.mnr Op. 18, No, 1 I '
1083 B Thn V.rnn Ohair. (Waushburs Meyers and Gillette, Orehe " B nuavm le stelle'' Puccini (The Stars Were Shining). (
opuniment L) 0
1054\ Bri mg Me a Rose Shixler Hu It Oreh, Acoompunimen G r.mu Dio Possente’* (Even Bravest Heart) . 1), ¥
108414 The Night Nursery.  (Kolly-Arunda Henry Burr, Orchesty Orel !
omp
10850 T Want te "Leara to Dance The Kiss Burglar. (Muchonougl
Hubbell Nam Ash, Orchestrn Accompaniment 1 - - . | .
10858 When I'm Looking At Yeu. legleld nmm 1918, m Edlson Amberol Records for Nove mber
Stumper rving Kaufman, Orehestrn Acoompnninent REGULAR LIST 90 Cents Bach
10864 Smiles Fassing Show 1918 mm un-Robert x wnd %1 Algha Land wulian Wyt W 1] )
Kent y \ it O tra U
1086.8 Since 1 uu Wundnlul \ruu 'l'lm Kiss Burglar.  Muchonougl Roosere S « H
Sam Ash hos A7 Everything's rm.n o Me (1 1. Northruy ikl 8
1087 A When T Get lnk t My Ameri Pields M s y
Arthur Fields heston Aceon ) HPIIn Central, Give Me No Man's Land n Schwartz), §
107 13 Tim Rnlmeyn at "the Pightin Hart, Or Gilnd
ceompuniment o lle Can Fight Lm He Can Love Good Night Germany!
108K\ Roses of pnnuy Wetherly - Wood hillip Orel M 1
Accompaniment i lm u:.m Iu r:uu My V\n n.un Huk to ('Hw\lm '
1088 1 Whon We um in the Sweet Bye and Bye. (Murphy). Sterling Spi I
) companimer 5 I'm suny I M,m. You' Ory—ass Pou Trot (N. 4. ¢ |
KO A Ruvem (Arthur  Hudle ) Phillips, Oreh I ]
mpaniment 0% In lhe LM..c K Yamo Yamo | 1'n } '
1089 1y wnen me Bun Goes Down in Flanders. (Fleoson-Von Tils r) M I Mu
art, Or wniment
A A Rullbo' from the UHA Maboney Jorome Wenrich). e M Land Where the Roses Never Pade (1t 1 Barit
Quartette, Oreh mpaniment Robort |
10001 Wluln the Tncense is an.n...x Smi Hips.  Orel 000 (), Little T-nun\ w.-m a-Pishing (1. . M (b) The Musical
ceompiny M \ ' «
10817 My Au«-l ul lhe Flaming Oross Ga Grovk Evan Orel ./ it
Compunim 08 Mnnmv 5 Cnmusm Soldier ‘ ) 1\ r
1001 B There's s Picture tn My O1d Kit Bag. (Al Sweet), Henry fure i ]
deh. Aecompanimen %1 Mig uun Fantasia, Part 1
1082\ Uudzhummy Holsman rihur Fiolds, O \ ot o .
100215 She'll Be Waiting When You Come' Back y % uv.umu nmm. Part 2 [
nd_ChinfMarelli terling Trio, Opel ent
1083 m Gom’ to Fight My Way Right Back to Garo) (Haskette ol Molly 6 Medley N 0 '
sufman Hros.” Orch, Accomp My O1d Shako '(11 ) I Peter 1y
1099 1 You'l anl om Dixieland in France. (Cly vl Arthar % Nona Wa W. Vand o M |
Field Panimer q ()m Mdﬂl‘ Fr Fish I [ Murr I
1094\ Good Bya n.,nm Machres. (i Hul), Harry MeClask
h ment llmk 13)0 Your Baby with a  Dixie Melody
1084 1 on Hum\ nv nw Summer Nignt Flyny Harry Ellis, Oroh ) \
¢ o .‘mlnr rnll \pmn March Uhil I
10852 A[IQI Ynn w- ()nnl‘ Crenmer and | ton Irvin Kaufmun Militur Bane
W iment R %lumu \u o ) b York M Band

on exhibition—adver-
se their arrival—they are real events in the phonograph trade.

Your customers will be interested.

Columbia Graphonh C
54.56 w.lllnﬂon St w.
Toronto - Canada

Pany
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ANNOUNCEMENT

We have now overcome all labor, copyright and matrix difficulties, and from now on we can
fill orders, small or large, the day they are received

UNUSUAL OPPORTUNITY

TO DEALERS

What we offer you, Mr. Dealer, is a real phonograph record on liberal terms,
count, a chance to make big profits, and our guarantee of absolute satisfaction.

most liberal dis-

The fact that the sale of the York is broadcast enables the aggressive dealer to make big money
by linking this exceptional record with the phonograph of his choice.

It doesn't matter what make

the YORK RECORD.

We have certainly developed a great record in the York; our new issues have the 100 groove
construction to the inch, which gives at least 20, more volume.

of phonograph you are handling you owe it to yourself to investigate

Made right here in
Canada by one of the
three largest record
makers.

A vertical cut record
with grooves reduced
in size to take the
ordinary steel needle

= \ " =

STEEL NEEDLE RECORD

A REAL MUSICAL RECORD

THAT'S WHAT THE REAL MUSICIANS SAY WHEN THEY HEAR THE YORK
A snappy, clean-cut, brilliant tone, with all the different tone qualities coming individually to
properly balanced and blending har ly together as one unit.
There is no record just like the York, it is the kind real musicians have been looking for;
reproduction of sound waves and noise, but a Real Musical Record with all the

maker's” tones removed
REMEMBER NOISE IS NOT ALWAYS MUSIC

A TONE ALL ITS OWN

TONE—the living tone of the instruments and voices is perfectly recorded,
delicate shading and expression, characterizing and bringing out the most
Dealers—send for our new discount sheet,

o the surface,

it is not merely a
heavy drowning out “boiler

also the York reproduces the most
exquisite tone coloring.

Sole Canadian distributors.

PEATE MUSICAL M’F'G. CO.

584 ST. CATHERINE ST. WEST

MONTREAL  seme address for 14 years CANADA

3088 Go
1080 He
104 Geos

L

1118 Mo
$127 8oy
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' There Ate Tears in Your Dear, Dear Byes (Willium H. Perri
Contralto, preh. w Helen (lar
7 When You Come Back

9 (and_Yo il Come Back), There's the
Whole World Waiting for You (George M. Cohun). Mol ¥ aic)
orch. wee.  Premier Quartert

Go Get "Bm—One-Stop (Manhol Taudas' Society Orehosten
Here Comes the Groom—Betty (Iurt). Iilly Murras
You (Gartlau). George Me

Goodnight, Dinny, and God Bless
Fudder

Mother—Her Soldier Boy (Romberg
S127 Sonata in © Major (Frosin Accordiol

" of mew lantern slides that has just
! ued for Edis lealor

A Specialty for the Kiddies

“The Books that Sing" is a new specialty that offers the
talking machine dealer a legitimate right to invade what
the book man may consider his own special and particular
field. The Bubble Book Series were gotten up especially
for children and each book contains three records made by
the Columbia Co., that sing the particular fairy tale that is
printed in the book, or the particular game that is to be
played. In number three, for example, the record sings
while the children play and sing the familiar “Farmer in
His Dell,” “Lazy Mary,” “Miss Jennie Jones.”

Book number one of the series features “Tom, Tom,
the Piper's Son,” “Jack and Jill” and “Mary Had a Little
Lamb."”

It is easy to see how these Bubble Books could have
instant popularity in their appeal to children, and to grown-
ups too.

The books are artistically decorated, well printed and
s0 bound and trimmed as to leave envelopes for the records.
These are smaller of stature than ordinary records, to be
sure, but have a surprising lot of music on them.

The Bubble Book series is something talking machine
dealers should know about. Particulars can be secured from
The Musson Book Co., Ltd., Toronto.

Developing Export Trade

In response to the encouraging attitude of the United
States Government regarding the exporting of merchandise
that is not made of raw materials which are classed as
essential to the winning of the war, the Otto Heineman
Phonograph Supply Co. has inaugurated an active campaign
in behalf of its export trade. This campaign has proved
remarkably successful, and R. C. Ackerman, manager of
this department, has been working day and night in order
to render efficient service to the Heineman export clientele.

In addition to using effective means of sales stimula-
tion, the Otto Heineman Co. has conducted an educational
campaign presenting the possibilities of export trade. In
this connection it has sent out many letters featuring ex-
tracts from the New York Times and other well-known
newspapers referring to the advisability of booming export
trade during wartimes, particularly where the articles are
not manufactured from materials considered essential for
war purposes.

TRADES JOURNAL 59

All of the Heineman products have been included in this
export campaign, and Dean needles in particular have
shared in this fast increasing trade. Prior to the war
Germany exported billions of phonograph needles, but judg-
ing from the orders already received by the Otto Heine-
man Co. for Dean needles, a large part of this business has
been diverted into American trade channels.

