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BERLINER GRAM- O-PHONE :)l‘"““‘al. October 15, 1913

Mr. Music Dealer,

Anytown, Canada.

Dear Sir:=-

The big selling season for Victrolas and records
by exclusive Victor artists is now on.

Opportunity in the Victor-Berliner world takes
very little rest. You can meet her every morning most any
time after your store opens. Dealers are reaping rich
profits in all types from Victrola IV at $20 to the XVI at
$250.

The key to the present situation is - get in

your orders at once.

Yours truly,

BERLINER GRAM-0-PHONE CO., LIMITED
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Martin-Orme ll

Pianos and Players I

possessthe strongest combi-
nation of musical merit and

money-making characteris |
tics thatitispossibletounite

in the instrument of strictly

high class production.

The
Line You
May
Depend Upon

e ——— .

Martin-Orme Pianos and Players

are the result of the supreme aim of the makers to make them all that
appeals to the cultured ear, to the artistic eye in balance of line, superb

veneer, perfect finish, and in touch strictly

Art Grade Instruments.

A Player Agency is one of the essentials of present day piano re-
tailing, and the important guestion is the best make There are dealers
all over Canada who are glad to-day of their decision in favor of the
MARTIN-ORME, They have found that it always measures, as we
promised it would, up to the standard of the MARTIN-ORME Piano.

All MARTIN-ORME Pianos and Players have the
name on the fall and cast into the plate, and no
instrument is manufacturedin the MARTIN-ORME
factory that is not Trade-Marked in that way.

Get particulars of the Martin-
Orme Lines.

The MARTIN-ORME PIANO CO., Limited

OTTAWA

4

- . - CANADA
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KNOW YOUR ‘
THUS advised a captain of salesmen :
PROPOSIT'ON If you don't know the needs of

your prospective pur(haser you can't prove

_THEN your case to him.  And if you can't prove
your case you can't get his order.
“*,j_‘ PROVE lT Y When you have made all preparations, |______ N——
preg

when you are thoroughly familiar with |
your proposition—then prove it. Your
knowledge will at once convince him that
you know what you are talking about,
and that you are in sympathy with his
exact requirements,

Zhe onter I
wie only lne G A dealer or salesman of that stamp

equipped with the Newcombe line at his back has
with a big field for profitable work.
HNoward Patent G The individual dealer can easily get to !
Straining know the needs of his prospects, and in
Rods the various styles of the Newcombe pianos
and players he has the wherewithal to
meet each one’s need—and qualities to |
prove it 1 8

NEWCOMBE

L. NEWCOMBE PIANO COMPANY |
ML PIANOS and o
PLAYERS LIMITED
never suffer Head Office - 359 YONGE ST.
‘ by comparison TORONTO - CANADA

Factory - 121-131 BELLWOODS AVE,
TORONTO
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The Largest Qrganization
manufacturing Musical
struments in the World.

In-
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Woodstock Factories

TH()SE who conduct busi-

ness enterprises know by
experience that while it is
hardest to win the most ex-
acting customers, yet, once
won, these bring many others
who know that where they

wo it is safe to follow.

The
Karn-Morris Piano & Organ Co.

Listowel Factories

HE Karn and Morris

Pianos and Players are
built to win the approval of
those in every community best
worth winning. Their tone,
appearance anddurability, and
our agency proposition unite
tospell BUSINESS in capital
letters for you.

Limited

Head Offices
Woodstock, Ont.

Factories

Woodstock and Listowel.
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"Gourlay Tone

A Revelation

HE marvellous rich tone

that pours forth from the
Gourlay with bell-like sweet
ness has proved it a musical
revelation in modern piano
construction.

¢ The production of Gourlay
tone is the result of scientific
knowledge on the part of ex
pert artists in every depart-
ment. Co-operative attention
to every smallest detail by
students of tone-production
who work with only the finest
materials procurable, has de-
veloped a high grade piano
with long life, great powers of
resistance, and a clear, mellow
singing tone.

€ The Gourlay is universally
endorsed by authoritative musi-
cal critics who know a piano,
To know a Gourlay is to ap-
preciate the wonderful accur-
acy of workmanship possible
for human skill to produce.

THE degree of perfection to

which science has brought
the Gourlay Piano the success
in producing that ideal tone
places it in the front rank of
the world's famous pianos

€ The performer on the Gour-
lay feels the inspiring influence
of a masterpiece. It lends
itself to varying temperaments
of different players with a re-
sponsiveness and sympathetic
softness that charms,

€ This wonderful tone-control
is of prime importance in the
purchase of a piano. It is the
basis of Gourlay popularity
among enthusiastic friends

§ We cordially invite you to
our Art Rooms to investigate
for yourself the wonderful pos-
sibilities of the instrument that
has established a modern reve
lation in tonal beauty - the
Gourlay.

Gourlay, Winter & Leeming
188 Yonge St.
. Canada

Toronto

RS
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BELL PIANOS

are built to secure the appreciation of
discriminating musical people who re-
quire a piano of superior tone quality,
a piano with a responsive touch, a piano
equal to any and every demand.

Effectiveness, durability, and artistic
taste are Bell features.

The BELL PIANO
& ORGAN CO., Limited

Factories at

Warerooms :
146 Yonge Street, Toronto GUELPH, ONTARIO
49 Holborn Viaduct, London, Eng. And LONDON, ENG.
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Woodbridge, Sept. 1%9th, 1915

More Reasons

Gsntlemen:

Why We Are Busy - Yours of 15th to hand to-
day. In reply, sorry to say I
have got past the time to tale

the road any more, and not doing anything in the music line, as
I am alone and no one to even attend shop when I leave home,
The organs I sold twenty years ago are good yet., I de not have
to even c¢lean them.

Yours truly

The above extract taken from a reply to an enquiry which we sent out to the trade,
made us look back twenty vears to the little wooden factory destroyed by fire, and the
character of the goods we then made, and how much we have improved since : some of our
old friends of twenty years ago, are still sending in their orders.

If you do not handle our Organs, Stools, or Benches, I for our catalogues.
Quality Counts Always.

The GODERICH ORGAN COM! ANY, Limited

GODERICH, - . CANADA

Each Player represents our very best effort.

|
|

Quality our Motto |
|

‘ EVANS BROS. STYLE LOUIS XV, PIANO

The Evans Bros. Piano
‘ & Manufacturing

Co., Ltd.

Each Piano more than mere honest value. Bigasell Oiveis
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Tue WORMWITH PIANO CO.

LIMITED

KINGSTON . . ONTARIO

Is alive to the wants of the people.

Height 4 ft. 6 in.

Width 5ft. 1" in.

Depth 2 ft. 3 in.
7' Oclaves

Figured
Mahogany

Here is our Style Louis “E" Cabinet Grand, which is
proving a great seller. Repeat orders for

same being an evidence.
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SPHERE are no substitutes for Bohne Piano Hammers,
I'he characteristic quality of all materials used, as well
as the careful and experienced workmanship throughout
every step of their manufacture account for their reputation to
resist year in and year out the extra usage demanded of the player
piano.

Bohne Hammers covered with * Weickert German Felt’
are known and acknowledged to be the best money can buy. That
is the reason they are used by manufacturers who consider quality
before price.

g :
Bohne Piano Strings

are the resultant products of a modern well-equipped

plant ; the :lass of \\mlmvunln,v that goes hand in hand

with thorough knowledge ; the best materials that the
markets offer, and constant careful supervision

W. BOHNE @ CO.
516 RICHMOND ST. W. . . TORONTO

134th STREET and BROOK AVE., NEW YORK.

They'll Help You

Be An Optimist

WR[(;HI’ pianos create the

spirit of optimism with-
out which the marketing of musi

cal instruments is very difficult.

The selling arguments which
group around the tone, finish
and lasting qualities of the
Wright line will put an abund-
ance of red corpuscles in your

blood

Wright pianos sell easily
yield a good profit and satisfy
thoroughly all concerned.

YOUR MOVE

Particulars upon request

WRIGHT PIANO CO., LTD. STRATROY
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

845-851 West Erie Street
CHICAGO, - ILLINOIS.

F e,
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Established

1856

Built to

Serve

RAIG pianos serve two classes — the men who
have to sell them and the people who buy

them for constant use.

In every field of industrial endeavor Service
has become a basic necessity,  Successful com-
mercial activity is dependent, to a large extent,

upon it,

Perhaps in no business is Service more essen-

tial than in the production of high grade pianos,

We have fully realized the vital importance
of Service to those whom we would serve, We
are deeply conscious of the part it plays in our

OWN SUCCeSS,

Results prove that the Craig factory Service
has been appreciated, and with the approaching
months of renewed selling activity, the claim for
Craig pianos — that they are built to serve — will

be of greater import to the trade than ever before.

==The=—=

Craig Piano Company
MONTREAL . .

CANADA

TRADES JOURNAL

’

“Artistouch”

“Forster Artistouch
Expression Control”

The device which makes a
Player Piano sound like the
hand playing of an artist.

Make an appeal to the musical sense
of your customers.  They will appre-
ciate the “Artistouch” and it will
make more sales because your cus-
tomer will play much better with it

than without. Ask for it in your next

order for players.

Can be had to install on your

present stock if you wish it.

Any further information will be gladly
wiven by the manufacturers, Otto Higel Co.,

Cor. King and Bathurst Sts., Toronto, or

THE INVENTOR

J. Leslie Forster

680 King St. West

TORONTO - - CANADA

st

R o
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i
I
‘mnmem!mmu e | T LOOSE ‘
LT T IS, % ACTIONS ‘
“Made in 48 ‘
Canada.”

O recognize in a situation that presents itself the counterpart of w sitwation of
another man who has paid his fee in the school of Experience— that takes

preception

Preception at work calls attention to the high grade pianos containing Loose
Actions,

Preception emphasizes the quality of Loose Actions, in that so many leading
dealers lay stress on their excellence when trying to close a sale,

Preception shows Loose Actions to involve a minimum of repair costs

KEYS ‘{/@rﬁ/fﬂ#ﬂ:}"; A .

‘‘Made in

Canada.”

NY estimate of a kev-hoard’s value is incomplete withont o vecond of the Manu-
facturer’s attainments

The sure way to make nnmecessary any doubts down the Tine from manufacturer
to consumer is to have in the piano, keys manufactured by JJ. M. Loose & Sons, Ltd,
who have twenty five years” experience in key manufacture

The piano merchant can show to his prospect’s satisfaction that painstaking
methods were used in their construction. e can see for himself that the ivory is of
guaranteed grade and skilfully matched.

J. M. Loose & Sons Established

Limited ove-

Carlaw Ave. - Toronto 25 Years.

Canada
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" How to Increase

Bk = il Organ Business

Fhat is the guestion which many
todealer is revolving  in his o mind

these Fall days We can tell v

Put the Thomas Organs
in Stock

Progressive dealers who  have
handled Toovas Oreans  (or many
vears, cheerfully testity as to their sell

ing qualities,

Fry it and sce

THOMAS ORGAN & PIANO CO.

l Style 51 DM, Woodsiock, . Ontario

PERFECTION We Are i

is the ideal aimed at in the manufacture ot

Best Hammers

prtecion i workmninp, muerisis ot et Manufacturing

Best Hammers e covred Wit nly the e High Grade
Bhe World's Best, Piano Strings

We have added this department,
ldno dmmcrs equipped with the best machines that

MANUFACTURED BY can be purchased. We are startng ofl
with a complete plant in charge of a
D.M.BEST 8( CO. thoroughly experienced string  maker

455 KING ST. WEST and are now in a positon to fiill orders
TORONTO CANADA for high grade strings.

s

Canadian Agents for D, M. BEST @ CO.

E. V. NAISH @ COMPANY.
455 King St., W,

the world's gold medalists for fine felts
The best European and American makes carried
Toronto, - - Ont.

in stock.
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RECORD

ron

VICTORS
COLUMBIAS
EDISONS

Many Dealers are ordering

now for later shipment.

i JUST TOUCH THE KEY It is a good plan ensuring

8 and your record is in your hand
prompt delivery.

Can be fitted to any of our Cabinets,

| NEWBIGGING
: CABINET (0.

LIMITED

Ont.

Hamilton

PLAYER BENCH
Mihogany and Qak Holds 50 Re

PLAYER
ROLL
CABINETS

fitted with our adjustable

steel rod shelving.

DRAW ATTENTION TO

THEM AND THEY SELL
o READILY

No. 661 PLAYER ROLL

Solid mahogany with shaped

door and carved feet

SEND FOR CATALOG.

TRADES JOURNAI

CABINEKETS

No. 48]Golden Onk.

For
EDISON AMBEROLA
VvV & VI

e

R e

“\‘\‘\‘{{b*"\‘?\
= SN ©
2.1:!?“\'\\* .
- SRR

Capaeity 90 Records
No. 57 Onk
No. 5% Dark Malogany

SPECIALISTS

IN

PHONOGRAPH

AND

PLAYER ROLL
CABINETS

Top 20 x 21

No. 19 Mahogany,
No. 50 Mission,
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CANADIAN

Musie

Fuusl Sélmul of Tuning

TANO, Pipe and Reed Organ Tuning,
repairing, regulating, voicing and poli-
shing Player Pianos. Scale drafting. Oliver
C. Faust, Principal, for over twenty years

the **New England Conservatory of Music”
1000 Graduates,
desired. Tllustrated Year Book free.

2729 Gainshorough St., Boston, Mass,

at the head of the Tuning Department of

Factory practice if

“Superior” Piano Plates

MADE BY

THE

SUPERIOR FOUNDRY CO.

CLEVELAND, OHIO, USA.

Perfection in Finish

IS OBTAINED
WITH

Jamieson’s
Varnishes and Stains

NONE BETTER CAN BE
PRODUCED

R. C. JAMIESON & (0., Limited

Established 1858

MONTREAL AND VANCOUVER

Over Fifty Years of Experience Guarantees the Quality of
Our Products

Piano
Strings

(Patented 1904)

of Highest Grade

Canadian Agents for Rudolf

Geise's German Music Wire

Toronto Piano String

Manufacturing Company

122 Adelaide St. West
Phone Main 5848

Toronto

When you don't see the hinges on a
player-piano you may know it
is equipped with

SOSS

Invisible Hinges
Most Players Have Soss Hinges

Have some
manual pianos made up with Soss Hinges and
note results,

The SOSS INVISIBLE HINGE CO., Lid.
104 Bathurst St. Toronto, Can.

Because Soss Hinges help sales.
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THE PEER OF
CANADIAN
PIANO ACTIONS

* Sterling ** stunds for the

minimum of repairs When repairs

are necessary  they are easily  and “ MADE

quickly accomplished by merely re-

moving the damaged section, interfer IN
ing with noother part.  The vail of the
Sterling Brass Flange Action

is shrink proof. 1t is made that way

CANADA.”

RS g3 47 2

Sterling Actions have strength to with

P "
i stand hard usage.  They are casy and
free of movement  quick to respond
4
J
{

The “Sterling” Piano Action is in keeping
with the very high standard maintained by the
produets of the Canadian piano factories. Itinvol-
ves the most modern methods known in the action
making world, and the finished Sterling Action
is guaranteed to last, to satisfy and to meet the
requirements of any piano, no matter how exact-

ing that may he

Sterling Actions & Keys

Limited

Noble St. = Toronto - Canada

Canada’s Best Piano for Manufacturers.
Canada’s Best Piano for Retailers.
Canada’s Best Piano for Repair Men.

Canada’s Best Piano Action for Mu~icians.
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MENDELSSOHN
PLAYER PIANO

Player mechanism
thoroughly re-
sponsive.

Player Piano con-
struction wup-to-
date in its capa-
bilities as a
Player and
Piano.

Music lovers satis-
fied by its un-
limited capacity
for expressing
musical feeling.

MENDELSSOHN PlaNO Co.

110 ADELAIDE ST. WEST TORONTO, ONTARIO

Do you know Stanley
Players and Uprights?

Are you acquainted with their values? Do you want
to give the best value? If you do you really must
consider these instruments that have grown in popu-

larity all over Canada.

FRANK STANLEY

MANUFACTURER

Toronto - Ontario

DU o 26t xS
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Sherlock-Manning 4 20th Century Pianos
i
.
3 « ) . ¢ ”
. Canada’s Bnggest Piano Value. ;
d Energetic dealers are enabled to make gooc |
." profit, and add to their prestige by handling } ‘
? The Complete Sherlock-Manning Line. 'a
e - 2
THE SHERLOCK-MANNING :
20th CENTURY PIANO
sells easily, why— because, it combats all arguments
The graceful lines attract the eye-the beautiful
singing qu-lity of tone at once pleases the artistic
sense, and the exceedingly fair price the dealer is
obliged to ask - and yet leave a good margin for
himsell  promptly appeals to the large majority of
his customers
With the Sherlock-Manning
the dealer meets and beats the
keenest competition.
1 Style 70. Mahogany or Walout i
Don't you wish you could have landed a I
mere 40 of those prospects who said they !
would * Call again " and didn't. What was the }
trouble ?  You didn't have the piano they wanted '
perhaps it was a Sherlock-Manning
If you happen to be one of those dealers not ‘
handling the Sherlock-Manning, you are certainly y
losing sales, because !
Men who are handling Sherlock-Manning
20th Century Pianos !
have Trebled their Business. !
Somebody is selling a lot of Sherlock-Manning i
Pianos. Are you? { |
!
i
Call and see us at the Toronto Exhibition, |
and let us demonstrate these claims. |
g
Make our Pavilion your headquarters during
the Exhibition.
rhibiten Style 110. Oak. Finished to order

The Sherlock-Manning Piano & Organ Co.

London . - Canada




i

CANADIAN MUSIC TRADES JOURN AL

Nh’) o n ey

I

‘H “J

iy “”

r}
I

i
1 4
| i
| | 3
| a
' ‘ i
If
'H
Im ‘{ Who Has the Best Day $ Record i
’ When assistants boom interested in knowing who has sold the most I‘H‘JH‘
goods, you have furnished lh best incentive for ncreased sales. 1(’”1‘
In addition to \;lh'glll ding every lr.uwu‘liun. (l Naticnal Cash Registe ] }“‘
f gives a ,| te record of the |\ .-h stant, n knows that 1 "1“ ‘
|m~|ll\v|\ receive lli ”l] rk he do “ 4
!‘} I'his encoura ndustry, ho sty and \'.n'clu]ncxx and cultivates a friendly i
‘ rivalry to \\'H e go l l increase your trade. ]
3
[

I lnveshgate what the National Cash
Register built for your size of store will do.

The National Cash Register Company
285 Yonge Street, Toronto
CANADIAN FACTORY : TORONTO, CANADA

O m
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Intensive Salesmanshig
and
Success in the PlaLer Music Field

The method of making two blades of grass grow where one tormerly grew is called intensive agriculture

Similarly, intensive sulesmanship is making two sales when only one might have been made
Intensive agriculture and intensive salesm nship are nothing more than specially directed efforts— concentra

tion

Instead of scatteting his efforts over a large acreage, the progressive farmer focuses his attention and
concentrates his efforts on a small piece of land His crop is actually greater

Ihe successtul sulesman is the man who concentrates, who appreciates that this is a day and age of
specialization.  The furmer can apply general or intensive farming to a piece of land. Likewise, you can
apply scattered or concentrated efforts to your player roll territory.  You can know all about player piano
owners,or you can merely have a smattering knowledge.  When the crops arc harvested, you will harvest
15 you have labored

I every man in the field, however successful he is at present, will lay out and carry into execution an
mtensive music roll campaign, he will find that he has increased his cliiciency and that his territory is capable
of greater returas than he had ever imagined.  Every sale will help to make another sale.  He will reap the

crops ol success
Apply Intensive Salesmanship to player music
These Universal Rolls will help you
UNIVERSAL UNIVERSAL UNIVERSAL
Themo-Art Themostyle Regular
88 Note Rolls 88 Note Rolls 88 Note Rolls

You can profitably handle UNIVERSAL MUSIC because
the co-operation on the part of the manufacturers is wlways at
your disposal,  So accurately does the UNIVERSAL Bulletis

-
et SUTs i i o e e i At Demonstration

in UNIVERSAL MUSIC ROLLS when the popularity of the
music 18 AT ITS HEIGHT,  Our musical critics are * first Rous
nighters " and the UNIVERSAL Bulletin is held on the presses

until the last moment—to include the VERY LATEST HITS,

REGULAR 88 NOTE
300543 Nights of Gladness (Valse) Ancliffe $1.25
Th 300220 Valse Fantastique, Menges 1.25
e 300203 Vesper Chimes, . Decker 1,25
90705 Blossoms from the South
Arr. by Geo. Swift 1,50

‘ ’ A L 99645 Spiritof Independence Holzmann 1.00
U N I E 88 NOTE, THEMOSTYLE

41001 Eldorado(Polka de Concert)... Bartlett §1.25
41055 Daydreams (Waltz) Arr. by Swifl 1,50
41527 Grand Canyon of Arizona Waltzes

. .
Music Company

Bellini 2.00
41006  American Patrol ...Meacham 1.50

10. Shuter St. Toronto N . A

41533 Two Skylarks ...............Leschetizky $1.50
41512 Valse Parisienne verrre.RobEFS 1,75
NEW YORK CHICAGO 41308 Thais (Meditation) Massenet 1

5
41586  Sweetest Story ever Told.... Stults 1,50
SAN FRANCISCO 41602  Trail of the Lonesome Pine Carroll 1,25

A A i —C R v o

st e e 0
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WINNERS

tor  Canadian  piano
merchants  from  the
“Peerless”™  line  of
automatic piancs and

orchestrions,

Don't let another
month go by with
out writing us about

your situation.

PEERLESS MODEL “ ELITE

Peerless Piano Player Co.

(F. Engelhardt & Sons
Props.

ST. JOHNSVILLE, N.Y,

Y making it easy for
piano merchants and
others to sell the Peer-

less we have done our

duty.  Now, it is up to
the piano merchant (o

link his name with ours

to share in the prestige
and reputation  which
Peerless possesses in his
community. It is the
merchant’s privilege to
tell the people in his
neighborhood that  he,
and he alone, is the ex

clusive Peerless Dealer.,

Now, get busy and secure

the exclusive Peerless

agency.

————————————
e —

FEERLESS. "ARCADIAN " MODEL
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Simplicity - Reliability - Endurance

These are the watchwords which ha made “*Seeburg" electri pranos and orchestrions famous

SIMPLICITY, being the foundation of **Sechury

electric pianos and orchestrions makes them reliable

giving umold endurance which is required of all automatic instruments

Herewith is shown the original Seeburg clectric prano, the most simple constructed electri piano on

the market

STYLE A

New and original scale of seven and one-third octaves, overstrung bass and three unisons throughout,
Best music wire and copper wound bass strings drass flange action, with highest grade ivory keys

and ebony s harps
Double veneered hardwood case, beautitully finished in polished golden oak, mission finish oak and satin
mahogany.  Roll fall-board with continuous nickeled hinges.  Beveled plate glass top panel, automatic
mandolin attachment, Loud and soft lever Magazine slot plays one to twenty coins Music roll

contains from 10 to 29 selections on rewind system Equipped with t mpo regulator

Write for catalogue entitled ** Art and Music” showing complete line of Seeburg instruments

J. P. SEEBURG PIANO CO.

Manufacturersa-d ‘Art Style” Originators

CHICAGO, ILL.
Gencral Offices Factory
Repubiic Building, U.S. A 913-921 West Van Buren
209 So. State Street. Street.
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——C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF NEW YORK
High Grade Commodities

SOLE AGENTS TO THE SOLE AGENTS
US. & |t()l},\,.\l) A PIANOAND PLAYER TRADE US. & I((';:N/\l).r\

Klinke’s

GERMAN

Tuning Pins

Wagener’s

GERMAN

Music Wire

QUALITY

Player Accessories. Felts, Cloths,

I'racker Bars, Transmissions, Brass and P h'

Rubber Tubing, Rubber Matting  for unchnings

Pumper Pedals, Pumper and Player Pedals, OF every deseription, comprising Nume-
all Special Hardware formed or cast, board,  Stringing, Polishing,  Muffler,
Leather  Nuts Push  Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, ctel, Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted

Leather,

Imported French and German, also Domestic

Send inquiries, accompanied by Samples, for
Prices, stating Quantities required.

thcmng MANUFACTURERS' TRADE ONLY, not Dealers, R(-palrt'rs, elc,

Bushing Cloth Hammers

Soft Yellow Poplar Veneers

FOR

CROSS BANDING

Write to

The Central Veneer Co.
HUNTINGTON
W. Va.

