DOCS .
CAl EA672 95033 ENG
Market report : oil and gas sector

India
54028801
b 32076 F (E)




1 ogTT U S .

:Mpf Gf Eximei. s i
t
Min. gss Aflaires sxigriouios |

l * Department of Foreign Affairs Ministdre des Affaires étrangires ] LAS 5 owe Ay Page 1
and International Trade et du Commerce international JAR 3T 1397
RETURN TO DERARTMENTAL LIERARY
MARKET REPO RT RETOURNER A LA D‘SUOMGJE CU MINISTERE

Oil and Gas Sector

India ‘

Market Opportunities Assessment

India has relied increasingly on oil imports in recent years. This occurred because
energy demand grew rapidly, and India’s limited oil reserves were not able to
satisfy this demand.

While India accounts for 18% of the world’s population, its possesses only 0.5%
of the world’s oil and gas reserves. Its hydrocarbon reserves are estimated at 17
billion metric tonnes (crude oil and natural gas). Of these reserves, 63% are in the
offshore basins and 37% are located in the states of Gujarat, Assam, Rajasthan,
and Andhra Pradesh. Proven reserves, however, are only 4 billion metric tonnes,
of which an estimated 25% are considered recoverable.

India’s crude oil production increased steadily from 0.5 million metric tonnes (mmt)
per year in 1960-61 to over 34 mmt in 1989-90. Subsequently, production
declined to 26.95 mmt in 1992-93. Over the same time period, consumption
increased from 56 mmt in 1989-90 to more than 62 mmt in 1992-93. The
difference between production and consumption was made up by imports of crude
oil, a major item in the Indian import bill.

The hydrocarbon sector was primarily under government contro! and supervision
through public sector organizations such as the Oil and Natural Gas Corporation
(ONGC) and Qil India (OIL) for exploration and production of oil; Gas Authority of
India Ltd. (GAIL) for distribution of gas; Indian Oil Corporation (IOC) and around 11
other public sector refineries for refining and marketing of petroleum products. Due
to rising demand, however, it has become apparent to the Government that the
public sector will not be in a position to finance the staggering investment of $US
113 billion that will be needed to satisfy this increasing demand over the next 15
years. The Government has recognised that participation by the private sector is

-crucial to attract the substantial investments needed for the oil and gas sector.
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Consequently, the goVérnment recently has permitted Indian and foreign firms to
participate in exploration of oil and gas reserves, non associated gas fields, and
production/refining activities at attractive terms and conditions.

Distribution activities are also gradually being opened up to private participation.
Private companies are now allowed to freely invest in new refineries, with the
public sector’s share in new refineries limited to 26%. Recently, due to the
demands by the major foreign oil companies, the. government is also considering to
permit the oil majors to invest up to 100% in the development and exploration of
oil fields.

The market for oil and gas equipment was estimated to be approximately $US 1.86
billion in 1994, with imports making up roughly half of the total market. Following
is a break-down of this estimate for the years 1992-1994:

1992 1993 1994 Growth
' (Estimated):
1995-1998

Imports * 585 770 920 20%
Local 890 997 1197 N/A
Production”
Exports * 175 210 252 20%
Total 1,300 1,557 1,865 20%
Market™ ™

* Figures are in $US miliion

+ Total Market is determined by adding Imports to Local Production, minus Exports

The Indian market for oil and gas equipment is.dominated by three countries, the
United States, Japan, and the United Kingdom with 29%, 20%, and 20% of the
import market respectively. South Korea and Singapore each claim 15% of the
import market. All other countries combined make up roughly 6% of total imports.

Until very recently, the major importers of oil and gas equipment were the
government companies; however, with the recent opening of the market to private
companies, there will be a large market for equipment and services in the private
sector as well.
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Best Sales Prospects:

There is a wide scope for direct exports from Canada in the oil and gas sector. At
present, the requirements of the Indian oil and gas sector include products like
blow-out preventers, hydraulic power tongs, digital seismic units, diamond core
bits, well platforms, specialised pumps, well data acquisition systems, casing pipes
and tubing, deck cranes, crude injection pumps, and downhole production
equipment.

The services sector also offers considerable opportunities, particularly in logging,
cementing, management of rigs, pipeline inspection, horizontal drilling and
production, and data acquisition.

Numerous Canadian companies are actively undertaking or pursuing business in
this sector, including provision of consulting services. Canadian companies are
also involved in production sharing of oil fields and transfer of technology for

downstream projects to manufacture polyethylene and other related products.

