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Two More Prize Esnsays,

OUR IN THE TRADE

FRIENDS \

You are doubtless aware that we have haa a fite, and we
think it best toadvise you that  despnte the unavordable del o
—we expect to deliver all orders receved to date, i ample
time for the Fall trade.
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THE “TENDIMUS” SKIRT BAND

'ROUND WOVEN ELASTIC TOP.)

Made in Having
all Colors an Elastic
and Fancy Heading is most
Stripes, Comfortable in
3; and 4 in. Wear, and the
Deep. Rubber Threads
being specially
3 Protected in
Weaving,
PERFECT its Durability is
SHAPE. Guaranteed.
7 %

Tho * TENDIMUS® BAND is now suppliod fu

HANDSOME INLAID ROSEW00D CABINEIS

Also in 3 doz.
Strong Cloth

CONTAINING

SiX DOZC n Stock Boxes.
WITHOL T And in the
_ usual 1 doz.
Extra Charge Cartons.

-

Ms for Canada W. R. BROCK & CO.’ Toronto.
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The ng Scarf

Is having a run
with us now, . .

We are showing
1t New

Light and Dark
Fancy Silks |

Fancy
Hop-Sack
Braids

IN WASHABLL FADRICS
all at popular prives.

Spocial attontion patd
to lotter ordors.

E. & S. CURRIE

64 Bay Sircet, - - TORONTO

< GOODS -

- REVIEW.

S. Greenshields
Son & Co.

GENERAI. DRY GOODS MERGHANTS
MONTREAL.

SPECIAL VALUE IN

Canadian Prints

We have just made a large clearing
purchase of the two leading cloths from
the Magog Mills, which we offer below
manufacturers’ prices.

SEXND FOR SAMPLES.

Thouret, Fitzgibbon

. & Co. MONTREAL

And BERLIN, Germany

Gloves

Sole Agency

Jammet’s
French Kid

orders {\r “ La Chartreuse
for - E <7 N Laced
Sample t ’ Andree . .
’)acka“cs RButton
Solicited. SPECIALTIES.

NO OLD STOCh CARRIED.

Fresh Goods Blacks

In Summier Shades. In Monthly Stapments.

The Warsted Weaving Co.

«000%

BRADFORD, ENG.

Being the Sole Manufacturers of the Celebrated

“Chain Warp™ derdes

We can offer exceptional values, and in-
vite the correspondence of the trade.
This serge is “par excellence,” the thing
for summer and winter wear, and is
guaranteed to stand soda or sea water.

It is made in qualitics suitable for ladies’
and gentlemen’s wear.

Our travelers, who are now on the road
with fall samples, will show you these
goods with our assortment for the scason.

Geo. H. Wilson,

54 Bay Street,
TORONTO.

Manager.
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m O r atlo n V 15 are the only Canadian firm
_ which can stand its ground
with Enghsh and Mdnerican houses
i the higher grades of

Not in It Down Quilts
And Cushions

A GRENT many dry goods tirms have recently given up importing thar silk and sateen
Quilts and Cushions, as they get better value and can order m smaller quantities
from us than they can du abroad, besides saving a comstderable amount of Government duty.
Our Mail Department is all but perfeet and we make it a pomt to insure prompt de
livery for the smallest as well as for lange orders.

[———

Full Line of |
Samples Cheecfully Forwarded The Alaska Feathel’ & DOWH 0o,

On Aﬂpmhﬂﬁﬁn FCINTOSH, WILLIAMS & COMPANY

AT OUR EXPENSE' 10 St. Sacrament Street .. MONTREAL

EHPIRE CARPET St. Catharines
WORKS... .-

| MANU BACTURER 3}

We make UNIONS

e owwas | INQIAIN Carpets

Extra Super Wools,
Art Squares in Union Our Samples are in the hands of our

travelers, who cover the ground from

alld W001. .« Halifax to Vancouver.

PATTERNS AN COLORINGS
IN NEWEST DESIGNS. Will call or forward samples on application.

—— e

JAMES H. ETHERINGION St Catharines

PROPRIETOR
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Ho Costume Ducks, vdd lots of high class Dress Goods,
[ade tomly a few pivees to a range) cleanng out, extraordinary
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W. R. BROCK & CO.

Our travelers are now on their various routes with complet

ranges of samples frum all departments. We were never more
contident of giving satisfaction to all who may honor us with

a urders, and ask for at least an inspection of our Samples, feel
ing sure it will prove to be of mutual advantage.

TORONTO

Seasunable and scarce goods in every department, as well as regular Staple lines.  Qur reputation
a THE avorting house of the Duminion is maintained.  We guarantes prompt shipment
of all gouds ordered for immediate use.

P[BSBnt Silk Moire Crepes, Moire Antique, Moire Fran-

calse, and a large range of novelties in Faney Silks, Tally-

value, to retail at 25¢, Beaded Gimp Trimmings, Ser-
pentine Braids, London Novelties in Parasols, Baby
Ribbons In Moire, Faille and Satiz, Butter Point
Venise Laces. Eto,

W. R. BRGCK & CO.

TORONTO

TORONTO

Caldecott, Burton & Spence.

For the Month of June OUR SPECIALTIES will be the following

Seasonable Goods

MusHns i swis Spots, Lace Mopes, Cheeks, Vie Ribbons -Phin Faille, Satin and Moire in all fashion
tonia lawny cte. able shades.
Parasols n Cram, Black, Brown and Lace, Dress Materials-—¥ull mnge in Serges in
4 gy
Chowe Handles, latest styles. Black, Navy, Cream and Browns
Trimmings m Jut Edgngs, Inscrtions, Serpentine Besides a grand range of Summer Hoslery, Gloves
Braids, Mohairs and Gumps 1o every shade, and Underwear.

To do Tride Stocks Must be Kept Assorted

CALDECOTT, BURTON & SPENCE

.... TORONTO....
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THE J. B. McLEAN PUBLISHING GO.,
LIMITED.
Trade Journal Publishers,
AND
Fine Magazine Printers,

10 FRONT ST. EAST. - - - TORONTO.
J. B. McLEAN, RUGH G. McLEAN,
PRESIDENT. SKC.TREAS,

-
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BUYING FOR FALL.

EFORE this reaches the hands of our
readers cvery retailer will have com-
menced to place his orders for fall de-
livery. In doingso, he has no doubt
carefully estimated the probable eatent
of his business in the autumn, and on
this estimation has decided what and
how much he shall buy.

So far most retailers have bought
. very sparingly, and placed orders rather
ander what were placed at this season last year. The wisdom
of this cannot be doubted. The world is just now suffering
ltom a great business depression, the cffect of which is apparent
m cvery nation that has a forcign commerce.  This wave of
Lusiness depression began last year and flowed with great Yorce
through the United States during the last six months of 1893,
Canada felt little of it then, but is now learning the strength of
the back-wash.

The price of silver, wheat, cottan, wool and cattle is very
luw 1 the price of gold is very high. Something must soon be
Jone to prevent the producing classes from getting less and less

TORONTO AND MONTREAL, JUNE, 18y4.

No. 6.

for ther labug, and the capitahists from  getting mure and more
for their capital.  During the past twenty-five years the creditor
classes have doubled their wealth,  For example: A man who
had $3,000 owing hun in 1875 could purchase 1,000 bushels of
wheat with it : that amount now owing to him would purchase
nearly 2,000bushels of wheat, in other words his capital, measured
in wheat, is twice as great as it was then,  IFhe got 5 per cent.
interest for the 20 years on it, he would have trebled his capital.

let us see how the producer has been robbed. A farmer
with a $3,000 mortgage on his farm, i 1875, conld have paid it
off with 3,000 bushels of wheat; now he must grow 6,000
bushels to pay the same debt.

‘Ihese are instances to show that human wisdom has not yet
devised a method to prevent the working of the rule that “to
him that hath, shall be given ; and from him that hath not, shall
be taken away, even that which he hath.”  Traly, the men who
livein 1994 will think that the men of 1894 were genuine idiots,

"T'he producing classes are getting less for their labor, hence
they can buy less.  “The retailer can see around him, every day,
the evidences of these facts, and must buy accordingly.

There is another thing which affects trade now-a-days, and
that is the quickness and rapidity of the changes w fashion.
T'his requites dealers to carry only small stocks, and to replen-
ish them often, according to the needs of theirtrade. “The dealer
in a 3,000 town, with $25,000 worth of stock, often doces a less
profitable trade than the man with $10,000 worth.  "The worst
feature of the dry goads trade may not be too heavy stocks, but
it is one of the worst, and one which must be carefully guarded
against.

T'hat next fall’s trade will not be a voluminous one is shown
by the fact that wholesalers are reducing their stocks and limit-
g thewr purchases.  The retailer who does the same is not
likely to figure in the Bankrupt Court during 1894.

CLOSES JULY FIRST.

Our sccond Prize Essay Competition closes on July First,
Already a few essays have heen received, and the number pro-
mises to be nearly double that of the first competition.  “The
task of judging will thus be a heavy one, but we hope that the
prizes—-finst prize, $15: second prize, $10; third prize, $5—
will fall to worthy cssays which will be meaty with ideas for
retailers.  In view of the large number of c¢ssays received and
1o be received, it will be impossible to announce the winners in
the July issue.  This will be a teature of the August issue of
Tue Review, which will be issued near the finst of that month,
and will contain the First Prize Essay.
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VARIOUS TOPICS.

ONNECTIONS by steamship lines are rap-
iy beng, estended and multiphied until
Canada has direet communication with
neatly all the naportant  cosmopolitan
markets. The British lines have been
strengthened by a direct line from Dublin
to Montreal. ‘The Mustralian line is grow-
ing mexe important. “Fhe communication
between the Maritime Provinces has been
mproved by additional ships.  Everything
considered, Canada s laying a solid loun-
dation for a commercial future wiich s mdeed creditable.
The strength of medern nations is their commieree,

*
e o

he ordinary terms of credit between jobbers and retailers
of drv goods in England as 21 per cent, 30 days. .\ recent
judicial decision decided that these terms should apply when
none were arranged for.  In Canada the ordinary terms are §
per cent., 3o days. and where the goods are dated ahead, the
§ per cent. may be taken off at the end of two or three montbs.
Terms of credit are entirely too long in this country, and the
rate of discount too high. A reform is much needed.

L
* &

Tlus ** postadatng mvorces,” as the English calt it, is another
Mack curse under which Canadian dry goods men, wholesale
and retaal, have long writhed,  Postdating invoices allows re
talers to have goods 1 stock six to nine months before they
need be paid for.  The Drapers” Record speaks of a movement
10 abolish 1t as follows  **.\ very salutary movement has been
started by the Bradford Chamber of Commerce, the object of
which is to cstaiah standard terms of payment for the picce
goods trade.  Post-datiny of invoices and other devices for ox-
tending crecdits have become such a flagrant abuse that they
must eventually work their own cure. “The Bradford Chamber
has sent out to local merchants and manufacturers a circular in-
viting from them their views on the question. Nearly all the
replivs condenin the system of post-dating invoices, and declare
the wonst otienders to be London and Gu sgow houses.  .\s to
the possiahity of taking joint action (o sccure uniform terms of
credit, there seems to be some divergence of opinion.  Most of
the wnters, however, express their withingneos to attend a con:
ference on the sulyeet, and the prelinunary armngements are
now bemg made.  1is by no means an easy task the Bradford
Chamber has taken in hand . but, if prosccuted with energy
and diseretion, something may be made of it. We fear that
e nollenmum s sull oo tar off for all the wholesale houses in
this countny 1e be able to co operate thoroughly on this or any
ather question, bt the langest and most respectable of them
would set the example, the smaller anes naght by-and-bye
follow them.”

>
[ L ]

Canadians mound  Quebee and Montreal must feel some-
what ashamed of the Customs irregulanties which have recently
come to ight.  Fhe arrest of a man accused of smugghing furs
mto the United States reveals the supposed fact that one of
Quebee's feadimg fur dealers has made a fortune on account of
hic abality to evade the U S Customs otheals. Undervalua-
uon of gloves, corsets and other hines have shown  that the
Canadian Customs have also been talling short of what should

be levied.  In another column will be found a recent poem by
a leading figure in Capadian literature, which strikes the true
string of honesty.

“Youve gd to male your manhond known,
A wallie in God o sight,
‘Tl all the workl §e fuecel to uwn
Canadian honor beight.

The standard of business morality in this country stands above
that of every othier country in the world, and * Canadian honor
bright* has been Canada’s brilliant and stainless escutcheon.
“The standard must not be lowered by engaging in the mad and
heedless rush for uncasned wealth which has characterized our
sister nation to the south.

»
. &

Montreal has been without a Customs collector for over a
year. Montreal is a large city, but the Government of the day is
still larger.  Montreal is afraid of the Government of the day or
they would not suifer from the neglect of the latter to 6l the
position, ‘The position should be filled, for the irregularitics
announced during the past year have been numcrous, extensive

and disgraceful,

L 4
* ]

Henry Miles, of Lyman, Sons & Co.. Montreal, is very
anxious for the Government to establish a Board of Customs as
required by the Customs Act.  This board would, presumably,
be eititled to settle all disputes between importers and apprais-
ers. ‘This is done now by the commissioner, or some such
officer.  ‘T'he present system is not satisfactory by any mcans.
The decisions at vanous ports are still far from uniform, in spite
of the fact that Comptroller Wallace has introduced a consider-
able amount of system. Many of the customs houses are loosely
managed,  This is shown by the revelations at Montreal during
the past year. ‘Toronto has had less publicity, but much sccret
murmuring is heard.  Perhaps the greatest gricvance is that of
the importers of fruit, who complain that all their profit gocs
into the stomach or pockets of the employees.  “Vhere are other
points wherein the administration of the customs laws are very
low, and Comptroller Wallace should keep up the good work
that he has been doing during the past year. .\mong other
things he should teach customs officials civility. The clerks in
some of the larger offices are insolent and indolent, and seem
1o disbelieve in the saying that *if a man must eat, he must
work.” Instead of giving assistance to persors trying to pass
goods, they place stumbling blocks in their way until they have
tasted of the importer’s generosity with his merchandise or his
gold.

* &
»>

Debtors who have paper maturing and neglect to inform
their creditors beforchand when they are unable to meet are do-
ing them a great injustice. Suppose the note has been given to
a manufacturer, and by him discounted at the bank. Ifthe day
of maturity rolls around and no attention is paid to the note,
the bank throws it back on the manufacturer’s hands, and looks
upon it as a very poor class of paper. At some future date the
wanufacturer will pethaps want to discount another note on his
dealer, but the bank wiit say:  “We do not care to have his
paper : he is not good.”  Now if ten days before maturity the
manufacturer would receive a letter setting forth the dealer’s
circumstances, the first 1nclination would be, in almost every
case, to grant the extension, provided the claim would not be
endangered thereby. A new note would besent to him for signa-
weee,and when returned would be endorsed and given to the bank
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«place the other, which would be cancelled and returned
_the dealer.  The bauk could not say the dealer was not
.. merely beeause he asked for an extension. Morcover the
“m who neglects to send such notice to his creditor, and then
.arns a draft unpaid, looses ground which he cannot recover.
w creditor will be afraid of him and will treat him rather
ngerly as a result, It is only business courtesy te do this,

msequently only men who are not gentlemen neglect it

*
“. &

When the following was clipped from an English exchange
“The T aile Mercury -it applied nicely to Canada - * It
would scem that the world is entering into a new epoch—one of
commercial treaty making, “Uhirty years ago it was doing a
amilar thing, and entered into many Yeneficial international
cngagements, under which civilization made considerable pro-
cress,  Conflicting forces, however, arose, and in the wave of
protectionism which was induced these advantages were nearly
all swept away.  ‘The consequence has been that for almost
twenty years civilized states have been engaged ¢ protecting’
themselves against being overwhelmed with the productions of
the labor of their neighbors, overlooking entircly the fact that if
these said neighbors brought their goods to them they did so
not to give them, but to ask for, something equivalent in ex-
change. This would simply have created as much demand for
labor as it displaced, whilst both sides would have been bene-
lited in a much higher degree by the transaction than by its
refusal.  After twenty years® eaperience of this it would scem
that the various states are beginning to perceive this truth, and,
what is better, to act upon it.” Now it does not, for the Gov-
ernment has gone back on its announced measure of tariff re-
form, and restored many of the compound dutics. ‘The tariff
reform given may satisfy the manufacturers, but it will not
satisfy the merchants and the consumers. Of course it was im-
possible to satisfy both.  The manufacturers, being fower in num-
ber, went to Ottawa, and the tariff gradually rose to near the old
level. The merchants and consumers, being more numerous,
are waiting at home for a general clection. What they will do
then will be a chapter of future history.

s+ &

The New York Economist—perhaps the greatest dry gootls
paper on carth—has the following paragraph in a recent cdi-
torial : “The work of a protective tariff is well exhibited in the
condition of the Canadian cotton industry.  Fiftcen years ago
there was one cotton mill in Canada; there are now fifteen
cotton factorics. Competition from England and this country
was kept out by prohibitive duties, but the people did not suffer
to any great extent, owing to the competition which existed be-
tween the various mills.  Recently, however, representatives of
the mills got together and formed a trust, agrecing upon one
price for the products of all the mills. ‘The consequence is that
the Canadian consumer is compelled to pay 1oc. per yard fora
bleached muslin which in this country sells for 8c. per yard, al-
though labor in Canada is considerably cheaper than in this
country. Apparently the only ones who gain by the high tariff
on cotton goods are the fifteen mills who form the * combine.’™

* . *

Judgment was rendered recently in the Quebec Court of
Appeals in the case of Lamont vs. Lavergne, confirming the
judgment rendered some time ago at Mcatmagny, by Judge
Pelletier, declaring the Provincial tax imposed on the transfer of
real estate to be legal.  Judgment has also been given in the

Court of Review in the case of "ambe vs. Fortier.  In this case
Forticr appealed from a decision recently delivered by Mr. Justice
Tait, maintaining the constitutionality of the Provincial Tax
law, whereby a tax of $200 per annum has been imposed upon
manufacturers in the Province.  “Fhe constitutionality of the tax
had beea challenged on various grounds, the principal of which
was that the Provincial Legistature was bound to impose such
taxes only as would operate equitably throughout the Province,
and that the present law did not satisfy that requirement since it
discriminated between traders and manufacturers in Quebee and
those in Montreal, in favor of the former.  Mr. Justice Jette
delivered the decision of the Court of Review, eiting numerous
authoritics. .\ universal principle of law required absolute
cquality of taxation ; but it was gencrally admitted that
ANSOLUTL EQUALITY OF TANATION

was Utopian and impracticable, therefore the legislature could
do no more than try to apportion the burden necessary to be’
imposed for the purpose of raising revenue in such a way as to
bear as cqually as possible upon ail classes and persons. A case
should be a very fiagrant one to warrant the Courts in interfer-
ing to declare void legislation carried in the Legislature within
the limits of the prescribed powets of the body. It was true
that in the United States the Courts were frequently ap-
pealed to to remedy  injustices committed by legislators,
influenced by popular excitoment or other comsiderations ;
but under the British Government the sovereignity of Parlia-
ment, the body representing the people, was above that of the
Courts, when it did not exceed its jurisdiction.  ‘The present
tax was mcontestably within the jurisdiction of the local Parlia-
ment. It was a direct tax, and one which the Legislature had
power to levy.  “The judgment of the Superior Court was con-
firmed.
0’6

"Il assessment of property in some of our cities is without
rcason or justification ; in fact, it is iniquitously uncqual.  In
many cases the taxes are seven per cent. of the rental, while in
many other cases it is thirty per cent. The commercial value
of premises is usually best indicated by their rental, and the
taxes and rental should bear an almost equal ratio in certain city
districts. “The Montreal Star quotes some instances in that city:

y
Froperties. ol et Pt e

131 Champlan street . $292 4N

#4701 Barve street Cveses 7% i,

2402 M. Dominijue strect (13 2y

20800 McGil sireet ... . fyo n%

24w St Catherine sreet (319 vy

t42 Inspector street 77% £

It can be safely said that Canada’s various systems of muni-
cipal assessment and taxation are rotten -despicably rotten,
“I'he rich and the dishonest escape : the honest poor and the
honest rich are mulcted for their own share and that of their
dishonest neighbors,  Merchaits, as a rule, bear double their
share of taxation simply because they are active business men
who do not bury their coin in the ground, but use it to gain
other coin, to the benefit of themselves and their country. The
man that hides capital to the impoverishment of the country
escapes taxation ; the man who uses it for the general good is
taxed to the uttermost.
* * *

‘The Quebec merchants are discussing early closing. Omntario
has an carly closing law which is optional with municipalities ;
but Quebec has not.  In Montreal carly closing 1s the exception,

I
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not the ruie ; in Toronto early closing is the rule, not the excep-
tion. In the Jatter city cach trade in cach section of the city
decides when cach store shall close.  The Yonge street grocers,
the East End grocers, the West End grocens, each have their
rules.  Nearly all King street merchants close on Saturday after
noon at one, and on other days at six.  Yonge street merchants
do the same for the summer months,  Ttis strange that Teronto
should taboo the slavery of cletks, and Montreal be anxious to
perpetuate it.  Let the merchants effect the reform voluntarily,
and the education resulting will be better than the constrained
feclings resulting from the enforcement of a law,  There is no
reason why merchants engaged in the same place, in the same
class of business, should not aet together  Their interests
should not be prejudiced by petty, foundationless jealousy which
magnilics male hills into mountains, and even creates ill feeling
without reason.  The carly closing movement is one of the
small features of the great social reform agitation of the day, and
the people who adopt it are usually those whe are in the closest
touch with this evolutionary progress.  Montreal's great reputa.
tion would be endangered werd its merchants to refuse to con-

form to modern customs.
*

. &

The fatlure of one of the largest of Montreal’s retall dry
goods stores will be a warning against cutting of prices— or, at
least, should be.  The large stores in Canada seem to be anxious
to sce who can do business on the narrowest margin.  One has
failed in St John, N.B.  One has failed in Montreal.  One will
fail in Toronto before long,  These large stores are a danger to
the well-being of the trade, both wholesale and retail. To the
wholesale - because they need a large line of credit; to the re
tail-- because they crush out small stores.  The large store is
characteristic of the last quarter of the nincteenth century. It
may not be of the twentieth century.

