Vol. XVIL] TORONTO, JUNE, 1916. [Ne. 1

All Branches of the Trade in Convention

ATURE teaches co-operation. Animals in herds survive. Individuals preying
upon them perish. Men now-a-days unite to improve business by con-
) ventions.

Every month all branches of the Music Trades in Canada sit in
convention. The sessions are brief, instructive and inexpensive, The
attendance is representative from every province. The deliberations are effective
: because they are frequent and regular.

These conventions are accomplished through the medium of Canadian Music
Trades Journal.

MONTHLY $1.00 PER ANNUM IN CANADA, 5s. IN GREAT BRITAIN, $2.00 IN OTHER COUNTRIES
PUBLISHED BY FULLERTON PUBLISHING CO., 56.58 AGNES STREET, TORONTO, CANADA

.
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Here we go on Record
once more

Every family that owns a piano you sold them is ready for a

Columbia Grafonola.

Every family that you failed to reach with a piano sale, you
can reach with a Columbia Grafonola or Columbia Double-Disc
Records.

Every family that you found already in possession of a talking
machine is another place where you can do Columbia Record
business.

Every visitor to the store can be interested in Columbia
Grafonolas or Columbia Double-Disc Records.

Every sale of a Columbia Grafonola a tant relati
ship between you and the buyer, which prod record busi all
the time and is likely any time to produce piano b

This is not the place to discuss the actual figures of the margin
of profit, but we can assure you that we realize, just as you do, that
the principal feature of successful selling is successful buying, and
we are prepared to go into full particulars with any piano dealer who
will put a little of his time against a little of ours.

We will agree to make the conversation interesting.

Graphophone Co., Toronto, Canada
Creators of the talking machine industry. Pioneers and leaders in talking machine art.
Owners of the fundamental patents.

(Write for “Music Money,” a book full of meat for those dealsr: interested in quick
and frequent turnover of capital.)
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Martin-Orme Case Finish
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Martin-Orme Style 30 St. Julien

HE quality of Martin-Orme case finish will be the depth and richness of which is unrivalled and is

noticed immediately on inspection of any of immediately apparent, even to the eye of the layman

our instruments. These qualities contribute the air of distinction
Notwithstanding heavy increases in the cost and characteristic of Martin-Orme

pianos—and cause
the difficulty of securing them, we are supplying them to

“stand out” upon your floors. From the
very first sight the customer is highly impressed

We specialize in both dull satin and highly polished
The finishing is by our special hand process, treatments.

The Martin-Orme Piano Co., Ltd.

OTTAWA, CANADA
“Manufacturers of Pianos and Player Pianos of the Highest Grade Only”

higher grade case woods than ever before—none but
fancy veneers are used in all Martin-Orme models.
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'ts Full, Rich,

Sympathetic Tone
Compels Recognition and

The Gourlay satisfies the artist's most extravagant hopes for an

instrument that is musically perfect.

His technique finds full play in its inimitable scale.

His artistry is

h d by li

for tone or range.

—For the Gourlay is

Musically Perfect

If you had spent a lifetime building
the finest pianos, your appreciation of
the mechanical qualities of the Gourlay
would be increased.

If, like Paderewski, you were ac-
claimed as the world's greatest pianist,
your admiration of the tone results
of this mechanical perfection would
be great.

I

If, like thousands of other Cana-
dians, you had tested and enjoyed the
Gourlay piano in your own home, your
enthusiasm, like theirs, would be un-
bounded.

The purchase of a piano is not to
be undertaken at random. You will
never regret having given your most
careful attention to the superiorities
of the Gourlay piano before making
this investment.

Gourlay, Winter & Leeming

LIMITED

188 Yonge Street

Toronto
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Deviation from
our

High Standard

is unknown in any single KARN or
MORRIS instrument. There are little
ways in which we could lower the cost
of production—saving a little here in
materials, and taking short cuts there in
manufacture.

But alleged economics are not for a
moment considered because we refuse
to sacrifice high quality, even in the
smallest degree, for any consideration.
KARN and MORRIS pianos embody

this ideal—always.

The Karn-Morris Piano @ Organ Co., Ltd.

Head Office—WOODSTOCK, ONTARIOQ
Factories— WOODSTOCK and LISTOWEL

One of the results of
making a KARN or MOR-
RIS sale is that the cus-
tomer is encnuraged to
make his payments to you
regularly; because he is
handing over the money for
something that he is proud

to own and completely satis-

fied with.
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M. Dealer:—

Possibly there are churches
in your locality needing new
organs. Are you prepared to
supply them with an organ that
you are confident will satisfy?

The requirements of the
large country churches are
fully met by the Thomas Organ

Write at once for specifica-
tions of our different styles.

THOMAS CHANCEL
STYLE 429 PIPE TONE

Chomas Organ & Piann O, Woossrons, O,

STYLE “ORCHESTRAL"

There is a great Sales
Opportunity

with the wonderful Haines
Bros. Player

It brings the great masters of the
pianoforte into the home, where they will
play for the family circle with the same
magnificent art that they display on the
concert stage. Every tone, color and
subtlety of expression comes to the ear
as if the artist were personally at the
keyboard.

Imagine the delight of the prospect in
finding such an instrument for his home
Consider carefully what this means to
you. This instrument will place you so
far in advance of your competitors that
you will stand alone—above possible
competition

Here is an instrument that presents a
power of musical attractiveness which
will be immediately reflected on your sales
books. May we send you fuller descrip
tive matter? An investigation will repay

you
Foster - Armstrong (o,
Head Office Limited New Louis XV, Haines Bros, Player
4 QUEEN ST. E, TORONTO
J. W. WOODHAM, General Manager We also make the Marshall & Wendell Piano,
E. BIRCH, J. BETZNER, which is the best value for the money in Canada.
Factory Supt. Accountant
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UNIVERSAL ROLLS

For Greater Roll
and Player Trade

QUALITY based upon practi

al perfection in every detail of material and manufacture dis-
tinguishes Universal Rolls above all others in the market.
Universal timeliness and right prices make it the easiest of all roll lines for the dealer
to sell—on a permanent trade basis.

CERTIFIED SELLERS—THE JUNE BULLETIN

METRO-ART ( 88-Note—Hand-Played ) METROSTYLE-THEMODIST

202634 Dainty Daffodils Walter E. Miles $ .78 302506 It Takes a Great Big Irish Heart to
202746 There's a Broken Heart for Every Sing an Irish Song. . Jack Glogau 60

ight on Broadway . .Fred Fischer 60 One-Step ‘
202726 You're the Dawn of a Wonderful Day. 30259 My Dreamy China Lady.
W. R. Williams .48 Egbert Van Alstyne .48
p ! 02614 Robinson Crusoe, Jr. Selection
S Coary Maaes, Oy B vt iina Sigmund Romberg and Jean Schwartz 1.20
i i > Introducing: (1) My Pirate Lady: (2)
202718 Sail on to Ceylon ... Herman Paley .60 Minstrel Days; (3) Robinson Crasec:
METROSTYLE-THEMODIST (4) Simple Life: (5) Tillie Titwillow:

(6) Robinson Crusoe

302538 Amaranthus Caprice, 302364 Saved by Grace. Gospel Hymn

John Francis Gilder 66 George C. Stebbins 48
302598 An-O.K.-Fox Trot, Medley. 1.20 302594 Vietor Herbert March Medley,
Introducing: (1) Bantam Step; (2) Victor Herbert  1.20

Universal Fox Trot; (3) Bugle Call

Rag; (4) Will-of the Wisp: (5) You Introducing: (1) Ameer; (2) The

Fortune Teller;: (3) It Happened in

é::";nﬁfs!.‘\'"w With "Em, etc.; (6) Nordland; (4) Babes in Toyland; (5)
tam Step The Red Mill; (6) Mile. Modiste
302592 'A-R-'QI-D"-!-'IOH;S!-P ety 1.20 302606 Waialne, Hawniian Waltz. Ukalele
I:"‘;o_ ':(;;'K“j”)l v ol (11"‘“’ "'\;,‘;;'" Arrangement . ...Major Kealakai 48
You Wara Mine: (4) Tae s, ¥hen 302586 Will You Be My LF._m. Girlie? )
Terrible Blues; (5) She's Your Girl “dith G. Bartlett .60
and My Girl; (6) Siam METROSTYLE-THEMODIST—*Popular Edition”
302562 Chimes of Venice . ... Walter Decker .60 30 Cents Each
302588 IF.N";- baly. (l":li:nlMedlefz deu 1.20 6314 Alabama Slide. Fox Trot ...Charles Johnson
ekt Y o e Co e 6312 Missouri Waltz, Knight, Legan and Eppel
la-la; (5) O Sole Mio; (6) Maria, 6302 Some Blues. Fox Trot Theron C. Bennett
Maril; (7) Margarita 6310 Thunder and Blazes March Julius Fucik

Send in your stock order for all of these numbers—
Every one is a Roll Department business bm'!der

Ask for a copy of the Special Bulletin on “Music of Foreign Lands”

Complete lists and catalogues are always yours for the asking.

The Universal Music Co.

The oldest and largest Music
Roll Company in the world,

29 WEST 42nd STREET, NEW YORK
CANADIAN BRANCH—10', SHUTER STREET . TORONTO
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GEO. W. STONEMAN & (0.
PIANG VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.
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The Home of Sterling Actions and Keys, Limited
Makers of Made-in-Canada Piano
Actions and Keys

This is the oldest piano supply manufacturis ouse in
Canada and the products of this factory have a ation for
durable service that dates back to the delivery of hirst action.

The Sterling Individual Brass Flange Action
has strength and durability above the requirements that will be
put upon it. In the event of a repair being necessary the work
is done easily and quickly. This action is especially adapted to
meet the extra work put on the action of a player piano.

For less costly instruments the Sterling ordinary wood flange
action will be found to possess all the advantages of high class
materials and accuracy in workmanship.

Nothing but the best ivory, nothing but the
most skillful matching, nothing but the most
competent workmanship goes into “Sterling
Keys.

They are made “right” in every detail and do
credit to the highest grade Canadian pianos.

Sterling Actions & Keys

LIMITED
Noble Street ] Toronto, Canada
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‘AN QUALITY

This trade-mark guarantees it
REG.

BOhne Hammel’s have always been beyond duplication.

choicest materials obtainable 80 into producing them, and every
detail from the first operation to the last is carried out by men of

special training, Every order is critically inspected before leaving
our factory,

BOhne Stl"ings are the result of the same policy

cannot possibly exchange your money
Bohne's. The name insures quality—A |

The very

nothing too good. You
for better strings than

W. BOhne & CQ.’ TO:’SN';_i(;hmon-d Street, W.

CANADA

and at 134th St. and Brook Ave,, New York

B

Stanley Pianos

AND

Player Pianos

ARE THE DEALERS' FAVOR-
ITES. BE SURE AND WRITE
FOR OUR CATALOGUE AND
PRICES BEFORE ORDERING
ELSEWHERE. IT WILL SURE-
LY PAY YOU. THIS Is YOUR
OPPORTUNITY,

STYLE G LOUIS, MAHOGANY
Get our low price on this beautiful high grade piano

Write Now Don’t Delay

Stanley Pianos

241 Yonge Street TORONTO
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The Senecal & Quidoz

Piano Field Summarized

Past Through years of experience we have
met with most gratifying success in

producing a truly great piano at a price which
has been reduced to a minimum.

Present DEi\!ers ““, over the D(‘)mlmon.
= realizing this fact, are giving more
time and energy to pushing Senecal & Quidoz
pianos.

Futul'e is bright and promising for Senecal
=== & Quidoz representatives. Nu- .
merous sales and financial success can be had Senecal & Q“ldoz

by every ene.rgenc‘ dealer who pushes the ST. THERESE, . QUEBEC
Senecal & Quidoz line.

Manufacturers of Pianos and Players of Quality

THE GODERICH ORGAN COMPANY, Limited

GODERICH CANADA

REED ORGANS

SELLING MORE THAN EVER FROM COAST
TO COAST

The Favorite Everywhere.

Send for Catalogue and Price List.

MUSIC CABINETS
PIANO BENCHES
PLAYER BENCHES
PIANO STOOLS

Special designs of cases made for large dealers, with

name on, of firm requiring these.
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The
Higel Metal Action

is dependable—always.

It is proof against climate, rust and leaks.
It is easy to operate and responsive,

The parts are interchangeable. They are
made absolutely exact.

HIGEL ACTIONS are approved the
world over—because they are always the
last word in action advancement, and

because they never fail to stand up to the
strain.

No pains nor cost is ever spared in any
way to insure perfect satisfaction.

Manufacturers of

Klpright Fians. Artons, Grond Fiatio Koiionn Higel Supplies Always

Player Piano Actions, Piano and Organ Keys,

Organ Reeds and Reed Boards, Solo Artist .
Records, Solodant Music Rolls, Star Music Mean Sel'\"Ce
Rolls

e OTTO HIGEL CO., umiten

King aad
Toronto K¢  Canada




CANADIAN MUSIC TRADES JOURNAL

, The Spice
of Life
1S
Variety

But in business variety is both the
‘Spice” and the “Life.” The varied
designs and finishes in Doherty and
Clinton pranos—eac h with that pure,
permanent tone and careful construc
tion for which the Doherty firm is
famed—form a drawing power that

puts the Doherty agency in the lead.

Doherty Piano Co.,

Limited

Established 1875
wituime Clinton, Ont.

Over 70,000 Doherty Owners Now
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUN( HINGS, HIN

GES, PEDALS AND GENERAL PIANO HARDWARF

CORRESPONDENCE INVITED

HAMMACHER, SCH LEMMER & COMPANY
NEW YORK, since 1848
4th AVENUE and 13th STREET

Leave Your Piano Cases
To Us

Don’t worry over your case department.  You
have troubles enough getting help. Use those men

for other work and let Brantford make your cases.

You then know your cost to a cent and it saves
lying up capital. We can submit designs or work
from your own drawings.

Brantford Piano Case Co., Ltd.

M. S. PHELPS, President and General Manager

We can also give

you perfect satisfaction
in piano benches, rece

in piano bencl wd. player voll and sheet  BRANTFORD > : CANADA
THE
. .
Maximum of Quality
AT A

Minimum of Expense

Is not this what almost every Piano Pur-
chaser looks for? Are you in a position
to give this? Better make sure about it,
by writing to-day for OUR Catalogue and
prices, on our full range of Styles. These

Q. embody only the finest materials and
mﬂ‘mm”‘m @u" workmanship obtainable.
To":'g',::)-o, We solicit enquiries from reliable Dealers,
Manufacturers of the where our goods are not represented, and
Highest Grade Upright and
Player Pianos

invite your correspondence.

—————————
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Player Accessories.

Tracker Bars, Transmissions, Brass and
Rubber Tubing, Rubber Matting for
Pumper Pedals, Pumper and Player Pedals,
all Special Hardware formed or cast,
Leather Nuts, Push Buttons, Special
Punchings cut from Cloth, Felt, Fibre,
Paper, Pasteboard, and all character of
Leather
Send inquiries, accompanied by Samples, for
Prices, stating Qunnmlﬂ quuirfd,

Solicitng MANUFACTURERS' TRADE

C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities
TO THE

PIANO »» PLAYER TRADE

EFFICIENCY

Felts, Cloths,

Punchings

Of every description, comprising Name-

board, Stringing, Polishing, Muffler,

Straight and Tapered, in Rolls and Sheets,

etc., Stripped to Width and Length as
wanted

Imported French and also Domestic
Bushing Cloth Hammers

ONLY. not Dralcrs, Repam—rs, elc.

The Newcombe

Established 1870

“Never Suffers by Comparison”

It is a dependable piano throughout
There's a heap of satisfaction (and it's
good business too) to give every cus
tomer a little more than they expect—if
you can. With the Newcombe you can

Besides the tone, finish and durability
of a singularly high-grade product the
tone and lasting qualities are further im-
proved by the use of the “Howard
Patent Straining Rods,” which are used
on every Newcombe piano but which are
found on no other make

The Newcombe agent
has a real '“Leader”

NEWCOMBE

PIANO COMPANY, LIMITED

Head Office: 359 Yonge Street
Factory: 121:131 Bellwoods Avenue

TORONTO - CANADA
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Don’'t Press People to buy
what you offer rather

Sell Them What They Want to Buy

That's just what you're doing when you are out on WRIGHT Piano deals You are

working a line that has all the features people want. Lasting quality is in evidence

from castors to top. The finish is dainty and good. The notes, from low bass to high
treble are true, The price is within the
reach of everyone who should afford a
piano.

Get the WRIGHT agency and you'll
get what the people want. Doesn't that
look like good business? Don't pass it up
another day.

WRIGHT PIANO (0.

LIMITED
STRATHROY - ONTARIO

¥
EVANS BROS.' piano quality at the
Evans Bros,’ price, widen your field for
earnings
They enable you to build up your sales
by good service, and as low prices as
are consistent with strictly high-grade
instruments,
No EVANS BROS." de aler is afraid of
competition because of perfect confh-
dence in our goods, backed as they are
by years of experience.
]
. ’ . . ; :
Evans Bros. Piano and M’fg Co,, Limited |
INGERSOLL, - - ONTARIO -
——————————————— pma— |
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D. M. BEST & CO.
High Grade Hammers and Strings * |

455 King Street West - Toronto

.

h g . i .

g Any reference to high-grade piano sales is incomplete without mention of

; D. M. Best & Co.’s high-grade Hammers and Strings. They are inseparable.
D. M. Best & Co. have won a reputacion for supplying Quality Hammers and

[ Strings for Canadian Quality Pianos. Our aim is perfection.

We are sole Canadian agents for the celebrated Webster & Horsfall’s
music wire. Made by Latch & Batchelor, Ltd., Birmingham, England
We have had this wire, Red and Blue labels, tested by the School of
Practical Science, Toronto, and find it very satisfac tory. We also had the
Poehlmann (German) wire tested at the same time. The difference is
striking, especially the elongation. Poehlmann stretching about fourteen
times more than WEBSTER & HORSFALL'S, and the difference in
strength—eighteen points in favor of the English wire, which comes to
International Pitch at 125 pounds tension, and the Poehlmann at 150
pounds, which proves the superiority of this English wire

HE tone of the CRAIG piano is of rare quality. Whether played to produce a
large volume of sound or a sustained singing quality, the CRAIG piano is
always noted for its pure, sweet, sympathetic notes.

The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is instantly responsive—one that is capable of per-
mitting you to render your favorite numbers according to your tastes —one that lasts
and keeps in repair.

L ESTABLISHED 1856 I The Craig Piano
Company

Montreal - Canada

i
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Boosting Your Edison Sales

Elizabeth Spencer,

the famous American mezzo-soprano, made a four-day tour of Cana-

to demonstrate the perfect re-creati

dian towns last month

Art. |t brought to life a lot of fine Edison prospects fo
lovers heard Miss Spenc
the

* our dealers. Hundreds of music
comparison with her own voice a
oice was re-created on

TheNE WF?I%ON Elizabeth Spencer

Instrumentalists—have sung and the famous American
played in direct comparison with Edison's Re-

er as she sang in

nd marvelled at
perfect fidelity with which her v

mezzo soprano who

made a four-day Canadian tour,
i i - : ing in_comparison with
Creation of their work, and the musical critics of - ':,,w-rh ;«‘:’\:, ‘;:'DISO" i
more than one hundred of America's principal

newspapers,

AT

in the columns of their own papers,

admit that they cannot distinguish between an Peh"'bn’on Mly 3rd,
artist's voice or instrumental performance and Under the auspices of ). M. Greene Music Co
Edison's Re-Creation of it.

Berlin, May 4th,

What Dea]er; S.y Under the suspices of D, S, Cyllen.

Below is an extract from a letter from Mr. Usder the o“_.w'.'hMm.y 5',"5"
J. M. Greene of the J. M. Greene Music Company, nder the auspices of the Phonograph op
Feterboro :—

“For a tone test,
absolutely impossibl,
or not.”

Mr.
beth Spen

Haileybury, May 6th,

Spencer is simply great, Under the auspices of Alex. MacLean

e to detect when she i

D. S. Cullen, Berlin, writes

about Eliza-
cer's appearance there

as follows:—

The following telegram was received from
Mr. A, MacLean, Hmlrybury:—
“R. S. Williams & Sons,
Toronto, Ont,
Recital a wonderful success.
doors. Acoustics first class.
this audience have yet had, Eve

Theatre filled to the
The greatest surprise
rybody is so pleased.”

If you are an Edison deale
arrange early for a similar to
If you are not an Ediso
be an opportunit
sell Edison goods,

r it will pay you to

ne test. Write us

n dealer, there may

¥ for you to secure a
Write us,

T
i R WILLIAMS ot e

now,

license to
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Are Musical Instruments Luxuries?

HEN a financier or a politician—or a demagogue,

which either of the former perhaps is—decides

to exercise his self-given prerogative to lecture the nation

on its extravagan why must he make music and

musical instruments the headliner on his bill of luxurious
superfluitios?

Why is it, when the extravagance of
heing made the exeuse for any and every periodical trade
dip, mnwul instruments—more particnlarly  pianos
are arbitrarily ticketed an index to unwise expenditure
of money along with champagne, cigars, automobiles and

the public is

steam yachts?

Why is a piano or player an extravagance any more
than are the products of any other industry? Why do
not these alleged authorities on cconomies condemn the
purchase of architecturally heautiful homes, and the fur-
nishings there the expenditure of money on landscape
gardening, the etion of a age or a conservatory !

