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= MINUTES OF PROCEEDINGS
Tuespay, May 25, 1948.
The Special Committee on Prices met at 11.00 a.m., the Chairman, Hon.
Mr. Martin, presiding.

Members present: Messrs. Beaudoin, Fleming, Kuhl, Lesage, McGregor,
Martin, Mayhew, Pinard, Thatcher, Winters.

Mr. Fabio Monet, K.C., Counsel to the C(;llllllittee, in attendance.

Mr. Paul Boudrias, “Les Jardiniers Modéles”, Montreal, was called, sworn
and examined. He filed,

Exhibit No. 115-—Statements on fruit and vegetable operations prepared in
answer to questionnairve. (Printed in this day’s Minutes of Evidence).

(English translation of evidence given in French by Mr. Boudrias and Mr.
Vézina appears in Appendix to this day’s Evidence).

Mr. Armand Vézina, C.A., auditor for “Les Jardiniers Modéles”, Montreal,
was called, sworn and examined with Mr. Boudrias.

During proceedings, Mr. Pinard took the Chair in the temporary absence

+0f the Chairman.

Witnesses discharged.

Mr. Arthur Crelinsten, President, Crelinsten Fruit Company, Montreal, was
called, sworn and examined. He filed, ‘

Ezxhibit No. 116—Statements on fruit and vegetable operations prepared in
answer to questionnaire. (Printed in this day’s Minutes of Evidence).

At 1.00 p.m. witness retired and the Committee adjourned until 4.00 p.m.
this day. - :

AFTERNOON SITTING

The Committee resumed at 4.00 p.m., the Chairman, Hon. Mr. Martin,
presiding.

Members present: Messrs. Beaudoin, Fleming, Kuhl, Lesage, MecGregor,
Martin, Maybank, Pinard, Thatcher, Winters.

Mr. Fabio Monet, K.C., Counsel to the Committee, in attendance.
Mr. Crelinsten was recalled and further examined.

At 6.05 p.m. witness retired and the Committee adjourned until Wednesday,
May 26, at 4.00 p.m.

R. ARSENAULT,
Clerk of the Commuittee.
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MINUTES OF EVIDENCE

* HoUSE oF CoMMONS,
May 25, 1948.

The Special Committee on Prices met this day at 11.00 a.m. The Chairman,
Hon. Paul Martin presided.

 The CuamrMaN: The meeting will come to order. All right, Mr. Monet,
will you proceed.

Mr. Moxgr: Mr. Chairman Mr. Boudrias is the next witness. He represents
“Les Jardiniers Modeles” of Montreal. Mr. Boudrias informed me that he
wishes to give his evidence in French.

The Cuamrman: May I remind the committee that it has been agreed
there will be a steering committee meeting in my office at 3.30 this afternoon.

M. Paul Boudrias, président de la maison Les Jardiniers modéles,
comparait:

M. Monet:

D. M. Boudrias, voulez-vous nous donner votre prénom?—R. Paul.

D. Et quelle est votre occupation, monsieur Boudrias?—R. Jardinier et com-
merc¢ant.

D. Je comprends que vous faites affaires sous le nom: Les Jardiniers
modeéles?>—R. Clest cela.

D. Dont le bureau-chef est situé & Montréal, 161 rue Saint-Paul est?—
R. Oui, monsieur.

D. Voulez-vous dire aux membres du comité quelle fonction vous oceupez
dans cette organisation?—R. Je suis propriétaire, unique propriétaire; je fais
un peu de tout ce qu’il y a & faire, je suis acheteur et vendeur et j’ai plusieurs
employés avec moi.

D. Cest une maison qui fait des affaires en gros, vous faites le commerce
du gros?—R. Oui, monsieur.

D. Dans les fruits et légumes?—R. Oui, monsieur.

D. Je comprends qu’en plus d’étre président et propriétaire de la maison
Les Jardiniers modeéles vous étes également un jardinier?—R. Oui, monsieur.
On a & peu prés 150 arpents en culture et il y a environ une cent cinquantaine
de jardiniers dans les environs ol je demeure et on travaille la main dans la
main et je fais tout mon possible pour écouler leurs produits. La maison Les
Jardiniers modeles sert aux fins propres de la terre de mes parents et des
jardiniers alentour de moi.

D. Quand vous dites: On a une ferme, qu'est-ce que vous voulez dire?—
R. Je me trompe, je veux dire que ¢’est moi, je veux dire que je suis propriétaire
d’une ferme.

D. Vous étes propriétaire d’une ferme sur laquelle vous faites du jardi-
nage?—R. Oui, monsieur.

D. Et les produits des cultivateurs sur les fermes sont écoulés, si je com-
prends bien, par Uentremise de la maison Les Jardiniers modéles?—R. Oui,
monsieur.
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D. Vous dites, également, que vous avez un certain nombre de fermiers
qui font la culture de légumes et dont vous étes le principal acheteur ?—R. Oui,
monsieur. 3

D. Combien y a-t-il de fermiers qui sont avec vous ou, plutdt, qui
alimentent votre commerce?—R. On peut dire de cinquante a cent.

D. Dois-je comprendre que la plus grande majorité de leurs produits sont
écoulés par votre entremise?—R. De tous ces gens-la, au moins 60 p. 100
de leurs produits qui sont classés premitre qualité la deuxiéme qualité sert
aux marchés locaux et est écoulée sur les marchés locaux.

D. Dois-je comprendre que ces produits-la vous les achetez pour votre
compte et pour les revendre & votre bénéfice ou bien si vous les vendez & com-
mission?—R. On ne prend jamais de marchandise en consignation; cependant,
cela peut arriver une ou deux fois par année, mais, 99 p. 100 du temps, elles
sont achetées & prix fixe qui est fait avec les jardiniers. C’est notre propre
marchandise et l'on peut prendre des pertes et des gains.

D. Est-ce que cela s’applique & toutes les marchandises appelées mar-
chandises domestiques? Est-ce que toutes les marchandises que vous achetez
des cultivateurs, & quelque endroit qu’ils soient, sont des marchandises que
vous achetez et que vous revendez exclusivement pour votre bénéfice?—R. Cest
cela.

D. De sorte que vous faites trés peu ou aucunement de commerce &
commission?—R. Pratiquement pas, peut-étre 1 p. 100, comme j’ai dit tout
a ’heure. 0

D. Alors, il y en a 1 p. 100 que vous qualifiez de vente & commission?—
R. Oui, monsieur. ‘

D. En plus de votre commerce des produits locaux, dois-je comprendre
que vous faites de l'importation?—R. Mon commerce est 75 p. 100 pour les
produits locaux et 25 p. 100 pour de importation. Le but de notre affaire, et
pour vous le faire bien comprendre, est que 'on s'occupe de l'importation pour
maintenir notre personnel en vie en hiver puis pour améliorer notre distri-
bution, parce que, pour nous autres, dans les environs de Montréal, la saison
de production dure de six & sept mois. Ceci est pour donner de l'ouvrage aux
hommes et pour leur permettre de bénéficier d'une bonne distribution. C’est
pourquoi on s’occupe d’importation. Nous sommes jardiners et nous avons
toujours été jardiniers de pére en fils, nous sommes jardiniers cent pour cent.
Comme je l'ai dit il y a un instant, c’est uniquement pour distribuer le
jardinage de nos parents, de nos amis. \

D. Maintenant, vous avez parlé tantot de jardiniers locaux et vous avez
dit que vous vendiez leurs produits. Voulez-vous dire aux membres du comité,
en prenant comme base le 17 novembre de I'an dernier, si vous aviez & ce
moment-14 dans votre maison plus de marchandises en réserve que par les
années antérieures?—R. D’abord, notre maison, nous ne sommes pas des spécu-
lateurs. Je dis toujours “nous”...

D. Quand vous parlez de “nous”...?—R. Je parle des employés. Nous
ne sommes pas des spéculateurs, nous ne l'avons jamais été. Clest la premiére
raison. Nous sommes jeunes. Puis, cela ne fait que dix ans que nous sommes
en affaire. Notre réserve ne peut pas étre trés grosse. De la spéculation, nous
I’1’en avons jamais fait. Nous avons juste la marchandise que nous pouvons
écouler dans les dix ou quinze jours, et nous n’avons jamais eu de la marchandise
pour plus. que cela. $Si nous faisons un chiffre d’affaires de 100 ou de $125,000
par semaine, c’est que cela n’a jamais été fait avec plus de stock que nous
avions & vendre pour dix jours.
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D. Pour parler de I'automne dernier, en particulier, & quelle période de
P'année remisez-vous vos produits pour I’hiver?—R. Nous commengons & remiser
nos produits & la fin de septembre ou au commencement d’octobre.

D. Vous avez des entrepts?>—R. Oui, et les jardiniers ont un petit peu
d’entrepdt. Seulement, quand I’embargo est arrivé l'an passé, c’était le petit
nombre qui avait de la marchandise. Nous avions eu un trés mauvais été
et la récolte avait été trés petite,—bien petite avait été la récolte.

M. Lesage:
D. La récolte de tous les produits?>—R. Oui, monsieur, en général. Je
calcule que la récolte a été au moins de 60 & 65 p. 100 de moins que pour les
cinqg années précédentes.

Me Monet:

D. Ce que vous affirmez dans le moment, monsieur Boudrias, je comprepds
que vous 'affirmez non pas en parlant comme représentant Les J adiniers Modéles
mais comme fermier vous-méme?—R. Oui, monsieur. .

D. Est-ce que ces affirmations que vous faites s"apphquent non seulement
& vous mais aux jardiniers avee qui vous faites affaires dans votre commerce
en général?—R. Oui, monsieur. Pour tous les jardiniers de la région de
Montréal.

M. Lesage: ;

D. Cela ne s’applique pas aux pommes de terre?<—R. Dans la bapheue de
Montréal, on ne produit pas beaucoup de pommes de terre. On dépend du
Nouveau-Brunswick pour cela.

D. Quels sont les produits alors,
concombre, les tomates, la laitue, le chou,
et toutes ces choses-13, et la betterave.

D. Et la production de ces légumes- e 3P
65 p. 100?7—R. Oui, monsieur. La température nous a —Iagannc a ce
temps-1a. Il y a eu moins de produits ou plutdt moins de production pour un
“average” de 60 A 65 p. 100 dans la banlieue de Montreal. Com;?e %e raison,
le petit groupe qui se trouvait & avoir peu de légumes quand ﬁex_n argo- est
venu, cela a fait I'affaire, il n'y a pas d’erreur que cela a falt l'a dsjlr_e i lc?
petit groupe. Seulement, ¢’est un pourcentage pour fOUS DOS JATGIIIELS, ceil

de 6, 7, 8 et 10 p. 100. Alors, 1a c’est facile 3 comprendre que la marchandise

5 Sl , hoses. Ce n’est pas
a doublé et méme triplé et cela pour beaucoup plus de ¢ S
la faute de 'embargo. C’est la faute de la Prowdence qui ne nous a pas donné
de beau temps. Il n’y a pas eu de production. i
" M. Tuarcmer: Voulez-vous parler plus lentement pour nOUS, Sii vous

plait?—R. Avec plaisir.

que vous mentionnez?—R. Le céleri, le
le navet, le chou-fleur, les épinards

15 avait été inférieure de 60 et

Me Monet:

D. Est-ce que la récolte qui a été
Pavez expliqué tantdt, a été un facteur
grande cause.

D. Vous considérez que la hausse

plus ou moins mauvaise?—R. Oui, monsieur. e ‘
D. Maintenant, vous m’avez dit en quelques mots, si je comprends, que

ceux qui avaient en mains, aprés cette date du 17 novembre, dont vous venez

plus ou moins mauvaise,” comme Vous
dans ‘1a hausse des prix?—R. Clest la

des prix est due & la récolte qui a été
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de parler, certains produits dont vous avez parlé en réponse & M. Lesage,
ont bénéficié de la hausse occasionnée par la demande et loffre?—R. C’était
une hausse méritée, parce que, pendant plusieurs années, il n’y avait pas eu
de prix raisonable et normal. Les cultivateurs en ont besoin une fois de
temps en temps pour les encourager.

D. Vous ne parlez done pas comme propriétaire de la maison Les Jardiniers
Modéles, mais comme jardinier vous-méme?—R. Je suis plus habitant que
commercant.

D. Ce que vous rapportez se rapporte plutot aux jardiniers qu’aux fer-
miers?—R. Oui, monsieur.

Le PrésmeNT: Ils sont plus heureux aussi.

Me Monet:

D. Comme le dit le Président, ils sont plus heureux aussi?>—R. Clest cela.

D. Vous donnez des renseignements trés intéressants. Vous étes dans
une position assez heureuse, car vous étes jardinier et commercant. Mainte-
nant, revenons au questionnaire qui vous a été soumis et auquel vous avez
répondu—R. Justement, dimanche dernier,—j’aime & vous rendre compte de
tout ce qui se passe dans notre groupe de producteurs, nous sommes & peu pres
vingt-cinq & trente ensemble,—nous avons discuté ce qui se passait, et la
maniére dons nous écoulions nos produits dans le moment. Nos gens se pré-
parent & produire deux, trois, quatre et six fois plus.

M. Lesage: Clest pour 'an dernier.—R. Méme, rendu au mois d’aofit ou
au mois de novembre, la marchandise... Automatiquement, par le fait que
Pagriculteur est encouragé et qu’il vise & augmenter sa production trois ou
quatre fois plus, automatiquement le colit de la vie baisse. Rendus au mois de
septembre ou au mois de novembre, méme, vous serez obligés de nous aider
pour pouvoir trouver des marchés pour notre marchandise. La, le jardinier
est encouragé, il travaille’ & produire et, dans deux mois, vous allez pouvoir
avoir de la marchandise tant que vous en voudrez. La semaine passée, vous
achetiez des radis & 80c.; puis, la production a commencé et, maintenant, vous
payez les radis, comme j'ai pu le constater & deux ou & trois heures ce matin, 40c.
la douzaine et ils vont se vendre 5c. la douzaine bientot. En plus, je ne serais
pas surpris s'ils se vendaient & 30c. ou & 3 pour 10c.

M. Lesage: :

D. C’est le prix d’avant-guerre cela?—R. Si vous encouragez 'agriculteur,
il produira et automatiquement les prix baisseront.

D. Alors, vous croyez que le remeéde & linflation c’est la production?—
R. Pour moi, ¢’est justement le reméde, & mon point de vue. D’abord, il faut
encourager les gens & retourner & la terre. On ne veut pas avoir un prix a tout
casser mais on veut avoir un prix ordinaire. Puis, on veut que le consomma-
teur, quand il paye, soit protégé et que le prix ne soit pas trop cher. On veut
avoir un prix ordinaire. On veut avoir un prix qui permet & tous de vivre.

D. Vous voulez un juste retour?—R. Un juste milieu, et on I'a & peu
prés dans le moment, 13. D’ici & cet automne, tout se normalisera et méme
on va avoir un surplus de production. ‘

Le présmenT: Grice au comité! Clest encourageant.
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Me Monet: ;

D. Pour revenir, maintenant, 4 votre commerce, vous vendez a (’1113?—
R. On a une succursale & Sherbrooke, une 4 Saint-Jean et une & Saint-Jérome.
On travaille la main dans la main avec la maison Courchesne et Larose. N(_)us
faisons nos achats ensemble. Nous avons quatre cents ou quatre cent vingt-cing
épiciers indépendants. Une grande partie des clients que nous avons sont des
institutions, catholiques comme protestantes, et un gros, gros client, surtout
depuis le commencement, c’est la compagnie Atlantic & Pacific, qui fait de. e
pieds et de ses mains pour aider & la distribution des légumes dans la ba_a,nheue
de Montréal. Ces gens-la, la minute que nous avons une surproglu’cthn, la
minute que nous leur disons, donnent un retour plus équitable, aussi équitable
que possible pour nos jardiniers. :

D. Vous écoulez vos produits chez vos détaillants et vous ajoutez en plus
de cela les magasins & chaines?—R. Oui, monsieur. _ 3

D. Maintenant, voulez-vous produire cet état comme exhibit 115?—R. Oui,
monsieur.

(L’exhibit 115 est produit). e
Mr. Moxer: (In English): The next exhibit will be filed as No. 115.



LES JARDINIERS MODELES
(161 St-Paul est, Montréal)
PRIX DE VENTE MOYEN

Erar N° 2—Prix

; Pommes : : Patates Carottes | C8rottes Oignons
Oranges Céleri Céleri 4 Tomates Choux Choux importées )

Date Calif. CMEII}ES;ES Ololt. Oxgtr; Il(’CaI;;-(?ad. de I’Ont. locaux importés locgles des 103.-U. degloo {1 t

288 Fhnoy N°1 N° 2 N° 1 de serre verts verts Tarréas lgé(las o

le cageot la caisse le cageot le cageot la liv la liv. la liv. la liv. la liv. la liv. la liv.

$ o $ e. $ e, $ e. c. c. . (8 s c. Ch
1047
Bactobre. .0 v oh s 5.33 3.64 3.15 2.65 082 N aB Bl s on i e A N SIS TR (P e B S SO .034
FoRtoBYB] .l et 5.09 3.38 3.15 2.65 028 TP B 20 Gt COBB: #1005 L T PLEY e o b NGy MR .034
16 00TOBI6. . 5 s e ; 5.33 3.38 3.15 - 2.65 022 TP Bl i v i sl FOBEITI ooyt v T 55 b e e S .039
2B'00tobYe ., ..oy v 5.33 3.38 3.16 2.67 ORL TSP L. i as e OB b N 7 R .039
80’octobre. . ... . .. ©5.33 3.38 3.16 2.67 025 LR B |5 L a0 s 17 S BRSSPI T 8 7 (e R .039
6 novembre........... 5.10 3.38 3.64 3405 1025 LB Bl e S sy o ORI o e WORB e o s .039
33 NOVEMDLE,: . o taliis 5.35 3.38 3.40 3.40 (7R 0N 00 0 S SIE B L T SO8E DE 0 o Tl SOATE AR ok T, .039
20 novembre 6.30 3.38 4.85 8.88 [L027 Ni=B. " | it M5 T e T 151 | PR J PN o 048
27 novembre. .. 7.00 3.38 5.33 4.85 U2RNL=R, et S8 i A6 2 Tt ot B o AT R0 s St oY .058
4 décembre 6.31 3.38 4.85 4.85 027 1.-P.E N.D. A0TSR s s 32t SR Tl S B 073
11 décembre. ... 5.25 3.58 5.33 4.85 027 N.-B . 242 BN T N s ey Py oo (AR S N .063
18 décembre. ... 5.50 3.38 5.45 5.25 028 Qué .242 Mt o B2 PTE S PN i1 %5 Ll e g .063
24 décembre. . 3.34 3.38 5.45 5.25 028 N.-B 242 75 ] NN S SHBLEIIRY 3 )t 9 e .065
31 décembre. ... 5.50 3.38 7.00 5.50 0. NGB, 155 S et A SN ) N1 5 LT R e el .065
1948

BaBnvier.: A B e 5.57 3.38 7.756 6.75 g ) P e o 1 O A oo TR R AR G .063
N5 T i (o) AR R R 1 6.00 3.38 8.25 8.25 08 |08 e sl e oL 38 BT S BT JOBES 105 0 et s .063
22 IANVIOL. . . . iy e 5.82 3.39 8.25 8.73 [ 17 S PR gk b2 p9 0 THET P St R o T e .067
SO BnvIaE L 5.82 3.34 FIRBAT U s s SRS s, e T SIBB S AR e P - S e .067
GlGvrier. ... .. ves s 5.82 3.30 N.D. N.D. 21 R RS = i | L S, TPt .058 17 R ey oo .085
o g A ST 6.00 B bR Sl SET . ety 5 s L ST T e (R .045 sOITR T kg dah 1y .093
LI g [ S R 6.18 a8 18 et 5 S B | R P JORBRE RN NS AT Ul T Pl et .041 MTEE, IR By .093
SRIevTier. ... i o 5.98 A AN S nieihies @, SR TR AR B e s RN e o .043 P S el e .092
5.47 1 R S E I O R T 0 e o ket M (SO S .058 514 o [T ey ) .085
6.50 by WOBY LSS s e L e, e .058 N.D. 077 .092
6.60 iy U TR S (USRS SOAT e s .079 .087
5.20 i D R TVTRY BRI 4 T DA S O088 .  [IReaTe s 00 s .094 .097
5.36 OB R, s hane el it Y R of 1o T Rl N .088 .098
5.14 207 D e s e PR el 1 ekl g R .088 126

4.67 o O RIS AR b R Dt A W1y o Nl [P B A RENE L N N.D. 12

5.18 oo, Y W OTIRNITER 29 5N TNt . R076 e o S R e N 12

AALLINWOD TVIOAdS
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LES JARDINIERS MODELLES Brar N° 3—AcHATS

(161 St-Paul est, Montréal)
Co0T DES ACHATS LES PLUS RECENTS, RENDUS EN ENTREPOT

Carottes s
Pommes . . Patates Carottes | . Qignons
Oranges Céleri Céleri Tomates Choux Choux importées &l
Calif. Cﬁlzléfgﬁl% Ont. Ont. I}? anr; '&E' de I’Ont. locaux importés I%G[ollfs des E.-U. de&plnt.
Date 288 N°1 N°2 St de serre verts verts L N°1 :
Fancy N°1 lavées 1achon jaunes
3 le cageot la caisse le cageot le cageot la liv. la liv. la liv. la liv. la liv. la liv. la liv.
Sar $ C. $ (o $ c. S c. C. c. Gi » Oy c. Gi c.
DAL 05 7 A R O A 4.79 3.18 1:90 sBR: -1 67
9 ottobre...j%. % .. 5.00 3.17 1.90 1.65
18%0gtobre. s 5, < s 5.19 3.18 1.90 1.55
28 adtobre: i1 . n .. 5.04 3.25 2.00 2.00
30.octobre, . oiii. oot 4.93 3.30 2.76 2.10
6 novembre........... 4.93 3.17 2.10 2.25
‘13 novembre....... ... 4.17 3.25 2.50 3.00
20 novembre 4,15 3.256 | T 4.50.|T- 4.00
27 novembre. 4.12 3.06 O 4.36 4.50
4 décembre 3.92 1k NP & 60 T 440
11 décembr: 3.75 3.12 T'T. 4.8 |T 4.3
18 décembre. 4.68 3.12 O 4.81 4.75
24 décembre 4.00 3.21 N.D. To, 5.80
31 décembre........... 4.30 3.21 A e 7100 N.D.
1948
8 JanVIRL . A s v 4.65 N.D. 1
15 JanVABr S sie s s e v 4.80 N.D. T
TS T e Y 4.60 N.D.
20 VRRVIBE. ot s ab 08 o 4 5.00 N.D.
oy 40 L) s P et O 4.60 N.D.
18 FORIBY iu s i o4 K00 e S0 R DL &
19 IR L L o T G TR RO (R N s T
26 février 0 RN et g Mt AR
4 mars...... B etlon s A S U B ol
11 mars.... 7 S ISR e T T R
18 mars. ... L1 R A e (N e O
25 mars. ... Al O e e N
1 avril 4.70 R SR TR L
8 avril LR o S st R 0T
15 avril.. 4.25 NEDe L o
22 avril 4.38 b £ B TS (KRR e e

SAOIYd

191¢
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Erar No. 4
LES JARDINIERS MODELES
(Montréal)
1 sept. 3
A au 31 dée. 1945 1946 1947
1944

$ cs $ (3 $ c. $ c.
LT e e e o e SR e R G 327,782.02 | 1,855,737.23 | 2,843,609.36 | 3,771,654.62
5513 s TR - S AU TR N S N SO 301,883.56 | 1,720,588.38 | 2,648,360.72 | 3,431,963.26
S T o T P AR WAL T St r ot SO M e 25,898.46 135, 148.85 195,248.64 339,691.36
NS PR BN S S ST 1o oy s s o B s B S oo e 391.11 15,203.73 10,877.05
L L My g RN [N Y e I IDR S 25,898.46 135, 539.96 210,452.37 350,568.41
Salaires. . ... T el R T e 14,121.63 52,468.96 80,843.93 128,518.07
Braisi@ explotbabion - i) n sk 5 sy < Lo wien s 17,014.42 76,780.44 118,903.91 221,429.04

31,136.05 129,249.40 199,747.84 349,947.11
Profit ou perte d’exploitation................. *5,237.59 6,290.56 10,704.53 621.30
T e AR e e b o 355.01 3,240.40 5,320.75 7,933.24
Profit ou perte avant impdt.................. *5,592.60 3,050.16 5,383.78 *7,311.94
Pourcentage du profitbrut.................... 7-9% 7-3% 6-9% 9%,

* Perte.

Me Monet:

D. Je comprends, monsieur Boudrias, que vous avez pris connaissance, avec
moi, du questionnaire qui a été soumis et auquel vous avez répondu et qui sera
maintenant produit comme exhibit 115 et que vous acceptez comme repré-
sentant bien les chiffres que vous avez soumis—R. C’est cela.

D. Et avec cet exhibit 115, que vous avez produit comme les autres témoins
en ont produit, vous produisez un tableau comparatif, qui ne sera pas imprimé,
et qui représenterait les chiffres mis en regard 'un de 'autre pour faciliter la
compréhension de ce document. Je vous référe par conséquent & I'état n° 4.

Mr. Moxer (In English) : T wish now to refer to statement No. 4, but before
doing so I would ask the witness why all the information requested for the
monthly statement as from other witness has not been supplied; and, also why
we did not get any figures as to his sales and operations before 1944.

Me Monet:

D. Monsieur Boudrias, je viens de dire aux membres du comité, en anglais,
que Je vous demanderais maintenant pourquoi vous n’avez pas donné, tel que
demandé, les états mensuels pour les années 1947 et 1948 qui ont été demandés
aux autres maisons et qui nous ont été fournis, afin de permettre aux membres
du cquté d’examiner vos opérations mensuelles de 1947 et 1948. Vous m’avez
donné une explication que je vous prierais maintenant de donner aux membres
du comlte?,—R. qusieur Monet, depuis que notre maison existe, ¢’est une chose
que nous n'avons jamais’ faite mais que nous avons essayé de temps a autre
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de pratiquer mais que nous avons trouvé impossible. Il ne faut pas oublier
que nous faisons le commerce de marchandises périssables. Des f(_)ls, la mar-
chandise peut avoir une valeur de $50,000 quand le fermier vous }a livre et'puls,
dans quinze jours aprés cette méme marchandise ne peut V.'alou' que 330’000
Alors, on a caleulé que cela ne pouvait pas donner une idée juste et que c’était
de l'ouvrage pour rien. Nous avons pensé que fermer les livres une fois par
mois était de Pouvrage inutile et que c’était préférable de le faire une fois
par année. . 3

D. De sorte qu'il ne vous est pas possible, pour cette ra1§on-1a, de d‘onner
les détails demandés?—R. On a pensé que cela ne servait & rien de le faire de
cette facon.

M. Lesage: 2
D. Autrement dit, vous ne faites pas d’inventaire & la fin de chaque mois?
—R. Non.

Me Monet: : .
D. L’inventaire que vous pourriez faire & ce moment-l1a ne representgral‘i?z
bas véritablement 1’état de vos opérations ou de vos marchandises en mains?
—R. Cest cela. 2
D. Je vois également dans I’état qui porte le n° 4, le “s*tatep:ent 1\9. 4 -
M. THATCHER: Monsieur Monet, voulez-vous nous dire si ces chiffres-1a
ont été préparés par des auditeurs?

M. Lesage: : %

D. Ont-ils été vérifiés par un comptable licencié?—R. II est Justemeﬁt’imé

D. Pour les chiffres qui apparaissent sur I'état n° 4, est-ce que c%t. le a

f;hlarlcier a été vérifié par un comptable licencié?—R. Oui, monsieur. Cela a
¢ vérifié.

Me Monet: a -
: icl sieur.
D. Je comprends méme que votre comptable est ici?—R. Oui, monsieu

M. Lesage:

D. Qui est votre vérificateur?—R. MM. Devarenne et Vézina. ‘
Mr.Q Moxgr (()In English) : You understood what the witness said in answer

to your question, Mr. Thatcher?

M. Thatcher: S :

D. Est-ce que ces chiffres ont été donnés au Gouvernement?—R. Cer
tainement, , :

D. Pour votre impot?—R. Certainement. Ce sont les chiffres exacts des

OPérations, 100 p. 100.

Me Monet - : it
D. Ce que vous donnez dans le “s-t‘ateme.nt no. 47, te-l?qu§ dfgz)an)dei()‘()(’us
D. Comme vous venez de le dire & M. Thatcher, c 08

Gté 5 i leur.
& €té fourni au département de I’Impot?—R’,.A S monsl’t t ou il ne vous est
D. Mais quant & I’état mensuel, vous n'étes pas en éta S

Pas possible de le donner?—R. Non.
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M. Thatcher:

D. 11 est difficile de comprendre qu'avec un si grand volume d’affaire. vous
puissiez dire que vous avez subi des pertes d’argent l'an passé?—R. J'al fait
les détails et il est donné. :

Mr. Mo~er (In English): I will question the witness in detail on this
statement I was referring to just now.

The CmamrMax: Mr. Thatcher’s statement was that he could not under-
stand how with such a large volume the profit was so small.

Mr. Moxner: I want to question the witness on that now.

Me Monet:

D. Prenons maintenant votre état n° 4, monsieur Boudrias. Voulez-vous
dire & messieurs les membres du comité quel a été le chiffre total de vos ventes
pour I'année 1944?—R. Pour 'année 1944, $327,782. Un instant, s'il vous plait.

M. Lesage:
D. Pour quatre mois seulement?>—R. Oui, monsieur. Pour quatre mois.
Me Monet:

D. Vous répondez a la question telle qu'elle vous a été posée et c’est pour
une période de quatre mois?—R. Oui, monsieur.

D. Voulez-vous dire & messieurs les membres du comité pourquoi vous
n'avez pas fourni les chiffres pour les années antérieures & 1944, tel que cela
a été requis, tel que cela vous a été demandé—R. Les chiffres pour les années
antérieures?

D. Au ler septembre 1944?—R. Mon organisation, quand j’ai commencé,
moi, on ne s’'occupait pas beaucoup de comptabilité, on travaillait jour et nuit,

ma femme et moi, on avait une comptabilité juste, simple et ordinaire, puis, -

pour plus de détails, je peux vous référer & M. Vézina, notre auditeur; il peut
vous mettre au courant de tout cela. ;
Me Moxer: Monsieur le président, je demande & faire entendre M. Vézina.
Il a des renseignements & nous donner et, en toute justice pour le comité et
pour la maison Boudrias, il devrait témoigner immédiatement.
Mr. Moner (In English): And the reason why there were no figures
for 1944, was because there was no proper system of accounting in the business

at and before that time; and I would like to have Mr. Vézina sworn so that
he may be able to give us the reasons for that.

M. Armand Vézina, comptable licencié, 10 ouest, rue Saint-Jacques,
Montréal, comparait.

Me Monet:

D. Je comprends, monsieur Vézina, que vous avez vu i préparer des états,
et particuliérement, I'état n° 4, des affaires de la maison Les Jardiniers modéles,
de Montréal?—R. Oui, monsieur.

D. Vous avez contribué & les préparer, sinon & les préparer vous-mérme,
a la lumigre des chiffres soumis par la maison Les Jardiniers modéles?—R. Oui,
monsieur.

~ D. Voulez-vous, tout spécialement, pour. le moment, Monsieur Vézina,
dire aux mem’bres du comité pourquoi cette maison n’est pas en mesure de
donner ses opérations ou le résultat de ses opérations, comme elle a pu le faire
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depuis septembre 1944, pourquoi il ne lui a pas été possible d’avoir ces chiffres-
la pour les opérations antérieures?—R. M. Boudrias a demandé mes services
au mois d’aolit 1944 et, & ce moment-1a, j’al établi un systéme de comptabilité
.Complet, Auparavant, il n’y avait pas de systéme de comptabilité complet.
Il.avait un livre de comptes & recevoir et de déboursés, et les entrées étaient
falt_es dans un cahier, bien simplement; c'étaient des entrées simples. A mesure
qu'il payait, il marquait cela. Cependant, cela n'était pas complet. Il n'y
avait pas aucune balance de banque ou de caisse. 1l n'y avait aucun controle.
Je ap pouvais pas savoir tout ce qu'il avait dépensé. J'al fait I'examen de ces
entrées dans les livres et il m’est arrivé de trouver des factures, plusieurs ‘choses,
et cependant j’ai trouvé plusieurs choses qu’il avait payées mais pour lesquelles
je n’ai jamais trouvé de compte.
- D. Alors, le systéme de comptabilité qu’il ¥ avait avant était absolument
incomplet, il n’y avait pas moyen de donner de réponse exacte en gen servant?
R. Clest axact.

M. Lesage:
D. C’était un simple journal?>—R. C'est exact.

Me Monet:

. .D‘ Je comprends qu'a ce moment-1 les opérations
diniers Modsles n’avaient pas l'ampleur qu'elles ont aujour
cela a 6t6 développé beaucoup depuis cette année.

D. Et, comme le faisait remarquer tout & I'heure M. Boudrias, ¢'étaient
plutét des opérations qualifices de familiales, ¢’est-i-dire que ¢’était un com-
merce qu’il conduisait lui-méme en se faisant aider de sa famille?—R. Oui,
monsieur. L

D. Et, vous, en votre qualité de comptable, vous nous donnez les r('ense1gnf-
ments qu'il vous a été possible de recueillir jusqu’a la période du mois d’aolit
1944 et i1 était impossible de reconstruire. . .—R. - _d’avoir des résultats exacts,
non, :

Mg Mongr: Je dois ajouter, pour Pinformation des membres du comite,

que Von m’avait soumis certains chiffres et un état comme celui que vient de

déerire M. Vézina, et qu'aprés avoir examiné tous ces chiffres-la avec le comp-
table du comité, nous en sommes venus 4 la conclusion que Ces chiffres ne pou-
vaient &tre d’aucune utilité aux honorables membres du comité & cause de leur
inexactitude et, en conséquence, nous avons décidé de ne pas les déposer au

comité parce qu’ils étaient absolument inutiles.
this for the benefit of members of

Mr. Moxer (In English):1 want to say [
the committee, that Mr? Boudrias and Mr. Vezina, the accountant, submitted
to me certain figures as to the operation of this firm previous to September,
1944, but on account of their being inaccurate and inadequate, as was ascertained

= e to the conclusion

Y an examination of Mr. Vezina and other witnesses, we cam
that it was purely a waste of time to put them 1n the record because they would

really not show the operating figures with respect to this company. That is
why we have put in only the figures which have been audited.

Mr. Maymew: Will you explain that $102,000 increase?
. Mr. Moxer: 1 will question the: witness on each of these figures. I was
Just pointing out that the witness could not, as some other firms have done,
give us figures for any period previous to September of 1944.

de la maison Les Jar-
d’hui?—R. Non,
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M. Lesace: Monsieur Monet, avant que vous ne questionniez le témoin,

est-ce que le témoin pourrait nous dire si cela comprend les opérations du
jardinage ou du commerce seulement.

Le THmorn: Cela comprend les deux, monsieur Lesage.

M. Lesage:
D. Cela comprend la ferme aussi?>—R. Cela comprend la ferme.
D. Cela comprend les opérations de la ferme...—R. Cela comprend les

opérations de la ferme et Les Jardiniers Modeéles aussi, les deux sont ensemble,

c’est compris ensemble, les deux, la terre,—c’est-a-dire la ferme,—et puis le
magasin.

Me Monet:
D. C’est-a-dire que vous avez sur l'état n° 4 le total des achats faits pour
toutes les marchandises achetées par vous ou par votre maison?—R. Clest cela.

D. Que ces marchandises-la proviennent. de votre ferme ou d’autres cultiva-
teurs ou d’autres fermiers & travers le pays, les chiffres qui sont sur I’état n° 4
reflétent le total de vos opérations?—R. Oui.

M. Lesage:

D. C’est combiné, le colut d’achat et de produection, alors?—R. C’est com-
biné, les deux ensemble; et, pour répondre & la question de monsieur qui, tout A
Pheure, trouvait cela pas mal singulier. ..

D. Je pense que vous étes mieux d’attendre les questions de M. Monet,
monsieur Vézina.

Mg Moxegr: Oui, je voudrais vous poser quelques questions.
D. Vous avez dit, monsieur Vézina, que pour les quatre mois se terminant
au 31 décembre 1944 vos ventes s'étaient totalisées & $327,782.02?7—R. Clest cela.

D. Voulez-vous nous dire maintenant quel était le total de vos ventes
pour 19477

M. Bouprias: Pour 'année 19472

D. Le comptable pourrait peut-étre répondre si cela pouvait arranger les
choses?

M. Vizina: $3,771,654.62.

Me Monet:

D. Cela, c’est le total des ventes de la maison Les Jardiniers Modéles?
M. VEzina: Clest cela. ;

Me Monet:

D. Voulez-vous nous dire quand votre année financiére se termine?—R. Le
31 décembre.

D. De sorte que les chiffres que vous venez de nous donner représentent
les opérations des douze mois de 1947?—R. Oui, monsieur.

D. Maintenant, vous constatez, n'est-ce pas, qu’il y a, entre le total de

vos ventes pour les années 1947 et 1946, une augmentation de plus de $900,000?
—R. Oui, monsieur,

[ . o ol
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D. Et que le total de vos ventes pour Pannée 1947 est pratiquement le
double de ce qu'il a été pour J’année 1945?—R. Oui, monsieur.

D. Je vous référe maintenant aux profits bruts. Voulez-vous nous donner
le montant total des profits bruts pour Pannée 1947 en rapport avec P’année
19467—R. $339,691.36 en 1947 et, en 1946, $195,248.64.

D. Alors, vous avez la une augmentation, monsieur Vézina, je ne parle pas
de quelques dollars, mais une augmentation d’environ $150,000, nest-ce pas?
—R. Oui, monsieur.

D. Alors, comment expliquez-vous une augmentation aussi substantielle
dans les profits bruts alors que votre chiffre d’affaires, en somme, n’accuse une
augmer.)tation que de $900,0007—R. Une augmentation des profits bruts, vous
avez dit? Vous avez $339,691.36 ici...

: D Vous avez dit que vous aviez une augmentation, entre 1947 et 1946,
d’environ $900,000, alors que, dans les profits bruts, vous accuse un profit brut
de $150,000 de plus en 1947 qu’en 1946; alors, pouvez-vous expliquer aux hono-
rables membres du comité ce profit qui, & premiére vue, parait considérable.

M. Lesace: Encore une fois, si M. Vézina préfere répondre . . .

N Me Moxer: Oui, je crois que M. Vézina peut répondre, A moins que

1. Boudrjas préfere répondre lui-méme.

q M. Vizina: Clest une chose qui peut s'expliquer parce qu'une bonne partie
les achats,—et c'est ce qui explique que le pourcentage. est plus élevé dans
es profits bruts—c’est qu’une bonne partie de ces achats-1a est faite pour
Slautres. Nous achetons des chars pour Q’autres et puis nous vendons ces chars
& 1 p. 100 de profit seulement; alors, cela varie pas mal, dans notre commerce.

M. Lesage:
. D. Ces achats qui sont faits en commun sont souyent
niers Modeles pour d’autres orossistes?—R- Oui, monsieur. ;
D. Et ils sont compris au total dans les ventes?—R. Oul, ils sont compris
au total dans les ventes et dans les achats aussi; alors, cela baisse un peu le

faits par Les J ardi-

profit, brut.
i D Maintenant, ces augmentations de profits bruts que 'on vous demande
d’expliquer . .. —R. Il peut v en avoir moins ou bien plus, cela dépend des

années, cela varie.

Me Monet:
R D. Pouvez-vous nous dire quelle serait 1
. En 1947, c’est pas mal difficile & dire exactement sans €1l
U complet.

a diffé.rence entre 1946 et 19477—
avoir fait I’analyse

M. Lesage:
D. Vous n’avez pas fait une analyse?—R. Au complet, non.
comme 1€ disait le président

Me Moxgr: C’ ue, & premiére vue !
Pautre jour, i1Ty f ﬁtpliil‘ﬁctebc:ut,aug};nenté de $150,000, alors que le chiffre des
ventes montre une augmentation de $900,000—R. Oui. 5
D. Alors, je voudrais savoir si, vous pouvez nous.donner une explication
de (;e profit, qui, & premiére vue, parait assez substantiel?
3521—2
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M. Lesage:

D. Pensez-vous, monsieur Boudrias, que cette marge de profits considérable
que vous avez faits en décembre puisse compter pour beaucoup dans cette
augmentation de profits?

M. Bouprias: Non, les marges, ce n'est pas ca qui peut compter tellement,
parce que, de la maniére dont on a fait la distribution, on avait 50 p. 100;
prenez les oranges ou les citrons, par exemple. ..

Me Monet:

D. Mais vous nous avez dit tout & I’heure que, dans les profits domestiques, .

vous aviez fait des profits plus substantiels. M. Lesage vous demande mainte-
nant s’il est possible que 'augmentation de ce profit brut qui, & premiére vue,
parait considérable par rapport & 'augmentation de vos affaires, sl est possible,
dis-je, que cette augmentation aurait été causée par l'augmentation dans les
prix de vente?

M. Boubrias: Cela a pu contribuer, oui.

D. Est-ce que cela a pu contribuer pour la majeure partie de ce profit
brut?

M. Boubprias: Oui, pour une bonne partie.

M. Lesace: Parce que, en définitive, cette partie a 50 p. 100 n’a réellement
commencé a s’appliquer qu’a partir du premier janvier, n’est-ce pas?

Me Monet:

D. Pour les produits importés?

M. Bouprias: Oul.

D. Quant aux produits locaux, vous nous avez dit tout & I'heure que vous
aviez & ce moment-la une certaine quantité de ces produits et que vous en
aviez bénéficié dans les autres?—R. La quantité qu'on avait, c’est certain que
cela a contribué.

D. Vous 'avez méme dit deux ou trois fois?—R. Oui.

Mr. Mayuew: That is an increase over 1946?

Mr. MoxET: Yes.

Mr. Freming: But there is no basis of comparison with the years previous?

Mr. Moxetr: That is the only reason I made that statement., :

Mr. Mayuew: There is no basis prior to 1944, but from 1944 on, vou have
the figures? 3

Mr. Moxer: Yes. I am going to question the witness on that.

Mr. Mavuew: I thought you were talking about this gross profit?

Mr. Moxer: This is it.

Mr. Mayaew: Do you notice that your gross profit has inereased every
vear by about $145,000? :
inmexr\\{: Moxer: That is what we are discussing now. He is explaining that

rease,

Mr. Mayuew: Well, his salaries and ot ; 7Gon] 5
S - ~salaries and other expenses have increased by
b Mr. N[ONET:‘That 18 r.ight. 1 am coming to that, Mr. Mayhew. It is
rg(t:lause at first sight there is an increase in the gross profit of about $150,000,
Z‘hl ]f regard to 1946; and I was asking the witness to explain this in view of
e fact that the increase in sales is nine hundred times and at first sight this
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Increase appears quite Jarge. On the other hand, 1 am coming now to figures
which indicate that this increase was offset by increased operating expenses
with the result that the gross profit is not so large as one might expect.

Mr. MayHEW: It remains just about the same.

Mr. Moxgt: It is just about the same.

M. Vizixa: Autre chose aussi. L’an dernier, sur la ferme, il a produit sur
une beaucoup plus grande échelle et ces marchandises étaient expédiées au
magasin et vendues, alors quen réalité le prix cofitant qurait di étre inclgs dans
les dépenses de la ferme, ce qui n’a pas &té fait et, pour moi, cela devient un
caleul trés difficile & faire parce que les hommes travaillent de temps €n temps
au magasin et de temps en temps sur la ferme, alors il qurait fallu prendre une
certaine partie des salaires et appliquer cela comme aux achats pour arriver

au prix cotitant des produits qui viennent de la ferme.

Me Monet:

D. En d’autres termes, monsieur Vézina, je comprends que les chiffres qui
apparaissent sur I'état n° 4 comprennent les opérations de la ferme et les opéra-
tions de la maison Les Jardiniers Modéles?—R. Oul.

D. Ceci fait partie de 'un ou de Iautre?—R. Oui. '

D. Ainsi, les recettes autant que les dépenses qui apparaissent sur ('et. gtat
sont ‘1‘35 recettes et les dépenses tant de la ferme que la maison Les Jardiniers
Modeéles?—R. Exactement.

D. Le tout est' combiné?—R. Oui. :

D. Et vous dites qu'il n'est pas possible de faire la démarcation entre les
fleux, tant pour les salaires, les produits et les vontedt =R, Biow; YOyElNvas
fes employés vont ou bien & la ferme ou bien ils travaillent & la maison, alors. . .

D. Vous avez combien d’employés qui travaillent chez Tes Jardiniers

. Modales? :

M. Bouprias: On doit avoir facilement 65 470 b

hommes, disons.

ommes; entre 60 et 75

Me Monet: i =5 :

. D. Ces employés-1a, qui travaillent au magasin, 3 Pentrepdt et 2 1‘3nfimét

ou est le bureau, chez vous, 3 la maison Les Jardiniers Modgles, je comprends
qu'ils travaillent également & la ferme?—R. Clest cela.

D. Est-ce qu'ils regoivent un salaire pour travailler a la fgrrpe ?Gt un 8’0111};
leur travail au magasin ou bien s'ils ne recoivent qu'un seul salaire?—R. C'es
le seul salaire qu'ils recoivent. = X

D. Vous n'aves jamais caleulé 1a proportion de salaires qu ils Ont. pu_gagner
par leur travail sur la ferme et leur travail au magasm?——R-‘ Non; voyez-vous,
dans le moment, on a beaucoup de marchandises & prendre la-bas ;"?10,1'3', on l"a
Df‘endre 10, 15, 20 hommes et on va Jes diriger sur la ferme et, s'll n'y a plus
d'ouvrage, on va les envoyer au magasin.

D. Alors, 'état n° 4 est un &tat consolidé de to
ferme que des Jardiniers Modeles?—R. Oui, monsieur.

D. Tant pour les recettes que pour les dépenses de
monsieur,

utes VOs opérations, tant de la
VOS opération-s‘?——R. Oui,

~ S At -
D. Maintenant, je vous réfere sur cette méme page aux dépenses et frais

d’exploitation” - e d uer que la différence entre les frais
et je vous prie de remarqu ‘
dexploitation de 13)46 et dg) 1947 est d’environ $150,000.—R. Clest cela.

13521—21
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D. En d’autres termes, vos frais d’exploitation pour 'année 1947 ont dépassé
de $150,000 vos frais d’exploitation pour l'année 1946?—R. C’est cela.

D. En prenant en considération, si je peux me servir de cette expression,
le profit brut que l'ont vient de discuter, voulez-vous donner aux honorables
membres de ce comité une explication, une raison de cette hausse considérable
de vos frais d’exploitation pour 'année 1947 en rapport avec I'année 1946?—
R. La premiére des choses, on s’occupe une grande partie de la saison d'été
d’expédier la marchandise des jardiniers et on est obligé de se procurer pour
cela des contenants et ces mémes contenants ont subi une grosse augmentation.
Ensuite, il y a Pentretien de notre “flotte” de camions; je calcule que, I'an passé,
cela nous a cofité au moins 20 p. 100 de plus que les années précédentes pour
P’entretien de nos camions.

D. Je comprends que vous avez ici les chiffres qui pourraient expliquer cela,
les chiffres comparatifs; voulez-vous nous donner, pour les fins du dossier, les
chiffres comparatifs?

M. Vizina: I1 y a les salaires.

Me Monet:

D. Voulez-vous les donner en détail?

M. Lesace: Monsieur Vézina, & mesure que vous arrivez sur un item pouvez-
vous nous donner une explication, parce que vous dites qu'il y a une augmentation
dans les salaires, assez considérable, et cette augmentation de salaires ne me
semble pas en rapport avec 'augmentation des affaires.

M. ViEzina: Les salaires sont passés de $80,843.93 qu'ils étalent en 1946 &
$128,518.07 en 1947. Alors, il y a donc eu de grosses augmentations de salaires
en 1947 et puis, & part de cela, il y a 'emploi d’hommes pour la ferme, il y a au
moins 20 & 25 hommes sur la ferme .

D. Est-ce qu'il y a eu une augmentation du coit de la main-d’ceuvre?

M. Boubprias: Du colit de la main-d’ceuvre?

Me Monet:

D. De 1947 sur 1946?—R. Oui, monsieur.

D. Combien payez-vous pour un homme sur la ferme?—R. Pour les
hommes sur la ferme, ¢’est $45 par mois que I'on payait; on a des Polonais sur la
ferme; c’était le prix fixé par le Gouvernement; et, & part cela, on a nos
hommes, quand c’est tranquille au magasin, que 'on ameéne sur la ferme; mais
on payait, $45 par mois, ¢’est le prix que le gouvernement fédéral nous ordonnait
de payer et, cette année, on paye $70 par mois. :

D.,C’est 'arrangement qu’il y avait?. ..

M. Bouprias: Et, a part cela, nos gens qui travaillaient comme chauffeurs
sur nos camions, qui gagnaient $32 & $33 par semaine; aujourd’hui, un homme
avec une femme et quatre ou cinq enfants, il faut toujours lui donner une petite
chance de vivre, il faut toujours lui donner $38 & $40 par semaine pour que les
chPses se balancent. Alors, les salaires ont monté de $5 ou $6, de $8 ou $9 et
méme $10 par semaine et, ensuite, les Polonais, cela a monté de $45 & $70.

M. Lesage:

; fD. Une augmentation d’environ 80 p. 100?%—R. Oui. Mais, & part cela, sur
4 ferme on a beaucoup de difficultés & trouver des gens; si on n’avait pas ces

Pol9na1s-la on serait bien mal pris; et ¢’est pour cela que ca mérite d’étre encou-
rage, un mouvement comme cela.

teerer
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Me Moxer: Ceci répond aux augmentations de salaires. Maintenant, je
désire référer, Monsieur Vézina, aux augmentations sur les frais d’exploitation
qui paraissent un peu considérables; je voudrais que vous nous donniez une
explication.

M. Vizina: Ensuite, les dépenses de camions qui étaient de $26,209 en
1946 ont monté en 1947 & $59,557.

D. A quoi attribuez-vous une augmentation aussl considérable?—R. Bien,
la flotte a été presque doublée et son champ d’expédition de marchandises a été
gel’lbagrandi; on a expédié a Sherbrooke, Saint-Jean, Saint-Jérome, Ottawa,

uepec. . .

D. Vous avez combien de camions, maintenant?

M. Bouprias: Tout prés de quarante, je ne pourrais pas dire au juste.

D. Et vous dites que c'est ce qui explique le fort montant d’augmentation
de $26,000 & $59,0002—R. Oui, monsieur.

D. Pouvez-vous nous signaler autre chose maintenant qui pourrait justifier
ce fort montant d’augmentation?

M. Vizina: Oui; ensuite, I'emballage. .

D. Est-ce que ceci constitue un montant considérable?—R. QOui, ceci est
passé de $13,649 4 $36,987.

D. Ce sont des contenants?—R. Oui, des contenants, des boites, des “crates”,
des boites de bois, des “crates” de bois pour expédier la marchandise.