*
*» ®

They are queer people down in Australia.  Victoria is
a part of that large island, and it hay for many years
past been fond of stimulating local industries by what is known
as the bounty system, which implies a premium paid to those
who lead the way in establishing a new industry.  Some years
ago, for instance, a bounty of several thousands of pounds was
offered to the firm which first produced a specified quantity of
tweeds.  The offer induced several coneerans to order machinery
in England, but although the bounty was earned, the woolen in
dustry of the colony has never made much progress.  ‘The
Lounty system, in fact, does not appear to be in as much favor
as formerly. At a mecting in Mclbourne, on March a5th, of
the Free Frade and Democratic Association, a resolution was
passed that in the opinien of the council the practice of promis-
m}: bounties to penons about 1o engage 10 New coterprises 18
upen 1o many obicctions which are urged against other forms of
protection. Sull, s desire  laudable, if not oo estreme - to
enconrage home labor rather than foreign 1s bound to take on
some ijucer lorms.

'.9

The Dundee (Scotland) jute trade as flatter than home-made
pancakes.  One factory employing 1,100 hands has just been
clowd and the owners wre hankrupt.  The causes are a con-
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tracted demand for jute goods and ircreased com etition in the
world’s markets.  Calcutta is manufacturing jute goods for
Australia and the United States.  German and Australian mills
are increasing their output.  “I'he American tarifl limits profits
and the general result is depression and failure.  Even Great
Britain's “cure-all” free trade cannot keep depression out of the
country. ‘That great nation always reminds one of a gencrous
boy giving and giving of his marbles and cake to the other boys,
in the hope that he will arouse their generosity and that they
will give him some of their luxuries in return. - But they won't.
* * *

The Bank of Montreal 1s the second greatest bank in the
world. Initall other banks in Carada make their deposits,
and ats strength s Canada’s strength,. The 76th annual repont
has buen pubhished, and the earnings are as follows .

Talince of protit aned dass accaunt, woth Apnl g .S Mg
Prodits for the your ended pah Apnl, 184, after deducung

chatges ol management okl awling full prosision for W}

e and deattful debie und fog retate on current diwounts. 1, 103.0%) £

$2034.715 11
§oo,x0
OO, X
e - $1,200,¢0 0D

Disadend § per cent. pard 1st December, 129y
Danvidend & per cent. pavyable st June, 1€

Bakince of profit and ke account carmed forward $ Bag18 1

The following is the gencral statement for the year ending
April 3eth:
LIARILATIEN
Cupttal stk . rene $12,000,50 o0
Rea wees
Balance of prsfits wamed furwand

$ 6.00,000 00

Umlaune! Dinvsdendse. siveennae . .
1alfovearly Dinidend, payable st June, sdgq.

LOROON G

7,408,320 02

$15,408, 226 02
$ aanfy oo
€.579.693 100
. 23,7271 89
2495 97

Nixes of the tank 1 carculaton
Diepurata not bearing interest

Depurats bearing interest

Ralioces due too 1ther Bankaan Canada

244834 00

$ea.5h260 92
ANNE TS
Gold aned Milver Cadn Current
Gorerment Plematnd Nutes
Depomit math Dominien Government reuired by
At of Partament {1 secunty of general
land note anulatian,,...
Due by \getmaes of this Bank and
wther Bankvan Futerga Coane
e~ . $™ tandyr
e ta \gem i of this Jank and
wvther Banks in torcat Botaan

$ 2,477,901 €
2:5 L340 23

TCLLO00 VO

B XN I £

e 1 TA2.011 2%
LI FRCO0
20207, 0XKs X

Crnrmment Boads, Indte Stk et
United States Radway Bonds

Nuges and Chegues of viher Banke . W2 1R
T e -s"-ivh“ll uy
Hark Premiwes «t Montreal ane! Bram hes . w o) X6

Current Loans and iwcunis eechate snteread re.

served) wind ther Necunties and Necte L Sanqant: 3y
Ueldn scqurnd Ly rmewtzage s hemaid .o vy voee
Orvendue Delas oot sprevially vevurs? (brs pos

1403y 1

Mdad 14D L ciiiees snesesevanes By

1ysa

W77 &y

S F el g2

We regret that space will not allow us to publish the eacel-
lent and instructive addresses of the President and the General
Manager.
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OCEAN TRANSPORTATION.

1.1. branches of commerce are inter-dependent.  Together
/\ they combine to make the healthy tree, separated they
+her and die.  Hence all other branches of commerce are in-
-ted 0 seemng  the cattle exporters of this country succeed
having Canadian cattle transported to Great Britain at just
ad moderate rates.

Owing to quarantine regulations, Canadian cattle cannot be
.upped through the United States to Europe.  Thus the whole
expurt trade is confined to one Canadian port, that of Montreal,
the head of ocean steamship navigation. To this one point
st come all Canadian cattle ntended for the Eoglish market,
and there be shipped by one or other of the few lines of steam
«t~ sathng between that port and Great Britain.  Each line has
i representative at Montreal, and what is easier than for these
representatives 1o meet weekly, or oftener, and combine as to
cattle rates.  They have their agents in England, cabling them
constantly as to the price of cattle.  If it goes up, they put up
the freight rates, including rates for cattle already on board.  If
the price falls, rates do not come down in proportion.  If there
i~ a lange quantity of cattle at Montreal, the vessel men combine
10 exact excessive rates.  The rate may be $7 a head, or it may
be $1750. This uncertainty alone makes cattle buying
extremely hazordous, to the greatprejudice, in some cases, of the
farmer who sells, in others, of the buyer.  Why should a legiti-
mate industry be reduced to the level of gambling ?

Parliament is the guardian of Canada’s prosperity.
a chance for it to do the country good by removing the griev-
ances which oppress cattle exporters.  The value of the cattle
exported in 1890, 91, 92 and 93, was $29,215.815.  This is too
much to lose.

CANADIAN BRANDS.

EVER.AL articles on the subject of Canadian Brands bave
appeared in this journal and bave caused much comment
among manufacturers aud jobbers.  The following is from the
Trade Review, a paper which, like Tue Dky Goops Review,
desires to see Canadian manufacturers assume an attitude wore
worthy of themsclves and more creditable to a free and enlight-
ened community.  Here is the article :

Tue Dry Goons Review says: * What Canada needs is a
Canadian nomenclature on its manufactures.  Canadian hon-
esty is known and bought in other countries, and why shouldn’t
Canadian goods bring a good price?  Much more should they
bring a good price at home.  Methods must be revolutionized.
The manufacturers of cotton and woolen goods must be known
as makers of certain classes or brands of goods before the future
of that manufacturer is assured.”  The above is sound common
sense.  Making goods in Canada to sell as forcign make is a
pour business.  Every brand that is now valual'e to European
makers had to be established on its merits after a hard struggie.
I'hat policy will have to be pursued here until Canadian brands
be:come recognized as certificates of quality whict command
«ales.

Canada, however, is not alone in making goods that are
thought te require a foreign brand to scecure public approval and
patronage.  Our stores are now showing goods as French, bear-
‘ng French names, which were madein Lancashire! We regard
this as a very mistaken policy-—it serves no purpose, as the
-uods would scll as freely as they do under an English name,

Hercis |

But dry goods dealers seem stll to retain the old prejudice that
there is something especially attractive in a French name for
dress goods. At one time English goods, no doubt, were less
clegant in design than those of France, but that day is past,
and the retail buyers have sense enough and taste enough to
sclect their purchases for their ments, regardless of the above *
old and now exploded notion, which the trade chings to as some
people do to an ancient supenstition.

The manufacturers of Sheffield have always taken a bold,
independent stand in this respect.  The largest firms there had
a long fight to secure recogmtion of, and trust in, their trade-
marks or brands.  ‘They commenced on a very small scale,
made a first-class article, stamped them with thetr name and
mark, and persevered until they compelied the whole world of
buyers to recognize therr gouds on ther wmerts, and o trust
their brands as an assurance of such qualities as command sales.
Those trade-marks are now of immense value.  Canada did so
with her cheese, and with success.  Canadhan  cheese to-day
would be selling below present prices in England if we had kept
on allowing it to be sold as Laglish and sneaking into that mar-
ket on false pretences. The selling of Canadian goods as foreign
made shows a deplorable lack of self-confidence and enterprise.
It is fatal to that development of our industries which would re-
ward a more independent course. )

WHAT DOES IT MEAN?

2 Thursday despatch:

*The Paton woolen mills, at Shetbrooke, have closed down
for an indefinite period, throwing 700 employees out of work.”

A Sunday despatch :

“‘I"he Paton woolen mills, of Sherbrooke, Que., will open to-

morrow morning, employing their full number of hands.”

Between ‘Thursday and Sunday the ariff on woolen goods
was changed from 30 per cent. to 5 cents a pound and 235 per
cent.

Lty Tatrrneg, Moz or Juse.
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THE TARIFF AS SETTLED.

L% OWEVER different persons may view
the tariff, it is now beyond the pos-
sibility of a change, having passed
the House of Commons, and, being
a financial measure, cannot  be
changed by the Senate. The pre-
sent revision  promised, at  first,
some startling reductions ; but the
changes announced in the Budget
spe ch of the last week in March
have been considerably moditicd, and the old rates--or
equivalent rates--obtain,  Perhaps the greatest reductions have
been in cotton guods and cheap woolens.  Most other changes
are changus, not reductions. .\ few are advances: —c.g. hosiery
and campets.

The following schedule gives a detailed comparison of the
old and the new tarifl.  Ina few cases the rate is not given,
the reason being that no interpretation has yet been promul-
gated showing under what clause the said articles shall be
dutiable.  This table should be preserved by importers

OwnTarirr. New Takirrn

Per cent. Per cent.
Alhambra Cotton Quilts, woven white 2 25
. " “ colored ... 2§ 30
Apons, Cotton or Lanen . ........ 35 3212
L Y1 | T 30 3233
Anificial Flowers . ...... ... 2 25
Bags, cotton scamless .. 2c.lb.and 15
“ " S .33 20
“ jute, flax, hemp, gunny ... .. 20
Baize, green .. .. .. . 10C Ih.aud 20 30
Bead Omamemts . . . ... . 35 33
Red Comforters . . .35 3212
Bed Ticking, cotton . . 2¢. s yd. and 13 30
" *  linen 20 30
Rels, cotton, non-clastic 20
. . clastic ... 2§ 30
" . silk Lo el .. 30
Biankets. ... . . 1o¢. lb.and 20 e lband 25
Bonuets, Hats and Caps, nes..... . 30 30
Bonnet wire, covered.o ... .. Lo 35 30
Braided cords, cotton. ... . 30 30

Buttons, vegetable ivory or horn
1oc. grossand 20 8c. gr.and 20
* houof, rubber, vulcanite or com-

position sc. gross and 20 gc. groand 2o

¢ nes .- . 235 20
Cambrie, mushing, white S .. 23 23
. " printed ordyed ... 32} 30
Canton Flanndl, punted .. .. 3213 30
Carpet Binding, cotton. .. . 25 23

Carpets, treble ingram, three ply or two-

ply,whollyof wool  1oc. sqydand 20 se s yd.and 25

*  ditto, part cotton, ele. . 3¢ sy,
yd.and. ..

. w.. .. 20 3csydoand2g
Carpeting, matting and mats, jute and

hemp carpet lmngs and sair pads - 25 25
Carpets, Brussets, Tapestry, Duteh Vene-

nan and Damask. Carpet Matsand

Rugx, Panted Felts and Druggets 23 30
Carpets, SmvmaCanpets, Matsand Rugs - 35 30

O Tarirr. New TARIFFR,

Per cent. Per cent.
Cashniere Mflis,hemmed. . 1oc. tb. and 25 3214

" “ pot hemmed. . 10c. b.and 20 324

“  Dolmans, Jackets. .1oc.lb.and 25 sc. b, and 30
Cheese Cloths ... .. caeosqo ydoand 15 2214
Checked Regattas. ... .. 2c. st} yd. and 15 30
Cluaks, Jackets, cte., of wool, worsted

oralpaca ... ... toc. Ib. and 25 35
Cloaks, cotton orlinen.... ......... 35 3213

L | 30 32
Cloths, doeskins, cassimeres, tweeds,

coatings, overcoatings, cloakings,

horse collar cloth, felt cloth of

every description, n.e.s., composed

wholly or in part of wool, worsted,

hair of alpaca goat and other like )

animals. . ........... toc. Ib.and 20 s5c. 1b. and 25
Clothing, silk circulars lined with fur... 30 30

“  woolen circulars lined with fur

Ciee tearasseeranes toc. lb.and 35 sc. lb.and 30
Clothing, ready made,composed wholly

or in part of wool, worsted, ¢tc.,

made up or manufactured wholly

orinpart.. ... .oiaes 1oc. Ib, and 25 3¢ lb.and 30%%
Clothing, India rubber surfaced. . ...

e eeeeene e toc. Ib. and 25 274
Clothing, India rubber clothing, nes. 35 35
Clothing made of cotton, or other ma-

terial, n.o.p,including corsets, etc.,

andtarpanlin .. . ..ol 35 23
Clothing made of cotton, including

Jadies' and children’s cotton under-

clothing, men'sandboy'sshirt fronts,

cotton scarfs, pinafores, bibs, skirts,

and dresses of cotton, pique, mar-

celles, muslin, ctc., vither colored

or white. .o oot ol 35 25 3. 2
Coat Hangers, as labels..15¢. per lb.and - 25 oo’
Cocoa Matting and Mats............ 30 25
Collar Buttons or Studs, metal, pear), ] Classed

boneor celluloid......ovoiiha s 25 : as
Collar Buttons orstuds, rubber, sc.grand - 20 ,l buttons.
Collars, paper. ... «coavvenns ceeer 35 35

“ finen, cotton, celluloid, cte... ..

................. 24c.doz. and 30 24.doz.and 23

Collars, embroidered . ... .ol 30 30
S £ ¥ 30 30
Colored fabrics, woven in whole or in

part of dyed or colored cotton or

jute yarn, or of part jute and part |

coticn or other material  except

silk, nues. ool N 11 30
Cordage. cotton and cotton braid'dc'rds 30 30
Cordsand Tassels. ... o . 30 30
Corduroy ... ....2c square yd.and 15 30
COTSEIS ovvnvnnnr e onnaerse nannns 33 324

S I NI 30 30
“  (lasps,stecls, wires, cte, sclb.and - 30 5c. 1b. and 20
Cotton, batts, batting and shect wad-

ding, dyed or noy, 3 cts. Ib. and 15 224
Cotton Warps and Cotton Yarns, dyed

OT NOL MCSeen v .nen3Cls Ibocnd 13 235
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OLD Tarirr. NEW TARIFr, Oup Tartrr, NEW Tarirr,
Per cent. l’u cent. Per cent. Per cent.
“wttons, greyorunbleach’d, te.sq.yd.and 15 22} Nettings, mosquito, cotton, plain white. 2§ 25
*  white or bleach'd, te.sq. yd.and 15 25 «  colored. 3} : 35
«  printed, colored or dyed. ... .. 3213 30 “ printed cotton .5c. sq. yd. and 1§ 30
rapes, black. ... ... .. e 20 20 Oilclolhi floor and stair. ... 5¢ s v, . \’nollcsslh(:]\n
caffs. e inet e and .o 20 lye. s yd 07
uﬂl.- (.0"0!]. .ltl.‘: j, .(.:‘.'"l.:l(:(?lﬁalr‘:lcld 30 4c. pairand 25 %3'“""“““""0"“1 silk 5S¢ 8. \d and 15 274
o arasols of all kinds. . .. vv.veenat. 35 35
Curtaing, made up ..o o 30 3o Picture Cord, worsted. . ..o vovennnn. 30 30
Damask, made up.. . .. Cereeaee - 25 25 Pillows and Bolsters. ... ... ..., 35 oo
Daming needles ... ..ol . 30 30 Pillow Cases, cotton or linen . ... .. ... 35 30
Dress Sleeve Protectors .. .. ... .. 25 2744 I:ms ---------------- ceee s 30 30
Duck, cotton, printed. . .. .. o 3244 30 Pique, m]’"(":l’ plain. 8 35
“ white. . .1c sq. yard and 2 My L POTE - eee e e e 330 30
1 ¥ 5 5 Plush, cotton...... ... ooees 20 30
“ unprinted..2c. ¢ 15 2314 silk or cotton, for hatters, ... .. Free. Free.
BN v ee s e e e e 20 25 Plush, silk, nes.... . .. oo 30 3o
Elastic webbing. . .. o. o oLl A 30 l:lush, \\orslul same as mohair plush.. oo 30
Embroideries . .. ..co.i oo 30 30 Plush, fancy mlrs‘ of . e e 33 35
. , SO . Poplins, silk orsilk warp.... ...... 30 30
Embroidery and Sewing Silk....... . 25 25 Prunella, of cotton ... ... ceeee. 334 Free.
Feathers, ostrich and valture, undressed 15 20 ()ullls, cotton, white woven . ceiee. 20 23
« o “ dressed 35 30 ) “" cok()]nd woven ... . 23 30
“ all ki S 2 madeup ... 35 3o
Felt wo::lr 1:::;:35’ e L1 ?o,, Ribbons of all kinds and materials.... 30 30
A » PTESSCQ - vvenmeveen s ceere 1772 7°2 Rugsand Mats, Smyma ... ..... 33 30
Fringes of all kinds, n.es. ... .. ... 30 30 “ traveling, not cmbroidered, all
Fur Jackets, lined with satin .23 30 except sitko. oo L L 23 25
Fur Skins, undeessed ..o TFree Free. “  traveling, silk and embroidered . 30 23
. wholly or partly dressed.... 15 15 Sails for boats and ships.... ... . 23 25
Furs ........ et 25 25 DAUN .o teiiie e eaaens 30 30
Gloves and Mitts ... ... ... cevs 35 33 Satin and satinette, fancy mfrs. of .. ... 35 35
Hair Cloth of all kinds........ ceee. 30 30 Scrims, cotton, plain, uncolored. .. ... 25 23
“ Pinssmetal oot 30 30 «  printedordyed ... Lol 324 30
“ ¢ hom,shell, ete. ...t 35 35 Sealette, wool, cotton back . ...... 2742 30
Handkerchicfs, cotton or linen ... ... 25 30 Shawls, of all kinds except silk ...... 23 23
. silk ...... B ) 30 * D | S 30 25
Hooksand Eyes ....ovvviioiint, 30 2714 Shirt Fronts, linen or cotton .. ...... 33 324
Hosicry, sitk ... .. i 30 1oc. doz.and 33 [$| per dos and
¢ cotton, wool, mshmuc merino Shirts, cotton orlinen . . $1 per doz. and 25 if cost is over
. socks and stockings ..10c. Ib. and 30 10c. doz and 35 |$3 otherwise, 35
TItalian Cloth, wool, cost 1oc. or under 2214 30 \ﬂu.ns, plain or beetled, and Casbans 32} A 3
. “ 1010 14cC 25 30 Silk, in the gum or spun, not colon.(l 15 13
“ “ % jgcoorover.. 274 30 Silk Velvetsand all mfrs. of silk, n.e.s 30 30
u“ cotton....evnunnns v 3204 30 silk, manufactures of, embrace, ;,tos
Jerseys, woven, plain.... .. 10c. lh.and 20 \b. and grain, ducape, cashmere, cte. ... 30 .30
“  made from cloth...10c. Ib. and 23 }sc. -and 30 Socks and  Stockings, cotton wool,
}\nmmg Needles, steel ... ooL L. 30 30 worsted, etc. .. ... 10C p«.r Ib. and 30 1oc dz. and 35
« rubberor wood ..., 25 30 Socks and btockm;,s, silk.. e 30 10c. dz. and 35
. . bone........oo. e 20 30 Stockinettes..  ...... 54 sq )d and 13 3%
Labels, silk or cotton on lettérs woven Suspenders of all kinds . . . . 25 35
or printed...........15¢ lb.and 25 15c.pd.and 25 *  pansof, buckles, ChSllS' ote. 35 35
Laces, boot, shoe, corset ... ..ot 30 30 Table Covers, wholly or in part of wool,
“  Braids, Fringes, Tasscls, etc.... 30 30 toc. cost,orunder. ... ... 22t; 30
“ cotton, plain, uncolored. ...... 23 23 “I'able Covers, wholly or in pait of wool,
“ “ colored.. .... ..... . 3214 30 10C. 10 14C. . oo envvner  aeenen 25 30
Linen, manufactures of, n.c.s. ... 20 20 Table Covers, \\holly or in part of wool,
“ Clothing.... ...... ...... 35 I4CUP . o e e s 274 30
“ Towels..... .....0 ... 23 25 ‘Table Covers, wool, unbrmduul 30 30
“ or linen and cotton d'\nnsks, w “  tapestry, fringed. . e 25 30
table cloths, napkins,ete.  ...... 23 25 - . “ = not frm;,n.d cev 2% 30
Machinery for cotton or worsted mills.. 30 2714 Tapestry, viz, colored fabrics wov: en in
Mantles, wool, cloth......10¢c. Ib. and 25 5c¢.pd.and 30 whole or in part of dyed or colored
Mohair Plush, 1oc. cost and under..... 2234 30 couton yarn, ot jute yarn, or other
oY 10t I4Ck ... el 25 30 material except silk. . ... PR 1 0o
« “  yge.and over. ..., 2714 30 Thimbles, gold, silver or celluloid. ... 20 00
Moleskins. ... ... 2c sqyd and 15 . 30 “ hard rubber ... 25 oo
Moquectte. . ... cenn e 23 30 o steel, bnss,whm. metal or plmd 30 0o
Muslins, colored or pnnu.d ...... 32 30 Thread, cotton, in hanks, 3and 6 cord.  Free 1213
“ plainwhite. ..., ... 23 23 * cotton, on spools. e 25 25
Neckties, cotton or linen. ceeess 33 30 « silk e e coe 23 25
“ sitke. ... ... ... 30 32 “ fined .. .ee ceeess oo.. . 20 o
Nets and nettings, lace......  ..... . 3q 30 Towels of every description. . ....... 25 23
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O ‘Tarvirr. NEW Tarirr,
Per cent. Per cent.
Tracmg Cloth . sc. 8. yd. and 15 )
Umbrella  and  Parasol  sticks  or
handles, nes . ... 20 00