Canada has also successfully sold used refineries in dismantled condition to India.
Market Access
Trade Channels:

Oil and gas equipment can be sold in India through a sales agent/distributor or
directly to end-users. Most companies prefer operating through a local sales agent
for market entry, sales promotion and for liaising with the government.

The following trade channels operate in the Indian market:

- Manufacturer - supply company - agent - purchaser
- Manufacturer - local Iiaislon office - agent - purchaser
- Manufacturer - purchaser

The first two channels are employed by foreign suppliers and the third channel is
normally used by Indian manufacturers. The first channel is useful for small unit
value, large consumption items like tooling, valves and pumps, chemicals, etc. The
second channel is employed for large value and one-time contracts or purchases.
The third channel is more useful when negotiations are long and require quick
decisions and high degrees of personal attention.
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In general, foreign firms operating in India use an agent because of the complexity
of the purchasing process. Local agents or partners can be helpful in dealing with
the bureaucratic work environment of the Indian oil industry as well as in
establishing contacts with government agencies and technical personnel on a day-
to-day basis. They can also be on hand to obtain tender documents, submit bids,
attend tender openings, obtain comparative statements, respond to buyers’

questions, and provide after sales service to customers. Agents’ commissions vary

from 2.5 to 5 percent.

The duty on equipment for the oil and gas sector ranges from a minimum of 10 per
cent to a maximum of 60 per cent of the CIF value. There are no preferential
customs duties, or waivers of customs duties for suppliers from any country.

To procure major equipment, both the ONGC and OIL float public tenders. The
tendering process is often not very transparent and is often plagued by

It is not uncommon for these organizations to invite re-bids
and seek clarification several times before a tender is finalized. Canadian
companies can best deal with this process by exercising patience in the tendering
process and by hiring a reputable local agent.

bureaucratic delays.

Opportunities for Joint Ventures

As India moves towards its goal of attaining self-sufficiency, there will be a
continuing shift from direct imports of products and equipment towards domestic
manufacturing through technical and financial collaboration. Canadian companies
with state-of-the-art products and technologies would benefit from forging early
strategic alliances with potential Indian joint venture partners. An added benefit to
entering into a joint venture with an Indian firm is that it will allow the Canaduan

company to bid with its Indian partner as an Indian bidder.
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Contacts

Major Companies in the Oil and Gas Sector

Aban Lloyd Chiles Offshore Limited
Sakthi Towers

766 Anna Salai

Madras 600 002

Tel: (91-44) 861-185

Fax: (91-44) 862-140

Contact: Mr. M.A. Abraham,
Chairman & M.D.

Dolphin Offshore Enterprises (India)
Private Limited

1001 Raheja Center

214 Nariman Point

Bombay 400 021

Tel: (91-22) 283-2226/283-2242
Fax: (91-22) 287-5403

Contact: Lt. Gen. J.S. Aurora,
Chairman

Essar Oil Limited

141 Maker Chamber IV

Nariman Point, Bombay 400 021
Tel: (91-22) 204-2600

Fax: (91-22) 285-4807
Contact: Mr. S.R. Ruia, Director

Great Atwood Limited

72 Maker Chambers

Jamnalal Bajaj Marg

Nariman Point

Bombay 400 021

Tel: (91-22) 274-869

Fax: (91-22) 202-8016
Contact: Mr. Nigel Richardson

Hindustan Oil Exploration Company
Limited

43-A, Mittal Court

14th Floor , Nariman Point

Bombay 400 021

Tel: (91-22) 287-0283

Fax: (91-22) 285-3814

Contact: Mr. A.C. Kapadia, Managing
Director

Hitech Drilling Services India Limited
Bombay House

24 Homi Mody Street

Bombay 400 001

Tel: (91-22) 204-9131

Fax: (91-22) 204-9522

Contact: Mr. S. Gupta, Managing
Director

Jindal Drilling Limited

22 Mile, Delhi-Hapur Road

P.O. Jindalnagar

Ghaziabad 201 001

Uttar Pradesh

Fax: (91-22) 343-060

Contact: Mr. D.P. Jindal, Chairman &
M.D.

Oil India Limited

Dulijan

Bibrugarth 786 602

Assam State

Tel: (91-11) 310-841/310-844
Contact: Mr. M.P. Haran, Chairman &
Managing Director
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Oil and Natural Gas Corporation Triveni Qilfield Services Limited

Limited Kailash, 2nd Floor

Upper Ground Floor - 26 Kasturbha Gandhi Road

GAIL Building New Delhi 110 001

16 Bhikaiji Cama Place Tel: (91-11) 331-0021

New Delhi 110 066 Fax: (91-11) 331-0117

Tel: (91-11) 602-703; 602-2351 Contact: Mr. Dhruv M. Sawhney,

Fax: (91-11) 688-2798/331-6413 Managing Director

Contact: S.K. Manglik,

Chairman Western India Industries Limited
Krupa 1187/10 Shivaji Nagar

Selan Exploration Technology Limited Kanitkar Path, Off Ghole Road .