D. Avez-vous d’autres augmentations substantielles?—R. 11 y a les assu-
Tances qui ont passé de $8,512 a $17,121. Il y a d’abord l'assurance sur les
camions, qui a augmenté beaucoup, ensuite J'assurance sur les btisses que
M. Boudrias a fait réévaluer; ces batisses l'ont foreé d’augmenter ses ,assurapces,
ensuite, il y a toutes les assurances qui ont été cancellées dans le passé et qul ont
€t€ renouvelées & neuf; alors cela a qussi augmenté le prix des assUrances.
En?““‘% il v a les téléphones et les télégrammes. . . Non, pax:don, ici je dois dire
qu’il y a le transport, ¢’est pour des camions loués qui ne lui appartiennent pas.

Me Monet: _ : .
~ D. Alors, en plus de la flotte de camions qui appartiennent a M. Boudrias,
qui appartiennent & la maison Les Jardiniers Modeéles, vous avez encore :ies
dépenses enregistrées pour le transport par des camions que VOUS Axes 1;’;:;""
% Oui, et qui étaient de $18,110 en 1946 et qui sm(xit pa?s?ezsa $26,442 en 193¢ ..
nsuite, il y a les dé de 1a ferme, question de s& aires. ST
D. ’OUi}: on e: (}i):}l)'fg s;:s salaires toutq 3 I'heure—R. De 84 854 qu'ils étaient
en 1946, ils ont monté en 1947 & $10,974.

- M. Lesage: : : Bt

D. Et cela comprend la nourriture des hommes:?—R- QUI, cela C'Omp“??e

1a nourriture des hommes et 1a ferme a été beaucoup développee en 19§7d, ensEnl .
il y a les téléphones et tous les télégrammes. .. Pardon, je vous &11 onné les
chiffres pour les dépenses de la ferme qui ne sont pas exactement les memes,
¢’était plutdt pour les téléphones et les télégrammes qi ont augmenté beaucoup,

ceux de la ferme c'est $4,854 qui 2 augmenté & $10,974.

Me Monet: . : s etabli .
D. Alors, vous venez d’énumérer certains chiffres comparatifs etabiissal

. : . i auraient pu varier
un excédent, d’environ $90,0007—R. Ensuite, les autres qui € P )
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ce sont les dépenses de finance qui ont été occasionnées et qui ont pas mal
augmenté I'affaire.

D. Qu'est-ce que vous entendez par ¢a des dépenses de finance?—R. Bien,
il y a les dépenses de finance, c’est. ..

M. Lesage:

D. On les a ici?—R. Oui. Ensuite, on a & calculer les dépenses de finance,
les mauvaises créances. . .

D. Est-ce qu'il y en a eu en 1947?—R. Oui, il y en a eu en 1947. Il y a
eu des faillites d’au montant de $3,800 qu’il a dit supporter.

D. Est-ce que cela a recommencé, les faillites?—R. Oui.

D. Alors, ce sont les principales raisons que vous avez a donner pour jus-
tifier cette augmentation-1a?—R. Oui.

Me Monet:

D. Et, pour terminer l’étude de l’état n° 4, vous donnez comme profits
bruts sur les ventes 9 p. 100?—R. Oui, en 1947.

M. Lesage:
D. En 1947?7—R. Oui.
D. Non, comme perte.
Me MoxEer: Non, comme profits bruts sur les ventes: 9 p. 100?—R. Oui.
D. Et, quant aux profits ou pertes avant impdts, vous donnez une perte
pour l'année 1947?—R. Oui, monsieur.
D. Toutefois, vous donnez comme étant de 9 p. 100 les profits bruts, quant

a4 vos ventes, ce qui, apparemment, a été le profit le plus considérable fait
par la maison Les Jardiniers Modeéles depuis 1944?—R. Oui.

M. Lesage: :

D. Avant de laisser I'état n°® 4, monsieur Vézina, est-ce qu'il y avait de
gros inventaires au 31 décembre 1946 et au 31 décembre 1947?—R. Au 31 dé-
cembre 1946, I'inventaire était de $14,609 et au 31 décembre 1947, il était de
$78,202. :
- D. Comment était évalué linventaire de $78,000?—R. Au prix cofitant
sur le marché ou au prix du marché ¢’ était plus bas.

D. Mais, s'il venait de la ferme?—R. §'il venait dé la ferme, on I'évaluait
au prix du marché, au prix qu’il le payait, lui. g

D. Qu'il payait, lui, & ce moment-la ou bien qu'il avait payé?—R. Oui,
qu’il payait & ce moment-1a, au 31 décembre.

D. De fait, si cet inventaire-la avait été évalué sur le prix de vente, vous
auriez terminé l'année avec un profit assez considérable?—R. Mais cela aurait
été un profit irréel.

D. Mais ce chiffre de $78,000 est certainement considérable?—R. Non,
c’est le prix du marché & ce moment-la.

D. Oui, je comprends, mais je cherche une explication de cette perte en
1947 —R. C’est I'augmentation des dépenses.

],)' I va falloir changer de systéme?—R. Voyez-vous, dans les fruits et
les légumes, les profits sont tellement variables, ils peuvent faire une grande
perte une année et un gros profit une autre année. . .
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D. Parce que c'est la premiére chose qui nous amene une perte aussl
considérable.

Me Moxgr: Oui, la maison Parent et Goyer qui a été entendue la semaine
dernidre montrait des bénéfices tres minimes mais elle montrait tout de méme
des bénéfices.

D. Avez-vous quelque chose a dire la-dessus, monsieur Boudrias?

M. Bouprias: Oui, monsieur. Voyez-vous, nous autres,* notre ‘dist.x“ibution
est bien grande et toute la marchandise que J'on réussit & avorr, partlcuherement
la marchandise trés rare, par exemple si on recoit un char d’oranges, .de pam-
plemousses ou de carottes, et que l'on a 400 et quelques clients 3 servir et que
PO.“ a soin de la distribuer a ces clients-la, la distribution nous cotite q.uatre
f01s,‘ cinq fois, six fois et sept fois ce qu'elle pourrait nous cofiter. . . Si Yon
avait pas voulu avoir soin du public, était facile de montrer un profit de
$\100’0003 on n’avait qu'a mettre notre personnel dehors et & prendre les chats
la}’ sur la rail, et & les vendre sans s'en occuber, prendre un profit et ne pas
s'occuper de rien: mais il ne faut pas penser rien que pour aujourd’hui, specia-
lement sur le ¢6té de l'importation. 5
3 En plus de cela, je suis 3 monter une ol'ganisation pour servir les jardiniers,
il ne s'en fait pas dans Québec, il n’y a aucune organisation comme cela,
comme nous autres qui nous occupons et qui nous intéressons & distr.rlbuer la
marchandise de mnos jardiniers dans tout le Canada. La distribution dans
i province de Québec n'est pas parfaite déja et on cherche & l'étendre le.plps
possible; j’ai un groupe de jardiniers qui cooperent 100 . 100 avee moi; ils
ne me laissent pas faire une minute et si jarrive $7, $8 ou $10 en dessous ces
gens-1a ne me laisseront pas tomber parce que nous expédions beaucoup de
marchandises pour ces gens-la. ' :
2 Par exemple, si ces gens-la arrivent et nous disent: J'ai 15 ou 2’0 tZmlle

Sliten de vomootubres ob 0 B DA8 96 DML les vendre, on N€2 pf;’s,
capable de s’en défaire; es-tu capable de faire quelque chose pour nous autres
Alors, on prend le téléphone, on Wlégraphie et G% téléphone Plartfglttdants .
Canada, 3 Québec,  Toronto, & Ottaws, a Kingston, a Cornwall (Ont.) et on
descend jusqu’a I’Ile-du-Prince-Edouard. On ne s’occupe pas de ce que ¢a

e te > R s marchandise-1a.
cofite; tout ee qui nous interesse, c’est de pouvolr livrer cette

) ; DA S LE S jsation-1a dans
Clest pour cela que le travail pour réussir & monter cette organl

la provinee de Québec, on est les seuls A faire ce genre d’affaires-la. . - st

Bien des fois, cette marchandise-lém, monsieur Lesage, vous Savez, nes gerlla
de la province de Québec ne gont pas habitués aux stocks en .con51g'na?10n, ceda
ne se fait pas, alors on ne leur fait pas de prix, cest une affaire q(lil.l n a.paseui
t; j’ai vu bien des chars de marchandises, j€ P

bon sens, on p Tap

) perd de largen : =
vous en montrer, que j'ai perdu $600 & $700 €t méme %‘1’00?1 i Jegofseux vous
montrer des chars de tomates au complet que J &l perdu, bien d€s

M. Beaudoin: s do Dexpédition?—
D. En d’autres termes, vous prencs la .1"635})0115ablh’fre e lexpedi (;011 2
R. Oui, on prend la responsabilité de Vexpédition 100 p. 100 et, je me evrais

3 J :
peut-étre pas faire cela, mais pour Vous le yeayeE je vais Vousnl]’:;ier r?)\lrlixrlj
organisation quil y & & Montréal, subventionnee par le gouverne P

cial et qui retire de $9,000 & $10,000 P&¥ année. .
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Le président:

D. Par le gouvernement provincial?—R. Oui, par le gouvernement pro-
vincial.

M. Lesage:
D. Par le gouvernement provincial du Québec?—R. Oui; qui retire $9,000
4 $10,000 par année et qui montre un déficit & chaque année, qui sont dans
notre ligne et qui essaient de nous faire du tort, tandis que les jardiniers que

je sers, moi, j’ai organisé la distribution dans tout le Canada personnellement
et sans rien demander & personne.

M. Beaudoin:

D. Quel est le nom de cette organisation-1a?—R. La Coopérative des jardi-
niers-maraichers du Québec.

D. La Coopérative des jardiniers-maraichers du Québec?—R. Oui.

D. Et ils ont une organisation qui vient en concurrence avec vous?—R. Oui,
une organisation qui vient en concurrence avec moi, et je suis obligé de lutter
de la méme maniére qu’eux et, moi, il n’y a personne qui m’aide.

D. Vous ne recevez pas de subventions du gouvernement provincial?—
R. Ah! non. ;

D. En avez-vous déja demandé, une subvention, au gouvernement provin-
cial>—R. Non, et je n’en demanderai pas; je ne demande qu’'une seule chose,
c’est que tout le monde soit sur le méme plancher.

M. Lesage:

D. Monsieur Boudrias, en 1947, si j’ai bien compris, vous avez travaillé
beaucoup & l'établissement d’'un marché permanent pour les produits, spéciale-
ment de votre ferme et de ceux de vos voisins?>—R. Oui, monsieur.

D. Et, en conséquence, cela a augmenté votre colit d’opérations?—R. Oui,
on est & la période de l'organisation, cela ne se fait pas dans la province de
Québec et on veut copier sur vous autres, en Ontario.

D. Alors?—R. Alors, vous allez bien, on ne vous en veut pas, mais on ne
veut pas se faire battre; seulement, on est obligé de le faire avec notre argent,
nous autres. .

D. En 1947, vous dites que cela a été une mauvaise année de production
et, pourtant, vous avez augmenté de $900,0007—R. Mais, on ne travaille pas
en monde, par exemple.

D. Vous dites qu'il y a eu une diminution d’environ 65 p. 100 dans la
production et, pourtant, vous, vous montrez une augmentation dans le chiffre de
vos ventes de $900,000; est-ce que c’est parce que vous avez étendu vos
marchés?—R. On a étendu nos marchés, on a été plus agressifs.

Me Monet:

I_). Vous avez parlé d'une flotte de camions, de quarante camions?—R. Oui,
monsieur.

D. En plus de cela, monsieur Boudrias, dans la nomenclature des frais
d’e)fploitation, vous avez mentionné un montant considérable pour des camions
loués pour transporter la marchandise. Vous transportez la marchandise un
peu partout dans la provinece?—R. Oui, monsieur. A quatre ou cinq cents milles
de Montréal; on va méme livrer & Toronto et on a essayé de toucher au marché
& New-York et & Boston et dans les villes de la frontiere, de l'autre coté.

;
)
'
i
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D. Revenons & votre état n° 2. s
Monsieur Lesage, vous n'avez pas d’autres questions sur le rapport n 4?

M. Lesace: Non, monsieur Monet.

Me Monet:

D. Revenons au tableau n° 2. ¥t : it 1

Mr. Moxgr (In English): 1 am going to state this English because it 1s
a change which has to be made in exhibit 115. I sh-ould like the members of the -
committee to make these changes which are very important.

Mr. Tuarcurr: What page? ibi

Mr. Monger: Statement No. 2, it is the first page R T e
Mgrch 11 and March 18, oranges, California, first column, you have a selling
price of $6.50 and $6.60. If you refer to statement No. 3'for the same dates,
March 11 and March 18, the most recent purchase price you have there
is $4.49 for March 11 and $4.55 for March 18. Now, it should read $5.71 for
March 11 and $5.71 for March 18.

Mr. Freming: On which sheet?

Mr. Moxgr: On statement No. 3, $5.71 and $5.71 mstead o8 $449 g buie
_ There is another correction on page 2; February 12 o
in the selling price of $6, but there is a change on statement 3 for the same
date, February 12, in the ’purchase price. TInstead of $4.00 1t should read $5.50.

Mr, Freming: The same as for February 19?

Mr. Moner: The same as February 19, yes. There was & mistake in
the figures.

Me Monet: :

D. Monsieur Boudrias, je veux maintenant vous poser quelques qugitloﬁz
sur le prix des oranges. Si vous voulez bien suivre sur état compaéa 1 ’qun
le secrétariat a préparé, vous aurez plus de facilité; je VOus 92 ¢ Onnfnme
tantdt. A la date du 27 novembre, monsicur Boudrias, vous donnes co
prix de vente $7. C'est bien cela, c'est exact?—R. Oul, monsmu{. oh s

D. Et comme prix d’acquisition $4.12, pour les achats les pius 1e;cc i ’rix
qui donne une différence par boite de $2.88 ou un pourcentage guan }th
de vente de 41-1 p. 100. Des témoins qui onb été enf-tendus icl argte%r}gurem\ ’
de Toronto, et d’une autre maison, onb montré un prix de .ven.te inférieur 'Z c(;
prix-la pour la méme date. Voulez-vous donner des expllcat}ons‘ w mesi}ixﬁé
les membres du comité et dire pourquol Jes oranges S€ vendalent & cf, };)1 e
par votre maison & cette date-1a?—R- Cela est dl @ des grosseursdqueLo g
Detite quantité dans un char d’oranges qui sont en grande demance. - ’; 520 Eﬁ
parait bien grosse mais si vous prenes J’ensemble du char vous arrivez
profit tout différent. : e A

M. Lisage: Sur cette réponse que vous venez de faire, d au’trets demomsl Ofrl?
donné la méme réponse. Est-ce que VOUS pouves donner Ut © B

Me Moxer: Nous lavons ce matin, un portrait de D'état complet pour
un char,

Me Monet: s oft ai
monsieur Boudrias, comme pro t raison-

D. Qu'est-ce que vous considérez, 4 ;
nable, qui vous permettrait de vivre convenablement, sur une ca;:_s: dd o;;r;%gsg
—R. Sur une caisse d’oranges, on & certainement besoin, si on investt de 3,
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$3,900 sur un char d’oranges, il faudrait au moins, dans l'ensemble, I'année
durant, on a besoin de 75c. & $1 la caisse, 'année durant.

D. Si je comprends bien les témoignages antérieurs, lorsqu'il s’agit pour
vous de déterminer les bénéfices que vous devez faire pour faire un profit
convenable, vous considérez I'achat du char en entier et non de boite en boite? -
—R. Non, monsieur.

M. Lesage: ‘

D. A 75c¢. la caisse, cela fait combien au point de vue pourcentage?—R. I
y a 561 caisses dans un char, alors & 80c., cela fait $450. ‘

D. Sur $3,700?—R. Oui, monsieur.

D. Avez-vous dit ce que c¢’était?—R. Sur $3,900, 13-5 p. 100.

Me Monet:

D. Vous avez ici ce matin, monsieur Boudrias, un état complet d'un char
d’oranges que vous avez acheté déja?—R. Ce char d’oranges-la a été acheté
le 9 mars.

D. Alors, prenons le char qui a été acheté le 9 mars. Je comprends que,
lorsque vous achetez un char d’oranges, vous ne pouvez pas acheter un char
de 288 en entier?—R. Non, mais une fois de temps & autre.

D. Habituellement, je comprends que, dans un char d’oranges, il faut
- accepter un certain nombre de grosseurs d’oranges?—R. Oui, monsieur.

D. Pour le char dont vous parlez, pour lequel vous donnez quelques détails,
combien de caisses y avait-il dans ce char-la?—R. 561 boites.

D. Voulez-vous énumérer le montant de boites qu’il y avait dans de char-1a,
avec les grosseurs d'oranges que les boites contenaient, et le prix en méme
temps?—R. 16 boites de 176 & $7.75. ‘

M. Lesage:

D. Est-ce le colit d’achat ou de vente?—R. D’achat. 1
D. A $7.75?—R. Il y avait 40 boites de 200 & $7.75; 80 boites de 220 &
$7.50; 150 boites de 252 & $7; 175 boites de 288 & $6.25; 100 boites de 344 &
$5.50, et c’est tout, cela. 3

Me Monet:

D. Vous avez 14 561 boites?—R. Oui, monsieur. y :

D. Vous avez toutes les grosseurs d’oranges dans ce char, des grosseurs
différentes?—R. Oui, monsieur.

D. Et qui vous cottait?—R. $3,727.75. :

D. Maintenant, voulez-vous expliquer & messsieurs les membres du comité
comment, vous procédez lorsqu’il s’agit de vendre ces oranges-la, pour en
déterminer le cofit, en prenant soin d’ajouter un bénéfice proportionné aux
chiffres que vous avez donnés tantét?—R. Quand on a recu ce char d’oranges-
14, si vous prenez ces oranges-13, lorsqu'on les a vendues, on s'est apercu que,
certaines grosseurs, on a perdu 50c., 60c. et 75c. la caisse. ;

M. Lesage:

~ D. Pouvez-vous donner les détails de ces chiffres-a?—R. Oui. Je ne les
al pas en détail. Cette chose-la arrive & chaque char d’oranges qu'on achéte.
Des foi§, il arrive que le public ne veut pas d’une certaine grosseur d’oranges.
:A certaines périodes de temps, ils ne veulent pas de grosses oranges du tout et
ils veulent seulement des petites oranges. Cela marche toujours un contre
!’autre._ On ne peut pas arriver i.faire un profit de 10 & 15 p. 100, cela est =
impossible, parce qu'il faut suivre la vente au publie. j
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Me Monet:
. D. Est-ce que cela peut arriver, sur des oranges de $7.75, qu'il vous soit -
impossible de faire un profit normal, tel que vous l'avez mentionné tantot?—
R. Oui, monsieur. Et vous en avez la preuve 1, si on suit ce char-la, celul
du 9 mars. , '

- D. En conséquence, lorsque, de fait, vous ne pouvez pas prendre votre
bénéfice normal, vous vendez méme & perte et vous vous compensez Sur
une autre grosseur en mettant Je prix plus élevé?—R. Oui, monsieur. On est
obligé de le faire.

D. Pouvez-vous donner certains chiffres en rapport avec le chiffre dont
vous avez parlé, A $7.75, le chiffre du prix cotitant?>—R. Je ﬁg}lre que ce
char d’oranges-la, en particulier, nous & rapporté $6.60; c’est le prix de vente
de ce char-ln. Ce char-la, au lieu de faire de l'argent avec, il nous en a
mangg. : :

M. Lesage:

D. Vous ne l'avez pas acheté 4 la fin de mars. Les 288, vous dites, vous
ont colité $6.25 la caisse. Le 11 mars, Je cotit d’achat le plus récent est $4.49.
Me Moxgr: Vous avez une erreur la, c’est $5.71. i

.M. e s I’ai corrigé sur Iétat n° 3, mais je ne T’al pa5¢
corrigé sur l'autre; c'est parfait.

Me Monet: St

D. Et cela c’est la facon habituelle? Avez-vous un mot d’explicat.lgn a
donmer, 142 Vous venez de dire que le char du 9 mars, la grosseur 288 coltait
$6.25, alors que, dans 'état corrigé tantot, et en date du 11 mars, vous d()’r}ngz
comme votre acquisition la plus réeente le prix de $5.71. Est-ce que ¢’était
le méme char?—R. Cela ne devait pas otre le méme char. Attendez un pey,

oui, ¢’est le méme char. Les 344, ici cotitaient $5.50. ¢
~ D. Cest parce que vous avez donné tantdt 135 casses de 288 & $6.25 et
d’apres les chiffres corrigés ce matin, vous avez donne, €1l date du 11 mars,
$5.717—R. 1l y a d’autres chars qui sont arrivés aussl VO"US avez d’autres
chars dans d’autres périodes pour lesquels ¢'est meilleur marché. }
D. Je vous demande s'il s'agit du méme char ou non. Vous donnez, & la
date du 11 mars, comme achat plus réeent, un prix de $5.71, et vous venez
de donner, en déerivant le contenu d'un .char, en date du 19 mars, un prix de
$6.25 pour les 288?—R. Il est possible que ceci soit arrive, queé deux chars
soient arrivés la méme journée. C'est peut-étre cela. -
D. Le char que vous avez déerit tantdt, il n'y a pas de doute, c'est le
char que vous acheté le 9 mars?—R. Oui, monsieur. Vous avez le document.
~ D. Et vous expliquez de cette facon-la, de la fagon dont V?US venez ‘d.e
répondre, comment il se fait ou pourquoi, & 13 date du 27 novembre en parti-
culier, vous auriez un bénéfice de 41-1 de pourcent.a.ge sur une caisse d’oranges

a3 % o ¥ )
vendue & $7?—R. Cela est pour une quantité minume, mais cest 'ensemble

de nos profits pour cette journée. 2 8 3 e
D. Est-ce quil ne vous était pas possible, & ¢€ moment-1a, monsieur
Boudrias, de vendre & un prix: inférieur 3 celui que vous aveZ vendu et faire
tout de méme un profit raisonnable?—R. Oul monsieur, on aurait pu le faire.
Mais en tenant compte de toutes nos grosseurs et de tous les chars qui ren-
traient notre profit, je pense, est un prqﬁt seulemc?nt ral’s‘onnablei. =
D. Comment expliqueriez-vousy monsieur Boudrias, qua la méme période

d’autres maisons auraient pu vendre & un prix inférieur & celui auquel vous
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vendiez ?—R. Cela est possible que nos compétiteurs pouvaient avoir des oranges
a lentrepdt depuis trois semaines ou un mois, ou au mois de décembre, alors
qu’elles peuvent se garder facilement. Cela en plus d’expliquer que d’autres
maisons peuvent avoir un prix meilleur marché.

D. Est-ce possible aussi que cela puisse étre & cause du fait que, dans un
char recu, la variété aurait été plus grande, une plus grande variété d’oranges
permettant de vendre & un prix inférieur?>—R. Oui, monsieur, vous avez une
bonne idée 14, monsieur Monet, parce que le manifeste des chars. . .

D. Je vous le demande pour essayer d’expliquer le profit qui parait consi-
dérable a cette époque-la.

M. Lesage:

D. Avant de laisser ce point-la, j’examine 1'état comparatif et je vois ici la
maison Boyer & Cie et je remarque que quelquefois, par exemple le 27 novembre,
Les Jardiniers Modeéles ont vendu leurs oranges $7 et Parent & Gauthier $6.
Cependant, & plusieurs autres dates, Les Jardiniers Modeéles ont vendu & des
prix inférieurs. :

D. Il n’y a pas de prix fixe sur les marchés & Montréal?—R. Il y a un peu
de compétition.

(M. Pinard occupe le fauteuil.)

D. Il n’y a pas de prix de marché pour vous autres?>—R. Non, il n'y a pas
de prix, il n’y en a pas d’établi. On cherche & servir la clientéle le plus facile-
ment possible. '

D. Dans les oranges, ce n’est pas le prix du marché qui détermine votre prix
de vente, mais votre colit, plus une marge? C'est exact?—R. Oui, monsieur.

D. La loi de T'offre et de la demande n’agit que sur une période de temps,
pour le prix immédiat, et vous le basez sur votre colit?—R. Pour ces choses-1a,
les oranges et toutes les marchandises qui sont sur une base de “quota”.

Le Président suppléant.:

D. Vous fixez vos prix avee cette politique-1a en force et en considérant la
fluctuation du marché méme?—R. Oui, monsieur. Vous avez une période, par
exemple, ou vous allez avoir sept & dix chars d’oranges qui vous arrivent en
méme temps. J'ai vu étre obligé d’en vendre en bas du prix cofitant. Par
“exemple, il y a des grosseurs qui ne se vendent pas du tout et, la semaine d’aprés,
cela change et ils achétent toutes ces grosseurs-la.

D. Alors, vos achats, dans ce temps-1a, étaient dans le sens inverse? Quand
c¢’était des petites qui étaient en demande, vous aviez des grosses? Quelle est
I'explication de cette situation-1a? Est-ce une coincidence?—R. Oui, monsieur.
C’est une coincidence et on passe notre temps au téléphone pour éduquer le
public. On leur dit: “Prenez done cela”, mais on nous répond: “Non, ce sont les
petites que on veut”.

D. Ca va d’aprés les caprices des consommatrices?—R. Cest la nature.

M. Lesage:

D. Cela dépend de la période de 'année?—R. Oui monsieur, et du temps;
cela dépend; des fois il y a plus d’argent. Quand elles prennent les petites, ¢’est
qu'il ¥ a moins d’argent.

D. A ce temps-13, les gens achetaient les petites et ils payaient leurs imp6ts.

Xou};avez fixé le prix des oranges d’aprés le total du char que vous avez requ?—
. Bien.
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D. Vous ajustez les prix des oranges, les 288 par exemple, pour le prix total
qu.’un char aurait pu colter?—R. On tient compte de la grosseur et de notre
prix cofitant et de la demande. On mne peut pas faire autrement.

D. Clest ce qui fait varier le prix des oranges, comme les 288 ou les 344, ou
les 252?—R. Oui, monsieur.

D. Clest la raison de la différence des prix?——R. Oui, monsieur.

Me Monet:

D. Maintenant, monsieur Boudrias, je voudrals vous demander, au sujet
de la livraison des pommes, d’expliquer & messieurs les membres du comité
comment il se fait qua la date du 31 décembre, “B.C. Apples”, le prix est de
3;3'21’ et qu'il n’y a pas de prix d’acquisition inserit jusqu’au ler avril, & partir
o 31 décembre? Dois-je comprendre quiil n'y a pas eu d’achat pendant cette
perlo’de-.lg?_R_ De décembre, par exemple, Jes achats ont été pratiquement nuls,
en décembre, janvier et février.

D. 1l n’a pas dfi y en avoir, parce qu'il n'y a pas eu de prix?>—R. Clest cela.

D. Pouvez-vous dire & messieurs les membres du comité comment il se fait
que, du 8 janvier jusqu'au ler avril, le prix des pommes vendues par votre
maison a augmenté de $3.38 & $4.12, alors que le prix d’acquisition n'a pas \'ari.é?
‘R-_ Ces pommes-la, pour les conserver, on les recoit en décembre ou en janvier
et, si on les vend deux ou trois mois plus tard, vous avez les frais de 1’entﬁre-
szsage & payer, les frais pour aller les chercher au splage, qui est de He. la l?mt?,
et quand elles sont plusieurs mois & ’entreposage, s1 Vous Jes laissez trente jours
et une journée de plus dans l'autre mois, cela compte pour deux mois, et que

v . . : e
ous voulez réclamer vos pommes en bonnes conditions. . .

Le Président suppléant:

& D. Le risque de la perte et les frais d
emps?—R. Oui, monsieur.

e Ventreposage ’augmentent en meme

M. Lesage:
: D. Clest ce qui explique la hausse
n'a pas augmenté?—R. Oui, monsieur. e
Me Moxgr: Le prix cofitant n'a pas augmenté, mais le prix a vous &
augmenté?—R. (est augmenté par les frais qui sont ajoutés.
D. Cest le prix que vous avez payé a la personne qul vous les a Vendues,,
lt?s risques de la perte et tout ce que VOus aves expliqué, ce dont vous %vez parlé,
c'est pour ces raisons-la que J’augmentation parait avoir 6té faite?—R. Oul,

monsieur, ¢’est cela.

du prix des pommes dont le prix cofitant

Me Monet: S e

D. Maintenant, voulez-vous tournert a4 la page 2, célerl d(,?ntamo = 17
Comme vous 'avez dit tantdt, monsieur Boudrias, vous donnez par votre e:cat un
profit de 9 p. 100, brut, quant aux ventes, ot clest un profit établi pour 'année
19477 Pouvez-vous expliquer comment {1 arrive que, pour le mois d’octobre 1947,
& 'exception du 30 octobre, le profit sur le céleri atteint une valeur ¢ e‘3§3 783977
ourquoi vous faut-il prendre un profit aussi considérable que celtll-}a ?—R. Dans
le céleri, une chose qui est considérée extréme_men.t penssa-blg, c’est une mar-
chandise que l'on achéte, je ne puis pas dire au jour le jour, mais que l'on gchete
quatre ou cing jours avant la distribution. 11 v& arriver une ou deux fois par
année que ’on va mettre notre céleri & Pentrepdt, mais, la plupart du temps, on le
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laisse sur notre plancher et c’est une chose périssable. Mais, dans ce cas
particulier-13, le marché a monté assez vite. Ce profit de 31 p. 100, je pense
qu’on aurait pu facilement, si on avait voulu ambitionner, le monter & 40 et
45 p. 100 dans ce temps-14. La marge de $3 la “crate”, le prix du marché courant
pour tout le monde. Si on avait voulu prendre avantage du marché, on aurait
pu le vendre & $5.

D. A cette date-1a?—R. Oui, monsieur. La demande était tellement forte
que 'on avait des distributeurs & ’année. Si l'on avait voulu faire monter cette
marchandise de 50c. on aurait pu le faire, mais on n’aurait pas eu I’avantage de
profiter de notre “quota”. :

Le président suppléant:

D. Comment expliquez-vous la perte faite en 1948, en janvier, pour le céleri?
Le 29 janvier vous avez payé $12.50 et vous 'avez vendu & $11.64?2—R. C’était
rentlu tellement haut, 14, qu'on n’avait pas le courage de demander ce prix-la.
Je m’en rappelle. :

D. Vous auriez pu 'obtenir?—R. On aurait pu charger $13, $14.

D. Vous avez préféré prendre une perte pour conserver 'estime de votre
clientéle?—R. Oui, monsieur, il faut penser & notre clientéle. Nous ne sommes
pas en affaires juste pour aujourd’hui.

D. Vous n’étiez pas obligés de le faire?—R. Quand vous prenez une boite
de céleri pour la vendre $12, je caleule que ¢’est un peu trop ambitionner.

Me Monet:

D. Est-ce que vous aviez du céleri & l'entrepét & ce moment-14?—R. Non,
monsieur.

D. Comment expliquez-vous que, du 15 janvier 1948 au 29, il y a une hausse
dans le prix de vos achats de $6. Le 15 janvier, lors de vos achats les plus
récents, le prix est de $6.50 alors qu’a la date du 29 janvier il a été porté & $12.50,
le prix que vous avez du payer, si je comprends. Comment expliquez-vous une
hausse aussi considérable que celle-la?—R. Le temps était avancé et l'on
dépendait sur le céleri qui était dans les entrepdts frigorifiques dans 1'Ontario.
A Montréal, il n'y a pratiquement pas de céleri a U'entrepdt. Le céleri consommé
en décembre, janvier et février était du céleri en conserve et 85 p. 100 de ce
céleri-1a était entreposé en Ontario.

D. C’était de 14 que vous deviez 'acheter?—R. On était obligé de l'acheter
de ces gens-1a, ils étaient maitres sur ce point-Ia. On a acheté un char, deux
ou trois fois. !

D. Il ne vous restait pas de céleri & ce moment-la et vous deviez acheter?
—R. Dans Québee, notre céleri local, rendu au ler décembre, on n’en avait plus.
Chez tous les jardiniers de Montréal, il n’y avait pas un pied de eéleri de dis-
ponible le ler décembre & Montréal.

L président suppléant: :
D. Tout le monde P'achetait en Ontario?—R. Oui, monsieur.

Me Monet:

D. Voulez-vous référer & la page 3, maintenant, le chou importé? Au

26 févrie‘r, il y a la une augmentation, monsieur Boudrias, dans le prix de vente
de 4-3, & la date du 26 février, & 5-8, au 4 mars, alors que, pour la méme
période... —R. Du?

D. Le 26 février, le quatriéme item du haut, 4-3; il v a la une augmentation

?i 5"8: du 26 février au 4 mars, alors que, pour la méme période, dans les achats,
11y a une diminution de 3-7 & 3-3. Alors, voulez-vous expliquer A messieurs

WA R W
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les membres du comité comment il se fait, alors que le prix d’acqu11s1ttlon ava}ég
baissé, que le prix de vente avait augment.é?——lf. Dans les chou(:)c, c'es unnipeu-le
peu explicable; les choux sont notre faiblesse, & nous autres. LR en manip
beaucoup.

M. Lesage: : :

D. Clest votgé force?—R. On en achete de 'automne au pm}t?tmlﬁ'étieb%?
aurait pu arriver, 1a, c’est que le marché local, dans le temps, ail“:‘ itp Peut-étrc;
Nos jardiniers nous les offraient en grande quantite et on les %0’19' a»d. f e
que les choux que nous avons achetés dans cette période-1a ont été vendus plusicurs

jours plus tard. Il n'y avait pas de demande, les demandes étaient faibles et
on l'a acheté.

Me Monet: s :

D. Monsieur Boudrias, il ¥ @ plusieurs témoins qui nOUS On;'.dltd('l;uetrlez
base des prix, dans le commerce des fruits et légumes, comme d'? = 1e'n icl une
d’ailleurs, serait la loi générale de P'ofire et de la demande. \ous‘ a.\‘ez;‘ (:e s
situation que je voudrais que vous expliquiez, qui est un 1')01{1, C(mt;giliﬁn‘ baisse;
nous a été dit, puisque, du 26 février au 4 mars, le prix d 30(1\1 ; g
est-ce que cela serait dft & ce quily avait une offre plus grones (Au ] 1x sur_le
A ce moment-1a? En d’autres termes, est-ce quil y avatt P
marché?

M. Bouprias: Du 26 février. ..

Me Monet: A E

D. ...au 4 mars—le prix d'achat?>—R. .{c s B et'ﬁit-ge 7;'8‘5 et le

D. Le prix d’acquisition, le 26 février, était de 3-HC nlikuez-\'nus cela?
4 mars, une semaine plus tard, il était de 3-3c.; comment engegt.-ce pas?
—R. Si je ne me trompe pas, on touche au chou famerlct':’un, S1-C

D. Clest le chou importé, oui?—R. Le chou 1mpor eix de vente monte; je

D. Ainsi, alors que le prix d’acquisition pausey s ue ceci semble étre
désire que vous me donniez un peu d’explications parcch ¢ a une chose
Vinverse de ce qui nous a été expliqué jusqud dies lzl;ixéfev beaucoup de
qQui arrive, comme je vous 1'al dit tout & l’heure, OR o ndant ‘qu’on faisait
choux nous autres et je présume que notre m?,rch(_: 10 tpfie 3.7c. ici pouvait
cet achat au Texas, je présume que le marche qui ’emlEt SR e e |
e’tl.e li-bas, au Texas, & 4:3¢.; cela peut étre am\{-.e. Fast jo:u's, 1 faut que
Von achéte un char et que le char arrive dans une CiZ8 13, qui sont au Texas
e’?n Pl na oo aut11‘0§. Alorcsl?ac;i)u?;gﬁkpedt-@tre affecter notre

qul viennent d szaine de jours, €€ <

‘(‘Ost"; (ilge:ltaizzss}lnisltg.lzal ; ’ ¢ <ur létat n° 3 et le prix

D. (est-a-dire que le prix de vente mentionn¢ su L 2 s B
dacquisition peuvent refléter sur certaines mar’d‘%ndlse? ayﬁarchandise qui avait
antérieurement?—R. Clest cela; il pouvait ¥ a.w“AdIG - 9113- quand on a dix
été achetée & 4-6¢.. A 4-8c. et qui se trouvait mélée & ili i Y prendre soin
chars de marchandises qui roulent, vOUS savez, On est 0bUE
de tous et de chacun d’eux et, dans le mAEASID, Cel?' . Las les mémes choux.

Le rnsipewt suppLaxt: Autrement dit, €@ RESSBEL L0 T qgbut du

M. Lesace: Tout de méme, si les choux qul S Ot.e.~accela ne donne pas
Mois de mars pour étre vendis & 1a fin du mols de mars,

Pexnlioais s ol
explication désirée.
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Me MoxEer: Voyez-vous, vous avez ici une situation qui semble un peu
anormale et qui ne concorde pas trés bien avee ce qui a été dit jusqu'a main-
tenant. Lorsque les honorables membres du comité analyseront ces rapports,
ils se trouveront en présence de ces chiffres et voudront savoir ce qui en est,
ce que cela veut dire.

M. Lesage:

D. Vous prenez un profit brut de 4-3c.?—R. Par contre, vous prenez des
choux d’un mois passé, des choux qui me cofitaient $2.75 & moi et qu'on a vendus
a $2 et a $2.25... |

D. Ouij, & la fin d’avril, ¢a?—R. Oui, & la fin d’avril mais on perdait 75c.,
80c., et méme 90c.

Le président suppléant :
D. Il y a beaucoup plus de fluctuations dans la vente des choux que dans
la vente des oranges, par exemple?—R. Oui.

D. Vous avez des profits de 43-1 en mars et, en février, vous avez des
profits de 2-4?—R. Oui.

M. Lesage:
D. Méme une perte de 2:2?—R. Oui.

Le président suppléant: l
D. Et, en avril, vous avez une perte de 3-9?—R. Oui. -
D. Tout cela me parait bien extraordinaire. Pourquoi ces différences sont-
elles si considérables?—R. Bien, voyez-vous, vous nous avez permis d’importer

des choux au milieu de I'hiver; au milieu de I'hiver, nous n’avions pas de choux
du tout pendant un certain temps, vous savez cela, et vous nous avez permis

d’importer des choux. Alors, la premiére chose, c¢’était libre, on pouvait entrer

de limportation; mais, vu qu'on manquait pas mal de marchandises & ce

moment-la, on en a acheté peut-étre quatre ou cing fois plus et, & un moment

donné, il se peut que, pendant un bout de temps, on ait été encombré avec.
D. Est-ce la raison qui explique cette perte du mois d’avril?—R. Oui.

M. Lesage:

D. Considérez-vous qu'un profit brut de 43 p. 100 est normal sur les choux?
Est-ce que ce n’est pas un peu élevé?—R. Bien, pour trafiquer dans les fruits et
les légumes, c’est impossible de prendre une régle précise et de dire: prend 15 ou
20 p. 100, parce que vous ne savez jamais comment vous allez en sortir; c’est
impossible de dire: on va prendre un profit de 20, de 30 ou 35 p. 100, comme dans
d’autres commerces, parce que 'on a beaucoup de perte et on ne peut pas juger
d’avance ce que sera cette perte.

D. Ce qui est important, c’est votre profit brut, sur ’ensemble d’une année?
.—R. Oui, c'est ¢ca. Voyez-vous, on n’avait pas de choux du tout au mois de
janvier; alors vous nous avez permis d’importer; c¢'était parfait; cela faisait de
la nourriture & bon marché pour tout le monde. Maintenant, on va en récolter
dans une semaine; alors vous imposez 'embargo; il n'y a rien de mieux que cela

cela travaille & 100 p. 100 pour nous autres. 1

D. Comme producteurs, vous voulez étre protégés?—R. Clest parfait, ca.

Vous n’avez qu’d faire comme vous avez fait pour les choux et 'on va mnous
donner des “tips”.

e
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iy J ¢ lication
D. Maintenant, si I'on enquéte dans Jes carottes, c'est la méme expl )

je présume, que vous donneriez pour le mois d’octobre?
M. Lesage: Il 0’y a rien dans les carottes, c'est 1a méme chose.

Me Monet: : .
D. Clest la seule période ol vous avez eu un Qourcenta_g,e qui ‘pC:iUI'I':er
dépasser un peu la normale; est-ce que VOus avez la méme exphc?atlgzl af) on -
que celle que vous venez de donner en c€ qui concerne les choux?—R. Dans
carottes, c’est la méme chose. - e P
D. Alors, je n’ai pas d’autres questions & poser a ce témoin-la.
M. Lesace: Les oignons, il n’y a rien dans les oignons. 5%
Me Moner: Il n'y a rien dans les oignons, ¢'est le eas ou ily a

de majoration.

le moins

M. Lesage: 3 >
D. Qulest-ce que c'est cela, “autres revenus”, dans I'état financier? s
M. Vizixa: Une partie des entrepdts sont loués & d’autres. Et puis, & pa
cela, il y a un gain important, c’est le principal montant, il y a le. .-

Le président suppléant: ;

D. Les ristournes sﬁf les pertes des compagnies d’assurance, J¢ suppose?—
R. Non, cest qu’il y a $9,000 de loyer d’ent;’epfgzl sur 53&06,;):0-

Mr. Mongr: v ore questions for this WitnEss: iy

Mr. McGREGcIml:]af fvgl(l)lén 1ikec’i‘o ask two or three questions. This item bere,
other income; has that been explained

Mr. Lesace: No, it has not. -

Mr. Mongr: Pardon me, I didn’t get that.

Mr. McGrecor: Other income, on the financia

The Crmamuman: That is rentals from warehouses.

Mr. McGregor: Rentals from warehouses?

Mr. Lisace: Yes, $9,000 is warehouse rentals.

1 statement.

M. Lesage: :

; 72
D. Quelle était la structure en capital en 1944 et en 194
M. Vézina: En 19477

M. Lesage: : ; : ai
i X LI ) ree que je ne al
D. Commencez en 1944, monsieur ’Vez.ma.,-—-_R- (;a‘;st'pf: le l?'ﬂan,] alors je -
pPas ici. J’ai seulement les états d’opergtlons,,.]e ’:é‘t maintenu aux alentours
pourrais, simplement de mémoire, VOUS dire qu'il et

de $50,000.

Me Monet: "’
* D. Iln’y a paseu d’augmentation?——R. Non.

(In English) ted?
Mr. McGrecor: These warehouses are rented!
13521—3
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Mr. Lesace: They rent space in the warehouses.

Mr. McGrecor: And this other income is from the space in their warehouses
which they rent? ¥ 2

&0 O%/I(;‘ Lesage: In their own warehouses, and it amounts to $9,000 of that
Mr. McGrecor: What was their capital setup in 1944 and 19477
Mr. Lesace: Around $60,000.
Mr. McGreGor: In 1944?
Mr. Lesace: It is about the same, it has not increased at all.
Mr. McGreGor: There has been no increase?
Mr. Lesace: No. :
Mr. Mongr: There has been no increase.

Mr. McGrecor: The breakdown of that $221,000; has that been shown
so that one can read it?

Mr. Moxer: Yes, that has been shown.
Mr. McGrecor: That has been broken down and it is all itemized?

Mr. Mo~etr: Yes, and the $128,000 also—salaries, has been explained; and
also the $150,000, increase in the cost of operating has been explained.

Mr. McGrecor: And they have been put down in detail so that we can
read them?

Mr. Mo~ET: Yes.
Mr. MayueEw: Have you the number of people on salary?

Me Monet:
D. Combien avez-vous d’employés, en tout?
- M. Boubrias: Cela varie.

Me Monet:
D. En moyenne, quel est le montant maximum d’employés que vous avez,

le montant minimum, & différentes périodes de I'année?—R. Cela peut varier,

avec toutes les succursales et les périodes de temps, de 90 & 125.

(In English)

Mr. Mo~er: He says that the total number of employees both for the farm
and the wholesale store, and the employees work either in the one or the other, .

and some of the people work both on the farm and in the store, they run all
the way from 125 to 90.

Mr. McGgrrcor: From 90 to 125?

Mr. Mongr: Yes.

Mr. Mavuew: So that is all salary, or is there other expense?
Mr. Mo~er: That is all salary.

Mr. Mavaew: All salary?

Mr. Moxgr: Yes.

Mr. Lesace: And he says, some are fed.

Me Monet:

D. Est-ce qu'ils sont tous & salaire?
M. Bouprias: Oui, ils sont tous & salaire.

i
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Me Monet: i
D. Et, pour leurs dépenses de voyage, cela va dans les frais fi’ex.ploitatlon?
—R. Oui, les dépenses de voyage, cela va dans les frais d’exploitation; quand
on rencontre un client, n'importe quoi...

(In English) -

Mr. Moxer: He says that their salaries always include the gardeners,
and when they are out on the road selling and have other expenses those other
expenses are put under operating costs.

Mr. Mayaew: Is there any division between sections of the business?

Me Monet: :

D. Pouvez-vous nous dire, d’aprés la facon dont vous tenez vos livres et
votre fagon d’opérer, si vous étes en état J'établir si votre ferme rapporte des
bénéfices ou bien si votre magasin en rapporte, ou vice versa, et dax'ls’quelle
Proportion?—R. Pas & venir jusqu'a maintenant, parce quon & organisé notre
systéme pour avoir un systéme de comptabilité complet pour les d1ffereni}es
Places rien que derniérement. Alors, je ne suis pas capable de diviser cela.

(In English)

Mr. Moner: He said that not until they were organizing; they have been
Organizing things since the beginning, and they have not been able up to now
0 make a complete division as between the farm and the store. .
. Mr. Maymew: And this $150,000, does that include the capital employed,
invested in the farm as well as the warehouse and business?

Me Monet: .
 D. M. Mayhew désire savoir si le montant de $50,000 que vous avez Men"
tionné tout & I'heure . .. Vous avez compris 1a question?
M. Bouprias: Oui, monsieur.
(In English)
Mr. Moxer: He said, yes.

o ?Mr. McGrrcor: Do they own the farm, the warehouse and everything
e? -

L Mr. Mongr: Yes. It started, as the witness described earlier ir.llhis ew;l i?;;e’
€ started this business with his wife and everything has been bul t up & y

&ve gone along:
= < of $8,798, and
Mr. McGrecor: Now, in the four years they had a loss © i%l&this ahe

they had i i ¢ their rentals
a loss of $31,141; that is after taking ou .
at they got, from ﬁe warehouse, In other words, on the operation of their

Usiness alone they had a loss of $31,142 on sales of $8,750,000.

Me Monet: S
D. M. McGregor a fait I'addition des chiffres de vOS ve{ltes et il d;t %u%l sur
leo total de vos ventes, se chiffrant & $8,700,000 en Tesume, de pat’le lemiesl
4, vous wuriez fait des pertes d’environ $30,000.
M. Lirsace: Je ne vois pas cela, monsieur le président.
(In_ English) ,
cannot see that.

r. Moxer: 1 understand that is.
everytlhing else. un ;

1352l~3§

on the operation of the farms and
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m e il

Mr. McGrecor: There are two losses. Your losses were $4,270; and
then you take credit for the amount you received as rent—$26,000—which leaves -
you a total loss of $21,000 on the business. )

Mr. Lesace: And that is about $13,000 loss; but in two years they made
a profit. 3

Mr. McGrecor: That is a total loss of $4,670; then rentals from ware- ‘
houses amounted to $26,000, which is in the business. $

Mr. Mayaew: Apparently we do not know what rental he was charging
himself for the warehouse space and what part that forms of this rent received.
1t is all included in the operations of the business and that is the total loss :
to date.

Me Monet:

D. Donnez-leur done l’explication, monsieur Vézina. Avez-vous un mob ‘
3 dire 1a-dessus? C’est le temps de le dire. ; !

M. Vizina: Le seul mot d’explication que je vois la-dessus, c’est que,
depuis trois ou quatre ans, tout son effort tend & étendre son commerce; alors, i
il a beaucoup de frais d’exploitation. Je regarde ’an dernier, rien que les frais *

d’expédition s’éléveraient ...
Le président suppléant:
D. Mais les calculs de M. McGregor vous paraissent-ils exacts?—R. Oui, |
je crois que c’est pas mal correct.

D. La conclusion qu'il tire, est-ce qu'elle est exacte? Est-ce qu'il est
exact, d’aprés vous, qu'il y ait eu une perte de $31,000? '

M. Lesace: Non. pas $31,000, $4,000... Bien, si I'on tient compte des
entreposages, mais on ne peut pas en tenir compte.

s e T

Le président suppléant:
D. Alors, sans en tenir compte, il y aurait eu une perte de $4,000?
M. Vizina: Oui.

M. Lesage: Oui, mais je crois qu’il faut toujours baser ¢a sur sa valeur
d’augmentation de capital.
M. Boupbrms: Maintenant, Pouvrage que l'on fait et l'ouvrage que les

maisons comme nous font, il y en a qui ont mangé des centaines de mille dollars
et, nous autres, on essaie de faire cela tout seul.

et A St o o

M. Beaudoin:

D. Sans subvention du Gouvernement?—R. Oui, sans subvention du Gou-
vernement; et on traite nos hommes et nos habitants le mieux que l'on peuty
on cherche & leur donner tout 'argent possible pour leurs produits.

Me Monet:

D. En d’autres termes, vous essayez d’établir un autre marché?—R. Oui, ’
on essaie d’établir un marché qui ne cofite rien ni au gouvernement provincia1
ni au gouvernement fédéral. ..

D. En vous contentant de profits raisonnables, méme & perte dans certaines
occasions, et vous espérez réussir & vous bétir une affaire qui, un jour, pourrs
vous rapporter de 'argent?—R. Oui, et qui va bénéficier aussi & bien du mondes
de 100 & 150 jardiniers, je peux aller les chercher n’importe quand; et, aujour~
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d:hUi pour demain, si j’ai besoin de finance, j’ai rien qu'a me retourner du
¢0té de mes habitants et je vous demande de me donner rien qu'une heure et,
dans une heure, ils m’auront donné une lettre de crédit de $100,000. Alors, il
ne faut pas que je les aie maltraités, pour cela. Cela me prend rien qu'une

eure pour avoir une lettre de crédit de $100,000; c’est parce que je distribue
leurs marchandises et que je veux leur ouvrir des marchés pour vendre leurs
Mmarchandises. Et nous autres, on ne demande pas d’argent au gouvernement.

,0‘18 avez d’autres organisations ici, dans I’Ontario, qui vous cofitent beaucoup
d’argent; on vous a demandé des subventions de toutes sortes et on vous en
demande tout le temps.

M. Beaudoin:

D. Le gouvernement fédéral n’a pas donné de subventions ,sembla_.blgs a
des organisations de la province de 'Ontario; c’est le gouvernement provincial.

M. Bouprias: Pour des coopératives. Ce n’est pas mal, je ne les blame
p&s’ mais. ..

M. Bravpoix: Ce n'est pas le gouvernement fédéral, c’est le gouvernement
Provineial de I’Ontario.

M. Bouprias: Oui, c’est le gouvernement provincial, pardon.

M. Lrsace: Les octrois pour agriculture ne relévent pas du pouvoir central.

M. Marrin: Vous devriez vous adresser & M. Duplessis.

Mg Moxgr: Je n’ai pas d’autres questions & poser au témoin.

M. Bouprias: La manitre dont vous avez travaillé 'affaire pour les choux,
la minute que vous venez & travailler comme cela dans les autres doma.mfes',
cela fait 100 p. 100 Paffaire. On veut bien que le consommateur soit. bieg traité
€ on ne demande quun peu de protection, on demande que tout soit fait avec
Justice. Que I'on mous donne un peu de protection comme cela et on sera
Satisfait,

Le Présent Svepriant: Ceci termine votre témoignage et je tiens & vous

iter, au nom des membres du comité, du zéle que vous avez déployé dans

tdification de votre entreprise. Je constate, comme les autres mgmbres du

®omité, que vous n’avez réalisé dans cette entreprise que des profits raisonnables
1€ vous souhaite plein succes.

