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famNSIST UPON YOUR ENTIRE BUSINESS FAMILY READING
“CANADIAN MUSIC TRADES JOURNAL." To render each

depart ger, sal bookkeeper—in short each employee, who
wishes to advance in the Music Trades, more efficient and more en-
thusiastic, it is necessary for him to keep posted on all matters pertaining to the business
in which he is engaged.

The man who would get the most out of his business should encourage every
member of his staff to read their trade paper.

This Journal's club rate for any three persons
with the same firm is $2—and each one can
have it mailed to his house address.

MONTHLY $1.00 PER ANNUM IN CANADA, 5s. IN GREAT BRITAIN, $2.00 IN OTHER COUNTRIES.
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PHONE!
SECRETARY - TREAS:

Reowvawo L CuiLvene,
GENE mAL SALES MANAGER

Sowe Canapian Distmimurons

MANUFACTURERS
or Tve

BERLINER ;;-un»ohoonc MM. April 15th, 1918

or Twe
VICTOR TALKING MACHINE

Mr. Piano Dsaler,
Everytown, Canada.

Dear Sir,

A Viotrola Dspartment will re-awaken
the interest of your old customers and bring you
many new ones,

It's easy to start--putlay small--profit
good--and our system of "selling helps" gives
the new dealer a flying start,

Drop us a line--T0-DAY,
Yours truly,

BERLINER GRAM-O~PHONE ©O,, LIMITED

[(]——
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Ottawa i~

Martin-Orme

Pianos and Players

From

e

For the Man on
the Field of Action

OU are a piano merchant on the

field of action, I'he home makers
of our Great Dominion want an op
portunity of purchasing, from a repu-
table Dealer, high grade pianos and
players that will grace the parlor
or the music room. They realize that
while the design should harmonize with
the furnishings of the home, the tone
and  durability are most important
factors. Your leading line, therefore,

will be a very important consideration.

TRADES JOURNAL 1

Canada

ERE is where the Martin - Orme

line comes in, with the * 10lo-

form System,"” an exclusive  Martin

Orme feature in piano and player con

struction. It is a logical application of

acoustic pl’inciples. which is one of the

several ideas employed that bring out a

pure, melodious singing tone entirely un
tainted by harsh or metallic sugges-
tion that characterizes unskilfully made

instruments,

Martin-Orme Players are all in tone
and case design that the planos are,
with a player action equipment that

is second to none on the market.

With the rapidly changing  atti-
tude of the public towards Player
Pianos, put vourself in a position to
step in and get a good  share of
the business, by featuring as vour

leader

The
MARTIN. ORME

Write us about Territory.

———

The
MARTIN-ORME
Piano Company, Limited

Ottawa -3 Canada

SS———

s —
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Newcombe Pianos & Players

“Never Suffer by Comparison”

Here’'s the Thing in

a Nutshell

Merit Begets Confidence,
Confidence Begets Enthusiasm,
Then
Enthusiasm Makes the Sales.

As a Newcombe Dealer That is

Possible for You

It is selling good planos and players,

ments in which you have faith,

mstru-
ones that will
give people pleasure and service for every Dollar
expended — that gives the whole game a gist
and satisfaction,
Since 1870, Newcombe Pianos have been singled
out for their

Purity of Tone Graceful Lines
e ——, ————

Beauty of Design Artistic Finish
————— B —_————

Newcombes and no others have the
Howard Patent Straining Rods.

THE NEWCOMBE PIANO CO. Limited

Toronto . Canada

Head Office Factory
17-19 RICHMOND ST. WEST 121-151 BELLWOODS AVE,




KARN
PIANOS

MORRIS
PIANOS

CANADIAN

KARN-MORRIS
PIPE
ORGANS

WI'SIC TRADES

KARN
PLAYERS

MORRIS
PLAYERS

JOURN AL

A
Piano
Retailing

Incident

EVENTEEN years ago a

gentleman, prominentin Ca
nadian public lite and influential
in hisown home tow n, purchased
a Karn piano from a firm who
for years have staked their repu-
tation and business success on
the Karn-Morris lines. A few
weeks ago the same gentleman
wishing to purchase a new in
strument for his beautiful new
residence went to the same retail
house and bought the same
make as he had years before
A Karn

Does not such an incident
speak its own message ¥

It simply means the first
plano has stood the test of time
in tone, in appearance, and in
power of endurance, with the
result that the purchaser was
fully satisfied.

Karn Players are
Karn
player ac
all the
ments.

The
Karn - Morris
Piano and Organ Co., Ltd.

Head Offices Factories

Woodstock Woodstock
and

Ont. Listowel
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The “PEERLESS” Inv:

to Canada

In the history of Autopneumatic Musical Tnstrument Industrs no make of automatic piano has

SO guickly gained and maintained an enviabl

name as a piano adhering solely

to the highest

standard of manufactur

5 has the Peerless.

It is an incontestable fact that

the Peerless wias the first su cesstul

automatic or coin

operated piano made, and wi

I know that experience, combined with progressive ability, is

ol the utmost importance in rea

hing a high degree of su

ess

Al the superior pomts contained in the P,

eerless hclp 1o increase its ¢ rning

Automatic piano made

capacity, which
has the highest record of any

PEERLESS AUTOMATIC PrANO

Mool * Elit

Supplied in Dark Wax Finished Oak

Scenic Panels

Peerless Piano Player Company
(F. Engelhardt & Sons, Props.)

St. Johnsville, New York
NEW YOR)

CHICAGO
1416 E 33 8¢ 216-318 S. Wabuh Ave

—_—

it S
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The #3ell piano

ALWAYS HOLDS

A LEADING PLACE

WITH MUSICIANS
BECAUSE
It is replete with up-to-date features,

It has a Tone which appeals at
once to the trained ear.

Its Touch is so light it is less tiring
to the pianist,

In general, the quality of the Piano
is such that we had no hesitancy in
extending the term of our Guarantee
from five years to ten.

The live Dealer considers it good
policy to push the BELL, because
it brings more sales.

The Bell Piano o ...
Guelph, Ontario

TORONTO, Ont. LONDON, Eng.




CANADIAN MUSIC TRADES JOURNAL

NOBLE ST.

Canada’s
Best
Piano

Action

for the

Manufacturer

Canada’s Best
Piano Action

for the

Sterling Actions & Keys Limited

Repair Man
g

. e

TORONTO CANADA
N R
TR

,,Q I;’ an}, ; Canada’s

AL =L Best
Piano
Action
for the

Retailer

f Canada’s Best
Piano Action
for the

Musician

R

= ]

!
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THE WORMWITH PIANO CO.

LIMITED

Kingston o . Ontario

Makers of *“Wormwith” and * Weber*

PIANOS and PLAYER PIANOS

Louis XV, Player Piano
LI Nir Style H. Mission Player Piano

1. Nin,

We also make 1ft. Sin. Player
instyle * G case, and 1it. Gin.

Player in style ** A" case.

Style Cottage Mission Player Piano

411, 3L in,

All Players 88 Note with all Attachments
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MENDELSSO HN
PLAYER PIA NO
%
Player mechanism

thoroughly re.
sponsive.

Player Piano con-
struction wup-to-
date in its capa-
bilities as a
Player and
Piano.

Music lovers satis.
fied by its un-
limited capacity
for expressing
musical feeling.

MENDELSSOHN PilaNOo Co.

110 ADELAIDE ST. WEST TORONTO, ONTARIO

Wright Pianos
%

The Line Worth Pushing 52
Weeks in the Year.

NU single feature ever made a successful

Piano.  But a conspicuous superiority

N tone, an attractive case, an evidence
of extraordinary care and effic iency in con-
struction  from  material to finish, all
Incorporated in one piano at the right
(Wright) price form a solid foundation 1or
successful merchandising for any Canadian
Music Dealer

That Piano We Offer YOu

AND

Its Name is * WRIGHT "

Wright Piano Co., Ltd. ONTARIG—
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.

maae
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Why are the

THOMAS ORGANS

So Popular ?
Ask The Dealers Who Handle Them

EASY TO SELL No Trouble With Them When Sold
Made By Acknowledged Organ Experts.

St. Georges de Windsor,

T'he Thomas Organ & PO

\ Piano Co
Woodstock Ont
Gentlemey

I hought a Thoma: Organ from one of your agents

twenty -six vears ago Theinstrument h 1S given us
faction.  We have alway liked the tone of the §
i Ebwarn Besorr
Togo, Saskatchewan, [
The Th mas Organ & Prano Co , Woodsto k Ont

Gentlemen

The Thomas Organ arrived saf
| We may say it

ely after a ride of many mile

& gem and we are certainly proud of it \w think

| rassed for tone and finish LAWRENC)
| ”

er rough roads
The Thomas Organ Piano Co

Woodstock, Ontario

Watrous, Sask ’
Gentlemen

The West is y"vxvl\ ‘.'m‘\ inthe Winter time without THOMAS organ & Piano CO.'
music There are many different make
borhood, but none as Bood as the | ho

Woodstock, Ontario.

NS inour neigh
Yours truly
WILLIAM RUpprky r

HE CRAIG PI \NO Factory

“'lll'\ a source of

is
supply for
handsome pianos of unusual character
the kind that appeal to people
of taste,

[ Considered artistically and

com
| mercially, Craig

Pianos are of a
high grade, and they enjoy
endorsation of both the
the public,

the
trade and

Craig instruments on the floor of
your showrooms represent

absolute
value, dollar for dollar

y for their cost,

P —

The Craig Piano Co’y

ESTABLISHED 1856, MONTREAL.

CANADA.
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The Practical Way in Which the Music Dealers of
Canada Endorse

Universal Music Rolls

Made by Oldest
and Largest
Manufacturers

of Music Rolls

in the World.

Extract From Letter by a
Dealer in Western Canada
—it Speaks for Itself

“We are well pleased with the selections of
bulletin rolls sent as per your invoice, and
would ask you to forward each month the
same number of Universal Rolls, as contained
in our standing order with you, toour other

two branches.”

From Another Dealer. Not
Written — Wired

“Include in freight shipment one each new
rolls as marked by you; also ship freight
each month from one to three of the best

numbers, not including classics.”

Any desired information regarding *‘Universal’
player rolls will be promptly forwarded upon
request. From our standpoint to co-operate is
a pleasure.

Toronto,

New York Chicago

10 1.2 Shuter St. (Opposite Massey Hall)

San Fra

ncisco

Universal

Rolls Will
Help Your
Player Piano

Sales

The Universal Music Company

Canada

WAL g
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NORDHEIMER

PLAYER-PIANOS

HUMAN

Toucy

ARE THE STANDARD oOF CANADA

If you wish to represent a piano which will streng
then your prestige and assist you in sec uring the
patronage of the best citizens in your district,
secure the agency for the Nordheimer

The universal rec ognition of Nordheimer * Human
Touch™ Player Pianos and Nordheimer " Quality

one " Pianos as superior to all others is extremely
gratifying to the builders

Let us discuss the proposition with you,

“* NORDHEIMER P32 Co,

Limited
Head Office, 15 King St. E, TORONTO
Branches and Agencies throughout the Dominion

e e
PERFECTION
is the ideal aimed at in the manufacture of
Best Hammers
Perfection in workmanship, materials and results,

covered

Best Hammers
grade felts

are with only the highest

‘©he World's Best,
dio 1lammers

MANUFACTURED BY

D.M.BEST & CO.
455 KING ST. WEST
TORONTO CANADA

Canadian Agents for
E. V. NAISH @ COMPANY.
the world's gold medalists for fine felts
The best European and American makes carried
in stock.

We Are
Manufacturing
High Grade

Piano Strings

We have added this department,
equipped with the best machines that
can be purchased. We are starting off
in charge of a

string
a position to fill orders
for high grade strings,

with a complete plant

llmrnngh]y experienced maker

and are now in

D. M. BEST @ co.
455 King St, W,
Toronto, - - -

e ]
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The Doherty Attachable Player Action

PLAYS THE KEYS
The Natural Hand Touch

can be successfully produced only by
a Piano Player which operates the
keys  This is the distinctive charac-

istic of the

DOHERTY ATTACHA BLE
PLAYER

1 The above cut illustrates the l)uhul\ 4 Murnpnlum Design,” the smallest
Piano made in Canada, fitted complete with a Doherty P layer Action —P layer open
ready for use, Any Doherty design can be supplied with Player Action installed :
A Perfect Player Piano.
10«««4«/4 v 29/l
. “Poiarns ¢
Clader folhe?~
Leas Aire o > B
Dealers : Jhe M:wwz %4»
. ey Pt 4
_ cvalall «.“ et mm PRRY A A
We have opened an entirely 2ge, o L A~ 4“’/ Fan _(/4
new field for business. You //4-«’744“
can now deal with well-to-do mm%“"é“‘;{%
yners of Piano ansforming ?"“W r ‘7’“‘ Mm"z“"/
owners o 1anos, llull\tlmln)., - « %: ?‘“ a ko -
their *“ Silent Pianos,"” making /‘40/ - : /
1l ndl y g Y
them ‘‘ Player l’i.um\,'w rard ) -Lm/lfdﬂ‘}’n-‘«f;wj oo d
less of size, make, or scale. /ilfu it 00 M0 ol el e mo(.
Write for details to /m %ﬂ
o / y
4 .
—_—
W. DOHERTY PIANO AND ORGAN CO.,, Lmtep
FACTORIES AND HEAD OFFICES, CL INTON, ONT., CANADA s
BRANCHES ,
WINNIPEG, MAN., 324 Done'd St. CALGARY, ALTA., Lougheed Bldg, z
*
* heet

.

R m—

——

LS
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C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF NEW YORK

High Grade Commodities

SOLE AGENTS IO THE SOLE AGENTS

"R PIANO »» PLAYER TRADE

Klinke’s S, agener s
GERMAN Bt GERMAN
. . < QUALITY EFFICIENCY
Tuning Pins > Music Wire

Player Accessories. Felts, Cloths,

Tracker Bars, Transmissions, Brass and P h'
Rubber Tubing, Rubber Matting for unc ings
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all  Special Hardware formed or cast, board,  Stringing, lnlulnnk \luﬂln
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Le ength as
Paper, Pasteboard, and all charac ter of wanted

Leather,

Imported French and German, also Domestic

Send inquities, accompanied by Sam les, for
1 F y Bushing Cloth Hammers

Prices, stating Quantities required

Solicitng  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

Us. &(,\N\l)\

Soft Yellow Poplar Veneers

FOR

CROSS BANDING

Write to
The Central Venecer Co.

HUNTINGTON
200,000 feet daily. W. Va.

1




CANADIAN MUSIC TRADES JOUERN AL

The Right Record

WITH

The Right Surface

= The demand today is for an inde- )

structible record with a smooth _.,‘US[WWWMJ :
NON-BREARABLE ﬁ

RECORDS 7

playing surface. Arecord free from
knocks and gratings. A record
that will not break or wear,

The U-S “Rex"

Retail Price, $40 Fit any Phonograph
U. 8. Everlasting Records meet these conditions We invite omparison with any indestructible or
n every particular, and are the only records ful- semi-indestructible record on the market Com-
filling this demand. pare the surtuce of U8, Eve rlasting Records with
The construction of U, S, Everlasting 1ecords is iy other so ...Hu! indestructible records by play
indestructible throughout— not partially Drop- ing them side by side. A trial will give you ample
ping them to the floor does no harm Thev will evidence—the results convincin W as to the su-
not break in handling. They are true to name premacy of U, 8. Ey erlasting Records
everlasting,
WATCH THF U. S. RECORD LISTS

U. S. ““Royal " Phonogruph U. 8. “Rex " Phonograph U.S. * Junior* Phonogrnph

$60 retail

$40 retail $4o0 retail,

Sole Selling Agents in Canada

Whaley,Royce & Co., Ltd.

WINNIPEG TORONTO
Donald & Princess Sts. 237 Yonge St

Head ters for

Everything in Music and Musical Instruments

“Imperial” Band Instruments
“Sterling” Band Instruments
“Ideal” Band Instruments

Guitars, Mandolins, Banjos, Harmonicas

SHEET and P
Book  LEUL IS
“Imperial” Strings '

for all stringed instruments Whaley| Royce & Co. Ltd.

“Imperial” Rosin WINNIPEG TORONTO
More in demand to-day than ever || Donald and Princess Sts. 237 Yonge Street

=
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Top 20x 241,

s P

No. 48 Golden Oak No. 49 Mahogany
No. 50 Mission.

A very popular, useful article at & moderate price

Top large enough 10 hold any machine: the door when

open forms a support to rest records on, and the shelf will

i
hold Albums or Player Roll Boxes.

MUSIC TRADES JOURNAL

Top 18x20%;

Record
Cabinets

for

All Machines

All Colors

No. 51 Golden Oak No. 52 Mahogany
No. 53 Mission.

These Tables sell well with or without Albums.
The top is large enough to accommodate all the medium
priced machines, and the price appeals to a large number
ol people

A Dealer wrote us last month, * Your shipmenl received, |||Py are much better cabinets than we ¢-xp€(lf'd

to get in Canada.”

Our aim is to make the best.

Newbigging Cabinet Co., Limited, Hamilton, Canada

Specialists in Phonograph Record and Player Roll Cabinets

PLAYER ROLL CABINET

Height 36 in., Width 26 in

No. 30 Solid Mahogany.
No. 31 Birch, Mahogany Veneered Doors.
Capacity 100 boxes.
Fitted with our patent adjustable steel rod shelving,

No lost reom

The People Want

We Make

PLAYER ROLL CABINET

Roll
Cabinets

Them

THE BEST

No. 45 Quarter Oak, No. 46 Solid Mahogany
No. 47 Early English.

A Cabinet to grace any room. Capacity about 125
Fitted with our adjustable steel rod shelving, can

Send for
CATALOGUE

boxes

S be had in the Newbigging line only
_—
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How A Western Dealer
Advertises Sherlock-Manning
20th Century Players

Sherlock-Manning

20th Century Player-Piano

1s just exactly what it is represented to be, embodying as it does all the many
good points that have gone to make the piano the most popular musical
instrument of the day, and further

IT CONTAINS GOOD POINTS FOUND IN NO OTHER PIANO

The Cremona Sound-Board

found only in the Sherlock Manning—gives a sweet, pure tone that words
cannot adequately describe.

We want you to come in and hear this piano and judge for yourself the
tones it produces regardless of whether you have any desire to buy a piano. It
is a pleasure to show these pianos and we will be glad to have you call,

Wm. Thomson

1127 Granville St. Phone Seymour 283 Vancouver, B. C.

From the B. C. Saturday Sunset of Nov. 2nd last

The Sherlock-Manning
Piano and Organ Co,
London - Canada
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The Merchant Gets His Money

clerk.

When the Customer
Gets a Receipt.

The “Get a Receipt” plan compels
the giving of a corectly printed
receipt to the customer, which means
that there are corresponding and
unchangeable records inside the
register for the merchant and the

The customer’s printed receipt, the clerk’s receipt on the sales-strip, and the

merchant’s receipt on the adding wheels, are all made by the same operation

The Customer's
Receipt

"~ el
r_ﬂ 14 MAYIS |

%K -1.00

l W. S. JOHNSON
| 416 Fourth Ave.

KeepThis Receipt |
1t is your Protection |

'WATCH FOR
ANNOUNCEMENT |

(ove)
- |

This receipt, which goes to
the customer, is printed with the

register.

of the register and therefore must be the same.

The Merchant’s Receipt

Ihese are the adding wheels which
must show the same record as the re-

eipt They are the merchant's receipt
for a correct us 1...,,. \ble record

National Cash Registers range in price

from $30 to $900.

White for complete information about
the “Get a Receipt” plan.

The Clerk’s
Receipt

The sales-strip, which must

show the same record as the
customer’s receipt and th
adding wheels, is the clerk's
receipt for having handled the

transaction correctly.

The National Cash Register Company

285 Yonge Street, Toronto

Canadian Factory, Toronto

L — -
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FIRST!

The J. P. Seeburg Piano Co., of Chicago, U. S. A. was the originator of
the Art Style, Illumined Glass Paneled Case as applied to Electric Coin Con-
trolled Pianos.

Seeburg instruments first mide the Electric Coin Controlled Piano suitable for piano
merchants to handle. You can show Seeburg instruments right alongside of your regular pianos
and they really add to the beauty of the display.

Sceburg instruments are simple, compact and do not get out of order — “ Made right in
the first place they do not have to “be made right” after they are in the hands of the owners.”

Seeburg Orchestrions are just the nstruments for ‘goinglafter and “landing " the moving
picture theatres in your vicinity.

Write us for our new catalogue describing Seeburg Orchestrions and Electric Coin Con-
trolled Pianos and presenting handsome illustrations in color of the various styles,

J. P. SEEBURG PIANO CO.

Makers of Seeburg Electric Coin Operated Pianos and Seeburg Orchestrions---Art Style Originators.

902-904 ml:)::il;;;uc BLDG CHICAGO Factory :
STATE AND ADAMS STREETS. U.S. A 415-421 S. SANGAMON ST.

e
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J. M. Loose & Sons, Limited

PIANO KEYS

Carlaw Avenue - B Toronto

J. M. Loose & Sons, Limited

- PIANO ACTIONS

Carlaw Avenue . - Toronto




CANADIAN NusIC TRADES JOURNAL 21

PERFORATED MUSIC CO., CANADA

103 Carlaw Avenue - - TO

Phone Ma Toronte
wed

FOUR GoOLD MEDALS AWARDED

to the

IMPERIAL “ LINENIZED MUSIC ROLLS "

SPECIAL FEATURES
E7" Steel Spools, with Adjustable Steel Flanges !

