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Here’s the
Proposition

o000 oc0CQo

Martin - Orme Pianos
ind  Players are wow
being handled  direct
in all districts

Is your ter-
ritory still
open ?

Find out--write
to-day

Here’s what the dealer wants

to know—

Come and see
for yourself

Martin-Orme
Pianos

will be
demonstrated
at the

Canadian
National
Exhibition
Aug. 29th
Sept. g 14th

The Martm Orme Plano Co., Ltd.

and Playe--Pia of the Highest Grade only

Ottawa, Canada
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This Player sells readily because
the Piano is right

It's the piano behind the player that convinces the customer you have
what's wanted. The Martin-Orme piano of wondrously beautiful, last-
ing tone is the foundation of our player piano’s splendid success, The
Martin-Orme player-action is so effective, and yet simple, that the cus-
tomer learns to play while in your showroom—and what could make
your selling more easy.

Meet Us at Toronto
Canadian National Exhibition, Aug. 29th to Sept. 14th

Martin-Orme Pianos
and  Player-Pianos
will be demonstrated
in the Manufactur-
ers’ Building, See
and hear for yourself,

- E-N-N-N-)
== - - -

New
Territory
Proposition
Martin-Orme Pianos
and Player-Pianos
are now handled
direct in all districts.
Is your territory still

open ? Write us to-
Mattin-Orme Style E Player Piano day.

The Martin-Orme Piano Co., Ltd.

Manufacturers of Pianos and Player-Pianos of the Highest Grade Only

Ottawa, Canada

CR-N-N-N-N-N-]
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STERLING

PIANO
ACTIONS

Every detail in
keeping  with
the (‘xcvpli()m”y
high standard
maintained by
Canadian made

Pianos.

RA L L LR

THE STERLING PATENT INDIVIDUAL BRASS FLANGE

PIANO
KEYS

Combine the
best materials
with the most
careful  and
skilful  work-
manship that
it 1s possible
to attain,

*etertee

A cordial invitation is extended to all members of the trade
visiting Toronto at Exhibition time to call at our Factory
on Noble Street just west of the Queen Street Subway.

A Queen Street Car will take you.

STERLING ACTIONS & KEYS,

LIMITED

TORONTO - - CANADA

The oldest piano supply manufacturers in Canada.
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HAINES BROS.
The Best Piano

At Toronto Exhibition s &

All members of the Trade are cordially invited to inspect
our designs at the FOSTER-ARMSTRONG pavilion
in the Manufacturers’ Building during the Canadian
National Exhibition from August 29 to Se ptember |4,

The Haines Bros. is the BEST PIANO, be-
cause its makers DESIRE. that it should be THE BEST,

{ We also manufacture the ‘l
|
) and their genius, energy, system and perseverance are all en-
|

Marshall & Wendell
PIANO

the greatest value for the
1‘ price in Canada

gaged in the task of realizing those ideals by which they
are inspired,

FOSTER-ARMSTRONG CO.

LIMITED ’

4 QUEEN ST . . TORONTO
E. BIRCH, Factory Superintendent J. BETZNER, Accountant. J. W. WOODHAM, General Manager.
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The ”akers
Bell
' ART -
GRAND PlANOS UPRIGHT

- and Player Pianos -

TOGETHER WITH

Bell Pipe-Tone Organs

INVITE YOUR INSPECTION
At the Canadian National Exhibition,

MANUFACTURERS' BUILDING (South Side).

Che Bell

will be found

specially attractive
to
MUSICIANS
& DEALERS

The BELL PIANO & Organ Co., Limited

GUELPH - ONTARIO

Toronto Warerooms—146 Yonge Street

| '
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To The Trade

Gentlemen:

You are cordially invited to visit the Mendelssohn
Exhibition Headquarters in the Manufacturers’
Building during Canadian National Exhibition
from August 29 to September 14. Your friends
are also extended a hearty welcome to our
booth.

The “Mendelssohn” Player-
Piano

Player mechanism thoroughly responsive. Player
piano construction up-to-date in its capabilities
as a player and piano. Music lovers satisfied
by its unlimited capacity for expressing musical
feeling.

Individuality in tone quality, case designs,
purity, volume and sweetness of tone.

Strictly high grade in material, workman-
ship and finish.

Mendelssohn Piano Co.
110 ADELAIDE ST. WEST

Toronto - Canada
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Getting Together
=——2=6 fogeiner

on the
Craig Proposition
———b 1 70pOsIII0ON

wHAT the honest dealer cannot forget
and what starts a man’s business on
the down grade if he does forget is that
when the Piano is sold the transaction is
not closed. The buyer rightly expects
value for his investment.
Right there is the “fort” of the CRAIG
line. The presence of quality value for

. every dollar charged is so evident from
Made in that the day of showing it to your prospect on

[]p-t()-Dat() Fa(‘t()ry through years of use, that you have the
retail opportunity of the day in CRAIG

Instruments.

Craig Player-Piano
Style “A”’ is a
Sale-Getter

Made in Three Sizew,
. “B" e
it 1in. 1Lit.Gin. it S in. high

This illustration shows the CRAIG
Player Piano ready for use. The
instrument is first-class in every par-
ticular. It is fitted with expression
Levers and other appliances, which
enable the operator to properly inter.
pret the music used.

Craig Denign Style A" Player Pinno

THE CRAIG PIANO COMPANY
MONTREAL 22 2 CANADA

ESTABLISHED 1856

‘k—
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Gourlay Tone
—A Revelation

THE marvellous rich tone

that pours forth from the
Gourlay with bell-like sweet-
ness has proved it a musical
revelation in modern piano
construction,

¢ The production of Gourlay
tone is the result of scientific
knowledge on the part of ex-
pert artists in every depart-
ment. Co-operative attention
to every smallest detail by
students of tone-production
who work with only the finest
materials procurable, has de-
veloped a high grade piano
with long life, great powers of
resistance, and a clear, mellow
singing tone,

€ The Gourlay is universally
endorsed by authoritative mu-
sical critics who know a piano.
To know a Gourlay is to ap-
preciate the wonderful accur-
acy of workmanship possible
for human skill to produce.

THE degree of perfection to
which science has brought
the Gourlay Piano the success
in producing that ideal tone
places it in the front rank or
the world's famous pianos.

4§ The performer on the Gour-
lay feels the inspiring influence
of a masterpiece It lends
itself to varying temperaments
of different players with a re-
sponsiveness and sympathetic
softness that charms.

¢ This wonderful tone-control
is of prime importance in the
purchase of a piano. It is the
basis of Gourlay popularity
among enthusiastic friends

q We invite you to investi-
gate for yourself the wonder-
ful possibilities of the instru-
ment that has established a
modern revelation in tonal
beauty—the Gourlay.

GOURLAY, WINTER & LEEMING

188 YONGE STREET

TORONTO -

. CANADA




CANADIAN MUSIC TRADES JOURNAL

Established 1840 H
A

Style / Style B

NORDHEIMER

The Artistic Standard of Canada
DUR|NG the Exhibition we cordially invite all

our Dealers and their Friends, and especially
the Trade in unrepresented districts, to visit our
Booth in the Manufacturers’ Building, where a com-
plete line of Nordheimer Pianos and “| luman Touch”
Player Pianos will be on view.

The Nordheimer Agency will lend dignity and
refinement to your business and assist you in securing
the patronage of the Profession and the better class

Of Trade.

n. NORDHEIMER P& Co. Ltd.

Head Office, 15 King Street East, - Toronto Style 15

Branches and Agencies throughout the Dominion. HUMAN TOUCH PLAYER

“QUALITY TONE" PIANOS

Style F Style Louis XV.

e
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THE
NEWCOMBE LINE

will be at the

Canadian National Exhibition

l-ul--mtlnl.nll-l‘ LY i LT 'l ‘

|
L4

* AUGUST 29th to SEPTEMBER 14th :

A full display of the various
Newcombe Designs in both
Straight Pianos and Players
~=«==  will be on view as in former
years at our stand in the

). - &
Only NEWCOMBE Pianos Manufacturers’ Building

are equipped with the In each of our Designs you will see

“Howard Patent Slrainin}.‘ Rods" the result of years of study and

improvement which stamps the

which counteract the great strain of the
228 Strings.

They give strength to the Pianos By relieving

the immense strain of the strings they make a > N M

better tone possible. They are of the best steel, MA I\ E ‘s TRA 1(’ ’lT

handsomely nickled and are an ornament to the For the Newcombe Rest R 1.

instrument, and they do not add extra cost to It is at the d isposal of you and
the Piano. your friends.

present day Newcombe Instrument.

OUR PLAYER PIANOS

WITH HUMAN-LIKE CONTROL
Contain all the latest improvements
and devices. They are perfect in tone,
artistic in design and capable of life-
——— O SEIVICE, m—

THE
Newcombe ::)Anrl?my. Ltd.

Toronto : Canada

Head Office—359 Yonge Street.

Factory-121-131 Bellwoods Ave.
ESTABLISHED 1870
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We Get a Lot—But

Every blessed month about
a half ton of trade news fails
to get published because it
never reaches the Journal

office.

You all like to get the trade

gossip each month,

Where did you
Where did the other fellows go?

go for holidays #

When any of the men get married
or come to town to work, or ¢
decorate their store, or have a special
window display or add to their stafl,
put ina new department, move, buy
new property, spend a fortnight in
the hospital, or do anything else that
s ol general interest—-SEND TH
ITEM ALONG

You Want the News
That's Why We Want It.

You mail an item it interests
say 1999 others. If one quarter
of those fellows would send us
the trade news of their town

see what you would gain?

LET'S ALL CO-OPERATE
Say the word and we'll mail
you stamped envelopes already

addressed to

Canadian Music Trades Journal
56.58 Agnes St. - . Toronto

NOTICE

The product of this Company is controlled and
sed under Canadian Patent No., 35205 and other
8 issued and pending which fully covers and pro-
tects the basic Vitaphone principle of s und recording
and reproducing ; also the registered trade mark V)

taphone,” and we will institute legal proceedings
agalnst any person or persons infringing by making,
selling or oftering for sale without lic ense, the product
covered by these patents.

icen

THE
CANADIAN VITAPHONE CO,

LIMITED

FACEN B G RS SR R 11 WU e

L.J. MUTTY CO., % Boston, Mass.

We manufacture fine «

tor Pouches and Poewmatics, at

oated sitks and nainsook
il fabrics for Bellows

ol every description,
Every kind of RUBBER 1TURING ey nted in our

line including extra larg. covercd with HEAVY FRIG
FIONED TWILL, w i

splitting over connections
SAMPLES and PRICES furnished on request
ISR ISR BISEE EORY c1tny et eny FIRE S ety

e

s designed particularly to prevent

Established 1852 Call Telephone M. 55

Musician’s Demands

Satisfied in every way at our store
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music

Don't forget, 100, our expert repairing

Montreal

Bookkeeping
by Machinery

devised to go with it

ix the best investment

we ever made.  The

aves the cost

United Typewriter Co. See the
Limited

Adding Typewriter
7 and 9 Adel in Toronte Computing
Everywhere in Canada Typewriter

N

e ———
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STANLEY PiaNoOs

Players . Uprights
Baby Grands, Grand Players
SEE THEM AT TORONTO EXHIBITION

Special Inducements to NEW TERRITORY

THE STANLEY PIANO PROSPERITY is being maintained and is worthy of
your investigation. THERE'S A REASON wiy.

FRANK STANLEY

Head Office 14 TEMPERANCE ST. Factory 121.135 DE GRASSI ST.

‘_

When dictating specifications for pianos
that bear your name

remember that three quarters of the appearance depends
upon the Varnish—and the majority of sales depend
upon appearance. Moderate-priced instruments need
the help of

Dougall . Varnish

w, ~—¢Xpensive instruments deserve nothing less.
/4 Dougall Varnish Co., Limited, Montreal
Associated with Murphy Varnish Co., U.S.A.
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The Wormwith Piano Co.———

LIMITED

KINGSTON - . - ONTARIO

Wish to announce that they are now making this
Antistic Piano, Style *“C,"” Colonial Design, in
both Mahogany and Walnut.

Height 4 feet 8 inches, Width 5 Jeet 3 inches, Depth 2 feet 3 inches

Each piano has Elastic Repeating Combination Metal Rail and Brass Flange Action,
best Weickert Felt Hammers, solid Copper wound Bass Strings, first

quality Ivory Keys and Patent noiseless Pedal Action.

WRITE FOR PRICES




R,

I'RADES

('AN

LDIAN

nesie

Dealers will
that everything is favorable to producing

realize from this description
the best possible results in Amherst Pianos.,

X
l 11

L"ﬂ ~ i

1
“

& U
’ i “
|

I'he factory is built in accordance with
the most modern plans and is 50 x 200 feet
and three stories high.,
arranged that the Piano starts at one end

I'he plant is so

of the factory and is finished at the show
room

I'he power used by the factory is sup-
plied at a very low rate by the Chignecto
Power Company. This( ompany's plant is
the only one in the world where the power
is generated at the mouth of the pit.  The
power is transmitted directly to the factory,
where each machine is a separate unit; this
does away with pulleys and straps.

An expert Engin-
eer has stated that the plant is the most
economically  placed he has ever
seen in this country or Great Britain.

“he Griet Varnish Plant, which very few
factories possess is giving
splendid results. The Com-
pany has a double Emmer-
son dry-Kiln which is the
best dry-kiln in the world.
Ambherst Pianos Limited factory possesses
all the very latest automatic machines, plac
ing it in the forefront as one of the best
equipped plants that money can produce.

English Electrical

JOURNAL

The Amherst Piano F actory

Amherst is situated in the centre of the
Maritime Provinces and for that reason is

ideally  situated for shipping  purposes.

FEERR

LIMITED

 eanrFRREREFEER
waone - PORTERREERREEE B R B
el UL 1T S

Amherst Pianos
Limited
Amherst, N.S., Canada

\s can be readily understood it is abso-
lutely necessary that the best quality of
wood be used in the building ot pianos.
Amherst Pianos Limited are particularly
fortunate in their situation in this respect.
Pine is the best that there is for the pur-
pose of making the core, or ground work of
a Piano. For backs the best possible wood
is birch.  Ambherst is situated in the very
heart of a birch and pine district, and the
best quality birch and pine can be delivered
at the factory for about one-third the price
that other factories are compelled to pay.

Veneers are imported through the Eng-
lish markets and Amherst is as near this
market as any other factory.

In view of the splendid situation and
equipment of the Amherst Pianos Limited
factory, the fact that ”lk'\llp(‘l intenden: and
other important experts
have spent their lives in the
manufacture of pianos or
their parts, whose achieve-
ments qualify themas being
equal to theleading experts in the manufac-
ture of Pianos; we feel that we are justified
in saving that Pianos can be built in the
Maritime Provinces the equal of the best.

v
nw
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Personal Invitation

to every dealer in Canada

to see our Exhibit

at

Canadian National
Exhibition

Toronto, August 29 to September 14

J.A. McDONALD

seneral Manager

Amberst Pianos Limit: ¢

A complete range of Amherst Dianos and

Player designs will be there.

mherst, N.:&., lupust 7th, 1014

Gentlemen:

Our President, ‘TeJ.A.MeDonald, extends to ycu a moet
hearty invitation to call at the Amherst Pavilion in the Man-
ufacturers’ Building during the great Toronto Exhibition,
August 29 to September

laving been a retailer all his life it will be a case
of retailers meeting and talking over the dealer's needs on
common ground. From the opposite page you will get a good
idea of the Amherst organization and the facilities it has for
serving the dealers and the buying public in Canada.

We have already established a large retail connection
in the laritime Provinces and now have an unequalled propos-
ition to offer representatives in Ontario and VWestern Canada.

Give us a call and tallk this over with the head of
the firm himeelf., He will be assisted by a competent staff in
both piano and player departments,

Yours very truly,
ANVHERST PIANOS LIMITED
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Loose - -

- Actions

(MADE IN CANADA)

Reflect the high standard of
the Canadian-made pianos.

Absolute reliability is the
aim of all our work. Conse-
quently Loose Actions have
a minimum need of the repair
man, and give entire satis
faction.

lL.oose - -

- = Keys

(MADE IN CANADA)

Twenty-five years of ex-
perience are behind the
Loose Keys you buy to-day.

The Ivory is of guaran-
teed grade and skilfully
matched. Eachdetail of Key
making is done with the
utmost pains.