Umbrella ribs, caps, notches, sucks and

canes, imported by mlts Free oo
Umbrcllas of all kinds . 35 35
Underwear knitted,all wool, 1oc.lb. and 2o 35

. *  wool and cotton 20 35

«“ * all cotton 33 35

- “  cotton and silk 35 30

" “  pure silk 30 30
Velvet silk 30 30
Velveteens, cotton, velvets and cotton

plush 20 30
Webtang, clastic 23 20

“*  non-clastic 20 2

" jute e 20 20
Whalchone, mirs. of, n.e.s.. 20 oo
Winceys. checked, striped or faney cot-

on, oser 2§ in. . .20 s yardor 1§ 30
Winceys, of all kinds, n.o.p. 2213 30
Wool, hair of Alpaca goat, ete.. ... Free Free

“ Class 1 viz., Leicester, Cotswold,

Lincolnshire, Southdown Combing

Wools R . ... 3¢ b 3¢ ib.
Woolens, mfrs. composed wholly or in

yart of wool, worsted, hair of Al

paca goat, cle. 1oc. Ib. and 20 30
Wool Clathing, ready-made, 1oc. lb.and - 25

If cost 20¢. or

10¢. Ilh.and 20 Vunder, sc. ib.
' & zop.c.;other-
wise, 30 p.C.

3
fc.ll).nnd 30
Yarns, wool or worsted

Yarns, cotton, under No. go,not bleach-

vd, dyed or colored 2c. b, and 13 23
Yarns, cotton, bleached, dyed or cul-
ored 3¢ dboand g 23

ADBDITIONAL ITEMS

Under the new taniT peard buttons are classed with vegetable
ivory, cte., at Sc. per groand 20 per cent

Dress goods wete formerly dutiable at 221z, 25 and 2712
according to cost price.  Now they are gutiable at 30 per cent.
when'fimshed.  Butif in the grey, the following new provision
applies. * Women's and claldren’s dress goods, coat linings,
Italian cloths, alpacas, orleans, cashmeres, henricttas, serges,
buntings, nun’s cloth, bengalines, whip cords, twills, planis or
jacquards of sumlar fabrics, composed  wholly or in part
of woul, worsted, the hair of the camel, alpaca goat or
like ammal, not eaceeding i weight six ounces to the square
yard, when imported in the grey or unfinished state for the pur-
pose ut being dved or finished i Canada, under such regulations
as are ostablished by the Guvernor-inCouncil, 2213 per cent.
ad valorem.”

Concts, inen, sitk and cotton clothing, and other articles
made from cotton fabrics are now 32 per cent.

shirts costing more than $3 per dozen are 23 per cent,, and
one dollar per dozen shinty, nies, are 35 per cent

Jute oth, nout otherwise finshed than bleached or calen
dered, 1y 10 per cent.

Har cloth of all kinds is 30 per cent.

Cluths, not rubbenad or made waterproof, whether of wool,
cotton or umony, sk or e, 60 wches or uver in width, and
weighing ot wore than seven vunces o the square yard, when
mpotted exdusn cly tor the manufacture of mackmtosh clothing,
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under regulations to be adopted by Governor-in-Council, 1234
prer cent.

Window shades in the piece or cut and hemmed or mounted
on roller, 35 per cent, ad valorem, but not less than five cents
per square yard,

Trunks, valises, hat-boxes, carpet bags, satchels, pocket-
books and purses and tobacco-pouches, are 3o per cent.

Unenumerated goods, not on the free list, are 20 per cent.

FREL LIST.

Military or naval clothing.

Blanketing and lapping, and discs or mills for cngraving
copper rollers, when imported by cotton manufacturers, calico
printers and  wall paper manufacturers, for use in their own
factories only.

Bolting cloth, not made up.

Buckram for the manufacture of hat and bonutt shapes.

Caplin's unfinished Leghom hats, and Manilla hoods.

Cotton wool and cotton waste.

Cotton yarns, number forty and finer.

Duck for belting and hose, when imported by manufacturers
of rubbier goods for use in their factories.

Dycing or tanning articles, in a crude state.

Fillets of cotton and rubber, not exceeding seven inches
wide, when imported by and for the use of manufacturers of
card clothing.

Ilax fibre and flax tow.

Fuller’s carth,

Fur skins, not dressed in any manner.

Hemp, undressed.

Jute cloth, as taken from loom.

Jute, flax or hemp yarn, plain dyed or colored, when im-
ported by manufacturers of carpets, rugs, mats, and of jute
webbing or jute cloth, and twines for use in their own factories.

Jute canvas, not pressed or calendered, when imported by
manufacturers of floor oilcloth for use in their own factories.

Rags of cotton, linen, jute, hemp, cte.

Sitk, raw, or as recled from the cocoon, not being doubled,
twisted or advanced in manufacture in any way, silk cocoons
and silk waste. .

\Whalebone, unmanufactured.

\Wool and the hair of the camel, alpaca goat and of other
Jike animals, not further prepared than washed, n.e.s., and troils,
being the short wool which falls from the combs in wersted
factorics.

Mohair yams.

Wool or worsted yarns when genapped, dyed or finished,
and imported by manufacturers of braids, cords, tassels, and
fringes, to beused in the manufacture of such articles only in
their own factories.

Elastic rubber thread.

Hatters bands (not cords), bindings, tips, and sides, hat
sweats and linings, both tips and sides, when imported by hat
and cap manufacturers only.

Lastings, mohair cloth, or other manufactures of cloth when
imported by button manufacturers.

Yarn spun from the hair of the alpaca or angora goat when
imported by braid manufacturers.
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DOMESTIC AND FOREIGN WOOLS.

ANADIAN buyers who loaded up with 1393
wool with the expectation that prices would
rise in June, 1894, by the adwission of wool
to the United States free list, have been dis-
appointed.  Consequently wool in Canada
is even lower than it was in June, 1893.
T'his lowness of price is intensified by the

fact that the mills are not pressed with orders, and hence the

demand from consumers is not brisk.  Prices on the ‘T'oronto
and Montreal markets are as follows : Greasy Cape, 1410 15%4¢.:

Canadian flecce, 17 to 20c.; B. A. scoured, 26t0 34c.  In pulled

wool, 20 to 214c. is quoted for supers ; extra, 23 to 26¢.; North-

west, 11 10 12¢C.

AUSTRALIAN WOOL EXPORTS INCREASING,

Up to date the exports ot wool from the various colonics
which comprise what is known as Australia, have increased 97,
,54 bales since 1stof July, 1893, By 1st of July, 1894, the in-
crease is expected to be smaller, but the year will certainly be
350,000 bales ahead of last year. The average value of a bale is
about £10: or in round figures the comparison for the past
five years stands as follows :

Value Gross Value
“Fotal Qutput of peet of the
Australasia, Hale Year's Clip,
v veee 1oabyc00 Waled i L1g 26 6 . L21,682,000
< 0o Y .. " T ) 18,202,000
« 1789003 9 1§ O w37, T80
3 . S 1803000 ..., W 4 9 ... 1,430,000
[ T PRI 1013 U UL P vy 6 18,52 Jacer
In other words, wool to the value of over $90,000,000 is ex-

ported from Australasia each year.
THE LONDON WOOL SALES,

The London May sales closed on tst of Ju. 2, prices having
ruled all along in favor of buyers. Taking the market as a
whole, the general price level may, with the exception of good
Australian grease and Cape snow-whites, be said to range about
5 per cens. below the closing rates of last series. A\ large quan-
tity, probably So t0 100,000 bales, was held over for July. The
following is the cable report of the last day: At the closing
wool szles to-day 5,400 were offered. The competition was
sharp and cross-breds were in good request.  Deep grown mer-
inos were scarcely steady at the opening.  The worst parcels
sold in the buyers’ favor. Cape of Good Hope and Natals
showed a farthing to a half-penny decline.  “The sales of greasies
and the prices obtained were as follows :

New South Wales— 2,500 bales at 5d. to gd.

Queensland—300 bales at 5d. to $34d.

Victoria—-Soo bales at 434d. to 1s. o¥4d.

South Australia— goo bales at 4d. to gtzd.

West Australia- 30 bales at 5d. to 635d.

Tasmania—s5o0 bales at 7d. to 9d.

New Zealand—G6oo bales at 5d. 10 gd.

Cape of Good Hope and Natal—6oo bales at 317d. to 7d.

TEXAS WO0OL FOR ENGLAND,

The Textile Mercury says: ** Advices from Texas report
that the English wool dealers are circulating throughout the
wool-growing districts circulars soliciting shipments of wool to
london and Manchester direct.  Very low freight rates from
Galveston and New Orleans by cotton steamers have been
made, lower than cver before, and it is for this reason princi-
pally that shipments of Texas wool 10 England are anticipated.
\Water rates to Boston from Galveston and New Orleans are 78¢.
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per hundred, while from Galveston to London, Manchester and
Liverpool, we are informed, they have been reduced to about
22¢, per hundred.”

ARGENTINA'S EXPORTS,

Argentina has forsaken its herds of horned cattle and has
gone in for sheep. At the present time Argentina has about
90,000,000 head of sheep against 84,000,000 owned by Aus-
tralia, and about 67,000,000 of these are owned oy the provinee
of Buenos Ayres. ‘The exports of wool in 1840 amounted to
1,609,650 kilos ; roughly about 3,500,000 pounds; in 18go it
had advanced to 118,405,006 kilos, or about 250,000,000
pounds. When the Spaniards first came to these countries
there were no sheep in them, aeither were there horses, cows,
pigs nor goats, which animals they immediately brought from
Europe. ‘Thus, from the first years of the conquest, they intro-
duced sheep, so that in 1600, that is to say 65 years after the
first foundadon of Buenos Ayres and only 20 after the second
and definite one (1580), the first export of wool and live sheep
wasrealized : 2,425 Ibs. ¢f the first and 100 head of the second.
“Fhe first arrival of merinos took place at the commencement of
this century (1813).  In 1825 the Argentine Government im-
ported another flock of merinos and a few Southdowns, com-
monly called ** black faces,” the descendants of which can be
seen to-day, certainly greatly improved, on some of the great
catile farms of the republic.  Weaving factories are very scarce
in Argenting, so most of the wool produced in the couutry is
exported.  The exports of 1891 were as follows :

Kilos.

Germany ... ... ... . ciee i s 28,529,915
Belgium. . L v 34:292,339
Spam. oo e e - 1740410
United States e e 5,781,150
France..... e 55,449,905
Italy.......... o e 2,121,331
Portugal ......... .. 12,487
United Kingdom 2,233,322
Uruguay ........ 1,005,149
Other countrics. 3,903,745

Total. . 138,605,838

= At Peavivsinty Lertinne




Bt e At A 2 S g M

B e

'y SRR VY

¢, 5%
B

AN

Ve 22 Ale Y P o 8%

s
RGPV AP

14 THE -- DRY - GOODS -- REVIEW

THE SITUATION IN COTTONS.

U RING the past two munths there has boen an cnotiiots

drop in domestic cottons, amounting o twenty rr cent
or over. “Ihe first drop was due direetly to the tamff reduction,
and amounted, as stated in Jast assue, to about ten per cent.
‘The second drop was due to the fact that some 6,000 bales of
greys were in stock, and that Americans were being sold at low
prices.  Somcebody was  going to have cash prices for grey
cottons -although such prices were bound to be below ghe
average of cost- so the Canadians decided that they would
sooner sell their 0,000 bales at a reduced price, than allow greys
to be slaughtered by American jobbers.  1f the \merican
cottuns came into this country they would fill up the market,
and the stock of domestics woula have to be held for nearly a
year, dunng which time much other stock would have accumu-
lated, or else the machines would have been kept dle. It
scemied much better to get whatever cash was to be secured
from a reduced price, clear ont the stock and leave the market
clear for continuous manufacturmg.  Hence down came the
price of domestic greys agan,

Retarlers have benelited, as the jobbers sold quickly at cut
prices.  Most of the retilers whe had ready money, or good
paper (which 1s much better nowadays, when jobbers would
sooner gue credit than get eash), bought greys trecly.  The
wise man will store these up, not run them off at a reduced
price.  The icreased profit will be better than the few bargain
seckers satshied.

One Toronto house 1s said to have been caught on the fall-
mp market wlth o thousand tales or over. They lost some
mosey on them.

The reasons why cheap UL 8. cottons were being sold in
Canada were two . Finsg, a dull home trade. second, a break in
the combination pnces, duc to the first cause.  The importations
mto Canada have been quite extensive - ~although the full extent
of these will not be known until the Customs returns are out.

The price of greys will nse agan shortly, but at present the
market cannot be called other than weak.  Everybody scems to
have been suddenly supplied.

A trade paper in Montreal has made a good cnticism onthe
cotton mdustry, which is quoted verbatim::

“Fhe Colored Cotton Co. made a great mistake when it
mmagimed that its old style patteins of prints, shirtngs, ete,,
were good enough for Canadians to wear, and thiat the new up-
toadate stvles were entirely out of place for them.  But this
tme, however, 1t mast have dscorvered its mistake, judging from
the quantiies of colored goods that are beng ordered from the
United States and England, ehiefly frem the latter, causing the
demand for the Nygger Cal's gowds to fall off materially.  The
Trade Bulletin has repeatedly asseried that Canadian mills
could never compete with English  manufacturers who, m the
matter ot upto-date styles, turn out a thousand new patterns to
our one.  But during the past season Canadian manufac-
turers considered it wholly  unnecessary  to bother about
new patterns, and consequently continued o turn out the
old tyles as bemg good enough for Canadians, whatever might
e the rapuirements of the people of the United States or Great
Batan  The Colored Cotton people, by their filure to comply
with the wants of thear customers, have forced retailens to become
importers o English and Amenican prints, shartings, ete., which
are being brought i by the large retail houses, in order to meet

the wants of the trade, as it is found an absolute necessity to
have the newest styles every season.  The inability on the part
of Canadian mulls to supply this want accounts largely for the
fallmg off m the output of the Colored Cotton Company during
the past season.”

THE GENERAL BAZAAR FAILURE.

A.\l()S'l‘ interesting but very regretable occurrence  during
the present month has been the failure of *The General
Bazaar Co.,” which occupied extensive premises at the corner of
Main and St. Catherine streets, Montreal.  “The business was
originally started by two French gentlemen, the Counts De
Sieyes and De Polonicre, who came to Montreal with the inten

tion of starting and runmng a big retail establishment on the
lines of similar enterprises in Paris.  Apparently everything
went well from the start: then the firm seemed to strike bad
luck in the matter of fires, having no less than three in their
premises inside of a year and a halfl  Some time after this
Count De Sieyes retired from  the business, starting up in an-
other line for himself, and the Count De Poloniere, until about
six months ago, carried on the business alone. At this time
Messrs, Boisseau Bros, who bad previously ran a large estab-
lishment on the opposite side of the street to the Bazaar, joined
forces with the Count, and all went happy as the marriage bell,
until & week or so ago, when ugly whispers were heard about
the position of the concern.  Finally, on Wednesday, the 6th,
matters came to a climax and the company consented to assign
on the demand of Gault Bros. The total liabilitics foot up to
the sum of $160,000, and there are over one hundred creditors.
It is claimed that when Boisseau Bros. became members of the
concern they showed a surplus of $60,000, and the Count also
claimed to have a surplus.  Stock-taking is now in progress, so
that nothing definite can be stated as to the result until this is
finishcd. 1f the feeling among both the wholesale and retail
trade in Montreal is any criterion, a house conductcd on the
lines on which the above bankrupt concern has been running
will not receive lenient treatment from the creditors.  The
majority hold that it should be closed up and put out of exist-
ence once and for all, as wholesale and uncalled for cutting in
prices is said to have had most to do with the failure. The full
list of creditors has not yet been fyled at the time of writing, but
the following shows some of the principal ones :

Gault Bros, & Co., Montreal, $31,280.91.
‘T'hibaudeau Bros. & Co., Montreal, $24,877.71.
Joha Macdonald & Co., Toronto, $10,308.23.
Jean de Sieyes, Montreal, $6,250.

Wyld, Grasett & Darling, T'oronto, $5,869.
Greenshields, Son & Co., Montreal, $4,431.02.
Caldecott, Burton & Spence, Toronto, $4,304.94.
. McCall & Co., Toronto, $3,903.53-
McMaster & Co., Toronto, $3,319.49.

P. Gamean, Sons & Co., Quebec, $3,400.00.
Thouret, Fitzgibbon & Co., Montreal, $3,130.65.
H. H. Wolfe & Co., Montreal, $2,798.70.
Thomas May & Co., Montreal, $2,788.24.
William Agnew & Co., Montreal, $2,551.76.
Jacques Grenier & Co., Montreal, $2,512.83.

J. G. Mackenzie & Co., Montreal, $2,351.10.

J. McGillivray & Co., Montreal, $2,134.90.
Samson, Kennedy & Co., Toronto, $2,099.81.
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NOTES.

N these times of general depression it is gratifying to note
. ihat a Canadian manufacturing firm, the Maska Feather &
own Co., of Montreal, is running full power to satisiy the de-
.and for down quilts and cushions.

Fall orders for down quilts and cushions should be sent in
ow to the Alaska Feather & Down Co., Moutreal, to insure
prompt delivery by September ust.

Canada, with its population of five millions, is the largest
forcign buyer of carpets we possess. During the March quarter
our exports amounted in value to over £:89,000. ‘To illustrate
the mportance of the Canadian market we may state that during
the March quarter we shipped to the five millions of people
whabiting the 1rommion nearly £ 10,000 more goods than the
100 mthons of people inhabiting Germany, Holland, Belgium,
France, Spain, and the United States combined. —Textile
Mercury.

‘There has been much talk of infant industries during the
discussion of the tarif, but surely the Alaska Feather & Down
Co., of Montreal, successors to Mclntosh, Williams & Co., isa
pretty strong child, as it has succeeded in driving out American
and English goods from the market, the company underselling
both these countries with their values in down quilts and

cushions. l.ook at their prices.

‘I'he Dominion Suspender Co., Niagara Falls, Canada, are
busy getting out their fail samples, which will be one of the
nicest and best ranges on the market, with prices cut so low that
will command most of the suspender trade of Canada. ¢ We
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are like ‘Fue Dry Goobs Review, we ‘Never Sleep.”  We have
a stock of jobs on hand (spring goods) that would pay any
wmerchant to write for samples.  Clearing them out at cost to
make room m the factory for fall guods.” Montreal office, 28 St
Sulpice street , Voronto office, 45 Canada Life Building

SHIRT WAISTS.