E7" Linen Fronts, fitted with New Type Quick Grip Tab and Cord!!
EZ” One Piece Box, no lid to lose ! !!
E7 Paper is Damp and Heat Proof!!!!
£7 Musical Arrnngementl---perfecl !
The following are a few of the Rolls from our Latest Supplement ;—
Roll No. Title and Composer Price Roll No, Title and Composer Price
Introducing: Oh; You Silv'ry Bells; My
60153 Alice, Where Art Thou?, Aschor $1 g0 Litle Persian Rose ; The Ragtime
: 88 note only, . Soldier Man,
*49154  And the Green Grass Grew «ll Avoun! 88 note only,
H. Von Tilzer 90 .
March and Two-step 59150 “‘Lent and Easter” Hymus I 20
88 note only M
*39158 A Slippery Place,, P. H. Hacker 70 #4180 March of the Dwarfs, Greig 90
Comic Rag March, Op. 54, No. 3. (Zug d.r Zwe g, )
88 note only, 88 note only.
*49153 At the Viddisher Ball, . H. Piani 9 62978 Merry Widow, The., Folehar 4 g0
Potpourri.  Roll 1,
49152 Black and White,, G. Botsford % 62979 Merry Widow, The.. . Lehar 4 g0
Ragtime Two-st, | Potpourri. ' Roll 3,
B8 note only, 63036 Merry Widow Waltz, The Lehar I 50
62524 Bohemian Girl Balfe 1 50 88 note only,
Yotpourri 43550 Millin the Biack Forest, The.. R, Eileni " 9%
88 note only,
c o
59155 Canada Chas. Tanguy ¢ g0 ,73%2  One Spring Morning, o Nevin 's
Fantasie pour Piano,  Sur des Airs, 39159 On the Mississippi . Carol & Fieles 70
Patriotiques Canadicns, March ‘-'": T'wo-Slep,
34113 Cherry Ripe C. E. Horn 70 88 note only,
Songs of England. 60002 Poet and Peasant Suppe 1 50
13570 Comfort Ye, My People, Messiah... Handel 70 Ovariies.
D *44208  Prairie Two-step B, L'Estrange 9
39147 Dreams J. Pascal 70 (Redwing. ) -
Noctrne
D Kok ks *59149  Roaring Volcano, The E T Paull 20
£ Descriptive March and Two-step
"69151  Enchanted Nights X N. Moret 1 50 88 note only.
Waltzes, 29146 Romance. ssspannsensnnes Ju Paseal 70
Mandolin arrangement, 88 note only
88 note only, s
*59148  Enchantress, The, H. B. Blanke 1,20 49156 Some Boy e D. Stamper 9¢
Valtz, 53867 Songe D' Automne : A Joyee 20
88 note only, Valse,
1 w
61603 1l Trovatore : Verdi 4 g0 39157 When [ Lost You L. Berlin 70
Selection Mandolin Chorus,
88 note only, *69161  Choo-Choo, .. Arr. by Wm. Hartman 50
59160 Imperial Medley Rolls 120 Novelty Tw. -step,
Selection No, g, 88 note only.

* Specially Recommended
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Perfection in Finish

IS OBTAINED
WITH

Jamieson’s
Varnishes and Stains

NONE BETTER CAN BE
PRODUCED

R. C. JAMIESON & C0., Limited

Established 1858

MONTREAL AND VANCOUVER

Over Fifty Years of Experience Guarantees
Our Products

the Quality of

W. Bohne & Co.

SUCCESSORS TO
A E. COATES & CO.

Manufacturers
of

High Grade
Piano
Strings

Toronto - Canada
516 Richmond St. West

134th St. and Brook Ave. New York
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. Strings

| (Patented 1904)

of Highest Grade

i |\fl‘g' 5 Canadian Agents for Rudolf

Geise's German Music Wire

Toronto Piano String

Manufacturing Company

122 Adelaide St. West
Phone Main 5848

Toronto

=

e

When you don't see the hinges on a
player-piano you may know it
is equipped with

SOSS

Invisible Hinges

Most Players Have Soss Hinges

Because Soss Hinges help sales, Have some
manual pianos made up with Soss Hinges and
note results

The SOSS INVISIBLE HINGE CO., Ltd.
104 Bathurst St. Toronto, Can.
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In Piano Action Flanges
An Important Improvement

THE NEW STYLE

Our new Patented Adjustable Continu.
ous Metal Flange has many advantages
over the old style continuous Flange. On
the old style, the tongues are integral with
the bar and therefore no lateral or side
adjustment is possible, These tongues fre.
quently break at the groove or screwhole,
this necessitates the removal of the entire
bar which is an expensive and troublesome
operation,

The new Flange entirely overcomes this
as the tongues are composed of separate
parts, and are adjustable laterally, This
is of great importance as it permits of ac-
curate spacing. These tongues or Flanges
are very strong and will not break, but if
any should become damaged by accident
they can be easily replaced without taking
the bar from the Action,

Another great advantage is that a Butt
can be removed from the Action without
having to take the same out of the Piano,
The Screw does not require to be removad
(only loosened enough to allow the bent
part of the flange to pass the groove),

THE OTTO HIGEL CO., 1

THE OLD STYLE

On the old style Flange, when a Butt
has to be taken out the Action has to be
removed from the Piano, as the screws
which clamp the plate on the centre pin,
enter from the rear of the Action. In
most Actions the Damper Levers interfere
with getting the screw driver to the
screws, in which case the Damper Lever
has also to be taken off,

By far the most trouble with the old
style of Flange is caused by the breaking
of the plates and screws, which clamp the
centre pins, This is entirely eliminated in
our New Patented Flange. A large screw
is employed which is capable of with.
standing a far greater strain than is ever
put on it.

The value of this improvement cannot be
overestimated as it means the saving of
a large expense bill to the Dealer and
Consumer,

We have specially equipped our factory
for the production of this new Flange in
large quantities.

King and Bathurst Streets

TORONTO . .

- . CANADA

Amited
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Every step

in their
manufacture '

supervised.

Your Pianos
need
them.

+
+

+

+

L

L 3

+

3

t HA

+

+ MADE IN CANADA
+

BOHNE!  wo.

‘_ little more
A\l )l l‘: l{ S but they're

worth it

They are
covered with
Weickert

German Felt.

W. BOHNE & CO. 318 Richmona Street W. e vonn

e s e e e e e B e - a a . b
.
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The Goderich Organ Co., Limited |
. GODERICH - - CANADA 1
Makers of !
THE GODERICH ORGAN
and Piano Stools, Benches, "
‘ Music Cabinets. 3
The Anglo American Disc
Record Cabinet.
The finest cabinet work, match-
ing the finest machine ,
Records always on hand
Prevents rubbing
3 Any record produced instantly.
Every dealer invited to write
for catalogue.
Office and Works at
F Style 20, Interior View. GODERICH, ONTARIO
"




‘‘CLASSIC"

according to Daniel Webster 15 a term meaning

& work of acknowledged excellence  and
Bros

Louis XV. piano may be aptly designated in

authority, In  that sense  the Evans

every provinee of Canada as the Classie Piano,
e B}
and our new player, illustrated above, as the

Classic Plaxer,

Mr. Dealer Are you
not mterestod
representing g

Classic

ine of

Instruments?

_—

The
Evans Bros.
Piano and Mig. Co., Limited

Ingersoll

Ontario

Evans
Bros.
Style
Louis

XV.

—_—
_

50%

more business in the first
three months of 1913 than
in 1912 indicates WHY
youshould be handling the
STANLEY PIANOS
and share with our other
dealers the advantage of
close, clean selling meth-
ods, a policy which helps
everybody.

Stanle y Pianos

are really high grade and
worth your consideration.

We shall announce
shortly the details of our
NEW FACTORY which
will enable us to look after
our increasing trade,

If you have not had
our cuts and priceswe shall
be pleased to hear from
you.
USE

YOUR OwWN JUDGMENT

Stanley Pianos

TORONTO
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PIETRO VARENI
NEAPOLI ANNO 1910

Lrolateni

ARENI
IOLINS

No. 61
Trade Price $8
Retail * $25

No. 62
Trade Price $15
Retail “ $35

No. 23
TradePrice $20
Retail * $45

Over 100
to 300
Profit!

This is the Violin that you have heard about
~the nationally advertised Vareni. The best
moderate priced Violin made. The keynote of an
advertising campaign that is swelling the business of
Williams' dealers.  Are you one ? If not ask for
our trade catalogue

MUSIC TRADES

JOURN AL

A Gold Mine!

The new Edison Disc Phonograph is sweep-
ing everything before it. ~ Although as yet there
15 a scarcity of machines and only a limited \upp[\'
of records, a great many instruments have been
sold. People who possess other talking machines
are disposing of them, that they may secure the
wonderful new Edison Disc. This is not an

exaggeration. It is an actual fact, easily proven,

The Edison Disc

Is destined to become the greatest selling talking
machine on the marke!. It is going to make a
lot of money for dealers handling it. It is receiy-
ing tremendous publicity, and when there are
sufficient machines and records for cc mplete dis-
tribution, the re gnldl .n:’\«-l'l\ng will be nation-

wide.

It will mean a great deal to you to become an
Edison Dealer, but as these d«wllrl\'ups are
restricted and limited, your teiritory may be

already taken up. If not, it soon will be, so if
you are interested in this line, write us immedi-
ately regarding an Edison Dealership in your

territory and we will send full particulars,

THE W]LLIAMS 8sonsa

S. sz wamm— LIMITED.

Winnipeg

Calgary

Montreal Toronto
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Orchestrions and Electric Pianos,

l'l‘ is never good business to wait until one is in im-

mediate need of any article hefore becoming in
formed concerning it For this reason it would Seen
that the present month is‘none too early for dealers to
decide upon whether or not they are going to make any
endeavor to place during the coming weeks automatic
orehestrions, pianos that are coin operated ¢ i
trolled, or instruments of tha
new experiences for some m

class.  Such

*houses.  Certain mem
bers of the trade are giving thought to planning a cam
paign, the ohjective point in which will he the proprie.
tors of restaurants, moving pictupe theatres, i
parlors, hotels, drag and o udy stores, and busi s of
a similar nature,  While the field for these instruments
offers opportunitios ul] the year around, there are miny
reasons why a musie dealop can appeal to possible pur-
chasers with the ohject of delivery for use during sum
mer trade, when the patronage of public resorts is at
its hest,

It has heen pointed out to the Journal that in situa
tions where there is no necessity for the mind to keep
guard over the actions, the first impulse is unhesitat
ingly acted upon. . For example, when g man  hears
music his first impulse is o draw near. The faet that
a proprictor of a business can conveniently have that
musie eminating from his store,
hy the dealer hy way of con cing the former that the
installation of an electy Iy operated piano ean e
used to get people into the habit of going into his place
of business—thus by proper treatment gaining a regular
customer.  Upon many occasions, were it not for the
expense involved, an orchestra of at least three or four
pieces would he desired, and to meet sueh needs, several
different styles of orchestrions are equipped to make
possible many effects, such as solo mandolin, or violin or
‘eello, with piano accompaniment, or g combination for
the whole,

One dealer in 2 Westorn provinee told the editor of
this Journal that after making a sale of two electrie
orchestrions, he heeame interested in the field for such
sales, and with his characteristic alertness, he visited
the headquarters of a firm manufacturing these instry.
ments, where he looked over, with interest, their varions
styles and grades, and also the nature of their special
musie emanating from his store, is of course g lever used
bulletins,

ream

if of course a lover used

Thought He Made a Profit,
ONI‘J afternoon a Journal representative happened

into a piano Warerooms just as a customer eon-
cluded the purchase of an instrument.  The price was
$225 cash, though the dealer admitted this was a very
Sorey cat from the regular selling price of #3450, A
chanee to get hack at competitors, who wepe blamed for
continually cutting prices, was the chief satistaction
afforded in the sale,

The customer, it soems, had been interviewed  at
different times Iy various sulesmen, and had finally
made an offer of D cash, which was aceepted hy the
dealer in question, O, well.™ coneluded the degler,
1 made $35 on the sule, and that wasn’t so had,” On
being asked the cost of the instrument, he veplied that
With the freight paid it cost $190. Further, asked as to
his cost of selling pianos, the dealer did not know, hut
he knew his total exp

s for the previous year, and
the number of pianos he sold, Up to the end of the
ious month his average selling cost amounted to
per instrument, and as there was no radieal change
to record during the month the sale referred to was
made, it was reasonable to infer that the selling cost
would be the same as for the previous month, Looking
at it this way the dealer was surprised and somewhat
chagrined to learn that he actually lost $27 on the
transaction,

The piano he sold had to bear its share of rent, in-
surance, unpacking, delivering, adve ising, salary of
proprictor and salaries of staff, travelling expenses,
livery, and the nuimerous incidentals that made the cost
mount up to $62.00. Would not passing up this sale
have heen more profitable satisfaction than paying
$27.00 to keep a customer from some  other  dealer?
Besides this, how is he going to reconcile the ““ent’
with other Sprospects,” who  will, of course, hear
ahout it?

Increased Cost of Selling,

O.\'l‘f of the largest contributing forces to the increase

in the cost of retailing pianos is the small amount of
the monthly instalments on Wwhich they are sold. As the
payments decrease in size, the selling cost of the piano
increases. A $300 sale at #5 down and $5 per month
means hookkeeping and collecting for five vears, if the
payments are all promptly made, which they are not,
Instead of receiving $60 per year plus interest, the pe.

D ——
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tailer will find that such transactions average about $45

per year, or less, including instalments and interest

decanuse of sickness, loss of employment, death in the

family, moving and dozens of other reasons, payments

This all adds to the cost,
80 that dealers who complain of the

are not always promptly met
merease in cost of
consider this featur
Larger Payments on Player Sales.
NTERVIEWED ye arding the

player rolls ar

doing business shonld s riously

conditions under which
retailer
making his player department pay, stated that he would

being marketed, a who is

be more interested in a move to discontinue the ubsurdly
small | nents on which player pianos are being sold
With s payment of ten per cent. as the very
lowest minimum, he was able to show that it is neces

Sary 1o get at least 1500 per month on a high grade

The added risk of a player sale over a
requires that the and if
$15.00 fixed, the cheaper players
$12.00 per month, helow
which he considered it unwise husiness

mstrument
plano sale payments he larger
a standard of were
could then command at Jeast
Larger instal
ments on player sales, he considered an item of suffi

clent dmportance to bring the trad together in any

centre.
Speaking of

player sales suggests that there are

salesmen who quiver at the price they are expected to

get, From $650 to $850 they consider a figure that will
scare off the average Vprospect,”” notwithstanding that

and automobile cash
sales from a thousand up to seven thousand dollars, are
that  mno The
highest priced player on the market does not represent
the profit that the Many
of these players are sold to people 4 plano in
a high allowance
There are, unfortunately, other con
too numerous to mention, such as free rolls,

players are being sold every day,

transactions longer  create  comment
price at first thought suggests.
who have
excellent condition, and for which
must be made
siderations,
use of library, attending to complaints resulting from
injudicions use of the instrument, or lack of knowledge
of its ear
the
pla)

an undue profit

Salesmen must get themselves to realize all
that into the
er sale before concluding that the price represents

conditions and contingencies enter

Successful Retailing.

HE question of price is not so mueh

factor in re
arly
demand

demon
for

tailing as is quality, this being ¢

strated in recent years by an  inereased
higher priced goods in all lines
and the knowledge on the part of the buyer that the

reputation of the house stood hehind the goods sold at

hacked hy fair dealing

a fair price, which was absolutely fixed,”” said Mr. Frank
Edison, Inc., in an
*on “Common Sense and Salesmanship, '

R. Dolbeer, salesmunager of Thos, A
artie

0 much stress cannot be laid upon the ‘one price
to all” plan, which was inangurated a fow
marketing the goods of several well-known
turers, who have heen highly successful in not only
ereating an enormons demand for their product, based
on high class goods at a fair price, but still enabling both
jobber and dealer to obtain a satisfactory margin of
profit.  Some years ago the writer, while visiting one of
the larger jobbing cities, was brought in upon an acei
dental gathering of piano men, to express his opinion as
to the virtues of the one-price system, which was freely

years ago in
manufac
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given, immediately heing followed by a statement made
party, whose standing in the trade com
to this effect in the
prano trade should follow the lead of the manufacturers
of talking machines and

by one of the

manded respeet, Gentlemen, we
maintain prices on our goods,

therehy obtaining the confidence of the publie by selling

pranos at fixed prices,” and it has been gratifying to
note the trend in that direction, hacked by the appeal
of some of the publishers of trade papers. It is abso

lutely certain that any step which leads to the fixing of

a fair market ods manufactured has a

price on any g

beneticial effeet on the buying public, and makes it pos

sible to obtain better representation,’
Mr. Dolbeer's summing up, which refers with equal

foree to the selling of pianos or talking machines, is to

the effect that there is unlimited success if one would
consider

Ist. The proper location

2nd.  Extreme eare and thought to he given to the

store fittings, being governed largely by a desire to cater

to the comfort and ease of customers, not overlooking
the necessity for facilitating servie and avoiding all
unnecessary delays.

drd. A most careful selection of the line to be
handled

ith. A well drilled selling foree, whose familiarity

with the line will make quick sales possible by the aid
of suggestion and a full understanding of the cus
tomer’s needs

Sth. The utmost courtesy on the part of all em
ployees, thus insuring the customer against the possi
bility of mistakes or misunderstandnigs  which  lose
trade

6th.  Distinetive advertising, the quantity to be
based upon a fair percentage of sales. ine ising and

decreasing from time to time, governed by loeal
ditions
Tth. A de

to make a satisfied patron of the house at all re

‘ided effort on the part of all concerned

costs and giving him the benefit of the doubt in ;
hrought up for adjustment

None of the rules contain the wisdom of a
Solomon, but they are hased upon common sense, heing
offered at their face value as husiness getters, and with
the full knowledge that if given a fair trial they will
produce the desired result

ahove

Piano Men and Advertising.
PERUSAL of the adve rtising columns of the daily
and weekly newspapers of this country, shows that
piano dealers advertisers
There are
for the
paratively small number of the larger

are in the aggregate poor

thousands of dollars spent in advertising, but
most party by the manufacturers, and a com-
retailers, It is
of these that has made the piano business
what it is, and apparently it is upon the adve rtising
efforts of the ity of
dealers throughout the country getting their busi-
The average loeal piano man is like so many other
merchants who will say, “Oh yes, I heliove in advertis.
ing for certain lines,”" by which is meant for all other
lines but his own

the enterprise

manufacturers that the great ma

are

Ness.

Too much is expected of advertising, The man

starting in business knows that no matter how conseien-
tious are his efforts, it takes time to build up a business,
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S p
JOHN McCORMACK

The undisputed peer of lyric
tenors, now on his Canadian
Concert Tour, has chosen for
his private and concert use the

Wl e Phano

“One of the World's Great Pianos)”

- Thus the iudgment of another great singer, con-

firms the arproval alieady accorded this instrument by
the world's mast. musicians,

The Williams Piano Company,) Limited
OSHAWA
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and yet he will not even think that it does not pay to

call on a man time after time, until he finally sells him

If after a year, or even five vears he finally lands a
prospeect he does not consider the time he spent in
Fruitless calls wasted.  But the same dealer will tell

you that money spent in advertising is wasted if it fails
to sell goods, or bring an inquiry, but there is such a
thing as building up a name for veliability, stability
and quality of goods that is a greater asset than cash
One of Canada’s largest and most intelligent piano ad

vertisers has always in mind the huilding up of a name

by establishing confidence.  Dealers in smaller places
should have the same idea.  The cost is not great, and
whether the money invested brings divect returns or not

there are the indireet advantages that follow the ex
istenee of the local paper, whether daily or weekly, The
small dealer, as well as the large one, needs to advertise
and should advertise all the time

Talking Machines Well Advertised.
ll any argument were necded in support of the offieacy

W advertising, it would he only necossary to point to

the talking machine industry,  OF course there is merit
as the advertising conld not have accomplished what it
did, but it there had been ten times the  merit, the
talking machine business without advertising. would
never have veached the position it oceupies to-day I'he
d judgment of the men behind the industey is evi

denced in the continuanee of still more advertising, even
though the demand has for many months been far in
exceess of the supply.  Every dollar spent in advertis
g tends not only to inerease the present demand, but
to fix upon the minds of future buyers the names and
trade marks being advertised

decause a factory capacity has hoen reached is not

a good reason for discontinuing to advertisc On the

contrary, the pereentage of total sales appropriated for
advertising would rvepresent a larger amount, and per
haps by the time the factory capacity has heen inereased
the wisdom of keeping up the advertising will be ap
preciated,  To drop advertising, even temporarily, is to
undo much of the good work that has been previously
done at great cost, and there never was or never will b
a time when ““everyone knows our lin

The systematic and carvefully  studied  advertising
campaign of talking machine firms has sioplified the
small retailer’s work in this connection, but does not
relieve him of the necessity of doing his part. e may
be handling a line that the people in his community
know about, hut they don't know he is handling it
Then it is his business to tell them,  Again one would

think every sane adult in Canada would know ahout

talking machines and what they will do, but it is not
ther larg
city, to find ignorance that one might think conld exist

only where newspapers and n

necessary to go outside of Toronto, or any

izines do not go.  The

imference is that no matter how much advertising is
done, there is always somebody still to he interestod
Every Season Talking Machine Season.
ECAUSE the spring season is here, there are a lot of
people getting ready to take it easy, or as if they
were thinking “Oh, well, it's about the time things
k off.”

It is a faet that some business men have not realized

usnally slack off,” and they accordingly

that the dividing line hetween seasons is hecoming less

TRADES JOURNAL

marked every year.  Originally talking machine busi
ness was essentially o fall and winter business, but to
prove that it is now just as essentially a spring and
stmer business, needs no far-fetehed arguments,  The
business done last year, and its inerease over the previous
year for the spring and summer months, is the most
effective argument

I'he nature of the merchandise makes it a good sum
mer line,  People are not less fond of music in sum-
mer, but as there are no concerts, they cannot attend
them, and the desire to he out of doors would probably

prevent | audiences, even it there were any, The

plano is rather unwicldy to transport, even to the sum
mer cottage of those people fortunate enough to own a

stmmer ¢ott

and it is out of the question to take a
plano camping Fhe talking wachine and a seleetion
of records can go anywhere, however. It can be moved
out on the verandah or lawn of the stay-at-homes, It is
found on hundreds of yaehts, large and small, and even

in canoes. 1t can be heard back n the woods where
camping parties delight to go, and altogether is such a

utilitarian proposition, that it lends itself admirably to

stmmer business, and there is something wrong where

the trade of the dealer drops off This “*something
wrong' is no doubt suspended effort
A Salesman's Idea.

SALESMAN TELLS, with considerable satisfac

tion of closing a sale that was one of the least
cncouraging prospects e had ever listed in his card
index et him at o whist party,”” said he, referring
Somebody had told me that he

was a bachelor, had a home of his own, was in good cir

to the prospeet,

cimstanees and was fond of musie, but had no musical
instrament. I got well enough acquainted with him to
imvite yself to eall on him at some indefinite date in
the future, so the next week 1 ealled, not in a social way,
bt on husiness.  The emphatie and decided way he
turned down my suggestion that he should have a talk
g wachine, or my offer to bring one up on trial, made

megive hime up. When 1 got home | erossed his name

off my list and proceeded to forget him, until 1 met
him on the strect one day.  He appeared friendly, so |
put him back onomy list,  Well, to make a long story
short, | finally got him to and now
he owns an ontfit. The particular thing that 1 learned
was the man that turns me down the hardest is often

ne into the stor

the hest prospect,” for the reason that he turns every

one else down the same way, and they are likely to give
him up, and T have him all to myself.”*
Changing the Needle.

NH'I'\\ ITHSTANDING, all the warnings, coaxing and

urging about changing the needle, there are hun-

dreds of people that helieve it to he only a ruse to ex

tract more money from them, Be

ause they cannot see
damage to the vecord and that they hear none on first
using a needle the second time, they conclude there is
nothing in the adviee and keep on wearing and tearing
their records until they have lost a great deal of their
original charm of ton

Retailers and their salesmen
searcely think seriously of this particular point, unless
spe

ially asked, as they have become so accustomed to
removing the needle on each playing of a record. The
motions of replacing a needle are as natu

as stopping
the machine when a record is played. Talking machine
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owners pr A wing out their records is not
good business for the dealer. 1t does not cause them to
purchase more records, but it does cause them to get less
service, so that from the standpoint of serving their
customers, retailers and their salesmen should always
take pains to impress upon purchasers the neeessity of
changing the needle.