M. Bouprias: Je vous remercie beaucoup, messieurs.

(See Appendiz for English translation.)

félie
12 3.

C Arthur Crelinsten, President and General Manager, Crelinsten Fruit
“Mpany, Montreal, called and sworn.

Q By Mr. Monet: R R thur Crelinsten

- Will you give us your first name, pleasef—2a. rt sten.

Q. Your priv%,te ad»dxy'ess?—A 5029 Grosvenor Asrenue, Vﬁ?’eanqunt. e
Q. You are attached to the Crelinsten Fruit Company ?—A. 1 am

President,

and the general manager.

Av Q. What is the address of Crelinsten Fruit Company?—A. 1665 Trudel
€nue, Montreal.
Would you tell us when the company &

& :
ten Fruit Company started in May, 1041.

tarted its operations?—A. Crelin-
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Q. Before I put any more questions, Mr. Chairman, I would like to file
as Exhibit 116, the questionnaire which has been prepared by Mr. Crelinsten.

I am now showing you a questionnaire which you have answered and I take it
that you accept this as being the information supplied by your company, is

that right?—A. Yes sir.
Mr., Moxger: This will be filed as Exhibit 116.

ExmmBir 116: Reply to questionnaire filed by Crelinsten Fruit Company.

Exhibit 116

STATEMENT 1—GENERAL INFORMATION

PRELIMINARY INFORMATION—FRUIT AND VEGETABLE INQUIRY |

1. Name of company: Crelinsten Fruit Company.

2. Address of head office: 1665 Trudel Avenue, Room 80.

3. Date commenced business: 1940.

4. Names and addresses of parent, subsidiary and affiliated companies:
Crelinsten Cartage, 1665 Trudel Avenue, Room 80; Plymouth Produce Com-
pany Ltd.; Grand Falls, N.B.; Produce Packaging Company, 500 Cote de Liesse
Road; Crelinsten Realties Company, 1665 Trudel Avenue, Room 80; Peerless

Fruit Company, 1709 Notre Dame Street West; Richmount Investment Com-

pany, 1665 Trudel Avenue, Room 80.

5. Names and addresses of officers and directors or partners: Arthur Crelin-
sten, President, 1665 Trudel Avenue, Room 80; Russel Crelinsten, Vice-President,

1665 Trudel Avenue, Room 80; Charles Crelinsten, Secretary Treasurer, 1665
Trudel Avenue, Room &0.

6. Location of branches, warehouses and other places of business (including
those of subsidiary companies engaged in the fruit and vegetable trade): Crelin-
sten Cartage, 1665 Trudel Avenue, Room 80; Plymouth Produce Company Ltd.,
Grand Falls, N.B.; Produce Packaging Company, 1665 Trudel Avenue, Room 80;
Peerless Fruit Company, 1709 Notre Dame Street West.

b
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CRELINSTEN FRUIT COMPANY
(1665 Trudel Ave., Montreal)

AVERAGE SELLING PRICE

STATEMENT 2—PRICES

Oranges B épfé;slw Celery Celery Pgt%tcl)es Tomatoes | Cabbage Cabbage Cf“c‘;’lts ‘Carrr%tz 08’%""
Calif. Molhtosh Ont. Ont. Cabads Ont. local imported 1\? oL [}népoNoe 1 N g 1
Date 288 Faucy No. 1 No. 2 No. 1 hot-house green green waihed chiad gellow
per crate per box per crate per crate per lb. per 1b. per 1b. per b per 1b per lb. per 1b.
$ cts. $ cts. $ cts. cts. cts. cts cts. cts. cts.
October 4.82 3.45 1.98 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .028
October 4.83 AT .96 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .032
October 5.17 3.36 1.83 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .032
October N.A. 3.29 1.16 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .032
October 5.34 3.25 2.51 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .031
November 6.......... 4.75 3.18 2.55 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .03
November 13.......... 4.82 A 2.29 N.A. N.A. N.A. N.A. N.A. N.A. N.A. N.A.
November 20.......... 6.30 3.30 2.51 N.A. N.A. N.A. N.A. N.A. N.A. N.A. 045
November 27.......... 7.34 N.A. 4.57 N.A. N.A. N.A. .06 N.A. .043 N.A. .014
December 4.......... N.A. 3.45 4.31 N.A. N.A. N.A. .06 N.A. .032 N.A. L0564
December 11.......... 5.00 N.A. 4.56 N.A. N.A. N.A. .065 N.A. .02 N.A. .05
December 18.......... 5.35 3.50 2.35 N.A. N.A. N.A. .085 N.A. .038 N.A. .04
December 24.......... N.A. 3.25 1.00 N.A. N.A. N.A. .09 N.A. .022 N.A. .045
December 31.......... N.A N.A. N.A. N.A. N.A. N.A. N.A N.A. .045 N.A. N.A.
1948
January - Wkt A 6.08 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .045 N.A. .051
January o 185 S 5.40 N.A. N.A. N.A. N.A. N.A. N.A. N.A. .05 N.A. 054
Jatusry CUBRLI. Uk N.A. 3.44 N.A. N.A. N.A. N.A. N.A. N.A. .049 N.A. .036
JanURER R 5.40 3.25 N.A. N.A. N.A. N.A. N.A. N.A. .049 N.A. .065
February 5.......... 5.87 3.25 N.A. N.A. N.A. N.A. N.A. 053 .045 N.A. 076
February 12....,%:.4 N.A. 3.50 N.A. N.A. N.A. N.A. N.A. .036 .05 N.A. .082
Pabraaryia19.00 5 o N.A. 3.65 N.A. N.A. N.A. N.A. N.A. .028 N.A. N.A. .09
February 26.......... 5.00 3.58 N.A. N.A. N.A. N.A. N.A. .033 N.A. N.A. 087
March A e 5.54 N.A. N.A. N.A. N.A. N.A. N.A. .035 N.A. N.A. .084
March AL ) de EA A 5.54 N.A. N.A. N.A. N.A. N.A. N.A. .048 N.A. N.A. .084
March p b RSl 5.08 N.A. N.A. N.A. N.A. N.A. N.A. .047 N.A. .089 .082
March O], YIRRER 5.51 N.A. N.A. N.A. N.A. N.A. N.A. 054 N.A. .091 .085
April g i e 5.67 N.A. N.A. N.A. N.A. N.A. N.A. .058 N.A. .089 N.A.
April 825 bhsin s 5.64 N.A. N.A. N.A. N.A. N.A. N.A. .064 N.A. 087 N.A.
April p (A e A 5.00 N.A. N.A. N.A. N.A. N.A. N.A. 075 N.A. .089 N.A.
April Falulinit N.A. N.A. N.A. N.A. N.A. N.A. N.A. .078 N.A. .089 N.A.

STOI4d
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STATEMENT 3—PURCHASES

CRELINSTEN FRUIT COMPANY

(1665 Trudel Ave., Montreal)
Lam-pown Cost or Most ReEcENT PurcHAsEs—IN Cents PER Pounp

SPECIAL COMMITTEE

HINH OO0 ~OFH0OD

00 00 v v 7= =i 7= AD v D D 1D

mmxw S|, cicciccc<doiccciong B R P N
SES : ‘ <o
88573 5| z 2 ZZZ7Z
i o] TR R e B S SO e T R O DS i e oo
pE 8|8l <<ddddqddddddddd << <44l RD0ND
mem §|S AAZZZZZZZZZZZZ A A vt
3 e I i b R T £ S R A et e o R e IR e
P8 |8 g SodCgdgdgaicdioning e dd g gunadg
wmmW 5|5 =ZzzzZZZZ R RE R AL L ZZ
g3 ns e e RS S a0 B R o B R
258 |5 |g <<Sd<<d<<<<<<d<< 35 F S u s e
mmm § |5  AAZZZZZZZZZZZZ ZZZZ
O
g 2P S s ECBaciEn e SIE e e e S
2FE (2|3 <<tS<d<qd<dSored o R e N R R
28§ |§|5 wAZzZZZZZ = ZZZZZ IO LT L LT L
&)
g 2
SoE (8| dddddddddddddd  dddddddddddddddd
803 | § 2222 Z BT B ZZZ 22, 2 R R B R AR T,
B4
3 O B e B O M T o e e i Al S AP SRe P S R T 1
SER A A 2 - P B e e e R BB
mamm 5 ZZZZZEZ 2T EL L, CAX XAy
Ry
N e Sl ST
Bs | B 2l R e R R R D o e P T
802 |« b A vy daaa 222 A E R Z L2 Z A
1=
o] AR e e ol e i i R L
EsT |E|B  GhGaSdacvevaad  S944<<dddddd4<d<44
Z0% | & |w z P2 A I T2 E T2 A,
(=3
ood, | ula 25555 5.8 8%, L RESKKRS
ERETIZ [T Glnmneindadcsd TGHeccoaossddddd<<
£785 5w z Z 7z za oz Z7Z ZZZZZZZZ,
&) =3
RM
g, (8|4 S8 R/KRSBH_KT, . 28 .89, .80=33II9
=PRI s R B s B Ml s
283 5 |» z 2 ZZ A z
o
§ | g dossssssnessis g esameassssn-ess
= 2 5888885k =
bR R 222800000 Yyyywwwm
SE222EEEEEEHES EEEESE35caas
28282888888 SSSaRaRREREERTER
o000 Q000000 O MMMMeeeeaaaapppp
OOOO0ZZZZANARA SRS SERRERASS <<

B

S

R

MUV



CRELINSTEN FRUIT COMPANY

Fiscan YEAR ENDING JANUARY 31

—_— ; 1941 1942 1943 1944 1945 1946 1947 1948
$§ octs. $ cts. $ cts. $ cts. $ cts. $ cts. $ cts. $ octs
2 TR e ST RS A Tl o R e 142,383.85 560,736.75 | 1,819,903.90 | 2,930,947.21 | 3,539,696.86 | 4,232,790.45 | 3,746,613.01 | 3,988,007.03
Eopt ofsnlest L IEE Lo ety TN 137,077.61 537,375.15 | 1,751,875.95 | 2,833,002.76 3,.441,700.50 4,096,819.74 | 3,617,682.92 | 3,812,295.43
(BG5S el i et HUTE Rt SRRSO et 5,306.24 23,361.60 68,027.95 97,944 .45 97,996.36 135,970.71 128,930.09 175,711.60
Commissions earned—Miscellanous Income
CROBS YBORYO escs s oi0s oné vralnars @ acom Wiedh 4k 5,300.24 23,361.60 68,027.95 97,944 .45 97,996.36 135,970.71 128,930.09 175,711.60
Executive or partners salaries..............|oeeviiieninnn. 3,780.00 8,337.00 16, 360.00 12,998.30 12,480.00 12,480.00 19, 680.00
Other salaries and wages.................. 3,050.57 5,505.40 16,093.96 20,273.28 23,868.88 28,379.59 35,619.37 50,477.58
Other operating expenses..................... 2,841.73 10,797.45 38,082.62 45,726.60 54,179,21 69, 889.89 64, 670.07 76,008.30
ROl OXDONBBE o L 54 1 i s 56100 s pie s ol sibs s 5,892.30 20,082.85 62,513.58 .82,359.88 91, 046.39 110, 749.42 112,769.44 146,165.88
Operating profit before income tax........... *586.06 3,278.75 5,514.37 15,584.57 6,949.97 25,221.29 16,160. 65 29,545.72
Investment Income—
Interest paid and profitand loss............. 361.52 4,102.57 7,0671.87 6,155.76 2,512.30 4,998.51 2,870.02 4,840.86
Profit before taxes on income.............. *047.58 *823.82 *2,157.50 9,428.81 4,437.67 20,222.78 13,290. 63 24,704.86
Proymeiaktax on Ancone: ., AU oo b relit Ravas s sisdl bl bvsmy ves vin b eud s e 3,771.31 1,775.07 8,089.11 5,203.38 10,208.99
Nebgolil:rd: A rtdmnisrifiibesnarnin *047.58 *823.82 *2,157.50 5,657.50 2,662.60 12,133.67 8,087.25 14,495.87
Per cent gross profit tosales............... 3.76% 4.16% 3.73% 3.34%, 2.77% 3.21% 3.449, 4.41%

* Signifies loss.
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CRELINSTEN FRUIT COMPANY

MoNTHLY SALES AND PROFITS—STATEMENT 5

2618

Com-
Per cent e
Gross £ross TMons Operating Operating
Mogth Sales profit profit an&;xellzgel- expenses profit
to, Sales e o?n -
$ cts. $ cts. $ cts. $ cts. $ cts.

1946 %
PLSTT OV AR D R ST [ e R I B e i U e 208, 244.30
February 18—March 188, 551.25
March 18—April 312,212.27
April 15—May 341,392.74
May 13—June 350, 667:23 Y
June 10—July 446,772.54 =
July 8—August 3 465,042.89 &y
August 5—August 31 301,133.89 Q
September 2—September 28 235, 536. 31 e
September 30—October 26 241,160.34 ~
October  28—November 23 213, 563.36
November 25—December 21 229, 594.31 8
December 23—January 18, 1947..............cccvviuiiinnnnn 212,741.58 =

3,746,613.01 128,930.09 b TS e S G A 112,769.44 16, 160.65 =

1947 ;
January  18—February 15 245,234.68 g
February 17—March 15 245,818.83 <]
March 17—April 12 293,862.21
April 14—May 10 378,663.85
May 12—June 7 463,276.88
June 9—July 5 428,170.59
July 7—August 2 382,984.85
August 4—August 30 302, 526.54
September 1—September 27 269, 39452
September 29—October 25 350, 006.56
October  27-November 22 244,979.81
November 24—December 20 238,492.29
December 22—January 17 144,595.42

3,988,007.03 175,711.60 U5 i s R 1 e 146,165.88 29,545.72

January  19—February 207,311.79
February 16—March 187,792 40
March 15—April 278,218.46

e S e e By S

T i T.,....-v—-,-:ng._hai—-m-’,sgl it ssale v
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Mr. Moxer: I will ask that this be distributed to members of the committee.
At the same time they will be supplied with a table which has been prepared focli
easy comparison of figures, in the same way as the material has been prepare
by other witnesses.

By Mr. Monet: . Tt e

Q. Now, Mr. Crelinsten, is there any parent company Or subsidiaries Eo yoqr

gl?mpany?—A. We have listed them on the form which we sent down. We have
ven you a list of our affiliated com anies.

Q. They are all operated for thg benefit of Crelinsten?—A. No, they are all
separate corporations. y

Q. They are all separate corporations?—A. Yes, sir. ) 3

Q. And they are all listed on this exhibit 116?—A. That is correct, 1T

By the Acting Chairman: :
Q. Are they all chartered companies?——A. Yes, sir.

By Hon. Mr. Martin:

Q. Is the witness the president of the company 7—A. Yes. T am president
of the Crelinsten Fruit Company.

By Mr. Monet: : e
s IQ_ Would you name the presidents of the other affiliated companies:
. I am the president of every one of them. - 3
o Q. s the bulk of the shares of these compANE owned by the Crelinste®
TUItQC(I)mpany?—A. No.
. It 1s not?—A. No. . i
Q. They are also operated as separate companies?—A. Separate companies
under separate charters t
Hon. Mr. Magrrx: You mean the companies In Montreal are all separate
Companies?
The Wirxess: Yes, sir.

Mr. Lesace: But they are all owned by your company?
-The Wrrngss: Yes, sir.

By Mr. Monet: ;

Q. You are the president of each and every one of them?—A. Yes, siT.

Q. And the ofﬁg::rs of the Crelinsten Fruit Company aredthgus:ﬂea?gcf}fz
88 are shown for the other companies which are listed hereiqan ’ls‘rhey Bl
Manager and president of each of those compa.mes?——A- 0.

Same officers it
. 2 Fruit Company,
Q. So we can take it that the officers of the Grehnsteﬁinliated companies?

mdud,irrilg yourself as president, are the officers of the other &
—4. That is correct. .
th Mr. Maysew: Is the statement attached 2 consolidated statement of all
el i Fruit Compan

Mr. Moxer: I do not think so, We just asked for Crelinsten XTul pany.

Mr. Lesace: Have the companies been formed for some time?

i formed
The Wirness: linsten Fruit Companys as I said before, was
gn. May 13, 191?18;' aTn}ae t(}ire%,mssubsequently, these companies were formed. May
Just have a copy of that, please? . .
Mr. Lrsace: When the corporate income tax was gomng up
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The Wirness: That was not the reason for it. If I might explain why we
did that, I would be glad to do so if anybody is interested.

Mr. Monet: Do that, please.

The WirNess: Our firm, Crelinsten & Sons, started in 1918, and we developed
to a quite extensive business which included real estate, and then we had two
semi-trailers operating between New York and Montreal. In 1937, we got
into financial difficulties and we had to reorganize, and in the light of that
experience I made up my mind that the Crelinsten Fruit Company, the company
operating the produce business, would never handle anything other than liquid
capital. I did not want to have any frozen assets to get us into the position in
which we found ourselves in 1937, again. As I said, we had too much of our
capital tied up in frozen assets bought for the purpose of the business. We then
decided that our new organization would be made up of units each of which
would operate within its own capital, and each of these companies was formed
separately.

By Mr. Monet:

Q. And these companies, as I understand, all do the same kind of business,
they are engaged in fruits and vegetables?—A. Well, if I can give one word more
of explanation—

I wish you would. This is the proper time—A. My advisers in this
particular instance were our accountants, Messrs. Laurenz Belanger and
associates.

Q. And all these companies were operating the same trade, fruits and
vegetables?—A. No.

Q. You have listed them all on your statement?—A. Yes.

Q. Would you tell us which of the ones are operating in fruits and vege-
tables?—A. The Plymouth Produce Company is operating in Grand Falls as a
potato shipping company. It handles the carload potato business. The Produce
Packaging Company, organized about a year ago, was organized for the purpose
of developing a consumer package on tomatoes—a cellophane wrapper package
—which has been in operation since we started the program, but now it cannot
get tomatoes. The Peerless Fruit Company—

Mr. Mayuew: What about the Crelinsten Realties Company?

The Wirness: You ask me about those engaged in the produce business.
I will explain them all. The Crelinsten Realty Company was a company
organized for the purpose of building the plant for the Produce Packaging

- Company which is located at 500 Cote de Liesse Road.

Mr. Mayuaew: Was that holding company organized to handle the real
estate end of your business?

The Wirness: No, it is a separate company. I might go back to the first
one then and tell you about the Crelinsten Cartage. It handles the cartage and

supplies trucking and delivery service for our entire operations, and they handle -

the cartage for the Crelinsten Fruit Company and all other operations we have.
Mr. Mayuaew: Does it do any outside business as well?

The Wirness: No, Crelinsten Cartage handles cartage and deliveries from
Crelinsten Fruit and the other companies.

Mr. FLeming: They do not do any outside business?
The Wirness: No.
Mr. Fueming: You are not common carriers, in other words?

The Wirness: They are not common carriers. They are contract carriers.
We have a licence from the Quebec provincial authorities as contracting carriers
for provincial operations. '

Mr. Mayuew: Do they make a profit?

o . i
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. The Wirngss: Yes, sir. The Peerless Fruit Company is a company which
andles imported produce, and that company has not been operating since
i Ovember 17, because their business was entirely imported merchandise, special
il}ls from New York City, Boston and Florida—highly perishable commodities
Which are now excluded under the ban, so we are not operating at present.
Fruié\‘;h' Lesace: When it was operating was it selling produce to Crelinsten
5 The Wrrnpss: No, this company was selling to the retail trade in the ecity
Montreal and to the chain stores.
Hon. Mr. Marrix: It is not operating now at all?
The Wirngss: No, sir.
Mr. Mavuew: But they did make profits up until November 17?
The Wirngss: Yes.
. FLeminG: You mean they went out of operation when the embargo
Was placed on?
e . The Wrrngss: They ceased operating. They could not get the merchandise
It was g]] imported merchandise. -
ent; Mr. Mayuew: But you would still have the quota to which you were
Dlitled, would you not?
The Wirwgss: Yes, they could get their quota; but, unfortunately—
I Mayaew: Did you take over their quotas?
ruli he WiTNEss: No. Unfortunately the Department of Agriculture has a
3 Mg in which they say that you are supposed to bring in three commodities
an§3¢0h truckload. ‘In other words, you could not contract for one commodity
o th]t has been extremely difficult to assemble a shipment out of New York;
emar 5 20WPany is not operating, and as our quota was very small because
gr;nands- were mostly for special items—they included such things as oranges,
Pefruit and highly perishable merchandise. ;
I Kuny: Is that a dominion or provincial regulation?

he Wirngss: That is dominion.

Mr. Fremiyg. How long has it been in effect, to your knowledge?
he WirNess: T should think about eight months. : :
Ceiling‘;‘. Freming: So it actually went into effect about the same time as the

The Wrrnpss- About the same time. : : S
You h " KUHL: What is the exact nature of that regulation which says that
aVe‘;v? have three items in a load? SAsR s fok o

¢ WITNESS: In the amended regulations which they put into X
e Outbreak of the war—previous to thgali we were a}low_?gi to bﬁy trltl)éltmgs :;rz:
& rolling car—perhaps you gentlemen are not familiar with that—

grzr of merchandise (Pould ?mt‘ be disposed of at shipping point—for msganceathe
roﬁ?’ers I California in the Imperial valley might start 200 cars }? prlotuce
s g to 4 certain central delivery point and when the cars got th erel e ug
wour Sy would only’find a market, o a sale for 150 of them and tSe other 501

Could' Start rolling ‘a certain distance east to points in the United States an
aNada, Previous to the war we could buy a car of merchandise two or three
TS away from Montreal. When the war started they put in a law prohibiting
at continuing‘ They said it tied up too many refrigerator cars, so we haddto
. Y all oup merchandise at shipping point whereas we used to be able to ’ort}?r
2y 25 hours after the car had been shipped. Well, that more or less gave the
ol‘utckmg industry, or the people handling the trucking business a ,rsz'ea't edglg

it:;er the cay lot Healers, because the trucks would be able to'buy at.l\eg Yor
© the Canadian marlets and would be able to hurt the direct price because



3196 SPECIAL COMMITTEE

the market under those conditions fluctuated very greatly; so the Canadian
Wholesale Fruit Association asked the Department of Agriculture to put through -
a law that in the intermediate market you were not allowed to bring in any
truckloads unless you had, at first it was 5 commodities, and when the embargo
came on they changed that to 3 commodities. Is that clear? ‘

The Acting CuamrMaN: We will adjourn until 4 o’clock.

Hon. Mr. Martin: There will be a meeting of the steering commxttee at
3.30.

The committee adjourned to meet again today at 4 p.m.

AFTERNOON SESSION

The committee resumed at 4 p.m.
The CramrmMaN: All right, Mr. Monet.

Arthur Crelinsten, President and General Manager, Crelinsten Fruit "‘
Company, recalled:

By Mr. Monet:

Q. Mr. Crelinsten, I think you had reached the last subsidiary company
mentioned on statement 1, exhibit 116, the Richmount Investment Company.
Would you tell the members of the committee what that company brought in? =
—A. The Peerless Fruit Company is located in a building in the heart of the =
produce district, and one of our competitors was trying to buy the building, so
we organized the Richmount Investment Company and bought that building
this last January.

Q. And what are its operations?—A. Just a realty company.

Q. Just a realty company?—A. That is right. ]

Q. T also notice on this statement No. 1 that you have a certain number of =
branches?—A. Certain what? 3

Q. A certain number of branches or warehouses, the Crelinsten Cartage
Company. What is that?—A. I explained that was a company which handles
the trucking for all our operations. 1

Q. And the explanation you gave about the Plymouth Produce Company
. and the Produce Packaging Company and the Peerless Fruit Company refers

to your branches or warehouses?—A. That is right. 1

By Mr. Lesage:
Q. Before you leave that page in paragraph No. 5 you have the names and
addresses of officers and directors or partners. You do not all live in room 807

—A. No, that is our office; that is the office in the Produce Terminal Building at 3
1665 Trudel. X

Q. You do not live there?—A. No, we do not.

By Mr. Monet:

Q. T understand you have said that you are the president of all of these &
companies?—A. Yes.

Q. And the directors are the same for every one of them?—A. That is
correct, ;

Q. Mr. Russel Crelinsten is the vice president; is he any relation of yours?
—A. My brother. '
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Q. And Charles Crelinsten?—A. He is also my brother.. :
. it is you as president and your two brothers as vice president and
Seeretary treasurer of the Crelinsten Fruit Company, and all the other companies
Mffliated are subsidiaries of the Crelinsten Fruit Company?—A. That is correct.

By Mr. Lesage:
Q. Are You the only shareholders?—A. Yes.

e rtain number
- Now, My, relinsten, you have been asked to answer a ce aimn
4 Questions ’DUt inca questioz’lgaire only as far as the Crelinsten Fruit Company
> COncerned.—_A. Thay i right. _ : —t
Co '0m now on my questions will deal only w1th the Crelinsten fl:tllll
pany.  Woylq you give the members of the committee the nature o ?
Perationg of the Crelinsten Fruit Company? What does that company dea
WIth?— A We are engaged in the general fruit and produce business in the
“Apacity of carload distributors and wholesale dealers. o
nly in fryits and vegetables, or any other p;oduce?—A. That is all.
- Just in fruits anq vegetables?—A. That is right. s g
v b Suppose that you deal both in domestic and imported fruits a
“Betables? 4 That is correct. : PR’
dom. 2. C80 you give the proportion of your dealings as between importe and
Mestic Produce?—A. Based on our turnover I would say imported fruits an
Produce “Omprise at, least 90 per cent of our total business.
Pu say importations?—A. That is right.
- Would he 90 per cent?—A. That is right. ; *
Mr, Maypaxk: 1p this case does importation mean from a foreign country

M. Moner: That is what T was going to ask.

By My Monet : ' : d
3 L ’ times in
s 2.V hen you refer to importation, it has been said here that some
g,l‘ls fruit ang Vegetable businrt)ess vou use the word “1mpqrtat10n”ta_s fnglfnfrfél:;
ng"lnce to another, Do you mean importation from foreign countries
Provinee another?—A. From foreign countries. : ic
Progys..,° that only about 10 per cent of your dealings would be with domesti
T Meaning Canadian produce?—A. Yes. P
Q A d ber cent from foreign countries?—A. Tha £ the domebiie
roarr, Now, as to the domestic produce do s e 4 0ou purchase it?
AR do you purchase it outright and sell it as SO(()in d@f yS e of it just as
Quick]y . PWrchase practically all of our merchandise and dispo
y e rﬂarket Wi“ take it. st unload some mer-
Chandic, > YOU store any domestic produce?—A. We mig R Sl e 1
tak? dise ip order to save demurrage charges, or keep it in go '
1t out Just as soon as we have a sale for it. t that we would have
AMythins o 100g could that be?—A. I would say the b possibly, on &
cognh’“% on hand would pe anywhere from three or four o?}our ety
nodity Jike apples or pears or California grapes, t,h'reqet Sentionpdla . JThEE
is corréct ould that he just for those fruits you have jus
T : large
Quapn+s, Dealing with domestic produce you would not carrye in storage any larg
"ty of Vegetables or local fruits?—A. Practically none.

By My Thatcher: hy i
s : in your
bus; Q wonder if you woyld enlarge on that. I do not unld erStagftivgulb;r itﬁms.
I v:lness 90 per cent of the produce would be inlgorte(%hon'.z l':siophigh.
onder if the Witness could give us an explanation why it is s
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Mr. MayBANK: These items that are dealt with on statement 27

Mr. TaATcHER: Apples and celery and potatoes. You would think those,]
things could be produced locally, and I wonder why such a large percentage
would be imported. '

The Wirness: I agree with you, but I qualify it by stating that of our vol-:
ume, which is approximately $4,000,000, 10 per cent of that is domestic, which
is $400,000. Now, our volume of sales of domestic vegetables consists of carrots,
cabbage, celery, apples, and would not run over possibly $300,000 or $400,000.

Q. Most of your business is like a specialty business, oranges?—A. No, nob
specialty; I believe we handle the most complete line of fruits and vegetables of
anybody in Montreal, but our source of supply the greatest part of the year is
from the United States.

Q. And has to be, does it?—A. That is correct. i

Q. You have no opportunity of buying most of it locally?—A. In certaini
seasons, you see. ‘ .

B

By Mr. Monet:

Q. Mr. Crelinsten, while we are on the subject, to follow up the question;
out of the total of close to $4,000,000 for your last fiscal year why is it that you’i
did not handle more domestic produce than you say you did? Most of the other
companies that have appeared here have had larger dealings in domestic produce
than you seem to have had. Would there be any special reason?—A. To starb
with, if you would not mind mé taking a few minutes to give you a clear picture
on it, some of the houses you have investigated here were from Toronto, which
is the heart of the celery distriet in so far as eastern Canada is concerned. In_
addition to that on account of the proximity to Toronto of the Niagara fruit belty
which is the fruit producing section in Canada for eastern Canada, they would
get a greater proportion of that merchandise than we would. When you examined
Mr. Boudrias this morning he is in the capacity of a grower. As to Parent, Goyer;
while they do an extensive business, theirs is primarily an import and jobbing
business, and I have stated that our business was general produce, carload dis*
tributors and wholesale dealers. You have not got very much scope to distribute
Ontario small fruits because the shippers handle that themselves. We do no’ﬂ,’i
speculate on Canadian celery. For that reason that has been a very small deal 1
of ours. To give you an illustration I had my office manager take off some figures
for me, and on November 17 our stock on hand of Ontario celery was 39 boxes:
Our stock on hand of domestic onions was 584 bags. Our stock on hand of =
Canadian carrots was none, and our stock on hand of domestic eabbage was none.

By Mr. Maybank:

Q. There is nothing unusual about that on November 17 from other times?— =
A. That is correct, because we do not deal extensively in those commodities.

By Mr. Thatcher:

Q. In view of the restrictions I suppose your business will be more domesti¢
than it was formerly, in percentage?—A. Well, our business since the restrictions
were put in force has been cut down approximately 75 per cent. 3

Q. But the domestic proportion of your business will be greater?—A. Surer‘ 4
because if we had $400,000 against $1,000,000 it would run about 40 per cent. ,

By the Chairman:

. Q. Did you read the brief of the vegetable producers association?—A. No-
sir; you mean Mr. Robinson? ’

Q. Yes—A. No.
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g B_y Mr. Thatcher:

Q' Eld you say your business has been cut down 75 per cen
T.h y the restrictions?—A. Yes, sir.

o ‘; SH.}IR)L-\X: Tlnat ie why I asked him if he had read the \'egetable pro-
ey ~v6001at10n bne.f. Tt might be worth while, Mr. Monet, if the witness

Thﬁ\\l;'that over night and be asked his opinion.
C e Wirness: W av i ; Mr ins i ‘e sl

even without rea?lin\g;\ ftn et i oz e e

£7-—A. Yes; sir.

By the Chairman:
Way%hDo you agree with what he might have said?—A. Well, T will put it this
the (’3'315‘ !‘giare certain periods of the year when the Canadian producer can supply
and adian market with & certain proportion of certain varieties of fresh fruits
&egetables, :
necess‘ar"kpm"ﬁ from things like oranges, can he not produce everything that 18
climat; y to health?—A. No:; I will tell you why, because W€ have not got the
Q'lclcondltlons here to do that. :
. T may say you disagree with the putritionists of the Department of

Health
nutritiorirs‘g Welfare?—A. 1 would not say 1 disagree. 1 am not @ qualifie

Q ?U Mr. Monet:
or do 'y(l)\\‘low» in the domestic handling of g0
purch sell them on & commission basis?—A. Ours 1w
Cfs%d outright.
Q. Shat would be 99 per cent of the 10 per cent?——A._Tbat i
That i o that we can take it you do not deal on 2 commission D
le correct. ;
Droduéel\JZOW, to whom do you sell the goods that you .impor@ or your dome%’mc
A. You ahat you purchase outright? To whom do you Jistribute that produce?—
Q Bre confining yourself to domestic DOW
said b-efooth of them, all your operabions‘?——A. Well, our
distribut re, are as carload distributors and jobbers. =
ntario ors we sell at_one time OF another t0 practmally every i
we sell {lght down to Prince Tdward Tsland, and in the Ut ted States at times
%Dacityoag gr;:alt variety of the American cities. In addttlon tg thsét,églrtxym;r
Mon wholesale dealers W€ cell all the genera ores 1 ;
p ust;f,%l’ part of their supplies and we cater 10 aboub 500 retail stores
ut 40 or 50 truck jobbers.

ods do you purchase them outright
ould say 18 99 per cent

8 correct.
asis ab all?—A.

By Mr. Maybank: :
Q. Do th e satril who endeavours to sell a
e words “carload dlstrlbubor” mean 0one TR 2 fareath

carloaqd |
oag lot, at a ti : t and
Places? a time, or one Who buys & €8T 2{;1 iioin nd B lote e w3

—A. A St : ;
Wor _carload dist butor is one who sel )

. dZeﬁ;g blll)smess of cazlg;dulgi gist-ribut-ors i that of buying by the carload
’ g by the carload both. i i

i - Q In that case the nature of the business is to get & C& and le(ho}rl,t_lz‘f n%l’lerilg

t in any
‘ k o dispo enerally ST !
P ra
wh way to dispose of the same car loads, & X }’b e it " Ther

When _

Jio chfs‘i’dsay without handling T assume you & ean

4. negotiaf rable amount of handling in disposit
nat e your sale and where 0 place it and

ure,
g of the contents :

gof & :
there 18 much WO

Q. : ;
That islrfg}?ﬁ“ there is not & physical handlin

Q.1 ; '
That i r?éﬁrecxate you would have to negotiate and
135214 :

do all that sort of thing?—A-
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By Mr. Monet: ,

Q. Now I would like you to turn to statement 4 of Exhibit 116. Mr. Chair-
man, I notice this does not bear the heading “Statement 4”. In here they set
out statement 1, statement 2, and statement 3, but I just noticed that state-
ment 4 has not been put there. Witness, I understand your fiscal year ends on
January 31.—A. Yes.

Q. So that the figures we see on the last column under the year 1948, that %

would be actually 1947?—A. Yes.

Q. And including January, 1948?—A. That is correct.

Q. Would you give the members of the committee the volume in dollars of -
your sales for the year 1941?—A. $142383.

Q. Then, of course, as you said this morning this includes only the operation
of the Crelinsten Fruit Company?—A. That is correct. That is also from the
15th of May. As I explained this morning, the Crelinsten Fruit Company was
organized on the 15th of May.

Q. And all the figures are for the Crelinsten Fruit Company and have nothing
to do with subsidiary companies?—A. That is correct.

Q. Will you give the total amount for 1948?7—A. $3,988,007.

Q. By the comparison of those two figures you have just given one can see
that the business of your company in sales has increased by something like
seventy-five times in this period of seven years.

By Mr. Maybank:

Q. Hardly that. I understand that in 1941 the figure did not represent the
whole year?—A. No, because we started business on May 15. ,

Q. Well, from May to January 31 is not twelve months?—A. No, it is half 8 {
year.

Q. We have left out of the first year the months of February, March and
April, therefore the $142,383 would appear to be three-quarters of a year’s
business?—A. Yes, sir.

Mr. McGreGor: Why not take it for 1942?

Mr. FLemineg: Would it not be fair to take it for the first complete year?

By Mr. Monet:

Q. In 1948 I see that your operating profits before income tax weré
$29,5645.72?—A. That is correct. ]

Q. And I also notice under the heading of “Executive or partners’ salaries
that there has been an increase of a little over $7,000 as between the years
1947 and 1948. Now, would you tell the members of the committee how man¥
executive or partners’ salaries were raised to account for this increase?—A. The
increase in the executive salaries was only one, mine. ‘

Q. Just your salary?—A. Yes.

Q. So in 1948 vou did increase your salary at a little over $7,000?—A. It
wasn’t an increase, but was a bonus given on account of the year’s operation:

Q. Why did you feel like taking a bonus that year? I understood you t@
say a few moments ago vour operation was of lesser volume than the yea!
before?—A. No, I said after November 17, due to the ban, the volume had
dropped. : ]
. Q. How do you account for taking a raise of a little over $7,0007—A. Th¢ \
directors, who happened to be my brothers but nevertheless they are th,e
dlrectqrs, in their opinion they figured T was entitled to a bonus on the ye&f‘B
operation considering the small salary T have been drawing. E

Q. And they voted to raise your salary by $7.000%—A. That is right.

By Mr. Fleming:
Q. Was it raised in salary?—A. No, it was a bonus.
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Q. I asked you that because you seemed to assent to Mr. Monets last
question. He asked you about 2 raise in salary?—A. 1 corrected him and sal
that that was not a raise in salary but a bonus. - u

Q. And you are on the same salary that you were a year ago?—A. Yes.

By Mr. Monet: o it mentioned
Q. Now, according to the questions in the questionnaire, 1 gt 50
as a salary, but you corrected that and you say it 18 2 ponus?—A. That 18 right.

By Mr. Maybank: :

k Q. I suppose from the point of view of income tax 1
ave to declare it as a salary. z e
Mr. FLeming: The point is as to whether 1t would be continung.

By Mr. Maybank: Het
d Q. That is right. You may not get the $7,000 at the end of 19497—A.
0 not expect to get it. 1 hope s0.

4 i d » T see there

. Now, coming t0 the next item, “Other salaries and wages - - =

I8 an increase of close to $15,000 between 1947 and 19487—A. The exact figures

ad my office manager put down is an inerease of $1},338.23. s That

i8 ¢ Q. So that the figure given here on this statement 18 not correct {—=a-

orrect,. :

$ Q. You have for other salaries and wages for 1947, _535,619;-’1&. 1 am
orry. T was looking at something else. Which one do you 1efert o;‘S o

B Q. “Other salaries and wages” right below, «Executive or partne St
etween 1947 and 1948 there is an increase of fifteen thousanfl. eig e

and something—A. That is taken care of by the fact that there were 1

- sa‘LaI‘%'{throughout oulr entir?1 staff. g gy
 How many employees have you 80t = y-hve. - e
haVth.aE here 'Wasy no ir?crlzasc of employees during the last year: A. We migh
en on some employees. ; ‘ A
0 Q. Then it would 1I))e either that you have a larger r_lunclgge cc)zf employ
T a raise in the salary of former employees?———A.' Thatd};f B o
$1 . Now, in other operating expenses there 18 2 é e e
A2’000~ Will you tell the members of the committee what a R aul e
.- Yes, T asked my office manage? to give me the figures on thag 07152 S
accounted for in this manner: $5195.84 is an increase 10 cai Bge; L il
ou-erease in advertising and charitable donations; $1964.8 1\ g
;‘11' telephone bill; $1,353.69 1s an increase in_our stationery o B 85
393.76 is an incre,ase "m ﬁostage and excise, an $458.61 -m;eurince. taxes and
8 € matter of general expenses sueh as unemployment }né o .
Maller dishursements like that, which make up a tota o.~ emai : ok
and The Cramrmax: T am glad that you referred to taxes as s
things like that. : ould they?
Mr. Fuenno: These would 05 be Dominoin B cou{d not resist
The Cramman: I was quite sure Mr. Fleming, that you

makin

g an observation on income tax. : 5
: i come tax.

Mr. Freming: We are very allergic to the subject of 1M

By Mr. Monet: ‘o COTT

: ; 8 ¢ is correct.
Q. The operating profit for 1948 wa2 329’545'72? ﬁi\Th?"of;: before income
t Q. Would it also be correct to Sa¥ that this operating 1; orating profit =
t?\x of 1948 or rather for the last fiscal year, Was the g }esbog)a 5o in 1046 we

: istory of the company?—A- By a very small margin DECEEE
1e about, $4,000 more.
352143

t is a salary?—A. 1
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Q. But still it is the highest?—A. That is correct.

Q. It is a little over $13,000 with regard to the previous year?—A. That
is correct.

Q. Before leaving this statement I also see that your gross profits to sale is
4-41 per cent?—A. That is correct,.

Q. Which is also the largest gross profit to sales made by your company
since its inception?—A. That is correct. ;

Q. Before turning to statement 5 would you tell the members of the com-
mittee if you did receive any bonuses from all the other companies that you
are president of >—A. No. '

By Mr. Thatcher:

Q. Before you leave that page I should like to ask one question. This page
says that the gross profits to sales was 4-41 per cent. I would like to know the
invested capital again of the business and relate the profits to the invested
capital. Can you give me that?—A. I could, Mr. Thatcher, but I would like to
ask you to not insist on that because I would very much dislike to have our
competitors know too much about us. If you insist I have no alternative but
to give you this.

By Mr. Maybank :

Q. This being a private company?—A. Yes. As a matter of fact, my own
views, which might differ from yours, is that the question of capital investment
in our business really is not a factor. The factor is the amount of volume that
you do and the amount of credit that you can secure.

By My. Thatcher:

Q. T do not want to embarrass you. Other witnesses have answered that
question. The only thing I would like to know is whether you made $29,545 on
a small eapital or on a large capital investment. I think that is-of some rele-
vance?—A. Again, I say, Mr. Thatcher, I do not want to be at variance with you,
but I really would appreciate your not asking me as to whether it is a small
or large capital for the very reason that I have explained. Now, in our business I
have seen firms who had a half-million dollars in that business and they wound
up by losing $100,000. I have seen firms that do not have five cents. As a matter

of fact, in 1941, when we started, I could have gotten from our connections in

the United States without any difficulty a quarter of a million dollars with
which to do business, so the amount of capital investment in the produce busi-
ness I do not believe 1s material, and T would appreciate it if you would not insist
on my divulging that.

Mr. TaATCcHER: I will not insist, but I would like it.

By Mr. Fleming:

Q. The next highest year to 1948 in terms of per cent of gross profit to sales
was 1942, 4-16 per cent?—A. That is right.

Q. Have you any comment on that at all, Mr. Crelinsten?—A. Well, I
cannot remember that far back. I am very sorry.

Q. T just wondered if there is any particular comment on it?—A. No, I
cannot remember that far back.

Mr. McGrecor: Could you put on the record a complete breakdown of this
one item here, other operating expenses?

Mr. Mo~er: The one for 1948, $76,000?

Mr. McGreGor: Yes.

Mr. Moxer: Do you want a breakdown for every year?

S i~ evcei—

e e e g

T
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Mr. McGreGor: Say the last two years.

By Mr. Monet:
Q. Could you give that breakdown of other operating expenses?—A. I
tannot give it now, I have not got it with me.

Q. Could you supply the members of the committee with the information?—
A. T believe I could.

Q. Have it sent down to me for those last two years, 1947 and 1948 —A.
What was it, exactly, you wanted?

Q. The two fiscal years ending January 31, 1947 and 1948, for other operat-

ing €Xpenses—that is what you want, Mr. McGregor?

Mr. McGreGor: Yes. ‘
The Wirngss: It would be for 1946 and 1947 because our year ends—it is
the last two you want?

Mr. Moxer: Yes.

The Wirngss: You want a breakdown of other operating expenses.

Mr. MayBank: Just on that point, we have had letters similar to that come
back gt times. What has been the policy, has the information been read into
the record? :

Mr. MonEr: Well, in the butter investigation there were a few read at the
€nd of the last session of the butter investigation. I read them into the record.

Mr. MayBank: We have not asked for very many.

it Mr. Moner: This is the second one in this inquiry. We have requested
Mr. MeCallum of Winnipeg to send one.

Mr. Mavsank: It would be read into the record when it comes back?
Mr. Moxer: That is what I intend to do, so far as I am concerned.

By Mr. Monet:

Q. Would you turn to page 5 and explain to the members of the committee
Why You did not supply counsel with the information requested as to monthly
9Perations for 1946 and 1947 and the first three months of 19487—A. Well, as
You wil notice, our approximate turnover per month is about $370,000. NOW,
M order to have that turnover we have fifty to seventy-five carloads of merchan-
1se rolling from various points in the United States all the time, California,
°Xas and Florida. We cannot determine at the end of the month what the
e of those will be. If we started to take off a monthly statement, by the
tme g merchandise came in our figures might be so many thousands of dollar}i
etter off or 59 many thousands of dollars worse off. We have never taken sue
ﬁusFatement off because we never found it of any benefit to us in judging our
Sinesg.
. Q. 80, it is im rossible for you to do so because of your system of account-
Mg A Well, lelsee. it would give you a distorted picture because if fw1e5t&())5{
21(1) our rolling iﬁventory at a certain figure, there might be a variance o ,000,
000 o 30,000 dollars in it.

By Mr. Thatcher:
. to
: Q. Mr. Crelinsten, could you estimate or could you make any guess as
i guich of the profsou e came affer he b, betveen Novebor 13
the end of the ear? One company which was befor
t&rge bortion of ‘thei}rl profits last year came in that period. Would zllole sa;nfeaé)te
Ol your company?—A. No, I can give you an idea. As a gna ber of fa .
e were one of the rare companies that really suffered after the ban ecaggefwe
carloads of California grapes bought. Twelve of them were paid for.
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We had difficulty in getting them and we spent considerable money in getting
them in. Those six cars we got in made us about $3,000 but the six cars we
had to dispose of in the United States lost us about $10,000, plus the loss we
took on the other 12 cars.

Our profit in the year 1947 was made on a few deals last March and
April. The tomato market, the imported tomato market was very good. The
Texas crop was late and the Florida crop was through. Cuba had a poor
season on tomatoes. It was a continuous advancing market as we bought and it
showed a nice profit.

Q. Are you telling the committee you did not make any undue profits in
the latter part of November and December?—A. That is correct.

Mr. MayBaxk: They were one of the few companies who were hurt by it.
The WirNess: It is easy to see.
Mr. TuarcuEr: I take your word for it.

The Wirness: I mentioned we had 39 crates of celery. One firm testified
they made $60,000 in celery. We could not make any money on celery. We
had no carrots; we had no cabbage. Our business and our overhead were geared
up to handling $350,000 a month in business and we were shut right off. We
did not have the domestic stuff.

By Mr. Thatcher:

Q. When Mr. Robinson was here he was quite bitter, it seemed to me, about
some wholesalers who refused to buy domestic produce. It seems to me to get
back to that again, there might be some way by which companies such as yours
could buy more on the domestic market. Would you not be subject to some
of the eriticism Mr. Robinson made?
vou. I will give you a picture of the Montreal market because I do not know
Toronto. I never operated there. In Montreal, we have the Bonsecours market
which is a farmers’ market. In Toronto, practice is for the growers to take
their produce to the commission house. They sell it for the growers. The
practice in Montreal is, with the exception of Mr. Paul Boudrias who does
merchandising, all the other farmers go down to the Bonsecours market and sell
direct to the retail stores. This eliminates our operation during the domestic
season so far as Montreal is concerned.

Now, Mr. Robinson is talking about Ontario—

Q. That is a different situation?—A. That is a different situation. Another
thing; firms like ours or any other firm do not import competitive commodities
with the domestic market. I will tell you why. In all markets, the consumer
will pay 5 to 10 cents a pound more for domestic tomatoes when they are avail-
able than for the competitive American tomatoes. So, from a purely business
point of view, to try to save our losses, we try to catch the proper time to dis-
continue American imports.

Q. Have you any cold storage facilities at all?>—A. Personally?

Q. Yes?—A. No. §

Q. You would not be able to get storage facilities and store some of this
celery, tomatoes and things bought locally >—A. You cannot store tomatoes. So far
as celery is concerned, I have never yet seen where any domestic celery can be
kept much longer than about the 1st of January and be kept in good condition.
If there is some, it would not be a very large quantity. Ontario does produce
terrifically good celery during its season but so does Montreal. Beyond January;
we have always depended—I am talking about our firm—on imported celery-
If 1We did have storage facilities, we still could not prolong the life of the Ontario
celery.

A. Definitely not, and I will explain it to -

»«v e 1 ¥ el g S P e T P 4,
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So far as carrots are concerned, we do not have to store them. As Mr.
Boudrias told you this morning, all farmers in the province of Quebec can produce
etter carrots than the province of Ontario and produce them in sufficiently large
QUantities that we do not have to buy in advance. We can always buy from a
8TowWer. There are really very few commodities. :
0 far as British Columbia apples are concerned, the B.C. Tree Fruits
have laid down a policy they will not supply anybody more than he can sell
lmm‘Sdiately because they do not want us to store them. They want us to deliver
resh apples to the retail stores so they will arrive for the consumer in good
condition, There really is no opportunity for storing, so far as Montreal
S Concerne, ;
. Q. What apples you sell would be domestic?—A. Except, in past Yearsd:
during the latter part of June and July. We would have to depend on importe
aPples because there are no domestic then.

By Mr. Monet :

h Q You referred a minute ago to the Bonsecours market. Would what you

ave said also be true of the Atwater and St. Lawrence markets?>—A. Those are

Tetail markets. :

- The Bonsecours market is not?—A. No. ' ' t‘

maeri; The Atwater market is a retail market?—A. It is not a very importan
et.

Q- The Atwater and St. Lawrence markets are retail nla}'kets?—A. It is not
Very portant. I am not going to quarrel with you about it.
i hen you referred to Bonsecours market you said many peoplel!dpurg
h 8se produce there, You seemed to give that as a reason why you could no
andle domegtje produce?—A. That is right. ; : A %
M Q. What would be the percentage of the domestic produce purchased by
b Otreal consumers on the Bonsecours market?—A. I did not say the consunétler
Ought it. | Wwas pointing out that the wholesale houses in Toronto h?n he
cnestic prodyee, Then, I was pointing out to you that in Montreal the
“elailer, T giq not mean the housewife when I said the retailer, I meant tl(lie 1;nan
& O Tuns the retail store, the retailer goes on the Bonsecours market an : t1}}’8
p;f)%cf from the farmer, thereby eliminating all the commission or our speculative
1 we buy from him to try and resell. o i<
- What gould you set thg percentage at?—A. Conservatively ﬁpe%ckln%’ 22
. oent of the home grown vegetables grown around the island of Montreal a
%0ld direct from the farmers to the retail outlets. 't T
On the Bonsecours market?—A. Well, using that as their O\fl e e e
Wordg, they might take an order from a buyer and deliver it ”ghttﬁ.grféhgﬁg s
that <. When you speak of the Bonsecours market, do you mean | e
at are dealing on the Bonsecours market?—A. No, the fa.ymeés el};]ec citv. Mr
MOnitr' Lesace: I think the set-up is exactly the same 1n Quebec city, .
€t.

By Mr. Monet: _ i
Q. You say 90 per cent would be sold to retailers, taking that ngh ilr)luSItrlxleess
Ay gy m the wholesalers in the city of Montreal?—A. I am nﬁ ny'rgit y
i taking it ayqy we are not entitled to it. We do not do any xulr;ginin 2
That is what T want to find out.—A. That is what I am exp. g.

® Not perfopm any service. We are not entitled to it.

By Mr. Thatcher: : 5 &

- May T ask one more question? When Mr. Robmsor}x1 W ?ﬁi rl:erz 11;121' is(t:lfn*
gested, Mz, Crelinsten, that some of the dealers who wered atrf sgeVeral car'-:
80ods Primarily guesse’d badly in the past year and had to destroy
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loads of produce. Your company would not have been one of those?—A. Not
only would our company not have been one of those, but if you will allow me
the privilege I would like to point out to this board that there is very, very
little if any American produce gone bad due to the Teceiver’s guess on the wrong
date of domestic stuff coming in.

