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Columbia Makes the

CANADIAN MUSIC TRADES JOURNAL
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' Public Look Up

Your Store
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Every ounce of energy, brain, and skill of the entire
Columbia organization is working night and day for just
one thing.

To bring music-h men and into your store.
sty

We make Columbia Grafonolas, just as good, just as
beautiful, just as honestly as we know how.

We make Columbia Records that we are absolutely
certain the people want.

We tell the people about Columbia products, we awal
desire in their minds for Columbia goods, we give them
the original impulse that lands them in your place of

business ready to buy.

You know how easy the rest is.

Columbia Graphophone Company

Factory and Headquarters:

Toronto - Canada
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“The Piano Beautiful”

ARTIN-ORME instruments are

built under the expert guidance
of a recognized Genius in the theory
and practice of acoustics and tone.

They are the resulting combination
of careful workmanship and fine ma-
terials—when in the guiding hands of
a Master Craftsman.

The entire Martin-Orme Plant and
Organization is concentrated on the
production of one quality of instru-
ment—and we have the necessary ex-
perience to achieve the highest at-
tainable result.

Dealers find—despite heavy costs of
grade A1 labor and materials—that
the qualities of Martin-Orme pianos
steadily advance.

They are built to be your leader.

The Martin-Orme Piano Co. Limited

Factory, Head Office and Warerooms at
OTTAWA

Makers of pianos and player pianos—of the highest grade only.
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" To Satisfy rather than Adjust

complaints later on has been the
Karn-Morris settled policy for over 50
years. The subject of Complete Satis-
faction Right From The Start vs. Come-
Backs is not open to debate by either the
dealer or the consumer. You know the
theory of “quality first” is sound. You
know it is sound in practical merchan-
dising. Carry it out by selling Karn and
Morris pianos and player pianos.

N

)

The KARN-MORRIS Piano & Organ Co., Limited

= Head Office—WOODSTOCK, ONTARIO
@[ Factories—WOODSTOCK and LISTOWEL
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The Gourlay Piano and

“Tell Me”’

said the bank manager to a merchant
asking for a line of credit, “What firms
you buy your goods from. That is an

indication of your business character.”

In business circles to-day it usually hap-
pens that the leading manufacturers
and the leading retailers get together.
Gourlay Pianos have been sought by
substantial merchants as their founda-
tion for building a business on goods of
irreproachable character, and on a sound
selling policy. What more need be
said? That is indisputable commenda-
tion of Gourlay Tone, Gourlay De-
signs, Gourlay Reputation and Gourlay

Policy, all in one sweep.

Gourlay, Winter & Leeming, Ltd.

HEAD OFFICE AND FACTORIES:
309-325 Logan Avenue, Toronto

SALESROOMS:
188 Yonge Street, Toronto

the Gourlay-Angelus Player
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Style Louis XIV

I'he most desirable feature in a plano agency for you is

to have a line that excells in those points by which the

public judges

One of the secrets of Mendelssohn success for years is

that every attention has been given to prudu(mg planos

of that stamp. When you succeed in getting a prospect

Now Btyle “B° into your store you not only show him, but with the

.\lr‘ndt'lwnhn at hand you can convince him of its

superiority, and convince him that he cannot invest the

amount of its price in any piano that will give him

greater \'(I'll(‘, more ])It‘d.\llr(‘ tllld I()llg(‘! service

:\'f‘lld(’]ﬁﬁ()'lll [)le\'(‘r planos are ('.I.\II\' [)(‘dtl”(‘d A‘l](l re

\pnnd qlll(kl_\' to every desired variation

With the approach of the long, cold winter evenings

g

you will find a ready reception for the suggestion of

evenings at home, the h]anng grate and the favorite Style “30" Player

music on a A\IPHdl‘ISS()IIH pld_\'f‘l’.

Try it and see.

MENDELSSOHN PIANO CO.

110 Adelaide St. West

Toronto ole Canada

Cottage Style
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|The ﬁell P

|
| ‘ STYLE E NEW DESIGN J

The beautiful lines of the Style E render it adaptable to any surroundings
It is made in either Mahogany, Walnut, or Oak casework, and has been
specially modelled to meet the demand for an instrument of moderate size,
but possessing a tone of volume and purity which it was formerly only
possible to obtain in a piano of larger dimensions. It is a piano for con-
noisseurs. All the unique features of Bell Pianos are included

We invite enquiries from Dealers respecting this attractive piano

The BELL PIANO & ORGAN CO., Limited
GUELPH, ONTARIO

AND LONDON, ENG.

N.B.—We make Piano Benches and invite trade enquiries.
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GEO. W. STONEMAN & (0.
PIANO VENEERS

T ;s,wmqﬂww'!HIWIMI\WINM%

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of Walnut in

Longwood, Butts, and dimension stock of any manufacturer in
the world.

Write us for quotations on Pin Block, Bellows, Core and

Cross banding stock. 3

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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The up-to-date plant where Sterling Actions and Keys are made.

STERLING

Piano Actions
and Keys

are the products of Canada’s oldest piano
supply house. A continuous and satisfactory
service for 30 years is an argument that re-

quires no elaborati It a long and
worthy record to guarantee the present-day
products.

Sterling Actions and Keys Limited

Toronto : Noble Street : Canada
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"BEST”

Sole Agents in Canada for Sole Agents in Canada for
FELTS WIRE
E. V. Naish Felts, made in The celebrated Latch & Batch-

elor knglish wire, which is un-
excelled by any other for per-
“last word" in the felt market fectness in tone and unitormity
They are positively the most in every particular,

England. These goods are the

even and finest quality pro-

(Illl\')ll‘. »
There is nothing better than Best

Our hammers and strings are made
from the Best materials procurable,
made by the most experienced work
men, and sold at the lowest reason-

E. V. NAISH ;ELYS4 able profits. This statement makes
WILTON. ENGLAND any other words superfluous
D. M. BEST & CO.
455 King Street West, TORONTO

It's Easy to See Why
The Newcombe

(Established 1870)

Stays in tune longer. The secret is in the
“Howard Patent Straining Rods,” which
strengthens the piano by relieving the great
strain on the strings. This feature is not
obtainable in any other make than the

Newcombe.

The original Newcombe tone, with this de-
vice for preserving the tone, has made it a THE NEWCOMBE
“leader” with dealers all over Canada, “Never Suffers by Comparison”

The Newcombe Piano Co., Limited

Head Office, 359 Yonge Street

Toronto » Factory, 121-131 Bellwoods Avenue - Canada
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nother Markels Achievement!

Accomplishing for the Moderate-Priced Motor
Field What “The BUTTERFLY"’’ Has Done
for the Highest Grade Machines.

Markels
Motor No. M-3

SPECIFICATIONS

Double spring, cast-iron frame, brass
bearings, smooth winding and quiet run
ning, playing three 10-inch records with-
out rewinding. Furnished complete with
12-inch turntable, special broad-flanged
hub, fibre-back escutcheon, one-piece

tapering crank, speed tabulator and all
accessories. he speed tabulator has a
pilot screw attachment which fits into
slotted arm on regulator bar, and prevents
arm from jumping off regulator in ship-
ping (patent applied for).

The Highest-Quality Motor on the Market Today at a Moderate Price

Priced low enough to use on $50 machines
Made good enough to use on $100 machines

I The spirit of craftsmanship which makes every Markels Motor a supremely dependable piece of
machinery is carried through to the minutest detail of the facture and bl of the
component parts.

The Sensation of the Year

in the Motor World!---

The new Jewel-Bearing BUTTERFLY
MOTOR—on the market now but a few

ths—has easily established its leader-
ship as the only Silent Motor in existence.
Your competitors are testing and using The
BUTTERFLY with epoch-making results on
their highest-grade machines. If you have

not yet tried it, wire your order to-day for oy o -
a sample “BUTT FLY.” THE JEWEL-BEARING “BUTTERFLY

Send for “The BUTTERFLY Bulletin,” which gives full
o large ph e

cuts, etc.

A Warning to the Wise—Don’t Delay Until It Is Too Late to Provide for Your Motor Requirements!

LEONARD MARKELS, 165 William St., New York
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Four Feet, Four Inches

Mozart Piano

This is the height of the most attractive piano, and the
most genuine value offered piano dealers to-day.

Finished in beautifully figured Oak, Mahogany or
American Black Walnut—its appearance makes selling
easy.

The construction embodies all the correct principles of
piano building elaborated in the most modern manner,
with that attention to detail that makes the finished

product a delight.

Dealers who have a d d for small pi for apart-
ment homes will find this entirely fitting to this re-
quirement.

National Piano Company, Limited

266.268 YONGE STREET
Toronto

FEEEEEEEEEEEEEEEEEEEEEE
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JUST AS THE CREAM

—the rich, yellow cream rises to the top of the bottle, so does the choicest trade become
attracted to the music store featuring the WRIGHT PIANO AS ITS LEADER.

The number of dealers who are concentrating on the sale of Wrights is growing every
week. As merchants make a careful inventory of their stock the slow-moving goods

are weeded out and replaced by Wright

Pianos.

Wright dealers know and rely upon our
determination to conduct our business so
that the Wright Piano will continue to be
a recognized leader in all competition.

If you haven't joined the Wright

circle of dealers you can do your-
self a good turn by joining.

Wright Piano Co.

Limited

Strathroy - Ont.

\ STYLE 65

REAL HOME
ENJOYMENT

of all that is the latest and best in music, and
a stylish piece of furniture, is what you offer
when you handle LESAGE Player Pianos

Your prospective buyer knows he must have
an instrument that will give exceilent service,
because with a player, every member of his

family is going to use it and use it constantly

That commodity called service, as sold in

The LESAGE Player LESAGE Player Pianos, is good measure. [t
(Equipped with metal action when desired) is brimfull and overflowing
MANUFACTURER OF PIANOS Order some LESAGE PLAYERS
::'; ::::E:!NS::,N?&AS; now and start specializing on

them. It will pay you well.

ST. THERESE, - P.Q.
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In the Piano Alphabet

by the generally accepted rule, the

name "Evans Bros." comes near
the top—among the E's. By the
rule of Quality, it is kept at the
top of the list of big values. A
dollar cannot buy more piano value
in any other make than in the
Evans Bros. From the standpoint
of investment, sales and profit, the
Evans Bros. line is a “‘top-notcher."”
Secure further particulars.

Evans Bros. Piano and
M’f’g. Co., Limited

Ingersoll - - Ontario

Say to Your “Prospects’

“Here is the way to give your home the
abundance of good cheer it needs—get a

LONSDALE PLAYER."

We do not ask you to read a lengthy descrip-
tion of the

Lonsdale Player

—just test it for yourself. If we cannot show
you superior value, we've nothing more to
say. But the experience of other dealers with
the Lonsdale Player convinces us that we can
convince YOU.,

LONSDALE PIANO COMPANY

TORONTO Office and Factory: Brooklyn Ave. and Queen St. CANADA

e A PR AN § A B
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Little or

Nothing For The Upkeep

is the reputation of the
OTTO HIGEL METAL
PLAYER ACTION

In the Higel Metal Player Action the science
and experience back of the quality of the raw
materials and the skill of assembling make the
finished action capable of standing more hard
usage than it is ever likely to receive. The

upkeep is never out of our minds.

G
QWIGEL,
£

. ¥
RonTo Y

The Otto Higel
Metal Player Action

—is positively air-tight under all climatic conditions.
—has each part easily accessible.
—with every part interchangeable.

—s0 simple in its construction that it has received
the unreserved endorsement of the world's best
experts in the theory and construction of players.

—renders such extraordinary service, and so meets
the strictest requirements of high-class players that
it is the choice of manufacturers in not only Canada,
but in the United States, in Australia, and in
Europe—and this in the competition of the world's
markets, because it is accurate, efficient and always

dependable.

The Otto Higel Co., Limited

King and Bathurst Sts., - Toronto, Canada

2 oe T e
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TORONTO Established NEW YORK
516 Richmond St. W. 1891 134th St. and Brook Ave.

é W. BOHNE & CO.
%

Manufacturers of
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For the better grade manufacturer

0 —®
SATISFACTION

IS THE KEY NOTE

"STANLEY

BOTH IN APPEARANCE AND ENDURANCE WILL
MEET ALL DEMANDS, AND ASSURE YOU
SATISFIED CUSTOMERS.

WRITE FOR CATALOGUE AND PRICES.

STANLEY PIANO WAREROOMS
Toronto 241 Yonge Street

D e
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You Want an Agency that is a
Dividend Producer? Then handle the

\ {/ -

It gives you a sweet-toned, well-built,
attractively finished piano, at a cost
price fair to you: that brings a selling
price fair to your customer; and with a
margin fair to your business

PUSH THE DOHERTY and you will
find the proof in your annual financial
statement

Doherty Pianos Ltd.

Established 1875
CLINTON, - ONT

<\‘_~( xh

Royal Model

A P()pular Line to the
Hustling Agent Means

EASY SALES AND
SATISFIED CUSTOMERS

The THOMAS

is the popular line in the
Music trade to-day. The
Organs with the Reputation,
the Quality and the Guar-

antee

The Thomas Organ
& Piano Co.

WOODSTOCK - - - ONT.

WRITE FOR CATALOGUE

—
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN.
GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESPONDENCE INVITED
HAMMACHER, SCHLEMMER & COMPANY
NEW YORK, since 1848
4th AVENUE and 13th STREET

THE GODERICH ORGAN §itin e

ORDERS have exceeded our expectations.

We are running overtime in our organ department and
away behind with orders.

Dealers keep alive, handle the winner.
If you have not a copy of our latest catalogue, Send for it.

Prices on stools are withdrawn. Quotations given on
application.

We employ no travellers. Do business by mail.
Send us your orders, we will take care of you.

The GODERICH ORGAN CO., Limited

Factory and Office, GODERICH, ONT.

gBﬂDDHDEGDUD!JDDDDDDBDDDGDUDDDUDDDDDDUDUUUS
a o
a o “ . " .
§ Julius Breckwoldt & Company E Supel'lor Plano Plates
E Manufacturers of E
a " o
Piano Backs, Boards, Bridges, Bars, Traplevers 5 I’ b |
and Mouldings g MADE BY {
Sole Agents for Rudolf Giese Wire in Canada and Urited E THE
o -
BreckwoLor, Pres. y RECKWOLDT, Sec-Treas, &
oy i e & | SUPERIOR FOUNDRY CO.
lle, N.Y.
Dolgeville, N.Y Fulton Chain and Tupper Lake E CLEV ND, OHIO. USA
..... noooo oopoooo oo
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137 East 13 Street

Player Accessories.

I'racker Bars, Transmissions, Brass and
Rubber Tubing, Rubber Matting for
Pumper Pedals, Pumper and Player
Pedals, all Special Hardware formed or
cast, Leather Nuts, Push Buttons, Special
Punchings cut from Cloth, Felt, Fibre,
Paper, Pasteboard, and all character of
Leather
Send inquiries, accompanied by Samples,
for Prices, stating Quantities required.

SUPPLIERS OF

High Grade Commodities
TO THE

PIANO »» PLAYER TRADE

: QUALITY
\/\.}

C. F. GOEPEL & COMPANY

New York

Felts, Cloths,

Punchings

Of every description, comprising Name-

board, Stringing, Polishing, Muffler,

Straight and Tapered, in Rolls and Sheets,

etc., Stripped to Width and Length as
wanted

Imported French and also Domestic

Bushing Cloth— Hammers

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

The Craig Piano— Established 1856

Gentlemen Who Sell Pianos

are prone to believe that silver tongued oratory is
a prime requisite of salesmanship. Yet the most
successful salesmen stake their selling ability on a
piano of known quality. In the Craig pianos and
players there is employed nothing but first-class
value in actions, keys, hammers, strings, cases and
all other parts used.

The Sweet, Mellow Tone

of the Craig Piano is the result of exercising such
great care in the selection of reliable materials, and
of the experienced workmanship in combining them
together into the finished instrument.

Craig Pianos and Players are produced in an up-to-
date factory, which is laid out and equipped to
obtain the finest quality of workmanship.

Are you familiar

with Craig Pianos?

The Craig Piano Company - Montreal, P. Q.

Manufacturers of a complete line of high-grade pianos and player pianos
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You can talk superiority of tone and tone control as far as you
like when you are selling a Columbia Grafonola—and never be

afraid of over-statement.

Columbia Graph ph Company
Factory and Headquarters
Toronto . - Canada
. - # — e —

STEEL
BAGSHA NEEDLES L.J. MUTTY ¢0. coniress Boston, Mass.

embody needle perfection. The We manufacture fine calender coated silks and nain
2 sooks for Pouches and Pneumatics, and special fabrics
entire history of the talk- for Bellows of every description.
~hi i T . Every kind of RUBBER TUBING is represented in
b m‘“l"",e industry ) stands our line, including extra large sizes covered with HEAVY
pertinent witness to this fact. FRICTIONED TWILL, which is designed partic ularly to
prevent splitting over connections.
W. H BAGSHAW CO. SAMPLES and PRICES furnished on request
LOWELL MASS.

DELIVERY of

Musical Instru-

ments simplified
AND Capacity 1,800 Ibs.

cost greatly I o S o s
reduced by using

A FOX TRAILERS

will make you a rapid, efficient deliv-
ery outfit. The cost is small. We make
five models with rack and box bodies.

Prices $95 and $105 F.0.B. Windsor,
Ont. Write for booklets.

Fox Brothers &
Company, Limited

Windsor, - Ontario
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' Gerhard Heintzman
Phonographs

Six Models—$80, $138, $180, $225, $300, $400

They possess a tone that can no more be described than
you can tell in words the heauly of an Eg)'phan sunset
T'o hear a Gerhard Heintzman is to want one.

The Gerhard Heintzman plays any disc record.

It has a quiet, smooth running motor—~Acoustically correct tone
chamber of genuine piano sounding board spruce—Reproducer
of the most modern type—Perfect Nuancer—Automatic stop--

Automatic lid support—=Self operating electric light for record
chamber

Cabinets are double veneer on
three-quarter inch solid core, built
by piano case craftsmen—All cab

inets on casters—Made in mahog
any, walnut, circassian, fumed and
mission oak

Behind each model is a half century
of building musical instruments of
the highest grade

Special designs to order

Gerhard Heintzman
Limited

75 Sherbourne Street, Toronto MODEL K, $80
Complete with Record Cabinet,
$110

MODEL A
$138

MODEL B
$180

MODEL E
$400

MODEL D
$300
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Otto Heineman Phonograph Supply Co.

INCORPORATED
25 WEST 45th STREET, NEW YORK
FACTORIES: ELYRIA, OHIO—NEWARK, N...—PUTNAM, CONN.

CHICAGO ATLANTA  SEATTLE CINCINNATI TORONTO
Lumsden Building

Meisselbach Motor No. 10

The Most Efficient Motor for
Table Machines

Springs — Two carefully tempered

springs; completely enclosed and
operating in lubricant; intercon
nected by our patented coupling

The entire spring box shaft is readily
detachable by the removal of one
screw, without disturbing the ad-
justment of any other part of the
motor.

Transmission—Silent gears of special

form cut by the hobbing method

Speed Governor Drive—Worm gear
of most approved construction with
highly finished alloy steel worm

Turntable Spindle—Cylindrical shaft of

Meiuelb.ch Motor No. 10 special steel, running in large, au
tomatically  lubricated bearings

Fitted to take 10- or 12-inch turn

table. Tapered spindle supplied at

SPECIFICATIONS small advance in price

Speed Regulator—Knurled finger knob
adjustment with plain or graduated
dial on motor-board of cabinet

Frame Construction—Extra heavy gauge, high quality flat steel. Gen Most convenient and accurate

eral contour of frame and disposition of parts such as to facilitate

Capacity-—Plays any two |2-inch or three of the average 10-inch lateral
cut records entirely through with unvarying regularity of speed

Net Weight (motor as illustrated) 4
installation in any type of phonograph cabinet ha

Canadian Branch:
Lumsden Building
Toronto W\

President
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Otto Heineman Phonograph Supply Co.

INCORPORATED
25 WEST 45th STREET, NEW YORK
FACTORIES: ELYRIA, OHIO—NEWARK, N.J.—PUTNAM, CONN.

CHICAGO ATLANTA  SEATTLE  CINCINNATI TORONTO
Lumsden Building

We announce the Amalgamation of the

Otto Heineman Phonograph Supply Co., Inc.

of New York
AND

John M. Dean, Inc.

Putnam, Conn.

The World-Famous

DEAN NEEDLES Plant oJohn M. De v;uion. ;’ut, onn.

will continue to be manufactured under the present efficient management of

Messrs. Charles E. Dean and John M. Dean, Jr., and this plant will be known as

the
John M. Dean Division
of the

Otto Heineman Phonograph Supply Co., Inc.

Canadian Branch: ,
Lumsden Building
Toronto
President
\ il Jil'yi il
‘ MTONE ARP’1S | Ll T@I@S [[SOUND BOXES |
i hl R T e ) Il 1
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It’s a case of “Stock up
at Once”—

If you intend to do a gratifying instrument
business the coming Christmas Season

Musical instrument retailers might as well face the inevitable now as later. Stocks of every descrip-
tion are becoming increasingly difficult to obtain. The amount and nature of new supplies are
uncertain. We quote below a few of our regular lines most appropriate for Christmas selling, stocks
of which are still normal. We urge you to check them over at once and send in your order by
return mail, as stocks of these lines are bound to diminish rapidly, and waiting for new supplies
may not offer you the best advantage in developing Christmas sales. Check them over now and
order at once.

Violins Ukuleles

No. 13—Rirch Mahogany. well wade, dull
finish. mahogany - pegs.  Retail  priee

87.00

No. 16—tienuine Mahogany, well made, oil
ke h fninh,  mahoguay  pegs.  Ketail  price

hi A, wp $9.50

nicely
inlay

K and si i )
mings. Retuil price. $10,0 No
No. 9—Klutz Model, good imitatic y fittings
well made, nicely ! wed maple
buck, in two pieces, stamped - Klot Retuil
priee, $12.00.

11 Genuine
dull finish. th M
sound hole. white pegs
price. $11.50

Ukulele Cases

Violin Cases

No. 262—Cunvas. leather hound, opens ut end with buckle and NO T *l"","”: R "i‘x”
. nel fined, leather hound, lenthe vdle

strap, the hest, neatest and most duruble vas case miude 5 2

Retafl price. 8 Retuil price, $3.00
No. 51—The New Model, leathel hoard, shape of violin, plain black

shellac _finish, fleece fannel lined. nickel teimmings.  Retuil

$6.50

No.

53—The New Century
violin, with nickel plat
handle, flevee lined

Music ICaaes Mandolins

Heavy lenther. imitation seal grain, highly  fnished
e strn i wickel plated buckle, in black  No. 1—Nine ribs. maple and bireh, rod
! 2 s between ribs, maple caps  and
26— H ¢’ t al grain, heavy leather round sides, inlaid  around s ole, bl
I I od spring clusps.  Supplied d witi s, guard
be
ng s »
fu o twtail
p h
' In
0.
4 !
00

pourd. black, shape of the
ok

cutches and leather
$7.00.

flat leather
sateen lined, two Jeather st
nicely finished in dark green
No. 7861—Henvy lenther, seal
n the interior of the faney nicke
nicely lined with satin throug

No. 8

o walnut and  maple  with
v hite top,

I price, $7.50
W ored

W% it can be used

up for musie, in black leathy No, 4—Nine ribs, wilnut
inlay between white «
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English Trade “Carried On" Under Difficulties

HE manner in which the British piano manufacturers

and dealers are “carrying on” surrounded, as they are,
on all sides by limitati and adverse ¢ is worthy
of recognition by the trade in other countries. The Jour-
nal has frequently referred to the restrictions that have
been placed upon the trade in Britain, and it is now learned
that the Ministry of Munitions is restricting the number
of pianos manufactured for selling in the home market by
deciding that the allocation of permits to purchase covered
strings is 25 p.c. of the stated requirements, minus such
number of sets as have been in the stock-room at the time
of filling in the forms. Additional lies can be obtained
" if the manufacturers can prove that they are to be used
in instruments ordered for exportation; or for use in regi-
mental canteens, Y.M.C.A. huts, and such places. The aim
of the manufacturers to keep up the efficiency of their pres-
ent staffs is a worthy one, but one that is difficult to reach
with the limited output that is possible.

In Manchester one dealer is advertising that all his
pianos in stock were on view in his shop window, and that
business in these instruments would be done on two days
in the week only.

The Trade Suffers From Not Letting the Public
Know About the New Player Rolls,
Brought Out Each Month

A CAREFUL analysis of the music dealer’s selling prob-

lems reveal close relationship between the retail-

- ing of player piano rolls and talking machine records.

- Every month there are various new lists of records issued,

and these are announced far and wide throughout the Dom-

inion, so that every man, woman and child has brought to

. his attention, not only the fact that new records are is-

sued, but the titles, the artists making the records, and

other points connected therewith. In the music roll field
there is a striking absence of this feature.

Although it is not so generally known there are many
good live lists of player rolls making their appearance
monthly, and the titles are really quite similar to those re-

~ produced on records. In fact both the manufacturers of
"~ rolls and records have the same music to pick from, though
\the latter have the advantage of a variety of instruments
~ and combinations. The player roll, however, involves great
1 ossibilities for its user expressing his own individual ideas
~in the selections played. It is hard to understand how
~ some men who apparently look forward to a great future
for the player piano, who are willing and ready to do any-
thing in their power to give the player a boost forward,
_and yet absolutely refuse to take any definite interest in, or
assume any responsibility for popularizing the player roll.
" The player is, and will be, as useless without the roll as
electric lights are without an electric current.

The talking machine also is useless without records.
but the trade has not been slow to see that the record end
of the proposition is the heart of the business, and records

-

3

are being advertised and popularized accordingly. One
member of the trade, when one of his staff pointed out the
fact that the daily newspapers in their city carried an-
nouncements by the half dozen, calling attention to new
records, while months go by without one solitary reference
in the advertising of any house to the new player rolls,
replied, “That is because there are comparatively few rolls
sold, and the price is so low that the margin does not allow
anything for advertising.”

One might as well say to himself, “Nobody I know ever
buys gum, and selling at five cents a package there cer-
tainly can be no margin for advertising costs.” Yet the
fact remains that gum is extensively advertised from one
coast to the other, and so it is with many five-cent, ten-cent,
twenty-five-cent, and fifty-cent articles.

Be the explanations what they may, it is evident that
the music roll is a neglected article as far as general ad-
vertising in Canada is concerned, and so long as it remains
so just that long will the selling of player pianos be a
hard, up-hill job. But once the public is shown all that
is really available to their homes through the medium of
the player piano, there will spring up an increased interest
in, and an increased demand for, the player piano, which is
necessary to their enjoyment of that music. Already the
most enterprising salesmen are selling the player piano
simply on the grounds of its capacity for placing the very
finest music at the disposal of every home.

Piano Cases of Red Gum

U P to the present time there has not been much variety

in the woods used for piano cases. In fact there could
not be. There is, however, a feeling that something may
come of the use of red gum. Red gum may not mean any
material saving in actual dollars, but it is said the supply is
almost unlimited, and that it is not subject to the present
delays of ocean transportation.

An American manufacturer has made up a baby grand
piano in natural finish red gum which gives a two-tone
brown effect. In a letter to the Gum Lumber Manufac-
turers’ A: iation this turer says: “It might help
some puzzled manufacturer who uses quantities of lumber
for me to say that I cannot see any possible reason why
gum veneers cannot be used as effectively as any other
form of veneering provided proper care is taken in the
preparation of the wood. That, however, is true of all
woods used in any form whatsoever. As for the finish of
gum, T am sure that your association, by reason of its ex-
tensive research, is in position to recommend proper ma-
terials and the application of them to produce durable finish,
It is my intention to further experiment with your thicker
lumber, and I will be very glad to report the results to
you."