Records and Sound Reproduction.

MAN to sell talking machines and records does not

need to be able to write a technieal essay on the
manufacture of these goods, and yet he should hecome
possessed of all possible information in order that he
may so discuss the article with a prospective purchaser,
as to gain that person’s confidence.  For this veason, in
formation such as the following, which is given hy a
writer in the Player Piano Journal, is of inferest:
““Many people. know that the original records are taken
from wax, and that from that wax matrices are made,
and from the matrices are stamped the vecords, double
dise and others, that are bought across the counter,
Consider for a moment the principal element we have to
deal with, namely, sound. Generally speaking, sound
is eveated hy frietional rabbings, or a blow of some kind,
the results of which are ninde manifost hy cortain vibra
tions, which disturh the air and set up a wave movement,
not dissimilar to the ripples caused by dropping a stone
in a bucket of water, the air acting a wmedinm of
travel for the sound so ereated, different sounds being
represented by the difference in the number of vibrations
per second, with a resulting difference in the form of the
sound wave,

Sounds are audible from about 30 vibrations per
second, but, in music, sounds are used for about seven
octaves only, that is, from forty vibeations per second to
a little over four thousand per second, and it is this
range of vibration in sound that we have to contend with
in the process of recording.

z

The Tittle needle-arm on a
reproducer, therefore, is called upon to make anywhere
from forty to four thousand vibrations, or blows, on the
diaphragm every second, and to jump from perhaps forty
to four thousand, in the thousandth part of u second, and
we can well wonder at the possibility of its heing able to
do so.

Two most important things in making talking ma-
chine products, therefore, are the veproducer and the
record.  And the record is the more important.  What
is a record ! It is a dise with a spiral groove commencing
at the outer edge and running towards the center, which
groove represents a sound recording of some kind., The
spiral was engraved by the point of the reproducer on
the original wax. That reproducer point vibrated as the
wax dise was rotated under it by the diaphragm, which,
in turn, was vibrated by the sound waves from the in
strament or voice recorded. A record which will play
about four minutes has, in the total length  of  this
groove, about four hundred and cighty thousand waves
or vibrations; therefore, in playing a record onee
through the needle is made to oseillate against the wall
of this groove something like four hundred and cighty
thousand times, which, in turn, is delivered to the dia-
phragm of the reproducer,

The depth of this groove is three one-thonsandths of
an inch, while the thickness of the wall hetween the
spirals is on an average four one-thousandths of an
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inch, from which we can see that a tremendous amount
of energy is vequived from an infinitesimal amount of
material. A matter of groat consequence is the selee.
tion of materials to do it with, as this terrvific vibratory
hombardment wmust have a matevinl that will have great
wearing qualitios and run with a winimum friction, that
is, as free from seratehing due to the mechanieal slide of
the needle as possible, 1t must be material that s im-
pervious to moisture, otherwise the records will warp,
Blister or crack on their surfaces, or show up other im
perfections which would ruin them as  reproducing
media,

Thanks to countless experiments and the surmonnt-
ing of diffienltios in the chemical problems that seemed
insuperable, the proper material has hoen  secured —a
composition impervious to climatic conditions, strong
and hard enough to stand the wear, and passessed of a
surface of such smoothness as reduees andible friction to
the minimum. "

Abusing Approval Privileges.

EASONS are never wanting why competitors in any
line of business should Ve on friendly terms.  New
reasons have developed why talking wachine denlers in
any centre should be on such o footing that they can
meet each other and sanely discuss points of wutual in
tevest.  In Toronto, for example, and the same  will
doubtless apply to other centres, competition has de-
veloped to a point that there is o dunger of overdoing
the eredit extended  to eustomers, or the approval
privileges in the matter  of record purchases,  One
dealer stated that e considered the time was not far
off when the talking machine departments wonld require
their own association, in order to proteet each other
against the For example, he tells of a
well-toado customer telephoning for a list of ¢hildren’s
records, from which purchases might be made,  These
were duly delivered, but all of them returned the next
day, with the statement that none were suitable,  Coin-
cidently the society columns of the next day's papers
deseribed a children’s party held at this  eustomer’s
home, Other eustomers have o habit of seenuring a dozen
or so records on approval, keeping them a week or more,
and returning all or all but one or two,
is unj

“dead-beats. ™"

Such husiness
itable, but the trouble is that the one dealer
who shuts down on such customers, will no doubt enre
them, hut will send them to a competing house.  An
understanding now among the vetailers, that the ap-
proval terms should be enforced, would prevent much
future trouble,

8Sell Good Records,

GUIXH over varvious phases of the talking machine
husiness with one who is making a suecess of it, he
to the Journal, “*if you want to give your sub-

wrs good advice, tell them to push high  grade

rds. 1 mean by that,”” he continned, **it’s not good
ness to Joad customers up with a lot of vaudeville
stunts that they will tire of.  The trouble is so many
new owners of talking machines want to he amused
rather than entertained, and they are so tickled the first
time they hear some comic song, that they buy it. They
huy a lot of them, if they are not steered right, and
go home and sit up half the night playing them over.
Somehow they are not quite so funny at the second
playing, and by the time they are played over for a

said
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neighbor, a brother-in-law, an uncle, a married dangh
ter, and sundry other visitors, the owner begins to call
them names—the records | mean, not the people.  But
if he gets some grand opera, or it he is not musically
educated, some good standard airs that have stood the
test of years, he will never grow weary of them. This
point should be made clear to the new talking-machine
buyer.,  Me doesn’t know, and he depends on us to
help him seleet his records.  1t’s good husiness to keep
him intecested, and 1 would rather sell a man fewer
high class records than a lot of cheap ones.  With the
ords he will be a far better influence in his

good

cirele of friends than if he gets a lot of comedy that's

going to pall on him before the first month is out

Musical Instrument Trade in Trinidad.
By Mr. Edgar Tripp, Canadian Commercial Agent.
HE musical instrument trade in Trinidad differs little
from that in other parts of the world.  The majority
of saleable goods required arve of average quality and
price. There is a very limited market for articles of a
superior kind, chiefly due to the fact that the native
colored element of the island, althongh naturally musical
are unable to pay for hetter class instruments.  Every
kind of instrument, with the exception of hrass hand in
struments, is in demand
Owing to the heat and humidity of the climate, the
action and interior of pianos should be of solid wood,
mahogany being the most favored.  Veneered cases do
not wear as a rule and are unsuitable A highly
polished finish with lines of gilt and earving as embellish
ment is desivable.  Too much gilt, on the other hand,
does not appeal to the eyes of the people.  The hack
should he enclosed with wire gauze, the hand holes
covered inside with enamel cups—this for protection
from insects, principally mice and roaches
The sizes most favored are those not more than 4 ft
5 1t in width and in depth
aces or epenings whereby inseets ean

3 in, in height, or exceedin
2ft.2in. All
enter into the ease work should be guarded against, The

pedals should be rendered mouse and insect proof. In
addition to the ordinary glueing, every joint in the
instrument must be serewed, and sconces should be fitted
with cups to allow of long gluss globes, commonly known
as “*mosquito shades,”

The action and interior strings should either Ve silver
or copper plated, brass strings should he copper spun,
not iron. Iron frames should reach the top of the wrest
plank ; bress pin plate is desirable when the plank is an
open one.  Hammer felts must be rendered poisoned
from the shank to beyond the pinning.  All leather and
felts used in the action, in addition to being glued, must
be tied or pinned.  Action centres should he made very
easy, as the humidity causes the flances and bushes to

swell.  Loop springs are preferable to noteh springs
Keys are better made of good pine, covered with one
single piece of celluloid pinned both ends.  Black notes
should be serewed from underneath Key  bushings

should bhe pinnec

Cirenlars have been issued by the secretary of the
Edmonton Retail Merchants' Association, to the I

trade unions asking that some effective measures

taken to prevent the cirenlation of worthless cheques,
many of which are now being paid to tradesmen
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CONCERNING MAHOGANY

By James A, Weale, Liverjool, Eng
Piano merchants who wish to become informed so as
to talk intelligently with the public on subjects such

as ““The Cost of a Piano, will appraciate the article
on mahogany, which is here given i part, and for
which we are indebted to the Grand Rapids Furniture
Record

AHOGANY casily holds the field as the premier
furniture and faney wood. In this respeet, it
may be said to possess an incomparable combination of
properties, and may be employed with confidence for
almost any ordinary purpose. It varies much in tex-
ture, color and utility, according to the distriet where
it is produced, and each distriet exhibits consistent
features peculiarly its own. Botanically, mahogany be
longs to the Melinceae, an extensive order distributed
throughout the tropies. It may be divided into four
tribes, of which the following are well known and re-
presentative

1 Welicae, the

tern Margosa tree

2. Trichilicac, the erabwood of Demerara

3. Nwictenia, the mahogany from San Domingo.

{. Cedreleac, the cedar employed for cigar boxes.

Original Source of Supply.

The original source of supply appears to have been
the West Indian Islands, and the story of its introdue
tion to commeree is romantie. Its merits were readily
established, and the demand has sinee been steadily pro
gressive,  The export from the West Indian Islands has
heen gradually declining for some years, owing to the
accessible euttings becoming worked out.  That from
San Domingo is the most highly esteemed, but the logs
seen to-day are mostly of small size and badly made
Nevertheless, they command the highest relative price.
The timber from Cuba is slightly inferior in value to

the San Domingo, but these two kinds may be said to
stand forth before all other kinds, eminent and distinet
To he precise, the West Indian mahogany is the only
species entitled to the name, heing the true Swictenia
Wahogani of Linnaeus

Several kinds of mahogany are exported from the
mainland of Central America. These seem to be spec
of Cedrela, but their identity has not heen authe
tatively determined. That from Honduras is the most
valued, whilst that shipped from Tabasco comes next
The timber from these points is held in high estimation,
and for ship-building and high class cabinet work are

constantly specified.  The logs are generally of moderate
to large size, well squared, with a texture mild, yet firm
The color is rich and naturally darkens on exposure to
light. Whet few shipments that come to hand are
readily a'sorbed into consumption

African Mahogany.

So great has hecome the demand for mahogany that
the opening of new fields of production had been found
imperative, and the greater part of the world’s supply
is now drawn from West Africa. As a source of timber
supply, West Afriea offers an invitation to enterprise
unexampled in the history of the hardwood trade, and
the import of mahogany, although already of huge pro
portions, may still be said to be in the embryo stage
Twenty years ago, African mahogany was practically
unknown. In 1895, Liverpool imported 3.500,000 feet;
in 1900, 14,000,000 feet; in 1906, 21,000,000 feet, and it
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is estimated that in 1912 will be no less than 40,000,000
feet. The surprising feature is that even this enormons
quantity is quite insufficient for a demand that appears
insatiable, and prices to-day have reached a level never
before attained.  The competition for the wood in the
anction-rooms is ineredible to one who has never wit-
nessed it, and the logs are no sooner in the hrokers’
yards than they arve sent away again. One may indicate
with confidence that if the supply were twice as great,
it would have no effect upon the values. When this
statement is considered with the fact that mahogany
shipment is highly profitable, it may appear an economie
anomaly. In most industries, the prevalence of large
profits stimulate production. Not so with West Afriea,
It is a difficult country, and no shipper conld possibly
double his output in a season. The conditions are vastly
different to those obtaining in the temperate zone, yot
the diffieulties are not insurmountable when understood.
That fortunes have heen lost in West Africa cannot be
denied, but timidity and ignorance are very largely re-
sponsible,  The core of the matter is that it is no coun-
try for a principle himself to live in, and men with
knowledge and judgment who can he depended upon are
difficult to find. West Afriea has a bad name. A cen-
tury ago it was christened the *““white man’s grave,”” and
its evil reputation still clings, though without equal jus-
tification. It is no paradise; but, generally speaking,
life is no more precarious than in any other tropieal
country. A man is simply required to modify his habits
in sympathy with the elimate.  Medical and sanitary
seience, during the past few years, have worked won-
ders, and residence to-day is attended with tolerable
comfort.  The lot of the lnmberman in West Africa is
more to Fe envied than that of his fellow in Canada,
and when this becomes more readily recognized, we shall
see the country entering upon a new era of progress,

Cost of Getting Out the Logs.

There are two other factors that retard the develop-
mert of mahogeny. No need to mention the climate
That will always be present.  Firstly, the scarcity of
lator; and, secondly, the lack of mechanical applian:es
for the extraction of the timler. In very few instances
is the lehor at hand on the spot.  The routine of the in
digenous nigger is his daily feed of “fu fu' and his
sleep.  The word work conjures no idea in his mind,
and labor is regarded as the ehief funetion of the softer
sex.  Shippers have to import the “*hoys’ mostly from
the Kroo coast. A gang of from fifty to seventy is hired
by contract under the supervision of a **headman.”
The rate of pay is from fifty to seventy cents per diem
each, food found, and free transport at the heginning
and end of the season. When the venue of operations is
settled, the trees are felled and squared by men aceus-
tomed to the work., Haulage from the stump to floating
point is about three logs per day, costing, say, ahout $12
per log. That average log will contain about 600 board
feet, so that extraction under favorable conditions is
ahont 2 cents per hoard foot. To the shipping point
may Le anything from ten to fifty miles, but as the
floating is done when the rivers are in flood, this ex-
pense is very small. It is certain that with the assist-
ance of suitable mechanical appliances the cost of get-
ting the logs could be almost ent in two. At present,
when the log is squared, it is simply hauled out hy sheer
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hrute for With the exception of the occasional use
of a tree branch as a lever the native has no idea of
anything but musele.  Various deviees have heen sug-
gested, but without avail. The “hoys™ will use them
when the white overlooked is watching, but as soon as
his hack is turned they come back to their own primi-
tive methods.  Imagine sixty niggers hauling a five-
ton log, clamoring with an indescribable Jargon, falling
over one another, happy one moment and quarreling
the next, urged on by the “headman’ in his methor
tongue and the white with language of the most ultra
Tabasco variety, Surely timber can he brought out of
the bush simpler than this,

The cost of getting ont these logs runs from $6 to
$9 per ton of 2240 pounds. It does not appear to he
regulated by mileage, as the rate from the more remote
points is usually the cheapest. 1t is regulated by the
ship owner, who considers many other produets, their
volume and availabilit Practically the cost of ma-
hogany to the quay in Averpool or London may be said
to be in the vegion of 6 conts per board foot, It may
vary slightly cither way, according to the diffieultios
of the distriet from which the logs are derived.

One Source of Profit,

A consideralle avenue of profit comes to the shipper
from figured logs. These cost no more to bring to mar-
ket than logs of the cheapest elass. A figured log may
bring at publie auction up to 3 and $4 per hoard foot.
Such is like a nugget of gold to the fortunate finder,
while the plain, medioere logs will at least command the
cost of their acquisition,  Right along the line we also
have to consider that the waste in the preparation of
mahogany is almost eviminal.  This is a point  of
supreme importance, A voend tree eontaining 300 cubic
feet should yield a savare log of, say, 200 cubie feet.
The native, however, by reas n of his wasteful methods,
seldom produees one of more than 150 cubie feet. This
loge is sent to Liverpool, where the broker's mahogany
rule still further reduces it to 100 cubis feet. So that
for 200 cubic feet given hy nature to the shipper, he is
only paid for a third that quantity,

The Quant 'ty Available,

Regarding the quantity of mahogany available in
West Africa, no competent idea can be formed. A sur-
vey taken by the writer of an average tract of forest
showed about 300 to the square mile and each tree would
yield, on an average, three logs. An estimate of 1,000
logs per square mile would he on the conservative side
in the best distriets.  The entive forest helt may he
regarded as capable of producing no less than 400,000,-
000,000 hoard feet, o quantity so prodigious as to amply
provide for the mest exacting calls for many genera-
tions to come.  The forest also abounds with many other
timber trees of unquestionable utility.  So far, none of
these have been exploited, as shippers have devoted
themselves entirely to mahogany. To sum the matter
up, the resources of West Africa are almost inex-
haustible, its potentialities inconceivable, and its future
heyond doubt,

The Liverpool Auctions.

All classes of mahogany are sold in Liverpool by pub-
lie anction.  There are three large hrokers who have
practically the whole of the trade. Although competing
with each other, there is the best of feeling hetween




3 CANADIAN MUSIH
them, and each firm has the highest veputation for i
tegrit Every merchant feels i their hands, and
the broker'’s eard of n surement s unchallen

evidenee of  aeenra nd  good fait) I'h nonthly

anction sale in
tracde

Liverpool is the great

mstitution i tl

and its tendene good feeling hetween

1o promot

merchant and merehant cannot be over-estimated.  T1

sile is proseeated with the utmost expedition Fvery
buyer has his catalogue marked with his valuation nd
hidding is usuatly of the most spirvited des ription. Tl
conmmon rate ol Progress Is about 200 lots per houy
I'he logs are sold by what is called **hroker's mensur

Phis vepresents the survival of an ancient British cus
tom At the time mahogany was first imported, it was

understood that in all classes of timber the seller should

al'aw the buyer a nd’s hreadth in ever ard (four

ind one-hall inches) to compensate him for loss in con
version.  With other tin s, this has long fallen into
desuetude, but with mahogany it still  obtain \
broker'’s rule, which is thirty-six inches long, is

imeches,  This

ated to read only thirty-one and one-half
18 applied to both sides of the log, but not to the lengtl
The average advantage by the card is about thirty per

cent, of the caliper content, but compared with the actual

ortent, regard muast be taken of waney edges. Rough!

speaking, with broker’s measure, the buver gots just

about as many hoard feet out of a log as h pays for
certainly not less—possibly up to five per cent. mor
Alowanee made by the brokers for defects may hring
the ultimate advantage up to ten per cont. mor 'l

prices paid for every lot are published in London, a pro

tection to the American buyer

THE ADVENT OF THE PIANO

By Felix Borowski in the Etude

T will he interesting to survey the inventive accom

plishiments of men who were the first to give to the
world certain instroments that are the foundation of
modern music. The most widely played are undoubtedly
the piano and the violi The piano is, so to speak, a
mushroom among instriments, for its growth does not

extend beyond a period of about two  hundred  vears

Fhere were, it is trae, k wrd instruments resembling
it whose history stretehed hack into the centuries, but as
a vehicle of sonnd, the tone of which is produced hy

strings being strack by hammers, and not plucked with
plectea as in the carlier instruments, the

find

piane did
cighteentl

not

existence hefore the

century

little
the piano. 1l
ceseo Cristofori, a harpsichord maker
it Padua d hy
Mediei to transfer his labors from Padua to Florence, 1t
1711 that the
tion of the piano appeared

Forte, for th

There can doubt as to the identity of the

inventor o Bartolommeo i

Wils

vho, horn in 1655

was, in 1687, indue Prince Ferdinand dei

was in first aceount of Cristofori’s inven

Cristofori called the instru

ment Piano « reason that the ability of

the performer to play loudly or softly was controlled hy

touch: but other manufacturers soon rushed into the

field, and it was not long before Cristofori’s elaim to the
inventorship of the piano was disputed,  His rvight to it

is. however, now generally conceded
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MUSICAL INSTRUMENTS IN AUSTRALIA.

By G. B. Killmaster, Newcastle, in his Consular Reports

Ihe people o ralin are a musi

loving people

SOWe Msi imstrument, particularly a piano or organ

heing found in nearly every hom

Ihe pisnos English
i A

wor are the German
American in

erican, i the order named,  The

ompose only about 5 per cent. of the

Fhere is no prejudice against them, and it is said they
would find readier sale if they were as good instru
nents i ton ippearance, ete, as the German pianos
i were sold at as low a price.  German pianos sell
at retail for $250 to $600, and wholesale for %165 to

$300, They are generally purchased by dealers for on

third cash and the balance on consignment, and are

wually sold on the time-payment plan, with payments

of %5 to $12.50 per month

Ihe piano warchouses here are braneh  establish

ments, the chiel houses being located in Sydney and

Melhourne, where all the importing is done, and the
upplies heing forwarded here as vequired.  No piano
pant imported h but a firm in Sydney imports

German parts and them there

assembles
inches to 4

feet 4
|

most popular style on

prights of 4 leet

this market

6 inches high
ire the Rosewood

aatural mahog

iy, and walnat finishes ace preferred to

the black wo Cost is an important consideration in

the sales, and as long as the mechanism is good, not so
mueh attention is paid to the case I'he heat and
moisture materially affect pianos her

he market woorgras appears to be good, those

with solid wood cases o1 burr walnut and dull finish and

medinm and chapel styles heing preferred.  They an
I I

advertised and sold mueh the snme as pianos, wholesale

prices runnivg from $£70 to $200. and retail prices from

100 to $400

\ large number of talking hines have been sold
heve lately, with a correspondingly large number of
records,  Some of these instraments are Austrian made

and are of very good quality
Popular selections on exlinder records arve preferred
A considerahl

sounding horns are in use and seem to be popular

coneealed
but

number of machines  with

the probable market for high-grade machines is not

ORGAN AND PIANO EXPORTS.

Canada ex
$21,750 for the

\ecording 1o an unrevised statement

gans to the value o month of

December last, as against $25054 for the month of 1
nher, 1911, For the nine months ended Dee., 1912
the exports of organs manufactured in Cannda amounted
to K134552, as against $165,296 for the same period of
1911
For the month of December, 1912, Canada exported

pianos to the value of $4481, as against $3.789 for De
cember of 1911, For the nine months ended Dee,, 1912
pianos manufactured in Canada, to the value of $46,
D02, were exported, as against $42.431 for the same

period of 1911
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Piano Men Want Sound Basis for Player Music

Letters Come From Every Province - Variety of Statements Made by the Trade.

MALL initial payments, long deawn out mstalments
and clastic prices so fumiliar in the piano trade, are
sufficient to justify the conclusion that the
I

business em-

o8 large proportion of
Sagracity

men laeking in husiness
When the player pianoe came it was thought
i savior of the teade had arvived but, unfortunately, in
spite of the anxicty of the publie to buy player pianos,
methods that have so long vobhed retailers of  mneh
legitimate profit in piano and organ retailing erept into
player selling,  The fear of competition seems to have
generated the idea that absurd concessions should he
made to ple

er plano purchasers, cither in the shape of
cut prices, free volis, or rolls at ridieulous prices,

~ [

WE WILL NOw

oRETAIL™ REMOVE HIS
1 l:::‘mc/ PROFIT!

wor Ol P

The perforated  roll is as essential to the snecess and
prosperity of the player pinno trade as gasoline is to
the automobile industry, hat prices of automohiles are
not heing et hecause of the cost of “gas.”" It has been
suid that the makers of cameras conld afford to give
these away without price by reason of the train of profit
started in the sale of supplies.  But they do nothing of
the kind. Both cameras and supplics are sold on their
merits, at regular, unent prices. It is left for the pano
trade to invent and introduce plans and methods wherehy
its members give to the public a large share of legiti-
mate profit, and also give to the public an impression
of the trade and those engaged in it, that, to say the
least, is not desirable

The level to which the perforated roll trade has heen
forced is a serious question in its present status, hut
even more serious in its future effects, The importance

e

of the perforated roll trade, hoth from the standpoint
of a department of profit and its effeet on the player
trade, is worthy of an earnest effort of leaders in the
trade to get it back to a business basis. As pointed out
in these columns on diffe
centres in the United N
lems two or theee years in advanee

‘nt oceasions, retailers in large

el on these prob
of their Canadian
confreres, are now realizing what blunders they have
made, and are regretting the effect s,

Many Canadian dealers show no particular interest
i the roll, beeause of the small juantities handled, fail-
g to appreciate the rapid development of player piano

rlorated Roll

business during the past three years, and which will be
proportionately greater during the ensuing years,

The Journal’s inquiries among retailers have shown
that the condition of the player roll trade has received
much thought and is a live topie. It was thought that
at the general meeting of the Canadian Piano & Organ
Manufacturers’ Association, reported in this issue, a
recommendation of the executive committee of that hody
on the sahject, would have received consideration, but
the question was not taken up.

