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FOR LACE NQVELTIES M _
o arE " Mantles.

TIDSWELLS, smeweea s.. LONDON, o7~ COSTUMES,
ENGLAXD, SKIRTS, ETC.

WHO SUPFLY THE FOLLOWING GOODS*
Canadian Buyers will always find the very latest

SHIRTS, APRONS, ; Novelties in Ladies' and Children's

LACES, ROBES,

VEILINGS, CRAVATS, : SKIRTS, BLOUSES, JACKETS,
MADE-UP.LACE, COLLARS, : Macrinrosuks, Cares, Erc, Etc.
BLOUSES, : BELTS, ETc.

in our sho Special ion is being given to the reuires
ments of the Canadian Trade, and we will be glad to show our
samples, and Jearn your needs.

TIDSWELLS  cesiGe |
3 and % WoOD STREET, CORBY, I) ALMER 8\{ STEW ART

Also at Glasgow,
Sydney and Me:b'oum:. LONDON’ ENG- ) 9. 40 412 St Faul s Churchyard, LONDON, ENG.

= == z = e

NOVELTIES

PRIESTLEY'S DRESS GOODS

ARE NOW TO HAND.

ORDER YOUR STock Now

For EASTER TRADE. |
N
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MANKINGHAW
MILLS

1 i STER , C,J‘imited”

BRADFORD, ENG. |

Silk Velvets, black and cclored, 17/18 in., 32 in.
Silk Velours, black, 32 in.

Silk Mirror Velvets, colored.

Silk Coliar Velvets, 2! in.

Silk Millinery and Dress Plush.

Silk Fancy Embossed Velvets.

Silk Seals, Lisreine, Rainproofs, etc.

To be had of all leading Wholesale Dry Goods and Millinery Houses.

s e

SPEAKING OF
SKIRTS

we have just
brought out the very
newest designs. If you
are interested write for samples.

“LADY MINTO" Zephyr Crash foundation, with draped overskirt
of large plaid Pampas Linen,

“LADY SMITH” Namrow Cord Pique foundation, with large
cord draped overskirt.

“CLADY ROBERTS? Irish Cmsh..doublc box pleated back, strap
seams, with fan openings at flare.

SLADY KITOHENER™"™ Silk Weft Shepherd’s Check, draped
overskirt.

These SKIRTS ate made and designed by our own EXPERTS
=and lead all others.

We have all the newest FABRICS and designs for SKIRTS.

Robert C. Wilkins, Montreal,

~—Manufacturor of~—
SBkirts, Summer Clothing, 8hirte, Overalls, etc, etc.

@\‘]@Qﬂ'ﬁlf we would say,

Men's Furnishings

For Spring and Summer.

UNDERWEAR

Natural Wool, Fancy Stripe and Plain Mecrino.
Brown, Blue, and Natura! Balbriggan.

HALF HOSE

Black, Tan, and Olive Cashmere,
Sitk spliced sole and heels. Seamless and hand fashioned.
Fancy Stripe, Checked, Black and Tan in Lisleand Cotton.
SPECIAL.--Taa, * Silko,” extra value.

SHIRTS

Zephyrs and Cambrics, starched bosoms, Cuffs attached
and separate.

Neglige Shirts in Fine Checked Zephyrs.
Striped Piques and Fancy Oxfords.

A full assorted stock of

Braces, Collars Cuffs, Belts and Gloves.

WYLD-DARLING CO0., Lz
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o S.GREENSHIELDS, SON & Co.

MONTREAL and VANCOUVER, B.C.

v ———

' CARPETS o
HOUSE FURNISHINGS

ARE NOW IN DEMAND.

STOCK IN THIS DEPARTMENT IS COMPLETE.

OUR PRICES ARE RIGHT.

SMALLWARES___.

LARGE SHIPMENTS ARRIVING DAILY.

LATEST NOVELTIES
AT FAVORABLE PRICES.

1® WE HAVE OUR USUAL NUMBER
of  CLEARING LINES

IN STAPLES.
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Your Greatest Desire_is ..
Retain Your Customers |

THEREFORE —=m

Your aim should be to supply
them with the best of every-
thing.

The Unprecedented
Popularity of . ,

The New Idea

vvvvvvvv

[0% Pattern

is proof of the fact chat it
is undoubtedly

THE BEST PATTERN and ,
THE LOWEST PRICED. -

Have you a Pattern Department in
your storc? If not, write to us and
we will prove to you that a stock of
our Patterns, displayed, advertised,
and sold BY OUR NODERN, triPROVED
NMETHODS, will INCREASE YOUR
BUSINESS.

REMEMBER THIS!

Satisfied Customers Advertise Your Store
by talking of Bargains bought there.

Our Display Methods Economize Space.

Our Show-Cards and Artistic Signs are
most Attractive,

Our Fashion Sheets are the Best Adver-
tisement possible.

Our Terms are Easy and the most Gener-
ous. .

§

™)

REEE—— D O

The Mermod and Jzecard Building,

Broadway and Loonst 8t.. 5t Louis. Mo 5:'3
6368.638 Broadway. New York City.
$32.234 Fifth Ave., Chicago, Il & .
758-77-78 Victoria 5t., Toronto.
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(REQISTERED TRADB MARK NO. 176206.)

These Dress Fabrics can Only be
Supplied by o o o & S O

LAW, RUSSELL & CO.

BRADFORD.

| Our REPRESENTATIVE, Mr. Haley, will be at the
| QUEEN’S HOTEL, TORONTO, and the WINDSOR HOTEL,
MONTREAL, in APRIL AND MAY, with an extensive range of
new styles for the Fall Season.
....Every Yard is Stamped ‘‘Lai/rus.”

dé
, .
‘ ;!%QQ 25&% vy 7 XA Yo

Kstablished 1785.

BEE HIVE

- - MADE BY - -

Tho Oldost Estadblished
and Largost Makors of ~— sy

J. & J. BALDWIN, HALIFAX, ENG.

Knitting Wools

ALL KINDS OF KNITTING WOOLS

KNOWN ALL OVER THE CIVILIZED WORLD

Scotch Fingering Berlin Fingering Vest and Silk Vest Wool
Wheeling Balmoral Fingoering Lady Betty Pyrenees
Petticoat Fingering Merino Fingering Shetland Fleecy
Soft Merino Soft Knitting Wool Andalusian Dresden

All of the BEE HIVE Brand, and also Red Letter BB Scotch Fingering.

Especially Adapted for Cycle Hose and Sweaters Agent————=

We claim that they will knit further and wear longer than any other make. Du ncan Be“
Wholesale Only S Send for Samples. MONTREAL and TOROKTO
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LOW ROYD & BROWN ROYD DYEWORKS

BRADFORD, ENGLAND.

DYERS, BLEACHERS, AND FINISHERS .l.is o PIECE GOODS AND COTTON YARNS

THF ABOVE HRM MAKE A SPLCIALLY OF

Mercerised Cotton Sateens, Brocades, eic.

AND OF MERCERISED YARNS.

To cnosure having the most perfect imitation of Silk, Importers and Retallers
should insist on sceing the followiang Stamp on all such goods.

9 N OV TOINOE

§
:
SO |
“SYLKESSE” g‘ .
:
:
:
§

S Q¥
0. Sramdage & CoLimited |y
5 BRADFORD. | {o’i
OO O BT
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Ask for New Shade Card for 1900. A1l shades on this card are

GUARANTEED NOT TO CROCK.
TV VVVV DL VVVVVHLVVVAIVVVLRVAN

L 22 %9 % Y



. HORROCKSES, CREWDSON & C0.

COTTON SPINNERS “v» MANUFACTURERS. =

—

o agreen L
- " LS - L
5000 00 R ea CHENE

|

, WoRrks, PResTON ano FARNWORTH, LANCASHIRE.

| WAREHOUSES, PICCADILLY, MANCHESTER.

5 Love LanE, Lonpon, E.C.

% 7 MiTCHELL LANE, GLASGOW.

| Long Cloths, Cambrics, Nainsooks, Twilled Shirtings, Double Warp and
2 Medium Calicoes, Plain and Twilled Sheetings, Pillow Cottons, Drills,
] Flannelettes, Sateens and Dress Foundations.
1
1 [ ] 5 [ ] [ ) [ ]
ﬁ ~ Specially Finished for the Sewing Machine
| @ . And Suitable for all Parts of the World, '
. 3 PRIZE MEDALS, LONDON 1851, 1802 s GOLD MEDAL, CALCUTTA 1884
J GOLD MEDALS, PARIS 1867, 1878 \ GOLD MEDAL, LIVERPCOL 1886
i DIPLOMA OF HOROUR, VIERNA 1873 3 GOLD MEDAL, EDINBURGH 1886
! GOLD MEDAL, CAPE TOWN 1877 H FIRST AWARD, ADELAIDE 1887
! H

DIPLOMA OF HONOUR, LONDON 1884 FIRST AWARD, MELBOURNE 1888
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DOV DPOOPPVIO OISO OO OSSO

The Penman Manufacturing Co.

Limited

; KNITTED
l GOODS

of all descriptions
INCLUDING . . .

Cotton and Wool, Hosiery, etc.

Head Offices: Mills at
: Thorold,
PARIS’ ONT. é Coaticook and

Port Dover.

D. Morrice, Sons & Co., Montreal and Toronto.

!

I

:

Ladies’ and Gentlemen’s Underwear in %
i

‘

-

§
!
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Colonial Bleaching and Printing Co.
CALICO PRINTERS, BLEACHERS, DYERS,
AND FINISHERS OF COTTON FABRICS.

WORKS AT ST. HENRI 8-- - zosm=mzo
Offices: Victoria Chambers, 232 McGill Street.
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WET WEATHER AHEAD]

NOW

ARD BE IN TIME FOR IT.

THE BEST RAINPROOF CLOTH FOR RAIN COATS.

PRACTICAL STORE FIXTURES

PRACTICAL RIBBON CABINETS. PRACTICAL REVOLVING COUNTER
ISR Yy AND FLOOR FIXTURE.

e AL, =
RREAA T LR

s Show me
© that
H bottom
> plecet?
[
X
o
u ST
z
w
o
( |
3 N KEEPS
STOCR
up.
NO LIFTING a8
OR TIPPING T
) OVER. Dt I
S e m ) Quunter Pistare, erolving.. Helcht 3 oot 6 Inches .- 48 50
velvingl. R
WO, ¢ CABINET. mugx:: }‘l;mrr: ol:\'clll:g& {n?w and ggelmblc) vaees 6 00
Prico Liat of Ribbon Cabinots. SOLD BY JOBBERS ONLY.

No, 9 KigeI8x T S hbilta N Tribron . . o .. ... $ 600 .

Nau 1 2dze S3XISN2E, 100 bolts, No S rtbbon . L. 1L ..."m 00 Write for Catalogue of Practical Store Flxtures. . . .

N, S50 2IX38338 I Wit No.Tnbban . ..., ... . . 1380

No, 3--Nize 28x30A28, 230 boltn No. I ntbon . .18 80

No, 4~ Nze FX23x36, 333 balts, N 7 nibbon a0 S
N $—~Niee AXIXIE, 470 ;-";l!. Q‘l\ b ll':;k\n C e e eeens paenenes g 1(8 A4 .
No. 6--Nlze 23237x38, 473 belta, No. S riblon oo oo .

Jrr e mca Y e nhen R Manufacturers, ILION, N.Y.

- e h s tetaLiran st W
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We Have Made a
Superb Line of
Parasols.

Buyers are especially invited to
call and inspect our range at our
show room,

20 Front Street West,

- Toronio.

———

The Irving Umbrella
Company, wumies.

Easter

o
(loves

We have a full, fresh stock of
Pewny’s French Kid

Gloves for
SPRING 19060

Best Styles
- Best Shades
Best Wear

S. (Greenshields, Son
& Co., Mentreal.

AGENTS FOR CANADA.

. §

BONED WITH® o st o2
FEATHERBONE

LONG-B. & C.
FEATHERBONE
490

MEDIUM-B. & C.

FEATHERBONE
173

FRERERIHENR

Y O

C.orsets

SHORT B.&C.
FEATHERBONE
"7

B.&C.

FEATHERBONE
Nursing

RERERERKES

Manufactured
only by

Coisets boned with Featherbone will not break nor show rust as corsets do which are boned wath steel,
Popular lines at popular prices. Sample orders solicited.

BRUSH & GO, Toronto.
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IN

'BOTH WAREHOUSES

All Departments filled with New Goods such as will

be in demand for

VAAAAA/ VAV w/ VWAV

Buyers visiting the markets will find everything
in readiness, and will do well to Inspect and
Compare Values.

Letler Orders Promptly and Accurately Filled,
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specially written for THE DRy GooDs REVIEW.

PROGRESSIVE STOREKEEPING.

A MONTHLY ARTICLE ON THE PROPER MANAGEMENT, SYSTEM, ETC., OF AN UP-TO-DATE
RETAIL BUSINESS.

By Cnas. F, JoNey, NEW Yonk.

Watch Small There are so many leaks in a dry goc_:ds,
Leaks. business that it requires constant watchirg

and constant investigation to keep them
from being very disastrous ones. The little losses which are
occasioned here and there seem to be, of themselves, of very
little importance, but when taken in the aggregate they amount
to a great many dollars during the year.

There is one department, for instance, in the larger stores
in particular, where the dry goods merchant sometimes fails to
be very watchful and yet in which the little leaks of every day
are constantly draining the stock. I mean the toilet and
perfumery department.

Soaps are necessary to be used in every store, but in some
stores I find that the amount of coap used, presumably, for the
toilet-room, is not at all in proportion to the cleanliness of the
employes. I have had personal experience in watching the
way soap mysteriously disappears from the toilet department,
=nd have known of cases where the salespeople in this stock
would give away a great quantity of soap to individual clerks,
possibly for the purpose of standing in with them in other
matters.

Again, how little a thing it is if your perfumery saleslady
helps herself to the cologne and gives all her fellow salespeople
a share every day.  This amounts to a very little thing once
in awhile, but when kept up day after day, all the year around,
in a large store, it will, no doubt, exhaust many gallons of
cologne, which costs a high price, tor it is a fact that sales.
people do not use the cheap colognes when they wish to be
liberal with themselves and their friends. They invariably
use the best quality, and this makes the practice that much
more expensive.

The only way to stop such practices is to have a very strict
rule th2t nobody in the house, no matter whom it may be, is
allowed to use any portion of the toilet goods stock. If is is
necessary to have soap for the toilet-room taken directly out of
stock, have some one person whose duty it is to see that this
soap is distributed each day and that it is not wasted.

It is only by paying strict attention to these little leaks and
curtailing them in every way possible that any tailet goods
department can hope to stop a serious drain in its profits,

At some seasons of the year there are a
great many firms which advertise, in large,
flaring headlines, that they are selling goods
away below what they cost.  Supposing that this is true in
every particular—I hardly thiuk that it is always a good plan
for one to admit that he is compelled to or does se" for less
than what he pays for goods. Would it not be a more telling
point to have people suppose that it was simply your regular
line of business to sell goods at a much lower price than other
stores, and that it was your facilities for buying that enabled
you to do this ?

Advertising
Bargains.

Oane idea in cutting prices on goods or in making special
prices, is to give the public the idea of the rea.onableness with
which you can sell merchandise. It does not impart to them
any particular knowledge of your ability to make close prices
when you say that youareselling below cost.  Anyone can sell
helow cost who has a mind to do so, but it takes a great store
indeed to be able to sell at these very low prices and still make
money.

Might it not be that you would gain a greater reputation for
yourself, if in allcases where youare compelled to, or dofor any
reason, sell at less than cost price, if you would do so without
admitting the facts in the case, but rather boasting of your
ability to make these special values, when your competitors are
not able to do so without losing money ?

A firm sometimes overreaches itself in the endeavor te be
constantly harping upon the fact that it loses money on any
patticular line of goods. In the first place, it is nota good
reputation to gain that one is not making money, as it very
often leads to the thougzht that the business is unsuccessful.

A merchant would gain a much better reputation by letting
people know of the cheapness of his goods and let them say to
themselves that ** This is so much cheaper than 1 can getut
elsewhere,”” and let them believe, if they will, that it is your
regulat business to make such prices on all kinds of goods.

It is certain that window dressing is one of
the best methods of advertising dry goods
and of attracting attention to the dry goods
store.  While Mc. Hollingsworth advises you an detau on this
subject in another department of this paper I wishto offer some

Some Reports
on Display.
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general observations which appear from my experience to be
desirable  More and more of the dry goods stores all over the
country are enlarging their facilities for good display, and each
season I notice that many stores which have before paid no
attention to this matter are going into it very largely.

The shape and size of show windows have a great deal to
do with artistic dressing, some stores having much greater
opportunities to display goods to advantage than others which
have very little store frontage in which to use large, or well-
arranged windows.

There are, however, many practical points which every
store that has a window at all may observe and which will add
to the eflectiveness of their window displays if adopted.

In the experience of city merchants the most attractive
thing which can be placed in a show window is something
living or in motion.  Inanimate displays of dry goods can be
made very beautiful or very striking, if properly arranged , but
the public generally has a great curiosity to see anything living,
or anything in motion, displayed in a show window. People
are much more interested in the manufacture of goods than is
usually supposed and they often will stop in front of a show
window to see something made, when any ordina'y display
would never catch their eyes. The metropolitan stores all
recognize this fact and very frequently have windows dressed
with living persons in them, or at least with art.cles and imple
ments which are used in manufacturing the different goods
displayed.

About the holidays, particularly, we see in most of the
large stores displays of this character, such as a spinning
wheel turned by an electric battery, or a2 crank worked by
someone concealed in the window.

Almost anything of this kind draws the eyes of the passers,
If a live person be placed in the window, performing some
of even the ordinary acts of life, a great number of people
will stop to look; for instance, an od lady (or a child)
sitting in a rocking chair knitting, with different kinds of floss
and knitting silks displayed around her, wonld make an excel-
lent adverisement of these goods, and would draw a hundred
times more people to see the display than any fancy show of
kritting siltks without the old lady would attract.

There are so many different ways in whick 2 window dis-
play of this kind can be designed that it is impossible for me
to mention them all.  Any person with a little ingenuity can
easily think of sometbing different from what has been used
before and put it into practical operation in a show window con-
nected with some line of goods.

Some dry goods stores do not place price
tickets on the goods which they display in
the windows. 1 think this is a mistakein
all cases where the goods sell at a low or 2 medium price. It
might not be well, in cases of very expensive goods, to place
the price upon the anicle, as this might have a tendency to
caute many persons in the lower walks of life, who do not
know the value of goods, to consider the storé a high-priced
one. But, on all goods which sell for a popular price, thereis
nothing like having a neat price ticket, so that persons looking
into the window can get some idea as to the prices at which
you sell the goods. Particularly if the articles are bargains it
is well to make a liberal display of prices.

A window, to some extent, can direct the class of trade
which you wish to patronize you. If you are seeking after
only the very fine trade, a display of very fine goods and
novellies, without prices, will be apt to cause such persons who

How Trade
Is Directed.

buy these goods to call into your place of business, If you
are seeking after those who wish bargains, then you should
dress your windows entitely with bargain articles, marked at
very low prices.

SUCOESS OF THE NEW IDEA.

Very few drygoodsmen will ask, when the term ** The New
!dea "' 1s used, to whom it applies, The phenomenal success
of the New Idea Pattern Company ha$ made its name familiar
to the dry goods trade of the United States and Canada. In
the six years that this company has been in existence it has
been on the move, not because ** it is cheaper to move than
to pay rent,” but for the reason that just as the New York and
Chicago offices would become comfortably settled in new
quarters the growth of business made another move necessary
in order to obtain sufficient room.

Every business man knows that ideas are as valuable and
as necessary as capital for the success of any business,
sometimes more valuable,

In the paper pattern business the new idea that won success
was a high-grade accurate pattern to retail at 10 cents, with
bandsome profit to the retailer, no contract required from the
dealer, and full control of the business in bis town.

Mr, J. W. Pearsall, the founder and president of the
company, knew that these ideas would win, and that they
only needed publicity to attract attention and obtain support.
For this reason he became a Jarge user of space in trade
journals, and bas from ume to tme increased his advertising
appropriation, and backed it up by such progressive and
aggressive methods that New Idea patterns are famous wherever
the English language is spoken 1n the western hemisphere.

The increase in New Idea pattern business for 1899 was
over 50 per cent., and 19oo promises to beat this record,

JAPANESE SILKS AND MATTINGS.

K. Ilukiwwa & Co . Toronto, report that Spring business
has opened up fully as well as they anticipated. The total
amount of Spring orders for both silk and matting which has
been placed already is considerably larger than any previous
season. Their stocks of silks were received quite early this
year which has enabled them to finish their shipments of
Spring silks already. They are now receiving repeat orders
for printed Habutai and printed Pongee silks, which are very
well thought of throughout the country for Spring and Summer
dresses,

Plain Japanese silks in pink, blue, cerise, brown, grey and
other fashionable shades are also selling well.

Japarese corded silks have been well taken by the trade
again this season after having disappeared from the market
for five years. | K. Ishikawa & Co. have already disposed of
a thousand pieces of this material, and are still expenencing a
steady demangd for it.

The matting trade is satisfactory in every respeci. After
baving finished making deliveries of their Spring orders in
February, this firm are now receiving numerous repeat orders
in the medium and lower grades.

The Treherne, Man., W.C.T.U. has passed a resolution
requesting merchants to prohibit smoking in their stores,
claiming that dry goods, groceries, etc., retain a disagreeable
odor long after purchased, and that they object to purchasing
goods thus contaminated. Those of the merchants who fail
to comply are threatened with a transference of patronage to
those who do.

<
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If you were not here in February you will come
early in March to see us, and at the same time take
in the Millinery Openings. NGO, we are not a Millinery
house in the sense you mean, but we have:

Silk Laces. specially selected for Millinery purposes.
. Ribbons. specially selected for Millinery purposes.
Trimmings, speciatly selected for Millinery purposes.
Silks, specially selected for Millinery purposes.
Velvets, specially selected for Millinery purposes.
.Velveteens, specially selected for Miliinery purposes.
Veilings., specially selected for Millinery purpeses
Chiffons. specially selected for Millinery purposcs.

Many of the best millinery houses have a ladies’ underwear depart-
ment, and come to us for Ladies’ and Misses’ Underwear, in Cotton,
Natural Wool, Lisle and Silk. These bought, they want Hosiery
and Gloves—departments in which we excel.

Shipments of Lace, Embroidered Edgings, Insertions, All-Over
Laces, etc, which should have been here weeks ago, are now invoiced
and will reach us early in March.

Our Silk Fringes in Black and Colors, and Combination Bead
and Silk Fringes, are the most fashionable trimmings of the day.

Sash Ribbons in Satin and Taffeta, Nos. 40, 60 and 80, are in
9-yard ends. You will want them soon. The quantity is limited.

Give your buyer positive instructions 10 buy our White
Goods.

White All-Over Muslins, White Goffered Muslins, White Tucked
Muslins, Fine Persian Lawns, Tucked Lawns, White Organdies,
Nets, Piques, Cords.

We continue to recetve daily, from all parts of Canada, large
orders fpr Dress Goods. It could not be otherwise. Our
stock comprises the handsomest goods shown in Canada.

BROPHY, CAINS & CO.

23 St. Helen Street MONTREAL.
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THE KID GLOVE TRADE.

THE QUESTION OF VALUES.
JUDGING from the standard of prospenty in other hnes,

gloves have not held as prominent a position on the
money-making side as have other lines of goods ; still, com.
pared to past glove conditions, business is good, says The New
York Economist. The scarcity cf raw material, stiffening of
price for skins, increased labor valuation, and general pros-
perity of the country, have succeeded in giving a value to
goods which did not exist a few seasons since. Business is fair
in the importing lines, but, in the words of a prominent
importer, ** We would like to meet a man who has made more
than a living out of the importing glove business during the
past two years,"’

The Economist maintains that such conditions are not only
wrong, but decidedly unsatisfactory. If, in the good years
which we are enjoying to.day in other lines, we are not able
to lay by enough to supply ourselves with reserve against the
poor years, which, however undesirable, are apt to come, the
situation is logically not a very business-like one,

THE RETAILER'S FOSITION.

The retailer has very little to complain of ; he gets a great
deal for his money, insurance added, as a rule, again<t loss by
damage, and business for him is made easy in every sense of
the word. All the retailer’s troubles in the glove question are
made by himself, If he hasn’t got sense enough to decide
which goods his trade wants, or to take care of the gonds after
he receives them, or to advertise them properly, then he should
go and start a soap factory.

The importer certainly has done everything to make hife
easy for the retail glove seller. Ve know of no further con-
cessions that can possibly be made. If the retailer knows of
any concessions, or can think of anything which he hasn't got
already, we would like to hear from him, because we are
positive that the glove trade is curious to know what else could
be expected of it.

However, the retailer is making a great mistake, Haviag
everything in his favor, he fails to understand how to increase
his profit in glove selling and bring his business to a higher
standard. This, however, is not his fault entirely. Itis the
fault of the importer and wholesaler who have guaranteed
gloves at every price to the retailer.  The only line which has
escaped this universal guarantee is the lowest grade of Schmas-
chen. Even here some protection has been offered by week-
kneed importers.

Theretailer, however, leaning upon this offer of the importer
to make good, has unwittingly dropped his own possible profits
in his eager desire to undo his competitor, to give his customer
something for nothing, or nearly nothing. The line of gloves
guaranteed at retail was pushed dowrn and down until almost
any glove, at any price, is guaranteed to the customer at the
counter. The foolish netion of pleasing trade, at whatever cost
to the house, was pursued in the glove lines until it became an
absolute folly.  Retailers of note found themselves doing
things so against right and business-like procedure that they
have absolutely become ashamed of themselves.

MINTAKES IN SELLING,

** Man-afraid- of his customer ** would be a good title for
the average seller of gloves. The writer of this article was a
a'tness to 3 s ere Tr 3 NMea VL [ LI AN

more fully conveys the folly of the guacrantee idea than any
amount of mere argument,

In a prominent 23rd street house a customer was engaged
in & controversy as to her right to have a third pair of black
suede gloves given her, owing to the faults which her own
peculiar manner of wearing discovered in the two previous
pairs. Originally paying 8160 for the black suede gloves,
which, by the way, is the most delicate of kid fabrics, especially
when dyed black, this woman had the effrontery to insist
upon a second substitution for the original pair,

In the construction of sucde the surface skin is removed
and the spongy soft texture of the under skin is retained,
which is treated andthen dyed. Fabrics so produced are
necessarily very susceptible to damage, and weak spots are
quickly penetrated by the surface dye, which, hardening the
under texture, is liable to crack or break it, even in the very
best quality. It will thus be seen that to guarantee black
suede gloves is pure folly, yet this house has given a second
pair to a woman,

Noticing the hand of the person claiming the gloves, the
wiiter saw that it was fat, pudgy and spongy, the kind of a
hand that pressed into a glove will burst it immediately. Few
glove fingers are made to fit suzh fists, yet the management
of this department gave the second pair willingly, and, no
doubt, upon an appeal to the office rather than have any
trouble, the third pair was also conceded.

A POOR BUSINESS I'OLICY

Tt is just upon such ridiculous and dangerous practices that
the glove guarantee business has forced its way along. The
average dry goods house is without repairing departments, and
endeavors to recover from the importer the price of ill-made
lots of this character.

The desire to please the customer aund keep herin good
humor, is, of course, first and foremost. To do so, however,
at the expense of good practices, 1s a poor business policy.

The next disposition of the retail department is to evade
the losses so incurred and shoulder them upon someone else.
Retailers to-day who refuse to give importers and manufacturers
the benefit of having their brand name appear in_gloves sold
over the counter, should scarcely expect these same importers
and manufacturers to stand good for the weak-kneed practices
of the retailer.

Thereis right and wrong in every line of business, and we
feel that though the practice is not general, there are instances
in which the glove importers and manufacturers are indulging
their customers to an extent that is not only foolish, but will
eventually work certain injury to the entire trade.

To bear out the statement, we have only to allude to the
fact that the percentage of returns from the various retailers is
quite divergent. There are houses which conduct their business
so that the returns of damaged goods are hardly worthy of
consideration.

On the other hand, retailers of equal size, handling equal
qualities of similar grades of gloves, will make claims on
large quantities of goods in proportion to the amount
purchased. Here are contradictory conditions which speak
for themselves, and clear the view as to the real cause of this
senous loss to importers.

The second condition shows a house in which principle is
not as ecssential in their consideration. To please the cus-
tomer at someone else’s expense is evidently their dishonest
and unfair game. The glove importers are, no doubt, to some
extent responsible for this trade dishonesty, and it is our
sincere hope that by removing the guarantee from lower-grade
&% v b Al € Wil UE CvCutuany dune away wilh,
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£ The Merchant and Credit o
§| The Merchant and Credit. =

Editor DRY GUODS REVIRW .

DgAR S1rR,—The advantage to be derived from confidence
between retail and wholesale merchants struck me so forcibly
in reading Mr. J. Fraser Macdonald's article, and in covering
the matter so fully, he leaves very little to be said. 1 simply
write to endorse it.

««My first word to all men and boys is, don't get into
debt. Starve and go to heaven, but don’t borrow. Try first
begging. 1 don’t mind, if it is really needful, stealing, but
don't buy things you cannot pay for."’

This is the advice of the late John Ruskin, and it should
govern many people starting in business. They are referred
to more particularly as want of experience may lead them
astray. Mr. Macdonald's aticle should be very carefully
read and considered by young firms, meaning young inen
having recently commenced or about to commence business
on their own account, The apt advice of a western man who
made millions by adopting its principle is ofiered young men,
hereitis: ¢ When you go intothe world you will meet many
sharp, tricky, crooked men, but you will find they always die
poor. Ifyou can form a character and establish your credit,
there can be no question about your ultimate success. Most
failures in life are due to deficiency in character and a conse-
quent lack of credit.”