Henri Rabaud to Lead Boston Symphony
Orchestra

The trustees of the Boston Symphony Orchestra, after
casting about in vain for six months past, finally offering
the post to almost every conductor of whom they could
think—except an American—announced last week that Henri
Rabaud, of Paris, has been chosen to lead the famous organi-
zation for the season of 1918-19. M. Rabaud, as conductor
at the Paris Opera, is a servant of the French government
and the Ministry of Fine Arts, it is cabled, has granted him
leave of absence. He will sail as soon as possible, so as to
take over the orchestra early in November. In the mean-
time, the first few concerts of the season will be directed
by Pierre Monteux, whose engagement at the Metropolitan
Opera prevented him from accepting the post for which
Rabaud has now been chosen. It is understood that M.
Rabaud's appointment is for this season only and the Boston
trustees confidently expect that Arturo Toscanini will come
to take charge of the orchestra in the fall of 1919.—(Musical
Courier).

Joins Brunswick Staff
The accompanying photo is that of Mr. L. J. Bour-
gette, who possesses a wide phonograph experience in all
makes of instruments. He came to Canada, after months
of study in the mechanical parts of a phonograph, although
he had already been selling phonographs for years to the

Mr. L. J

Bourgette,

trade. His initial years in Canada were spent as field man,
educating dealers in selling, demonstrating, etc. Later he
became associated with Goodwins Ltd.,, of Montreal, where
he had charge of their phonograph department for some
years, and was able to gain experierce in the retail field.

Mr. Bourgette has now joined The Musical Merchandise
Sales Company, sole Canadian distributors of the Brunswick
phonograph and records, and will look after their interests
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cLAGA

Period designs are built
to satisfy the most
fastidious tastes

Not only in its magnificent
beauty does the McLagan excel
but for purity of tone and accur-
acy in reproduction it has no
superior.

M. 33 Solid Mah Jgany

The George McLagan Phonograph Division

The George McLagan Furniture Company, Limited)

Stratford . Ontario

We Don’t Ask You

to expect any less of the BRANT-OLA than you previously
did. War conditions that add te manufacturing difficulties
have not been allowed to detract in any degree from
BRANT-OLA quality.

The point of supreme interest is that the BRANT-OLA has
succeeded wonderfully in putting the artist's real personality
nto every record it plays. It gets every note out of every
groove in the way the artist intended.

It is on this faithful reproduction that BRANT-OLA owners

become personal advertisements for the instrument.

The BRANT-OLA cabinet is a piano case plant product
The BRANT-OLA motor, tone-arm, and sound-box are the
most modern parts the supply markets offer.

The BRANT-OLA is built to win those who are looking for a

musical instrument among musical instruments of the highest
quality.

Let us go further into the proposition with you.

Brantford Piano Case Co,

LIMITED
Manufacturers of the Brant-Ola

Brant-Ola, Style A Bf‘n‘ford

Ontario
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in Eastern Canada. Mr Bourgette will make his head. T. A. Switzer Visits East

Quarters in Montreal. He has just returned from a trip Mr. T. A Switzer, manager of the Vancouver branch
through the Maritime Provinces, where he appointed a of Fletcher Bros., Victoria, B.C., surprised a number of
number of progressive dealers Mr. Bourgette's experience business and personal friends in the east by dropping in on
should prove very helpful to all Brunswick dealers in his them recently. From Toronto Mr. Switzer went to Ottawa,
territory Montreal and New York, before returning west.

“Tommy" Switzer, than whom there is no more enthu-
siastic booster of the west in general and Vancouver in
particular, has many warm personal friends in the trade in
the east, and he therefore had a busy time during his stay
in the respective cities visited.

Speaking of Vancouver, he emphasized the regular,
steady, solid development of that city and the growth of
necessary industries. Mr. Switzer predicts a wonderful
future for the province of British Columbia, where from
the standpoint of musical accomplishment and musical ap-
preciation he considers the people in advance of any other
part of t'e country, as witnessed by the audiences to which
visiting musicians play and sing and by the demand for
musical instruments for the homes,

Next to business and family there is nothing on earth
that Tommy Switzer can enthuse about like fish and fish-
ing, and no wonder when it is considered that within an
hour's motor drive from the heart of Vancouver one can
find the gamiest, sportiest trout imaginable, and then for a
Vvacation with nature British Columbia is excelled by no
country,

Champions Music

MORE music in the public schools was advo-

cated by Dr. H. C. Perrin, director of the

McGin University Conservatorium of Music, Mont-

real, in his recent Inaugural address to the students.

Speaking of music in connection with public edu-

cation Dr. Perrin said that the great wave of com-

mercialism affecting nearly every family in Can-

ada prevented Canada taking a recognized place as

@ musical nation. The chief result of that spirit

was that art was not regarded as a suitable voca-

Onturio tion for men. Music was left almost entirely to
. - the gentler sex with an unfortunate result on the

Mr. Scythes in the West general life ¢ the country. If Canada were to

Mro WM Shaw, whe, ax
representative of |

Mr. E. C. Scythes, vice-president and general manager have a national music, boys as well as girls would
of the Nordheimer Piano & Music Co., Ltd., Toronto, is have to come under the influence of music. The
on a business trip through the west in the interests of State’s attitude towards music should change.
Steinway and Nordheimer pianos and the Aeolian-Vocalion, At present even the class singing of the ele.
Mr. Scythes, to whom the trip will be like visiting home, has mentary school stopped, and rightly, because of
an extensive acquaintanceship in the western centres both the boy's breaking voice, but nothing was done
in and out of the trade, he having resided in Winnipeg for officially to develop his musical taste. In many
several years, during and previous to which time his terri- states of the United States individual study of an
tory contained all the country west of Winnipeg. instrument under a specialist was recognized and

—— allowed for in the school curriculum. School or-
Walter Evans Visited Fast chestias were encouraged, community singing had

Mr. Walter F. Evans, head of the well-known music been widely taken up, and military bands were be.

house of Vancouver, B.C., bearing his name, was a recent ing made more efficient.

trade visitor to eastern points, including Montreal and

Toronto. Mr. Evans, who is an aggressive distributor of A

“His Master's Voicc" lines, which he has featured for For the Children's Sake

years, and who is weil | “own in connection with the Heintz- With reference to editors writing about music, the
man & Co. district agency, had no note of pessimism in  Musician of Boston said: “The Vancouver Sun has or-
his interviews with the easterners. Vancouver continues ganized a phase of the esthetic life of its community by
stronger and more active. General business conditions and placing an unusual opportunity in the hands of its music
prospects are better, and altogether the Sunset City con- people. This should be done in every community. Not
tinues an attractive and desirable residential and business cities alone like Vancouver but smaller communities, little
city, the people growing more musical each year and more towns and villages offer someone a like opportunity to em-
appreciative of the place of music in individual and na- phasize one of the strongest community factors that we
tional life. Mr. Bvans is himself a gifted musician, and possess.

has contributed largely of his talent toward the musical “Can you write about music 8o that the fathers and
advancement of Vancouver, mothers of children who should be taking lessons can read

e
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you with pleasure? If you can, then do it for the sake of

all, but particularly for the sake of children

“Do not aim at fine writing. The simplest way is to be
eternally simple. Tell your story in few words, directly,
truthfully, and everyone will enjoy your earnest straight

forwardness."

The Edison Army and Navy Model in Canada

The photograph herewith shows one of the Edison

Army and Navy models recently supplied to the Fifth Regi

ment, Canadian Garrison Artillery Canteen of Victoria B.C
The faces of the boys evidence thorough enjoyment in
listening to the instrument, and you will note that the dog
(the mascot) is thoroughly entering into the enjoyment as
well. One of the group is the youngest son of Mr. H. Kent,
managing director of Kent's Edison Store, at Victoria.
The young man is corporal in the regiment. 8o much has

been written about the enjoyment derived by soldiers from
phonographs that nothing in this connection reed be added
The pleasure of these particular boys with this instrument
however, is certainly evident from this photograph.

New Otto Higel Player Piano Rolls
14 Belgian Rose (Song
God Be With Our Boys To Night
Roses of Picardy [}
That's What God Made Mothers For ( 11yl
Three Wonderful Letters From Home  Hullue

SOLODANT
American Ace, The (March anid I
Children's Song Medley No. 1. Iy
Wig petit Farm Yard 1
Serennde, (4) Pussy Cat
Comedy Tom (Murch
Indianola (Fox Trot Honrs ‘& Oy
Let the Chimes of Normandy Be Our Wedding Bells
Fox_ Trot Kliekman
Little Birch Oanoe, A (Wults fur Dy
National Anthems of the Allies
v i m

Rober
da (0 Canada
Belgium } buld Hymy,
Long Live Our

seilluise .
On Guar oh and One Step
Wedding March (Midsummer Night
Yankee Pep (March and One Step

STAR MUSIC ROLLS
1 Think You're Absolutely Wonderful (F'ux T'ri
7 Little Bit of Sunshine, A (Fox T'rol
i% Is There a Letter for Me? (Waltz for Inuncing
0 Buddy (One Stop
' Where Do They Get ‘Em? (O,

Step I
What Are You Going to Do to Help the Boys (.

