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Sotrchay

THE SAUCE

of Sauces

Lees & Langley’s

Made from a famous old East

Indian recipe.

Too cood a Sauce for our com

pet itors” comfort.
Too good a Sauce for Canadian

j_.'l'm't*l‘.\ not to sell.

It sells and re-sells and sells
;1;_‘;1]']1.

It payvs a good profit a profit
frequently multiplied.

Order  from vour _iul;]u-r or

direct.

l.ees & Langley’s
WORCESTERSHIRE SAUCE

American Cofee & Spice Co.

TORONTO, CANADA,

Hhighest standard of Excellence. Sole Proprietors.
('ontains no Animal or Mineral
Matter.

Purely a. Vegetable Compound. —
IT'he New Label—\lore attractive than the
old. Contents unchanged.

MADE IN CANADA.
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Griffin & Skcllcy’s
Dricd Fruits.

. This is the one famous brand
of California Fruits that never varies in its one standard of quality
—the highest. Seeded Raisins, Prunes, Dried Apricots and
Evaporated Fruits of all kinds.  Sell the “Griffin” Brand and you
sell the best.  Sell it and you'll hold your trade. Sell it and you'll
gain new trade—you’ll gain it and you’'ll keep it.

Prunes.
“ Qriffin Large, black, meaty Prunes with small stones
Brand. and fine flavor. Cured and packed with the

greatest care. Packed where they grow.
“Fine goods”—fine because of the great
regularity with which they maintain their
high reputation. Not packed in bulk and
then re-packed, but sent right through in the ** Easter ”’

original package. : Brand .

Seeded Raisins.

Clean and perfectly cured. Sound fruit always. You shkould
place your orders now for prompt delivery. Ask your whole-
saler. [Imsist on having the “ Griffin " Brand. 7hey satisfy.

Sold by Leading Wholesalers.

ARTHUR P. TIPPET & CO., AGENTs,

8 Place Royale, Montreal.
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CABLE ADDRESS :
““Donora,’’ Montreal

THE CANADIAN GROCER

ESTABLISHED IN 1890.

- WM. H. DunN

DEPOTS :

GROCERY COMMISSION MERCHANT
AxhD MANUFACTURERS' AGENT

394 and 396 St. Paul Street,

May 20, 1904

Quebec,

St. John, N B.
Toronto, -
Hamilton,
Winnipeg,
Vancouver.

MONTREAL

A few specialties and a dozen foreign Manufacturers
I represent :

GILLARD & CO.,

Loxpox, ENGLAND,
High-class Pickles, Relish, etc

COURTENAY'’S SAUCE CO,,
WORCESTERSHIRE, EXGLAND,
Original and Genuine Worcester Sauce.

R. MIDDLEMASS & SON, Limited,
EDINBURGH, SCOTLAND,
Famous Biscuit Manufacturers.

AND. MELROSE & CO,,
EDINBURGH, SCOTLAND,
Package Teas (finest grade).

BENSDORP & CO,,

AMSTERDAM, HOLLAND,
Bensdorp’s Royal Dutch Cocoa. :

GERMAN GELATINE WORKS,
GERMANY,
Finest Sheet Gelatine made,

BORDEN’S CONDENSED MILK CO,,
NEw York, U.S.A.
Eagle Brand Milk and Peerless Cream.

B. T. BABBITT (Inc.),
NeEw York, U.S.A.
*1776" Soap Powder, Best Soap and Potash.

J. L. PRESCOTT & CO.,
NEw YOrk, U.S.A.
‘‘Enameline,” The Modern Stove Polish.

C. B. KNOX,

JorNsTOWN, N.Y.
Sparkling Pure Granulated Gelatine.

ST. CHARLES CONDENSING CO.,
St. CHARLES, ILL.
St. Charles Cream and Silver Cow Milk.

LIBBY, McNEILL & LIBBY,

CHIcaco, ILL.
Packers and Preservers of Meats.

Distributing Agent in Montreal for some of the best

PURE GOLD MANUFACTURING CO,,

Canadian Manufacturers, viz. :

Coffees, Essences, Etc

- ToronTO.

INGERSOLL PACKING CO., = - ‘“Beaver Brand’’ Hams and Bacon, INGERSOLL, ONT.
MILLAR'S ROYAL PARAGON CHEESE, shie -

BART COTTAM CO.,, - - - - - -

Bird Seeds;

ROYAL CROWN, Limited, - - - - - Toilet Soaps, -

THE NASMITH CO., Limited, - - - -

Candies, -

- INGERsSOLL, ONT.
- Loxpox, ONT.
- WINNIPEG, MAN.
- ToroxnTo, ONT.

CORRESPONDENCE

YOUR PATRONAGE SOLICITED.

PROMPTLY ANSWERED.

MONTREAL, CANADA

FROM FOREIGN MANUFACTURERS WILL

BE CHEERFULLY AND

WM. H. Dunn
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SEVEN OF OUR BEST KNOWN

Bl'ENDED TEAS

THE CANADIAN GROCER

CORONATION

KING'S ROYAL

BUCKINGHAM

BALMORAL

FLORODORA

GEISHA

 JOHN BULL

them write for samp]es and quotations.

The hundreds of grocers who sell our blends make handsome profits

and give lasting satisfaction to their customers. If you are not one of

Warren Bros. & Co.

TORONTO.
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For Export-—or Home Consumption, it Pays to Handle Reliable Goods.
QUALITY AND

S. H. & A. S. EWING’S

RET ‘9 HIGH-GRADE
JuL 19
O«I*Mj

Goffee

ESTABLISHED 1845
ARE SYNONYMOUS

The perfected products of a Canadian firm, guaranteed by a reputation and experience dating over half a century.
Think—-what that means. Goods that have helped to build up a good trade for others, they will do the same for
you. Order now.

S.H. & A. S. EWING, ™ stcammins,* 55 Cote St., MONTREAL.
——J
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If 1t’s made of TN we have it

Acme Can Works

make the largest assortment of any factory
in America of TIN CANS by the latest
up-to-date automatic machinery.

We are the only makers in Canada of

Key-Opening Meat Cans,
Poultry Cans.

w[or oo (ot Tne o Vo T e T e e Tt e s e e e e e [ x| 3¢’
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They are our Specialties.

WE SOLICIT INQUIRIES FOR PRICES ON— —— —— 1_;5'

Baking Powder, a

Oil, Syrup, Lye, L &
Paint, Varnish, c ;ard, P 'I &
Condensed Milk, ans o b i it alls
Poultry, Fruit, it el 2
Vegetable
ACME CAN WORKS, ;

e

Ontario Street East, - MONTREAL P.Q. :
e e e e e e e RIS 5.
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Merchants of the Ottawa Valley
and district, |

it will pay you to buy your supplies in the
srocery, Smallware and Liquor lines at our

establishment.

Freight rates to your station are lower, and

we are not charging any more than the
houses of the larger cities.

We have a complete and most carefully
selected stock — we do a large business, our
turn-over last year being near

00,000

We can state that ours is the largest firm
West of Montreal.

To our present customers we assure a continued good service—to those new friends who
will favor us with a share of their patronage we will endeavor to please and merit their trade.

Quotations by mail, telegraph, or telephone, at our expense, always cheerfully given.

S. J. MAJ OR, Limited

Wholesale Grocers and Wine Merchants,

18, 20, and 22 York St., OTTAWA, Chbadls




Bk o A i o g - - AT

B e e Vi

MK
‘x{,\mflllm!

W1y

R
D

F

T

THE CANADIAN GROCER i May 20, 1904
Y
SR .

/

%%

SO %{“
q’}o ‘.W%;go\od name is never an argu-
Q\ﬁe%m favor of your goods until your
goods are an argument for your good

name.”’

AL

£ CoMonnt

s =

R
Z
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There are 2 lines in almost daily use in every

family 4a_Canada, and certainly sold in every grocery
and general store—BAKING POWDER and oVl
STARCH.

—Your good name is an undoubted argument when

handling

EAGLE"”

Baking Powder

SAN TOY”

—their quality is unequalled, they do the
—work, please your customers and make
—money for you. This statement is one
—readily made but not proved by lots of
—similar goods sold.

We can prove to you the truth of all
—we claim.

Write for samples and particulars.

J. H. MAIDEN, - Montreal

Agent
I A
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YOU INSURE

the confidence of your trade when you
handle such goods as

REINDEER BRAND

Condensed Milk.

W. G. A. LAMBE & CO,, Agents.

Try it.

ADOLPHE E. SMYLIE HENRY ROWLEY H. W. PETHERBRIDGE

NATIONAL LICORICE CO.
youua & SMYLIE'S

O

Stick Licorice.

YOUNG & SMYLIE
BROOKLYN, N. Y.
8. V. & F. P. SCUDDER
BROOKLYN, N. Y.
MELLOR & RITTENHOUSE CO.
CATMDEN, N. J.
H. W. PETHERBRIDGE g
BROOKLYN, N. Y.
DOMINION LICORICE & NOVELTY CO.

TORONTO, CAN.

Y. & 8., SCUDDER, and M. & BR. Brands of PURE STICK
LICORICE, Acme Licorice Pellets, M. & R. Wafers in bags,
Licorice Lozenges, and a full line of Licorice Specialties,
inoluding the celebrated soft licorice lines sold under the
Company’s brands as follows: THE FLEXIBLE LICORICE,
THE PLIABLE LICORICE, THE ELASTIC LICORICE.

OFFICE—106 JOHN S8T.

7B msuth se., | Brooklyn, N.Y.

Ilustrated Catalogue on request.

HE trade at home and abroad

canada’s will find no pickles or relishes
Lcading that givesuch unqualified satis-

faction to the consumer as the
RC“ShCS famous “Sterling” Brand. All the

care and thought it is possible to put

into the manufacture of an article of
Thc this kind are given to these goods.
Famous The test isinthe great sale they have
met with in all parts of the Dom-

“Stcrling" inion, among grocers whose trade

Brand makes it absolutely necesssary that
they should have on their shelves
the best in every line. There is a
distinctive something—call it what you like—about
these pickles that makes them outstanding in the trade
everywhere.

Write your jobber, or direct to the
manufacturers

" T. A LYTLE COMPANY, v

Manufacturers of High-Grade Pickles

124-128 Richmond St. West, TORONTO.
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ESTABLISHED IN 1842

We represent the following European
and American Firms:

Boulestin & CO., Cognac. Without exception the Finest Brandies imported into Canada. ' We can prove it.
Bottles only.

Gonzalez Staub & CO Cognac. Very Fine Brandies, bottles and casks.
C. Pluchon & Co., Cognac. Very Good Brandies.
J. Prunier & Co0., Cognac. Good Brandies, “Famous Dervos Brand.” A leader.

P. HOppe, Schiedam. Distiller of the celebrated nght Cap” Gin. The best ever handled by hotelkeepers. All
size packages.

P. HOppe, Amsterdam. Distiller of Holland Finest Liquors and Cordials, in ordinary and fancy bottles.
E. Martinazzi & CO., Torino. One of the best and largest distillers of “Fine Vermouth.”

Dubonnet, Paris. Maker of the finest and best appetizer and tonic wine in litre and i-litre bottles. The Tonic
Wine of the day.

Audinet & BUhan, Bordeaux, France. Clarets, Sauternes, Graves Wines.

James Ainslie & Co0., Leith. Distillers of the celebrated “Glenlion” brand of Scotch Whiskies. Purveyors

to the Royal Navy. One of the most reliable and oldest houses. Established
in 1R]19.

uuunﬁi oulo & Co., Alexandria, Egypt. Cigarettes Egyptiennes.

HFO04D NVIAVNVD HHIL
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Jamas L. Denman & Co., Limited, Glasgow. e Ben” finest blend of Scoteh Wil
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to the Royal Navy. One of the most reliable and oldest house% Established
in 1819,

LOUI0OpPpouUlo & Co., Alexandria, Egypt. Cigarettes Egyptiennes.

Jamt.!s L. Denman & Co., Limited, Glasgow. - Big Ben finest blend of Scoteh Whisk

quﬂWdlulhtiLuhvoimennm\, ]MI}nuwaL

Dandicolle & Gaudin, Limited, Bordeaux, and London, Eng. Packers and shippers of high-
class table delicacies : Mushrooms, Peas, Haricots, Asparagus, Artichokes, Pates de foie gras,
in tins and glass, Cherries, Vinegar, Wines and Liquors.

Greenbank Works, The United Alkali Co., Limited, st. Helen’s, Eng. Manufac-
turers of the well-known “Greenbank” and “Red Heart” Lye, Caustic Potash, and Chloride of
Lime, best disinfectant.

The Wl"lams Bros. Co., Detroit, U.S.A. Packers of Fine Pickles, Jams, Catsup, Sauce, Preserves,
Mustard and “Waldorf” Baked Beans in Tomato Sauce.

Brusson jeune, Villemure, Haute-Garonne, France. Manufacturer of the finest and best French
Alimentary Pastes, made with the best hard wheat “ Taganrog.” Daily capacity, 44,000 lbs.

Arsene Saupiquet (Society), Nantes, France. Packers of the highest-grade table delicacies.

Sardines a specialty.

UDOODOERGT SARCROnnn

F061 ‘02 A=W

Sole proprietors of the celebrated, well-known brands, ‘“Beaver,” *“Owl Chop’’ Japan Teas.
Ceylon Teas, Packages. Distributors of the “Bee’’ Brand Black Teas.

1000008080000 000008 000000000008 00
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We strongly recommend you all these Brands, which are superior to many others, although
prices are less. Our stock is large and well assorted. Our prices are
the lowest. We are Sellers.

We have the largest and best assorted stock of Groceries in Canada.

L. CHAPUT, FILS & CIE,

Wholesale Grocers. . m()ntreal

Importers Teas, Wines and Liquors.
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- LiptoNSs TEAS

HAVE THE LARGEST SALE IN THE WORLD.

Over 93,000,000 Packets were sold during 1908.

SOLD ONLY IN AIR-TIGHT CANS, NEVER IN LEAD PACKETS.

LIPTON’S TEAS are far more popular in Canada than any other teas carried by the grocer.
The only teas in Canada offered to the grocer direct from the tea gardens—packed by the grower.

AGENTS IN MONTREAL—Laporte, Martin & Cie., and all wholesale grocers.
AGENTS IN TORONTO—Canada Grocers, Limited, and all wholesale grocers

THOMAS J. LLIPTOIN, 39 Pearl Street. New York City.

MOLASSES ™ & wew cost |

SOLD ON EASY MONTHLY PAYMENTS.

New Crop 1904 bz
Barbados. * el

We have just landed a small lot of

the above which 1s very choice No.

1 quality. We can offer it at a low
| price. Send for sample.

———

The Computing Scale Co.
The Dominion Molasses Co,| of Ganada, Limited

- e e - Lkimited — anufacturers of . . .
j ' i n;nn'ou COMPUTING SCALES.
R HALIFAX - - - - NOVYA SCOTIA. MONEY-WEIGHT SCALES.

Paid For Itself.

C. WILSON & SON, Limited, Scale Manufacturers,
ToRroNTO. , HaMmiLToN, MAR. 19th, 1903.
DEAR SIRs:—

I have used your BALL-BEARING COMPUTING SCALE for several years
now and I believe it has paid for itself a good many times over during that period.
Most of my profits went to my customers in overweights in the past. Now I have
a little left }or myself.

Yours truly,

One of a hundred similar testimonials secured by us. Let us put you
on the same road to prosperity. Catalogue free for the asking.

C. WILSON & SON, Limited, TORONTO.




1904 May 20, 1904 THE CANADIAN GROCER

—the attention that is being paid to

' - Japan Teas

Cers

by imitators is the highest com-
ST : pliment that can be paid to the
: teas of that wonderful country

and its still more wonderful

people

A POOR ARTICLE IS NEVER IMITATED

A

o. | SJapan Teas

are the acme of Health, Purity,
Cleanliness, efforts have been made
to imitate them,—but all results have one
great drawback,—they are not

- Japan Teas
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BRUNNER TOND’S
s SODAS e

WINN & HOLLAND,
MONTREAL,
SoLE AGENTS FOR CaANaADA.

Tea, Coffee, Cocoa, Fruit, Etc.,, MACHINERY.

LATEST AND MOST UP-TO-DATE TYPES,
Patent Automatic TEA MILLING, SIFTING, BLENDING and PACKING MACHINERY.
SAMPLE TEA MILLS AND MIXERS:

Gas-Heated Roaster—External Flame with Air Pump.
Gas-Heated Roaster—Internal Flame and Automatic Sampler.

Coke, Wood, Etc., Roasters. Sample and Window Roasters.
Grinding ills, Plain or Ornamental. Patent Chicory Nibber.

Air Propellers. Air Compressors. Dressing Machinery.

Patent Fruit Washers. Dry Fruit Cleaners.

Quick Sifter and Mixer for Coffee and Chicory and all dry po aders

wiowne || THE GROCERS’ ENGINEERING CO. }.memo L

CENTRAL DELIVERY
TEAAND FLOUR BLENDER. COLE STREET, LONDON, S.E., ENG. MAILED FREE.

Keen's Oxford Blue

Robinson’s Patent Barley

Robinson’s Patent Groats

&
MUSTA Are for sale throughout the Dominion hy
e non Grocers and Druggists.

They are manufactured by the proprietors
of :

KEEN’'S MUSTARD.

e e e i Shl ohie) o e ittt ot A A SO i A i A et
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Britain-Ceylon

When you trade
help Britain.

When you help Britain, you help Canada.

When you help Canada, you help yourself.

Sell Ceylon Tea

with Britishers, you

British grown, British cured — clean,

wholesome, delightful.

'BLACK or GREEN.
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“Don’t pay freight on water.”

Merchants of Canada,_

has it ever struck you how much money you

pay out for freight on water that you buy

inegar?

German Concentrated Grape Wine Vine-
gar is imported direct from the celebrated

in your

Rhine Wine District of Germany. Recom-

mended by the highest medical authorities of

Europe. Requires merely the addition of

pure water—ready in two minutes.

(—This is an absolutely pure pi'oduct of  &—It will not freeze, consequently can be

Grapes, made in the famous Rhine Wine shipped at all times, and dealers need
district of Germany. not stock in the fall for winter’s trade,

2 It contains no Alcohol, consequently as is now done with ordinary Vinegars.
will not form the very objectionable 5-—When diluted according to directions it
vinegar eels, or “mother.” & is cheaper than other Vinegars.

3 Being put up in concentrated form, 6 —For pickling purposes it is unequalled
no freight is required to be paid on as it makes the pickles firm, and imparts
Water and heavy barrels. a delicious flavor.

The foregoing are a few of the leading advantages of using Grape Wine Vinegar.
A trial will be a revelation to you.
Put up in Demijohns of 4} Imperial Gallons and 2 1-12 Imperial Gallons.

IN USE FROM HALIFAX TO DAWSON CITY.

For particulars address—P.0. Box 2179, Montreal,
or—R. Carrie, Church and Front Streets, Toronto.
Laporte, Martin & Cie., Wholesale Grocers, Montreal.
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YOU CAN TELL

when an article has been on the market sixty-four years, and still con-
tinues to hold first place, there is merit behind it.

JAMES’ DOME BLACK LEAD

bears out this fact.
W. G. A. LAMBE & OO., Canadian Agents.

AAAAN

We have recently taken up the manufacture and sale of the

Templeton Cheese Knife

It is the greatest device for merchants retailing cheese. “Soon pays for itself,”
the testimony of everyone who has used the machine for the past year.

KEEPS CHEESE FRESH EASY TO OPERATE
SAVES FROM WASTE PLEASES EVERY CUSTOMER
Sold on easy terms. Write us for particulars.

PO T P TP TP TP T 77797y o9w

The Computing Scale Co. of Canada, Limited, - 164 King St. West, Toronto.

SAVE 25% on your HOUSE PAINTING.

If the grocers who intend painting their residences next Spring will follow the direetions
given below and wash the buildings with a solution of GOLD DUST Washing Powder, they will
use one-third less paint than if they merely attempted to brush the dust off the house without washing it.

DIRECTIONS.

Dissolve one-quarter pound of GOLD DUST in a pint of water, then add the solution to 4 gallons of hot
water ; apply with a stiff brush, and follow with use of a hose. The stronger the hose is turned on the quicker
and more effectual the work will be,

The use of less paint can be accounted for by the fact that after washing the house with GOLD DUST it
leaves a smooth surface, so that the same quantity of paint will go fully one-fourth further. Furthermore, it leaves
no layer of dirt between the paint and the woodwork, and, as a consequence, the paint will wear longer.

We have letters from several of our customers who used this method, and after washing their houses with
GOLD DUST they were so well pleased with the appearance of them that they concluded not to paint them at all.

Retail grocers will do well to call this matter to the attention of their customers, as $3.00 worth of GOLD
DUST Washing Powder will make the house look as well as the expenditure of $100.00 in re-painting it would.

Any grocer may experiment with a 5c. package of GOLD DUST by emptying the contents into 8 gallons
of hot water, which should convince him that it will pay him to continue.

GOLD DUST can be used for any kind of outdoor work that needs renovating.

THE N. K. FAIRBANK COMPANY,

Wellington and Ann Sts., MONTREAL, QUE.
Chicago, New York, 8t. Louis, New Orleans, 8an Francisco, Baltimore, Boston, Philadelphia, London, Eng., Hamburg, Ger.
15
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HEN a Chinaman talks it is on

a subject he knows all about

—Hy Our Chinaman is making strong remarks
| about the famous GHINESE STARCH
which he finds 1s taking his business
away from him,—the secret is out, and
every housewife and laundress can do the linen as per-

fectly as he can.

GROCERS—this Chinese Starch \

pays you better to handle than any other Starch on the \
Canadian market—and, what is just as satisfactory, it will
bring and hold your trade. Our Starch pays you a
larger profit than any Starch in Canada. All we ask

1s, write us for particulars and samples.
RETU:!.\NED

190/

W ot 2 (
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Ocean Mills

MONTREAL.
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SALT

All Kimls. - Full Stocks.

Verret, Stewart @ Co.
MONTREAL.

H. D. METCALFE, President. C. A. MORIN,
CHAS. J. ANDERSON, Vice-President and General Manager.

K. Walkervnlle Match Co

lllllll

- Walkerville, Ont., Canada.

PARLOR and MATCHES
SULPHUR

PARLOR “ Imperial,” “ Best,” *“ Crown,” “ Maple Leat,
*“ Knights.” ,

SULPHUR—* Club.”

You’ll find it hard to match the quality.
You can’t match the price.

17
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| GOOD BUY, GRO RS

Being News of Specially Good Buys For You.

OLIVE NOVELTIES.

Olives stuffed with Celery Olives stuffed‘with Peppers
B, eidor. . ........... $1.65 : S0 e .. .......... $1.65
12 oz, S e T 2.10 12 oz, SR e 2.10
o e S 3.10 e SRR 3.10

(Ne Plus Ultra)

(Very popular)

Packed in cases of 2-dozen each, Premier

" - g . Brand or your own label (if ordered in 25-case
’_ ”l Olives stuffed with Olives lots) but always the best you can buy at the
e E price.
‘ ; S pwder ... ......... $1.65
- g 2.10 ; : Il
; e 2 t0 Premier Brand Pearl Tapioca m

(A ready seller)
1-Ib. pkgs., 48 in case, ger Ib. .. .04}

Olives stuffed with Nuts

Premier Oat Flakes
ilc0 oevoe. ... .......... $2.50
(A wonderful trade getter) 36 2-Ib. pkgs., percase........ $2.75
L - FRANCIS H. LEGGETT & CO.

IMPORTERS, MANUFACTURERS AND PACKERS,
PURE FOOD PRODUCTS.

MANUFACTORY : SALESROOM AND OFFICES :
132-134-136-138 King Street, West Broadway, Franklin and Varick Sts.,
NEW YORK CITY. NEW YORK CITY.
FOREIGN OFFICE :
BORDEAUX, FRANCE.
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Sugar forms a large percentage
of every grocer’s business:---

The season 1s rapidly approaching when

Granulated Sugar will be in active

demand with you. It will be to your

interests to supply your customers with

the BEST, which is the well-known

the standard for excellence and purity.

Redpath’s Granulated Sugar
1s the acme of Sugar Refining. Its sale
by the grocer guarantees satisfaction to

~consumer.

All wholesale grocers keep it.

MADE BY e

The Canada Sugar Rehinmg Co.

MONTREAL. '
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“An attractive
package and a
dependable
article.”

The words a well-
known grocer used
in describing
Iinperial
Brand
Maple
Syrup.

Agents,
ROSE & ILAFLLAMME, MONTREAL.

THE CANADIAN GROCER

Make a Specialty
of Specialties

Money is made in hand-
ling good specialties, such
as

Paterson’s

Worcester
Sauce.

It pleases your customer,
is easy to sell, because
low in price, and there is
money in it for you.

ROSE & LAFLAMME
Agents, - - Montreal

YOU CAN BUY

The Finest Preserved Fruit on the Canadian market
put up with

CRYSTAL
GRANULATED SUGAR

If you are interested, drop us a card.

The Wallaceburg Sugar Co., uni

WALLACEBURG, ONTARIO.
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HIGH QUALITY

Try them to be convinced.

My registered brands are the synonyms of it.

Ask for Samples. It Pays.

.

CONDOR Japan Tea, in half-chests and 30-lb. boxes.
Japan Tea, in lead packets, lbs. and 14-lbs.

“  Ceylon Black, in lead packets, lbs., ¥4-lbs. and 1{-lbs.
f Ceylon Black, in 5-1b. boxes.

Vinegar, pure distilled, choice quality.

Baking Powder, choice quality.

. Pure Mustard, in tins, lbs., %3-lbs. and 14 -lbs.

. Pure Mustard, in 4-1b. and 1-lb. Jars.

3“0 Japan Tea, in 4o0-lb. boxes, extra choicest.
“  Baking Powder, pure Cream of Tartar.

‘“  Vinegar, pure distilled, highest quality, the best.
“  Pure Spices, in 5, 10, 20 and 30-lb. boxes

OLD CRow Blend of Black Teas, in broazed tins of 10, 25,
50 and 8o lbs, and fancy air-tight cartoons of
Ib., 23-lb. and 14-lb. sizes.

OLD caow Vinegar, pure distilled, high quality.

OLD CROW Mustard of high uality, in 1-lb.,, %4-lb. and
8" - q

Y%-lb. tins, also [-Ib. and 4-Ib. Jars.
Ceylon Black Tea, in 5-lb. boxes.
Baking Powder of high quality.

‘“

[

NECTAR Biend of Ceylon and Indian Black Tea, in lead pack-
ets, 1-lb, 4-lb. and 1-lb, and fancy I-Ib. tins.

MADAM HUOT’S COFFEE

A French Pure Coffee. A gem—without an equal.

Ny

Specialty of high-class goods in Teas, Coffees, Spices and Vinegars.

281-285 RUE ST. PAUL

E. D. MARCEAU

.. MONTREAL.
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There Should be a Reason
for Everything.

There are at least thirce pood reasons why you
should be selling

Lal’s Tea

1. It is a strictly high-class Tea,
rich, flavoury and with choice liquor,
packed wihiere producedin sealed leaden
packets.

crti iseit by its
which never varies, and its

and genuineness are

it on every packet.

3. The agents who handle it do not

need to start betting competitions as to

the comparative quantity sold, but are
willing to back its quality against all

comers.

Agents in Canada,

JAMES TURNER & CO., HAMILTON and CALGARY.
ROSE & LAFLAMME, MONTREAL.
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CANADA AND THE PREFERENTIAL TARIFF

VIEWS OF BUSINESS TEN AND PUBLIC TEN

ANADIANS of all classes and
of both politieal parties are
united in their opinion that
the preference granted to
British goods in 1898 has

heen a move in the right direetion.

The preference itself has been of un-
doubted benefit to the British people.
lmports into Canada, which had been
slowly falling off in volume prior to its
adoption, have been_largely on the in-
crease ever sinee.

The preference has received and is re-
ceiving the support in Canada of publie
men on both sides of polities, of business
men from Atlantie to Pacifie and of the
manufacturers of the country.

The preference has been granted vol-
untarily by the Canadian people and as
an expression of good will towards the
Mother Country. To say that Canadians
regret their action is untrue.

Notwithstanding this there are some
influential men and newspapers in Eng-
land who are deliberately misrepresent-
ing Canada’s position in this respect.