Q. Then you would say that Mr. Robinson was wrong in that allegation?—
A. I would say that his information was a little inaccurate.

By Mr. Monet:

Q. Now, you say that you estimate your profits for the last four months to
be lower than the corresponding four months of last year?—A. Well, I have not
compared them for the last year. What I did say was that I did not attribute
our profit in 1947, to the profit made in the last four months in the time of the
restriction program, but I attribute that profit to the fact that we had an
excellent tomato deal during the months of March, April and May, and in
addition to that we had several other very profitable deals, and that profit after
November was not abnormal as far as our company was concerned; if any, ib
would be either smaller or a little less.

Q. I see by the four last months that your volume in sales since December 20
has been less than the corresponding four months last year?—A. I haven’t
looked at that.

Q. Will you look at it?

Mr. WinteRs: It is not down anything like 75 per cent.
' The Witness: Well, on November 17, we still had considerable merchandise
going.
Mr. WinTers: This gives your volume for March 13?
The Wirness: That is right.

By Mr. Monet:

Q. So the volume has come down?—A. Yes.

Q. Would you be able to tell us if you can give an estimate as to your profits
in percentage for these four months?—A. No, that would be very difficult.

Q. Would you be able to tell the committee why you estimate they will be
higher than the corresponding months of last year in spite of the lesser volume?
—A. No, I would not care to do that. It would only be a guess, and that would
be a very dangerous guess for me to take.

Q. You say it is impossible to give it? All the other witnesses who have
come here have shown a larger profit for the last four months and that is the
reason why we asked to have the monthly statement. You stated you could
not give a monthly statement, but every other witness who could not supply
a monthly statement has agreed I think that they made a larger profit than the
corresponding months of the preceding year. Can you answer my question now;
whether you estimate that you will or will not make larger profits for the last
four months as compared to last year?—A. I do not think we will make as much
now that you have mentioned it. Yes, I recall quite well a year ago that we had
a very, very successful deal which made us considerable money again on
tomatoes, and T notice these past three months will not show as good a margin
as the corresponding periods have.

Q. Would you be able to supply the members of the committee with those
figures?>—A. No. As I told you, it is because it is not based on figures, it i8
based on my recollection of certain deals.

Q. And you could not give it?—A. No.

2 Mr. McGrecor: All the others with the exception of one gave us those
gures.

Atk G
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., Mr. Moxgr: And that is on the record, and one of my questions to the
Witness .
Mr. THaTcHER: T think they are probably up. Lo
L The Wirnmss: Mr. Parent did not have them, and Mr. Boudrias didn’t
Ve them, and the B.C. Growers were not able to give them to you. It all
fPends on the type of bookkeeping you set up to handle that. ‘ :
Mr. McGrecor: We have them all with the exception of Atlantic Fruit.
: Mr. Moxgr: 1 think there were two or three who did not keep a monthly
¥ atemeﬂt, and I think there was only one who did not give the monthly proﬁt./
he Wrrxgss: He gave a guess, and I have given you a guess.
I. MoNET: What would be your guess?
The Wirygss: 1 would say it would not be as much as last year.

By Mr. Monet:
Care% If there were any difference would it be more, or less?>—A. I would not
venture on that,
Vould you care to make a guess on that? ,

Mz, LEsaGE: There would not be much difference between the two of them.

Mr., THATCHER: And what difference there would be would be more.

Mr. Lesace: Tt would show up to the end of the year anyway.
mona){[‘;' Moxer: Would it show up to the end of the year, or at the end of the

The WirNess: No. i 4
Mr. THATCHER: Is it not a fact that it would be more if there was a difference?

The WFTNEss: I would not agree with that. 3
he CHaRMAN: Why would it not show up at the end of the month?
he Wirness: We do not take off monthly statements.

By My, Monet :
- Would you refer to your statement No. 2—

By Mr. Winters- .
rolinste e
eme' Just before you leave that statement 5, DfIr,.Clehr.Lten dsraz)ldpetgatt);yt!;5
Argo was blaced on the mmportation of goods and his business 3 1; e
p(i:, oent. These figures up to the end of April 10, do not s.een} tgn gtpla.in that:
Whender if you Would draw that out a little more?—A. Yes. hct o s
“0 I sqid our business dropped, I did not mean overnight t a] Fhohi 8
Eler ol €cause, as I explained a little while previously, our car oading req
NS are anywhere from 50 to 75 carloads of merqhandm:—;vo e
hat % ‘Yhat you actually meant I think was Aprll e kAth s i
W, = Possibly we were a little optimistic and we did not think tha P \;er -
e ‘ontinue as drastically as they did and we used up Outli (z)lil'OMay a:{)d -
(7 € same thing has happenea now for the balance of ‘ghe m9n lta e Bt
fr it ole of the month of June all that we have left in 01111 qlzgt Pt b e
alu S~which includes oranges, lemons and grapefruit—the R s
| the balance it was $3,000. That means that our totz?le];g :15 o
oy Ons ang grapefruit that we will handle for the next 6 wee heige s o
W 5 10rmg] handling of oranges alone of 135 cars, or &ppl(')xnnla\:T y Rt s
?ﬁ —that js 19 cars per month—16 cars in about ? wfe(t?lln\:'nextog’w i
thigy LY, allo“:? us to bring in 2 cars of oranges for each o

A elarify it
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Mr. Lesage: That does not answer the question completely because after

all if you add the period at the end of 1946, with the corresponding period in
1947, and then doing the same thing, dividing the volume of business for the last
period in 1947, and the three first periods of 1948, then you are spreading—I am
spreading the quota now, and it does not bear out what you have said.

The WrTness: That is right, except this Mr. Lesage, do you see; our volume
of business starting in the month—I will clarify it for you, I don’t want to create
the impression that overnight our business dropped by 75 per cent—but during
the year’s operation—I will point out to you and clarify it—it will drop 75 per
cent. We are the largest handlers of tomatoes in the city of Montreal and
normally handle about $200,000 of tomatoes; and as I told you before, 90 per
cent of our business is importations. Now, out of all the commodities that we
have to handle in the imported merchandise we only have a 30 per cent quota on
oranges, lemons and grapefruit. That means that our volume of cherries, straw-
berries, asparagus, lettuce, tomatoes, cauliflower, spinach and beans—all imported
stuff—will be eliminated. So even if it does not show up for the first three
months I can assure you that by the time the year is out, that in comparison with
our preceding year that difference will show up.

Mr. TuAaTcHER: Of course, you are only down 17 per cent.

By Mr. Lesage: v

Q. Now, in order to understand what you are saying, is it correct to say that
it would be in May and June that the heaviest volume of your business would be
down?—A. That is right. Our biggest sales of these commodities I mentioned
are March, April, May and June. :

Q. Yes. I can see that by your last year’s operations.—A. One of our big
items is California grapes—whereas as a matter of fact during the month of June,
July and August the commodities we handle, of that amount they would be about
75 per cent of our tonnage—that is California deciduous, and cantaloupes and
honey dews. Well, all that is eliminated.

Q. So it would be correct to say that your business has not dropped 75 per

cent yet, but you expect that for the 1948 calendar year it will be down by 78

per cent as compared with 1947?—A. I think that would be the better way of
putting it.
Q. That is an expectation but not a faet which is true now.—A. It is based
on commodities which we have in sight. - ;
Q. It is based on what you know now?—A. That is right.

By Mr. Thatcher:
Q. Under this embargo is there any other fruit you can import, grapefruit;

lemons or oranges; I mean, could you not go to some South American countries

for instance to import some of these things, or Cuba? Are not there alternative
sources?—A. The only thing you can import from there is lemons from Italys
and they insist on American currency which we can get.

Q. Then you will be able to get lemons?—A. From Italy, yes; and we ca®
fget oranges from brazil, but the difficulty with that is that we can’t get steamer
acilities.

Q. How about grapefruit from Australia, won’t you be able to get it there?
—A. We never have.

Q. Why?—A. We never have got there. I do not know if they producé
them, and if they could I would not even venture to bring them in because they
haven’t got refrigerator steamships and the voyage takes from 6 to 7 weeks.

Q. T was wondering if there were some alternative sources from which you
could secure some of these commodities?—A. Very few, of which I know.

Mr. Fueming: I would like to hear your comment on that.
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is th lth“ TrATCHER: You have not been able to find any alternative sources yet,
at it?

Mr., Lesage: Have you looked for them? You better ask him that.

By Mr. Thq tcher:

b YOl_l $ay you haven’t found an alternative source of supply yet, have you
o%ed for it? " A Op specifically what? : %
Grapefruit and lemons.—A. I said that we can secure Italian lemons; we
an get g]] tho Italian lemons we want. In so far as oranges are concerned, the
only place T know of where we can get these supplementary supplies is from Brazil
nd there g Some coming, but the steamship service is very, very irregular. In
0 far ag grapefruit, are concerned, Jamaica did have a few bOXGS_Of grapefru{t to
Offer by her prices were so much higher than the comparative price on American
Produce thgy we didn’t want to take them.

By My, Lesage:
If Q. Diq you try North Africa?—A. I do not believe there are any there.
: ay correct you, South African oranges and South African grapefruit have

§0me here before the war during the months, if I recall correctly, of August or
€Ptembep.

By Mr. Thatcher- ~ : :
ther, If you went after some of these alternative supplies and tll;led i(})x ' Ee;;
in ¢ M Quantity would that, not help to bring the price down for t es<ii ltl%e
qu ao da?. Iy would greatly enlarge the supply that is allowed under o
BT I consider buying citrus ten days away speculative enough. I wou

E;Jt vang tq venture our company’s capital on bringing in huge quantities of
TeIgn citryg.

By Mr. Lesage: ¢
- % You megp outside of the United States?—A. I am sorry, outside of the
Niteq States.

By My, Thatcher: e

U 1 51k i i ut 1o ik spening sz amounts of ey in e
Step] tates to bring it in, but you are afraid to risk it in say Lo ot
4 T dlng ountries? A First of all you have got to remem_t;er ?;eorangesgtake
ten 3 run frop California to the eastern seaboard. From Californ el
to bd.a,ys 0 get here. Let us assume Australia did have orange}s; a to Extat
if itl‘lng them in, In order to get refrigerator space we would av: s e
to s a\’a.ila,ble, for possibly 20,000 or 25,000 lgqxes. Then w o
to Samble on the condition for six weeks. In addition to that we o' B
tergiable on the stability of the market for six weeks. That wou

erl‘]ﬁc a gamble o~ v

: ible?—A. I would not
- - 800d many of th Iternative sources are not feasi :
Say Wheth ey, they Wgr g fea,s?l?leegfnot_ I say as far as our company is concerned

Iy
ould be Against that type of operation.

By My, Fleming: :

SOUrae. Would it pe fair to say, Mr. Crelinsten, that some (gt::xevie ;;Eﬁrﬁgﬁg

anq 18 may Joo) Promising enough to somebody sitting in b5 Lottt

to pig PCrS N front of him but to a man in business as you are, w ticalpalter-

natiys DiS capita] iy importing them, they do not appear to be e g
ves at all>—A. T would mot care to make that type of statement. I w

L}
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say this, that our firm would not be prepared to buy them and take that risk.

I do say this, that if the British possessions want to take advantage of the oppor
tunity created by our government as far as the market here is concerned they
ought to have the initiative to send them here on consignment and try to
develop that -market. §

By Mr. Thatcher:
Q. Did you ever ask them to do that? Did you ever suggest that?
—A. Their policy is that they want to sell f.0.b. or on terms of a letter of credit.
Q. They will not sell on consignment?—A. Not as far as I am concerned.
Q. Did you ever ask them?—A. Yes, we have even offered to take half
the risk. :

s

By Mr. Winters: : :

Q. Did you say you are obliged to pay American dollars for Italian lemons?
—A. Yes, sir. {

Q. Did you also say you could get all the American dollars you want for
Ttalian lemons?—A. Yes, sir.

Q. Is that so, you can get American dollars for Italian lemons but not for
United States lemons?—A. No, we can get United States dollars for American
lemons under a quota. 3

Q. But you can get United States dollars for all the Italian lemons you want
to bring in?—A. That is correct. !

Q. That is a peculiar situation.

Mr. Fueming: It is quite anomalous.

Mr. Lesace: Are you sure about that?

Mr. Fueming: It is an anomalous situation.

The Wirness: Mr. Lesage, I am very careful not to make a statement I am
not positive of.

By Mr. Fleming:

Q. You have brought in Ttalian lemons? You are speaking from experience?

—A. That is correct.

Q. There was not any question raised about your obtaining an adequate

supply of United States dollars for all the lemons you wanted to bring in from
Ttaly?—A. That is correct. |
Q. Dou you buy them direct from Italy or through the United States?

—A. We buy them direct; if you buy them through the United States then it

is charged up against your quota.

Mr. TuAaTcHER: Maybe the parliamentary assistant to the Minister of

National Revenue can tell us about that.
Mr. WinTers: I just did some asking.

Mr. Fuemine: That is not the first lemon we have run across in this problem-

By Mr. Monet:

k
Q. Now, Mr. Crelinsten, would you turn to statement 2? I am dealing with .hs

o

oranges, 288s, on page 1 of the comparison sheet which has been given to men
bers of the committee. On November 27 I see that 288s had reached a price of
$7.34 per crate?—A. That is right.

Q. And oranges, according to your last most recent purchase, have cost
$4.37?—A. That is right.

% th. Giving a difference per crate of $2.97, or 40-5 per cent—A. That i
right.

R

e ]
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] 29—

Q. Would you have an comment to make on this very large mark-up !
A'-Wen> there }'175 no questi(ix it is large, but it 18 difficult to say whethgi phat
Price is obtained for 25 boxes that we had in a car, or whether 1t was ol amut
for 50 boxes. The over-all profit on that car might have been/\x'asflet me P
1t that way—vastly smaller than would appear from this. S

%‘ %’-0\11(1 you have & breakdown of that car of oranges?—5A- N0

. You would not?—A. No. ‘

. Q. What would you figure would be the normal rofit on 2 crate ofﬁ(;r?;xggrs‘
in normal times?—A. 1 would not want to say what the normal protl e
a crate of oranges because at any time, even 1n depressed markets: }ef Eon
certain sizes out of a car that are in demand, and because of the V?}I;}t gas o
there the profits range as high as $2 or $2.50, but if you ask me W aﬁtl g
normal profit on a carload of Oraneey then 1 will say the normalhprgeason -
iﬁgo;‘d of oranges is anywhere from $300 to %500, depending o1 e

ear.

7 it?—A.
YouQ' That would be approximately 13 to 15 per cent; would that be 1b
Y T . o

] =l t

Q. From the figures 1 have been given SO far 1t would be: A. Basing !

On last year's COSt,gyes, on last year's cost. You might make $500 on 2 car

i f £
of oranges which would be 30 Per cent in normal Yimes: . Ye; DaN© had tha
ourselves,

h] than
Q. This price of $7.34 on that particular date appears to be 111%%‘31'
?,ny of the 'Foronto E\B‘h‘olesalers or ‘even the Montreal wholcsaletzrsa tg\ﬁokh%;’:,
Ieen here so far. Would you have any comment to make as to S
really have not. .

By Mr. Thatcher:

Q. How do you account for the fac't«—— S e

Mr. Lesace: Would you mind me mt.errupting‘? 1 should lik,

i ' i ~ They aré paid for
“Xplanation 1 have just secured about these Ttalian Jemons yt i

: ] i 3 : ver g€
n American dollars you secure, but the merican dollars 1€ g

1 1 financial
expe?the Wirxgss: 1 do not want to give the impression that 1 am 2

me Mr. Lesage: This does not concern the witness albt :lu' Fie ot T
nt is American currency, and as W€ ghip more to 1taly B herican D ency
>alance of payment is in our favour and we do not divert am

U R e 8

Mr. Fueming: If we keep On—

Mr. Lesage: We ship much more to Ttaly than

5 ance O
g yment on hoth sides is American curreney, hut the bal
ur fa-\’our. y;

o jmport. he basi_s (_)f
e payments is 1n

! eoretically we would

: Mr. Freming: If we keep on hoosting our.purchases o presumably ey,

: s, &

%?tu;(;-a point where we would ow® them American dollars
l\lon may have to be faced some ay.

L Ir. Lesage: That is certainly & physical

'nnpossibility with the countries
urope for many years to cOme:

Q. If 11 : s
as may get back to the question 457

dOVI;)\ the price of oranges in November, how 18 lt)ed el
sell after controls wefe put On’-’_\'OUT cost dropl s A pu '
$1 (l)ng price up $1.48 one woek and 2 week. followl gvou Sontie’ The selling
T’r-‘ 4? Tn other words, while your cost 18 going down ¥ e ot R

‘éci away up. Did vc;11 také ~advantég;e of the act t‘ﬁe ;::we'r‘ o : ;

Ok, T want to explain this t0 you, and then &0 o

By Mr. Thatcher: ked bY Mr. Monet 2 minute ago
. . X = e
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permit me. On this particular question you raised our whole operation, the

whole operation of the Crelisten Fruit Company, is predicated on volume and
on small profits, not from an altruistic point of view but from a sound business
point of view, because we have to perform a distributing service at a certain
maximum price. Beyond that we encourage direct buying and channelling away
from our business. When you say that we took advantage I have tried to
tell you before that does not give the picture. It is true that 288’s showed they
cost a dime less, but in the same car of 561 boxes we might have had 50 boxes
of 288’s that cost a dime less, which is a saving of $5, and the balance of the
car, 511 boxes, might have contained other sizes on which the salesman of the

California Fruit Growers Exchange might have raised their price 75 cents to
$1 a box.

Q. Is it not true that might happen any week? What might happen on
November 27 might happen in exactly the same way on November 137—A. I
am not disputing that. T am trying to convey to you that when you say, did we
take advantage, I will answer you by saying it was in order to arrive at &
reasonable profit that it was necessary to increase the price on the choice size
and reduce the price on the undesirable sizes in the car.

Q. You said a minute ago you base your business on trying to take a small
profit?—A. That is right.

Q. Then why did you suddenly take such a terrific profit on November
20 and November 27 after the embargo went on? That is not a small profit?—
A. I do not concede we did, because I am trying to tell you that if the
car contained 561 boxes—if you want to mark that down I will show you how it
works out—on 50 boxes we might have taken a profit of $2 a box or $2.94.
Let us assume we took $3. That means we made $150 on 50 boxes, but on 511
boxes, in order to get movement on undesirable sizes, we might have reduced it
50 cents a box against the previous day, so that the average on the car, in spite
of what appears to be an abnormal profit, actually might have been a lower
profit than we got before.

Q. Tt might have been but it is not probable—A. I would not say that.

Q. You will have your cars divided into various grades every week in
pretty much the same way. What you have said would be true of any week?
—A. That is right, yes, but if you will pardon me, suppose you take the week
of July 5th. You asked me to submit to you a record of what we realized
for 126 sized oranges, and in that particular time the demand was on 126 sized
oranges because the stores, the icecream parlours and hotels wanted them.
You have on the market twenty kinds of oranges, possibly 200 boxes of
oranges of 126’s which is the desirable size and we make $3 a box. That does
not give you an indication because at the same time we might be losing $1
on a size that is not desirable.

Q. How do you arrive at your selling price?—A. There are three factors:
The first one is the replacement value. In other words, if we have oranges
that cost us $5 and the next day we have oranges costing us $3, we anticipate
* in normal times a weakening market. That is one factor that enters into the
caleulation of cost. The next thing is the supply available of the choice sizes.

Q. Supply and demand?—A. No, T am not using the standard term of
supply and demand. I am saying that you might have, which I have seen
on the terminal floor as many as five thousand boxes of 216’s sized oranges:
and we have to call in one of the chain stores and we take a loss of $1 a bof
to move them, and at the same time there is a shortage of 344’s or 288's and
you _dO not have a big enough supply of these. So, you-have to take into
consideration the replacement value and the available supplies of the choice
sizes, and then you have to judge your demand on these particular sizes.

Sl ™ S e
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By Mr. Lesage:

Q. Cost has nothing to do with it?>—A. Except by replacement value.

Q. It is the cost, but not only the actual cost but the replacement value
taken together with the cost?—A. You see, the replacement value comes in
as the pulse of the market. That is the only way I can explain that.

By Mr. Thatcher:

Q. I want to finish my questions. On November 13 you were selling
Ofanges at $4.82 then the market came on and you sold them at $6.30 the
ext week. Wil you tell me how you arrived at that price? In the first place,
your replacement value was down instead of up.—A. That was no consideration.

Will admit that.
- Now, the supply available was shorter because the market was M 5=
A 0. As I told you a few moments ago, none of us anticipated that this
thing would be in force as long or as rigidly as it was.

Q. Your supply had nothing to do with it?—A. No, you said the supply
Was shut-off.

Mr. MayBank: “Shorter”, he said.

The Wrrness: No. As a matter of fact, the Canadian Wholesale Fruit

As'SOClation came out with the news item telling the public not to go panicky,

20d that because of the lower price the quantity available would be similar to
st year.

d Q. Then, supply didn't have anything to do with it?—A. T said that the
‘mand on that particular size. Here is what can happen in normal times.
rget November 17. In normal times— ; :

» - I wish before you tell us all this that you answer my question. I just

stant you to answer my question.—A. I want to illustrate it so you can underi

Stg?gs,j a little clearer. You have in the city of Montreal four major genera

Wi Q. I just want to know how you got at your pri_ce. Can you not'telltgs
l.thm_lt going all around. You said that three factors influenced your pmcel, e
ml‘ICe imped to $6.82 when the market came on. Now, you said that rep ?’.‘f’
5 0t didn’t have anything to do with it. The other two reasons are ;‘UPD ltsy
eeondl_y, and demand, thirdly. Now, can you tell us how that helgg, youtho
fermine yoyy price?—A. T just told you there were not enough 288’s on the
Market, .
Q. The supply then was cut down?—A. No, it wasn’t. s .
W Q. The supply was the same as the week before?—A. The supply in orange
= gle Same or more than the week before. o e
+ Then the supply couldn’t have affected (5 A e i
e to clarify that. pY.()u had in the week previous to Nmftmb% )erﬁmf)‘;fn]t’?
cArloads of oranges in the city of Montreal. Then you had s lir ficer Sl
“e':nf;_ﬁve carloads, so you have more oranges on the week a
) I‘lght" % )
of Q. Right.—A. But in those twenty-five carloads you might have a shortage
288 sized orang 4
B ?—A. You don’t know
Q. Of S ight not have had that shm'.t.age.— : .
’z‘};l?at e hg((i)ugos ggél’sq;)lgf;)re November 17. We might not have been getting
18 price,

: . i t that is one of the reasons you put your p?ice
IXP?EA.A’II“%LO?Q Sgggﬁ?&?f E}}::toflls reason. I will show you and lllustratxoﬁl.
i have had California iceberg lettuce on which we pay $2 extra on the

g Size, but when they arrived the demand was for 5,000 size.
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By the Acting Chairman:

Q. In other words, in this case there were less of 288 size in that shipment.—
A. Obviously.

Q. Are you sure?—A. That I cannot say.

Q. There is a question I want to ask you. On the very same date you were
selling your own oranges at $7.35 and I see that in Montreal, Parent, Goyer
“were selling at $6. I assume that the shipments were the same as they were
for you?—A. That is correct. Mr. Chairman, I do not want to appear imper-
tinent—that is for the want of a better word—but I really don’t think it is
fair to stick to November 17. If you will look at December 11, the selling
price was $5, and on December 18, the price was $5.35, and on January 5,
it was $5.40.

Mr. MayBank: May I make a suggestion. The witness in answering
seems to be afraid that too much emphasis will- be given to a certain date,
and therefore he wants to switeh to a different date. That is the way it looks
to me, and I think that if he were to understand that the mere fact questions
are being asked about a particular date it does not necessarily mean that that
is the only date that we are concerned about. I think it would result in quicker
answers and less need on his part to explain if this were done. It seems to me
that the witness fears that by reason of a certain date chosen, that undue
emphasis will be given to that date, but that is not so.

The Acting CHAIRMAN: Certainly not.

The Wirness: T am sorry to correct you. That never entered into my
mind. I don’t care whether you use November 27 or whatever date you wish.
I can explain to you that it was because our salesmen found out they could
get that price. If we had $7.35 our salesmen found out they could get $7.35.

Mr. MayBank: I will give you the impression that has been in my mind.

I say this, as you said a few moments ago, without the slightest intention of
being impertinent. My impression is that you did not wish to answer anything

at all until you found out what use was going to be made of it.

By Mr. Lesage:

Q. Would you let the witness repeat what he just said. The only explana-

tion would be that his salesmen found out they could get that price on the
market?—A. That is right.

Q. Well, then, there was only one factor in you setting your price on that
date, and that was to get as much as you could on the market?>—A. No. I said,
Mr. Lesage, that obviously they could not get $7.35 if our neighbor in the
terminal got, let us say, $6. Now, if the demand is on that size of orange we
don’t tell our salesmen at all what price to get on the merchandise.

Q. You never tell them what price to get?—A. No, sir.

Q. So, they settle the price themselves?—A. The produce merchant, if you
have to tell him what price to sell, you might as well throw him out.

By Mr. Maybank:

Q. How does it work?—A. Let us assume that on Monday you were
selling a certain commodity at $5 and movement was a little bit slow. You
start at $5 and go down to $4.50, and then down to $4. Possibly if you could
have in your mind the picture of the produce terminal it would be better. It
is different than in Toronto. We have one building in which eighteen wholesale
houses are located. Now, at seven o’clock in the morning the salesmen are
allowed to get on the floor and check up available supplies. By cight o’clock

in the morning the buyers are allowed to get on the floor to do their purchasing.
Now, the previous day we will assume that 228 sized oranges were cleaned up.

There were none available. They started in the morning with 1,000 and




PRICES 3215

“omebody set, the value at $5. They sold out. The next-door neighbour sold
out af, $4.50, and the market closed at six o’clock at $3. The followmg morning
the Salesmen get down on the floor to check up available supplies and if in their
l1dement, they feel there are not enough 288 sized oranges available they say,
A going to try to get $7” and they ask that but the fellow won’t buy it
and 5o they cut it, to $6.50 and the fellow buys it. |
Mr. Lesage: I think the explanation is clear. He gets as much as the
Market can hear.

By Mr. Fleming : ;
b - You suggested that it may not be fair to pick out one particular week
iecaus:e that might be somewhat isolated, but let us take a period up to and
Icluding November 13 on your list and then try to run through and deal with the
wonce of the period from November 20 to April 15. Just looking at the spread,
frst of al] in pereentage terms; before the embargo, the spread is between a loviv
& ‘1 per cent and g high of 11-4 per cent; after the embargo it goes frf)m 3
cewto "4 per cent to a high of 40-5 per cent. If you put it on a dollar an
a 1S basis instead of percentage, before the embargo your spread varies from
oW of 6 cents per crate to a high of 55 cents and after the embargo your
f}?}iead varies from a low of 48 cents per crate to a high of $2.97 per crate. IS{] it
iso] quite clear that the average mark-up—forgetting about any partieu }?r
emv}?ted ltems— your average mark-up was cunmdex_*ably higher after tl.le
hi ha-rgo than before? Is it not a fact the rate of profit has been sgbstan%a v
thg or all the way through since the embargo than it was before?—A. From
+ ligures, taking this particular period and particular size, I agree with you.
tOgam’ Lwant to tel] you it is not unusual at any time during normal op_(i;‘gtl(i)‘n:
Inont?l f)re?ual profits on a particular size of orange for a continuous period o
WOo. , .
ranss L Was trying to spread it out so as not to draw a conclusion from a few
;‘S?(Hsa(_*mm}s. Thatgis thpe reason I took the whole period. That li%ads Teng(t),
Cqua]] 152 1f that is a fair conclusion from this statement on pageb ’oatmslszle o
dea}a Y a fair conclusion that after the embargo came '13 e{heir B
of | oS were anticipating handling a smaller volume they move L up : %
Volproﬁt to Compensate them for what they antnclpated m the way o i
looume?\A' No, T would not say that. T will point that out to 'Xv’ou.will s}-z;
wh at the apple sheet, you will see we made no money on ﬂle?S- fc)}u g ’ge’
O.V qld We not, increase our rate on apples. Anybody \'Vho te']vl> you‘ 1a‘ i
- living in 5 world of dreams. In a perishable business like ours, we ca

(3011
trol may -ups or markets.

By M. McGregor:
.. QD : = yvember 20 and February 12 you
dig Tog mgkz(;ul';?;g? 153'0?3?&92?& k;)elt(\)\ﬁete?hglo:(e:u did before that or after that?
I Maypanx: That is not what he said.
he Acring CHARMAN: He said he did not attribute that t.o the embargo.
Con itir' I\YI‘?YBANK: He agreed that he did do that but he said that such a
D might be found— - _ =
L. "McGrico: On account of the different size of oranges mn a car?

he Wirnpgs: Yes.

Q Tf?/ Mr. McGregor: & thint Ltk
L1 S 288 is a popular size?—A. It A O February 19?
Dig Q 1t i Is a popular size why is the price so uniform after Fe :

o) Sell any?_ A They put the ceiling on.
\5 X
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Q. That is when you started to lose money?—A. No, they gave us a
reasonable mark-up. Incidentally, I think it might be well to record at this stage
that the Montreal fruit trade—

Mr. Lesace: What was that?

The Acring CHalRMAN: Finish your statement.

The Wirness: The Montreal fruit trade sent a brief to the Canadian
Wholesale Fruit Association’s secretary somewhere around the beginning of the &
summer recommending that he approach the government with a view to =&
putting on a maximum price in certain commodities.

Mr. THATCHER: Do you hear that, Mr. Fleming.

Mr. Freming: We heard that before. The butter producers asked—

Mr. THATcHER: The fruit dealers themselves asked that.

By Mr. McGregor:

Q. They left you a margin of profit of what?—A. 17 per cent, I think.

Q. How did you arrive at the mark-up on these oranges which you gave
away or practically gave away as souvenirs to make up for the ones on which
you made $2.90? How did you arrive at the 17 per cent?--A. We did not. The
government, gave us that mark-up.

Q. That is all right, but no matter what size they were, you still had to sell
at 17 per cent?—A. Oh well, here is what happened. When the government
put the mark-up on oranges at 17 per cent, you see, the buyers took propor-
tionate sizes the same as we did. Then, there was no more question of a choice
size.

Mr. MayBaxk: That is to say, taste and desire were interfered with =
somewhat; would that be right?

The Wrrness: I would not want to make that statement.

By Mr. McGregor:

Q. In other words, you sold these oranges after the 19th of February at =
approximately 90 cents a case profit; but on the others you made as high
as $2.30 profit?—A. Yes. ; “

Q. Still, there is no particular reason why they were sold for that profit?—
A. No, except this, Mr. McGregor; after February 19, every box of oranges in
every car made 90 cents a box profit. I ecannot tell you whether we averaged,
previous to that, 90 cents a box. On the 288’s we made $2.50, but I cannot tell
you that.

Q. It would be a strange thing if you were selling 288’s at $2.97 and taking
a loss on the other?>—A. No, because in the 288’s you have about 24 dozen to
a crate which is 30 cents a dozen. The retailer can sell oranges at 39 cents,
but, if he were to pay you for the 150 size $8, it works out to 50 cents a dozen.
He is restricted in the trade that will pay him 59 cents or 69 cents a dozen
for oranges. Naturally, therefore, the demand for that size is very much less.
If your car contains too many, you have to reduce the price to move them.

Q. There is only one way in which we can find out what happened in this
period between November 12 and February 19 and that is to ask the witness
for a complete statement. ’

Mr. MonEer: 1 was going to ask the witness for a complete breakdown of -
the contents of the cars which gave rise to this.

By Mr. Thatcher:

Q. Would you agree that in the week of November 20 to November 27
on this particular 288 orange, you did take a mark-up which was abnormal
A. No, I won't agree to that because T have repeatedly stated it was not unusus
for us to make an equal mark-up in a particular size in a particular car. J
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By Mr. Winters:

Q. What do you mean by “an equal mark-up”?—A. We have made a
Mark-yp of $3 a box..

By Mr. Thatcher: s
Q It Seems to me from these figures you have taken a mark-up w .101‘er$
oxcessive €cause oranges were scarce at that time or because the n~;msgapres
o Saying they were going to be scarce. It would appear from the figu
1 yoy had done so?—A. It might look that way. :

By Mr. Monet- : : Sk 05
1 Q. To clarify that so there will not be any nnsunderstanduvlg‘, “~O?d fx?om
%ease Send a breakdown for the cars from which the OFaNges WETE 80 i
OVember o) to November 27, giving the price you paid for each size an :
o O boxes in each car?—A_ We will give you a copy of the mop 0 os?
—A %.And also the prices at which you sold the different grades of orang
A. The different sizes. = : e
ou will send it to my address and I will see it is read into t i = h
m L. MayBank: So far as it has gone I suppose the fact of_atl‘attiil;] ;%e
faark"up at this particular time following upon the embargo or restriction,
¢ of jt eing higher at that time is purely coincidental?
® WitnNess: That i my honest opinion.

By Mr, Fleming :
Sent, Q. You Iuentioned a moment ago, Mr. Crelinsten, that an apéaealol&ig lzﬁealz
timg o0 to the public>—A. No, I did not say an appeal. I said ar - o
o the C 1 g rui ociati ave out a press release telling
the . “anadian Wholesale Fruit Association g Ol it
centp Ublic pot to be concerned about their supplies of eitrus e
o theyoha‘dWOUld allow the importation of practically the same a
ad the year previous. : e
Wh Q. In Spite }of t-h% press release, was it the experience of E}rllitlll'(iexggﬂfrf tlt;g
natom QU were selling that, they did, nevertheless, encouqteg sg No. they did
nOtu?e of panic buying on the part of the consuming pUbh%_'t Hogl s Ao
stop. but ig ¢an be explained in this way. If you go into a frui e,
yolfe to take ome some fruit in the evening or whenever yogvefal W
Mogss: 7€ & choice of buying pears or grapes or apples or sdjtv bty
e#le-' our buying is not concentrated on one comrzl(; B!
I§ 4 ”_Yllnating all those other fruits, you have created a greate
Vallable; that is obvious and that is what happenefi. Qi nk hiaidle dalers
The OW, that is what happened in celery, even though we lvailable durite T
Mongp vegetables, the only green vegetable that was a s S s
Cregte’ Spinach, beans, peppers, eggplants, cluc'ory.’ 'l g;e
180 demand for the commodity that is available. S ol
4 IQ' But yoy do not think that it would reach the Propt T oy
dogy,. Would never reach the point of panic. It would na u:;ail;ble
“hang € restricted varieties of fruits and vegetables a s 'O o
Wailahy, CHAIRM AN Is it not a fact that you have th~e sz;mzes? PPy
"2ble g You had before, as was said in that press release!

T :
he WITNEss: Partly correct, sir.

By A/IT' Azfonet.
1o ' s I do not have
3Ty . oW, I have no further questions for you on orar;)ges :Sr;dl s e
thereqil;estions, to ask you about your supp.lies~ of' g:eelggé : ;32 R
135213:15}; difference there from what previous witn
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record, but I would like to ask you a couple of questions on celery. I see that
on October 9, you sold celery at 96 cents, although you paid $1.85 for it. Would
you just explain that?—A. That might have been the tail-end of a car we had
left over, somewhat deteriorated in quality, and we would take a lesser amount
for it.

By Mr. McGregor: ,

Q. You see, the most recent purchase on that same day, or even the week &
before you bought at the same price; and I see further down you have got sales
here where you bought at $2.73, and sold at a loss of 173 per cent—that 18
somewhat exaggerated, don’t you think?—A. I am sorry, Mr. McGregor, it i§
not exaggerated at all. It is the accurate figure. I will give you an instance.
You bring in a car of celery in the month of December, or November, and yot
nave left over some 50, 70 or 80 crates.- You sell the bulk of that car of celery;
and then you have to clean out what is left. We may have sold the bulk of &
car at a fair margin of profit and then we would have say 50 crates or so left
on that car which we bought, let us say, on Monday at $1.85. !

Q. You mean to say that you would sell 50 crates of celery left in a car
purchased on Monday, that you would sell that left-over celery for an average
loss of 173 per cent?—A. Yes, sure. That is nothing unusual. You only have
35 crates, or maybe 50 crates, and we made on the balance of that car 50 cents
to 75 cents a crate—we still have a profit.

Q. According to these reports everything you sold on December 24, you
sold at $1 a crate and everything you sold on October 9, you sold at 96 cents
a crate—A. No, that was the average.

Mr. MayBank: You have shown there the average?

The Wirness: That is what we were asked to give.

Mr. MoxgT: Yes, the average selling price.

The Wirness: I do not say that every box of that is average.

Mr. McGreGor: You must have sold some of it very cheap in view of the
fact that your purchases are nowhere more than 2 weeks back. i

Mr. Maysank: But just a moment. We are looking through all of thesé
purchases of $3.32, and $4.33—there is nothing in here to show that these salef
of December 24, which averaged $1 were many in number. It does not mea®:
does it, that you cleaned out at that price?

The Wirness: Yes, because you will notice we didn’'t have any celery
on December 31. '

Mr. MayBank: So you did elean out?

The Wirness: Yes.

Mr. McGrecor: But you did have it on October 16? :

The Wirness: No, October 9. 5

By Mr. Maybank: |

Q. December 24, and then overnight you sold your celery which was
pu.rchqsed not further back than 4 weeks—would that be right>—A. I do pot
think it was 4 weeks, but it might have been. ;

Q. But it would not have been more than 4 weeks?—A. No, sir. -

Q. Therefore whatever was sold on December 24, was purchased at 3.37 and
4.33 and sold at 2.737—A. That is correct.

Q. Consequently in all cases there was a loss—2.37, 2.73 or 1.73—A. 00
that parNtlcular clean-up, yes; but 1 do not know how many crates there weré
: Q. No. T suppose—would it be right to say that at December 24, you ha¢

ad a good sale of celery?—A. We didn’t have many. £
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Q. You did not have many?—A. No. e
Mr., Winters: Does not the representation in your statement intimate
that much?

The Acting CHalRMAN: No.

By Mr. Monet: :
Q. I have just one more question to ask you about cabbage, imported
green?—A . Yes, sir.
Q. On March 4, you were selling cabbage at 3-57—A. March 4?
Q. Yes, which was the cost price; or, as far as the lowest purchases were
concerned it was the ceiling price?—A. Yes, sir. :
. Q. Two weeks later your cost price has gone down a little and you had
Increased your selling price by 1 cent and 2-1 cents?—A. Yes, sir.
. Q. Would you give us some explanation as to that?—A. The only explan-
ation T can give is that the market reacted and we were g.l?le to get that price
or it. Cabbage was on ceiling at that time and the ceiling was up to $3—
e ceiling I believe was 6 cents a pound. : : _
. Q. But when you were buying at less you did not feel like charging a
little bit Jess to the consumer?—A. I tell you, Mr. Monet; if you look at

€bruary 12, cabbage goes to $4.40, not figuring the expense of handling, we
Sold that gt 3-6. We have to have an opportunity of averaging up our sales in
order to take care of overhead and not have to reorganize.

By Mry. Fleming: :

Q. Your loss was bigger the next week, the week of February 19, it was
€Ven greater?—A. Yes. The cabbage market was in a demoralized condlt-l'on.
Yo 1;’(1); Moxer: You have given us the reason. That is what I was asking

The Wirxess: That is what I am telling you.

i MI‘-. Moxer: Because when members of the committee look at these ﬁguref
thg light of the explanation you have made they may put a different cons
Clion on the figures when they come to write their report.
The Wirngss: Yes.

% dM}‘- Winters: The witness says the cabbage market was in 4 demoralized
Ndition. Another witness got considerably more.

be The Wirnrss: He might have had a certain telephone trade that he wguﬁ

leg able 1_"0 get more than we would get on the \termn}al. He has a mtorhave

hof‘ retail distribution and ours is wholesale. That 18 why you mus'h %
iced that our gross percentage of sales is the lowest of anyone Who nhas

Peared hefore this committee.

N OBy e ice that your selling price

- On April 8, 15 and 22, I see for your selling price that youl -

221;9}1& time was above ceiling. What explanation have you to give as to that
Mg practice?—A. You are referring to what? e i Mt

~mjo} Caibbage, imported green, April 8, 15, and 922—A. No,1¢ 1g . th'

Might T correct that? We were not selling above the celhng,t u b{are w:ﬁ

selladlust‘meﬂt made by the Wartime Prices and Trade Board to éena e 1;;

that . & higher price. All these prices that you see on her% an ev?lry'l‘ru:i%

Boar(lis l(lindel‘ ceiling, before we sell we get the Iogal Wartime Prices and Tra

administrator to O.K. price as being correct. :

Ceiliny When T asked you nrl)y question you told me you were selling 1a,{-, the

g, s0 my question was right; but you adjusted it?—A. That is right.
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Mr. Moxer: That is the information I wanted. That is what I wanted
you to say.

By Mr. McGregor:

Q. You were purchasing cabbage in April?—A. Yes.

Q. And the ceiling was 5 cents?—A. No, we adjusted that, Mr. McGregor-

Q. What were you selling it at then?—A. Originally it was 5 cents—no, i
was 10—no, I am sorry, I think it was 6.

Mr. MoxEeT: 5 to 5-75.

The Wirness: No, it was 6 cents. '

Mr. McoGrecor: What grounds did you have to give the Wartime Prices
and Trade Board to raise the ceiling for you?

The Wrrness: There were times when we did not control the f.o.b. market:
In other words, the Canadian purchases did not have a bearing on the f.o.b-
market; and, if for a certain period the market is up high, so you cannot import
and sell under the ceiling, it resolves itself down to a question of whether the

government or the W.P.T.B. allows a proportion of the retail markup in order

to enable you to bring in cabbage for them:

The CmarMaN: Now, gentlemen, it is 6 o’clock.

Mr. TuaTcHER: I have just one general question.

Mr. McGrecor: My question has not been answered very clearly; whab
grounds does a man have to have to get a permit from the Wartime Prices an
Trade Board to sell over the ceiling price?

The CuARMAN: I am in the hands of the committee. If you feel the witness
should come back to answer further questions on other matters.

Mr. McGrecor: Oh no.

By Mr. Thatcher:

Q. I wonder if the witness would just answer one question for me and
I would be satisfied. Can you tell us what are the prospects of the next feW
months, in your opinion. I mean, it is likely that these things will continu®
to go up, or are there prospects that we may see some levelling off. Have yo!
any ideas on that?—A. My opinion is that the price of vegetables will go dow®
and should go down.

Q. That is domestic vegetables largely?—A. Yes. -

Q. Yes?—A. But as far as citrus is concerned, oranges and grapefruil
I think you will run into a decided shortage because all of our allowed quot®
are mostly used up.

Q. They are likely to go up?—A. They won't go up, but there will be #
shortage of supply. :

Q. How about the domestic, will they go down with the season and the®
go back up in the fall>—A. Oh, yes. In my opinion, you are going to find 0%
green vegetables fantastic prices this fall. 3

Q. They are going to be a lot higher on domestic?—A. After the peak ¥
over.

Q. There will be fantastic prices?—A. Because there will not be any gree?

supplies available.

The Acring CrAmRMAN: T am given the following explanation by Mr. Spent®
that when the laid-down cost does not enable the- wholesaler to make a pro’
he can get an order from the board to sell at a higher price as long as ther?
1s no reflection on the consumer by the retailer after the sale is made.
must have been the reason.

The Wirness: That is the split markup.

e — e
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By Mr. Monet:

Q. The wholesaler and the retailer both agree rather than do without it.
—A. Yes, but the retailer does not pay over 10 cents at any time.

By the Acting Chairman:

i Qh You are then expected to split your mark-up between the two?—A. That
rght.

By Mr. McGregor:

Q. There is one question T want to ask about carrots. On December 12
You bought carrots at 3 cents a pound and sold them at 2 with a loss of
per cent. Is that right?

Mr. Moxer: Local carrots, December 12.

The Wirness: You will notice, Mr. McGregor, these are washed carrots.
We do the washing ourselves, and in washing we grade them. We must have
ad some small ones and misshapen ones we sold and took a loss on.

By Mr. McGregor:

Q. You see the week before you paid 2 cents a pound for carrots and you
Sold at, 3:2, and then that particular week you paid 3 cents a pound and you
Sold for 2 cents. The next day you paid 2 cents and you sold them for 3-8—

am trying to explain that we buy carrots field ripe, and they cost us
2 cents, Then we wash them and grade them. We do not show you here what
OUr processing cost is.

Q. We know all about that. We have gone into that before—A. I am
plaining to you the sale at 2 cents of carrots that cost us 3 cents. :
D Q. Tt is strange that this one day, December 11th, is the only day up until

Cember 31st where that has happened. You sold at 3 cents on all other days
nd paid 2 cents, but on the one particular day you paid 3 cents and sold them
9 2 cents with aloss of 50 per cent. I was wondering if that was put in there to
®p your average down?—A. No, we would not do that. Why should we do that?

4 The Actine CuARMAN: The committee is adjourned until 4 o’clock
OMorroy,

By Mr. Thatcher: : i

Q. May I ask one very brief question, and I promise it will be the last.

Yoy Said a minute ago that prices might be fantastic in the fall. I think that
88 your word.

Mr. Maysank: Your word.

Mr. Trarcrer: No, it was the witness’ word. Is there any way—
veo Lhe Wirxess: T did not say for domestic vegetables. I said for green
l:vgitables. I think cabbage, carrots, beets and turnips will be at a reasonable

el. :

eeils Q. My point is this: Is there any way that we can keep this dovi'llg Wlthogt
kep 1857  Have you any suggestion in a voluntary way as to how this can be
Pt down?— A Ceilin gs won’t keep them down if you are not gempg the supplies.
et MayBank: Was the question fully answered? The witness was not
Pbed in the middle, by any chance, was he? : :
Su Che Acting CuARMAN: I think he gave the answer, that if there were no
Phlies ceilings would not make the difference.
ol The Wirnpss: As T said, there are ample supplies of root vegetables to take
€ of the anticipated demand between now and throughout the winter, but on
ten Vegetables, since they are eliminated, if there are any, they would have to
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come from hothouses, which is a much more expensive method of production and
naturally these would be higher. So comparing them with the field stuff the
price would be fantastic. Ceilings would not cure that situation because if you
have not supplementary imports, the ceilings will not solve the problem.

Mr. MayBaNK: When the merchant says, “Yes, we have no bananas” the
price is low.

The committee adjourned to meet again on Wednesday, May 26, at 4 o’clock.

APPENDIX
Translation of evidence given by Mr. Paul Boudrias and Mr. Armand Vezina

House of Commons,
May 25, 1948.

(Text): 3

The Special Committee on Prices met this day at 11.00 a.m. The Chairman,
Hon. Paul Martin presided.

The CrAmrMAN: The meeting will come to order. All right, Mr. Monet,
will you proceed.

Mr. Mongr: Mr. Chairman, Mr. Boudrias is the next witness. He represents
Les Jardiniers Modeéles of Montreal. Mr. Boudrias informed me that he wishes
to give his evidence in French.

The CmamrMAN: May I remind the committee that it has been agreed there
will be a steering committee meeting in my office at 3.30 this afternoon.

(Translation):

Myr. Paul Boudrias, President of the firm of Les Jardiniers Modéles,
is called:

By Mr. Monet:

Q. Mr. Boudrias, what is your first name?—A. Paul.

Q. And what is your occupation, Mr. Boudrias?—A. T am a gardener and
dealer. ;

Q. I understand that you carry on business under the name of Les Jar-
diniers Modeles?—A. That is correct.

Q. And this firm’s head office is located in Montreal, at 161 St. Paul

Street, East?—A. Yeg, sir.
. Q. Would you tell the members of the committee what position you occupy
in this organization?—A. I am the owner, the sole owner; that means I have
a hand in every thing that has to be done. T buy and sell and T have several
employees. ;

Q. This firm carries on a wholesale trade?—A. Yes, sir.

Q. In fruits and vegetables?—A. Yes, sir.

QI understand that apart from being the president and owner of the firm
of Les Jardiniers Modéles; you are a gardener?—A. Yes, sir. We have some
150 acres under cultivation and there are about one hundred and fifty gardeners
in the neighbourhood where I live. We work together very closely and I do

e
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My utmost to find a market for their produce. The firm of Les Jardiniers
odeles serves as an outlet for the produce from my parents’ farm and the
Produce grown by gardeners round about.

Q. What do you mean when you say, “We have a farm”?—A. I ewpressed
;n}f'self incorrectly; I am referring to myself. I mean that I am the owner of

arm.

Q. You are the owner of a farm on which you do gardening?—A. Yes, sir.

Q. And if T understand correectly, the produce of the growers operating those
farms is sold through the medium of Les Jardiniers Modeéles?—A. Yes, sir.

Q. You also state you have a certain number of farmers who grow vegetables
and that you are the prineipal buyer?—A. Yes, sir.

Q. How many farmers operate with you, or rather, how many of them
Supply your trade?—A. I would say between fifty and one hundred.

Q. Am I correct in saying that the great bulk of their produce is sold
thI'Ough you?—A. T would say that at least 60 per cent of the produce grown

Y all those people is graded first quality; second quality produce is-sold on
e local markets.

Q. Must I understand that you purchase that produce on your own aceount
to resell for your own profit or do you sell it on a commission basis?—A. We
Dever take goods on consignment; however, that might oceur once or twice a
Year, but 99 times out of a 100 the produce is purchased at a set price agreed
With the gardeners. It is our produce and we can take a loss or a profit on it.
. Q. Does that apply to al! goods called domestic goods? Is all the produce
Which you buy from farmers, no matter where, produce which you buy and
tesell exclusively for your own profit?—A. That is correct.

" Q. So that you do practically no business on a commission basis?—A. Prac-
lcally none, possibly one per cent, as I stated a moment ago.

b . Q. Then, there is one per cent which you call trade on a commission
A818?—A. Yes, sir.

Q. In addition to your trade in local produce, do you handle imported
Prodyce?__A . My trade is in the ratio of 75 per cent of local produce and 25
€I cent of imports. The purpose of our business, and I want you to understand
< 18 clealrly, is that we deal in imports in order to provide a livelihood for our

A during the winter and to improve our distribution, for in our case, in the
OOHtreal area, the production season lasts from six to seven months. This is
iqne. to give employment to the men and enable them to benefit by a good
Stribution. That is why we handle imports. We are gardeners and we have
. deways been gardeners from father to son; we are one hundred per cent gar-
ers. As I stated a moment ago, that is solely for the purpose of marketing
€ Produce of our relatives and friends. ;
sold Now, you spoke a moment ago of local gardeners and you said you
Noy their produce. Would you tell the members of the committee, taking
ho €mber 17 of last year as a basis, whether your firm had more produce on
a0d at that time than in previous years?—A. In the first place, our firm,
e not speculators. I always say “we . . . .”
Not hen you say “we”—A. I am speaking of the employees. We are
cor. Peculators and have never been. - That is the first reason. We are a young
lap Cern.  We have been in business ten years only. _Our reserve cannot be
of ge. e never engaged in speculation. We have just about the quantity
IlevI;I'Od-uce we can market in a matter of ten or fifteen days, and we have
31251‘ had a greater supply on hand. If we handle a turnover of $100,000 or
gPEat’ weekly, we never handled such a turnover with a quantity of produce
€r than what we could market in ten days.
- Speaking of last fall in particular, at what time of the year do you store
of § Products for the winter?>—A. We start to store our products at the end
®ptember or the beginning of October.
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Q. You have storehouses?—A. Yes, and the growers have a little storage

space. But when the embargo was imposed last year, only a few growers had
produce in hand. We experienced a very bad summer and had very poor crops.
L ] =

By Mr. Lesage: 3
Q. For all types of produce?—A. Yes, sir, generally. I figure that the

crop has been some 60 or 65 per cent smaller than it was for the five previous years.