J. M. Loose & Sons, Ltd.

Carlaw Ave.

Established ove

Toronto

r <J years.




CANADIAN MUSIC TRADES JOURNAL 7

The Goderich Organ Co., Limited

Goderich . Canada

G WE MAKE

ORGANS

FOR

Home
School and
Church

Fhe fact that our factory is run
ning full time with a full stafl,

and we employ no travellers

doing business by mail, speaks " LA

Pl s o .
e than sy wonds olsurs: o o Dl R Cabinet

QUALITY COUNTS

It Pays to Keep our Organs in Stock.

If you have not our Catalogue and Price
List, send us a post card. We will
at once mail you a copy.

New Chapel Organ

We hold the patents for

THE ANGLO-AMERICAN
TALKING MACHINE DISC
RECORD CABINETS

Fhese cuts show application of this clever device

We also make and stock
for quick shipment

MUSIC CABINETS

PIANO PLAYER
CABINETS

TALKING MACHINE
RECORD CABINETS

PIANO STOOLS
PIANO BENCHES

Perfect Mail Order
System

Order Just What You Require s
We will Give You Good Attention

Louis Style Piano Case Organ
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Thomas Organs

Are Built Worthy to Lead
Divine Worship

Ihis claim is not made lightly
or without due sense of respon-

ibility

Its foundation rests upon long

experience and endeavour 1o
maintain artistic worthiness of

production,

It is justified by the evidence
of church authorities, eminent

musicians, and all who are inti

mately acquainted with

Thomas Organs

Thomas Organ & Piano
Company
WOODSTOCK, - ONTARIO

Style 429. P. T. “THOMAS"

e * il ooy

Pratte Pianos
%

ARTISTIC . DURABLE

F()R 20 years the PRATTE has been the recognized leader of

the Canadian Pianos, and is used erlusi\'ely by the most

GRANDS
UPRIGHTS

‘ prominent teachers and musicians in Montreal.
|

‘ AND

l

PLAYER
PIANOS to responsible parties needing a Leader.

g |
\'
?
| l'eritories opened in Ontario, Manitoba and British Columbia

| FOR PARTICULARS ADDRESS

ANTONIO PRATTE
2502 ST. LAWRENCE BOULEVARD
MONTREAL
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Woodstock Factories
Where the “KARN IDEA" is worked out.

Listowel Factories
Where the “MORRIS IDEA" is worked out.

THE

KARN-

MORRIS
Piano &
Organ Co.
Limited

Head Office—
WOODSTOCK, ONTARIO

Factories—

WOODSTOCK & LISTOWEL

( Behind every finishes piano
and player ready '  leava oir fac-
tories 1s this K. a-Morris = ea:
To create by the sal.c” thr in-
strument a steadily r: ‘w .z con-
sumer demand for similar goods.
Such a standard permeates every
detail.

( Perfection in design isattainable
without excellence in construction.
Perfection in materials does not of
necessity mean a life-time’s en-
durance. But perfection in detail
1s a combination of all essentials.
That 1s the basis upon which the
Karn-Morris idea is worked out.

€ The most popular designs of
Karn and Morris instruments will
be on display at Canada’s Na-
tional Exhibition, Toronto, from -
August 29 to September 14, in
the Manufacturers’ Building.

The KARN-MORRIS Stand is always
the Trade Rendezvous. Drop Around.
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KARN PLAYER PIANO
Mousic Rendered on the Karn Player
is Heard at Its Best
.DAY the player-piano is constantly narrow- N() player will give people to understand
. . ]
iug the proportion of sales between the what is within their reach in the realm of 3
straight piano and the player. music more readily and effectively than the
Karn Player.
Someone has said before long they will be
runsing neck and neck. No other instrument is constructed more in
There are, however, districts where the player accord with the laws of science. The Karn Player
in a home is a pretty scarce article. Such places has all the latest controlling devices, is simple to
are just where the Karn Player should be demon- operate, will stand the strain of a life-time and is i

strated frequently. a credit to the most lavishly furnished home.

The KARN-MORRIS Piano & Organ Co., Ltd.

Head Office—WOODSTOCK, ONTARIO
Factories—WOODSTOCK and LISTOWEL -

KARN-MORRIS exhibit at the Canadian
National Exhibition, Toronto, August 29 to OUR STAND IS THE TRADE REN-

S e acr 14 e Mamaiutwon’ ol DEZVOUS. DROP AROUND.

ers




MORRIS PLAYER PIANO

Just as Truly as Electricity Revolu-
tionized I ndustry

IT IS EQUALLY PATENT THAT THE PLAYER PIANO IS RE-MAKING
THE MUSICAL SURROUNDINGS OF OUR CANADIAN PEOPLE

O greater factor finds place in working out HE consistent demand that is rapidly grow-
! this process than the Morris Player, for it ; i"‘_i‘ the _l"e“ i station of 'h_e b
. . tial and increasing popularity of Morris Players,
offers the ordinary home a truly great instru-
ment which everyone may play—and play what They are built on honor—sold on merit.
. o e ) Dealers all over Canada like the instrument, and
they will—at a price easily within the financial they like the reception accorded Morris Players
reach of the average householder. by the public.
!
The KARN-MORRIS Piano & Organ Co., Lid.
Head Office—WOODSTOCK, ONTARIO
; " Factories—WOODSTOCK and LISTOWEL ‘
KARN-MORRIS exhibit at Canadian Na. |
OUR STAND IS THE TRADE
i tional Exhibition, Toronto, August 29 to 5 |
l Stnder 14, 80 Maictons’ o RENDEZVOUS.  DROP AROUND. |
|
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Karn Piano, Louis Design.

TIgi’-lRN-MORRIS Piano & Organ Co.

HEAD OFFICE

Woodstock, Ontario

The crowning
attribute of
piano value

is—Tone

The MORRIS Piano offers
an “A 1" instrument in every
way, in the tone of which no de-
sirable feature is lacking. The
price is as moderate as many
cheap grades.

KARN-MORRIS Exhibit atCana-
dian National Exhibition, Toronto, Au-

gust 29 to September 14, in Manu-
facturers’ Building.

Our stand is the trade rendezvous.

Drop around.

When a party buy.s?z
“Karn’’ piano, it’s an
investment—not an ex-
pense.

The KARN Piano has attained deserved
popularity owing to the impossibility of pro-
ducing a superior piano at any price.

K ARN-MORRIS Exhibit at Canadian National

Exhibition, Toronto, August 29 to September 14, in
Manufacturers’ Building.

Our stand is the trade rendezvous —Drop around,

LIMITED
FACTORIES

Woodstock and Listowel

Morris Piano, Style Louis.




“I want the best Piano Hammers and Strings that
money can buy-where quality is first, price secondary.”

—The Manufacturer

“I want no ‘comebacks’ from inferior felt, mediocre
wire or imperfect workmanship."

—The Factory
Superintendent

“I want hammers and strings in my pianos that can
be used as good talking points when selling.”

—The Retailer

“I want every part of my player piano to last and
withstand the extra usage demanded of my player.”

—The Consumer

Each one of these wants and more are
thoroughly met by ‘“‘Bohne” Hammers and
Strings. The name Bohne guarantees it

W. Bohne @ Co.

516 Richmond St. West
Toronto
134th Street and Brook Ave., New York
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C. F. GOEPEL & COMPANY

137 EAST 13 STREET SUPPLIERS OF NEW YORK
High Grade Commodities

TO THE SOLE AGENTS

SOLE AGENTS

US. & CANADA PlANO AND PLAYER TRADE US. & I%:NADA

FOR
Klinke’s Wagener’s
GERMAN

GERMAN
Tuning Pins Music Wire

Player Accessories. Felts, Cloths,
Iracker Bars, Transmissions, Brass and Punchings

Rubber Tubing, Rubber Matting for

Of every description, comprising Name-
board, Stringing, Polishing, Muffler,
Straight and Tapered, in Rolls and Sheets,

Pumper Pedals, Pumper and Player Pedals,
all Special Hardware formed or cast,
Leather Nuts, Push Buttons, Special

Punchings cut from Cloth, Felt, Fibre, ete., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted
.eather. 2
- Lanthpe " Imported French and German, also Domestic
Send inquiries, accompanied by Samples, for g -
Bushing Cloth Hammers.

Prices, stating Quantities required

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

SoftYellow Poplar Veneers

FOR

CROSS BANDING

Write to

The Central Veneer Co.
HUNTINGTON

200,000 feet daily. W. Va.

m . |
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WE HAVE
REACHED
= THE SUMMIT
OF EXCELLENCE

IN THE MANUFACTURE OF
PIANO HAMMERS
AND STRINGS

D. M. Best & Co.

455 KING STREET WEST
TORONTO

CANADA
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Myr. Dealer
Mr. Tuner
Mr. Repairman

You should have our new price list of Pians Repair Materials, an abridged
list, conveniently arranged for quick reference. Ask for circular No. 3195.

HAMMACHER, SCHLEMMER & COMPANY
PIANO MATERIALS AND TOOLS

NEW YORK, since 1848 Ith AVENUE and 13th STREET
DDDDDDDDDUUF‘HDDDDDUDDUU[\.'][_]U{HlDDU[]UHHD[JH[”&U
g N ]
g Julius Breckwoldt & Company & ik - 2
] Manufacturers of ‘ S P Pl
5 Piano Backs, Boards, Bridges, Bars, Traplevers upenor lano ates I
8 and Mouldings B
f] Sole Agents for Rudolf Giese Wire in Canada and United 5
=} States a »
B ), Busckworpr, Pres. E Wo A Burckworor, Sec-Trea. 8 MADE BY
a Factory and Office Saw Mills 0
O Dolgeville, N.Y.  Fulton Chain and Tupper Lake g THE
ZDDDDUUUHi‘DUDDUUCK‘JUDDDL’DUDIHJ[JDDI’J[](VHD[HHIULU
We Specialize on :
Player-Piano Cases and Prompt CLEVELAND, OHIO, USA.
Deliveries
We Guarantee and actually make deliveries on the exact date
designated.  This has been one of the reasons why our busi |
ness has shown phenomenal development. )

THE LOOSCHEN PIANO CASE CO.
Block 31st to 32nd Street, 11th to 12th Avenue
PATERSON, N.J. - - USA.

OVER 65 YCARS'

EXPERIENCE

When you don't see the hinges on a |
player-piano you may know it ‘

Anone snding o sketcw srd peacr T ey is equipped with [
qlllril( ;.cq'uln our ...mn n free wh an

g s !
~s~:»~,,-m-,-;,ﬁé~=ﬁ~.-I.;r-f's -y SOSS

ely tlustratod woekly,

Jath nm‘?i 2centin Jo AL Forms 1 1cd H
SR SRR Invisible Hinges
mg“ Go,3erorosam. New York
Because Soss Hinges help sales. Have some

v Bt.. Washington,
"(!llow l ‘,‘)r“, l{(‘.‘,s A\llld(‘ manual pianos made up with Soss Hinges and

note results,

White as Snow |
“Caplan's Patent Ivory Polish™ will do it. Samples 50 cts. and $1.00 (doll The SOSS INVISIBLE HINGE €0., Ltd.
Mg At wrlvudeg Bov tershor gastlitars i te 104 Bathurst St. Toronto, Can.
HENRY CAPLAN, 49 Sherman Ave., Jersey City, N.J.

Most Players Have Soss Hinges
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GEO. W. STONEMAN & 0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights,

We show the largest and most select line of

Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world,

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

845-861 West Erie Street

CHICAGO, - ILLINOIS.
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The Buyer who appreciates the merit

of unseen value realizes that

Evans Bros.” pianos

are cheapest

|

|

Quality [
Our

Motto |

|

)

EALIZING the unseen value— commercial confidence—will cause you to
buy again and again, and subsequently to order in guantities once you

have given a trial order a chance to make good

Fhis is particularly true of EVANS BROS.' Players. You can bank on

their giving your customer all the pleasure that is rightly claimed for the player

with its wonderful musical possibilities
I
Dealers are always Less than 3 hours’ Run out when you are
welcome at Ingersoll run from Toronto | in Toronto for the “Ex.”

EVANS BROS. &%+ CO., Lid. |

Ingersoll : Ontario




UNIVERSAL
Themo - Art Rolls

SELLERS of the most pronounced type

Arranged and hand-played with that
sparkle, vim and rhythm found only
in Universal Rolls,

You ask us to Suggest? Try these:

41682 Believe Me If All Those Endearing 41712 Meditation Morrison 81 50
Young Charms $1.50 41714 'm On My Way to Mandalay

41098  Thousand Kisses (Valse) Joyce 150 "‘j\"\" t.25

41702  Pass the Pickles LeRoy 1,25 41722 High ~]"“k‘ Friml 1,25

(One Step) 41724  Sari Waltzes Kalman 2,00

= (For Dancing )
41704 Isle d'Amour ) Edwards  1.50 41726 Songs Without Words No. 20
AV Mendelssobn-Bartholdy 125
41706 Fifth Nocturne Leybach  $2.00 41632 Nights of Gladness \nclifft 1,75
41708  Hesitation Waltz Mgenfritz 1.50 (Valse)

‘! Player Troubles are minimized by the

You owe it to yourself as exclusive use of Universal Rolls

well as to your customers to because :

place a copy of each month's UNIVERSAL ROLLS are double
Bulletin in the hands of every punched producing a clean edge perfec-
playerowner. You furnish the tion, no fuzz to be sucked (In:ongh the
request, and we will supply trackerboard into the pneumatics,

the Bulletins. UNIVERSAL ROLLS are cut o a

positively accurate scale, assuring per-
fect alignment.

UNIVERSAL ROLLS are mounted
with mathematically correct end chucks,

Those of your customers who have preventing unevenness of paper over
not acquired proficiency in interpretation  trackerboard.
need the Tuemo-ArT Roll, I hey can UNIVERSAL ROLLS are equipped
play these rolls effectively and without with a *“fool proof” adjustable flange

no rasping of paper and turning under
the edges.

UNIVERSAL ROLLS are made with
paper with every requisite quality for
music rolls —strength and durability, but
but will be reflected in your player with expansion and contraction reduced
department as well. to a minimum,

THE UNIVERSAL MUSIC COMPANY

102 SHUTER STREET

TORONTO, - - - CANADA
NEW YORK CHICAGO SAN FRANCISCO

“OLDEST AND LARGEST MUSIC ROLL COMPANY IN THE WORLD"

effort, and as a result, their interest in
their players will be redoubled Such
interest will not only mean a corres-
ponding increase in your music roll sales,
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' Mutty’s High Grade

Player-Piano F. abrics

Is th mly line of rubber cloths made especially for P]aypr Piano Mam.fa(mrgrg.,
We are Specialists in this | ne and ou

Amoas o comtinnally imp Ve oour prg
I I

ducts and

1 Player Pianos Player-Piano
Manufacturers Know That Mutty Rubber ( loths

and Tubing Give Absolute
e N0W That_

Satisfaction

—t0

To the Manufacturers Who Are Considering the
anufacture of Player-Pianos:
" line of Calender Rubber Coated silks, 11y0c,

h mory
sicder
and very s

Produce new ideas that will | Ip to develop perfect

We call you
Primaries
We mike o
vompleting 4 noy ¢
entively new and differ

. or mot, hese will he

i A that we have ey " ! e cloths
1our No. 3-W quality are 4 tight

TUBING

We make a very complete line of Tubing in various grades, Wl we especially recommend our

Excelsior quality in ol small wnd me N sizes
TWILL COVERED TUBING
twill co el tubing in various m w the larger sizes. This tubing is
iy ned into the b and prevents cracking on the

e of rubber cloth

: L.J.MUTTY & CO., Boston, Mass,
/ ESTABLMED 1o | @€@) Moore's

(PATENTED,

Capstan Screw

Hoffman Brothers Co.

SALES
FORT WAYNE 1911 - 1,0€0,0c0
INDIANA, US.A,
1912 = 7,000,000

1913 - 19,000,000
SPECIALISTS IN

Veneers and Lumber for George W MOO!’C
Musical lmtrumenh, Etc. ’

15 Chardon St, BOSTON




Player Piano Actions Player Piano Records
Grand and Upright Piano Actions

Piano and Organ Keys Organ Reed Boards

Trade Visitors

to Canadian National Exhibitio:,
August 29 (o September 14

vill receive & warm welcome at the Higel Head.
quarters, King and Bathurst Sts,, Toronto.