In order to state the ecase for the pre-
ference in as plain and foreible a man-
ner as possible, it will be necessary to
*“l""WS provisions and to adduce evi-
denee to show the universal support it
receives in Canada.

The Scheme Provosed.

A British mechanie, a leader in trades
union eireles in Sheffield, England, and
a wholesale grocer and president of the
Board of Trade in Toronto in the late
cighties, independently arrived at the
same conelusion, that a eustoms tariff
giving mutual preferences to British
coods would be not only most advan-
tageous, but would be absolutely neces-
sary for the future existence of the Brit-
ish Empire. Others may have held sim-
ilar opinions, but they gave no publie
utterance to them.

Mr. Morgan Gregory, a file forger, and
a thoughtful, intelligent workman in the
employ of Thomas Jowitt & Sons, Shef-
field, Kneland, and at one time the pre-
sident of the ecombined trades unions of
that city, speaking at a meeting of
trades unionists, advocated a eloser
union between the United Kingdom and

her colonies, as a means of benefiting
the great masses of the working people.
Such a scheme, he said, must necessarily
‘‘impose econditions of trading such as
will induce us to take each other’s pro-
ductions in preference to those of for-
eign nations.”” He suggested a daty on
all goods grown outside the United
Kingdom and her ecolonies, commeneing
at ten per cent. and inereasing yearly
until it reached fifty per eent.

Mr. (iregory’s proposals were so well
received that he issued them in pamph-
let form in 1889.

Mr. John I. Davidson, in his annual
presidential address in 1900 and again
in 1901, advocated a preferential tariff
for the Empire, and the Toronto Board
of Trade unanimously adopted if. Mr.
Davidson is a Seotechman, was brought
up on free trade literature, and believ-

Sir Wilfrid Laurier, the Premier
of Canada, favors the principle of
a preferential tariff within the Em-
pire and has oflered to recommend
to Parliament that Canada give
the United Kingdom an additional
preference on lists of selected
articles, provided Great Britain
adopts the principle.

ed thoroughly in free trade principles
until he learned from actug) experience
in the New World that, while such prin-
ciples were right in theory, in modern
one-sided practice they were unprofit-
able. He therefore called his poliey
“‘Fair Trade.”’ y

The First Steps.

In 1891 the Toronto Board of Trade
promulgated this resolution: ‘‘That this
board is of opinion that the time has
come in the interests of the Kmpire when
closer trade relations should be entered
into between (ireat Britain and her col-
onies, and that a duty imposed by Great
Britain on the food products of other
nations with tariffs against her own pro-
ductons will not enhance the value of
the food products of the Empire, but
will materially increase the production
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therein and place her in an independent
position for her food supply in the near
future.”’

That same year this resolution was
followed by a resolution passed unani-
mously by both Houses of Parliament
in Canada praying the British Govern-
ment to denounce the (ferman treaties
in order to make it possible to bring
about a preference.

Then came another resolution which
was also passed unanimounsly by both
Houses in Canada providing that if, and
when, Britain gave her ecolonies prefer-
ential treatment in the home markets
(‘anada would do the same for British

goods.
These were passed under a Conserva-
tive (fovernment. The Liberals came

into power in 1896. Below is recorded
how they went still turther in favor of
a prefereptial tariff and how they were
supported by the leading business organ-
izations, from the Atlantie to the Pacific
and by the people of ("anada generally.
Nature of the Preference.

The British preferential tariff, which
was introduced in the budget of the Hon.
W. S. Fielding in 1897, provided that
beginning on 1st August, 1898, all im-
ports from Great Britain, should eome
into Canada on paying a duty of cus-
toms, twenty-five per cent. less than
that levied on goods from foreign ecoun-
tries. Tt also provided that West In-
dian produets should be admitted at the
full reduction of twenty-five per cent.
with a similar provision for any other
British colony or possession, the eus-
toms tariff of which is_on the whole as
favorable to Canada.as the British pre-
ferential tariff is to such colony or pos-
session; provided, however, (a) that uu-
manufactured articles admitted under
such preferential tariff are bona fide
manufactures of a country or countries
entitled to the benefits of such tariff, and
(b) that such benefits shall not extend
to the importation of articles into the

production of which there has not enter-,

ed a substantial portion of the labor
of such countries. Wines, malt liquors,
spirits, spirituous liquors, liquid medi-
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eines and articles ¢ontaining aleohol,
tobaceo, eigars and cigarettes are not
included in the preference.

By the budget of 1900, the preference
was inereased from 25 per cent to 33 1-3
per cent. from July 1. 1900.

Upon the introduetion of the prefer-
ence, the Government press and Govern-
ment supporters throuzhout the country
were loud 1 their praise of the measure.
The Oppesition press and the Opposition
supporters veilled their approval hehind
eriticisms of generalities. On the whole.
the Canadian people were well pleased.
This approval has continued until the
present day and any opposition ‘to the
measure 1s purely seetional and by no
means national.

The aim= of Canadians are, however,
towards the seenring of reciproeal treat-
ment from Great Britain and the other
parts of the Empire.  Owing to the faet

that she herself has already gcranted a

Library in the Chamberlain Residence at Highbury.

preference, Canada can consistently ad-
voeate a preferential poliey within the
Empire.  Her spokesmen  have heen
her statesmen at colonial conferences,
her boards of trade, as represented at
the Congress of Chambers of Commeree,
and her public men, as  occasion has
arisel.

Resolution of the Montreal Board of

Trade.

Prior to the meeting of the Chambers
of Commerce of the Empire in Montreal,
in August. 1903, the Board of Trade of
that eity prepared a resolution on the
subject of preferential trade within the
Empire which was duly presented to the
congress. It illustrates  the general
tenor of opinion of the business men of
Canada on this important subjeet and is
reproduced as follows:

“Whereas in the resolution adopfed
hy the Congress of the Chambers of
Commerce of the Empire, held in Lon-
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don, June, 1900, it was stated that an
advantageous commerecial bonds is one
of the strongest links in national unity,
and that the maintenance and strength-
ening of trade is the keyvstone of a na-
tion’s sueccesstul development ;

“*Whereas, it is the opinion of this
Congress that it is in the interests of
the Empire that some practical steps
should be taken towards consummat-
ing such an arrangement;

“*Whereas, the British colonies are
admittedly riech in natural resources, pos-
sessing as they do vast areas of arable
and mineral lands as yet undeveloped:

**Whereas, the colonies are even now
produeing in rapidly inereasing quanti-
ties, erdin, flour, live stoek, wool, sugar,
fruits, cheese, butter, ete. as well as the
vield of fisheries, forests and mines, all
of which are continnally required by the

British consuner:

It is therefore  resolved, that this
Congress is ol opinion that Great Bri-
tain can hest serve the interests of the
Fmipire by giviig a preference in her
markets to the produects of the colonies
as against the produets of foreign eoun-
tries, it bheing believed that such prefer-
enee would- (1) benelit Great Britain by
largely freeing  her  from dependence
upon foreign countries for her food sup-
plies: (2) stimulate reciprocal trade
within the Empire: (3) develop eolonial
enterprises, and moreover serve to make
the colonies attractive, not only to the
large number of British subjeets emigrat-
ing annually from the British Isles, but
also to ‘the surplus population of other
conntries; and

It is further resolved, that this Con-
gress hereby urges the Tmperial Govern-
ment fo appoint a Royal Commission
composed of representatives from the

United Kingdom and the eolonies to in-
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vestigate eonditions and to suggest suel
preferential treatment of trade withiy,
the EKmpire as would insure the fulless
benefit thereto.”’

Resolution of the Winnipeg Board of
Trade.

The Winnipeg Board of Trade, speak
ing for the commereial interests of West
ern Canada, likewise introduced a res.
lution to the Congress bearing on the
subjeet of preferential trade. It stated
that:

““Whereas, the granting by (‘anada
of a preferential tariff on British im
ports was done with a view to inaugur
ating a poliey which it was hoped might
he taken up by the other parts of the
Fmpire, especially the Mother Country,
and that in time a certain- measure of
reciproeity might be lcoked for, with a
consequent knitting together of the com-

mereial interests of the whole Empire:

Residence of Right Hon. Joseph Chamberlain at Highbury.

“CAnd, whereas, at present one coun
try not enjoying this preference has dis
eriminated against Canadian produets,
while so far no official favoring diserim
imation has been shown by those who
have received the preference:

““And, whereas, the natural result ol
this state of affairs will he the ereatine
of a feeling that this giving of a one
sided preference cannot he continued:

““Be it resolved, that this Congress ol
Chambers of Commerce of the Empir
places on record its opinion that ever)
effort should be made to econtinue, and
enlarge on, the poliey of preference t:
he given and received within the Empire
thus strengthening the commereial in
terests which bind the colonies to each
other, and to the Mother Country, and
adding that very powerful factor to the

sentimental and patriotic tie which s

closely knits them together.’’
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Following up this general declaration
of opinion, the Winnipeg Board of Trade
at its general meeting on November
25th last, resolved ““That in view of the
liseal poliey advoeated by the Right Hon.
Joseph Chamberlain of tariff preference
within the Empire, this board again ex-
presses its opinion that the best inter-
vsts of the Empire would be served by
the adoption of sueh changes in the fiseal
policies of the several parts of the Em-
pire as would encourage  preferential
irade.’

Resolution of Toronto Board of Trade.

The Toronto Board of Trade at its
annual meeting held on Oectober 30th,
1903, adoped the following resolution:

**Whereas, it is generally recognized
that an advantageous commereial bond
i« the strongest link in national unity
aid that the maintenance and strength-
ening of trade i1s the keystone of a na-
tion’s suecessful development;

“And whereas, the existence of an
cipire is largely dnpc-mlem; upon the
material prosperity of its |K‘nib|('.

‘It is resolved, that in the opinion of
this meeting the bonds of the British
Faopire would be materially strengthen-
ed and the union of the various parts of
ili= Majesty’s dominions  greatly con-
<lulated by the adoption of a commer-

al poliey sueh as was outlined by the

? lheht Hon. Joseph Chamberlain at Glas-

ow oon the 6th day of October, 1903, and
that the Board of Trade of the eity of

Foronto supports that poliey.

Resolution of the St. John Board of
Trade.

To illustrate the opinion of the busi-
iess men of the Maritime Provinees a
resolution ‘adopted by the St. Jaohn,

5., Board of Trade at a meeting held
anard November, 1903, is set forth as
follows:

“ Whereas, the vast natural resources
i the British eclonies arve rapidly be-

auing the stay and security of the Km-
ire, and,

" Whereas, in Canada especially, the
wrease in railway  eonstruetion, the
sormous agrieultural development and
e unprecedented  immigration  since
H00 have assured her commerecial fu-
are, and, whereas, the strengthening and
maintenancee of  colonial  trade is the
eystone of the Kmpire’s stability:

**Therefore, resolved, that this Board
of Trade is of the opinion that Great
Britain will best serve the trade and
labor interests of the United Kingdom
and her eolonies by establishing a reei-
j reeal preferential trade within the Em-
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pire, whereby, at all British ports, Brit-
ish goods would be admitted at a lower
rate of duty than foreign goods;

““ And turther resolved, that this board
appreciates the far-seeing aund courage-
ous statesmanship ot the ex-Colonial
Seeretary, Hon. Joseph Chamberlain, as
shown by his efforts to secure from the
British electorate a mandate to nego-
tiate for such preferential arrangement
within the Empive.”’

Resolution of Vancouver Board of Trade.

At the monthly meeting of 6th May,
1902, the following was adopted and for-
warded to Sir Wilfrid Laurier, viz.:

*“Whereas, in the opinion of this board
it is of the utmost importance to the
principle of the Imperial Unity of the
Empire that there should be an inter-
change of the produets of the different
portions of the Empire and that this end
can only be satisfactorily attained by
a mutual interchange under a system
ot rebate of the enstoms duties being

If the Imperial (Government are
prepared to adopt the preterential
policy and give our products ex-
emption from the duties now ini-
posed or hereafter to be imposed
on foreign goods, we will be pre-
pared to grant some further pre-
terence, subject to certain coun-
ditions — Hon. W. S. Fielding,
Finance Minister ot Canada.

.

allowed on produets coming trom other
parts of the Empire, as against similar
products from foreign countries; and
**Whereas, the Dominion of Canada
has already put this prineiple in active
operation by allowing 33 1-3 per cent.
rebate of the customs duties on artieles
being the produet of the United King-
dom, British India, ete., and
““Whereas, the Commonwealth of Aus-
tralia and the Afviean colonies are large
consumers of lumber and fish, both of
which are among the chiet produets of
the Provinee of British Columbia, and
hoth of which can be supplied in suffi-
cient quantities to fill the demand of
these colonies and this at no greater cost
than from a foreign country:
*‘Resolved, that in the opinion of this
board, the Right Hon. Sir Wilfrid
Laurier, Premier of Canada, at the
meeting of the premiers of the different
colonies expeeted shortly to take place
in London, England, should urge the

25

elaims of (‘anada to a preferential treat-
ment of its produets alike in the United
Kingdom and the ecolonies, and should
endeavor to obtain the same by proffer-
g similar concessions on the part of
the Dominion.

Canadian Legislatures Favor the Prefer-
ence.

The Legislative  Assemblies of New
Brunswick in the east and of Manitoba
in the west have passed resolutions ex-
pressing their ecnfidence in the value
of the ("anadian preferential tariff and
the advisibility of establishing prefer-
ential arrangements within the Empirve.
The passing of these resolutions was
naturally accompanied by a display of
party spirit, so far as the wording was
concerned, but in both cases it was ap-
parent that the vital issue was a nation-
al affair and above the realm of party
polities.

The resolution of the New Brunswick
Legislature is conched in the followine
terms:

“Resolved, that this  House believes
that the adoption of the prineiple of
preferential trade throughout the British
Empire would greatly stimulate  c¢om-
mercial interconrse. and by promoting
the development of the resourees and in-
dustries of the several parts strencthen
the Empire. That this House has
watched with ereat interest the progress
of the disenssion of this gquestion i the
United Kingdom, South Afriea  and
throughout Canada. and desirves to ex-
press its hearty svmpathy with every
effort made to accomplish by constitu-
tional methods the commercial orean-
ization of the Empire on the basis of
such vreference.

“*This House also desives to express
its approval of the voluntary action of
the Government and Parliament of Can-
ada in extending a preference to the
manufacturers and  produets  of  the
Mother Land, which was a gereat stride
forward along the line of Tmperial
unity, and afforded most striking proof
that the poeple of Canada were heartily
in sympathy with the movement in favor
of inter-imperial trade preference, which
in the opinion of this House will be
produetive of most  bhenefieial results
not only to the Mouther Country but to
all parts of the Empire.”’

The Empire League’s Statement.

The British Empire League, an organ-
ization which has at heart the welfare
of the Empire and can be relied on to
express an unbiased opinion on Imperial
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affairs, has branches in all parts of the
On Mareh 16 last,
the Canadian branch met at Ottawa.

British dominions.

The attention of the branch was direet-
ed to the prevalence in Great Britain of
the opinion that Canada repudiated the
preference already granted and was not
i favor of the preferential poliey. A
strong resolution, denying ‘this charge
was moved by the Hon. J. Israel Tarte,
M.P., a prominent French-Canadian ex-
Minister and seconded by Benjamin Rus-
sell, K.C., M.P., a prominent Liberal,
and unanimously earried.  The resolu-
tion reads that:

**Whercas, the Canadian Parliament
in the sessicn of 1897 gave Great Britain

THE CANADIAN GROCER

favor of the United Kingdom; (b) by
raising the duties against foreign im-
ports; (e) by imposing duties on eer-
tain foreign imports now on the free
list ;

“Therefore this league expresses its
regret that the assertion should he made
in Gireat Britain, that Canada is not in
favor of a mutual preferential tariff.’’

The Manufacturers.

One would naturally suppose that if
there were any opposition to the pres-
ent preference to Great Britain and to
preferential tariffs in general, it would
emanate from the class likely to be most

seriously  inconvenienced — in other

May 20, 1904

At the last annual meeting of the -
sociation held in Toronto in September,
1903, the resolution of the precedi.
year was again carried without opposi
tion. It is worded as follows:

‘‘Resolved, that in the opinion of il
assoeiation the changed conditions whicl,
now obtain in Canada demand the inue
diate and thorough revision of the tarii
upon lines which will more effectuali:
transfer to the workshops of our Dy,
minion the manufacture of many of i
goods which we now import from oflic,
countries;

““That, in any such revision the iy
terests of all sections of the communiiy,
whether of agriculture, mining, fishine..

. DOMINION oF
CANADA AND \:
——\ NEWFOUNDLAND

The "4 795 show the cities, towns and villages in Canada in which THE CANADIAN GROCER circulates.

a preference which i1s now 33 1-3 per
cent. in favor of her produets in the
Canadian market ;

““And whereas, in 1898 the Canadian
Parliament gave a preference to West
Indian sugar;

““And whereas, at the Imperial Con-
ference of 1902 the Canadian- Premier
in order to earry out the principle of
mutual preferenti8l tariffs, offered in
addition to the present preference to
recommend to Parliament an additional
preference on lists of selected articles,
(a) by fl.lﬂz‘hel‘ reducing the duties in

words, the manufacturers of Canada.
Such, however, is not the case. Taking

the Canadian Manufacturers’ Associa-

tion, an organization comprising over

1,400 manufacturers in the Dominion,
as the mouthpiece of the industrial in-
terests of the country, it will be found
that no more outspoken supporters of
the preference are to be found in the
land. The association annually re-
affirms its confidence in the usefulness
and value of the preference to the peo-

ple of Canada.

26

or manufacturing, should be fully con
sidered, with a view not only to tir
preservation, but to the further develoj,
ment of all those great natural indu
tries;

““That, while such a tariff should
primarily be framed for Canadian i
terests, it should nevertheless give o
substantial preference to the Mothei
Country, and also to any other part ¢l
the British Empire with which recipio
cal preferential trade can be arranged.
recognizing always that under any other

conditions the minimum tariff must ai
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BRAND

Canned Vegetables Soaps
Canned Fruits Spices
Canned Salmon Baking Powder
Coffees Package Teas Extracts

If you want to handle the best goods you
must have the “TARTAN BRAND.” Write
us for full particulars if our travellers do
not call on you.

Fully guaranteed by e

BALFOUR & CO., Hamilton
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ford adequate protection to all Cana-

dian producers.’

An meident oceurred during the pro-
gress of the convention of Canadian
manufacturers  whieh illustrates their
firm support of the preferential pro-
posals.  During the afternoon session
of the first day of meeting word arrived
that the Hon. Joseph Chamberlain, the
exponent of the preferential poliey with-
in the Empire, had resigned from his
office of Colonial Seeretary in the Brit-
ish Government. A telegram was im-
mediately prepared and  forwarded to
Mr. Chamberlain, expressing in the fol-
lowing terms the sentiments of the as-
sceiation at this erisis:

“The Right Hon. Joseph Chamber-
Jain. London, England.  The Canadian
Manufacturers” Association, In eonveng
tion assembled, desire  to express our
deep regret that your withdrawal from
the British Cabinet has been rendered
necessary.  This assoeciation  has fol-
lowed vour propesals with the greatest
solieitude, and hopes  vour efforts to
adapt Great Britain’s fiseal  poliey to
existing conditions will continue to he
vigeronsly  proseented.

Public Men.

S William Muloek, Postmaster-Gien-
eral in the Laurier Ministry, speaking
at the meeting of  the British  Empire
League in Canada  on March 6, 1904,
stated that, **The great mass of publie
opinion in Canada would weleome reci-
procal trade between Canada and Great
Britain and between Canada and  the
other |>:u'li< of the Empire, satisfactory
to the varions contracting parties, and
when opinion in Great Britain is suffi-
ciently ervstallized to enable represen-
tatives to negotiate terms, there will he
found to he a hearty response from those
who will represent Canada on that oc-
casion.’”’

Sir William then moved the adoption
of a report in which was the following:
< Mr. Chamberlain has resigned from his
position in the Cabinet and has gone out
to fight the great battle for the consoli-
dation and preservation of our Empire
Lefore the publie at the polls. He has
entered upon the fight with extraordin-
ary energy and ability. He hgs estab-
lished a propaganda of great strength
and power. He has brought the question
into the fore-front of British polities, to
the exelusion almost of all minor ques-
ticns.  The newspapers, magazines and
weekly journals are teeming with artieles
and letters pro and eon. Books are be-

ing published on hoth sides of the ques-
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tion, and public attention is keenly
aroused. The league in Canada is in
carnest and hearty sympathy with Mr.
Chamberlain in the spirited and dis-
interested efforts he is making, t¢ ecarry
into effeet what we in Canada have for
so long been striving.”’

Sir Mackenzie Bowell, an ex-Premier
of the Dominion and the Conservative
leader in the Senate of Canada, speak-
ing at the same meeting, in seconding
the adoption of the above, remarked,
““Canada will be prepared to make
ereat concessions in order to bring about
the desired result (ec.g. reeiprocal trade
relations) and Britain must meet us in
the same way.”’

Sir Mackenzie Bowell’s latest deliver-
anee on this subject was April 14th last,
when preferential trade in the Empire
was the subjeet of brief diseussion in
the Senate. Tt arose over the alleged
anti-preferential remarks of the Can-
adian Fmigration Commissioner in re-
eard to preferential trade. During his
remarks Senator Bowell said: ‘“‘My own

For thesakeof knitving together
and creating a stronger hond be-
tween the Home Government and
ourselves, I would be quitepre pared
to go a certain distance further
(i.e in giving a preference), pro-
vided it did not destrox the indus-
tries of Canada —Siy MacKenzie
TCanada

Bowell, ex-Premicr,

</

view upon that question in a very few
words is that it" we ever expeet to obtain
preferential {rade hetween the Mother
Country and the colomes we must be
prepared to make certain  concessions
perhaps in some respeets further than
we have made. 1 might elaborate that
idea, but 1 do not propose to do so now.
Everyone knows that ever since I have
been in publie life T have been a very

strong advoecate of what is termed a pro-

tective policy. Whether right or wrong,
the older 1 get the more I am convineed
of the correetness of that poliey in a
country like this; but for the sake of
knitting together and ereating a stronger
bond between the Home Government and
ourselves, I 'would be quite prepared to
@0 a certain distance further, provided
it did not destroy the industries of
Canada.”
Causes of Erroneous Opinion.

Much of the erroneous opinion which
exists in England with regard to Can-
ada’s attitude towards the preference,
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arises from two causes. In the fi,-
place English opinion has been iyl
enced harmfully by the statements .
certain enemies of the Imperial poli
in Canada, who have misrepresented i1,
sentiment in this country. In the <
ond place the statements of friends .
the preference have bheen perverted .
suit the interests of those persons |
England who are anxious fto place .
false face on the question.

To illustrate what is meant hv thes
statements one need but refer to |
instances of recent oceurrence. A o
tain British journal sent a staff cor
respondent to Canada to investigate the
preferential question and ineidentally
enquire into Canada’s abilities to sup
ply wheat to Britain. He was rvefe
red to a gentleman whose word hea
ht in the Old Country, b

g

areat weiy
who is decidedly hostile to Tmperial i
terests. This gentleman on hearing hi-
errand, imnwdiu(l‘l_\.' advised him to o
to Minneapolis, the centre of the United
States flour industry, and make enqui
ies there.

An instance of the second method o
hiassing English opinion is supplied b
another gentleman  favorable  to 1l
preference, who was likewise intervies
ed by the correspondents of two anti
(‘hamberlain newspapers in Britain. In
stead of allowing the gentleman to do
the talking, the journalists procecded
to take matters into their own hands
The result was the interviews appeared
in the British newspapers, but so ey
pressed, as to be entirely misleading.

A Further Preference Offered.

It has been contended in Great B
tain that Canada has already given th
utniost  preference  possible to British
goods and that she is not prepared to
any farther. This opinion, whieh l
unfortunately gained  eredence in i
old land, is entirely erroneous. Canada
made distinet advances at the conb
ence of colonial premiers.

In the words of the on. Mr. Ficl!
ing, one of Canada’s representatives
the eonference: ‘“Not only was the =i
ject disenssed again and again in (h
conferenee, but we had frequent oppo
tunities of discussing it with the Briti-h
Ministers individually, and particulariy
with Mr. Chamberlan and Mr. Gerald
Balfour, the president of the Board of
Trade. We eontended, as appears in th
blne book econtaining the proceedings ol
the conference, that the preference wa-
uct only of sentimental value but al-
of great material value to the Brit-h
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to the lady of the house when entertaining
her friends in a cup of Coftee, to have the
satisfaction of knowing that she is present-
ing them with one of the choicest and most
popular brands of goods now being sold
throughout Canada !

THE WA . Its strength will surprise you ; its per-
fect flavor and aroma delight you ; it will
save you many a disappointment by handling these goods; there is nothing that detracts
from the pleasure of the breakfast table so much as a remark that the Coffee is very poor.

This difficulty will never occur when MECCA COFFEE is used.

These goods have had to line up and take their stand side by side with all the popular
brands now offering to the public; and what has been the result? MECCA stands
to-day as a Giant whose popularity is theggnvy of rival comperitors, the admiration of all
lovers of this cheering cup. \

Our experience of many years has taught us that there will always be a demand for
high-grade goods. B

John Smith, of Tonawanda, can endorse anything from a baking powder to a horse-
less carriage without injury to himself and without much help to the article endorsed :
but when hundreds of the foremost grocers of Canada to-day are sending us orders for
MECCA COFFEE we feel that we have in our posséssion a brand of goods that we can
sincerely recommend as a leader to all grocers who delight to please their customers.

You cannot procure any commodity in your line that will be productive of so good
results as MMECCA COFFEE.

We respectfully await your solicitation for a sample, which we will have pleasure in
forwarding with despatch. These goods are carefully packed and sealed in 25-pound tins,
and always fresh, as we roast every day. This will always guarantee you fresh goods.

JAMES TURNER ®.CO.

HAMILTON, ONTARIO.

FAMOUS BRaNDs or MECCA and DAMASCUS COFFEES. tie ceresnaren RAM LAL’S PURE INDIAN TEA.
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trader and manufacturer. While we
contended that the preference already
eranted was of more value to Great
Britain than the British officials had
heen disposed to admit, we told them
that it the Imperial Government were
prepared to adopt the preferential policy
and give our produets exemption from
the duties now nmposed or hereafter to
he imposed on foreign goods, we would
he prepared to grant some further pre-
ference, subject to ecertain  conditions

which were elearly laid down.”’

A Warning.

Betore coneluding this artiele, which
has been primarily intended to prove
that the vast majority of the Canadian
people are in favor of the preferential
treatment of British goods and would
gladly welcome reciprocal arrangements
throughont the Empire, a note of warn-
ing must be sounded. Though Can-
adians are at present intensely pro-
British in their sympathies, and though
the Imperial spirit is strong, a continu-
ance of this state of mind ecannot be
taken for granted for long. A national
spirit is growing in Canada, fostered by
an intense pride in the vast resources of
forest, sea and mines, with which she
has been blessed. A change of attitude
towards Britain is far from impossible,
and, on the question of the preference,
Canada may prove intensely sensitive.
In the words of Hon. Mr. Fielding in
his last budget speech, ‘‘Putting aside
other considerations, if the British Gov-
ernment and people do not show any
appreeciation of the value of the prefer-
ence, then so far as the British Govern-
ment and people are concerned, they
cannot complain if we see fit to modify
or change that preferential tanff.”’

Though reeciproecity with the United
States is practically a dead issue, to-
day, its revival is by no means a remote
possibility. Were the United States to
take it into its head to offer favors to
Canada the tormer might become a
strong rival to Britain in this country.
Then, without reciprocal treatment from
Britain, Canada might be led to turn
from the Mother Country to her neigh-
bor to the south. The danger to British
interests is by no means as impossible

as it may seem at present.
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RIGHTS OF FOREIGN CREDITORS IN BANKRUPTCY
CASES.

(From United States Consul Monaghan, Chemnitz, Germany.)

FRANCE.

7] NHE laws of Krance do not require
l that foreign creditors shall be
represented before the courts by
an attorney. This procedure is not
alone supertluous, but also dangerous,
for the attorney’s fees are not regulated
by law when dealing with foreign credit-
ors and can be very much in excess of
that prescribed by the French law.