By Mr. Monet:
Q. I take it, Mr. Boudrias, that you make your statements not as repre-
sentative of Les Jardiniers modéles, but as a grower yourself?—A. Yes, sir.
Q. Your statements do apply not only to yourself but to growers whom you

do business with generally?—A. Yes, sir. This concerns all growers in the

Montreal area.

By Mr. Lesage:

Q. That does not apply to potatoes?>—A. Not many potatoes are grown in
the Montreal suburbs. We depend on New Brunswick for our supply.

Q. What produce do you mean then?—A. Celery, cucumbers, tomatoes,
lettuce, cabbages, turnips, cauliflowers, spinach, and so on; also beets.

Q. And the production of these vegetables had been smaller by some
60 to 65 per cent?—A. Yes, sir. It is due to bad weather. There was less
produce or rather less production, as shown by the average of 60 to 65 per
cent in the Montreal suburbs. Of course, when the embargo was imposed, the
little group who had vegetables on hand at the time benefited by that situation,
there is no doubt about that. That group represents at most from 6 to 10 per
cent of all our gardeners. So one can readily understand that vegetables have
doubled and even trebled in value, and that for many more causes. That was
not due to the embargo. That was the will of Providence who did not favour
us with fair weather. There was no production.

Mr. Tuaarcaer: Would you speak more slowly, please, so we may follow
you?—A. With pleasure.

By Mr. Monet:

Q. Would the erop, which you described a moment ago as more or less
poor, have been a contributing faetor to the rise in prices?—A. It is the main
cause,
Q. You consider that the rise in prices is due to a more or less poor crop?
—A. Yes, sir.

Q. Now, I understand you said that growers who, after that date of
November 17 you just mentioned, had on hand certain produce referred to
in your answer to Mr. Lesage’s question, had benefited by the rise due to supply
and demand.—A. That was a well deserved rise. For years we had been denied

fair and even normal prices. From time to time, farmers need encouragement-

such as this.

Q. So you don’t express yourself as owner of Les Jardiniers modéles but
as a grower?—A. I am more a farmer than a businessman.

Q. What you state applies more to gardeners than to farmers?—A. Yes, sif-

The Cramman: They are happier, too.

By Mr. Monet:

Q. As the Chairman is saying, they are happier?—A. That’s it. g
Q. You are giving us very interesting information. You find yourself in
the happy situation of being both grower and tradesman. Now, let us go back

to the questionnaire submitted to you and which you have answered—A. OB

pr s
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that point—1 like to tell you what is going on in our group of producers
Comprised of about twenty-five to thirty of us—last Sunday we discussed the
Situation and the way of disposing of our vegetables now. Our people are
getting ready to produce more, from two to six times more.

By Mr. Lesage:

Q. That is for last year—A. Even, in August or November. .. When th_e
farmer is encouraged and aims to treble or quadruple his production, this
Qutomatically entails a drop in the cost of living. In September or November,
We will even need help from you to find markets. At the present time the
8ardener is encouraged to produce and in two months’ time vegetables will be
Plentiful, Last week, radishes were selling for 80 cents; with the new production
f0ming in, they are worth 40 cents as I found out at 2 or 3 o’clock this morning.
00n they will sell for 5 cents a dozen. More than that, I would not be surprised

see them reach a bottom of 30 cents or 3 for 10 cents.

Q. That is the pre-war price?—A. If you encourage the farmer, he will
Produce and prices will come down automatically. i

Q. Therefore you think that production is the corrective for inflation?—
A. From my point of view, that is really the corrective. In the first place, people
Must be encouraged to return to agriculture. No one wants to pay exorbitant
Prices but everyone will accept normal prices, Then the consumer, when he
SPends his money, wants to be protected and prices must not be too high. We
Want ordinary prices, prices that will enable all to make a living.
! : You want a fair return?—A. We want a happy medium, and we have
1t at the present time. By mnext fall everything will become normal and we
Will even have a production surplus.

The Cuamman: Thanks to the committee! That is very encouraging.

By Mr. Monet:

& Q. Coming back to your business, to whom do you sell>—A. We have
& branch at, Sherbrooke, one at St. Johns and one at St. Jerome. We work
” x0-operation with the firm of Courchesne and Larose. We make our purchases
Ollectively, We have four hundred or four hundred and twenty-five inde-
la?ndent grocers. Institutions, Catholic as well as Protestant constitute a
isl‘ge bortion of our customers, and a very big customer from the very beginning
di the Atlantic and Pacific Company, which does its utmost to help in the
Ovsmbutlon of vegetables in the Montreal suburbs. The minute we have
5 €Iproduction, the moment we tell them, those people pay a fair price, as

Quitable as they possibly can to our gardeners. : i
ehas ¥ You sell your products to the retailers and over and above you sell to

aln storeg?—A. Yes, sir. =53 3
Q. Now, will you produce that statement as exhibit 115?—A. Yes, sir.

(Text): ‘ :
Mr. Moner: The next exhibit will be filed as No. 115.
EXHIBIT 115

Statements on fruit and vegetable operations.



LES JARDINIERS MODELES
(161 St. Paul St. East., Montreal)
AVERAGE SELLING PRICES

SraremeNt No, 2—Prices

y Apples Potatoes Carrots Carrots Onions
Ot [pothoim gy | Cgev | BRI | Tomsoss| Cabbtee | Cabbese | Tul® | pcicy | G
. : clntos! A % Janada 3 4 o.1 o.1 0.
Date 288 Fancy No. 1 No. 2 No. 1 hot-house green green siaBad &t o yollosw
per crate per box per crate per crate per lb. per 1b. per lb. per lb. per lb. per 1b. per lb.
$ cts. $ cts. $ cts. $ cts. cts. cts. cts. cts. cts. cts. cts.
1947 J
October ) A Ty L 5.33 3.64 3.15 2.65 |.022 N.B. .034
October [ PR T O 5.09 3.38 3.15 2.65 |1.022 P.E.I. .034
October 16.......... 5.33 3.38 3.15 2.65 |.022 P.E.I, .039
October, " 33.... 5. 5.33 3.38 3.16 2.67 |.021 P.E.I. .039
October  30.......... 5.33 3.38 3.16 2.67 |.025 P.E.I .039
November 6.......... 5.10 3.38 3.64 3.40 |.025 P.E.I. .039
November 13.......... 5.35 3.38 3.40 3.40 |.025 P.E.I. .039
November 20.......... 6.30 3.38 4.85 3.88 |.027 P.E.I. .048
November 27 7.00 338 5.33 4.85 |.028 N.B. .058
December 4 6.31 3.38 4.85 4.85 |.027 P.E.I. 073
December 11 5.25 3.58 5.33 4.85 |.027 N.B. .063
December 18 5.50 3.38 5.45 5.25 |.028 Que. .063
December 24... 3.34 3.38 5.45 5.25 |[.028 N.B. .065
December 31 5.50 3.38 7.00 5.50 .03 N.B. 065
1948
January 5.57 3.38 08Y B e s BRI & o s SO Ll e .063
January 6.00 3.38 083 [t 9 S S ey L R e I .063
January 5.82 3.39 1020 lEiEed TS 5 1 JGRY B e RN (OB L. U SR .067
January 5.82 3.34 JIB8 1 e e e T T 1 | PRLCHIETE o 067
February 5.......... 5.82 3.30 020 ARt Bl e e R .058 SO048 oo 10 .085
February 12.......... 6.00 3.30 JOR | R e L P B M .045 Py ahl TR s R .093
February 19.......... 6.18 3.30 L0209 B o e e o 041 SOTB: AL e ot sris s 0,093
Rebruary: 26.0 . Siaoy 5.98 3.14 028 L e T e e s .043 TOBE I v s ey .092
March Al o v 5.47 3.64 U R S PO T SR W .058 e g e Al .085
March y i BT e S 6.50 N.A. Fii 211 L SMTS LS iR AV O P .058 N.A. 077 .092
March 18 fis I IS R R o G028 [oivsivaseaia] o, SR 2 17 o e 8 L .079 087
March ) AT 5.20 4.12 D20 R SR Sl BLAEE R TN, . 094 .097
April Bedin S} 5.36 4.12 A1y R rOSE e ST el A B gt )G SEES R SN .088 .098
April S linel 5.14 N.A. 312 R CIIEAT o R P PN Gl v AL 1o S LA L i ) .088 .126
April Y, (T LA i il et el 40 o T R LT T MR e DT B N S g i B N.A. 12
April - R e BB ok T e {1535 MR R AT [ ee T P DTG Ew v 1o S DA 12
e T A T R A it ot = ekt - Ty
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LES JARDINIERS MODELES SraremeNT No. 3—PURCHASES

(161 St. Paul St. East Montreal) B
Lamp Down Cost or Most RECENT PURCHASES x
Oranges B. g_pfé§?1 38 Celery Celery P }gf’%t.'(fs Tomatoes | Cabbage .Cabb.age Cf:;(.;o[ts i gﬁfﬁiﬂ 0(51:1?8
N d Add Calif. Metntosh Ont.o Ont. Ohnads Ont. local imported No. 1 No No.'1
ame an dress ‘ 288 Fancy No. 2 No. 1 No. 1 Hot-house green green washed Srashod yellow
per crate per box per ctare per crate per lb. per 1b. per 1b. per 1b. per 1b. per lb. per 1b
$ cts. $ cts. $ cts cts. cts. cts. cts. cts. cts.
1947
October I e 4.79 3.18 1.90 | B 1.67 (.019 N.B. N.A .026 015 o . T AR TR b
October A 5.00 3.17 1.90 1601019 BR s s, 3504 .023 o dcn s R e .028
October: - 65 50 5 5.19 3.18 1.90 s B o (R R R e 027 TR ot St i oS X8
Ootober’ . 23 niay 5.04 3.25 2.00 P 1R Y SE T S S .023 108 IRy EEE G 2Tl e WA 5T D
October 30 4.93 3.30 2.5 2 MRSHIIRES=" ~ 7o M i sl .023 ¥ 01T, Gl bR SO Al (Tt il
November 6 4.93 3.17 2.10 PR T 1§ SRR (e .023 (1 PR T Rl TR .03
November 13 4.17 3.25 2.50 R 00 BRI 0 TR T .025 R D s s A o AT
November 20 4.15 8228t TR- Ao B A1 S T AL DR O28 N B L e fe .03 7120 ] S RO 89 o)t Ny S
November 27 4,12 3.06 | O 4.36 A RO OTIN R, 551 A .05 JORN Mt 1 Tioh IR LR Rl
December 4 3.92 S S I 1 WS R e R G Y 1 R Y 22l ] SRR G .06 12 o A AT ke 055
December 11 3.75 3.12 | T 4.65 | T 4.35 [025N.B. .20 057 21 11T R S . 055
December 18.......... 4.68 3.12:1 0. .4.81 4.75 N.A. .20 .06 1 S SR PR 1+ 08 L0 Jh i A )
December 24.......... 4.00 3.21 N.A. T 5.50 [.025 P.E.I. 075 L OBR s A T ey S STN I | i
December 31.......... 4.30 2L v T 7,00 N.A. |[.030 P.E.I. 087 S, il RS LRSS SR e SR
January 4.65 N.A TR B T i O RS ORIRE I el (0 il o A (T ISR R el e |2 RN R PR 3 ) B St Wi
January 4.80 N.A T _ 6.50 BUOR S IADR R A TG b s o . VSR P AT T S INAL Vi < [ sl b SR 061
January . 2280, .. .o 4.60 N.A N.A. A0SR ORO S S e L ) s s 6 T E T S 08 A e SR T R e S s e o
January  29.......... 5.00 N.A 2280 G I 2 00t s OgR teia el L L, o {0 S (LN A0 0 e SOABNT LIt 3 Rl S RS
February 5.c.....:.: 4.60 N.A 10.00 | T X127 phle e (AT G RN S N.A. .048 $0B/ o It 3ok TS i e i el
Febroary 12.)..0. 5.5 730, A R R e (SR R SO R e R e | R S T e RN .046 JOB U b s it AR R s
February 19.......... % MR AT QRN kA UL ol RS Wl Y D AT ML e AR s .04 B Ly GG Bt QL .084
February 26.......... 758 iy ow s eI (N - o [ i BRI T e e e B 3 .037 P31 4, i WA Vignn. . 2 .069
March A, N s 1 T AR W A e A s b S M R P U T | e o S M SRR .033 1 R A G B 9 o .082
March DI (.0 s . [ T ARG o R TaR. () RN e (P i TR LG e RO DR .033 o R RS, B 5, o R e
March 18 o S 4Bl St WA Tl a B The S e [P s e R SR TR T A T F0BB s Fae i & aiie .075 07 T
March P L L B O] B s on NN [l RN [0 o By | 197 T MR R et S (T R 00, 7 A [ P SRR OB [ e S e
April 1 4.70 1) IR RS ORT SARE0 o Pie nb w0 ¥ B AT I eahR A AR R R
April 8 B a8 e T B S e e S s e o o TSR, (O3 GRS SR () e ) D58 i et oo e R e gt
April 15z 4.25 i BV T el DN O ST DD "o L o 7 0y AT s SR LT TS o 0 P8 T 061 085 .09 10T
April 22 4.38 BN A LT o R e S b g ) R TR S TS R o SR ol 079 N.A. NGAS .10 T
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Statement No. 4
LES JARDINIERS MODELES

Montreal
Sept. 1 to
e Deec. 31, 1945 1946 1947
1944
$ cts. $ cts. $ cts. $ cts.

e s P D Wl S e o i s oF o SR 327,782.02 | 1,855,737.23 | 2,843,609.36 3,771,654.62
S R e B R R, 301,883.56 | 1,720,588.38 | 2,648,360.72 | 3,431,963.26
OB YOI s o ik o s ool oLy AT i 5] 25,808.46 135, 148.85 195,248, 64 339,691.36
R OO 2 T IR kS8 o S oG a s & T wie . wraiees 391.11 15,203.73 10,877.05
D88 TOFOIUG. 7 v S oid o orians o ¥ s e 25,898.46 135,539.96 210,452.37 350, 568.41 b
T R e g SN SV, 14,121.63 52,468.96 80,843.93 128,518.07
Other expenses. .. ... e e gl e S 17,014.42 76,780.44 118,903.91 221,429.04

31,136.05 129,249.40 199,747 .84 349,947.11
Operating profit or108s. ... ......ovovevivunn. *5,237.59 6,290.56 10,704.53 621.30
LT TR ) B g vV I SR o b AN i 355.01 3,240.40 5,320.75 7,933.24
Profit or loss before taxes.................... *5,592.60 3,050.16 5,383.78 *7,311.94
Per cent gross profit tosales..........7...... 7-9% 7-3% 6-9% 9%

* Loss.
(Translation) :
By Mr. Monet:

Q. I understand, Mr. Boudrias, that you have read with me the question-
naire that was submitted, which you have completed and which will now be
filed as exhibit 115, and you accept it as reproducing correctly the figures that
you submitted?—A. That is correct.

Q. And with exhibit 115, which you have produced in the same way as
previous witnesses have already done, you produce a comparative schedule,
which will not be printed, giving the figures opposite each other in order to
facilitate an understanding of this document. Therefore I refer you to state-
ment No. 4.

(Text): .
Mr. Moner: 1 wish now to refer to statement No. 4, but before doing s0
I would ask the witness why all the information requested for the monthly
statement as from other witness has not been supplied; and, also why we did
not get any figures as to his sales and operations before 1944.

(Translation) :
By Mr. Monet:

Q. Mr. Boudrias, I have just explained in English to the members of the
committee that I would now ask you why you have not given, as requested,
the monthly statements for the years 1947 and 1948, which were asked of the
other firms and obtained from them, so as to enable the members of the com-
mittee to examine your monthly- operations in 1947 and 1948. You gave me
an explanation which I would like you to give now to the members of the
committee?—A. Mr. Monet, from the very inception of our firm we have never
done that; we have tried from time to time to draw up such statements, but

we found it impossible. Ome must realize that we sell perishable goods. A% :

times the goods may be valued at $50,000 when the farmer delivers them and
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then, fifteen days later, the same goods may have dropped in value to $35,000.
We have thug figured that such statement would not give a true picture, that
1t would be useless work. We thought that closing the books once a month was
unnecessary work and that it would be preferable to do it once a year.

n or that reason it is not possible for you to give us the particulars tha:t»
e requested from you?—A. We thought it would serve no purpose to do it
that way.

\ Mr. Lesage: In other words, you make no inventory at the end of each
‘) month?__A Ny, ;

"~ By Mr. Monet:

i The inventory you could make for that period would not give a true
Picture of yoyp operations or of your goods on hand?—A. That is right.
also notice in Statement No. 4—

b . THATCHER: M. Monet, will you tell us if those figures were prepared
¥ auditors?

By Mr. Lesage:

Q. Were they audited by a chartered accountant?>—A. He is here.
v W_ere the figures in Statement 4 audited by a charted accountant?—
© 168, sir, they have been audited. :

By Mr. Monet: ‘
Q. Do I"understand that your accountant is here?—A. Yes, sir.

By Mr. Lesage:
Q. Who is your accountant?—A. Messrs. Devarenne and Vezina.

(Text) :

quSs%Yh‘- Moxer: You understood what the witness said in answer to your
10n, Mr. Thatcher?

(Translation) :

By Mr. Thatcher:

Q. Were those figures given to the Government?—A. Certainly. i
Opergt: . OF Your taxes?—A. That is right. They are the exact figures of the
Pathl’lS: 100 per cent.

By Mr. Monet: ;
Dietu?é XVhat A Sh?W in stat-em‘e?zntANol. 03, as reqliested, is a statement or a
your yearly operations?—A. er cent. 7 =
Sent ¢, ot you J'flst tgld %\/Ir. Thatcher, this I;ta_tement of your operations was
? the income tax department?—A. Yes, sir. e
or i % °Ub with regard to the monthly statement, you are not in a pos
10t possible for you to give it?—A. No.

‘3 - Ify . oot h al volume of business
+ 4 is difficult to understand that with such a large ( s
thig f: 1 say that youolosi;1 rer:mney last year?—A, I have broken it down, and
8lven,

: Moxer: T will question the witness in detail on this statement I was
0 just now.
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The CuAlRMAN: Mr. Thatcher’s statement was that he could not under-
stand how with such a large volume the profit was so small.

Mr. MoxEeT: I want to question the witness on that now.
(Translation) :

By Mr. Monet:
Q. Let us take now your statement No. 4, Mr. Boudrias. Would you tell S
the members of the committee what was the total figure of your sales for 1944?—
A. For the year 1944, $327,782. One moment please. }

By Mr. Lesage:
Q. For four months only?—A. Yes, sir. For four months.

By Mr. Monet: ’

Q. You are answering the question as it was put to you, and it is for a four
month period?—A. Yes, sir.

Q. Would you tell the members of the committee why you did not provide
the figures for the years prior to 1944, as requested, as you were asked to?—A-
The figures for the previous years? ‘

Q. To September 1, 1944?—A. My organization, when I started, was not !
much concerned with bookkeeping; we were working night and day, my wife
and I, and we had a fair, simple and ordinary accounting system, and for
further details T might refer you to Mr. Vézina, our auditor; he can acquaint
you with all that.

Mr. Moxer: Mr. Chairman, I ask that Mr. Vézina'should be heard. He
has some information to give us, and in all fairness to the committee and t0
the Boudrias firm he should give evidence immediately.

(Text):

Mr. Moxer: And the reason why there were no figures for 1944, was
because there was no proper system of accounting in the business at and beforé
that time: and I would like to have Mr. Vézina sworn so that he may be able
to give us the reasons for that.

(Translation) :

Mr. Armand Vézina, chartered accountant, 10 St. James St. Wesh
" Montreal, called:

By Mr. Monet:

Q. I understand, Mr. Vézina, that you had something to do with preparing
statements, and particularly statement No. 4, for the firm Les Jardiniers Modeles
of Montreal?—A. Yes, sir. )

Q. You contributed to their preparation, if you did not prepare them !
yourself, in the light of the figures submitted by the firm Les Jardiniers Modeles? |
—A. Yes, sir.

Q. Would you, more particularly at the moment, Mr. Vézina, tell the
members of the committee why this firm is not in a position to give a statemen
of its operations or the result of its operations, as it has been able to do sinc®
1944, why it was impossible for that firm to get those figures for the previou®
operations?—A. Mr. Boudrias sought my services in August 1944, and at th&
time I established a complete accounting system. There was no comple
accounting system before. He had a book for accounts receivable and expense®
and the entries were made in a copybook, very simply; they were single entrie®
As he paid he marked that down. However, that was not complete. There WA
no bank or cash balance. There was not any control. I could not know al

e
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the expenditures he had made. I examined those entries in the books, and I
appened to find some invoices, a lot of things; and however I found many
Ings that he had paid for, but for which I never found any account. .

Q. Then the previous accounting system was wholly inadequate, there

Were no means of giving an accurate answer on that basis?—A. It is true.

By Mr. Lesage:
Q. It was a mere journal?—A. That is right.

By Mr. Monet:

Q. I understand at that time the operations of the firm Les Jardiniers
Modges were not as developed as they are to-day?—A. No, they have been
Much extended during the vear.

Q. And Mr. Boudrias said a moment ago they were chiefly what you call
fam}ly operations, that is he conducted his business himself with the help of his
family? A Yes, sir.

Q. And you, as an accountant, are giving the information you were able to
Secure unti] the period of August 1944, and it was impossible to reconstruct—

+ 10 get accurate results, no.
th Mr. Moxer: I must add for the information of members of the committee
at some figures and a statement similar to that deseribed by Mr. Vezina were
Submitted to me and that, after auditing all of them with the committee’s
ccountant, we reached the conclusion that such figures would definitely be of
9 use to the honourable members of the committee because they were inaccur-

ate and, consequently, we decided not to table them in view of the fact that they
Were absolutely useless.

(Text):

Mr. Moner: I want to say this for the benefit of members of the
comlr}lttee, that Mr. Boudrias and Mr. Vezina, the accountant, submitted to me
gertam figures as to the operation of this firm previous to September, 1944, but

1 account of their being inaccurate and inadequate, as was ascertained by an

cXamination of Mr. Vezina and other witnesses, we came to the conclusion that

. Was purely a waste of time to put them in the recorc_i because they Woul.d

€ally not show the operating figures with respect to this company. That is
¥ we have put in only the figures which have been audited.

Mr. Mavuew: Will you explain that $102,000 increase?

. Mr. Moxgr: I will question the witness on each of these figures. I was
Just Pointing out that the witness could not, as some other firms have done,
€ us figures for any period previous to September of 1944.

(Translation) :

it Mr. Lbsace: Mr. Monet, before you question the witness, could he tell us
8ardening operations are included, or if it is only the business end.

The Wirness: Both are included, Mr. Lesage.

By Mr. Lesage: i
Q. Farming is there also?—A. Farming is there. ; .
Q. Farming operations are included— —A. Farming operations are included,

?}?d 80 are Les Jardiniers Modeles, both of them, both are included together,
€ farm—anq then the store.

By Mr. Monet: 3
ref Q. That is to say in statement No. 4 you have the total purchases with
%I‘;}’ence to all commodities bought by yourself or your firm?—A. That is

ect,

13521¢
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Q. Whether those commodities come from your farm or from other farmers
or growers throughout the country, the figures in statement No. 4 show the
total of your operations?—A. Yes.

By Mr. Lesage:

Q. They are combined then, the purchase and production costs?—A. They
are grouped together; and, in order to answer the gentleman’s question who, &
moment ago, found that rather singular—

Q. I think you had better wait for Mr. Monet’s questions, Mr. Vezina.

Mr. Moxgr: Yes, I should like to ask you a few questions.

Q. Mr. Vezina, you said that for the four months ending December 31,
1944, your sales reached a total of $327,782.027—A. Right.

Q. Would you tell us now what was the total of your sales for 1947?

Mr. Bouprias: For the year 1947?

Q. The accountant might answer if that can help at all?

Mr. Vezina: $3,771,654.62.

By Mr. Monet:

Q. That is the total of the sales of the firm “Les Jardiniers Modeles?
Mr. Vezina: That is it.

By Mr. Monet:
Q. Would you tell us when your fiscal year ends?—A. December 31.
Q. So that the figures that you just gave us represent the operations for
the twelve months of 1947?—Yes, sir.
Q. Now, you note, do you not, as between the totals of the sales for the years
1947 and 1946, an increase of over $900,000?—A. Yes, sir.

Q. And that the total of your sales for 1947 is practically double what it

was in 1945?7—A. Yes, sir.

Q. I now refer you to the gross profits. Would you give us the total amount
of gross profits for the year 1947 by comparison with the year 1946?—A-:
$339,691.36 in 1947 and $195,248.64 in 1946. :

Q. Then you have an increase there, Mr. Vezina, I am not speaking of &
few dollars, but of an increase of approximately $150,000?7—A. Yes, sir.

Q. Then, how do you account for a substantial increase in your gross profits
when your turnover after only shows $900,0007—A. Did you say, an increasé
of the gross profits? Here you have $339,691.36—

Q. You said that you had an increase of approximately $900,000 from 1946
to 1947, when you show in gross profits the sum of $150,000 more in 1947 tha?
in 1946; hence, could you explain to the members of the committee this profi
which seems considerable at first sight.

Mr. Lesace: Once more, if Mr. Vézina prefers to answer—

Mr. Moner: Yes, I believe that Mr. Vézina can answer, unless Mr. Boudri?
prefers to answer himself.

Mr. Viizina: That can be explained because a good part of the purchases—
and that is what accounts for the fact that the percentage is higher in gros®
profits—is made by others. We buy carloads for others and we sell those ¢8I
load lots at a profit of 1 per cent only; the percentage varies considerably i
our line of business. : :

By Mr. Lesage:

Q. Les Jardiniers Modeles often buy in common for other wholesalé?
merchants?—A. Yes, sir.
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i is included
. Q. And that is included in the total of the sales?—A. Yes, that is mnc
gl the total sales and in the purchases also; therefore that has the effect of
€ereasing the gross profit slightly. : }
Q. Now, these increases of gross profits that we are asking you to explain

vareA. They may be smaller or larger according to the different years; they
ary.

By Mr. Monet:

y
e Q. Could you tell us what the difference between 1946 and 1947 would be?

. . 'l m
In 1947, it is rather hard to say exactly without having made a comple
teakdown.

By Mr. Lesage:
Q. You did not make a breakdown?—A. No, not a complfate one. :
Mr. Moxer: We want that because, as the Chairman said the Oth}?rw ag’l;
at first sight, the gross profit increased by $150,000, and the sales sho
Merease of $900,000.—A. Yes.

. i . v S
Q. T would like you to explain to us this profit which, at first sight, seem
Tather substantial?

By Mr. Lesage: >
‘ : i ch
Q. Do you believe, Mr. Boudrias, that this greater margin of é)er(;gt; rvgfii;s?
made in December could contribute a great deal to this mcrea b o
th Mr. Bouprias: No, it is not so much the margins that count really,
e

i ranges
Way the distribution is made, we had 50 per cent; take for instance orang
or lemons‘

You

By Mr. Monet: bstantial
Q. But you told us a few moments ago that you had g e

if it i ible that
5}?2 ﬁ.ts on domestic products. Mr. Lesage asks you now if it is possible
In

i iderable in
\Ncrease of this gross profit which, at ﬁ?st_mght, ‘ls)eienl;aior':iis e
Wlation t the increase of your business, if it is possib’e

“ould have heen caused by the increase of the selling price?
Mr. Boupmas: Yes, that might have contrib.uted. 43
Q. Can that account for the greater part of this gross pro
I. Boubrias: Yes, a good part of it. '
really 1. Lesace: Because, in final analysis, this
¥ begin to be applied before January 1st?

part at 50 per cent did not

; By Mr. Monet:
Q. For the imported products?
. Boubrias: Yes.

i o that you had then
a cel%,iﬁ $ regards local products, you told us a while ag fit on the hreior
A, Th

tr
€re is no doubt that the quantity we hadAwqys_eg con
* You even said so two or three times?—A.
(Teat):
; ?
e Mayngw: That is an increase over 19467

Mr. m |
‘ ; i it ‘ revious?
- FLEmiNG: But there is no basis of comparison with the years p:

t statement.
. Mongr: That is the only reason 1 made tha
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Mr. Mayaew: There is no basis prior to 1944, but from 1944 on, you have
the figures? 3

Mr. Moxer: Yes. I am going to question the witness on that.

Mr. Mayuew: I thought you were talking about this gross profit?

Mr. Moxer: This is it.

Mr. Maysew: Do you notice that your gross profit has increased every
year by about $145,000?

Mr. Moxer: That is what we are discussing now. He is explaining thab =
increase.

Mr. Maveew: Well, his salaries and other expenses have increased by
about $150,000?

Mr. Moxer: That is right. I am coming to that, Mr. Mayhew. It i8
because at first sight there is an increase in the gross profit of about $150,000,
with regard to 1946; and I was asking the witness to_explain this in view of the
fact that the increase in sales is nine hundred times and at first sight this increase
appears quite large. On the other hand, I am coming now to figures which
indicate that this increase was offset by increased operating expenses with
the result that the gross profit is not so large as one might expect.

Mr. Mayaew: It remains just about the same.

Mr. Moxgr: It is just about the same.

(Translation) :

Mr. Vezina: There is something else. Last year, on the farm, he produced'
on a much greater scale and these products were sent to the store and soldi
while, in fact, the cost price should have been included in the expenses of thé
farm, but this was not done, and it is a very difficult computation for me %
make because the men worked now and then at the store and on the farms
while a certain portion of the salaries should have béen charged to purchases
in order to find the cost price of the farm products.

" By Mr Monet:

Q. In other words, Mr. Vezina, I understand that the figures in statement
No. 4 include the farm operations and those of the enterprise Les Jardinie™®
Modeles?—A. Yes. :

Q. These figures belong to one or the other?—A. Yes.

Q. Therefore, the returns as well as the expenses in this statement aré
those of the farm as well as of Les Jardiniers Modeles?—A. Exactly.

Q. Everything is combined?—A. Yes.

Q. And you say it is impossible to draw a line of demarcation betwee?®
the two, as far as salaries, products and sales are concerned?—A. Well, yo¥
see, the men work on the fram or at the store, then—

Q. How many men work at Les Jardiniers Modéles?

Mr. Bouprias: At least 65 to 70 men; let us say between 60 and 75 meP:

By Mr. Monet: 5

Q. I understand that those men who work at the store, at the warehous¢
and at the place where the office is situated, at your home, at the store of
Les Jardiniers Modeles, also work on the farm?—A. Yes. o

Q. Do they receive a salary for working on the farm and another one fof
working at the store or do they get only one salary?—A. That is the onlf
salary they get. ,

Q. You never computed the proportion of salaries they could have earﬂ"d ;
by their work on the farm and their work at the store?—A. No; you see, at ‘
moment we have a lot of merchandise to handle there; we will therefore send 19’ ;

:fo 1?; 20 men on the farm and, if there is more work, we will send them to
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Q. Statement No. 4 is therefore a consolidated statement of all your
OPerations, of the farm as well as of Les Jardiniers Modéles?—A. Yes,'sm?
i v On the returns as well as on the expenses of all your operations?—

* Les, sir,

agx & L now refer you on this same page to the “operating expenses”, and I

X you to note that the difference between the operating expenses for 1946

and thoge for 1947 are about $150,000.—A. Exactly.

$15 In other words, your operating expenses for 1947 have exceeded by
0,000 those for 1946?—A. Right. : _

* By taking into consideration, if I may use !;hls expression, the 8ross
sroﬁt_Which we have just mentioned, would you give the members of this
Oomrm. tee an explanation, a reason for this considerable increase in your
tp frating costg in 1947 by comparison with 1946?7—A. Flrst,,a major part of
hai, “Ummer season s devoted to the shipment of the gardeners’ produce, and g&lre
ine € to Secure containers for that purpose and there hag.s been a _conSIdera tf?
there&se 0 the price of those containers, Then, there is the maintenance o

truck “fleet”; T estimate that last year this cost us at least 20 per cent
ore than in years previous. : =
§ - Lunderstang you have here figures which could explain that, comparative

8Ures; for the record, would you give us the comparative figures?

Mz, VEzixng - There are the salaries.

By Mr. Monet:
Q. Would you give a breakdown? 1 S
Mr. Lisage: My Vezina, as y item, would you give us a
- MESAGE: Mr. § you get to an item, 2 :
ie:l(p lanatlfm, because you say there is qai'te an increase in the salaries and this

ofcé‘ea-s'e In salaries does not seem in keeping with the increase in the volume
USiness?

1947Mr' VEZINA: The salaries varied from $80,843.93 in 1946 tolgganldS.(zgeLn
thepe ;. +1€'¢ Were therefore considerable increases in sala;y mare Bt 20,
to 265 18 besides, the employment of men on the farm, there

men on the farm.

- Has there heen an increase in labour costs?

T. Boubrias: In labour costs?

Q IB?J Mr. Monet: - 2

© 1 1947 as compared with 19467—A. Yes, sir.
far, * oW much do gou pay a man on the faiym?———A. Fox}' t’ili\’:;eglé)npr?ég
ﬁxeg’ Ve paid $45 g month; we have Poles working for us, tv“rihen i s
My he Government;; and, besides, we have our own fack d 845 & month
k thacl. Work at the store we bring them to the farm. But we pald Hhieear we’
Pay ep the price which was set by the Dominion Government and, )

id %70'1‘?1 month,

: that was the arrangement? : ; 3 9
anq ' Boupgiag: Besides that we had our truck drivers earmn%"ik;tét‘;zzn f?ﬁ -
or f T ek, Nowadays one has to pay a man who l}?S b?ld et. One has
to gre children g3g to $40 a week to enable him to balanie 1s$5 o% $ 5 ook
Per}g};‘re M a chance to live. Consequently ‘Yagfﬁewce:seugf the Poles wages
mcreaps 8 or g9 o even $10 a week, and in the ¢

from $45 1o $70.

By My Lesage -
; ok - imately?—A. Yes. Then
aparth s g o m(éref:':i& axl';vl?(?rli?(:(l'lglaWithout the Poles the
g‘t‘-latj at it is very difficult to secure £

N would b - 7 h a movement should
uld be v hat is the reason why suc
o Dromoted very bad and th

Bsg_,
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Mr. Moner: That explains wage increases. Now, Mr. Vezina, I wish to
refer you to the increase in operating costs which seems rather high. Would
you give us an explanation for that?

Mr. Vezixa: Then the truck expenses amounting to $26,209 in 1946 increased
to $59,557 in 1947.

Q. What would you say was the reason for such a large increase?—A. Well,
the fleet was nearly doubled and the area covered for the delivery of goods
widely extended. We made deliveries to Sherbrooke, St. Johns, Que., St. Jerome,
Ottawa and Quebec city. :

Q. How many trucks have you now?

Mr. Boubrias: Nearly forty, I believe. I could not say exactly.

Q. And that is, you say, the explanation for that large increase from
$26,000 to $59,0007—A. Yes, sir.

Q. Can you tell us now what other factor could account for such a high
increase?

Mr. VeziNA: Yes, packing. -

Q. Does that represent a large amount?—A. Yes. It increased from $13,648
to $36,987.

Q. Are they containers?—A. Yes, containers, boxes, crates, wooden boxes
for packing goods.

Q. Have you any other substantial increases?—A. Insurance premiums have

gone up from $8,512 to $17,121. The insurance on our trucks went up consider-
ably and then Mr. Boudrias had our buildings revalued and the insurance there
also had to be raised. Some insurance policies had been cancelled previously
and were finally renewed. Altogether this brought up the cost of our insurance.
And then there are telephone bills and telegrams. No, T am sorry, I should
rather mention here cartage, that is for trucks that we hire and which do not
belong to him.

By Mr. Monet:

Q. So then, beside the fleet of trucks belonging to Mr. Boudrias, or rather
to the firm of Les Jardiniers Modéles, you have expenses attributed to cartagé

for hired trucks?—A. Yes. And those expenses amounting to $18,110 in 1946

increased to $26,442 in 1947. Then there are also farm expenses, the matter of
wages.

Q. Yes, we mentioned wages a moment ago.—A. From $4,854 in 1946, they

rose to $10,974 in 1947.

By Mr. Lesage:

Q. Does that include the board for those men?—A. Yes, it does include the
board. Then the farm was considerably developed in 1947. Telegrams an
telephone bills must also be accounted for. I am sorry, I have given you figures
for the farm expenses which are not exactly that. It was rather for telegrams

and telephone calls which have gone up considerably. TFor the farm, the figures

are $4,854 and they have increased to $10,974.

By Mr. Monet:

Q. Now you have just given us comparative figures showing a surplus of
about 390,000..—A. Then, the other figures may have varied. There might als0
have been a slight variation in financial expenses which considerably increase
the amount.

Q. What do you mean by “financial expenses”?—A. Well, there are financial
expenses, it is . . .

e e it S e B DR
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By Mr. Lesage: ' =
Q. Have we got that here?—A. Then we have to take into account financia
€Xpenses, bad debts . . .
Q. Were there any in 1947?7—A. Yes, there were. Some people went bankrupt
and 3.3 lost $3,800. ek
. Are bankrupteies occurring again?—A. Yes. -
Q. So then you have given us the main reasons for that increase?—A. Yes.

By Mr. Monet:

Q. Then at the bottom of statement No. 4 you indicate a gross profit of 9
Per cent—on sales?

By Mr. Lesage: %

Q. In 19477—A. Yes.

Q. No, this is a loss. 5
AI\% . Monger: No, 9 per cent indicates the gross profit percentage on Sales.
L Yes, ‘ e
al Q. Now, with regard to profit or loss, before tax deductions, you indicate
os(s;2 for the year 1947?—A. Yes, sir. os o
. However, you state that the gross profit on your sales a |
?er cent, and that apparently was the largest profit made by the firm of Les

ardiniers Modgles since 19447—A. Yes.

Q Bny i Mr. Vezi ere there large invéntories
- Before leaving statement No. 4, Mr. Vezina, W '
8% December 31, 1946gand at December 31, 19477—A. Atpgcelglb?ir 3{31% ;g‘;%;he
Ventory amounted to $14,609, and at December 31, 1947, it s °°t kg B
Marke; How was the inventory of $78,000 valued?—A. At cost P
Set or at the market price if it was lower. ; farm,
o But if the produce came from the farm?—A. If it ‘ialﬁfng(l)fm the s
Valued it at the market price, at the price he paid f}c‘u‘hl o paid?—A. Yes,
Whi 8 Which he himself paid, at that moment, or which he
h he paid at that moment, on December 311 lued on the basis of
the «an-28 & matter of fact, if the inventory had been v-af irly large profit?—
Ae selling price, you would have ended the year with a 1airly
Sy glat would have been an unreal p.r%ﬁt. :
A % But this figure of $78,000 certainly rep
No, that represents the market price at that time.
= 'i‘Yis" I understand, but I am seeking an explana
‘102t s due to increased expenses. fruits and
Vegat a1 The system will have topbe changed ?—A.- Aopes pmf;tilg:vy loss one
Setables are sq variable; this kind of business can result m

' and a large profit another year . - - I a heavy loss.
- Because this is the first time we encounter Suc

tives
gl Mo "o e o ot 20, G0 S e oo
theless?ard last week showed very small profits, Y€

esents a sizeable amount?—

tion for this loss in 1947.

o Have you anything to say about that, Mr. Boudrl.::ise‘i e
e gt ey st O ‘;'?:reypv:;duc%, fox3 instance, if
¢ We succeed in getting, especially very sca o B g

e i ts, and
°“Stoecelve a carload of oranges, grapefruit or carrots, oo fo- Ehoss

i istributing the pr A
sexve jand make & PO Y sg;sgrlllc)iu slélx;gen times what 1t could

1S, distribution costs us four, five, ve O onld Bve
£ ’ eet the public’s needs,
13521\71} . If we had not wanted to m

cost us
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been easy to show a profit of $100,000. We merely had to dismiss our staff and
sell those carloads as they stood on the tracks, take a profit and not bother
about anything; but one cannot merely think of to-day, especially in the matter
of imports. Apart from that, I am setting up an organization to serve the
gardeners. There is no such organization in Quebec, an organization patterned
on that of our firm which aims at and is interested in distributing the produce
of our gardeners throughout Canada. Distribution in the Province of Quebec
is not yet perfect and we are seeking to expand it as much as possible. I have a
group of gardeners who co-operate with me to the fullest extent. They stand
by me all the time and if I happen to show a debit balance of $7, $8 or $10,
those people do not leave me to my fate because we ship a lot of produce for
them.

For instance, there are people coming to us saying: We have no market
for between 15,000 and 20,000 crates of cucumbers, we cannot get rid of them;
could you do something about it for us? We telephone or telegraph throughout
Canada, to Quebec City, Toronto, Ottawa, Kingston, Cornwall, Ont.; even way
down to Prince Edward Island. Costs are no object; our sole concern is to be
in a position to deliver that produce. We are the only ones in the Province
of Quebec building such an organization, doing that kind of business . . .

As you are no doubt aware, Mr. Lesage, people in the Province of Quebec
are not used to receive goods shipped on consignment, it is just not being done,
so we do not quote them a price, there is no sense in it, we lose money. I know
of cars, I could show you, on which we suffered a loss of $600, $700 and even
$1,000. I could show you whole carlots of tomatoes which were a total loss to me;
many times . . .

By Mr. Beaudoin:

Q. In other words, you assume full responsibility for the shipment?—A. Yes,
we assume full responsibility; perhaps we should not, but in substantiation of
my evidence let me tell you a Montreal organization is receiving a grant of
between $9,000 and $10,000 a year from the Provincial government.

By the Chairman:

Q. From the Provincial Government?—A. Yes, from the Provincial
Government.

By Mr. Lesage:

Q. From the Quebec Provincial Government?—A. Yes; they get between
$9,000 and $10,000 a year and still they show a deficit year after year; they are
competitors trying to make things difficult for us, whereas in the case of gardeners
I serve, the distribution, all over Canada, was organized by myself alone with-
out seeking any contribution from anybody.

By Mr. Beaudoin:

Q. How is the organization called?>—A. The Coopérative des jardiniers
maraichers du Québec.
Q. The Coopérative des jardiniers-maraichers du Québec?—A. Yes.

Q. That organization is a competitor of yours?—A. Yes, they are com”
petitors of mine, and I have to fight my battles along the same lines, with the
difference that nobody helps me.

You receive no grants from the Provincial Government?>—A. Oh, no.
Q. Did you ever seek a grant from the Provincial Government—a subsidy?

A. No, and T will not seek any; all T want is that everybody should be on th¢
same footing.
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By Mr. Lesage:

Q. Mr. Boudrias, in 1947, if T understood you well, you have given much
of your time to the establishment of a regular market for farm produce, par-
tlcularly for those of your own and your neighbours’ farms?—A. Yes, sir.
th our operating costs have thereby been increased?—A. Yes, we ar: ta(;‘,
£ © Organization stage, it is not done in the Province of Quebec; we wan
ollow the lead of Ontario. . 3 l
i X So?—4A So, all is well with the people of Ontario, we have no quarre
With them pyt we shall not let them get the best of us. The difference is that
€ are ¢ompelled to do it with our own money. ; Pk
b D 1947, you claim the yield was low; nevertheless, your sales increase
v 3900;000?—A. You are right, but we work like devils. B
TR You state that production fell off by about 65 per cent, yet you show
o Werease of $900,000 in your sales; is it because you have extended your
Inarkﬁtﬁ?\A. We have extended our markets, we were more aggressive.

By Mr. Monet:

Q. You own a fleet of some forty trucks?—A. Y:tis, sir. P PRI T 5
idepor.r - Boudrias, in the list of your operating costs you have sh
Z{Vdﬂ‘able amount, fur,trucks hired to deliver your produce. You deliver almost
fr¥YWhere in the province?—A. Yes, sir. Four and five hundred miles ;Wiy
. IOntrea,l; even as far as Toronto and we have tried to enter the New York,
Ston ang other border cities’ markets on the other side.
* Let us go hack to your statement no. 2. N ;
No i\%r Lesage, are there any other questions you want to ask on statemen
Mr, Lesace: No, sir.

By Mr. Monet:
Q. Let Us go back to statement No. 2.
(Text) -

Wi I Moxgr: 1 am going to state this in English because it is a change
which has to be made ingexlﬁbi(t 115. T should like the members of the com-

j ;
ttee 1 make these changes which are very 1mportant.

L. THATCHER: What page? -
My, My, Moxgr: Statement No. 2, it is the first page of eXhﬁzlwfe 1;5§e11i(312
Driczch 11 anq March 18, oranges, California, first C(§un]§’fg?uthe s ot
Marcho fl $6.50 angd $6.60. If you refer to statement No.

i there is $4.49
Lang : t purchase price you have
for arch 11 an?¥i15§38};ilev\f];$§}tl IieSC.enNgW', it should read $5.71 for March 11
s | ; :

or March 18.

L. Freming. On which sheet?
ok stead of S0 Wi
34«551%" Moxgr: Op statement No. 3, $5.71 and $5.71 instea

% thzggfﬁ is another correction on pag(il o f f,?lﬂs]f;%;r;gﬁt i’BI‘ ?§§etﬁ: ;.Omghg:tge?
0g price of 86 - t there is a chang ; 50.
Ebruary 12, Iin tﬁeopgfc’hzlsle pr?gg. “Instead of $4.00 it should read $5.50
L. FLEMING: The same as for February 19?

' J as a mistake in the
Bgurey * MONET: The same as February 19, yes. There was
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(Translation):

By Mr. Monet:

Q. Mr. Boudrias, I now want to ask you a few questions on the price of
oranges. If you follow the comparative statement prepared by the secretariaf,
it will be easier for you; I gave you a copy a minute ago. As of November 27,
Mr. Boudrias, you give as selling price $7. That is right, is it not?—A. Yes, sir.

Q. And as purchase price $4.12, for latest purchases; the spread being $2.88
per crate, or a percentage of 41-1 with reference to the selling price. Witnesses
from Toronto and another firm have already come forward to state a selling
price below the said price for a similar date. Kindly explain this to the members
of committee and say why your firm sold oranges for such a price at the date
specified?—A. This is due to sizes which come in small quantities in a carloa_d
lot of oranges that are in great demand. The margin seems very high, but if
you consider the whole shipment, you find yourself with an entirely different
profit.

By Mr. Lesage:

As to the answer you have just given, other witnesses answered the same
way. Can you give a breakdown of this shipment? r

Mr. Moner: We had it this morning, a complete breakdown of a shipment-

By Mr. Monet:

Q. What, Mr. Boudrias, do you consider a reasonable profit on a crate of
oranges to enable you to make a decent living?—A. On a crate of oranges
supposing from $3,700 to $3,900 are invested in a shipment of oranges, the
margin on the whole, and the whole year through, has to be 75 cents to $1
crate.

Q. According to the witnesses heard, when the time comes for you t0
determine the margins you must have to make a reasonable profit, I understand
that you consider the purchase of the whole carload, and not the purchase on
crate basis?—A. No, sir.

By Mr. Lesage:
Q. And 75 cents per crate yields you how much on a percentage basis?—
A. There are 561 crates to a car; at 80 cents, this makes $450.
Q. On $3,7007—A. Yes, sir.
Q. Did you say what it was?—A. On $3,900, 13-5 per cent.

By Mr. Monet:

Q. This morning you have here, Mr. Boudrias, a complete breakdown for &
i}/ilpmlfn; of oranges you already bought?—A. The said carlot was purchased 0*
arch 9.

Q. Let us therefore take the carlot purchased on March 9. Naturallfs
when you buy a shipment of oranges, you cannot buy the whole 288-car?~
A. No, but once in a while.

. Q. Usually, I think, for every shipment of oranges, you must accept variot®
sizes?—A. Yes, sir.

Q. How many crates were there in the car you mention and about which
you are giving details?—A. 561 crates.

Q. Please state the number of crates in the above shipment, together with
the sizes of the oranges in the erates, and the price at the time?—A. Qixtee?
crates of size 176 at $7.75.
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By M. Lesage: : A
Q. Is that the purchase or the selling price?—A. The gg(liclclﬁffesprégeiwﬂo; _
Q. $7.757_A. There were 40 200-crates at $7.75; 80 =

!-' i d
150 252-crates at $7.00; 175 288-crates at $6.25 ; 100 344-crates at $5.50, an
that jg all.

By Mr. Monet: : :
Q. There you have 561 crates?—A. Yes, sir. Sy el n Yok S
Q. You ha{'e all sizes of oranges in this c’a5r, all different sizes?—A. Yes,
And for which vou aid?—A. $3,727.75. : Tt
Q' Now, (z;'iﬁ 1}1’((:)111 yIv<in~dll)y explain to the members of t_.hlebc‘%;gz;ligfi d“d}ilr?g
You do ip order to sell these oranges, to ascertain thg cost, ‘V{"l}fl awe ot Abae i
A Margin ased on the figures you have just given?—A. 1311 B Coe aiied
log Ol oranges, if you are thinking of these, w}}en .Wti 80 )
that we lost 50, 60 and 75 cents per crate on certain sizes.

By M. Lesage: . G e e.
- Can yoy break down these figures?—A. I have no ble&kdg“no‘;éghig]a
Th,e Same thing happens every time we buy a car load of Prangf&(.)ranges At
While, there i consumer resistance against a particular size b bl go for
Certain periods, they want no large-size oranges at all, and t;;eg it,ely cannot
Sall_gi,o ones, At other times, it is just the opposite. You de Iz faﬁ in line
Jake 5 10 ¢, 15 per cent profit, it is impossible, because you mus
With the sale to the public,

By Mr. Monet- £ a normal
Q Is it Possible that on $7.75 oranges you just could I;O'té 2111111:: you have
ﬁrﬁ;ﬁt’ 48 you said g minute ago?—A. Yes, sir. And the proof i ;
look int, that shipment of March 9. t. vou even
' ~Onsequently the)sn in fact you cannot take your notx:lrlz(leal fizzﬁo’nyanother
el at, 4 08s but yo’u make up the difference by raising P
Stader_, €s, sir, we are compelled to do that.

ve mentioned, that is
$7.7 Q. Can You state figures related to the ﬁgux;gct);g; l;:r foptemtn ’brought
& the ¢ost price?—A. 1 figure that this parti

. . Instead of
at was the selling price of the oranges in that carload
800d returns, that car cost us plenty.

By My, Lesage : arch. The 288,
as . & You did not buy that shipment of oranges at the ﬁndlsgesg purchase price
;zy;‘; 84y, cost you $6.25 per crate. On March 11, the

S $4.49
; : 71
M, Moxgr: There is a mistake there, it ?h"‘f]d ?:tfnent 3 but not on the
ofh Mr, LEsace: Oh| ves. I made the correction in s
T That is correct,

bringing ’

By My Monet: ent on that? You
h - And that is the usual practice? Have you gifﬁt@é% whereas in the
oVe Just Said that in the car of March 9, grade 2 ith reference to your latest
statement Just revised vou ive a price of $5.71 with r been the same ear..
Torchage, 'yt e oari—A. 48 «opid Aot haver boe $5.50.
Waj 2 Yes it isstﬁe safne car. The 344 size 1ndlcatedtese of 288 at $6.25 and,
80, Lhe€ Teason is that you have .Shownrnliiz c;?)u have shown $5.71 ﬁn:'
Maggdmg toAthSt}?e%uz‘;smc%f::t%%nfg l?nmtx(;o. Y’ou also have other cars the:

¢ o
08t of Which ig lower.
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Q. I am asking you whether it is the same carlot or not. You show on
March 11 a cost of $5.71 as a more recent purchase price, and you have just
given, in deseribing the content of a car, a cost of $6.25 for the 288 on
March 197—A. It is possible that it happened this way, that two cars arrived
the same day. It might be that.