‘I'he shirt waist has lost much of its mannishness this sca-
son, but is none the less smart and nilty. It is the excuse for
using a quantity of lace and other finery, ribhon, cmbroidery
and braid.  Its identity is quite lost under alot of frills and
rufiles and gauging, but when all is told, it remains the ever-
ready little stand-by, dear to every woman’s heart.

A pretty waist of soft wash silk, in stripes of pale grey and
white, has its gathers disposed of in the back and front, coming
from under the collar and disappearing under a wide belt. The
latter, as well as the shoulder, waist frills and cufls, are edged
with black velvet ribbon, rosettes of which sct off the belt und
bertha.

A dainty shirt waist is made of white percale, dotted with
small open rings of pink. Clusters of small tucks make the
necessary fulness back and front.

A pretty blouse of heliotrope gingham shows a yoke made
up of four rows of gauging, cach row described by a band of
white feather-stitching. This smartens the belt and cufis.
Large puffs set off the sleeves. These pufls are made with
draw strings at the c¢lbows, making it possible to laundry them
without difficilty.  Cloak Review.

In These Trying Times

Many retailers hesitate to place bulk orders, but prefer to keep up their stocke

with small but frequent purchases.
They don't want much, but they want it often and in a

prompt shipment.

To such buyers the chief consideration is

hurry, and to these we would say that our

Stock of Laces, Embroidery, Haberdashery, Dress Fabrics, Cents’ Fumishings,
Tweeds and Worsteds, Pants, Shirings, Cottonades and Cottons

of all kinds, is complete a all times, and ready for instant demands. In
short, we arc carrying the stock for you, and we arc not taking reckless chances
either, because we have a steady trade with reliable customers, and every-
thing points to a satisfactory business this season.

KNOX, MORGAN & CO. .

Hamilton, Ont.

Wholesale Dry Goods.

r ]
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which brings a person to the store, where the quality of the
goods and the quahty of the salesmen must close the business.
‘I'he advertisement has no more right to do the work of the
salesman than has the salesman a right to stand in the street
repeating the advertisement to passers-by who will not listen.
Advertising will not sell goods ; that is the salesmen’s business.
The merchant should contine the salesmen to their business and
the advertising to its business.  There are times when it is
necessary to advertise a line of goods, but generally one kind of

POINTERS ON PUBLICITY.

N

Z0 N the past five years advertising has been
rapidly reduced to a seience. The bet:
ter understood, the more 1t is practised ;
the more practiced, the better under-
stood.  T'o give our readers the benefit
of hraius, scientifically applied, we have
arranged for a senes of monthly letters

v

.‘\m'r'.a.m‘.'-' Pom Aa

\ e * Fowle . . M4

* from Nathaniel C. l"“l”'_-'r"_' Doctor 1441 Jine may be brought out conspicuously followed by a
¥ nf;\(l\lcrl'mng. Boston.  His first letter 4. ointion of the rest of the line 3 but in this case the descrip-

. 9 \ ‘ ¢ U ‘ » 1 " . .
t:: P 15 to hand and d:‘ﬂ” with * Unprofitable Conglomeration,™ 56, of the other things should be as brief as possible, and oc-
_ 7] L 1 . H . et ete . .
$ Brevity,” * One Pointedness,” ete. cupy not exceeding one-fourth of the advertisement,
*
o PAPER No, L TYPE, SPACE, STVLE.
ili;; d Conglomeration s the thief of profitable advertising.  Ninety- Never use fancy or script type in an advertisement.  “There
A mne per cent. of all advertisers 52y mo.nmch in their announce- s nothing like gothic or fll face letters for an advertisement ;
ii 4 ments, using from two to minety moe times too many words in 1hc). are cﬂSll)' read, and don't accupy more space than (hc)' de-

telling therr stonies. A great percentage of the members of the
public believe that advertising does not affect them, and with

setve. You have something to say. Say it as you would in a tele-
gram.  Put your strong words lirst, and almost as strong words

that feeling always before them they pretend not to read adver-
tisements. and they certainly donot read the advertisement that
15 2 dry assortment of articles for sale, so mixed up that the
advertiser himself can bardly tell what he is announcing.  The
advertisement that tells is the advertisement which, in whole or
i pant, can be absorbed at a single glance, and which contains
one word, or one sentence, either well deseribing or presenting
the goads, or suggesting in the most emphatic way that the
reader continue his reading through the descriptive matter. A
suceessful advertusement is generally of two parts : the heading,
or headlines, with the description or argument following.
HEADINGS,

The heading of every advertisement, patticularly if the ad-
vertising space be limited, must be so short, and contain so few
words, that it can be casily read at a considerable distance, and
cannot escape the eve glancing over the page, no matter how
many advertisements, or how much interesting reading matter
may be upon that page.  Fortunate, indeed, is the man who
can invent one word for a heading, for one word is better than
two, and two are better than three. A heading of more than
five words, unless the space containing the advertisement is very
large, is generally ineffective, at any rate much more ineffective
than a heading contmning less words.

POINTEDNESS,

Better have the majority of readers read a short advertise-
ment than to have a few readers read the whole of a long ad-
verisement.  Uhe matter simplities itself into whether you will
reach a large number of people with a short argument, or a few
people with a tong one. He who wants a certain thing naturally
notices the advertsement that presents that thing at the eaclu
ston of other things, and feels that the advertiser 15 making a
special effort to sell that article, which indicates that he is
selling 1t for less than the regular price, or that he has a superior
article at regular price. There is no objection to enumerating
the articles you sell at the bottom: of the advertisement i small
type. but an advertisement should seldom present conspicuously
more than one article, or two atticles at the most, at the same time
i the same advertisement Whenever it s necessary to present
more than two, better divide the advertisement up into distinet
sections, cach one complete o atself and cach one devoted to
The advertisement stiould leave some-
Itas simply the forerunner, that

some pariicalar hine.
thing for the saleamen to say,

last, and A1l in between with the smallest number of words to
give people an idea of your meaning.  Don’t tell them too
much ; let them use their own intelligence ; let them argue
among themselves the advantages of your goods.  Make it so
they will be surprised when they see the goods. .\ description
of any article of manufacture, or of any spot of Nature, which
exceeds the real thing, prevents people from appreciating it to
its full advantage. A description should be strong, and yet it
should leave room for the imagination to work, and should often
under-estimate slightly, that the buyer may find something be-
yond what he anticipated. T present two examples of advertise-
ment setting.  One represents the average newspaper advertise-
men ; the other presents but one article, in the briefest man.
ner, and in such a way that it should attract attention.

COMPARE THESE TWo @

JOHN SMITH,

DEALER IN

Hats, Caps, Furs, Choice
Grocceries, Fine Teas, Nails, Screws,
Hardware, Buggies, Wagons,
Carriages,

Boots, Shoes, Rubbers, Watches, Clocks, Sil-
verware, Jewelry.  Every variety of Dry Goods,
Drugs, Chemicals, Patent Mcdicines, Chamber
Sets, Parlor Suites, Rattan  Chairs, Pipes,
Cigars and Tobaceo, Electric Fixtures and

Lamps, and Books.

JOHIN SMITH

34 SMITUVILLE AVE., SMITHVILLE.

Notk—Cottage house, half mile fiom depot,
ten rcoms and bath, stable connected, 15,000 ft.
of land, for sale cheap.
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“The Distingue”

1S ADMITTEDLY

THE %%‘SJLANG WATERPRO

in the market, as proved by the
experience of years. : :

@ il

“The Distingue” has received the most flatter-
ing encomiums of the trading world !

T'he following are examples of opmons of *‘Fhe Distngue,”
voluntarily expressed i writing by Houses on this side:

T
P

X,

S. GREENSHIELDS, SON & C0., Montreal,

Wy & *We have teen «he ©Lhe Distingue - Wates
proof sery Linzely for the Lot four years and it has
wiven the greatest satisfiactivn ta olr custoners, [{
Jrey frous the disagreeable odor of the vediman Maan
tosh, perfect m it and finish, and nade 1 the choest
designe. We find it to:be thc best sclling
waterproot in Canada, and in our opinlon it
Is unasurpassed for all round excellence.”’

McMASTER & CO., Toronto,

ay: “*The Instinguc’ Waterproof 1+ unrivallal as «
parfetditting perfect garment, and is unapproaduble by

.y any other.’

GAULT BROS. & C0., Montreal,

@y i We reommend lbe Distingue ™ Ganments,
becatisg clegant in style, carefully made, ftee  ttom
disgseeable smell, and MOST TMPORTANT, will
and the Canadian dinate, otk heat and cold.  Thes
make always kept in stk

ROBERT LINTON & CO., Montreal,

@y 1 U The Distngue’ Garments an wll o the foont,
Lwth in quality and style 3 no trouble ~clling thom, <

NETTII TS
AW AT

Reliable Proofing!
Choicest Designs !
PG Reasonable Prices!

s o Newest Styles!

AL

S

v
PN

0
(N

X

1
~

T

XK

odor, thormughly waterproof, and luve Jiven entite g},
Atisfaction.” B)
CAVERHILL & KISSOCK, Montreal, < .
o Afier cramining watwrpreof garments from wveral b, L4
manufagiuecrs, we annot bat admit that, **The Dis <
tmgue  beads them all i shyle and finish a,

57
4] ASK TO SEE SAMPLES

/'*“-‘mfm‘vﬁfﬁm N 9:

"The manufacturer has in his possession a large nuinber of unsolicited testimonials,
similar in character to the above, from leading British and ( “olonial houses.

Every ont has a silk label or
hu(erﬂw tho rogistorea title

“The Distingue.”

These goods may be had from any of the lcading wholesale houses. In ordering,
please quote the Registered Title, “The Distingue.”
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WANT A

HAT

We scll as low as we can
lower than cver before.

Wc have too many.
We are after cash.

JOHN SMITH

44 Smithville Avenue.

:
:
o

:‘”MW‘WS

ANDTHLER >\WOMPLT ADVLERTISEMENT.

A Bottomless Bag___

With slecves, might it the waist and
wishes of a Malay maiden, but the up-
to-date Canadhan woman wants some-
thing more shapely - something that
will conform to her artistic ideals as well
as Lot physical form,  The latest fads
and fancies of feminine fashions  are
now sho.n m our stock of SILK
WAISTS. Theyhave the appearnce
ol bemg  reailv ncher than they are,
but their price s ezaetly equinalent to
their real quality.  See our leader

At $3.75

SMITH'S DRY GOODS STORE,

SMITHVILLE

THE -- DRY -- GOODS -- REVIEW.
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CARPETS AND CURTAINS.

NCERTAINTY regarding the tariff has caused the carpet

manufacturers to proceed carefully,  Now that everything

15 settled, no doubt the trade will become considerably brisker.

U. 8. earpets have been sold to a great extent during the past

two months, but a revisal Hf trade in the States would soun
lessen that.

Canadian manufacturers are * kicking ” - to use a somewhat
inclegant phrase  at the new tarifi.  Too much tax on raw
material, too little on the finished product, they say,  The im-
porters are complaining of the increased duty on tapestry wnd
Brussels.  Strange that nobody is satisticd.

THI. Lo~ UNSETTLED DUTILS,

Assuming that the changes made by the Senator’s Sub-
Commitiee will stand, the tariff on carpets will remain as fixed
in the House of Representatives. Should  the Wilson bill be-
come a law at all, the duty on carpets will, therefore, be as
follows :

Aubusson, Axminster, moguette and
chenille carpets, by the yard
Saxony, Wilton and Tornay velvet

35 per cent. ad val.

carpets . 35 “ "
Body Brussels 30 t .
Velvet and tapestry velvet 30 w -
Tapestry Brussels . 30 . .
Three- ply m;,nm and Venctian carpets 3o . .
Two-ply ingrain and wool Dutch 25 . .
Druggets and felt 25 . -
Catpets of wool, flax and cotton, net

specially pravided for 25 . “
Oricntal, Berlin and other rugs . 35 . -
Mats and rugs for floors, art squares,

hassocks, etc., same rate of duty as

on carpets ol like material, '
Straw mattings 20 “ ‘

Straw mattings are adnmlud free under the McKinley bill.
Putting these on the dutiable list, and the postponement of the
date on which the bill should come,into operation from the 1st
of july 10 the 2nd of December, 184, being the only variations
in these items from the House bill.

A DLCADLS PROGRESS IN Ul CARPET INDUSTRY.

The following l’q,urcs will impress ordinagy minds with the

vital growth of the U, 8. carpet manufacture :

Value of
No. of Wages Material Value of
Employes. Paid. Consumed.  Product.
1880 . . 20,371 $ 0,833,218 $15,084,877  $31,792,802
1890 . 290 11,633,116 28,044,903 47,770,103

An examination of these figures shows that while the ratio of
increase in the number of employes is less somewhat than those
of the values of material used and product obtained, the increase
in the total of wages paidis in a greater ratio than cither, clearly
demonstrating that not only was there an increase in the labor
cost, but also that the individual workers received larger remun.

cration,
THE NLW ST, CATHARINES MILL,

The new carpet factory of Messrs. Gates & Syers, St. Cath
arines, Ont,, is now runmng with ten looms in operation.  Itis
expected double thus number will be running shortly.  This is
the new factory that was removed (rom Woodstock to St
Cathannes, which is fast becoming a carpet manufacturing town.
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SOME FINANCIAL TROUBLES.

ESSRS. Numa, Royer & Co., dry goods merchants, (Que
M bec, assigned to-day with labilities of $24.000 The
swets are valued at $20,000.  The creditors are mostly in Mon
ireal,

J. W. Jones, Loncdon, made the following sales recently .
'he general stock of W. . Mackic, of Beamsville, valued at
$2.973.30, to Jas. . Earle, of Toronto, at yoc. on the dollar;
Jdock of A. Smith, tailor, Belmont, valued at §r1,602.0.4 to
Henry Macklin, London, at 46!:c. on the dollar.

Goulet & Bros., of Levis, have compounded with their credi-
tors for 3oc. on the dollar, cash.

A\ circular, from which the following is an extract, under date
of London, Ont., April 20, 1894, has been issued from J. A.
Beattie with regard to the estate of Spittal, Burns & Gentleman:
1 beg to send you a statement of the assets and liabilities of
this estate. ‘The stock, including shop furniture, was taken at
$68,028.47, but when re-checked by the purchaser a small error
of $50.69 was discovered, which reduced the amount of the
stock to $67,977.78. The stock and shop furniture was sold
for 59 cents on the dollar.  The book debts at the time of the
assignment amountedto$7,284.82 : upwards of one-half of them
have already been collected, and T expect that a large propor-
tion of the remainder will be found good, although there will be
a good many which can be collected only by allowing
ume.  This statement will be open to objection foreight days,
after which T shall procced to distribute the first dividend of
6513 per cent.” The total receipts shownamount to $4.4,570-13
and the disbursements, exclusive of the dividend now declared,
amount to $2,771.63. Dividend of 6313 per cent. absorbs $41.-

22.33, leaving a balance in the hands of the assignee of $76.15.
The following are the creditors: Thomas Beattie, $50,757
Gault Bros., $402 ; 8. J. Boume & Co., $69 ; Cook, Son & Co,,

2,091 ; Copestake, Lindsay, Crompton & Co, $364; Dent,
Allcroft & Co., $280; Hitchcock, Williams & Co., $307
John Howell & Co.. lid, $2,340; J. & R. Morley, $146;
Morley & Gray, $182 : Spreckley, White & Lewis, $6735; Stapley
& Smith, $73; Thomas Tapling & Co., Ltd, $95; Woolley,
sanders & Co., $371; Henry Marlow & Co., $184 5 Arthur &
Co., $932; W. 8. Thomson & Co,, $52; W. F. Lucas & Co,
$117: Holland & Sherry, $292 : Brintons, Iad,, $322; John
Barry Ostlere & Ca., $196; Crawley, Warrack & Co., $6.41 :
Miller Bros., $88 ; McKean, Scarf & Co., $523; Richard Smith
& Sons, $1,071. .

J. A. Griffis, dry goods, St. Catharines, has assigned to Mr.
Doherty, book-keeper for Samson, Kennedy & Co., Toronto.
His liabilitics are said to be between $7,000 and $8,000.
sSamsan, Kennedy & Co. are the largest crediiors.

The dry goods stock of Pauterson & Co., of Lindsay, Ont.,
has been sold to Edsall & Co., of Bowmanville, at 56¢. on the
dollar.

The clothing and furnishing stock of Alex. Smith, of Bel-
mont, $1,612.64, has been sold 1o Heary Macklin, of london,
at 46vic. .

Changes:  Samuel Downes, of Dunlop, McKim & Downes,
Wallace, N.S., deceased ; P. Boucher & Co., Magog, Ont..
dissolved ; J. K. Campbell, Vancouver, B.C., removed to Chilli-
wack ; A. L. Robertson, Prince Albert, N.W.'T, succeeded by
L. Valade; C. H. Varcoe, started in business in "Toronto: J. &

W. G, Allan, Smith's Falls, dissolved ; W. .\, Milne, Parkhill,
succeeded by Dr. ] Dutton s Elijah Clark, Fredencton, N.B,,
deceased ; Morin & Julien, Montreal, dissolved, former con
tnues ;. L8, Jost & Co., Sydney, N.S,, suceeeded by 1. B Jost,
. A, Planche & Cu., Cookshire, Que., J. E. Robitaille & Co,,
Montreal, seceeded by J. C Robitaille & Co.; .8, Chapman
& Co., Amherst, N. 8., succeeded by C. 8. Chapman & Son ,
Michael Coll, St John, N.B., sold out,

Recent Assignments: G, W, Kaight, Ottawa, Ont. 3 Go R,
Ratson, Campobello, N. B3 W.'TL Phinn, Warkworth, Ont.;
Mewa, Roger & Co., Quebee.; Jacob Kopman, Georgetown,
Ont.: Shaw, Maltman & Co., Calgary, NJW. TG I A Griflis,
& Co., St. Catharines; B, Viger & Co,, St Catharines, Ont. 3
Louisa Mulvaney, Port Elgin, Ont: Jasper Nation, Brandon,
Man.

RENT.

In selecting a good  business location a great many things
have to be considered, but the least of these is rent. This, in
the minds of a great many merchants, is the greatest point.
"I'hey seem to think that rather than pay a few hundred dollars
more rent, they could better afford to put up with a bad location
on a side street ; whereas, for a small sum, they could have a
house situated in the midst of business, and where every other
feature of location was favorable.

However, in a careful study of the matter, as we have said
before, rent is really the least point to be  counsidered.
First sclect the very best place that you can get; let every pos:
sible circumstance be favorable to a good business: let the
location of the house and the size of the house be the very best
that can be sccured.  If you have all these points, then the
matter of rent will cut very little figure.  What if you do
have to pay double the rent that you would for an
out-of-the-way building, can you not do at least double
the business in a good location that you can in a poor
one? We are not arguing, cither, from the landlord’s side, for
it is undoubtedly truz that a great many stores are compelled to
pay a much larger rent than they can reasonably afford.  But
where the choice comes between cither taking a poor store and
paying a reasonable rent, or taking a really first-class location
and paying even an unreasonable rent, nine times out of ten the
better location would pay better than the poor one.  Ttis the
amount of business that should be looked at, not the amount of
rent, -Ex.

The British Columbia Jute and Cordage Co., Vancouver, B.C,,
whose works were recently destroyed by fire, have started up
again with new buildings and new machinery.

W. R. Brock & Co. are offering special value in men’s and
boys’ flannclette shints,  Their * Corker,” to retail at soc., is a
marvel of cheapness.

Mr. Foster gave notice in the House of Commons, on May
29th, of the following proposed resolution: “That it is ex-
pedient to provide that the Governor-in-Council may enter into
a contract for a term not exceeding ten years with any individual
or company for the performance of a fast weekly steamship ser-
vice between Canada and the United Kingdom, making connec-
tion with a French port, on such conditions as te the caniage of
mails and otherwise as the Governor in Council deems expedient,
for a subsidy not cxceeding seven hundred and fifty gnousand
dollars per annum.”




4 TR T L T Re——w

20 THE -- DRY =- GOODS -- REVIEW.

C. ROYAL BENNETT.

E reproduce here, from a recent photograph, a picture of

Mr. C. Royal Bennett, the speetat representative of The

Montreal Silk Malls Company, Limited, known throughout the

Domimon as the manufacturers of *The Health Brand ™ under
wear.

Mr. Bennetts career, and  the position to which he has
attaned, for a young man, may be considered worthy of a more
than passing comment,

Beginning commercial life, some cleven years ago, with the
wellknown and wealthy firm of Thomas Robertson & Co., of
Muntreal, he attributes most of his suceess in hfe to the advice
and traming e reecived i this house at the hands of Mr. L.
R. Wilwon, sole partner of the firm i question, and to
those stething prnciples of

In fact, they have all the modern conveniences for good ware-
housing. This young firm possesses as its partners two men old
ity the furnishing trade -- men who understand the wants of the
vations sections of Canada, men who understand where and
how to buy, men who understand the secret of selling, and
lartly, men who know the value of printer’s ink.  Careful and
judicious advertising brings success to many firms, but strange
it is that these firms are usually the “young-uns,” the old ones
being too conservative,

MONTREAL SILK MILLS BURNED.