In France it is customary and advis-
able, in a case of bankruptey, to ap-
point a local executor; most of these.
men  belong to the commercial courts.
These officials look after the interests of
foreign creditors with a great deal of
care, and, as a rule, obtain very good
results. The usual method of procedure
in such cases is for the foreign creditor
to receive an official notification of the
failure from an executor wherein he of-
fers his services. If one has no regular
representative at the place of failure, it
is wise for him to accept the executor’s
offer and sign the power of attorney
which he always incloses.

RUSSIA.

The laws in Russia pertaining to
bankruptcy are very severe. A mer-
chant’ in Russia can be declared bank-
rupt if his liabilities exceed 1,500 rubles
($772.50) and he has not the ready cash
to meet the same. He can be arrested
and his retention depends on the good
will of his creditors. It is claimed that
this law has a very good effect on the
business world, for it destroys the op-
portunity of a certain class of business
men to shirk the responsibilities which
they have toward their creditors.

A creditor whq enters claim against a
bankrupt must deposit 75 rubles ($38.63)
for the cost of court. All  foreign
creditors must make claim within
twelve months after date of failure,
otherwise their claims are void.

In Russia the court publishes the fact
¢i the bankruptey, but gives no official

notification to the creditors; for this,

reason,loreign creditors know nothing of
the existing conditions until it is too
late.

For the above reasons it would be .

wise for exporters to keep a watchful
eye ~on their outstanding debts in
lussia.

ITALY.

In Italy creditors have the right to
demand 6 per cent. interest on all debts
not paid when due. Regularly accepted
drafts which are not honored at expira-
tion can at once go to protest, but must
pass through a notary’s hands. The

30

court executor can perform this dut;
but the law demands several days’ gra .
before the belongings of the debtor .
be sold.

All business men in Italy are cou
pelled to keep two account bhooks, .l
each and every transaction must he ey
tered in each of these books. When
page is full a Government official conics
and examines the same, and, if he figg
it in order, stamps, numbers, and sign
it.

In case a merchant is pressed for pa.
ment by a creditor and he can prove
by his account book that his resources
are greater than his liabilities, the coui
will grant the merchant six month
time to settle up with his creditors
During these six months his business 15
watched . over by an official from the
court and a representative of the credit
or or creditors.

In the case of bankruptey, creditois
must send in their claims to the official
who has charge of the case. All claiins
of foreign creditors must be attested to
i order to show correctness of the
creditor’s demands.

TURKEY :

All cases of debt between Turks and
foreigners are dealt with in the local
courts. In such cases a consulate’s
dragoman is present to protect the iu-
terests of the foreign creditor and to sce
to it that the court proceedings are iu
keeping with the law. In Smyrna fo
eign creditors have a still greater pio
tection; for, apart from the dragomai,
there are two other consular represcnta
tives at the court.

In case plaintifi and defendant are of
different nationalities, the court is held
at the consulate of the defendant. I!
is claimed that it is very hard ') pei
justice, on the ground that *he syu-
pathy of the court (consulate) is usual?
with the defendant, and under thesz con-
ditions the costs of court are very high.

Foreign merchants who find it neces-
sary to bring suit against insolveint
Turkish firms will always do better to
compromise rather than bring the mat-
ter to court, for as a rule there is bl
little left for the creditor.

NORWAY AND SWEDEN.

In these countries the only thing fvi a
creditor to do is to send in his claius
and make sure that the same are recogs
nized. After this has been done he ias
the right to refuse to accept the propo-
sitions offered by the bankrupt, and can
insist upon court proceedings, in casc he
believes  the  bankruptey was  broueht
about with dishonest intentions.
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I’s the Deal-
er’s Business

to supply the best article he can for his customers’
good money. This is necessary to hold trade. Every housekeeper
and every artisan is looking for the best for their money at this season
when homes, factories, warehouses, steamers, etc., are‘:‘li;_e.mghrenogated

The high stglé%l_adghcl)gdunhty and low prices of  JUp 19

JUL 5 1907 Boeckh’s Standard Brushes

wak

Boeckh’s Celebrated Brooms

Bryan’s London Brushes

= ﬁ\\mmr‘ g Cane’s Newmarket Woodenware

&

e j;,h\%\\\

§ L are known throughout Canada.

meoam__— o They are handled by all the leading

' dealers and are asked for by every-

body who knows what a good Brush, Broom_or Pail is.

They are the most satlsfactory goods a dealer can handle,
gfn’é used they are always asked for again.

for

—We manufacture every class of Painters’, Household, Toilet
-and Stable Brushes, Brooms, Whisks, Pails, Tubs, Wash-
—boards, Clothespins, Baskets, Bowls, Step Ladders, Screen
—Doors and Windows, Matches, etc., etc. Look for our name
—on every article.

UNITED FACTORIES

LIMITED
OPERATING : . i
Boeckh’s Toronto Factories, Head Offlce . TORONTO.
Bryan’s London Factories,
Cane’s Newmarket Factories. Montreal Branch: 1 and 3 DejBresoles St.

London Branch : 71 Dundas St.
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IVERPOOL has always been
regarded by people on this
side of the -Atlantie, as the
“¢Mecea’’ of Britain’s trans-
Atlantiec trade, and that

-plendid port has certainly absorbed a
oreat proportion of the traffie with Am-
crica. But a rival has arvisen. The port

MR. F. B. GIRDLESTONE
Secretary and General Manager Bristol Docks

of Bristol 1s now bidding for a larger
share of the ocean trade and her pre-
tentions are well supported.

Iispecially towards Canada does the
ancient port look for the fulfilment of
those dreams of greatness which her
business men have been indulging in.
And it would not be surprising if the
future should witness the establishment
of an enormous traffic between Bristol
and Canada.

The present dock system within the
port of Bristol comprises a dock of 19
acres at Avonmouth on the Gloueester-
shire side of the mouth of the River
Avon with a loek 485 feet by 70 feet, and
one of 12 acres with a loek 444 feet by
G6 feet at Portishead on the Somerset
side, and a floating harbor 70 aeres in
extent in the heart of the ancient eity,
all fitted with eommodious sheds and
modern appliances for the quick and
economical handling of goods.

Owing to the-considerable expansion

taking place in the Canadian trade at

Avonmouth and the greatly increased
and increasing size of vessels employed
therein, the corporation arve construet-
ing a new doek at Avonmouth at an
estimated cost of two millions, conneet-
ing with the present dock, having a
lock 850 feet in length by 100 feet wide,
whieh vessels of the largest type afloat
or bnilding will be able to enter at prae-
tically any state of the tide.

The port of Bristol, situated as it is
at the head of the great estuary of the
Bristol channel which runs up towards
the middle of the southern half of Eng-
land, possesses excellent docking faeili-
ties, accommodation for very large ves-
sels at Avonmouth and Portishead and
for moderate sized vessels at Bristol—
thus affording great advantages for the
economieal distribution of seaborne
commodities among the thickly inhabited
mining distriets of South Wales and the
large industrial and agricultural centres
in the midland and western ecounties
and for the export of minerals and
manufactured goods.

The Canadian Grocer.
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JE BRISTOL AND THE CANADIAN EXPORT TRADE

port traffie. It is the natural port for
the import of Canadian and Ameriean
produece, being 32 wilcs neaver tc New
York than Liverpool and 26 miles nearer
than Southampton, and tour of the lare-
est systems of railway, viz., the Great
Western, Midland, London aund South-
Western, and London and North-West-
ern companies have access to the doeks.
By means of special trains which are
run over the two former lines, dead meat
and perishable goods ave delivered di-
rect ex liners into the Central London
Meat Market in four hours, and into
Birmingham in three hours after being
loaded up at Avonmouth dock.

The management ot the docks is in
the hands of a docks committee,who have
entrusted the active control to the haunds
of Mr. F. B. Girdlestone, secretary-
treasurer of the committee. To give
some idea of what has been ac-
complished since Mr. Girdlestone be-
came general manager, we may
mention that the capital of the unit-
ed undertaking has risen from £1.-

General View Avonmouth ﬁock, Bristol.

With its excellent geographieal and
maritime position and direet railway
and eanal communication from the
ship’s side to all the leading centres of
commerce, Bristol possesses great ad-
vantages for the distribution of im-
ported goods and the ecollection of ex-
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500,000 to £2,750,000, and the revenue
trom £105,000 to £326,000: while the for-
eign tonnage has inereased from 591,000
net register to 925,000 tons, and the
weight of merchandise handled annually
has gone up from 339,000 tons to 1,200,-
000 tons.
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The Export
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By W. A. MacKinuon, Chief of Fruit Division, Ottawa.

THE CANADIAN GROCER

Pear Trade

FPORDS, o

DO S R e oaaeet

T YHE following varieties of pears are
r most in demand in Great Britain,
Bartlett, Duchess, Comice, Bose,
Anjou, Easter Beurre, Louise Bonne,
Keiffer.
Picking.

The most important poiut to be ob-
served in picking pears for export is the
degree of ripeness which they have at-
tained. As a rule pears should have
attained almost their full size, but not
have turned to the ripening eolor. Bart-
lett should be quite green and firm when
picked. Especial eare is required in
selecting Clapp’s Favorite, as this var-

‘i

iety is apt to decay at the core, or *‘go
sleepy,’” while appearing quite sound.
This is one of the chief reasons why it
is not recommended as an export variety.
1t need hardly be added that great care

“should be exercised in picking, to see

that the fruit is not bruised to the slight-
est extent. It would be well to have
pears always picked into canvas-lined
paskets.

Handling.

Pears should be handled even more
carefully than eggs. On the jowrney to
the packing house they should be ecar-
ried in a spring wagon so as to avoid
unnecessary jolting. Export fruit which
is to go forward in eold storage should
be placed in a cool packing house or
cellar immediately after picking and
should remain there loose in the baskets
until it ean be wrapped and packed.
These latter operations should never
take place while the fruit is in the sun
or is still warm, but not more than 24
hours ought to elapse bgtween picking
and storing.

Grading.

In grading pears for export it is
necessary to leave out all diseased, over-
ripe or damaged fruit, and all under-
sized specimens. Bartlett pears meas-
uring less than 21-4 inches aeross the
core are not recommended for export.
It may be argued that a 21-4 inch Bart-
Jett pear is a very good and attractive
fruit; but it should be borne in mind
that the British purchaser is accustom-
ed to very large and uniformly perfect
specimens of this variety, coming from
France and California. In the inevit-
able comparison between Canadian pears
and those of the same varieties coming

from other sources, the small-sized Can-
adian Bartlett or Duchess is sure to
suffer. It i1s a well known saying that
the Duchess is worthless if it weighs
less than four ounces; while this may
not be strietly true, it is undoubtedly a
fact that a small Duchess is not wanted
in the British market. The Duchess is
normally a large pear and should meas-
ure at least 21-2 inches, preferably
more, in order to he selected for export.
Any ill-formed or mis-shapen specimens
should be rejected in grading. The

W. A. MacKinnon,
Chief of Fruit Division, Ottawa.

operation of grading may be summed up
by saying that its purpose is to secure
a number of packages uniformly filled
with perfeect specimens of good size.

Wrapping.

Every pear which is shipped to Great
Britain should be wrapped separately
in paper. The ordinary tiuue paper, or
light weight manilla, has proved very
satisfactory, though good results have
been obtained by a double wrappine.
the inner being of waxed paper. The
paper used should be more than large
enough to enclose the specimens in order
that there may be no danger of its slip-
ping off. Moreover, the additional
paper helps to prevent the pears rub-
bing against each other or being bruised
against the sides of the case. It is the
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universal opinion of the leading British
importers that no pears should be sent

from America without wrapping.

Packing.

The fruit should be closely and neatly
packed with the stems turned all one
way if possible, and so -arranged as to
completely fill the package without the
addition of any excelsior, or paper shav-
ings. If packing material is necessary,
only so much should be used as will pre-
vent the fruit from rattling in the case.
It the pears have not room to rattle
about individually, the package may be
considered “tight enough, even if by
shaking the entire mass may be made
to shift slightly in the package.

It is a common practice in Ontario to
use one of the narrow sides of the half
case as a lid; but in British markets one
of the broad sides is removed to expose
the fruit. It would therefore seem ad-
visable to adopt the Californian method
which is to lay the case flat to be pack-
ed, using one of the broad sides as the
bottom. This is removed when the fruit
is expused for sale, showing a carefully
prepared and regular surface.

Packages.

The half-case, as used by California
shippers, or the variation of it used by
Grimsby and Burlington shippers, is
most favored in Great Britain. Some
importers go so far as to say that it is
the only proper package for Canadian
pears. This package, which is com-
monly made of pine, holds about 20
pounds, net, of fruit. The ends are of
5-8 inch, or thicker, and the sides of
3-8 inch material. The inside measure-
ments are approximately as follows:
4 1-2x11 3-4x18 1-2 inches.

A case holding a number of trays,
each divided into eompartments simila
to those in an egg-case, is sometimes
used for exporting very high grade fruit
1f this case is used, special care should
be taken to see that the fruit is made to
fit the compartments snugly. This ma)
be done by the use of small quantities
of paper shavings, or of ample wrappers
for the fruit. If this is not done, th.
pears will be more or less injured, an:
even blackened, by rattling about in th
compartments.

A box holding about 40 pounds, n
of fruit is sometimes used with sueces-
but this package should be adopted ou:
when the pears have unusual - firmne:
and carrying quality. If tender pea:
are shipped in a large package tl
weight is too much for the bottom laye
and the difficulty of cooling is greati.

Q)

1
i
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A DOUBLE PROFIT

Royal Baking Powder yields a greater profit to
the grocer in proportion to the number of cans sold

than cheaper and inferior powders.

The profit per cent per can on cheap baking pow-
ders may look big—but if you will stop a minute to
cstimate the total profits on an equal number of cans
of Royal, you will sell Royal every time.

Royal Baking Powder gives greater satistaction to
the housekeeper because it is pure and healthtul and
always sure in results. |

You seldom have complaints about the flour, eggs,

butter, etc., from a housekeeper who uses Royal Baking

Powder. Why is this?

When you sell Royal you not only please your
customers but maintain your reputation for selling

only reliable goods.
This increases trade and swells your profits.

You profit doubly when you sell Royal Baking

Powder.

ROYAL BAKING POV JER CO., NEW YORK.
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increased. It need hardly be said that
pears should never be exported in bar-
rels.

All cases should be proteeted by halt-
inch strips of wood running aecross the
ends, so that when the cases are piled
one above another the weight of the
upper ones will be borne by these strips
and not allowed to rest upon the fruit
of the lower packages. These proteet-
ing strips also serve the purpose of
separating the packages sufficiently to
allow a eireulation of air about them.

Marking.

As the objeet of marking a package
is to advertise the kind, quality and
origin of the goods, these three facts
should be indicated clearly, neatly and
prominently. The marks on a package
sliould be as few and distinet as pos-

sible. They should appear on both ends
of the pear case, and should indicate
the grade and variety ot the fruit, as for
example, *‘No. 1 Bartlett Pears’: the
name and address of the shipper, as for
example, ‘‘J. (.
and the country, ‘‘Canada.’’ With the
exception of the word **Canada,”” the
Fruit Marks Aet, 1901, requires every

Thomas, Niagara’':

closed package to be marked as above.
In addition. owners would do well to
give every packer a number. which will
appear on every package put up by him,
thus serving to identify his work.

Shipping.

Early and tender pears such as the
Bartlett, should be shipped in cold stor-
age at a temperature not above 40 de-
grees. If there are facilities for gradu-

ally warming the fruit when it is taken

THE CANADIAN GROCER

out on the other side it might be car-
ried at 32 degrees, at which temperature
pears keep longest ; but as, in most cases,
the fruit will be taken immediately
from the cold storage echamber on board
ship to the open air, it is not recommend-
ed to have it ecarried at a temperature
lower than 36 degrees. Sudden and
great changes of temperature are injur-
ious to the fruit. Care should also be
taken to see that spaces are left, in order
to facilitate the circulation of air about
the packages.

The later and harder varieties of
pears, such as the Duchess, may, if the
weather is reasonably cool and the fruit
perfeetly firm and green when shipped,
be sent forward in eooled air chambers.
The current of eool air is supplied by
powertul fans which keep up a continu-

ous eirculation.  The temperature is not
as low as that in eold storage ehambers,
but is very satisfaetory if the fruit is
in perfeet condition.

Firm pears have been carried sue-
cessfully in ordinary well ventilated
compartments on board ship. This
method may be found quite safe during
the late Autumn months, but if the fruit
is at all ripe or in any way damaged,
it will not stand the journey.

It should always be borne in mind
that the funetion of eold storage eham-
bers and ecooled air compartments on
steamers, is to retain the chilled fruit
at a relatively low temperature. It is
unfair to expect these compartments to
perform the work of ecooling large
masses of warm fruit. If, therefore, the
weather is inclined to be warm when the
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fruit leaves the packing house, it should
be shipped in refrigerator cars to the
sea port, and there transferred without
delay to the cold storage or eooled air
eompartment.

Storage.

It is not, as a rule, a satisfactory ex-
periment to endeavor by storage to place
fruit on the market long after its sea-
son is past. Storage may be employed
to tide over periods of eongestion or to
lengthen out the seasons, but not to in-
vert them. Recent experiments have
shown that pears will keep best if they
are (1) Entirely free from bruises or
other injuries; (2) if they are packed
when they have attained nearly full size,
but have not begun to ‘‘ripen’’; (3) if
they are placed in cold storage imme-
diately after picking, and (4) kept at
a temperature between 32 and 34 de-
grees.

Summary.

The exporter of pears must never lose
sight of the faet that  in the British
markets he has to compete with the best
fruit in the world; that the French ex-
porters have attained almost to perfec-
tion in their system of grading and
paeking; that the Californian exporters
place upon the market annually thou-
sands of ecases filled with practically
perfect fruit, of large size and excel-
lent appearance; and that, therefore,
only the most rigidly exclusive grading
will result in the selection of suech Can-
adian pears as will win a place in the
esteem of the publie, in ecompetition
with the shipments already familiar to
them. One further faet is of import-
ance, namely, that pears are sold indi-
vidually or by the dozen, after passinu
through the hands of the importer and
wholesaler: that each individual peai
which comes from (anada is serutinized
first by the retailer, before being placed
on show, and then by the eonsumer whe:n
it is purchased. The presence of a few
perrs in unsatisfactory conditien re
duces the retailer’s profit, and as a con
sequence renders him less anxious U
repeat orders for fruit from the sanx
source. The Canadian exporter should
therefore grade carefully so as to have
only one size in a package, and to ex
clude rigidly all under-sized or defec-
tive fruits. He should also exerecisc
care in packing in uniform packages.
plainly marked with the name and ad-
dress of the shipper, the variety and
grade of the fruit, the word ‘‘Canada’’
always oceupying a prominent position.
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Our Stronghold

Pure Gold Spices are absolutely pure goods, guaran-

teed so by the following guarantee :

The Pure Gold Manufacturing Co.

Limited
MANUFACTURE THREE GRADES OF PURE SPICES.

And no Adulterated Spices whatsoever.

THESE PURE SPICES ARE PACKED AS FOLLOWS :

PURE GOLD bran rerer JARDINE'’S siant ¢z

(Very Choice) ‘Selected)

REGAL oo

(Fine)
THESE SPICES ARE WARRANTED TO CONTAIN

No Shells, No Spent or Cheap Goods, Nor Fillers of Any Kind

THEY ARE ABSOLUTELY PURE AND GUARANTEED TO PLEASE

This statement accompanies every package of spices sent out by us.
have taken has been declared by many too high, and fault has been found with us.

and nothing taken away.

The Government's express requirement is perfect whole spice with nothing added

The stand we

We would respectfully ask our customers to insist upon getting a guarantee similar
to the above, to be attached to their invoice whenever spices are bought.

The public are surely entitled to get what they
pay for. Did you ever see a man who deliber-
ately wanted substitutions, adulterations and
frauds at so much per pound?

The Pure Gold Mfg.

TORONTO.
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To those who know the trade thoroughly it is quite evident

that the Government's. requirements are honored more in the breaking of them than
in the keeping of them.

0.
Limited
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THE ALPHA GHEMIGAL 00.

Berlin Canada

Made in two sizcs

The Greatest Cleansing Compound known.
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Quality First.
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MOODYS _aew

MADE IN CANADA

ROYAL BLUE

1S THE BEST ELUE

Highest
Awards.

This 1s our motte & i .,
we defy the PN lwne-ouncc squares in this package.
1 1 t ‘ i 4 "', - 13m up in packages of 4 squares.

\\/(.)r as COH]petl .lon On L,)&AL z ”1 l<6
this standard line of 69

goods.

—and

Made in Canada

t o BY st

THE ALPHA
CHEMICAL CO.

...BERLIN.

WRITE FOR PRICES.

The Pride of the Home.

7 pattaainantl J atemattas

THE WORLD’S STANDARD

| Shoe Polish  ewerres vomnms |

“ in l”

Norg 3 GraDs SURE.
& F réAEt‘YAgstrn

Sold by all wholesale dealers in Canada
and by

Chas. E. Talbot, Water St., Liverpool, England
Norman Will, 110 Cannon St., London, EC., England ;
Sproat Bros., 185 Eglinton St., Glasgow, Scotland,

and in all the British Colonies.

This polish is thoroughly advertised to the
consumer, and gives universal satisfaction,
as it is the best polish made and is a quick

, seller. It gives a good profit. Manufactured by

The F. F. DALLEY CO., e %

Hamilton, Canada.

Sold in 10c. and 25c. boxes
and 15c. collapsible tubes.
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EORGE I. WILSON, now
general manager of the Brit-
ish Columbia Packers’ Asso-
ciation, is a native of Banff-
shire, Scotland, having come

to Canada in early life. He lived in
New Brunswick until 1887, when he
removed to British Columbia, and has
heen resident there ever sinece. Long

Geo. I. Wilson, General Manager B.C. Packers’
Association.

engaged in commereial and finaneial
matters in this province, he became
identified with the salmon industry on
the Fraser River a number of years ago
and sinee that time he has always taken
a leading part in its development.

He was one of the owners of stock in
the Brunswick Canning Co., which own-
ed several canneries, the Pacifie Coast
Packing Co., and Allan’s Canning Co.,
and took direect charge of the affairs
financially, for these two companies.
The Alliance, one of the best known
canneries on the Fraser River, he also
owns entirely. In the disposition of
the annual paek of the ecanneries in
which he was interested, Mr. Wilson
for years acted as sales agent, so that
he has had long experience in the com-
mereial side of the salmon eanning in-
dustry. He is also well versed in the
practical work of putting up salmon,
having taken active part in the manage-
ment of his own cannery, the Alliance,

and of the others in which he was in-
terested. His financial ability and
keenness of insight are evident in the
sueccess which has attended the com-
mereial affairs and enterprises in which
he has been engaged.

He was largely interested in the
formation some years ago of the Fraser
River Canners’ = Association, a body
which eomprises all the canners and
those interested in the industry on the
Fraser River. Their work consists large-
ly in dealing with general matters af-
fecting the industry as a whole, for pur-
peses of mutual benefit rather than for
commercial enterprise direet. Mi. Wil-
son was a member of the first executive
of this assoeiation and is still a member.

At the ineeption of the British Colum-
bia Packers’ Assceiation Mr. Wilson
was elected one of the first board of di-
rectors, a position he still retains. When
the organization was completed, he was

elected secretary-treasurer of the new

company and held that position until
the annual meeting in November, 1903.
Then, upon the retirement of Mr. H.
Doyle from the - general managership,
Mr. Wilson was offered and aceepted
the position. Undoubtedly, the affairs
of the big eorporation are sure to be
well administered in his eapable hands.
Still a eomparatively young man, Mr.
Wilson has identified himself with pub-
lie affairs in the city of Vaneouver and
in the provinee ever sinece he has been
a citizen. Though he has never accepted
public office, choosing rather to render
service to the people in a private capa-
city, there has been more than one oe-
casion when strong representations were
made to him to induee his acceptance
of office, notably that of Mayor of Van-
couver, a position to which the people
at one time urged him to look.

R. J. Ker, who was recently ap-
pointed to the important position of
secretary-treasurer of the British Col-
umbia Packers’ Association, is a young
man, whose whole business eareer
practically has been in conneetion
with the salmon industry on the
Fraser River, and who has long been
held in high esteem among the men who
control the industry. His record, more-
over, fully warrants the confidence re-
posed in him. For years he has taken
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his part along with much older men in
the management and direction of affairs
in connection with the salmon paecking

of the Fraser.

Mr. Ker dates his first connection
with the salmon fishing 20 years back.
As a mere youth he accepted the posi-
tion of bookkeeper for the . ld Deas
Island cannery, one of the very first -to
be established on the river. It was
started by Mr. Deas, from whom the
island takes its name, and who shares
the honor of beginning the packing of
salmon in British Columbia. When Mr.
Ker went to the river, where he spent a
season at the cannery, Findlay, Durham
& Brodie operated the Deas Island ean-
nery. Later it was turned over to the
British Columbia Cauning Co., which
that firm organized, and for which they
still act as agents.

Returning to Vietoria. Mr. Ker con-
tinued in the office of Findlay, Durham
& Brodie, having charge of their ean-

R. J. Ker, Secretary-Treasurer B.C. Packers’
Association.

nery business for a number of years.
Later he joined - the firm of R. P.
Rithet & Co., taking charge of the busi-
ness that- firm transacted in connection
with the various eanneries owned and
operated by them. He thus became ac-
quainted with the industry on all the
rivers of British Columbia where salmon
canning is carried on. In 1897 he was

L
.
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appointed manager of the Vietoria Can-
ning Co. and was for four years in ac-
tive touch with the packing on the
Fraser River. spending a good deal of
time during the season at the canneries.
He also made freguent trips to the
northern canneries during the paeking
season, gaining thereby valuable ex-
perience. Ie is one of the best posted
men in the provinee on prevailing con-

ditions on the rivers and other coast

peints where salmon run.

The Vietoria Canning Co. was one of
the concerns absorbed by the organiza-
tion of the British Columbia Packers’
Association, and on account of his eom-
pany having retained heavy stoek hold-
ings in the new organization, Mr. Ker
was appointed a director and seeond
vice-president, a position he still holds.
The Victoria Canning Co. also at one
time owned traps in Puget Sound waters,
maintaining a station at Richardson on
San Juan Island, and fished a number
of  traps there. These interests were
afterwards sold out, after the company
had operated the traps several seasons.
While the company operated these traps
Mr. Ker had direct supervision of them,
so that he has an insight into how that
sort of fishing is conducted.

Now that he has accepted the seere-
taryvship of the British Columbia Pack-
ers’ Association Mr. Ker has severed
his conneetion with the firm of R. P.
Rithet & Co.,” with whom he had been
for 15 years. In that time he has ac-
quired not only general experience in
the management of salmon canning busi-
ness, but has also had to do with the
disposal of the pack, and with other
branches of general business, the firm
of R. P. Rithet & Co. having eondueted
a very large wholesale general merean-
tite business and been heavy importers
of groceries, liquors and English goods.
They also have interests in nearly all
the leading industries of the provinee,
saw and flour mills, ete. = An additional
branch of their office work is marine and

_ fire insurance, so that a man with Mr.

Ker’s long experence in such a firm has
had an excellent opportunity to aequire
a wide business training. Mr. Ker’s
fitness for his new position shows he
has made the bhest use of his opportuni-
ties. The building up of the reputation
of the famous Maple Leaf and Horse
Shoe brands of canned salomn has large-
ly been under the care and attention of
Mr. Ker, who managed the canneries in
which this brand is manufactured.

THE CANADIAN GROCER

EXPORT TRADE IN APPLES.

By W. B. Stringer.

‘k[‘HE development of the apple ex-
port trade in Canada is largely
due to the enterprise of Canadian
shippers.- They have catered to the
wants of consumers abroad in endeavor-
ing to place on the market an article
which will meet the requirements of
foreign trade.

The (‘anadian Government assisted the
export trade in passing the Fruit Marks
Act of 1901, and subsequent amendment.
(‘onsiderable opposition was aroused
when this bill was first introduced.
Those, however, who objected most
strenuously are now among its staunch-
est supporters. The Act deals entirely
with packing and grading and has been
the means of establishing a confidence
between shipper and buyer, a confidence
which must exist when expansion of
business is thé object in view.