Foryears the expression “upto the Higel Factory"
has been a by-word in the trade. At Exhibition time
you meet a brother piano man on the Toronto Streets
and enquire “where you off to now "

The most frequent answer is—"up to the Higel
Factory.”

—————

EXHIBITION CARS

Pass Ouwr Doors Every
Few Minutes,

The OTTO HIGEL CO., Limited

KING and BATHURST sTS,
TORONTO
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THE OTTO HIGEL Improved Piano Action is

the most modern on the market,
tented Continuous Metal Flange
many outstanding advantages.

It is a pa-
possessing

On the old style the tongues are integral with the
bar and therefore no lateral or side adjustment is possible,
These tongues frequently break off at the groove or
screw hole, this necessi.
tates the removal of the
entire bar which is an
expensive and trouble.

some operation,

The new flange
entirely overcomes this
as the tongues are
composed of separate
parts, and are adjusta-
ble laterally. This is
of great importance as
it permits of accurate
spacing. These ton.
gues or flanges are
very strong and will not break, but if any should
become damagediby accident they can be easily re.
placed without taking the bar from the action.

Another great advantage is that a Butt can be
removed from the action without having to take the
same out of the piano. The screw does not require

OTTO HIGEL
Player Action Flanges

(PATENTED)

“MADE IN CANADA

R b AR

to be removed only loosened enough to allow the
bent part of the flange to pass the groove,

On the old style Flange, when a Butt has to be
taken out, the action has to be removed from the piano,
as the screws which clamp the plate on the centre pin
enter from the rear of the Action. In most Actions the
Damper Levers interfere with getting the screw-driver
to the screws, in which
case the Damper Lever
taken

has also to be

off.

By far

trouble with the old style

the most
of Flange is caused by
the the

plates and screws, which

breaking of

clamp the centre pins,
This is entirely elimin-
atedin our NEW PA.
TENTED FLANGE.
A large screw is em-
ployed which is cap-
able of withstanding a far greater strain than is ever
put on it,

The OTTO HIGEL Piano Actions are built
throughout in our own factory, They are the choice
of those who want the best.

Y & &R * & ) o o

The OTTO HIGEL CO., Limited

KING and BATHURST STREETS

TORONTO -

. CANADA




OTTO HIGEL
Player Actions

“MADE IN CANADA "

nigel Player Easily operated and expressive pedalling. | {1
Features to Five point motor of unsurpassed merit.
Remember Direct attack.

Perfect control. l :

Abundance of reserve power.
THE CHOICE oOF

THOSE who AT Great flexibility.
Capable of the most delicate pianissimo 1
fand the grandest crescendo. '
Al d dard 1
parts made to an exact standard.
The OTTOLMEEGEL CO. |
RING eod BATHURST 878, Every part made under our own super-

TORONTO . . CANADA vision in our own factory.
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OTTO HIGEL
Solo-Artist Records

Hand-Played Music for Player Pianos

“MADE IN CANADA” mase [ rarnx

All the Wealth of Player
Piano Music

Is to be found for your customers in OTTO HIGEL
“Solo-Artist Records,” the Hand-Played Music for Player
Pianos.

It is sold under contractto retail at established prices
—no price-cutting to interfere: with the retailer’s profit.

They Keep You Right |

; A Special Use You Should Make of
SOLO-ARTIST RECORDS are so arranged

that the tempo or time is cut in the record. Solo-Artist Records
Mechanical playing or wrong time is impos- isin demonstrating the player piano, They
sible. The operator cannot go wrong, and yet will bring out all the capabilities of the
is not prevented from playing according to his instrument, and insure that favorable first
own interpretation if he wishes, impression so necessary to convince .
“ " %
SOLO.ARTIST RECORDS are M oy prospect.” To give your customer that

best service, through which you can get
all the possibilities out of the player music
department, you require SOLO-ARTIST
RECORDS,

hand-played music. made in Canada, provided
with side perforations which operate the Solo-
dant or melody accenting device. There are
also perforations to automatically operate the
sustaining pedal.

The OTTO HIGEL CO., Limited

KING and BATHURST STREETS \

TORONTO . - CANADA

S




AB80 Edison Disc Phonograph
dison
|
| No. 68 GOLDEN OAK
Top 17 x 17
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N ewbnggmggz.'::::, annted -2;—

C,
z-) 164-168 KING STREET WEST j@l\%\
L5
HAMILTON . CANADA
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Dealers are making
Money with the

Player Rolls

Here are the Two Best Sellers in
the Music Roll Field in Canada

Autograph

(Hand-Played)

88-Note Rolls

T'he Roll that sets the Standard

“Celestaphone”

for  satisfying \|i\cliﬂllllillll|g

Music Lovers, Dealers have no

difficulty in getting List Prices
for Autograph Rolls.

I'he best selling little instrument Write for Catalogue and Prices.

on the market.

Can be learned in fifteen minutes.
Anyone can play it.

Q-R-S

Straight Cut Player Rolls

They sell themselves,

—

Late Hits 60 days in advance of
others,

Big Profits. Quick Sales,

—

Prices and discounts of special

interest to the trade,

Retail $7.75
Trade $4.55

Write us now for Catalogues,

THE &SONS (0
RS. LIMITED.

WINNIPEG CALGARY MONTREAL ii TORONTO
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Should There be a Maximum Allowance for Instruments
Taken in Exchange ?

A Vexing Problem Discussed From the Dealer's Standpoint.

SU.\IIC\\'HI‘JI-'I'I in print it was noticed within the st

month that a perusal of the assets and linhilities of
any insolvent piano house would reveal among the stock
on hand an amount covering the used instruments taken
in exchange at greatly inflated values. Allowing for the
usual exception to the rule, that seems quite a reason-
able assertion to make.

But unfortunately the used piano and organ question
is not a problem confined to insolvent firms.  The
growth of husiness in the past two or three years, and
especially the rapid strides made hy the player, has so
inereased the volume of exchange transactions that it is
proving a veritable night-mare to some dealers and
braneh store managers.  On the other hand there are
salesmen who in their own line are good men, but who
fuil to vealize the had results entailed by their accept-
ance of orders where far too much value is allowed on
the old piano or organ,

Such salesmen are so eager for business that they vie
with each other, in secing who can get the sale at a re-
spectably high figure, but by giving the most for the old
instrument,  For this reason there is much edueational
work to he done among our salesmen,

A case is cited where a salesman made a
sale, taking in part payment an old organ at $35, which
in reality was practically valueless, and on top of that
generous treatment, also conceded his customer $75 for
an old grand piano, owned hy one of the family, in the
same deal. When * pulled up™ for such a hargain, he
pleaded the necessity of meeting a rival concern,

There are those—be it said to their eredit—who
stand up like men and explain to the customer’s satis-
faction that it is poor business to allow overmuch on
the old instrument and tack the difference on the prive
of the new one heing offerad,

One firm claims that they always inelude used in-
struments taken in exchange in their inventories, at very
low and consistent prices.  Their method is to value
used organs and old square pianos at zero when it comes
to stocktaking, and used uprights at from $25 to 50, It
is thus intended to assure the sale of these instruments
showing a profit, after allowing for the overhead ex-
penses in the repair shop.  The firm in question states
that its conservative policy is entirely satisfactory.

Expressing himself on this subject, an American
manufacturer points out that there is a graded seale that
typewriter dealers adhere to when valuing an old wa-
chine. If the machine is one year old a certain valua-
tion is allowed, and if two years old a smaller figure, and
80 on.  This manufacturer suggests the possibility  of
getting the numbers and dates of manufacture of their
instruments from the manufacturers, and  then  dis.
tribute a list to dealers of what should he allowed on
these according to age, in case of an exchange,

“As far as we are concerned,” said a prominent
retailer, “‘we have been in this business fot the last
twenty years, and can say from personal experience that
second-hand pianos to-day will not bring the price that
they formerly did, neither is there a veady sale in the
last year for sccond-hand upright pianos as there has

been in the past,  Some of the prices allowed for second-
hand pianos by competitive dealers yre absolutely ridicn-
lous. It stands to reason that when o dealer allows o
price for an old piano way ahove what he can get for it,
he must necessarily inflate the price of the new instru-
ment over its normal value. Such a condition of affairs
is one wherein the honest merchant hardly knows what
course 1o pursue because the people that own these pianos
usually have an exaggerated idea of its true value, The
consequence is that they will helieve the man who offers
them a hig priee for an old instrument and think that
the honest merchant who offers a fair price is trying to
chent thew. I there were some way of letting the
public know what the ave rage upright piano is worth to
a dealer so that the owner of an old piano would not
place a false value on his wnstrument, it would certainly
make the dealer’s position an casier one, and it would
be much faiver all around.”

Reckless appraisement exchanges is sure to exist
as long as the valuations are placed by men who only
figure that the gross price of the sale made is the only
item. Such fellows, as one dealor puts it, “would as
readily aceept a #50 hill and turn it in on a deal as
$100, if they conld put it over the cashier,”

The difficulty with these exchanges is not entirely
with very old organs or ol fashioned grands, but with
the increasing sales of expensive grands and players,
some: comparatively new pianos in excellent condition
have to he dealt with,

The Journal learns of one firm who have overcome
this difficulty in part by deciding that no salesman or
manager decides the value of the “exchange.””  In each
case an examination card is issued to their tuning and
repair department, which dispatches an expert to make
a thorough examination and deseription.  The head of
this firm says: “Perhaps the only exacting detail to
which T give personal attention is to the appraisal of
these instruments taken in exchange.  Through a rea-
sonable valuation upon each we ean readily afford to
lose an occasional sale to the competitor who allows
salesmen or managers to offer $50 or $100 more for the
pleasure of recording a sale without profit. Personally,
I think that the financial head or hacker of the business
should set the value on exchanges by some method or
other,”

A piano man whose methods have heen quoted in
the Ameriean trade press, says his procedure is hased
on the one-price system under which each instrument is
sold at its proper value. This price is a cash price from
which no discount is made, “Therefore,” he argues,
i we agree to aceept anything else in lien of cash the
value of the thing accepted must be its cash value to
us. If we agree to aceept a second-hand piano it must
he only at a value we would pay for it in cash, hecanse
in order to receive full cash value for the new instru-
ment we must sell the old one taken in exchange at a
price high enough to cover repairs and selling expense,

CTtis easy to determine this value if we consider
what the same instrament would cost us purchased new
from the factory. This second-hand instrument taken in
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excliange will soouer or later he resold, and it will then
take the place of some new instrument which might have
heen sold instead refore, it should return us a profit
cqual to that of & new piano s Hing at the same price. A
Hew ansteament needs no vepaies, and with the ordinary
selling expense will he priced to pay a certain profit over
factory cost. I, then, the second-hand prano will he sold
in ph

Ol new one, it must be bought in the exchange
ata price hased on the cost of the new mstrument, and
one which will make it possible to sell it at 4 profit pro
portionate o that which a new piano would return if
sold inits plaee Clearly, then, the allowance made for
the second-hand Plano must be enough lower than the
factory cost of u new instrument selling at the same

TRADES JOURNAL

price to cover the cost of any repairs on the second-hand
nstrument

“Those dealers who lack the woral convietion and
husivess cournge to mark their pianos in plain figures
and sell at those fixed prices will no doubt continue to
charge for their instruments more than they are worth
in order to flatter and decvive customers by making ex
cossive and in a sense dishonest allowances,  This will
make diffieult the establishiment of a Just valuation on
‘exchanges’ hecause the public, influenced largely by ar
guments however spacious in proportion as the result
seems to affect the pockethook, will in many cases lend
a willing ear to that dealer who appears to allow the
biggest price for an old mstrument, ™’

Proper Selling the Secret of Collection Problem.

By Olin Bell before the Indiana Piano Merchants' Association,

VERY learned man was once asked when a child's

education should hegin, e veplied that it should
begin about a hundred years hefore the ehild is born

If 1 were asked when vou should begin to look after

a certain colleetion 1 would reply that you should hegin

several years before the sale is made

The advertisements yun by some dealers have the
effect of
the piamo are of little consequence and that it is o matter
of little importance whether they are made or not. This
method of advertising not only ereates this impression
upon that class of purchasers who huy on monthly and
weekly payments, bt Las o very had effeet on the sales
men

iting the impression that the payments on

After veuding day after day that pianos can be had
for a month or more free, with free lossons, free funing,
free cartage, free logal advice, froe coupons, and free
tickets for a free show, is it any wonder that the cus
tomer hecomes indignant when asked to actually pay for
his piano.  There is no doubt in my mind that these
advertisements that are almost continually in the papers
have ledly bad effect upon the collections,

dee

I have had wany people tell e, when heing pressed
for past duc payments, that some competitors would sell
thew o piano on payments of 1 per w and that they
were paying wore than that on theiy prano and think
that it ought to he amply sufficient

At this particular point in the selling of an instro

ment there is a great opportunity for a salesman to im
press upon his customer the fact that he is expected to
make his payments absolutely according to the contract,
and yet it is not necessary for him to frighten that cus
tomer away.  Absolute candor with a customer creates
confidence, and i the salesman will at this particular
point explain to this prospeetive purchaser that  the
house is not indifferent to the matter ol payments, hut
actually depends upon cach and every payment, the very
L accident
or death, if he will come in to the store and explain the
situation to the man in charge of the collections, so that
e will know the conditions, he can assure lim that he

day it hecomes due, Tut that in ease of sickr

will he treated with the consideration that good business
Jndgment will permit, and of conrse that is all he conld
ask. By this method yon have not given the enstomer to
understund that any litthe old exeuse will o, and yeot he
Will feel that, in case he does meet with an aceident that

he will receive proper consideration,  Now, il the cus
tomer hacks away from the proposition, fecling that your
methods are too striet, make no effort to detain him, for
he cither knows that he cannot his payments or
does ot intend 1o meet them Incither case it is hettor
to let your competitor have the sal md save the house
the expense and the collection department the annoyance
of trying to get the mone Weaet upon the theory that
a collection well started is half paid
The Proper Selling of Pianos,

Too much stress cunnot be lnid on the proper selling
of pianos and the impression that is left with the cus
tomer in regard to his obligation. 1t is not fair to the
colleetion department to have the sulesman spoil the sale
in the making and expeet the collection department to
make the sale after the salesman has spoiled the prospect

It is gencerally understood that it is not good policy
to have a salesman make collections. In a number of
cases where 1T was convineed that the salesman  had
made promises that he was not anthorized to  wmake,
I have insisted upon that salesman making the col
lections.  This was done for the purpose of training the
salesman, for usually in a ease of this kind a sale is
alveady spoiled. and in this WHy you ean impress upon
the salesman the fuet that he spoiled this sale instead of
actually making it, and instead of receiving a salary for
his work, ought to he paying the house the damage that
he has done to them,

You will observe that much I have had to say about
tions is in regard to the way the sale is made. |
e oo little attention is given to starting the instal-
ment eustomer right

I consider it quite important that when a colleetion
hegins to drop helind that the collector makes it a point
to find out what the real cause is that has made it drop
hehind Perhaps first by a lotter, issuming that there is
no real eause and that we are suprised that the payments
are not in, This reminder gives the customer a chanee to
come e and make his explanations,  1f he does not do
this very soon, the collector should make it point to find
ont if anything serions has happened in that household,

If the colleetor should find out that it is a matter of
neglect, vecord should he made of it and the colleetions
followed closely and strongly.  If there has heen pro-
longed sickness or death in the family, all conditions wil
have to be considered and the accounts handled ae
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New Scale Williams Style “ BUNGALOW "
Height, 4 feet 4 inches

Specially built to suit small
size modern drawing rooms

An active demand for a small size instrument of the highest grade is met by this

handsome, up-to-date New Scale Williams **Bungalow” style, built in Old
English and Fumed Oak.

