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BOOKS AND NOTIONS.

WALL PAPER. WALL PAPER.
- SORTING SEASON :-

We are offering clearance lots of this season’s patterns at close prices,

Our hnes cover the whole ground from cheapest blanks to fine

decorations, affording a grand opportunity for sorting up stock.

Samples sent free on apphcation.

W.J.GRGE & CO,,

Wall Paper Jobbers,

o4 Front St. West,

TORONTO.’
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~ ZEPO -

Latest and Most Wonderful Novelty.
Scientific and Amusing.

RETAILS AT 15 CENTS EACH

Special Spring and Summer Goods.
Catalogue Now Ready.

H. A. NELSON & SONS,

68 & 58 FRONT ST. W., TORONTO.

CUSTOMS AND EXCISE TARIFF

Corrected up to 15th Oct., 1891,
Including Foreign Exchange Tables.
Bound in Cloth.

Retail Price,

MORTON, PHILLIPS & CO.
1755 AND 1757 NOTRE DAME ST., MONTREAL.

50c.

Stationors, Blank Book Mak-
g ors, Printers and Publikhors,

W. H. BLEASDELL & G0,

Direct Importers.

Our travellers are now on their tespective routes, with a
replete line of scasonable goods. Kindly reserve orders until
you inspect their samples.

Base Ball Supplies, Rubber Balls of all kinds, Allies,
Marbles, Lacrosse Sticks, Hammocks, Croquet, Bran-
don Express Wagons, etc.; Flags, Chinese Lanterns,
Fishing Tackle, Baskets, Fans, Albums.

Pipes, Canes, Tobacconist's Sundries, Druggist's Sundries, Op-
tical Goods.

Stock and Import Orders Solicited.

CLOSE PRICES.

Letter Orders receive personal attention.

74 York St. Toronto.

C. M. TAYLOR & CO.

TORONTO.

We are now showing our new and extensive range of Sam-
ples, and are prepared to receive IMPORT ORDERS at very
closest rates for

Gift, Holiday, Sunday School, and Prnze Books, Boara
and Toy Books, Table and Art Books, Sets of Standard
Authors in vanous bindings, Games, Blocks and Puz-
2les; all the newest Bibles, Prayers,and Hymn Books,
Prayers and Hymns combined in elegant bindings,
Rom1n Catholic Prayer Books, Photo., Auto, and Scrap
Albums, and a variety of suitable goods for the Holiday

Trade.
OUR TRAVELLERS WILL VISIT TEE ENTIRE TRADE.

—( SPRING 1892. )—
Hickson, Duncan & Go.,

25 Front St. West, Toronto.

Offer to the trade, a new and well selected assortment of
fast selling lines at fine prices.

NEW RANGE MARBLES,
I. R. BALLS, (Phanix Brand).

A COMPLETE LINE OF
Spalding’s Base Ball Goods, Tennis and Cricket Goods, Squeak
Baloons, Toy Boats, Celluloid Mouth Organs, Lacrosse,
Croquet, Express Waggons, Baby Carriages, Doll
Carriages; everything in the Sporting Line.

Prompt Attention to Mail Orders.

SACRED SONCS AND SOLOS.

WITH STANDARD HYMNS COMBINED.
750 PIECES)
Compiled and sung by IRA D. SANKEY,

A ]

Sole Agents for Canada

TORNTO WWILLARD “TRACT DOEPOSITORY, L.ID,

Corner of Yonge and Temperance 8ts, Toronto.

A Liberal Discount to the Trade.

me——

ote———
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:Barber & Ellis

CONVIPANY.
Nos. 43, 45, 47 and 49 Bay St. Toronto.

A N D

823 Craig St., Montreal,

Beg to advise the Trade that they will have ready for their inspection in a

few days, this year's line of

Plush Papeteries.

With confidence they ask them to defer placing any orders for foreign
makes of these goods, as they can confidently say that for style and price
they excell any line that is in the market.  All those houses that handled
thetr goods last scason, express themselves as well pleased with the manner
they were received by the public.

This year’s linc embraces many new novelties that will make the goods
exceedingly attractive.

Orders are now taken for fall delivery, as it 1s impossible, from the

great variety, to make up and sell from stock.
TR TSR () TSR T -

MR. SPENCE will show samples in the West
MR. EASTON in the East and North.
MR. PERROTT in Manitoba and B. C.
MR. DAVISON in Quebec and Maritime Provinces.
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Books & NoTIONS

ORGAN OF THE

BOOK, NEWS AND STATIONERY ASSOCIATIONS OF
CANADA.

Subscription, 81.00 a Year, in Advance.
OFFICE, No. 8 WELLINGTON ST. WEST, TORONTO, ONT.

4 RATES OF ADVERTISING:
Ono l'nro e e t Month. 82500 | Ono l‘nro e . 12Monthe #2250 6
Ono Column. o 10 00 { Ono Colwn.... - A (N
HalfColumn.......... .. * G 00 | Half Column .. .. s 10 00
Quartor Column . I uartor Columnn . . 15 00
Eighth Column . o 2 00 | Kighth Column.... . 18 00

Allcommunicationsa intended for publication must bo nout in not later
than tho #nd of the month,

ADDRESS BOOKS AND NOTIONS, TorunTO.

J. B. McLEAN, President. HUGH C. McLEAN, Sec.-Troas

THE J. B. McLEAN PUBLISHING C0., Ltd,

FINE MAGAZINE PRINTERS
AND

TRADE JOURNAL PUBLISHERS.

HEAD OFFIOQE : - - - - 8 Wellington West, Toronta.

MONTREAL OFFICE: - - - - 116 8t. Francols Xavier 8t.

A. J. Ritchle, Manager.

NEW YORK OFFICE . N . . Room 106, Times Bullding.
Roy V. Somerville, Manager,

——
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e ’l-—\HE interdepen-
' dence of the whole-

sale and retail trades 1s a
y Patent and well-recop-
nized fact, Thisin.
terdependence has
been regulated bya
wellunderstood
code of ethics which
bothwholesaler and
retailer must care.
fully guard, and to
: which each must
0 .’f conform his conduct. The wholesale merchant
has a sphere into which the retailer must not intrude, and just as
this is true, so is the the converse true. The retail merchant has
certain rights which the wholesale merchant must recognize, or he
will, by curtailing the chances for profit among the retailers, destroy
the latters’ power to carry on the retail business at all. At the pre.
sent time there seeme to have been a trespassing on this ethical code
by both retailers and wholesalers in the book trade, resuiting in a
certain amount of friction, and a considerable loss of mutual confi-
dence. In the last issue of BOOKS AND NOTIONS, some of the
grievances of the retail trade were set forth, But the st was by no
means exhausted, nor is this list a one-sided one.

{‘6

One cause of numerous complaints on the part of retailers is the
concessions to Sunday schools, of large discounts on hbraries of
miscellaneous hooks. The discount 1s not uniform among the
wholesalers, and this is occasioned by thewr growing anxiety to
secure as much as possible of this lucrative branch of the trade.
There is a tacit understanding that a discount of 25 per cent. shail
be given to Sunday school committees, who order direct from the
wholesale houses. But some of the city houses in their anxiety for
trade have gone further than this, and in a number of cases have
offered a much larger discount.  This might be excpsable ip a par-

ticular case where there lhias beea very strony competition, but a
larger discount than 25 per cent. 1s being regularly offered by some
of these houses. Thus 15 entirely wrong. It is a wrong to other
wholesale dealers, because it is placing the discount at a higher rate
than can profitably be maintained, and it 1s a wrong to the retailer
because he cannot be expected to carry a large stock of miscella-
neous beoks for the sake of two or three large sales each year, when
he has to give so ruinous a discount, Theretailer is trying to m ke
an honest living, and in order to carry on his business he must have
a reasonable profit, and when the wholesaler steps in and adveriises
a huge discount for the sake of obtaining this trade which nyghtfully
belongs to the wholesale merchant, the latter must necessarily suc-
cumb. Thus the wholesaler must be shortsighted who cannot see
that by his own greed he is ruining his best customers.

*’i

Further, it may be reasonably asked, Why should Sunday
schools procure a discount from the wholesale merchats at all? 1If
they cannot procure the books trom their retail merchant they wiil
send to the city for them, and the wholesale merchant is creating no
extra trade by his tempting offers. No wholesale hardware mer-
chant would think of sending a stove to a Sunday school and allow-
ing twenty-five per cent. discount, or a discount nearly equal
to what he allows his regular customers. Nor does there seem any
valid reason why the wholesale book merchant should do this. The
twenty-five per cent. discount just means that much less profit to
both the wholesale and the retail merchant on each and every sale
cither one of them makes. If the discount is to exist, there should be
a uniform rate, certainly not greater than twenty-five per cent,, but
there seems to be no good reason why the discount should exist un-
der any circumstances.

i’&

But the grievances are not all to be found on the side of the re-
tailer.  The wholesale merchants often find causes ot complaint as
to the conduct of the retail trade in business dealings. The retail
merchant must remember to act well his part, to bear carefully in
mind his duty with regard to the observance of the ethical code, if
he wishes to receive favors from the wholesale trade. A certain
book house in the city received a large order for a library from a
purchasing commttee in an Ontario town. The order and informa-
tion concermng 1t were sent to the chief customer of the house:n
that particular town, to be used by him as he saw fit, and the com-
m:ttee was mformed by the house that they did only a wholesale
business and was referred to the merchant to whom the order was
sent. The merchant secured the order and displayed his businsss
magnanimity by transmitting the order 1o a different book house
from the one which had tried to give him an opportunity for mak-
ing a good sale. Another instance: A certain Toronto stationery
house received an order from a business man in a small town for
several thousand envelopes. The order was filled and shipped to
the merchant, and he was told to pay a certaun merchant in his
town. The invoice, with the ordinary discount deducted, was sent
by this house to their customer in the town, and he was informed of
the order and the shipment, and altowed to collect the full price
and secure a good profit on a sale in which he had taken no part.
Presumably he did so, but he neglected to even thank the wholesale
house for their kindness and fair dealing. Instances such as these
show that some retailers have somewhat to-learn in regard to just
buswness treatment. Most wholesale houses are anxious to treat
their customers fairly and to give them all the advantages which
they can in regard to a profit on orders to which they are justly
entitled.

s

The retailers have, to a considerabie extent, the remedy in their
own hands. They must be looking for business. The business man
who folds his hands and waits for Fortune to pour her bounty
from the capacious end of the horn into his lap, is going
to find himself sadly in want befare his business career is ended.
The retailer must be ever on the alert for trade, and no order shoul !
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leave lus town without his knowledge, and
with this kuowledge he can always secure a
shate in the bLenefits, even if the order be
filled by a oty firm.  This advice 1s especi-
ally applicable to the case of Sunday school
libranies, for it would seem that the business
man who allows a large order of this kind to
go out of his town without his knowledge,
must be sadly lacking 1n business enterprise.

TORONTO AND FREE TEXT
BOOKS.

1t is doubtful yet, whether the free text
book system will be adopted i Tronto or
not. In spite of the large vote polled n
favor of the scheme, the finance cominittee
of the school board have struck out the esti-
mate of $15,000 required to provide for free
text books. It s claimed that many people
had voted for the free text books who were
now sorry they had done so.  One trusteeis
reported to have stated that he knew of hun-
dreds mmself who would like to change their
ballot on the subject it it were possible. It
13 very unfortunate, as Buuks AND NOTIuNS
pointed out at the tine, that the question
should have been placed before the electo-
rate, just at a tme when the whole attention
of the people was directed 1o a strong may-
oralty contest, and to the Sunday car ques-
tion. The scheme was subjected to very Iit-
tie discussion, and the reasons pro aud con
were never at any ume fully set forth, nes-
ther 1n the press nor on the platform, In fact
many people went to the polls not knowing
that such a guestion was to be voted upon,
and they voted at haphazard and generally
in favor of the scheme.

But a still stronger reason has been stated
at vanious tmes, which if valid should annul
the vote and reopen the question for future
discussion and decision by the ratepayers.
At a well-attended meeting of the Toronto
Ratepayers’ Association, on the 8th ult, a
resoluticn was adopted declanng that the
free teat-hook by-law was illegal, by reason
of the fact that many who voted for n were
not entitled 10 vote on a money by-law. It
seems that many who were 1n favor of the
scheme voted for 1t in all the divisions where
they had votes, instead of in one anly, as the
law allows upon questions of this nature,
and morcover the ballot was given to all
voters, nstead of only to those who, as the
above mentioned resolstion ponts out, were
properly entitied 10 vole on a money ques-
tion. These reasons, and the fact that public
opinton seems to be against the scheme, 1n
spite of the indication of the vote at the polls,
will undoubiedly give the friends of the plan
a difficult task to perform in carrying on the
work, which they secned to have started
with much success.

In the meantime Mr . 1. Hughes hassub
mitted a report to the school board, and the
following quotations from it will be of inter-
est.

Supposing that every pupilin the schools
had to be supplied with books, and that the

hooks, could be purchased at 3o per cent. off
retail prices, the following statement shows
the total cost ol the books necessary for this
year: Algebra, 1,150 puptls, at 42 cents,
$474.00; arithmelic, 1,130 pupils, at 35 cents,
$395.50, arithmetic, 8,795 pupils, at 10%
cents, §923 47; bookkeeping, 1,130 pupils, at
16 4-5 cents, $189 84; gramunar, 1,130 pupils,
at 524 cents, $5932¢; grammar, 8,795
puptls, at 17 % cents, $1,539.12; geometry,
1,130 pupils, at 2t cents, $237.30; history,
4,880 pupils, a1 244 cents, $1,195.50; read-
ers, 1,130 pupils,at 42 cents, §474.60; readers,
3,750 pupils, at 3134 cents, $1,181 25, read
ers, 5045 pupils at 243 cents, $1,230.02;
readers, 6,032 pupils, at 174 cents, $1,055.-
6o; reading matter for first book classes,
$000; total, $10,096 15,

Geoyraphies are umitted from the above
statement. It would cost $2,562 to give a
geography to every child inthe fourth and
fifth book classes. Geographies are nct
really essential this year. Toshow that this
estimate is not merely theoretical the fol
lowing statement 1s given , based on."”

“There are two plans for supplying the
books to the schools. (1) To establish a
depat and purchase the books as needed,
(2, to advertise for tenders for the supply of
the necessary books at the lowest rates. The
first is the more expensive plan, entailing,
as it does, luar, e store rooms and additional
officers. The second is much more satis-
factory, and is worked as follows: The
prinapals make out duphicate requisitions
twice a year and send them to the office.
These are checked and submitted for ap-
proval to the Commiittee on Supplies. When
adopted by the commiittee they are sent to
the contracting bookseller and the revised
orders filled by him and the supples sent
direct to the several schools. The principals
check the invoices and sign them as receipts
for the books supphed, and then send them
to the secretary’s office, where they are com-
pared with the duplicate requisiton in his
possession, and, if found correct as to quan-
tities and prices, submitted for payment.”

CANVASSING FOR TRADE.

How disappointed a dealer feels at times
when a customer to whom he is showing
some new novelty or beok, informs him that
a canvasser or other agent had a few days
before called at her residence and taken her
order for one or more of the articles. How
disappointed he feels when he finds that in
spite of conscientious display of an article in
his windows and on his counters, his salec
do not approach the amount he confidently
expected to sell ; and looking about for the
cause he finds that a travelling agent has
supplied many of lis prospective customers.
1t 1s a difficult matter to sell from the coun-
ter articles not of general use nor in general
demand, and the retailer must meet this
difficulty. With a large class of articles, this
«an only be accomplished by a house to

house canvass. The dealer himself cannot
be expected to do this, as the demands of his
business will not allow of 1t, but he should,
if ciccumstances justify him, have an agent
or agents to whom he can entrust the sale of
special articles. For example, a class of
goods which are quite saleable, but which
on account of their expense and variety are
not suitable for heavy stocking, is <chool
maps and supplies. One dealer at least, in
Western Ontario, employs a man to canvass
the county once a year for the sale of this
class of goods, and nc doubt makes a con-
siderable profit in this way, besides making
his name well-known throughout the district
from which he draws his general trade.
This is only an example of what might be
done by retailers in extending this cale for
novelties and for standard works such as
family Bibles, and fine editions of the works
of popular authors.

