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The Columbia Canadian Plant

Covers 12 acres Total floor area 235,450 sq. feet

By procuring this enormous plant, we increase our capacity in

Columbia Grafonolas 400%

and in

Columbia Records 500%

With such facilities at our command we will be enabled to extend to Columbia Dealers a brand of service

unpreced and qualled. Elsewhere in this issue is given a description of the plant that will give you
a conception of its immensity.

In addition to this undertaking, we are now planning a tremendous advertising campaign which will make
Columbia Products most favorably known in every nook and corner of Canada. The combined result will
undoubtedly be—every Columbia dealer, during 1920 will experience an i d vol of busi

beyond imagination.

Columbia Graphophone Company

TORONTO
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HE Gourlay Piano is a leader that represents the I
highest ideals of the art of piano making.

Musical excellence and reliability have made the Gourlay f
Piano the favorite of th ds of Canadian h ‘

The superb Gourlay tone adds to its artistic beauty.

e |

Gourlay, Winter & Leeming, Limited Il
Toronto, Canada

Head Office and Factories: Salesrooms:

309-325 LOGAN AVENUE 188 YONGE STREET
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UNSOLICITED
I TESTIMONY

“All the Companies on the Dominion Cha-
tauqua Circuit stated emphatically that
the Bell Piano you placed at the disposal
of the Chatauqua people and which was
used by all of them during the Chataugua
week, was the best instrument they used

on the entire Circuit.”

Yours,
| (Signed) R. J. Avrger.

| July 24th, 1919,

™ BELL PIANO

& Organ Co., Limited
Manufacturers of

PIANOS
PLAYER PIANOS
REED ORGANS

GUELPH, ONT.

AND LONDON, ENGLAND
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STYLE O

Height 4 ft. 7 in
Mahogany only

The wonderful perfection of the MOZART PIANO tone inspires the
performer, and charms the hearer with its exquisite beauly; it seems
to sing with the living quality of a lovely voice, giving to music an
added touch of richness and refinement.

MOZART PIANOS offer exceptional advanlag(‘s to all dealers who
wish to conduct piano business on sound and progressive lines. They
assure the active and aggressive dealer satisfaction and success,

National Piano Company, Limited

266-268 Yonge St., - Toronto

Factory: Mozart Piano Company, Ltd.
94-110 Munro St.
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Mendelssohn
PIANO

HAS
A

REPUTATION

ESTABLISHED
ON

STERLING MERIT

FOR

HIGHEST TONAL QUALITY
WORKMANSHIP AND DURABILITY

Good agents wanted where territory is open.

Mendelssohn Piano Company

Factory : GUELPH, Canada
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GEO. W. STONEMAN & G0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of Walnut in
Longwood, Butts, and dimension stock of any manufacturer in
the world.

Write us for guotations on Pin Block, Bellows, Core and
Cross banding stock.

846-851 West Erie Street

CHICAGO, - ILLINOIS

__—____________.__————-—-___——_—_——————________—

4_
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STERLING

Piano Actions - Player Actions - Keys

The Sterling Plant

STERLING DEPENDABLE QUALITY

Because of the fact that Piano and Player-Piano purchasers are required
to pay higher prices, they are more particular, and demand the highest
standard of quality in every part of the instrument.

Maintenance of the highest quality in material and workmanship in
Sterling Products retains for them their high standing, and makes the
most suited to the requirements of the Piano Manufacturer desirous of
producing an instrument that will live up to every expectation of the
particular purchaser.

Sterling Actions ..« Keys Ltd.

Noble Street . Toronto, Canada
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CRAIG
»  PIANOS

Established 1856

DEFINITE high standard of qual
ity, decided wupon sixty-three

years ago, and strictly adhered to

up to the present day, has created ,for
Craig Pianos an enviable position in the

piano world

Merit that withstands competition, and that satisfies critical buyers from every standpoint,
whether it is elegance in design, perfection in tonal quality, scientific construction or dura-
bility, is built right in‘every piano to a degree that ensures the upholding of a well-earned

reputation, and this reputation has provenra most valuable asset to numerous piano dealers

The Craig Piano Company

Manufacturers of a complete line of
Montreal high-grade pianos n:d plly:r-pi.mu Quebec

HAINES BROS.
PIANO

Embodies distinction, exclusiveness, effh

ciency, and all the elements that go to make
up a selling success in the piano business
It in an instrument appreciated by those who
require a high standard of quality—an in

st ument essing that purity of tone which

males a piano valuable

Our policy of co-opeation with the dealer,

« ipplementing the excellence of our product,
has won for us many firm friendships in the

tiade

The de-ler who knows a good thing when
he sees it will not delay an investigation of
our splendid proposition

The Popular Haines Bros.' Louis Design.

FOSTER-ARMSTRONG CO., LIMITED

J. W. WOODHAM, General Manager

Head Office and Factory:

KITCHENER, ONTARIO
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The “Evans Bros.”

A Canadian Piano
of Quality

This is a title of which we are justly
proud

Embodying the best skill of the (
piano builder, the most expert kv

of mechanics of construction, &
grace and artistry derived from the efforts
of masters in the art of piano case design
ing, its appeal to the Canadian public
gain strength,
demand by thos

sod instruments when vl\n
l day the Evans Bros. Piano ranks high

among Canadian instruments, and Evans

Hnm dealers are enjoying a greater

EVANS BROS. PIANO avo M'PG CO. LTD.
Ingersoll - Ontario

B B T A e e A A A A T T e e T BT T B M B T T B AT
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E TORONTO Established NEW YORK

516 Richmond St. W. 1891 134th St. and Brook Ave.

W. BOHNE & CO.

Manufacturers of

Pianoforte Hammers
and

Covered Bass Strings

For the better grade manufacturer
Proved by 27 years' experience
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American Steel and
Wire Company’s
PERFECTED

CROWN

" PERFECTED %\ CROWN
MUSIC WIRE '\\USIC WIRE 3
3 z

Complies with all mechanical and acoustic
requirements; and the services of our acoustic
engineer are freely offered to assist in bringing
these loge!hﬂ.

United States Steel
Products Co.

Montreal New York New Glasgow, N.S.

Winnipeg, Man. Vancouver, B.C.

Place Your Orders
NOW

That's good advice, sure, no
matter who you deal with, for
pianos will be scarce.

Stanley

Players

Uprights

are the best value offered you
to-day and you can get deliveries
immediately.

Order Sample
New Louis

you will not be disappointed in
the design, value or salability.

Stanley Pianos
241 Yonge St., Toronto

B
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CHURCH ORGANS

These illustrations show two of our latest

Rooms. The cases are Quartered Oak, in the new “Art"

The CHOIR Model is made with five di

to eight sets of reeds.

Choir Model

The SYMPHONY Model is a
larger organ with ten sets of
reeds. This action has been
specially designed. It has a tone
of a rich pipe like quality, and the
many combinations of the various
sets must be heard to be appre-
ciated. We also build larger
organs with two banks of keys and
pedals.

Write for catalogue and specifi
cations.

designs for Churches, Chapels and Society

Finish.

fferent sizes of actions, these having from four

Symphony Model

Thomas Organ & Piano Co.. Woodstock, Ont.

Music is the Universal Language which
appeals to the Universal Heart
of Mankind.

Weber
Kingston

Are worthy of earnest consider-
ation where quality counts and
satisfaction guaranteed.

The Weber Piano Co., Ltd.
Kingston

Successors to

The Wormwith Piano Co., Kingston
Pianos and Player Pianos

Style A Player

We have others to suit all comers.
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C. F. GOEPEL & COMPANY

t 137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

TO THE

PIANO »» PLAYER TRADE

©

Player Accessories. Felts, Cloths,

Tracker Bars, Transmissions, Brass and ]
Rubber Tubing, Rubber Matting for PunChlngs
Pumver Pedals, Pumper and Player Of every description, comprising Name
Pedi’s, all Special Hardware formed or board, Stringing, Polishing, Muffler,
cast, Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboar!, and all character of wanted

Leather. . _
Send inquiries, accompanied by Samples, Imported French and also Domestic

for Prices, stating Quantities required. Bushing Cloth—————Hammers

Solicitng  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

NEW COMBE

The leader since

1870

No instrument of the present epoch so de
serves the patronage of the dealers of Can
ada as the "Newcombe."

Steadfastly has this piano reserved the right
to the position of a leader in the world of
music

Since 1870 the Newcombe has been made in
and by and for Canada. It has made good
with the users, and it has made money for
the dealers

An exclusive feature of the Newcombe con
struction_is the “Howard Patent Straining
Rods.” These, in giving added strength and
endurance, and enhancing tonal quality,
create a remarkably strong selling point,
upon which the dealer may dwell to con
siderable length “Never suffer by comparison.”

The Newcombe Piano Company, Limited

Head Office—442 Yonge St. Factory—121-131 Bellwoods Ave.

TORONTO : CANADA

e
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Recognition of the Merits

of the

Player Piano

is creating a rapidly increasing demand. Undoubtedly every Piano Dealer

in Canada will experience a heavy increase in the sale of Player Pianos pro- 1

vided he has kept posted as to conditions and prepared accordingly.

When selling a player-piano, one thing to remember is the fact that the ’

quality of the instrument is guaged by the quality of the Player action.

Otto - Higel
Player
Action

then you need have no hesitancy in recommending it to the fullest extent.

If it is an

Because the standard of quality embodied in the Otto Higel Playe_r Action
represents the highest achievement yet attained in the construction of a
player action,

It is of the quality essential to complete and lasting satisfaction for both
dealer and customer.

Specification of the Otto Higel Player Action is providing insurance for the
reputation of your establishment against the ravages of inferior quality.

The Otto Higel Company, Limited

KING AND BATHURST STS., TORONTO, CANADA

THE BRITISH EMPIRE'S
Largest Music Trade Supply House

Upright Piano Actions Player Piano Rolls
Grand Piano Actions Piano and Organ Keys
Player Piano Actions Organ Reeds and Reed Boards

~———
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“KEEP TO THE WRIGHT”

Have you ever noticed in walking along
the main thoroughfare of any city, if you
walked to the left you experienced con-
siderable difficulty in making progress?
But if you kept to the right, you en |
countered few obstacles, and your pro- I
gress was as rapid as desired

f
Ite s2me applies to "“Wright Pianos.” Il

Keep to the Wright" and you're always b H
right, and your advance along the thor- i
oughfare of progiess will be smooth and i
rapid i

This is because ""Wright Pianos” are |
built to satisfy from every point of view |
They fulfil the desires of every purchaser,
and for the dealer they are perpetual

Style 65 creators of prestige and profit.

WRIGHT PIANO COMPANY, Limited

STRATHROY, Ontario

REED ORGANS PIANO BENCHES
ROYAL TALKING MACHINES

We used to receive ord
ers for benches in half
dozen lots The de-
mand is such that the

COPY OF ORDER

Please ship at once,

per G.T.R large piano firms order
so No. 202 Benches, in lots of fifty of a kind.
mahogany. We have standardized

12 ditto walnut.

60 No. 32 Player
Benches, mahogany.

12 ditto fumed oak.

our benches and have
reduced the cost in spite
of advance in material
Please make quick and wages.
shipment, we are en-
tirely out

Yours truly,

We have 500 more go-
ing through our works.
Send in your orders
early and avoid delay in

Quoted just to show shipment We have
the demand for both mahogany and wal-
piano benches. nut finish,

No. 204 Piano Bench

THE GODERICH ORGAN COMPANY LIMITED
GODERICH -  CANADA

I .
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“Lesage’’

THE SUREST TEST

The appeal of a piano to a wide
variety of people is the surest test

of its perfection.

The Lesage Piano has earned the
admiration of leading artists as well
as that of music lovers of modest

attainments,

It is admired and enjoyed in the
mansions of the monied, also in the
abodes of men of moderate means.

Sturdy construction, graceful out-
lines and pure tone, and reasonable
price are features of the Lesage that
account for its popularity.

A. LESAGE

Manufacturers of Pianos and Player
Pianos of the very highest grade

QUEBEC

St. THERESE -

YOUR
MARGIN

PROFIT

may be substantially increased by
handling Amherst Pianos.

The Ambherst Piano is a beautifully
finished, full toned instrument, made
from the choicest selected wood ob-
tainable.

Write for our special selling proposi-
tion to-day.

Amherst Pianos

LIMITED
AMHERST Nova Scotia

e~
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Piano & Player Phonograph Cabinet
Hardware, Felts & Tools Hardware
Ask for Catalog No. 182 Ask for Catalog No. 183

HAMMACHER, SCHLEMMER & CO.

New York, since 1848 4th Ave. & 13th St

Julius Breckwoldt & Company

Manufacturers of

“Superior” Piano Plates

Piano Backs, Boards, Bridges, Bars, Traplevers —
and Mouldings MADE BY

Sole Agents for Rudolf Giese Wire in Canada and United
tes

THE

SUPERIOR FOUNDRY CO

CLEVELAND, OHIO, US.A.

J. Breckworor, Pres. W. A Breckworoy, Sec-Treas

Factory and Office

Saw Mills
Dolgeville, N.Y,

Fulton Chain and Tupper Lake

Facts

based on

Quality

enable the piano salesman to put forth
the most convincing sort of a selling
talk—a selling talk that ultimately re
sults in a profitable sale and a satis
factory customer

When talking Doherty Pianos, the
salesman can go the limit on Quality
He can unhesitatingly portray
sii the pr

facts pertai
the “Doherty
its richness in
bility, facts a
the policy o

tone,
arance, and its dura
f which are based on
f embodying real quality

DOHERTY PIANOS

Established 1875 LIMITED

CLINTON - ONTARIO

DOHERTY -
Pianos Organs  Benches




CANADIAN MUSIC TRADES JOURNAL

CECILIAN

Trade Mark
HE‘Codu"lndoMumthnn it is your protecti
and your i Iln-bodh.ﬂdwy
htluprodmdupnno It is our guarante~ and your assurance
and your cust rfection in every minor part, and a finished

i t of pti q-lﬂyudlwdiofly

It is a trade mark that has been world famous since 1883, the date of
blish t, and has d and continues to earn prestige and profit
may pb dealers throughout the Domin

gF

Trade Mark

World famous since 1883

Tbe Cecilian Company, Limited, Toronto

MﬁmdeuH'lmmmﬂq’uM

Head Office and Salesrooms: Factory:
247 Yonge St. 89-93 Niagara St.
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CECILIAN
CONCERTPHONE

'UST st this particular period in the growth

of the Phonograph Industry the CECILIAN
CONCERTPHONE trade mark warrants the
most careful study and consideration of the
dealer because of the appearance of the stencil
instrument.

As one manufacturer puts it—"There is a
rapid increase in the number of firms making
phonographs. Stencil instruments are making
their appearance, and the time is approaching
when conditions 'will be similar to those pre-
vailing in the piano trade.

Among the numerous makes of instruments a
few will stand out, the names of which will be
their guarantee of quality and salability.”

Quality and Salability

These are the two essentials to successful Phono-
graph Merchandising, and the Cewlan Concert-
phone trade mark is an outstanding assurance that
these features are embodied to the fullest extent in
the instrument upon which it appears.

It is an identification mark known throughout Can-
ada as one representing honest value.

“Superb” Model
Height 40 in.; width 17}4 in.

$174.00 ‘%‘

The CECILIAN COMPANY, Limited

Canadian Distributors for Cecilian Concertphones : |
; 247 Yonge St. . TORONTO
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—_— A
TICKLISH
SITUATION

often develops in competitive piano

selling The man pushing the
LONSDALE need fear no competi
tion

He is not tempted to point out in
feriorities in other makes because,
for the price he is asking, there are
so many Lonsdale superiorities to
talk about

Lonsdale, Style M

LONSDALE PIANO COMPANY ll

Office and Factor;

Queen St. E. and Brooklyn Ave. TORONTO . CANADA

m———

OUR THREE SPECIALTIES

Piano Hammers, perfect in make, tone and quality
Piano Strings “ “ “
Piano Music Wire “ “ “

SOLE AGENTS FOR CANADA

E. V. Naish, Hammer Felts, Wilton, England
Latch & Batchelor, Music Wire, Birmingham, Eng.
Webb Wire Works, Music Wire, New Brunswick, N.J.

D. M. BEST & CO.

455 King St. West - Toronto, Ontario
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Special Announcement

New Merchandise Catalogue
Now Ready

NEW LINES NEW PRICES

If you have not received a copy—
cut this coupon and send it in to-day

I

THE W] LLIAMS 350N

RS. LIMITED.
WINNIPEG CALGARY MONTREAL TORONTO

Address the branch nearest you
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Canadian Music Trades Journal

Issued Monthly in the interests of the Music Industries of Canada—including Piano

Player-Piano, Organ, Phonograph, Supply

Musical Merchandise and Sheet Music

PUBLISHED BY

Subscriptions

FULLERTO

$2.00 per year in Canada

ss, in Great Britain

$2.50 in other countries HARVEY A. JONES
Editor

66-68 West Dundas Street - .
VOL. XX.

Telephone

What Is the Proper Form for the Salesman’s
Card
Which Should Be Played Up More Strongly—the Salesman’s
Personality or the House's Reputation?
ETTING down to a veal practical subject and one
that, while it may seem trivial at first glanee, i
not -0 hy any means—what is the proper form for a

piano salesman’s card ! What should strike the nres
peet’s eve first when the salesman presents his card
Is it the salesman's name or the dealer’s name ! What

makes the better first impression ! Is it hetter for your
party to know he is talking with John Doe or is it hetter
for him to he made to feel he is disenssing prices and
terms with a representative of the Blank Piano Co? In
other words, is it the salesman's personality or the
house’s reputation ! !

Some salesmen think that looking to the fature their
best plan is to build up and maintain a large p rsonal
conneetion and accordingly want their name o stand
out on the card.  Again, some salesmanagers studiously
select salesmen with conneetions in different  eliques,
preferring when they make good to let each man play
up his connection for all it is worth

Other men out selling want to make the house’s
hacking count for all they possibly can, They say there’
so many thousands of do lars back of every elaim they
make.  They say the house of is not here to-day
and gone to-morrow, They do not waste much time in
gotting the prospect’s confidence,  They seek to get it
almost at onee hy swinging in the firm’s reputation and
the firm’s standing, at the very outset of their sales talk

Upon one’s po icy in these matters will depend the
form of card the salesman will use.  Then, further, comes
how much and what else should appear on the card
This whole question was opened up by the Journal
editor’s being asked hy Alex. Bailey, of (", W. Lindsay’s
Ottawa branch—what is the proper form for the piano
salesman’s card? 1 would like to see this discussed in
the columns of Canadian Music Trade Journal,” said
Mr. Bailey ‘1 would like to see what the other hoys
think on the question.”

The salesman’s card is important. It is either im
portant or it is no good at all. The Journal is glad to
open its columns for a diseussion of this sort and will
welcome expressions of opinion from salesmanagers and
the outside piano salesmen partienlarly.  Send along
vour card and your opinions

8

The more I see of Canada, the
more | am a convinced optimist.

Duke of Devonshire, at a Canadian
Club Luncheon in Victoria, B.C.

PUBLISHING COMPANY

JOHN A FULLERTON

Adelaide 54W = . =

OCTOBER, 199

Also publishers of

PHONOGRAPH
JOURNAL

N. SIMPSON of Canada

sing Manager

Toronto, Canada
Number §

My First Piano Sale

To the Druggist | Bought My Ci

UI' his sleeve, every piano salesman has o good sales
story. The proposition is to extract it. The Jour

nal has undertaken to get some of these stories for
publication or take the law into its own hands,  So far
we have collected a dozen nareatives that stand b
This one
comes from an energetic fe low who has not heen many

rettes From

tween us and the necessity of using Toree

vears in the piano game

I made a bargain with the salesmanager about
11w, one day, and started in to work at 1 pan., the
same day,”” he said to the Journal. ‘1 was then de
tailed to follow up a prospect on street, On the
way | passed a drag store where | was aceustomed to
drop in for cigarettes frequently.  Being elated over my
new job 1 just naturally bubbled over and told the
druggist 1 was now selling

That’s funny,” said the draggist.  *You know
I'm going to be marrvied to-morrow,  OfF course we're
going to have a piano for our home and Miss
naming his fisneee) has an appointment to-night to
see so-and-so’s pianos,’
returned the new piano salesman, * 1 spend
my money with yon and you pass me up to buy your
piano from the other fellow—a fine go, isn't it." e
added good-naturedly, *You're a fine specimen.’

“CWhy 've no objeetion to buying from you il you
can give me just as good a piano for the money as the
other fellow.” the druggist came bhack. 1 didn't know
you were selling pinnos, so, naturally, I conldn’t be ex
pected to let you in on the deal.’

‘Well, to make a long story short, | toted him and
his prospective bride off to the warerooms at an ap
pointed time and closed the sale on satisfactory term
That was my first piano sale.’

pianos

0 wee,

Instead of Putting Through a Piano Deal |
Patched Up a Family Quarrel
A Piano Man Must Be All Things to All Men
““* UR company advertised some time ago that we
were in the market to buy some good second-hand
pianos,”" related an Ottawa salesman to the Journal
‘I went out to follow up one reply. The woman of
the house showed me the piano, which was in good shape
and had only been used a comparatively short time
““How much do you want for it 2" I enquired
“But hefore we got far with talking terms her his
hand sauntered in leisure'y and interjected, ‘We won't
sell the piano, young man.’
‘1 leoked at the woman as if to say, *Well, who is
hoss, "

‘Certainly it will he sold.” she replied, directing
her remark to me. ‘He won't work., He just lounges in
the sitting room, smokes, reads, goes off down town and
comes home for his meals while 1'm working the flesh
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house going

off my fingers to keep him and we and the
I I'm going to

don't propose to stand it any longer.
12¢ some money on that piane.’

1 took in the situation at a glanee
hoth a talking t0. 1 went at them like a Duteh unele,
The result was the man prowmised to go off to work
Next morning.  The woman promised not to sell the
piano. 1 made them shake hands in my presence and |
don’t know hut | suppose they lived happily ever after.
wards

“The piano game is a funny business,”* he coneluded

Good Buying Preced;:s Good Salesmanship

Educational Campaigns Aimed at Good Buying
Have Been Neglected.

OOK upon hook, articles by the thousand and talks

galore have dealt with the question of salesmanship
One would think that it had heen treated exhaustively
from every conceivable angle. True, mueh of the paper,
ink and breath has boen sheer waste, but on the whole
untold good has resulted, Unfortunately, however, the
educational campaigns direteed at bettor buying have
heen conspienous hy their abse -perhaps not altogether
absence but almost that.  Dealors and salesmen  have
been conched in selling but as for buying they are left
pretty much to the hard school of experience,  The
course is often costly.  In many cases progress is slow,
Sometimes one is tempted to think that the graduation
class is comparatively few in numbers,

But buying is as important as selling, 1t
to impossible to sell right that which has not heen
hought right.  Cases are known to evervone where a
good salesman has made a failure of his retail business
becanse he was o poor buyer. In a partnership a good
buyer and a good salesman mauke a fine team.

Buying right does not mean buying cheaply,
ing right does not mean overloading
skimping or delaying,
requirements, knowing

I gave them

I8 next

Buy-
nor does it wean
It implies knowing your quantity
the markets, knowing the goods
and knowing your competitor’s goods, It involyes read-
ing the advertising pages of your trade paper. It means
looking through the cirenlars sent out by the manufae
turers and jobbers to keep posted on all that is heing
offered. It means going into the headquarters of your
sources of supply oceasionally to keep in close toueh
with the new things, changes in the old things and to
talk over matters generally.  Good buying involves
number of things, but the main purpose of this reference
to buying is to caution against laying all the stress on
the selling end of your husiness

The Percentage of Players

The Trend of Piano Business in the U.S. is Said to be
Towards Players and Small Grands Exclusively
EN in the piano trade in Canada are not talking
shop long before they get onto the subject of the
proportion of players sold. In any attempt to foresee
the trend in a world of changing business we cannot
afford to ook the direction in which piano bhusiness
is moving in the United States According to the New
York Music Trade Review: *Ten years ago the num
ber of player-pianos turned out annually amounted to
something more than 5 per cent. of the conntry’s output
of pianos.  Seven year ago the proportion was ahout
cight pianos to one player-piano.  Five vears ago the
proportion of player-pianos to pianos was about one
te four,
“*So far had the player-piano traveled along steadily,
gaining indecd upon its older hroth but showing no
signs of coming to parity of produetion; at least not
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for many years. Then the war vame and alter the firs
shock things hegan de idedly to hum.  The output ol
Pinnos was, of course, eut down lamentably by the exi
gencies of the war, but during all this time the propor
tion between pianos and players was steadily approach
ing to parity To-day. with production once more gra
dually and steadily getting hack to normal dimensions,
the demand is for player-pianos.  The straight upright
15 still heing produced indeed, in respectacle quantities,
hut when one finds fa ories compelled t utrate their
efforts on the fewest possible number of different sty les,
actually letting the straight plano go by the hoard, if
only for the time heing, one is compelled to believe that the
player-piano has actually assumed the superior  posi
tion and is prepaved to maintain it

“Many months ago the statement was made in this
department that the straight piano (upright ) was he
ginning to approach the last phase of its career, and
that the small grand piano is the straight piano of the
future,  Many reasons were addueed in support of this
statement, nor has anything which has happened sinee
shown that we were w rong in the original predication
The piano business of the future will he a business de
voted exclusively, or almost exclusively, to small grands
and player-pianos,”*

A Graduated One-Price System
Explained to Piano Men
NE of the meaty addr

wses delivered at the recent

Convention of Ohio Piano Merchants was that hy
J. R. Smith on “Honest Piano Selling.”” By placing
a hyphen Letween the words **honest '’ and **piano™
the speaker confined one portion of his speech to
“Honest-piano Selling.”" At another point Mr, Smith
said: ““In honesty to himself, in order to fulfil all his
obligations to his hanks and manufacturers all the year
round and through all the years, the dealer must fix
upon a selling multiple, varying somewhat  with his
location, but in the main something like this: to ¢ ry
dollar of cost he must add 100 per cent, for his cur
rent overhead and to this he must add 10 per cent, as
profit in cash transactions, with from 5 per cent. to 15
per cent. for the two classes of contingent risks inve'ved
hy the short-time and long-time customers,

“He must do this becanse a certain definite propor-
ton of instruments will come hack with diminished
values to be charged off, to say nothing of dreary hunts
for delingquent customers, ious hours spent ‘in and
ahout courts of law and the high cost of legal proceed-
ings.  Thus, if from the start we are to be honest with
ourselves and with the different classes of customers for
cvery dollar of the ost our prices will run all the way
from 2 to 1 up te 215 to 1, which must he asked by a
Process of equalization from those to whom the longest
time is given and where there is most contingent lia-
hility. Like the banker we should figure our customer's
paper in the light of its present worth, especially in
view of the fact that we gamble more with onr istomer’s
ahility to pay. To a certain extent all business is a
gamble, but we must take more and more the position
of the hanker and realty man with regard to our long-
time deals.

