| W

DOCS
CAl

W CANADEXPORT

June 1,
2006

Copy 1

www.canadexport.gc.ca

South America’s thriving superpower
While Brazil may be better known for its famous
beaches and world-class goccers o
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some $41 billion of that surplus. Brazil has also

recently become energy self-sufficient in oil.
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economic force in the wqrl “Potential is what makes this marketplace so

special”, says Rishchynski. “There have been
many positive changes to
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poised for impressive gro

Brazil's economy in recent
years,” he says, noting that the
marked economic improvements
are primarily due to the macro-
economic policies of its
government. “A solid and stable
democracy has led to a func-
tioning market economy. In
fact, progress in economic
reforms has been evident in
bankruptcy legislation, anti-
trust reinforcement and in the
public-private partnerships
law designed to improve the
country’s infrastructure.”

The facts support Rishchynski’s
optimism. Inflation is under
control at 6.9%, the debt-to-GDP

“Brazil is evolving from an economy of production ratio has shrunk, foreign reserves have been
to an economy of consumption,” says Guillermo

Rishchynski, Canada’s Ambassador to Brazil. As a
result, Brazil has been identified as one of Canada’s

built up and credit conditions are improving.
Despite some domestic political concerns,

’

Brazil's “country risk” has been decreasing and

three priority emerging markets, says Rishchynski. is well on its way to attaining an investment

Big market to tap grade level. In 2005, Brazil ranked tenth as a
Some 45 million consumers and a highly developed destination for foreign direct investment—

industrial economy has resulted in strong export and attracting over $17 billion—after France, the

import growth and a record goods trade surplus of some  U.K., the U.S., Mexico, China, Hong Kong,

$50 billion, with goods and services accounting for Malaysia, Singapore and Russia.

see page 2 - A market of huge potential
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Virtual Trade Commissioner
Access a World of Trade Knowledge

Contact Us

‘Welcome Linda Johnson of Canada Co. Your Virtusl Trade Commissioner provides

y 1o the foreign markets and industry sectors that
you have selected. Your primary industry secior is Chemicals. You may aiso have

Virtual Trade Commissianer secondary industry sectors selected.

YOUR ACCOUNT
connection:

‘You are here: Your Virtual Trade Commissioner
Brazil: Contacts and Services
| YourKeyContaet
YYou have chosen Ms. Paula Caldwell as your key contact for this market
+ What | can do for you

s Tcan help you in your sector:
Chemicais

Business leads
Qualified leads delivered exclusively to Virtual Trade Commissioner
users from our trade staff in Brazil, in collaboration with the
International Business Opportunities Centre.

(Business Development)
$#o Paulo, Brazil

Trade missions and events

Local Date/Time; May 1, 2006.15:54

Timely notice and details of trade events in Canada and Brazil,

including online information requests for trade missions and e it b s haed R
activities that can help you develop your network of contacts and S
find business opportunities.
Market reports
| Access to more than 750 sectoral reports, briefs and profiles produced
by International Trade Canada’s Market Research Centre and our
staff abroad.
Sectoral news merthss
News items pulled from over 8,000 sources and matched to your
international business interests. This invaluable information— -
updated daily—can keep you on top of events that are key to your
Qmpany’s growth. / EXPORTCheck ©
Check the credk profie Brazil: Country Information
EXPORTProtect © ~ C18 World Factbook Web Ste - Brazi
Business climate \ Bom | | = - :
Access fact sheets, country and economic profiles, advice on how to ‘ .  vistinformation
4 . 5 0 i AMW :_;M-_ll.li . m_ﬁ:g!g s
do business in Brazil, laws and regulations, statistics and more. W et oo A e
More documents ' ~Listof - Séo Paulo - Brazi
Hext Steps Online: » List of Reputable Law Firms - Séio Paulo
Trade fairs towhoecow | | CHWMEGORNERSENS, ol
Receive detailed trade fair listings for your sector to help you build e ® B
your network and strategic alliances.
Le Délégué commercial virtuel vous est présenté par :
ViSit informtion I*I Gouvernement du Canada Government of Canada
. . . . A I Agri
Find what you need to plan a successful business trip to Brazil, Agroalmenare Canada A8iFood Canada
. . . . . Commerce international Canada International Trade Canada
from tips for business travellers to direct links to local service Service des délégués commerciaux  Trade Commissioner Service
% . 2 7 y: Patrimoine canadien Canadian Heritage
providers, including interpreters, legal representation, hotel

*ED # CCC
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Qstings and more.

