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¢ :{‘ and Factory of the Columbia
‘ ,> Graphophone ~ Company
%% take this opportunity of
" thanking their many dealers for
their share of a remarkable year's .‘
business and to wish them all a ',
Merry Christmas and another season
of prosperity and increased sales.
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CANADIAN CONSERVATORY OF Misic, Orrawa

* Your instruments at the Canadian t'umcr\ulm'_\' of Music have been in
constant use from six to eight hours daily for nearly twelve years., They still
retain the remarkable qualities of touch and tone w hich impressed us so
favorably when they were neuw.

I need say no more. No greater test could be given a piano.”

(Sgd.) HARRY PU DDICOMBE,
Director.

THI{ Martin-Orme is an instrument of the very highest grade, and commands
prices in accordance. In many notable cases it has been the choice of
Musical Directors for exclusive use in Conservatories, Colleges, Convents, etc.
I'he above is only one of a great number of such testimonials received.
Is there a Martin-Orme dealer in your
town? If not we invite correspondence —write
tor territory,

The Martin-Orme

Piano Co.,Limited, Ottawa

Manufacturers of Pianos and Player-Pianos of the

MARTIN-ORME STVLE * 19 Highest Grade only
Style 19 polished mahogany.  Sixteen of
these instruments supplied to the Cana-
dian Conservatory of Music SEE NEXT ISSUE
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WHILE EUROPE FIGHTS

N1

WCOMBE

Remains a Big Asset to the Piano Dealer

Established Enstablished
1870 1870
Style 20
Prosperity Among Farmers
Oy will help many dealers to make o

. « « S C 4
Newcombe Pianos o A 4 "
sales in spite of the war, Intelli- Player Pianos

are equipped with Howard -
i , | m—— gent effort expended by a man, y )
Patent _ Straining  Rods, E with  human - like control

. who has faith in things now as
which counteract the great s . ” " onts al o A —
e = SOn % well as in the future, upon New- contain all the latest im
strain of the 228 strings - 8 : &od " divis
They ive strsngth to the coMBe INSTRUMENTS will bring provements and devices
pianos. By relieving the  results. They are perfect in tone,
immense strain  of the Let's put our shoulders to the artistic in design, and cap-

strings, they make better . " "
ey S wheel and shove harder. Sales able of life-long service.

tone possible, .
will come.

The Newcombe Piano Co. Limited

Factory :

Tt TORONTO, CANADA 121131 Bellweods Ave.

359 Yonge Street
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THE GOURLAY

RESPONDS

MUSIC-LOVING people

who depend upon the
sympathetic response of
tlie piano, the delicacy
of its touch, the sweetness
of its tone — make the
Gourlay their final choice.

The inspiring tone of
this instrument is far-
reaching in its influence.
The teacher feels the
tingle of pleasure at the
possibility to be able to
execute the finest degree
of tone control. The pupil
is developed to a finer
appreciation of the “‘ideal”
in  musical conceptions.
The student is able to
advance far into the broad
field of difficult music when
given a Gourlay medium
for the sympathetic inter-
pretation of the works of
the great composers.

GOURLAY,

Toronto

UNDER the strain of con-
stant use, the Gourlay
holds its normal tone.

The evening ** musi-
cale " by a member of the
family circle relaxing
around the fireside has a
charm both for the per-
former and for the list-
eners —that is felt with
infinite joy in the home
that contains a Gourlay.
The success of this piano
is due entirely to the
superior quality of every
minute part of its thorough
construction. No sacri-
fice is considered too great
where quality is the issue,

WINTER & LEEMING
188 Yonge Street

: : Canada
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THE KARN-LOUIS DESIGN

The Only Yardstick
For Measuring a Piano Agency

is results—genuine lasting results, ~ When you
buy a line of goods to sell you are making an
investment that must pay a profit.  You make
no profit, however, until you make sales.
Therefore the line you can tum over the

oftenest with a fair margin, is the profit producer,

The Karn-Morris Piano & Organ Co.

LIMITED

Head Office

WOODSTOCK, ONTARIO
Factories - WOODSTOCK and LISTOWEL

These goods are KARN and MORRIS
PIANOS and PLAYERS. No one illustra-
tion can give you a proper conception of our
different styles, but it would be good business
for you to get acquainted with the line. The
KARN LOUIS design is certainly a winner.

.
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1864

T this the close of our FIFTIETH YEAR IN BUSINESS we take the opportunity to convey our
thanks to the Dealers, and others who have contributed toward the building up of our extensive
Canadian Trade.

We have the satisfaction of having sold nearly 150,000 instruments the product of our Canadian Factories,
and, in addition to this, a considerable number made in our London, Eng., factory
That Bell instruments are so highly regarded and find ready sale not alone in Canada, but in every quarter
of the world, is due to the care observed in construction, the careful selection of materials, and the
employment of highly skilled workmen,

In entering the next half century we intend to continue a progressive policy, making the best in quality,
and employing such new ideas in structural points as will tend toward greater efficiency, although, today,
Bell instruments are regarded as the most advanced.

To the Dealers, and to the trade in general,
we extend at this time, every good wish

The Bell Piano & Organ Co., Limited
1, ONT. Toronto Warerooms, 146 Yonge Street
Also Offices and Factory in London, England

Factories and Offices at GUE
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GEO. W. STONEMAN & 0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world,

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

_

—

845-851 West Erie Street

CHICAGO, - ILLINOIS.




CANADIAN

MUSIC TRADES JOURNAL

When Selli

THE
OTTO HIGEL
PLAYER
ACTION
IS MADE IN
CANADA

ng a Player Piano

Containing the OTTO HIGEL PLAYER
ACTION there is satisfaction in the know-
ledge that the customer is being supplied with
an instrument of ¢ greatest player possi-
bilities,  The Otto Higel Player Action is
made entirely in our plant by men picked for
their skill and reliability, under continuous
expert supervision, and from materials that ex-
clude anything with the slightest blemish. All
parts are standardized ; and any part can be

secured from stock at any time.

The Otto Higel Player Action embodies
unequalled possibilities in musical attainment
i hrasing —in expression—in attack—in

control—in flexibility—in repetition—in reserve

The ease of operation of the OTTO
HIGEL PLAYER ACTION always pro-
vides a truthful and convincing argument for
the salesman. It is great in its simplicity and

durability, and—It is Made in Canada.

the hand played music
of player piano music.

Otto Higel “Solo-Artist Records”

for Player Pianos, provide all the wealth
Wrong time is impossible and yet the

operator may play according to his own interpretation if he wishes.
Demonstrate the Player with “Solo-Artist Records” to quickly
convince your ‘‘ prospect.” They are Made in Canada.

The OTTO HIGEL CO., Limited

KING AND BATHURST STREETS

TORONTO

- CANADA
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PIANO
ACTIONS

Every detail in Combine the

keeping with best materials
the exception- with the most
ally high stan- caf'eful and
dard maintained skilful Work-'
by Canadian manship that it
made Pianos is possible to
attain,
LA L LT *e000000

THE STERLING PATENT INDIVIDUAL BRASS FLANGE

S_ter_liﬂg stands for positively the best Individual Brass F lange
on the market, | j durable and easy to repair—the ideal
Flange for the repair man.  There js absolutely no chance of
shrinkage as the action rail is finished to make it moist proof.

STERLING ACTIONS & KEYS,

LIMITED

TORONTO - - CANADA

The oldest piano supply manufacturers in Canada.

A
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The Dailltx

Louis

Furnished in Mahogany, Burl,

and Circassian Walnut,

Guaranteed absolutely
tor TEN YEARS from
date of manufacture
There are no |F S at.
tached to our guarantee,
and you can offer this
Instrument to vour best
customers, with the as
surance that we will stay
with it, and back vou

llp.

wusic
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Ihis is a plano that you
can sell to the man who does
not want to pay for an elabo

rate case design and finish.

The Soul or inside
is where we spend the
Money and Brains,
Our Prices and Terms
are interesting. Better
write us for particulars,

Our stools and benches are
used by all progressive
Dealers. Get in line,

Doherty Piano
Co., Ltd.

Factories and Head Office
CLINTON, ONT,

Branches
WINNIPEG CALGARY EDMONTON
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“I want the best Piano Hammers and Strings that money can buy
where quality is first, price secondary.”

—The Manufacturer

i want no ‘comebacks’ from inferior felt, mediocre wire or imperfect
workmanship

—The Factory Superintendent

I want hammers and strings in my pianos that can be used as good
talking points when selling.”

—The Retailer

“l want every ’part of my player piano to last and withstand the extra
usage demanded o my player.”

—The Consumer

Each one of these wants and more are lhoruughly met by
“Bohne” Hammers and Strings. The name Bohne guarantees it,

W. BOHNE @ COMPANY

516 Richmond Street West - - TORONTO, ONT.
134th Street and Brook Ave., New York

“

’ MENDELSSOHN PIANO Co.

HIGH GRADE
UPRIGHT AND
PLAYER PIANOS

Charmingtonequality.
Artistic cases of origi-
nal designs. Used and
endorsed by leading
Conservatories of
Music. Appeals to the
refined and cultured
musical public,
Agencies in all the
leading cities of the
Dominion,

Correspondence with responsible dealers
solicited,  Write for Catalogue
Factory and Warerooms

110 ADELAIDE sT. WEST
TORONTO, CANADA

Louvis X1\ WaLsur or MAnoGany
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Still
Ahead

Sales for 191 4
fo date ahead
of 1913,

Factory Working Nights

Our sales demand this and

will do so until holidays, so

we feel very satisfied.

Canada’s Pioneer Player

Qur player trade explains

our success to a large ex-

tent; it ought to help some,

considering the value and
quality,

We Want Oy New
Factory

to have some of your sup.

port and now is the time to
get acquainted; a sample at
WAR PRICES ma, in-

terest you.

q With hearty good
wishes for a Happy and

l’rnsperum Christmas.

FRANK STANLEY
" Tononte ™

l& Guns g Need

Wright Piano Co., Ltd.

STRATHROY -

Style 35

to besiege the piano
situation are these
Two Wright Designs:
—— 116N Uesigns

None better made.
None easier to sell.,
None surer to satisfy,
None will yield you

more profit,

ONTARIO

Style 657
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C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF NEW YORK
High Grade Commodities
SOLE AGENTS TO THE SOLE AGENTS
US. & '((');:‘NADA PlANO AND PLAYER TRADE US. & ’%?{NADA

Klinke’s Wagener's

GERMAN GERMAN
Tuning Pins Music Wire

QUALITY EFFICIENCY

Player Accessories. Felts, Cloths,

I'racker Bars, Transmissions, Brass and P h'

Rubber Tubing, Rubber Matting for unchings

Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board,  Stringing, Polishing,  Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.

Send inquii I:I"”:'a by Bassbs i Imported French and German, also Domestic
- es, y  Dal hy . |
o0 Baimes, Accompanied by o o Bushing Cloth Hammers.

Prices, stating Quantities required.

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Soft Yellow Poplar Veneers

CROSS BANDING

Write to

The Central Veneer Co.

HUNTINGTON
200,000 feet daily. W. Va.




The Name “Evans Bros."”
is
Your Tone Guarantee

“Plow while

sleep ™ is

deep slug
timely
Ihe dealer hand-
ling Evans Bros Players
can work his player ground
to the limit and attain
worth-while results,

gards

wvice

'ANADIAN MUSIC TRADES JOURNAL

" Made-in-Canada”

PIN YOUR FAITH
to the EVANS LINE

You can't
g0 wrong

price right
—goods right

treatment

right

Evans Bros.

Piano & Mfg. Co., Ltd.

Ingersol

Care i

The super
tures  of
planos

them a foremost place in
estimation

Ont the

throughout

have sec

n the Making
means

Quality in the Product.

ior selling fea-
Evans  Bros

ured  for

of  dealers
the Dominion

In the manufacture of

Piano Hammers

AND

Piano Strings

Our Aim Is
Perfection

D. M. BEST & CO.

Toronto, .

455 King St. West

Canada

_;
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Haines Bros.

Pianos
Made in Canada’®

Have for forty years re

ceived the endorsement of

the Canadian public, and
owners of Haines Bros.
mstruments of the early
make are constantly re
fusing to replace them
with any but a modern
piano of the same name

and fame

Foster - Armstrong

Company, Limited -
N et iy B . - Toronto, Canada

). W. Woonnam, General Manager E. Bircu, Factory Superintendent J. BETZNER, Accountant,

THE GODERICH ORGAN CO.,, LIMITED

GODERICH CANADA

MANUFACTURERS OF

ORGANS

For HOME
SCHOOL and
. CHURCH
e also make

High Art Cabinets for
Player Pianos
Talking Machines
and Phonographs
Piano Benches Piano Stools

We own and control the PATENT ANGLO-
AMERICAN RECORD CABINET

We employ no Travellers, doing business
by mail. Order just what you need.
We can ship promptly.

Ask for our Catalogues and Prices
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Themo-Art

Hand Played

It's a Long, Long Way to Tipperary. (For Dancing)
Ich liebe dich, Op. 41, No. 3 . -
41774 Sing Me to Sleep . .

41776  Weave From Your Loom ** Miss Daisy " -
41778  Where the River Shannon Flows .

41768
41772

T hemostyle
Accented
42043 Cantique de Noel (Christmas Song)
42045 Les Sylphes Valse Caprice .
42047  Silver Spring, Op. 137, No. Kl
42049 Kosender Falter, (Frolic of the Butterflies) Salonstuck
42053 Chant de Berger.  (Song of the Shepherd) .
42055 Awhale Medley. One Step .
42057 lrving Berlin, Medley. OGne Step
42059  Parfum d'Amour Hesitation Waltz
42063 The Red. White and Blue. March Song
42065 Christmas Carols .

Universal
Regular 88 Note

301403 Awhale Medley. One Step

301367 At the Mississippi Cabaret

301377 Back to the Carolina You Love

301407 Christmas Carols

301405 Chin-Chin Selection - -
301389 Girl from Utah, One Step - -
301385 He's A Rag Picker - . -
301363 Hippodrome Selection, 1914 -
301383 1 Can't Stop Loving You Now -
301303 In Love's Garden, Just You and | .
301399 Irving Berlin, Medley. One Step

301373 I've Only One Idea About Girls .
| Wonder Where My Lovin' Man Has Gone -

301369
301375 Let's Toddle. Fox Trot

301387 Now She Knows How to Parle-Voo -
301343 0ld Homestead. Fox Trot *

301333 Parfum d'Amour. Hesitation Waltz -
301379  Red, White and Blue. March Song .
301329 Reuben Fox Trot . . ’
301323 Soul Mates. Waltz

3oles Intermezzo, Op. 117, No. |

e ————
THREE SPECIALS

Ready for prompt shipment

301409 Your King and
Country Want You $1.00

301423 Boys of the
King 75

301439 Soldiers of the
King (War Song) 1.50

e ————————————

Toronto -

“Oldest and

Universal Music Rolls

Suggestions for December

Judge & Williams
Edvard H Grieg
Edwin Gireen
Silvio Hein
James Russell

Adolphe Adam
George Bachman
Franz Bendel

Karl Bohm

M. de Colas

Arr. by H. A. Wade
Irving Berlin

S. R. Henry

Lous M. Hirsch

Arr. by H. A. Wade
Brown & Gumble
Jean Schwartz

Arr. by H. A. Wade
Jerome D. Kern
Irving Berlin
Manuel Klein

Ted Snyder

Nat. Osborne
Irving Berlin

Al Piantadosi

St
Sonn

4

$1.00
1.25
1.50
1.28
1.oo
1.75
1.75
1.50
1.00

= 200

Jones, Whiting & Cooke 1.00

Bert Girant

Harry Jentes
William H. Penn
S. R. Henry
Louis M. Hirsch
Ed. B. Claypoole
W. C. Parker
Johannes Brahms

The

Universal Music Co'’y
10 Shuter St.

Largest Music

Roll Company in the World,"

Canada




16 CANADIAN MUSIC TRADES JOURNAL

MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN-
GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESPONDENCE INVITED
HAMMACHER, SCHLEMMER & COMPANY
NEW YORK, since 1848
Ith AVENUE and 13th STREET

slelelalelelelatalalalalulalelolplatlalalal-FolalalalelaFalalalalalc Rululol s u]0}

i Julius Breckwoldt & Company = . i X
8 rfirieondie 8 S P Pl
§ Piano Backs, Boards, Bridges, Bars, Traplevers 2 uperlor 1ano ates
g and Mouldings ]
B Sole Agents for Rudolf Giese Wire in Canada and United o
a States a ,
B ), Brsckwoinr, Pres Wo A Breckwounr, SecTreas, H MADE BY
B "'Pactory and Office Saw Mills 2
g Dolgeville, N. Y. Fulton Clinin and Tupper Lake H THE
ooooopDooQonanooopaonooooonooooouDDoDooono 0 ]
e oo 2 ==y | SUPERIOR FOUNDRY CO.
1+
L.J. MUTTY CO., +ii Boston, Mass. CLEVELAND, OHIO, USA.
We manufacture fine calender couted silks and nainsooks !
for Pouches and Pneumatics, and special fabrics for Bellows

of every description
Every kind of RUBBER TUBING is represented in our
line including extra large sizes covered with HEAVY FRIC-
TIONED TWILL, which is designed particularly to prevent
splitting over connections
SAMPLES and PRICES furnished on request.
AEERE FICHE HISRE HISHE SR RISEK MISRE RISEE Hons sy

Piano Case Factory

equipped to manufacture piano
cases cheaper than they can be
made in any piano factory, We
save the Piano Manufacturer
dry kiln worries and big invest-
ments in lumber, machinery and
cases in process.

We Specialize on
Player-Piano Cases and Prompt
Deliveries

We Guarantee and actually make deliveries on the exact date
designated. This has been one of the reasons why our busi-
ness has shown phenomenal development.

THE LOOSCHEN PIANO CASE CoO.
Block 31st to 32nd Street, 11th to 12th Avenue
PATERSON, N.J. - - USA.

OVER 65 YEARS'

EXPERIENCE

nyone sending l!il!""! and
m"l'ﬂlll‘ opinion YD. 'n’(h(‘r .l!l
lon {8 prol aLentabi ommunies.
m-.uuu.,-f’ AHD on Puieils

reest

ér_.g;.}:..":,g;..., e s, gt
ﬂ!lnd-y.
.gcoh ¥ B, w-mum ng.n

CABINETS
We are making regu-
lar deliveries of cabi-
nets for the talking
machine trade, and
cabinets for player
rolls.  We can supply
any  quantity, any
material, any finish,

BENCHES

An important branch
of our business is the
manufacture of Piano
and Player
We can give you any
any wood
Get our prices.

Benches.

style and

BRANTFORD PIANO CASE CO.
LIMITED

Brantford

. §. PHELPS
President and General Manager

Canada
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THE HOUSE OF

NORDHEIMER

ESTABLISHED 1840
MANUFACTURERS OF
“QUALITY.TONE * “HUMAN-TOUCH

PIANOS PLAYERS

their loyalty and co-operation
usiness. [tis particularly gra-
tifying to kn. i ' a high grade piano but an
artistic instrument as

It is also reassuring to have made s

o manifest the fact that Quality in a
piano is placed before size and volume,

Again we thank our mary friends in the trade for their esteemed patronage
and wish them the Season's Greetings,

The Nordheimer Piano & Music Co., Limited

TORONTO, CANADA, December, 1914

Father Time has checked off one more year and we have again come

around to the time when we have that heartfelt feeling of good will toward
all mankind.

We want to express to everyone connected with the musical industries

our sincere good wishes for a Merry Xmas and a Happy and Prosperous
New Year.

Thiomas ORGAN

< 0 Co,
WooosTock, OnTaRiD
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dison Has Battery \
For Submaririe Use

New Cells Obviato Necessity of Tnhal-
& Chlorine
Special to The Manl and Empire
w Orange, N.J Oct. 23.-2v
known to-day that Thomas,
| A. Edison has been working for pear-

ly two years on a special storage hat
tery to replace the lead ones row in
use In the subm

et
DISON SOLVES ACID NEED,

bl Wizard D.J'Ind of Carvolic by War
aked His Own. *

which,
hen running on full time, employ
ix thousand men ‘and women, This
uct was obtafned entirely from
d Germany.

The present,
Eas whos

Its gells become N, d with sal
water, resulting in the weakening of}
the lunge of membors of the erew

maklog them eesily subject tol
Pnoumonia, for months after

SHmE ] OF THE
PRESS IS
BEHIND EVERY EDISON DEALER

Hundreds of news items like the above appear

battery generatc

sed In many explosives.
Mr, Edison has overcome the diff-
ulty by making bis own acid in the
[Silver Lake Chemical Works, It fs
58id to be superior to the fmported
rticle and to effect a large saving.

in all the papers of this country continuously,
Edison's name is a byword in every household. He has the unbounded confi
whole world Thousands of dollars' worth of FREE

Edison dealer benefits from this The blic are INT

dence and admiration of the
publicity is given Edison products. Every
K

» Competition

IRESTED in Edison's products, They &
them. They have CONFIDENCE in then And when you can offer such superior VALUE
isa JOKE Ask any Edison Disc Dealer !

THE EDISON DISC IS THE COMING
INSTRUMENT

All over the country this wonderful instrument js sweeping through, It is so FAR superior that
no argument is necessary Everywhere energetic dealers are, it is EDISON first. Don't be misled,

The Edison is here to stuy. And 2

the PUBLIC know it. We get Diamond Point
letters every day telling of how Indestructible

the Edison is beating all competi- Records
tion,

Can Play any Disc

Record

If you wish to share in this

=t = ftuble 1 New Records Every

great, growing ‘pu itable business Week

send for particulars about an - &

Edison dealership, Look ahead a Growing List of
Great Artists

few years and see the future of the

Edison with its exclusive features Don’t Delay, You

May Be Too Late

THE &SONS (0
RS % ms LIMITED.

Winnipeg Calgary Montreal Toronto
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Commercial Opportunities

Buenos Aires Importer Holds Out Encouragement for Canadian Firms.

in South America

Advises Prompt Action.

Canadian Trade Commissioner Gives Suggestions for Canadian Exporters.