The methods under which business is now conducted have
been so very much changed within the past quarter of a century

that too much attention cannot be pald by a firm to its credit,
In the. old days, merchants visited the wholesales in person,
picked out their purchases and generally had a pretty goodidea
of the quantity of goods and value of their bills before they left
the warehouses,

Now, however, it is hardly necessary for a merchant to
leave his town. He is waited on by nearly every house
looking for business, and he may think that if he is refused
credit for what he wants from one be can buy from another.

Doctors say that pain is a blessing in disguise, and if a
slight injury to his commercial pride is the means of bringing
to his notice that his credit is impugned, he will be wise to
hesitate and have it established on a solid basis with the
doubting firm before he makes it worse by increasing his
liabilities without improving his assets.

Overbuying is in most cases the cause of poor credit, and
want of attention to the copy of orders given is one of the
main reasons for it. Anotherreason is in doing business with
too many houses, ali« an unreasonable desire to have control
for the town of every good thing shown. To get control, it is
necessary to buy largely and it frequently happens that the
¢+ good thing ' is quite the reverse.

When the time for payment falls due, comes the request
for renewal and then is the time when a merchant should
know just how he stands financially. When the purchase was
made it was a straight buying and selling transaction, but
when the renewal is asked for 2 merchant has no excuse for
refusing a statement of his position, if it is asked.

Jas. P. Mugrray.
Toronto, Feb, 28.

DRESS

(JOODS

Special attention is called to our splendid display of Dress Fabrics for
coming season.

8STOCK COMPLETE.
Whlte Piques".ls;elﬁggecriaas!_figg;b‘%l;ssg:ns],esr'o, 11% and 15 cents

Linen craSh SUiting---Our 934-cent line is having a big run.

Inspection invited this month.
All departments fully stocked to meet wants of early buyers.

Wholesale Dry Goods.

Knox, Morgan & Co.

C88000006000068088300002880800836260

HAMILTON.
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£ WINDOW AND STORE DECORATING.

Condie ted for "THE REVIEW by 1, Hollingsworth, an Expert Window Artist,

To DRY Goobn REVIEW READERS.—We shall be glad to receive
photographs and desenptions of window displays that have atracted
special attention In their own localities, and which would be consdered
helpful to tnmmers generally,  Any inquines or questions on the subject
of window drewsing will be answered cheerfully, and any information
given that may be diwired by peaders,  Quenes should be addressed -
“ Window Dresung Iepartment.”

LINENS.

URING the next few months housekeepers will be
D replenishing their stock of linens and it behooves the
window-trimmer to do hic utmost towards securing the trade of
linens for us firm. The linen department ranks next to the
dress goods department both in value and interest. The
linen stock affords a source of supply for materials with which
to dress the window, exceeding all other departments in the
establishment.

The great vanety of qualities, widths and colors of the
fabrics, the number of varieties in the forms and styles of
napkins, etc., the beauty of the displays possible from their
harmonious colorings and combinations, and the ease of
management and grouping all continue to make them favorite
objects for window exhibitions.

Composed as they are of goods indispensable to the
furnishing of the household, they are always of the greatest
interest to the chief patrons of the store, and the best
audience of the windows, viz., ** the ladies.”” Linens consist
mainly of snowy white goods and the window-trimmer has an
easy time in the arrangement of color scheming as almost any
pretty shade serves the purpose for the background.

Towels, napkins, doilies, etc., form choice lines wherewith
to carry out pretty designs, as they can be folded in so many
artistic ways. The illustration on page 22 shows a neat,
stocky, linen sales window. Itis arrayed on three flights of
steps. Thisstyle of display does not necessitatea background
and is a change from the ordinary  One big mistake madein
this display was the non-appearance of prnce tickets. 1
consider this tum rubbed of s etfectiveness on Account of

no pnce cards.  The large card on bottom of trim reads

EATRAURDINARY SALE 0P RELIABLE Lixevns ™’

While this may be all nght to a certain extent, I am sure
this card would not be the means of inducing one customer
into the store to buy linens. Had every piece of table linen
shown in this pretty display, borne a card reading similar to
this:

oo « purg Frax.' 72 Incues Wipe, ExTrRA FINE
VALUE, socC. YD."'

1 am sure it would have proved more of an inducement to
the onlooker to purchase, and have added greatly to the
attractiveness of the trim. The towels could have been
ticketed like this:

< Pure Lixen ToweLs, Goop VALUg, §2 Doz."
The table napkins might have been ticketed with a nice
neatly printed ticket reading
0 SATIN FINISHED TanLg NAPRINS,
Disxer Siz, §2 50 Doz."”
If they had been advertised in the newspapers, every card

might have read
** As ADVERTISED,"" ETC.

I always consider that if a merchant has not marked his
goods at too high a figu=, he should not be afraid to tell the
people the prices of them. A dining-table covered with 2
linen tablecloth and spread with a tea or dinner set makes a
good centrepicce for a linen display. Flowers and palms
also add to the beauty of a linen trim,

UPHOLSTERY QGOODS.

Housekeapers arc beginning to think of Spring house-
cleaning and rearranging at this season of the year, and
one of the things generally foremost in their minds is the
changing and the replemshing of this room and that throughout
the house. Some are moving into new houses, others are
furnishing flats. These require new carpets, new curtains,
poruerres and furnmture. These hines have to come under the
window-trimmer's notice, and displays of same are to me made
attractive as well as the other trims. The richness of coloring
and beauty of design exhibited in these and all their varied
forms and qualities would render them objects of admiration
and 1nterest, even if they were not so widely used.

In these days when so many houses, hitherto strangers to
artistic hangings of this sort, are blossoming out with the new
and better forms of drapery decorations, nothing is more
attentively viewed than upholstery exhibits.

Furniture coverings especially serve as great materials for
beautiful and striking display. Curtains, rugs and tapestries

LACE CURTAIN DISPLAY.

do not require any painsin draping, the particular style may
be left to the tastes and the ingenuity of the dresser.

In showing lace curtzins and curtain muslins it is always
well to show them over pale blue, pink, yellow or green
colored cambric or tissue, in order to give a tone to the curtain
and prominence to the pattern.

In tapestry and other heavy fabrics no pins should be used
when the weight of the goods is sufficient to hold the folds in
their proper positions.

An effective way to display lace curtains is shown in the
illustration on this page. Strings or wires running parallel
across the top of the window are tightened about a foot and a
half apart. Curtains are hung on these one behind the other,
each one being pulled the width of its border towards the
ceatre of window from the onein front ofit. The bottom of
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THE TRADE MARK
“S'H-&M-”

stamped on the back or printed on the label of Bias Velveteen Skirt Bindings is
recognized everywhere in the United States as a GUARANTEE OF SUPERIOR
QUALITY AND WORKMANSHIP, and it is only a question of a short time
when that trade mark will be equally well recognized throughout the Dominion of
Canada. It is put only upon Bindings made from a Velveteen woven expressly
for the purpose, and the workmanship upon which is unsurpassed. You will find
it much more convenient and far more profitable to handle the S. H. & M. Bias
Velveteen Bindings. which are perfectly made and supplied to you all ready to
cut off for the consumer, than to take the time and trouble to cut off piece goods
which were originally designed for millinery or trimming purposes only.

WE GARRY IN STOCK AT OUR TOQRONTO WAREHOUSE

S.H.-M. REDFERN Bias Corded
Velvet, 17;-in. wide.

S.H.:M. BELLE Plain Velveteen
12{-in. wide.

The STEWART, HOWE & MAY CO.

Originators and Manufacturers of S.H.&M. Skirt Bindings

24 Front Street West, TORONTO, ONT.
MANCHESTER, ENG.
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FIELDING & JOHNSON’S

Knitting and Fingering Yarns

Noted for Softness, Fuliness and Wearing Properties.

KNITTING FINGERING

In Six Well-Known

* Queen,” * Balmoral,” * Rugby,”
Qualities.

« lvanhoe” and ** Kilmarnock.”

In Spindles, or Banded
and Boxed STOCK IN MONTREAL.

Careful attention to Letter Orders.

Sole Agents for Canada

McINTYRE, SON & GO. i victoria seuare. Montreal.



| MINTYRE, SON & CO. |

13 Victoria Square,

Manutscturers: agents. o «=—NONTREAL. |

FLETRAHHAVEVAAVERASL VWAL

DEPARTMENTS.

| Dress Goods | Linings and

B Muslins |
Linens . . . Trefousse |
| Smallwares Kid Gloves |
| .. Rouillon |
| Silks#Velvets | Kid Gloves |

14

Careful attention given to Letter Orders.

TORONTO OFFICE :

{ 25 COLBORNE STREET.,

WINNIPEG OFFICE :

MJINTYRE BLOCK. |
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WINDOW DECORATING—Continued.

window is filled in with others on stands. These could have
been opened out on stands covered with some light-colored
material or of different colors,

Each of these curtains should have had a nice price card
stating the kind of lace and the length, etc. For a mixed
display of this kind a few nice lamps with pretty colored
shades would have made up a fine display. Pictures on
casels would show up well with a curtain display of this kind.

Another catchy show could be made by leaving the lace
curtains as they are and filling in the centre with pretty filled
screens. In fact, almost any line of goods belonging to this
class could be shown along with & backing of white lace
curtains,

A pretty lace curtain display is made by showing them all
over apple-green tissue paper or cambric.

Carpets are generally shown in rolls or opened out with
border put around them to match, It is advisable, I think,
to show one kind at a time, instead of mixing brussels,
tapestries, moquettes, zxminsters, wiltons. etc., all together.

A WINDOW OF CARPETS.

The better plan is to take a whole window each day, say one
day brussels only, next day tapestries, and so on. When they
are all shown together one cheapens the other in appearance.

Mats, of course, look best by themselves, but can be shown
along with rolls of carpet.

The above illustration conveys an idea of how a pretty,
effective trim can be made by a combination of rugs and bric.
a.brac. Carpet sweepers go well with any carpet display, but
if there is sufficient stock to draw from. a display of sweepers
alone will be found preferable.

The best way of showing furnitu-e is by carrying out the
idea of a furnished room. 1 have found this a very good plan.
For instance, if I waut to show a bedroom set, I first get a neat
wall paper suitable for a bedroom, and cover in the back and
sides of the window. Then a molding to match; then pictures,
curtains, chamber set, toilet artizle, for bureay, pillows, counter-
pane, and cverything necessary to furnish a bedroom.

This shows off the suite to perfection, and, in several
inctances, has sold the whole outfit just as it was, carpet and

all, The same idea is applied to dining-room and parlor sets.
Odd fancy pieces of furniture can be placed in a display of
beautiful coverings. These should not be many, just two or
three choice pieces.

Furniture sales window displays should always be well
ticketed.

In making a display of Chinese or Japanese rugs or mat.
ting, a good idea is to make it a strictly oriental window.
Lanterns, parasols, bric-a-brac, fans, etc., give it the oriental
appearance, and displays of this kind always attract,

STRONG BACKGROUNDS.

The effectiveness of a background, says The Chicago Dry
Goods Reporter, has much to do with the attractiveness of a
window display. The simpleness of a background of many a
valuable painting may lead one to believe that the background
is of little importance, but to get this simple and just right
background no doubt required much thought on the part of
the artist. Many an otherwise handsome picture is spoiled by
an inappropriate background, just so with many a handsome
window display.
By considening the
work of some of
our expert window
artists, many of the
displays are so
simple that one
wonders what there
is to the picture
that makes it so
attrac'ive to the
eve Ry carefully
cxamining the
picture it will be
found that each
essential feature is
brought out in har.
mony or pleasing
contrast with the
other The back-
ground is what
pushes the display
to the auention of
the eye. To carry
out its mission it
must be right,
Some windows may show up best background By a mirror;
others will flaucn out with a mirror background. It is a study
just as every feature of window advertising is. The result
depends upon the picture you present and the impression it
makes.

To construct a background, divide the space into sections
of about 12 inches. Cut white bunting into stripes a little
wider than the spaces, run a shir thread through both edges.
Then arrange these strips of bunting on the background,
adjusting the shirring to produce the wave effect. Pleat a
sunburst where the circles are to bs arranged. Then cover
2-inch strips with bright red, and fasten them in place. For
the top, cover a 6 inch board with bright red. The circles
should be made of boards and puffed with white bunting ; then
fastened in place about 4 inches out from the background.
The space between the circle and the background should be
filled in. A decidedly rich efiect can be produced by using
white sateen and red velveteen, The contrasting color can be
selected from any of the many which go with white. Black

R
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SILK

FRINGE

The
Fashionable
Dress
Trimming.

Many Beautiful Designs,
All Wldtha,
Black, White, Colors,

ALSO ...

NOVELTIES

—IN—

Fringed Ornaments
for Skirt and
Waist.

Tubular, Soutache and Fancy Bralds.
Barre! Buttons, Cords, Dress Gimps.
—MANUFACTURED BY—~

MOULTON & CO., “* "

MONTREAL.

M. MARKUS

30 Hospital Street,
MONTREAL.

*+00

Have you studied this Trade Mark ?

THE LION'S STRENGTH,
THE EAGLE'S CLAWS,
THE BRITISH FLAOG.

Who Can Beat Them?

This refers equally to our quality of goods and prices.
The wholesale and manufacturing trade must know that
we carry a complete stock of

Trimmings and
Smallwares

Such as. Buttons of all desoriptions, for overcoat, coat and vest,
paunts, overalls, jumpers, mautles, dress, blouses and shirts, oap
and gaiters; Buockles for pants, vest and bioyole pants; Pant Clasps;
Hooks and Eyes; Rubber Tissue; Chalk, Wax Crayon, and Drafting
Lead; Chain and Woven Hangers; Mohair, Plain and Fanoy Braids;
Rame-Intorwoven Labels for olothing, shirts, hat and shoes; 8ilks,
8eorgos, fatins, Collar Velvets and Velveteens.

SAMPLES ON APPLICATION.
For Import our 8amples avo ready for tho Fall Trade, 1900, in

German Mufflers, Hosiery and Gloves, Linings, Mantlings, Dress
Goods, Felt, eto.

TRADE MARK.

S

CANADA IS
NGCW IN THE LEAD.

It should have been so long ago.
Canadian Mlerchants and their custom-
ers have lacked reliance in Canadian
ability to produce as good as could be
procured in a foreign market. In Ladies’
Tailor-made Coats, Suits and Separate
Skirts we have changed the whol. tone.
Continued success will only come in pro-
portion as we deserve it. The basis of a
retailer’s prosperity is merchandise.

If the goods are not worthy all else
fails. ‘That idea is the keynote of our
plans.

The result appears in the apprecia-
tion which is being shown for The
Northway Garment—it is recognized as
the standard — it has no competitor
among the foreign or domestic goods in
the Canadian market — leading mer-
chants are giving it their decided prefer-
ence.

We have worked—we have studled—
we have travelled—we have gath.
cered eround us akilled labor, the
most skilled procurable —to imng
this newer and better state of
things about.
If you want to know more about
these goods before our traveller reaches

you, write us.

/@

JOHN NORTHWAY
& SON’ LIMITED

32 Wellington St. West

TORONTO. J

S ——————

———
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WINDOW BDECORATING—Continued.

and white with yellow or deep lavender centres for the circles
would prove an effective background for mourning goods or
bright colored silks.

The colors to use for a millinery showing are white with
deep lavender trimming and yellow or lavender sunburst,
Construct about nine pedestals, with about a 12.inch square
base and a round top, Cover these with white bunting and
trim with contrasting color. These pedestals should be of
three heights and three of a height.  Arrange them in the
window, the lowest ones near the glass. On top of these
display timmed hats arranged on millinery display stands.
Fill in the base with flowers and other trimming novelties
belonging to this line. The white circles, as well as white
spaces of the background, might be made even mote effective
by arranging violets or other flowers on them.

For corsets, much depends upon your forms, and the color
of the corsets you wish to display. If the forms are black and

TASTEFUL DISPLAY OF LINENS.

yoa show dack and yewow o, red tunmed corsets , white and
ted 01 yeuow, ur yeuow aad diack background would answer
best. I forms are ed and cotsets white, use white and red
background. if, as many show them now, your forms and
corsets are lavender, use white and lavender.

To present something sunkingly pretty for dress goods, work
out the backgiound «n soft light grey .and tnm with pink or
cnmson. Then selewt a tew neat grey dress pauwerns and
diape thew wier diape lutms. 1 a bow . white nbbon,
pink or crimson, on each pattern, with a neat price card.
Letter one large show card reading : -*The always neat and
pretty greys rightly priced,”’ and arrange it in the centre of
the window near the glass.

For shoes—Color combinations that show shoes to the best
advantage are white and yellow, orange and light yellow, white
and red, or cerise and sage green. \With your backgrovnd
finished, arrange on the circles infants' fancy soft-soled shoes.
In the spaces of the background arrange ladies’ fine shoes,

hanging them in slanting position, toes pointing outward.
Then arrange three rows of tacks in the ceiling running parallel
with the glass, These should be about 12 inches apart.
Attach to these tacks black silk thread, forming three loops to
each two, the loops to be far enough apart to hang three shoes
one above the other ; the lower shoe about 18 inches from the
flaor. Cover the base with bunting. Then place your shoe
display stands and arrange shoes on them. Always fill shoes
with last, shoe form or curled hair, before placing in the dis.
play, because no shoe, even the finest, shows up to the best
advantage unless preperly lasted. Each shoe should havea
price card, and each price card should have the lot number of
the shoe upon it, so that customers can designate which shoe is
wanted, without taking you outside to show you.

IMOURNING GOODS DISPLAY.

A neat and distinctive window of mourning goods at this
time may prove productive in several ways, direct business,
and impiess upon the minds of tbe people that yoursis the
store which pays
special attention to
carrying thz goods
that make up this

* feature of the dry
goods business.
There is little to
show now in the
millinery depart-
ment, and as this
hne recewves Iittle
display during the
millinery season, it's
well to create a little
interest by showing
this line now

o desgmng a
A selay of mogrne g
gonds t shoud te
hept or man t thar
15 €ANEr 10 L10Wwd 3
dispiay than te b w
too few good, MW. h
reut window al
.'eared and « leaned
a1t hoy ovenry
the background with
white bunting or
bicached cotton dfannel, pleating it nice and even. At
the top and in the centre of the background fasten a half arcle
about the size of a wagon wheel felloe, slanting it slightly
apwaid. JAcross either corner arrange a smaller half cirde
the same way. Cover these with white cloth. Then drapea
piece of black dress goods (nun’s veiling) by throwing a double
fold over the centre of the centre hoop, then carrying the
ends io either corner. This draping must be done in cateful
wids. There should be nothing of a careless look about
the display of mouring goods. On such white space as
shows of the the three half.circles arrange a few bunches
of violets. Cover the base with bleached cotton flannel;
c¢ither smooth or pufied. Then arrange about three drape
forms on the base of the window. Over cach of these drape
a piece of appropriate dress goods, and place a bat stand, or,
better still, a wax figure with a mourning hat, on each form.
Sparingly about the base arrange bunches of violets to com-
plete your display.
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. “The Lacc Warchousc of Canada
AT HOME

I

We will devote the early part of this month to our
friends visiting Montreal, who will find it profitable to
inspect our fully assorted stock of Dress Goods and

Novelties in Fancy Dry Goods of every description.

“LETTER ORDERS RECEIVE SPECIAL ATTENTION.”

KYLE CHEESBROUGH & CO., 16 Stheenseee. Montreal

:.- Specified
] by
4 R Architects.
B Approved
é | by
b Owners
1 Appreciated
T Tenants.
i
Form
Your
] Own
:, Opinion.

! Luxfer Prisms suocessfully lightiog & Ordinary w§lnl made the store unrentable
; store 100 feot long. thout artificial light.

A visit to our test rooms will furmish ample proof that these contrast pictures underestimate rather than exaggerate the
lighting results of Luxfer Prisms. Wnte for our blank form and obtain an estimate of cost.

THE LUXFER PRISM CO., Limited

98-100 KING STREET WEST, ARE—— 1 ORONTO




R o N p———

S

sy e

24 THE -- DRY -- GQODS -:- REVIEW

l Hat, Gap and

TR

Fur Trade.

throfe do oo e

A few years ago the common red foxes that
now command double and triple their
former nrices were used extensively, mostly
by manufacturers of 1obes and rugs. It is true that about five
or six years ago an enterpnsing dyer tried to obtain a black
dye on red foxes, and produced 2 few skins that, while they
were used, never gave any sausfaction. By the ume that his
biack dye was aceeptable the demand for black-dyed foxes
had died out, and the trade never gave the matter any
thought. B.ack.dyed red foxes were not employed for
trimming, ot even fancy furs. Red foxes remained a staple
fut tug vade, but no uther outiet mide inroads on their usual
quantity.

Why Foxes are
High-priced.

Less than two years ago, American dyers brought out a
sable dye on these skins that took the country and trade by
storm. One after the other of the leading dyers brought out
an improved dye, until the American dye was considered per-
fect. From the despised red fox, a beautiful sable colored
skin was producezd, and the style of the whole animal scaif is
becoming unprecedentedly popular with the best buying
classes. Retailers, from whom the handsome articles were
demanded. feil over ea b other 1n their endeavors to obtain
scarves and muffs. Toward the end of the past season imported
samples of the pointed silver fox were shown by retailers, and
at once the very best of the buying public **took to'* the
novelty,

Price being no objectin an article that entered from the
low fur class to that equal to such furs as martens, mink and
skunk, therc is nothing surprising in the fact that, when as high
a price as $75 is paid at retail for a silver fox set of boa and
muff, the raw material should appreciate in price. On the
other hand, itis equally likely that,with an assured enormously
increased demand, other sources of supply should open which
may control in a measure the really surprising rise in price.
\We hear from the other side that Russian foxes in large quan-
tities are on their way to this country, and, s these bave been
secured at about three-fifths of the prices paid for American
foxes, their coming will tend to keep the price within bounds.,
We are told that the supply of these is practically unlimited,
yet, itis doubtful whether Russians will not be as auxious to
benefit by the higher prices prevailing here as the American
importers.

Holders of American dyed foxes claim that these skins,
which have the texture of the northwestern red fox, will not
take the Amencan dye, and that for that reason the public wil,
have to rely on the domesu. skins. Manufacturers predict a
reduction in the price at the next London sale, which, by the
way, is not impossible. Be this as it may, the parties waiting
for a decline may perforce remain out of the market during the
coming season, as far asthe handling of red foxes is concerned.

New Yotk (loaks az2 § oo,

Attention is drawn to the advertisement in
this issue of the firm of Edgar, Coristine &
Co., who are successors to the Greene &
Sons Co., Montreal, who have been well known to the trade
for over 50 years, The two principals in the new firm have
each had a business expenence of over jo years, and are
thoroughly posted and up to date business men who will be
able intelligently to cater to the wants of their friends. A
representative of THE DRy Goops REVIEW was shown through
the warehouse the other day, and the assortment of all kinds
of hats and caps was simply maguificent. For Spring there is
a splendid and varied line of goods. They a.e specially proud
of one novelty, whichis the ** H. A. and F.'" stiffhat. Forthis
article Messrs. Edgar, Coristine & Co. are the sole agents in
this country. The hat is in many styles—lined and unlined.
Altogether the firm claim that their goods are second te none
on the market, and with regard to their straws they are
satisfied that they have the largest and best assortment to be
found. Their travellers will be on the road in a short time
with their next season's fur samples, comprising the newest
lines in ladies’ jackets, fur-lined pellerines, and all the latest
New York ideas and designs in ladies’ fur ties and coliars.
The trade are invited and advised to see these samples before
placing their orders for the coming season.

Succeeding an
Old Firm.

Though the past Winter cannot be called a2
severe one, Messrs. Jas. Coristine & Co.,
Montreal, report that the fur trade during
the past months has been the best in the history of their busi-
ness. Ol course, the trade, not being weather praphets, have
to buy somewhat before the question of weather can be
calculated upon ; but there is no doubt that the good times are
specially relevant to a department such as furs, which many
people regard as more or less of aluxury. Theprice to-day,
notwithstanding the great demand, the scarcity of raw
material, and the general rise in prices, is, they claim, better
than at any time previous, on account largely of the competi-
tion of the factories. Their own factory is now manufacturing
exclusively in wool-felt hats, This line of goods they had
heretofore to purchase in the Old Country. They are turning
out 200 to 300 dozen per week, the work in the factory being
facilitated by the aid of the newest machinery, which is com-
plete in every particular. Notwithstanding the recent general
advances in raw material, they propose to furnish the trade
with goods at the same price, or with a few advances on those
of last year. This they are ¢nabled to do by baving
anticipated the market, The advances are liable to be on
seal and sable. The firm's employes are working day and
night, and could not very well be busier than they are at
present. Twenty per cent. more orders have been taken for
Spring than were at this time last year. In filling Spring
orders they are bandicapped by the late delivery of the better

A large
Canadian Concern

N



e . .
JW N R

THE -:- DRY -- GOODS -:- REVIEW 25

GOOD GOODS mrerest PROGRESSIVE MERCHANTS

—— Just remember our address —

- EDGAR,
mrs  CORISTINE & CO.
.Fﬁ'i;s. g?:::?n st., MONTREAL.

Successors to GREENE & SONS COMPANY.

— ﬁ Storeys Manufactures are

S',andard for E*«‘eneore of
Maternal, Yit, Style Weork
;; '. ", ST TR \ _'" mansmp and Durabmt.y

8 TRAVELLING BAGS.
. LEATHER BELTS.
. s For Springi fﬂd_fummu Trade.
S| W. H. StoReY & Son

A(TON, ONT.

The best shapes.
The best values and
The best advertised hat in Canada.

Write us for the new poster just out. Automobile Carriage
carrying our latest shapes.

Waldron, Drouin & Co.

MONTREAL.
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HAIS ANRD GCAPS—Gontinuea.

class of goods from England. So many steamers have been
impressed recently for special service in connection with
transport of troops to South Africa that, added to the great
demand, conditions have made it impossible to keep up with
trade. Some Loglish houses have refused to fill early repeat
orders.

Prices are on the advance in hats as well as
in other departments of men's wear, says
The Chicago Dry Goods Reporter, and the
retailer should ask a reasonable advance from the public, who,
under present conditions, are willing to pay it, but who will
not pay it unless asked. If a customer comes in and wants to
know why you have advanced your $2.50 hats to $2.75 or 83,
be able to tell him about the advance in all material entering
into the manufacture of hats. If your jobber or manufacturer
demands an advance from you, any reasonable purchaser will
accept the advance you exact from him. It is poor policy to
try to get around this advance in hats by offering a <ubstitute
of poor quality. Your customer will not thank you for selling
him a hat on which he, perhaps, saves soc., but looks ** seedy "
almost from the start.

Stff hats are evidently coming into favor more than has
been usual during the past few years. Last Fall the stiff hat
demand was materially better than last Spring, and this season
the demand from all over the West is regarded as satisfactory in
every particular.

Straw hat manufacturcrs enjoyed the best year for 10 years
past last year, and are preparing for even a better trade during
1900. Crash hats, which have been worn to a consideratle
extent during the past few years, are dying out, and, it is
expected, that this will benefit the straw hat trade a great deal.

Do you advertise a ** special ** in your hat department to
retail at $2 or §3. so that anyone in town may know where he
can get a certain value ata fixed price? Itis a good idea and
one that will build up a permanent hat trade provided good
value is given for the money. A number of Chicago hat stores
carry nothing but certain grades, and the §2 and $3 hat stores
are very popular. ‘This idea can be carried out in the depart-
mental store as well as in an exclusive furnishings or hat store.

Tradein a
Western Chy.

A handsome and attractive poster, some-
thing quite unique in the hat trade, has been
got out by Messrs. Waldron, Drouin & Co.,
wholesale hats and fur,, Montreal, for the Spring trade. Itis
a large illustration in colors of a meuwr carriage, with two
occupants, making its way along a park road, and the awning
over the carriage is a stylish hat, one of Buckley & Son's
English makes. Any dealer who wants a copy of this hand-
some poster can have one by dropping a card to the firm.
Messrs. Waldron, Drouin & Co. have also issued some beauti-
ful window cards, and dealers who display hats, either in the
windows or inside the store, can profitably use them to sell
goods. It is by features of this kind that sales are increased.

Paster and
Window Cards,

The London Canadian buyers who attended the fur sales
Eur Sales. in London declare that it was a very

exciting experience this year, owing to the
high prices that prevailed. Talking to Mr. James D. Allan,
who has just returned, Tue DRy Goobs REevIEW learned that
it was the most buoyant sale in tus experience of over 25 years.
Some of the highest prices realized do not appeal to
experienced buyers as being on a reasonable basis, For
wsianne, de prees pad v stais, shuway, an advauce of
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little cornering. Then, in the matter of foxes, one silver fox
sold for £ 390 sterling, a perfectly unheard of figure. In the
matter of Persians, the first point is that these are in universal
demand, as it is probable that Eoglish, French and Cerman
demand for this fur wulbe large. Advices from Bokhara state
that many lambs dicd 1n bisth and the mothers died also, and
now in Russia they are asking 83 roubles for skins which were
boughtat 53 a short time ago. Toillustrate the greatincrease in
the use of Persians it may be mentioned that snall German
dealers who usually consume about 200 skins would buy 1,000.

Mr. Allan states that all the China stuff has gone up in
price and the advance in goats was due to the small quantity
which came forward and the demand for it. Astrakhans of
fine quality are hard to buy at ali, while it may be said there
was really nothing that did not sell well at the sales. The
price of skunk skins went up 20 per cent and every skin
resembling skunk shared in the advance. Grebe is more
worn than ever before, while ermine is much in demand, as
is also chinchilla. Great quantities of Russian sables were
sold, but these are not bought for Canadian trade. |

In furs, the business of the world is good except in Russia,
were numerous failures have taken place, but this has not
affected Canada—the condition in Russia being off-set by fresh
demand elsewhere. Mr., Allan, who travelled through a
number of countries on the continent, saw in many places the
common use of furs for neckwear, etc., and thereis every
indication that the trade is in for two seasons at least fora
great consumption of furs. As to profits, 2 great deat will
depend upon circumstances. The firm will get their stuff
ready and will advise dealers who believe they can find
customers to order at once and to stand by their orders.