This may seem to be the presentation of
an aged idea, but if the dealer would rub the
moss off some of those aged ideas, he might
find beneath something which will prove of
value to him, perhaps even a nugget of gold
would be discovered. Old ideas should re-
cewve modern applications, and this particu-
laridea is being apphied by many live dealers,
who believe in adopting any just and proper
expedient which will increase their business
and offer a fair recompense. As has often
been pointed out in the columns of BoOKs
AND NOTIONS, the trade of the bookseller
and notion dealer is being curtailed i vari-
ous ways, mainly by the handling of fancy
goads and notions by dry goods merchants,
and one of the best and most convenient and
profitable methods for extending trade is
canvassing for orders for goods. Besides
those already mentioned, decorated window
shades for stores can be sold by a careful
canvass of the dealer’s fellow business men ;
petty ledgers form a class of goods which
some dealers are pushing ; music goods are
a splendid line tor house to house sales, such
as the * Favorite Long Folio,” “Triumphant
Songs,” etc.

By such canvassing,a large number of peo-
p'e will be reached who cannot be reached
by advertising. That great French philoso-
pher, Rousseau, said that the purpose of a
legislature was to teach the people to know
what they wants,and thepeople reallydo not
know what they want until they are told, and
by personal canvass people can be induced
to purchase many articles which they would

never come to seek. By having a regular
canvassing agent, the dealer can become
more widely known than n any other way,
and once the agent becomes a famihar cal.
ler and makes his appearance regularly,
people will learn to ask him for articles
which in the meantime they have thought of,
as being articles which be would probably
be able to supply. In the next 1ssue of Books
AND NOTIONS, a great deal of practical in-
formation on the subject will be published,
and in the meantime we would be glad to
receive communications from any one who
has adopted the plan of canvassiag for trade,
stating s experience in the undertaking,
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MENU AND GUEST CARDS

HIGH CLASS
Illustrated Goods
Catalogue through
free all
by Shipping
Mail, Houses,

Perfoct Models of buautiful Flowers, etc., and
Ouarning Decorations for the Dinuor Table,

J. TAYLER FOOT,

18 Poland 8t, London, England.

BAR-LOCK TYPE WRITER.

The Best Machine on the Market.

Becuros visible writing, permanent ajignment,
automatic paper foed and ribbon roverso, groat
speed and manifold powor, with easy mln‘px:la-

on and control of machine, otc

A. M. COLQUHOUN,

AGENT FOR

TORONTO AND WESTERN ONTARIO,

TELEPHONE t81.
71 Adelaide St. B, Toronto.

BLANK DEEDS.

Agreement—Sale of Land.
Assignment— Mortgage.

“ —Lease.
* —Chattel Mortgage.
o —Blank.

Bill of Sale.
Bond to Convey.
Chattel Mortgage.

s ~Future Advances.
u —Pro. Notes.
“ —Renewal.
Discharge of Mortyage.
“ Part Mortgage.
N Chattel Mortgage.

Deed with Dower.
Deed without Dower.
Farm Lease.
Lease—Statutory.

“ —Houze.

% w- *  Short Forms.
Mortgage without Dower.

“ with Dower.

Quit Claim Deeds.
Wills.

Write for Price List and Discount.

The Copp, Clark Co., Ltd.

BROWN
BROS,,

STATIONERS

MANUFACTURERS OF

ACCOUNT BOOKS,

Fancy Leather Goods, Etc.

WALLETS and LEATHER GOODS.
GENERAL and FANCY STATIONERY.,
PAPER of every description.
STATIONERS’ NOVELTIES.

OFFICE SUPPLIES, Complete Stock.
INKSTANDS, COPYING PRESSES, etc.
PRIN TERS' SUPPLIES.
BOOKBINDERS' MATERIAL.

We are now the Apponted General Agents
for Ontario, west of Ottawa, for

The Caligraph

WRITING MACHINE.

With Highest Records for Fast Writing,
and Duplicating Power. The Caligraph pre-
sents the advantages of a Separate Key for
each Character, Least Key Depression, most
Level Key-board, Compact Grouping of
Working Letters, Adjustable Alignment and
Greatest Durability.

Type-Writer Supplies for the various Ma-
chines in use. Now a staple stock.

CANADIAN AGENTS FOR

WIRT FOUNTAIN PENS-—The Best
EDISON MIMEOGRAPH,

{Pertect Duplicator.)
SPENCERIAN PENS.
GRAPHITE PENCIL CO.
ARNOLD'S CELEBRATED INKS.

Established t1858.

64-68 King St East, TORONTO.

Arnold’s
Inks.

S
2,
r e’

WRIT

Chemical Blue-Black

WRITING FLUID.

Noted for its Fluidity and Permanency.

Blue-Black Copying Fluid

Brilliant RED INK.

For samples and prices, apply to the
Wholesale Agents,

BROWN BROS,,
64-68 King St. Bast,

TORONTO.
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THE LATE HENRY J. CLARK.

At the age of three swore years and ten,
Mr. Henry J. Clatk passed away, aftera suc
cessful business and social career. The
Copp, Clark Co. has lost one of its most sa
gacwous members, the business wrdle of To-
ronto has lost one of its most fam.hias figures
and many persuns muurn a ae frend. Hes
death was sudden and yet not uneapected,
For neatly three years he had been 1ar
from well, and dissolution seemed only a
mater of a short time, yet one week Lefore
be died he was down town to his office,

cemingly fitted for a struggle with lus phys
cal ailments which might

occasion required or offered. Mr. Clatk was
also a pronunent worker in the temperance
referm movement, beiny a thorough believer
in prolibition.  Hle always took a great in
terest 1n the welfare of young men, and
whether he was in the Sunday school, n a
business meeung, 10 a temperance gather-
g, ot in any other sodial improvement
meeting, he could alnays gam the ear of the
young men to whom he was anxious to give
counsel. \When he began to speak they at
once began tolisten. His wonderful magnetic
puwer in this direction was dae to his large
fund of informauion, and was of such a kind
that it at once caused youny inen to listen,

and it proved unsuccessful, and then, as
many Englishmen and others were doing at
that ume, he resolved to cross to America
and seek his fortune in the then Province of
Canada. He leit England in February,
18535, and expenenced a stormy voyage re
quinng as many weeks as it now does days.
Coming to Toronto, he took service with
McClear & Co., booksellers, King street. In
1862 the firm was changed to W. C. Chewett
& Co., the partners being . C. Chewett,
W. Copp and Mr. Clark. In 1865 Dr.
Chewett retired and Mr.Clark and Mr. Copp
formed a partnership uader the firm name
of Copp, Clark & Co. In 1873 the firm sold
out their retail business,

last {or years.

Mr. Clark was always
prominent in what may be
termed true social arcles.
Soon after he came to the
city -that is, avout thirty
years azo—he took a lead-
1ng part in the carly closing
movement. Being at that
ume 1n the retail business,
he felt that the clerks
retail steres should not be
overworked, and impelled
by a desire to perferm the
duties which is recogm-
tion of the biothethood of
man placed vpon him, he
threw his energy and influ-
ence into this reform move-
ment. Anything heunder
took he always pursued
with a great deal of ardor,
and his influence had a
had verygreat'weight inac.
comphshing the reforms
which were sought at that
ume. He wasalgo a great
Sunday school wotker, and
camed nto this class of
wotk the ardor and enthu
suasm which marked him
in all his undestakings He
was an exweiient spcakes
and debates, *wr almost 1be
only place where bhe carcu

to exercise these powers

publicly was inihe Sunday

school o1 n some gathenn, <anncuied with
that or other soqial work. Had he chosen
to use hus talents ¢n this direction, his cum
prehensive grasp of a subject,and the severe
ToQic of h.s teasonin), would have placed
him i the front rank of public men. Bat
he aas very modest and hunmele and had no
desne for prominenie as a temporary favor
nteof the tickle political multitudes. Though
pressed to run (o1 alderman at varwous Lues,
be never did 3o, panly from a desire to shan
pubiity and pantly for other tcasons, L
he alnays telt ws every true wwer should,
that the cactuse of bis franchse was a
monl duty placed upon him, and he was
very careflul to perform this duty whenever

THE LATE HENRY J. CLARK.

as to one who had something to say, which
they felt was not bombast, but genuine ad
vive with the true ning of truth.

Mz Clark was borm in England's capital
and carametaal metropohis, amid the busi-
ness rush of that great aity.  He was edu.
cated at St. Qlave s,an old toundation school
dating from the ume of Queen Elizabeth.
At an ecarly age he was apprenticed toa
merchant n the dry goods business, in
whih he seived the accustomed apprentice.
ship of seven years. Afterwards he engaged
« that business for humself and was quite
successfull  But he always had a preference
for the book trade,and finally engaged mn st
In his nauve city he made his first veature

which had been carried on
in one of the stores now
occupied by W. A. Murray
& Co., on King street. Mr.
Fuller had meanwhile been
admitted to a partaership,
and it was resolved to
restrict the firm’s sphere
entirely to wholesale busi-
ness and to publishing. In
December, 1883, the Copp,
Clark Co. (Limited) was
formed.

During hi whole busi-
ness career in Toronto Mr.
Clark had been very suc-
cessful, as the present con-
dition ot the company
would indicate. Theirlarge
factory on Colborne street
and their beautiful ware-
house on Frontstreet being
bechives of industry. Mr.
Fuller manages their large
pninting department, while
Mr. Copp has always de-
voted himself more to the
financial duues of the
house. This left for Mr,
Clark the general over-
s:ght ot business, and to
this healways applied him.
self closely,and in this way
he became very generally
known to the book trade of
Canada.

In business he was
shrewd, and especiaily in the management
of the house did this show itself. Nothing
escaped his eye, and every minute detail re-
cuved his attention. But his shrewdness
neyer exceeded his uprightaess, and his life
was amodel socially and commercially. The
wnfiuence of his hife was great, as the influ
ence of such a man must always be.

The wholesale booksellers and stationers
section of the Toronto Board of Trade met
on March joth and passed a resolution plac
ing on record their deep regret at the loss
sustained o the death of Mr. Clark. The
resolution paid a high tribute to the ckarac-
ter and nlegnity of the deceased, and ex-
pressed sympathy with his bezeaved family.

~
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BUSINESS CHANCE.

ANTEDL, IN A WHULESALE OR RETAIL
Statlonory storv, by a porson of wmany
yoars oxperience, & situation as travoller, sales.
man or useful map Yest of referonces, salary
modorate. Statione Tice BOoOks aAxDd NoTIONS
Toronto. [

TO THE TRADE

THE 1 Write with the ecase
- E"“m: PENS of a Lead- Pencil.
AND Won't Ink or Cramp

the fingers.

PENHOLDERS.

The trado should carry a stock of this nuw pon.
It has proved a great success, For tho conveni
cnico of tho Trado we havo had a convenient Glass
Show Cxse, containlug & tull assortment of Pens
and Penholders, mada up and sold at a low
prico for introduction,—particulass by mail -
Sample Card ten Pensand two Holiders sont post
{reo for 15 conta.

HART & CO,,

\WWholesale and Commercial Stationers, 3t nni
33 Riug St West, Torouto

f.

/ Anti-Blotting.

)

' DON'T-BE-T60-FRESH " |
‘\/SE THE-NEW- TOMATO
SALT or PEPPER

"
(20 Pmen >

The Toronto
Silver Plate Co.

Factorics and Sales- @
rootus Toront:, Can

E G. Gooderham, Man J U Lopp tec Trems

PRINTER WANTED.

One who can edit the Employing Printer
and Publisher Departinent of this journal
Apply Books AND NOTIONS, Toronto.

RUBBER STAMPS!
STATIONERS:

Send your orders for Rubber Stamps to
the undersigned. The low prices will allow
you a big margin.

GEO. CURRY, Manufaciurer,
COBOURG, ONT.

OLIPHANT, ANDERSON & KFERRIER'S
ANNOUNCEMENTS.

Crown 8vo, cloth extra, with Froniispiece,
price 2s,6d. THE OLD ORDER AND
THE NEW; A Story of Transition Times
in Village Life. By Ella Stone.

Crown 8vo, cloth extra, with numerous
[llustrations, price 2s. 6d. Umform with
~The Stronger Will” FALCONER OF
FALCONHURST. By Evelyn Evereut-
Green.

Crown §vo, cloth extra, with 1llustrations,

nce 2>. Umiform with “ Molly.” THE
WOOING OF CHRISTABEL. By Mrs.
Elizabeth Neal.

Crown 8vo, cloth, beautitully 1llustiited
and bound, price 1s. 6d. A PAIR OF
PICKLES. By Evelyn Everett-Green.

Smaltl Crown 8vo, cloth, lllustrated, price
1s. Uniform with * Milestones,” “The Red
Thread of Honour” etc.  TATTERS. By
Hermione.

Three New Volumes of Popular
h Series.

Small Crown 8vo, papszr cuver, Is.; cloth
extra, 1s. 6d., with Fronu-picce,

A VAIN SACRIFICE By Mrs. Jessie K.

Lawson.

IN ROSBY VILLAGE.

den.
MILLICENTS MISTAKE. By Sarah

Sehina Hamer.

lmperial 24mo, paper cover, white and
gold, 6d., cloth, gilt edges, 1s.  VISIONS.
By Mrs. A. R. Suupaon.

EDINBURGH ana LONDON:
Oliphant, Anderson & Ferrier,

And toonder o! any Bookscller in tho lominjon

By Mary Hamp-

.WATERSTON -&-SONS']
dSEALING * WAX - (BEE - BRAND)

&

\““ FOR-ALL *PURPOSES AT -HOME
E}\} OR-IN*HOT - CLIMATES - 1S - THE
S g

STANDARD - OF

-QUALITY

*TRADE. »

S OU L

W. & A. K. JOHNSTON'S

RECENT
PUBLICATIONS.

A WORLD WIDE ATLAS.—A Wonderful Pro-
duotion.

Contalning an Introduction. ﬁl\‘h\ﬁ an Account
ot Ooonrapmcnl Discovery anet Polltical Terrl-
torialChangos in the Ninoteonth Contury, by J
Soott Keltlo, Litbrariasn of the Royal Geographical
Society, Lundon, 2 Froutisjuoces tho Flage of
all Nations and cho Timoe ot all Natious: 113
thoroughly nocurato and carefully colorel Plates
ot Maps, Plans o Cltles, ¢etc  andcomplete Indox
to 54,000 places numod,

Royal 4 to. 12} by 10 inches, handsomoly bouud
in ctoth. Price s, 6d.

Thoe Publishors have tho gruatest confldeace in
i:‘luolng tho Wourld-Wiule Atlas Luture tho public.

or tamily uso. eduoational purposcs, orfor rofor-
cunco in morcantilo oftices, no suoh cumpendious
yet handv Atlas of Maps has ovor emanated from
any Geographical Establishment.

Completo Prospectus, with List of Maps and
Plaus, Froe on application

THE HALPF-CROWN HISTORICAL ATLAS. -
An ontirely New Edition, with 4 new Maye, Tusots,
and vumerous Additions.

_Contatning 35 Maps printed {u colors, with now
Notes and Index, gnm,i tho datoes ofall tho Im
Y)ortant evouts in the Histcry o! England and

reat Britian, from tho Roman Yeriod to the

resent day, and also giving tho dates of all tho
mportant oven’s in tho history of Scotland, from
the Roman Poriod to tho Union ot the Crowns.

