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PERSISTENCE

HERE are two reasons for the necessity of persistence in advertising

T —one of them is the ease with which the human mind forgets, and the

other is the necessity of teaching the good points of your products a

little at a time. It is a general experience, not only in advertising but in all

the different phases of business, that the concern which does not constantly

reraind its customers of its existence soon has no existence of which to remind
them.

MONTHLY $1.00 PER ANNUM IN CANADA, 5s. IN GREAT BRITAIN, $2.00 IN OTHER COUNTRIES
PUBLISHED BY FULLERTON PUBLISHING CO. 56.58 AGNES STREET, TORONTO, CANADA
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Make this a :

—COLUFRIBIA |

SPRING and SUMMIER ¥

Columbia dealers banked more money this last three months than
ever before. y

Which is by way of saying the past quarter was a phenomenal
Columbia one.

And the general business sky is full of signs all pointing to a spring
and summer, and beyond, that will throw any previous record, won- "
derful as it was, into the shade. g

We are going to keep up our end—keep up the strong, sane, able
advertising—and more of it—that has backed up Columbia dealers
for Columbia product.

The standardized prices of Columbia records made effective April
20th have as one result filled our files with letters from pleased dealers
all over the Dominion unanimously auguring an unprecedented in-
crease in record business this year, and these prophecies are being
backed by a splendid increase in their record orders.

Now as to the product: We made more than super-generous provision
in bygone months, but even so we couldn't meet the extraordinarily
increased demand. But for this year, with more factory extensions
and broadened facilities, we are confident that we shall be able to
accommodate, before very long, what any sane man should be able
to predict as the normal requirement of all our dealers. And that is

figured on what 1916 is bound to be.

Remember

Prices of the famous Columbia Disc Records have been Canadianized.
We are telling people far and wide that Columbia records now cost
them less—and that means Dollars to you.

2~ Columbia Graphophone
@D% y Company

TORONTO . CANADA
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Newly Patented Martin-Orme Duplex Bearing Bridge and Capo D'Astro Bar
The Inventive Genius

of Owain Martin

THERE is something in the construction of the Martin-Orme instrument which places
it far above the merely “mechanically perfect.”

There is something which gives the Martin-Orme Piano DISTINCTION AND
CHARACTER—which cannot be obtained through the use of extra quality materials

alone. That something is—PERSONALITY.

The genius of Owain Martin is embodied in
every Martin-Orme Piano—and is the feature
which creates that strong human element so
characteristic of our instruments—and which
conveys to the customer the feeling that he is
li i to thi diff.

above the ordinary, to the truly artistic plane.

, which rises far

Owain Martin is a pioneer in the art of high
class piano construction in Canada. For over
forty years of a busy life he has been absorbed
in study and research, giving him mastery of
the theory of acoustics and tone as applied to
the practice of piano fact:

He has ever been the foremost in creating and
adopting new ideas, which have invariably
marked widespread advancement in piano
building.

The newly patented “Duplex Bearing Bridge
and Capo D'Astro Bar (illustrated above) was
brought out after a year's work on this point
alone. It has given an additional power and
solidity to an already fine treble—which
possesses a SINGING QUALITY OF EXCEP-
TIONAL CLEARNESS.

To tuners this patented feature is of greatest
importance. The staggered bolts make pos-
sible the placing of a continuous bronze rod,
which runs the entire length underneath the
bar, thus taking up the bearing of the steel
strings. The principle of the absence of fric-
tion of steel on bronze has here been used, and
Martin-Orme instruments will be found excep-
tionally easy to tune, with less necessity of the
“pounding’’ process,

The above, together with other important
features, are exclusively embodied in all
Martin-Orme instruments.

Correspondence invited from dealers in open territories.

The Martin-Orme Piano Co., Ltd.

Ottawa, Canada

“Manufacturers of Pianos and Player Pianos of the highest grade only.”
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The Gourlay Piano

Gourlay Qualities
Are Unexcelled and

Permanent

The purchasing of a piano, with most peo-
ple, is a matter for careful and serious con-
sideration.

Consider, then, the Gourlay piano.

That the tone of the Gourlay piano receives
the highest praise of musicians and musical cri-
tics of wide experience only bears out a fact
that is well-known to every Gourlay owner.
The Gourlay piano is unsurpassed for beauty,
resonance, flexibility—in one word, quality—
of tone.

In artistic appearance, too, the Gourlay sat-
isfies and charms the most discriminating. So
wide is the range of models, and so artistic-
ally is each conceived, that a Gourlay piano
can be found to complete and enrich any set-
tung.

Behind All These Qualities Is
Gourlay Durability

The Gourlay piano is a permanent invest-
ment. Gourlay pianos are bought to be used
and treasured for a whole lifetime—to pass
from mother to daughter and to carry the op-
portunity for good music from one generation
to another.

The Reason?

Gourlay Construction. i

The highest attainable standard of quality
was set by the first Gourlay piano, and that
standard has been raised with every passing
year. All the experience and skill of the men
who derigned and built the first Gourlay piano
are put into Gourlay pianos to-day.

A Gourlay piano is an advertisement—a
permanent investment that will return large
dividends in pleasure and pride of possession,
and in long continued service.

Before purchasing a piano investigate care-
fully the qualities and superiorities of the Gour-
lay piano.

Gourlay,Winter&Leeming

Limited
188 Yonge Street
TORONTO I

s

Copyright
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QUALITY

The Safest Bridge

BETWEEN
Dealer s Consumer

The tangible qualities which serve as &
rule to measure the strength of your piano
business are good-will, friendship, conf
dence

None of these are acquired in business
apart from actual quality in the goods you
sell. No “catchy’ methods will build up
and hold a connection. You want the
agency for a piano produced by a pro

gressive firm, whose goods are equal to
the highest standard: whose policy is
sound and fair; and whose prices are as
low as quality-goods can be marked

Such is the Karn-Morris Agency

It gives you Karn and Morris
pianos—each in its field un-
surpassed It gives you
Karn and Morris Players,
which represent the most ad-
vanced product on the player
market to-day. It gives you
Karn organs of world-wide
reputation.

It gives you square treat-
ment, consistent co-opera-
tion, and good financial re-
turns for your work.

Isn't that worth getting par-
ticulars of?

(s}

v

The Karn-Morris Piano @ Organ Co., Ltd.

Head Office— WOODSTOCK, ONTARIC
Factories - WOODSTOCK and LISTOWEL
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OPPORTUNITY' is knocking at your door, and pointing the way to heretofore
® unknown success

You are not doing yourself justice in delaying a purchase of the marvelous Haines Bros.' Player.
Your stock really is not complete without it. It transcends all other playeis in existence, and with it
you have something so EXCLUSIVE that
your competitors cannot succeed against
you

Some of the most important piano mer
chants are giving daily concerts to their
complete satisfaction and profit—in the same
manner as with talking machines. It draws
an audience and arouses interest, and sells
players and music rolls. Even if an exhibi
tion does not always sell one of these su
preme players it very often leads to the pu
chase of a player, for the Haines Bros
Player forever disproves a too prevalent im
pression that the play
mechanical music, offensive to a sensitive
ear. It gives to the player a status, and to
you arguments you have never had

At once an inspiration and revelation
with Haines Bros. service added your oppor
tunity is unique, and exclusively yours—no
one can touch you in competition

We also make the MARSHALL &
WENDELL piano which is the best
value for the money in Canada.

Foster - Armstrong Co.

Head Office Limited

4 QUEEN ST. E., TORONTO
J. W. WOODHAM, General Manager

E. BIRCH, J. BETZNER,
Factory Supt. Accountant

necessarily emits

To handle a piano, the real basic goodness of
which will prove lasting value to the wealthiest
home—but at a price within reach of the great
middle classes—that is

The Real Milk of the Agency Cocoanut

As to the actual qualities of WRIGHT
PIANOS the best recommendations come from
the steadily growing list of dealers making the
WRIGHT their leader. As to the price, let
us quote you, and then form your own con
clusions. WRIGHT Pianos sell readily and
profitably Every instrument placed in a
home becomes a convincing advertisement for

your pianos.

Say the word and we'll talk figures and policy
to you. The day you take on the WRIGHT
Agency will be a red-letter day in your busi-

ness history

Wright Piano Co., Limited

STRATHROY : ONTARIO
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Get Your Foot on the “Universal” Rung
and up you go on the Ladder of
Player Piano Progress

NIVERSAL Music Rolls and Universal Service enable the dealer to make of his player
customers SATISFIED PLAYER-OWNERS—the foundation of Player Department

Success.
Perhaps you are already building your player business on this solid basis.

If not, you should be interested in knowing how The Universal Music Company is aiding dealers
in increasing player sales by making their Roll Departments better and more profitable.

The use of Universal Music Rolls is a GUARANTEE ACAINST PLAYER TROUBLES traceable
to music roll deficiencies.

WALL BULLETIN HANGERS of artistic design, giving the new rolls for each month, are
supplied.

UNIVERSAL BULLETINS containing, not a hit-and-miss collection of riff-raff, but a careful selec-
tion of the best new numbers of every class of music, are published monthly.

Low retail prices and large discounts to dealers are Universal features.

Prices herein plus 20, for Canadian deliver)’.

METRO- ART (88-Not«—Hand-Played) 302422 Ernest Ball He on Medley >
- x Ernest Ball 1.0
202552 Beidel Blmaoa. Hesltathen Walts (Fox 302446 1 Love a Piano. Medley Fox Trot
Dancing) Mt Johann Schmid $0.40 irving Buslis 40
202592 Sunshine cf Your Smile. . .Lilian Ray .50 o= s Vi
202616 That Hula Hula. (Stop, Look and SR e T S i
Listen) .. Irving Berlin .40 i e Wi Rk Wil i e e
202632 Dream Chimes Eugene Wyatt .40 s+ Al v By e D
202546 Whispering Hope. . .Alice Hawthorne .75 Mellor, Gifford & Godfrey .50
202598 She Was Made for Love 302454 Spring Time Rag. Fox Trot
Halsey K. Mohr 50 Paul Pratnt .50
202556 1 Broke My Mother's Heart (All Over 302466 Sweetest Girl in Monterey. One-Step.
You) .. James Kendis .50 Herman Paley .45
202628 Sweet Genevieve . Henry Tucker .65 302456 Sybil Selection ...... Victor Jacobi 1.00
METROSTYLE-THEMODIST
METROSTYLE-THEMODIST —a
“Popular Edition,” 25 cents Each
302494 A"!:/Tmi. First.  Patriotic One-Step o 6300 Alwsys Bs Honsy te Mls:. Fax: Tror
R W smpnl AR B S e Branen, Lange and Priral
RS DIV Lo it DRy iy 6292 Chattanooga Blues. Fox Trot ......l. Seidel
302438 Are You From Dixie? ('Cause I'm
From Diste: Tao) . (Ona Sten) 6290 Good Luck to the Boys of the Allies. March
' Geo. L. Cobb .50 Song . . .. Morris Manley
302484 A-Wide-Awake Fox Trot Mediey ... 1.00 6274 King of Rags. One Step .. ..Sherman Swisher
302486 Emerald Isle. Selection of Irish Melo 6202 One, Two, Three, Four, Ukalele Waltz. Redding
8 2 rerriranienn 1.00 6298 Red Circle. Waltz ............ Abe Olman

Complete lists and catalogues are always yours for the asking.

The Universal Music Co.

The oldest and largest Music
Roll Company in the world.

29 WEST 42nd STREET, NEW YORK
CANADIAN BRANCH—-10', SHUTER STREET - TORONTO
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STERLING

MADE - IN - CANADA

KEYS ACTIONS

Referring to the value of a
trade-name a prominent
business man said re-
cently:

“You will see that certain
firms have a reputation
built up which is their
valuable asset. Their name
on the goods in many in-
stances is worth more than
the entire plant in which the
goods were made."

The name “STERLING” on piano acticne Since 1887 this firm has been studying

all over Canada stands for the very finest and meeting the needs of the Canadian
construction possible, It assures accu- piano trade. As consistently as the piano
racy, long-life, and all-round satisfaction. firms have talked quality, and aimed at
“STERLING" guarantees the absence of quality above all else—so we have main-
inferior parts, hurried workmanship, or tained in the Action—the Soul of the
actions below the highest standard. It Piano-the same highest grade quality.
means absolutely no risk to pin your busi- This has been accomplished by a
ness reputation to STERLING ACTIONS. thoroughly modern plant with every de-
There can be no disappointment,-—no tail specially organized for action-pro-
mistake. duction.

Like the Action, the Keys of the piano have to stand the strain of years of constant use. If the
Keyboard in a short time shows signs of wear, and commences to look cheap—then the owner
becomes permanently dissatishied. He shows the defect to his friends and neighbors, and warns
them not to buy that make. The Piano man is the loser—and in a big way.

STERLING KEYS mean Al ivory bought in the leading markets at the most favorable terms.
STERLING KEYS mean the most skillful matching in construction. STERLING KEYS mean
genuine satisfaction to manufacturer, dealer, and the person who eventually buys the instrument
—i.e., service all along the line.

Sterling Actions & Keys, Limited
Noble Street - - Toronto, Canada

e G
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MAINTAINED |
DOHERTY PIANO COMPANY, Ltd.
J Established Head Office and Factories Oer 70,000
1875 CLINTON : ONTARIO

Doherty Owners
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Thomas Organ

Upright Grand
In Six or Seven Octaves

The Favonite

Everywhere

Write for territory,descriptive cata

logue and prices NOW.,

THOMAS

Organ & Piano Co.
WOODSTOCK

Ontario

It takes a Good deal of Talking, Demonstrating and
Advertising to make a Dent in Public Opinion

But there is little use in making a
dent at all unless you have the best
possible piano proposition to close
the sales with.

EVANS BROS. Pianos have all
the points necessary lo convince
the person open to be shown. The
design, tone and guaranteed parts
not only make a favorable impres-
sion, but will assure against disap-
pointment years and years hence.

You will find it good business to secure our
agency terms. We've got what you want in
various types of both pianos and players—there's
no question about that. Get deAnl'e particulars
from us, and you can do some figuring that will
show up some $$$$$$$ for your bank account

EVANS BROS. Piano

and Manufacturing Co.
Limited
INGERSOLL ONTARIO CANADA
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®
WonsdalePiano Co.

(mEGISTERED)
TORONTO.
Manufacturers of the
Highest Grade Upright and
Player Pianos

The LONSDALE commends
itself to the Aggressive
Dealer

who requires none other than a High Grade
Instrument at a reasonable price.

OUR PRICE represents actual cost of
production plus a small profit and is minus the
usual heavy additional expenses that burden
most lines.

YOU should at least make yourself ac-
quainted with our VALUES, which cannot
fail to interest you.

WRITE TO-DAY for Catalogue and prices
and TIE UP with the best selling proposition
that was ever offered you.

Don’t wait until it's too late.

.
o
N NG

: REG.

0000

QUALITY

This trade-mark guarantees it

BOhne Hammers have always been beyond duplication. The very
choicest materials obtainable go into producing them, and every
detail from the first operation to the last is carried out by men of
special training. Every order is critically inspected before leaving

our factory.

BOhne Strings are the result of the same policy nothing too good. You

cannot possibly exchange your money for better strings than
Bohne's. The name insures quality—Al.,

W. BOhne & CO., TORONTO .

516 Richmond Street, W.
CANADA

and at 134th St. and Brook Ave., New York

040 00000

1000000000010

A ——
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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HE tone of the CRAIG piano is of rare quality. Whether played to produce a
large volume of sound or a sustained singing quality, the CRAIG piano is
nlwuys noted for its pure, sweet, sympathetic notes.

The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is inslantl)‘ responsive one that is (.xp.tblv ol per
mitting you to render your favorite numbers according to your tastes one that lasts
and keeps in repair.

I ESTABLISHED 1856 | The Craig Piano
Company

Montreal - Canada

Every Reasonable
Expectation

your customer may have is

backed up by the piano when

you sell him a Senecal & Quidoz

instrument It is not high-

priced, but it is high-grade,

musically and mechanically.

These facts emphasize that you
cannot possibly go astray in se-

curing the agency for Senecal &

Quidoz pianos and players.

Not only is the agency a profit-

iatbl(ch ;)nbee;l::t the sooner you get SENEC AL & QUIDOZ

Manufacturers
Pianos and Players of Quality

St. Therese, - - Quebec
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THE GODERICH ORGAN COMPANY, Limited

CANADA

GODERICH -

REED ORGANS

SELLING MORE THAN EVER FROM COAST
TO COAST
The Favorite Everywhere.
Send for Catalogue and Price List.

MUSIC CABINETS
PIANO BENCHES
PLAYER BENCHES
PIANO STOOLS

Special designs of cases made for large dealers, with

name on, of firm requiring these.

D. M. BEST & CO.
High Grade Hammers and Strings 4

455 King Street West - Toronto

Any reference to high-grade piano sales is incomplete without mention of
D. M. Best & Co.’s high-grade Hammers and Strings. They are inseparable.
D. M. Best & Co. have won a reputadon for supplying Quality Hammers and
Strings for Canadian Quality Pianos. Our aim is perfection.

T

We are sole Canadian agents for the celebrated Webster & Horsfall's
music wire. Made by Latch & Batchelor, Ltd., Birmingham, England.
We have had this wire, Red and Blue labels, tested by the School of
Practical Science, Toronto, and find it very satisfactory. We also had the
Poehlmann (German) wire tested at the same time. The difference is
striking, especially the elongation. Poehlmann stretching about fourteen
times more than WEBSTER & HORSFALL'S, and the difference in
strength—eighteen points in favor of the English wire, which comes to
International Pitch at 125 pounds tension, and the Poehlmann at 150
pounds, which proves the superiority of this English wire.

B—

OO0 i -
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OTTO HIGEL CO., Limited

The Largest Music Trade Supply
House in the British Empire

Manufacturers of

METAL PLAYER ACTIONS

UPRIGHT PIANO ACTIONS

GRAND PIANO ACTIONS

PLAYER PIANO ACTIONS

PLAYER PIANO ROLLS

PIANO AND ORGAN KEYS

ORGAN REEDS AND REED BOARDS

&

| =y

e~ M

-

-_
- s S - e -

The most costly piano that can be
built will be efficient only as its action
is s0. The action must be noiseless,
light of movement, instantly respon
sive to the softest touch and powerful
to endure the severest concert hall
playing. It must be delicate yet strong
There must be absence of friction or
rattle: there must be care in the mak
ing of parts and accuracy of adjust-
ment All the qualities of action effi-
ciency are in the action manufactured
by

™ Otto Higel CO., Limited

0 Toronto, Canada
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN-

GES, PEDALS AND GENERAL PIANO HARDWARE.

CORRESPONDENCE INVITED
HAMMACHER, SCHLEMMER & COMPANY

NEW YORK, since 1848
4th AVENUE and 13th STREET

Buy Your Piano Cases

from case specialists and save tying up capital. Then
you know to a cent the cost. You have that money
invested in increasing sales, instead of in lumber and
mill plant

We can also talk to you to your advantage about piano
benches, and cabinets for talking machines, records,
sheet music and player rolls

Brantford Piano Case Co., Ltd.

M. S. PHELPS, President and General Manager

BRANTFORD B - CANADA

We can submit designs or work
from your own drawings.

IOMEIENEY | “Superior” Piano_Plates

»CABINETS E

are also suitable for ap
ol

MADE BY

ach
old  spe

and furniture that is

Vel Paso G | 300 on the instaliment

plan, which offers &

ood ident ifieation mark THE

s e, g e s | SUPERIOR FOUNDRY.CO.

Sketches Submitted Free. CLEVEI_AND. oHlo’ U’S‘A.

GEORGE A. SMITH & CO,, Inc. :
—, * © Mewvork B LJ.MUTTYCO., cgreres Bost,on,llass.g

Street
B We manufacture fine calender coated silks and nainsooks
B for Pouches and Pneumatics, and special fabrics for Bellows
B of every aescription.
B Every kind of RUBBER TUBING 1s represented in our
\ B line including extra large sizes covered with HEAVY FRIC-
A Model Piano Factory Needs B TIONED TWILL, which is designed particularly to prevent

Francis Glue Room Appliances splitting over connections.

SAMPLES and PR!CES furnished on reque:

For this is demonstrated daily in representative factories
the world over,

o0oonoooooaooononnooonoonooononooopnnooD

Julius Breckwoldt & Company
Manufacturers of
Piano Backs, Boards, Bridges, Bars, Traplevers
and Mouldings
Sole Agents for Rudolf Gwsu Wire in Canada and United
tates

When you get ready for an outfit—or for improvements o"
additions for your present glue room —remember Francis
specializes in this line of manufacture and has done so for
more than thirty years.

Chas. E. Francis Co.

Jonoooooooonog

Main Office and Factory

RUSHVILLE - INDIANA, U.S. A,

). Brackworor, Pres W. A. Bruckwolor, Sec-Treas,
I :

" Fulton Chain Tupper Lake
[slslslelalelalafalalalalulalalsfelalalalalalelelelelalalololeleelol e el ol olu]

gooooonoooooooooo

B —
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——C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS  OF New York
High Grade Commodities

TO THE

PIANO s PLAYER TRADE
S5,

T 74

.

Player Accessories. Felts, Cloths,
Tracker Bars, Transmissions, Brass and :
Rubber Tubing, Rubber Matting for Punchlngs
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Leather.

. s Imported French and also Domesti
Send inquiries, accompanied by Samples, for I;‘::i;: Clr:l v;'c o H‘\:’mr:rl:

Prices, stating Quantities required.

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

N EWCOMBE Distinctive and Stylish in Design

_ Scientifically Accurate Scale
Pianos and Players Strong, Responsive Action
"Never suffer by comparison Nationally and favorably known name

Since 1870 Newcombe Pianos have been
pleasing their owners and building up a repu-
tation that to-day is a valuable commercial
asset.

No piano but the Newcombe is equipped
with the “Howard Patent Straining Rods,"
which relieve the immense strain on the
strings and make a much better tone pos-

sible.

Truly the Newcombe is a “‘Leader."

NEWCOMBE

PIANO COMPANY, LIMITED

Head Office: 359 Yonge Street
Factory: 121.131 Bellwoods Avenue

TORONTO - CANADA

U0

i
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How 73c. helped to

sell a $675.00
Player-Piano

Every shrewd piano man knows that
the way he demonstrates a player-
piano has a great bearing on the
sale.

But not every piano manager realizes
that the roll itself may be the decid-
ing factor.

It was, in the case of Mr. Berry,
whose letter we reproduce herewith.
And the roll was the “Sextette from
No. 90010

Lucia™

Q.R.S. Autograph

(Hand Played)

It sold a $675 player.

The moral is this. A player purchaser is look-
ing for natural music. The closer you come to
giving him that, the more likely you are to sell
him.

It costs 73c.

Q. R. S. Autograph rolls are as near hand-play-
ing as we will get—they are actually reproduc-
tions of hand-playing.

It will pay you to stock a few of these, es-
pecially the Hawaiian pieces, so popular just
now.

Send your order to-day for a few of these rolls
and be convinced.

Special Hawaiian Pieces

Following is a list of Hawaiian selections arranged
and played by Lee S. Roberts. Mr. Roberts has been
in Hawaii. He has succeeded in putting into these
rolls the quaint, haunting, “sliding” effect so charac-
teristic of Hawaiian guitars and ukuleles. “Aloha
Oe" is a wonderful seller. The others are also in
great demand. Order a few to-day.

T WILLAMS RS

CALGARY
TORONTO

WINNIPEG
MONTREAL

READ THIS LETTER

Nov. 15th, 1915
8, Williams & Sons Co

145 Yonge St

eointion for your
r-piano purchased
sed with the in
e purchuse, T
you to know a

nted in the similarity
in so fa WS PATIeNN was concerned

ided that it § wnih

s would fulfil
ed p .
o purchase resulted in groat dim
any salesman,

Upon making close examination of the Player and
I that while instrument embodied
churacteristios ¢ de Player, it was
use n eortain roll 1o get the results T have

woking for ¢ Player Piano.
The point 1 desire to emp! o in thin
before, while the piane
ived, it was the roll

that as stated
uld be

u played for me which greatly

rything that co

ed my decision to purehase your instrument

in experience might be useful to you in future de
monstrations
Yours truly

(Signed) L. L. BERRY

Songs from Hawaii

400172 Aloha Oe (Farewell to Thee)
Arranged and played by Lee S. Roberts
200429 One, Two, Three, Four. . .Jack Allan
(Hawaiian Song)
Arranged and played by Lee S. Roberts
200410 1. No Wau i ko Maka
aialae
Arranged and played by Lee S. Roberts
200424 Kuu lpo i ka Hee Pue One
Arranged and played by Lee S. Roberts
200425 Lei Ana Au i ke Aloha o Kaua (Ador-
ing our Love)
Arranged and played by Lee S. Roberts
200434 She Sang Aloha to M Carey
Arranged and played by Lee S. Roberts
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Beeretary,

How He Borrowed the Money.