One possible influence of the war on the
hat trade is reported by 2 London corre-
spondent who says: ‘‘Present operations
in the hat trade point to the probable popular revival, next
Summer, of the soft cape hat, in buff color. No doubt the
style is being prepared now so that it may be ready when
wanted to celebrate 2 more or less recent victory in South
Africa. It is to be hoped, however, that all our articles of
attire will not be fashioned in accordance with the only
possible ultimate result of the war. The victory of America
over Spain was productive, in the States, of the most astound-
ing and eye-aching designs in ties, shirts, socks and waistcoats,
and I was assured, soon after that victory, in a letter from a
friend in New York, that Americans had taken unto themselves
the external decorative characteristics of highly patriotic
Christmas trees.'’ :

The Cape
Soft Felt.

A corcespondent asks for the origin of the phrase as **mad
as a hatter.” The following explanation appears in Dr.
Brewer's *“ Readers’ Handbook ** : **Mad as a hauter, or mad
as a viper. Atter is Anglo Saxon for ‘adder® or viper, so
called for its venomous character; *ater,” * poison’ ; °¢atter-
d<ink," or ¢atior-drink,” ‘a poisonous drnk'; *attor-lic,’
+snake.like.' " In effect, the words ** mad as a hatter "’ are
a corruption of the original phrase, **mad as an atter or
adder.”*

A change has been made in the name of the well-known
firm of G. R. Renfrew & Co., Toronto. It will hereafter be
known as Holt, Renfrew & Co., the members of the firm being
Messrs. John H. Holt and Allan E. Renfrew. Mr. John Bas.
tedo will be, as heretofore, in charge of the Toronto .ouse ot
the fum.
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Hosiery Importers, Jobbers, |
Domestic Manufacturers |
and Retailers

are likewise interested in the following statement recently made by
Jas. T. Smith, of the Lowell (Mass.) Textile School, before a subcom-
mittee of the Federal Industrial Commission, at Washington :

, «¢ It is not difficult to understand what an immense §
3 value to the hosiery industry of Germany the invention of |

| the HERMSDORF FAST BLACK has been. We have |

developed as good a black at Lowell, but the value of the

HERMSDORF dye not only depends on the chemicals,
but on the methods of manipulation . . . . Itisa very
nice process. It gives a brilliancy to the fibre--- one of §

the principal reasons why the HERMSDORF dye

became so celebrated.”

This report will shortly be transmitted to Congress.

A .

American Burean of Louis Hermsdorf, C/ze;mzzts,
78-80 Walker St., New York. Ge;'g;zany,

Selling Office of Hermsdorf Black Mercerized Yarns,
JOS. J. DelONG, 396-398 Broadway, New York, N.Y.
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By Edames Gibso..

Our ““Good Advertising '* department 1s to help our subscribers to do better advertising. The gentleman whom we have selected as its conductor is well-
knowa as unc of the furemust advertsing speciausts of the day,  Aay of vur readers who desire the benefit of Mr, Gitisun s cnticisms on advertisements or
advertising methads, or his advice on any advertising subject, can ln\'c it or both entirely free of charge by writing to him in care of this journal,

lfcorrcspondcnl\ so dc»nrc. ﬁcmious names or initials may be used for publlcanon

EDITOR. Good Advertising,—I have a small dry goods

store here and have a good trade, but somehow [ got
overstocked with 1ibbons and can't seem to make them sell.
Could you tell me how to advertise them in some way that will
help me to clear them out ?
—— OxT., Feb. 16, 1900. SUBSCRIBER.

[ You could make your ribbons go quickly by having some
of the stock made into belts, finishing them off with brass and
other metal clasps, and advertising them as such. Neck
ribbons and millinery made into bows for hats are other ways
of putting **live wires ** through your ribbon department. If
you try these schemes I am sure you will soon cease to be

overstocked. ]
* * *

Some timeago, a certain well-known 14th street, New York,
merchant said to his adveriser:  **\We have the same class
of goods in stock as that of A. & Co., but we don’t seem to get
that class of trade, although our prices are much lower."’

Reason should have told this man that if he tried until
doomsday to bring the A. & Co. trade down to 14th street he
would not succeed, but reason did not do her duty and he is
still trying. The ad. man could not tell him or he would have
made for himself an enemy for life.

Moral.—Know your people before you begin advertising.
Put forth such inducements as will appeal to the people whom
conditions are hkely to bring to your store and not to an

impossible patronage.
* ®

To advertise well does not follow that one must say the
article in question has qualities not possessed by anything else
of its kind, but in mentioning some quality not spoken of by
other advertisers . For instance, Roxbury Rye Whiskey has
made a great hit because the sentence *¢Bottled in Bond *’ is
used wherever it is spoken of. Nearly every whiskey, for that
matter, is bottled in the bonded warehouses, but no whiskey-
man ever said so. It is a clever idea, and Steinbardt Bros.

are to be congratulated
» * *

No matter how little is said in an ad., that little should be
magnetic ; there is entirely too much mechanical, wooden
advertising done.

Merchants who are particular about having clever, up-to-
date salespeople will buy newspaper space and uscitinmaking
a little feeble cry, not strong enough to hold the reader's eye
for a second, much less bring 1n business.

1 suppose that some of these merchants will wake up to this
fact some time before the latter part of the next century. If
they do not make use of cinching arguments they might as
well throw their money away Many a yard of dress goods
has been sold through a ribbon advertisement, and in one
instance a woman attended a shirt waist sale and before she

But all rcqucsts should be accommmu.‘ by the subscnber s name.

lelt the store purchased a grey tailor made gown to match the
** pretty red waist ** she bought at ‘*such a bargain.”
* »* *

There is nothing under the sun better able to strengthen a
veiling advertisement than to have an unusually pretty girl
behind that counter to throw the various gauzes before her face
while serving the customer. The sales in the veiling depart-
mentof a New York house were increased 30 per cent, through
this little device.

In short, nearly every line of goods must have some con-
necting detail in the department—something to clinch the
inducement after the people are brought in the store through
the newspaper.

A listless, indifferent salesperson can kill the best ad. that
was ever written, and a tactless, over-attentive one can do the
same thing. As the heart and lungs of the human system
work in accordance, so must the advertising and the general
management be in harmony with each other,

The best advertisers in the world are those who at some
time have themselves sold goods.

These are they who have combined theory with practice and
made their own deductions.

* * *

Cuts are a vital part of to day's advertising, and the best
of drawings should be used, not the dowdy, sloppy, line cuts
that can be had cheap. These are a detriment rather than a
benefit. Use first-class drawings or else leave the space blank.

A snappy, stylish drawing of 2 woman’s jacket will domore
towards sale than 100 words as to its quality and value, If
the drawing is poor, last year's sleeves, etc., the **unusually
low price’" will not have the same effect on the feminine
reader. Strictly outline cuts are by far the best for newspaper
use, but let the work be done by "artists, not *‘ would-be's,”’
and half your work is done.

* * *

Originality has put in a great claim for having improved the
advertising of the present day.

Judging from some of the horrible examples of ¢ original **
advertising I have seen, I believe that advertising would be
justified in filing 2 mighty big claim for damages against
«* originality.”” True originality is a result of being natural,
therefore, neither affectation nor artifice can produce it, so

don't try to be original.
* *

‘There are persons who can say as much in half-a-dozen
words as other men can in §o. The faculty of brevity is of
great service to an adveruser. Let me illustrate what I mean
by brevity : During a recent cold snap in New York, one of
that city’s leading department-store proprieters in looking over
his firm’'s adverusing saw no mention of the large stock
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GOOD ADVERTISING—Continued.

of skates on the second floor, The next morning his adver-
tising manager found a note on his desk, reading :

 Mr, M:
** Do we sell skates ?
S, T.”

Newspaper and other kinds of advertising space is
expensive, and 1if the advertiser can cut an advertisement in
two and preserve, and, perhaps, increase its effectiveness, he
is a valuable man.

Not long since, I noticed an advertisement of a polishing
preparation in a New York paper, which, for the most part,
consisted of the words ** A Parlor-maid in a2 Bottle.”” This is
not only brief, otherwise clever.

A good way to acquire the faculty of brevity in writing is
to go over what one has written and relentlessly cut it down
to ¢ hard pan,’’ as 1t were, and then go over it again and cut
down still more. Let me illustrate :

JOHN SMITH

Begs to notify his friends and acquaintances
that he has opened a new store, where every-
thing in Staple and Fancy Dry Goods can be
found at the lowest prices. A call is respect-
fully solicited.
Reduced to its lowest terms, this willread .
Call and see John Smith’s new store.
Everything in Dry Goods.
* * *

In advertising, there is frequently a craze for being
v smart.”” Cammeyer, the great New York shoe dealer, is
one of the latest victims of the disease :

b AMMEWERW

STALPED OH A SOE
MEANS STANDARD OF MERIT.

We Talk a Great Deal Atrzxr? Qx=
UG ANBIEZ

{You can bo casy)

Shoss
for
ﬁm@mg' AJC

weatelz

850@)@ g0

and for
Womoen,

8 @D(M)

But the sboes deserve It We caunot say 100 mach 1o thelr favor.

They ate the best shocs 1 the wortd 3t the price, or at anyihing neas the price
All the iBbousanis of pervacs who bave purchascd them eay tho aame thiog, Add
Jou will also wked you Ret & UAIr od JORr feet. Wby delay when yon bave wsly
gpc:;n’e bere and get them, and Loth you and-your feet Le Icitantls aod enduringly

For men, Patent Leather. Black Kid Stogle Sole. Black Kid Doulle Role. Biack
Calf Donbdle Bole ank Black Kid Cork £olc. For womed, Riack hil, Fatent leatlr
Ti3s Batton and Lace.

Women's High Cut Arctics, $z.00.

Alfred J. Cammeyer, 6th Av., Cor. 20th St.

The illustration herewith shows how ridiculous a sensible
man can sometimes make himself. The name of Cammeyer
stands very high in the estimation of shoe-buyersin New York.
In fact, the words ** * Cammeyer ' stamped on a shoe means
standard of merit,"’ come pretty near to expressing the truth
in the estimation of the great majonty of New Yorkers. But
not satisfied with this, along Cammeyer comes with a ridiculous
name for a shoe that doesn’t really mean anything to most
people, If the name ** Cammeyer*' is not sufficient to sell
shoes in New York, the word ** Ucanbez ** certainly will not be
much help.

If Cammeyer has succeeded in getting a new easy-fitting
men's shoe, why doesn't he say so '

* * *

A great thing in advertising is to focus the attention upon
some particular thing. Glittering generalities don’t do
much good now-a.days. If there ever was a time when they
were useful in advertising, that time has gone by. These two

{ i . o
i Horner’s Flint’s Fine Furniture .
' Furniture. o Jad bt in @ ower there

Our sewing 1ables, work-boxes ard
sewing chairs are suitable for the .
bower where she sat * aspinnitg the
silken twine,” !

A reproduction of Martha Wash-
ington’s sewing table in mahogany
has side cabinets, three crawers, par- ;
titioned sewing box in top and set on
fQuied legs. Other Colomal designs
with large square tops, leaves to
lengthen them and the Colomal bandy
legs, with claw and tall feet,

All the New ldeas.

This is what our stock presents

all the time=—all the new designs

- and creations of the Furmiture
\WVorld as they arc produced.

With the approach of Sprwyg,
the incoming of new goods wilt be U
of daily occurre <e from now on Some have yuaint cloth scrap bags
Bat whether just from the fac. ‘ harging bineath ; some inlaid octag.
1 torics or a short timz in stock, our | analscrap boxes at the top sides, their
. collection will be found the myust | lid« forming part of the top. Onc sew-
. attractive in the city, both from ing-bex ie composed of a large aid
1s varicty, newness and price in. 1 four small boxes, wbich spread out o
ducements—in suites as well as all may be used at once, and shut up
siagle picces—from the plainest very compactly  For exact Colonial

to the richest manufactured. reproduction yow must

* BUY OF THE MAKER "
R. J. HORNER & CO.,

Furniture Makers and Importers, GEO' C- F“NT CO-

! 43,45 nnd 47 West 2 .
61,63,65 West 23d Street "B, ost 23d 8t.,

Near Broadway.
(Adjolning Eden Musee). i Bactory 2 154 and 136 West 1gth St

furniture advertisements of Horner's and Flint's illustrate this
point. Both of these advertisements are about the same size,
but for one person the Horner advertisement would draw to
the store, Flint’s would, and probably did, draw dozens. One
advertisement says something a woman would be quite sure to
remember. The other really says nothing, except that Horner
has all the new ideas, as, indeed, he ought to have, and no
doubt has, because Horner's is a first-class furniture store.
* * *
Men's Fur-Lined Overcoats.
l Large assortment, lined and 1

) tnmmed with mink, sealskin,
I Persian lamb, Hudson Bay otteri

and other reliable furs, at lowest

possible prices.

C. C. SHAYNE,

424 st., Brordway and 6th av.
NOTE=>rcalshin  Capn. Gloves, Slelgh Robes and
Coachmen’s Outtits

Mr. C C. Shayne, of New York, is an advertiser who
knows how to say a great deal in small space. In fact, this
advertisement of his is a model of brevity and sensibility.

Compare the Shayne advertisement with this absurd



[ )

e m RY e e S AR AT ILIGE

et Ty

30 THE -:- DRY -:- GOOLS -- REVIEW

GOO0D ADVERTISING—Continued.

millinery advertisement, Think of a real live modern adver-
tiser saying, ** We cordially invite your inspection,"’

Ladies’ Millinery and Hat Dept.

ADVANCE SHOW'ING OF

Paris Hats and Toques.

Bonnets, Untrimmed Novelties, Etc.,
under import cost.

Beautiful line of Misses” and Children’s Trimmed and Untrunined
Hats at prices thatare exceptionally low.,

Also a special sale of Ladies’ Mourning Silk 1ats and Toques, made
1 the most admirable styles, to-morrow, $3.50.

For the coming season we have ascembled the linest assortment of
Novelties in Mithnery Ormaments, Straw Braids, ‘Tuscan, Spangle Effects
and Fancy Hand-made Hats

The Noveities we shuw cannot be duplivated clsewhere.

We cordially invite your inspection.

Toques, Turbans,

LISTER & CO., LIMITED, ANNUAL MEETING.
THE annual meeting of Lister & Co., Limited, was held

in Bradford, Eng., January 3o, Lord Masham pre-
siding.

In moving the adoption of the report, the chairman said
this year, for the first time for the last six or seven, they had
had a rise in the value of raw material ; there had, in fact,
been a general rise in the value of all products, and they had
shared in it. He did not think, however, that the prozperity
of their firm had altogether arisen from the general improve-
ment, but arose more from the improved position attained by
the firm., They had worked a long time to establish new
business and to open out new outlets in different countries, and
generally doing their best to improve trade, and, in his
opinion, their improvement arose not alone from the general
prosperity and the advancement in silk, but largely from a
really stronger and better business. The rise in silk had been
remarkable—far more than they might have looked for—and
was not altogether, he believed, beneficial. The advance-
ment had been too rapid to be retained, and, if retained, he
was of opinion that it would be hurtful to business. The
directors, however, had worked prudently, and their stocks
were such as enabled them to meet the dift.culues of the
situation. The directors had taken stock at cost price, and
not at present day value, so that it was worth more than what
it was shown at in the balance sheet. The figures in the
balance sheet were not swollen by manipulating the stock, but
the accounts showed the dividend to which the shareholders
were fairly entitled. Some of their financial critics had
expressed the opinion that they should have earned more than
5 per cent., but all he could say was that they had done their
best. Mr. B. T. Gibbings seconded the resolution, which was
accepted unanimously.

The chairman, in a personal explanation, said that at their
last meeting he announced that he hoped this year to retire
from the chairmanship of the company. He regretted to say,
however, that his son, whom he hoped would meet with their
approval as his successor, was not very strong or very well,
and, under those circumstances, if it met with the approval of
the shareholders, he would like to retain the chairmaaship for
another year., lle was another year older, unfortunately, but
he thought he was still as good in his head.—London Draper's
Record.

E. G. Hall, of the Emporium, Rat PPortage, Ont., is having
his establishment renovated for the Spring trade. A new
floor is being putin and the entire store given a coat of paint.

THE STATE OF THE MARKETS.

** One is tired of talking about it," said an experienced
authority in the trade to THE DRrY Goobs REvVIBwW, ‘‘but
prices still go up. It is clear that the tendency is from the
root up, being based upon rise in raw materials, and that
values will be as high, if not higher, for the next 18 months.’’

** Take the case of cotton goods, for example. At first the
idea of a corner in cotton might be suggested by the rapid rise
of prices, but the trade are now convinced that the increases
are based on natural conditions. Linens, too, are bound to
be higher. It is said that all the home-grown Irish flax can be
consumed by a single manufacturer of Irish linens. War has
developed a feature not hitherto considered. Irish manufac-
turers have been using Russian flix for the, coarser grades of
goods, reserving the home.grown for the finer grades. There
has arisen a demand for the Russian flax to be used for horse
coverings, and this demand has sent the price up about 100
per cent.,, with a consequent effect upon all manufactured
linens.

**The Liverpool and Manchester markets govern the price
of raw cotton, and the standard price in the United States of
recent years has been in the neighborhood of 536 or 53fc. A
recent quotation in Manchester is about 103%¢c. Now, what
does this mean? A reasonable estimate to make of the rise in
price in manufactured goods, in sympathy with advances in
raw material, is, at least, one third, so that if raw cotton has
gone up almost 100 per cent,, the manufactured materials will
advance 33!; per cent.

** Another controlling feature is the labor question. Organ-
ized labor is affecting every branch of manufacture by success-
ful demands for higher wages. This change is taking place
sinuitaneously with the advance in raw materals.

' In the Canadian markets, the best evidence of the condi-
tion is the scarcity of United States goods. The manufacturers
there have not lately been showing cotton goods of any kind
in Canada, although this is usually a dumping ground for their
surplus stocks. There has been none of this for months past.
The enormous advances in iron have made machinery dearer,
so that every factor affecting the cost of textiles tends to a
stronger market. There is no perceptible checkin the volume
of business, due to the South-African War, and in spite of 1900
being the Presidential year, business in the United States is
still reported good. No corner in any class of raw materials is
known to exist.”

THE PROSPECTS OF FORT WILLIAM,

While the representative of THE DrRY Goobs RevIEW was
in Fort William he had the pleasure of calling on Mr. Marlette,
manager of the Hudson Bay Stores, who was good enough to
show him through the building. It comprises two stores with
an archway joining them. One is given over to the grocery
trade, and the other to dry goods ; on the second floor, men's
furnishings and clothing, next department is devoted to carpets
and crockery ware.

Mr. Marlette said : ** You know Fort William is only in its
infancy. \When we get the blast furnaces, copper smelters,
and the Ogilvie Co. build their mill and elevator, it willmake a
wonderful difference. Of course, it is not supposed this will be
completed much under two years."’

.
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& Gault Brothers
Company

Limited

Buyers in this popular department will be, this season, more than ever convinced that
special attention given the samples of our Spring novelties will well repay them.

“SPECIALS”

EMBROIDERIES

Our extensive range of some 2,000 patterns of cambric and nainsook edgings, insertions,
all-overs, flouncings, etc., all now received into stock, is meeting with a large and prompt
sale, and, as these were all secured before the recent heavy advances, we are in a position to give
our customers a decided advantage on that account.

LACES

The numerous lines of all kinds of laces, vals, plauen, guipure, torchons, etc.,, with a large
variety of yoke nets, in white, black, and butter color, as shown by this department this season,
has earned for us quite a reputation as a lace house.

MILLINERY

The attention of the millinery trade is especially drawn to the immense variety of plain and
fancy ribbons in all widths, in silk, satin, and taffeta, represented in all the latest shades ; also a
range of fancy checks and plaid effects. Our line of fancy chiffons in all colors, in fancy crepon
effect, in mousseline de soie and plain goods ; -also fancy ruchings, frillings, and fringes in black
and colors, is a strong feature of this department.

'NOTIONS

All the latest novelties in plain and fancy belt buckles, lace pins, blouse sets, beauty pins,
boa holders, hair ornaments, etc., etc., are here in endless variety ; also a magnificent range of
beaded belts in all newest designs, in black and fancys, are meeting with quick sales.

While special attention is drawn to the above lines, we are still maintaining for this depart-
ment, what the majority of buyers have given us, the reputation of having at all times one of
the most complete and best assorted stocks in the trade.

The Gault Brothers Co., vinites

MONTREAL, WINNIPEG, VANCOUVER.

Sole Agents in Canada for Fownes’ Gloves,
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COSTUME .«
4 CLOTHS

UR extensive assortment of fabrics for ladies’ wear has been
maintained by recent shipments of novelties purchased some
time ago. During the past month, our large salés in these

departments have borne evidence of the correctness and completeness
of our various ranges in

VENETIANS |
BROADCLOTHS
AMAZONS
WORSTEDS anp
SERGES, Etc.

and, while we have made arrangements which we hope will
enable us to keep up our supply of

HOMESPUNS

till the end of the season, we advise early purchases to insure a selection.
Our representatives are now on their respective routes with a
complete range of patterns. '

FASHION PLATES in Stock (Men's and Women’s).

NISBET & AULD

£ &£ £ TORONTO
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The MacLean Publishing Co., Limited.
President, JounN BavNE MACLEAN, Montreal.

PUBLISHERS OF TRADE NEWSPAPERS THAT CIRCULATE IN THE
PROVINGES OF BRITISH COLUMBIA, NORTH - WEST ‘TRRRI-
TORIES, MANITORA, ONTARIO, QUERRC, NOVA SCOTIA,
NEW BRUNSWICK, P.E. ISLAND AND NEWFOUNDLAND.

OFFICES::
MoNTREAL, (Telephone 1255) Board of Trade Building
Toronto, (Telephone 2148) - 26 Front St. West
Lonpoy, EnG. (J. Meredith McKim) 109 Fleet St., E.C.
MancHesTER, ENc.  (H. S. Ashburner) 18 St. Ann St.

winnipee (J. J. Roberts) - Western Canada Block.
Traveling Subscription Agents - - { }‘ Is)oi?ﬁmvd

Published the First of each Month.
Subscription, Canada, $2.00; Great Britain, $3.00.
Cable Address: ** Adscript,” London ; * Adseript,”” Toronto

CANADIAN BUYERS IN GREAT BRITAIN.

Canadian buyers and subscribers may have thelr letters
addressed to *‘he London office of THE CANADIAN DRY
GOODS REVIEW, 109 Fleet Street, E.C, London. Letters 8o
directed will bo kept or forwarded according to instructions.

MONTREAL AND TORONTO, MARCH, 1900.
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THE ORGANIZATION OF RETAILERS,

HE Ontario organization of retail merchants is again

moving to bring the question of departmental stores before
the Provincial Legislature, The support of the legislative
committee of the Toronto City Council has been secured in
promoting a bill to amend the Assessment Law so as to impose
municipal taxes upon business firms in proportion to the
annual turnover. If the Legislature can be got to devote
attention to matters outside of mere party disputes,
there seems no good reason why the proposal should .not be
fully discussed on its merits, and, if it commends itself to

b practical men, be passed into law.

The secretary of the association, Mr. Trowern, addressed a
meeting at Peterborough lately, where a branch of the parent
body was formed. In his address he pointed out that on such
questions as insolvency bills, municipal taxation, the liability
of corporations, trading stamps, and other matters, retail
merchants had a deep interest, and should organize to have

VERTISERS
HAT YOU SAW

their wishes obeyed. A criticlsm of city departmental stores was
made, showing that retail merchants were suffering by reason
of the misrepresentations which were put out in advertisements,
etc., to draw trade away from its natural channels. The
Peterborough branch kas elected the following officers : Presi-
dent, Robert Fair; 1st vice-president, James Connal; 2nd
vice-president, James Lynch; secretary, W. A, Cressman ;
treasurer, Alex. Gibson. The Peterborough association is thus
in capable hands.

Much will depend upon the course retailers pursue.
Departmental stores serve a purposeand a general attack upon
them, through the press or in a similar public manner, is not
always the wisest course. The man who goes hunting with a
brass band does not usually shoot the most ducks, There are
certain grievances which the retailer has and these ought to be
remedied. Organization, a perfect understanding between one
another, pressure brought to bear upon individual members of
the Legislature and Parliament in the localities they represent
are some of the best methods retail merchants can follow. In
agitating for changes in the law—for instance, equitable taxa-
tion of stores, punishinent of false advertisements, etc.—let
the case bestated on its merits,  If city departmental storesare
denounced you hit the great consuming public in its strongest
point, namely, the general desire to get goods as cheap as
possible. But if a reform asked for is in itself reasonable, it
commends itself to reasonable men. We belleve that some
approach to the German legislation against deluding people by
means of lying advertisements is perfectly feasible for adop-
tion in Canada. It would be a protection to the public and
would help honest trading. That is its chief merit, That it
will hit someone is a matter of secondary importance,

We have always believed that the local merchant is entitled
to his local trade. To retain that he must necessarily practice
the same enterprise and vigor in vogue with big city establish-
ments. He is also entitled to protection from unfair and
illegitimate competition. If asked for in the right way and by
the united voice of the trade, we do not believe that any
Government, any combination of powers, or any agitation can
successfully resist the appeal,

CANADIAN MANUFACTURERS' ASSOCIATION,
VERY manufacturer in Canada should inquire into the
merits of membership in the Canadian Manufacturers'
Association. Under the recent change in its management an
entirely new life has been infused. Amongsome of the objects
to be attained through its influence may be mentioned :
Reduction in the railway freight rates, a proper and equitable
insolvency law for all Canada, guarding against injurious
legislation, watching hurtful tariff changes, procuring informa-
tion of a practical nature about foreign markets, and inany
other important measures for the development and advance-
ment of Canadian manufacturing industries.
As insuranceagainst fire would be a failure unless the whole
community paid premiums, so it is with everybody that wishes
to attain benefits. Manufacturerg in Canada spend thousands
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of dollars annually to protect their business against an improb-
able fire. In the Canadian Manufacturers' Association the
yearly fee is only 10, and every measure that 1s considered is
for the benefit and gain of every member. Write the secretary

for a copy of constitution and by-laws. The association is.

non-political and extends over Canada, wherever there is a
manufacturing district it has members, and every Province has
its vice-president. On all the committees outside towns and
cities are represented. The executive committee meets every
second Tuesday at 2 o'clock, and members of the association
arcalways welcome., Very commodious premises have been
secured in the Board of Trade building, Toronto, where will
always be found plenty of reference matter in the way of trade
papers, returns, freight rates, etc.

THE LINEN SHIRT.
HERE is hardly a line in which cetton has more success-
fully fought linen than in men's shits, For superior
trade, the finest linen was once required for shirts, but, as
whiteness became the great feature of this article of men's
apparel, cotton came more and more into vogue.

In order to get a very fine appearance, it was necessary to
bleach the linen to such an extent that the wearing qualities of
the garments became impaired. This paved the way for the
use of cotton, until now, it is said, an all-linen shirt is a rare
article,
declared to have only the fronts and cuffs of their shirts made
of linen, the bodies being made of cotton. Instead of order-
ing shirts at about g7 apiece, one of the Rothschilds, who
prides himself on being correct in every point of dress, now
contents himself with a cotton-body 83 shirt.

Is it not a strange thing that, as the world grows wealthier,
the use of the most expensive grades of goods becomes less
common ?
durable, tend to disappear, and manufacture by machinery
tules the roost. This is natural enough for the mass of man-
kind, who are not anxious to pay any more than they can
help. But, one would imagine that, as a certain section of the
people in highly-civilized countries grow richer (richer than at
any previous period in the world's history), there would grow
up beside them a class of makers producing goods for the
luxurious classes, which could not be purchased by ordinary
people at all. But, speaking in general terms, one man is
nearly as well dressed as another. The average millionaire,
rolling along in his carriage, is probably no better dressed
than the man who walks along the street with but one-fiftieth
“part of the millionaire's income.

Rich people, including even royalties, are now

Hand-made goods, which are usually more

MAIL ORDERS,

THE mail-order business has developed into a great con-
veniencein trade. Thisis true of both wholesale and
retail.  Wholesale houses now make a great many shipnents
in 2 year in response to orders by mail. Thecity departmental

stores, asis well-known, thrive on mail orders,
What causes more trouble than any other feature in this
business, is that the person ordering the goods does nat clearly

THE -:- DRY -:- GOODS -- REVIEW

state what he or she wants. The departmental stores usually
assign their brightest people to look after the orders received
through the mail.  The wholesale houses put the duty in the
hands of competent men,

But much depends upon the purchaser. If he or she
makes a mistake, or does not give a definite description of the
lines required, how on earth is the person filling the order
to supply the omission? ‘I am not a mindreader,’* said a
clerk to TuE DRy Goops Review one day, handing over for
inspection an order just received: **so how can I tell what
was in that man's mind when he wrote that order?** It was
well-nigh impossible to know exactly what was wanted. How-
ever, after careful thought, a certain line of goods was deemed
the one required, and, as prompt shipment was requested, it
was sent out. It proved satisfactory, at least no complaint
was ever made.

At the same time, purchasers, whether in the trade or
merely individual consumers, ordering from a merchant,
ought to bear in mind the difficulties which a vague order
entails. No one wants to wait for goods, nor is it satisfactory
to have further correspondence, as lifa is too short to spend it
in writing two letters where one will do.

Therefore, clear, definite orders should be encouraged, and
no purchaser has a right to complain if trouble arises from his
own faulty statement. The city departmental stores go to
immense pains in filling out-of-town orders, They know
quite well that if this was not done their trade would fall off,

WOOLLEN GOODS IN AUSTRALIA,

If a better tariff arrangement between Canada and the
new Australian Commonwealth were to be effected during the
next few years might not our woollen mills look for increase of
trade there ? The British woollen manufacturers do a large
trade there now, Their travellers make regular trips to the
Antipodes, and some mills have regular agents there, either
with or without stock.