Reference was made in the March issue of the
Journal to the Music Trade Association of Detroit, tak-
ing hold of this particular question, and a number of
readers have inquired as to how the perforated roll is
handled there.  Several of the Detroit dealers  have
given a synopsis of their experience, from which the
following excerpts are quoted,
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“Forster Artistouch
ExpressionControl”

The device which makes a
Player Piano sound like the
hand playing of an artist.

Make an appeal to the musical sense
of your customers. Tlley will appre-
ciate the “Artistouch™ and it will
n‘ak(’ more Sal(‘s l)(’(‘ause yuul’ cus-
tomer will play much better with it

than without. Ask for it in your next

order for players.

Can be had to install on your

present stock if you wish it.

Any further information will be gladly

given by the manufacturers, Otto Higel Co

Cor. King and Bathurst Sts,, Toronto, or

THE INVENTOR

J. Leslie Forster

680 King St. West
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Some Detroit Experiences.
One dealer explained that when the player business
to th

library from which the patron could choose twenty-four

first canme front, their plan was to establish a

rolls a month, or two hundred and cighty-cight in a

year, for twenty dollars, the rolls remaining the pro

perty of the retailer, and an old one turned in for each
new one taken out. Later the library was discarded and
rolls were sold at a dollar each, with the privilege of ex
Both

plans resulted in an acenmulation of dead stock, for

changing good rolls for new ones at ten cents each

most of the patrons would seleet popular numbers, keep
ing them until they survived their modishness, then re
turn them,  OF course no one else would want them and
they could not be sold.  The revenues from these plans
were small

Another dealer telling that his firm had disearded
the library said: “*The voll proposition is the most im
portant one the merchants have to deal with, and it is
There should

No business whatever should be c¢on

handled in about the worst possible way
be o profit in it
ducted without a profit, even if it is only an adjunet,
for it will he a drain on the principal business. Our
plan is to give twenty dollars® worth of rolls with a new
T,
Whatever a customer wants

player and ten dollars” worth with a second-hand pla

and grant no exchanges
after that, he
for a talking machine

must buy, just as he would buy records
In our talking machine depart
ment the sale of records is one of the chief sources of
profit and player volls ave such a close parallel that there
is absolutely no veason why they shouldn’t he handled in
the same manner

Another dealer whose views did not coincide with
those quoted above held that the investment in rolls is
ol small proportion to that in the players and believed
in charging enough for a player to cover the incidental
He thought that
liberal treatment of patrons in the matter of rolls tends

loss that might be incurred on rolls.
to popularize the player, which, of course, is to the in
terest of the dealer, for it will make new prospects and
liberal treatment with rolls
induces a purchaser to hoost the house, new sales will
“The principle is the same as that which
is followed by nearly all dealers, in tuning a piano free

eventually new sales.  1f
come thero
for the customer started right, 1 a customer has CHSY
areess to new rolls, he uses his player more, gets more
pleasure out of it, and tells all his friends what a great
thing it is. 1 he gets tived of his rolls and cannot afford
v lapses into
The incidental loss on

the expense of new ones, then the play

disuse and he quits boosting it
exchanging rolls looks to me like a good investment.””
Lo Is it in the lest

player piano or music roll trade that rolls he

interests of either

given free with each instrument sold?  If so,
what should bhe the maximum quantity ?

2. Is it good business, or is it necessary to
retail perforated music rells at less than list
prices!

3. Is the circulating or rental library of
music rolls a good proposition for the musie
dealer’s husiness ?

£ Can you suggest any plan wh

reby the
of the

unprofitable and unsatisfactory features
musice roll husiness could be removed ?
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In the March issue of the Journal letters were pub
lished in reply to the above questions, giving the views
of the J. M. Greene Musie Co., Peterboro, and Mr. G L.
Stanwood, of Winnipeg, Western manager W, Doherty
Piano & Organ Co,  In addition to these numerous other
letters have heen received, including the following, and
it is the hope of the Journal’s management that any
reader with an opinion on the subjeet will send it along
for publication,

J. J. H. McLean, Ltd., Winnipeg.

Your letter re perforated rolls to hane
We huve much pleasure in giving our oy
tions stuted therein as follows:

(). No. A charge should be made for the rolls,

(2). No. The confi Wl will of the public is
more rendily gain at a uniform pr

(#). No. The in the library of music rolls
i mueh more epid than it is with purchaser of the rolls,

(4). I a fuir and uniform charge is made f rolls,
Whether initinl onders or otherwise, and no exchange granted,
the unprofitable and unsatisfactory foutures of the music roll
husiness would be at once removed. The public are willing to
pay a fuir price for music rolls until the deader, who is over
anxious for tra advertises music rolls at
cost, then they come to the
in the music roll business

L and contents noted,
iinion on the four ques

and g

stoonnd less than
vonclusion that there is great profit
I that they have to use
i populne suying—stung"* for the rolls they have purehased,
We trust that the ahove may be of some assistunce to yvou in
raising the music roll trade to o | r plane,

C. W. Lindsay, Ltd., Ottawa.

First.—We are decidedly opposed to Living froe rolls with
Player pinnos, and we have not done so
the past
rolls and

i any instance durin
i, at which time we took a stand regarding fr
library. We would consider it
that would require the giving of music rolls fre

sale,

o salesmanship

in closing a
Second.—We do not deem it necessary to sell new rolls at
less than the r
Library, and
price per dozen,

Third.—We have found a Cireuls ting Library satisfactory,
but it requires careful handling. We do not send out an yrolls
on approbation,

Fourth.—As o means of putting the music roll department
on u profitable basis as far as possible, the shove items, we
think, cover the situation, Where a large stock of from s,000
to 10,000 rolls or over, is carried, we think it is important to

¢ ucapable person in charge, who is thoroughly conversant
i the different composers, in order to he able to keep the
stock properly assorted and intelligently handle the trade,

We would be heartil in sympathy with any move that
would eliminate the tendency to use the music roll department

in the sale of player pinnos, without profit to the department
itself.

alar prices, us we have a large Cireulating
wsionally have o sale o

used rolls at g given

Winnipeg Piano Co., Winnipeg.

Re player rolls, we think that about the best plan to adopt,
especially if general, would be to sell the player at say $650.00
of $675.00, with rolls ($25.00 worth); in this way they would
start off with u library of 23 or 30 rolls, and would not n ed to
buy but an odd one now and again, which they would not find
o hurdship.  However, if you want them to pay down $530.00
on the player in addition to another $15.00 or $25.00 for rolls,
it makes it very much harder; if the bateh of rolls was added
to the price of the player it simplifies the matter u mreat deal,

At present we are giving 12 rolls with every player, and
figure that the price includes the cost of same, ns the player
is of no use without some rolls,

In our talking machine business, we add a cortain number
of records to the machine, say $40.00 without re rds,  and
#30.00 with records, payable $5.00 down, and $6.00 per month,
and any further records desired are purchased from time to
time, but the customer is not eall upon to purchase a sub
stantinl number to start off with, in addition to putting down
a payment on the machine,

The rental of rolls is not a good proposition to the dealer
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dircetly, although it is very attenetive to the

customer, and
probably mukes player sales oasie

certainly the dealer loses
toney on the rental proposition itself
A% 1o

ds selling volls at Joss than list price, we sell very

fow, practically 99 per cont. of our customers prefer to rent
them

I the manufacturers would take some decide
the Tines of our suggestion, namely, to inelude
rolls with cach
we would he willing to sgree to sum
enabled to alter the system adopt
would like to hear other suggestions,

W. G. F. Scythes & Co., Regina.

(1. We think it is in the best interest of the

to give g

stund along
00 worth of

v, the price being » d uecordingly,
. would thereby he

With our customers.  We

i
tin number of rolls with each instrument,
Lour custom to give ench customer ten volls. We find
that the customers very often loave the ehe
us, and then we can avernge the price so that we are not
upon to give ten of the highest priced rolls
We do not consider that it is w
necessary to retail perforated rolls at less t
(). I our estimation th

of the rolls to
led

I business, nor is it
i the list prices,
vireulating or rental library of
music rolls is not o good proposition for the music de
business,  We have known two or three concerns who have
this wnd after o cortain length of time they found them
selves Toaded up with a lot of shop worn rolls, which they had
to sell at o sacrifice, and the prrocesds ived from the rental
of the musie was » than enough to pay for the main
tenaner of the

(4. Our
our husiness

vd to making the music roll end of
nd satisfactory s to sell the rolls on

the straight pu

sis at the list price, and in this district
of the

ountry we have no difliculty in doing so.
William Thomson, Vancouver.

Firstly. 1 believe that it is quite legitimate and to the
best interest of the trade to give a limited number of rolls with
every pl . Of irse, the trouble is the difficulty of striking
the happy medium of the right quantity to give. In my
opinion one dozen rolls is w0 perfectly fair num
in the interest of the customer and the dealer,

Necondly, 1 think that it is ve
retail music

to give, hoth

bad business in

d to
e Of course, in every
town there is some individual who does harm to himself o
the trade in general by cuttin
is no necessity for doin
necessury for the ma
you already know,
as the dealers are co

I at less than list pr

prices on articles where there
S0, To cope with this evil it would be
ty of the dealers to co-operate, and us
peration in the pianoforte try
rued, has been time and time again
proved unsuceessful, due in most eases to petty and ridieulous
Jjealousie

Thirdly. 1 have never nad any personal experience in the
circuluting or rental libeary system, but from what 1 have
read and gathered from dealers who have had o
these librar the general trend of opinion is largely g
them, for many reasons too nuy

Fourthly. The only suggestions that | ean make to hetter
the unprofitable and unsat factory featurcs of the husiness ure
that it be absolutely on a cash basis, that there be no rolls
returned or exchanged onee they leave the store, that the
absolutely no discounts given off the list prie
Fletcher Bros, Ltd, Vancouver.

We think every city has ats difterent conditions to contend
with, and we believe that all the pertinent questions asked by
you might safely be answered in the negutive, unless possibly
the fourth quest regarding a profitable or satisfactory plan
whereby the unsatisfactory conditions of the music roll trade
could be ren To this question we would reply that if no
rolls were given and one price m ed by all concerned, and
the libraries were eliminated, there is no reason why there
should be any dificulty in handl music rolls, Like others
our musie roll department has been handled for the he fit of
the players, but we intend handling this on the one price in the
catalogue, and making customers purchase the rolls with the
pianos, We have concluded this is o

xperier

ous to mention,

.

it the only satisfactory

way to make that department stand on its own legs, We are
satisfied other firms’ experience will prove satisfactory, if their
departments are handled likewise,

so far,
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PIANO SALESMEN WANTED.

Wanted at once two first class salesmen to represent Mason
& Risch, Steinway and Dominion pianos, in splendid territory
including Niagara district. BExcellent positions to live men of
good appearance. Applications strictly confidential. Address
the manager, E. J. Wilson, 91 8t. Paul 8t., 8t. Catharines, Ont

WANTED.

Man to take charge of tuning and repair department of
one of the large Western Piano Stores, Must be experienced
in all branches of the work Apply giving references and
salary required, Box 1262 Canadian Music Trades Journal,
Toronto

MANAGER WANTED.

For a retail piano and player piano store in Montreal
Write in strict confidence, giving full particulars of experience,
and salary desired. Apply Box 1749 Canadian Music Trades
Journal, 56-58 Agnes St., Toronto.

TO ORGAN MANUFACTURERS.

An important British Firm with unlimited capital is open to
negotiate for the Sole Agency of Canadian High Grade Organs
for the British Isles, Minimum output 400 per annum. Apply
first instance Box 12720, Haddons' Advertising Agency, Salis
bury Square, Fleet Street, London, England

FOR SALE.

My book on Tuning, Regulating, Repairing, etc., the text
book of my Tuning School, $5.00; my own, most practical Tem
perament, easy, infallible, $1.00; also formula for best Moth
Powder, odorless, great seller, $1.00. Alex. Scheinert, 2840
N. 11th St, Philadelphia, Pa.
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PATENT NOTICE

Canadian Patent No. 116,986, Dated March 2nd, 1909, Con
trolling Devices for Musical Instrument Mechanisms, owned by
The Cable Company, Chicago, U.S.A., The manufacture of the
invention has been commenced, and the invention is for sale or
use, at a reasonable price. John H. Hendry, Hamilton, Canada

PATENT NOTICE

Canadian Patent No. 124,668, Dated March 20th, 1910,
Mechanism for Holding and Driving Music Carrying Rolls for
Mechanical Musical Instruments, owned by The Cable Company,
Chicago, US.A. The manufacture of the invention has been
commenced, and the invention is for sale or use, at a reasonable
price. John H. Hendry, Hamilton, Ont

PATENT NOTICE.

Canadian Patent No. 124,739, dated March 20th, 1910,
Pneumatic Musical Instruments, owned by Paul Brown Klugh,
Chicago, US.A. The manufacture of the invention has been
commenced, and the invention is for sale or use, at a reasonable
price. John H. Hendry, Hamilton, Ont.

Manufacturers! Dealers! Tuners!
{iYellow Ivory Keys Made White as Snow
Caplan's Patent Ivory Polish™ will do it. Samples
50 cis. and 81 (dollar size will whiten four sets of

For further particulars write to

Jersey City, N.J

piano keys

HENRY CAPLAN, 49 Sherman Ave.

Haines Bros.

Toronto

AND

New York

THE
Foster - Armstrong
Co., Limited

HEAD OFFICE
4 Queen St. East, Toronto

J. W. WOODHAM,
General Manager

E. BIRCH,

Factory Superintendent

LOUIS DESIGN
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MANUFACTURERS HAVE GENERAL MEETING.
EXHIBITION PLANS CHIEF BUSINESS.

At a general meeting of the Canadian Piano & Organ
Manufacturers” Association, held at the National Club,
Toronto, on the evening of April 1st, a recommendation
of the exeeutive committee concerning improvements to
the musie pavilions at the Ca an National Exhibition
was adopted.  Work will be proceeded with as soon as
practicable, according to plans and specifications sub
mitted by Mr. George W. Gouinlock, architect  of
Toronto, so that when music trade visitors attend the
1913 Exhibition at Toronto they will not recognize the
stands that the piano men have been oceupying for the
past ten years.

The accompanying reproductions from the arehiteet's
working plans will give an idea of the improvements that
it has been decided to make,  As stated, a colonnade will

B T o B R e T T )

g o - T o
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to pieree the outer walls below the floor line, filling in
the opening with a grille, and running a vent into the
room,

At the meeting was also diseussed the advisability of
the ¢, P& O. M. AL renewing for another ten year
period its agrecment with the Exhibition Association for
the use of the spaces ocenpied.

In the absence of Me. K. Bull, of Oshawa, president
of the association, who sent word that he was indisposed,
Mre. WO N Manning oceupied the chair,
and the firms represented were:—

Bell Piano & Orvgan Co,, Ltd,,
Allan,

Doherty
D. S, Cluff.

Gourlay, Winter & Leeming, Tovonto, Mr, R, 8.
Gourlay.

Those present

Guelph, Mr. David

W. Piano & Organ Co., Ltd., Clinton, Mr,

music pavilions as they

now are. The only protection ot the front of each stand is a b
hand rail, and w brass vail is the only division hetween the stunds,

Fresent col
af extreame
SE G |,

New columns
entablature ¢ yal

This illustration shows the front olevation of the eolonnade that
is to be built out to the front of the stands
directly in front of the entrance to the sound proof

nut the rear,

Present”
Demenaivalion jaems

vom the floor line to the top of the

Improvements to be made to Music Pavilions at Canadian National Exhibition, Toronto

From Plans Prepared by George W,

be built out to the edge of the present platform, con-
forming to the architecture of the bnilding.  The space
helow the rail, which will replace the present hrass hand
rail, will be filled in with ornamental work. There will
he sereen work partitions separating the various stands,
to a height of six feet,  As will be seen from the cross
section plan the scheme of the ornamental work in the
front will he earried hetween the stands and a spindle
sereening constructed above the rail,

A proposition to ventilate the inner or sound-proof
demonstration rooms is also under consideration. The
plans of a consulting engineer, received by the Secretary
of the C, P. & O. M. A. since the meeting of April 1st,
provides for ventilation by means of a large feed pipe
running along to the tops of the rooms, with a vent
opening into each room. The interested exhibitors will
have an opportunity of passing on this scheme. Another
suggestion, re ventilating these demonstration rooms, is

Goninlock, Arehitect, Toronto,

Mason & Risch, Ltd., Toronto, Mr. A. A. Beemer.

Merrick, James G.. Toronto, Seeretary,

Neweonbe  Piano Co, Ltd., Toronto, Mr, T, J,
Howard.

Nordheimer Piano & Music Co., Ltd.,
Messrs. L. Gassard and Vietor Nordheimer.

Sherlock-Manning Piano & Organ Co., London, Mr.
W. N. Manning.

Stanley, Frank, Toronto.

Wormwith Piano Co., Ltd,,
Chown.

Toronto,

Kingston, Mr. G. Y.

It is said that an enthusiastic Columbia dealer used
this extract from ““Judge’ to good advantage:
The harp that once through Tara’s halls
Sent forth its thrilling tone,
Neglected hangs on Tara’s walls—
They've got a graphophone.
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Gourlay
Efficiency

Toronto

§ The Gourlay Piano is 100 efficient. The
Gourlay Piano yields 100 / in tonal resonance.

¢ Its action is the acme of responsiveness, It
approaches the ideal in beauty — richness and
loveliness of tone.

¢ The methods and materials of which the Gourlay
is made  the skillful and painstaking methods
of manufacture - create a sum total that admits
of no criticism.

§ When you decide to buy a piano — examine the
Gourlay. You will find it has won its place among
the world's greatest pianos by sheer virtue of prin-
ciple, material and workmanship.

¢ It has gained the support of recognized author-
ities on tonal characteristics, and has unqualifiedly
substantiated our claims to excellence in its daily
use in thousands of Canadian homes.

§ The purchase of a piano involves a comparatively
large expenditure. Therefore its selection de-
mands serious consideration. Any “inefficient"”
piano no matter how cheap — is an ill-advised in-
vestment,

q Give the selection of your piano great thought
Be sure the piano you purchase is worth the money
you pay for it — musically and intrinsically, If
you do this - your final choice will be a Gourlay.

Gourlay Winter & Leeming

188 Yonge St.
. . . . Canada
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TRADE DOINGS IN WINNIPEG.

OCAL reports are to the effeet that there is a slight
improvement in the money situation, though still a
lack of freedom in cireulation that is making the work
of piano salesmen diffienlt.  Any legitimate restrictions
that are put on real estate speculating by the condition
of the money market, will not he regretted by tradesmen.
The Mason & Riseh fire mystery of a year ago is
cleared up. On March 5, 1912, just as Mason & Risch,
Ltd., were about to remove tl Winnipeg branch to
Portage Ave., and were advertising a removal sale, the
premises and several thousand dollars worth of pianos
were destroyed by fire,  The eanse of the fire, which ap-
peared to have originated outside of the building, re-
mained a mystery until just recently, when James Doods,
sentenced to fifteen years in the penitentiary for incen
diarism, confessed to having started this fire, In his
confession Dodds states that this was the only fire
planned a long time in advanee.  [le picked the rear of
the building as the most suitable for his purpose and,
as was shown at the time, the fire started from the out-
side.  According to the Winnipeg Free Press of Mareh
29, 1913, Dodds made the statement, on heing senteneed,
that he did not start 200 fires in Winnipeg, as alleged,
oanly 98,

Among recent visitors to Winnipeg in the musie trade
were: Both the members of the firm of Burch & Bowen,
who are enjoying their shave in the piano trade,  They
are also making progress with the musical goods and
phonographs,

Chas. A Dempsey while in the eity visited the ware
rooms of the R. 8. Williams & Sons Co., and was quite
interested in the new Edison line, He elaims that husi-
ness although a little quiet in his locality, the Edison
phonographs and records seem to e in big demand,

Geo. . Ellett enjoyed a few days’ stay in Winnipeg,
and during that time he took pleasure in visiting many
of the firms with whom he is doing business, and he
reports that trade seems to he on the improve,

L. H. Rawlings spent a few days in the vity, and
while husiness in his locality is somewhat quieter than
it has been for some little time, there is every reason to
believe that trade will right itself a5 soen as spring opens
up.

On page 51 of this issue reference is made to the es.
tablishing of a new jobbing centre for *“His Master's
Voice' products.  The Western Gram-o-phone  Co,,
whose mission it is to give factory service in Vietor and
Berliner lines, have a warchouse at 171 James Street,
from where they are supplying the trade of the three
Praivie Provinces.  Mr. J. M. Douglas, formerly of
Toronto, is manager.

Mr. P W, Jones, late of the Mascn & Risch Regina
branch, has joined the staff of the Winnipeg branch, and
will have charge of the Vietor talking machine and
music roll department.  Mr. Jones has been with the
Mason & Risch Co. in different branches for the last five
years, and has had a wide experience in these lines,

Mr. Henry H. Mason, general manager  Mason &
Risch, Ltd., Toronto, recently spent a week in Winnipeg,
While Mr. Mason was in town, a banquet was held at the
Grange Hotel for the members of the staff, at which a
very enjoyable evening was spent.
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Me. Fiteh, manager of Babson Bros., and family, in-
tend spending the month of April visiting various points
at the coast. Mr, Fiteh reports business to he very good
in Edison lines,

Mr. Ross, of the J
spending his holiday

ML MeLean Co., is at present
s in Florida,

Mr. Frank Smith, Western manager of Whaley,
Ro; & Co., is ealling on his enstomers in the Western
territory,

Mr. E. (' Sexthes, Western manager Williams Piano
Co., left for a month's visit to the East. My, Sevthes
will visit the factory while away.