The past season has witnessed a large
export of apples taken at good prices in
foreign markets. Short crops in Great
Britain, Germany and France left deal-
ers to depend largely on imports. The
number of barrels exported from Canada
and the United States during the season
1903-4 total 3,496,348 barrels, bhox
shipments figured into barrels, and ex-
ceeded the exports of 1896-7, which was
the next heaviest season, by nearly 1,-
600,000 barrels. The scarcity of barrels
was the reason of many boxes going for-
ward, and results have shown the ad-
visability of regularly shipping large
fancy apples in boxes. Reports state
that some shipments of fine fruit have
Leen spoiled by barrel bruises.

In addition to grading and packing the

carrving quality of apples is a considera-
tion. Many different kinds vary as to
their keeping qualities and should be
landed on the market accordingly. It is
urprofitable to export December apples
in February or March, since an apple
fullv matured or spent is not wanted.
- Good storage on steamers is essential
to the landing of Canadian apples in
good condition. At the present time
the Canadian Government is being asked
by shippers to improve the present sys-
tem by having inspectors pay particular
attention to the location of the apples
on shipboard. The importance of this
is at once seen as the care exercised by
a packer prior to sailing counts for
little if apples are stowed in a warm
compartment. They should always be
cool and well ventilated. The Govern-
ment so far have aided the industry and
shippers may rest assured of their con-
tinued co-operation.
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The Canadian apple export trade wili
increase, new markets will be found ang
existing ones developed. In order to ir,
sure . desirable returns to exporters, ap
ples must be carefully picked, packed
graded, shipped in proper cars to sea-
koard, and carried quickly to destina
tion in boats adapted for apple storage

WEST INDIA TRADE.

REVIVAL in the cane sugar trade
between the West Indies and Lon-
don is now taking place. It wil

be remembered. that at the beginning of
last century this trade was of such great
importance that the West India docks
were specially ~constructed for its ac
commodation. In the year 1810 as much
as 150,000 tens of sugar were imported
from the West Indies and warehoused
in London doeks. The trade was in the
latter part of the century seriously
crippled owing to the operation of the
sugar bounties, which drove the West
India sugar to other markets. So much
had it diminished that in 1903 the
amount of sugar from the West Indies
discharged in London was only 23,000
tons. :

Owing partly to the abolition of the
hounties and partly to the treaty he-
tween Cuba and Ameriea, which gives
preferential treatment to Cuba sugar, a
large amount of the cane sugar grown
in the West Indies will now find its way
to London. One London firm who have
not imported any sugar from Jamaiea
for twenty years, anticipate that they
will receive several thousand tons from
that island this year, and it is expected
that the whole of the produetion of
Trinidad and Barbadoes will eome to
London.

For the same reasons that are leading
to this diversion of trade to London.
a large proportion of the world’s pro-
duetion of Muscovado sugar will in
future be consigned to London, ineclud-
ing large shipments from Java. Tt is
stated that one important London con-
sumer, who has not used eane sugar for
eighteen years, has just bought a earge
of Java sugar for refining purposes.

Nova Seotia fishermen are looking
forward for an increased cateh this Sum-
mer and dealers are preparing for an
increased trade in finnan haddies with
the upper provineces.
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; We want to interest Canadian manufacturers, who seek
lr dtliii‘.) a market for their products in Great Britain, in our system of introducing goods to the trade
It will : and public.
ning of We have a powerful organization, both advertising and travelling, with an extensive con-
" £ yout nection among the grocery and kindred trades, and are prepared to undertake the introduction,
i doeks : Arali s iy e - . . :
Ty in Great Britain, of an article of daily household use or family consumption,—proprietary
s much articles not subject to market fluctuations.
uported We carry on én the name of our clients all business between the manufacturer and the
mf’"i;’" public, from the time the article leaves the former until it reaches the latter; and also guar-
51n e . . . . .

i antee and collect, for a definite or indefinite period, all accounts opened with the trade, fur-
of the nishing weekly full detaled particulars of results, and ultimately handing over the business
2 West created to any resident representative, who may be eventually appointed; or will, if desired,
o much e
03 the undertake. Brmsh. Agency.. : :
Indies During the introduction of an article, we will
23,000 Have introduced the following into many undertake to create a demand from the public and
2 :z:;;:é:; zr(l)té:A the trade, in any or every city in the United Kingdom
of the 3 . . .
: ; h e ; :
N e CLARKE, NICKOLLS & COOMBS' COCOA, onbt. e ba\swt l(l)f a fixed inclusive n.ll(lmthgr cha];ge, and,
b fives PEEK, FREAN & CO'S BISCUITS, subject to the arrangement, will undertake not to
ugar, a HORNIMAN'S TEA, handle a similar article during that time, nor for an
'~ grown HOVIS BREAD, agreed period after.
its way ERASMIC SOAP, Th el : .
ho have MacFARLANE, LANG & CO'S BISCUITS, e means e.mployed. invariably bring abm.lt
Jamaiea WELSBACH BURNER, a sale to every third family, on an average, in
at they - BROOKE, BOND & CO'S TEA, - any town opemed up, besides securing accounts
ja from ETC., ETC. with every wholesale and retail trader in the locality,
el providing the article is one of consumption or house-
tion of
e hold use.

Firms, desirvous of experimenting for British trade, are offered an unique oppor-
leading tunity without the liability or necessity of a large initial outlay, or the increase or disorganiza-
London. tion of their present staff. The expenditure is of necessity instantly productive, as our records
i o of actual working of methods employed show returns in sales to the public and trade as each
will in = g sy <.

i dollar is spent, even where the preliminary sum allotted to a trial is based on a minimum out-
It is lay. After general advertising it is consequently more productive, as the article is already

on con- stocked by the trade. :

gar for We are confident of our ability to build up a bona-fide trade quicker and cheaper, taking

a eargo | immediate results into consideration, than by any other known system; and our trustworthiness,

0ses. ‘ reliability and energy will be certified by some of the largest commercial houses in Great Britain.

Correspondence from substantial firms, wishful to extend their business, is invited.
looking
Fultons, Limited, =222*= London, En

or an
es with ’ e ) , g .
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“Pearls of Prosperity”

Assortment.
A good wholesome profit-making pro-
posmon is this assorted package. One
of our’ many good lines in Glassware.

s Gowans, Kent & Co.

6F St. East, TORONTO. c
% 'Malrl;og:, g "WINNIPEC. WHOLESALE roshen anghlr::s::\v:r:amps

WAW

i A MM// ‘

EIGHT-INCH NAPPY.

Manufacturers of Cut Class and Lamps
Decorators of Earthenware and Class.

P EORR m&mwmwg “ Y thectlon 1) Q 0
3 The Auer - aljo,
Gas Lamp. E
“TURNS NIGHT-TIME i
INTO DAY-TIME.”
New Styles. Lower Prices.
Are you interested in a lamp E
which gives 100 candle :
power ? SQUARE, ROUND OR OBLONG.
15 3’3; ;::f:?ft: grfﬁ;;gtﬁt> This Package is a Guarantee of Qaality.
You know it draws trade? ;
Are you interested in saving For
half of your bill for coal 0il? J AMS TEAS
2} Are you Interested i g No. 28 E JELLIES COFFEES
the agency for a lamp .n"'e 1
3 i does i . A falfﬁfﬁe POWDER
«§{ Then write for our Catalogue and Discounts. E STAR -
:i EVERY LAMP GUARANTEED.
3| s v co. 1o peine o s o Eg The Dominion Ganister Company, Limited
L S o S S R S N S X :
il DUNDAS, ONTARIO, CANADA.
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HE following hints have been
taken from the weekly bulle-
tin of the Department of
Trade and Commerce, Ottawa,
Ont., which eontains reports

of the various foreign eommercial agelvlts
of the Dominion Government on trade
conditions existing in those countries.
It is hoped that the same may prove to
he of value to Canadian exporters who
desire to establish themselves abroad.

Dairies Should Have a Brand.

If Canadian exporters of butter in-
tend to eompete against the Danish pro-
duet, they must be careful with the
hrands. There is no use in trying to
sell goods indiseriminately. The export
from every dairy should have its own
hrand, and should be known by that
hrand. When Englishmen buy Danish
hutter they know that they buy from one
dairy only, and thus they are always as-
sured of uniformity in color and gual-
Hy.

The plan at present adopted by some
Canadian exporters is as follows: One
shipper say, takes ‘‘Peerless’’ as his
bhrand. Probably he buys butter from
iwenty or thirty different dairies, and
marks them ‘‘Peerless.’”” As a conse-
quence, when a shipment of butter ar-
ives in England, buyers there have no
vay of knowing whether they will get
ten or fifty bozes, or any quantity, uni-
form in eolor and quality.

Barley:

The barley imported by Leeds and
tHull, England, is prineipally from north
Germany, Montana and California,
{".S.A. There is no reason wHy Can-
adians cannot grow such barley as the
iirst and second countries mentioned,
and at least they are able to grow any
quantity of the cheaper and lighter bar-
ley which is much in demand in Eng-
land. Canadian farmers ean firmly rely
on a ready market for all the barley
they ean produce at remunerative figures.
Montana barley is a feature in the Eng-
lish market; why not Canadian barley?

Tobacco.

The various tobaceo manufacturers of
Australia in connection with some for-
eign firms have pooled their interests
and began by advancing the prices. A
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further advance is feared, and dealers
are concerned as to the future. As a
result there is demand for ether lines.

A Canadian house tobaceo which has re- -

cently been placed on the market, and
is in good hands, should secure a good
trade if it is in a position to supply the
market.

Preferential Freight.

Not only do British ships carry Eu-
ropean goods to New Zealand cheaper
than they do British goods, but a eut
in the rates from New York has also
been made. Goods are taken from New
York to England and there transhipped
to New Zealand at from five to ten shil-
lings per ton less than the rate charged
on British goods. These special quo-
tations show the prime necessity of se-
curing the best freight rates on the part
of Canadian exporters.

Canned Goods.

There is an increasing demand for
Canadian eanned goods such as canned
tomatoes, canned tongue, canned fruits,
fruits in pulp, but without any coloring
matter; also a ready market for any
quantity of raspberry jam. Canadian
manufacturers of these goods would do
well to place themselves in communica-
tion with firms and brokers in North
England.

New Zealand Preferential Trade.

After June 30 next, full foreign du-
ties will be charged on all Canadian
goods entitled to the benefit of the New
Zealand preferential tariff unless every
invoice has endorsed thereon the fol-
lowing declaration:

I, (full name), of the firm of 5
do hereby certify that this invoice
amounting to £ , for goods export-
ed to New Zealand on acecount of (name
of person or firm to whom invoiced), is
true and eorrect, and that the goods
specified therein are bona fide, the pro-
duce or manufacture of (name of the
part of the British dominions in which
the goods have been produced or manu-

factured).
(Signature) .

Dated at , this day of
, 190 .
Special attention should be given to
the following requirements of the Pre-
ferential Aect:
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(b) All British and foreign goods must
be invoiced separately, and packed in
separate packages.

(¢) Where such goods are imported
in packages, such packages shall not
contain any goods other than those spe-
cified in the invoice, and if any other
goods are found in any such package
they shall be forfeited.

If above instructions are not carefully
carried out the onus of proof that the
goods are the produce or manufacture
of any part of the British dominions, is
on the importer.

Canned Trout

Small Norwegian trout, lightly smok-
ed by a special process and preserved in
olive oil, are meeting with increased
favor in France and already 3,000 cases
of 100 tins each are sold yearly in
France. Any Western Canadian manu-
facturer who would undertake to ecan
small Canadian trout in a similar fash-
ion would be in a position to avail him-
self of the opportunities offered by the
other European and world’s markets,
and build up an important new indus-
try.

At the present time British Columbia,
Manitoba and the Northwest Territor-
ies are the only provineces of Canada
where the fishing of speckled trout, river
trout or sea trout for export purposes
is allowed.

Cheese.

Large quantities of cheddar cheese
are imported by Norway. Considerable
of this is of Canadian manufacture, but
reaches Norway indirectly through Eng-
lish commission merchants in Liverpool
and London. At present a direet im-
port of cheese from Canada does not
exist, although much more Canadian
cheese would be sold in Norway if Can-
adian manufacturers ecame in direct
touch with the importers. Last year the
Canadian agent had an inquiry from a
Norwegian importer for 500 Canadian
cheeses. The cheese wanted is of the
flat round shape of medium thickness,
not too compaetly made. In faet a
porous cheese is much preferred.

Canadian Eggs in the Lead.

The quality of the eggs coming from

Canada is much better than that of eggs
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eoming from any other eountry. They
are larger, more even, and Dbetter in
color; they come splendidly packed, and
there are very few losses in the way of
breakage. The only thing T am asked,
says a Canadian eommission agent in
England, is ““Why don’t you send us
more of them?’’ FEnormous quantities
of eggs can be taken by produce dealers
in England.
Must Pack According to Taste. -

If Canada wishes to export to Great
Britain she must pack her goods aecord-
ing to the tastes of the buyers. The
need for diserimination in the matter
of packages eannot be over-emphasized.
Everything shipped to England should
be earefully done up. More care should
be taken in the finishing of all packages.
partienlarly in fruit and butter.

Pork and Lard.

The Royal Hungarian Commerecial
Museum, Budapest, Hungary, has re-
quested the names and addresses of Can-
adian firms exporting pork and lard.

There would seem to be an opening at

present in Hungary for Canadian trade.
Prices are high, and a war in the Balkan
peninsula is not improbable.

Cider.

A very large trade can be done in
Canadian eider in England. and espe-
cially the Teeds and Hull distriets.
Englishmen expect that as Canada has
ench an enormous quantity of apples,
she naturally should make a large
amount of cider. Tt would be in the
interesis of the Canadian eider men if
they would put themselves in eommuni-
cation with the Canadian Government
agent in England.

How Butter Should be Packed.

One thing detrimental to the sale of
Canadian butter is the way in which it
is packed. The English trade are aec-
customed to buying and selling butter
by the hundredweight (112 lbs.) and
half hundredweight (56 lbs.), and the
packages are made accordingly. They
prefer their goods in casks. The Irish
send their buiter in 56 Ib. and 112 Ib.
casks, and the Danish people all in 112
Ib. The casks are heautifully made with
a half-round hoop, the same as was used
in Canada in days gone by for pork
packing. The use of such by Canadian
exporters is to be highly recommended.
The packages will eost a little more,
and probably may inecrease the freight a
trifle, but the extra money the butter
will command will adequately compen-
sate for any additional expenditure on
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packages. This would not be with the
idea of selling Canadian butter as Dan-
ish, but in England they are aceustom-
ed to seeing choice butter done up in

that way, and they will pay a bigger

price for goods so packed.

AN APPRECIATIVE LETTER.

PPRECIATION is always welcome

AA and especially is it so when it

comes from a man qualified to

give a candid and unbiased opinion.

Such is undoubtedly Mr. M. G. De-

Wolfe, ex-president of the Maritime

Board ofi Trade, who writes apprecia-

tively of The Canadian Grocer. He
says :

““As a charter member of the Mari-
time Board of Trade, I have been much
impressed with the great interest The
Grocer has taken in our work from its
inception, and also the support given to

all Canadian boards ol trade. This fea-
ture of The Grocer must appeal to every
live business man, be he merchant or
otherwise. As a rule your remarks
about the average board of trade as
outlined in the issue of April 8th are
too true, but generally we do better in
Nova Scotia and most of our hoards
meet quarterly. No doubt, if the local
boards of trade would see that the
municipal council did not neglect their
duty, it would tend to build up the
various towns; in fact, the two associa-

_ tions working together would be a

strong factor in any section, and I hope
The Grocer will keep up the agitation
for better work all along this line.

“Re the Export and Spring Grocer, I
think this is one of the strongest fea-
tures of the year’s work, reaching as it
does so many parts of the Empire. The
four vearly numbers already sent out
have done much to let the world know
what (‘anada can produce, and that this
Dominion can feed millions. Your mot-
to seems to be to make Canadian pro-
ducts known to the world.
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If the export number can induce mo:.
people to come out to this Canada
ours, it will be doing a great work
The need of Canada to-day is more me:
and women to build up happy homes. I,
the Annapolis and Cornwallis Valle
we have sent to Great Britain this sea
son 500,000 bbls. of apples, returning i
us $1,000,000 in cash; and we have e
ported to Cuba potatoes by the steam:
load, besides other farm products t.
other markets. There is room here fi,
lots of men and women at good wag;
who could soon save enough to ha:.
their own homes. To the man of mod
erate means, or with capital, this valle:
offers one of the best chances. It hu
climate, soil, markets, and a populatio:
above the average in intelligence au
progressiveness. Market  gardener-
greenhouse men, farmers, carpenters
painters, lahorers and house servant:
etc., all can find employment at good
wages.

“T hope your staff will use their besi
endeavor to keep the advantages of the
Maritime Provinces well to the front in
the export number. This great Domini
on of ours would be better known if
we could have more export numbers such
as are sent out by The Canadian Gro
cer. For nearly 20 years The Grocer has
worked for the interests of the Do

‘minion, and I feel sure has the appreci

ation of its readers and patrons.
‘““Although we are pleased at the ex
pansion of the great West with its
boundless prairies waiting to bhe culti
vated, still there is a richer promise in
the soil and surroundings of the Corn
wallis Valley, and advantages that
would soon add greatly to our export
trade. Give all the informafion you can
and let the world know we are ready io
supply their needs, and also offer them
better homes. Although vour export
number is intended to confine itself fo

-information about Canada’s food pro

ducts, still there is other information
that would be in order.

“TI have not the least doubt but that
the appreciation - of your readers and
advertisers will repay the great efforts
vou have expended on this special num
ber, and T have no fear but that it will
be a worthy number and keep The Gro
cer in the lead of all other such publica
tions.

‘ ‘Canada for the Empire’ would be a

- good feature in all our plans, and t

make it a success let us keep Canad:
always to the front—including The Can
adian Grocer.”

MARKET FOR FRUIT PULP.

A large Canadian export trade i
fruit pulp may be developed if a basi
of trade can be adopted to suit thi
English importer, without in any wa:
affecting the status of the Canadian ex
porter.

A proper basis would be for a full:
responsible reliable firm to be in touci
with the makers, who would first ob
tain satisfactory information of the firn
They could then sell for the makers o
commission, or become firm buyers them
selves, and in the latter case they would
only pay a proportion of cash against
B. L., say 60 or 70 per cent., and the
balance after inspection of consignment
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HERE is no finer equipment in Canada than contained in our rew buildirg
for the preparation of High-Grade Goods. Our WHITE SWAN
brand stands pre-eminently for goodness. We keep this idea constaitly

before us. “Quality” is the key-note throughout, and all the facilities of our exicn-
sive plant distinctly emphasize this thought.

Here are a few White Swan lines—than which there are no better :

WHITE SWAN BAKING POWDER WHITE SWAN FLAKED WHEAT
WHITE SWAN FLAVORING EXTRACTS WHITE SWAN FLAKED BREAKFAST FOOD
WHITE SWAN PREPARED COCOANUT WHITE SWAN BARLEY CRISPS
WHITE SWAN COFFEES : WHITE SWAN FLAKED RICE
WHITE SWAN JELLY JOWDERS WHITE SWAN FLAKED PEAS
WHITE SWAN CAKE ICINGS WHITE SWAN ROLLED OATS
WHITE SWAN SPICES WHITE SWAN GLUTEN FLOUR
WHITE SWAN HERBS AND SEASONINGS WHITE SWAN GRAHAM FLOUR
WHITE SWAN CREAM TARTAR : WHITE SWAN WHOLE WHEAT FLOUR
WHITE SWAN BORAX WHITE SWAN RYE FLOUR
WHITE SWAN S.R. BUCKWHEAT FLOUR
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Enquiries cheerfully responded to and complete Price List sent on request.

The ROBERT GREIG CO., Limited

White Swan Mills TORONTO, Ontario.
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Australasian Grocer

The Organ of the Grocery, Provision
and kindred Trades of the Antipodes.

Subscription $2.50 per Ann.

post free to any part of the world.
A handsome Diary is presented free to annual subscribers.

PUBLISHING OFFICES:

Melbourne, - - Fink’s Buildings.

Sydney, Post Office Chambers
BRITISH OFFICES :

London, - - 42 Cannon 8t., E.C.

CANADIAN AND AMERICAN EN
attention if addressed
STREET, E.C.

UIRIES will receive prompt

to the LONDON OFFICE, 42 CANNON

Specimen Copies Free on Application.

““OET THE BEST.”

Every Progressive Merchant Uses

Counter
Check
Books

We make all kinds, and are sole makers
of some of the best styles. Write us when
in want of supplies. We will send repre-
sentative or mail samples.

The Carter-Crume Company

Limited

TORONTO and MONTREAL

Phone North 3281. Phone Ub 2206.

Do you use- Shipping Tags ?
We manufactare them.

May 20, 196
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Fine Chewiqg Gums.
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Catalogue
Sent on
Application.

-
Large
Variety of
* Goods.

-

Correspondence
Invited.
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Special
Attention
Given

To
Export
Lines.
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OUR NEW FACTORY.

C. R. SOMERVILLE, -- LONDON, CAN.
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WAR AND THE MARKETS.
The Forum.

HE reason why an internation-
al war should have a far-
reaching effect on financial
values deserves explanation,
because it is very imperfectly

-rasped by the community at large. To
most people the matter seems simple
cnough. In ordinary comment on such
~vents there will be found a prevalent
nference that the securities of a given
~tate, in time of war, rise or fall ac-
~ording as that State is victorious or
.nsuccessful, because success in the con-
est will make for national adversity.
“ccurity values are affected simply and
olely because of the enormous expense
of war, which leads to sales of new se-
curities, whereby the general level of
.alues necessarily is lowered. The un-
derlying principle of war markets is
ihat the enormous costliness of war,
particularly in modern times, makes ab-
-vlutely necessary very large borrowing
operations by the contending govern-
i.ents. Estimates of recent wars indi-
cate that even a small war, cannot be
jought to a finish except by;an average
cvpenditure of fully a million dollars
daily. French statistics have lately
teckoned that a conflict in Europe be-
iween two first-class continental powers
ould cost each of them in the neighbor-
tood of $5,000,000 a day. These esti-
iates may or may not be exaggerated,
but they show what financial require-
ments may be involved in such a con-
ilict.

Now, no government possesses a fund
ol money sufficient to wage such a war
for any long period; nor is it possible
lor any government to introduce new
taxes such as would raise from its peo-
ple the sum required. - Hence it must
liave recourse to the accumulated capital
of the world’s money market. But since
‘he resources of the world’s capital have
some limit, it follows that such sudden
and enormous demands will necessitate
withdrawal of invested capital from its
previous location.

HOW COTTON ROSE AND SULLY

FELL.
World's Work.

I‘IVE years ago, at 43 cents a
pound, the South lost money on
every bale of cotton marketed.

But prices kept on increasing. A bale

of cotton is now worth one-third more

than a year ago. Three speculative
campaigns . led to the present high
prices. Theodore H. Price was the first
“‘bull leader.”” He pushed cotton up to
83 cents and retired from the market.
Then Daniel J. Sully appeared. He had
served for fourteen years in a Provi-
dence, Rhode Island, cotton house.
Later, in the South, he had seen the
cottonseed oil mills springing up on
every hand until this by-product was
yielding nearly $100,000,000 annually.
An inferior quality of seed was being
saved for the next year’s planting. Mr.
Sully thought that poor seed would
mean a small future yield. Indeed, in
1902, with 3,000,000 more acres culti-
vated, the production fell off. Sully
forced cotton to 9 cents, and then came

into the open as a buyer. He had
strong backing. In May he had raised
the price to 11 cents and added $130,-
000,000 to the value of the crop.

Then Sully stopped, whereupon W. P.
Brown, of New Orleans, came to New
York with a record of having made $2,-
000,000 in a ‘‘squeeze’’ in the New Or-
leans market. He at once drove 11-
cent cotton upward until he had con-
tracted for 200,000 bales of the July
delivery, and was ready with the cash
when settling time came Then one day
he bid 13 cents for 1,000 bales of
August cotton, and not a bale was of-
fered. @He had bought four times as
much cotton as was in the country.
Then in September Sully returned to
the market. His estimate of the Gov-
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ernment crop report was within 24,000
bales of the official figures, and prices
went skyward. Finally cotton dropped
and Sully failed.

CONTRABAND OF WAR.
Macmillan's Magazine.

Y the Declaration of Paris in 1856,
B the principal nations of Europe
bound themselves to respect cer-
tain principles. The first and most im-
portant has been expressed in the jingle,
‘“‘Free ships, free goods.”” The early
practice of nations had been to seize
their enemies’ goods where they could
get them. Sometimes they confiscated
the neutral carrier as well; occasionally
they went so far as to prohibit all
trade with the enemy at all. The

leading innovation of the Declaration of
Paris was, accordingly, the protection
of the property of belligerents when on
board neutral merchant vessels. Clearly
the new rule, ‘‘Free ships, free goods,”
protected the neutrals’ carrying trade;
for under its operation belligerents
could safely put their goods on board
neutral carriers without fear of capture;
and, moreover, the vexatious ancillary
incidents of stoppage, search, and adju-
dication, were gone. On the other
hand, neutral property still remained
safe on belligerent ships; the converse
rule, ‘‘Enemy’s ships, enemy’s goods,”
was unrecognized, and neutral goods,
which could have been confiscated if ly-
ing on an enemy’'s wharves, were safe
at sea under his flag. The Declaration,




however, has never been signed by the
United States, Spain, or Mexico; and
Japan and Russia can accordingly s€ixe
each other’s goods on United States’
ships, though they are not in the least
likely to do so.

MERCANTILE SUPREMACY OF

BRITAIN.

Quarterly Review.
HOST of recollections and a dim
‘\ crowd of shadows of the ‘‘might-
have-beens’’ are conjured up by
the reminder that in 1860 the United
States owned a larger amount of ocean,
lake, and river tonnage than the United
Kingdom, and, indeed, owned nearly as
much as the whole British Empire, as
it then existed, put together. It is a
remarkable illustration of British pro-
gressiveness in at least one direction
that, reckoning only vessels of over 100
tons, the British Empire now owns 15,-
500,000 tons of ocean craft, and the
American Kederal Union even when lake
and river vessels are included, only 3,-
500,000 tons. In the first half of the
nineteenth century, however, America
developed in maritime affairs almost as
much as in the second hali she developed
in industrial pursuits. She found use
for the magnificent harbors with which
nature had endowed her; and within
eighty ycars'ufler the Declaration of In-
dependence she was the largest ship-
owner in the world—as, indeed, she may
once more be, long before another

cighty years have passed.

* L *

In 1860 the mercantile marine of the
United States was, as has been said,
equal to our own. Hawthorne writes
of America disputing ‘‘the navigation of
the world with England.” Returning
from his mission to England, Buchanan
publicly declared that ‘‘our commerce
now covers every ocean; our mercantile
marine is the largest in the world.”
On the eve of secession, Alexander H.
Stephens said, in a speech delivered be-
fore the Georgia - Legislature : “‘We
have now an amount of shipping, not
only coast-wise but to foreign countries,
which puts us in the front rank of the
nations of the world. Ingland can no
longer be styled the mistress of the
seas.”” On the eve ol the Civil War
the United States shared the carrying
trade of the world with Great Britain,
which was gradually losing the predom-
inance even in her own ports. The out-
break of war in the United States; how-
ever, altered these conditions. In the
ten years irom 1860 to 1870, British
tonnage in British ports nearly doubled,
and-foreign tonnage showed scarcely any
increase. Trade was transferred to
neutral vessels free from capture; but
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the advantage thus given to British
shipowners was as nothing to that
caused by the substitution, about the
same time, of iron for wooden vessels.
Great Britain instituted and retained a
virtual monopoly in the construction of
iron shipping, and thus regained and as-
sured her supremacy.

THE BARGAIN COUNTER.
Everybody's Magazine.

FTYHAT women really enjoy a scrim-
mage with each other, when no
men are by to see that they are

not living up to their blue china reputa-
tion for tenderness, is beyond doubt.
Witness the bargain rushes when women
make an onslaught on a counter of shirt
waists. Are any of the virtues—the
gentleness, the tenderness, the sympathy
for the weak and needy—for which wom-
an is so justly famed, exhibited on such
occasions to women older, feebler, poor-
er, and more in need of bargains than
herself ? Nay, verily. It is a brutal
struggle to get the best, in which the
feeble are trampled under foot, gowns
are torn and hats smashed, a struggle
in which women of stature and grip do
not hesitate to snatch a bargain out of
the hands of another woman and bear it
off in triumph. In the peculiar creed of
ethics that governs woman’s conduct to-
ward her sister woman, it is considered
perfectly legitimate to covet your
neighbor’'s garments, or her cook, and
to get them away from her if you can.