On the evening of the 24th of May a serious fire took place
in the establishment of the Montreal Silk Mills Company on
Vitre street, Montreal, and resulted in a damage of from $35,000

to $40,000. ‘There is no

straightforward dealing
which characterized all lus
business methods.

Being of an enterprising
disposition, and a good op
portunity preseutsng self,
helater on removed toNew
Vork, where for several
years he held a posinon ol
trust, and one which, whalst
enlarging bis field of ox
penence, has eminently fit-
ted him to take up the
duties he has nowassumed,
and in the discharge of
which he has more than
jusufied the high opinion
of s alilities held by the
firm he represents, and
shared by the numerous
friends he has afready made
amongst the trade, and
which we hope will be con
firmed Ly those he intends
to give tlumselt the pleasurn
of calling on i the neat .
two months.

By the dealers who
have handled at, = The |
Health Brand s recog (
nired ay the best under

cxplanation as to the origin
of the fire, and the great
loss is due to the fact that
. for several reasons the fire-
men found it slow work
getting at the fire.  Smoke
and water did of course as
much or even wore damage
than the fire itself.

‘The manager, Mr. Jos.
cphy, calculates that orders
will not be thrown back
more than four weeks.
Within that period he ex-
pects to Le running the
mills again, and by extra
cfforts overtake his orders.
Those who have goods or-
dered have been assured
that there will be «s little
delay as possible in sending
forward their goods.

‘There was some talk of
the Montreal Silk  Mills
being removed from  their
present situation in Mon-
treal, but no definite in-
formation has been re-
ceived.  An expanding in-
dustry needs more elbow-
room than is to be found

wear medein the Domnon
to-day L butw abmited mar-
ket the ntroduction of high dass gouds requires tact, Judgment
and energy, all of which guabiications we are sure Mr. Bennett

¢ R

pussesses an full measure.
1n conclusion, we wish i and ** The Health Brand * the
sucress they so cmnently desene.

NEW AND DIGNIFIED QUARTERS.

Muntreal possesses a beautitul bnlding known as the Board
of Teade bunlding. 1t s rapidiy bemng fitled up wath represen-
tative bustniess “men. In the fint flat of the west wing e
howsed that youmg and cnergetic men's furnishing firm,
Matthews, Towers & Co. They have clegant otlices, a spactous
warchouse, a packing room, and an exclusive freight clevator.

in the central portion of
Momvreal.

The growth of the business of the Montreal Silk Mills has
been rapid, and their persistent advertising tends to popularize
théir goods with the public to such an extent that their present
capacity is all too small 10 meet pubiic denands.

The trade generally will regret the misfortune that has over-
taken this enterprising company, and wish them a speedy
recovery.

[HEXNN ]

Mr. Thomas Brodie, president of the Qucbec Board of
Trade, and a member of the firm of W. & R. Brodie, flour
merchants, died last week after an illness of about eight days.
Deceased was one of Quebec’s most promising and enterprising
citizens.
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Al such a 3uccess.

R WishEs

and h.althy.

Every Morne

Her children to be strong
All doctors agree that the

“HEALTH BRAND”

Combinations do more than anything else
to insure this.

Lady Aberdeen writes to us strongly in
favor of the Health Brand.
_ Ask your dealer to show you these
€e:500ds. ~ You will never buy any other
after seeing them.

o - THE MONTREAL SILK MIL

MONTREAL.-

LSC0.,1td.,

EVERY LADY WHO

WANTS

UNDERWEAR

and understands what purewool isand
appreciates exquisite finish buys the

“ HEALTH BRAND,”

both for herself or children. These
- goods are made in Vests, Drawers,
“Tights and Combinations, and are
W § kept by every first-class dry goods
Y (2 store. —_—
THE MONTREAL SILK MILLS COMPANY, Ltd.,
MONTREAL.

THE BEST RETAILERS, CANADA:

GENTLEMEN, —Have you seen the fall samples of

the poods themselves--and morcover, our advertising will be so extensive,

“ Health Brand " i~ the underwear that WILL SELL.  You make money on w
write tn us.

Thewe advertisements, and Iats mare like them,

““I'he Health Brand”?

will be in cvery good nrwepaper in the crantey .._:L.:m.
AU ~ir cuteare copyrid

reaching the consumer and benefit
hat you sell, not what you keep.
THE MONTREAL sILK MILLS CO,

MoxTtrEal, May, 1S94.

"They are now being offered direct to the retail trade ; the value is in

ing the dealer in such a direct way that
If you have not seen the samples
LIMITED.

the'entire scason.  If you huy * The Health Brand,™ you will get the benefit.

ted.

DRESSMAKERS DIFFER

About fashions 1 dresses, but everyone
agrees that the best foundation for any cos-
tume is the

. “HEALTH BRAND,
Black tights, which allow the fizure to be
shewn to perfection and do away with over-
stockings, bloomers, and unnecessary skirts,

All Jadies in Montreal wore them last fall
/. and winter, and during the coming season
~ nothing else will be considered, they were

’

d

N“—— Send for our illustrated catalogue, free by

e

[P~ post, if your own dealer has not got them.
THE MONTREAL SILK MILLS CO., Montreal.

DOGTORS

Occasionally,
on the question of

« HEALTH BRAND”
Combinations being
absolutely the best thing
for women and children to
Wear.

N
Every

DIFFER

but never

first-class dry goods
house keeps them. Look
for the word *‘Health”
on silk label at neck.

Buy no imitations.

THE MONTREAL SILK MILLS CO., Ltd,
MONTREAL.
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OBSERVATIONS FROM TORONTO,

A GREAT deal of uncertainty prevails in the prices of grey
cottons,  Nince Apnl 1st prices have taken two drops.
amounting in all to about 20 per cent. Toronto wholesalers
have bonght heavily at the reduced prices and are now unload-
ing at prices which please the retailers and ensure quick move-
ment.

The cause of this drop i~ attributed by Montreal men to
American competiton ; by Toronto men, to a heavy load of
some 6,000 or 7,000 biales which the company desired to turn
mto cash.  Whatever mway have been the causes, it is an
actual drop, and some jobbers have been badly hit. More
over, prices are now below cost of production and are hound to
risc again.

Trade generally s very quiet. Staples in other than grey
cottens are having little ennuiry with the exception of fancy
nad-summer prints. A few job hnes of summer goods are being
cleaned out as the jobbers proceed with their stock-taking.

With the city tradc it is not so bad as with the roaal trade.
AUl summer novelties
are  recowing  ther
attention and uite a
volume of goods is
being moved. Cream
Series,  Moire  prnts
and silks, cream para
suls, ete, are in good
enquiry just now,

The 1all orders are
coming in slowly bt
surely, and in some
lines the volume of
orders s larger than
last season. Bat this
is not the case with
all ines, noreven with
a majority.  Buyers
are very canservative,
and travelers are hav-
g a hard time of it,

‘ayments are slow
from the Nosthuost, bat have shona aslight improaament
Ontarin. When rctailers are doing a slow  trade they  are
apt to look after ther collections more closcly.

OXFORD

W, R, Brock & Ca.are recaaving weekly shipments of the
latest novelties i laces or dross and anllinery purposes The
latest ta armve bewy butter Pomte \emee, which s greatly in
demand wt present. New frithogs and veihngs are also arriving,
and some dohicate novelues are shown,

Fancy prints n datk mone effects, and black and ruby
grounds in small, neat patterns . abso plan zephyns have been
passed inte stk by Alcwaadoa & Nadersan,
able goods.  New black and volorad motte wilks and tibbons
are to hand, as are laby nbhbons, special cleanng hoes i gloves,
hosiery and embradenes.

1hese ane scason

Cream ostamene serges are an good display waith Caldecon,
Burtan & Spence. Navy blues and Blacks ane alse quite actine
at present.

W. R, Brock & Cods underwear departiient s sending out
daily lange quantities of ther tamous nbbed cotton anderwear

ONGODD).
Tosrt Fagt Mavars Waap, e rr X Dantise

in ladies’ and ~hildren’s sizes.  They have the reputation of
leading the market in this class of goods. )

A job line of printed plushes, which retailin the regular way
at from 4o to 50 cents, are being quoted by W R, Brock & Co.
so that they can be retailed at 20to 25 cents. A range of printed
linen duck to sell at 25 cents forms splendid material for
blouszs, cte.

A special line of lisle mitts in blacks, tans and creams, that
can be retailed at 121 cents, is shown by Wyld, Grasett &
Darling.  Silk lace mitts in black and tans are shown to retail
at 25 cents —both lines leaders,

Corticelli silks of all and numerous descriptions will now
form the only muke of silks now handled by Alexander &
Anderson,  ‘They have laidin an enormous stock in full ranges,
and will make a specialty of this class of goods,

Black worsted coatings and trouserings are 2lways in de-
mand. W. R. Brock & Co. claim to have the finest range in
Canada. ‘T'he proof remains with the merchant himself.

Repeats in satin baby ribbons and in black moire ribbons in
all widths are to hand
with  Alexander &
Anderson. They have
clearing lines in um-
brellas and parasols,
in dress goods, light
brown prints, crinkles,
etc. A full stock of
estamene, cheviot, and
hard-finish serges in
navyand blacks, gives
buyers  an  excellent
chance to sccure
choice goods and full
ranges.

For a staple range
of neckwear, Wyld,
Grasett & Darling are
ahead of most of their
competitors. “This de-
partment has forged
ahead rapidly during
the past year, and now is unsurpassed.  Small knots with wide
aprons, and the staple 21y and 237-inch derbys, in light and
medium colors, are in full range.  New novelties me coming
forward weekly from the London market.

ORIOLE,

John Macdonald & Co. bave a line of Chinese m:ming;
which are selling strong for summer cottages. .\ manufacturer’s
amvermake of tp shirts, regular lines, are being sold at 25 per
cent. below regular prices. They report an increased demand
for umbrellas and waterproof garments, but notwithstanding the
increased enquiry for these goods are prepared to fill atl orders.

samson, Rennedy K Co. report cottuns very active. Fans
are abwo selling well in palm leaf, paper, and decorated leather
and cloth.  They have an eacellent mange.  Ladie’ hand bags
in buth felt and leather in new patteras are in good display.

W. R. Brock & Co. have received a shipment of new para
saly, being the latest novelties of the London matket. Cream
and white fnills, eream, white, drab, and black moires, are in the
selection and ave worth inspection of merchants who are look-
g for up-to-date goods.




Thibaudcau Bros.
& Co.

Importers Of e

ENGLISH .
GERMAN & |
AMERICAN

THIBAUDEAU FRERES & CIE.
Oucbec.

THIBAUDEAU BROTHERS & CO.
London, Eng.
THIBAUDEAU BROS. & CO.
332 St. Paul St.

MONTREAL
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John D. Ivey & Co

53 Yonge Street

... 1Toronto.
o — >

Our stock will be kept
well assorted in

SAILORS

and latest

Mid-Summer Noveltics

ALL ORDERS WILL HAVE PROMPT ATTENTION

Qur Travelens will commence their respedtive routes
for fall the first Monday in July, with samoles of the
very latest and best that the market affords.  Kindly
reserve your orders till you see them. . . ., .

John D. Ivey & Co.

Down
(uilts....

Logheh, Amcrwran, Freamh

Satoon Coverings.
Silk Covorings.

Choicest Designs.

. i A hAs "-"!3')"4-' o
Full line of Samples forwarded /43 ‘ \
on application at our cxpetise. (B Ls

£\

cushions

Four grades of Cambric-covercd
Cushions ranging from $2.75
to $25.00 a dozen.

\inetian, Frendhs

Satoon Coveorings,
Silk Covorings.

Tasty Designs.

OUR PRICES ARE LOWER THAN EVER BEFORE OFFERED ON THE CANADIAN MARKET.

Successors to
MCINTOSH, WILLIAMS & CO.

10 St. Sacrament St.

The Alaska Feather & Down Co., Ltd.

MONTREAL, P.Q.
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TO PRESERVE FUR-BEARING ANIMALS.

Allll.l. designed by the Hon, Mackenzie Bowell to preserve
the fur-bearing animals of the Northwest was recently
introduced to the Senate.  In the course of his remarks Mr.
Bowell said there was not over 100 head of buffalo left in the
Dominion.  Said he: “ J%ast expetience of this country
proses the great necessity of taking steps at as carly a date
as possible for the preservation of the natural food supply
of the natives and the Indian tribes. 1 remember distinetly
when the Northwest Territories were first ceded to Canada,
thac the present Licutenant-Governor of Manitoba, the Hon.
Mr. Schultz called the special attention of Parliament to the
fact that unless strmgent laws were passed for the preservation
of the buffalo in the Northwest Territories, in a very few years
that animal would become extinet, and his prophecy has proved
true to the letter.  “The result is that it is costing this country
now nearly half a million dollars a year in order to feed the
natives and Indiuns of that country, which expense might, to a
very great extent, have been prevented had his advice been
taken at the time.

“1 nced scarcely say that most of us living in the older
province had very little idea the importance that should be at-
tached to the recommendation which was thus made by the then
member for Lisgar.  There may be some ditticulty in enforcing
the provisions of this act: still by appointing guardians with
magisterial powers 1o enforce 1t,and in securing the co-operation
of the Hudson Bay Co., itcan be done. It is as much in their
interests as in ours that the game and the fur-bearing animals in
the Northwest Territories should.be preserved for the food sup-
ply of the Indians. I may add this bill does not interfere with
the killing of an animal by the Indians, when it is done for the
sake of {ood, to prevent them from starving.”

SUMMER NOVELTIES.

Some taking summer novelties are shown by John Macdon-
ald & Co., the guods having just passed the Customs. Soap
noveltics are shown in the form of pears, apples, ete.  Miniature
tablets of soap are shown in such sizes that a fresh cake can be
placed in the soap-dish for cvery fresh guest. These can be
procured in the range of delicate scents, such as rose, lily of the
valley, jockey club, musk, lavender, essboquet, windsor, hclio-
trope, cte. Perfumes are shuwn put up in large bottles suitable
for being used as water bottles or other dressing table requisites
after the perfume is exhausted.  In spite of the size of these they
can be retatled At 25 cents. Bay rum is put up in much the

same wa)", with nozzled corks. Smelling salts are also put up in
neat bottles.

In belts the celebrated Peterscham fabric is shown in full
range of colors and buckles.  Garter clasps are something new
and novel.  Fans are shown in two different novelties, designat-
ed Fantasma and 1.ady Windermere. “These are new and taking.

A OUESTION ON ASSESSMENT.

J. H. Wigle, of Ruthven, asks Tnr Review the following
question on assessment in Cntario : “ Kindly give your opinion
in your next issue of Tug DRy Goops Revikw, how a stock of
goods bought on credit entirely should be assessed ?”

"The opinion of the cditor has nothing to do with the matier,
as the rule is laid down plainly in an act regarding municipal
assessmients.

Sub-section 2 of section 10 enacts that personal estate and
personal property shall include all goods, chattels
money, notes and accounts at actual value.

Section 6 enacts that municipal and other rates shall be
levied equally on all rateable property, real and personal.

Section 7 deals with exemptions.  Sub-section 21 enacts that
so much of the personar property of any person as is equal to
the just debts owed by him on account of such property shall
be exempt.

Hence, reading these three sections together, a man with a
$5,000 stock, on which "¢ owes $2,000, should be assessed for
$3,000. .\ merchant with $5,000 stock, on which he owes
$5,000, should be assessed at nothing.  If, however, he had
given a mortgage on real estate to cover, say, $2,000 of it, he
would be assessed for that $2,000.

J. W. Dunnet, who was mayor of Belleville, Ont., in 18843,
died on the 18th inst., after an illness of several months’ dura-
tion. Deceased, who was one of the city’s leading dry goods
merchants, was in his 55th ycar. He leaves a widow. Mr.
Dunnet, who was born in Scotland, was universally esteemed in
that community to which he removed from Peterboro’, in 1870.

At a special meeting of the electors of Moncton, N.B., held
on Saturday, the 19th inst., it was unanimously resolved to grant
a bonus of $25,000 to the Moncton Harbor Improvement Co.,
on the condition that the Dominion Government grants a sub-
sidy. The company intend to build a dock at the mouth of
Hall's Creek, wherethere will be at all times about 14 acres of
water 28 feet deep.  There is also to be a dry dock in connee
tion with it.

MERGH ANTS ' If you would be up with the requirements of the age,

! thave a Cash Carier! It you would have the best, pur-
chase a Hazard Cash Carrier. Thoroughly Tested; thoroughly Reliable.  Many
of the largest houses using both our Cash and Pared Cariers.

Established 1884.
The Best is the Cheapest.

Manufacturers of

Wire Cash Carriers,
Carriers. Cash and Parcel Carriers.

‘sneig pau()
2yl put vprue) i pauded

Pneumatic Tube Cash

for
Particnlars.

avoress THE HAZARD STORE S:=RVICE CO., Office 81 Victoria St., Toronto, Ont.
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1 ditor PIky Goobs Review @

Sii,—We regret you thought it necessary in last number of
REVIEW to give our firm such prominence in raising the danger
signal to encergetic merchants anxious to start branch stores.

Would it not be well far you to acquaint yourself with the
record of the firm you choose to take this unwarranted liberty
with, and know whereof you speak, before pointing out the
rcachings of history ? .

“I'he facts are that branch, stores properly, conducted are a
success.  Are you acquainted with Lipton’s, Steadall’s, or Hope
Bros.’, who have branches in nearly all the large towns in Great
Britain—and all a very marked success? The different Oak
Halls in Canada are certainly not failures.  You must evidently
had in your mind the merchant who, over-loaded with stock and
pressed by creditors, and who hopes to relieve himself of both
by opening a branch in the nearest town or village, with the
result that in place of the relief expected, gets decper into the
mire.

We regret that the dry goods merchants in Guelph do not
cntertain your ideas, as they have for the moment shut us out
of their city by renting the only suitable premiscs and sub-
letting to a tinsmith.

We have our time taken up looking after our branches, or
we think we could convince both you and the energetic mer-
chant that there is as much prohability of success in branch
stores as in branch banks, and that both require capitaland
business capacity or they will end in failure.

Yours truly,
NORTHWAY & ANDERSON.
Orillia, May 27, 1893.

[Here is the item: “Northway & ..nderson, who have dry
goods stores at Simcoe, Orillia and “Filsonburg, are thinking of
opening up at Guelph.  Branch stores have sunk many a firm
i the past, and without attempting to damp any energetic mer-
chant’s ardor, 1t would be well to pomnt out that history teaches
many useful lessons--ac 1s even better than experience in many
cases.”  Without knowing anything very particular of the firm
concerned, these general remarks were made. We can see no
reason why they should be altered.  They do not apply to
N. & A. unless they fail—a thing which is not desired, expected,
or prophesied.  The success of such ventures as these depend
on the quality and quantity of the management. Both scem
satisfactory in this case. -Evitor.]

A TWENTY-FIVE CENT TROUBLE.

Onc of the greatest drawbacks to the trade at the present
time, says the Dry Goods Economnst, 1s the cnormous quantity
of 25¢. hosicry that is called for.  The fault lies with the retail
trade in general. )

Everything that capital can do has been done to mduce for-
cign manufacturers 10 produce the best stocking for sale at 25¢.
that can be sold at the price in this country, and all the experi-
ence of years of skilful buyers has been directed to the same end.

25

"I'hie inevitable result has been to supply consumers with such
extra good value at the price nanted that ail other prices have
been interfered with, and the trade has now for some years been
approaching a 25¢. level.

1t would be well worth the time of buyers to make a strong
effort to bring about a diversion from this price by offuring goods
at various higher prices, which should have some distinctive and
desirable features to make them attractive to the public.

CANADIAN FEATHERS TO BE USED.

NE of the changes of the new tarifi which bas been little
noticed, but which, however, must influence to a large
extent not only several factories, but also the farming community
of the whole Dominion, isthe duty on feathers and on feather
and down goods.

Before the change the duty was 235 per cent. on raw feathers
and 35 per cent. on manufactured articles, thus giving a 1o per
cent. protection to manufacturers. The duty has been made 30
per cent. all round on feathers, whether in raw state, purified
or manufactured.

‘The leading manufacturers in  this branch—the Alaska
Feather & Down Co., of Montreal (late Mclntosh, Williams &
Co.), say that they have met the change in the tariff by a complete
change of policy. 'They now use exclusively Canadian feathers,
and find that these are not only more downy (owing to our
severe winter), but are avadable in such large quantitics that they
have given up importing altogether, and are able to give better
value than before to their numerous customcrs.

T'his is a good thing for the farmers, who now are having a
regular market for their goose, duck. hen and turkey feathers,
whilst before they had to put them in an unpurified state into
beds and pillows, simply because there was no market for them.

Goose and duck breeding is going to be a paying branch of
agriculture much more than it has ever been.

CANADIAN COLORED COTTON MILLS CO.