N reply to the request of this Journal for information

voneerning trade opportunities for Canadian piano
and organ manufacturers in his t tory, Mr, Adolfo
Apfelberger, mporter and  manufacturers’ agent  of
Buenos Aires, forwards for publication the appended
arti This was written by him for a United States
publication, but is equally applicable to Canadian efforts
1o open up trade connections in the Argentine Republie,

Replying to the Journal’s letter, Mr.  Apfelberger
stated that he had been paying all his attention to
American and European firms, in which he was in-
terested, but with the outhreak of the war in Europe he
found it impossible to secnre goods from the latter

port. ““This,” he states, Unaturally offers o good op-
portunity for your country to make an effort to enter
this market,  For the above reason, you will see that
there would he plenty of scope here for such manufac-
turers prepared to do export husiness,

Continuing, My Apfelberger, who remarks that now
is the time for Canadian manufacturers to act promptly,
says in his letter:

““This market is a desirable one, and it will be
possible for your manufacture rs, owing to the pre
sent position, to make considerable sales here in a
short space of time: on the contrary in the normal
situation they would need to make a considerahle
propaganda before being able to enter this market

“T am sending you under
newspapers containing advertisements which will
show you that I endeavor to do all possible for the
good representation of the firms T am representing,

‘I am open for a good line of pianos and
player pianos, also cheap small grands to represent
in Sonth America.”

parate cover some

Commercial Opportunities in South America.,
By Adolfo Apfelberger, Buenos Aires,
Tmporter and Manufacturers’® Agent

I have received a large number of enquiries during
the past week or two from my American correspondents,
asking me to throw some light on the situation as it
exists here on aceount of the European war, and also as
to what possibilities and advantages this situation offers

to North American manufacturers of musical instru
ments.  Although immediately after the declaration of
war I fully discussed this n
yet it may interest your y
the matter

My argument has always been that, even under nor
mal conditions, the prospects of Ameriean manufactur-
ers was extremely promising h i they would make
a decided effort to get their shar of the country s trade
Unfortunately, however, this they have never seriously
attempted to do.  In faet, going hack over the history
of the North American’s history in this country, he has
really made He has reserved all his
efforts for his own territory, the States, and now that
the day has come he finds himself poorly equipped for
export trade.  He has, moreover, hecome the slave of
“systems” to such an extent that he has completely lost
all interest in the study of the psychological side of
trade—a serious consideration in dealing abroad. He
will not make any allowance for differences in character,
methods, and customs abroad,

South America is quite differently constituted from
the North, and if the American mannfacturer insists on
making a certain type of instrument to suit his own
locality alone, he must not he surprised if he eannot do
anything with that type here unless he is prepared
to modify it to suit loeal taste, What is wanted here is
an instrument that suits the loeality, not to such a great
extent from the point of view of price, as from 1. of
taste.  He must supply what is wanted, not what he
himself wants,

Now surely this should not he such a hard task for
the man who sets out to ke o wauy for himself at this
end.  The North American produet is quite as good, if
not superior to the article whiel, com from other-parts,
and which suceeeds in making itself popular. 1t is at
any rate a solid produet, and there only remains, there
fore, just the need for a little effort in making the case
suit. Now this is a very important point. The popula
tion here certainly admire anything artistic, and if they
ean get something really artistic they will buy it. Price
must naturally he reasonable, but, as 1 haye said hefore,
it is not the salient point.

tter with my corvespondents,
lers to hear something about

very poor show

5]
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Coming to the commercial side of the business,
Awmericans are in the habit of adopting altogether wrong
tacties for entering the market. They are prepared to
spend large sums of money in ridiculous fashion in mak-
ing propaganda, hut when it comes to a small outlay for
the exhibition of a sample, they are always too nervous
to meet it.  Millions of cireulars, which are absolutely
useless, and which give a very poor impression, are sent
out hy |
utter ridicule when received hore,

As for the extent of the market, this is considerable,
as the population, consisting chiefly of Spaniards,
Italians, ete.. makes wusical instruments of some kind
absolutely part and parcel of their everyday necessities,
and the fact that there are thousands of cafes, bhiograph
shows, and similar institutions in this country, also helps
to give the musical instrument business som scope for
development.  Moreover, it is only within recent years
that actual competition in this trade has developed here,
and in consequence, until competition made itself felt,
exaggerated  pri for musical instruments  reigned
supreme. . With the advent of competition, however, the
more expensive type of instraments, especially pianos,
have come within the reach of the average resident, and
now that this point has heen reached, there is a steady
source of trade, and in consequence steady results.

However, what the Ameriean must constantly hear
in mind in treating with this conntry is that aggressive
business methods will never succeed in getting orders.
Salesmen coming here from the North have at different
times had rude shocks when they have “eollapsed’ on
to a dealer, and find that when their entive stock of
blazing deseription is exhausted they are Just where they
started, and that all they have suceceded in doing is to
give the dealer a cheap langh. Dealers here will not be
“bustled or hullied," and it is more of a system of doing
trade through friendships, which take some time to form,
than on the strength of fiery deseription of the article
for sale.  Morcover, civenlarizing, which is done to such
a large extent by American firms, and which often has
very comical results here, would never have the slightest
effect on merchants here,

To sum up, therefore, there is sufficient scope here
for American manufacturers interested in the produetion
of all kinds of musical instraments even at normal times,
what opportunities then are offered them at the present
moment they can best imagine.  But it is absolutely ne-
cessary for them to abandon the methods they have used
up to the present for establishing themselves, and cer-
tainly must abandon their habits in the North when they
enter this country.

There is one other item which should be added as in-
teresting to North American houses sending salesmen
here. A large movement has heen set afoot hy whole-
salers, importers and manufacturers’ agents here, who
are compelled to pay heavy licenses to the Government,
against salesmen coming in from any other country who
do not pay their licenses, on account of the fact that
anybody established in Buenos Aires, sending out a
sulesman to Rosario de Santa Fe, Cordoba, Hendoza, ete.,
ote., has to pay an extra license, which costs hetween
$400 and %600 Argentine pesos yearly, whether he makes
use of it or not for the whole year, and this has to he
paid in advanee,

The license in the city of Buenos Aires for a sales-

rge numbers of firms, and these are treated with
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man is 500 pesos Argentine currency, or $220 American
carrency, per year, and any salesman doing business
without one is, on the first offence, liable to a fine amount-
ing to twice the amount of his license, and on the second
offence twice that sum, and makes himself in this in-
stance liable to a term of imprisonment.  Moreover, he
must obtain this license before commencing business,
This movement is being very closely followed, and 1
therefore warn any salesman coming into the country to
take out his license,

Such firms, however, as are represented here hy es
tablished manufacturers’ agents have to pay no licens:
if they send out salesmen, as the salesman works in the
name of the agent.  But then, manufacturers agents pay
special licenses here, which are three times heavier ‘i an
those of any dealer.

8 for Ci

Through the courtesy of Mr. Harry Sykes, secretary
of the Board of Trade of Woodstock, Ont., the Journal
is enabled to publish for those of its readers interested
inexport trade the following suggestions supplied by the
Canadian Commissioner at Buenos Aires:

1. Unless otherwise requested, quotations should be
C.LF. port of entry, and any other information that
could be serviceable might be added. This is important,
owing to the length of time required to exchange cor-
respondence,

2. The postage on letters direeted to South Ameriean
countries is 5 cents,

3. A map of the world, showing the trade routes to
South Ameriea should be carefully studied, and after
that the map of the Continent.

4. All letters for foreign countries should he signed,

5. Avoid brusque letters. Some types of communica-
tions are greatly disliked by Latin American business
men. Courtesy is highly important in all dealings.

6. It is impossible to take too much eare with regard
to packing and marking. New cases should be used, for
which if necessary a charge can be made. Experiments
might be conducted in various methods of packing, and
the results suhjected to severe tests.

7. Cable address and codes used should be printed
on all letter paper.

8. B/L., Invoice, and Consular Certificate in connee-
tion with a shipment must be mailed as soon as possible,
or accompany goods, in order to obviate delays in clear-
ing stme at this end.  Doeuments for South American
countries must be prepared with the most rigid care, as
regulations governing imports are extremely exacting,

9. Questions must not be looked at entirely from the
viewpoint of Canadians: an endeavor should be made to
see the Latin American’s side also.

10, Contracts, however small, ought to he fulfilled to
the very letter, and a client’s interests observed as the
exporter’s own.

11. Read the “Weekly Report™ systematieally, and
file copies for future reference,

12, Lastly. do not neglect the smallest detail that will
make for success, from the receipt of the order, until it
is finally in the hands of the customer.

Getting the Public Interested.

In forwarding the suggestions above quoted, Mr.
. R. Poussette, (' di Trade (! issi at
Buenos Aires, addressed a letter to the Board of Trade
Secretaries in the more important centres in Canada
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concerning export trade, IHe pomts out that *“*the Cana
dian market is preseribed in its purchasing power, but
that the world is limitless, and affords to our manufac
turers abundant opportunities to inerease their output
to a vast degree Apply this to your own town, and
pieture to yourself the prosperity that would vesult if
one or wmore of your industries could obtain a secure
footing in the markets of the world In the present
crisis do you not think it would he of untold value
One might point to Brantford as a good example of
what export trade ean do for small city

" the public could be induced to interest them
selves in this question, their attitude would be quickly
reflected in some vigorous action on the part of the
manufacturers, Th are a few who have sneceeded
splendidly in foreign trade, but there night he many

“Foreign husiness cannot be obtained without the
expenditure of money, and the Boards of Trade might
perform a useful serviee in bringing together manufae
turers of one town or of neighhoring towns, to share the

expense of sending a representative to for ign markets,
where it is beyond the means of any one to do so singly
Bat the main thing is to interest the public, and now is
the time, when Canada has such an Opportunity as was
undreamt of a year ago. Canadian municipalities have
always heen keen to attract new industries
no less 80 to see their industries seeuring fo

let them he
dgn trade,
and the result may surprise them.,  But there shonld he
no u|im~n||w»phun: to compete in foreign markets re
quires intelligence heyond the ordinary, immense de
termination, organizing ability of a high order, and a
faculty for attending closely to the smallest detail, ™

Difficult to Standardize ‘‘Exchange’' Allowances,

ACK of judgment in valuing used pianos and organs

as part payment in player sales, is ungnestionahly
one of the most troublesome problems before the piano
dealers of Canada to-day. As time advanees and player
sules increase, the diffienlty will only hecome the more
acute, It seems at present that the most good will come
from a realization of the real gravity of the question and
a widespread educational campaign among dealers and
salesmen to ““prevent,” hy a change of poliey, at the root
of the matter,

A piano man in Toronto said to the Journal: “In
struments in exchange can never he standardized until
the prices of new pianos are standardized from coast to
coast.  The only absolute velief from present excessive
allowances, which we dealers think we are foreed to
make by competition, is to refuse to aceept any used in
strument in part payment at all. The public is so odu-
cated away from that poliey that to adopt it would he
impossible.  Therefore in my opinion each dealer must
continue to be a law unto himself, but a general pro-
longed discussion will help a lot in showing everyone that
from self-interest methods of valuing old pianos and
organs offered in exchange must he overhauled.””

Accepting 01d Instrument Makes Two Distinct
Transactions.
Sl‘l'];\}\'l.\'(.' of this same difficulty a western salesman
of experience makes these comments, and adds the
practice carried out by his house: *If every retail
house had not only the wide experience necessary to
arrive at just valuations and the prestige to convince the
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average customer that the figures offered ar always tair,
but also possessed an outiet for the ready  disposal of
such goods, then all would he well.  But this happy con
dition does not exist eve rywhere, by any means, When
I sell a player piano and take a straight piano, used, in
trade as partial payment for the player, I am undertak
g two transactions. | am selling a player piano and
Plainly, then
until the second-hand piano which 1 have hought  has

buying a second-hand straight  piano

been sold again, and at a profit, there is no vomplete

I amybody makes sueh sales, supposing that they
finished when the down payment on the player has heen

made, he is fooling himself. The piano taken in exchang

must he resold at a profit hefore the transaction has

heen completed

VOur own practice is simple.  In the fiest place we
are able to judge the value of a plane offered as part
payment quite aecurately.  No such piano is ever fignred
o until it has heen examined hy our expert men, who
report to us on its condition.  This report forms the hasis
of our figures.  But even that is not enough, for the mo
ment that piano is received a definite and  large per
ged off and the
mstrament inventoried at the lower figure.  Not until the
piano has heen sold, therefore, at a figure commensurate

centage of the allowed valuation is el

With a profit on the transaction do we consider that we
er piano, A house that
18 much better off than
the one that has nothing of this sort, or that cannot he

have closed the sale of the pli

has an outlet for its **exehanges

sure of any method for disposing of these second-hand
umulate a stock of
ad, and the dealer
must know that he can only come out right hy making

pianos,  There is no doubt that to a

used pignos in oa small business is

sure his valuations ave not excessive

0ld Squares and Organs Not Worth Allowances For.
merly Made.

Pl']l."l'l.\'li\'l' indecd are the observations of My, 0. ¢

Stone in an article which appeared some time sinee
in Music Trade Review of New York, A portion of the
article dealing with the problem of exchanges is here
quoted:  ““The day of allowing $50 to %100 for old
squares and $25 to $50 for old organs in part payment
On new pranos is fast drawing to a close. It should. The
pity is that the curtain should not have heen rung down
on the evil long ago. Shorn of all verbiage, the plain
facts are that the piano dealer who continues to practice
this disereditable method is doing one of three things ;
either

L. He is asking too much for his new instruments,
2. He is ignorant as to his selling cost, or

3. He is deliberately practicing a deception

“let us analyze this. Take the first proposition :
The dealer who has his new goods priced right cannot
afford to accept squares at $50 to 100 each in part pay
ment.  They are not worth it Anything taken in ex-
change should, first of all, be salable, and if taken in
trade at all, should be taken in at a price which will,
when sold, show a profit. A square piano taken in ex-
change at $50 will show an actual loss if sold at 100
nineteen times out of twenty; the cost of repairs and
handling the instrument are too great, even if a sale can
he found for it. But the truth is, the square that comes
in at $50 in the hig majority of cases is either never sold
or else brings a price below what was originally allowed
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for it. The dealer who has a $300 piano to sell and who
prices it at $300, as it should he priced, has to get $300
for it, either in cash or paper, or else lose money on the
deal. My observation is that the dealer who actually
makes $30 net and gets it or collects it on a $300 sale is
running his business pretty satisfactorily, So when he
takes in trade an instrument for which he allows, let us
say, ¥, he takes a loss right then and there of $20 on
the deal. - What the ultimate loss will be depends on
what he finally gets for his $50 exchange.

“The second proposition is responsible for this evil
perhaps more than any other one canse.  Dealers do not
know what it costs them to conduet their business, They
have not figured out the cost per unit or the cost of
selling in its relation to the net amount of business
transacted.  If they did, many of their eyes would hulge
out of their heads.  They would be astounded at what
a few dollars actual profit they make per sale or per
unit.  And they would be unwilling to dissipate those few
dollars by investing them in valueless exchanges, 1 lay
it down as a broad principle that the dealer is either ig-
norant of his selling cost, or ne deliberately enters into a
deception of his customer when he takes valueless instro-
ments in trade, 11 his policy is to take exchanges, and
he knows of the losses incident to it; in other words, if
he knows what his selling costs are then he necessarily
must price his new instruments sufficiently high to pro-
teet him from this loss."

Two Plans of Dealing with the Used Instrument
Offered.

WI'I‘HIN the past year I have pat this rule to the

test in a piano department in a department
store.”  Mr. Stone goes on to say, **When the depart-
ment was opened we adopted a *no exchange’ poliey. We
have sold pianos cheap, and while 70 per cent. of our
sales (counted by units) has been players, we could not
be pulled into the exchange proposition. Just at this
point 1 hear an investigator after the trath speak up and
say. *What do you do when you come across a prospect
Who has an old instrument to trade in, and competition
has offered him a big price for it?" We tell that pros-
peet plainly and firmly that we cannot take his old in-
strument in part payment.  We tell him that if his con-
sideration of our piano depends upon our taking his old
instrument in trade that we may as well dismiss the
subject right then and there.  We tell him that our
prices are low; that there has heen no provision made
for taking care of exchanges, and this we have no diffi-
enlty in showing him,

“Onee in a while (one in fifty) we run across an
arbitrary ease which is hard to handle. The prospect
blindly planges ahead and insists that we take his in-
strument on the same terms that some other dealer has
offered.  This we refuse to do.  We then make him two
propositions:  We tell him if he will set a reasonahle
price upon his old piano, a price he himself would he
willing to pay were he the buyer instead of the seller,
that when we deliver our new instrument to him we will
bring his old instrument in and sell it for his account.
If he takes to this proposition we insist that he sets a
right price upon his old piano; a price that is at once
reasonable and at which we can readily dispose of it.
We then bring the piano in, put it in first class condition
and sell it, charging him 15 per cent. for onr services and

erediting his account with 85 per cent, of the proceeds of
the sale.  OF course, when a deal like this is put through
we sell our new piano to him without any mention what
soever of his old instrument.  The sale of his old instra
ment is treated as a separate mattor altogether, In this
way the 15 per cent. received for handling the sale reim-
burses us and our profit on the whole transaction is thus
kept intact.

“Our other proposition is to buy his old instrument
outright ; paying him the eash for it.  On this proposi
tion we buy the old instrument with the same care that
we would exereise in buying new ones, We buy it with
the view of making a profit. This proposition we hold in
reserve until all other means have heen teied and failed.”

How Two Dealers Backed Up Their Valuations.

me give you a typical example of how this works
out,” concluded Mr, Stone. **We had a case of
hard competition on a high grade player piano.  The
prospeet had an upright piano nine years old in good
condition to exchange,  The deal finally settled down he-
tween ourselves and one other house, which offered the
prospeet $150 in-exchange for his second-hand upright,
We declined to do business with him on that basis.
Finally we told him we would buy his old piano from
him, pay him cash for it, but wonld not think of wiving
him $150 for it. We concluded by offering him 535 for
his old instrument, tendering it to him in mone

and
telling him that it he accepted it he need not feel that
he was under any obligation to buy our new instrument
and that he was perfeetly free to take our #50 and use
it in purchasing the other dealer's piano. At the same
time we told him it might he a good idea for him to see
it the other dealer would give him %150 in cash, the
same as he would in exchange and also leave him free to
buy where he felt he could make the best bargain.  This
the other dealer of course could not and would not do,
and we got the business. | cannot reeall a single dealer
who has made money out of exehanges.”

Uses the Journal in Selling Pianos.

RH'I'.\ILI-II{»\' in telling of the use they make of the

Canadian Music Trades Journal speak of the value
of the advertisements of the manufacturers, One sub-
seriber states that he always puts in his pocket the last
copy of the Journal received when going to it pros-
peet.””  Explaining his attachment to the Journal he
said, “After 1 have talked up my piano, which to my
mind is the greatest value in Canada, 1 pull out the
Journal to let the “prospect’ see what the makers them-
selves say in their ament to the dealer.  Then
I turn over to the advertisement of the firm who make
the action for the piano, and then to the advertisement
of the hammer manufacturer, The arguments of these
firms, which are not directed to the general public 1 find
very helpful in backing up my statements and in es-
tablishing a bond of confidence hetween my ‘prospeet’
and myself,””

Other dealers have spoken similarly of the value of
the Journal, but few have been so methodieal and far
seeing in the use of the manufacturers’ advertisements
as the dealer above quoted.  Other dealers have told of
carrying the Journal to show illustrations of lines that
had not yet appeared in the catalogue.




CANADIAN

wuosic

TRADES JOURNAL

Manufacturers Hold Annual Meeting

Attendance Poor.

Heads of Several Houses Absent.

Art Finish of C

Only Nine Firms Represented.

ases Slrongly Endorsed

Foreign Trade, Compensation Act, Exhibition Arrangements Among Matters Discussed.

David Allan, of Guelph, President-elect

Canadian Music Trades Journal Given Unanimous Vote of Thanks for Continuous Efforts to Further

F' the twenty-three firms vho ar

eligible for membership in thy

and Organ Manufacturers' Asso wmtion
represented at the annual meeting held at the
Club, Toronto, on th evening of Do

from both social and business standpaoints

|

L

Harry Syke nd Vice-President

The interests of the industries always

first
poor attendanee was frecly commented upon

absence of the heads of Hportant concerns was

Trade Interests.

nine wer

National

"l
and the
grettod

warrant a

good attendance of responsible heads of firms at thes

annual meetings, and the adva

at least onee in the year, are g

mportant that the Association should have the
co-operation of the head of every piano

wrally coneeded

o8 of meeting socially

It is
active

organ

manufacturer in Canada, not only because of the pre

sent interests of the trade, hut always having in mind

possible contingencies,  The de Ision of a year ago to

meet quarterly was, no doubt, well
failed in the carrying out

Members Present and Represented.

mtentioned,  hut

The slim attendance was not confined to members

outside of Toronto, who proportionately made a better

showing than the local firms. Those
firms represented, were as follows:

and the

David Allan, Bell Piano & Opge
Heney 1. Mason, Mason & Ri Lad, Toronto; W, N
Manning, Sherlock-Manning Piano & Organ Co., Lon
don; F. W, Bull, Williams P"iane ‘o Ltd., Oshawa

an Co., Lid., Guelph

WoF. Pike, Heintzman & Co.. Toronto E. . Thornton
Karn-Morris Piano & Organ o Ltd., Woodstoek; A, A
Pegg, Nordheimer Piano Co., 1ad Foronto:  Harry
Nykes. John Dunlop, Thomas Organ Co Woadstock

Honry Durke, H

T. 0. Howard, €. W, Seott Neweombe Piano Co., Ltd.,

Toronto: James G, Morrick Secretary
Mr. Tenry  Durk proprictor of the Mendelssohn

Piano Co., Toronto, and retiving president of the Asso

cation, was unable to e present, as per telegram re
ceived by the seeretar Mr. Durke had gone to Now
York to meet a relative coming from England, and

throngh the hoat heing e layed because of fog, he was

unable to leave New York in time to reach Toronto for
the meeting, much to the regret of all those present.,
The President's Address,

In the absence of Mr. Durke the retiving president
his address was vead by the seerctary,  He veferred to
the unusual situation in the teade. {hat will make the
year 1914 one to he remembered After many years
of continuous and growing prosperity, the trade has,
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sinee August, experienced o sethaek on aceount of the
war conditions, which will require rearrangement to
meet the changes in economi conditions,

“During the past several years,”" said the president,
“piano and organ manufacturers have had a ready sale
for all instruments manufactured. We have now come
to a time when it is necessary for us to sell our pianos
and organs instead of our produet selling itself."”