ERY conservative was the dealer here referred to.
He had built up his business slowly and earefully
from an original capital so small that to name it would
only bring dishelief, He worked very hard during his
first few years in business for himself. e was the
manager, the selling staff. the office staff, the collector
and the delivery man all in one. But he got ahead, and
as the salvation of his capital depended upon his selling
only to good customers, he sold only to good customers,

He early formed the habit of good down-payments,

As business grew and he hecame better off he was
able to grant more liberal terms if the oceasion  de-
manded.  Finally he found that to meet the aceeptance
given in payment for the last shipment he would have
to borrow from the bank. His credit was always good
at the bank, but he preferred to use it seldom. He was
always doing a good business without that,

When he called on the manager of the local hank one
morning and told him what he wanted the banker leaned
back in his chair, looking at him for a minute or two.
Then he said, ““Sure, you can have ten thousand, in-
stead of the five you want, but T don't think 1'm going
to lend you any.”

The dealer looked undecided as to whether he should
be indignant or not. But the banker continned. ‘]
know of at least a dozen of your eustomers owing you
from one hundred to two hundred and fifty dollars each
that have more than enough money on deposit right here
in this bank to pay you off. You have easily another
dozen or twenty, or perhaps fifty of the same kind on

your hooks that 1 don’t know about. Go and get your
money from them."

“But T can’t do that!" exclaimed the piano man,
“1 have given them time to pay, and I can’t ask for the
money hefore it is due,”

“*No,"”" agreed the banker, “‘of course not, bhut hy
wanting to pay me seven per cent. interest shows that
you are willing to pay for the use of some money.  Now,
why not go and buy the use of your own money from
your customers? Figure out what you can offer in the
way of a discount inducement to pay up.  Explain your
proposition.  Tell them candidly you would have to
borrow from the bank and pay interest, but that you
would prefer putting the money into the hands of your
customers.  Don't go asking a favor. Go on the basis of
offering a good bhusiness proposition,”’

The dealer did so and was so pleased with the re-
sponse that it is now a regular part of his business poliey
to offer a cash discount for complete payment when he
positively knows the customer has the cash and is sus-
ceptible to a money-saving proposition.

The psychology of the proposition is that when huy-
ing a piano people are influenced to make a decision by
paying only a part down, even if they have enough in
the bank to pay outright. After a few months or a
year, when the obligation has heen reduced, it does not
seem 8o hard to pay the balance in a lamp sum, partien-
larly if shown that they are saving money.,

On Straight Dealing.

OBODY ever meets the salesman or dealer who
openly endorses, as good business, a policy of
“knifing the other fellow.” The worst erook in the
trade can always appropriate a halo of rectitude and
expatiate copiously on the sins of his competitors. e
can point to his own imaginary success as being a result
of straight dealing, without hatting an eyelash. His
hands go up in hypocritical horror at the thought of
what his honored calling is coming to through the per-
nicious influence of those whose moral standard is to do
anything or say anything to unload the goods,

If the trade were sized up on an appraisement of
cach individual respecting his own ideals, methods and
accomplishments, it would surely draw an award of one
hundred per cent. perfection. As a matter of fact the
piano trade embraces a hody of men with an aggregate
of business morality and ethies second to no line of
business anywhere.  But it is not quite one hundred




18 CANADIAN MUSIC TRADES JOURNAL

per cent. perfeet.  As every orchard has its wormy
fruit, so too the piano trade is not completely free from
those who are asleep to the fact that they and their
tactics are obsolete,

This is an age of straight dealing, and the man
whose sales record is tarnished with deals put over
only because he resorted to knavery, is a fool to think Le
is the gainer thereby. The customer always finds out,
and so do all her friends, but seldom does the salesman
know of the influences set in motion against him as a
result of his sharp practices. When he finally gets to the
end of his tether, with no asset in the shape of reputa-
tion nor cash, he knows no better than to condemn
““luck’” or the lack of opportunities.

“Cheap" Piano Bench Led to Instrument's
Repossession.
NCE upon a time a mechanic bought a piano. When
it and the bench went into his home, he was quite
pleased with his purchase. But the bench was a
““cheap’” one. Before very long it began to show signs
of inferiority. The finish proved defective. It grew
rickety. Then the owner began to think he had been
cheated by the dealer. He saw in what really was a good
piano imaginary flaws. He began to convince himself
that the piano looked cheap. He even believed it
sounded badly. He became disappointed with its pur
chase. He spoke disapprovingly of it to his friends.
Finally his payments lapsed, and to make a long
story short the piano had to be repossessed. The moral
is that it did not pay to handle a “eheap™ heneh,

Pretty Strong Evidence.

HEN those who know and are responsible for re-

sults will ensure a good advertising appropriation
even at the necessity of juggling accounts to get it
there is pretty strong evidence for the value of pub-
licity. In the course of the Journal editor’s reading
the past week he came across this editorial in Adver-
tising and Selling which speaks for itself:

‘““Anything without a parent is an orphan, isn’t it?

““An advertising campaign which exists without open
financial sponsorship is an ‘orphan Annie.’ Well, there
are more orphan Annie advertising campaigns than you
would believe, especially at the present time. 1 heard
of one the other day. A well known national advertiser
who spends nearly $200,000 per year lets half of the
campaign go on unsponsored. By which 1 mean that
the hooks of the company show an expenditure of only
about $100,000. The other half is charged up in varions
ways—clerk hire, postage, traveling expenses and other
items which are fictitiously inflated.

“Why? Because, if the hooks showed $200,000 spent
in advertising, the hanker-directors, if not also the par-
simonious stockholders, would swoop down upon the ap-
propriation with a bhowie knife and gleefully cut its
Jjugular vein, They would view this operation as a very
hygienic one tending to fatten the dividends and make
the business healthy ! Of course, the executive heads of
the business who know competitive conditions and the
sales field have no such silly idea of the situation. They
know that if the appropriation were cut down the busi-
ness would wither like a fallen flower in the July sun,
for the article is one which is peculiarly dependent on
advertising.

““What interests us is the prevalence of notions of
this kind. There is more than one railway, for instance,
which has never dared to put its complete advertising
cost on its books under the right name. There are
many industrial corporations in a like position. There
are also many concerns which have cut the Jugular
vein of their advertising and faney that they are saving
the cost, while redoubling sales effort of other kinds'
That wicked word, advertising—how it is being pun-
ished and orphaned !”

Trials and Tribulations.

LEP your troubles to yourself. There is nothing to
be gained by heaping ashes on your head and wal-
lowing in the dust for the edification of the consuming
public.  Few people supply their needs at the stores of
the hard-lack dealer, and fewer still want to feel that
they are obligated to buy because Smith, or Jones, or
Brown is hard up and deserves patronage for the mul-
titude of sorrows that lie on a whitening head.

Even the old friends will turn away in time, parti-
cularly if they believe that the complaint and the fault-
finding of the dealer is more fancied than real. No one
can bear up long under a constant flow of hard-luck
stories.  The healthy man with a healthy mind looks for
the sunlight s the young plant turns the clod and pushes
towards the free air,

OF course, the average merchant has troubles. No
people in the world are without them. But the trouble
with thouble is that it can grow and multiply in the aver-
age brain faster than anything in the world. Trouble is
# brain parasite.  And the most unfortunate feature of
its development is the tendeney to erowd out all healthy
thoughts, to darken and destroy every brilliant prospect,
leaving no thought or impulse except those colored and
Blackened and distorted,

Generally speaking, we all know that competition in
this day and age is strenuous and real; that merchants
cncounter varied forms of husiness practices that some
with trouble is that it can grow and multiply in the aver-
oppressive. ' We must, however, as individuals fight our
own husiness hattles, and it is better and wiser to go into
the fight with cheerful faces and brave hearts than to
creep forward timorously.

GET IT WORKING FOR YOU.

The wagging tongue is the oldest and greatest adver-
tising wmedinm in the whole world. In this country it
has a cirenlation of over 6,000,000, [t cannot be bribed,
Unlimited cash cannot buy it.  Service is the only coin
by which it ean he hought, Courtesy will secure its eter-
nal good will. Tts active support can he hought with
fairness.

Business integrity will purchase its houndless influ-
ence. Tt is always positive—either for or against. It
speaks out the truth abont you, your merchandise, your
business methods, whether yon like it or not. Tt won’t
take your word for what you are, It Jjudges what you
are by what you do. In a collective sense, the wagging
tongue is always right, and if its voice is raised against
you it is generally deserved.—Erchange.




L

— 4
-
- 4

—

CANADIAN MUSIC TRADES JOURNAL

T

|||||

lezams

[ ] 1o 1 sengrneme |nnn "y,
"W o) "N
LT \ |unn l.ul i Imm .
L ' "he
| o | Yo,
{ ) e g ' e '
thoaguine .uu.. II || "|lll.. ' '
] (] H
! [ | ¢ ey
H ‘ ' '. Y v !
: TN ety et '

The Wise Piano Man

will put his faith in the truly Canadian

WILLIAMS

Maester-Touch
Player Piano

BECAUSE— It spells economy for him.

This exclusive Maester-Touch device is two expression boxes con-
trolling the air pumped into the action, thus giving the operator the

N\ power to procure exquisite tone shading and to secure an instant
) crash, followed immediately by notes as soft as a whisper.
W\\ An exceptional opportunity awaits the wide-
N awake dealer that will write to-day for
F“ exclusive territory.
I
N
FW The WILLIAMS PIANO Co.
Limited
F OSHAWA
ONTARIO
=
=
| | |
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Mendelssohn Pianos

Put the Snap into Spring Sales

Spring is here and moving days are almost on Now is the time to push for some business.

MENDELSSOHN de-
signs are neat, attrac-
tive and adapted to

No piano will assist
the dealer in getting
s satisfactory spring all styles of rooms and
trade more than will

different designs and
the MENDELSSOHN.

finishes of furniture.

STYLE "D PLAYER

High quality and honest prices make the Mendelssohn

exceedingly pupular with people contemplating an exchange of instruments or a new one.

Wonderful Values to Encourage Spring Business

The pianos we furnish our dealers during the next thirty days will be exceptional value In point of
veneer, finish, interior construction and mechanism these instruments will equal an Exhibition stock

We are determined to strengthen and enhance the reputation the
Mendelssohn has established during the past 30 years

1916 to be a Record Year

Realizing that 1916 has opened under trying conditions for the dealers, we have decided to offset this by
giving Mendelssohn dealers greater value than ever before, and to do our best to make it easy to sell
this piano and add to the right side of the profit and loss «ccount at the close of the year

A dealer just taking on his first shipment of Mendelssohn pianos in remarking on the change he was
making, said:—

““l consider the
MENDELSSOHN,
As it stands to-day,
The best all round
Value

for the Dealer.”

NEW STYLE “D

STYLE “F" LOUIS

Dealers making arrangements for the Mendelssohn agency now will find a most attractive proposition
offered by this company.

DROP US A LINE TO-DAY. IT WILL PAY.

THE MENDELSSOHN PIANO CO.

TORONTO 110 Adelaide Street West CANADA
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UNITED STATES MUSIC TRADE EXPORTS.

For the year ended June 30, 1915, the United States
exported to Canada 1,004 pianos, as against 2281 for
1914 and 2. 30, 1915, ae
cording to the U 8. Department of Trade and Com
merce returns.  Canada up to this time has been  the
largest individual United  States  piano
manufacturers, though the rveturns at the end of the
next eurrent year will probably show Australin to be
the largest purchaser, being now a close second

Exports of Planos from the United States for Three Years
by Continents.

eustomer ol

Wi i
No. Vilue
Europ. 1,674] $403,418
North America 3,180, 617,75
South Ameriea w8 2

A6

Totul 7,008 1,5

3,672 6,501 1,416,888 08,565

Exports of Pianos from the United States to the Largest
Customers for Three Years,

No
Canada 2,281 4
England 1086
Australin
Mexico
Brazil
Argentine
Chali

Uraguay
Philippine 1sld
Cuba

Italy

States’

United
largest customer for the year ended June 30, 1915, when

In player pianos Canada was the

this country took 432 instruments, This dwindled to
100 to the year ended June 30, 1915, while England’s
purchases inereased to 499 from 165 for the previous
twelve months, and 126 in 1913, Australia also shows
a material increase in purchases of U8, players
Player Pianos.
Exports of Player Pianos from the United States for Three
Years by Continents.

94

] No. T Valwe

Burope #109,881
North 4 117,081
South 57
Asin
Ocennin
Afriea T8

Total .. 1374] 3B88.203) 1,219] 335,200

- ! T
s R No
England | 165
Canada 251
Mexico 36
Argentina 50
Brazil 17,066 20
Chile P M 24,647 11
Colombia ... 5 1,941 12{

Australia ..... 100|  27414] 158)
Organs.
Sinee 1912 the United States export trade in organs

has very materially declined, as the figures of the follow-

ing tables show. England has been a large buyer of

United States organs, with Australia a good second and

Germany an important customer, too,
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Exports of Organs from the United States by Continents for
Five Years, with Total Quantities and Values

UR} w2 1918 (R} 1915

Europe

Quantitios a5,181 3,451 ' 4500 24

Values $AIZ057 $404,8105) $ns 92 1,0 # |
North Americn

Quantities LT3 1,487 1,728

Vilues TLALG BLOOO, 108,408
South America

Quantities 143

Values [ORET)
Awin

Quaantitios 206 20 204

Valnes 11,102 11,548 14,765
Oceunin

Quantitios 1,775 1,766 1080 1,419 ol

Values SN D) 4T NN
Afrien

Quantitios " 136

nlues 5 12,140

Totals

Quantitios 0,145 9,701 3,450

\idnes JTH S0 S8 100,10

Organs Exported from United States for Five Years to Largest

Customers.
1l w2 1913 R} 1915
Cunada
Quantities 184 1 T 200

Values 2 KRNI
England
Quantities 5174 3,067
Values 200 430,440
Australin
Quantities 1614 1,481 1,008 770
NGB 6,005 64,860

Quantities

Values 7 7,08; 8,172
South Afriea

Quantities Wi 1,049 200

Values {1 ) 10,410 10,314
Seotland

Quantitios 17

Values 4,628
Mexico

Quantities 0

Values T4
Nfld, & Labrador

Quantities 192

Values 1,54
Netherlands

Quantities 501 54

Values 23,080
Norway

Quantities 181 410 N7 165 5

Values 762 14,527 171 8,174 250

Germany
Quantities
Values

1,088 8T
7| 48815
Perforated Music Rolls,
Only since 1913 has the United States department of
Trade and Commerce separately listed exports of per-
forated music rolls for player pianos. The total ship
ments for the year ended June 30, 1915, were valued at
$67,899, as against $127,627 in 1914, and $158496 in
1913,
This table shows the more important customers of
the United States in purchases of rolls for three years
EJE] 1014
Canada $I0,005 $33,008
England 40,800 }
Mexico
Australia
Cuba
Argentina
Brazil
Chile
Colombia
Uruguay
Italy
Germany

249

4,792
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Nordheimer Prestige .
Reflects upon the Dealer

HERE are in the piano trade of Canada a
small, but steadily growing group of
business men, building up a reputation

and prestige for themselves that will ultimately
land them high in both standing and financial
rating.

These men sought as the foundation stone
of their business, a Canadian piano that could
be depended on to add lustre to the name of
any house that might handle it.

And seeking such an instrument, their
choice inevitably rested upon the Nordheimer
—not only as the leading Canadian piano—
but among the few—the very few—first pianos
of the world.

How about your business? Is it based on
the principle of known value? Is it gaining
by the reputation of the makers you repre-
sent?  Or losing?

Have you ever listened seriously to the
Nordheimer proposition? It will pay you to.
Write us to-day.

NORDHEIMER

PIANO & MUSIC CO., Ltd.

Cor. Yonge and Albert Streets
TORONTO
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THE UNITED STATES PIANO OUTPUT.
The
As one studies the output for this year it is plainly

evident that the number of players will be considerably
reduced.  That is, the percentage of players will be far
smaller than that of two years ago, and even of last
year. 1f conditions remain as they are at present, it is
the opinion of the writer that the ontput of pianos will

run somewhere between 140,000 and 150,000,

As a piano must always be a part of the player, we
must arrive at the output of players through a percentage
estimate, and it thought that this year the output will
be somewhere near 30 per cent. 1t is helieved that the
number of players had reached over 40 per cent,
the output of pianos, but some of the hest thinkers in
the piano trade arve inclined to the belief that the eheap
player is now receiving the same treatment that the
cheap piano has received during the past two years—
the dealers are finding that the cheap player piano is
not productive of good results on account of the risk.

U.S. PIANO INDUSTRY CONDITIONS.

In a recent the New York Sun had the
following reference to piano trade, which is of interest
to Canadian veaders: The piano industry is one which
like others felt the sting of the recent business depres-
sion. In faet, during the first cight months of last
year there was little or no husiness in comparison to
what  there is usually In the last four months of
1915, however, there was a general waking up and fae-
busy night and day up to the Christmas
holidays.  Some of them at present are working with an
overtime schedule, which shows that there is a general
improvement throughout the trade.  Speaking of the
piano situation, a maker said recently :

“The depression last year, although hard at the time
to realize, proved to have heen an excellent thing for the
entire trade.  The reasons for this ean be summed up in
a few words: To begin with there was more or less
overproduction in every large piano manufacturing
centre and a great deal of the business had been done on
long time, which was not working out entirely satisfac-
torily 'Iln- piano merchants thronghout the country
also faced the long time eredit situation.  The depression
had the effect of making the latter repossess many pianos
and dispose of these instead of buying new stock.  This
naturally eaused a dulness in the wholesale business hut
cleared the retail field of a lot of bad accounts and
brought the dealers’ stocks down to rock hottom.

“The manufacturers also pulled down the time on
their eredits and the whole resulted in a general house
cleaning which has eliminated overproduction and put
hoth the wholesale and retail businesses on a better eredit
hasis.  When prosperity returned in the late fall there
was naturally a greater demand for pianos and player
pianos than there had heen for some years. This de-
mand is continuing and the piano industry to-day is fac-
ing one of its hest business years. All the stock which
was ordered for the holiday trade has been disposed of
hecause piano merchants did not have any surplus at the
start and the manufacturers owing to their inability to
get supplies rapidly enough, were unable to overload the
market if they wanted to.

Editor of Musical Courier Extra says:

of

isste
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WHEN YOU HAVE TWO TO CONVINCE.

G D. CRAIN, Jr., who writes considerabiy in the

* trade press on every-day subjects that touch the
work of retailers and salesmen, has this to say about
“Selling Two at a Time’': As every piano salesman
knows, one of the most difficult jobs in the business is
to handle a trade when two people are doing the buy-
ing. He has got to wateh his p's and q's closely, at
least until he finds ont which has the “say’’ regarding
the matter,

Often a hushand and wife come in to look at an in-
strument.  In this case the latter usually is engineering
the purchase, and the man is simply there in his capacity
of controller of the domestic treasury. By a few
diplomatic remarks the attitude of each can be deter-
mined and the rest of the canvass built with reference to
the facts which have been brought out.
en though the man is simply there for the pur-
pose of putting the official 0. K. on any selection which
the wife may make, it is well to emphasize as a closing
feature of the sales talk, after the latter has heen prop-
erly impressed with the desirability of the purchase,
the intrinsic value represented by the instrument, point-
ing out that when one figures the long life of the piano
and the genuine pleasure that will be extracted from it,
the cost per year of ownership will seem very small.

And if the couple have come to the store in an auto-
mobile the salesman can turn to the husband and say :
“You know how automobiles depreciate, You sre ac-
customed to the idea of trading in your car afte: a few
seasons’ use.  This piano, on the other hand, will give
you tip-top service for a generation, and even then, if
you care to dispose of it, you will find any dealer willing
to make a liberal allowance.”’

This will emphasize the fact that the purchaser is
getting big value for his money, and if it happens that
the man cannot be reached hy reference to esthetic con-
siderations, an argument along this line will probably
prove effective.  An indicated, however, these sugges-
tions should he reserved for closing, as the body of the
argument should be directed to the one who is going to
have the decision as to what instrument is to be bought—
the wife,

One piano salesman who discussed the matter of
dealing with customers in pairs took the ground that he
was always glad to have the head of the house take part
in the matter, for the reason that better terms can
usually be arranged.

“A woman,” he explained, ‘“‘will usually demand
everything in the way of terms that she can get—the
smallest cash payment and the longest time in which to
pay the balance. She doesn’t figure interest or any-
thing else, but imagines that a long-time contract is the
best way for her. If her hushand is along, and if he is
financially able to do so, the chances are that he will
favor either paying cash for the instrument or making
a good initial payment and substantial monthly instal-
ments, so as to dispose of the account in the shortest
possible time."”

To have what you want is wealth; to do without is
|m\\’('l

The big stores have no
ing methods.

poly on live merchandi
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Style “H" Player

Style “F

Head Offices and Showrooms of Willis & Co., Limited
580 St. Catherine Street West, Montreal.

Style “1

Style “K*

Player

Style * ] * Player

Tt e _
»

Style *M "

The Willis Crest

In this page of illustrations you have evidences

()'

The Willis Line,

The Willis Policy.

The Willis Organization.

The Willis Progress.
You know the WILLIS reputation. You know
the success of WILLIS Dealers. Further com-
ment is unnecessary. All this power is har-
nessed and ready for transmission. When are
you going to utilize it in YOUR business?

WILLIS @ CO., Limited
MONTREAL - - . CANADA

Factories of Willis & Co., Limited, St. Therese, Que.

4__—
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TRADE REPORTS FROM MONTREAL

Personal Movements—Sales to Regimental
nds.

Its in both wholesale and

HARI) work is getting r
None of the

retail branches of the music trades.
dealers or manufacturers, however, elaim to find any
great or unusual demand, and veports of those inter-
viewed indicate that conditions are steadily improving
as time goes on and that the much desired era of gen-
uine prosperity will shortly appear on the horizon.
There is a comparative absence of unemployed as in for-
mer periods of slack times, nor are there as many de-
mands upon charity. The general poliey in this cen
tre is one of quiet optimism,

Mr. A. P. Willis, head of the well known firm of this
ity and St. Therese bearing his name, accompanied by
Mr. C. D. Patterson, visited Toronto recently. Mr.
Willis enjoyed his visit to the Queen City and to St
Catharines and Brantford, though every hour of each
business day was fully ocenpied.  In Toronto, Messrs,
Willis and Patterson visited the supply houses and ar-
ranged for the year’s requirements in actions, hammers,
keys, strings, efe,

Goodwin’s, Limited, one of Montreal’s leading de-
partmental stores, have added a sheet musie department
which oceupies quarters in the basement,

Charles Culross, who has the representation of the
Sonora for the west end of the city, is delighted with
business to date, which of late includes sales to promin-
ent local citizens of models Grand, Elites, and Bahy
Grands. Owing to inability to secure stock, a large
number of sales of the more inexpensive models are
being held in abeyance, Columbia trade is also well re-
presented in volume of sales,

W. J. Whiteside, the Karn-Morris representative, is
at present writing visiting Toronto on a business and
pleasure trip. His trip also includes a visit to his old
home city of Hamilton,

The Sono Phone (o, has registered as doing business
in Montreal as dealers in musical instruments,  Like-
wise Wm. Lee, Ltd., the latter incorporated for $25,000,

We understand that the Berliner Gramophone Co.,
Ltd., are installing machinery for the manufacture of
the Tungs-tone Stylus needles and they expect to be in
shape within a few weeks to supply the trade.

Armitage A. Layton, son of Mr. H. A. Layton, part-
ner in Layton Bros., in charge of the Edison and Co-
lumbia Talking Machine Department, has enlisted for
overseas service with the Ammunition Column now in
training with the 66th Battery, Montreal.

Mr. E. van Gelder, of 1 Montagnes & C'o., Toronto,
was a recent trade visitor to Montreal. e expressed
himself well satisfied with Sonora business in Canada,
and particularly in Montreal, also as regards their
musical merchandise department, except for the dif-
fieculty in securing supplies. We understand that
this firm have leased offices in the Drummond Building
and will oceupy them in May next, for the convenjence
of their customers in Montreal.