The principal woollen goods of Australian manufacture are
made in the colony of Victoria  The extent of this industry at
the preient tims is as follows :

Spindlesinuse.....o.ooo. vt cvviiiinnn.. 23,063
Woolused... ...ooovinnnn vunen vy .. . 2,685,803 b,
CotOR USCU.veeernaeatnsriasranannnnnsns 188,000
Pairs of blankets made. vovevveeeeerennnnn.s 23,872
Shawls made..ovvveeeenriineenenereannnnns 2,375
Tweed, cloth, etc., made..oevan.unn.n..., 988,067 yds
Flannels made..oo.ivninieiiiinnninnannn.s 1,031,914 yds.

This indicates a woollen industry of some dimensions, but
at the same time the imports of woollen materials are large,
and as Victoria sells less than £50,000 worth yearly of these
goods to her neighboring colonies, it is-clear that the union of
the whole continent under one tariff, with a mutual preference
between Canada and Australia, would afford an opening which
our mills should not be slow to avail themselves of. We must
trade where we can, not where we would like to trade. Aus-
tralia is a distanc market and, therefore, an expensive. one in
which to initiate trade. But, as the United States do not want
and will not take our goods, it 1s well to look elsewhere.



SELLING TO EMPLOYES.

EVERAL merchants in the Eastern Townships of Quebec
S Province have had an interesting correspondence. It has
been sent to TiE DRy Goops Review for publication, and
will be found in another column. The question dealt with by
these gentlemen is the price at which employes in their own
stores should be allowed to buy goods.

We would like to hear from other merchants on the
question, which is one deserving of consideration, The three
. merchants whose letters are given, namely, Mr, W. G, Brown,
of Cowansville; Mr. J. J. Mullin, of Bedford, and Mr. A. J.
Hudon, of Richmond, are of one mind on the subject. They
agree that it 1s not sound business to sell goods at invoice
prices, because, of course, that is less than the actual cost of
them, and a wise merchant does not wish to sell goods except

at a profit.

There are the two standpoints from which the matter can
be looked at.  First, there is the merchant’s position, which
is, as we have said, dictated by the desire not to lose money
on his goods. If he clears out the remainder of a line at a
reduction ke is supposed to have made his profit on the early
sales. Consequently, a clearing line is not a precedent for
selling goods to anyone below cost.

Then there is the employe's standpoint. They appreciate
good treatment, and it is always the best policy to treat them
well. They are, doubtless, glad to get goods for their own use
If they get them at invoice prices

at the lowest possible price.
they know that is less than cost. Thenit becomes a money
bonus to them. Is it not, however, better to geta concession
in hard cash than in goods? The temptation to buy more
than one needs 1s strong when one feels that goods can be got
under current rates. Many employes, most of them, probably,
would prefer all concessions from the merchant to come in the
shape of their salary. As the business prospers they will
receive a higher rate of pay. If, however, any employe has a
different opinion, and cares to express it, without giving his

name for publication, we shall be glad to print it.

SUBSTITUTION AND OASH PUROCHASES.
A CORRESPONDENT, signing himself ¢ Business Man,"’

writes us: ' In nearly every issue of your paper, you
advocate buying goods for cash. I wish to make the remark
that retail business men cannot buy goods for cash and make
it pay, for the simple reason that the wholesalers in Canada
would rather sell on credit. I have ordered goods in Canada
and sent the money with the order, and every time my order
has been substituted.”

O

[ SRR

Our correspondent, who wishes to be anonymous, goes on
P! to state that, in one instance, he sent an order to the agent of
’ The goods
. received were not what he ordered. There was ne invoice

a firm, enclosing a cheque for the amount.
. §  <s, - accompanying the goods. He returned them and demanded
i » the money back, but the goods were merely sent back to him
“Do
sou call that business 2" and remarks that probably the firm
No
loubt, and our correspondent might have writien dirget, and

vithout eaplanation. Our correspondent concludes

iself had no knowledge of 1ts agent's proceedings.
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his grievance would have been remedied. Every first-class
house is anxious to oblige its customers, and does oblige them
very often. Difficulties will occur sometimes, even when pre-
cautions to aveid them are taken, but we have never yet found
a case where an explanation could not clear up a misunder-
standing. It does not follow that cither the retailer or the
wholesaler is always wrong.

\Where cases of substitution occur it may be due to the
vague wording of the order, or a misunderstanding by the
traveler, or a mistake in the wholesale house, but in any
event it is well to have the whole thing cleared up. Mistakes
will occur.  If there was an infallible rule for preventing them
this world would be a paradise, But we do think that the
retailer, on making a complaint, is entitled to prompt attention
and courtesy ; and that any honorable firm, on making its
explanation, is equally entitled to belief and confidence on the

pait of its customer.

THE U. S. MOVE AGAINST REOCIPRQCITY.

ERTAIN manufacturing interests in the United States
C are opposing a project to have a reciprocity treaty with
France. One article in the proposed treaty provides for a
reduction of § per cent. in the existing duty on silk goods and
cotton fabrics mized with silk, and this, it is contended, will
disadvantageously affect the manufacturers of upholstery
fabiics. One of our upholstery and carpet contemporaries in
the United States says : *

Anterican mills would do well to look closely into what 1s being
attempted,  German and Frends agents have nlrc:uly been taking advan.
tage of the stoppage of our curtun and piece goods mlls, incident to the
'prcscnl strike, and orders have been booked which should have stayed at
ome.

There is nothing to be particularly coveted in a close alliance with
France if our working people are to be the sufferers in consequence,

What comes from there should pay a stiff duty, and if enough
French goods do not come nunder the highest rates, the output of our
own n}iﬁs will abundantly provide what 15 lacking i stufls quite good
enough.

We do not blame our American friends for looking care-
fully after their own interests. If they do not, no onc else
will. But to the foreign mind the question naturally suggests
itself: How high do the United States interests think their
tariff can be put without courting retaliating measures abroad,
and how do they expect American goods to be purchased by
foreigners if they are going to decline to buy the goods of those
foreigners ? These conditions take time to work out, but, as
the Dingley tariff is abnormally high, and likely to remain in
force for some time to come, we cannot help thinking that
Europe will one day begin to take combined action. So far,
Great Britain has stood in the way. By admitting American
goods free of duty, she is thus the best friend the Republic has
across the ocean. But supposing she modified her policy in
the direction of an Imperial tariff, in order to found an
Impenal defence fund, would not the Americans suffer? There
is such a thing as overdoing protection,

In Canada, our tariff whichis low compared with that in
the United States would not last two years if an equally con-
venient means of raising enough revenue could be devised.
But, as our population is widely scattered, the cost of collecting
direct taxation renders it impracticable as a method of provid
ing revenue, But even our low tariff tends to become lower
rather than ligher, andit would not be surprising if the duties
on British goods were still further reduced as time gocs on.
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BATTING...

Guaranteed free of Threads and other
weak and lifeless stock ——emmmummn.

" NORTH STAR,
CRESCENT
w0 PEARL

..GOTTON BATTING..

Quality for this season still better than ever.
The best at the price.  Made of good pure
Cotton—not of shoddy. Askfor......

North Star. Crescent
and Pearl Batting.

DORCAS 6
THIMBLES fie)

\E ‘
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(Horner's FPatent)
Dosign A. Dosign O.

STERLING MSLYER

Having an intermediate lining of steel
are almost impenetrable and of un-
equalled durability, rendering them

The Most Popular
Thimbles of the Day.

Canadian Agont ‘:‘;
. A \«‘??i) N
{ DA
H. PEARCE sonua
RO
Templo é‘& ;’)\ “;41}{:&,\}"&
Bailding s‘}«.\i’éh@i}%
‘et r *’
MONTREAL. =
Deslgn G. Design K.

EATHERS.

Ready For Spring Business? |

artist.’

artistic—so right-up-to-tHdminute in style.
Any other particulars gladly furnished.

[ is not enough in planning your spring business that all the

thought should be given to new goods that may be coming
. You have on your shelves, no doubt, stocks of feathers and
plumes that run into good money, but they are not salable. It 1s
our place to make these goods possessed of a money vxlue.

We clean, dye or curl your feathers—give to them the fashionable
colors of the new season—dyed in the latest Parisian shades.

We will make them up in the flats, ups, aigrettes, pompons,
etc, in the choicest style of the feather-makers.

Our feather department manager is an experienced and skilful

The dycing is done under the personal supervision of our Mr. Parker.
When we have finighed with your feathers nobody else in your town can show anything so

R. PARKER & CO., vers anp creassrs Toronto.

Hoad OMoo and Wolrkl. 787-791 Yongo St.

- -
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ADVERTISING IN WESTERN CANADA aibo...

CAREFULLY, EFFICIENTLY and PROMPTLY attondad to, by

THE ROBERTS ADVERTISING AGENCY, “CANRoA"

THE MERCHANTS MERCANTILE CO.

260 St. James St., Montreal,
MERCANTILE REPORTS AND COLLECTIONS.

Our method of furnishing comuercial reports to our subscribens glves prowpt
and rellableinformationto date. Every modern facility forthe collection ofclatms

Tel. Maln 198s.

ARCHBALD’S
e Card System
$2. P 5 net cash with order,

delivered to any place
i in Ontario and Quebec.

Worth any nuober of pigeon holes or
Looka, With it the busy business or pro-
fewslutinl tan cna celicet ina smnll placo
all the infuormation and loose detally that
ap seattered throughout hils oftice and desk,  Ench day fs brought to his
1 ten those matters which xhioald have inmediate nttentton,  Couststsof
) Recont Crards Ruled 1 Alphadbetlond 1ndex, <9 Blank Index Canlx,
1 Hundwomeoe Folished Deak Drawer Tray, 9. long (ndd 10c. for each
additional inch 1n length; made of quarter xawed onk, I€ not perfectly
mll‘:{ur(or}' you can have your muoey back. Catalogue for the
asking.

The Canadian Typewriter Exchange
45 Adelalde St. East, - - - TORONTO

Mention this paper.

E EMPIRE CARPET CO.

Wish to thank the carpet trade from Dawson City
to Sydney, C B., for very generous Spring orders.
Our output for Spring will show a big increase
over any previous season. The moral is easily
apparent. Honest goods, correct values, attractive
designs and colors are sure winners. All these
qualities are combined in the popular Empire
Brands. If youare handling Empire Carpets and
Art Squares, you can profitably compete for the
best trade in your locality. Our Fall designs are
now in course of preparation, and will be the most
attractive in all respects we have ever shown.
Owing to recent additions to our plant, we are
now in a position to fill repeat orders for sorting
trade very promptly.

We -will be pleased to forward samples at
any time.

EMPIRE CARPET CO.

ST. CATHARINES, ONT.

WE MAKE

All Styles and Weaves
of Black Dress Goods.

Our collection for Fall, 1goo, will be one of the largest and most

complete ever shown in Canada.

Merchants wishing to see our line will

kindly communicate with our Canadian Manager

H. C. FLETCHER,

. LEVISON BROS.

GOLD

10 Front St. W... TORONTO
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Carpets, Qurtains and dpbolstery. §
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THE QUTLUUK 1IN PRICE.
TH[; buyers of carpets must look forward in the neat

future to paying more for all lines Every item in raw
matenal has very much advanced, and there appears to be no
prospeit of a redutnon for some time  Wool, cotton linen

and jute are scarce, hence the nse

faw matenal tor teatues dufers very disunctly from that of
Sheep have 1o be raised and
the woui tu grow , wutton tu be cultivated, also linen and ;nte

The shwotin aiso has tu Le propagated Pt inductries rely

10 uis wouds ot uelais vy weed the appli.ation of energy to
peve thei whae s weeded i & goven tme

any other wass ot w anulaciure

In carpets, some deaers aie ainays willing to buy what
happeas 1o be a good ivvkinyg une, o i happens 1o be low
prced, without regard to the honesty of its yarns, And high
prced yarns wii aiways pive a careless maker of carpets
the opportunity to put on the markei an wnfenor, but e
looking, article.

Here 15 where the vaiue of a uade mak comes in. It is
the honesty 1t guarantees that gives w vaiug, and any manufac
turer who respeuts fus ciedit win not destivy  the vatue of his
wade mark. Caution shoud be uwsed by buyers to guard
themstives against deleieivus carpels guing 1010 ther sto ks
which wiil surely do harm to the reputatioa of the carpet
department.  Buy from reputable houses. Buy standard
goods, and be prepared to pay the advance for reliable goods.

‘PHE CHINESE MINISTER AND ENGLISH CARPETS.

Tne Chinese Minister Pienipotentiary, Gir Chihchen
Lofenghih, is making an industrial tour of the great manufac-
tunng centres of Great Britain, accompanied by his stafl. The
scope of his investigations has included almost every depart-
ment of industry. One of the most attractive operations secn
Ly Sir Chihchen was the manufacture of carpets in Kidder-
minster.

The finest carpet works visited was that of Woodward,
Grosvenor & Co., Limited, which, according to Commerce,
London, may justly be regarded as being the head of the
Briush carpet weaving industry, their turnout of brussels,
wilton and axminster carpets being enormous. The firm dates
hack to the 18th century, and was originally formed for the
manufacture of bombazine, many ancient patterns of which
were shown the visitors from the Orient.  Thetreatment of the
various designs well-known to the trade as ¢ Oricntal,”
 Empire.”* ** Adams,”” and °* Louis XVI.,"" was carefully
goncinto and His Excellency cxpressed great adrmra\lon at
the exquiste etfects produced.  In e ‘coyrsamlih
tion with Mr. Grosvenor, Sir Chihehill
principal carpet centres in China were in 4 R
of the climate rendering heavy carpets necRaLy.
south, he explaned, mawing was principally used for floor
covenng. The Kiddernunster carpets were considered a gréat
luxury in that section of China.

The works of john Branton & Co., werealso visited. These
are the principal spinming and weaving works of the place,
and tumn outa large quantity of material. The various stages
through which wool is converted into worsted were carefully

DRY -- GOODS -- REVIEW
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the organization of this vast estab
lishnent v meore than ordinary
nerest was a anagiheently con
«tri ted tanm o apahle of weaving
an axminsler Larpel 1n one pruced.
The perfecung of this machine has taken many years to accom
plish, improvement after improvement being made in order to
make the loom the complete thing that it is
COSEY CORNERS.

A professional decorator, i1n speaking of the cosey corner
fashion, said . ** It 15 so now that there 1s not a library or hall-
way, not an upstaurs sutpg-room ot even a dinwng-room, «n
houses ol any pretensionsto comtort which 1s not fitted with
canopied couches, It doss not seem to matter whether the
style of the room admuts it or nui. It does not matter either
with what the couch 1s canopied and cushioned, thau,h
assurediy turkey red calico wouid be preferable to mach of
the matenal used. Bagdad curtains which have sutlived their
best usefuiness, bits of colored spreads, lengths of loth pirked
from bargain counters and draped over a frame are acrounted
sutiuent 1o make a soom attractive, and are introdured
regardiess of the room itself. Even drawing rooms where a
certain amount of dignity is looked for at least, a e invaded.

- The thurd oot dens’ 1n so many houses started the fad
1n dens osy coiners are emunently fit.  Nothing lends such an
air of comtort, anu even suggestion of Bohemianism. as such
a corner, where the rest of the futniture of the room consists
ot odds and ends in old oak and casts and brasses picked up
everywhere and huddled in a room wuh no thought of fitness.
A den is a delicious place, and no home should be without
one. But where the exigencies of the rooms will not admit
one, it is by no means desirable than an attempt at a den be
made in the down-stairs rooms, to the destruction of their
individuality.

« « Magazine illustrations of the ideal room,’ said an archi-
tect lately, * have done more toward making inartistic homes
than has any other one influence.  Window seats were allright.
But a bit of Oriental stuff draped over a stick, and a tabouret
set near it, are neither artistic nor desirable, and nine times
out of ten quite destroy the character of a pretty, albeit some-
what commonplace, room.’ "N, Y. Upholstery Trade Review.

TRADE REPORTS FROM ENGLAND. .

It'appears that the carpet and kindred trades in England
are very active just now. Mr. Mitchell, the buyer for John
Macdonald & Co, who has just returned from Europe, says
that the first advance in the price of carpets went into force in
January and amounted on all tapestries to one half penny per
yard. Itis expected that by the time new business for Fall is
placed a much stiffer advance will be put on.

Linoleums and floor oilcloths are now up 25 per cent. in
price and the manufacturers claim at the present prices they
are not getting cost, seeing that oil is up 100 per cent. and that
about 65 per cent. of hnoleum is oil. Then, again, canvas is
not only up 20 per cent. but the demand cannot be supplied
by the Dundee maker, who supplies the whole world with this
material.  Therefore, the British linoleum manufacturers
believe that this is a critical time for them as they fear they
will cither have to close down for a certain number of days
par week or-lse work short time.  In consequence, the manu-
facturers will not-take orders for future deliveries except at
prices prevailing at the time of delivery. They have not
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es of

LACE CURTAINS and NETS, 4
FURNITURE COVERINGS, se R
TAPESTRY CURTAINS and s

o TABLE COVERS, :Gb\{
CHENILLE CURTAINS and

“ TABLE COVERS, Ty

UFHOLSTERY and DECORATIVE FABRICS, &R

SASH CURTAINS and .

UPHOLSTERY SUPPLIES, ;-8;
LINEN VELOUR CURTAINS and e
PIECE GOODS. Yo

E2~ Many of the above goods are from our own looms. N

- CURTAu\I DRAPERI ,
.u"'l\ W (‘JVLRlNG
U[ HOLSTERY GOOD
LACE CURTAINS

WINDOW SHADES.

SHEADE CLOTH, 37 in. to 120 in,, in 50 and 80-
yard pieces.

NOUNTED SHADES, Plain, Decorated, Fringed,
Laced and Lace and Insertion.

WO0OD and BRASS CURTAIN POLES and
TRIMMINGS.

GRILL WORK, SWINGING POLES, and every-
thing pertaining to Window Drapings.

We manufacture everything in the line of Window
Shades, and sell them at a price that affords
the retailer a large profit.

SPECIAL ATTENTION GIVEN TO MAIL
ORDERS AND INQUIRIES FOR ESTIMATES,
ETC. . . - - -

See Qur New Illustrated Catalogue.

N.B.---We have purchased the H. M. Flock Metal Plant and added
it to our own for making Stair Plates, Drapery Pins, Shade Pulls and

other metal goods.
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CARPETS AND CURTAINS\—Continued.

raised prices in proportion to the advance in their raw materials
so that if any decline takes place Jn these raw materials the
price list for the manufactured lines will not require any
modification.

1a the case of lace curtains and curtain goods the English
prices are up from 10 to 25 per cent. while jute goods are firm
with 10 per cent. advance. On account of the amount of
business which the manufacturers have handled, they say that
new patterns are out of the question and that therefore the
best a man can do, with possibly a few exceptions, is to make
repeats of the best ellers of last season.

4'LARGB STAFF OF TRAVELERS.
Ten travelers are now on theroad repyssepiing the firm of

THE -:- DRY -:- GOODS -- REVIEW

to face a rising market, but in such subsidiary materials as
oil, soap, leather, iron work and fuel. These items, perhaps
small in themselves, considerably increase the regular charges
of a manufacturing concern and emphasize the importance of
a revised price list for carpets. In wools and yarns trade is
progressing in a steady and satisfactory manner, Prices both
for wools and yaras are for the moment stationary, but the
marked advances secured some time back are being main.
tained, and a fair steady trade is passing.”

CARPET TRADE NOTES.

The large carpet sizes in smyrna rugs continue to grow in
favor, and the line made by the Toronto people is worth
attention. The plain color ingrains used so much with them
can be had in several popular shades.

The lace industry in Ayrshire is reported to be in a satis-
factory state,.although the output of some firms is restricted,

Messrs. George H. Hees, Son & Co. B&siw? one
resident traveler jir Jewfoundland and f&“i‘?“:" Bwing to a scqcity of weavers. Manufacturers are busy with

Their new lin$?.f wphelstery goodspand lace cifftain®® are).
meeting with unlookel for stcess, a}é{pm«his fact it must
be granted that their goods as well as thidhr Mo
satisfactory, tor no shrewder buyers are to be found in
country than right here in-Canada. Messrs. George H. Hees,
Son& Co. handle such immense quantities of upholstery goods
and lace curtains thatthey are able to have the leading foreign
factories confine their goods in Canada to them exclusively.
At their new upholstery plant in Valleyfield, new looms are

. constantly being added, and some of their latest productions
would be a credit to any of the oldest manufacturers. No one
in the Dominion bandling upholstery goods, lace curtains,
window sbades, drapery poles and trimmings or other goods
they either manufacture or control can afford to pass by this
progressive firm. 1f you are not already dealing with Messrs.
George H. Hees, Son & Co. write tothem to have one of their
travelers call on'you. Their travelers cover all parts of the
Dominion. For the convenience of the trade in the vicinity
of Montreal, they have fited up the premises at 43 St
Sacrament street, which are in charge of Messrs. Duverger
and Torrance.

THE CANADIAN FLOOR OIL LIST.
The latest price list for Canadian floor oilcloths, since the
issue of a new.list, dated February 21, is as follows :
FLOOR OILCLOTIL.

Cents.
No. 1 quality, in widths of $-4, 5-4. 6:4. 8-4. 10-4 pec sa. )‘n.t.(l. ceee 33
No.2 ™ - ot %_4 5 =L 33
No. . W oo By N2
‘C 3 - 16-4 {4 yds only) . ... 48
Mator tugs, N2, 2 qUAlITY  ciiceaiiiisiatnrasesnarenannaneee 33
CANVAS STAIR OILCLOTH.

——\Widths~—

b 4 %

——Centse—— *
CAMAS BACK. v vt roanssasssavaaansiroerstrsansresenss 9 uM% 14
PURIE] BACK. caacesroraasaes sesssases tiianosenanens 124 16 19

Lengths of picces, 30 yanls.
Terms: Cash, less 3 percent. in 1o days.

A LATE ENGLISH REPORT.

A late report from England, in The Kidderminster Shuttle
says: ** The tone of the carpet trade has improved. On the
whole manufacturers are well employed, and in some instances
pressure is being applied for the execution of Spring orders.
The question of an advance in the price of carpets cannot now
long be deferred, and itis stated in some quarters that action
will be taken within the next week or two. One of the ques-
tions whichis exercising the minds of business men just now
is the advance cstablished in all kinds of material. It is not
only in yarns, cotton and jute, that the manufacturer has had

e desipns fgr(next season. In the home marketsthe demand
s for bristels—nét and double-action curtains. Designs of a

V"Y"‘; light and fapciful dtyle are in request for the American market.

= {%ha’ﬂ \; rpe.i lasts for years, but the same fabric used on

the stairs betomes shabby in a few weeks, and threadbare in
a few months. To prevent this, step plates and nosings of
metal have been tried, but have proved unsatisfactory, being
noisy, ill-looking and dangerous. Many an accident has
occurred through a shoe or a skirt catching in them, or by the
slipping of a foot on the smoothly worn surface. They were
liable to crack, bend or break after short use, and a great deal
of labor and care was requived to keep them clean. The
patent rubber nosing, known as Knapp's, is coming widely
into use.

The Toronto Carpet Manufacturing Co., Limited, have
just placed on the market one of the most popular rugs they
have yet issued. The trade will recall the success of their
« Jubilee'* axminster rug, and, believing that the patriotic
feeling now so strong all over the country would appreciate a
patriotic rug, they have just issued a smyrna rug in their
<+ Tecumseh™ quality, size 30x 6o, adapting the bull-dog and
Union Jack, after the celebrated painting of **What we have,
we'll hold.” The coloring has been carefully studied. There
is no doubt this rug will have a large sale, and orders should
be sent in at once.

FRINGES.

Just of late thetrade in general has not been quite so brisk.
There is not so much demand as there might be for the long
and expensive lines of fringes ; but, in spite of this fact, the
demand for nearly all linesis on the increase. The favorite
fringe is the ornament for the front of the skirt. This has
taken very well indeed, As stated before, the fringes arein
all colors, and some wholesalers have gone to the trouble of
selecting a full line of fringes in every shade. The majority,
however, prefer to keep to the black, as it is suitable to any
shade of color or ground, whereas the colorsare frequently hard
tomatch. The medium black fringe is enjoying an extensive
sale.

The Toronto Board of Trade has appointed a sub.committee
on new industries to cooperate with the city assessment
department. A proposition is now before it to establish in the
city a factory for making cotton duck. Mr. Charles Grantham,
of Yarmouth, N.S., who has the project in hand believes that
an investment of §500,000 would createa mill employing 4c0
hands and be a paying investment.
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§  W.TAYLOR BAILEY, ¢
® MILL AGENT, @
2 Upholstery Supplies, Drapery Fabrics, §
| 3 and Brass Goods. :

® = ®
;' g MANUFACTURERS L s
E § Lace Curtains ) "73@"\?“’ Opague Shade g
: ® Frilled Muslin Curtains \ Plain, Dado, Laced and 4

s 'Printed Lappets ! Fringed Window Shades g
§ 27-29 Victoria Square, MONTREAL. §
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Will Soon Be Ready

Perfection Brand - -
Bed Comforters, Cushions, etc

For 1900 will be superior in every way
to anything ever turned out before. We have secured absolute

control of all patterns we intend using, and they are beauties.
It will be of particular interest to you to see our new samples before

oy Hedrdln s AW

-

placing orders.

BRIECIS IR L o T T R !

; Travellers will call upon you some time in March or April.
: CANADA FIBRE COMPANY, Limited
Manufactlurers of * Perfection Brand " Down, Cotton
- and Wool Comforters, Cushlons, Tea Cosles, etc. MGNTREAL.
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A TRIBUTSE TO GANADIAN GOODS.

HE Southern Review of Commerce, published at Louisville,
T Ky., says: **It is a well.known fact that during the
eighteen years' existence of The Southern Review of Commerce
there has never appeared upon its pages the indorsement of
any unreliable article or manufacturer, and in order to sustain
its reputation for honest and unprejudiced opinions on all
subjects called to our attention by subscribers, we never make
a recommendation until after we have first satisfied ourselves,
beyond the possibility of a doubt, as to what article, line of
goods or manufacturer (as the case may 'be), is actually the
best and most meritorious. These investigations are conducted
by our representatives in various parts of the country and
without the knowledge of anyone in any way connected with
the article in question. Accepting no pay or reward of any
kind therefor we ate always in a position to state the facts as
they are actually found to exist.

+«In pursuance with our policy wehave just concluded one
of our invariably careful and exhaustive investigations on the
subject of underwear for the benefit of dealers among our
subscribers, and now have no hesitancy in recommending <he
Penman Manufactunng Company, Limited, of Paris, Ontario,
as making the best and most reliable line on the market.

*+ In the production of their goods, every care is used, both
in the selection of the material used and the manufacture and
the skilled labor necessary to successfully complete the pro-
duct. Their mills are equipped with the latest and most
improved machinery and appliances which enables them to
give a finer finish and at a less cost than any of their
competitors.

4+ \WWe advise those who have written us, and others who
may be interested in this editoaial, that you place yourselves
in direct communication with the above firm, or Messrs, D.
Morrice, Sons & Co. of Montreal, Quebec, selling agents,
Inquiry from them will doubtless elicit information as to further
details which space limitation prevents our giving in these
columns.

+«\We take pleasure also in recommending manufacturers
and selling agents alike as gentlemen of the highest commer-
cial standing, with a known reputation for business integrity
and fair and honorable dealing.

+¢ We realize the importance of such a decision since we are
aware that our readers will accept it as final and worthy of the
fullest credence. However, the superior quality of their pro-
duct justifies The Southern Review of Commerce in giving this
firm its editorial indorsement and the dealer who handles this
line of goods will find that he has in them not only a popular
but a profitable line of goods.

* In conclusion we might add that we have no interest in
the above firm or their selling agents, other than to placea
reliable manufacturer of underwear before our subscribers,
whom only we seek to serve.'”

BLOUSES.

Tooke's sale of blouses is on the increase. The demand
for silk blouses is notably so, notwithstanding the advanced
prices in silk,  Cotton blouses are up again, on account of the
difficulty of getting cotton from the mills. As one merchant
said, ** It is like drawing teeth to get your orders filled.”” The
trade are requested not to be n too much of a hurry therefor,
but to have some patience, and another thing that should be
remembered is that orders which have been sent in months
ahead must naturally receive attention before those which are
now coming in.  As to design, the same is still the case as has

been for some time past, stripes, large ones, are in favor, and
large figures. The new dress sleeve has taken particularly
well, and is most popular with white goods and muslins.

BULLER AND WHITE.

The W. R. Brock Co., Limited, Toronto, always up-to-
date and in the front ranks, like the gallant Highlanders, have
cabled for and received, just in time for the relief of Kimberley
and Ladysmith and the surrender of Cronje, a most suitable
patriotic handkerchiet, assorted in various colors and two
designs, one being a map of South Africa with lifelike photos

The New Patrlotlc Handkerchlef.

of the gallant Col. Baden-Powell, who has held Mafeking,
Hildyard, Methuen and Gatacre, with the appropriate motto,
« Empire Welders,”” The other is a picture of the ** hero
bugler * and an equally appropriate motto, ‘** United We
Stand,”* and photos of the gallant Generals Buller, White and
Symons and Governor Milner. They are putup in 10-doz.
bundles, and sell on sight, and the trade can wire or telephone
for them while the patriotic wave is on.

BRISK SEASON AND HIGH PRICES.

The new department of The W. R. Brock Co., Limited,
Toronto, report a very satisfactory tradein all grades of carpets
and housefurnishings. A sharp advance in prices on all
classes of goods in this branch has spurred the retailer who
has sufficient foresight to anticipate his wants for the next few
months. This has made trade unusually brisk. The firm
expect this state of things to continue for some time and are
augmenting tbeir stock in anticipation.

S. Greenshields, Son & Co. state that they can now quote
on Shetland floss for Fall delivery, and request that they be
written to for prices.

Messrs. Hainstock & Dean, of Olds, Alberta, have sold out
to J. Brumpton, of Moorefield, Ont. Mr. Brumpton hasbeen
1n business some fifteen years in Cntario and intends to open
an immense display of goods at Olds this coming Summer.