He voiced a note of optimism in the belief that at the
termination of the present war Canada will enter upon
a period of prosperity, which should henefit the pro-
duets of the piano and organ manufactories, as mueh ax
any other industry,

St is to the eredit of the Canadian Piano and Orgun
Manufacturers’ Association, "’ continued  the  address,
“that they have always considered first the excellence
of their product.  They have cducated the people of
Canada to expect pianos and organs of the highest
grade.  Foreign manufactur, will have considerable
difficulty in overcoming the high standard already sot,
and which purchasers look for,"’

* Touching upon foreign trade, the president  recom-
mended that the association consider the possibility of
securing for this industry its proportion of foreign husi-
ness in such markets as might seem to be the
attractive,

Reference was made to the Workimen's ompensation
Act, passed by the Ontario Government sinee the last
annual meeting.  ““This law." it was  pointed  ont,
“would exercise an important place in manufacturing
conditions, "

The exhibition agreement and freight charges which
were discussed later in the meeting, were also alluded
to by the president.

Faulty Ventilation of Exhibition Booths,

The various recommendations and suggestions in the
president’s address were taken up by the meeting. In
connection with the faulty ventilation of the hooths oe-
cupied by the piano and organ exhibitors at the Cang-
dian National Exhibition each year, it was stated that
notwithstanding assurances given the committee looking
after this matter, there was no improvement when the
1914 Exhibition opened.  The Exhibition  Committee
will continue to agitate with the Exhibition authoritios
to have the defect, which is a serions one, remedied,

most

Perforated Rolls for Players.

The action of the retail music houses of Toronto in
adopting a uniform basis of retailing music for player
pianos, was endorsed by the Association. On motion
it was decided to cireularize the retail trade throughout
Canada, recommending an observance of the arrange-
ment adopted hy the Toronto retailers on September
first of this year.

As reported in these columns on varions oceasions,
the player roll trade in Toronto was in a very unsatis-
factory and unprofitable condition, A meeting of the
refailers was arranged hy the Canadian Music Trades
Journal in March last, and attended by every retail firm
interested.  The ““Toronto Retail Piano Dealers’ Asso-
ciation,”” was formed, and after holding & number of
meetings a4 uniform bhasis of retailing player rolls was
adopted,

It was agreed to retail autographed and
played rolls at list prices.

hand
On the sale of other rolls it

was agreed to allow no greater discount than twenty
per cent. from list prices,

The disposal of shop worn rolls, or rolls unsalahle
at regular prices, was arranged for hy two special elear-
ance sales, when a maximum discount of fifty per cent,
fram list prices may he allowed, Anything unsalahle
at this discount is not to he sold. The dates for the
clearances ave Mareh 1 to 10, and September 1 to 10,

The Toronto retailers have also agreed  that the
waximum value of rolls to he given free with each
player sale he $10.00,

Advertising Novelties at the Exhibition,

The matter of distributing advertising novelties and
souvenirs at the Exhibition in Toronto was hrought up
for consideration. This was ow ing to opinions expressed
that it was defrimental not to he able to do so, as was
the custom hefore agreeing to abolish the practice of
handing out novelties,

The sentiment of the meeting was strongly in ap-
proval of the existing arrangement, and the agreement
of 1906 was re-affiemed. It was also pointed out that
the agreement with the Exhibition Association prevented
the distribution of souvenirs,

Foreign Trade.

The diseussion of foreign trade topies resulted in the
decision that this was » matter for the attention of in-
dividual firms, and could not he handled hy the asso-
clation,

Ontario Workmen's Compensation Act,

The attention of the meeting was then divected to
the Ontario Workmen's Compensation Act, which he-
comes operative on January first, 1915, The two points
of interest were first, the classing of the piano and
organ industries in their proper group, and, second, the
provision for safety deviees. The loss comes directly on
the groups affected, and no factory will he permitted to
he less efficient than any other factory,

Railway Cartage Changes,

During the year the railway cartage companies had
hrought forward two important changes coneerning the
handling of freight. They proposed to greatly inerease
the charges on shipments and returned empties.  They
proposed also to discontinue the present  practice of
hilling charges forward,

The special committee of the association working in
conjunction with the Transportation Committee of the
Canadian Manufacturers’ Association, made a vigorous
protest.  The result was that the protest against dis-
ontinuing hilling charges forward was allowed.  The
change in the cartage charges, however, remained, with
some slight reduction from the schedule first laid down
by the eartage companies,

Art Finish of Cases,

A discussion concerning the advisability of featur-
ing art finish on piano cases was commenced by one of
the members, who emphasized its advantages to the
consumer, rvetailer and manufacturer, It was shown
that the general public is ready to aceept the art finish
it instruments so finished are presented to them,

It was decided to send on a recommendation that the
exhibits at the Canadian National Exhibition of next
year he confined entirely to instruments with the art
finish.  Each manufacturer will he communieated with
concerning the proposition, and it is hoped that the pro-
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posal will receive the approval of every firm making an
exhibit, and that every effort will be made 1o feature the
art finish in the salesrooms,

New Officers.

The slate of the Nominating Committee was passed
without g dissenting voice, as follows

Hon. Pres,, Heney Durke, Toronto : President, David
Allan, Guelph; 1st Viee Pres, (.Y, ( hown, Kingston :
2nd Viee-Pres., Har Sykes. Woodstock ; Treasurer
Fred. Killer, Toronto Seeretary, J. G, Merrick, Toronto;
Executive Committee, R 8 Gourlay, Toronto, W. N
Manning, London, 11. 11 Mason, Toronto, A. Nordhei
mer, Toronto: Exhibition ( ommittee, Henrey Du
ronto, T. J. Howard, Toronto, J. E. Hoare, Toronto;
Nomination Committoe, (' . Bender, Toronto, Bull,
Oshawa, 1. H. Mason. Toronto

e, To-

Grant to Belgian Relief Fund
The association showed its practical sympathy with
the people of Belginm by a grant of two hundped dol
lars to the fund heing gotten up for their relief

Vote of Thanks to Officers.

A unanimous vote of thanks was tendered the officers
for their interest and efforts during the year. The asso
clation is fortunate in again having the services of My
James G, Merrvick, whose al ility and judgment and con-
sistent interest in the welfare of the music industries
have proven so valuable to the members of the asso
ciation, who hold their s retary in the highest osteem

The advancement of My, David Allan to the presi
deney is a most popular one.  Mr. Allan, assistant
manager of the Bell Piano and Organ Co., Ltd., whose
head offices and factories are at Guelph, has for many
Years been an active member of the association and
deeply interested in its welfare In connection with the
proposed changes by the railway cartage companies, M.
Allan gave a great deal of time and effort, and for his
labors in this connection deserves the thanks of the
association,

Vote of Thanks to the Journal,

The business session of the meeting was pr
hy a dinner, at which dohn A, Fullerton, of the
dian Music Trades Journal, was a guest. On his asking
permission to retire to keep ““an engagement with the
drill-sergeant,”” the s cretary asked the attention of the
meeting.  He spoke of the continuous good work of the
Canadian Music Trades Journal and its efforts to fur
ther the industries it represents in every honorable way
Mr. Merrick also emphasized the monetary loss to the
publication by the reason of the Journal’s poliey to re
fuse foreign piano adverti ing, and of which he thonght
the Canadian  manufacturers should take due “Og.
nizance,

ded

A unanimous resolution of thanks to the publisher
of the Journal, as outlined on the front cover of this
Journal, was then passed,

In acknowledging this courtesy, Mr. Fullerton em-
phasized the desire of the Journal to serve the musie
industries of Canada, and expressed his appreciation of
the loyalty of the manufacturers, who with but few ex-
ceptions, gave practical support to the efforts to provide
the retailers of this country with a medinum conveying
useful information and trade news,
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PIANO TUNING, AN OCCUPATION FOR THE
BLIND, AND HOW TO MAKE IT ONE OF
THE MOST SUCCESSFUL,

A paper vead before the Intcrnational
Conferenee for the Blind, held recently in

Londun, England
By Philip B, Layton, Montreal.
(Coutinucd from November issue

Now | come to the suhject of repairs—the rock on
Which the careers of so wany tuners have heen wreeked,
Few can tell whether o plano s in perfeet tune, but
evervone knows whether 4 note is sluggish, whether it
Jingles, whether the pedal squeaks or whother a hammer
or string is hroken

I the tun nnot do minor vepairs or does not know
how they are done, so as to direct others to do the work,
he will he greatly handicapped, and 1 fail to see how
he can possibly suceeed, e ought to pass an examinag
tion for vepairs, and 1 cannot urge too strongly upon
our institutions the great necessity of well instrueting
their pupils along this line, The man who teaches re
pairs ina sehool should take g class regularly every week
and deal with one special subject, illustrating the same
It is nonsense to say the average blind man cannot do
the ordinary repairs of o piano. 1 know of a number
of men without theiy sight, who, with seeing help, are
able to do the most diffienlt v wirs, such as putting in a
new wrest-plank, putting on a new bridge, re covering a
set of hammers, or entirely restringing the mstrument,
ete,

Men who undertake to teach this work in the school
must have confidence in the blind, and should not per
petually say, ““He cannot do this,"* and “*He cannot do
‘IHI'.H

I am of the opinion that a capable blind man, who
has an outdoor experience, and has - good mechanical
ability, could with profit be employved one day a week
to help impart this knowledg

First, heeause he would i
pupils,

Necondly, hecanse he has faith in them, and can un-
derstand their difficultios, and therefore can teach the
blind better than the average man with his sight,

1 see no reason why the average blind person can-
not do the sar ordinary repairs on pianos as a man
with his sight.

Mr. Alleock is a graduate of Henshaw’s Institution
for the Blind, and has a very large private funing con
neetion,

the confidence of the

What I have said above cqually applies to the repair-
ing of player pianos—the introduction of which has
greatly added to the diffieultios of the piano tuner, hence
the necessity that institutions should he most thorough
in this department.

A young man with his sight from a neighboring
piano establishment, who has received special training in
the repairing of players, could with advantage he em-
ployed for an afternoon or an evening a week to help
in this branch.

I recently received a lotter from Mr. Edward Roberts,
the blind instructor of the tuning department in the
Columbus School for the Blind, Ohio, whom T consider
to be one of the greatest anthorities on tuning and re.
pairing, in which he writes:
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Over 80,000

Dominion o=

“The Old Reliable” reare

Made-in-Canada

Wishing all Agents and Friends of the
“Dominion™ Pianos, Players and Or-

gans everywhere a Happy Christmas,
May the New Year Bring You Good
Luck, Good Health, and Good Business.

Clear, free and vibrant, the tone of the DOMINION PIANO is
not equalled for sweetness, purity and permanence, except in the most
expensive makes.  Our patent arch plate frame, just like that used in
“Grands' supports the entire playing mechanism, A piano with such
distinguishing features would be preferred by critical players, even if sold
in the ordinary way,

In selling the *“ DOMINION * the piano for the whole family
You save your customer $100 or more on every piano, by our economical
selling methods whereby are eliminated costly showrooms, high-salaried
YYmanagers,” gifts to artists, schools, etc., in exchange for testimonials.
All these are selling expenses that add absolutely no value to the piano
¥ u buy, yet which you must charge for.  We avoid them entirely,

Another perfection detail - the ** loaded " strings in the bass, have
the loaded wire brazed to the body wire.  “Thus the wires cannot loosen
and **sing," causing tiny Jinglings and unmelodious tone.  Each
*“DOMINION " note in every octave is perfect in purity, sweetness and
quality of tone,

80,000 enthusiastic ** DOMINION * owners in all
parts of the world—even in far away Australia, South Africa,

and England-~have been attracted by this rare combination

of a superb piano sold in a sensible cost-saving way,

Dominion *“ DOMINIONS " are built to endure the stress of time and
———

climate. A little nvestigation will pay you, Write for

PIANOS catalogues and prices,

ORGANS
PLAYERS g .8 .
STOOLS Dominion Organ@Piano Co.

AND

BENCHES LIMITED

Factory and Head Office
BOWMANVILLE, ONT.
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I would say that the repairing of player actions is
within the veach of some Wlind funers, and even heyvond
the reaeh of som secing tuners who are destitute of me
chanieal ability, for it is with s, gust s it ois o with all
other men, the squar pegoas often placed in the rommd
Lok

I connection with wy work | have made over many
entive upright actions

or some thne we have had two
Pranolas in our sehool ; the one in 1 tuning departinent

has heen dissectod and adjusted wmany tines for th
henefit and advancement of ouy students, and still the in
Mrament remming i perfoct order.  The thre Young
men whom we geaduate this v feel very well e

quaninted with it
On first sigl

a player action looks like o VErY com
pheated hit of machinery, and would frighten an inex
pevienced hand into insensibility but o little careful
study, with the skilful use of a serew-driver, will soon
oring a mechanieal mind fo see its seerets, and when
onee seen, the student will marvel at its simplieity
Advice to a Tuner

Don’t walk into  lady 's drawing-room with muddy
hoots,  Remember, this is ler snetum Wipe  your
Boots well on the mat at the door, and se vour guide does
the same

Don’t knock ornaments off 1, top of a piano, or off
a table beside it

Don’t serateh the prano when taking the front or
action out, or putting them in aguin,  Hurt your hand
rather than disfigure the insteament

Hyou have a diffienty with th action do not be too
proud to ask someone in the house to lend you the use

of their cyesight.  This ix a thousand times better than

making a serions blunder or hotehing up the wor
Don’t worry and fret when you lose a customer, R

member, you cannot please ey ryone, and most of

Your
customers have heen taken from someone else

Don’t make an exense and stay at home when the
weather is ad. - A wet day is o splendid opportunity for
a good interview

Don’t be discournged if husiness is not coming your

way. but give yourselt o good seolding i yon have not
made at least twenty-five calls that day to look up
husiness

Don’t stay away from your chureh, concerts, enter
tamments, or parties simply because you have no one to
take you,  Be your own pilot, and when you meet with
s afraid fo ask for help
Remember, a secing person is more pleased to help yon

diffiendtios on the way, do not |

ieross the street than you are to seck their assistance

When help is proffered You on the street do not
ahraptly refuse it, otherwise You may so hurt a person’s
feclings that they may never offer to help a blind person
again. . Always be most conrteous and thankful for every
kindness yon receive

Don’t expeet secing people to do everything for you
and yon do nothing for them

Don’t sit like a stuffed mnmmy when you i
ont to spend the evening. 8

re invited
2, play, tell an aneedote,

do something,

Don’t sit down and wish b were an organist or had
learned a teade, but rather be thankful and know that
vou have the very best profession in Yyour hands a hlind
man can have, and one that lends itself to greater possi
hilities of making money and friends than any other,
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The three 1's arve what vou need, Paticnee, PMack, and
Virscverance

Don’t be afraid to get into conversation with a
fellow treaveller.  This may often lead to business, 14
liberal in giving away vom cards.  Remember, you ar
Sure o meet with opposition which Sometimes I8 un
serupulons.  You wmuast alwavs In advertising yourself
one way or another,

Mr. o L. Haworth, of Acerington, one of the lurgest
Prano merchants in Lancashire, o pupil of the Royal
Normal College, and one of ity greatest suceesses, used
o start ont hag in hand, even when he had nothing to do,
and walk briskly in a certain direetion as though going
to exvente an order

I you smoke, don't carry VOur ammunition in youy
pocket, and so make it necessary for o lady 10 ventilute
aoroom after you have finished your work.  Ladies will
he your best friends, so it hehoyes you to study them in
very possible way

Don’t get offended and angry when someone makes a
complaint about your work: it may only I faney on
their part, which a litthe explanation will set right, hat
You must go and look at the instrament and reetify it
1 wrong.

One of our leading piano tuners in Montreal had a
complaint from g lady 1o the effeet that he had ruined
her piano. She stated that the tone was altogether too
subdued. e then put all the unisons out a little,  This
made her perfeetly satisfied.  You nust linmor your ens
tomers. A dittle taet goes a great way

In conelusion, be hopetul, be cheorful. b Faithful to
your opportunities, and remember that if yvou  sueeesd
You not only have helped yourself, bt vou have helped
the great eause of the hlind

Causes of Poor Violin Tone,
WIIIN'I‘LI.\I.‘ squeaking, harsh, wiry or nasal violin

tone, according to Louis Eaton, of Jucoh’s Op
chestra monthly, ““may he attributed to one or several
causes, but the chief souree of trouble may be found in
cither e

reless or unseientifie g

iduation.  Then, again,”
he says, “the bass bar iy not be suited to the instrua
ment: a poorly fitted bridge will also have » had effeet
upon the tone quality and, if it he too thin, will tend to
destroy the vieh, heavy, solid fon and resisting power
It might otherwise possess. Tl soundpost  will  fre
qnuently fit too tightly, ther by entirely altering the tone
quality and the freedom and

se of tone production
ilse strings are Famonsly responsible for faulty tones,
as well as poor intonation, A poor grade of rosin will
promote tronble and, in fact, so will the hest rosin, if the
violinist does not exercise proper judgment in its ap
plication to the

of the how

“Another troublesome factor is the failure of the
player to exert the correet finger pressure upon  the
string, and, if he does not draw his how at a fairly
aceurate right angle line across the string, the same ain
desirable effects may he in evidenee Small strings will
atly facilitate the suecessful production of harmonies,
large strings heing dull and unresponsive,”’

Mr. N. L. Conley, of Mason & Risch, Ltd., Toronto,
Was among the out-of-town guests at the St Andre
hanquet at Trenton, Ont
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A Columbia Grafonola

completes the family
circle

But be sure it is a Columbia, with opl””"
the exclusive Columbia feature ( foa =~

—The Tone Control Leaves,

A reproduction of one of the series of Christmas adver-

tisements appearing in 175 newspapers in Ontario,

These advertisements are bringing results for dealers.

The lopoet olalosniors MUSIC SUPPLY COMPANY

of Columbia Products 36 Wellington St. East
in Canada, TORONTO . . . CANADA
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Owners Appreciate Dealer 's Interest,
Sn;.\lr‘u‘.\.\'l' of talking machine development is the

fact that at any little informal household gathering
of Triends thepe may be several owners of talking wa
chines.  The chances ar that i a dozen Camilios ape
represented, one-quarter of them will have talking ma
chines Incidentally the other three-quarters represent
Prospective buyers, At suel gathering vecontly two
or three drifted into a diseussion of different stores in
Which they hought records One man that evening had
heard seve new and desirable vecords {hat he did
not know existed.  His friends chaffed lim on his heing
beliind the times, but he pleaded that he had not mueh
time to hunt through catalogues and supplements, and
that when he called at the stove of the vetailer from
whom he bought his machine, no suggestions WEre pyvep
offered regarding records

“Why don’t you go to Blank's " asked one,  They
will always keep you up-to-date, ™
I owent there onee,” was the reply, “*hut they

seemed to he sore hoeause 1 didn’t by all the records
they had in the place. Onee was enongh for me in that

pla

The quiet member of the trio then spoke up and re
lated some experiences. e had shopped avonnd ; wot
1o places that wanted to overload him and got to places
that didn’t seem to give a hang whether he vame or
went, Finally his attention was directed to a small, un
pretentions store in which the owner was salesman, hook
keeper, buyer, and the one man always on the joh, [e
took an interest in his customers Didn’t sell them any
thing they might ask for without helping along with
restions,  1f he thought a customer would tire of a
iin record he wonld say 8o and try to replace it with
something hetter,

The fact that the result of his Sugges
tions sometimes caused his customers to buy four dollars’
worth instead of five

Iy caused his sales to swell

Said the talking machine owner, coneluding a re
countal of his experiences, **This chap won't overload
vou, and he won't work off things you will wish you
hadn’t bought, e ¢ to know your likes hetter than
you do yourself, and here's his eard,"

Make Up a Christmas List,

HE one man that is, or should he, hest qualified to

suggest suitable Christings records for his enstomers

is the dealer himself. 1f this item of husiness has not

had his attention there is not an hour to lose, If by a

little inexpensive suggestion the dealer ean get some

more record business between now and the evening of

December twenty-four, it is plainly his duty to get into
dction,

All talking machine owners want a few new records
for Christmas.  They want seasonable seleetions, and
hecause they have too little time, energy or intelligence
lo go through the catalogue to make the selection, they

TRADES JOURNAL 29

do without unless the dealer comes 1o their AsNistane
The dealer has the advantage of acquaintance with the
catalogue, and he knows wihat he has on his own shelyos
that should be moving out

Get out a list of sensonabl records, and in attea
tively printed form send along copies of the list to vour
customers. A cirenlar lottoy Living titles, numbers and
prices, with shovt deseriptions, would b anuselul piece
of literature to talking machinge owners, for all of them
do not find it convenic nt to visit the dealer’s store, par
tieularly when they are unable to e just the records
they would like

Outfit 8hould Be Paid for in Eight Months,

SI-}I.I. him no more than he can pay for comfortably, is
i rule emphasized by Me. Marion Dovian, treasurep

of the Colunbiy Graphophone Co, My, Dorian adds that
mvestigation results in information as to the prospect 's
neome : how permanent it is and What demands are mads
upon it by his family,  With this information in your
POSSession you ean determine what it I8 sife to sell him
Suppose a prospeet peceives it sulary of $20 per week and
has a family of fouy I he has boen o civing this salary
for some time and lis veputation is good you are justi
fied inassuming he ean sifely 2 or 3 per week
use allowance must he
made for possible sickness of some of his family, which
will make greater than ordinary demands upon his in
come. Eight to twelye months is the period within which
anontfit should be entir Iy paid for

More than that is dangerons, |

Allowing for a 42
o week payment spread over eight months i enstomer
could in that time pay for an outfit costing %64, That
would be the limit which the w i8¢ dealer would sell him
Many dealers make the mistake of selling a customer
double the amount he can pay for comfortably, with the
result that the payments become havder us they multiply
and cach payment day the customer foels he is carrying
a hurden Consequently his attitude becomes one of an
tagonism and he pays gradgingly, whereas if sold a bill
he can pay for comfortably, he does it cheerfully,”

It Out,

The Instalment Agreement—(!nrry)
Gl.‘(l\\’l.\' ont of the preceding paragra,. is the ques
tion of the making of an agreement with the puy
chaser upon the instalment basis.  Upon that topie Mr,
Dorian has this to say, which confirmg opinions expressed
in these columns :

Many customers who buy goods on
the instalment plan ar

of Timited husiness experienee
A complicated instalmont lease is to them an incompre
hensible thing,  Your lease should he us simple and
clear-cut as is consistent with adequate protection.  The
terms of the contract should he made clear, and ens
tomer should aceept them in 4l particulars,  Salesmen
should he prohibited from making verbal 4 rreements
with customer.  1f special terms are made thes should
be written into the contract itself. If this is not done
disputes are apt to arise which are destructive of fhe
mutual confidence which must exist to insure a cons
tinuance of patronage, The customer should he fur.
nished a copy of the contract, so that he can pefer to
it at any time. In this way yvou gain the customer’s
confidence and he will not only give yon his own future
business, hut induce his friends to do likewise,

“Terms should he as reasonable as you ean afford,
but once these have | agreed upon and accepted they
should be enforced rigidly. There is no sier way to
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SELL THE PHONOLA o

IN

DISC-TALKING MACHINE A%

If you value the goodwill of your l'llN!ll-
mers and if you are in business for gain.