“You have seen that the speaker helieves in a gra-
duated one-price system, rather than in the “one-price’
svstem and that this graduated system is based on ori
einal cost plus overhead, plus profit, plus cost offset
of future loss,

“Certainly the eash custom, r

in honesty should not

be charged with that portion of our colleetion expense
must expeet from the other
Why should the cash customer

andd insurance visk which we
two classes of customers,
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MORE PLAYER PIANOS

will be sold this Fall and Winter Season than ever before

BECAUSE

No longer is it considered merely an instrument for the

nized.
The expression obtainable with the

mechanical production of music
up-to-date player eliminates all mechanical effect.
Also, the fact that, with the assistance of the hand played and word rolls,
the player can be used to great advantage by the soloist, has considerably
rais_u its standing with the followers of vocal art.

’ I YHE utility of the Player in the home has become more generally recog-

Again:—The non-playing public has cultivated a greater desire for music, and
their increased earning capacity has placed them in a position financially to

satisfy that desire.

WILLIAMS MADE PLAYERS

this Fall and

will constitute a greater percentage of the players sold

Winter.
BECAUSE

In addition to having all the important features of the better makes of players,
it embodies several exclusive features, such as Automatic Tracker Adjuster,
Automatic Device, the Floating Rail Device, the Accentuating Bellows

Automatic Tracker Adjuster
Automatic Transposing Device
The Floating Rail Device

The Accentuating Bellows

Sell More Players

Style Louis XV

Style Colonial

The Williams Piano Company, Limited

Canada’s Oldest and Largest Piano Makers

Oshawa - - Ontario
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pay us for careying our bhad debts In the good old
days when we could reckon groceries in terms of money,
did we not find it paid to trade at u cash grocery ! Will
7000 cash and $7.000 in notes buy equal value in
land? Do the hanks give you 700 cash for 700 in
Prano paper maturing at $25 per month ! Would they
do this, even it you took especial pains to endorse those
notes with the very hest sample of your hest Spencerian
hand-writing ! On a thirty month's contract is not
the average dollar fitteen months in reaching maturity

And when that dollar does reach maturity does it not
sometimes stay right there until it fades?

S the ease of the gilt-edged customer who pays us
halt down or makes us large monthly payments with all
future risks covered by the down payment should he
not in justice edited with the amount he has saved
us by partially discounting his own account ! 11 this
principle is wrong why do banks favor the customer with
the largest balance ! Why does your insurance company
not insure your life and that of your twenty-one-year
old son at the same rate! Is it unfair to charge Mr
A, who resides on the wide vistas of Easy street, sixty
cents per hundred for household fire insurance, and at
the same time vequire $2.00 per hundred from Mrs, X,
who lives more or less uncertainly over a livery stable
on Hard Row ! How apply this system of differentiated
prices! Just mark your instruments at the long-time,
simallest monthly  payment price and that  your
customer honestly differentiates himself. ™

Music Memory Contests in the Schools Will
Liven Up the Piano, Player Piano and
Phonograph Departments
How They Were Put on by New York's Public Schools

HENEVER the music dealers of any town desire

to co-operate in a plan to further the cause of
music and at the same time one that will yvield direct
sales not to speak of immeasurable indirect results they
would do well to investigate the possibilities of the
“*Music Memory Contest.” The Musie Memory Contest,
it is understood, is the outeome of a personal experience
of C. M. Tremaine, divector of the National Burean for
the Adyancement of Musie, New York, in enconraging
his own children in the appreciation of good music.
rences 1o the plam have appeared in previous issues
of Canadian MusicqTrades Journal, but details of an
exceptiotally geod application of it are at hand, showing
how ,the contest was worked out in New York publie
schoals.  The rveasons for the Music Memory Contests
and how they were carried ont are explained hy George
. Gartlan, Director of Music in the public schools of
that eity,

“If we are to teach appreciation of music in the
elementary grades the question naturally presents itself
as to how far it is safe for us to go in taxing the mental
capacity of children,” Mr. Gartlan says.  “*To teach
them to recognize and name the compositions of the
great masters is a simple and worthy deed.  When and
how shall it he done? The ¢l room period does not
always readily lend itself to this type of instruction in
music  throughout the country—approximately sixty
minutes per week, 1f we are to teach reading of musie,
naturally very little time is left for the teaching of
musical appreciation.  So we turn to the assembly period
as the proper time for this instruction,  Under the diree
jon of a teacher properly trained, the assembly period
i he used to greater advantage than one might suspeet.
or example, in place of the old type of formality in-
uding the perfunctory singing of songs (mostly in
e usual stereotyped recitations this time

he

See

z
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could he. better employed by making it possible for chil
dren to be informed concerning the lives of the great
composers and to hear a performance of their works by
means of the player piano, phonograph, or better still
by the fiest hand vendition of artists

“Convineed that the teaching of musical apprecia
tion was a necessity, and confronted with the fact that
the course of study in musiec did not provide sufficient
time for the teaching of musical appreciation ** per se’
it becnme necessary for us to use a small portion of our
assembly period time for this teaching, and to supple
ment this work by intensive application after  school

hours,  The work was done by the class teachers in the
school bailding, wnder the immediate direction of the
s} teachers of musie assigned to each school dis

trict. The committee in charge selected eighty composi
tions, including standard songs and  chorus instru-
mental works of the great masters, and selections from
operas, oratorio and symphony,  During the daily les
sons a complete composition wonld he played for the
children, then the leading motives would be analysed
and explained, and after these had been studied the
entire composition would again be played.  In this man
ner it forcibly impressed itselt on the musical memory
of the child.

“This method of instruction was carvied on for a
period of three months.  Approximately 250,000 chil-
dren in the seventh and eighth grades of our elementary
schools envolled for this instruetion.  Upon investiga
tion it was discovered that very little music of any kind
was provided for in the home of these children, but the
enthusinsm with which they responded impressed the
educational authorities with the sineerity of the great
value of this purpose.

“During the early state of this instruetion the music
was presented either through personal performance on
the piano, the player piano or the phonograph. Gradu-
ally we were able to enlist the services of local artists
who volunteered to come into our school bhuildings and
perform for the children.  This was a very valuable
means of bringing school work into ¢loser association
with outside musical activities,

“To encourage a spirit of friendly rivalry through
competition we decided to have a music memory contest
Each school seleeted a team of five pupils. These teams
competed ina distriet contest and the winning team
had the privilege of representing that school in the final
city contest.  There are forty-eight school distriets in
New York City, and 240 children representing  the
forty-cight districts met to prove the value of their
training.  Twenty numbers of the original eighty were
chosen for this competition. The whole composition
was not played for them, but only certain portions of
it. In very few instances was the initial motive played.
This insured the fact that the children had been trained
to know the whole composition and not merely the in-
troductory phrase.  They were marked on a hasis of
points, given first for the name of the composition,
ond, the name of the composer, and third, the cor-
rect spelling of hoth.  Credits were deducted for the
mis-spelling of words, wrong eapitalization, ete., and
the results as far as the musical instruction was con-
cerned were perfect, the contest heing won on a basis
of corvect spelling, capitalization and punctuation.

“The winning team was awarded a silver loving “up,
which was presented by Otto 1. Kahn, director of the
Metropolitan Opera Company.  While New York City
was not the pioneer in this work it is safe to say that
this colossal venture has done more than any other
single experiment to develop musical appreciation and
to encourage the pupils to better accomplishments, The

o
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teams which came first, second and third vepresented
sehools from what are commonly referved to as the poorer
In faet, the pupils from the
stated there was no musiear instrament
ol any character in their clearly indicating that
the sehool had been able to take the place of the hon

neighborhoods of aur city
winning feam
homes,

crHeonragl » stpervisors to know that

It may I
this experiment was aceomplished against the most tey
ing conditions. 1t was able to estabilish itself” ax a per
maent feature of musical introduetion in our elementary
it was all new, the

to simplicity.  We an

Berunis compost
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Does the Finich on Your Piano Case Show Signs
of “"Checking?"

The Fu"owin' Article is Brought to the Attention of
Piano Men in Case They Want to Reprint it in Circular
Form to Educ-u the Public on the Subject of “Var-
nish-checki Dealers Might Also Bring it to the
Attention of the Editors of Their Local Papers if it Has
Not Already Been Published by Them. The Article is
One Sent Out to the String of Newspapers Taking the
Service of the Canadian Bureau for the Advancement
of Music.

Hl’\\ wany housekeepers have felt annoyed when they

found the finish of the showing little

Pl case

eracks ! Checking'” is the  teehnical  term Every
varnish finished piano will show a certain amount ol
stieh eheeking in time, but few people who ever make

any complaint seem to know this.  Manufacturers elaim

that there are two years old with cases

HO Plnos over
which are not checked.  They only say that some wodos
do not show this cheeking as plainly as others, 1t is an
acetual faet that there are some people who, because the
purchase of a piano is to them an important event, elaim
that the warrant given with the instrument covers the
rusting of strings and pins: who even say that a piano
shou'd not tune year, or
They do not mean to bhe they
consciously, but they do not know anything ahout pianos

It is quite prevent ehecking™ i

plano cases, Just as it fo prevent

n a n two years

unreasonable ;

go out of
are so un

impossible  to
is quite impossible
planos going ont of tune; wood and steel always heing
affected by weather or
nished or polished surfaces are
sudden changes of temperature and
expeeted to maintain a glass-like finish

atmospherie conditions,  Var
especially
cannot
The polish o

sensitive to
always he

finish of a piano is really a solid body of three dimen
breadth and thickness: o small e
tion of an ineh thick, many inches wide and more
long. 1t must expand or contract with every change of
temperature,  Something has to give, and the
on the piano is that thing.  This heing the case, the
owner of the piano should
nature of the finish to do so, bat that it will
oft any more than will the glaze come off china
There is one thing people ravely think of when they
pim that the piano in their house has not heen sub
jeeted to sudden changes of temperature.  The house
where it stands is not always kept as elean as it might
he and the rugs and carpets are not swept daily, hene
when the violent fit of house-cleaning day, engend
by such conditions, arvives, the windows are opened wide
to let out the cloud of dust that to arise and a
vold dranght of air sweeps in on the piano. The colder
the weather the warmer the house from artificial heat,
just hefore the windows arve opened.  Here is a condition

sions ol length,
inehes

varnish

foel assured that it is the
ot peel

I8 sure

which is not only bad for the case, but very hard upon
the piano as a musical instrument.  Under such condi
tions the finish on the case will cheek just about as rapid
Iy as a delicate cup will break when pla
delicate ehild is hostled out of a room

where a cold dreaught is coming in from an open window,

o into very

hot water. The

but the plano is never given a thought
The fact is that a piaao is primarily a musical in

stevment—and a sensitive insteument at that but
as Tar as the case goes, it is only cabinet work—hous
hold fueniture, which no one should ever expeet not to

show signs of wear and tear

Many Factors Place Limit on Exportation of
Pianos
British Preferences on Musical Instruments offset by
Other Features—Shortage Reported in United King-
dom—Opportunities Offered Elsewhere Within Empire
~How the Toronto Globe Summarizes the Situation.
(, ANADA cannot hope to henefit to any very great ex
tent by the
ceded by

preference on musical instruments con
Great Britain,  The
than offset by other

competition of

advantage on that scoi
factors that work against

nadian manufacturers

I8 more

the sueeessiul

with Amevican's, for example.  Some export business
with the United Kingdow has been done, in a compara
tively small way.  There are still prospeets ahead, and
some distributors in the British market consider that

there is a elass of buyers that can be depended upon to
by the Canadian produet.  Price is a big consideration,
and the high ocean freights, amounting to 75
cubie foot at present, bring the c.if. cost at
high level. When the sellers” profit
is added the pr of the instrument is at a figure al
most prohibitive to the ordinary purchaser.  Cheaper
American manufacture are available, and T
fore long it is likely that Germany will have its wares
on the market in considerable quantities and at prices
not more than halt those at which Canadian instruoments
must sell

however
cents per
British ports to

planos of

Disadvantages for Exporters

Export trade in pianos is by no means a dead issne
There have heen mmerous orders fi led in recent ||mn|lm
Instruments with quality equity are wanted for
tain class of trade in New Zealand, Australia and South
Afrien,  The export situation in the American industry
is mueh different than it is for Canadian manufacturers
The advantages enjoyed by the United States makers
are many.  The exporting factories are principally alonz
the Atlantic seaboard, within easy reach of ocean ports
«o that heavy railvoad freights are avoided that have
to he taken into account hy Ontario manufacturers, The
raw materials used by the American makers are secured
at lower cost than that paid by Canadians, It

Is esti

mated that at least 350 worth of material, including
lumber, veneers, hardware, ete, is  imported  either
divectly or indireetly throngh the United States,  Duty

and war surtax paid on this material by Canadians gives
an advantage to the manufacturers on the other side of
the border.

Quantity production is another that makes
for lower costs,  The re'atively small size of the Cana
dian market makes it impossible to use the specialized
machinery and to employ the fine division of lahor that
can be done in plants turning out 25,000 to 30,000 in
straments a year. Then, too, there is the consideration
that Canadian firms have to make a larger number of
models than the companies of the United States. The
reanirements of the Canadian market make it
to diversify the styles offered.  The larger list of models
storks shall he larger. Certain

factor

necessar

makes it essential that
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A Glimpse Into Piano Price Conditions in
England

Dealer Complains to Reporter Who Writes Misleading

on Piano Pr\'cu—Munuhcluur Shows Up

Books to Pyt Correct wpoint Before the Public—

d: i lews Account of the Con.

troversy,
M\\'l FACTURERS are loud in theip denouncement
of the West. End Maiager who gave an nteryview
10 a Ntay representative, and gave him the pression
that the Pranoforte manufactupeps Were profiteering ot
rageously, Ay order 1 give to-day,” said the man
HREE, s accepted ecording to the fluctuations of the
WHEeS rates and, moreover, whethep wages go up or
not, the prices of Planos vise every montl, I will give
YOU an example of what | mean,  Here js 4 nondeseript
Prano, by whieh | eI an - instrument myde by a firm
Which has not 4 hig veputation Before the wap | sold
at 32 giinens hundreds of them In June last it was
voleed to me gt 49 108, in July g 52 105, and a fow
days ago at Have the workmen had theip wages
raised three times sinee June last
He goes on 1o point out that MUSClang pecoy
three English firms who make high-grade »
names, please !

gnize only
lanos (no
and affirms that one of these firms have
dvanced theiy Prices ahout 50 pep cent, and that all
other makers haye advaneed 100 pe nt., and, he von
Hies, “Wo ape charging for nondeseript Pianos 80
EinCas—instruments whi hin preawgy days we sold
for 30 1o 35 guineas. If this firm of estahlished repute
cin sell a pinno retuil at 78 Huineas,
at other fipms

what is Imppvnmu
What is the perceatage of theip profits ?
I don’t know, but it js something fubulous, Let us go
Lack to one of the thye ading firms, The cheapest
vpright piang they make is £108 Before the war it was
5. A baby grand is to-day €210 before the war it
Was £84. Another model of a grang I8 L2344y, pre
war days it sold at o5 And the net eagl price to the

ailer iy €117
This wman BOCs on to say that the non
are not as good to. day as in pre-war days
to the Star wman that materigls are infe
English actions Are not so good ax the actions which
used to he Imported from ahrogd Does he realise that
the hest actions wWhich came into this country were many
factured in Franee, and does he know that to-day ap.
rangements are heing made for the manufacture of these
Mme actions in England ¢ He furthep says,  Except
i the case of one firm, makeps say they cannot mann
facture pianos at 4 lower figupe, OWing to wages, No
other eluss of manutacturery jy Hlilklll)l more  profit
plnos, owing 1q being on
guged on way work, hut the profit on those that have
been made is CHormons.  Ameriea iy pow turning hep ut.
fention to the English market, and hopes 1o capture the
Pano trade held by Germany They have got an iron
framed overstrung, with good tone and finish wWhieh they
can sell irvespective of duty, for €30 1o 5. Labor is as
dear in Ameriea a5t s in England This Ameriean
PN is coming to London, and after paving freight yng
duty, it will not COSE more than €50 1 €55, So far as
Cermany i vonceried, she has pot 2ot a stock of pianos
for export. 1 have 4 letter from one of the leading firms
M Awmsterdam in Y possession now, in Which they state
that they have got enongh pianos 1o meet the home (e.
mand.  Foreign competition is mope likely 1o stop pro
fiteering and reduce Price 1o a reasonahl, level than o
dozen Aets of Parliament.”
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figures to show that it is not the manufacturer who is
profiting by the tremendous inerease in prices, s
figures showing the inereased prices of materials alon
show an average inerease in the price of the production

of each piano of something like 124 per cent.  That
figure excludes wages and sundry items which cannot b
directly charged upon one piano.  Continuing, Mr
Broadwood explained that they still import their actions
from Paris, where they are made by Herrburgess. That
is the firm who are negotiating with an English firm with
a view to making their actions heve.  He also pointed
out that the firm's wages bill had been more than
doubled sinee 1914, and although their present staff is
only 75 to 80 per cent. of their pre-war staff.  When
they are again working a full number, the weekly wages
bill will e about £1,700.  “*Sinee May,"" said Mr. Broad
wood, “‘we have heen working 47-hour week in our
works.  The men refuse to go back to piecework rates

‘At the same time, the ontput is very considerably
smaller than it used to he.  We do not expect to got
hack to our pre-war output until next June,’

The Star man inspected the firm’s hooks for several
weeks in 1913-14 and 191819, and saw that they fully
confirmed the statements concerning wages and ontput

As to the margin of profit allowed to the retailer,
Mr. Broadwood said that it has been customary for
some years to allow an agent a profit of 50 per cent
on every piano.  Thus, on the firm’s five standard in
struments, the difference hetween wholesale and retail

price is

Retail Wholesale

Price Price
L
Cottage Piano 108
Larger Cottage Type LS
Bondoir Grand (iron frame) 148 15
Boudoir Grand (east steel frame 156 0
Lavger Grand (steel frame 182 0
The 50 per cent. profit to the retailer was offered hy

the German and American manafacturers, and the Bri
tish fiems had to fall into line, Mr. Broadwood ox
plained. The Star man asked why the firm should not,
il they regarded these profits as excessive, have intro
duced percentage during the war, while they had no
competition from outside

Mr. Broadwood replied that he did not think they
could have done is individually. During the war they
veased altogether to make pianos, and they had to he
prepared to meet. the resumption of competition from
imported pianos

He said that his firm sells about one-third of the
pianos of its own manufacture hy retail,  The minimum
prices are fixed

There was nothing, he agreed, to prevent a retailer,
after an advance in price, from selling the pianos he
had in stoek at the inereased figure

“In f "said Mr. Broadwood, **if we did not rais
the price of our own stock we should have our agents
culling to complain that we were underselling them., '

Mr. Broadwood ecaleulated the firm’s profits at 15
per cent, on the wholesale price of each piano they sell

He anticipated that the rise in price will not con
tinue, but there will be no reduction for nearly a year

For the dead opportunity there is no resurreetion

Doing one’s best every moment of the day is all there
is to life

Lies are hiltless swords which eut the hands that
wield them
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Piano Buyers Want Quality

Slam at Bargain Adverti
Retail Merchants' Globe—Th
Sound. But He is Astray
tically all Piano Advertising
A Perusal of the Piano Adve
Larger Proportion of “Quality” and “the Value of
Music in the Home" Copy Being Run Although There
is Room for Much Improvement Yet—Editor's Note.
Have you ever watehed a carpenter eut hoards and
wondered why he always measured the length with a
ertain hoard every tin There is a definite reason
vhy a carpenter guides his suwing by a standard, and
advertisers would be well advised to be as careful as
the carpenter to avoid incorrect measurements resulting

from a Huctuating standard of measurements

To make this point and principle more clear let us
tuke a specific case, that of piano advertising.  Piano
advertising at one time was prepared with the definite
objective of inculeating in the public mind a desive for
prmo music. Gradually competition clouded the i

zon and price eutting hecame rimpant.  This has de
veloped to sneh an extent that to-day practically all
piano advertising is of the * bargain™ type which puts
price ahead of harmony

The real reason why piano advertising has degen
erated into * hargain® advertising is that there has heen

no unswerving standard  against which all advertise

ments must be measured.  The exigencies of the moment

have encournged changes which have weaned the ad
vertisiog away from the original ohjective, with the
natural vesult that to-day it finds itsell wandering aim
lessly in a wilderness of eut prives

The remedy is to get by
advertise the piano as o musical instrument, to adver

‘k to basie principles:  To

tse plano music as the finest expressicn ol harmony
and 1o ereate the impression that inability to play or
understand piano music is a mark of lack of culture
Putting quality first and price last would reinstate the
piano in the homes and make it dosivable that ehildren
be given music lessons on the piano

What has happened in the piano field is typical of
other classes of husiness,  Take clothing as another ex
ample,  Here there is a vegular adjustment and getting
hack to the basic idea of selling a **suit of good clothes

as opposed to a “marked down to $23.75

Retailers who ave prone to use ex lusively the profit
less appeal of price find that, in the long rua, they are
foreed to continue to inerease their advertising in order
to sell their bargains, simply because the public have
come to regard their places as places of oceasional bar

gains, and only frequent it when they read of some par

tienlar cut price; on the other hand, the retailer who
advertises quality and aims his advertising at a definite
and well defined objective, sticking to this pol-suceess

= = =
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Where service reigns supreme.
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The filling of
unprecedented
orders for the
Suemtocx Manwin.
has kept us too
busy to prepare
a special advt.
for this page,
but perhaps
that is the best
possible adver-
tisement we
could place
before the

enterprising
dealer anxious
to sell our line.

The

Sherlock-Manning
Piano & Organ Company
LONDON - CANADA
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Mason & Risch Secure Important Legal Verdict
at Montreal

In pressing to a decision thei \ wrainst  Ren
Deschambault, a piano dealer of Ste, Therese, Mason &
Risch  Ltd, Toronto, have 1 d a i n s
viee, not only to thewselves but to the piano teade a
large and indeed to other industries in which the manun
facturer’s name or trade mark could In rongiu

i
vendors

utilized hy
In the «

unserupulou

ase in question the detendant Deschambonlt

m some way managed to seeure a Mason & Riseh, 1d
stencil bearing the words ** From Mason & Risch, Ltd
the necessity for which steneil is well known to the
Journal readers By removing  the from
and “Ltd."" the aceused had a piano that he represented

& Risch,’
action instituted hy

and sold as a ** Masor
. Mason & Risel

was that Deschambault was found guilty of obtain

result of the

Ltd
ing money under false pretences by misrepresenting the
was selling hefore Judge Decaric
Montreal

was

goods h

the

origin of the
Chief Judge of
The ht days
in the common jail and a fine of %100 and costs, %144.40
and in default of payment, three months at havd labor
He

to keep the peace for twelve

Nessions Court at

sentence of the Chiel Justic

$500 casl

default

was bound also to give two “‘sureties of

months™ and in

of such sureties, to  serve three months  additional
in the common jail at hargd labor."
The case received a cut  deal of publicity in

Montreal papers, and the decision will no doubt have a
salutary effect on any who may lahor under the delusion

that the established name or trade mark of another may
he appropriated with impunity
The following comprehensive report of the case ap

peared in the Montreal Gazette

Rene Deschambault, a local piano dealer, was found
guilty of obtaining money under false pretences by mis
was selling, hy
T'he

piano manufac

representing the origin of the goods he
Judge Decarie, Chief Judge of the
plaintiff in the case was Mason & Risch
turers of Toronto complained that the aceused had

Nessions Court

who
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hted to depre

that in the early
pring, Descl rtam part oSt
Vineent « !