Are the skilled artisans, who have been brought up
in and are dependent for their bread and butter upon the
fruits of their labors in the musical instrument and ae-
cossories factories, less useful members of society than
the coat-maker, the shoe-worker, the hat-maker, the em-
ployee of the cereal mill, the corset factory, the furni-
ture shop, the diamond setter, or the worker in any of a
dozen other industries? Do these critics know that the
musical instrument workers are intellectually and ar-
tistically and financially the superior of the workers in
any other industry? The that these workers

money

carn is cirenlated in Canada and is not put on loan in
New York, or invested in development

companies in

Mexico, nor in domestic logged by the
water with which their own stock is saturated

If the place of the products of the musie industries
in the lives of the people during war or peace is not
sufficient to proteet them against thoughtless classifi
ceonomic value of

corporations

cations amongst non-essentials the
these industries should,  As long ago as the census of
1911 there was invested in the musie industries capital
{ The
$2, 190864 per year and their products were valued af
$7.041.406

Who is to be the arbiter of
anyway ! What percentage
put on deposit in the savings h.-nk to draw a petty three
per cent. before the pluto « hiead of the institution
will Tift his censor of extry

Certainly pianos and or
So can bath tubs, drinking
hulances, telephones, airs
itors, hay loaders. gas engines, and “other artic
too mumerons to mention.”” Existence is still possible in
a tar paper shaek, or a teepee. Then why have a durable
and handsome home of brick, stone, cement and tile, with

901 persons employed  received

what is extravagance

of one's carnings must I

anee !
s ean he done without
mntains, electrie lights, am

s, washing machines, eream

sepi

sl

I
tory

ying poreh, sun room, hilliard room, den with a fire
heautiful furnishings, including piano, conserva
i garage?

All these and many other things. some of which are
possible and many impossible to most households, but
always commendable as ideals, are evidences of eiviliza
tion, education, enltivation, refinement, enterprise, am
hition, inventive genius and industry; and which of
these is the greatest if not the musical instrument ?

In the Canadian Bank of Commerce “Monthly Com
mercial Letter'” for May is a reference to “‘evidences
that the public are not co.operating as fully as hoped
with the Government to enconrage thrift,”” and the
following two assertions appear: “‘ Automohiles, musi
cal instruments, faney silks and soaps are being im
ported on as large a scale as ever. Such a demand for
non-essentials conld not exist if the public were seized
ousness of the existing situation, and of the
hushanding our resources to the last

of the s

necessity  for
penny.”’

As to musical instruments being “imported on as
large a seale as ever,”” the Government returns answer
that statement. The latest published figures give an in-
teresting comparison of values of imports for ten months
of each of the last three years:

Total imports of musical instruments for ten months
ended January
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1916
$1,173

Dutiabie
Free

Total
Of the
imported,

F1LE25061 4] 90
totals shown in the above
for ten months ending

S0

#1,239,780
figares there were
Junuary

1914
Pisnos £164,028
Brass Band Instraments a2
Cabinet Orguny 20,817

1 nophon.

Phonographs,
o, parts,

o andd finished
including  records

T4

“Other musieal instruments” account for the fol.

lowing values, and ghow a very large decline for the
war years,
1914 1915 1916
$226,209 125,204 k77,088

An analysis of the figures showing importations of
“articles for use of the Army and Navy." which are
duty free, might possibly show e Bank of Commeree
assertion to he coppect that musical instruments *ype
heing imported on as large a seqle as ever.” If g the
responsibility is the Government 'y, and the imports are
not indicative of lack of co-operation of the publi., and
incidentally show that the Government appreciates thyt
music is 4 wap essential and » recruiting necessity,  The
figures for the ten months ending January ape

1914 1912 1916
$37 #6135, $27,056,833

These random and genera] assertions that musicey] in-
struments gre non-essentials, the teade js disposed to
regard as unimportant, An oceasional generality, even
from the Bank of Commerce, is po doubt  harmless
enough, but when it js taken up, reiteratod and parroted
until every other man in the street gravely assures yon
that **the people are huying too many pianos and talk.
ing machines, " there are possibilities of a futype menace
to the interests of the trade.  This menace js not the dis-
continuance of the purchase of the products of the musje
industries o altogether in possible curtailment, but in

possible restrictions With which the trade  could he
hampered,

The musie industries of Great  Britain  are con-
fronted with annihilation Leequgse the Government has

considered the piano luxury and an article that the
people should he discouraged from buying during the
war. If the industry s forced to suspend during the
period of the war, what chance has it to recuperate and
meet the competition of other countries when the war is
ended ?

From this distanee it appears that the
Government deliberately enacted legislation to o seour-
age the production of pianos and importations of instru-
ments and parts, notwithstanding that the importation
of parts would permit the manufactupe of pianos at
home,  The authorities evidently assumed that musical
instraments wope not essential to the welfare of the
people or the country, although the British wage earner
IS now in a hetter Position to buy the higher priced do-
mestic article than he Was 10 buy the cheap piano im-
ported from Germany hefore the war., Where hig money
formerly went abroad it is now cireulated at home, but
the Government 's attitude js seemingly one of indiffer.
ence to the interests of the music industries,

British

R T R

One London paper in referving to the severest hlow
yet dealt the industries in the recent restrictions said ;
It i evident that the
It manufacturer hus hoen
ntly,
supplying
of

ling

position of the musical instra
misrepresentod in high Guarters
Manufucturers have played  their part  well iy
men and munitions for war. At an varly stage
i : - fully forty per cent. of factory em
aven Joined the forees, Lunge estublishments  bheeame
controlled firms for th production of munitions, Such action
Tepleted the proda, Powers of the trade, along with other
% by onehalf,  Ar ghe same time a report got abrond
R en, carning enormous wnlaries s munition
were buying pianes and talking machings to an un
precedented extent, und that there was consequently a hig
hoom in those Jyxury tridos, w boom quite out of keeping
ith war-time conditions, The report prepared by the Musie
Trades Convention Committee for Mr. Runciman ‘s own pery-
ives these exnct facts and figures of the industey under
nditions :
The totay output from RBritish piano factories
War was an average of 100,000 instruments per
Added to th

prior to

the annum,

“ a total of 24 4. truments imported inteo
the United Kingdom in 1913, we Kot a total of 124,482 pianos
for the British Isles,

rom these
ported, leaving 114

AN now
ductive

British pianos were, in
2 for home consumption,

for war-time condi Halving the pro
Powers of RBritish factories, and entting off the pianos
d, gives us THT00 Jesy instruments for sule in this
# total of some 40,000 available only. Out of these,
Y cnough, almost the syme number were exported as
hefore, namely u'total of 9,484, leaving the small number of

B0418 pianos only to supply the remaining home market)* *1

has the Canadiun trade that it wil
never he i wesented in - high quarters”  and
shackled with restrictions and conditions such as only
100 many people, thoughtless of the place or value or im-
portance of the industry, would at least not disapprove
of nor protest against ?

If the impression grows that the industry is one only
of luxuries can thepe he anything more responsible fop
that growth than the quiet acquiescence in any claims
in this direction that characterizos g considerable por.
tion of those in the trade? Sitting down to conditions
and by lack of action and Iack of voice m'kmn\‘lvdginu
mpropitious times for piano selling, is in itself sugges.
tive that pianos are luxuries,

Music dealers who are not enthusiastic in  the
knowledge that they are purveyors of necessitios ean do
themselves and the trade no greatep service than by re-
vising theip mental attitude towards theip business, 1f
A merchant has not full and complete consciousness
that he has merchandise the people need and want, and
hy purchasing which their condition will he improved,
he is far on the way toward making the people very
sure that they do not want what he has to offer, whether
it be musieal instruments op groceries,

The logical answer to the elaim that music is a non.
essential, is given hy the very people making the claim,
Just as intelligent people are doing, they continue to
buy pianos and players, and organs and talking ma-
chines.  They continue to huy theip children instry.
mental and voeal mugje instruction, Thepe is no home
of average attainments and average means bt whepe
music lessons ape included in the equipment necessary for
the welfare and development of the child.

Let every man and woman conneeted with and in.
terested in and dependent upon the success and con.
tinued development of the music industries of this
country ask himself op herself this question: ““What
am 1 doing to prevent or combat the growth of an im.
pression that music is o luxury ?**

1912, ex.

What assurance
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Are You Securing the Benefit of

Our Advertising?

You are if you Sell Williams, New
Scale, Pianos and Player Pianos.

“Canada’s Most Honored Piano’’

/@1(’ ])(’rf('(* (-fif? ’

N5 r the
({une . oride
- (w‘)\‘»"*’

Williams

Neu Scale

Piano

The Piano Supreme
Choice of the Worlds
Great-Artists

Send For attractive Portfolio
Twe WiLLiams Piano Co., LTD. Oshawa, Ontario

|

Did you Notice

this timely, striking ad in the
newspapers of the various
cities throughout Canada dur-

ing May and June?

This is only one of the many
ways that we help our repre-
sentatives to increase their

sale of WILLIAMS PIANOS.

We are advertising in all the
prominent farm papers, as
well as the large city daily
papers, and will continue to
do so. Tie up with our Deal-
ers’ Selling Helps Department

and watch your business grow.

Jf you would like to
represent the Williams
JPiano in your territory
write us Joday for par-
ticulars and Dealers’
Selling Nelps.

WILLIAMSPIANO 0.
Oshaw:"t(;ntario
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VALUES IN

MENDELSSOHN

PIANOS ano PLAYER PIANOS
|

[ The Mendelssohn line represents, to the dealer, value in

| its purest and simplest form.

‘ We might prepare a long and learned technical article
on the different parts in the piano, such as the sound-
board construction, unique and special bridge used, etc.,
etc., but after all what really appeals to the dealer is:

A piano honestly and conscientiously built
that can be had at an honest price and sold to
a customer on the same basis, with a fair
margin of profit.

The Mendelssohn is just such an instrument.

STYLE Co A Clean Name---
The Mendelssohn

For thirty years the Mendelssohn has been sold in
Canada. It has had the test of time.
I More new accounts have been opened during
the past 60 days than in 12 months prior to
| that period.
Certainly convincing proof of worth.
With considerable pride we call attention to copies of
letters below. Both Mr. Miller and Mr. Blair are con-
sidered conservative and critical buyers,

vt gt

ST

Belleville, May 24th, 1014

STYLE PLAYER € und 1 wish to thank you for

n Bank

\LBERT BLAIR

What we did for these men we can do for you.

LET US SHOW YOU
Arrange to-day for an agency undoubtedly valuable.

e The Mendelssohn Piano Co.

Toronto, Canada
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The following letier which appeared in the Toronto
Daily Star is self-explanatory, and is the only attempt
the Journal has seen to public

v combat the too readily
A, untruthful, and
thoughtless assertion that music is a luxury,  The letter
was written hy Mr. 11 G. Stanton, general manager of
The R. 8 Williams & Sons Co., Toronto

Editor of The

tar: A news item in your paper guotes
the monthly comn Wl letter of the Canudian Bank of (
meree, as saying, ** There are many evidences that the public
are not co-operating as fully us hoped with the efforts of the
Government to enco thrift,”" and refers to one of the
items as evidence, musical instruments

Another clanse states: “*Such a demand for non-essen
tials could not exist if the public were seized of the serious
ness of the existing situntion and of the necessity for hus
banding our resources to th st penny., "'

When one realizes there s hardly o family in the
aking districts of the Dominion which has not
i by the eall to arms, when the savings ¢
of the country are larg an at any other senson, and when
every financinl enll has been responded to fully, and in many
ases far beyonwd expectations, surely the charge eannot be
fairly made that the public do not fully apprecinte  the
seriousness of the situation

However, in this the bank writer muy be rvight, and 1 may
be wrong, but when he makes the statement that music is non
ential, he writes with little knowledge of the faet, and
with less knowledge of the heart and home life of the British
and Canadian

Music a non-essential, indeed!

Take music from our battalions, take music from onr
recruiting meetings, take music from our churches, take it
from our homes, tugke it from our convalescing hospitals, anl
learn, those of you who write without knowing, what music
means to the people with red blood and hearts of cmotion
the kind that are always first to respond to duty's call

Music is so essentinl, in fact, that it is the Government
itself that is the cause of e goentest part of ** Tmportations
of Musical Instruments'’ during the war. The requirements
m bugles, droms, bagpipes, and band instraments generally,
1 am sure, alone account for more than the inereased musical
fmports show

But assuming it was or is the publie; any student of
paychology would undoubtedly recommend, just as,
is being done by some of the countries, increasing
upon musie, in practically every form

The more extended the European conflagration becomes the
greater the need seems to be felt for such diversion from
depressing thoughts as only music can ufford

Take the noble art from out our homes and out of our
souls—and you would do much to help the enemy, in
cnusing moods and deprossion where we  want  hope  nnd

Surely the man *‘without music in himself "' must, in
ordinary observation, have noticed the effect of music among
children, in play or danee or drill—upon adults, in the home,
at the ut the wedding, or at church serviee.  What
soems to | all minds more into the spirit of any oceasion?
Music—music to suit all moods on all occasions—upon
soldiers on the march, (What Scotsman conld not travel more
weary miles to the swirl of the bagpipe, or what Britisher a
more noble charge to the eall of the bugle). What wife or
ehild or mother or sweetheart could not wait for the
return more hopefully, more
man who would deny them this comfort.

As Shakespeare says: **The man that hath not music
within himself, and is not moved by concord of sweet sounds,
is fit for treason, stratagem, and spoils, Let no man trost
him.”’

soldier 's
fully—and, God pity the

Getting Competent Help.

TIAT efficient, loyal and in every way satisfactory
help is impossible to secure is a frequent complaint

of retailers and salesmanagers, 1t is true that com-
petent, profitable salesmen or women cannot he seleceted
like articles of merchandise nor beasts of burden, but
it is observed that one merchant is always able to get
and hold just as efficient assistants as can be obtained,
while his competitor in the same town or on the same
street is under a eonstant handieap of inefficient help.

Naturally there is a reason of some kind, and this is
frequently found iu the employer himself.  Contrary to
a somewhat general belief many employers affirm that
salesmanship is a matter of training.  Whatever they
may believe, it is the poliey of many employers to train
their help so that they may weave into the fahrie of their
mentality a warp of loyalty, serviee and efficiency that
will ultimately vesult in a profitable investment and
creditable representation for the house.  The employer
who is always battling with the help problem should
take an inventory of his own capabilities and discover
whether the fault is within

Encouragement for the Piano Pessimist.
HILE giving the talking machine evedit for keep
ing them in business, there are some pessimisti

eally incli dealers who have been quite suecessful in
convineing themselves that the talking machine has
rung the death-knell of the piano

“Why talk pianos to me?" said one of these to a
manufactur representative veeently.  *“The people
want talking machines, not pianos, and there’s my hread
and butter line,”” he asserted, as he indicated, with a
sweep of the hand, his talking machine department.

The death-knell of the piano has not been rung, and
in the ve fact that talking machines have been selling
more rveadily than pianos, the optimist sees good busi
ness. “*People are more susceptible to talking machine
argument just now, 'l admit,”” remarked on: of these
optimists, ““but when 1 sell a talking machine because
1 can’t sell a piano 1 figure that | am the talking ma
chine sale to the good, to say nothing of records, for
"Il have a piano sale later

“These talking machine sales, to my mind, simply
represent piano sales deferved.  Every home wants a
piano or player eventually, and will have it. The house
hold may think they are buying the talking machine in-
stead of a piano or player, and investing much less
money.  Temporarily that is true.  But they'll get the
piano.  Ever notice how many people have hought a
Ford instead of an automobile, but after a season or two
got a real ear? Perhaps our business is not quite
analogous, but that’s the way | see it, and already |
have had proof that my theory is more than a theory.
Talking machine owners will have pianos or players.
How can children be musically educated without the
piano?  The home is incomplete without the piano,
whether it has a talking machine or not. Ev
needs both,”

v home

Daylight Saving.

PROPOS of the spirit of economy and conservation
of resources that as one of the results of the war
pervades civilized humanity, the interest in daylight
saving is significant. Even in  conservative Toronto
there are symptoms of following the lead of the various
lesser municipalities that have already decided to work,
play and sleep by rule of the sun rather than by the

arbitrary dictates of the clock.

Just recently the press announced the official adop-
tion of daylight saving hy a number of public utilities
in London, England, to synchronize with the wishes of
the general public, Many Canadian municipalities have
followed.
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The
Sherlock - Manning

Firm is a

“ONE-NAMED"” House

Every piano manufactured js of one grade and
that the highest. The attention of the members
of the Sherlocl(~Manning executive as well as factory
staff, is centered in the one idea,

“QUALITY FIRST”

This is one of the reasons why
THE

SHERLOCK - MANNING

20th Century is
Canada’s Biggest Piano Value

Sherlock - Manning dealers are thus  safe-
guarded in guaranteeing absolute satisfaction

Gl
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The first public consideration of daylight saving in
Canada was probably when Mr. E. N, Lewis, M. P for
West Huron, in 1909 introduced in the House of Com
mons his proposed ** Daylight Saving Act.”

The proposition was that ““from and after two
o’clock in the morning of the first Sunday in April in
each year, until two o’clock in the morning of the first
Sunday of November in cach year, the standard time
should bhe one hour in advance of the standard time
now in use,”

The time resulting from the change was to he known
as standard time, and would govern in legal instru-
ments.

The idea behind Mr. Lewis’
usual hours of work and leisure neaver to sunrise,”

“To promote the greater use of daylight for indus
trial and reereative pury

“To henefit the physique, general health and wel
fare of all classes of the community.”

“To reduce the industrial, commercial and domestic
expenditure on artificial light.”

At the time Mr. Lewis' proposed legislation was
hefore the people it received the written endorsement
of municipalities, boards of trade and school hoards in
all parts of the country, and from industrial associa-
tions and private individuals,
order of Parliament.

The subject can well be consider
and its general adoption as a sane pic
not improbable.

hill was “‘to move the

ses of all kinds.™

These were printed by

1 a current one,

of legislation is

Saving Waste Paper and Rags.
IE campaign to rescue waste paper and rags from
the refuse heap and the furnace is one in which
every man or woman directly or indirectly connected
with the music industries or any other industry. should
actively or morally support.  Every pound thus con
served for raw material represents that mueh inereased
wealth to the community, and it is already shown that
thoughtless waste of paper and rags has heen costing

the country thousands of dollars per annum.

The destruction of disused materials, such as old
rubber, paper and clothes, is so much wealth lost to a
community, just as arve buildings or forests destroyed
hy fire.

The Government has recognized that  paper and
rags, considered useless by the average family, have
value justifying the Department of Trade and Com
meree giving the subject of saving of waste paper con-
siderable attention in the **Weekly Bulletin,”* and hy
means of a speeial eireular enconraging cconomy in this
important direction,

There is a serious scarcity of raw materials for paper
manufacture, and anyone who has had oceasion to make
purchases of paper has very definite reason to appre
cinte the tremendons advance in uncertainty of
deliveries and entire disappearance from the market of
many selections.

The British Industry Summarized in Figures.

ST December the Journal gave a brief survey of the
piano industry in France, In May there was pub-

lished an aceount of the crisis confronting the music in-
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dustries of Britain, in view of which the following table
from the London Talking Machine News is of interest,
idea of the extent of the

to get an trades in

Britain:

musie

CAPITAL
Piano makers (actoal total 132 makers)
Orvgan and harmoninm bailders
Talking
Small goods munufacturers and merchants (750 firms)
Supply  mannfacturers

ine manufacturers

10,000

Piano  dealers 00,000

Talking muchine

enlers (other than piano dealers) A00,000
L36.040,000
WAGES PAID.
Pinno makers
el harmoninm builders
wlking machine n
Small man
manufacturers
Piano denlors
Talking

£ 873,000
220,000
HO0,000

nufueturers

woods turers apd  merchants®

supply

1,000
240,000
minehine dealers N 000
LABUR EMPLOVED,

Mostiy men over ane, or medically wafit for the avimg: and
women)
Piano makers

Organ and

10,000
moninm builders

Talking machine munufacturers
Sl goods

Supply mannfacturers

Pinno denlers

Talking machine dealers (other than piano dealers)

0,000

IMPORTS OF MUSICAL INSTRUMENTS AND ACCESSORIES
Small

Goods,

Organs and

PParts,
Harmoniums,

Pianos. Total

Parts

Exrorrs, 1915
Pianos

Organs and harmoninms

Smnll g
Parts

Alas, The Poor Roll!

I all the branches of the music trades the Journal

has heard none quite so unreservedly condemned
il musie roll department by those who have
had unsatisfactory experience with it.  On
hand there arve dealers who just as unreservedly stand
sponsor for this line hecause of its own direet profit, and
becanse of the place of the roll in making, developing
and fixing player sales.  On the basis that there is no
Sprospect” to purchase a player piano if
he cannot have a roll service, there could be no player
husiness without rolls, and 10 the the
dealer to hoost rolls,

It has been advocated that a central library of player
roll supply, to which all dealers in a town or city could
send their player customers, would relieve the retail
trade of a burden, and the combined would
make possible a service that individual stores could not
afford to give.

To such a plan there have always been ohjections

as the r

the other

ineentive for a

ore  behooves

husiness
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Nordheimer
Art Design
Style 61

In view of the fact that The House of Nordheimer enjoys
the patronage of the most exclusive we have found it necessary
to create in our factory an art department, in which special
designs are gotten out to harmonize with any style or period of
architecture. These instruments are largely made-to-order and
the pianos kerewith shown are samples of Nordheimer crafts-
manship.