You sell the PHONOLA
for less money and a bet-
ter profit than any other
sound-reproducing  in-
strument made. Every
PHONOLA buyer is a
human  advertisement
for the PHONOLA.

TYPE “D"

The lowest priced Phonola Can he
retailed at $20,00

The PHONOLA motor is as silent as night.

The PHONOLA music chamber is proportioned
to give the best acoustics.

The PHONOLA sound box is adjusted to re-
produce all the original music.

The PHONOLA designs and finish will get the
customer on your side.

The * Crown Prince"

The PHONOLA agency is an open contract ]"'n."'.'f.'ffi].fi‘.'.."ff .'.-"':ffi'}{;'.l.,.‘

proposition. It does not tie your hands. at $160.00

The One Incomparable Record
Offering Belongs to Phonola Dealers

Competitors acknowledge that the best needle disc
records made are FONOTIPIA, ODEON and JUMBO.

We have the sole Canadian agency for these. Get
the Catalogue —look over the artists' names, and the list
of titles —-then compare values.

THE POLLOCK MFa. Co.

LIMITED

Berlin, - . - Canada
WHOLESALE DISTRIBUTORS

WHALEY, ROYCE @ CO., Ltd., Toronto The NATIONAL TALKING MACHINE CO., Ltd., Winnipeg

For Ontario and Maritime Provinces For Western Canada,
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spoil good customers than by giy ng the impression that
terms are mere formalities.  Thep Is no surer way of

getting a list of accounts in had condition than by ignor

g the regular date when an instalment by

is 1o paid
I the customer has agreed to pay on Monday train him
to make the payment on that day and Hot on some other
day. 1 his payment is not wade on M mday notify hin
tmediately to bring in th payment or take it to vour
colleetor without further delay Phe moment the first
lapse ocenrs, get vight after hin i remind him that
the goods were sold on definite and aceepted terms, and
that you expeet him to perform his promise, 1 his pa
ment has not been made by 1he close of business on
Monday have the collector at his Place of husiness o
residence on Tuesday  morning and  you  will  save

noney

Exclusive [Line Contract in the
Talking Machine Trade

A Subject of Much Interest. Is Being Confined to One
ine in the Best Interests of the Retailer ? No
Precedent in the Piano Trade.

N the November issue of Canadian Music Trades Jour

mal was published an article relative to the
line contract that has become so lmportant a phase in
the evolution of talking ma hine trade poliey in Canada

The article referred to, which was entitled
IS in the Talking Machine Trade,”* *
Contract Much Discussed.,”
evidently met with the disapproval of at least on
wWholesale talking machine firm

exelusive

Kaiser
Exclusive Lin

and having other sub-heads

This deduetion we a

rive at from the fact that the publishers of Canadian
Music Trades Journal have been served with a writ for
action at law to recover $10,000 damages for alleged

libel

In this connection the Journal has to say that it has

received no protests concerning th article referred to
or that the article or any part of it
tains any misrepresentation. W,

than the management of this Journ

IS untrue, or con
might further state
il is always ready to
correct any unfair or unteathful statement that
any time he puablished in these colmmns, and  which
could only appear inadvertently, as the vecord of the
Journal during the past ten vears shows its desire at all
times to he fair and trathful

Regarding the contract that formed the
article in question, however, and th clauses and mean
ing of which the Journal erviticized in the

subseribers, it may not be out of order for th Journal

may at

hasis of the

nterests of its

to affirm that the personnel of any talking machine firm
had no bearing on the question
any firm might or

tionality

That the personnel of
night not he of any specifiod

na
hirth or extraction ha

8 nothing to do with the
question under disenssion

The exclusive line contract - the talking maehin
trade has no parallel in the prano trade, so far as the
Journal knows, nor has it any duplicate in any other
civilized country, so far as the Journal knows
For the sake of presenting more clearly to the readers
of the Journal the subject under disenssion
asked to consider the following hypothetical case

A firm of piano manufacturers with the (

they ar

‘anadian
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AL uported line of pianos. which am laimed
to by ed by innumerabl omes 1o the
retadlers of Canada with an agency proposition I'hey
SN 1o cach prospective eustomer vhom will take for
granted as anterested in 1l lne and  satistiod s 1o
quality, price and demand
Now Vant you to tie yvoursell exclusively
to this piano, You must agree o handle no othe
piano,
You must agree to a number of onditions, and
You st e our policeman, that is 1 yvou know of
any other person. near or distant, who is infringing
my clause of the contract we ask you to sign, von
MUST notify us AT ON( |
You must agree that Vhen we, the disteibutors

onsider that you are not displaying the pianos pro

perly, buying sufficient Quantities, or for CAUS]
OR OTHERWISE, at uny time, tl ageney shall
he taken from yon

You must agree that the romoval of the sitid
AN aoes not permit you to sell the pranos e
g e your store, whether yon hay paid for
them or not, at other than 1l prices specitiod

You also admit that Hing 11 remaining
pPrmos yon are infringing o patent i may he
proceeded against

You also agree to handle the piane WE SUP
PLY YOU WITH. and we do not Promise or agree
that throughout the lite of the contract we will

supply you with thy PHEIBOS You are now arranging

for. We may not always have that

ANy, 80 von

Will take what we give von

You agree that when nonstrating this piano

vou will sit only upon u benel

chair or stool sup
plied by us

You agree that when de

monstrating this piano
vou will nse

only sheet music stpplicd by us
You agree that we the piano distributors will

be the sole judge as to whether vou are observing all

the conditions of the contract

The foregoing ave some of the clauses of the hy

pothetical piano ageney conteact, My Dealer
sign it

wonld yon

yorevert to the talking machin business, and the
exclusive line contract, that formed the basis of th
article published in the November issue of the
and now alleged to be il lous

Journal
our suggestion to the sub
sevibiers of this paper is that hefore signing this or any

other talking machine contract, b should ask himself

these questions, and if he ean HNSWer

ves' to all of
them

#o ahead and sign, and complain no more about

rritating conditions of an xelusive ageney contract

Am 1 satistied that 1 do net want to | imdle any
other line now, or do not want to be free to do so
atany time during a period of vosrs

Ame 1 osatisfied to grant to the firm. to whom |

am-paying money for merchandise. the

power to
decide whether 1 qm

CAFTNING A representative
stock, huying in sufficient quantities, or in all other
ways observing the clanses of the

agreement !
\m T satisfied to enter into a4 contract to
handle one line of goods regardless of what the

public demands, and when other dealers, and com

petitors of mine, handle this line and other lines,

too !

A
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Three Winners for Live Dealers
IN

Talking Machines

Made
in

(anada

Vitaphone Type No. 28. Retail Price $28.00. Vitaphone Type No. 33. Retail Pri
Size 16 in. x 16in. x 1215 in
Beautifully finished golden oak. Motor can be wound

while playing. Plays any make of disc record
with or without horn,

$33.00.

Same style Cabinet as type No.

Size 16 in. x 16 in. x 1215 in.
Used Mahogany
while playing.
Equipped with Baby “*Music Master " Horn $10 extra 12 in. Turntable

Double spring motor that can be wound
Plays both needle and sapphire records,

Vitaphone Type No. 40. Retail Price $10.00.

Mahogany, Mission, Golden and Fumed Oak. Double
Spring Motor that can be wound while playing, and inter

changeable diaphragm connection from amplifier to horn
Plays either needle or sapphire records.  Beautifully
finished and polished.

The first step to become a ** Vitaphone Dealer " is to send a trial
A4 —— D

order for Instruments and records; Catalogues sent free on request.

Do It Now.

CANADIA VITAPHONE CO., LIMITED
TORONTO _ Cornoe Garlaw and Nastern Avenues

- - . CANADA
WINNIPEG BRANCH, C. E. Fosdick, 36 Cumberland Block
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Am 1 satistied to enter into a contract that t'["i"‘ B e
nakes no provision for the disposal of 1 it
the end of the contraet period, or at any time n & NEW RECORDS
the contract might be ended TSN SIS SRR T o e e e e T o

A 1 satisfiod to enter into o contract 1 COLUMBIA RECORDS FOR JANUARY
clusively handle o specified line for g definite perviod 12INCH SYMPHONY DOUBLE-DISC RECORDS
Without any guarantee from the ofher party to tl . g a
ontract that 1 will I supplied with that line dur
g the life of the contract 1,50

i I sutisfiod to enter into o conteaet f liane X .

|
exclusively a certain

that
up hy

hne of merchandise, and in the

event of line o,

other

ageney being tuken from m 10
or given am in douh whether | "

us to

can handle son line without heing proce

fed
against hy

\m |

handle a

law

satistied to enter nto a  contract to

brand oi
specified discounts, and yet |

certuin line or

nerchandise at !
ave to pay
articles supposed to he covered Iy the

than th

for certain

contract. a

minimum price, which is higher list prices

less my discounts would In

Am 1

satisfied
am told that

1o sign a contract merely I (

all the others have signed it
U. 8. Courts Hold that Contract to be Binding Must be Equit
able to Both Parties

A\ editorial in Musiec Trades of New Y
vembep

No

decision  hy  the !
Court
publishers who wer

ork for

SUVS A recent
\ppellate Division of the Supreme
not only to the musie

terested

18 of interest [

directly in \16
but to business men gencrally, 1y appears that
well-known and veputable publishing house
contract with a talented composer, hy
this composer undertook, for o term of
the exelusive right of

the publishing house

had made Wi
which contract

five years, to giv

publication of his compositions to Her

After a time differences arosc
some of his compositions to anoth ,
lishing The

ainst the second concern and

The composer
and a vival, pub J
then hrought
the on {
the ground that the contract with the composer had heen ‘
infringed. The Appellate Conrt held unanimously, that
the complainant publishing hous
position, for the reason that the
equitable ong

house first concern suit

against COMpPoser,

could not maintain its

contract was not an

M
it hound the composer
term ol years to the publishing house 1626 D

the publishing hons

masmuch as while
absolutely f
it did not hi
That is to say, the publishing house were in a
Where they could virtually suppress the
by not publishing his work at all orl
a few copies of each of
“The virtually
That a contract must b

position
either

WV getting out simply

his compositions
this
to both

anding in the court

decision rests on proposition 8t

cquitabl partics

con 610 In 8

cerned in arder to have any st
that, conscquently, a person will wot get vilicf fy
courts if it can be shown that the
engaged was wholly one

s, and
om he
conlrvact in
sided in his favor,” ;

Word is received hy the

Journal of the death of My
Alfred Henry Littleton,

January

Zave Red, Wi i

which he I

INCH BLUE-LABEL DOUBLE.DISC RECORDS  §1.00
Toots Paka 1 '

| How «

y . ATR SerN
m a similar manne Poor Puuline (W v t ariton

e Ha

Awn Good hye Manl
DOUBLE -DISC
Dance Records. C

REC

1 ambin Mir
RDS.

ecording Supervised by G. Hepburn
chairman of Novello & Co., the Wilson, M.B
London musie publishers,  The late My Littleton was 613 It Was ¥ porar Wil o
horn in London in 1845, Ilis death oceurred at Brigh - S it G &
ton on November 8
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EDISON PLANT AT WEST ORANGE DESTROYED
BY FIRE.
Loss Estimated at $7,000,000.
Edison Co. Will at Once Rebuild.

Just as the Journal goes to press the following Cana
dian Pross despateh is received from West Orange, N
under date of December ¢
entire main plant of the Edison Company here to-night,
t nearly 7000000, with

Vo Fire destroyed vietually the

cansing  dimage estimated

insur

e that it is expeeted will reduce the loss 1o ap
proximately 5,000,000

An entire square hlock of modern reinforecd conerete
buildings, which were supposed to he fireproof,  was
burned out by the flames. The only Tuilding sived i
the Mock was the laboratory building, containing valu
able seientific machinery ander the immediate superin
tendenee of the inventor, Thomas A, Edison

It is estimated that about three thousand men and
women will be temporarily thrown out of work heeause
of the fir In all about seven thousand persons were
employed at the plant, but as the storage battery build
ing across the street from the main plant was saved, with
other buildings nearby, it will he possible to keep some
thing more than half the foree « mployed

< Although 1 am more than sixty-seven years of age,
Il start all over again to-morvow,” said Mr Edison
L oam pretty well hurned ont to-night, hut 1 will go
vight to work to reconstruet the plant.”

In all eleven buildings in the main plant went down
with the fire.  The buildings destroyed included those
oceupicd by the new Digmond Dise Company. the one
oceupied hy the Kinetophone Company. and the uild
ing which honsed the Bates pumbering machine, together
with the primary Edison battery Iilding. the talk
ing machine building and the administration huilding.

DESCRIPTIVE RECORDS CONTAINS ‘*ARRIVAL
OF BRITISH TROOPS IN FRANCE.

What is expeeted to be a very rapid scller is ‘o
Jumbia record P23, a new addition to the putriotic
series,  The record oceupies Loth sides of a 10 inch dise
the first half Cepicting the approach of the troopship
to land, with soldicrs singing and hands playing, the ex
change of chafl, the welecoming shonts of “Vive les
Anglais.” the answering British cheers, an inspiving
Fall in'" as the boat draws
alongside.  The seeond part illustrates the disembarka

speech to the wen end the

tion, the lowering of the gangway, the rousing chorus

our soldiers have made their own for keeping ste

here recorded for the first time, followed by the mare
ing-off
the Irish in suceession, good-hearted Panter, and the
entraining **for Berlin® (via ““the Front™ 1. the record
coming 1o # brillisnt conclusion with the departure of
the teain, amid hissing of steam, singing of “The King."
and volleys of ¢heering

hattalions of the Grenadiers, the Gordons, and

It is interesting o learn that among those who took
part in the waking of this record were a number of
British Territorials, and four Belgian refugees, who
entered thoroughly into the spirit of the oceasion and
honted their *Vive les Anglais” with an honesty of
parpose that hespoke their sincerity.  One Belgian was
from Brussels, one from Liege and two from Louvain,

TRADES JOURNAL

CANADIAN BAND MAKES RECORDS.

The Pollock Mfg. Co., Ltd., of Berlin, Ont., have re-
ceived adviee that the Odeon Co, have recorded a mumber
of records by the band of the Sixth Battalion Light In
fantey of Winnipeg.  This is the only band to accom-
pany the Canadian forees to England.  The recordings
of this hand are therefore attended with universal in
terest,  The records heing prepared for the Canadian
trade are:  In Old Quebee, march; Salut an Drapean,
United Bmpire Mareh, Tipperary March, Men of the
North, Washington Grays.

The Pollock Mfg, Co. have the sole Canadian rights
for Odeon records, which are also wholesaled hy Whaley,
Royee & Co, lad, in Ontario and  the Maritime
Provinees, and by the National Talking Machine Co. of
Winnipeg, in the west.

COLUMBIA RECORDS —(Continued from puge 3:3)

A5 Cullege Medley No. 1. Onestep,  Prinee’s Bana
College Medley, No. 11 Onestep, Prinee’s Band
v

ASGIG Desting Waltz  (Baynes) " s Band

Frev I Easy (Berger) ( Polka Prince’s Band
ASG1T Morning Exercise (Berlin), - Fox-tror.  Prince’s W

Love's Porfume (Parfum D Amour) (Henry).  Waltz Hesitation

Prinee’s HBand
8bc.
V1628 Soup to Nuts (Arndt).  Onestep.  Van Eps Banjo Orehestra
T Want to Go Back to Michigan (Berlin), Fox-trot.  Van Eps
Banjo Orchestra

EDISON BLUE AMBEROL RECORDS FOR
JANUARY.

66 CENTS.
2181 Dust Thou Know et Sweet Land ! (Connuis tu le pays)
Lignon urie Morrisey
D485 The Mot with My Trae Love's Nume
Helen Clark and  Vernon
2iRs iy the Setting of the Sw ulter ¥

2480 Mendowhrook  Fox Trot Nutional 'y
Wo 'm Go pek to Lonisiana Billy Murray and Chorns
2101 When the Green Lenves Torn to Gold Walter Van Brunt

2402 L Lu—Fado Nutional  Prome Rand
2400 My of Dregms—retty  Mres, Smith M Kniser
100 Fuirest | Waltz Charles  Danh

2485 Mis, Sipph, You're o Grand OM Girl Mrs, Smith
Helen ( and Billy Murray
Promenude  Band

406 Girl from Utah—O
2497 When the Roses F

dolph, Elizaheth Spencer and Charos
Reed Miller
wd Miller

TR Wl \
2400 Ky Valley Shall Mossinh I
2500 Leave Me to ve and Aria from R

Adelaide Fiseher

W Californin and You Billy Murray and Chorus
o fotody Eliabeth Spencer and Emory B, Randolph
2508 Ta T e Step National Promennde  Band
3504 L | alts Song Guido Gialding
Vilean's Song Fi Why
Weber's Last Thought—Funtasia for Cornet Gustay ¥, Heim

T 1 Want to Go Back to Michigan—Fox ‘Trot
Billy Murray and Chorus

(n) Yesterday and Today: (h) Beenuse Charles N, Granville
08 Come Baek to Me Mary dordan and Chorus
S0 When the EWh-Tide Flows Kniekerbocker Quaurtet

NEW EDISON DIAMOND DISC RECORDS.

PRICE, $1.26
Souvenies ¢t Regrets—Romanee  (Paul Beaumont)
0171 Brooklet's Tale—Tone Pictare (A, Jungmann)
WIND The Dode Dawdle—Fox Trot (Ernest Dunkels) For Dancing

\mazonia—"Polkn Bresilionne (P, J. de 0. Pinto) For Dancing
Buand
H0104 Californin and You (Harry Puek) T

nor

Billy Murray und Chorus

He's n Rag Picker (Trving Berlin) Male Voices. . Peerloss Quartet
PRICE, §

#0165 1 Love You (G, Sehnitker) Contralto A Baritone
Helen Clark and Ver
There's # Warm Spot in My Heart for Tennesse
Schmid) Tenor and Baritone
John Young and Fr
KO1R2 The Music of Love—The Girl froi Ttah
Soprano and Tenor Marie
Only to You—The Girl from Utah (Paul A

Archibald

elen Clark and Chorus

S01%5 When 1t's Night Time Down in Burgandy (Herman Paley) Con
tralte and Tenor Jen Clark and_ Walter Van Brant

Meet Me 'Noath the Persian Moon (Anatol Friedland) Tenor

Walter Van Brunt_and Chorus

sprano_and Tenor

and Walter Van Brunt

rano

Mary Carson and Chorus

SO188 Love Monn—Chin Chin (lvan Caryll)
Elizabeth Spenc
Violet—Chin Chin - (Ivan - Caryll)
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JOHN CROMELIN NOwW COLUMBIA GENERAL
MANAGER AT NEW YORK

Mr. John A. Cromelin has I noappointed to the

general management of the Columbia Graphophone Co

With headquarters at New York, in Suecession to My

Lyle, vesigned.  Mr. Cromelin has had a long and vari

Uxperience imovarious parts of the world for the (o
lumbia firm

e entered the Columbia servi ut the

the ladder, cighteen yoars ;

tary to the president, and it

officer in the factory at Bri n

he was transferved to Enrops 8

Paris and Berlin, e was St nang

for the last four years European general manager, It is

i this last named position that Mr. ¢ romelin’s rare ex

ceutive ability, backed by sonndness thinking and

poliey-planning, has found such profitahl

He took the European helm after th panic of 1907

when business in Europe was loss

being operated at o
developed it, and in a short time put it on a profitahl
and sound business hasis.  His problems were not alon
salesgetting, Lat manufacturing: and the London fu
tory to-day stands as o model of offic eney, hoth on
count of the high quality of produet it turns out and for
the type of men who are the brains ha K of the produet

Mr. Cromelin tipresses one with his pleasing pey
sonnlity, and further with the faet that he is an analyvti
cal thinker, quick to grasp the kernel of an intricat

proposition, and quick to realize its possibilities in

hrond way. Two principles which he has consistent]s

followed in his suceessinl European ministration are

mnteresting to note, as they serve us prophetic side

light on his probable operations on thi side of the At

lantic.  One is that in choosing husiness associatos the
rule should be 900, seloction 109 supervision,””  Thy
other: The dealer, first, and foremost. '

LIEUT, FARQUHARSON WOUNDED IN BRILLI
ANT CHARGE,

Mr. A, G. Farquharson Canadian manager of th
Columbia Graphophone Co., has cived news thet his
brother, a licutenant in the London Seottish, was s
verely wounded in the head during the famous charg
on November 4th. The first notifi ation was received hy
his father, (‘o] Farquharson, from the War Office. Sub
sequently a letter was received from a hrother officer to
the effect that Lieutenant Farquharson, “*fell unconsci
ous with a hallet wound in his head, whilst leading his
men in a brilliant charge.”* and still later another lottep
was received hy