The dimensions of this piano are held to a desirable minimum, permitting a §-toot
4-inch perfect scale to be used

Dealers will find this handsome instrument, with all the prestige of the New Scale
Williams quality behind it, a ready seller where house space is limited. It gives

all the musical possibilities of the larger instruments

Your order for Fall trade should be sent in now

The Williams Piano Co., Limited

Oshawa, Canada
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Ennis Style 10-.-The most popular
Canadian Model

6359 Ennis Pianos sold since
January, 1910

Since the Williams Piano Lompany secured control of the

Ennis Piano and, by

perlecting the Scale and Istituting other improvements made it « quality instru-

ment, the sales of this splendid-value piano have gone ahead by leaps and bounds

through its wonderful profit-possibilities

T'he Ennis Player-piano is conceded 1o be the highest type of perfection in medium
priced players on the Canadian market. I js the easiest sold player on the
market to-day

The time is here and now when the Ennis agency is at a premium.  There are

over 200 Ennis agents throughout Canada, but here and there is some territory

still unrepresented. If there is no Ennis dealer in your neighborhood we are

ready to talk business with progressive dealers

g APPLY NOW FOR OPEN TERRITORY g

| Manufactured by
|

| The Williams Piano Co., Limited |

‘ Oshawa, Canada
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cordingly.  In case short extensions o
collector should not miss the opportunity of impressing
upon the eustomer that it was his place to have sent
word and not have put the house to the expense of
coming out to see what was wrong, and it he had shown
consideration for the house no doubt the house wonld
show more consideration for him.
Use of Follow-Up Letters.

We use a series of form letters in following up our
colleetions, but while we have written these letters with
a great deal of care, it is impossible to write a s that
will fit all conditions, and it is necessary for the colleetor
to acquaint himsell with the customer’s conditions and
the real cause for the delayed payments in order to fol-
low the collections intelligently.  There is no doubt bt
what many sales have heen spoiled from the fact that the
collector had not taken pains to know of the exact con
ditions of the purchaser.

I have dealt more particularly upon the proper draw-
ing up of the contraet, hecause so mueh depends upon
how s enstomer is started and the impression he has in
regard to his responsibility and what is expected of him,
and in so many eases the advertisements run by a honse
and the matter of handling the sale at the beginning
is enonugh to spoil all prospeets of making the colloetions
after the person gets the piano.

Too often the salesman gets the impression that when
he has drawn up a conteaet he has actually made o sale
and that the colleetion department has made a mistake
if they do not get the money.  The veal trath is that the
salesman has simply suececded in getting the cont e hy
making a lot of promises and hy ereating the impression

advisable, the
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that it is of so little consequence any way and that the
customer can pay for the piano when he sees fit and
leaving the entire sale 1o he made by the collection de
partment. This method of selling, in a great DY CHSCS,
spoils what would he a good sale by ereating the dissatis
faction with the customer when he vealizes these promises
were made without anthority,

Now in regard to following the colloetions.  After the
instrument has bheen delivered we consider it very im
portant that the payments vight from the start should he
made promptly and not allowed to drag in the least,  For
that reason we send ont a letter about five days after the
piano has been deliverad. This letter is o letter of thanks
for their business, and yet the greater part of it is
written for the sole purpose of impressing upon the eus-
tomer the fact that these payments are expeeted to e
made promptly according to the contract, We follow
this by sending ont notices a few days hefore the iy
ments Lecome due. After our customer has ereated the
hahit of making these payments, we drop these notie
If the next payment is not made on the date it matures,
we send aletter to that customer reminding him of the
faet.  This is followed by a series of six lettors that do
not differ much from letters sent out by a number of
other houses. We have tried to areange these letters
80 that any one of them may follow any other one, al-
though they are so written that it yon want to he more
persistent you can jump from the fivst lettor to the fourth
and then to the last.  This is often desivable at the he
ginning of a sale i the cnstomer does not start his pay-
ments: when he should, as we consider this the most
eritical time in the handling of the collection

The Development of the Specialty Shop.

By E. St. Elmo Lewis, Advertising Manager Burroughs Adding Machine Co.

l'l' seems to me that the attitude of the customer towards

the retailer is quite as important to the manufacturer
as to the retailer, for is it not a faet that the manuface
turer can prosper only in proportion as the retailer
prospers, and has it not come to he realized as a funda-
mental of retail philosophy that the vetailer can prosper
only in proportion as the customers prosper; | mean,
the customer who saves time, temper and  money by
heing a customer of the retailer?  This is not a new
thought, but it is a good idea oveasionally to refurnish
our old ideals and to drink again at the spring  of
ancient wisdom,

Therefore, 1 shall want to tell in personal, yet
offhand and friendly way, of the customer’s attitude,
and of the things he sees and hears from his side and
your side of the counter,

A very good friend of mine is the head of a manu-
facturing concern in New  York, which handles u
specialty that has been selling at a fixed price among
the retail jewelers, department stores, ete., of the world,
Quite recently he has been very soherly reflecting upon
the conditions in the retail husiness. In a recent letter
to me he so completely covers the case and voices a grow-
ing sentiment in favor of the specialty shop which is
distinguishing the trade in America, that 1 venture to
quote it:

“The situation is that the manufacturer has to look
out for and protect the little dealer in so far as giving

him a square deal goos,  We are not paternalists,  We
do not intend to support the dealer that does not carn
his own living, but we must Join with him in seeing
that he is not suuffed out by the unrighteous ahuse of
power hy the hig wan,

ST eannot in this letter give Yo any comprehensive
statement of my views, but T am sure that you have done
as much thinking as 1 have on this suhject, and no
doubt understand it at least as well,

1 venture the prediction, however, that when we
have real democracy in the country, that there will be
a trend away from the big department store, 1t is an
unnatural out-growth of our artificial conditions, We
are going to come hack to the smaller dealer who is
specialist in his line, who is an expert on things per-
taining to his business; he selects from the great market
the things particnlarly suited to the people in his lo-
cality.  He will he an expert in window trimming, in
advertising, in store arrangement, in accounting
methods, in stock keeping, cost keeping, order systems,
ete. The present adventage of the department store is
that in our present stite of civilization in business we
have just reached the point where a few people have
the great advantage of capital and relatively efficient
systems of hookkeeping, cost keeping, selling expenses,
ete.

“The department store is managed by a hetter husi-
ness man to-day, and so it grows and attains great pro-
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portions. 1n 50 years feom now, wih nthe sime informa

tion has sifted theough so that ol tie Jittle husiness men
have good systems, have good training in their partien
lar lines the hig

they will surpass the hig store, hecanse

netlicient in this, that the actual

selling for which the stor

store in fundamentally
CXISIS i done by anthority
delegated and redelegated  from the top down to the
F.00 5 week salos girl to sueh an extent that
siles people who come in contact with the public are not

mterested in the business, they are not proficient, they

thes

are not expert, and they lack the personal instinet and
when to his
CXpert training  to
we will have a far more democratic condition, amd
husiness will 1y cqual units. Of
ahility is always going 1o count, and some will
thove

the pride that th proprivtor takes, and

natueal self-interest is added the

come,
transacted in o
COUTS

Prospe

others, hat we will not have the vastly
disproportionate condition that we see now where by
possessing: capital and a little hit of organization son
NOPCS @row into inmmens
Will vou note carefully what is emphiasized

human note,

proportions,”
It s the
the personality of business

L owant o reinforee something my friend says, Iy
testimony  from My, W attley
United Cigar Stores Company

Vice-president  of
Which is along the sam
line. He was asked whethor the large chain stores, the

». raew s a3

f EVERY music dealer ought to walk into his
store once a week with the eyes of a
stranger. He will thus detect places,

where his business could be strengthened, that
would otherwise escape his notice,

e

department stores, ofe., were mot deiving the small
Take heart, my friend of the
retail specialty shop, you are going 1o sty

right to be in husiness

tail man out of business
i husiness
Just as long as von have any
Nou are going to stay in husiness Just as long as Nou can
give the kind of service fo fh people that the people
will pay for.  You are not golng 1o stay in business if
You are going to try
store on the hig store’s price basis, the big store's lnek

1o meet the competition of the hig

of personality lasis, The buyers will now pay more for
personal service than they evep paid in the world’s his
tory. Mr. Wattley savs something that will hring Joy
to the heart of the small retailer:

“The failure, ordinarily, of the small and often
the very largest retail ventures, to appreciate the value
of organization and the relative importance of the “lis
tomer, is largely due to the Jack of efficiency,

The lack of “appreciation of the relative importunee
of the eustomer ' —id you get that ! How many times
do yon think about the customer as a human heing as
well as a ledger-account, of his wishes, fads, needs, heart
and mind qualities?  How many hundred times do you
hear ““prices, “hargains,” “quick turn-overs,” *“(ireat
chanee to get something cheap,” talked in YOLE store
conference to one thought given to the customenr's time
and temper ?

Let’s keep our feet close to Mother  Earth.
many times o stigators
into your demand tervitories to make researches among
your enstomers, to the tim

How

year do you send trained inve

Yo send a buyer seonrving
the world to find things to sel]?
You tell me that you “know what vonr enstomers

T'RADES
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want by what they buy
wWant m your

the greeat fallaey,  “Ph

You only know what they

store by what they gt Right there is

retailer is studying the past as

the only guide 10 the futur What should  he  have
done ! is o question UL answ ey

The business that flowed throngh the stor Yoster

day will never flow through it again.  The will does not
turn with the water tha Is past
When merchauts will haye to be trade prophets mstend
They will study the el
store that they don'’t get, the teade they
stand, that they
advertise 1o

sy the time is how

of historinus outside 1l
don’t under
to, that they don't
that is the teade which is 1o ke you hig
That whieh you by

don’t give servie

to-morrow hevinse van

o von have

are what you ave. That whis hyou have not is heeais

Nou are not what you wight

Me. Wattley furthe s T'he

retail de

Spect, except, perhaps, in Purehasing power, over y fyrg,
retail stores.  Thy

‘

capable, ofliciont

ler has a most decidod advantage in overy

chinin of average of offiviency in .
chain of stores st always Lo lower than that ol 4 singl
store operated Ly o capabile, live wan please notiee g
partieularly o, for the
that the brains and force of i large or

“capable’ and the iy Penson

Hzihon wan
can’t, possibly be in each and every stop personally ; his
Put into eflect 1y
5o loss of offici ney, The in
dividual retailer is present in hody

lahors are disputed, his plans st b

other hands, and ther
His hand exeentos
What his brain con eives s a frequent souree of
complaint that a lavge chain of soves drives the
man out of business

stiall
This is true only 1o the extent that
an eflicient wan will always do better than an ineflicient
bt ineflicient chain of stopes vannot drive ot
OF business o small bt offis fent store

In other words, siecoss depends neither on
bigness nor littl ness, but on offiei ney and the advantug,
is always with the indiy idual vather than with the ehain
retailer,””

Nail that aboye yYou desk toamorrow

AN ATTACHMENT FOR TALKING MACHINES.
On September 2710, 1913, we published an article on
anomvention patented hy Mr, M
plifying the reproductions of

B. Claussen for am

talking machine roeom
Which invention consisted in inserting the stecl reprodue

mg needle throngh specially formed  celluloid disk
imple as the invention I8, the effect is remarkablo With
atfine weedle a volume of sound can be obtained which

exeeeds that produced by 4 coprse needle, with the addi-
tional result that all the delicate shades which only a fine
ueedle can veproduce and wWhich eseape a conrse needle,
are heard,  Mr. Claussen has patented 5 modification
which permits the use of the fiber needle, 11 anything,
the effect of the celluloid disk is even maore pronounced
than with the steel needle Those who use fiber needles
know that they are superior to stee] points hecanse the
seratehing is redueed, the tone is purer,and the records
are not worn so quickly, My, Clanssen passes the fiber
needle throngh a hall and sock int in the center of
the disk, so the needle can he adjusted 1o any angle, [t
is now possible with this invention 1o use the fiber needle
with those records for which it is peenliarly adapted,
with the assurance that the sound to he obtained s
greatly amplified and g richness of quality obtained
otherwise quite impossible.—Scientifi American,
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Course in Show Card Writing—Article 5.

Written and Illustrated for Canadian Music Trades Journal

nore finished look and great mproves its appear

W letter to t
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ABCDEFGHld
KLMNOPQRS
TUVWXYZ 12!

abcdefghuklm
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abedefghijklmn
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They should he used on cards where much reading
matter appears and the small letters should not he
over half an ineh high on a full size 2-inch by 28-inch
card,

The objeet in shading letters is 1o make them stand
out in relief, or to give them a “raised " appearance
It adds very materially to the attractiveness of card or
sign. Without shading the letters appear thin or flat
Ttis very easy to accomplish when the principle is under

stood,
There is a mistaken idea that letter shading is offoet
od by an imaginary light, the same as mechanieal and
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other classes of drawing. In those cases it is assumed
that the light falls upon the objeet from the upper left
hand corner of the material being worked on.  There
fore, all portions of the drawing on whieh the ima
giary light steikes must be made in lighter shade, tint
or color.  In mechanieal drawings, all lines on whieh the
light falls ave made lighter (thinner) than tho 1 the
opposite side.  But iy shading letters, the object, as
stated above, is 1o give them the appearance of heing
vaised, and the light has nothing to do with it. One
d way to

et the correet idea in shade offect is to

imagine you arve looking at letters cut from an ineh hoard

Hammer Felt.

Written for Canadian Music Trades Journal.

HERE is no one item among the many  component
parts of the modern piano which has given rise fo
more controversy and competition than the hammers
Continuous vims, built-up bridges, special systems  of
ribbing, aliquots and agrafles all have their advoeates,
hut the differences of opinion as to their merits pal
into insignificance compared to the hammer question
About this sume question there are as many varicties of
misinformation curvent as there are false rumors during
a political or military campaign. - Yet after all it is a
comparatively simple matter. only comparatively, how
over
Naturally the prime vequisite in making  hammer
felts is the wool. It wust be ent from a live sheep as
Cpulled™ wool, so called, which is taken from the hide
of a dead sheep is absolutely unusable for felts of any
kind. It is ““dead "™ and cannot he revived.  Even after
the proper elips of wool have heen thoroughly cleansed
of all grease and foreign matter, it is “dend** 10w cortain
extent, and the “1ife’" can and must he revived by blasts
of cold air. The hasic wool is merino, which has o long
silky fibre, and the main supply comes from the merinos
and eross-hreds of Australia and the Cape of Good Hope
But this same stock, being of such a soft character,
cannot be used alone in any grade of hammerfelt, and
must he mixed with hardening wools, which impart the
necessary firmness to the shoets, 1t is in this stage that
the skill of the felt maker is most severely tosted, as
the misture must e pre
the grade of hamme

ortioned corveetly according to
torequired. The machinery for
making these felts by reason of the tapering necessary
in the finished form of the sheets, and the properly dis
tributed toneh or degree of hardness in the different see
tions of the sheets, is expensive as the very limited de
mand  requires theiy being built to order Al the
machine processes are in the main similar., The strands
must be thoronughly worked together while wet, by the
ordinary felting process, and then additionally hardened
in the treble sections,  Short stock. cotton, shoddy, whit
ing. sizing or any adulterant of any deseription cannot
be used in making hammerfelts, it must be long staple
wool, thoroughly felted and nothing else, Bleaching by
sulphur has bheen disearded for Years past, and the
“sandy ' or “gritty ™ tone once complained of has long
sinee disappeared.  The particles of sulphur adhering
were the cause of this

When it comes to making up the sheets into ham-
mers eternal vigilanee is the price of suecoss It is a

s among  hammer coverers that a good  hammer
maker can sometines overcome moderate incqualities in
a sheet, while a poor workman can ruin an otherwise
splendid sheet of stock AL seales must have  hard,
pointed treble hammers 1o produce the necessary viben
tions. The tenor part of the plano seale being its weak-
USEopoint, some plano makers prefer what is known as
the ““German taper,” which inercases the size of the
tenor hammers (at the expense of the | oand over-
come the weakness by this means, w hile other makers do
not find that their seales require it and use what is
known as the Ustraight taper.” Roek hard hass ham
mers are a evime and an economic waste: a good spring
toueh heing what they should have

Underfelts are now commonly used, as they merely
add size and weight to the hammer, at loss eXpense,
without changing in one 1ota the tone quality. No glue
must he permitted to et on the points, either between
the felts or on the mouldings,  The use of single covered
hammers is to-day almost obsolete, and will soon he so
m reality. While monldings ave still used of mahogany
and walnut, it is entirely for offect, as in fact they are
inferior in strength and cannot stand the heavy pres.
sure of the covering machinoes, Bireh mouldings are the
rd of to-day and should he fairly  pointed all
through the seale, but not so sharp as to ent the folt, as
with any wear at all all hammers have o tendeney to
flatten on the points, increasing the striking point and
reducing the quality and volume of tone The wiring
was devised to give greator seeurity to the gluing, which
under elimatic conditions might weaken,

Tone-regulating is still, and probahly always will he,
an important detail of factory work, hut it ean he, and
often is overdone, Primarily it was intended 1o even up
the hammers and never ecan he entirely eliminated, but
hammer makers to-day are striving to give the trade
hammers which will require a minimum of tone-regulat-
ing, to the greater durability of the hammer and the
finished piano, 1t is a sine qua non that if the felt
maker is striving to have his fibres effectively inter-
locked, and the tone regulator is striving to pull them
apart again, there should be a middle ground reducing
this to a minimum.  This is an economic question which
is being forced to the front and cannot he overlooked,
Costs are being watehed with more intentness to-day
than ever hefore,

It is a strong but safe assertion that better piano
hammers are in use to-day than ever before, and the

T ————————
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reputable and famous hammer felt manufacturers have
brought this
products as to weight, touch and shap

about by stundardizing their
It has tuken

work and study to do this, but

absolutely

years of slow, steady

nothing valuable is ever accomplished in any other
way
EDUCATING A SALESMAN.
By A. P. Willis,
OW many of your salesmen can state elearly what

are the hest-designed and best manufactured parts
ol your plano?
How many of your salesmen can tell intelligently to
# prospect the many ways in which your factory aims at
obtaining aceuracy in constraction of the instrument in
order to give the hest wearing of parts, which also means
that these parts re

win quiet after continued use b
cause they are made acenrately !
How many of your salesmen can state fluently and

hines the tae

tory has installed in order to make production on a basis

convineingly to a buyer what special .

of aceuracy possible !