The dealer who represents Nordheimer lines is in a position
to supply the desire of any patron who may wish to purchase
a piano of exclusive design.

Nordheimer

Art Design
Style 62

The Nordheimer Piano & Music Co. Ltd.

Head Office 220.222 Yonge Street, Toronto
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“We make a profit out of our roll depart-
* said one dealer, *‘and we have secured many live
‘prospeets” through keeping in touch with our player
customers via the roll department.”

Suid another dealer to the Journal, *“We found it
advisable to again stock sheet music after having dis
continued that braneh for several years.  We heli
with the sheet musie we have to do less newspaper ad
vertising.
Dusiness for profit, and consequently give it some thought
and cave, 11 is just the same with our roll department.
Our stoek is necessarily limited, but it is carefully se
A, Our aim is to give serviee at a profit, though we
do not always show the profit, but whatever loss there
be we are more than willing to charge up to ad-
vertising account.”’

In a recent letter to the Journal a large vetail house
sl =

“We will feel obliged if you will give us your ex-
perience and opinion re musie rolls for player pianos.
Are the dealers giving up handling them more than in the
past on account of the loss in this department, owing to
the reduction in the vetail price, and consequently much
Joss profit ! It appears to me that the dealers would he
Better off without this department, and leave the sale of
musie rolls to those who sell sheet musie, and to depart-
mental stores.”

Unfortunately the opinion above expressed is not an
isolated one, as fortunately neither is the one expressed
helow,

“Regarding my experience with player rolls, T am
free to confess that 1 was not mueh impressed with their
profit possibilities during the first few months.  But
player husiness kept developing and I could not very
well discontinue the volls, as 1 would gladly have done,
bt for the obligation that 1 felt to player customers, to
whom a roll serviee was promised. | finally employed
a young lady music teacher, who seemed to have busi-
ness sense as well as musieal edueation, to give the de
partment a try. The experiment was pleasing to hoth.
Sinee the war, and shortly hefore, trade fell away, but
the reduced prices and better times is bringing it around
again.  Of course the profit is less for the attention
than in selling pianos and players, but 1 cannot quite
see how 1 could continue to sell players if 1 didn’t have
cnough confidence to carry the rolls.”*

Music Roll Bromides.
By W. F. Wallace.

INETY per cent, of your player sales emanate from

the home of some one who now has a player.

1 you handle players and do not keep a stock of rolls
vou are not treating your player customers fairly, be-
cause when they purchased the instrument from you they
expected, and had a right to expeet, that you would be
able to supply their music roll requirements, else they
would mot have invested from $400.00 to $800.00 in a
player piano.

Don’t fail to impress upon your customer that his
player is just as fresh and new as his latest music roll.

That his interest in his player will be as continuous
as his new music,

It is not enough to hang up a monthly list of new
volls in the store, nor to mail a list to the customer—it is

raised.
ment

We endeavor to conduet it as a legitimate

nay
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the personal effort that counts,  Whether by the mer
chant, a young man or a Young woman, the personni
effort is hound to give results, and it persisted in the
resilts will he a substantial and profitable husiness 1o
prove that the personal effort is worth while

No player is any better than the roll used on it
Don't make the mistake of teying to build up a roll trade
with eheap, poor, trashy music rolls.  Handle only first
class goods, Tor which you never have to apologize, me
chanically or musically.  Never sell or permit a customer
to have a roll that you know is not mechanieally and
musically perfeet,

One poor roll in the right hands can do a lot of harm
most diffieult to repair.

Remenber that it isn't what you or an expert de
interests the cus

monstrator or salesmam ean do that
tomer, but what he can do himse so teach him how to
pedal and use the expression deviees.

I you were selling automobiles, you wonld teach
your customer how to run it, or you wouldn't wake the
sale.

Trade Generally Good.

From President’s Address to Shareholders of Imperial Bank
at Annual Meeting.

HE season seems to he uniformly backward, there

will he a reduction of acreage under erop. A good

deal of seeding is being done on improperly prepared

land,  Farmers, generally speaking, ave  prospe

getting high pr for everything produced.
selling at the highest price ever known,

There is a tendeney towards in
tion of live stoek; this is evident even in Saskatehewan,
the wheat Provinee, Fruit promi well in Ontario,
with some apprehension as to the effect of temperance
Jegislation on the market for grapes. The return from
last year's erop has heen enormous, particularly in Sas-
Kkatehewan, where less than 700,000 people, it is elaimed,
share over $200,000000,  Alberta is reported to have
had the largest average yield of wheat per acre
recorded of any State or Provinee. Shortage of lahor is
seriously felt.

Wholesale and retail trade is generally reported as
good, exeept in British Columbia, where conditions have
yet to take the turn for the hetter, though they are look-
ing to improvement from Government aid  to ship-
huilding and to farming.

Manufacturers, with few exceptions, particularly
those engaged on war supplies, are busy and appar ntly
prosperous.  The making of munitions extends  clear
across to British Columbia, Even in Northern Ontario
bullets for shrapnel are being made.

There is little building or construction. Lumbering
has improved somewhat. Pulp and paper manufactur-
ers are particularly prosperous. Mining is henefiting
from the high price of metals, and inerease in smelting
is enlarging the consumption of coal for coke. The
Cobalt distriet is beginning to feel the effect of the high
price of silver. There have heen difficulties in trans-
portation both on land and sea, which have affected pro-
duction. Wages are high, both male and female. Al-
together the picture is a pleasing one were it not for the
cause and uncertainty.

s,

Cheese is

in the produe

ever
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= THE NEWBIGGING LINE o

NOTICE

On and after July |4 our prices will bhe
advanced 10

All orders received during the month of

Jur he old pr but must be f
y
A glance at the articles shown in the list
below, which enter into the construction of
our cabinets, will
we are paying

25 o 45
Stains 400 1000
Shellac
Oils 25
Waste 40
Brass Butts 137
Screws 15
Furniture Hardware 40
Sandpaper 30

Shortage of labor on account of the war, and
lack of efficiency with new men, when pro No. 68, GOLDEN OAK. Top 17x17
curable 50 Ao« i

HEIGHT 48" WIDTH 20
No. 43, FUMED OR EARLY ENGLISH
No. 44, BIRCH MAHOGANY,

Newbigging Cabinet Co,

HAMILTON . ONTARIO

Player Roll and

Record Cabinets

for all makes of
Machines.

Write us about your
requirements,

No_ 83, GOLDEN 0AK
No. 81, MAHOG
o AE e No. 80, GOLDEN OAK
R Sy 1 No. 1, MAHOGANY
base of Victor No. IX. No. 82, FUMED OR MISSION
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Theoretical Optimists.
Tlll'llil", is quite a noticeable sprinkling of what may
e termed theoretieal optimists in the husiness world
of this country,
pereentage,  These

and the talking machine trade has its
theoretical optimists  will always
second any resolution of confidence in the country and
the trade outlook.

They never see any reason o doubt the husiness
future,
a good one, In fact can see no reason why it should not
be the hest yet.  But—will they back up their theories
with their capital 7 Will they place their orders in the
early spring for the next fall’s trade, or will they drift
along as mere theorists and order only when they have

They will agree that next season is likely to he

customers actually on their doorsteps

As long as there has heen modern  husiness. as
modern business is understood, there have heen retailers
dilatory in orderving.  They 4
thongh they ean never put in aetual figures the amount
of business lost hecause of not having the rvequired

invariably the losers,

goods in stock.
talking
having reference en

Just now the most pertinent slogan for the
machine trade is “order carly,”
tirely to fall business. The Journal has made carveful
inquiries among manufacturers and wholesalers and the
sources of materials, and helieves that the condition of
the market has not been exaggerated.  Supposing for
a moment—if such a supposition is possible—that every
retailer of talking machines in the conntry doubled his
orders of last year and had them in his distributor’s
hands by May 1st, for September st and October Ist
delivery, each dealer could he positive in the knowledge
that he would not get all the machines ordered.  The
manufacturers could not possibly turn them out, in spite
of the frantic efforts being made to enlarge
inerease outputs.

factories and

There is another reason for ordering now. It is
the matter of pr With wages and materials going
to unprecedented figures and the demand still growing,
higher prices ave the logical vesult
in these pages last month, there is and will he a seareity
of rolling stock.  Under
carrier compunies receive regular deliveries of cars to
take care of wastage and natural expansion, freight may
be from a day to & month hetween point of shipment and
point of consignment.  What can be expected when new
cars are not being turned ont because men cannot he
found to build them, and when the demands for munition
and food shipments take precedence over other mer-
chandise? For the time being, at least, the modern
poliey of quick deliveries will be set aside by the pro-
gressive dealer, who will prefer to stake his chances of a
successful fall trade upon assuring receipts of stock by
ordering well in advance,

Also, ns emphasized

normal conditions when the

How Much Time to a Customer?
GLIOW much time should he given to the sale of a
" was asked of an experien !
cosstul salesman in o retail talking machine
L

prompt veply

wl sue
fient
was the

record

at's entively a question of salesmanship,”
s that buy a

vecord 1 wonld give about five minutes, and with some

Po some record eustome

others, it 1 spent an howr in demonstrating and selling
a single recard | would consider the time well spent
“You must either know your customer or size him
up. 1 wouldn't pay to spend an hour selling one record
to a person who was not a prospect for more records, or
who would not be in o position to influenee someone els
to buy records.  You must gauge your customer, and
that is not always casy to do
t through with an inter
ealler in ten minutes, where others
would keep him halt the forenoon
tion of mental attitude,
knows the value of his time and has trained himselt” to

S Nome business men can

view and dismiss the
Perhaps it is a ques
The person being interviewed

consider the interview at an end when the business is
acted, and he can
king the latter feel that it is his time that is too
valnable to waste,

“Similarly in selling a record
the most profitable thing to do;
getting the customer out in a minimum of time, or i
might be in keeping him around for an hour. It de
pends upon a number of cirenmstances, and only the

taetfully dismiss the visitor,

It is a guestion of
which might be in

good salesman knows how to be governed by cirenm
stanees, but he cannot put into words any explanation.
All he ean tell you is not to waste time, and to sell
enongh records to make your work profitable, regardless
of how little or how mueh time is given to the eustomer,*’

The Situation in Britain.
RITISH dealers are confronted with a most
situation by the action of the Government in pro
Libiting the imports of all wusical instruments, com
ponent parts and supplies
only to affect the mam
also 6,500 dealers.

serions

This restriction is said not

durers and  wholesalers, but
One estimate of the talking machine
teade in Britain shows the manufacturers to have a
cupital invested of 11,000,000, and  the
$2.500,000; that hoth combined have
mostly men over age or medieally unfit for the army,
and women, with wages paid amounting to 5,300,000
Commenting on the gquestion of the hour in trade cireles
in the O1d Land, the Talking Machine News says: **The
total amount of business done is 40 per eent. less than
pre-war figures,
pletely-fitted-up machines were, as far as can be ascer-
tained, 250,000 from Germany, 50.000 motor parts from
French Switzerland, and 50,000 from America, making
a total of 350,000, During the year 1915 about 250,000

denlers

00 employees,

Before the war the imports of com
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The

Phonola Agency

is worthy of

Your Best Efforts

THE PHONOLA THE PHONOLA

s equipped with 4 strong,  is a money - maker, Our
noiseless, accurately-made agency terms leave you free
motor. It plays any make of to handle any other make
disc record. s reproduction you desire. Qyr prices en-
of the voices of al| the artists  able you to reach everyone

is as lifelike as jt could pos-  with a good profit for your-
sibly be, self,

The
Pollock Mfg. Company

Ml i ok LIMITED
anufacturers of the
“PHONOLA”
Berlin - - Canada
There are

8 Popular Phonola Designs

to suit every taste, They retail at $20,
$30, $40, $65, $85, $125, $160 and
$250,

;¥
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mators only for the completion of talking machines were
imported,  With the exception of the motors, all other
parts of the talking machines made in 1915 were pro
duced in this country, so that, whereas in pre-war timg
practically the whole of the lower price portion of the
industry was dependent on Germany for complete ma-
chines and component parts, new hranches of the teade
have heen ereated in England, and it is safe to say that
when normal times veturn there will he no necessity to
buy any of the parts abroad; but in the meantime con

sideration and protection must be shown and given, as
the clock-work motor mechanism can only be made hy
firms with large plants, now controlled for munition
purposes

“It should he taken into consideration that the larg
est manufacturer of gramophones is now a controlled
munition factory, and, therefore, unable to manufacture
any of the talking machine metal parts.  These parts
he is forced to import from his American factory in
order to keep trade together. The motors are small,
and are shipped 360 to the eubie ton, and represent from
one-fifth to one-twentieth of the value of the completed
article,  Furthermore, it is interesting to note that the
whole of the gramophone record manufacturing industry
is now entirely free from foreign competition of any de
seription, but must inevitably fail in its objeet if the in
strument of veproduction is stopped in manufacture,
Fully 33 173 per cent. of the total machines and records
manufactured are heing used mainly by military hos
pitals, camps, and by troops in the tren
rest camps.

hes and in the

Frank Discussion of the “On Approval” Evil.
AL.\IH.\'I' without exeeption every trade is troubled

by bad buying habits.  In the talking machine
field undoubtedly one of the most pressing questions is
the records-onapproval problem, It is interesting, ther
fore, to peruse the situation as presented by a writer in
Printer’s Ink, who says in part: ““Different lines will
be interested in the efforts which are being made in the
talking machine trade to overcome the habit originally
encouraged hy a few over-zealous de
records on approval

lers, of demanding
By slow degrees the practice
grown, until leading distributors assert that it consti
tutes an actual danger to the future development of the
industry.  The life of a talking machine record
as perfect reproduction of sound goes—is limited
time a record is played its period of
shortened, and a record which has heen out on approval
half a dozen times without finding a purchaser is not
going to give perfeet satisfaction to the man who does
finally buy it. 1f he gets three or four of these partly
worn-out records he loses interest in his machine, and
stops buying records altogether, That is the most seri
ous thing that can happen, for the prosperity of the
talking machine industry is coming more and more to
depend upon continued record sales.

“It does not help matters, in so far as the goods
on-approval question is concerned, that the talking ma-
chine dealers got themselves into their present predica
ment by zeal in promotion work. As the talking ma
chine trade developed it was but natural that dealers
in all parts of the country should push the demonstra
tion of their instruments in the home just as the demon-

has

s0 far
Each

usefulness is

TRADES JOURNAL 29
stration of sewing machines, carpet sweepers, vacunm
cleaners, etes, has long been carvied on along the same
lines.  Indeed, in the case of home entertainers of the

phonograph elass there was an especially good reason
for home demonstration in that such an instrument al
most invariably displays its tonal qualities to better
the environment of a
than in a store, devoid of satisfactory

advantage in private residence

1eoustic proper
ties and with the distracting noises of street teaffie, ete

nearhy

“In omany instances it has not been the custom to
confine the home demomteation of an instrument to the
presentation by an outside salesman; rather has the

prospect heen encouraged to receive the musical treasure

hox into his home for a few days—preferably ‘over a

holiday " or during a “week end’—and to try it in his

.t his leisure and in the company of members

[T

of the family, neighbors and friends.  For such a try-out,
i colleetion of records must needs be sent with the in
strument, and a customer educated to this method of
seleetion at the outset very naturally desives to con

tinue it when it comes to placing the repeat orders, which
are so largely responsible for the unwavering prosperity

of the talking

iehine trade

“With the growth of this ‘on suspicion’ business
many talking machine distributors have, however, sud
denly found themselves in deep water,  Nor is it merely
that a heavy investment is incurred

ion weighs

although this con
when it is ex
plained that it is nothing unusual for a talking maching
dealer to have out on approval at one time as many as
1200 records, ranging in price from 65 cents to $7.50
cach,  Any business man can appreciate the havden of
hookkeeping that this involves, and on top of that there
is swollen delivery expense by veason of the faet that
most approval prospects ask to have records sent to their
homes for tri;

side

as may e surmised

and called for at a stated time or upon

External vather than internal, though, are the diffi
eulties that have suddenly made this question of go
on approval the issue of the hour in this field.  The
dealers might have stood for the heavy overhead in
volved  in selling, but  what
raised the question of whether the practice is

this method  of

worth while is the losses ineurred owing to the damaged
or unsalable condition in which a considerable share of
approval goods arve returned by careless prospects, Al
most every dealer has his own tale of woe, with varia
tions as to his troubles in this dir
records reta

ion.  Stories of
wed for long periods and then returned with
of approval records almost worn out hy re
ted playings with heavy needles: and of damage to
records for which the “horrower’ would assume no re
sponsibility, make up a dire chapter,

HSome talking

no purehase

machine record distributors

adopted the obvious solution of putting in

have
foree an
iron-clad rule to allow no records to go out on approval
and in some cities an effort has been made to induee all
the local dealers to subseribe to an agreement to this
effect, evertheless, all is not plain sailing.  In the
average city it has heen found that there is & eertain
proportion of the merchants who do not incline thus to
hind themselves, and cven in the case of an individual
concern that firmly believes in the principles of the thing
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More Distinctive Than A
Strad

The genius of the great Stradivan did not produce
a violin so distinctive from other violins as

- ™ New

Edison

is distinctive from all other sound
reproducing instruments.

In no other field of scientific,
artistic or mechanical endeavor
has so distinctive an achievement
been made as by Edison in the
development of his new art, by
which all forms of music are
literally Re-Created — nothing
which the human mind can con-
ceive possesses so great a distinc-
tion among similar articles as
. N Ed_ison's' new invention has
i, gt s S 4 i, | aChieved in the field of sound
of b imerpretations is” Re-Created by the: New Edon reproductlon.

This distinctiveness extends to the sales policy and
methods of Edison dealers, who are Edison dealers
because of their fitness to properly present the New
Edison to the most sensitive music lover. We
welcome correspondence with dealers of equal
calibre.

THOMAS A. EDISON

Incorporated

103 Lakeside Ave. « Orange, N.J.
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it happens now and then that a vequest for records on

approval is recvived from a good customer, to offend
whom might be questionable judgment

“What makes the whole system so particularly per
plexing is that in the case of talking machine records
there ave cortain good sound redsons for giving the pros
peet his head in the matter of a tey-out sueh as wonld
not apply in the ease of photo cameras or antomobiles
or other wares that require expert manipulation to bhest
show their paces.  Any owner of a talking machine ean
play a vecord quite as satisfactorily as the professional
salesman, and experience has proved in orepeated in
stam
a prospeet will by a greater number if h

wds in recital
ird in his own
home than it listened to at a music store,  Then, too,
there are incidental considerations, sueh as the faet that

s that out of a given number of

callers at a home where records are on trial frequently
wds that they have heard in this wi

“Those distributors who seek to eurh the evils of the

approval system without uprooting the entire plan f in

trodueing goods into the homes have had some success hy

inducing customers to sign an agreement

colleetion of re

whenever a
en out of a store ‘on loan.” In
some eities distributors have co-operated in the adoption

s s ta
of a uniform deatt of an agreement,  There arve usually
three or four main stipulations in sueh a contract.  First,
the prospect agrees to return unaceepted records within
a reasonahle forty-vight hours is a favore! time
limit, this permitting the withdrawal of records from
stock over Sunday.  Second, a promise is made to take
from the consigmment minimum purchases of a certain
amount or a certain mumber of records—33 173 per cent.
of the total valuation being a sales guarantee that is
used hy v d Third, the recipient of the
Is obligates himselt to return rejected records in
good condition or that worn
damaged while in his posses In order to aid be-
forehand in settling the questions that might avise as to

time

to pay for any are or

o,

what constitutes reasonable wear and tear in the case of
records played on trial, some dealers add to the agree
ment to Le signed o fourth stipulation to the effeet that
the records shall he played only with needles of a type
helieved to impose little or no wear on the playing surface

More ingenious yet are the trade-retention schemes
which have heen devised by distributors who are de-
termined to eliminate entively the withdrawal of records
on approval.  One antidote that has been almost uni-
versally adopted is the provision at the talking machine
store of individual sound-proof hooths, where a prospect
may try in seclusion the records in which he is interested,
playing each seleetion several times it he prefers, hut
taking from the store only sueh numbers as are hought
and paid for,"

The “Sealed Record™ Plan a Great Help.

Y attacking the recordscon-approval  buying in a
positive, construetive way, one dealer has greatly
improved conditions in his business.  He say By
long odds the most significant plan—and the plan which
gives greatest promise of ultimate suceess—is that which
involves the exclusive sale of new records in sealed en-
velopes.  *People are getting the habit of demanding
records on approval,” say the distributors who are advo-
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cates of the “sealed vecord” plan, *Very well; we shall
procecd to develop a counter-habit which shall aet as an
antidote,  We shall not diveetly attack the habit of
records-on-aproval; in faet we shall say nothing about
it. On the contrary, we will advertise the fact that our
vecords are sold only under scal, which guarantees that
every one is in perfeet condition.  We will edueate our
customers to demand records under seal, to look for the
seal hefore they buy a record—in short, to
habit of buying only wew vecords,  They will not ask for
records on approval, becanse they will know that we
can’t break the seal and still sell the record as new. In
brief, instead of teying to break up the bad habit by
dirveet action, we will tey to substitute a good habit in
place of it,”

elop the

SOne of the large distributors, who controls his own
retuil outlets, asserts that the plan has enabled him to
do away entirely with the practice of sending rocords
on approval
papers,
ordinar showing the sealed vecord and
explaining its purpose.  OF course, any desived re
are demonstrated in the stores, but none go out of the
stores except on purchase and under seal.™

Uses for Worn Needles.
OWN with waste! That is the slogan of the day
Save daylight.  Save paper
NSave everything.,  Waste nothing

He has advertised it widely in the news.
il the retail salespeople are able to meet any
objection by

ords

Save old clothing
In this connection
the question of used talking wachine needles has come
up. and some are wondering in what way they could In
utilized.