& Risel

mhault had sold to a «
Paul

Mauson

ng the trad

| plano

st of $250 'he firm in Toronto, in

on out m evidenee hefor

he court were informed that a brand new piano hearing

had been sold for one-half of
price, and they de
An insp

to look over

their

ided to investigate

imd aseertained that the in

tor was sent to St. Vineent de I man

red the piano

strament came from another source,  Shortly afterwards

harge was laid against Deschambanlt.  While the case
vas before the court, the piano involved in the case
taken by Deschambault and sold a second time to a party
n Longue Pointe, alwa ith the Mason & Risch trad
nark \ few 8 after the sale had been effected, Des
hambault ¢ I on the purchaser and informed him
that he had to obliterate the mark, which was consented
to, and another one was stencilled in its stead
Fhere again the piano was visited by inspectors of
the Mason & Risch firm, and identified on two points
first, by the number on the back of the instrument, and
second, by the marks of the old name which were still
visible under the new name given to it by the vendor
When all these facts had been established before the

court, Mr. IL S, M. Caron, who appeared for the aceused
claimed that no evidence had been produced hefore th
to the effect that the
regularly registered by plaintiff

used by aceused was
and that it
T'his objection caused an adjournment

Mason &

court Hnan
was a4 com
mon property

When the

hearing was re-opened, Messes

Riseh, through My, ( \. Wilson, K.C'., established that
the name in question was duly vegistered as a trade mark
weording to all the requirements of the law, Mr. Wil

after ealenlation, had will

to deceive a

son argued that the acensed

ingly and illegally used buyer or to roh

The Boll Piano & Organ Co.'s Float, which

attracted much

sttention v Day doings’ in Guelph
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1 fl theiy ' Ptation in 1l Mrc Russell G, Melaan, of dgary, was horn in
Prano husiness m | rl I | Ot and is the younger gencration to e
eranee of such 1) old huet his ol the musie trades Mr. Mel,
s fiest, it would cause 1) l 1w interests of the House of Nord
ooking for their instruments, wnd second. perating with Mr. George 1. Suckling
stroy: the demand of the sume instry | PONINR i the representation of  Nordheim und  Steinway
ther reputation Tudge Decaric n finding tl eensed iy for Calgary and Central Alberta, now one of the
iy, remarked that he had tedd Y UIW s and
mhairely, and prohal G not calenluted the extent o

¢ harm his action was linhle 1o N Phe neeus

suid, had probably in wind

r ol
I business wmethods could I'l
nd the principle of the law sse
the

aceused had to pay the

Prominent Figures in the ( anadian Piano Trade
No b ography of prominent

Lan the musie 1y
vould be complet
|

hout o sketel
career of Mr. George 11, Suckling
veteran in the Trade ind who has 1 host o
riends all g wmneey from Prinee B
Island to the Yukon I'he

eross  the

e of Suckling has hoei
ntimately related to the pProgress of music and the in
austey for a period considerahls greater than an averag
life timg

Mr. Suckling was horn n Montreal, 11

staff of the House of Nordheimer in June INTO, the
Sme month and year that My Ahert N
president of the Nordheimer
entered the

st joined
the

Nordheimer
Piano & Music Co Lad
ceding to his father's Mr. A
erest in the firm

Consequently Mr. Suckli
matters musical within the
gether with his wids
distinetive

husiness, si
Nordheimer, Sr.) int

N intimate knowledge of
Dominion sinee 1870 10
personal acquaintunce wit)

personalities of the trads

the
and musical pro
Hexperienee enjoyed
cngaged in the
8 ulso a composer

fession for such a long period, is

hy very few who are now
forte business e

SNy spots of activity
Plano Mr, M

s compositions

moour great and golden West
Betivesy s a gentleman who has the
vantage of heing

supreme ad

A prnist and voealist of distinetion

-~ consequently his whole heart is i the association with
the eminent qualitios of the struments he is now repre
senting i conjunction witl Mr, Gom 1 Suckling

Fhe man who pulls will heat the man with pull
There is no treachery in silence,  Silence is a hard
trgument to heat
\ hat full of hot air may werght as mueh as a hullet
but you can’t shoot it 1 rough an onk plank
There is a big differenc hetween a wish and a dog
resolution ; hetween desiring to do a thing and  detey
mmng to do it
Life is like basehall Fhe hits yon nade yvesterday
won't win the game to-day
- - -
/
f -
el £ o
Painstaking and ints lligent ser [
Geo, H, Buckling vice at your command |
and arra

zements being published under {he
phume of Georges Hall

In recent years Mr Suckling has
siastic. Westerner and

nom e

become an enthy MUSIC i
now resides in Calgary, whoer SUPPLY Co.
n his own warerooms, he continues his lovalty

Toronto Il
and at |
achment to the interests and instrume nts of the Nopd J

1eimer Honse
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More About Those German Pianos

Comments of a Glasgow Daily

When Canadian Music Trades Journal for August
was issued there was considerable discussion over the
item published referring to the report that Germany
had 43,000 pianos ** waiting to he dumped on the world’s
warkets at eut prices.” The report on this side of the
Atlantic originated in a cable from the London Times
Some members of the trade were quite prepared to be
lieve this report.  Others doubted it.  One prominent
manufacturer said it was absolutely impossible hecause
the German piano factories were used during the war
for hospitals and for the production of war wmaterials
The question is seemingly, however, stirring up the

British a little,  Mr. Robert Barvie, of Prince
Albert K, has forwarded to the Journal a copy ol
the Glasgow, Scotland, **Daily Record.” The main
heading of the first page reading right across says

“British markets to be flooded by Germans.” Then the
first article, a double-column one, goes on to say, ey
man Trade W Big offensive opened by dumping of
goods—Low Prices the bait—€135 piano can he pur
chased for £30."

The article thea “The have
opened their trade campaign, and the offensive promises
to he waged most keenly
on sale in London, while samples are on view at the
Overseas Department of the Board of Trade. The Ger
man is using the low exchange value of the mark as an
additional attraction for customers to place orders, and,
wecording to e orders have already  heen
placed.  The German is offering free carriage to Ant
werp.  As an example of the low value of the German
mark, it is stated that for €30 a piano can be obtained
from Germany equal to a British piano costing €135

“Reports have reached the National Union of Manu
facturers that representatives of German houses ave al
ready busy in London and many provineial towns, espe
cially in Leicester.  German goods are once more on
wale in London, and cirenlars and samples are heing re
ceived in the Metropolis and in the provinees hy every
post

“Invitations, marked ** Confidential,” have heen sent
to traders to come and see them. The prices are, of
course, helow British prices for the same goods,  Mer
chants who have received requests for orders from Ger
many have heen assured of early deliveries, and in some
instances Germans are even offering to pay earriage to
Antwerp.

“Pites of German goods are waiting in Seandinay
tor the British markets.  Meetings of the various trade
seetions of the Federation of British Industries are to be
held immediately, and their views will he at once sub
mitted to the Board of Trade.  German posteard albums
were on sale yesterday at a shop in South London at one
penny each.  As an example of the operation of the rate
of exchange, a piano merchant said the equal of a Bri
tish piano valued at €135, could he purchased from Ger
many at €30,

proveeds : Germans

Already German goods are

i orts, many

Patents Player Piano Device

Six claims have been allowed Chas, H. Spencer, of
Baltimore, on patent No. 192,741—a Player Piano De-
viee. A deseription of same appears as  herennder:
Claim.—1. In a pneumatic action of the character set
forth, a valve easing comprising oppositely striker and
trunk chambers having inner portions overlapped, and
having an opening in the wall separating the overlapped
portions of the chambers, the striker chamber having an

opening in line with the opening formed in the separat

ing wall between the chambers, reversely disposed in
dependently mounted valves for alternately closing said
openings, and an adjustabl stop carvied by one of sueh
valves and disposed between the valves

)

2. Ina player piano pnenmatic, a valye

prising a trunk chamber having an opening at one end,

casing com

‘(ﬁv( o,
o »
[ & — i B
5 1%

Hicg. 4. g
P B,( .
g

a valve for elosing the opening, a diaphragm extending
across the trunk chamber with its edges seeured to the
walls thercof and the intermediate portion being loose,
and a valve lifter arvanged within the trunk chamber
and supported on the diaphragm and actuated therehy
and having one end co-acting with said valve and hav
ing the opposite end pivoted to the valve casing

3. A player piano pneumatic comprising a valve ea
ing embodying separable parts hetweea which is formed
a trunk chamber, one of sueh parts having an opening
in an end portion thereof, a valve for closing such open
ing, a diaphragm within the trank chamber and hay
ing its edge portions clamped bhetween the parts of the
casing, and a valve lifter within the trunk chamber and
pivoted at one end to the part of the valve casing pro
vided with the valve controlled opening and having its
opposite end in engagement with the said valve

N

Working without a programme is like sailing a ship
without a compass or rudder

I you have a skimmed smilk opinion of yourself you
cannot expect to pass for cream

There is no disgrace in failing it you have done your
Lest, and if you are still facing toward vour goal.  But
your failure will he a disgrace i your | is turned
toward your goal,
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Will the Opportunity Be Grasped?

HE FOUNDER—THE MAN{
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Here, There and Eve

Alex. Bailey

Ottawa, was a recent 11y

INSIstant

nanager C W, Lindsay, Lud
le visitor 1o Toronto

I'he  Lodge Piano Edmonton, have added

graphic supplies

ent is in charge of an expert photographer

Friend Meo and Meso Wollman, of the Albert:
Piano Co Imonton, are extendi their deepest syn
ithy in 1l ath of their little danghter

A K Grison, a veturned soldier, has started bhusiness

Ottawa, Ont., opening piano parlors at 420 Rideau
Street, where he is featuri pranos, sheet musie ofe

Music, it will be notic is playing a hig in tl
present. Ontario Eleetion Campaign Mr, Luecas, tl

\ttorney-General rew
Harpors to a

ntly made use of a bhand of Halian

company him on a tour through his riding
Another teinmph for the House of Willis & Co., Ll
Montreal Manager W, M, Howe

5 announeed hy of tl

Willis warerooms in Calgar Phis is the seleetion of
ke Willis Avt Piano for the Prince of Wales during his
at the CIR. Hotol at Banft

\ecording to
hanl, the

hgnures which have recentl
pulation of Kitehener h
1 98

280 over last vear A new theat

as reached 21.052
meoinerease of
vhich is costing in the aeighborhood of %150.000
¢ erected in Kitehener
Mro William

Fhomson, the G
a branch at Van

gow  musie e

uver, B and who is Presi

1o the Seottish Musie Merchants” Association, ha
e geging returned from an extensive tour of Canada
d the United States 1o his native heather

\ Bil o redues the exeise tax on wmusieal insten

ents oper cent, to Yy oof 1 per eent

United House of Representa
es This BlL i i b nd there is strong
Bahility that it will de Maga
Wil ot fhe tax at so ) Heved that

the securing of the roy

States

that it is

rwill |l comparatively

Fhe British Musice Ty

neoadvertisement

dox Review vecently published

Which appeared in one of its daily

cntemporaries For Sale: splendid jazz piano, €6 6s
dazz in every note,  Onee heard sever forgotten No
oubt the party who was responsible for this insertion
vas relying upon his strong sense of hmor to o
b sale

LS. Gorbovitsky, piano dealer of Winnipeg

0 factories in

cent visitor to the § l'oronto, (
nd other centres, on a purehasing teip. My
of the St Johns College of Musi Winnipeg
i e has bailt up oo wids
personal connection which has enabled him to sell planos
sen' Ay
added phonographs. pnd

Gorhovitsky
where
he teaches pis

md vie

nd plaver piaaos on an inereasingly larg

iorhovitsky has more recently

censiders the prospects for pianos, playvers and pheno

granhe are most promising

The shields and prizes won by contestants 1t the
Manitoba Musical Competition fostival held last shring
were recently awarded by the Lieut -Governor of My
toba, Sir James Aikins, in the Central Congregational
Church, Winnipeg. The winners of the prize donpted
by Whaley, Royee & Co., Ltd.. for a violoneello solo wa

L. Hutton: the winners of the prize donated by the
Fowler Piano Co. for a ma'e auartette were W, Butter
field, A. Blair, F. €, O'Briea and W. Aldridge: the
winner of the prize given by the Tucker Piano & Music
Co., Ltd.. for a violin rolo, Miss Flora Matheson : as the
winner of Heintzman & Co.’s prize for a part song, the
Grace Methodist Chureh Choir
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'where

Fhie Piano Dealers” Asso
resolution rege \
1 orld v e
W in his *ad piano
s hest in the workd il th r that
i 5 in tl orld
I'l German cirenlars arve tin their
iy in aeashive and into the w paper
hasket s o Mancheste spateh to The Londo
Iimes It quot s aid orders, and have two
rions wacteristies: they are e lavish,  expensive
pe. and are frequently addressed sonally to o

wher of the firm. They show that Germany is in diffi

raw materials, hut husiness in export

prohibitive

ulties regarding

wls Giern

So far in

i the Lancastrian

\evcording
Frades Ass
vard the piees
ng end ol the

to the seeretary of th

Musi

inclined to

Cleve and

crition, the trade as v hole

s work programme for handling the tun
husiness \ sehedule of
a oy ent
and presented to the men. It
realized the mon

rates, wmonnt
ng to practically

Leen prepared
hat the latter

Herease in wages, has

is claimed

they can make

erding to this wethod, ind ar velined 1o consider
it seriously, In fact, in one or two establishments it is
said they have agreed 1o th picee work arvangement

Store work will In

strument

pard For at the rate of

work at 3 an

$1.50 an in

and outside instrument In
has proved that th
tuning and that

a tuner

a tryout of the plan it
can keep up with their
As the amount of

merchants
better work is

done nmoney can make inoa
day depends upon the number of pianos |
helieved that the
of practically

posed to give over

can tune, it 18
men themselves will see the advantage
working for themselves
to the talking machine

work that comes in, providing they can make the repairs

It is also pro
tuners any
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Perfect
Alignment’

of bearings is an absolute
necessity in a phonograph
motor /f the motor is al-
ways to run smoothly and
quietly . . . perfect align-
ment not only when the
motor is new but after it
has seen years of service,

Drilling of all bearing holes
in one operation makes
perfect alignment possible
when the motor is new

STEPHENSON
INCORPORATED
OneWest Thirty-fourth Street
New York City

The Stephenson

one prece frame

he same operation on

a one|piece solid frame cast-
ing insures that perfect
alignment shall always be

main

And

ained.

the solid frame, the
piece casting is ex-

tle with the Stephenson
ision Made Motor,

eason why it is a Pre-

Made Motor.

e

-
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@ P honograph
agar,

The quality of its tone
enraptures the heart as
its beauty of construc-
tion delights the eye.

1 Ma4
: M50 Library Table Model M52
b Mahogany and Walnut Mahogany and Walnut Mahogany and Walnut
3
)
i The magnificent range of McLagan Cabinet designs including
: charming representations of all the popular periods is in itself a
]

wonderful asset to the McLagan dealer. Add to this the embodi-

j
1 |

ment of the most perfect in phonograph equipment in the con- |
struction of the McLagan and he is supplied with an instrument ! '

that places him beyond the reach of competition.

The George McLagan Phonograph Division

The George McLagan Furniture Co., Limited
STRATFORD - . - CANADA
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RAL PHON
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OGKPH CORPORATION

Ph Supply CO., Inc.

Quality .

The. Mogy P
Hill ang D

ing of one or more of the world

pidity with which delivery ;
Ty is of the latest g0,

ngs

MPUMR%uy they can pe Played with

cither g gpoe] -
teed by the world’

s largest manufacturers of Phono. |

Factories: Elyria, Ohio; Newark, N.J.; Putman, Conn.; Springfield,
Mass.; Kitchener, Ont,

Branch Offices: Chicago, Ill.; San Francisco, Cal;
Toronto, Canada.

- Service -

HEINEMAN—MEISSELBACH
MOTORS .a TONE ARMS

are regarded as the
Standard of Comparison
in the Phonograph Industry

This is due to a world-wide success, which attainment may be attri-
buted to mechanical perfection, superior quality and the extension of
absolute satisfaction under all conditions.

No manufacturer producing a reliable instrument can afford to
jeopardize his reputation by the use of equipment of an unknown
quality or quantity.

The sane, safe and sound policy is to use only

HEINEMAN-MEISSELBACH

MOTORS and TONE ARMS

the equipment of recognized quality and durability
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HIGHEST HONORS

awarded to

Gerhard Heintzman Phonograph

FOR over half a century the Gerhard Heintz-
man Piano has been steadily earning its
title of “Canada’s Greatest Piano."

During these years it has continually added to
its laurels, so that to-day 1t is undoubtedly the
most honored among the many makes of
Canadian Pianos.

And now comes following in its footsteps the

Gerhard

Heintzman
Phonograph

At the Quebec Exhibition it comprised a part of the
beautiful exhibit of P. T. Legare Ltd., who operate
one of the largest mercantile establishments in the
Province of Quebec. With its magnificent appear-
ance and its wonderful manifestation of natural tone
reproduction it captivated the many visitors and
won the admiration of all who saw and heard it. In
addition to this it was awarded the gold medal, the
highest honors extended by the management of this
Exhibition.

Dealers who do not know the merits of this mar-
vellous instrument should not delay in getting full
particulars and our agency proposition.

Gerhard Heintzman, Limited

Head Office and Factory: Sherbourne St.

Toronto .
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CLEAR AS A BELL

The
Highest Class
Talking Machine
in the]World

At Prices from
Eighty-Four to
Fifteen Hundred
Dollars

Louis XV,

COMPARISON is the stro)
Th

dollars.

ngest element entering into the sale of the Sonora.
e purchase of a phonograph involves the expenditure of several hundred

The purchaser is naturally justified in making a careful study and comparison
of the various instruments offered.

It is when he makes such a comparison that the Sonora wins out,

Therein lies the reason for Sonora's enormous sales.

The magnificent tone of the Sonora, the superb appearance presented by the
cabinet design, coupled with its important features of construction, many of

which are obtainable only in the Sonora, make it obviously the phonograph of
unequalled quality and value.

Write for information regarding the Sonora, the instrument that sells readily for
cash and makes you a handsome profit.

I ———

vy

Louis XVI.

Colonial

. MONTAGNES & COMPANY

Sole Canadian Distributors of the Sonora
Phonograph and Sonora Needles

Ryrie Building - TORONTO
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' The

2 Imperia
| Phonograph

| . |

| plays va y way
| finish hanical equipment
|
the ¢l ! i
n the Imperial alw th !
tain to appeal to the !
i | t th r U f
¥ al y
\gency luable franch i
nsideration of e prog

IMI H(IAI FEATURES—Distinctive throat design; highest quality
sbinets made by those with 20 years' experience: only
g s praeegbe B h district

We are headquarters for “Gennett lateral cut records and al
phonograph supplies

Imperial Phonograph Corporation
(National Table Co'y, Ltd., Manufacturers) Modd B
Owen Sound - . Canada Mahogany - Walnut

Write for Booklet and prices now while your district may be open

FIRST CANADIAN INDEPENDENT

RECORD PRESSING PLANT

RECORDS pressed by us save a large percentage of the Duty and
War Tax

WE supply everything but the mother matrix

QUOTATIONS gladly submitted to reputable

manufacturers only

Press in Canada and save duty

THE COMPO COMPANY

131 18th Ave., Lachine

Province of Quebec - - Canada
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Distributors
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Western Gram-o-phone Co.
CALGARY WINNIPEG

Northern Electric Bldg. 122-124 Lombard St.
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* CURTISS AERONOLA

“The Last Word in Talking Machines”

Big Advertising Campaign

Now In Full Swing

NEWSPAPERS SHOW CARDS CUT OUTS
WINDOW DISPLAY MATERIAL AND CATALOGUES
NOW BEING USED .

12,515,000 pixciements win spocar in

Below is the list of papers and circulations. We shall run copy at least ten times in the
entire group. Each advertisement is a Sale Stimulator,

Hamilton Spectator 31,058 Halifax Herald & Mail 27,637
Herald 18,610 Chronicle & FEcho 24,480
London Free Press 39,120 St. John Telegraph & Times 28,932
Advertionr 41.974 Standard 14,075
Ottawa Citizen 33,208 ) :
Journal 22,688 Winnipeg Free Press 80,282
Kingston Whig 5.644 .Irlrumm 31,000
Standard 4.950 Tibune 36,423
Belleville Intelligencer 2,603  Regina Leader 20,361
Ontario 1,742  Saskatoon . Star 22,570
Windsor Border Cities Star 12,049 Calgary Herald 25,933
Toronto Globe 87,296  Edmonton  Journal 18,297
Mail & Empire 71,495 Vancouver Province 57,255
Star Weekly 86,157 1 World 18,461
Pilonsn 89.561 Victoria Colonist 12,178
Montreal Star 11,177 Times 10,026
LaPresse 124,907 : —
Quebec LeSoleil 39,356 1,251,505

The appearance of the Curtiss Aeronola, the quality of its tone, and the finish of its cabinet work
speak for themselves.

More than 150 dealers have already signed up to sell Curtiss Aeronolas since we made our first
announcement.

If you want good quality machines for your Christmas trade and wish to be sure of getting them, we
strongly advise you to place orders for Curtiss Aeronolas.

You can Rely upon Curtiss for Deliveries,

Curtiss Aeroplanes & Motors, Limited, Toronto

\

s
Ha:
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A Has Gone Over In Great Style

Great response to Public Announcement.

Dealers report Sales within two hours of advertisement appearing in Press.
No. 2
No. 3
No. 4

in No. 5

las

ronola, Model No. 2
$20.00

g Y,
T ey e

. Curtiss Aeronola, Model No. 3 Curtiss Aeronola, Model No. 4 Curiiss Aeronola, Model No. 5
i $125.00 $145.00 $180.00

PLACE ORDERS NOW FOR CERTAIN DELIVERIES

Curtiss Aeroplanes & Motors, Limited, Toronto
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The AEOLIAN.-

VOCALION
The Universal Phonograph

HOEVER owns an Aeolian-Vocalion has access to all
the standard catalogs—is not confined to any one type
or kind of Record—and knows that his Vocalion will

play all makes of Records, better than any other Phonograph.
Whoever buys a phonograph capable of playing only one type of Record deliberately shuts the door upon
much of the most beautiful in music, and unnecessarily sets limits to his musical enjoyment.

The Wonderful New Vocalion Record

The Vocalion owner enjoys the added privilege of being able to play the newest and greatest of all Records
~—the Vocalion Record, the latest word in the phonographic reproduction of musical sound.

A Worthwhile Representation

Far better not to have a Phonograph Department at all than to carry a phonograph of questionable quality,
Such phonographs—even though they may for a time net you a fair profit—lack the bulmeu-hulldm.
certainty of the Aeolian-Vocalion
By means of the Vocalion's wonderful feature called the “Graduola,” you can really play the record.

This is a unique selling point in the phonograph world, Give a practical demonstration, both with and
without the “Graduola’ —and nine times out of ten, your sale is made. You will not need to call the
purchaser's attention to its beautifully finished case.

The liberal return on every sale is by no means the only reason that makes the representation of this really
modern phonograph welcome. Backed up by remarkable advertising—the Aecolian-Vocalion dealer
sales argument superior to any other phonograph representative. Elchuive representation arrange
dealers who can satisfactorily qualify

NORDHEIMER PIANO & MUSIC COMPANY, LIMITED
Cor. ALBERT & YONGE STREETS TORONTO
CANADIAN DISTRIBUTORS FOR THE AEOLIAN-VOCALION
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Starr and Service are Synonymous

| Dosusion Sewise Macimse & l‘m-\‘L.u AP CoMPANY

UM Norer s Ave

From “Western Hardware
Dealer,” Sept. 15, 1919.

“Qiola™

( o | iy W L

MWissieeG, | ™

GENNETT | PUQNOOKATI  KicoRD
OW ON WESTENN. MARY

torr Co. of

P SR SR

| The unsolicited letter

i and clipping reproduced
” tell their own story of
i SR the big future awaiting

STARR dealers.

Dealers Hltch up with STARR prosperity

Orders are pouring in, we are delivering the goods, dealers are delighted and everybody
is_happy he above letter is but one of scores.

GENNETT RECORDS have caught on—the demand is tremendous, and our ample facili
ties enable us to take care of orders. Write us if you want to paitake of the biggest
business in years,

[T
==

| T

(Manufactured by Starr Piano Company of Richmond, Ind.)

The Starr Company of Canada

LONDON - - ONTARIO

G

e

Fgdarn
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IR

LET US HELP YOU

increase your record business

Phonola

Records

Are pressed in Canada and retail at 90c., giving that value and quality that
will satisfy your customer and bring repeat orders. The rapid growth and
demand for Phonola Records from coast to coast is far beyond our ex-
pectation.

Service counts in business

No Live Dealers should delay in connecting their business with Our

Phonola Record Service

It is our ambition to be of Service to each individual dealer whom we supply
in an intimate, personal way. Owing to the great demand for PHONOLA
RECORDS we would ask all dealers to co-operate with us by placing their
order in good time, so that we can give the desired

Service

If you are not a Phonola dealer, write us to-day for catalogue.

r—— =

P—

The Phonola Company of Canada

Limited
Kitchener - - - Ontario
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Columbia Ads. will
appear in nearly every
Ontario newspaper
during the next few
months.

We are making bet-
ter deliveries than ever
before.

It will not be our
fault if Columbia deal-
ers fail to double their
business this year.

The Music Supply Co.

36 Wellington St. East Toronto
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FRANK W.BULL

YOU PLAY IT WITH YOUR FEET

" YOU DON'T (LU
THE PLAOLA

YOU PLAY7 IT
WITH YOUR FEET

PLAOLA PIANO COMPANY LIMITED

{ weite

OSHAWA  ONT,

WMURCILIBIANO SRRV R CILIDEIONOGRAPHS)

Recognition Through Marvellous
Performance

R ECOGNITION— that state of accomplishment for which every conscientous manu-

facturer labors—that intangible goal which, when reached, of itself rewards days
and years of honest performance—recognition has come to the “Plaola

The rapidity with which the “Plaolo™ has travelled the path of popularity to the goal
of recognition is chiefly due to one outstanding feature of its construction—PEDAL
CONTROL.

This feature in itself has placed the “Plaola™ heyond the pale of the ordinary in Player
Plﬂnﬂl.

The one objection to the Player, which has oftentimes been expressed by the public is
the mechanical effect it produces.  Many improvements in Player construction have done
much to offset this objection but nothing has accomplished as much as the Pedal Control

of the Plaola. In short it has entirely eliminated any such objection.

And moreover, the marvellous expression, the natural tone and effect obtainable has

resulted in the creation of intense interest on the part of the operator and truly wonder-
ful enjoyment for those within hearing.

Where you to but once operate the “Plaola” you would have no hesitancy in endorsing
every claim we make for it.

Although the demand for "Plaolas” is keeping us hustling we can still take care of a

few more dealers. We would strongly advise, however, that you get in touch with us
without delay.

FRANK W. BULL,

PLAOLA PIANO COMPANY, LIMITED,
President Oshawa, - Ontario

|
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The Ontario Home

OF

His Master’s Voice Products

HIS MASTER’S VOICE, Limited

Sole Ontario Distributors of “ His Master's Voice " Products

196-198 Adelaide St. W. . Toronto

(Corner Simcoe St.)