THE HUMORS OF ADVERTISING.
Atlantic Monthly.

ND so it chances that many a
commercial proclamation leaps
from the advertising column to

the realm of popular humor, and is
there repeated free of cost. A proletar-
ian vaudeville audience will laugh at the
merest mention of Heinz’s pickles or
Dr. Munyon’s inhaler. In ‘““A Chinese
Honeymoon,” Miss Toby Claude, with a
marvelous horizontal pigtail, becomes in
the lines assigned to the leading com-
edian, ‘‘Sunny Jim's sister,’”’—and the
joke, so profitable to the manufacturers
of Force, brings a burst of uncontroll-
able merriment. A newspaper joke-
smith contrives that Mrs. McBride shall
say, “‘I can’t coax my husbhand to eat
any breakfast;” to which Mrs. Oldwife
rejoins, ‘“Have you tried. Force ?”’
Whereupon  Mrs. McBride exclaims,
‘‘Madam, you don’t know my husband!”’
All my advertisements, I have determin-
ed, must thus reverberate.

Better yet, I am fixed upon it that
whenever possible, they shall go capped
and gowned in academic dignity. I re-
member a little affair that occurred
some years ago at a venerable New
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England college. It was Commen:

ment Day. A brilliant audience had .

sembled. On the platform sat the di

tinguished faculty and trustees of t|

ancient institution of learning. Seve:

youthful orators had successively stri

en for appreciation, till at last appea

ed the putative candidate for the priz.
‘‘for the best appearance on the con
mencement stage.”” A handsome lad i

was, and a really impressive figure as |

strode across the platform in his flos

ing Oxford gown. He bowed smiling:
and then said with radiant amiabilit

‘‘Good-morning ! Have you used Pear

Soap ?”’ With that he paused—second-
but hours it seemed—while a shudder «
scandalized horror ran through us ali
I could have sunk into the very depth
of the earth. The learned faculty wer
beside themselves with mingled rage and
mortification. = The audience gasped
But aiter the dreadful pause came th:
ringing exclamation, ‘‘This is the ad
vertisement that stares us in the face
turn where we will ! Do you read the
advertisements in the daily pauers

You ought to.”” And then followed an
eloquent address on the economics ol
advertising,—an address so vigorous anid
sane and convincing, and delivered ‘with
such ardor and measure that the terrible
youth covered himseli with honor, and
triumphantly bore away the prize. There
you had a seli-repeater worth talking
about.

EXPORT TRADE IN STARCH.

The quantity of starch, including far
ina, potato, flour and dextrine, imported
into Great Britain for 1903, amounted to
165,481,712 lbs., of the value of $4.224.
139, and of other farinaceous prepara-
tions, $163,320,640 Ibs., of the value of
$4,210,620, and this amount, with the ex
ception of a small quantity from Ger
many. Austria and Franee, was supplicd
by American manufacturers.

The commercial agent of the Domiu
ion Government residing in Mancheste:
Eng., reports that English importers
starech and glucose have dealt in thes
articles from Canada only in
quantities, because, as a rule, the pric
is a trifle higher than the United State
produet and the quantity offered for e:
port is very small. One Manchester fir
handle 10,000 bags a month
if Canadian manufacturers ai
with an over-produetion, o
desire to increase their outpul
they can find easily an outle
therefor. Shipping facilities by the Mau
chester liners from Montreal, St. John
or Halifax are afforded them, and th:
Manchester Ship Canal enables them t

lay the goods down almost at the doo:
of the importer.
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0 TIME ano LABOR SAVER 202 *—-
¢

g The “ENTERPRISE” ELECTRIC
)

3 RAPID GRINDING M ll

(: AND PULVERIZING 1

£

:: Will be furnished for Direct or Alternating Current to suit all conditions
0

L BEF25 to 50 Ibs. of ©ffee U

caN BE GROUND FOR ONE CENT

() No. 08712
£ e e Height 31 inches; Width 32 inches;
) One Grocer says: It has almost doubled our (bffee Trade, Length 25 inches; Weight 320 pounds
£ I consider it a Good Investment and Advertisement. IR AN AR iU
() —————————— Grinding Cupacity
) lating, 2 pounds per minul

) DESCRIPTIVE CATALOGUE ALSO TESTIMONIAL PAMPHLET MAILED FREE B e e
( e — .

e Cupacity i f Iron Hoppers, 6 lbs. of (bﬁec
(: The Enterprlse Mfg. @ of Pa," "0 0N Capacity of Nickel-Plated Hoppers, 7% lbs.
({

:
="

ool

DUTCH CHEMICAL WORKS

AMSTER

DAM.

EXCEPTIONAL VALUE FOR THE GROCERY TRADE

SPECIAL OFFERS

RECOMMEND THEMSELVES.

WE OFFER OUR MAGNIFICENT

“BUTTERFLY

COFFEE and CHICORY, per doz tins...
PURE DUTCH COCOA, per doz tins........ 4/3 R/

Goods delivered, freight paid, to any Canadian port, duty not included. TEerwms : Cash with order.
The COFFEE and CHICORY is packed in cases of one cwt., while the COCOA is supplied in cases

of 56 lbs.

SAMPLES FREE ON

BRANDS o

1a-lb.

..... 2 :} 4

APPLICATION.
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EST E R N Inco;gt;r’ated %RDE
ASSURANCE MA—TVE
e e e COMPANY. |MARINE
Headofice G,y - $2,000,000.00
Toronto, Assets, over - - 3,546,000.00
ont. Annual Income - 3,678,000.00

HON. GEO. A. COX, President.

J. J. KENNY, Vice-President and Man. Director.
C. C. FOSTER, Secretary.

FINANCE AND INSURANCE
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BRITISH AMERICA
ASSURANCE COMPY

FIRE AND MARINE.
Incorporated 1833

CASH CAPITAL, #$1,000,000.00.
TOTAL ASSETS, $2,024,096.02.
LLOSSES PAID SINCE ORGANIZATION, $23,886,005.32.
HEAD OFFICE, =~ BRITISH AMERICA BUILDING,
Cor. Front and Scott Sts., Toronto.

HON. GEO. A. COX, President. J.J. KENNY, Vice-President
P. H. SIMS, Secretary. and Managing Director

< Money =<

CAN BE SAVED BY MEANS
OF AN ENDOWMENT POLICY.

YOU CAN ONLY SECURE
SUCH A POLICY WHILE YOU
ARE IN GOOD HEALTH.

Pamphlets and Full Particulars regarding the
New Accumulation Endowment Policy
sent on application.

Confederation Life

ASSOCIATION.

W. H. BEATTY, PRESIDENT.

W.C. MACDONALD, J. K. MACDONALD,
ACTUARY. MANAGING DIRECTOR.

HEAD OFFICE, - TORONTO, CANADA.

THE CANADIAN BANK
OF GOMMERGCE.

$8,700,000
$3,000,000

TORONTO, CANADA.

B. E. WALKER, General Manager.

Paid-up Capital, - -
Rest, - - - :

HEAD OFFICE:

HON. GEO. A. COX, President.

The offices of this Bank number 109, distributed as follows :

NEW YORK, N.Y,,
16 Exchnnge Place,
Wm. Grayand H. B. Walker, Agents

LONDON, ENG.,
60 Lombard St.,"E.C.,
S. Cameron Alcxunder Munugu

103 Branches throughout Canada, including the following:

MONTREAL, TORONTO,

F. H. l\lmhcwson Manager. John C. Kemp, Manager.
HALIFAX VANCOUVER,

H. N. Wullnu., Manager. ‘Wm. Murray, Manager.
WINNIPEG, OTTAWA,

John Aml Manager. Robert Gill, Manager.
ST. JOHN, VICTORIA

J. G. luylur, Manager. Ggo. Gillespie, Manager.
DAWSON, }lA\ﬂLT ON,

D. A. Cameron, Manager. . B. Dcwnr Manager.

5 Branches in the United States, mclutlmg the principal
cities of the Pacific Coast

SAN FRANCISCO, CAL,
rch. Kains, Munug,nr
SKAGWAY, ALASKA,

H. M. Lay, Manngux

sbA’l‘T[E WASHINGTON,
V. Holt, Manager.

l’()RTI.AhD OREGON,
E. Wyld Mnnnger

A General Banking Business Transacted.
Foreign Exchange Bought and Sold.

The distribution of its Canadian branches coveﬂnglnll the principal
cities and towns throughout the Dominion, its own offices in England
and the United States, and its corre:pondents in all parts of the world,
enable The Canadian Bank of Commerce to offer unexcelled facilities
to merchants, manufacturers and exporters for the transaction of
their business.

MANUFACTURERS AND
MERCHANTS.

It may be necessary for your staff to have fidelity
bonds. We act as surety on such. We are known the
world over.

Write to us for terms and particulars.

The Lon‘on Guarantee & Accident Co., Limited,

D. W. ALEXANDER, General Manager for Canada,
Canada Life Building, s X - TORONTO.

THE METROPOLITAN BANK.

CAPITAL PAID UP, - - 81,000,000.
RESERVE FUND, - = 1,000,000.
HEAD OFFICE, - TORONTO.

R. H. WARDEN, D.D., PRESIDENT. W. D. ROSS, GENERAL MANAGER.

BRANCHES : '
Brigden Petrolia In Toronto—
Brockvill + Picton cor. College and Bathurst Sts.
Brusse's Streetsville Dundas and Arthur Sts.
East Toron') Sutton West Queen and McCaul Sts.
Milton Wellington 7 and 9 King 8t. E.
GENERAL SAVINGS
BANKING DEPARTMENT

BUSINESS AT ALL BRANCHES
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FINANCE AND INSURANCE

ANK clearings for March in the United States
have been the smallest since 1901, and bank
failures the heaviest since 1897. Especially
has this been the case in the West. Follow-
ing up the decline in stocks, commodities are

now beginning to recede as well, making the cost of liv-

ing cheaper for the wage-earner. The fact that at iength

prices are declining is proof, as in the stock market, that
decline is a necessity at last and must go further, unless
there is to be a revival of trade, which seems impossible.

Ihat the old level was abnormal and that the new level

is more reasonable may both be admitted without mak-

ing the marking-down process painful to sellers. In plain
i-nglish, commercial classes are about to experience solne-
thing of what Wall street has already passed through.

* *
*

71 VHE thirty-fourth annual report and list of sharehold-
1 ers of the Royal Bank of Canada has been is-
sued in the form of a handsome booklet. The report
exhibits a satisfactory increase in the business of the
bank during 1903. Deposits have grown considerably.
Both the paid-up capital and the reserve fund have been
increased to $3,000,000 and the balance of profits carried
lorward exceceded the same balance in 1902 by nearly one
hundred per cent. The assets of the bank exhibit a cor-
responding increase, being now well over $25,000,000.
\ltogether the report is a most satisfactory one.

In .ddition to the list of shareholders, with their
ioldings, several pages of statistics about the Dominion
ol Canada are appended, supplying in concise form much
useful information.

-

* -
*

N\ OMIS writers, in this country, have been making very
b favorable criticisms on the great advances made by
the Canadian banking institutions. Taking Ist
January, 1903, as a basis, comparisons have been made
oi the Dominion and Australian banking systems.
Thus, the Canadian banking returns—approximately—
compare as follows with those of the Commonwealth :

Canada. Commonwealth
Note circulation ...... £13,485,117 £ 3,128,184
Depasits .. 0. 79,725,886 88,543,660
SDEER. 2,578,447 19,413,191
Government notes .... 4,946,115 631,068
Paid-up capital ... .... 15,679,746 16,914,280
Reserves :.... ... ... 10,074,817 5,783,689

The comparison is an interesting one, as it clearly
shows the difference between the two systems of banking.

* ¥
*

A pretty little desk calendar has just been issued by
the savings bank department of the Canadian Bank of
Commerce. It begins with April, 1904, and runs to
March, 1905. Appended is a statement showing the gen-
cral healthy condition of the bank.

* . *

O NE of the results of the disastrous fire in Toronto on
April 19th was to facilitate a movement which has
been smouldering in New York for some time, in re-

gard to insurance rates and regulations. The day follow-

ing the fire the New York insurance men held a meeting
to discuss ways and means of classifying risks, suggesting
regulations in regard to the construction of buildings and

51

other kindred matters. No definite conclusions appear to
have been arrived at, but it is evident that the move-
ment wili be productive of some results.

- -
*
T is a bull argument that both in England and on this
continent money appears to be very plentiful. One

sees the rate for call money in New York constantly
quoted below 3 per cent., and we hear also of long time
loans being made for 4 per cent. and even lower. In
Ingland the position with regard to the supply of money
is very clearly demonstrated by the action of the Bank
of England. ‘They have reduced their discount rate twice
within a short period of time, an unusual thing for them
to do. 'The reduction is from 3} per cent. to 3 per cent.,
and this is the lowest it has been for more than a year
past.
* » *
N their review of the stock market, under date of April
l 22, Aemilius Jarvis & Co., Toronto, say : ‘‘Money
locally appears to be gradually working easier. It is
not unlikely, however, that there may be a temporary
check in this direction as the result of the heavy suws
the insurance companies will be called upon to pay to the
owners of buildings destroyed by fire here. It is too
early to express a ve’y definite opinion as to whether this
fire may have any serious eflect on our local stock mar-
kets. None has been evidenced so far, and it would ap-
pear to us probable that none of the companies aflected
would be the owners of any considerable quantities of the
stocks ordinarily dealt in on our exchange. In the ab-
sence of any forced liquidation, the financial situation is
sufficiently easy to justify our feeling that the call of
loans by fire insurance companies should not materiaily
affect prices.”’

* *
*

N April 22 the Toronto Board of Underwriters ratified
O the schedule increasing fire insurance rates in To-
ronto by 75 per cent. The schedule reads : “Extra
rates and tariff changes operative on and after 20th inst.,
for all business, new and renewal.

“Congested District—On all mercantile, schedule and
other specially rated risks, building and contents, except
dwellings, add $1.00 to rate. Where three year policies
are permitted, the extra to be added to the three year
rate.

“Outside District—On all risks, building and contents,
except dwellings, add 50c to rate. A reduction of 25c
may be made on residential store risks in outside dis-
trict, with the usual warranty. Where three year policies
are permitted, the extra to be added to the three year
rate.

“‘Sprinklered risks and fire-proof buildings—Half the
foregoing extras to be added to rate, buildings and con-
tents.

‘““Co-insurance—A reduction of 15 per cent. from rate
on building, and 10 per cent. on contents may be allowed
for the 80 per cent. co-insurance clause.

“New policies—New policies must be issued on all
risks affected by these changes.”

* e L

The Western Assurance Co. have purchased the Cana-

dian business of the National Assurance Co., of Ireland.
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i1 One
Does It All

CLEANS AND POLISHES
LUBRICATES WITHOUT GUMMING.
PREVENTS RUST.

than anything else.
Dealers make lasting cus-
tomers by selling “ 3 in 1"

Sold by Jobbers in

SCWING MACHINES.

e | HAMILTON  WINNIPEG
uUSA j "

G.W.COLE CO.

] FORCLOCKS .
- =

TORONTO VANCOUVER

G. W.COLE CO.

141 Washington Life Bldg., New York.

And does each Dbetter

MONTREAL  ST. JOHN, N. B.

—1

THE BEST STOCK

TEES
DESKS !!!

THE LOWEST PRICES

TEES & CO.

300 St. James St., - - MONTREAL

A Merchant’s Judgment.

\//

is sure to approve the mechan=
ism and system of . . .

THE HALLWOOD
CASH REGISTER

The Hallwood is the best cash
register constructed to-day ;—that
is the first point. Itissimpler than
any other, has fewer parts, is
stronger, is cheaper.

It does all that other registers can
do, and something in addition.

There is no good reason why pro-
gressive. merchants should be with-
out a Hallwood.

SEND FOR DESCRIPTIVE LITERATURE.

Halwood G Ragitr o, of Canada

78-80 King St. E., 1782 Notre Dame §t.,
TORONTO. MONTREAL.

A DISTINCT
TYPE

The OLIVER has
certain superior fea-
tures and unique im-
provements exclusive-
ly its own.

The
Typewriter
The Standard VISIBLE Writer.
Operates as smoothly
as the delicate mech-

amsm of a watch. dur-
ability unquestioned.

Works in a Whisper

Art Cataloguce Free.

THE CANADIAN OLIVER
TYPEWRITER CO.
156 8 St. Antoine St.
MONTREAL.

Agents wanted in ul‘
unoccupied territory.
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VALUE OF GOOD STATIONERY.

HE stationery which a business house uses in
its correspondence will always be one of the
first and most important criterions by which
the world will judge that firm’s standing. First

_ impressions are lasting and in many cases the
first impression that a correspondent gets of a firm’s
business methods is the stationery on which the corre-
spondence is carried on. Cheap printing, or worse yet,
poor writing paper without any printing at all, can hard-
ly produce a favorable impression of careful, up-to-date
methods. On the other hand, neat and cleanly printed
stationery cannot-help but give an impression of financi-
al soundness, which evidences of seemingly lower stand-
ards in other lines cannot efface.

Many small retail merchants complain of the difficulty
they find in procuring credit from large manufacturers.
“We always pay our bills promptly, our credit rating is
good, but there seems to be something else that is wrong
which makes it so hard for us to get credit.” This
“‘something’ which makes it so difficult for these mer-
chants to get the desired credit is the carelessness shown
in the get-up of their correspondence stationery.

In many instances, the appearance of the letters which
‘merchants write to the manufacturers is so slip-shop and
careless that the credit man rightly takes it for granted
that that merchant is not running his business on lines
which will enable him to take care of himself in compe-
tition with twentieth century methods, and therefore he
is doubly watchful before he will take this merchant as
an acceptable risk.

Nor is this effect of cheap stationery confined alone to
dealings with the large manufacturers, but to the dealings
with small customers, in the merchant’s own city. If
they receive letters and statements written on poor sta-
tionery they will have a correspondingly poor opinion of
the merchant’s methods and they will regulate their deal-
ings with him according to this standard.

If, however, a merchant’s stationery is neat, clean and
attractive, it will at once produce a favorable impression
hoth on the manufacturer and on the customer. The
credit man will find it harder to refuse credit, and the
small customer, impressed by the business-like appearance
of letters and statements, will pay his bills more prompt-

Iv and place greatér confidence in any statement which a
merchant may make in his letter.

Good business-like stationery is not expensive. In
fact, it costs but little, if anything, more than cheap
printing. Go to a good, reliable printer, and see to it
that he gives you good service. An investment here will
pay big dividends, but economy in stationery is a penny
saved and dollars thrown away.

THE TELEPHONE.

O NE outward expression-of the business is the girl who
answers the telephone. What would you think if I
told you that a prospective customer called you up

the other day and that the nasty, harsh-voiced, ill-tem-

pered treatment he received over the wire gave him a

nost disagreeable impression of your concern.

OFFICE |

The Canadian Grocer.

DEVOTED TO THE
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He got neither the telephone connection, the informa-
tion, nor the consideration he expected—and you did not
get the business. Bv such a slender thread sometimes
hangs an order.

Or would you believe that a certain buyer intended to
divide his order between your house and a competitor ;
that jewel of a girl answered the 'phone; her well-modu-
lated voice, her respectful interest in his behalf, put hin
in a pleasant and receptive frame of mind.

She said : ‘*Mr. Blank is not in his office at the mo-
ment, but I shall send for him at once.”

By being at the ’phone in person vou got the entire
order. Perhaps you recall the incident.

PRICING STOCKS.

HE inability to fix prices properly in one of the most

T prolific sources of failure in business.”” This remark
was made by the manager of a large department

store.  In speaking of the various problems that coniront
the retailer, he said : ‘‘A great deal has been written
on the subject of advertising. buving, and store manage-
nent; but writers in trade journals have had very little
to say about pricing goods. My experience has taught
me that no branch of merchandising is more important or
requires wmore careful study than does the pricing of -the
stock. Pricing goods is an art which requires much ex-
perience and rare judgment. ;

“In a great many stores it is the custom to fix
prices on what is practically a horizontal basis of per-
centage. The merchant estimates the running expenses of
the store at, say 15 per cent, to this he adds his profits
which we will also call 15 per cent. This makes a total
of 30 per cent which is added to the cost price on every
thin~ in the store. Of course there are a few exceptions,
but the merchant may be said to have but one percentage
of profit on his entire stock. It saves trouble, perhaps,
to mark goods in this way, but it is extremely poor
business policy.

‘““There are many things to be taken into considera-
tion in figuring prices. Competition is, perhaps, the
strongest factor; but the nature of the goods gnd the de-
mand for them are also important. Then, too, the style
and popularity of goods give the price-maker an oppor-
tunity to display his judgment. For instance, in a lot
oi suits costing practically the same amount, some will,
on account of the style, sell easily for a third more than
others. The same is true of dress goods, silks, or in fact,
almost any other class of merchandise. There are always
some customers who are willing to pay a little more for
style and the merchant who does not take advantage of
this fact is not alive to his own interests. By marking
up the more salable goods he is enabled to reduce the
selling price on goods that are less desirable.

““‘Again, in pricing goods, the merchant will often
find it a good advertising policy to mark certain articles
down to a very narrow margin of profit. This gives a
store the best:possible kind of advertising, but it also
cuts down the average of profit and every merchant is in
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business for profit; so, if seme goods are marked down,
others must be marked up te maintain the average.

‘“To sum the matter up, I would say that in making
prices the merchant should use his judgment rather than
a fixed scale. It is necessary to hold himself as nearly
as possible to an average of profit hut in different articles
he should vary widely from the given percentage.”’

WATCHING THE ACCOUNTS.

T'ERNAIL vigilance is necessary in extending credit,
not only to new aeccounts, but to many old ones as
well. There is a constant tendency on the part of

the purchaser to overbuy and to increase the standing
balance. Payments are less than purchases, and if not
guarded against the excess is soon out of all proportion.

A safeguard must be provided before the balance be-

comes too great. How then shall we check the rash buyer
and stir up the slow payers?

Business must be done and we cannot draw the lines

too tight without affecting sales.

We have developed a plan for regulating eredits which

is guite satisfactory.

On opening an account, we use Dun and Bradstreet as

a preliminary basis. Both of these agencies, as well as
the report of the salesman, are used to prepare a private
mercantile rating.

This consists of a card system of the ordinary kind,

ruled up to permit a full history of the customer.

BLANK & CO.

NaME
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This eard (No. 2) is put into service, as already
stated, as soon as an account becomes in any way under
disapproval.

A cabinet arranged aceording to the days of the month
is provided, and- after sending out form letter ‘‘D,’’ the
card is moved ahead a sufficient number of days to permit
a reply.

The ‘‘stoeck’’ requests for payments are sent out at
intervals and the tone of each gradually becomes more
imperative.

Salesmen and repeated ‘‘duns’’ proving ineffective,
the aceount passes into the attorney’s hands.

By guarding the acecount in this way, the losses are
kept within reasonable limits.—Business World.

FAULTS AT THE START.
AX FRANKENSTEIN writes : ‘‘After six years of
M observation in several of the largest establishments
in New York, I find the great fault with most boys
to be their fear of hard work or their bashfulness to do
hard work; no matter which of the foregoing is the
cause, they are all looking for 9-3 jobs—cinches, in plain
words. They are filled with the idea that they know it
all, and can, therefore, command large salaries.
“Fortunate indeed is the young man, who, on leaving
school, secures a position that nets him $5 per.

J2

chases.

s S Tr B

T

January - 429 |

February - - 192

March - -

A pril

May

June

July

August

September

October

November

December

No. 1.~ Form of blark to show excess of
o et Eiman by the
bookkeeper

Items are added from time to time, and eventually this
private report arrangement contains more valuable in-
formation than could be obtained otherwise.

Form No. 1 is a statement furnished by the bookkeeper
at intervals. As will be seen by the figures, the payments
have been a little less than the purchases; and while there
is no ecause for suspicions, yet the alarm has been sounded
and this particular account must be kept under constant
attention.

Form No. 2 might be termed a restless watechdog that
will not be pacified until nroper action is taken.

Form No. 2.

‘“‘When we consider a little it is easy to see why
large salaries are impossible.

“‘Kirst, the young man must learn his business (this
takes time); then he must learn to work properly (more
time required); packing goods while looking out of the
window is not attention to the work in hand, and \t
takes time to work steady without fooling. So until the
young man learns his business and learns to work hc/ih
a loss to the firm. Hence the small salary.

“Even if you start on a small salary (most of jus
started that way), don’t wear that I-don’t-care expres-

sion. but put your shoulder to the wheel.” f
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This list is for the purpose of placing retailers,
manufscturers’ jobbers and other readers in
touch with reliable and petent ants

and auditors whose services are so frequently Accoun‘ants
required for such purposes as opening books,

Leading Canadian

adjusting and auditing accounts, arranging part-
nerships or organizing joiut stock companies,
devising special office systewms, making collec-

and Auditors tions and investigations, handling estates, mak-

ing valuations, etc.

| F. H. KIDD,
[ Chartered Accountaat, Auditor,
| Assignee, Etc
505 McKinnon Bldg., - Toronto.
JENKINS & HARDY,
| Assignees, Chariered Accountants,
207 Manning Chambers, City Hall 8q., | Kstate and Fire Insurance Ageuts.
153¢ Toronto Street Toronto.
Toronto,  Oanada. 465 Temple Bullding, Montreal.
100 William Street, New York.

DAVID HOSKINS, F.C.A.

Chartered Accountant,
Auditor,
Financial Valuator. |

Cable Address: ‘‘ Wigwam.”
T. G. WILLIAMSON,
Chartered Accountant and Auditor,
15 'Toronto St., Toronto, Canada.

This space §15 a year.

HENRY BARBER & CO., iS
Accountants and Assiguees. GRO. 0. MERSON,
Chartered Accountant,

z Offices :
18 Wellington St. E., Toronto, Ont. Auditor, Assignee, etc.

WILLIAM FAHEY,
Accountant and Auditor.

Regular and Special Audits.

27 Wellington St. E.,
402 McKinnon Building, Toronto. 'Phone Main 4744. Toronto.

This space §15 a year. This space §15 a year,

This list is for the purpose of placing manufac-

turers,wholesale and retail merchants and other
readers throughout Canada, and firms abroad
doing business in Canada, 1n touch with the

legal profession throughout the Dominion, for
the collectiqn of accounts, legal representation,

organization of companies, the arrangement or

dissolution of partuerships, or assiguments, as
‘ ARDS well as all other matters of a legal nature.
. For advertising rates apply to MacLean Pub-

lishing Co., Limited, Montreal or Torouto.

BEATTY, BLACKSTOCK, FASKEN JAS. H. BURRITT, K.C.
& RIDDELL, Sollcitor, Notary, Etc.

BEATTY, BLACKSTOCK, CHAD- Pembroke, - - Ont.
WICK & GALT
Barristers, Solicitors, Notaries, Etc. D. 0. CAMEKON, Barrister.
Offices, Bank of Toronto, Equity Chambers, Toronto.
Tel., Main 3813. Toronto, Ont. |  Branch Office, Oakville, Ont.

1. L. O. VIDAL. J. C. HAMILTON, LL.B.,
Barrister, Solicitor, etc. (Collections Barrister, Solicitor and Notary.
and Commercial Law. McKinnon Building, Torouto.
Montmagny and Quebec City, Que. 'Phone, Main 65.
TUPPER, PHIPPEN & TUPPER, ATWATER, DUCLOS & CHAUVIN
Barristers, Solicitors, Etc. Atioustes | Magtreal
) ’ Albert W. Atwater, Q. ¢ ', Consulting

Winnipeg, - - Canada. Counsel for City of Montreal. Chas.
- A. Duclos. Henry N. Chauvin

Educational Department.

The following institutions for the education
of business men's sons and davghters are
recommended by this paper :

Do You Want to Learn Shorthand ?

EVERYBODY NEEDS IT.

It is an assistance to students, teachers, lawyers, physicians, secre-
taries, clergymen, editors, reporters, business men,—everybody in fact.

We can teach you at home, the fastest, easiest system known

BY MAIL

Some of our pupils have written 100 words a minute by this system

within a month.
Write tor information about our Shorthand course.