How many of your salesmen know enough of thos

mstruments that
telligently give
vour goods are actually better than the rival instrument

How many of your salesmen can tell teathfully the
reasons why the player you are selling is worth $100,
or perhaps $200 more than another make that looks in
appearance similar to yours, and apparently has been
demonstrated to give an equal performance to your in
strument ?

re your higgest selling rivals to in

s to an intending buyer as to why

Let every piano dealer handling a foree of one or a
dozen salesmen ask himsel! these questions,  Let
turn the spotlight on his own business.  Let him
himself why he is not selling as many pianos as some

ask

other dealer?

Let every piano salesman handling a foree of sales
men actually ask his salesmen these questions
start a sales kindergarten
business.

The day of the player piano proposition is at hand
when the public is brushed up in the purchase of these
instruments.  The publie is veading about the construe
tion, ahout the action, about the 88 note, ete,, ete,, and
the salesman, who will make good, must be primed to
the minute with this information. He must have it at
ready command when called upon.  He must know his
instrument. when brought face to face with the buyer
who wants such information.  He must not then have to
go to some other salesman to ask the question and get
the facts,

The salesman who will finish high up is the one who
will not be found wanting when the facts as asked for
above and similar ones are requested by the dealers,

The psychological salesman is comparable to a gen
eral commanding the various divisions of any army in an
engagement.  The general may have 100,000 men at his
disposal, but he does not throw them all into engage
ment at once.  He brings detachments into the conflict
as needed, as oceasion demands.  But the 100,000 hreeds
confidence

So with the salesman; his knowledge of accuracy in
manufacture, his knowledge of good materials, his
knowledge of superior design, his knowledge of good

at him

Get down to real selling

SC
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production methods all breed confidence, yet he may win
his sale without having to hring a single one ol them

into the foreground ; hat i dreiven to the extremity e

has one and all at his disposal, and it bhut vemains with
as the cirenmstances

him to marshal them into action

demand, and as he is able to analyz mental state

of the buyer

IN THE HAMILTON, ONT., RETAIL DISTRICT
I James Strect, West Side 4. King Street
. King Street, North Side 1. Corner King a

ames Sta
PATHESCOPE OF CANADA, LTD., INCORPORATED

With a capital stock of 2500 shares, at $100 each,
and head office in Montreal, there has been incorporated
the Pathéscope of Canada, Ltd. The provisional direc
tors are Joseph Adelard Brodeur, Joseph Elzear Bar
nard, Philias Laplante, Théophile Albert Brodeur and
Anna Robichaud, all of the City and Distriet of
Montreal.
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Simplified Factory Costing.

By H. A. Mourant, A.C.A. A Paper Read Before the Piano Manufacturers of Great Britain,

HERE is no doubt that in ovder 1o obitain satista
tory results from any attept at aceurate costing,
the details of the system must be w ritten up daily, or
at very short intervals, and the stoek records proved
more frequently than onee a year at stoe

taking, but as
the extra expense involved proves to be a great dif
culty 1o all but the largest firms, it is desived that some
suggestions way be given by means of which any maker
notwithstanding the absene

of & complete costing sys

tem, may be able to asecrtain the reason for A unex-

it disclosed Iy
the manufaeturing aceount at stoektaking, and it is
with this ohjeet in view that this paper has heen writ
ten, for it varely happens that the maker is surrpsied
by a surplus.  Should sueh a happy state be diselosed,
the tendeney is 1o accept it complacently, and not to
trouble further, thougl actually it may be as false as a
defieit might have heen,

Compared with builders, engineers, and others, the
prano manufacturer should have but little diffieulty in
drawing up an approximately aceurate estimate of the
cost of each of his models, which, as a rule are not nu
merous, ory, it numerous, are but variations hased on a
limited number of backs. The component parts are well
drawn up
that, by their weans, not only the total estimated eost
of the instrument at every stage of its construetion,
such as the back, the bhaek when bellied, marked off,
strung, ete, would be shown, but the total cost of the
parts and of ecach individual part, sueh as the top door,
ends, loek boards, ete., and further it should I possible
to analyze the cost of cach stage or part into wages,
timber, vencer, glue, or any other item ineluded in the
cost,  If this “e done, it is of great assistance in pricing
unfinished instruments or parts at stocktaking, and is
1y for the careying out of the systen now put
wd. It is regrettable that, as a rale, these esti-
mates are written (frequently in peneil) in hooks which
are quite unworthy of the important matter they eon
tain, and more suitable books should be obtained, in
whieh, if desired, the wording common to the estimates
of all models could be printed (with a spare line or two
in cach scetion dealing with a stage of the construe
tion), and the ne ary money columns ruled. When
one of these estimates has heen completed, and the the.
oretical cost of the model arrived at, the estimate should
Le analyzed under suitalle headings, for instanee:

Headings of Analysis.—Timber, vencer, belly wood
and barstuff, frame, covered strings and wire, aetion,
keys, hammers, desk, serews, glue, varnish and polish-
ing materials, small stores, wages direetly ehargeable,
wages not direetly ehargeable, on cost; and if desired,
small stores may he sub-divided,

The importance of the question of oncost eannot be
unduly emphasized, for instances have been known of
indireet wages, such as those paid to foremen, factory
hands, stokers, porters, ete., having been omitted from
the cost, this ervor having arisen through the whole of
the wages, both  direet and  indireet, having been
charged in one sum in the manufacturing aceount. On
the other hand, some firms err on the other side by add

preted and otherwise unexplainable de

known, therefore these estimates ean he

g o proportion of the distribution expenses which
should not enter into factory cost, otherwise the profit
on unsold instruments is taken hefore it is carned. The
ems to be ineluded in the oncost, and the method of
apportioning that oneost, ic, by an average sum per
nstrument, or by a pereentage on direet wages, or in
direet wages plus materials, ave frequent subjeets of
heated argument,  No fixed rule ean be laid down, hut
the manufaeturer, in consultation with his accountant,
would have no diffieulty in deciding the course to be
adopted,

Sales.—As instruments are delivered to the ware-
house, or charged to customers through the Sold day
hook, an entrey should  he made ina suitably ruled
U Summary of Output Book, in which a column is pro-
vided for cach of the headings decided upon, giving the
numher and style of the inst rument, the estimated eost
mea total eolumn, and each item of the cost, as shown
by the analysis, in ity apropriate  column. By this
means the estimated cost of the output of the year, also
the total ineluded therein for cach heading of the anal-
Nsis may be obtained.  This book may he written up
throughout the year,

Purchases.—In the same way as the output is ana-
Iyzed, so must the materials purchased he dealt with,
but a ecolummar purehase Day book is not a convenient
means of making the analysis, owing to the limited
amount of information which eould later be obtained
therefrom, A better method is to use a Stores Pur-
chased hook, in whieh a seetion is given 1o each of the
headings deeided upon.  The date of cach invoice, the
nime of the supplicr, the number and price of the ar-
tieles, and the invoiee total are to be entered in the ap-
propriate seetion. When duly written up and agreed
with the total purehases, the summary will provide the
total expended under each of the seleeted headings.
This work also may be done throughout the year,

Wages.— An analysis of the wages should he made,
s0 that the total wages paid for the period may be split
up into (1) wages dircetly ehargeable, (2) wages not
etly chargeable, (3) wages for chargeable repairs,
and (4) wages on repairs  not  chargeable, lost time,
cte. Wages under heading (2) should be subdivided
into (a) mill hands, (h) tuners, (¢) foremen, porters,
packers, cte,

Such an analysis will be found most useful should
the deficit on the manufacturing aceount he found to he
on the wages item, and, moreover, is neeessary in order
to arrive at the sums to be included in the eost estimates
for the various services rendered. As the expenditure
on the factory hands is ineurred principally, if not sole-
ly, in conncetion with the backs and parts, and that on
the tuners only when the instrument is approaching
completion, it is not correet to apportion the whole of
these wages over the different st ages by charging a per-
centage on the piecework wages or on the piccework
wages plus the materials; otherwise, on taking backs
into stoek, the valuation would inelude some portion of
the tuners’ wages and other similar anomalies would
arise,

Stoek.—It is presumed that unissued stores are kept

e .
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in that part of the factory set aside for that purpose
and under the eontrol of the storekeeper, so that when
the Stoek Book proper is written up it may he possible
to group all similar artieles—aetions, say, being found
together on one page or pages of the Stoek Book. 1t is
then possible to aseertain the amount ineluded in the
h of the headings deeided upon
n issued should be ineluded in the
valuation of the unfinished instrument for which they
have been issued. Unfinished instruments and parts
should he written up in a separ:

total stoek under
Stores whieh have he

ate stoek hook ruled to
agree with the Summary of Output Book, each item be
ing disseeted over the seleeted headings.  The eost osti
mates, ift properly set out, will readily furnish the neces.
sary information at each stage of the construetion. This
applies to the elosing as well as to the opening stoeks
on hand

If these analyses have heen properly earvied out,
then, whether there he a surplus or a defieit to he ex
plained, it is possible at stocktaking to apply the fol
lowing test to each of the headings used the disseetions,
viz. :

To the opening Stoek of Actions in Stores of,
RN a0 0 0 R B S B AR 500 00

and in finished and unfinished instruments
A R AP S 750 00

Add the purchases during the |nl|m| as
shown hy the Stores Purchased Boo

10,000 00
$11,250 00
Deduet the value of actions ineluded in

Instrument sold, as  per Summary of

Output Book 9,750 00

dieal Stock of ok $1,500 00

Leaving a theo

On reference to the Stores Stock Book ae-
tions may be found to have heen taken

........ #620 00

To which mlm be added |In .|In.» of ae-
tions included in - finished  and unfin-
ished instruments in stoek, viz,

750 00

£1,350 00

Or a total of

On inquiry having heen made, it may he found that
an invoiee for a ease of actions has been reecived and
entered in the Stores Purchased Book, though the g
have not been rec d through delay in transit,
ternatively, the ease may have been u\nllnnlxml .H
stoektaking.  On the other hand, through the delay in
making the inquiry, the shortage may never be ex
plained, but may lead to more effeetive eontrol in the
Stores Department.

s

Having tested the various headings cmployed in the
analysis and loeated the diserepaney, it may he found
that the Timber Account is the eause of the trouble. As
timber and its attendant mill echarges appear to be the
souree of most of the difficulties of piano costing, pro
vision should he made Tor a seetion of the Steies Pur
chased Book to be given to each of, say, spruec, white
wood, wrest-planks, beeeh, mahogany, ete, though to
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be of use this will entail a similar disseetion of the ot
put and the opening and closing stocks, the neeessary
information being again obtained from the cost esti
mates.  There is no doubt that the greater case with
which this important and  diffieult  item ean thus b
dealt with renders the extra work a great advantage,
The above brief outline of an alternative to a com
plete eosting system in theory appears to be extremely
simple, but, alas! "tis but the dveam of a theorist. When
starting any cost system in any faetory, diffieulties
strew one’s path “thiek as autumnal |n.n\~~ that strow
the hrooks in Vallombrosa, ™ and still more so is this the

Faet when an attempt is made to explain a diserepaney
in a manufacturing aceount for a past perviod. Then
you may find that the cost estimates have not heen
drawn to show the eost at each stage, or even that mea
sturements have not heen taken in sufficient detail, thus
making it necessary to recost the hacks and the various
parts.  Again, it may be found that it is not the custom
to employ contractors, nor to pay all the men at picee
work rat

, 80 that working foremen, paid by time, may
it diffienlt, if not im
possible, to wocertain how mueh of their work is charge
able direetly to speeifiec instruments and how mueh to
supervision or to repairs,  cither  ehargeable or not
chargeable.  The Stoek Books usually have to he pe-
written, so that finished and unfinished instruments,
and parts, may be distinguished from the general mass
gain have to he disseeted into the vari-
ons elasses deeided upon.

not have wages-hooks, renderi

of stores, which

Though these suggestions are, at hest, hut palliatives
of an evil after the evil has happened, they are on the

Workmen leaving one of Hamilton's Factories

lines adopted by a number of firms who go sufficiently
into their manufacturing accounts to bhe conseious of a
diserepaney between the theoretieal and the aetual re-
silts,  Many firms raise treding accounts  only, and
though the amount of gross profit shown therehy, and
the pereentage it bears to the sales, form useful guides,
they do not diselose the faet—if such be the ease—that
cortain models are heing sold at too cheap a rate (at
the expense of others) or that the sale of others is being
impeded by too high a priee heing demanded for them ;
whereas sueh information should be readily available
where a eosting system is employed, and it is diffieult
to eonceive how a piano factory ean be properly man-
aged-—or, in these days of competition, a suceessful
husiness ean he earried on—without such a system.

Probably no piano man will di ee with the state-
went that “every knod is a boost.” and that knocking
the other fellow is usually more injurious to the knocker
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Face to Face With the Player Customer.

By Alexander McDonald - Suggestions for the Most Effective Presentation of the Player
Piano - Importance of Proper Pumping and Pedalling—From Player Piano Journal,

Soarvule, 1 find it hest to have a little talk with the
prospect hefore starting to demonsteate, A great
many saleswen grab a voll and start to play the first
thing, but my experience shows that it is better to have
a little talk with the customer first, so the fiest thing to
do is to comfortably seat him. This is wost important
Under no civenmstances allow the customer to stand
You can’t sell a player in five minntes, unless it is at
your man out
so that he will not listen to all you have to say, and if
you know your subjeet, there is no end to what you ean
say that will he interesting.  The customer, heing seated,
I take a seat on a player beneh, but facing him. | then
ask him the diveet question it he is at all familiar with
players, and what particular instrument, if any. 1 tell
him frankly that my purpose is to explain the difference
between my player and the one he is familiar with By
this means 1 can usually find out what competitive in
strument he has looked at or expeets to see,  This in-
formation is invaluable, us it gives a clue to what points
have heen driven home to him by the competing sales-
man

a special sale, and you don’t want to

During this conversation, which 1 make as leisurely
as possible, 1 have also made an effort to find out some-
thing about the customer’s musical tastes, and whether
he plays o musical instrument ; also what his ideas are as
to the kind of pleasure he expeets to get from his player

that is, he may want it to play dance musie, accom-
paniments, duets or what not. In other words, 1 try
to establish the point of appeal that the player makes to
him

By this time 1 have gotten on a friendly footing with
the customer, and 1 have gained some measure of his con-
fidence by heing frank and straightforward in my
answers to any questions he may have asked. This is
important in player selling. 1f questions are asked ahont
any particular feature of your own instrument or ahout
your competitor’s be ready with a frank, straightforward
md you will immediately establish a feeling of
nfidence.  For this reason, and others equally urgent,
it is necessary for the suceessful player salesman to bhe
as familiar with competitive instruments as his own

All this conversation may take anywhere from ten
to thirty minutes, and so far no move has heen made for
a demonstration.  Two things, however, have heen ae-
complished—I have obtained a full line of information
on which to base my story, and in talking about what 1|
am going to do with the player | have worked up a
spirit of anticipation. In other words, 1 have set the
stage for the work I am to do. This preliminary talk
will largely determine whether you get the sale or not,
and for this reason it should he carefully handled, and
plenty of time taken to get all the desired information,
and to put over every idea you want to impress upon the
customer,

It is of the utmost importance that the salesman he
perfectly at home in front of the player. What 1 mean
by this is that he must he able to put in the voll, drop
the  pedals, open the  keyhoard, ete., with L

familiarity, and not like the salesman who was trying
to show & player and who did not know how ‘o get the
pedals out.  Finally he got down on his kuees looking
for a button or a lever to pull on. It is casy to imagine
the effect of ignorance of this kind on the customer’'s
mind

Show the Player Closed First.