W. D. Stevenson, of the Mendelssohn Piano Co., To-
ronto, was in Montreal lately and is well pleased with
the representation heing given their product locally hy
Gervais & Hutchins,
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A Moore, of the Cecilian Co., Toronto, made Mon-
treal his headquarters for a few days, and during his
stay was to be found at Gervais & Hutehins, the local
representatives of this company.

The Canadian Talking Machine Co.,, 217 St. Law-
rence Boulevard, Montreal, have just perfected a talk-
ing machine which they will place on the market to re-
tail at $15, and which is capable of playing Columbia,
Edison and Victor

Norman F. Rowell, manager of the . W. Lindsay,
Ltd.. Vietrola department, reports sales for March away
heyond the corresponding month of a year ago. Mr.
Rowell is an enthusiast in this line and has his selling
points always ready to present in a convineing manuner.

ords,

The Canadian Graphophone Co, stated that Colum-
bia trade was holding up exceedingly well and expressed
roseate expectations for trade locally and throughout
the Province of Quebee after Easter and throughout the
spring.

The R. 8. Williams & Sons Co,, Ltd., through the
manager of their Montreal branch, My, C. R. Coleman,
have supplied the 189th Battalion, River Du Loup, Que.,
with a set of Willinms® Artists’ Instruments,

N. H. Phinney & Co., Maritime Province piano de
ers, have sold to the 112th Battalion of Windsor, N
a complete set of Boosey’s hand instruments,

““We're Going There,”” is the title of a new soldiers’
song by Helena McDougall, of Montreal. This song has
a good sentiment, is not too long to be casily memorized
and has a catchy tune,

Gervais & Hutehins, during March, conducted with
great success a mid-winter war time sacrifice sale. They
report a good demand for Cecilian and Mendelssohn
pianos and players, with two-thirds of the sales for spot
cash.  They have already installed and have in view a
aumber of other good prospects for the installation of
the Ceeilian action, which can he installed in any modern
upright piano. This firm anticipate the building up of
a nice business along this line, as many people are ad-
verse to parting with their pianos in exchange for play-
ers.  This mode of converting an upright into a player
piano is only the heginning of a large sale of Cecilian
actions, said this house,

Business is good, is the expression heard from Lay-
ton Bros, and judging from the depleted appearance of
their warerooms, there is no exaggeration in their report,
““We are out for business and it is coming stronger our
way every day. This we attribute to the popularity of
the lines we feature—Mason & Risch, Sherlock-Manning,
Thomas Organs, et al. goods,” they claim.

Recent show windows of Berliner Gramophone Co.,
Ltd., were patriotic enough to fill the hearts of citizens
of Irish extraction with gobs of fervor, The exhibit was
composed of green streamers, Irish flags and emblems,
and whatever patriotic sentiments could he found space
for. The oceasion of the hig display was the celehration
of the birthday of St. Patrick. Records by John MeCor-
mack and photos of this artist, helped to make an attrac-
tive showing.

New Seale Williams and Ennis instruments are in-
creasing in sales as the result of constant energy on the
part of J. A. Hurteau & Co., Ltd., the local represen-
tatives, who report that trade is good.

A. E. Moreland, manager of J. W. Shaw & Co.. is in

I ————
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CECILIAN PLAYERS
and PIANOS

(Made in Canada) are the finished product
of thirty-five years of expert thought and re-
search. All weak points have been elimin-
ated, and the Cecilian instruments stand to-
day FAMOUS ALL OVER THE WORLD
as the STANDARD in TONE AND WORK-
MANSHIF,

Every Cecilian Player-Piano with the fa-
mous ALL-METAL ACTION bears a full
five years' guarantee, and is absolutely trou-
ble and climate-proof, while all

Cecilian Pianos are Convertible

that is, so constructed that the player action
may be installed at any future time. WE
WISH TO EMPHASIZE THIS—THE CE-
CILIAN UPRIGHT PIANO is convertible
into a PLAYER-PIANO whenever the own-
er wishes. Write for catalogue and full par-
ticulars of these beautiful instruments, or call
at our factory.
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CECILIAN,

360 6 GG O

THE AGENCY

A piano or player of this stamp is
well worth your representing. It
fits in exactly with your aim to main-
tain a reputation for integrity and
fair dealing.

The price is not cheap, but it is not
higher than the actual value of the
article. The CECILIAN quality at
the CECILIAN price hastens sales—
and you have no reasonably dissatis-
fied buyers to fix up afterwards.
The CECILIAN agency means the
steady co-operation of a live experi-
enced organization.

Our proposition is proving its
claims, and new dealers are taking

on the line with most pleasing regu-
larity.

THE CECILIAN COMPANY, LIMITED

Makers of the World’s First All-Metal Player Pianos

GENERAL OFFICES AND FACTORY:
1189 Bathurst St., Toronto.

RETAIL SALESROOMS:
420 Yonge St., Toronto.
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a measure largely vesponsible for the proud position the
Gerhard Heintzman hold in Montreal, and if every one
intimately knew the prodigious foree and energy within
A. E. Moreland they would know the seeret why sue-
cess crowns all his efforts.

The Leach Piano Co., Ltd, who feature Gourlay,
Gourlay-Angelus and Bell lines, are at present conduet-
ing a removal sale prior to their removing on May st
to 564 St. Catherine Street West, within a few doors of
the premises oceupied by them before removing to where
they are now located.

“Business is lovely and the goose hangs high,’’ said
J. H. Mulhollin, referring to Evans Bros. and other in-
struments he stoeks

Now that the good old sunshine prevails teade will
ravel hand in hand with it, said (', W. Lindsoy, Ltd.,
rring to the recent disposal of a number of Nord
heimer pianos

“Business !
merit,

Oh, yes, it's up to its usual standard of
Everything going merrily along and we wear
most encouraging smiles,”  said  Charles the
Martin-Orme representative

All the Montreal morning, as well as the evening
dailies on the day following the civie elections, earried
good sized Willis advertisements,  With their usual ag
gressiveness, this firm took advantage of the opportun-
ity presented, as it is a well known fact that the eireu-
lation and demand for copies after an election ave ex
ceedingly heavy. These advertisements were placed on
4 page minus any other advertising, containing only the
reports of the various polls, the preferred position and
publicity thus gained making it impossible for the an
nouncements to he overlooked.

Culross,

VANCOUVER DEALERS REPORT IM-
PROVEMENT.

Business Clouds Disappearing — Scarcity of
Talking Machines and Musical Merchandise.
RI‘II'UR'I'-\' from this district show a steady improve-

ment in trade conditions generally. The optimism
prevalent in eastern cities is also found in this western
section and is due to the inereasing number of sales
heing made since the close of January.

This fact is particularly encouraging, as so many

have left British columbia since commencement of hos-
tilities—some  hundred  thousand—and, consequently,
the market has been flooded with second hand goods.
Pessimism is undoubtedly out of joint with the times in
Vancouver.
Mr. T. A. Switzer, managing director of Fletcher
Bros., 633 Granville Street, reports collections and sales
in every way much improved, and that more business has
been transacted since February 1st than had been the
case for the previous cighteen months. In consequence
the firm has recently placed an order for three earloads
of pianos.

Mr. Switzer speaks very favorably of the Columbia
Record Exchange, recently introduced by the Columbia
Company, which has enabled his firm to fill their shelves
with popular sellers, and relieved them of old numbers,
He states that the chief difficulty has been to get suffi-
cient machines to supply the demand, and he believes
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a certain amount of business may have heen lost through
this cause,

In regard to their stock, Mr. Switzer is
sed to say that the business done is indicated by a

Edison
ple
fresh order for a thousand records recently placed, and
which the firm is expecting shortly
in the staff has been necessitated hy My
Joining the ranks for the front
Mr. Bowes has been appointed to the management of the
talking machine department, while Me. J. C, Fix, for
merly of the Eilers Music House, of Seattle, has been
added to the piano sales force, and Mr. ¥. Bannister, o
piano man of wide experience, has taken charge of the
agencies thronghout British Columbia
Mr. Pollard, popularly know as *Unele Dudly,”
has accelerated his work lately with improved condi
tions, while the honnie Frank Keen still continues to
make many friends for the house in the Cariloo distriet,
The firm has also added to their staff an efficient re
pair and s
serviee to their talking machine customers.

In consequence,

vice man, whose whole duties are to be of
Of the sam
ples of the new Gerhard Heintzman player recently re
eeived, Mr. Switzer finds that the advantages of the in
strament are so apparvent that it practically sells itself,
and has ereated a profound sensation in Vanconver's
musical world.

Mr. Kennedy, manager for Mason & Risch, Ltd., 748
Granville, was too busy **sawing wood,””
expression, to talk, which argues well
known firm,

The Kent Piano Co., of 558 Granville Street, ort
a steady improvement throughout the year., Their only
trouble has been to keep a sufficient stock of talking ma-
chines, owing to the dislocation of the railroads at cer
tain points during the winter

Mr. Kent assured the Canadian Music Trades Jour-
nal representative that their salesmen were most enthu-
siastic over the Edison diamond dise, which has hecome
so popular,

Mr. M. Aubrey Kent, for a number of years with the
firm in Victoria, left for the front with the last artillery
corps that went east.  Three other members of this
firm’s staff joined the colors, viz, Wm. Daves, Robert
McDonald and J. H. O. Leather. They have all heen
under fire, and we regret to say Mr. J. 1. O. Leather
has since been killed in action,

The Ajello Piano Co., of 957 Granville, report a
steady business since the beginning of the year. The
manager states that at least fifty per cent, of their em-
ployees left their factory (London, England). to enlist.
This fact, combined with the difficulty to obtain piano
hardware, formerly made in Germany, must have proved
a serious handicap to British manufacture sinee the war.

Mr. T. H. Ross, of Hastings Street, looks for a fur
ther improvement as the spring advane Mr. R. M.
Ross (eldest son of the former), who was in training at
Kingston, Ontario, is now completing in England, pre-
paratory to holding a commission at the front.

Mr. Bowes, of the Bowes Music House, Ttd., Hast-
ings Street, reports a steady improvement since Xmas
in the piano department, while the talking machine busi-
ness has heen fair. He states that the only difficulty ex-
perienced has been in the small goods department, caused
by disruption owing to the war, which affected the sup-

to use his own
for that well
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ply Mr. Bowes is expecting (at the time of writing We regret that we have been unable to obtain a re 4

a carload of pianos in fulfilment of an order placed with — port from the Hicks & Lovick Piano Co., owing to Mr i

the Willis Piano Co., of Montreal Loviek's absence from business due to sickness in his 3

Mr. Wi Thompson, who removed during the luter  hom

part of last year from 1137 Granville Street to his pres Mr. Jdohn Wesley Bowes, of the Bowes Music House,

ent premises at 614 Robson Street. is at present in Glas-  on Hustings Street, has the sympathy of a large civele

gow looking after the interests of his piano honse in that  of business and personal friends in the death of his wife

city. His son, previously an active member of the Van-  at Vancouver General Hospital,  The late Mrs. Bowes

couver branch
moted to Staff Sergeant

Mr, Evans, of Dyke
ings Street
and looks to see th

spring

future

15 now at the front
Evans and Callaghan
reports that bhusiness conditions hold steady
brighten with the

William  and
Holmes, of Chatham, in which city she was horn in 1857
Besides the Mrs, Bowes is survived hy four
Messes. Frank W., Wallace MeB.,

Interment took place in Moan

and has heen pro vas the danghter of the  late Caroling

of Hast hushand
sons, all of Vanconver
and George B

advent of ). Estey

tain View Cemetery
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BUSINESS CHANGES IN WINNIPEG.

Doherty Firm Discontinue Retailing—Fowler
Piano Co. Remove stern Piano Men
Visit Trade—Conditions Brighter.

OST of the dealers in this centre report quiet eity
husiness, hut country trade making up for the de
ficiency.  The close attention made ne
ial conditions to collections and reposs

ary by finan
ssions has put
the trade in a healthy condition with respeet to outstand
ing accounts, and the carly movement of grain is eagerly
anticipated, as it will start a flow of mueh needed eur
reney.  Retailers and salesmen gener Hy agree that their
efforts are meeting with more encouragement than they
could report a year ago

As a result of a visit here of Mr, George E. Dies, of
the Doherty Piano Co., Ltd.,
Clinton, Ont., that firm have disposed of their retail
stocks in the West and will confine themselves entirely
to wholesale trade. The stock at Winnipeg was pur
chased by the Winnipeg Piano Co., while the Edmon
ton and Calgary stocks were taken over hy Mason &
Risch, Ltd.  The Edmonton stock includes a large and
well assorted line of musical merchandise the
Mason & Risch branch at Edmonton purpose making an
important department,
which it is the fiem's purpose to greatly extend, will
continue in charge of Mr. Roland (. Willis, who, since
coming here from Toronto, has devoted himself so assi
duously to forwarding the company’s interests.  In ad
dition to the wholesale business, Mr. Willis will super-
vise the collections at the various centres in which they
have had branches, his headquarters continuing at Win
nipeg.  Mr. Willis’ piano experience was gained in the
cast, and though a young man, his connection with the
piano trade extends over a considerable period of years
He has many friends in the east who, with those in the
west, extend Mr. Willis every good wish for success in
wholesaling Doherty lines among the western dealers

Mr. Marshall Knaggs, who has heen connected with
Cross, Goulding & Skinner for some time as piano sales
man, has joined the staff of Mason & Risch, Ltd

Mr. Chas rhard Heintzman, Ltd., called
on his firm’s local representatives, the Winnipeg Piano
Co., on his return east from an extended tour of the
West.  Mr. Ruse was delighted with the reception ac
corded their player piano with the new all-metal action,

Mr. R. A Willis, viee-president of Willis & Co., Ltd.,
Montreal, was a recent visitor to the local distributing
house of Willis lines, the Fowler Piano Co.  Mr. Willis
was on his regular trip to the Pacifie Coast
Mr. D. 8. Cluff, the well known Karn-Morris whole-

representative, with headquarters at Woodstock,
Ont., visited this centre recently on his way West. The
loeal branch reports eity trade as fair, with country busi-
ness making up for any deficiency in urban activity

Mr. J. W. Woodham, manager of the Foster-Arm-
strong Co., Ltd., manufacturers of Haines Bros. and
Marshall & Wendell lines, was another of the eastern
piano men to visit this city recently. Mr. Woodham is on
an extended tour of Western Canada, and will go
through to the Coast,

Mr. George E. Dies, well known to the music trades
of Canada, recently paid his initial visit to this city in

whose headquarters arve at

whieh

The Doherty western business,

Ruse, of

sale

his new capacity with the Doherty Piano Co While
hiere he and Mr. Willis were busily engaged in re-organ
izing the Doherty western business and disposing of the
retail branches as stated

Mr. Joseph Tees, formerly with the Winnipeg Piano
Co’s phonograph department, has now taken the man-
agership of the Cross, Goulding and Skinner Vietrola
husiness.

Mr 4. Mitehell, evedit man with the Nordheimer
Piano Co., has been confined to his home with grippe for
the past week

Will G. Ferguson, manager of the Vietrola depart
ment of Cross, Goulding & Skinuer, has joined the 184th
Battalion, under Lieut.-Col. Sharpe CBIlly ' is well
known in many cireles in Winnipeg, having heen star de
bater and athlete of Central Collegiate, where he re
y the
position of seeretary of the Literary Society. Although
only 19, he has made for himself an enviahle reputation
A host
of friends who know him well say they expeet to see him
rise from the ranks as speedily as he has rvisen in overy
other line he has attempted

Mr. H. . Mani is another employee of the above-
named firm to volunteer for Ove
attached to the 45th Regiment

the highest honor the school has to hestow

as one of the best heads in his line in the eity

was Serviee, He is now

Mr. . Frank Smith, loeal manager of Whaley,
Royee & Co., has returned from a visit to his firm’s
headguarters in Toronto,

Mr. Henry . Mason, vice-president and general

manager of Mason & Risch, Ttd..
head offices are at

whose factories and
Toronto, spent some days with his
firm’s loeal branch recently. e was met here hy Mr.
James G, Whiteacre, superintendent of their western
business,  Mr. Mason’s confidence in the West is sub-
stantially attested to by his firm’s decision to take over
the Doherty stocks at Calgary and Edmonton and to add
at the latter hranch a small goods department.

Following a visit to Winnipeg. Mr. James . White-
of Mason & Risch, Ltd., left for Edmonton. Mr,
Biges. Winnipeg manager, just recently returned from
a visit to the hranches at Saskatoon, Regina and Moose
daw. Prospects for business when the grain commences
to move, he considers good, but shipping has heen some-
what congested

Mr. Robert Shaw, who is persistent and consistent in

his determination to have a Columbia Grafonola in every
home in the West, is still bemoaning a shortage of ma
chines.  ITis appeals for goods have gone to the factory
by every mail and by telegraph repeatedly, and have met
with the most favorable response that it is possible for
the factory to give Every machine that could he
soared has heen shipped and goods are now coming
throngh with greater regularity. The standardizing of
record prices, as announced by the Columbia Company,
has met with the approval of the western trade.
Mr. H. P. Bull, manager of C'ross, Goulding & Skin-
. reports March business as being good. there being a
hig run on New Scale Williams player pianos.  Collec-
tions are announced as up to expectations, Mr. Wehh,
of the Cross, Goulding & Skinner packing and shipping
room, has donned the khaki and is now with the 184th
Regiment.




CANADIAN MusIC TRADES JOURNAL

As a Retail
Proposition

You simply can’t beat the

PHONOLA o

Retail Prices--$20, $30, $40, $65, $85, $125, $160, $250

The Phonola is noted for its superior motor
durable one. For accurate sound-reproduction it
rank. It plays any ma' 2 of disc record,

a noiseless, strong,
is easily in the front

With the Phonola you can give bigger value and get more profit. The
Agency proposition is open, allowing you to handle anything else
you like,

Through the quality in every detail of construction, and through the
musical results obtained from it, the Phonola is making new friends
every day—and keeping them.,

The Pollock Manufacturing Co., Limited
BERLIN . ¢ e . ‘ CANADA

Wholesale Distributors:

Whaley, Royce & Co., Ltd.

Toronto
for Ontario and Maritime Provinces

The National
Talking Machine Co., Ltd.
-

innipeg
for Western Canada

The newest type Phonola, “The
Organola,” is fitted with resonating
chambers, which amplify and purify
the tone. This device is in no in-
strument but the Phonola. |t is our
invention and we hold the patents.
It will get you the highest class trade,
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Mr. Landerman, accountant of the Berliner Gramo-
phone Co.,, Ltd., Montreal, spent a couple of months
with the firm’s local distributing house, the Western
Gramophone Co.  This branch recently presented the
Returned Soldiers’ Association with a Vietrola and a
couple of dozen records. Sinee removing to their new
home at 122 and 124 Lombard Street, it has been the
pleasure of the manager, Mr. A, G. Farquharson, to wel
come many callers from the trade.

The R. 8. Williams Co.’s western branch r
good busin for March, which would have been much
better but for shortage of goods. Mr. Stanley Godard,
who was for three and a half years with the firm at
Toronto, has arrvived to take charge of the phonograph
department of the loeal branch,

Mr. Lou Redmond, son of Mr, Joseph Redmond, of
the J. J. H. MeLean Piano Co., the Heintzman agents, is
now taking an artillery course at the Royal Mili ol
lege at Kingston, Ont. A new salesman has been added
to the staff of the J. J. I, MeLean Piano Co., in the
person of Mr. Nyswander, who was at one time with
the Bell Piano Clo.

The Seandinavian Regiment being organized here
has taken a valuable employee of the Mason & Risch
branch, in the person of Mr. Sdm Carlson, polisher, who
recently enlisted,

“Collections are fai reported the Winnipeg Piano
Co., ““and business continues to show encouraging symp
toms.”"  This firm have added another to their list of
agencies, having taken over the Dolierty representation
as stated

The Fowler Piano Co., now located at 360 Portage
Ave, have made arrangements to occupy the retail sales
rooms heing vacated by the Doherty Piano Co., at 324
Donald Street, and will remove on May 1st
warerooms are partienlarly adapted to the requirements
of a piano house, being considered among the finest in
the city,  They are also centrally loeated.

Stanwoods, Ltd., are now carrying a complete stoek
of Edison eylinder machines Mr. Stanwood reports
the sale of several pianos.  Sergt. J. I, Moberley. who
was ity colle for the Doherty Piano Co. hefore en
listing, and who is now a prisoner in Germany, wrote
a very interesting letter to Mr. Stanwood. as did also
Mr. Potts, who, before enlisting, was office manager of
the Doherty Piano Co. Mr. Potts is now an aviator in
England and his letters to Mr. Stanwood are full of
interest,

wort a

These

HENRY H. MASON VISITS WINNIPEG.

Mr. Henry I, Mason. Vive-President and General
Manager of Mason & Risch, Ltd., has returned to To-
ronto from a visit to his firm’s branch at Winnipeg.
When seen by the Journal, Mr. Mason expressed the
opinion that apart from exercising natural Iusiness can-
tion necessary anywhere, there shonld he no reason to
worry about the future of the West,

No doubt the outputs of a number of the factories
were curtailed,”” remarked Mr. Mason, “by reason of re-
possessions making new stocks needless.”” He was of the
opinion that the necessary re-possessions had all heen
made and collections earvefully attended to, making the
business condition of the West now a healthy one. ITe
considered it a fair estimate that the grain still to he

TRADES JOURNAL 3

moved would be equal to an average season’s erop, 80
that accounts still outstanding could he considered good
assets where equitable selling terms had been made. ™

In view of the extended discussions of the trade con
cerning the value of a musical merchandise and sheet
music department in the piano store, published in this
Journal and in American music trade papers, it is in
teresting to note that the Edmonton branch of Mason
& Risch, Ltd., will have an important small goods de
partment.  While in Winnipeg Mr. Mason arvanged for
the purchase of the Doherty Piano Co,’s stocks at ('l
gary and Edmonton. The stock at the latter centre in
cluded a considerable stock of small goods

Refe My
Mason emphasized the seriousness of the shortage in
the supply of lahor Their own had  heen
visited by a recruiting officer and the effects in result
ing enlistments have been very noticeable.  So that in
addition to the unprecedented iner in cost of wa
terials, inereased cost of overhead expenses by reason of
curtailed output, the situation becomes still more acute
hecanse of the labor situation

ng to the ineveased cost of manufacture

factory

8

A. P. WILLIS VISITS TORONTO.

Mr. A, P Willis, president Willis & Co., Ltd., Mon-
treal, and President of the Willis Piano Co, Ltd., of St
Therese, Que., accompanied hy Mr, C. 1), Patterson, gen
eral manager, spent several days in Toronto recently
arranging for purchasing of supplies and mecting Wil
lis dealers from adjacent towns. While in Toronto My
Willis and Mr. Patterson were guests at the King Ed
ward Hotel

Mr. Willis, who annually spends from ten days to
two weeks in this centre at about this time of year, com
mented upon the changed conditions in piano manufae
ture hrought about hy the war.

S Supplies.” said he, “have advaneed tremendously,
and the manufacturer is confronted with unprecedented
problems in regard to materials as well as labor. The
increased cost of production has hecome a very serious
matter and one that leaves no alternative hut to advanee
prices or lower the standard, and as far as the Willis
line is concerned, the latter will not be considered, and
I believe this applies to all Canadian makes,”

Coneerning export trade, Mr. Willis expressed thie
hope that Canadian firms would he able to take advan
tage of the opportunities that apparently existed abroad,
although cost of shipping added to greater cost of manu-
facture, made export trade a proposition of peenliar and
special diffienlties.  The Willis firm had received orders
for special lines for export trade

““Retail business in Montreal has not heen notice-
ably active,” said Mr., Patterson, “though there is no
lack of optimism in spite of less building going on and
the fact that business was seriously interfered with hy
delayed shipments caused by heavy snowfalls,

While in Toronto Mr. Willis and Mr. Patterson ar
ranged for a considerable purchase of Newcombe pianos
and players, which lines they have featured in the east
for many years.

The London Music Trades Review states that the
Government of Australia has suspended the trade-marks
of 450 artieles of enemy manufacture,
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Probationary Zones
for Dealers

The dealer policy of Thomas A.
EDISON, Inc.,in connection with the
New DIAMOND DISC PHON-
OGRAPH is to allow dealers
ample territory in which to do a
profitable business. To be an
EDISON dealer is to enjoy a fran-
chiseof realvalue. If yourcityisone
not yet “closed” by us, it will be
worth your while to write us.