The annual mectng of thus company was held at their
oftices, Notre Dame street, Montreal, in May.  There were pre-
sent A, F. Gault, president, and James Crathern, 1. Barbeay,
Jas. Ross, George  Caverhll, . C. Clarke, Mayor Villeneuve,
Jacques Grener, T. King, C. 1. Owens, David Morrice, T. R.
Watson, S. H. Ewmng, David Morrice, Jr., Robt. Gault, S. Find-
lay, S. H. Bethune, F. L. Beique, L. Marler, M. Crombice, James
Wilson, Alex. Dupuis and others.  The statement for the year
was submitted with the usual report, which, in view of the gen
eral depression, was accepted as sufliciently satisfactory.  The
output for the year was nearly $2,500,000. ‘T'wo dividends of
one and a half per cent., making 3 per cent,, amomnting to $81,-
ooo, and $120,000 interest on bonds was paid, and $13,000
carried forward to the credit of profit and loss. \bout $200,000
had been spent on water power and other improvements on the
property and plant during the year. ‘The impression was con-
veyed that with a gencral improvement in trade, the prospects
for the future were sufficiently satisfactory. The old board, con.
sisting of A. F. Gault. °F. King, C. D. Owen, R. I. Gault and
David Morrice, was re-clected, and ata subsequent meeting of
the board Mr. Gault was re-clected president and C. D, Owen
vice-president and managing director.
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TRADE GOSSIP.

C()RN\\"AI.I. cotton mills are running again,
is too cheap to allow them to stay idle long.

Raw cotton

A “Rose ” millinery and mantle opening was given by R,
Walker & Sons, “loronto, last month.

A BulTalo firm of underwear makers intend establishing a
brauch in Canada, probably at Windsor.

S. F. McKinnon, of ‘Toronty, sailed on the s.s. Campania
from New York on Saturday for Liverpool.

There is a large neckwear manufacturing concern <o be cs-
tablished at Niagara Ialls, Canada.  Particulars later.

A number of merchant tailors of Victoria have issued a card
in the local papers stating that they do not cmploy Chinese
labor,

The Canada Collar, Cuff and Tlic Co.,a new Canadian industry,
hiave recently started a factory at Berlin, Ont,, to manufacture
celluloid goods.

‘The projected Canadian-Australian cable will be 6,244 miles
long, and cost $7,000,000, if it does not touch the Fiji Islands
or New Zealand.

¥, W. Holloway, the popular manager of the Hudson’s
Bay Co., at Morden, is to be promoted to a position with the
company at Sudbury.

The clerks in the ‘Toronto wholesale d-y goods houscs have
taken to basebail for a new amusement.  Several cricket teams
are also in exisience.

C.I'.Grantham, manager of the Yarmouth Cotton Duck
Co., recently interviewed Finance Minister Foster to get an in-
creased duty on cotton duck.

English machines are beingplaced in the St. Stephen, N. B.,
cotton mill to replace some discarded onesof U. 8. origin. The
English machines need considerably less attention.

The Almonte Kaitting Co. will erect three new additions to
their main structure—-a bleach house, 24x36 ; a dye nouse, 25 x
46 and a picker building, 36x24: frame buildings.

T, Stone, Chatham, Out, is doing a good dry goods
business, having a magnificent store with & carpet room upstairs.
He employes a large staff and does considerable imparting.

WL I Lang did up Williamson & Co., Wyld, Grasett &
Darling, Alexander & Anderson, by misrepresentation, for vari-
ous bills of gnods. He is now behind the bars.  His home was
in Taronto.

John R. Hill, who at one time was a traveler in the employ
of Glover & Brais and Tooke Bros., died at St. John's, recently,
after a long and painful illness.  ‘The deceased, who was thiny
years of age, was a native of England.

At the annual meeting of the Canadian Filwe Co,, held re-
cently, the foltowing dircctors were elected : - Labert Cowans,
president; E. N Heney, vice-president ; Hon, Geo. A, Drum.
mond, Edgar McDougall, Mexander Couper.

\W. Dunlop’s tilor shop, Kingston, was burglarized recently
and $150 worth ¢f clothing taken.  The thieves were captured
at the outer G.FLR. station waiting for the train.  Their names
arc John Wilson and W, Woods, of Kingston.

The New Brunswick cotton mills are cutting down wages.
‘Two mills w St John have cut down wages and forced the
operatives toaccept.  Now the St. Croix cotton mlls at Mill-
town have made a cut of 121 per cent.  The lowering of the

tariff on cotton goods may have had something to do with it,
but this is doubtful. Itis more than likely it is caused by a de-
sire to increase profits out of wages’account. ‘The policy is a
short sighted onc ; for poorly paid labor is usually expensive, the
ultimate results not being so satisfactory as those more im-
mediate.

Geo. H. Rodgers & Co,, since giving up the regular retail
trade in Winnipeg, have opened a jobbing warchouse at 217
McDermot street.  “Their object is to look after special drives in
jolibing lots of staple dry goads and boots and shocs.

The merchants of Alliston have agreed to close their stores
on Wednesday afternoon of each week at 1 o'clock, and to keep
them closed until ‘Thursday morning, commencing May gth,
and continuing during the months of May, June, July, August,
and September.

J. Camceron was in town to-day. He is with The J. B. Mc-
1.can Co., Toronto, publishers of most excellent trade publica.
tions in the interest of hardware dealers, grocers, book sellers,
dry goods dealers, and printers.  Business men can make no
mistake in supporting any of their journals.—Blenheim News.

Charles Gray, of the firm of R. H. Gray & Co., Toronto,
was presented with a handsome pair of field glasses by the em-
ployes of the firm upon his leaving to reside in New York.
Mr. Gray’s many Canadian friends wish him succese in his new
ficld of labor.

The cotton mills at Hayfield, Derbyshire, England, owned
by T. H. Sidcbottom, member of Parliament for Staleybridge,
have been shut down owing to the depression in the cotton
trade. The stoppage of these mills has thrown 3,000 people
out of work.

The first shipment of scalskins this year was made about two
weeks ago by J. Boscowitz & Son, Victoria, to Lampson, Lon-
don. The shipment comprised 29 casks of sealskins and in
addition one mink and five mixed. The skins were purchased
from a Port Angcles Siwash vessel.

At the annual meeting of the Levis Board of frade the fol-
lowing officers were clected :  President, E. Dupuis ; vice-presi-
dent, 1. laine; sccretary, A. lLemicux: committee, J. B.
Michaud, George lambert, L. Dassault, A. Lambert, P. Rob-
iaille, C. Darveau, Dr. Lacerte, E. Belleau, L. O. Audet,
Dumontier, ‘T Arsenault, J. E. Mercier.

Paper yarn is now being substituted for other cheap stock
in carpets, and is said te " supcrior to the shoddy and mungo,
both in cost and strength.  Of course the paper is used only in
the body and on the under side of the texture and not on tine
upper surface. It is said that fifty-five per cent. of a carpet may
be made of paper without a customer suspecting it.

Belding, Paul & Co., of Montreal, have filedan action against
the Toronto Fringe and Tassel Company, of 19 Front street
west, Toronto, to sct aside a chattel mortgage made last month
for $5,250. It is alleged to have been made by Florence Sil-
berstein, wife of Jules Silberstein, to one of the employes, and
is claimed by Belding, Paul & Co. to be a fraudulent preference.

Some time ago the safe of J. F. McGlusky's store at Grand
Falls, N.B., was broken open and rifled.  Mr. McGlusky had
one Larmrabee arrested at Houlton, Me., but failed to make out
a case, whereupon Lamabee turned the tables by bringing suit
(or $2,000 damages.  McGlusky was held on the 24th in $3,000
bail by the American authoritics, and failing to find instant
securities was sent to jail till his friends came to his rescue with
the necessary funds.
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HOW

TO
INCREASE
YOUR
TRADE

We publish * Masterpicces from the Art Galleries of the World,”
a collection of the 300 best and most popular pictures in the world.
They are issued in 20 parts, each containing fifteen fine copper-plate
engrav'ngs, printed on glazed paper, and one page descriptive
matter. Recently we have been selling them to rctailers and manu-
facturers, who arc increasing their business and making money by
using them in two ways :—

1. By giving a coupon with every purchase of 25c. worth of goods.
When the customer has cight coupons he exchangas them free of
charge for one part of ¢ Masterpieces.” Here is a sample coupon :

OFFi0E OF JOHN WANAMAKER,
: PHILADELPHIA.
N [ -

| A % S AU B O O W B 1 0
:| 7THIS IS ONE COUPON rox..

Masterieces from the Art Galleries

Eight of these Coupons cntitle the holder
to onc part FREE. Issucd oR acconnt of
& 25¢c. CASN Parchasc.

Not Good without the Firm's Signature,

a. The second method is the most popular, because there is a
profit on each part given away. The regular retail price is 25¢c. a
part, and it is so marked, and they are placed on sale at that figure;
but anyone who purchases 25¢. worth of goods in your store receives
a coupon. By presenting this coupon, with 10c., he receives a part.
Merchants selling them in this way make a long profit on each part.

The parts are 11x 13 inches in size. Samples of the entire 20
parts will be sent to any address, duty paid, for $2. For terms,
samples and exclusive territory in Canada, write or wire the
Canadian branch

THE ART ENGRAVING CO.

Times Building, NEW YORK. 10 Front St. E., TORONTO, CAN.
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AMONG MONTREAL'S WHOLESALERS. )

FTYHE past month has been a moderately satisfactory one in
1 the dry goods business in Montreal, though it is generally
agreed that the aggregate turnover has not been equal to that of
the same period last year.  The cold, unfavorable weather dur-
ing the latter part of May has had a good deal to do with this,
as in many instances travelers report that dealers’ stocks in
various scetions throughout the country have not been broken
into. But allowing that this has contributed a good deal to-
ward restricting the volume of trade, it has to be admitted also
that buyers generally have pursued a very cautious course, and,
naturally, this influence has also been an important factor in
curtailing the turnover.  In thic connection it is worthy of note
that many of the largest houses in the trade here report that
the movement of goods for immediate consumption has been
greater than that of Iast year, but the business on account
of future delivery has been very backward.,  ‘This, considering
all the unfavorable conditions that have borne adversely upon
business this spring, is a very healthy and encouraging sign.
The only drawback in this connection lies in the fact that some
of the wholesalers proffer voluntarily to date these summer
goods ahead: -that is, they have supplied orders for such goods
as muslins and other summer fabrics, dating same as
October 1st.  In converse with several of the most solid re-
tailers, hoth in the city and outside, Dry Goobs' correspondent
was informed that they would a thousand times rather buy
goods in the regular way, which ate already dated long cnough,
and prevent incompetent persans from entering into business
largely with nothing, and trading on the wholesalers’ capital.

Stocks generally, both in whaolesale and retail hands, arc in
hetter shape and of smaller compass than they have been for
years past at the same time of the vear.-

Payments generally since our last review of the position here
have been somewhat backward, but it is a notable fact that the
way paper was met on the gth of June was a genuine surprise to
many in the trade.  From the course of events during the three
weeks previous to the gth, most people expected poor returns,
butin many casesa welcome change was reported.  Basing our
assumption on the statements of several of the larger general
houses, 1t scems fair to assume that fiom jo to 75 per
cent. of the paper was met.  Individual houses reported in one
or two instances & much higher percentage than this, but the
above may be taken as a fair approximate estimate of the posi-
tion in Montreal.

The stnking unfavorable fact of the month was the failure
of the General Bazaar Co,, details of which will be fouad clse-
where.

Travelers are now preparing for their fall placing trip,and ex-
peet to be out with ther full lines by the 15th of the month.

With regard to valuey, the anly change of importance has
been that of grey cottons, which have had a decline on the aver-
age of about 3 per cent. on all the leading lines.  Astde from
this change, values on the whole are well maintained, and no
alterations of a radical nature are anticipated.

Owing to the fact that the Amencan cotton spinners at Fall
River, Mass,, have fallen out, sharp cutting is in vogue across

THE -- DRY -- GOODS - REVIEW.

the lines.  As it appears to be simply a question of getting the
cah  with them, there is some speculation as to whether the
keen competition across the lines may lead to the export
ing of these American goods to Canada,  Some have already,
it is said, been coming in, but if so, the quantity must be very
small, as there is little or no talk among the trade in regard to
them.

Wi Agnew & Co. arc on the eve of receiving their fall
supplics of dress goods, which is much carlier than usual, and
will give the advantage of an carly delivery to their customers.

T'he large gencral houses are already receiving some of their
supplics of leading domestic staples. S, Greenshields, Son &
Co. are receiving a full line of flannelettes at the time of this
writing, ’

Among the representatives of Montreal houses who have got
back from their buying trip to Great Britain and the continent
are : Jas. Slessor, (Jas. Johnston & Co.); Jno. Black, (Robert
Linton & Co.): Thos. Brophy, (Brophy, Cains & Co.): C. Brem-
ner, (Hodgson, Summer & Co.): A. McPherson, (Lonsdale, Reid
& Co.) and Leslie Gault,(Gault Bros.)  Messrs. Fraser, (S. Green-
shields, Son & Co.) and Macdougall, (Gault Bros.), have not yet
returned home but are expected before the end of the month.

The demand for ““ Priestly’s fabrics ” is constantly increasing,
and S. Greenshields, Son & Co., the Canadian agents, have had
a very busy summer with these widely known dress goods.

Cheviot and estamene serges have been in active demand.
Wm, Agnew & Co. 1cport that no sooner was a shipment re-
ceived than 1t was out of the warchouse.

John McGilliviay & Co. make a specialty of fine dress
goods, and state that the sorting demand for the lines they

A.A. Allan & Co.

Are showing striking new styles
of English and American

TIFF HATS

Our New Blacks are Exquisite.

Samplos soent on roquest.

Fedora Hats, Black, Brown, Olive and light
colors.

Men’s and Boys’ Straw Hats.
value. A large range.

Cap Department.  Most desirable  styles.
Children’s Caps in great variety.

GIVE US A CALL.

A. A. Allan & Co.

X1 Bay Street, 'l‘OIION'l‘O.

Special
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Lives again in the man who started in business
twenty years ago—is running it now as then; too
long a sleep. Old time ways and means cannot
cope with

Up to Date Ildeas

To win you must be always abreast of the times;
to be abreast of the times you must advertise.
Don’t take our word for this, look in the columns
of Tur Dry Goons Review, look in the columns
of any good trade journal and you will find there
the advertisements of the merchant princes, who
did not become merchant princes by remaining
asleep, but by taking for their tnotto : “ Keeping

everlastingly at it brings success.”

Wyld, Grasett & Darling

Have recently received
SHIPMENTS
Consisting of . . . ..

Latest Novelties in wide cloth and drillettes
including the Indigo and Turkey Red effects.

Flannelettes, Shirtings and Cottonades in
great variety.

Cricketing Flannels, Tennis Flannels and
Boating Serges, etc.

New Neckwear in all the fashionable shapes
and colorings.

A further shipment of I. R. Coats’ Umbrellas,

etc.
Travellors' and Letter Orders Solicited.

WYLD. GRASETT & DARLING

TORONTO.

Alexander & Anderson

WE HAVE PASSED

INTO STOCK ay

Black Moire Silks at low and mcdlum prlces.

Black Moire Ribbons, Nos. 5, 9, 16 and 20.

Black Velvet Ribbons, all widths, trom No. 10 up.

Satin Baby Ribbons, full range of colors and bdlack.
Black and Colored Velveteens, ail shades and prices.
Navy and Black Estamincs, nice, bright, crisp finish,
Crcam, Cardinal, Navy, Sky and Wood Brown Cashmeres.
Also in stock a full line of our Celebrated Black Cashmeres.,
Crcam Estamines and Diagonal Serges.

French Crepons, lovely goods, full range of colors.
Black Amazons, in low, medium and good qualitics.,
Also Wood Brown, Navy, Myrtie Grey, ctc., low-priced.

We desire to direct the attention of merchants to a few num.
bers of LADIES' BLACK CAPES (our own make), for -
which we are having a ready sale, and 1o those who
have not had them we would suggest a trial.

They are nice goods and sell at sight.
INSPECTION SOLICITED.

Alcxandcr— & Anderson
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handle has been very satisfactory.  They are receiving from five
to six letter orders daily at present for one or two strong lines
which they have in stock,

Jas. Johnston & Co. report that the demand for satin and
moire ribbons has been unusually good with them.  They
bave “repeated,” and “repeated,” and found a ready turnover
for each additional shipment.  Baby ribbons m all the popular
shades in satin and moire, they report, have been equally good
se:llers.

‘T'he millinery houses will start their stock-taking about the
15th of the current mouth.

Most of the general houses got through with their stock-taking
during the first week,  Messrs, S, Greenshields, Son & Co.,,
Gault Bros., Jas. Johnston & Co., Brophy, Cains & Co., and
Robt. Linton & Co., are among the large general firms who
have got through with this important operation.

At the latest fashiomable wedding in England, that of Mr.
Asquith to Miss Tennant, the bride’s sister wore a handsome
costume of facouve shaded silk.  Brophy, Cains & Co. have
received samples of similar goods, which they are now selling
for delivery in July.

Gault Bros. anticipate a brisk denmand for brown moire silks
this fall, and have made preparations in accordance.  ‘Theyalsu
will offer to the trade a very extensive line of cheviots in navys
and blacks. They consider that goods in plain colors are going
to be the feature this fall,

J. G. McKenzie & Co. are now briskly engaged receiving
their fall supplies of domestic staples.  They were arranging a
large shipment of flannclettes when Dry Goons called on
them,

samples of a very pretty new design in colored silks for the
coming scason are being shown by Brophy, Cains & Co.  ‘They
are scif colors with petite pois in same shade.  Satin-faced
cloths are the correct thing fur ladies’ suitings, being worn with
a pique waistcoat,  Poplar green is one of the favorite shades,
and this firm have them in this color as well as a variety of
other shades.

Owing to the illness in bis family, Mr. Matthews, of Matthews,
Towers & Co., was unable to take his usual trip to the coast.
His ground is being covered by Mr. Towers, who left a shont
time ago.  Mr. Matthews will cover Mr. Towers’ territory in
Ontario.

The Dumaresq Company have purchased the extensive stock
of wrterproof goodsof the late firm of H. S. Scheyer & Co., and
are also manufacturing largely men's garments in this line. They
are prepared to attend  to all orders with prompiness and des-
patch,

A most fashionable trimming this fall will be ** butter color
lace,” of which Brophy, Cains & Co. have the correct thing.
*This firm will also specially call attention in our next number to
the new designs in fancy black gouds in patterns that will be
shown by no other house this season.

A BAD CARPENTER.

TTAWA tilors are ndignant because a man named

Carpenter has been selling Mitchell’s patterns at beastly

low prices. ‘Thev have written a long letter to the Sartorial Art
Journal about it, and this paper says :

“ Ve are sure that the trade generatly will treat him hence-

forth with a degree of contempt that will teach him that the

kind of business he is following cannot thrive among the tailors
of the New Dominion.  But the claims of this morally cross-
cyed pattern pedlar are not tiue.  He never bought enough of
our patterns to enable him to supply the trade with more than a
very few copies of our blocks.  Atmost he can show an invoice
for but a single set of under-cut patterns and three or four single
patterns, and he can, therefore, no more supply the trade with
copics of any of our other blocks than he can hope to be
considered an exemplary man.”

FIRES DURING THE MONTH.

J. Hutcheson & Co., dry goods, Victoria. Loss $14,000.

William Shea’s hosiery factory at 87 Jarvis street, Toronto.
Loss $500.

William Mcl.ellan’s woolen mill at Golden (Grove, N.B.
Insurance $2,000. )

Cheapside, the dry goods establishment of Lang, Strachan
& Co.. Winnipeg, was damaged by water and smoke on May
13th.  lLoss $25,000; insurance $30,500.

The shoddy department of J. °F. Huber's glue works and
shoddy mills at Berlin, Ont., was burned to the ground recently,
together with all the machinery.  The loss is very heavy.

An alarm was sent in at 12.30 on June 3rd, for a fire in one
of the best business blocks in St. John, N.B.  The firemen were
quickly on hand, but before they succeeded in extinguishing the
conflagration about $150,co0 irr property was destroyed. ‘The
fire was discovered in Parker Bros.” drug store, and is supposed
to have caught at the entrance to the elevator.  The building
was soon a mass of flames, and the fire quickly spread to the
five-story building adjoining, occupied by Manchester, Robert-
son & Allison as a store room, as well as to the brick building
occupiecd by H. A. McCullogh, retail dry goods; Skinner &
Leblane, wholesale milliners, and A. Miller & Co., wholesale
cloths and dry goouds. Parker's stock was valued at between
$4000 and $35,000; insurance $3,000.  McCullogh’s stock
valued at $40,000; insured for $10,000.  McCullogh building,
owned by Rev. J. M. Merritt, of New Jersey, insured for
$12,000. Skinner & Leblanc’s stock, valued at $10,000; in-
surance, $7,000.  Miller & Co.’s stock, valued at $60,00¢ ; m-
surance, $38,000.  Manchester, Robertson & Allison also had
$15,000 insurance on their stock. W. H. Thorne & Co. lost
$500; no insurance.  The building occupied by Miller & Co.
and Skinner & Leblanc was owned by Manchester, Robertson
& Allison, and was valued at $60,000; insurance, $32,000.
Mollison Bros. & Co., wholesale tailor furnishings, lost about
$500 by goods being damaged by water.