Mr. H. 1. Main has heen appointed manager of the
talking machine department of Messes, Cross, Goulding
& Skinner. This firm have opened up o new perforated
roll department under the management of Miss Iislop,

The R. 8. Willinms & Sons Co. were husy during the
first week of April with th ir aunual inventory, the 31st
of March being the end of their husiness vear, Mr. O,
Wagner, local manager, has Just returned from Vietoria,
where he has been enjoying a six months’ rest, whieh he
was compelled to take, owing to ill-health, e now
assumes his vegnlar duties.  Those who know him will
be pleased to know that his health will permit of him
again resuming his duties,

Mr. E. . Thornton, of Woodstoek, Ont., general
manager of the Karn-Morris Piano Co., recently paid a
visit to the Western branch on his way to the const. My,
Thornton stopped off for a fow days on his way bhack
cast.  Business with the Karn-Morris Piano Co. is re-
ported good.  Collections are coming in more freely.

Mr. Norman Lindsay, of the Lindsay Piano Co., re-
ports spring trade to he opening up nicely.  They have
a good stock on hand, and are ready for their customers,

A pleasant surprise was sprung on 1, Y, Claxton,
who has heen manager, pro tem, for the R. 8. Williams &
Sons Co. loeal branch, during the absence of Mr, O,
Wagner, who recently returned.  Before returning to
Toronto Mr. Claxton was presented by the staff. with a
handsome leather cigar case, embossed with his initials,
Mr. Claxton was very mueh surprised, hut acknowledged
the presentation in his genial way.

Mr. . AL Tupper, recently in business for himself at
Duluth, has joined the staff of the Mason & Risch Piano
Co., with headquarters at Brandon,

Mr. 0. G, Whiteaere, western manager of Mason &
Risch, Ltd., is at present in town, He leaves for the
West shortly, accompanied by Mr, Biggs as far as
Saskatoon,

Messrs, J. R. Tucker Piano & Musie (‘o., Ltd., are
husily engaged in getting settled in their new head-
quarters on the corner of Main and Graham Streets, My,
Tucker will have handsome quarters when in shape. He
also intends to have separate Steinway and Nordheimer
piano rooms,

The Doherty Piano Co, have just closed their husiness
year.  Mr. Stanwood announces a good year’s business.
Mr. J. De Angeli, late representative of the Edison
Phonograph Co., has joined the staff of the  Doherty
Piano Co. Mr. De Angeli will have charge of the talking
machine department. Monthly recitals will he given in
this department. Concerning their first recital, the local
press said, “The first of a series of musical recitals was
held at the warerooms of the Doherty Piano Company, on
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Donald Street. The recital was attended by over two
hundred invited guests, and the entir programime was
received with delight Fhe solos by Mes, DeAngeli were
beantifully vendered and received well merited applans
Phe selections on the Vietrola and the new Edison dis

phonograph were delight fully rendered

The Winnipeg Piano Co, veports a slight improvement
e the selling situation, and hope that from now  on

things will continue to be good.  Colleetions arve rather

disappointing. but now that improved weather is mak
g everyone feel better, no doubt business will generally
get better thronghout the West Fhey had the pleasure
of a wisit this week from Me. and  Mrs. Willis, of
Montreal. on their way to the coast, when they wer
very pleased to hiear of the new Fort Garrey Hotel, the
finest in the West, having hought a nice Knabe from the
Winnipeg Piano Co., for their deawing room

The member of th Winnipeg Piano Co.'s staft who
suffered sueh a painful collapse the other day, when he
saw the pedals of the Gourlay-Angelus raising  them
selves, and disappeaving into the piano, has now
covered, and is about as usual

The first Columbia grand voceivid by the Winnipeg
Piano Co, is now on hand. and is the object and admira
tion of everyone viewing it. 1t is heautitully fitted up,
with the latest devices for holding records, the price and
tone also resemble a grand piano.  ** Records  have
reached such a state of perfection now-a-davs,”’ state
this firm, **that one ean even obtain a full chureh servie
with all the responses, chants, ete., the only thing lack
ing heing the collection,””

Mason & Risch, Ltd., are now settled in their new
quarters at 274 Portage Ave,, they having taken the
two floors of the former Y M.C.A. building next door
to the store recently occupied by them, and converted
them into most handsome and suitable warerooms. On
main floor there are two la

s plano parlors, with thre
small piano salesrooms opening off the second  wmain
parlor,  The manager’s office, main office and office for

manager of the Vietrola department ave all located on
this floor.  The
parlor heing d

artistie, the main

wations are ver)

wated in mahogany and gold. This

parlor will be devoted to grand planos exclusively,  The
second main parlor is finished in panels of buff and tan
horders, with white enamel woodwork. This is devoted
to new uprights.  The three small parlors are finished in
old gold and silver, with panelling of French grey. On
the second floor are the music roll department, two piano
parlors, exchange departments for used  instruments,
four sound proof Vietrola salesrooms, and the wmusic
roll department.  The Vietrola rooms are connected by
a hall running the length of the four rooms, also a

window in the centre of each, which enables a salesman
to wait on two customers at once.  The two main parlors
are connected by a stairway finished in white enamel and

mahogany A handsome carpet extends from  main

entrance to the manager’s office in the rear of second

main parlor.  The eleetrie lighting of main parlor is hy
four la
antique brass hangers, containing three lights in each

L semi-direet alba howls, suspended by Verds

howlhowl. Brown velvet eurtains and lambreguin, edged
in gold, with monogram M. & R. and large palms cach
side of stairway, complete the furnishing of these most

artistic plano rooms.
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TRADE REPORTS FROM LONDON

] ONDON music dealers continm to appreciate the ad
"

Vantages of their local associations, which was 1
I the Journal

ferrved 1o at length in o previous issue

Phe standardizing of prices for rentals, tunings, cartag

packing, ete, has not only made these items more
profitable, hut s getting the public improssed with the
faet that the music houses are no longer to pitted
against cach other for low priced, and 1o the dealer, un
profitable servie Fheir sehedule of rentals, shown in

these colummns in the February issne, ercated mueh in

terest among dealers in other contres, where a revised
schedule of rental PrICes I8 Just as necessary
Mr. Wi, MePhillips, who has the Gerlard Heintz

man ageney and anextensive: Edison phonograph de
partment, veports that trade has been good in all lines
sinee the beginning of the year, Their sheet music trade
I8 also an important factor, and is condueted with a full
sense of the possibilitios of the line when handled in a
husiness-like way

J. B Keenleyside & Son find an increasing demand
for Karn-Morris lines.  Prospects for spring business
loow very bright. Trade in Columbia goods and sheet
musie has been good

Mr. oL, Callaghan veports continued inerease in the
demand for Martin-Orvme pianos and players. He has
recently added  the Columbia line of graphophones and
grafonolas,  Mr. Callaghan also purchased some of the
Williams Piano Co. stock here, that firm having decided
to close their London branch. The store has been taken
over by a loeal jeweler.

Mr. E. 8. Crawford, local manager of Heintzman &
Co., who also has an important Vietrola department,

ports that spring trade has opened ont hetter than was
anticipated, and that the only diffieulty seems to he to

get sufficient stoy
Mr. Windsor, of the Nordheimer Piano & Music Co.,
Ltd., reports business as splendid especially in o St

Thomas and London stores.  As the business year ends
with March 31st, the staft has heen husy taking stock,
ete. They have no doubt that results will show 1912 to
be the banner year for the house of Nordheimer in Lon
don and vieinity

Mr. Gray, manager of Mason & Riscl Limited, re

ports business for the month of March one of the hest

sinee he took charge of the London branch one year ago
His staff has been inereased materially in order to cover
the outside territory now under the control of this
branch.  The Vietor business, which this firm push
extensively, has been exeeptionally good, as have also
been the collestions. N, 1. Conley, wholesale manager
of Mason & Risch, Ltd. spent a couple of days in
Lendon this week, inspecting their loeal hranch

When seen, the Sherlock-Manning Piano Company
reported  business  very  satisfactory The  Company
states that not only are they busy in the wholes
partment, but that their vetail trade has far exceeded
their expectations, and that this branch of the business

has certainly proved a profitable one Shortly after
7 am. on the morning of April 3, during a heavy ele
trical storm, the Sherlock-Manning plant was touched
lightly by lightning. No serious damage resulted, how
ever, and this did not interfere in any way with the
output of the plant
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TRADE GOSSIP FROM CALGARY.

An Important Music Trade Centre
Money Tight, but Dealers Optimistic
Talking Machine Trade Growing.

THI-: Alberta Piano & Organ Company’s warerooms

have recently und rgone alterations of a charneter
tending to give added facilitios for the handling of theiy
stock of Bell pianos and Autonola players.  Mr, Georg

W. Masters, th energenie manager, declares that busi
ness for the past several months has he noexceeptionally
good, and many Bell planos and  players have  hoen
placed in Albherta homes,  They ceport good husiness in
their gramophone partment, with a nuwmber of recent
sales of cabinet machines, Their sheet music and small
goods department is also roe wing a fair share of trade

The Doherty Piano & Organ Co. warerooms are in
the new Lougheed Block, on 1st St West Manager
ik Jost was absent when the Journal corvespondent
called, but his assistant, My, A, I, Leigh, informed the
writer that while business was not alarmingly brisk, it
was very fair for this time of yoar, and the country
trade in particular was puch hotter than expected, These
warerooms are admirvably lighted, and have entrances
on both 6th Avenue and 1st Stroet West. A goodly array
ol pix

108 and organs is on view-—ono in particular which
attracted attention, was a style Louis Cireassian wal
nat, i wax finish, and was certainly a ereditabie piece ol
case work

The Alexander-Kay Co, are the latest of the new con
cerns to enter into the ranks of loeal piano competition
The above firm have secured quarters in the Grain Ex
change Block, and will represent the New Seale Wil
liams player pianos, and New Seale Williams pianos
The members of the firm are well known to the trade,
Mr. J. Harry Alexander having for many years heen
connected with the firm of Gourlay, Winter and Leem
ing, both in the cast and in Calgary, where he acted as

It manager for some time, My, Gordon S Kay was
formerly in the employ of Willis & (o of Montreal, as
tuner, and for about five years was engaged by the loeal

branch of Heintzman & Co., as tuner and salesman

The Gerhard Heintzman representative, Me, ', B
Clark, when inferviewed regarding trade  conditions,
tersely stated that business was nothing to ““write home
about,”” but was as good as could reasonably he expected,
considering the

ason; he added that spring prospects
were bright.  The warerooms oceupy a large space on
the ground floor of the “Beveridge” Block, and have
plenty of window space and light, The hardwood floors
are waxed and spotlessly clean, and the appointments
very artistically arranged.  An attractive  stock of
grands and p ied, and includes several
fine examples of art case work in Cireassian walnut.
whose beauty is in keeping with the dainty sur
roundin

Gourlay, Winter & Leen ing report, through manager
A. P. Howells, business as heing quiet, but not exeep
tionally so, consid ring weather and other conditions
The warerooms contain several fine examples of art work
in Bechstein grands and Gourlay-Angelus players in
San Domingo mahogany, figured walnut and fumed oak
Prospects are good for summer t rade, and the firm expect
to show a big increase in sales for 1913, They have an
active selling foree, and every member enthusiastic over

er pianos is car
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the tonal qualities and beautiful  case work that  have
Riven Gourlay insteuments their position and prestige
Mre. D MeCuteheon, who has the loeal Heintzman

ageney, has veeently had his salesrooms on Eighth Ave

Weost, re-decorated, and in other ways brightened up and
Luproved,  Owing to th plano business vequiring all

the available space, Me, MetCutehoon has closed out his

sl goods and sheet musie de partment.  He anticipates
amneh Tavger business than for last vear and has made
preparations to that end

Hardy & Hunt, the local Nordheimer and Steinway
tepresentatives, are now  well settled in their new
prengses on Ist Street West, direct]y facing the new

herman Geand,”” and a little south of the Doherty
Plano & Organ Co's store,  The now WHrerooms  are
bright and cheerful in apprearance, heing finished in
white and g

n. The floor space leaves ample room for
i good display in the main wareroom, while the offices
vecupy a portion of the Mezzanine floor, the remainder
of which is occupied by the Vietrola Department, in
Which they report an inereasing demand for the hetter
class of records. At the renr of the main floor there are
rooms set apart for the display of player pianos and

Iuterior view of Mason & Risch, Ltd . shuwrooms at Calgary

player rolls, as well as a repair shop and tuning room.
Mr. Fred Hardy, who is now greatly improved in health,
stated that sales were fairly good for the present time,
and prospects hright when spring sets in, and before
leaving, drew the writer’s attention to several handsome
Nordheimer and Steinway  instruments—the pidee de
résistance heing a Colonial designed Steinway  grand
(miniature) in satin finish

Mr. €. Kinniburgh, of . Kinniburgh & Co.. reports
business quict, but prospects good for the future.  Es
pecially is this expected as regards country trade, in
which My, Kinniburgh specializes Mr. Kinniburgh,
iy, expressed him
self as in favor of bringing the various dealers together

who is a ve

an piano dealer in (

in a scheme for mutual protection in the matter of
tracing lost instruments and other important matters,
Mason & Risch, Ltd, who are now settled in their
new home at 507 8th Ave, West, have probably the
argest and best cquipped warchouse in Calgary. On
entering the building you first pass through a commo-
dious show room, equipped with salesmen’s desks, and

R EEEEE——
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 Get a flying start now.
Don’t mark time. Keep pace
with the rapid strides of the

EDISON PHONOGRAPH

To-day, more than ever, the entire Edison line looms
up as a big selling and profitable feature of your
business. The introduction of such innovations as

The Blue Amberol

the clearest, finest, strongest record made —is

whooping up Edison enthusiasm everywhere by its
record sales.

Edison outfits satisfy every pocketbook. Just
a little initiative on your part and you'll put this
business across quicker than you ever expected you
could.

But don't delay. A letter to an Edison jobber
to-day may mean a lot of money to you.

THOMAS A. EDISON, Inc., 103 LAKESIDE AVENUE

ORANGE, NJ.
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in which a passenger clevator conneets  with
mainder of the building Passing on are the general
offices and private office of the manager, My, (. D
Venini nothe rear ape
rooms for the display of g
and further towards the
repair shop.

i series of tastefully arranged
nds, players and music rolls
i

are the organ rooms and

I the basement entranc ‘His  Master's  Voiee™
signs are in evidence, and three |
and counte
trolas and

arge rooms, with seats
to he seen, where the patrons of Vie
are attended to.  These three rooms
have a passage hehind,

with folding doors, conneeting
with cach room, hehind which were displ
number of records in numerical ordey
can thus attend to the wants of the
rooms at the same time,

ayved o vast
Ove salesman
patrons in all three

There is also a big wareroom on this floor, whieh con
tains the surplus stock, a freight elevator and a gen

"OHN
sized shipping room,

Mr. Venini reports an inerease of
60 per cont. in business over the same period last year.
Timmins & Co. who handle the Martin-Opie
produet, report a quiet, husiness for danuary and Felipy
ary. but spring prospects appear to be fair.  Mp, Tim
mins says Martin-Opme pianos and players ape inereas
ing in favor, and the increase in sales o been steady,
They are also well satisfied with the progress of their
talking machine department, and state that the demand
for Victors is grow ing rapidly

Willis & (o, through their manager, Mr, Howe, pe
port several good deqls lately, including o grand and a
Willis Auto player piano, to Mr, Hextall, of Bowness,
one of Calgary s prominent citizens,  Mr. Howe is satis
fied with bhusiness, considering present conditions, and
appeared hopeful of the futupe,
quite an enconraging talking m
made several good Vietrola siles
Calgarians,

This firm ave doing
hine trade, and have
ently to well known

The R. 8. Williams & Sons Co., Limited, through
their hard working hraneh manager, Mr, Charles Clarin,
state that while sales gre heavy, money is tight throngh
out the provinee,  Mr, Clarin is dyed-in-the-wool Edi
sonenthusiast, and says the braneh is taxed to its ut-
most to fulfill the ever in
machines and records, mor

ising demands for Edison
pecially the Blue Amberol
Indestructibles, My, Clarin’s family have recently
rived from the east to make their home here,

E. N. Kennedy, of Young & Kennedy, 8th Avenue
West, reports business in shoot musie
quiet, hut not any more so thy
expected. This house do lerable business in the
talking machine line, ng distributors of Columbhia
lines, having heen long estublished in this braneh of the
trade. Mr, Pe A, Fitzsimmons, the energetic sales
man who has charge of the department, stated business
was very satisfactory, and that Fdison Blue Amberol
Indestructibles were se ling fust, as well as Columbia ma-
chines and records,

Mr. A. E. Pearson reports Edison sales encournging,
and the phonograph department of his 8th Avenue store
is having a fair share of the machine and record busi-
ness.  He is an enthusiastic Edison dealer,

Booth & Joiner is the firm name under which two
of Calgary’s most popular and hest known musicians
have embarked in the small goods sheet music and repair

and small goods

1could be reasonably

TRADES JOURNAL 15

husiness e ntly. Me, L. 1
experience in the musi

Booth has had fifteen vears
profession, his usual instrument
mt he is also guite proficient as a
violinist, and in addition is o skilltul vepaiver of small
Instruments.  Me. Ovein D, Joiner has had
stonal experience of ahowt the

Is the double hass, |

@ profes
siime duvation, and s
leader of the 100 Regiment Band Having purehased
the stoek and fixtures of Meo D, MeCuteheon, the
Heintzman & (o reprosentative, they arve off to a good
St in their new premises, 30 Herald Block

While walking on 9th Ave

on the morning of Mareh
Mr. Chavles Clavin, loea) anager of the R, S, Wil
liams & Sons Co., L., collapsed, and was taken to the
hospital in an meanscions condition, suffering from a
severe heart attack, At the time of writing he
gressing favorably, and is expected to e out g

is pro
ain soon

luterior view of Show roams of Hardy & Hunt, Calgary

THE MUSIC SUPPLY (0.
The Music Supply Co., of Toronto, who are the
Ontario distributors of Columbia lines, celebrated the
first day of April by stock aking, Mareh 31 heing the end
of their second year in husiness, They report that Co-
lumbia trade in Ontario in ised by 105 per cont, over
the previons year, and hoth partners of this fiem, Messrs,
Sabine and Leake, are enthusiastic as to the outlook.
They recently shipped a new stoek to the Baldwin-Rohin-
son Co., Ltd., of St. Thomas, whose premises were visited
by a disastrous fire sSome ting . The Columbia goods
destroyed included a sample Colonial R gent,  which
Just & ed in time to he destroyed,

The Music Supply (o, report the arrvival of a large
new stock of  Columbin-Rong records, which
a number of evangelistic
Booth of the Salvation Apn
ing record

includes
wds by the late General
e The firm ave also featur-
albums of British make.

Mr. W, 11 Freeland, recently  manager  of the
Mason & Riseh Vietrola department, is now with the
Music Supply Co.

The turners’ examinations held by the Musie
Association of Great Britain, will he ;
commencing in London during the weck heginning April
14 The next will he gt Birmingham, starting during the
week of May 5. The seeretuary is W, T, Peat, 100 Sheen
Road, Richmond, Surrey,

I'rade
in various centy

.
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View of the *‘Patent Tone Purifier *’ a feature of

WILLIS PIANOS

ERY few people buy a piano or a player

piano without a critical investigation of several

different makes, They frequently rely upon their

confidence in the house with whom they are deal
ing as to the guality of the different parts in the
instrument’s construction, but they demand a
tone and case of design and appearance that suits
their own taste I'hey, themselves must be the
judges

Just here is the strong point of the Willis
line for the Dealer
pective purchasers that any one of the Willis styles

It is very apparent to pros-

is rich and dainty in case: superb and sweet in

tone

The Name

WILLIS

represents

Canada’s Leaders.

TRADES JOURNAL

HE various styles of pianos and players

marketed by the House of Willis are every
one of them the product of a factory of the most
modern type, with every known equipment worth
while for the making of instruments that are

Acknowledged Leaders

The World of Music

HILE made in various styles and sizes, to

meet the requirements of individual tastes,
and governed in price by these variations, the
KNABE PIANO is made in but one grade — the
Best.

We have the sole selling rights for

this celebrated line in Canada.

Limited

Head Offices
580 St. Catherine St. West
Montreal, P.Q.

Factories

St. Therese
Que.
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MONTREAL LETTER.

NEW company which will he known as the Stafford
Musie and Song Company,
of well known Hull business men, is in progress of for-
mation. The new compuny is being formed for the pur-
pose of exploiting a number of songs and musical num-
bers which have heen composed by Messes, Chas, Wilt
shire and Stafford Green, well known in musical circles
in Hull and Ottawa.  The latter, in conjunction with
Mr. E. B, Eddy, of the Northern Music Co,, have just
published a beautiful ballad entitled the Firelight Glow,
which is now on the market, and has been favorably com-
mented upon locally,

mposed of a number

C. A, MeNee has been selectod  as president of g
newly-organized concern, formed by a number of the
milk producers of Ontario and Quebee, to supply and
distribute milk products in Montreal, with a capital
tion of $300,000, and which will be known as the Con.
solidated Milk Co., Ltd.

Gervais & Whiteside have suceeeded in working up a
splendid trade for Karn-Morris pianos, and are excep-
tionally well pleased with the large number of prospects
for early materialization.
days at the warerooms of Layton
Bros., where every department is in full swing, and the
Mason & Risch produet is meeting with ready sales. This
house state that a great deal of investigation is done hy
purchasers in need of player pianos, who are particular
as to tone and action, **We consider ourselves most for-
tunate in handling such popular selling lines as the
Mason & Risch and Acolian,” they state,

J. W. Shaw & Co, are featuring as heretofore with
excellent suceess, the Gerhard Heintzman line.  This
Canadian-made produet is very popular in Montreal and
elsewhere, and this firm stute that the outlook for spring
business was never better,

J. A Mulhollin has decided to stay where he is in-
stead of removing his warerooms, as he first thought of,
Speaking of Evans Bros, players and uprights, he stated
that it was not a case of heing able to sell the goods, but
getting prompt delivery to fill orders was the trouble,

The Leach Piano Co., Ltd., are busy preparatory to
removing to their new warerooms, St, Catherine St,
West. *“The fine weather has had the effeet of moving a
goodly number of Gourlay and Bell irn fruments,”” said
this house, ““and we anticipate a heavy spring business
in these goods.”  The head of this house, Mr. W. 11,
Leach, is already planning how he will annex the Presi-
dent’s eup of the Caledonia Curling Club, W. H. is
““some curler.”

Willis & Co., Ltd., report that repeat orders are com-
ing in with gratifying frequency from every dealer with

whom Willis goods have heen placed.

C. W. Lindsay, Ltd., report that the individuality of
the Martin-Orme line is one of the prominent factors in
pushing this line. Nordheimer and Heintzman instru-
ments featured, are selling with much regularity these
days.

Foisy Freres remarked that March business to date
had been a record one, with a larger percentage of cash
business than usual, notwithstanding the ery of money
“‘being tight.”” Mendelssohn instruments were respon-
sible for the large volume of business transacted.