THOMAS A. EDISON, INc,
Musical Phonograph Div.,

Orange, New Jersey.

CHIPPENDALE
Official
Laboratory

Model
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TRADE COSSIP,

Mr. W. Bohne, piano hammer and string manufae
turer, of Toronto, has returned to the
Southern States.

Messrs. A P, Howells and Jas 1
lay, Winter & Leeming, Litd.,
trade visitors to New York,

The Ontario Gazette announces the incorporation of
the Plaola Piano Co., Ltd., with a nauthorized cupital
of $40.000, and head office at Oshawa

from a visit
Rainer, of Gour

Toronto, were recent

The names fig

uring in the incorporation announcement ave, L. A. Lil
lico, J. G. Leckie, and J. A, Kent
The Doberty Piano Co., Ltd., are retiving from vetail

husiness in the West and their stock at Winnipeg
been purchased by the Winnipeg Piano Co. The
monton and Calgary stocks have heen purchased by
Mason & Risch, Ltd The Doherty will extend
their wholesale trade.

At the annual

firm

meeting of the Woodstock, Ont
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have to advance, as all materials ave mueh bigher pri
and going still higher,”’

NEW ZEALAND BUYER RETURNS HOME.

Mr. G. W) Seotten, representing the Bristol
Ltd.. of New Zealand, who spent several weeks in
the  suitability  of  Canadian
pianos for his firm's teade, sails from Vancouver, April
12, Mr. Scotten stated that he left
with different factories, and expressed the hope that an
iportant the two
countries wonld result,

Piano
tle.,
Canada  investigating
uany sample orders

musie trade  connection  hetween

BACK FROM FLORIDA.
John K

Toronto, is

My
Ltd.,

five weeks™ holiday

Hoare, president of the Cecilian Co.,

bhack at business after an enjovable

in Florida, with his family. Mr.

On the left Capt
W. AL Child of Child
& Gower, Regina, now
m the D of B & 0O
staff, Can With

him s L
Nordheimer  of

who  enlisted
with  the

Pats

Princess
After
fighting  he
returned to England
and took wn appoint

nt with the D, of
K. & O Staflf. When

wix
nihs

ary returned  to
his old regiment, and
it last report  was
agnin in active ser
view in Franes

Board of Trade, Mr. Harry Sykes, of the Thomas Organ
Co ry-treasurer, and Mr, P, S, Con
nolly, of the Karn-Morris Piano & Organ Co.. a mem-
her of the Board’s Council.  Both Mr. Sykes and M
Connolly have for long taken a very active interest in
the public matters affecting Woodstock,

“This has been the best season for organ husiness

. was elected seeret

than at any time for the past tl ye " osaid Mr,
Alex. Saunders, head of the Goderich Organ Co., Ltd.,

to the Journal recently, “The West is taking large
numbers, Ontario, Nova Scotin and Quebec eoming in
the order named. xport business is offering, but
freight rates are prohibitive, There has been a good
Prices will

demand for benches, stools and eabinets.

Hoare found the southern climate in agrecable contrast
with the finish up of a Canadian winter, and many
tourists from this country and the United States were
patronizing the watering places He returns to the
manufacture  and marketing of Cecilian pianos and
players with renewed enthusiasm, and expresses him-
self more satisfied than ever with the progress made by
his firm and the brightness of the future.

The ownership of the building in which the Ceci-
lian Co.’s retail showrooms are located, at 420 Yonge
Street, has recently changed hands, the new owners
supposedly being the mysterious purchasers of the en-
tire block. The Ceecilian Co.'s lease has four years to
run,
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Publicity is the Llfeblood of Piano Trade
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Sherlock-Manning Supply the
Publicity

Every inquiry from occupied territory is re-
ferred to the Dealer to whom it belongs. The
following extracts selected from many are ample
proof of the Drawing Power of the Sherlock-
Manning Publicity Policy.

Charlottetown, P.E.I
“Yours received with inquiry from Mr. John
G. McDonald, Sailor's Hope, P.E.I. We will see
him regarding the Sherlock-Manning."
(Signed) Miller Bros.

Brantford, Ont.

“We thank you for your letter enclosing pros-
pect from a lady in Paris. We expect to see her
to-day and will do our best to sell her one of your

pianos.”
(Signed) H. Judson Smith & Co.
Peterboro, Ont.
“Pleased to advise you we secured the Robin-
son sale for a Sherlock-Manning piano.”

(Signed)  The Peterboro Music Co.

Winnipeg, Man.
“We are pleased to advise you we have closed
with Cresswell for a Sherlock-Manning, Style
140."
(Signed) The Winnipeg Piano Co.

The Campaign is primarily for the Dealers. 1If
you are not already a SHERLOCK-MANNING
DEALER it is up to you to become one.

Telephone or telegraph for Agency to-day.

Sherlock- Manning Piano and
Organ Company

CANADA

LONDON
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Publicity is the Lifeblood of Piano Trade

Sherlock - Manning Supply the Publicity

During the past thirteen years The Sherlock-Manni g Piano Company have con-
ducted Publicity Campaigns; each year covering a larger scope than the previous year.
g:‘e Campaign for the year ending April 30th, 1916, can rightly be called a National

e.

CONTINUOUS PUBLICITY ADVERTISING.

being carried for the present year in ight Prominent Medi with a combined
circulation of 703,974—allowing the standard of five readers to a family, this reaches
approximately 3,500,000 readers, or, in other words, practically half the population of
“anada.

The list of publications, with the circulation for each, is as follows:
Circulation

Montreal Star ........ . 191,364

Form and Ranch Review 21,195
Presbyterian Witness . . . - 6,574
Catholic Record . ....... » 28,068
BRI s 5 6a 5054 0 V8 e e i 9,000
Farmer's Advocate .............. 30,105
Pormn ol D ...l ivirsinsnes 21,275
Maritime Farmer ................. 9,980
Everywoman's World ............. 107,644
Canadian Countryman .......... . 39,072
Canadian Farm .................. 19,086
Canadian Home Journal ........... 29,000
MacLean's Magazine .............. 40,675
Canada Monthly ................. 25,461
Farmer's Advocate ............... 33,444
Nor'West Farmer . ................ 30,890
Western Home Monthly ........... 44,141
Western Standard ................ 17,000

Total Clrculathon .. .oeco0000ivss 703,974

These figures do not include advertising in Daily and Weekly papers in support of
the Sherlock-Manning Retail Department.

SHREWD PIANO MERCHANTS
will recognize the tremendous selling power of this continuous Publicity.

On the opposite page an illustration is given of how three Dealers have taken ad-
vantage of one advertisement.

You may be situated in territory that will entitle you to The Sherlock-Manning
Agency.
Why not write and find out?

The Sherlock-Manning Piano and Organ Co.

n (No street address necessary)




Handsomely finished
HEIGHT 48" WIDTH 20 "
No. 43, FUMED OR EARLY ENGLISH

No

No_ 83, GOLDEN OAK requirements.
No. 84, MAHOGANY
MED OR MISSION

R
44, BIRCH MAHOGANY,
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Player Roll Cabinets

A Manufacturer's Life is not a
Bed of Roses

these war times. They encourage their
men to enlist, but every time they say
good-bye and good luck to one, there is
a vacancy that can not be filled. Dealers
who think the war will last another year
are not taking any chances, but are stock-

ing up.

Our advice is Buy Now if you can, present o
prices cannot last long. Ak

No. 61 —SOLID MAHOGANY

r Adjustable Steel Rod

| © THE NEWBIGGING LINE o

Newbigging Cabinet Co.

LIMITED

HAMILTON . ONTARIO

. Player Roll and
Record Cabinets
for all makes of

Machines.

Write us about your

No. 80, GOLDEN OAK
op shaped to fit No. 81, MAHOG,
No, IX No. 82, FUMED OR MISSION
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] Talking Machine and Record Section
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Country Dealers Could Do More.

CHI'.\’I'I(\' dealers are not doing as lurge o business

in talking machines and records in proportion to
their opportunities as are the city
statement offered hy one of the wholesalers
siid he,

merchants,” is the
“Further
more,”’ We are apt to get an exaggerated idea
of the total volume of business done by considering only
the city trade

““An analysis of the country and small city retail
er’s sales will show that he specializes in cheaper lines,
or rather that he has a smaller proportion of the higher
priced sales to his eredit.””
Inquiry at distributing houses shows this to he the

It does not mean, however, that the cheap lines
not sold in the city also, for they are sold in quite
large volume. But the city dealer may have a larger
prospective clientele for the high-priced lines than the
country dealer and the nec
goods is more pronounced,

ity of selling higher priced
It may also be, and appar
ently is, that the city dealer is more aggressive and
more alert in pushing trade

It is estimated that considerably under twenty per
cent. of the homes in Canada are still unequipped with
talking machines. The other cighty per cent, represent
an extensive field for intensive cultivation, so that no
dealer need hecome pessimistic or indifferent for the
want of ground to work, even though furniture dealers,
drun ]
encroach upon what the music dealer has heretofore con
sidered his exclusive field.

, hardwaremen and stationers are heginning to

Shortage of Machines.

HIS Journal has never ceased to constantly urge
talking machine dealers to push records always,
The dealer who has not sacrificed his record husiness
while going after machine sales which to many repre
sent ““higger husiness,”” now
pleased with his policy. He is suffering less from the
shortage of machines than is the man who has made the
machine end of his husiness the specialty, while his
competitior took the record trade
There has been for many weeks a real and decided
shortage of machines. For so many years have dealers
heen able to get all the machines needed, exeept possibly
for their Christmas rush, when some types were outsold,
that they can searcely realize that a shortage conld oe
cur. Conditions that have affected piano sales adversely
have heen a wonderful impetus to sound reprodueing
instruments.  So much manufacturers of the
well advertised lines have hoen foreed to temporarily
admit inability to keep up with the demand.  Makers
hitherto unknown, or of comparative obseurity, are
benefiting accordingly, or perhaps would he doing so if
they conld get vegn es of supplies, which they
cannot.  As one manufacturer said, *“When tone arms
are coming motors cannot be had, and when motors are

has  just reason to he

so that

plentiful there is a shortage of turntables or sound

hoxes, and then when we can get all of these the cabinet
maker cannot supply us.*

The dealer, therefore, in the face of o machine short
age can turn his time and energy to pushing records to
the Timit of his possibilities, always realizing that he
never can reach the limit, but still have a field for the
eultivation of a profitable erop.

The Shortage Emphasized.
A]‘lml'n.\‘ of the machine shortage referred to in the
preceding paragraph, the bulletin issued by Ber-
Ltd., under date of March 18, to
peenliarly  emphasizes this  condition
Under stress of conditions over which they had no con-
trol, inter

liner Gramophone (o,

their  dealers,

ring with regularity of deliveries, this com-
pany notified their dealers that ““we deem it but fair to
s and distributors to temporarily arrange the

ause in the contract, so far as instruments are
concerned and to issue permits to dealers who apply for
them to purchase other makes of dise machines if de-
sired until our present arrangements for obtaining sup-
plies are improved upon.””  The idea was of course to
tide aver the temporary shortage of instruments and in
no way referred to records

The assumption is, and every dealer knows, that re-
cord deliveries have practieally kept pace with the de-
mand and this further justifies the Journal in urging
dealers to give more attention to record business This
can be done without interfering with machine sales and
is eventually more profitable than merely selling a
machine for the profit and leaving the owner to buy his
records elsewhere,

Service in Record Selling.

“()"'R system here is to play over every new title that

comes in,”" said the dealer, in giving some busi-
ness ideas to the Journal. ““Not only do we try to get a
definite idea of the music itself but of the sentiment of
the selection, the record of the artist and a knowledge of
the composer.  We also endeavor to fix in our minds the
selections or recordings by the same

names of simils
artist

“We always keep a memorandum of the record num-
hers that a customer sele and our experience is that
the mere act of tabulating the number on a card index
fixes in the memory the particular tastes of the cus.
tomer. Anyone can realize the advantage it is to know
the musical temperament or preferences of a customer,

“Many customers request us to help them make se-
leetions.  This requires an intimate knowledge of the
record stock as well as of customers, and we know of
regular eustomers that have heen developed from mere
chanee eallers by reason of our conscientiously helping
them to make a wise choice,

“We do not belie it is good policy to endeavor to
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COLUMBIA JOBBERS

Start their sixth year ‘

The Music Supply Co., 36 Wellington St. East,
Torento, exclusive Ontario Columbia Distributors
have just completed their fifth year in business.
Their sales for the fiscal year ending March 31st,
1016, were twelve times as large as the sales for
the year ending Mareh 1011.

They extend their sincere thanks to Columbia
dealers in many distriets for their loyalty and
co-operation in making the Oolumbia the leading
line.

There have been times when the demand has
been far in excess of the supply, but this has
been absolutely unavoidable, and was due to the
increased popularity of Columbia lines all over
the world. The Oolumbia Factory is rapidly
being equipped to handle greater business with
greater despatch and even better results for
dealers.

One of the most important achievements of
the year is the price standardization of Columbia
Reeords. All 10 inch records are now 85 cents -
except grand opera - and all 12 ineh records
81.25 - except grand opera. The Columbia line
is positively the biggest value on the market,
with a liberal sales poliey, backed up by a great
advertising campaign.

This diagram illustrates the wonderful increase in the Music Supply Company’s

business in Columbia goods :

e 191121912 Sales
e 191221913 Sales

1913-1914 Sales

1914-1915 Sales

1915-1916 Sales
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sell a eustomer more records than he or she requests,
That is to say as a general policy, but there are the usual
exceptions.  One who stadies his eustomers soon learns
to know the man that will resent your trying to sell him
more than he wants and one also soon learns to know
the man who will resent Your not trying to sell him more

than he asks for,

“In a broad way, the dealer who wishes to build up
a suceessful record trade must be prepared to give his
customers more than records for their money. He must
give them service that can only he given by a thorough
knowledge of the goods and of the customer.”’

Using the Telephone to Obtain Prospects.

A PLEASANT-VOICED young lady asks, *Is this
Mrs. Smith ™" *“Yes, who is this?" i juires Mrs

Smith, ““This is the Company. W calling
up to inquire if your piano needs tuning.’ ! re
plies Mrs. Smith. 1 don’t think I care to have it tuned
just now. You see, we hardly ever use it: there is no
one in the family who plays now.”’

“Tave you ever considered getting a talking ma-
I‘hilli' g

“Yes, we have thought of it, but have kept putting
it off

“1 wish you could hear Mr. Blank demonstrate onr
talking machines. You know he gives informal concerts

Some day, perhaps, we will.”

every afternoon. Won’t you drop in and hear it* Yon
will enjoy it ?"’
“Well, probably T shall some afternoon.”

“Well, please bear in mind our invitation to call
you incur no obligation, and we shall he pleased to have
you spend a musical hour with us.”

The above is one of the many telephone conversations
that take place every day in a certain hig piano house.
They have a telephone operator whose exclusive work it
is to make these special telephone ealls. and the phone
that these calls ave made on is not used for any other
purpose.  OF course, the party above referred to wonld
be considered a good prospeet, and would he recorded as
stieh,

This young lady almost invariably opens up the con-
versation, as indicated above, with an inquiry abont tun
ing. Few people will vesent this. while a direct question,
“Do yon own a talking machine " would put the party
on gnard at onee,

The house in which this svstem is in everyday use
started out with the first letter in the alphabet in the
telephone hook, calling residence numbers only.  The
voung lady in charge was a bit timid in the heginning,
Mt graduslly gained confidence as she found that the
ladies on the other end of the line were not averse to
talking about interesting things.

It will readily be seen that this is o certain way of
adding to the list of phonograph record customers. TIn
fact, it was hecause this house had just opened a phono-
graph department that the telephone canvass was start-
ed. Tt was realized that some quick method must he
utilized to obtain a list of phonograph owners, if the
house was to obtain its share of the record husiness,

It was hard sledding until the tuning idea was
evolved, which, like many good ideas, came auite hy ae-
cident.  One of the parties ealled volunteered the infor-
mation that her piano needed tuning, and the girl heing

quick-witted at once told her about how high the pres
tige of the house was as regards tuning

It was at once seen that this was one of the lines of
least resistance, hence the changing of the method open-
sation with a request for tuning husiness.
ing how many tuning orders are obtained in
this manner—quite enough to keep one tuner husy

The young lady makes from 40 to 50 calls a day. Tt
has heen said that her voice is pleasing, also that she is
quick-witted.  These are important factors, Also it is
essential that the operator should he of the gentler sex.
Women will not talk to a strange man on the
obvious reasons,

ing the conve

It is surpri

phone, for
It has heen proven by this house, how-
ever, that they will give valuable information to a pleas-
ant-voiced woman

Being quick-witted, this girl takes immn
tage of every opportunity offered
# question about music rolls or records, in which case
she never fails to offer to send a selection out for trial.
She has all the new selections at her tongue’s end, and
frequently asks such questions as: ** Have you heard the
new record by Farrar? You probably heard her sing it
at the opera honse last night*"* or. “Did you hear the
great pianist play so and so yester ay afternoon? We
have that very record on the hand-recorded rolls, auto-
graphed hy the pianist himself. Do come in and hear
it. Ask for Mr. Blank. He will gladly play it for you.”

«diate advan-
Sometimes there is

It is astonishing how these conversations vary. But
they all centre about something that the house has to
sell. And it is prestige building of the highest order, in

addition to providing a steady stream of prospects,

From the reports of the conv sations, letters are
mailed out the following day, confirming the invitations
to call extended by the operator, and containing infor-
mation hearing on the points developed in the conversa-
tions. If, after a certain length of time, the prospect
fails to call at the store, a salesman will be sent,

A development of this plan is the calling up of out-
of-town prospects, to advise them of the arrival of a new
shipment of the make of which they have heen consider-
ing the purchase. One salesman who makes a specialty
of this method of soliciting frequently closes from $2,000
to $3.000 of sales a month in this manner. Especially is
it casy to close sales of rebuilt pianos hy long distance
phone.  The very piano may come in that you know
would appeal to your prosp. Every time a good look-
ing instrnment is received in trade, the salesman ahove
referred to runs over his list of out-of-fown cards, and
out the ones he thinks it might snit. Then he puts
ounle of calls, offering it first to one, then the other,
if the first one will not permit him to ship.  Of course,
such shinments, closed hy telephone, are made on appro-
val. but it is surprising how few of these deals fail to
stick  The nrincipal factor in making them do so is to
soe that the instruments are in A1 condition hefore they
sent out.—(Adapted from Player Piano Journal.)

The Canadian Vitaphone Co., Ltd., Toronto. state
that thev will appeal the decision of Mr. Justice Latch-
ford, in the Non-Jury Assizes, in awarding the Gold
Vetal Furniture Mfg. Co., Ltd., $987.75.  The latter
firm claimed $46250 balance of an account due and
$475.20 domages for non-acceptance of cabinets. The
defendants claimed that goods were defective,
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Model 1.

Dimensions 11 x 12 x §

Live dealers, it will pay you to carry and
demonstrate the

ARIONOLA

Our new Sounding Board principle elimi-
nates all metallic and muffled tones,

Model 5.
Universal Electric Motor.
Dimensions 2014 x 17 x 13

Our motors are manufactured exclusively
for us by The Waltham Watch Company.

Finished in satin mahogany and mission

()“k
Retail prices range from $21 to $100.

Write for Dealers’ Terms and Discounts.

Model 4.
Dimensions 2015 x 17 x 131, Manufactured By

Arionola Mfg. Company, Limited

Head Offices, ROBINS BUILDING

TORONTO : ONTARIO

lodel 2.
Dimensions 14 x 16 x 8

1 3.

Dimensions 16 x 18 x 11
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A Children's Hour Idea.

HE children of to-day represent a field of potential
that

terested in the family trade can aftord to overlook them

husiness of suel Iportance no wmerchant in

Children ave promptly suseeptible to eonrteons consid
cration or the reverse, and any retailer who has been in

one place for ten years or more and has cultivated the

children, numbers among his customers those who are
customers beeause of

children

Kind treatment when they wer
Every progresisve retailer who has heen in business
long enough to see children grow to manhood and wo
manhood can tell of individual sales made

entirely he
a child’s mind.  The policy
of entertaining children in the store
in these columns both for immediate and future results
“An Edison Dealer™ velates an experience in this con
nection that is worth passing along, 1t is reproduced
from ** Edison Diamond Points’" as follows :

cause of impressions made on

has heen advoeated

“Almost all of the hoys and girls in my town are
Digmond Dise hoosters
store on their
ations hefore going hon
the hest music for them

Many of them drop into my
few Re('pe
te-p

way from school and hear a
I plan only

itions of

ot only am | musically educating some of
children,
ness

these
but T am laying ont the ground for bigger husi
Many of them are in their first
Several toddlers even have fonnd their way
Lam never too husy to play for them,

year at school,
to my place
and it is a greati
fying sight to see these youngsters perched on chairs
about the store, quiet as mice, listening to the work of
Gounod, Tehaikowsky, Verdi. and other great
ers, and enjoying it, too

“You may eall this what you like
say there is method in my generosity,  §

CONPOs

Perhaps you'll
v there is. But
in addition to the pleasure it gives me. I helieve T am
giving as much as 1 hope to receive,  For one thing, 1
am instilling in these children a love of good wmusie,
which is a priceless possession

Some day there is going to be a New Edison in the
home of every one of these Youngsters. It is only a fair
recompense for my attention to this part of their eduea
tion, which is too often neglected, ™

More Intensive Selling.

T]H‘: talking machine industry is analagous with the
automohile industry in development and evolution
If not, the growth of the two lines is so similar that
talking machine dealers have to consider exactly the
same conditions as the man retailing automobiles, The
latter has evolved from an order-taker to a salesman,
His field, like that of the talking machine man, is reach-
ing a condition that demands more intensive selling.

The following remarks were w ritten for the motor car
dealer, but hy the substitution of the term “talking
machine™ for *““automobile,” are cqually applicable to
this line of husiness:

“Like the typewriter and adding machine
the talking machine dealer must now enltivate
more intensively than ever before Instead of just
skimming the eream from the top, or in other words,
picking the easy prospects, the people who know they
want talking machines, he wmust use a fine tooth comb,

sialesman,
is field

TRADES JOURNAL 4

and dig out the people who need talking machines, and
convinee them that they do need them. The ordertaker
has given away to the sitlesiman

“This is an indication of the

standardization of the

greater stability and
talking maching industry, In

stead of turning out larg Quantities of talking machines
at one season of the year and slackening the speed dur
ng the winter months, we now have high speed, quan-

Uy production every day, twelve months in the year,

To-day it dealers who think the fastest and
plan the farthest ahead who will he

15 the
in business for many
It is interesting to note the dealers and
distributors who are making the

Yoears to come
biggest succosses, are
’,'II!'
progressiveness and big business is evi.
dent the moment You enter their establishiments,*”

A New Sales Field.
HE enterprising dealor is always looking for new
angles for selling Following are some ideas on
working a field which has hoen overlooked,”” remarks the
Edison Phonograph Monthly, and the
tions to Edison dealers
of other makes:

the ones who are using scientifiec sales methods.

atmosphere of

following sugges-
are cqually applicable to retailers
“Most factories have some sort of a room which is,
for recreation purposes.  There is al-
Ways a good portion of the workers w ho take their din-
ners with them, eating about the
usually hangs | ily

or can be, used

The noon hour
entertainment,
now  hroadminded enougi, or he-
lievers in real efficiency enough, to realize that any en-
tertainment their men wonld get during
would benefit them also
argument, it should he
from the heads of the
men,

‘tory

upon  them for

Most employers

their noon hours
With this idea for a central

found no task to get permission
firm to give a noon concert to the

S you cannot spare the time
not sufficient help to send » man, we wonld suggest that
n find a man, musieally inelined, working in the
factory, if it is large enough to rant assigning a man
for that one place, He can he sily taught your meth-
ods and ideas, But we are much in favor, and recom-
mend strongly, that you yourself, or a trained salesman,
go along and handle the affair, instead,

“You could take with you an Amberola 30, Be sure
to take along literature deseribing the different models
80 that the men can take it home, for they surely will,
Also, he preparved  with agreements for possible sales,
Often a man will take a suwdden notion, then get over it,
Cateh him while he is “warm.’

“Take along some funny records as well as popular
airs. Have at least one elassical re ‘ord on tap, but don't
play it unless the elass of work or actory is one employ-
ing men that wounld appreciate it; or, of course, unless a
classieal record is asked for.