The Canadian Trade Commissioner Service operates in 12 offices across Canada and in more than 140 cities abroad. To
learn more about our services, discover the benefits of your Virtual Trade Commissioner and how you can register for
. this online service, go to: www.infoexport.gc.ca.
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Direct investment: Rising exports on the horizon?

Two-way investment with Brazil is growing and Canadian investment. CIDA Inc. promotes technology

has consistently exceeded Canada’s investment transfer, technical training, and most essentially,
relationships with other emerging economies over strategic alliances between Canadian and local firms.

the last five years. According to Statistics Canada, total

two-way investment amounted to 8.5 billion as of 2004.
But will inward and outward investment mean rising
Canadian exports?

The answer should be yes. According to the
Organisation for Economic Co-operation and Develop-
ment (OECD), there is a strong relationship between
investment and trade, with every dollar of outward
investment generating two dollars worth of additional
exports for the originating country. That's because
investment can induce imports in the short term.

Jonathan Gage and Sébastien Miroudot of the OECD
Trade Directorate explain in a report that investing in

a new plant, for example, may require capital items “In Brazil, opportunities to use the CIDA Inc.
program to form joint-ventures are plentiful,” says

Charles Perry, Trade Commissioner with the Canadian

only available (or cheaper) from foreign sources.
The OECD also points to the benefits of inward
investment for exporters. In India, for example, the Consulate General in Sao Paulo. In fact, the OECD found
import of most consumer goods were prohibited before  that investment flowing into emerging countries like
1901 and inward investment was subject to a discre- Brazil may generate more than double the amount of
future trade than the initial investment.
Canadian investment in Brazil tripled in the last ten

years, from $2.3 billion in 1994 to $6.4 billion in 2004.

tionary government approval system. Now, few import
restrictions remain and regulations stifling the inward
flow of investment have been liberalised. The result:
In fact, Brazil is the second-largest destination for
Canadian investment in Central and South America
after Chile.

Canadian investment in Brazil has a long history,

increased overall trade (see graph).

In recognition of this, the Canadian International
Development Agency administers the Industrial
Cooperation Program (CIDA Inc.) to assist developing
countries to increase industrial capacity through with Brookfield Asset Management Inc., or Brascan,
being the first company to establish operations there in

India’s Trade and 1899. Over 400 Canadian companies have since followed

120,000 - i 1 — 4,500 . . .
Investment Relationship 45 Brascan and now have operations in Brazil.
A 4,000 Brazil is also the largest source of investment from
3,500 Central and South America, with $2.1 billion invested
§ 80,0001 3000 T in Canada. Interestingly, companies from other large
% Trade Ja500 = emerging markets show a different picture when it
@ 60,000 - (read left) 1r000 & comes to investment in Canada, with India at
= g $62 million, China at $220 million and Mexico
Y 40,000 —h500 =2 112
'c‘é 1 o1 S at $427 million.
= . f For more information on investment and export
20,000 (read right) e -
S i opportunities, contact Charles Perry, Canadian
omw I o Consulate General in Sao Paulo, email:
1981 1986 1991 1996 2001

charles.perry@international.gc.ca, website:

Source: World Bank WDI

www.acdi-cida.gc.ca/inc.
Trade = Average of Exports & Imports for Goods & Services; Real US$ 1995 g ?
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Forestry sector market watch