The most wonderful Talking Machin
price. An Instrument of Supreme Value,
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No. 150—$85

The Cleartone has become very popular because of its quality, splendid val

les campaign that now stands in back of it.

advertising and sa

or our agency and grow with us.

bevel gear wind, $10.75

SUNDRY DEPARTMENT

10-inch turntable, plays 2 RECORDS—POPULAR AND
double-spring 10-ineh turnt double-dise, late
5 in 100 lots

with 12-inch turntable, $4
turntable, plays 0-inch enct
No. 9, double-spring. 12-inch

records, castiron frame, bevel gear GENUINE DIAMOND POINTS, for playing Edison records,
Wouble-spring, 12-inch turntable, plays $1
castiron frame, bev

ear wind, $9.85

e of the present age at the
Tone and Quality.

cut, all instrumental selections
a 10-inch double dise new records &

turntable, plays 7 10-inch SAPPHIRE POINTS, for playing Fdison records

65 per net; No. 4, $8.75 per set NEEDLES, steel, 40c. per
825 per set; No. 8 $3.15 per New York

Special prices on large quantities to Motor Manufacturers

Arm with reproducer to fit We

also manufac
No. 01 genrs, stampi
o

other export points
Wri

SAPPHIRE BALLS, for playing Pathe records, 22¢

o special machine parts
s. or any screw machine parts for n
producer and part manufacturers

Special quotations given to quantity buyers in Canada and

for our 84-page catalogue
Americs, illustrating 38 different styl

all motors st low prices and over 500 different phonographic parts

LUCKY 13 PHONOGRAPH CO., 46 East 12th Street, New York

tion of our efcient Repair Department
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Edison Message No. 48

Theodore Roosevelt once said that every
man owes some of his time to the upbuild-
ing of the profession to which he belongs.
The dealer in Edison. Phonographs is
something more than a mere merchant.
He is engaged in selling a musical instru-
ment which has practically no limitations
as a means of developing musical culture.
The Edison dealer belongs to the “‘profes-
sion of music.”

What are you doing for the upbuilding of
your profession? A determination to sell
the Official Laboratory Model is a deter-
mination to upbuild the profession of
music,

THOMAS A. EDISON, inc.

Orange, New Jersey

il
ll
I

“ms

s
BT

Oficial Laboratory Model New Edison — K
William and Mary Cabinet ]
Executed in Walnut "
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Have you noticed the Brunswick Horn Ads. in the Papers a“‘
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What Shape IS

They sing INTO a round horn, and the Brunswick sends it
OUT in a round horn. !

That's a simple “secret,” isn't it And yet no one has
ever made a round WOOD horn before-—and more than
that, no one else ever will, because this is one of the ex-
clusive patented features of the Brunswick

Another exclusive patented Brunswick feature is the All-
record, All-needle Ultona. It is not an attachment. |t
plays every make of record without taking anything off
or putting anything on. No needles to change. A twist of
the wrist and it is ready for anything.

These facts—and others— are being forcefully advertised
to phonograph buyers, creating good business for Brunswick
dealers.

Write us for details of our dealer proposition.

Write TO-NIGHT'!

oy
: _ 4
) X 1 e ¥
[ y R
SR g T

Merchand

AL AR

ARty 3>
a|9 YONGE STREET TORONTO

SOLE CANADIAN DIST‘RI!UT RS

EASTERN OFFICE, 582 ST. CATHERINE ST W., MONTREAL WESTERN OFFICE, 143 PORTAGE AVE. E., WINNIPEG
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Association of Phonograph Manufacturers Legrislation and = Tariff - Committee— Mess: Wiy

Murray and Stanton
Nominating Committee —Messes. Dorian, Nash and Ty
trail

Formed
TGNTFTCANT of the status to which the phonograph
industey has attained is the formation of ©The Cana
Phonograph Manufacturers” Association the
of a meeting at the King Edward Hotel, Toronto

Phursday, September 25, The meeting was the out

I'he Exeentive Conumittee is 1o consist ol th

men of the standing committees above enmerated

Rl
wn

The firms vepresented were: Berliner Gramophon
Co., Ltd, Montreal ; Canadian Symphonola Co,, Lad

ome of a sevies of informal conferences of a few irms pgugnig; Cocilion: Co., Ltd., Toronto; Columbia Gr

ho had exhibits at the Canadian National Exhibition phophone Co., Toronto: Curtiss Aeroplanes & M

Lad., Toronto; Gold Medal Furniture Mig. Co. Ltd
Poronto;  Tmperial - Phonograph  Corporation, Ower
Sound ; Mason & Risch, Ltd., Toronto: Mout
Co., Toronto: Minerva Mfg. Co, Lud, Tor
cal Merchandise Sales Co., Toronto; Melagan
Furniture Co., Ltd., Steatford ;. Nordheimer
Musie Co., Lad,, Toronto; Pathe Freves Phonograph €
Poronto:; Phonola Co, of Canada, Lid.: Stare Compan
of Canada, London; Williams, The R S, & Sons Co
L., Toronto

Following the business session of the alternoon, the

his veat

For some time there has heen quite a general feel
g in the Phonograph Division of the Music Industries
that there were enough problem whiar to this hranch
to warrant co-operation he meeting on September 20

s therefore arvanged with the result as stated

Representatives ol seventeen different fivms gathered
together in Room 17 and the meeting was called to
order by Me. W, D Stevenson, London, of the Stary Co
{ Canada, who, after ontlinig the purpose of th
sathering, suggested that a chairman be apponited for

meeting,  This was promptly and unanimously done
| | ¥ lon evening was given up to an informal dinner in

King Edward Hotel, at  which the adjndicator
the singing contest at the Exhibition and the two

by putting the meeting in charge of Mr. Stevenson
with . A, Fullerton, of this Journal, acting seeretary
he officers and committees elected wer winners of the scholarships were guests of the new
President — W, D, Stevenson, The Stare Co, of Canada Phonograph  Manufacturers’ Association I'he
London were Dr. A S, Vogt, head of the Toronto Conservato
Viee-President—O. ¢ Dovian, Pathe Freves Phonograph — of Musie; 1. A, Fricker, conductor of the Mendelsse
Co., Ltd., Toronto Choir; Healey Willan, organist of St Paul’s Angl
I'reasurer—N, . Cook, George Mebagan Furniture Co Chureh, Toronto: D, D, Slater, voeal  teacher

Lad,, Steatford Preston, seeretary  Hambourg  Conservatory Iy
Seeretary—John A, Fullerton, Canadian Music Trade Welsman, conduetor of Toronto Symphony Oreli
Journal, Toronto AMired Bruce, director of the Canadian Aes
Export  Committee—Messrs, Montagnes,  Pollock and  Musi Miss E. Jarvis, Toronto, and Mr. A 1"
Robson Paris, winners of the scholarship in the singing conte
Exhibition Committee—Messes. Ford, van Gelder and gt Canadian National Exhibition: Miss Mae B Skilling
Teepls assistant principal of Perth Ave. Public hool
Finance Committee—Messres, Hoave, Merritt and Puckett acted as seeretary of the Phonograph Exhi'itor

Dorian, Toronto,
Vice-President 8. 4. Cook, Stratford
Treasurer
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test Committee, and Jumes R
Perth Ave, School

At 7.15 the Chairman. W. D. Stevenson, of the Starr
Co. of Canada, London, officially started dinner pro
ceedings. At the the dinner,
were being passed around, the chairman requested that
there be no smoking until the next item on the pro
gramme had been given.  This took the form of selee

Bulmer, principal of

conclusion of as cigars

tions by the Perth Ave. Public School Choir, under
the direction of Miss Skilling. Such interest was dis

played in the singing of these childven that the gather
ing loudly applauded Dr, Vogt's comment - on,
when he said that he had heard children’s choirs in
different parts of the world, but never had he heard
any hetter tone quality than in the renditions of this
very choir,

J. D, Ford then rose to move a hearty vote of thanks
to Miss Skilling, the adjudicators and the press for their
co-operation and keen interest in promoting the con
test. Mr. Cook, of Stratford, Mr. Ford’s
motion, which brought itaneons applause

After a few words of weleome to the guests and a
passing reference to the fact that the phonograph mann
facturers had completed their organization that after
noon, various musicians were called upon to speak. They
agreed in calling a decided success the initial efforts of
the phonograph exhibitors in the singing contest at the
Exhibition. References were also made by each to the
day when they hoped a great temple of music would be
erected at the Exhibition, where not only singing con
tests would be held, but also amateur violin, piano, choir,
orchestra and eventually band competitions.  Several
speakers enlarged upon what the phonograph was doing
to educate people musically, and expressed their intense
satisfaction in the way the phonograph men had co
operated and were co-operating for the advancement of
musie throughout the country

In addition to speeches by various guests, the pro
eramme ineluded two solos by Miss Jarvis, the lady win
ner of the scholarship, and several humorous selections
hy Jules Brazil. Mr. Plumstead, the gentleman winner
of the seholarship, unfortunately had not hrought his
music with him and consequently did not sing.  As an
alternative, however, he made a brief speech in which
he gave his views on the contest from the standpoint
of the contestant

A fine leather elub hag was presented to Miss Skilling
by the phonograph exhibitors as a token of their ird
for her efforts in promoting the singing competition

The chairman, Mr. Stevenson, in his concluding re
marks, assured the adjudicators how much the phono-
h men appreciated the co-operation they had so
lily given.

seconded

)

TRADES JOURNAL

How the Phonograph Business Has Straightened
Out some Kinks in the Piano Department

From a Retailer’s Viewpoint

“ HEN we were doing the canvass, contest

special sale *stunt’ there was practicaily no limi
as to the time a customer could get in which to pay o
his piano. 11 he only had $5.00 or $10.00 in his pock
and a house to put a piano into he could buy most any
thing in the store, During those days 1 have seen con
tracts that extended from five to six years. This made
it hard for the dealer to finance, as he was continually
horrowing or selling paper, and there is little wonder
there were so many failures.””  This was the statement
» Piano Merchants of Ohio in Convention by
Mr. Goosman continued :

and

sman, of Toledo

“The talking machine business, in my estimation, has
been largely responsible for the change that has taken
place on this end,  After the dealer put in a few ma
chines and sold them on such short time as six or eight
months, besides many eash deals, he hegan to realize that
he was turning his investment twice and sometimes three
times per year, compared with one turn in about two
vears on his piano business. e immediately commenced
to use his talking machine profits and cash to help fin
ance his piano business and in a short time some of th
hetter dea'ers who required a long time account with
the pano manufacturers were shortening their times and
in many cases developing into cash buyers

“Phe piano manufacturers on the other hand were
quick to see this change and they commenced to demand
shorter time from the dealer. This in turn caused the
dealer who was purchasing on time to either sell on
shorter time or be foreed out of the business on unt
of his inability to turn his a ints, and there were any
mmber of dealers who were not strong enough to change
their habits and were obliged to discontinue husiness

“T'o my mind the retail piano business is healthier
than it has heen for years, and one of the direet causes
has been the combining of the talking machine husiness
with it.  The talking machine business has been one of
the means of creating a desire for music in the home
The prices of machines and records are within the reach
of all, and by the unlimited supply of the selections of
vecords of all ¢'asses of music it has supplied all tastes
The education thus supplied demands more, and usually
the next step is a piano

“To sum up, the talking machine has supplied our
stores with customers, it has provided a way to cut
down overhead expense, shortened the time on leases,
which means much larger payments and quicker turn-
over, and is the source of a larger cash revenue than

chestra. E-4294.

Two novelties this month! - the “Kossovo Waltz”
by the Royal Serbian Tambouritza Orchestra, and
“Waves of the Marne,” by Olga Bibor’s Gypsy Or-

Columbia Grap

—————

hophone Company
54.56 Wellington St. W.
Toronto . - Canada
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most piano dealers dreamed of, for a well managed talk-
ing machine department has put many a piano dealer on
the path of success.

A piano salesman is always on the floor, and prac-
tically all callers are questioned regarding their musi-
enl needs and requirements, and we can credit in-

Concentrate on “Overture”

L e—

TRADES JOURNAL 57

numerable piano and player piano sales to the talking
machine husiness.  We have sold a great many talking
machines that have later been taken in again as part
payment on either a piano or player piano, and our
business in this regard alone pays for the handling of
the talking machine business.”’

Records for a week and see

what happens-

7th of a series of articles on Record Selling—Get posted on the “Overture’—Lay
your plans carefully—Fortify yourself with a representative stock of “Overture”

Records—Then go to it.

M;\N\' years ago Punch asked the question, **Ix life
worth living?"’ and gave as the answer, It de-
pends upon the liver.”” In the same way one might a
“1s it worth the record salesman’s while to push over-
ture records?’’ and, of course, an analogous answer
would be, ““It depends upon the interest which the
salesman himself takes in overture records.”” 1f he is
appreciative of that kind of music and is well ormed
hoth on the overture as a form of music and the various

overtures themselves, he will naturally take delight in
selling this class of records.

To break up the general record eatalogue into
classes, specializing for, say, a week on cach class is the
suggestion cofiveyed in this series of recor selling ar-

ticles. The suggestion was made in the helief that by
so doing record sales could he greatly inereased. Of
course, to carry this out requires study. But, as a pro-
minent banker recently said, **One trouble is that the
majority of men—except those in certain professions,
such as doctors, electrie engineers, and teachers—cease
to apply themselves earnestly, persistently and systema-
tically to study. They just frivol away their time. They
may read, but reading and studying are two different
things. One requires no real mental effort, the other
does. Let a man become absolute master of his work,
no matter what it is; let him know more about it, the
history of it, the evolution of it, the why and where
of it, the hasic principles of it, let him know his joh
from A to Z. There is no excuse for any healthy per-
son remaining half-educated, for being content to be
anything short of absolute master of s work. Why,
the knowledge of all the ages is contained in a few rows
of hooks. Even one hour’s hard study a day will raise
a man above the erowd.”

Applying this to records, the writer had occasion not
long ago to attend an orchestral concert. What particu-
larly impressed him were the number of Overtures which
appeared on the programme. In band concerts, too, the
Overture has a conspicuous place. Indeed, it would seem
strangely incomplete were there not at leost one well
strangely incomplete were there not at least one well
known Overture on every band concert programme.

In many cases, the overtures to certain operas are
better known to the average audience than are the
operas themselves. This is true especially in a case
like William Tell. Very few people would be aware
of the fact that the operatic music of William Tell was
being played unless an announcement to that effect were
made. And yet, with the first few bars of it, most people
recognize the overture,

At the present time, large numbers of overture r
cords are being sold. But the number is for short of
what it might he if record salesmen and salesladies were
to periodically concentrate on that class of records.
For the use of those who see the advantage of specializ-
ing on overture record sales for, say, a given week now

and again, the following information is here appended :
The overture, like many other musical terms, has taken
on new shades of meaning with the passing of years.
Coming from the French *“‘ouverture,”’ which xiﬁlliﬁox
“opening,’’ the term overture was originally applied
to the instrumental prelude of an opera or oratorio.
After successive developments, it has come to be more
extensively applied to orchestral pieces intended merely
for concert use. Sometimes this is with no special
purpose.  In other instances it bears a specific title in-
dicating the composer’s intention to illustrate some
poetical or legendary subjedt.

Overtures are sometimes divided into two classes in

the ancient style and two in the modern. The two
ancient classes are the Freneh, ori ted by Lally, and
the Italian, originated by Searlatti.  One writer who is
especially well informed on the overture maintains that
the difference between these two classes is not as marked
as some people think. The only difference, he contends,
lies in the opening movement, the French heginning in
a rather serious way, and the Italian with a quick, flighty
introduction. The modern overture in regular form is
constructed upon the model of the sonata or symphony
and usually begins with a slow introduction, followed
by the announcement of themes which are repeated after
development.  Sometimes it takes its theme from the
work it preludes. Sometimes it adopts the fugal form
and sometimes unites both the sonata and fugal forms.
The other class of modern overture is constructed along
freer lines and is usually based on melodies from the
work it precedes. 1t follows no conventional form and
by some writers is described as being a “‘medley ™ over-
ture,

The earlier Italian operas were generally preceded
by a brief and meagre introduction for instruments,
usually ecalled Sinfonia, sometimes Toceata, the former
term having afterwards become identified with the
grandest of all forms of orchestral music, the latter
having been always more properly applied to pieces for
keyed instruments,  Monteverde's opera Orfes” com-
mences with a short prelude of nine hars termed Toe-
cata to be played three times through—being, in fact,
little more than a mere preliminary flonrish of instru-
ments.  Such small beginnings became afterwards some-
what amplified both by Italian and French composers,
but only slight indications of the overture, as a com-
position properly so-called, are apparent before the
time of Lully., who justly ranks as an inventor in this
respect, He fixed the form of the dramatic prelude;
the overtures to his operas having not only severed as
models to composers for nearly a century, but having
also been themselves extensively used in Italy and Ger-
many as preludes to operas by other masters, Indeed,
hoth Hande! and Purcell followed very closely the form
of Lully.
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The form of overture of Lully’s time consisted of a
slow introduction, generally repeated. and followed hy
a quick passage ; and oceasionally included a movement
in one of the many dance forms of the period.  The
development of the hallet and opera having heen con
current, and dance pieces having formed important con
stituents of the opera itself, it was natural that the
dramatic prelude should inelude dance and hallet wmsic
This dance music was generally of a stately, even kind,

Up to this time, the dramatic overture had no spe
cial relation to the charvacter and sentiment of the
work which it preceded.  The first step in this diree
tion was taken by Gluek, who first vealized the import
ance of rendering the overture to a dramatic work as
analogous in style to the character of the musiec which
is to follow. Even Gluek did not always identify the
overture with the opera to which it belonged so thor
mghly as was afterwards done. Mozart was greatly in
fluenced by Gluek, and sinee the time of Mozart, the
overture has adopted the same genceral principles of
form which govern the first movement of a symphony
or sonata without the repetition of the first section,

Then comes Cherubini, who marks the transition
point between the regular symmetry of the style of
Mozart and the model as introduced by Beethoven.
Beethoven, in his overtures, followed the model left by
Mozart and carried it to its highest development.  In
Leonore No. 3 Overture, Beethoven  has  apparently
reached the highest possible point of dramatic expres-
sion, by foreshadowing the sublime heroism of Leonore's
devoted affection of her hushand.  Here the stercotyped
form of overture entively disappears.  Following Bee
thoven came Wi who was largely responsible for
making the overture a great orchestral feat,

Overtures to plays, such as Beethoven's to Collin's
Coriolan, naturally tend to become detached from their
surroundings, and, henee, the gradual rise of the con
cort overture, second only to the symphony in importanee
as a purely ovchestral art form. o modern opera, the
overture is generally nothing more definite than the
portion of the music which takes place hefore the cur
tain rises.  Tannhanser is the last ease of high importance
in which the overture (as orviginally written) is a really
complete, instrumental picce prefixed to an opera in
tragic and continnous dramatic style

An overture, it has heen said, should invite by its
beauty a8 an elegant poreh announces the splendor of
the interior, he following list of some of the most
ponular overtures conform to this condition: ** William
Tell™ (Rossini): Poet and Peasant (Suppé ) Tannhau
ser (Wagner) : Zampa (Hérold) ; Semiramide ( Rossini)

Be a quality seller of a quality
line.

MUSIC
SUPPLY CO.
Toronto
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Leonore (Beethoven ;1812 Overture

Carmen (Bizet

("I'sehaikowsky ) ;
: Martha (Flotow) ; Stradella ( Flotow
Taneredi  (Rossini) ;. Awda (Verdi): Light  Cavalry
(RBuppé) ; Maritana (Wallace) ; Bohemian Girl (Balfe
Cauvalleria Rusticana ( Maseagni ),

New Otto Higel Player Rolls

The Otto Higel Co., Ltd.. Toronto,
the following additions to their
ase

has announeed
cata'ogue of player

SOLO ARTIST WORD ROLLS

PRICE, §1.00.
Y Star nl the Bast (Kennedy)
he anre
e Song
bx Trot
Me Whlnn You Had Me (Bennett) Bullud
ity
f Love
IN 0( the Bmpire (Words and Music by John 1. Spurr)
ong
(The Dry Toast) (Wurds and Music by
Butterfly (Lyric and Music by Florence M
ullo mnhou Childhood (Waords and Music by
in Groen) So
Hip; Hip, Hooray, (For the lofyn Whn Went Away) (Words and
Music by Wil \\luhl Mun
e Missiis and 1 and the Baby (Words and Muic by Morris
" Wit huuu
of the

World u the British Navy (Words and Music
March Nong

(Words and Music by John 1

Tuhn B, Spuer)

nada
¢ Cakes
N

Benjuming Fox

.l- and Music by

W 241 Swanee River (Old Polkl at
W How Oan ave Thee
w u-| Coming Thru' the Rye

SOLODANT ROLLS

Pllal. 80c
D102t Tell Me Why (Kose) Fox ot
Oluzid Valse Adoration ( \liman mul
G1aIse Tell (Kortlander) P
016161 Demonstration Roll No. l

Ted Newn) Fox Trot

Home)
(Cramer)
Seotch Sung

(Foster)

I\Avulul

NOTICE

WHEREAS certain parties, claim-
ing to represent Japanese and other
firms, have approached dealers, of-
fering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic
with our respective products.

Berliner Gram-o-phone Company Limited
Columbia Graphophone Company
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Heineman Co. Purchases Pollock Mfg ( Springtield, Mass., and Kitehener,  Every factory
Co. Factory is working to capacit My tt. the General Phono

graph Corporation’s wanager for  Canada, has  had

Secures Immediate Possession of Large Plant harge of the husiaess in the Dominion sinee this branch

in Canada,, Which Will Manufacture . | | Sasiat' Tons \ ey
Tone Arms and Sound Boxes for ) . ‘ Patt Thoi) Wi DNuScm (et
Canadian and British Trade ne. he served long enough in the motor factory to

Otto Heineman, president of the General Phonograpl

Corporation, New York, which until Ot 7. was the
Otto Heineman Phonograph Supply Co., | has o
nounced that the company has purchased the factory of
the Pollock Mfg. Co., Kitehener, Ont, The factory pas
into immediate possession of the company and Arthuy
B. Pollock, who was the head of the Pollock Mig, (o
and one of the pioneers of the phonograph tdusty

Canada, will remain as mi
The Kitehener plant of the

1
Otto Heineman Co,, will

manufacture a complete line of motors, tone arms and

sound hoxes for the consmmption of  the company s
Canadian trade and for shipment to the British Empir
The motors that will be manufactured will he partly
the Heineman-Meisselbach type and partly a new design
made especia’ly for the Canadian trade.  Quantity e

January 1, 1920 \

new building has already heen started and the plant

liveries will start approximatel

will he considerably enlarged to take care of the demands
of the Canadian trade
The tremendous demand for Heineman products i

the Dominion of Canada influenced Mr. Heineman to
purchase the Pollock factory so that Canadian mann

facturers may receive enhaneed sefviee and co-operation T .
The general Canadian business office of the mpany Mann Canndin of General Phonograph Corporation

whieh continues vuder th v t .1 Pott

wnin o wide mechanical knowledge so that he knows
from experience the constructional - features ol the
wmotors and aceessories he is selling

Amberola Sales Manager Consults With
Edison Jobbers on Campaign

K. R. Moses, recently re-appointed sales manager of
the Amlerola Department of Thomas A. Edison, Inc., is
making a country-wide tour to consult with johbers.
preparatory to the opining of the Amberola National
Advertising Campaign Mr. Moses will complete the
final arrangements with jobbers concerning the exten
ive plans for making 1920 the banner year in Amberola

salos.  Previons to the war, Mr. Moses was sales mana
gor of the Amberola Department.  Tmmediately after the
United States declared war upon Germany, he enlisted
nk of leutenant. My
1 from service, upon

and rose from private to the n

Moses just recently was discha

his return from Franee

=2 £ =

Otto Heineman, New York
President General Phonograph Corporation

|

|
Many Columbia Hits will be in “
mand for Hallowe'en Parties I

has achieved remarkable success, and new contracts ar ! Will you be ready? 1‘1
heing signed whereby leading  phonograph  manutae - MUBIC f
turers in Canada will use Heineman-Meissellach motors SUPPLY CO. |
exclusively during 1920 T Il

The purchase of the Pollock factory at Kitehener orents H
gives the Otto Heineman Co. a chain of manufacturing I
plants that includes Blyria, 0., Newark, N. . Putman, - - -
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The Pathé

Guarantee
We pguarantee
every Pathe record
to play at least
one thousand
times with the
Pathe Sapphire
Ball, without im
pairment and
without  showing
any pereeptible
wear on the
record,

&

B

Striking
Definite
Exclusive
Differences

We don't have to tell you what sells phonographs—
TONE—DIFFERENCE—EXCLUSIVENESS. These
are definite talking points, and we have them all in
the Pathe. You don't have to sell your customers
on slight comparisons and vague intangible simi-
larities when you you deal in Pathephones. No
long sales arguments required there—your customer
can see and hear for himself the mighty difference
in t the non- petitive ad of the

pphire ball instead of steel dles, the superior
design and workmanship of Pathe cabinets and the
marked price advantage.

Then, the Pathe record guarantee is a unique and
compelling sales getter.

And the Pathe agency yields a handsome profit,
making it well worth while.

A post card will bring full particulars.

Pathé Freres Phonograph
Sales Company

Montreal Toronto Winnipeg
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Columbia Company Purchase Immense
Manufacturing Plant in Toronto

An outstanding transaction in the phonograph in
dustry of Canada and one approved by Columbia dis
tributors and dea'ers as well as the Columbia Canadian
management is the purchase by the Columbia Grapho
phone Co. of the enormous plant operated hy Canadian
Aceroplanes, Ltd., at Toronto twelve
acres of ground on which are buildings with a combhined
floor space of A50 square feet. When they visited
Toronto in September Messes, F. 8. Whitten, president
L. Willson, general manager, T. (. Roberts, chief en
gineer, and Mr. Moore, head of the cabinet department
of the Columbia Co., who were already intimately in
formed on conditions in Canada and the prospects for
large increases in Columbia business, which had already

This consists of

The Canadian Aeroplanes, Lad., Toronto, plant just
exceeded the restricted quarters of the factory occupied
by them for the past three years, promptly decided upon
the Canadian Aeroplanes plant offered for sale by the
Tmperial Munitions Board. With its eight large per
manent buildings and three smaller frame buildings,
with railway sidings, this appealed to them as just the
proposition that matched the present and future require
ments of Columbia business that it is proposed to greatly
extend and enlarge. With the signing of the armistice
and the subsequent peace negotiations the necessity for
the produets of Canadian Aeroplanes plant, the accom
panying view of which was taken from an aeroplane,
had disappeared, hence the plant heing offered for sale
hy the Imperial Munitions Board.