The old firm of Lajoie & Finn, in business at Three Rivers
for the past twenty-eight years, havesold out. One of the firm,
H. Lajcie, died not long ago, and the remaining partner, N.
Lzjoie, retired. The business will be carried on by the firm
of Lajoie, Frere & Co., composed of Riel Lajoie, A Fugere
and Nap. Desaulniers.

$
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H"é,milton
Cotton Co.

HAMILTON.

We are now manufacturing a complete
rangeof . . .

CHENILLE CURTAINS

TABLE COVERS

In new and attractive designs.

FOR SALE by all the leading wholesale dealers.

Selilng Agent ———emmnmnnSEE..

W. B. STEWART

a7 Front Street West, TORONTO.

All-Wool and
Union

Carpets

Second to none for design, coloring and fimsh.

Quick sellers. Every yard guaranteed according to
nuality.

Tt will pay you as a dealer to look through our line
tor yourself when vur representative calls on you

A post card will bring you 2 full line of samples.
Prices right.

OUR SPECIA BRAND THE “CANADIAN,”
BEST WOOL CARPET IN THE WORLD

A tull hne of Rug Fringes, Carpet Binding, Smyrna
and Moquette Rugs, Wool Mats, etc.

GUELPH,

Royal Carpet Co. o

The Guelph Carpet Mills

Co.

Limitod.

FINE BRUSSELS, WILTONS,
and INGRAINS.

Superb designs and colorings; strictly pure stock. Brussels and Wiltons,
3, 4 and 5-frame, borders and stairs to match. Ingrains, 2 and 3-ply, all
standard grades. Art squares, 3 and 4 yards wide, any length.

Goods which are Most in Demand Sell Quickest.

‘I'HE TRADE may safely in-

crease the volume of
their business on our lines
and be assured of prompt
deliveries.

The Guelph Carpet Mills Co.

... LIMITED

GUELPH, ONT.
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Makers of WALL PAPERS

& “""‘.e.rs > ARTISTIC - MONTREAL 3
¥ % EXCLUSIVE QUE. %
% SUCCESSFUL -

+ &
+ ' %
¥ You are Sold Out, or Short %
g perhaps, of some of our numbers, though the season has E
$  hardly developed yet, or, possibly, we are ¢strangers yet.” In &
i arcly pedyet, o y g 3
% either case, we will, if asked, send you condensed sample 2
3  books of any grade desired. SPEAK SOON, however, as %
g we shall have to withdraw some patterns shortly. ﬁ
+ 3
‘%*‘*‘f‘***qﬂ****%#ﬂ**%*i&*%**'&**ﬁ**ﬁ**********%g
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SYSTEMATIC
SAVING+ = -

Can be accomplished by taking out an

Unconditional Accumulative
Endowment Policy

IN THE

Confederation Life

K, IShikawa Association

Under this form of Policy a man can obtasn complete protection
for his family, white capital 1s built up from year to year, to be used by
himselt in his oid age.  1he Pulivies are absolutely free from conditions

° e arenR, and contam lLibcrai privileges as tu Eatended Insurance, ash Surrender

and Pud up Insurance
Rates and fuil informatiun sent on applivatun tu the Head Office,
Toronto, or to any of the Association’s Agents

Main Office: Canadian Office: e
Yokohama, ¢ -+ VNeungon St W w6 MACDONALD, J. K. MACDONALD,
Japan. TORONTO Actuary Managing Dircctor

RIVALS THE LIGAT OF THE SUN,

Our Iluminated INluminated Cases can be seen at

CANADIAN REFERENCES:
W. J. Dyas, Toronto, Ont. Lane & Co., Halifax, N.S.
F. J. Miller, Watkerville, Ont. Letendre & Arsenault, Montreal
Chandier & Massey Co . Toronto, Ont.

SHOW
¢ ASE:

will increase your sales 50 per cent
Send for descriptive circular.

We make all kinds of modern
Show Cases for inside and outside
use.

We also make Metal Store Front
Sash

John Phillips & Co.,

LINITED
Estabiished 1864

DETROIT, MICH. and
WINDSOR, ONT.

Address all communications to Detroit. Patented in United States and Canada (John Pets, Patentes).
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MESSRS. WILSON & RANKIN'S STORE.

lN the present issue will be found two interior views of the
establishment of Messts, Wilson & Rankin, in Brandon,

Manitoba. These views are both interesting and instructive
to the trade generally, for they are full of suggestion as to the
display and arrangement of stock, and indicate taste and
management of a high degree in interior store system. The
views also reveal to the eastern merchant the magnificent
stores which are growing up in our western country. The
arrangement and s'yle of the men's furnishings department
and the dress goods department, both of which ave shown in
the illustrations, are well worth an examination., Messrs.
Wilson & Rankin are old readers of Tur DRy Goons
Review, and when
M:. Rankin was in
the eastern cities
lately on a buying
trip he discussed
business matters
freely with a re-
porter.

The business
situation in Mani-
toba, he said, was
satisfactory, for the
crop outlook was
good, and, while the
mild winter had
doubtless interfered
with the tiade of
some merchants in
heavy goods, it was
also true that, as a
general thing, trade
was goodand people
were making money.
Another matter of
equal importance to
the country, Mr.
Rankin pointed out,
was the growth of
immigration. Asan
accidental illustra-
tion of the tendency
to locate in the West
he had met a gentle-
man in Chicago,who
owned 5,000 acies
of land in Dakota,
and who said that,as
United States land was becoming scarce, people were looking
to Manitoba, and he himself had thought of making purchases
in that Province.

THE POSITION OF IMPORTED GOODS.

Mr. A. H. Hardy, of S. Greenshields, Son & Co., has just
returned from Europe. During his stay there he carefully
studied the English and continental markets, and found a
heavy advance in the prices of all lines of dry goods. More-
over, the working classes are getting higher wages, and will
only work on the better classes of goods, which compels the
manufacturers to give very slow delivery of low and medium-
priced lines, Even in such regular lines as cotton and cash-
mere hosiery, handkerchiefs, laces, lawns and muslins, etc.,

manufacturers will not bind themselves to any particular date
for delivery. There is every prospect of further advances,
and Mr. Hardy advises cautious buyers, who have not already
bought for their Summer season, to place their orders as soon
as possible with his firm. There will be a scarcity of popular
and fashionable goods for Summer trade, and the careful buyer
should not lose any time in securing at once lines which are
likely to be in demand for the season.

MONTREAL COTTON CO.'S STRIKE.

At time of writing, thestrike of the operators in the mills of
the Montreal Cotton Co. had not been settled. Thisis regret-
table. It seems that the operators did not know exactly what

Interlor of [lessrs. Wilson & Rankin's, Braadon, Dress Qoods Departmeat.

they wanted. They at first asked for an advance in wages of
10 per cent., and got from 11 to 185, according to the quality
of work done. They then stated that this was not what was
wanted, and demanded 10C. on every 100 1b., an increase
which would amount to from 35 to 50 per cent., according to
the quality of work. It is stated by the authorities that the
wages earned by some of the girls in this department are as
much as $4.50 to 85 per week. Every girl has the same
chance ; but, of course, there are different deprees of smartness
in this as in every other line of business. The millinen thirk
it would be considered rather peculiar if the large retail on
goods stores were asked to pay salesmen and saleswomen 2l
the same salary. At time of going to press, though help wa
still out, the dye works and bleachery werein operation.
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irk’s Patent Hat “Maritime”
A nd Cap Rack
| an¢ ap Rt Wrappers
is made on an entirely
L different principle from any others, and is NEW STYLES
simple, effective and durable. NEW FABRICS
‘ —Tt economizes apaco, as it hangs out of the way. NEW SHADES
' —1It places your hats and oaps whore customers can seo thom. 7
‘ —It places your hats and caps in a position so that customers can NEW TRlHHlNGS
wait on themsclves. ',
. _ 1t makes the hat and cap business a pleasure . . ~
; —1It keeps tho sizes arranged in order. Made and desngned in the best sty le
¢ —1It savo your olerks time. e e s
4 —It inoreases your sales. for Sorti ng Trade.
¢ —1It keops your stock olean. . .
i —It is always oonspicuous. D,
> —1¢ places over one hundred hats andcaps in view at thesame time -
—The top is available for any surplus stook. THE
—1It koep hats and oaps {rom being tossed on the counter and on Tt
other goods. 1]
—It adds to the appearanco of your store.
—1It prevents the destruction of the hats and oaps, and
. ~1It will save its price in one season. [
’ T T Limited
{ DROP A CARD FOR PARTICULARS AND ontario A
! nturio Ageut
g ALL INFORMATION TO T H, PARKHILL WUUBSTUEK N B
: [] 46 Toronto Arcade, Toronto. ) A i
: E.J.KIRK, -  Bracebridge, Ont. '
{

e

? ILLUSTRATED ADVERTISING PAYS. SEND FOR CATALOGUE OF CUTS.

. . TN, ; SV
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: VJPS &
J 50 Jo8 J65 . ) (

STANDARD ELECTROTYPE CO. Y

WILMINGTON, DEL., U.S.A.

PRICES OF CUTS IN THIS AD.
Less than 10, 200. each From 25 to 49, 180. each
From 10 to 24, 19¢. each From 50 to 99,  170. each
100 and over, 160, oach

¥ ordercd sent by mail add 1}c. per cut.
Half-Toncs, Zinc Etching, Electrotyping and Stereotyping.
Correspondence solicited.
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& Brais’ old warehouse, McGill St

- SALE

LIVE MERCHANTS WILL BE THERE.

SEVENTY

THOUSAND
DOLLARS

BOUGHT
BY

F. F. KELLY
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Men's Furnishings.
g

S stated
A in the
last issue of
Tueg Dry
Goons Re-
view, there is
going to be a
special feature
made this year

; by most of the
a large houses
§/ of Easter

% trade, There

{‘t}"

has been lots
of time this
year for sort-
ing over and
getting ready;
and the new
goods for
Spring are be-
ing got in
order. By the
time this num-

o

14

fre

ber reaches
subscribers the various travelers will be on their respective
routes with Easter neckwear. As regards the style, shape and
color of these goods, predictions have come true. Puffs are
dropping off for the most part, and the great favorites will be
flowing ends, with graduated derbys, and flowing end derbys.
The Paris tie, with pointed end, for making into a bow, has
always a certain amount of demand, and can be counted on
for Spring. Knots are taking the place of puffs, So much
for the shape,

In color, as is to be expected for Spring, the shades are
very bright, It is worth remarking that the shades are pre-
cisely those which have obtained throughout the Fall and
Winter, i.e., all kinds of purple, with ** Jack Rose "’ red and
«¢ Eidorado ' red. The factis, that the leading New York
haberdashers, who discarded these colors last Fall, have taken
them up again, The ground colors for 19oo are given as
marine blue, royal blue, blue purple, and prune. For Easter,
there will be a great deal of white ground introduced. The
styles which will take most are not in stripes, but in large
designs—ornaments, squares, circles, etc. Stripes are not
quite so much in favor as heretofore. A particularly bright
design is the Paisley design; it may almost be styled flash-
ing. Another novelty is the ** Rasimire ** wove ground. This
stuff has a peculiatly pretty effect, and is in various colors. It
ought to be a decided success, Some houses, which are alive
to the possibilities of catching public fancy, have gotten out
designs of a pat-iotic nature. Tooke Bros. have what they
call heraldic designs—crowns, shields, and the like, in 36
different combinations.

On Tuesday, February 27, the entire stock
of the firm of Glover & DBrais, Montreal,
was auctioned, According to the inventory
taken, the total value was §70,115.14. The terms were cash,
with a 10 per cent. guarantee deposit by purchaser, with an
allowance of seven days in which to check thestock. In case
of default on his part, this money is forfeit, and the vendor will
sell again, It was thought at fir. t that fixtures were included,
but it was found that these belorged to the landlord, and they
were taken out.

The auction was in three lots. (1) The wholesale stock ot
men's furnishings, etc., McGill street ; (2) The retail stock, at
263 St. James street, and (3) The book debts. Lot 1 was
bought at 674 ¢. by Mr. F. F. Kelly, Montreal, Lot =z was
bought by Mr. Goold, of Port Hope, at 47¢., and lot 3, the
boock debts, amounting to $32.#,9.65, were taken by G.
Deserres, Montreal, at 583/c.  ne bidding was not overly
brisk, but the prices fetched were considered very good, indeed,
especially for lot 3, which, of course, the purchaser takes
entirely at his own risk. The bidding for lot 3 was the busiest
of all.

The Brais
Estate Sold.

To look at a number of windows where the
new season's colored shirts are on view,
one might readily believe that anything in
the shape of a bright-colored striped shirt would pass muster
this season. But,when the study made is close, it is found that
French gingbams take precedence as material, with Scotch
zephyrs and cambrics also correct and in favor, and that the
new (and consequently correct) colors are blue, pinkand helio-
trope. The stripes are almost always up and down the bosom
—the exception being made in the case of the wide, loud
stripes, which run across the front. \While stripes are univer-
sal, the design is often varied by the addition of a small
pattern,  One shirt I noticed was of heliotrope, with narrow,
white stripes an inch apart. Between the stripes, small white
fleur de lis were arranged at regular intervals, This did not
take away the effect of the stripe, but, because of the regularity
of the patterns, rather aided this effect,

The Style in
Colored Shirts.

The grey gloves, although worn to some
extent for a year past, havecome into sudden
and extensive demand in Chicago, says The
Reporter, and manufacturers are busy trying to cope with the
flood of orders from all sections. The reason given for the
great popularity of the greys in gloves is undoubtedly due to
the fact that they can be worn with the Oxford, black and
dark grey overcoats now so much in vogue.

Mocha skins, owing to the large demand, have advanced
in price considerably of late. One of the large Eastern manu.
facturers is preparing to sell direct to the retail trade, as the
skins are so high the jobber cannot handle the gloves with a
profit. A great many retailers have frequent calls for foreign-
made gloves, and the customer is not satisfied with any other.

Silk-lined gloves for cold weather ars coming in to stay.
They appear to have reached as near perfection as skill can

Men's
Gloves.
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LETTER ORDERS
SOLICITED _=zi: |

WE SELL
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Men's Suits from $275 to $18.00

OUR CLARE SERGE SUITS AT $8.50

Are known and asked for.

OUR FORBES WORSTED TROUSERS AT $2.55

Are what your customers want.

OUR POPULAR PRICED SUIT AT $6.75

Is just what a tailor sells for $20.00.
You offer it at $10 50, and note the result!

OUR CUSTOMERS...

Are authorized to guarantee the workmanship
on all of our goods.

WE WANT YOUR REPEAT ORDERS.

DO YOUR CUSTOMERS EVER ASK YOU FOR SHOREY’S GLOTHING ?

If so, remember you can make more by giving them what they want than by trying to sell
them goods they do not know.

We will furnish you with an original illustrated ad. of our goods, set up in electro, and
ready for the printer, frce of charge, if you handle our clothing.

H. SHOREY & CO. - Montreal

Manufacturers of SHOREY'S READY-TAILORED CLOTHING
AND «RIGBY” WATERPROOFED GOODS.
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. || Genuine ..

Cellulold oo Tvﬁ d
Collars, Cuffs = o> [ |

Shirt Bosoms . WINTER SAILINGS. ... i800.
All Fine, Fresh Stock. BEAVER LIN 3192'2;&2',“

Salllng weekly between St. John and Liverpool.
3 GENU]NF GOODS are ‘7' v“. ﬁlxg t l{dlfax N, *'L o d \xo ihe !ref <, eachs wa, rpo
; stamped with our TRADE § AV RS, MARK Fro Fro Fom
; Trade Mark. AL B8 Tiverpool. st. John, Halifux.
rade a 8at. Feb. 17 LARKE ONTARIO .civiciicnane Wed, Mar, 7 | Thu, XMar. &
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. . LU - | LAKE ONTARIO.. . . 1 12
H o w31 MONTROSE .. e eerenrrinassssns . ¢ 18 ‘9
The M]"e[ Bfos_ CO,’ lelted « Apt 7 LAREHURONIIIIITIL) w0 e .
i And weckly thereaflter froie Montreal,
30 DOWD STREET, MONTREAL *Carry a llmited number of First Cabin passengers only.
. Rates of Passage.
Toronto Agent : First Crblo~Lako Ontarlo and Lake Supstior, single, §1810 450: retyro, 468 to
repald, 0 450, Montrose, Monte nd Mon e
G. B. FRASER, 3 VWellington St. East. mun‘n‘. :pn-pakl $10. Second ChblneTo oF from LAY :ag { oﬁom’
osz: round trip, 480, 80 chengo—omwnnl from St. John or Halifax, m
T Jond ¥): prepald to Halifax or St John, $31

verpool, 1 1
EE For mxx;t)l etp‘anlcul maa lo passage o rrelgm apply toany Agent of tho Com-
) ELDER, DEMPSTER & CO., MONTREAL.

~ The R. J. Smith Co., of Ottawa

LIMITED

&k

26 soais Steot . OTTAWA, ONT.

WHOLESALE MANUFACTURERS

Men’s and Boys’ Glothmg,
Smocks and Overalls,
- Top Shirts and Drawers.

_ Cutting, Making, and Trimming merchants’ own cloth a specialty.
g SEND FOR PRICE LIST.

w
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make them, and are recognized as a safe investment for a cold
weather hand-protector, At this early date duplicate orders
are coming in, and merchants appear to expect a brisk run on
them when frosty weather sets in

The Well-Dressed A New \'?rk correspondent-in Vogue,who is
New York Man,  an authority on the best fashions among well-

dressed men, says : ‘¢ During next Summer
I venture to predict that flannel trousers will again be rather
smarter than knickerbockers for golf, but for cycling, for camp,
the woods and the mountains, knickerbockers are so comfort-
able and serviceable as to be sure of maintaining their place,
and every man must have one or two pairs of them. The cut
is very full over the thighs and rather tight at the knees,
something after the fashion of riding breeches, though, of
course, not as pronounced, as the narrowing down of the cloth
is more gradual. The baggy fold over the knees, which was
one of the features of the knickers of two years ago, is thus
done away with. Cuffs, or extensions, are of box cloth, and
should button tightly over the legs just below the knees. The
best materials are the Scotch goods of quiet and unnoticeable
pattern. It is well to have at least two pairs of knickerbockers.
For golf or skating in Winter one needs something rather thick
and heavy, whereas the light and more loosely woven materials
are decidedly the most comfortable for warm weather.

Stockings should be plain in color, except at the tops.where
they are turned down over the calf, and even at the tops the
color ought not to be too bright and striking. Duck tiousers
were very little worn by smart men during last Summer. A
garment possessing the charm of novelty, which has been
somewhat wornin England lately for wheeling, isasort of com-
bination of knickerbockers and gaiters ; that is to say, a pair
of trousers rather full above the knee and very tight from the
knee down, ending in ordinary spats that buckle under the
boots. 1 have, as yet, not seen them worn in this country,
and am inclined to doubt if they ever become popular here.
Another article of man’s attire as yet little used on this side of
the water is the puttee.  Puttees are extremely serviceable for
shooting as well as good looking, if properly put on, and the
fact that they are still uncommon 1s an extra point in their
favor. .

Of the other garments that must be included in the stock-
ing of 2 wardrobe are sweaters and waistcoats. The heavy
ribbed sweaters with high rolled collars are the best of all pro.
tections from the cold, as every man knows who has gone forth
before daybreak on a cold November morning, and crouched
behind a blind on some marshy point to wait for the ducks to
fly over him. For ordinary use, however, the sweater thatis
cut away at the neck so as to show the collar and tie, is rather
better looking and a little the smarter. It is usually necessary
to have these made to order, as comparatively few shops keep
this model in stock.

On a former occasion 1 mentioned fur waistcoats as being
rather smant, and suggested as a good and less expensive way
of masning them, to have some varicty of short-haired fur, such
as sealskin or Persian lamb, put over an ordinary single.
breasted, high cut, cloth waistcoat. These waistcoats are far
less commmon than the knitted ones, and they have far more
style. A little noticeable, perhaps, but a man can afford to be
so in some ways if the things he wears are good style and good
form.,

A fit shooting coat is made of tweed, cut loose and roomy,
with large pockets on the sides and a breast pocket, all placed

.
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MEN'S FURNISHINGS—Continued.

on the outside. There should be knickerbockers of the same
material, and pullers, or heavy ribbed stockings, with high
gaiters. Boots of heavy tanned leather.

Fur ordinary wear with knickerbockers, I should advise a
black, or at least a dark sack jacket and waistcoat, not a jacket
made of the same material as the trousers. ¢ Knickerbocker
suits*' have never been much worm by well.dressed men in
this country, so far as I have observed, and they are now too
common in the cheap shops to be good style.

With shirts as with shoes, the same rule holds good, that it
is the best economy to have a number. A shirt worn often
must necessarily be often washed, and there is nothing so bad
for it as washing, except the ironing that follows after. Two
weeks' wear will not cause the same damage to it as one bad
doing up, and good laundry work is one of the hardest things
in the world to find.

On white evening shirts attached high standing collars are
usual, but not, so far as I have been able to discover, parti-
cularly to be desired. If one has well made and good-fitting
shirts and good, heavy detached collars, they will sit quite as
well as if attached, and will launder far better. Some men
may think differently ; I have had so many shirts ruined by
having the collars pulled all out of shape in the ‘*doing up ™
that I may be a little prejudiced.  The evening shirt should be
of plain white linen, without rib, ruffle, or adornment of any
description. Even plain pique is not used by well dressed
men. The shirt should have a broad bosom with two small
buttonholes for the studs, and open only in front. The cufis
should be rather small and made rather sharply rounded or
square at the corners.  The siud buttonhole at the back should
be parallel with the band.

Colored morning shirts just now are being made with stripes
running up and down the bosom and cuffs. Stripes may be
fairly broad in pinks, blues, or lavender. Thecutis practically
the same as that of the evening shirl, except that the bosom
may be narrower. I have seen some that opened all:ithe way
down the front, so that one could put them on like a jacket,
and I think the idea a good one.

A drygoodsman who had just returned from
a buying trip to England was asked by THE
REVIEW as to the amount of khaki he had
seen in London, England. **Not a great deal,”’ was his
reply ; ¢ In men's wear the only khaki article I noticed wasa
cheap neckiie of mercerized cotton with silk finish. Thismakes
a nice, cheap line, which they are selling at 1s., or less. In
ladies® wear it is more popular, but it is only made in woollen
materials, and is made up largely into ladies' skiris. The
mills are finding a great customer in the British Government
just now, which has recently placed one order for 3,000 pieces."

Khaki in
London, Eng.

It is noteworthy that there is in the large

Colored or . it

White Shirts. centres a steadily-growing preference for
colored shirts over the white shirt for busi-

ness wear. A few years ago the white shirt was supreme

during business hours, Gradually, however, has come the
change, untl now the white shirt has to take second place.
The vanety of coloring and design in the popular article is
remarkable. The elderly business man wears, as a rule, 2
shirt of soft hues and a stripe or check so small that one never
notces the design.  The younger man, as a rule, however, is
not content with anything so quiet, He takes unto himselfa
shirt with stripes anything from a quarter of an inch to an inch
and a half in width, and of the most flaring colorings ever

)
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1t you Want to Learn _Anythlng
Abo

FIRE ut Advertising,
Incorpom‘ed omm—— 1t you are & buslnassmed and get or want
1851 10 got butiness by any ind of sdvertlsing,
- Ans wan$ to know Bew te adresilse ad
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sxpact 0 golato ‘bualpess for yourself jor

ASSURANCE MARINE TR it ne e fodnds

tlon=the accutaulated knowledgs on the
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A —— bdlect. 1ntvestigation costs you nothing.
CON {PANY. ) L e nformation will be teot Vree.
Addross Adrerthiag World ulllelty Cludy Colambus, O,

BAIRD TIME STAMPS.

The Balrd Cironograph 18 recotmanended to your use

Mead Office Capital Subscribed - $2,000,000.00
Capital Paid Up - 1,000,000.00

a8 an absolutely retlnble time slamp.
Toron to’ ets, over ° - 000.00 Jall Bearing, Autematie Ribbon, Portuble, Quick In
Ont ssets, 0 ’ 4 "\ Operation, nnd nlwnys In Working Onter It J4ihe best
. Annual Income -~ 2,300,000.00 .. muchineon the market fur keeping track of tho thne of

i recelpt of muil and telegruns, ting of arders, ote. Ity
nieats of a stmple nttachment the nachine can be uset
1n the factory or work-rooin for ttaiug cmyloycs, and
Jobs ticketn
In use by 1teld, Murdock & Co., thio lcmlhﬁ Wholcsale
v

T Grocery House of Chiago, and representative business
: houses everywhere. Fur tilustrated circular, price list
and further fnformation, address,

BAIRD-CHANDLER MFG. CO., 118 South Cilnton St., Chicago, Ill.

HON. GEO. A. COX, President.
J. J. KENNY, Vice-President and Man. Director.
C. C. FOSTER, Secretary.

UR representatives

will soon have the
pleasure of calling on you
with a full line of samples
for the Autumn and
Winter trade, and would
respectfully solicit a share
of your esteemed patronage.

TRADE MARK
REGISTERED

Te Emnire Manufacturing Co.

Limitod.

Manufacturers of High-Grade Shirts, Collars and Cuffs, and Boys’ Blouses.
646 Craig Street, MONTREAL.
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MEN'S FURNISHINGS—Continued.

produced. When one considers the extreme to which many
men go who discard the white shirt for the colored, one can
understand the deep-rooted objection many women have had
to the latter. This antipathy is steadily becoming less pro-
nounced, for the reason, possibly, that a moderate toned shirt
of small, neat pattern, is really a *‘tasty’* article of apparel.
But tastes differ, and the loud designs will continue to have
their share of the demand as well as the quieter ones. Almost
every furnisher I know is making displays of colored shirts,
cither in their windows, or indoors—a favorite method being
to devote a large table in the centre of the store, or a counter
to them, leaving them in their boxes, which are, of course,
open, so that a customer can freely examine them. Others
show them in glass counter cases, with a few samples on the
top.

The variety of materials and the great range

?‘}:ckl:nwgear of gay colorings gives to the furnishing dis-
Displays. plays that are being made at present a

picturesqueness that is very suggestive of
Spring. The neckwear shown makes, possibly, the most

striking effect. Some of the dealers continue the special offer

show them to best advantage, The display is changed weekly
and sometimes oftener. The other furnisher, who does not
handle ladies’ wear, varies the display in the showcase as
frequently as he does that in his window. A third furnisher,
who has a corner stand, which is known as ‘‘the rounded
corner,” on account of the shape of the building at the junc-
tion of the streets, has had constructed two glass showcases at
cither side of his docrway, These have proved to be of great
value for display purposes.

Hand! Leather goods might be handled with profit
andie .
Leather Goods,  bY many furnishers. One of the most pro-
gressive furnishing houses I know make a
strong feature of leather goods. Having the confidence of a
large number of young men (and, incidentally, young men's
friends), this firm find many opportunities to push the sale of
some line of leather, and, as they carry everything from a small
leather toilet case to a strong leather trunk, the aggregate
receipts from this source are quite respectable.

Men's colored shirts; new patterns; Potter's
English prints ; colors guaranteed, $1.25.
The patterns are large, horizontal stripes, in
pink, blue, white and red.

Seen in
Dealers’ Windows.

Sitk, or silk and
wool mufilers, re-
versible silk with
bright designs on
dark ground, special
sale, 75c.; were $1
to 81.50.

‘¢« Full dress fix-
ings*’; large bosom
white shirts; white
kid gloves ; black
silk ties.

«* Everything in
shirts”’ ; fine linen
nightshirts, 7s5c. ;
new designs in
negligee shints, 81 ;
fleece-lined under-

NEW CANADIAN-MADE RUd.

in neckwear that I mentioned last month, keeping their
windows full, and showing nothing but neckties, any one of
which is offered for 25¢c.  One dealer supplements a display of
this nature by putting in a central position in the foreground
of his window a pincushion made of a Union Jack flag, into
which are stuck cravat pins, representing the British crown.
A small card refers to these pins as especially suitable for
wearing just now. In another window plaid ties, in bows and
four-in-hands, are shown, at 25c. apiece. The variety of
colors and designs shown makes this window decidedly
attractive. A prominent section of another window is given to
‘new black wear," of black silk, in bows and four-in-hands.
Behind them are some brightly striped Ascots, the striping
running on a bias across the face of the tie.

The out-door showcase has madeits advent,
and has so quickly proved its value that the
conclusion is forced that it is likely to be
largely used by up to-date furnishers. ‘Two Toronto furnishers
already make use of space in their doorway, which is not
essential to the convenience of incoming or outgoing customers,
to display cases. One of them keeps in his case at all times
a display of ladies' shirt waists, using three forms so as to

Out-Door
Showeases.

shirts (special sale),
soc. ; white and colored shirts, laundered and unlaundered,
35¢. to SI.
Dent's dogskin gloves, 75c. per pair.
Men's socks ; embroidered with silk ‘n white, red and
yeliow.

New novelties in colored shirts ; perpendicular light stripes
on moderately-colored grounds.

Zephyr and cambric colored shirting ; the latest designs for
1900.

Ned Derby, of Derby & Hicks, furnishers,
Ottawa, is a good-living and good-hearted
fellow, but an experience of his he other
night convinced him that a reformation in his life was desirable,
He had been out to a dinner and returned home about 1
o'clock a.m., quite sober, but with a sense of having eaten
rather more than advisable. He found difficulty in reaching
that bappy state of ‘¢ complete oblivion'" called sleep.
Instead, besoon found himself in a court room waiting his turn
for trial. Looking about him he recognized one face after

The Fumnisher's
Dream.*

* \While this episode is imaginary it contains a practical lessos.
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ﬂ M%ﬁ Easter

_._._____—..____., RO

vt Neckwear

Our travellers are now out with our full line of
Haster Novelties in Neckwear in the very latest and
newest ideas in Effects and Colorings.