200,000 feet daily.
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IMPERIAL
LINENIZED
MUSIC ROLLS
FOR

PLAYER
PIANOS

“Lineniten &u«ma.‘

(P

MADE BY THE
LARGEST  AND
OLDEST MANU-
FACTURERS OF
MUSIC ROLLS IN
THE BRITISH
EMPIRE.

AWARDED THREF. GOLD MEDALS.
OCTOBER AND NOVEMBER SUPPLEMENT

A
\ Highland Lament
+ All Hits
Selections,  Introducing :—Sailing down
the Chesapeake Bay — You made mg
love you That International  Rag
Goodenight  dear 'l get you
Arranged by W, Hartman.
226 American Lite.  March and Two-Step
lntroducing : — Turkey in the Straw
Lang Syne— Mocking Bird, 88

C
Coronation. Medley March

Introducing : — Dubiin Fusiliors — Queen's
Own Regiment - Cock o the North
Hiclan” Laddie  Men of Harlech  The
Maple Leal British Grenadiers — Rule
Britannian -0 Canada -The Red, White
ind Blue  God save the King The
girl 1 lett behind me.  Areanged by |
Weaver,

39219 The Curse of an Aching Heart, A, Piantadosi
Mandolin Ch

ouly

God Remembers when the World Forgets
Co 1o Bond

Key in E fhat

Harvest and Thanksgiving Hymns
No. 1, We Plough the Field—No. 2,
Come, Ye Thankful People, Come
No. 3, The God of Harvest Praise
No. 4, Praise, Oh, Praise our God and
King  No. 5, Now Thank we all our
God, One verse each

Hours of Delight C. Sutclifie

Valse
Humoreske Dhorak
Op. 101, No. 7

PERFORATED MUSIC CO. CANADA

Hoad Office
105 CARLAW AVENUVE
Telephone Gerrard 658
TORONTO

TORONTO BRANCH -

w2

220

Hhlon

T
A28

a2l

It takes a Little Rain with the Sunshin

. Carrol
L
La Charmante Arranged by A Parvent
(Gavottee) Fantasie. S8 only
My Marguerite Gaston & Seldon
L4
On Duty Rosey
March and TwosStep. 8% Note only

Papillions 1 Amont ¥, Schutt
Op. M, Now 2 A ba e aimen Vidlse
Key 1. 88 Note only

Romanee, O, Dumein holder abendstern (To
the Evening Star) Wagner
Iranseribed by F. Liszt. S Note only

Ihanksgiving Day. A Harvest Fantasie
totroducing : Bells in the Church Tower
striking 5 o'clock— Birds awakening
Dayhreak (Greig)— The Mill in the
Black Forest (Eitenberg) - The Merry
Merry  Mukers
(German)  Drinking  Song
Monastery Bells (Weley ) and the well
known Harvest Hymn, We Plough the
Fields and Scatter.  Arranged by W,
Hartmann, 88 Note only
That Tange Tokio . Wells & Lange
Tickle the vories —Rag W, Herzer
Lill the Sands of the Desert Grow Cold
Key of B flat E. R, Ball

Y Como Le Va I. Valverde
Tango Argentino

You're my Girl B. Heath
I'wo-Step

ING3 March Medley
Arr. by E. C. Calvin. 88 Note only

astern Branch

E.
510 ST. CATHERINE ST. WEST

MONTREAL
28 YONGE ST. ARCADE

TELEPHONE MAIN 5185
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Piano Dealers and Tuners

Send For This

Free Book

We have a neat jo-page serviceably

bound Catalogue of

Piano Actions, Tools and
)

Furnishings

that we will send to any Tuner, re-

pairer or dealer on request. It contains

over 285 illustrations of Piano supply

parts and tools with complete description,

explanation and prices of same.

It is literally an encyclopaedia of in-

formation on this subject and will be

found of great help to everyone in this

field, not only as a book of reference, but

as a guide in ordering material,

“Send Me
Catalogue No. 33”

That is all you have to puton a card
or letterhead and send it to us and we
will forward the Catalogue immediately
at our expense,

Musie

TRADES JOURNAL

QR.S.

Autograph
Hand-played
Player Music Rolls

Here at last is a Player Rollin which you can
place the utmost confidence ; about which you
can make definite, concrete claims that can be
backed up by absolute facts Heretotore all
Music Rolls have been made from scale from a
piece of Sheet Music, Ihey have been measured
off like so much cloth, by the yird, and have de-
pended entirely upon the operation of the person

at the Player Piano for the expression and control.

A Revolution

Not so with the Q.R.S. Rolls,  An individual

Pianist—Paderewski, De Pachman, or any other,

sits down at the Piano and plays a selection
according to his interpretation, and by this great
invention his exact playing is recorded and all
rolls are made from this, insuring the same exact
expression, time and volume as in the original
rendition, It does not interfere with anyone's
putting their own expression in, if they desire,
but even though they do not move a lever these
Player Rolls will give them a reproduction

absolutely devoid of mechanical effect,

We still have some open territory for re
presentatives in the Dominion, and if you wish
to reap the profits that will come from an agency
of this calibre write us to-day for further par

ticulars,

rs YILLIAMS o

ALSO AT
CALGARY

145 YONGE

TORONTO

WINNIPEG MONTREAL
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No. 3.

VARNISH CHECKING ON PIANOS AND THE

WARRANT.
Four years ago Canadian Music Trades Journal
published this statement on Varnish Checking,
issued by the Piano and Organ Manufacturers’'
Association of America. When it appeared so
many extra copies were asked for that several
thousand reprints of the article were necessary.
These have all been used by the Trade, and during
the past year repeated requests have come in for
the appearance of this information over again,
which dealers will very shortly be able to use to
advantage.

HILE the varnish on every piano cheeks, only ahout

fifty out of a thousand persons make complaint

of it. To each one of these in turn it seems to be o oaew

experienee, and one thai troubles him until he learns

and becomes used to the faets of the matter.  Bat all

manufacturers and all piano dealers who do mueh husi
ness are very familiar with it

We venture to say that there is no sueh thing as a
piano two years old, in any part of the country, that
is not checked. it more than others,  The
light-colored woods show it more than the dark ones,
and it is more apparent in certain lights and at certain
angles than others. A large majority of pianos stand
in such places in the house that it is not readily seen,
People often say that the piano is so and so many
years old, and is not checked, Tut we never have
found one of these pisnos that did not show checks
when examined in the rvight light.  Black and dark
mahogany pianos show the checking less than others
beeause of the color. Bird’s exe maple, figured hirch,
Hungarian ash, and figured walouts show the eheeking
more plainly than other woods.

The thicker the body of varnish, the eleaver the
varnish, the more lustrous and highly polished it is,
the more distinetly the checks show.  This is true
for the same reason that a erack in heavy plate glass
is more prominent than a crack in thin glass: there is
more of the crack to show,

The warrant against defective material and work
manship is not a warrant against inherent qualities of
the materials which must he use No court and no
real expert would think of holding a piano manufae-
turer responsible because varnish checks, or because

Some show

thoroughly  Kiln-dvied  wood swells in damp weather
aned shvinks again inoa fenaee-heated  house, or he
cattse the dron and steel parts of the piano rust, or
hecause the piano requires 1o be turned at intervals or
to have its aetion regalated,  The watel manutacturer,
when hie warrants o wateh, does not warrant that the
cine Will ot heeome seratehed and grow dull in the
pocket D or that there will he no neeessity of the wateh
being eleaned and vegulated. A carviage manufacturer
who wakes and warrants fiest-class carviages, does not
mitke o wheel that will not get loose and  shaky i
it is allowed 1o stand still in oo dey stable without use
and washing, for it will inevitally obey the laws of
nature, and good workmanship and good material can
not alter these,

When one buys fine entlery—for instance  ivory
handled table knives the warrant does wot mean that
the ivory handles will not taen yellow and erack under
the ovdinary conditions that aceompany the use of table
knives. The warrant would hold  the  manufacturer
to real ivor bt that would  mean ivory with all
ivory's peeulinritios,

I o piano were finished as a carriage is finished,
or ex furniture is finished, or with no varnish at all on
it, it conld rvightly be cluimed that the warrant ealled
for something different; for a universal custom  has
established o different standard for the piano.  Where
varnish is used the piano is subject to both the advant-
ages and the defeets inherent in material and method,
The clear Tustre and high  polish of piano  varnish
necessarily involves hrittleness, and handsomely figured
woods Tend distinetiveness to the checking,  Just as cer-
tuin complexions, flawless if subjeeted to an unreason-
able degree of carve, hecome somewhat marred hy freckles
nunder the vensonable conditions of practical, every day
life,

To warrant matter—materials—as being free from
their distinetive natural qualities would be to grossly
misrepresent, and would be absurd on the face of it,
heeause it would involve an impossibility ; and only an
ignorant or dishonest person would warrant that var-
nish would not check under the ordinary conditions

to which a piano is subjected.  There will not be found
in the warrants a specific agreement that varnish shall
not check; that the ivory keys shall remain as white
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as when new s that the metal parts shall not rust; that
the wood of the shall not shrink and
swoell with the ing conditions of dryness and humi
dity of the atmosphere: nor, in short, that the piano will
not suffer one and all of the effects of the p e of
rinning the woment it the
wannfaeturer’s hands, Common sense and all the laws
of nature join in warvanting that it will immediately
begin so to suffer,

IS¢ or action

time, | from very leay

It is an actual faet that there are people who, he
cause the purchase of a piano is to them an important
that o piano  manufacture warrant
covers rasting of strings and tuning pins; who say that
i Wi

event,  claim
rant for five years means that the piano shall not
get out of tune for five years; who say that a warrant
nst defective materials that  the lumber
i piano has heen seasoned in such a way that it can
not swell and shreink.  These people are honest ; they are
veasonable in their intention: they rveally think their
They know by experience that the
fHannel in the world will begin to shrink at its
first washing, and continue to shreink for all time, that
no warrant conld save it, and that its shrinking is one
of the proofs that it is flannel and “all wool”'; but not
having had experience in pianos  they  unthinkingly
expect impossibilities of piano material.  They are, in
# sense, unreasoning, though not meaning to be un
mahle oW it is as impossible  to prevent  the
checking of varnish as the rusting of steel and iron, the
swelling of seasoned wood in damp weather, and the
shrinking of flannel in the ordinary process of washing
and drying.

means

claims are just

hest

red

The faet is, in vegard to a varnish, that no such thing
has ever been made as a varnish that will not check
It is just as sure to check in the course of a short time
as the skin of a human face is sure in the course of time
to put off the appearance of youth and take on that of
age. It is not one instantancously completed change
it hegins immediately and neve We don’t look
on it as an imperfection in man that he shows his age
in a natural way, nor that he bleeds when he is ent, nor
that he is subject to freezing and sunstroke and every
other vicissitude of life, because we are all familiar
with the Anyone who is familine with varnish
knows just as well that checking is a part of the nature
of the article,

stops,

facts,

in huy or 1 varnish that shall have the

No one ean change the nature of the

rent forms of matter or procure skill that can con-
jure it out from under the laws of nature. No one ean
find wood and varnish which, heing applied one to the
other so that they adhere, will, both of them, expand
and contract equally and in the same diveetion under
all changes of temperature and atmosphere.  Varnish
is more sensitive to the liability fo expand and con-
tract  than wood: it is stuck fast to the wood
on one of its surfaces. It must expand or contract
with every change of temperature. It is a solid hody
in the three dimensions of length, breadth and thick-
ness: a small fraction of an inch thick, a few inches
wide, and several feet long.  Something has to give!
and the varnish is that thing: and the fine checks are
in evidenee, Some people say that they would not care

TRADES JOURNAL

il the varnish ¢h i they conld Teel sure that it
would not peel oft, There is no more likelihood of this
ocenring than there is of the crackle ¢hina
pecling oft. 1 varnish peels off there is something seri
ously wrong: for good varnish properly laid on rightly
prepared not peel off without
abuse having heen committed.  But checking of var
nish is neither serions nor wrong,  One may regret it
It is the nature of the article
Varnish is as sure to check as i in the ie
chest, for it is made that way."

glaze on

woodwork does SO

bt no one is to hlame
s o melt

Another point—the conditions which the piano must
endure after leaving the manufacturer’s hands, 1t it
travels through a “cold snap,”" going from a warm
factory that is cavefully kept at a nearly fixed tempera
ture night and day the year round, it is very probahle
that the sudden changes met, first in into
the cold and then enteving a warm place again, will
produce the cheeking instantly while the piano is still
brand new,  Manufacturers arve in no way responsible
for this.  They neither the the
time of shipping goods to fill orders, nor the natural
qualities inherent in the water

goimg out

can vontrol weather,
Is composing varnish

But suppose a piano gets into the house withont
varnish cheeking: what conditions is it invariably sub
Jeeted to inoa private dwelling house? 1t is ustally
elaimed that it has had every reasonable care and that
the temperature has been kept as nearly even as prae
ticable.  "This is generally true. The fact is, it would
he wholly unreasonable to give a piano such care in a
nish cheeking, It
would require as much attention as a trained hospital
nurse gives and the varnish would get
ahead of the nurse some day and check in spite of
everything, 1t would not he practieal to try to pre
vent it. The bother would he worth than the
pinno, and in the course of time, even with the ufmost
care and with a stable temperature day and night, year
in and year ont, the varnish is go to ehe
later: it is going gradually to contract drying
ont. It s dey to begin with, but it is going to hecome
dryer than dry, just as dey hone hecomes dreyer and
dryer the longer it is kept: just as dey paint keeps on
drying until it ernmbles. There is always somewhat of
moisture left in it, and this is always heing extracted
by the process of nature during all the course of time,

private house as would prevent v

“a bad case,”

more

sooner or

m

There is one thing of which people rarely think
when they assert that the piano in their house has not
been subjected to severe or sudden changes of tempera

ture. The woman who owns the piano will say that the
room where the piano stands is always kept at a uni
formly comfortable temperature day and night But
il she were told that the room was dirty, never swept
and never aired, she would be indignant.  Her neigh
hors wonld testify that onee in so many days—and fre
quently, too—the windows in that room are thrown
wide open, whether summer or winter, hot or cold, and
that there is sweeping, dusting and airing going on for
some time,  The colder the weather is, the warmer the
house in all probability from artificial heat just
fore the windows were opened.  Here we have a sudden
change that is hrought upon the piano every few days
in a well kept house. It takes about as long to ehe
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MME. MELBA

The world renowned singer who holds
undisputed sway as Queen of the Lyric
Stage, has made her choice of the

WllidE" Pia
Hiiams no
for her concert and private ‘use while
on her Canadian tour,

In selecting this piano Mme. Melba has
shown her approval of the Continental
fame achieved by this great Canadian
instrument.

The U.lilliaomsr\ Piano Company Limited

awa Ontaro
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Dealers
Everywhere
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varnish as it does to break cold glass  with  hoiling
water or hot glass with snow. The delicate hild will
he hustled out of the room whil the cold draft is there,
It the delicat Prano is left to stand it, and very pro
perly, too, for it is noi worth the same amount of care

The fact is, a piano is primarvily a musical instrn
ment, but so far as cose and varnish are concerned it
is only cabinet work—houschold furniture—and it has
no vight, us such, to he exalted in any one’s mind to
any such position in the cloudland of w

Ison a8 to
lead to the expectation that it isn't going to show the
natural effects of time, of wear, und what is sometimes

“the inherent cussedness of matter,”’

Exhibition Complaints,

S will be noticed from the Journal's report, on an
other page, of the exeeutive meeting of the Cana
dian Piano and Organ Manufacturers Association, no
time is heing lost in g tting after the Canadian National
Exhibition authoritios in Toronto re the ventilating of
the building in which th plano and organ exhibits are
located cach year. So regular and insistent are the
complaints made by the exhibitors and their respective
staffs, and so much justification I8 there for thes
plaints, that the wonder is the exhibitors have toler
the condition for so long

com
ated
Any measure of relief at the
Exhibition this year would have heen gladly weleomed,

Another complaint is made on the part of out-of
town exhibitors who were this Year put to the necessity

of finding storage space for the hoxes in which their in
struments were shipped Formerly the piano and organ
exhibitors were permitted to store their boxes under
the Manufacturers’ Building, hut this year this privileg.
was not aceorded
ing, while not

The extra cartage and cost of stor

eat i figares, is only one of the numer
ous incidentals thut add to the cost of exhibiting.  The
meonvenience, however, of hunting up storage space on
short notice was of greater moment than the cost. 1t
is expected that some other rarngement will be made
hefore the time of another Exhibition

A Temple of Music,
ERSONS interested in Canada's musical - develop
ment have vepeatedly urged that the art of musie

does not receive due recogmtion at the Canadian Na
tional Exhibition

In view of what various choruses and
orchestras have done and are doing to foster musical
progress, and in view of the place that music ocenpies
in the homes of Canadian people, the Canadian National
Exhibition cquipment, it is .
temple of musie

rued, should inelude a
No fault is found with the fact that
the musie at the Fair is entively confined to bhands, but
that this is not enongh alt
with editorially on various oceasions by Toronto dailies

This subjeet has hoen

and other papers, My, William Sharp, writing in the
“Toronto Stay Weekly," anent this sthject,  says:
“ Musically, however, we must *wake up,’ to use the
advice and language of King Geor, True enough, we
have had some charming hand performances,  Seldom
are we treated to sueh techmique and skill,  The Irish
ards—the dear little shamrocks—exeelled themselves,

as did Patrick Conway's combination from across the
line, not to speak of others hetter known locally In
themselves, these band  performances left little to he

desir
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But is the . N, B management content at that
While that question is up to them to answer, Toranto
and indeed Canada, has already grown big enongh in
the art of wmusie to ery oot for recognition

“We rightly feel prond of Canadian exhibits in the
Art Gallery and th Gallery of Applied Art
s evident, and our Canadian artists, arvchiteets, carvers,

Progress

students, ete., have all heen encouraged to do their quota

dest of all. these branches of art have been recognized
as worthy of a home at the Bx

But where is our Temple of Music?  Still in the
aire Well, mayhe it is, and if so, let us In thankful
Music as an art needs to take no second place to uny
other of the
should he quick to recognize this faet Band  per
Where

are the facilities for onr organists, pianists, violinists,

ts, and acity of eultured musieal prople
formances are hut a speek in the world of musie
orehestras, voealists, choirs, ctes etes Are we to go on
ignoring the musical talent of onp beloved land and

give it no place at this the
on the continent !

catest annual Exhibition
It will not do to push it aside; we
need the singers and musicians,  Life without music

would be o gloomy enongh business, so let Toronto's
musicians awake to their duty, and roar like lions for u
Temple of Music.  Come it will, as come it musi, the
only question is the question of time. And why not in
19141
Conditions in Markneukirchen,

C!'.\'.\'l LAR Agent W. Bruce Walluce at Markneukir

chen, Saxony, Germany, has given out an interest
g account of trade  conditions in  this  district
Markneukivehen is famous as the seat of small musical
mstrument manutacturing in Germany, and the pro
duets from this distriet are imported by musical instrn
ment firms all over the world

Consular Agent Wallace states among other things
that husiness the past vear was generally  good, and
almost too brisk in the small instrument business,
Owing to the demands made upon the manufacturers,
exporters ordering instruments in large quantitios may
he compelled to pay a higher price to obtain the goods
than that calenlated, so the order is perhaps filled at a
loss

Violin and bow makers in Markneukirehen  were
kept busy during the past year and obtained good prices
for their goods. The supply of cheaper grades of violins
and hows could not keep pace with the demand, prinei
pally becanse the makers could not produce o large
enough quantity to pay sufficient wages, oven though
they make a good profit. - As a result the younger genera
tion has either given more attention to the middle g
or returned to another indust ry
a better pr ;

les

The makers demanded

+ last v
The prospect is that

cand obtained a slight inerease
adical inerease will be demanded
during 1913 for the cheaper grades.

Mr. Wallace also ealls attention to the establish
ment of a violin manufacturing factory which up to the
present time has not proven a suceoss, although  this
year’s outlook is considerably brighter, The textile in
dustry has invaded the Markneukirehen distriet, and
workers are forsaking the musical mstriment industry
to enter the newer teade.  There are no apprentices to
be found, the string manufacturers particularly suffer-
ing in this respect.

= um e T ——————
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After Dinner Songs.

ROM now on there will e handreds of club dinners
banquets, and social functions of numerons small
societies held throughout the eountey,  This ruises 1he
question of the featurving of after dinner and b
songs, suitable for both ladies” and gentlomen’s voices
in the sheet musie department,  The stalf in this part
ment would do well to keep that class of sougs in wind

et

when assisting eustomers in their selection of  usic
during the fall and  winter months.  Compiratively
speaking, good prices are oltained for these, and e
various publishers and wholesalors haye sonn splendid
numbers that come under the heading of after dinner
songs.  Beginning very shortly  these will Iy it
seasonable, and anything seasonahl usitally sells well

One Discount to Every Buyer,
N intervesting and clearly expressed Tetter, relative to
the organization of sheet wusic dealers, renchod
this Journal from Mr. G. A, Sloane, of Edmonton, My
Sloane, who favors the association iden, considers the
undertaking a gigantic one, and that it will require
some time to get the handling of sheet and hook nisic
upon the desived basis,  n this Tetter are exprossed thes
idens that are worthy of attention:— First: Legisla
tion by the Dominion Govermment, it we have not al
ready got same, to probibit teachers and  individuals
from writing to the United States and importing e
prints wrongfully into Canada.

‘Second : Retailers’ Association giving teachers 20
per cent. discount off war price of hooks or sheet
music printed thereon by publishers or wholesalers, and
have this thoroughly understood, no watter if o teacher
buys one dollar’s worth, or one hundred dollar’s worth
ina year, 1t seems to me if this business were sun on a
basis of percentage the same as the talking machine com
panies run their business, teachers wonld know exaetly
what they would have to pay for an article by the
stamped price on the goods, and 1 think it the whole
salers selling to rvetailers wonld maintain these prices,
it would make the purehasing public think the goods they
were purchasing more valuahle

SThird: 1 notiee in the last parageaph of your lot
ter, that one or two wholesalers have suggested it wonld
be hetter for the retailers to league togethor first. 1t
seems to me that wholesalers and retailers st hoth e
hrought together, and | firmly believe that each retailer
purehasing from a wholesaler must know what he has te
pay for the music he requires, whether it he an order
for ten dollars, or two hundred dollars,

SHoseems to me that the great  dificulty in the
musie business up to the present, has been o diserining
tion hetween the man who pur
and the man who purchases in lavge quantitios, he
the man purchasing in large quantities usually demands
a greater reduction, and ap to the present, has got it
Consequently he can sell below a man who is working
with a smaller capital.”