On the evening of June 1:th a fire did $35,000 worth of
damage in the large six storey factory of the Toronto Carpet
Mfg. Co., Esplanade street, Toronto. The fire started in the
dyeing department and gained good headway before the reels
arrived.  No time was lost in getting to work on the part of the
firemen, but it was only after two hours® fighting that they had
the fire extinguished.  The damage is estimated by the fire de-
partment at §5,000, which is {ully covered by insurance. The
company have issued a statement saying that the loss is small,
is fully covered by insurance, and that the business of manufac-
turing carpets will not be interfered with,  The enterprise,
characteristic of the company, will enable them to remedy all
defects in a few days.
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Listﬂl"s SILK SEALS, Liste]"s SILK PLUSH. P‘l’i‘ B THEY HAVE NO
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‘ Y o k& i
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A Familiar Household Word

EXAMINE THEM
ASK FOR THEM
WEAR THEM

Lister’s su vewe Lister’s mom puuss A Blg Difference_.

In politics, the great, the indispensable,

the clever thing is to conceal all you can.
L] R ® The chief glory of . .

LIMITED

anatagham X(lis, BRADFORD, YORKS .. Tooke Bros.’ Shirts, Collars and Cuffs

Is that they court investigation of ma-
terial, make, fit, and finish.

H. L. SMYTH & (0., Montreal and Toronto

For sale by the feading Wholesale Houscs

Sole Agents for Canada, throughout the Dominion.
COLLARS 85 Cts. a Dozen

BALBRIGGAN UNDERWEAR

Plain or French Neck Finish Can Offer Special Inducements
Natural Wool Underwear, Ribbed Skirt .. .. .. .. ..$7.50 dozen
Underwear in three shades, to retail at .. .. .. .. .. 0.25each
Can improve on usual prices of stripes to retalat .. .. .. 030
Hermsdorf Black Half Hose, full finish, from .. .. .. .. 1.25up
Black Lisle (Hermsdorf)at .. .. .. .. .. .. 2325

TAN SHADES A SPECIALTY _ s

Second Importation Summer Neckwear now in
Endless Variety in Cotton Ties LOVER & RAIS
Alpaca Umbrellas at $5.50 and Sg.sooo
Our Leader in Silk Umbrellas at $12.
 WRITE OR SAMPLES i8¢ neain street, MONTREAL
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ARBITRATION IN ONTARIO.

RBITRATFION 1s a new force in -
dustrial and commercial arcles. It
aims to save the expenses of lawsuits:
and a worthy object at s, Moreover
it saves fuendshup  a worthier object,
Ontario has adopted artntration by an
act passed last  session  empowening
boards of trade in aities watho over 3o,
ove uf a pupulation to appunt buards
to setile disputes.

At a recent meeting of the Toronte Board of Trade, 1L R,
Wilkie subnutted a report showing the speaal features of the
scheme, and no doubt the other provinees of the Domimton will
be glad to learn them.  The report 1s as follows

GenTLEMES,  Your commitlee, in reporting the passing by
the Legishative Assembly of “ an act enabling boards of trade in
cities to appoint general arbitrators for certain purposes,” desire
to direct special attention to what s offered by the proposed
system,  Briefly stated, all the advantages may  be reduced to
the three primary  essentials of justice @ cheapuess, celenty and
certainty.  Perhaps it may be well 1o give a few of the special
features of the act at a somewhat greater length

1. The majority of cases which will be brought for arbitra-
ment may be finally disposed of in a couple of hours,

There will be no lingering about courts day after day waiting
for a hearing. .

The hour will be fixed beforchand and strietly adhered to.

Accommodation will be provided for the hearing of several
cases concurrently, and the panet of arbitrators will be suffici-
ently large to do away with the necessity of waiting the conveni-
ence of Judges, or the termination of protracted casces.

Forensie displays will not be encouraged, nor will the prac-
tice of cruss.examination be permitted 1o be abused, the con.
duct of the chamber being under the control of men of business

. “anxious to get at facts and arrive at a common-sense con

cluston as speedily as may be, with due regard to efficiency.”

The heanng of every case 18 1o be continued de die in diem.

2. With a saving of time and  a siuphification of procedure
will necessanly be a vast reduction mexpense, and zpart from
legal assistance, which 1s at the option of cither of the parties,
the whole fees payable to the chamber, wcluding arbitrators’
fees, will not probably exceed $20 tor cach sitting, whateser may
be the amount at issue,

3- Disputants may conduct their own cases, or be represented
by a legal advocate, barrister, or salicitor, or by other duly
authorized agent,

The fers fur witnesses will be the same asinan acton i the
High Court of Justice,

4 The panel of arlntrators will include representanves of all
trades and allied interests, will be nominated by the Council of
the Board of Trade and balloted for by the corpuration.

The entire proceedings of the chamber will be conmdered
strictly prvate and confidential, the parties and ther agents
alone being present, and no reports beng issued.

5. "The subnussion to arbitruon once made (whether in the
original contract between the parties, or by special agreement
ad hioe), 1t cannot be tevoked, noras at atfected by the death of
cither of the parties . and  the arthitmtors may proceed in the

absence of any party who, after reasonable notice, shall neglect
or refuse to attend on a reference.

Witnesses may be examined on oath, and all parties must
produce all documents in their possession or control which the
arbitrators may call for.

The personal attendance of all parties may be dispensed
with if they prefer to jointly state a case, on which they agree to
accept the decision of the arbitrator.

The rules further provide for an impartial legal assessur to
whom any question of construction of documents or admiss®
bibity or relevancy of evidence or other legal question may be
referred by the parties or arbitrators for their guidance, thus
safc guarding the parties by the advantages of practically an in
cxpensive judicial determination of matters and avoiding the
necessity of procuring legal advocacy to guard against departure
from legal and judicial rules.

T'he advantages of this are so obvious in inexpensively settling
disputes, no matter how large the sum involved, as to require
nocomment. It may be proper to say, however, that in England
1t has been found productive of the greatest benefits, ensuring,
as 1t does, the disposition of cases as satisfactorily as if tried
before one of the courts, without the necessity of the cnormous
expense of htigants having to retain solicitors and counsel to
advocate their views.

‘T'he chamber gives trained experts or practical business men,
with power to call m trained unpartial legal assistance where
necessary.

‘I'he award of the arbitrators may be enforced in the same
manner as a judgment or order of the High Court of Justice to
the same effect, so that there are at least five different advan-
tages which the chamber offers over the ordinary methods and
remedies

() A convenient place for hearing, with all the machinery
of a couri.

(b) Carclully adjusted rules of procedure, which will act as
a guide to disputants.

(c) A sclected, officially organized panel of arbitrators.

{d) 3\ regulated, moderate scale of fees.

{¢) The assistapce of a special “legal assessor,” to sit with
the arbitrator or arbitrators and advise and assist him or themin
the arbitration.

Herewith your committee beg to submit for your approval
rules and regulations for the eflicient carrying out of the objects
of this act, prepared as per resolution of the council.

Al of which is respectfully submitted.

.\ Buffalo despatch says : J. Ao N. Ratte, of Montreal, will
be tnied at the September term of the United States District
Court, to be held in Buffalo, on a charge of smuggling. He was
arrested and held for trial in Boston.  Ratte represented J. B.
Lahberte, of Quebee, a fur agent.  He is credited with picking
up customers among Americans visiting in Montreal and sending
them to Laliberte in Quebec.  The furs bought were shipped
to the buyers in an ingenious way.  They are alleged to have
been brought over the lines in mail bags by railroad men in the
cmploy of Ratte and running from Montreal to Troy. From
Troy the furs were sent to buyers Ly express.  Ratte was in
Boston a few days ago, and his arrest was made vpon the advice
of Assistant Umted States District Attorney Mackey.
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THE PITFALLS OF THE RETAIL TRADE.

AN Y HONORAULE MENTION ” ESSAY ; BV JORN T. JAMES,
INTERNATIONAL BRIDGE, ONT.

O attempt an enumeration and consideration of the entire
catalogue of the pitfalls which beset the pathway of the
awerage reiail merchant, would be a task far beyond the scope of
tns bref essay, and perhaps much farther beyond the scope of
our modest powers to deal with it; for truly their name is legion.
But we can perhaps discuss a few of the most cummonplace
and dangerous ones, with mutual profit to both writer and
reader.  One of the first errors so common to would-be merch-
auts, 1s the presumption that training and apprenticeship are by
no means essential pre-requisites to the successful retailer. Itis
adangerous though popular error to suppose that one man’s suc-
cess 15 a guarantee for the prasperity of all who choose 1o
embark in a similar cailing, if only they are equally diligent and
persevering,  Diligence and perseverance are undoubtedly essen-
nal qualifications of the successful merchant, but these alone are
totally insufficient to cape with the keen competition and reck-
less price-cutting of to-day. The aspirant for prosperity and
success in the mercantile world will need to preface his diligence
with a practical commercial education, and add to this a training
or apprenticeship for his -choice of business, a personal fitness
ortact in dealing with his fellowmen, 2 Job-like patience to
meet calmly the unrcasonable demands of capricious customers,
a quiet self confidence. begotten of sterling integrity and up-
nghtness, an unflinching perseverance, and such a cash capital
as shall enable him to buy a modest stock for all, orat least two
thirds, cash.  With these, or the most of these qualifications,
and a desirable location, where there is evidently an opening for
an cnterprising merchant, any man should be able to make a
thorough success of mercantile life—always barring those acci-
dents or misfortunes over which we have no personal control.
He is thus statting clear of one of the first and commonest
pitfalls to the retail merchant.

Another error which often leads to disaster is that
of “Carcless Buying”; muot necessarily from lack of
judgment, or ability to buy well, but from various causes,
such as a desire to appear as a heavy dealer in the eyes of the
house or their representative, the inducements of job lots,
clearing lines, etc., at cut prices.  For these and other kindred
reasons, men of otherwise business habits often over-stock and
handicap themselves. Many a merchant has hampered and
crippled his financial standing through overstocking, and some
may even trace their total failure to this as a chief cause. Be.
ware of the pitfall of “Carcless Buying.” This lcads me to
speak of another and kindred danger, viz., * Forward Dating.” I
do not mean by this the legitimate taking of orders in advance
of the season, and then forwarding the goods as woon as ready,
and dating them at the proper time for commencing either
spring or fall trade. This I believe to be a sound business
method, alike beneficial to the retailer, wholesaler, and manu-
facturer. But the danger to the retailer is when travelers or
salesmen at the house induce him, by the offer of six or eight
weeks dating ahead, to buy goods which he has no need of,
and would not otherwise think of buying. - That many
merchants are thus over-persuaded, over-stocked, and financially
weakened, 1 am fully convinced from personal experience and
observation. By what you need only. Forward datings, like
bad pennies, always turn up, and generally fall due just when
you are lcast prepared to meet them.
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Another very common danger to retailers is jealousy of the
success of their competitors,  Verily, the number of men who
bring trouble upon themstlves—and, perchance, upon their
friends and creditors, too--through the indulgence of this
passion, is very great. No man can expect success in business
who utterly ignores or underestimates the strength of his com-
petitors. It is certainly well to measurc this as ncarly as is
practicable, and gauge one’s own methods thereby.  ‘T'o know
the strength of an opponent is at once indicative of the power
we need to overcome in the contest.  But, after all, merchants
doing business in the same locality are not necessanly in fact,
should not be—cnemies, nor even bitter opponents.  There is,
or ought to be, reom for all to succeed without injury to cach
other; rud the man who spends his best energies in attempting
to thwart or balk his fellow merchant, rather than in secking to
develop and improve his own business, has certainly missed his
calling, and would probably succeed better in the professional
rank as 2 public executioner, where there would scarcely be
sufficient competition to cxercise his jealousy. Certain it is
that such men arc totally unfit for retail business, and are a
menace to the peace of the trade generally. “Mind your own
business” is an excellent motto for ail. I want to be selfish
cnough to give the closest attention and devote my very best
abilities to making my own business successful.  If, while Tam
doing this, my ncighbor does likewise, why ‘‘here’s success to
him.” I would like to say just here, in parenthesis, that prob-
ably the most effective way of removing this miserable spirit of
petty jealousy is by the formation of local business associations,
in which the local merchants meet sociably and come to know
cach other’s better qualitics, and realize that their interests ate
largely mutual and identical. 1 have written somewhat at length
on this point, knowing full well that in many places this evil is
like a cancer, eating its way into the vitals of the retail trade.

I will now treat the pitfall of *Reckless Credit.” 1 mean
by this the giving of credit carelessly, foolishly, needlessly, yes,
too often, wantonly. One merchant gives credit carelessly, be-
cause he has not urgent need of the rcady money, forgetting
that just when he does nced it his debtors will be almost sure
not to have it for him. Another gives credit foolishly to cus-
tomers whom he knows to be doubtful, or, perchance, even bad
pay, for fear his refusal to do so should drive these patrons to
the rival store, as though the keeping of such customers (even
including their good will and recommendation to other custom-
crs) was almost his only chance of success. 1 would a little
rather that my competitor should have these dubious pays; he
is heartily welcome to them, patronage and all.

Another gives credit needlessly - -makes it cheap —yes, even
wantonly advertises thut he is able to give .extended credit, just
to try and build up a large trade, nota soundone. Oh, no; but
the reputation of doing more business than anyone clse in that
locality. One day this class of merchant is liable to find that
his creditors are in urgent need of money, while his customers
are just in the same position. Down comes the curtain, and up
goes the red flag. Any man with ordinary ability and tact can
sell all the merchandisc he wants to: but it requires sound
judgment and the exercise of great care to avoid piling up in his
ledger stocks of uncollectable accounts. 1 do not believe that
the mercantile world can adopt successfully a universal cash
system for transacting business. Perhaps it is not after all the
great desideratum of the trade; but T do belicve that a large
amount of credit which ought never to have obtained is given in
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some of the reprehensible ways enumerated above.  Apropos
of this credit question comes the item of *extensions” from
one's creditors. Every retail merchant should aim at buying
for cash, or as ncarly s0 as possible, and thus sccure the good-
will of the wholesaler as well as his very best goods and prices.
But as every consumer cannot pay cash as he gocs, so it is not
every fetailer who can take advantage of the cash discounts,
cven though he be financially sound and strong.  But he must
needs keep clear of extensions qf time, or he will soon come to
the end of s credit.  Buy hght, sell carefully, collect vigor-
ously, even severely if need be, rather than resort to extensions.

Another serious danger, and one that is very coninon among
country merchants, especially  those who have tumbled or
jumped into mercantile life, without any training or appren-
ticeship, is the neglecting to take stock regularly, or, perhaps
cven worse, never taking stock.  Being myself (a country general
merchant) at the present time (February) engaged in stock-tak-
ing, Tam fully cognizant of the difficultics which beset one in
this uncnviable task.  The rural merchant rarely keeps a large
staff of clerks who can each take stock of his own department,
as the city merchants do, but in many instances conducts his
own business personally, with the help of his wife or perchance
a boy or two, whose 1deas of business methods and requirements
are, to say the least, crude and indefinite.  T'o such a merchant
the task of stock-taking is stupendous (I speak from experience),
and very few attempt to take it annually.  And yet it is almost
or quite as essential to the intelligent conducting of such a busi-
ness as to that of the much largzr and better regulated city insti-
tutions, where stock is usually taken twice a year. “The cleaning
up and bringing out of articles mishid or forgotten, the know-
ledge obtained of what lines have hung fire and require pushing
off at a sacrifice, in fact the general re-introduction of yourself to
your own stock in all its bearings and to your own financial
standing, or perhaps falling, abundantly repays once for the many
weary days --aye, and nights too—spent in measuring spool
threads, weighing penny clay pipes, counting red herrings,
balancing your books and balancing up the cash,
which, if you haven't got, you ought to have, and
and will be all the more likely to have as one result
of your stock-taking. For very few merchants have any-
thing like a true conception of the state of their books, until
they get right down to the stock-taking list. Then they realize
the importance of steady collecting, and begin at once to solicit
payments, with varving success. The merchant who fails to
take stock regularly is as much at sea, proverbially speaking, as
the mariner who fails to take bearings and consult his chart,

This, again, leads me to speak of the inestimable value of a
trade paper.  Our forefathers traded and got gain, and amassed
fortuncs- such fortuncs, too, as scarce fall to the lot of even the
most successful men of to-day -without the existence of trade
papers,or other external help specially prepared for their gudance
through the tortuous channels of mercantile life to the haven of
success.  But, m their day, the general public were not versed
in all the details of trade and commerce, as they are to-day,
through the medwim of the press; and the man who would to-
day meet the requirenients of the trade, the wants of his cus-
tomers, needs 10 keep posted on changes in styles and fashions,
varations in colors and designs, the fluctuations in prices and
values, to say nothing of the geneml review of the world's trade
and its varying tendencies.  1f retail merchants of to-day would
keep abreast of the age -tlus wonderful age of steam and clec-
tricity and rapid development, and the mighty public press- -

surely one of our most efficient helps will be our trade journal
always presuming that this paper is true to its name, and faith.
fully reflects the conditions, requirements and resources of the
trade.

T will now deal with that dangerous, even suicidal, practice,
so common among tradesmen of all classes, and yet so prolific
of trouble, and so often fatal to all chance of success in business:
“ Price Cutting.”

T'he evident assumption on the part of him who makes the
first break, that his competitors cither cannot, or will not, follow
suit, or even ga him one better, is altogether too childish for
men of enterprisc and brains to indulge in.  And yet we find
men of large business capacity resorting to this method
of building up trade, and meeting cut after cut among
their competitors, until one or more go down in the
struggle, and having effected satisfactory (?) compromises
with their creditors, survey with complacency the ludicrous
spectacle of said creditors in a keen and close contest for first
chance to re-cstablish these men in their folly.  Of course if the
chief aim and object of a merchant is to do business at any cost,
win or lose, make or break, then price-cutting is perhaps one of
the best and surest means to that end. If, however, on the
contrary, I, together with many of my fellow morchants, have a
true conception of our mission amorig men, it is this: To supply
the needs of the public in our particular line of trade at such
prices, as, doing justice to our patrons, shall yet leave us a suffi-
cient margin of profit 10 provide us a comfortable income during
active service and a moderate reserve for the declining years of
jnactivity. I have no hesitation in charging the folly of price-
cutting with a large share of respousibility for the inauguration
of the P, of 1. and kindred movetnents, which, while not proving
the panacea promised and failing signally to megt the expecta-
tions of their promoters and patrons, have yet served to injure
both retail and wholesale trade very materially.  If we cannot
do business without cutting prices we have evidently mistaken
our calling in life. I submit that the retail merchant who, after
due training and apprenticeship, embarks in business with the
purpose of doing justice to himself and his patrons, not forget-
ting his natural allics—the wholesale men—can and will achieve
an unqualified success, barring accident,

And now may 1 be permitted to digress slightly from the
precise subject of this essay, and say that what is truc of us
retailers is largely true also of wholesalers. ‘That our interests
are almost identical. That there exists among a portion of the
retail trade a distrust in, and almost an antipathy to, the whole-
saler as onc who would defraud us+if possible.  ‘T'hat this idea is
false and utterly unworthy of a place in the minds of any intelli-
gent retailer.  ‘T'hat just as we suppiy the wants of the public, so
the wholesaler supplics our scanty stocks, and when we suffer
from depression or stagnation the wholesaler suffers in company
with us. That, in short, we are, or ought to be mutual {riends,
ever fecling a kindly interest in cach other's welfare, and thus
making cven business relations pleasant as well as profitable.
If the time should ever come that I cannot deal pleasantly with
my friends the wholesalers, I will wind up my mercantile clock
and retire,

FRONTIER.

«t HONORABLE MENTION ** ESSAY ; BY A. A. DOUPE, AYLMER, ONT.

- . L4 . -
‘The first pitfall, in my opinion, is want of sufficient capital.
1 ask, where 1s the man that can run a retail dry goods business,
and make it a success, without capital at least equal to the am-
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ount of stock that he intends to carry?  Many a man has tried
to do so; and experience is certainly a great teacher.  But they
are few and far between who did not find out, sooner or later,
that they had made a mistake which was the means of relieving
them of their insufficient capital, which left them one hundred
per cent. worse off than they were before, with their capital all
gone, and a good mame sacrificed, which, Solomon says, is
better than gold ; with credit’s door locked, barred and bolted
against them to the commercial world, and leaving them out in
the cold world to dig, borrow or beg.

Another pitfall appears to my mind to be the want of edu-
cation ; not so much mental education as practical education—
proper training by men of true business principles and large ex-
perience.  ‘The young men of the present day, in most cases,
on leaving the high schools and sliding into long pants, go forth
into the commaercial world of business, not with minds open to
reccive instructions, but, in their opinions, they are both able
and willing to give instructions, when as yet they know nothing
of trade and commerce, and know nothing of the true principles of
conducting a retail business.  Can it be expected that such men
will make a success of business? Experience answers : “No,”

Another pitfall of the retail dealer is carcless and reckless
buying of goods. In many cases the retail man goes to buy
goods, not knowing just what he does want, and not being pro-
perly posted in the price of goods (as he ought to be) ; and,
which is of the greatest importance to any buyer, he allows the
wholesale clerk or traveling salesman to dictate to him the dif-
ferent kinds of goods to buy—that is, in his (the traveler’s)
opinion. At the same timg, the traveler may have only the re-
motest idea of the class of goods that would be saleable in that
locality ; and in this way many a retail man gets loaded up with
a class of goods that he cannot sell at a profit, and is compelled
1o keep them on his shelves until they become worthless, or sell
them off at half price, or less, to get rid of them.