Q. There is no doubt that the car lot you described a moment ago is the
one you bought on March 9?—A. Yes, sir. You have the document.

Q. And you explain it that way, by the answer you have just given, how
or why, on the particular date of November 27, you would have made a profit
of 41-1 per cent on a crate of oranges sold at $7?-—A. That applies to a very
small quantity, but it is our aggregate profit for that day.

Q. At that time, Mr. Boudrias, eould you not have sold at a lower price
than the one you sold at, and still make a reasonable profit?—A. Yes, sir, weé
could have done so, but considering all the grades and all the cars that came in I
think our profit was only reasonable.

Q. How do you account for the fact, Mr. Boudrias, that other firms during
the same period were able to sell at a price lower than yours?—A. It is possible
that our competitors kept cranges in store for three wecks or a month, or in

December, at a time when they could be kept in good condition. Futhermore;,

other firms might have secured a lower quotation.

Q. TIs it possible also that a car may contain a greater variety of oranges, s0
that the price would be less?—A. Yes, sir, you have it there, Mr. Monet, becausé
the shipping bill of a car—

Q. I am asking you that question in order to try to account for the profit
that seems considerable for that period.

Mr. Lesage: Before dropping that point, I am perusing the comparative
statement and I notice the firm of Boyer and Company; I see that sometimes;
on November 27 for instance, Les Jardiniers Modeles sold their oranges at $7s
whereas Parent & Gauthier sold theirs at $6. However on several other dates;
Les Jardiniers Modeles sold at lower prices.

Q. There is no fixed price on the Montreal markets?—A. There is 2,

little competition.

( Mr. Pinard takes the Chair.)

Q. There is no market price for you people?—A. No, there is no price, non®
is established. We try to serve our customers as best we can.

Q. As far as oranges are concerned, it is your cost plus a margin, and n_Of’
the market price, that determines your selling price? Is that right?—A. Yes, siI*

Q. The laws of supply and demand apply only for a period of time, for the
immediate price, and you base it on your cost?—A. As far as these things aré
concerned, oranges and all the goods, they are on a quota basis.

By the Acting Chairman:

Q. You set your prices according to that policy and having in mind the
market fluctuations?—A. Yes, sir. There will be a period, for instance, wher®

you will have from seven to ten cars of oranges coming in at the ‘same timeé:

I have been in the position where I had to sell below cost. Certain grades, for
Instance, do not sell at all and, the following week, the trend has changed and
customers buy all those grades.

Q. Then your purchases, when that happened, were for the wrong kind?
When the small ones were in demand, you had the big ones? How do YU
account for that? Is it a coincidence?—A. Yes, sir. That is a coincidenc®
‘%nd we spend our time on the telephone educating the people. We tell the®
“why not take these”, but they answer us “no, we want the small ones”.

natu‘;% That is in keeping with the whims of the consumers?—A. That is humé®
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By M. Lesage : . :
th Q. That depends on the period of the year?—A. Yes, sir, and on the tlm}(:,
- depends; sometimes there is more money available. When they take the
*Mall ones, thyf means there is less money. : : :
Y, - At that time, the people bought the small ones and paid their taxes.
ou set the price according to the earload lot you received ?—A. Well.
n par, 20U adjust the prices of oranges, the 288 size oranges, for nllistapcte,
Telation ¢, the total price a carload might have cost?—A. We take into
account the size, our cost price and the demand. We cannot do otherw1se.f o
288 hat is what causes the price of oranges to vary, as in the case of the
» OF the 344 o the 252?—A. Yes, sir. 4
at accounts for the difference in the prices?—A. Yes, sir.

By Mr. Monet- |
dels Q. Now, Mr, Boudrias, T should like to ask you, with referepceh to tgg
thaltvery Of. apples, to explain to the members of the committee how it ambppe31
onw the price of B.C. apples is $3.21 on December 31 and that from Decem e:‘ier-
5’»tav‘ardS there is no purchase price recorded before A‘pnl 1?7 Am IIt)o un =
onv?d_tha.t 0 purchases took place during that period?—A. From ece}x:;ses
Wha'?é\(zi? 1 December, J anuary and February, there were virtually no pure

i

Q. ’I‘thel‘e must have been none, for there is no mention of price?—A. That
eat;

Q. Can you tell the members of the committee how it came about that from
';gféusary to April 1, the price of apples sold by your firm increased éi'on;
apll to $4.12 while the purchase price did not vary?—A. If we recen}ie : é)s

Ples in December or January and if we sell them two or three mont i ater,
ave to keep them in sound condition. You have to pay storage cl targees;
0x are also costs to get them out of the cellar yvhlch amount to : :31; :hle):m
thi ’tan When the apples are left several months in storage, if you le e
OOJHY-One ays and one day longer going into the following 1moxizn ’sound
e"Iltiittsiofor two months, and vou want to take out your apples
fon.

the
g

By the Acting Chairman .
Q. The risk of loss and storage costs increase at the same time?—A. Yes, sir.

By My, Lesage: i i
dig Sc;tT'hat accounts for the rise in the price of apples the cost price of which
Icrease?—A . Yes, sin . increased?
o TI}'{ ONET: The cost price did not increased, buttthe price to you increased?
‘o € price increased by reason of the added costs. ,
the Q. hat is the price which you paid to the person Wh}(}) solgrzhgﬁlg It‘ga:(;):ll;
Whynuks of loss and al] that you explained and spoke of, tthof,eis i P
'€ price seems to have been increased?—A. Yes, sir, tha :

By My Monet :
. i : i 1 celery. As you stated a
o oW, will you turn to page 2, Ontario No. R
°En5cn§§ts a4go, Mr, Boudrias, you showed in your statement a gross p p

Bow %315, and that is the profit established for the year ey g’)‘;‘tlofglgbn
the | 1 happeng that for the month of October, with the exceg- 370. er cent? Wh};
In-usproﬁt on celery reached a figure varying from 36-7 to 3 ] S hishis sachs
modgtgoufake such a large profit?—A, C‘e‘ler}i) is S}Irlogftgzl;le 7 g:;ls S
buy > T can r it is modity we buy : >

i four or 332 fiz}ysltbe]‘qfo?e C(?Lrlntribution. Once or twice a year we place our
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celery in storage, but we generally leave in on our floors and it is a perishable
product. But in that particular case, the price rose quite rapidly. Had we
wanted to take advantage of the situation, we could easily have jumped that
profit of 31 per cent to 40 and even to 45 per cent at that time. The margin
was $3 a crate, the market price for everybody. Had we wanted to take
advantage of the market we could have sold it for $5.

Q. On that date?—A. Yes, sir. The demand was so great that we had
distributors the year round. If we had wanted to increase the price of thab
product by 50 cents, we could have done so, but we would not have had the
advantage of availing ourselves of our quota.

By the Acting Chairman:

Q. How do you account for the loss incurred on celery in January, 19487
On January 29 you bought celery at $12.50 and sold it for $11.64—A. The price
had risen so high that we did not have the nerve to ask that price. I remember
that occasion.

Q. You could have got that price?—A. We could have charged $13, $14.

Q. You preferred taking a loss in order to retain the esteem of your
customers?—A. Yes, sir, we must keep our customers in mind. We are nob
in business merely for one day.

Q. You were not obliged to do so?—A. When you buy a crate of celery and
turn around and sell it for $12, I figure that is going a little too far.

By Mr. Monet:

Q. Did you have celery in the warehouse at that time?—A. No, sir.

Q. How do you account for the $6 increase in the price of your purchases
from January 15 to January 29, 1948. On January 15, when you made your
most recent purchases, the price was $6.50 while on the 29th, you had to pay
$12.50, if I understand correctly. How do you account for such a considerable
increase?—A. It was getting late in the season and we had to rely on the celery
in the cold storage plants in Ontario. There is practically no celery in storagé
in Montreal. The celery consumed in December, January and February was
canned celery and 85 per cent of it had been stored in Ontario.

Q. You had to buy it there?—A. We had to buy it from those people, they
were the bosses on that score. We bought a carload two or three times.

Q. You did not have any celery left at that time and you had to buy it?—
A. By December 1st we did not have any celery left in Quebec. Not a gardener
in Montreal had a head of celery available by December 1st.

By the Acting Chairman:
Q. Everybody was buying it in Ontario?—A. Yes, sir.

By Mr. Monet:

Q. Would you turn to page 3 now, as regards imported cabbage? M
Boudrias, on February 26, there is an increase of 4-3 in the selling price and
of 5:8 on March 4, while, for the same period— —A. From? s

Q. On February 26, the fourth item from the top, 4-3, there is an increase of
58 from February 26 to March 4, while in the same period there is a decreas¢
varying from 3-7 to 3-3 in the purchases. Would you, then, explain to the
membex:s of the committee how it is that, while the purchase price decreaseds
the selling price increased?—A. It is somewhat understandable for cabbages; if
1s our weakness, we handle a great quantity.

-p
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By Mr. Lesage:
. Q. That is where you make your money?—A. We buy some from fall until
oPring.  What could have happened there, is that the local market may have
€en low at that time. Our gardeners were offering them in great quantities and
We purchased them. It may be that the cabbages we bought during that period
Were sold a few days later. There was no demand, there was but a small
fmand and we bought them.

By Mr. Monet: ‘

e Q. Several witnesses told us, Mr. Boudrias, that the basis of prices in the
Uit and vegotable trade, as in many other lines of business, is the general law
i Supply and demand. You have here a situation which I would like you to
Xplain, which is somewhat different from what we were told, since, from
€bruary 26 to March 4, the purchasing price fell off, does that mean that the
SUpply exceeded the demand at that time? In other words, were there more
Cabbages on the market?

Mr. Bouprias: From February 26—

By Mr. Monet:

Q. To March 4—the purchase price?—A. T think it was 3-7 cents.
M Q. The purchase price, on February 26 was 3-7 cents was it not and on
% arch 4, g week later, it was 3-3 cents; how do you account for that?—A. If I

Dderstanq correctly we are talking about American cabbages, aren’t we?
- Yes, imported cabbages?—A. Imported cabbages. At
N Therefore, as the purchase price decreases, the selling price increases;
) ould like you to explain that to me a little, because this seems contrary to
Whﬁt We have been told to date.—A. Well, one thing happens, as I told you a
su € ago, we buy a let of cabbages and while we were dealing with Texas, I
CepD0§e that the market which was at 3-7 cents here could have been at 4:3
anq .1 Texqs; that could have happened. You know that if we buy a carload
Th 1 it arrives in about ten days, we have to figure out our cost ourselves.
da €refore, those cabbages which are in Texas and which arrive in about ten
Y8 may affect our cost; there is such a sudden change.

Purehs. 108t is to say that the price mentioned in statement No. 3 and ;he
A chase price may reflect on certain goods bought several days previously?—
°e.nt at is correct; there could have been produce bought at 4-6 cents van'd 4-8

S Which were in that carload; when you have ten carloads on the way, you
tha?i You have to take care of each and every one of them and, in the store,
The Acting CHamrMAN: In other words, these are not the same cabbages.

fo Mr. Lisage: Even 8o, if the cabbages have been bought early in March
" 8ale at the end of the month, this does not provide the desired explanation.

I MoNET: You see, you have here a somewhat anomalous situation, it
gfees 10t tie in very well Wi}1,7h what has been said heretofore. When the hon.
thembe}‘s of this committee analyse these returns, they will see the figures and

Y will want to know what they are all about.

By Mr. Lesage:
caly Q. You take a gross profit of 4-3 cents?—A. On the other hand, take
bages of Jagt month. Those cabbages cost me $2.75 and have been sold at
25— :

HRang g

log; Q Yeé, at the end of April?—A. Yes, at the end of April, but we were
8 75, 80, even 90 cents,
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By the Acting Chairman:
Q. Is the sale of cabbages subject to more variations than the sale of, say;
oranges?—A. Yes.
Q. You show profits of 43-1 for March while in February you have made
profits of 2:4?—A. Yes.

By Mr. Lesage:
Q. There is even a loss of 2-2—A. Yes.

By the Acting Chairman:

Q. And you have incurred a loss of 39 in April?—A. Yes.

Q. That seems to me quite extraordinary. Why is there so much difference?
—A. Well, you see, we were permitted to import cabbages in mid-winter. At
the time we had been without cabbages for a while, as you know, and we were
permitted to import. There being no restrictions, we could get imports, but a2
we were short of produce we may perhaps have bought four or five times more
than was needed, so that there may have been a glut for a while.

Q. Is that the reason for the loss shown in April?—A. Yes.

By Mr. Lesage:

Q. Do you consider that a gross profit of 43 per cent on cabbages is normal?
—A. Well, in the fruit and vegetable business, you cannot establish rigid rules
and say: we will take 15 or 20 per cent, because you never know how thing$
will work out. You cannot say as in other businesses: we will take a profit of
20, 30 or 35 per cent, because of the enormous waste which cannot be foreseen.

Q. The main thing is your gross profit over the whole year?—A. Yes;
exactly. You see, as there was no cabbage at all in January, we were permitted
to import. So far so good. That was a supply of cheap food for everybody:
Now, some will be harvested in a week and the embargo is imposed again:
Nothing could be better, this works out 100 per cent in our favour.

Q. You want to be protected as producers?—A. The set-up is perfect. If
you do as you have done as far as cabbage is concerned, you will get tips.

By Mr. Monet:
Q. Now, if we inquire into carrots, I presume you will give the samé
explanation for October?
Mr. Lesace: There is nothing on carrots, it is the same.

By Mr. Monet:

Q. That is the only period where you show a percentage which might perhap®
be slightly above normal. On this point, will your explanation be the sam€
as the one you gave about cabbages?—A. Carrots are in the same situatioP

Q. Then, I have no other question to ask of this witness. -

Mzr. Lesace: Onions, there is nothing on onions.
. I?Ir. Moxegr: There is nothing on onions. Their mark-up is the smallest
of all.
By Mr. Lesage. .
Q. What is that, “other income”, in the financial statement?
Mr. VeziNa: Part of the warehouses are rented to others. And, besides that:
there is an important gain, it is the principal amount, there is—
By the Acting Chairman:

Q. The patronage dividends on the losses of the insurance companies, !

suppose?—A. No, there is an amount of $9,000 of warehouse rentals out of
that $10,000.

y

T S —

O
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(Text): :
r. Mongr: I have no more questions for this witness.

h T. McGrEGoR: I would like to ask two or three questions. This item
€re, other income; has that been explained?

r. LEsace: No, it has not.
. Moxer: Pardon me, I didn’t get that.
. McGrEGoR: Other income, on the financial statement.
he CHARMAN: That is rentals from warehouses.
Mr. MCGREGOR: Rentals from warehouses?
Mr. Lisagg: Yes, $9,000 is warehouse rentals.
(Translation >

By My, Lesage:
Q. What was the capital setup in 1944 and in 19477
Mr, VeziNa: In 19472

By My, Lesage: ;
3 - Start with 1944, Mr. Vézina.—A. It is because I have not got it here.
si:]n] ave the statements on operations. I have not the balance-sheet; then,
Ply from memory, I could tell you it has remained around $50,000.
By Mr. Monet:
Q. There has been no inerease?—A. No.
(Text): :
Mr, McGregor: These warchouses are rented?
I LEsaGe: They rent space in the warehouses.

Whiar & McGRrEGOR: And this other income is from the space in their warehouses
ich they rent?

310,00(;- Lesace: In their own warehouses, and it amounts to $9,000 of that

; x : 9
+ MeGrecor: What was their capital setup in 1944 and 19477
;VI . Lesagg: Around $60,000.
. McGregog: In 19449 : <
- LEsagg: It is about the same, it has not increased at all.
: REGOR: There has been no increase?
2L LEsagr: No.
ONET: There has been no increase. 2
that o, " McGregor: The breakdown of that $221,000 has that been shown so
© o€ can regq it
" Moxgr: Yes, that has bheen shown. e e
Mr. McGregog : That has been broken down and it is all itemized?

alsg " Mongr, Yes, and the $128,000 also—salaries, has becriafiazg(liained; and
he $150, increase in the cost of operating has been exp .

i il so that we can
Teaq thl;;ml\:flCGREcom And they have been put down in detail so

4 AMONET' Yes
: : ;
" Mavnpy, Have you the number of people on salary?
(Tran-?lation) :
TS ONET: What is the total number of your employees?
" POUDRIAS: The number varies.
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By Mr. Monet:
Q. What is the average maximum number of employees that you have
and the minimum number, at different periods of the year?—A. That may vary:
with all the branches and the periods of time, from 90 to 125.

(Text):

Mr. Moner: He says that the total number of employees both for the
farm and the wholesale store, and the employees work either in the one or the
other, and some of the people work both on the farm and in the store, they =
run all the way from 125 to 90.

Mr. McGreGor: From 90 to 1257

Mr. MonET: Yes.

Mr. Mavaew: So that is all salary, or is there other expense?

Mr. Moxer: That is all salary.

Mr. MayaEw: All salary?

Mr. Moner: Yes.

Mr. Lesace: And he says, some are fed.

(Translation) :
Mr. MongTr: Are they all on salary?
Mr. Bouprias: Yes, they are all on salary.

By Mr. Monet:
Q. And, for their travelling expenses, that goes into the operating costs?—
A. Yes, travelling expenses go into the operating expenses; when we meet &
customer or anything . . ]

(Text):

Mr. Moner: He says that their salaries always include the gardenef®
and when they are out on the road selling and have other expenses those ot
expenses are put under operating costs.

Mr. Mayuew: Is there any division between sections of the business?

By Mr. Monet:

(Translation) : :

Q. Can you tell us, according to your accounting system and the way yot
operate, if you are in a position to establish if your farm brings in profits ¢
if your store does, or vice versa, and in what ratio?>—A. Not so far becalt
our system has been organized to have a complete accounting system for the
different places, only recently. Then, I cannot break that down. : q

(Text) 5 y |

Mr. Mongr: He said that not until they were organizing; they have bee: }

organizing things since the beginning, and they have not been able up to n0"

to make a complete division as between the farm and the store. ! ed '
!

_ Mr. Mayaew: And this $150,000, does that include the capital employ
Invested in the farm as well as the warehouse and business?

(Translation) :

Mr. Moxer: Mr. Mayhew wants to know if the amount of $50,000 thet
you mentioned a while ago . . . You understood the question?

Mr. Bouprias: Yes, sir.
(Text) :
Mr. Moxer: He said, yes.
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Mr. McGrecor: Do they own the farm, the warehouse and eyer}_fthin.g else?
Mr. Moner: Yes. It started, as the witness described earlier in his evidence,

he started this business with his wife and everything has been built up as they

ave 1v%one along. o
r. McGrecor: Now, in the four years they had a loss of $8,798, an ey
had g Jog of $31,141; that is after taking out their rentals in this here that they
80t from the warehouse. In other words, on the operation of their business

alone they had a loss of $31,142 on sales of $8,750,000.

(Translation) : I
S8Y3 thg Moxer: Mr. McGregor has added up the figures of .y‘)lff, Siles, :cﬁ‘(éir:e
o st at, on the total of your sales amounting to $8,700,000 in short, ac g
atement No. 4, you had a loss of about $30,000.
Mr. Lesace: T do not see that, Mr. Chairman.
(Text):
I. Lesage: T cannot see that.

thi Mr. Moxer: I understand that is on the operation of the farms and every-
g else,

My McGrecor: Tl re tw ses $4270; and then
: : There are two losses. Your losses were =,&(%,

take credit for the amount you received as rent—$26,000—which leaves
a total loss of $21,000 on the business. *
proﬁlt\'lr, Liesace: And that is about $13,000 loss; but in two years they made &

You
You

amml:’h‘- McGrecor: That is a total loss of $4,670; then rentals from warehouses
nted to $26,000, which is in the business. £l Lo e chineiid

hi I. Mavaew: Apparently we do not know what rental he W :

T0Self fop this warehgﬁse space and what part that forms of this rent received.

daé: all included in the operations of the business and that is the total loss to

(Translation) :

Q By Mr. Monet: o
say gl Please give them the explanation, Mr. Vezina.

out that? It is time for you to do so. S
our yr. Vezrxa: The only explanation I can find for that 1s

f iness.
There Zars all his efforts were directed towards the 1r{1;fro;;e$e?gsgfv$i b(;ltesilirxlrery
Costg alggehls operating expenses are very high. If 1100 S

would amount to—

Have yéu anything to

By the Acting Chairman: ;
g Chairman: ; 2 A. Yes, I
belie‘lé RO you consider Mr. McGregor's figures as being correct? A
€Y are about right. is right?
Ty oo th Tegard 4o rt}%e1 conelusion he has come %0, WOUlii}r’loutgaéil,e 07
.OWn opinion do you believe there was & loss a'moun gk stars B
300011:/1111" Lesace: Not $31,000 but $4,000. Well if one takes
% but one cannot do that.

By the Acti : : '
ng Chairman: 40007
(1%4' en apart from storage there would have been & loss of $4
" Vezina: Yes.
mcreasr' LEsagn: Yes, but T believe we must conside
] d capital valye.

r that on the basis of his
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Mr. Boupbrias: Now in that business of ours, in that kind of business lot8 v
of people have lost hundreds of thousands of dollars, but we try to get along
alone.

By Mr. Beaudoin:

Q. Without any grant from the government?—A. Yes, without any govern- -
ment grant. We treat our people and our farmers as well as we can, we striveé
to pay them as much money as we can for their products. ;

By Mr. Monet:

Q. In other words you try to establish another kind of market?—A. Yes,
we are trying to establish a market that would not cost anything to the Pro-
vineial Government and to the Dominion Government either.

Q. You try to do so by contenting yourselves with reasonable profits
by standing losses whenever they occur. You hope to be in.a position that way
to build up a trade which eventually will become profitable?—A. Yes, and 8
trade by which many people will benefit. Perhaps 100 to 150 gardeners will
derive benefit from it. I could go to them any time, and to-day or to-morro™
if T need funds, I only have to turn to the farmers around about, I ask you 0
give me but one hour and within that time limit, they will have given me a cred!
note for $100,000. Now then, I suppose if I had not treated them right, thf%t
would be impossible. It would take me just one hour for that. The reason 1
I distribute their products and I can find markets for them to sell their good_s'
In other words, we are not asking the government for money. Here in Ontari
there are other organizations which cost you an awful lot of money. You havé
been asked for all kinds of grants and you are being asked for grants all thé
time.

By Mr. Beaudoin: ;
Q. The Dominion Government did not give any grants to organizations in
the Province of Ontario. The provincial government did.
Mr. Bouprias: It would be quite all right as far as cooperatives are co™
cerned. I would not blame them but . . .
Mr. Beavpoin: It is not the Dominion Government. It is the provinciﬂl
government.

Mr. Bouprias: Yes, it is the provincial government. I am sorry.

Mr. Lesage: Agricultural grants do not come under the jurisdiction of the
central government. :

Mr. MarTiN: You should ask Mr. Duplessis!

Mr. Moxer: I have no other question.

Mr, Boubrias: The way cabbages were dealt with . . . as soon as }’f”f ‘
decide to act the same way about other products, that will be completely sat
factory. We all want the consumer to be fairly treated while for ourselves
want also a certain measure of protection. We would like to see everyﬁf’d.y .
treated with justice. We will be quite satisfied as long as we get a cert®®
measure of protection. : |

The Acting Cramrman: That will be all. T wish to congratulate you o’;
behalf of the members of the Committee on the energy and industry you hah"
displayed in building up your business. I note, as the other members of tag
committee have noted, that you have only taken reasonable profits in th
undertaking and I wish you the fullest success. :

Mr. Boubrias: I thank you very much, gentlemen.
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MINUTES OF PROCEEDINGS

WebNEsSDAY, May 26, 1948.

The Special Committee on Prices met at 4.00 p.m.

Members present: Messrs. Beaudry, Beaudoin, Fleming, Kuhl, Lesage,
cGregor, Mayhew, Pinard, Thatcher, Winters, Zaplitny.

On motion of Mr. Lesage, Mr. Mayhew took the Chair in the absence of
€ Chairman and Vice-Chairman.

th

Mr. Thomas R. Gregory, Vice-President, Atlantic Commission Company

Inc,, Boston, Mass., US.A., was called, sworn and examined. He filed,

Exhibit No. 117—Statements on fruit and vegetable operations prepared

I answer to questionnaire. (Printed in this day’s Minutes of Evidence).

In the course of Mr. Gregory’s examination, Mr. Henry P. Wehman,
—tasurer, Atlantic Commission Company Ine., Montclair, New Jersey, US.A.,,
8 also called, sworn and examined.

Trea

Witnesses discharged.

C Mr. George W. Bird, Purchasing Agent, The Great Atlantic & Pacific Tea
0. Ltd., Toronto, was called, sworn and examined. He filed,

: Exhibit No. 118—Statements on fruit and vegetable ope_ration.s sul_)mitt,e,d
Y The Great Atlantic & Pacific Tea Company, Limited. (Printed in this day’s
tutes of Evidence).

. Exhibit No. 119—Explanatory letter dated May 21, 1948, from T. Haldane
Wickett, The Gireat Atlantic & Pacific Tea Co. Ltd., to Fabio Monet, K.C.,
Ounsel, (Printed in this day’s Minutes of Evidence). :

: Exhibit No. 120—Statement showing examples of varying gross profits
Ve a two-week period in similar localities. (Printed in this day’s Minutes of
Vidence) ,

q At 6.20 p.m. witness discharged and the Committee adjourned until Thurs-
4, May 27, at 11.00 a.m.

R. ARSENAULT,
Clerk of the Commattee.
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MINUTES OF EVIDENCE

7

| ‘ House or CoMMONS,
\.’ May 26, 1948.

The Special Committee on Prices met this day ab 400 pm. The Acting

Chai
| 131'1;113,11, Mr. R. Mayhew, presided.
‘ he Acring CuamMax: All right, Mr. Monet.

L o e AR . . .
that Ir. Moxer: Mr. Chairman, I wish to say to the members of the committee

he witness that T am calling will give evidence as to retail prices, and 8s

Stated in

of t}
Mo

a Complete i .
of tlp ete picture of this operation I also have summoned the Canadian ag
~ Wish

i
| S My, Gl‘egory_

' Ys called and sworn.

\By AIT. ]‘_’[Onet:
Rolan l;éﬁég(glf;gory’ would you please give us YO
: V\rflg your private address?—A. 151 Northern Ave., Bo
M viee- at is your position with the Atlantic Commission

Com%% Would you tell the members of the committee if the

n & . .
IneI‘icay Incorporated is a Canadian or an American €O

; Knl(rilcorporation.
A That vis rIigl}l:g_derStand that company is licensed to
* Tent &310?1” would you please tell the members of the com
) e Which ave submitted to counsel for the members of the ¢
operationsyou will be questioned this afternoon, re
Pl aOf the company?—A. That is right.
E?mpany M now showing you 2 questionnaire
Xhibit 1’1?“"1 to which answers have been gIVE

bany Incorporated.
» 3255

called ¢ _wmy opening address in this investigation one witness only will be
oronto agnde 1\e/ffldence. as to retail price spreads on fruits and vegetables for the
Pacific rf ontreal markets. The witness _sumn}oned is the Great Atlantic
i ea Company Limited. While discussing with the representative
Ntrea] it1 afly‘ retail price spreads on fruits and vegetables in Toronto and
ompany In“ a‘s mentioned to me _that there was the Atlantic Commission
ompany Cp;porated through which the Great Atlantic and Pacific Tea
burchaseg purchased or obtained a very large amount, if not all, of their
ses in fruits and vegetables. In order for the committee to have &

he : a
1 ?;%ntm,COlﬂTﬂlSSlOﬂ Company Incorporated, and he is the first witness
xamine now. The witness who is the representative of this company

T
I Pan homas Roland Gregory, Vice-President, Atlantic Commission Com-

ur full name?—A. Thomas

ston, Massachusetts.
Company?—A. 1

president, of the Atlantic Commission Compary.
; —A. Yes.

do business in Canada?—
mittee if the state-
ommittee, and
lates only to the Canadian
that has been sent to your
n which will now be filed as

XHIBIT No. 117: Answers to questionnaire by Atlantic Commussion Com-
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. STATEMENT 1
General Information

Preliminary Information—Fruit and Vegetable Inquiry

Name of Company: Atlantic Commission Company, Inc.
. Address of head office; 420 Lexington Avenue, New York 17, N.Y.
. Date commenced business: February 9, 1925.

4. Names and addresses of parent subsidiary and affiliated companies:
Great Atlantic & Pacific Tea Company, 420 Lexington Avenue, New York
1% N

5. Names and addresses of officers and directors or partners: David T.
Bofinger, President, 420 Lexington Ave., New York 17; Harvey A. Baum, Vice-
President, 37 Wall St., New York 5, N.Y.; Ralph W. Burger, Secretary, 420
Lexington Ave., New York 17, N.Y.; Henry P. Wehman, Treasurer, 37 Wall St.,
New York 5, N.Y.

6. Location of branches, warehouses and other places of business (including
those of subsidiary companies engaged in the fruit and vegetable trade):
Atlantic Commission Company, Inc., 135 Laughton Street, Toronto, Ont;
Atlantic Commission Company, Inc., 3715 Workman Street, Montreal, Que.

7. Sales during last complete fiscal year:

@ N

......................... $2,979,074.73  91-0%
(b) Other affiliated companies ...... — &2
(¢) Other wholesalers ............. 294,866 .81 9:0
(d) Other retailers ......ovveievnss — —
() Notal  "Saleme sy i 00 08 3,273,941.54  100-0%




per 1b.
cts.

PRICES

STATEMENT 2—PRICES

Carrots
imported
U.S. No. 1

washed

per 1b.
cts.
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Tomatoes
Ont.
hot-house
per lb.

cts.
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Potatoes

ATLANTIC COMMISSION CO. INC.
AVERAGE SELLING PRrIicE

(135 Laughton Avenue, Toronto, Ontario)

Celery
$ octs.

wm.m..“ = B A2\AA22A3A3AAA << <G gILRODgN®

MBS 2|8 2 222 =2 2 Z2ZZ%. - EREEARARZE - 2

S S

et B4 dddddddddddddd  4dd44d4444444444

P m . PARRZZZZZZZZZZ | AZZEZZRELZZEZREZ
oo

2222388888588 8

nrcndd<dd<g<d<€<<<

Apples

B.C. 125-138
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Oranges
Calif.
288
per crate
cts.

Date

1947

November 6
November 13

October
October
October
October
October

1948

March
March
March
March
Ap;g
P!

ril

April

(Per dozen processed).




STATEMENT 3—PURCHASES

ATLANTIC COMMISSION CO. LTD. 8
(135 Laughton Avenue, Toronto, Ontario) &
Lam-powN Cost or Most ReEcENT PurcHAsEs—IN CeNTS PER PoUND
Oranges Apples Celery Celery Potatoes | Tomatoes | Cabbage Cabbage Carrots Carrots Onions
Calif. B.C. 125-138 Ont. Ont. P.E.L. Ont. local imported local imported Ont,
Date 288 Delicious No. 1 No. 2 Canada hot-house green green No. 1 No. 1 No. 1
] 4] No. 1 washed washed vellow
per crate per box per crate per crate per lb. per lb. per lb. per 1b. per lb. per 1b. per 1b.
$ cts. $ cts. $ cts. cts. cts. cts. cts. ets. cts.
October .85 5 N (BT S 2.5 2.5 2.6 s
October .85 259 LB e 3.8 « 2.5 2.7 5
October .90 2.2 17.5 2.7 2.4 2.7 txy
October 1.00 2.3 17:5 3.8 2.5 2.7 Q
October 1.00 2.2 17.5 3.3 2.5 2.7 ;
T P Lo RO SE CORC T IR R SR A 1.00 2.4 20.0 2.2 3.0 2.5 ~
November 13.......... P YL A | PSRN 1.00 2505 B G 2.2 2.6 2.2 a
November 20.......... ) ) R U S S 1.30 IR B R 7L R T 4.2 6t 4.5 S
November 27.......... ey 2 185 s N 1.60 BLOY ;A R 4.0 3.5 4.0 =
DosamBar: ool s F S oy 2.95 OB 1 s A W S e s e s 4.0 ;P ATY SRR o i o Dt ™
December 11.......... A RBI E 1.60 210 |1 53 stk 4.0 PO ORI e T =
December 18.......... %% 1Rl T Ko A 1.85 b 0 T T e e 5.5 4.5 4.5 ;
S I I LG A R | o 1 I | SR b1 S AR 3 e b 6.0 QLB L o RGN e e e I
R0 IR S ol ) A Rk Aen SR X SR I AESS O TR . ST N | gy SR ORP (RIS LT RS 8.0 4.5 4.5 g
1948
.3 B AR nB s e | S BN N Rl (e S e 5.0
33‘;..‘% B L R e T Al s U g il bl 3 5.5
January 83 | it A AN PR S Bdh DI P s e s o 5.0
January - 1 GO SRPEL S y 1R e e Y P B ISl P 6.5
A February - 1 ol BT e L TN 4.8 BV el A0 6.7
February 0 S R SS  h - A V, AER  fg 3.7 U S B 7.0
February B2 ae LSt bl v s 3.4 y it P [ aeaareCl pgl B W Ty o Tinnd e
February . G NER T T RSN R 2.9 8T B Ve g 8 R g 5 ST
March b ) R 1 A e 1 SRS 3.3 el ol R R 6.5
March & AR L L s B B L ) e T
March By T O s Ry R A e I 1S ARG Tle IR o 8.5
March S Lol SN R s e 0 o PR iR Tt 8.5
April R S D e s el o % o S el ¥ 1oaa i R R I et 8.5 9.0
April B ilidin i Sao i Lol GRS FOWRAT IR A TR 10.5
April " B O A e R A IR SRS T SRR
April O I T B S L e N.A. 8
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SrarEMENT No. 4—ANNUAL SaLES AND PRrOFITS
ATLANTIC COMMISSION COMPANY, INC.
Fiscat YEArR END—FEBRUARY 28TH
1939 1940 1941 1942 1943 1944 1945 1946 1947
$ $ $ $ '$ $ $ $ $

I e BN ST €M G R B ARG ) b 778,670.29(1,105,823.70|1,742,487.50|1,997,711.19|1, 941, 575.02(1, 849, 889.10|2, 504, 898.09(2, 646, 262. 29(3, 273, 941. 54

BT U0 T T T st ) SRR RIS e 748, 683.50|1,047,554.55/1, 667, 565.12|1,933, 523.56(1,870,069.61(1,790, 272.74(2, 514,497. 64,2, 576,376.16|3,167,864.31

00 DEOSID . 015 v 2 s L R i 20,986.69| 58,209.15| 74,922.38| 64,187.63| 71,505.41] 59,616.36| 80,400.45| 69,886.13] 106,077.23

(rdael s ode s et e U BRI SSRege lh  SEMe JU R | BRIy SR D2 U PRI & Rty O bl R M L eI e 18 [0 S R S| et il SO o MU S

e L TR SrT R SR e b (SR (Ul 0 T 3 08 il ST UV DES TS e S O CTE o USRNSSR [ SARTIRRITE it [T B ok O i IRl L

Gross TevVenue, .......,.......... 29, 986,79 58,269.15 74,922.38 64,187.63 71,505.41 59, 616. 36 80,300.45 69,886.13| 106,077.23

*Executive or partners’ salaries................. 1,363.87 2,255.18 3,348.40 6,136.91 6,394.70 8, 148. 66/ 11,120.00 11,232.63 14,452.11

“*Other salaries and wages (include commission

ROBEIOBIREN ), A/ el ac il s o il o 10,498.35 13,216.10 16,314.09 18,865.83 19,455.14 20,766.18 22,531.42 25,950. 29 32,109.87

Other operating expenses.................. 7,742.75 8,368.66| 10,833.13 6,213.70 6, 285. 00 7,893.11 10,709.95] 13,150.53| 20,580.24

TR OUAL SRNENRBE. VL abtl i sess wis sl 19, 604.97 23,839.94 30,495.62 31,216.44 32,134.84 36,807.95 44,361.47 50,333.45 67,142.22

Operating profit before taxes onincome. .. . . 10,381.82 34,429.21 44,426.76 32,971.19 39,370.57 22,808.41 36,039.08 19,552, 68 38,935.01

Lot Lo v e ok e AR SRR SRS P e At VR AL o S R e o bsBa L B SRR e TN PR St STl U s | | YRR ORI S el i

Padr s L e P SRR SR e T T o g e LR el D) (o e S | Bl ket (UETER IR I AR ol TR AR (R e PR [ e SR

Profit before taxes on income.............. 10,381.82 34,429.21 44,426.76 32,971.19 39,370.57 22,808.41 36,039.08 19, 552. 68 38,935.01

Provision for taxes on income.................. 1,710.83| 23,967.99| 31,663.45| 23,363.41 33,710.56 16, 237.48 27,766.25 7,501.45 15,394.68

0005 L 03 14 ARG WAL A T MIDer ST - UG SR e TR 8,670.99 10, 461. 22 12,763.31 9,607.78 5,660.01 6,570.93 8,272.83 12,051.23 23,540.33

Per cent gross profit tosales. ............... 3-85% 5:26% 4:30% 3-21% 3:68% 3:22% 3-10% 2.64%, 3-249,

* Includes executive salaries and headquarters N.Y.C

** New England divisional salaries.

. office expense distributed on a per car basis.
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ATLANTIC COMMISSION COMPANY, INC.

STATEMENT 5—QUARTERLY SALES AND PRroFITS

Per cent Commissions 5 .
Fiscal Year Sales Gross profit gross profit an Operating Oper:ﬁtlrg
to sales mise. income FPRNE0RH profit
$ octs. $ cts. $ cts. $ cts. $ octs. $ cts.
1946—March
ﬁpnl BRE QURTERE Lt W0, S h o s a i b e et 721,458.31 18,946.35 0y PR (s Pt e e ERIEY 11,189.04 7,757.31
ay
June
July e L5 T g e ARG S ot Besbie ) A g be (1 634,415.23 17,162.58 TR b i ath £ kit s 11,377.65 5,784.93
August
September
October ST g 7 e L RPN S ey ST L 45 563,018.17 12,524.76 P ] ARRER S NN Pt 12,460.96 63.80
November
December
January U e SRS e Ll R 1 5 LTS ¢ 5 595,057.47 17,758.13 R s e SRR 12,789.12 4,969.01
February
B BE1 1y b P e i OB A e | SR e A SRS 2,513,949.18 66,391.82 O SNEE S AE REER owe. § 47,816.77 18,575.05
(600 LT s | e P SR (R, T B G e 2y <o B M 2,646, 262.29 69,886.13 T I T R LA KTAY 50,333.45 19,552.68
1947—March
April NG RO . 5 Y% § s maih el iR e eradie s ol 734,757.58 20,130.44 > 2 ] GO s 12,328.03 7,802.41
May
June
July ARIGURTter. . o e 720, 288.58 22,960. 64 50 L oL el ey Sty 16,110.47 6,850.17
August
September
October Bt U, T e o i g ot i e e » 749,435.11 24,713.63 L e BTN PO ety 16,086.72 8,626.91
November
December
January AT DT e 8 e AR e e AN 7 P 684,772.15 25,808.45 b L3 A R T S R 14,727.79 11, 080,66
February
TRt B Oates IS /s Ty iin . o i b5 s ah s v s b sie atar 4% ..| 2,889,253.42 93,613.16 - D HERTIN ERE de gt P 59,253.01 34,360.15
T T R R 78 oy T R e S Ay T 3,273,941.54 106,077.23 ik I SN Ay SR 67,142.22 38,935.01

* Before provision for taxes on incore.

-

092¢

AALLININOD TVIOAdS



PRICES 3261

By Mr. Monet:

th Q. And I take it that you take this as representing the statement given by
¢ Company?—A. Absolutely.
of Q. While this statement is being distributed would you tell the members
o the committee what relationship there is between the Atlantic Commission
OMpany Incorporated and the Great Atlantic and Pacific Tea Company
Mited?_ A The Atlantic Commission Company is a subsidiary of the Great
lant}c and Pacific Tea Company, and we are a buying agent for the Great
antic and Pacific Tea Company on all of their fresh fruits and vegetables
W}I; Use ot only in Canada but in the United States as well. I do not know
ether there is anything else I can add to that. If there is I will be glad to
SWer any questions that you have. : ; 3
-7 Ou say you operate as agent for the Great Atlantic and Pacific Tea
Mpany?—_A "We are a subsidiary of the A. & P. Tea Company.
Atla ¥ I take it you purchase fruits and vegetables and then resell them to the
_2htic and Pacific Tea Company, or do you act purely on a commission basis?
orper: Ell; 10, we have field offices all over the country, and we have our own
brigl?mZatlon which buys from these different growers and producers, and we
an dgitt' at merchandise into the different markets throughout the country,

alsy > 1 turn sold to the A. & P. Tea Company at the going market. We
salg ts)%ll. & small percentage of our merchandise to other fellows in the whole-
Siness,

So when you use the word “agent” you do not mean by that that you act
as commission basis?—A. We handle ‘some merchandise on a commission
“’hNT for different growers—not in Canada because in Canada we only have a

Olesaler’s Jicence here. :
voup & >0 that there will not be any misunderstanding we will speak only of
We . OPerations in Canada—A. In Canada; everything brought into Canada
t atown- We have a dealer’s licence under which, in the event we do not sell
to anI;]eP(t’{mndlse g]o the A. & P. Tea Company, we can sell that merchandise
" Other one here.
for th1e What T mean by a commission basis is that you do not sell or buy goods
€ A. & P. Tea Company on a commission basis?—A. No, not at all, here.

By My, Lesage:

: S i fit?
Y Q. You are a profit making organization? You are seeking 8 pro
itorga‘;r% N0t a non-profit subsidiary?—A. We take a profit or loss, whichever
Y be, -
8' YOutsell at the market price?—A. Yes.
* 2hat is your aim?—A. Yes. ;
Q. Both in the United States and in Canada?—A. As well as here.

By Mr. Monet: #5r
ermQ' understand that the Atlantic Commission Company has separate offices
thﬁ great Atlantic & Pacific Tea Company?—A. Yes.

" DA separate officers?—A. Yes. ® e s
et And am T also to take it that as to the policy on decisions as to price
as feen the two companies there is no connection between the ’(,W?1 compquss
up 2T ag Marketing is concerned?—A. That is correct; we leave {; at entirely
fatnil‘ OUr managers who are running the different qfﬁcii andicxg ac{).’ vavlﬁaicll?(\)nl;:
)| T with the markets on these terminals in deciding the pr

biuTihat merchandise to the tea company.

i tions and
at would operations, but as between your operations
u’ldelprea‘JG At]acr)ltic gidf Of’gc?gz ’Il‘)ea Company must I undeﬁstari)d there 15 }r)xo
theln?St:Xding as to the marketing of the produce sold either by you or by

hat is right.
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Q. So your operations are entirely independent? Would that be correct?
—A. Absolutely.

By Mr. Lesage:
Q. You are handling only fruits and vegetables?—A. That is all.

By Mr. Monet:

Q. Now, would you tell the members of the committee what percentage
of your total business would be sold to the Atlantic and Pacific Tea Company?
—A. Ninety-one per cent of our business in Canada is with the A. & P. Te#
Company. 3 foi-s

Q. That appears on statement No. 1 of Exhibit No. 117, and the other
9 per cent is sold to other wholesalers?—A. Other wholesalers.

Q. Would you tell the members of the committee where you get your
supplies. Where do you purchase the different fruits and vegetables that are
handled by your company and sold either to the Great Atlantic and Pacifi¢
Tea Company or any other wholesaler?—A. I will tell you, it has alway$
been our policy here as well as any other place in which we operate, t0
support 100 per cent the local growers for the merchandise which they grows
to the best of our ability. We at one time brought in quite a lot of mer-
chandise from the United States, but even during that period we still supported
everything which was locally grown and we secured it from the people whom weé
thought were growing and packing the best merchandise for our outlets through
our stores.

Q. Is a large proportion of your business in imported goods?—A. Prior
to this it was, at different seasons. At different seasons probably, like any other
wholesaler, we had to bring this merchandise in to take care of the A. & P
Tea Company’s requirements. At the present time, as you probably knoW:
practically all the business which we are doing, except citrus, is done here with
the local grower.

Q. Now, Mr. Gregory, I want to take you to your statement No. 4 of
Exhibit 117. I understand your fiscal year ends on February 28; is that correct?
—A. That is right.

Q. Now, would you tell the members of the committee if sales and profit®
shown for the year 1947 are actually those for the 12 months ended on Feb-
ruary 28, 1948— —A. That is right; that is from March 1 to February 28, which
is— :
Q. Which is listed— —A. As a year for our company’s operations.

Q. As listed in the last column for 1947?—A. Yes.
Q. And the same applies for all other years?—A. All other years aré
comparative.

Q. And the figures we have for the year 1947 are from the 1st of Marehs
1947, to February 28, 1948?—A. That is right.

Q. Would you tell the members of the committee what is the total amollnﬁ

of your sales for the last fiscal year as it appears?—A. For last year we sold :

$3,273,941.54.

Q. And the gross profit for the year 1947 was 3-24, gross profit to sales?.)
A. That is right.

Q. I would like you to explain to the members of the committee the reaso®

for the difference on other operating expenses as between 1946 and 1947 frOﬂ;
$13,150 to $20,580? What would be the cause of that difference?—A. Well,
think practically all of it, in my opinion, would be salaries of our organization:

Q. You have salaries under the previous heading; the previous heading ¥

for salaries, other salari d e : o i
that, $20,580— ies and wages—A. Other operating expenses—wh

Y
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Q. As against $13,150; if you cannot explain that and someone else can

he can be sworn—A. In my opinion I think that is due to the fact that we

andled considerably more turnips, we shipped more turnips out of Canadian

Iritory this year than we did in previous years, and it has cost us considerably

More money in handling that additional volume. I think during that period we

Shipped some 600 carloads of turnips out of Canada to our American offices,
ich was considerably greater than in previous years.

By Mr. Lesage:

U Q. How would that be charged to the Canadian branch if it was sent to the
Nited States?—A. It is the cost of handling that operation.
Q. It should be charged to the United States company, to the company
g business in the United States and not to the branch doing business in

anada—A. We in turn give our Canadian office a profit. I think some of the
oroﬁt, you see there we gave them for handling or buying these turnips. In

er words, there is a profit as well as an expense there.
Q. Tt is included in the amount of sales?>—A. This is expense.

o The volume of turnips you have mentioned is included in the amount of
ales you gave us?’—A. No, that is entirely separate. Our treasurer has given
e a note_

Dl‘oﬁ% Where is the profit if it is not there?>—A. The profit is in this $38,000
x Q. No, no, that is the result of the subtraction. It cannot be there.—
Y Well, it has to be there. Mr. Wehman has given me a note here. He 1s the
€asurer of our company and is probably a little more familiar with this.

Mr. Moxgr: Then we will have him sworn.

doip

an Hem‘y P. Wehman, Treasurer, Atlantic Commission Company, called
dsworn, v

Mr

. Moxer: What is your name?
. Wenmax: Henry P. Wehman.
Mr. Moxer: Your address?
. WerMAN: Montelair, New Jersey.
Mr. Moxgr: What number?
5 Wenmax: 22 Yale Terrace. : e
of the .- Moxer: T would ask you to speak as loudly as you HARAGE £0C0 .
committee. Can you answer the question? =5 e
My M"- Lesage: If Mr. Gregory was not right about the turnips, you can answer
Monet’s first question. : \ it S ol
in . Wenmax: Well, this $20,000 expenses includes provincia axe?_\ 528,
Previous years, were not assessed. You recall that the income taxes
r. Lesage: That is one of the things we know. e
ere - WEHMAN: éJ:It‘hle in(e:ome tax \\'z;g.s assessed by the dominion Hcll' (11946£
hac® I8 about §3,000 odd in that $20,000 that is provincial taxes T8 Ceg b
X fo_r the previous year. So you have a difference therebof_ alzout%i o
done?vhlch is additional expense in condueting the volume of business that was
Dupﬁgis_LESAGE: That is the cost to you of the provincial s\tu‘tonomy of M.

Clage ' FLEMING: Now ;1 should like to ask a couple of questions to
Qalt?a(ﬁst&temen‘cc .N:_Oz\i\,y n::; I to understand this statement reflects only the
0 Operations?
T GREGORY: That is right.



B

Mr. Fuemine: On what basis do you break down the operations of the
company as between Canadian and American operations in order to be able
to completely segregate your Canadian figures as you have done here?

Mr. Grecory: I should like Mr. Wehman to answer that.

Mr. WenMAN: Approximately half the tonnage we brought into Canadd
from the United States and the other half came from the provinces.
expenses of obtaining that merchandise, the cost of obtaining it is assessé
against all operations whether Canadian or American on a volume basts: |
Because the Canadian operation only took half of its supply from the Uni
States, it is only assessed half of the cost.

Mr. Fueming: You are speaking in terms of volume measured in dollars?

Mr. WeaMAN: In costs.

Mr. FueminGg: Measured in dollars? }

Mr. WenMAN: It would work out approximately the same.

Mr. Freming: Would you just clarify that. You say, “approximately"'
You are speaking about volume but what kind of volume? Are you referring
to physical volume or dollar volume?

Mr. WeanmAaN: For the purposes of the distribution of field expenses, i
we call them, that is the expense of obtaining supplies, we use tonnage volumé
In other words, if the Canadian offices obtain 2,000 cars and the total operatio® ’
obtains 100,000 cars, the Canadian offices absorb the expenses in proportion ¥ |
pheir tonnage, not dollar volume. If we were to assess it on a dollar volume bas®
it would result in an assessment against Canada which would be excessive, n
my opinion,

Mr. FreminG: How long has this formula been in effect? [

Mr. WeHMAN: At least 15 years. 3

Mr. FLeminG: Has it been approved by our Department of Nation”1 ;
Revenue here for tax purposes?

Mr. WenmaN: Yes, it has. }

Mr. WinTers: I wonder if the witness would go further with that State;
‘ment in which he said if it were assessed on a dollar volume basis it would b
excessive against Canada? g I

Mr. Wenman: If you consider the exchange of Canadian dollars agal®
American dollars, you would increase the charge by 10 or 12 per cent.
speaking not of the current exchange rate, but of last year’s. i

"Mr. FreminGg: This column headed 1947 represents the twelve-month pe"w
ending February 28, 1948? :

Mr. WeamAaN: Yes. 9

Mr. Moxer: Then, what you have just said applies to all the other years

- Mr. WEHMAN: Yes. 4

Mr. Moxgr: That has always been the policy of the company to list ’
that way? |

Mr. WeamAN: That is right. it '

Mr. Moxer: Now, would you make some comment on the operating pre ; D
before taxes on income as between the year 1946 which would end on Februat¥ 5,
1947, of $19,552 and the fiscal year of 1947 of $38,935. Would you explainl
substantial increase in your operating profit? i

Mr. GreGory: Well, I told you I think it has been primarily due 0 e
'fact our business has been substantially greater during that period than it af
bleen In previous years. You may note that our gross profit rate is still ¥ 10
close to previous years but that our volume has jumped from $2,646,

3264 SPECIAL COMMITTEE

$3,373,000. We have been making a return of 20-64 against 3-24.
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b 1}{/[1'. Moxer: When you say volume, you mean your sales on a dollar volume
asis

Mr. Grecory: That is right.