Demonstrating the Player.
STTHE player piano is in greater need of good
monstration to-day than it ever was hefore,
This observation by a well known dealer was prompted
by remarks in a discussion to the effect that dealers and
salesmen were quite competent to handle the player, and

ases insmall quantit

Canse
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cotthd at Teast sell it as an tiproved mechamival proposi
tion Phe trouble with the player to-day

e

" eontinued

lers is that 0 has been pushed as o mechanival
Wonder oo dong. The player pisne is o musieal instra
nent, though the demonstrations of  some  salosmen
world mot Jead you 1o believe so. 10 shioald e sold

musical instewment, and the faet that the oute

fritge of the possible player teade in this countey has

only been sevatehed, shows the necessity of o

monsteation,  Theve s always a propmtion of  the
seneral pullic veady to buy anything new, but they
et comprise any mportant proportion of the great
buying pubilic. The player piano has not yet heen
ceived by the masses as the piane has, and it is th
Medioere
showing off of the thing as an instrament that ner Iy

needs to e peditled and it will do the rest, is what the

work of the demonstiator to get it ther

player teade has an overplus of now,  Us field as a
Biggh class wusical ins monent st exploited and
proved to ensure the future of this important hranch

ol the music business,”

The Player Roll,

O closely related o the siuecess of the player piano
is the perforated roll that the foregoing paragraph
stiggrests o reference to the great proportion of negleet
that it suffers Trom. Do faet the player plitno as sueh
is useless withont the voll, just as o talking machine is a
nonentity without the vecord. 1 s a maiter for wonder
that deaders who wre conducting their talking machine
departments with due consideration to the importance
ol the records, do not devote similar encrgy to the player
volls. 1t s tene that many talking machines are sold
for the sake of the vecard profits that will follow, and
it is also tene that the perforated voll departient is a
big influence in selling wore player pianos and keeping
sold those alveady ont. Disereditable as is the basis on
which el of the vetail perforated ol business  is
done, there are firms making both diveet and indirect
profits from this departinent

Wihen a player piano is
sold o customer, that customer is not done with, e

should be encouvaged to come Tack to 1

e ostore fre

quently Wl there is no hetter inducement to get him

haek t

ana brigiit, well stocked player roll room. It
I8 ot neeessary that the stock should contain every
title in the «

thonght he g

alogue, but it s necessary that  some

ven to making the seleetion.  Player rolls

ave inas great need of demonsteation as are player

oS

The Value of Player Piano Recitals and How to Con-
duct Them,

LAYER piano vecitals ave doing a great deal to edu-
cate the public to the full possibilities of that in-
strwment. Dealers will thevefore be interested in the
aceount here given of the condueting of vecitals,” the
anthor of which is Mr. Thomas A, Birdsall, who has
given mueh fime to recital and  demonstrating  work.
S properly condueted, player piano vecitals can he
made very productive, as well as ereating a beneficial
influenee in the minds of the public respecting their atti-
tude towards your institution.  We have heen holding
recitals every other week during the past s

son, and

the result accomplished confirms, 1 believe, that this
method of advertising is “‘Bread upon the Waters,”

qr '
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\ Kobelore the vecital s 1o be held, the pro
e s arranged, consisting of g voeal soloist ol son

loeal vepute, p ropiane soloist, and possibly a special
featun rom 1l e ol talking machines carried I'hie
i her Foeonrse, arve all aeeombanied with the
| o
e thousend of these programmes were sent
Vi s v itation and an admission ticket, to a lis
0 prospects and player voll purehasers. The admission
ek pace Tor the name and address of  th
isitor, hut w i that this plan was not effeetive
s ot more that one per cent, of the people hronght
lear tiekets with them
o addition 1o the vitation sent ont, reading an
nanneements were anserted in the evening m WP Pers
e might hetore, and in the morning newspapers the day
be veeital, giving the programme or several of the
ihersowith comments on their quality and popularity
O the day of the recital the recital hall was
orated with palms and an attitnde of vefinement and
e dmparted fo the vititor that could not bt make
I Tmpression VL visitors were ushered to their seats
el Fuenished with programmes
Betore every selection an announcement was mads
rone the platform giving a briet deseription of the s
leetion or the anthor and some  humorous  comments
thout s vendition.  For instanee, at one recital  the
Bandelero™ was sung, and in announcing the seleetion
the speaker suid, *Meo MeDonald sings this pieee with
stel realisme that before e is finished  you will find
omrsell hanging on to your wateh We found  that
these Tittle announcements put the audience in o good
mor and paved the waxy Tor the artist, as well as
hringing to the attention of the visitors any particular

point i the seleetion that we might wish to featur

On some oceasions the recital hall was filled to its
Aapacity and I was necessary to tuen visitors  away
While we regretted this at the time, it stthsequently

woved 1o be good advertising
I

\ peculine point about these vecitals was the ease
Vit whieh it was possible to eall forth an encore on any
W that

chion was sung at sueh and sueh a place and the

etlar selection would merely  mention

pplanse was tremendons: or that we especially wished
e to note the elimay

We tried several experiments with these vecitals

the vesult of which wight be of interest to other mer

chants, We found that by sending out invitations with

ot announcing the recital in the newspapers, we did

not wore than halt Gl oue hall, while by eliminating the

vitations and  confini onrselves to

newspaper
The
ns erowds

an
noineements we had a comfortable capacity

use of

medinms, invitations and publicity

Lave

ould mot handle, Tt would seem that newspaper an

nouneenonts always took hetter than invitations, proh

ably through tl

faet that people are recoiving a number
forget them. "

of sueh invitetions and misplace or

There are Methods and /i«

had been attempting to sell Me. 1B, and his
had My, « Mr. A

oming impatient he

MI." \‘

danghters a

piano.  So

inside track to date, hat b

chose this method of hureying things up.  His man had

tuning their old pizno at least twice a year for a

TRADES JOURNAL
tong Trne, and mstructed the tuner to institute opera
tons that would wake the instrument sound  hadly
Phis was done, but instead of hielping Me. 13, along in
reaching a devision, it came to the notice of anothe
tuner who happened in to visit his feiends, M, 13, and
Famil As one would naturally expeet, tuner No, 2
explained conditions 1o Mr. B, who shortly afterwards
v My, €400 cash for the pisnoe he was representing

Morvalizing is nunnecessary

Revival in England's Piano Trade.

Tm: progress of the English piano teade during the
last cight years is o matter of concern to the Ppiano
tmanutacturers of Canada, whether they ve! admit that

Faet or not. The possibility of sueeesstully importing
planos from England is poobi-poohed s an absurdity
bt the faet remains that, notwithstanding all the un
stiecossful attemp's of the past, the English wanufi
turers have developed o lively interest in this country
during the last theee or four years.  There are various
influences at work evcating English interest in Canada

among prano maanfacturers, os well as among makers of
other Tines.  Their interest is heing seeured by this
country’s development, vailway  consteaction, finaneial

rowth, influx of hetter class settlers and by no means
least the sheet and hook music copyright agitation, which
the

areinterested in piano manutactur

has resulted in English publishers, many of whom
Joining together in
their efforts to seenm

The

this murket

London Economist vecently published some i

teresting anformation concerning the  English - piaio
trade, and remarked that **some fifteen or twenty yeurs
ago British makers of pianos allowed themselves to I
outdistanced completely by their German competitors

The Germans steadily gained ground, while wi
lost it and even our own home market ultimately was
flooded with the German articl Adike on the coneert

platform, and in private drawing vooms, it seemed that

three-fourths of the instruments one met with were of
Tentonic ovigin, and many musicians coneluded that the
pre-cminence of the English piano had  passed  away

Foreven

Sueh pessimists, howeyer
th
characterizes the captains of most British industries, and

reasoned without an ade

quate knowledge of grit and doggedness  which

which has made onr countey supremely great commer
cially and It only needed o sufficiently
severe lesson to arouse these qualities in the plano trade

industrially

amd onee they were fully aronsed steady P vss hegan

to be made again, in spite of the enormous prestige which
the Germans had sueeceded in establishing for their in
truments,

The following table shows that the exeess of plano
miports over exports has been reduced to C245.000 in
12, from the high water mark of €520.000 in 1906

Rrit Fore Trade in Pian

(Under Values the last three 0's arc omitted
Net Imports,

British Exports Excess of Tmports

N Value No.  Value
1001 L1347 16,001 L4
1005 145 16,081 510
1906 155 16,461 W)
190 15 15,04 I
10N 19 14080 i3l
190
1910
1911
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The following sehedule ineludes wusieal instramen’s
ol all Kinds and their parvis, bt it s estimated that at
hall the During  the
peviod covered the gross mmports have deereased abont

least vitlues reprosent  pianos
CHO0.000, about halt of the deelin afllecting G LTS
and the badanee about cqually divided hetween Freane
andd the United Durving the

men's of British insteuments have

ates siiie period ship
00,000

The progress that the British fivms bave made is host

grown hy

shown in the following tahl

wn Trwide in Musical In
(Last three o00's omitted

Gross Timports

1901 L

ot known Ve 7
Practically all from Germany, th wee shipped at ports in Holland o
Bolgin
Hinports for lome consumption

Talking Machine Salesm:n and Repairs.
TALKING wachine disteibutor in an
city hevame the  faet  that

miliarity with the details of  the  varions
types of talking machines veduced the efficiency of siles
men o oa considerable extent, chietly through Torcing
them

\erican
convineed  of unfa

to sell machines of a low value, owing to their
inability to explain why other types were higher in
worth The result
il demonstrations of the mechan
s and construction w arranged

Sdealers’ evenings'

prive, and consequently mor Wits
that a series of pra
for, and the first
was held. At this

of a series of

conference the jobber said that a knowledge of repair |

work was essentinlly o part of the stoek of the peal
salesman, not necessavily ability to take the machine
apart completely and recassemble it bt 1o e able to
make any often founmd
even i new machines received diveet from the
By the salesman knowing just what to do when the
machine was a little ““eranky " withont
calling npon the vepairman, the customer was not awire
anything was wrong and, consequently, was not in fear
that the machine wonld he constantly out of order when
in the home. For a salesman to eall for help as soon as
things would not run properly, served to
cion in the mind of the prospeet, and frequently cither
delayed, or actually killed the sale.

winor adjustiments NECeSSiry,

faetory

and doing it

PONUSe SIS

Selling Grand Opera Records.
CU\“I‘I.\‘I'I\'H_ the speaker mentioned in the forego
ing pavagraph submitted that t of the
selling of proper
amount of attention
matter of fact,
not more, attention than a machine sale, heing invariahly

“the subje
the

hecanse as a

records often does not
from the salesman,

a record sale should receive as mueh, if

receive

conduceted on a cash basis.  Inowany stores, it is only

the Taet that a large number of records arve sold for eash

TRADES JOURNAL

makes it possible fo carey the leavy amount of
Thee 1

instal

ment paper seeured for machines ords Turnish
the capital for the husiness

‘Selling records is venlly o combination of
art of

for the proper seleetion and playing of records

art and

setenee. A knowledge of 1 [T O T TTR TR EN
The
serenee of salesmanship is necessarey 1o Leing about thei
Then
sadesiman 1o have o good memory and Le able 1o remein
hers not only the titles of the selections, the anthors anid

compusers, h

final disposition ton, it s very necessary for g

rocord
middle

selling ol

tames of the songs, bt also th
nmbers to facilitite his work when e is in th
rush,  Ther
records that it is almost impossible to give » complit

list of that end of e

ol a are so many sides to th

stggestions as to how biisiness

shionld he condueted, ™

He also cmphasized strongly the  necessity for g

sulesian to possess some knowledge  of  the eading

operas, Mo himself, last year, parehased several tickets
for the eatire season Tfor one of the more popular grand
apera companies playing in the vieinity of his store, and
tsisted on all the salesmen taking tuens in going to hear

Arra
three of

the varions operas getments mitde so that
the attended 1y

and it was stated that the

wWer

night twao or sitlesien

apera performane

caeh
inereased
sitles in better elass of opera records, growing out of th
inereased knowledge of the salesimen of how to seleet and
play these operatic vecords, in the first season alon

el
for th

XN

Frang
Drasrg
NoTES

The Presto Artist's view of ** The Burden Bearer

A piano and organ salesman, who has had oceasion
to meet committees inconnection with different sales,
thus defines a committe A
wherehy several men tak

committee is a deviee
weeks to muddle up a
thing that a single practical wan would steaiehten ont
i six minutes,”’

SIX
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he altermm U Tak " \ Ve next o morn
o " il n ' o b 0 OIS the sales
{ nt mything about buying:; he kept
g2 . I | possibl
" | we a1l rnaon of 11
b ; | f 1l nstration o be wade, 1
I e el ' not send the records
bt ¢ i pl Now 1l i oa definite sal
. | o | nt | rsl time
i I | | nost vorable ¢n
2 | \ 1 | | NOHIY Ol ho
1 ' g 1 I " he reason for this
N ) | . I | nt relian the machine did not
i uld be prejudiced against it
| ! | not nt them to ha hamee 1o pla
| | 11 tles tall
Wi the 1 I had was o faivly good closer. |
Wi ntowitl or these demonstentions for 1
) 1 | Issist i i closing the deal
il peopl wlly treat you as a
hael nahle Vou to @l
mt | ] it | 1 and permits yon
v alter 1l later prano and player piano ros
' | 1 P tl renee of g Priendly andiene
. 0 . I always made it o point to regularly read the New
4 = 1 York puy a ol 1l nusieal journals, and in
! this way 1 acquive ¢ fund of information about
| rsonaliti t Terent artists, and T Found
| ot ! ! ver mtey ting 1o the aver; man o
R Han ! tried I I them the impression
T that | int with things wusical.  In this way
| t entivel Frome my selling talk and then
N | Dk i t tany flagging of interest on the
il : \ {
1 1 hin ntl e records, T always had in mind to
{ 1 that v show the versatility of
| ! | n by tl | usual voeal  duets
1 wrtett ' number t s well as records that
1l the v " Hing attention to the fact that
n 1 | il isive tones of that instrument had
f I hoen nd permanently vecorded: a bell solo to
) \ | inging ton ere hrought ont, and so on
| I3 hovecord gave a different talking point
hn m nade the talk highly interest
1 " 1 It " \ ner convietion of knowledge and
1 roand 1 \ neral rule the deal would be ¢losed or be in
¢ o hany " e pretty sure of elosing before the
| i 1 \ or. I this was the case, 1 wonld show
| W oto o) it make o definite appointment
11l " v nl to see them, which wust be within forty
| | cight hour You see 1 learned that you had to strike
) \ the dvon was hot. Very often the more time vou
1 1S peaple to think the havder it is for them to make
R hat ip thet inds
ration | When 1 first inangurated this plan T made it a
plin that this to s t to tl party 1 was demonstrating for
| Ve 1o that invite their neighbors and friends. 1 soon
- the faet that i md, | ver, that the presence of these outside people
Vs an o interferene it prevented me from  talking
st { satlesman I would have to wait until 1 conld make a
for a definite evenin all hefore making any effort to conelude the
ing 10 send the ma longer you put off closing a deal after

vou

oSl s

L Wt
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onee et Ot started, the greater the risk of
As an instanee |

losing it
cell a woman who professed 1o he
very amxious for a medivmepriced machine, bt was
afvaid her hushand would not consent 1o parehase, |
finally got the hushand all enthused, and Just as b was
going o sign the contract, the woman remarked. * Now
Heney, don’t forget that you have gt your wintor's
conl 1o buy" 10 she had thrown a bueket of fee water
on i it could not have cooled his huying avdor
aiickly

mor
S8 soon learned that the main thing for me to do
moment |osaw the least
o willingness on the part of the prospective huyer
Ioalways made it a practice, however, 1o keep in
close toueh with new buyers, at least for the fiest week
or two alter they bought, by personal calls in regard 1o
records, ete, and they would tell me that My, or Mrs. So
andso heard the wachine the night and was
ted in it L wonld immediately go 1o thes
people and offer a demonstration on the sie plan
SMy experienee seemed to show that most of the ma
chines were bought by men, but it was wnel o
persuade a women than o o
demonstration

was 1o push to o close the ve
LU

hefore
meh inte

or to
Lo allow you 1o make o
I found this to he the case where the
woman's interest in the machine was limited, 1 she
thought her hashand was interested, she wonld allow
you to make the demonstration, bt o wan is wore wiry
he is more afraid of commiting hinselt to something
He will put you off with the pretext that e will eall at
the sto

which he never does

1 found, too, that you conld get the undivided af
tention of o busy man in his home, whereas, oven it e
camie to the store, he would be in o orush mayn
would give yon only five ar ten minntes

S quite common for a piano house to offer 1o
place machines on 30 days” trial, ete, but my plian was
designed first to reach the people who were ot renched
by the advertising, and then to close the deal up right
away before the fiest enthusinsm had cooled off; in fact,
to add to this enthusiosm by o strong selling talk af the
time the maehine was heing heard the fivst time; 1o make
sure that it was heard properly, and that the different
capacitios of the maehine were not only demonsteated hy
the seleetion of the proper vecords for the purpose, bt
to impress them on the buyer’s mind by heing there o
personally eall attention to thew

“The work proved very fascinating and paid me as
well as following up pinno prospects, | made many sales
of $200 machines with 100 worth of records, which
would compare well with the average piano sale, and the
money came inomueh quicker. Besides, it gave
Wide cirele of high-class people to work on for player
pintios.

1 found out one thing that many piano dealers have
not discovered as yet, and that is that it takes as high
grade salesmanship to put over these kind of deals as it
does 1o sell pianos. | oalso found out that enthusiasni
was the essentinl selling idea: unless you ean enthuse
over a talking machine, don’t tey to sell it leave that
for the other fellow to do.”

me a

Mr. Max Dreyfus, of T
& Hunter, of New York,
Canadian trade, calling on the

B, Haines, and Franeis Day
ently toured a part of the
vonto dealers,
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Something About Trimmings,

the busy time is fast approasching let us not forgo
something abont trinmmings, writes © Observer,” in

The Eeho™ the RS, Willioms & Sons Co.'s hright
little organ, 1S the sale of a small article that
olten deads up 1o a big sal

honise
o deader has the nai
of keeping fine strings, he is very apt 1o bave the wnn
of keeping fine violins, Just 1l
sells a fiest-class wake of engine will sell fine oil
over Qs the Bttle things that count

T selling trimmings do not talk of the five and ton
contarticle 1 a five cent bridge is called for prodiee
it bt before your customer has time to put his hand in
Bis pocket bring out the Gifteen cont article, there is sieh
i vast difference that your eustomer will take the fifteen
cent article nin

Socmany good salesmen make the

wan wha

Mo

st as the

fimes out ol ten
perate wistuke
i hringing ot the avticle that is only one point higher
k Tor example, you should heppen to hand
od Dividge Tor five s, and unfortunately you
veent bridge, yon wonld at
onee heapt to ercate a poor ppression and the five cent
purehase takes plaee, wher

should Veing out « poor t

s vou might have had threee
five cent pieves i plaiee of one; ond if you had o good
ten cent cake of resin handy you would stand very
good chanee of keeping the quarter

Next let me give you a few hints in regard to the
selling of the Violin G Steing, one of the most important
Miny k i it
You van say, et inwardly
You may not know but what it will eatile five winutes
alter the steing has been adjusted

There are two great points 1o keep i mind and do,
The first one is 1o keep a good straight G string.  You
e get o good string 1o sell for twenty-five o fifty conts,
Keep a bottle of Streing Oil and just hefo you give it
to your customer put the smallest amount on your finger,
and draw it over the string two or three times and in
struet vour enstomer, when the string is adjusted to
pineh the string firmly about two inches from the hridge
and pull up towards the nut. You will find your string
will baedly ever eattle if this is done

Lt e give you one more hint and that is to k p all
your trimmings in plain sight. S0 meny dealers keep
their teimmings behind the connter

it is to lose sales

sl sales inc o musie stor
will hnzz or rattle

you

Just see how casy
A man comes in to get a violin brid
amute and an extea peg. You show him and sell the
bridge.  Something attenets yours or his atten jon and
he goes out, forgetting the other two itoms, When e
s up the street e remembers them and the other fellow
reaps the benefit of your trimmings being out of sight
v good trimmings and where people eun see them
They will often bring you the sale of a good instruoment

The Player—a Man’s Piano. :

W”I'J'l'lllil( or not the player piano appeals to men

more than women, there is at least a viewpoint
tuken in the following expression of opinion, that sales-
men wonld do well to think ont.
wany cases where the man of the house is the central
figure for player salesmen.  One interested party gives
as his opinion that, *if the player is essentially a man’s
piano, it is of the utmost importance to the salesman to
know it, for there is a vast difference in the handling of

Doubtless theve are
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aosade when the purehaser is o man than woull be the
vise with o woman
to sell

I some respeets aman is e casier
Onee he gets the idea in his head of having a
is mueh more enthusiastie than o woman, and
in other words, men ride their
}]‘IH'".
too, the idea of personally producing music is much more

thing, he
wieh revdier to show it ;
hobbies by

fore all heholders: women rarely do.

of a novelty to the average wman than to @ woman, for
most women get at least a smattering of nausic as a part
of their education; it is expected of the just as mueh
Henee the novelty of the
Then, a

as learning to read or write
player i ppeals with greater
man is not nearly so eritical as o woman,  1f

foree to 4 man
he sits
down ¢ nd grinds out a piece, no matter how mechanieal
it may beo he feels that he has done something of gre ot

importanee, to himsell at least, and he is more apt to

overloog the finer points of inferpretation and expres
On the other hand, a woman will
look only to the results produeed, whereas a man will
to know 4 For instance,
W yon tell o man that you can aceent any note or chord,
lie wants to see you work the deviee that aceomplishes
this vesult—he how it The
runs wore to the music of

sion thar is o woman

want ~oare produced

wants 1o know is done

average man's musical tast
the passing hour, the light, tuneful picces that he can
whistle, not forgetting the old-time hallads of boyhood
days, which always awaken tender memories

Ut be true that the player is a man’s piano, it is
of especial importancee for the outside salesian to know
it for then it would he up to him to concentrate his
efforts on the my
the female, as would be the case if a straight piano were
to be sold

P here point to re-
member, and that is if you ean get a man interested in a
player piano he s less likely to he deterved from buying
I n man gets the idea that he
really wants a thing he will str;
it. I the words of the song, *He wants what he wants
when he wants it whereas womenkind have had to learn
to hide in patienee.

S While there are no statisties available, unguestion
ahly the percentage of playe
It has come to be almost proverhial that ** women
by the pianos and men buy the player pianos,”

memhers of the household, instead of

is another and an important

for finaneial reasons

m oevery resource to get

s are honght by

Have a Children's Day.

1D you ever have a children’s day at your store

It has been tried with suecess, and the Journal is
informed that there ave progressive stores making this
a semi-annual event, 1 wonld of conrse he well advor
tised, and designed to hring along the parents as well
Just turn the idea over in your mind and size up its
There could he a little givl of 10 or 12
demonstrating a player piano; a number of children’s
the talking
month organs, boys” hugles, kettle drums displayed for
Why

possibilitios |

records played in machine  department ;

the hoys, and dozens of other ideas introdueed,
wouldn't it puy to have a children’s day !
Credit Men Should Co-operate.

ERY teae it is that salesmen must he competitors,

Bt ervedit men shonld he partners, fre-

Too

anently dealers disenss the pro’s and con’s of an or

ganization with werely selling methods in mind, when

TRADES JOURNAL

there should not he lost sight of the henetits to he de
rived from co-operation hetween the men who have 1o
make the The past few wmonths
phasized the importance of the duties of the colleetion
department, and when this elass of men meet frequently,
as they should do, mutual help should rvesult,  Some
one has said: In the old days business men cut each

Later they cut prices.  Then they ent
Now they co-operate,”

colleetions has em

other’s throats
aintanee

The Proportion 80, .

O you agree with this! A student of selling
thods informed this Journal’s  Editor that *'a
Jeweler inoa large ¢ity pays $5,000 4 wonth for a little
room, ahout the size of an « Thou
sands of people pass this little place every day. Tl
5,000 is for the location—not the floor space.  There
fore, of the #5000 ahout #4000 is for window display

dinary hen house

Four-fifths of your rent is for vour windows.  Are music
dealers making them pay four-tifths of  their  rent !
Don’t undervestimate theiv value,  The size of the town

las nothing to do with the case. 1 your rvent is $50
a month, at least $40 is for your windows. Do they get

that much out of them? They ought to get more !’

Adopt a Regular Day,
HERE is o value in having a certain day each weck
on which to change your window display. 11 your
displays are well arvanged and attractive, people get
in the habit of watehing for cach new one Especially
is this so i you put in an orviginal or catehy display fre
quently. People are always interested in these things
and they will be watehing for the next.  Another good
feature of having a set time for putting in displays is
that it is much more likely to be done. 1t there is no
particular time for it, yon arve inelined to put it off, and
as a result many displays are left in longer than the
should he. Knowing that on a certain day yon have to
change a window, you will be likely to he planning how
you will arrange it

Windows That Stay Clean,
NCE a window is properly

(don’t forget the polish

cleaned  and
At will stay elean a long
time, unless vain and dust come on it together, says a

polistied

contemporary

Lot the one person elean your windows all the time
It is not everyhody's job: and if you tey to make it so
your windows will be no hetter than anyhody else’s, Th
inside: windows should he washed with tepid water and
no soap or powder of any kind,  Wipe
this off dry with chamois, and polish with eheeseeloth
The outside is cleaned with the following mixture:

chamois leather

1 oz, pulverized whiting,
1 oz grain aleohol,

1 oz liquid ammonia,
1 pint water,

Apply with a soft eloth, after having sprayed the
window to remove surface dirt, When this preparation
is allowed to dry, and is then rubbed off with a polishing
motion, the surface of the window will be extremely
hrilliant, and it will remain so for longer than when
washed in the ordinary way

If the window has become Fadly seratehed, a filler
should he applied, consisting of an ounee of white way
dissolved in a pint of pure turpentine.  This fills the
cracks or seratehes, and prevents divt lodging there,
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HAMILTON NEWS.