1 % One
v
} "N’ Everything (v Sinbad,'" duer Fox Trot)
Smiles and Chuckles (ltng One Sie)
When Alexander Takes His Band to Prance (ox Trot
Taki Back to Dear Old Canada (%

Klickmann
Loslie
ite

e ng Wh
2 If He Can Fight Like He Oan Love, Good Night Germany ()
Step) Me
I'm Sorry I Made You Ory (Wults Song
Ol Frenchy (Jazz Ono-Step

Clesi
Conrud

Toscha Seidel to Record for Columbia

G. C. Jell, general banager of the Columbia Grapho
phone Co.'s recording laboratories, has announced that
Toscha Seidel, the young violinist who is expected to be
come one of the foremost violinists of the present day
had been engaged to make records for the Columbia library
exclusively. Mr. Seidel's first records will be announced
in the near future

Toscha Seidel, although only eighteen years of age
has been a student of the violin for many years. Since
childhood he has been studying under Professor Leopold
Auer, who has won international renown as the mentor of
some of the world's most famous violinists. As a boy
Seidel played in some of the leading cities in Continental
Europe, where he was acclaimed as a prodigy who gave
every indication of becoming a truly remarkable violinist
He has appeared several times on the New York concert
stage last season, giving concerts at Carnegie Hall, which

1’/’ N1 LTk
redl muse
you will like
The NEW EDISON
ot

Mu

weie attended by capacity audiences. His playing won
the (ommendation of well-known critics, who were par
ticulai'y impressed with his remarkable technique and the
warmth of expression evidenced in his playing. A concert
tour that will call for his appearance in the leading cities
of this country will be inaugurated

The Power of Music

A striking, louble column advertisement by the Colum
bia Co. in the (aily press entitled, “The Power of Music
Will Help Win v World War," is a sample of timely
publicity and the kind the trade should indulge in. The
advertisement referred to reads as follows:—

‘In Canada there are many thousands of families in
which a breach has been made—brother, son or father has
entered the service of their Country. We have the word
of the greatest thinkers of all times that there is nothing
0 uplifting, nothing so comforting, nothing so soul-satisfy-
ing in all the world as good music

“England, after four years of war, has not only refused
to curtail the phonograph indust*- but on the contrary
Lloyd George has particularly r ~sted that the phono-
graph industry be not interfered with, recognizing in the
closer atmosphere of war surroundings, and the home de-
pression caused by millions of casualties, that patriotism
and high spirits are best maintained by martial music and
home songs, and -that wide distribution of this form of
national support can be obtained only through the availa-
bility and comparative cheapness of phonographs and phono-
graph records,

“This is a time, above all others, when you should seek
to uplift and divert your mind by the irresistible influence
of music. There is a Columbia dealer near you."
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Sonora Echoes

Echoes of the recent Sonora convention continue to
reach 1. Montagnes & Co., Toronto, Canadian distributors
of the Sonora line. Dealers and salesmen who were pre-
sent had an opportunity of a thorough examination of the
Sonora mechanism, which, with the discussions of sellin;
topics, has made them more effici and more h ic.
Messrs. Montagnes & Co report a continually increasing
demand for the Sonora which they attribute to its merits
becoming better known and to the ever growing apprecia-
tion of music in the homes of the people.

Piano by Air Route

A Paris despatch said:—"One of the new large allied
bombing planes, in order to demonstrate its carrying capac-
ity, has brought from London to Paris a full-sized upright
piano. The machine landed in Paris safely after its flight
across the English Channel,

“The airplane is capable of carrying six persons and
much bombing explosives. When this weight is measured
in pounds, however, it is not readily comprehended, and
it was determined to bring over a piano as clear evidence
of the machine's capacity.”

French Made Clarinets

The Beare & Son October bulletin, No. 34, is out, list-
ing a number of seasonable bfferings. There are four
styles of French made B-flat clarinets, Albert models run-
ning from $17.25 to $33 net. There are also regulation
army pattern copper B-flat bugles, mouth organs of Swiss
make, French made violins, bows, resin, “Milanese” strings
and Beare & Son's “Solo” G strings,

Messrs. Beare & Son report an excellent stock on hand in
the Toronto warehouse of all their standard lines.

Curtailment Rule Much Misunderstood

In a New York despatch, under date of October 1st,
the Chicago Indicator says:—“There was printed on Fri-
day of this week in the New York Sun a column story
on the first page under a Washington date line, which
stated that the War Industries Board had issued a sweep-
ing curtailment order on steel and named a number of
industries subject to this order. Among the items in this
list were mentioned pianos and player-pianos and parts, and
the article stated that the War Industries Board had decreed
that ‘for the last four months of 1918" the production of
these commodities must be only one-third of the production
in the last four months of 1917.

“On questioning George W. Pound, counsel and general
manager of the Music Industries Chamber of Commerce,
Mr. Pound stated that no such order had been issued,
affecting our industry, and that the newspaper account
was evidently a misconception on the part of someone in
Washington who gave out the story, having in mind the
recent award of steel and iron given the industry, which
allows, up to and including March 1 next, one-third of
the production of six months of last year,”

You've Got to Get Up

“How I Hate to Get Up in the Morning"” is a popular
sentiment in the army as well as in civilian life. Irving
Berlin, the virile composer, is in the army and being there
it is natural that he should promptly get busy expressing
his feelings in poetry and music. He prodaced a musical
comedy entitled “Yip Yip Yaphank,” the song hit of which
was “How I Hate to Get Up in the Morning.”

Arthur Forbes sings this for Columbia record Aa617,
which is included in the N, ! Mr. Forbes
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is also in the army, as the feeling he puts into the song
suggests, and particularly in the way he makes the bugle say,
“You've got to get up, you've got to get up, You've got to
get up this morning.”

Herbert Sheppard Bereaved

Mr. Herbert Sheppard, for many years office manager
at the retail warerooms of Gerhard Heintzman, Ltd., To-
ronto, has the deepest sympathy of innumerable social and
business friends in the regrettable death of his wife. Mrs.
Sheppard succumbed on October 11 after a lengthy illness
Besides Mr. Sheppard there is one son The remains were
interred in Mount Pleasant Cemetery.

A. L. E. Davies Back in Toronto
Mr. A. L. E. Davies, who returned to Toronto a couple
of months ago to take charge of the Robert Simpson Co.'s
phonograph department, is greatly pleased with the musi
cal progress of his home city as evidenced by the regular
demand for the best class of music. “His Master's Voice,”
red seal records, he finds in regular request by homes
formerly addicted almost exclusively to popular songs
Mr. Davies, after an absence of two years, is welcomed

Mr. A L. K

Davies

back to Toronto by a host of friends in the musical world.
He was one of the founders of the Mendelssohn Choir and
was associated with Dr. Vogt for twenty-five years in the
conduct and development of this famous body of singers, He
has always been active also in quartette and church choir
work.

Shocking

An elderly lady of very prim and severe aspect was
seated next a young couple, who were discussing the merits
of their motor-cars, g

“What color is your body?" asked the young man of the
girl at his side, meaning, of course, the body of her motor.

“Oh, mine is pink. What is yours?”

“Mine,” replied the man, “is brown with wide yellow
"

stripes.’
This was too much for the old lady. Rising from the
table she exclaimed:

“When young people come to as! ing each other the color
of their bodies at a dinner-party, it is time I left the room.”
—Tit-Bits, .
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ASCHERBERG, HOPWOOD ENOCH & SONS'

@ CREW, LIMITED

including some of the most popular and best-liked
on the market

CERTAINTIES FOR THE TRADE.

Every music buyer should possess these books, which in

clude compositions by Sir Edward Elgar, Landon Ronald,
SONGS Easthope Martin, Ed. Grieg, Liza Lehmann, G. H. Clutsam.
May Brahe, etc., etc
DREAM BOAT . By Ivor Novello Interest your customers in
(From See Saw) Composer of "Till the Boys Come Home "
Comedy Th. London. e, Keep the Home Fires Burning ELGAR'S “Fringes of the Fleet”

(Four Songs)

LANDON RONALD'S “A Cycle of Life”

(Five Songs)

EASTHOPE MARTIN'S “Four Songs of the Fair”
MAY BRAHE'S “Song Pictures”

(Five Songs)

BELLS OF ST. MARYS, By Emmett Adams
Composer of God Send You Back 1o M.

MY HEART'S IN MY HOMELAND *
By Kennedy Russell

Mus. Director of the Pay iliop: London

JOGGIN' ALONG THE HIGHWAY

Words by Arthur Anderson

By Harold Samuel

and they will not be satisfied until they have others of
these composers’ songs. These songs have a merit and a
fascination which are making them increasingly popular
every day,

Enoch & Sons, London, England

and
The Anglo-Canadian Music Co.