Farquharson from one of his son's
fellow officers, who said he had seen the lieutenant |y
Mg unconscious in a train on the way to some hospital
Since that time, however despite every effort on the
part of the wounded man’s family. no further informa
tion had heen obtained oneerning his whereabouts, My
A. G. Farquharson himself, forme rly held a commission
in the Somerset Light Infantry and is now a member
of the St. Andrew’s Assoc intion Rifle Corps, Toronto
Four other brothers wear the King's uniform, One is
an officer on LS, Collingwood another is a major in
the War Office: a third, who took part in the defence of
Antwerp, is a lieutenant-colenel of Marines, In 1893
the latter was on hoard the il fated flagship Vietoria,
which was run down in the Mediterrancan by the (a
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perdown, with a loss of 00 wen, and for saving the lifs
Huma

Nociety™s medal. - Mr, Farquharson's fourth brother is

captam in the Indian Ay

oF the ship’s pavimastor. he » 1 | tl R

JAMES P. BRADT REJOINS COLUMBIA CO
Me, James P, Bradt formerly manager of the ('
lambia Graphophone (o, ’s husiness in Canada, has 1

joined that firm, and will fill an inpor

nt position in
the Columbia - exeentive offices  in Now York My
I wil d with
pleasure by the many friends he mads

Bradt’s return to the Colun hia

i the tra
m Canadi. When the Canadian busi

Hess was put in charge of M, Beadt in 1909, it was, to

dun

g his

Say the least, in an unsatisfactors condition, but he soon

had it profitable and  permanent  basis Iis

thorouy

of the Columbia products,  long

business experience and strong personality, soon won

for him a Wl connection,  Under his regim # brancl

factory was opened up. and which has sine

sueh splendid pr

grown to

artions.  Records prior to My, Bradt s

advent were imported, but fhese are now all made in

Canad

"

Concerning Mr. Bradt's veturn to the Columbia firm
a New York exchange savs Mr. Bradt, who was for
merly the manager of the old United Press in Baltimor
entered the service of the Colummbia ( OPANY seventeen

years ago.  He was man

ger at Baltimore up to 1903
when he went to Berlin, s suceess i Germany was
8o pronounced that in 1906 he was made manager in
London.  Returning to America i 1908 he was made

manager for Canada, with h

uarters in Toronto, 1

has a competeney and is ded as the hest talking

machine man who has cone into the husiness in the past
twenty  vears, \s @ telegrapher Pross  association
anager, amd newspaper writer he won g name long

vears

g0, and New York is Ineky to have I among
those of her citizens who write theip names on the clouds
and contribute their part towamd making her the great
oSt commercial centre in the world,”’
NEW KINGSTON, ONT,, PREMISES OPENED.
Music Hall,”” the new music stor of €C.'W, Lind
say, Ltd., 121 Princess St., Kingston Ont., was opened
to the public last month,  Phes quarters were pur
chased by the Lindsay firm last spring. and have been re

modelled by a new glass front hardwood floors, white

enamel decorations and new lighting.  The first floor

contains the o and piano showrooms, while on the
second floor is a large pinno showroom also three sound
proof talking machine vooms, all tastily decorated

Local manager, M. S, Grace, has heen receiving nu
merous congratulations on the vesult of his firm's in
vestment in the new Kingston premises

Vegetable wax, which is used in the manufacture of

talking machine records is ol ned from the leaves of
the Carnavba palm, and is an miportant export product
of Brazil. The wax shipped from Bahin is not produced
in this immediate vieinity, but is birought from the in
terior, chiefly in the neighborhood of the San Franciseo
River. Tt is not prepared in lare factories, but s
worked on a small seale by individuals in the swampy
lands where the palm grows, from whom it is then col

leeted by middlemen and sent to the ports for shipment
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fivartiest Xmas
Greetings

A Bright and Cheery Xmas to all Canadian
Musical Instrument Dealers who have so nobly
stood by the Sherlock-Manning in the year

just passing.

May December 25th, 1914, be your happiest
Xmas and 1915 the most prosperous of all
New Years!

THE SHERLOCK-MANNING PIANO CO.

LONDON, CANADA
W. N. MANNING J. F. SHERLOCK
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Exclusive Phonograph Shop for Ottawa, will
Give Public Choice of Makes
Acthur Mandy in Charge

floor,

clusive sale of phonographs, have

Ground main street warerooms for the ex

been opened up at 167

Sparks Street, Ottawa,  The lines being featured her

¢ Edisou Diamond Dise and Edison Amberola Phono
graphs and Columbia Grafonolas with, of course, botl
Edison and Columbia records

The new proposition, which will he knows illy s
The Phonograph Shop,” is under the management of
Mr. Arthur Mandy, who ed i the travelling
staff of the R 8. Williams & Sons (o, to take this
position

The opening day was on the last Saturday in No

vember, and to which Ottawa citizens had been extended
an invitation to Iy liheral
The T

present, through NEWSPHper

advertising, numbers

Shop ™

visiting Phonograph

on the

opening day gave the management some
idea of loeal appreciation of what is posed in the
way of public serviee.  The store was tastily decorated
and Mr. Mandy, who is an excellent salesman and ex

ceutive, and whose irresistible personality has won him
hosts of friends in and out of the music trades, was un
tiring in his efforts to extend a sincere weleome to the
visitors,

In explaining the policy of
Mr. Mandy said Our poliey will he to give customers
perfeet satisfaction all the under all

We have the right goods, there is no question about that

The Phonograph Shop,

time conditions
and we will try to make our service so excellent and our
methods so impartially fair and above-hoard as to justify
and hold the confidence of our patrons

“OF course the big feature of our shop is that wher
other stores handle only one make, we handle all thre
of the world’s great makes

“We do not need to tell a man that *this instrament

or ‘that instrument’ is superior, and none of our argu

ments or claims are actuated or inspived by the neces

Wi

sity of selling one particular instrument can et

The carload shipment of Edison Ph
graph Shop ot Ottawa.  The duty on this one

s for the new Phone
or $1,700

customers judge entirely for themselves and seleet ac
cording to their own personal preference. We feel that
the big, exclusive feature of ‘The Phonograph Shop’ is
going to he greatly appreciated

“When you hear one instrument in one store, under
certain conditions, and then hear another instrument in
another store, at another time, under other conditions,
no one can possibly make a fair comparison and so pur
chase largely on the arguments of the salesmen, which
are necessarily foeused on the instruments they handle,
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But here, and her ] ) I he abl et
different instruments side by side, at the same time
the sam nditions, and in most cases the same
record, so that you will s according to your own
personal preferene I'his selection will be genuine and
lasting, being based on your decision, not the eleverness
W a salesian
Moreover, we will have the only ground-floor show
rooms in the eity The time has come when pliono
graphs cannot he a by-produet or a secondary considera

Mr. Arthur Mandy

tion with a firm
the customers they

To do justice to the

must give their entire

instruments and
thought, atten
tion and space to these goods.  That is why thes shops

have been so suecessful in New York, Chicago and els
where, and that is why we feel “The Phonograph Shop’
here will meet with publie approval.”™

“It’s going to be a talking machine Christmas all
right,”" opined Mr, R. P head  of  the
iinet firm of Hamilton, bearing his name, The New
bigging Cabinet Co. were surprised with November busi
ness, which showed a sudden activity in anticipation of

Newhigging

holiday business

NOTICE

The product of this Company is controlled and
licensed under Canadian Patent No. 135295 and other
patents issued and pending which fully covers and pro-
tects the basic Vitaphone principle of suund recording
and reproducing ; also the registered trade mark “Vi-
taphone,” and we will institute legal proceedings
against any person or persons infringing by making,
selling or offering for sale without license, the product
covered by these patents.

THE
CANADIAN VITAPHONE CO.
LIMITED
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Made in Canada

of Quality

The House of

Willis & @n, Limited

Montreal

Extends to

PURTY man in the music industries of
Ganady hearty wishes for a wery
fMerry Christmas amd a prosperoys
Niweteern Hundred and Fiftepn,

Christmas

New Year
14914

14915

Made in Canada

The Crest
of Quality
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Montreal Letter

Tll“l GH weather conditions have to some extent been

a stimulant to retail trade, husiness n

rul is
somewhat helow normal and mplaints i
garding collections, are frequently heard in 1l
trade A perceptible improvement in general condition

Is apparent, however, owing to the gradual resumptio

of industrial activity Fhe wheels in local industri

plants are beginuing to move again, slowly perhaps, but
gaimng greater momentum from day to It indica
tions do not fail they will soon be again us busy as over
which means that the piano business also will som |
the stimulus of greater and steadier employment and
consequent larger income devived from it by the music

loving public
W. H. Leach, president of the Leach Piano Co
has joined M.A.AA Home

has also joined the this

Ltd

Division of th Guards, and

Revolver Club of association

We therefore look to W. 1. to uphold the honors of the
local piano fraternity.  Fred S, Leach, vie president of
the firm, like his father, is of a patriotic spivit, and has
enlisted with the 24th Battalion, which expeets fo loavi
Montreal for the front soon. He was lately presented
With a wrist wateh from the members of the fiem, Wil
liam Lindsay Leach, sec-treasurer, and another son of
W. L Leach, is in training with the MeGil] ( orps. whicl
is composed of graduates of - MeGill University My
Leach recently graduated as Bachelor of Seience. 1t is

able that, like his hrother, he will see active duty
at the front

The advertising now heing done in the local duilios
by Willis & Co., Ltd., in the interests of Willis pianos and

T'he
is big, is all attractive and of the business pulling sort
which at the
the

players is producing exeellent vesults copy, which

same time is of good educational value t

possible purchaser

W. J. Whiteside, of Whiteside, Karn
Morris representatives, one of the well known dyed-in
stated that
piano business is not what it should he,
believed that there would I
conditions for the hetter in the
along this thought his firm are building their hopes for

Gervais and

the-wool- optimists of the trade while the
nevertheless
a pereeptible change of

very near future, and
the return of improved business, more cash sales, and
larger initial deposits

John Murphy Co., Ltd., the local de
partmental store, have opened up a sheet musie depart
ment, where they will
Willie Eckstein, the pianist of the Strand Theatre, was
on hand for the opening and a few days following

Mr. S. P the
Lennoxville, has accepted a position as hookkeeper with
I. €. Wilson & Sons of Sherbroc Que

Arthur L. Ashworth, a Montrealer, has written the
words and music of a pretty waltz My
Thoughts Were Golden,”” published by the Delmar Music
Co., Ltd., of this city
W. E. MacClymont, organist of the Tmperial Theatre

The word pessimism has not infested the realms of

well known

idle classie and popular music

Ross, accountant of Quebee Bank

song, If

The arrangement is the work of

the Canadian Graphophone ('o.’s showrooms and this
firm, with their usual bull dog tenacity, are sticking
with the result that Mr
reports with satisfaction inereases achieved by
new Columbia distributors only recently taking on the
line.

closely to business, Depocas

some
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lanager Ao K Moveland, of J. W, Shaw & Co.. has
ny sterling arguments to prove his contention when
e vouchsates the argnment that quality and veputation
st go hand in hand in selling a piano,  This firm re
port siades as fairly good in the disposal of Gerhard
Heintzman and Shaw instruments
Business with (. W, Lindsay. Ltd. is holding up
seellently under present conditions, and there appears
to be plenty of trade to go around As you know
suid this house we are always doing a little something
m the sale of Nordheimer and other lines featured.’”
Prosperity is heginning to fliet with us.'* said A, P
Willis. of Willis & Co., Ltd., when referving to the
Wholesaling of Willis produet, and which he states is in
splendid shape, and leads him 1o conclude that th I
is good business to be got to-day if it is gone after
proper| Willis & Co. report the sl ipment of a Willis
player piano to Harvowgate, England. to the lat Bishop
of Quebee, The Right Rev, A. 11 Dunn \ carload of
Willis instruments went  forward  recently  to Vie
torin, B In Willis product styles “K." “F* and
A are in partienlar demand amongst Willis agents
Evans Bros. instraments ave o line according to
Jo AL Mulhollin, the loeal vepresentative, for which the
near-hy “thome consumption™ is getting bigger: they
are getting vight around the home plate When som

live wires get to working then evervon
Mason & Risch

aceording to the report of Layvton Bros

gots busy

lines are going stronger than ever

The undisputed

quality of this make is the predominant eause, they say
When elosing sales this firm, like the vest of their hreth
ren an the trade, are getting to be like the Pie-man in
Mother Goose. who said to Simple Simon, **Show m
Arst your money

Co W, Lindsay, Ltd., recently held  their

opening
piano and player vecital at their salesrooms, with Antoine

Naubert as soloist and aecompanist

At o well attended coneert in Layton Bros.” recital
hall. the new Edison Diamond Dise Phonograph, the
Columbia Grafonola and the player plano - were e
monstrated.  These were played individually and in
combination Messes, Henry  Hamlet and W, W
O'Hara played the accompaniments,

the

insists that business

Mr. €. R, Coleman, manager of local branch of
the R.S. Williams & Sons Co., Ltd
will be pretty nearly as good this year as it has ever hoen
hefor e the war pnt the quietus on
business for a time, which was to he expected, hat he

admits that
sees mo reason why this condition should he permanent
Business has been beyond his « Xpectations

If there is such a thing as business depression ex
went after it to kill it, but could not even find
it,"" said Hurteau, Williams & Co,, Ltd
cently coneluded its annual sale of new and used organs,

tant, wq

This firm re

pianos and player pianos, which was the higgest the firm
has ever known. It exceeded previous records hy a sub

stantial margin, and it has convineed the directors that

there is no such thing as hard times
Jo A Hurteau & Co., Ltd., locs
Pathephones and Pathe records, wer
Pathe 1
London have heen veopened, and that they are

distributors of
recently advised

by Messrs res that their factories in Paris and

rain in
The Pathephone, as the
trade knows, is a sapphire machine,

a position to fill any orders.
and consequently
there is no needle to change

cleven and fourteen inch sizes,

The records are in ten,
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Mre, CUHL Ball has assumed the management of the TRIBUTE PAID ToO BELLEVILLE DEALER.

Hurtean, Williamns & Co. Joeal heanel Mr. Bull comes Speaking iy high terms of pis Winning personality
from Ottawa, whepe 5 branch of this fipm has been dis-  ypg brotherly soul, o recent issue of an American trade
continued and the Jogs sold to the I’lmnm_vr.-nph Shop. paper makes this extended  peforence 1o the  career
Referving 1o 31, Bull’s departupe from Ottawa, the of Me. W, i, Riges, the Belleville musical instrument
daily **Citizen " of that city said: + Friends and husi dealer, My Riggs was horn in Pittshurgly, Py, in 1853

NESS acquaintanees of Me. ¢ 11 Bull, managing director His hoyhood was spent in the H*NSmoky City.” He )
of the Ottawy branel of Hurtean, Williams & ( ompany,  eyvineed marked musical talent, and at the age of six
Will regret to learn of his departure fop Montreal to tak teen was the leader of & band, which position he held
charge of the Hurtean, Williams and ( ompany s large for four Years. After a sojourn i Colorado, My, Riggs

musical business iy that city During his connection  yotupned to Pennsylvania, to be married, soon afterward
with the Ottawy braneh of the “ompany, Mr, Bull won aceepting a position as conductor of a band jn Wisconsin
i wide cirele of friends.  He way an ever efficient em In 1881 My, Riggs came 1o ( annda, locating in Bolle
ployee, and his excellent husiness prineiples, together ville, where e had accepted the position of conductor

with his enterprise and ability, placed lim in the high  ang mstructor of the Fifteentl Regiment, A, 1, L, Band,
esteem of his cmployers and e heads of thy lurger Which he filleqg With increasing cfficiency  fop fwenty

husiness voncerns of the city, My Bull has » splendid Years, only relinquishing the post because of the pressure
knowledge of overy braneh of the husiness, and this un-  of his Hrowing husiness

doubtedly wil enable him to successtully and satisfue In 1889 My Riggs formerly entored the musie husi
torily fill his new Position as head of the tmportant husi ness, and opened g Spacions store and warerooms on
ness in Montreal, My Bull was prominent in the aetivi Front street, The last tWenty-six years has witnessed

ties of the Glohe Preshyterian ( hureh, having for 4 - the st

Iy growth of his business, unti to-day the name

ber of years heen connectod with the officig] bourd of that of Riggs is known o practically very home in Belle
church. e was o member of the finanee committee,  yille gnd the ** Bay of Quinte, "’

which had charge of the plans for the rection of g pew Although a busy man, My Riggs has entered heartily
wing to the church, whiel was only recently completed mto the civie, socinl and religious life of Belleville, 1,

Especially i business cirelos wWill Mr, Bull’s absence  hag served in the City Couneil and s one of the most
from the city he de Py felt; but 1 Will have the hest e officers of the Board of Trady . is president of the
wishes of his lapge ele of friends, who Feel that his Cemetery Association and is viee-presidont of the Belly
exeellent husiness training and experience wil) ASSISt - ville Lawn Bowling Association and of the Curling ('lu),
him infilling the more Sponsible position witl 1, He is a0 member of the y M. €. A, Board and choir

greatest degree of succeess, leader of the Baptist Chureh
\ —

Getting Together
\\

ON THE
Craig Proposition

WHAT the honest dealer cannot forget—

and what starts 4 man’s business on
the down grade if he does forget—is that
when the Piano js sold the transaction is
not closed. The buyer rightly expects
value for his investment.

OUR STYLE “A" PLAYER.PLANG s Right there is the “forte” of the Craig
A POPULAR INSTRUMENT. TRy s line. The presence of quality value for

the day of showing it to your prospect on
The Craig Piano CO. through years of use, that you have the

MONTREAL, . CANADA retail opportunity of the day in CRAIG
ESTABLISHED 1856 Instruments,
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Winnipeg Dealers Agree
on Talking Machine

Piano Business Fair.

Regarding Interest
[ime Sales
No Complaint About Collections

Onn ASTONALLY o dealer is found with sufficient
assurance to report that business is wool I"hie
maority say it is only fair, though Christimas mandd

18 looked for to help matters. 1t s

Frecly staty that
more talking machines than pranos are heing considered
and will be bought for Christinas presents this year. No
complaint is heard coneerning collections

Mr. E. €. Thornton, general man iger of the Karn
Morris Piano Co., of Woodstork and Listowel paid his
annual visit to the firm’s western braneh, My Thornton

was well pleased with the business the hraneh ar
under the
g m freely

getting
present conditions,  Money is 1 ported as com

from country customers

Mr. H. . Mason, Toronto, and Mr. Jas. (i White
were, Vancouver, of Mason & Risch, Ltd., were two recent
visitors to the firm's branch in this city

Mr. J. R. Tucker, of the Tueker Piano Co.. has Just
returned from a trip to Port Avthur. My, Tucker I
ports a slight improvement in plano and  phonograph

business.
Mr CLNeythes, of the
a short time'in the ity reeently

Williams Piano (‘o spent
Mr. Sevthes while her

was husy shipment of

looking after th

tis houschold
effects, prepuratory to his removal to Toronto or Oshawa
where he will make his home

Mr. Bull, Western manager of the Willinms Piano
Co., Oshawa, reports business as being on an averag
with last year's sales. My Bull has no complaints in

regard to colleetions.