NE dealer stated that the we
celebration he

k alter the Centenndal

made five good sales, and began 1

Mon
that the next day things quicted down and |

following week hy

closing a sale on the uy. but
wisiness bl
heen anything but hrisk ever sine

recentl|

his best prespeets in on a Satureday

Another salesman was 1o

have had six of

Every one failed to
put man appearance, so he called upon them the next
week, and obtained in every case a promise to go o th
warerooms the following Saturdany
ther

ing in buying a piano for th present \

This time only on

did go, and that was to say would be nothing do

vall
was deterred fo

second
on the other five showed that cach one
stich reasons as working on short tine, uneertainty abont
factory elosing down or laying off more hands, ote. Sueh

conditions in an industrial contre have, of course, o very

diveet bearing upon the piano vetailing husiness
Other that the hetter-off
persons financially were unaffected by the talk of tight

reports, however, showid
money and kindreed rumors, so that speaking generally
while trade is quiet comparatively, and while evervon
i working hard for every sale closed, vet husiness N
heing done. Some dealers are satisticd. others are som
what disappointed, but optimism and  hopetulness an
not wanting in Hamilton even with the
“In order that the others in the
Canada may "said Mr. George Melhail, of
24 Johin St. South, to a vepreseutative of Canadinn Music
Trades Journal, **1 would like you to publish this in
formation ahout one BB

latter eluss

trade thronughou

o warned

Dunaveski who, for a couple of
months has lived in our midst, posing as o Doctor of
Musie,
music dealers and other
from 5 to, it is
rented premises at 123 James St

and was ‘smooth enough’ to flecee a

numhber o
eitizens for
k8O0

AMOUNES ranginge

o 600 or

Professor Dunaveski

South, and organized

a Conservatory of Musie he had previously done in
Amarillo, Texas, Wichita Falls
City, Tenn., from all of which places very unfavorahl
reports have sinee heen received

Texas, and Johuston
He also elaimed to
Weaver of the
erooked with
i vither

have been associated with th
United
plano houses are not

Piano Co.,

ates.  Evidenees of dealings

wanting number or ex

tent of misrepresentation.  He sold pianos on commis
sion, en salary, and vented jnstruments for his con
servatory. | would deseribe him as o Russian Jow,
about 28 or 30 years old, with dark moustache, short

furtive look. e cor
tainly was the slickest gent 1 have ever seen, and other

stature, nervous disposition, and

dealers will do well to be forewarned should he turn up
i any other loeality in Canada.”’

The Newhigging Cabinet Co., Ltd., report that their
shipments of record cabinets for September, exceeded the
shipments of September, 1912, by about thirty per cent
Their October orders also indieate business in excess
of what was expected under existing finaneial condi
tions,

Mr. Thomas Anderson, president of the
Music Dealers” Association, was in Toronto recently, at
which time he was in conference with seeretary (. M

Canadian

Passmore regarding association matters. My, Anderson
has heen troubled with hay fever, but is now over the

more acute stages of the attack

WUsic
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Mro o Faskin: MeDonald, the Bell and Sherlock
Manning wian of Hamilton, has taken on the Columbia
line of gratonolas, graphophones and rocords,

O Nalwtaris™ is the tithe of o new piece of wusie by
feve 1P Donovan of Hawilton copyrighted at Ot
tawa

Mr, Stanley D, Addison, namager of the Carey Piuno

& Musie Co, Lad., has just resigned his position as bass
soloist at Centeal Preshyterian Clineeh, mueh 1o the
regret of the committee in charge of the ehurel s
Mr, tiem MePhail, of 24 dahin St South, has added
the Neweombhe line to the Evans Bros pianos and players

taken on at the time of his opening up in Hamilton in

January last, and statos that

Witl

siles are satisfactory, os

pecially

in players lim s assoviated Mre, T, F
Wilson, formerly of Markdal

Coineident with the announcement of the formation
of a local Seottish choir of 40 voices, orgunized under the

anspiees of the Thonilton St

appearance of 1, 4

Ay
Wilson's advertisement featuring a
William MeEwan, th

w's Soviety, was the

sevies of Columbia pecords by

Famous Seoteh singing evangelis

Inverior of K. J. Wilsou's store Hamilton,

" Staff (reading from left to right
Me. Webb, in charge of Talking Machine Department ; Mr I. Wilson himself
Me R Tune ey Rewd, S Morden, Miss Walker and C L. Rymal

Me. . Lunn, manager of the Gerhard Heintzman
hrameh nest door 1o the post office, will have new neigh
hors five doors 1o the west, in the person of the Bank of
Nova Seatia, who are credting a splendid - new  office
building, at a cost of %45,000

Mr. E.J0 Wilson, who has Feen living at Burling

ten Beach all summer, has heen on the list of the indis
Mason & Risch
sales in both pianos and ployers ave veported
ing the The

Webh, has been doing exceedingly well,

pesed. having had trouble with his eye

wd dur

past month grafonola  department, in

charge of My

especially in Columbin and Columbia-Rena records
Sinee taking charge of the Carey Piano & Music
Co., Ltd., in May, Mr. Stanley D, Addison has had the

There are
three individual demonstration rooms for the Columbia

premises remodelled and redecorated oW

and  Edison departments on the ground floor, and a
spacions showroom upstaivs for pianos and playvers, In
the latter My

to freshen its appearane

Addison r

rranges his stock frequently
< upon the sume principle that
Iis efficient staff now con

one does the show window
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*“ Ther success due to real merit.”

reseransans
wseseens ot

o
=

MADE OTTO HIGEL IMPROVED

AND

caxaon PIANO ACTION FLANGES mi"...

—_—

First in quality, and
in keeping with the
high standard by
which Canadian
pianos are judged.

senconre

UR new patented Adjustable Continuous
Metal Flange has many advantages over
the old style continuous flange.  On the

old style, the tongues are mtegral with the

barand theretore no lateral or side adjustment

15 possible. These tongues trequently break at

the groove or screwhole, and this necessitates
the removal of the entire bar which is an

expensive and troublesome operaticn.

Fhe new Flinge entirely overcomes
this as the tongues are  composed of sepirity
parts, and are adjustable laterally.  This is
ol great importance as it permits of accurite
spacing I'hese tongues or Flanges are very
strong and will not break, but if they should
become damaged by accident they can be easily
replaced without taking bar from the Action
\nother great advantage is that a Butt can be removed from the action without having 10 tike

the same out of the piano.  The screw does not require to be removed (only loosened enough to allow
the bent part of the flange 1o pass the groove),

On the old style flanges, when a Butt has 1o be taken out the Action has to be removed frem 11 €
P1ano, as the screws which clamp the plate on the centre pin enter from the rear of the Action.  In most
\ctions the Damper Levers interfere with getting the screwdriver to the screws, in which case the
Damper Lever has also to be taken off,

By far the most trouble with the old style of

Flange is caused hy the breaking of the plates and
lhe screws, which clamp the centre pins.  This is en-
tirely eliminated in our New Patented Flange A

. large screw is employed which is capable of with-
Otto ngel Co.’ R S i e o b put on it
The value of this improvement cannot be over-
estimated as it means the saving of a large expense
Toronto - P - Canada bill to the Dealer and Consumer
KING & BATHURST STS. We have especially equipped our factory for the

production of this new Flange in large quantities,

CANADA'S PIONEER MANUFACTURERS OF PERFORATED ROLLS FOR PLAYER PIANOS.
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sists of Mark Sheldrick, formerly New Seal Willinms
wholesale representative: Frank 11 Culp, on the sales
staffs M. W, Wickins, in charge of th Columbia and
Edison business: John Markle, the oldest salesman on the
staff. and P Dimmick, whose tervitory is the Niagara
Peninsula, for this house now assiimes responsibility of
that distriet from lake to lake

Mre. Ao L. Garthwaite, the local Heintznam repr
sentative, s thoroughly settled in his new corner P
mises at King and John Sts., which are most claborately
cquipped.  After very careful consideration this situa
ton was chosen near the radial station, at which point
hundreds of people from the surrounding distriet enter
Hamilton cach week, My, Garthwaite is pleased with the
past month’s showing of his business, although one of
his problems is the disposal of organs and used pianos

taken in exchang

The upper view shows the talking machine depaetment in Cire
Reading from left o
dept. Alox. Grainger

diveetly bohind My
Vo vepait wan: Miss B Smith, axsistant talking miehine dopt
mmiek, representative in Niagarn Poninsula: Mise L. Taovy, ok

keoper, and . Markle, salesmun

In addition to inereasing the capaeity of their al
Iy commodious Vietrola department, mang
Gager, of the Nordheimer branch, plans to divide the
large show room ups
individual rooms for the demonstrating of the Nowd
heimer ““Human-Toueh™ players.  Closing  the  last
week in September with a goodly number of player sales,
and commenci
grand sale, indicates conditions reported at Nordheimers,
Mr. Adam Bletz, who wanages the sheet and  hook
musie department, is busily engaged with the extra

r Louis

airs in such a way as to give three

g the next with a player and a Steinway

husiness that accompanios the re<opening of the teach
ing season,

Mr. W. F. Newman, of Barton St.. has taken on the
Columbia grafonolas
in the centre of u distriet made up in large measure of
Old Country people, it is predieted that Mr, Newman
will find a ready outlet for the Columbia-Rena records,

raphophones and records. Being

TRADES JOURNAL

WINNIPEG LETTER.
Sl\l E last veport the loeal trade sittation has un

dergone no stavtling  changees The necessity o
keeping collections well in hand has not Tessened I
I8 dittle more optimism as 1 season  when ade
should show improvement  adviniees Present  indicea
tons are that full business in pranos and players will

not be up to last year's vocord with however, an in
creased business in talking  machines musical ey
chandise and sheet music

The Doherty Piano Co, 1 port the co-operative sile
recently conducted by them a great sieceoss Mr. E. A
Vo Mitehiell has joined the offie stafl of this firm. My
E. T, Matthews, special salesman vesiding at Neepawa

recently joined the benedicts
Miss Elln Anderson has taken the position as pianist
With the Winnipeg Piano Co., which until recently was
filled by Miss Maleolm
The Winnipeg Piano ( OMpPany report piano hisiness
as Laiv, and graphophone sales only fair owing to the
diffieulty in getting stock forward,  They staf, that

parently the new models are so yerm el in demand
that only about 10 percent. ol the orders are heing
filled, which is a phenomenal state of aftaivs for this
tine of the vear,  ** However, we look for e carly and
satistactory improvement in view of the very favorshl
crop sitwation,” they stated to the Journal,  The Gom
lay upright pianos and Knabe grond Tor the new Fopt
Garey Hotel are now in stoek ready for (! livery when
the hotel opens next manth

Mr. Landermann, ehief aceountant of the Berliner
Gramophone Co, Ltd, Montrer ], pecent s visited  the
Western Gramophone Co., the distributors  of His
Master's Voice™ lines,  The muniig nent of this firm
are sparing no effort to take cove of the fall and winier
rush. and are still urg

ng upon dealers not to pegloet
placing orders.  The factory at Montreal is working o
capaeity, hat is unable to got any great stock of records

ad, 5o great is the demand

Fowler Piano Co, veport husiness to I iproving
With fine prospects for o good country business, My
Horseman, president of the Neweorn b Piano Co, paid
them u visit and took away a nice ordor for NeweomIn
in tl
giving them mueh needed additiona) display space

goods.  The chang arrangement of their store is

Messrs. Babson Bros, report o satisfactory husiness
in the Edison phonograph lines

Mr. A, D ne, arecent visitor to the eity, has
Joined the staff of the Phon graph Co. of Chicago, My
Wayne will be in charge of the retail sales fore

Mason & Risch, Ltd., report seasonable business for
the months of Angust and September. My Biggs, in
company with Mr. Whiteacre, recently left for Tordnto
to visit headqguarters

Mr. Smith, manager of Whaley,
Western branch, reports their stafl’ as hein
carly morn till dewy eve, filling orders taken by their
travellers in the Western Provinees, having a la de
mand for their new Imperial Bdition of hooks— First
Picces in Easy Keys, Melodious Recreations, Primary
Classies and Famous Classies, also Mammoth and Em
pire Folios. There is every indication of a busy winter
season for this firm,

e & Co's
husy from

NI
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NORDHEIMER Ny |

" Quality-Tone "

PIANOS !
%

HE Nordheimer Grand possesses in a larger degree that rich,

full resonant tone which has won for the Nordheimer the f i

distinction of being known as the Quality-Tone ™ piano of

Canada

HE wonderful rvesourcefulness of this instrument appeals

specially to the exacting musician, and its size and chaste

design harmonize with the most artistic drawing room
Let us discuss our dealer's
propesition with you

THE

NORDHEIMER P%i2¢ CO.

LIMITED

15 King St. East . . Toronto

Braaches and Agencies throughout the Dominion.

DRAWING ROOM GRAND

A DISPLAY

of these books will bring you

Headquarters for

Everything in Music

SERVICE

For Western Canada

good resulis:

“Imperial” *“Sterling”
and “lIdeal™

“Famous Classics™

Band Instruments FEATURE of the “Melodious Recreations”

¥Musi1e

Sheet and Book

Guitars, M 1w, Banjos,

ican

“Imperial” Strings

For all Stringed Iustruments,
Are the Best.

)
Whaley,
237 Yonge Street
TORONTO

Whaley-Royce service “p,

is the branch warehouse
maintained at Winnipeg.
With a complete stock at
that central point the dealers
in Western Canada have
the advantage of prompt
shipments  and a saving

of time in securing goods.

rimary Classics™
“First Pieces in KEasy
Keys™

Write for list of Sheet Music,
Vocal & Inst

ental, Anthems,

Part Songs, ete.

Royce & Co., Linica

Donald and Princess Sts.
WINNIPEG
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Your corvespondent called on My, K. ) Merrell

manager of the Karn-Morvis Co., and found him nesrly

Trozen, owing 1o the rule not to heat the block hefor
Oct. 1st. Me, Mervell reports good business and colle

tions as fair.  They are devoting o good deal of their

time looking after collections
Jod T Mebiean & Co., Lt
and colleetions improving

roport husiness as good
Fhis firm have on display in

their window a handsome grand piano whiel
to the Fort Garry 1

el

Mr. Chas. Ruse, of the Gerbard  Heintzman  firm
Winnipeg My

purposed making

Toronto, was a recent  visitor to
Ruse, accompaniod Ly Mr. Weiy

antomohile  trip

n
through  the southern part ol th
Provinee,  He will also go over the Westorn territorn
Mr. Ruse was delighted with Winnipeg and surprisel
at the development of the vetail piano business, and is
naturally anxions to see the country disteiet.  He will

likely remain in the West for two months

COLUMBIA NOTES
Mr. Marion Dovian
Graphophone Co

cently

treasurer ol tle
with headguarters at New
paid an ofticial visit to their

Columlia
York, 1
Canadian head
While in Toronto, My
who was aceompanied by Mrs. Dovian, was the guest of

quarters at Toronto Dovian
Mr. Otis Dorian, assistant Canadian manager
Mr. AL G roof the Canadian

business, was a recent visiior to Montreal in the in

Farquharson, mam

terests of his lines

Arthur Friedham, the well known planist, who was
among prominent artists to give entertainments in To
ronto, is Teatured in the catalogue of Columbin records

o8 their exelusive t b Fricdham is always well
received in Toronto
Mr. A, B

Factory of the Columbia

Gladden, recently of the London, Eng

adddition to the staft of experts in the Canadian factor

A new Columb iz demonstration vecord is on the way

to retail at 25 cents, the idea heing

emphasize the
fact that Columbia records may be played on any
stundard dise instrument.  On one side is o solo Iy
Henry Burre, and on the other o sevial talk to an in
teresting musical recording. A large label carrvies the
Columbia message.  Inoa fortheoming issue of the Satur
day Evening Post will e a $9.000 advertiscment of this

new record

WHO WAS THE PIANO MAN?
In connection with the recent exhibition at Charlotte

town, P.E.I

a good story is told at the expense of g
well known piano man. A lady and  her  daughtor
dropped in at one of the stands and were engaged for
a time i conversation with the man

his identity

r, who, to hide
Blank.  Ineidentally the
danghter tried over some of the instruments.  On leay
ing the hooth they were accosted by a rival exhibitor,
who had apparvently heen watehing them, and coneluded
that they were in the market

is here named My

During his attempts to
sell one of his own instruments he stated that Blank
was no husiness man, that he wonld soon drive him out
of husiness, ete., end that the instrument he was selling
was only a cheap one and had no sale among good people

He also enumerated some of the prospects that he ex-

TRADES JOURNAL
peeted los Finally the lady  said Well, My
Foamess you cammot sell we o pisno, 1 am Mis
Blank, snd this is my daughtor How the piano man
Wt himsell ont of the embareassing situation is not 1
1ted
BIRTHDAY HONORS

Fhe ceompanying illustration shows » pleasing event

conmection: with the convention  of  the  Canadian

Manufacturers' Association ot alifas On the return

Tp it was leened on Satueday that the Tollowing Sun
iy otdd b the anmiversary of Me, RS
birthday

Gionrlay s

\reangements woere quietly made to give him

{ Fvom Canadian M,

snnfacturer)
The group surrounding Mi. R. 8, Gourlay #t his presentation at Sherbrooke [
a surprise, and the teain which was seheduled to stop at
Sherbrooke for ten minutes, made a twenty minute stop
Mr. . Mureay, of Montreal, on hehalf of the associa
tion, presented Mr, Gourlay with o pearl tic pin and th
congratulations and good wishes of his fellow members

Though the incident was unexpected, Mre. Gourlay
was quite cqual to the oceasion, and delivered an in
teresting impromptu address

Mr, William Hay, of the Brinkerhoft Piano  Co.,
Chicago, recently ceturned to that ety from a vacation,
spent with his parents in Canada

and s reported as
saying, regarding Canady ;

‘Building construction is
at its height and the constantly inereasing population
which is coming to take advantage of the wany husiness
opportunities offered, means an ever-growing trade for
the wide-awake Canadian piano dealers and manufac
tarers. A record business is being enjoyed by musieal
instrament dealers, and they all are exp

ng a big fall
The instruments seem to be affording unlimited satisfac
tion, und some of their styles are most attractive

T
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 LOWENDALL'S
FAMOUS VIOLINS

PERFECTION OF TONE AND
WORKMANSHIP ‘
ASK YOUR DEALER |

CANADIAN
REPRESENTATIVES

s Williams
& Sons Co., Limited

WINNIPEG CALGARY

MONTREAL TORONTO

|

Established 1852 Call Telephone M. 55

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music

Don’t forget, 100, our expert repairing

CHAS. LAVALLEE

Agent forBemon & Co., of London. Eng
Pelimon Blanchot & Co., of Lyons, I rance.
/. Yotk & Sons, of Grand Rapids. Mich

35 St. Lambert Hill - Montreal

L b e
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MANUFACTURERS' EXECUTIVE MEET.

A meeting of the execntive committe
digm Piano and Organ Manufacturers” Association was
held at the offices of the Mre Mer
rick, 4 Queen Street East, Toronto, on September 260
There was o full attendanee, with Me. ¥, Bull
dent, in the chair

of the Cana

— Jumes G

presi

Among the topies up for diseussion the question of
ventilation in the Manutacturers Bailding ot the Cana
dinn National Exhibition hronght out an cmphatie ex
A resolution is to be forwarded to
rement asking that steps e taken

s Fair the ventilation with which

proession of opinion
the Exhibition ma
to utilize at next ve
the building s cquipped and which has not heretotor
heen used.  One exhibitor suggested that by placing an
eleetrie fan in the inner or sound-prool room: Fresh air
corld he deawn through the ventilating grate,
this menns a very satisfaetory temporary velielf from th

and by
serions atmospherie conditions incident to a lack of ven
tilation seeured for the demonsteation room

Phe absenee of souvenivs was again commented upon,
and in view of a report that one or firms in
elined to revert to o
tribution, it was decided to cmphasize to exhibitors the

two
mer conditions of souvenir dis

advantage of a striet observanee of the agrecment en
tered into by the plano and org
tribmte any form of souvenir, it having heen proven by

years of experience that the handing out of souvenirs

n exhibitors not to dis

cansed an undesirable congestion of people avound the

wusic pavilions  and  fregquently inconveniencing i
terested persons, or preventing them approaching the
stands.

The annual meeting of ihe association isx 1o he held

on Nov. 14, at the National Club, Toronto

FLIMFLAMMER ABROAD--SPECIALIZED IN
TALKING MACHINES—WARRANT IN
TORONTO FOR HIS ARREST.

A mueh wanted man in Toronto is 11 Muller, also
known as Miller, who lived with his wife in rooms on
Palmerston Ave.  Muller conceived the that e
cortld make money easily and quickly by purchasing
high elass talking machines, with the usual instalment
payment down, or on approbition i’ e could get them
that way, and immediately selling the machines at prices
Jow enough 1o make them readily saleable

Up to the time of Muller’s hurried exit from To
ronto, on September ¥ he had hought machines from
no less than seven different firms. These were all sold
at different times to Mr, € Hurling, a well known
local dealer in new and seeond hand talking machines
Any suspicions Mr, Hurling may have had were effee
tually dispelled by the receipts presented, afterwards
found to be forgeries, and by referring to Miller's em-
ployers, a cartage firm in Toronto, with whom he was
cmployed as packer. e stated that in his work he fre
quently met persons wanting to dispose of articles of
furniture, talking machines, ete, at a saerifice rather
than move them or look after their storage,  Before
departing he also horrowed 90 from a fellow work-
man on the strength of his mother's death ealling him
“worked™” a branch bank for

away suddenly, and he
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$100, stating that he had o
hee forged My

Miller

lor

F4.500 property. To get this
Hurling's wanme
hand

was slick and smooth and a plansiile

HHSW ) every question. 1 as ahont

0 years of age, about B feet 11 inches high, elean shaven
sindy B, opiek inespeech, with a slight Tisp. o bright
pinky complexion peenliae to some fair peoph

His head inelined slightly

wnd pro

minent forward end

eves
vemembered. He was usually
drossed 1ike s welldoado nechamie, Dl
felt hat with kharki shirt
andd lis haie is said to be eurly or wavy
that D will commene
il the
exeentod
In the the loser is M
Hurling, who is ont seversl hundreed dollars, the various
their Lack,

laving reccived eash deposits

his face was one casily
black soft
andd solt collar

It s thonghn

wide brim

operations in some American

ety watrrant now aut for his arvest is not soon

tulking maehine trad only

received machines and in

they

dealers having

almost every vis

ENTERTAINED THE RdTARY CLUB.

The Rotery Club ol
husiness en, ine which the membership is limited 1o

Toronto, an organization ol
one from each line of business, wis entertained on the
ovening of Sept, 24, by the R S, Williaims & Sons Co.,
Lid., at their ten story After dinner
at the Albany Clah the members adjourned in o body

home of nusie
to the RS, Willimns wareromus, inspected cach floor
and listened 1o a musical programie on the third Hoor
The programme consisted of selections on the Edison
dise phonograph, Electrie Solo Apollo, Edison Cylinder
Amberoln, the Vietor Vietrola, and violin solos by Frank
Blaehtord, the well known
companiments were played by o 1 Milne

whose ae

Following

Tovonto aviist,

the musical programme there was a demonstration of
the Bdison Dietating Machine by 1L €. Record of the
Willinms staff.  Each presented  with a
souvenie by the firm. The president, vice-president and
wanagers of the varions departments were on hand to
look
advertising min P
andd sarprised the gathering with his inimital le fund of
wit,

visiior wis

ftor the firm's guests, including their versatile

who made an exseellent chairman,

MASONIC HONORS FOR ORGAN MAN.

Mr, Harey Sykes, o well known resident of Wood
stoek,

Co., has been appointed to the office of assistant G

Ont., where he is seeretary of the Thomas Orvgan

i
This
honor was conferred upon Mr. Sykes by Grand Master
W. D, MePherson, K., M,
office at the Grand Lodge sossions in Ottawa during th
past summer.  Mr, Sykes, who is a Past Master of Ox
ford Lodge, 76, of Woodstork, hes heen a consistent
worker in the Masonie order for the past fifteon years
He is also seeretary of Wilson Distriet, No. 6 His
fellow eraftsmen take his appointment o a high com
pliment not only to himself, but to the order in Wood
stock.

Seeretary of the Masonie Grand Lodge of Canada.

who wis elected to this

v by Madame Melba in Massey

At the concert giv
Iall, Toronto, on the
Williams piano was used.

ming of Oct. 7, a New Seale
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l'l' is a significant coincidence that the successes of the
world's most renowned

musicians have been made in
connection with the

fiaines Bros,

Yiann
( :O.\'S'I';\A\”I' association with the greatest and most
authoritative exponents of musical art can only be

and sustained tribute to the
s Bros. Piano.

interpreted as a conscious
well-merited prestige and inherent worth of the Haine
The chief attribute of the artistic su

A majesty and sweetness of Its tong
The style pictured

premacy of this celebrate
the embodiment of over
above is our hippendale design

d instrument is the

remarkable beauty x
SixXty years

of experience in piano making.
y made in mahogany only,

THE FOSTER ARMSTRONG CoO.