This brings to mind another point.  Always have the
players you are going to show closed.  Let the first
glimpse that the customer gets of the instrument be as
conventional piano.  The first thing to open is the fall
hourd, to still carry out the idea that it is a conventional
piano, in no way interfered with by the player. 0]
enough stress is laid on this point overlooking the fact
that many buyers want to use the instrament for manual
playing as well. 1 think it is most important, therefore,
to emphasize this fact. If you play by hand, play a
piece ut this point to show that it is to all intents and
purposes a straight piano. It is a question that will
be in the customer’s mind all the time you are demon-
strating the player, and it is best to anticipate and
answer it

Then open the roll-hox and turn down the key-slip,
calling attention to the expression devices, and how
cleverly they are concealed. Then pull out the player
pedals, emphasizing how well they are concealed, and
the case with which they are raised a0 lowered. 1f
your player has any special devices for operating the
pedals, eall attention to that fact, and explain how it
works.

The general concensus of opinion among player sales-
men is that it is better to open the demonstration with
familiar airs, well-known old-time hallads, for instance.
These are easiest to play and easiest to put expression
into. There is one thing sure, avoid a long roll, like the
Overtures and Rhapsodies, unless the customer insists
upon your playing them. Demonstration is for the pur
pose of showing what the player will do. That is what
the customer wants, not merely to he entertained with
your virtuosity, and you can casily tire him out by too
much demonstration.  As you demonstrate, explain what
the different devices are for: the tempo lever and its
funetion, the expression buttons, ete. Also he particu
lar to show what can be accomplished hy way of emphasis
and control through the player pedals, explaining that
through these pedals you produce the same result, so far
as dynamies are concerncd, and experience  the same
pleasure as the pianist does through finger contact with
the keys,

Make your demonstration as simple as possible,  All
swaying of the body or nervous movements of the hands
an imitation of the idiosyncrasies of pianists should he
carefully avoided.  Remember, the more diffienlt you
make it appear the more you exalt yourself as a de-
monstrator, but in exactly the same ratio you make it
appear the harder for the novice, and the one point that
is necessary is to impress the idea of simplicity and
ease.

If your player has a tracking deviee and automatic
sustaining pedal, explain what they are, and what they
do, as well as any other features of the player,
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Proper Pumping and How to Do It

The question of the pumping or pedaling arises at
this point.  So many salesmen fail to get the knack of
pumping. 1 you will pump your pedals with the tempo
at Zevo until you feel a slight vesistance, and then keep
that resistance there by an easy stroke, yon will always
have power without great physieal exertion,  Plant the
feet squarely on the pedals, and let the movement he
entively at the ankle joint, no knee movement, and
pumping any good player is very casy.  Of conrse, when
you want to emphasize a note, you can do so by a quick
pressure on the pedals just as the note crosses the open
ing in the teacker-bar. A little study of this pumping
iden will enable you to get marvelous effeets without
pereeptible effort.

It is a good plan to show how softly you can play
and have each note speak elearly and distinetly.  Onee
having mastered the pedaling with a little practice you
will be able to play with a degree of softness that will
rival the most delicate efforts of the skilled finger per
form It is an important point to make to the cus
tomer, especially a person of refined taste

It ix also a good idea to carvefully explain the different
types of rolls, the standard and hand-played.  Give the
enstomer a ¢ idea of what the difference is bhotween
them
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What you are leading up to all the time is to get the
customer himself down to the instrument.  For this
purpose hand-played volls ave best, hecause they require
no deviee manipulation, and becanse good results are
sure at the first trial

Of conrse, the objeet is 1o make the sale, and at any
point where the customer seems convineed stop talking
about the instrament and go into the details of the sale,
price, terms, exchange, ote. Very often the salesman
talks himself out of a player sale. He is so afreaid the
customer will not understand all about the player that
he passes the closing point without knowing it.  Here
a man must use his experience as o piano salesman to
guide him

There is one point that 1 want to especinlly make
When the player was fiest hrought out it was customary
for the demonstrator to set the tempo at a given point,
say 70, and pinp through the pi OF course, this is
v mechamieal. Then it was discoverad that the tempo
lever could be used. not only for changes in time, hut
to aid in the production of various other effects, such as
Jumping bridges between notes, ete. This is all right
it done properly, hut there is a disposition among sales-
men to keep the tempo lever continnously in motion
without any definite purpose, the result heing to con-
fuse the customer and to make that which is simple to
appear diffieult,

The Scientific Basis of Piano Tuning

By H. Keatley Moore, B.AA,, Mus, Bac. A Lecture
before the Piano Tuners’ Association of Great Britain.

AI.'l'll()l'(iH a knowledge of the scientific facts under
Iying tuning will not make a tuner—for nothing
but hard work and a proper apprenticeship will do that
yet if a man can tune, sueh a knowledge will make
lim tune better, Besides, T am sure you will admit that
tuning—delightful and enthralling oceupation that it is.
as 1 hasten to add—oceasionally becomes—shall we say
—monotonous, and you will find it rendered
monotonous, in fact, you will find it made deeply in-
teresting by a knowledge of the true tuning, of which
you are presenting an exceedingly elever makeshift
If we start with physics or with history, along either
rond we shall quickly come to that real diffienlty in our
modern tuning which has taken you all some years of
practice to surmount.

First, then, what is sound ! Like that famous friend
of Mrs, Gamp, the invisible Mrs. Harris, *there ain’t no
sich a person.”” Sound is the result of waves of air
heating on the dram of the ear, which causes » vibration
that the ear translates into sound: hat the air may he
full of waves, and yet all is silence till there is an car
to translate those waves into sound.

The air-waves of sound ave, like the cther-waves of
light, waves of spherical form, waves in all directions,
waves, that is, in the middle of the medium itself, and
not like water-waves, which are only on the surface of
the medinm. But just as the water does not really move
right away when the water-waves roll forward, hut only
swings up and down, so the air does not move right
away in sound-waves, hut only swings to and fro for
quite a small distanee.  Trregular waves give us noise;
they arve like a crowd hurrying along a strecet with long

R e

steps, short steps, quick steps, slow steps—oevery man
getting in the other man’s way Regular  periodic
waves give us musical sound: they are like a regiment
marching along the same street—all moving in step, and
each man assisting the other by his regularity.  And we
can easily measure and count the steps of the soldiers,
moreover, just as we can measure and count the waves
of musieal sound.

The waves of air which give us sound may be likened
to an onion, the source of sound being at the centre, and
the conts of the onion representing shells or spheres of
compression and varefaction.  Think of sound starting,
as, for instance, when I oelap my hands and suddenly
shake the air.  Let us consider a particle of air next the
sound-sour Just starting off with the shoek 1 gave it,
It is driven eastwards, let us suppose, pushing the
particles in front of it closer together, like men in a
erowd,  Presently the impulse is exhausted hy their
rvesistance, and the erowd remonstrates.  But as our
particle returns to the centre from the east, the particle
originally opposite to it. and which was driven west-
ward, returns also, and for the same reason: so that
these two do meet, ench with some of its own erowd re-
turning behind it, and there is for the moment a foot-
hall serum. or seientifieally a sphere of  compression.
Then they fly apart, of course, and the centre of the
onion hecomes a sphere of rarefaction.  Could we stain
the air, and see it with a patent sound-microscope, we
should see the shells of our sound-onions alternately dark
and light, and we should see the dark shell turn into a
light shell, and the light shell turn into a dark shell, as
the particles rushed together or drew apart in their
oscillations.

e
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One swing out and one swing  back  brings our
particle of air to the plae
call & vibration.  Five hundred and twenty-two  such
vibrations per second gives the tone of this fork 1 hold,
and which in 1896 we agreed to eall piteh ¢ These
vibrations are the number per second given by an organ

it started from, and this w

pipe about a foot long. 1f 1 place my hands together,
then start my wave, and deive them cach a foot in op
posite divections, and then bring them together for the
Userun, " L represent the size of the wave, which I8, us
you see. about 2 ft. in length from ont to out What
happens to the two contral particles we have

1 con
nd the
Sserum’ ool compression passes ever away  from the

sidering happens to all the other particlos,

centre at the rate of 1100 ft. o second—fuster in warm
weather, slower in cold. Not the air, vou notiee but the

ware

Anything that will set the uir in vibration ! WHves

to the second gives this note Taps of a dram, drops of

falling water, heats of an insect 's wing, waves made out
of the Hutter of blowing against the edge of a pipe (as
 fute or organ piper. treills of the lips as in hlowing a
trumpet, vibreations of a stretehed membrane (as in the
Singing voie The mumher of waves per second gives
the piteh. The instrament does not matter,

And viee versa, it we have a measure like this tuning
fork, we can use it to count vibrations with. 1 found the
other day on the South Downs that the wasp was flying
with 380 beats of his wings per second, and the blue
hottle not quite so fast—at 350, while the heavy, fat old
humblehe only got up to 330

The waves heing thus produced, how do we turn
them into sound in that wondrous brain of ours which
we none of us really understand?  The outer ear is
called from its shape the concha, or shell und ity offiee
I5 to colleet the waves of the air and conduct them to the
drum

The drum of the car vibrates to these waves, and

passes them on by a series of marvellously  heautiful
hinged bones magnifying their power as they go, by
leverage—to the inner drum of the car, which is a mem

v This inne
seeurely away inoa enrious set of cavitios

brime closing the inner «

ear is packed
out of
behind the
concha. This inner car is fillod with fhuid, and consists
of two parts.  One of them is composed of three semi
cirenlar

a dense mass of hone which you can fi

|

nals, all at right angles to ench other, and

serves by the pressure of the water against the wall of
one or another canal to tell from which direetion the
sound comes. They also enable us to balance the skull
properly for the same reason

The other part is the musieal part, and consists of a
membrane of about an inch long called the hasilar mem
Prane, broadening ont from ahout 1-500th in. at the
mner deam to about 150t in. at the top—i.e., of
trangalar shape.  This membrane is coiled round 21
times ina eavity of the hone so exaetly like a snail-shell
that it s called the coehlen, which is the Latin  for
Csnail.”" Beneath the basilar membrane is part of the
anditory nerve, and this pierces the membrane, at the
same time branching out into thousands  of  delicate
filbres. while on top of the hasilar membrane, and touch
g the delicate fibrils of the anditory nerve, stand 4.500
delieate stenetures of arehed form called Corti’s arehes,
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from the Marchese Corti, who discovered them in 1851
Each of these arches is sensitive to a certain rate of
vibrations: then, if they are equally divided amongst
musical tones, they would give about 50 to a semitone

that is, at the piteh of my fork (where each semitone in
creases by 42 vibrations or so)—much more than one
arch to every inerease by a single number. 1 mean that
, 921, H22

ete. Now, several arches would 1 sot vibrating by iy

the arehes are closer than the numbers

fork. but the 522.persecond arch would vibrate most
strongly, and would give that piteh to the beain, The
great thing is to observe that several arches would he set
mto varving degrees of vibration by any given note
This point 1 want you to remember, because | vefer to
it later

Now, let us turn to history, as our music comes from
the ancient Greeks.  Their musical scale was a little
thing of four notes—a tetrachord-—made up of a semi
tone followed by two tones, the whole tetrachord covering
the interval of a fourth, as thus: E 1 ¢ A, the keynote
being at the top.  They always read their musie down
wards—opposite to ourselves

Now, & very great man of seience called Pythagoras,
about the year 550 1. (2415 conturies ago), was con-
coerned about the tuning of the tetrachord, and he has
left us the first tuning svstem on record in history,  He
Was an ¢

act person
Pythagoras found out the lengths of the strings of a
note and its octave to he as 1 1o 2:
1 2;
or, of course, 2 to 4:
2 4;
and he found that it he divided the octave,

4 gave
lim a fifth, and 3 4 gave him a fourth, Then he funed
his tetrachord—the outside notes of it, KA. Now, how
to tune the G oand ! He took a trae fifth down from
A to D, and a true fourth up from D to @,
he got a note G which was in the ratio 9
a fifth down (3/2) and a fourth up (34) gives 98, To
add ratios, please remember we always multiply them
Then he did the same thing again (G down to (', and
up to Fioand here is where he went w roug, for the K
that he got was 9/8 to the (. and therefore 98 x 9/8

81764 to the A. 1t should have heen 1079, not 978, and
then we should have had major third from A to ¥ for
98 x 1079 90/72 574 or 80764 ; and so Pythagoras’s
third of 81764 was too hig by 81/80, and the **semitone’’
or limma (Greek for **remnant ') ¢ 2567243, left he
tween ' and E, was too small ny the same amount.  As
melody, this did not matter much, but it spoilt the

s for harmony, and as you hear, if we add the
fifth to it. it is horrible

I always wonder that Pythagoras, having got the two
first octaves of harmonie tones, did not o on to the third
and fourth.  We should then certainly have had har
mony 51y centuries hefore Christ, instead of about twiee
a8 many centuries after Christ.  For lot us continue
our division of the octave:

1 2

2 : 4

i 5 6 (7 8

8 10 12 (14) 16
0 (1) (1) 15

(Continued in September issue).
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Canada’s Biggest Piano Value

I The Sherlock-Manning
l 20th Century

Large

d thoroughly org d t
the SHERLOCK \I\\\I\l

looking for a money maker

Visit the SHERLOCK-MANNING Pavilion

TORONTO EXHIBITION, AUG. 29. to SEPT. 14.

North-East Corner Manufacturers Building.

LONDON, SEPT. 11. to SEPT 19.
HALIFAX, NS.  ST. JOHN, N.B. CHARLOTTETOWN, PEI

Sorry all Musical Instrument men i n making money
ould not visit our factories for vt ¢ the
money-saving, labor-reducin | strated on seven
succeeding pages, I'he reproductions have been made from actual
photographs

THE
SHERLOCK - MANNING PIANO & ORGAN CO.
1 LONDON  (No Strect address necessary CANADA

S
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Canada’s Biggest Piano Value
The Sherlock - Manning 20th Century

Automatic and Self Opera-
ting Machines,

Self Feed Rip Saws,
Conti Feed Jointers

AND

Three Especially Adapted
Belt Sanders.

The Self Feed Rip Saw was tl

In the Sherlock-Manning Case Room
is found the same high standard of effi-
ciency as characterizes the other departments

Just another practical demonstration
of how The SHERLOCK-MANNING uj-1

Jate equipment and mode n organiza

trctly high grade

The Dealer The SHERLOCK
MANNING right, receives absolute quality anc

is able to sell to ent pric

The SHERLOCK - MANNING Piano & Organ Co.
LONDON . . : CANADA
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Canada's Biggest Piano Value
The Sherlock - Manning 20th Century

The Sherlock - Manning Gluing
and Veneering Department

Hustration No. 3

The Glue used exclusively in The
SHERLOCK - MANNING Fac-
tories is imported from Germany.

uality of glue has been used for

ate of about & ton a month

N GLUING AND VENEERING

The Bellying Department

is where the sounding board is accurately and scientifically

crowned.  The Crown on the sound rd is sustained by

tibs on the back. The ribs being made from Quarter Cut

Southern Spruce

In this illustration is shown another
highly specialized machine, a Radial
Flexible Arm Boring Machine.

Not a big machine, so far as size is concerned, but a
regular giant to work, in fact willingness on the part of the

operator is the only limit to its capacity

No. 4. BELLYING DEPARTMENT

The SHERLOCK - MANNING Piano & Organ Co.

LONDON - - - CANADA

v




Canada’s Biggest Piano Value
The Sherlock - Manning 20th Century

In the Chipping and Stringing
Department

to be found another of

lock-Manning succes

The famous German Poehlmann Wire

Strings used exclusively.