A controve
Sun.

sy has been going on in the New York
The unknown who started it wrote to the paper

a short time ago, and stated that thousands of persons
who owned talking machines would he exeeedingly in
terested in a method of turning worn needles into some

useful purpose
the post-offi
in order to «

As soon as his letter was pubilished,
had to add another carvier to the route
sliver the mass of suggestions sent in. It
seems the Germans have hit upon an inhuman method
of getting rid of these needles by using them to fill shells,
as several of our wounded soldiers have testified

One suggestion was to the offeet that the needles
should he given to glaziers, to he used instead of the
triangular zine brads generally used to keep panes of
glass in window frames.  This was answered by another
genius, who wrote at length and on both sides of the
paper, stating that the needles were absolutely useless
as a substitute for glazier’s brads, but that they should
Le driven into the heels of shoes, on the side where they
wear down, thus preventing fallen ingrowing
nails and pigeon toes, at the same time affording the

rer a sort of caulk, similar to that nsed by humane
drivers on snowy days, which would enable the needle
shod pedestrian to stride along the slipperiest of streets
without skidding—a sort of non-skid shoe, so to speak.

A budding financier, scenting fortunes in the export
trade, sugges syndicate  of  talking-
machine owners, who would send their worn needles to a
central point, whence they would he shipped to Afriea
and marketed there among the savages for tattooing pur-
poses.  Someone telegraphed in to state that he used his

rehies,

ted o co-operativ
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Otto Heineman Phonograph Supply Co.

INCORPORATED

25 West 45th Street
NEW YORK

CHICAGO OFFICES
19 West Jackson Boulevard

FACTORY
Elyrin, Ohio

We manufacture high grade motors

for phonographs. Eight different

styles, playing from one to eight
records with one winding.

TONE - ARMS
SOUND-BOXES

Write for our new C atalogue
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discarded needles to save his apple trees from cater
pillars and bugs and things, hy first daubing a ring of
sticky stufl' around the t trunk, and then ing
the needles into the glutinous matter, butt end down,
point end out and so close together that millions of in
seets, climbing after the frait, conomitted suicide when
trying to get over the stock the result
heing that the neighbors’ children, who got all the apples
one dark night, didn’t find a single worm in any of
them,

The controversy

st

le thus formed

is still unsettled.  But
what use may eventually he found for used needles, one
thing is certain, afto
they should not he used over again for the same purpose

A Menace to Profits.

ECORDS on approval is the particular worry of the
retail talking machine trade in various centres of
Canada and the United States, ineluding the City of
Toronto.  With a view to properly subduing this par
tieular problem and one or two others, o number of
talking machine men of Toronto have had a conple of
tings.

no matter

onee being used to play o recond

informal m
machinery for taking care of such problems has heen
provided in the Retail Piano Dealers’ Association,
There are many other
ganization or fri
ing ohjectionable features such as the giving out

In this city, however, the necessary

itres where there is no or

dly hasis of co-operation in eliminat
of

records on approval has developed into.

As the trade has grown and the number of record
buyers has inereased, so has the number of persons who
would have musical entertainment at the expense of the
talking machine dealer,
dozen records on approval for three days, another will
allow two dozen for a week, and so it goes until there is
no basis of “records on approval’ other than to grant

Becanuse one dealer allows a

the customer all he asks.

One dealer prides himself on his suecess in eliminat
ing this kind of business. “*We have found,”” said he,
“that people will get records on approval from other
houses and make their purehs We feature
clean, unseratehed, unused records, and this seems to
cateh on,”

Whether the retailers in
aperation or individually—the more diffienlt way—they
find as the trade develops that greater is the necessity
for curhing their liberality in entertaining their
tomers and their eustomers’ guests by means of records
sent out on approval.

w from us,

1y mtre do it hy

0o-

“us
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Some Adjustment Instructions
HE accompanying instruetions in minor adjustments
of the talking machine motor are reprodueed from
a folder sent out by the Columbia Company
Installing Governor on Universal Motor.
When installing n
take out old governor and driving shaft

W governor, let motor ran down

plave  new

governor in position with  worm  meshed  with - hevel
pinion so that points of teeth in bevel pinion elear hot
tom of worm 1764 inch

Adjust hevel pinion on turmtable shaft so that fibe
gear is centeal with worm on governor shaft, fastening
the set serew

Adjust governor threast hearing at sliding collar end
so that there is very slight end-play in govornor shaft
furntable shaft

he sure that governor will vevolve freely and smoothly

With thumb and fore-finger revolve to
Place driving shaft in position on conical hearings
teeth of e

teeth of hevel pinion at piteh line

so that ol driving

ar meshes nicely with
Fasten conieal hear
ings in place with set serews provided for same in motor
Care shonld be taken that the driving shaft will
vevolve freely without end play
Place unit

in eabinet, wind, and listen for noise

Should any develop, remove unit and adjust governor
bearving  bracket  at  worm-end  of
in toward the turntable shaft, or a
that best position for mesh of worm and teeth of fibre

governor  shaft

ay from same, so

Mesh of worm should at all times he
not less than halt its depth on fibre gear teeth

After n
and set s

gear is obtained.

king adjustinents, ascertain that all holding

ws are tight

Governor and dreiving shalt hearings should he well

lubricated with 3-in-1 or Nyoil
To Set Speed of Motor.

Set speed indicator at centre line on indicating plate
At
tuch a small picee of paper to turntable, and with motor
running, count revolutions of
which should be approximately 80
loosen set serew in governor fixed collar and move slid
ing collar away from brake shoes until desived speed is
To reduce speed, move sliding collar toward
hrake shoes, v Tasten set serews in fixed collar
after making this adjustment,

The above adjustment can he made without letting
motor run down, by hlocking the intermediate gear with
a picce of soft wood in the teeth, or placing a small

See that brake shoe pads have sufficient lubrication

turntable per  minut

To inerease speed

obtained.

TONE!—If you think that word is getting worn
out, you will find it is only just now coming to

¥ carry its full meaning so far as Columbia -
'l Grafonolas and Columbia Double-Disc Records are J
L) concerned. Nore ¥
( Wite for **Music Money,"* a book ** full of meat ** for those Columbia Graphoph Comp

dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Toronto
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|~ \ THE INSTRUMENT OF QUALITY
Il
RO

| CLEAR AS A BELL

What the Retailer thinks—who has
handled the SONORA—is more import
ant than what we say Here are the
unasked-for opinions of dealers who
know the SONORA from actual experi-
ence in retailing it. These quotations are
from letters picked at random from our
files. We have many more like these.
IMPERIAL
- R

Each Sonora Phonograph priced above $100.00, can be
equipped with Electric Motor at an additional
cost to the consumer of $45.00.

o Manufactured by

iy Fxtra SONORA PHONOGRAPH CORP., NEW YORK

N Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

% L MONTAGNES & CO.

e Compariment. a ki Ryrie Building, Yonge and Shuter Sts., TORONTO

e bt il ot i
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serew driver through hole in intermediate gear so that
motor will not get away and race, thus destroying gears,
as well as submitting person making the adjustments to
liability of injury. 1t is, however, always safer 1o let
motor completely run down hefore proceeding with the
adjustments
Adjustments for Irregularity.

Leregularity can frequently he eliminated as follows
ur
governor balls hetween thumb and forefinger and pr

Loosen governor spring serews in sliding collar sp
8
springs inward toward and against governor shaft, and
while held in this position tighten serews; this equalizes
the tension of springs and properly balances the gov
ernor.  This adjustment can be made without remoy
ing but be blocked as above, or
allowed to entirely run down

Sticky Governor; Due to Dirt or Gummed Oil.
Allow motor to completely run down.  Remove gov
to fixed collar on
located in
in fixed
purts in

governor, motor must

ernor from motor, Serateh a line elose

governor shaft in order that collar can he

same position as hefore Loosen set serew

collar, remove worm shaft, thoroughly wash
henzine or gasoline, re-assemble with fixed collar on line
previously seratehed.  Be sure that set serew is fastened
seeurely in the fixed collar, and proceed with installa

tion as for new governor
Noisy Governor.

Governor shonld show seareely any play in its bhear
ings, except slight end-play Bearing holes worn too
large in diameter or governor pivots worn too small
would develop noise.  Remedy:  Replace  with  new
parts,

Broken Winding Crank.

If, when an undue steain is used in winding, the
erank or winding pinion breaks, the cause is invariably
due to the guide or eseuteheon which is fitted on the omt
This is very

attach the
crank and leave this serewed on ready for winding, then

side of the ease, not heing perfeetly in line
simple to remedy, fix the motor in position
remove the se which hold the escuteheon in place,
plug up the two serew holes, and then, while the erank
is still in position, and the motor firmly fixed, serew the
eseuteheon hack centrally over the erank, and you will
have no further cause for complaint

Blasting Reproducer.

If the reproducer blasts, it is cither due to a damaged
mica diaphragm, or the pivots holding stylus, or needle
arm, in position, having become loose.  If the latter,
loosen the two small lock nuts, tighten the two small
serews with a small serew driver, then hiten nuts
This company furnishes a small tool at 50c. for repair
ing reproducers.

Money Saved for Retailers by Price Maintenance.
OW things would work out, were fixed prices dropped

in the talking machine business is ably outlined hy
Chas. B. Klein, of a prominent Ohio firm. Mr. Klein's
article, which is too lengthy to be used in full, is heing
run in instalments in the Canton Repository
up the sitnation which would prevail were fixed prices
climinated, in the following excerpt :

“The leading makes of talking machines are now
sold to the consumer by the retailer at a uniform price

He sums
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all over the country.  You can send a ten-year-old hoy

mto any store in the country, who are authorized agents
for the best-known makes of talking machines, with $200
cash in his pocket to buy a machine and he will do as
well as you could yoursell
loss than $200 for ; The price and models
heing standardized, no dealer could vary the price or
stibstitute other models without detection

But who would think of sending a ten-year-old hoy
to buy a $200 article not standardized
no uniform fixed price

He will pay neither more nor
200 machine

and which had
!, such, as for instance, a piano.
I the uniform fixed price was removed from talking
the bars let down and each dealer privileged
to fix his own price and the price cutter given full play,
what would happen?  What would be the effect on the
consumer and on the dealer and on th

machines

s people ! 1f
the manufacturer could not devise some plan to control
the resale with the retailer
or by establishing his own selling agencies in every

price hy special contract
selling contre, this is waat would happen and would he
necessary i the retailer was to get the same net margin
on sules he is now getting

“First, the manufacturer would have to destroy all
means of identifying the present models and the prices
now attaching to them.  The, at present, $200 model,
for example, would he given a different shape or ap
pearance in the case design, and the dealer would then
mark it to sell at, say, 25

“Then when Mr, Shrewd Buyer came in and asked
for a price reduction beeause he is a prominent citizen
or hecause of the prestige added to the establishment by
having sueh a substantial citizen as a customer, he gets
it for, say, $190, but only on his sacred promise not to
tell any one; then when Mr, Plain Citizen or Working
Man came in to buy the same model, and not being an
adept in the noble art of dickering, he pays $225 or
$240, and in some cases $250,

“After a while the Plain Citizen discovers that he
has paid %20, $30 or $40 more for the same machine
than did the other eitizen,

“He goes back to the store in just rage and the
poor talking machine salesman, who is perhaps a mere
hoy, and has had no other experience than selling at a
uniform price, his sales methods heing heretofore as free
from subterfuge as that of a postage stamp salesman,
trembles und makes a feeble attempt to explain and fix
up matters, but fails utterly,

“The enstomer goes out storming, denouncing the
whole concern as a erooked hunch, and vowing never
again to buy another cent’s worth at that store, and
proceeds to advertise the fact and to tell his friends all
about it

“Then the dealer sees a great light ; he now realizes
that the cut-price game requires different handling than
does the fixed and uniform price plan. He now realizes
that while he has heretofore under the uniform price
plan run his talking machine department profitably with
the aid of a young, inexperienced and low-price sales
man, he now requires a veteran, and one who is ex
perienced with this particular method of salesmanship,
one who has the qualities of a Hannibal ready at all
times to meet the surprises of any sudden exigeney or
situation, His salary will be more than he has been
paying the inexperienced salesman, but he must have
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Live dealers, it will pay you to carry and
demonstrate the
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Our new Sounding Board principle elimi-

Model 5.
Universal Electric Motor.
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nates all metallic and muffled tones.

Our motors are manufactured exclusively

for us by The Waltham Watch Company.

Finished in satin mahogany and mission
oak.

Retail prices range from $21 to $100.

Write for Dealers’ Terms and Discounts

Model 4.
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Arionola Mfg. Company, Limited

Head Offices, ROBINS BUILDING
TORONTO $ ONTARIO ;
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M
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him; he figures that he will get enough extra price over
and above what the young and inexperienced salesman
would get to more than make up for his extra cost.  He
finds and hires his man and gives him full charge

“Mr. Jones comes in oand buys the same type of
machine sold to the prominent citizen, but Jones pays
$200 with a promise not to tell any one about the cut

price.  Later on Brown comes in and also buys a machine

of the same type and pays $240, with a promise not to
tell any one about the cut price.  Later on Brown dis
covers that he paid $40 more for the same machine than
He, like the p
Justly so, as he thinks, for did not that lying salesman
tell him that $240 was a very special and confidential
e goes back intending

did Jones ain citizen, gets angry, and

price, not made to everybody !
to elean up that store and to denounee that salesman as
a liar to his face, and make him own up and confess his
perfidy

“But Jones is not dealing with the hoy salesman as
did the plain citizen, he is now against the rveal thing,
a product of the eut-price system.  The conversation
runs something like this:

Brown (trembling with rage v. didn’t you tell
me that $240 was a very special and confidential priee for
that machine 1 bought !’

Salesman (in a soft, musical voiee)—1 did.’

Brown—"And didn’t you tell me that no one ever
hought that same machine for less than %2407

Salesman  (pleasantly “That's  exactly what 1
said.”’

Brown—""Didn"t you sell Jones that same identical
d——d machine for $200"

Salesman (looking at Brown like a fond mother looks
at her haby *“No, | didn't,””

Brown (sereaming with rage)—"WIHAT?"

Salesman—**Now look here, Brown, | didn’t think
you were that kind of a man. 1 liked yon because |
thought you intelligent and a gentleman, and when 1
learned that your father and my father nsed to go to
school together, 1 just went the limit on price and gave
you a $250 machine for 240, and 1 was called down
good and proper by the head of the house for doing it—
and now that is all the thanks 1 get from you for doing
it.”

Brown (puzzled)—"“But didn’t you sell Jones this
same machine for $200°"
Salesman (looking at Brown triumphantly )—*No, 1
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didu’t sell Jones the same machine for $200, hut 1 did

sell dones o second-hand machine of the same type for

$200."°
Brown (weakening But | saw the machine and

it looked as new as mine does, ™

esman Yes, exactly so: you see we used it for

demonstration purposes, hesides it was out  on  trial
several thnes
to look like new

didu’t notie

I had the case all polished up and made
but the works are badly worn,  Jones
thinks it is new, but for

e is

that, and
heaven's sake, Brown, don’t tell Jones about it
not cheated, for he has his money s worth,”

apologetically Well, | just told my wife
that you didn’t look like a man who would take any
unfair advantage of

Brown

but just to keep her satisfied
I promised her 1 would come in and see you abont it the
next time I was uptown.”™”

Salesman—"1 am glad you came in and gave me a
chanee to explain.”

Brown—"1 didn't intend to ever another
dollar in this store, but 1 see that | was mistaken, and

spend

by the way, my neighbor is going to buy a machine and
I am going to tell him not to by it of anyone but you,
becanse T know you will treat him rvight,™

Salesman—"1 appreciate your

kindness,  but  for
heaven's sake you didn’t tell him what you paid for your
machine, did you!"’
“No, | didn't.™”

“Well, don’t tell him. Just sy to him
that you paid $250 and when | sell him | will just hand
you a “five spot” for your trouble.”

Brown
Salesman

Brown—"""Thanks, | am glad 1 came. 1 will caution
my wife not to tell anybody about Jones” machine.””
* friend in

striet confidenee about Jones™ second-hand machine, that

“But later on Brown's wife told a

friend told another in striet confidence, that friend an
other, and finally some friend told Mres. Jones in con
fidence, because she felt that it was her duty to do so
“Jdones hears of it and is furious, like Brown, he
goes hack to the store to
sulesman look like 30 cents, but he
without his host
things:
Jones

an up things and make that
is also reckoning

Here is the way Jones eleans up

SDid you sell me that machine for new "

(gaining time to marshal his  wits

““That is a funny question.  What makes yon ask that
Jones (angrily )—**There is nothing funny about it

Salesman

Do you know that our Foreign Record Depart-
ment issues records in thirty-eight (38) different
- languages, and that thousands of Columbia dealers
J in this country are making good, regular money on
Nowe &S these records?

Colandbis Bt ot i
365 Sorauren Ave., Toronto

( Write for ** Music Money,'* a book ** full of meat"* for those
dealers interested h quick and frequent turnover of capital. )
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_:Venf/ for free catalogue

As exclusive Ontario Distributors, and the largest distributors in Canada of
COLUMBIA GRAFONOLAS and RECORDS, we have just doubled our orders with
the manufacturers for our next fall's stock. Are you trying to insure against lost busi-
ness next fall by getting your order in early?

Your books show exactly how many Grafonolas you sold last year from Sep-
tember to December. If you want to insure your profits for this Fall, you should place
orders now for delivery on the first of each month. Dealers who place orders in this
way will make it easier for the Factory to plan for the tremendous output involved,
(Over 8,000 men are now working at the Columbia factories). This early ordering
will make our work easier. You will make sure of your own supplies and will not have
to lose profit because of lack of goods.

Che Music Supply Co. 36 Wallington S, E.

SOLE ONTARIO SELLING AGENTS FOR COLUMBIA Toronto, - Canada
GRAFONOLAS AND RECORDS
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You sold me a second-hand machine for new, didn't
you !

Nalesman Who told you that

Jones—*1 didn’t intend to tell you, but 1 found out
that you said to Brown that mine was a second-hand

machine, ™

Nalesman I am glad you came in and gave me a
chance to explain, You know, Jones, you promised not
to tell anyone how much you paid for your machine:
besides 1T had trouble with the head of the house. He
didn’t want to let your sale go through heeause we were
losing money on it, but 1 got him to consent when | ex
plained that your good-will and influence was valuable
to the house, but that’s what 1 get
You see, it was like this:
in with blood in his eye,

for trying to treat

you right When Brown cam
kind-of-sudden like, 1 had to
do something, and do it darned quick, so 1 just told him
that your machine was second-hand
fied. What else could 1 tell him

at you, | thought had
honesty than that; besides you have
lieing an expert mechanie

to keep him satis
But 1 am surprised
confidence in
the reputation of
Can’t you see that your ma

yon more my

chine is new, alsolutely new
lidn't tell

it must have heen my wife

Jones—** |
told it,
I didn’t believe that it was a second-hand machine
Jjust to keep her satisfied | promised her |
up and see you about it,
you for
confidential,

a soul ahout the price. 1If

anyone
Lt
would come
I see your position and don't
but 1 will keep this
I am going to bring

hlame ing what you did,

hy

and say, the way

up a friend who wants to buy a machine like mine My
wife didn’t want me to bring him up until 1 saw you
about that second-hand business. She was afraid von

would cheat him, but I will explain it to her and it will
be all right,””

“Jones and Brown are fooled. If any more talk
of their being cheated reaches them they will just ‘say
nothing and look wise," each one feels a seeret satisfac
tion in having received a better deal than did the other
and each one feels grateful to that salesman and will
recommend him to their friends and maybe after many
years they will make up and spend  their remaining
days trying to fignre out who was the goat. Under the
Stevens bill this salesman could not sell a $200 model
for %240, and neither conld he represent and  sell a
second-hand machine for a new one; thus the consumer
is protected.