“Be sure to invite the men to your
they needn’t “dress up,” and to hring the family along
to hear some more. Remember, also, in thus going after
the men in the family that a man, who will hold his wife
down on the purchase of anything like a phonograph,
will buy one himself without turning a hair or making
an exense.  If yon don't think this is true, ask the wo-
men folk.

“In talking to men at the factory

from the store or have

shop, telling them

noon hour, yon
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THE INSTRUMENT.OF QUALITY

onor

CLEAR AS A BELL

1. Is it good?
2. Do the people want it?

When the answer to these two questions 1s
yes! you've found the right phonograph to sell.
Investigate the Sonora.

We say it is “The Highest Class Talking
Machine in the World.”

Hear it and find out why.

Find out why the Jury of Awards at the Panama-
Pacific Exposition “recommended that the Son-
ora Phonograph be given a
marking for tone quality high-
er than that given to any other phonograph or
talking machine.”

Find out why our capacity is taxed to the utmost
to fll orders.

Find out whether it is possible for you to be the
Sonora agent in your territory.

Each Sonora Phonograph priced above $100.00, can be
equipped with Electric Motor at an additional
cost to the consumer of $45.00.

Manufactured by
SONORA PHONOGRAPH CORP., NEW YORK

Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

I. MONTAGNES & CO.

Ryrie Building, Yonge and Shuter Sts.,, TORONTO
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can put your stress apon the remarkable mechanical fin
ish of the finer parts of the maching
ete

alon

the diamond point

feature These will appeal more to a man To a
little and
would not persuade her as a talk on the influence and

refinement of it

woman these features would mean

pleasure, ete., of a phonograph in the
home.

IS getting a prospect when attention is casy 1o
arouse that lands many a sale.  During noon hour. the
men have to stay around the shop and have nothing to
interest them.  Don’t give one coneert and give it up if
you don’t make a sale from it.  Also. don't give them too
frequently or the men will consider that they might as
well listen and enjoy it there without ¢ xpense as at home
At the first concert, if you haven't what some would like
to hear, encourage them to name selections they like
Remember  that, the ent
“hits,” you are sure of pleasing them hy having some
of the old-tin “Amnie  Laurie,”
‘Dixie,”” “The Last Rose of Summer,” ** Believe Me if
All Endearing Young “Old Black
Joe,™ Nongs of these sort awaken in any man sen

en

despite popularity  of

favorites, such as

Those Charms,”
ete
timents of his carlier life when sentiment was stronger
in him, and his impressions were deeper

“If the factory employ more women than men, then
the situation is little altered
sibilities for sales

It is the same field of pos
Only, and' hetter yet, yon have a
much more impressionable lot of prospects, which faet
prepares the way for sales to a marked degree,’

A big idea does a man no good unless he is big enough
to work it

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS
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START ON SIXTH YEAR.
Wholesaling Columbia Products.

When Mr. John A, Sabine and Mr, Chas. R. Leake
formed o partnership in 1911 under the style of the
Music Supply Co., to wholesale Columbia products in
Ontario, they took the previous year’s sales as a stand-
ard to beat.  This they did easily, but their most san
gine estimates for the future never soared to the record
they have now made

On March 31st for stocktaking
The results of their fifth yvear’s business showed

they elosed down

les of

thirteen times as much as those of the year previous to
their opening up.  This amount would have heen even
greater but for the shortage of Grafonolas, and which
leaves orders for several hundred still unfilled.

he energy of Mr. Sabine on the selling end and Mr
Leake on the purchasing end, has resulted in many pro-
gressive Columbia dealers being added to their list of
customers who appreciate the Musie Supply Co.'s policy

of service

NOW MAKING RECORD CABINETS.

The Thomas Organ & Piano Co., the well-known
firm of Woodstock, Ont., have added the manufacture of
dise record cabinets, In response to inquiries from
organ and piano beneh and chair customers, they have
hrought out several

inet designs

One of the first is Style €, designed to accommodate
Vietrola 1X. and Columbia ** Favorite.* It is 3315
inches high, with top 22 hy 1814 inches, Its capacity
is 204 twelve-ineh records

MONTAGNES & CO. AND THE SONORA.

Mr. E. van Gelder, of 1 Montagnes & Co., Toronto,
Canadian distributors of Sonora phonographs and im-
porters of wmusical merchandise, has returned from a
tour of the Maritime Provinees. Mr, van Gelder states
that he was successful in arranging for the distribution
of Sonora lines in the east, so that dealers can secure
prompt supplies locally Mr. Montagnes, on a recent
flying trip to New York, arranged for largely inereased
shipments from the Sonora factories. Their repair de-
partment is now in charge of an expert from New York
and on his return to that city, Mr. Roy Wilson will have
charge of the shipping and repair departments.

4

) energy and your capital.

( Write for **Music Money,** a book ** full of meat ** Sor those
dealers interested in quick and frequent turnover of capital. )

The more you realize that in the future of this in-
dustry the best results are yet to come, the more
freely you must admit that the Columbia is the line
best worth the investment of your time, your

while. Proving it all the time).

(Printing this every little

Columbia Gr phoph C
365 Sorauren Ave., Toronto
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rNOVELTlESﬁ

The House of Success

SONGS.
SOMETIMES.
Leslie Cooke and Perc y Elliot.
RA[I)IANNCEHIN YOUR EYES.
PIANOFORTE
and Orchestral.
LE CCEUR D’AMOUR.,

Pizzi.

PLEASANT MEMORIES.
(Selection of Godin's Compositions). Felix Godin.
TWO SUCCESSES BY AUTHOR AND
COMPOSER OF " 'TILL THE BOYS."
LADDIE IN KHAKI.

By Ivor Novello.

FAREWELL, MY SOLDIER BOY.
By Dawson Ross and Lena Guilbert Ford,

PUBLISHED PRICE 1s. 6d. net cash each.
USUAL TRADE TERMS.
IDEAL TERMS TO DEALERS
through our First Copy Parcel Subscriptions.

ASCHERBERG
HOPWOOD & CREW, LTD.

16 MORTIMER STREET, LONDON, ENG.
Canadian Agent, LEO FEIST, 134 W. 44th St., New York J
S e—

CARY & CO.’S

Latest Ballad Successes

Come, for it's June..... . .. Dorothy Forster
A Wild. Wild e Dololhy Forster
Your Daddy was a Soldier . . .Dorothy Forster
A Little Home with You. . . .Dorothy Forster

Love Ships ......... ..~ " . Kitty Parker
Bon Jour, Marie ..... .. Max Brunell
Dawn Skies ...... ... . Frederick Drummond

Home that is Calling for Me
Frederick Drummond
Dear Clinging Hands . . . Frederick Drummond
Songs from Love’s Garden (Cycle)
Frederick Drummond
Laugh and Sing ... ... Frederick Drummond
Homeland . ... .. . Frederick Drummond

CARY & CO.

13-15 Mortimer Street - LONDON

Publishers Leonide de Pachmann’s Popular ** MENUET "
Dedicated to and played by Viadimir de Pachmann

STOCK
The Berners Edition

(All British Manufacture)
Prices 1/- to 2/- etc.

SELECTED NUMBERS

PIANO—
Bach—Little Preludes.
Bach—15 Two Part Inventions
Brahms—Waltzes, op. 39
Chopin—Waltzes.
Chopin—Nocturnes.
Grieg—Lyrical Pieces, op. 12. Bk. 1.
Heller—Studies, op. 45, 46 and 47,
Le Couppey—L'Alphabet, op. 17, ete.
VIOLIN—
Kayser—Progressive Studies, op. 20. (3 books).
Mazas—Violin Studies, op. 36. (3 books).
Kummer—43 Violin Studies.
Spohr—45 Violin Exercises, etc.
VIOLONCELLO—
Squire—Four Violoncello Albums.
Whitehouse—One-half Minute Studies, etc.

Write for complete list.

JOSEPH WILLIAMS LIMITED

32 Great Portland Street
LONDON, W., ENGLAND

Beare & Son

Violin Experts, Manufacturers and Importers
of Musical Merchandise

117 King St. W. . Toronto

E have had a very big demand for
Mandolins, Banjos, Guitars, Uka-
leles, etc. The Flat Mandolin is in

great demand, and we have a big variety
of these.

We shall be glad to submit samples and
prices,

The enormous increase in our violin case
department in 1915 assures us we are giv-
ing the best value. We have just received
some half dozen new designs in these.

We are up to the min-
ute in all musical lines.
Quick despatch service our specialty.
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Higher Prices to Come for Music.
OOKING back over the
there

past five years and more,
has
is one

are few lines of goods in which there
been no general inervase m prices.  Sheet music
of the few.  Through Years of gradually advancing cost
of production, sheet musie prives remained practically
stationary.  But the market is such that dealers would
be well advised to figure on higher

During the
number of communications from British publishers ac
vising a raise in prices Reports in the Ameriean trade
press indicate that higher inevitable in the
United States. In Cannda cases of musie on which the
ovean freight was, roughly $7, is now from %10 to %13
On British music the duty is doubled. Paper has ad
vane Colored inks have gone up very materially,
The searcity of labor is a problem to be reckoned with
and enters into the cost of production in no small meas
ure,  All things considered, one does not see how a gen
eral advance can be avoided

Retailing conditions demand that the buying publie
must bear the extra expense. The dealer cannot afford
to continue selling at the former low rates which oh
tained in most business contres, so that it would he the
part of wisdom to prepare for advancing the retail rates,

Too Much New Music.

O\'I'flf-l'R(Pl)l‘("l‘ll)x in sheet music is a subject that

will not down, The evil cannot be admitted and
lightly disposed of. 1t cannot be forgotten. It will not
adjust itself. 1t must he looked squarely in the face
and dealt with by the leaders in the trade. The Jour-
nal has yet to hear one voice deny that the market is
already literally flooded, and to the floods more floods
are added each month,

Last issue the Journal gave considerable space to a
discussion of this important question, quoting  some
pointed remarks on the subject as it works out in the
United States, Is concerted action upon the part of the
publishers to lessen the number of new issues impos-
sible? If so, conld the individual firms not take the
bull by the horns and alter their own plan? Be it inde-
pendent or concerted, some radieal action is needed-
and needed at once,

rates,
past few days the Journal has seen a

prices ar

Dealer Complains That “Production Music" is
d on Unfair Basis,
E.\'I‘L;\.\'A'I'IHN of how quantities of “produc-
tion music’ are sold to the Canadian public over
the heads of Canadian musie dealers and at lower prices,
is furnished by a dealer who has written Canadian
Musie Trades Journal as follows:

“We would ask that you draw to the attention of the
trade and also the Canadian Customs the matter of Pro.
duetion Musie heing brought into Canada with the dif-
ferent theatrieal productions and which is sold at retail

during or after th performances a
is done with practically every
this eity

* per copy.  This
production that plays in
The best prices we, or any others in the trade
+ I8 23¢ per copy Lo, New York, which with
duty and express charges added would bring the
per copy It is evident that the
goods which came in with the difterent

are quote
the

cost 1o close on 28

companies either
evade the duty or is priced at a great deai less than the
Hfair market value’ in the United States

“We made complaint ulong these lires to the Com
missioner of Customs a week or so ago, bhut up to the
present writing, have reeeived no reply. We think the
matter taken up in your columns wonld he to the inter
ests of the trade in general,”

When this was mentioned to another
trade, he said, ** 1 have always considered this thing very
infuir and am glad to know that the matter
for diseussion in the
would he glad to r
the point raised hy our correspondent

member of the

15 opened
II‘ e |‘i||‘lll‘
sive other expressions of opinion on

dournal’s columns

Kind of Music Required by Players at Moving
Picture Theatres.

O play for moving pictures you need to know the

old ballads, hoth popular and classi The

managers demand not only appropriate music, hut also

songs whose words fit the ease. The managers like to

have the people go out whistling what you have played
These are a fow points emphasized by a writer in the
Musician for the benefit of those interested in musie
for moving ‘picture pianists, The same writer  con

tinues, saying: There seems to be an unwritten law
that certain scenes require a certain kind of music, and
the managers are as serious about what is correct as if
you were playing in grand opera.  The only thing that
may he in almost any seene without fear of doing
wrong is a waltz. When in douht play a waltz. Of
course the waltz may be lively, or slow, or mysterious,
or dramatic, as the ease demands, but nevertheless a
waltz,

The good players seem to nse a waltz for the
dramatie scenes almost altogether. A waltz in a minor
key with a singing note, a staceato accompaniment, and
at times a counter-melody in the hass; while for a
mysterious or burglar scene the left hand often takes
chords in 4-4 time with triplets in the right.

The films, generally speaking, are dramas, comedy-
dramas, Western, mysterious (or sensational), Oriental,
Indian, Chinese (in fact, any of the foreign nations),
war pictures, or plain comedy, And the separate scenes
are, of course, influenced by the nature of the film. For
example, take the scene of a man seated at a table on the
lawn. In a drama you would doubtless play a waltz,
especially if the seene ocenrs carly in the pieture, and
you thus aren’t influenced by what has happened to the
man. I it were a comedy drama—schottische or polka
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House of Chappell =
’ » A ///
The Dealers” “Follow up  Song /

/S N9
“LADDIE IN / .¥ /
KHAKI" //fq .

(The Girl WhoWaits at Home)

New Songs

BY

Dealers no

IVOR being asked f:r,
NOVELLO
The Composer of “Tim
“"Til the Boys 4 Rooney’s
(CK“:(:’ ol / at the F ightin" ™
""""""""" “We'll Look After

You"

By Paul A. Rubens

“Knitting"

“The Land of the Long Ago”
By Lilian Ray

Special Trade Offer will be quoted on above songs upon application.

CHAPPELL & CO., Ltd. LONDON
347 Yonge Street, Toronto MELBOURNE

B —
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s If
If Oriental or
nation ; and if
that suime

or waltz, If a detective
Western, something lively in
foreign, the character INtie
comedy

story, mysterious

24

musie of

tim

that
Then later in the story
played entirely differently

ceding seenes of love or

i rag seene

might he influcneed hy pre
parting
drama it is necessary to have a love song

death or For every
and sometimes
and that

parting is eternal or t mpor

two or three) ; a song of puarting
influenced by whether the
and whether it is

nuneiation, ete

ol course, is

ary a hopeful parting or one of pe

i an Ave Maria or favourit hymn for

death scene; possibly a ballad suitable for one far from
home thinking of sweetheart, or mother, or hom often
i song suitable for seenes of Jealousy ; a lallaby ;: and
then all the “fill in" wmusie for scenes of no especial
cmotional nature.  Many of the dramas have a eabaret
seene, and the music, of conrse depends on the kind of
dancers,  One must be able to recognize  the  society

dances, whether g fox-trot, or 4
Often there will he » harefoot dancer
the order of Mendelssohn's
very often thepe
All of these must he
Is invariably in 2.4
And for love scenes there are many Western popular
songs which are always used A Western pieture nearly
always includes Indians, and, of course,
Indian music
on the sereen alter the song,
and thus the entire picture has the musie for jts molif
Then woe be unto the player who is not familiar with
that particular hallad

A great many pictures can be worked out heauti
fully with a motif for each character, to be repeated at
almost each entrance Experience helps
you to know best how and when to do these things with
out becoming tiresome

tango, a hiesitation
(and something on
,and
Oriental
Western musie

“Spring Song”’ is used
are Hawaiian dancers and
at the finger tips

time, sometimes changing to 6.8,

this demands
Sometimes a fow hars of music are shown

possibly the film is named

of this character

In the comedies one's imagination can run wild, any
thing is forgiven the player if it is funny.  The ex
perienced players use a bar of this comie song, and a
bar of that, fitting the words into a perfeet medley, hut
this takes long training and quick wit and a sense of
humor. Not long ago 1 heard a player do a elever thing
in a comedy. The seene was a flirtation.  The gipl
beckons and the fellow When the girl heckoned
the player played ““Come on and hear,
hear™  (just that mueh “Alexander’s Ragtime
Band™); and when the fellow arose to 2o she played
“1I'm coming—1'm coming” (from “Old Black Joe'’)
And T remember getting an absurd effect ina comedy
where, after a strenuous round of slams and bangs and
falls, the hero is finally shoved into a bath tub full of
water, and, being too tired to resist, sinks to the hottom ;
and 1 ended the ragtime hy pla ng in burlesque style
“Many brave hearts are asleep in the deep.”

Why Flutes Crack.

WERING an enquirer who wanted to know the

reason for a flute cracking, an expert writing in
Jacobs’ Orchestra Monthly, says: “Cracking of wood
flutes may result from various causes.  The material
may not have heen properly seasoned prior to its manu-
facture into flutes, the natural air s

comes.
come on and
of

ming process

which requires mueh time being too brief, op even foreed
by kiln drying in order

to save time, It also results from
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carclessness in manutacturing, too mueh pressure heing

used when reaming out the hore of the tuhe which has a

tendency to cause interior ¢l ks or erucks, the moisture

from playing settling there and naturally causing ex

pansion which invariably presults i eracking
Frequently eracking of wood

sult of ¢

flutes is a direct r

arelessness on 1l part of the owner, pe rhaps hy

negleeting to swab out th moisture from the fiute tuhe
alter playing, placing the mstrument in close proximity
1o a steam radintor, fir etes or exposing it to sudden

changes of heat and cold drafts, ete
he observed that hast 18 the
of wood flutes

From this it will
chief cause of the eracking
haste in seasoning,
ng, or haste on the part of the

“However, there s

coned with

haste in manufactuy
owner.

vital - factor to  he
LC that of climatic influences The win
ter season of 1915-16 has hoen responsible for the erack
g of hundreds of wood flutes. Al parts of the coun
ey arve represented, likewise all manufacturers of flutes,
many of the instruments having heen in
for as much as ton years

another

constant use

and even more

Differ on the Question of Wire Snares.
TILL another questioner says: T am a deammer in
also played in vaudeville
snare deam | use an 8 x 15 inch
band and orchestra drum

a dance orehestra, have
theatres, and for my
It is the size they use in
the bands here, 1t has transparent heads with coiled
wire snares, and at nearly every dane
everybody remarks about how
The members

and job 1 play
drum sounds,
hetter

nice my
in our orchestra say it
than other drums they have heard and it surely has
got volume, and is Just the thing to rag on. Please
advise me as to whether this is a good kind of a drum
to use. 1 am the only drummer hepe using that kind
of a drum for orchestrs work,"

sounds

The veply he got was: * The size is a good one
for large orchestea or small band, and if it is entirely
satisfactory to you there no need of
changing it. Thepe is really no drum that will at the
same time give bhest results for hoth band and op.
chestra, as the large drum is apt to sound too heavy
for small orchestra and the small deum has not enough
power or volume for concert band or street playing.
Personally 1 do not approve of wire snares, although
they are extremely snappy. 1 think they take away
the real drum tone, therehy causing the drum to lose
its tonal balance, The wire snares will also  affect
one’s roll in time, However, the main thing is to got
a drum that will please, and as you seem to have one
I do not think it would he policy to change it in any
way,"’
Relative Value of Gold, Silver and Aluminum
Wound Strings,
AS a gold wound string any advantage over the
silver? 1Isthe aluminum wound string superior
to the gut D? A violin teacher is quoted ag saying :
“Our experience with gold wound strings has been
IIHN"”N"H"I’II‘.\'. and we have heen glad to return to
using the hest grade silver G, A gold G string may
sometimes be used to advantage on a violin that is
somewhat sombre in tone and needs to he ‘brightened.’
““The distinguishing characteristies of an aluminum
D string are its easy playing qualities, and clear,
vibrant, trumpet-like tone, It seems to better mateh

is certainly




You concentrate all your buying and get perfect
satisfaction by dealing with this old-established house.
Instead of several orders you need only have one. It
means less expense, less correspondence, less trouble
every way.  On the other hand, it means a greater
margin and better service.

We are Canada’s only manufacturers of Band Instru-
ments. We have been shipping to the British War
Office for some time our Military pattern Bass and
Snare Drums at the rate of 100 per week. This is the
only contract of the kind ever placed by the British
Government in Canada.

Whaley-Royce & Co. “Made-in-Canada’ Band Instru-
ments are in every way superior to imported instru-
ments. Our factory is working night and day, on
Bugles, Trumpets, Reed and Brass Instruments, and
the reason for our working night and day is that we

are producing THE GOODS.

Whaley, Royce @ Co., L1d.

Contractors to the British and Canadian Governments.

Toronto and Winnipeg
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Complete Stocks and Prompt Service for Western Dealers at Our Winnipeg Branch.

The House that puts “The Goods"
in Small Goods.

1 452 I 4 Regulation Military Pattern, Bb Copper
ellent grade ot

aranteed perfe

© a good stock on hand, but they will not last long,
a and is heavy
TRADE $6.50
You ean get evorything in music and  musical in
truments  from this  house Tmperial  Tustruments
ond  Musieal M
1

ndixe, Sheot Muxie, and thes

selling )
b

» Twperial Edition of 0
ent m ks, Elomentary Classies,” *‘Famous
Classicy ‘‘Melodious Recreations,’’ *‘Primary
Classics,'' *‘First Pieces in Basy Keys''; ul
‘Mammoth Instrumental Folio,"' Empire Song Folio,
20 Scotch Songs, ‘‘Read’s Easy Tutor,'’ **Church
and Home Sacred Songs,"' ‘‘Bellak Methods,'" .1,

Piano Solo

A Watteau

Picture

Violin and Piano. Orchestra

Messrs BOSWORTH & CO :3:-3 to present especially two Novelties for the Piano

Ihey are gems which will be easy lo sell.

LAURENCE STURDY

This is a most melodious and pianistic work by a young, newly discovered

British composer. A splendid Cinema piece.

Tempo di Gavotte. (Moderato )
-

Intermezzo.

/1zica.

FRANCIS BYFORD

A most striking characteristic piece by this young and popular British

composer. Most suitable for the Cinemas, etc.

e e N N

TO THE TRADE.—We shall be grateful if in all cases of Dealers receiving answers from Collectors that works of ours are
R.P. or **Out of Stock " they would kindly send us these answers to be verified.

BOSWORTH & CO., 8 Heddon Street, Regent Street, LONDON, W., ENGLAND
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the G string and to exert a neutralizing effect on the
violin as a whole resulting in a satisfactory
blend of It strengthens and develops  dead,
foggy tones, and encourages sympathetic
throughout the instrument
weak and inferior on many violins, including some of
the very hest, and an aluminum D usually effects a de
cided change for the hetter

more
tones
vibrations
The D string is notahly

Harmonics, too, respond

well and are usually less wcherous than when uat

tempted on a gut string.””

FOR THE MEN AT THE SMALL GOODS
COUNTER.

What Different Authorities Say.

Oiling Flute: As the material ised for wood flutes
is kept in a vat of oil for six months prior to their
manufacture, it to oil the
Refrain from using o1l or grease on the
flute.

Rehaiving Bow :
results a how should he rehaired when it
the strings and develops a tendeney to slip and slide
It is then apparent that the little harbs of the hair
have worn off, leaving a surface which is too smooth to
retain the rosin, which will work off and quickly aceum
ulate on the top of the violin, Of course one cannot
arvive at a correet conelusion if not well sati 'd that
he uses his how-arm properly and also is assured that
the rosin is of the hest quality.  Under ordinary cir
cumstances the bow-hair should remain in good condi
tion for two wmonths, but this necessarily ean only bhe
an approximate estimate of the life of the hair, which
will vary according to the amount of usage received
When used on a steel E string the hair will wear ont
much more rapidly than upon one of gut

Longer Violin Necks: The necks of all violins made
by the old masters were shorter than those demanded
in modern instruments.  The difference ranged from
about one-cighth to one-quarter of an inch. The old
instruments now in use have bheen refitted with necks
measuring the standard length,

Eleven Hundred Strads: 1t has been estimated that
Antonio Stradivari made 1,116 instruments (violins,
violas, and los) and a British firm claim to have
located 540 violins and have some traces of 100 more.

Sarrusophone : A Sarrusophone is a brass instrument
with a conical hore, and is played with a double reed
It was invented by Sarrus, a Frenchman, in 18 .
is made in various sizes, but only the hass variety is

instrument
pads of the

IS unnecessary

In order to gain the hest possible
fails to grip

now employed.