LIMITED
4 Queen Street East . Toronto

J. W. WOODHAM, General Manager, E. BIRCH, Factory Superintendent.
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Bookkeeping
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vd the system

you devined Lo go with i
is the best investment
we ever made The frea, Ul Yy for securi;
.. - machine saves the cost P'atents taken through Munn
e et #pecial notice, without charge, i the
United Typgwrlter Co. See the A Suncscmoly Ulowtai® woot ) 19 OUN0,
Limited Adding Typewriter ol EAny solentitic Sournal, Terme Fo
7 and 9 Adelaide St. E. in Toronto ° -t

. Ca your, postage prepaid,
Computing 3

n i
Everywhere in Canada Typewriter ﬁy!uz;o:;M.y‘g!!gm

The Permanent Phonograph Disc Needle

With the jewel point—No ¢h
in your Province will be gl

The Music Supply Co., Layton Bros,, Fletcher Bros.,, L.,
88 Wellington St, W., Toronte, Out. 550 St. Cathe

rine St. W., Montreal, Que., 633 Granville St., ancouver, B.C.
Distributors for Ontarie, Distributors for Quebec

anging of needles, Makes g

0od phonographs better, The Distributor
ad to supply you,

Distributors for British Columbia.
W. Doherty Piano @ Organ Co., Lud,, W. Doherty Piano @ Organ Co., Lid.,
: Calgary, AII:‘utu. 324 Donald Stree, Winnipeg, Man.
distributors for Iberta

Distributors for Manitoba and Sask,

Permanent Phonograph Disc Needle Co., Inc.
1128 N, WINCHESTER AVE. - - CHICAGO, ILL.

B T T —————————




e —

CANADIAN MUSIC

MASTERLY ADDRESS BY PIANO MAN

In an editorial review of the procecdings of  the
annual convention  of the  Canadian  Manufacturers
Association, held in Halifax last month, " The Canadian
Manufacturer' rvefers to the address of the retiring
president, Mr, R. S, Gourlay, of Gourlay, Winter &
Leeming, Toronto, as follows

“The annual address of the President of the Cana
dian Manufacturers” Association is usually o good one
Some are, of course, better than others.  President Gow
lay’s address on Wednesday morning can be elassed
upon the latter elass. 1t contained, as newspaper men
say, ‘lots of meat.”  In its subject matter it was com
prehensive

“Its oustanding features were the able and compre
hensive manner in which it handled the subjects relat
ing to the finaneial situation and the tariff

“As far as the financial situation is concerned it is
doubtful whether it has been dealt with so ably, and

with such a thorough grasp of its complex charvacter, hy
any public speaker in the country

“President Gourlay put his finger on the spot when
he declared that while the Balkan war had had its in
direet influence, yet ‘the key to the situation here lies
in the fact that Canada is financing her vapid numerical
and material growth and development on horrowed

capital.  The wealth has not yet been converted into

money or into merchantable commoditios that ean I
used to pay our debts.  Meanwhile our immediate
quirements in goods from other nations are far in excess
of anything we have to offer in return. For the twelve
months ending May, the halanee of trade against us was
$327.000,000.  This we have had to pay in cash, and not
having the money ourselves, we have had to borrow it.’

COf course as long as the money market remained
casy we could have gone on horrowing withont diffienlty
but when o year ago the attack of stringeney developed
Canada, like any other large borrowing country, was
certain to feel its pinch.  And keen observers like My

are not slow to recognize the fact
*Another thing that President Gourlay recognized
was that the adverse eriticism of the banks for the

caution they have exercised sinee the period of money
Iy justifiahl
To say,” he added, ‘that they have refused to

stringeney set 1 was seard

provide money for speculative ventures, or for  the
financing of new enterprises is to acknowledge that they
have chosen eather to reserve their resourees so as to he
the better able to tuke care of legitimate business.’

““As a protectionist, Mr. Gourlay is classed among

the moderates,  His remarks show that he is still to be so
classified. But they showed still more.  They show that
modurate protection is the policy of the rank and file of
the C. M. A. Mr. Gourlay was not, it must he re
membered, speaking for himself alone.  He was speak
ing for the association as a whole

“It was quite clear that he and the association for
which he spoke were not satisfied with the protection
afforded the iron and steel and the woolen industries
It was in its relation to these hranches of industry par
ticularly that the tariff nee

“We do not ask nor do we want higher duties all
along the line,” explained Mr. Gourlay. ‘1 am aware
that such desires are attributed to us, and will probably

d revision
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continue to bhe i spite of anything we way say to the
contray It will serve any useful purpose let me
here and now place our association on record onee mor
as heing satisfied with the present general level of owr
tarift subiject to the adjustient of certain defeets,  But
it should also be made elear and emphatic that we an
unalterably opposed to any general lowering of  the
tariff on goods of a class or kind made or produced in
Canada.’

I thought he coined a good phrase when he declared
that while tariff stability was desived, it should be *pre
dicated on adequate protection.”

Mr. Gourlay conld hardly be expected to omit all
reference to the new Ameriean tarift,  He was one of
the Liberals who could not see eye to exe with his party

I \
b,

( From Canadian Manufactuver)
Mr. R. S, Gourlay * snapped " at McAdam Junction. N.B. on the way to Halifax
on reciproeity. 1t was therefore only natural that he
should express gratification at the fact that under the
new United States tariff Canadian products would have
freer access to that market without any entangling
agrecments

SO The Ameriean tariff,” he declared, “is now on a
similar hasis to our own, whereas, taking into considera-
tion the industrial conditions obtaining in the two
countries it might he still lower and yet afford relatively
higher protection than is at present enjoyed by the
Canadian manufacturer.”’ )

“As Mr. Gourlay predicted a great deal of misunder
standing and misrepresentation has followed regarding
that part of his address dealing with the tariff,  One
paper tells us the manufacturers are guilty of extortion
and robbery.  Another which ‘regrets that Mr. Gourlay
has spoken so emphatieally,” quoted figures from the
trade returns, assuming that because Canada imports
$118.600,000 worth of iron and steel and manufactures
thereof, and over $30,000,000 worth of woolen goods, that

PPN ——
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Doherty
"Superior” Organ
Style 50 Mahogany

I'o meet the constant demand we are

preparing tor the Fall trade, a supply of

these beautiful
. Al .
Piano Case Organs
—_— T VVTeaNS
in Mahogany iinish.

Ihey will be ready for shipment No-

vember 1st.

Send Your Orders Now

Doherty
“*Huron” Organ

Style 10 Mahogany
Four Sets of Ruxd I

‘ it Vox A
il | 1,

Hoss ‘ 1 .

Vox Hun Y K

Buy and Sell the
Doherty.
The High Grade
Pianos
Player Pianos
Player Attachments
Parlor Organs
Piano Benches, Chairs
and Stools.

Doherty Piano Co.
LIMITED
Clinton, e Ontario
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a readjustiment of the tarifl is unwareanted,  To most
people these figures would vather indicate the opposit

prove that the protection enjoyed by these twa
< industries is inadequate.”

GALT PIANO MAN ACCUSED OF ASSAULT IN
TORONTO. FINED BY LOCAL MAGISTRATE.

SShun the law courts as yvou would the devil.'” is
the adviee of a well known piano wan that is worth
observing, for
There are oee

asons that every plano man appreciatos

asions, however, that the piane man is an
involuntary participant in
se with Me. AL S Taylor, o well known  miusic
ol Galt, who was fined by Police Magisteate Colien
of Toronto on a cha

voeonrt provecdings, as wis

e ol assault, The charge was pr
ferred by a Mres. Heaps, formerly of Galt, but who w
moved to Toronto with an unpaid piano purehased from
Mr. Taylor,

Asked by the Journal for particulars of the i
cumstances leading up 1o the case in Toronto, My, Taylor
stated that the woman, then vesiding in Galt, bought 1l
b
$6 per month. These payments, Me, Taylor stated, were
never kept up, and only averaged £330 por wonth np

o from him in December, 1909, for $260, paying

to the time the plano was vepossessed

On hearing that the woman w
Toronto, he warned her not 1o tuke the piano until she
paid in full. She promised 1o pay, but failed to keep an
apopintiment at My,

about 1o remove to

aylor's stove, Five months later
the woman was located in Toronto and My, Taylor came
to this city to interview her. e states, that she ex
pressed no surprise and offered o payment of 10, and
promised to pay $10 a4 month on the instrument,  This
he refused, and had the carte
states that she finally offered s but he insisted on e
moving the piano, which he agreed to veturn on payment
in full of the amount still owing,  When the movers ar-
vived the woman endeavored to prevent their taking the
piano and managed to lock the door, which the teamster
however, opened from ontside,  Mr. Taylor stated in the
police court that Mres, Heaps offerod every obstruction,
but that he did not assault her. On the contrary, he
said that she flang hevsell into a chair, pretending 1o
faint and made considerable of a seene. However, the
piano was removed and the next aet was a simmons to
court, resulting in the convietion, as stated, and a fine
of 5. Unfortunately Me. Taylor’s chief witness wis
somewhat inebriated and the Magisteate wonld not listen
to him.  Mr. Taylor is convineed that had the teial taken
place in Galt where both parties are known, the verdiet
would have heen quite different,

s call for the piane, e

PLAYER ACTION PATENT.

A despateh from Washington reports that lgnatins
raversaro, of San Francisco, Cal. has been granted a
patent on an improvement in actions for player pianos
It is mechanically or manually operated, has for its
principal object to provide an air operated  deviee,
positioned for operation with certain keys of the in-
strument, wherehy when said keys ave operated to play
the piano, an organ effect is also produced hy the attach-
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ment simdtameousty  with the effeet produced by the
operation of the piano hawmmers

Aiother object s to provide in conjunction with a
praney a veed deviee having an egualized  air suetion
supply so operated that when the valves which control
the admittinee through the recds of the air are opened
e nvaryving tone will be produced by the resd, T
attacloment 1o produce the proper harmonie elfeet is used
e connection: with thivtyone conseentive keys of (e
priane and s positioned with its lowest toned recd inocon
neetion Tor operation with the key har veprosenting (
shann g

The dnvention  comprises  an air  suetion  means
sperited from any suitabile sonvee of power, an wir sue
o vguadizing  deviee o communication therewith, a
sound hoaed provided with sepavate channels in com
mieation with which are suitably tuned recds or other
wsical sound producing devices, o wind chest common
toall of said sound board chanmels, air passages Trom
cied of said channels 1o said chost, doviees adapted 1o

elose said pais

es, an air passage between said wind
choest amd said equalizing suetion deviee and devies
operatable by cortain keys of the piano and communica

g with said chanmel pass

elesing devices Tor open
ing the same when the vespective key conneceted thers
With is operated

HAD AN EXHIBIT AT OTTAWA FAIR.

The Jowrnal s atteniion has beon dirested 1o an error
i the veport of the Central Canada Exhibition at Ot
tawa. This veport stated that the John Raper Piano
Co,did not have an exhibit this year while, on the con
trary. they had one of the largest and finest displays of
pianos and players ever made at Ottawa Fair. The firm
were greatly pleased with the direet results of the Ex-
hibition, as well as with the valuable list of pros
seenred, a number of which have sinee heen converted

s

into sules. An especially pleasing feature of their busi
ness so far this season is the proportion of players and
grand pianos sold. This firm’s leader is the Mason &
Riseh mak wl in commenting upon their exhibition
business the Ottawa Citizen gquotes from a let'er re
ceived by the Johm Reper Piano Co. from Mason &
Riseh, Ltd.. in which the latter firm says:—The won
derful busin you have done at the fair is certainly
very gratifying indeced, especially as it comes after sum-

wer months that in all Tines of business have been quicter
than usual.  We must congratulate you upon the ex-
traovdinarily active business which you have given us
sinee the 1st of §

eptember, as we have not only sent yon

sinee the heginning of the month two full carload ship
ments, but six instruments by loeal freight at well, It
is partienlarly gratifying, too, that player pianos and
grand pianos have been an unusually large proportion
of the total.””

The series of con

s being given hy the Toronto
Symphony Orvchestra during this season will no doubt
cause o local inevease in the demand for talking ma-
chine records hy such artists as Mischa Elman, Josef
Hoffman and Sehumann-Tleink, who will he among the
soloists in this series.
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Playing Safe

i It's a wise merchant that doesn’t get “all het
up" over one particular season and let the rest of
I the year just putter along. The up-to-date pro-

: gressive dealer knows well that the

Edison Phonograph

is an all the year round, winter and summer, proposition, like

the weather for instance. He's prepared for any emergency.

The safest plays in the phonograph business to-day are
the Edison Amberola and the Blue Amberol Records be-

cause they involve no risks. They sell themselves.

Profit while the profits are good. Whrite to your jobber
lo-day.

THOMAS A. EDISON, Inc., 103 Lakeside Ave.
Orange, N.J.
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SONG STORE WILL MOVE,

On November Isi the devome o Remick Cos To
routo song shop, which for the past three y
at 101 Yonge St will remove to new g s oat 127
and 129 Yonge St This will give wore than half as
much room again as they have in the present loeation,
which additional space is  greatly
manager M. Press)

ry has heen

needed Lowal
L states that in the new store all
fixtures will be perfectly new, and that upon completion

it will he the finest of his fivm s 60 song shops loeated in
the main centres thronghout the continent.  The Jeron
I Remick Coo specialize in publishing and  retailing
popular musie, for which the Canadian wholesale trade
is handled through the Detroit b

wdguarters

THREE GOOD ANTHEMS.
There are many excellent anthems available for
ers who are doing business with choir leaders.  from
which Mr. AL . Seyl

omanager of the Novdheimer
Piano & Music Co.'s sheet music depertment has singled
out for special mention, O Pavadise, O Paradise,”” hy
Paul Ambrose.  Mr. Awbrose is a son of the late R, S
Ambrose, a Canadian, who composed  “*One  Sweetly
Solewmn Thought,” which is considerad by some to he
one of the finest things of i's kind ever provided by a
Canadian,  Mr. Seyler also is veceiving lirge orders for
“Father in Heaven,” by €08, Briggs. and “* Now when
Jesus was Born,™ a0 new Christing
Steane,  The Nordheimer staff
filling orders for works in the
which they have the Canadian ageney, responsible fo
a great portion of their present rush

s anthem by Braes
finding the task of
ddition Peters,”™ for

A STOCK RECEIVED.

Musgrave Bros. & Davies, Toronto, who recently se
enred the Canadian ageney of the Bosworth & Co. wdi
tion of Seveik Violin Works, have received a stock of
these, and are now ready to meet the wants of the sheet
and hook musie trade. Mro AL Lo E. Davies, of this firm,
reports husiness in their lines to be decidedly satisfae-
tory, both wholesale and in their local vetail stores.

CHAPPELL PERSONALS AND NEWS.
Mr. William Boosey, managing divector of Chappell
Ltd., London, hes returned to England after a
bri sit to New York.  While on this side of the
Atlantic Mr. Boosey learned of the exeellent progress
being made by hoth the Toronto and New York branches,
under the divection of My, Walter T, Eastman.  Those
of the Canadian trade who know Mr. Walter Eastinan
will Tearn v b pleasure of the fact that little Miss Joan
Eastman, who began her carveer a few weeks ago, promises
to he as musieally inelined as her father and mother,

Mr. T. D. Thompson, travelling representative of
the Toronto branch, is at present in the rili-west,
going right through to Vancouver and Vietoria,

Mr. William J. Roberts, of the Toronto hranch, was
a recent visitor to New York City, where “*The Mar-
viage Market™ had just heen presented at the Knicker-
hoeker Theatre,  The mmsical numbers that  made a
strong impression on the first night audience ineluded
“Oh, How Near and Yet How Far,” **The One | Love,""

a waltz song that provided the encouragement for Mr.

TRADES JOURNAL 47

Brian’s clever daneing: **Hand in Hand™ and ** Come
Nestle in My Aps.”™ The seore of the picee is pub
lished by Cliappell & Co. Lad, One of the press erities
afterwards said:—* Most of the muonbers designed to be
popular were i waltz time, and steanger things have
Bappened than that this preity, lilting music should
start the tide away from vagtime, The solos and duets
were all delightfal,™

The song “Little Grey Home in the West,” with
words by Do Bardley-Wilmot, and musie by Hermann
Lohir, is heing sivongly featured by Chappell & Co.,

Lrde This fiem has also issied o comprehensive list of

new and popular con and drawing room songs, hal
es. They report that ** A Little
Lowve, a Little Kiss™ (Un Pen D" Awmour) with English
words by Advian Ross, and musie by Lao Silesu, is con
tining to enjoy a good sale

Ladds, duets and song

FOR AN AFTER-DINNER PROGRAMME,

A great variety of songs are suitable for an after
dinner progresmnme, but from the lengthy list of such in
their eatalogue, Chappell & Co., Ltd., have seleeted these,
whivh they recommend :

FOR LADIES" VorcEs
“You'll Git Heaps 0" Lickin's,” words hy . L
Stunton, wusic by Robert Coningshy Clarke: a eatehy
little song of two stanzas. The latter is:
Dry yver tears my hueky lad,
An’ do yer hest ter smile,
Things are goin' 7 s raighten out
An' righten after while,-
Reckin® that you'll find, my hoy.
As life you travel throngh,
You'll git heaps o lickin's
For the things y* never do
S Madeap Marjorie,” words and music by Frederie
Norton, sung by Hortense Paulsen; “Just Her Way,"
words by Elizabeth Sylvester, music hy George Aitken;
by Helen Hay Whitney, music by
cand A Wee Bit Shy,”" music by

“Visitors,” wor
Waddington Coc
Noel Johnson.

FOR MEN'S VOICES,

Five numbers  with  music, by Hermann  Lohr:
“Chorus, Gentlemen!™ *Two Little Irish Songs’ (**To
My First Love™ and “You'd Better Ask Me''); ©The
Little Trish Girl:™ *The Ringers Lanagan’s Log:”’
two of W TL Squire’s numbers, ** Lighterman Tom,”
and “The Jolly Sailor:™ *“The Admiral’s Yarn.”' words
hy Fred. E. Weatherley and music hy Paul A, Rubens;

The Drum-Major,”" words by the same composer as the
preceding number, and music by Ernest Newton; and
“Young Tom 0" Devon,”” words by Harold Simpson and
musiec hy Kennedy Russell,

TENNYSON'S GREAT WORDS TO MUSIC.
Whaley-Royce Personals.

It is recorded that as Tennyson’s nurse was sitting
one day at his bedside, sharing to a degree the general
anxiety about the patient, she said to him suddenly :
“You have written a great many poems, sir, but 1 have
never heard anybody say that there is a hymn among
them all. 1 wish, sir, you would write a hymn while you




[

CANADIAN MUSIC TRADES JOURNAL i

The New Columbia Grafonola Favorite
To Retail At Sixty-Five Dollars

Better Worthy of its Name and Reputation Than Ever.

Other Columbia Grafonolas Range from $20 to $650

Equipped with the exclusively i
Columbin vtrol leaves, ¥
i
ber, metal motor bonrd, by i
joint  tonesarm,  speedometer, 1
needle cups, push button hinge i
lock release on the lid and the
New No. 6 Columbin reproducer.
The new metnl plate
and No. 6 reproducer with
Cu bhin Grafonolas are ey
:
s
A A
Zenateito Nordica  Carolina White Segurola  Pasquali Fremstad Slesah
Destinn Oruille Harrold Buspham Cavolieri * Maria Gay Nielsen Mary Garden

Parlow Ysaye Bonet Hofmann Friedheim Scharwenka

L g %

Al the great artists of the world without one exception can be heard on any Columbia Grafonola.  The portrait above
ially for the Columbia

ition You

shows a few of these — by no means all —who make records esy

of the Columbia Agency

stigation that it is the most favorable dealer
e talking machine trade.  Columbia discounts are the most generous known in the trade. Prices are strictly
You are not asked to undertake embarrassing obligaticns, the Colunbia policy is based on the right of every dealer
1o change his mind.

W COLUMBIA

GRAPHOPHONE COMPANY

Note &5 365-7T SORAUREN AVE, TORONTO

rld. Dealers and prospe Deulers write for a confiden tter and a frec copy of onr bouk, * Music Mone
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arve Iying on your siek hed. Itomight help and comfort
many # poor sufferer,”

The next morning, when the nnrs
auiet place at the hedside,
ol paper, saying:
write,” Nhe took it from his hands with exprossions of
grateful thanks, 1t proved to he Crossing the Bar,”
the poem that was sung in Westiminster Albey at Tenny
son's funeral. and which has tonched so many

hadd
the poet hamded her o sevap

taken her

CHereis the hymm yon wished we to

livarts
This was it :
Sunset and evening star,
And one elear eall for me!
And may there be no moaning of the bay
When | put out to sea
Bt sueh o tide as moving seems asleop,
Too fall for sound and o,
When that whieh drew from out the houndless deep
Turns again home

Twilight and evening hell,
And after that the dark!

And may there he no sadness of
When 1 embark

For though from out the bowrne of Thne and Pl
The flood way bear me far,

I hope to see ay Pilot face to face

When 1 have

arewell

wossed the har

beantitul words have hoen set to
Wogenast, published by Whaley,

and the muomber s in great demand

These mitisie by
KW Royeo & Co
L., Other Whaley
Royee publications singled out by dealers for spe
mention are *Lead, Kindly Light,”" by o
braith s ©When T am Dead,™

Lanmont Gal
by Rohert Stoart Pigott
Tohy the same author: “Only My Own Heart
the Jate Lewis Owen: and Mot
Mine,” Rudyard Kipling's poem, with wasie by |

My T Callangghan, Whaley-Royee
presentative, has veturned from a teip thronghont the
North-west, and reports a mnch greater volume ol hasi
ness hooked than was expected under existing eireum
stunees

Knows."" hy

wholesale e

weh, who has had o thorough experienee
in the Jines handled by his firm, is travelling in Ontarvio,
heing appointed suceessor to Mr, Holmes Maddocks,

Mr. Maddocks now has permanent charge of the in
side work, where he has the opportunity  of  looking
closely after the deale interests,

SONGS OF MERIT.

Some splendid songs ave being brought to the trade’s
attention by manager John Hanna of the Anglo-Cana
dian Music Publishe Association. inelude,
“The Voiee of Home,” composed expressly for, and
sting by Madame Clara Butt, with words by Herbert .
Brandon, and music by 11 Lane Wilson: **The Garden-
land of England,”” from the musieal play  Autumn
Menoenvres, with words by Henry Hamilton, and musie
by Herbert Bunning: two other numbers, with words
by Herbert . Breandon, and music by 11 Lane Wilson,
sung by Clara Butt, viz; **The Heavenly Anthem™ and
“Land of Mine:™ “*Art Weary, Soul!" the words of
which are hy Fred, G. Bowles, and music by Oliver
Barton.

These

7
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T words of “The Heavenly  Anthem,™

whieh i adso publishoed with ovgan accompaniment, are:

Hcame on the wings of twilight,
Out ol the western sky,
Where the golden rays of sunset

Made
It was soft as the gentle hreezes,

wonderful harmony ;

Or voiem roll,

Me thought "twas o song of angels,

of the streams that

That spoke to iy fnmost soul
Ning on! ye choirs of angels,
Trimmph o'er pain and tears:
Tl carth again re-schoes

To the God of Eternal years
Sing on, the Heavenly anthem,
Ning on! Sing on!

The sevies of litthe encore songs will also In

ap
previated at this season of the year. One series of four
wmhers contains ©Tuke Wing™ and “* Poppi hy
Godfrey Nutting: = An Answer,”" by Leo Cohnreich, and
Chain 0" Gems,™" by Daisy Metiooch
GOOD SELLING SHEET MUSIC.
I sheet musie civelos wention is made of the fol

lowing compositions s enjoying very lavge sales, due
to their musical SGod Remembers When the
Waorld Fa Dwhieh i a delight fully simple and yot
someaning a poeme by Clifton: Binglam, with musice hy
Carrie dacobs-Bond, publis

merit

A i igh, Tow and medinm
kevs, inan atteaetive cover:s  Mystie Beauty,” a veil
She had Her Spats on,™" g
onestep by Mevedith-Kay : and = Anticipation.” a valse
by Ceeil Mackling  These pieces are all - obtainabile
thvomgh the Hawkes & Harvis Musie Co, who also have
on e way two other promising snbers, **Smiles and

danee by Herman Finel

Wisses,™ by Herman Finek, ond ©Seervets,”” an inter
wezzo by Charles: Aneliffe, author of **Nights of Glad
vess ™ vadse, whieh s enjoying unnsual populavity. The

ared two
new comprehensive eatalogues, one o list of octavo part
songs, and choral works, all of which are saered p
and the other an abridged Tist of Hawkes & Harris copy
vights,  Mr, Greig of this firm is now on his fall trip
calling on the teade in Montreal and  the  Maritime
Provinees, while My, Geo. Oshorne is one his way west-
ward

Hawkes & Harvis Musie Co. have just pr

THE EDISON PROPOSITION.