“This kind of salesmanship talent is rare and costs

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS

I said to h"'v.
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the dealer more than the other kind, but the dealer
udds the extra cost to the average price he receives for
his machine, and again the consumer pays the retailer

the retailers” cost plus a faiv profit and plus the cost of
the waste or lost motion vesulting from price cutting
To prove that this kind of salesmanship is vave and
in great demand, 1 need only cite the notorions facet that
all over this country there is a eryving demand Iy piano
dealers for salesmen, real salesmen, who ean make good
the Did any
crving demand for salesmen who could make good in the
with

talking machines

in cut-price system one ever hear of a

sule of standardized articles uniform price, such
as for instance,

“The result
i %200 article

dealer

is that when the constmer buys
the plan i the
gross margin of profit than he

average

under cut-prie pays

Ve

pays to the dealer when he buys under the present uni
In other words, the expense per cent
of selling a %200 non-protected article is much greater
than the expense per $200 talking

machine uniform

form price system

of selling a

plan.™

NEW RECORDS

Edison Blue Amberol Records for July.

cent

under the price

ODNCEBT LlﬂT ll 'III EACH i
5 \ir . st (Gounod Sopran
6 My oster-Spaldin Violin

t Npalding
2018 Wake ne. orehusten aecomy

2015 Americar

Fanty k. Military Band
2004 Battle Cry of Tonor,  orehest
2012 Dixie (Emmett).  Mixed voieos, orehostrn mp. Metropolit
Chorus
2010 Yankes dle. Mixed voices, orchestra . Moetropolitan
ed Ch

2000 Babes in the Adie (derome Kern).  Sapran
and Ten and Walter
runt

2407 1 Can D Sybil (dohn L. Gol

Murray

2016 Yook Huin Hickey | u i Young
und Wendling ! Walter Van
Srunt

2408 Call Me Y our Durling Again (1 P, Skelly).  Soprano, orehostea
accomp.  Elizabeth Spencer andChorus

2809 1 Seem 1o Hear You Gently Calling (William H. Perring).  Tenor
orchestra uecomp.  Emory 1. Randoiph

2007 Lights of My Home Town (Chas, K. Harris Tenor, orchestra
accomp.  Walter Van Brunt

2009 My Pretty Lown (Yod o Barton Orchestra  necomp
Ward Barton

2005 Nanny (1 Have Never Loved Another Giel but You), (Hurry
Lander),  Orelestra aec Glen Ellison

2010 Serenade  (F." Schubert orchestra  necomp.  Burton
Lenihan

2008 What & Wonderful Mother You'd Be (AL Piantadosi).  Tenor

hetra nccomp. - Walter Van Brant
2002 Won | Rose of Love Mills).  Tenor, orchestrn

Wilton ||.nw|
BANDS AND OBCHEx‘rnAs

Waltzes, for Dancing, Society Orchestra
1

Aloha Oe

K. Drigo Armand  Veesey

(Vietor Jucobi), for Dane

2008 (a) (h) The Drum (Gibson), Male
Criterion Quartette

Mixed voices. orchestra secomp.

Will Marion Cook)

Chorus
of lhmmmn \irs—No, 1
|

Helen Louise

Orpheus Male
Hawaiinn Guitars

> Perreira,
Among the Gold (H. P. Danks). Xylophone, un
I Lou Chiha Frisen.
Columbia Records for July.
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2002 \hmln- of ight n anklin) Sterling  Trio,
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Chinn Lady (Van Alstyne). Grace Nash, soprano
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chestra uccomp,
Are You Prepared for the
baritone.  Orchestra

Summer !
avcomy

(Sehwartz).  Arthur Fields,
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Reproducing Violin Tone.

Makers of sound-re producing records have found that

violin music is diffieult to cateh in its full strength when
V1o Butterfield Paytor @ Violin is played in the ordinary way. To remedy this
¢ o and  difficulty they have adopted this special device, according
Nt tenor, wnd Hawaiian 10 the Violin World, The hody of the violin is removed
tntroducing (1) A0 for it is substituted a tube that leads to a diaphragm
Yolenna.  Helon Lowise  whenee o horn directs the sonnd toward the receiving
V1008 Blue and - White  machine. The bridge rests upon the tube, and they
Ol honer Fiddle and Your Bow, You Stole My Heart say that records take ‘n with this apparatus reproduce
Donaldson Fox-trm Blue and White Marimba
the music more perfeetly than those taken from an
Sl g \\'“'.M:‘”” ,".’.,f‘,',],',"”"‘ i ordinary violin. A similar attachment has been made
our Heart, K s w;“l Y g ckley), Homer A. Rodeheaver, g en . ‘ocllo
No talking machine dealer can legitimately expect
L

to be taken seriously as such if he is not showing
the Columbia Electric Graf.

Note ¥

( Write for ** Music Money,”" a book ** full of meat ** for those
dealers inlerested in quick and frequent tumover of capital. )

s to his cust

Columbia Graphopk C

P pany
365 Sorauren Ave., Toronto
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Veteran Piano Worker Deceased.

Mr. George Sanderson of Toronto, one of the oldest
piano workers in the country, suddenly expired in bed
during the night When  Mrs
wakened she was horrified to find her hushand a COrpse
The late Mr
was born in Toronto

recently Sanderson

ars old,

anderson, who was seventy-four yo
He worked with a number of men

now prominent in the t s and was a skilled and elever
mechanic
About eighteen years ago failing eyesight foreed him

to give up piano work, and for some years he did the

finer work in street-car building, until his sight beeame

too weak for this work also.

For several years past he was almost totally blind
had

e is survived by a widow, who conveyed his

and reached the end of his savings when death
came
remains to Ovillia for interment

For several months prior to his death Mr, Sanderson
The tools and a

hoth in well made chests, are

endeavored to dispose of his tool kit.

set of carpenter’s tools,
now offered hy the widow as a valuable collection at a
low price for anyone engaged in a elass of work requir
g an equipment of this kind
cured on application to the Canadian
Journal.

Canadian Jobber Writes from New York.

While in New York, Mr. John A. Sabine of the Music
Supply Co., Toronto, wrote his firm’s customers from the
Columbia recording laboratories, giving them an idea of
conditions in the talking machine trade Although hav
ing several thousand machines on orde . he decided to
double the order in the hope that by doing so he wonld
he able to get sufficient machines to take ¢

Particulars can he se-

Music  Trades

re of those
who anticipate their needs and order carly. Incidentally
Mr., Sabine urged upon dealers the wisdom of getting
fall orders hooked as a precautionary measure,
with the idea that either whole
desired large orders for immediate delivery, being so
far behind with deliveri
still seventy thousand machines hehind,

Mr. Sabine referved to the scareity of men, high
wages and high of materials, suggesting that
Grafonola prices might have to advance. Referring to
records, however, he said there would be no shortage,
and that they would be advertised more widely than
ever,

and not

ers or manufacturers

The Columbia Company was

cost

Music Trades Man Honored.

To Mr. H. Y. Claxton, salesmanager of the R, S.
Williams & Sons Co., Ltd., wholesale musical merchan-
dise department, was tendered a complimentary hanquet
and presentation by the Toronto Sportsmen’s Patriotic
Association, as a testimonial of his courtesy, time and
work in securing the talent, arranging and looking after
the programmes of the Sunday afternoon and evening
recruiting meetings during the winter months. Mr,
Shea, proprietor of ““The Hippodrome,” was also feted
in appreciation of his giving the theatre for the meet-
ings.

The function took place at the Carls-Rite Hotel.
Lieut.-Col. R. H. Greer, of the 180th (Sportsmen’s) Bat-
talion, presiding. About fifty gentlemen were present,
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including the Commanding Officers of the To

ronto Battalions

virious

The chairman highly complimented Mr, Claxton on

the suecess of the Sunday meetings, and callod upon My

AP Mulgueen to make th presentation of a beautiful
gold wateh, suitably inseribed, on hehalt of the Assor in
tion, as a slight recognition of his efforts, and to My

Shea

During the
members of the City Couneil and ( ommanding
ol Toronto th
tion was wished continued suceess in

an Edison diamond dise phonograph

W oseveral
Officers

A ssoia

evening addresses were mad

attalions, when Sportsmen’s
its undertakings
as the efforts were not only in aiding in supplying of

funds for

ruiting work, but also by their supplying
sporting goods to all soldiers in uniforms in Canada

and at the front, were very mueh appreciated

Ivory Stolen in Transit.
A shipment of piano key ivory recently received in
Toronto was short cighteen sets,

This is here mentioned

in the hope that i any reader hears of this quantity he

ing offered from wnusual sourvees information will 1
sent this Journal and the consignee will e notified,  For
other purposes than piano key-making the ivory has no

value, Inoa year ivory for 528 sets of keys has disap
peared between England and Canada, wost of it I ing on

hoats that went to the hottom

The Economics of Retailing.

Aiming at presenting fact material and construetive
Paul T Nystrom
P, has written a hook entitled “The Economies of
Retailing.” It does not tell how to get rich quickly,
but it does go into re ailing details in o very interesting
way, showing the line
heing made.  Among the subjects discussed sre distribn
tion, retail expenses, wages and work of sulespeopls
location and rents, department stores, chain stores, mail
order houses, price maintenance, buying right and retail
systems,

Live dealers and ambitious salesmen will find it
profitable to read this work. It is published by The
Ronald Press Co., 20 Vesey St., New York City, $2
postpaid.

Saxaphone .Record b\y Canadians.

The Saxafour, composed of Messrs, Gilbert, Robin
son, MeGuirl and Till, all of Toronto, made an original
saxaphone record on the phonograph in the parlors of
The R. Williams & Sons Company, Limited, last
month, for the purpose of submitting it to New York
theatrical managers to get a chance on the “big time,”

suggestions on - retail distribution,

along which retail progress is

Miss Tone Hunter, only daughter of Mr. and Mrs.
Geo. C. Heintzman, Toronto, was married in London,
England, on May 23, to Lieut. ;. B. A. iibson, of To
ronto, now A.D.C. to Col. Eaton, Third Canadian
Artillery Division.

For the fiscal year ended March 31,1916, Canada ex-
ported to New Zealand organs and harmoniums valued
at $4,500, pianos $1,140, pianolas, phonographs, etc.,
#280. In each case the Canadian preference is 100 .
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Multiply Your Player Piano Sales By

~—Showing the Cecilian in your window—
~—Showing the Cecilian on your floor—
—Showing the Cecilian in your advertising—

It is a Leader among player pianos. It is the choice of wealthy homes, yet its price is
within the reach of every average home

The Scale contains the wonderful Grand Agraffe « onstruction, ensuring a well-rounded,
sweet singing tone

The Action is accurate, strong, responsive, and dependable.
Every instrument is critically inspected before leaving for your warerooms.

The Cecilian Player Piano is the Cecilian Piano plus the world-famed Cecilian Metal
Action. The Cecilian is the world's standard of metal player actions, and was the first
metal player action made. It has been extensively copied the world over. All valves
in the Cecilian are encased in metal, makinz them positively climate proof.

THE CECILIAN COMPANY, Limited
Makers of the World’s First All-Metal

Player Pianos

GENERAL OFFICES AND FACTORY : RETAIL SALESROOMS :
1189 Bathurst St., Toronto. 420 Yonge St.. Toronto,
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WINNIPEG LETTER.
Bl'il"l’l”i this issue of the Journal is finally veady for
the

delivery 1o its subseribers annual convention

of the Retuil Mevehants” Association will have been held
e this city, At the time of writing the claborate pre
parations being made ensure a suceesstul meeting, with
a record in attendance establishod

This organization is of special interest to the music

trades as practically all the local dealors, we nnde rstand

arve members, and this general association takes the place

of an organization confined 1o the one line of husiness.
Mr.o oo Wo Kelly, president of the J. J . MeLean

Co. Lad, has been eleeted president of the Winnipey

hrameh of the association. A year ago there were only
four retailers outside of Winnipeg in the organization
Now the memdn rship, apart from this eity, includes 436
provineial dealers, and the

possible a total of 1,500

prospect list makes casily

The value of this association to its members is evi

denced by its growing mportance  and  increasing
weight in matters of public inferest. In Winnipeg the
Retail Merchunts’  Association has accomplished  won

ders within the last fow Years in the way of hringing
about better standards of merchandising, elimination of
fakes and frands, which might flecce the huying puhlie,
and in many ways hettering the avennes of trade
leads to a truer cconomy and a wider

which
range to the nli
mate consumer.

The purposes of the organization are to protect the
commercial interests of all retail merehants in all see
tions of the retail teade throughout Canada: to report
all delinquent customers through the eredit reporting
department ; to have proper equalization of taxation ; to
prevent  manufacturers wholesalers selling
all posted  on
any proposed legislation, Dominion or Provineial, that
Will affect their interests

or from

direct to customers: to ke

members

to encourage buying of the
home town products; to simplify legislation for the
collection of delts; to enlist the co-operation of
facturers, producers, wholesalers and e
curing hetter trade  conditions. to enfo Transient
Traders Act, and to enforce and improve the peddlars’
L syvstem,

Mr. ““Joek” Smith of the Winnipeg Piano Co., ae-
companied by Mrs. Smith, have been on a visit east,
Mr. and Mrs. Smith renewed acquaintance with many
personal and trade friends in Toronto and Guelph, re
turning home by water from Sarnia to Fort William

At the local warerooms of the Nordheimer Piano &
Music Co., Ltd,, a fair trade is reported, with disagree-
able weather interfering with the visits of prospective

manu-
ilers in

se-

customers,

Mr. Ralph Cabanas, manager of the Canadian divis-
ion of the Columbia Graphophone Co., with headquarters
at Toronto, and Mr. R. Shaw, western manager, spent a
short time together visiting their agencies in the western
territory.  Mr. Cabanas and Mr, Shaw spent a Sunday
at Banff, which they enjoyed very much. My, Shaw
found the prospects very bright for fall trade and the
agents very much interested in new literature pertain-
ing to Columbia goods.  The Columbia Company  are
now securing big shipments from their factory, and ex-
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pect 1o be inoa position to fill all hack orders by the
middle of Jun

Mr. Allison, formerly on the staff of Cross Goulding
& Skinner, has gone 1o the States, and My Stanley, o
merly a member of the same stafl. has gone west, Waopd
has heen veceived that Me, Main, who left with the 4511
Overseas Regiment, was on the sick list delore enlist
ing Mr. Main was in charge of the phonograph depart
ment

Mr. Fiteh, western manager for babson Bros., Kdi
son phonograph dealers, has left on a six weeks' vien
ton. which he will spend with his Family at his ranch

at Bellingham, Washington

about July 1st

Mr. Fiteh is expeeted haek

Though business was mterrupted by the removal
10 new quarters at 324 Donald Steeet, the Fowler Pianao
Co. veport May as being a faivly good month, with i

noticeable improvement in collections
Mr. Frank Swmith, manager of Whaley, Royee & (o

took a short business trip to Brandon in the in
Mr. W. Finch, who until
ago was employved hy Whaley Royee & o
left on May 26th with the 90th Battalion Band

Mr L. Barrowelangh, well known in wasical amd
trade eireles, left on May 26th for
master of the 90th Regiment

Mr. Belknap, until recently in charge of the phono
graph department of Stanwoods’ Limited, has joined the
ith Regiment as handmastor

Lad

terests of his firm this month

# short time

England as hand

Stunwoods” Limited

have removed their phonograph department downstairs,
where they have splendid  acoustic properties.  Miss
Sloan has been added to the staff of this company

Mr. Hawkins, manager of Heintzman & Co

passed through here on his way home from the

Regina

cast

Mr. F. R. Austen, proprictor of the Austen Music
House, North Battleford, Sask., paid a visit to the West
ern Gramophone Co.’s warerooms on his return trip
from the east

Mr. David Allan, of the Bell Piano & Organ Co.. Ltd

Guelph, recently paid a visit to the Winnipeg Piano Co.'s
warerooms on his trip west

Mr. I J. M. Gloeckler of Saskatoon, dealer in
Gerhard Heintzman pianos and Vietrolas. recently pe
moved to his new premises, where he is installing several
demonstration hooths,

Winnipeg Piano Man Visits East.

“doek™ Smith, a the
Piano Co., and one of the most popular men in the
trade, spent a few days in Toronto recently,  Ile was
accompanied hy Mrs, Smith, and while in this eity they
were guests at the King Hotel.  Mr. Smith
stated that his visit east was largely one of pleasure,
and he was looking after matters pertaining to husiness
in which he is interested outside of the music trades
Before returning to their home at Winnipeg, Mr. and
Mrs. Smith visited old friends in Guelph, where they
ided for many years, prior to removing west when
Mr. Smith went into the retail husiness,

Speaking of piano business, Mr. Smith said, ““We
are v well s ied.  Up to the present this year is
an improvement on last year, and 1915 was hotter than
19147 His selling organization is

member of firm, Winnipeg

Wward

specializing  in
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Vade in Canada

Fhe Cre
ol Quality

A Fundamental Requirement
of Retail Success is
Uniformity of Product

There must be in the goods you buy to sell a never changing

pronouncement of “up to standard.” The tone—not of the
majority of instruments—but of every one should be uniformly
frue

The finish should—not usually—but always be the very
best. When you place one dozen pianos in the homes of your
community you want to be dead certain that not eleven but twelve
of them will prove satisfactorily durable.

This can only be accomplished by a keen, efficient, experi
enced organization such as the HOUSE OF WILLIS HAS SO
SUCCESSFULLY BUILT UP AND CONSISTENTLY MAIN-
TAINED.

WILLIS & CO., Limited

HEAD OFFICES FACTORIES
580 St. Catherine St. W ST. THERESE
¢ MONTREAL, QUE. QUE.

Made in Canada

I'he Crest
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wintey teade, tl ln mal tking husiness i
ural disty 1 ! " it 1 !
Sunth apined that 1) mer in b shipinent '
Irrivin re out the elai m turer
i ny e !
I3 ' n Foron \l nd My Nt "
el wer el i il
he Queen ¢ the th
| sinee Mr, 8 1

Me.* Jock” Smith

\etivity
their

e reerwiting was of interest to the visitors

only son heing now in England qualifying for a

Artillery

commnnssion e the
Visited Supply Centres.

Mr. . T

& Kevs, Ltd
taking period

New York

centres i seareh of supplies

Quirk, gencral manager Sterling Actions

Toronto, just prior to his firm's stock

which commeneed on June 1st visited

Boston, and a number of ot he American

Ordering by mail has In

come so unsatisfactory owing to the uncertainty of the

supply markets, that close personal toueh is required in

making

he necessary purehases,  Besides the

seareity

m most lines

Mr. Quirk noticed a serions advance in
prices, the hardware market particularly having estah
lished high water mark figures,

\
cutter is somewhat depressing concerning this particular
line

ent communication from an European ivory

He could promise no shipments
to get men for th

as 1t 18 impossible

factories, and the searcity of the raw

material is serious

!
MONTREAL LETTER
JIIH"\“ m the repot -
| J | 1 1
nition S i
repor th the 1 {
1 busin nont ]
I some va iy I re g
n bhusie rel T 1 '
rlully by pis ' P 1Y)
Falking hit ' ! ntait
tradition this line, 1 )
ISteal insten nt ] |
vl the o | ) ) )
r fall o ! ing 1 "
pointients, | ' '
uite 5 ! i as | I this o
I mpaign to SH0.000) 1 ¢ 1 Wik
Hospital from delt | !
result of 1) ort
red o Heet fund 1 $50.254 wa
" " | 1 n ' 1 ! 1
! nore uhstantial « ] !
ol the hospital, My, . Lom letiihhion p
meere thanks of the go n ! "
| I wked so hn hiosy 1
ution of Me. €. W, Lindsa il practica )
ited 1l upaign, and who hinsel |
We had ( ( |
O represent hat woul '
it uth i ry-on |
ll nor risk t ju
Ir, C. B, Taunney o S Manning Piano &
hgan Co,, Londm il nt ty
ntre. Mr, Tannes nt oas far tas Monty n
s well pleased with the vesults of his eall on Sherloch
Manning dealers
M. €0 W, Lindsay, head of ( W. Li I
Montreal, Ottawa Quel MR " -
centres in two provinees, was nt trade visitor
Toronto.  Mr. Linds ho s always in close person
touch with every hraneh of the husiness Visit Queer
City frequently, where he is a1 weleome visito nu
her of the prominent music | WISES
Mr. E. van Gelder, of 1. Mont enes & Co, Taronto,
passed through Montreal recently on his return from s
tour ol the Maritime Provinees.  Mr, van Gelder visite
cach Provinee, including Prine Edward Island, and
reports exeellent suceess in placing Sonora phon werapl

agencies 11

Orders ar

Casier to g n th
which to fill the orders,”” said he hut v
take care of the customers alvendy o onr
to that end have placed very heavy orders with the fa

tory

Willis & Co.. Ltd report that they will he satis
f

business for the rest of the vear |

Cps upin propor
tion to what they have done in April. The factory at
St. Therese has made a very good 1 ord during last
month. June opened up under the smne hright auspices
Orders for Willis pianos and players are good. and o it

going shipments are very fair
Layton Bros, recently had on display in their show

windows an exposed model of a Sherlock Manning player
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piano, showing the intevior mechanism, 1t attracted June Player Rolls by Otto Higel Co.
considerable attention, and is another idea of profitable SOLO ARTIST RECORDS.
Window dressing inangurated by the aggressive My ! Monigyr T8 i 1< e
. i My Heart (Song Iileer
Henry Halet of this firm 2 o B g Bl
Muy has been a very fair month with J. 1, Mulhollin e Uil e Blam: () Beaddi
and sales have been of good volume in Evans Bros, lines 0 M, s
1) No Wan | Ko M Waialae
hoth uprights and players 1 Soem 1o Hont You G g (Hou Por
< Love Thoughts ( Hesitnt Flwand
Gervais & Hutehins have no objection to offer re the 324 Lave's Wi Por \ir de Mark )
outlook for husiness, and during May made several nic i Tamtte o T fews ) e
siles of Mendelssoln and Cocilian pianos and players O N G s e o Svenilant. Wihe You Hay AR
Henry Hamldet, that essive Mason & Riseh booster SOLODANT MUSIC ROLLS
for Layton Bros.. says that the demand for these lines : Stey vinvenik §
ontinies to hold good, and they notice a greater ten SEnds sitntion ot i Oy
deney toward high grade instruments of this class Hlape Jrisn Gy aw et o
Mr. €0 R Coleman, manager of the Montreal branch 4070 Wox Tt Modler R . () A dttle Bit of Hosve
of the RS, Williams & Sons Co., Ltd., is husy writing a1} Oome On s Hovey Bunc
! X ioki-Hoy { (4) Kangaroo Hop
orders to his firm these days for hand instraments, both 12748 Girl, Who s Yours, While You are Aw The (Muoek
2 - worall
in Boosey and Williams Artist goods.  He has of Jate 1274 goses. The (Ong "ittap Hubbell
- Hip Hooray
fully equipped a mumber of regimental bands, also sup- - m s Kiw was Bweoter Than Them AN (Weks
plying some of the bands with additional instruments 012788 Ol Vi (Owe Bteg dons 5
From the Canadian Graphophone Co, comes the jn. 1278 One 3 Tubraducing: (1) Wit "
ercasing wail of the old time complaint, a shor of Ham Carmen’ (4) " Foust
Columbia product. This firm are looking forward to g 012505 Ox fntonay 0" Whew, “Did Bt “Baites ¥ 1 o
big summer trade in the disposal of records and the Phaieles (2) Kinky ) v, Simaly Srasy Qver
m i (5) When Old Bill Bailey Plays
simaller types of machines suitable for summer homes and the Ukalely Mother
STAR MUSIC ROLLS—25c. BACH
hungalows, X208 Sinm (One Step or Trot) Fischer
Favorable weather has brought about some im- 3208 Gt Farewll e (Walta) L5000 ety
provement in trade.” said W, J, Whiteside, referring to X211 Huly Lou (Fox Traf) Muret
X212 Don’t Leave Me, Daddy (Fox Trot) Vorge

Karn-Morris goods, ““and with the month of June ahead

of us we are contemplating a run of good husiness,”
Many new accounts for New Scale Williams and the

‘Ii;"'l‘l‘:llrwu makes are reported by J. A, Hurteau & Co “Superior" Piano Plates

while a Tively interest is heing displayed in the

Pathé and Sonora lines
Business is holding ap well with J, W, Shaw & Co
Gerhard Heintzman and Shaw pianos are making eredit MADE BY

able showing, whilst ealls are frequent for Columbia

Gratonolas and records, THE

Scarcity of Men Retards f;actory Output. SUPER[OR FOUNDRY 0.