144 Victoria St., TORONTO

16 MORTIMER STREET, LONDON, W., ENG.

Canadian Agent

LEO. FEIST, 134 W. 44th St., New York,

SONG ALBUMS

songs

CANADA’S GREATEST MUSIC HOUSE

Established 1888

Specializes in the Quick Sellers VIOLINS

Piano and Vocal Music of all kinds—Solos and Duets—popular No. B2 Drh Vor

classical, etc. And all the “‘HITS'' when they are '‘HITS ot " st specinl  value 87.10
The WHALEY-ROYCE series of ‘‘IMPERIAL'' 650 cent music 5. 4 L

books, the finest collections obtainable anywhere No. O8-—tiuy
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A Canadian Dealer's Suggestion

THE Journal is in receipt of an interesting letter from

a4 man prominent in the sheet music trade in Canada
who expresses his deep interest in the reports that the
Journal has published in recent issues concerning the move-
ment in American trade circles of marking music at the net
selling prices. From this letter the following two para-
graphs are extracted:

“I am thoroughly in accord with this movement but I
wish the views of the Canadian Music Trades or m Asso-
ciation had been obtained for the purpose of or

A Built-up Violin Bow

WR!T!NG to The Violinist a correspondent claims that

the elastic limit of Pernambuco wood has been ex-
hausted, and that it is not possible to improve the violin
bow unless by a change of material. He suggests the use
of bamboo and the method of built-up construction as ex-
emplified in the bamboo fishing rod, in which small taper-
ing triangular rods are glued together longitudinally about
a common center. He says, in speaking of the experiments
that were made, that on account of its straight grain and

printing the net selling prices in both countries, the Cuu—
dian price being consistent with the duty and transportation
on the wholesale cost at least. A slight advance on actual
laying down charges added to the U.S. retail prices would
be very reasonable especially if the total is kept below what
it would cost one to import at retail.

“I would like to see, in an early issue of the Canadian
Music Trades Journal, a schedule of Canadian net prices
showing a fair advance on those of the U.S. and if a fair
degree of unanimity can be arrived at, pass the views on
to the U.S. publishers and see if it is not possible to stamp
or print both Canadian and American prices on their publi-
cations. Personally, I think 20 = added to U.S. retail prices
would be very fair—there should be at least a minimum of
5¢. added to sheet music and even on single copies of
octavo with the 20", on quantities.”

In Seventy-seven Centres

SEVENTY~SEVEN towns and cities in the republic to

the south of us, according to a tabulated list that has
just come to the Journal's attention, are already allowing
credit in the schools for music study under private, ac-
credited teachers, taken outside school hours. This idea
of recognizing music lessons and practice hours in the
school records admits music on the curriculum and accepts
the signed statement of parents and reputable music teach-
ers for that purpose. Until all school teachers are duly
qualified to teach music there is no other apparent method
than to co-operate with accredited private teachers.

If the schools in seventy-seven Canadian centres thus
recognized music it is certain there would be many times
more piano, violin and vocal music sold through the Cana-
dian music stores than is now the 3

A Stimulus to Patriotic Songs

MOVEMENT is on foot in the United States by which

a certain stated time each day is to be set apart for
singing patriotic songs. The idea seems to be that at a
given hour, for say fifteen minutes, the folks at home, the
boys overseas, the boys in the Navy, and those in camps
at home would, wherever possible, unite in singing the na-
tional and patriotic songs., Commending the idea, the
Secuury of the Nnvy said: “It may be sentiment, but it
is It is that moves the
world; not money, but sentiment; and it is sentiment that
will aid us win this war. Yes; it is a beautiful idea. We
now have as much singing as possible in the navy, and 1
think it fine that those at home should sing each day in
honor of their boys.”

How about spreading the idea in Canada? Music deal-
ers could introduce it locally.

other lities bamboo has proven fairly satisfactory.

In New Zealand

ACCORDXNG to a report from Consul General A. A.

Winslow, of Auckland, there is a decided lack of sheet
music, musical instruments, and accessories in New Zealand
at present, with prices very greatly increased along all lines.
The demand for sheet music is greater than the supply,
since music from Great Britain (whence most of the sheet
music has come heretofore) is slow arriving, and there has
been some difficulty relative to sheet music from the United
States, the copyrights not having been properly protected
in some cases here to the detriment of American interests.
The shortage of musical instrument accessories seems to be
the most serious; it is practically impossible to procure
iano wires, piano keys, strings for small stringed instru-

0 O 1

Music is the one open door through which we
can temporarily escape the stress, worries,
and suspense of these eventful days.

—

i

0000 O

ments, etc., and when obtainable prices have advanced in
many cases 100 per cent. and more.

Prior to the war Germany supplied quite a large pro-
portion of the musical instruments and accessories on sale
here, especially such instruments as mouth org accor-
dions, and violins, and the strings for stringed instruments.
At the beginning of the war Japan made a strong bid for
this business, but at first failed quite seriously. Of late,
however, it has materially improved the quality of its mouth
organs, accordions, etc., and these may soon rival the
German-made article.

It would seem that there is an excellent field for these
lines, since New Zealand's imports of music, musical in-
struments, parts, and accessories amount to about $875,000
per annum,

“Shanghai"

Messrs. West & Co., the London publishers, have secured
the musical rights for England of the new Drury Lane
musical operette “Shanghai.” The two songs hits from
“Stanghai” are “I'm in Love With All the World” and a
waltz-song, “Just For You." Of the former the Weekly
Despatch said, “Every boy in the army and every girl who
loves a soldier will sing this song.” The Daily Mail de-
scribes the latter as “A haunting and quickly caught-up love
song.”

In youth we make our age. Our final years are the
fruitage of our earlier ones.
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LATEST ENGLISH SUCCESSES
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==== REMEMBER—We gave you " THERL'S A LONG, LONG TRAIL™

The New Song Success

God Keep You In
His Care

God keep you in His care; God keep you everywhere
Through days of sorrow, danger, tears and pain
Come to my lonely heart; come back no more to part,
God keep you in His earo, till you come home again

Edward Locekt
NEW SONG

By

JACK TRELAWNY

Used by a large number of the leading English singors

Published for All Voices in the Following Keys
No. 1 in Bb (C to Eb). No. 2in C (D to F). No. 3 in
Db (Eb to Gb). No. 4 in Eb (F to Ab)

J. H. LARWAY
14 Wells St., Oxford St, LONDON, W.L, Eng.

Selling Agents for Canada:
THE ANGLO-CANADIAN MUSIC COMPANY, 144 Victoria St.
TORONTO

New and Standard
Songs

(IN KEYS TO SUIT ALL VOICES)

DOWN HERE May H. Brahe

(Sung with great success by Clara Butt, Lillian
Dillingham and other vocalists)

GOD KEEP YOU IN HIS CARE
Jack Trelawney

COME SING TO ME
I'LL SING TO YOU Jack Thompson
IN GOD’S OWN KEEPING Henry Geehl
SUSSEX BY THE SEA Ward Higgs
GOD SEND YOU BACK TO ME

Emmett Adams
JAPANESE LOVE SONG May H. Brahe
VALE (Farewell) Kennedy Russell
SLEEP AND THE ROSES Arthur F. Tate

Jack Thompson

Important Song Cycles

FOUR SONGS FROM “THE FRINGES OF
THE FLEET” Edward Elgar

SONG PICTURES (Five Songs)
May H. Brahe
FIVE CANZONETS Landon Ronald

SONGS OF THE KING’S COURT
Herbert Oliver
FIVE LITTLE MASCOTS Herbert Oliver

Books for Teachers and Students
BELLAIRS’ PIANO METHOD
BONHEUR’S PIANO METHOD
BELLAIRS' PIANO TECHNIQUE

LIZA LEHMAN’S PRACTICAL HINTS FOR
STUDENTS OF SINGING

MARCHESI VOCAL TUTOR
TOSTI SOLFEGGI

The Anglo-Canadian Music Co.,

Limited
144 Victoria St., Toronto

Sole Agents for: Edwin Ashdown, Ltd.; Enoch &
Sons;: Enoch et Cie, Paris; Leonard & Co.;
J. H. Larway, and other houses
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CANADIAN MUSIC

Enoch & Sons' New Music

Landon Ronald's “Songs of Springtime” will ensure at-
tention by reason of their joyous, healthy tone, as well as
for their generally artistic bearing. “The Moon at the
Full” nas an appropriately melodious gait. More placid is
the second number, “At Morning,” the accompaniment of
which reaches an intensity of feeling seldom attained by
the employment of such comparatively simple means. A
rousing song, “The South Winds,” follows next in order,
and its merits, vocally considered, are wholly unexcep-
tionable. Another staid and expressive y is “April
Love," giving scope for effective vocalization. Brisk and
very rhythmic is the last song in the book, “All a Merry
May-time," the music agreeing perfectly with Helen Taylor's
verses, which, like the vast majority of that lyricist's love
poems, seem to breathe music in every line. Two editions
of the “Songs of Springtime” album may be procured, for
low voice and high voice respectively.