With the single exception of the Massey-Harris
works, with which hundreds of thousands of visitors to
Toronto are so familiar, the Columbia Company’s newly
acquired factories gives them the largest industrial plant
in Toronto, It is located on Dufferin Street, north of
Lappin Ave., in the centre of a large industrial popula-
tion, on an electric ear line and is served hy the C.P.R.

1n deseribing the property the vendors pointed out that
00 workers were employed in the buildings, and
that practically all lived within walking distance, What
this will mean to the new owners is quite obvious

The buildings are equipped with automatic sprinkler
in accordance with the ruies and regulations of
the Canadian Fire Underwriters’ In faet,
no expense was spared in the erection and equipment
of the buildings, the heating, lighting and  plumbing
systems heing of the very best that money could buy,
and in the installation of which the contractors wer
able to employ the best skilled labor in view of the pur
poses for which the buildings were primarily erected

Their plant will give the Columbia Company facilities
yea capacity of five hundred per
rds and four hundred per cent. in Gra

system

Association

wsed

purchased by the Columbia Graphophone Company

increased Grafonola business, hut that an inereased out
put from their present Canadian cabinet manufacturérs
will be necessary.

|

l We are selfish. That's why we
serve to the limit of our ability.

] It's selfishly good business.

MUSIC
SUPPLY CO.
Toronto
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The Music Supply Co.'s Premises
partia
Musi

I'he illustrations are 1 views ol
the show room and the general offic
Co., Columbia at 36
East, Toronto. Th
shipping departments ar
canse of the impossibility of securing a photograph witl
vords

accompany ing

of the Supply
distributors, Wellington  Street
only reason that the stock room and

not illustrated also is e

the
These departments, My

so Jammed up with Grafonolas and re
Nahine have had a Christ
since July, the

and Neptember

P e
stated
IS APPearane lurgest month in their
August

the

history have also broken all

records for same months in previous years showing
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i advanee of over one hundred thousand dollars for

1918

the same guarter

litate deliver nd give their customers an

o fa
improved Music Supply Co. recently
larged their shipping and stock rooms,  They
offies Visitors eannot quite
how could ocenr without
is readily

service  the en

have also
staff more room
the enlargements

This,

given the
understand

additional liowever

WATCTOOm  spac
Mr. Sabine

to demonstrate

who states that as it is now
the

rooms  but

explained hy
Columbia to customers

have

CRSHTY
the

AWQ)

U
all demonstration one heen don

The Music Supply
Company s general

offices

\ corner in the
how room of

Music

Company

Supply
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Otto Heineman Elected President of General
Phonograph Corporation
J. W. Harriman and C. E. Merrill, Prominent New
York Bankers, on New Directorate—Purcl
of Canadian Plant Marks Corporate
Re-organization

As announced in the last issue of the Journal the
name of the Otto Heineman Phonograph Supply Co.,
Ine., New York, has been changed to the General "hono-
graph Corporation. At the first meeting of its hoard
of directors Otto Heineman founder of the company
that has borne his name, was elected president of the
General Phonograph Corporation.  The company’s an-
nouncement in this conneetion says that the Corpora-
tion, acquiring the Heineman properties and  trade-
marks, takes title to probably the largest business of its
kind in the world. With production of literally thoun-
sands of phonograph motors and thousands of talking
machine tone-arms and reproducers dai.y, tens of thou-
sands of records weekly and hundreds of millions of
steel needles monthly, the various manufacturing divi-
sions supply the mechanical essentials of a huge in-
dustry, embracing in recent years South as well as
North An A, "

Coineidentally with the organization of the successor
company comes the news of its purchase of the Pollock
Manufacturing Co.'s plant at Kitchener, Ont., to which
reference is made elsewhere in this issue. The General
Phonograph Corporation commences business with a na-
tional distributing system, buiit under the Heineman
regime,  Branch offices are maintained at Chicago, San
Franciseo and Toronto, the Canadian branch being in
charge of Cornelius J. Pott. A complete export depart-
ment in New York serves as distant markets as Australia,

The Otto Heineman Phonograph Supply Co., which
the Corporation succeeds, was established by Mr. Heine-
man in December, 1914, following his resignation as
general manager of the phonograph manufacturing com-
pany claiming to he the largest in Europe. He deter-
mined to come to America and go into business for him-
self.  Mr. Heineman, thoroughly versed and expertly
trained in the patent situation, acousties and mechanical

ngineering, undertook to supply the motive equipment
for what he foresaw wonld be the most popular and pro-
gressive of American musical industries. Upon a very
modeat beginning, he leased part of the manufacturing
facilities of the Garford Manufacturing Co., metal-
workers of Elyria, O. The husiness prospered to a de-
gree whe e the Heineman company was able to purchase
these plai‘s outright within the past year. Some two
years ago, the Newark, NI, plant of A, F. Meisselbach
& Bro,, for many years specializing in the manufactur-
ing of fine fishing reels and latterly a producer of high-
grade phonograph motors, impressed Mr. Heineman as
one of the most efficient establishments of its kind in the
country. He promptly began negotiations which resulted
in absorption of the Newark property as the Meisselbach
Division of the Heineman company, A. F. Meisselhach
hecoming a vice-president in the parent company. A
steel needle was needed to make complete the ““Quality "’
trade-marked family of phonograph supplies and Mr.
Heineman hought the John M. Dean steel needle factories
at Putnam, Conn., one of the oldest needle works in
America, which was continued under the supervision of
the sons of its founder. Mr, Heineman deemed his in-
terests at that time to he large enongh to warrant cor-
porate management and he incorporated the Otto Heine-
man Phonograph Supply Co. with a capitalization of
$2,000,000. The planning and execution of a phono-
graph record line, with its manifold ramifications of re-.
sertaire, artist selection, recording and manufacture next

m
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engaged the company s attention and about a year ago
the Okell record was placed on the market.  Following
his po.iey of obtaining for cach special division the hest
abilities available in the United States, Mr. Heineman
appointed John A, Cromelin, for twenty years one of the
foremost phonograph men in the country, general sales
manager with special jurisdiction over the Okell record
interest, It is noteworthy that not only have additions
doubling the old capacity been made to every plant
acquired by the company but there are at present under
construetion an annex to the Meisselbach  works  at
Newark costing 650,000 and a new and larger record
factory which when completed will be among the largest
units of the kind in existence

The General Phonograph Corporation is chartered
by the State of New York. Its capital stock is divided
into 90000 shares without par value and $1.500,000 in
gold serial notes,

Davidson and Walsh Promoted to Edison

Department Heads

Edward E. Davidson, employed continuously at the
on Laboratories for the past twenty-two years, was
recently appointed manager of the Sales Promotion
Department of Thomas A, Edison, Ine.  Mr. Davidson's
first position at the Edison Lahoratories was as a steno-
grapher in the Sales Department of the former National
Phonograph Company.  Several years later, he become
manager of the Agreement Department and held that
position until his recent appointment to the office of
Sales Promotion manager.

Arthur Walsh, who has been aeting as assistant to
the director of the Tone Test Recital Department, has
heen vlaced in charge of that department, wich proh
ably now employs more artists, and arranges for and
directs more concerts annually than any other similar
organization in the world,  Arthur Walsh was r ity
discharged from service, where he saw active duty as a
sergeant of Uniter States Marines,  Mr. Walsh, as one
of Ameriea’s leading younger violinists, first appeared
on the @oncert p atform for Thomas A. Edison, Ine. He
is said to be the first instrumentalist in the world to
give a tone test and greatly aided in the development
of the tone test department which he now manages.
After several years as a tone test concert artist, which
work brought him into cloge,association, with, ghe :* Phono-
graph with a Soul,”” Mr. Walsh hecame so deeply in-
terested in the commercial possibilities of the New Edi-
son, that he abandoned the concert stage and entered
the business offices of the organization. This year Mr.
Walsh has been instrumental in booking more tone test
coneerts for the Recital Department than have ever
heen given in any previous year,

Columbia Hits make an every
day appeal to all people.

MUSIC
SUPPLY CO.

L
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Announcement

Decalcomania Transfers

Permanent Translucent Window Signs

To Dealers and Manufacturers:

We have secured the Canadian Agency for J. W. BERESFORD & CO., Bir-
mingham, England, Specialists in the manufacture of DECALCOMANIA PRODUCTS.

WHEELER & SHEPHERD,
1022 St. Catharine Street West
MONTREAL

Uptown 2239

Prompt Delivery. Canadian Customers
have preference.

Samples and Quotations free on request.

Order Everything in Music and Small Goods from

CANADA’S GREATEST MUSIC HOUSE

Established 1888

Piano and Vocal Music of all kinds—8olos and Duets—
popular, classical, etc. And all the ‘‘HITS'' when they
are ‘‘HITS,"

The WHALEY-ROYCE series of ‘‘IMPERIAL'’ 50c.
music books, the finest collection obtainable anywhere,

moth  Folio (Instru Melodious Recrentions
ntal) Primary Classics

pire Song Folio Famous Classies

urch and Home (Sacred  Conservatory Elementary

Solos) Grade Books

Bellak Method (Piano) Read's Organ Method
Read's Easy Piano Method  Dietation Books

Orpheus Male Quartettes 120 Scoteh Songs

Jousse Catechism Canadian Patriotic Songs
Flementary Classies Godfrey's Patriotic Songs
First Pieces in Easy Keys  And many others

WALL-KANE and MAGNEDO NEEDLES
Wall-Kane—Each needle plays 10 records, Dealer's
Jprice $10.50 for carton of 100 packages,

Magnedo—Each needle plays 10 records, Dealer's
price 8690 for earton of 60 packages,

The available supply of musical merchandise is not
large and deliveries uncertain, Protect your interests
by ordering early.

MOUTH ORGANS
Swiss Manufacture, Finest Quality
No. 72—*‘Coronation,"’ 10 single holes, 20 reeds,
nickel COVOr ..., $4.50 per doz.
No. 1—10 double holes, 20 reeds, heavy nickel cover,
50 per dor.
No. 118—*“Oseishaphone,'” 16 double holes, 32 reeds.
25 per doz,
TALKING MACHINE NEEDLES
Loud tone, high grade steel needles, 76 cents per 1,000
“Ideal'’ les, per earton of 60 packages, $5.85,
‘‘Tonofone’' needles, per box of 100 packages, $10,

RECORD ALBUMS

No. 1—Imitation leather, metal baek and index, to

hold 12 ten-inch records .............. each $1.20
No. 2—Imitation leather, metal back and index, to
hold 12 twelve-inch records .......... ench $1.36

Quantity prices on albums furnished on application

WHALEY, ROYCE @ CO., LIMITED

311 Fort Street
WINNIPEG

Contractors to the British
and Canadian Governments

237 Yonge Street
TORONTO




CANADIAN MUSIC TRADES JOURNAL

ssssssens

%
Lcﬁnnouncemeni .

On and After October Ist. 19[9,

THE OTTO HEINEMAN PHONOGRAPHSUPPLY Co. INC. |}
@i(C be Rnown as the H

GENERAL PHONOGRAPH CORPORATION ‘

25 West 475 Street~ < New Yor City

CANADIAN BRANCH, 172 John St.

TORONTO
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NEW RECORDS

New Aeolian-Vocalion Records

12 nwn $2.76
TI025 Otello—Salce- ..h., (Willow So)
prano.  Voealion Orch. Ae
MG Ave Maria Marie Sundelius, Soprane.  Voeulion Oreh,
mpaniment

(Verdi) May Paterson, 8o

ll) IIOH .27ﬁ
007 La Boheme—Ah, Mim:

Gineomo Rimini

einl) Ginlio  Crimi and
Voealion

ll Ihull

10 INCH—-8$1.66
W2 Mattinata (Tosti) Ihvnuu Easton, m..-n..... Voealion Oreh. Aee
INCH-—$§1.
22000 Believe Me l( All ﬂm Ilndunu. 'mnu Charms ( Anon) Colin
O More Vocalion Oreh. Aee
An Evening lou (Blumenthal) Colin O ' More, Tenor,  Voealion
Oreli. vt
22042 The Lord Is My Light (Allisen) dohn Burnes Wells, Tenor
Voolion Oreh. Ae
Face To Face (fohmson) dubn Burnes Wells, Tenor, V

Oreli. Aee
10 INCH 1.26
Iul Iouun (Giillet) I|||\|l| by Petite Oreh
(Gillet uyed by Petite Oreh
2180 on Wlu u Pal Was Ilry| (Wendling) Henry Burr, Tenor

astles in the Air (. Fisher) Arthur
cnolml lnuhm <r. chmidt )
s

Prmy l.mln lnnhv 4I|m|
12154 Bab; ‘ \lw
Mo

x

ling Trio,  Orch, Ace
g Trio.  Oreh. Aee

s I
n Lu\m... Sumuel  Ash, Tenor,  Oreh
12180 Haws (Klickman) Charles  Hart  and  Elliott Shaw
«
(Mary Earl) Charles Hart and Elliott Shaw,

12190

Through a Straw (Morgan und David)  Collins
Oreh. Aee

armer (Morgan and David) Byron G, Harlan

12101 Oreh. Aee

Al Berna
(Bernard) Al Bernard, O
ro A Lonesome Romeo’

h. Aee
2 - Franklin) Nanette
Fluek and Arthur_Burns, Sopra Ore
1 H Tola "

nor Dus Aee
My Tumble In'' (Friml)
Soprano.  Oreh, Ae
12108 A Prtuy il Is mo a II y —Fox Trot (
You Cannot ,\1 ¢ Shimmie Klmiu nu

Wlld l’lo'll'll Wl“l l“nn.rm.v Mayed by Salon Dunce Sex
12 Dnrn—onn Step (Freed and Weeks) Pluyed by Yerkes' Jduz
aozahod“y - H’nn Fox Trot (Motzun) ayed by Yerkes' daz
12105 l.‘numul on:o Blues—One Step (KRobert King)  Played by

Slow Dr

lues ——l'ox Trot (Bnowden) Pluyed by Dabney s Band

New OkeH R:cords

1263 l'cllt nl'lltlll Moonlight (V. H. Klickmann) Walte OkeH
hinee

lwlnn llonl (Harry llymnllvmr Waltz.  OkeH Dl Oreh
low (| @, bo, #

1264 8. Royee wnd nxon ) Fox
2 Oreh, with Ringing Chorus,
go's Serenade Dridge) Walte on (Xylophone)
ith nL.-IL Danee Oreh
1265 In body O oney (Jus. Lyons and Chas Btewight) One

Step Ihmmv Suwyer (Suxophone) with OkeH Oreh,
l(y Golden lou GG M. Gliek and F. K I,nuunl Fox Trat
D (Huinplwnvl «nh OkeH Ol
1266 Som: Pln‘thl ern) One St X
T've Been l‘l:ﬂll 'nl’ Yon Al ilu
i Quirtette,
Um lun Bo (4

emories (1. Hood Bowers) Fox  Trot.  Van  Eps

Quart
e (Tell Me Why) (Max Kortland:

Gershwin) One Step, Vin Eps

Al Star

Wi I
1266 Dear Old Daddy

Brozen Blossoms
1270 When ¥

is Tenor,
uchanan & Klickmann)

ith Oreh,
(Walker- Arthar)  Geo,  Lambert

with_ O
e (I)pcn lor Me) (K¢
K #-v Sterl Trin.
riend (Grossman Stern. v, Frisch,)

ptain Workln‘ for Me Now (Irving Berlin) Rilly
with _Ore

lis & Brock

osh Aunt Ilnq (Cul Stewart) Rube Story Cal
wirt nml Ada Jones

Un clu Josh and the Soldier ((al Stew rn I(uln 8
7 !'rn- ly Llo (Large Sostem) (i,

ot

Konnnto (Prnn Quartette in D Minor) (Mo
Quartette

275 Bl ana W-lu (Waldtenful) Peppino (Aceordian)

Folks Hol (Swanee River) (Fos

Siegel) Hamue R iogel, Mundalin, with Uk
Caveny,

) Berkshire String

rranged by 8
with Murie

e e e S

1276 Poudree Valsante (K. Polidini) doe Green (Xylophone) and Con

h,
The Butterfly (Theo. Bendix) Wugner & Chinfarelli, Flute and

rt Orch

M. Tobaniy qm-u «
Park rumen
I|I<uku
rl r|I|> A
1279 m& o lw-n Dly 4'Huu|u Y

h.
hl tho Last lou nl Summer (F
1280 Trio and Finale f) aust’ '
Woprano, Tenor and Batin
Toreador Song (From Oarmen) (Geo. Bizet) Greek Evans

Ik Dances (
ce (A, Rubinste
sl

Hand
Imr I wdle
W) Helen (Inrk Contralto

\\l Marie Tiffany
anod ) €

Thee (Adums and Mason) Shannon Four

m-mu llnlu Mater) (Rossini) William Bartow, Cornet s..|..

1252 Almost Persuaded (I, . Bliss) Miller and Wheeler, with (

Face to Face (Herbert Johnson) Frederick Wheeler, Barito
Oreh,

“His Master's Voice" Records for November
10 INCH—DOUBLE DISC—

260041 L'Homme Rouge ll'rl Borel Clerk) lllu» Dulberty

Le Solel u 1B Clerk) Chus. Dulberty

265000 Mon V! Ami mc 0ld Pal of Mine) (Riv

|'«||.m
(Love, Here is My Heart) (Liviere I,

\nlln

oGty Riee)

Mo Coeur est a Toi
Silesu) Heetor Pellerin
15611 Sabhara (We'll Soon Be 0.7 Like You) Esther Walker
Nobody lnow- (And Nobody Beems to Oare) Esther Walker
18012 cunuu Sunehine. Sterling ’l'rn.
0 Gate. Charles Hart Kl
18610 And lll'l Say, Oo-La-La! 'uwu! Billy Murray.
Dixie is Dixie Once More. Americun Quartette
18608 wm I'm Gone You'll Soon rorﬂn. Peerless Quartette,
eeping Willow Lane. Hen urr-Frank Croxton
18615 vm tu—l-‘lq Fox Trot, .lnw h €. Smith's Oreh,
l.I- 0' Mine Medley l«p. doxeph €, Smith's Oreh
18614 .l( rn: Trot. Selvin's Novelty Orch
Novelty 0 p.  Selvin's Novelty Oreh
18608 Cohen lt v.n chln—?ln 1. Monroe Silver,
icnie—Part 2, llunrm Silver.,
18616 ‘l'h. omlo lo IM(lo- "A. untry Dances'') (Hur
ry

Vi Y Hand

Pnrtl-na rnq from ‘‘American Country Dances'’) (Hur
chenal) Vietor Mclu#’rl) Hund
(

oel De of T, Dron
chat) Torcom Bezazian,
Tu Renaitras (You Will Be Reborn) (1. Dronchut) T

om
Hezuzinn
10 Ilﬂl I.ID SEAL—$1.26
Guitarre (0p 45, 2) owski Nnnnn ) cifets
Nobody Knows De l‘ronhln T've Seen ((lu; Cameran White)

(V -hn» Nrenler.

"‘J (Wentherly Wood) (Tenor) dJohn Me(

COradle lou neFuyden) (Contralto) Sehumann-Heink
12 INCH DOUBLE Dll°~ .60

i eht Opera (

Leste: o Ny
Gems from ‘'Somebody's lmnr\" Vietor  Light Opern

ek

rish Folk Song. Luura dattefeld
s '||L1|"|'| lm a Day (2) The Year's at the Spring. laur
ittleficld

ll 4

uartette in D llj urt) Flonzaley Quartette
ssiah—He Shall rou His nul (Hundel)  Loutse H

#hosy L'Elisir D’Amore—Venti Sei
rowns) (Donizetti) (In Italian) 't
Caruso-Giuseppe de L

ixir  of n—hlw
nor and Baritone.  Enrico

Edison Re-Creations for November

PRICE,
HiHONd Pcrhct Day u...,.l.. u..mn
ewhere a Voice is Calling

Soprano
Anna Cu

. Roprano

4.26.
igoletto (Verdi) Frieds Hempel

(France I Salute Thi hter ol the
Regiment (Dontsettt) " Priedn u.»m;u»L Sopran; Tralin
PRICE, $3.
s2160 Col nono (As did P fam'd in story) —L'Blisir
ti) Mario I.nnh~nl\ Baritone, in’ Ttalian,

00000

00 g

Be sure to get the Columbia re-
leases this month.

MUSIC
SUPPLY CO.
Toronto

0000000 000 T £

T e
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Fac ut portem (Thus Christ's d(ul may I carry)-Stabat Mater
(Iln» i) Caroling quull o, in Latin
.Il-l_ Noprano

e A

#2101 De W th)
! I:’u ’t Jon Eyes ll‘l:-mn I(»lpll

PRICE, $2.
R04%3 Little Tommy Went a Fish AHm‘) ), und Musical Trust (Had
ley) lm»rnm Quartette. Male \u
Out on the ! (Lobr) Donald Baw
#1485 Lonesome—That's All (Itaherts Nrmll-\v Gearge Wilton Ballard

Tenor.

Think f Me (Grey) Gladys m
ws04 A wty !ouuu is Our God (L.t

the Corner Where You Are (Gubricl) Apolle Quartette
Boston, Male Voices
Pllﬂl $1.80

Von Tilger) Lou Chiha *Frisco

Sopra
) Calvary Choir, Mixed

v Danee Oreh
unez Burger)  Lowisiana

Dancing
‘oot Warme! -—r Trot (Cawley Nunez-Lada)  For  Dancing
Lowisians Fiy
50574 Royal vu-lou Selection (Goetzl Cohun) Peerless Ot
Tiger Rose Waltzes (Keid Do Roxe) Lenzberg's l(n.md. Orel
for _Dancing
Mixed Vaices

1d
ra at Pun A Rural Story
Ji A Rural Story
1o Teali Hand

nd

Quartette, Male

Vi n'l\

Take Me @ Land of Jaszz (Wendling) Bert H

Broeze (M‘iy Baby Back to Me) ( Macdonald-Goodwin Hunley)
Premier Quartette. Hnl"- \'1:’ . yaai '
Ragging (Fran Gottler ) Arthur welds. Baritone

sniss T Posover Blowing Bu ;-th:h(' Walte, Intra.: T We
Meet Again o

Stri SMartyn) bon Chiba
Friseo,™" K.

Edison Amberol Records for November

ROYAL PURPLE RECORDS—$150 Each

200ns Melodie (’I'-vh-lk-v-nk\) Violin, Piane Ace. by Robert Gayler
and Kathlee rl

rom (

2009 n) Baritone, Oreh, Ace, by Thomas Chat

REGULAR LIST 00 Cents Bach
#8536 Auld Lang Syne (Burns) Mixed V %, Oreh, Ass. Ol Home

Ringers
#8441 Col. Bt
ARG

mers.

nway s Hand

Oreh. Ace,  Weyert A, Moor

ELTE - (Cawley Nunez-Ladu)  For  Dancing

ive

Ain't Got It, You Oould lllv It If T Had It Blues

Oreh. Asw. Vernon Dalha
em (Cohan) Bariton, Orch, Aee,  Arthur

AROR

aR4 ln ;Ilu Patrol (. U Stewart) Conway's llund
ELEYY mn (Adapted from ‘‘Peer Gynt'' Suite No.
I) (‘ubln ;uudu Dance Orch
a857 “ Racetrack Sketch. Ada Jones and Len
soge.
4854 Shi lmrhd and Roll (Who's Got Me) (Hernard) Orch, Ace
o
ARG Cider Thru a Straw (Duvid Morgan) Oreh. Ace.  Arthur
olling and Byron G. Hurlun.
AR4R Re: u.‘nl l!un ‘Home, Sweet Home'' (Jordun)
. Aee. Lewis Jaines,
4RH2 rm and rumu (Bull)  Baritone, Oreh, Aee

mo;

4851 Twenty” Third rul.- and He hun.h Io (Mrmllmn) x.

Lesson with Hymn, w

Morgan, D.D., and
tal

One Iuy m.n Green Bros
AN45 in a Cafeteria (S 1) ral Story
ARO0 woﬂu lo-r—l-uulo (Zun ik) Peerles

47 Yo Miser of Me (Ball) Sop

mn. and I Dream of a Garden of Sun-
Thomas Chalmers
Reinutd Werrenruth
Baseball
m mpud-—llun--m (Moyerbeer)  Edison
Concert  Band.

2725 Ohasse aux Papillons, Serennade (Fonthonne) Flute, Weyert A

Cul. Stewart

h
o, Oreh, Aee.

Asthore ( 'l‘mur- )
irl,

%

Moor.

1780 Favorite Airs from Erminde (Jukobowski) Edison Light Opern
(ump-ny

2982 & m_( nd,

2079 Those Ragtime M um 1Hn~|xku Premier Quar

tette,
2068 When Dreams Come True (Hein-Webh) Baritone,  Thomas Chal-

mers,
Is on the Cotton, Dixie Lee (Helf) T

2248 When the Bloom

Manuel Romain,
1869 When the Evening Bells Are Chiming Songs of Auld Lang Syne
(Helf) Manuel Romain

FRENCH RECORDS 00 Cents Each
27180 O'est ir vous! (Berlin) Baritone, Orch

A
27187 La au Bois Dormant (Vieu) Baritone, ¢
Pellerin,

v Pellerin,
Ace.  Heetor

Columbia Records for November

10 INOH, VOOAL—®0c.
A2787 Who Played Poker With Pocohontas (When John Smith Went
way) Al _Jolson, Comedian,

and.  Harry Fox,

s in Dixiel
A2TR5 Miami. Nora Bayes, Comedienne,
Jerry.  Norn Bayes, Comedienne

A2TH0 Iuly g‘m- “‘Follies 1910'") \'“.I::" ».'h. n.ﬁ‘
her

\27H2 Serenata.