Crown 8vo, full bound cloth, gilt.

THIRTY-INCH TERRESTRIAL GLOBE.~An
ontiroly New Edition giving tho vory latest
Changzs and Discoveries. On Varnlshod Stand,
with Brass Meridian, BﬂCo £12, 128,

THE UNRIVALLED SIX.INCH TERRES-
TRIAL GLODE.—~Showing tho Latost Discov-
orics,oto A Sarvel of Excellencoand Cheapuess.
In Pasteboard Box, Prico Sa.

In 2 vols. demy 8vo, cloth glit, prico £2, 10s. not;
halt-bound morocco, price £2, 15s. net.

Containiug 170 pp., 48 Emblazoned Platos, 8
Rlack and White Platos, and 106 fllustrations in
tho Toxt, With Complete Indox

ATREATISEON HERALDRY, BRITISHAND
FOREIGN. With Englishand Froncn Qlossarics

By John Woodward, F. 8, A. Scot,, otc. (Rector
ot St. Mary's Church, Montrose), nd the lato
Georgo Burneott, L. L. D, oto. (Lyon King ot
Arms).

The Finblazounod Plates in tho two volumass
contain 465 Costsot Arms.

The Edition is strictly Umited to 500 copiea.

Complote Proapectus with Emblazonod Plate
post frco on application.

TRAE SCOTTISH CLANS AND THEIR TAR-
TANS.=Demy 16mo, 5} by ¢ iuches

Coptaining Introductory Nota, List of Native
Dyes, Colorod Map of Scouand in the 16th Cen-
tury divided into Clans, 93 Colorcd I'latea of Tar
tans (size 7 by S inches cach), and Historleal Ao-
count of each Clan, otc. Prico2s. Gl.

N. B.~This work may bo orderal of any Book-
sollor in the Cunted K nfllom or abroad. "Should
thore Le any difficulty in obtaining 8 copy. the
Publiskera will post one diroct to any address {u
the Unitod Ringdom on receipt of a postal or
monoy onlor for 2s. &1 (no stamjs + Proapoctus
with Namos of the 8 ‘fartans post freo on appli-
cation

PICTORIAL ILLULSTRATIONS OF TRADES.
—Thirtecn now road. Iaker. Blackamith,
Rookhindor. Ruilder ¢arpenter, Coal-miner.
Giassmaker, Hattor, Laundsess, t’nnur. Ship-
bailder Shuemaker Tail r

Beautifully printed in colom, with Descriptive
‘Ietterpross at foot. Price, on cloth and rollors,
varnlshed, 3s. 64, oachi, or £1, 19a for the Com-
plete Sot.

NATURAL HISTORY PLATES. Hlppopota
mus (Hippopotainns Amphiblus,  Ringtishoer
tAlcodo [spidn). Rabbit (Jepus Cuniculus), Red
Deer ‘Corvus Elaphas), Aysua‘Hymna Striata)

Heiug additions Lo our Serios of Natural History
Platos  Sixty six already published Size 38 by
26 inches Boautifully perintod in colora, Price 3a.
6. oach, or 35a. for & seleclivn of 8 dazen of any of
tho Platex, on cloth and rollers, varnishod

For fall dotails of our Atlases, Wall Maps, Wall
Lilaateations, Torrestrial and Celostial €ilobes,
Sclentiftic Workx, otc., sco our Catalogae, which
s posted Geratis 1o any asdrosa,

W. & A. K. JOHNSTON,
(Establishod 1825

Qeographers to tho Quoon, Educational and Gen-
oral Publishers,

Euina Wurhs, Eastek Ruan, aNbL 16
SOUTH SY ANDREW STRFET,
EDINBURGH ;

5 WHITE HART STREET, WARWICK LANE,
Losvoyn, E.C.

L
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MONTREAL NOTES.

MONTREAN, Apnl 2, 1892
This 1+ a very dull season for all dealers in
fancy goods. The retailers usually stock
up to their uttermost extent about Christmas

ume, and at this season are more anxious to
get clear of their old stocks than to place
orders. This is particularly true regarding
the cuty retailer.  The wholesale men do not
expect any move in business before the
opening of the spring irade, which is some
weeks off yet.

The plush govds manulacturers Liave done
very little business since the holidays.
manufactunng has gone steadily however,
and aext month travellers will start out with
samples of the best assortment of fancy
plush goods ever sent out by Canadian
wanafacturers. Thedesigns are mostly new
and will no doubt meet with favor.

The wall paper manufacturers are prepar-
ing for their summer and (all trade. The
dies have not all been made yet, but the as-
surance is given out that the designs will be
novel and attractive. The samples will not
be ready for the travellers before july.

There 1s a2 great boom in the envelope
trade at the moment. Merchants are send-
ing out their usual spring notices, which
means a large consumption, and others are
layinyg 1n the regular stocks preparatory to
the apening up of the season’s trade. In fact
the stationery line is brisk in all branches.

Dealers in fishing tackle are anxiously
awaiting the arrival of the first steamers,
which are bringing out the spnng goods.
The demand from all over the country has
been very wood ; but the orders from British
Columbia have been unusually large. A
large proportion of the spring importations
being intended particularly for this trade.

Awmong the latest publications by John
Lovell & Sons inay be noted -+ ** In Luck's
Way,” by John Strange Winters, author of
* Buttons ™ and " Bootles' Baby,” * Goed-
Bye,” etc.  “In Luck's Way " 15 1n Winters’
chamactenstic vemn. The wicissitudes in the
life of a crussing sweeper, who turns out to
be a “real live earl,” are told 1n the most in-
teresting manner. The story is replete with
humorous situations and 1s having a large
sale.

“The Little Minister,” by J. M. Barric,
author of * \When a Man’s Single, etc,, has
proven one of the most popular stones pub-
lished in the Siar series for some time, the
call for it being unusually large.  Itisa love
story written on the idea of the weaver, who,
in describing the mecuing of a mimster and
the woman he w2. to have marned years and
years belore, said solemnly, * The' didna’
speak, but they just gave one another a look
and 1 saw the lovelight in their e'en.”

“The Princess Magaroff,* by Joseph Hat-
tan, author of * By order of the Czar,” etc.,
1S 3 very interesting story recently publish.
ed in the Star senes. The Princess Maza-
roff 1s a very strong character.  Early in life
she was bartered off by her people as the
wife of a nich Rusuan who treats her most
shamefully, but when the chances of his
conviction on circumstantial evidence are
almost certam, he s saved by the evidence
of an old fnend, who was a1 one uume a <u-
101 for the hand of the proner's affian-ed
wite.  The story 15 well wntten.

*A Faual Silence,” by Florence Manyat,
author of A\ Scarlet Sin,” “There 15 no
Death,” ete.  This a strong story, in which
the sutfenng~ of a yaung gl who had con-

tracted an unfortunate marriage early in life
are told in a very realistic manner. Think-
ing her divorced husband is dead she con-
tracts a happy union, but always haunted by
the secret of her first union, when all un-
pleasantness would have been savad her but
for “The fatal silence.”

The only movement in toys is in the way
ol novelties, business on the whole being
dull and featureless. There are very few
new ideas coming in so far, but the season
has not commenced yet.

THE ARRANGEMENT AND DISPLAY
OF STOCK.

A successful bookseller and stationer ad-
vises that a window should be decorated at
least three imes a week, in order that the

goods displayed may be fresh and clean.
Begin, he says, by decorating it with sta-
tionery and stationery novelties; arrange
open boxes of your latest stationery i a
semi-circle, and inside of this semt-circle
place, according to the size of the window, a
few bunches of “engagement® and also
“commercial” pencils, tied together with
bnght nibbons; place a haif-dozen of your
new inkstands around among the pencils,
and try to have all of a different style or de-
sign. A calendar, a few pens and novel
paper-cutters may also be interspersed
among the other goods, but be careful and
not have them crowding each other. If
there is plenty of room left, place cards, rub-
ber bands, or anything else you may have 1n
this line, around in good order. Do not let
this decararion remain more than a few days.

Then treat the passers.by (o an attractive
display of your bcoks; stant a few of the
latest books on end so an observer outside
may read the title on the front cover without
much troudble or effuri; place the others in
different positions ; do not try to get a hun-
dred books into an inch space. If you have
any booklets you wish to display, scatter
them amony the others in such a way that
they may be easily seen. A good background
for the window is the crepe tissue-paper that
was recently placea on the market. It can
be draped among the books, and 1t is really
wonderful to see how it improves the appear-
ance of the window. It 1s inexpensive, and
may be changed every time the window s
decorated. \Vhite.covered booklets would
surely show up better if placed against a
black or dark background. They will be
noticed by people across the street, and will
naturally attract much attention.

For the third decorauon display your fancy
roods, such as pocket.-books, bill-books,
purses, card-cases and fancy pen-wipers. Use
some light color—crepe, pink or light blue
would do—and make the crepe paper appear
Jdraped up in several places and then tied
with nbbon to match. You can then arrange
your articles to suit yourself, as thereis not
so much danger of crowding them as the
other gonds.

These hints must suifice.  Whether they
be followed or not, remember not to pile
things up in your window. A few books
wastefully arranged will make a better effect
than o contused mass of books tumbled into
the window  Try the effect of the same
books arranged in a variety of ways while you
arc planning your display, and notice howa
touch often changes the whole, just as the
artist’s last shade in his picture. There are
dozens of men who can follow in the beaten
track, but only a few who know how to hit
upon new hines, and success properly brings
great sausfaction —Publishers’ Weekly.

BILL TO SUPPRESS OBSCENE
LITERATURE.

Mr. Charlton's bill to suppress obscene
literature and to provide for the punishment
of certain immoral and criminal practices,
introduced 1n the Domlnion Parliament this
session, is as follows :

“Whoever small publish, or offer to pub-
lish, in any manner, or shall have in his pos-
session for any such purpose, or shall selly¥
lend, or give away or in any manner exhibat,
or shall offer to sell, lend or give away orin
any manner exhibit any obscene book, pam-
phlet, paper, writing, advertisement, circu-

lar, print, picture, drawing or other repre-
sentation, image, or figure on or of paper or
other materials, or any cast, instrument or
other article of an immoral nature, orany
drug or article whatever for the prevention of
conception or for causlng unlawful abortion,
or shall advertise the same for sale, or shall
write or print or cause t¢ be wntten or
printed, any card, circular, book, pamphlet,
or notice ot any kind stating when, where,
how or of whom or by what means any of
the articles in this section hereinbefore men-
tioned can be purchased or obtained, or
shall manufacture, draw, or print, or in any
wise make, any of such articles, is gutlty of
misdemeanour. Every obscene, lewd, or
lascivious book, pamphlet, picture, papers,
writing, print, writing paper, heading, or
other publication of an indecent character,
and every article or thing designed orin-
tended for the prevéntion of conception or
the procuring_ of abortion, and every article
or thing intended or adapted for any indecent
or immoral use, and every written or prihted
arcular, card, pamphlet, book, advertise-
ment, or notice of any kind giving informa-
tion whete or by what means a2ny of the
hereinbefore mentioned articles may be ob-
tained, and every letter upcn the envelcpe of
which, every postal card upon which, inde-
cent, lewd, obscene, or lascivious delinea-
tions, epithets, terms, or language may be
written or printed, are hereby declared to be
non-mailable matter, and aoy person who
shall knowingly deposit or cause to be de-
posited such non-mailable matter, or know-
ingly take the same from the mauils, or cause
it to be so taken for the purpose of circulat-
ing or disposing of, or of aiding in the cir-
culation or disposal of the same, is puilty of
misdemeanour. The Act further provides
against the importation into Canada of any
of the before mentioned articles or things,
except the drugs when imported in bulk and
not put up for any of the purposes men-
tioned, and for the punishment of any
employee or official of the Government who
shall knowingly aid in any wviolation of
the Act. Any county judge or judge of the
higher court may upon swoin information
laid before him issue a search warrant in
order that such articles or things may be
condemned or destroyed. All newspaper
matter or merchandise 1n quantities is by a
provision of the proposed Act debarred from
entry at the Customs house or conveyance
by mail until the same form of registration
as that required fron: the publisbers of Can- *
adwian newspapers, making them responsible
on their awn secunty, is filledout.  Theress
also a provision in the Act by whick any
matter published in a foreign couniry which
1s complaned of by any person aggneved as
being within the Act may be confiscated,
and if a2 periodical puthcation, debarred
from entry into the Dominion for six
months.
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Buntin,
Reid
& Co.

WHOLESALE STATIONERS

Paper, Envelope and Blank Book
Manufacturers,

TOROINTO.

The Dldest Established House

IN THE TRADE.

FULL LINES OF

English, Scotch,
French and German
Writing and Colored Papers.

Straw Boards,
Pulp Boards
and
Mill Boards.

Fancy papers
in great variety
for Box Makers
and Printers.

Twines,
Card Boards,
Writing and
Printing Inks,
Schoo! Books,
etc., etc.

Printers, Stationers and Paper Box
Makers will do well to get our prices
before ordering elsewhere.

BUNTIN, REID & GO,

Warehouse : 27 10 29 Welhngton St West.

Envelope Factory 73 to 77 \elaide St.. \West

TORONTO.

WHOLESALE ONLY.

JUST 0UT.

-+ AVERIL :-

s L

ROSA N. CAREY.

PRICE,
30 Cents.

The National

Publishing Company
PUBLISHERS.

Exclusive Trade Agents

The Toronto News Company,

TORONTO.

The Montreal News Company,

MONTREAL.

SEASON 1892.

The Toronto News Company's

Net Trade Price List
OoF THE

ST ANDARD
BASE-BALLS,

Base-Ball Supplies, etc., ete.

NaME Ty Batd., Pen Dozes
*BROTHERHOOD' LEAGUE Trado Marki2tz 00

“PLAYERS' " LEAGUE  +Trado Mark. 12 00
LEAGUE. . = €3 uw
PROFESSIONAL =2 1 28] osw
AMATEUR . . 22, 2 :l Tw
OXFORD (Trado Mark) S22 22 6 0
PRIZE  (Trado Mark) . R & | 28 l 410
cLUs 3 123 qw
*STAR REGULATION . 28t aw
DAISY (Trade Marks :23 i FXTL)
BOYS' LEAGUE B ! 9
IXI, =% ! » W
BOYS' DEAD S 1
YOUNG AMERICA 10
FLASH ..+Teado Mark: (3]
YOUNGSTER iTrade Mark), L\
LITTLE PET Whito . Trado Marh . . 35

SPALDING'S BALLS AT BEST PRIGES
SPALDINE'S OFFICIAL BASE-BALL,

Trade Price, 8c.

CAPS av Jou., 55¢., S5c., Sto00, $1.80, $2.00
and $2 75 per dozen,

BELTS at 30¢,, $5c. and S$2.00 per dozen.
BATS at 9oc, $100, $1.08, S1.25, $1.30,

$1 44, 5150, 3180, $2,25, 32 4o, $2.30,

$2735, 5325, and £5.40 per dozen.
Score Books  Pocket, Field and
Practice:  Foot-Balls, Gloves,
Catchers’ Masks. Ete., Ewie. Al
at best prices,

Orders Salicited by

THE TORONTO NEWS (0.,

42 Yonge St.,
TORONTO.

P.S.--Eastér Cards and Hooklets at best
prices.
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MERCHANTS' TAXES.