Stanley Dickson's “Blue Butterflies” has a pleasant
swing; and, moreover, its good qualities are not all on
the surface. The extraneous modulation adds strength
musically and prevents the feeling of stagnation.

“Love's Glory" (Donald Crichton), “A Song of Exile”
(May H. Brahe), “A Dream Ship” (Alma Goatley) and “I
Wonder What the Stars Are” (Hugh Saxby), must be num-
bered among the few remaining songs calling for ack-
nowledgment.

Jack Thompson knows how to touch the public palate,
and how to whet the appetite of the singers well. In
response to the Oliver-like cry for more of this particular
brand of musical fare the composer has come forward with
two characteristic essays entitled respectively “Roses all
the Way" and “Love's Homage.” We are pleased to an-
nounce in this connection that the ditty “Little Bit of
Man" (from Jack Thompson's First Song Album), may
now be had separately from the Album.

Other tempting morsels of the popularly approved style
are Claude B. Yearsley's “Buttercups are Blowing” and
Francis Adair's “The Long White Road.”

Vocalists priding themselves on their ability to cope with
more ambitious songs than those of regulation, everyday
order should not fail to see and to secure Landon Ronald's
“A Cradle Song" (from “Four Songs of Innocence™) and,
also Easthope Martin's “Your Eyes the Stars” (from the
song-cycle, “The Philosopher and the Lady."”) These artisti-
cally conceived numbers, though widely contrasted in style,
will satisfy in a real and lasting sense. A beautiful woven
pianoforte part is that found in the Cradle Song; while a
conspicuous feature of “Your Eyes the Stars” is the flowing
section in compound triple measure, which compels atten-
tion despite its refrain like cut and bearing.—Musical
Opinion.

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don’t forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng.
Pélisson, Guinot & Blanchon of Lyon, France.
J. W. York & Bons, of Grand Rapids, Mich.

35 St. Lawrence Blvd. - Montreal
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West & Co.'s New Music

Several marketable numbers are to be found in the pre-
sent packet of new songs. An essay combining musical
interest with popular attractiveness in Gladice Dawe's
“Back to Your Heart" a sympathetic setting of some ap-
pealing verses from the pen of Edward Lockton,

Two songs similar in style to the aforenamed are “Some-
day and Somewhere” (Paul Beaver) and “Until the Day-
break” (Evelyn Read)—each providing ample apportunity
for expressive interpretation.

Ditties of the bold, martial type are now very plentiful ;
and vocalists on the look out for such like solos ought to
find what they require in one of the following spirited speci-
mens: “The Dover Patrol' (F. Hutchings), “England's Men"
(J. N. Wightman), “Smile” (J. Holland Roberts) and “Our
Empire is Safe To-day” (Edwin Pearson),

Kenneth Wynne' ove's Litany” makes a direct appeal
to the heart of the singer and listener alike, and the song
may be safely reckoned on to win a wide popularity among
the class of performers for whom it is intended. Breezy
essays designed for the theatre rather than the concert plat-
form are Kenneth Duffield’s “Picking Peaches out in
picardy,” A. R. Don's “Strike up that Band," and Legh
Thompson's “Keep a-going."

Recent additions to the firm's Dance Series of publica-
tions include the subjoined waltzes: “Sous I'Ombrage”
(Doris Griffin), “Longing" (Percy Boothby) and “The Air-
man” (K. H. Bird), While differing materially in melodic
outline, all the three waltzes are remarkably alike as re-
gards their thorough-going dance-like qualities.

A. C. Pharo's “Craigmillar” (march) and Jack R. Orrell's
“The Tank Crawl” (two- ep) are both addressed to the
same audience—the big British public—an assembly which
never seems to tire of that so-called fare with plenty of
" in it—Musical Opinion,

| NEW MUSI

Sammies.'"  Words by J. R, Shannon, Musie by Carl D.
sloot
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n
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THE REAL THING

One Carries Piano From London to
Paris to Demonstrate
Capacity,

Associated Press Cable,

PARIS, Oct. 9.—One of the lurge
ailied bombing planes, in order to
demonstrate its carrying capacity, has
brought from London to Paris a full
size upright pinno. The machine lan
ed in Paris safely after its flight neross
the English Chanuel,

F the Governments of Britain and
France think so highly of pianos as to
make one of them the first thing to

be carried by airplane across the channel,
you dealers and we manufacturers have

reason to beimmensely proud of the business
we are engaged in.

Your pride in your line will be intensified by handling

The Sherlock - Manning Piano

because of the lasting satisfaction that attaches to every
sale. Write if interested in more piano sales, easier made.

The Sherlock-Manning Piano & Organ Co.
London Ontario
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The Piano Industry and Taxation

When in Ottawa recently Mr. A. P. Willis, president
of Willis & Co, Ltd, in an interview with the Ottawa
Evening Journal, emphasized that “To-day it is not the
wealthy citizen who is buying pianos, but mostly the
struggling citizen, proving conclusively the piano is no
longer a luxury. In Montreal, for instance, music teachers
tell me they are teaching the poor man's children. Who
knows but what some poor man's child may become an
artist who will one day mount to the highest pinnacle in the
realms of music. Is it not a fact that some of the leading
organists in our churches have been the children of com-
paratively poor parents?

“If the piano ing for were
to be suddenly stopped,” said Mr. Willis, “what would hap-
pen? It would break up the entire concert system, which
is a perpetual education for the great masses of people. It
would put a damper on church music, concerts, musical en-
tertainments of all kinds, at a time when people more than
ever in the world's history need the uplifting, softening and
diverting influence of music, to lessen sorrows imposed by
war. In time we would become almost barbarians.

“It was important,” continued Mr. Willis, “that great
care should be exercised in dealing with the piano manu-
facturing industry. It wi business that interfered least
with war manufacturing as far as requiring, for manufac-
turing purposes, materials needed for war purposes. A
great deal of the wood used in a piano was imported, chiefly
the mahogany, used in the case. The case was the cheapest
part of the piano and its cost was practically insignificant
when compared with the cost of the other articles entering
into its manufacture, such as veneers, varnishes, etc., needed
to turn out the finished article. It should be remembered
that at least three-fourths of the material used had to be
brought in. The seven and one-half per cent. war tax
imposed by the Government is not objected to.”

The whole question of taxation was a problem, and he
said he realized the difficulty which confronted Premier
Borden in dealing with it and he admired the masterly plan
he had adopted thus far,

One had to be very careful, however, in dealing with
taxation problems, for it was easily possible “to kill the
goose that laid the golden egg,” and tax a busi out of
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and the military camps throughout Canada. Sometimes the
railways have co-operated with us by paying the freight
charges.”

Niagara Peninsula Dealers Meet

Because of unpropitious weather the Niagara Peninsula
Music Dealers Association were unable to hold their
momhly meeting lor September in the form of a picnic as

1 The was y adjourned until
the evenmg 01 Ocmber 9, when the membcrl preceded
their b i with an inf | dinner at t'e
Welland Hotel.

This organization, which embraces in its membership
dealers from Niagara Falls, Welland and St. Catharines,
meets regularly on the third Wednesday of each month,
alternating the meetings between the three places.

In addition to the spirit of goodfellowship and confi-
dence in each other that has been developed through the
association actual money has been saved the business
houses by the elimination of some undesirable features.
For le, when a r i is made representing
an undesirable account the other members are notified and
saved time in canvassing a “prospect” that can lead to no
profit.

Both by ed ion and by resolution the dis-
courages the breaking of sales. In this connection a tran-
saction same up for discussion and provoked a variety of
opinions, though the concensus of opinion seemed to be
that in this instance the customer had purchased two pianos
and should be made to carry out both contracts.

Briefly the case was as follows:—A prospect visited one
of the stores, signed a contract, promised to drop in the
next day and make a substantial payment. The promise was
not kept. In the interval of perhaps a week or less during
which time the piano dealer endeavored to secure the prom-
‘sed deposit and delivery of the piano was refused, the
customer went to another store, bought a piano and paid
down $175. Then it was discovered that the customer had
made the two contracts,

Following the regular business of the meeting a repre-
sentative of Canadian Bureau for the Advancement of
Music, J. A. Fullerton, of Toronto, who was present, was
called on to -ddreu the meeting. This he did briefly and
d the on its progress and the spirit

existence.

The piano manufacturers to-day were up against per-
petual taxation, besides being heavy voluntary contributors
to patriotic appeals such as Red Cross, Victory Loans, etc.
Then they were confronted with the increases in the price
of materials, increased transportation rates, yet in spite of
all this, the prices of pianos had not advanced any way in
comparison with the cost of production, in fact the profit
on the pianos had decreased.