Authorities recognize this as the best grade
nable This is merely continuing our policy

best in the Construc

il using nothing but the
of the Sherlock-Manning

H tly and ientiously built of
perfect materials by expert mechanics.

The SHERLOCK-MANNING has Rightly Earned the Title

Canada’s Biggest Piano Value

The Action Regulating Department

Illustration No. 6 --is where the piano
sse af e ik tovehe * | st
experts go over their work so careiu the
finished prnducl leaves nothing to be de-
sired by the artists,. | tl
keys and coax the sweet m

Manning

T'he Sherlock-Manning 20th Centu
i~ conceded to be one of the smoothest lld
lightest working actions on the market to-

dly. ACTION REGULATING

The SHERLOCK - MANNING Piano & Organ Co.

LONDON . - . CANADA
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Canada’s Biggest Piano Value

The Sherlock - Manning 20th Century

= ; . The Player Department

) i v " Best of Ma-.
terials only for the Sherlock
Manning.”"  I'le piano proper is uy
o 1 ock-Mannir tandard
atest Dou Repeating Action Bra
Flange, Pochlmann Wire Strings and
Weickert Felt Hamme
Into This High Quality Piano Goes
the Best Player Attachment
That Time and Money
Can Produce.
I'he Sherlock-Manning Player is

ot made merely to sell, it is built for

N PLAYER DEPAK

We have not aimed to produce the cheapest player on the market, but we have tried to g
representatives and their customers honest value

e our

T'o what extent we have been successful is best evidence d by the increased volume of Player business

we have received since September, 1913

The Filling and Staining Department

llusteation No. 8- is a very necessary department, while it
true at first glance this pant of the work may appear to be more or
less of a secondary consideration, still itis not so regarded in

the Sherlock-Manning Factories

Realizing that, although nothing but genuine veneers are

used, itis necessary in order 1o obtain
a brilliant and lasting finish

to prepare the foundation w.th great care we have taken pains

with such an apparently trivial operation as the filling and staining

The best proof we can offer as lo the correctness
of our theory is the instrument itself

SEE THEM AT THE
EXHIBITION

No FILLING AND STAINING

The SHERLOCK - MANNING Piano & Organ Co.

LONDON - . . CANADA

g
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Canada’s Biggest Piano Value

The Sherlock - Manning 20th Century

NOAND KEY SETTIAC

The Action and Key Setting, No. 9.
One qu-llky of action used in all sizes the best.

his department is where some of the real work is done, In
[ y andard 1n the dainty 4211, 4 in"as in the strikin s department are men who h.ve worked at the piano trade
| i 8 from ten to twenty-five yea L ships having”beer

tnends for the dealers completed in some of the bes

VARNISH DEPARTMENT N RUBBING AND POLISHING

Rubbing and Polishing, No. 12.

In this department is found more labor.saving, cost-reducing

The Varnish Department, No. 11.

’ otice ubl his
Any man who has been engaged in the piano business will mac :"" g4 |\ . "l" h T
appreciate the fact that we usethe lmn quality of varnish that oo dusyghen- S S
w50 Bonght; ssd. our mosty wems 30 have the e biping successful that a still more highly specialized machine was recently
veited
e other fello - X
. a rubbing hi d by d air;

It would scem impossible for anyone to produce a higher the last word in & piano rubbing device. . This machine is also
finish or a more lasting one found in the Sherlock-Manning factories

Visit Our Pavilion at Toronto.

The SHERLOCK - MANNING Piano & Organ Co.

LONDON - - - CANADA
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Canada’s Biggest Piano Value

llustration No. 13 shaws a portion of our piano department and may prove interesting 1o musical instrument men wha have ot vet visited

the Sherlock - Mannmg lactone

The long hines of pianos just ready for the finishing touches are allowed to stand for seasoning and from these

We Are Able to Make a Choice Selection and Quick Shipment

Fhe carrymg of such a large well-seasoned stock has enabled this company 1o reach the

Present output of twenty-five pianos weekly

and always have a good reserve stock.
The dealer who has not arvanged for the Sherlock-Manning Agency is letting the other fellow get some of the money he might have,
the dealer who is not keeping a sample of the diflerent models where they may be seen and tested is leaving a big loop-hale for his competito

I you wete going to invest from $250.00 to $350.00 you would want to see the anicle

nd

Your customess desire the same privilege.
It means more sales to show the SHERLOCK-MANNING Line on your floor.

See the new models at the Exhibition or write at once for catalogue and territory

The SHERLOCK - MANNING Piano & Organ Co.

LONDON - - - CANADA




s i s i U SR

Corner of the Manufacturers Building
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Canada’s Biggest Piano Valye

The Sherlock - Manning 20th Century

wration No. 14 Sherlock-Manning Packing Room where the Pian. artives when ready for shipment 10 any of our

andiing the Sherlack-Manning that you not only receive a piano from one of th

he most thoroughly organized

YOU RECEIVE RECORD DELIVERY,

London ix Western Outario's distributing «

ight Trains Daily

IS2 Ky

« GT.R, C.P.R., P M.R, L.& P.S.R.

A private siding conneets the She

ock-Manning Factories with
all these roads,

PACKING ROOM

The Sherlock Manning 20th

('rlllllly Pla
into enthusiasts and put the s

yers and Pianos place the dealer on the road to more profits,
park of life mto dead trade

turn owners

With a line of

Sherlock-Manning Pianos a dealer is equipped to meet and beat the keenest competition and make
a good round profit.

Every day you let pass
Dealers now enjoying th
Manning Agency

without the agency for this money making line puts you just one more day behind some Three Hundred Live
e advantages of easy selling and quick substantial profits that go hand in hand with the Sherlock-

We will have several new designs and finishes at Toronto Exhibition Come in and see these. Our Pay
It will place you under no obligation and you may pick up o

ilion is situated at the North End
money maker

The SHERLOCK . MANNING Piano & Organ Co.

LONDON (No Street Address necessaryy CANADA
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When a Statement is True It's Worth Repeating.
Y August for at least four years hack, as well
as at other intervals, the Journal has songht to im
press the advisability of ordering in good time,  There
are those who may think the conditions which have
existed during the summer make it unnecessary to take
the precaution of ordering carly,  But that is a grave
mistake, 1t is always a had poliey to leave a thing off
uutil the last minute.
Perhaps nowhere is that hette impressed than at a
railway station, Just olserve the nest time you have
oceasion to go to the station, partienlarly in cities, how
many people going for their teain at the last minute are
seen whooping along, with a steained expression on their
s, over-heated, tived—yes, and out of temper.  They

likely stand in the crowded cars, it indeed some do not
miss the teain altogether,

Whether it be pianos, organs, players, talking ma
chines, records, sheet musice, cabinets, or any other kind
of goods, it always pays to pl your order early,

Fact Hunger.
8 children, our first demand is for nourishment ; our
second for facts. Al throngh life we go about
searching for information,

We make a new acquaintance; but before we will
accept him as a friend or invite him to our home we
ask for facts about him. We visit a foreign land; and
from the moment we step across its horder we are asking
questions—searching for facts,

We are asked to buy a piano, organ, player piano,
talking machine, record or songs; isn’t it instinetive with
us to ask at once: “Who makes this new article’”
“How is it made? what goes into it?"" ““Is it worth
the price charged for it?"”  Facts—we are simply
hungry for them.

Strange, isn’t it, that we should so often have to
search for them? Odd, that some manufacturers still
withhold the facts about their product. Not always he-
cause they are facts to be ashamed of—for there are
many worthy articles yet unadvertised. But it will not
be 5o much longer. The fact-hunger of the human race
is becoming keener and keener. The more facts we get,
the keener our relish for more of them. Soon it will he
impossible to sell a man or a woman anything until
everything has been told about the goods that can be told
through advertising.

e

Turning Over Stock. Cash Discounts.

AI)IH(ICN.\‘IM.‘ the recent Toronto Convention of the

Associated Advertising Clubs of the World, Mr,
Harvey R. Young spoke on some of the small vetailer'’s
problems,  Among other things he said:  Every stock
should be turned at vetail from three to twelve times a
year (according to the stability of the merchandise). In
specifying retail price, it means if the merchant has an
ave ©stock through the season of $10,000 at retail
selling price, then he should do, if his stock ealls for a
four-time a year turn, a $40,000 business,

The large, suecesstul retailer figures how often he
can turn his stock and buys earetully as sales require,
This has put him where he is to-day, while the reverse
has kept down the smaller retailer

I onee heard a successtul merehant say in giving in-
structions to his buyers: 1 much prefer to see ten in-
voices of $100 cach come in than one of $500,"

Injudicions retailers are “hangers-on”” of  out-of-
dute styles or poor sellers, hoping eventually to get the
oviginal sale price, while the suceessful retailers, big and
small, act quickly in turning stock, therehy getting the
cash. with which to purchase what the trade is de-
manding,

Another big finaneial error many  small  retailers
make is their failure to take cash discounts. Very few
realize what a high price they pay for the privilege of
taking full time on their invoices, For instance, 1 per
cent.in 10 days on a 30-day bill, means 18 per cent, per
annum.  Example: Invoice 1,000, 30 days net, 1 per
cent. for eash in 10 days. 1f the merchant pays in 10
days, he reecives $10 cash discount, which, in effect, is
the interest the wholesale house pays him for the use of
#1000 for the 20 days unexpired time. This is at the
rate of 18 nt. per annum.  Proof: The interest
on 1000 for 20 duys, at 18 per cent., is §10,

The value of discounting one’s bills does not lie only
in the amount thus saved, though this is considerable in
view of the face that the discount rate is so much above
the banker’s rate for money that it would be a good
investment to discount even if the money had to be bor-
rowed for the purpose,  The prestige which comes with
gaining a reputation as the firms who discount their
bills is worth a great deal. The manufacturer and
wholesaler generally save their special offerings for the
gilt-edge accounts of this kind.

———




6o CANADIAN MUSIC TRADES JOURN AL

With the Buyer and Seller of Sheet Music.

Winnipeg Dealer's Letter Lack of Sheet Music Department's

Publicity General Keeping to Good Music Songs and the Theatre,

ISIT one of our public library reading rooms and
glance over the daily and weekly
and a most Lamentable fact makes itsell” apparent

Il('\\\liil’)‘ rs on
Iyle,
It would seem that sheet and hook music is not for »
True
partimental store e voting a portion of their large Space
Onee great while two or thre
appear i a wusic store ad to the effeet that **this store
is headguarters for all the latest

But the faet that from Sydney on the
Atlantic seaboard, to Vietoria on Vancouver Island,
little if any attempt is made by the trade as a whole to
direet general public attention to sheet Some
one says it wouldn’t pay, cof a
sheet of music is so trivial compared with a piano, talk
ing machine, or even a talking machine record Well,
does it pay to advertise chow g gum at one cent g stick?
advertising shaving
ink, or

polish, or

in Canada s that oceasionally one sees a de

to musie in a lines

musie, "’

remains

musie
hecause the retail pri

Does it pay 1o spend good money
soap ! Docs
collars, or ties, or baking powder, or shoe
breakfust foods, or cigars, or any other article where
the unit purchase is less than a sheet of musie?

Don’t sit back and say music is a luxury and you
can’t make people inerease their purchases
Let that idea take root in the
the trade, and well directod local advertising eannot
help but assist—granted, of course. it is backed hy an
up-to-date serviee and a representative stock

Letter From Manitoba Dealer.
Tlll-f Editor is in receipt of the following letter from
Mr. Fred. 1 Wray, the Winnipeg  sheet

It pay to advertise pencils, or

Musie is a
thought of

necessity

musie
dealer:
Dear Musie Trades:

The July number of the Journal to hand, and 1 think
it is the most interesting number yet issued, to the sheet
musie dealers, and as an old timer in the music husiness
I wonld like to add a few remarks to help on with yonr
good work, viz, *Putting the Music Business on a Pro
per Paying Basis,”” What the trade wants is a standard
selling pri vhody, and at a profit

I have been trying for a number of vears to establish
aone price system, and this year have started in earnest,
hy sending out a printed list of the prices charged for
stands Sehirmer, Wood,
Aug and think it is going to pay. The hig
dealers in New York have tried and find it works well
This saves all dispute, and besides allows us to he honest
with the puipil as well I cannot see why
a teacher should get ny hetter discount than the pupil,
as the teacher is making a living out of teaching and we
are trying to make ours out of the music business.

A few years ago we looked to our reprint trade to
cover us on what we lost on the standard editions, and
in this way made a little out of our trade. This is now
taken away from us on account of the British law, so
we will have to raise our prices to offset the reprints,
If we conld all agree to some arrangement of disconnts
it would be better all around and 1 would like to hear
from some others on this subject,

I am enclosing you a copy of my little price list and
although it may not agree with some, 1 am sure it will

' 1o eve

d editions, such

as Peters,

er, ete,

18 the teacher

at least get a few dealers to give us their opinion, and
that is what is wanted

Another subject 1 would like diseussed, that is the
taking of new issuos to get the discount. This to m
mind is not fair to the small dealers, who have no Wiy
of disposing of the large quantity issued. 1 know of one
Jobber who sends out their new musie to all prominent
teachers free, and insist on our taking their novelties to
get their best rates, and charge us for what they give
away to our customers, | ask, is this fair?

It is time we got together and thrashed out this
problem, and if we have another meeting let us have
Jobbers as well as retail dealers at the meeting, and un
derstand each other,

Trusting 1 have not taken up too much of your
valuable space, and hoping this will cause others to ex.
press their opinion, I am. Yours truly,

F. H. Wray.

The price list ahove referred to is:

NOTICE

On and after June 1st the prices of Schirmer, Wood,

Peters anid Augener Edition will he

Retail Our Price
$0.25 $0.20
30 20
35 25
40 30
50 45
.60 40
75 50
90 60
1.00 65
1.25 85
1.50 1.00
2.00 1.35
WRAY'S MUSIC STORE,

247 Notre Dame Ave, Winnipeg.

Another idea employed by Mr. Wray is to get prompt
payment from churches and choral societies. He has
found the majority of them take the discount, The
goods are charged ont net, and this stamp is put on all
invoice “Anthems and part songs subject to 20 per
cent. discount if paid within 30 days from date of in-

voice,"”

Weeding Them Out.

NH weleome to Canada should he extended the worth-

less song, even though it he sung and advertised
and pushed. To he regretted is the introduction of that
class of song in which hoth words and musie are abso-
lutely without merit, though it has been forced on the
market and a certain temporary and transient demand
worked up, Opinions may differ in placing a com-
mereial value upon musie, Tastes are as varied as the
temperaments of people.  But there are songs about
vhich there are no two opinions among the majority of
dealers, and those which will clog the market are to
he avoided. The Journal has counselled the guarding
against over-production upon the part of publishers
as a hody, and in the same spirit advises the mainten.
ance of a high standard on the sheet music counter,
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How Would This Affect the Trend in Sheet Music
Sales?
CI,( ISE relationship exists between the sale of musie
and the theatre. Live dealers are all well aware
of the fact. This being true, trade interest attaches to
the argument advanced by Martin Harvey in the Uni
versity Magazine, when he ventures the statement that
conditions in Canada are vipe for the foundation of
national theatres.  The quotation from Mr. Harvey's
arti which follows, indicates that the consummation
of his idea would vesult in a greater promotion of
British music in - Canada and  Canadian music  in
Britain.

True it is that Canada  does not  produce  large
quantities of music, comparatively speaking, as yet, but
when one looks into the matter it bulks up more largely
than one would think. Moreover, it will grow. hen
on the other hand, great and inereasing quantities of
British music is entering Canada.  This will also grow.

Martin Harvey's idea would tend to bring about
closer relations between Britain and Canada in the sheet
musie industry.  He eloses  his  article  with  this
paragraph: ‘1 look forward to the obvious outcome of
national theatres in Canada and at home, namely, the
periodical exchange of the companies performing at the
various theatres,  The permanent company associated
with the national theatre in England will visit the great
centres of Canada, as Canada will send the companies
which grow up in its national theatres to visit us, The
foundation of a chain of national thea thronghout
the English-speaking world would do more to tighten
the honds of Ewmpire than all the utilitarian and politieal
schemes put together. It will form a common ground
of association for British people, removed far above
party question, in an atmosphere of art and culture,
The patriotic man who will lead the way in such a
movement will achieve a guerdon of renown, and earn
the gratitude of his fellow-Britons more surely by this
means than any other.  He will be ereating a new and
indestruetible link with the motherland which no ques
tion of political or local expediency will weaken.””