Opportunities in Brazil's forestry sector are expected

to increase in the future with the expected investment
of some $17 billion in pulp and paper industry upgrades
and expansion projects over the next seven years.
That's about $6 billion to the paper industries,
$9 billion to pulp industries and $2 billion to the
expansion of planted forest areas.
Business opportunities include:
» anti-corrosion products and technologies;
+industrial pulp and paper sludge
de-watering technology;
+odour control systems;
* consulting and engineering services;
+automated manufacturing process control;
» soft pulp for packaging and wrapping paper;
+ IT solutions, machine upgrades and research
and technology;
+ forestry management software;
+ recycling and de-inking technologies;

Brazil’s Iguazu Falls

* paper and paperboard coated with kaolin; and

* mechanized harvesting and transportation

equipment.

The Brazilian forestry sector, the largest in South
America, includes lumber, veneer, plywood, particle
board, fibre board, cellulose and paper. In 2005, this
sector accounted for 4.1% of the country's total GDP
and reported $30 billion in revenues. It exported
$8.5 billion in forestry products and imported
$1.5 billion worth.

Most Brazilian companies are export-oriented and
are constantly upgrading capacity and technology to
increase production and reduce costs. In fact, Brazilian
companies are always looking for new technologies to
ensure their global competitiveness—good news for
Canadian exporters.

For more information on Brazil's forestry sector,
contact Paulo Limas, Canadian Consulate General in Sao
Paulo, email: paulo.limas@international.gc.ca.

Going for gold in the mining sector

Canadian mining sector exports to Brazil accounted
for $r2.1r million in 2004 in a market supplied locally
and valued at some $5 billion—proof that there is a lot
of digging room for Canadian firms.

Moreover, according to the Brazilian
Association of Equipment, demand for
mining equipment should grow at 30%
per year over the next five years,
worth about $22 billion in sales.

There are various mining projects
planned or already underway
creating many opportunities for
suppliers of equipment and
services who are ready to expand
into this dynamic economy.

For example, Brazil's
Companhia Vale do Rio Doce—the
largest mining company in the
Americas—is considered to be the
sector’s main player in Brazil. It plans to
invest $1 billion over five years to increase coal,
nickel and iron-ore production.

There are already more than 4o Canadian mineral
exploration companies active in Brazil—mainly gold,
nickel, diamond, copper and semi-precious stone

exploitations—and 10 mining equipment suppliers.
But there is room for more.
The Brazilian government is working to deregulate
and restructure the mining sector through the
implementation of a new mining code.
Exporters can expect to see impressive
growth based on the sheer size of
this territory and the diversity
of its geological resources.
Brazil boasts more than
1,700 open-pit mines and
180 underground mines. It
produces 22% of the world's
supply of iron ore and has
94% of the world’s reserves
of niobium.
Primary mining contributes
about 2% to the country’s GDP, or
$18 billion in 2004, while mineral
transformation contributes 8% towards the
GDP, or about $71 billion.

For more information on Brazil’s mining sector,
contact Franz Brandenberger, Canadian Trade
Office in Belo Horizonte, email:
franz.brandenberger@canada.org.br.
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AGRICULTURE, FOOD &
BEVERAGE

Sao Paulo, Brazil

September 12-14, 2006

Food Ingredients South America is the
world's fourth-largest food ingredients
show and the leading trade fair for new
trends, solutions and technology for the
food industry.

Contact: Marcio Francesquine, Canadian
Consulate General in Sao Paulo,

tel.: (012-5511) 5509-4356,

fax: (011-55-11) 5509-4317, email:
marcio.francesquine@international.gc.ca,
website: www.fisa.com.br.

ELECTRIC POWER EQUIPMENT
AND SERVICES

Belo Horizonte, Brazil

August 21-25, 2006

The National Seminar on Distribution of
Electric Power is the most important show
in Brazil in the power distribution sector.
Contact: Marie-Josée Cingras, Canadian
Consulate Ceneral in Rio de Janeiro,

tel.: (011-5521) 25433004,

fax: (o11-55-21) 22752195, email:
marie—josee.gingras@international.gc.ca,
website: www.sendi.org.br.