J. A. Hurteau & Co., Ltd., are still doing business at

e
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the old stand, 316 St. Catherine St
trade hetter than ever in the

East, and  report
various goods handled.,

The Canadian Graphophione Co, are producing a large
volume of husiness in Columbia talking machines and
records, and are looking forward to g continuance of the
sune,

Hurtean Williams & o, Ltde, will on May 1st pe
move their Ottawa warerooms 1o the new Jackson Booth
Building, Sparks St and in the
sale of pianos and player pianos is being conduetid,

Business at the heantiful new salesrooms of Berliner
Gramophone Co. indieate that Montreal citizens have
developed a veal taste for the hest they can buy in high
class instruments and records, The faith of the Berliner
firm has not heen misplaced, their show rooms heing fre-
quently visited by Montrenl citizens, who realize the
position of the Vietrola as musical instrument, and
who have the ability to buy. The numerous concerts in
this city by favorite artists, has had the effeet of in-
creasing the demand for Red Seal Records,

At the Berliner factory every effort is heing made
to keep up with the s of jobbers in all parts of
the conntry, their wants heing substantially greater than
for the sume period of Just year. Large shipments have
heen made recently to Westorn Gramophone Co., of Win-
nipeg, the newest distributors of Vietor and Berliner
lines.

Mr. Charles Lavall
ment and small goods e
visitor to New York, My, Lavallee also  handles
Gratz lines of New York,

meantime a removal

. the well known band instra.
ler of Montreal, was a pecent
the
In local musieal cireles Mp,
Lavallee is well known, he heing president of the Musi-
cians’ Proteetive Association of this city and of the
Musicians’ International Club,

WORMWITH ANNUAL MEETING.

The annual meeting of the shareholders of the Worm-
with Piano Company, Limited, was held at the head
office, Kingston, on Tuesday, Mareh 2th, at 10 am.
Satisfactory reports on the year's business were pre-
sented, and the old hoard of directors was re-clected.

At a subsequent meeting of the directors, the follow-
ing officers were elected (—

George Y. Chown, President,

H. W. Richardson, Viee-President.

W. H. Wormwith, Manager,

IL. Breathwaite, Superintendent.

Lena Elmer, Secretary,

The company report that prospects for the coming
year are exceptionally bright, especially in view of the
increased demand for players. Business for each month
is considerably ahead of the corresponding wonth of the
previous year,

com—

Mr. E. 8. Fisher has Joined the selling  force of
Whaley, Royee & Co., Lid., for whom he is now on the
road.  Mr. Fisher is an experienced man and enthus-
iastic over the various lines handled by the Whaley,
Royee house,

S —

“1 like to enter a store hy being invited in by at-
tractive window displays,” said a customer. ‘1 gener-
ally choose a store by the windows and 1| very seldom
find that they misrepresent the quality of the store,”

e
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$1600.00 piano sales in one
week due to Columbia

Last October the piano store of F. G Smith, Brooklyn, N. Y., started the sale of
Columbia product. Last week alone the piano sales of F. G. Smith were increased
something like $1600 00, all of these sales being made to owners of Columbia instruments
and whose presence in the store was due solely to the fact that they were there buying
Columbia Double-Disc Records.

All of which bears out our statement in Columbia * Music Money " book which runs
substantially like this:

“A very large proportion of the most progressive and pros-
perous piano houses have weli-established Columbia Graphophone,
Grafonola and Record Departments They are finding them a
double success. They do not detract from the piano department.
On the contrary, they serve as liberal feeders to it.”

Write you for that book.

Columbia Graphophone Company

363, 365, 367, Sorauren Ave., Toronto, Canada

Creators of the Talking Machine Industry. Pioneers and Leaders in the Talking Machine Art.
Owners of the Fundamental Patents. Largest Manufacturers of Talking Machines
in the World, Write for * Music Money, " a free book you ought to have.
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PIANOS IN NIAGARA FALLS.
A new, splendidly caquipped home furnishing stor
which features pranos, has just b
Avenu

near Queen St in the very heart of Niagara
Falls, Onut., by Messes. M. 1. Bug kley & Co. The build
mg has an imposing front of huff-colored pressed brick
with cut stone sills, lintels and base. Two large on

View of M. H. Buckley & ¢

furniture store teatures pinmn,

re front at Nisgara Falls, This
trances are flanked hy

plate windows and ornamental
glass fanlights

Thronghout, the building is finished in
golden oak, and the oaken columns in the main
give the place 4
The store is well lighted, the

show
room

WASsIve vet a rich appearance
round floor heing pract

front, and
ht windows let in the street elova
tion, which in the daytime allows a flood of sunlight
into the display room. Mp Buekley believes in adver

tising, using his local papers pretty

cally a series of glass plates ;

ong the whole

the floor above has o

extensively, and he
ated signs about the eity
and the roads leading to Niagara |

house of “*Buckley, the home

has as well a number of illusty

s advertising the
furnisher,”

Mr. . Buckley, president of the
horn in Philadelphia, has boen
Falls since 1865, moving
only eight years old to the town then known as Clinton
He started in business in 1885, making picture frames,
later on enlarging his ficld hy opening a furniture stor
the second store in that line in his town. e is to-day
the oldest merchant in any line of business in point of
serviee in Niagara Falls, My, Buckley has associated
with him his eldest son, Ernest, who is growing up with
the business and is assuming its management
featured in the piano department are

company
resident

though

] of Niagura

there with his parents when

The lines
Bell instruments

WHAT IS IN VOGUE IN PIANOS.

In its annual spring styles number, which  each
year is published just prior to Easter, the Toronto

News gave prominence to the following by Addison A
Pegg, of the Nordheimer Piano Co., and which will
mterest readers of Canadian Mus rades Journal ;

“In recent years there has been a very
deney in the piano trade towards the sm
This has been hrought about largely hy
a piano to suit the requirements of the modern drawing
room or apartment.  Formerly the value of a piano was
determined almost entirely by its size, thus the larger
the instrument and the more claborately it w
the more costly,

marked ten
all instrument
the demand for

as carved
but of late years quality is demanded

R —

cen opened on Ontario
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rather
hetter

than
it

size, and the more simple the the

should

design
appeals 1o refined tasto This is as it
he Tor a piano is seleetod
i
Hois
pianos ) that th

The m

singing

it

selocted, first, on

account ol tone qual and not according to th

volume of which s about all can he said of som

mstrument will give
to

forth

st thi

point consider

is resomanee or

tone throughout whole register Nome in

struments may Iy
the trehle
in hoth bass and treble, and Iy
T'he thie

produce that same singing ton

particularly nice in the hass and @
be gond
i the middle
s called, 1o

wWithout any pereeptible

"

in or viee versa, while others may

dehieient

tegister drawing of seale, as it

break whatever theoughout the hass middle

wnd trehl

register hiuzh

N Cowhat every manufacturer o

and the w
n therewith

grad

Planos striy

s T RN

care and detail in

conm avcounts for differen «
It is

manutaeturey

o

and a

of a cheap piano
what difficult
instrum

high-grade one ioNO

propesition for a ol high
explain to those who
inclined wherein lics the difference in

price hetween a commercial ane

|
grade

nts to satisfactorily
are not wmusically
Lo artisti

ameextent they all appear the same
cheaper ones may have special

the plate
but all this goes for naught i th

plano, for
the

1o a cor

oven
talking points’
hridge, rest plank pins, action and whatnot
there, it
tone s everything that can
I

of other

tone is not

maturally follows that ¥ the

Lo desived, the conster tion must of

Every piano manufacturer, lik

necessity good

those lines
of goods, has a elientelle to which | particularly caters,

and you arve not likely to find » maker of high grade
mstruments who caters to the finest class of trade len
ing his name to an instrament of imfervior maki In

common with other

articles, the cheap piano is usually

claborately carved and decorated while the truly artis
tictie production is characterized by plain steaight lines
oF case, and in most instances finished in the satin o
dull finish, which latter is not only more artistie, hut

more durable as well, "

ML Buckley & Co's. store, Niagara |

alis, showing the piono department

NEW MUSIC HOUSE,
“Harmony Hall Piano ('o.*

is the name and style
of a

new firm in the music teades in Victoria, 13.(
Messrs. Charles Dodd and W. Arthur Willis announce
that they have purchased from Mr. George 1. Suc
the stock, good will and connection of the
ducted by him at 735 Fort Street,

*kling
business con
where they are con
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The Best Known
TRADE MARK
in the World.

JORE PEOPLE know about the Victor-
Victrola than any other sound reproducing
instrument. They know that the leading
artists sing and play exclusively for the
Victor Company, and this knowledge naturally
affects the purchase of records. Hence the ever

increasing demand for Victor Records and Victor
Goods.

Are you keeping in mind that SERVICE

Spring Time is just as much
Gramophone time as any other
season of the year? No home is
too good for a Victrola. There
is a style and price to suit every
taste, and every pocketbook.

is the one word that embraces
everything this house constantly
aims to give its customers. With-
out service, careful and efficient,
the best goods in the world can
be unsatisfactory.

WATCH THE MONTHLY LIST OF NEW RECORDS.

We are headquarters for needles, record albums,

record

hi ¢ -
, and all PP

lies and repair parts.

His Master’s Voice Gramophone Co.

(Canada’s Largest Exelusive Distributors of Victor and Berliner Lines)

208 Adelaide St. West,

Toronto

—
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tinuing with the Steinway and  Nordheimer piano
agencies, and are also handling Vietor Vietrolas and
records.

Mr. Dodd, who has been in the West for the past
two years, was for ten years in Halifax, actively en
gaged in marketing Nordheimer lines.  Mr., Willis was
for 24 years with Willis & Co., Ltd., of Montreal, having
commenced with that firm when a boy.  Messes, Dodd
and Willis have wany friends in the trade who wish
their new venture every success, The business they
have purchased was established by Mr. Suckling, who
over a year ago removed to Vietoria, with the idea of
permanently residing there, but returned to Edmonton,
where he has heen doing a suceossful business for some
.

yed

A COMPLETE ORGANIZATION.

One of the most prominent concerns in the musical
instrument industry of the United States is the P
Seeburg Piano Co. of Chicago, 1. This firm specialize
in Seeburg orchestrions and electrie, coin-controlled
pianos, which are widely known, and in which the mak-
ers elaim the special features are durability of construc-
tion, musical effectiveness and artistic appearance, The
Seeburg Company, who state that they are the originat-
ors of the art style, as applied to electric, coin-controlled
instruments, are pleased with the attention that has been
attracted from connoisseurs of decorative art to their
attractive case designs, artistic illuminated glass panels
and handsome lamps. Mr, Seeburg, head of the busi S,
is deseribed as an experienced man in all branches of
piano manufacture, who has surronnded himself with a
corps of experts, including the inventor of the pnenmatic
player action and motion mechanism incorporated in the
Seehurg instruments,

Mr. Sechurg expresses o willingness to suggest effee-
tive selling campaigns for the piano merchant, and to
answer personally any equiries regarding his product.

DISPOSING OF SECOND HAND PIANOS.
A New Plan Suggested in the Player Piano Journal,
Any plan that will help to make second-hand pianos
more marketable is certainly of interest to the whole
trade. A large house hit on the idea of offering them
especially for summer homes: the novel part being that
the instruments were painted a restful green with stool
to mateh, the idea being to make the appearance of the
pianos part of the color scheme of the summer cottage.
Displayed in the window these instruments, by reason
of their color, attract a great deal of attention and find
a ready market among those who have summer homes,
This idea only serves to illustrate the point that there are
outlets for goods and new ways to sell them if you will
only study them out. That is the true art of mer-
chandising,

WESTERN GRAM-0.PHONE (0.

“His Master's Voice’ products are now being dis-
tributed in Manitoba, Saskatchewan and  Alberta, by
Western Gram-o-phone Co., which firm got under way

on March 1st, and is located at 171 James St., Win
nipeg.  This firm will supply the wants of dealers for
merly supplied by Clark Bros, & Co., Ltd., of Winnipeg,
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and E. €', Corbean of Regina, which firms have discon-
tinued wholesaling Vietor and Berliner lines

Mr. W. R. Fosdick, manager of His Master’s Gramo
phone Co.,. Toronto, spent a couple of months in Win
nipeg organizing Western Gram-o phone Co., and which
firm will he under the management of My, J M. Doug
las, formerly with His Master’s Voice Gramophone Co,,
of Toronto.  Associated with him will bhe M Thos.
Noble of Montreal, as accountant. My, (', Shuttleworth
and Mr, 11 O, Shuttleworth, formerly with E, (', Cor-
bean of Regina, will be the voad salesmon of the new
firm,

An important feature of the serviee it is proposed
to give the Western treade is the repair department on
the premises, under the capable management of Mr. Joe
Symons, who has had twelve years experience

The management is very mueh elated over the results
of the first month’s business, the figures heing heyond
their most sanguine expectations.  Mr. Fosdick con-
siders the business possibilitios of the Vietor line in the
West to he enormons, and considers the suecess of the
Western Gramophone Co. assured, by reason of the fae-
tory service it is proposed to give by
plete stock of instruments and records,

rving a com-

JUST OFF THE PRESS,

“Famous Classies™ is the name of a new 80-page
music hook, in convenient size, published by Whaley,
Royee & Co., Ltd., Toronto, and now on the market, It
is another member of the family of Tmperial Edition
hooks, retailing at a half dollar.  This colleetion is to
replace to some extent the former hooks of classies whieh
the Whaley, Royee firm have withdrawn from the market,
The publishers state that the large advance sales arve in-
dicative of the market there is for such a work. They
also report the keeping up of an excellent demand for
“Melodious  Reereations,”” “Primary  Classi and
st Picees in Easy Keys,”

At the coming annual convention of the Musie
Trades Association of Great Britai

nn, among the topics
announced for discussion are:

he  desirability of
placing orders for pianos during the summer months’’;
**Fictitious names on pianos’; **The report of the com-
mittee on musical piteh’’; “Factory costing”’; The state
aid of music’" and * Music in public schools,
vention will he held at Buxton,
to 27,

The con-
the dates heing May 22

NOTICE

his Company controls C dian Patents
Nos. 103,332 and 55,078 covering fundamental
features of disc talking machines and disc
sound records, and will institute proceedings
against all parties making or selling without
license, machines or records covered by these
patents.

This Company has registered the word “Gram-
o-phone” trade mark, as applied to the
of sound reproducing machines, their parts, and
accessories.

BERLINER GRAMOPHONE CO0., Limited

MONTREAL
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Our April Message

UR April message to you is to ask yourself if you can unearth one solitary
business reason why you can't or shouldn't sell your share of the thousands
of Columbia records that will be sold in the next few months

Last year more dealers sold more Columbia product than ever before in the
history of the Company — 60" more than in 1911. In Ontario the increase was
105 . Any dealer able to look through an open window can see that the demand

for Columbia product is healthy, natural and dependable, and that Colun bia dealers

Columbia-Rena Records are putting away an extra amount of dollars for a rainy day
are popular. People who know Columbia product insist on having Columbia gocds, be-

Are you featuring them ? cause of their real merit. And they are going to continve to ask more and more.
They are asking for records by our exclusive artists. They want recerds by our

The largest consignment ever ship- artists, and there are no substitutes. In just the same manner they will want Bonci
ped from the Old Country has just records and Ysaye records.
arrived  new attractive catalog is
ready —let us send you samples. Is there any reason under the sun why YOU should'nt get this business ?
T'he Music S ly C
€ usicC upp1ly 0.
Sole Ontario Distributors of all Columbia 88 Wellington Street West

Jroducts and Columbia-Rena Records. TORONTO

sk e L e R e 17

: NEW RECORDS *wiy" | "

SN EISHE EIORN 1 CIORE B RIS BRI RIS e B

VICTOR RECORDS FOR MAY.
Mannfactured By .
BERLINER GRAMOPHONE CO., LTD, MONTREAL.
! n
10.INCH D. 8.—90c ol
1THZ My M nd March (Mygrant
( Mixup, 1 M
172984 Mol ] Fir
Down W Band i «
W
i Y My | I M
Pickin® ¢ Venrieh)  (Hay ) ®5 D
"
17206 Why Did You Make Me Cnr Mg 2 b
Undor the Big September M i
Vol 1 The Man with
teridge Potter Lehay
1'd Lk i Litthe Ginl 1 y 1881 G
Fadis Blosson- fio)
17208 And the Warld 0 Wrong  Again ) n Song horis
Gt Hongh-deroms perar of Japan'’: Solo und Chorus, My Object All Sublime
When | Waltz With You (Bryan-Gumbl Finale (Gilbert-Sulliva Vietor Light Opera Compuny
W Over the Little (Bradford Phely
Whiter Thun 8 nFincher 10-INCH P. L. 90c¢
17 At the L y 1 Duy (MeCarron Mier
G007 Fuust—Trio from *Prison Seene In Kngl (Gounod
Fhe Darktow Victor Opera Trio
17301 Absence ('F i Prixile from Disie (Lander Harry Lauder
Ritowrnell 60008 Aidu—Matrin mia (My Nutive Land) (Verd
17308 Florid ) Lowr w Laey e Mursh
GO0BY Spring Song ((Frahlinglied) (Weil s Kimball
La Kraguett Par
m. H. Reit 10-INCH RED SEAL - $1.26
17309 Asleep in the Deep (Lamb-Petr Wiltred Glonn
Rocked in the Crad the Deep (Spicker Knight) 64306 A 1 D ( Tacahs Bond ) (*Cell Rowaric
Wilfred Gleny " an” Willinms
17810 The Blue and the G Finel Hurey K. Humph 64317 Withis Garden of My Henrt  (Robert
1 hle Heart Metmor Song Mendelssoh MeCormaek
Irinity Choir 64319 Beren Pownsend) (Piano anecomp, by George Kalkenstein)
1731 Frits Kreisler
I
17014 assella’s  Ttalion I 12-INCH P. L.—§1.60
Iy I

loss Quartet 70067 Gitanna—Capri Husselmun Ada Sassoli
rless Quarted 70005 Trixie from Dixie (Liuder Harry Lauder
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TOOR6 Khe'y

the Lass for Mo (Lawder) Harry Lauder
12.INCH RED SEAL -$2.00.
74324 Hejre Kati—Seene de lo Csarda (Hubay) ( Piano necomp. by

!
Fulkenstein) Mand Towsl

10-INCH VICTROLA —$2.60

2 Abide With Me (Lyte Monk) Alma hhl:k I IL,..M
Der Liehe  Augustin—Der Hin u.unmn vol (Lo
wll) (1w wn) Ilm. " Parrar

BT135 Munon—Donna n i it (Nevor Dt 1 Bohold ) (Puccini). (Fn

p. by Vietor Orchestra and harp, M

by

wini) Enrico” Caruso
12-INCH VICTROLA—$3.50.
RRA21 Romeo and  Jullict—Ange Adorable ( 1y Angel)
ruldine Farrar Mumm Clement
.4-;': Grande V

etrazzing
Furr

Wlse
What Joy to Wateh
\gnus Dei (Lamb of God) Gattana Seognamiglio

ll-mhlm-
!

10-INCH D. 8. 90¢.
17802 “,,_h,,,u..,, Post Murch  Sousa) wa's Band
aptuin March (Sousn ) Sousa's Bund
“Foreyor—Patriotic Bong of Canada Alan Turner
fon it No | ( I leg)
Norfolk ent

i,
luun‘.., 10th

Queen’s ada’" (T
Ciiitish l.nmnllnw

Regiment 1t

wi's Wand
den Quartet
rite  Dunlap
ins - Harlan
Foster-Harlan
220 Victor Coneort Orehestra
Vietor Coneert Ovehestra
lluvlnllvk Wheeler

ng by the )
de
Lrens
wh on Uncle Jasper's
vallerin. lustianneTnte
Tales of Hoff Barcaroll
17me lh nwd By
When the

"
You Will Forget Me Elsio
Twilight Comes to Kiss the

Elxie
12.INCH D. 8.—8$1.50.
BAZKG Stars and Stripes Forever Mareh
Under the Double Eagle March
NH2N6 Arth
Waeht am St
seillnise Kusian Folk  Melody.

Pryoris Rand

BAZRN e sa's Bund

Southery » or's Band
15200 Casey at 1 ayer) (Recitation) e Wit Hupper
Mun” Who Funned Casey Bell

SCOTTISH SELECTIONS,
10-INCH DOUBLE-SIDED—#0c. for two selections

120108 Sandy  Boy Arthur - Aldridge
unshine o Heart Arthur Aldridge
120163 Keel Ladd a Seatter
Bonnie S Seatter
120164 St Itk A B Macklane
Hurrah “for 1 x || Mucklune

uld Pliud ; i ofland
Battle of HIIIIH»L' . . J II Scotlund

; aydn Quartt
Haydn Quartet

1 dock o' Hazeld
-...y\ Wha Hae Wi

Wallace Blod
10-INCH PURPLE LABEL-90c.

Reinald W,

100049 Wot's the good of Hunyfink ! Ingle
12.INCH PURPLE LABEL-§1.50.

110013 Our Little Nipp gle

110014 Right as Ninepenee . ... “dulian hlunr-h

110015 Weot var do oo o oit We

110016 Future whins

110017 My Old Doien’ "

10-INCH DOUBLE-SIDED-—90c. for two Selections.

120088 The Windmill (Ne r Dawson

r Ibuu won

3 l Iluuv\l)

120111 Ty
my Life! Ruy
120112 rank Willinms
Frank Willi
120119 Arthur (

ells Autumn Good b Arthur Gray
Guards Band

Guards Band

120121

120123 n ln'nnur) Arthur Gray

Arthur Gray

120124 be us eareful us you ean Plnrrh- Forde

Is l—.\n'\hnd\ llnmul ..... rie Forde
12-INCH DOUBLE-SIDED—$1.50.

130032 Episodes in o Soldier's Life (Part 1.)

Episodes in a0 Soldier's Life (Part 11.) .,

~Black Dianmonds Band
Black Diamonds Band

NEW EDISON RECORDS.

a
BLUE AMBEROL GRAND OPERA LIST—§1.00
like

ch in Canada.

berries)
Martin

erimson
icenrdo

28158 Cavallerin  Rusticana—Sicilinna  (

(Mascagni)

Sonor 6010 id Tiallan, orihestin secomp.

ps
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2BI50 La Traviata—Addio del passito (Furewoll 10 the bright visionx)
(Verdi) Vdeling inelli
Soprano solo in Talian, orchestin aceomp,
URIG0 Pasentort di Perle—Arin (Romanzn)  ( Biget ) Giovanni Polese
Baritone solo in Ttalian, orchestra aceomp
2RI6Y Coleste Aida (Heavenly  Aidg W (Virdi)
Florencio Conxtanting
nor solo in Talian, orchestrs aceomp.
LRLG2 Seenn dy H. puszin (Mad seene) Arvin dol fallin— e Lam
mermoor (Donizetti) Selmn Kurs
Soprane selo in Ttalian, orehostra’ aecomp

BLUE AMBEROL CONCERT LIST §1.00 each in Canada

28155 Lost, Proseribod—Martha (Flotow )
Charl kett and Thomas Chulmers
Tenor and_ buritons secomp
2R156 (0) The Flowers That We s (h)  Mariette
Courquin Armund Veenny and Hix Hungarian Orehostri
28157 O, Rest in the Lord H.mh (Mendelssahin Christine Miller

Contralto solo, orchestra aecomp,
BLUE AMBEROL REGULAR 65 cents each in Canada

Manhattan Beach and EI Capitan Marches (Sousn) . . Sousa’s Band
2 Darky School Days Golden and Hughes

Vaudeville sketeh
[

The Vieant Chair (G, F. Ront) iznbeth Spencer and Ch
Soprane. orchestry D
1704 Unele Jush Kowps  House Cal Stewart

Tulking

1715 1 Will Bing of My Redeemer Clumes McGira

an)
ixon Mixed Quarter
Saeved. Organ aceomp,
T E A
Violin solo. orchestea necomp
Firefly (Rudolf Friml)
Charlotte Kirwun
tenor. archestra
Dream (o Co
Walter \ an Bront and Chorus
orchestra aceom
Miduight” o Chons Leaves for

1706 Medley of Co

Faudas

1717 Sympathy

he
and Harvey Hindermyer
comp.