We are shéwing Exclusive Designs, and are run-
ning largely on Purples, Marine and National Blues,
Eldovado and “Jack Rose” Reds.

A nice range of Light Grounds are good for
Easter.

Watch {or our new

2 2t Patriotic Designs.

}; DELIVERY—One Week to Ten Days.

AAAAA

Tooke Bros., it

MONTREAL. | ﬁu
: 4

Manufacturers of Neckwear. AR
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1840 19200
60 Years’ Experience is a Guarantee that

The Morse & Kaley Mfg.Co.s '

GOODS HAVE NO SUPERIOR.

The leading jobbers of Britlsh Columbla, Manitoba, Ontarlo, Quebec and '
Maritime Provinces carry stock Ask for

Morse & Kaley Siicoton
Morse & Kaley Silcoton Embroidery
Morse & Kaley Turkey-Red Embroidery
Morse & Kaley Knitting Cotton
Victoria Crochet Thread, etc., etc.

ROBERT HENDERSON & CO.

Dry Goods Commission Merchants

!
181 and 183 McGill Street MONTREAI. i
i . . L3 .
M. FARKS & (¢ I mited
— ST. JOHN, N.B~ e a3 ..
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Plain and Fancy Mixed Patterns., Cotton Yarns, Carpet
Warps, Ball Knitting Cottons, Twines, Hosiery Yarns, h 2

Beam Warps, for Woolen Mills, and Yarns for Manu-
% aHUf urers facturers' use.

ONLY “WATER TWIST” YARN MADE IN CANADA

J. SPROUL SMITH, o9 Yonge Street. Toronte AiLLs { NEW BRUNSWICK COTTON MILLS
XAY, ¥ Building, Mentreal, {ST. ]OHN COTTON MILLS
A1, 83 Froat Street Fast, Toronto, Special Agent for .

Werps for Ontario. ‘———ST. JOHN. N.B.

—cv

. lannelettes, Fannelette Sheetings, Domets, Saxonys,
OttO Spl s, Shakers, Shirtings, Tickings, Denims and Cottonades, in
a
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Your customor will pay you a larger profit on an article known to be relinble than on something
he knows nothing about,

Some Our travelers will start for
Time British Columbia, o
im March The Nor.thwest Territories
and Manitoba.

Nova Scotia, | Earl
: h'4
New Brunswick in April.

and Prince Edward Island

They will spend about two months in these districts before
going to ONTARIO and QUEBEC. They cannot be every-

where at once, so wait for them.
Before they get through they will You will be

sure to
CALL UPON YOU see them.

“samie: o il and Winter of 1900

You have no doubt heard of the advance in price of all material
and know that it is real.

You will buy Real for some people
at old prices. " but not for Our Cusromees.

We were fortunate enough to have made our contracts with the
mills on all important lines before the advance, and we shall sell

our goods at old prices
as long as our
Stock lasts.

Wholesnle Clothlors

MONTREAL.

Clothing not made to order but to fit. Controlers of *Rigby " Waterproof Goods.
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MEN'S FURNISHINGS—Continued.

another of his fellow prisoners as customers of his own. Then,
as one was called into the dock, he examined the judge, the
prosecuting lawyer, his own counsel and others. The judge
was a venerable, kindly-faced old man; the prosecuting
attorney a thin-faced, keen.eyed fellow of about 40. The first
prisoner called was charged with using sulphurous language in
a boarding-house, shocking a lady-boarder in the room above
him and having an immoral eflect on the landlady’s young
son. The prisoner pleaded guilty, but claimed extenuating
circumstances, as the dark blue expressions which had vibrated
through the corridors of his boarding-house had been caused
by the loss of the last collar-button he had when he was in a
hurry to mect a lady friend, and by the fact that a search
which resulted in the removal of every article in his room,
including his bed and his dresser, had not recovered the
missing jewel. He had been compelled to borrow a collar-button
from a neighboring boarder who did not believe in loaning.
The judge looked thoughtiul—so much so that Ned. believed
he was thinking of his own past—for a moment. He asked
where he bought his furnishings, and when the prisoner pointed
to Ned., the latter was surprised to see what stern eyes and
mouth the judged possessed. Suspended sentence was passed.
One prisoner after another was tried.  All were charged with
the same crime. All claimed extenuating circumstances. One
had bought a size 1534 shirt, when his stock of collars was of
the same size.  Another had bought several size 16 collars at
different times, and had found them to vary so that some were
so uncomfortable that occasionally he had to relieve his mind.
All told the judge that they got their furnishings from Derby &
Hicks. After all had recelved a sentence similar to the first
prisoner Ned. was called. His charge was that he was in
league with the ** King of Sulphurdom '’ to cause the language
that the previous prisoners had pleaded guilty to using, He
could not speak for surprise, but his counsel made an able
plea, claiming no responsibility for the bad language of his
customers—language which he would not think of using. After
counsel on both sides had spoken, the judge ordered the
prisoner to stand up toreceive sentence.  With shaking knees

and shivering body (it was a cold night and his window was’

open) Ned. stood up.  The judge eyed him sternly, then with
stern voice proceeded to sentence him to sleepless nights unless
in his business he should see that his customers kept a number
of extra collar buttons, that they should get shirts, collars and
cuffs of proper and uniform size, and that *‘green’’ customers
should not be allowed to blunder in their purchases. Strange
to say, Derby & Hicks' business has grown greatly since that
dream. Ned. says though he wants his next lesson admin
istered more gently.

Some striking novelties in neckwear have
been introduced on this market during the
last few weeks. A range of ties that has
attracted considerable attention is made up of a silk of ombre
and self twill grounds with tobine stripe.  This is really two
very wide stripes of ditferent colorings, the ombre giving a
beautiful watered eflect. The combinations of colors are both
cffective and harmonious, and the range includes thirty-six
different colorings, and can be obtained in the Gatwick and
Paris shapes, handkerchicef knots and bows.  Another attrac-
tive range is that of border scarves in most beautiful mixtures.
These are made up in the derby and Paris shapes, and also
bows  When tied, these s arves show astuge inthe hnot, and
the ends are a check.

A Few Hints
From London.

THE -- DRY .;- GOODS .- REVIEW

From the house of Young & Rochester, Love Lane, Wood
street, E.C., there has emanated this year a succession of
original ideas which have found great favor here, The
*“ Willow ' ties werea huge success, somuch so that the order
placed for printed silksof this pattern was the largest ever taken
in Macclesfield. The ¢ Willow "’ is running as strong as ever
in the new shades. The tinted groundwork introduced makes
a very attractive tie. Some are printed so that the pattern
only appears on the knot while the apron is plain. Handker-
chief ties are all the vogue just now, and the **Tandem'' isa
novelty in this style of tie which is selling well, These wide
apron ties make an effective show in the window, and as the
name implies, it ties either end and shows a different color in
each case, so that the wearer has a double change, For win-
dow display we have seen nothing so attractive for some time.
The patriotic ties also introduced by this firm are still in
request, particularly so in the colonies, where they seem to
have caught on even more strongly than in the old country.

The detached cuff is not popular here. The, difference of
opinion regarding this article here and in America is well
shown by the following extract I clipped from one of the lead-
ing fashion journals here: *‘Loose cuffs are largely manu-
factured in Ameri.2, where, indeed, shirts are often made with
only a wristband, the cuffs being then necessarily an extraneous
attachment. Butin England, I do not think that many people
of any consideration (for fashion's purposes) use loose cuffs.
It is much more convenient and comely to have cuffs made on
the shirt ; and a shirt that has been worn sufficiently to soil
the cuffs is surely a more proper subject for the laundry than
for the dressing table. The same is not true of an attached
collar, which may be soiled and deprived of its gloss before the
shirt is actually * done with,' *’

A remarkable feature in the hosiers' and outfitters’ shops

here this season is the large shows of goods for ladies' wear,
Almost every establishment which at one time was devoted
exclusively to men’s goods, are showing large ranges of ladies’
wear of all kinds. Many hat and tie windows have been very
effectively deessed with the aid of ladies' fancy sitk handker.
chiefs and fancy gloves.
For Easter trade, gloves, like everything
else, will be shown in light colored special-
ties, The prevailing lines will run in grey
suedes, grey castors and grey mochas. These are shown in a
variety of ranges. They are bothin self backs and embroidered
backs. Some of these are silk-lined, Among the light kids,
a favorite shade for Easter will be the ox-blood. Dent's gloves
are always to the fo-e ; but Pecrin Freres are considered the
better makers by some for the suede gloves.

Some time ago Tue Dry Goops REviEw mentioned the
novelties in the line of ventilated shirts, which were all the
rage on the otker side of theline. A Canadian firm have now
taken up this article, and expect it to take well with the trade.
The Empire Manufacturing Co. are produang pleated shirts
with ventilated front. This, if it is found a success, ought to
be a great success. Some doubts are expressed as to how it
will stand washing and the wear and tear of use, but the malkers
claim that ali obstacles have been overcome, They are mak-
ing a specialty also of their silk shirts for Summer, which they
state are equal in quality to the English make. There is a line
of $6 50, Paiis make, for the sorting trade only. This shirt
was formerly sold at §9. The Empire Manufacturing Co. state
that they have some new ideas in collars, which their travelers
will show to the trade when they start on their rounds.

Easter Gloves.
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agaie Neckwear Co Linitd
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. HOTELS FOR COMMERCIAL MEN. )
Halifax, N. S.vvvvve eees oenrss Halifax Hotel An Ag‘ency Open
o B iieer e «v.. Queen Hotel AVAAAAAA ARV TAMMAL AR
Montreal . ocooeviienseniaanaas \sVinI(‘iaSOl’ Hall A FIRM OF SPINNERS OF
o EETREY Cesasessvcanee t. Lawrence ia
DEC . vees cane cnns e oaesss Chateau Frontenac H G _G K G YA Hs
Qus‘ c Hotel Victoria I H LAss N"""N R
; St. John, N. B....coovveennnes Hotel Victoria having recently lost thoir Canadian Agent, ate
! . i eraes . Royal Hotel op%n tfm;f“l}ve apflioations fr&m rfspémuglo
and su. o houses to represent em in Canada.
: Shc.r.bmdf?'. Que o %3:{:;?%(5“20“" Communiocations to be addressed to ** SPINNER,"
i ' Winnipeg..... Ceeeesaens v uese Leland LONDON OFFICE, “CARADIAN DRY G0ODS REVIEW,"”
-~ e e aeaans Winnipeg Hotel 109 FLEET 8T, B.C., LONDON, ENG. (s)
Ottawa. CAN ...vveveeoeaass s The Windsor Hotel

COpETY | Samples .

Q CONSTANTLY ON
THE ROAD . . .

K

NOVEI.TIES added from

time to time. Trade
has been ncreasing  right
along. The output for 1899
was a5 per cent. ahead of that
of 1898.

1900 to date is 70 per cent.
ahead of the corresponding
peniod of 18gg. Verily this
is thegrowing tme.  Tokeep

,i. 0%. 0065640 44 .i’ pace with our requircinents,

H. K. HAGEDORN, Manager.

we have lct the contract for

i . TRADE new premises which will give
P : BERLIN usample accommodation, en-
K MARK abling us to maintain our
d - 00049 4600400000 usual promptness in execut-
4 [ i
\ Y ** We Fear Nac Foe."” ing ordess.

Remember, Satisfaction Guaranteed.

Thea..

. Berlin Suspender ans Button Co.

BERLIN, ONT,
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NEW GOODS IN WHOLESALE
TRADE.

McINTYRE, SON & CO,
PP HIS firm have lately added to stock several lines of dress

J goods secured by their European buyers, including,
among others, new camel-hair effects ; satin cloths ; grena-
dines, in black and colors, with silk stripes and checks;
poplins, in fancy weaves, with stripes and checks ; silk-warp
poplin, etc.

In the cotton department, they show new printed muslins
—some low lines with stylish patterns ; printed muslins, with
embroidered spots ; printed organdies, with checks and stripes ;
some novelties with silk effects ; white and black muslins in

taterior of Messrs. \vilson & Ranhin's. Brandun, Men's F ucnishiogs Department,

great variety , piques  white, black and colors, :ephyrs and
new Swiss embroideries.

In the silk depastment, they show new taffeta silks, black
silks in a iariety of weaves and designs, and new French
foulards.

In the kid glove department, new stock is being added
every week., The newest styles and colors are here to be
found in lines that will yield a profit to the retailer. They
catry suede gloves in new tans, greys, castor, mode and black,
and white Tyrol vt (hamus to 1etail at popular puices.

NISBET & AULD.
The demand for 54 inch colored mercenzed Itahans, «n
high colors, 1s gromny very tapudy, andthey are already being
handled by the larger dry goods dealers throughout the country,

Those who have taken them up find it to their advantage to
increase their range, and repeat orders always follow the adop-
tion of this width,

Nisbet & Auld have a big range of colors in two qualities,
both of which are popular sellers.

They also report the arrival of a shipment of their 30-31
inch Roman satin in a variety of new and staple shaiies, and
will hold this lot at a price that will permit their customers to
retail at 2g5c. a yard.

They state that, owing to the advance in these goods, the
present will be the last lot of this quality that they can offer at
this price.

KYLE, CHEESBROUGH & CO.

This firm advise all dress goods buyers to purchase their
Fall dress goods in the plain weaves, from the stocks at present
in hand, as all futures will be extremely high, Fancies are
bound to be up too,
but still the advances
are not so noticeable
as in plainer makes.

Their travelers will
show special silk
gloves to retail at 25c,
per pair. This line
is a leader, and they
bought over 1 000
dozen of this one
number.

The firm report a
heavy demand for
laces, particularly in
the heavy plauen
makes. These they
have in all-overs, with
insertions and edges
to match, in ecru,
white and cream. The
latest novelty place !
in stock 1s embroid
ered and tucked ners
in the new butl shade.
These goods are very
stvlish, and, mounted
over slk, are ex
tiemely bandsome
Puaces range from
S1.5010 82 50 per yd.

Embroidered chif-
fons, silk funged chiffon and fancy lisse ties are just the thing.
They have just placed a new lot in stock.

The firm ask their customers to bear with them this season
on the delivery of balances of orders, but they are doing their
best to place all, and hope to be pretty well up by March 13,

R. C. WILKINS,

Mr. Robt. C. Wilkins, Montreal, is showing some very
catchy skirts.  His  Lady Minto, ' Lady Smuth, ** Lady
Noberts  and  Lady Kitchener  ment special attention from
dealers.

Robt. C. Wilkins reports that, notwithstanding the high
pnices, he has never before had so many rush orders for over-
alls and workingmen’s pants, and 1s working might and day to
fill orders.

-
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I Badl
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RovAIN BUILDING,

FOSTER & CLAY’S

With comptlete ranges for Fall trade from followmg Exatisn Mast -
P ACTURERS, Mre Wrevford wall take Western top., being i Winnipeg
about March aBth, and visting Vauncouver and principal towns between

=5 | Young & Rochester, i

RHRT, COLLAR AND NECKWEAR' M ANUFACTURERS.

Should be prominent in your Dressing Gowns, Winter Vests, Pyjama Suits.
Lntost Novolties~Tho ** Commandor v Shirt

Wool Department- “Khall” and “Flag* Nockwoar.

Ask your wholesaler for FOSTER & CLAY'S

SCOTCH FINGERINGS ress & @0., London, €ng.

SHETLANDS, ANDALUSIANS High-class Hat and Cap Manufacturers.

T
gﬁ:&ioev.dg’ESST and silk, Felt and Straw.  ladies’ Walking Hats.
) Latost West End 8hapos

TABLE CORD and and as now making for New York.
SOFT KNITTING WORSTEDS '
Wools made speoially for all olasses of m‘-‘\\é\:" nn. JAEBEH S SAN” ARY WU[]I.[H UNUERW EAH

HOSIERY AND GLOVE MANUFACTURERS. \\@' o I ur Geatlemen, Ladies and Children.
T .

Works: Soworby Bridgo, England. ‘Q.,_\ v . United Garments, etc.
Canadian Wholcsale Trade Supplied by .l Camolhair Blankets, Colic Belts, Fleece 8lippers.
13 St. Nicholas A. BARSTIN & CO Hitcheodk, Briggs & Willett London
John Barrett’ Street, Montrea] Loathor Bags, Pursos, ote l Fue Wu»uﬁ% Weet End Styles

P. GARNEAU,  ESTABLISHED, 1840

FILS & CIE
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Sece our travellers' samples of K = k)i ' et = =
Canadian Woollens, Shirts and

Pants, Ladies’ Vests, Hosiery,
Mantlings,Dress Goods,Beaver
Cloths, Serges, Blankets, . .
Clouds, Hoods, Tams, Finger-
ings, etc., etc.
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THE CONSOLIDATED CLOAK
COMPANY.

AS mentioned in our last issue, the assets of The Cloak

Manufacturicg Co., of Toronto, were sold to a syndicate
of purchasers, the chief members of which are Mr. W. Sanford
Alley, a director of The W. E. Sanford Manufacturing Co.,
Limited, of Hamilton, who1s also a nephew of the late Senator
Sanford ; Messrs. Jas. McLenaghen and S. R. Parsons. The
above three names appear on the directorates of some of
Ontario's most flourishing financial institutions, and this com-
bination augurs well for the future of this new cloak company.
\Vith the business of The Cloak

A. Mitchell the vice-chairman. The affair was a preliminary
reunion, and has been so enthusiastically taken up tbat it was
decided to make it an anunual event in the future, and to
include all the members and employes of the firm. After the
loyal toast to Her Majesty the Queen, the health of the ** Sol-
diers in South Africa'’ was proposed and responded to by ex-
Sergeants Rough and Boyd. **The Firm of John Macdonald
& Co." was responded to by Mr. T. A. Mitchell. A toast to
the ** Absent Buyers,'" who are now in the European markets,
brought forth responses from Messrs. Gemmill and Armstrong.
The ¢ Absent Travelers,”” including the Montreal, Quebec,
and British Columbia representatives, were dealt with by Mr,
R. E. Cooper, one of the British Columbia representatives,
while Mr. Tisdale responded for ** The Manufacturing Depart-
ment.”* Another toast was to '* Qur Resident Foreign Buyer,"

r—

Manufacturing Co., Limited, is to be
amalgamated that of The Empire
Cloak Co., of Toronto, whose select,
elegant and well.fitting garments are
well known to the trade. Fniends and
customers of the latter concern will,
doubtless, be pleased to learn that the
services of Messrs. Bull and Cuffe, of
The Empire Cloak Co., have been
secured by the new company, which
will be known as The Consolidated
Cloak Co., and are located at 18 and
20 Front strest east, Toronto, The
illustration of the fine building
appearing on this page shows the
premises which the new company
occupy, and which are so admirably
adapted fur carryirg or *he husiness

Mr. W. Sanford Alley's long and
practical expenience in the clothing
trade has led him to the conclusion
that the 'adies’ ready made garment
trade, particularly in ladies’ suits, is

only in its infancy, and by turning

out the very best finished goods
possible, there is no question about
this branch of the trade assuming as
large proportions as the ready-made clothing trade in the near
future.

The Consolidated Cloak Co. begin business with the
advantage of having the very latest up-to-date machinery, and
will manufacture mantles, costumes, skirts, etc., and being in
a position to purchase all their goods for cash and {rom the
best markets 1n the world, coupled with the fact that they are
engaging the most skilled labor that money can buy, the trade
may safely rely on having the very latest ideas in ladies’
garments placed within their purchaseable reach at the lowest
figures compatible with reliable goods.

1t i3 the ntention of the above named gentlemen to make
application to the Government for a charter of incorporation
for the new company, the capital of which will be one hundred
thousand dollars (8100,000), when the business will be
conducted under the style of The Consolidated Cloak Co.,
Limited.

A PLEASANT OCOASION

An enjoyable dinner of the buyers and travelers of Messrs,
John Macdonald & Co. took place in Webb's parlors, To-
ronto, February 28. Mr. R. Begg was chairman and Mr, T.

THE CONSOLIDATED CLOAK CO., oan Front Street East, Toronto.

Mr. E. H. Norris, who is of English birth, but who, after a
quarter of a century’s connection with this house, has become
a loyal and enthusiastic Canadian at all times. The chair-
man, Mr. Begg, responded. Then the health of ¢ Our Com-
petitors was proposed, wishing that they might always be as
successful as John Macdonald & Co, had been in the past,
and hoping that they would all see their goth anniversary, as
this firm had just seen, The toast to the ¢ Ladies’ was in
the hands of Messrs. Crofton and Boxall. The speeches were
interspersed by songs from Messts. Burns, Shaver, and Arm-
strong, and, after votes of thanks to the chairmanand vice-
chairman, the pleasant evening was brought to a close with
« Auld Lang Syne'' and ¢*God Save the Queen."’

Khak: colored straw hats are ‘' the latest.”” These have
been enthusiastically shown by a Luton manufacturer. Asa
matter of fact, they are a revival of an old favorite shade under
a new name, like most *¢ new colors.””

Messrs. E. Mills, of Ryan Bros., Chas, Mills, of the Berlin
branch of G. B. Ryan & Co., and jno. Canham, of the Guelph
house of the latter firm, the European buyers for their respec-
tive houses, bave returned from the European markets.
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BE SURE YOU HAVE THE BEST.

KNOX'S LINEN THREADS

have been in use for over 100 years by all the Best Tailors
in the World. Quality has been always right.

DEWHURST'S COTTON THREADS

All Cords and Finishes.
Guaranteed Full Length.

MILLWARD’S SEWING NEEDLES

are the best known for quality.

Paton’s Scotch Boot and Shoe Laces

“BEAT ALL GERMAN IMITATIONS.”
Cotton, Thread, Wool, Silk, Leather and Porpoise Hide.
SEE NAME ON EVERY BOX.

Sole Agents for Canada —— ——————=r="= 1)

CEO. D. ROSS & CO.

24 Wellington St. West, TORONTO. 648 Craig St, MONTREAL.

Down Comforters
Wool Comforters

Cotton Comforters

-

VERY ATTRACTIVE. PRICES RIGHT.
%&\"‘
b}
Q%\& &
P
N
)
R ¢
l\% \g
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0\%
QA
ASK FOR PRICE LISTS. LETTER ORDERS PROMPTLY ATTENDED TO.
Our Goods thls year will surpass anything heretofore. Be sure and see Samples.

Our Goods are to be found from the Atlantic to the Paclific.

The Toronto Feather & Down Co., Limited

sample Room, Oftice and Factory, No. 74 King St. W., Toronto.
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REGISTERED TRADE MARK

The Tailor who desires to give his customer the best that can be
given, can only do so by buying cloth on the back of every yard of
which 1s stamped the

Registered Trade Mark, as above.

Tlis Trade Mark means that the goods are

Salt’s Belwarp Cloths

and are made at the famous mills of

Sir Titus Salt, Bart., Sons &90
Saltaire, England

where the wool is taken in its raw state, and every process thenceforth
is done within these mills.

Every quality in the Belwarp Range is made of pure wool only.
The dyes will last as long as the fibre of the cloth is left and will never
fade. Every garment made can be guaranteed unshrinkable.

It having come to the knowledge of Sir Titus Salt, Bart, Sons &
Co., Lamited, that these goods have been sold in Canada through an
unauthorized agency, they hereby beg to notify the Trade that this
source of supply has been stopped, and that the sole agents for the
goods in Canada are:

Montreal
Toronto

The Gault Brothers Co., vLimites,
John Macdonald & Co.,
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THE CONDITION OF THE MARKETS.
A GREAT many had surmised that by this time we had

reached high-water mark, and that prices of cotton and
wool, though they would undoubtedly continue firm, would not
rise again for some considerable period. Things have, it is
true, been a little more reasonable since Christmas ; but last
week again saw some of the heaviest advances yet, in two or
three lines. The Montreal Cotton Co., on February 20. issued
advances of from 234 to 12 per cent., according to quality, on
all goods made from Egyptian yarns. Yarn of this kind,
which sold this time last year for 1734c. per lb,, is now 31c.
All the whouiesale and retail men have not yet discovered this
fact, as the English merchants and converters have had large
stocks to dispose of at old pnces.  When satines, mushns and
all that class of goods are up about 3c. per yard, as they wiil, it
is claimed, be in the near future, there will be some scrambling
for goods.

The clothing trade are very busy. The country customers
are howling for Spring goods. The miils are all behind in
delivery, and, 1n consequence, the manufacturers of whoiesale
clothing are retarded in their turning out of stuffl. As the mill
men put it, the manufacturers of clothing have for the last 12
years had the mills sitting on their doorsteps, looking for
orders, A new generation of buyers have sprung up in
the meantime, who do not understand what itis to have an
active market. These men have had the idea that they could
do pretty much as they liked with regard to orders. The old
and experienced buyers have, however, being quietly placing
large orders early in the season, and are now reaping the
benefit of their foresight. It is now the turn of the woollen
buyers to sit on the mill doorstep, and they don't seem to
relish the idea,

From what we can learn, the woollen houses are going to
place orders for Spring season in bulk without delay when they
see the mills’ sample sheets, instead of waiting for a month
after receiving their clippings, and then picking out one
double three-quarter width to a pattern.

CANADIAN MAKES SUCCESSFUL.

The Canadian mills are now making for Fall, and some of
their tweeds show the highest qualities in teature and finish.
In some cases 1t 1s impossible to disunguish them from the
imported goods. In beavers and meltons espeaally, they are
showing some particularly fine goods, which are hkely to
replace the imported goods in the same weight and fimsh.

THE WOOLLEN MARKET IN BRITAIN.
Woollen buyers who have just returned from the other side
of the ocean report that prices are suff in all woollen goods,
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Gloth“ing and Woollen Trade.

owing tn the scarcity of wool, Whnile some people maintain
that the top has been reached, it is believed that there is every
prospect of prices being maintained, while some lines will go
even higher yet. The outlook for next season in Australia is
for a shorter crop, while Cape wools will also be short. The
British home trade is good, and colonial buyers have to pay
the current prices.

Mr. Begg, of John Macdonald & Co., informed THE Dry
Goobps REeviEw that the Scotch tweed manufacturers were
busier than for several years, and he confirmed the reported
advances in all woollens, which are due to the fact that every-
thing entering into the manufacture of woollen goods had gone
up in pnce.  The popular shades in men’s woollens just now
1n Logland are muxtures, drabs, gieens, olives, while, accord-
ing to the latest United States fashion reports, stripes and
broken checks for suits are to the fore. The patterns shown
for Spring wear include tweeds, fancy and mixed worsteds,
and stripes and checks. Ladies' tailor-made costumes for
Spring are being designed in plain and check effects, as also
in homespun and cheviot makes in mi~tures. Shepherd checks
are being alsolargely shown. Forouting purposes, the diamond
check is a favorite skirt pattern, while the block check is for
walking costumes.

A RANGE OF NEW STYLES.

M. Saxe & Sons report that their travelers are leaving
almost immediately on their respective routes with samples
for Fall trade and next Winter season. They are showing
the largest and finest assortment that they have ever sent out,
including all the latest novelties in suitings and overcoats.
Among the new features may be mentioned a suit with the
back lined one half with the same material as the suit and the
other half with satines. They have an overcoat which is an
adaptation of the American style, with oval-shaped seams for
the shoulder. In the line of pants, there is a novelty shown,
this being {ull-shaped, tailor-made pants, not cut straight, as is
the ordinary fashion in ready mades. Another novelty in the
suitings is the new double-breasted coat, with round corners,
instead of straight, at bottom. This idea has of late been very
popular in Europe and in the United States. M. Saxe & Sons
are making a specialty of their juveniles’ range, these also at
popuiar punes.  And,n this range, there s one parunular suit
called the Latriotic ™’ suit, being a blue one, with brass buttons
and long pants. This is likely to catch the fancy of a large
nvmber of buyers.

Tue Dry Guobs Review thinks that there 1s a gold mine
for some merchant in getung out a juvenue suie wn khaki. It
ought to sell hike hot cakes, as 1t would be just he thing for
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The Maple Clothing Co

DRUMMONDVILLE, P.Q.

N 4 Blouses
gty Silk Blonses 2 specially

Tailor-Made Skirts and
Jackets

Men’s Negligee Shirts
Top Shirts

Whitewear of every des-
cription

lllllll

(Strong and Durable)

Be sure this stamnp 1s on
the goods you buy, ihere
is none better made.

Overalls and Jumpers
a specialty,
Fraser

E. Pelletier, Manager, gyiing,

MONTREAL.

Our Specialties
Spring, 1900

MEN'S BLACK AND BLUE

Wors}gd SUILS

n

Whipcord Overcoats

<< SPECIAL VALUES ~~

e G, A, THORPE &*

Wholesale Clothing Manufacturers,

57-59 Bay Street TORONTO

Finley, Smith
& Co.

lmporters of . ..

WOOLLENS an
TAILORS’
TRIMMINGS

29 VICTORIA SQUARE

MONTREAL

WM. C. FINLEY
J. R. SMITH

Solo Agonts for

Trafalgar, Britannia and Royal Navy Serges.

John Fisher, Son & Co.

Cor. Victoria Square and St. James Street

MONTREAL.

L aaadagad

Woollens ane
Tailors’
Trimmings

101 and 103 St. DPeter Street, QUEBEC.

Letter Orders reccive prompt attention.
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“Tiger Brand'
Clothing
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As we say to the individual in our big retailing de-
partment, we say to the trade through the whole-
sale department—‘the label is your guarantee.”

We believe “Tiger Brand” Clothing is the best
clothing being produced in Canada to-day—in
every way—style and quality. What we believe,
the trade is proving—and perhaps the best
evidence of it is the fact that in a twelvemonth
we've well nigh doubled the output.

%

Yes, Sir! it pays to have the high quality to sell,
and the sooner you admit it for yourself—well,
the better for your trade—splendid assortment
of most everything you could need for men and
boys—all the year round—come to market or
write.
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CLOTHING AND WOOLLEN TRADE.—Continued

hutle fellows to knock about in wiwout danger of teariag ot
dirtying the matenal. There is such a great deal of attention
being directed to this particular stufl at the present time that it
needs no introduction, and the boys, and girls too, would be
as proud as peacocks to think they were dressed like the
soldiers.