Miss Edmonds, of the J, J, 1, MeLean Piano Co

sheet music department, expects 1o leave shortly for a
visit to her friends in England
The Fowler Piano (‘o report - business as  being

slightly improved
Kuahe g

Mr, Fowler recently sold a $1,000.00
Mr. J. P, Dumas, of St. Vitol
Mr. G, Chapman, piano salesman, has Joined the selling
staff of Fowler & (‘o

Winnipeg Piano Company veport

rand

plano to

colli

They have just received the first orchestra
they the  Wonderland  Pieture
state this instrument has proved a most

sales and
tons as fair
piano, which sold  to
'IY'II‘EI'I'V'
extraordinary

and
attraction, completely dispensing with the
s of the usual orchestra, and

SePVic
pr
pianos for the Conservatory Coneert in the Royal Alex
andra, the Watkin Mills Coneert, the Patriotic Coneert
at the Walker Theatre quite recently

Mr. Grasshy is pleased to he able to report that My
Smith is now on the high road to recovery, and will he
hack to husiness again in a fow Three

this firm

at a most reasonahle

Winnipeg Piano Company supplied concert grand

days grand

pranos were among recent sales Iy who r
that Columbia and Edison lines are going very micely,
especially in the large

This month has developed one good feature of the
“Talker'” trade in Winnipeg, namely an agreement he
tween Winnipeg dealers in reference to time sales. My,
Robert Shaw, of the Columbia wholesale sery she
ceeded in getting the trade together. d he, “It is

styles

unfair to the man who has the eash to give him no ad
vantage on the one who has not
money in any other transaction, and why should we put

He gets interest on his

I'RADES JOURNAL i1
Lopreninum on eredit business simply because a man
tappens to want a Grafonola, an Amberola, or some other
make, The only way, secing that the manufacturers will
take no action, is for the dealers to act together, and
this they have decided to do in Winn peg. From now on

asers of “talkers” can get eredit i they  ar

FHhy of it bt must pay interest on the time required
Flis is a step in the vight divection, and should

I ol od by a similar agreement in « very large centre
Fhere are many questions which become serious in contres
Where there arve several dealers in one distriet handling
the same line—these are for the factories to adjust—hut
here is a guestion that can only I disposed of hy em

certed action among dealers in competitive lines, Con

sequently, the only way 1o dispose of it is to follow the
action of the Winnipeg dealers, and get together,’*

Mr, F. S, Jdost, for several yvears manager of the Do
herty Piano Co’s branch at Cal ry, has heen trans
ferved to the head office, where he has taken up his

duties as seeretary-treasurer of the company
Mr. Shaw, of the Columbia
the situation cansed by the

wholesale, reports that

war has brought some very

profitable husiness to the teade in the way of patriotie

record sales,  The prompt action of the Columbia Com
pany am getting out *Tipperary " during the first month
of the war, and now issuing a 12ineh and 10-inch

Tipperary™ band and chorus, ending with the latest
battle ery Are we downhearted? No!!" is much ap
preciated hy that large and constantly increasing cirele
of live Columbia dealers. My, Shaw says, ** There 15 no

has put their dealers in a class by themselves on patriotie

question ahout it anadian Columbia management

hest

The series of 21 speciy

trade

ovds is by long odds the
“All British™ artists, the
songs have a snap and ring of genuineness about them

in the and heing

that can only come of true patriotic foeling, Some things
a good play actor can simulate, hat patriotism is too hig
a thing, and can ravely he interpreted in song where the
itself naturally Your Yankee
artists may vise to the heights in the interpreting of their

feeling does not come

national songs, but to listen to them sing *“Tipperary,”
the question does not long remain in doubt that the

Columbia artist is a Britisher, and feels he is voicing a

The same
spirit in all the Columbia patriotic songs is causing their

national song in a time of national stress
enormous sales: and for presenting them with sueh an
opportunity at this time, the (
ful to that live wire, A. ;. Farquharson, who himself,
with four brothers in this war, is lending his aid in his
own way in this Canada of ours.””

olumbia dealers are

CHRISTMAS PLAYER ROLLS.
In a pre-Christmas
Music (‘o

trade ecireular the Universal
has called attention to a special list of their
leading rolls, including medley numbers, fox trots, one-
steps, hesitation waltzes and popular songs. The par-
tienlar Christmas music referred to is: No 87965, Adeste
Fideles: No. 82177, Cantique de Noel: No, 879 5, Coro-
nation: No. 88115, Messiah ; No. 84469, Oh innebanm ;
No. 84797, Stille Nacht ; No. 99165 Trinity Chimes; No
R2175, Silver Trumpets; No. 300203, Vesper  Chimes:
No. 90825, Favorite Hymns; No. 99415, Palm Branch
No . Abide With Me; No. 41758, Holy City; No
300823, Christmas Hymns: No, 82169, Jerusalem; No.
301407, Christmas Carols,

RTRO5
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PRIZE WINDOW DISPLAY CoOST
PRODUCE

75 CENTS TO

For dealers meities of L etween 25,000 and 100000
pPopulation the thind prize in ) \utopiane winde
voutest has heen awarded 1o the Nordbhvimer Pigno &
Music ( Lad., Hamilton Ont. braneh Flie window
dressing is th work of My, A Lorne  Lee, of e
Hamilton staft, and is 11 us deseri First of all, hack
oF the player piano, wi monnted a 12-foot stick of pin
X 1y ineh curled into hoop effect and coversd with
vellow tissu paper. Old 65 note polls ROt mueh valu
we tacked 1o it and the iling, in the offect of Hosetting
sun. We mounted a reflector with o la red tinted
light to give th desived effeet The floor was covered
with black paper and covered with player yolls and ax
i carpet upon the same was mounted over two hundred
rolls of all makes in artistic display

The pin wheels « n hoth sides g made of old stools
and covered with player rolls and tacked on thew s8

note rolls, in a way so a8 1o not damage th
large light mounted in th
head sign is painted on
player piano,™ At night the overhen
off and the lights in the pin wheels
mg a nice effoct, and ther
gave the light hohind the

same, and
The
“You auto huy

centre of

an old roll

SN over
“

1 lights ar turned

are turned on, giy

being no lights b k of this

Piano a beautitul offoct of »
setting sun showing its rays The  background is
mounted with Jurg palms, giving 4 beautiful  effect
The photographer took g side view of same making the
sun’s rays look out of position, but it is all fpom the
centre.

Outside of time, this window cost The, to produe
Crowds looked upon this window every might,  Sales of
two players were traced to the result of th window
also a large number of rolls. The eirele abov, the piano

representing a setting sun carried out in yellow
red light. This was most effectiye
arrangement of gyep

the

Hissi
Paper, with a larg

also the position and
rolls on the floor of

two hundred

window, which was carpeted

TRADES JOURNAL

Wit strips of Player wmusic itself Whieh the photo
graph is unabile to show henee a great deal of the effect
el was appealing 1o the exve, is here Jost The sign
You auto buy a player Plano™ showed up mueh hottor
I the window becuuse the overhead lights were turned
ot and the lights in the Pin wheels were the only lights

1 on

bt in order 10 make the photograph w. had to

crse this arvangement and turn on th

overhead light

nedturn off the pin wheel light, which darkened th
sign but made th P wheel show up clearey
—
SOLO-ARTIST RECORDS,

With all th advantages of 1l player pianos it must

adwmitted that th monotonous  und expressionless
operating of e mstrivment in many homes  has  not
tended to ineroase the popularity of thy player Ex
pressionless and indifferent playing of the Prano might
also militate against the mstrument, but it has not done
8 The difference seems to be that th people have
heen edueated 1o expect impossibilitios from the p)

ayer

rrod 1 0 this

plano
Fres

They have heen taught th
IS Unnecessyry

at instruction op prae.
Both in
but to a limited
nanual playing

This is a serious error
practie
extent inconiparison with

The hand played
antidaote disparagement of the
With the hand played roll, the
Plano playing, and foy
Featured by the
can do it

straction and A necessiry

record comes along as a valuable
player  piano
person uninstruceted in
him the pl

maukers, can play

for any
AYEr plano is strongly
He

and this is 4 great ad

m correct time
without knowing how,
vaneement

The Otto Higel o
‘Solo-Artist Records, '
advise

are  strongly aturing  theip
all hand played, and
records.  Their caty
I8"" is I g added to each
animportant collection,

which are
demonstrations w ith
logue of ““Solo-Artist Recore
month, and is now

these

Mr. 7.9 Anderson, the
Hamilton
ment

well known musje
a live Grafonola
Is featuring the Colum}

dealer of
depart
ia line,

has opened with
m which he
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WILL MOVE IN MARCH.

Frank Stanley, of Toronto, has arvanged to vacats
the premises owned and ocenpied Ly him at 14 Temper
ance Street, in March next. Having leased the building
he will vemove to the new store purehased by him
g the year on Yonge Strect Speaking of trade, My
Ntanley stated that sales to date for 1974 are ahead of

last vear, though not up to the annual inereas

ORGAN NUMBER 429

The Thomas Organ Co., of Woodstock., Opt al
nounce a new chureh ovgan “with a pipe ton This
8 Number 429, and has already won the unstinted
praise of Thomas agents. It is designed to fill the de
mand for a veed organ with a pipe tone. This one, which
has the company’s usual six yvear guarantee, has among

other features Seribmer Patent Qualitying Tubes

These
consist of a series of tubes of wood, scientifically designed
and constructed, through which the sound passes, quali

Iying the tone and giving that peenliar vich tone so

mueh desired

LEGARE, LIMITED, BUY PLANT.

AL Fortier, viee president and general manager of
T, Legare, Ltd,, Quebee, well known to the music
trades, is head of a new syndicate who lave purchased

the agrienltural implement and stove works of

langer, Montmagny.  This factory was established ahont
M years and owing to advancing years the pro
prictor decided to dispose of his interests.  The business
had about 900 loeal agencies throughout Quebee, hut its
trade extended over the entive Dominion.  The value of

the plant, ete., is 500,000, —F

ARE WE DOWNHEARTED?

The London Advertiser has been paying some atten
tion to conditions in manufacturing cireles, Mr. W, N
Manning, of the Sherlock-Manning firm, was interviewed
concerning the effect of war on piano and organ husiness,
and was quoted as follows, referring to improved con

ditions: It just means that the people are  getting
their confidence hack.  So they should.  There is no
reason why we in Canada should be adversely affoctod
The farmers were never vicher than they are to-day

Here in Ontario, at least, there is a greater prosperity
than ever hefore.  People are heginning to vealize that
fact, and it is going a long way towards the re-establish
ment of normal conditions

We
have been so rvight along, but for six weeks after the war
We kept our full
staff on, but only worked eight hours a day

“We have been very busy in onr factory here

hroke out we were not so busy as usual
For the past
six weeks, however, we have heen working two or three
nights a week to keep pace with the rush of husiness
“From Sydney to Regina the orders are coming in
There is little doing west of Regina, but in the past two
weeks there has been a wonderful improvement in the
From New Zealand, too
Last week we got an order for a

husiness throughout the west

we are getting orders,
dozen instruments from there,

‘It is rather a peculiar feature that the higher grade
instruments are more in demand than the cheaper ones.
We are turning out only high-grade ones in the factory,
but the Canadian piano manufacturers generally

are

Music
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mding that it as i the higher class goods that the

business is hest now
Speaking of our general business, | might say that
up until the Ist of August we did the higgest business in
her dropped a little, but
ember will be the

had sin the

the history of the firm

Septe

with one possible exeeption, Nov higgest

month we have ever company was estab

lished her

TRADE NEWS.
Frank Stanley, Toronto,
Montreal

Fhe Ameriean Piano Supply Co, of

was o recent trade visitor to

New York, an

nounce that they have the sole ageney for Canada for
the \merican™ tuning pins.  These, they elaim, are
the only pins suitable for the North  Awerican manu

Facturer made outside
Mre. Avthur Mand
thronghout Canada

Germany
v well known to music dealers
more particularly east of Toronto,
has vesigned from the travelling foree of the R, 8. Wil
Ltd., Toronto, Mr. Mandy severs his
connection with the house of Williams after many years
of efficient to take the
graph Shop, Ltd.. a new Ottuwa venture referved to olse
wher

Through the conrtesy of My, T, J
NeweomIn Lad,, volunteers in
training at Exhibition Park in this city, are enabled to

lams & Sons Co

SCPVie management of Phono
1 this issie

Howard, manager
Piano o Toronto, the

have piano aceompaniments  for their singing during

recteation hours,  T'wo Newcombe instruments have heen
placed at their disposal in different buildings, and this
consideration for the men who have volunteered to fight
in the Empire's hattle is mueh appreciated by them
The Journal’s attention has heen ealled to an error
19 of the November issue, in the
mg German exports in musical instrument trade to a
few of the The  Canadian
United States figures were transposed, so that

on pag “Table show

leading countries.”” and
what
were actually United States imports from Germany for
1913 were made to read as if they were the Canadian
mmports.

PIANOS LOST.

Tuners and carters look at the number of every
piano you tune or move. If you find Mozart piano No.
14,104 in walnut case, forward particulars to Canadian
Music Trade Journal, 58 Agnes Street Toronto, and
receive reward. Also send particulars if you locate
Columbia No. 714, for which a similar reward is offered.

AGENCIES WANTED IN SOUTH AMERICA.

I am open to accept the agency for a good line of
pianos and player pianos, also cheap small grands, for
South America. Adolfo Apfelberger, Importer and
Manufacturers’ Agent, Casilla De Correo 1970, Buenos
Aires, Argentine Republic, South America.

PIANO SALESMAN WANTED.

First class piano solesman to look chiefly after
wholesale trade, in the Eastern part of Canada. One
who is also qualified to make some retail sales.

References will be treated strictly confidential.
Apply box No. 77 Canadian Music Trades Journal,
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ASCHERBER G —
Horwoop & CREW, LTD.
Ad N B ) y N A
AUTUMN &W INTER
N M
LIS1
SONGS
Zaida (G Minor and Major)  Reginald Somerville
(A Minor and M yor)
Little Captain o' Plymouth (A flar & 1 flat)
David Richards
The Old Ingle Nook (C, 1) gl E flar)
Alhert W Ketelbey
Love's Dawn (. r. ) Haydn Wood
DANCE AND PIANOFORTE
Ball Room Memories Archibald Joyee
The English Waltz King
Tresor Felix Godin, ( omposer of Vilse Soptombre
Love's Remembrance . Stanley Howard
Mot d'Amour Intermezzo = Edward Elgar
PATRIOTIC
"Till the Boys Come Home (Fund G) 1y Novello
The Day (E flat and F) Geo. R. Sims, Guy d'Hardelot
Bombardier Jim (B flat and () Merlin Morgan
Prince of Wales' March Archibald Joyce
OF ALL MUSIC SELLERS onr
16 MORTIMER ST., LONDON, ENG.
—

THE MARCH oF THE
MOMENT

“"The Allies”

MARCH FANTASIA
FOR THE PIANOFORTE

By VALENTINE HEMERY

Introducing the NATIONAL AIRS of
GREAT BRITAIN, FRANCE
BELGIUM ang RUSSIA
Price Is. 6d. Net

Special novelty rate charged for all orders
mailed THIS MONTH

EVANS & CO.
21 Castle St, Oxford St., London, W,
England

?Tausmass AS USUAL

And you still want good songs
Here's a list of Some of the best sellers of
the day in Canada or elsewhere :
“For You Alone " Henry Geehl
The world-wide success,  Sung by Caruso and
all the leading singers,
** For All Eternity " Angelo Mascherons
The ever popular song,
Sung by Caruso and \delina Patti,
** Love is Mine - Clarence Gartner
Sung by Caruso,
“Tatters " L
Tt still holds the public,
* Awake !" . - - H. G. Pelissier
An enduring example of this gifted composer's talent,
“ Farewell to Summer " . Noel Johnson
An established success and a really beautiful song,
“The Garden I love” . Godfrey Nutting

Sung by Alice Esty, John Harrison and a host
X 0y P A
of known singers,

Gerald Lane

In Keys for Al Voices.

Gould & Co.

25 Poland Street, Oxford Street, LONDON, w.
ENGLAND
And of all Music Dealers. Write for complete lists.

THE HOUSE oy

Williams Litd.

LONDON

Joseph

Modern Violin School
By W. Henley, Op. 51in12 Books, each 2/6 net.,

Initiatory ¢,

- The Art of Shifting
6. Tone Producti

nd Phrasing

K
Stopping  x,
Books 9 t

opping.
Are in the Press,

“Descriptive Phamphlet” forwarded on application

The Music Trade will find the unde

find no scheme of music

idance

1. Choral Booklet. (Particulars of Choral Works,

tatas, Part Songs, ete,)

2. Thumb-Nail Plots. (A descriptive
Operettas, Plays, ete,)

Vocal School Music List.

Teacher's List (of select Pianoforte Works, graded,)

Thematic Extracts of Piano Pieces, 300 ex-
tracts,)

Full List of Part Songs. (With

Tonic Solfa Catalogue,

Educational Works on Music. (Descriptive ¢ atalogue.)

JOSEPH WILLIAMS Limited
32 Great Portland St., London, Eng.

or c'o Ashdown's Music Store
TORONTO

cntioned Booklets a very great

dbe drawn “up without ‘thesr

|;|'|p and
Can-
kuide of Operas,
150 pages.

(Over

Compass of Voices.)
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HOW STRINGS ARE MADE

Incorpovated in Bd. Wevon Allen's book
“Vialin Making—as it was and is.”" is a
chapter dovoted to **The Strings,” from
which s taken this interesting aceount of
the  preparvation  and — manufacture  of

strings
TRINGS for the violin and pe
struments ar

wly all other string in

composed of the small intestines of
sheep, and have heen so composed sinee the time of th
ancient Kgyptians

best intestines are those of lambs which have
lived on drey monntainons pastures, and they are at their
best for the purposes of steing making in the month of

September,

month of the year

which s consequently  th
Tl
I8 composed of duodenmim, th Jepunum and the ilion; it
s composed of thre the

removed as use

string-making

mtestine used is that one which

membranes, the external
hoth of

less, bt which inelose Fetween them a third, the musen

i
mucous membranes which are
which is used in the
T'he hrought direet
buteher’s whilst th still
and they are detached by workmen, who ar especially
employed for the purpose, by
stretehed upon an ineline plane and seraped with a
knife blade to «

stances,

lar or fibrous membrane mannfa
ture of violin strings

from the

Imtestines are

CHTPCASROS A1 warm

whom they are at one

an and empty them of all foreign sub
This quickly and
syet warm or the cooling matters
would hopelessly color the intestines

grease, ot must be done

while the intestines

After this operation the intestines are tied up in
bundles and placed in vessels to earry them to the manu
factory, where they are tied in Fundles of 10 and placed
in cold water from 12 fo 15 hours: this may he done in
slightly
After this they are
immersed four or five hours in tepid running water

# ranning stream or in a vat of spring water
corrected with carbonate of soda

These sonkings produce a slight fermentation, which aids

the separation of the fibrous from the mucous and peri
tonal membrane, which is done hy women seraping th
intestines with a split cane on a slightly inclined slah,
The

internal membranes run off into a trongh and are used

down which a current of water continually runs

as manure, the external are used for racquets, whips and
other rougher articles composed of gut
bundles  of

The fibrous membranes, separated in

about 10, are now placed in stone jars to soak for three

or four hours in potassa lye, or ammonial solution, whos
strength must he most earvefully proportioned to the work
to be done. At the end of this time they are carefully
rubbed through a gutta percha glove on the first finger
and the left thumb with a copper thimble on it.  This
operation is generally repeated at two hours’ intervals
three times during the day, after which repetitions they
are put in a similar stone jar of solution of perman-
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ganate of potassa.  The fourth time this is repeated they

are not replaced into the same solution, but are dipped

o a weak solution of sulphurie acid.  These operations

e vepeated for two or three days, morning and even

ng, always similarly inereasing the strengh of the solu
ton used, The guts are now sufliciently cleaned to he
sorted and, iF necessary, split. They are sorted by ex
perienced workmen into qualities, lengths, thicknesses

and strengths, so that cach may be devoted to its proper
uses and tones

As the
uniform in

guts, in their natural state
that

alm ol the

are not sufficiently

dinmeter to obtain exlindricity  and

maker

means

parallelness that is the great string
they often require to be split into long thrends Iy
knife prepared for the which

threads are then placed ina jar with their thick and thin

of a specially Purpose

ends set alternately,  The next operation is the spinning,
which is performed on a frame about three times as long
as a violing 1 is done as follows:  Two, three or more
fibers (according to the string required to be made) are
that s, the

opposite the thin end of another

taken and set alternately thick end of one
The usual number apportioned to the four strings of
-4 fine
for

For the first or I string
threads; for the second or

a violin are as follows
\ string
the thivd or D, 6.7 strong ones. franm
little which bears two
hooks: at the other end of the frame arve little fixed pegs

b4 strong ones
At one end of the
(E] wheel, the centre or axle of
Fhe guts seleeted are fixed to a peg which is set on one
hook of the other
frame ¢, brought back to the
other end and fixed to the other hook of the wheel hy
another

wheel and carvied to the end of the

twisted round a fixed |

pegs this wheel is rapidly revolved hy a wmulti
plying flywheel and the guts are twisted up into a fiddle
string. The fingers heing passed along in the meanwhile
to-prevent the formation of inequalities in its length
The pegs are then removed from the hooks and set into
holes apposite the fixed pegs at the other end of the
frame, and the work procecds in the same way with a
new hundle of guts from another fixed peg to the hooked
wheel until the frame is fall

The strings are then sulphured to whiten them in a
sulphuring chamber, into which the frames are placed,
and flowers of sulphur ignited in the centre. The cham
ber is then hermetically sealed and left for the night,
They
are next morning exposed to the air till nearly dry, when

during which time the strings become bleached

they are again moistened, twisted on the

ame and re
placed in the sulphur baths.  This operation lasts from
two to ecight days, according to the size of the string
heing made

The strings are then polished and rubbed to get rid
of all grease.  This is done whilst they are still on the
frame by means of a set of hair eushions, which en
veloping the strings by a lateral movement, submit them
to a rapid and forcible friction, they heing from time to
time during the operation, moistened with a

sponge
soaked in an alkaline solution of potassa

The strings
are then wiped to get rid of all impurities, moistened with
pure water and replaced for the night in the sulphur
hath, after which they are again twisted and dried
When dry they are polished, but the B strings are
frequently allowed to go without, The polishing is done
hy means of gutta percha enshions, by hand or machin-

ery, olive oil and whitening being used. The strings are
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The House of Chappel] ]

wish

the following congis

tently ‘called for numpeye

The Popular p;

triotic ang recruiting song
“Your King and Country Want you”
Words ang Music by Paul A, Rubens
Sung by Miss Maggie Teyte
You are kindly inviteq o help to sel this song a5
all the profits are handed o

VEr to Queen Mary's
Work for Women Fung

——
“Who's for This Flag"

Kennedy Rysgels

S
“Every Man a Soldier

Cecil Stanley
Ses——

The “Chappel] Edition of the
Nationa) Anthems of the Allie

The aboye Natio S have been
Specially

S

Arranged under o
that they may be
vous selectioy

°r, S0
@ contin.

or p
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New and Popular

Songs anq Pieces
SONGS

The Childre, s Home / Cowen
The Stounﬁ(-nd e
Keys of Heaven
Giver of Life

Life, Love and Yop
Those Eyes of Bl

In Keyy ¢

Suit all Vojces

PIAlio PIECES
Cornflowers con

Sparkling Diagq g
Apple Blossoms

The Millwhee|
White Heather
Rosaling
Vvette ¢
English or Congine Mal Fingering
Our whole Cnllognr I8 printed ip EnGLn 1444
on ENGLISH PAPER by ENGLISHMEN
To be Obtained from your Mugic Warehouge

or from

w. Morley &

25 Great Marlborou!
London, 2

Company

h St., w,
Englangd

layed Sceparately,

S ma——
“Wonderfu] Garden of Dreams

D wothy Forster

e
‘‘ Little Grey Home in the Wesgt »

Hermany Loht

“The Song of So

\lso as

ngs

Moya
a Melodie for Piang

Morte Solo

—
“A Little Love, A Little Ki.s°

Lao Silesy

ou” (Lie afe)
Ivan Caryl)

S——
* Just Because jt's Y

———

And the latest Waltz Song Hit,
“Oh, This Love!” (from -

Papa’s Darling')
(Now being

Played in N,y )

for Violin, p,,,
et similur 1o} k L. but difforen

- Ction of Pretty Tunes of all Natjony

66 Ajrg

‘Honal Bongs, ' Opera \ir

ir Dance Musie g, Violin. 150p 1y

Lish, English ‘wud Ty h 8,
[or those  wighiyg

ok V]
ance Mugic,

My Pony Yer True,
Ivan Caryll Reels ang Strathspey 2n¢
Kerr's Third Collection of Merry Melodies o,
14{ tents similyy n_charaetoy to Books 1 and 17
Kerr'y Fourth Collection of Merry Melodies for Violiy, Book X1
44 Airg 3¢
Contenty Similar 1o Jo.
Kerr's Popyjar 78 Aira )
o Canadinn deal
T Publications, '+ nd contuining
347 Yonge st - Toronto | Font Fre o, " ntaiing
LONDON NEW YORk

MELBOURNE

314

JA

R
Paisley Road

MES S, KER
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ENGLAND'S DA UGHTER

STATEMNT REGARDING BOSWORTH

& CO,
PUBLISHERS

This public statement made in the Britist pross |
Mr. A, E. Bosworth, is of mterest in Canad It is
said among other things that “Bosworth & o, | Ve
closed up and gone hack to Germany Fhe inference of
course is very ohvious. |1 littl thought when Sir Arthu
Sullivan persuaded to leave ( ell & Co.. and
to Leipzig in 1889 to publish his ras, that 1 shou'd |
subjected to a Jow attack of this kind fron ny 1
countrymen in 1914, | an

sole pro
& Co., in the British Empire and «
my only partners are
am, and who are hoth
officer at the

nitsic
my sons, who are ;

i the British Ay

front from Mons onwards
private in Kitchener's Army

and the othey ;

VUSIC TRADES

JTOURN AL

WE ARE COMING MOTHER ENGLAND

i
i \1 »
I
I 1
| For 11
| |
| } ' f pu
\ ( Lot I 1l stul
| |\ | ! ( M
| heen
the ¢ Flut M ( vimo, 1
W. MORLEY & co 'S NEW ISSUES
VOCAL
H
[

INSTRUMENTAL

NEW MUsIc INTRODUCED BY GOULD & co

VOCAL

INSTRUMENTAL
I ( ¥
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Over 100,000 Already Sold
’l‘llP: N‘\'I‘I(DNAl‘ ;‘A "‘Ill‘:b's Established 1852 Call VOI.phnn. M. 55
_OF THE ALLIES Musician’s Demands
GREAT BRITAIN FRANCE s od 2
UM 250 atisfied in every way at our store.
28c. . JAPAN | =% We have a most complete stock of

tains a beautifully engraved
the five flagy in colors.