Mr. W N Manning, of the Sherlock-Manning Piano

de | CLEVELAND, OHIO, USA.

ng

& Organ Co. London, was among the month's t

visitors to Toronto.  Mr. Manning attended a me

of the Canadian Piano and Organ Manufacturers’ Asso

clation Exceutive Committee, of which he is a member.
N l": ri n‘\w- |1l n\p o ::n:llu.‘,lmul of ”‘”.'“'[Ih‘.\ :n Ln-! th L. ll- MUTTY 00- Cg'l‘:!:":‘l" BOStOﬂ, MaSS.

imstrivnents out,” said Mr. Manning, referring to eon We manufacture fine calender coated silks and nainsooks
ditions in their own factory. **The possible output is for Pouches and Pneumatics, and special fabrics for Bellows
’ of every description.
4 Every kind of RUBBER TUBING s represented in our
chanies, and we will not impair the standard of the line including extra large sizes covered with HEAVY FRIC-
s by using incompetent h-‘||> " TIONED TWILL, w‘lm'h is designed particularly to prevent
’ splitting over connections.

SAMPLES and PRICES furnished on request.

mterially enrtailed by the great searcity of skilled me

The retail branch of their business Mr. Manning in

dicated as going strong, partienlarly sinee the roads have
become passable, for Mr. J. K. Sherlock and My, Will

ooooooooooanooont onooDoooonnoonoooonooon

i o
Sherlock to get through the country with their run- @ o
ahont i Julius Breckwoldt & Company &
8 Manufacturers of |
' Piano Backs, Boards, Bri

A. Lesage, piano manufacturer of St, Therese, Que., g d and I'Vlou‘lidgi:lszi“' Traplevers 8
o
is ereeting a new factory adjacent to Ilfx |n-u'~:-||.l huild 5 Sole Agents for Rudolf Giese Wire in Canada and United a
ing, and doubling his space and capacity. This house g States o
reports that orders are coming in well, and also that it 8 J:‘:::'";:;"o"ﬁ'::f w. ‘s""".‘:“""”- See-Treas. O
& . aw Mills o

is experiencing the common trouble of searcity of ma S Dolgeville, N.Y. Fulton Chain and Tupper Lake
terial, rising cost, ete. EDDDDDL‘IEDDDDDF lelelafaTeTa e Te o 1o e eI o] Lol oon
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Complete List of Peerless Electric Music Rolls.
Sold by Otto Higel Co., Limited
M aneript i

\bide wit) iy Mok $1
‘ \ I Silesn 1.1
T i

Hol 1
Huben )
Mok
M 7
I
Motk
"
2) Seadd
W
it
1
"
Por 7
¥ 11
A i
I
Wondlis )
M 1
1
T
Bollin 1.3
Foster |
i 1
i o
Phes v M i
Hand that
011 1
1.1
004t . ' 1
i "
)05 1.1
046 Stoy 7
04 11
6 Buercd Song 1
1364 bst Loved Mdod I
1) Good Bye (Tt
Mully Spring Song
u P (Rubinstoin
When You're Dancing the Old Fashioned Wy '
Telephone Courtesies to Visitors.
The Ameriean Piano Supply Co., of New York, are
extending telephone courtesies to those in the trade at

tending the joint convention of the varions musie trade
organizations to he held at the Hotel Astor, New York
June 19 1o 23 Recipients of the company's invitation
card will be free to use the eity lines of the New York
Telephone Co, 13y presenting the card to the

operator
at the Hotel Astor when making calls,

no charge will he

made. Mr. A, L. Ebbels of this firm, who visits the
Canadian trade, will be at home to extend a weleome to
any of his customers who may visit New York during

the convention

Vancouver Dealer Reports Better Business.

“Coneerning trade conditions, we are pleased to
report a great improvement since the first of 1 2y
state Fletcher Bros,, Ltd., of Vancouver
their subseription to the Journal. *“*We helieve n good
vietory for the Allies would do wonders to reduce mil
lions which are tied up in our
the uncertain conditions

e year,

in renewing

savings banks Feeause of
and the reluctance of depositors
under this suspense.  However, husi
ness is coming quite freely, but collections are not. We
figure a collector to-day is worth as much as a

to circulate money

money
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good salesman, and between a good collector and a

the

good

salesman we favor collector

Moose Jaw Dealer Optimistic.
Recruiting Causes Scarcity of Salesmen

Referving to teade conditions in the tervitory worked

by the Assiniboia Music Co. of Moose Jaw, M. N. J
Porter, proprictor of that firm said to the Journal
“Things never loo better.  There will he o larg
acreage sown in this distriet, under most favorable con
ditions and, if nothing unforeseen happens hetween now
and fall, business cannot help but be better than w
have had it for several vears

“There is still a great deal of last vear S erop in th
hands of the farmer, which has not heen the case in
previous years, due to the extra heavy crop of last year
uud the faet that the railway companies were unable to
move it hefore the elosing of navigation On this ae
count, it is generally felt there will be steady trade all

sunimer,
Wi

and has

to those who go after it

find that the demand for players is very limited
We aecount
mstraments he

been so for the past three veurs
that the

been for educational purposes, and sales

for this from the faet most of

g sold have

therefore, have heen of a hetter character

COwing to the enlistment campaigns heing carried
on by the various military units in the city, we find it
very difficult 1o get reliable salesmen. We have un
opening at the present time for a good wan for country
work, one accustomed to driving an antomohile pre
I I'IIVI o

Talking Machine Business Good.

Writing with refercnee to trade conditions, Mr, J. 1
Todd, who advertises Todd's Music Store, “the oldest
sewing machine and musie house in New Westinster, "
states that while talking machine and sewing machine
husiness has kept up very well, piano business has heen
to the old
country and selling their pianos, which of cours inter

slow, so many people having gon east or

fered with regular business
Mr. Todd also vefers to the diffieulty
owing to the war deawing the availabl

of getting help
supply of men
One of his staff has heen in the trenches for some time,
and another is driving a truck for the Government
transport in France

Notwithstanding conditions that make husiness dif
eult, including advanced cost of musical goods, Mr. Todd
has heen making some improvenents to his store. e
has added two large wall display cases, and has changed
his Edison and Vietor record

oms (o make them more
Incidentally My, Todd refers to the diffi
culty in securing talking machines, owing to the shortage

convenient

Further proof that the houschold desiring
should ma

son
*arrangements with the stork during war
time is at the home of Mr. and Mprs Edward Barton
Brantford. Mr. Barton, who is a member of the well
known music house of T. J. Barton & Son of that city,
was greatly delighted on May 25 with the
son and

arrival of a
Even more delighted was the grand
father, who has put about the little hoy even a hrighter
halo than he ever accorded the Nordheimer line, which
he handles,
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r~ NOVELTIES
The House of Success SIX S WEET and

SomETIMES. SENSATIONALLY
RADIANCE T\ YOUR EVES. SUCCESSFUL
T PIANOFORTE SONGS

and Orchestral.
LE CCEUR D’AMOUR. Sung by scores of singers in England, and

Pizzi. recorded by all the best gramo-houses includ-
PLEASANT MEMORIES. ing "H. M. V.” "Columbia,” “Edison,"
(Selection of Godin's Compositions). Felix Godin. “Pathe,” and a dozen other firms.
TWO SUCCESSES BY AUTHOR AND The Six Sox aes ol B A
A sy A 5 A ngs are all irom the pen of F.
COMPOSER OF " 'TILL THE BOYS, Carr Hardy, and the titles are:
LADDIE IN KHAKI. “Your Eyes Have Told Me So."

By Ivor Novello. *9 " oY)
FAREWELL, MY SOLDIER BOY. o Mo 3, Yo Vales
By Dawson Ross and Lena Guilbert Ford “The Sexton and the Bell.”
PUBLISHED PRICE 1s. 6d. net cash each, “O Mother Mine."

USUAL TRADE TERMS, b . g
IDEAL TERMS TO DEALERS The Old Sweet Melody.

through our First Copy Parcel Subscriptions. 2s. each net

ASCHERBERG The Disc people disc—over the song.
HOPWOOD & CREW, LTD. NIGHTINGALE & CO.

16 MORTIMER STREET, LONDON, ENG. .
Canadian Agent, LEO FEIST, 134 W. 44th St New York J 101a Mortimer St. London, W., England

i

STOCK
The Berners Edition

(All British Manufacture)

Prices 1/ to 2/- etc. ¥ 117 King St. W. Toronto
SELECTED NUMBERS
PIANO—

Bach—Little Preludes , E have had a very big demand for
Bach—15 Two Part Inventions. 5 o b =
Brahms—Waltzes, op. 39. 8 Mandolins, Banjos, Guitars, Uka-
Chopin—Waltzes. K leles, etc. The Flat Mandolin is in
Chopin—Nocturnes. J 3 -
Grieg—Lyrical Pieces, op. 12. Bk. 1. P great demand, and we have a big variety
Heller—Studies, op. 45, 46 and 47, % of these.

Le Couppey—i. Alphabet, op. 17, etc. ‘ )
We shall be glad to submit samples and

VIOLIN— prices,

Kaylrv—!’!uurcuwe Studies, op. 20. (3 books).
ram&—\' m‘h’n \Sluldxe-%'ns: 36. (3 books). The enormous increase in our violin case
5::;.?:'4_5 \/ml-:) E‘x;n.‘:u::"ﬁc_ department in 1915 assures us we are giv-
VIOLONCELLO— ing the best value. We have just received
Sanientions Vieloasslls Aliiinn some half dozen new designs in these.
Whitehouse—One-half Minute Studies, etc.
Write for complete list.
We are up to the min-

JOSEPH WILLIAMS LIMITED | X - O i

32 Great Portland Street - - . .
LONDON, W., ENGLAND & Quick despatch service our specialty.
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Music and Musical Merchandise Section
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Net Profit 60 Per Cent.

RGING upon its readers the possibilities in sheet

music selling a publication devoted to another line

of retail activity says of an Ottawa departmental store:

There was a stock of music carried of about %600, and

on this a turnover of between five and six times was

shown,  The average gross profit ran about 80, and
the net profit close to 60

Small Dealers' Advantages.
I\ view of the more or less gene
that the large store can undersell the small dealer,
the lat
one who claims to have come to these conclusions as a
result of personal investigation :
“It will surprise many, but it is a fact, nevertheless,
that the small store, particularly in a prosperous rural

Iy aceepted theory

v will he interested in the following remarks of

distriet, can sell goods cheaper and at the same time get
a better margin of profit than the big city store

“The small store does not have the expense of its
big competitor
ina good tervitory can be run at comparatively small
o8t

If properly managed the small husiness

“Many consumers in small places go to the large
city to buy hecause they think that the hig store can
sell cheaper, by reason of large purchases, than the
stores in country towns, or cities of, say 3000 to 10,000

population,

“The conntry dealer should explain the differenc
to everyhody in his territory, by means of steady, in
telligent advertising is small, it
does not follow that he eannot keep the right goods
The country dealer has many advantages over the hig
city store, not the least of which is his personal acquaint
ance with nearly all the people in the community and
the opportunity of knowing their tastes

“Admitting that the country dealer in a well man
aged store has a lower overhead and selling burden
than the big city fellow, he should be foresighted enongh
to give his patrons a liberal sharve of the saving, so that
he ean keep their trade, not only
hy giving good, personal servi

A man’s stor

Because

on a price basis, but

Getting the Price.

E\'ICR\'IL\'E who has oceasion to sell goods should

recognize the fact that he is not a salesman until he
can sell goods at a profit to himself or his employer, and
selling goods at a profit does not ordinarily consist of
selling them at any price above cost, says Bilehaco,
Every merchant has expenses consisting of rent, light,
heat, cartage, clerk hire, postage, ete., ete., which must
he added to the cost of his goods in order to arrive at the
real cost at the time of delivery to the eustomer, and the
sale, to he profitable, must he at a figure above this
cost.

The

everyone who has oceasion to sell goods, and that is that

e s another fact which should he recognized hy
it takes a high-grade salesman to sell high-grade goods
profitably. and it should he every salesman’s ambition to
e a high-grade salesman.  No one has exclusive right to
any words in the English language,  There.
an unserupulous salesman can paint as beilliant a

the use of
fore,
word picture of inferior goods as a high-grade salesman
can of high-gra But, what is the result? A
customer finds they are not as represented, and if there
18 ot an actual come-back in the way of claims from the
merchant, there is a loss of reputation which he can ill
afford 1o stand, for it means loss of husiness and loss of
prestige,

le goods

Matters for Consideration at the 3rd Annual
onvention of the National Association
of Sheet Musi- Dealers in New

York, June 14 to 16.

1. Prices and Discounts.

A—Desirable iner in retail selling prices

B—Whether sheet musie sold hy the publishers
at 1o and 20 or 145 and 14 should not he retailed at
404 or 173 off instead of at 15 off

C—An agreement as to a uniform retail dis.
count on net sheet music of American publishers,

D—The question of securing uniform action on
the proposition to sell “Library ' editions at one
third off including the co-operation of the publish
ers to enforee it

2. General Conduct of the Bus

Exchange of ideas as to:

A—Formulation of u plan to secure data as to
the average cost of conducting a sheet music husi
ness

B—As to the average gross profit therein

C—Stock records and how to keep them

D-—Disposal of unsaleable stock.

E-Formation of a National Co. operative Credit
Burean.

3. Special Matters for the General Betterment of the
Trade.

A—Consideration of the proposed reduction of
the size of sheet musie to that of the Library edi-
tions, It is recommended on account of the saving
to the dealer in transportation charges and ulti.
mately in shelf room; on account of the greater
convenience in handling. and on account of the
saving of 209 in the amount of paper used,

B—How to reduce the quantity of new issues
and to more effectively introduce the meritorious
new publications,
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House of Chappell

Established 1811

Latest Successful Publications

SONGS
Thank God for a Garden Little Rose Among the Roses
—Teresa Del Riego —R. Coningsby Clarke
I Dream of a Garden of Sunshine Heigh-ho! the Sunshine
~—Hermann Lohr —Montague Phillips
Love's Garden of Roses Wonderful Garden of Dreams
—Haydn Wood —Dorothy Forster

LOVE’S VALLEY

—Dorothy Forster —Lilian Ray
VOCAL DUETS
Land of the Long Ago Love is Meant to Make us Glad
—Lilian Ray —Edward German
In the Hush of the Starlight Where My Caravan Has Rested
—Florence Aylward —Hermann Lohr
HUMOROUS SONGS
A Fat Lil' Feller wid his Mammy's Eyes You'll Get Heaps o' Lickin's
—Sheridan Gordon —R. Coningsby Clarke
Daddy and Babsy His Little Teddy Bear
—Sivori Levey —Sivori Levey
FOUR INDIAN SONGS SONGS OF THE SOUTHERN ISLES
A Cycle of Four Songs A Cycle of Four Songs
Hermann Lohr
Reviced Price, $1.00 net, each.
PIANOFORTE SOLOS
Evensong (in E and F) The Moon of Omar
—Easthope Martin —Clarence Lucas
The Perfect Song (Breil) Je Pense, a toi
~—Arranged by Clarence Lucas —Liza Lehmann

Un Peu d’Amour —Lao Silesu

Ivor Novello’s

SPHINX? VALSE New Patriotic Song THE WALTZ WE LOVE
—Francis Popy LADDIE IN KHAKI —Armand Vecsey
(The Girl who Waits at Home)

MUSICAL PLAYS

“Sybil” “Betty” “Tina"” “To-night’s the Night”  “Bric-a-Brac”
Victor Jacobi Paul A. Rubens Paul A, Rubens and Paul A. Rubens Lionel Monckton and
Haydn Wood Herman Finck
LONDON
CHAPPELL & CO.,, L. LONDON

347 Yonge Street, Toronto MELBOURNE
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Sell Tools for Violin Repairs.

ALESMEN should note the field
suggested

for more husiness
in this paragraph of advice whicl ap
peared in a paper for musicians and students Every
violinist and student of the violin should have a little
kit of tools, of such size that they can be carrvied casily
in the violin «

. Among the number which would
prove of the greatest assistance on

many oceasions are

the following: a pair of seissors for cutting hroken hairs
out of the how, cutting strings, ete.; a good penknife,
which will come in handy for a great variety of pur
POSes; a pair of tweezers for pulling the
the peg in putting on strings, and for other purposes ;
a soundpost setter for use in case ol aceident

string through

Besides
these, it is always well to ea Ty in th
gut, an extra bridge and soundpost,
a complete set of strings,

ase a picee of tail

an extra peg or so,
a small picce of ehalk to rub
on the pegs if they slip, an extra tailpicee,
tional piteh A tuning fork.

“With all the above articles at
is safe in most cases of aceident,
been completely “put out of the
an engagement from the lack
named articles. The student should learn to make simple
temporary rvepairs until he can have the work
first-class professional repairer.”’

A Violin Owner's Dj

violin has possessed a sweot tone, good earrying

an onterna

hand, the violinist
Many a violinist has
business” while filling
of one or more of the ahove

done hy a

iculty.
uM\'

power and easy playing qualities, but the humid
weather loosencd the neck and o new one was supplied,
being pitehed back slightly more than the old one
made necessiry

This
a new bridge higher than the old one,
now measuring 14 inches in height
was set a good eighth of an ineh hack of the bridge. As
a result, the violin is not responsive and the quality is
glazed, particularly on the 1 string.”” Thus a violin
owner expressed his difficulty to an expert,
in Jacobs’ Orchestra Monthly as follows:

“The good and had qualities of violin tone may he
aseribed to so many points in wood, construction and
adjustment, that it is self-evident that o skilled repairer
should be employed to make o thorough examination of
your violin.  He may then fail to secure the best results
upon first attempt at corrections, Repeated experiments
are frequently made before the hest in a violin is hronght
out,

“One and a quarter inches is considered to he
normal height of a violin hridge,
the requirements of your instrument in its present con
dition. Tt is quite possible that the new piteh of the
neck is too great, and that the violin was settled and
better adjusted with the old angle and the lower hridge
The higher bridge would of con bring additional
pressure to hear upon the top, which might be a fatal
mistake in this instance. The sound-post also may have
to he replaced hy a new one, or its position altered
Other factors entering into tone inequalities are the
wood, the swell of the top, a bass-har of wrong propor-
tions, faulty graduation, model and varnish.  Poor
strings and rosin may also in a degree contribute toward
a nasal or glassy tone, and hard playing qualities,”

A new sound-post

who replied

the
but it might not suit
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A Flute Adjustment.