Concerning his own firm, Mr. Willis was quoted by the
Journal as follows: “We are doing our bit in many ways.
I think you will find men of the calibre of President Wilson
testify that Willis pianos have been furnished gratis to
army cantonments and camps, entirely at our own expense,
for freight, cartage, insurance, tuning, wear and tear, etc.
These have been supplied also at Montreal, St. John, N.B.,

176

L.J. MUTTY C0. <yt Boston, Mass.

@ manufacture nn- nlmdor cuul silks and nainsooks for
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esigned particularly to prevent splitting over

SAMPLES and PRICES furnished on request
Refer all enguiries to Dept. T.

congr
of cordiality that existed.

The meeting then adjourned to a neighboring bowling
alley where a spirited contest took place showing that there
are other occomplishments as well as selling in which the
music men are experts. The final heat between the winning
teams was postponed owing to the lateness of the hour,

Those present at the meeting were: Messrs. H. Cadle,
Wm. Hardy, J. W. Somerville, C. O. Hardy, F. Hicks, J. W.
Glass, G. Holding, W. Webb, C. A. Colton, J. H. Robertson,
H. Rogers, B. K. Weaver, C. J. Doerflein, A, E. Gray, and
I. A. Fullerton, of Canadian Music Trades Journal, Toronto,

Whaley, Royce News

Crowds of persons, who recently passed down the east
«ide of Yonge St., Toronto, paused at the Whaley, Royce &
Co., Ltd, store to view the window display of German
war curios sent them from the Vimy Ridge and Lens sec-
tor by Major L. C. Reynolds.

The house of Whaley, Royce are announcing this month
the “Vibratone" needle for playing all records, The Vibra-
tone is a reversible needle so that both ends are used. It
is supplied in soft, medium, loud and extra loud styles.
Other special features in this firm's offerings are three
styles of violins, wholesaling at from $7.10 to $9.90, and
two styles of violin bows of Brazilweod at $1.60 and $1.93.

Trade revorts from this house and from its western
branch in Winnipeg are encouraging.
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Here, There and Everywhere

Marie Morrisey, contralto, of the Edison staff of artists,
with Theodore Speering, violinist gave a series of ten
recitals in Manitoba points

E. E. Nugent, the Fort William music dealer, who en
listed early in the year, recently spent a week's leave in

Glasgow before going to France

At a meeting of the directors of the John Raper Piano
Co,, Ltd., Ottawa, Messrs. J. H. Kelly and H. A
elected

Leach were

ectors of the company.

T'he music industries and profession of the United States
are undertaking to dispose of $6,000,000 worth of bonds in
the 4th Liberty Loan Drive.

At a recent meeting of the directors of Layton Bros
Montreal, it was decided tc charge in future 6 interest on
plano accounts instead of 7 which was formerly the

rate

Mr. J. E. Sherlock, of the Sherlock-Manning Piano &
Organ Co., London, recently met with an accident on their
railroad siding. His leg was badly crushed confining him to
his home for some time

Mr. John Raper, president of the John Raper Pianc
Co. Ltd, Ottawa, and who is considered among anglers
one of the most expert casters in Canada, has returned
from a fishing expedition to Jones Falls Mr. Raper's
success was measured by the rule of a daily average catct
of thirty bass

After being a corporal for four weeks Ralph O Hige
son of Otto Higel, the head of the Otto Higel Co., Ltd
has been promoted to the rank of Sergeant, Sergt
who is at Fort Hancock Camp, Georgia, has already gained
several pounds in weight, so the military menu at Fort
Hancock must be O.K

Higel

For the fiscal year ended June 30, 1918, the music in
strument industries of the United States paid the Govern
ment for war revenue $1,426,885.67. This was on the basis
of the three per cent. assessment on the gross sales of
automatically operated instruments. This excluded the
piano, but included the player piano and talking machines

V. Sgroi, Montreal, Columbia dealers specialize ir
Italian records and have a mailing list of over 200 customers

Mr. 1. M. Bickmore, of Bracebridge, was a recent visitor
to the Nordheimer headquarters in Toronto. Mr Bickmore
I8 @ consistent advocate of Nordheimer pianos and Aeolian-
Vocalion phonographs, for which lines he has the Brace
bridge agency

Mr. 1. Montagnes has returned to Toronto from a week's
combined business and pleasure trip to New York. Mr
Montagnes conferred with the Sonora Corporation and
arranged for regular deliveries of the models that are not
yet being manufactured in Canada

An orchestra of returned soldiers has been organized
in Toronto under leadership of Mr. Fred Dotzel and the
organization has already made a favorable impression at
several appearances. At present the orchestra is on a nine
months’ tour of the United States. Upon their return when
they are ready for local engagements the Journal will pub-
lish further particulars

HIS SOLDIER SONS

scattered through the Dominion. Racks are being built to
give a capacity for 10,000 records. The firm also feature
Edison Amberola, and are now waiting the arrival of pianos
to replace the instruments sold from their salesrooms. They
also anticipate stocking player pianos at an early date

At the last meeting of the National Association of Music
Roll Manufacturers of America, held at the Hotel Claridge
New York, September 13th, it was suggested that the slogan
adopted by the National Bureau for the Advancement of
Music—"“Music Will Help Win the War" be used by the
members. Some are already using it, and Frederick Sunder
man, president of the association, has addressed a letter,
questing its general adoption

By an arrangement of W. H. Thorne & Co., Ltd., St
John, N.B., who are eastern distributors of the Edison
lines, Joel Belov, violinist, and Marie Morrisey, contralto
are giving “tone test” recitals in Fredericton, St John, New
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Glasgow, Sydney, Glace Bay, Halifax, Bridgewater, Wind-
sor, Kentville and Truro. While in Fredericton Miss Mor-
risey sang to a number of returned soldi in the ital

7
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Cortot, a French pianist of high distinction, comes as solo-
ist. M. André Messager, composer of many bright operat-
tas, is cond: of the orchestra.

In St. John a twilight recital was held in the Imperial
Theatre, at 4.30, before an appreciative audience of fifteen
hundred people.

Mr. Vernon Hunt, son of the late Mr. Hunt, head of the
Hardy and Hunt Piano Co., Calgary, is in Toronto attend-
ing the Toronto University. Mr. Hunt is taking a medical
course,

A window display that attracted much local attention
to the store of R. D. Montgomery, music dealer of Wood-
stock, Ont., was the new set of instruments recently pur-
chased for the band.

A public appearance of a twenty-four piano orchestra has
been decided upon by the Chicago Piano & Organ Associa-
tion. There is also to be an immense chorus led by the
piano orchestra. This is to be in November.

Mr. H. R. Braid, manager of 1. Montagnes & Co.'s retail
Sonora department, Toronto, recently visited a number
of Ontario points assisting Sonora dealers and salesmen.
He was present at the Fall Fair at Picton, where Blakeley
Bros. had an exhibit. He also took in Belleville, Kingston,
Hamilton, St. Catharines and Niagara Falls.

Mr. J. B. Cornell, well and favorably known to the
piano trade, for years having been connected with the
Bell warerooms in Toronto, and latterly manager of the
Galt warerooms of Heintzman and Co., has been promoted
to the of the branch of Hei
and Co., and has removed to that city.

Mr. J. W. Bowes, manager of Bowes Music House, Ltd,,
Vancouver, B.C., has been iving the g i
of his friends on the occasion of his marriage. Mr. Bowes
and Miss Frances Grimes, formerly of Manchester, Eng-
land, were, on Sept. 19, married at the home of the bride's
brother, Mr, Wilfred Grimes, by the Rev. Angus C.
Cameron, of McKay.

Mr. Geo. H. Suckling, who has the Steinway and Nord-
heimer agencies at Calgary, and who has a host of friends
in and out of the trade from the Atlantic to the Pacific,
has returned to his western home from a visit to Ontario
points. Always ic and ic Mr. Suckli
sees the power of music and realizes what the music
industries have done for the people of Canada by getting
them to put musical instruments into their homes.

Mr. F. T. Quirk, manager Stirling Actions & Keys,
Ltd., has returned to Toronto from a visit to the supply
markets of the United States, where he finds that conditions
have become more acute. In the matter of felts, for ex-
ample, mills formerly working go per cent. on government
work are now 100 per cent. on government contracts and
orders cannot be placed. The same applies to various
other articles essential in the manufacture of the piano.

The Paris Conservatory Orchestra

Negotiations are under way to bring to Toronto the
Paris Conservatory Orchestra, which, by special sanction
of the French Government, visits this continent. Montreal
is the only other Canadian city that has invited the
orchestra which is limited to fifty cities. The visit of
this orchestra has inter 1 signi It has never be-
fore been out of France, except for a short tour in Switzer-
land, since the war commenced, no doubt as a measure of
offsetting German propaganda.

Through the agitation of a group of distinguished
Americans this “Société des Concerts du Conservatoire de
Paris” has been prevailed upon to come. The visit will
mark an epoch in the musical life of North America. The
players are all artists of national repute. M. Alfred

A Music Week for Winnipeg
EGARDING the suggestion for a “field week of the
music trades of Western Canada” in my last letter:

Those to whom I have spoken have expressed themselves in
favor of such a movement, and it would appear that it only
needs someone or some organization to take the initial
steps.