It is understood this piano manufacturer is proceeding
to put through 100 pianos in the red gum. Another cham-
pion of the red gum commenting on its richness of stripes
and color tones speaks of its character as “soft and deli-
cate as the sheen of fine satin.” He says: “American red
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gum is now admitted to be one of the world's finest hard-
woods; former objections have been entirely overcome by
scientifically improved methods of seasoning. In the na-
tural finish red gum is especially popular because of that
subtle, artistic quality which attracts but never tires the
eye and lends quality, dignity and grace to its environment.
Moreover, red gum ‘finished natural’ is easily cared for and
does not show finger marks, and is rapidly increasing in
demand by people of the most discriminating taste and
refinement.”
Centralized Repair Service

T various centres the trade has undertaken to co-

operate along the lines of rental charges, cartage
charges, number of free tunings, and in other directions—
as, for example, all the dealers in one place giving their
cartage business to one firm that specializes in this work.
A good deal has been accomplished in such ways, but ap-
parently it falls to the lot of Kansas City to set the ex-
ample for centralized piano and talking machine repair
work.

In that city a party has undertaken the running of a com-
plete repair shop doing work for all the piano and talking
machine stores there. The shop is divided into four de-
partments: the tuning; the case repairing, veneering, and
sounding board department, which is equipped with veneer
presses, dry kiln, sounding board press, patterns and forms
for practically any style or make of piano; the third is the
key, action and player repair department, the equipment
of which includes an ivory polishi hine, and all that
is necessary for laying new keyboards, installing new ac-
tions, etc.; the fourth department handles piano finishing.

The Journal is also informed that when a local dealer
locates any prospect who has a second-hand piano to trade
in, this central repair shop sends a man to estimate the
cost of repairing it and putting it in shape, and to value
what it would be worth in stock after it had been gone
over.

The man who operates this repair shop puts up the argu-
ment to the dealers that an average dealer cannot afford to
pay several repair men, each a specialist in his own line;
and that one man is not generally a good tuner and also good
on case work and other adjustments, which are quite dif-
ferent from the work of tuning.

Getting the Customer's Feet on the Player
Pedals

““ HE one and only certainty about a prospect who

comes in to look at a player-piano is that he, or she,
wants music but cannot manipulate the key-board. Within
this wide fact may be found very many gradations of musi-
cal taste, from the crudest jug band reactions to the most
refined love for the works of the masters. Some day the
salesmen will wake up to the fact that no effort has ever
yet been made to corral the really musical non-piano-playing
element in this country.” These are the statements of an
experienced player salesman whose views on selling players
are reproduced from the Music Trade Review.

“When a prospect comes in and looks at a player-piano,
it is plain that the very first thing to do is to get that
rrospect seated on the player bench, with his or her feet
on the pedals. But before this can be done the salesman
must give some preliminary demonstration. Yet right here
is one of the most tricky chances of error in all the busi-
ness. When one is engaged showing a prospect how to in-
sert the roll, etc, two points at once present themselves.
What is the title of that roll that you, Sir Salesman, are
inserting? Did you pick it out because you like it, or did
veu ask the prospect what kind of music he or she prefers?
1f you did the first, then you are not demonstrating to the
prospect but to yourself. Yet it is not you who is to buy
the instrument!

“If that prospect is consulted about the choice of music
and says, ‘O! any kind,' or ‘I like all sorts,’ then the sales-
man knows that popular music of the ‘popularest’ sort, as
it were, measures the range of appreciation. So it is safe
to turn on the very latest. Those who know better will
state their wants. Yet even here common sense must rule.
An old lady may be shy about indicating tastes, but it is
safe she does not care for anything too noisy. One must
use discretion.

“Of course, those who know what they want will ask
for it. Even then it is well not to be too cocksure. The
salesman must not suppose it safe always to put on a good
classic merely because i sked for, for his hearer may
know too much, far too much, about it; and the salesman's
demonstration may fall down hard. It is a safe rule never
to play a long classical piece except it be definitely asked
for; and not even then if there is any way of getting out
of it gracefully. Hand-played rolls should always be used
in demonstrating music on ordinary players, unless the
salesman is really expert and the listener capable of appre-
ciating good playing. In the latter case, the straight cut
roll is the thing; for it shows the listener what he, or she,
may do with that same player-piano.

“When these two points—the choice of the roll and the
work at the pedals—have been thought out, we find another
of equal interest and importance. The reason for exercising
much care in one's work at the pedals is that the prospect
will instinctively shy off from anything that looks like
work, or knowledge, or study, or even trouble of any kind.
It is a strange fact that men who will spend hours of their
spare time learning automobile engineering in order that
they may do the dirtiest and most disagreeable work around
their car, will refuse even to look at a player-piano if they
think there is anything to learn in the operation of it.

“Yet there is something to learn about the operation of
the player-piano, unless indeed the straight reproducing in-
strument is being sold. And it is the task of the salesman
to manoeuvre things so that the interest of the prospect is
aroused over the results he can get, instead of being
damped by thoughts of the trouble he must take. The one
and only way of assuring this result is to use music which
does not require special manipulation of anything save the
foot-pedals. Using a hand-played roll means that the tempo
lever can be left untouched. Then the use of the automatic
sustaining pedal device renders unnecessary yet one more
manipulation; and so the hands need have nothing at all
to do. Of course, the result is not artistic, but to be
artistic is to frighten the vast mass of people right away
from the player-piano. They shy off instinctively if they
see anything that looks like skill.

“One may not be able to understand why there should be
this horror of having to do anything, in regard to the
player-piano, while there is just the opposite feeling about
the automobile. But facts are stern things.

“Getting the prospect to the player-piano may usually be
brought about if the idea that pedaling is a difficult matter
can only be taken away from the prospect’s mind. To pedal
the player with one foot is often a good thing, or to do
anything else that will kill the notion of great skill being
necessary. On the other hand it is not only permissible but
even desirable to show how easily the dynamics of the piece
may be controlled by a judicious kick at the right moment,
It is only necessary to put on a military march and give a
little kick on the pedals at the beginning of each one-two-
three-four. The moment the prospect does this for the first
time, the sale is half made.

“Get the prospect to the pedals, and do it quick.”

Some sales are side-swiped because the Carburetor of
Credulity is flooded with too strong a talk mixture at the
last moment!
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1849 AN INSTRUMENT OF QUALITY

Olyle Puritan Player

Increase Your Christmas Player Business This Year
HE 68 years' experience behind the Williams product assures you an instrument which you are
proud to represent and place in the best homes.

[he exclusive patented Maester-Touch, Floating Rail and Accenting Lever all help to produce delicate
tone shadings, which the particular music' lover appreciates

Williams' New Scale, Upright and Grand Pianos, $450 to $950.
Williams' Maester-Touch, Upright and Grand Player Pianos, $850 to $1,000
Maester-Art Reproducing Uprights and Grands, $1,200 to $2,500.

Send for exclusive Sales Plan and Art Catalogue

Also makers of the Ennis, Everson and Krydner Players

The Williams Piano Co., Limited Factory—OSHAWA, ONT.
Canada’s Oldest Piano Makers Toronto Office—EXCELSIOR LIFE BUILDING
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“Canada’s Tide of qud—Much Spent in

THE fact that so many men and women active in the

business of making or marketing musical instruments
are not sold on their own proposition is the chief reason
that so many people out of the industry continue to class
musical instruments as luxuries.

It is not enough that this industry should be always on
the defensive. The products of the music industries and
the ultimate purpose of the products—to provide music—
should be aggres ively championed as something needful,
something of individual and national benefit always, in war
or peace. No man or woman in the business need apologize
for the business. If he stops to think a minute the very
nature of his line will give him i piration.

Recently the Toronto Star in a prominent article on its
editorial page undertook to read lessons of thrift to its
readers, and included musical instruments among luxuries.
A vigorous and lengthy protest was presented by Mr, H,
G. Stanton, vice-president and general manager of the R. S.
Williams & Sons Co., Ltd. This was published in full.

There is much in Mr. Stanton's letter to the Star that
dealers can use in selling their own proposition to them-
selves, then to their salesmen and women, and then to the
public. The letter follows:

Toronto, October the 15th, 1917,
Editor,
Toronto Daily Star,
Toronto.

Dear Sir,—In your issue of October the 1oth there ap-
pears an editorial, “Canada’s Tide of Gold—Much Spent on
Luxuri and in the list of goods imported, in support of
your claims, you include musical instruments,

I believe there is an earnest desire on the part of your
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By Dr. Harvey W. Wiley
Eminent American Sanitarian
If one looks over the history of mankind, and especially
in times of stress and of great crises, and notices the im-
portant part that music has played in human evolution and
progress, he cannot fail to be convinced of the truth of the
opinion that music is not a luxury but a necessity,

Also stop to think for a moment that none of these men
are especially interested in music or the music business as
such, but are all leaders in certain walks of life. This I
think will make it apparent to you that there is much beyond
the claims made by those who, for want of a thorough con-
ception of the issue, puts music in the non-essential cl

While quoting, let me give you a few other authorities
who quote quite as strongly in favor of music as a necessity :

Ralph Waldo Emerson Hon, Richard P. Hopson

Waldo Pondray Warren . Addington Bruce

Arthur Brisbane

What authorities have the non-essentialists to offer?

I realise, as applied to these particular times, the recent
article by Stephen Leacock might be quoted. He says:

“The farmer who raises food and exchanges it for pianos,
pianolas, victrolas, trotting buggies, books, moving pictures,
pleasure cars, and so on, is just as much a war-drone as the
man who made them.”

I hesitate to take issue with one so well meaning and
profoundly versed as Prof, Leacock, and still we, as prac-
tical men, are obliged to view the Question in every phase.
Sacrificing for the war and winning the war must be our
first consideration, but it seems to me Prof. Leacock goes
to an impracticable extreme when he terms the farmer who
purchases a musical instrument a parasite, and the man
who makes one a war-drone.

The claim is often made, and from sources that make

Paper to do what you can to infi public

along lines best adapted for this country to meet the war-
time conditions confronting us. In putting musical instru-
ments in the class of luxuries, I think your good intentions
are very detrimentally effected, and in all probability from
want of knowledge as to the place music fills in Canadi

us recognize it as a fact, that one of the problems of our
actual development is to keep the younger generation in
fair proportions on the farms. The claim being made that
for quite a number of years farmers' sons and daughters
have been leaving the land for city life, so that our agri-

life.
Certain it is, the period we are passing through is one

in which the matter of i and n Is is
highly important to all of us, I am of the opinion that the
reason for your mi ion of the ity for music,

like that of some other writers, is because music has been
such a general factor on the continent, especially in our
larger centres, that the public have never felt the want
of it.

I might quote C. N. Bovee on the subject: “Music is
the fourth greatest requirement of the human soul. First,
food; second, shelter; third, raiment; fourth, music.”

That you may realize that in my claim I am ad i

cultural d P is not in the proportion it should be.
Certainly this is not because the country life is all disad-
vantage, as compared with city life, for, as a matter of
fact, we know that in many respects it is much the more
agreeable life of the two, so much so that many of our men
of wealth go back to the land, and take up farming in a
serious way,

In going back to the land in this way, and as a matter
of choice rather than necessity, is because of numerous ad-
vantages represented in farm life when accompanied by
certain comforts that the average farmer does not seem
to realize as necessary.

One of these comforts, as a matter of fact, an actual

.
no personal or prejudiced theory, let me also quote the
following :

By David Starr Jordan,
President of Leland Stanford Junior University.
All that I might think or feel of the place of music as
a means of grace in human society, has been many times
put in far better fashion than I could say it. I can only
express my faith in music as a primary factor in happiness
and therefore in civilization.

By Daniel Frohman
Noted Theatrical Manager

Music is to the mind what exercise is to the body—a
tonic. Its appeal to the i i the i i

e 14
tion. Every American mother should start her children on
their careers in life with an opportunity to learn and under-
stand how this beautiful art may refine and elevate.

y, is music. ic in variety and in practically all
of its forms.

I have often wondered if those who were interested in
farm life development would bring music in the home as
a necessity to the farmer, so that every home would be fur-
nished with its phonograph or piano, or in the absence of
any tutored development a player piano, so that those farm
homes that have for so many years lacked this entertain-
ment would have it and develop it at its best, if a different
air would not prevail, and instead of the solemn and sombre
atmosphere of night after night after hard day's toil, with
such limited mental diversion as cannot help but exist
where there is no music, I cannot conceive of such a home
not being materially benefited, ties made stronger, and life
itself more interesting and entertaining, where properly

1 d pr were enjoyed at frequent intervals,
and with an occasional get-together of the young men and
young women to enjoy the rhythmical entertainment of the
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“The eyes of all the world will be upon you, because
you are in some special sense the soldiers of freedom. Let
it be your pride, therefore, to show all men everywhere not
only what good soldiers you are, but also what good men
you are, keeping yourselves fit and straight in everything
and pure and clean through and through.

“Let us set for ourselves a standard so high that it will
be a glory to live up to it, and then let us live up to it and
add a new laurel to the crown of America.

“My affectionate confidence goes with you in every
battle and every test. God keep and guide you!"

—President Woodrow Wilson
to the New National Army of the United States.

We commend this message to all those members of the
Canadian Edison org tion who have done and who
will do their very important part in “making the world
safe for democracy.” And when they return to more
peaceful pursuits may they continue to apply the same
sentiments daily in their social and business life.

THOMAS A. EDISON, INC.
Orange, N. J.
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dance, as used to be enjoyed in the old days of the waltz
and minuet, and when, history goes to show us, young men
were not leaving the farm in the same proportions as they
are to-day.

Permit us to quote in part an article by H. Addington
Bruce, which appeared in your paper a short time ago:

“It is a salutary practice to have music in the home sev-
eral evenings a week. I am tempted to suggest having it
almost every evening, for at least half an hour after the
evening meal.

“For music, if we be at all fond of it, has remarkably
beneficial effects. It does much more than give enjoyment
to the mind. It influences helpfully even the internal organs
and processes of the body.

“Music that is thoroughly enjoyed tranquilizes the mind.
It creates a pleasureable mood, devoid of any irritating
emotional excitement. Such a mood is pre-eminently favor-
able to the proper functioning of the organs of digestion.

“If for this reason only all of us may well have some
music in the evening. It is particularly to be recommended
to those in a nervous condition or beset by business or
other cares.

“Worry of any sort, experiment and observation have
shown, has a most disturbing influence on the digestive
process. It diminishes the flow of saliva and gastric juice;
it slows down the movements of the stomach and intes.
tines. In many cases it has a temporarily paralyzing effect
on these organs.

“For the sake of digestion, then, and especially after a
heavy meal, such as the evening meal usually is, some
means should be found for banishing care and pacifying the
mind while the stomach is endeavoring to do its work.
Such a mea available to all through music. Not every-
body can play a musical instrument. But modern invention,
with its admirable mechanical players and ‘talking ma-
chines,’ does indeed give everybody access to enjoyment of
the best there is in music.

“And let the music you have in your home be of the
best. Don't be satisfied with tawdry, inferior compositions.
The more you cultivate a taste for really good music, the
greater will be the enjoyment you derive from music.

“The greater the enjoyment, the greater will be the phy-
sical as well as intellectual and spiritual benefits coming
to you from music. Always remember this.”

I frankly admit that a few may be buying some forms
of music which might be properly called unnecessary and
extravagant, such as pianos when purchased just to fulfil
an ambition that practically every young wife has, that her
home is not complete until she is the possessor of a piano.

There are cases, however, when a piano may reasonably
be termed a necessity, that is, in the case of a home where
there is a child, or several children, with a talent for music
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and a desire to study. This talent, I think it will be ad-
mitted, is one that it is a pity, if not a crime, to let go
unsatisfied. Permitting that it should be s ed the piano
is properly purchased when the children are young and
can much more readily and satisfactorily develop their
musical tastes than they could if left until later in life.

You may recall that at the outset of the war the Gov-
ernment denied allowance for regimental bands.

The absolute need for band music, however, both for
recruiting at home and while in camp abroad, became so
apparent that the Government's order was withdrawn, and
after six months every regiment was permitted its band.

When the order prohibiting bands was first issued, its
seriousness did not appeal to either officers or men, because
no doubt the need of music had not been established in
their minds, until the thought and experience of their being
deprived of it demonstrated its worth.

In the United States many leading newspapers through-
out the country are co-operating in campaigns for the col-
lection of funds for the purchase of phonographs and rec-
ords for various N. 1 Army and guard
units embarking for service along the French front.

The profound appeal of camp music among military
forces was emphasized in still further testimony by a fight-
er citing his own experience when a letter was sent a few
days ago to the New York Globe by an officer of the United
States Army, Transport “D,” now in an Atlantic port, after
having made her first voyage to the other side with a com-
plement of American regulars. The transport officer called
for musical equipment for his vessel, which is now being
outfitted for another voyage, and commented energetically
upon the inestimable value of phonographs and a large
supply of records aboard the troop ship during its tedious
passage.

You will not find a rest home, convalescent home, or
any such institution where our returned soldiers are con-
valescing, that music has not been one of the first requisites
demanded.

And speaking of soldiers, I am reminded of a letter,
read only to-day, from J. Grant, Company Sergeant-Major
of the 75th Batt., speaking of the part the members of the
band took during the engagements on the Somme. “You
could not see a hand in front of you. The 75th band made
its first sacrifice on this memorable night. The band did
not touch their instruments for seven weeks on the Somme,
but they pluckily played what was left of the battalion out
of the jaws of death, and no one deserved more honor
and praise than the plucky little bandmaster of the 75th
Batt.”

Thrift should be discussed, emphasized, and brought
home to our people, and it is to be hoped that it will
eventually be established in a much more general way than

Columbia Records are available just when
your customers want them.
not too late—but just at the right moment.

Columbia

Not too soon—

hone
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at this time applies. But, are we economizing, by dispen-
sing with those things that increase our efficiency, or make
us better men and women, and more capable of meeting
the trying conditions in front of us at this time, with the
optimistic spirit of well balanced minds and visions to
succeed, and not only win the war, but to win it in such
a way that the aftermath will not be one of serious re-
action, but rather a step to our further development.

There are many things in which we can economize that
will not reduce our efficiency, and the very first step we
might take to good advantage would be in food itselt. The
waste of food has been an appalling evil in this country,
not only in the actual neglect and waste of matter itself,
but in over-eating.

Another of our requirements is raiment, but, are we
not, as a matter of fact, as a nation, overdressed. Fancy
clothes afford no means of increasing efficiency. And so
it goes into many lines that Prof. Leacock and your article
do not touch upon, but which, to the writer's mind, are
much less helpful to us than our music.

Many of the articles your list comprises are such as
#0 out of style and fashion, and represent at best an ex-
penditure that is but temporary. A musical instrument,
even though it be an inexpensive phonograph, is a perman-
ent thing. No matter how we endeavor to establish
thrift, we cannot deprive either young or old of all their
diversion, and expect to maintain the development neces-
sary to maintain while going through our present struggle.
What then, at less expense and of more lasting qualities,
can be recommended than, let us say, a phonograph.

One does not have to minimize or exaggerate present
conditions—they are much too clearly defined, and serious,
sad or bad as they are, the average Canadian can, and will,
take a sensible, moderate view of things, and take what
comfort can be had from his food, his home, his clothes
and his music, instead of wearing sack-cloth and hollering
calamity,

If there ever was a time when our men of affairs, busi-
ness organizations and publicity mediums could do great
things for their country, this is it, and equally so, errors of
judgment will do as much harm. Great leaders and mould-
ers of public opinion are, and will continue to do, all they
can to set the nation’s mental attitude to undertake and
accomplish big things, and in every instance it will be ob-
served that such men are encouraging all to meet the tasks,
trials and sorrows the world war brings to us, as optimis-
tically, determinedly and cheerfully as possible. Our many
tasks cannot possibly be accomplished under the strain of
oppression, depression, gloom or fear, and as nothing will
keep from, or relieve, these disturbing forces from a home,
a country or a nation, like “Concord of sweet sounds” will,
how can music be termed other than an essential?

Let then your editors investigate Canada's need for
more music at this time before decrying the need of music,
and including it in the non-essential class, but let your
investigators be human enough to understand the nation's
needs, if you will be constructive, and not the type that
Shakespeare refers to, “The man that hath not music within
himself and is not moved by concord of sweet sound, is fit
for treason, strategems and spoils; let no man trust him.”

Take music from our national institutions, our churches
and our homes, Mr. Editor, and Canada will be a sorry
place indeed. Investigation, I believe, will prove to you,
what our country needs “in this time of great stress and
crises,” is, more music.

I feel I must apologize for imposing so long a letter
upon you, but I do so because of your lengthy editorial,
and because I think it a pity that music, such a very neces-
sary thing in the lives of most people, even though some
may not realize it, should be termed by any a non-essential.
~Yours truly, H. G. STANTON.
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A Clergyman on Music in the Home

DISCUSSI NG recently the charges of extravagance that
have been levelled against soldiers’ wives, the Rev.
Peter Bryce, a Toronto Methodist clergyman, whose labors
have been undertaken in the Earlscourt district, from which
hundreds of soldiers have gone overseas, says: “The charges
of extravagance may be dismissed by comparing the in-
come and the cost of living. If pianos and musical instru-
ments have gone into a number of homes, 1 am very glad,
as anything that will make the home more attractive is
good for the community and the nation. There are women,
of course, in all classes of life, who fail in the capable
management of a home.

“The ten thousand fatherless homes of Toronto pre-
sents a situation unique in the history of any Canadian
city. It is a situation that should be considered most care-
fully and intelligently, by both the church and the muni-
cipality. The men are most grateful for anything done
to bring happiness to their homes, and they welcome so
much every practical effort made to overcome the handicap
of the fatherless home.”

A Music-in-the-Home Ad.
A RECENT advertisement by the piano department ot
the John Wanamaker store is of interest to Canadian
dealers running advertisements in their local papers on
the music-in-the-home idea. It reads:

“The war is clearing the vision of the people.

“Selfish hought! carel extravagance
—we are seeing them for what they really are. And we
don't like them. Thoughtfulness, care, thrift, simplicity—
we are taking these more into our hearts, And we shall
be mightily better for it.

“We are making our houses homes—building up in
them a life that is finer and deeper and more permanent
than the passing pleasure found in crowds. The thrift that
bids us curtail extravagance is turning our minds to a
more wholesome, inexpensive way of filling the hours.
And music is coming more and more into its own. What
a blessing for the children! For the influence of good
music on the mind that is growing, in the shaping of habits
that are forming, is finer than any other influence in life.

“So it is with a feeling that is not all commercial that
we announce”—then follows some references to the specific
pianos and players they are featuring.

Good Reasoning
A FURTHER example of advertising pianos as the means
of providing home enjoyment and comfort comes from
a store in Newark. This house says in the daily press:

WHY SHOULD I BUY A PIANO?
YOU ASK YOURSELF

“I have a car, a good library and a beautiful home—I
am happy.”

As if there can be real happiness without music any-
where.

Think of the perpetual enjoyment and consequent hap-
piness that a piano brings.

Picture the long winter evenings, crowded, yes, rever-
berating with melodi That is happ

We can not conjure up true love pictures without music.

Music excites one's heroic imaginative instincts.

Music lulls the tired brain to repose,

Music breathes a spell of peace—eternal restfulness—
upon the home blessed by its presence.

At this store we say, “A Piano in Every Home."

We want to put a piano in your home, if you play, if
your wife plays, if your children are going to play.

And for those who can not play, we have the player
piano—that remarkable instrument that plays with the life-
like genius of the artist himself,
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Cecilian
A" Concertphone

Double spring motor; Oecilian asutomatic stop-
ping device; Oecilian tone modifier; Vertical filing system;
Finished in mahogany or fumed osk.

THE Cecilian Concertphone is the choice of those
who want access to all the music of all makes
of records.
The line is There
'- h “ ” ‘ m”
at $100, The " at $135, The
“Royal” at $200, and the “Empire” at
—Different designs, different finishes, dif-
ferent sizes, different prices, but one quality
one tone—that the best you can get
anywhere for the money.

Musical Instruments Limited

Distributors 247 Yonge St.
W a— Toront‘neto
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Cecilian

World - Famous ~ musms

You Are Fortified With
Distinctive Sales Facts

Mhmﬂw-‘ﬂ"w
dition to the symmetry of case design, the care
Mnﬂlhmﬂﬁoﬁnﬂyd
tone which are self-evident to every person
with a reasonably good eye and ear.

Build for to-morrow

on the Cecilian to-day.

The Cecilian Co., Ltd.
Makers of the World's First All-Metal Player-Piancs
Factory: 1189 Bathurst Street, . Toronte
Head Office and New Retail Selesrooma:

247 Yonge Street, - Toronto
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Dealer “Called” For Not Taking Stock

N applicant for exemption before an English tribunal

recently claimed to be an blished talking machine
dealer carrying a stock of about $3,000 worth of goods.
On a previous appearance before the tribunal the clerk had
recorded the applicant’s statement that his stock amounted
to half that sum. When asked for an explanation of the
difference the dealer admitted that he “had never found it
necessary to take stock,” but arrived at the $3,000 estimate
by “a look round and a glance at the stock in his store.”

This caused the chairman of the tribunal to say heated-
ly: “I want you to understand that you are talking to a
body of business men, and they do not want to be insulted
in such a manner. It is next door to an insult to tell a
body of business men that you take stock by just having
a glance at it." The case was adjourned to give the appli-
cant time to prepare proper stock sheets and a balance
sheet.

A Canadian bank inspector is given as the authority for
the statement that from an investigation made among 8go
merchants doing business in 140 places in Canada no less
than 60 per cent. do not keep a proper set of books, and
by a proper set he referred to “a system of book-keeping
sufficient to strike a profit and loss statement at the end of
the year."

There is no doubt that in this connection conditions are
improving. More dealers keep books properly than there
used to be. But there should be no exceptions at all. The
fact that the time spent on the books looks like non-pro-
ductive labor is an excuse that will not go. How would a
man settle with the insurance adjustor after a fire in his
store if he had no records by which he could establish the
amount of his stock on hand?

A certain retailer in one year almost doubled his busi-
ness, but his profits did not increase in the proportion they
should have. He had a proper set of books, and with a
little investigation he located the solution of the problem.
But if he had failed to keep proper records he would have
been quite “at sea.” At every turn a merchant is con-
demned for his failure to keep proper books and to take
stock regularly. To do this is his duty, his satisfaction,
and his only hope to succeed ultimately.

What Would She Have Done Without a Talking
Machine?

THE ladies of R—— Reading Club were in session at

their October meeting. Before dismissing, the presi-
dent made the that the N be ing
would be held at the home of Mrs. Blank, when papers
would be read on the characters of a certain book. Of
course no afternoon meeting of this kind would be com-
plete without some music whenever that was possible. As
an after-thought the president turned to Mrs. Blank and
said, “You can provide some music for the afternoon, can
you?"

Now Mrs. Blank could not play, nor did she know anyone
whom she would feel free to ask to come and provide music
for the gathering. But she and her husband did own a talk-
ing machine, and by this time had acquired a fairly good
collection of vocal and instrumental records. Mrs. Blank
never tires of telling how she would have been stuck, and
how she would have been unable to give the ladi as en-

joyable an afternoon as they were accustomed to have at
other homes, had it not been for the aid of their talking

machine and records. This is an actual incident, and is
just passed along for the use of those salesmen who are
continually on the look-out for good arg to use in
their work as salesmen.

Disabled Soldiers Making Talking Machines

SOME time ago there was set on foot in England a
scheme for the erection of a factory to manufacture
musical instruments by employing discharged soldiers and
sailors. The Journal learns that the plans for this scheme
have been completed, and that building operations are
shortly to be commenced. It is understood that an outlay
of from $15,000 to $25,000 is to be expended, and that in
the new factory there is to be employed eventually from
1,000 to 1,500 disabled men in making talking machines.
The men are first to be trained in the lighter branches of
the work, which can be performed by those who have lost
an arm or a leg. During this period of training the men
will be paid an allowance under the pensions warrant, and
when work at the factory commences reasonable wages will
be g d and ploy for five years. It is also
understood that twenty-five discharged men are already
employed in some branches of talking machine work.