Cleaning Bow-hair: Violin repairers, as a rule, favor
either grain aleohol or aqua ammonia for use in cleaning
The liquid should be applied with a soft
cloth, and all parts of the hair must he rubbed until
every particle of rosin and foreign matter is 10
out. If one has had no experience in this work. it
perhaps wonld be hest to use a diluted preparation at
first.  Be sure that the hair is thoroughly dried hefore
attempting to work in the new rosin, and it is a good
plan to comb it first for the purpose of separating any
hairs that may have adhered.

Replacing A String. Many violinists must have ex-
perienced the diffienlty of replacing an A string owing

how-hair,

wed ™
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to the limited spe The usual solution is to
carey a small pair of pliers with which to get hold of
the end and draw it through the peg, but having an
mstrument in which the even
this is difficult, 1 have sought and found a simpler solu
tion than the carrying of a small “engineering plant.”’

wvailahle

15 50 limited that

I have cut a small groove down v
the hole to the point
the thickness of the string

h side of the peg from
Just deep enough to accommodate
To replace the string is then
only a few seconds’ work, Remove the peg entirely, pass
the loose end of the string through the peg-hox from the
inside, thread through the peg—pass the loose end back
to the inside and draw the peg back into place by hoth
ends, taking care that the string
Erooves

lies on both sides in the

DAUGHTER OF MR. GOODMAN PASSES
AWAY,

Just as the Journal goes to press the sad news has

th of Miss

oodman,

reached here by cablegram, of the sudden deg
Dorothy Goodman only daughter of My
of Chappell & Co., London, England.  Miss Goodman
issed away at the Military Hospital, Lewisham, There
many readers of the Journal, trade friends of Mr
Goodman, who will deeply sympathize with him in his
great loss

FREDERICK DRUMMOND, COMPOSER.

Frederick Drummond, the popular composer, who
has come to the front so rapidly with the extraordinary
world-wide success of his plaintive  ballad entitled

“Dawn Skies," was born near Liverpool 32 years ago,
and is the son of the well-know n Congregational minis
ter, Rev. J. 8. Drammond, whose great grandfather, by
the way, was the last Earl of Perth

Mr. Drammond studied composition at the Royal
Academy of Musie under My Frederick Corder, and the
pianoforte under Mr. T. B. Knott. It was only three
years ago that Mr. Drammond adopted music as his ac
tual profession, having prey iously commenced a commer-
cial career, hut acting on the advice of his friend, Dr.
Arthur Somervell, he took up musie seriously, with most
gratifying results,

Besides ““Dawn Skies,” amongst his more suceeess
ful songs may he named, *Homeland,” “Rosebud,””
“Laugh and Sing.""" “Home That is Calling for Me,”
and his popular eyele of songs entitled ““Songs from
Love's Garden,” The publishers of this music are Cary
& Co.. London,

ELKIN & CO. NEW MUSIC— ANGLO-CANA.-
DIAN MUSIC CO., CANADIAN AGENTS.

This company, which makes a specialty of high-class
music and particularly encourages British composers, is
certainly fortunate in publising the works of Sir Ed-
ward Elgar. Amongst his most recent compositions are
the three charming Organ-Grinder’s Songs from ““The
Sterlieht Express, ““To the Children,” “The Blue-eyed
Fairy” (a dainty waltz song), and “My Old Tune
the accompaniment in each case being skilfully arranged
by Mr. Julins Harrison. Cyril Seott is responsible for
¢ oht Song.”” which is delightfully attractive and less
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NEW MUSIC “miie

11805 Beautifal Txle Where the Sh

ack Grows By W, H

Gond bye, Mother Dear Words und music by Morris
onto
J1408 “Water Nymph By Calin C. MePho
11418 A Mother's Drowm Words by Charlotte  Elizabeth
k
4 CWhen We've Wound Up the W .m. on the Rhine \
Song for the Allies. Words und Musie by Urguhart Inhml How
peler. Omt
11441 “Come Along and Join My Party Song.  Words and
musie by Edward A, Paulton,  Music by Armand Kulisz
1 Want You Words by Stunley Murphy
Mississippi Steambonts on Parade Wards

harley Steaight

By Charlox . Striekland
Rong ords by Eddie  Buszcll
Waltzes By dames H. Morrison
o Heautiful Soug Words by J. &

n Ter n's Mustor Song,
\\,...lu by Jdohn G \IHIL- Music by Henry . Henry  Easun,

Woodstock, Ont

1449 The Boys Who Fight for podom, " (They Seem  Nearer
Bocwuse They 've Dearer),  Patriotic Words and musie by Les
ter Berry, 4. K. Burgess. Winnipeg

11453 \|\ Mother's Kiss Was Sweeter Than Them Al Song
Words by 8 Music by Frank Ehora $. G. Smith &
Frank Eborall ont

158 " Girls Get Yourselyes a Soldier Lad Words and

toy Pierson, Brantford t

Song Words by
Music I'ub

Music by Bertha
Association, Lim

Melody from  the  musical  comedy
id musie by N, Fraser Allan,

T Words by Jdumes A, Ross, Wel
nour

16
) uvl|(vull

The Call \\. “Ihv Ohey Words and music by Flor
“hee H.lllum\m Toronto.
17 ivening Shadows Reverie- Transeription By F. W
v uul-uhm
' Garden of Flowers.'"  Reverie Scrennde. By P, W. Van
l‘rlnlun[

nset Gilow Waltzes By
nny on_ the  Spot K
Music by Alice S, L. M

F. W. Vandersloot
ruiting Sang Words by
yo Mrs. Charlotte Rice, St

Weo Will Fight Till the Viet
\\uv:l~ nnl music by W.H, Willis \\m( "
i

s Won Patriotic Song
Ont
Song  Words by James
|<.1m W I

mg. Words

Song.  Words by Gus Kuhn
to Me Song.  Words by George Graff,

v
Flirt Waltz From the Ballet: “Flirting in 8t. Moritz
By dul. Einodshofer

LSS Amerien—My Country “Tis of Thes Words by 8. |

Smith,  Music by Johan Rucer.  Whaley, Royee & Co. Limited, To

We Need Mor \|... From the Musical Comedy
Words Duggnn.  Music by J. Ernest
god by Jules yu wzil. - Whaley, Royes & Co., Limite

Little Belgium Three step. By Helen MeG. Easson
nt

While Daddy s Away (Baby's Words and

Frank Hull Carver.  Harmonized and Perey B
M4 One Flag William e Knights
INTERIM COPYRIGHTS
1797 **Steps Tmmemorial ! Words by Anon and A W, 4. Far
mer,  Melody by A0 W. 1. Farmer.  Arranged by E. Villemaire, A
A Farmer, Gumelin, Que
17958 *Mary, Queen of Heaven!"'  Words by €. MePhartlin, Mel
ody by A, W, 0. Farmer. Areanged by E. Villemaire, A, W, J, Fa
lin, Que
Comforter of the AMicted!”"  Words by Anon.  Melody by
A\ W, 0 Furmer,  Arvanged by E. Villemaire. A W. 1, Furmer, Gume
lin, Que
1800 ““desus Christ!  The Man | Waords and melody by
\. W, A Farmer.  Arranged by E. Vill LW mer, Game
lin, Que
1801 Words and Far
mer Arran; » ¥
1808

J. Farmer W
1808 Soldier Boys.
Kingston, Ont

i
vie, London, Ont., and H

The first of a series of special Bulletins has been is-
sued to the trade by Whaley, Royee & Co., who state
that it is their intention to continue sending out each
month these selected lists of special offerings.  This first

bulletin includes sheet music hits, some steady selling
hooks, and an offering of their made-in-Canada bugles
No. 452,
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The SECRET

of our Empire's greatness is the loyalty of
its men on land and sea

The Greatest Sailor Song is

“The Lads in Navy Blue "

By Harry Dacre
and his LATEST Optimistic Ditty goes Thus

“ All The Clouds Will Roll Away "

REFRAIN. Tempo di marcia.

BT ’*i'“i:-jz?ﬁ——,ﬁ—i?
g‘f‘l' s 22 ) =1 ..> 1;,',."3

When all the clouds have rolled a-way, boys, We shall say, boys,** Hip, hoo-

S——

e o e e e
»—’4!0-"0'0" N

J A 4
. ray," boys! u ev - ty-bo-dy wil lend a band To

S == |
: e — T i
e
lielp his na-tive land, Al the clouds will roll @ - way.
Sing this twice and forget it—if you can!
Price 2s. net. Sample Dozen (Novelty Rate) for $2
Cash With Order.
We are the publishers of “ Your eyes havetold me so” and “ The magic
of your voice,” and all songs by E. Carr Hardy.
NIGHTINGALE & CO.
101a MORTIMER STREET . -

LONDON, W

Standard Songs
Every Dealer Should Stock

As | Went A Rolmlng (new)
The Grey Watch .

Ol Rl oxpisos anans )
Little Girl in Bel:l-n Blue .....
Spring Flowers and Summer Ros
Two Eye- of Grey § 4o
“Till Belgium's Wrnngl are ngl\led FEw
Somewhere in France
Admiral's Broom .........
Heroes and Gemlemen
Come, Sing to Me
The Call to Arms

jack Thompson
Jack Thompson

You, Just You ........ ; . Jack Thompson
oty O s 00y e axwell
Somewhere a Voice lin, ‘ . Tate
Some Day Your Voice Will Amwer vaany. VI
Little Red House on the Hill. '+ La Touchs
Blackbird's Song . .... . Cyril Scott
Time's Roses . s nses Basey
I Know of Two Bright Eyel § «v oo Clutsam
VRS .+ 1y ceoonrnnnnes v Dell Asgus
SNBSS .« s s iis g vy s i s Sullivan

ve

We'll Never Let the Old Flag Fall (97th lhnuund)
By Order of the King (15th thousand).

I'll Not Forget Your Soldier Boy (4th thousand).
There's a Fight Going on, are You in it? (6th thousand).

Anglo-Canadian Music Co.

Limited

144 Victoria St. - - Toronto

Sole Agents for

Edwin A-hdown. Ltd., Enoch & Sons, Leonard & Co.,
Elkin & Co,, J. R Larway and other Houses




(Continued from page 49)

pretentions than many of his compositions. In lighter
musie for pianoforte we have Edgar Bareatt’s ** Meadow
Sweet,”” Brian Hope's **Contemplation,”” and 1. Scott
Baker’s **Jacqueline,”” the latter o very useful practice
piece; whilst for pianoforte and violin we have ** Rose
mary,”” an attractive specimen of Elgar's Art

WE NEED MORE. MEN,

A real good reeruiting song is “We Need More

" words by A. G. Duggan and music by J. Ernest

, from the musical comedy, Talk!
Talk!"" which has just heen so well reccived by Toronto

andiences,  This song, which is dedicated to Licut.-Col
Frank Burton and his Bantams, was featured strongly
in “Talk! Talk! Talk!" and is off to a good start. The
chorus goes:
““British Boys, be British Boys,
Salute the Flag with me,
It stands for Liberty
Whatever Race you he.
Boys may go, but well we know
There's others standing hy
To shoulder arms and face the foe,
As heroes they gladly die
Conseription! No! They want to go
A willing volunteer,
The British fear
When hostile hordes appear,
England expeets that every man
His duty he will do,
Get into the fight, yon know we're right.
We need more men
Whaley, Royee & Co. are the publishers,

have no

ASHDOWN'S WORKS REVIEWED.

Commenting on what’s what in Ashdown publica
tions, which are marketed here by  Anglo-Canadian
Music Co., “G. L."" in the London Pianomaker, says:

““A notable series designated by the publishers as
graded classies has vecently appeared in the form of six
hooks, ““The Studio Series.””  Considering the exeellenee
of their contents and quantity, varying from a dozen
to twenty picces per volume of selections from works of
masters of the classies, it must be acknowledged they are
remarkable  value, Not only have they edueational
worth, but pianists who are fond of whiling away the
hours at the keyboard will find very pleasurable ocenpa-
tion in conning over and enjoying their many beanties.
Two points are worthy of mention connected with My
Orlando Morgan's editorial work is that *“thematic’
phrasing has heen substituted for “group’ phrasing,
and all ““‘ornaments’ written out exactly as they should
he plaved—helpful features to ensure correet rendition,

“Hubert Bath's “Seaside Sketehes—a set of five
simply written pieces, including two  jollv numbers,
“The Old Boatman'’s Yarn,” and “Three Jolly Sailor
Bovs.”  Although small in ealibre, we find the same ar-
tistie finish and attention to detail in them as in all Mr.
Bath's efforts.  Mischa Godowsky's “From Ruthenian
Heights,"" a Russian suite of elogant little tone pictures
for piano, which will esnecially plesse the musical di-
lettante for their rhvthmie charm pnd fascinating Slavie
admosphere.  Tenry Geehl—a writer of songs who has
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gained much prominence in public esteem—favours us
with & dainty “Spring Carol” (words hy
macher).  Its bright optimism and impetuons swing is
refreshing and will soon gain for it public favor. An-
other by the same writer of similar character and ex
lence is O Bird of Heaven.”” **Petite Chanson,” for
violin and piano, by our great English violinist, Albert
Sammons, has a delightful theme supported by an
adroitly  conceived and well-halanced accompaniment,
which inereases its interest and charm.

BOOSEY & CO. NEW SONG ISSUES.

“What Shall T Say ?""—4 keys—Gerald Grayling
“Woodland Voices”—3 keys—Arthur E. Godfrey.
. v, Ahoy !"—4 keys—A. Herbert Brewer,

“The Last Call”—3 kevs—Wilfrid Sanderson.

“Love's Sunshine”—2 keys—Nicholas de Vore.

“The Melody of Home"—4 kevs—T, Wilkinson Ste
phenson

“Mena Mine'—2 keys (', Sterndale Bennett,
“Requiem of the "—2 keys—Elmer Andrew

Steffer,

The first mentioned song is expected to prove a rapid
and lasting success, A neat folder has heen issued hy
Boosey & Co., showing thirty-one thematies representing
the choicest of their drawing-room songs, many of which
are publiec favorites sung by such artists as John MeCor-
mack and Clara Butt,

By special request the cantata, *“The Rose Maiden,”
was repeated on April 6th by the choir of College Str
Baptist Church, Toronto, with Mr. Chas Passmore, of
Boosey & Co., at the organ.

JOSEPH WILLIAMS, LTD., PUBLICATIONS.

The following representative parcel of music is re-
ceived from the house of Joseph Williams, Ltd., London,
showing some of their musical works to the fore at the
present time:

“1 Dreamt "—Song—M. L. de Villiers.

“Album Leaf”—Piano—Frederick Manns

“Sauterelles”—Piano—Hilda Dederich,

“Valse Impromptu”—Felix Swinstead.

“Lyrie Pieces”—Book 1. by Harry Fargeon, op. 40,
containing five easy piano numbers—Melody in A flat,
Nursery Rhyme, A Study in Rliythm, A Gay Tune, and
Largo in D flat,

“Five Country Dances,”” for piano, hy Helen Bid-
der, containing Fairies on the Sward. In a Hammock,
The Dairymaids, The Piper and the Village Green,

“Two Egyptian Sketehes,” for piano—By the Nile
(Barearolle), and Nadeshda (Slave Dance), by Hubert
Bath.

“York Bowen’s Suite Mignonne,” 1Vth Suite, Op.
3. and AL . Mackenzie’s English Air, with Varia-
tions."" op. 81, both in the Berners Edition.

“The Musical Education of the (hild,”” hy Stewart
Maepherson: A hook which is, in the main, selections
from various lectures and articles prepared to set forth
certain aspeets of the musical education of the young.
This work deals with music in school life, in the home
and with the music teacher,

“The Technique of the Modern Orehestra,” a man-
val of practical instrumentation, hy Ch, M. Widor.




”

Characteristic features of the work are the complete

lists of shakes and tremolos for the woodwind, and don
le, triple, and quadreuple stops for the strings, It treats
of the flute, piccolo, obee, obee d'amore, cor. Anglais,
barytone ohee, elavinet, alto clavinet, small elarinet,
bass clarinet, bassoon, hassoon-quinite, double bassoon,
sarrusophone, natural horn, valve horn, natural trum
pet. valve trumpet, bass trampet, cornet a  pistons,

trombone, contrabass
sopranine saxhorn,
baritone saxhorn,
contrabass-tuba, kettledrms,
tambourine triangle,
ancient exymbals, bass dram, gong. glockenspeil, celesta,
xy¥lophone, bells. saxophone (soprano, alto, tenor and
barytone), harp, organ, violin, viola, violoneello, double
hass, and other phases of orchestra work

CHAPPELL & CO. PUBLICATIONS.

melodies, **Your
We'll 'I,Huk A I".-I:-
under the title of
This is a good, stir

trombones, tenor tromhone, bass

trombone, saxhorns, SOPrano sux
hom
tenor

exmbals,

horn, alto saxhorn, hass-tuha,

drum,
castonets,

hardon, sid

drum, tabor,

A hand arvangement of Rubens’
King and Country Want You,”" and
You,” m omade by 8. Deshon,
*Dominion Reerniting Mareh.™
ring number.

Awmong the present active sellers in Chappell’s eata
logne are “The Waltz We Love' (Vescey): “Thank
God for a Garden” (Del Riego). and “A Talisman’
(Ethel Barns),

has Tec

The New March
“Laddie in Khaki’” The Girl Who Waits at
Howe™) Tvor Novello, in ¢, D, (D-F) and F.
“Dear Mands, Thet Gave Me Violets,” in ¢, D
(D-E) Gh—Taydn Wood
Lllﬂ« Orphan Annie,”” ¥ ") —Ward-Stephens
“The Song of the Waggoner,” in D (B-E)—F. 8
Breville-Smith, A jovial hearty song with a fine swing
Mother England,” in (' minor (Bh-Bh)—Mahel

List

Ver a Batten,

“Land of the Long Ago."” voeal duet. In F. for
soprano and contralto, or tenor and baritone: in G, for
soprano and tenor, or two high voices.—Lillian  Ray

“Evensong.”” organ music—Easthope Martin

There has just been published by Chappell & Co. a
new educational work, ““Studies in Recitative,” for all
voices, compiled and edited by Liza Lehmann.  Volume
1. for sonrano: Volume 11, for mezzo-soprano and con
tralto.  The Daily Telegraph says:

“Few things reveal the
ecauipment a8 mercilessly ps recitative
recitative, and the value of solving them. is well put hy
that experienced teacher, Madame Lize Lehmann, in her
to the “Studies in Recitative” which she
issued throneh Chapoell & Co “The voealist
with verfeet justice. *“who can deliver a
tive fanltlessly is a proven artist:"" and she
ates this statement by pointing out that recitative teaches
solf-relisnee, dramatie feeline. sense of styvle, authority
and variety of tone-colonr. Up to the present only two
books are published—for sopranos and mezz
But it is to be hoped thet the owners of other voices will
soon be eatered for, For Madame Lehmann’s tastes ave
wide.  She has room for Sullivan as well as Mozart : for
Henry Swmart as well as andel : for Edward German as
well s Mendelssohn,  Her studies, are well
printed and carefully edited.”

werknesses of a singer’s

The problems of

nreface has
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she save
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SPECIAL ENOCH & SONS' ISSUES.

“ Ampersand,” who reviews the new music for Lon
don Musical Opinion, has this to say about Enoch &
Sons' publications, handled by Anglo-Canadian  Music
Co. for the Dominion :

Jack Thompson’s First Song Album has a varied
contents list and it hits its intended mark with sureness
and certainty.  People who take pride in scorning the
songs also. The
nor does he strut about ving a sandwich-
OF all essayists, protect me from those who per
force must be Tabelled eve they can be properly under-

Such ditties as are contained in the present vol
make their appeal at a first hearing and do not de
The titles run respectively
of the World.”" ““Little Bit of a Man,”
of You,"" “The Bells of Little Weston,”’
April is a Gown of Blue.”  An exeellent photo
gravh of the composer adorns the frontispiece,

For the c¢hildren, Helen Taylor’s readable English
version of Popular French Songs and Games can be un-
In the whole collection there
twenty numbers, some of the musieal games—~for

“The Baker’s Wife,”! and “Planting Cah.
providing plenty of scope for action,

An intevesting portfolio of separate songs comes to
hand, the more aceeptable muombers embracing: Donald
Crichton’s “The Grey Wateh,”' Lewis Barnes’ ““Good
Ln (a very natural Trish dittv) : Jack Thompson’s
“F Ye Well, My Bonnie Lass,”” and Charles Mott’s
“Love's Appeal.”  The last named is a tasteful morsel,
and in sympathetic keeping it is capable of moving the
proverhial mountain.

Easthops Martin's ““The Philosopher and the Lady’
tokes the form of a song-cyele for mixed quartette, A
miseellany of separate songs calling for more than mere-
Iv easnal enlogy is the following: “Brave Eves” (Don
#1d Crichton), “Rest™ (Mand Wineate). “Men of Lon-
don Town™ isthope Martin), and “Oh. to be in Eng-
land”™* (May 1L Brahe). The last named has been hrae
keted with the composer’s *“The Year'’s at the Spring.’

masses will seorn the
Futurist,
hoard

composer is no

stood
ume
mand
thus:

Sust |
and *

splanatory notes

‘Rose

s

eservedly commended
ure
example

hages™”

the two heing  stirring settings of Robert Browning’s
ll““lll\‘
The death is announced in England of the well-

known composer, Noel Johnson, whose art-songs have
obtained wide novularity e was horn at Repton,
Derbyshire, in 18

Established 1852 Call Telephone M. 55

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Mu
Don't torget, 100, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, Eng.
Pellison Blanchot & Co., of Lyons. France
J. W. York & Sons, of Grand Rapids, Mich.

35 St. Lambert Hill - Montreal
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GERHARD HEINTZMAN WHOLESALE
MANAGER RETURNS FROM WEST.

Mr. Ruse Pleased with Trip.

When seen by the Journal on his return from his
western trip, Mr. Chas. Ruse, manager of the Gerhard
Heintzman, Ltd., wholesale department, declared this
to be the most pleasing trip he ever had. My , who
is well acquainted with the territory over which he tra-
velled, spent seven weeks between Fort William and
the Pacific Coast

He was agreeably impressed with the cheerful optim
ism of dealers and others that he met, though the dif-
fieulty in securing cars for grain shipments amounts al-
most to a harsdhip. Although long trains of cars filled
with wheat are always moving, there seems to have heen
little impression made on the vast harvest of last year.
and many people estimate that another crop will be
ready to harvest hefore last season’s grain has all heen
moved,  The enormous crop has had a naturally bhenefi-
cial effect on sales and collections,

Immediately on his return, Mr. Ruse visited a num-
her of Ontario points, then going ecast on a tour of the
Maritime Provinces,

A possible new director has been introduced to the
personnel of the Mozart Piano Co., Ltd., Toronto, hy
Mr. George Domelle, seeretary of that firm. The new-
comer arrived at the home of Mr. Domelle on April 8,
lusty lunged and powerful. Te weighs eight pounds,
and as it is ten years since the stork last favored Mr,
Domelle, he is duly elated.
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NEWLY PATENTED INTERIOR CONSTRUC-
TION IN MARTIN-ORME PIANOS.

The Martin-Orme Piano Company, Ltd, Ottawa,
aunounce the installation of their new heavy pressure
bar system in all instruments now coming through the
factory. This was patented during 1915 under the name
of “Duplex Bearing Bridge and Capo D'Astro Bar.”
It is the invention of the president of the company, Mr.
Owain Martin, who is one of Canada’s pioneers in
higher class piano construetion, and who perfected this
innovation after a year’s study and work on the sub-
joet

The Martin-Orme firm elaim an added solidity and
clearness to the treble of their pianofortes as a result,
and are exceedingly enthusiastic over the new feature,
It is claimed also to be of great assistance in tuning due
to absence of friction and the resulting elimination of
any tendeney towards ““sticking.””

The Martin-Orme Co. promise dealers this patented
“Duplex Bearing Bridge and Capo D’Astro Bar’ in
all Martin-Orme pianos now ordered.

U. 8. PIANO MERCHANTS' CONVENTION.

The National Association of Piano Merchants of the
United States is to meet in annual convention at New
York during the week of June 19, The convention
headquarters will be at the Hotel Astor,

The National Piano Manufacturers’ Association meets
on June 20 and 21, and the National Piano Travellers’
Association during the week of June 10,

Established 20 years

STANLEY
Players and Uprights

BEST VALUE IN CANADA, BAR NONE

As costs of all piano materials are
going up, some already 500 per
cent, an advance in prices must be

made soon.

EVEN if we do advance prices to cover extra
cost, our pianos will still be the best value.

Get our special contract prices.

Write Now.