1718 Oh! What

Soprane and
Beautiful

nor soln,
1719 When the Viabum® (Iertin
Collins and

Harlun
Coon duet
the Groen

o,

af Mine

orchestra aecomp,
1720 Wenring of

Marie Narelle

orchestra o
(Grearge 1

1721 O, Little Moth

ik Croxton
sten necomp,

¥
D Major (Jol

and Chorax
Haritone
! Hungarian Danees—G

wolo, )
Minor and

Brahms)
lefsen Trio

Teello
nn "Chureh l|..m

pinno
Hymns of the (Alfred

dison Mixed Quartet
(Walluee)

1724 Let Mo Like o Soldier Fall—Maritang
arles Huckett and Chorus
T solo, orchestra uceomp.
5 Visowgan's Teih l..l..l., Steeve Porter & Co
Viudeville sketeh
1726 Annie Laurie (Scott-Himmelreich ) Ferdinand Himmn
Hano ol with {arintions
1727 Deep Down in My Heart (Tom Kelley doseph
Buss solo, orchestrn
1728 The Two | (H. Lane Wilsor
(Yo Hurrison (Wheeler)
T and Raritone. orel W
1729 Wide of the Thuringln Hussars (Wor. H. S n
United States \Iurnu Bund
1740 William Tell Py harles Daab
rn necomp.
1781 The Tdol's Eye ")
“Victor n.n-.n and His Orchestra
1792 Langhing Love Christine) A k- Military 2]
1783 Undernenth the Cotton Moon (Gea, W, My

Bi \hnun and  Chorus
n song, orchestra u-..m,»

e Sunshine Girl (Paul

1734 Hore's to L

Rubens
Elizabeth Spencer
Meazo-sopr

(Harr

Coon s
Persinn

o, orchestrn accomy
1745 Georgin Land i Wl an Brant and Chorus
My L

1787 That Ol (.ul n’ |
o

g,

1756 tle

) . W. Harrison

)
4. Wheeler) and Chorus
aecomp.

red

hest i

1738 When T Lost ¥ Trving Berlin)
Tenor solo, archestea aceomp

Irving Gillette

COLUMBIA RECORDS FOR MAY.

HONY DISC RECORDS.

m nwn DOUBLE DISC—$§3.00.

AS449 Lo Boheme (Pueeini).  Che gelida
hands!) In Ttalian, with orches

Hmr A" Amore (Donizetti),  Una

In It Ium with orche
10-INCH DOUB!

maning (How cold  your

furtiva lagrima (A furtive

0.
A1286 Rigol gst the fair throng),
In

(When
.

Ri; M (Woman is fiekle),

cido’"
oae

1
M2BT Louisa

ndo 1o were al pl
In Ttalian,  Orehest

m
) Qu
night)

L Pavoritn (Donizetti). “Una vergine, un angiol di Dio'' (A
vision of beauty appearing). In Ttalian,  Orchestra a
Piano Solos by Friedheim,
12-INCH DOUB! DISC—$1.50.

ABASE Scherzo in B Flat Minor, Part 1.
Seherzo in B Flat Minor, Part

(Chapin).
11 (Chopin).
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oo0x MU S IC
AND
BOOK

is sold in large ||m|m s all over Canada
Dealers who are desirous of getting their full
share of that trade would do well to keep a
representative stock of our publications I'hey
bring good prices Qur standard works  are

called for
W i cxpmtnntly o aboskt 0 Wi Bongs i g g 4
English v . Cartalog ot on re t A ot ¢ ¥
Anglo-Canadian Music Publishers’
Association, Limited
(Ashdown's Music Store)

144 Victoria St. Toronto

S gents for Edw

Elkin & Co., Leonard & ( | English Ixes

Church Organ
Specialists

Matthews Organ Co.

A. Matthews, Proprietor.

33 Dunn Ave., - -

Phone Parkdale 2003

Toronto
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FAMOUS VIOLINS

PERFECTION OF TONE AND
WORKMANSHIP 1

ASK YOUR DEALER ‘

CANADIAN
REPRESENTATIVES

s Williams
& Sons Co., Limited

WINNIPEG

CALGARY

MONTREAL TORONTO

|

Bookkeeping
by Machinery

United Typewriter Co. See the

Limited Adding Typewriter
7 and 9 Adelaide St. E. in Toronto
Everywhere in Canada

Computing
Typewriter

OVER 65 YEARS'

‘I’uo: Manrks

may

i n{ sscertain our opinion free whuthier o

fiventio patant bl Fom

tlons strictly br el WANbBo0 unl-uuu

sent free. ‘Ohdont mgoncy 10r securing
8 taken through Munn

mzu‘mum without charge, in t!

Ilmeman.

A mnuu.mew Ulustrated weekly,

on _of ll fentine Journal, ‘Lrllll luv
Citadu, §1.75 n your, postade bropaid. ° Boid b
ull Dewhdealen

MUNN & Co,sorerwmer. New York

Bt Washington, D, C,

Established 1852

Musician’s Demands

Call Telephone M, 55

Satisfied in every way at our store
We have a most complete stock of
String, Wood, and Brass Instruments,
also ful stock of Sheet Music

Don’'t forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for - Beson & Co., of London. Eng.
P yhnun llI.n hot & Co., of Lyom, Franc
w & Som, of ( irand Rapids. \1nh

35 St. Lamben Hill - Montreal

“Superior”” Piano Plates

MADE BY

THE

SUPERIOR FOUNDRY CO.

CLEVELAND, OHIO, US.A.

—
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12.INCH BLUE LABEL DOUBLE-DISC RECORDS

162 M

DISC RECORDS
| t ‘ i

NCH BLUE-LABEL DOUBLE-DISC RECORDS

81

MIUSI(

E

$1.00 Bach
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INCH DOUBLE-DISC RECORDS

$1 Each

10-INCH DOUBLE DISC RECORDS856c. Bach
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WHY NOT NOW,
By Thomas Anderson, Hamilton.
Ih wn letter to the trade upon cortain phases
f the sheet and book musie business, is written by
v retailer himself, and is worthy of the attention
of every mun interested either direetly or in
directly, The Journal invites dealers to write and
take part in a helpful discussion of the situation
15 they view it
W AN there ever a time in the history of the music
trade in Canada, when the necessity of the forma

tion of an association to protect their interests was more
apparent than at the present time

Some months ago, when in Toronto, 1 was asked by
one of the foremost members of the trade to take up this
matter, but 1 have always thought it was up to some of
the more experienced members of the trade to start the
hall The that  the
initiative shonld he and that

in England, where there has come mueh

rolling. excuse was usually given

taken by a retail dealer
this was the case
good from such an association
As there has not been a start made in the matter |
heg the thoughtful co-operation of those interested in the
sincere, though feeble presentation of this important
matter.

One of the most important gquestions which the musie
dealer has to face at the
Wi

of which we

present time, is the Copyright

Law are hearing on all sides that certain numbers

have been selling the reprint editions for

years, are elaimed by so and so, and hooks which have

been steady sellers have been discontinued, as they con

tain certain copyrights.  Ask any of the well posted men

of the music trade if he is positive as to the claims of a
disputed copyright, the usual answer is, **1 am not cer
tain, but do not wish to test the matter in court, and

But
this is not to my mind the most serious aspect of the
Wi
other side

therefore we have dropped the reprint edition.”

(question have to deal with the customer who stands

on the of the counter and demands books and

sheet musie in certain editions which they prefer, and

they politely
the
dealers and importers of musie i

you that they can procure them from
One of the
Canada lately stated

other side themselves most prominent

that he believed half the music used in Canada was im
ported by schools and teachers, and did not pass through

the hands of any Canadian dealer

In the face of these conditions | think it would not
be amiss for the dealers to get together and do something
to protect their interests from conditions which should
not he. Other hodies of business men have associations
to consider ways and means for the hetterment of their
particular business

Another phase of the copyright question is that the
Not

entry 18

Government gives the musie dealer no protection
Every port of
furnished with a list of copyright hooks, and each hook

80 the hook trade literature

which comes in either by mail, express or freight, is ex
amined, to proteet the British or Canadian publisher
il dealer, for if a would
‘

store to

This also protects the local re
he purchaser wants a book, he then must buy the cor
edition will the  hook
seeure it

The Customs offic

and therefore go to

s know nothing as to music copy
rights, have no list supplied, and only ccllect duty on

TRADES JOURNAL

the
hundreds of

the this ther
to the trade

in Canada because cheap editions and other reprints of

invoice value of s In Wiy are

overy vear sk
copyrights are imported by teachers, who have absolutely
no trouble at the Custom House

like to explain that if letter not
cover the ground which it should, it is enly to open up a

this

I would does

discussion which shonld have heen taken up before and
the

W some of men who have heen in the musie husiness
for years.

As the always
ready to print anything which tends to uplift the trade
I think we should hear of the

in the business as to the formation of an association he

Canadian Music Trades Journal is

From some

prominent men

tween now and July and get something done at once to
protect our interests

R e e S s e S S o = B

i NEW MUSIC g |

FITRF £198K R0 ISER RIS ISR EISRE e - 0eT ey

Where the Publisher's name and address are not
given in the following list, the information may be
obtained by writing Canadian Music Trades Jour
nal, 56-58 Agnes St., Toronto,

NEW MUSIO
You Mammu's Boy Words by Dave Oppenheim
Mus Jou Coope By
681 The Trail of the 1| e 1 Words by Hallard
MacDonald,  Music by Harry Carroll
6818, Down Old Harmony Wi Words by Dave Oppenheim
Music by Jdoe Cooper
265 Wh by ¥F. R. Havergal
Music Ont
Words by Henr
Helle Daoust, Montreal, Que
e twards
Waltzes, By Will B
v Toronto, Ont
the y by E. B Eadd
Willshire Northern Music Co
) Ottawn’ Rug By Geo. E. Lynn.  Northern Music
Co, Ottawn, Ont., Tth Murch, 191
81 You Can't Stop Me From Loving You Lyrie by Gerber
& Murph Music hy He 1. Murshall
20846, "The Apple Tree and the Bumble Bec Words and musie
by Trving Berlin
The Flower Garden Rall Words by Wm,  derome
Music Tenn Schwarts
Cruze Words by Henry 8. Creamer.  Music
Meditation), By Chas. A. Wuerfeel, Whals
av Tommy Dinee King Chanticlesr
Dave Harris
b Alice M. Steede.  Whaley

John Paul and Charles H. Reichert
Capries verie My “on Actes et 20
Arthur Tremblay.  Musique Em'le Nurnberg
Caprice Foerie Musienle en 4 Aetes ot
Arthur Tremblay.  Musique de Emile Nurnherg
Push, Push John Paul and Charles H. Reichert
e Shidow the v Old Blarney Stone Words
Music by Ted. 8. Barron
w xee Your Rainbow Smil by denn Havez
Burron
Muny Girl Making ¥ At Mo Waords and
Watts, dr,  Samnel D, Watts, Jr., Mucleod, Alhertn
26882, “Won't You Be My Dearie ords by A Brandon
Walsh.  Music hy Charley Stra ght
2NN " for n Dovey Lovin' Mun Words by Billy
Lynott.  Musie by Jos, J, Geisler
6. Marching Hymn of the Girl Guides and The Boy Scouts
Musi Cotharine Nina Merritt, UKL, Catharine Nina
onto. Ont
K92, ““The Princeton Freshman Mureh Words and Musie hy
Mertie Bamber Bergen
26809 wo-Lip  Salve Words by Bert Kalmar,  Music by
Over the Garden Wall Words by Bert Kalmar, Musi
Puck
In June Words by Gus Kahn, Musie by Eghert Van
Heroes of the Balkans March and Two-Step, Ry
oke
On the Rond to M al Words by Max See.  Music
I. MeCreary,  Page Printing & Binding  Company, Sher
2, “‘Um Pom Toodle T-Ay Words by Wm. Jerome.  Music
an Sehwarts
26014, *‘Sunshine and Roses Words by Gus Kahn, Music by
Eghert Van  Alstyne
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If T Could Only Make You Care’'  Words by J. E
Music by Johunn O Sehmid

Come Up Tonight Words by Bert Kalmar. Musie by
Everyhod our Fingers With  Me Words by
Music Puck
Portal of Waltzes, By ¥. H Op. 820,
The Tempest March Two 8 By Hurry Lineoln
Rose  Tints, Morcenu Cavacteristigue, By  Josse M

Showers of Spring.'" Grand Polka de Concert. By Harry

Athantic Broukers.”"  Mareh an By Ernest J
hal Royeo & Company, Limited o, Ont
Rotl On. Missouri.” " Wards by Ballurd McDonaid.  Musie

rry Carvoll
STRONG TREND TOWARD PIANO INSURANCE

Manifested Throughout the Trade—Interesting Letter from

Fulton Music Co. to A. G. Hancock, Manager Piano

Underwriters’ Agency of Baltimore, Who
Has Specialized on This Work.

Here is a letter from a representative pinno house in New

England that shows the trend towards the new movement in

piano insurance, which is, to use every caution when instalment

sules are closed so there will he
of fire and the piano is destroyed

S Waterbury, Conn, ¥
AL G Haneoek, Baltimore, Md.:

“Dear Sir:  We have your favor of the 14th inst., and we
are going to follow your s
sold by us on and after’ March 1, the premiums being m
collectable in thirty days. Should the sume not be paid by

loss to the dealer in en

The letter is

estion and insu

then, we will cancel the same and return the original stub
to you.
Very truly yvours,
CSTHE PULTON MUSIC €0
CSigned) AL 1L MeCay, Se
The A, G. Hancock to whom the letter is addressed is
manager of the Piano Underwritors’ eney of Baltimore, Md,,
o company that specializes in the insurance of pinnos, Its
trade-mark s the grand piane in flames, ry form of in
surance is issued, even to linbility of the buyer he unable to
keep his puyments, whether through sickness or nt. With
ey of the Piano Underwriters' Ageney the dealer is
assured of another sale, in ense the instrument is  burned,
whereas, if t customer insures it (and in most eases he delays
it il too late), the dealer does not soeure any more than just
the one sale. The expense is so small that most of the denlers
prefer to be protected by the several forms of the

Pinno Underwriters’ Agen cies,

But to get back to the ter of the Fulton Music Co, This
letter was sent, taking the proposition of the Pisne Under
writers” Agency, wherehy it is agreed that all instruments sold
on instalments would be covered by their contract, the entry
being made out at the time the sale is transacted, with the
small premium being eharged to the purchaser, In the event
that the premium cannot be collected within thirty days, the
entry can be returned to the Baltimore oflice of the Pi Un
derwriters' vy When it will be eanceled and no eharge
made to the

Mr. iancock ereated this fair propocition and additional
value to the piano merchants xo that the dealer could protect
himself on ench and every sale, So gencrous is it that not only
are the polieyholders aceepting it, but it hus been the means of
securing o number of new elients,  This method actus
all disputes in case of a loss, looks out for both the pur
and denler's interests, and the customer pays for the premium.

Since this new plan went into effect, it is learned that over
90 per cent. of the customers take advantage of the policy and
have paid the premium.  Mr. Haneoek will be glad to tell any
ist what this new plan is and how the cost of it may be
ano buyer, as well as details on the other forms

issued by the Piano Underwriters’ Agencey.

Iy ®

haser 's

i

Baltimore, Mid,

One of the best advertisements for any insurance company

is its promptness in paying its claims. The Piano Under

writers” Association prides itself upon promptness, and takes

the same interest in paying a claim as it does in issuing policies.

Many of the leading retail houses in the country have shown

their appreciation of the Piano Underwriters’ Association
prompt payment service by testimonial letters, (Advt.)
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SKILLED LABOR SCARCE IN ENGLAND.

At the annual dinner of the British  Pianoforte
Manufaeturers’ Association at the Hotel Ceeil, London,
on Mareh 12, the president, Mr, John Wood, in his ad-
dress said :—Business during the last year has heen
good, if not somewhat of a record, and would doubtless
have been greater still had it not been for labor troubles,
which affeeted the conl supply early in 1912, During
the latter part of 1912 dealers could not get supplies
erowded up with orders were cach and every manu
turer. It was then we conld not but feel that quite 500
men could have advantageously heen given employment,
The searveity of skilled labor in our trade is one of the
serious problems we have to consider, and our Couneil
are of opinion that nothing will assist us better than hy
the encouragement of Indentured Training of Appren-
tices, and by the spread of Technical Sehools that will
take up and teach the details of our trades. We are yot
hopeful that the Connty Council will assist us in the
latter detail. 1 do not know whether the Municipal Re-
formers or the Progressives are the most likely party to
assist us in this, but we ought again to remind them of
their previous inquiry respecting our trade.””

Mr. Wood also made reference to the Musie Trade
Exhibition being held under the control of the above
association in the Olympia, from Sept. 6 to 20, and
which is exclusively for instruments of British manu-
facture.  Attractions are heing organized to induce the
public to attend.

THE £T. JOHNSVILLE PLANT.

As one travels over the line of the New York Central
hetween New York and BoTalo and passes through the
town of St.Jolmsville, vestiing in one of the heauty spots
of the Mohawk Valley, an isnpressive sight is the view
of the plant of the Peerless Piano Player Co. (F. En-
gelhardt & Sons, proprictors).  The Engelhardts are
credited with Peginning things rvight by installing the
most modern equipment in the various departments of
their plant and making frequent additions as time and
labor-saving improvements in any of the machinery con-
nected with the manufacture of various parts of auto-
matic pianos and orchestrions made their appearance,

Then, under the capable direction of Frederick En-
gelhardt, the work of the company. the work of the
varions departments was so systemized, the cost of ma-
terials and labor and the actual selling cost figured down
to such a nicety that the exact standing of the company
in the matter of equipment, stock and outstanding ac-
counts as comparved with the liabilities, is available at
the close of each day. The Engelhardt fiem is con-
tinually anticipating the wants of their elientele, both in
instruments and rolls.

Mr. H. W. Wade is a talking machine man who saw
possibilitics of building up a good retail trade in that
line in the Eastern part of Toronto, where he is located
at 935 Queen St. East, near Logan Ave.  This store,
where Columbia and Edison machines and records are
displayed, is neatly kept, the record stock being filed
in suitable shelving. A portion of the floor space at the
rear is elevated so as to add to the effectiveness of the
display of the cabinet machines placed there, Mr. Wade
reports business with him to le very fair indeed.

D —
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TRADE NEWS

The **Standard™ of Cornwall say I'he town of
Arnprior has a new musie store, which is managed by
Mr. Frank Sparrow Mr. Sparrow ought to be able to
make things fly.””

Mr. G. L. Funnell, manager of the London, England
factory of the Columbia Graphophone Co. was a recent
visitor to the company’s Canadian  headquarters  in
Toronto

Mr. Wi, Freeland, formerly manager of the Mason
& Risch Vietrola department in Toronto, is now with
The Music Supply Co., Ontario distributors of Columbia
Graphophone ('o.’s lines

Mr. Frederick Harris, head of the musie publishing

md on a

house bearing his name, is at present in B
six weeks” business trip.  In his absence Me. G, Armand
is in charge at the Toronto offic

The Adams Furniture Co., Toronto, who some time

ago added the Columbia line, have enlarged their talk

ing machine department.  They have now three demon
stration rooms

The Journal’s mail from Hamilton during the past
week contained envelopes on which was o thre ored

stamp announcing the “Centennial Industrial Exposi
tion,”” to he held in Hamilton from August 11th to
16th next

My, J. J. Callaghan, of London, who has the Western

Ontario  representation  of  Martin-Orime  pianos  and
players, has added the Columbia line Mr, G, R, Bed
ford of Exeter, is also a new dealer on the Columbia
list

Messrs, N. H. Phinney & Co., Ltd., who have six
stores in Nova Scotia, and whose Halifax branch is in its
new quarters at 80 Barrington St., announce that they
have secured the provineial agency  for Karn  pipe
organs, Karn pianos and players, and Morris pianos and
players

Mr. R, L Easson, viee-president of the Otto Higel
Co.. Ltd. Toronto, accompanicd hy his family, is a
visitor at Atlantie City, where Mr. Easson will enjoy
a well earned vacation, the return of Mre. Higel, presi
dent of the firm, making it possible for him to he absent
for three or four weeks

The sad death is announced of Mr. John T, Hannam
a piano and organ tuner for . W, Kelly of Guelph
The deceased had gone to St

to make some repairs to the pipe organ, and that night

wge’s Anglican Chureh

was found by the earvetaker, apparently  strangled to
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death in the organ mechanism.  The late Mr, Hannam
was 32 yvears ol a Tormer resident of Galt, but for
the past seven or ght years had lived in Guelph

Mr. Heney O Brown, advertising manager of the
Vietor Talking Machine Co.. who is an  enthusiastic
hunter of big game, has turned author by contributing

m account of his last trip into the wilds of New Bruns
wick, to the Mareh issue of ** Field and Stream.”” When

it comes to ** Moos where could you heat Canada?

I'l Universal Music Co. éxpresses satisfaction at
having seenred the serviees of Felix Arndt, a famous
player and comp to pose, arvange and play for
their rolls Phey state that Felix: Arndt'’s  arrange
ments of popular music are unique in dash and bril
Haney, and emphasize his ability as an interpreter ol
rag-time rhythm

\terations and improvements to the salesrooms of

the Bell Piano Co. at Toronto, and referred to in a
previous dssue of the Journal, have been  completed

Fhere is now a series of individual piano and player

demonstrating rooms, artistically and appropriately de
covated, with a large display room. into which visitors
step from the elevator. There is also a separate room
for player rolls

An exeavation on the lot next to the huilding of His
Master’s Voice Gramophone Co, at 208 Adelaide Street
W

out, allowing the floor of the sample room to drop.  The

I'oronto, ¢a

sed @ portion of their east wall to fall

goods in the sample room were destroyed, hut no record

stock was injured.  The damg

ocenrred a couple of
days prior to the terrific windstorm that swept Ontario
and did so mueh damage on Mareh 21

\ Canadian who made good in the United States
piano trade died recently, in the person of Mr. F. G
Jomes, president of the Sehiller Piano Co. of Ovegon, 111
The late Mr. Jones was born in Cohourg, Ont,, in 1847
He attended school in Port Tope afterwards, living in
Lindsay until 1865, when he went to seek a home in the
United States, The business will eontinue in the eharge
of his sons George 11, Edgar B, and Cyrus F

Among recent callers at the office of this Journal
was Mr. M. G atty, of Alliston, Ont. Mr, Beatty carries

on a general store husiness in that town, and although

a young man, has heen conmeeted with the piano business
long enough to hecome familiae with the trade topies
both here and in the United States.  Mr, Beatty confesses
that he takes more interest in pianos than in groceries

and dry goods

PIANO

MATERIALS

AND TOOLS

FOR MANUFACTURERS, REPAIRERS, TUNERS AND DEALERS
CORRESPONDENCE INVITED

HAMMACHER, SCHLEMMER & CO.