An Available Soloist

A PROMINENT organist, in the republic to the south of

us, who has done much for musical advancement in his
city, recently gave a splendid recital. In the course of the
programme he introduced a soloist in the form of a talking
machine, using sacred record selections by gifted artists.
He skilfully played the accompaniments so as to cover the
record accompaniment, but not too heavy for the voice.

The soloist in this form was very well received; indeed,
so much interest was stirred up that further similar pro-
grammes have been asked for. How about dealers in Can-
adian towns and cities arranging for some recitals of this
kind? It looks like a good suggestion.

Ammunition for Talking Machine Publicity

DEALER who is giving close attention to his talking

machine publicity is running a series of advertise-
ments in this way. One time ‘t is in the form of a story
about the wife of a commercial traveller. Her husband is
away from home so much, and naturally she gets very
lonely at times. Then she hears a relative's talking ma-
chine, and it dawns on her what a fine thing it would be
for her to have one too, just for company. Then the sales
talk follows in a most convincing manner.

On another occasion the story is of the wife of a doctor,
Her husband's professional duties almost do away with
their having the evenings together. Then comes the mes-
sage of music via the talking machine. Again it is an
elderly couple whose only son at home has gone to the
front “somewhere in France.” His letters are bright and
cheery, but after all at best they only arrive once a week.
Again is presented the appeal of the talking machine and
records for cheer and comfort.

Material for publicity of this nature is almost unlimited,
but it is mighty good ammunition. Do not let the vast-
ness of the field prevent you from commencing to use some
of it.
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A Suggestion From Denver

UITE a lengthy article has appeared in a Denver news-
Q paper outlining the important part played by the talk-
ing machine in connection with the city's summer play-
grounds work. At every one of the Denver parks a talk-
ing machine was used during the past summer, and the
playground director gave the instrument much praise for its
contribution to the success of his work of taking care of
the children who made use of the playgrounds during the
vacation months,

The growth of the playground movement in Canada,
where many school yards are open for the use of those
children who cannot leave the city for summer holidays,
makes the Denver example worth noting.

Color Needed in the Talking Machine Window

THE problem of dressing a talking machine window is one

of toning up rather than toni g down," pointed out a
salesman to the Journal man, who just dropped in as the
former was in the act of changing the main show window.
“You see,” he continued, “a display of bare records repre-
sents an unattractive heap of black. The machines make a
beautiful appearance, but they are too much one shade of
color. Even a piano offers no relief in that respect. So
I always have some rather showy colors on any display
cards used. Bright velvets are suitable for drapings over
the machines. Of course you can overdo striking colors,
but the greater danger is a dead window from the absence
of colored relief.”

Entire Rental of Store Paid from Interest
Collected on Instalments

S PEAKING before the Buffalo Talking Machine Dealers’
Association, W. H. Daniels, of that city, made these per-
tinent remarks on the charging of interest on instalment
sales:

“The charging of interest on instalment sales is a sound
business proposition. It is equally fair to all. It is fair to
the cash purchaser. It is fair to the instalment purchaser,
and it is fair to the dealer.

“The dealer who sells goods on instalments, without
charging interest, at the same price that he does for cash,
does a great injustice to the cash buyer—his best customer.

“I believe the man who invented interest was one of the
greatest inventors the world has ever known, Large sums
of money are continually being made through interest.
Banks and trust companies make all their profits through in-
terest. Insurance companies make large sums through inter-
est. Many people do not work at all, but get their living
from interest on their money.

“Why should not talking machine dealers participate in
interest profits?

“An interest account is a wonderful account. It works
while you sleep.

I T —

JOHN M. DEAN DIVISION

Otto Heineman Phonograph Supply Co.,Inc. '

Executive Offices: 25 West 45th Street, New York
Factory: Putnam, Conn.

Manufacturers of

Talking Machine
NEEDLES

e
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“It works 365 days in the year. It works 365 nights in
the year.

“I cannot understand why some dealers should spend
their time selling needles at 10 cents a package and not
charge interest on instalment sales.

“Interest is a product of the brain and not manual labor.
No man ever became wealthy through manual labor alone.
Most of us should use our heads more than we do in
business.

“Do not say your business is too small and the interest
doesn’t amount to anything. Your business will grow if
you attend to it properly, and an interest account will help
it grow. If you have no use for the money you might give
it to your employes by raising their salaries. They will
be perfectly willing to take it. Start an interest account
a-going and in a short time you will be surprised what it
will amount to.

“If you have $10,000 out on instalment paper at 6 per
cent. you will receive $600 per year, or $50 per month,

“If you have $20,000 out on instalment paper you will
receive $1,200 a year, or $100 per month.

“If you have $100,000 out you will receive $6,000 per
year, or $500 a month.

“If you have $300,000 out you will receive $18,000 a
year, or $1,500 a month,

“There are many sound reasons why you should charge
interest on your instalment sales. If you should die, or
wish to retire from business, you will receive more for your
assets if your paper draws interest. If you should go to a
bank and want a loan, you will find the first question the
banker will ask is ‘Does your paper draw interest?’ If it
does, you will get a larger loan on it. There are a great
many reasons why your paper should draw interest and
there is not one sound reason why it should not.

“My house is a fairly large establishment and the rent
account is quite an expense. We pay every cent of rent
out of money which we receive on piano and talking machine
instalment paper—every cent of it. I do not mean the rent
of the talking machine department only, but on our entire
establishment.

“If you wish to eliminate your rent account, or reduce
it, charge interest on your instalment paper. For many
years we have paid spot cash for our goods.

“We have not borrowed a dollar from any bank, or from
anyone else to carry on our business, I attribute this finan-
cial condition solely to the fact that our accounts draw in-
terest and are, consequently, paid more promptly. There
is an incentive for the people to pay promptly.

“During the past fifteen or twenty years our house has
bought out no less than eight or ten piano dealers—dealers
selling pianos on instalments. The aggregate amount of
these assets was over a quarter of a million dollars. We
purchased these assets at a discount of anywhere from 17%4
per cent. to 35 per cent.
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PLAYS ALL RECORDS

Made
in

Canada

GhHe Musical Merchandise Sales Co.

Rooms 204-.205 Excelsior Life Building, - Toronto, Ont.

No Raise in
Brunswick
Prices

The Best Value
For the Money
in Canada To-day

THF. Brunswick Agency offers the best value, best service, and best

selling talk on the market to-day, because it is the All-Record
Phonograph.

It has warehouses for forwarding shipments in Toronto, Montreal,
and Winnipeg, 1

And Because Brunswick can deliver the goods.

You don't have to worry about getting your stock for Christmas busi
ness when you sell

ALL PHONOGRAPHS INONE

WE GUARANTEE DELIVERY ! | Models from $45 to $2,500.

Watch for advertising in Saturday Post, Life, Leslie's, Collier's, and
Literary Digest.

Better send TO-NIGHT for sellmg proposition and territory.
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It Is None Too
Early

to think about cabinets for D b
trade. Everything points to large busi-
ness, and it is hard to sell goods that are
not on your floor. The Newbigging Line
of Cabinets is the standard by which all
others are judged.

Our Electric Musicphones are in a class
by themselves, and are money-makers to
Dealers, and your competitor has an ad-
vantage over you if they are not on your
floor.

MUSICPHONE
MODEL E, $175
ELECTRIC

The Motor

In the Musicphone

The cut gives a fair idea of the

motor we use, looking at the

under side of same; note there

are no gears. The small toothed

wheel in the centre is used only

for starting the motor, and there

are no belts to break. The motor

is also ball bearing and self oil

ing, always clean and silent.

The governor is electrified in uni

son with the other parts of the

motor, and this, with the heavy

turntable, which is the armature NO % GOLN:N OAK

of the motor and acts as a fly 81, MAHO

wheel, gives that perfect steadi No. u' FUMED OR ulsswn

ness so essential to the true play op 19 ins. wide. 221 ins. deep.

ing of a record. ew Cabinet, suitable for Ammr.l or
Fitted with shely for

We are the sole Canadian Agents for this motor albums

NEWBIGGING CABINET CO. &

LIMITED
164-168 KING ST. WEST

HAMILTON, - CANADA
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“The assets of those dealers whose paper did not draw
interest we got at the largest discount. The assets of those
dealers whose accounts did not draw interest were in the
worst condition. The reason for their being in bad condi-
tion was the fact that their paper did not draw interest,
There was no incentive for the people to pay promptly,

“I have had a great deal of experience in the instalment
business. I have been in it all my life, and I am giving you
facts based on experience, not theories, Some men have
a theory that they can make just as much money in selling
goods on instalment without interest as they can by charg-
ing interest. But from my experience I find that is only
a theory and not a fact, and when a fact disputes a theory
it is time to do away with the theory.”

The Barber and His Talking Machine

HE had just bought it. He was so pleased with his pur-

chase that he must talk about it. He is a privileged
character with many of his customers, who walk blocks
out of their way because they like and respect the man.
He is already a good advertiser for the house from
which he is buying his records, and this is not the same
that sold him the machine. It appears that the dealer who
sold him the machine is weak on records. At least that is
the barber's appraisement, and he is not at all secretive
about it,

Just why he patronized a particular house for records
aroused the curosity of one of the customers. “Why do
you go to that firm?" asked this customer. “Because they
have such a lot of records to pick from. Up where I got
the machine they carry a fair stock, but I suppose they
only buy one of a kind, and they are always out of some-
thing. Down at Blank's they have a great stock, and there's
one girl down there so very willing I am under an obliga-
tion to buy from her for a while at least. Now, she ad-
vised me not to buy a lot of records at once. Queer, wasn't
it? And she seems to know what I want. She's a good
help. One day I was in getting a record, and 1 told her

NOTICE

WHEREAS certain parties, claim-
ing to represent Japanese and other
firms, have approached dealers, of-
fering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic
with our respective products.

Berliner Gram-o-phone Company Limited
Columbia Graphophone Company

1 had never heard the orchestra bells. ‘Oh, haven't you,
she said, and away she went and got the record. I didn't
care for the orchestra bells, but there was a nice violin
piece that she played. I bought that one. 1 haven't many
records yet, but I'm getting a nice collection, thanks to
this girl I'm telling you about. Perhaps you know her.
She's a very fair girl, and she's onto her business. She
knows the singers and the composers, and all the old
standards that are favorites of mine.”

Pays to Pay Enough for Machines to Ensure
Good Motors
“ THE dealer who is attracted by the lure of the cheap
talking machine is likely to overlook the possibilities
of trouble that its sale may create for him. He should be
a good judge of construction before he takes on a line
whose chief recommendation is low price and the chance to
make a fancy profit,” comments the Music Trade Indicator.
“Some of the cheap machines we have examined have so-
called motors in them that will be emitting groans of dis-
tress within sixty days if the machines are given anything
like the service that most buyers expect to get out of
them. A groaning thumping motor will send a buyer
hustling to the store where he bought the machine, with a
complaint that sets the dealer's nerves on edge if he has
ever had any experience in handling them. We have heard
of one phonograph dealer in a large city in the central west
who quit business solely because his motor care and repair
ate up all his profits on the sale of machines. There are
several standard machines on the market which give little
or no trouble to the dealer. They sell at good prices, be-
cause the money is put into their construction and equip-
ment to make them stand up. Many a dealer has gotten
by on cheap pianos because the buyers didn't use them
except for ornament. But buyers of talking machines ex-
pect to use them and do use them, and when anything goes
wrong it is quickly detected and quickly becomes a cause
of complaint. Play safe on talking machine connections if
you want to keep your hair from turning gray.”

If | Were a Music Dealer

l WOULD figure up the number of feet in a record and
put up a window sign with this inscription:
500 (or whatever the amount is) feet of
catchy dance music for 14 cent a foot.

A rough way to figure the number of feet is to count
the revolutions or grooves in the record, and multiply this
figure by the average circumference of the recorded por-
tion of the disc.—From System.

Selling Records With the New Machine
LEAVE your customer to his own devices when he is

buying a machine and he will choose certain records
that he wants and knows that he wants. But there are
other records that he wants and doesn't know that he wants.
There is a chance to get additional business, and the time
to get additional business is when the getting is good. And,
however good the getting may be at any future time, it is
never again quite so good as it is when the new owner
first comes into possession of his machine.

This is the argument advanced in a recent issue of the
“Voice of the Victor,” and is the reason the following
advice is passed on to salesmen. And it is of just as much
interest to salesmen selling other lines of machines and
records. The article proceeds:

“A man or a woman buys a Victrola only because he
or she enjoys music—and here is the fact that we are
driving at: There are anywhere from ten to a hundred
musical compositions that are necessities in the musical
library. They are necessities in the same sense that salt
is a necessity on the dinner table.

“Let your customer pick out all the records he can

> VDS
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Hlustrating the * Style 12”

B a > 4
Human Touch | layer ;
The all-important consideration in selecting a player-piano is the inusical
quality of the instrument itself It is largely because the piano back of the L
player is of sterling worth, that the Nordheimer Player has been such a "y
k. pronounced success. In mahogany only, Height, 4 feet 6 inches; depth,
2 feet 6 inches; width, 5 feet 3 inches Duplex Scale v

DEALERS: For half a The Nordheimer range If the Nordheimer is not 1

century we have been of designs and prices at present represented in
building instruments of forms the ideal line for your territory, we will
such high character as to representation by leading cheerfully  outline our
command for them the piano merchants proposition,

praise of the world's

artists.

NORDHEIMER PIANO & MUSIC CO., LIMITED

FTORONTO, CANADA
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The Aeolian - Vocalion

A PHONOGRAPH of such impressive capabilities that it virtually
creates a musical instrument of a distinctive type.

The distinguishing features of the Aeolian-Vocalion line, which is larger
and more complete than that of any other phonograph upon the market,
are—the good taste displayed in stock models, and the group of special Art
cases which far surpass anything hitherto known in connection with the
phonograph.

There are many features in the Aeolian-Vocalion that contribute to its
pronounced musical superiority and its extraordinary tone. Some of these,
like the marvellous Graduola device for controlling tone, are entirely novel
to the phonograph.

The advertising of the Vocalion is wonderfully effective—as well as ex-
tensive. Enquiries result from it—in large numbers. These enquiries are
turned over to the dealer in whose territory they originate. Thus sales are
made without the effort that it costs to push lines of smaller prestige and
weaker advertising.

If you are seeking a representation bringing with it unlimited prestige, you
will be interested in the “Vocalion.” Its “Graduola"—the tone control device
—by reason of its remarkable advertising, is familiar to most folks on this
continent. It gives the dealer the strongest possible selling argument over
other phonographs.

THE NORDHEIMER PIANO & MUSIC CO., LIMITED, TORONTO

Sole Canadian Distributors for Aeolian-Vocalions
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think of, but make it your business to see to it that over
and above these records of his own selection he gets also
this list of necessities.

“What are these ‘necessities';

“Traumerei, Schubert's Serenade, Poet and Peasant
Overture, Carry Me Back to Old Virginny, Swanee River,
Home To Our Mountains, Miserere from Trovatore, Bach-
Gounod Ave Maria, Barcarolle from the Hofiman Tales,
and many more of them,

“Do we hear you say ‘old stuffi'? Old stuff to you, my
dear sir, but not to your customer. You may very pos-
sibly have sold so many of these records that you think
they're old stuff to all the world, and that is exactly where
you make your mistake. These are the very things upon
which the musical appreciation of every successive gener-
ation has been built up. They are things without which no
library is complete,

“It is possible that your customer may choose some of
the records mentioned above. That d es not alter the fact
that every Victor dealer can, if he will, sell five or ten
such records to every new purchaser of a Victrola.

“Pick out, say, five such records as we have mentioned
above and issue instructions to your salespeople that these
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ment sales unless you are prepared to go at it on about
the same basis that a regular instalment house conducts
its business, Selling the occasional machine through in-
stalments where you are not prepared to properly finance,
check the credits, and follow the collections, frequently
results unprofitably, and yet if the merchant is in a position
to conduct a real instalment campaign, has an appropriate
system to properly check the orders turned in and a rigid
plan for collection of accounts so as to insure prompt pay-
ments, there is no product that better lends itself to in-
stalment sales. The importance of safe mechanical con-
struction manifests itself pr ly where 1
sales are conducted, as your customer will not feel inclined
to complete his transaction should continuous repairs prove
necessary, and your after expense will materially reduce
profits.

While the quantity of talking machines already sold
amounts to large figures, there still ample room for the
business to be increased. It an amusement equally ap-
preciated by the rich as weM as the poor, and is within
the reach of all. It is the one incomparable musical in-
strument, inasmuch as its scope includes all musical instru-
ments with the addition of the human voice. Practically
everything of musical value can be heard on the talking

five records must be sold to every new ¢ who buys
a Victrola. Five is about the right number to handle at a
time. It is easy enough and natural enough that the sales-
man should be sufficiently enthused over five records to
bring his customer up to the point of buying them, but
don't ever try it with twenty-five or thirty records at a
clip. One good fly catches the trout. If you used your
whole bookful the trout would receive your overtures with
distrust.

“Don’t try to turn the trick with too many records at
a time. Try it out with five to begin with—you can easily
arrange several more bunches of five but—one of the quick-
est ways to more business is to give your sales force in-
structions that some certain records of this type must be
sold with every Victrola that goes out of your establish-
ment. Your clerks aren't selling a customer the records
that he himself picks out—they're only filling his order,
Records such as we have mentioned can be sold with a
minimum effort, but, nevertheless, the effort, however slight,
must be made if your sales force is to earn its salary.”

A Jeweler Writes About Talking Machines and
Records
M USIC dealers naturally contend that the music store is
the logical place in which to look for talking machine
and record service. Furniture dealers, hardware men,
jewelers, druggists and stationers do not agree with him.
They believe they can successfully serve the public with
this line, and their efforts to do so are a serious feature
of the music dealer's competition. The music dealer's
weapon of defence against this competition is service, with
particular reference to records. The music dealer is a
natural record salesman. The furniture dealer is not, nor
is the jeweler.

The Trader and Canadian Jeweler reproduces a letter
from one of its subscribers, Mr. W. R. Hamilton, of Grand
Valley, who says: “We are agents for graphophones and
phonographs, which many of this trade are now taking on.
While something new to us, there is a big and bright pros-
pect in the future if we can bank on what business of late
may mean. In very few cases do we have a cash sale—most
always time payments—and it is up to the agent to see
that he keeps records of due dates and prevent any past
due bills.”

Instalment sales will always represent a very large pro-
portion of the talking machine business. This plan offers
a fruitful field for profit when properly operated, and a
disastrous one if done otherwise. Do not attempt instal-

hine through the many thousands of different records
on the market, and it is no imag ary dream to state the
time will come when nearly every home in the land will
contain a talking machine of some description,

If the established retail jeweler who has never handled
talking machines will go after the business in a serious and
not haphazard fashion, study his problem with the same
energy and attention as he devotes to his regular line of
business, there is no reason why the talking machine will
not prove an attractive and profitable addition to his line.
There are many instances where the addition of the talking
machine to an established retail Jeweler's line has resulted
in its ing a leading in his busi

The next important .iem demanding attention is the
amount of stock that should be carried. This should not
be so large as to permit product becoming shop worn, at
the same time it should be sufficient to accomplish three
things: enable you to make a window display, permit you
to have a reasonable number of demonstrating machines,
and let prompt deliveries be made when sales are com-
pleted.

It rarely happens that a satisfactory business can be
conducted through samples, and the merchant who is in-
duced to mix a sample hine with a mi
on the assurances of the
take orders from it and do a ni
winds up by
handling.

Of large importance in conducting a talking machine
business is an appropriate place to demonstrate. If the
merchant is to realize his best possibilities he should handle
records as well as machines, as a record business means
a continuous source of income from the machines sold, and
to sell records a demonstration booth is not only desirable,
but an essential addition.

Let the merchant selling other lines of product install
his talking machines in a separate department. This need
not of necessity be large, but let it be separate from his
general stock where the store noises will not interfere with
proper demonstration, nor the operation of machines dis-
tract his customers' attention from other lines, The more
comfortable he can make such surroundings the better the
opportunity for business. Remember, the man or woman
interested in the purchase of a talking machine is seeking
amusement, and you are endeavoring to sell largely through
entertainment.

To d

ice side line business, usually
removing the sample machine and stop

ate a talking hi successfully mainly

A reader of human nature makes

depends on the operator.
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the best salesman; because you like a particular selection
is no reason why the customer will agree with you. The
customer who is not educated up to grand opera may come
to prefer it in time, but your object in the first place is to
make the sale without thought of contributing to his musi-
cal education. At the same time it is well to bear in mind
that the musician may not be interested in popular pieces
of the day, but grand opera or classical music centres his
attention immediately. Therefore, a lot depends on the
particular selections you employ in demonstrating

It is not necessary to play many records in selling a
talking machine. So frequently a salesman lets his own
interest in a particular selection outweigh his interest in
making the sale. If you see your customer's interest lag-
ging stop playing the record which has ceased to entertain
him. By all means let your machine be fully wound with
speed properly adjusted before you start to play a record,
as nothing tends to distract attention more unfavorably
than altering speed of machine while record is playing.

When you sell a machine be sure your customer fully
understands how to operate it; in fact, a call at the cus-
tomer’'s home after the machine has been installed to see
if everything is working properly frequently side tracks
future troubles.

Re-Sharpened Needles Being Sold

SINCE the last issue of the Journal, in which was out-
lined a scheme for re-sharpening used talking machine
needles, the following item has been received from the Lon-
don Music Trade Review:

The most important and interesting contribution to this
subject reaches us from the Johnson Talking Machine Co.,
Ltd., of Liverpool and Birmingham, who write as follows:
“We have been buying a lot of old and worn-out needles for
some considerable time from dealers who have bought them
from the public, and we have notices in our warehouse ask-
ing dealers to bring all the old worn needles they can get
and we will pay them gd. per 1,000 for them. These we
have forwarded to a dealer of ours near Liverpool, who re-
sharpens them for us at — per 1,000, and these we sell back
to the dealers, who, in their turn, resell them to the public.
1 find that these needles will stand sharpening from twenty
to thirty times before they are too short.”

Messrs. Johnson also advise us that they are putting on
the market an attachment, which can be fitted to any talk-
ing machine, for the re-sharpening of needles. The idea is
very ingenious, and undoubtedly offers an enormous scope
for big trade.

A Link With the Trenches

CORRESPONDENT to “System” for May sends in a

truly brilliant suggestion. His idea is to arrange with
one of the soldiers in a military company from the city
where a phonograph dealer does business, to ship the soldier
a dictating machine. The dealer would also have one in
his store. Then he would advertise that relatives, friends
and sweethearts could actually talk to the soldiers by call-
ing at the store and having their message recorded on cylin-
ders that would be shipped to the camp. The soldier for
whom the message was intended could thus actually hear
the sender’'s voice, and he could answer on a record that
would be returned to the phonograph dealer for friends at
home to hear. These return records he would either have
reproduced at the store or send to the addresses to run on
their own hi This phonograph dealer would also
arrange with the soldier to send once or twice a week a
bulletin recording matters of interest to the people in his
city, and he would invite the public into his store to listen
to the records, without charge. The charge for these per-
sonal records he would merely make high enough to cover
the cost of operation, and would rely on the advertising re-
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sults to make the plan profitable. These results would
surely come, and many people who had never before been
in the store would certainly come in to hear these remark-
able records.

Adding “His Master's Voice” Lines

Whaley, Royce & Co., Ltd., Open Up Victrola Parlors

After a careful consideration of the various makes on
the market, and several months' investigation, Whaley,
Royce & Co., Ltd., Toronto, have decided to take on “His
Master's Voice” lines. In conversation with the Journal,
Mr. Whaley, president of the firm, expressed the hope that
they would be able to open up with the complete list of
records and Victrolas by December first,

The new department is being located on the ground
floors, and the work of erecting demonstration rooms is
already well under way. These are attractively designed,
and will be in oak and plate glass with panelled walls. Five
rooms are being erected at once, while further additions
will be made as required.

The Whaley-Royce store has a frontage of twenty-five
feet, and runs back one hundred and twenty-three feet to a
lane. At the present time the space is devoted to the retail
sheet music department, small goods, and the general offices.
The present fixtures are being removed to make way for a
new and more modern equipment. The sheet music de-
partment will continue to occupy the space along the south
wall of the store.

The purpose of the firm is to make an aggressive cam-
paign for Victrola business, and to take full advantage of
their extensive local connection.

Heineman Interests Extending to South America

Mr. R. C. Ackerman, an experienced export manager,
has connected himself with the Otto Heineman Phonograph
Supply Co., Inc,, of New York, in the capacity of repre-
sentative in Latin-America. Mr. Ackerman was formerly

d with the Holoph Works of the General Elec-
tric Co. as export manager, and, in the short space of
three years, built up a thriving export trade in South and
Central America, Mexico, West Indies, and the Far East.
Subsequently, he officiated as assistant export manager of
the Victor Talking Machine Co. and the Royal Typewriter
Co.

Mr. Ackerman has just published catalogues in English,
Spanish and Portuguese, showing a new and handsome com-
plete line of seven cabinet talking machines and four horn
phonographs, which another company he also represents is
getting out exclusively for export; also a brochure in the
same languages on “How to Manufacture Phonographs,”
which latter will be sent to the leading woodworking indus-
tries, furniture and piano factories in foreign countries. He
has sent out three representatives to Australasia, India,
China, Japan and other countries of the Eastern Hemis-
phere, and he is now away on a selling trip to Cuba, Porto
Rico, and the Central American Republics, preliminary to a
selling campaign in South America.

A Toast to the Creditor

Here's to the Creditor! Long may he reign;:

May his Faith never waver, his Trust never wane;

May the Lord make him gentle, and gracious and gay,

Yet quick to resent the least offer of pay;

May he soften his heart, as he softened, we're told,

To the Israelites’ “touch” the Egyptian of old,

That when on his last long account he shall look,

The Angel shall say as he closes his book:

“The Lord gives you Credit, for Credit you gave!"”

So here's to the Creditor—long may he waive.
—Olive Herford,
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Lyraphone Co. of America

MANUFACTURERS OF

LYRIC RECORDS

Now Delivering in Canada Orders for 10" and
12" Doublefaced Records

Standard American Catalogue

also

RECORDS in the following FOREIGN LANGUAGES

NEAPOLITAN—ITALIAN—FRENCH
POLISH—RUSSIAN—RUTHENIAN—LITHUANIAN
GERMAN—HUNGARIAN—SCHWABISH \

JEWISH—HEBREW
BOHEMIAN—SLOVAK—CROATIAN
SERVIAN—ROUMANIAN, etc.

Address all communications to

General Offices: 12-14 West 37th Street, New York, N. Y.

Factory: Brooklyn, N. Y.

Canadian Distributors:

The George McLagan Furniture Co., Ltd., Stratford
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New Gerhard Heintzman Phonograph Catalogue

In conversation with Mr. Armand Heintzman, at the
Gerhard Heintzman factory, the Journal learned that the
plant was exceedingly busy on both phonograph and piano
orders.