At aveeent conference of Edison jobher:
Stanton, viee-president and - general wanager of  the
RS Williams & Sons Co., owas present.  Mre. Edison
hes consented 1o have the artist’s name appear in con-
nection with the vecord.  Tis idea previously was that
a record should sell heeanse of its music and not hécause
of the artist renderving it. - As the buying public wants
to know the name of the musician heing listened to, My
Edison was persuaded to agree to have the name puh-
lished, and this is a new feature, commencing with the
Octoler catalogue, 1t is the purpose of the Edison fae-
tory to issie o regular monthly list of about twenty-five
rew titles, so that Edison dealers will be able to offer the
hits.  Mr. Stanton sums up the Edison proposition as

Mre. 1L Gl

follows :—

T — -
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Artists” mames will appear with their records in
the October 1st catalogue.

2. Three hundred and twenty entir new  disg
selections are now in the pressing machines, “and we wore
told would be ready inside of thirty days—fifty-cight
of which are bands, in marches, two-steps, and comie
songs and current *hits, "’

3. Regular monthly lists after October 1st, of about
twenty-five “‘up to the minute’ suceesses in hoth songs
and instrumental, ragtime and two-steps, as well as the
leading operatie, concert and standard selections,

4. Two new types of hornless eylinder machines with
diamond reproducer, in $39.00 and $58.50 each, which
will be ready November 1st, and should prove veritable
trade  ““whirlwinds.”  These, with the new hornless
exlinder machines now ready, should give the dealer a
line invineible against all competition,

The present exchange plan will be continued until
the wax record situation has cleaned itself up—ie, 10
per. cent, on record purchases, and 5 per cent. on ma-
chine purchases.

A NEW COLUMBIA DESIGN.

Following the announcement of the introduction of
the ** Leader™ grafonola by the Columbia Graphophone
Co.. comes the information that a new  design, the
SJewel,” will be ready for the Canadian market about
Octoher 30, This is a completely enclosed instrument,
\\||I| top, to retail at $45, closely resembling a small
Favorite™ d«-uun Speaking to the Journal regarding

the “Jewell,”” Mr. John A. Sabine, of the Music Supply
Co,, said : ** My partner, Mr. Leake, and 1 are both so en-
thusiastic over the Jewel samples we have seen that we

ordered 2,000 for immediate delivery.  This means that
$90,000 worth of Columbia **Jewel” grafonolas will be
sold hy Ontario dealers within the next few months, and
no doubt will figure largely in Christmas trade. As a
rale we dislike announcing goods till they are ready to
deliver, but this design will he the easiest seller ever
introduced, and is such wonderful value at %45 that we
wanted to enable the trade to prepare for it.”’

IMPROVING THE REPRODUCTION OF TALKING
MACHINE RECORDS.

(From Scientific

A simple clarifying, articulating and amplifying at-
tachment for talking machines was discovered hy the
aceidental touching of a fine needle with the finger while
a record was being played.  The inventor, M. B,
Claussen, about two years ago, while testing out some
records, happened to touch the needle and noticed that
it vibeated. e was using a very fine straight-sided
needle, which produced a low sweet tone, but lacked the
power to propel the sound from the horn.  This fine
needle was free from serateh, and while it did not pro-
duce the volume of the heavy needle, it had none of the
heavy needle’s mechanieal tones.  Mr. Claussen argued
that if he could add power to the vibration of this fine
needle, it wonld reproduce all there was in the record
with a volume equal to that of a heavy needle without
any of the heavy needle’s defects, sneh as serateh and
aftertones.  Besides, the great wear on the record eaused
by the heavy needle would be avoided.  After trying

Ameriean).
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many devices to inerease these vibrations, he found that
a dise of a certain diameter, thickness and density at-
tached to the needle near its point, not only increased
the volume of the fine needle considerably, but retained
all the purity of the fine needle, and, at the same time,
by its vibratory action eliminated the aftertones and
caused each word and note to be reproduced clearly and
distinetly.  Some indistinet records even heeame audible,
Tones never heard hefore were brought forth. The sound
was lifted elear of the machine. The singer or musician
was in the room, not in the It reproduced all the
artist put into the record in the artist’s natural voice,
or with the musician’s artistic touch. In its present
form the device consists of a disk, two springs and an
insulated metal band.  The band is slipped over the point
of a fine needle.  The springs hold the dise in place.

Tests, made under a microscope, of records played
one thousand times with the device showed no percep-
tible wear.  The long point of the fine needle had reached
all parts of the record, but had not broken down the wall,
Further experiments showed that by slightly increasing
the length of a fine, straight sided needle, the vibrations
were inereased and the reproduction brought to a point
of perfection.  The device is made to fit this needle, and
with it produces the best results,

hox.

VELVATONE WOOD NEEDLE INTRODUCED.

Regarding the wood needles for dise talking ma-
chines introduced to the Canadian trade in the adver-
tising columns of this issue of the Journal, the Velvatone
Wood Needle (o, of Kansas City, who are the manufac-
turers, say, “'it is the result of careful research as to
perfeet wood suitable for use as a needle and as a sound
producer; then again it was necessary to chemically
harden the wood so that it would stand the wear and tear
of dise work, and at last the combination was effected in
the Velvatone Needle.  The Fay Velvatone Wood Needle
is 80 hardened that it will play a number of records by
simply turning it one quarter way round after playing
ench record ; by thus doing you keep a continuous point
upon it.  The tone produced by it is marvelous in its
sweetness and softness, and is of the right volume for
home playing. There is nothing more distressing than
to hear a record that completely drowns the whole house.
As mentioned before the harshness and grating so dis-
cordant to the true lover of music is completely done
away with, and in its place is given a softness of tone
that is a pleasure to every listener, We helieve that in
eliminating these two features alone we have won for the
Fay Velvatone Wood Needle a lasting place in the heart
of all users of dise machines,”

FIRE IN CALGARY WAREHOUSE,

About $8,000 damage was done hy fire to stock in the
warerooms of the Calgary hranch of the R. 8. Williams
& Sons Co., and until the insurance adjustment was
o, the firm were considerably inconvenienced. Un-
filled orders were, however, turned over to the Winnipeg
branch, and deliveries made from there.  As the build-
ing was not seriously damaged business resumed its
usual conrse as soon as insurance matters were settled.
The canse of the fire is unknown, and is attributed to
defective wiring. It ocenrred aboat seven o’clock, after
the staff had closed up for the night.
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MR. NORDHEIMER BACK FROM EUROPE.
Visited Music Trades Exhibition in London,
English Pianos Not Suited to Canadian Market.

Mr. Albert Nordheimer, head of the Nordheimer
Piano & Music Co.,, Ltd., is back at his office in Toronto,
from a combined business and pleasure trip 1o Furope
Mr. Nordheimer who was away about seven weeks, visited
London while the British Music Trades Exhibition was
in progress at the Olympia, and attended that important
Fair.  As has heen stated in these columns, the agitation
to hold an exhibition was one of the results of the
awakening of the British pianoforte manufacturers to
the fact that foreign instruments, partienlarly those of
German make, had captured their market

In concert halls, in private and public educational
institutions, and in the studios of wmusic teachers the
German piano so predeminated that the English manu
facturers realized that energetic measures must e taken
to recapture their home market and markets abroad,

Referring to the display of instriments hy  the
various British makers,—and only British-made instro-
ments were exhibited. My, Nordheimer stated that he
noticed a great improvement in tone,
cases and ease designs, Mr, Nordheimer stated that the
English manufacturer is showing a willingness to make
cases suitable for the market of the oversens huyer,
Canada for example. The aggressivem d determing-
tion of the English maker also impressed  Mr, Nowd-
heimer, and sinee returning howe he has reecivid @
mimber of communications, catalogues, ete., from firms
anxions to open up here.

As to the unsuitability of the British-amade piano for
the Canadian market, however, Me, Nordheimer has no
doubts. "The tone, For example, he pointed out is plersing
and suitable in the natural environment of the instra-
ment, but would not he palatable to the Canadian con
sumer,

At the British Music Trade Exhilition, Mr. Noprd
heimer was received with the greatest conrtesy, and he
was surprised at the knowledge possessed by the British
manufacturers of the Canadian firms and makes of in
struments,

In speaking of his European trip, Mr. Nordheimer,
quite naturally, could not refrain from a reference to
the Steinway, of which instrument his firm have the
Canadian representation.  The factory for the produe-
tion of this instrument in Hamburg, is being enlarged,
end the European sales of Steinway instruments have
80 inereased as to rival the output of the howe factories
in New York. The superiority of the instrument, he
stated, was readily. acknowledged wherever he went, and
this he considered a tribute to the business sagacity of
the organization in marketing a superior produet,

Regarding the general business of his own particular
firm, Mr. Nordheimer expressed entive satisfaction, and
was gratified with a substantial increase in sales, for
the past three months, over the same period of last year,
This fact he attributed to their poliey of conservatism in
watchfulness for quality of sales rather than quantity.

Mr. John A, Sabine, one of the proprictors of the
Music Supply Co., Toronto, recently returned from a

business trip to New York City.
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THE VITAPHONE TO BE MADE IN CANADA.
Company Organized, Capitalized at $250,000.

An Ontario charter has just heen taken ont by the
meorporators of The Canadian Vitaphone Co.,  Ltd.,
Which firm now enters the talking machine field in
Canada. The company is capitalized at LOUN, and
the purpose is to mannfacture and market the ** Vita-
Phone,” which has been on the United States market for
the past v

Factory premises have been seenred at
160 John Street, Toronto.

In conneetion with the new company Mr. 1. N, Me
Menimen, seevetary and gencral manager The Vita
phone Co., of Plainfield, NoJ., and Mr. Walter Thorpe,
president of the newly organized Canadian concern, have
been at the King Edward Hotel, Toronto, for the past
Win

The Canadian firm, of which Mr. MeMenimen  is
seeretury, is largely the vesult of his  knowledge of
Canada, gained from husiness visits to this country, and
of his confidence in the possibilities here,  He has been
actively identified with the talking machine business for
the past twenty years, and has been o consistent he
liever in the future of the dise machine, from his first
couneetion with the trade,

The president of the new concern, Mr. Walter Thorpe,
Is enthusiastic over the prospeets of the new venture,
and while it is not his intention to at onee  become
Canadinnized, he expeets to spend o great deal of time in
this country.  Outside of husiness hours he is an ardent
follower of  trap-shooti

as is his  sixteen-year-old
danghter, who in a recent competition defeated a num-
her of veteran shots,

Mre. W. R, Fosdick, formerly manager of His Mas-
ter’s Voice Gramophone Co., Toronto, is general manager
of the new concern, and has alveady taken up the duties
of his office, e is well known to the Canadian trade,
having been aetive in the talking wachine business for
the past fifteen years,

“The Vitaphone' is the invention of Mr. Clinton B,
Repp, president of the parent Vitaphone Company.  His
experience ineludes some years with Thos, A. Edison,
and cighteen years with the Columbia firm.  One of the
distinguishing characteristios of his invention is the
wood arm through which the vibrations of the needle are
conveyed to the diaphragm.  The Vitaphone also has a
stationary sound hox, and is designed to play any
stendard dise record, including the new Edison dise and
Pathephone records. 1t is the purpose of the Canadian
company to equip a factory in Canada for the manufac-
ture of all parts, but in the meantime the parent com-
pany will assist the new firm with deliveries for im-
mediate shipment, until the loeal plant is organized.

The instrument is in hoth horn and hornless types,
and it is the purpose to offer the Canadian trade seven
different styles. The firm’s patent attorney in Canada is
Mr. J. K. Mayhee, of Ridout & Mayhee, Toronto, and in
the U, 8., Mr, Frank T. Wentworth,

The returns of the chartered banks of Canada at the
end of August last showed deposits of $977.000,000. Of
this $619.000.00 was in the savings accounts, showing
there is still plenty of money for music and musical in-
struments.
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Keep Looking Ahead

HE Talking Machine business is like most

every other business—The live dealer who

has what people want when they want it, and

who lets everybody know that he has it, is the
man who is going to make good.

See that your stock is complete and up to
date. Keep looking ahead. The demand is
sure to catch you if you don't watch out. Be-
tween now and the end of 1913 there is going
to be a heap doing in the Victrola and Victor
Record business.

Are you ready to take care of it?

His Master’s Voice Gramophone Co.

Canada’s Largest and Exclusive Distri-
butors of Victor and Berliner Records.

208 Adelaide St. W. . B Toronto
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Selling a **Talking Machine” without proper
tone control now-a-days is like selling a piano
with the soft pedal sawed off and the loud pedal
nailed down.

A Columbia dealer doesn't have to put across
anything of that sort.
he has them right,

He has the goods—and

Every genuine Columbia Grafonola is
equipped with the exclusively Columbia tone-
control “leaves,” (nct mere doors,) These in con-
junction with the wide variety of Columbia needles,
prmuh a means of tone-control which, for effi-
ciency and simplicity of operation, is not equalled
in any make of “‘talking machine,"

With any Columbia Grafonola you can get
tone sufficient to flood a large hall—or you can
subdue it to the acoustic requirements of vour
6 x 10 *‘den.”

The perfect na
tural purity of tone
which has made the
Columbia Grafo-
nola famous is a
carefully analyzed
effect, intended and
inevitable, It's
causes are carefully
calculated. A con-
vincing example of
the triumph of
Columbia tone is—

The New “Lea- ’:::Nl”’
der” —a complete
and completely
enclosed Colum.
bia Grafonola
ready for delivery
on approval by

deaers - $100

The

The Leader $100

Music Supply Company
88 WELLINGTON ST., W.
TORONTO, - -

Sole Ontario Wholesalers of Columbi
Produc! d Col Reos ords.

CANADA
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i NEW RECORDS “&imi.

e e R BRI RO B et

VICTOR RECORDS FOR NOVEMBER,

Manufactured By
BERLINER GRAMOPHONE CO., LTD, MONTREAL

1740 € One Kty Vietor Military Tand
~ Wb { I'r Vietor Militury Hand
1742 | | N Carlu Military  Band
] Ny Riop (Ca v Military Band
174 ul [} %) Herhert
v Militar
" 1 m v Milita
174 I Yo Gt That ¢ Mol { ]
Vietor Military Wand
Thit O Giel of Mine—M Pwo Step. Vietor Military Bond
iy iy s dubilee—Modiey One Step. . Vietor Military Band
Someho Coming to My House—Mudley Two-Step
Vi Military Band
t Tungo Tokio—Medley Turkey Trot Vietor Military Bund
| L0 Valse Boston (Neott v
17426 W 1 First Me i (Lowis M
I v M | il Giel T Mot Vou
17427 O oy v oLine (lerome Stor

(Murphy 1. v
174 ( rving Herli
Long Vall! Helly Winter
1740
wacks (Jerome Sterling H, Von Tilzer)
rthur Clough
17498 Floating Down the Kiver (Cause 1'% Moonlight Now in Dixje
\morican Quartet
isie 't Tl
Camphell und Burr

Kery
and Billy Murra

Tk Man of

fohn Harnes Well

174 fones Billy Murr
U'm o Nut! I'm
Eddie  Morton
174 lins and Harlan
well
Hins and
174 Conway
Conwary
188K Verdi
gh-Wimperis ltubens
169 Orphens Quartet
Orpheus Quartet
1718 roerless Quartet
) Conway's Band
174 ‘ and
Conwny's Band
Conway's Bund
174 \lan Turner
I " \lun_Turner
17428 Seronide (La Serenntn) (Tosti) . Mr, and My William - Wheeler
Nure Sehmhert Mr. and Mrs
17428 Day by Duy the Manna Fell (Christing
b " Hy
Tn The, Oh Spirit, Trae und Tendor (Christian Seience Hymn)
Beackent Percy Hemu
17485 Spring Song (Fralingstiod)  (Weil) vielin flate-harp
Neapolitan Trio
I Lagoon (Lage) violin flute-harp . . Neapolitan Trio
174 Our Honeymoon (Rnilway Duet from *“The Dol
thKern ) Elsie Baker-Frederick  Wheeler
Lights are Gleaming (Waynne-Hallowwell )
Elsie Haker-Frederick Wheeler
15 !
Wagn
Andetite molka e

Andunte molto me

Part 1) ( Beethoven) i
1A Southern Wodding (Humorons Deseriptive
w
Missouri Minstrels Vietar Minstre) Company
PURPLE LABEL RECORDS
H;lny Lauder, Comedian—10-inch, 76c¢.
GO107 She's the 1 for
Lambert Mllruhy 'l‘l‘llnl l’mLh $1.26- -In French
70102 Komen ot dulietto— Ak toi woleil (Fairest  Sun

Aet 11.)

RED SEAL RECORDS.
Enrico Oaruso, Tenor—12-inch, $3.00.

88489 Penesta che lucive (The Shining Windows) (Neapolitan Song)
Emilio de Omuunn Baritone —10-inch, $1.00—In English,

64472 Beauty's Kye Wenthorly - Tosti

Mm-hn Elman, Violinst —10-inch, $1.00.
(Plano_accomp. by Perey B, Kahn

G4204 Capricietto (urr, Burmester Mendelssohn
John McCormack, Tenor —10-inch, $1.00 each—In English.

1318 Dent Love, Remomber My Harford Murshall
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LD fashioned business methods —anything to make
a sale, and make it in the easiest and least trouble-
some way — are past and gone.

Service 1s the thing nowadays, and customers demand
it not only before the sale, but after it. If you don't
give the kind of service they want, there are other men
who will, and you can bet your customers will find them.

The Western Gram-o-phone Co. was established in
Winnipeg to give the best service to the dealer and
enable the dealer to give the best service to the custo-
mer. With our organization behind you, you can give
your customers, always, just what they want when they
want it, and the best service in Western Canada.

Get in line for your share of the profits from the
best season the Talking Machine Business has ever had.

Western Gram -o-phone Co.

Exclusive distributors in the West

for His Master's Voice Products.

171 James St. . . WINNIPEG
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64331 D in the Fores mpwon Ranatd
i Johanna Gadski, Soprano 2.uch, §3.00 In Germun
H NE441 Mugie Flute . Du also bist mein Brautigam (Oh Dugger Thou urt
! v Bridegroom!) (Aer 11 Mazn
; D.nlllmn. Farrar, Soprano—10-inch, $2.00 Iy English - NEW EDIBON uoonns'
B4 Love s Eye Nir Henry Bishop
'hu'uulm snm.nn x.’mwn sum In Italicn FOR NOVEMBER.
wmor sull’ ol vose o Fly un Rosy Pinon —
{ (et IV, Neer
| - BLUE AMBEROL CONCERT-§1.00
I Happy Iy, 0 Duy sa Dear (Carl Got Margnret Keyos
! COLUMBIA RECORDS BRITT Prise Song—Din’ Meintersingor: (Wit
! FOR NOVEMBER, s \hert Spalding
| SNITH Abide With Mo (8. Lidal i
Contralto, orchestrn " Ohcisting Mittye
SYMPHONC DISC RECORDS ERITH Come Back to Erin (Claribol ; Orville Harrold
AL i . :l‘ 0 'lm of Opera by Bonci—§2.00 Tenor, orchestra aceomp
08 Edisie d' Amore(Donizettn).  Quants s bais (Hew o
Tove Ter), In Ialian, with apchesto s it BLUE AMBEROL REGULAR sc.
Pelors (Gio :\'I‘;;“‘ o vieta™ My fove: Tkl n ? Der Tambour dev Garde Overtare (A, B, Tie)
an, with orche o Edison Coneert ang
aroling White Sings Two “Aida' Arias—$3.00 #ON Villanelle—Oft Have 1 Seon the Switt Swallow (Fon e y ¥y
1 ASANY Nida (Verdi) Ritorna Vinvitor (Heturn with  vietors AR vl
| In Ttalinn, with archostes et e Soprano, orchestra uceomy, ey
i ) Oh, my belosed tand In SO16 They ve Got Me Doin® it Now—Medley (Irving Berlin)
E with I c Billy Murray
| wo English Operatic Nllmheu by Henri Scott—$1.60 " Wi It e wong, orchestra accomp.
! ASHON n..l.,\l.::.;.n :,.I.l ‘un fo) Heurt  Bowed  Down In English . 'yl‘: & Apple Time in Normandy ™ (Mellor, Giftord and |
orchestra evor)
{ Maritwnn (Wallaee), “In Happy Mument In & Tenor. rchestin e e Lo
% appy Momen 0 English, with 2008 A Little necomp,
orchestra, the Buneh of Sk amrocks  (Harry von Tilaor
¥ . _ Morgan Kingston, in Two Snug cl.msm $1.50. . Frank X, Doyle and ¢
| \G405 Songs My \|u||ut Taught Me (Dvor In  English, with _— Tenor, archestra weee
M I 2010 Here Comes My Doddy Now—Medloy 1o ste
An Evening Bong (Blumenthal).  In English, with orehoxtra il Nutional Promenude Band
TS or duncing
10.INCH BLUE-LABEL DOUBLEDISC RECORDS §1.00 FUNTRG S S Walter Van Srant
; V40D Oh Promise Me (De Koven)., Mildred Pop ) 061 Wi o s chestrn accomp
it B ' Wred Potter, « to, O w ‘l...h,:,\"‘"',,“':”“. i 0 Junes and Wil Mureay
Rose ol Tralee (Glover),  Juln . y ches i
hentra ee SUlover). ol Burnes Wells, Tonr. 0y The Curs of i Aching Hoart ntudost) . . Wil Onklund
| ALaRG Tantalizimng Tingles (Bernard). Mike Bernard, Pianist 2023 Sunshine and | Rk Tan by Sovikn
Modley o1 Trving Bein Somgs (Berlin),  Mike Wernard, Planist enar. orehestea neeomy, e
AHI02 Tell Me the Old, Od Story (Doane).  Hurrs MeChiskey, Tenor 2024 Chant Sans Pavoles  (‘Faehaikowsky ) y The Tl
und Andren Sarto, Barie Orchestra aecomp. iolin, “cello and piang W . Yo
Oh, Lord, Be Thou My Light (Glover),  Andres Sarto. Baritone 2025 Is My Num There ! (Frank M. Duvi
fohn Young und Frederviek 1. Wheels
12INCH BLUE-LABEL DOUBLE-DISC RECORD - §1.50 220 That T e I
ABSOT The Liont u.. (Bullivan), Mildved Potter, Contralio,  Orehosten 0 Talee (Wolks sok Lange) Billy Murea
e - song " wecomp.
| An OMd Gardon (Temple), Marie Stoddart, Soprane,  Ore . AT Sareation. Nell A eatant o G Poerless Quurtet
! b ko voives, orchesten wecomp
q I J Rainhow Smiles (Ted 8 Burron) . .
! Alhe ( e b Gillwtte
10-INCH DOUBLE DISC RECORDS e Dy, seshonas sy Seing aillors
ALSBA Rory O'More (Lover).  Willium Thoms, Tonor Orehenten 2029 National Emblem Mareh (. E. Bugloy )
. aceomp, W New York Military Band
Terrence's Farewell to Kuthloen (Old Trish Molidy).  Willion There's o Mother Always Waiting You, ut Home, Nweot |
Thomas, Peng Orehest . Clames Thornton) Will Oukland and €
V1308 Samwon and Dolilah (Suint Suenn) - Roftly awakes my heart . njerdonor, orelnstin sveoip
lery Band. Taddvo di Girolamo, Conduetor 051 Kiedilbye So Long Fall!" Hello Wintertimg Porey
; llun:r \lymunmn (Magu Ellery Bund,  Taddeo di Girolamo “""“"“l ; emier Quartot
nduetor I walows, orehesten necomp
! ALSRT went CHeintz),  Prinee’s Orehostrn 2092 Mammy Tinny's Jubilee (Lowis F. Muir)
! - id's First Love (Holst), Prinee’s Orchestra ¢ . }nlnn Colling and Byron G, Harlan
: W0 O Canada (Lavalloo),  Columbia Mixed Quartotts rehestra aan ey, orchestrs spcomp,
b, S um sed Quartert Orchestr 2088 You're My Girl ‘n..m.\ I,||Iu Walter Van Hrant
Canadn (Semon).  Andren Surto, Baritone ehestrn Tenor, archesten accomp, f
- ! ndves Harto, Haritone. ORMS  gung Goid and Bilrer Welle e B (Franz Lohar) |
California (Frankenstein),  Peerloxs Quartet, O " Natlonal Promenade Band
hestra wecomp, . H| or dancing
hip Connecticut Mareh (Pulton),  Prinee’s Bund Where Did You Gt lllml Girl  (Harey  Puck) Billy  Murray {
rehextrn necomp
12INCH DOUBLE-DISC RECORDS- $1.25 2040 Peg o' My Hoart, (Fred Fincher) Walter Van Brant
AG498 Tango Land (1 Prinee’s I " b Mt ol
i 1 W17 Alderman Doolin's  Camipaign - Speech Steve  Porter
\Ring .~“""I”“:.‘.'.':;,‘""" R m.uu." ‘lm.‘, s Band VIR Marche Lorewine (L, Ganne) New York Military  Band
: urnee) (Romberg Finee s Orehestra 030 Ruiling Down' the Chesapenke By (George Botsford) i
ok of Mutton (Le Gigot) (Romberg).  Prinee s Orchestrs Premier ¢ t
ABOT Mirele Introducing De - Golden  Widdding \ngel st ve oreheuten. ssvomp iRk
Gabriel,"""and e Bye, M B wmbin: Minstrels. 2080 Come Back, T'm Pinin AL Piantadosi) . Anna Chandlor
om it
A Dy With the Ballers (Von der Medon), Peerien QUAFEt. 2041 When 01 Silas Dy T enn_ €. Loap)
Orchestra necamp. : Arthur Colting and Hyron'. Harlan !
I orchestra accomp.
10-INCH DOUBLE-DISC RECORDS-6c 2042 Face to Pace (Horhe RO et Helen Clark
AL40G The Tnternational Rag (Berlin),  Arthur Collins, Baritone, and Moz xy orchestrn necomp,
yron G, Harlan, Tenor,  Orchostra secomp 2041 The Pullmon Porters on Parade (Mautice Abrahums)
When Old Kilax Does the Turkey-Trot 1o Turkey in the St Edward Mocker !
(lawp).  Arthur Collins, Baritone, and Byvon 6. Har Conn song, orchestrn uccomp,
str accomp 2044 8. R Henrs's Barn Dance (8, K. Honry)
Made For Me (Glogan).  Albert Camphell New York Military Band
und Henry Burr, Second Tenor.  Orchestra For dane 1
ace 2045 The Shipmates Billy Golden and Joe Hugbes
Lucky (H. Von Tilzer) orloss Quartette.  Orchostra Vaudeville sketeh
e 2046 The O Oaken Bucket Knickerbacker Quartet
VO Peg (Fischer).  Henry Buer, Tenor.  Orehestra "
2047 Every Little Movement—Madame 8 (Hart Hoxehna)
Some e is Crazy "hout Me (Carvoll). Henry Burr, Tenor, or Orchestra
nd Stoddard, Harite chesten accomp 2048 Alexander's. Ragtime Band (Irving Hilly Murray
AL4OT That' Naughty Melody (Meyer) rless Quartette,  Orehestrn “gon orchestra
2040 Trust in the Lord Handel Buck) Iu Van der Veer—Miller
hat Girl? - (Kalmar and Puck). Walter Cantralto, orehestra accom;
Orche 2050 The Passing Caravan Patrol (Johann . Schmid) |
A1403 Good-bye Su Long o' Winter-time (Wenrieh) New York Military Band
Peerloxs Quart hestrn accomp, 2081 Favorite Airs from the Aveadians (Lionel Moneton)
% Quirtette,  Orehestrs aecomp Fd ght Opern Co
House (Berlin).  Ada dones Orchestrn nccomp
Orehiestr o 152 Trish and Seoteh Molodies—Fantasia (W, R. Stobbe)
o W
Have Heart |\||||\l|vvm.l Ada Jones, Soprano, and  Walter ) Charles Duab
Van Brant Orchestrn accon Xylophone, orchestra nccomp.
{
!
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s XV. Willis Player