There is also incorporated in the book 4 most
snteresting page of notes on, and the histories of
the five selections,

THE
> 2 No
NORDHEIMER Prgtoe
Toronto
Sole Agents for Cannda

reproductio

To the Trade, $12.00 per 100

Jo., Lid.

String, Wood, and Brass Instruments,
also a full stock of Sheet Music,
Don't forget, too, our expert repairing

CHAS. LAVALLEE

Agent for - Beson & Co., of | ondon. E
Pelison Blanchot & Co,, of Lyons, France.
J.W. York & Sonms, of Grand Rapids. Mich

35 St. Lambert Hill - Montreal

THE SONG OF THE MOMENT.

Refrain: We're all plain Civilians,
Taken from the W arehouse and the Banks
Raw recruits are we,
Still, we mean to be
Ready to fill up the gaps in the ranks,
We're just plain Civilians,
But comrades, staunch and tr ue ;

Successful Songs

Fall In! - - Sir
The Call to Arms By
The Home Flag - By
Land of the Red. Red Rose Sylva Lynd
Only a Little Box of Soldiers Fred Leigh
Motherland's a Calling By Gordon Temple
Our Island Home - Jack Trelawny
The Women Who Stay at Home

Jack Trelawny
His Majesty the King Edward St. Quentin
Hail ! King George Edward St, Quentin
For King and Country - W. H. Jude
The Lads of the Red, White and Blue

Edward Jones

Frederic Cowen
Jack Thompson
Harold Craxton

Song: b_y Canadian Composers

The Call of the Motherland, (5th Thousand)
We'll Never Let The Old Flag Fall,
(3rd Thousand)

We are Coming Mother England (Just Issued)

Anglo-Canadian Music Co.
144 VICTORIA STREET, TORONTO
= ———

Sole Agents for: Edwin Ashdown, Ltd., “The Ashdown
Collection,” Enoch @ Sons, The Litolff Edition,
Leonard @ Co., Elkin @ Co., J. H.

Larway and other houses,

“WE'RE ALL PLAIN

(England Wants YOU!

Through all Music Sellers or from

CARY & CO., 13-15 Mortimer Street, London, W.
Publishers of DOROTHY FORSTER'S Popular Songs, * COMEFOR IT'S JUNE " and “ A WILD, WILD ROSE

A SENSATIONAL SUCCESS

)CIVILIANS -

Show your heart’s not in your boots,
Come and join the new recruits,
For England wants you 1
Words by FODE WILLIAMS
Wusic by ERNEST HASTINGS
Price 1/6 net cash,

%
BEARE & SON

LONDON, ENGLA ND, and

117 King St. West .

‘x JE
Season's Greetings and for

and Prosperous New Year

TORONTO

beg to extend to our numerous clientele the

1915 a real Happy

While the war, with all its attendant worries and
drawbacks, has been a source of trouble to us as well
as to you, we are pleased to say that, through the un-
tiring efforts of the firm at home, we have been able to
supply practically every order sent in to us since War

was declared.  We are now most pleased to inform the

trade that our stock is com-
plete, and we are in a posi-
tion to

send by return

almost every item in our

catalogue,
Our special New Year's
wish is :

May you be able to do
in 1915 what we did
in 1914

Double Our Business

%
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“FALL IN"' A GREAT OFFICIAL RECRUITING
SONG

Recognizing the value of this song in encouraging «
istment, the war office in London has quested 1l
managers of the variety theatres to inelude it in their
progremmes, 1t is being sung all over Britain by My
Kennerley Rumford, also Mr. Thorpe Bates thier
popular singers are using it considerabl \lready tl
Prine Wales' Relief Fund, for the henefit of whiel
it was published, hy Enoch & Sons, in conjunction witl
the London Daily Chronicle, has received from the profits

the sum of $3.000, and it is expected that this amonnt
will shortly reach $5,000
Not only has the above number

wen suecessiully in
troduced to Canadians by the Anglo-Canadian  Music

Co. in song form, but also as a march for piano, in el

series for mixed voices, and as a two-part song s
mentioned in these columns previously, the music in this
picee is by Sir Fraderie Cowen, and the very telling
words, which are from the pen of Harold Beghbie, are as

follows

APPROPRIATE MUSIC FROM JOSEPH WIL-
LIAMS, LTD.

In red, white and blue covers are three good books
The “*Kitehener March Album” of 33 pages; ** National
Songs of the Allies,”" harmonized and arvanged by
Arthur Grenville; and a 38-page book, **Patriotic Airs
of All Nations.”” All th
Belonging to a similar class of music is an impromptu
march, “Bellona.” containing the national airs of the
Allies, arranged for piano by Charles Tourville

A decided success is reported with the analytical

s are marked at one shilling

edition of Beethoven'’s Sonatas by Stewart MaePherson
Twenty-one numbers in this series are now published
by the house of Joseph Williams, Ltd

Other numbers issued hy the same firm and received
for review are “‘Polish Dance’” for piano, hy Frederie
Mullen: ““Solitude,” song for medium or low voice, by
(laude P. Landi; also over forty popular airs in the
form of violin solos, with piano accompaniments, hy
Henry Farmer, William Henley and others. The latter
include several national airs very appropriate for present
programmes.
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I'he Serbian Nati
ompanied nu

W. G. Whittaker

Anthem tise, Ye Serbians,

uber for male voices, has been ar

NEWS OF CHAPPELL PUBLICATIONS

Maunag

branch

r Wi, J. Roberts, of Chappell Co.'s Toronto

s losing o me of his staff’ in the person of
lr. Horace Hillman, who has joined the Army Servies

Corps of Canada’s Sccond Conting

nt.  Before leaving

Me. Hillman was presented with a splendid set of wili
tary brushes by Mr. Roberts, My, Thompson and other
members of the staff

News has reached Canada that the following musi

cians, well known to the musie trade of this country
have enlisted for serviee in the war R. Coningshy
Clarke, composer of many very successful songs, Hubert
Eisdell, the composer who has sung at the Chappell
ballad concerts in London, and Kennedy Rumford, who
toured Canada not long sine

Word is received at Chappell headquarters in To
vonto of the death of one of the firm's directors, Mr
Chinnery In the early days Mr. Chinnery was well
known in the athletic world as a heavyweight  hoxing
champion

Particularly scasonable are the three new Christias
The Baby
Child of Mary,” a lullaby from the Spanish musie, by
Amy E. Horrocks A Christmas Song.”” Mr. Wardle's
carol in Charles Dickens’ ** Pickwick,”" with musie hy

songs just issued by Chappell & Co., v

Sir Frederick  Bridge, (V.0 and A\ Christimas
Fairy,” hy A, Herbert Brewer
Three mil’t ey songs issued by Chappell’s are A

dallad of the Ranks,”” Conan Doyle’s words set to
i Maude Valerie White The Drammer Boy,”
by Edward German; and ** "Tis the Hour of Farewell
a modern folk-song, music hy Liza Lehmann

s

The two remaining of Chappell’s nev: song issues are
a Sceoteh one My Lassie. " hy Lily St ‘ckland, and **1
Remember,” hy Robert Coningshy Cla. ke

A splendid valse number is H. M. Higgs' arrange
ment of three popular Hermann Lohr songs, under the
title “*Where My Caravan Has Rested,”” introducing
that air, as also ** 1 Wish I Were a Tiny Bird™ and **The
Port of Au Revoir.”

“The Song of Songs.”” by Moya, is now obtainable
as a piano number, areanged by Clarence Lucas, and
the instrumental piece bids fair to rival in sales the song
itself

At the two recent Chappell Ballad  Concerts in
Queen’s Hall, London, the following novelties were sue
cessfully introdueed: ““Harvest' (Teresa del Riego),
“ "is the Hour of Farewell”” (Liza Lehmann), ‘‘Your
Heart' (Guy d'Hardelot), “*Marry Me, Naney, Do’
(Eric Coates), and **The Gunner”” (Haydn Wood

At several points dealers report a demand for *“The
Blue Dragoons,” by Kennedy Russell

A second series has been commenced in Chappell’s
Voeal Library of part songs. The first four numbers of
the 2nd series are these quartettes for female voices:
“Perhaps’” (Dorothy Forster); *‘Gray Days’ (Noel
Johnson) and “‘The Birth of the Moon"’ PANCO
Leoni Beloved is the Moon'” (Florence Alyward ; and
““Slave Song’’ (Teresa del Riego
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; Moing South.'"  Rug. By Will Riley and Palmer Jones
Copyrights the Durling of Them Al ords ang
C s = \

Ottawa Bprig of Heuther Words and Melod,

FISEN o EE e mpaniment by T. W, Ward, 0t K M
20469, *Caring, By Dan Cas \ee o s March TwoStep. By Abe Loseh

On the Road te Loy " Words by Jean Huver Uircus Murch TwoStep. By Harry J. Lineoin

Henry Lodg Rustling Leaves Waltzes. By F. H, Losey

Canadians Al \ Toast and Mareh. Words by Duvid It's « to be a Cold, Cold Winter (But 1'll Never
terburs Music by D, Arnold Fox and I g " P You're Around), Words and Musie by Edgur Leslic and

Words by

1 in My Heart Words by Bert Kalmar

Tod Snydor Music Pub

Waords by Gus Eng.. and
Northworth g Flying.” Ward W, Stalker

i Alfred  Bryan.  Music wood, Mun

¢ Koud to Travel Patriotic  Song

noa Persinn Garden Words Trenton, Ont
Eurth Words und  Music by

Waords by

Mlinon Englund Words und  Music

Music  Publishers socintion

Werry,  Musie

England
Hrown (oD
Love's Good-hye Waords by

by G, Ha

srold

Que
Daly Murphy,  Music Words by E. Ruy Goetz.  Music

Bonnie Gluss Tungo Mter A ndo, Baldwin Sloane Dance Folio."" By A. Baldwin Sloane
My Norin W nd Music by Harey €. Willinms, o the Land the Argenting Words and Music
Beaux Arty keon Walk). By Vanee Lowry
9507 d Like to Kent 0 Flat for You Words by M. ¥ Simple Melody Words and Music by Trving Berlin
Rourke.  Music by Frank H. Grey When T Discovered You Waor | Music by Trving
20508 \ Bundit Raffles | Words by Hurry A, Truax,  Musie Ray Goete
by Frank H. Grey Phe’ Syncopated Walk Words and Music by Trving
0500, “I'm’ Proud 10 Be w Yunkee Words by Frank Tanne
usic by Frank H. Grey They Mways Follow Me Arcund Words and Music by

11 Britain's  Call Words by 7 Ganines Musie by
o Lusher. T, R. Gai ontreal, Que Woman  Could  Couk Words by Gus
316, There' Il Be Watehing When the Troops oy
Come Marching Home. w by Frank €. Gaved. Toronto. the U8\ Words and M by Clare
e
I Can't Get a Ginl Words by  Bert Kalmar  and {] Undernenth the Old Ouk  Tree Words by Richard A
Music by Ted. Snyder Musie ¥ uvin
Wrap Me Up in a Blanket of Love Words by Howard | Smush Up’ Rug, By Gwendolen Stevonson
Music by John Sehwartz AN Clifford Polka  Argentine After Leonecio Sun
Wen I Hear s tGun 'm Going to Kun Huek 1o
Words by Carter de Huven Music by Curter de Huven 205 M0 That's 4 Lovely Evening Words by Gus Kahn Music
and Dave Stumper. by Grace Le Boy
Moonlight on the Rhine Words by Bent Kalmar and
Music by Ted Snyder - —
by et ey, AP S Burdior  Words by 3 “Land of the Red Red Rose.” by Sylva Lynd, in

G - ews: O F and G, and a new edition of ** Rauk and File," hy
Herhert Bunning, also in ¥ and G, are two new isstes

20588, *‘What Can 4 oy
Rourke.  Music by ¥, H. Grey arnounced hy Enoch & Sons,

You Want Intelligent Service SHEET MUSIC AND
and Reliable Goods BOOKS

Then— Think Whaley, Royce - and write, The f“'""'fgal‘!:',',’," Z:;k, Edition of

phone or wire Whaley, Royce. .
. ‘Elementary Classics”
Phonola Distributors you want to talk business with?  “Famous Classics”

That's Us ‘‘Melodious Recreations”
“Imperial " Guitars Every Dealer i : “‘Primary Classics”
“Imperial " Banjos :xd t;e &::itg::ano "‘First Pieces in Easy Keys"
. Imperial " Mandolins Provinces should get .
‘“ Imperial " Violins our list of Also :

“lmpcrial i Ha;monicas “Mammoth Instrumental Folio"
‘“ Imperial "' Strings ODEON PATRIOTIC “Empire Song Folio"
“ Imperial " Rosin RECORDS “120 Scotch Songs"

Band Instruments  [in0s, Ol and Fonoiia  “Read's Easy Tutor” .
“Imperial proposition on the market, Church and Hor?e Sacred Songs
‘** Ideal " Write us for details. ‘‘Bellak Methods

‘* Sterling "

ruthing yu reguie o oy WHALEY, ROYCE & CO.. Limited

lime in music, music books or 237 yongE ST, TORONTO WINNIPEG, MAN.

musical instruments can be

obtained from this house at Getting vour small goods, music and talking machine supplies from this
lowest prices. House means one Sreight or express bill

cspwdd enmns e 1
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BEARE & SON MANAGER RECOVERING FROM
SEVERE ILLNESS.

Mr. 8. A, P. Clarke, Canadian manager of Beare &
Son, the old established violin and musical mer handise
house, has been down with a severe illness for some tine
but at the time of going to press is making rapid pro
gress toward recovery, Mr, Clarke was just ready to
take a trip through to the western coast when i took ill

In the enforeed ahsence of the manager his duties are
heing efficiently performed by Miss Jessie Plaxton, who
has an intimate knowledge of Beare & Son's ( anadian
business. The firm state that orders are coming in nicely
and that the close of 1914 will see their year’s sales
double the amount in 1913

LETTER TO THE EDITOR.
Correspondent Wants Information Concerning
Copyrights.

Editor Canadian Musie Trades Journal, Toronto

Dear Sir:—I wish to thank the correspondents who
corrected my statement regarding the American copy
vight law. 1 am always veady to learn, and think i we
had more letters like this, we would all he hetter off for
the learning,

1 would like to see a question column in our paper
where we conld ask questions on trade subjects and get
opinions from those who know

I have a question 1 would like to ask, and thank yon
if you ) get answered for me, viz: Why was it m
cossary to enter at Ottawa “It’s a Long Way to Tip
perary,”” when we are under the International Law

copyright, Number 29401 I notice in going through
eral of our back numbers that there are quite a few

cos entered at Ottawa, which 1 had the impression

P
came under the International Law In Feb, 1913
number. ** Balaneelle Mazurkn,”” Paul Wachs; **Troisi
eme Mazurka,”" Godard ; *2nd Mazurka,” Godard, Ded

1912 “Salut D’amour Mazurka,” Elgar, Dee 1912

1f you will ask some authority on this question and
have it answered in next issue, T will he obliged.  Thank
ing you for your information and 1 might add, your
paper is getting more interesting every Issue Wishing
you and the trade compliments of the season. | am,

Yours truly,
FRED 1, WRAY

SERVING THEIR KING AND COUNTRY.

The Journal is in receipt of a “‘List of Honor,””
printed in red, white and blue, containing a list of 97
employees of Chappell & Co., Ltd., who are now serving
their King and Country. This is only one of several
ovidences of the fine spirit manifested by the House of
Chappell in the present eri

LET 'EM ALL COME—WE'RE READY.

Under this title Cary & Co. have issued a song, the
spirit of which is aptly summed up in the title. The
words and music are by Valentine The field for this
new issue has been well prepared by the huge suceess of
“We're All Plain Civilians,”" about which the Daily
Telegraph saic “Mr. Thorpe Bates aroused his andi-
onee at the Alhambra to great enthusiasm with Ernest
Hastings’ ‘We're All Plain Civilians,” which is surely
one of the hest war inspired hallads.”” At least twenty-
five well known singers are using this number all over
Britain,
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“THE DRUMMER OF THE 43RD"’ AND OTHERS.

Phree good song publications (J. H. Larway The
Drummer of the Forty-Third,”" “*Our Island Home,™
Keep Your Toys, Laddic BBoy

and a story-song 3
being featured by Anglo-Canadian Music Co. The first
two mentioned are by Jack Trelawny, and the latter
hy Albert W, Kettelbey. The story ol “The Drummer
of the Forty-Third”" is told by Franeis Barron in the
words of the song. In brief it is this: **From rank to
vank the whisper flew of Ublan squadrons hooted and
spurred, and the little drummer taller grew as he led
the van of the 43rd.”" A grey old grenadier took the
lad on his shoulders, and ** "Mid thick ning smoke and
falling shot, He drummed the hroken columns by that
came no more to Gravelotte,  When arms were piled at
close of day many alas! nor spoke nor stirred, one
of them was a veteran grey and one was a lad of the
Forty-Third.”

IMPORTANT TEACHING SONG ALBUMS.

Arrangements have been coneluded by the house of
Chappell & Co., to hring out six albums of useful teach
ing songs, edited and compiled by the well known com
poser Liza Lehmann.  Volume 1. for sopranos, and
Volume 11, for mezzosopranos, are complete and on the
market.  Volume 111, for contraltos, is on the press
The other albums for tenor, haritone and hass will
announced later.
NEW ASCHERBERG HOPWOOD & CREW LIST.

VOCAL.
( Merlin Morgan

(A flat and B flat

(God Save the King) (B flat
) and

A (Giod
o1 E flat
1

flat, low keys)
rureell (Are, Bothwell Thomson)

Writons Strik high keys)
Henry Purecll Are. Bothwell Thomson)

INSTRUMENTAL
Flgar, Edward pf.) Mot d'Amour (Intermezzo
Joyee, Archibuld (pf) Prinee of Wales' March

UNISON SCHOOL SONGS.

It is safe to say that never at any former period did
musie oceupy such an important part in the work of
Canadian schools as it does to-day The movement
should be still further encouraged by music dealers, as
a direet and indivect assistance to their trade Joseph
Williams. Ltd. of London, have issued a series of
I'nison School Songs at attractive prices Among the
titles are noticed, ** Be Prepared’” (the Boy Scout song),
“Eyes in the Boat’’ (a song of the winning erew ), 7
Goodnight Song,”” “Only Dreaming.” “Miss Poppy”’
and Of the Moon.”

THREE GOOD POPULAR ROLLS.

““An impetus has been given the sale of our roll No.
42039. *When You Wore a Tulip and 1 Wore a Big
Red Rose,’ ' said Canadian manager . T Fiteh, of
Universal Music Co., by its heing recently sung at
Shea's. Loew’s and the Hippodrome, Another reported
quick mover from the Universal November list, is No.
42037, **When You're a Long, Long Way from Home."
Mr. Fiteh is greatly pleased with No. 301403 in their
December offerings, ** Awhale Medley'' onestep, intro-
ducing several popular melodies.
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THE STRENUOUS OR RULE.OF.-THUMB TYPE OF
MANAGEMENT,

Three Types of Management—The Stre nit-

our Type Thinks Only in Dollars and Cents

and Very Little About Mep— his Type of

Wanager a Liability, Not an Assel.
By E. 8t. Blmo Lewis, Advertising Manager, Burroughs Adding

Machine Co,
l’l' is important for us to recognize in the very heginning
of any consideration of the question of costs, that a

cost system does not unfold itsell as o logieal conse
quence of starting a husiness with a hookkeeping depart-
ment. A cost department is an entively different unit
A cost system is not hased upon the pre-determined
scheme of things which flow from one to another in an
inevitable and logical Sequence, A cost system is the
reflection of & man's mind, of manner of thought, of
his education, of his sympathy, of his training and ex
perience, of his ability to nanage, to analyze, to syn-
thesize, to co-ordinate, to harmonize, to grasp things in
detail and in the large. We understand that cost keep-
ing at its best is an efficient method of determining
exactly what time, work, and material s put into the
production of any marketable energy, commodity, or
service,

All Are Manufacturers,

Do not make the mistake of thinking that manufac
turing is limited to things that You ean weigh on seales
or measure with a foot rule, The clectrieal light com.
pany manufactures a product ys well as the automobile
manufacturer.  The railrond company manufactures
product as well as the sugar vefinery,  The banker mann.
factures a produet us well as the hat manufacturer. The
department store manufuactures a produet, and so do the
telenhone company, the doctor, the lnwyer, and the ad-
vertising manager,

The mere fact that in some of these a definite stan-
dard of measurement has not heen obtained, does not
preclude the idea that theiy work ean and must ho
measured and its value approximated.  Therefore, no
man. should adopt the attitude that  they can’t he
measured.  Some people think that advertising can’t
be measured.  This is not hecause it ean't he measured ;
it is because theip edueation, their experience has not
progressed far enongh to give them  the ability to
measure it,  The savage seeing the lightning in the sky
would probably find it possible to image that the electrie
fluid could never he measured, but it is heing measnred,
The main purpose of any cost keeping system is to find
measures for many things that can he measured hy the
ordinary hookkeeping processes, or hy the mere senses
of careful foremen, and therehy arvive at standards of
usefulness and value, and determine relative costs of
production for guidance in forming policies

If a cost system is a reflection of a man’s mind, or
of the minds of a number of men, it hocomes very im-
portant to find out what kind of men they ape,

There are three fundamental types of men n the
world.  There is the strenuons type, the systematie type
and the efficient type. These types fall into divisions,
determined by the methods they use and all of their
mental and physical equipment, Al these types are re.
flected in cost keeping systoms, The strenuous man, for
instance, is the hard working type. e may be called
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the “‘sweat’" type. His philosophy in life is embodied
in Do it now.”” Ile is » doer worker of muscular type.
We have had thousands of them in our factories as
managers.  They are busy ; busy-ness is business with
them.  They are the men who get down to the office at
six o'clock in the morning and work until ten o’clock at
uight.  They never think of the factory hygiene, of
lighting, « plant planning, of functionalizing, of stan-
dards, of edueation. Their ideal is hard work.