FOREST INDUSTRIES

Sao Paulo, Brazil

October 16-19, 2006

The Pulp & Paper International Congress &
Exhibition will attract the most important
players in the pulp and paper industry.
Contact: Paulo Limas, Canadian

Consulate General in Sao Paulo,

tel.: (011-5511) 5509-4372,

fax: (012-5511) 5509-4317,

email: pauloAlimas@international.gc.ca,
website: www.abtcp.org.br.

ICT

Rio de Janeiro, Brazil

September 3-6, 2006

The International Council for Open and
Distance Education’s Conference theme is
“Promoting Quality in Distance, Flexible
and ICT-based Education.”

Contact: Fernanda Whitaker, Canadian
Consulate General in Sao Paulo,

tel.: (011-5511) 5509-4364,

fax: (011-5511) 55094317, email:
fernanda.whitaker@international .gc.ca,
website: www.icwe.net/icde22.

Florianopolis, Brazil

October 2-5, 2006

FUTURECOM 2006 is the main ICT trade
show held in South America. With the
presence of the major mobile and fixed-line
operators, equipment and service providers,
this event is ideal for Canadian companies
wishing to expand their network.

Contact: William Jackson, Canadian
Consulate General in Sao Paulo,

tel.: (011-5511) 5509-4355,

fax: (011-5511) 5509-4317, email:
william.jackson@international.gc.ca,
website: www.futurecom.com.br.

MINING

Ouro Preto, Brazil

August 22-25, 2006

EQUIPO is the second-largest mining trade
show in Brazil, providing opportunities to
display advanced equipment, technologies
and services to Brazilian companies.
Contact: Franz Brandenberger, Canadian
Trade Office in Belo Horizonte,

tel.: (011-5531) 3213-1651,

fax: (011-55-31) 32131647, email:
franz.brandenberger@canada.org.br,
website: www.minerios.com.br.

OIL AND GAS

Rio de Janeiro, Brazil

September 1114, 2006

The Rio Oil & Gas Expo and Conference is
one of the most important trade shows of
the Latin American petroleum industry.
Contact: Luiz Azevedo, Canadian
Consulate General in Rio de Janeiro,

tel.: (011-55-21) 2543-3004,

fax: (o11-55-21) 22752195,

email: luiz.azevedo@international.gc.ca,
website: www.ibp.org.br.

RAIL AND URBAN TRANSIT

Sao Paulo, Brazil

November 7-9, 2006

The Business on Rails Show attracts
suppliers from both freight and passenger
railroads as well as urban transit.
Contact: Simon-Pierre Rheaume,
Canadian Consulate General in Sao Paulo,
tel.: (011-5511) 55094352,

fax: (011-5511) 5509-4317, email:
simon-pierre.rheaume@intemational.gc.ca,
website: www.revista ferroviaria.com.br/
nt2006.

SECURITY PRODUCTS

Sao Paulo, Brazil

August 23-25, 2006

FISP, FISSP and the Fire Show will feature
security, fire and safety products. With
over 40,000 visitors and 450 exhibiting
companies, it is Brazil's largest annual
security event.

Contact: David Verbiwski, Canadian
Consulate General in Sao Paulo,

tel.: (011-5511) 5509-4354,

fax: (o11-5511) 5509-4317, email:
david.verbiwski@international.gc.ca,
website: www.cipanet.com.br/feiras/
fisp/intro.

ENQUIRIES SERVICE
International Trade Canada’s Enquiries Service provides departmental information, publications and referral
services to Canadian exporters. Contact us at: 1 800 267-8376 (National Capital Region: (613) 944-4000),

TTY: (613) 944-9136, email: engserv@international.gc.ca, website: www.international.gc.ca.

Return requested if undeliverable:
CanadExport (CMS)

125 Sussex Drive

Ottawa, ON KiA oG2

Canada Post Agreement Number 40064047