Make the Willis Standard
—Your Standard

HAT tremendous asset called good-will is only
another name for public confidence, the building
up of which is a most necessary duty,

The manner in which that
large industrial enterprise,
which produces Willis Pianos
and Willis Player Pianos, has
been carried on since its inc ep-
tion has thoroughly established
those instruments in the
public’s confidence.

The good-will thus created

Style “ K" Willis Piano will work for you—assisting Style “ F* Willis Pia

your salesmen, satisfying your customers, and enlarg-
ing your bank account,

ITIS UP TO YOU ABSOLUTELY

We have the placing of the KNABE agencies for Canada, That

too, will interest dealers in the large cities,

WILLIS & CO. Limited

Heand Offices Factories
580 St. Catherine St. W. ST. THERESE

of MONTREAL Que.
Quality
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2053 1 Long to See the Giel 1 Loft Bebind (dohn 1, Kol
Munuel Ko
Tenor, orchestea aveomy
2054 Praise Ye—Attili (Verd I L His Band
2055 Asthore (Trotere) Remald - Werrenrath
Baritone, orchestra aceomy
2006 Gurry Owen Medley (O, 1 Fug Yauda
2057 One Fine Dy Agnes Kinbal
8 Droum Pietares (1 Standard Orchestra
2059 Mrs, Clancy's Bowrding | Vaudeville ¢
aud oy
2060 Waltz—Caprice (Sumuel Nioge and Koy 1. Butin
Mandolin
2061 Sweet Longing (Fr. Mengel f Instrume T'ri
Violin, Mlute wnd hary
2062 Calm us the Night (Carl Gotze)
Elizaboth Spencor and Fredoriek '
Soprane and  baritone, orehestrs '
20063 Virginia Keel National Promenade Band
For duncing

MONTREAL LETTER.

AYTON Bros. are conducting a sevies of pecitals for
the purpose of introducing the new Edison dise
These entertainments will continue every night, until
November 27th,
Mr. Coleman, manager of the local branch of the
R. 8. Williams & Sons Co., notices o matorial improve

ment in business with the advent of the autumn season
Their various lines of musical merchandise and Edison
phonographs he reports to he in very satisfs
mand. |

The Leach Piano Co., state that they are recording a
splendid autummnal trade for Gourlay and Bell instru
ments at their warerooms, the only one on the novth side
of St. Catherine Streot, with a goodly sprinkling  of
cash sales and heavy initial payments

Mr. Harry N. Briggs, salesmanager the Hurtean
Willinms store is well pleased with the results of his

dory de

efforts up to date.  He has put his window to good use,
and from one display no less than seven sales wer
made.  He has had some especially eatehy  disy
This firm have cently improved their selling facili
ties hy the addition of several sound-proof vooms and
remodelling the large display room on the upper floor,
which also makes an e vencal hall,  Mr, Dies,
vice-president of this firm, is well pleased with the show
ing of the season.

Clarkson & Cowan, the well known sheet music men,
and dealers in musieal merehandise, have one of the most
popular stores in the trade, and sinee the opening of the
schools and other edueational institutions, have heen ox
ceedingly busy,

An interested visitor to the plant of the Berliner
Gramophone Co., Ltd., recently was Mr, . E. Wim
perly, mana, of the Bell Music & Piano Co., Ltd.,
Toronto.  Mr. Wimperly, who was accompanied by Mrs,
Wimperly, is an enthusiastic *“His Master’s Voice'
dealer, and considers the line a greut aid to the piane
business, many piano and player prospects heing se
cured through the department, that otherwise would not
he met with,

Mr. P. E. Layton, of Layton Bros.. who has taken a
very active interest in the edueation of the blind, is
greatly pleased that the new institution in Montreal will
be under the direction of Mr. Patrick Gray, who recently
arrived from London. The new school for the English
speaking blind is on Sherbrooke Street, and is non-see-
tavian, It is of interest to readers of the Journal by
reason of Mr, Layton's activity in conneetion with it,
and by reason of the numbers of tuners that educational

admir
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institutions for the blind have produced,  Hitherto ther
has been no such institution for the English-speaking
Mind in Quebee Provinee, as is now heing  opened
theough the influence of such men as Mr. Layton
Though Mr. Brown, manager of Berliner Gramo
phone Co's new store on St Catherine  Streot Wost
Montreal, vealizes the hold of the Vietrola upon publis
favor, he was quite unprepared to have people coming
Via the plate gluss window. The faet that the store wis
entered that way on Sunday wight have heen hecanse
the door was locked, but the visit w had no alternative
His automobile did i

Being o diseriminating animal
it stalled just oposite the store to 1ot the owner se what
a window of No. X. Vietrolas looked Tike e jumped
ot to erank up, forgetting to throw his macehin ont of
gear, and it picked him up and started off straight for
the window, which he entered without injury to him
self, though the window was completely wreeked

The Berliner Gramophone Co.'s motor tru k., which
I8 an active veliiele on Montrenl streets, used in the e
liver

Vool His Master's Voiee products, was run into by
#strect car vecently, and damaged 1o the extent of
several lmndred dollars,  Fortunately, however the load
had been delivered and the track was cmpty

Mr, 0O, Camphell, of Kohler & Camphbell, accom
panied by his wife, was visiting his married danghter in
Montreal

Mr. Frank Stanley, Toronto, is spending o pleasant
holiday in the Queboe wilds north of Montreal 1
stites that he hopes to seheme out som proper idees as
to how to meet inereasing trade with the present ontput

AW Shaw & Co,, elaim that the Gerhard Heintz
wan line has piano integrity that harmonizes with th
ideas of the intelligent musician, henee their inereased
duily sales in Montreal and clsewher throughont the
Dominion. Al sales departments of this house report

exeeptionally good fall husiness.

Foisy Frerves, as repeatedly stated in this Journal,
are supporters of the Mendelssolm product, and the in
creasing sales is evidenee of their continued popularity

“With residents of Montreal getting hack from their

annual vacation, we are finding husiness mor sitisfae
tory than for several months hack," said the Canadinn
Graphophone (o Esp

lly noticeable is the eall
for the more expensive types of Columbia talking ma
chines and records,”

Jo T Mulhollin veports prosperity spelled with a
capital ““P** as rvegards the hookings of Evans Bros.’
goods

Jo A Hurtean & Co., are confining themselves o a
high class business, and with their leader, the ** Wel or, "’
are getting what they are going after

Said the house of Willis & Co., Ltd., husiness with
this firm shows a heavy expansion in all lines, inglud
ing Willis, Neweombe and Dominion goods, with the
Knabe and the Autopiano well to the fore. The sales
men of this old established house are always instruetod
to hear in mind the Latin teacher’s precept, “Nulla dies
sine linea,”" which means, “‘no day should pess without
an orde

. W. Lindsa
The amount of

. Ltd., report favorably on husiness
tivity with this firm is above the
average, with numerous sales closed in Nordheimer,
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Music Dealers are having con-
stant inquiry for the following Stan-
dard Piano Studies and Solos, com-
prised in this celebrated Edition of
Musical Classics.

OUR_STOCK IS NOW COMPLETE

N i
12 BACH, Woll
il

| ISSER. ¢
DUVERNOY
Op. 1

191 FIELD, 1%
1260 GRIEG, Op
1 op

RCHUBERT
2301 SCHUMANN

Milit
h !

Seenes from Childhoo
o SINDING, Op. 32 Na, 1

) op Tustl
tn b SONATINA ALBEUM " Sonntinus
I YVolx

Catalogue on Request

THE
NORDHEIMER P'}1i2.# Co., LIMITED
15 King St. E. - - Toronto

SOLE AGENTS IN CANADA FOR EDITION PETERS.

MUSsIC
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LOST PIANO.

Sherlock-Manning piano, Louis Model No. 7004, supposed
to be in Calgary, Alta, Reward for information leading to re
possession. The Sherlock-Manning Piano & Organ Co., London,
Canada.

TUNER WANTS POSITION.

Young man, married, with ten years' experience in tuning
and repair work, including player piano regulating and repairs,
with several leading English firms, is open for engagement.
Box 965 Canadian Music Trades Journal, 56.68 Agnes Street,
Toronto.

POSITION WANTED.

Energetic young man of good habits, experienced in play
ing, desires position on selling staff of piano house in Canada.
Excellent references. Apply Box 2267 Canadian Music Trades
Journal, 56-58 Agnes 8t., Toronto.

WANTED.
A salesman to manage our Player Piano Department. One
who can demonstrate for recitals preferred. Apply to C. W,
Lindsay, Limited, 512 8t. Catherine St., Montreal, Que.

PATENT NOTICE.

Canadian Patent No. 120,721, Dated Sept. 21st, 1909,
Musical Instrument Cases, owned by The Cable Company of
Chicago, U.S.

The above invention is for sale or use at a reasonable cost.
John H. Hendry, Hamilton, Canada,

PATENT NOTICE.

Canadian Patent No. 121,463, Dated Oct. 26th, 1909,
Tracker Devices for Sheet Controlled Instruments, owned by
The Cable Company of Chicago, U.8,

The above invention is for sale or use at a reasonable cost.
John H. Hendry, Hamilton, Canada,

Manufacturers! Dealers! Tuners!
Yellow Ivory Keys Made White as Snow

“Caplan's Patent Ivory Polish” will doit. Samples
50 cts. and $1 (dollar size will whiten four sets of
piano keys). For further particulars write to

HENRY CAPLAN, 49 Sherman Ave., Jersey City, N.J., US.A

NOTICE

This Company controls Canadian Patents
Nos, 103,332 and 55,078 covering fundamental
features of disc talking machines and disc
sound records, and will institute proceedings
against all parties making or selling without
license, machines or records covered by these
patents.

This Company has registered the word “Gram-
o-phone’ as a trade mark, as applied to the
of sound reproducing machines, their parts, and
accessories,

BERLINER GRAMOPHONE CO., Limited

MONTREAL
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Martin-Orme and other instraments stocked They an
ticipate a lively holiday business

At the recent Melba-Burke concert, 5 New Seale Wii
liams grand piano, supplied by Hurtean, Willinms & Co,,
Ltd., was used.  Other coming artists who will use this
instrument are Bdward Lankow, Robort Polluk, Avthar
Freidham, and Majestic Grand Opera Quartet

“There is no denying the faet that things with us
were, until three or four wee ago, a little flat, but sinee
then it is as different ax the proverbial Cehalk  and
cheese.” " said Gervais & Whiteside, the local  Karn
Morris representatives.  “*We gpe putting out quite
number of uprights and players of this produet, and
prospects for the future are of the heichiest. ™ They
recently sold a Morris, style Duchess, i mahogany, to
the Strathern School,

The Vietrola department recently added hy the John
Raper Piano Co., of Ottawa, is now in charge of My, 11
Engel, formerly in charge of the (', W, Lindsay Vietroly
parlors at Montreal, My, Engel is sucecedod by Mr
Stuart, formerly with the Lindsay firm's Ottawa store

5

MR. CULROSS RESIGNS,

Chas. Gulross, formerly manager of the Montreal
branch of the Novdheimer Piano & Music Company,
Limited, and for the past two Years manager of Layton
Bros. pianola department, representing the Acolian Com
pany of New York, has resigned his position with the
latter firm, and before entering actively into husiness
again will spend a short vacation in the mountainons
distriect of Megantic.  Having had oxtensive experienee
during the past years in various hranchos of the musie
husiness, specinlizing particularly in the work of player
pianos from its infaney, his musieal association and local
connection should wma SHCCOSS D any new enter
prize, announcement of which will be made in o later
issue,

COURT ORDERS DEALER TO REFRAIN FROM
CUTTING VICTROLA PRICES. BERLINER
GRAMOPHONE CO. SECURE
INJUNCTION,

An interesting legal discussion coneerning the main
tenance of prices and living up to the terms of a fixed
price contract has just been handed down in the Supreme
Conrt of British Columbia. In this case Goo, 11, By
doing business under the name and style of Vancouver
Piano Co., was the defendant. The application of the
Berliner Gramophone Co., Ltd., was granted for an in
Junetion restraining the defendant from selling or dis
posing of, at redueed prices, any dise talking machines
or talking machine records covered by their patents,
numbers 55078 and 55079,

In the particular case of the Vancouver Piano Co.,
it is stated that the proprietor for some reason decided
to discontinue the Vietor and Berliner lines, and sold
them to a party named Burton, also of Vancouver. Bur
ton, is was claimed, exhibited the Vietrolas and records
at considerably less than the licensed retail prices.  An
action was at onee instituted.  The defence alleged that
the goods had actually been sold at regular prices, and
that other goods of an entirely different character had
been presented to Burton free of charge,
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The vesult of the action was the granting on an in
dunetion, as stated, restraining the said Vancouver Piano
Co. disposing of, at redueed prices, any dise talking ma
chines or records covered by Berliner Gramophone Co.'s
patents 55078 and 55079, Burton was also included in
the order

The Bevliner Gramophone Co., Ltd., have at all times
emphasized the faet that the ¥oare prepared to use every
means in their power to uphold the provisions in the
dealer’s contract in vegard to prive maimtenance, and to
USC every means in their power to proteet their patent
vights. The decision, therefore, is hportant in its sig
nificance as showing, along with similar decisions handed
down by the Courts of other Provinees, the Berliner
Gramophone Co.'s position in regard to the
tracts and their patent rights

s’ con

VISITORS FROM THE WEST.,

Mr. J. G, Whiteacre, general western manager for
Mason & Risch, Ltd., and My Biggs, manager of that
firm’s Winnipeg branch, spent several days at head
quarters in Toronto,  From Toronto they procecded to
New York, returning to the West by way of Chicago,
This was Mr, Bigg's first visit to Toronto and his firm s
headquarters, and naturally he was mueh interested in
the Queen City and the piano trade heve,  Both gentle
e were quite optimistic regarding an carly revival of
favorable business conditions in the West, especially in
view of the magnificent crops harvested this year

FARTHER UP YONGE,
The Burnett Piano Co., formerly of 276 Yonge St..
now comfortably settled in new quarters at
St which is the second door south of St
Aoseph St and divectly facing Dundonald St. The store
has o frontage of sixteen feet, with a depth of sixty feet,
Mr. I W. Burnett informs the Journal that he has ar
ranged for the Doherty ageney in Toronto, and will
strongly feature that ms

tke of pianos, organs and attach-
5. As in the former location, he will earey
Columbia grafonolas and records,  which  are  given
prominence in the window displays.  Mr., Burnett states
that since his moving husiness has hoen quite up to his
CXpectations,

able pla

A HANDY COMBINATION BENCH.

In a comparatively short time the combination piano
and player heneh made by the Thomas Organ & Piano
Co., of Woodstoek, has gained favor with a great many
of the retailers throughout the country, 1t is finished in
cither mahogany or walnat, and special finishes can he
made to order.  The operation of raising or lowering the
seat is but a moment’s work, as to raise the seat, it is
ouly necessary to take it hy the front and hack edgoes,
first 1ift the back as far as the grooves will allow,
then raise the front and press the seat back to its place,
To Jower the seat, take it as . fivst raise the hack
edge and press it forward, allowing the front edge to
drop.  The supports under the hack edge will then
follow in the grooves,

The Gray Organ Album, Volume V11, is among the
new issues of Schott & Co., London.
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LOOK OUT FOR THIS GENT. HE ONLY OWES A DOLLAR. ;
Dealers will do well to digest the deseription of th \ Vietorin, B, subseriber writes the Journal as ]
party, particulars of whose looks and operations ave  follows :—1 receive the dournal regularly and very much

given in the Hamilton news of this issue enjoy i, but by now | must owe quite a bit, as | have
not paid anything for so long. 1 you will let me know
AVOID RUTS. Just what is due, I will remit at onee.””
Onee ina while you meet & man who says he is so
loaded down with work that he is unable to read his Three Trishmen were working on the section, when
trade paper carefully.  Then he is in o rut, and a dan-  Pat nudged one of his companions, and pointed 1«

gerous rut, too.  The chances are that man keeps his  Mike's coat lying on the turf nearhy. They went over
subordinates husy watching him demonstrate how to do  and proceeded to paint the graceful features of a mule
all the work.  The business man of to-day, the man who on it, in mud. At the end of their day’s work, Mike
is forging ahead in the race for commercial success, is picked up his coat, and as he proc to put it on,
the man who ke

s up to the minute—the man who  asked:

studies the latest and most advanced ideas

and applies “Which of ye fellers has been wipin® his face on m
them, where practicable, to his own husiness cont !’

FAY'S
VELVATONE WOOD NEEDLE

is treated by a chemical process that contains an Qily
substance, which acts as a Lubricant, and thus poli
shes and smooths the grooves of the record to a great
extent each time the record is played, except records
which have been worn beyond redemption by steel

needles. Each needle will

Play Thirty Records and Is Self- A T. L. LUTKINS

Sharpening

After playing o record give the noedle o quarter turn
and you get a fresh point. One needle plays 30 records

Piano Player and Organ
Leather Pneumatics, the

wut the full volume of tone even on badly worn Best Bark Packing made
Wing o softuess and mellowness of ton Alum Packing Alum
The FAY VELVATONE NEEDLE will appeal and Suede Valves—and
strongly to you from these points alone. You are asked all special tanned bellows
to send for samples and jud fur yourself that the 1
claims we make for our needle are fully substant. ated 3 eather,

Special tanned chamois that
will not scratch any highly
polished surface.

40 SPRUCE STREET
NEW YORK CITY

Lustructions for Using FAY'S Velvatone Wood

Needles v
hox in the same m iner ax an ordinary steel need
ully into
porition

Wit
du e arly as at first
of times before the needie is worn out

r Package of 100

LVATONE NEEDLE CO.

H00 C. Benton Boulevard KANSAS CITY, MO,

PIANO
MATERIALS AND TOOLS

FOR MANUFACTURERS, REPAIRERS, TUNERS AND DEALERS
CORRESPONDENCE INVITED

HAMMACHER, SCHLEMMER & CO.
4th Avenue and 13th Street NEW YORK, SINCE 1848
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MUSIC TRADES SOUVENIR,

Any Canadian manufaciurer or vetailer int, rested in
a pen and photographic deseription of the British Musie
Trades Exhibition, held in Loudon in September, should
secure a souvenir copy of the London **Music Trades
Review."”  This is an BO-page publication  with full
deseriptions of individual displays, and of the whole
ensemble, These deseriptions

aceompanied by half
tone illustrations.  There also appear photos of leading
members of the trade, and the eartoons are also an in
teresting feature.  The manner in which the advertising
pages are patronized is also noteworthy in showing the
general aliveness of the British planoforic manulucturer
The address of the ** Music Trades Roview. " whieh is the
official organ  of three  different associations  in the
British music trade, is 13 Bream's Buildings, Chaneery
Lane, London, E.C., England, Tl price of the issue
here referved to is sixpence
TRY THIS HYMN,

The Williams Piano Co.s dealers and travellers ar
in receipt of copies of the * ional Hymn of Siam,”
from Mr. F. W. Bull, seerety Vtreasurer of the above
firm, with,the following admonition : “When you have
lost & good sale, or lot a week 2o by without getting one,
sing this song to the tune of * America,’ as loud as yon
can in a closed room, with ne one present but yourself
Try it. You will things in a rosier hu
of the “hymn™ are as follows:

The words

Narmoxan Hyms or Sty

Ova tannas Siam

Geeva tannas Siam
Ova tannes

Sucha tammas Siam

Incean giffa tam

Csueha nas Siam
Osucha nas,

TRADE NEWS,

Mr. P J. MeCaffrey, of Windsor, Ont., is a new
name on the list of retailers of Columbia products

Announcement is made of the stork’s visit to the
home of Mr. Roy Nordheimer, at 34 Poplar Plains Road
Toronto. 1t's a girl.

Mr. L. Seckondyer, who has charge of the sheet and
hook musie department of Grinnell Bros Detroit, who
also have stores in Windsor and Chatham. was a recent
trade visitor to Toronto

Mr. J. W. Woodham, general manager of the Foster-
Armstrong Co., is at present in the Maritime Provinees
on a four weeks' business trip in the interests of Haines
Bros. and Marshall & Wendell lines,

Charles F. Stoddard, of the American Piano Co.,
has produced a combination of player piano and talk-
ing machine, designed to play in symphony. It is re-
ported that his invention met with the approval of the
directors of his company.

The death is reported of Mr. George Pickett, of

Chicago, who, prior to his removal there SOMe years ago,
was connected with the sheet music department in the
House of Nordheimer. Deceased was a nephew of the
late Thos. Hurst, formerly manager of the department,

Mr. H. H. Mason, general manager Mason & Risch,
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Ltd., Toronto was, at the annual convention of  the

Canadian Mavufacturors’  Association,  in Halifax
clected 1o the chairmanship of the Technical Education
Committee.  Me, Mason is also an active member of the

Advisory Industrial Committee, which ineludes repre
sentatives from other bodies as well as the Canadian
Manufacturers’ Association, and deals with matters per
taining to technieal education

Mr. GOV, Chown, heand of the Wormwith Piano ¢ 0.,
L, Kingston, and who controls a nuwiber of manufae
turing enterprises, was one of the fow musie trads repre
sentatives at the annual convention of the Canadian
Mannfacturers’ Association in Halifax

Me, DS, Clait, who has been general manager of the
Doherty Piano Co. Ltd Clinton, Ont., for the past
five years, has severed his conneetion with that firm
Up to the time of going 10 press no suceessor to Mr
Cluft s been appointed, Mre. 1. J, Hill. seeretary and
treasurer being in charge of the offie

“There is no place like the Canadian Rockios.””  So
suys Mr. Wo AL Child, of Child & Gower, Regina, who
spent a vacation at Banft,  When the Journal artist
caught him, as per the accompinying snap, * Billy ™" was

located at Banft, the famons mountain resort on the
CoPOR The sulphur baths will be noticed in (he hack
ground of the picture

Mr. W. A, Child, of Child & Gower, Regi

holidaying at Banff.