CANADIAN CORRESPONDENCE COLLEGE, Limited
TORONTO, CANADA.

Western Business College
Spadine svenve. TORONTO.

Thorough courses in Bookkeeping, Stenography, Typewriting
and Penmanship ; individual instruction.

A. J. HOARE, Principal.

St. Margaret’s College, Toronto

A Boarding and Day School for Girls.
Thorough courses in every department.
Only teachers of the highest demical and professional standing employed

GEORGE DICKSON, M.A,, MRS. GEORGE DICKSON
Director. Lady Principal.

L 2 Bookkeeping and Shorthand are
sure stepping-stones to

’ Teachers who have had practical
business experience teach these
branches in

THE WILLIS BUSINESS COLLEGE.

A school of genuine merit. Send for our beautiful catalogue.
$.T. Willis, Principal, Cor. Bank and Albert Sts., OTTAWA.

The Belleville Business College,

Limited.

BELLEVILLE, ONTARIO.

Send for handsome catalogue
describing fully all courses

J. Frith Jeffers, M.A., Principal

—

We do Good Printing Cheap

1,000 Business Cards, & e ST bia e
1,000 Note Heads, - - - - - - - - $100
1,000 Statements, e e T T 1.50
1,000 Dodgers, RTINS S T S T R

Write for Samples.

G. A. Weese & Son, 44 Yonge St., Toronto.
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ADVERTISE YOUR BUSINESS

Write for particulars about our cuts and ads. from 50 cents up. To
advertise in newspapers. Catchy ideas to catch busine: Given to one
merchant in a town. Send us your ads. and we will eriticise them free.
WRITE To-DAY.

GEO. J.SMITH BUREAU, sz sroaowar, n.v.

WE WRITE ADS: IN FRENCH.
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Trade With England

Every Canadian who wishes to trade successfully with the
Old Country should read ’

¢« Commercial Intelligence”’
(The address is 168 Fleet St., London, England,)

The cost is only 6c. per week. (Annual subscription,including
postage, $4.80.)

Moreover, regular subscribers are allowed to advertise without
charge in the paper. See the rules.

- D DB DD DD DO PDDPDODODBD
: NEW TELEPHONE LINE

; A new copper metallic line has just been completed trom

Simcoe to Port Rowan. The towns listed below can now be
reached from Toronto at the following rates :

PORT ROWAN - 50c.
8T. WILLIAMS - - B&Oc.
VITTORIA - - 40c.

The Bell Telephone Co. of Canada

r=- 2 = 2 2 4 2 g 2 J 2 4 o J 2 4 2 Jd 4 4

TENGWALL LOOSE LEAF PRICE BOOK

SHEET REMOVED OR
INSERTED INSTANTLY

SEND FOR DESCRIPTIVE PRICE LIST.

HART & RIDDELL, et s ieneee. TORONTO

Are You Neglecting
Your Accounts?

To have good collections you must render
your accounts promptly and accurately on
the first of every month. With

THE BRIGGS LEDGER SYSTEM

you can do this. Write for our latest
illustrated catalogue, free.

The Briggs Ledger System Co.,

Limited

THE OFFICE

Z3 York St.,, - Toronto, Can.

J
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CAPTAINS OF INDUSTRY OF TO-MORROW,

I!\ the Atlantic Monthly for March, Mr. Henry A.

Stimpson in his article on ‘“The Small Business as a

School of Manhood,” asks the question : Inasmuch as
the small business house is being replaced more and more
by the great corporations and the trusts, and inasmuch as
the great commercial leaders of to-day were trained in
this small business, what efiect will come to the business
world from the fact that the young men of to-day have
not the opportunity of this training ?

The problem is this: These few great corporations
and trusts need men of remarkable superior ability and
talent and wide experience to direct them. A man who
has been a clerk all his life has gotten not only into the
routine methods of a clerk, but his character has been
more or less weakened by a lack of immediate responsi-
bility, so that he is not fit for such a position by the
time he reaches his fortieth year. The very methods of
the trust have made it impossible for a man to gain such
experience and develop his ability in a business of his
own. Where, then, are those few great men to he found ?

The other day I asked the auditor of a great trust :
“What is the method upon which your new business is
being organized—to make a machine so perfect that mno
knave can take advantage of it, or to develop individual
character to such an extent that the machinery will be
relatively secondary ?”’ Ile looked at me for a moment,
and then, with a curious smile, said : ““The latter is
what I should be glad to do, but my directors have dif-
ferent ideas. We are trying to make a machine which
will be as absolutely perfect as possible.” *“Then,” 1
said, ““you will he beaten, for a man is always cleverer
than a machine.”” “Yes,” he said, ‘I fear so.”” He has
himseli  since resigned and gone back into private busi
ness.

The great corporation is unquestionably the necessity
of the hour. It will continue to take on constantly new
forms ol development. 1t is already playing and will
continue to play a tremendous part in the progress of
civilization. But its limitations are none the less real.
The evils that are inevitably connected with it must he
clearly realized if they are to be offset. Among them all
none is so serious as this radical one of the effect upon
the character of many of the employes, who, under form-
er conditions, would have been either managing their own
business or ambitious for the opportunity of doing so.
The life, in a multitude of homes where the salary takes
the place of business earnings, is doubtless calmer and
steadier, and also in many cases ampler, in that the in-
come is larger. A cerfain stability is hoped for in a so-
cietv where anxiety over business conditions is exchangel
for the contentment of an assured stipend. And the
steadying and quieting of the temper, no longer made
irritable by the daily anxiety, is unquestionably a notable
social contribution.

WHY SHE DID NOT SUIT.

ENATOR DEPEW was discussing with a railroad

S president the difliculty of obtaining competent office
help. “Not long ago,”” said the railroad man, ‘I en-

gaged. a stenographer who was highly recommended for
efliciency and accuracy, but I found she wouldn’t do at
all.”

‘‘What was the trouble ?"’

“Why, she wrote all my letters exactly the way I
dictated them.”

6
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¥ PERFECTION == .....

“The Crain Continuous.”

VITAL POINTS ATTAI N E D

PERFECT Security of Lock.
PERFECT Alignment of Leaves.
PERFECT Flat opening back.
PERFECT Workmanship.

COMBINED WITH SIMPLICITY OF MECHANISM AND
OPERATION s

Our Ledger is in use by many of the leading Banks, Financial Corporations, Manufacturers and Wholesale and Retail
Dealers throughout the country.

N

Y

Our MONTHLY ACCOUNT SYSTEM is indis- We manufacture all kinds of [.oose Leaf Forms with

pensable to the up-to-date retail business of to-day. binders to suit. Tlnvoicing Systems. Order Forms.

: Record Sheets.
(ustomers’ Accounts always ready. Posting reduced

to a minimum. [Labor, time and money saved.

Ask for quotations on our new Fold-over Railway
Bill of Lading.

The ROLLA L. CRAIN CO., Limited

= Head Office and Factory:
TORONTO, OTTAWA, MONTREAL,
18 TORONTO ST. Write to our nearest office for information and prices. IMPERIAL BLDG.

N.B.-As a special inducement to customers ordering by mail, we will prepay express charges to any place in Canada on orders

k accompanied by cash. J

FIVE THINGS MUST BE WATCHED
BY A STOREKEEPER

Are you taking it for granted, or do you KNOW they are done correctly?
You WILL know if you use an IMPROVED NATIONAL. YOU will not
have to GUESS. It records every transaction.

IT TELLS
1 How much casH business was done.
2 The goods sold on crepiT.
3 What was RECEIVED ON ACCOUNT.
4 The amount PAID OUT.
D 5 [f a mistake was made cHANG-

. N.C. R.

y ING MONEY. b Co
Y ) Dayton, O.
MacHINERY Makes No MisTAakEs. il T

N :
o, ing and puts me

NO MISTAKES—NO LOSSES. @ S under noobligation

Ny to buy, [ will look at
N C R (\ > yourimprovedregisters
i ° S when your agent is next
ATIONAL ASH EGISTER e _\‘\ in this vicinity with his
DAYTON, OHIO, U. S A. EAR M IR
AGENCIES IN ALL PRINCIBRAL CITIES CaNADIAN GROCER:

Montreal Office, 1685 Notre Dame St.  Toronto Office, 129 King Street, West Name
Regina N. W. T.—W. Brizzolari Winnipeg, Man., 414 Main Street
Calgary, N. W. T.—B. L. Robinson St. John, N. B., 60 King Street Address___

*
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N F.C.CALVERT & CO , !
. @ @ ¢ \
1
Manchester, England, R
whose specialties have been awarded more than t
100 Medals and Diplomas for superior excellence +
in competition with other manufacturers Merchants FinanCiel'S 3
=
+
d
isi 4
Calvert's Carbolic Preparations include Disinfectants, . 4
Dentifrices, Soaps and other toilet specialties, which are Shlp and Insurance Ag,nts 4
well known, reliable articles. finding a ready sale’in 4
England, the colonies and many foreign countries. The Agents of the PICKFORD & BLACK CANADIAN STEAMERS. Y
Soaps are probably of most interest to grocers and full i S <4
particulars and prices of the various qualities, suitable Cable Address:—*GORDON,” Trinidad . ‘1
for the Canadian market, in addition to the two enum- CODES USED :—Lieber's; A.B.C.; A 1; Ager’s; Watkins'; Scott's’ 3
erated below, are givenin price list mailed free on request. and West-Indian and otner Private Codes &
A Calvert’s 20 per cent. Carbolic Soap affords protec- “
tion against mosquitos and other insects, and is also +
' refreshing to use. Each tabletis packed in a metal box. of CANADIAN LUMBER, FLOUR 4
Retail price, 30 cents a tablet. ' M Po RTE Rs CODFISI. SATS I‘IAY, i " +
’ ’ " 1 J
Calvert’s No. 8 Carbolic Soap is a good soap for all *‘
{ ordinary purposes, retailing at the low price of 5 cents a o AGAR. MOEASSBE B A
= ¢ EXPORTERS “:ica o
F.C. C. & Co. ensure the quality and efficiency of their COCOA, COFFEE, COPRA, Z
4 soaps by guarantecing definite percentages of carbolic \ COCOANUTS, CRUDE ASPHALT, 2
acid. REFINED ASPHALT OR EPUREE, GLANCE PITCH 7‘
(> OR MUNJACK, INDIA RUBBER, BALATA GUM, 4
i N HIDES (WET AND DRY), BITTERS. <
have now opened a wholesale depot for the further
» extension of their Canadian trade, at \ *1
807 Dorchester St., Montreal. \ = 9
3 N > \ : ’ . <
ST. VINCGENT WHARF 5
g W. T. LEACH, Representative PORT OF PAIN 4
: Price Lists, etc., mailed on application. Vi O 8 IN, t
\ <
wlelulelelolalelnnlal PRS0 .
\j
14
i
a §
i,

ALL THE UP-TC-DATE TRAVELLERS HANDLE

MYERS SPICE for Horses, Cattle, Poultry, etc.

WHY ! Because they know it is pure and the best to be had. Also they want their
customers to have a genuine article and a ready seller.

wiitet MYERS ROYAL SPICE CO., Niagara Falls, Ont., for further particulars.
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1 higher institutions of
learning in the United States
and C(anada are extending
their teaching to the training
of men for the world of al-

fairs. Law, medicine, theology, engi-
neering and teaching have the rank of
professions, and the necessity for expert
training for these careers is no longer
questioned. Business as such has until
recently been allowed to shift for itself.
flere was one field, so it was said, in
which a university education could be of
no practical value. This was no place
jor theory. Business must be learned in
the thick of the struggle. The four
vears  devoted to a college education
could not be spared from the appren-
ticeship essential to business success.

A Change of Attitude.

is now taking place on the part of the
colleges, and the business world has met
the college half-way. Business has be-
come vast and complex. For the large
problems now confronting it large men
are needed. The success of the great
corporation to-day- depends primarily
upon the possibility of securing not
capital, but brains. Weakness in man-
agement cannot be tolerated.  The
price of inefficiency is failure. The busi-
ness  community has been compelled in
sclf-defence to turn for aid to the insti-
tutions which have served other profes-
sions so faithfully.

Not all the universities have accepted
the new task willingly, " and even in
those which have are many men who
look with concern upon this attempt to
“‘commercialize’’ collegiate instruction
and to divert it from scholarly and lib-
eral pursuits. It is asserted that insti-
tutions of learning are now to be em-
ployed in teaching men to drive sharper
bargains and to magnify the importance
of mere money-getting. But this is to
misinterpret the spirit of the movement.
Its purpose, beyond the obvious one of
providing a sound business training, is,
by means of the disciplined mind and
the matured judgment, to develop a
pgreater sense of social responsibility, a
more generous and sympathetic view of
commercial welfare, a spirit- of sell-
sacrifice at present so foreign to the
world of affairs. If it is replied that
there can be no such thing as sentiment
in business and that each man must look
out for himself, this answer must be re-
garded as a severe arraignment of the
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®  Professional Training for Business

existing order and a most effective argu-
ment for sounder and broader business
training. A system of business educa-
tion has no defence that fails to raise
the level of industrial negotiation.

Business Can Be Taught.

The institutions that have undertaken
this task insist that business can be
taught. The multitude of details, vary-
ing with each industry and with the in-
dividuality of its director, must obvi-
ously be acquired in the industry itself,
but the underlying principles that estab-
lish the relationship between an indus-
try and the business world in general
are proper subjects of instruction. Edu-
cational institutions can train for busi-
ness so soon as businesses have evolved
a body of principles capable of systema-
body of principles capable of systema-
tization- and of scientific analysis. In
this task of systematization, or even in
the discovery of the principles them-
selves, very little of direct aid can be
looked for from the business men who
are unaccustomed to the consideration
of their businesses from the pedagogical
standpoint. This is the problem for the
schools.

The Organization of the Work.
diffiers somewhat in the different institu-
tions, but these variations can all be
included under two general plaus :

First, courses of study offered as a
part of the university curriculum, open
as electives to students, with a certain
degree of sequence and unity in the
work, assured through faculty super-
vision; and,

Second, distinct schools in which defi-
nite requirements are made for the com-
pletion of an organized course, with or
without recognition at the end by a
specific degree other than the customary
academic degree.

The form of organization is not neces-
sarily of importance, yet the character
of the work done will eventually be
shaped largely thereby. A well-organiz-
ed ‘‘school’” gives compactness to the
work, renders possible an arbitrariness
in requirements often necessary to in-
sure all-round training, permits heavier
demands and a more rapid pace, allows
of a discipline that banishes the irre-
sponsibility of academic life, thereby fa-
cilitating enltrance wupon the rigors of
business, and develops an esprit de
corps among the students that is a spur
to effort. On the other hand, courses oi
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training for business offered as electives
in the general curriculum, granting ma-
turity of mind and power of selection,
have the advantage of being capable of
introduction into the general course
without disturbing the university’s or-
ganization or increasing its machinery.
It follows that the ‘schools’ will, as
time goes on, become more narrowly
technical and will train their students
for specific careers, whereas the uni-
versity course will attempt only ‘to of-
fer such training as will give a broad
underlying foundation for business in
general. The colleges and universities
have yet, however, made no such sharp
distinction. The work is in brief as
lollows :

Nature of Studies Recuired.

Most of the schools require a certain
amount of general college work as a
prerequisite.
sharply from the so-called “‘commercial
college,”” in which the instruction con-
sists  largely of clerical accomplish-
ments, such as stenography, penman-
ship, and bookkeeping, and in which no
preparation is necessary except in  the
most elementary branches. They usual-
ly expeet two years of preliminary
work, consisting of the regular college
courses in  mathematics, the sciences,
languages, history, and ecconomics. Dur-
ing this preliminary period the student
is introduced, in some institutions, to
the elementary phases of his later work.
It is the general opinion, however, that
this period of preparation should be un-
disturbed by the invasion of commercial
work, tor such work introduced thus
carly has a tendency to absorb a young
man's attention before his mind has
been disciplined to handle it to advant-
age, and deprives him of his only aoppor-
tunity to secure anything that ap-
proaches a general education.

This distinguishes them

Commercial Courses.

Coming now to the commercial
courses themselves, certain work is re-
garded by most of the institutions as
essential for all students, regardless oi
the business for which they are prepar-
ing themselves. This includes :

1. Business law, which involves a brief
consideration of contracts, sales, bills
and notes, carriers, agency, and corpor-
ations, the object being not to train the
student to be an expert in law, but to
equip him for the better administration
of his business; not to make it possible
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for him to dispense with the services of
a lawyer, but rather to enable him to
know when to seek legal advice.

2. Corporation finance, including a
knowledge of securities, their methods
of handling, the financing of large enter-
prises, and the workings of the money
market.

3. Modern language—German, French,
and Spanish—which is of growing im-
portance, as there are very few busi-
nesses of any extent to-day that are not
engaged in international negotiation.

4. Domestic and foreign trade, includ-
ing commercial geography or the distri-
bution and handling of commercial pro-
ducts; the. technique of industry, cover-
ing. sources of raw material, processes
of manufacture, and markets; transpor-
tation, both domestic and foreign, with
the methods and facilities employed.

5. Modern advanced accounting and
auditing. In addition, the sciences, es-
pecially chemistry, physics, and miner-
alogy, are prescribed for some busi-
nesses, particularly in the field of manu-
facturing, and in some schools elemen-
tary courses in engineering are offered.

With these courses as a basis, a num-
ber of institutions are offering training
for specific careers. Thus far they have
quite generally confined themselves to
banking and private finance, transporta-
tion and insurance. Training for journ-
alism is announced in one or two in-
stances, but this has not bhecome gener-
al, :for it is recognized that the best
preparation for this career is to be
found in a thorough equipment in KEng-
lish, history, economics, and the prob-
lems of present-day industry rather than
in instruction in the art of journalistic
work.

From the standpoint of the husiness
community to-day a degree is of no im-
portance. From the student’s stand-
point it is a much-desired recognition of
work done. If business is to become
eventually a profession in the best
sense, it is desirable that a degree
should be created as significant as that
now conferred upon engineers. The cus-
tomary academic degrees are not ade-
quate.

College Man in Favor.

The attitude of the business com-
munity toward the college man trained
for business is becoming constantly
more favorable, as it is toward college

- men in general. Kormerly the prejudice

against them was strong, and it was in

part Jjustifiable. Many a young man’

just out of college, with exaggerated
ideas of his attainments and capacity,
was unwilling to gain his experience in
humble positions. An unfortunate ex-
perience with one individual was often

THE CANADIAN GROCER

sufficient to = prejudice a business man
against the college graduates as a class.
This prejudice seems to be disappearing
before the more rational attitude of the
college graduate and the greater ap-
preciation of his real worth by his em-
ployer. It is becoming common for
many large concerns, such as the elec-
tric companies and the life insurance
companies, to send representatives to
the colleges every Spring to select the
most desirable men from the graduating
classes. These companies frankly ad-
mit the superiority of the college-train-
ed man. A prominent American rail-
road president perhaps expresses the
view of the majorily of broad-minded
business men when he says: ‘In se-
lecting help we should give preference to
a college-educated man, all other things
being equal, and we have no prejudice
against them. As a general thing, we
find college-bred men capable of reaching
a higher standard in the service in
shorter time than those who lack the
mental training that goes with educa-
tion, provided they are willing to take
hold in a subordinate place and work as
others are willing to work who have not
had their advantages.”

Demand for College Trained Man.

The superiority of the college-trained
man in bhusiness once admitted, the de-
mand for men specially trained for this
work follows as a matter of course.
Such objections as come -from the busi-
ness community come from what may be
regarded as special sources. Men who
have built wup successful businesses
through personal invention and skill re-
sent the suggestion that any school can
teach a young man their methods. The
ohvious reply is that no school would
attempt to do so. For business of this
character (and they are mainly manu-
facturing businesses) only , the broad
underlying principles affecting the in-
dustry would bhe the subject of instruc-
tion. Detailed study has confined itself
thus far to those businesses which are
either quasi-public in their nature or
whose organization is a matter of such
general knowledge that they have bhe-
come affected with a public interest.

That the demand for specially trained
men has already begun is shown hy let-
ters from the directors of some of the
schools. One writes :

“I could have placed a dozen gradu-
ates this year if I had had them. I
have been asked to supply three or four
graduates for administrative work in
one of the great electrical companies,
and a similar request has come from at
least one of the larger insurance com-
panies, One or two railroad men have
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undertaken to provide places in audit
ing, accounting, and similar depari-
ments for students through the Summer
in order to test them so that any ‘may
specially fitted for the work might find
a permanent place with them. One i
the largest auditing companies has ask
ed me for men whom I could not sup
ply. The point is that the business men
are interested enough to give the stu
dents opportunities to get acquainted
with the practical side and to try
them.”

How the Student Looks at It.

The attitude of the students them
selves toward this new form of educa
tion is not the least gratifying phase oi
the movement. Attracted by the op
portunities opening everywhere for the
exercise of power and responsibility
college men are inclining more and more
toward business as a career. Statistics
have frequently been compiled which
show this tendency. Of this year’s
graduating class in a leading university,
numbering 313, 112 will go into busi-
ness, 85 into law, 24 into medicine, 25
into teaching, 9 into the ministry, and
26 will do special work, in many cases
of a business character. It should be
noted further than many who pursue
law studies have business as their aim
and should be classed with business men
It is through the legal profession that
our business life is receiving many of
its strongest recruits. There seems to
be no good reason for doubting that
business will in time follow law and
medicine and rise to the dignity of a
re»]l profession.

CANADIAN TRADE WITH AUS-
TRALIA.

That Canadian manufacturers are
rapidly coming to the front in Australia
under the stimulus of a prospeetiv:
preferential tariff is evidenced hy the
number of agents and travellers no:
showing samples in Melbourne and Ad
laide, and the number of orders hein
forwarded to C(anada. The Canadian
(iovernment agent in Australia point
out that importers there are disposc:!
to give Canadian goods the preferenc
aver foreign goods, everything else heinv
equal.

One Canadian traveller reports that
owing to the preferential tariff in New
Zealand he was able to deliver goods
there duty paid at 11 per cent. less than
foreign goods of a similar eclass,
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SOCKEYE SALM ON

TRADE MARK 12}
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"Horse Shoe’

SALMON

For 25 years the standard in Canada.
Every can guaranteed.
The quality unexcelled.

“Sovereign” and “Lynx”

It is so thoroughly known among con-

sumers that all grocers should give it
Brands prominence.
ARE THE CHOIOCEST IN THE MARKET.
EVERY TIN GUARANTEED. New Pack is in the hands of the
TO BE HAD OF ALL GROOCERS. wholesale trade.

A Healthy Purse
If You Sell

“HALIFAX,” “ACADIA” £
“BLUENOSE” BRANDS ™

FISH

and a healthy stomach for everyone who consumes them. Better than meat
for both profit and health.

BLACK BROS. & CO., LIMITED, HALIFAX.

A. H. BRITTAIN & CO., Representatives in Quebec and Ontario. Board of Trade Building, MONTREAL.
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PTHTHTATATHTATATHTITATHT .
3 . . -
: Agriculture in the Northwest !

dE Canadian Northwest is to-

day the attraetive point for

a greater number of desirable

try on the face of the globe,

settlers than any other coun-

with its magnificent area of grain and
grazing lands admittedly the most pro-
ductive on the North American eontin-
ent. These have attracted no less than
700,000 settlers during the past seven
vears, 150,000 having come during 1902
and 1903, and the tide of immigration
is sweeping on with unprecedented ra-
pidity. Tt is diffieult to realize the vast-
ness of this magnificent agricultural

FTHTHTHTATHTITATHTATATATATHTATATHT THTHT AT THTHTATHTHTATHTHTAT AT T TH T4 T4

Manitoba.

In 1870 the agricultural production of
Manitoba, with its area of 41,169,098
acres, found no place in the records. In
1881 it was eredited with produecing
1,000,000 bushels of wheat on an aereage
of 51,300, and 1,270,268 bushels of oats.
In 1902 the acreage of Manitoba was
3,189,015, 2,039,940 of which was in
wheat, producing a yield of 53,000,000
hushels. The acreage under erop in 1903
was 3,757,173, with 2,442873 acres in
wheat, and the production of wheat 40,-
116,878 bushels; 855431 acres of oat
crop yielded 33,035,754 bushels; 326,587

yet drawing more than a portion of
the interest aceruing from year to
year. Only when 20,000,000 acres
of their heritage are actually erop-
ped will they realize what the ac-
count to their eredit is; 4,000,000
acres are now under ecultivation.
These lands ean still be purchased
at from $5 to $40 an aere. Resident
farmers, whose lands are valued to-
day at from $15 to $40 an acre, are
realizing a revenue from the same
equal to seven per cent. on an in-
vestment of more than double this
value.

The average Manitoba wheat yield
per acre in 1903 was 16.42 bushels. The

A Ten-mile View of a Prairie and Wooded District in the Northwest.

country and its unlimited resources,
which are only mildly deseribed by say-
ing it extends from Lake Superior on
the east to the Rocky Mountains on the
West, a stretech of nearly 1,200 miles,
and from the 49th parallel on the south
northward nearly 500 miles, containing
385,000,000 aecres. It is literally a land
of promise to the farmer, with its many
millions of aeres adapted to wheat
growing, and only a relatively small por-
tion turned by the plough as yet.

acres yielded 8,707,252 bushels of barley,
and 21,198 aecres, 4,757,000 bushels of
potatoes, a total of nearly 100,000,000
bushels. Cultivated grasses yield about
two tons per aecre, and native grasses a
ton and a-half.
An authority on the Canadian West
recently said: 4
The rich soil and favorable eli-
matie eonditions of Manitoba are

as a bhank aceount, upon which pres-
ent farmers in the provinee are not

62

following table gives some idea of the
producing ecapacity per aecre of Mani
toba land, as compared with that of the
wheat-raising belt in the United States:

Av. for 1o 1go3 1902 190l
yrs. bu, Bu. Bu. Bu

Manitoba.......... 21.7 16.4 26.0 25.1
Bansas. ... ool 12.7 17.1 10.9 185
Minnesota......... 14.2 13.1 13.9 12.9
North Dakota...... 12.7 12.7 15.9 131
South Dakota...... 104 13.8 12.2 12.9
Nebraska...... ve 103 12.6 13.9 17.1
TR R 147 12.1

Missouri........... 11.6 * 387
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Messrs. Grimble & Co.
LIMITED
Specially request the
trade to consider
quality when placing

their orders for

VINEGARS

NOTE OUR @RADEe.—Orleans No
16, and Nos. 16, 18 and 24 malt,
concentrated and distilled.

All inquiries addressed to theirf
Canadian agent, Mr. I. S. Wother-}
spoon, 204 Board of Trade Building,
Montreal, will receive prompt attention.

I. S. WOTHERSPOON,
204 Board of Trade Building,
MONTREAL, P.Q.

THE CANADIAN GROCER

O Yes!

Know all men by these presents

that Batty’s Nabob Sauce has
never been surpassed.

We received the Gold Medal in
1851. We received the Gold
Medal in 1903, and we were not
idle all the time in between.

No store is complete without it.

In witness thereof we have
affixed our name :

Batty & CO.

LIMITED
Sauce and Pickle Specialists,

——LONDON, S.E.
ESTABLISHED 1824,

YOU WANT TO BE A LEADER IN YOUR TRADE

Manufactured from a blend
of the finest

MOCHA, EAST INDIAN,
JAVA, COSTA RICA
and MYSORE COFFEES.

NO CARAMEL, NO GLUCOSE
used in their manufacture.

GOOD AND
PERMANENT
PROFITS.

LARGE AND
INCREASING
SALES.

SOLE AGENTS
FOR CANADA:;

COFFEE
ESSENCES

WILL ACHIEVE YOUR DESIDERATUM

The HOSPITAL says:—
“Itis quite the best of its kind
we have ever tested."”

ted
The LANCET says:—
“Distinct evidence of its genuine-
ness and value was afforded in the
fact that, by a suitable treatment

crystals of Caffeine, the important
stimulating principle of Coffee,
were extracted from it. Itis free
from objectionable admixtures.”

BRITISH MEDICAL'JOURNAL
says :—"It is & well-made liquid
preparation, and Caffeine was
abundantly-found therein.”

THE ONLY SAUCE
IN THE WORLD
CONTAINING

PURE GRAPE
JUICE |

RICH
DEVONSHIRE
CREAM.