25 Sukh Chain Marg Pune 411 005

DLF Qutub Enclave Tel: (91-22) 343-5316

Phase-l, Gurgaon Fax: (91-22) 323-227

Haryana Contact: Mr. Gadgil, Managing

Contact: Mr. R.N. Kapoor, Chairman Director '

& Managing Director

Sara Services & Engineers Pvt. Ltd.
7/1 Pritam Road

Dehradhun, Uttra Pradesh 248 001
Tel: (91-135)-24-815/27-620
Fax: (91-135) 27-759

Contact: V.K. Dhawan, Managing

Director
Equipment Manufacturers:

Artson Engineering Limited Burgess Manning (l) Private Limited
502-505 Balarama F-9 Block B-1
Bandra-Kurla Complex Mohan Co-Op. Industrial Estate
Bandra East, Bombay 400 051 New Delhi 440 049 }
Tel: (91-22) 644-1807/640-4096 Tel (91-11) 683-9508/683-0072
Fax: (91-22) 644-1803 Fax: (91-11) 683-8076

' Contact: Mr. Chander Bhalla, Chief

Officer
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Del-Norte Technology (l) Private
Limited

65 Juhu Supreme Shopping Center
Guimohar X Road # 9, JVPD
Bombay 400 049

Tel: (91-22) 623-4753

Fax: (91-22) 624-0228

Contact: Mr. Arvind Bhuchar,
Director

Dodsal Limited

Mafatlal House

Backbay Reclamation

Bombay 400 021

Tel: (91-22) 202-9962

Fax: (91-22) 202-7371
Contact: Mr. Rajesh Kilachand,
Chairman

Engineers India Limited

1 Bhikaiji Cama Place

New Delhi 110 066

Tel: (91-11) 602-121

Fax: (91-11) 687-4760/687-2693

Enpro Services Industries Private
Limited

19th Floor, Amba Deep

14 Kasturbha Gandhi Marg

New Delhi 110 001

Tel: (91-11) 333-9442

Fax: (91-11)-329-441

Contact: Mr. Surajit Chaliha,
Managing Director

Fouress Engineering (I) Limited
Mahalaxmi Chambers

22 Bhulabhai Desai Road

Bombay 400 026

Tel: (91-22) 492-0850

Fax: (91-22) 493-8544

Contact: Mr. S.V. Satam, General
Manager

Garuda Technical Resources

HEG Limited

Bhilwara Bhavan

New Friend’s Colony

New Delhi 110 065

Tel: (91-11) 683-2350

Fax: (91-11) 683-8720

Contact: Mr. Ravi Jhunjhunwala,
Managing Director

Godrej & Boyce Manufacturing Co.
Pvt. Ltd.

Godrej Bhavan

4 - A Home Street

Bombay 400 001

Tel: (91-22) 285-2203/285-2209
Fax: (91-22) 204-2238

Greaves Cotton & Company Limited

1 Dr. V.B. Gandhi Marg
Fort, Bombay 400 023

Tel: (91-22) 271-524

Fax: (91-22) 202-7850
Contact: Mr. Shekhar Dutta,

Managing Director
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Humphreys & Glasgow Consultants
Pvt. Ltd.

Gammon House, Veer Savarkar Marg
Prabhadevi

Bombay 400 025

Tel: (91-22) 492-8935/492-8036
Fax: (91-22) 422-2494

Contact: Mr. Yogen Parikh, General
Manager

Ingersoll-Rand (India) Limited
Rohne Poulenc House

S.K. Ahire Marg

Bombay 400 018

Tel: (91-22) 493-6765

Fax: (91-22) 494-9416
Contact: Mr. A.R. Nagarwadia,
Chairman

Kaveri Engineering Industries Limited
Golden Rock

Tiruchirapalli 620 004

Tamil Nadu

Khimline Pumps Limited

lind Floor, Mittal Chambers
Nariman Point

Bombay 400 021

Tel: (91-22) 283-3346

Mr. Vipin B. Khimji, Chairman

Larsen & Toubro Limited

Saki Vihar Road, Powai
Bombay 400 072

Tel: (91-22) 578-1141

Fax: (91-22) 578-3437
Contact: Mr. k. Venkataraman,
General Manager

Massive International Incorporated
809 Ansal Bhavan

16 Kasturbha Gandhi Marg

New Delhi 110 001

Tel: (91-11) 331-2110/331-8360
Fax: (91-11) 371-2155

Contact: Mr. Sanjay Dutt, Regional
Manager

Menon Associates

118 Commercial Complex
Aurobindo Place

New Delhi 110 016

Tel: (91-11) 663-282/650-119
Fax: (91-11) 686-3245
Contact: Mr. S. Subhash, Chief
Executive :