The Winnipeg Piano Dealers' Association seems to be
the logical body to open the ball. The association has
been organized some little time, has duly elected officers,
and some of the firms have agencies throughout the prairie
provinces. To have an advertisement inserted in the daily
(and out-of-town weekly) papers calling a meeting for the
election of a temporary executive at an appointed time
would be about as good a move as any for a start,

We have in Winnipeg every year a Spring Musical
Festival which usually takes place in April, and it was
pointed out to me that this would be an excellent time to
have the field week. This year the main attraction will
be the Minneapolis Symphony Orchestra, an excellent or-
ganization, and one which draws a large number of music-
loving people from many outside points.

The city that week could be given over entirely to
music; the large electric sign in front of the city hall
would read, “Welcome Music Trades” Some hundreds
of school children could be coached in the singing of patri-
otic or other songs and choruses as was done at the last
fe Talking machine men having in advance the
orchestra's programmes could specialize largely in some of
the numbers thereon—in short art and trade could, like
the lion and the lamb, “lie down together” and each derive
some benefit.

In speaking of the project to Mr. J. J. Moncrieff,
director of the Winnipeg Oratorio Society (the organiza-
tion responsible for these musical festivals), I found him
quite enthusiastic, and willing to do anything in his power
to help the affair along.

There are practically six months in which to get ready
for the i | field week. The weather in Manitoba at
that time is usually very mild (St. Patrick puts the finish-
ing touches on our winters), and business begins to lighten
up, giving more time to putting the finishing touches on
the preparations.

Messrs. Kelly, Bach and Grasby are the officers of the
Piano Dealers' Association on whom I would call for the
opening move in the campaign. They will have all of the
music trades behind them, of that I feel sure.

Mr. H. H. Stark, for a number fo years connected with
the J. J. H. McLean Co., has left for Vancouver. The
firm showed their appreciation of his services by present-
ing him with a handsome leather suitcase. J. J. H. McLean
Co. say business has been good, and collections excellent.

Wray's Music Store reports business good and every-
body smiling. Fred H. Wray writes that he is frequently
called on to do stunts in costume in local vaudeville on
the other side.

The Phonograph Shop’s business has been up to all ex-
pectations, according to Mr. Arthur G. Joy, and they have
been making a large number of cash sales.

Mr. J. G. Whiteacre, of Mason & Risch, Ltd,, has left
for the west, after a visit to his firm's local branch.

Mrs. Biggs (wife of Mr. Biggs, of Mason & Risch)
and Miss Marie Biggs have left for Victoria and Vancou-
ver to spend the winter.

W. E. Delaney received word recently that his son,
Patrick, had been transferred to the 16th Canadian Scottish,
in France. As “Pat” is tall and thin, bears the name of
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the Apostle of Ireland, and a “good ould Tipperary” sur-
name, the father cannot conceive a picture of the son in
“kilts."

Mrs. W. E. Delaney has returned to Winnipeg, having
been called east by the death of her father, Mr. Patrick
McGuire, at Lunenburg, Nova Scotia,

Mr. Conlin, of the Western Gramophone Co., says that
everything is prospering. The advent of the musical comedy
company recently in “Going Up" created a large demand
for numbers of this popular musical play.

Mr. Smith, of Whaley, Royce & Co., expresses himself
as quite satisfied with the amount of business the firm has
been getting. Mr. George Hornberger passed through
Winnipeg recently on his way west,

Mr. H. E. Stenberg, of the Musical Merchandise Sales
Co., says business is holding out fine, and that the Ultona
Reproducer is taking like hot cakes.

The Winnipeg Piano Co. reports collections and sales
as good, the musical season now commencing. They had
a visit from Mr. T. A, Switzer, of Fletcher Bros., Vancou-
ver, on his way ecast, who reports good conditions at the
coast. They also had a visit from Mr. Landon, of the
Columbia Graphophone Co., on his way home after a very
successful trip in the West.

An Intimate Talk With the Boys on the Floor

Giving in Condensed Form a Helpful Selling Article, by
C. Alfred Wagner, in Musical Courier Extra

SHOW your best instruments first, unless the customer
asks for a particular make. For then if he cannot
afford the best piano you sell, it is a compliment to him
to show him your best, inasmuch as it is an indication that
you thought he could buy it. When he says the price is
too high, it gives you an opportunity to learn what is in his
mind and to get an approximate idea of what he can pay.
Right here you should try to learn during the conversation
that follows, his business, his probable income and some
idea of his financial standing. All this will give you a
better idea as to what instrument he can best afford

In conducting a person or a number of people into a
room to show instruments, be sure to always provide seats
for all. Do not seat them behind you. Have them seated
on either side. This applies to pianos, and especially when
demonstrating player pianos.

© not mention price (0 your customer—no matter
whether you believe he can afford high priced goods or
not. Avoid this until you have explained all about the
quality and desirability of the instrument

When you mention price first, you have fixed the ques-
tion of price uppermost in the customer's mind, Whereas
if you make everything you say interesting and instructive,
then the price becomes secondary for the time being.

By all means don't oversell a customer. That is, don't
sell him a better instrument than he can cfford. for almost
invariably it will result in a repossession.

The sense of salesmanship should tell you, after more
or less conversation with a customer, about the price the
customer can afford to pay. Such an instrument should be
concentrated upon, and the husi of the sal
for such particular make should be transmitted to the buyer
and a word-picture painted which will convince him that
this particular instrument is the best for the price and
positively the only one he should purchase.

By this time the sal knows instinctively whether
he can sell his customer at once, and he should ever have
in mind the closing of the sale before the customer leaves
the store. If any doubt exists in his mind about his ability
to do so, such as ity or all for pl
he should not show the prospect every instrument on the
floor or use up all possible arguments. From here on
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handle the deal so that every advantage possible will be
given the second man, who should be called in at this time
and left alone with the customer.

There are many excuses to be made for this, such as
introducing the salesman with the remark that he has sold
this particular make of instrument for a great number of
years and knows its goodness so much better; or that he
has just sold a similar instrument to someone who lives
in the city ibly near the prospecti buyer.

It is important to be posted on local and country sales
50 that advantage can be made of this point.

The second salesman can take his cue from the intro-
ductory remarks and continue with the customer.

Never for any reason talk to the second salesman out
of hearing of the customer, if it is where the customer can
see. It will look suspicious to him, Always explain frank-
ly and fully after the introduction, just why you are bring-
ing the other salesman into the case.

This method should be worked out between the manager
and the salesman so that each and everyone is equally
capable of handling a case either as first or second man.

If there is a piano to be taken in exchange, the customer
will feel that an examination is necessary before the sale
can be consummated.

However, in one great store nearly fifty per cent. of
instruments are taken in exchange without being seen.

The first salesman tells the customer that he can make
just as fair an allowance if the customer will describe the
piano, because he knows the customer will be fair and
square about it. Usually the customer will describe the
instrument just to learn what you think it is worth, even
if he is not willing to accept your proposition that day.

The first salesman should never allow more for an in-
strument to be taken in exchange than he would pay for
it if it were to be purchased for cash without making a
new sale,

This fair proposition may make a customer angry, espe-
cially if some other house gave him an allowance in excess
of yours, and will usually say what it is.

You can then explain that his piano is not worth more
to any house than the allowance you have offered. That
is, if they are selling at an honest figure on which no
inflation of price is made to cover exchange. Explain how
high allowances can be made by other houses if they so
choose, and at the same time explain that you sell so closely
that interest must be charged on all unpaid balances. This
gives you a chance to explain fully the mterest question
that so many object to because some houses do not charge
it. This explanation should take his mind off the allowance
question temporarily and you can bring it up again when
most effective.

Reserve your strongest argument to the time when your
prospect starts to waver between putting it over another
day or going to see some other instrument before closing,
or just before he is ready to say “I'll take it."

The Co-operative Music Supply
Company

73-75-77 Adelaide St, E. Toronto
Makers of the

Britannia Phonograph

—the leader in its class
NEEDLES RECORDS

Factory: PARKDALE

——
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1f, at this time, you cannot close, say that the only thing
you can do is to send an expert to examine the instrument
and then you will be in a better position to quote an allow-
ance.

Avoid making an allowance in the store or outside un-
less you feel there is a possibility of closing the deal then
and there, Usually the customer will go to your com-
petitor with your allowance, and if the allowance question
is to decide the deal, you will very likely lose it.

If the customer makes an excuse to consult with some
other member of the family, suggest calling them on the
'phone immediately. Stay with the customer so that he
will have no chance to talk about anything but the business
in hand. If possible get into the 'phone conversation
yourself.

If the customer does not want a new instrument imme-
diately, suggest taking his old one on a due-bill.

If possible to close that day, an outside man should
call the same evening, the wishes it or
not.

Do not ask whether you can send a man or not, Avoid
it, because in ninety cases out of one hundred, they will
say, “"Do not bother, when we are ready we will let you
know."”