I he merchants of Utnano wili not this year
be put on an cqual fooung with their fellow-
citizens 10 the matter of mumcipal taxation,
Twotnllsauning todothem thatsimple justuce
were brought before the present session
of the Provinaal Legislature.  One of them,
that introduced by Mr. Waters, was with
drawn upon the motion for 1ts second read
ny, in Jdeference to the sense of the house
that 1t was too radical and comprehensive.
The other, Mr. Tait's, was withdrawn on ac-
count of the attitude of the Municupal Com-

mittee upon 1t It was moderate in its

scope, and had the support of the mercan-
ttle interests of the province. It wasa propo-
sal to amend the Assessinent Act by the
provision that the capital of any person
which is invested 1n any wholesale or retail
mercantile business, and the stock in trade,
book debts and other asscts held for the pur
poses of or in connection with said business,
shall not be taxed, but the 'ncome or profits
denved from such zapital shall be hable to

be assessed. Brietly, 1t proposed to

change the basis  of mercoants' taxes

from capital 10 net ncome. Two ses-

sions ago a measurc to change the

basis of merchants’ taxes from capital to
rental value of premuses was passed by the

Ontarnio Legislature  This as known as the
Permissive Act. It was rerdered moperauve
by a provision which made its adoption a
matter of focal chowe  Muniapal councils
were made the custodians of the merchants’
nghts, and those nghts had to be suspended
when votes and a sttong and sute source
of revenue came up for consideration. Some-
thing was ganed, however  Before the
pasuny, of the Pernussive Act both the Pro
vinuial Legistature and the munmiapal coun
oils stood between the merchants and jusuce.
After that measure became law the municipal
councils were the only obstacle in the way
of eqqual nghts to the merchant

Grossly unfair as it is to make capital the
basis of taxation, it 1s not so bad as a purely
arbitrary basis, one which there ts no rule of
gettny at but the captuc ot judgment of the
assessat, whil s almost (ertain to ert on
the lony side. tiuesswark, with a percentage
added, s the real hases an whe b our mer
chants have been taned It thear actual
capital had been really the hasis, the toral
revenue denved ftom them would most pro-
bably have been very much lers  But why
should capital be taxed: In every other
apphcation but tha* of merchandise and
manufacture 1t has long been emancipated
in this province Money on depasit is also
supposed to be taxed, but it 1s hard to ger at
Capital, then, unless employed 1n commerce,

manufacture, and rarely when on deposit, 1s
never taxed in this province. Bank stocks,
mortgages, bonds, debentures, general securi
ties, graun in transit, the capital ol the farmer
in stock and plant,are untaxed. Oursvstemof
taxationis a rather hybrid one. 1t was copied
n the first instance from that of New York
State where all capital is taxed.  But 1t de
parts from that of New York in its exemptron
of bank stocks, mortgages, debentures,
cte. [n these exemptions it mmitates the
princaiple that prevails i Europe, where
tanauon for lucal purpuses 15 entirely on
rental value. No country or part of a
country in the world has anything hke our
merchants’' tax. Ontario alone makes a dis-
cnimation aganst the merchant class. The
merchant cannot escape it as the manwhose
money 1s on deposit can.  Anllustration,
vy the way, of the mjustice of taxing capital
on deposit, 1s illustrated by a real incident
that came under notice. A widow happened
to mention to the assessor that she had
$60,0001n the bank. It was it once taxed,
while of all the rest of the money on
Jeposit o that bank, pruiably no other
yielded a mumiapal tax. The nch bank di
rectors have the use of it at about 3 per
cent. but pay no tax but on dividends.

A differential tax which takes in the mer-
chant class alone is not a less arbitrary and
ilogical thing than a speaial tax which would
take in only one particular naticnality in the
community. Imagmne all Enghshmen re-
quired to pay a tax on their capital, while
the capital of Inshmen, Scotchmen and all
the rest would be exempt. Which class s
selected 1s immatenal, It s as indefensible
10 one case as in another. Nationality 1s as
rational a pninciple of selectionas occupa-
tion.  Nor do extra pnvileges go with extra
burdens. Thereal estate class have the privi-
leges, though they pay only on the value of
the land and premises. If a trader fails
with the goods of a wholesaler on his shelves,
does the wholesaler who pays taxes both on
his premises and his capitathave any special
protection? Hedoes not.  Onthe contrary,
he must look on while the landlord exercises
his preferential nght of distraining for rent
on the very poodsthe wholesaler is a creditor
for. The business man hasno extra vote
virtue of his taxes on capital,

The counuty merchants suffer most, for
their 1ax on realty 1s most generally on their
own capital, as they are most usually the
owners of thewr own stotes. Take thean-
stance of a man who has $10,000 capital to
start with, and uses this to buy a lot and
crect a store. To get the money to buy a
~tock of goods he gives a mortgage on his
realty as security for a loan of say $3,000.
Such a man pays a tax on neartly twice this
capital. He has a capital of $10,000, but
p-tys a tax on $18,000.

The personalty tax is absurdly unequal,
because it rests upon the very imregular
stratum  of human veracity. Take three
merchants, A, B and C, in the same town,

doing a business of equal magmtude. A
lives sumptuously and just manages to hold
his assets and liabilities 1n a state of chronic
balance. He candidly shows the condstion
of his affairs to the assessor, and 1s credited
with having no personalty 1o assess. He
therefore escapes the tax. B 15 ashrewd,
cconomical business man, and has all his
stock paid for, but being something of a
har, he professes to have a very small mar- «
gin of the stock to call his own. His per-
sonalty tax 1s accordingly a smallaffawr. C
15 a thnfty, frugal man, making money fast,
ar.d the assured owner of every cent’s worth
n his business. He is a very honest man,
ar ~owns up to the property he has in the
store. ‘That man bears the full brunt of the
personalty tax. The knavish and the iin-
provident trader escape, but the honest and
prosperous man 1s caught every time. And
C gets no more benefit from the municipal-
ity than A or B does.

A trader and a milhionaire hive on oppo-
site sides of the same street.  The capital in
the trader’s store is heavily taxed,) but is the
capital in the millionaire’s house? It s not.
The trader is trading on a capr*al of $35,000,
while his wealthy neighbor has works of art
and costly furniture within his house to tke
value of $100,000. But the strugghing capital
is what 1s taxed. Yet who gets the special
privileges when they go round? If the
family in the mansion leaves for the seas.de
the police department is asked to have a
man constantly near the house to protect it
and the untaxed proper.y it contains. Tke
request 15 graciously granted. If the trader,
who pays a heavy tax on the premises and
an unjust one on his sapital, presumes to ask
such a favor, he s chided for his effrontery.
In Ontario we follow merchandise with taxes
as if t were a proscribed calling. The carter
who draws goods from warehouse 10 station
must pay a tax on his lowly business, but the
class of people who deign 10 wear the streets
out with their carriages in pursuit of pleasure
pay no tax on the capital they have in horses
and carriages. In Philadelphia everything
1s the other way. The exemptions aie n
favor of the small owner of furniture and
horses.

The National Publishing Co. have secured
the control for Canada of Rider Haggard's
new novel, “ Nada the Lily,” a romance of
darkest Atnca. It will contain twenty-five
full paye Mlustrations and wll tetal at o
cents. Itis now on the press here and will
be ready early in May. The cheapest Amen.
can edition will be $1. This should prove a
bonanza to the trade, as the demand will
certainly be large.  The Toronto News Co.
have already booked a large number of
ordets, and it looks now as if the whole edi.
tion would be sold before the day of 1ssue.
The story 1s now running as a serial in the
London lllustrated. The engravings used
there will be reproduced in the English and
Canadian edition,
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CREDIT MAN'S SOLILOQUY.

Tosell or not to sell? ‘That is the question,
Whether it 1s better to send the goods,
And take the risk of doubtful payment,
Or to make sure of what 15 1n possession,
And by dechning, hold them ?
‘To sell, to ship, perchance to lose—
Aye, there's the rub!
For when the goods are gone,
What charm can win them back
From slippery debtors ?
AVill the bills be paid when due? -
Or will the ime stretch out il the crack of
doom?
What of assignments? \What of relatives?
What of uncles, aunts, and mother-in-law,
With clauns for borrowed money ?
What of exemptions, bills of sale, and the
compromise
‘That coolly offers ten cents on the dollar ,
And of lawyers’ fees
That eat up even this poor pittance?
Yes, sell we must,
And some we'll trust.
We seek the just,
For wealth we lust ;
Bv some we're cussed,
And stocks will rust,
But we'll skip the wust,
Or we'd surely bust.

The * Lion” Brand
Sealing Wax

Has secured the FIRST HONORS

Wherever Exhibited.

Sealing Wax, Parcel Wax, Express Wax,
and Bottle Wax for all purposes.

Free Lists and Samples from all wholesale
houses or from the Manufacturers.

GEO.STEWART & CO.,

57 Farnngdon Street, London, England.
Works—Edinburgh.

No young maun aun possibiy hnve mstakon his
calling who finds in it whatthe world wantsdono

It you want books, 1t ix raroly wisv to pay
double price foe thew to a travelling bouk-sollor
You can lose more than we do
by not subscribing for this paper.

Little, Brown, & Co,,

WILL I'UBLIKH EN MAY
ANEWWORK 8Y FRANCIS PARKMAN.
A HALFCENTURY OF CONPLICT,

Iy Francis Parkinnn Coml\luliug his historn-
cal sorlos, ~ France and LEagland in North
Amerien.'* and filling tho ;:n'p between * Fron-
tenae and Now brame  an Moutealm and
Wolfe.™ In two volumes, 8vo,cloth 2500

MR PARKMAN'S OTHER WORKS.
Conspliracy of Pontiac 2 vols, 8vo, L
The Oregon Trail. 1 vol.,&vo, 325,

“FRANCE AND ENGLAND IN NORTH
AMERICA VIZ,
Ploucers of France in the Now World, 8vo, 800,
Thoe Jesuits 1n North Amenw. »svo, 320
ILa Sallo nnd the Discovery of tho Grent West

Bvo, 22
The Old Regite 1n Canada under Louis X1V $vo
250,

Counv:y Frontonac and Now Fraunce under Louis
NIV, Bvo, 82.040

Monteali and Wolfe. 21vals., 8va, 500

LITTLE, BROWN, & CO., Publishers,

Wi WASHINGTON STREEF, BONTON

ACROSSE

TO THE WHOLESALE TRADE,

Before you order your Lacrosses for 1892
send to F. Lally, Cornwall, Ont., Canada,
for samples and prices of HIS NO. ONE
LACROSSE, every first class club in Can.-
ada use this suck. I am the Jargest manu.
facturer of first class Lacrosse sticks in the
world. Address all letters to

F. LALLY,

L.acrosse Manufacturer,
Cornwall, Ont., Canada.

A NEW MUSIC BOOK.

TRIUMPHANT S0NG No. 3

By E. O. EXCELL.

Numbers 1 and 2 have given such satisfaction that we are sure

Number 3 will be equally as successtul.

It contains Songs for

the Sunday School, Hymns for the Church, Solos for the Gospel

Singer, Quartets for the Choir,

Responsive Readings, Orders of

Worship. Everything needful and helpful for Divine Worship.

Price $3.60 per dozen, express not paid ; 38c. each by mail, post-paid.

TRADE SUPPLIBED.

WILLIAM BRIGGS,

Publisher,
Toronto.

BOOKS RECENTLY ISSUED,

Theo Ludy of Cawnporo.—~A Romance. By Frank
Ymcent and Albert Edmund Lancastar 12mo,
Cloth, 42 pp  'rico $1.50,

Willtam_Lioyd Garrison,- The Llocutionst.
By A, H Grimke. Vol VII, of “ Amerioan Ro
formors” Serlon, 13m0, 85 pp., Cloth.  With Por-
trait. Prico, 15,

Songs of Doubt and Dream =\ Now Hook of
Poemn., By Edgnr Fawcott, #vo, Cloth. 119 pp.,
Gilt Top  Prico 2

Is Man Too Prolific 2+=Tho 80 cailed Malthusian
Tdoa By . 8 Pomeroy, \.M .. Author ot
*The Ethics of Marringe.* 12mo, Leathorette, 84
pp  Prico. 35 conte.

Is Licongo Constitunnl ?<="Two unportant Docu.
mentr. By Col. Eh F. Ritter. t'art 1. and 1l
Embossed Papor Covors. 12mo, 61 pp. l'rice, 35
centa ench.

FUNK & WAGNALLS CoO.,

NEW YORK. LONDON, ENQG.
Cavadian Houny:

TORONTO, 11 Richmond St. Wost.
R. J. BERKINSHAW, Maunger.

The Scottish Minstrel--10c.

Containing the following songs
with Words and Music.

Callur Horrin’—Auld Robin tiray—=-Bonnto
Princo Charljv—~Flora MacDonal{’a Latnont—Nao
Luck About tho Hoono=8cattish Rluo Belln—~Tak*
Yer Auld Clonk Aboot Yu—Thoe Bracs o' Yarrow
= Bounie Dundeo - Dear Lannd Ayoutthoe Sea--My
Nannie, O~Tulloohgorumi—The Sweotest Waord
on Earth w Hamoe-ibroch of Donuil Dhu—Tho
EFlowors o' the Foreat—~Dinnn Fash Yor Heed '—
TholL.and v the Leai—Awsy,yoiay Landscapes -
Scotch Daintics: Broso, Parritoh, Kall Haggix
An' Bannocks—Wao's tne tor Princo churltc—ghl
Saw Yo My Wo Thing—Sons of Scotland—Whon
the Kyo Comos Hmmo--Roturn, My Darling—My
Hoart is Scotlund's Yot -O! Aro” You Sleepin',
Maxglo~Soots Wa Hael —Willie®s Gane to &(ol-
villo Castlo—Whustlo O'or the Lavo O't—My Denr
Hiolan® Lindadio, O=Tho Scottish Ewmigrants Faroe
well-Fear o' Bhata, or,
Banncts over tho Horder

Post froo toauny addresson receipt of TEN conts.

IMRIE & GRAHAM, Music Printers, 20 and 28 Col-
bornc St., Toronto, Can,

The Boatmau—Blue

THE GOODRICH

HARD RUBBER CO.,
AKRON, OHIO.

Manufacturers of

Hard Rubber
Stationers’ Sundries.

I'EN HOLDERS, Finelv Finuhaed
RULERS, Flat, lound and Flexable.
INKR STAMNDS. Rontel sndd Oval,
VEST POCKET INK STANDS.
MATCH BOXES, 1n Untque Dengns, ote.., ote.

Send for Ilustrated Catddegue and
Discount  Shees.

e B, F. GOODRICH GO,

Akron Rubber Works,
AKRON, OHIO.

SoftRuhher" §taﬁoners‘ Sundries.

sSterling Shall Etfasers, Fluted Erasivo Rulbers,
Crown Erasive Rubboers, PPointed Erasive
Rubbery, Akron Fmnproved Ink Erasers, Typo
Writer Krasers, Ete, E @

Shing Rubberx, Cupy Press Sheets Koy Foot
Halls. Bladders tor Foot Balls Lawn Tenms
Rackot Handlo Covers, Elastic liauds, all
sizes and ot 'uro Rubber.

Send for |lustrated Catalogue and Discount
Sheet.
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The celluloid nasvelties are stll *un de-
sign,” but there are some surpnses for the
trade in this darection,

In leather goods the most noticeable were
finc solid leather traveling cases which re-
minded one of tnps i England where the
storekepers always push forward thewr Eng-
lish sole leather.

The display of horn goods is eatensive and
interesting. The beautiful polish obtaned
and vanety of grains in the horns are quite
a study, and for wall or table ornaments
they arc very appropnate.

Last year the Barber & Elis Co. intro
duced a new linc of papetries in the form of
plush boxes, and were very successtul with
them. This year they are prepanng asvery
eatensive line compnising a large number of
varieties of covers and ferms of ornamenta-
tion, while at the same ume there will be
some choice things 1n the note paper and
envelopes contamred in these plush and
leather papetnes.