The phonograph department of Gerhard Heintzman,
Limited, has issued a very artistic folder illustrating six
types of their machines, styles A, B, C, D, E and K, run-
ning from $8o to $400 in price On the inside pages there
is shown a half-tone illustration of each type set in a wide
tinted border facing a similar page giving the correspond-
ing detailed specifications. The cover is attractively gotten
up in three colours, making the booklet throughout in keep
ing with the high standard of product the Gerhard Heintz-
man factory is noted for

The smallest machine, Style K, is a table instrument,
but the firm provides a record cabinet in mahogany or oak
especially adapted to this model at the extra cost of $30

Columbia Exchange Proposition on Cut-Out
Records

One feature of the retailing of talking machine records
that appeals to the dealer is the periodical exchange pro-
position that is submitted to him with a view to taking off
his shelves dead stock and allowing him full cost price
therefor. The Columbia Graphophone Co. have notified
their dealers of a list of records which have been cut out
since the last exchange offer was made them. The dealer’s
stock of these records may be returned on or before Novem-
ber 26 on condition that new records be ordered to at least
double the value of the returned goods. The order for
these records may be of any selections covered by the Col-
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umbia catalog e, with the exception of the October, Novem-
ber and December lists

The News in Markels Motors

Mr. D. R. Doctorow, manager of the credit and sales
department for Leonard Markels, the New York phono-
graph motor manufacturer, has been paying his second visit
to Canada, and the trade must have been using him well in
a business way, because he was due back in New York to
record his vote on November 6, but stayed over in Toronto
another day or two.

The newest thing in Markels' motor circles is the an-
nouncement of their No. M. 3 on the market. This, they
say, is accomplishing for the moderate price motor field
what their “Butterfly” has done for the higher grade ma-
chines. The M. 3 has a number of special features, such as
a double spring, cast iron frame, brass bearings, bakelite
intermediate gears, and a special improved adjustment on
the turntable shaft bearing

A new model of their motor No. M. 2 is also announced,
which is the same motor as the old model, excepting that
it is constructed with a stronger frame and other improve-
ments. Mr. Doctorow states that the M. 2 is still their most
popular seller, with “The Butterfly” model making head-
way every month. Mr Markels has increased his manu-
facturing facilities to take care of his growing domestic
and foreign business.

Advertising is an insurance policy against forgetfulness.
It compels people to think of you.

Did you ever notice that you have the least trouble with
the men whose accounts are paid most promptly?

Install Motor Satisfaction

Your customer, Mr. Builder, will judge the value of the talking
" machine you sell him by the performance of the motor.

It's the one moving part—hence the one part that must be perfect.

If it satisfies, your machine

j“\k\\\l‘”/ﬂnumm‘ I

roduct
MOTORS—Three styles and B

four sizes; more coming. motor in the world.

TONE ARMS—Five styles—

all universal.

SOUND BOXES—Two splen-
did reproducers.

303 Bolt Street

A Y ——
e e

manufacturers who had to have “something better.

Because it is made by the best mechanics in “The City of Precision,”” where National
Cash Registers, Delco Starters, Wright Airplanes, and hundreds of other delicate
have developed wonderfully skilled men.

ecause it has made good everywhere and is proclaimed by the users as “the best

Let us prove it's the best for you, too—in quality, price and service.

The Thomas Manufacturing Co.

Dayton Motors, Dayton Tone Arms, Dayton Sound Boxes

Toronto Office: Dominion Bank Bldg.

“goes big.” No use risk-
ing your business future by
using an inferior motor.

Use

3 S ]/ =

a
and be certain you have the best. Why?
Because it is the practical answer of t{u
best engineering talent to the demand of

Write to-day for full particulars.

DAYTON, OHIO




16 CANADIAN MUSIC TRADES JOURNAL

THE PHONOMOTOR

Trade Mark Reg. Pat. Office

The Perfect Electric Motor. Positively Noiseless. Never out of order.

The Motor in your Phonograph, one of its
most essential features, must alw:\ys be ri!hl.

You accomplish this by installing

Morbeien” The Phonomotor e

An Electric Motor
with an Automatic
Stop of Precision

Complete in equip
ment for immediate
installation in all
makes of instru

ments. Prompt,
silent, dependable
Guaranteed. Univer
sal on 110-120 volts,
A. C.oor D. (

Embodies the only
device  for silencing
the motor upon an
alternating  current
drive, for which a
patent was ever ap-
plied and granted.
Mechanically perfect
High grade in ma
terial and workman
ship.

THER electric motors have been sold for talking machines with little

knowledge of actual requirements, The PHONOMOTOR is the pro-
duct of expert research, and by actual test has met every condition satis-
factorily. The devices are patented, and the trade mark, coined by the
inventor, is registered in Washington.

IMPORTANT TO DEALERS

Investigate this unusuall y valuable proposition
NO MORE WINDING OR RUNNING DOWN OF MACHINE.,

The pleasure of possessing a talking machine is wondrously enhanced by the
installation of the PHONOMOTOR.

The opportunity knocks at your door to make a big profit by installing a
guaranteed, noiseless electric motor in machines containing spring motors,
The change from spring motors to electric motors is easily accomplished
without the use of a skilled mechanic. No defacement of the case.

Write for full details  GEORGE CLAY COX /o 5. W.MARTIN & BRO.

73 STATE STREET ROCHESTER, N. Y.

S i B 2
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Columbia Grafonola Prices Advance

In connection with the advance in the prices of Colum-
bia Grafonolas, Mr. James P, Bradt, general manager of the
Columbia Co. for Canada, makes the following statement
to Columbia dealers

The burden of a steady increase in costs of materials
and labor has become too heavy. We must ask you to can
cel all present prices on Grafonolas and substitute the fol
lowing from and after November 1st, 1917

No. 21 becomes No. 24 $24.00
No. 33-H " o. 38-H 38.00
No. 33 “ No. 38 38.00
No. so0 and No. 53 * No. 58 58.00
No. 65 “  No. 73 73.00
No. 78-H % No. 88-H 88.00
No. 102 = No. 112 112.00
No. 112 " No. 122 122.00
No. 135 No. 145 145.00
No. 145 " No. 155 155.00
No. 200 “ No. 215 215.00
No. 250 o No. 270 270.00
No. 165-E E No. 175-E 175.00
No. 175-E . No. 185-E 185.00
No. 235-E " No. 245-E 245.00
No. 285-E " No. 300-E 300.00

Inasmuch as you have agreed in your price mainten-
ance contract “to adhere strictly to and to be bound by the
official list prices, established by the Columbia Company
from time to time,” you will be required to sell all Col-
umbia Grafonolas at the new prices beginning on the morn-
ing of November 1st, 1917

If you have a fair stock of Grafonolas, these price in-
creases will add substantially to your assets and profits.

DEALERS!

Protect Your Trade!

Let us know your holi-
day requirements

The present outlook
shows that the 1917-
1918 musical season
will be a record-break-
ing one for Phonograph
Dealers.

Complete line of Pho-
nographs, Records,
Mo tors, Tone-Arms,
Sound Boxes, Jewel
Points, Parts, etc

Agents wanted.

Retail Price
$90.00

The Canadian Phonograph & Sapphire
Disc Co., Limited

408 Builders Exchange Building,
WINNIPEG MANITOBA

We have known for some time that higher prices had to
come, but we have supplied every instrument that could
be shipped and will continue to do so to the end of the
month

“The increased prices to be charged by us goes into
effect on all orders in hand on November 1st regardless
of when the order was placed or the price thereon

‘The revised prices produce but a small return to the
manufacturer compared to the increased cost of raw ma-
terial, labor, etc. Your profit, however, is increased, and
we feel sure that we will win renewed enthusiasm from
you in the sale of Columbia Grafonolas and Columbia
Records

“We hope to pull through without increasing record
prices. There has been a tremendous increase in the price
of record materials—shellac going from 14¢ per lb. to j0c
per 1b. within the past twelve months—but the market is
so nervous that we have decided to make no change in our
record prices, in the hope that our very large stock of
shellac, etc., purchased at much lower than present prices,
will carry us along until raw materials can again be pur-
chased at something like normal prices.”

Piano Man President

At the annual meeting of the Fort William Retail Mer-
chants' Association, Mr. E. E Nugent was elected president
for the ensuing year. Mr. Nugent is manager of the Fort
William branch of Heintzman & Co., Ltd. Ten years ago
he went to Fort William from Toronto without previous

Mr. E. E. Nugent, Fort William

experience in the piano business to join the selling staff of
the branch which he has so efficiently managed for several
years. Port Arthur is, of course, part of his territory, and
is worked from Fort William. In both places Mr, Nugent
is well known and universally respected. He is a consistent
booster of Fort William, and has the greatest faith in the
future of that city.

Competition in his territory also includes some of the
objectionable features that many in the trade are endeavor-
ing to eliminate, and Mr. Nugent's activity in the Retail
Merchants’ Association, which has now resulted in his being
elected to the presidency, was prompted by a desire to im-
prove conditions of doing business,
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The “Cleartone” Talking Machines Play All Records

Manufactured and Guaranteed by the Lucky 13 Phonograph Company
Largest Discounts in the Trade. 50 p.c. Off Retail Price in the States for Dealers in Canada

Wl 60.00

States $70.00
Canada  85.00

No. 70A

stuil price: Stutes $76.00
anada  90.00

No. 76
Height 47 inches
Retail price
States $76.00
Canada 90.00
| No. 80
Height 48 inches
Retail price
States $80.00
! Canada 95.00
!
!
No. 86
Height 50 inches.
\ Retail price
‘ States $86.00
| Canada 100.00
1
No. 76 No. 80 Ne. 88
Prices on Records are F.0.B. Oanada, including Oustoms War Tax 56 euch in 100 lots 32¢ each in 1,000 lots, 30¢ each in 5,000 lots

e et RHiGoy us. Prices on all other parts are net; no  Get in tonch Tith us for any part you requirein the Talking
count Machine Industr

British Mulu l4pn|nr 10 uu)l Double Dise, Latersl Cut

Prices ¥.0.B. Peterborough, Ontari

| LUCKY 13 PHONOGRAPH CO., M. 3 Eut 120 50, New York, N.Y.
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When You' vo Pn:ln Your Basket of Peaches (Gioetz) tiin, unul. Kopublicuine Bund of France 1"
or m-- »v Ame ublic Hund 10 7ouis Tmpressions of Italy (Churpentier), Part 111 On  the
20228 It Was 7 ike'’ (Kern), one or ules. ' Gurde Republicaine Band of France "
two ~|~v> blie Band 10 l-pnmau of Ttaly (Charpentier), Part IV, *On the Moun
llov C: Any Hirlie B od Little Girl (Jentes), fox tain Tops. Garde aine Band of France . "
rot American Republic Band 10 40104 La Brabanconue (Deplace) N--I‘lun Nutional Hymn.'' Pathe
‘l‘hnl It (Lay . American Republic Band 10 Military Hand 12
Le: Jand " (Cobh) o twostep,  American Republic Ohant du e Belge—Union et Patrie (Moeremans). Pathe Mili
1 tury Band .o’
20230 Th‘n;]-', the rm“ of a Baby for Me, From ‘‘Ziegfeld Follies ! —_—
sl on wo-step, American_ Republic Band 10
Fascination (Grey) te. American Republi
20216 annln lluln Medley. Louise and Ferern nwlf l:":)r » Bluc Amberol Recordn fo' November
chestra » . CONCERT
_ Hilena Waltz (Palaln), Louise snd Ferers Hawaiian Troupe 10 Fra poco a me ricovero—Lucia di Lammermoor (Donisetti), tenor,
20217 Mol Uhane Waltz (Wolonika) ‘' Dreaming, m...m... orch, wee,  Guido Ciccolini,
Louise and Forera Hawaiimn Orchestra T Pardonne, et ne sois pas faches—Le Coeur et la Main (Lococq)
My Old lumchy Home (Foster), Louise sand Ferers Ha soprano and baritone, in French, orch, ....‘ udm Le Fon
sozts aistiisn Troupe ; . 10 tenay and Orphee ..nn
20218 u"‘ l‘}hyr \:hynto wultk‘t) ('\l\ h'llm(} with Whistling. Louise GULAR
erern Hawailun Orchestra 10 -
Laly ot the Valley {Fviedland). with \)Inphum ey * o1 SN S e .ﬁ“mﬂ'\-uﬂ: Yine Bre
20215 Aloha Oe (Liliuokalani)  **Farewel foine ‘Giganis g0 T 2 Pellela Was (Evilie) fo i ianina a0
v 3 i ville) for Dancing. Jaudas’ Society Orehestra
prano, secomp.  Louise and Fercra Hawaiinn Orchesira.. 10 3305 Posso One- (k.mn Frisco Juzs Band,
(Bweet Corsiancy), Louise and Ferera - ol lo-l-.lm r Bye “-l In (Frnby Doane), Mized Voices,
— ©_oreh. wee. Metropoliten Quart
27004 ) vlp: (..." (Grieg), Fifin Dnn (Grieg), pinno solo.  Ru- @ 105 m":".'. mf m ‘-... n'...mm !'ml ? ((':., :,.“,,h, ‘,',,,,,,_lm o
gaprice in E Major (Lisst), pisne solo. Ry i ) ' Tt's Wide 8o Get ¥ Mornin® - R oM e
20165 Cavalleria Rus Nuln 4Mn.rnllml " 'ln'l‘u-rmr:l'r‘lvh:'v.(:)llm wolo, " i :. .llﬁg?:"uny.:,'n“ - ier), S &
PIALO accomp. an  Rubi 4 10 #3807 Low-Back'd Oar (Lover), tenor, orch. see: Walter Va
'.ll?l‘(mllM-nlnlli Menuet,” violin solo, piano necomp. 2308 As We Part (ligenfrite), » orch, ace. Gladys '-'u-i'“"
. 4509 Alda—Selection No. 1 :V-x) Creatore and His ln d.

Selling a man a Columbia Grafonola is giving him the squarest
kind of a square deal. That's why he comes back to you for
Columbia Records. Satisfactory merchandise begets more

business.
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it l.fi; Tomend™ (O oy Riagy, “canicalte . arie
12 sm? "slf‘.;g\‘ Birds on the Wing (Nutting
1 That (c"rvoeny‘.” Neepy Feeling Oue-Step—His Little Widows (Sch
" Drymwu Blues—One-Blep (Frinco), Xylophone, orch, ace. Lou

Boy Soprane, oreh, aee.

of Old I:nn Friedwan). Male Voiers, oreh. ace

Apollo Quartette of o

1 Fuum Me to Ilnunly Lee \I ange) Male Voices, orch. nee Pre
Quurtetty

17 llll 8 Visit to St. Peter. Negro Vaudeville Sketeh with Banjo

Billy Golden and Billy Hein
8 Wonder!ul Girl, Good-Night! (H. Von Tilser soprano and tenor
oh Gnchael Grant und Billy Murray
w1 Ihy lu Gone (ur a Long, Long Time (A. Von Tilzer), Mule
s, oF . _Nhannon Quartette
2 Aml lYn!l Cumllll Back \u Dixieland? Fox-trot for danc ing
Taudas" Society Orchestr

| Good-bye Broadway, Hello France!
. thur Fields and Chorus
2 Hckiobarry Fian (Hen borie $on ng), Male Voices, orch. aee
Promier Quartette
Joan of Atc (They Are Calling You). Wulls, tenor, oreh. ace
Vernon Dalh
24 Send Me Awuy Wlﬂl & Smile (Weslyn Piantadosi) baritone Ar
thur Fields
 Javincible America March York Military Band,
‘ nddll B ( nlu iy War Ildlml hnnluuv orch, aee L
v iilhe
7 O Ghin Ghow "Biogteld's Follies of 1017, Contralte, orch. ace,
Marion Evelyn Cox and Choras,

(Buskette), baritone, oreh

o8 Wh'lll John'uy Iulu‘hu Away—Descriptive Patrol New York
litary Ban
Victor Recorda for December
SONGS
IR0 It’s & Long Way to Ilrlln llll Wl 1l Get There! Ameri
can_ Quartetty
l‘t} ,ll'l'l“Al Home if They'd Let Me Join the Army.
blly Murrs 90
I%I87 The Old G “Au Colling und Harlan
n Yﬂll Sl' KH That I Saw in Arkansas. Colling und Har
y 90
18301 Ooml Back Hom non Four
The South WIII Do "Qr P Geoffrey O Hara 00
IKi02 When Shadows Fall. John Burnes Wells
he Secret of Home, B'“l Home. Charles Harrison 20
15304 In San Domingo. Pecrless Quarteits
Some Sundnb orning.  Ada Jones mnl Billy Murray 20
" Lily DI the Valley (A '\ Colling and Hurlnll
Hear That Jazz Band l’hy Marion Harri 90
1R400 llllody Lum Shannon Four
Chee r 2. American Quartette > o 90
18400 ﬁllln Aﬂhl. Hullo Rhannon Four,
the Land of Weddin; l-ll lum' ell and Burr san Ly
Is0z sommmn You'll Remembe: iew d
Old Virginny Days. hmn» it un ul F. Harrison 0
1540 Wlmeyihe ; wmng Glories Grow. Hu.l..n- Spencer with
Sterling Trio
My Sunshine Jane. Sterling Trio . . 90
DANCE RECORDS
1880 Umbulln ln Mend-—One-Step. doseph €. Smith and his
“Fox-Trot, Toseph (. Smith and his Orchos
15304 LI l' Llll Jane—One-Step. Furl |n||-| & Fumous Jazz lluud
A Ooan Band Contest—Fox-Trot. Earl Fuller's Famous
Tazz Band 90
15404 Ching Chong 0-8tep.  Van Eps Trio

One.
l! "hll the Cows Come Home—Fox Trot Harold Veo
Irohestra 90

18406 unur Up Lizs_ Modiey Fox Tro or Military Band,
Melody d—Medley One-Step. \ ie |u Milita Ra 00
Wi hl e It to Jnno —Medley Fox-Tro) weph . Smith and
Ore
nmmu R lr lodhy One-Step. Joseph O, Smith and his
(mlm.u,. 50
ELLANEOUS INSTRUMENTAL IBOOIDI
(LHL ]Ihnm- Loyluy March. Vietor Militury Band
Chicago We're True to You. Victor Military Band .
IRARS .'Inllllll and Chuckles (In On Step mpo ) Bix Brown
Srothers
Comedy Tom rln “n- Step Tempo).  Bix Brown Brothers 90
15is0 Silent Night, Hol; A Newpolitan Trio,
ristmas Hymn don. Francis J 80
15197 Good-bye .Yl'llﬂ'l" lllu France I‘dll’ ‘Iu “m Step
mpo).  Pistro
Going Over—Medley, Piuno Accordion Solo), in
Step o 1y.|...
L RECORDS
15145 Holy Nxﬁm |c-nnquc ao mun Adam, with Lyrie Quartette,
subelle Marsh
snlam Night, Holy Night (with Organ and Chimes) Lyrie
Quartette % 25
5140 M Anr-Hn Shall Feed His Plock (Handel).  Flsie Baker.
¥

156

15

ah—Come umo Me (Handel)
5 In A mrd Store

y Isabelle Marsh. 1 25

R
U, fnr Bﬂnnnte ||» 150
1 Sna He,
ame Unnn 3 \nlur Mixed Chorus 150
ED SEAL RECORDS
58 lymphony in P minor, No. 4 7ulo‘ro con fuoco (Finale,
schuikowsky 2 00

7 !ymyhony in F Minor, No. 4—Allegro con fuoco (Finale,

I'nc I|u|l\ulu 00
7 ude 111, Vagner . 128
#4716 Sing Lnlhh’. Terriss. Murlv\ Franees Alda, so -
prano
266 Andrea Chenier—Come un bel di di -n‘no (As Bome ﬂnn
u. Jn May).  Giordano.  Enrico Caruso, tenor—
2 50

08 The Oardea of Bleep. Clement Scoft-isidore de Lara n:mmi-
de Gogorza, bariton SRSl 125

TRADES JOURNAL

G671 Quartette in E Flat—Allegro (Final). K von Dittersdorf
Ty Ntring umm.n. 1

74552 La Perle du B

ohit

Obarmant Oisean. Felicien David, Am
m soprano—in French (Flute obb, by Ole

Song (Kom Kiyra). M. A, Bjerregaard
plabel Garrison, Boprano
Rankin-W. G. Tomer Alma
& 'llvnl Zimbalist, violinist 2
The Messiah—He Was Despised. Handel Louise Homer
contralte 8
! The Orucifix, | Faure John MeCormack, tenor; Reinald
Werrenvath, baritons 1
Nearer My God to Thee
wann Heink, contrulto
NEW vmroz FRENCH RECORDS
-lll ce ue peut-il pour mol! 1Nu| This God
¢ l)u lnr \ln D (Due du ler e, lere Par
and bass duet \ulh ol patrn. lmmu-d Mes

Adams Muson.  Ernest Schu

0 n
plaisirs (The Pleasures of Youth) (Duo
Partie), “Gounod, tenor und buss duet
stru. Messieurs Campagnola ot Cerdan 2
pilavee clochew), baritone with chorus, or
Weber
runo with chorus and orchestra,  Ma
2 ot les Choeurs
U660 Chanson Triste (Jean Luhor-Henri Duparc), mezeo soprane
with piano, Eva G
omance (Claude De
thine ), mezzo-sopra
H9695 Stances a Manon A\I»mru
SONg. SOprano vulh
Vous etes jolie!
sopranc with ore mn.

(Lucien Fon

Odette Le Fontenay
u-- Paul Delmet), m.pulur song,
Odette Le Fonteni

December Bulletin of Brunswick Records
9102 Evening Star—Opera "Tmhnnur

Royal li.nlunlh Haritone o
l Ming Kipling. llul Taurs Royul Dadmun

(Richard  Wagner)

e 901
a108 sn.nmann (Ha K. Mohr), “Burr and Camphell, duet
Lool luul Ilnunmn uh.lm K. Mohr). Burr and Campbell

105 I:vcrybody- Jazzin It (Lew Hays). Colling and Harlan
Colling and Harlan; du

Llly o[ the Vlul' (Wold Gilbert)
Party (Fields and Morse)

106 Ilmmy Blossom's Possum
n and Harian, duet

Rabbit Hash umld.-u and Marlow). Collins and Ha
5107 For Me and My Gal (Geo, W, Myers),  Bure and

an : duet
amphell

ue
som”vnro in Dixie (Harry Von Tilzer)
b duet
510K The Bunfhlnn of Your Smile (Lili
hell: duot
Stein Son- Royal Dadmun (Hovey Bullard).  Wure and
Cumpbell : due
5116 Hilo u-nmn March, ' Duet Loutse and Ferera; Greenus
an_ Guitars and Ukule
. . Waltz,
Hawaiian Guitars
G L. Thompson

Burr und (

n Ray). Bure and Camp

Louise  and

und Uku
Cohen Records
conm'c.u- up m‘ Gas Company. G, L. Thompaon. Cohen

J11% How Birds M ove. doe Béimont ‘and Byron Harlun,
Tmitations of |..m. singing in the woods

Beautiful Bird Sing On. Helmon nt wnd Byron Harlan
Tmitations of wd- singing in t dy

5119 Don't
\1| !l
Some lnnday Morn

) Ad mes and

(Richurd A. Whit
" Mike O'Connell; duet
arzo O'IHIA Is Looking For You—Mike 0 Connell (Huyha, Her

K).  Ada Jones

(Harry Von Tilzer
own ( Herman Finck),  Toxeph

Ada Jnu.-.
5121 O

|"||)I| lmrnul
Land of h u and Glory (E Joseph Phillips, baritone
! There Your Drnny Byn (Herbert Spencer)
u..u.... buritone
On His Majesty's Service (loun Trevalau)

hur
Over There (Gwo. M nmnm Henry Burr, tenor
Joan of Arc (Juck Wells He ¥ \ tenor
5124 1 no- Yon 1\m|nm r«-rlmg- Winseh and Trene
Low ; d
Buckl'borry Ptnn (CHff Hess). Louis J. Winsch and Irene
I Low
T Sent My Wln A'u{ Ior & Rest—1I Needed It (Albert Von
Tilzer). Lous J insch.
She's lumhlnl a Girl Should Be (Arthur I,
] \\ :
3126 Ladd (Ivor Navel moph Phillips, huru.mv

Khaki

The Boldlers of the ing (Lonlie Hoacn) Joseph Phillips
barito
o M

Joxeph Phillips,

nge ). Louis

5130 Ave

l—lohnbln Wilhelm (itichard Crorwanky), " Rich
ard ln‘r ¥, violin solo,
m Ancm:l ltlyll (Richard Czerwonky)
violin solo
5182 luloy w-lll. introducing Malory's l.o"l 0ld  Sweet
(Malory Rogers), Prerless Dance Orehest
lnl-lic ohllnmnu ;ly o lrll!—wﬂtl (Chas, Ro-
%) anee Orchestra
3111 O Johuny, O Jopmuy! (Bd. dronser Abe'Oiian) i
Janos Drchicatts)
The Missouri Waltz (Fred Knight). Peerless Danee Or

Did you ever no
on his account usually begins by a
statement?

g for an itemiz

Richurd
125

7%

e that the fellow who wants to stall
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More money was spent on Columbia advertising than on
advertising for any other single line of goods—foodstuffs,
furniture, etc.—in the Toronto Telegram of Oc. 26, also
on Nov. 2, and we will continue to advertise very heavily.

Columbia Grafonolas

oadamBil Rsionds

are the most widely advertised and the biggest selling line
on the market to-day. That means something to every
Columbia dealer who represents the line properly.

Dealers with whom we are doing this advertising report splendid
results. One Toronto firm has been selling over $2,300 worth of
Columbia goods each Saturday recently, and many dealers report they
are doing over twice as much business as they did last year.

Some dealers in small towns who used to order only one or two small
Grafonolas at a time, are now ordering large models by the half dozen.
Although the amount of money spent on the advertising is large, it is
very small compared with the sales, in fact, compared with the volume
of business it produces, the Columbia advertising that we are getting
out for our dealers is extraordinarily profitable—it has “pulling power”
that will get stronger and stronger as we go on, for Columbia goods
are Liﬁ—-(he best value for the money—guaranteed satisfactory.

MUSIC SUPPLY CO.

LARGEST COLUMBIA DISTRIBUTORS IN CANADA

36 Wellington St. E. - - TORONTO




Lyric

Manufactured
Canadian Distributors

Records for Christmas, 1917

nu one Oo. of America, New York.
by un&ﬂ % ca,

T8t
6125 lcretlnu. from ‘‘Jocelyn'' mud.m‘ Amy Castles
e
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Lagan Furniture Oo., Ltd,

Angel's Serenade (Bragn). .. 180
9108 Prelude in © ‘u (Klrhmlmnul) Lyrie Sym
phony orrlunr-
Overture Midsummer Night's Dream. Lyric Symphony Or
chestra 135
9104 Liebestraume (Liset). Lyvic Sym hunr Orchestra,
from Pagliace! (l.rnmruvullug yric Symphony Or.
chestra s .18
6122 Star Sp Banne ). Graham Marr
La Marseil -uo (iu English) (de Lisle). Graham Marr... 1 26
6121 Sweet and Low (Barnby) L,m e Qunmu
When You ooul Home (8quire). James Tre 00
6129 The Long ou Bulhum Lyric lnle umme
There's a Lon’ J Trail (l-llmu Jumes Tree 00
0124 Killarney (Balfe) ary Cavendish.
‘l'hl Battle Hymn of tho Republic (Howe). Burton Thatch
se 00
Cuntigue de Nosi ‘(6 Holy Night). Harry MeClask key.
The mndu l “ ""é 1\.m inger) Burton Thate 100
Massa's in the Ools (Foster). Marion um-n
With Male Quart.
Brown October Ale ul- Koven). Marion Green with Male
Quartette v 100
6127 Absent «Mm—»n.-; Hardy Willismson
A Dream l t). Hardy Willismson 100
8119 nunu Wall A Flat (0 nupun Sigismond suuuwm
Valse Ca noc |I(u|nnn|rm7 mlmd huqn ki 00
#120 Ever of You I Am Foudly nmnuu i The Taylor
Siiver Threads Among the Gold (Danks). The Taylor Trio 75
G128 Medley ol Christmas Carols (Traditional). 8t Cecilian
Quart
Hark, lhl thld Angels l\n‘ (Mendelssohn). 8t Cecilian
uartette . ses 75
5120 Melody Land (from N. Y. Hippodrome success). Peeriess
Quun e,
Oheer Up, 'Liza (from N. Y. Hippodrome success). Peer-
Izn uartette . %
5121 Gone for a Long, uu Time (Von Tilser), Stan-
Iuy Cochran
Hail, Hail, the Gangs Al n-u (Sullivan- ll ). Arthur
Vieids and Pesriess MIRROPIIN 32y c:c s w vy Grvsiwndan %
5119 Hawalian Butterfly anml ) Susrlln.‘
There's Something in the Name of lr ua Hlm Henry
Burr ... Brs segoners B9
Columbia Records for December
40020 Vesti u m\lbbn from Pagliacel, Hipolito Lasaro ........ #3 00
49221 Eri ;'l‘ nvl rm- v. Il.lh in lunlcr Riccardo
DI oy i e v e s e A R Ry

58246

58256

Bloch
A5993 I Dnlmt.l'

The
A2394 Oheer Up '
tion, ‘“‘Cheer
nrtette,

Chee:
A2808 Will Y
A2390 Th
P

from

I'd Love ta

Anna Wheaton
A2045 At the Yankee Military Ball Arthur

I You Saw

o Tlnnﬂnlnnn. 0’ Tannenba:

0se of Summer. Lucy G

or You a xnn
A2084 I Don't W-nt '.n lc

Dwelt tn lnbl-

Liza from The New York Hippodrome Brodus.
Up.''  James F. Harrison and Columbia

dy Land from The New York Hippodrome Production,

Hugh Dongvan and, Columbia Quartete

u_Remember from M ames Harrod,
rnm‘n Snmnhm' in the Ni

Hugh Donovan
in Life Are rm umn Burr,

ke ke Wilson

ved & umnl:-lmol!.m.hm
Lif Wido nna Wheat

h. l lollkly lll the M from g Mllchy Koo'

All That l Baw in Arkansas. Colling and Har

‘rn}: Bhon of the Saxophone, ~Arthur u.nm'- and Byron G.