A pretty autumn wedding was solemnized in St
Jolins Chureh, Bowmanville, the last Thursday of Sep-
tember, when Miss Macie Dorothea Rehder, youngest
danghter of Mr. €', Rehder of the Bowmanville Foundry
Co., was married to Rev, William Shaw Blyth, B.A.,
B.D., of Hawthorne, Ont,

Mr. J. W. Woodham, general manager of the Foster-
Armstrong Co., Ltd., just recently visited a number of
Ontario centres,  Business in this province he reports
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quite satistactory, with however, little mprovement in
the West, though a number o
received by wire

orders have lately heen

Me. T. J. Howard, general manager  of the New
combe Piano Co, Ltd., Toronto, vecently visited his
agents ina number of Western Ontario points.  The
results of his teip convineed Mr. Howard that Ontario
trade at least, has recovered in a most satisfactory man
ner, though collections in all provinees are slow

Mr. Fredervick Harris, head of the Hawkes & Harris
Music o,
ship “Empress of Britain.””  Mr. Hareis' visit is a
flving one, as he only plans to I

oronto, sailed for England on the steam

gone three weeks, in

cluding the journey hoth ways.  This makes his four
teenth trip on that same steamer

The MeKechnie Musiec Co., Ottawa, who were for
merly located in the €. W, Lindsay store have trans
ferred their business and stoek to the Martin-Orme Piano
Co's new retail store at 175 Sparks Street,  The latter
firm has also decided to enter the talking machine busi
ness, and ave opening up a department for this line

Iu speaking of trade conditions, Frank Stanley, To
routo, states that they lave no surplus stock, though
their factory has heen running full time sinee January
September, Mr. Stanley reports the hest September in

his piano teade history, a pleasing surprise in view of
the stute of the Canadian money market

Mr. N, I Conley, of Mason & Riseh, Ltd.. Toronto,
has just returned from a suecesstul visit to the Maritime
Provinees, going as far east as Halifax. My Conley was
impressed with the general feeling of optimism in the
cast, and considered the inereased demand for instru
ments of the Mason & Risch make a good barometer of
healthful conditions in th points visited

Mr. 8. A, Lichtenstein, who re ntly toured Western
idain the interests of Peerless automatic and eloe

Ca
trie pianos and orchestrions, states that he was g atly

impressed with the country, but found it very mueh
over-hoomed, and suffering a bad relapse.  This, he he
lheves, will bring the country to a substantial and sen
sible  proposition  after all false values | heen
eliminated,

Mr. J. Leslic Forster,
touch Expression Contre
complimented on his produet hy Me. Novello, a young
ntly visiting Toronto.  Me. Novello is a

itentee of the ** Forster Artis
for player pianos, was highly

COMposer e
son of the former famous singer, Madame Novello, and
Mr. Novello of the well known English music house, e
heard the instrument played before secing it and did
not know that it was a player piano.  He stated that
It was a great improvement over anything he by

MENDELSSOHN IS * OPPOSITION. "

Some very lond talking in a popular restaurant ne
Times Square the other day elicited the question from a
patron:  ““Is that a riot or a couple of song writers

talking !

It developed that the noise cmanated from a pair
of song pluggers.  The man seeking information finally
approached and said:  “*Say, where's that guy Men
delssohn keep his office? 1 want to get a copy of his
‘Spring Song. ™"’

“Don’t tell him,” replied the londest of the two
“It's an opposition song,”'—Varicly,
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CARING FOR THE PIANO FROM THE TUNER'S
VIEWPOINT.

S‘I'I DENTS and teachers of the piano have had pre

sented to them in the columns of the Etude, the

vare of the piano, as the subject appeals to Mre, . (

Taylor, who is said to he a tuner and regulator of many
years' experience,  Among other things of interest to
the piano teade, Mr. Taylor says: It would he a fine

thing if the general public knew something of the diffi
culties which beset the path of the tuner. It may sur.
prise some veaders to learn that it is impossible to tune a
plano perfeetly true,  That is, no piano is ever tuned
scientifically rvight.  The best tuner in the world is
obliged to tune the instrament “untrue.’ * What non
sense ! many a player will exelaim, 1 have played upon
many pianos that were tuned perfeetly true.’  This
misapprehension is due to ignorance of the physical
faets of the case.  Any physicist can casily show you
why the relative vibrations of the strings of the plano-
forte, as now in use with the conventional keyhoard, do
not admit of the various chords being tuned perfectly
true.  As most all musicians know, our keyhoard repre
SCRis o compromise in which, for instance, some notes
are represented as being the same, wherens seientifically
they are not, A flat
fically are slightly different in piteh. Yet, both of these
notes are sounded on the keyhoard by the use of the
same key.  Any hook on physies will give a full state
ment of this fact. 1t is this very item of difference which
laces the tuner’s work among the arts,  He has a lati
tude of a few vibrations in which to work and his Judg
ment, taste and sense of heaving play an important part
in-Caning the instrument suceessfully

I the tuner were to s tempt to tune the various
tones forming a chord which employed G wrp, for in
Iy true, the G sharp would sound out of
employed in forming a chord which re
quired A fat. These differences make it n

i G osharp when tuned seienti

stance, nerfo

fune i i we

wessary for
the tuner so to “temper’ the seale as to make the tones
sound perfecily in tune to an edueated ear. In doing
this he will be compelled to tune all notes untrue to l
ortain extent Tempering” the seale in this way is no

casy matter. The Smer is solely dependent on his car
for accuracy, and he is apt to hecome tired, no matter
how skillful he may be in other ways.  In faet, it makes
o great difference to a tuner’s work whether he is tuning
the fivst or the sisth piano of the day, He will sueceed
much less perfeetly with the last than with the first,
merely hecanse his ear is fatigued and is not so quick to
deteet slight ervors of intonation

“The tuner has other and less theoretical diffieultios
to contend with,  He hegins his work usually hy ex
amining the instrument upon which he is engaged. He
must find out whether or not it is tuned up to concert
piteh, and how the hass and treble stand in relation to
cach other. In some instruments it will he found that
the piano hecomes dull and low in piteh, losing in hril
lianey of tone every time it is tuned. In sueh CHNCS,
when the instrument is for some special oceasion hrought
up to concert piteh, the strings are apt to snap or even
a erack may develop in the sound-hoard or some other
part of the frame, much to the owner’s disgust,

“With instraments of this kind the tuner has to
choose between retaining the low piteh—eyen reducing




it to still lower piteh—or visking the sing of the pitel
to the proper degree,  He gonerall

the lesser of the evils, for two reasons: First, hecause a
onsiderable amount of work is entail d which is not
specially paid for when the piteh is raised. Iy nse,
a rule, tuning is not pad Tor aceording 1o the length of
time expended ; secondly, an instrament vy ised in pitel
keeps tune a much shorter time because 1] tension
thrown on the strings is groater than that hieh they
have been aceustomed to heay

Tune Your Piano Often
Lt your piano be

d uftes ane you w

' il e
bettor instruments, Many owners of pianos, from fals
motives of cconomy, make a serious mistake when they
allow their instraments to I unattended until th "
so wretehedly out of tune as to In unplayable.  The best

constructed piano will not remain in tune if it has heen

allowed to go untuned for ton long If it is hrought
up to coneert piteh it will get out of fun

as the tuner’s back is turned

almost us soon
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n ol | g and distinguishing botween the slightest
Hiferenee o il \ tuner may have tuned a thon
N PEnos and yet he will not suceeed with any two
il

Iy I omparatively few tuners who under
stand action and tone regulating—two of the most pr

operations known to piano construction As ther
reover five thousand parts in an upright action and
eventy-five hndreed parts in a grand action it will

adily be seen ) the work cannot properly dom

Iy tner who has not spent considerable time in a
Prno Tactory as an action regulator

\ tone rgulator goes into o ! Ory us a tuner and
may on nter the higher departiients of his eraft alter
thoroughly wastering the art of tuning.  Sometimes this
necessitites at loast five s of ciployment,  Thes
nen ar I highesalaried, and overs Mano that leaves a
| passes muster before its head tone r gulator, or
fead voleer,” as he is commonly called,  This position
S one o which very few are fitted by natural cyuipment

“His Master's Voice” exhibit by Mr. Omer Paquette, Lachute, Que.

It has been a very profitable means of adve

rtising and securing{live “prospects” for retailers to

make exhibits of “His Master's,Voice” products at Fall Fairs and other occasions

Concerning the exhibit above illustrated, the “Watchman" of Lac
represented by Mr. Omer Paquette, proved quite a drawing card, the music

greatly appreciated,

“But we have left our tuner at the first stages of his
work.  Let us return to him. Having examined the in
Strument, and decided what is requived of him, he first
tunes the center of the keybourd as true as he can. The
chief objeet to be sought is that all chords within the
tempered portion shall he aqually troe, and at the same
time equally untrue.  No tone should In prominently
heard, and the equalization of the temperament should
he the same throughout. This is « xacting work and re
quires the whole encrgies of the tuner, who must not
allow his attentions to he distracted for a moment Hav
ing tuned the center of the piano, he procecds to use that
us a basis for the regulation of the rest of the instru
ment, so “tempering’ the seale that the extreme bass and
treble are sufficiently in tune with each other and with
the center to pass muster.  To do this, the entire action
of the tuner’s brain must be concentrated upon queck

hute said “The Victrola as
al concert given by him being

and training. Is it not then folly to trust a costly in
strument to the mercies of one who has not for years
toiled in o factory, working at prano construcetion !
Hammer treatment is another important factor in
pramo regulating, not only in shaping them aright. but
i voieing™ them—placing them in striking position
Fhis work should only

woentrusted to the most ox
perienced mechanies.  The same can he said of othor

parts of the action; a piano is surprisingly sensitive to

the slightest variation in the adjustinent of any of its
parts.and the right kind of attention at reasonably fre
quentantervals will do wonders to preserve the piano at
its highest level of oxeellenee

s there is o

at deal of felt used in the piano,
it may not he amiss to say a few words in regard to that
tiny pest, the Jarva or the moth miller, seientifically
known as the Phatana of Linmeus, ( amphor, red pep
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per, moth halls and tobaceo ar destroy
these pests. They do wot
found that in piancs containing
the moth has destroyed the felt that controls the mo

mentum of action, therehy

supposed  to
frequently
entives'

I'he writer has

these  “pre

producing unevenness of
touch and harsh, unequal tone.  The piano should be
taken apart and thoroughly cleancd at least once every
vighteen The only moth and
similar preventives can serve is to keep the moths away

the inseets do not like the odor. The most effective
way, however, to keep a piano so that it will do itself and
s owner justice
it tuned and
thoroughly
struction,””

months purpose halls

is to take good eare of it, and havo
frequently by a man
the dnstrument and  its

regulated who

understands con

STORIES ABOUT SMALL MUSICAL
INSTRUMENTS.
Incidents Related in Music Concerning Instruments Handled in
the Swall Goods Department.

OW many know—dealers, manufacturers or musi
cians—the history of the cornet, and the difficultios
that were experienced in making it a popular instru
ment? One man’s life was sacrificed that we might now
be able to listen with pleasure to the heautiful music of
such an instrument. The cornet, at the time a very erude
instrument, was invented hy a Frenchman in 1720, The
invention was received with gr opposition, the people
calling it coarse, vulgar and rude, unfit to mingle with
However, the inventor, refusing
to be disheartened by his people, continued playing on
the horn until he aroused the anger of the great masses.
He was ordered to be exeeuted, but upon his promise to
“*dis One
day, in spite of his former narrow eseape, he attempted
again to gain the favor of the people with his instru
ment, with the result that he was beheaded in the public
square,

the more refined class,

cease his urbance he was granted a pardon

The Trombone.

Possibly there is only one musical instrument in po-
pular use to-day that has not been greatly improved
upon since its invention.  That instrument is the trom-
In Germany in 1520 there existed a well-known
musician, Hans Menschel, who, according to modern
writers, made the instruments as good as they are made
to-day.  They were not very popular at that time, and
the fellow died a poor man

The Clarionet.

The elavionet, althongh not a very diffienlt instru-
ment to play, and one producing heantiful effects when
the art has heen mastered, is very tryving to the nerves
and patience of the andience and orchestea leader dur
ing the tuning-up process.  The instrument
“tooted™ upon for a great many minutes so as to warm
the tubes and set them in the proper piteh, otherwise the
desired effect is not
the most agrecable thing in the world to be foreed to
listen to, even though a Chinese dignitary did onee take
t for music and begin to praise londly the excellence
O 1t

hone,

must  he

forthcoming.  The process is not

The Harp.
One hears so seldom of the Ttalian copying anything
from the Trish, or viee versa, that a few lines here will
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The Trish were the legitimate inventors of
the harp, and its use became so general throughout lre
land that the news of the invention of a new musical in
rapidly Europe An
Italian, passing through the Emerald Isle, hesrd many

not Le amiss.

strument  spread throughout
of these instruments played, and marvelled at the beauti
ful tone and high quality of the music,  When he reached
ttive land he substantiated the veports his country
had with the result that
were dispatehed to Treland to purchase, steal or seize all
the instruments they conld carey away. They followed
wders, returning to Italy some months later burdened
down with harps of all deseriptions
joy throughout the country and violins were put in the
hackground for the time heing
The Accordion.

his

Roman

men heard, arriors

There was great

The aecordion, that instrament which we see so often
displayed in music store windows, which we hear played
80 seldom in this country, and which, if played by a
skilled musician, produces sueh  beautiful effects, is
merely an improvement on the old-time wmouth har
monica,  The principle in construction in hoth instru
ments are nearly the same, only air from the lungs
being employed to produce sound from the harmonica
und natural air forced by the action of the hands through
tubes of different sizes, producing sound in the accordion.
The latter instrument was devised in Vienna in 1829
and became very popular throughout Europe.  The in-
strument in those days, because of its simplicity, was
Although producing delightful music,
Americans never took kindly to the odd aff; and one
seldom hears it played in the United States exeept pos
silly hy artists on the vaudeville stage or in the homes
of forcigners,

casy to play

The Flute,

One can hardly streteh his imagination so far as to
believe that the flute, singly and by itself, was ever
played at any athletic meets to stimulate the aetion of
the athletes or for the enjoyment and entertainment of
the audiences.  However, that xactly the use put to
the flute in the early days of its invention, during the
Olympic Naturally i* must have heen
pleyed very violently for this purpose, for, it is recorded,
Harmonides, a young Greek flute player, wishing to
astonish the andience on his first appearance, hlew such
a tremendous blast that he expired on the spot. It is
probable that he burst a blood vessel, but it is certain
that he sueceeded in astonishing his hearers

games in Greece,

Avoid Likes and Dislikes in Selling.

UQELF-CONTROL is a hig selling,””

marked a traveller to the Editor, **1 know the
are some people who do seem to try to take the ginger
ot of a salesman. I heard a business man say, ‘Here
comes a salesman, watech me  get him  ‘going.””’ |
went out onee with a fellow to purchase a couple of
music rolls for his wife to use on their player piano,
He said, ‘I'll put some salesman on the bum before 1
find the rolls T want’—and believe me, he did.

1 know there are just a world full of hard people
to sell to—but you can ‘get them.” 1 know of people
who seemingly delight in harassing salespeople.  But do
not accept them as doing this—be charitable to them

asset in




CANADIAN MUSIC

even if they are not charitable toward you, Be patient,
calm, enduring.  Sum up the hest that's in yourselt and
give that in return.  Put aside your own erankiness, In
time you will be so well master of self you will deal
happily with ‘cranks.’

“Avoid forming likes and dislikes among  people
whom it is your duty to wait upon. | know there are
people who enter the store whom you feel you cannot
‘warm up’ to. This feeling must come to every sales
man regarding some people, no matter how thick skinned
the salesman may be,  But guard against it. Do not see
a customer as a person—hut as a ‘huyer' and regard
them in a professional light. Put away the personal side
of the situation and go right after the order It is a
mark of good salesmanship to reach heneath the thick
skin and pry into the fat heads of people and get home
your argument and win the sale and at the same time
the good will of the customer
have to study."”

It is Human Nature you

The Soft Place.

PROMINENT banker recently said: **Th young

man who goes around looking for a sof} place has
got one already under his hat.”"  Such is the compre
hensive estimate by the business man of the one who is
afraid of taking hold of work. And the sooner the ap
plicant awakens to the that there ere few soft places
in this world vacant and heckoning un oceupant, the
fewer will he the disappointments.  The down-lined nest
is prepared for the nearest kin, and only by adopting
the despicable crowhird methods ean one hope to slide
into it,
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Neither is it a desirable place after all, The downy
nest does not, as a rule, send forth the strongest hrood
The bird typieal of strength and lofty fHight brings forth
her young upon a bed of rude sticks or on a hare eliff,
the harsh surronndings SCPVING as an incentive to more
determined endeavor,  When Vanderbilt was asked the
secrel of suecess i business, he replied:  **Seeret !
There is no secret about it ; all you have to do is to at
tend to your business and go ahead.” The thought of
the capable aviator is not so much for a soft place to
alight as for one which promises a sure gathering for a
more lofty flight. Had the boy, Carnegie, waited for a
soft place instead of taking what he could get and then
developing so fast as to speedily outgrow it, the iron
and steel industry of to-day might still he dormant he
neath the rock-ribbed hills

The man who is looking for the soft place will keep
on looking, while his comrades are w restling in the hard
ones, gaining in strength and ability  through their
struggles.  On every side we see that those who really
amount to something have ehiseled their niches out of the
solid rock.  Others may have bequeathed to them the
granite or marble, but it has been theirs to fashion from
it a life
sund

The soft place proves only mud or quick-

“The modern suecessful wholesaler must stand in
large measure

or the acts of those to whom he sells,”’
says Edward Mott Woolley. **His goods cannot stand
for fraud in one place and for honor in another. Nor
can they typify suecess in cither place unless honor is
bound up with them all through. "’

European and American
Success

(Un Peu D'Amour)

“A Little Love, A
Little Kiss”

Song arrangement in three keys.
(English and French Words.)

Piano Solo arrangement.

L3u Yonge Street

poo=y -

We are the Publishers of the

Also arrangements of ‘A little love, a little kiss "' for Violin and Piano, Cello and Piano, and Mandolin Club, etc,

WRITE FOR TERMS

CHAPPELL & CO., Limited

% The
D

Latest English
Success

“Little Grey Home
in the West”

By Hermann Lohr

Song arrangement in four keys. Valse
arrangement introducing melodies of “Little
Grey Home in the West,” “There's a Hill by .
the Sea” and “Rose of My Heart "

TORONTO
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Educating the Salesman.
Al'h‘l'l'l IS of the contributed article in the August
issue of this Journal, entitled ** Hints for the Young
Piano Man Who is Ambitious to Suee
terest that a New York piano house has inaugurated o

L™ it is of in

school for salesmen.  The school is an informal one, and
the instructor is the salesmanager.  His theory is that
there are three important qualifications the salesman
must have, knowledge, trathfulness and hack

latter two he considers loss o matter of training than

wne,  The

personal make-up, though they may bhe acquired and
developed.

“On the subject of knowledge,” he says, 1 helieve
that the average retail salesman can be trained and de
veloped along lines that will make him invaluable to his
house.  To properly disenss the subjeet of knowledge
sential attributes of the successtul
L am going to sub-divide it thus:

as applied to the

retail piano salesmg
(1) Knowledge of the distinetive constractional features
of a piano.  (2) Knowledge of a piano from a tempera
mental standpoint. (30 Knowledge of human nature
“The study of a piano from a constructional stand
point is neither diffieult nor extended
built essentially similar so far as its physical qualitios

Every piano is
are coneerned. ANl pianos have the same number of
keys, o set of hammers, o sounding-hoard, ote.  There is

undoubtedly a radical difference hetween the eheap and

the high-grade pianos from a constructional standpoint

but there is rdly o sufficient difference hetween two

SHEET
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is sold in large quantities all over Canada
Dealers who are desirous of getting their full
share of that trade would do well to keep a
representative stock of our publications. They
bring good prices. Our standard works are
called for.

w Songs as sung by the leading
request and music sent on ap-

We are constantly in receipt of
Cat N «
iry references.

English vocalists
proval on receipt of sati

Anglo-Canadian Music Publishers’
Association, Limited
(Ashdown’s Music Store)

144 Victoria St. - -

Sole Agents for Edwin Ashdown, Ltd., Enoch & Sons,
Elkin & Co, Leonard & Co, and other English houses
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high-grade pianos judged from the same standpoint to
enable the retuil salesman to drive home selling argu
ments when the prospeet is versed in the art of musie to
any extent

“As the first step in the tempersmental training of
our salesmen, | take theee or four pianos of different
makes and prices, and instruet our salesmen in the
marked difference that exis's among these instruments
From &

temperamental standpoint. The tone quality and
difference in actions in the various pianos are soon casily
distinguishable, and by training the salesmen’s sense of
hearing, they are eventually able to note the diffor
tone quality between two pianos of the same make and

grade. There are no two pianos manufactured that
exactly similar from a temperamental stundpoint, There
Is certain to be a difference somewhere in cither. the
breadth, volume or coloring of tone that the musician
cun easily pick out and which the high-class salesman

should understand equally as well

instructed in the whys and
rence in tone and action quality,
and their sense of hearing is developed to sueh an extent
that they e
most eritical and best informed musician
ment is the keynote of this temperamental training of

“Our sulesmen
wherefores of this diff

an advance the real musical qualities to the

Tone refine
onr salesmen,”’

Buying Large Quantities.

UYING large quantities to secure closer prices s
something of a delusion and a snare in the sheet
music business,  In theory it sounds well to be told that
hy buying a hundred of a selection or volume the priee
is 80 much less than huying in lo's of twenty-five, for
example. . When the trade warrants it the dealer should
always endeavor to take advantage of the cheaper rate
of larger orders, nevertheless, it is sometimes very costly
The man not acquainted
with his business is very apt to he tempted into buying
stock that will never sell,  Next to starving the sheet

buying in large quantitios

music department, this is one of the most common
reasons of the department losing money for the owner
In making up an order to secure the lowest prices, the
cmust first consider the possibilitios of his trade
alize that one hundred copies at ten cents might
* than from orders of twenty-five at fifteen
cents each

deal
and r

he dea

ader of this brass band "
ed man with the baton
I'm the

“Are you the

“Ni replied the distres
Every man in this band thinks he's a soloist
umpire,”’

o, MR AL Bl

MUSIC DEALERS

SEND US YOUR ORDERS FOR ALL POPULAR, CLASSI-
CAL AND STANDARD BOOK AND SHEET MUSIC.

Musgrave Bros. & Davies, 114-115 Stair Bldg.,Bay St., Toronto.
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Gerhard Heintzman

Guarantees Piano Tone Quality

There is a certain

“Indefinable Something”

about the tone of a Gerhard
Heintzman Piano that places
it on a pedestal as Canada’s
Greatest Piano. This is not
the result of accident but
honest endeavor applied by
experts through the past g0
years.

The
Gerhard Heintzman

Ensures Lifetime Satisfaction

GERHARD HEINTZMAN

LIMITED
TORONTO, CANADA

Factories: Head Office
61.75 Sherbourne St. 41+43 Queen St. West
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Price alone sells few Pianos.

There are but few people after all who will let a small
difference in price obscure a grea difference in quality.

There are fewer people still who feel that a low-priced
Piano is “good enough.”

These facts make it worth while to sell

A STANDARD INSTRUMENT—
at A STANDARD PRICE.

The quality of the Mason & Risch Piano makes the position of our
dealers impregnable in the matter of sales. Jt is an instrument,—a
Standard instrument—about which you can tell the whole truth as the
strongest part of your argument. TJhrough all the years of our existence, the
demand for Pianos of our make has steadily grown because of their
winning combination of tone, beauty and quality. They are Good Pianos to
Sell, and Good-selling Pianos.

They are Standard instruments in the ftruest sense of the word,
exemples of how good a Puano can be, of how well it can be built,—
examples of what fine materials and perfect workmanship will produce !

MASON & RISCH Limited

TORONTO