Mt houses are at present geting their
samples of funcy goods novelues prepared,
teady for being placed before the trade. The
Hemnung Bros. Co., 76 York street, Toron-
to, are in a pesition to show representative
samples both of Canadian and forezn Lic-
tories, being both manulacturers and impor-
ters.  Their hine of samples is not yet com-
plete, bul suthicient novelties 1n the many
different styies were seen to indicate that
1892 will ~see much hand~omer goods than
any previous y2ar.  What struck one's eye
hrst was the improvement in the imish of the
goods and the superionty of the matenials
used. Owing to new ways o! manutactuning
and to closer buying of matenals, they hope
to reduce their prices not a httle.

In toilet cases the polished wood boxes
excites admiration,  They are hoth hand-
some and serviceable, and bemng made i
Canada they will stand the cimate without
warping.  When combined with engraved
wiver ornaments and sides they are truly
handsome. They are also beconng popular
as presents for wooden weddings. Umique
chamois covered cases meet with a won
stantly increasing sale, but the plush goods
still hold thair own agamnst all innovations
and will continue to do so,s0 long as the best
quality of matenals s used and proper care
excrcised in timshing the goods. The oma.
mentations both in and outside the cases are
very pretty and the brushes, combs, nurtors
and httle manicure preces are wonderfully

arnamental.  Perhaps the greatest novelues
were a number of phote boxes gotien up in
different shapes and styles fer holding loose
pho.os.  Theingentous contrvances of some
of these were very pleasming, and seenungly
the album has at last met with a worthy
nval

TRADE NOTES.

A new novelty on the market 1s a2 com-
bination penail and agar cutter.

‘The Ship’s Wheel Date Indicator is the de-
seriptive name for a novely handled by the
Mecthodist Book Room. [Its a simplein.
vention lor a perpetual calendar and also
makes a neat desk ornament,

Messts. Gage & Co. state that their ar
rangements for next year's wall paper trade,
with English and American houses will en-
able them to show some splendid lines. Just
now they are closing out a stock of remain-
ders of wall paper at close prces. These
goods beinyg new, an excellent opportunity
15 afforded any dealer who wishes to stock
up.

Messrs. H. A. Nelson & Sons report a
large salefor their Arrowwamma hammocks,
which have been mnproved this year by the
addition of a wooden rod which acts as a
stretcher, and prevents the pillow being
drawn together, Cotton and Mexican ham.-
mocks are also selling fast, and Wnght and
Ditson’s tennis goods of which Messrs.
Nelson & Sons are the Canadian agents.

Messrs. Warwick & Sons, are sending out
a sample book of advertising cards and fold-
ers, which surpasses everything in the hine of
a sample book. It contains a very large
range of beautsful and suntable designs and
vaill no doubt matenally increase therr trade
i this class of goods. Every hine is num-
bered and hist price wmarked and as a liberal
discount 1s altowed, dealers sell at the listed
prices, whichis quite an advantage.

The De Witt Publislung House, 33 Rose
street, New Yoik, has just received a con-
signment of painting books in color, from
Gnflith, Farran & Co., of london, which
they will offer 1o the trade at very low prices.
It is understoud that a number of Gnifith,
Farran & Co’s other publications will be
shortly issued by the same house. Theold
London house is celebrated for its fine color
books and popular juveniles. The came
house have now ready * The Tiddledywink’s
Paetry Book,” a large quarto with tull page
iMlustratons, printed 1n color, by John
Kendrick Bangs author of ** Tiddledywink
Tales™ which was one of the most popular of
the holiday books of this scason. It is
handsame'y hound in waterproof coversand
retinls for $i.vo.

The De Wit Publishing House has agreat
banan to offer in Speakess and Iialogues.
They have just bought the stock and plates
of Street and Sauth's * Select Dialogues”
and " Sclect Speakers,” siateen rumbers i
all.  This s a new seres of books all 1ssued
in 1891, They have beens handled exclusive-
Iy by The Amencan News Company, and
thew price for them up to to-day has been
$7 a hundred. They are oifered to.dav at
$4 2 hundred, or $33a thousand. QOnly a
himited amount of the stock 1s on hand, and
«rders should be sent in at once 10 secuie

them at this exceedingly low price, as when
they ate re-printed and added to the De
\Vitt Series of Speakers and Dialogues, the
price will be fixed at $50 per thousand.

As intimated in our list 1Ssue, as some-
thing that might soon be expected, the firm
of Messrs. Hickson, Duncan, & Co.,has been
dissolved, and being i liqwidation their very
large wholesale stock of fancy goods, con-
s sting of the usual hnes,including druggistze
and tobacconists’ sundries, sporting goods,
etc.,as well asgoods sutable fortte Christmas
holidays, is now offered to the trade in lots,
and at prices that are sure to please buyers.
As their entire stock must be closed out as
rapidly as possible they claim that they are
selling many lines regardless of cost, while
for the choicest portion of the stock the pri-
ces are 15 to 50 per cent. below market
values. The opportunity 1s an unusual one
for dealers to get real bargains, as the stock,
which 1s largely made up of quite recent um-
portations,is fresh and 1n excellent condition.

Among the new articles being placed be-
fore the trade by the Methodist Book and
Publishing House, we notice a new Paslter
and Hymnal, printed with pica type and
plun figures beingused instead of the Roman
numerals. These points make it specially
adapted for older people. It is neatly bound
in morocco and of suitable size. Another
volume containing the Bible and the Pres.
byterian Hymnal, the hymns being number-
ed with plain figures, is bound 1n cloth with
round corners and gilt edges and is sold so
as to retail at the astonishingly low price of
tifty cents. The house is handling over two
hundred varieties of Marcus Ward & Co's.
booklets, comprising many beautiful lines,
many being really gems of art.  Meessner &
Buck’s birthday booklets are also being sold
by this house and the elegance of design and
suitableness for their purpose of these books,
should and undoubtedly will cause them to
bie apprectated by the trade. Their exten.
sive hne of art calendars with poetical and
religious quotations include two novel varie-
ties, one being 1in the form of a fan and
another 1n the form of an old fashioned
clock.

A NEW PAPER.

For some time, part of BOOKS AND
NOTIONS has been devoted to the interests
of the printing trade, but hereafter the whole
paper will be confined to those of the books
and fancy goods trade. The work that
BOOKS AND NOTIONS has tried to do, will
be taken up by a new paper entitled The
Printer and Publisher, and we have no doubt
this new paper wiil find a hearty welcome
among the printers and publishers of Canada.
1t has been needed for some time past, and
there 1s a large sphere of work ready for it
to take up. The first number of the new
paper will be 1ssued about Apnl 15th, and
will contain portraits of the United Typo-
thetiv of Amenica and of the officers of the
Employing Printers’ Association of Toronto.
Among its leading articles will be one on
paper making, which will be illustrated by
numerous cuts and will be of special Cana-
dian interest. The publishers expect to maks
it a maganne worthy of the trade it repre-
sents, and antend to use the best matenal
and the finest workmanship in the make-up
of the paper.

o




-

BOOKS AND NOTIONS. 16

WITHOUT BRAGGING

We can safely promise our customers a line of Plush, Leather, Wood

and other fancy goods, so far ahead of our displays in previous years, both

*in novelty of design and values, that it will be a2 pleasure to them to
see the samples if only to look at * things of beauty.”

Each year since we started in business, we have managed to materially improve the style of
our goods, but never before have we been able to class the products of our factory as a whole as

“ARTICLES DE VERTL.”

We refrain from mentioning any specialties, as the Editor of Books ann Notrioxs is going to
pay us a visit to give an impartial report of our noveliies.

Our travellers will be on the road by May 1st, and we would ask the trade to make up their
minds to give them larger orders than ever before.

THE HeEMMING Bros. Co., LLTD.,

76 YORK STREET,
Toronto.

B. MARCUSE, MONTREAL J. S. RUSSELL,

e o, | 1OCKS & LY Fancy Goods

M

A

R

C |and JAPANESE WARE
U

S
E

Direct Importers of Every Descr:puon New, froash and dlstinctive in all leading
Trade,

*
Has removed to larger premises, lines for Fall and Hollday

of
Full varioties of I'lush, Oxidized and Leather
Roode, superfor mako and tinisah,
366 ° Extonsive linos of Pocket Cutlery, Stereo-
O o “t:op"(' Briar Pipes, Cigar und Cigaretto Tubes,
S — etc., otc,

366 Where he will be pleased to see

Walking Sticks, an immensa varloty.

Wholesale Lowest Cash Prices. Gold, Silver and Steol Cords, Luces, Fringes,

ST, his customers. ‘Tassols, 8ponges, ete. otc.
P u] ——————— N?“',o\ nd'lungomllu"nml Carlos. 'Lul(o Su-
D — . porior Anmthiysta and Agates, oto,, otc.
Writo us for anything in theso llues Mooasains, Sowshook, ote. ote,

ST. | New Goods coming in continually that you waut. 114 BAY STREET. . TORONTO.

NERLICH & CO., =&

—IMPORTERS OF——

Fancy Goods, Toys, French China, Glassware, Smokers’ Sundries,
Cigars. Tobaccos, &c.

35 Front St. West, - - TORONTO.

ALEX. PIRIE & SONS, Ltd, ABERDEEN, SCOTLAND,

——MANUFACTURERS OF—
Papers, Envelopes, Cards, Gummed and Enamel Box Papers.

s=#— FINE PAPERS A SPECIALTY: —&—=8r

To be had of all Wholesale Stationers. Ask for these goods.
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NEW PUBLICATIONS.

Owingto tho large numbor of new books fsaued
evory motth, It {6 hnponaible for us tonotico thom
all. Publishors, who are not reguler advertisers,
doxirlng todraw the attontion of the trade to any
publication must matl coplen so nw to roach this
ofllco not Iater than the geth of each month to en-
sure fnsertlon in the enrront month's issue

A NEW SaIN1s TRAGEDY, a story by
‘Thos. A. Pinkerton, will be published short-
ly 1n* Harper’s Frankhin Squase Library.”

How 10 GET MARRIED ALTHOUGH A
\VomAN, by a Young Widow, 15 a book
which 1s supposed to teach young ladies the
art of pleasing men.  J. 5. Ogilvie, New
York.

Te PrER AND THE WoMAN, by E.
Phillips Oppenheim, is a rather tragical
society novel but one in which the author
has displayed much hterary abilty. John
A. Taylor & Co., New York and Toronto.

THE TREASURE TOWER, by Virgima WV,
Johnson, a story of the Island of Malta, with
its military Knights and its Marine society.
It 1s an exceedingly pretty tale. Rand, Mc-
Nally & Co., Chicogo and New York.

NOT ON CALVARY, 15 one of those pretty
little devotional velumes with a snow-white
cover betokening the purity of the thoughts
within. The book 1s a layman's plea for
mediation i the temptation in the wilder-
ness. C.T. Dillingham & Co., New York.

MARRIAGE AND THE HoMmE, by John L.
Brandt, D.D. This book, coming trom a
Chicago press, should arouse some httle in.
terest in the appalling frequency of divorce
with its altending miseries. The reverend
author has written sympathetically but for-
cibly on the subject and his treatment of it
must be beneficial to any reader. Laird &
lL.ce, Chicago.

WiLiam MORR1S, POET, ARTIST, S0CIA
1.1ST, edited by Francis Watts Lee, No. 5 of
The Social Science Library. The Humboldt
Publishing Co., New York. The great claim
of William Morris—who 1s a poet alike in
prose and verse—upon the Enghsh-speak-
ing race, 1s that he has given us the imag-
nings and aspirations that, under all its sor-
did dress, pant in the Anglo-Saxon breast.

HUMANITY, IN ITS ORIGIN AND EARLY
GrowtH, by E. Colbert, M. A., a prominent
professor in the University of Chicago, is a
book which tries to show that the vicissitudes
of cimate have had a great effect on man,and
at the same tune inculcates the evolution
theory based on this saine ground. 1t con.
tains a large amount of information regard
ing bhistoric and prehistoric man and his
customs and circumstances. 1t 1s wniten n
a scholarly manner. The Open Court Pub-
hshing Co,, Chicago. 400 p.p. cloth, price
$1.50

Tue Hovsenord IDOL. translated by
Else L. Lathrop. This, the latest novel of
Maric Bernhard, avthor of *“The Rector of

St Luke's,” is a charming story of life among
the highes: circles of society, the scene being
laid at the present time. The heroine, * The
Houschold 1do),” 1s the beauty and belle of
all Hamburg, idolized by parents and friends,
One of the chief personages s a celebrated
artist,and the book contains graphic descnip-
tions of studio life, ‘The interest is fully
sustained throughcut the entire story, the
characters being drawn with singular clear-
ness and fidelity.—Worthington & Co., In-
ternational Library.

An mportant pubhication.  The third eds-
tion of McMullen’s widely-known Hi1STORY
or CaNADY, will be published next monthin
two octavo volumes. The second edition,
brought devn to Confederation, was very
favorably noticed by the press ot this coun-
try and English reviewers. The author has
carefully revised and rewritten much of the
former work, and the continuation, from
1857 down to the close of the recent general
elections in the Province of Quebec, will,
without being unnecessarily tedious, be very
full and complete, as regards all essential
details. The history of the “Second Riel
Rebellion,” based upon original despatches
and the most authentic sources otherwise,
will give a clear narrative of the true causes
of the insurrection, and of all events con-
nected therewith.  The story of his own
country will now be fully laid before the
student of Canadian history, from the period
of fitst discovery to the month of March of
the present year, and from a thoroughly in-
dependent standpoint, as regards either poli-
tical party. Such a work cannot fail to be
of great value to the people of Canada, as it
will zeflect thewr true local and political con-
dition, and uncover the shoals and quicksand
10 be divided if they desire to grow and
prosper. The author has dealt with public
events and public men in a spirit of the most
perfect fairness, and "as they will deubtless
come to be regarded by posterity.

PERIODICAL PUBLICATIONS.

Wenona Gilman's great story of the Amen-
can turf, *Saddle and Sentiment,” is con-
tinued in Quting for Apnil. With each suc-
ceeding chapter the author’s power becomes
more apparent, and she has certainly contri-
buted a valuable addition to purely Amenican
fiction. The number contains much inter-
esting reading and many beautsful illustra-
tions, ndtably the frontispicce, a portrait of
Yorkville Belle, by Henry Stall

Good Housekeeping for March opens with
anllustrated poem, by way of Frontispece,
under the title of * My Baby Boy,” which
vividly portiays the sweet, sad peniod when
$0 many a mother sheds tears of mingled
grief and pride, as her darhag baby unms-
takably menges into the sturdy boy, Tne
number in question 1s nteresting through-
out, having a number of artcles on
culinary topics, led by Mss Parloa’s * Many
Meals for Many Milons ;” an excellent

paper.on table service, based on a choice
dinner menu ; good stories, pleasing poems
and admirable miscellaneous articles and
selections. Not a bad thing about this ma-
gazine is its low price—$2.40 per year—
which brings it within the reach of every
family. Clark \W. Bryan & Co., Springfield,
Mass.

With the Aprit number, the Cosmopolitan
completes its twelfth volume :n a manney,
worthy the wide and growing popularity of
this magazine. The Cosmopolitan 15 the
most superbly illustrated of the monthhes,
and the pictorial embellishment of the April
number 1s mather above the average. The
leading article is on * Genoa—the home of
Columbus,” written by Murat Halstead, who
recently visited the city, and :llustrated from
photographs of all the principal relics of the
great navigator which remain in Genoa.