Charles fareigon, 7T
mber. Keed Miller

Prince's ()u-l\ﬂlrl

160

. Prinee’'s Orchestrn ............. ©

One Step More—One-step. Howard Ku]\p and Frank Bants,

It le 4 Lo , B Skin . oward

Kopp and Frohk Banta. Introducing *'1 Never Asked to
me to This “url N Soma e bR NI a s i g s ea ey L1

Land The New York Hippodrome Production

—mw Introducing '‘Beautiful Queen

Pring ln L

om w York Hln;u)drume Production

Up' Fox- u'nl ln!rodncln[ ‘Gee, What & Won

lllle You'll Bq ond ‘Won't Ynu rellnv Me
I'mx(; u- kadid 150

the -nq uy—One-step.
\‘x"hl" ‘Hnm! Eundly lumin' { ‘
y Blossom. ' Prin:

Hello, Aloha, Hlllol !Gllrﬂ lnlrodncin‘ (1) "'At the
Ylnkea M ol Chins, We Owe & Lot to 1 80

B—-Mp lnlrrxlm'ln[

's Ban
Prinee’'s Band. ............ 1 50
vnr) Burr,

\ndrvn
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A2891 O un:a Town of Bethlehem. Oolumbis Double Mixed
Shepherds Watched. Columbia Double Mixed Our

DI 4470020 i it tas v s el hia MAR NS B ATt s 85
A2992 Medley of Christmas Oarols—Part 1. C’lubh lh
Oarols—Part O-m- 8
A2885 Hark mﬂl AI-H llu
Kopp 8
A2500 M
*Jol nn “ Lmll Dog’
(l; ¥ . 8, Bn Black 8k
R
ulberry B
and Jill"’; (2)
“‘"'n';':'."s.:"\"‘zn Belly: Fut'uha Kela On'r: (7
3 . b . - ol
"’. Goes the Weanel!"": 18) «.Diddie, Diadle lf-n
' Columbia BStellar Quartet 85
ol.  Ohristmas
Children's Prolic. Christmas Moruing—Descriptive. Prince -
Y s Story.
Johnny
A2380 ¢ muoflt%"ohﬂ"%pw;:\ L Ad .
A2381 Kiddies l:‘,l =t -
g ur
he lmu.-ru-?m Prince's 85
A5092 Nocturne Opus § No. 2.  Kathleen Pu'lwt
Fantasy. Kathleen Parlow .. .. crizene 1 B0
A5994 Madam Bi Belections—Part I. Symphony
Orchestra.

Mm—!lﬂ u aolubh Iy-phuny

Orchestra ..... 50
A2879 Break o' Morn.
o loll.‘ in's la-n. 85
]
Sloop, Bady o

New Starr Records

Bole 0O N
uuug.?mm : Osnadian Phonogr Bupply Co.

10026 hﬁ::m:h]o‘;&rmululum (’n..“!‘nlonsl Airs of
an e
m Star 8 ,‘m ‘“‘I) baritone with band

accompaniment.  Royal DM mun
10025 On the Bosd to Mandalay (Kipling-8peaks), baritone with
orch. ace. Roy un.

("TilL th Bo-om!
orch. ‘nccom ol Dol

|Il

u Me mg
lcf,.AIbnﬂ Iod-rhold ,,,,,,

25
7022 Palm Branches (Les Rameaux). (Faure.) Baritone, with
orch. acoomp, Roy-l Dnd-
Ages (Ha ). Tenor with organ ace. Harry H.
MeCla . . 100
7621 The

comp. (huur W. Smi
(Rev: rle) (Gmnwn ). lnl with chime
and bell eﬂwﬂl Star 2. os 1O
7620 In' der Christnacht (nnn-n ‘
wim violin, organ nnﬂ chimes, 0 -l
ristmas Carols: (1 N

orga

7619 A Ooon'

'" ’ﬂw G ld’ “C
traj '()lnldoen’:l)ld u:fn‘- c "
7618 Mmrrul iway, Hello Prance ‘
kette), tenor with orch. ace. Rolng
unteers ar

ley), tenor with orch. ace,

l‘u

SWISS
Phonograph Motors

Canadian firms should correspond. Stock on
hand. Can be lhlpped from Bonded Ware-
houses, avoiding paying U.S. duty.
MERMOD & CO., MFRS.
505 5th Ave. - New York
We also manufacture Diamond and Sapphi
needles.
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PHONOGRAPHS
REGORDS

Canada’'s Greatest Line

Our Phonograph Ex-
pert is now visiting all
the principal centres,
with samples of LYRIC
PHONOGRAPHS and
RECORDS,

our regular salesmen

assisting

in demonstrating the
many exclusive featur-
es of our Machines and
Records.

L. 19
One of our many choice patterns

We have in stock a
very large assortment
of LYRIC RECORDS,
and can ship orders
promptly.

WRITE
FOR
CATALOGUE

LYRIC MACHINES are equipped with all the latest improved devices.

They PLAY ALL RECORDS

WE STAND BEHIND THIS PRODUCTION

The George McLagan Furniture Co., Limited

STRATFORD

0O

Phonograph Division

ONTARIO

53

i H!!‘!IIIIIIMIIW1H!!II|I|||||I|IINMﬁNﬂllhmlllllllllt‘HH'NHMINIIIIIIIIINﬂl«lllrl14l|||||11ll||lmMlllllmH(NHIWIIIIIHII!WHI"IIIIIHIIWllMMII|IMIIMImm!IMHIIH\MMMMMHWMMIMWMWMM&

LYRI

1O A0 00 O il




CANADIAN MUSIC TRADES JOURNAL

S —

The Willis
Trade-Mark
of Quality

Continuity
of An Ideal

VER since the first Willis piano made its ap-
pearance, the piano trade and the general
public have learned to expect, in a Willis in-
strument, the highest type that this great
industry can produce. Nor has the expecta-

tion been disappointed.

Always up-to-date with any improvements, yet always
maintaining the best of the old traditions, the Willis
piano never lags in the race. It was and is the piano
on which to build a lifetime’s retail business.

Ask us about the KNABE, too, We
are sole agents for it in Canada.

Willis & Co., Limited

Montreal

Head Offices: Factories:
580 St. Catherine St. W. St. Therese, Que.

f
¢
4
i
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THE MONTREAL BUDGET OF TRADE
NEWS

4 “T"HE man whom the Journal reported last issue as say-
ing that we should get a down payment of twenty per
cent. on a piano or player sale and not less than three per
cent. for each monthly installment, was hitting the nail
squarely on the head,” remarked a Quebec merchant to the
Journal. “The one-price system is right in theory, and it
will come some day. In the meantime the process of
evolution will be along the line of larger down payments
and larger monthly installments, which will shorten the
time it takes for the buyer to get his piano paid for.”

A local piano salesmanager, who has shown good suc-
cess, makes it a point to go over each salesman’s prospects
with the salesman at least once every two weeks. This idea
serves two purposes—it gives the salesmanager a check on
all prospects listed with the house. It also keeps him in-
formed as to how closely the salesman is following up his
work. When a salesman does not know the prospect’s ini-
tials or his first name correctly, or does not seem to know
much about him in general, his habi nd interests outside
of his business, and facts about hi mily, it is a pretty
good sign that the salesman is not intimately in touch with
his work as he should be. The use of this plan has de-
veloped intimate relations between this dealer's salesmen
and his prospects, and sales have shown a decided increase
as a result.

At the annual meeting of the Dominion Board of the
Retail Merchants’ Association, held in the Windsor Hotel,
Montreal, the question of price-cutting was much debated
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the whole place will be humming with activity and energy.
With the llrge clientele this firm already enjoys in the East-
ern T b should now ily be doubled
in Sherbrooke and immediate vicinity. The Knabe, Willis
complete line, the Newcombe product, and Dominion pianos
and organs, will be extensively featured.

Willis & Co., Limited, are anticipat'ng good Christmas
trade, and when queried as to collections they stated that
every month of 1917 has shown a gain of several thousand
dollars as compared with month by month of last year. “Re-
possessions are not as numerous as in 1916, and we are
following up our collections very closely on account of the
scarcity of pianos, and we are refusing rentals to new cué-
tomers, confining ourselves to old friends of the house for
the same reason as stated above, One gratifying featute
of our business this year is that our Willis player sales are
double that of last year, orders being in excess of our ship-
ping facilities. We set out to do this, and have accom-
plished our aim and object,” said President A, P. Willis,
“In tunings we are away behind, and have had to refuse
orders, this state of affairs being due to the scarcity of men;
the same applies to our repair department. A large num-
ber of our men in the factory have been conscripted, but
we are meeting the situation cheerfully,” concluded Mr.
Willis.

C. W. Lindsay, Limited, has entered a team in the Mont-
real Commercial Ten Pin Bowling League. The officers of
the firm's bowling club and those eligible to play are as
follows:

Pntron—C W. Lindsay.

and a resolution was passed r that fac-
turers producing trade-marked articles the re-sale price of
which is determined by them, should incorporate the price
as part of their trade-mark and that the executive deal with
the matter and, if necessary, have the Trade Mark Act so
amended that this will be possible.

Mr. I. Montagnes, of I. Montagnes & Co., Toronto, Can-
adian distributors of the Sonora, paid a visit to Montreal
recently.

Mr. Edwin J. Howes, manager of the National Piano
Co., Ltd, Toronto, paid Ottawa a visit, and incidentally
called on old friends in Montreal, and exchanged reminis-
cences. “E. ].” intends writing a history of the piano busi-
ness in Canada during the last forty, or is it fifty, years?
Nobody is better able to do so than he who has taken an
active part in shaping it.

The Berliner Gram-O-Phone Co., Limited, informed your
correspondent that orders covering their entire line were
coming in most freely, that business is better than ever,
and they are looking forward to an immense business in
both machines and records from now on until after the first
of the year.

Mr. J. K. Nicholl, of the Edison Co.'s New York labora-
tory, was a recent visitor to Montreal.

Mr. Philip E. Layton, of Layton Bros, who was con-
fined to his house through illness for some weeks, has re-
covered sufficiently to enable him to be at the warerooms
for a limited time each day.

Miss Barry, of the sales force of Layton Bros., met with
a painful accident in the warerooms recently through fall-
ing downstairs.

New piano showrooms have been opened up by Willis &
Co., Limited, at 110 and 112 Wellington Street, Sherbrooke,
Que. This branch will be managed by Mr. Allan L. Carr,
who has had long experience in the services of the firm,
with a thorough and comprehensive and intimate knowledge
of the lines carried. The warerooms wnll be eqmppcd in
the most up-to-date fashion in of g on

a big scale, in fact everything and everybody is m complete
readiness to begin business, and it will not be long before

y Presid J. A. Hebert.
Honorary-Secretary Treasurer—B. A. Edward.
Honorary Vice-President—E. Hamilton.

Active President—L. A. Poulin,
Secretary-Treasurer—W. T, Bacon,
Captain—P. E. Dufresne.

The first game was played October sth, and others will
be played every Friday evening thereafter. League closing
season end of March, 1918. Practice night every Monday
on Paynes Alley.

NAMES OF THOSE ELIGIBLE TO PLAY

R. Lawlor. Adrien Hebert.
P. E. Dufresne. Luke Rielly.
L. A. Poulin. F. Hale.

J. Henderson. B. A, Edward.
J. Clish. H. Goodfellow.
W. T. Bacon. G. 8. Harvey.
H. Gagnon. 8. Law.

L. Jerome. C. H. Burrows.
J. A. Hebert, A. Gagnon.

AVERAGE TO DATE OF OCTOBER 29 OF C. W.
LINDSAY, LIMITED, BOWLING CLUB.
P. E. Dufresne 9

1282 142 4
A. Gagnon 12 1647 137 3
J. Henderson 12 1606 133 10
R. Lawlor 10 1314 131 4
Ad. Hebert 9 1139 126 §
L. Poulin 5 621 124 1
W. Bacon 3 313 104 1

Totals 60 7922
Club average ... 132 2

Club won, 5; Lost, 7

A Montreal company has been incorporated to manufac-
ture and deal in phnno;uphl etc Capiul $20,000. The
incorporators are: Ricard e, ; Gus-
tave Dutand, ad i A da Cl clerk; J. Em-
manuel Gagne, phyncun. and Orphyre Lefebvre, painter, of
Montreal.
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CLEAR AS A BELL

KonaT,

That the Public Buys
“The Highest Class Talking Machine in the World”

is shown by the tremendous increase in volume of
SONORA sales year after year. 1917 is more
than 100 times greater than three years ago- -and
SONORA dealers have grown
with us.

Anyone who is contemplating sell-
ing phonographs should be sure to
hear the Sonora and ask Sonora
owners their opinion of this famous
phonograph.

It pays to handle the Sonora, because the Sonora
practically sells itself---and to the cash buyers.

Sonora Dominion-wide publicity is sending a

tide of enquirers to the Sonora stores. Is
yours one?

I. Montagnes & Co. Yorse & Shuter s

Canadian Distributors of the Sonora Line Toronto,Canada
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Mr. H. Brown has joined the selling organization of
Layton Bros., and will no doubt be heard from ere long in
big sales of Mason & Risch and other makes featured by
this house

Wilder's Music Supply Co. have had a good month's busi-
ness in Starr machines and records; also the Celeste, a ma
chine of their own manufacture

A reorganization of the sales force of Layton Bros. has
resulted in Mr. W. W, O'Hara being made salesmanager
The phonograph department has added two new men in the
persons of Mr. F. E. Townsend and Mr. Dupuis.

The business of Wm. Lee, Ltd,, has shown such expan
sion under Mr. Lee's management that it has been found
necessary to add two sound-proof phonograph rooms for
their Columbia and Edison departments. In Martin-Orme
pianos the firm's report was also one of substantial propor-
tions. Concerning Mr. Henry Hamlet's joining the staff of
Wm. Lee, Ltd., a local paper said: “In musical and adver-
tising circles in Montreal, Mr. Henry Hamlet is a well
known figure. For several years he was associated with
the Nordheimer Piano Co. in Toronto, and later in Mont
real. He became advertising and warerooms manager for
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various work done by the pupils, the school curriculum, in
cluding music, piano tuning, type writing, shorthand, and
machine knitting. They were very proud of their knitting
machine, on which 5,000 pairs of socks had been made by
the girls.

Paula Shay, the noted star in Everywoman, who recently
played to capacity audiences at Her Majesty's Theatre
when given her choice of any piano by her manager for her
use while in Montreal, chose a Martin-Orme from the
warerooms of the local representative, Wm. Lee, Ltd
This firm received the following telegram with reference to
the same

“Burlington, Vt., Oct. sth, 1917
“Messrs. Wm. Lee, Limited,
“Montreal

“Please have a Martin-Orme piano placed in my suite at

the Ritz-Carliton Hotel during my stay in Montreal

“PAULA SHAY."

A young Montreal composer, Miss Edna M. Morrison,
is responsible for a new patriotic song, “A Song of the
Northland,” the words of which are by Samuel M. Baylis.

w of the phonograph department of Charles Culross, Montreal, showing his displuy of the Sonora and Aeolinn Voealion line

Layton Bros., remaining with them for nearly eight years.
Mr. Hamlet was now withdrawn from the latter firm, and
has accepted the important position of general manager
with the young and prosperous piano house of William
Lee, Limited, St. Catherine Street West. A musician,
speaking several languages and having many social and
artistic gifts, a bright and successful future is confidently
predicted for Mr. Hamlet

The ninth annual meeting of the Montreal Association
for the Blind was held recently. In the course oi his re-
marks, the Chairman, Col. Busteed, said: “But for Mr. and
Mrs. P. E. Layton the board realized that the work of the
Association could not possibly be carried on.” Mr. Layton
said that their work was going to increase, for many of
the soldiers had been blinded in the war, and no institution
in the Dominion had such facilities for training the adult
blind as theirs. We wished, he continued, to have supple-
mented the earnings of the men in our workshops, and the
board came to the rescue with a grant of $2400, the Gov-
ernment grant being only $1,600

An interesting report was that of the board of manage-
ment, which was read by Mrs, Layton. This covered the

Antonio Pratte, Jr., is now in charge of the office and
sales departments of Antonio Pratte, Sr,, manufacturer of
Pratte pianos.

At 714 Mount Royal Avenue has been opened the Mount
Royal Exchange for the exchanging of records.

Arthur Blouin, 191 Wellington Street, Sherbrooke, has
taken on the Pathe line

The Cowan Piano & Music Co. have taken on the local
representation of the Brunswick phonograph and purpose
developing the talking machine end of their business into a
life department

Wm. Lee, Ltd., are now representing the Bell interests
in Montreal.

The Montreal Gazette, in reporting the Edison tone test
recital recently held in Montreal, said in part: A large and
interested audience at the ballroom of the Ritz-Carlton
Hotel last evening enjoyed a “Tone Test" recital by Miss
Marie Morrissey, the American contralto, and Mr. Philip
Scheib, violinist, with the Edison Diamond Disc Phono-
graph. The recital was of a kind entirely new to Montreal
audiences, the artists engaging in solos with the instrument.
The whole programme proved a novel entertainment, and

D e—
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ASASRRA:
RIS

Style “B,” $g0

Style “O,"” Louis XV., $200
Electric, $250

As a Dealer you are
Vitally Interested

in a line of phonographs that sell rapidly off your
floor and with the “come back” value of satisfied
customers.

THE BRANT-OLA
IS THE WINNER

It is distinctive and superior in those points on which
dealers and salesmen rely to make sales in the thick
of competition.

|. There is a vast difference between our cabinets,
made in a piano case plant, and those made in all kinds
of factories here and there and all over.

2. There is a difference between the Brant-Ola
tone and the tone of a machine hurriedly
“assembled.”

3. The qun]lly of the silent, even-running motor
in the Brant-Ola is apparent to every one who ex-
amines it, < 1Yy

4. Point by point, all along the line, the Brant-
Ola wins out.

Try the Brant-Ola Yourself

and see the big values for the popular prices: $65

$90, $130, $150, $200.

Style “C,” $65

Brantford Piano Case Co., Limited

MANUFACTURERS OF THE BRANT-OLA

Brantford

: : Ontario
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one well adapted to exhibit the surprising capacities of the
machine. At times it was quite impossible to say whether
the artist or the machine was playing or singing.

Goodwins Limited, have removed their Edison Depart-
ment to its new home on the second floor of their building.
A representative of Thomas A. Edison has pronounced the
new suite of individual concert and show rooms to be the
finest on the continent, outside of an establishment for the
exclusive sale of phonographs and talking machines.

W. J. Whiteside, the Karn-Morris representative, is as
usual a ray of optimism discernible in early November
clouds. “I'm not worrying a wee bit,” he said genially,
“and as far as we are able to see there is no cause for
worry. On the contrary, business with us is all that could
be expected.”
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a year ago. The demand for patriotic airs is greater than
the supply, and especially so is the call for this class of
records from the soldiers’ wives.

The November supplement of Victor Records contained
a coloured signature photo of Harry Lauder in characteris-
tic pose. On the reverse side of the card a list of some
favorite Lauder records was given. This famous exclusive
Victor artist will appear in Montreal the latter part of
November.

Mr. 8. H. Brown, retail salesmanager of the Berliner
Gramophone Co., Ltd., was a recent visitor to his parents
in Providence, R.I., where he was called suddenly on ac-
count of the illness of his mother.

George M. Reece, late of the Berliner Gramophone Co.'s
retail selling staff, is now in khaki at Key West, Fla.,, and

“Business with us,” said the Canadian Grapt Co,,
“has about assumed normal conditions, with probably a de-
cided improvement over the past month. Coupled with ideal
autumn days a i influx of popul which has
crowded to capacity our hotels and apartment houses, the
lovers of good music have kept us busy filling their orders.
It looks as though the coming winter would be the best we
have known for many years for Columbia Grafonolas and
records.

The Leach Piano Co., Limited, are strong in the belief
that made-in-Canada pianos are the best obtainable, and in
all their advertising make this a strong feature. Gourlay
and Leach instruments are going strong.

J. H. Mulhollin has of late ‘handled a considerable
volume of nice deals in Evans Bros.’ product, and is cer-
tainly a great booster for this make.

The present volume of sales in Cecilian pianos and
Cecilian Concertphones, and the way sales are shaping up
for D , are quite sati y to Gervais & Hutchins.

J. A. Hurteau & Co., Ltd., report business as coming
along nicely in the disposals of Williams' New Scale in-
struments, and are well satisfied on the whole with the out-
look for the future. Business for October in Pathe ma-
chines and records surpassed any October in the history of
the firm, and it looks like as if November would stretch it-
self out and make another record too.

As announced in last month's issue of the Journal, W.
J. Whiteside always keeps an ear to the ground for the
purpose of giving his clientele the best there is in music.
He says since he has taken on the representation of His
Master's Voice products it has helped him in more ways
than one, and he is very much encouraged with the volume
of b already d and the prosp on hand.

Manager Norman F. Rowell, of the Phonograph Salons,
of C. W. Lindsay, Limited, reports that sales for the past
month have been excellent, and that the outlook for the
coming month’s business in Columbia, Pathe and Sonora
makes is even better,

Manager A. E. Moreland, of J. W. Shaw & Co., reports
business good in all departments. He says there has been
a brisk demand lately for the more expensive types of
Gerhard Heintzman uprights and players, which is a good
omen as to the dition of busi Ily.

The request made by the soldiers at the Victoria Bridge
for records has brought a generous response from the Ber-
liner Gramophone Company, Ltd., which has sent two dozen
to The Star to be forwarded to the men. The same com-
pany lent the soldiers the gramophone on which the new
records will be used. In the past it has given many instru-
ments and records to the various battalions which have
been recruited in Montreal and to the different soldiers’
clubs.

Almy's Limited, grafonola department (Miss Vezina,
s) reports Col ia styles 112, 122, 145, and 155
as their best sellers during the past month. Business in
October increased threefold over the corresponding month

ise Harold Dewar in Norfolk, Va.

Miss §. Josephson, of the retail sales force of the Ber-
liner Gramophone Co., Ltd., has been granted an extensive
leave of absence on account of ill health. Miss Josephson
has been in the employ of the company for over five years,
and has made herself during that time almost indispensible
to her employers.

Attended Old F rie;;'n Funeral

Mr. J. F. Sherlock, of the Sherlock-Manning Piano &
Organ Co., London, immediately on receiving the wire an-
nouncing the death of his old friend “Jock” Smith, left for
Winnipeg to be present at the funeral obsequies. Mr. Smith
and Mr. Sherlock were on the road together for many years,
and although they represented rival houses were very close
friends.

While in the west Mr. Sherlock decided to go as far as
Edmonton and Calgary to call on the trade and look over
conditions in that part of the country,

Such is Reputation

Smith & Smith, of North Sydney, N.S., are enthusiastic
Sherlock-Manning dealers, and they likewise have many
well satisfied owners of Sherlock-Manning instruments.
One of these in October decided that he wanted a mouth
organ, consequently he wrote to Smith & Smith, He asked
that it be a single reed, key of “C,” the best tone they had,
and not more than two dollars. “Please send me a Sher-
lock-Manning mouth organ” he wrote, having in mind the
satisfaction given him by the Sherlock-Manning reed organ
purchased by him from Smith & Smith.

New Player Rolls by Otto Higel Company

i SOLO ARTIST RECORDS
'Mﬁ: I.I:;.k the News to Mother. Ballad. Harrix

. _Baker ’
ou Sw Ballad,  Monaco .
Mammy's Gone Away. Grey 55
E 57 lk‘hn Of Love. Ballad. Denni & 70
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SOLODANT MUSIC ROLLS
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e Prepared. (Official Boy Seout Marching Song)
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T'm a 12 o'clock Feller in a 9 o'clock Town
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STAR MUSIC ROLLS
to 8 sl Fox Trot. Herlin,
One-step.  Mills,
F ‘aters. Reverie, Traux
Somewhere in Ireland. .Juzz One Step.
5 ﬂnuu--f icies.  Hesitation Waltz. Rees.
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Period Design Pathephone
The Pathe Sapphire Ball Queen Anne

Other Period designs in the style of

versus e 4
The Old Scratchy Needle. )\VJI-I::.M.:S"L:;?')( 3l;fr-ton Inlaid,

Two of the Biggest Selling
Points in the
Talking Machine Trade

Ist A smooth permanent reproducing point, requiring no
needle-changing and causing no wear on the records.

2nd A complete line of exclusive Period Design Cabinets.

S T Y Y A IS, AR

A nation-wide publicity campaign is telling the public
about these wonderful Pathé features,

If you want the agency for the talking machine of the
future—write now for confidential information for
merchants,

Pathé Fréres Phonograph Co. of Canada, Ltd.

Factories and Head Office:

4-6-8 Clifford Street, TORONTO, Canada

Western Distributors: R. J. Whitla & Co., Winnipeg, Man.
Maritime Province Distributors: H. L. Hewson & Son Limited, Amh.m N.S.
C. W. Lindsay, Limited, Montreal.
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HEARD AROUND THE WINNIPEG STORES

THE musical season and the long evenings, when people
are content to stay at home a good deal for their even-
ing amusements, have set in early, and are being reflected
in the sales of music and musical instruments. Everything
points to the people spending freely from now until Christ-
mas. More and more it is being realized that the music
store is a good place to make selections for Christmas gifts,
which should prove a large factor in the season's buying

The Winnipeg Piano Co. have not yet gotten over the de-
plorable shock caused by the death of their universally liked
Mr. Smith. Another cable from Lieut Will Smith states
definitely he and his sister are returning from England by
the first boat, which of course has gone a long way towards
easing Mrs. Smith's mind.