Merchants
29 Meliinda st.,
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During the year 1902, 50.7 per cent.
of all the wheat officially inspeeted at
Winnipeg graded No. 1 hard, and 30.6
per cent. No. 1 northern, making
eighty-one perjeent. of the total reeeipts
tall \\'ilhiml two highest market
grades. During the same time only one
per cent. of the receipts at Minnesota
were hard, and twenty-two per eent. No.
I northern: only twenty-three per cent.
of the total receipts represented the two
highest gradings.

That there has also heen a satisfac-
tory growth in the dairying industry of
Manitoba is shown by the faet that the
dairy produce for 1902 was valued at
$747.604.  This industry is likely to as-

AGRICULTURE IN THE NORTHWEST

The possibilities of Assiniboia in
wheat growing are shown by the aver-
ages of tests made at the experimental
farm in 1902, when eleven varieties of
the most suitable wheat, sown on April
19, were cut in 130 days, and yielded
4,314 pounds of straw and forty-three
bushels and two-pounds of grain per
acre. The ecultivation of flax is earried on
in Western Assiniboia to a large extent
and a number of farmers are reported
to have paid the entire cost of their
farms from the yield of the first flax
crop. By far the most important in-
dustry in Western Assiniboia, however,
is that of ranching. The wide stretches
of prairie afford excellent grazing for

sheep and cattle,

sume phenomenal proportions in the

near future. During the Winter of

1902-03, 13,986 head of cattle were

fattened, while the number of milch

cows in the province was 126,846.
Assiniboia.

This district, to the west of Mani-
toba, containing 34,000,000 acres, is
in part a continuation to the west-
ward of the grain-growing areas of
Manitoba. In Eastern and part of West-
ern Assiniboia excellent crops of wheat,
coarse grains and vegetables are pro-
duced, and the climate answers all re-
quirements, for the production of No.
1 hard wheat, for which Western Can-
ada is noted the world over. This dis-
triet, in eonjunetion with the Provinee
of Manitoba, will one day be one of the
greatest wheat-producing seetions of the
American continent, and for the follow-
ing reasons: 1—It has a soil partieularly
rich in the food of the wheat-plant. 2—
It has a climate that brings the plant
to maturity with great rapidiy. 3.—On
account of its northern latitude it re-
ceives more sunshine during the period
of growth than the country to the
south. 4.—Absence of rust due to dry-
ness of climate. 5.—Absence of insect
foes. -

and indirectly
splendid re turns
to the stockman,
who gets from $40
to $50 for steers
which cost him
only the interest
on the original

May 20, 1504

cattle and sheep. The erops consist .
wheat, oats, barley and potatoes, wi
turnips and all kinds of vegetables .. .
raised successfully. The normal yi
of wheat (Red Fyfe) is about thi
bushels to the acre in favorable s. .
sons, and of oats about sixty bushel-
The country is also remarkably wi|
adapted for stock raising, and lu
shipments are made annually. Al
any portion of this distriet answers il
the requirements for dairy farmiy
which is already being earried on
teusively.
Alberta.

The distriet of Alberta contains 106
100 square miles, and eomprises withiu
its limits two divisions showing marked
distinetions in topographical and ¢li
matie conditions. The southern is an
open rolling country, devoid of timber,
except along the streams and in the foot
hills of the Roeky Mountains, and is
essentially a ranching and dairying coun
try, offering unequalled opportunities
for effort in those directions. Cattie.

horses and sheep graze oul

Grain and Root
Crops in the
Northwest.

investment of
stocking the
ranch, and his share in the cost of the
annual round-up. Dairy farming has also
become exceedingly popular in this see-
tion of Western Assiniboia, where the
natural grazing advantages enable one to
keep a large number of ecattle, which
need no feed except for short intervals
during execeptionally stormy weather in
the Winter months.

Saskatchewan.

Saskatehewan, lying north of Assini-
boia, is the largest of the four provi-
sional districts carved out of the Terri-
tories by the Dominion Parliament in
1882. 1Its area is 106,700 miles, and
may be described as well suited by cli-
mate and soil for the raising of wheat,

64

side during the whole yeu
and hay is easily and cheap
ly secured for weak stock

" With good management
the profits to stockmen are
large, $40 and 850 per head
being paid for steers
during 1903.

Lal'g{c

bands of young stoek are annuall:
brought in from Eastern Canada anl
some of the Western United States, (o
be fattened on the ranges, the profits
being sufficiently large to amply pay lor
reshipment, after fattening, to Europcau
and other eastern markets. Mixed fai
ing is successfully earried on somewli.
generally.

Dairying is earried on with great suc
cess, the country being pre-emineutiy
fitted for it. To a wide range of the be-!
wild pasture are added an abundaul
water supply and shading and shelterin:
groves of trees. During the Summer seu
son the averages are for each cow fou
and one-half gallons of milk per day,

May 20, ]
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MADE IN CANADA
MONKLANO BROOMFIELD FERGUS | _ _reom
Manitoba Wheat. x
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MILLS MILLS ELEVATOR

5 and lare

ames Wilson & Sons

That Cereal Breakfast Food,

T T

Y % % 4

,‘:”;;H“.A(\_]],L““ *“ Wheat Marrow,”” makes ‘“a 2
e 0 perfect breakfast” for dyspep- i

tics, for children, and for those ':{?

in robust health. It is a brain

and nerve, bone and muscle Wheat e

builder.

It contains four-fifths of the Marrow

elements necessary to sustain
life. It is unlike any other
Cereal Food on the market. It
_is truly ‘‘a perfect breakfast
foud.™

S g Manufacturers and Exporters of i
:i:'ll'.\iulunl.:.:“.“‘» % the Finest Grades of

{ OATMEAL

§ PEASE MEAL

: SPLIT PEAS

§

|
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POT BARLEY
PEARL BARLEY
ROUND PEAS
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PAYS YOU 50 PER CENT.

Put up in Boxes of 24 Cartons . . .

WM. MACH,

the whole yeai

isily i FERGUS, ONTAR 10, CANADA Exbress Roller Mills. CORNWALL.
r l::‘:ag:::;l:( L Selling Agents, A. P. TIPPET & CO., Montreal.
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THE LAKE HURON & MANITOBA MILLING GO.,

GODERICH, CANADA. o

\\

Manufacturers of- Strictly ____ g

aE
>

B
I | = Though only a short time in busi- { : :_u{
Ig h rade ness our product enjoys an un- i
rivalled reputation throughout

wre  annuall;
n Canada anl
ted States, to
’s, the profits

Ontario, Quebec and the Maritime

Provinces, and commands the
H a rd Wh eat highest prices in Great Britain, the
7, to Europc. : continent of Europe, and South

. Mixed fai Africa.

~on somewli . : Our Dry GRINDING insures safety
OUI - in TropicAL CLIMATES.

amply pay lor

VVVVVVVOTCTVVVVOTC® O

v::'h g:‘cim - We pack in Wood, Jute or Cotton.
‘e-eninentiy .
ige of the be-! MANITOBA "‘fi WHEAT used exclusively. Prgn and Shorts machine-packed
an abundan 7, in jute bags, 100 lbs. each.
and shelterin: Most Modern and up-to-date Mill in the Dominion. Correspondence solicited.
1e Summer seu
qach cow fom
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and six and one-half pounds of butter
per week.
In Southern  Alberta

lareely resorted to in producing grain

irrigation  is

and fodder erops: by this means returns
of the most satisfactory character have
heen obtained.  The many streams flow-
afford
hountitul supplies of water for this pur-

ing down from the mountains

pose. and at the present time some three
birdred. miles of  ditehies and  ~éanals
lave heen construeted to carry  water
for nrrigation.  These streams also af-
ford an unfailing supply for stoek and
For dairy. operations,

During the past two or three years
creat sueeess has followed the growing
of Winter wheat.  This has been par-
ticularly the case i Southern Alberta,
fnnl]]i”b‘,
north of Caleary. and  around Leth-
bhridee. Maeleod, and Claresholm.  Re-

in the neighborhood of  the

ports at hand show a vield of forty-five
bushels 1o the aere. Fall wheat is also
heing >Ht'<'4'.~>l'll“'\' ]Jl'«dll('l'tl in  several
sections of Allerta.

The ereat fertile valley of Northern
Alberta is suited to grain raising, mixed
farminge. ranching and dairving, all of
which are profitably earried on. In or-
dinarily vood seasons the regular yield
= =IN1V Lo seventy-five hushels of oats,
averaging forty pounds to the bushel,
while barley will vield sixty bushels,
wheat over forty, while potatoes” of
from two to three pounds’ weight are
not a rarity. There iz alzo a varied and
putritive pasture during a long season
i Summer, an abundant supply of hay
procurable for Winter feeding, and an
abundant  and  universally distributed
water supply which makes stock raising
profitable in the extreme.

The tollowing tables represent com-
paratively the area of acreage and yield
of the prineipal cereal  erops in the
Northwest Territories:

Wheat
Year. Acres Bushels. Yield per acre.
IROR. ... 307,530 18.01
1002 ... 620.¢ 22.30
1903. ... 613,715 18.58
Oats.
Acres. Bushels. Y eld per acre.

105,077 3,040,307 28.93
L.310.367 10,661,295 34.35

214409 7600000 3551
Barley.
Vear. Acres. Bushels. Yield per acre.
1808 ..... 17,092 419,512 26 19
1902...... 36.445 870417 23.8%

1903 ... 15,087 109,000 2710
The total acreage of barley, wheat and

oats for 1903 totalled 903,211 acres, and

the production therefrom 20,509,000

Lushels.

THE CANADIAN GROCER

A recent estimate has heen made of
the auantity of grain Manitoba and the
three Southern Territories may be ex-
pected to yield.  The eensus returns
of 1901 show that these regions had
3,600,000 aeres under ercp. The number
of acres under erop in 1903 was 4,687,-
D83, an inerease  of over thirty per
cent.  Assuming that the area of Mani-
toha and  the three territories is 228,-
000.000 acres, and that, of this, 45,000,-
000 are available for wheat, oats and
harley, the ecaleulation will result in
showing that i twelve years the whole
45,000,000 acres will be taken up, while
the output at the present average per
acre will be:

Acres. Yield bushels
Wheat -2 %0 ....29,700,0C0 750,00, 00
OalS s oivonmnanios 11,250,000 528,000,000
Barley............ 4,050,000 141,750,000

From the rate at whieh population is
pouring into these regions it is safe to
say that the 45,000,000 acres will be un-
der the plough and yielding a harvest
ling betore the expiration of the term
of yvears mentioned.

By that time double the number of
acres will he ready for the farmer, and
still there will be 138,000,000 acres to
he brought under the plough.

MR. ALEXANDER MacLEAN.

R. ALEXANDER MacLEAN, of
I Ottawa, who has been appointed

(‘anadian Trade Commissioner to
Japan, has had a wide and varied ex-
perience. Ilis parents, who were na-
tives of Inverness-shire, Scotland, came
to C(anada in 1832, and took up a farm
i South Dumfries, Brant County, where
the subject of this sketch was born two
vears later. Having followed the usual
occupations on the farm and attended
the public school and later the grammer
school in  Paris, he became a school
teacher at 20 years of age, which occu-
pation he followed for a year. After
serving an apprenticeship in a general
store -at Ayr, he went to Stratiord,
where he engaged in the lumber busi-
LESS. ’

In 1561 he made anotlier change and
established the Mitchell Reformer, which
he conducted until 1865, when he as-
sumed editorial responsibility for the
Cornwall KFreecholder, the home organ of
the late Hon. John Sandfield Macdon-
ald. There he remained until 1872
when he was appointed Ottawa corre-
spondent of the Toronto Globe, a posi-
tion which he filled to the entire satis-
faction of Mr.-Brown and of the Reform
party generally during the exciting time
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of the Pacific: scandal. In 1874 he
tired from the Globe stafi and .,
John (. Roger in the purchase of
Ottawa Times, which they condu

for two years in the Reform inter
and then sold to the late A. M. Bury.
alterwards deputy minister of the
terior. In the meantime the firm

MacLean, Roger & Co., had secured 1
contract for the parliamentary and o
printing  of the Domiui
Government, which was renewed on

partmental

eral occasions until  the Governm
established the printing bureau in Iss
In conjunction with Mr. Roger and oi
ers, Mr. MacLean established the (g
adian Granite Co., and later the Ot
wa Granolithic Paving Co., of both «

which he was president. In 1891 and
1895 he was also managing director «

the Montreal Herald. Mr. Maclean ha

Mr. Alexander Macl.ean, Canadian I'radc
Commissioner to Japan.

always taken deep interest in public ai
municipal matters. For four yeai
1887 to 1894, he acted as alderman i
Ottawa, and during the latier year,
chairman of the Street Railway Con
mittee, he took a prominent part in ik
negotiations leading to the constructi
of the Ottawa Ilectric Railway. I
has been president of St. Andrew’s S
ciety, of the Ottawa Art School, and
the. Central Canada ISxhibition Associa
tion. In politics he has always becn
Liberal, and for a term he held the o!
fice of president of the Ottawa Reforn
Association.  Ile belongs to the Ma
sonic Order, being a past master of th
Cornwall
1868.

lodge, which he joined &
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Orange Meat

How Made

Scientifically and hygienically
prepared from pure No. 1 white
wheat. It is thoroughly cooked
and is easily digested. There are
many delightful ways in which it
can be_served, for breakfast and
luncheon~ For just-before-retiring
it is perfect. It is flavored with
honey and is most appet.zing.

Carefully put up in a mercerized
paper bag, in a perfectly sealed and
attractive package, which preserves
it fresh and crisp for months and
absolutely impervious to contamina-

tion from dust, dampness and noxious
odors and insects.

The Frontenac Cereal Co.,

Limited

43 Scott Street, Toronto

THE CANADIAN GROCER
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Sell

Orange Meat

The Ideal Cereal

Orange Meat

The Premium Food

Orange Meat

How Sold

Is put yp in two sizes, one to
retail at 15¢., the other at 2ic.

THE I5-CENT PACKAGE
Contains Premium Coupons
which give zest to its sale.

Packed and priced as follows :
Single Cases (36 packages) $4.30 |
5 and 10 Cases $1.40. |

THE 25-CENT PACKAGE - |
|

Contains about 2% times the
contents of the 15-cent package, and
so is exceptional value to the
customer. No coupons with this
package.
Packed and priced as follows :
Single Cases (20 Yaukugcs)
(Freight paid on 5-case lots)
A clean 235 per cent. to the retailer.

The Frontenac Cereal Co.,

Limited

43 Scott Street, Toronto

$L00 |
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=
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Mrs. Dooley’s
Laundry Soap

excels, by the consent of its
users, any other Laundry
Soap made.

It contains Borax.

Its sale in a few months has
had a remarkable increase.

Send for “The Story
of Mrs. Dooley” in book-
let form. Free. A most

MRS. DOOLEY’S
LAUNDRY SOAP

is made by

The Metropolitan Soap Co.

LIMITED
TORONTO

The illustrations here-
with presented are taken
from “The Story of Mrs.

10 °.

Mrs. Dooley's Laundry Soap pays the
retailer about 10/ more profit than
any other good soap he handles. 10
is a profit too good to be neglected.

Mrs. Dooley’s Laundry Soap is
priced as follows :

Single Cas =30

5 Case Lots, )

0 ° . 350

) ¢ g 3
Order from your wholesale grocer.

Mrs. Dooley’s Soap Wrappers are
redeemed in casi.

1 cent for 4 wrappers. Cash is pre-
fcrable to premiums.
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CROWN BRAND CEREALS

are made from the BEST Canadian Grain, with the latest and
most approved process of milling. Our “CROWN BRANDS”

are of world-wide fame.

Grain

Pressed Hay

Foreign importers should
correspond with us. Our
facilities for handling this
class of business enable
us to fill all orders
promptly and with first-
class goods.

&

Crown Foods

Beaver Oats,
Swiss Food,
Rolled Oats,
Cut Oatmeal,
Flaked Wheat,
Flour,

Corn Meal.

We shall be pleased
to correspond with
reputable firms in
Great Britain and other
countries with a view

to export trade.

Swiss
Food

is our leading cereal,—a
wheat product, prepared
by scientific methods in
the best manner possible.
A large-flaked food, put
up in handsome cartons.
Has enjoyed and is enjoy-
ing the maximum of
favor.

X
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Cable address ¢ Intosh ”

P. Mcintosh & Son,

MILLERS AND MANUFACTURERS,

-TORONTO, CAN.
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FLOUR TRADE IN JAPAN.

HE importation of flour into

Japan was much greater in

1903 than in the preceding

vears, and, although this in-

crease has been aseribed to

war preparations, there is reason to ex-

pect a continued expansion of the mar-

ket for this eommodity in this country.

In 1901 the importation of flour amount-

ed to 81,000,000 pounds; in 1902 it was

a little more, but in 1903 it inereased to

over 269,000,000 pounds, or more than
three times as mueh as in 1901.

Wheat flour has largely displaced

rice flour in the preparation of many

Japanese sweets and cakes, and a great

deal of the former is now used for this

purpose and for paste for the manufac-

ture of fans, sereens, ete.  For this

500,000 pounds of rice per annum. The
official report of the. amount of riee
raised in Japan inereased by the ex-
cess of imports over exports shows that
more than 16,000,000,000 pounds were
used in each of the years 1901 and 1902
It the people of the eountry should vary
their diet by the use of bread in place
of one-half the rice now consumed, the
amount of flour required would be near-
Iy thirty times as great as the unprece-
dented importation of 1903.  Sueh a
change in the diet of the nation is not
a future improbability, providing a
pound of flour continues to be furnish-
ed the consumer at the same price as a

pound of riee, and is found to possess

equal nutritive value.

known that two big Canadian milling
coneerns have already been meeting with
phenomenal suecess in their export trade
which may be counsidered merelv as a
foretaste of what 1s in store tor the
willing industry of Canada as a whole.

Exvport Trade in Breadstuffs.

URING the vear 1903 (anada ex-
D ported to foreign countries, prin-

cipally Great Britain, wheat to
the value of $21566,000, flour to the
value of $1.699 000, oats valued at $2-
583,000, and oatmeal valued at $537 -
000,  Exports of barley in 1903 were
valued at $157,233, beans at $79 621,
buckwheat at $175.391, Indian corn at
336,325, peas at $1,052, 713, rve at $269,-
952, all other grain at $3,299, malt at
37,415, Indian or cornmeal at $1 993,
aid  all other grain products at $26 -

=7 ——— = § e 3 == e ] — -1
27, 796,588 6,536,155 266,920 ” 62,261 | I 16,349 2,925,362 U 4.797.433
bush. oats bush. barley bush. flax bush. rye bush. pease bush. roots bush polaloes
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53,077,267 34,478,160 11, 848,422 564, 440 49.900 34,154 3230995 3.459.325
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ke Increase in harvest of the chief ("anadian cereals and roots.

reason Japanese dealers prefer flour
rich in stareh and dextrin, being less
particular about the whiteness; thus the
tflowr which ranks best in the home mar-
ket sometimes proves less acceptable to
the Japanese than that which is coun-
sidered inferior in Canada, and export-
ers should bear in mind this difference
in the requirements of the market.
Amoug the Japanese, wheat flonr is
not yet generally used for making bread,
but a few are beginning to vary their
diet by its introduetion, and in the fur-
ther development of this tendeney lies
the possibility of an immense market
for the produet of Canadian mills. 1t
has been said that a Japanese eats on an
average one pound of rice per dav. The
country, exclusive of Formosa, has a
population of 42,300,000, and therefore
the nation must eonsume as food 15,439,-

Under these conditions, who is to
raise the wheat and manufacture the
flour to meet such a demand? Canada
is already seeking an outlet tor the pro-
duets of her extensive, ftertile fields.
During the Osaka exposition of last year
the agents of Canadian firms were sys-
tematically and aectively engaged in ex-
hibiting the superiority of their flour,
and this aetivity is already bearing
fruit in inereased exportations to
Japan.

It rests altogether with Canadian
millers to make the bhest use of the
splendid  opportunities  within  their
reach at the present time for the ex-
tension of trade with Japan. With her
encrmous wheat-growing areas it looks
as if the possibilities of the flour export
trade in Canada will be practically with-
out limit in the near future. It is well

649

223—making a grand total of exporta-
tions of breadstulls from the Dominion
of Canada during 1903 of over $34,500 -
000, as compared with $17,525 915 five
years ago, an increase of approximately
100 per cent. Of the total wheat ex-
portation of Canada in 1903 $22,999 -
715 worth went to Great Britain, and
$536,264 to the United States. The
States bought oats from (anada to the
extent of $39,062, while Great Britain's
importations amounted to §1,861,661,
while other grain was exported to these
countries to the value of $73,679 and
$573,649  respectively. Great  Britain
took peas to the value of $176,711, and
the United States to the value of $210-
033. Exportations of wheat flour to
these countries were valued at $2,338-
667 and $68,216, and of oatmeal $180,
158 and $888 respectively

These figures represent, however, a
small portion oi the grain products of

4
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Canadian farms. The value of the
cereal  production of the Canadian
Northwest alone for 1903 is estimated
at about $55,000,000. Of this wheat,
which is a cash crop, will bring in near-
Iy $15,000,000, while there remains some
10,000,000 bushels of oats and 11,000,-
000 bushels of barley, representing alone
a value of about $12000,000. Only 10
per cent. of all this is sold, the balance
being used at home by farmers as feed
for their stock.

In this connection it must he remem-
bhered that Canada is just beginning to
1calize her possibilities in the produc-
tion of breadstufis. At the present time
only a small percentage of the acreage
suited to the production of cereals is
under cultivation, and Canadian milling
institutions, as far as export trade is
concerned, have but recently sprung in-
to existence, so to speak, even if they
are able to show an output of manufac-
tured grain products for export trade
valued at  $5,500,000. If the present
rate of increase is kept up, there is no
question that these figures will look

J
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of which Canada supplied 32,985,745

bushels in 1903. Reckoning roughly
Canada will have to increase her total
exportations about 5 or 6 fold in order
to supply this market. Since 1896, or
in 7 years, these have increased three-
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generally appreciated than that raisc.
in Canada—and particularly that fro
the Northwest.

“We look forward to the time whi
al the present rate of progress, the Du
minion of Canada will have a sufficien:

EXPORTS OF BREADSTUFFS.

¥
| Ead ] 5
o § | Total of
Year  Wheat F&'l"r, "’f {wheat and| Barley Oats Peas Beans
i flour
Bush. Bbls. | Bush. Bush. Bush. Bush Bush.
1896 9,919,542 186,716 | 10,759,764 840,725 ,137 1,757,115 254,213
1897 7,855,274 421,758 | 9,753,185 1,831,094 6,546,881 4,077,763 ,443
1898 | 18,963,107 1,249,438 | 24,689,698 443 656 | 9,876,463 | 3,236,131 273,295
1899 10,305,470 792,536 | 13,907,927 238,948 | 10,312,792 | 2,911,418 | 304,385
1900 768,162 = 20,365.393 2,156,282 6,929,214 3,059,92 312,056
1901 1,118,700 | 14,867,133 | 2,386,371 | 8,155,063 | 3,864,927 l 310,416
8 1902 1,1 86,648 | 31,098 000 457,117 | 5,030,123 | 2,001,779 | 154,131
1903 1,287,766 ' 38,988,006 4 7,693,177 | 1,144,754 } 51,043

fold and over. The deduction follows
that in 10 years or less Canada will be
able to supply Great Britain with all
the grain she. requires.

On the occasion of a recent visit of
Sir Wilirid Laurier to  the Corn Ex-
change, London, Ingland, one of its
leading members is reported {o have
made the following statement :

Increase in principal Canadian cereals.

\:~ry small and ordinary when they are
compared with those of Canadian expor-
tations of breadstufis a few years hence.
It is interesting to note that the rela-
tive ‘increase in Canada’s general ex-
port trade, in which breadstufis figure
largely, during the past 10 years has
been  greatly in excess of that of any
other country in the world.

According to an American financial
writer the production of wheat in the
United States is not keeping pace with

the growing domestic demand. The re-

sult is gradually decreasing supplies for
export. If such statements be true, the
United States through the years to
come will have smaller and smaller
quantities of foodstufis for export, and
the matural deduction is that Canada
will more and more be called upon to
furnish the food importing countries
with the breadstufis which they require.

One hears Canada spoken of these
days as the granary of Great Britain.
The Inglish market imports wheat to
the extent of 150,000,000 bushels a year,

“When it is borne in  mind that 80
per cent. of the breadstufis of England
has to be brought from abroad it ma:s
be readily appreciated with what great
sauisfaction Inglishmen view the large
and steadily increasing supplies of grain
which are annually available for export

surplus of wheat to render Great Britain
independent of other sources of supply.’

Milling in Canada.

N company with the development ol

l the western wheat fields, the mill
ing industry of Canada is striding
forward. Out of a total of some 2 500
mills scattered from the Atlantic to the
Pacific, fully 200 have capacities of over
200 bharrels per day, whilst the larges:
mills are capable of producing between
two and three thousand barrels every
twenty-four hours. The value produced
has increased annually. In 1871 the
output aggregated $39,135,919. In 188I
the total reached $41,772,372, and in
1891 it grew to $52,423,286. A conser;
vative estimate would place the present
output at $70,000,000. Though appai
ently few men are employed in the mill.
and the machinery seems to do every
thing by itself, yet no small portion ol
the population of Canada. is given em
ployment both directly and indirectly by
the milling industry. Mechanics are 1
quired to keep the machinery in repaii
engineers to run it, coopers to make tl:
barrels and other employes to sew th
sacks, not to speak of the millers themn
selves, who perform the actual work 1
quired in grinding wheat. Were the ii
dustry to be removed from the countr:

EXPoRTS OF BREADSTUFFS.

Year Rye |  Corn Buckwheat {Other grain| Oatmeal Bran hrl:‘::lt'llnl{\:ﬂs
Bush. | Bush. Bush. Bush. Bbls. Cwt. Lbs.
1896 29 9,765 405,000 110,255 139,152 818,500
1897 216,463 53,913 479,555 1,761 152,019 3,189 | 1,354,
1898 | 1,139,546 2,389 721,219 3,256 176,821 270,492 | 1,429,800
1899 327,486 140,932 334,492 7,539 19,986 857,600
1900 474,572 2,142 374,580 1,907 145,867 192 567 | 1,668,800
1901 687,059 1,000 429,334 190 151,851 349, 3,891,200
1902 399,280 203,633 314,550 32,039 91,706 382,596 | 5,888,800
1903 470,419 70,328 314,349 5,450 144, 351,641 | ........

from Canada; and I challenge contradic-
tion when I say that of the wheats im-
ported by Iingland from Russia, India,
the Pacific, and the length and bhreadth
of the United States, none gives more
general satisfaction, and none is more

70

than and only then would Canadian

discover how important, industrially, i
is to the welfare of the land.
THE EXPORT TRADE.

One of the earliest commodities to b

exported from Canada was flour. Whei
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Buyers of BEST GRANULATED DOUBLE KILN-DRIED

CORNMEAL

Write us for samples and prices. Our ** SUNRISE ”’ grade fears no competitor.

THE CANADA FLOUR MILLS CO.. Limiten, CHATHAM, ONT.

(In writing, please mention THE CANADIAN (GROCER.)

J. B. STRINGER ESTABLISHED 1867 JOHN WADDELL

J. B. STRINGER ®. CO.
GRAIN = BEANS

Chatham,

Flevators on C. P. R,,

\
I

Ontario.
G. T. R, Wabash R. R., and P. M. R. R.

CORRESPONDENOE INVITED.

G A

SHREDDED
WHOLE WHEAT

BISCUIT »~ TRISCUIT

SCIENTIFICALLY-PREPARED FOOD
MADE OF THE WHOLE WHEAT.

Shredded Whole Wheat Biscuit — A stan-
dard all-day cereal served with milk,
cream, or in combination with fruits,
preserves or vegetables.

'A. A.McFALL

Miller and Grain Merchant

BOLTON, ONT., CAN.
BRANDS OF FLOUR:

Graham Flour
“ Pure Gold"”

Cracked Wheat

“ Albion’s Pride ”’
Wheat Germ

““ Good Loaf.”

Triscuit—The New Cracker. Served with
soups as a crouton, or as a successor to
crackers when served with cheese.

For information and prices address...

THE NATURAL FOOD COMPANY,

32 Charch 8t., TORONTO, ONT.

Write for Prices on

FLOUR, MILL FEED and GRAIN.