The April Arena opens with a striking pa-
per by Frederick L. Heffman, of Richmond,
Va., upon “Vital statistics of the Negro.”
Contrary to the general impression, this
author claims that the negroes are decreas-
ing 1n numbers, even in the black belt of the
South. Exhaustive tables, carefully com-
piled from statistics, and the testimonies of
leading physicians, fortfy Mr. Hoffman in
his conclusions. The essay will doubtless
awaken much interest. Congressman John
Davis presents a striking paper from the
point of view of the West and South, on
“ The Money Question.”

‘The nature of the northern part of the new
Bnitish empire that Mr. Cecil Rhodes is es-
tabiishing in South Afnca is well described
in an article in the: Review of Reviews for
April, entitled “ With Mr. Rhodes Through
Mashonaland.® It is an account of a long
journey inland that Mr.. Rhodes, the Pre-
mier of Cape Colony, has just taken to n-
spect the wonderful gold fields, over which
there 1s so great an extitement. The article
is illustrated by several portraits, ncluding
a full-page picture of *“ Mr. Rhodes at
Home.”

The complete novel in Lippincott’s Maga-
zine for April, * But Men Must Work,” is by
the well-known and popular author, Rosa
Nouchette Carey. Init the narrator, as vis-
iting governess and presiding genius, digs
her way nto the family secret, and at last
banishes the family skeleton. In the Athletic
Series, Julian Hawthorne sounds the praises
of walking, which he vonsiders the only pro-
per mode of locomotion, and C. Davis Eng-
lish expounds the mystenies of four-in-hand
driving. In the Journalist Senes, Melville
Philips tells us that the Luterary Editor is
much less frequent than we commonly sup-
pose, and gives some odd samples of his ex-
periences.

Goodsconveniently jucatua sava time, money
and temporin showing.

The trader who pays hiz way wmust sell at a
profit.and cannot aford «0 cut below othiers in
the same line.
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TURKISH STEEL PEN CO,,
DAMASCUS,
SYRIA.

IN SIX NUMBERS.

Qraded for all kinds of Writing,
SOLE AGENTS:
WARWICK & SONS, Toronto.

THE FLYING DUTCHMAN PEN

WRITES OVER 200 WORDS WITH ONE
DIP OF INK.

THE WAVERLEY PEN

They ate a treasure.—*STANDARD.?

MACNIVEN & CAMERON,
‘Waverley Works, Bdinburgh.

Trade supplied by Davis Lawrence Co.
Canadian Agents, Montreal.

Agents for the Dominion,
R. MILLER, SON & CO,,
Wholesale Stationers,
1872 Notre Dame St.,
MoxTtrEAL, P. Q.

Do the Leads in your penocils
break ?

If so. you do not use the right
kind ;

The best are made by the

Amern Leap Pexci o

NEW YORK.
Send TWENTY-FIVE Cents in

stamps for samples worth twice
the money.

PENGERIAN
TEEL PENS

Are the Best,

am——
IN THRE ESSENTIAL QUALITIES OF
Durability, Evenness of
Point, and Workmanship.
VWORKS : Birmingham, England.
ESTABLISHED 1860.
Over $5000,000 of these' pollgswld in United Statos

CANADA Am-.‘n‘s
BROWN BROs., . -
ROYD, RYRIE & CO\IPBI LL, -

Toronto.
Montreal,

ESTERBRODK'

D
Stee 1 1 ens
Fine Poimts, 333, 128, and g44.

Business Pens, 048 14, 130.

Blunt Points, 122, 280, 1743.
Broad Pomts, 239, 313, 284.

FOR SALE BY ALL STATIONERS.

ROBT. MILLER, SON & CO., AGENTS,

MONTREAL.

WM. BARBER & BROS.

Paper Makers,
GEORGETOWN, - ONTARIO
BOOK, NEWS AND COLORED PAPERS.

JOHN R. BARBER.

BUSTR and BIS-RELIER
for Decorative Pue
STATUARY i5stedi
PLASTER CIASTR for Artists
pinosessArt Studies
C. HENNECKE CO., MILWAUKEE, wiS.

aND 207 WasasM Avenue, CRICAQO.

Gold Medals,

Paris, 1878 :1889.

JOSEPH GILLOTT'S

Of Highest Quality, and Having
Greatest Durability are Therefore
CHEAPEST.

PENS

AMERICAN PENCIL CO.

NEW

XY ORK.

Velvet Lead
Glass Finish
Pencils.
Send 25c. for Sample.
Worth Double.

Do the leads in your Pencils break ?
If so, you do not use the right kind.

The best are made by the

American Lead & Pencil Co.,

INNEW YORK.
50 Howard Street.

CORRESPONDENCE SOLICITED

SAMPLE FREE TO TRADE

AND

KINDERGARTENscton s

SELBY & CO., 42 Church St.,, TORONTO,
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P, Trebilcock, stationer, Cobourg, is dead.

P. N. Breton, stationery, Montreal, lost
$2000 Ly a fire on the Gth of March.

A mceung of the creditors of C. E. Yataes,
dealer in stationery, etc., Preston, has been
called for this week.

The Stanley paper stock has been sold at
Suckhing's to Duncan Sinclair, of Toronto,
at 3o cents on the dollar.

Mr. A. ). Cooper, of W. Cooper & Co,
Clinton, Ont., called on Books aAND No-
T1ONS while 1n the city last week.

Messrs. Solumon and Anderson, of the
Methodist Book Room, have just left for
their annual spring trip among the retailers
of western Ontario.

My Lady's Dressing Room is a book
that has quite a run among society ladies.
It is adapted by Harriet Hubbard Ayer from
the French of Barronne Staffe.

“Fifty Gems of Scottish Songs,” to retail
at 50 cents, s being brought out by the To-.
ronto News Co. The pieces are the cream
of Scottish melody, and are issued in supe-
rior form.

Mr. Gundy of W. J. Gage & Co., who has
been living 1n retirement for two or three
weeks on account of that old fashioned
disease, lagrippe, is able to resume hisduties
at the house.

Solomon Weaver's fancy goods stock at
Kingston, valued at $6,079 has been sold to
\V. H. Bently & Co,, Toronto, at 50j4c. on
the dollar, and the London stock, listed at
$6,487, to the same buyers at the same price.

The Toronto News Co. is placing on the
market two very convenient and much
nceded books. They are The Excelsior
Webster Pocket Speller and The Excelsior
Webster Pocket Dictionary. The selec-
tion of words is yood and the margin index
makes reference swift and certain

Mr. Wilhamson, of Willhamson & Co.,
booksellers, King street west, Toronto,
slipped on the pavement the other day, and
in the effort to break the fall put hisarm out
at the shoulder. We are glad to notice that
he is making good progress towards the use
of the injured arm.

Dariel Lothrop, senior member of the
publishing firm of 1). Lothrop & Co., died at
BBoston on zoth, aged Goyears. He could
trace his fannly tree to Priscilla and John
Alden. Soon alter the war he began the
publication of the cluldren’s magannes,
\WVide Awake, Habyland and afterward The
Pansy and Qur Little Men and Women.

Messrs. W, ). Gelleay, of the Canada
Paper "o, }. D McFarlane, W. Spencer of
the Toronto Faper Cu, J. R. Barbes, of

Georgetown, Charhies Riordan of Merriton,
and E. B. Eddy were delegates from the
the Paper Maker's Association of Canada to
interview the Ministers of Cu-toms’ and
Finance and support the prayers of the
printers for an increase in duty upon foreign
books, pamphlets, etc.

A small leather hill folder is a novelty
which Mr. Wa. Briggs 1s presenting to his
customers. On the flap 1s printed * Wm.
Briggs, Publisher and [mporter, Toronto,”
and will be an advertisement as well as a
suitable gift.  Betore any dealer uses it he
should answer the question, * Wili this purse
and its contents belong to me or to William
Briggs, if 1 should happen to lose it and a
stranger find it

A book which was on sale for a few days
in Toronto, entitled “ The Social Scourye,”
written by a reporter named M. R, Clissold
has been suppressed and a warrant issued
for the writer's arrest charged with criminal
libel. The attempt at arrest came too late
as the reporter got out of harm's way and is
now sojouraing in Buffalo. The police have
seized the plates and all printed copies of
the work and, though the dealers are be-
sieged with orders from people who are
anxious to read the book, not a copy can be
procured at any price.

The wholesale fancy goods warehouse
business of Adair Bros. on York stree:, To-
ronto, has been sold out by the sheriff, rea-
lizing $1.50. The firm was started five years
ago by two brothers, John and Thomas
Adaur, with a capital of $7,500. A year ago
Thomas retired in consequence of the un-
satisfaetory state of business ard this inter-
ests was assumed by John Pearce, formerly
at Parry Sound  Last December, however,
the firm got into difficuly with -estimated
liabalities of $18,000 and assets $14,000. A
compromise was arranted at6o per cent.,
and J. Adair then retired. The stock was
afterwards sold at 45¢. on the dollar.

The Ladies' Visiting List, got up by Wil.
hamson & Co., has been selling during the
past month, having appeared shortly after
the Iast issue of Books AnD NoOTIONS. It
has a very beautifully designed cover, and
the arrangement of the book is perfect. The
great fault with visiung lists hitherto has
been their brevity, which was a consequence
of the plan upon which they were construct-
ed. Instead of being a three-weck list, this
one will suffice for from one to three yeas,
according to the extent of a lady’s visiting
connections. The Washing List 1s another
good thing got out by the same house.
Classified lists are detachable, as perforated
hines run down and across the page for the
purpose of separation.

Williamson & Co. report a good demand
lor Professor Goldwin Smith's essay on
William Lloyd Garrison. The work is
foonded on “The Story of Garrison's Life as
Told by his Children,” a biography filling
four ample volumes. Its abundant material

is the rough ore from which is extracted the
refined metal of Professor Goldwin Smith's
book. The moral discernment of the gre.t
English writer separates the matter of in-
trinsic value, and his unrivalled style gives
ita setting that is worthy of it. It would be
impossible for the memory of the famous
abolitionist to have a better conductor
to future ages than a biography written by
Goldwin Smith. The publishers have g en
the work a beauty of form and finish that
cannot but make it highly acceptable from
the seller’s standpont.

POINTS FOR TRAVELLING
MEN.

Honesty is the best policy. This proverb
has come down to us with the indorsement
of the ages. It has also varied applications.
At this place | would impress its applica-
bility in the matter of the statements of the
traveller to his prospective customer. The
benefit resulting from the boasting of large
sales is very problematical, to say the least.
The customer is not likely to be induced to
buy any more than he wants by any such
devices, and their only effect on the sensible
man is t0 make the boaster ndiculous in his
eyes. Itdoes not take much power of dis-
cernment to see that his purpose in resorting
to them is to add to his own importince. A
good memory is said to be essential to the
successful liar, and this sort of boasting 1s
not so much unlike lying as to make the
good memory unnecessary. A ludicrous illus-
tration of this matter was recently related.
A traveller who was given to boasting of his
large sales, and who was suspected of draw-
ing somewhat on his imagination foc his
facts, was indulging his propensity in the
presence of a company of fellow travellers,
one of whom quietly taok notes of the fig-
ures as he gave them. The result was that
he not only lost the respect of his compan-
ions, but'the circumstance having been re-
ported outside, he became the butt of ridi-
cule among his customers.

Occasionally a traveller gets too big for
tus position, and attempts to bolster himself
up by claiming to have a proprietary interest
in the house, that he is none of your common,
every day “travellets,” but that he is s sort
of a “special’ and. is just out taking A look
over the trade, as it were, and as a rule,
makes only the larger towns. He, perhaps,
imagines that this sort.of talk raises him in
the estimation of the customer ; 1t doesn’t,
however. The chances are, moreover, that
some rival will give him away, and, thus
stripped of his borrowed- plumage, his influ-
ence is very much impared. The traveller
must never feel above his business. When
he is attacked with this species of big head
it is high time his services were dispensed
with.—The Travelling Salesman.

STATIONERY NOTES.

Buntin, Gillies & Co. are putung on the
market note papers in the celebrated Century
linen. It comesin octavo and ¢ommerci
ruled or unruled, and boxed in quaner
reams. As the papers first-class, and the
packages neat and attractive it should make
a most saleable paper to people who want a
good article. ’

The Rolland Paper Co., Montreal, are ex-
tending their capacity and will in the future
manufacture linen papers only. They ex-
pect 10 have a ine of note paper ready for
this fall’s trade if not sooner.
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Lkiguidation Sale
. Of Fancy Goods, Druggists’, |
and Tobacconists’ Sundries, Etc.

The firm of Hickson, Duncan & Co., having been dissolved,

their stock, valued now at ncarly $50,000, is offered to the public in LOTS

TO SUIT BUYERS, and AT EXTRAORDINARY LOW
PRICES to close it out rapidly.

The following few lines and prices among hundreds of others composing the stock, to which
might be added if space permitted, shipments now arriving and to arrive by the S. S. Steinhoff, Stub-
benhuk, Wandram, Russia, and others from continental Europe, and the Sarnia from Liverpool, viz.,
Grey and Colored Baloon Balls at a great sacrifice in price  Solid Balls at the following prices: 3-inch,
$2; ¢-inch, $2.23; 5-inch, $2.80, 6-inch, $3.60, 7-inch, $35.00: 8-inch, $35.75; g-inch, $7.75 per gross.
Cases of Sample Dolls at less than cost of importation.  Cases also of finest quality 1. R. Combs at
manufacturers’ cost. Fans, cte, cte.; also several cases French Pipes, at $13.00 per gross and upwards,
these to be shown on April 4th: 100 gross Rubber Squeeks; so gross Rubber Baioons; cases of Mats,

and an endless variety of Toys, Games, etc., at less than cost, to work off,

As the stock must be closed out as quickly as possible, buyers will find it greatly to their advan
tage to avail themselves of this MOST UNUSUAL OPPORTUNITY 'to replenish their stocks
with goods suitable for the PRESENT AND SUMMER SEASONS and for the CHRISTMAS
HOLIDAYS, while it can be done at prices that are sure to be from fiftcen to FITFTY per cent.

below the actual market value, and IN MANY CASES REGARDLESS OF COST.
¢

25 Front St. West, Toronto.

N. B.--Also for sale at a sacrifice, 48 Sample Trunks and Trays, Glass
Show Cases, Office Furniture, Etc.
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NATIONAL
INSOLVENCY LEGISLATION.

Commerctal opimon s m:\kmg. a strong
rally i bebalf of a nanonal Insolvency Act.
The need for such a measure has been a
crying ane ever since the repeal of the Act
of 1875, and the cause pathers momentum
every year.  adures muliply, and sinister
influences play an ncreasingly large part in
the occurrence of them. The fraudulent
debtor is not nearly so retiring and covert
in his aperations as he was a few years ago.
He knows that the key of the position s in
Iis bhands, and the creditors will always
parley, if there ts a chance of thereby get-
ting any money, rather than risk that chance
by bringing the rogue to justice They
da not often enough insist on unconditiunal
surrender. ‘The surrender 1s on ther pant
in fact, while the terms are dictated in such
cases by the man who fails 1n order to make
money. The failure and reinstatement of
such a man vsually works far-reaching mis.
chief. [t causes a disturbance of local trade
conditions that may shake the solvency of
half-a.dozen deserving merchants. The im-
pact upon the commercial atmosphere causes
upsetting waves often a long distance away.
It is said that four per cent. of all the failures
last year were due to fraud. That propor-
tion might suffice to bring about twenty per
cent. of the failures that areassigned toother
causes. Onc town is 1n memory just now,
wherein a few years ago a very large
dry goods and grocery store ran a meteonc
carcer. It went the pace that kills, but us
failure was no financial suicide, though that
faillure and the preceding tuinous competi-
tion that had been kept up by the house,
brought real enough death to many stores in
that town, and to several stores in smaller
places in the distnct tnbutary to the market
of that town. The number of fraudulent
failures is very smali, compared with the
number of failures necessitated by fraud.