A\""l'”l‘l“ musician, u flute player, asked: ** Would

a swall nick in the embouchure of the flute
the tone quality of the instrument !
cesstully vepaired by imbedding

pair
Could this be sue

silver embouchure in
These questions were answered in this
Unless the indenture is located on the outer
sharp edge of the embouchure, divectly opposite  that
part which rvests against the lower lip, it is hardly
probable that it would tmpair the tone quality of the in
strament, It is absolutely necessar:
ol the embouchure to he ke

its place?””

way

¥ for the outer edge
pt sharp and free of inden
ture in order to insure quick speech through o rupid
and properly directed aip column into the fute-tube, this
outer sharp edge of the embonehure dividing the aip
volumn into the flute-tube
“lwhedding or bushing the embouchure with metal,
chonite or wood is often resorted to when the edge of the
emhouchure has hecome very
indented, but the
ing hecoming loose through an uncqual contraction op
expansion of the two materials or parts
opimion there would be less likelihood of
with
metal.”

mueh rounded, ehipped or
s always a possibility of this hush
In the writer's
this ocenrving

wood or chonite bushings than with bushings of

The Show Window.
ll' has been estimated that the show wine
10 per cont

OWS represent
of the total rental value of the
The thought, time,

store.
expense and energy that successful
i

chants and leaders in their respective lines give their

window displays would suggest that they place even

more than a forty per cent. value on the show window
There was a time when o large plate glass attracted
attention by with the

ordinary

reason of it contrast window
douhle
At that time window dressing had not

developed heyond

divided up into smaller panes  of
dinmond glass
making the window space a sort of
auxiliary store-room, and occasionally a relic of that age
exists, through the neglect of some retailer, who puts no
10 per cent. valuation on his window,

I the retailer will look upon his window as some.-
thing for which he is making an annnal or o monthly
outlay in cash, just as he does for space in the news
paper, he will perhaps be a little more anxious to make it
give returns,

The Law and Keeping Books.

Al ‘CORDING 1o a decision of the Appellate Division
of the Supreme Conrt, that seetion of the Criminal
Code making it illegal for merchants to conduet business
without keeping hooks does not apply to traders who
have not been in business for five years. This is o serious
matter to creditors, who have helieved that in the clause
below  quoted they  had  certain protection  against
fraudulent debtors,
Sub-section (¢)

of Section 417 of the Criminal Code
reads as follows:

“Everyone is guilty of an indictable offence
liable to a fine of cight hundred dollars
imprisonment who,

and
and to one year's
being a teader and indebted to an
amount exceeding one thousand dollars, is unable to pay
his ereditors in full, and has not, for five years next he.
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fore such inability, kept such hooks of

cording to the usual course of any trade or business in

aceount as, ac

Which he may have heen engaged, are nec essary to exhibit
or explain his transactions, unless he he able to account
for his losses to the satisfaction of the court or judge and
to show that the absence of such hooks was not intended
to defraud his ereditors,”

This decision was in the ease of a Toronto merehant
Who assigned.  He had been in business only sinee 1914
His statement up to th that
surplus of $8.900.  He assigned five months later, when
the assignee’s statement showed a defieit of 18,800, No

end of year showed a

records of receipts or dishursements could be found, and
the merchant under oath admitted that he had kept no
hooks.

ol the Code above gquoted

He was arvested and charged under the seetion
A convietion was secured hy
the Credit Men's Association.  The case was appealed
and the convietion quashed hy the Appellate Court

In giving his decision the Chiof Justice referred to
the indefiniteness of the language in the and
i 1o cover a mer

section,
stated that it was not sufticiently

chant in business less than five Ve

What Is Credit?
CI\'I‘:HI'l' is confidence, and confidence is eredit

confidence and upon eredit is the superstructure of

s

Upon
business ereeted. A commereial definition of eredit is:
“Reputation derived from the confidence of others: he
lief and faith in one’s ability to make payment.’

In compiling their reports the commercial agencies
of course consider the tangible assets of a corporation,
firm or individual, but general reputation, policy, husi

ness ethies, experience, knowledge and ability are prime
factors in determining the rating

There are merchants who become distinetly peeved
when asked for a statement of their affairs by o ereditor
They intimate by their attitude that confidence should In
entively one-tded. An honorable and fair-minded man
will not refuse to give references when required hy those
From whom he asks eredit
The
individual firm or corporation requiring eredit should he

Credit should not be extended to a stranger

thoroughly investigated before eredit is extended—not

after. The policy of taking a chance is a foolish one It
is more, It is dangerous.

Credit is being sceientifieally developed by hanks
and business houses everywhere through its cashicrs and
eredit mens and this department of business is being
placed upon a decidedly higher plane cach year. It is

predicted that the development will be so at that

panies will hecome only o matter of history

Ascherberg Music of the Month.
NONGs “Call me back if You Should Want Me™?
Fand G, Henry Dean; ** Dear Loving Hand™ (1 and

Ah), Noel Johnson; My Heart's in My Homeland®”
(F and G), Kennedy Russell; **Mareh Along™ (En
avant les P'tits Gars), (F), J. Archainbaud; “On the

Shores of Ttaly™ (F), Jack Glogan

Prasovorre :—** A Little Bit of Fluft,”” Brigata Buea

lossi: “Cloches de Joie™ (Joy Bells . Sydney Burn
stead ; W hree™ (Humoreske-, Sydney €. Baldoek ;
‘Ma Pensée Melodie Amonrcuse), Alex, M Foster;

cach 18, 6d. net

Whaley-Royce & Co. “Made-in-Canada"

Band Instruments

EMPIRE SONG FOLIO
(New Edition)
Just off the Press,

HOW MANY

Ready for delivery

CAN YOU USE?

are in every way superior to imported instruments,

Whaley, Royce @ Co., Limited.

Contractors to the British and Canadian Governments.
237 Yonge St., Toronto

Complete Stocks and Prompt Service for Western Dealers at Our Winnipeg Branch.

You can get everything in music, and musical instruments from
this house: Imperial Instruments and Musical Merchandise,
Sheet Music, and these steady selling books: “Imperial” Edition
of 50-cent music books, "Elemenhry Classics,” “Famous
Classics,” “Melodious Recreations,” “Primary Classics,” “First
ieces in Easy Keys”; also “Mammoth Instrumental Folio,”
“Empire Song Folio, ‘120 Scotch Songs’ “Read’s Easy Tutor,”
“Church and Home Sacred Songs,” “Bellak Methods,” ete.
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Choice Songs for Weddings.
The following appropriate songs are heing
hy Chappell & Co, for singing at weddings
“Because' (English and French Words ),

featured

Ab (C

Eb), Bb and ¢ Guy D Hardelot; Al Mine Alone,”
B (¢ Cand DI Lyall Phillips; * Love s Co |
tion™ (With Organ and Violin or Violoneello aee. ad
lih), E (B-D), and A, Florence Aylward; * Be

loved, it is Morn" (With Ovgan ace, ad lib), ¢ (C('),
D and K, Florene Aylward; “It is Not | Your
Heart is Mine,” B4 (Bb-D). 1) and Eb, Hermann Lohr;

1S

Hod Make Thee Mine,” € (Eb-), D) and ¥, Haydn
Wood; A Pralin of Love™ (With Organ ace.), ¢ (A-K).
Db and Dorothy Forster; “The Reason’  (With

(BH-K),
e Perfeet Song*
a Nation'" ), D (

Organ ace I G and Ab, T Del Riego;
1 (Love Strain from **The Birth of

D), Eb oand P, Joseph Carl Breil

Glance at Carey & Co, Numbers,

“Three distinetly pretty songs from this firm,"”
a writer in the British Press, “are *Garden of Summer,’
words hy 1d Teschemacher, music by Dorothy Forster:
‘Laddie Boy,” words by Edward Lockton
by Gerald Kahn, and ‘Homeland,’
Ivrist, music by Frederick Drummond.  An
‘Songs from Love's Garden.' consists of four numbers,
the words in euch being by that prolific writer,  Ed,
Teschemacher, the music heing by Frederick Drummond
harming numbers,
of nature’s handiwork and of

NUVS

and  musie

words hy the same

album,

These are

breathing a sweet conceit
the set No. 2, “In Violet

Standard Songs
Every Dealer Should Stock

As | Went A-Roaming (new) . ...
The Grey Watch .. ..., ¥y
Good Luck ., T
Little Girl in Belgian Blue ... 5
Spring Flowers and Summer Roses
Two Eyes of Grey ............ A
Jill Belgium's Wrongs are Righted . .
fomewheie in Fiance
Admiral's Broom ... . . .
Heroes and Gentlemen . .
Come, Sing to Me ., ..
The Call to Arms
You, Just You .
Carry On ...,

Jack Thompson
.+ Jack Thompson
. Jack Thompson
; Maxwell

Somewhere a Voice is Calling . . . Tate
Some Day Your Voice Will Answer Virgo
Little Red House on the Hill, . Touche
Blackbird's Song ., ... .. Cyril Scott
lime's Roses . ... «+. Barry
I Knov: of Two Brig . Clutsam
Vilanelle . .. Dell'Acqua
et Tk LT LTS Sullivan
We'll Never Let the Old Flag Fall (104th thousand).

By Order of the King,
Il Not Forget Your Soldier Boy.
There's a Fight Going on, are You in it}

Anglo-Canadian Music Co.

Limited

144 Victoria St. - - Toronto
Sole Agents for

Edwin Ashdown, Ltd, Enoch & Sons, Leonard & Co.,

Elkin & Co., J. H. Larway and other Houses

TRADES JOURNAL

Time," is certainly the best. I pranoforte musie wy

have a set of six inten Stng picees in various degrees of

difficulty composed by Cyril Jenkins, viz Valse Petite
‘Arabesque,” *Solemn Prelude Tarantelle,”  Faeile
Rondoletto,” and * Fantasi stucke,” and two fairly BT
and pretty pianoforte solos composed by Dorvathy  For

ster, Happy Memories” and *Joannette

Mostly Piano Music,

The month’s parcel of music from the House of
doseph Williams, 1td London, contains the Tollowing
numbers

“Rosalind™ (Ballade) for piano, by Hubert Bath
“Miranda™ (Seherzo) for piano, by Hubert  Bath

When Britain’s Men Come Marching Back™ (Song

by W. E. Whitehouse: * Six Piano Pieces for Child
ren”’—Prelude, A Frosty Morn, Evening Song, Elova
tion, A Lament, and Two part Invention, by Felix Swin
stead; “*May  Flowers"—six small picees  for  young
Pianists by Stepan Esipoff; *Three Short Pivees™ for
plano, by Thos. ¥. Danhill; © W Whitehouse's One

No.

berners Edition

des THL a1V

half Minute Violoneello Studies, ™
) Progressive Studies,*
ners Edition, Nos

15573 and 1557

Heard Around Chappell & Co. Headquarters.

A reduetion in price from $1.50 to $1.00 ix
in the two popular song exeles,
Isles, ™
Lohr,

A real promising song is the new
composition, ** Love's Valley,”
ladies” voices,

annonnecd
‘Songs of the Southern
and “Four Indian Nongs,”” Loth by Hermany
Dorothy Forster
in keys suitable for a4l
“Land of the Long Ago.”
duet form; in ¥
and harvitone; in G—for soprano and tenor, or two high
This ingement of Lilian Ray s fine song will
surely meet with the suecess that has previously attended
the issue in duet form of other well-known songs in the
Chappell eatalogue, such as “Little Grey Home in the
West," “Where My Caravan Has Rosted," ot
Easthope  Martin's
winning number. It ig published piano,
violin and piano, "cello and plano, and orchestra,
Francis Popy's ““Sphing
with French words,
Dealers having a demand  for

by Lilian Ray, is out in

for soprano and contralto, or tenor

volees,

“Evensong s proving g

for organ,

valse is now published,

l'uln-p;n-t songs for

Established 1852 Call Telophone M, 55

Musician’s Demands

Satisfied in every way at our store
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't torget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co.. of London, Eng

Pellison Blanchot & Co., of Lyon: ance.
J.W. York & Sons, of Grand Rapids, Mich.
35 St. Lambert Hill - Montreal




male voices will be glad to know that Hermann Lohe's
Where My Caravan Has Rostod.* can be  had  for
TT. 8B
Phe orchestration of ** Laddie in Khaki,” Ivor No
vello, is heing well received, as ar also the two songs,
Thank God for a Garden,” by Dol Riego and *There
by Ward-Stephens
o1 Slocum, who is touring the Middle West pr
senting **Nobody Home,"" is mauking a special feature in

is Ever a Song, Somewhere, "

the production the singing of ‘Keep the Home Fires
Burning.”  Another gomd song in the snme production
I A Question of Bait,™* hoth Chappell publications

With the Music Handled for Canada by Anglo-
Canadian Music Co,

A1 Lavway, London, is featuring some splendid

new anstewmental numbers with |

autifully illustrated
title pages: **Silver Cloud** (Ketelhey
set™ (Meale Where's the Sergeant ™ Baldock ) ; and

I a Monastery Garden®* (Ketelbey ), which is also
arvanged for the pipe organ,  These numbers should he
stocked by every up-to-date deg

Two Canadian publications alveady off to a good
start are “On to Vietory™ (Wm. ( rey Foster), ar
vanged by Jules Brazil, and **There's a Corner of the

“Crimson Sun

Flag for You to Hold" (yries by Gordon Dagger),
music by Jules Brazil.  Both numbers express a good
Canadian sentiment and the music is cateli yet easily ae
quired.  Present indications ave that **On to Vietory
and There’s a Corner of the Flag for You to Hold"
are “going to g

An inter

ting portfolio of separate songs comes to

hand from Enoch & Sons, the mor aceeptable numbers
cmbraci Donald Crichton’s  **"T'h Grey  Wateh,”
Lewis Barnes' “*Good Luck ! (i very natural lrish

ditty) ; Jack Thompson's "o Well, My Bonnie
Lass.™ and Charles Mott s **Love's Appeal.”

“The Strad™ Library of Violin Books.

Small goods dealers and salesmen, hoth for their
own information and for their eustomers, will be inter
ested in the group of hooks on the violin and kindred
suhjects obtainable from Th Strad, the English violin
paper. Three of the important ones are: (1 “The Violin
and its Story,"" a teanslation of the history and construe
tion of the violin hy Geoffrey Alwyn.  This work deals
moa concise way with the development of the Rehek
From its introduetion into Western Europe by the Arabs,
the old masters and theiy experiments, and a good deal
about steings, the tone producing hody, the ha
sound-post, hridge and the other constitutional pa

the violin
2

s-har,

'ty of

“The Bow, its history, manufacture and use,”
hy Henry Saint-George, written to bring the bow into
more general notice, for without the how the fiddle
could have no heing. It outlines the history of the
how, the work of how-making in detail and ends with
four chapters on the art of howing.

(30 "The repairing and restoration of violins,”” hy
Horace Petherick, giving vighteen chapters on the ail-
ments of violins and their eure. The repairings de
seribed have heen accomplished by the writer, so that
the whole work is the result of personal experience
Price 60 cents each from The Strad, 3 Green Terrace,
Roseherry Ave., London, B.C'.. England.
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Copyrights entered

’ NEW MUSI

at Ottawa
1M Give Plag o Mand A British Song
Words und Music Wi Summerville, Toronto, O
1506, oy with ¥ Military Murch Song
Words and Muic \
1h87 The O " ureh Song Waords by
Robing Sibbald Wy Kl th Dodds Swift Elizabeth
Dudds Swift, Watfo
1508 Our Call Patriotic Song Words by
S o Walker Eagleson K. Jdean Walker, Strath
60 My Persinn Queen Waords by Au Music
by Muurico Nithe
Hoa I Learned to Love You in Dreamlund Waords
] Jark Yeller Music by Albert Gumble
14 I Was o Drcamer Too. Nong Words and Musie hy
Roger Lowi
L] Waltz Trresistible Skating Hewsitation Hy Anits Owen
1 I Get Busy and Write Another Little Ragtime Tune
Song,  § Brown
. Reverie, Iy A Heeg, Jr
Loves to Danes Non By Chas, L. Hooke
i I Muking Me Love You AN the Mow Nong My
Helon "Trin
1w And The Called it Dixicland They Made it Twies
Niee un Paradise Nong Words by Raymond Fgan Music by
Richurd A0 Whiting
] In Honeysuekle Song Waords by Stanley
Murph Music by Henry 1
s ¥ By Hattie Burke
1 " Non Words by J. E. Dempsey
Music by Earl Burtnett
119, " Words and Music

ieetown, NS
wnd Music by Geo

¥ Herr. Toronta
1 Romanee des Kogrots e L
Petite Millinvduire Prales pir A Ho Miro
Henr Armnd Robi. Mantréul, Qud
We'te  Co Boys Song,  Words and  Musie by
Pauline Hahn. Pauline Taront
i Bravo ! Ameriean Logion March and Two Step
by Henry B, Cross.  Music arvanged by Prof. P, Venuts, 1o
mund Cr Toronto
1 Garden of  Memoriv Reverie Serenade. By ¥, W
Vand it
IA8.  Rosetime Reverie Transeription, By ¥. W. Vander
t
104 For Canada *Tix ‘Do or Diy (Canada  Faire  ou
Mourie),  Putriotic 8 By Harry Goodfellaw, 81, Lambert, Qu
an The R (1016) Words and Music by Charlutte
Bonnyeastle, Camphellf Ont
) Sirt Words and Music by Graes

11658, *A .
Thomas Wallaee, London

16 ght Putriotie Song,  Words
and Musie by M. 8. Wity

‘ La dulie ¢ Par Louis Michicls, J.
Bétuir, Montréal. Qud
10T, CHere's to the Boys of the *1-6.0 Patriotic Song
Words and Music by Muriel Farrell, Muriel Farrell, Toeswator. Ony
HITL My Honolul Ukulele Baby Words by Gerald N, daim

o, Music by Henry Kuilimai

167 Come Haek 1o Arizona Words by Alfred Bryan,  Music
by Hermun Paley

167 Thut Midnight Frolic of Mine Words by A Beymour
Brown.  Music by Athert Gumble

674 Kungaroo Hop Words by Gus Kahn.  Music by Mel
ville Morris

116K The Canadian  Bugle Cull Words and Muosic by H
Arnel dohnstone, Brinston, Ont

1480 e True y

I Song. Words and Music by Adels
Edmonds, London, Ont

Edison Items.

One of the latest Edison publications is an inter
esting colleetion of quotations from the musie erities of
metropolitan dailies in all parts of the United States
There are also quotations from a couple of Toronto
dailies.  These have reference to the public tone-tests
conducted hy the Edison organization, and the hooklets
are for distribution by the dealers, There are portraits
of a number of artists who have participated in the
tone-tests,

The following selling suggestion is offeresd Edison
dealers in ““Diamond Points’’ for May :

Is your Recital Room at the disposal of the ladies
of your community ? Why not let it be known that
your Recital Hall is ** Yours To Entertain In Any After-
noon’’ except Saturday from two o’clock to four or five
if need he,

Place o New Edison at the disposal of the ladies and
provide them with their favorite records. That is one




of the things the Kast

Orange
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Experimental Store is  dian distributors of

Sonora line Fhie formal intro
doing. Blake & Burkart, Edison dealers in Philads Iphia.  duction of this Sonora, which is e L Suprem
are following the same idea with rattling success was hefore a select, invitod tidiene

Send out a standing invitation 1o the ladies of your e of the particularly interesting tures of the
town to make their social headquarters in your Recital program was the exhibition of daneing given by Misy
Room Queenie Swmith, premier dancer of 1he Metrapolitan

In the Edison prize story contest a Canadian dealer Opera: House Ballet Sehool, to th aveompaniment  of
captured the second prize.  This was Mr. George Par-  musie from the “Supreme Sonora,  Refreshments wer
tmgton at Keewatin, Ont.  Iis story was us fallows served 1o the andience duving 1 intermission. At th

“In our parlor one day not so long ago we were  ond of the Nalon, a stage specially arvanged With refer
demonstrating the New Edison o a friend, using the
Re-Creation of “The Twe Larks™ ax recorded by Andre

Benoist, the pianist.  You know this Re-Creation is a
wonderful illusteation of the fidelity My

a prlano, 1t makes the

with which

Edison Re-Creates the tones of

pano sound like a piano—not like o han jo

While we were playing, a piano tuner, who had come

down from Winnipeg, happened to pass the house. The
next day he called on us and asked it he could tumns

*Ne haven't a plano.” we told him
“The old fellow shook his head. “But 1 heard on
when 1 passed here yosterday,” he argued

“We laughed and assired him that we
had a piano in the house

had

never

Bt 1 know o piane when | hear
dreaming when 1 walked 1
smilingly

it and | wasn't

v here yesterday,' he siid
You're cither
out ina huery,’

Oh, 1 know what you mean,®

You heard the

joking or ¢lse vou moved it

hroke in my daugh
New Edison Phonograph.*

ter

Oh, o, T know the differenc hetween a piano
and a phonograph,” insisted the old man.  “I've heen
listening to pianos too long. 1 know the difference by
tween npiano and o phonograph.  Howeyer, 11l el hee to its ACOustic properties was set up, whereon the
in.’ Sonora was placed
U Well—the old man called again the next day amd To- adequately illustrate and deseribe this product
the day after that—we tried 1o convinee him, but he 0 the Sonora factories o special and distinetive hooklet
went back to Winnipeg still helieving that we have op s heen wsted and copyrighted.  This fully explains
had a piano. the various features of the Sonory ¢ Supreme,” inelud
We've mever had a piano. We don’t wasit one. i@ the all wooden tone passage, melody modulator
Why should we? We have o Now Edison.** automatic stop, and wnxiliary cabinet for records
The accompanying illustration gives but o faint idea

of the artistic lines of the
preme’’

cabinet in which the **Su

$1,500 Phonograph.