They take literally the proposition that man wmust
gain his livelihood hy the sweat of his brow.  When
everyhody worked that way, of course, strenuosity was
the order of the day. It didn’t make any difference—
the world was on a sweat basis.  Then the man who was
the most strenuous made the most money in feeding o
hungry market. It was a brate force—physical stamina

~that won, One unskilled laborer was as good as any

other unskilled laborer, But when skill eame into com-
petition with the man at the hench; when brains, fore.
thought, planning and thinking came into competition
with the strennous manager, then came the demand for
protection and the ontery against competition,

The purely strenuous type can be seen in a hook-
keeper who works hard, who is loyal, but who fusses,
and fiddles over things, but the rule-of-thumh or strenu.-
Ous man is the type that believes if he lowers his cost
each month or each year, he has gained highest efficiency.
He maintains that his business is different from any
other business.  He thinks the only thing worth taking
from anyhody else is to steal a patent, or to steal a man
who has shown that he can do more than anybody else,

The rule-of-thumb man says: ““Each man is differ-
ent” s that ““you ean't teach salesmen’; that this man
who is doing things so suceessfully  has an  unusnal
faculty possessed hy nobody else,

His apprentices **loarn by doing"’ (the good and the
bad things) ; he hasn't any school of workmen (they
already know), A school for teaching salesmanship
would make him langh—and vet, he is buying his cash
registers, his adding machines, his insurance policies
and his loose-leaf deviees, if he has any, from salesmen
who have heen taught in schools how to sell the produet
to just sneh a man as he,

The rule-of-thumb man never joins  business or-
ganizations, except to he a good fellow ; he never makes
a research to find out new things—he ealls it “high-
brow theory.”  Yon can't tell the rule-of-thumh man
anything, hecause you ean’t tell any man anything that
he doesn’t know,

The rule-of-thumb farmer plants by the almanae and
reaps hy the grace of God,

The rule-of-thumh mechanic has learned his good
and bad methods by the side of an older mechanie, who
learned his good and had methods from another, Each
loses a certain amount of efficiency in the process of
learning. e doesn’t study trigonometry or geometry,
e doesn’t care anything about such ““high-brow
stuff,”” hut he is a loyal member of his organization and
talks against capitalists ““who don’t do anything,"”

The ‘*Anti-Laborer,"’

The rule-of-thumh employer cares nothing for co-
operation. e sees nothing but competition. The only
kind of organization he wants to helong to is an anti-
union organization. He is an anti-laborer; he helieves
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that you have to use the big stick; that you have to drive
e, Well, you se

men instead of leading them

that’s the way it always has heen done, and my father
did it that way
The rule-of-thumb banker, the rule-of-thumb retailer

all of them have ingrowing husinesses hecause their

edueation has never gone hevond the confines ol thenr
own partienlar experience. They can imitate hut they
can't adapt

They don’t rveally think about their business—they
only think about the dollars and cents. They don’t think
about wen, but they think about machines.  Their cost
are necessarily nothing but approximations, more or less
distant, of an ideal set by the men who have worked
under different conditions of a more or less distant
past

In such a plant you see Do it now"" signs all over
the place. In sueh places salavies are raised by the tini
clock and calendar. Such a manager has no methods of
mensuring men’s efficiencies because he doesn’t know
what those efficiencies are

His ideal of a cost system is a erude method by which
the piece workers can he prevented from getting more
than he thinks they are worth. Ie says no laborer is

2 a day because that's all he has ever

worth more than 3
paid, and he is perfectly satisfied it a salesman inercases
N

his business 10 per cent. a i in his territory, 11 his

competitors lower prices, he wonders where his com

petitors “‘steal” the raw material; “How long he can
urs to him that

continue to lose money ! It never
a man ean beat him at his own game and make a fortune
in the process

He doesn’t analyze his husiness and its possibilities
to find out the real reason for his success or failure, He
hasn’t time, e is “too husy doing things."”

In the hiring of people, his ideal is to *“try them out

see what they can do.”” The tey and fail method is a
gospel to him,  He solemuly asserts that **you can’t tell
what any man is able to do.”” That other concerns are
foretelling and finding out what types of man
cossary for certain jobs: are pre-determining what man
will fit the jobs and then getting the men to fit the johs
is a joke to him

Of course you can’t tell him anything about it he
cause he doesn’t know anything about it.  He doesn’t
know anything about the idea hecause he has never seen
it work. If he did see it, he would probably dismiss it
with *“The employment manager was hetter than usnal’’:
but as for finding law of principle in any course of
action. he dismisses it with: **It is the man who is
doing the wark, and the man who is getting the results.”’

The rule-of-thumb manager prides  himself  upon
“knowing his business.””  He never thinks of using out
side counsel. 1 a man wonld suggest to this type of
mind that there is a better way in which to grind a
valve, his first question would be, *‘how many valves
have you ground? In other words, his attitude of
mind is of the man looking in the mirror when he is
looking for all the reason for success. It is a type of
mind of which we have had entirely too many, and which
competition and the efficiency of skilled minds, applied
to skilled work, is gradually forcing out of American
business.  These rule-of-thumb managers act as the
priests of old, adopting a precedent as a sacred flame
which has passed from hand to hand, from generation
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to generation, each keeping it inviolate, never changing
it, until it b d treadition hefore which youth,

and skill, and brains, and power must how in submis

WIS @ SHer

sion.  The rule-of-thumb manager is always a liability

and never an asset.  He may he popular, he may have

succeeded, e may be sueceeding, at just inevitahly as

the sun rises, his day is done

NEW MANAGER FOR MASON & RISCH BRANCH
AT HAMILTON.

Phe Mason & Riseh branch at Hamilton is now under
the management of Mr. E. L. Brown, who will also have
charge of the terrvitory under the supervision of the
Hamilton branch.  Mr. Brown was for a number of
venrs manager of Loud’s Piano Store, of Niagara Falls
N.Y. In referring to his return to Canada, the Gazette
of that ity said Mr. Brown came to Niagara Falls

seven years ago and he at onee entered into the husiness
life of the community with an enthusiasm that made his
presence felt,  He built up for his company a most sue
cessful piano business,  He was one of the prime movers
in the organization of the Niagara Falls Business Men’s
Associntion, and until his resignation recently, necessi
tated by his acceptance of the Hamilton position, was
treasurer of that body. Mr. Brown was also one of the
organizers of the Third Street Business Men’s Associa
orative

tion. the organization that hrought about the
lighting of that business thoroughfare. In other ways
he has also been active in the life of the community, and

parture will be deeply regretted by a wide cirele

of friends. Iis new position which carvies with it a
greatly inereased salary, is a deserved recognition of

ability in his particular line of husiness.’

TRADE NEWS IN BRIEF.

Writing from London, Mr. . T. Quirk, of Sterling
Aetions & Kevs, Ltd., Toronto, who visited the English
trade in the interests of his firm, remarked on the ab
sence of evidences of the great European war.  The
piano factories, he stated, were doing a fair trade, as the
entire German business was eut off

There are many friends in the trade who will very
much regret to learn of the sad loss of Mr. John A
Morris in the death of his little son, who was taken by
diphtheria.  Mr. Morris is with Carl Ze idler, the To
ronto importer of piano supplies

J. Faskin MeDonald’s new premises on King St.,
Hamilton, are heing oceupied by him, and the improved
facilities make the handling of pre-Christmas trade much
more satisfactory to himself and customers

Mr, 1. T, Mason, of Mason & Risch. Ltd., who re
cently visited his firm’s  branch at Winnipeg, was
ceably surprised with business conditions in that

ag
city.  Whether hecause of grain being marketed or for
other reasons. there was an amount of money in eir-
culation surprising to the Easterner under existing

conditions

At a recent annual meeting of A, & F. Pears, Ltd.,
Sir T. A. Dewar said: “*If you keep on advertising ad
vertising will keep yon. Advertising to business is what
imagination is to poetry This applies to the present.
And it applies to more things than soap, if husiness men
will only realize the fact, so admirably stated hy one
who spends millions of dollars yearly in adveretising,
and who knows that advertising pays.

e
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THE ADJUSTMENT OF THE VIOLIN,
By Frank Waldo, Ph.D,
Musical merchandige salesmen will be in-
tevested in this article from the Wusician,
by way of wntroducing which the author
says: ** The importance of proper adjust-
ment of a violin will be p, cognized when |
state in all seriousness that probably not
one violin player in a hundred has cper
heard his own violin at its best,**
TIH'I complete adjustment, op rather veadjustment, of
a violin may be subdivided into three processes: In
simple adjustment, Which takes the violin Just as it is
and without opening it op making radical changes in the
instrument as it stands, the movahle parts are shifted
until the hest tone is obtained.

In repair adjustient, the violin is opened, eracks
are glued up, a new hass bar inserted, perhaps a new
neek is put on, and hridge, finger-hoard and sound post
are fitted, Sueh varnishing as the repairs and new neck
necessitate is done, The simple adjustment hecomes part
of this work. In reconstruction adjustment the thick-
nesses of the back and top are properly graduated hy
taking out wood where the parts are too thick or hy
adding patches where the parts ave too thin, In many
cases, also, a re-varnishing is considered necessary,  Both
the repair adjustment and the simple adjustment hecome
part of this work,

In the present article the simple adjustment, which
does not necessarily require the assistance of the violin
repairer, will he diseussed. We shall take it for granted
that the violin has heen purchased of a dealer or violin
maker who delivers it in playing order.  That is, a bridge
cut down to the standard height and thickness has been
fitted so that the feet of the bridge fit snugly on the top
of the violin. A sound post of average diameter and of »
length that will permit it to be easily shifted, by means
of a sound post seiter in its upright position in the in.
terior of the violin, has been made from a thin rod of
wood such as may he bought for this purpose,  The
tailpiece has been attached to the tail pin by the shortest
loop of gut string that will permit the tailpicce to
assume its normal position,

First Steps.

The violin should he first provided with a bridge of
average or normal height, and » sound post of average
size which will stand up in the violin when perpendicular
and which ean he moved quite easily when the strings
are relaxed.  The strings should he of medinum size, No, 2
in the ordinary gauge, The sound post should he ahout
three sixteenths of an inch hehind the foot of the hridge,

The violin should now he tuned to the piteh at whiceh
it is to be used in playing.

If the tone is shrill and hard, the sound post is too
tight and the end resting against the hack should he
pushed in towards the centre of the violin; but if the tone
is t0o soft and lacks power and hackbone, the sound post
is too loose and the end resting against the hack should he
drawn ontwards towards the edge of the violin to tighten
the sound post,

If the tone is still found a little too hard in quality
the feet of the bridge may he slipped forward (towards
the end of the fingerboard) a trifle ; but if the tone is too
weak and diffuse then the feet of the bridge should he
slipped backwards a little towards the sound post,

The Strings.

When, by means of these adjustments, the general
tone of the violin has become such that it is not improved
hy the slight shifting hackwards and forwards of the
bridge and the tightening and loosening of the sound
POst, it is next in order 1o examine the bridge adjust-
ments,

When the strings have been drawn up to piteh press
the end of one finger downward on each string in sue-
coession at a point on the strings just above the end of the
fingerboard.  The fopee required to press the strings
down about an cighth of an ineh should be about the
same for cach string; in other words, the tension foree
should he prae cally the same for each string.

It tukes considerahle experience to know the amount
of resistance that the strings should have to produce
a good quality of tone, If the resistance is too much
and the strings do not vield sufficiently to the pressure
of the finger, the violin tone will he hard and stiff, ¢
the resistance is not enough and the strings feel too
flabhy, then the tone will lack power and solidi y.

It frequently happens that some of the strings show
the right tension under the finger pressure; hut othey
strings do not, The strings that do not feel right and
sound right must he made right either by changing the
size of the strings or hy altering the bhridge,

Inereasing the thickness of the strings - will increase
the tension under the finger pressure; and decreasing
the size of the strings will decrease the string tension.
It is not wise, however, to make any one string ahnor-
mally relatively thicker or thinner than the other
strings,

The Bridge,

Increasing the height of the bridge at the place where
the string rests will inerease the tension of the string
under pressure of the finger. The bridge can readily
be lowered under any string and the tension of the
string lessened hy taking off 4 little of the wood from
the bridge Just below the string.  But if the bridge must
be raised to increase the tension of g string, then the
simplest way is to prepare a new bridge of the proper
height,

The tone of the violin should be tested with the how
at very frequent intervals during these tests with the
fingers, so that the tone changes corresponding to any
alterations in the bridge or string may be noted,

A slight thinning or thickening of the upper edge
of the bridge or of the whole bridge will muke a great
change in the violin tone, and the tone varies with the
quality and age of the wood in the bridge,

A well fitted, properly proportioned bridge of the
right kind of old wood is a most valuable adjunet to »
violin, and should he cavefully treasured, A suitable
bridge cannot he obtained without the expenditure of 4
considerable amount, of time, skill and patience, It is
not merely a question of the payment of half a dollar
or a dollar to a violin repairer to fit a new bridge, when
a suitable bridge is lost or broken, so that eape should
be taken to keep the bridge nearly perpendienlar on the
violin to prevent its warping. And when the strings cut
in too far on the edge of the bridge, the old bridge should
be patehed rather than have a new bridge made,

The Bass Bar,

In the proper adjustment of a violin bridge to its

best position on the violin, the bridge should he moved
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slightly sidewise (that s towards the bass bar side
vefully tried
with the bridge apparently off centre It sometimes

and the sound post side) and the tone «

greatly improves the tone to bring the left foot o tine
bridge in some special position relative to the bass hat
which can be determined only by trial.  Few violin rv
pairers will take the trouble to put in a second hass bar
when the first bar does not give the expected good re
sults as regards tone; they just left the first har go and
the violin is more or less of a disappointment.  The

shorteomings of th ss har in the violin can he greatly

mitigated by the experimental placing of the left foot of
the bridge in the most  advantageous  position The
ards the

D

offect of various placements of the bridge as re

hass bar is particularly noticeable on the
strings

It wust be taken into consideration, also, that slid
ing the bridge towards the left (G string side in

SN
the tension on the G and D strings and deereases the
tension on the A and E strings
Tilting the bridge a trifle backward from the per
pendicular has a mar
violin, making it more brilliaut
The Sound Post.
T'he adjustment o

influenee on the tone of the

the sound post necessitates the
use of a sound post setter, which may be pure wsed for
twenty-five cents from a violin supply house

In general, it is good advice for the violinist to avoid
tampering with the sound post ; but if he ean persuade
a friendly violin maker or repaiver to explain the ad
justment of the post and how to use the sound post
setter without doing damage to the violin, there is no
veason why the violinist cannot himself make the final
adjustment of the sound post to meet the varying con
ditions of climate and use

The greatest care must he exercised in moving the
sound post when it has once heen set up in position
The end of the post resting on the hack of the violin
may be moved slightly when the instrument is tuned up;
hut when the other end of the post resting against the
top is to he moved, then the strings must be relaxed,
otherwise moving the end of the sound post against the
tender top of the violin would cut away the wood and
canse damage

The sound post should never he too tightly fixed be
tween the top and back of the violin; and should be
nearly perpendicularly placed.  Drawing the lower end
of the post outward towards the edge of the violin
tightens the post and makes the tone more brilliant and
hard. 11 the tone is too hard, especially on the E string,
the end of the sound post touching the hack must be
pushed in towards the centre, very slightly, But if the
tone is too hard on all strings the remedy is to move the
sound post back a little from the hridge; which will ne
cossitate relaxing the strings and moving the top of the
sound post as well as the foot

Some violing require a tightly placed sound post and
other instruments require it looser. Likewise some
violins require little readjustment of the sound post
once it has been correctly placed, while in others the
sound post must be readju ted with each change of
senson. The tone of the violin shows when such a
readjustment of the sound post is necessary The trouble
with violins, which some players designate as ‘“‘played
ont’ or “tired out,”” will generally be found to be
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remedied by adjusting the sound post.  An invariable
rule regarding the sound post is that it must be placed
sufficiently tight in the instrument that it cannot he
jarred so as to fall over when all the strings are re
luxed

The thickness of the sound post exerts a marked
offect on the tone of a violin: and if a violin does not
produce a satisfactory tone when all adjustments have
been made, a thicker or thinner sound post should b
tried

The Tailpiece.

One final simple adjustment must be noticed, which
usually receives no consideration, and that is, the length
of the tailpicee and the loop of gut string that fastens it
to the end pin.  The lengthening of this gut tailpiece
string will soften the tone of the violin, and shortening
this string will harden the tone

I recall an instance in which a partienlarly sym
pathetic tone was lost while the violin was in the han Is
of a repairer for a minor repair. It seemed impossible
to locate the trouble, and new sound posts and bridges
were tried without avail, At last 1 noticed that the tail
piece seemed nearer the end of the violin than formerly,
and upon inquiry 1 found that the repairer had shortened
the gut because it seemed too long. A longer picce of
gut was put in and the violin gave out its old tone

When a violin is in satisfactory adjustment it should
not be meddled with; but plenty of time should be de
voted to the first adjustment in order to make sure that
the tone is at its best

Washing the Violin Bow.
ANY violinists put off washing a bow as long as pos
sible, becanse as a rule the operation is tedious and
the results not satisfactory, says 1. M. MeConnell in
“The Violinist. ““1 have never had good results in us
ing soap, for no matter how well I would rinse the hair
afterward there would always remain a slime, which
would interfere with tone production
“By long experimenting with various materials 1
found that the common Duteh Cleanser, put up in tin
cans, is the quickest and most satisfactory article for the
purpose and leaves the hair elean, white and perfeetly
dry.

he best way to use it is to place the bow with the
hair down on a kitehen table or a long, smooth board.
Dip an old toothbrush first in water, then in some of the
cleanser and rub vigorously, When hairs are clean, wipe
oft lather with a dry rag. Then repeat the brushing
with clear water only, wiping the hairs several times
with a dry cloth until all signs of the cleanser have been
removed.  Now loosen the frog (better take the serew
out entirely) and hang the bow on the wall to dry.
When thoroughly dry use plenty of rosin and your how
is a8 good as new."”

Speaking of trade conditions, Mr. J. W. Alexander,
president Dominion Organ and Piano Co., Ltd., of Bow-
manville, Ont., stated that notwithstanding the depres-
sion incident to the war, they have been able to run
their factory full staff part of the time, and in some
departments all the time. ““We have considerable
orders for abroad,”” stated Mr. Alexander, ‘““but the
diffienlty is to get transportation, as steamers have been
taken from regular routes hy the British Government
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BAND INBTRUMENTS AND MARTIAL MUSIC IN Whose urmy g Vice has expipeqd About 15,000 Russian
RUSSIA. MY musicigns annually Jeave g, army and petypy

RI‘NNL\.\' military hands gpe big und impressiye musi-— home to )y families—ggy 0 oM information given i
cal OFganizations, W ithin each js 4 brass bundg and  the W ashingtun Sty

an orchestry of string and wood nstruments wit), of

course, the p SSAEY touch of hpggs und sheepskin, ), No CHANCE FOR PLAYER IMPORTATIONB.

result is thyt While thes military hands Play primarily \ despate; in the Now York * Music Trades’ to th,

effect that Ernest Drewity, of the Ontario Government 'y

colonization, departimeny While in (),

military music, they also adapt themselvey 1o the pey
formanee oF such mugi. 48 the Canadign hears at o sy
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Interested in Whitenin' Yellow Ivory Keys ?

nt Ivory Polish will whiten the
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THE NEWBIGGING LINE |

CABINETS
CAN RECOMM END

BUSINESS
More than Usual
Itis going to be a

Talking Machine

Christmas

HOW ABOUT
GABINETS ?

l\'owbig’g"iué Cabinet Co,

LIMITED

HAMILTON .

- ONT.

MANUFACTURERS oF
TALKING
MACHINE
CARBINETS
for every make of machine,

better made, better finished
than ever,

PLAYER ROLL
CABINETS
AT ALL PRICES,

GET THE POPULAR
LINE

No. & Oak; No 66 Mahog PROMPT SHIPMENT Capacity'go records.  Made in 0.k
A live one for Victor Dealors,

' Mahegany

Edison Amberola V. and VI,
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A standard developed through a life-time of unceasing
endeavor has given the Mason & Risch Piano the unchal-

lenged prestige that commends it to those who recognize

and demand the BEST.

Caretul and exhaustive attention to the most minute
details of construction and the use throughout of the finest
materials obtainable,—no matter what the cost,— these are
the most important features that impart to the Mason &

Risch Piano the value that gives it precedence, and make
th

plain your right to speak with ity when rec ding

this famous instrument as

“THE BEST PIANO BUILT.”

Mason & Risch Limited

Toronto