Mahendra Group

C-5 Chiragh Enclave

New Delhi 110 048

Tel: (91-11) 641-6004/641-6007

Fax: (91-11) 646-7690/543-6417
Contact: Mr. Balram K. Mahendra,
President |

Oil Country Tabular Limited

108 Kanchanjunga

King Kothi Road

Hyderabad 500 001

Tel: (91-842) 231-496/231-497
Fax: (91-842) 235-617
Contact: Mr. K. Suryanarayana,
Managing Director
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Parker Oil Tools India Private Limited
4th Floor, Mohta Building

4 Bhikaji Cama Place

New Delhi 110 016

Tel: (91-11) 686-441

Fax: (91-11)-687-6664

Contact: Mr. H.L. Khushalani,
Managing Director

Ravi Techno Systems Private Limited
109 Universal Industrial Estate

57 J.P. Road

Bombay 400 058 -

Tel: (91-22) 620-8311/624-8488
Fax: (91-22) 808-0501

Contact: Mr. Mukesh Kaura, Chlef
Officer

SIV Industries Limited

1977-A Trichy Road

Singanallur, Coimbatore 641 005
Tel: (91-422) 573-761/573-218
Fax: (91-422) 572-602

Contact: mr. G.S. Keshavamurthy,
Managing Director

Texmaco Limited

Birla Building

9/1 R.N. Mukherjee Road
Calcutta 700 001

Tel: (91-33) 205-356

Fax: (91-33) 289-110

Contact: Mr. Ramesh Maheswari,
President

Team Canada - India 50984 31800

Thermax Private Limited

Thermax House

Bombay Pune Road

Shivajinagar, Pune 411 005

Tel: (91-212) 322-123

Fax: (91-212) 323-226

Contact: Mr. R.D. Aga, Chairman &
Managing Director

Voltas Limited

19 J.N. Heredia Marg
Ballard Estate
Bombay 400 038

“Tel: (91-22) 261-8131

Fax: (91-22) 261-8504
Contact: Mr. B.D. Singh, Sr. Vice
President

Walchandnagar Industries Limited
Construction House

Walchand Hirachand Marg

Bombay 400 038

Tel: (91-22) 261-8121

Fax: (91-22) 261-0574

Contact: Chakor L. Doshi, Managing
Director

Wipro Limited (Fluid Power Division)
9B/10A Phase -I

Peenya Industrial Area

Bangalore 560 058

Tel: (91-80) 394-982

Fax: (91-80) 396-450

Contact: Mr. Seethapathy Rao
President
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Canadian Contacts:

Canadian High Commission South Asia Division (PSA)

7/8 Shantipath, Department of Foreign Affairs and

Chanakyapuri, International Trade Canada

New Delhi 10 021 125 Sussex Drive

Republic of India Ottawa, ON

Postal Address: K1A 0G2

P.O. Box 5208 Tel: (613) 996-5903

New Delhi, Fax: (613) 996-5897

Republic of india

Tel: (91-11) 687-6500 National Sector Team

Fax: (91-11) 687-5387 Oil and Gas Products (TOSM)
Department of Foreign Affairs and

Resource and Energy Technologies International Trade

Directorate 125 Sussex Drive

Industry Canada _ Ottawa, ON K1A 0G2

235 Queen Street, 7th Floor East Tel: (613) 996-1893

Ottawa, ON Fax: (613)944-0050

K1A OH5 Oil and Gas Representative: Greg

Tel: (613) 954-3192 Bates -

Fax: (613) 941-2463

Report produced by Trade Opportunities Division (TOS)
Department of Foreign Affairs and International Trade

-125 Sussex Drive, Ottawa, Ontario K1A 0G2

Tel: (613) 996-0670; Fax: (613) 943-8820

Disclaimer: "The Department of Foreign Affairs and International Trade (DFAIT)
has taken care in compiling this report by analyzing and collating information from
professional Canadian and foreign sources. Notwithstanding, the Department does
not assume any liability for its content as it is not possible to guarantee the
accuracy or absence of error in information from each source."
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