In every case get the name and address, also
business address, if possible, and do not forget
the telephone number. It will help you to save
time. Some will not want to give the above in-
formation. In these cases, offer sending a new
catalogue just about to come out, a booklet, or
that you want the name for the Store register
of customers, etc

A reasonable excuse for calling can always
be made and in most of these cases the customer
is really glad to see him. It makes him feel,
however, that he did not oblige himself in any
way by saying a man could call.

The second man should go after outside deals,
just the same as on the floor. No one can sell
everybody.

A great number of salesmen do not seem able
to sell an instrument on its merits. They volun-
teer many unnecessary and unlooked for prom-
ises, leading the buyer to believe that nothing
can ever happen to their instrument, and if

Say Mr. Manufacturer

Going to remember your
Dealers at Christmas time ?

Do not overlook the fact that a souvenir of some kind
would be appreciated

We make or supply all kinds of advertising novelties—
Leather Wallets, Bill Folds, Car Ticket Cases, Pocket
Knives, Envelope Openers, Lead Pencils, Rulers, Court
Plaster Cases, Art Calendars, and a hundred and one
In addition to your advertisement we
can put the individual dealer's name where required.
Get in touch with us now-——the time is short and de-

liveries uncertain.
SHARKEY NOVELTY CO.
MAIL BLDG.

106 BAY STREET . . .

other novelties.

TORONTO
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it does we will repair it free of cost. These salesmen in
trying to get a tuning contract make a customer feel that
any other work necessary will be attended to without
charge, and if it is a player any kind of repairs are included
when they take the tunings.

A customer does not expect something for nothing. All
he wants is a square deal. On the other hand, if you do
promise anything—delivery on a certain day, tuning or
polishing after delivery, a promise to call and see that
everything all right, be sure you do everything without
fail and on time.

The Croden Boys

A couple of weeks ago John A, Croden, of the Starr Co.
of Canada, London, was notified that his son, Lieut. J.
Russell Croden, was wounded in battle, and the following
day received word that his other son, Lieut. James E.
Croden, in France, had been promoted to a Captain and
Flight Commander, Royal Air Force, France, and the fol-
lowing week further word was received by Mr. J. A

Livut. 1. Russell and Capt. James B, Croden

Croden that Captain James E. Croden had been honored
and decorated with the “Distinguished Flying Cross.”

Lieut. J. Russell Croden was in constant battle from
Aug. 8 to Sept. 3, when he was wounded in the left fore-
arm (shattered bone) and was moved to Hyde Park Offi-
cers' Hospital, Plymouth, on Sept. gth. Word since re-
ceived says he is doing fine. He left Canada over two years
ago, and has been in France since last year.

Captain James E. Croden, D.F.C, while attending the
Toronto University, joined the Royal Air Force in January,
1917, completing his training in Toronto, Deseronto, Long
Branch, Armour Heights and Camp Borden, received his
commission as a pilot in the air service and left for Eng-
land early in August, 1917. After taking special training
in England for 3 months he was sent over to France on
December 1st, 1917, and since then has been actively en-
gaged at the Front. He has had some wonderful experi-
ences and miraculous escapes, being wounded but once out
in the fierce drive of May. Captain James E. Croden has
a host of friends in Toronto and elsewhere, having attend-
ed the Upper Canada College, Toronto, for three ye: grad-
uating from there to the Toronto University, taking an
active interest and participating in all athletic sports in
both institutions, carrying off several championships and
being captain of football and hockey teams.
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Regarding Fuel Restrictions in the Music
Industries
Just as the last form of the Journal was ready for the
press the following memorandum, copies of which are
being sent to the members of the C. P. & O. M. A. by the
Secretary, James G. Merrick, was made available. This
is from the office of the Fuel Controller for Canada

MEMORANDUM

A conference has been held at Ottawa between re-
presentatives of the Musical Instrument Industry, in-
cluding talking machine and piano manufacturers, the
Fuel Controller for Canada, and representatives of the
War Trade Board

It was shown that these industries are very large
and important to the economic life of the country

It was brought out, that most of the plants involved
utilized hydro-electric power and that coal was used
for heating purposes only, which was ugmented by shav-
ings and waste wood. Also that sprinkler systems were,
as a rule, installed, and that the fire insurance policies
required a certain minimum temperature to be main-
tained to keep the sprinkling devices effective. To re-
duce heat during the winter season would also apparently
result in an enormous destruction of valuable property.

It was also ascertained that the fuel consumption in-
volved was a very inconsiderable item compared with
the value of the output. The estimated coal require-
ments for the current coal year of all plants embraced
in this inquiry was only 19,500 net tons.

In order to permit the industry to adjust itself to a
fuel conservation program, it was mutually agreed, that
the combined production for the current coal year, AS
FAR AS IT AFFECTS FUEL CONSUMPTION FOR
POWER PURPOSES, should not exceed SEVENTY
PER CENT. of the average annual production of the
three pre-war years.

Also, that a statement shall be rendered to the Fuel
Controller by these industries at the end of the present
coal year, showing the production of each plant and the
output of each of the three pre-war years

Mr. Merrick requests that instead of making returns
to the Government they be made collectively through his
office.

On the occasion of his recent marriage Mr, W, J. Steele,
formerly manager of Heintzman & Co's branch at Hamil-
ton, was tendered a complimentary dinner by a number of
his friends in the trade at the Grange Cafe. A vase and
beautiful boquet of roses were presented to Mrs. Steele,
Mr. Steele has gone into business on his own account with
the Cecilian line of pianos and players, making his head-
quarters at Waterdown

TELL YOUR WANTS

IN THIS

SERVICE COLUMN

Subject to the limitations below given this column is
open free of charge to those in the music trades to tell
their wants. If you want a salesman, a saleswoman, book-
keeper, tuner, etc., or if you are one of these wanting a posi-
tion, or if you want to sell out, buy a business, a truck,
team of horses, show cases, store fittings, second hand or-
gans or pianos, use this column.

The limitations are that up to four lines of this 8 pt.
type, which will be approximately 35 words, there is no
charge; for black face type or for each line over there will
be a charge of twenty-five cents per line

POSITION WANTED
l AM open for engagement. Have had years of experience 'n
plano tuning and repairing; also have run a music store Jor
ten years on my own account. Best of references. Apply G, R.
McNutt, Yarmouth, N.8,

PARTNER WANTED
ANTED—A gentleman with $10,000 to join in & piano,
music and small goods business doing a first class trade
in Western Canada.  Must be willing to do his share of work,
ete. This is & good epportunity for anyone desirous of a good
partnership.  Box 86, Cunadian Music Trades Journal

A

handle

REAL
phonograph business
staff of
Phonographs Limited

SALESMANAGER
Must be a live

wanted, experienced in the
1 able to

The Chopin

wire,
Apply
Keewadyn Building, Winnipeg

salesmen successfully

Wv\\‘l ED—Competent retail salesmun for Victrola depart

ment, Must know Vietor records thoroughly and be cap
able of taking full charge of department,
tion.  Apply to Box 44
West Dundas 8t,, Toronto,

llent remuners
nadian Music Trades Journal, 66.6%

Fuk SALE-—Prosperous music business for sale as owner
wishes to retire from business. This business is in & live
town and consists of ugencies as follows Nordheimer, Bell,
and Evans Pianos; the New Edison Dise and Cylinder phono
graphs, also Columbia and Brunswick graphophones, and musi
cal instruments of all descriptions. Apply Box 104, Canadian
Music Trades Journal, 66-68 West Dundas 8t., Toronto.
ANTED—First class piano and phonograph salesman who

ished business

st in a well ¢
Apply Box 22 Cana
68 West Dundas 8t., Toronto.

cun take a financial inte
of 18 years in Western Canada

Trades Journal,

SMALL GOODS

Wholesale only

EARE

&

Write for October Bulletin No. 34.

117 KING STREET WEST, TORONTO. And London, England.
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In Vancouver the Gerhard Heintzman Piano
is held in highest esteem. In Halifax it has been
the favorite piano for generations. Throughout
Canada, from coast to coast, it has won a warm
place in the nation's affections.

Gerhard Heintzman Pianos to-day are repre-
sentative of the old ideals of honesty, integrity
and craftsmanship that are responsible for the
world’s masterpieces.

They are built with all the skill and tone-pro-
ducing ideas that come of our half-century’s ex-
perience,

The Gerhard Heintzman is “Canada’s ereatest
Piano.”

GERHARD HEINTZMAN, LTD.

Sherbourne St. . TORONTO, CANADA
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Inimitable Individuality

Every Mason & Risch Piano is made with ex-
clusive individuality. It is designed and pro-
duced by master artisans and mechanics, using
select and highest quality materials, giving an
original and distinctive completed article—
the most notable piano product of Canadian

endeavor.

It is the equal of any piano built in any country

in the world.

P

:Q Risch-

fimited

Mason

230 Yonge Street
Torontn