Therc is sad need of a Domimon Insolv.
vent Act that will not be rendered nugatory
by lax discharge provisions. That is not the
only thing that is wanted, though. An ap.
plication of an insolvent Act to any particu-
lar case 1s one end of a process. The other
end is hardly less important; 1t is the credit
system. If that were corrected, it would be
possible to get along tolerably well with the
present imperfect proviocial insolvent laws,
But the two ends of the process match each
other fairly well.  Credit is freely dispensed,
falures are numerous and costly. An attend.
ant evil, which has a big share in the pro.
duction of fulures, 15 the consant strain
on capital that doiny  business  without
a profit keeps up.  Prices are sacnficed
as if profits were of no account, and
the thnll of savage joy that a trader
feels when he makes a sale at a lower pnce
than a competitor asked, seems to compen.
sate hun for the pecuniary sacnfice. Price-
cutting though is more in the relation of an

cffect than of a cause to the Irequency of as-
signments. If settlements can be easily
secured there 1s less need to be careful about
profits. But credit-giving needs to be re-
strcted on all hands, not only in the matier
of time, but also in that of amount and of
finanual basis.  To make a stringent Insol
vent Act witheat arriving at some resolu
tion for the regulation and restraint of
credit - yiving, would be like stopping
every avenue of exit and keeping up a
race of which the only object would be to
get out,  The present insolvent legislation
suuts the general conditions of credit: both
are lax. Let the credit system be fitied to

the plan of insolvent legislation that the
boards of trade are engaged n drafting.
Reform, like charity, begins at home. It
a patient 1~ determined to take every chance
of exposure to catch a certain disease, his
application to a physician for a specific for
that disease cannot be regarded as serious
evidence of a desire for health. Medicine
would be as likelv to kill as cure, where equal
chances are frecly given for the progress of
the ailment. In the same way, a strict in-
solvent Act would not be 1n keeping witha
lax credit system and over-worked competi-
tion. Aninsolvent Act would no doubt check
the exresses of credit and competition, but
it is not a radical means of checking them,
The merchants of the country need to adopt
some conservative ideas before trade is
prepared for drastic insolvency legislation.
A national insolvency Act is called for
and it is hoped a satisfactory one may be
passed during the present sesston of Parlia.
ment. Even if all the provincialinsolvency
laws were good, they ought to be superseded
by a tederal Act, for the difference in these
laws 1s a grave diawback. An Ontario mer-
chant is apt to be ignorant of the course he
should take to retan his claim on gooads sold
toa customer in Nova Scotia. This diver.
sity should be removed. Insolvency matters
should be regulated by federal law, as trade
matters, postage matters, and many other
wterests that are inter-provincial in their re-
lation,
DOES ADVERTISINGIN TRADE
PAPERS PAY?

To pay or not to pay--that 1s the main
question,

The advertiser may put the inquiry in this
way - Does such and such a paper reach
the very class I wish to interest and sell to?

The answer cannot be given in a single
sentence.

There is a great difference in our trade
papers. One paper may while another may
not reach the special! class an adveruser
would cater to. ™

How is he going 10 find that out except
by making the experiment? There is no
other way. The trade paper must be tried
and judged by results,

The staple argument of the trade news-
paper owner or agent is, that his paper goes
to all the people doing business in a certain
line. Hence an advertisement will surely
reach them.

To this rule their are some exceptivas.
Talking the other day with a manufacturer
of bakers’ and confectioners’ utensils, who

has only a small card in his trade journal, |
asked the reason He said - “ My busi
ness is wih restaurants, hotels, steamship
lines, etc.,, but I sell largely to German
bakers, candy men and others, who seldom,
or never, sece a bakers' and confectioners’
paper. So what use would it be for me to
advertise my wares in the paper?”

Quoting this opinion to a liberal advertiser
in a shoeand leather paper, he said that in
his business the trade paper was a necessity,
The commisston merchants announce t&
tanners and curriers that they receive con-
signments of leather, and to sho¢ manufac.
turers that they sell leather.

As a rule trade papers are well edited.
They may be owned by a business man, but
the editor is sure 10 be a journalist. Hence,
all the latest movements in the trades are
reported promptly and accurately.

Those who expect to keep up with the
times and with competitors must take and
read their class paper. Thus they keep
posted, and there is no excuse for not know-
ing the news and advertisers.

It is significant that the largest firms and
corporations in different branches of trade
are the most liberal advertisers. In many
cases there is no need of exploiting their
wares. They are long and favorably known
n the trade, and customers know them by
reputation or name.

Take the great iron papers (I mention no
names), and in their pages you find the
splendid advertisements ot millionaire con-
cerns. Who think that these advertisers
want “to create a demand” for their pro.
ducts ?

Take the great and flourishing dry goods
papers. There, too, you find the full page
* ads” of merchant princes, who do not espe-
cially desire “to attract attention.” But
when these dry goods men make a *“drive ”
in a line of s1aples, or have * bargains,” 1t
is made known in their trade papers.

1 do not suppose that the cards of the
Fifth Avenue Hotel or of the Hoffman
House in hotel papers bring many new or
additional guests. But all the same, there
is a good reason for their places before the
public eye.

As a prominent merchant of this city saic
to me recently; * We put our advertisement
in such and such a paper to show the people
that we are still doing business at the old
stand.”

The number of miscellaneous advertise-
ments in some really flourishing trade pa-

ers1s small. 1 have before me a copy of a
goot and shoe journal. Out of 255 adver-
tisemeuts 12 only may be classed as miscel-
laneous.

This 1s, however, far below the average,
unless a trade paper occupies a limited field,
or draws from a narrow range of advertisers,

Advertising 1n trade paperc must pay, or
else so shrewd an advertiser as John Wana-
maker, for example, would not use such me-
diums. His business engages a large audi-
ence. His problem s, (. course, how to
reach all sorts and conditions of people.

Finally, the trade.paper man must have(”
an argument—one that pays. He must an-
swer the prospective advertisers questions,
meet his objections and overcome many
difficulties.

I do not undertake to supply arguments
for solicitors. But there is a golden rule for
all cases, and I do not mind stating it.

Make the advertiser see that he is getting
the full value of his money.

Try it.—L. J. Vance.
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A MONTREAL LETTER.

‘The fancy goods, books and notions trade
here is quict and there 1s not much to re-
port. Fancy goods of late have not been
very lively, and dealers cay that they will be
quiet for some tme to come. Toys are
about the same, while the only thing in the
above lines that is rushing is the fishing
tackle business. In this line dealers repoit
latge orders for spring delivery. The follow-
ing is a synopsis of what the trade here re-
port about the above trades. The plush
goods manufacturers say that the.r men arc
just going out with new lines of samples
which are newer 1n design than any as jet
placed on the market.  Oae firm in particu-
lar state that they willsurprise the trade with
the lines of goods their men are starting out
with. The toy dealers say trade in this hne
1s very quiet, but they hope to baveitim-
prove some, and outside of a few noveltues
in the way of new games there is nothing do-
ing.  Fishing tackle is booming for spring
delivery, and the manufacturers’ agents hete
say that orders are 25 per cent. larger than
they were last year. One of the features of
the month 1s the failure of R. 11. Holland &
Co., who were thought to be strong and were
onc of the largest fancy goonds Louses here.
1n the envelope trade there has been a good
business doing, and the firms state that or-
ders are coming 1 large and fast. The
Batber & Eihis Co'’s Montreal branch has
moved to larger premises at 504 Craig street,
on arcount of increasing eastern trade.  Mr.
W. C. Davidson, their Monireal agent, who
has just returned from the Lower Provinces,
in talkigy; of trade 1n that section says he
<ould not have done better, and other paper
houses here say the same.  Anotheritem of
interest 1s the sale of the Montreal Herald
to Mr. Young, ol the New England Paper
Co., of Boston, Mass. It1s, however, under-
stood that he bought 1t for a syndicate of
Montreal gentlemen. The business will be
managed by Messrs. Connor and Chaflee;
the latter gentleman was formerly with the
Burlind Lithographing Co. here.

Tte following 1s the hist of the latest pub-
hicatons of J. Lovell & Sons, Montreal :

126 Olga’s Crune, by Frank Barrett. . jo..
= In Luck’> Way, by John Strange
Winter

Miss Weniworth's ldea, by W. E.
Norns ... Ve 3OC.

The Pancess Mazaroff, by Joseph
Hatton . Joc.
The Latile Mininter,iy ] M. Barne goc.

Jo¢.

131. A Fatal Silemce, by Florence
Marryat Lo e . Jor.
132 Santa Barbar, by Omda J0¢.

Mr. WL C. Cunningham, of Bunun, Gillies
& Co, Hamulton, has gone to the lower pro-
vinces mt the interests of lis house. He
spent January and February in Manitoba,
the Termtones and Brtish Columbia, and on
his retura reparted business mare than sats-
factory in the Nosth-west,

COPYRIGHTS.

0321. Keen's Map of Kootenay, B. C.
Scale, 12 miles to 1 inch. John Keen Vic-
tona, B. C.

6322, Keen's Map of the Kaslo and Slocan
Mining District. Scale 2 miles to 1 1nch.
John Keen, Victoria, B. C.

6323. Painting representing the Queen of
Logland ascending to Heaven, &c., as per
application.  Rev. James W. Gibson, Fair-
bank, Ont.

6324. The Canadian Queen Galop. By
H. H. Godfrey. The Queen Publishing Co,,
Toronto, Ont.

6325. Adelaide Waltz. By Enos Andrew.
The Anglo Canadian Music Publishers As
sociation (L’d.), London England.

6326, Not lost, but gone before. (Song.)
Words by H. L. D'Arcy Jaxone, Music by
H. R. Shelley. The Angle-Canadian Music
Pullishers' Association (L'd.}, London, Eng-
land.

6327. Nightingale Song. Wordsby H. T.
Tretkar. Arrranged by Chas. Bohner.
Whaley, Royce & Co., Toronte, Ont.

6328. Houston’s Manual, Ordinary Life
and Endowment Rates of all Canadian,
British and Foreign Life Companies, work-
ing actively in Canada. J. D. Houston,
Cornwall Ont.,

6329. The Foaming Billows. Waltz by
H. H. Godfrey. A. & S. Nordheimer, To-
ronto, Ont.

6330. The Summer Girl.  (Schotuische}
By Ernest E. Leigh. A. & S. Nordheimer,
Toronto, Ont.

6331, Tyndale's Cream Setter and Butter
Moulds. (Photo.) Geo. Tyndale, Toronto,
Ont.

6332. A Warn ng, or The Hairy Man.
‘Engraving., T. C. Wilson, Toronto, Ont.

6333. A Love Tale.
words for Piano, by H. H. Godfrey.
S. Nordheimer. Toronto, Ont.

6334 Abide with Me. For Soprano,
Voloncelle and Piano. Ry Angelo M. Read.
Op. 2. The Anglo Canadian Music Pub.
lishers' Assosiation (L’d), London, England.

6335. Ta-ra.ra Boom. (Polka.) By A. L.
E. D The Auglo-Canadian Mustc Publish.
crs’ Association (Lt'd.}, London, England.

6336. \Whispered Love. {Military Schot.
tische) By A, M. Zinn Syvdney Ashdown,
Toranto, Ont.

6337, Are the Children in 2" «Hymn with
mustc)  David A Whyte, Brantford, Ont.

6338 Year Book and Clergy List of the
Church of England in the Dominion of Can-
ada, 1892, Joseph Perry Clougher, Toronro,
Ont.

633y. Chanson de Pauncur.  (Skaters
Song.' Morceau caractenistique par Landon
Hall. A. & S Nordheimer, Toronto, Ont.

6330 Fretherne March. Be R, S, Am-
brese. A, & S. Nordheimer, Toronto, Ont.

Romance without
A&

6341. Les Ursulines des Trois-Rivieres
depuis leur etablissement jusqu'a nos jours.
Tome Secord. Les Ursulines des Trois-
Rivieres, Que,

6342. Lessons n  Literature for High
School Entrance Examinations, 3892.93.
Edited F. H. Sykcs, M. A, Thos Grawnger
Wilson, Toronto, Ont.

5343. The Victoria. New Dance by Prof.
S. M. Eacdy, Music by Chs. Bohner®»
Whaley, Royce & Co., Toronto, Ont.

6344. Bell Telephone Company of Canada,
Landon Exchange, Subscnbers’ Directory,
Ontario Department, February, 1892. The
Bell Telephone Company of Canada, Mon-
treal, Que.

6345. The Canadian Newspaper Directory,
1892. A. McKim & Co., Montreal, Que.

634C. York County Loan and Savings
Company, New Senes of 24 Year Loans.
[lustration showing Profits to Investors and
Borrowers. (Card), Edward Joseph Lomn.
itz, Toronto, Ont.

6347. A Petition and Prayer on Behalf of
the Lower Animals. Rewised. Archibald
McBean, Winnipeg, Man.

6348. The Canada Law Times. Edited
by E. Douglas Armour, Q.C., Volume XI.
The Carswell Co. (L'd.}, Toronto, Ont.

6349. A Manual of County Court Practice
in Ontario. By M. J. Gorman, LL.B. The
Carswell Co. (Lt'd.). Toronto, Ont.

6350. Sun of My Soul. (Sicred Song.)
Words by ]. Kable, Music by Nellie Smith.
Whaley, Royce & Co., Toranto, Oat.

6331. The History of Canadi. By “Vm.
Kingsford, LL.D., F.R.S.C,, Vol. V., (17653-
1773), with Maps.  Wm. Kingsford, Ouawa,
Qnt.

6352. What's de Mattah wid de Coon.
Words and Music by Edward C. Grant,
Ouawa, Ont.

6353- Skating by Moonhght. Composed
by Joseph Gartside, arranged by Alfred
Fielding. Joseph Garside, and Alfied
Fielding, Moncton, N. B.

6354. Hymns and Carols, Old and New.
{Annotated) for the Sunday School and
Home. Edited by Lorezo Gorham Stevens,
B.D., St. John N. B,

63355 Villiage Musicians. (Die Musikan-
ten Komen). Op 12, Na. 3, by Nicolai von
Wilm. 1 Suckling & Sons, Toronto, Ont.

6356. Frolics. (Neckereien), Op. 12, No. 3,
by Nicolai von Walm. I, Suckling & Sons,
Toronto, Ont.

6357. The Nottawasaga Military Schot-
tische.  Bon Ton or Jersey. By J. B. Spurr,
Creem 1o, Qal.

INTERIM COPYRIGHT.

360. A Treause on the Power cf Sale
under Mortgages of Realty, with Appendix
of Statues and Forms. By Alfred Taylor
Hunter, LL.B., Toronto, Ont.

361. Nervous Troubles of the Woman of
To-day, with Treatment and Prescriptions,
By George B. Bradly, M. 1), Toronto, Ont,
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The Art Lithograpﬁic Publishing Co.,

FORMERLY

Obpacher Brother’s.

LONDON. WORKS AT BERLIN.‘
oarls.  MUNICH, GERMANY. chicaco.

NEW YORK : 106 DUANE STREET.
P.O. BOX 506.

<

Our NeEw LINE rorR 1892

will be shown to the Canadian Trade
APRIL 15TH
By our Representative, MR. J. I'V. CRAFTS.
We will show new and novel features in all our various lines of
Christmas Cards, Books and Booklets;"
Plush, Satin, and Celluloid Novelties,

Sunday School Cards, Day School Cards,
Birthday Cards, Eclat Books, &c., &c.

MAKING A COMBINATION
UNAPPROACHABLE, UNSURPASSABLE and INCOMPARARBLE.

“ WAIT FOR US.

The Salability, Merit and Value of the line is immediately apparent to
the observer.

NEW YORK, APRIL 1s1,'g2,
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PURCHASING POWER.