STANLEY PIANOS

241 Yonge Street -

Toronto
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Otto Heineman Phonograph Supply Co.

INCORPORATED
25 West 45th Street
NEW YORK
CHICAGO OFFICES FACTORY
19 West Jackson Boulevard Elyria, Ohio

We manufacture high grade motors

for phonographs. Eight different

styles, playing from one to eight
records with one winding.

TONE-ARMS
SOUND-BOXES

Write for our new Catalogue
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PIANO MANUFACTURERS' SONS ENLIST.
E. C. Thornton on Visit East.

When seen by the Journal in Toronto on his way cast,
Mr. E. €. Thornton, general manager of the Karn-Mor-
ris Piano & Orgun Co., Ltd., was in a decidedly optimis
tic mood. **Piano trade is very good, and the Listowel
factory is particularly busy,” he stated, *“but our ex
port trade has heen severely interfered with by the ae-
tion of the British Government. Freight rates also
make forcign trade almost prohibitive, although pros
peets in Australia for Canadian pianos appear good."’

Mr. Thornton’s oldest son has Just enlisted in the
168th Oxford Rifles.  The hoy, who Joined the eolors
Just as soon as he reached his 18th hirthday, has taken
his Junior and Senior Matriculation and seeures his first
year University schooling, e has been desivous of en-
listing for many months hut could not get his parents’
consent until he passed eighteen years,

The oldest son of Mr. A. E. Windsor, superintendent
of the Karn-Morris factories, and who is a warm per-
sonal friend of Mr. Thornton’s, has also enlisted for
overseas servi

In all, nes 75 men have left the Karn-Morris or-
ganization to fight for the colors, and their leaving has
made a serious shortage of men, “In spite of our need
of men,”” said Mr. Thornton, insreferring to this faet,
“we have done all we could to encourage enlisting.”’

WOODSTOCK DEALER'S REPORT.

Messrs. R. A. Downs and W..J. Elliott are the latest
additions to the Woodstock, Ont, hranch of Heintzman
& Co., which is in charge of Mr. J. A. Sanders. In spite
of war conditions, the competition of automobiles and
talking machines, Mr. Sanders reports a prosperous and
encouraging year so far.  Like the majority of piano
men, Mr. Sanders finds that many people who wonld he
piano or player purchasers, are deferving in favor of the
automobile. Te has also found the talking machine af-
fecting player sales, although the latter show a healthy
increase.  General business he considers even hetter than
could he expected, though not up to the normal,

The men connected with the talking machine depart-
ments  of the Toronto musiec houses had a get-together-
evening last month.  An informal dinner, followed by a
musical programme, was held at the 8t Charles.
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PERTH DEALER REPORTS INCREASING
PLAYER BUSINESS - SELLS HIGH-
PRICED PHONOGRAPHS,

SOur sales so far this year ave hetter than ever he
fore, and 1915 was the higgest year we ever had," said
Mr. J. E. Maloney, head of the Perth, Ont.. firm bear
ing his name, when r ing to trade conditions lately
“Our player sales ar sing very rapidly,”
tinned Mr, Maloney. *“We find that Karn-Morris in
struments  give  excellent  satisfaction, Dolierty
pianos, both of which lines we are pushing, and we find
them ready sellers

lso

good prices

" We also handle the Edison Diamond Dise and Bdi
son Cylinder Phonographs, as well as Columbia G
nolas and records,  Our teade in these lines is inereasing
very satisfactorily, especially for the higher priced in
struments, we having sold the Edison Diamond Dise as
high as $515,

“Collections are good and we have made o number
of good cash sales for hoth players and uprights sinee
the first of the year. Lately we have had (quite a num
ber of drop-in sales, which is unusual for a town of this
size.  Yesterday we sold a handsome Morris player to a
newly ried couple, and we are particularly pleased
with this, as the bride is an accomplished musician and
came here recently from New York,"

SOUTH AMERICAN TRADE.

In an interview, D. R, )\ tinez, manage: of the
foreign department of Kohler & Camplell, of New York,
who have a large export trade, gave some information
concerning Sonth Ameriean husiness.

He states that business is poor hecause freight rates
arce about 400 per cent. higher than hefore the war: he
cause many German pianos are still in dealers’ ware
rooms, and hecause of the disadvantageous rate of ex
change,

Few of the people of South Ameriea, he stated. can
distinguish hetween the medinm, the good and the hest
as regards tone and workmanship. They are dependent
upon the dealer.  The cheap American piano, he states,
has no status in south Ameriean points. There is
siderable demand for highly decorated cases,
largely to the provineials,

1o

W eon
whieh go

England’s imiportations for pianos were, for 1913,
24.482; for 1914, 12107 ; for 1915, 1,286

Weber and Fields, Bert Williams, Frank Tinney,
Irene Franklin, Joe Hayman, Raymond Hitchcock

“
J -—an unsurpassable array of comic artists who J
Note &% make Columbia Double-Disc records. Note
( Wiite for ** Music Money,"" a book ** full of meat ** for those Columbia Graphoph Company

dealers interested in quick and frequent turnover of capital. )

365 Sorauren Ave., Toronto




§6 CANADIAN MUSIC TRADES JOURNAL

STAFFS OF HAMILTON MUSIC STORES JOIN
IN FIRST ANNUAL BANQUET

Over 50 in attendance.

AMILTON members of the music traces recently
furnished o splendid example of the fraternal
On Friday evening March $1st the stalts of the
various houses gathered at the Hotel Royal for their
first Annual Banguet

The dinner was served in exeellent style at 730, Every
house was represented and the majority of them well
vepresented. The meeting took the form of just a hig
family guthering in which the family spivit prevailed
throughout the evening One think
from the table talk that these men were daily opponents
in the strenunous present day competition and it is prefty
safe to venture the beliet that competition in Hamilton
will be even and  more
vesult of the dealers’ hanguet. It was the opinion of
those present that a  permanent  organization
follow. Having the entire staffs share in such a gather
ing gives scope for many an educational movement to
do its work and in this the Hmilton trade set an example
which dealers in other centres would do well 1o follow

spirit

wonld  seareely

cleanc business-like as 2

should

Those present were: R 1% Newhigging, Newhigging
Cabinet Co.; W0 H. Hanes, Thos. Anderson’s; A, K. Sta
delman, Evans Bros.: Stanley Addison, RN, Williams
& Sons Coo: 1L R Clyde, Ceeilian Coo: Bert: Rymal,
Karn-Morris Co.: R M. Hamilton, Hendrie & Co.: Geo
Hill and R. M. IGO0 Miller, Ko AL Ramshaw: 11 A
Jones, Canadian Musie Trades Journal

From Nordheimer's: T. ¢, Wright, A, Lorne Lee,
Harry Bolton, C. E. Smith, J. O, Walkling. J. A, Till
man, W. liul:uhun. A, Brodsky, . Evans, 11 J
Boulter, €, K. Miles, A. Rampsherger

From He nn/mnn & Co.: WL Steele
Lmnl\ B, Lawrence, N. T, Badean, 'l

. R. Hastie, Joseph Minnes, A, . King, .
son, A. R. Gilmour, W, Fralick, Jas, Wadge

From Mason & Riseh: E. L. Brown, T, Webh, E. Hol
man, T W, Fallis. T. M. Stevens, B B Stewart, (0N
Morden, G, Markle

R. Linke, Fred
Jarkworth,
K. Patter

From Gerhard Heintzman’s: o Ko Howard and o

I3 Kingan, *

From Carey & Sons: A, Carey and J
Fasken MeDonalds: o). Fasken MeDonald
Waters,

Hansplant

Expressions of nunt on their unavoidable absence
were read from Louis e, manager of the Nordheimer
braneh ; F. Lunn, local manager for Gerhard Heintzman,
Ltd.; Roblin, also of Gerhard Heintzman's, and John
A. Fullerton, of Canadian Musie Trades Journal.

It wonld be almost impossible to place too high a
value upon the great amount of hard preparatory work
done by those in charge of the arvangements for the

mer s

wman's . R

Good fellowship in evidence on every hand.
Permanent organization expected as the outcome.

ening. The committee was, A, Loine Lee (Nordhei
Harey  Howard (Gerhard  Heintz
(HMeintzman & Co.r, G, Markle

cand Fred Lundy (Heintzman & Co,

FIRST ANNUAL BANQUET.
Hotel Royal, Hamilton, March 31st, 1916.

seeretary
Linke
Mason & Riseh

Sor 1 dosiah. do you want ter die, hecoz you
IR yon 1o eat” so much Sumantha Al

MENU.

Phe happiness of man, the hungry sinner
Rinee Eve ute applos, dopends o dinner

in die choap?

Wit pluintee on the howse for eut
Wt mere yon want. mie frien e Hahivant

OYSTER SOUP.
ROAST.
ROAST CHICKEN
VEGETAELES
MASHED POTATOES
PUDDING AND PIES
DEEP APPLE PIE WHIPPED CREAM

GIBLET SAUCE

SIFTED PEAS

ICE CREAM
ASSORTED CAKE FRUIT
COFFEE
Choer up! Cheer o Tis for the
Vieu'f) Baks s i Renl %06 gt Kaow the Fnet=Rannoinn
P try thy cloguenes now, "t tine Anthany and Cleaputra
TOAST LIST
THE KING
May he dive Jonger than 1 have time to toll his years

Shukespears
THE CANADIAN MUSIC TRADES JOURNAL

v ehiel's  wmang tukin'  notes
W%, Taith W0 oA B

Responded to by Mr. H. A. Jones, Toronto, Ont.
THE PIANO TRADE
Responded to by the Chairman, Mr. T. C. Wright.
FOR THE GOOD OF THE TRADE

Towill sy this, and this ix that."'—Lauder,
“Pianos make a home complete,

ust like water, light and heat;

If o fthis fact you have a doubt,
"Compare homes with and those without.”

“STOP KNOCKING."
Put the hammer in the locker,
Hide the sounding board likewise;
Anybody can be a “knocker,”

Anyone can criticize.
Cultivate a manner winning,

Though it hurts your face to smile,
And seems awkward in beginning,
for a while.

Be a "booster”
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hadd 1

o Weight

" hing to

th King

! ! 1

\s soon l ! ng I, My

Wright hos: 1 ntession was the only
idenee of his not being an oid hand

j presiding, made a few brief introdue

tory remarks. 1 expressed gratitude for the

oSt satistactory attendane ind related

selhing CXperiences
Wineh put everyone in humor tor genuine en
Joyment of an informal programm Fhess
remarks he concluded by con nding Cana
i Music Trades Journal f IS persistent

pohey along the line of adve

wement of trade

tmiterests and its sue ul efforts to provid

A mediim from which individuals in oy

braneh of the teade were abl

diseussions of the questions ; Yeeting the tead
m Canada, United States, Pritain, and the
vorld ovey Wi
too, " said Mr. Wright

In ! the only other toast on the
programme, to Canadian Music Trades Joum
nal, the ehairman introduced My, 11 \. Jones

OF that paper, who was present at the invita

or the news items

tion of the Hamilton trade to outline som
Suggestions on organization and to pass on in
formation regarding trade association etivi
ties in other cities

Mr. Jones, who is familiny with the lif
and death st veral  associations
ould he derived
gamized effort to put the busi

HOTO(

cmphasized the
from a quiet o
ness inits proper light in the public eve, 1l
scored  the statement  eredited to a United
States automobile manufacturer who when
approached on the question of putting some
money anto a piano industry, refused to in

Vest o cent, saying, **t)

¢ piano business is not
an industry, it's an imposition.” He showed
Such a remark to he false, and elearly that
of an unthinking individual.  Buat the mory|
was that members of the trade in any city
ght show more concern ahout *h pubhie’s
attitude toward them, with a view 1o in pross
ing upon public opinion that music dealers
were huyers and sellers of a necossan COMNN
dity.  This speaker helieved that th mueh
quoted list of humanity’s real necessitios

shelter, food and clothing—necds revising to
the extent of adding music, 11 was pointed

out how, were regular meetings mstituted, it
could he arvanged to have informal lectures
by men well up i various branches of the
business: how there could I helpful inter
changes of views on the problems of figuring
costs, exchange valuations, credit systems ren
tal and cartage charges, hours of closing
training of  efficient  help co-operation in

avoiding dead-heats, and scores of similar sub

¥
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jeets, Mr. Jones also noted the advantage, even through
a period of seeming inactivity, of having the necessary
machinery to cope with an emergeney that might at any
time arise and in which concerted action was needed.

In responding to the toast of The Piano Trade, Mr
T, . Wright, chairman of the evening, confessed that it
was 25 years ago last ‘month since he first arrived in
Hamilton.
present who was in the trade at that time. e made a
kindly reference to four former trade friends who had
passed to the Great Beyond, the late E. J. Wilson, Mr
Orton, of the Thomas Organ Co., Mr. Grossman and Mr.
Kilgour.

Mr. Wright referred to many ways where trade me-
thods might be improved. e showed the utter folly
of claiming that one's competitors were handling poor
goods in order to sell one'’s own lines, which were the
best. “*You men,”” said he, *“*want to say you are sell
ing the best piano of a lot of good pianos. You tuners
want to be considered at the top of a lot of good tun
(ive the other fellow a hoost and you yourself are
thereby hoosted another noteh,  He helieved that after
such a successful and profitable social int wse the
fifty men whose feet were under the one table would go
out with more confidence in each other and thereby do
more justice to themselves and to their profession,

Mr. W. Steele, the new manager of the Heintz-
man Co, branch, expressed his satisfaction at this his
first opportunity of meeting the Hamilton trade as a
whole, Mr. Steele, who from Ireland eight
years ago, spoke briefly of business methods and stated
in a sincere manner his conviction that square deals
and co-operation were the only ways to get on in life.
He thanked his confreres for their evidences of friend-
ship since taking up his new duties, and it was evi-
dent from the gathering that the other men felt an-
other real gentleman had come to live in their midst.
Mr. Steele is never hard up for a good story. Two
or three of his choice ones were released and are now
on fyle in all the Hamilton stores.

Mason & Risch manager. E. L. Brown, touched
upon a most important point in a foreeful way. e
said: ““No part of our work is more hmportant than
another. The duties of making the piano, selling the
piano, tuning or polishing it, delivering it, and writ-
ing the little ads to tell people about it, are all equally
important. Bach is dependent on the others.”  He
said that perhaps the manager’s work was least im-
portant of all, for his place was simply to keep all
departments  going  efficiently and smoothly. Mr.
Brown, who is an experienced talking machine man,
referred to the importance of the talking machine
branch of the industry as a retail sales factor. THe
also advoeated a permanent organization.

Mr, J. Fasken MeDonald, in his usual pleasing
manner, told of coming to Hamilton nineteen years
ago, since when, he believed, retail conditions had
shown a steady improvement. It was his conviction
that many of the difficulties which members of the
trade encountered to-day were inherited from those
who had gone hefore. By way of example he men-
tioned that there were scores of homes in Ontario in
ench of which was an organ that had taken the “First
Girand Prize’” at famous exhibition in either

He was sorey to say there was not a person

came

some
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Paris, France, or London, England. **1f one of these
is offered the dealer by way of exchange,’’ said Mr.
MeDonald, ‘it is a very difficult matter to agree upon
any thing like a proper valuation, because the custo-
mer has in mind that the prize organ is worth at least
one hundred and fifty or two hundred dollars.”

Mr. MeDonald said that it was no occasion for sur
prise that the personnel of the piano trade was of a
high order, because he was confident that a man to
make a success of this profession must of necessity he
gifted and resourceful. He also confirmed the expres
sion of Mr. E. L. Brown that the work of every depart-
ment was of equal importance to the house.

Mr. W. G. Galashan championed the cause of the
tuners and polishers in no uncertain mannver. **Tun
ers as a4 body of men,”” said Mr. Galashan, *are under-
estimated.”” A interjected  “‘but overpaid,”
which My, Galashan stoutly denied. He wondered
where the salesmen would be if the tuners and polish-
ers all went on a month’s holidays. He also threw out
the suggestion that it would be to the mutual advan
tage financially of both tuners and their employers if
they were remunerated on a percentage basis, instead
of on a straight salary. Mr. Galashan said that he
had had a varied experience in the trade in Scotland,
England and Canada, and that he had found his life
and work in Canada more congenial than in any other
place.  He likened the work of the tuner in his rela-
tion to the business of a piano house to the part
played by the blacksmith in the building of Solomon's
Temple, the blacksmith  sharpening the tools with
which the workmen were able to accomplish such mar-
vellous work.

Mr. A. Carey, of Carey & Sons, who recently opened
new warerooms at 64 King Street West, was re-wel-
comed to the piano trade. Mr, Carey said that he was
pleaced to be back into harness and to share in the
good time this evening. e thought that the getting
together for recreation was not made enough of, and
he announced that he was still able to do his share in
a bhall game, and that if at any time any committee of
the men were arranging for anything of this nature, he
would count it a privilege to take part in any way.

The man in whose mind the idea of this banquet
found birth was “‘Dad”’ Linke. The jolly way in which
the hoys fraternized with ““Dad’ shows that he is a
general favorite, Naturally in a reminiscent mood, he
told the hanqueters of one of his first sales, when he was
trying to close a deal with a man whom he knew very
well. He put a piano in the man’s home on trial, in re-
turn for which he got a cow, which he milked regularly
while the piano was heing tested. Before the deal was
closed, two other piano men also placed a piano in the
home of the same prospect, so that he had three from
which to choose.  ““Dad’ got the order bhecause the
prospect decided that his was the worst of the three,
and nearest in price to the value of the cow, It took
just three months to close the deal.

Mr. R. P. Newbigging was introduced as the man
who was invariably asked to help out by sending a cou-
ple of talking machine or player roll cabinets at the
last moment. Mr. Newhigging said that as a matter of
interest he helieved that the first hornless talking mach-
ine made in Canada was made in Hamilton in his fae-

voiee




tory. He paid a forceful tribute to the members of the
music trades by saying that he had often wondered
where all the goods manufactured went to, but as he
thought of the amount of hrains and energy represented
around this banquet table, and then multiplied that by
the number of similar centres throughout the Dominion,
it ceased to be a matter of wonder how such a large
amount of goods were marketed. Incidentally, he refer-
red to the integrity of the trade by saying that in his
business experience he had practically not lost a dollar
in bad debts, which speaks volumes for the standard of
the men with whom he is dealing. Mr. Newhigging be-
lieved that few members of the teade were proud enough
of their profession. He stated that each person had a
life to live and a work to do, and that when any man
by square dealing, placed a musical instrument in a
home he had done a service to that home.

Mr. Geo. Tl and his son, Mr. R. M, Hill. who do
the great bulk of the piano moving for all the Hamilton
dealers, spoke briefly of their attempts to give serviee,
and of the pleasant relationship existing between them-
selves and all of the houses. Mr. Hill, Sr.. was very glad
to see a gathering of this kind because of the truth of the
old saying that ““In unity there is strength,”

Brief speeches were made hy Harry Howard, Jos.
Minnes, W, R. Hastie, A, J. King, Jim Wadge, 1. J.
Boulter, J. A, Tillman, and ¥, Waters, the latter pro-
posing a special toast to the boys in all branches of the
music industries all over Canada who had donned the
khaki in defence of King, of Empire and of Liberty,
This was done most heartily and was followed by the
rousing chorus, “We’ll Never Let the Old Flag Fall.”

It was moved hy Mr. Steele, the Heintzman manager,
and seconded by Mr, Brown, Mason & Risch manager,
that the Hamilton dealers close for the months of May,
June, July and August, at one o'clock on Saturdays, in-
stead of on Wednesdays as formerly, and at 5 p.n.
on other days. This motion was carried unanimously.

By way of variation hetween speeches, a great deal
of pleasure was derived from several coster-songs ren-
dered by Harry Bolton, of Nordheimer’s Vietrola De-
partment, who in his “‘various attires’’ proved him-
self a most successful comedian and entertainer. His
accompaniments were played very acceptably by Lorne
Lee. A splendid piano solo by Jos. Minnes, of Heintz-
man & Co., was also much appreciated.

Banquet Skits,

The two miniature poems on the back of the menu
were separated by the cut of a player piano. There was
a great dispute over whose make it was. Stan. Addison
(who got in position to have his ““picture took’’ more
quickly than the others), thought it was a New Scale
Williams. A competitor, who forgot his resolution not
to knock, said, if so, the back of the programme was the
place for it. Another voice sent up word to the chair-
man that Fasken McDonald stated on his honor that it
was a Sherlock-Holmes. A tuner, who should know, said
that he was willing to stake his future career that while
no name plate was visible, it was the ““piano with a soul.”
The serap was finally decided by all agreeing that the
quality which stuck out all over the illustration guaran-
teed that at least it was made-in-Canada.

Tt would seem that Bill Galashan at one point in his
address did not make himself very clear in his very apt
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illustration referring to the connection of the blacksmith
with building Selomon’s Temple. A number of those
present who were ignorant of the importance of the
work of the piano tuner, took it to mean that tuning and
blacksmithing were one and the same trade.

Suggestions came from every quarter that in view of
the unusual success of the evening, that the staffs should
again join in a day’s outing during the swmmer,
suggested an old-fashioned pienie.
trip around Hamilton Bay.

One
Another suggested a
A third recommended a

A BULL CALF
ling together is than  pulling
Head-work and combination work and pull
got the calves their milk,

ap
together

fishing competition. While a definite decision was not ar-
rived at there is sure to be something good planned, and
with one or two notable exceptions, all were in favor of
inviting the ladies.

Lorne Lee was a busy man. e might be termed the
**shirt-sleeved’” secretary of the Banquet Committee. He
worked like a trojan arranging details and the reward
Was a success—suceess in attendance, in the programme,
and in the finances,
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NEW RECORDS
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(Von Tilzer Mar
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Marguerite  Farroll, so
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Henry Bure, 1o

CONCERT LIST $1.00 EACH Swoot Cider Time When Dolly Con
28228 Mad'le, ruck, ruck, ruck, Schwabischer Volkslied Karl Jor nod Orehes
Tenor, in German, orchestrn secomn 1900 Cuhorl d Honry Bure, tenor
Nymphes o Sylvi herg) Mice Vorlet .
Rupran French, orchestra accomy 8o | . Clark and  Hurdy  Willisn
0 1 Know That My Redeemer Liveth—Messish ( Handel) Orehestra aceomp.
fulin Heinriel 1068 10 (Flynn) Jumes F. Harrison
Soprano, archestra_necomp oo
2R201 Recitative and Air—"The |Hun|n| Shall Sound \l‘».ul‘\l\m\l Con Darling (Pave Reed) I‘”“i“l“”"
Arthar Middleton " or and baritone duet. Orehestra
Mo Sule with Trampet Obli chestra aceomp .
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2846 Yo Happy Bells of Kaster Dy : Carel. . The Carol Sing . . W
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‘ Wand
Tenor, orehe 0 s Life (Strauss, Waltz, Prinee’s Orchestra
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x5t Mully Dear, 1's You U'm After—Medley step, for dancing ! ""” Eod ‘Inum. e ol Ao B g . 9
National Promennde Band o Le Wei Wi (Kinlimai and Kern), Foxtrot. Tn
2852 In the Gloaming (Harrison) ory B, Randolph and Chorw o Sl b By e (Kern) o s 4
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LRI Nswer Rubyn) Thomas Chalmer Mt Konwa and Octette
Baritane, archestra accomp 1961 Barnby).  Columbia Stellar Quartetts
2655 That Hula Hula—8top! Look' Listen! (Berlin)
Helen Clark and Chorus Hour (Lowry), Columbin Stellar Quartette
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The profit on Columbia Grafonolas and Columbia
- Double-Disc Records is music enough for any ==

Y dealer. r/

Nowe &5 Note ¥

( Write for ** Music Money,"" a book ** full of meat "' for those Columbia Graphoph C
dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Torouto
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ASTOL (...n.n.m.m and If 1 Were o Bird (Henselt). Leopold Godow

pianist

walts 1n A" Fini (Chopin) copold Godowsky, pianist
Pagliscei (Leoneavallo).  Prologue. Louis Graveure, baritone
n Italian, with orchestra sccomp
Herodiade (Massenet) Vision Fugitive Louis Graveare
paritone. In French, with orchestrs accomp
ASTO8 My Dr (Tosti). Louis Graveure, baritone In English

with orchestra
(Kichardson)
orchestra accomp.