A large number of sympathetic messages were received
from the Canadian Piano Factories, Canadian Piano Manu-
facturers’ Association, Toronto Retail Dealers, and numer-
ous trade friends, which all go to show the very wide circle
of friends “Jock” Smith enjoyed; as the clergyman simply
and fittingly said at the burial service, “We shall all be
better for having known him.” He was indeed a whole-
some influence—a positive inspiration. The Winnipeg
Piano Co. are able to report satisfactory business and col-
lections in both piano and phonograph departments. They
supplied the Steinway grand for the Leginska concert on
the 3i1st, when a tremendous reception was accorded this
renowned artist,

Joseph M. Tees, a pioneer of the city and prominent for
many years in musical circles, has left Winnipeg to reside
in Calgary. Mr. Tees has been appointed manager of the
Homestead Art Co.'s grafonola department in Calgary.
Good wishes of hosts of Winnipeg friends accompany him.
He is a prominent member of the Men's Musical Club, and
was given a farewell by that organization on Saturday even-
ing. The gathering was an informal one, but happy speeches
were made wishing him every success in his new home. To
him was given a very large share of the credit for the
establishment of the fine Music and Arts Society, now oc-
cupying the former Adanac Club building on Broadway.
Mr. Tees has occupied a leading place among the military
organizations of the city ever since the '8o’s,

Mr. Ernie H. Elliott, the Columbia representative tra-
velling the Province of Saskatchewan, and a resident of
Regina, is receiving congratulations from his friends on
the arrival of a baby boy at his home,

Mr. Marshall Knaggs is now back with the Williams'
Piano Co. Mr. Knaggs is wholesale traveller in the West.

Mr. Geo. H. Suckling, well known to the piano trade, was
a recent caller on his way west,

Mr. H. Culverwell, representing Chappell & Co., New
York, made his usual call on the Winnipeg music dealers
on his way west,

Mr. H. L. Conlin, Winnipeg manager for the Western
Gram-O-Phone Co., is rejoicing at the addition of a baby
girl to the family on October 28th. This now makes a
family of one boy and two girls,

Mr. Conlin reports business in “His Master's Voice"
lines A1. All the dealers he called on during his recent
visit through the West are looking forward to an enormous
fall trade. Many orders are being received for the Tung-
stone Stylus, and record business shows a big increase. Mr.
DesBrisay is now visiting dealers on the Prince Albert line
with good results, and Mr. Duff is having the same success
at Fort William and Port Arthur.

As a result of the recent Edison tone-test recital given
by Amy Ellerman, contralto, and Mary Colgan, violinist, in
Central Church, the coffers of the Great War Veterans
benefited to the extent of $191.20.

Mr. Robert Shaw, manager of the Western Fancy Goods
Co.'s Columbia department, referred to a continued short-
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age in needles, but plenty of machines now coming along.
“Orders for Columbia goods are still piling in," said he

With Sophie Tucker's visit to the Orpheum, and Polly-
anna's visit to the Walker, a big demand has been created
for Victor Jass band records and Pollyanna records

The Canadian Phonograph and Sapphire Disc Co. are
featuring their $90 machine with good results. The season
has opened early with them, and the available business looks
very promising indeed

Messrs. Cross, Goulding & Skinner recently received
samples of the Brunswick line of phonographs, with which
they are delighted, their customers being very enthusiastic
over them, and pronouncing them par excellence

Mr. Whiteacre, western manager for the Mason & Risch
Piano Co., spent a couple of days with the firm's branch
here on his way east to Toronto. Mr. Biggs paid a recent
visit to the firm's branches at Regina, Moose Jaw, and
Saskatchewan, and reports business very good.

My, A, E. Grassh

on  whose
of the Winnipeg Piano Co, since the
lock Smith,

capuble shoulders falls the mang
p death of his par

ement
Mr.

Mr. E. A. V. Mitchell, who is in charge of the Doherty
Piano Co.'s collection department, is very well satisfied
with collections for October.

Mr. H. P, Bull, manager of Cross, Goulding & Skinner,
reports business very good, twice as much business being
done this October in comparison with 1916. While Messrs.
C. H. and H. P. Bull were on their recent duck shooting
trip they met with good success.

Babson Bros. report business as quite satisfactory, The
wintry season coming in earlier is having its effect, as
shown by the increase of sales in phonographs and records.

Knapp Phonograph Booklet
There is just off the press an interesting booklet, issued
by the National Table Co., Ltd,, of Owen Sound, describ-
ing and illustrating the complete line of “Knapp” phono-
graphs, which they are manufacturing, The styles featured
are the Queen Anne, Style F, at $190; William and Mary,
Style G, at $175; Adam, Style E at $163, Style L $135, Style
N $100, Style K $85, Style M $65, and Style H $33. The
three most expensive types may be had equipped with an
electric motor run by dry batteries at a cost of $30 extra,
The features of the Knapp to which the makers direct
special attention are the Universal tone-arm, a tone modi-
fier, newly constructed horn chamber, highly nickel-plated
sound box, and on all cabinet hi a special
stop.
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I want you to try
one of these
motors—one of
these

Stephenson
Precision-
made Motors

You will notice that it winds easier
than any other motor; you will notice
that there is no running noise. I be-
lieve that this motor is as quiet as

a motor can be made. It is a motor
that helps you to build a better phono-
graph. It is truly a Precision-made
Motor

I would like to have you try it; I can

send you one immediately upon your
say-so. Why not write me to-day?

Vice-President.

STEPHENSON, Inc.
One West Thirty-Fourth Street
NEW YORK

SR S S sl & &
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Prominent Piano Merchant Passes Away
Death Summons “Jock” Smith, of Winnipeg

It is an exceedingly mild statement of facts to say that
the entire trade feels most keenly the blow that has fallen
in the passing of Mr. “Jock" Smith, of the Winnipeg Piano
Co., Winnipeg. Just as the final pages of the Journal's last
issue were on the press a wire came in announcing the
death of Mr. Smith from angina pectoris, enabling a brief
statement of the fact to be given the trade.

Mr. Smith became ill three years ago from the disease
which caused his death, but he rallied from it, and was not
again troubled until a short time ago. He was 51 years of
age. He was an adherent of the Westminster Presbyterian
Church, and was also a member of the Clan Stewart Society
and of the AF. and AM. The interment took place at
Elmwood Cemetery, Winnipeg. “A striking thing about the
service,” said one in attendance, “was the large number of
men from the other Winnipeg music houses, who paid their
last respects to this prince among men. I think they were
all well represented. Two automobile loads of flowers
were sent by friends and busi i One
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this morning on hearing of the death of Mr. Smith. “He
was one of the tens of thousands of Scotsmen who have
come to Canada in search of fortune. He had the splendid
quality of industry developed to a high degree, and rose
step by step until he became one of the leading business
men of the west. He was the typical warm-hearted, free-
handed Scot, loyal to the heatherland, yet a Canadian
through and through, and a liberal giver as well as a deeply
interested citizen in all good works. As Canada is the
young man's country, with all the strenuosity of youth in its
every walk, Mr. Smith, like many others, never knew what
it was to spare himself, hence his early demise. A son and
daughter, now in the nation's fighting ranks, typify the fa-
ther's feelings with respect to the war Always obliging,
always thoughtful, the departure of ‘Jock' Smith leaves a
gap in the social and business life of Winnipeg that will
not soon be filled.”

“So far as the business is concerned,” said Mr. A. E.
Grassby, of the Winnipeg Piano Co., to the Journal, “we
are fortunate in having a first-class organization, loyal and
enthusiastic, which fact will go far to simplify matters and

wreath was from the music dealers of the city, and one
came from Toronto. Members of Assiniboia Masonic lodge,
of which Mr. Smith was a member, attended the services.
Among the easterners at the funeral were Mr. J. Frank
Sherlock, of the Sherlock-Manning Piano Co., London,
who as an old friend of the deceased made a special trip
to Winnipeg to attend the funeral, and Mr. Chas. Ruse, of
Gerhard Heintzman, Ltd., who was in the west at the time,
and remained over for the funeral, Mr. J. G. Whiteacre,
western manager of Mason & Risch, Ltd., was in d

the difficulties of a such as this. Finan-
cial arrangements will go along as usual in the meantime.”

Amongst the Titled
Mr. W. N. Manning, of the Sherlock-Manning Piano and
Organ Co., London, recently visited Montreal, Quebec, and
Ottawa. In the latter city Mr. Manning represented the
London Patriotic A iation at the i ing of
the Dominion organization, which was presided over by the

To few men is it given to possess any warm and
intimate friendships as was the case with the late Mr.
Smith, His frank manner and his unusually large heart,
coupled with that sterling quality of dependability, won
him many friends in all parts of Canada, whose relation-
ship brought them closer to him than is usually the case
between man and man. It is therefore little wonder that
his going leaves a place that it seems impossible to just
fill.

In a communication to the Journal, Mr. A. E. Grassby
paid this feeling tribute to his late partner: “We will in-
deed miss his genial smile, beautiful personality, kind dis-
position, and generous heart a thousand different ways.
Words fail to conves what one feels under circumstances
like this.

“I am afraid that the activity and excitement of his
trip east, meeting so many old friends, coupled with the
worry over his son’s traning in the Flying Corps, hastened
his end.

“Just as in the east so in the west he is mourned by a
remarkably large number of friends, who all knew him to
be what he was—the best in (e world.

“We have all lost a very de.r friend, a king of partners,
husbands, fathers and brothers, and as the clergyman simply
and fittingly said at the burial ser ice, before a tremendous
gathering, we shall all be better :or having known him,
He was indeed a wholesome influen‘e—a positive inspira-
thon”

The Winnipeg Evening Tribune puhlished this refer-
ence to the late Mr. Smith: “John Smith, a pioneer piano
merchant, and for several years a business man of Winni-
peg, died Sunday at his residence, Suite 5, Pasadena Court.
Born in the Isle of Islay, Scotland, Mr. Smith came to
Canada 3o years ago. He settled in Guelph, Ontario, where
for 20 years he was engaged in the piano busi He
came to Winnipeg ten years ago, when he became ci-
ated with the Winnipeg Piano Company. He leaves a
widow, one son, Lieut. William Smith, with the Royal
Naval Air Reserve, and one daughter, also in England.

“Winnipeg has lost a fine citizen,” said an old friend

Duke of D hi Of those who attended the meeting
referred to, Mr. Manning was one of only three present who
were not titled. In attendance at the meeting were Sir
Thomas White, the Government Finance Minister; Baron
Shaughnessy, of the C.P.R.; Sir Herbert Ames, Sir Wm.
Mulock, and various other knights.

Worth Watching

Mr. B. A, Trestrail, who has been manager of the piano
department and director of publicity for the R, §. Williams
& Sons Co., Toronto, is now devoting his time to the work
of general sales promotion in connection with the Com-
pany’s Toronto headquarters and branches. Upon the oc-
casion of Mr. Trestrail's leaving the piano department, which
is now in charge of Mr, J. A. Hassall, the employees took
occasion to express their appreciation of, and personal in-
terest in, their late chief by presenting him with an illumin-
ated dial wrist watch. This watch will not only serve to
temind Mr. Trestrail of his happy connection with the staff,
but will be most useful when he goes on duty in France.

As mentioned in the Journal some little time ago, Mr.
Trestrail has connected himself with the Medical Reserve
Corps of the United States Army for active service over-
seas. The Journal understands that his Company will not
be required overseas until the first of next year, or perhaps
on towards spring. His friends in Canada say that when he
gets to the front the fellows who are fortunate enough to
be his pals will agree with the statement that Stephen Lea-
cock is a second edition of B.A.T.

Mr. Trestrail has lately spent some time in Hamilton,
and while there incidentally disposed of his Overland car.

Tenders TT\anka to the Trade

Mr. A. E. Grassby, of the Winnipeg Piano Company,
Winnipeg, desires to tender to the trade, through the Jour-
nal, his sincere thanks for, and his keen appreciation of,
their sympathy and kind wishes on the occasion of the pass-
ing of his partner, Mr. “Jock” Smith. At this time the
response from the trade has been most widespread and
gratifying to Mr. Grassby.

e
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These Are Times

of careful buying. The attitude of the public
is thoughtful. They want full value for every
dollar expended. The Phonola appeals to that
thoughtful attitude, because it gives all that is
required in a phonograph at a moderate cost.
This fact is the reason our two factories are
wurkmg to full capacity—and at nights.

Other models from $18 to $250.

Pollock Manufacturing Co., Ltd.
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Music-in-the-Home in Winnipeg

The Trade, the Press, the Musical Organizations Behind It

-At Informal Meeting John A. Fullerton Outlines

Work of Music-in-the-Home Propaganda

WHEN Westerners get behind an undertaking they put
vim into their movements, and pep. They go into a

proposition with a view to the finish of it, not merely the
beginning. The members of the music trades in Winnipeg
have thrown in their forces with the “Music-in-the Home"
campaign inaugurated in Canada when the Canadian Bureau
for the Advancement of Music was organized. Their link
ing up with the movement means that a tremendous force
has been released that augurs well, not only for success in
the west, but for telling influence in the east Winnipeg
1s setting a splendid example in unanimity and enterprise

John A. Fullerton, director of the Canadian Bureau for
the Advancement of Music, is now in the west touring the
leading centres in the interests of music advancement, He
will go through to the coast, meetings of dealers having
been arranged to give him an opportunity to explain the
objects of the Bureau and its accomplishments up to the
present time. The western dealers have shown a prompt
interest in, and ready sympathy with, the movement, and
in response to repeated invitations the trip of Mr. Fuller-
ton is being made on behalf of the Bureau

At Winnipeg a special meeting of the music dealers’' sec-
tion of the Retail Merchants' Association was held on the
evening of Wednesday, November 7, at the Royal Alexan-
dria Hotel, to give Mr. Fullerton an opportunity to present
the case of the Bureau. The meeting was preceded by a
dinner served in the Royal Alexandra's best style in a pri-
vate dining-room. Twenty-six plates had been laid, and
exactly twenty-six men were present.

Those in attendance at the meeting were

Winnipeg Piano Co—Mr. A. E Grassby; Mr. W. B
Smith, Mr, C. Parsons, Mr. §. Curtis

Mason & Risch Piano Co.—Mr. F. E Briggs, Mr. T. R
Bach

Cross, Goulding & Skinner—Mr. H P. Bull

Fowler Piano Co.—Mr. H. F. Fowler

Karn-Morris Piano Co.—Mr. E J. Merrell

Stanwoods—Mr. G. L. Stanwood

Babson Bros. (Edison)—Mr. Gilman

J. J. H. McLean & Co., Ltd.—Mr J. W. Kelly, Mr. W
S. Hemphill

Free Press Musical Critic—Mr J. Rhynd Jameson

Oratorio Society—Mr. J. J. Moncrieff

Eigar Society—Mr. E. E. Vinen, conductor

Farm Journals—Grain Growers Grain Co., Mr Colquett

Western Home Monthly—Mr. Hamilton

Men's Musical Club—Mr. Turner, vice-president; Mr. G
C. Matheson, secretary.

Mayor F. H. Davidson

Normal School—Dr. W. A MclIntyre.

Manitoba University—Prof. Durkin

J. H. Curle, Secretary Provincial Board, Retail Mer-
chants

G. W. Markle, President City Branch

Mr. J. W. Kelly, President of the Winnipeg section of
the Retail Merchants' Association, and past president of
the Manitoba section, was in the chair. He introduced Mr.
Fullerton as the speaker of the evening, and the guest of
the local trade

Mr. Fullerton acknowledged the magnificent hospitality
of his hosts and the warmth of their welcome These he ac-
cepted as a compliment to the trade back of the organiza-
tion which he represented. He extended greetings of the
Canadian Piano and Organ Manufacturers' Association and
the Toronto Retail Piano Dealers' Association, and assured

the Winnipeg trade that their confreres in the east were
keenly interested in their progress and success

He made feeling reference to the memory of the late
“Jock” Smith, the news of whose untimely demise had been
a shock to so many warm personal trade friends in the
cast. He referred to the sincere tributes that he had heard
paid to the splendid worth of one whose passing away is a
distinct loss to the trade. He extended the sympathy of
the trade in the east to Mr. Smith's family, to his brother,
and to his partner, Mr. A. E. Grassby

The necessity and advantages of music in the life of in
dividuals, communities and nations was emphasized by Mr.
Fullerton in his talk. Reference was made to the co-opera-
tion of the press and the eagerness with which leading news-
paper editors of the country had acquiesced in the sugges-
tion of the trade to give more editorial attention to articles
on musical topics designed to interest and instruct the
masses.

The responsibility of the trade and of educational in-
stitutions, musical academies, and individual teachers in get-
ting music into its proper relation to the lives of the peo-

of the section of the

Association

President
rehants

Mr. J. W, Kelly
Me

Retui

Winnipeg

ple was pointed out. The organization of the Canadian
Bureau for the Advancement of Music, and the causes lead-
ing up to its formation, were outlined. These are already
familiar to readers of the Journal

He pointed out that already 24 daily newspapers in
different cities were receiving the service of editorial
articles supplied gratis by the Bureau, and that when the
Bureau's proposition was presented to newspaper men it
was always accepted as one beneficial to the papers, the
readers and the trade.

In concluding his talk, Mr. Fullerton expressed the hope
that what he had said would simply be accepted as intro-
ductory to a general discussion, as, while he desired to
enlist their interest in the work of the Bureau, he wished
also to take back inspiration and information arising out
of suggestions that might offer

Dr. W. A. Mclntyre, principal of the Normal School, in
a short, well phrased talk expressed his desire to co-oper-

D e—
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"~ The Instrument of Quality | !
The Talk of the Trade ;
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— and there is a reason
Three designs of the KNAPP Phonograph now being shipped.
HAVE YOU YOUR ORDER IN?
Full list of excellent 10" & 12" records. Highest Standard of Cabinet Work.
Three Leaders
['.,ﬂl‘ll one V\l” .\l'd”d (‘(‘"Ipa"s('n
with other makers.
i
-
3

ST

Style K
Price, $85.00

Style N
Price,$100.00

The beautiful case and
the wonderful tone of
the “Knapp” has al
ready created a demand

We want a dealer in
each town and city. Do
you want to be the

R T I

—and dealers are ask- 5 _s:’::ooo dealer? Ask for cata-
ing for this high grade o logue and discount to
the trade.

instrument.

The National Table Co. Limited :

Owen Sound, Canada
Address all correspondence to the Phonograph Department




'_-f—

CANADIAN MUSIC

of individual and public

Prof. Durkin expressed a practical difficulty with which
he had met in his musical efforts in the University. In his
endeavours to encourage his girl pupils in glee club work
he had considerable trouble in getting the right kind of
visited the various stores had not
received advice and suggestions that he thought he might
reasonably expect.

Mr. John J Moncrieff, conductor of the Winnipeg Ora-
torio Society, and who is editor of the Winnipeg Tribune,
suggested in reply to Prof. Durkin's remarks that plans
had been promulgated to put a music department in the
Public Library. The matter, however, was affected by the
war, and in the meantime remains in abeyance. The pro-
posal is that there be a well selected library of choruses,
anthems, sketches, etc., which could be looked over by a
berson requiring music, titles selected, and the purchases
made at the stores.

Professor Durkin, of Manitoba University, told of the
efforts of a number of men to foster a community spirit
in the north end of the city, and how at one of the Satur-
day night evenings someone

munity spirit that was so desirable to cultivate,

Following the adjournment of the meeting a party was
formed to attend the recital of Ethel Leginska, pianist, who
played a return engagement. Tickets were presented with
the compliments of Mrs, A. Parfitt, local manager of the
Western Canada Concert Bureau. Madame Leginska's pro-
gramme follows:

1
4. Sonata in B Minor Liszt
b. Polonaise Op. 40, No. 1 Chopin
(By Special Request)
1
a. Berceuse Op. 57 Chopin
b. Islamey (Fantasie Orientale) M. Balakirew
c. Evening Bells Leopold Godowsky
d. La Campanella Liszt
(By Special Request)
1
a. Rigoletto Paraphrase Liszt
b. Mazeppa Liszt
¢ Rhapsodie VIII, Liszt

(By Special Request)

In Winnipeg “Music-in-the-Home"
newspaper recognition for some months,
music pages to be found anywhere is
Mr. Rhynd Jamieson, the very capable

has been receiving

One of the best
that conducted by
music critic of the

TRADES JOURNAL

“Free Press,”" whose opinions of the performances of visit-
INg artists are eagerly read, based as they are upon a keen
analytical ability, Intimate musical knowledge, enthusiasm
and honesty. Jamieson's enthusiasm for musical de-
velopment for the betterment of mankind Is contagious,
and no effort is too great in his endeavor to do his bit in
this respect.

Arrangements have been
the Tribune for the inauguration of a department each Sat-
urday, in which will appear articles on musical topics writ-
ten with an appeal to the masses. The Western Home
Monthly has also naugurated a “Music-in-the-Home"
partment that the readers of that
preciate. The Grain Growers’ Guide is also arranging to
give music its place among the subjects of vital public in-
terest. The Winnipeg trade has decided upon a generous
contribution to the funds of the Bureau,

Intimation of Aeolian-Vocalion Price Advances

The Nordheimer Piano & Music Co., Limited, who are
Canadian distributors for the Aeolian-Vocalion, are notify-
ing the public through their daily paper advertisements that
the price of the Aeolian-Vocalion will advance by Decem-
ber ist. In this connection they say: “The increased price
became effective in United States on October 29, and pro-
portionate increases in Canada are inevitable,

“Price advances are now generally in effect in high-class
phonographs, But before raising prices in Canada we desire
to give intending purchasers an opportunity to secure a Vo-
calion at the same price that has prevailed since the instru-
ment was first introduced. Definite date of the advance is
likely to be determined any day, and we cannot guarantee the
continuance of this privilege for any stated time, but in any
event it cannot be extended beyond December 1st.”

More Shipments of Starr Phonographs Arranged
for Canada

Mr. W, D. Stevenson, of the Canadian Phonograph Sup-
ply Co., London, who are the sole Canadian distributors for
Starr phonographs and records, is just back from a visit
to the Starr factories at Richmond, Indiana. As a result
of his visit Mr. Stevenson is glad to say that his firm are
getting all the phonographs necessary for Starr dealers in
Canada, although the situation in the United States is ex-
ceedingly serious. In addition to the heavy stock carried

expected at once, and another car load
followin( every ten days,

Mr. D. 8. Clufi, who is on the road for this firm whole-
saling the Starr line, is now down in the Maritime Pro.
vinces, where he is meeting with good success, his very first
call resulting in arrangements for a new Starr agency.

he decides on the Columbia
to make comparisons,

ery make of talking machine before
Grafonola. Encourage the doubtful

Columbia Grapl

hophone Company

Factory and Headquarters
ronto . .
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The Seal of Public Approval

Regardless of the veracity of a claim to quality and merit, there is a

tendency on the part of the public to accept such with “a grain of

salt” unless backed up by proof absolute,

400% Increase in Sales in 30 Days

This is the verdict returned by the people of Canada.

There is that something about a | There is something that makes 1

Starr that inspires confidence. prompt appeal.

Cases Artistically Designed.
Beautifully Finished by
Piano Finishers

“The Différence in Tone” Places the Starr Head and
Shoulders over Competitors

The dealer

who defers or-

The wise dealer

dering until ac-
tually in need
of  Christmas
stock is sure to
be disappoint
ed

h is now antici-

pating his
i needs to the
end of the
year

Back of the Starr is the Most Complete Phonograph
Organization in America

The resources of The Starr Piano Co., who have been manufacturing musical instruments for 48
= years, are such as to inspire confidence in the dealers.

The very prominence of the Dealers in Canada now pushing the Starr
Line is convincing evidence of merit

| Orders being received by Letter, Telegram and Telephone.

If you wish to join the many Dealers who expect to make money and
friends with the Starr line this year, get in touch with us now.

Sole Canadian Distributors

The Canadian Phonograph Supply Co.

LONDON 261 Dundas Street CANADA

Spruce Horn and Throat

o
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Regina Dealers Support Music-in-the-Home

Subscribe to Funds of Bureau

REFERENCE is made on another page to the enterprise

of westerners in connection with the
Winnipeg giving active and financial support to the “Music-
in-the-Home" propaganda,
larger neighbour

On his arrival in Regina Mr. John A. Fullerton, secre-
tary of Canadian Bureau for the Advancement of Music,
who is touring the west in the interests of that organiza-
tion, found that a meeting of the dealers there had been
arranged at the Assiniboia Club Through the courtesy of
Captain W. A, Child, of Child &
business meeting was preceded by
Those present were Mr. J. J. Polson, manager, Mason &
Risch, Ltd.; Mr. W. G. F. Scythes, president, W, G. F.
Scythes & Co., Ltd.; Mr. Roy Hockin, manager, Heintzman
& Co.; Captain W. A, Child, Child & Gower Piano Co.;
Mr. J. J. Renwick, and Mr. Fullerton

The causes lead Mg up to the formation of the Bureau,

the work of spreading the

articles that are furnished gratis
The “Regina Leader,”
“Music-in-the-Home"

an informal luncheon
Messrs. Thos. A. Edison, Inc

@ most keen and sympathetic interest,

In the discussion that followed it was shown that the
trade in this city was heartily in sympathy with the “Music-
in-the-Home" campaign, and a suggestion of one of the
members to give financial as well as moral support was
promptly and vnanimously endorsed. The dealers have de-
cided to subscribe fifty dollars to the Bureau's funds,

Messrs. Scythes and Polson were appointed a deputa-
the two local daily
Fullerton. The “Post”

of C-200, B-375,
phonographs and

various types.

struments,

newspapers in company with Mr, latter to b,

which had alread
department,
trade’s appreciation of its co-operation expressed. On the
other hand the management of the
preciation of the matter being supplied.

dealers that notwithstanding the fa
material used in the manufacture
and records have increased enormously, and their margin of
profit has gradually grown less, they have held off as long
as possible in making any increase
become necessary, however, in the
old retail price of the instruments,

promptly acquiesed in the Suggestion that it co-operate in
gospel of music by giving some
Space to a department headed “Music in the Home,"

using
by the Bureau at Toronto.
y been running a
was also seen, and the

“Leader” expressed ap-

Change in Edison Prices

have announced to their
ct that labour and every
of Edison phonographs

in their prices.
meantime to add to the
excepting in the cases

and the period models which remain as
before, an amount Pro rata with the estimated taxes on
records, which makes the advance run
from $1.24 to $6.88, according to the retail price of the

According to the Edison announcement no change is
contemplated in the price of the disc records, but there
will shortly be announced revised

prices for the disc in-

cylinder instruments and cylinder records, these
e effective the 1st of January next.

THE repairing and adjusting of valuable old violins may justly be termed one of the fine

arts. Good repair men, thoroughly versed in their art,
than the public imagine. It is absolutely essential that a
timate knowledge of valuable old violins;
possesses; in fact,

are exceptionally scarce, far scarcer
first-class repairer must have an in-
not one violin maker in a thousand
ree of certainty, Italian,

this information
very few can even identify, with any deg

English, French or German violina, This is owing solely to lack of opportunity of
handling constantly good specimens of the various schools, and thus be-
coming acquainted with their distinctive characteristics, Many fine old master

pieces worth large sums are rendered worthless through ignorant treatment, such
as reducing the thickness of the plates (so called re, raduation). However, this
can be f ly d by -lulfed P when there has not been too much
wood taken out, but the trouble is there are so few skilled rep
of the other kind ur repair department is under the direct supervision of Mr
R. 8. Williams, the noted violin expeit and collector, and is fully equipped with
the most modern tools and appliances that experience and money can buy.

In this department only the most skilled workmen
are employed, men of international reputation,
thus we can assure our clients that work entrusted
to us will receive the same careful treatment which
we accord to our own valuable instruments,

Toronto
K. 8, Willinms & Sons (
Tor Canada

re 1o express 1o you
most satisfaction at the

Tnst
sounds now
and, with the new fir
and well adapted bridge
never in finer playing. &
tion.—1 am, yours very tr

Luigi von Kunits

CALGARY THE

WINNIPEG R.s

VIOLIN DEPARTMENT

WILLIAMSsossa

The Restoring of Valuable Violins

MONTREAL
TORONTO




0 CANADIAN MUSIC TRADES JOURNAL

ASCHERBERG, HOPWOOD
@ CREW, LIMITED

CERTAINTIES FOR THE TRADE.