\

Orch
AG110 Sweet Haw,

A

2774 Rondino.
d

appy When the Preac! ne. Van and

. Camphel]l and Nnrl
an l.ulhhr, Iumplu“ "
Gates of Gladness. \rihur
Don't Making lnh
a8 3
aiting (From "Wﬂ“ Lester"
6 Illmd Emblem Mar

reh. b
Columbin Iln h

ivlds, Bariton

TAL
Pennsylvanio Band
Bund

with Castanets.

Columbia Band. with Castanets
Drop Me Down' in Dixieland
Oreh

to Me. Fox Trot. Intro.: *Disie

eeze.
Dixie Onee

Walte. Intro.: *“Lamp of Love

Columbin Suxophone Sextette
the Blues, Fox ‘I'rt
 Up the Golden

Intro.: (1)
Gates 1o Dixie." 1

Slide, Kelly, Slide. One NI“H
10 INCH

duzz Oreh,
man s Original Jazz Band

Amparito Fa
Venetian Song.

To a Wi
Riceardo  Stracciari

10 INCH, SINGLE-$1.50.
Rigoletto. Ri, Vendetta.  _Duet by Barvientos und Stracciari
12" INGH 81,5

50,
G118 Afda,  March,  Metropolitun Opera House Oreh
La Gioconda (Dance of the Hours) \hnnpnlm.n Dance  House

wailan Moonlight. Waultz,  Tntre
Iumlnn Oreh.
Night in Italy. Medley Waltz. Intro.: (1) Funiculi, ¥ |
"| Hni n'' (8) in s () “Runte Luein’
O s.vl
W20 Tullphﬂ-u

rol
Aun-'- Land. Fox Trot. Intro.: “Bells of Bugdad
2 INCH, SINGLE

CMaui Girl"" Co

ot Rixteon" Sherbo's

Bherho's

10604 Illrlmu » llvuun (Ecco Ridents in Olllol Charles Haekett,

La Bohems Ilnnn) Churles Huckett, Tenor
Aida (oh Pnrll lll) Rosa Ponselle, Soprano,
i Carmen (Micaela's Aria) lluln Lashancks, Soprano
ol IIBB. Plllﬂ'l RECORDS-—90c,

ochs y

1
louunlr n UM l-rlnu
| Oloches De Co

a wille, II
Vive A n.m rm- H
uche Chez Le lucc

ad Ganthier, Come

1266 Some
I've B

Singi rus
rt.a renade 1N I)n.ub Waltz,  Joe Green (Xylophone) with
ohnll Danee Oreh,

265 Everybod

Me Honey (Joseph Lyons and llmrh-— Nmu.hn
e Step.  Duane Suwyer (Suxophone) with Okell Dance Oreh,
My Golden Rose (.. (. M. Glick und F

1 Bawyer (Raxophune) with Okell |
Sorn) Dne Btep, \'un
aiting rot You All the
Van hpu Uu-rmn
Oodle Bum Bo

rie
n) Fox Trot

1267 Tee v Gershwin) One Step.  Van Eps
unrh-ll
Southern Memories (Robert Hood Bowers) Fox Trot. Van Eps
Qn-rl o
1208 'r-u Me (Tell Me Why) (Max Kortlander) lnx Trot, Al Star
Trio (Xylophone, Raxophone and  Piano i

E
s
=z
E

i

£ A customer writes:—“The first
; four months of our business year
: more than doubles the same
period of last year.
MUSIC £
SUPPLY CO.

Toronto g

e e e et




Peter Gink (tivo. |

with tireen Bros
1204 Dear Old Daddy bun'u
rosen Blossoms (M

\\lu.,n......

Step, doe Green (Xylophone)

Oreh
8 (Fleeson & Vom
Donatd & King)

o
1270 When You Hold Your Arms :Innmu.un
hunph.ll A\ Ilnn I:vml with Oreh,
Somet ll Be Lovetime (Waulker Arthur) v,
.n.-y with Oreh

N Ooldcn Gate (Open for Me) (Kendis & MWrockman) Comphell &
Hur

svm Allana_ (Milo Rego) Sterling 1
l? a rlcllu Needs a Priend (Gr
enry
1w y Captain Vllorhu for Me Now (lrving Berlin) Billy
por, with O
ncle Josh and Aunt Nancy
towart and Ada Jones
Uncle Josh and the Soldier (Cul Stewart) It ¥ Ul Stewart
¢ From My Life (Large Sostem) (l. Sty Herkshire String
Qnuwn
lunnmo (From Quartette in D Minor) (Mazart) Berkshive String
Quar

n8tern, dr., Priseh.)

(Cal Stewart) Kube Story,  Cal

Peppine ( Accordian)
(Foster,
with Ukelele

(Waldteuful)
ome  (Swan:

Arranged
\ee, with

hy 8

1) Samuel Siegel. Mandolin Mari

(E. Polidini) Jdoe

wen (Xylophone) und Con
Hendix)

M. Tobun
Park Tnstrum
Wlockx)  Arthur Hadley
wrl Brill) Arthur Hadley
et Day (Thaxter & nuk) Helen Clurk

Wagner & Chinfarelli, Flute and

«

e Concert Oreh

na Lut Rose of lun-or «Il ) Murie Tiffuny, Soprano
n has, Gounod)  Croxton Trio,
Baritane
en) (Geo, Bizet) Greek Evans, Bari
s and Mason) Shannon ¥
ini) Will 0
Mil wi

] )
Face to Face 1'|M|nll Tohnson) ¥
Oreh

roand Wi »
rderick Whee Baritone, with

Pathé Records for November

10
170 Some qumnl Morning

INCH -
an l‘nul You in My Arms)

(from
Alnl-nu Friend) I'HU'M Hu HBaritons.
That l.ulhby of Long Ago (fr )UK - Whit
ing D N\I\ml r,n..u
Ill Be r Makes You Mine (lowis
Young Dong Bes ! 3
‘71. Me a Smile and Kiss ('lulll\un Handman)  Arthur ¥
rii
(Blow My Ilby Back To Me) 1 Goodw in
ey ) Iruml-l An can Male Quarte
You Didn't Want Me When You Had Me | Grossman
1) Irving Gillette, Tenor
lllnr‘ oon.  Yadeling,  Matt K
Lullaby (Keefe) Yodeling.  Matt Keefe
Wor, Accordion Duet. Boudini Brother

u Wuu (Ivanoviei) Vecordion  Duet Houdini
Brothers
Zampa (Herold) Overture
hest

v
(Herold) Overture

22180 Selection 1. Rublmann's Symphonic

Selection 2, Rublmann’s Symphonic

rnard) Medley Fox Trot. Intro.: A Good
“ind Master Suxophone Sextetts
rt is So Lomely (Matzan) Fox Trot, Muster

a.
Ruxophone Sextette,

12 INCH-—$1.65

WK Innrn u hopin) \n 1o
‘Extase’’

\ee

ef Hollman

) Pin
(Hollman) | \-..\..u..u.. Balo, Plan

o net Totions
ligios:

10152 Andante (Thome) — (Cello-Flute-Harp) Lo Sourdine
semble of the New York ||u||mnm
Sault 4’ Amour Greeting) (Cello-Flute-Harp) La Sourdine
[ Wle of the New York -mllu.rumm. Oreh

CANADIAN MUSIC
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1170 The Song of the Bells Charactoristic Serenade Patrick
5 Bund

(Stewart) Patrick Conway's Band

Bella fighn dell amore™  (Quartetie) Grand

o Milan

(Mascagni) **Voi o sapete

Carvarn Pescin, Soprano

12 INCH -8$2.76

llllu
e
«

(Suntuzen's

avalleria
\ir) Mg

T 'l‘hlll ( Massenet ) L amour est une vertu vare
Virtue In French v |
des Hijo

GNTH I\,nm-... Howard,
1 Ruens ) y Heart A}
Voier Kathleen Howard, « )
12 INCH
WOTT wm-n el (Kossini) **Asile F T (Oh, Blessed Abode)
Iu hnrles  Fontaine
CThomas ) le pis (e As a Flawer)
B B Chatten Fonta "
Price, $1.40
S0 Eileen. I‘ruuk Oldfield ||mn..u.
Mary.  Frank
K Frank Oldfield, Baritone

'l‘ho hlnl (Foure)
Nea, 'hee ( Mason) Frank Oldtield.
oy 'l'hn l-n olero (Stuart) Frank Oldfield. Baritone
CAdims) - Frank Oldfield. Bavitone

Barito

New Gennett Records

Sole Canadian Distributors: The Starr Co. of Canada,
London, Ont.

12-INCH—$1.60
| Tell Me Why (Fuy (oburn Ruse)
What Could be Sweeter Medley (1ux
the Golden Gates to Dixieland
For Dancing, with Singing Chorus

90 Cents
. Ferers & Greenus.  Hawalian Guitars,
& Ferera Hawaiinn Guitars
(Callahan - Kortlander) Duane Sawyer
Frat) (Please-Mayo Nelson) Duane Sawyer
A
Tenor

Trot) Intro, Open Up
Coney Island  Juzz Oreh

1545 Hilo Mareh,
Kilima Waltz.

Tell Me (Fox

(¥
N..l.. with

Rolo with Oreh,  Song

D |1i-m..|.|-.... Cowan-dones)  Trving
[
Ihlnl m
erling v oh
olrﬂlhu Sllnlhlnl ( Hnu h Kehmidt)

e
nvn thm- (Carlo Sanders Paseor )

Vernon Dulhart, Tenor with
dwin-Hanley) Avthur Fields & Jack Kauf
8 Axh, Tenor, with Orch
f & Rose (Methven Gillespie)
"
Till We Meet Again
4581 thn You and 1 Were '“nﬂ Maggie.
81l r l‘huldl Ano
1T X ow! lnl Bubbl
See Annhcr Sweetie Hanging Around.
4585 rmndl IMI
A2 nn Me Back \o old Virginny.
711 llllh Gra;
1530 ﬂu oly Oity. .
Onward, mmu-n Soldiers.
1516 co-o Back_to n
here the llnr Shannon Flows.
458 Prollblllﬂl Blu
Saint Louis Bl ll
4528 Shadows,
Klu Me

are ¥60"aoin

1 How ng_to Wet Your wnmu
Bring Back Those Wonderful

1 Days.

C

Sasha Jacobsen’s Violin fairly talks in “Dear
Old Pal of Mine.” It makes love beautifully
in Victor Herbert’s “Serenade.”

A-2753.

A

- .

G C

54-56 Woellington St. W.
Toronto . . C
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The Phonola Company

“The Phonola Co. of Canada, Ltd., is in no way
effected by the sale of the Pollock Mfg, Co., Ltd.,"" stated
Mr. Arthur B, Pollock in reply to the Journal's query

The Phonola Co. will continue under the management
of Mr. James Pollock, but on an enlarged scale just as
men can he seenred to inerease the ontput of cabinets,”’

The plant of the Pollock Mfg. Co., Ltd., at Kitchener
which now hecomes an integral part of the General
Phonograph  Corporation’s string of plants has for
several years been exclusively devoted to the manulac
ture of motors, tone-arms, reproducers, ete.  The Phonola
plant is at Elmira, just ten miles from Kitchener, with
which city it is connected by GUT.R. and an excellent
motor road

The Phonola management anticipate larger supplies
of motors and other accessorics in view of the policy of
expansion that General Phonograph Corporation  will
put in effect, making it possible to supply customers in
a larger way

Mr. Landon Appointed Columbia
Canadian Manager

Mr. A, E. Landon, formerly assistant manager of the
Columbia Graphophone C('o’s Canadian branch at To
ronto, has been appointed manager of this important
branch, suceeeding Mr, James . Bradt, whose resigna
tion was reported in the last issne of this Journal,

Mr. Landon, who has already come in personal con

A. B, Landon, appointed Canadian manager of the
Columbis Graphophone Co

tact with the leading Columbia distributors and dealers
in Canada, was formerly general sales manager of a
large concern operating in the United States and (an
ada,

His experience with the Columbia Graphophone Com-
pany covers selling in country and city territory, assist-
ant branch manager of Philadelphia and assistant Cana-
dian branch manager, Toronto, so that he is familiar
with Columbia’s policy and knows the business from the
dealer’s viewpoint as well.

His qualifications are such that the Columbia Gra
phophone Company feels safe in entrusting to him the
direction of selling the output of the new bhig factory
Jjust hought by the Columbia Company from the lmperial

Munitions Board, and regarding which an extended re
ference appears in this issue

Mr. Landon has made his permanent home in To
ronto, moving his family here over a year ago

Columbia distributors and dealers in Canada  will
find Mr. Landon sincerely anxioustoco-operate with them
hy giving service in Columbia products and in develop
ing and increasing the market hy extensive advertising,
a strong campaign of which is now in course of pre
paration

Increasing Canadian Recordings

Mr. 118, Berliner, vice-president of Berliner Gramo
phone Co., Ltd., Montreal, was among  recent  trade
visitors to Toronto, the headquarters of ** His Master's
Voice,” Ltd., the distributing house for Ontario of the
Berliner factory produets.  Mr. Berliner, who is al
ways in intimate toueh with the various ‘partments
of this organization and recording laboratories, says his
company has produced quite an extensive list of Cana
dian recordings and which list will he greatly enlarged
n the very near future,

In connection with **His Master’s Voice” develop
ment, which the company has fostered by extensive ad
vertising and effective selling helps to dealers, serviee
has been the dominant consideration of the organiza
tion and the factory output has continued sufficiently far
in advance of the demand of the distributors and dealers
to make instant deliveries a regular feature

The spirit of friendly competition in the plant in
duced by prizes and honuses in addition to a high rate
of pay always assures the co-operation of the record
pressers in maintaining their output at the high water
level, and they take a personal pride in hoth the quan
tity and quality production of the plant

The revision in prices of red seal records annonnced
during the summer of this year, has given a wonderful
impetus to sales of the hetter compositions by the artists
ol standing, and these prices have Proven an encourag
went to dealers to push the Red Seal husiness

Prizes Offered for Best Anthem by Composers of
Canada and United States

The annual competition for the Clemson gold medal
(value $50) and an additional prize of $50 given hy the
I W. Gray Co. (agents for Novello & Co.) is an
nounced under the following conditions: The competi
tion is open to all muscians residing in the United States
or Canada, whether members of the guild or not. The
prizes will be awarded to the composer of the hest an-
them submitted, provided it is of sufficient all-around
excellence.  The text, which must he English, may he
selected by the composer, but the anthem must he of
reasonable length (six to eight printed pages of octavo ),
and it must have a free accompaniment, Only one an
them may be submitted by each competitor, and a suc
cesstul competitor shall not be eligible for re-entry. The
manuseript, signed with a nom de plume or motto, and
with the same inseription upon a sealed envelope con-
taining the composer’s name and address, must he sent
to the general secretary, 90 Trinity place w York,
not later than December 1, 1919. To insure return of
manuscripts stamps should be enclosed. The sucessful
composition hecomes the absolute property of the guild
and will be published by the H. W, Gray Co. The
adjudicators will he Walter J. Clemson, R. Huntington
Woodman and Samuel A. Baldwin,

Sacrifice money rather than principle

4

e

1
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Music Chosen for Next Alberta Music Festival

TIII‘I sheet musie trade will be interested in the follow

ing official syllabus of the music chosen for prepara
tian for the next Alberta music festival which will be
held in Edmonton, May, 1920

Choral Societies—"* Lullaby of Life"
companied and an accompanied number of their own
selection

Large Choirs (35 voices or over
Death and from the
Dvorak

“Sweete Flowers Ye Were Too Faire,"”

Leslie, unae

By Thy Glorious
Passion, ™ “Stabat  Mater,”" hy
Walmisley,

1 Will Lay
West ™"

Intermediate Choirs (21 to 35 voices)
Me Down—Noble,  “*Weary Wind of the
Elgar, unaccompanied

Swmall Choirs  (less than 21 voices) — " Comes at
Times, o Stillness”—Woodward. **O  Christ, What
Burdens Bowed Thy Head ' —Knight, unaccompanied.

Female  Chorus—"* Indian  Lullaby "—Vogt. **Dis
tant Bells" —Mackenzie,

Male  Chorus—"Sunday on the Sea'—Heinze
“Boot and Saddle " —Bantock, (both unaccompanied )

Mixed Quartettes—"Yea, Thou 1 Walk,”" from Sulli
van's  “Light  of  the World™  (unaccompanied)
“Strange Adventure,”” from Sullivan’s **Yeoman of
the Guard."”

Male Quartettes—'* Eventide"—Robinson.

Female Quartettes—*You Ask Me for a Song'”
Hadley. '
Ladies” Trio—"Dream Pedlary ""—Colin Taylor

Soprano and Tenor Duets—**Here May We Dwell,””
from Smart's ** Bride of Dunkerron.™

Contralto and Baritone  Duets—To  he
later

Soprano Solos—"*Ye Verdant Plains™ and **Hush
Ye Pretty Warhling Choir,” from Handel's ** Aeis and
Galatea.”  “*When Maidens Go a-Maying '—German
key A flat

Mezzo-Soprano Solos—** My

tach, key D

“Daffodils a-blowing ™

Centralto Solos—""Thou Shalt

announced

Heart Ever Faithful™
German, key D or E flat,
Bring Them In,"

from  Handel’s **lsrael in Egypt.”
Fishers " —Hullah, key ' or 1B flat
Tenor Solos—" And They Al Persecuted Paul’ and
“Be Thou Faithful Unto Death,” from Mendelssohn’s
St Paul.”” 0O Vision Entrancing,”” Thomas, key K
Baritone Solos—"0 Cruel Fortune,” from Verdi’s
Ernani.”” **Lead Kindly Light,"" Pugh Evans
Bass Solos—"*How Willing My Paternal Love,” from
Handel’s **Samson.””  ““Jung-Dieterich," Henehel ; key
D Minor
Boy and Girl Solos
Nicholls.
Open Piano—Finale (allegro
“Romance in D flat”—Silelius,
Junior Piano—"*First Movement (allegro) Sonata
19, Mozart.  No. 16 opus 47 from Heller's Htwenty-five
studies in expression hook 2,

Open Violin—Allegro from  23rd  Coneerto-Viotti
(first movement ). **Canzono.”” Opus 85, Raff,
Junior  Violin — “Serenade,””  Pierne.

Lignore"—Stradella,
Public: School Choruses to e announced later,
Sunday School Choruses—** When | View the Mother
Holding""—Barnaby, and a two-part hymn of their own
selecti

Three

“The Gate of Yesterday

Sonata 12, Mozart,

ioloncello—** Noeturne  in
price"—Arnold Trowell,

The usual competitions for gold medalists, sight sing
ing, accompanying, sight playing, and ear test, will he
held.

Officers of the provineial executive are: President,
J. Norman Eagleson ; vice-president, Dr, H. B, Hodgson,
of Calgary; seeretary-treasurer, Cyril (. Wates, 202
Syndicate Block, Edmonton, from whom all further in
fermation may be obtained,

F"—Lachner.  **Ca-

Orders That Cau;e Delay

Rl-l(‘liN'l'L\' a dealer told the Journal that one of his
salesmen was causing him a good deal of extra cor-
respondence and loss of time hy failing to give full par
ticulars when ordering sheet music.  Sometimes he wonld
only indicate the title of a song, omitting the key and
composer’s name.  Oftentimes there is a song and a

Barbara Maurel sings “Kathleen Mavour-
neen” and “Love’s O'd Sweet Song.” Mil-

lions will want to hear her.

Col

A-6112.

Ae Cianhasd C.

Toronto .

54-56 Wellington St. W.
. Canada
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Piano number of the same tithe.  Again many cases erop
up where there are titles that are similar.  These and
other cireumstances make it very unbusinesslike to send
in an order without itemizing complete particulars,

Not only is more correspondence necessitated and
time lost, but delays med by lack of particulars
interfere with the dealer’s giving the hest service. ** You
would be surprised to see how many orders come in for
songs without any mention of what key is desired.”” said
a wholesaler to the Journal, ““in which cases we have
to write a letter and wait for reply hefore the order can
he completed.”” A little care exercised would do away
with these delays and make the sheet music department
more efficient.

Albums and Books Should Not Be Neglected

A SHEET wasic salesman informs the Journal that

in many music stores the standard song albums,
eyeles, and hooks of other kinds arve stored in some in-
accessible place month in and month out. The result is
enstomers drapping in frequently might get the idea
that only sheet music was carried in stock.  The sales-
man quoted every six weeks or so makes a fresh connter
and, window display of hooks and albums of different
kinds, from which he gets good results,

Stickini to Successes

Old Masters Get Their Knuckles Rapped for Wasting Too
Much Music Paper

HE editor of Musical Courier has the happy faculty

of occasionally taking a subject that needs disens-
sion and treating from a light semi-humorous ang'e
what many would make the substance of a heavy dry
article,  In urging composers to stick to suecesses, this
writer, if he listened, would hear every sheet music
dealer and salesman in Canada breaking in with a
““hear, hear.”  Unfortunately the injunction to stick to
successes is impossible to carry out, mainly hecanse
time, and time only, sorts out the suceesses,  But the
flood of compositions that do not last, and especi
those that never make any start towards success,
trimental to the rvetail handling of music. Could some-
thing be done to divert much of this into channels that
would carry it out of sight before it ever came off the
press, sheet music dealers, salesmen and jobbers would
think the millenium was near at haod,

The Journal was thinking more of the popular and
drawing room songs in this connection, but  Musical
Courier goes right after the late Messrs. Rubenstein,
Beethoven, Haydn, Handel, Mendelssohn, et al,  The
reference referred to is as follows: “*When will com-
posers learn to write successes on'y and cease to waste
time on second, third, and fourth class works’ Rubin-
stein, for instance, wrote no end of operas, oratorios,
songs, sonatas, to no effect,  He should have been con-
tent with the Melody in ¥, the Romance in E flat, and
the song. ‘So Like a Flower Thou Art.’

“Lock at the tons of manuseripts dear®old Father
Haydn turned out.  Four auartettes and the ** Creation '’
would have sufficed, with his beautiful Austrian hymn,
which no doubt caused the downfall of the Hapshurg
dynasty.  Why did Mozart write beer garden music for
mechanical clocks? It seems to us that a man whose
stay on earth was to be so strictly limited should have
gone in for more sport and less pen work.  ““Don Juan™’
and “Figaro.” and perhaps the G minor symphony,
(would have been enough, children would surely
have forgiven him for not writing those thin sonatas
which are so hothersome to play correctly—with their
Tittle trills and passages of sixteenth and thirty-second
notes all mixed up together.

“Beethoven was o eapuble musician too,  But he
wrote vards and yards of music no one wants, That B
flat sonata called ** Hammerclavier,” so hard to play
and harder to hear, would have added to the composer’s
renown if he had not written it at all.  Artemus Ward
saidl that it would have bheen $10 in Jeff Davis' pocket
if he had cer been horn.” bt we do not helieve that
any action of Beethoven's would have put as mueh as
#10 in his pocket.  Then why did he write that first
symphony ?

“Handel was a fearful waster of music paper
entire column would be insufficient for the names and
outlines of his Ialian operas—not to mention the in-
terminable oratorios that ave never performed.  Handel
could have saved himself no end of trouble by compos-
ing only the * Messiah* and the * Harmoaious Blacksmith,'

Y Mendelssohn did about as we!l as any of them, He
got “Elijah," the violin concerto, the weddi 1z mareh,
and the spring song aceepted—which is a pretty high
pereentage of his output.  Perhaps the writing of so
many useless works eansed his early death,  Sehnhert,
another early dier, was perfectly  veckless  with  his
health and music paper.  The *Serenade’ and the un-
finished symphony would have settled his fate in the
extimation of the public.  Let us add the * Erlking' and
the military march by way of ornament and we get the
bed rock of Schubert’s popularity. The wan in the
street knows, of course, that Schumann’s immortality
rests on Traumere,” and he is not certain that Schu-
mann was the man who made *Traumerei.”  Musicians,
naturally, consider Sehumann the composer of the piano
concerto, e might have had a much gayer time if he
had not composed his useless musie

“Liszt might have stopped at the second rhapsody,
although Dante Fink would then have worshipped Bea-
trice Liszt less fervently. Let us add *Les Préludes’ to
Liszt's list, notwithstanding that the public for that
erstwhile brilliant symphonic poem is now  becoming
listless.

Sullivan considered himself the composer of the
‘Martyr of Antioch,” the ‘Golden Legend.’ and * Ivanhoe,”
He was greatly mistaken, for everyhody knows ‘Onwar,
Christian Soldiers,” “The Lost Chord.” *Pinafore,” and
‘Mikado."  Sullivan lost a vast amount of time on un-
necessary seores.  Thousands of Christians know nothing
at all about his “Goldea Legend,” thousands of Japanese
never heard of his *Mikado,” and thousands of Jew
on intimate terms with “Onward, Christian Soldi
W. 8. Gilbert might enlarge on this. We trust we have
said enough on the subject to open the eyes of composers
to the fact that it is a waste of time to write any hut
the most suecesstul works,

Some desirable

territory  still

open. Get busy.

MUSIC
SUPPLY CO.