NOTE.—Tell your customers that heating the BISCUIT and
TRISCUIT in a warm oven before serving will renew their crispness.
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the first shipment was made is unknown,
but it is a matter of fact that in 1793,
10,900 barrels left the port of Quebec
for the old world. This statement is
authenticated by Bouchette, who gives
2 table of the exports for several suc-
cessive years.

At the opening of the century the av-
erage annual exportation from Canada
reached 20,000 barrels, which was in-
creased to 45,000 in 1820. About this
puini_ the figures fluctuated, until prob-
ably 1830, when a rapid increase took
place, bringing the exportation up to
490,335 barrels in 1849. The next
decade witnessed a still further advance-
ment, so that in 1860 over 850,000 bar-
rels left the country.

The period from 1865 to 1895 was one
of stagnation so far as the export trade
was concerned. The average annual ex-
portation did not pass much beyond
300,000 barrels, though in some years
results were more satisfactory than in
others. A considerable development is
to he noted since 1895 and the average
over the years 18498 to 1903 inclusive
has exceeded 1,000,000  barrels per
annum.

WHEAT VERSUS FLOUR.

The question naturally arises at this
juncture as to whether Canada is ex-
porting as much flour to-day in propor-
tion to her exportation of wheat as she
did at various periods in her past his-
tory. If this is found to bhe the case,
the outlook is rendered so much the
more hopeful. Beginning with the year
1870, the proportions range as follows :
In that year 9 bushels of wheat were
exported 1o every barrel of flour; in
1875, 11 1o 1; in 1880, 9 to I; in 1885,
19 to 1; in 1890, 4 to 1; in 1895,°39 to
I; in 1896, 53 to 1;.in 1897, 18 to 1; in
1898, 14 1o 1; in 1899, 13 to 1; in 1900,
22 to 1; and in 1901 only 9 to 1.

Now, considering that it is only with-
in the last few years that the produc-
tion of “wheat in Canada has been in-
creasing with any great degree of ra-
pidity, it is most gratilying to find that
milling has kept pace so well with its
forward strides. For a time, in the
early nineties, it seemed as if wheat
would take and keep the lead, but the
experience of the past five or six years
has shown this to bhe as yet impossible.
What the future will bring about 1is
necessarily uncertain.

THE PRESENT SITUATION.

The situation of the milling industry
in Canada at the present day is practi-
cally this.  There are a good many
well-equipped mills  of  medium size in
Ontario, which, besides grinding wheat
grown in the province, also turn a good
deal of Manitoba wheat into flour. In
addition, there are several large mills

FLOUR AND CEREAL FOODS

in the west, devoted exclusively to mak-
ing flour from Manitoba wheat. The
mills throughout the rest of the coun-
try, with a few exceptions, simply sup-
ply local needs. As a result a great
portion of the surplus output of the
larger mills is required to supply the
demand in the Maritime Provinces, New-
foundland and such parts of the country
as have no mills. The excess over and
ahove this is available for export.
Great Britain afiords the best market
for Canadian flour. There is a demand
there estimated at prohably $450,000,000
a year. Of this amount Canada supplies
barely 2 per cent. No one can fail to
observe that there is a splendid field for
development in this direction. Britain
absorbs a great proportion of the (‘an-
adian wheat crop, but, instead of get-
ting flour as well from this country, she
patronizes the United States mills.

THE ORIENTAL DEMAND.

Another direction in which the future
is sure to see a great development is in
the Orient. China and Japan up to re-
cent years have not ‘been what one
would term wheat-consuming countries.
But the tendency has been of late to-
wards a greater and greater consump-
tion of flour. In this trade the Province
of British Columbia seems bound to
take no small share. Already the west-
ern states of the Union have obtained a
hold on the Japanese trade. British
C(‘olumbia, in a still closer proximity to
the Oriental market, and able to draw
from Canada’s western wheat fields,
should have little difficulty in securing a
share of the trade, and ultimately con-
trolling a large proportion of it.

A PREFERENCE REQUIRED.

The great desideratum is that Britain
should afiord her colonies some assist-
ance. She has it in her power to make
or. mar the milling industry in this
country. It is for her to say whether
her premier colony shall he developed
rapidly and in proportion to its re-
sources or not. The United States and
Russia, whence Britain derives much of
her food, cannot be expected much long-
er to produce an excess over and above
the home demand. Sooner or later
Britain will be compelled to purchase
all or next to all her food supply, be-
yond what is produced at home, from
her colonies. Would it not be politic
on her part to assist here and now in
the development of (‘anada’s natural re-
sources.

The step required to accomplish this
object would be the granting of a prefer-
ence  on  colonial products, to (‘anada
and the other parts of the Kmpire. A
small tax on foreign produce would e
all that would be required, and this
would in no way endanger the British

72
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food supply. The colonies to-day co |
probably supply a sufficiency, and w
the stimulus of an increased demand .,
England, the production would be lar
ly increased. Nor would the prefere
be at all liable to raise the price to 1
British consumer. During the Soi
African war when a tax was imposed
food-stuff in England, the price did
rise. The tax was paid by the ship
and not by the consumer.

The result on the milling industry
Canada would doubtless be stupendou
Mills such as the one erected by a Unit.
States company in Peterboro, woul
spring up all over the country, and 1|
money spent in their construction au
equipment would be of enormous advan!
age to Canadian industry in general
while their operation in the futur
would ensure work for many.

How Flour is Transported in the East.

HIEE American Miller has the fol
lowing interesting account i
transportation of flour in th

Far Kast :

The flour markets ‘showed increased
signs of activity in October
last, when . the agents -of the
Japanese Commissary Department coni
menced to purchase bag and box flou
from Manila concerns in large quant
ties.

In every case the flour was handled
entirely in a retail way. That is, all
manual labor was employed for moving
the flour sacks, by tram cart, caribou
vehicle and often drag sleds. Flour
riving by. the shipload from foreizn
ports direct to the harbor of Nagasaki
was also - handled in the piece-hy-picce
manner.

There are no hoisting machines 1o
elevating quantities of flour, no mecha:
cal conveying systems for moving b
ten to one hundred yards from ship
hold to wagons, or even large contv.y
ances lor containing the loads of (o
on roads. The Manila and [Hoilo
supply imported flour in bags and bo
as the FKilipino has not as yet got s
flour grinding mechanisms in gl
enough order, or expansive enough, o
do any more grinding than is suffici 1
to supply immediate family requ
ments.

The best grades of wheat, corn
rice grains are ground by the - v
stone-and-hand instrument pounding
trivances, and occasionally by greai
volving stone or iron disks, turned b, «n
animal traction machine. But the o
duct is too small to count for anyt'.ng
in the supply and demand for four gl
war is in progress. - The Japanese,
some Russian agents as well, si

7
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Fifty Years of Progress

Our raw material is

grown in Canada’s bar-
ley garden.
We have the advan-

Pot Barley

tage of a patent process

of the milling art.
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Woobstock OereaL Go.,

EXPORTERS OF...
Rolled Oats

invented by a master b

The Canadian Grocer.

Oﬂooooo-owo-o-O‘o-O*O-bO-&Z

LIMITED

D. R. ROSS, President.

Split Peas

Specializing 50
years in barley | Let

' products has | us
Pearl Barloy ‘ placed us in the “::‘e
| lead. The larg- | ..
est manufac- | csting
turers in| prices
Canada.

And yet another pro-
duct when the process
is complete- -an excel-
lent stock food for the
economical stock feeder

JOHN MACKAY, Limited, Bowmanville, Can.

Barley Feed

Oatmeal

Special attention given to British
and Continental trade. ¥ Write
us for samples.

WOODSTOCK, ONTARIO, CANADA

00O 000 O

Pot Barley

Codes:
A. B. C. and Riverside.
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RETURNED -

CO., Liimited,
MILLERS and MANUFACTURERS,
CHATHAM, ONTARIO, CAN.

Cable Address: ""TAYLOR,” CHATHAM.

BEAVER AND DAISY FLOUR MILLS

CAPACITY—-900 BBLS. PER DAY.

BRANDS :

«« Northwest,’’ «« Perfect '’ (Hungarian Patent,
No. I Hard).

¢« Beaver Seal’ (Hungarian Patent, Bilended).
«« Headlight '’ (Winter Patent Blend, 80 per cent).
«« Sensation’’ (Winter Patent Blend, 90 per cent).

««Famous’’ (Extra).

All kinds of Feeds, Coarse Grains and Cereals.
The newest and best equipped Flour Mills in
Canada.

Try our Blended Flour, ‘“ Beaver.” It’s the best.

CHATHAM WOOLLEN MILLS.

Ladles’ Friezes, Homespuns, Blanket
Cloths, Mackinaws, Flannels, Tweeds, Etc.
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visited all of the wholesale flour dealers
in Manila, Iloilo and Zambangoa, and
contracted for their flour at advanced
rates over the usual prices. This flour
was then hauled to the water fronts in
the diflerent places on caribou carts,
with Chinese and Filipino drivers, re-
ceiving a certain stipend per load, and
landed near the lighters.

The lighters are loaded with the bags
or boxes of flour and hauled by tugs to
the deep-water craft waiting out in the
bay. Often the flour is moved out to
the deep-water ships in the native hoats
of small sizes, and more than once dur-
ing the day a boat upsets and the flour
is lost. The native boat used for gener-
al traflic has outriggers of bamboo to
keep it balanced; but squalls come up
often and the boat goes over, the cargo
is lost and the boatmen hang to the
riggers until rescued. The demands of
the agents of the two armies quite
drained the Manila markets of flour.
(‘argoes er route were bargained for,
and in some cases the ship turned into

FLOUR AND CEREAL FOODS

cach trip, and this stick marks one load.
At night they are paid according to the
number of sticks they have gathered,
one at the time.

The final move is to the carts of the
jinricksha men. These men are of
great service in the transportation of

stores; they are speedy, hardened, jolly, :

and exceedingly useful to the army.
A Canadian Milling Industry.

12 Lake IHuron & Manitoba Mill-
T ing Co., of Goderich, Ont., may
be ranked as one of the represen-
tative milling industries in Canada—
which promises  soon to become one of
the great milling countries of the
world. L |
This young industry is particularly
fortunate in having located at what is
undoubtedly one of the bhest distributing
points of Canada; goods reach all points
cast, mnorth and south, readily and
speedily. Goderich has the additional
advautage of being almost on the direct

Iake Huron and Manitoba Milling Co., Goderich. Ont.

a Japan port instead of going to Man-
ila, the original destination.

The bag flour is first-class, until the
dampness of the Philippine climate pen("—
trates the bags;, then the crust forms,
and repeated dampness and drying out
soon make the flour cake so that when
the bags are opened in the bakery only
the middle is soit. All the rest has to
be pounded up and rolled, afid that takes
time, including the siiting. The box
flour does not do this.

The flour, when it gets to Japan in
boxes or bags, is again handled quickly,
but still entirely by manual labor. Con-
tinuous lines of Japanese coolies form
and the bags or boxes are speedily
passed from one to the other. In some
instances the workmen pair off and
with the coolie carrying-stick on their
shoulders, swing two bags of flour in a
loop between them and go trotting
down the gang planks with considerable
speed. The coolies get so much per
lnad. They receive a little stick for

line of the water route from Manitoba
and the Northwest Territories, over

which a large percentage of the grain

output of Western (‘anada passes en
route to Atlantic ports.

The milling plant consists of a stone
building 50x65 feet in size and six
storeys high. It adjoins the elevator, a
crib structure 50x110 feet in size, giving
225,007 bushels storage capacity, which
is suppiied with modern machinery with
rope drives, belt conveyors for handling
grain, steel marine leg for unloading
vessels, ete.

The plans and specifications of the
mill, as well as the operating diagrams,
were  prepared by Mr. R. J. McGaw,
who superintended . the entire installa-
tion of the plant. Mr. McGaw still
holds the position of mechanical super-
intendent and head miller, and is ably
seconded by Mr. Hugh Campbell. Both
men have had extensive experience in the
largest and hitherto the hest mills in
Canada. The mill has now an easy ca-
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pacity of 1,200 barrels daily, with |
ple room for machinery to increase 1.,
output to 2,000 barrels, which wili
done as soon as the business warry
the enlargement.

The Lake Huron & Manitoba Mili
Co. have their own elevator, whicl
conveniently situated so as to
grain direct from shipboard on its
rival from Fort William. Their w.
house proper is 60x160 feet, thi
storeys in height, with a capacity |
nearly 30,000 barrels of flour. Tl
packing rooms are situated about 10 :
above the level of the railway tracl
and the flour is sent direct throu
chutes into the cars. In this conu¢
tion loaders are known to have made
record of 20 tons in 10 minutes. Pow,
is supplied by a steam plant consistin.
of three 250 horse power Heine tubul.
boilers, and a 28x60 400 horse pow::
Corliss engine. The firm also have thei
own electric light plant.

All the barrels required for shippi
are manufactured on the premises of tl
L.ake Turon & Manitoba Milling ('
As a side issue they manufacture aboul
200 barrels of salt per day. The priu
cipal output, however, is flour, and i
this their first patent, the celebrated
‘‘Buflalo,” packed in barrels, is now .
household word in the Maritime Pro
inces. The same flour in bags is brand
ed “Five Stars,”” and the second patent
‘“Three Stars.”

The Lake Huron & Manitoba Millin
Co.’s trade extends from Lake Superiii
on the west to Talifax and Sydney «
the east. They have already succecded
in establishing an export trade, fh
bulk of which is carried on at the pre
ent time with Great Britain, South \!
rica and Newfoundland. For the shoii
time they have heen in business the
velopment of their trade has been notl
ing short of phenomenal. It is s.id
that already they control a fair sh.:
of the home trade. Every city, «iil
with very few exceptions every tov
within the limits mentioned abhove, 15
familiar with their brands. At ihe
present time their milling capacity
taxed to its utmost to meet the
mands of trade, and the firm anticip. it
having to increase it materially in
near future if their business contin

to increase as it has during the pasi
The product is hard wheat flour ¢
clusively, made from Manitoba Wk !
brought from Fort William and [ori
Arthur, which are only sixty hours fi«
Goderich by steamer. The president - |
the company is Mr. James Clark, 1!
the vice-president Mr. C. A. Nairn, b’
known as wealthy and enterprising ci'!
zens. The manager, Mr. S. A. McGa
has had twenty years’ experience in !'
milling and grain business, principa‘
in the Northwest, and is one of the b
known men in Canada in this connecti:
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wmost' | FLQUR  FEED  CEREALS

Place a Trial Order with Us for a Full Line of Our Goods.

wm - M c Ca n n QUALITY UNEXCELLED. SATISFACTION GUARANTEED.
M i ' I in g CO- Rolled Oats (Standard and Granulated)
‘“ Barley, Oatmeal,

**  Wheat, Pot and Pearl Barley

Ontario Winter Patents, l
Manitoba Blends, I
|

MILLERS : Pure Manitoba. [
AND GRAIN DEALERS ; I Wheatlet, Farina, Split Peas.

‘“‘Matchless’ Feed.

192 King Street East| THE G. CARTER, SON & CO., Limited,
TORONTO. ST. MARYS, ONTARIO.

New Crop Maple Syrup and Sugar

Prompt delivery rguamnteed for FOREST BRAND. Freight prepaid in reasonable lots.
Sugar in pound and half-pound blocks. Syrup in tins, bottles and wood.

We feel quite sure the quality will please you.

WHOLESALE

The F. J. Castle Co., Limite s GROCERS.

OTTAWA, CANADA.

QUANCE BROS.
. | MILLERS

Canada.

Delhi, Ont., -

CHOICE FAMILY and
BAKERS’ FLOUR from
choice Ontario and Manitoba
Wheat. & Also PATENT
PROCESS BUCKWHEAT
FLOUR and RYE FLOUR.

WRITE
FOR
PRICES
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¢ Western Canada’s Wheat Supply
: and its Transportation
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T has been estimated that in Mani-

l toba, Assiniboia, Saskatchewan and

Alberta, there are 171,000,000 acres
of land adapied for wheat growing. Of
the 155 million acres of land in Atha-
basca and the 340 million acres in Mac-
Kenzie, it is probable that a consider-
able portion will be found suitable for
the raising of wheat. Adding this area
to the known wheat producing lands of
the west, the mind is scarcely able to
grasp the enormous extent of territory
which mav some dav be devoted to the
growing of wheat and other farm crops
in the Northwest of Canada.

Of this area not imuch more than 5.-
000,000 acres will be under cultivation
this vear, or about 3 per cent. of the
land suitable for agriculture. Fach
vear witnesses an increased area under
crops, but the increase is so compara-
tivelv small that at the present rate
over 300 vears will pass before the total
area is cultivated

The production of grain in the North-
west was, in 1902, 67 million hushels of
wheat and 59 million bushels of other
grain. Last vear, owing to a less fav-
orable season, the production over a
larger area was slightlv smaller, havine
been 52 million bushels of wheat with
about 34 million bushels of other grain

FUTURE CROP PROSPECTS.

Supposing that every year from now
on witnesses a marked increase in the
area of land cultivated and that crops
continue to he of standard quality and
extent, it will not be long before Can-
ada will be in a position to consider the
disposition of an enormous surplus pro-
duetion. Dr. Saunders, of Ottawa, the
Director of Dominion Experimental
Farms, gives some statistics in this re-
spect. He writes :

“Were one-fourth of the land said to
be suitable for cultivation in Manitoba
and the three provisional ferritories
under crop with wheat annually, and
the average production equal to that of
Manitoba for the past ten years, the
total crop would be over 812 million
bushels. This would be ample to sup-
ply the home demand for 30 millions of
ighabitants (supposing tlw population of
(‘anada should by that tile reach that
figure) and meet the present require-
ments of Great Britain three times

over. This estimate deals only with a
portion of the west, and it leaves the
large eastern provinces out of consider-
ation altogether.”

A NARROW MARGIN.

The margin bhetween the world’s pro-
duction and the world’s consumption of
wheat is astoundingly small. The sur-
plus  of one year may next year he
wiped out in supplying a deficiency. In
1897 the world’s crop of 2,226,745,000
bushels of wheat was too small by
manv bushels and there was want in
many quarters. In 1898 the crop was
2,879,924 000 hushels, and there was a
surplus.  Owing to this very narrow
margin, the importance of the rapid
transportation of the wheat from the
field to the consumer is doubly empha-
sized. Only thirteen weeks would be
sufficient to put Britain face to face
with famine, were she to depend solely
on her home supplv of wheat.

While it is true that the production of
wheat is on the increase, it is equallv
true that the consumption of wheat is
rapidly growing. Not only is the popu-
lation of flour-consuming countries in-
creasing, but to them must be added
the inhabitants of such countries as
(‘hina and Japan, who are graduallv
acquiring a taste for cereal foods. What
portion of ‘this,new demand will he sup-
plied by the fresh fields of Siberia and
Manchuria, remains to be seen, hut the
problem of how to transport wheat and
flour rapidly from one part of the world
to another will he ever present.

CANADA’S GRAIN FUNNEIL.

(‘anada posseses in the chain of great
lakes and the St. Lawrence River, a re-
markable funnel through which the gold-
en grain of her western wheat fields
may bhe poured. The importance of de-
veloping this marvellous waterway,
thousands of miles in length, was early
felt by (‘anadian statesmen, and more
than a century ago projects were set on
foot to overcome such natural obstacles
to navigation as were to he found he-
tween Lake Superior and the sea. True,
in those early days no one dreamt of
the existence of wheat fields in the great
lone-land to the far northwest. The
huilders of the first canals were build-
ing for the future, and time has vindi-

‘cated their early efiorts.
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The first canal of the great lake. g
St. Lawrence system to be comj. ‘o
was the Lachine (‘anal, connecting
treal with Lake St. Louis about en
miles up the St. Lawrence River
overcoming the impediment to’ na
tion occasioned by the Lachine Ra,
The canal was completed in 1825 |y
has since been considerably enlarged |
improved.

The second canal to be constru .
was the Welland, joining Lake Ot
with Lake Erie. It was first navi
in 1829. Then followed the impi
ment of the St. Lawrence navirati
the Beauharnois Canal, completed
1815 at a cost of $1,331,787.95.
Cornwall Canal, finished about the -
time at a cost of $1.827.219.62. and
three canals near Williamshure
were opened during 1846 and IRH". I'ire
snbstitution of the Soulanges Canal ©.
the Beauharnois and the comvletion
the Canadian canal at Sault Ste. V.
rives a svstem of inland naviecation fro.
Lake Superior to the sea canable oi
commodating vessels 270 feet in Il
and with a draucht of 14 feet Paes
Arthur and Fort William are thus af (i
head of a water route stretchine | |91
miles to Tiverpool.

h
e
P

While the St. Lawrence svstem oifers
a snlendid hichwav for the conveviuce
of wheat and flour from the west to ihe
sea. it is not utilized for that nurnose
to the extent which manv peanle w4
desire. That is. - as far as throuch
water shinment is concerned. Stariins
from Winnipeg the hulk of the Canadian
erain is carried to Port Arthur .nd
Fort William. either hv ¢*. P. R. o €
N. R. Tt is there transhipped to ciain
vessels, which carry it across Lake Su
perior, through the Sault Canal .nd
either to Depot Harbor or Midliud
Iere it is transferred hack to fre '
cars and carried either by the Cuaiula
Atlantic or the Grand Trunk to 'l
treal.

A Progressive Company.

NE of the enterprising Can.iian
O milling companies, which i~ -
: cessfully developing  busiiess
along progressive lines, is Shi &
Snider of Bridgeport, Ontario, who con
trol the Lancaster Mills and the i+ den

Mills. The firm manufacture flour ¢ -i-
perior quality. Their high patent. -dll
be relied on to suit the demands «: 'he
most exacting dealer. The large « IS
which they receive for their flour ti-
fy to the reliability and excelle of
their goods. Their advertisemen!' (-

pears on another page.
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HAND-PICKED BEANS

JOHN G. McKILLOP
GRAIN DEALER, -
West Lorne, Ont.,, Can.

“RIME BEANS AND WHEAT A SPECIALTY.

STUART BROS.

FLOUR MILLERS

Terth Standard .
i*rairie Monarch;
lite J

OUR BRANDS
FLOUR.

Also MILL FEED.
MITCHELL, ONT.

FLOUR AND CEREAL FOODS

The Canadian Grocer.

EXPORTERS

OATMEAL, ROLLED OATS, SPLIT PEAS,
OATS, PEAS, FLOUR, SEEDS.

JOHN W. BICKLE & GREENING

HAMILTON, CANADA.

Cables—*“Bickie Hamilton.” (odes—Riverside (1580), A.B.C.
ESTD. 1835. Lieber's, Directory.

Cables—'* Bickle,”’ Hamsilton. Established 1835.

John W. Bickle & Greening

BROKERS AND COMMISSION MERCHANTS
IMPOR1T —  EXPORT

Hamilton, Canada.

TEAS, COFFEES, CANNED GOODS
AND FANCY GROCERIES.

Correspondence Solicited.
Storage Facilities.

F. S. CROW, Chatham

Dealer in all Kinds of Grain

OATS, CORN and BEANS

A Specialty.

Correspondence Solicited.

CHATHAM, ONTARIO, CANADA.

FLOUR
"Vlctorla,” “ROW and “Magesty "

ll.nuu)

Three of the best
grades milled in
Canada are ¥ @

( Ilunuul AL )

Competition forces the use of the best
grades. Inferior grades are unsafe.

Our daily capacity is 200 bbls.
V¢ seek a wider connection, and solicit inquiries for quotations

BRAMPTON MILLING CO., Brampton, Ont.

Hensall Oatmeal Mills

Manufacturers

Pinhead, Coarse-Cut
and Fine Meal

Rolled Qats

Ete.

““The Banner Oat District.”
Carrespondence Solicited, Export and Provincial.

I. URQUHART, - Hensall,

Ontario,
Canada.

Grifin Q. Culverwell,

PRODUCE BROHKRERS
188 Redolife v BRISTOL, ENG.

We are in a position to accept Canadian agencies for Butter,
Cheese, Bacon, Lard, Lard Oil, Oatmeal, Peas and Canned
Goods. Correspondence and consignments invited.

Telegraphic Address: ¢«Griffin, Bristol.”

CASTE R My
AN AT “fihs

SJH_!BH,Q&,&‘NMMQB:.

BRIDGEPORT
ONT.

SHIRK & SNIDER

SPECIAL BRANDS T ==mmw

Buda Neva
Daily Bread Patent

Millers and Manufacturers of

Improved ROLLER brocess flour.

BRIDGEPORT and

Capacity 300

-1

Barrels & Day. BADEN, ONT.
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THIS IS THE FACTORY

of CHRISTIE, BROWN & CO., Limited,

WITH ITS

229,840 feet of floor space and 550 Employes

THAT TURNS OUT

merURNE

\sEP 26 190

500 Varieties ot Biscuits

EVERY ONE OF WHICH CONTAINS THE BEST INGREDIENTS AND
ENJOYS THE BEST OF REPUTATION.

Our Export Trade,

LIKE OUR HOME TRADE, IS GROWING.

CHRISTIE, BROWN & CO.,

TORONTO, CANADA. LIMITED

May 20, 1¢
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BISCUITS = CONFECTIONERY

A DEPARTMENT
FOR RETAILERS.

Manufacture of Biscuits in Canada.

HE manufacture of biscuits,
which to-day occupies such a
prominent place among the
industries of Canada, may
be said to have been begun
1876. Before that time ordinary
hakers and manufacturers produced con-
derable quantities of biscuits, although
ieir efforts were on such a small scale
iiat they can hardly claim the credit
i having instituted the flourishing in-
jistry  of biscuit manufacturing as it
ists ‘in Canada as the present time.
iin the early days the Canadian con-
aner’s wants in the biscuit line were
(pplied either in a more or less primi-
¢ way by the home baker, or more
~ually by importations from foreign
countries. The last few years, how-
ever, have witnessed a veritable trans-
forination in prevailing conditions. Not
oily has the home consumption of bis-
cuits increased enormously out of all
proportion  to the increase in popula-
tion, but the quantity of foreign goods
foimerly used in the home market has
dwindled and dwindled until at the
present time the importations of bis-
cuits  to Canada from other countries
arc hardly worth mentioning. Practi-
caliy all this trade has come into the
lids of Canadian manufacturers, who
flive practically a monopoly of the home
hiscuit trade.
e evolution of the biscuit industry
heen the usual but significant one,
i simple and crude methods such as
cie employed in the '60s-and ’70s to
the intricate and highly scientific pro-
ses of to-day. Then everything was
iiade by hand power and there were
e but ordinary hand ovens. Now
wchinery does a large share of the
Ik and the ovens in use in the largest
Liscuit factories are veritable works  of
tiwchanical  genius, with machinery so
litricate as to be a puzzle and continual
irce of wonder to the casual observer.
has only to go into an antiquated
sc shop in some country village anc
toninto an up-to-date biscuit factory
ciuploying say 500 hands, to appreciate
“then’” and ‘“‘now’’ of the Canadian
iiscuit industry. One large firm manu-
litiures no less than 450 staple lines of
biscuits and  easily 220 varieties . of
“ovclty lines. These go to every family
it the Dominion of Canada, from the

Atlantic to the Pacific, and in consider-
able quantities to Great Britain and the
colonies.

The value of exports of C‘anadian bis-
cuits in 1903 was as follows : Sweet-
ened biscuits of all kinds, $35,571; bis-
cuits and bread, $33,199; sweetened bis-
cuits, $33,571; biscuits not otherwise
specitied, $19,787; a total of $120,128.
Ia 1902 the total value of biscuit expor-
tations was $112,738; and in 1901, $8Y -
727, thus showing a gradual increase in

ed into question, for Canadian biscuits
will stand comparison with anything
the world produces to-day, but because
the older industries have become firmly
established in every foreign market of
consequence, and it is the old question
of having to win a reputation against
tremendous odds,

The English people are pre-eminently
a biscuit-eating race, and, what is more,
Iinglish  biscuit manufacturers having
educated them to use certain brands,

Manufacturing Industry.

(fanadian exportations. The bulk - of
this trade goes to the West Indies,
Great Britain and South Africa, and is
exclusively in high-class biscuits, such
as sodas, etc. Up to the present Cana-
dian manufacturers have had to face a
serious proposition in attempting to
compete with foreign manufacturers, and
in particular old-established Inglish
firms, not that the intrinsic merits of
(anadian products have ever heen call-
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