Is your dollar a» goad as anyother tii's
Maybe itis and maybeitisnot. A dollar is
a bundred cents anywhere, no matter in
whose hands it 1s, but suine en can make
it do a hundred and ten cents’ worth of buy-
ing, winle others can make it do only ninety
centy’ worth.  Thete are raore possibilities
10 the mere apphcation of money than are
dreamt of 1n some merchants’ philosophy.
‘There 1s cluse analogy between * purchase ™
as used in mechanies and as used in bus-
ness. The money gives the medium and
basis of leverage, the force Ind out depends
upon the agency which 1s haadling it. A
hundred pound man at the end of a crowbar
in position will not raise as muchas a two
hundred-pound nan on the <amec lever.
Money has a relatuve us well as an absolute
value  This i+ Mustrated in the differences
of result attained by eyual amountsin differ
ent hands.  With one man ten thousand
dollars will vanish to zero n five years, with
another it will grow to fifteen thousand dal
lars in the same time, and all the conditions
may be cqual between the same two men,
with the exception of the dispanty n their
buyiny ability. One man applies his money
to the market as an engineer applies force
to matter, with an eye to the maximum of
effect with the minunum of energy. Another
lays out his money asif he were ssmply mak
ing an exchange, instead of buyin, There
1s usually a vast difference in the total result
atthe end of a hfetime Buying 1s some
thing mote than converting money 1nto
merchandise.

A do'lar can be made go farther just now
in the grocery trade than 1t could a year
ago. Thebalance is on the sude o! moneyas
agamnst merchandise, usually it is, of course,
but 1s much more so now than it commonly
1s  Hence, the presentis a buyers marke:
Pnices rule low on the general average and
distnbution is divided up  The retatlerhas
therelore advantages that he cannat afford
tognore Il he does, hus competitor will
nol, and the lucal balance of tade Wi shaft
tothe competitor’s side. LA can po.nto a
wholesale trader's sample room and buy a
certain grade of article at 16¢,B has himself
to blame «f he buys the same descriptiun of
goods from the same wholesaler ut 18c. Itas
not desirable to depress prices unduly, but
1it1s matenal that each man should look out
for the lowest that anybody elve <ansecure.
1t s by attending to thes that the terdenuies
of competition can be withstood

A trader may have a special pont of vin.
tage as a buyer, in his readiness ta pay spot
cash cren tame, in has abality to place large
orders, 1n hie knowledge of the market, in
his wdgment of quality and value, or in some
nther strony, point Competitars who hase
oo distingushig strong po.nt a. buyer-
must usually payv higher sometimes con
~iderably hagher  prices than he does  Per
haps 1t aught to be thus, that every man

should get the benefit of his vwn ifts or 1e
sources, but less favored compettors cannot
allow themseives to be handicapped.  They
can make a specialty of close buying as a
matter of principle, and should never capitu
late 10 a yuotauon till they find out it they
cannot better it. They should remember
that no matter how unequal retailers may be
in the eye of sellers,they arc all equal in the
eye of buyers, and it is the buyers who lay
on the level  The smallest retarler must sell
at the lowest price his big rival chooses 10
fix, and the smallest retailer should get all
he can get in the way of concessions.

OVERDUE ACCOUNTS.

When an account 1s not paid when due,
says an exchange,interest should be charged
on all excess time taken.  This s right, per-
tectly legiimate and good business logic.
Still many retilers, for one reason or an
other, do not pay their bills when due, and
evenn some anstances after taking thirty,
sixty or ninety days extra time, making great
consplaints if interest is added. Now there
are, of course, many retailers who when their
bill s about due, if they can not meet i, will
write, stating they are hard up, ask fora
hinht extension, and request the jobber to
add interest, but these are the exception and
not the rule. However, as that may be, the
wholesale merchant 1> not a banker, and re
tailers should get a.ore un the habit of bor-
toning from theu terlor banks and dis
counung their bills with the jobbers. The
retail dealers would then soon ascertan
the facts that banks do not lcan money
without interest, and this should teach them
that the charge of the jobber s perfectly cor.
rect and just, and that it should ot be ob-
1ected to, but prid without question. There
1s another point o relation to the above that
retatlers should not overlook, and that 1s
Jhat many jodbbers ate compelled, from the
lack of capital, to borrow money from their
city banks in order to carry their customers
and meet their own bills, and interest must
be pad on every dollar they borrow.  1f re-
tau deaiers wouid burtuw from their locai
banks, and discount theis balls, jobbers could
run ther business on trom twenty-fve to
thirty per cent. less capital.  Dhiscount all
yout bills for one year and see how much
money you wilf save ™ It will be enough to
pay for a good zlerk.

1f all retmlers would adopt the plan of
sending vut monthiy statements, the same
as jobbers, it would tacilitate thewr making
collections.  Most retodlers send out state-
ments twice per year, and frequently an ac-
count gets very large dunng that time, con-
seyuently it 1s much harder for the vonsum-
er to pay, and to o still further, it ts just so
much harder for the jobber, who suffers fom
lack of collections on the part of the retaul
dealer. We note  wuh  pleasure  that
sume aetulers have already started in
the good work of sending out monthly
satements and tepons have reached us

that it works splendidly, that it makes
collections better, and that it 15 growing in
favor with the consumer, who was at first
mchned to take exception to it. If every
retaler in the country would turn over
anew leaf and send out monthly statements,
such a revolution would take place in collec-
tions that both retailers and wholesalers
would be astomished. The small dealer
would make more money by discounting his
lls, and the jobber would save interest by
running his business on less capital. Do
not wait for your neighbor and competitor
to start in this good work, but commence
yourself, and others are surc to follow.

KEEP WITHIN THE LIMIT.

Clerks in & store should remember that
the way to amass a competency is to keep
their expenses lower than their income. A
few dollars saved each week or each month
1s that much better than being overdrawn
ten cents. e not be in t0o much of a hurry
to get rich.  Estabhish and mamntain a good
reputation, and by fair means manage to salt
down a little every pay-day. The tume may
come when your good name will help you
out at the bank or with the wholesaler when
you are sufficiently educated to go into
business for yourself, for no man is com-
petent to engage in business on his own
account until he has served an appreati:e
ship. The first question the jobber will ask
when credit is a.:‘kcd for, “\What's his repu-
tation.” This will cut more ot a figure than
the amount of your capital.— Ex,

A. S. Barnes & Co., 751 Broadway, New
York, whose celebrated “ Nauonal™ inks,
pens and mucilage has been on the Canadian
market for the past five years, are making
some extra strides 0 increase theiwr trade,
which 15 already no small share in Canada.
These goods are of excellent quality and
cannot fail to meet with the approval of mer-
chants in general throughout the couniry.
Drop these people a hine for their new price
hst.

The Art Lithographic Publishing Co., for
merly Obpacher Bros., of Munich, Germany,
whose samples were shown our representa-
tive 1n New York at their Amernican ofiiee,
106 Duane street, by their manager, Mr.
Samuel Garre, descrve special mention, The
publications, embracing many new lines,
have novel features that are very picturesque.
The card line compnises over 1,000 patterns.
The buoklets number 125 styies, and Jhey
also issue over 70 varieties of novelty rar.l«
In the novelty line one feature in cellulaid
will be very popular this coming season. It
will consist of one style negative stock that
resembles bevelied glass, so effective that at
cannot fail o interest our Canadians. Ther
new line of Sunday school cards, with their
trade-mark, * Diadem line,” is a very promi-
nentfeature of theirbusiness, Thesecards are
put upn packets, the title on the outside be-
g o0 keepiny with the rending on the cards,
making the same very approprniate.  The
linc of Xmas cards ate very nch, having
jewclled eflects. This house have theirown
factory, situated at Munich, Germany ; thus
all thesr goods are made under their own
supervision. The onginals for their pudlica-
tions are made by promnent Englsh and
Amenican arusts. Mi. J. Frank Crafts walt
make a tnp through Canada from Windsor
cast 1o the Atlant, starting about the 15th
of this month, showing a complete line of
their publications for the season 1892-93.
His samples arc very bright and attmactive,
as s their adverisement on page 23.



L]

BOOKS AND NOTIONS. 25

KEEP ON TIME.

An exchange is of the opinion that if all
the money tost through delays i guing or-
ders could be gotten together in one pile,
the augregate would make a good round
sum.  Weall know full well that tardiness in
purchasing stock has cost us wuch money,
and yet, somehow or other, we never man.
age to keep on time in this respect.

Travelling salesmen say it 1s an every-day

Qccurrcncc to find some of their customers
>0 nearly out of a certain article that its
mpossible to get a fresh supply in on tume
to meet the requirements of the consumeis.
A salesman tells of an instance that apdy
illustrates this point.  “ My customer,” sad
the salesman, “had guite a run on a certain
brand of goods. [ never called upon him
when his stock was full. 1 urged upon him
to always send 1n his order when he saw he
was runming short, and even went to the
trouble of wnuing out blank orders. It did
no good. His customers would call only to
be disappointed, and would therefore go
some place else for the next desirable brand.
The last ime [ called there he complained
bitterly abount the loss of some of his best
trade.”

There 1s more in this than may appear at
first sight. Buyers are sensitive, and when
they think that the dealer is ignoring them
they hasten to some other store. The dealer
himself would not long patromze a house
that did not look atter his interests. A hule
promptness always saves trouble, even if 1t
don't retain a customer. Every dealer un-
derstands that 1t is not always possible to fill
an unusual order the day it is received, yet
some of them seem to work upon the plan
that to keep a customer waiting several
days would indicate to him that they are
doing a rushing business. The customer
don't regard 1t in that light, however. It
works agamnst the interest of both wholesaler
and retailer to keep a customer waiting when
1t is possible to be prompt. Only the houses
that are regular in their methods do a large
business far any leagth of time.

Tho trade? Shivo Pase Biz FAT LTSt sele AL &
profit xad canaut aflord 0 cut below others in
thesameline,

Brokers and
Commission Merchants

With a good connection in the
wholesale book stationery and

(f.mc; gouds trade, who are open
to represent another foreign firm,
send address and references,
staung what firms they now e
present to Editor—Books v
NoTioxs,

| “THE BEST MAGAZINE"

Tho Lost magartuo for o newasdealer to handloe i
the one that wili soll tho c¢asi-st and pay the

best profit.
IT 1S THE

Review « Reviews

Fully RETURNABLE.
PRICE TO THE TRAODE, I8CTS.; PROFIT, 7 CTS.

*The Review of Reviaws is the IRST RELLING
magazine wo handie. Wosell more of thom than
ot all othersn cowbine1.”=Arcade Nows Stand,
St. I'aul, Minn.

America’s Popular Novelists.
T.B PETERSON & BROTHERS, PUBLISHERS.

Adew Populnr Eitton of Mes, EMMA D E N
SOUTHWORTH'S FAMOUS WORKS, In 4
volumes, morocco cloth, black and gold.  P'rice
81 % n volume  KEvery houschold wauts a et

A Now Popular Edition of MIS. A.S STEPLHENS®
FAVORITE BOOKS. Ingihandsomeo volumes,
morocco oloth, black and gold. Price 3130 a
volumo. No homoe completo withont them.

A Now Popular Edition of MRS, CAROLINE LEE
HENTZA'S CHARMING NOVELS In 12 ol
unos, moeroceo cloth, black nuwd gold. Price
3 a volume.  Unparallclod tor thelr exouisite
beauty.

Peotersons’ Series of Choice Fiction

Tu attractivo papor covers, quick =ellers, and
money soon turned,

Petersons’ new 25 cent Series.
Peatersons’ new 50 cent Series.
Petersons’ new 75 cent Series,

£9 A completo List of above booka will be sent
to any address and when not te be had of your
Booksxeller or Rallroad Naows Agont, copies wi
sunt by mastl on recoipt of retail pricy by the
Publishors, T. 1. PJtorson & Brothors, Phila-
delphin, Pa.

£ Booksellers and Nows Agonts wili bosup-
rllod at very low rates with asy of 'otcersons'
*ast Solling Buoks.

£31 ML Dealors aro ro-lucuw‘! to rond for our
Catalogue and wholesalo rates, and mentivn
Bouks AND NOTIONK,

Address all communications and orders to tho
Publishers.

T. B. Peterson & Brothers,

30 Chostaut Street, PHILADELIHIA, PA.

SECOND-HAND BOOKS.

(Book-eiler 10 H. M. 1he
Queen), 330 Oalord St.,

JOHN BUMPUS, s

* One of the largest stocks of scarce and interesting books in

England.

All books of whatever scarcity or value, if not in stock, obtain-

ed within a reasonable time.

First Editions of modern popular works a speciality.
Caralogues issued and forwarded post free on application.

BOOKSELLERS TO THE FRASER INSTITUTE, MONTREAL.

OR-IN-HOT - CLIMATES " IS-THE
STANDARD - OF -QUALITY
* IN-THE-TRADE., »
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BARNES’' NATIONAL INKS FOF ALt USRI LD coLors:

NOADVANCE IN PRICES T QUALTIY BETTIR THAN EVER' THESE INK> HAVE COME TO STAY
AND NEW FRIENDS ARE LEING MADE DALY

P. D. & S. PEN “NO. 117.” BARNES’ STEEL PENS.
WRITE FOR TERIMS.

A. S. BARNES & CO., 75! BROADWAY, NEW YORK.

HUGH CMCLEA.N | y : gb,l:{ g @)y
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' w ﬁmm ene OF THEM? NORE THAN HALFTHE
s Pl \*m\ ora GENU!ALPAPER 15.408T To {ou

THOSE FASHIONABLE CANES
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The J. L. Morrison CO., Manufacturers, NEW YORK--TORONTO.

IR = WIRE STHILAING MACHINES

UNDERSTOOD

“PERFECTION ”
OUALITY.

ECONOMICAL

EASILY

The Best on the Market.

Send for Catalogue. “ PERFECTION " Registered Trade Mark:

THE J. L. MORRISON CO.

TO THE TRADE-=-

wE Have just bought the stock and plates
of STREET & SMITH’S ¢ Select

Speakers” and *“ Select Dialogues.”

YOU Can buy from us TO-DAY, for $4.00
a hundred, the books that you paid
$7.00 a hundred for yesterday !!!

This 15 an opportunity whech will not orcur agam, as when we repnnt these baoks and add them to our own list of Speakers
and Iialogues the price will be $5.00 t hundred. Al or lers will be Glled 16 the order 1 wh ¢4 they are receved, and as we hve only
(_ Himited quantity of the stock on hand, we should adise you to send eatly of you wish to teke advantage of “his great bargun FHE
BOOKS CAN BE SENT BY MAIL AT ONE CENT XA POUND  We will vend you 1.000 well assarted for $35. Do vou want to
see a sample copy before buying 2 Send us a 5-cent stamp and yeu shall have one at once. —
Do not neglect this chance to provide yourself with good, fast-selling stock at the
cost of manufacture.

THE DE WITT PUBLISHING HOUSE, wo. 33 rose staeer, new vor.



BUNTIN, GILLIES & CO.

Wholesale Stationers
and Paper Dealers,

STATIONERS SUPPLIES,
PRINTERS’ STOCK,
BOOKBINDERS’ MATERIALS,
BOXMAKERS REQUISITES.

JUST I Leather Goods—Golden Rod and Crusader Tablets.
Century Linen Note Papers. Green Drab and |

Buff Window Blind Paper.

I

| Stafford’s, Stephens’ and Underwood’s Inks..

Don’t Forget

That although we make MATCHES, INDUR-
ATED WARES, WOODILENWARE, Etc, Lt
we are always m the market to supply

Toilet and Tissue Manillas,

MANTLLEAS AND BROWN \WRAPPINGS,

all sizes and werghts, TENX, NEWS and other

wews " PAPER.

Hull, Canada.