Toronto
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Music Deglers and
Orchestral Leaders

These are the four numbers you
hear on all the best orchestras from
ocean to ocean,

(1) “DREAM OF THE BALL"”

Valse Intermeszo. AlOlﬂIALD JOVOI

ed in olo.
they are worth

(2) “JOGGIN’' ALONG THE HIGHWAY"
Words by Arthur Anderson. Music by HAROLD SAMUEL

Harold Samuel's big succoess—the song all your boys *‘back
from the front'" will recognize

(3) “THE BI"J.IS OF ST. MARY’S”
Words by urber. Music by A. EMMETT ADAMS
An Emmett number which brought the house down in
omime, London, Chappell's are
putting it over finely in the States

(4) “MATE O’ MINE”
Words by Leslie Cooke. Music by PEROY BLLIOTT

A charming song—just read over the splendid words, The
music, I possible, 16 botter than the words

‘Write for plﬂlc“lu’l of numbers 1 and 2 to Leo l'!lll Inc, New
York, and numbers 3 and 4 to ﬂhlppcll ) Lad,,
York and Toronto,

ASCHERBERG, HOPWOOD & CREW, LIMITED
16 Mortimer Street, LONDON, W.L, England

LARWAY

Popular Piano Solos

PAUL AMBROISE
Valse Impromptu
Valse Brillante
Chant Du Seir
Danse Caracterisque

Chanson D'Amour
MAURICE TELMA

San Remo
Souvenir de Russie
Amour Fidele
Contemplation
Adoration

J. H. LARWAY
14 Wells St., Oxford St., London W. I, England
Selling Agents for Osnada:

ANGLO-CANADIAN MUSIC CO.
144 Victoria St., Toronto

Successful
Songs

(In keys to suit all voices)

THE WORLD’'S THANKSGIVING
Ethel Montefiore

THE FLAG OF LIBERTY . Claude Arundale
1 PASSED BY YOUR WINDOW

May H. Brahe
COME TO THE FAIR Easthope Martin
DOWN HERE May H. Brahe

FOLLOW THE GOLDEN STAR
Frank T. Latham

COME SING TO ME
PLL SING TO YOU

IN GOD’S OWN KEEPING Henry Geehl

THE GARDEN I FASHIONED FOR YOU
Herbert Oliver

GOD SEND YOU BACK TO ME

Emmett Adams
JAPANESE LOVE SONG May H. Brahe

VALE (Farewell) Kennedy Russell
SLEEP AND THE ROSES Arthur F. Tate
ALL THE ROSES IN JUNE Henry E. Geehl
ROSES OF YESTERDAY Henry E. Geehl

THE DAY THAT YOU COME HOME
Henry E. Geehl

Jack Thompson

Jack Thompson

Song Cycles

FOUR SONGS FROM “THE FRINGES OF
THE FLEET” Edward Elgar

SONG PICTURES (Five Songs)
May H. Brahe
(Including I Passed by Your Window™)
LYRICS OF LONDON
EIGHT BALLADETTES

FIVE CANZONETS

Herbert Oliver
Herbert Oliver

Landon Ronald

The Ango-Canadian Music Co.

Limited
144 Victoria St., Toronto
ole Agents for: Edwin Ashdown, Ltd.; Enoch & Sons; Enoch et
Cie. Paris: Leonard & Co.; 1. H. Larway, and other houses,
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Celebrated Their Triple Jubilee

On October 16 the music publishing house of Enoch &
Sons, of London, England, celebrated an event of unusual
interest, viz, a triple jubilee. On that date Mr ile
Enoch, the senior partner of the firm, attained his 75th
year, completed his 60th yvear of active Lusiness life and
celebrated the 50th anniversary of the foundation of
his firm in England.

The House of Enoch & Sons, London, and Enoch ot
cie, Paris, are known all over the civilized world for
the excellence of their publications.  They have pro-
duced many vocal and instramental numbers which
have loomed large in the music of the past half cen-
tury.  To them goes the eredit for most of the works of
Mme. Chaminade, the great French composer, for Lan-
don Ronald’s charming songs and song eyeles for edu-
cational works by Marchesi, Tosti, Bellairs, and others,
and for concert songs and ballads by a host of Eng-
lish composers as Wellings, Rodney, Bevan, Bunning,
Cowen, Lane, Roeckel, Somerville, Jack Thompson, May
IL. Brahe and numerons others.

New Chn;;p;er& Co. lIssues

“1 Love Your Eyes of Grey,”" Haydn Wood ; “*Glow
of the Western Sky,"” Hugh R. Hulbert; ** Pale Yellow
Rose,”” Montague F. Phillips: **Golden Stars That Shone
in Lombardy,”” Hermann Lohr; *“1'd Build a World in
the Heart of a Rose,”” Horatio Nicholls; ** Dreams of
Long Ago,”” Horation Nicholls: **Somewhere in Brit-
tany,”" Evelyn Sharpe; “The Rivals,”” Tom Dobson;
he World is Waiting for the Sunrise,”” Eugene Lock-
hart; “*Delilah,"" waltz, Horatio Nicholls; ** Bells of St.
Mary's,”” waltz, A. Emmett Adams; Ward-Stephens’
musical setting of **Words of Love and Prayer,”’ Ward-

%
|
Established 1852 Call Telephone M. 554

Musicians’ Demands

Satisfied in every way at our store,
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co. of London, Eng,
Pélisson, Guinot & Blanchon of Lyon, Prance,
JUW, York & Sons, of Grand Rapids. Mich.

35 St. Lawrence Blvd. - Montreal

Many Columbia Hits will be in
demand for Hallowe'en Parties.
Will you be ready?

A
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Stephens; ** Lilies of the Valley ™ (a medley of old Eng
lish songs arvanged for girls’ voices), Liza Lehmann

Additions to Chappell Octavo Library
“Cast Thy Burden' (tenor or soprano with 4 part
)y Bernard Hamblen; *Phe Still Small Voice,”
For soprano with 4 part chorus . Bernard Ham
‘Waiting,”' (T.T.B.B.), Leo T. Croke: ** Waiting™
I » Lo T, Croke; “The Bells of St Mary's™
Adams; “The Bells of St
A, Emmett Adams; **The Bells of
U Melisande in the Wood™ (1T

Emmett
A BB,
St Mary's™ (SS.A.
BB, Alma Goetz

Sheet Music News Briefs

Walter Mathias, Vanconver, B.C., late of the Mon
teling Piano House, has opened a sheet music depart-
ment with Townley & Ward at 443 Hastings 8t. W., next
door to the World office

H. G, Stanton, vice-president of the .S Willinms
& Sons Co, Ltd., has become one of the first directors
of the ( 18 Repatriation League, which has heen re-
cently incorporated in Toronto,

The Pratte Piano Co., of Moutreal, Ltd., has been
incorporated to manufacture and deal in pianos, organs,
phonographs, and other musical instruments  with
capital of $200,000,

At the annual meeting of the Orpheus Glee and
Operatic Society, of Ottawa, which was recently held,
the music director spoke at some length on the past his-
tory and the great suceess achieved by the Society, that
it had encouraged the management to go one hetter this
year. *‘Merrie England,” a new and original comie
opera in two acts, by Basil Hood, and composed by
Edward German, the noted English composer, and first
produced at the Savoy Theatre in London, England, is
the opera to be produced this season.

The Journal is informed that Chappell’s braneh in
Toronto will shortly have copies of the song ** A Night
of Romanece,”’ hy Horatio Nicholls, This song is already
in request.  They also have published the song entitled
“Dreams of Long Ago” on the successful waltz,
“Delilah,”” by the same composer. ““On Miami Shore,””
which is a beautiful and dreamy waltz melody, is en-
Jjoying huge demand in the States: the New York estab.

. handling big orders

lishment of Chappell & Co., Limited
from the johbers. The new edition of the number ** The
World is Waiting for the Sunrise’” has just heen pub-
lished. This is a charming song and several audiences
in Ontario towns have had the pleasure of hearing it
rendered by the ““Pierrot Players.”” It is written hy
two well-known Toronto gentlemen, Mr, Ernest Seitz,
the composer, and Mr, Eugene Lockhart, the author of
the words.  Publishers are Chappell & Co., Ltd,

Leo Feist, Inc., “Starts Things" in Canada

Leo Feist, Inc, the New York music publishing
house, has opened a branch in Toronto to co-operate with
the sheet music dealers of Canada in marketing Feist
vongs on a large scale, The Toronto office is in charge
of Gordon V. Thompson, who has disposed of his husi-
ness for 10 years known as the Thompson Publisking (o,
to Leo Feist, Inc., and is now located in the Heintzman
building. One of the chief aims of this office will he to
create a demand for their songs and to that end four pro-
fessional vingers are permanently on the staff devoting
their time to developing Feist hits through the various
theatres, bands, orchestras and other means as is done
in all the larger American cities,

Emergency stocks of the leading hits are to be car-
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YOU MUST HAVE THESE

FEIST SONGS

if you would “cash in" on the hundreds of thousands
of dollars Leo Feist is spending in the big magazines,
you should be well stocked with the following songs

“WHEN YOU LOOK IN THE HEART OF A
ROSE.”

“THE VAMP”—The cyclonic dance craze.

“MY BABY'S ARMS”—Hit from Zieghield
follies,

“LULLABY BLUES.”

“SAND DUNES.”

“I KNOW WHAT IT MEANS TO BE LONE-
SOME.”

“CHONG.”

“FRECKLES.”

“CASTLES IN THE AIR.”

“HAWAIIAN LULLABY.”

Every day you are without these songs you lose

money. Clip the above list and send a liberal order
to-day.

LEO. FEIST, INC., 193 Yonge St., Toronto

ENOCH SUCCESSES

“I PASSED BY YOUR WINDOW”

May H. Brahe
This little song has gripped our singers and
is fast becoming known all over Canada

Charming words wedded to a beautiful melody
~issued in keys of C, D, E flat and F
“COME TO THE FAIR” Easthope Martin

A song descriptive of an English fair. The
lilting melody is irresistible. Already being
featured by leading singers. Keys of G, A
and C

“THE WORLD’'S THANKSGIVING”
Ethel Montefiore
A Peace g—splendid melody—beautiful
words. Keys of C, E flat and F

“THE FLAG OF LIBERTY” Claude Arundale

The London Magazine's £1,000 prize song
Keys of C, E flat and F

“THE GARDEN OF HAPPINESS” Daniel Wood

A phenomenal success. Should be stocked by
every dealer. Keys of E flat, F, G and A flat

Enoch & Sons, London, England
and
The Anglo-Canadian Music Co.

144 Victoria St,, TORONTO

DELILAH

WALTZ  Horatio Nicholls
Europe’s Latest Haunting Success

QIMESMme I pragot rrmIuu»En

.| °“ MIAMI SHORE

Waltz Song Success
ROSES OF PICARDY  Haydn Wood
WONDERFUL WORLD OF ROMANCE

f CHRIST IN FLANDERS
CAST THY BURDEN

ROSES OF PICARDY (Waltz)
BELLS OF ST. MARY'S (Waltz)
A NIGHT OF ROMANCE (Song) Horatio Nicholls

Publisher's Note:
This is a Hit in the
States.

prd

Haydn Wood <Y
DEAR FADED ROSE e iy ¢ 1
Dorothy Forster \o %0 o\\’ ’
WHEN | WAS YOUNG AS o5 A. Emmet Adams
Guy D'Hardelot ot & ?> 00 oot WHEN THE
THIS SONG OF OURS Q\ oF ¥ W GREAT RED
Hermann Lohr ? “' " DAWN IS
HASSOUAN d ‘Y B SHINING
(One-Step) .&‘ Evelyn Sharpe

MATE O’ MINE

THE ROAD THAT
BROUGHT YOU TO ME
Bernard Hamblen

Ward-Stephens
Bernard Hamblen

Percy Elliott

CHAPPELL & CO., 347 Yonge St., Toronto [|“>**°New vorx

MELBOURNE
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ried in Toronto, Mr. Thompson says, and it is their

mtention to print the big sellers in Canada.  **In fact
my instructions,”” said Mr. Thompson, “*are to build up
a Canadian staff, get Canadian singers, print in Can

ada and spend every cent we can in Canada.””  The
advertising campaigns that back up all Feist publiea
tions are well known in Canada.  These include large
“ads.” in the papers and wmagazines, lantern slides
and the plugging of scores of singers

The Feist successes of the moment include ** Chong,””
by Harold Weeks: ** By the Camptive,”” by Perey Wen
vich: “*When You Look Into the Heart of a Rose,”" by
Flored Methven:; 1 Know What It Means to be Lone
some,”" hy Kendis Brockman Vineent; “*Sand Dune
and “The Vamp,”" by Byron Gay ; ** Lullaby Blues,"”" by
Robinson and Morse ; and ** My Baby'’s Avms,”” hy Har
old Tierney

Larway Publications Growing in Popularity

J. 1. Larway's songs, song cycles and piano solos
have won a deserved place with the British public hy
reason of their exeellence,  They have also obtained a
firm hold in Australin, Canada and the United States
for concert and home use and for educational purposes.
My, Larway has made a feature of the compositions of
Herbert Oliver, David Dick Slater, Paul Ambroise,
Manrice Telina and many other composers,  The Lar-
way publications are handled.in Canada by the Anglo
Canadian Musie Co., Toronto

Series of National Songs

Enoch & Sons, the London publishers, have recently
isstedd @ series of National songs of great interest to
vocalists, The series ineludes **Saint George of Eng
land.”” “*Saint Andrew’s Land,” *“The Fair Hills of
Ireland™ and ** Wales for Ever The lyries are hy
Fox Smith, a well known contributor to ** Punch,”” and
the music by Charles Villiers Stanford.  Anglo-Cana
dian Music Co., Toronto, are Canadian agents for this
series as for all Enoch & Sons publications,

Interest in Bands Reviving

High School Boys Want to Join—Citizens’ Support Given
RESENT indications clearly point to renewal acti
vity in hand cireles.  Only recently a band-master
from Western Ontario, who is also a musieal instrument
dealer in the same town, told one of the Journal's repre-
sentatives the following incident.

“During the war,”” he said, “our band. like many

TRADES JOURNAL %

five men
that one

other such organizations, fell to pieces.  Only
were left, It was learned, however, one day
of the old members of the band was returning from
is and it was felt that on the occasion of his
arvival at the station we should muster a hand to meet
him.

1 oset to work, and, with the aid of the five old
timers, managed to serape together for the oceasion a
number of extra players.  This quickly gotten together
band was the starting point for recorganizing on a sub
stantial basis. At present, | now have twenty-five men
coming out to practice rvegularly. The townsfolk are
glad to see the renewed interest.  No trouble is ex
perienced in getting financial  help.  Enthusiasm s
spreading among the ranks of the High-school hoys,
most of the applications for admission to the band com-
ing from high school hoys who want to play the cornet,
trombone, drum or some instrument. At the present
time, there are enough who would like to join to bring
the strength up to fifty. Band music has a place now

OVers

it never had before.”
The experience of the band-master quoted are but the
experiences of band-masters all over Canada.  Every

where there are signs of more interest heing taken in
band music and it is gratifying to note how the recent
agitation for ““more music and better music in  the
schools,” which poliey Canadian Musiec Trades Journal
has staunchly and consistently  advocated, is hearing
fruit.  This fact is evidenced by the inereased interest
school pupils are taking in bands, orchestras, glee-clubs
and music in general,

Men who accomplish things have
purposes; others have wishes.

Additions to Church Anthems

To their popular series of chureh anthenms, the Anglo
Canadian Musiec (o, have lately made the following
“Praise the Lord,”” Bertha L. Tamblyn;
My God, to Thee,”” R. G. St : “*Abide
' Ralph €', Murton; ** What a Friend We Have
', (. Forsyth, and “*Teach Me to do Thy
E. Goodwin. These numbers may he safely
recommended to organists and choir leaders seeking new
anthems.

---A-2757.

Van and Schneck sing “Oh! How She Can
Sing.” You'll Say: Oh! How They Do Sell!
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Louis XV —Style “W
4 feet, 8 inches

Built on a Policy

ILLIS’ PIANOS are built on a policy:—A policy

that says to the purchaser, “‘Here is a piano that

has been made with such searching care, the materials

for which have been chosen with such rigid scrutiny that

the makers stand back of it with the utmost confidence
in its ability to give lasting satisfaction.”

A policy that says to the dealer:—"'Here is a piano you
can sell with the secure feeling that you are delivering
to your customer the best piano that money can buy—
at the price—a piano to which you can entrust not only
the safekeeping of your good repute but the winning
of a greater following.

Willis & Co., Limited

Head Offices: Factories:
580 St. Catherine St. W., St. Therese,
Montreal, Que. Que.
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Trade Talk in Montreal

The Montreal Gazette recently made a statement of

peculiar interest in these words: **In Montreal relatively
few English persons, other than those whose business
or profession make is essentinl, speak French, while,
in striking contrast, it is somewhat unusual to meet
a French-Canadian who does not know English. The
advantage of a knowledge of the two languages is all
with our French people who thereby obtain many posi-
tions from which English persons arc excluded by their
inability to speak both tongues.”” Whether it is natural
ineptitude with respect to acquiring foreign languages,
or simple laziness, or an inborn disposition to let the
other fellow go to the trouble, we profess not to know ;
but it is characteristic of English-speaking people that
they do not hother themselves v much about learn-
ing other languages. Perhaps it is on account
of their standing pat on the matter that English
is so effectively making its way as the language
that all people must learn; it may be another case of
Mahomet having to come to the mountain. In any case
there could he no more startling illustration of this
Anglo-Saxon trait than the fact that in what is virtu-
ally a French-speaking city in this country, the Eng-
lish-speaking people leave it to the French to take the
trouble to learn English rather than trouble themselves
very mneh to learn French.”
The Pratte Piano Co. of Moutreal, Ltd.. have in
rporated with a capitalization of $200,000, It is pro-
posed that the manufacture of Pratte pianos and phono-
graphs will hereafter be carvied in a much larger way
than heretofore.  Mr. Antonio Pratte, who has heen
with the business for years, will still continue to he
actively connected with the new company.

F. G. Sharpe, director of Willis & Co., Ltd., is one
of us now he having just purchased a motor car. His
pleasures and troubles have just begun

R. A. Willis, viec-president of Willis & Co., Ltd.,
who, at present writing, is expected home any day, had a
most successful business trip through the west to the
Pacific Coast.  Writing to his firm recently Mr. Willis
stated that he found the piano and music dealcrs
throughout the west- in an optimistic frame of mind
s to husine s prospeets, with business done so far this
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year good all wlong the line, One of the greatost sources
of satisfaction was the almost uniformly enthusiastic
reports indicating the very best prospects as to the com-
ing holiday season’s selling.

J. 1. Mulhollin, of the Mulhollin Piano Co., is hack
again to business after a very severe siege of illness,
He is now in the best of health and spirvits and has
tackled his many important duties with customary energy
and vigor,

Edwin J. Howes and his contagious smile ventured
in upon us recently.  Mr. Howes comes from the Na-
tional Piano Co., Toronto, of which firm he is viee
president and general manager, and he is as enthusiastic
as a sailor hoy on shore leave over the husiness he and
his firm are enjoying.

Mr. Wagner, supcrvisor of R, 8. Williams & Sous
Co., Ltd, spent a few days in Montreal en route to
Ottawa.

John Dinsmore, who is with Beare & Sons, Toronto,
was a visitor in the eity in the interest of his firm.

Mr. Avthur Desjardines, one of the divectors of Willis
& Co., Ltd, has invested in a motor car, With no speed
limit attached to the sale of Willis players and pianos
he necd not fear the officers of the law

J. K. Tureot, who conduets a sheet music husiness
at 182 8t. Catherine St. East, finds his business expand

———

Are you pushing Columbia hits
in your town? If not you are
overlooking a wonderful chance |
to cash in. .

MUSIC
SUPPLY CO.
Toronto |

THE SUBSCRIBER

The retailer must keep in touch with what ’w
other merchants in his line of business are doing

to capture trade and to conduct their stores in-
telligibly, and the only way of doing so, to
read the trade paper specially devoted to his line
of endeavor. That is why practically all mer-
chants make a close study of the trade press.

The Trade Journal

Its place in the Business of

—From *Publicity.”

THE ADVERTISER

A subscriber to a trade paper naturally ex-
pects to find therein the advertisements of
houses which cater to such business as the sub-
scriber represents. In fact the trade journal is
the one medium, manufacturers cannot afford to
omit, b itp des the sal and makes
national distribution easier.
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ing at a rapid rate. In addition to handling a large
retail clientele, he has also worked up a nice following
in the wholesale and jobhing way with a separate store
from that of his retail business.

Gunner Inglis Willis, son of President A, I,
of Willis & Co., Ltd., who recently returned from Fran
is once again in harness and is attached to the ins
se ling staff under floormanager Chas, D, Patterson

Piano Man Now a Famous Writer

Mr. Arthur Beverly Baxter, formerly a valued mem-
ber of the Nordheimer piano selling staff at Toronto,
which position he resigned over three years ago to serve
King and Country is now ranked among the promin-
ent authors of the day. Mr. Baxter, who made his
debut as a writer in the colums of Canadian Music
Trades Journal some years ago, has contributed many
stories to Canadian magazines, While in England his
work came to the attention of Chambers’ Magazine, pub-
lished at Edinburgh, one of the acknowledged standard
publications of the world and one of the most eritienl
purchasers of fiction.  As a result Mr. Baxior s stories
are appearing in Chambers. A novel of his, now heing
completed, is also to be given to the public in the near
future.

Mr. Baxter’s military career ineluded serviee with
the Royal Engineers, On enlisting in Canada he tock
out his commission, was advanced to a Captainey, 't
in England reverted in rank to go to France, At the
end of this year he returns to England and wi'l continue
his literary work in London. where he will also be on
the staff of Lord Beaverbrook’s daily paper.

The J;nea Mz;irola

“If 1 had to pay as much for it as the whole ontfit
cost me,”" said a gentleman, taking in his expensive
phonograph and choice lot of records with a sweep of
his hand. ‘T wouldn’t be without my Jones Motrola.
It looks after the winding as no human heing can, It
winds just enough and er overwinds the spring.
Also it never lets the motor run down,  Eleetrie motors
may be good, but | prefer a good spring motor with a
Jones Motrola to wind it.  Those are my sentiments.”

The foregoing “‘sentiments’ 3 those of a local
citizen who has been using a Jones Motrola for more
than a year during which time, he states, it has never
failed him.

His Master's Voice, Ltd., Toronto, are the ex-
clusive Canadian distributors of the Jones Motrola,

A Newcomer

Canadian Music Trades Journal is in receipt of the
first issue of *“The Musician,”” a new paper in the Bri-
tish musical field, edited by Henry Coates, and published
at 17 Little Titehfield St., London, England. 1f one’s
Judgment is to rest on the first issue a bright, veadable,
well edited and attractively made up publication is
assured,  Contributions from distinguished musicians
are noted.  The poliey outlined prowises real help for
native musicians and uative musie.  The entire get-
up of The Musician conforms much more to the general
style of our high class Canadian and American publica-
tions than do most of the English papers. The adver-
tising pages, which contain announcements from impor-
tant piano and phonograph firms and musie publishe
are full of interest. The Journal wishes The Musician
a long and prosperous life.

Luck dreams of a home— work builds one.

Music Dealers Want a Building at Welland
County Fair

At a meeting of the Niagara Peninsula Music Deal
ers’ Association, held at the Grand Central Hotel, St
Catharines, it was decided to seek the co-operation of
Welland merchants and manufacturers in the matter
of obtaining for next year a manufacturers’ building on
the fair grounds at Welland. Plans for such a building
will be prepared by the music men for submission to
the annual meeting of the directors of the Agricultural
Society next winter,

This action has been taken as a result of the faet
that this year no Welland music dealers had exhibits
at the local fair. They sought for space to make their
displays and were told that they could have such space as
was available on the second evening of the fair. The
result was that the music dealers decided in a body
not to make any exhibit.  They felt that they had not
been quite properly treated an’ are now seeking to have
a manufacturers’ building ereeted where all manufae
turers, piano men included, may exhibit their products

Planning to Occupy New Factory
“We're busy, a little too busy for comfort perhaps,
yet not ungrateful especially as we have a fair stock
for the fall,”” snid Frank Stanley to the Journal the
other day and *“we are busy planning to oceupy the new
factory early in the year 1920,

Millions for Technical Education
Government to Develop Industrial Training

“As the result of the war Canada would have to fight
hard industrially to compete in the world's markets,"
said Hon. Dr. H. J. Cody, Ontario's Minister of Educa-
tion, in a recent address, “‘and for this reason technical
education had developed an importance never hefore felt
s0 keenly,"’

He spoke of the 10000000 which the Dominion
Government intended spending in this regard throngh
the Provinees.  The Dominion Government proposed to
give an amount equal to the outlay of the varions
Provinees each year. The first year's grant would he
about $700,000, divided in proportion to population and
the extent of the Provineial grant given. Ontario is
spending $337.000 for the coming year, and so wounld
¢ a big share of this grant for technical education.
ery plan of reconstruetion depended upon human
intelligence, so that education had become a fundamental
part of the work. Work, thrift and education were the
three watchwords for Ontario, and must he translated
into definite action,

‘:i;,,, e
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Trade Visitor From the Antipodes Buys Musical
Instruments in Canada

Thos. Ritchie, of Chas. Begg & Co., Ltd., Big New Zealand
louse, Visits Here en Route to England

~ Influenced to come to Canada because of favorable
impressions formed of the industry here through reading
Canadian Music Trades Journal Mr. Thos, Ritehie, of
Chas. Begg & Co., Ltd., a large w Zealand music
house, with headgquarters at Dunedin and seven branches
throughout the country, spent a couple of days in To
ronto en route to KEngland and Seotland, coming to
Toronto from Woodstock, where he arranged with the
Thomas Organ Co, Ltd., for shipments from their
plant.

This was Mr. Ritehie's first visit to Canada and, as
stated, it was reading the Canadian  Music  Trades
Journal that inspired him to come to this country.
Chas, Begg & (o, Ltd., are among the Journal's valued
subseribers in the Antipodes, and after reading the
issue of March last containing report of the convention
here of Canadian Burean for the Advancement of
Musie, which Mr. Ritchie absorbed from beginning to
end and passed along to other members of the firm, he
was 50 impressed with the enterprise of the industry
that he deeided to visit the trade here, and his itinerary
was accordingly arranged.

Mr. Ritehie had been a month in the United States
hefore reaching here and visited the Thomas Organ Co.,
Ltd., at Woodstock before coming to Toronto. He in
spected several of the United States piano factories,
music publishing houses and phonograph firms, his com-
pany being active in all three hranches of the trade,
In his trip across the continent from San Francisco to
New York and Boston he lost no opportunity to visit
the bright and progressive retail stores loeated in the
various citics visited.

Being organist and choirmaster for many years of
Roslyn Preshyterian Church at Dunedin and conductor
of the University chorus, Ritchie also availed him-
self of the opportunity offered to hear the various church
choirs and organists in places visited.  Of all that he
heard none impressed him more than the choir of
Metropolitan Methodist Church, Toronto, conducted by
Mr. H. A. Fricker.