Mr. Moxer: Would that be the only thing to account for that increase, that

dollar volume was more substantial than in 1946?

Mr. Grecory: I think that is about the story, as I see it. :

¢ Mr. Pixarp: If you look at 1941 you will see you have an operating profit

OL $44,000 and the volume is very much lower.

“ Mr. Grecory: I do not know what entered into that. As I told you before
has heen the policy of our company to bill this merchandise to our company

the going market. If the market was favourable during that period we were

pro?igo foresee something in which we could make a good profit and we took that

Mr. Prxarp: In other words, it is not only the volume you sell?
& Mr. Grecory: It is pretty much whatever your markets are, the way our
Mpany operates. .

& Mr. Fremine: You say, “the going market”. You mean the prevailing
olesale market?

Mr. Grecory: That is right. i
. Mr. Fremine: How do you arrive at that? Are you simply taking cogniz-
a.e of the.wholesale prices paid to other organizations? How is there a free
andy of ordinary market forces as between the Atlantic Commission Company

the Great Atlantic and Pacific Tea Company?

r. GrREGORY: We have a man here who goes down to the market every
o 0g. We are only supplying the Tea Company with about 50 per c?ntilOf
' uSinrequl'ements. The other 50 per cent is bought from people in F?J simiiar
kng, ess here. We will ascertain what the markets are every day. Krom our

Wledge of the quality of merchandise we have and what we know we would
pay for similar merchandise, that is the price at which we bill the Tea

Mpany, ,
“nfa’irhe Acring CuamrMAN: T should like to have order, please. }{ think it f:
i imr to the witness if there are other conversations going on in t'tet! roog. e
Stop Portant that the press and the other members of the committee g

: ope I do not have to ask for order again. : g :

I. FLeminGg: When did you commence your operations in Canada? You
In the United States in 1925? -
thatM,r' GREGORY: We started here when the Tea Company opened. I thin

s fsl\a&bout 1927 or 1928. A S

I Moxmr: T see, Mr. Gregory, for the year 1946, the ope
q‘l;te low if yoy compare them x%ithy any of the other fiscal years except fo;‘ the

one, 1939, Would you give an explanation of this low ﬁguxl'e ént1946.1 %
tig I. GREGORY: Well, as T say our profits are very, very hard to exp 81&: ;
af v? Tetty much the mistakes we may make in this business. If Olilf' I}Tlla-t_l makes
on Mistakes he can quite easily lose a few thousand dollars. ' et;)Se gl.?ll}ll%
Ongg he Wrong markets, he does not make any profit.. If he 1s in on &

the

Morp;

gan

; i 1,50 it is true every place we
Opern; © Makes a profit. It is not only true here but it is 2 P
ext, t% e may have an office which makes a very nice profit this year and

°0ndi{‘ ar a very poor one. It is somewhat due to growjng conditions, market
1008, as to what profits we may make in our operations. g
& Ml‘- WiNTERS: Where is the accounting done for your Canadlan. or;\e/z[ratlonsl.
We h I GREGORY: We have an office in Toronto and we have one in Montreal.

®8 & divisional office. The final check-up is in Boston.
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Mr. WinTERS: Your invoices would not go through to Boston?

Mr. GreGory: No.

Mr. Winters: What do you do, just send in monthly balances? ‘

Mr. Grecory: We get a statement from our offices here each week as 0
the cars they handle and the profits they made on each car. That merchandis®
is invoiced to the Tea Company from these particular offices and the find
auditing of these transactions is done in Boston. e \

Mr. Winters: Then, do you comment as to whether their operating marg® u
is satisfactory or whether the price should be up?

Mr. Grecory: No, we leave that entirely to the men who are running our
offices here. We give them some supervision; that is my job, to see that they
do not over-bill the Tea Company or do not under-bill them too much, eithe®
We supervise the accounting as well as the buying and selling of that mercha”
dise. To a great extent, however, we leave it pretty much to the men we havé
running these offices here in Canada.

Mr. WinTers: Is there close co-operation between the Montreal and
Toronto branches? Does one buy for the other? |

Mr. Grecory: We have Mr. Shear here whom I have in charge of both
offices. He oversees the two offices. We have to buy this merchandise pretty
much at what they will sell it to us for. If they won’t sell it to us in Toront?
at a certain price, there is nothing much we can do but buy it. If they W
not sell it any cheaper in Montreal, we have to buy. There may be qu
a differential in those two markets every day. We have no control. k"

Mr. FLeming: I was interested in hearing you say a minute ago that the
A & P buys about half.of its purchases from other sources than yours. DO
that apply to fruits as well as vegetables?

Mr. Grecory: That is all fruits and vegetables.

Mr. Freming: In aggregate volume?

Mr. Grecory: Yes. ;

Mr. Moxer: When you refer to 50 per cent, you méan in so far as fruif?
and vegetables are concerned you supplied them with about 50 per cent?

Mr. Grecory: We supply them with about 50 per cent of the fruits a:nd
vegetables from the Atlantic Commission Company, 50 per cent of everyt!
they sell. The other 50 per cent is bought locally from fellows in similar busine

Mr. FLEmiNG: Your prices compare with those?

Mr. Grecory: Yes, we have to follow along with those prices we have ®

e RN

—————————

pay.
Mr. Moxer: Referring to statement 5, I have just one question to 551&{,
Will you please tell the members of the committee what is the signiﬁcance%
the conversion you made at the bottom of the page, the conversion from U:
funds to Canadian funds? Could you give an explanation of that? A
wee”

Mr. Grecory: That is just the difference in the exchange rate bet
Canadian funds and U.S. funds. :

7
Mr. WinTers: Do you not deal through the official banks at the offiot lm\
rate of exchange? ‘ '

Mr. Grecory: I should like Mr. Wehman to answer that.

Mr. Weaman: Any funds transferred between Canada and the
States are exchanged through the banks at the official rate.

i
Mr. Winters: The Foreign Exchange Control Board is behind that operatwﬂd

Mr. WenMaN:  Yes, for taxation purposes our income statement a:;g
balance sheet is adjusted on the basis of the free rate. Of course, as a for®

a

{ited
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domporation here, any business done in Canada is converted to an American
?0 ar basis at léostg;l. Then, for tax purposes, we convert that to Canadian
inds on the basis of the free rate. : :
L. FLeminG: Is that for Canadian tax purposes or U.S. tax purposes?
r. WEnMAN: Canadian tax purposes. 3 : . i
"L Freming: T do not quite follow that. Would you mind sayu;lg Ehat
aﬁam because we are accustomed to thinking, for the last year andT a h(? 2 tgs
ciona??nadian dollar has been maintained at parity with the United Sta
My, WEHMAN: At the close of a period, the exchanges we make are at
gh?l official rate, Those costs of exchange or discounts are reflected in Caxizglzlz
f;) ars at thoge rates, but any assets at the end of the period are convl;ar o
Ce.e fates, which is the most conservative rate. Then, it is convcrtedC ac ¢
daﬁlad]an' Purposes at the same rate we discounted them, back to Cana ihe
o 0T, So that in effect you have adjudged your income _and expenses or; -,
r§t§n°e sheet on the basis of the actual transfers made during the pezlcjzg aclosee
of tht-hat you pay plus any adjustments necessary to those assets a 'bfe =
Othey. . Period, on’ the most conservative discount, basis that is reasogla 'asset
suehra‘:(&qsy the free rate is the only basis that you could convert an
Is.

I Trarcrer: It is purely a matter of bookkoeping? .
dollg - WEHMAN: Yes. Our sales in Canada are originally Ont}?e S?nrﬁi é:ﬁ
dolla,; basis. We convert them back for American tax purposes 03 i
anaq:- 2518, and then we reconvert them back to the Canadian do
“Madiay tax purposes. : o
Az Du;i) THATSHER:' In that cor]wcrsion ?ind rgconrversmn for the Canadi
98es, do you arrive at the same gure? o5 ;
doyy i WEHMAN: Yes. When you get to expenses some of it is px;-l Ehg a‘iir:erlcan
A basis and we use the American rate because it is the rig . .f =
epartr' THATORER: This has been approved by the income tax branch o |
ment of National Revenue? : R
Mepeq o WEHMAN: Yes, As a matter of fact, by using thf ;fefl‘?cial Sk
I‘Easmg the figure to a greater extent than we would by the off

I WiNtERS: Who has the advantage in that?

ertin
L. WenMmay: We lose by using the free rate 'becaUS,g thee ?)?%cicgln;’abe. g
4N dollars gt a higher discount basis than if we use

i wes for
Unit " WiNTEgs: You convert your Canadian figures to American figt
¢d States taxation?

" Wemay: Yes, we have to do that. s
2y . MONETI Now, Mr. Gregory, I want to refer l))7oun tgrgggrsgatby reos
e ’ And to the points of comparison that have Iee e
is I?Qtary. Wish to point out, Mr. Chairman, that in almo Fob Mo

Steq re the margin is less ‘than 10 per cent, and in vmv’;’ooask e
How Mg T do not think I have any specific quespi)(insf ey Bk
on g T, T should like to agk the witness why it is possible }(1) e R
Yh ek & OW margin when evidence has been subnn%)te(ztte(g gt
: °IS indicating higher margins than those subm

Olesq

i for a long long
fimg ¢ ™ GRugopy Well, it has been the policy of our collcllupia:lnjé oi(x)1 Refenctas
busine keep these mar,gins as low as we possibly cou

izati 7 riod
ing dlfs-° hat has been drummed into our ?égﬁgi?eat{l:ﬁe r?\:rv ear yIOII(l)%xgpgroﬁé
" loglng this particular period when we cou

o [ I‘ed,
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even though we were very very short on many of these items, to go out and
pass that on to the consumer at a reasonable price, and on to the Tea Compan¥
at a reasonable price.

Mr. MoxEer: Would that be the main reason, Mr. Gregory, that at all times
you are assured you have a buyer who buys most of the produce that 18
handled by you?

Mr. Grecory: That is right. We never figure that we should take advantage
of any situation of this nature, and we figured that while there were long profits
there that we could take and that were legitimate and we would be within our
rights to take them, we felt it was still better to pass these profits on to the
consumer. That has been the policy of our company for many years.

The Acting CHARMAN: Have you been eriticized by your opposition for
that policy?

Mr. GreGory: No,.I could not say we have. I think our main competition
has followed right along pretty much with us. ,

Mr. Winters: When you say it was better to pass these profits on, from
whose point of view would that be?

Mr. Grecory: I did not get that?

Mr. Winters: When you say it is better to charge only a reasonablé
mark-up, who were you thinking of?

Mr. Grecory: The consumer.

Mr. Winters: Just the consumer?

Mr. GREGORY: Yes.

Mr. Winters: Do you not think it would be better for you in the long-ru?
to follow that policy?

Mr. Grecory: That is the policy we followed for many years.

Mr. WinTers: You say you were only thinking of the consumer.
you think it was also better for you too?

Mr. Grecory: Absolutely.

Mr. Winters: And by benefiting the consumer you benefit yourselves?

Mr. Grecory: Yes. After all, we have plenty of competition and we have
to be competitive, and we are all still fighting to get a little business if W
can get it. b

Mr. Freming: When you say business is competitive, are you thinking ﬂ;
terms of competition in general or the people with whom you are competing fo
the Atlantic & Pacific Tea Company business?

Mr. Grecory: We are thinking of the consumers generally.

Mr. Freming: Excuse me. You said you had competitors. Now, i
asking you about these competitors. Are you thinking about the people in ?h
same kind of business in general, or the particular firms who are competmg
with you for the Atlantic & Pacific Tea Company business? :

Mr. Grecory: Oh, no. We do not consider that we have anybody compe't‘l%%
with us for the Atlantic & Pacific Tea Company business because we are a SU

Do

1 a®

sidiary of the Atlantic & Pacific Tea Company, and as long as we can suppl'.

them with their merchandise and secure it for them, we do not worry abo
the other fellows taking that business away from us.

Mr. Freming: I am trying to understand what you mean by the co®” =

petitive business.

Mr. Grecory: I am talking about the retail end of the Tea Comp”'ny.

business.
ied

5 Mr. FLemivg: 1 want to know what you meant when you were a%ﬁg
about the attitude of ‘your competitors. I guess your association is a ¥

e —————————
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d‘fifel‘ent from the people in the wholesale produce business because you .are
omng' 91 per cent of your business in an assured market which controls your
Company,
Mr. Grecory: That is right. :
Mr. Freming: Whereas all the other people are doing business on a basis
ere they are scrambling for business wherever they can get 1t. ; :
b Mr. Grecory: Maybe this will answer it. I do not think we ever mn this
USiness, when it was competitive, were able to make 17 per cent on oranges.
8t never happened in the business except oeccasionally when there was a
Ortage or something happened. Now, if I could bring oranges In now I could
Ve the wholesalers or retailers tearing down the doors to get them at the
ber cent market. We think that is too much. .
th Mr. Taarcuer: In answer to Mr. Fleming, did you say you just sell to
€ Atlantic & Pacific Tea Company?

Mr. Grecory: 91 per cent.

Al M_I‘- Tuarcuer: That would mean that if you make less profit now the
antic & Pacific Tea Company are going to make more?

2 Mr. Grecory: No, you have a ceiling. The Tea Company can only take a
Per cent mark-up over what we bill them.

Mr. Trarcuer: On everything?
Mr. Grreory: On oranges.

Yo Mr. Tuarcrer: But on vegetables and things of that kind, the fact that
mgl Wade only a fairly moderate profit last year the less you would make the
' the Atlantic & Pacific Tea Company would make?

fo: MI‘. Grrcory: Not necessarily, because the Tea Company also has bfeqn
Inar}ears in the merchandising of that merchandise and they only put athalr
in tu‘up, based on what the merchandise costs. If we put it to them lower they

™ are only going to make a smaller mark-up.

it yMI‘. THATCHER: You said that on oranges there was a ceiling, ?nd.ﬁazuliallz
greng . take a small profit the Atlantic & Pacific Tea Company Wil taxe
fater profiy?

by My, GreGory: The Atlantic & Pacific profit on oranges 18 25 per c.}elgtf; isg
bjn)t’ﬁur government here, and they can only take 25 per cen(ti 027611:7 We ek
thep tim' If we decide to take 7 per cent on these oranges instea t(l) : p ’

€ consumers are going to get these oranges at 10 per cent Jess.

Mr, T 2 de a few moments ago, if
W HATCHER: Now, the statement vou made )
co‘i‘foulq take it literally, your company would certainly be different frﬁﬁei%g:ie
Thepames that have come up here, and I think you should be colrﬂ)%idiary o
&not}?en ¥ thing T am wondering about is the fact that y0}1b ar?os Zre ot bt
a8 alt I company and you are only selling to them, so maybe ¥

"Wistic as it would appear on the surface?

i ny times in our
buys. - GREGORY: I t know any other way to put it. Many times in ou
tllllgr 8 for the rI?ea, C(g)(r)nlll)(;nv r;(r)l“the %m days we would buy merchandise if we
Wh(l)l ght it could be sold, and when that merchandise would come 1n, ou;' u}?ﬁ
the .cTe experienced produce men would decide what was & falrbﬁll‘l(ﬁ?l s r(r)x f:) ;
Whethi,? -?9“11)&11}' for that merchandise. Thath]'slt}::e %Iill(l:eﬂz}?n o ihe oiin
It is a profit or a loss. From the price which . .

whatu-y the merlc):handiosl;e atothe terminal, the Tea Company sits down anc}l fi‘iflgei
Comy, S A fair retail price on that merchandise. That 1 the basis on which ou

16 work together. : s e
the At,]e ACTING Crammumax: Are you really more than a purchasing age

1380?3?; & Pacific Tea Company?

wh
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ment and make recommendations. We say to them, “Here, we can buy a lob
of potatoes. How about running a potato sale? We will give you a price n
week on 25 or 50 cars of potatoes. Why do we not do this or that?” All ouf
activities are only suggestions to thé Atlantic & Pacific Tea Company.

Mr. TuaTcHER: Mr. Monet, there is nothing abnormal about these figures: :

Is there some special reason for calling this witness?

Mr. Mowgr: I stated that the main reason was exactly what you refer;ed
to a minute ago. The next witness is a representative of the Atlantic & Pacifie
Tea Company, and I did not want any misunderstanding. Is it not a fact, MF
Gregory, that the main reason for your low mark-up is that at all times yout
company is assured of a market for at least 90 or 91 per cent of all its operationS"

Mr. Grecory: That is right.

Mr. MoxeT: And that by taking a small mark-up you are always sure that
you will, even at that, do a very large and substantial business?

Mr. GREGORY: Yes.

Mr. FLeming: And it follows from that that you are not taking the risk
that a normal wholesale produce merchant does?

Mr. Grecory: Well, we think this: we take some risk but we have 88
outlet. We have an assured outlet for that merchandise when it comes in.

Mr. Fueming: Then, you can, I think, answer my question. By reason ¢
that fact, in your business operations you do not take the risks that are normally
taken by wholesale produce merchants?

Mr. Grecory: I think we have some advantage. I think any person that
can put 90 per cent of their purchases through a regular place has an advantag®

Mr. Beavpoin: What do you do with the other 10 per cent?

Mr. Grecory: It is sold too.

Mr. Fremina: You have the same mark-up on that 9 per cent of me¥
chandise? :

Mr. Grecory: If it is not satisfactory we may take a loss on it. That bﬂ?};
ness might be very unprofitable because it is generally merchandise whi¢
arrives with something wrong with it.

Mr. Fueming: Would it be fair to say that generally the 9 per cent th
you sell to persons other than the A & P is merchandise rejected by the A &

Mr. Grecory: No sir, I would not say that with respect to more than 1 0f 5
per cent of it. We often times may go out to buy what we consider we can ¢
and we may be wrong in that we went out and bought more merchandise tha?
the tea company could use. If that is the case we dispose of it to any who
saler,

-

Mr. Fueming: That is the outlet that you referred to, only where you h“ve_

too much of a particular commodity?

Mr. Grecory: We have fellows who ask us to go out and buy some'ﬂhins--

for them. We bring it in and we sell it to them at a fair mark-up.
Mr. Pixarp: Just general service?
Mr. GreGory: Yes. ot
Mr. Beauporn: On those goods that are not damaged you may take a 1%
mark-up? ;
Mr. Grecory: Some may be low, some may be better, of that 9 per ofF%
Some may be unsatisfactory and some of it may be just as good as any oth®

Mr. Beaupory: With respect to the satisfactory merchandise, what mark
do you take; is it higher than what you give the A & P? :

& ui
ol |

Mr. Grecory: No, that is all we are. We work close to the sales depart-
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Mr. Grecory: Well, no. That would be on the merchandise the wholesaler
Wouk.j ask us to buy for him. He would say, go out and buy me some berries,
t'ﬁe Will say, and he assures that he will take that when it comes in. We take all

€ verage broker or wholesaler’s mark-up, which may be $30 to $40 on a car.

The Acting CraRMAN: But the A & P Company would not be in the same
Market, buying, they would not be buying against you in the market at all?

Mr. Grrcory: No.

The Acring CHAIRMAN: They confine their purchases to your company?.
the SMT- GREGORY : We buy everything the tea company uses here as well zlls u;
oy tates, whether it 1s 1n cars from distant points or whether it is on the loca

Arket, we buy for the tea company.
Veoer.: THATCHER: Can you express any opinion as to future prospects for
prgetab}es and fruit; are we likely to have a large scale output during the
int. Jetion season with prices going up again later on; or, are we likely to get
" 8 position from now on where prices will be coming down?
I GREGORY: Well, in my opinion, I think the growers here in Canada are
to_get more money for the merchandise this year than they have ever

T THATCHER: You mean the prices are going up; is that what you mean?

I a GrEGORY: They are not going up higher than they are now, but when

Season comes along and there is lettuce, celery, spinach—whatever it may

e SMatoes—when they come into season here there is going to be a terrific
A0d for the merchandise,

. THATCHER: Yes. :

ere i G.REGOR“ Becausg we have gone along for a long period wi.tholgt it an(:

Mope IS going to be a terrific demand and the grower is going to realize mor
Y for his merchandise than in previous seasons.

I THATCHER: Then the prices are likely to go higher because of the
T demand? : |
+ GREGORY: They are going to be higher than they have been in previous
M my opinjon.

" PiNarp: But lower than they are now? :
any Ilol;v GrEGORY: They will be lower than they are now because you don’t have

8reate

years :

M, TuATcHER: T suppose they would go up again in the fall, would the-y?
B e Gm}coRY_: Unquestionably they will go up in the fall. After all, scarcity
“rehandise will make prices go up.
L. THATCHER: Unless, of course, you have controls.
T, :I[;ESAGE: We will attend to that. L
l 2 FLEMING: But I think it is fair. Mr. Gregory might co
qS{ls:st? dendum by Mr. Thatcher to his previous question bec-agserggfatlé:ihz
Point, g? On yesterday on another question. I think Mr. Greg.orydaligr T hae
adds, ; the Question, and he has just said prices might go up; an .
2 1 ¥0u do not think controls would be desirable.
on hg, T GREGORY: Well now, that is very, very true. If there are controls put
€ then yoy ¢ap contro] it,
Mr. Freming: What has that got to do with supply?
Mr‘ REGORY: If you control them. :
Mr, Fremiyg: Yes, if you put ceilings on your prices.
T Lisyg. And on distribution also.
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Mr. Grecory: I tell you just how I feel about this up here. I think in
way, I think the Canadian farmers up here for many years—I have been coming
up here over 15 years—I think they have gotten very, very little money for #
lot of their merchandise. It really was pitiful the price that many, many farmers
go up here for their merchandise.

Mr. Pivarp: And they are still getting it.

Mr. GreEGory: I think the farmers in Canada are entitled to some control:
Back in the United States they would not want me to say this; but I think the
Canadian farmers up here are entitled to some sort of control to get a little
more money for their merchandise than in the past. Now, I believe this; yot
take their turnips, parsnips, onions, cabbage and so on, it may be that if they
were assured such control as you have on today are going to continue they W?
store this merchandise, they will keep it longer, they will supply the consumer
longer, and they will get a better price for it. I would like— .

Mr. FLeming: There is a confusion here. We are talking about ceiling®
I think you are interpreting controls as applied to our import controls. We were
talking about ceilings.

Mr. Grecory: I would say controls being what would enable the farmer to
get more for the stuff he grows, to get a fair price, a fair profit for the growe%
I am sure that if there is anything put on it will be put on at a fair profit, an
probably a lot better profit than he has ever got before.

Mr., TaATcHER: As Mr. Robinson of the fruit growers pointed out, they
wanted some sort of controls that they could be assured a market. ;

Mr. KunL: That would not reduce the price to the consumer. I think it 3
only fair to point that out.

Mr. WiNTERs: Mr. Thatcher wants us to limit the price paid to the farme!
for his produce.

The Acting CualrMAN: I do not think we can say that. Just a minut®
now. After all, the witness is here to give evidence and facts. He is not hel'z
to give his opinion on controls in Canada or the United States. We are e’
to get the facts about prices. We appreciate very much what he has to sa}'g
but I do not think we can let this thing go on as a prolonged debate, because tha
is not what we are here for. ;

Mr. Wixters: The Committee is being used as a sounding board for
propaganda.

The Acting CuamrMAN: I cannot allow it to be used for that.

Mr. KvuaL: If you allow one you should allow all.

The Acring CHAIRMAN: I do not know anyone who is going to make a state”
ment like that until he has made it. ;

Mr. KunL: But the witness doesn’t have to answer, you do not have to ¥
him answer.

The Acting CuamrMAN: That is why I am interposing now. >

Mr. Fueming: In fairness to the witness I think you or Mr. Monet, if y(})le
wish, should ask him how he interprets the word “control”, because when, g
said what he did I think he was not talking about a ceiling price he was tal .
about our import control system. Would you ask him that? His answer 15 "¢
the record now, talking in terms of controls. I think he was talking ab?
something we do not understand as controls. :

The Actineg CHAIRMAN: Just a minute. I do not think anyone should ,tlz
to get from the witness an answer that suits his particular trend of thinki?

Some Hon. Memsers: Hear, hear.

.. The Acting Cramman: He is here to give us facts, and that is what we
interested in. I think we may be going too far.

art
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.. Mr. Tuarcuer: Mr. Chairman, you should not stop discussion because the
Witness does not give the evidence you want to hear from him.

The Acrive CrARMAN: T am not trying to stop discussion.

Mr. Gorvox HeNDERSON: Mr. Chairman, if I may, as counsel for the people
4Ppearing hefore you now, I would like to suggest that opinion evidence such as
r’as started but not concluded be struck off in the record in its entirety so that
here will be no false impression created from the opinion evidence given.

Mr. Trarcuer: I do not think you have any right to suggest that. That
not been done here.
L Mr. Lesage: This gentleman is acting as counsel, and he has a right to say
What he has said.
Mr. Hexpersox: I should have pointed out that I represent the Atlantic
Mission Company. My purpose in making the suggestion I did was so that
ref récord would not be confusing. If I am correct as to the terms of your
frence they do not include an inquiry relating to the opinions of witnesses
ou.t' Tather purely to fact finding. That being so, I would suggest that the
Plnion evidence given should be struck off in its entirety.
A Mr. ZapLritxy: Mr. Chairman, on a point of order, may I pass this com-
If(%nt. The'wit,ness has been giving opinions right from the first question on.
We are going to strike out all opinion evidence, what will be left in the record?
rel Mr. Hexperson: I mean only from the point where we ran into the talk
ating to this particular subject matter.
or M, Trarcuer: If you leave one part of it in you will have to leave it all in,
You will have to strike it all out. ,
M The AcTiNG CHAIRMAN: I think we will have to leave that for the chairman
it }1; Martm) to say whether it should be struck out or not. }’ersonally, I think
Should be; but that has to be left to counsel to say whether it-should be or not.
e Mr. McGrrcor: I would just like to say one word. As I understand it, the
froo08€ of this committee is to find out the why of the present high cost of
s and vegetables.
The Acring Cramman: Correct.
Mr. McGrecor: That is what it is for.
he Acrivg CHARMAN: Yes.
fing I. McGrecor: There may be some reasons for it and we should try to
out what those reasons are.

The Acring CrARMAN: Correct, .
lineg I. McGreGor: I am going to ask the witness a question following along the
in th'Of the statement made here a few moments ago, that the vegetable growers

IS country have not been able to get a fair deal. , .

I. GreEGory: I want to say—don’t get me wrong, if you don’t mind—
I. McGrecor: Let me finish that, if you don’t mind.
Mr. Ggecory: All right. .
i er. MocGreGor: For the reason that for years vegetables have been coming
niEOm the United States, but some of the vegetables which came in from the
our ed States—we will take tomatoes for an example—or let us say cabbage— -
years ago the farmers grew in fact— _
. Beavporx: Mr. Chairman, on a point of “order; is the honourable
€r putting a question or making & statement? :
hag q . McGrrgor: A little bit of both. You have done it. Everybody else

One it, and I am doing it.

. Beauporn: I do not think that is a fair statement for you.to make.
Taise the point or order I think it is up to the chair to say whether the
Of order is well taken or not.

hag
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Mr, McGrecor: You can raise what you like. Just take, for instance
cabbage—

The Acting CHAIRMAN: Just a minute, please.

Mr. McGrecor: Let's say cabbage was grown by the farmer and pub
away by the ton as it used to be years ago and kept right through until spring
That sort of thing has been falling off from time to time until finally the grower
the Canadian grower, only grows what cabbage he is sure he is going to disposé
of and we will say before Christmas or around that time; the same thing with
celery and everything else. That change has come about for the simple reaso?
that the fresh stuff comes in from the United States. Now that this imporb
ban has been put on these men can’t go out and bring it in. Isn’t that the reasoR
for the high prices at the present time?

Mr. Lesace: On a point of order, Mr. Chairman. I object to your questio®
and it is my right to object to the question. The witness is not a Canadial
citizen.

Mr. McGrecor: What has that got to do with it? -

Mr. Lesace: He is not a Canadian citizen and I suggest is not conversant

with the whole of the economy of Canada and I do not believe, and 1 subml
it respectfully, that he is a witness who is in a position to answer such a questio?
with the full knowledge of the facts.

The Acting CuamrMAN: I would ask the witness to confine his answers
to questions that are definite questions, not to opinions.

Mr. Lesage: Mr. McGregor is asking for an opinion.

The Acring CHalRMAN: Yes, I know. I ant asking the witness to confiné
his answers to statements of faet and not to express opinions,

Mr. TaAarcHER: On a point of order, Mr. Chairman; are you saying that
this committee cannot ask for opinions? Aren’t these experts we are getting heré
largely to find out why prices are higher? Surely, it would not be fair if Wé
cannot ask these witnesses their opinions.

The AcriNng CHalRMAN: Mr. Thatcher, I must say again that we have #
prepared statement in front of us about which we are supposed to ask ouf

questions and with regard to which this witness is here to give explanatory facts:

He has the answers down here in black and white. It was by arrangemel
that these men have come here with their statement, and they are able to explai®
anything that is in the statement, so that we will not read into it things tha

are really not in it. I think the witness has done that; I think the witness has

served his purpose before this committee, but for him to comment on the econo®
of Canada is not—

Mr. Lesace: I think it is improper.

The Acting CHAIRMAN: I do not think it is proper, and I do not think tha
members should insist on asking those questions but I cannot prevent them fro®
asking them because I do not know what they are until I hear them, and all
can do is say to the witness, “I want you to confine your answers to facts, B
to opinions.” I cannot prevent your asking questions.

Mr. TuarcHER: Respectfully—

Mr. Lesace: It is a ruling and it is not debatable.

Mr. FLeming: May I make one observation in the hope of clarifying *fh.e :

situation? It is one thing for the witness to say, “I am not- familiar Wi
conditions and I am not therefore in a position to answer a question that invol?
an assertion of opinion”, but I hope you are not making a ruling that no witné
can be asked questions that involve the assertion of opinions. Naturally st

o
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Questions should not be asked unless the witness is in a position to express an
Plnion, Fop instance, when Mr. Towers comes here tomorrow I fancy_a lot
O questions to be asked of Mr. Towers will involve the assertion of opinions
B RIS part as a man in a very high position.
Mr. TaarcnER: Of course, he will have the right answers, probably.
thi M_l‘- FLEMING: Objection has been taken by Mr. Lesage on the ground that
18 Witness is not in a position to offer valid opinions on Canadian affairs.
My, Lesace: That is the ground of my objection.
. FLeming: If the chairman will confine his ruling to that I think that
o L 88 he needs to go. I do not think we want a general ruling that no one
oy ver be asked a question which involves the arrestion of an opinion, if he
8 qualifieq ¢, give it.
Mr. Tharcrzs: The committee might as well fold up.
By 1 LEMING: You will rel'nembey we had a great deal of opinion evidence -
°Di1111]' the chairman of the Wartime Prices and Trade Board. A lot of that was
1on evidence and very valuable evidence. :
Opin'Mr' Lesaee: As a matter of fact, my objection was on the ground that
a llons should not be asked for from this witness but I did not mean that to
Pbly to eVery witness.
Dosit; 1e ACTI.NG CramrMan: I take it Mr. Tower's is in an entirely different
rel t}On to this man. This man comes here and gives us a schedule of figures
Ating o the operation of his individual business. Mr. Towers comes before
opisnieomlnittee; he is the Governor of the Bank of Canada, and he must have
I OOIIS that would be very valuable to this committee in its final report, but
State DOt think that would apply in this case or in the case of many of the
Ments that have been made before this committee.
Quest; . McGrrcor: Your ruling is that we cannot ask the witness any
O0S unless they are based on these documents? :
ask he AQTING CHamrMAN: T say you can ask him any question }'0}1 hkef, but
I th; the witness to only give you an answer on those things he knows are facts.
-0k that is what he is here for. :
I. McGrEGOR: Then I think he can probably answer my qu.estlon. :
anq tr Lesace: No, it is a question of opinion, and I have objected to it,
1 has been ruled it is out of order. : :
him ;'S ACTING CHARMAN: T think the witness’ counsel will be al()ile to advx:ste
It yollf he has any doubts himself as to whether or not he should answer it.
ave nothing further— .

I McGrecor: I should like to have an answer to my question.

T Lesae: 1t has been ruled out of order.

™ McGrecor: Tt has not been ruled out. . : :
it oy LESAGE: I do not know the meaning of the ruling of the chairman if
33 N0t ryled out,

My, ZAPLITNY: To continue the point of order—

T, ;JESAGE: It is not a point of order. PR e
dj . ZApLrrNy: ising a point of order. ink w ;
gﬁ,e’ent things here.I %nint-}f:; th% rurl)ing is that the members of the committee
hayq 29t the right to ask questions calling for expression of opinion or they
Waive the rigpt egither one 01('l the other. I do not think it is possible to instruct

thS.Ses ow’to answer. The witness has the privilege of refusing to answer.

eeuf 'S one of the privileges they all have, but I do not think th}’s committee

wh.atsqy to the witness, “You may answer this and not answer that.” Otherwise
€ use of asking questions at all?

8 a5 §
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The Acting CHAIRMAN: I have given my ruling that the witness should
answer questions that he knows are facts. This is a fact finding committee.

Mr. McGrecor: I will ask him one question and he can say whether OF
not he knows it is a fact. Is it a fact the reason for the high prices is becausé
Canadian goods are not here in this country to be sold?

Mr. Lesace: I object to the question because it is a question of opinioR
it is not a question of fact.

Mr. McGrecor: It is not a question of opinion. It is a question of fact-
This man is doing a million dollars worth of business. He knows whether the
goods are in the country or not.

Mr. Lesace: Why are prices high? That is exactly the question that we
have to decide here in this committee.

Mr. McGreGor: It is not opinion at all. This man is buying a n}illion
dollars worth of goods. He knows whether or not he can buy them. It is B0
a question of opinion. :

Mr. Lesace: It is a question of opinion why prices are high.

Mr. McGrecor: It is a question of fact whether the goods are here fOf
him to buy or not.

Mr. Lesace: I will ask counsel to give us advice as to whether it is ®
question that calls for an opinion.

Mr. McGrecor: It has been asked of every other witness.

Mr. Lesace: We will ask counsel’s advice. It has been asked of othef
people who were deemed to have a lot of knowledge about .the Canadid?
economy, Canadian affairs, Canadian policies and Canadian laws.

Mr. McGrecor: We certainly understand by some of the prices they knoW¥
something about the Canadian economy. We know that.

The Actine CHAIRMAN: You asked him if he did not think that the
reason for the high prices here was because United States goods were ban ¢
I say that is not a matter of fact as to what he thinks. Does he know th2
is"the case? If he is prepared to make a categorical statement that is a fach
then he is at liberty to answer, but you asked him, “do you think it is s0”?

Mr. Lesace: Even so it cannot be a fact; it is a question of opinion.

Mr. Pinagrp: It would be drawing a conclusion from a fact. v

Mr. Lesace: It would be drawing a conclusion from a fact, and ﬂlls
drawing of a conclusion from a fact is an expression of an opinion. I wo¥
suggest again that we ask the advice of counsel, who has had a lot of experlen"g
in courts. He knows what is a question of opinion and a question of fact, 8°
he would say no doubt in answer to my question that Mr. McGregor’s questi®
calls for an opinion.
~ Mr. Fueming: May I make a suggestion, Mr. Chairman, that you a8 ”‘ﬂ
impartial individual in this little dispute that has been going on in the 0‘-’.@
mittee ask Mr. Gregory if, by reason of his experience or knowledge of Canad®,
conditions, he is in a position to comment on the rise in prices in Canada? Th?
will lay the ground. ot

Mr. Lesace: If he says “yes” I want to cross-examine him on Canadi?
law and economy. ¢

_ Mr. Fueming: We will cross that bridge when we come to it. I think t,h’"
will elear the air in the light of what you said, Mr. Chairman, a few minutes ”’goe

M PrNarp: The witness is here to testify. He might be an expert on thga?
thinks. He might be. We do not know. He is not a resident of Cand®g
he comes here about twice a year, I am told, but even if he is an expert
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R0t here to testify as an expert. He is here to testify on a statement of figures
that we have in our hands. That is all that he is here to do, and just because
1 has been done by other witnesses does not mean he can do it. :

Mr. Frevine: Let him say if he is in a position to answer a question of
that king, He can do that in a moment. ,

Mr. Lesace: It will be asking for his own opinion about his knpwledge.

Mr. Freming: That is all right; it will clear the thing up in a minute.

Mr. Lesace: Tt will not. T
he Activg Crammax: T do not think anything that is of an opinionative
Nature woylq clarify any situation here today. I think the committee has been
e —Probably it is because of the chairman you have this thing has gone
8 far a5 jt has. I want to stop it now, and I think we should go on.

b Mr, WiNnters: I do not think it is attributable to the chairman that there
4 been g greater tendency to insert propaganda into this committee at every
2 It is a deplorable situation, but it has been a growing situation. M%’
t}‘:.’n Personal opinion, not based on law, is that the question is not so bad.}
hl k the Wwitness should be given a chance in the first place to say whether
- € Wants to answer it, and in the second place if he does answer it we can
ludge the answer in the light of what we know about the witness.

Mr, McGgrecor: I do not think it is fair in the first place for this company
ih be rought before this committee. There is really a glaring difference between
lei Way they operate and the way any of the rest of the firms which have been
thi € Operate their businesses, and if we cannot ask that question then I do not

Ik it js g fair thing to bring them before the committee.
Mr. Winregs: Proceed.
Mz, Beauporn: What do you want to question the witness on, Mr. Monet?

e, Mr. Moxur: T have no more questions. I stated in the beginning that the
age o> Why the witness was called was because his company is the purchasing
8ent for the A & P. They sell 91 per cent, of their merchandise to the A. & P.
fr formation was the A. & P. buy 50 per cent of their fruits and vege;tabi]es
Wanie s company. I did not want to leave anything unturned, and thgt.ls WAy
age. 1. ed to place before the members of the committee their own and ti] eir main
gent’s OPerations. That was the only reason why they were brought here.
S to the discussion that is going on I do not want to give any Oplfmt‘)}?'
5 O Mot wigh to give any opinion although it is clear that merribttalr§ 1(1 i z
wil] .ttee are here to draw the conclusions and not any witness. 1'1“,?1 ah
Wit € the work of the members of the committee when we are aI l.l:ﬁu%
2 the investigation, to draw their conclusions, to make a report.; t will be
Tnaér TeSponsibility. 1 think any question can be asked of the witness .?n a
's2 of fact. It is a fact finding committee, but I do not i s o -
= YW conclusions from the facts he puts on record. That 1stlm)tf \lIetV\: :
tT. FLEMING: T do not subscribe to that as baldly put as that. T
gﬁ:gtmn of whether you have got an expert witness who is in a FOSlt.'lortlhto aimft
qu “Mmittee with conclusions based on sound experience. That is r‘ehzv OE
Mrestmn here, and I think we can clear it up in a moment if we might as
o c8ory how familiar he is with conditions u?l.Can»af:lg. S
here "~ GREGORY: T think I am pretty well familiar with wha g
dg{;&l . May say this, that when Iyou talk about prices, dexrllgnlglkand sulz{)lly
thinl W€ prices.  That is what is determining them. I shou q : gdoille to‘t}fr
fay : yoroughly understood. Someone brought out that I had said that the
Wer hepe 18 not treated right. I do not want that—

Ir. Moxgr: That is what you said.
. GREGORY: No.
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Mr. Moxer: That is what you said. That is on record; that is in the
evidence.

Mr. Grecory: I did not say that at all. T said this, and I want it under-
stood just this way, that the farmers here in Canada for a long time got &
very poor price for a lot of merchandise which they grew.

Mr. Beauvporx: And the same in the United States?

Mr. Grecory: That does not say it is very unfair. They may have got all
that their market may afford, but I say their prices were very low. I do not
want anybody to misunderstand me, that they were poorly treated or unfairly
treated. They may have been treated as well as it was possible under the
market conditions. '

Mr. Bravpoix: The same conditions applied in the United States, did
they not?

Mr. GreEcory: It could.

Mr. Beavporx: The farmers were not very well treated for a long time?

Mr. Grecory: It could.

The Acting CHarMAN: I think we had better not get into that with the
witness before us now. They are purchasing agents; that is their function an
they are here as purchasing agents. We will hear the other company whic
does the merchandising just as soon as we are finished with this witness. I woul
suggest to you that we let this witness go and call the next witness.

Mr. Mow~Eer: All right.

Mr. McGrecor: It is not fair to have the witness state whether or not
the embargo raised the price of these goods?

Mr. Lesace: Definitely not; it has been ruled out.

The Acting CHAIRMAN: I do not think that is out of order. I think we will
all admit it did. It has been answered before.

Mr. Lesace: I, for one, am of the opinion it did not. There is no relation
ship of cause and effect. It is a question of opinion. Even you, Mr. Chairma®;
and I differ, which shows it is a matter of opinion. You say it was a cause ap
I say it was an occasion. There is a great deal of difference between a causé
and an occasion.

Mr. Fuemina: I have another question or two I wanted to put to M
Gregory, if you do not mind, Mr. Chairman.

May I direet your attention to the statement which is the sheet on toP
marked, “comparison of selling prices.” I noticed down at the bottom of the
page, for instance, in the right hand column under the heading, “cabbag®
imported, green” that on February 5 you showed a loss of 45-5; February
a loss of 5-7 per cent but by February 26, you have come to a profit of 9-4 pe!
cent. Is it at all unusual, in your experience, to have such marked fluctuation®
from week to week as we see there?

Mr. GreGory: No.

. Mr. Fueming: We spent some time with another witness yesterday over
indications there had been marked fluctuations from week to week. You say;
Your experience, that is not at all unusual?

Mr. Grecory: Not unusual at all in any line of our business, to make 9
real profit or have a real loss. It depends entirely on the market conditio®®
as to the profit we may get.

Mr. FueminG: Then, looking at the statement which is marked statement
No. 3, we see this substantial rise in the price of celery commencing betwe®
November 13 and November 20. On November 13 it was selling at $1 a crat®
and by January 29, which, I suppose, was the end of your supply, it was up 3
$3. Cabbage, local, green, was selling at 2-2 cents per pound on November 1

|

T
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and it roge sharply from that point to sell as high as 12-5 cents per pound in
aanuary_ Similarly, with carrots, local, selling on November 13 at 2-6 cents
Pound anq rising to as high as'8 cents per pound in February. Onions, Ontario
tho. 1, selling on November 13 at 2-2 cents per pound and rising steadily from
at point to 10-5 cents per pound.
iy Grecory: That is strictly a market condition. As I stated before, in
h Y of this merchandise we handle we bill the Tea Company exactly what we
Ve t0 pay for that other 50 per cent with which we do not supply them. .
T vanh FrLeming: This Canadian grown produce would normally be competing
this time of the year with American produce imported, would it not?

Mr. Grrcory: 1 think that is right.

fol] L. FLeming: And that particular form of competition was removed
OWing November 177
b r. GBEGORY: Well, we bought whatever was gvailable, whether it came
it i;;n Amerlcg or wherever it came from. Wherever it came from, we bought it

Was available and used it in our stores.
su r. FLemiNGg: Very simply, there is no great secret about it, the available

PPly was reduced after November 17?
. GreGory: That may be true. It may be responsible for the market
up.  Generally speaking, the market advances if there is a shortage.
I. FLeminG: Is that what has happened here since November 17?
stor Ir. Grecory: 1 do not know. I could not tell you whether that is the

Y or not,

Mr. :M.CGREGOR: I should like to compare what this company sold goods at
carrgt certain date, with what another company sold those goods at. Talie
at 5. S, for instance, On October 2, this company sold at 2-6 and the ot,helj sold
5o On October 9 this company sold at 2-5 and the other company sold at

going

Mr. Winrers: What was the other company?

30 t}\’_h‘- McGrEGoR: The Parent, Goyer Company of Montreal. 8n gcfggff
bex 18 company sold at 2-6 and the other company’ sold a‘t 5-171. t114..00 o
over, this company sold at 3-1 and the other company sold a R

ber 13, this company sold at 2-7 and the Montreal company at 503.
Voo, vember 20, this company sold at 3-6 and the other company at 4-2. On
e ber 27, this company sold at 3-6 while the other company got 7-6 cents.
€ same thing is true all the way down the line.
I PiNagrp: Is that a question, Mr. McGregor? ; :
n Ir. McGrecor: No, I do not think it is a question. I do not think there is
Y question about it. R :
€ ActiNGg CHARMAN: You have to take into consideration the differenc
LZOperati.Ons- Thi‘SH COII‘np;ny %a.;l only one customer whereas the other company
0 adjust its prices to meet competition. :
it 1 . McGrecor: In spite of the fact this company sold gf;ods at tﬁ?esler Zilacf:_’
Inenvf; € a larger profit than some of the other companies show in S

M, ZAPLITNY: Are those sets of figures at the wholesale level?
. McGreGor: Yes.

COmGeorge W. Bird, Purchasing Agent, Great Atlantic and Pacific Tea
_Pany, Limited, Toronto, called and sworn:

By Mr. Monet: :
Q Woulq you give your full name, please?—A. George W. Bird.
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Q. Your address?—A. Seven Grenadier Garden, Toronto.

Q. You are here representing the Great Atlantic and Pacific Tea Company,
Limited, are you not?—A. That is right.

Q. In what capacity are you engaged by the Great Atlantic and Pacific
Tea Company, Limited?>—A. I am in charge of purchasing.

Q. Would you look, Mr. Bird, at the questionnaire which has been sub-
mitted to your company and answered by your company, also the supplementary
information which has been given to counsel since your arrival in Ottawa a$
well as the explanatory letter to certain statements made on the questionnaire?
Then, would you tell the members of the committee whether you accept this as
being the information submitted by your company?—A. You are talking
about the— :

Q. The questionnaire, the supplementary information given yesterday 1
the letter signed by your company, and so on? You aceept these as copies of
those documents?—A. Yes.

Mr. Moxer: I should like to file as Exhibit 118, a copy of the question-
naire submitted by the Great Atlantic and Pacific Tea Company, Limited.

Exmmrr No. 118: Copy of questionnaire received from the Great Atlantic
and Pacific Tea Company, Limited.

Exwursrr 118
STATEMENT 1—General Information
HOUSE OF COMMONS
SPECIAL COMMITTEE ON PRICES
Preliminary Information—Frwit and V égetable Inquiry

Name of Company: The Great Atlantic & Pacific Tea Company, Limited:
Address of Head Office: 135 Laughton Avenue, Toronto 9, Ontario.
Date Commenced Business: June 10, 1927.

w o

4. Names and Addresses of Parent, Subsidiary Parent Company, and

Affiliated Companies: The Great Atlantic & Pacific Tea Company, 420 Lexing-
ton Avenue, New York City, N.Y. U.S.A. Subsidiary of Parent Company—
‘gtlya‘nti[(; Commission Company, Incorporated, 37 Wall Street, New York Cit¥s
LY TS A

5. Names and Addresses of Officers and Directors or Partners: Presidents
George L. Hartford, New York, N.Y., U.S.A.; Vice-Presidents:John A. Hartfords
New York.,, N.Y,, US.A.; J. J. Byvrnes, Boston, Mass., U.S.A.; Treasurer an
Secretary: R. W. Burger, New York City, N.Y., US.A ; Director: L. W. Beeb€
Toronto, Ontario, Canada. (Note)—All Officers are Directors.

6. Location of Branches, Warchouses and Other Places of Business (Includ’

ing those of subsidiary companies engaged in the fruit and vegetable trade):—

Warchouse and Offices—135 Laughton Ave., Torento 9, Ont.

Warehouse—3715 Werkman St., Montreal, Que.

Branch of Subsidiary of Parent Company—Atlantic Commission Com*
pany, 135 Laughton Avenue, Toronto, Ont.; Atlantic Commissio®
Company, 3715 Workman St., Montreal, Que.

Branch Stores—Toronto Unit (see attached list); Montreal Unit (5€¢
attached list).

ToroNTO UNIT

Branch Stores: 3
Barrie
Belleville
Bowmanville

|
|
|
|
|
|
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ToroNTO UNIT

Branch Stores

Bracebridge
Brampton
Burlington
Chatham
Cobourg
Dundas
Dunnville
Fort Erie
godierich
1
H:ﬁlll)llton, 564 Concession St.; 196 Ottawa St.
Hamilton, 11 York St.
Huntsville
Kingston
Kirkland Lake
Kitchener
Leamington
%indsay
istowel
London, 332 Dundas St.; 125 King St.
London, 742 Richmond St.
Napanece
New Liskeard
New Toronto
Niagara Falls
North Bay
Orangeville
Oshawa
Owen Sound
Parry Sound
Paris
Peterboro
Port, Hope
Rouyn
St. Catharines
St. Thomas
Sarnia
Sault Ste. Marie
Simcoe
Stratford
Strathroy
* Sudbury
Tillsonburg
Timmins
Toronto, 2295 Bloor
2948 Bloor.
2119 Danforth.
1161 Dundas W.
2906 Dundas W.
‘1519 Dupont.
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ToronTo UNIT

Branch Stores

Toronto, 418 Eglinton W.
1603 Eglinton W,
1278 Gerrard St.
1042 Queen St. E.
1460 Queen St. W.
2216 Queen St. W.
1094 St. Clair Ave. W.
779 Yonge St.
2049 Yonge St.
2574 Yonge St.
3142 Yonge St.

Trenton

Waterloo

Welland

Weston

Whitby

Windsor, 1580 Ottawa St.
819 Ouellette St.

Woodstock

MoxNTREAL UNIT
Branch Stores

Arnprior
Cornwall
Cowansville
Deep River
Drummondville
Farnham
Granby
Hawkesbury
Hull
Lachine
Lachute

- Lennoxville

Longueuil

Magog

Montreal, 6234 Monk Blvd.
5677 Monkland.
2448 Notre Dame St.
3558 Park Ave.
5405 Queen Mary Rd.
4690 St. Catherine.
3730 St. Denis St.
5155 Sherbrooke St.
5722 Sherbrooke St.

; Ottawa, 385 Bank St.

754 Bank St.

|
|
|
|
;
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Ottawa, 231 Elgin St.
352 Richmond Rd.
225 Rideau St.
1111 Wellington St.
Outremont
Pembroke
Perth
Quebec City, 223 St. John St.
561 St. John St.
Renfrew
Richmond
Rock Island
Ste. Anne de Bellevue
St. Johns
St. Lambert
Shawinigan Falls, 128 Fifth St.