SONGS
DREAM BOAT .

(From See Saw,
Comedy Th

By Ivor Novello
Composer of “Till the Roys Come Home
London.  i.e., Keop the Home Fires Burning

BELLS OF ST. MARYS, By Emmett Adams
Composer of God Send You Back 1o Me
MY HEART'S IN MY HOMELAND
By Kennedy Russell

Mus. Director of the Pavilion, London

JOGGIN' ALONG THE HIGHWAY

Words by Arthur Anderson

By Harold Samuel

16 MORTIMER STREET, LONDON, W., ENG.

Canadian Agent
LEO. FEIST, 134 W. 44th St., New York.

Recent Enoch Successes

BUTTERCUPS ARE BLOWING

Claude B. Yearsley
MOON OF MY HEART  Bothwell Thompson

LITTLE BIT OF A MAN

GOD’S BRIGHT MORNING
A LITTLE LOVE SERENADE Landon Ronald
A MOTHER'S HEART
YOU TOOK ME TO YOUR HEART

ROSES ALL THE WAY

May H. Brahe

May H. Brahe
Jack Thompson

in keys to suit all voices.

A VERY SUCCESSFUL WALTZ
VALSE MYSTERIEUSE, by Henri Godard.

TWO IMPORTANT CYCLES

FOUR SONGS FROM “THE FRINGES OF THE
FLEET,” by Rudyard Kipling and Sir Edward

Elgar.

“SONG PICTURES.”

Brahe, for low, medium and high voices.
Published by

Enoch & Sons, London, England

and
The Anglo - Canadian Music Co.
144 Victoria St,,

Five songs by May H.

TORONTO

Jack Thompson
Arthur Meale

| Go “Over the Top”
| with Whaley, Royce

Lines

will get it for you.

u have to keep
because it

Melodious Recreations
Primary Classics all

Mammoth Folio (Instru-

| _ mental)

Bellak Method (Piano)
Read's E.V:'iy Piano Method

Read's Organ Method
Dictation Books

311 Fort Street
WINNIPEG

Contractors to the British
and Canadian Governments

They get you something worth while—quick turnovers, popular prices, stock
the public is asking for—and therefore substantial profits. Anything you want
in music, musical instruments, or supplies we have at lowest market prices, or

ordering

keeps selling

Piano and Vocal Music of

kinds—Solos and Duets

Empire Song Folio Famous Classics —popular, classical, etc.
I Church and Home (Sacred Conservatory Elementary And all the “hits” when
I Solos) Grade Books they are “hits.”

The WHALEY-ROYCE ser-

Orpheus Male Quartettes 120 Scotch Songs ies of “IMPERIAL"” 50
Jousse Catechism Canadian Patriotic Songs cent music books, the
Elementary Classics Godfrey's Patriotic Songs finest collections obtainable
First Pieces in Easy Keys And many others anywhere.

Whaley, Royce & Co., Limited

237 Yonge Street
TORONTO

Talking Machine
Needles
were never so scarce
and difficult to buy.

about

How
stock ?

WALL-KANE and
MAGNEDO
NEEDLES

are a specialty with

this house. They re-

tail at 15¢.

price $5.90 for 60
They play

boxes.
10 records.

your

Dealers’
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Make Every Parcel Leaving Your Store
Advertise Your Music

N OT long ago a sheet music man clipped from the Jour-

nal a short list of songs which he pasted on a neat card
and put it in his front window. A business man was going
past, and it h; d to be his daughter's birthday. Want-
ing to take home a birthday present for her, he thought,
“What could 1 get that is more suitable than a parcel of
music?” Noticing the card in the window he entered the
store and asked the dealer for a copy of each of the songs
on the list,

This incident goes to show that anything that makes it
easy for the customer to make a selection is good business.
A few days ago a member of the Journal staff was in a
book store, and he happened to see a number of parcels of
books being tied up for shipment. The whole of the staff
was at work on this in an endeavor to rush out the parcels.
To the casual observer it was noticeable that no one par-
celled up any books without first getting a few slips calling
attention to certain other specific books to enclose in each
parcel that went out.

This observation leads to the remark, though not a new
one, one that can stand repetition, that not a sheet of music
should leave the store without containing some slip, folder
or thematic booklet or something of this nature that has
direct advertising value. It is not sufficient for the head
of the store to agree that it is good business, but every last
man in the department should have instructions to insert
some advertising slip in every parcel that he passes over the
counter,

After-the-War Editions of the Classics

“ LL the German music publishers will find it hard to
maintain the bulk of their former huge foreign
trade,” says a writer in the Birmingham Post, “for it is
certain that as soon as the war is over the music publishers
of each of the Entente countries will embark upon editions
of the classics that will be intended to cut the ground from
under the feet of the German editions; a French society,
indeed, is already well under way with this business.

“As for English and other composers publishing through
German houses, I do not think we are likely to see much
of that in the i di future. Al her there will be
very little but the home market and the Scandinavian coun-
tries left for the German publisher; and as his enormous
plant has been laid down to supply a world demand, he is
tolerably certain to have some serious problems to face.
His difficulties, however, will no doubt react on ourselves.
It is probable, for instance, that the day of the very cheap
edition, even of the classics, is gone for ever: the German
publisher only managed to cut prices as he did because he
was certain of the whole European and American market."

A Suggestion to British Publishers

COMHENTING on the statements in the foregoing para-

graph the London Musical Opinion adds: “The force
of public opinion is great, but we doubt whether it would
prevent the sale of German editions of the classics in Eng-
land unless there is something here to take their place.
Modern music has inherently certain disadvantages to the
smaller societies: but the older classics are well within
their powers. And the sale of cl cal music to the or-
ganizations we indicate must always remain greater than
the sale of modern music to famous orchestras,

“We have long had the idea, and we have put it before
various English music publishers, that a scheme should
be brought about by which the departments of classical
music which have become ‘almost a monopoly’ should by
mutual arrangement be distributed among our best pub-
lishers, each undertaking to produce their section in a man-
ner beyond reproach, and at the same time being assured
that no competition would come from rival houses touching
the same line. This arrangement should apply to pianoforte
and chamber music as well as to orchestra, for unfortun-
ately at the present time we have a plethora of editions of
the more popular works and a complete absence of some
lesser known works,”

Prices of Octavo Music

AT a business session of the Boston Music Publishers’

Association the subject of the retail price of octavo
music excited keen attention and was debated at lengtn.
It was proposed that leading publishers obtain their actual
cost of manufacture, add a fair profit and agree upon a
schedule. The entire matter was left to individual pub-
lishers, but it was the sense of the discussion that advances
should be made.

A despatch from Boston containing an account of the
proceedings of the meeting says: Reprints of German copy-
rights featured the evening's debate, and not a few of the
leading local publishers spoke their mind upon this import-
ant matter. Should such an act be prevalent, particularly
during the war, it would prove a sore and sorry reflection
upon the probity of the American publisher. The copyright
treaty should be lived up to in the law and letter of its
purpose, and no unfair advantage should be taken of Ger.
man publishers who are now helpless. Make the interna-
tional copyright law something better than “a scrap of
paper” was the slogan of the After an

iscussion the followi g resolution was passed unanimously :
“Resolved, That the Boston Music Publishers' Association
sound the keynote for the rest of the country in its dis-
approval of such an act as the reprinting of German copy-
rights during the war.”

Price Tag on Each Instrument in Small Goods
Window
LEADING merchants of Louisville, Ky., for several years
have been advocating the principle of plain figure mark-
ing on all merchandise for sale at retail, Such price-mark-
ing is so that the purchaser may understand that the mer-
chant is playing fair, and the price is not boosted according
to the appearance of the customer, many leading houses
having plainly marked all pianos on their floors.
“However, plain figure marking is proving more essen-
tial in selling small goods, especially the Hawaiian instru-
ments, where a bit of fancy finishing raises the price con
siderably,” says a correspondent there. “Dealers will go
to work and put in a large window of such instruments, bu-
not a single price tag, probably only a card, which reads,
‘Instruments from $4 up.' If the price is plainly marked on
each instrument they undoubtedly have a bigger drawing
luation when displ yed in a window. Many persons will
go out of their way to avoid having to go into a store and
ask how much an article is worth. Some people can't
hardly get out of the store once they get in, and feel cheap
when it comes to saying ‘too high,' and walking out. 1If the
prices are plainly di yed the prospecti knows
upon entering the store whether or not the instrument is
within the reach of the pocketbook.”

R
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Are You Ready
Chnstmas Trade

If not, why not?

Your biggest small goods
season 1s right at your door.
From now to December 25,
everybody spends freely.

Are you prepared all around
for a musical Chrigtmas ?

We have an excellent assortment of
Violins, Bows, Cases, Strings, and
Accessories; Banjos, Guitars, and
Mandolins, as well as our special of-
fering of OLD VIOLINS to assist you
make this your most successful
Christmas Season.

Write for price list

Beare & Son

117 King Street West

AND LONDON

Toronto ENGLAND

NEW and STANDARD SONGS

IN KEYS TO SUIT ALL VOICES

GOD SEND YOU BACK TO ME

A. Emmett Adams

DOWN HERE May H. Brahe
ROSEEN DHU Hubert Bath
(Little wild rose of my heart"—very pretty)

IN GOD'S OWN KEEPING

Henry E. Geehl

A JAPANESE LOVE SONG
May H. Brahe

SONNY (Life is a fine thing, Sonny)
LIGHT AFTER DARKNESS
Caleb Simper

THERE’'S A WHISPER IN THE AIR

May H. Brahe

Arthur Meale

_ SING, SING, BIRDS ON THE WING

Godfrey Nutting

VALE (Farewell)

(Destined to be world.famed).

I'LL SING TO YOU Jack Thompson

(New song, a fitting successor to “Come, Sing

to Me.”)

SOMEWHERE IN FRANCE Herbert Ivey
ALL IN A LILY WHITE GOWN

Easthope Martin

SAILORS OF THE KING  Theo. Bonheur

(The new “Navy” song)

Kennedy Russell

IMPORTANT NEW BOOKS used in the
Toronto Conservatory of Music Local
Centre examinations:

“Intermediate Grade Pieces”

“Intermediate Grade
: Technical Work”

The
Anglo-Canadian Music Co.

Limited
144 Victoria Street
TORONTO, - ONT.
Sole Agents for:
Edwin Ashdown, Ltd.; Enoch & Sons;

). H. Larway; Leonard & Co.,
and other houses.
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The Portuguese Are Responsible For the
Ukulele, Says Hawaiian Minister

“ HAWAH of late has had to stand for a lot of irksome
things—the hula-hula dance weird music and musical
instruments, the grass gown, and others—but it may be able
to shift the crime of the ukulele, Comes now the Rev. John
C. Cowan, of Kohala, Hawaii, a suburb of Honolulu, and
declares that the Portuguese and not the much-maligned
Hawaiians are to blame for the ukulele,” says the Kansas
City Star
“Portuguese sailors introduced the ukulele,” the min-
ister, who is a Methodist and a responsible party, said re-
cently while attending a conference in Pittsburg. “The
islands have twenty-two thousand Portuguese settlers, and
they established the ukulele in Hawaii. The natives, who
are of a highly musical nature, did not have any such instru-
ment until incoming settlers brought it to them.”

Old Violins for Christmas Trade

Messrs. Beare & Son are making a special offering of
old violins for the Christmas trade. This house, which
has been established over 70 years in London, England, has
built up a big connection in the old fiddle market, and they
find this branch of their trade at the Canadian branch in
Toronto on the increase. This is doubtless due to a grow-
ing appreciation of good music and good musical instru-
ments on the part of Canadians generally, and also in sub-
stantial measure to the fact that people are less liable to
hunt around the pawnshops, to dicker with unknown per-
sons for an old violin, and more liable to buy from a house
with a reputation for integrity.

Beare & Son are also showing some attractive offerings
in new high grade violins and their regular lines of strings.

House of Chappell ———

Established 1811

THREE HITS

“Take Me Back to Dear
Old Blighty.”

“When the Great Red

Dawn is Shining.”

“God Bring You Safely
to Our Arms Again.”

Secure your stock order while
the introductory rate is in vogue.

CHAPPELL & CO0., Limited

347 Yonge St. | London New York
Toronto | Melbourne
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Canadian Agency for Newman Publications

The publications of the Newman Publishing Co., Lim-
ited, of London, England, are to be represented in Canada
by the Anglo-Canadian Music Co. Already there has ar-
rived that outstand.ng song by Emmett Adams, “God Send
You Back to Me," and two other extra good songs, “Violets
for Memories,” by Cecil Moon; “Canada,” by Herbert Ivey.

Chappell Novelties for November

Roses of Picardy. Bb, C & D. Haydn Wood.

In Love. Ab, Bb & C. Hermann Lohr.

A Prayer at Dawn. Bb & C. Arthur Baynon,

Our Little Home. F. & G. Eric Coates.

A Bright Good Morning. Eb, F & G. Montague F.
Phillips,

Enfant au Front Divin (Little Child from Heaven). F
& G. Cath. Van Rennes,

The Night Nursery (From “The Little White House").
D, Eb & F. Claude Arundale.

It's a Mighty Good World After All (Cheer). Bb, C &
D. (Words by Robert W, Service.) Geoffrey O'Hara

Over the Top March. Piano Solo, Geoffrey O'Hara.

God Send You Back to Me

The Anglo-Canadian Music C pany ¢ that they
have secured the Canadian rights for the enormously suc-
cessful English song, “God Send You Back to Me,” by Em-
mett Adams, which without previous advertising has found
its way already to all parts of Canada, and which bids fair
to become one of the leading songs of the season. Dealers
will further their own interests by paying special attention
to this song, and bringing it to the attention of all their
customers. It is published in four keys—C, D flat, E flat,
and F.

Edwin Ashdown, Ltd.

A set of charming little pieces are Alec Rowley's “The
Goblin Suite,” depicting marches and dances of goblins in
fairyland, and concluding with a graceful movement en-
titled “Woodnymphs,” a collecti of pleasing mini es
that deserve popularity. “The Enchanted Isle,” four im-
pressions for piano by Pierre Lescaut—"By the Pools of
Silence,” “Elfin Glade,” “Mystic Night," “Roseate Dawn"—
highly imaginative tone-poems that will appeal to cultured

ianists, who will readily appreciate their attractive qual-
ities; also of “EIf Dance” (Felix Swinstead), a vivacious
piano solo that is extremely pleasing in effect. “Alla Fan-
fare” (J. A. Meale) is an impulsive movement for organ,
well laid out for the manuals, that will be found very ef-

fective in . Anglo-Canadian Music Co. are the
agents for these publications in Canada,
Enoch & Sons

“Countryman’s Chorus,” Edward German, a spiri
tone song of “This world of ours with its sun and shower,”
and “The broad, blue sea for a shield, Sir,” and that
“Breeds loyal hearts in country parts,” is an excellent set-
ting of E. German's, the i p lodi ion of
which will undoubtedly gain it a wide circulation. Two
new songs by the charming writer, May H. Brahe, appear,
“You took me to your heart,” and “Good-bye and God be
with you,” written in her usual chaste and artistic manner,
a pleasurable feature of all her essays in song writing,
that is gaining them increasing popularity., The following
extracts from song cycles, that have received wide public
appreciation, now published in folio form, are: “Your eyes
the stars,” Easthope Martin; “A little love serenade,” and
“A cradle song,” Landon Ronald, and two of the best of
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Sir Edward Elgar's from the “Fringes of the Fleet," “The
Lowestoft Boat," and “The Sweepers,” which have had
quite a sensational reception at the staged representation
of the fine scena at the Coliseum. “When Elfland bugles
blow,” by Douglas Grant, a merry song of fairyland, with a
melodic contour alluring in its lightsome vivacity.

Jack Thompson's latest contributions, a pretty valse
song, “Bird of my heart” and “Love’'s Homage," a tender
love song, both well calculated to please the large circle
of admirers of his popular songs. “Garden of Happiness,”
Daniel Wood, and “Home of Mine,” Westell Gordon,

J. H. Larway

“Lyrics of London," a new song cycle by Herbert Oliver
(a composer whose recent songs have mirrored for us many
scenes of the London of byegone days), was sung for the
first time at the Palladium by Mr. Sidney Pointer, the
h ing old-time phere of the songs appealing at
once to the huge audience

The separate numbers are respectively “The Lights o'
London,” “The Grey Old London River,” “Mistress Molly,"
“The Roses of London," and “The Lord Mayor's Show,"
the second, third and fifth of these appearing to be the most
appreciated.

Herbert Oliver's new humorous duet, “Gog and Magog,”
was recently sung by Mr. Sidney Pointer and Mr. George
Baker at the Mansion House, and the hitherto unappreci-
ated differences in of the fabul Guildhal
giants appeared to afford considerable reflection and merri-
ment to the Lord Mayor and a large gathering of his
guests.—The Pianomaker.
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19477 In the Sweet l and Bye. Words by Arthur J. Lawb. Music
¥ l‘redvrlck Howers.
19479 Have You Hit m Words by Lizsie De Armand. Music
by n. kloy. Charles M. ;\I«undvr Bu-nu- ham, En
I'll Take Y A& . Words and music hy rving Berlin

ich Girl's Dog. Wordsy nnd mm
5 The Allied Men. Words and music by Agn
ton South, Alberts.
Somehow I Oan’t Fory ‘ou. Words by George Springer. Music
oy rhdy gV Whaley, Royee & Co. Limited Toronto

by Irving Berlin
MacAlister, Edmon

Slippery . Characteristic Murch One. step. By F. H. Losey
. pln No. 263 G @k -
'l k.{ ay to ome
o-c urd- -nd music le n.r’u. unnld
(Mn Me a u ve 3 V\um. by
.mmi ury u ic by Pete Wendling and J

ujours! Chanson Bretonne l'ur
d',\lln'rl Larriew. J. E. Belair. lumlrull Quel
5 Somebody's Going to Get the Bee. Words by ll-w-. Gillespie
Music by Henry I. Marshall
) Colum| March.  With Song Chorus n‘”s- necs G wis,
© Wonderful Night of

ords and \iu.n by

Munvqu-

. Gregor.
Les lrou. (The Two Dollies.) Valse Romance. Words
by Marion Gillespie uu-u h{‘ g hhurd
26 Miss Prim.  Onestep. hes. 8. G. Smith and
Frank Eborall, Porats, "

Words by Alfred Bryun. Musie by Pete Wend

T h
g and Jack Wells

Ro: Her Ny Wears a Yeller Ribbon. Words und music
by Geo. A, Norton.  Whaley, Royee & Company, Limited

Toronto.
14507 Wasn't It Yesterday? Words and music by Irving Berlin

Don't run away from the customer who comes back with
a “kick.” You took his money cheerfully—now look into
the trouble with just as big a smile. Don't make him feel
as if he had done something wrong when he has cause for
complaint  Give him the impression that you are glad ke
called your attention to the defect; in fact, you consider it
a favor that he has come back.

“Play the right sort of music when you are milking her,
and a cow will e ten per cent. more milk,” says a Cali-
fornia dairyman. “I'm (om( to take the phonograph out
of my yacht and instal it in the dairy barn, My head mas-
ters, graduates of Cornell and Ames colleges, tell me a
funeral march makes a cow sad, and bangy; stirring music
gets ‘em excited so they don't give as much milk. They
like hing like the Blue Danube.”

at Ottawa
14455 Love's Melody. Song Reverie. Words and musie by J, R
Shutmon

| Love's Melody. iteverie. By 1. It Shannon
7 Pajama Girls.

1
ords by Edward Madden. Music by Frederick
Wards by Edward Madden. Music by Frederick

Howers
13450 Mamma, Mamma, Mamms, I Doubly Do Love You. Words by
fames Burris. - Music by Jack Wells and Pete Wendling

11460 I'd_Sooner Be In Good Ith 4 Bad Little Girl Than 'ﬂ Bad
With & Girl That's Good. ovds by Arthur J, Lamb.  Musie
by Froderick V. Bowers

¢ Tickle Toe. Onestep. By Percy 8 Nush, Moose lu\n Sask
The Prairie Walte. By Fercy K. Nush, Moose Jaw
Day Without a Qare Worda by Edith 8. Butter. “Music ar
ged by Jules Brazil.  Edith 8. Butler, Port Dover, Ont
13465 Paddle Addle. | Fux trot, Wy Ted Snyder
AT At the Cotton Pickers Ball. Words by Alex. Gerber. Music by
Auri Abruhams
13471 You Don't Have to Go to Borneo (The Girls Are Wild Enough
Here.) Waords by Alex. Garber. Musio by Harry Jentes,
* One Day Nearer to You, Words and music by Frederick
1 Toronto,
Lonesome Frederick Plant. . W, Oates, Toronto.
My Sweetle. nd music by Irving Berlin
Take The Baby. Song poem. By A. Crinnon Stentiford, Win

nipeg, Man

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don’t forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng,
Pélisson, Guinot & Blanchon of Lyon, $mm.
3 ork & Soms, of Grand Rapids, Mich,

35 St. Lawrence Blvd, - Montnil

J. H. LARWAY
New Publications

YOUR ENGLAND AND MINE Simpson
COME BACK SOME DAY v Tate
IRIS. Davies
THE RNE ETERNAL Derwood
O CANADA, MARCH ON . Wakefield

IT WILL ALL COME RIGHT IN THE END
Oliver

SOMEWHERE A VOICE IS CALLING . Tate
PIANO SOLOS

SLEEP AND THE ROSES .

SOME DAY YOUR VOICE WILL ANSWER
irgo

SAN REMO Telma

SOUVENIR DE RUSSIE . Telma

...Herbert Oliver
Herbert Oliver
Herbert Oliver

J. H. LARWAY

14 Wells St., Oxford St., LONDON W., England
THE uemmm ’“ "&&nn 144 Victoria St.
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Sales Talk at Phonograph Recitals

How a Halifax Dealer Conducted a Pathe Recital

It is generally admitted in the talking machine trade
that few of busi devel are equal to the
recital for both direct and indirect returns. It is, however,
the experience of many dealers and salesmen that they are
at a loss just to know how to weave in some telling sales
talk during the course of a recital. For this reason the
Journal publishes in part the talk given at a recent recital
by Mr. E. A. Wilson, vice-president of the Nova Scotia
Furnishing Co., Halifax, who are exclusive Pathe dealers
there. Though it naturally has a distinctly Pathe flavour,
the ideas can be adapted to the requirements of dealers
handling other lines.

Ladies and Gentlemen:

It affords me a great deal of pleasure to have the pri-
vilege of introducing to you to-night the latest achievement
in sound reproducing instruments. Possibly not many of
you have ever given a thought as to the wonder and mys-
tery of sound reproduction by a machine such as we have
before us to-night.

Sound waves are very similar to water waves. If you
throw a stone in the centre of a calm pool of water, waves
will immediately start from the splash, and form circles,
and if not obstructed will 80 on smoothly until they reach
the shore on all sides, but if a stake or other obstruction
should be in the way, these waves are broken, become
choppy, and go on in disorder.

It is exactly the same with the talking machine. If you
have a machine that reproduces the sound as originally re-
corded without any interruptions, you get a pleasing effect,
but if you hear a grating, or rough uneven tone, that spoils
the reproduction,

There is no machine invented yet that will absolutely do
away with the surface noise, but Pathe Freres have been
struggling over this matter for a number of years, and they
have at last got the nearest approach to a natural repro-
duction that has yet been produced. The instruments we
have here are the result of their latest study. The patent
rights have been bought by a company of capitalists for
Canada. Their factory is in Toronto. The records and
machines are all made there, so you have before you to-
night the very latest production of a French invention, but
made in Canada, by Canadians, for Canadians,

Now, I am not going to take up any more of your time
than that in describing the machines, and we will at once
start with our pr. . ining ill i of the
different instruments, bands and vocal numbers. I will also
later on demonstrate how the Pathe records can be played
on other machines, and other records on the Pathe. The
first number will be a march, played by the Pathe Military
Band.

An important feature in connection with the Pathe that I
want to call your attention to is the sapphire ball which is
used on Pathe records instead of a sharp-pointed needle.
(There follows a presentation of the merits of the sapphire
ball for the purposes of sound reproduction.) The Pathe
record is made on the hill and dale principle, going up and
down over the record instead of a side to side movement
as the steel needle. Also being round, it fits every part
of the groove, thus reproducing every tone recorded, giv-
ing every instrument in a large band; and to illustrate this
I will play a record that nearly all record makers have
featured, and if you have heard it on other machines, note
how the Pathe renders it. The 1812 Overture played by
the Pathe Military Band.

For some rooms the Pathe machine with the full tone
needle which I have been playing will be too heavy, and
there are some records that are very much nicer played
with the soft needle, anyway, the next d ion will

record, which is a very soft tone, will be the Rosary, Cor-
net Solo, a record that everybody is familiar with, and 1
would like you to note how natural, soft and restful this
record is.

The next number will be one of the latest popular songs,
“I May Be Gone for a Long, Long Time,” a patriotic song.

The next number is a duet by two of the Pathe grand
opera singers, Agnus-Dei. Note the beautiful blending of
these two voices.

The next number is one of those popular Hawaiian
records, and of course you know this is not a loud record
to begin with. This is a very high ceiling here, and it
would sound very different in a room. I am going to play
a soft record with a soft needle to show the elimination of
the scratch and perfect tone quality.

One of the latest machines the Pathe people have put
out is an electric machine, that is, it has batteries which are
all contained in the machine; you do not have any plug to
attach, and you can play it anywhere. The next number
will be played on this Louis XVI, one of the latest designs.
This will be a patriotic song, “Good-bye Broadway, Hello
France."

With none of the Pathe machines do you have to change
the needle. With this machine you never have to change
the needle nor wind the machine; all you have to do is put
the record on and let it 80. This number will be a duet
from Iolanthe.

Another feature about Pathe machines is the tone mo-
dulator. Sometimes you might like to sit down quietly and
hear a record, all the beauty of it, with less volume; with
this arrangement you can have that just as you wish it.
Note the changes as 1 manipulate the tone control.

Pathe machines will play any other record that is made,
and play it perfectly. (Then foll ad ion of
the Pathe playing Victor, Columbia and Edison records.)

I now want to call your attention to perhaps what you
have noticed, the resonance that the sound chamber gives.
This is all wood—there is no metal parts; any metal about
the machine gives it a tinpanny sound; but this is all wood,
and you get the depth of tone and brilliancy as well. Some
machines give depth of tone but no brilliancy? Brilliancy
is an important feature, depth of tone is an important fea-
ture to many people also—in this we have both,

The next demonstration is for owners of Victor, Col-
umbia or other machines to show how Pathe records can
be played on any one. I am going to play a little waltz
to show you how the Pathe will play on either one of the
other machines.

The next demonstration is a 'cello solo, “Drink To Me
Only With Thine Eyes," with orchestral accompaniment ;
this will be played with the regular needle.

Another feature I want to call your attention to in
Pathe records. When a record starts first, you will some-
times hear a little blurt; the groove is very fine, and in
pressing the record sometimes a little grit gets into it.
The sapphire needle polishes the groove, and after play-
ing a few times this will wear off,

The next number, which we will play with the soft
needle, will give you a demonstration that perhaps will be
a little different to any you have heard previously, as most
of you know the piano has been one of the most difficult
instruments to record with any degree of satisfaction. The
tones of the piano are such that you cannot get any great
volume anyway. But I have a record here, which is for
clarionet and piano, and I want you to notice the effect
you get with the piano from the Pathe tone chamber, the
resonance, ring and beauty. Of course, if I played it with
the loud needle, you get it very much stronger, but I want
to play it with the soft needle to get it down as fine as

be on this machine with the Pathe half tone needle; the

possible, and show you how these records play with very
little surface scratch and yet give true quality and tone.