For sentimental veasons and because of a ten per
cent, duty preference, Mr. Ritchie considered New Zea-
land a favorable market for musical instruments of
Canadian manufacture, provided, of course, that prices
and transportation costs made business possible and
which he believed they did.  In fact he made purchases
of pianos as well as of organs while here. The German
piano has never had the hold on New Zealand trade
that it had in Australia, and the feeling is very strong
against anything German,

The New Zealand tariff on musical instruménts im-
ported from countrics within the Empire, including
(Canada, is 20 per cent. as against 30 per cent. on imports
from other conntries.

Per head of population Mr. Ritchie is convinced that
no other country spends as much money on music as
the New Zealander. ““Our people are on the average
m comfortable circumstances,”’ said he. ‘“We have no
extreme poverty, nor great wealth, but a population of
one miilion, largely composed of people who have the
means of purchasing comforts and luxuries.””  Musical-
ly the New Zealanders are in advance of Canadians.

Pianos of English manufacture have-a strong hold
in the New Zealand market and the well known British
makes are well represented. Since the war prices have
doubled and in the case of some of the cheaper makes
have more than doubled. When interviewed by the

Journal Mr, Ritchie remarked that the lowest priced
piano then on their floors would he at €115 retail,

Previous to the war there was quite an extensive
sale for a piano at less than €40 pretail and a line that
sold for €38 had wmore than doubled in retail selling pric
While, as in England, the French polish is the favorite
finish, the varnished ¢ I coming in,

In their phonograph department, Chas. Begg & Co,,
Ltd., featurc **His Master’s Voiee' lines, which are
supplied from England.  Mr. Ritehie considers that this
branch of the business is farther advanced in Canada
and that in New Zealand the proportion of floor cabinet
sales is much smaller.  Becanse of the people being
more advanced musically, however, it is considered that
the recordings of the higher grade compositions sell
relatively in greater proportion.  In the United States

Thox. Ritehie, of Dy

n, New Zesland

Mr. Ritchie arvanged for the agency of a well known

make of phonograph.

The sheet music dealers of New Zealand have now
an active and strong association as a result of Mr.
Ritchic’s organization efforts.  In the earlier stages

of its formation he handled the seeretaryship, but the
growth of the work necessitated a permanent secretary,
He was much intercsted in the development of trade
associations here and in the United States. Whiie in
New York he addressed a meeting of the sheet music
trade.  He showed a particular interest in the work of
the Canadian Bureau for the Advancement of Musie, the
advantages of which in propogating interest in music
he readily saw was a service to the public, the press and
the people,

Mr. Ritchie cxpeets to again visit Canada on his
return trip and, in view of the aggressive and enter-
prising industry he has found the music trades of this
country to be, plans to make his next visit a little more
extended.

Boost musie every you get,

E(lm-ulinu has more constructive foree than coercion,

Seeds of suspicion once sown yield bumper crops
of dmtrn»t

A fool can find fault,
suggest a remedy.

When a man is sick he wonders if there is another
man on earth capable of continuing his business in
case he shuffles out,

chance

but it takes a wise man to
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Mr. Shapley Speaks in St. John, N.B,

That there was an awakening of a broader spirit of
friendliness between the manufacturers of Canada East,
and Canada West, that the people of Ontario and vicin
ity should come to the Maritime Provinees more often
with an idea of studying problems which in the end
tend to assist the future progress and expansion  of
a whole, were some of the keynotes sounded st
the recent gathering of the executive council of the

Cana

W. H. Shapley, Torouto

President, Sterling Actions & Keys, Ltd
Canadian Manufacturers’ Association, in St. John, N.BB
This is the first meeting of the hoard in the Maritime
PProvinees, but it is safe to say that it will not be the last

The great possibilities that industry alone can bring
out: the progress that lies in the united efforts of manu
Faneturing activities from one end of Canada to the other,
and the closer linking of the Maritime Provinee manu
facturers with those in Ontario and Quebee were strik
ingly produced at the luncheon of the €. M. A. in the
Union Club. There were short hut telling addresses by
members of the couneil from all parts of Ontario, Que
hev and the Maritime Provinees,

W. L Shapley, president of the Sterling Aetion and
Keys Company, Limited, Toronto, made a few remarks
He gave assurance of the splendid reception tendered
the visitors in 8t. John.  He veferred to the remarks
of the mayor and Mr. Emerson that these visitors shonld
Le periodical and in this he conenrred heartily

Speaking of manufacturers, Mr. Shapley said that
they  were sometimes abused by the public and this
tended to have a depressing influence on the manufae
turers themselves.  They should shake this off, he said,
and believe themselves to be what they rveally are. He
aid that the manufacturer was doing the most import
ant work in the development of the country—even he
vond that of the farmer. There was an apparent lack
in Canada of the progressiveness and business industry
that exists in the United States Cities and towns down
this way should be more progressive than they arve at
present.  He urged the manufacturers, free from finan
cinl wories, to invest their money in the part of the
country that needed development

Mr. Shapley hrought out the point that there was a
duty for the members of the Manufacturers’ Association
to see that there were more men with business experience
seat to parliament.  The business man and the manu
facturer were not properly represented.  In Ontario there
wis hardly a manufacturer or a business man in the
dominion house to represent industry.  This was a faunlt
of the €. M, A, and he urged correction in this regard.

Only honesty huoilds permanently

TRADES JOURNAL

New Player Action Patent

Seventeen eluims have been allowed Chas, A. Dall.
of New Jersey, assignee of H. P. Balloy, New York City
on patent No. 192,799—a Player Piano Action device
Below is a deseription of sume: Claim,—1 In a player
Plano, a small metal pueumatic section including a |;nll
of channel sheet metal members having their trough
portions facing each other to form a wind box and hav
ing outstanding flanges projecting laterally of the wind
box so as to reinforce the same in the |;|;|Il.v‘ of the later
ally extending flanges, and means for fastening the
flanges together to form an air-tight connection there
between, and a unitary valvular mechanism supported
on the lower of said channel members and extending
through and fitted within the upper member and acting
to reinforee the wind box in plane at right angles to
the plane reinforced by the laterally extending flar
5. In a deviee of the class desceribed, a two piece sheet
metal tension box ineluding a top and a bottom member
and provided with an opening on the top member there
of, a single valvular member containing all of the neces
ry valvalar mechanism to actuate a striking pueumatic
'mmi i said opening and resting on the bottom of said
0x

9. In a deviee of the class deseribed, the combination
of three units, cach constituting an article of manufu
ture complete in itself, one of said units comprising an
all metal tension hox, a second unit comprising a cas
ing containing all of the necessary parts for operating

a pneumatic from the pneumatic pressure in said ten
sion box and positioned in said tension hox, and the
third unit comprising a pnenmatic supported from the
tension hox and adapted to be controlled by said val
valar mechanism

e

-

All the music of all the world.
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Another Visitor From New Zealand

W. U W of W, Sons & Gofton, Ltd,
Cortohereh, Vi gl posts ;

A second trade visitor from New Zealand to call
on some of the piano, sheet music and wusical mer-
chandise firms in Toronto and Montreal this month was
Mr. W. U. Webley, of Webley, Sons & Gofton, Lid.,
243 High St., Christechureh, Mr, Webley visited several
American centres calling at Toronto en route from
Chicago to Boston and New York, from which latter
point he sailed to England. He expeets that his entire
trip will run between seven and eight wonths hy the
time he returns to New Zealand.

In answer to the Journal’s queries, Mr. Webley
mentioned several interesting things about New Zea-
land and conditions under which husiness is done there.
That country pioneered the way in granting votes to
women.  They have a universal 8-hour day, the fae-
tories working from 8 to 5 with an hour for lunch.
The stores with a very few necessary exceptions are
open for business from 9 to 6 with 1 o'clock closing for
Saturday afternoons,

The music trades have an association in New Zealand
which has been the means of creating a better feeling
amongst the dealers and of bettering working condi-
tions for themselves and their staffs. The proposal now
is to elose at 12 o'clock on Saturdays and at 5.30 through
the week ; also to close up the music stores altogether for
ten days at Christmas, at which time the staffs will
have their annual holidays. Christmas time is the New
Zealand holiday season anyway, that, of course, heing
their summer-time. Instead of spreading the vacations
over, perhaps, a period of three months, which would he
necessary for all employees of the music stores to get
holidays, the plan is to close up for the ten days and
have all go at the same time,

Prohibition was killed there by the returned soldiers’
vote, though parts of New Zealand are “‘dry’" under
local option. In the dry districts the savings hank
halances increased very wmaterially and general retail-
ing conditions improved in that the people became het-
ter buyers and hetter payers.

So many of the New Zealand and Australian trade
have now visited Canada that Mr. Webley thinks it is
fime some Canadian piano men took a trip to New Zea-
land and Australia. In conversation with the Journal,
this visitor mentioned that as far as he could remem-
her no member of any Canadian musie trades house had
visited Australia.

In addition to four or five well known English makes
of pianos and one American line, Webley, Sons & Gofton,
Ltd., are extensive Columbia distributors, While the
English catalogue of records is more suitable to their
market than the American one, many of the American
selections sell in New Zealand, though they wounld not
care to handle all the seleetions in the American cata-
logue, Mr. Webley jokingly added.

While in Toronto Mr. Webley paid a visit to the
Bell Piano & Organ Co.’s factory in Guelph. Intend-
ing to sail from New Zealand to Vancouver, owing to
a strike he had to change his plans and take the
Wellington-Frisco route, though it is his intention to
make the return journey across Canada.

Among the members of the National Association of
Piano Bench and Stool Manufacturers in the United
States has arisen an agitation which has for its object
the standardization of colors in the piano industry.
They e¢laim that if an effort were put forward in this
direction. not only would it henefit the maker of piano
benches but also the piano manufacturer himself.

Serious Advance in Ivory

On top of all the advances in the cost of ivory that
have been coming with more or less frequency during
the past five yeurs comes a cable dispateh from London
just as this issue goes to press, announcing an inerease
of 25 per cent.  This is the most serious advance made
at any one time and puts ivory prices at 58 per cent.
higher than pre.war prices,

In the piano trade there is considerable anxiety as
to the future supply of ivory and the question has bheen
dismissed as to the probable necessity of a substitute
for ivory tor the cheaper makes at least,

Mr, John A. Morris, of Toronto, Canada’s only ex-
clusive ivory importer, interviewed by the Journal in
this connection was rather hopefully disposed and pre:
dicted that with a renewal of shipping tacilities, supplies
of raw ivory will increase. At the present time reserve
stocks in England arve a little more than half the stock
of 1916,

The severe restrictions imposed upon various in-
dustries in England during the war affected the ivory
supply and actually viade greater quantities available
for Canada than are now proenrable, Now that these
restrictions have been lifted and other countries are
in the market for ivory, including Germany, the demands
upon the limited supply has naturally ran the prices up.
Not only are the m ndustries in former helligerent
countries in Europe steatly demanding more ivory,
hut various other industries in which ivory is extensive
Iy used are also in the market,

Montreal Firm Has Secured Canadian Agency
of Birmingham Firm's Decalcomania Products

Elsewhere in this issue appears the opening an-
nouncement to the trade of Wheeler & Shepherd, 1022
St Catherine 8t, W., Montreal, who have secured the
Canadian agency for the Decalcomania products manu-
factured by J. W, Beresford & Co., of Birmingham,
England. This firm is specializing in Decal i
transfers for the music industries and all kinds of per-
manent translucent window signs, In promising prompt
shipments, Wheeler & Shepherd say that Canadian
customers have the preference.  The Journal under-
stands that this firm has secured a goodly number of
orders on the basis of making deliveries abont two
months from date of receiving the orders. In fact they
say that an order received from Messrs, Willis & (o,
Ltd., Montreal was filled in six weeks from the day
the order was secured.

Piano Man Inventor

Mr. J. B. Mitehell, superintendent of the Dominion
Organ and Piano Co. plant at Bowmanville, Ont., has
applied for patents on a phonographic invention relat-
ing to the tone-chamber. = Mr, Mitchell, who is a tone
expert with long experience in organ and piano produe-
tion and an old bandsman has made a close study of
the {»Ilonoﬂraph. The result is a tone-chamber with a
flexible resonator designed to prevent blasting and to
bring the tone out clearly and naturally, Many demon-
strations have been given on a phonograph with My,
Mitehell’s invention, and those who have had heard it
claim for it remarkable purity and sonority.

Hard luck is often a synonym for laziness,
The high cost of cheating is still going up.
A man once said that an enemy of his handed him

a lemon, but he took the lemon and made a glass of
lemonade out of it,
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Here, There and Everywhere

Mr. James Deyman, the well known wmusic dealer at
Bowmanville, Ont., who features the Dominion lines, was
unfortunate enough to fracture reveral ribs recently

Mr. Charles Fleissner, of Stephenson, Ine., the well
known phonograph motor house of New York ( ity, was
a recent visitor to Toronto and other Canadian centres

Don Linden, of Nordheimer’s vetail piano sales stafl
Toronto, led the singing at the Broadview Y.M.('A
Campaign dinners throughout the recent  drive for
more members

A phonograph club sale with a limited membership
of 40 has just heen put on hy E Coles ( of Wood
stock, Ont, In that connection they are strongly featur
ing Starr phonographs

Miss Mae E. Skilling, of the Columbia Graphopione
Co.’s Edueational Department, recently addressed the
West York Teachers” Association on  the
phonographs in schools throughont the country

Mr, F. T. Quirk, manager Sterling Actions & Keys,
Ltd., Toronto, visited New York recently. While on his
business rounds, Mr. Quirk saw the parade of
fifteen hundred striking piano workers from Bronx

henefits  of

NOme

I 8. Gorbovitsky, the Winnipeg musical
whose visit to Toronto and the ¥
The music dealers of Milwaukee, who combined to

put on a strong series of advertisements to hoost musie

last year, are going to repeat the attempt on a higger
than ever. The cost will run from 3,500 to $5,000.

The Willis Piano & Organ Co., of Halifax, ave pre
paring to move into their old store in the Roy hlock,
which has been rebuilt following the great explosion
which many of the husiness premises in

Halifax
The Pratte Pianos Company, Ltd., Montreal,

heen incorporated with a capital stock of $200,000 hy

Philippe J. A. Prate, Benoit Bissonette and others to

manufacture punos, organs, gramophones, and other

musical instruments

Paul Halin & Co., who some years ago located close
to Bloor and Yonge Streets, Toronto, have removed to
larger premises on the west side of Yonge Street at
number 740, The new location gives Paul Hahn & Co.

a larger frontage with centre entrance and deep show

windows on either side

¢

wrecked so

has

In the passing of Andrew Carnegie, pipe organ
manufacturers have lost a strong patron. It s
said that during his lifetime, Mr. Carnegie paid in

part for 7,686 organs for churches, expending a total
of nearly $6,300,000,

Mason & Risch, Ltd., Toronto, are endeavoring to
take of the shortage of
Vietrolas by the wmanufacture of the Mason & Risch
phonograph now being featured to the public and which
15 a product of their own phonograph factory

Verdi E. B. Fuller, who has for the past five years
been Dirvector of S Promotion for the Edison Co
has heen appointed manager of the Ampico Department
of the American Piano Co.  Mr, Fuller was largely re
for the ineeption and carrying out of the
Edison tone test recitals

care of at least a portion

sponsihle

A. M. Douthwright, of the Wright Piano Co., Ltd.,
Strathroy, is on a holiday trip in the East. **With
factory output oversold and many orders on hand |

thought this was a fitting time for Mr. Douthwright to
have a good holiday,” said Mr. E. J. Wright, head of
the firm, to a Journal representative

A Brantford despateh to the Toronto Mail and Ew
pire says: “‘Brantford piano dealers met here to-day
and decided to make representation to the Government
and to manufacturers against any further
price of pianos. In fact reductions will be as
and it was proposed to organize a Provincial organiza

inerease in
W for,

tion to this end.”

Mr. R. 8. Gourlay, president Gourlay, Winter &
Leeming, Ltd., Toronto, who has been confined to the
General Hogpital here, is making good progress toward
complete recovery.  While at this writing, he is not
sufficiently strong to be at business his many trade
friends will be glad to learn that in a short time M
Gourlay will be again at his desk

Cable orders for organs for export to various parts
of the Empire are almost a daily feature of the husiness
of the Dominion Organ & Piano Co.,, Ltd., and Mr, J
W. Alexander, president of this firm, finds it diffienlt
to make allotments of pianos and organs to the resped
tive customers at home and abroad that nearly satisfy
the demands.  Half a hundred additional workmen could
be used to good advantage in the Dominion plant

Mr. W. K. Elliott, the well known dealcr of Bramp
ton, and who missed the Toronto Exhibition this year
for the first time in thirty years, is again attending
to busines though not up to his usual standard of
health, **Busines is hetter this fall than for some vears
hack,”" said Mr. Elliott to the Journal. ““The country
roads have been excellent. The farmers have plenty of
money and are spending freely. The higher priees of
pianos do not seem to retard business in the least in

my section

A dispatch from Portland, Oregon, says that George
W. Lyle, assistant to the president of the Pathé Freres
Phonograph Co., of New York and Paris, authorized
Sanford Lowengart, manager of M, Seller & ('o., to con
tract for the manufacture of 5,000,000 worth of Pathé
phonographs in Portland for domestic distribution as
well as for export to South America and other foreign
lands. M. Seller & Co. are Pathé distributors for the

FAUST
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The Possibility of Training Young Men for Piano
Factories in Night Courses at the Technical
Schools, Night Schools and Y.M.C.A.'s
Government to Develop Industrial Training and
Technical in in

Education
Europe and U.S.—A Matter for P
Manufacturers’ Association to Discuss

HIEF of the unrelenting obstructions that have been

staring piano manufacturers in the face for months
is under-production. 8o aceustomed have the makers
and their factory superintendents became to the con-
tinuous chain of annoyanecs ineident to underproduc-
tion that just a little of the edge has been taken off
that spontaneous optimism for which piano men have
always been singled out.

In this article, the Journal desires to get down
quickly to the roots of production troubles and a pos-
sible partial remedy. For the moment costs are put
aside. Hours of labor go by the board. The degree of
efficiency of the present staffs with which our piano
plants are being operated will be just casually referred
to. The phase of the matter up for discussion is the
supply of labor,

Some years back, far-seein minds began to prediet
that a penalty would have to Ye paid for the distaste
of the average young man in this country to learn a
trade. The immediate extra dollar or two he would
carn & week by taking a job requiring no partieular
training spoke louder than the value, later on, of being
skilled in some good trade, For a considerable time
past, no young fellows, to speak of, have been offering
for apprenticeship in the wood-working trades. There
was a period when the reeruiting was largely done
from the ranks of Old Country cabinetmakers who
emigrated to Canada. That was cut off with the war.
The when and the extent of its resumption is problema-
tical. The point is, should the piano trades sit still
and see the line of applicants for work as street ear
conductors and motormen and other jobs than any
ordinary man ean fill, lengthening at their expense
without making a move to protect their own interests?

What the Journal would like to see the Canadion
Piano and Organ_ Manufacturers’ Association discuss
seriously is the possibility of linking up with the move-
ment for the extension of industrial training and tech-
nical education in Canada. There are Y. M.C.A.'s, night
sehools, and teehnical schools in various centres where
piano factories are loeated, or in distriets contributing
thereto, whien eould reasonably be expeeted to run
night courses in woodworking. It even seems probable
that in some eases only instructors and some neeessary
equipment stand in the way.

Unless there is something unforeseen to block re-
sults, the Piano Manufacturers’ Association has the
exeentive ability and the influence needful to frame up
a plan of co-operation with the authorities in charge of
these educational eourses to inelude woodworking as
applied to piano making. The government is reported
to be prepared to spend several millions of dollars in
developing technical edueation and industrial training.
As an indieation of the trend of events in educational
circles, Lindsay Ont., is to have a technical night
school, Windsor, Ont., is planning a new techuical
sehool building. These are instances of what is going
on all over the provinee and within a few years it is
planned that Ontario shall have a net-work of techni-
cal high schools (both day and night courses). Be-
fore the War a Royal Commission was sent to Europe
to delve into the details of governmental aid to and
operation of sehools that were condueted, not for the
vouth who were to go in for higher education but for
the sons and daughters of the masses who as soon as

they were from 14 to 16 had to go out in the world to
dig for themselves,

The members of this commission reported Canada
to be several laps behind the times in this respeet, They
urged immediate and thoroughgoing action.  They sub-
mitted evidence of certain industrial schools for boys
in Britain, France and other countries that turned out
tradesmen ineluding  skilled cabinetmakers. These
courses involved practical work in a workshop with all
the latest tools. The quality and treatment of woods
was explained and expert instruetion given in joinery,
designing, varnishing, polishing and all branches of the
trade.

Grand Rapids, which is primarily a wood working
city, has realized something of the possibilities along
the foregoing lines. The Board of Edueation there is
working hand in hand with the eity’s great furniture
factories and other industries in shaping their night
sehool courses in technieal education, One idea is to
build up a larger labor supply in their home eity and
voduce the need of seeking for help in outside labor
markets. They are hoping that an extra effect will be
that men already engaged in the factories will take
advantage of certain courses to make themselves more
proficient and eapable of earning even higher wages.
From questionnaires sent to the different plants it is
learned that in Grand Rapids the sentiment in favor
of voeational training is overwhelming and that this
fall and winter will see big numbers taking advantage
of the night courses.

The possibilities are big enough to warrant a min-
ute study of the situation in our country. The need
is great; and it is intensificd by the very ature of the
piano case which is the highest form of eabinet work
a plant is called upon to produce,  Prevailing high
wages and the fact that the piano factory attracts high
grade workmen are favorable to getting results from
some such plan as the one suggested,

To strengthen their hands, the Canadian Piano and
Organ Manufacturers’ Association could probably se-
cure the co-operation of the Canadian Phonograph
Manufacturers’ Association, as members of the latter
are sorely in need of more cabinets, and therefore
cabinetmakers. 1f advisable, the Furniture Manufae-
turers interest might also be enlisted. Canadian Musie
Trades Journal will welecome opinions on the question
raised by this article,

In response to several requests for the establishment
of @ class in show card writing in_connection with the
Evening Industrial Classes at the Woodstock, Ont., Col-
legiate, the matter will be considered hy the Board of
Edueation provided at least ten persons make applica-
tion.
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A good stock means ready sales
—keep stocked.
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This column is open free of charge for advertisements L. J' MUTTY @ Co.

of “Help Wanted” or “Positions Wanted.” For all 175 Congress Street BOSTON, MASS.
other advertisements the charge is 3 cents per word We manufacture fine calender coated silks and nain

2 sooks for Pouches and Pneumatics, and special fabrics for
per insertion, Bellows of every description,

Every kind of RUBBER TUBING is represented in
P\ ANO Salesman was Ay to B, G, M wm, Heint our line, including large sizes covered with HEAVY
man & ( Wind Out FRICTIONED TWILL, which is designed particularly
to prevent splitting over connections.
MI SICAL Instrament | ' ints sl nos, Wil SAMPLES and PRICES furnished on request
I ] Any firn '

Box T | ‘. — Refer all enquiries to Dept. T,

Photiograph Corporation
S\||\\v|>\ want
na, Saskatoor
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“lnternational’ Motor for PIANO and TALKING MACHINE
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v‘,;, heap imitation but a  highclass pre Jobing, S SE— y b Mackine =
manufactured hy Sumples, suggestions and sketches furnished
INTERNATIONAL MACHINE & MFG. CO., LTD. MADE IN CANADA by
111 Adelaide St. W., Toronto, Ont. CANADA DECALCOMANIA COMPANY,. LTD
Fnquiries solieited

64-370 Richmond Street West TORONTO, OANADA

FIRST IN THE FIELD

withk ACCORDEONS ..

No. 20—Size 5 x 91, colored panels, natural finish mouldings,
6 fold bellows, nickel corners, 10 white enamelled keys with

124934341

white bone finger buttons, 2 bass keys $5.25 each

No. 24—Size 614 x 9!, fancy colored panels, No. 29—Size 814 x 10, flush panels, natural

mahogany finish mouldings, 8 fold double mahogany finish, 11 fold bellows, nickel
bellows, nickel corners, 2 stops, 10 keys corners, |0 wooden keys with pearl finger .

with white bone buttons, 2 bass keys. buttons, 2 bass keys $11.00 each

$8.00 each and a dozen other styles at various prices.

Orders for Accordeons accepted only
when accompanied by orders for regular
merchandise

BEARE « SON

117 King St. W. Toronto, Ont.

and

32 Rathbone Place London, England
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Additional Laurels for the

Gerhard Heintzman

Canada’s Greatest Piano
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LIBRARY T Height, 4 ft. 6 in.

PLAYER Width, 5 ft. 1 in.

PIANO Depth, 2 ft. 3 in.
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TO the already long string of laurels that have been gained by the Gerhard

Heintzman Piano, still more have been added.

With the art of piano making having reached the high degree of perfection
that is to-day manifest, it is with considerable pride that we announce that at
the Quebec Exhibition the Gold Medal—the highest honor—was awarded to
the Gerhard Heintzman Piano, several styles of which were displayed by P. T.
Legare Limited of Quebec City. This is another result of high ideals and
honest effort which have been employed for over half a century in an en-
deavor to produce for the Canadian people an instrument that would satisfy
every musical desire and which would stand supreme among products of the
world.

And needless to say recognition such as above mentioned is a good source of
satisfaction to the producers, and an incentive to do still better if it is possible.

Gerhard Heintzman, Limited

Head Office and Factory, Sherbourne St.

TORONTO . - - CANADA

s
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The Mason & Risch Piano is a standard instru-
ment, and sells at a standard price. To reach a
lower price, we would have to sacrifice the quality
of its completeness. [t would then be cheaper AT
FIRST, but more expensive IN THE END. This
is our thorough conviction, and it explains why in
Mason & Risch Pianos standard of quality is
rigidly maintained, and why the instruments of our
make have attained so enviable a reputation,

Mason & Risch Pianos and Player-Pianos are in.
struments that your customers are proud to own,
To sell them is to have the purchaser set the mark
of approval on your establishment.

~ 5 o .
ma,s’on 5 ﬁlﬂf}}m;b
230 Yonge Street :
Toronto