As quite a few of the commercial travelers of the present
day arc broken down merchants, men that knew enough to
run a business to destruction, this class of men are certainly
not the best source from which the retail man ought to receive
instructions. The retail man should never forget that it is the
sole business of the traveler to sell goods. And it is also the
business of the retail man to buy what goods he wants, and only
what he does want, and not allow the commercial traveler to be
both seller and buyer as 1s too often the case. It has often
been sad that goods well bought are half sold ; therefore, in
order to buy goods right, the buyer ought to be able to remem-
ber the price of cach linc of goods.  Not only the price, but the
quslity, the weight and the texture, and be able to compare
value with value, which is the best way of judging the price.
Not only to be able to compare value with value, when you have
the goods side Ly side, for almost any person can compare
values ‘then, but 1o be a successful buyer you want to be able
to remember the weight, teature and quality of the goods that
you may have examined for the past three or four weeks, and be
able to compare the walue of them with the goods that you ex-
amine to-day.  If the retail men would make a closer study of
these things in buying goods, some of the pitfalls might be
avoided. )

Aunother source of accumulating retail stocks is that of
allowing wholesale houses to substitute goods. :

For instance, a traveler sends in an order from a retail man
for just the kind of goods that he nceds. but when the order
arrives at the wholesale house perhaps wwo or three lines of the
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goods ordered are sold out (which is liable to occur with any
firm). And I am sorry to have to say that there are some
firms that will stoop low cnough, or allow some of their em-
ployees, to fill up the order with unsaleable goods that have
licen on the shelves for a year or longer, and then try to justify
such an unjust act by thinking that the retailer is a good fellow
and will not be likely to return the goods; while, if the retailer
keep the goods, they will only add more to his already‘surplus
and unsaleable stock, when such goods ought to have been sold
in the wholesale house at job prices or put on the auction mart.
Do not misunderstand or accuse me of speaking disparagingly
of wholesale firms in general, for T am not ignorant of the fact
that many of the best and truest men of Ontario are engaged in
the trade and comnierce of the country—men that would scorn
to telt a lie or do an unjust act to any man, and in many cases
they have been too lenient with their customers to their own
personal loss.

Another pitfall, selling goods on crcdit—rctaili;lg goods on
credit to good customers on four or six months time—has its
disadvantages ; but selling goods on credit on indefinite time,
or perhaps when the customer sells his wool, or his wheat, or
when he gets his money from the cheese factory, are not to be
depended upon, and most of such cases bring loss to the seller.

Some dealers are so anxious to do business that they sell
goods to anybody and everybody who promises to pay some
time, and in many cases they find out when too late that the
bird has clapped his glad wings and soared away toa more con-
genial clime, wliere other stores give credit and pay-day never
comes. Better 1o keep the goods on the shelves as assets than
to have sold them, or more proper to have given them away, and
then to have to lament over the loss of bad debts. Some
sanguine person perhaps says by way of consolation : * No use to
cry over spilled milk.” That’s all right for the other fellow ; but
when the milk is your own, and all you have is spilled, and no
prospect of getting any more, it makes things feel very much
different. )

The next pitfall I wish to draw your attention to is onc that
many an honest retailer has to combat against to his own loss.
Permit me to illustrate this point.  Mr. A starts into business
on the north side of the street, in some town or village, with a
capital of five thousand dollars. He is a just and honest man,
he pays onc hundred cents on the dollar to everybody, by being
careful and saving he is able to make an honest living, and per-
haps save a little.  Mr. B starts into business on the south side
of the same street with a capital also of five thousand dollars,
both men being on equal footing at the start.  Mr. B is a man
that thinks that the world owes hima living, and 2 fast living at
that, forgetting that he owes the world a living by being per-
mitted to live in the world, and occupying as much space as
would satisfy a much better man. For every dollar that B makes
he spends two, and in a year or two he is not able to pay for his
goods as they become due.  Now he asks the wholesale men to
extend his credit—and in too many  cases the request is
granted—while the retailer, in order to have sufficient
moncy to gratify his fast, life begins to scll goods at cost
or less than cost, and after awhile you hear that Mr. B has
failed, and then in a few days he makes a compromise with his
creditors at 4o cents on the'dollar, with a promise to pay in
four, six, and eight months. Then he is Merchant B again.
Now, if he knows anything, he must know that he cannot make
business a success, and he becomes reckless and sells goods at
any price to get cash. If Mr. B did not get a compromisc




THE =- DRY -- GOODS -- REVIEW

Chicago Fair, 1893.

WHAT THE JUDGES SAY OF OUR EXHIBIT.

Toronto Carpet Manufacturing Co., Ltd.

CANADA.

D.partment H.—Manufactures.
9528

Exhibitor—Toronto Carpet Manufacturing Co.
Address—Toronto, Ont.
Group 103.' Class 649.
Exhibit—Ingrain Carpet. Axminster Carpet.

AWARD

INGRAIN CARPET.

The high standard of manufacture which the owners have adopted.
Extra-super ingrain, strictly standard in the number of “Ends"”
apparent in dissection of warp. The high grade of fulling yarns
employed and careful attention to weaving minutice.  Exceeding, in
weight per yard, the commercial standard governing extra-super
ingrains; also tastefulness of design, and for matching qualities
incident to even selvedge, and general uniformity.

AXMINSTER CARPET.

New principles in fabrication, imparting unusual stability and
weight to finished product. Tenacicus grasp of pile, obtained by
exceeding care in the process of tying-in the formative knots, num-
bering one hundred to the square inch. An improved method of
backing which insures evenness of foundation, and grateful wearing
qualities.

(Signed) Joun R. KEuNbRICK,
Individual Judge.
Approved : H. L. KimpaLr,

President Departmental Commiittee.

(Signed) Approved, Joux Bovp TuacHer,

Chairman Executive Committee on Awards.

Copyist—M. E. D. Date—May 9, 1894.

TORONTO CARPET MANUFACTURING CO.

...... TORONTO
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then his stock would have been sold to Mr. C at, say, 50 cents
on the dollar, and Mr. C would staughter the goods to the
detriment of Mr. A, In the name of common sense how can it
be cxpected that honest mien like A can stand against such
unequal disadvantages. Plain English can only explain this as
puttinga premium on dishonesty, or legatizing robbery : but just
30 long as wholesale men can be duped into compromises, so
tong will they find dishonest men to take advantage of their
good nature and liberality. The sanguine reader may think
that I am only giving the dark side of the picture. ‘That's what I
am trying to do, kind reader ; there is no bright side to dis-
honesty, and the more that you look at it the darker and blacker
it gets, and I cannot think of a better way of stopping it among
vetailers than for the wholesale men and manufacturers to sell
goods on thirty days only, and not on longer terms, and it will
not be very long until the mercantile business would be rid of
dishonest men, and another pitfall of the honest retailer filled up
and macadamized.

My last point is on carrying too large a stock of goods.
Many a retail man with a stock of $7,000 does not sell over
$10,000 a year, when he ought to make an overturn of double
that amount without increasing his stock. Buying goods be-
cause Yhey are cheap is one of the pitfalls that too many retail
men allow themselves to fall into.  Goods are not cheap at any
price unless they can be sold at a profit ; and some men cannot
say no, with sufficient snap in that no, to check the oily tongue of
the over officious drummer.

1 have been often surprised at the amount of knowledge
that some drummers can carry. They can tell you all about
your business and everybody's business. ‘They can tell you
just the kind of goods that you need and the quantity to buy.
They are men of great knowledge, and always ready to give in-
structions, solicited or otherwise. Indeed, the retail men could
not get along very well without them. And yet 1 notice that
there is one kind of knowledge that they fail to impart ; and
that is, to give the retail man the secret of how to scll goods as
fast as the drummer would fain make him believe that he ought
to buy goods.

In order to keep clear of pitfalls, the retail man ough, first
of all, to know himself, and he ought to know his abilty, and
above all he ought to know his own business. And he would
necd 10 be as wise as a serpent and as harmless as a dove.  As
his busincss makes him the servant of many, he ought 1o be the
encmy of none.

CANADIAN HONOR.
Fm.xs tell e our Canadian smark

ts talin well alnad :
The Vankee cunfukential dal
Yrom Canada is drawal.
He ant, perhagn s pusen snart
An them that & Yanks by vights,
But ten, of hard work he ain't scan,
An bee alkrs hanr Lright.

1l 1o beat ar aut oen boys,
Takc as ¥ helpm e maine,

fs doent lads, sanh as eniyy
Well-mcanin joapde s eanc,

13 rathey have my lay & Sunst
Than wonl of WU the fight.

Ef wwic goe] man ud et Ay wuml
e« alkers boee beghe*

“Twas hotne made vur Faglamt geand.
1o the o days, afwe

s quit the farm atl Yent a haid
To buyin 1 the stoee
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For stores is nosts of les and teicks,
Mceannes and low down spite 3

1'd rather have my boy pile beicks,
An’ le allers honoe beight,

1 ain't mw politician now=-
1 wunst was, but I quit—
“Twas all 2 nasty dog-pit show, °
Hiter and biter bit
They didn’t care a single cent
For right that wasn't might,
And hatf the wotes in Parlyment
Was down on honor bright.

And parons, oo, they make mie sick,
With ncetin’s of all sorts,

And wond'rin' who's the next they'll stick
At what they all church oousts.

Why don't they try to feed their flocks,
And tead “em to the light 3

Ef Christ came down He'd give “em shocks,
For He was honor bright.

So, my dear young Canadian friends,
Thiuvk of the land yuu love;
England can‘t splice our ragged ends, .
Nor vet won't Heaven above
You've got 10 make ber nianhood known,
A wakin® in God's sight,
Till all the waeld is forond to own
Canadian honoe Leight.
—1. Cawpox Nur, in The Week

Robert Flaws

MANUFACTURERS' AGENT.

Representing Euglish, German, French, Swiss, United States,
and Canadian Nasupacturers.

72 BAY ST., TORONTO.

«« DO YOU WANT..

Stair Carpet Plates, Vestibule Rings, Drapery
Pins, Shade Pulls, etc.

H. M. FLOCK & CO. WE NAKE THEN
Manulacturers of Cast and Presead llrase Specialtics,

ELECTRO PLATERS 73 Adelalde Bt West, Torente, Ont.

Gold Medallst Dyers
o

M Goods 3or Garment Dy ing i
On D Fenthers .fﬁg::wr(.amlm awwlum

BRITISH AMERICAN DYEING COMPANY

v f221 MGl St Montreal King Street East, Torout
OFFICES {l:; Bank St., Octawa. " ?; John S, Quelnx'. orouter

Leticr Addres, Hox 258, Montreal
or go King St. East, Toronto.

Josry Atixs,
Managing Partner.

Menzie, TMpr& Co.

A. R. McKininy & Co.
« « MANUFACTURERS OF

WINDOW SHADES

Cartain Peles and Brass Pele Trimmiags,
Spring Rellers, Laces and Fringes.
24 BAY STREET

Sond for Ondor Beok Toronto, Ont.

and Priee Mst. ... .
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Rt ALLAN LINE

’ ROYAL MAIL STEAMSHIPS
BOyS 2 Liverpool,
Londonderry

and Montreal Mail Service,

Clothing

Ei
steassps. | 85 | B
£ | £

*LAURENTIAN ..! 16 June].. . ...
PARISIAN ... .23 {24 )une
MONGOLIAN....{ 3 | ¢ July
*NUMIDIAN ...... 72 July focienenas

SARDINIAN..... e " }

<@~ HALIFAX, N. S. bl

And weekly thercafier.

\Ve havc between two and three thousand m{.m’m“g. ot this .';"“" '“"yl h:":k(“.”. “;5“2',:'"’
< H terooms are in the central part, wi ast motion is ctricit
BOYS’ Suits on hand ready for dellvery. is wsed for lighting t.bnlnp lhm':‘houl the hRu being at ‘llw cowa'und‘o( hep':ny

at any of the night,.  Nlusic rcoms and smoking room on the promenade deck.
Saloons and Statcrooms are heated by steam.  Stcamers are despatched from Mon.

.. PRICES .. s e e LD e R

e — - — - ———— e "”‘.z :—Cabin, $50 2 “ m””ﬂd""ﬁ&; 2 of': nd warek
oy T st 15 or oo Liverpool, Lowlon, Glasgow, Telfast, o¢
. A 1 , $3¢.  Steerage ngm are pwovi with l-cddmg and cvery nqumte

95c., $1.00, $1I15 |FEEE
H. & A. ALLAN, Gen. Agents, Nontreal.
b ES e .
SEND FOR SAMPL or H. C. BOURLIER, ! Kixg St., Toroato.

Starr ’ ’ | When a man
Cye 13 S | E buys a saf€ ne will do

well to consider quality as

Are a recognized thoroughly .
reliable make at  POPULAR PRICES. well as price.  Judge for
yourself whether our safe with
They embrace the best procenable wockmanship and
masecs " They wil maotain the repmiaion of our doublf: tongue and groove
all coucersed.  They comprise— door is not as near perfection
PATH RAGERS MAD RACERS as has yet been produced.
« Tourists’ ”* Business Wheels,

Light, Sl.aunch and Graceful Ladies’ Wheels. J
STAR CYCLE WORKS, Wolverhampton. o & J . TAYWR

Canadlan Agents, | ‘ .
A. A. Allan & Co.

« «+» TORONTO, ONT.

THoMAS WEST. Rosery McCraix.
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BOOKS_FOR RETAILERS

Pitfalls
Of the
Dr*_ Goods
rade

Prize Essays on the above subject by prominent and
experienced retailers.  Neat booklet form.  Sent on re-
ceipt of price, postage prepaid.

PRICE, (O CENTS.

Buying,
Handling
Agd i

ellin
of €
Teas

In neat booklet form. Prize-winning essays on the
above subject, written by retailers who have made the
buying, handling and selling of teas a special study.
Postage prepaid. PRICE, 26 CENYS.

THE DRY GOODS REVIEW
TORONTO

Established 1792

KNOXS

Tailors’ Linen Threads

~——ARE——

UNEQUALLED

FOR

. . Evenness and Strength . .
IN USE FOR THE

PAST 100 YEARS BY ™E
Best Tailors

o Throughout the World

o KNOX'S Wo'oti

The Worsted
and Braid Go.

(WHOLESALE ONLY)
8olicit Trial Orders for any and
All kinds of Boot and Shoe Laces
Dress, Corset and Stay Laces
Cords of All Sizes and Kinds
Braids of any Kind or Width

The above are made in Cotton, Woel (Mohair
or Worsted) or Silk.

OF TORONTO, Ltd.

Send for .Samples and get Quotations

THE WORSTED AND BAMD GO, Limited

TORONTO JUNCTION

Chadwick’s
Spool Cotton

For Hand and Machine usc.

HAS NO SUPERIOR
ASK FOR IT

$0ld by leading jobbers,
ameng whom may bo mentioned;
Robinson, Little & Co., London
¥. R. Brock & Co., Toronto
Samson, Kennedy & Co., Toronto
Caldecott, Burton & Speace, Toronto
atv Knox, Morgan & Co., Hamilton
R. J. Whitia & Co., Winnipeg
S. Greenshields, Son & Co., Montreal
Jas. Johnston & Co., Montreal
Etc., Etc.

ROBERT HENDERSON & (O.

Gencral Agents for Canada.

MCNTREAL




WOOLENS anp
TAILORS TRIMMINGS

JohnFisher Son&Co.

"“““ﬁa‘ B‘;“““g“i \ Huddersfield,
ontreal,
Canada. England.

“FITS LIKE A GLOVE.”

THOMSON'S

ENGLISH MADE,

i

y\y‘\ ovi] Glove-Fitting, Long Walsted. TaipE MARK.
4§ 7 TORSETS, ==

TAe Perfection of Shape, Finlsh and Duradility.
APPROVED by the whiolo polite world.

TWELVE PIRST MEDALS. . cpn O MILLION PAIRB ANNUALLY.

A stock of these GOOD VALUE Consets always on hand at
brse JOHN MACDONALD & CO'S, TORONTO,

MANTPACTURERS: W. 8, THOMSON & CO., LIMITED, LONDON.

Sce that every Corset is marked “THOMSON'S GLOVE FITTING," and bears
our Trade Mark, the Crown. Noothens are genuine. .

Mmck Bros. & (0. Monreear ,
verincors|  COMET OPERA HANLAN

for the Whole- Only the ve:
e Tradect *| 76 OR0  MARQUIS | et metaridls)
sipansdiioes MOZART CUFFS, RAPHAEL, |&iisdccss
Faced Collars Reversible Linen
and Cufts Alﬂﬂ. Collars & Cufts

8-',‘-?5.5"’? :u.s co. |894

Ginghams, Zephyrs, Flannelettes, Dress

Goods,. Skirtings, Oxfords, Cottonades,

Awnings, Tickings, Etc, Etc. « - . . .
—: NOW READY :—

see Samples n Whote [}, MORRICE, SONS & CC. ACENTS

sale Houses. MONTREAL and TORONTO

CANADIAN SERING

Show Cases, Amberg Letter Files,
Cashier Cash Registers, Mantels,
Pulpits, Church Chairs, Lodge
Furniture and Library Furniture.

Large stock must de closed ont af Maanufactarers’ Cost.
Glving mp Manstacturing these lincs.

GEO. F. BOSTWICK

94 WEST FRONT STREERT, TORONTO, ONT,

DR A o b o B e S I
#

THE C.TURNBULL CO. Ltd

OF GALT, ONT,,

MANUFACTURERS OF

Full-Finished Lambs Wool Underclothing. La-
dies Full-Fashioned Underwear in a‘ﬁ \Wool,
Merino and Medium. Men's Full Fashioned
Underwear in all-Wool, Merino and Medium,
Ladies’. Boys’ and Girls' Combination Suits, Full
Fashioned.  Ladies,” Boys' Shirts and Drawers.

SEND FOR PRICE LIST.

Wworid Wide Popularity The Delicious Perfume,

Crab Applc Blossoms

KXTRA CONCKNTRATED

Put up in 1, 2, 3 4 6 & and 16
ounce bottles.

And the Celebrated

Crown Lavender Saits I m
g

Annual salee exceed 00,000 bottles EEAVENDERSAL
Sold everywhere.

Bl THE CROWN PERFUMERY CO. §

177 Naw Boxn St., Losvox, Exc

Ry all principal dealers in perfumery.

Ask any Montreal jobber for it.

T AN ACTAN REDAE G st
Office and Sample Room, 15 Victoria Square, MONTREAL

Thomas Mealey & Co.

MANUFACTURERS OF

Wadded Garpet Lining

AND

STAIR PADS

HAMILTON,
ONT.
OFFICE —

24 Catharine St North,

MEALRY STAIR PAD.
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John Macdonald & Co. 1}
TO THE TRADE

Special. Have this week received a The New Color. Irish Point Laces in

number of shipments for the MID-SUM- the new color which is so much in
MER TRADE. demand—Butter Color.
Novelties inevs Neckwesr ad B | fineps, Tabings Towels Toudlins
Clasps. Hair Pins and Dressing Hollands, etc., including our well known
Combs put up in a new and attractive brands of Blarney, Crofter, Ruby and
form. ' Twill Towellings. o
200 Dozen. Another delivery of our Canadian Tweeds. A special pur

famous low line Flannelette Shirts.
“ No advance in price.” We can de-
liver at once.

Onders slicite. .. John Macdonald & Co.

Filling Letter Orders a spectaser. Wellingien sz Freat  TORONTO

chase of a few hundred pieces greatly
below regular price, in a low line.

WE BEG TO SAY....

That for many years past we have been by far the most extensive Dyers and Finishers in Canada,
and this position has been rnaintained by close attention to business and constant adoption of the
Iatest improvements in machinery and appliances for the production of high-class work. Many
years’ experience has proved that the best work pays and is the most appreciated by our customers.

Soft Silks and Union Ribbons

Dyed, Finished and Re-blocked.

Ostrich Plumes ...

Cleaned, Dyed, Curled aid Made Over
into the latest styles.

fwecds, Worsteds and Cheviots

Dyed and Finished.

All Wool and Union Dress Goods

Dyed and Finished, guaranteeing no
shrinkage in the width,

Mohair, Military and Serpentine Braids

Dyed and put up.

Wool Hose . ....

Dyed and put up in boxes or papers, Boxes
charged extra. Our blacks are guaranteed fast.

S — R. PARKER & CO.

787 to 791 YONGE ST. DYERS AND FINISHERS

TELEPNONE 3037 AND J640. . .
New goods should be shipped <
to the works direct. TORONTO, ONT.