N
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The next will be to demonstrate a tenor voice, a solo
that most of you I think are probably familiar with,
“Thora,” by Jos. Chambers.

This number will be an instrumental record by the
Pathe Orchestra, “Home, Sweet Home,” as played in all
countries. And in closing, I would just like to say that if
any of you present this evening would like to visit our
talking machine department any day, we will be pleased to
play any records you might like to hear. We have a pretty
representative stock of all records that are issued. We are
always glad to have anyone come in, whether wishing to
purchase or just to hear a little good music as played by
the Pathephone. Our talking machine department is on the
third floor; just walk in and say you want to hear some
records. We want to show you what beautiful records and
what fine running machines Pathe have. We have a num-
ber of catalogues, and if any of you are interested, they
will be handed to you as you pass out

It is our intention to put these recitals on occasionally,
possibly when we get new records each month. We will

be announcing further recitals along similar lines, We
will announce them in the papers, and will be very pleased
to have all, or any of you, come :n and hear the records.

The Lyrie Symphony Orchestra recording Lyrie records

Mr. F. L. Willson, who has been connected with the
George McLagan Furniture Co., Ltd, Stratford, for 22
years, and who is now representing their interests in To-
ronto, Hamilton, Niagara Falls, and St. Catharines, is also
looking after the interests of the firm's Lyric phonographs
and records in these cities.

Salesmen

We can place live, ambitious salesmen as

managers of Pathé throughout

Canada.

departments
Address Sales Dept.

Pathé Fréres Phonograph Co. of Canada
Limited

4.6-8 Clifford St. - Toronto
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News in the “Lyric" Record Field

In announcing their Lyric records, for which the George
McLagan Furniture Co. Ltd., of Stratford, are Canadian
distributors, the Lyraphone Co., New York, have chosen as
their slogan, “Musical Value." Speaking of their plans for
Lyric records, Mr. Quinlan, the managing director, said to
the Journal: “Our entrance on the market some months
ahead of our original schedule, followed by the flood of
business from all over Canada and the United States whch
greeted our arrival, has made it necessary for us to con
fine our efforts for the present exclusively to our 1o-inch
records. In the matter of our 12-inch records, though we
have many recorded, we are compelled to ask the trade's
indulgence until January, when we will be able to distribute
them. In this connection, however, the Lyric 10-inch re
cord plays longer than many 12-‘nch records.

“We must ask the indulgence of our distributors and
dealers for the natural and unavoidable delay in making
shipments during the first few months of our factory's ac
tivity. In spite of double shifts and unceasing efiort we
were, literally, swamped. However, conditions are steadily
mproving, and we can now give assurance that prompt de
liveries will be made in all sections of the country

Referring to the kind of records that
suit the public taste, Mr. Quinlan points
out: “The old standards are gone—the tone
that is tinny, nasal and harsh; the music
that is tawdry and trashy—but supposed to
meet the popular taste. The public does
not want these things, and never did. The
public wants good music—high-class music,
and it wants to hear tones which are na
tural and true—not tones which are veiled,
disguised, and distorted, by false ideas of
phonographic license.”

Some examples of Lyric records are
No. 7101—"“Siciliano” and “Intermezzo"
from “Cavalleria Rusticana” on one side,
and on the other, the celebrated tenor
Aria from “Martha”; No. 7104, containing
the “Rigoletto Quartette” on one side and
“O Paradise,” the great tenor solo from
“Africana,” on the other., Instead of be
ginning with the few disjointed chords im
mediately before the quartette, the Lyric
record begins quite logically with the pre-
vious scene, leading naturally in tone and text to the mean
ing of the quartette. No. 9103, containing on a double disc
record the celebrated Prelude in C sharp minor by Rach-

and the Mid Night's Dream Overture by
Mendelssohn.

TUNER WANTS POSITION
A first-class, all.round Piano Tuner and Repairer, with some years' ex
Perience as plano salesman, is open for engagement. Address
“Tuner,'' Box 197, Yarmouth, N.§

POSITION WANTED,

Phonograph and small foods man wishes to connect with some western
concern. Am single and of fiood character. Salary uot s0 m
gblect as steady position with chances for advancement
Box 772, Oa
Toronto, Ont.

PHONOGRAPH SALESMAN WANTS POSITION
Wanted, by ymms, married man, gonn.mn as phonograph salesmai
any part of Ontario. Thorougl t wil
phonographs and records.
b

Address
dian Music Trades Journal, 66-68 West Dundas Street

Capable of taking charge of department
vp:{v ox . OCanadian Music Trades Journal, 66-68 West
Dundas_Street, Toronto.

TUNER AND SALESMAN WANTS POSITION
In a factory or wareroom in Toronto or large city as plano uner and
one o1

gréan Tepairer by 4 man holding a position wit for
twenty years. Also experienced in selling and collecting. Steady
Good references. Best reason for changing position. Apply,

stating class of work required, and salary offered to the right man,
¥°‘ 321 Canadian Music Trades Journal, 66-68 West Dundas Street,
‘oronto.

OPEN FOR POSITION
with over 20 years' erience in manufacturing
of rnn ayer pianos, esaling and uumn&
desires position with som iano  house for
only principals
penses. Best of reference requi
confidentially Apnl% B 444, Ca
66-68 West Dundas Street, Toronto.

A middle aged ma
f pi and

ATy,

All o on treated
nadian Music Trades Journal
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New Cecilian Catalogue

One of the newest catalogues out in trade circles is that
issued by the Cecilian Company, Ltd., Toronto, describing
Cecilian pianos and players. On the front cover is an oval
cut-out revealing on the first page a half-tone illustration of
the “Modern St. Cecilia,” which forms the Company's trade
mark. There follows a foreword, then illustrations and de-
tailed descriptions of the Cecilian straight pianos, styles s,
6, 8 and Louis; also player pianos styles 5 and 6. There are
also illustrations showing the Cecilian patent back with
sounding board and acoustic rims; the Cecilian Grand
Agraffe Section; the continuous iron bead and pressure bar;
and another showing the Cecilian all-metal non-corrosive
player action

This catalogue, which embodies twenty-four pages, is
neatly gotten up and well illustrated, so that it should prove
most helpful to dealers and salesmen in their work of sell-
ing the Cecilian line, The credit for the scheme and prep-
aration of this catalogue goes to Mr. A. T. Pike, sales man-
ager of The Cecilian Co.

Visiting the East

Mr. James G. Whiteacre, western manager, Mason &
Risch, Ltd,, visited his company's headquarters in Toronto
early in the month, and also visited New York. Asked by
the Journal as to conditions of doing piano business in the
west, Mr. Whiteacre stated that they were very satisfactory
indeed. The aggregate value of the year's crops was large,
and would result in the circulation of large sums of money
in the west, and naturally a certain portion would be ex-
pended in the purchase of musical instruments.

Happen'ng to be in Winnipeg when “Jock” Smith passed
away, Mr. Whiteacre remained over for the funeral. Re-
ferring to deceased, Mr. Whiteacre spoke in the highest
praise, and expressed the universal regret at the untimely
passing away of a man of such high ideals.

M. (‘harlc; RI;SE in the West

Mr. Charles Ruse, manager, Gerhard Heintzman, Ltd.,
wholesa'e department, being in the west when the death of
“Jock” Smith occurred, remained over in Winnipeg to at-
tend the funeral services. Mr. Ruse was impressed with
the manner n which the trade was represented, somebody
being present from every house in the city, as well as from
a number of other points, so high was the esteem in which
Mr. Smith was held.

Concerning trade conditions, Mr. Ruse considered they
were never better in the west. Though not the largest, the
most valuable crop the west has ever had was safely har-
vested, and consequently reflected very favorably upon
business circles. Mr. Ruse went as far west as Swift
Current.

Player Roll Perforations

One who has to do directly with the marketing of

player piano rolls estimates that out of every ten sold,
eight are what is called “popular music,” and the other two
are classical.
This view is not held by another firm, who claims that
their show that classical music is ing more
popular than ragtime. Even those who are reported to be
popular air fans are buying more Chopin, Lizst and Rubin-
stein music rolls than the so-called popular rags.

A third viewpoint on this situation is expressed by
“X X X" in The Piano Journal. “X X X" is expressing
his opinions on a lot of the music that is being cut, and he
refuses to come out in the open and say frankly what he
thinks, because like the Kentucky Colonel, he says, “I am
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a gentleman and my stenographer is a lady.” But he has
been looking over a bunch of recent player roll bulletins,
which causes him to remark: “Music! Oh, my sacred Aunt;
why, the bones of Beethoven would rattle in his grave at
the thought of designating as music the miles of junk with
which good clean paper is defaced.” The balance of his
remarks argue for a greater proportion of the better music
for the sake of the future of the player piano business.

A Successful Winnipeg Pianist and
Demonstrator

One of the talented musicians who has a close connec-
tion with, and a direct interest in the piano trade, is Miss
Nellie Malcolm, of Winnipeg. Miss Malcolm is a concert
accompanist of outstanding ability, having toured the musi-
cal centres in Western Canada several times with concert
parties when her splendid work was most favorably com-
mented upon.

Miss Nellie Maleolm, Winnipeg

It is one thing to be a good accompanist and another
thing to be successful at demonstrating. This unusual
combination Miss Malcolm possesses. She has had an al-
most unlimited scope for demonstrating work at the ex-
hibitions. Miss Malcolm has made many trips from Win-
nipeg to Toronto to demonstrate Sherlock-Manning pianos
at Toronto Exhibition, in which her brilliant playing, and
having the happy knack of making a wise choice in the sel-
ections rendered, have met with such marked success that
her ability is held in high regard by the Sherlock-Manning
Company.

The secret of selling is to cheerfully show a large num-
ter of articles, and then begin to eliminate and concen-
trate.

Every man is proud of what he does well, and no man
is proud of that he does not do well,
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Here and There and All-Over

Mr. R. 8. Gourlay is among the prominent business men
of Toronto enlisted in the “Victory Loan Campaign."

Mr. Sam Fox, head of the Sam Fox Publishing Co.,
Cleveland, was a recent caller on the Toronto sheet music
trade.

Mr. Paul J. Stroup, of the Universal Music Co., New
York, recently paid a flying visit to the firm's branch in
Toronto.

Mr. F. T. Quirk, manager of Sterling Actions & Keys,
Ltd,, Toronto, is back from a week's trip to New York and
other points.

It is reported that the German Government has taken
over a large piano plant in Schwerin for use as an aero-
plane factory

Mr. E. L. Cuendet, representing Mermod & Co., the New
York motor firm, was among the month's visitors to the
trade in Toronto and Montreal.

Mr. Otis C. Dorian, general manager of Pathe Fieres
Phonograph Company of Canada, Ltd., has returned from a
four days' trip to New York City

A successful salesman says: “Don't fail to go to the
last house in the row. That's the house where you will
find a prospect which will later result in a sale.”

The National Piano Manufacturers’ Association now has
a general The appoi is d of
George W. Pound, a prominent Buffalo lawyer.

Mr. R. W. Burgess, of the Pathe Co., is now out West
in the interest of his firm. He will go right through to
the coast, and expects to be away for at least two months.
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Mr. E. W. Schnorr, representing G. Clay Cox, of Roch-
ester, who is introducing the Ph to the Canadi
trade, visited Toronto, where he was a guest at the Elliot
House.

The store front of the Bowes' Music House, Hastings
Street, Vancouver, has recently been undergoing alterations
which will give them considerable extra space for window
display.

Mr. L. J. Burrows, who has been confined to his home
for a few days through illness, is on the job again boost-
ing the Willis line, for which he is wholesale representative
in Ontario.

Eugene Ysaye, the Belgian violinist, has appeared in
Toronto on his 7th tour. Ysaye was born in Liege. While
in Toronto he went up to Exhibition Camp and played for
our soldiers.

The Williams Piano Co., Ltd., Oshawa, are now making
their Maester-Art reproducing pianos in their grand piano
cases, which they claim are the first reproducing grands to
be made in Canada.

Mr. H. G. Stanton and Mr. B. A. Trestrail, general man-
ager and sales promotion manager respectively of R. S.
Williams & Sons Co., Ltd,, Toronto, attended the Edison
convention in Detroit.

wi the best wne

Such development has taken place in the talking machine
department of The T. Eaton Co., Ltd., Toronto, that they
have extended their equipment to embrace some sixteen
sound-proof rooms.

The T. F. Harrison Company, the large home furnishing
house of Kingston, who opened up with Victrolas and Vic-
tor records some little time ago, find the department al-
ready producing excellent returns

A Dbill is due to come before the United States Con-
gress aiming at the establishment of a “National” Conser-
vatory of Music. The President of the United States is
designated as the head of a general board of regents.

A new addition to the list of “His Master's Voice” deal-
ers is Mr. T. H. Frost, of 1093 Bathurst Street, Toronto,
who is equipping his store with up-to-date sound-proof
rooms for the handling of Victrolas and Victor records

Mr. J. H. Imrie, formerly of the Norris-Patterson Ad-
vertising Agency, who has taken over the position of ad-
vertising manager with R. 8. Williams & Sons Co., Ltd.,
Toronto, is now settled and right at home in his new work

Up in Ingersoll there is an air of activity around the
Evans Bros. piano plant. “We are very busy,” said Mr
M. J. Comiskey, secretary-treasurer of the Evans Bros.
firm, “having a substantial quantity of orders booked
ahead.”

Mr. W. K. Elliott, the well-known Brampton dealer,
when in Toronto recently reported good business in his
locality, though some farmers held back from closing deals,
fearing that their sons would not be exempted from mili-
tary service

Edison dealers will be interested in the tour of Yvonne
de Treville, soprano of the Paris Opera Co. and Brussels
Opera Co., who visits Toronto on November 19; also Sim-
coe, Chatham, Windsor, St. Mary's, Arthur, Owen Sound,
Fort William, Ottawa, Arnprior, and Sarnia.

Mr. N. G. Valiquette, vice-president of the Pathe Co.,
who was recently stricken with paralysis, is making a grati-
fying recovery. Mr. Valiquette is now able to walk around
his room with very little assistance, and plans shortly to
g0 south to recuperate.

Recent visitors to the Pathe headquarters were Mr. S.
A. Binns, director of R. J. Whitla & Co., Pathe jobbers for
the West, and Mr, Eugene Julien, of the firm of Eugene
Julien & Co., Ltd, of Quebec, who are handling Pathe
goods in their many branches.

Mr. W. B. Rollason, the popular music dealer of Wel-
land, was a recent visitor to the Pathe factory, where he was
arranging for some sub ial shi of Pathept
and Pathe records. Mr. Rollason has good reports of busi-
ness conditions in his territory

Mr. Carl Zeidler, the well known importer of piano
supplies, is back from a short holiday in the north. Mr.
Zeidler usually slips away for some shooting at this time
of year, and the rule is that he “brings home the bacon.”
This year was no exception to the rule.

Mr. P. 8. Connolley, whose recent res gnation as secre-
tary-treasurer of the Karn-Morris Piano & Organ Co., Ltd.,
Woodstock, was reported in the last issue of the Journal,
is acting as secretary in connection with the organizing of
Oxford County for Canada's “Victory Loan."

The Music Supply Co., Columbia distributors, are run-
ning some strong advertising in conjunction with their
dealers. An interesting phase of this subject is brought
out by Mr. John A. Sabine, of this firm, who says: “Al-
though the amount of money spent on this advertising is
large, it is very small compared with the sales, in fact com-
pared with the volume of business it produces, Columbia
advertising is extraordinarily profitable.”
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A special wire to the Journal announces the arrival of a
son and heir to Mr. T. A. Fuss, of R. 8. Williams & Sons
Co. Toronto staff. The boy weighed fourteen pounds, has
doubled his weight in two weeks, looks like his father, and
is already booked to enter the music business

Mr. W. J. Craig, and Mr. Otis C Dorian, secretary-
treasurer and general manager respectively of the Pathe
Co. of Canada, spent a few days in New York, where they
saw the Pathe popular priced art cases. These will shortly
be announced in Canada to retail at around $350.

Lieut. F. C. Heintzman is in a military hospital in
France, suffering from gunshot wounds in the hand and
leg. It is understood the injuries are not of a serious na-
ture. Lieut. Heintzman is a son of the late C. T. Heintz-
man, and a grandson of the late T. A. Heintzman

Mr. Fred Taylor, who does an extensive “His Master's
Voice" business in the eastern part of Toronto, has en-
larged his facilities for handling the business in his two
stores at 1go Main Street, and at 290 Danforth Avenue, in
both of which he handles Victrolas and Victor records

FRANK W. BULL, OSHAWA, ON THE GOLF COURSE
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Mr. W. R. Williams, who has been doing business in
Vancouver for the past two years, has removed from 2331
Granville Street to fresh premises on Robson Street. Be-
fore coming to Canada Mr. Williams carried on a piano
business for several years in Bangor, County Down, Ire-
land.

In a letter on conditions in the talking hine trade
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“His Master's Voice" dealers in various parts are pre
paring for a rush for Harry Lauder records in view of the
fact that this exclusive Victor artist is billed to appear in
Toronto, Montreal, Kingston, Hamilton, and other points.
where in addition to his regular concerts he is co operating
in patriotic work

The Literary Digest says: “The value of Germany's an
nual pre-war export trade in pianos is said to have been
Mouth organs and concertinas, save for
the troops, are no longer manufactured in Germany.” In
1913 they represented a weight of 4,700 tons, exported to
all parts of the world.”

over $12,000,000

At the new retail Sonora studios opened by Messrs, 1
Montagnes & Co. in the Ryrie Building, Toronto, business
is reported to be coming in nicely, with a large percentage
of the sales recently closed cash deals The demand for
Sonoras shows a marked call for the “Imperial,” “Elite,”
“Baby Grand,” and “Troubadour” types

A useful selling help in the shape of a coloured book
let is in course of preparation by the Pollock Manufac
turing Co., Ltd, Kitchener, makers of the Phonola. To
the Journal Mr. A. B. Pollock, head of the company, stated
their two factories were running to full capacity, and that it
was necessary to resort to night work to keep up with the
orders,

A new addition to the retail music stores of Hamilton
is that recently opened by Mr. G. M Jones at 407 Barton
Street East. Mr. Jones is featuring Willis and Knabe
pianos, Symphonola and Cambridge phonographs, and has
introduced a small goods department. The friends of Mr

Jones predict for him a successful handling of his new
undertaking
By the death of Mr Job Ardern, of Cheshire England

his large collection of violins of his own manufacture has
been placed on the market The R. §. Williams & Sons
Co., L mited, have secured a large proportion of his best
productons, which they are now offering to the public. Job
Ardern was born 1820 and died 1912. It is understood that
the major'ty of these fiddles have been made upwards of
fifty vears

At the factory of W. Bohne & Co manufacturers of
piano hammers and strings, it was learned that the manu
facturers have of late been ordering heavily and in such a
way as to indicate a seeming fear that there might be a
shortage of felt. Mr. Bohne states that they have sufficient
felt in stock to last for a considerable time, and though
the labour situation is serious there is no cause for uneasi
ness in this connection

The Journal is informed that the factory of the Brant
ford Piano Case Co., Ltd,, Brantford, is running to full
capacity, and working nights to keep up with their Brant-
Ola orders. The Brant-Ola Sales Company in Hamilton
report a pleasing list of sales for the last month, with large
November and December business shaping up. The Brant
Ola business in the Hamilton district is in charge of Mr
E. Brooks, a new addition to the staff of the Company
The Home Outfitting Co. of Hamilton, who have been
dling Patheph and Pathe records exclusively in that

h

an English jobber says: “I rejoice when the manufacturer
and the retailer are doing well and making a satisfactory
margin. The more profitable the trade the more capital
and brains will it attract, and that is what we want in this
trade to-day."

The Period Styles of the Victrola recently announced
by the Victor Talking Machine Co. in the United States
embrace forty-six models covering twelve most artistic and
popular periods, namely: Gothic, William and Mary, Louis
XV, Bombe, Sheraton, Louis XVI, Hepplewhite, Chippen-
dale, Chinese Chippendale, Empire, Queen Anne, Adam and
Jacobean.

city for the last year, have been so pleased with the pro-
gress made that they have opened a branch store at 77
Tames Street North, Hamilton, right in the heart of
the business section, where Pathe goods will be sold ex
clusively. In addition, so as to take care of their steadily
increasing record trade, they have added three more demon-
stration booths in their main store on 170-178 King Street
East, which gives them six rooms altogether Having
proved to their satisfaction what can be done with the
Pathe in Hamilton they have decided to branch out in
other cities, and on Saturday, November 3rd, they opened
Branch No. 3 in St. Catharines. In this city also they will

———
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handle Pathe goods exclusively. This means that the Home
Outfitting Co. are selling Pathephones and Pathe records
in three different Stores, two of which were opened ex-
clusively for that purpose.

With a view to greater efficiency in the production of
their line, Canadian Symphonola Co., Ltd., have placed the
superintendency of their factory in the hands of Mr
Charles Harris, formerly superintendent of the Karn fac-
tories at Woodstock. Mr. Harris, who was with the Karn
Piano and Organ Co., Ltd., and the Karn-Morris Piano and
Organ Co., Ltd., for twenty-eight years, now devotes him
self to phonograph manufacture with much confidence in
the future of this branch of the music industries

“The dealers here all report good business and bright
prospects for the winter season,” said Mr. R. P Newbig-
ging, head of the Newbigging Cabinet Co., Ltd., Hamilton
“Our own shipments for the month of October were the
best yet. A traveller remarked to us the other day that
there were more phonographs per capita sold in Hamilton
than in any other city in Canada, which only goes to prove
that there are a live bunch of salesmen in this city, for
even talking machines seem to require the help of the other
talking machine.”

“Things are humming at the factory,” said Mr John
E. Hoare, head of the Cecilian Co., Ltd., who mentioned
that a pleasing feature of the orders coming in for Cecilian
pianos and Concertphones was that they were from all sec-
tions of Canada. In the Concertphone line, while all the
types are finding a ready market, the “Alexandra,” at $100,
and the “Superb,” at $135, are proving the most popular
selling models. “We have not raised prices on our phono-
graphs," said Mr. Hoare, “and do not contemplate doing so
as long as it can be possibly avoided.”

The Victor Talking Machine Co. has Just announced
the fourth edition of “The Victrola Book of the Opera.”
Some of the new features of the latest edition include ten
new opera stories, making 120 in all, and including several
recent productions, such as “Goyescas,” “Prince Igor,”
“Rosenkavalier," “Madeleine,” etc Sixty new illustrations
have been added, making a total of over 700. More than
1.200 opera records are described in the volume, which is
cubstantially bound in green cloth with gold lettering. “The
Victrola Book of the Opera” has proven most popular for
the valuable material it contains of interest to music lovers

Tust as the Journal man dropped into the office of Mr.
T. C. Wright, manager of Nordheimer's wholesale Aeolian-
Vocalion department, there was delivered a wire from a
prominent western dealer to rush one of the new art period
styles recently added to the Vocalion line. Some of these
period designs are Queen Anne, Gothic, Windsor, Duncan
Phyfe, William and Mary Adam, Jacobean, Chippendale,
Hepplewhite, and Louis X1V Among recently appointed
Vocalion dealers are Wm. § Carr, Niagara Falls; |. H
Sykes, Swift Current;: Thos Linklater, Sudbury; T. H
Black Co.. Cobalt: G. T. Carruthers, North Bay; . M
Roache & Co . Ltd., 8. John, N B.; Day & Strachan, Orillia,
and Jas. Pequegnat, Stratford

Toronto Piano Dealers Endorse “Victory Loan"

At a large and representative meeting of the Toronto
Retail Piano Dealers’ Association on November 7th, the
following resolution was unanimously adopted:

That this meeting is in sympathy with the re-
quest of the Finance Minister, and the music trades
heartily endorse in every way the flotation and
raising of the $155,c00,000 War Loan
The individual members of the Association are liberally

participating in this Victory Loan. Many are giving time
to the promotion of the loan, and many are using generous-
sized advertising spaces in the daily newspapers to give
the loan a boost.
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It was agreed that in view of the scarcity of labour the
practice of free tunings be discontinued, and that no free
tunngs be given or promised after November isth, It
was also decided to make the cost from this date for single
tunings be $2.50; three tunings per year for $6 25; or four
tunings per year $7.50. This to take effect November 15,
or where there is an existing contract at the expiration of
that gontract. The charge for tunings of players and
grands to remain at the present figure, although it was
found impossible to avoid the increasing of the charges for
repairs by 25 p.c

In view of the shortage of stock it was deemed neces-
sary to make some increase in the scale of rental charges

Mr. J. A. Hassall f-’romoted

Following the appointment of Mr. B. A. Trestrail to the
work of general sales promotion for the R. 8. Williams &
Sons Co.'s headquarters and branches, Mr J. A. Hassall has
been promoted to the management of the firm's piano de-
partment at the Toronto store. Mr Hassall joined the staff
of the R. S. Williams' house a little over a year and a half
ago in the capacity of superintendent of the repair depart-
ment.

Mr. o A Hussall

In this short time he has won the co.operation and respect
of the entire piano staff through his untiring efforts in their
behalf. Mr. Hassall has had a wide and varied experience.
He is the son of the late Richard Hassall, a well-known
piano man. Eighteen years ago he entered the music busi-
ness with Hobert M. Cable, of Clybourne Avenue, Chicago.
Later on he became superintendent of the Palmer piano
plant in Uxbridge, and has also had a useful experience in
the making and adjusting of piano actions, Mr Hassall has
unbounded faith in the future of the piano business in
Canada. He gives it as his firm conviction that customers
satisfied by service are the best means of advertising. He
is also a strong supporter of the one-price system,

Mr. Russell Teeple, of the phonograph department of
the George McLagan Furniture Co., Ltd., Stratford, is now
on the road interesting dealers in the Lyric line of phono-
graphs and records. Mr. Teeple is first going through to
the eastern coast, and will then start out for Western Can-
ada. The Lyric and Empire phonographs which the Mc-
Lagan firm are marketing embrace 14 models, running from
$17 to $250
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THERE are some things you can buy

by the maker’s name alone, and a good piano
is one of them.

Style features vary—yet all pianos look much alike on
, the outside. Unless you are craftsman enough to judge
j the merit and structural refinement of a piano, unless your

ear is trained to detect the beauties and shades of its tone
'4 there is but one safe and sound basis for preference—the

; intention, ability and reputation of the maker, g

You can be sure of a good piano only when you know
that the maker habitually means to make good pianos, has
the factory resources to do it, has earned the reputation
of carrying out his intention.

‘ = Half a century has gone by Yet the unvarying goodness is
since  Gerhard Heintzman, still built into every Gerhard
i single-handed, made his first Heintzman—the intention to
pianos. He is the oldest of build worthily passing from
Canada's piano-craftsmen. In father to son,
making and marketing the first

P

successful upright pianos, he
stands out as a pioneer,

To-day his reputation is Do-
minion-wide. In every com-
munity the piano that bears his
name is known as Canada's
Greatest Piano.

Demand and factory to-day
outstrip all the founder's orig-
inal conceptions.

Toronto, -

No better piano can be made
than the Gerhard Heintzman
has always been. It embodies
many exclusive tone-producing
and tone-sustaining features. It
takes in every new style-idea.
It has the merit you look for in
a lifetime purchase.

Its price is unusually low for
quality so unusually high.

Gerhard Heintzman Limited

75 Sherbourne Street

Canada
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Careful inspection through every
operation of production explains the
uniformity of the Mason & Risch f
quality.

Every detail of construction-
every item of material must mea-
sure up to an exact standard.

The distinctive long life, the satis-
fying reliability of the Mason &
Risch never varies.

Figured on durability, quality,
I and satisfaction, the Mason & Risch l |
piano is the lowest-cost piano offered
the purchaser.

v
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Mason ( & ) Risch-

fimited

| 230 Youge Street
Toronto