NEW IDEAS IN MADE CLOTHING.

THe Review is indebted to H. Shorey & Co., of Montreal,
the manufacturers of Shorey's ready-tailorea clothiry for the
following forecast of styles for the coming Fall a*« Winter of
1900.

Their designers in the different departments ace just now
busy in getting out their Fall samples and our res resentative
was permitted to inspect some of the first designs which are
belng made to try effects of different cloths and trimmings:

The predominant color in fabrics both for suits and over-
coats will be Oxford grey.

Sack coats will be cut a little higher to show less shir: fi .nt
than formerly.

Double-breasted vests made without a collar and cu!. -ather
high will be in favor again.

A feature in morning coats will be a flap on the ticket
pocket—this is a decided innovation.

Double-breasted sacks cut rather high and made to button
with three buttons will be in favor for business wear.

Some very stylish lines of overcoats are piped at th2 edge
with silk velvet and with a rather wide velvet collar.

Checked overcoat linings are giving place to heavy twilled
plain mohairs for the medium length single-breasted overcoats ;
these linings are also taking the place of silk satin, which is
rather a step in the right direction as they are more durable
and quite as easy to slip on and off over rough tweeds.

In long overcoats for storm wear a plain double-breasted
overcoat with seam in the back, the vent buttoned with a fly,
wide storm collar and throat tab, with crescent-shaped side
pockets, and ticket pocket was shown. This garment was
made from a soft thick material in various shades piped with a
velvet at the edges to match the material, and with cuffs clso
piped with velvet.

For boys' and youths' clothing the double breasted sack
seems to be mostly in favor, as it is also for the larger sizes of
children's two piece suits. For very small children, in sizes 20
to 25 breast measure, vestee suits will be in favor.

Mr. Fred. C. Shorey, the Manitoba representative of H.
Shorey & Co., of Montreal, has just returned trom a visit to
the leading clothing centres of the United States, where he
went in quest of ideas and styles for the coming season. He
says that he did not see anything that was too good for
Canada, and, taking into consideration our part in the capture
of Cronje, the best should not be cunsidered tvo good for us.

STYLES FOR SPRINU-WHAT A BJUYER 8AW.

Mr. Alex. J. Johnston, the well-knowr ouyer for The Wyld-
Datling Co.,Limited, ieturned from a trip to the British markets
the other day. Though he was making his purchases for Fall
trade, Mr. Johnston did niot fail to observe the trend of stylein
Spring clothing for men.

« There 1s every evidence, said he to TuE REviEW, ' of
a rewm to populanty of tweed for suitings, which, as you
know, have not been in fashion for the last two years. In the

fashionabie centres, both in Englard and Scotland, I observed
a great preponderance of tweeds, and on the Teutonmc dunng
the return tnp the same fact was manifested. Many of the
passenger. had on new suits, which they were wearing to
escape the Customs duty. As these suits had-been purchased
just before sailing, in all probability, and as they were princi
pally tweed, there is no doubt in my mind about the revival of
tweed for suitings.

**For overcoatings, coverts in greys and olive mixtures are
everywhere in favor.

*In trouserings, it looks as if the striped worsted is to
largely give way this Spring to small, neat checks, both in
wool and worsteds. Of course, neat worsted stripes are
bound to always be in more or less favor, but this season they
are not as universally worn as a year ago.

*In vestings, the tendency is towards sportiness. The red-
breast woollen material, which has been selling in London for
more than a year, bids fair to find a place here this season,
The feature, though, will be the introduction of brass buttons,
which have been worn in the Old Country for some time."’

H. Shorey & Co. are showing among their designs for Fall
of 1goo two lines of khaki duck vests, one single-breasted and
one double-breasted without collar. As the price is not as
high as the : atriotism at present running in this country these
should be taking lines.

PRINTED MATTER IN TRADE.

H. Shorey & Co., of Montreal, have issued to their cus-
tomers a circular letter offering to supply to them free of charge
original and specially written ads., illustrated and set up in
electro form, ready for the printer, advertising their clothing
department. It is unnecessary to say this generous offer has
largely been taken advantage of. As a result, we expect to see
much improvement in the clothing ads. in country papers this
Spring.

This fiem are also issuing to their customers a very neat
booklet illustrated by half-tone cuts, descriptive of the different
garments they make in friezes for the Fall of 1goo. This firm
were fortunate in having made a contract last July with a mill
which helda quantity of wool suitable for the manufacture of this
very useful fabric, so that they will be able to give it to their
customers at old prices. They show some very stylish mixtures
in these goods that are suggestive of Scotch ulsterings.

MONTREAL COTTON COMPANY.

At the annual meeting of the Montreal Cotton Company,
which was beld in Montrcal Feb, 12, a very satisfactory
report was presented, and the following board of directors
unanimously re.elected : Messrs. A. F. Gault, Chas. Garth,
Jacques Grenier, Hon J. K. Ward, S. H. Ewing, Samuel
Finley, and R. R. Stevenson. Mr, A. F. Gault was clected
president and Mr. Charles Garth was elected vice-president.

Mr. Fraser, of S. Greenshields, Son & Co. has left for the
0.d Country to buy dress goods for next season. Mr. Kent
has just returned from England where he has been buying in
the interests of this firm.

Tue ReviEw 15 glad to record the fact that Messrs, Robert-
son, Lindsay & Co., St. Thomas, Ont., who were burned out
recently, have adjusted all difficulties in arranging matters for
the future. This firm will continue business under the old firm
name and at the old stand in St. Thomas, being ready with a
new stock and new building about March 14,

s
G eake
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Have you seen our
Great Range of

MEN’S “
SPRING
and SUMMER

+ Y

Acharry an extensive line of
these $5 Suits, not a handful of
indifferent patterns, but between
forty and fifty splendid sellers.
Among them some of the most
brilliant and original designs of
fabrics in Bonnie Scotch effects,
club checks, both large and small,
that have life and snap. Perfect-
fitting and splendid sellers.

See our $;7.50 splendid
range of pure through and
through Worsted Suits.

We can do you good.

All we want is the chance.

Permit us to express
you at our expense sample
suits.  You will be sur-
prised at the difference in
prices to what you have
been accustomed to pay
other houses.

SEEING is BELIEVING.

M, SAXE & SONS

\Wholesale
Ciothing Manufacturers

Cor. St. Peter and Lemoine Sts.

MONTREAL.
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| 20th CENTURY

lﬁl CLOTHING |
SPECIALISTS |

Goods sold on @ cash basis save |
| you at least 20 per cent. on the same :
| grade of goods. Trade demanding |

\ Detter goods all the time. We are =

»z right in it on fine 1 atlor-Made
\ Goods. Nothing but the best linings |
| and trimmings.

EVERYTHING A MAN WEARS.

Measured Suits to order “our specialty.”
Right wp-to-date.

A. S. CAMPBELL & CO.

MONTREAL




NEW PRICES IN CANADIAN
PRINTS.

—

ITH March 1 came two price schedules in connection
W with Magog prints, one relating to Fall, 1900, the
other affecting the market immediately. The changes which
affect the present trade are as follows:

New price. st price.
<. c.
H.H.H. indigo pnnts. .. vie iiees 100 10
Moreen sKIFINES coenvorenecaeesoners 10% 10
Heavy twilled «evvvereincncresneenss 11 10%
Twill CTEtONNES . eeteeoars sovaes . 7% 63
Ladas tweed coeecersarionsnsiees 1 10%
Extra heavy moles ... o.onee 20 19%
Salisburys .oeeeeees 8 7%
Summer suitings ... 8% ™%
No. 11 sleeve lining ... .o aeenonn 7% net
No. 22X " Cteeeas o ceeessss 10 met
No. 22 embossed steeve kmng ........ 11% net

The othér list 1ssued by the selling agents of the Magog
mills is for Fall, 1goo, and is as follows :

MALOG PRINIS—FRILE L] FALL, 1000

c. c
Salishurys.ceeseeivaoeeaes 8 Heavy twill  {amhne and
NL.F. fancy costumes ...... .. 8% WILO) o veisnaneeens 11
N B Fall smtings 8% ladasiweed PR
Fancy wWrapperettes «.o.. coes 10 Heavy moles 15
Steel Ereyeeeceessensaaie s 10 Eatra heavy moles . cooeees 20
Reversible ooeeeicaneneaacnnn 10% I'walleretonne e sseeeo- 74
Costume twills  coovioncaeees 10 Ottoman ** 300t ceesn
Coat H0INE ceiesnacenscennens 11 Oatmeal ™ 3o0in. 10%
1K, napped skitung <.o.e.e0 10 S.C.indigo ... 8
S.K. - T eeenees 12 H.H.H.indgo . 1084
MOTEEN. e veers snasenntnens 10% D.C. T 10
Napped sateen  (aniline and G.C -

INAIGO) vovverrsiveonances . 12%
Sleeve linings— Qvercoat siceve haings—

NO ITeeeen cnervrrnne 7¥c. net NO. 22N ieuviarannnn 10 ¢, net

NO.22:ceaieesraanenes 9 v No. 2zcmbossed. ... 114 7

NO. 33ececsasscasennes 1o No. O.C.ivvnnavnnss 12 :

NO, J4eceerocsasaasees 12 ¢ No. 0.C. embossed.. 13%

NOTES.

The Montreal Cotton Co., February 20, advanced 5 per
cent. on all foulards, silesias, jeaus, pocketings, percalines,
costumes and piques.

On February 28, the same company announced an advance
of 1¢. on simlas (M.Q A. and G.Q.A.).

On February 12, the Parks Co. advanced yarns and
warps ¥%c.

The Yarmouth Duck and Yarn Co. have made an advance
of 10 per cent.

EASTER IS COMING.

Have you all the ribbons, lace, belts, gloves and hose you
will require? If not it is time these items had attention.
You can write to or call upon Brophy, Cains & Co. and have
your wants supplicd. '

There is an active demand for lace all-overs. A big
Summer and an early Autumn trade in them scems assured.
The styles now in the market include some very pretty patteras
in Nottingham, Plauen and Swiss all-overs, guipures being
particularly favored.

Notwithstanding the fact that manufacturers and whole-
salers in the Old Country and on this side have advanced
prices on dress goods, Messrs. Kyle, Cheesbrough’ & Co.,
announce that, by reason of having purchased exteasively
early in the season, they will be enabled to sell at present
prices, and will continue to do so during the coming season.

«Puritas”

Wadded Comforter wilt be u work
of art aswell atheembodhinent of
purdty, elemnce and comfort,

QOvor 16 Wholeale Dey Gonds
Houses In” Canndn will shiow 0
more or 1ess complete ne of Purl-
tas Comfurters, mnglog In price

from $12 to $30 per doz. Ot
coltret You nre ot buying for Fall
set, sl the wune better make o
tental poteaf the wond “Porita’
1t stunds for lmrlly in comfortern,
and 18 beeomlng o household wor
from tho Allantie to the Pacltle.

This is the tag:

~ “PURITAS"
Sizi %GRM)I-: ......

This quilt is filled with white and ab-
solutely pure cotton, which is specially
prepared and carded into cross-laps to
give extra strength.

GUARANTEED by the MAKERS.

Which is also attached to our Sam-
ples carried by the Jobbers. A
plausible traveller will tell you that
such and such an imported article 1s as
good as the «Puritas.” Ask to see
the tag, and order your goods that
way.

The Alaska Feather &

Down Co., umirep

Now . 85 301 St. James St.
MONTREAL.

—41 Now
1 Addross
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“Alovine”

THE MODERN CLEANSER.

Do you know what it does?

CLEANS GLOVES!

gf all kinds.

Put up in 16 oz. bottles, and on sale by all
leading dry goods stores.

TR -
Canadian Agent,

FRED. W. WINTER,
33 Melinda St., TORONTO.

MANUFACTURED BY

THE GLOVINE MFG. CO.

WILKESBARRE, PA.

LINED GLOVES
and MITTS

For Next Fall.

Our travellers are now on the
road showing the most complete
range of samples, consisting of the
best makes of Domestic and Foreign

We have the best
Do not place your orders

manufacture,
values.
before you have an opportunity to
see what we have.

PERRIN FRERES & CIE.

5 Victoria Square, MONTREAL.

The “Beaver Brand’ macintosh

Lodode

———— e e e

This is What Our Customers
Say :
“Never had Macintoshes that
gave such satisfaction as the
‘Beaver Brand’.”

-

RS

Have You Tried Them Yet?

If not, begin the new century with
Macintoshes that will give the
greatest saTISFACTION to you as well
as to YOURr customers.

¢

Y v
sscson
()

O. 8.

The BEST and CHEAPEST MADE or SOLD in Canada.

You can get them until May 1st at the present prices.
\Vrite us if our traveller does not call on you.

The Beaver Rubber Ciothing Co., ™ “Nontrear.

e g




An Inspection of the
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MANUFACTURED

Oil Cloths
The Dominion Oil Cloth Company

LIMITED.

will interest you, as the colorings and designs are especially
Novel and Effective.

FLOOR ENAMELLED AND
OIL CLOTH CARRIAGE OIL CLOTH

Original and attractive, quick-selling
designs, in a wide variety of colorings— $
will attract the attention of all buyers. §

Second to none as regards price,
quality, finish; most substantial and
3 best finished goods offered to the trade.
NO. 1 QUALITY—Our standard line; in widths ¢

of from 4/4 to 10/4.

NO. 2 QUALITY—The medium and leading
grade; also made in widths of from ¢ ALSO
4/4 t0 10/4. 3 MANUFACTURERS OF

NO. 3 QUALITY—It meets the popular want ' _
tor a moderate-priced, good-wearing 3 Floor Oil Cloth in widths of four yards.

oil cloth, in widths of from 4/4 to 8/4
: 0il Cloth Mats or Rugs,

TABLE o Cotton and Duck Back, Enamelled Stair
OIL CLoTH 0l Cloths,

This line embodies all that is modern, Canvas and Painted BaCk Stair Oll

artistic and durable. We draw special
attention to this line. Cloth.

The Wholesale Dry Goods Trade now have our Spring Samples in hand.
Examine before purchasing foreign goods

Office and Works s+ etz rerens MONIREAL.
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A QUESTION OF TRADE INTEREST.

AT WHAT PRICLS SHOULD EMPLOVES GET GOODN 2

Editor DRY Guobs REVIEW

DeAR Sir,—Permit me to bring to your notice a subject I
would very much like to hear from some of our progressive
merchants on—that is the habit of selling our goods to
employes at actual cost. I find this is done more from habit,
as most merchants I have spoken to admit that they don't
approve of the system, but others or their predecessors have
done so.

Now, I contend that it costs the average merchant 10 per
cent, to sell dry goods and boots and shoes,thatis, for salaries,
rent, treight, insurance, light and fuel, incidental depreciation
on stock, etc. The merchants who get over these items on 10
per cent. are, 1 consider, doing well, for, to cover these items,
I charge my employes an advance of 10 per cent, and con-
sider that I am only realizing what the goods cost me (old fogic
merchants and some employes’ opinions to the contrary).

I would like to see this question brought to the attention of
the retail merchant, as I feel that it is only just that a general
understanding should be arrived at. I herewith inclose you
two letters 1 received from Eastern Townships' merchants,
which speak for themselves. 1 have no doubt, should you
wish to make use of them, permission could be obtamed
cheerfully  Thanking you 1 antiapation for your valuable
space Yours truly,

** Tue Hus.’

Cowansville, keb., 1goo. Will am G. Brown, Yrop.

MR. MULLIN'S LETTER TO MR. BROWN.

My Drar Brown, —Yours of to day to hand, in reply
would say that, viewed Irom a strictly business standpoint, you
are. 1 believe. quite ngh' in adding 10 per cent, and no
objection could fairly be urged against it

The prartue of charging employes actual invoice prices
seems to be geners], as far as my experience goes, although I
have always felt that an advance of about 10 per cent should
be added to cover items you mention. Inmy own case [ have
not done so. charging simply invoice prices. | believe, at
least, 1 hope, the help appreciate it.  If they do, the concession
is not bad policy. The truth is that what is a favor to day
becomes a right to-morrow.

Yours truly,
Beororp, Feb. 8, 1g900. Joux J. J. MuLLIn,

MR, HUDON'S LETTER TO MR. BROWN,

My Dear Friexp,—VYour leiter of the 8th inst. duly
received with pleasure and contents noted. Re goods pur-
chased in our places of business by employes, in my humble
opinion, most undoubtedly you are correct in your contentions
that at least 10 per cent, should be added over and above
original cost price, and this rule should be strictly enforced in
every instance by a stuctly up-to-date business man. Doing
otherwise, that s, selling goods at flat cost, he would not be
getung actual cost, and that 1s not the tactics of a strict
business man. 1 have been in business for over 20 vears, and
I have made the above one of my strictest rules with my
employes, and it has worked most satisfactorily for the time
above mentioned.

Ifecl pleased and In some way flattered to have this matter
submitted to me for a decision, which I trust will be satis-
factory. )

Yours, very truly,
A. J. HupoN.
RicHMOND, Que., February 9, 1900.

[A reference to the above correspondence will be found on

our editorial page.—ED. D. G. Review ]

OF IMPORTANOE IN LADIES' TRADE.

Brush & Co., Toronto, are constantly introducing Ameri-
can novelties in ladies’ wear that have proven successiul.
They are about placing on the Canadian market a new shirt-
waist holder and skirt supporter, called the «All-Ways Ready,"
that is absolutely perfect. Owing to its peculiar construction,
it requires no preparation of shirt waist or skirt before wearing,
holds both firmly together in perfect position and leaves the
waist-line smooth. These holders may be retailed at 25c.
each, )

A sample of the ¢*All-Ways Ready " shirt-waist holder
will be sent to any merchant without charge, upon application
to Brush & Co., Toronto.

They are also getting ready to place on the market two
new bust forms. One, the ¢ B, & C."" Wright bust torm,
which is a substitute for a corset, is closed in front, has no
heavy steels, gives 2 symmetrical, even form from shoulder-
point to bust, beautifully-curved waist line, and is short on the
lps. 1t is especially adapted to slender people, and tailor-
made gowns can be fitted over 1t without any padding.

The ** B. & C."* bust perfector which they are introducing
produces a similar effect to the **B. & C."* Wright bust form,
except that it s designed to be worn with a corset.

THE SILENT SALESMAN.

The use of fine fixtures in stores grows apace. It brings
vade to have the place well set out, and goods well displayed
are half sold. With a kind of inspiration the manufacturers
of I'milips 1lluminated showcases called their patent case
« The Silent Salesman.”” The i1dea has worked out by
expenence that a line of nice goods well shown 1n a bandsome
store go quicker than under other conditions. The Phillips’
showcase people furmsh a hist of merchants 1n Canada and the
United States who have bought and used ** The Silent Sales-
man,” and their tesimony can, therefore, be got at by
intending purchasers. The cases are of high quality, being
manufactured with special care, and the Canadian trade are
supplied from Windsor, Ont., which has enabled a reduction
to be made in the price.

TO CLEAN SILK AND LACE.

For cleaning fine fabrics and millinery requisttes, *-Glovine'’
has come greatly into favor. It is sold on a guarantee, and
the trade report it a satisfactory seller. It will clean the most
delicate fabrics, crepe de chene, silk laces, vetvet, white shoes
and gloves—either glace or suede. Mr. F. W, Winter, 33
Melinda street, Toronto, is Canadian agent.

Some of the retailers who are handling *Wolsey'* brand of
unshrinkable underwear are well pleased with the demand for
it. Each garment being guaranteed, the claims of its
unshrinkableness are well founded, and there seemstobea
genuine demand for a high-class, perfect-finished and durable
underwear for men, women and children, Children’s com-
binations are also shown in these goods.
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FEATURES OF THE NEW
INSOLVENCY BILL.

SOME CRITICISMS BY A DISTINGUISHED AUTHORITY ON
BANKRUPTCY LAW,.

THF. Bankruptcy Act introduced into the House of Com-
mons by Mr. W, F, Maclean, M.P. for East York, has

some advantages over former Acts that have bzen brought
before Parliament at Ottawa, viz., it is very much shorter, and
it is not so much clothed in legal phraseology as to make it
unintelligible to ordinary business men.

Too much verbiage invariably leads to much litigation,
and the English language is quite good enough to express a
meaning on any point without resorting to the use of Latin or
any other language that the majority of laymen do not under-
stand. In this respect Mr. Maclean deserves credit for
bringing forward a bill that is more easily understood than the
majority of our Acts of Parliament ; but even in this bill,
which is simplicity itself compared to some others that might
be named, there is room for some amendments.

Section 2 says : ** Nothing in this Act shall be deemed to
repeal or affect any Act of any of the Provinces of Canada
relating to, or providing for, voluntary assignments for the
benefit of creditors.’’ Section 17 seems to be contradictory
to this, for it says: ‘¢ When an order has been made adjudg-
ing a debtor bankrupt, all proceedings for voluntary liquidation
shall be stayed, and all proceedings therefor taken by any
trustee appointed under any voluntary assignment shall be
subject to revision under order of the court.'

Section 8 provides that a single creditor, or two or more
creditors, having debts aggregating $200 may present a peti-
tion to the court praying for an adjudication of bankruptcy.
If the $200 debt was confined to a single creditor, this section
would be all right, but there is the danger that a nuwnber of
small creditors may combine to harass a man who, in time,
might be able to pay all in full.

Section 12 sets forth what are deemed acts of bankruptcy,
to which very little or no objection should be taken. And it
also provides, sub-section F, that the debtor has 10 days suc-
ceeding the service of the summons of a creditor for not less
than $200in which to pay or compound the debt, or commence
proceedings to have such sunmons dismissed.

Section 19 : ** The clerk of the court shall, as soon as
be after a debtor has been adjudged bankrupt, summon a
meeting of creditors to appoint a trustee and, if desired, a
committee of inspection, and at suth meeting (section 20) a
majority in number and value muit bs present or represented
by proxy to make it a duly constituted meeting, the clerk to
be chairman of the meeting (section 2:), unless unable to
attend through illness or any unaveidable cause, when the
meeting will elect its chairman.

Al resolutions shall be decided by a majority in number
and three-fourths in value of creditors present or represented
by proxy (section 26). No provision is made for having votes
calculated according to the amounts of the debts as in the
Ontario Act. ‘There is room for amendment here.  The small
creditors have too much power.

The trustee is to have full power to wind up the estate of
the bankrupt in any way he sees fit, but has to transmit a
statement of proceedings to the credutor at least once a year,
and the auditor can call him to account for any misfeasance,

neglect, or omission, or cause the trustee to make good any
loss the estate sustains thereby, and if the trustee fails to
comply, the auditor shall report the matter to the court, and
the court shall make such order as it thinks just,

The trustee is to pay all sums received by him into a
bank, and, if he keeps in his hands a sum exceeding $200 for
more than five days, he shall be subject to certain penalties.

The auditor is to be appointed by the Governor-in.Council,
and is to receive an annual salary.

A secured creditor (section 54, sub-section 2) shall be
entitled to a dividend in respect of the balance due to him
after realizing or giving credit for the value of his security.
The effect of this clause will be that creditors will have to
value their security before getting a dividend—a wise pro-
vision. Heretofore, this matter has been a bone of contention
between the banks and wholesale houses, and has given rise
to much litigation.

The bankruptcy is to be closed by order of the court, after
the trustee has reported that he has realized on the whole of
the property of the bankrupt, or as much of it as can be realized
on without needlessly protracting the bankruptcy. After the
bankruptcy is closed, no portion of a debt provable under the
bankruptcy can be enforced until the expiration of three years,
and the debtor is to get his discharge if he makes up during
that time a sum sufficient to make the dividend on his estate
33c. on the dollar, in the event of such a dividend not having
been originally paid out of his property.

If a debtor does not get his discharge at the end of three
years, any balance remaining unpaid of a debt proved in
bankruptcy shall be deemed a subsisting debt in the nature of
a judgment debt.

A bankrupt can apply to the court for discharge when the
bankruptcy is closed, or at any time during the bankruptcy with
the assent of the creditors testified by a special resolution, and
the discharge shall be granted if 33c. on the dollar has been
paid, or if the resolution of the creditors testifies that his bank-
ruptcy or the failure to pay 33c. on the dollar has arisen from
circumstances for which he cannot justly bs held responsible.

Section 73, refernng to fraudulent preferences, is short and
to the point, and a very necessary provision in any bankruptcy
Act.

Section 74, the concluding section of the Act, is to protect
innocent persons who have had dealings with the bankrupt
previous to the date of the order of adj udication.

On the whole the Act is a good one, and, with very few
amendments, will, in all probability, prove a workable Act.
It leaves to the creditors full power to look afier their own
interests, and 1t protects the debtor from unjust oppression by
greedy creditors. X.Y. Z

MERCHANT AND NEWSPAPERMAN.

Mr. John F. James, general merchant and publisher of
The Review, Bridgeburg, Ont., was in Toronto on Thursday
and Friday, of last week, attending the meeting of the Canadian
Press Association. After attending his duties as 2 newspaper-
man he put in a few hours attending to matters appertaining
to his general store.

Mr. James has recently purchased a nice building site in
Bridgeburg, and purposes erecting thereon a new store, 20 x
80 feet. It will be three storeys with basement, and will be
built of blue flint stone. An elevator in the rear will beamong
the modern appurienances which the store will possess. The
whole of the building will be devoted to business purposes.
Building operations have already begun, and the new store
will be ready for occupancy next Fall.

A i
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.. MANUFACTURERS OF ..

The “Empire” Tailor-Made Ladies’
and Children’s Cloaks and Suits.

Our representatives will be on the road #
g very shortly with a re plete range of Fall Cloaks,
% etc., comprising the latest Berlin and New |
_.‘ York novelties, and our own exclusive designs.
% All goods manufactured in our own factory,
‘ and will bear the well-known trade mark

<
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18 and 20 Front Street East,

? Toronto.
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The CONSOLIDATED CLOAK t0.

{(Amalgamation of The Empire Cloak Co., and
Cloak rManufacturing Co.)
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NEW GOODS IN WHOLESALE
TRADE.

JOHN MACDONALD & CO

N woollens, a large aud :clected stock of men's fancy
worsted trouserings and suitings in Canadian and itnported
lines is being shown, as well asa vanety of Scotchand Canadian
tweed suitings. Tailors can be supplied with the newest
makes in linings, including Italians, twilled serges, fancy
silesias, pocketings, haircloths, etc., and all requisites for a
first-class tailoring business.

In the carpet department the shipments of new goods are
carlier than for years past, and a greater percentage of orders
has been filled than formerly. Repeats are now coming in,
and ali back orders will shortly be completed. A large range
of art squares, assorted sizes, are selling freely in tapestry,
bruscels, axminsters and wiltons. Tlese are very handsome
goods.

The dress goods that are particularly in demand just now
waclude pekin stnpes, silk effects in mohair, shown in a range
of shades, plain cloths for costumes and fancies of the better
class. Thereis a good trade in fancy black fabrics, silk
grenadines, and black lustres, while black and navy serges
are hoiding their own. A number of repeats in piques and
Victoria lawns have been received. The skirt, blouse and
wrnoper department is doing a large business. There is at
present a great demand for all over embroideries, whites and
creams, and also all-over tuckings, with brussels net insertion,
the colors bemng pink, blue, solid white and black and white.
Swiss and cambric embroideries with insertion to match are
shown. A n2w shipment of chiffon in white, cream, black

and all the leading shades has been received, and also blouse -

silks to ratail at popular prices. The department is strong in
gloves, hosiery and underwear, and the stock is complete.
Special attention is drawn to black cotton hosiery, Hermsdorf
dye, which was bought a long time ago, and are being sold
at exceptional values.

The haberdashery department has a nice linc of belt
buckles in fancy steel, enamel and )et, and is showing the new
pulley belt in black silk, bla:k velvet, black satin, cardinal,
pink and pale blue satin. The pulley belt is the latest thing
in the belt line, being shown in New York as a novelty just
out. A large range of beauty pit.s and blouse sets is shown,
and the general range of haberdashery 1s very womplete at
present.

In underwear, the men's furnishing department is showing
some very mice hines in balbnggan and natural weol.  inhalf
hose, a very large range of black aad fanty cotion hait hoze
for the Summer trade can be had, aiso, a4 hine of blach cotton
aalf-hose with natural woo) feet, to sell at 25¢. a pau,

Handkerchief ties are counted on to rur. well for dSununer
trade, and a very large range of them. to retail at soc. with a
good profit, mav be inspectea.

F udadbac. 1D & ik, o BOEC
This irm have secured a shipment of satin dachesse cloth
io retall at goc. It 15 showu wn popular shades, and s the
correct thing for Saning weat.  sugwmre for Kange gou.
In view of the great demand for plain linen skirtings and
bicycle ¢sths for Summer «<dstumes, the lirm placed heavy

contracts early in the season. They are, therefore, in a
position to sell these goods under present market value,
O ders should be sent in early, as present stock cannot be
replaced near actual prices,

Their line of silkalette, in all self colors,for ladies’ blouses,
still continues a great success, They are now opening their
sixth repeat order. Retails at 1734c.

A very desirable line for dresses is a wool canvas cloth—
Gs3—to retail at soc.  Sold in standard shades.

All-wool costume cloths, to retail at 75c. and 81, are in
«tock ; and they are also selling a line of extra heavy cream
flannelette in three prices.

Costume ducks in navy and white spots and navy and
white stripes is a specialty with this firm. Inquire for price.

P. Garneau, Fils & Cie. have in stock a well-assorted line
of black lustres, brilliantines and moire lustres, purchased early
in the season. For curtains and draperies they have special
good values in art muslins, cretonnes, damasks and tinsels.

THE W. R. BROCK CO., LIMITED.

The Toronto warchouse of this firm report that in dress
goods, dimity muslins, plain and fancy, are having a great run,
and that sedans, tweed suitings, cheviot finish serges and fancy
blacks, with the designs a little smaller, are all materials that
command an extensive sale.  Plaids are exceptionally good
both in the low and better priced stuff.  Plain black lustres are
selling just as well as they did last year.