It can he s
A sample of the fifteen hundred dollar Sonora phono

18 encased ured to harmonize wit)

any art period or in conformity with any architectural
graph, referred to in the Jast 1ssue of the Journal, has design.  In this connection an art serviee is at the dis
heen received by 1. Montagnes & Co., of Toronto, Cana posal of purchasers
ﬂmm‘a The time has gone when the public would buy a
5 record by the name of the artist, Absolutely, the =

tone is what tells now—which is a condition pe-
culiarly satisfactory to us.

( Weite for ** Music Money,**  book **full of meat " for those Columbi

dealers interested in quick and frequent tarnover of capital. )

Graphooh C

P Pany
365 Sorauren Ave., Toronto
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Cabinets Higher Priced

wing to the serionsly advanced cost of mannfacture
Newhigging Cabinet Co,, Ltd., Hamilton, have notitied
their customers of an increase in prices of ten per cent
ective on and after July 1st.  They append a list
showing the percentage of inercase in cost of materials
running from 25 1o 1000 per cent I'he shortage of
hor, owing to the war and lack of offic ieney of new
nen when procurable, the Newbigging firm estimate
nereases labor cost fifty per cent

Fhe following list shows some of the most serious

dvaners

Mahogany  Veneer 25'0 to 45,

Ntaing to 1000°

Shella

Oils

Waste

Brass Butts 1437

Serews 115,

Furniture Hardware e,

Nundpaper | L

Piano Salesman In Uniform.

Phie porteait shows a popular young man in Toronte
soctal and musical circles and until his enlistment “n
esteemed and aggressive wemler of the Nordheimer
plano selling orgavization, Mr. Arthur Baxter My

Arthur
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Baxter

nlisted in Januur he 1220d Battalion and

has received his Licutenant’s commission.  In military

ircles Licut. Baxter has continned to attract friend
ships as in civil life

He is an accomplished pianist and tenor soloist,  On

leaving school it was his ambition to be connected with
the music business.  He seeured an opening with the
House of Nordheimer, with which fiem he has continued
ever sinee until his enlistwent in January of this vear
Their Annual Outing
Fhursday, June 15th, is the date selected for the
ninth annual outing of the R, 8. Williams & Sons Co
Ltd., Toronto, Fhe store will e elosed for the entir
day and everyone from the President of the fiem down
to the newest messenger i « xpected to be on board the
hoat at 9w, prepared to forget husiness for the whole
day
Official Programme of Convention.
Hotel Astor, New York—Week of June 18.
Monday, June 19th.
Opening Golf Towrnament.  Oakland  Golf  Club
Bayside, Long Island
Tuesday, June 20th.
Goll” Towrnament continued, followed by Dinner in
the evening.
Wednesday, June 21st
Opening Sessions National Association Piano Mer
chants. Mecting National Piano Mannfacturors’ A swo
clation. Annual Banguet National Association of Piano

Merchants

Thursday, June 22nd.

Meeting National Association of Piano Merchants
Meeting National Piano  Manufucturers Association
Mecting National Piano Travellers’ Association.  Auto
mobile: Ride for visiting Ladies (afternoon Dinner
National Piano Travellers' Association.  Theatre Party
Blue Paradise™ for visiting Ladies evening

Friday, June 23rd

Suil via Steamer Albany ap the heautitul Hudson
River to West Point, visiting 17, 8 Military Avademy

On the tops of the covered delivery wagons used hy
the T. Eaton Co, Lid.. Toronto, the firm’s name is
painted. 1t s casily logible to persons looking down
from the windows of upper storeys

PIANO WORKERS' TOOLS FOR SALE.

Complete set of tools in good condition, contained in strong,
handsomely-made case, are now offered for sale at a bargain
by the former owner's widow. The man who used these tools
Was a careful and efficient workman, and with him their condi
tion was a matter of great personal pride, so that anyone
interested can rely upon the kit as being one never neglected
For particulars address Canadian Music Trades Journal, 56 and
68 Agnes Street, Toronto

WANTED
Action regulator and good varnish
Apply Box 1936 Canadian Music
8t., Toronts

rubber or polisher
Trades Journal, 56-58 Agnes

MUSICAL INSTRUMENTS WANTED,

A Rhodesian firm, dealers in musical instruments, asks for
catalogues and prices from Canadian musical instrument manu
facturers; f.o.b. port prices required. Apply Inquiries Branch

Department of Trade and Commerce, Ottawa, giving reference
0. 591,
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Otto Higel Co. Build in
T'o the

visit

New York,
anadian musi
York at any time 15 extended
Otto Higel

members of the ¢
New
personal invitation hy A1y
Otto Higel ('

trades, who

iy i cordial
president of The

Limited, Poronto

1o visit their new
anufacturing plant in New York, The A rican busi
ness was started in Buffulo about two years ago The

steady inerease in demand for thei, player actions made
I necessary o inerepse the capueity of the Buffalo plant
several times, and it heeg apparent some time ago that

1t was advisable for th COmpany to oceupy u building
of its own

The Americ
ally had its hiptly

an business of

mn the

The Otto Higel (o, g u
European trade they had de
American Prano manufy
EXTensive export trgd,

veloped,  Severg) turers who do

I player pianos hogan to receive
IS equipped with the Higel player
widely

demands fop Instrumen

action, which has  heeom known in 4 the

Enropean vountries, Australia, South
South Africa and other places ahroad
The result was the establishing of the

America, Asia,

American

branch, The erection of the pew factory  was  bhegun
about the middle of March, and will he completed hy
July 1st, The machinery and “Quipment now at the

Buffalo plant is being
huilding is 237 foet
ways, lavatori

moved to New York.
long and 56 feet wide, The stair-
. dry kilns, hoiler house, and elevator are
located adjacent to the main . structyp and leave the
floors perfectly straight and unobstructed,

The main

The construction is the most
conerete,

modern of peinforced
which is considered absolutely fireproof, and
insures the minimum rate of fire insurance, The entire
plant is equipped with o sprinkler system, and the water
tank is concealed in the clock tower.

The location of the factory is ideal on the New York
Central Railroad, and New York, New Haven and Hart-
ford Railroad. 1t stands upon the hrow of an embank-
ment, and can be plainly seen from all directions, The
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new Bronx subway

I8 Within 1LOOO feet of the Factory
and there are fouy different trolley Jines Within a few
ninutes” walk.  Both Brony Boulevard and 2ANth St reet
have hundred foo roadways

I order 1o giy, the ereetion of thy plant and the
Zetting together of th Hecessary organization ¢los per
sonal attention, My Higel has taken Up temporary pes
dence at 336 Bast Fourth Stree, in Mount Vernon, Ny,
about ten minnges’ trolley vide from the factory. 1l
frequently visits the Toronto plant Which is thoroughy
orgamized and under the capahle management of My
R. H. Easson, vie president, and Me, [1. A Swiith, gen
eral superintendent and secretury, the firm s customers

are assured of no ing rruption to the poliey and s rvice
that characterize it
The new factory in New York is readily nccessible to

the down-town se tion

New York Central (1

The
arlem Division

most direct route is via the

1o Woodlawn Sta

Otto Higel ¢

tion, which s Situated at 23
blocks of the factory, ahout twenty minutes
from the Grand Central Station, #2nd Street

The factory telephone is Woodlawn 1340, and Mr
Higel's house telephone is Mount Vernon 3484

few
train

Ird Street, within »
hy

A report from Brockville, Ont., w.
Lindsay, Ltd., among the firms suffering loss from the
fire that damaged the big block of the Senator Fulford
estate

Mr. James P, Bradt,
Columbia (
manager of the Canadian division of
business, spent a half day in

includes

general sales manager of the
iraphophone (o, New York, and formerly
the

Toronto recently,

company 's

After an illness of OVer two vears Mr. Robert Apm.
strong, Toronto, for many yvears a valued member of the
Gerhard Heintzman factory staff, with which he
menced his apprenticeship, is dead at the
Seven vears

com-
age of forty-
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About U.S. Organ Exports to Scotland.
Scottish and Canadian Dealer Writes
Writing from Glasgow, Mr. William Thomson. the
large and well-known music dealer of that eity, wha
also has a branch at Vancouver B takes exeeption
to figures supplied by the United Statos Department of
Trade and Commerce,  The figures showing exports of
organs to Seotland would indieate that some of the

Seottish orders ave ineluded in the shipments to Eng
land. The figures published in the Journal and refer
to by Mr. Thomson were supplied at Washington, My

Thomson suys:

O looking over the Jonrnal for April.in whieh |

nd enjoy very mueh, getting

A very anneh interest

many good pointers therefrom which sometimes come in

v
handy in business, 1 was interested in the data of the
United States Musie T
tainly interesting.

ades Reports, which are cor

dngin Seotland here, 1 naturally wished to find
out where we were, and out of curiosity turned hack for
the five yvears the number of organs that we ourselves
from the United States, and 1 find that
the number for which 1 am responsible myself, exeeeds
tdeal the total number for Seotland altogether,
ore there

had impor

by ag

ther must be something wrong with the fignres
as got by you.  Our total Imports from the United
States (not including what we get from other places and
What we manufacture ourselves 1. comes to something
like 200 more than you have given as helonging to Seot
land s we must consider the figures given i your papers

to be altogether wrong,  Prohal Iy those who made up
the figures got hazy, and began to think that Glasgow
v in England, and had added some of the Seottish

nsignments to the K

iglish counties.  This, of course,

Is not of gr
esting ealeulation,”
Concerning the 1

at mportance, and is merely a little inter

ade situation Mr, Thomson said :
trade here is keeping up very good
indeed, and we are pretty mueh like the old man who
stated that “he wais an old man now and had seen lots
of trouble, but the most of it had never happened.” We
have always heen looking for trouble of some kind or
another during the war, it we are pleased to state that
up till now trade has hoen very good indeed, and despite
the embargo on importations, not only on pianos and
organs, but on the component parts that go to make up
the pianos and orgens, we have heen able to get onr
supplies pretty well, and keep our stock well up, and 1
think that applies to most people in the trade,

SOF conrse, it the embargo continues for very long.
there is quite a possibility that we may have a seareity
of instruments after a hit, One great advantage this
has done, however, in more ways than one, is that it has
shortened the eredit.  Goods in Great Britain to-day
are sold vractically hy the manufacturers on a cash

“Despite the war

basis, and in many eases with the smaller manufacturers
you have got to send the cash hefope you get the goods,
and incidentally the dealer has got to get the cash to
keep that up, which, of course, all goes to make the trade
healthier.”

Mr. Thomson also ref

s to the removal of his Van-
couver store to one much nearer the centre of the city,
“where all things considered, they are doing very well,
Of course,” said he, *“Vanconver has heen hit pretty
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hard during these last years, and from all the reports
that we can get, trade there is not just as good as we
would like it to Le, Howe
and getting what we think is our fair shar of it and
Just waiting for the time when Vancouver will vise again,
When we will he on the spot ready to take advantag
of 1t

we are plodding away,

Trade News.

The wedding took place recently of Miss Mildred
Heintzman, daughter of My, and Mes. Herman Heintz
wan. Toronto, to Mr. Arthur S Edgar of this ity

Mr. E. . Sevthes, vice prosident  and  goveral
anager of the Nordheimer Piano & Music Co., Ltd,,
Toronto, was among recent Canadian trade visitors in
New York

Mr, Frank Stanley, who spent several weeks in the
south recuperating after his long illness has returned
to Toronto mueh improved. My, Stanley is at his Island
home for the summer and after o thorough rest expects
to he b to business with all his old-time vigor

Mr. Fred, Killer, of Gerhard Heintzman, L., To
ronto, was among recent guests at the Clifton, Niagara
Falls, where he spent a week cuperating, A most
heautifal spot,”” vemarked My, Killer, **if You are not
foreed to stay indoors hecause of imclement weather as

Lwas.™ Trade veports from this house are quite pleas
ing, the demand heing good and collections satisfactory,
Inavecent letter to their dealers Th Music Supply
Co., Toronto, said: **We have Just placed the largest
order the Columbia Company have ever had in Canada,
and we have rented extra warchouse space 1o a
ite the goods, bt Judging from the way husiness is
inereasing we may not he able o secure enough goods

this fall to fill the demand for Columbia Grafonolas. "

Mr. 1L V. Smith of Smith & Smith, North Syd
ney, NoS. was a May visitor to the factory of the Sher-
lock-Manning Piano & Organ Co., London. My, Smith,
who consistently and persistently  features Shorlock
Manning lines, is very proud of the fact that he has
four sons ““doing their hit," Two of them are now
overseas, and two others are in training, While at the
Sherlock-Manning £ Mr. Smith left a very sub-
stantial order,

“Though by no means a pessimist, as my starting
i business in war time would show. | am inelined to
think that there will he enongh wen available for all the
instruments required this year,"" said Mr, J. E. Hoare,
President of the Cecilian (' Ltd.. Toronto, to the
dournal. **In other words there is more danger of over-
production than of underproduction,’ Speaking of his
own firm Mr, Hoare said, *“ We have heen getting splen-
did results from our work in the country though the
weather has continued unfavorahle,

“Piano trade with us is particularly good," said
Mr. E. €. Thornton, of Woodstock, Ont., general man-
ager Karn-Morris Piano & Organ Co., Ltd., to the
Journal.  “Our greatest difficulty heing to produce the
goods on account of the searcity of skilled mechanies,””
Mr. Thornton has just closed a contract for a very fine
pipe organ to be placed in the Glohe Theatre, Queen
Street, Toronto. This is heing installed under favorahle
conditions and  will undoubtedly be a credit to the
makers,
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Mr. H. G. Stanton, vie president and general mar portance to Edison phonograph dealers will he hrought

ager of the R. S, Williams & Sons ( o, Lad., has )Veen up for consideration it is arvanged to have them pre

clected a direetor of the Ontario ( lub, Toronto.  This  sented in o way that will make them interesting and
15 one of Toronto’s leading clubs for husiness men entertaining \ banqguet in the M \lpin Hotel is not
the least important item, |t I8 expected that My, Edison
A Dealer-(.omposﬂ. Will he present to personally meet and greet the dealors
Fhat My, J. Leonard Barvie, the Richimond, Qu - : n
msic dealer, is a composer of considerable abilite \naphnne(un)pdny Being Liquidated.
shown in the faet that his patriotie song, ** Freedom is The shareholders of Cunadian Vitaphone Co., Lid
o Our Battle Cpy has been aceepted by the 117th Tovonto, have devided 1o wind up the coneern and have
‘ published o notiee to that effect.  Mr. W, R. Fosdick
1} vicespresident and general manager of the firm has
' Peen appointed liquidator,  Croditors g given until
June 26 10 fvle their elaims
’ Canadian Vitaphone Co. Lid was incorporated in
4 the fall of 193 with an Ontario charter authorizing
capital of $250.000 in ten dollay shares
\ecording to the Jast report fyled with the 1'po
vineial Seerctary, dated Dee, 31st 1914, the directors
are Walter Thorpe, New York, President: (. 3 Repp
Plainfield. N J.; . Watts, M. G. Gooderham b1
5 CL Burson Seeretury, S, 1, Stott and W, R. Fosdick
all of Toronto; the last four named being evedited with
e sharve of preferved stock eneh except My, Fosdick
Who s eredited with two shares
The larvgest shareholders, aecording to the veport, are
Ontario Brokers, Ltd., Toronto with 2500 preferrad
shares and 3750 common: Mr. Thorpe with 1601 pry
erved and B35 common, ', B. Repp 855 preferved amnd
comminm
Eastern Townships Battalion as their regimental marel Lieutenant Mandy.
This swinging number is published with a sepia Lalf Licutenamt A, B, Mands of the 207th Battalion 3
tone of Lt.-Col. L. J. Gilbert and a group of Eastern p d ‘
e . any teencs in the musie teades who Wil e interestod
Townships soldiers on 1l frontispice Fhe song is
) m his progress. For many years Mr, Mandy pr
having a veady sale in th provinee of Quehie
Mr. Barrie, who is o Sherlock Manning piano en
thusiast, is meeting with sulstantial sueeess in handling
that line and also carvies talking machines and sheot
ninsic
Traveller Resigns.
Mr. D, S, Claft, connected with the music trades for
nmany vears and latterly representing the Karn Morris
Piano & Orvgan Co., Ltd., of Woodstock and Listowel
" has severed his connection with that firm,  The Journal
I understands that My, Cluff's purpose in resigning was
to go into husiness for himself in the West He has
' always thought highly of Western Canada and prefers

to be so located that it will not he necessary for him to

he away from home as in the business of wholesaling

T pianos and organs

Edison Dealers to Convene.

The Second Annual Convention of the Edison Phono
graph Dealers is to be held at the MeAlpin Hotel in
New York City on Thursday and Friday, June 2!
A notification regarding the date of the gathering was  sented the R, S, Williams & Sons Co., Ltd.. in the East-
sent to Edison dealers throughout the country some time  ern Provinces When the Phonograph Shop, Ltd.,
ago and the interest that has heen manifested in the opened up in Ottawa he hecame manager of that firm
convention indicates that it will he attended hy dealers  Lieut Mandy is an Australian and two of his relatives
from const to const. While matters of the highest im-  are with the Australian forces in Egypt
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Columbia Manager Returns From West

ks

On 1l
simaller places in
I with conditions of
tequannted  with Columbiz

vastness of the

country, the

varied magnificen

SeCHer in the Roeky Mountains, and

wonderful engineering accomplishments represented

e ratlways throngh the were all

nountains points

on which Mr. Cabanas is thoroughly entl

with which |l

Western

convineed him of the

open-hearted  hospitality met and  the

ready weleome extended as only know

people

how to extend it

more than ever

wisdom of his coming to this country

As already
of Mr. (
lirg

country

stated - these columns the greater part

had

uprisings there

thanas” life was spent in Mexico where i

husiness interests prior to the

methods  of  this

but My

Canada and

chimate, seenery and business

proved a great chang Cahanas has

become a great admirver of his perspective

has given him splendid appreciation of the natural

wealth and great possibilities in the development of the
COUNIrY s resourcees
Business in the

West My

improvement over

good
The

year's erops has given Grafo

Cabanas reported

with a very noticeabl last vear

wealth vesulting from last

nola and record husiness o very material impetus and

in British Columbia also there is quite a pereeptible

Vian

advane In the latter

Island, My, Caly

wlly on
that the

provine

s

CONVeY nas observed

which ( is 80 actively

engaged is perhaps taken

more seriously  and

The Tumbe

consequently is more  depressing

ring industries are experiencing a revival
husiness
factory My
under Mr

Inereas

and this is pleasing to the interests

On his return to the Cabanas found
evervthing running smoothly
a continued

per
hooked by far the
meluded My

Daorian’s super

vision with in orders placed run

mueh Wi

business we

from eighty ent that
fall

Cabanas

ning to twice

have now largest

ever had

At a mecting of the Talking Maching

ciation of San Francisco and Bay Counties

Dealers’ Asso
held at San
concerted move
Vietor Ma
chine Co. to place a definite interest clause in its con

Francisco, it was decided to assist in the

of similar associations to urge the Talking

tracts.  Edison contracts already inelude a clause re

quiring interest on deferred payment sales
The Music
dealers a store fixture that should be a great conveniene

Supply Co., Toronto, arve offering their

and a valuable sales adjunet.  This is a multiplex dis
play stand on which to affix the monthly hangers listing
frames, on each
so that there
The

The stand sells at ten

new records,  There are six swinging

side of which is inserted a hanger,

lust

always be the dozen issued on view frames

swing like the leaves of a hook

U. S. Music Trade Exports and Imports
Returns showing United States exports and imports

| instrun ts tor tl ight months ended Fel

have heen

furnished by 1l
Washington

eight

Department of
hor at
iports  for nonths  ended  Febrn
1916

$368.200

FRNT 116 $1

1914
300, 402

S, exports for eight months ended Febra

1916

$2.196.107

1915

$1,209.049

1914
$1.270,442
Piano  exports  for nded  Febra

eight  months

2
1916
Quantity 1071

Valu $1.040

1915 1914
2585 4
F401.475

months

9%
70 973513

Orvgan exports  for eight ended  Febra
ry 29
1916
Quantity 2546
Value

Plaver

ruary 29

1915
2476
$154.000  $126.794

plano exports for eight months ended Feb
1916
161

$47.001

1915
166

F36,860

1914
Quantity 803
Vialue
Perforated

ended

music exports  for
February 29

1916

$:45,100

1915
$47.046

Exports of “*all other instruments and parts™ for

vight wonths ended February 29

1916

F699.974

1915

$207.278
\ecording to the constitution  of  the
of the

seven delegates

proposed

chamber of commerce®’ United States music in

dustries, there will Iy from each asso

ciation holding membership in the allied organization
\ resolution pledging the members against sale

breaking was adopted by the Piano Merchants’
The

contract

Associa

tion of Indiana members arve to consider a sale

faith.  The
Association is also on record as opposed to frandulent

closed when a is signed in good
advertising
Newark, N.J competition

among salesmen is enconraged hy the use of a blackboard

In a plano  department
on which is always posted cach man’s business for the
month.  To stimulate sales of the hetter wldes, another
hoard is used to post a record of the instruments each
man is selling

A\ despateh from California says: ““W. M, Macrow,
Melhourne, Australia, arvived in
San Francisco a few days ago with his daughter, Miss
Zoe Macrow. Tl United States to buy
materials and parts for his factory in Melbonrne. He
argely  de
pendent upon Germany for its musical instruments and

prano manutacturer of
18 visiting the
states that as Australia has always been

supplies, the war has caused a great shortage, which he
hopes to replace by imports from America.”’