4th Avenue and 13th Street

NEW YORK, SINCE 1848
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Word is received that the roof of Hay Co.’s factory
at Woodstock, caught fire on the morning of April 8,
but that the loss is not large,

The 99th Regiment Band. with headquarters at Bran
don, Man., have engaged Prof. Wi, Williams of Portage
la Prairvie as permanent instructor,

Mr. J. Ao MeDonald, Halifax, N.S., through whose
efforts the organization of the firm of Amberst Pianos,
Ltd., was effected, visited Toronto during the second
week in April

Mr. A G, Farquharson, general manager of  the
Columbia Graphophone Co,, rvecently visited the Mari-
time Provinees in the interests of his firm, going as far
as Halifax,

Mr. John Raper, of the John Raper Piano Co., Ot-
tawa, returned recently from a visit to Atlantic City
and New York. Mre. Raper is veported by a New York
trade paper corvespondent to have stated that player
pianos are taking hold in Canada even better than they
arve in the United States,

Mr. Fred Killer, seeret srhard Heintz-
man, Ltd., is among the Canadian visitors to the West
Indies.  Mr. Killer hag been for months suffering from
severe attacks of seiatica, and is visiting the south in the
hope that his health may be henefited by the change

Mr. E. €. Seythes, Western divector of  Willinims
Piano Co., Ltd., was among April trade visitors to To
ronto and Oshawa.  While admitting the tightness of
money in the West, Mr, Sexthes is not in the least dis-
turhed over the future of the West.

In connection with the appearance at Massey Hall,
Toronto, of Mr, John MeCormack, the celehrated Iy
tenor, the Williams Piano Co. have used some striking
advertisements to announce that he will use the New
Secale Williams piano,

The Willinms Piano Co., Ltd.. are planning an ex-
tensive artistic advertising campaign, and to that end
their advertising manager, Mr. 11 P, Bull, has located
his office at 119 Wellington Street West, Toronto, in the
premises of J, . Gibbons, Ltd., who are placing their
advertising.

“*Nothing to report,”” stated Mr, J. M. Loose, head
of J. M. Loose & Sons, Ltd.. when called on by the
Journal, “other than that trade is moving along quite
satisfactorily.”  Regarding the new factory that they
will haild, Mr. Loose stated it was too carly to make
any statement, as they had ample time to mature plans.

Mr. F. T. Quirk, general manager of Sterling Actions
& Ke Ltd., and of Auto Pnenmatic Action Co., re-
ports very satisfactory business so far this year, in
every department.  Their player business continues to
show an inereased interest in player pianos, and a
greater use of them by the Canadian public,

Mr. Walter Beare, of Beare & Son. the London, Eng.
violin firm, whose Toronto hranch is at 117 King St.
West, is expected to sail for Canada on the 21st of this
month. It is just about a year ago since Mr. Beare
spent some time in this country, going through the
Western Provinees,

Gerhard Heintzman, Ltd., which firm, as already
stated, have added the Edison ageney, are now featuring
these lines at both their Toronto and Hamilton sales-
rooms.  They and their customers are anxiously waiting
the appearance of Edison dise records in  sufficient
quantities to supply their needs,

y-treasurer (
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Mr. Wi, Long, Toromto, whose warerooms are at
264-266 Queen Street West, s opened up a depart
ment for the repair of pianos, player pianos and organs.
It is the purpose of this deps nt. which is advertised

'
in the daily papers, to mike repairs either at the homes
of patrons or at the warerooms

Mr. . W, Woodbam, manager of the Foster-Arin
strong Co., Ltd, has just returned to his office in To-
ronto, from a tour of the Marvitime Provineos, having
visited the leading points in the vast, e reports a
very fair teade, and states that  conditions in  older
Canada look very favorable for important industrial de-
velopment

Mr. Louis Ajello, of the Ajello Piano Co., Vancouver,
d. *With

in referving to planos of vavious countries
the high grade upright piano the Can leads the
world,  This is no idle statement op feeling towards
Canadian goods, 1t aetual My
Ajello is o practieal prang wan, having learned piano
Imilding in the factory of G Ajello &
Eng.

Bell’s Vietrola departinent  has developed  from a
very small size to one containing every record in the
Vietor catalogue, and as many Vietrolas as they can
get, has now eight demonstration rooms, Mr. Whetzel,
manager of this department, is prond of its  growth,
which is also gratifyving to M. 11, 1, Wimperly, mana-
ger of the Bell braneh in Toronto,
small goods department under
located on the ground floor,

The Neweombe Pinno Co, have issied o folder show
ing the various styles of Newcombe instruments.  The
newest of these is their Newcombe-Knabe seale, studio
design.  This is only four feet four inches high, and
with perfectly plain case, 1t promptly took with New
combe agents on its first appenranee,  Mr, (. W, Scott,
seeretary-treasurer of the above firm, is back at his
duties much benefited by o vaeation in Florida. The
salt water hathing at St, Augustine, where a number of
Canadians spent a part of the winter, was particularly
enjoyable,

Learning of his proposed trip to Europe, Frank
Stanley’s factory and office staffs made handsome pre-
sentations to himself and Mps, Stanley,  The latter was
made the recipient of a beautiful steamer rug, while to
Mr. Stanley they presented a magnificent pair of French
field glasses. The gifts are groatly appreciated, not only
as an evidenee of the good feeling existing, but because
of their value and appropriateness.  Mr, and Mprs, Stan-
ley leave Toronto on April 19, sailing from New York
on the Maurctania the following week, They expect to
he away until August.

Mr. Otto Higel, head of the Otto Higel Co., Ltd.,
who, as stated in the last issue of the Journal  would
reach Toronto in time for Easter, lost no time in getting
hack to business, after an absence of four months,  Since
his return many members of the teade have taken oeea-
sion to extend him a weleome back to the activities of
business,  Mr. Higel is even more enthusiastic than ever
as to the future of the player teade, and expects that
this year’s output of pianos will include a greater pro-
portion of players than in any previous year,  Mr.
Ralph Higel, Mr. Higel's only son, who was with him
during his entire illness, returned with his father, and
will again take up his duties in the business,

Trom comparison,”’

ms, London,

The sheet musie and
Mr. Perey Passmore, is
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PRESENTATION TO PIANO MAN.

After thirty years’ faithful and efficient serviee as

choirmaster and organist of Holy Trinity Chureh., My
Ao R Blackburn, of A, R. Blackburn & Sons. Toronto
recently resigned from that dual offie I'hie growing

demands of the business established a couple of years
ago made it impracticable for him to continue the choir
work, in which he was so greatly interested

he congregation of the chureh showed its apprecia
tion of Mr. Blackburn’s work hy presenting him with a
handsome gold wateh and chain, while the ehoir pre
sented him with a valuable dismond pin

It had been planned to surprise Mr. Blackburn at

the Easter vestey weeting, but he did not attend. as was
his custom, so it was arranged to tender him a dinner
and wake the presentation. This was attended by the

chureh wardens, pastwardens, representatives to Syvnod
and others

Naturally Mr. Blackburn values these remembrances

very highly does a silver service presented by the
Sie choir on the oceasion of his wedding many vears
ago.  While regretting the giving up of the choir work
Mr. Blackburn stated that it was necessary on acconnt

of the growth of his firm’s business,

AN ENTHUSIASTIC VICTOR MAN

Mr. WM. Knapp

Mr. W. M. Knapp is now in charge of the Vietrola
parlors of Henitzimen & Co., Toronto, having su sded
Mr. V. €. Keachie.  Mr. Knapp, who has heen actively
identified with the Vietor line for the past five years,

wronto Gram-o

seeured his first experience when the
phone Co. condueted a retail store on Yonge street.  Mr.
Knapp afterwards went to Montreal, where he has been
in the Berliner Gram-o-phone Co.’s retail store on St
Catherine Street, for the past three yvears, having charge
of the floor. This position he resigned to come to
Toronto,  Mr. Knapp is a thorough Vietor enthusiast,
well experienced. and has a realization of the possibili

ties of the line gained from actual experience and

observation

“What you know to-day may be obsolete to-morrow
and then where are you—unless you keep learning !’
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FRANK STANLEY BUYS FACTORY. J. M. LOOSE
& SONS, LTD., WILL BUILD,

\ Toronto real estate transaction of interest to read
ers of the Jowrnal is the purchase by Mr. Frank Stanley
of the J. M. Loose & Sons building on Carlaw Ave., in
the east end of the eity As announced some time ago
My, Stanley had purposed building an addition to his
present factory on De Grassi St and for which he had
plans prepared.  Learning of the premises taken over
by o M. Loose & Sons, Ltd., key and action nanufa
turers, when that firm hought out Piano Action & Supply
Co. heing on the market, Mre. Stanley decided, rather
than build, to purchase this factory and ocenpy it on the
expiration of the lease, which has some time to run

When asked about the transaction by the Journal re
M. Loose
& Sons, Ltd., stated that they purposed erecting a plant

presentative, Me. Loose, head of the firm of

adapted to the special requirements of their husiness,
and cquipping it according to the particular necds of
their line

Phe factory in question is loeated in an important
industrial seetion on the east side of Carlaw Ave., just
south of Gerrard Street, The lot has a frontage of 150
feet, and o depth of 400 feet, 1t is of conerete, and was

said to be the fiest building in Canada constructed on
the mushroom principle, Two-thirds of the wall &

of glass.  The power plant is in a sepavate building, and

the dry kiln is also located to the south of the main
factory

When possession of the building is secured, M
Stanley purposes disposing of his present factory and
the adjacent land, now that the future output of Stanley

pianos and player pianos has been provided for

BERLINER GRAMOPHONE CO. WIN IMPORTANT
SUIT.
Berliner Patents Again Sustained by Court.

An important legal decision has vrecently

1 won
by the Berliner Gramophione Co., Ltd., in the chequer
Court of Canada, in the matter of suits for infringement
of patents, brought by the Company against one, Gaston
Labelle, on acconnt of the latter, as alleged, having im
ported and sold and exposed for sale at his place of
business, No. 392 St. Catherine Street East, Montreal,
certain - dise  talking  machine records, known as
“Favorite™ records

Mr. Justice Audette very severely reprimanded the
defendant, and in addition to compelling him to apolo
gize to the Court, granted an order calling for the im
mediate destruction of the infringing records, and com
pelling the defendant to pay the entire costs of the
case

The defendant had heen a persistent offender in this
respect for some time past, according to Berliner
Gramophone Co,, who state that it was only after he had
repeatedly ignored their friendly warnings that recourse
was had to the Court. They finally placed the matter in
the hands of their solicitors, Messrs. Blake, Lake, Anglin
& Cassels, of Toronto, and action was commenced in the

Exchequer Conrt of Canada for damages and injunction
After the usual legal delays the following Judgment
was handed down on February 25th, 1913, in the Ex-
chequer Court, by the Honorable Mr. Justice Audette:
““1.—This Court doth declare that the Letters

e e —— g A
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Patent of Canada, sued on in this action. and
being numbered 55078 and HH079, are valid and
are in full foree and effect as hotween the parties
hereto,

" 2—And this Court doth further declare that
the Defendant has infringed said Letters Patent
of Canada No, 55078 and 55079 by the use and
sule of dise talking machine sound re wds, known
as *Favorite’ records, us set out in the statement
of elaim

“Se—And this Conrt doth order and adjudge
that the Defendant. his servant, agents and work
men he and they are pe petually enjoined and
restrained from further infringing the said Cana
dian Letters Patent, No. 55078 and No, 53079, and
from using and selling the inventions the rein de
seribed or any colorable imitation thereof

“4—And this Court doth order and adjudge
that the Defendants do forthwith delive up the
Plaintiff or in the presence of the Plaintiff or its
agents, destroy or otherwise render unfit for
all dise talking machine sound records in
ssion embodying  the
either of them, and partie
known as vorite’ records.

. And this Court doth further order and
adjudge that the defendant pay to the plaintiff
the cost of this action forthwith after taxation
thereof

his
inventions  or
arly all said records

por said

By the Court,

(Signed) Crvgees Mogse,

Registrar.”*

Berliner: Gramophone Co. state that A certified
copy of the above judgment was duly served upon the
Defendant, and he was ealled upon to forthwith deliver
to them all infringing vecords in his possession as ahove
stated

“*No response heing fortheoming, representatives of
the Berliner Gramophone Co, ealled at the Defondant s
place of business and made legal demand for the de
livery of or destruetion of the infringing records. This
was refused by the Defendant,  Furthermore, the Plain
tift's company seenred evidenee to the effect that the
Defendant continued to sell the infringing records, even
after served with copy of the judgment noted above,

“This constituted gross contempt of Court, and on
Monday, March 31st, Defendant was arrested by a
Sheriff’s officer and taken before the Honorable Mr. Jus-
tice Audette, who on that day was sitting in the Loeal
Division of the Exchequer Court in Montreal.,

““The Honorable Justice, after listening to argnments
from Counsel on hoth sides, stated that he was well
acquainted with the details of the case and had per-
used all the affidavits covering service, demand, ete., sub-
mitted by the Plaintiff. The Honorable Justice further
stated that the Defendant had committed Contempt of
Court, and that it was entirely within his power to im-
pose a jail sentence.  He was not disposed, however to
take these severe measures and if the Defendant was
willing to apologize to the Court, and further, would
immediately destroy, in the presence of an agent of the
Plantiff, the infringing records previously mentioned,
and further, immediately pay the full amount of the
Plaintiff’s costs, he was disposed to act leniently in the
matter,
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“The Defendant thereupon took the stand, humbly
apologized for the offence and said that he would at
onee comply with the order instructing him to destroy
the records in question.  The Defendant was then turned
over to the custody of a sheriff’s officer, who was in
strueted to see that the terms of the order were carried
out to the letter

“The representative of the Plaintiff accompanied the
Defendant, the Sheriff's Officer and Counsel to the De
fendant’s place of business, where the infringing records
were broken up and where the Defendant paid to the
Sherift's Officer a considerable
to cover th

st of money, sufficient

legal costs, ™

WINNIPEG FIRM ADD VICTOR LINE,

Mr. W, R. Fosdick, manager of His Master’s Voiee
Gramophone Co., has returned to his office in Toronto,
having completed the organization of Western Gram-o-
phone Co., referred to on another page.

Th Mel
up Vietrola parlo

an Co,, Ltd., of Winnipeg, are opening
on April 15, Their store is well
adapted for display purposes, heing on a corner, with
70 feet of glass front. The new department will he lo-
cated on the mezzanine floor, with o special staff,
with their cha
no expense or

and
ic enterprise, this firm are sparing
labor to make the department a suecess
from the heginning,

SUFFERED HEAVY LOSS—BUT OPTIMISTIC.
In the regretable disaster that recently visited points
in Ohio and V Virgina, great loss has heen suffered
by the Central Veneer Co, of Huntington, W. Va, Just
as the last form of the issue goes to press the following
message s received, which though brief, explains the

situation:—*We  are  vrepairing  and rebuilding  all
damaged buildings, and will he able to supply the trade
within the next three weeks, Our plant will be refitted

and ina mueh better condition than hefore
will be operated 24 hours per day,
started

The mill
AN S00n as we get
Our loss has heen very heavy, Iat with our grit
and knowledge will soon rise above the Josses, "

COLUMBIA NEW ADDRESS.

The head offices for Columbia Graphophone Co. in
Canada, are now loeated at 363-5.7 Sorauren Ave,, To-
ronto, having been removed on April 1st from the Me-
Kinnon Bldg, where they have been for the past couple
of years.  The Columbia factory will also he located at
the above address, and the plant is being removed from
the old factory on Adelaide St . At their new
premises, the Columbia management will have their fac-
tory and offices under one roof, in a modern,  well
lighted building, where they have the additional floor
Space o much required.  The building was originally
built for a piano factory by the now defunet York
County Loan Co.,, and a quantity of Liszt pianos were
made in 1905, prior to the collapse of the loan company.
The location is elose to the corner of Dundas Street, and
is reached by the Dundas Street car line.

e ———

A customer telephoned a sheet music house and en-
quired if they had *‘ Rubenstein’s Melody in .’ Yy
we have it,”” replied the clerk. ““What key is it in
countered the customer, much to the sheet musie man’s
amusement,

e
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PLANS OUT FOR AMHERST FACTORY
General Manager Visits Supply

Me. . A M Donald

oF the newly organized
\mherst, NS

owner of the Davis Case & Back ( of Cortlandt, N,y
Houses, has e superintendent, and My, M,
factory exeentive will inelude
best piano men in the

nappomted factor

onsild states that the
prosident and gencreal manager  Donald stat at th
roe ol Amberst Pianos, Ltd, of  Some of the
visited Toronto and
I the anterests of this

country

A MeDonald Piano & Music (' will In
who has  tinued as formerly having the
Piano & Music Co, of  firm. Me. MeDonald is v
arganization

other Ontario points The J

firm,  Mr. Me¢Donald
sold out the J, A MeDonald

Halifax to the new

con
selling end of the pew
vy enthusiastic as to th pos

I8 well known to the  Sibilities of Amberst Pianos Ltd

and emphasizes the

musie trades of vand the United States tiportance of Amherst us an advantageous location For

He has ontered  the  manui veturing - field - with - Such a plant as they purpose buildin The abundance
characteristic enterprise. and the |ur~-ul1j1 of his firn ©F Wood working labor and the proximity to the soure
includes prominent and woalth vitizens of the east.  OF White spruce, pine, bireh, iron and coal, he mentioned
Phe compuny is capitalized at £300.000 hall preferped — among local advantages. 11,

IS an enthusiastic hooster

and half common stock, all of Provinees, which he

Which, Mr. MeDonald  for the Maritime

ut uet £ mueh
states, is fully paid up "ttracting muel

states are now
enterprise and all the

to utilize the great

capital necessary

natural resources of the extreni
cast

CLOSER SUPERVISION NEEDED
I the opinions ex)
presentatives of

wessed from time to time to "
this Journal aw

any ceriterion, there
Will be many retaile

'S carrying sheet music

departments,
Who will look upon with

favor any movement starte d to
prohibit the importation by the general public of music
that is not Jeg counter in Canadian
Anderson of Hamilton
column of this issue,
CSSILY of closer supervision of the

al to sell over the
stores, The article hy My
pearing - another
e

ap
points out the

ports of entry hy
the customs officials,

and earries the suggestion that each
port should be provided with official lists of copyrights,
8o that an intelligent nspection of all music coming in
may he mads

BUY ""MADE-IN-CANADA " GOODS.
Fhe Daily Gleaner, Fredericton, N.3

advising its
readers to by Canadian made

goods,”" gives the fol
lowing concise and convineing reasons for patronizing
home industries :

It will mean the

employment of
thousands of men an

many additional
L women in the Factories of (
cater activity and more

ence in the industrial life of the country
Plans are now out for the erection of a factory, which "It will mean ne
It 18 expected will he in operation in July. The capacity  of anada

Will he sufficient to produce 50 mstruments per week
The site comprises about three

anada

It will mean g independ
Mr. J. A, MeDonald

W Tactories for the cities and towns
I will mean a mor profitable hom
the present one for the farme rs of Canada
It will result in furth
British investors in th
and part  Canada,”

market than
and one-half aeves, the
company having  purchased the  athletic

Amherst
Mr, Geo, T

grounds in ranspiring the confide

nee of
stability of the

business of
Davis, formerly superintendent

THE LARGEST WHOLESALE Music JOBBER IN THE WORLD

MUSIC DEALERS

SEND ME YOUR ORDERS FOR ALL POPULAR, CLASS]-
CAL AND STANDARD BOOK AND SHEET MUSIC,

A. H. GOETTING (A. L. E, DAVIES, Canadian Rep.) 114115 Stair Bldg., Bay St., Torongo

S
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TWO SAMPLES

of advertisements that are assisting to
make the name

Gerhard Heintzman
& household word in Canada.

It's Economy if you purchase a

Gerhard Heintzman
PIANO

Piano buying economy B in securing the greatest
possible value for yow expen.ture; it does not lie in
paying the lowest possible price for a piano,
thpiunhh-v&hy--hh_hhu
hinuvﬂhnhﬂuhilﬁpﬂh—
17 your pino. :

in ¢ uble and 1o be had with acy good piano. Bus «
well 12ished case may ensily hide & poorly made mech-
anim.

The mag. ficont cases of the

Piano

celebrated a4 they ;< yo o bit incidensal 10" the
piano’s value. - -

Her is & pisno built wih an eamest thoroughriess;
theough the past half century; that carries it through years
and yean of exacting service. It is not affected by clim-
&Mmh-dﬁu-b
Pianos of the Highest Grade Only

Ow Mhustwtd bookle mal free,
Your present instrument taken as part payment.

“Too Old To Learn”

is never applied to the
production of music with a

Gerhard Heintzman
Self-Playing Piano

Many of the delighted owners of this cele-
brated player, are among those whe are no

. young in years. [n spitit, however, the
possessor may well consider himself or her
self young. Nothing else makes life worth
living like good music—what else brings back
s alluringly the remembrances of youth ?
You will find every day finer and happier for
the presence in your home of a

Gerhard Heintzman

WRITE FOR OUR BOOKLET
Your present i taken as part
at a fair valuation,
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The Mason @ Risch Player

is small, compact and simple. The
action is so adjusted as to obtain the

natural effect of the human fingers
pressing the keys. There is no trace
of mechanical stiffness, while other
features render its music as richly

ONE OF THE 4 STYLES alive as that produced by the great
MASON & RISCH piano virtuosi.
PLAYERS

The Mason @ Risch Uprights

with the Aliquot System incorporated
in their Tonal Development— stand as
the most Powerful and Convincing
illustration of Modern Progressive
Manufacturing Methods, supported by
nearly Half a Century of Experience,
and actuated solely and always by an
inherited ldealism as to quality and

ONE OF THE 7 STYLES Mercantile Policy, which knows no
MASON & RISCH compromise. 4
UPRIGHTS

The Mason @ Risch Grand

is not to be compared simply with other
Canudian pianos ; it occupies a position
among the few really great pianos of
the world, and is unsurpassed by any
piano in any country to-day.

Mason & Risch, Limited

Toronto, Canada
ONE OF THE 5 STYLES

MASON & RISCH Head Offices: Factories :
GRANDS 230 Yonge St. King and Bathurst Sts,

LR AT