Sherbrooke
Thetford Mines
ee Rivers

Verdun
Ville St. Pierre

143 St. Marc St.

13301\3
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THE GREAT ATLANTIC & PACIFIC TEA CO. LIMITED

(Toronto Stores)

SraTEMENT 2—TORONTO

Oranges Apples Celery Potatoes
3 B.C. 125—138 PBE.L
Calif. 288 Delicious “C” Ont. No. 1 CaradaNo. 1
Date Retail Retail Retail Retail
s Gross A Gross : Gross : Gross
Selling Cost : Selling Cost : sellin Cost : selling Cost :
price margin sy margin vris ez margin o margin
per doz. | per doz. | per doz. | per lb. per 1b. per 1b, |per bunch|per bunch|per bunch| per Ib. per lb. per 1b.
(3701761 o et 61 R SR B i g e | ) Tt N.A. .09% .075 21.1 .033 .023 30.3
IO 7 RO e S e e S o L L I e N.A. .09% 071 25.3 031 .024 22.6
(85500 M T SR SR LR T o (R ] e ket N.A. .09% .075 21.1 031 .024 22.6
(875735701 it #alal (AR SR e SRt e i e e s N.A. .llz .088 23.4 031 .024 22.6
October 31 27% 229 16.7 .11 .088 23.4 031 .023 25.8
INOYBIARRRI s Sl S P T g S N.A. 1% .085 26.1 031 .026 16.1
November 14 29 .198 81.7 113 .088 23.4 032 .029 7.3
November 21 33 .229 30.6 .12% .108 13.6 032 .029 7.3
November 28 33 .25 24.2 .19% .138 27.4 040 032 20.0
Becemlger lg gg g?)g I;g.ﬁ .19 .138 Ly o8 T AT g fore N.g.e
ecember - .3 . .19 .138 27.4 « <
ey | R i s ks SOl et e N.A. Not Available. 19 1158 16.8 035 .031 11.4
December 2-26 29 .218 24.8 .19 179 5.8 035 033 5.7
January .25 ATl 810 10, D S b il N.A
January .29- .213 O IS Il TR N.A
January .31 .233 24.8 038 .038
L L v it | R SRS AR N ol SR | ST .33 .233 29.4 .038 .033 13.2
RS o godeng | o PSR R R DR | RIS |l D .35 .254 27.4 .038 .033 13.2
HGDIOATEY - 0 ai% o i ey s s s s (e ws R ded ke .038 .033 13.2
February .038 .033 13.2
PoRrarst B0 11l vt s X L S e SN e R e, oy s wa .038 .032 15.8
HOBIUBTYE BT iy s s s s wele fomm e s ssss oo d 038 .034 10.5
March N.A.
March .038 .034 10.5
L (R g e SRR e e R RS S B gt DR S .038 .033 e 13.2
March .038 .033 13.2
April .038 .033 13.2
April .038 .033 13.2
April .038 .035 7.9
April .040 .036 10.0
NL.A.
ﬁ., ' g v — o

7 e

¥82¢
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THE GREAT ATLANTIC AND PACIFIC TEA CO. LIMITED—TORONTO STORES Srarement 2—ToroNTo—Continued

Tomatoes Cabbage Cabbage Carrots
Ont. local Imported Local
Hot-house green green No. 1 Washed
Date Retail Grom Retail s Retail Cross Retail o
SSII'Iil(;g Cost margin Sg}‘lllél‘f Cost margin sggléleg Cost hargin sg}_lilcx;g Cost AT
per lb. per 1b. per lb. per 1b. per 1b. per 1b. per 1b. per lb. per 1b. per lb. per lb. per 1b. .
1947
.06 041 81.7 .04 027 37.7
.06 .043 28.3 .04 027 37,7
.04 026 40.0
.29 .18 37.9 .06 .038 36.7 .04 .027 37.7
.29 .18 37.9 .04 027 37.7
.29 .18 37.9 .04 .032 26.1
November 14.........c.c.c0vntn. .35 .23 34.3 ; .04 .030 35.7
INGTaaar 2. Lo v sl .07 .047 32.9 Not available .04 .038 18.6
Novanber 8.7, . iledsvdush v e .08 045 43.7 .06 .038 40.0
57T oLl AODROAPRRE AN AN L .08 045 43.7 .06 043 32.9
Decamiber 12: . jicv. vels sy enssvios .08 055 31.3 .07 048 36.0
Deoambat 19 Ry i Al o .09 061 32.2 .06 048 24.2
TIOSTEDAL 80,20 v Vi Wil oais .10 072 28.0 .06 047 25.8
1948
Januar, O A RN R e £ 8 N.A. .15 .088 41.3 .06 049~ 22.6
Januar§ BT G R N.A. .19 121 36.3 e .07 .053 29.3
January - 16 ..ii.iiiieiiieinaies N.A. N.A. .07 .0563 30.9
JRAUALY © TOBL L DLt e e e s N.A. .15 .139 7.3 .07 .058 24.3
January | 805, diiunie e e N.A. .16 .120 20.0 .08 .064 23.2
Fobruary . Oi.iiidovies vpyesaross N.A. .07 .05 28.6 .09 .064 28.9
Fobruary 18.......c0es:csineinss N.A. .05 .04 20.0 09 .081 16.2
February  20...c..consciiecaasoas N.A. .05 .034 32.0 09 .086 11.0
PBDTUATY 27 g« oo esiv's sma'sssnnsons N.A. .04} .033 26.7 11 .088 26.0
March B0kl S et e N.A. .05 034 32.0 10 073 27.0
March ) § T B AE I B e oy s N.A. .05 .039 22.0
March b A N s i o N.A. .06 .051 15.0
March T PRI e T g N.A. .07 .052 25.7
01 AR IR AN e e TR N.A. 4 .08 051 36.2 ]
April Gl o S T R N.A. Not available .09 .061 32.2 Not available
April 1 P AR I e N.A. .09 077 14.4
April - UG PG VA D N.A. | .09 .082 10.0 I I
y + T SRR G Sy ) NA. | .09 .073 18.9

SHOIYd

§8c¢



StareMENT 2—ToRONTO—Continued &
THE GREAT ATLANTIC & PACIFIC TEA CO. LIMITED—TORONTO STORES §
Carrots Onions
Imported U.S. Ont. No. 1
No. 1 washed Yellow
Date Retail Retail
: Gross : Gross
sellin Cost f 1 3
priceg margin ssrlilcx:ag Cost margin
per lb. per lb. per lb. per b per 1b per lb.
October .03 .0292 22.1
October .04 .0292 32.6 »
October .04 .0292 32.6
October .04 .0202 | 32.6 2
October .04 .0292 37.4 <]
November 7 .032 .0271 15.3 Q
November 14 .032 .024 25-0 by
November 21 043 | 0479 | 26L -
November 28 . 064 .0479 24.4
December 5 A Ay e Q
December 12 .06/ .048 24.2 =)
December 19 .06 .048 2.2 =
December 26 .06 .0479 24.4 =
~
Not available As to accuracy of these ]three schedules see explanatory 3
etter.
January .06 .049 22.6 E
January .07 .057 24.0
January .07 .054 28.0
January .07 .054 28.0
January .08 .073 12.4
February .09 077 14.4
February .09% .080 17.2
February A Rl b peii
February .09% .072 25.5
are .09% .073 24.5
March .09% .082 15.2
March .093 .085 10.5 .09% .092 4.8
March .10 .085 15.0 A1 .086 21.8
April .10 .096 4.0 L1 .097 11.8
April IO ML 5 et AL S s e s .133 L1074 20.4
Apri .09% .092 3.16 .145 L1207 16.7
April 10 .092 8.00 Db 8.0 k ..........
T—Y.osa.



THE GREAT ATLANTIC & PACIFIC TEA CO. LIMITED STATEMENT 3—MONTREAL
Montreal Stores
Oranges Apples Celery Potatoes
Calif. 288 Delicious ““‘C”’ Ont. No. 1 Canada No. 1
Date Retail Retail Retail Retail
: Gross : Gross : Gross : Gross
sellin, Cost f 11 g : f
priceg margin ssriiﬂf Cost margin ssg‘c’g‘ Cost margin s:?l’c“f Cost margin
per doz. | per doz. | per doz. | per lb. per 1b. per 1b. |per bunch|per bunch|per bunch| per lb. per lb, per 1b.
1947
October B0 et Lo L SN Kwa 5 29 204 24.4 .14% .121 2 RS g ol NA.
IODREIR (- IES kb (NI VR s el 27 .233 13.7 .14% .121 1 | PR LR N.A.
e T A A U AP R AR (SR . N.A. .19 121 36.1 .0313 .023 26.5
ol ) ! Yk e ) R IRV N.A. .19 121 1 e PR N.A,
a7 T ) e e | R N.A. ol S .121 111 ER T N.A.
e e e SRR RGN, ERA ik (O PRI PR N.A. .14% 121 T TSR N.A.
ORI ol L o2 ok S e U ST M s el N.A. 143 121 {5 Rl S N.A.
ORI I, . - oo v i be s vias .29 277 4.5 .19 162 TEIT e e 1S | N.A
ovember 28 22.6 23 187 MG A B msis N.A
December 5 30.5 .23 .187 p 1% R N N.A.
December 12 .23 187 18.7 .0286 .028 2.6
December 19 26.1 Not .23 187 b £l ol TR (e N.A.
December 26 36.1 Available 23 187 E £ Y R GaRe N.A
January 23 L187 BT b ah i N.A.
January 29 i 13.5 0399 .033 17.3
January 39 . 292 L 1y IS LU L g N.A.
January NOAL Fvi vm el s i ok N.A.
January DL ol bet O ¥l i sl N.A.
February AL Tl i s 0399 .029 27.3
February It R i N Toreal i L N.A.
February sV Lyttt R BT | Y N.A.
February NG PR e (5 e S o] e mia'h ogb ¥ N.A.
March 24.5 . St e PEREC T S B N.A.
March s e A S LR Sy Rt N.A.
March N.A N.A.
March N.A N.A.
April N.A N.A.
April N.A N.A.
April N.A .034 14.8
April 8.6 N.A N.A.
April 22.4 N.A.

STOIN
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STATEMENT 3—MOoNTREAL— Continued

/ o
THE GREAT ATLANTIC & PACIFIC TEA CO. LIMITED—MONTREAL STORES 2
®
Tomatoes Cabbage Cabbage Carrots
nt. Local Imported Local
Hot-House Green Green No. 1 Washed
Date Retail Retail Retail Retail
: Gross p Gross : Gross 7 Gross
selling Cost . selling Cost ¥ selling Cost v selling Cost s
price margin price margin price margin prion margin
per lb. per 1b. per 1b. per lb. per 1b. per 1b. per 1b. per Ib. per 1b. per 1b. per lb. per 1b.
October .03% .025 O 2 T PRI N A ez e RS L et N e e s
i1 USRI S Do Y o SR i i SRR NSl deil SR VPRI 0 AR bl SR T L e e R R WAL [or T se s .025 .023 8.0
3 T T O R e S| SR IR o iy ARl i e S R (IRENE A  IRPERRET (  LOE S AR INUAL s e e .03 .024 28.0 n
(3 S AR e Al L ANE A0 ] ORI TRl S 30, S S MR 1B, WSRO (TR 2 R NS i e .03 .023 31.0 )
Oitabare o SinaBNe s e e LU O i rRIER e el e it L s S e NOAC ity .03 .023 | 31.0 a
TR L R sV et v S SR R R R S RSO 1 e R L O O e T b P T N AR e L .03 .023 31.0 ~
e R R U e Rty i IR G IR e SR R ot R LW O ] MRS W RSN NUAT e e .04 027 32.5 B
November .06 .041 BB i s N ¢ e .05 .045 10.0 &
November 093 .070 2838 N e et v INGAS s R .08 .05 37.5 o
December .09% .070 Ve S AP S 37 VR A A B .06 .045 30.7 (<)
December .09% .070 2 0 Tt RN s - NAT [ Sty i .06 .047 27.7 =
December .09% .070 1R e S NAS Yo e .06 .047 27.7 =
December 12 .093 T NRIR APy 8 NGRS b 5 e R .06 .047 27.7 =
e
3
January Not available 12 10519 Nl Pk N.A. .048 [ 26.2 &
January 143 95 [ s ko Jie N.A. .05 | 231 &
January 2 b B lyyd o 1 AR N N.A. .049 36.1
January .19 .159 o e IBRlREE N.A. .048 37.4
January .19 .167 ; 5250 i | PRt g N.A. .05 34.8
L e e M A R BRI S T TR P e T D NEAT e e Wog. .06 .047 .05 34.8
Lt s ol B Rieben s IR el gt | so s R IR RINPS B R e s P SN A Dl e .06 .044 .067 30.7
3N g1 v P ESRR RE Al CF OB | SRCA Y et | [V altt e | e BT S | SE R T T W, Fasenssias L04% .039 .079 24.8
8 iy g A I b SR (BB wias 1Sy | rieg SR SOMAE! | EEIRBR SN | ST ot NAC . [ .04% .037 112 6.3L
YO ket AR AR SR S g et | AR T, | BTSSR L R (AP NA: eSS, 043 .035 .089 22.6
T TR s N SN G De SRR R [ Feassl* it G (R LRI TR B NRAL L el .06 .046 .076 24.0
Ao 1 R s ST L R TS R R I N s P s MNEAG: oz e .07 .048 DA P L
March DAL ) s s .07 .053 NA L E e s
T e A R PR I R Be e e Rl i [ VO 5 B .07 .064 INCA 1L s
RS AT s g M G R TR Rl (B Rl g g RSN PR INCATE LRl wid s ot N.A. INGAL - i ing B
Vn T (R R R R RPN AL b TR DN A G e s .08 .08 o P T MR o
AL A S s el | SR S GRS e [ SO W SR 4 g¥. T 2h IAL9e e aAn .08 .092 NOA S P S
AR B Rl e S e o e e a8 U T b T e P He A b A DAL i .08 .084 MNuAZ ki eosphant.
T—Noss.
— e s S — —_— ez —_— = —————— —= ———— s i T
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% STATEMENT 3—MONTREAL— Continued
THE GREAT ATLANTIC & PACIFIC TEA CO LIMITED—MONTREAL STORES

Carrots Onions g
Imported U.S. No. Washed Ont. No. 1 Yellow
Retail Retail
: Gross : Gross
Date sgglcr;g Cost margin sgll'ilcx;g Cost margin

per lb. per 1b. per 1b. per lb. per 1b, per 1b.

October 3
October 10
October 17
October 24
October 31
November 7
November 14
November 21
November 28
December
December
December
December

SA0I4d

As to accuracy of these three
schedules see explanatory letter.
January
January
January
January
January
February
February
February
February
March
March
March
March
April
April
April
April
April

_
;
22

i

RO SO by ik
oo

—
—
2
>
—_
>

._.
s
R
(=
bt O
BoBR:
O b SO = O QO Ot

-
-
-
»
o
—_—
o

L—Loss.

682¢
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STATEMENT 4—~ANNUAL SALES AND PRoOFITS

THE GREAT ATLANTIC & PACIFIC TEA COMPANY LIMITED

ANNUAL SaLes AND Gross Prorr

Frurrs AND VEGETABLES

Toronto Stores Montreal Stores Total
Fiscal Year ended Feb. 28/48 2% g{:}ﬁ I::é 5:: il ggﬁ: I:é 5:: A g.?g: IZGr 5:: , §
2
&
i OGS RRER Npanp AR AN SR T Rl or N R SR leds 11 e a 856, 511 134,444 15-70 503, 654 85,133 16-90 | 1,360,195 219,577 16-14 aQ
OGS S T e O TN A D o e T AR 1,573,972 233,247 14-82 752,530 120, 523 16-02 | 2,326,502 353,770 15-21 g
U e Vg e e SRR ] R R ST SR S 1,739,316 229,764 13-21 757,191 104,795 13-84 | 2,496,507 334,559 13-40 E
1 A AR S ATREIE TR E SN NN B LN 2,500, 620 263,570 10-54 | 1,251,930 149,280 11-92 | 3,752,550 412,850 11-00 E
7 ORI Y N ITE L MR Qo 8 PR PR IARRIREY i (s 2,549,320 301,150 11-81 | 1,401,000 189, 530 13-53 | 3,950,320 490, 680 12-42 &
77 R R A AT N R S T, SN A 2,551,600 307,790 12-06 | 1,383,460 199,020 14-39 | 3,935,060 506,810 12-88
7 R e I R R s ST R TR 2,760,650 360,110 13-04 | 1,561,180 229,470 14-76 | 4,321,830 589, 580 13-64
|17 B R A PR s CETR SRS - Vsl o L WO 1 3,955,870 579,420 14-65 | 2,010,080 292,310 14-54 | 5,965,950 871,730 14-61
AT o s e e el o Sl ol S4B s e 5,111,660 742,130 14-52 | 2,453,540 361,910 14.75 | 7,565,200 | 1,104,040 14.59
g 1) 1 RSSO e e S R 25 Mt R SRR, oyl BRI T ) LS RRIEER BT K RO I Bt R o R ) B e 8,646,060 | 1,229,118 15-03
°
. \ ‘
: b =i
~ -o.;-;, P e A BRI S e e R s e ,..-,__,_';i




STATEMENT 5—MONTHLY SALES AND PROFITS

THE GREAT ATLANTIC AND PACIFIC TEA COMPANY LIMITED
MonraLY SALES AND GROSS PROFIT
FRrRuUIrs AND VEGETABLES

Toronto Stores | Montreal Stores Total
Date Per cent Per cent Per cent,
Sales Profit G.P. Sales oo G.P. Sales Lines G.P.
to Sales to Sales i to Sales

298,459 43,898 14-7 147,229 21,937 14-9 445, 688 65,835 14-8
330,317 49,401 15-0 146,137 19,475 13-3 476,454 68,876 14-5
551,903 82,801 15-0 216,981 32,310 14-9 768,884 115,201 15-0
424,975 63,431 149 184,123 24,787 13-5 609, 098 88,218 14-5
409, 552 59,049 14-4 196, 046 26,546 13-5 605,598 85,595 14-1
551,520 79,191 14-4 234,115 35,442 151 785,635 114,633 14-6
401,032 62, 501 15:6 200, 689 35,839 17:9 601,721 98, 340 16-3
322,129 41,506 12-9 185,227 25,770 13-9 507,356 67,276 13-3
447,242 68,188 15-2 242,488 35,995 14-8 689,730 104,183 15-1
338, 250 48,001 142 170,736 24,487 14-3 508,986 72,488 142
331,277 39, 694 12-0 167,560 21,136 12-6 498,837 60, 830 12-2
567,951 88,458 15-6 248,526 40, 628 16-3 816,477 129, 086 15-8
290,443 42,106 145 161, 565 23,767 14.7 452,008 65,873 14-6
475,372 67,101 14-1 245,470 35,188 14:3 720,842 102, 289 14-2
516,437 77,113 149 275, 565 45,117 16-3 792,002 122,230 15-4
446,329 75,925 17-0 196,207 31,646 16-1 642,536 107,571 16-7
515,239 61,752 12-0 210,285 30,843 147 725,524 92, 595 12-8
646, 060 105,843 16-4 280,611 45,327 16-2 926,671 151,170 16-3
480,443 81,973 17-1 233, 523 35,173 15-1 713,966 117,146 16-4
. AR oS SRR PR PHENIRC s LI e R R N TR 414,861 , 601 14-6 223,705 35,282 15-8 638, 566 95,883 15:0
BOD B DL i S R Ia ¢ ha oo rd 4 e sl S piee 541,526 87, 805 16-2 277, 114 45, 098 16:3 818, 640 132,903 16-2
: . . 612,260 81,705 13-3
656, 804 105,121 16-0
895,163 127,808 14-3
571,985 82,624 14.4
651, 952 82,302 12-6
691,763 100,992 14-6
695,858 85,303 12.2

STOIYd
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By Mr. Monet:

Q. Where is the head office of the company, Mr. Bird?>—A. 135 LaughtoB
Avenue, Toronto.

Mr. Moner: Mr. Chairman, I do not want to neglect anything in con
nection with this firm, but I should have liked to finish this investigation tonight,
if it is possible, because Mr. Towers is to come here tomorrow.

By Mr. Monet:

Q. Now, Mr. Bird, would you give the members of the committee the
relationship of your company to The Great Atlantic and Pacific Tea Compan¥
of New York?—A. We are a wholly owned subsidiary. ,

Q. And would you tell the members of the committee how many stores
you operate in Canada?—A. We operate 74 stores out of Toronto and 47 out of
Montreal; that is, the Toronto and Montreal warehouses.

Q. I understand you have divided your operations—I mean, your stores aré
divided into two units, one of which you call the Toronto unit and the other
one the Montreal unit?—A. That is right. j

Q. The Toronto unit, I understand, has stores in Toronto and also
other cities and towns in the province of Ontario?—A. That is right.

Q. How many stores comprise the Toronto unit?—A. 74.

Q. Those are all listed on exhibit 118, pages 2 and 3?—A. Yes.

Mr. Moxgr: Mr. Chairman, I repeat that T am going to question the witnes
very quickly because I think we should finish this investigation this afternoo®
if possible.

The Acting CHAIRMAN: I think the committee will let you proceed with your
questions.

By Mr. Monet:

Q. I also notice that on exhibit 118 you have listed all the stores comprisi®®
the Montreal unit?—A. That is right.

Q. There are 47 stores?—A. That is right.

Q. We already have, in evidence, that one of your main purchasing agent?
would be the Atlantic Commission Company, is that correct?—A. That 18
correct. ;

Q. We have been told you would purchase about 50 per cent of your fruit®
and vegetables from that Atlantic Commission Company?—A. That is relativel,
correct. It varies, of course, at different seasons of the year, but over a yeal
operation that would be approximately correct. ;

Q. Would you tell the members of the committee whether your company, .
entirely free to buy on the open market if it can get a better price than the pric®
you can get from the Atlantic Commission?—A. Well, I think I can say this
that the Atlantic Commission Company would be willing to sell us at the pI'OPer
market price. In other words, if we could buy merchandise at a lower price the
Atlantic Commission Company would be prepared to meet that issue. 4
. Q. But I mean you are entirely independent as to your purchase?—A. Tha
18 quite correct. ¢

Q. If you want to get some of your fruits and vegetables from any Oth‘?s
operator or wholesaler or jobber, the Atlantic & Pacific Company Limited *
entirely free to do that?—A. Yes, we do that.

By Mr. Pinard:

Q. Did T understand you to say that you do not buy from anybody els
but the Atlantic commission would have to meet the price? Is that what ¥

S . R S e e = __._
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Said?—A No, T did not say that. As a matter of fact, on many spot purchases
€ Atlantic Commission Company, who are our purchasing agents, buys from
Other wholesalers. In other words, they buy the merchandise for us. In addition
that we buy a great deal of merchandise in the individual stores direct from
the farmer, in the producing areas particularly.

By Mr. Monet:

th Q. That was my question, Mr. Bird. Would you describe to the members of
. = Committee your purchase field? Where do you purchase your produce? I
am talking only of fruits and vegetables of course. I understand you buy
ot}?m 50 per cent from the Atlantic Commission Company. Now, as to the
€ 50 per cent of your fresh fruits and vegetables, where do you get those
800ds? A T would say that a great deal of that is bought direct from the
prOdUOer, and also in the far away northern points, from the wholesale dealers.
exhy Q Now, for the members of the committee, I want to refgr to this
1bit 119. Tt is an explanatory letter. Members of the committee will see that
5, ents 2 and 3 are substantially answered on page 2 of this exhibit. I
del‘stand, Mr. Bird, that many of your purchases in fruits and vegetables are
de from the growers direct?—A. That is correct.
j Q. And also from wholesalers and jobbers other than the Atlantic com-
+ “ission company ?—A. That is correct.
b - And also that many of your fruits and vegetable purchases are made
your local branch manager?—A. That is correct.

Mr. Winters: Is this going to be read into the record?

. Mr. Moxer: I wish that it would because it will save a lot of questions that
e 8d planned to ask the witness. It is because of that reason that he sent

mit&he letter, which I think would be very useful to the members of the com-
e,

thatrgll? Acwp:_c; CramMaAN: Is it agreeable to the members of the committee
1s exhibit be read into the record? ;
Poi Mr. Trarcmer: Yes. I think it should be read into the record at this
1% because there are some remarks on page 2 that look very important.
Mr. Moner: Do you wish that it be read now?
M, THATcHER: Take it as read into the record at this point.
Mr, WinTers: I think it should be actually read, Mr. Chairman.
= mgr- Moner: Would you read this letter then, Mr. Bird, that was addressed

Mr, Brauporn: Is he going to read what refers to statements 2 and 3?

Give Mr. Moxmr: The first page covers statements 1, 4, and 5&( AnsiVIVleI‘S Sre
that,n % a few questions that were to be asked of this witness. You w1 notice
W on exhibit, 118 there are some figures that are not given, and an explanation
1 ti‘ be asked why they were not given, and this explanation is given here.
Biyg 1t would be more complete if it were read into the record now. Mr.

» Would you read the whole letter.
The Acting CHamMaN: This is virtually a question and answer document.

th Mz, MoxEer: Yes. This will answer the questions I had planned to ask
® Witnegs,
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The Wirness: The letter reads as follows:

Examir 119
May 21, 1948
Fabio Monet, Esq., K.C.,
Counsel, Special Committee on Prices,
Room 400, Elgin Building, M
OTTAWA. Re—The Great Atlantic & Pacific Tea Company, Limited. L

Dear Sir:—Clients have prepared an explanatory memorandum to supple
ment the questionnaire recently forwarded to you. It is as follows:—

STATEMENT NUMBER 1.
Store Addresses

Covers our Toronto unit, 74 stores, and Montreal unit, 47 stores:
These comprise the stores for which the information is analyzed 0P
statements numbers 4 and 5. |

STATEMENT NUMBER 4.

It will be noticed that the figures broken down between the Toronto
stores and the Montreal stores are not available for the entire fiscal
year ending in 1948 due to an internal change of procedure, where figures
were consolidated for all of Canada. Therefore, we have shown for th#
fiscal year, sales gross profit and percentage gross profit for all store®
in the total column only.

STATEMENT NUMBER 5.

The same explanation holds for the availability of the figures broke?
down between Toronto stores and Montreal stores for the months ©
December, 1947 and January, February, March and April, 1948.
additional column has been inserted to the left of this statement indicatit®
the number of weeks covered by the figures. :

STATEMENTS NUMBERS 2 and 3.

We wish to point out that all figures on these two statements ls;hOuld Y
be considered as an indication only, and are not necessarily accur®
due to the peculiar ramifications of the fresh fruit and vegetable busines®
Purchases are made from many wholesalers, from the Atlantic Co®
mission Company, and from farmers locally in practically all of ©
branch stores. These local purchases by the stores are handled 0B,
cash basis at the store. To give you a true picture of the retails
effect on those commodities, the cost and the gross margin, would
practically an impossibility. Lists of retail prices are issued from (_,ur
office to our stores weekly covering most lines which are available dul:lng
the current week, but supplements to these are issued from time to
during the week and sometimes alterations in retails are made by teIhG;
phone to our stores. As a general practice, our billing system to :he
stores covers the retails, which are announced by circular lists to i
stores, but these are subject to alteration from day to day, depending 410
daily market conditions, ete. These telephone alterations, as a rule, 138
handled in our billings from the office to the stores, but as well a8 t}‘he
our produce department head and manager in each store, as well a5 "
store supervisors, have the right at any time to reduce prices of any fr?:e
fruits and vegetables in keeping with the condition of the merchand’n,'
the necessity of disposing of highly perishable items, competitive co
ditions and so on. '
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In many cases local cash purchases by the stores are sold at prices
computed by the local manager in the various stores, in some cases
by means of a specific percentage markup, and in some cases by advice
from our office as well as advice from the manager’s supervisor. Head
office does not keep a permanent record of such changes.

Because of the above it is not possible for us to give you true and
accurate costs, retail prices and gross profits on the items referred to
In this questionnaire. The figures on statements numbers 2 and 3 cannot
be vouched for as to accuracy.

It is quite possible for stores in the same town and even within a few
bloc_ks in the larger cities to sell the same kind of merchandise at different
retails, thus producing gross profit rates from week to week which are
extremely variable.

Yours very truly,
T. HALDANE WICKETT.

that,By Mr. Moxer: Q. Now, would you, Mr. Bird, taking the last paragraph

thig ly Ou have just read, would you refer to exhibit 120—we will now deal with

Mitte ast paragraph of exhibit 119—and explain to the members of the com-

Dl‘oﬁe the first page on exhibit 120 where you give examples of varying gross
S over a two-week period in similar localities.

Exumir 120

EXAMPLES OF VARYING GROSS PROFITS OVER
A TWO-WEEK PERIOD IN SIMILAR LOCALITIES

Two Weeks Ending
April 24, 1948

5405 Queen Mary Road, Montreal ...........c.ccuvne 0978
4690 St. Catherine Siroet, Montreal .« siivivissines -0672
Ottawa Street, Hamilton .............. e e R +1549
York Sereet Thaillon” v . i e -1353
1278 Gerrard Btreet, TUrORE0 . u.ivi. ' o iaive vaves s -1054
Queen Street, TOrONt0 .......oovevneancnocneses -1312

2 Dundas Street, London ............ceeeeeeesens -1347
Richmond Street, London ............ccccessess -1218
%677 Monkland Avenue, Montreal ..........covensee -1211
8 Park Avenue, Montreal ...............eoeeeees -0708



OVER-ALL GROSS PROFIT

962¢

Fresg Fruits AND VEGETABLES

ToronTO UnNIT

MontreEAL Unir

Gross All Gross
. Warehouse Net s Warehouse Net
Date shlgprx:;;nts P rlg(fitt i 1;?:3: express and Zross Date Sh‘gpr?;nts crlgsg;t W l:}%g: express and gross
profits eredit cartage profit profits credits cartage profit
1947 1947
October ¥ .2355 .0367 .1988 .0435 .1553 October = 4.... 2208 L0569 .1639 .0350 .1289
October  11... 2225 .0432 798 | L0436 .1357 October i . 2269 L0737 .1532 .0318 L1214 n
October  18... . 2186 .0378 .1808 .0430 .1378 October  18.... .2013 .0502 L1511 L0409 1102 N
October  25... .2279 L0518 1761 .0406 .1355 October 25.... .1840 .0265 L1575 .0353 .1222 ?‘g
November 1... .2364 L0418 .1946 .0508 . 1438 November 1.... .2087 .0395 .1692 .0292 .1400 g
November 8... .2474 .0379 .2095 .0491 .1604 November 8.... .2304 .0047L, .2351 0368 .1988 B
November 15. .. .2512 L0404 .2108 .0426 .1682 November 15.... . 2246 .0358 . 1888 .0258 .1630 t
November 22. .. .2448 .0129 .2319 .0381 .1938 November 22.... .1989 .0317 .1672 .0309 .1363 Q
‘November 29. .. .2442 .0618 .1824 .0337 .1487 November 29.. .. 2177 .0326 .1851 .0293 . 1558 ()
December 6... .1846 .0266 .1580 .0306 L1274 December 6.... 2268 .0282 . 1986 .0208 L1778 g
December 13... L2044 .0130 L1914 .0338 1576 December 13.... 2097 L0742 L1355 L0310 .1045 E
December 20. .. .2191 .0223 1968 L0294 1674 December 20.... 2196 0433 1764 .0309 1455 o
December 27... 2250 L0771 1479 L0414 1065 December 27.... 2166 .0240 1926 .0288 1638 3
&
TORONTO AND MONTREAL UNITS COMBINED
1948 1948
January  REA L1970 L0412 .1558 .0415 L1143 March 6.c...... .2221 .0332 . 1889 .0370 L1519
January 10.... .2233 .0497 L1736 .0390 .1346 March 13........ .2197 .0135 .2062 .0377 .1685
January 17.... .2129 .0392 L1737 .0382 .1355 March 20, o« » .2125 .0339 1786 .0384 1402
January 24.... .2005 .0118 . 1887 .0353 .1534 March 27........ .2384 .0333 .2051 .0382 .1669
January 31.... .2257 .0376 .1881 .0366 .1515 7.5 07 R eSS .2028 .0346 .1682 .0385 L1297
February 7.... 2192 L0501 .1691 .0393 .1298 Apr}l j 1 .2079 .0421 .1658 .0364 .1294
February 14.... .2148 .0373 1775 .0378 .1397 Apr_ll g iy PRERREL S .1974 .0359 .1615 .0385 .1230
February 21.... .2191 .0238 1953 .0409 1544 April ™ 24 S, 1829 0437 .1392 .0362 .1030
February 28.... .2157 L0420 1737 .0439 .1298 ay ) Pt SR eyl 1928 0375 .1553 .0349 L1204
T—Loss.
- BRRRRCEC
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The Wrrness: In this particular exhibit we have tried to show in Montreal,
Hamilton, London, and Toronto, two stores operating in the same type of
Market anq how the gross profits between these two stores can vary when having
the Same original retail prices. In other words, the merchandise would be billed
out On the same basis, but the net result after the operation is finished shqws,
% instance that one store in Montreal has a finished gross of -0978 and that

Bother store has -0672. ‘ s
3 - Would you explain to the members of the committee how a situation
lke. this jg possible? That is, of course, for the same pe?rlod, the two weeks
:}Illdmg April 24, 1948 —A. Tt could be caused by several things, Mr. Monet. In
ste first place there is the physical setup. In other words, the manager in one
€ might, he more competent than a manager in another store, or one store
glllght happen to get a lot of perishable merchandise and take a heavier shrinkage
A0 the other store. Both of those managers order their own merchandise. hA
Wanager might make a mistake and order too much, and before .tvhe end Ofdt_‘ e
Oeek he has to take a substantial reduction in order to get this merchandise
Ut rathep than throw it away. :
€xplas. . OU say that both managers order their own merchandise.  Would you
Plain to the members of the committee the procedure followed by your company
int S OUr retail stores from the minute the goods enter your warehouse to the
g?mt Where they are sold to the consumer? Would you explain to the members
ch the. Committee that procedure?—A. The manager has the list of'the mgr-
jug‘ndlse that is available and the price at which it can be sold according tﬁ Oﬁg
2 8ment 4t that particular time. The manager in turn orders‘What he t 11}1l '
: dormal requirenient at the price we have given him, and in turn we ship
M the following morning the merchandise that he has ordered. s
from % And you have also stated that the managers can also buy m.erclh:ﬁl lisn
th ™ the growers or other wholesale dealers?—A. That is true, particularly
g Producing greas.

Q. And they do?—A. Yes. L
And you say according to the supply and the orders the}fri t%wi.& Lo
Cou‘i d l:’Xpltalin the difference in the same locality as to the gross profit?—A.

€ one of the factors. : ‘
that & Would there be any other factors?—A. I think I'hStedfaHtotgli ofl?l((:itog:
Teg effect thig gross profit. I do not think any one particular fac
Ponsible fop any one of these particular figures. B g
Seemy - f you look at the last item on this list, Mr. Bird, you (YIA Coatgy
st S 10 he g large difference between the store on Monklan
e on Park Avenue?—A. There is a difference of 5 per cent'.rh AL e
ali Q. Doeg that appear to you as being more than usual?—A. Bil - cIJ)rdering
b tle @bnormal and there must be some particular reason for 1t,hsutc
VY 00 8 perishable item. That would be a reason fo}: tﬁa t oo
€xhih; And 5 situation like the one you have described on 1;) eI' I;S?_PAE Thot b
I'ight1 120, js normal in the operation of al] the stores in the list?—A.
» but the proportion does vary.

Woulq” And as g part of this particular fruit and vegetable statement—you

i ?—A. I doubt if
Yoy Woriﬁfi,say that there was any difference I don’t suppose

Q. Some ; : b hat is it.
§ peculiar to this trade?—A. That i ity
hay Q'- NOW, I gvill bring you to your statement No. 4, of exhibit l1118. {ou
the $ listeq there to the left of the page the Toronto stores, then 1%15 e (‘:;21111 rltleé
whenMOIltreal stores, and to the right the total. fNon)’ glgu;goé‘)suig iﬁzecity e
U ref ; tores if you refer :
%Tongo onlyex;)rwtghghgoé%r:)tl% Sur(gt??——A. That is the complete unit.
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Q. And the same thing applies to the Montreal stores?—A. That is correct:

Q. Then you have the total for both?—A. That is right.

Q. I wish to point out to you, Mr. Bird, and I would like to get an explané:
tion; the gross profit to sales in the Toronto stores is less than in the Montrea
stores in 1946—the gross profit to sales from 1939 to 1946—then, for the 1946-47
period there is quite a stabilization. Would you comment on that and give us
the reason for that particular situation?—A. I can see that is true from 8
figures but I don’t have the answer as to why it is true. It is possible that 12
dealing with a commodity like fresh fruits and vegetables which fluctu
from 1-5 to 2 per cent, that is not abnormal in a large operation like ours—

Mr. Pmvarp: Would it be because most of the vegetables are sent from®
Ontario to Montreal?

The Wirness: No, I would not say that. I do not think that is the reason:
I cannot give you a reason. I do not know.

By Mr. Monet:

Q. It seems to be quite consistent and there must be a reason for ity
because in 1946-47, you will notice it kind of levelled out.—A. I would say fro®
the company’s standpoint the desire would have been to have a gross profit 08
both units relatively the same. I do not think there is any reason from ﬂ}e
standpoint of merchandising as to why the gross profit would be lower
Toronto than it would be in Montreal.

Mr. Fueming: Is this a reflection on the price in any case? Did you geb 2
little lower price for your produce in Toronto over this period of 9 years beca
competition is keener in Toronto?

The Wirness: I do not think I can say that to you, Mr. Fleming. }
think competition is equally as keen in Montreal. I honestly don’t think that %
the reason. I do not think we have any reason to explain why the profits 8¢
a little different in Toronto than they are in Montreal, other than as I said;
it would be an attempt to try to work out relatively equal business. The fac
that one year happened to be a little lower than the other is just one of those
things that take place and you can’t do anything about them.

Mr. Moner: Now, if you look at the total gross profit, it dropped fro®
16-4 in 1939, to 11 in 1942; since 1942, it has increased each year over 9
previous year with the exception of a very small decline in 1947. Could ¥°
give the committee a reason for the reduction in gross profit in the earlt
years and the increase in the more recent years?

. The Wirness: I am sorry I cannot give you any reason for the reduc!':i"n
in the earlier years. The conly reason I can see is that there might poss!

Y

have been an increase in the past few years due to the slight change in 1;23 l

accounting procedure where a few dried fruit items which were formerly hand
in the grocery department were switched over to the fresh fruits and vegetables‘

- Mr. Fremineg: Do these figures include other commodities than f
fruits and vegetables?

The Wirnmss: This is all fruits and vegetables, including dried fruits.
Mr. FueminGg: Dried fruits are in here?
The Wirngess: Yes.

By Mr. Monet:

Q. That would be since 1946?—A. I think that is for 1946-47.
Q. Before that it is fresh fruits and vegetables?—A. That is right.
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Q. And that would account to a certsin extent for this inerease in.fruits

. Bng vegetables, this switch-over of dried fruits?—A. I would think that

Would be the reason. I am trying to give an answer, and I think that is the
*eason. That is my opinion. I think that is it.
Q. You know that as a fact?—A. Yes.
Q. Now, we did have an answer in a letter you have read to a few of the
Qestions which I had to ask, one of them was as to why you did not give
€ same information for Toronto and Montreal stores for the year 1948.
eVQU have already answered that in a letter which has been read into the
'dence—A. That is a consolidation of the system.
; Q. Now T will refer you to statement 5, to the extreme right-hand column
N the statement. I might tell the members ‘of the committee that in the letter
o:t has been read, exhibit 119, an explanation was given as to why the figures
0 the Toronto and Montreal stores are not given in detail for January, Feb-
prary, Ma}'ch and April. I wish to point out to vou, Mr. Bird, t,hagt the gross
mOﬁts during the past five months have been consistently less than in the same
onth of the preceding year, and in April of 1948, are only 12-2 per cent as
ed with the figure of 16-7 per cent for the previous year. Would you be

thaz ttl(l) account for that?—A. The only way I can possibly account for it is

18 th €re seems to have been a decline in volume. I would imagine that that
8

reason.
et Q. Would you say also that there would be an increase of the number of
all storeg and more competition than before?—A. That is possible.
Trone Is it possible that on account of competition this would show a smaller
It}?’s profit to sales?>—A. Yes. T think my first answer would be the correct one.
0K that is the reason for the decline.
that }-’eDecline in volume; you gave that as the main reason?—A. I would say
) S.

~A Q-T Would you have any other comment to make on these particular figures?
time No, other than that the January, February, March and April period is e}
rede When availability of supplies was no doubt the cause of a substantia
Uction of volume. That is the only reason of which I know. 7
s You would say that this decrease is due mostly to a decrease in volume?
- I would say so. : : : .
Bee Q. Before we deal with statements 2 and 3, this_is. a comparison 1E.t111(e g)rmfsi
ropal‘ed to explain to members of the committee e:hdnbltr 120, which I t I‘E'“s 10‘; G
megte to be most useful, and I have a few questions to ask ymé on F’tib se aa;e&
to th. his is supplementary to information that you gave yester ay \2\2:551 I % ;
apne. Over-all gross profit. Now, Mr. Bird, does the amount of - 194;& lcll
sﬁ"iI)ears to the left of this document—take as an example chob(ir 4, - ha:in
init ents during that week and that date the stores in the Tqr(;lnﬁ unt e
&lent,aI Mmarkup of -2355?—A. That is based on the price which the stores are
: from the head office the first part of the week. 2]

+ That is the initial markup?—A. Yes, the bill-up price, in other words.
iten, & By initial markup what do you mean?—A. \‘Vell, take thf% ﬁmtshed goods
buy At the warehouse the Atlantic Commission Company, f(]‘l ms ~a~rr1}?§*;h1; a
beé:r for ys, they figure out their charges and send us the retai p'rlf'tg 'u],m datas
'I‘haf, 8¢t for the particular shipment of fruit or vegetables on a particular date.

18 the over-all gross profit. 2 i
the > Would it be a fair statement then to put 1t this way, that this wl)(u d be
Drice Mount which the store would realize if it was not ne-cessary‘to make an%
~A reduetion and there was no spoilage, and no warehouse or cartage expense!

Hhat i correct, v

' WiNteRs: That is the markup.

% € Wrrness: That is the markup, on your wholesale price.
01—g
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Mr. Winters: And 2355 is +2355 per cent?
The WiTness: Yes.

Mr. Freming: All the figures here are the gross markup, are they all on &
percentage basis?

The Wrrness: That is right, they are all percentages.

By Mr. Monet:

Q. Next, Mr. Bird, is classified under price. We understand from that that
this amount always from October 4, -0367—this amount represents the amount
of the initial gross profit which would not be allowed because of price reduction
and spoilage?—A. That is correct.

Q. That is the policy of your company I understand?—A. That is right.
This is merchandise they have been forced to reduce the price on, or which has
been thrown away because it is unsuitable. .

Q. How do you account for that amount; I mean, first, what is the policy
of the company; is there an understanding between the local manager and the
head office, or how does it work; how do you arrive at that amount?—A. The
stores have a form on which they take credits, the reductions for that particular
week in which we show the operations here; in other words, if they throw away

$2 of spinach they take a credit for $2, and we in turn allow that against their.

shipping gross profit.

Q. And they account to head office for that?—A. That is right.

Q. Is that a daily account or a weekly account?—A. Weekly.

Q. Now, the next column is the gross profit actually realized but befor¢
deducting any expense for handling the merchandise; is that correct?—A. T hat
is right.

Q. What is included in the next column, warehouse expenses and cartages
that is for warehouse expense?—A. That is right, the refrigerators, handling the
merchandise, selecting, wrapping—which we do.

Q. That is for the local stores?—A. That is correct.

Q. And then the final column which is ".caded “Gross profit”, 1 undcrstzmd
that represents the amount available to you for store wages, salaries, rent
supplies, and so on?—A. That is the final gross profit which the company realizes
on the fresh fruit and vegetable operation.

Q. So you have listed there in the first column the markup you feel should
be set by the head office to the local stores to give you at the end a net gros®
profit of so much; is that correct?—A. That is right.

Q. How do you set your markup, the net gross profit; in other words, 0
arrive at a net gross profit such as is mentioned here, how would you proceed
How do you decide on the markup in the first place, that the things you ship 0

the stores should be so much instead of so much?—A. On fresh fruits and vege”

tables that is a rather difficult question to answer, but roughly speaking, th¢
company feels 15 per cent on a finished basis is a reasonable markup on fresh
fruits and vegetables. Accordingly based on the experience we have, and the
Atlantic Commission Company has, in handling and distributing fresh fruits W¢
try to set retails which will let us out, we will say, at the end of the period afte
net credits and warehouse expenses and cartage have been taken with rou‘ghl
speaking 15 per cent gross profit.

Q. You start from what should be your final mark-up and you proceed w
build up the original mark-up that is charged against the local store?—A. Ye#

) QY And exhibit 120 is the explanation of the evidence you have just givel
—A. Yes.
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Q. The evidence you have just given is the explanation of exhibit 120, Now,
Lhave g few questions on the different kinds of produce. We have asked for a
PoMparison of prices, like all the other questions asked from other witnesses.
I it is the desire of the members of the committee to proceed I am ready to do so.
. The Acrine CHarMaN: It is 6 o’clock—whatever the committee wishes
- the matter.

Mr. Moxer: I must say that there are really quite a few questions although

Pt for one or two items it does not seem to be a very large mark-up.

Mr. FLeming: What about the witnesses themselves? After all they have

here for a couple of days.

¢ The Wirxess: I should like very much to get back. My assistant is leaving

IOWn,for the weekend, and I have not had a chance to spend any time with him.
1t is at all possible I would certainly be very happy to finish.

. Mr. FLemin: I think the committee will be agreeable to sit for five or ten
Minuteg,

€Xce

been

Mr. Bravboin: W hy not ask only those questions pertaining to the two

Hems you have in mind?

Mr. Moner: There would be just a few questions on oranges and local
abbage. :
b The Actine CramMaN: Is the orange situation similar to what we have
*en having?

Mr. Moxer: It is at the retail level and, of course, it cannot be compared

With the wholesale, but there are one or two explanations I should like these
ntlemen to give,

By Mr. Monet:

To Q. Mr. Bird, referring to statement 2, you have listed on statement 2 the
I‘Oréto stores; you refer to the Toronto stores on statement 2, page 17—
: S, SIr, '
- And on statement 3 you refer to the Montreal stores?—A. Yes, sir.
Not, I will now deal with the Toronto prices which are listed on statement 2.
quigtlce on October 31 California oranges, 288’s, which have been mentioned
€ often before this committee, were selling at 27} cents a dozen?—A. Yes.
er Q. On October 31, and they jumped from 27} cents to 33 cents on Dec-
Mber 5__a_ Yes, sir. : ;
@ Although from the figures you have supplied the price to you had not

i : &

blgl‘eaSQd, Before you answer I wish to state for the information of the mem-

Witrsle()f the committee that this comparison is different from that of the other
Sses

% because the A. & P. Tea Company have supplied this comparison on
for g€ sheet, so that the secretariat did not prepare a comparison as they did
'€ other witnesses. It was already prepared by the company.
The Actixg Cramyax: The form is different? 2
. Moxer: The form is different, but it is there in the same way. Would
answer that question?
The Wirngss: What is the question?

By Mr. Monet: :
at 3Q- Why oranges that were selling at 274 cents on October 31 were selllmvg
ihcr3 cents on December 5 when the purchase price does not seem to have
I Cased? A In the first place, if I may, I should like to.q_uallfy any answers
We ake on the individual commodities by referring to the original letter in which

0 Stated it i very difficult with our accounting procedure to get figures which
i Actually accurate. Roughly, I can give you an answer as to why prices
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advaneed. The market was very excited and advaneing. In the second placé -
the prices referred to show one particular day’s operation only. There 15 oné
size of orange only shown. We probably had four or five sizes at the same timé-
1t is quite possible some of the other sizes did not advance in comparison wit
the 288’s. The main reason for the advance was, of course, the embargo being
placed and the market being very excited and advancing. ;

Q. Now, what would you consider to be a normal mark-up on 288 s12¢
oranges, for instance?—A. That is a pretty difficult question to answer. Theré
are so many things that enter into the setting of a retail price on oranges. In
other words, we have to have our retail price bear a relationship to the whole-
sale market and replacement cost. Thus, the particular figures for
days which are requested and which show 31 and 30-6 per cent gross, may have |
constituted a very small shipment to the stores. In other words, our over—all
gross on oranges might have been considerably lower than that. 1 wou !
venture to say that probably it was.

As to what is a fair mark-up on 288 oranges, I do not know that I would be
prepared to answer that question. I really do not know. It all depends on the
competitive situation and whether the market happened to be long or whet'vh‘er
we were trying to run a sale on a desirable size. There are so many thing®
which influence the question it is very difficult to answer it properly.

o
o
W,
>

By Mr. Fleming: ’

Q. You sell at the market, like anybody else?—A. We have to be compe”

tive. We naturally try to offer the consumer some attractive values occasionallfs

T hope. cge|

Q. But the forces which determine your prices are not different from thos® ‘

which determine anybody else’s?—A. No, that is right. |
Q. You follow the market?—A. Yes.

By Mr. Pinard: ’
Q. Why do you say the embargo partly caused this advance in prices? Yoo
spoke of the excitement of the markets?—A. I said that because I believe the
embargo went into effect on the 17th of November. On looking at the ﬁgul'eh
I notice there is a steady and fairly substantial increase in prices up to the 5
of December. ‘4
Q. T noticed that increase, but that does not give us the cause. Wa$ A
due only to the excitement and the embargo or was the supply shorter? Did Vi
have less oranges?—A. I should like to qualify this. T hesitate to give any m
opinions. I
Q). It is not necessary to give an opinion as to whether there were enoud
oranges at that time?—A. From the statement, I cannot answer the questl1
hecause I do not know on that particular date whether we had an over-supP %
of 288's. T would assume, from the general situation as I know it, that w
would be short of supplies because we have been continually short of ©
normal requarements since the 17th of November. e |
Q. Oh, yes, since that time, but during that very period? The first incl‘ﬁﬁit r

was due mostly to excitement over the embargo, I suppose?—A. I think ot
is true1 because T notice the market settled down after that and became M
normal.

Q. With the same requirements and supplies as you now have, prices havf
steadily decreased ever since, if I understand these figures?—A. With one excel
tion that is true. :

Q. The prices have steadily decreased and you have still the same supp}g
as you did, so that is why I say it must have been the excitement of the mar
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and Dot the embargo itself?—A. I do not say the embargo was responsible for
¢ € Increased prices, but I think the embargo was the cause of excitement on
he market

By My, Fleming :

Q. There was something approaching a panic cundit‘ion for a time _fm :}m
’ g:'rt of the consumers on the goods that were embargoed?—A. I would say the

1ds were increased due to the fact that shortages of supply were anticipated.

By Mr. Zaplitny:

Q. T should like to ask the witness how he would define “excited lth?'
?ﬁarket" What does that mean in ordinary language?—A. I V\'(),lll‘d‘S.{{)’, ‘E l:tﬂ
; € demang fo, citrus fruits exceeded the supply and consequently, as 1s usu

" & condition of that kind, the prices were inereased.

By Mr. Pinard:

8 Q. On the same line of questioning, you say that demand exceedodrtlllg
eup ly. TIs it not on the contrary, that people thought the demand “m;'(l
eXCeed the supply ?—A. I think the physical condition was that the demand ¢ 11('
Xeeed the Supply. What was responsible for the demand exceeding the supply

Would pot know, but I think the reason for the increase in prices at that
I)a'rt“"llal‘ time was the increased demand at the time.

By Mr. Winters -

. Q. Mr, Chairman, what I would like to get at is that the price itself is not
g‘énv?d at by a procéss of costs and overhead and so on, but rather by' Elle
Cetiveness of the demand.—A. I believe that I stated that replacement };"?'a
th or in. determining what the retail prices are on various (‘()11.1111()'(11(310?, e?abllrg
bus- Partic]ar item, which is only one small portion of the fruits alr(l. twl egeﬁtire
shi Dess, in order to get a reasonable picture you would have to take (ilgclining
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