SOLO-ARTIST RECORDS AND SOLODANT
ROLLS FOR APRIL.
New Player Piano Music by The Otto Higel

Co., Ltd
SOLO-ARTIST RECORDS
‘wded Away (Ball) Balle \{- ¥
Virginia (Marsh Hona

omp.
wis Graveure

buritone, In English, with

Mary

863 After the l(mw
24 An Old Fashie

' By the I“v-“ll
Carry k

oo
Honoluly, Lou  (Hose)
Hear You Calling Me
plight Girl (Roberts)

1
(Marshal
Novelette

Kobin and the Red, Red Rose, The (Roberts). Ballude
SOLODANT MUSIC ROLLS
Celestin (Grant). (Beautiful Goddess of Love). Song
Frou-Frou (Rustle of Solk) One-step
1 Dale (Lodge)
<w o Hop (Morris)
Peace Walk (Tierney)
Betting the Pace (Smith) 3
||m. & n Broken Heart for Every Light on Brondway
ischer), Song d
o You' || Always be the Sume Sweet Girl (von Tilzer). Walt
for dancing ¥
012558 You Wake Up in the Morning in Chieage (Currall). Fox
ot i
STAR MUSIC ROLLS—26c ﬂlcll Retail
X187 Could the Dreams of u Dreamer Cgme True (Lange). Song
X188 Is There Still Room for Me, ‘Neath the Old Apple Tree! (Abra
homs),  One-step
X189 Victorian, The (Bloomfield). March_and Two step
X190 Return of the Regiment (Wilson) arch
X191 In a Thousand Beds of Roses (Osborne). Ihallude
X102 When You Dream of the Girl Who Dreams of You (Spurr) Waltz
Song.
X193 Doris (Huze Virlse
X104 You'll Be lnm (Ball). March Song
X105 When It's Orange Blossom Time in 1,
X196 Come on Along (van Alstyne), Fox
To the prices quoted below 20°%
is _added for  Canadian_ delivery
ETRO-ART (88-NOTE, HAND-PLA
2 2 Bridal |||Ub—)|l-« Hesitution  Walte,  (For  Dancing
Johunn  Schmid $ .10
Sunshine of Your Smile, Lilinn Ray 0
That Hula Hula, ( P, Look and Listen). Trving Berlin 10
Dream Chimes,  Eugene Wyatt 10
340 Whispering Hope.  Alice  Hawthorn 75
08 She Was Made for Love. Halsey K. Mohy 0
56 1 Broke My Mother's Heart (A1l Over You) lames
Kendis 0
202628 Sweet Genevieve, Henry Tucker 65
METROSTYLE-THERMODIST,
02404 America First, Patriotie One-step Medley, Are, by Her
man Avery Wade #1.00
2462 A-Pepper-Pot.  One-step Medley.  Are., by Herman Avery
3 1.00
102498 Are You from Illn-l from Dixie, Tow)

('Cause I'm
o

One-step. L. 1 50

302484 A-Wide Awnke Fox Trot Medley. Arr. by Herman Avery
Wade A 1.00
2486 Emerald Inle.  Selection of Trist Melodies.  Are. by Otto
angey 1.00

02422 E Ball Hesitation Medley. Ern Arr. by
erman Avery Wa 1.00
Medley Fox Trot, Irving Berlin 40
ox Trot. W Hundy 40

il the Home.  One-step
fr 50

aul Pratt 0

Bwoetest Girl Jn° Monte p.  Herman Paley 45
56 Sybil Selection, Vietor Jucobi 1.00

METROSTYLE THERMODIST (‘‘Popular Edition). 25c Bach
Always Be Honey to Me. Fox Trot. Branen, Lange & Prival
Chattanoogs Blues.  Fox Trot. 1. Seidel

Luck to the Boys of the Allies, March Song, Morris Munl
ig of Rags. Onestep,  Sherman Swisher
One, Two, Three. Four, Ukalele Waltz. Kedding

Rer Circle, Waltz.  Abe Olman

PROMINENT MUSICIAN SUCCESSFULLY
FEATURES SHERLOCK-MANNING.

The professional musician who is also a successful
salesman, is a decided exception.  In the Canadian trade
there are a few men making good on the selling line who
stepped up to that branch of the music trade from the
art end of the business. One of the
is Prof. D. Mulhern, of Alexandria, Ont.. who so
energetically and loyally features Sherlock-Manning
lines in his community. He has handled these produets
exclusively for many years and has ereated a decided

most suceessful of
these

Prof. 1
Sherlock-Manning atmosph territory.  He is
Jjustly proud of the fact that he purchases in dozen lots
and always figures on ordering these a couple of months
in advance of requirements, so that they may be thor
oughly examined and tested.

Prof. Mulhern’s musical connection and success has
given him a strong standing in the estimation of the peo
ple of his community. Being Irish, he is naturally an
optimist, and there are few lines of business in which
optimism is a greater asset than in piano retailing.

Mulhern, Alexandria, Ont

+in his

4

Nowe™

( Write for ** Music Money, '’ a book ** full of meat " for those
dealers interested in quick and frequent turnover of capital. )

The Columbia recordings of song hits are real hits
—hits as songs and hits as sales.
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Referving to his list of sales he considered last year
good one, with the future looking bright In
August he sold six pianos in two days to the following
citizens of D. Ross, Jas.
Shanks, Siam Hutt, and Sandy
McEwan
Prof
sons daily
Maxwell

aovery

Moose (ree
Mary

Vietor Begg, J

Jane Meleod,
Mulhern teaches as many as ten to twelve les

he having studios at Vankleek Hill and
as well as his home town, Alexandria. Pupils
He expeets
to have over twenty-five pupils try for diplomas in the
Sth.  Last year he had
sixteen pupils take the MeGill examination.  They were
all successtul, and two of them passed with honors
Jackie Brown, of Vankleek Hill, and Cecil La
londe, of Alexandria. Prof. Mulhern expects to sell on
an average about one piano a week this year

come in for miles on the different railroads

MeGill Conservatorinm on May

Messrs

TORONTO PIANO DEALERS MEET.

E. C. Scythes, President-Elect—Eariy Closing
for Summer Decided Upon.

T the annnal meeting of the Toronto Piano Dealers’
Association, held at the Prinee George Hotel on the
evening of April 7, Mr. E. €
of the Nordheimer Piano and

Seythes, general manager

Musie Co., Ltd., was

The New President, K. C. Seythes

elected president.  During the business session, which
was preceded by an informal dinner, the work of the or
ganization was reviewed, By reason of the association,
uniform rates of rentals and cartages have heen put into
effect and these items alone, it is considered, more than
justify the existence of the association.

Those present and the firms represented were:

H. G. Stanton and T. 8. Birdsall, R. 8. Williams &
Sons Co.; H. H. Mason and F. R. Williamson, Mason &
Risch, Ltd.; D. R. Gourlay and E. A. Breckenridge,
Gourlay, Winter & Leeming, Ltd.; E. C. Scythes and A.
A. Pegg, Nordheimer Piano Co.; Charles Heintzman,
Heintzman & Co., Ltd.; H. Durke, Mendelssohn Piano
Co.; R. F. Wilks and H. Mihell, R. F. Wilks & Co.;
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William Long and Mr. Dyer; Paul Hahn, Paul Hahn &
Co.; J. A. Fullerton, Music Trades Journal
The officers elected for the ensuing year were:
President—E. C. Seythes, The Nordheimer Co.
Viee-President—Wm. Long.
Secretary-Treasurer—Fred Bauleh, Gerhard Heintz-
Ltd

ecutive Committee

man

I.
Durke

Nominating Committee—('
lay and H. G. Stanton

Publicity Committee
A A Pegg

It was decided at the meeting to put early closing of
the stores into effeet for the summer months, and after
a short discussion a resolution was passed that all stores
close at 5 p.m. daily and at 1 p.m. on Saturday during
May, June, July and August, excepting on the last Sat
urday in August, which shall be optional. Suitable
signs are to be put in the stores announcing early closing

A discussion of cartage charges resulted in an amend-
ment in the schedule whereby the minimum charge for
hoisting a piano at the same address be the regular
hoisting charge, plus one-half the cartage charge as per
distriet, the minimum charge to be f dollars.

Before the conclusion of the ing, Mr. Seythes,
president-elect, was introduced and installed in office,
He gracefully acknowledged the honor conferred upon
him and in a short address indicated his desire and will-
ingness to be of real service in furthering the interests
of the members through their association

Mason and Henry

Henry H
Heintzman, D. R. Gour

. G. Stanton, Wm. Long and

WESTERN MANAGER RETURNS.

Mr. P, D. Melntosh, Western manager for Gourlay,
Winter & Leeming, Ltd., has returned to his territory
after a visit to the head offices and factories of his firm
at Toronto, Mr. Melntosh goes back with still greater
enthusiasm for and confidence in Gourlay and Gourlay-
Angelus lines, after an inspection of every stage of their
He is decidedly optimistic as to the im-
mediate future of the West and the place of the musie
trades in general, and his own line in particular, in the
present and future prosperity of the Western Provinees.

manufacture

NO SHORTAGE OF FELTS.

Mr. W. Bohne, the well-known piano hammer and
string manufacturer, was among members of the musie
trade to spend the early spring in the south. On his
return home Mr. Bohne found trade in advance of ex-
pectations and much better than a year ago. In reply
to the Journal’s query as to felt and wire supplies, Mr.
Bohne said, **We are experiencing no shortage of ecither
lines, having ample supplies of both felt and wire for
months to come.”’

Mr. A. P. Howells, of the Gourlay, Winter & Leem-
ing selling staff at Toronto, has just returned from a
visit to New York, Besides visiting the various leading
piano warerooms, Mr. Howells took advantage of the op-
portunity to inspect the Edison factories. He was
greatly impressed with the gigantic organization, the
spirit of co-operation, and the general atmosphere of no
standard being too high.
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MENDELSSOHN ACTIVITY.

Mr. W. D. stevenson, of the Menaelssohn 1 lno Co.,
Torouto, in spite of an IHAISpusiLion that connned him 1o
his howe recently, has aaaea a number o1 new agencies
10 the Mendelssohn DS J1r, Stevenson inereases n en-
thusiasin over uis ura s une of PIAnOs ana piayers and
the aavantages 1t oiers 1 dealers. He recenuy visiea
@ number ot Western Ontario pomnts and thougn he
founa some retailers reportung more activity i thewr
ta'ling machine aepartments, ey were all aoing some
piuu() business and looking torwara 1o vetter conainons,

REGIMENTS USE CANADIAN-MADE
BUGLES, DRUMS AND BRASS.

By George, those drums and bugles get some great
work-outs, don’t they ?** said a man on the street to an-
other onlooker, as the hugle band of one of the battalions
went by, They do have to stand up to some strenuous
usage, and it is a compliment to Canadian-made goods
that so many of the battalions are choosing the home-
made article,

Whaley, Royee & Co. have supplied the instruments
for the new brass band of the 170th Battalion, in charge
of Bandmaster White; also the drums for the same regi-
ment’s bugle band; bugles and drums for the 127th
Regiment ; 24 bugles and 16 drums for the splendid band
of the 166th Regiment. The purchasers in each case are
much pleased with the brilliancy and workmanship of
the goods supplied.

CHEERING WAR NEWS HAS IMMEDIATE,
EFFECT ON BUSINESS.

The Martin-Orme Piano Co., Ottawa, report an ex-
ceptionally fine month’s business during March, which,
coming at the end of their financial year, is especially
gratifying to the management. They are of the opinion
that this has been to some extent due to the more cheer-
ing turn the war has taken during the past month,

Said their sales manager, Mr. Devlin, to the Journal :
““Canadian business certainly struck bottom in 1915,
during which we had war news of a temporarily de-
pressing nature, without feeling the henefit of munitions
orders. Now we feel the stimulation of the heavy bal-
ance of trade in our favor—and, through the smoke at
Verdun, we see a very cheerful brightening of the situ-
ation in Europe. 1916 is proving to he a big year for
Canada, and pianos are coming in for their shave in it

PIANO MAN TAKES HOLIDAY.

Mr. €. W. Scott, secretary-treasurer of the Newcombe
Piano Co., Ltd., Toronto, is absent on a holiday trip to
Washington. Mr. Scott usually takes his annual vaca-
tion just before the advent of spring, when the sunny
southern climate by contrast is so much more appreeci-
ated. Tn his absence, Mr. T. J. Howard, general mana-
ger of the firm, has added Mr. Scott’s work to his own
multitudinous duties, the latter being a heliever in the
theory that it is the busy man that has always time to do
something more.

Perfection in any calling or business is attained only
by patient improvement and unceasing correction of de-
tail. To shirk details is to invite failure,

R R R R RRRRRRRRRSSSEEESNSSES
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NEWS BRIEFS.

Recent enlistments in the music trades include Albert
R. Howells, son of Mr, A, I, Howells, of Gourlay, Win-
ter & Leeming, Ltd., who joined the 95th, Mr, Howells
is not yet 19 years of age.

“Business! Good!™ reports A, St
Therese. **Orders coming in from coast to const-—un-
able to fill the urgent demand for Lesage pianos and
players.  Are filling our factory and are most optimis-
tie."’

Mr. Gerhard Heintzman, accompanied  hy  Mprs,
Heintzman and their daughter, spent several weeks in
the south. They spent some time in St Augustine, the
well-known Florida resort, also going to Washington and
Atlantic City,

The fiseal year of the R. 8. Williams & Sons Co., Ltd.,
ended March 31, and proved to be the best in the history
of the firm. Appreciation of the suceess of the viee-pre-
sident and general manager, Mr, H. G, Stanton, in mak-
ing it so, was duly attested by the directorate.

Mr. Owain Martin, president of the Martin-Orme
Piano Co., Ltd., Toronto, was among Canadian piano
manufacturers recently seen in New York. Mr, Martin
is one of Canada’s thoroughly practical piano men and
keeps right up to the minute in methods, materials and
designs,

Mr. Robert Johnson, of the Lonsdale Piano Co., To-
ronto, who looks after the marketing of that firm's pro-
ducts, had the factory oversold at the end of March to
the extent that it was necessary to let up selling efforts
to give the factory time to cateh up. A new mission de-
sign recently added to the Lonsdal: line is proving one
of their hest sellers,

Among out-of-town members of the music trades re-
cently noticed on Toronto strects, were, Mr, B, . Thorn-
ton, general manager Karn-Morris Piavo & Organ Co.,
Woodstock; Mr. David Allan, Bell Piano & Organ Co.,
Ltd., Guelph; Mr. G. Y. Chown, Wormwiih Piano Co.,
Kingston; Mr. J. A, Croden, Williams Pianc Co., Ltd.,
Oshawa; Mr, J. W. Alexander, Dominion Orga: & Piano
Co.,, Ltd., Bowmanville.

Wm. Long, one of Toronto’s hest known piany deal-
ers, who removed o out six months ago to very rand-
some warerooms at 406 Yonge Street, has sold the bu.ld-
ing and ground at that address. The mysterious pus-
chasers of the block in which Mr, Long is located, have
paid him a large sum of money and will at once erect
for him a duplicate of his building in the next block
south.  The new building will be five feet wider and ele-
ven feet deeper,

The Cowan Piano & Music Co., 633 St. Catherine
Street West, Montreal, specializing in pianos, sheet
music and musical instruments, are developing a nice
business, The piano department is in the capable hands
of Mr. T. M. Cowan, who features the Cowan piano. The
sheet music and merchandise are in charge of Mr. Frank
J. Ramsperger. This firm state that there is a good
demand for the small size Ukulele, which is very
popular with the soldiers at present. There is also
a noticeable call for the Hawaiian Steel Guitar, Tt is
likely that a talking machine department will be added to
the business. Mr. Cowan is interested with Willie Fek-
stein, the well known composer. and has already pub-
lished a number of this pianist’s compositions.

Loesnge,  of

Y ST R




AUG 31 1536

64 CANADIAN MUSIC TRADES JOURNAL

JUDGE CONDEMNS FRAUDULENT
ADVERTISING.

Jury's Verdict in Talking Machine Case Import-
ant to Piano Men.

T() piano dealers, as well as to talking machine men,

the charge to the jury of Mr. Justice Coatsworth,
in the case of Rex vs. Ste
at Toronto, is of immediate and dire

venson, in the General Sessions
t interest,

The charge here partially given is a severe arraign-
ment of a certain class of advertising designed to deceive
and mislead, sometimes seen in the ““for sale’ columns
of the daily press and not necessarily confined to the
musie trades.

The case of Rex vs. Stevenson arose out of a talking
machine sale by an agent of E, A, Stevenson, Toronto,
who manufactures a line that he calls the ** Victoria,”"
The purchaser of the machine, J. D. Booth, instituted
proceedings against Stevenson and his agent, Mys, Fel
stein, in the Police Court, and they were committed for
trial on a charge of fraud.

The trial vesulted in the jury acquitting Mrs, Fel-
stein and finding “‘guilty’ against Stevenson. The
Judge suspended sentence

The Judge's charge, in part, was as follows:

We have here a man

manufacturing  and
nssembling e and putting them
together, and he calls the machine a ** Vietoria''—a perfectly
legitimate business and, apparently, he has produced a good
machine as far as we have heard any testimony of. This ma
chine seems to be a very d machine, n machine of good tone,
and you can see for yourselves that it is an instrument of a
very niee make and would be an ornament to any home, So far
so good.  The man who does that looks about then for some
place in which to sell these machines and to sell them to the
best advantage. He usually gets a store where he has the op
portunity of showing the goods to the public and directing pub
lic attention to them, and T do not see any r m why this
machine should not have become a popular one in the
course of a short time by legitimate advertising and selling in
a legitimate way, and 1 suppose it was for the purpose of taking
a short cut to suceess that the gecused adopted the course he did,
Instend of going into the business of selling in the ordinary
and useful channels, or in some channel which commends itself
to one as being n proper way doing business, he secures u
number of women as agents to sell these machines in their own
homes, and amonyg the women whom he seeured as an agent was
this accused woman in this case, Now, I intend to follow
only one of the transactions through; the one which is brought
before us by this man Booth. He says, and it is undisputed,
that on a certain Friday evening in a February, he read in the
“ Evening Telegram ' this advertisement :

Gentlemen of the Jury:
who has entered into th

““Vietrola style, regular goose neck, has castors, excel

lent condition, exceptionally clear tone, not a serateh

on it, been in use only a short time, original cost #2

leaving city so must sacrifice, will accept $90 includ-

ing eight record albums and all my records, several by

Mischa-Elman, John MeCormack, Schumann-Heink,

ruso, Journet, Alda, and Jacoby. 193 Close Avenue,

Parkdale 804.""

Now, T need not discuss with you, gentlemen, whether that
advertisement is true or not. You know as well as 1 do that it
is not true. . . . . The intent on of that was to deliberately
mislead people that the occupants of this place on Close
Avenue had bought a 5, that they had
not had it in use for a very long time and were leaving the
city and were compelled to sell it at a sacrifice, Now, nearly
all those statements were absolutely untrue, false and fraudu
lent to the knowledge of the accused, Stevenson. He had no
right to insert such an advertisement about the machine. It
was a new machine being sent up for the purpose of heing sold,
He had no right to say it had only been in use a short time—
as a matter of fact ad never been in use at all in the sense
we understand the word ‘‘use.’’ It had never been bought by
any person and brought to their homes and used in the sense

not # That was an untrue statement, Mrs, Felstein, in
whose house that instrument was, was not le ving the city, »
there were three deliberate falsehoods put in that advertisement
for the express purpose of misleading people like Booth to he
lieve they were geting a great barguin when, as a matter of
fuct, they were buying a first-class instrument at the ordinary
rate the aecused was selling such instruments at. It is true, as
they say, that this advertisement did not refer to that particu
lar instrument, It referred to wnother, 1 do wot see that it
makes very much difference, . "

What they say is: that this is the advertisement that was
intended to apply to that machine, but 1 think we are quite en
titled to say that Booth bought it on the faith of the advertise
ment of Friday evening. But this advertisement doesn’t ap
pear until he actually buys the instrument, and 1 think T should
give you the benefit of reading this advertisement to you:

A renl bargain, Vietrola style, eal instrument,
has eastors and is in perfect order, compartments for
records and separate drawer for aceessories, exquisite

tone, worth #300 new, will accept $90 with all my re-

cords, & good many grand opern, 1f you see this you

are sure to buy. 193 Close Avenue, Parkdale 804"

There is the false statement in there that it was worth as
A new instrament $300, 1 think the plaintiff is quite entitled to
tuke his stand on the Friday night advertisement and say,
There is the advertisement on which 1 bought the instru-
ment, "

<« « This man, Booth, goes to the house and makes ar-
rangements to buy the instrument. He takes a receipt for the
money, The receipt says that it is a second-hand Vietrola.,
Now, it is true the name is on it, the name ** Vi toria,”” which
is very liable to be confused with the name “* Vietrola,'’ They
do not look unlike each other, and I am sure that anyone on
looking ut that instrument in u casual way might very well
think, having the advertisement in his hand, that that was a
‘“Vietrola'' machine. This receipt was read to the young lady
and signed by her with the authotity of her mother, Now,
that is the whole transaction. . , . ., . Booth acted very badly
afterwards himself, but you do not have to Jetermine what
his actions were in the matter, It is for vou, gentl , to
say whether or not this is o fraudulent way o ing machines,
and the fact that Booth tried to § a pretty sharp trick after-
wards should not influence you in arriving at a verdicet,

The man in charge of the collection department at
one of the leading stores told the Journal that, indus-
trially, Hamilton was in splendid condition. He said
that collections were very satisfactory hecause no person
need he out of employment and the only legitimate rea-
son for non-payment at the present time, was sickness,

SALESMAN WANTED.

Piano and Player Salesman Wanted for high-grade line.
Good opportunity for the man who can deliver the goods. Ad-
vertiser wants a man who will work and will pay him well.

Box 2216, Canadian Music Trades Journal, 56-58 Agnes Street,
Toronto,

WANTED—SECOND-HAND ORGANS,
Western Dealer would like to buy car-load or part car-load
of second-hand Organs in or
Send list of instruments, style and price for each. Worn-out
instruments not wanted. Reply Western Dealer, care Canadian
Music Trades Journal, 56-58 Agues Street, Toronto.

SCHOOL OF MUSIC AND LANGUAGES FOR SALE,

A 8chool of Music and Languages—22 pupils—Piano, Violin,
Organ, Vocal, Theory, etc. Local centre for Exams, it
prospects. Present Principal retiring. Apply Box 1910 Cana-
dian Music Trades Journal, 56-58 Agnes Street, Toronto,

WELL ESTABLISHED BUSINESS (INCORPORATED)
FOR SALE.

A small but well established genuine music business for
sale; good and 1 for talking ma-
cl etc.

‘hines, vy in future;
partner considered; legitimate reason for action; no agents,
principals only; no snap, but a reliable investment, capable of
money; opportunity to open a branch house in territory
not yet fully worked. Apply Box 747 Canadian Music Trades
Journal, 56-58 Agnes Street, Toronto,
PIANOS WANTED,
The partner of a Bulawayo (South Africa) firm at present
E.:nnuu, wishes to obtain catalogues and prices from Oana-

of -priced for
to Bouth Africa, Apply quoting nﬂmt , No. 257, Secretary
M A ‘oronto.

we would understand it. The original cost of that hine is
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Durability
Again

Demonstrated

The great durability of the Gerhard
Heintzman pianos is well known and
has been frequently demonstrated.
The following letter regarding the
purchase and shipping of a Gerhard
Heintzman piano to far off China will
nevertheless be read with interest.

Canadian Presbyterian Mission,
Changteho, Honan, China,
January 4, 1916,
Gerhard Heintmen, Ltd.,
Toronto.

Dear Sirs,—1 wish to inform you that
the piano purchased from you and which
you shipped to me last June arrived in good
condition, unharmed, without a scratch,
and the tone is perfect. Many thanks for
the care taken in the packing and shipping
of the instrument.

Yours truly,

(Sgd.) Miss M. Logan.
We will gladly furnish
particulars of the new
Gerhard Heintzman

metal-action player piano.

GERHARD HEINTZMAN, Limited

75 SHERBOURNE STREET, - TORONTO, CANADA
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We have ever been holding to the ONE purpose of
building a Piano of signal distinction, a gem of artistry,
an instrument which should win the acclaim of the
entire musical world. No materials used in Piano
making are too good to go into the Mason & Risch,
and no process that tends to elevate quality and tone
permanency is neglected in any phase of Mason & Risch
construction. It is an instrument of the highest
scientific development, universally recognized as
Canada's first and foremost Piano, “the Best Piano

Built.”

Mason & Risch Limited
230 Youge Street
Toronto