In woollens, a job lot of Canadian homespuns, zll shades,
bought at less than mill prices, are being offered, as also a job
lot of Canadian tweeds—low price for counter sale. The
department’s four numbers of serge, blue and black, called the
Henley, Champion, A 8219 and A 8221, are finding much
favor.

The W. R. Brock Co., Limited, have cleared for cash the
balance of a manufacturer’s stock of neckwear, comprising the
latest designs and newest patterns. Three prices in both knots
and derbies are quoted.

There isa greatdemand forgilt buttons for dress trimmings,
and the firm have in stock a nice selection of bright and dull
finish goods, in all sizes, from 12 to 30 lines.

The demand for belts and belt buckles is very large and
the styles quite numerous. A large range of jet, leather and
other fancy belts is shown ; jet, giit, steel aad effective com-
binations in belt buckles, with a vaned assortment of hatpins,
clasps, ey s, cufl hnks, etc, with patiotic designs, such as
the Maple Leaf, Unioz Jack, Royal S.andard, and also the
01d Flag of Canada.

The aim 1s to have in stock in fabric and kid gloves, a
range of hsle, taffetta and silk gloves cf remarkable value.
The assortment of staple gloves and novelties, in addition to
the usual range of kid gloves, has been supplemented by
another line called ** Vancouver,”” whi-h they contend is the
best glove in the market for §1 re...ang. The increased
demand for celluloid goods is going to be extensive.  They
show a complete range of wde combs, back combs, nuque
combs, pompador combs, haw pins, etc. In addition, they are
eapecting 1 somethiog speuial in horn hair pins manufactured
in Canada,

The arm are offeriag a line of blue serge pants, called
- lerror, which ate great val (e for $1 ap.ar, and **terzible ™
goods to wear,  Fa2o and F21 are two numbers of men's shirts
and drawers, in flesh and blue.grey, for 25c. retail per

&)




M, G 7 eme

THE -:: DRY .. GOODS -- REVIEW 79

WHOLESALE TRADE—Continued.

garment. They are exceptional value, and the amount sold
indicate that they are what the masses require.,

As April showers are near at hand, this firm’s assortment
of ladies' and men's waterproof garmentsis large, well selected
and good value. This branch of trade has been on the increase
for the past two years. In hosiery and underwear, attention
has been so frequently drawn to these two branches that it
seems superfluous to again refer to them, but the buyer will be
so impressed with the immense stock in the warehsuse for the
coming season that onc cannot heip thinking it contains
everything a merchant requires for his customers. As
the values are always right, an inspection of these two impor-
tant lines should rompensate for any time expended.

In colored satanas, The W. R. Brock Co., Limited,
Toronto, have placed heavy contracts for British colored
satanas, anticipating a large demand. Sales have been greater
than even expected. One cloth, with a jarticular bright
finish, can be retailed at 20c. It has taken the trade by
storm, as there is a low price for the goods. The second cloth
is a fine fabric, to retail at 25c.—hard to tell from a piece of
silk.

The print stock is now cemplete in every variety of cloth.
They have made a speciaity of the 3H heavy Canadian print,
of ~hich they show over 2,000 patterns, more than two-thirds
being their own exclusive designs.  Some of their special
patterns have had a phenomenalt sale, having turned out trade-
winners. Mercerized foulard is a very fine light cloth in sitk
foulard effects, Itis just the idea for ladies’ waists and the
latest thing in the market.

Four specials in linens are worth noting. No. M. 43, 16
in. glass towelling is the last of a special purchase made about
nine months ago when the market was at the lowest ebb. They
have still about 300 pieces left which the trade can have to
retail at 5c.; fine cloth, B. 18 is an 18-in. huck towelling, a
nice even thread, fairly heavy cloth, to retail at 10c. at good
profit and is worth 333 more. M. 38 is a 68-in. cream
damask table linen, in seven different designs, nice mellow
finish and nine fabric, to retail at goc. M. 41, a 72-in. bleach
damask table linen, four pretty patterns, will retail at 7sc.,
which is fairly 25 per cent. below regular prices. B. 8, 20x40.
isa fine huck t elling, fringed, to retail at 25¢. per pair. Al
of the above are leaders for any up-to-date storekeeper.

THE WYLD-DARLING CO., LIMITED.
The Wyld-Darling Co., Limited, in their smallwares depart-
ent are particularly strong in gloves, hosiery, and underwear.
Having con. acted heavily for these goods previous to the stiff
advances which have taken place, enables them to ofier excep-
tionally good values.

In gloves, their lineof taffeta to sell at 25¢., is, they claim,
the best value on the market. By an ecarly buying, they are
1n a pos.tion to sell cambric embroideries, insertions, and all-
overs fully 30 per cent. under present market .alues.

This house are s ...ng alarge lineof belt buckles in steel,
gilt, enamel, and jet. of beauty pinsin gilt, silver, enamel
and pearl, and of beaded belts and metal girdles. In celluloid
hair ornaments they have in stock the latest styles of back,
side, and pompadour combs, bair braids and shell hairpins.
In ladies’ coliars they have the newest styles in stand-up
turn down shapes, which are now 30 rapidly coming irto favor
« New York.

In men's furmshings they have a full line of men’s colored
shists, ether starch front or negligee in cambrics, xephyrs and

oxfords ; also the leading shapes in collars. Special attention
is called to their **Vic.'" collar, a stand-up, turn.down with
round corners shape. In cashmere and silko socks they are
offering a special line to retail at 25¢.  They huve a good job
line of soft shirts of various kinds. A line of 2,000 dozen of
men's neckwear in graduate, knots, strings, bows and pufis
has been received. These, being of extra value will, no doubt,
soon be gathered up by the trade.

The staple department is now complete with the most up-
to-date goods. This house are offering a specially good range
of ginghams and prints, also mercerized satings in blacks and
colors, plain and twill. The satines are proving even more
popular this year than last, and, as prices have advanced
greatly since The Wyld-Darling Co., Limited, bought their
present stocks, repeats cannot be looked for at the prices that
are now offered by this firm.

While the Canadian market is a limited one for spccialties
of ordinary or inferior merit it is one well worth cultivating with
anything of really first-class value. This has been well mam
fested by the development of the businessof the ** S.H. & M.””
skirt bindings. Since the value of these bindings has become
recognized on this market their sale has steadily extended.
The past year has been especially gratifying to the S, H. &
M.’ people, for, while last year the demand was largely for the
moderate priced lines, this year buyers have wanted the finest
lines that the firm are making. The **S.H. & M. bias brush
edge binding has been especially popular, and is still having a
record sale.

THE CANADIAN
PRESS CLIPPING
BUREAU

Reads every newspager in Canada and Newfoundiand, and clips therefrom
all articles of a business or penonal nuture of intereat to snbscribers.

Business men learn of new opentngs for trde, politers to sell goods,
wldressed of people Hkely 1o becote buyers, tenders wanted, stocks for sale
or wantwd, reports of new industries or storey, ele.

Termg=% per hutdred clippings: S0 jor thoinam), yayvable in slvance;
but a yeatly contmet will be futed the most sthMfuctory.

Wae hayve nlso lists of Jirtns fn every baneh of trule in the Dominlon,
the professlons, elub meinbers, soctety, ete, nud we ore prejancd 1o address
nud matl cirenlars of letters to these at any tine,

THE CANADIAN PRESS CLIPPING BUREAU,

%05 Board of Yrado, 26 Front St. Wast,
MONTREAL. TORONTO.
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THE SPRING OPENINGS.

The Spring millinery openings, which are being held as we
go tn press, are bearing out the predictions made by the
various wholesale houses a month ago—that the attendance
would be larger and more representative than even last
Spring, which was such an unusually successful season.

From almost every section of Canada faces are seen which
have not been seen for some years, but it is fromm Manitoba,
the Northwest and British Columbia that the great proportion of
the increased attendance has come.

Liberal buying 1s, too, proving a characteristic of the season.
The good feeling throughout the land and the exceptionally
tempting assontments of pattern hats, materials, etc., have
combined this year to give buyers faith in the possibilities of
the season, and courage to make large preparations for a big
Spring trade.

The general opinion seems to be that the displays this
season are superior 1n point of range, beauty of colorings and
richness of material to any display that has been made in
recent years. There is no question but that the materials and
trimmings of the season, tuscan straw braids, tulles, chiffon,
all-over nets, straw-embroidered chiffon, crinoline, sequins,
flowers and foliage, and the exquisite delicacy of the colorings,
especially in the pastel shades, lend themselves to combina.
tions which make possible the creation of tasty and attractive
effects in millinery such as are likely to tempt the most critical
buyers.

It seems justifiable to conclude that satisfaction should be
general in millinery circles this Spring.  The wholesale dealers
are greeting a record attendance of liberal buyers, and the
retailers find at their disposal the most exquisite of patterns
and materials with which to enter on their season's work,
which promises to be in every respect one of the most profitable
in years.

SOME FEATURES OF THE NEW STYLES.

The success of the policy adopted by The D. McCail Co.,
Limited, of holding a 10 days’ cuntinuous opening, has been
such that they express confidence that this idea is one that
must be generally adopted in the future. The changed con-
ditions of trade, resulting from the growing connection with
outside Provinces which the Toronto houses are favored with,
tend to alter the time honored method of holding openings.

The display made by thiz house this season was commented
on by many buyers, who deciared thatit -as even more com-
plete and up to-date than the excellent displays they have
made in past seasons. In point of bzauty, there is no question
but that the creations of this season surpass the preceding
ones. The delicate texture of materials and the no less deli-
cate tones and combination, of colorings have given to this

v Willinery Season

o -~ Mantles, T rimmings and Laces.
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year's millinery an air of daintiness and elegance that in many
cases is really bewitching.

The leading shapes of the season, the toque, which is worn
more over the face than usual, with a decided dip to both back
and front, the torban, which is somewhat higher on the left
side, with fancy brim, and larget shapes, Such as leghorn and
sappho, also help to make the season a specially artistic one.

A smart pattern included in the display made by this house
was a turban with black violet rim, with a trimming formed of
chiffon and cream lace insertion, ornamented with black
osprey.

Another dainty turban was made of all over lace with
pastel ribbons with a large buckle caught in thefront, orna-
mented with black roses and sequin band.

A striking touue was made with a hyacinth brim and pink
coverng, and to the front a fan-shaped trimming formed of
Oriental satin caught with an ivery and cut-steel buckle.

A new pattern is a ¢* Miss Hobbs'' shape, made with
white «leapolitan, with petunia rose crown and with a trimming
of chiffon appliqued in gold draped over the brim, and with a
large knot of velvet in front.

Another ¢*Miss Hobbs '’ shape which attracted much
attention was made with tuscan neapclitan crown, and brim of
chiffon, with an overdraping of lace held in place with cream
buckle, and ornamented with black jet wing and touches of
black ribbon velvet.

A decidedly elegant hat was a *Sappho®' shape, with
black violet facings and cream crepe de chine mount atthe
side and a lace scarf artistically draped on one side to fall on
the hair.

A smart leghorn was shown caught up at the side, having
white neapolitan crewn with renaissance lace draped on the
brim at the back, ornamented with a mount of v.olets and a
large bunch of velvet.

Another leghorn which was greatly admired was draped
on the brim with chiffon, hand-painted to represent violets,
and trimmed over the crown with feather formation of oriental
blue ribbon, caught at the back with a fancy buckle.

BRILLIANT DISPLAY BY 8. F. McKINNON & CO.

**No, we cannot say it will he a tuscan season in straw
and color,”” was said at S. F. McKinnon & Co.’s, where the
Spring opening wasthe central thought when a representative of
Tue DRy Gi.ops Review called for news and views, ** Tus-
can will be much in evidence, but not so much as to justify
proclaiming a tuscan season. The novelties wifl include much
in jumbo straw, plain and jumbo chips, which will be found
in pastel shades of blue, resedo, vieux rose, veit pale, ophelia
and vandyck. Tuscan plaits will be a predominant feature,
but not the only one. Black goods, milans, pedals, cantons,
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A
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THE McCALL DISPLAY

SPRING 1900

will long be remembered by the trade throughou£ Canada—
such crowds—enthusiasm—satisfaction—the huge stock—the
extensive assortment—values—the completeness of every
department. It was a big effort on our part. We are glad
to know we gave such general satisfaction.  Your appreciation

is highly valued by us.
We Will Strive to Merit It in the Future.

THE D. McCALL CO., Limited.

DISPLAY FIXTURES.

LI\L'\(_: ]l.t:ck 1 PhE 1Ac . iS Handsome
R IHce Rack

tal\vill be appreciated by Dry
¥  goods merchants, Milliners
and others who handle val.
laces. It revolves on cen.
tre standard on a Decora-
ted Iron Base and holds
100 pieces. It is made of
wood, handsomely finished.

NOTE:—We control
the entire sales of this
Lace Rack in the Do-
minjon, and it carnot
therefore be obtained from
any other firm.

Write for Drices.

We also have a full line
of Insplay Fixtures, includ-
ing Ribbon and Umbrella
Cabinets, Mantle Racks,
Nickel Plated Goods, Wax
Figures and Papier Mache

4 . Forms, Mirrors, Millinery
et Wt Stands. etc.

CLATWORTHY & CO, “ o= Tuanl,

The Most Satisfactory Way to
Display Collars, Ties, Etc. b% g E

We have a complete ¥
lineof...

St
¢ ﬁ@EM S

Window and

Display
FIXTURES

at prices {0 suit alt tastes.

—

SENL FOR CATALOGUE AND PRICLS.

Toronto Braés Manufacturing

GO 93IRichmond St. West,
'y Toronto.
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MILLINERY—Continued.

jumbo and chips, the fancy straws and silk braids will be
freely used.

« Materials for trimmings are essentially varied, and
include brilliants, taffetas, satin superbs, chiffons (plain and
brilliant), mousseline de soie and
malines, with crepe de chine and pan
velvets as high class novelties.

« In addition to the ordinary
taffetas and satin ribbons, there are
two novelues called mousseline bnl-
liante and satin superbe, in widths
running from No. 60 to 120. They
are being extensively used by the
, leading French modistes — Carlier,
Suzanne Bloom, Virot, Pouyanne and
other celebrities. You might say further of trimmings that
horsehair and sequin and horsehair and tuscan will be a
feature, and that ornaments will consist principaliy of jet,
steel, paste and the new Hope diamond buckles and slides.”’

“Yes, hat scarves in embroidered laces are much inquired
after. The demand for laces this season is, and will be, in
the higher class makes of luxene, renaissance, soutacihe and
cluay, not alone for millinery, but in dressmaking.

*¢ The vogue in flowers will be in the pastels and Autumn
tints. Unmounted roses will be more used than ever, and
they are made of the softest possible materials. A new rose is
the turbillon. It is as impossible in nature as a yellow aster,
but it is so artistically designed that it is already a favorite in
France.’

THE WHOLESALE TRADE SATISFIED.

\When Tue Dry Goons ReEview representative visited the
showrooms of the J. D. Ivey Co, Limited, on Monday,
March g, to have a look at this firm's display, he found the
house literally (hronged with visitors.

* This,"* claimed Mr. Ivey, ‘*is a proof of the steadily
growing popularity of Toronto as a millinery centre, and oi
our house as leading exponents of millinery fashivns. The
number who have already visited our display is far greater
than has evmi been the case Yefore, and indludes customers
from both the Atlantic and Paciic coasts. Our sales to date
throughout the honse are fully one-third greater than last year.,

As we said last month, the beautiful combinauons and
eifects that are made possible by the delicate, yet exquisite,
matenials and colorings which are in favor this season, have
mu o to do 1n making this season an excellent one, not only
for ourselves, but for the retailers.

**Yet this is not alone responsible for the success of our
opeming. We are now recoznized as spe-ialists in high-class
novelties in business. We do no business «  “nt with respor-
sible people, haviny no supply accounts whatever. Thus, we
have no methud of keepiny our customers except by the - juality
of our yoods and our manner of doing busines,

** We are nulliners specialists, and, by baving only th . one
line to devote ovr thoughts tu,we are able to be fully abre..st of
the new ideas that are conung to the tore in the London, ans
and New York markets.

s*\We want no oetter proof,”’ concluded Mr. lvey, - of
the trade’s appreciation ol our etforts 1o serve them than e
numbers in which they are attending our opemng: ¢

generous manrer in which they have bought this season, and
the ready payment of accounts that is a characteristic of all
our customers.’’

PETTICOATS.

The following are some of the latest Paris ideas in these
undergarments: ** White muslin, with very deep flounce,
finely plaited and adorned with voluminous lace frillings, is
the basis of many of these *jupons.” Others have a deep
flounce, plaited in the upper portion, each plait being fixed by
a row of stitching ; the lower part of the flounce falls in natural
folds, which are separated at intervals by bands of embroidery
or insertion.

+* Other petticoats are composed of white sprigged muslin,
with a somewhat narrower flounce put on almost plain, and
on which vertical bands of lace frilling edge ths foot of the
flounce. A pretty petticoat is composed of broad bands of
sprigged muslin, alternating with large box plaits, this double
combination forming the flounce, which is, of course, trimmed
by the inevitable frilling of lace on the heni.

“Another petticoat has narrow plaited muslin flounces
alternating with lace flounces of the same width in a verticae
movement. .

* Again a succession of narrow flounces are each headed
by a band of openwork insertion, through which colored ibbon
passes in and out, and is tied in bows at intervals.*

You cannot get them ready-made, but you can keep this
description for your own and your customers’ use, and buy the
proper material from Brophy, Cains & Co.

CASH DISCOUNTS.

We have lately heard some opinions expressed regarding
cashdisccunts which seem to pointto a time when areduction in
them will take place. At present, as everyone knows, a basis
of 5 per cent. on 30 daysis easily obtained by any merchant
who desires to pay cash. This is considered large, and some
years ago an etfort was made to bring cash discounts into
what the trade consider a more direct proportion to the value
of money. Hitherto these effori, aave not prevailed.
Although the wholesale trade are beheved to regard the
present discounts as high, there is no difficulty experienced in
getting firms to grant them. There can be little doubt thata
discountof § per cent. does not leave much margin of profit to
the wholesaler and that theretail merchant acts wisely in buying
ard selling for cash. Some, it is true, do not. These
gentlemen flourish on a credit basis and will, we hope, always
flourish. At the same time the cash basis, wherever
practicable, is a saier policy for the majority of merchants in
these davs of change and viassitude, and we do not modify
previously repressed opinicns in favor of buying and selling
for cash. And, as we have said, the day may not be so far
distant when the discounts will be reduced.

Tue Dry Goobs Review would draw attention in thisissue
to the advertisement of Mr. F. F. Kelly, who has bought the
bankrupt stock of Glover & Brais. s stated in another place,
this stock was bought tc. cash, Mr, Kelly does notintend to
contiaue the business, but will dispose of it 1n lots to the trade.

Mr. Fred Suckling, of Torontc, has joined the staff of the
t;ault Bros, Co., representing the tinw in Northernand Western
QOntario.  Before leaving for his new sphere of labor he was
presented by Mr. I Silver, on behalf of the old customers and
employes of Suckling & Co with a fine leather traveling bag.
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|5, E. MKINNON & COMPANY

LIMITED

We stand over the cutting, fitting and making of every

| romwonaaoes McKINNON-MADE GARMENT

J A from the wetting of the first sponge to the
1 e last finishing touch.
5 ]
' / We stand by every jacket, cloak, coat,
| skirt and costum¢ and every seam, stitch,
¢ -~ - - .
y button and square of fabric in their make
«_é = WE ARE SHOWING WIDE RANGES
| 3
e 3y New Spring Skirts in all the popular colors, designs and
: :‘ fabrics and some exclusive; and in vrash, pique, lustre, white 2nd
. K—;é fancy duck.
'i? E";El» New Spring Costumes in tweeds, venetians, vicunas, box
}i %’g}f A cloths, whipcords, cheviots, checks and the homespuns with the
. y\fjf,‘;g« :'gk N\ marks of style and exclusiveness all over them.
Piteder RE
A 3" L& h Jackets, cloaks and coats in all the correct fabrics and
i-"- . ,' : R : accredited styles in new and exclusive spring designs.
f e ‘ '".:.' 1
i% Vi S McKINNON-MADE GARMEATS
1 -

are made under the best of conditions, under one roof

LADIES' HANDSOME UP-TO-

’,z | DATE COSTUME. and our own personal supervision. Near thirty
; DOUBLE BOX PLEAT BACK. years of mantle experience go into their cut,
I fit, quality, workmanship and style. Near thirty
4. years of business experience: the entire purchasing

‘ i power of this house; the division of general exp2nses among our three departments

;

make our prices possible.

-,
.

§)

FACTORY AND WARENOUSE

35 Milk St., London, Eng. 1886 Notre Dame St., Montreal
75 Queen St., Ottawa TORONTO 70-St. Joseph St., Quebec.
YORK AND WELLINGTON STREETS

e e v

A SEOR ST

-
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TO MAKE A FINE STORE.

Mr. H. T. Lockyer, manager of The Hudson's Bay Com-
pany's Vancouver store, has been visiting New York, Chicago,
St. Paul, Minneapolis, Winnipeg and other cities. The chief
object of Mr. Lockyer's trip was to inspect the new buildings
going up in the big cities of the east, with the idea of gathering
suggestions for the company's Vancouver store, which is to be
enlarged and improved immediately. An extension of
40 x 120 feet to the present building has been decided upon,
and the whole establishment will be remodeled and improved
with the idea of making it one of the most thoroughly up-to.
date retail stores on the American continent. A passenger
elevator will be placed in the centre of the building,luxuriously-
appointed waiting-rooms for ladies will be provided, and every
modern device for the comfort and convenience of customers
will be adopted. It 1s intended to spare neither pains nor
expense to make the building a credit to the city and the com-

pany.

NORTHRUP LOOM CO.

The annual meeting of the shareholders of the Northrup
Loom Co., of Canada, was held at their works in Valleyfield,
Thursday, March 1, at the hour of 11 o’clock. The President,
Mr. A. F. Gault, was in the chair. The annual report was
read and adopted. Among the sharcholders present were the
following . Messrs. A. F. Gault, S. H. Ewing, H. Markland
Molson, Edgar McDougall, Louis Simpson, Fred. Lacy and
R. R. Stevenson. Mr. Arthur Plimsoll was elected auditor for
the coming year.

The following were appointed directors: Mcssrs. A. F.
Gault, Geo. O. Draper, S. H. Ewing, Louis Simpson, R. R.
Stevenson and Samuel Findlay., Mr. A. F. Gault was elected
president, and Mr. Louis Simpsen, vice-president, at the
meeting.

END OF THE COTTON STRIKE.

The strike of the employes of the Montreal Cotton Co., at
Valleyfield, is ended. On Friday, March 2, Mr. A. F. Gault
interviewed a committee of the strikers, and, after some dis-
cussion, an agreement was arnved at whereby operations should
begin again by Monday morning, March g, at an advance on
some sorts of goods of about 5 per cent. in wages.

Mr. Ladlaw, of Durham, Ont., has sold out his business
in that town to Mr. Ireland, a merchant from Blyth. Mr.
Laidlaw remains a silent partner in the business.

Mr. Thomas \Whitehead, a prominent business man of
Walkerton, died suddenly February 9. Mr. Whitehead was
president of the board of trade, and carried on a very large
mercantile business on the departmental store system, having
also branch stores in several neighboring villages. Mr. White-
head was §8 years of age and of English descent. He was an
exceedingly enterprising man. and very highly esteemed.

The power of first-class illustrations in making a descrip-
tion of any article is well known to printers, but few manufac-
turers have so recognized this fact as have The Wilhams,
Greene and Rome Co., of Berlin, Ont., Limited, makers of
oW, G. & R."" shirts, collars and cuffs. The house issuedin
January a folder giving cuts of 2 dozen different styles of the
shirts they are making this year. The cutsshowso excellently
the good points in shape, make and pattern of their shirts that
it should be gotten by every furmsher who has not secured
one. This firm offer to furnish electroypes of their shirts and
collars free to customers who desire them for advertising

purposes.

The Review's Directory of Agents.

British, American and Foreign firms who are looking for Canadian
connections will find in this colsumn the names of leading agents
who are eminently fitted to represent them n this country.

W. A BAKER Sreemt

Manufacturers' Agent, MONTREAL

Represeting—RKiRAMRIsCH, WERTHEDIKR & (0., Bradford, England, Italluns
and woollens. FKIDKRICH & FGLDa Planen, (lerman) lace  HEN8AL,
CoLLADAY & Oo, Phlladelphin, U K A . mnnufncturersy or dress trimmings,
fringes and upholstcr) Roods. HTANNPELD BROWN & Co., Bmdford, Eng.,
carriago cloths, meltons, ete

Manchester Bldg.,

R. FLAWS & SON, ™itns$® Toronto.

Ury Goods Commission Agents.

Wit Simpson, Sons & Co, Priladelphia, Pa.,
ans. Linings and Draperies,

43 St. Bacrament

"

" CARTWRIGHT & \VARNBRS. Lxmucd Loughborough, England,
Reproseniing : Hoxier and lﬁnd:rwcar
D. Sanprman & Co., Leicester, England,

Yarus nn Warps.

A. RO LAN D WII LIAM S e Serman T Sictiman
8L., Toronto, Woollen~, SHIks, Ribbons, Gloves, Faucy and Staple I'neos,
Felt Hata, Dreas Trlinmingy, Canvas, ete,

The following

is a partial list of the
Goods we manufacture &

The Sun Lighting Machine.

(spnnkling system. )

The Beacon Acetylene Machine.

(immersion system.)

The Simplex Acetylene Generator.

(the best and cheapest machine
made for supplying & moderate number of lights.)

The Duplex Acetylene Machine.

(the only mackine that will supply both
Laght and Heatfrom one and the same machine.)

Acetylene Gas Stoves and Ranges.

(for use with the above machine.)

Special Photographie Apparatus.

(heats sunhght for photography.)

The “Crescent” Acetylene Burner,
Acetylene Gas Meters, etc.

We also make a specalty of hghting Towns and
WVillages, for which we design special apparatus,  Our
goods are all guaranteed.  Send for catalogue.

THE ACGETYLENE
MANUFACTURING CO.

LIMITED
Head Office, LONDON, ONT.

Capltal, $300,000,

‘ONILHDIM 3DVIIIA
ANY NMOL 40 WALSAS HNO NI G3SN dWV L33YULS

A
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MILL
S .c ? MPANY Dress Goods, Cloths, Tweeds, Drills, Ducks,

Cottons, and Velveteens,

Cottonades, Tickings, Denims, Awn- Hosiery, Yarns, Gloves, Braids, Etc.

ings, Shirtings, Flannelettes, Ging-

hams, Zephyrs, Skirtings, Dress DYED, PINISHED AND PUT UP,
Goods, Lawns, Cotton Blankets, Also FEATHERS, SILKS, VELVETS, RIBBONS, LACES, Etc.
Angolas’ Yarns’ etC. And Qarment Work of all kinds.
- BRITISH AMERICAN DYEING CO.
. Technlcal, Ohemical Dyers and Finlshers.
Only Wholesalo D. MORRICE, SONS & GI]., ACENTS JOSEPH ALLEN, M::ulog Partaor. - ’
Trado supplied. Principal Offcas—715 Mcalll Bt., Moutresl, 138 Bazk Bt., Ottawa.
MONTREAL and TORONTO 267 Yoogo 8t.. Toronto, 47 John Bt., Quebee,
Use the * Derby Link,” No. 2 Keep your trousers u .the The New Automatic

e i

8D e

“ Automatic” Bachervry Button %

2

U.8. Patent June 3, 1894. Eng, Patent No. 1630

Patented Nov. 28, 1893,
FOR ALL CUFFS.

Use the New *“Star” Cuft Holder WRITE NO " wAu Falt” Scart Retainer
TO YOUR NEEDLE Ay
JOBBER. REQUIRED. ar
Fatented. Patonted.

¥or Link and Plain Cuffs. Opens Wido at Rcuth.

™o 3.V, Pilcher Mfg. Co., “Lobisveiie k.

For Sale by Principal Jobbers Everywhere.

30, 32, 34, 36

The Celluloid Company ™ %ew vorx

ORIGINAL and oNLY  +* CR] LULOID " Interlined Waterproof
Collars and Cuffs . .

TRADE

Absolutely No ELLU LO| [D Others Genuine
. , MARK.
Positively waterproof. When solled simply wipe ¢if with a damp cloth or sponge.

All goods made by us are stamped as follows:

5, )
'.. 7
) - R :

S
ROMAN BERKELEY. TIT N.
— T Roman, Cardinal and Bishop Collars may be had plain

or with elther three or flve button-holes.

c AUTION It having come to our notice that certain manu-
y— - 4

facturers are producing and advertising imitations
of our goods under the name of ** Celluloid,” we
desire to notify the trade that the werd ** Celluloid* is a registered trade
mark, ard our nght to its exclusive use saving been upheld by the courts,
we shall hold responsiblie not only such maaufacturers but also all dealers
bandling any goods, other than our make, under the namo of “*Celluloid.™

/o= ~

] <+ The Celluloid Company ;5 ave.

YO o

- Yo

>——
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 Punctualiy, Thoroughness, Brevy, |

To be brlef our campaign durmg this month in
the asssorting trade of general dry goods men’s furnish-
ings, woollens, haberdashery and carpets, will be carried
on with our usual punctuality and thoroughness in all -
business transactions. |

Marvels in Dress Goods
Richness in Silks

Softness in Muslins

Beauty in Laces

Fastness in Hosiery

Ease in Gloves ‘
Miscellaneousness in Haberdashery
Style in Men’s Furnishings
Suitableness in Woollens
Durableness in Linens

Variety in Prints

Miles in Carpets
Commodiousness in Staples
Value Unsurpassed

Liberal Cash Discounts and
Filling Letter Orders a Specialty
are the weapons with which we
fight competition and

Constantly Gain New Customcrs.
JOHN MACDONALD & CO.

Wellington and Front Streets East,
ESTABLISHED 1849, £ £ & Toronto.