Four Questions to Answer.
OES sheet music get a reasonable share of your
window space? Are you filling your window with
musie or are you trimming it? Would anyone taking
your local paper know from it that you are constantly
getting the newest songs and instrumental music from
the world’s markets? The methods employed last fall
and winter are not good enough for this fall and winter.
Methods, like people, must progress or die.  Have you
decided to advance?

HISTORY AND PRESENT POSITION OF CAN-
ADA’S COPYRIGHT LAW.
A MASTERLY treatment of this subject by John H.
Moss, K.("., of Toronto, appeared in the last issue
of the University Magazine, a quarterly publication
issued by a committee of eminent men for MeGill, To-
ronto and Dalliousie Universities. The contributions to
this quarterly are of a distinetly high order, and the
18-page article by Mr. Moss, above referred to, is most
instructive to any members of the sheet musie trade in-
teresting themselves in the Canadian copyright situa-
tion, and is well worth their careful perusal,

TRADES JOURNAL 61

By way of introduction the writer notes that the
passage of the British Copyright Aet of 1911 attracted
little, if any, public attention in Canada. It was practi-
cally unnoticed by the press, and its importance is to-
day unappreciated by many, even of those genuinely
interested in studying the public questions of our own
times.  Yet this statute marks an epoch in our con-
stitutional development as a self-governing dominion
of the British Ewmpire,

By this enactment Great Britain adopted for her-
self the recommendations of the Berlin Convention of
the powers, and modified and simplified her domestic
law s0 as to bring it into harmony with the law of the
other countries adhering to the Convention. At the
same time, she left the law then prevailing in the self-
governing dominions unchanged, accorded to those do-
minions freedom to come within or stay without the
Convention as they should deem best, and  formally
abandoned the control previously exercised over colonial
legislation upon this subjeet, while holding out the
strongest inducements to the self-governing dominions to
follow her lead and to adopt, with or without modifica-
tion, the law she had herself chosen.

“Canada has not yet decided what use it will make
of the liberty thus achieved. Action of some kind must
soon be taken, The law at present operative in Canada
is, as will be shown, in an alsurdly anomalous and
chaotie condition, and calls for correction.””

Pointing out that copyright has never had any
political significance in a party sense, and that it may
he diseussed in a wholly uncontroversial spirit, Mr.
Moss refers briefly to the outstanding features of the
Imperial Act of 1842, saying: ““that it contains an ex-
press provision that it shall extend to the United King-
dom of Great Britain and Ireland, and fo cvery part
of the British Dominions. It thus, by ils very terms,
came into foree in Canada as soon as it was passed.
The cndurance of the term of copyright was fired at
the natural life of the author plus scven years, or forty-
two _years from publication, whichever should be the
longer.

* Another section of the Act prohibited importation
into the British dominions of foreign reprints of works
first published in the United Kingdom. For many
vears there was much doubt as to whether a hook first
published in one of the colonies would be protected
throughout the British possessions, and it was unani-
mously held by the House of Lords in 1868, that, in
order to aequire copyright under the Act of 1842, the
work must be first published in the United Kingdom,
and that publication in one of the colonies was not suffi-
cient under the language of the Aet.

““This opinion eaused great dissatisfaction in Canada
and the other colonies and in India, as it either de-
stroyed or rendered worthless all copyright property in
the numerous works since 1842 which had been first
published there. This grievance was finally removed by
the International Copyright Act of 1886, which placed
works first produced in a British possession on practi-
cally the same footing as a work first produced in the
United Kingdom.

““Still louder complaints arose from Canada in re-
speet of another phase of the copyright situation intro-
duced hy the Act of 1842, Owing to Canada’s proximity
to the United States, where at that time the British
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author enjoyed no copyright protection and where con
sequently cheap reprints of British works wer froely
published, our public had been in the hahit of obtaining

their supply of eurrent British literature in o cheap form
from the United States,

“The section of the At Which prohibited the im
portaticn of foreign reprints stopped the flow of this
supply into Canada, while the British publisher declined

1o issue cheap editions for use i the colonies for fou
they would find theiy way Tack to Great DBritain and
there compete with the mope expensive oditions, "’
Coming to the Foreign Reprints Act Mr, Moss SV
This situation vesulted mavery peculine and, as it
proved, very suecessful esperiment in legislation by the
Buperial parlinment,  In 1847 it pissed the Forcign Re
pomts Aet, which enabled fhe ¢ rown hy order-in-ouneil
to suspond the prchibition NSt importation into »

cclony in case the Crown should Lo satistiod that the
laal logislative

nthority had pussed e wislation ade
quite to secure to British cuthors reasonable prote tion
Within sueh colony

“Canada according Iy introduced  se ticns nto its
Custons Aet providing for the colleetion Ly the ens
tows authorities of an ad valorem duty of twelve and a
hall per cont, on British copyright works, which duty
Wis 1o be paid over to the owner of the copyright ; and
thereupon in December 1850, an imperial - order-in
couneil was passed suspending the prohibition on the
Hportation of foreign reprints, and the cheap Ameri

editions onee more made their appearance

“Unfortunately the machinery for the colleetion of
the duty for the Lenefit of the author and publisher
broke down completely. The colonial customs authorities
Dad no interest in sec g to ats colleetion, and in practice
little or nothing was realized hy the proprictor of the
copyright from this source, so that ultimately the author
and publisher ceased to coneern themselves  with  the
matter and to all intents and purposes abandoned the
Canadian market to the American publisher without any
return

“We now come to the passing of the 1'vitish North
Ameriea Act, followed shortly by the (' wdian Copy-
right Aet of 1875 Before entering upon a disenssion of
these statutes and this case, let us summarize briefly the
position of the law as ahove outlined,

“Copyright in Canada was governed exclusively by
imperial 1 ation under the Act of 1842, and  the
Foreign Reprints At of 1847, The British author, hy
publication in the United Kingdom, obtuined copyright
throughout the British dominions, and consequently in
Canada.  Publication in Canada, however, conferred no
copyright anywhere, The copyright obtained theoreti.
cally by publication in the 1 nited Kingdom was in prac
tice worthless, owing to the right of Importatoin  of
foreign reprints given hy the Aet of 1847 and the failure
of the customs authorities to collect the duties imposed
by Canadian parliament to meet the requirements of that
Act

“The Canadian market was thus in the hands of the
American publishers, to the exclusion hoth of the British
author and of the Canadian publisher. It must he horne
i mind, as alveady indieq that at this period a
British author or publisher was absolutely without pe.
dress as against an Ameriean publisher whe reprinted
and issued his work in America, the United States hav-
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g persistently refused to become parties to any treaty
providing for reciprocal copyright protection,

The passing of th B. N. A, Act is thus taken up by
Mr. Moss: **Under these conditions the British North
America Aet wag passed in 1867, and it will he remen
bered that by Section 91, the Dominion parlinment was
given power to make laws for the peace, order, and good
government of Canada in lation to all matters not
exclusively assigned to the provineial legislatures, and it
Was - specially declared  that the  exclusive legislative
authority of the parlimment of Canada should extend to
1l matters coming w ithin some twenty-nine enumerated
clisses of subjocts, of Which No. 23 was *( ‘opyright.’

I purswance uf th anlhority thus conferved, the
Dowiwicn parliament, in 1575, passed the Canadian
Copyright - Act.  This Matute was modelled on the
Awerican copyright |1
term of copyright grant id the conditions upon which
1 was made dependent. 7%, term for which copyright
s to endure wax heenty-cight years, with the vight of
rencwal under cortain conditions for a further period o)
fourteen years

ation, hoth in regard to the

In ordar 1o obtain copyright, the auther
trax required to print and publish in Canada, and o,
required Lo make “ntry of the copyright at the Depart-
ment of Agrievlture, and to print wotice of such entry
on the title-page or frantispicee of the book. 4 prohibi
fion was also cnacted against the tmpartalion of Jorcign
MPrIs of works copyrighted wnder this statute yand the
right of confiscation of fringing copics was conferved
It should he noted that entry at Ottawa is a condition
precedent to the existence of copyright, and in this re
speet differs from the registration at Stationers’ Hall
ander the Imperial At of 1842, which is only a neces
sary preliminary to an action at law

“The provisions requring printing in Canada should
also be specially observed This requirement, horrowed
from the United States legislation, forms no proper part
of a copyright law, which is intended for the protection
of authors It is in reality a species of protection intro.
duced for the henefit of the hook  manufactupers’ in
dustry

“After the passing of the Canadian Aet of 1875
il scoms to have

con assumed by Canadian publishers,
or same of them, that this Act virtually repealed the
Imperial Act of 1842 s0 far as Canada was concerned,
and that consequently Canadian publighers won free to
publish English copyright books in Canada without y.
gard to any claims on the part of the proprictors of the
British copyright.

“This idea, however, was dissipated by the decision in
the leading constitutional ease of Smiles vs. Belford,

“An injunction was granted, and the defendant ap-
pealed to the Court of Appeal, where the ease was very
fully considered, |t Was contended by the appellants
that the effect of the Canadian Act of 1875 taken in con-
Junction with the Imperial Act authorizing its approval
by Her Majesty, was to repeal, so far as Canada was
concerned, the Tmperial Act of 1842, and that conse-
quently no copyright could exist in Canada unless the
requirements of the Canadian Act had heen complied
with; but the court held that the Canadian Act had no
such effect, and that th plaintiff had copyright through-
out the British Empire wnder the Imperial Act of 1842
by virtue of his publication in England, and that conse
quently reprinting and publishing in Canada could be
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stopped, although importation of foreign reprints under
the Foreign Reprints Act could not he prevented unless
the Canadian Aet had heen complied with,

“This decision caused great  dissatisfaction among
the Canadian publishing interests. They  complained
that they were damaged, on the one hand, hy authors he-
longing to the United States publishing in Great Britain,
and thus securing a copyright in Cavada: and. cn the
other hand, hy British authors making arrangements
with United States publishers whereby the latter seeured
the Canadian as well as the United States market, the
consequence being that Canada was flooded with cheap
American reprints, to the great detriment of the priut-
ing and publishing trades,

“In 1889, the Dominion parliament, in an effort to
remedy these grievances, passed an Aet to amend the
Copyright Act of 1875, The effeet of this amendment,
il it had become law, would have heen to confine copy-
right in Canada to works first printed and pul lished or
produced in Canada, or to works, which, if first printed,
pablished, or reproduced elsewhere, should he reprinted
and republished or reproduced in Canada within one
month after printing or production clsewhere,

“The passing of this Act, which was conceived in the
interests vather of Canadian printers and  publishers
than of cither authors or the reading publie, gave rvise to
a serious controversy hetween Canada and the mother
country.,

“This dispute was finally set o vest in the year 1900,
when a compromise was affected, and the assent of the
Crown was given to a dominion statute amending the
Copyright Aet of 1875, This amendment rendered it
possible for the owner of copyright in a work first pub-
lished i any part of the British dominions other than
Canada, to grant a license to reproduce editions of such
work for sale in Canada only. In the nt of such a
license being given, the minister of agriculture  was
authorized to prohibit the importation into Canada of
copies of the work published elsewhere,  This enaet-
ment rendered it pessible for a Canadian publisher to
contract for the Canadian vights in an English work
without fear of competition by importation of the home
or American editions,

“This Aet did not, of course, touch imperial copy-
right and left it quite optional with the British author
whether he should authorize a special Canadian edition
to Le printed in Canada. 1f he did not choose to do so,
the Aet did not affeet his rights at all, and he might still
obtain protection against the publication of any un-
authorized edition,

“In the meantime, in the year 1891, the United
States had passed what was known as the Chace Act, the
effect of which was to enable British authors to obtain
copyright in the United States on condition that they
printed and published there, Great Britain having hy a
ruling of her Crown officers admitted the right of
American authors to obtain copyright under the Aets of
1842 and 1886 by publication in the British Smpire.
Canada has, however, refused to permit United States
authors to obtain Canadian copyright under the local
Act, unless such authors have previously obtained British
copyright.

It will he remembered that under provisions of the
Canadian legislation passed pursuant to the Foreign
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Reprints: Aet, the Canadian customs authorities we
supposed to colleet an ad valorem duty for the benefit of
the British author, but the collection of this duty had in
practice been neglected, and, finally, in the year 1895,
these provisions were repealed and divections were issued
hy the customs authorities in Canada to cense to collect
these duties,”

Our conflicting laws are now shown up.  Mr. Moss
continues:  ““We have the extraordinary position that
there are two separate and distinet copyright laws in
foree in the Dominion.  First, the imperial copyright
law under the Aets of 1842 and 1846, hy virtue of which
copyright is acquired hy publication anywhere in the
British Empire, and in uid of which the assistance of
our Canadian courts can be invoked. Secondly, a copy-
right law of a loeal charvacter under the Dominion Aet
of 1875 as amended, which confers copyright in Canada
only, and in order to obtain which printing and pub
lication must take place in Canada, and entry must he
made at the Department of  Agricnlture,  The only
practical advantage which the local copyright possesses
over the imperial is that it enables the proprictor to in-
voke the aid of the customs authorities to stop the in
portation of piratical reprints in the customs house,
This assistanece is not granted hy the Canadian customs
authorities to the proprictor of imperial copyright who
is left to seek his remedy through the courts,

“Inconsequence, in 1885 an attempt was made hy
several of the great powers to seeure uniformity through-
out their dominions, and a conference was held at Berne,
with the result that a deaft convention was finally agreed
to by the various powers.  The conforence then ad
Journed and reassembled in 1887, when the convention
known as the Berne Convention was signed.  The signa-
ture of Great Britain was affixed on Septom' er Sth, 1857,
and on November 28th of the same year an order-in
council was issued giving full offect to the Convention
throughout the British dominions.

“Canada consequently became, as part of the British
dominions, bound by the Conye ntion, and has remained
subject to it ever sinee, The Berne Convention  waps
modified in the year 1896 hy what is known as the
Additional Aect of Paris, 1896, and was revised and en-
larged in 1908 by what is known as the Berlin Revised
Convention.  The fundamental principle of the Berne
Convention was that authors of any of the countries of
the union or their representatives should enjoy in the
other countries the rights which the respective laws of
seh other countries granted to natives, except that
the term of protection was not to ex «l that granted in
the country of origin, The outstanding feature of the
Berlin Revised Convention is that the signatory powers
agreed to legislate to provide a uniform term for the
duration of copyright throughout the countries  com-
prised in the union, and in other respects to promote
uniformity of law. The term contemplated is much
longer than the British term formerly existing and
gives copyright for the life of the author and a period
of fifty years after his death, subject to certain minor
restrictions,  These international conventions Possess
great interest, hoth in their hearing upon the subject
of international law and also in connection with the
development of our relations to the British Empire,

(To be continued in Sept. issue),

o
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From Behind the Small Goods Counter.

An Argument for Adopting Instalment Principles in Retailing Small Goods— Other Topics.

UGMENTING musical merchandise sales by a diveet
instalment-plan-offer to the public is one of the
most important subjects hefore the Canadian small goods
trade to-day. Of course it is inferred in any views here
expressed that a wise use is made of granting instal-
ment terms,

The talking machine business is a good example to
study. There can be no doubt that the rapid strides
it has made are due in no small measure to the cor-
porate use of the cash payment down and so much a
month until the instrument is paid for. In view of the
way this plan has worked out, would not the small goods
departments stand to gain by an open poliey of a simi-
lar nature?  Many of the largest Canadian and United
States dealers are alveady doing the bulk of their small
instrument retailing on the instalment plan.  Others
are doing some trade that w ay where they have to, but
the purchasing public do not know that they can procure
a violin, cornet, flute, trombone or any similar instru-
ment on the instalment plan.

A traveller informed the Journal that by far the
greater part of the eream of the small goods sales in
British Columbia were secured on the instalment plan,
In Toronto a certain musician is making regular pay
ments on a 900 fiddle

The Two Benefits.

JI'ST where this idea expressed in the preceding

paragraph would help the small goods dealers is
Judged by one man to he twofold.  First, he says there
is an enormous loss in actual sales oceasioned by pur-
chasers choosing the Jower priced grades of band and
orchestral instruments, where they really want lettor
goods, which could be sold them were the instalment
plan put forward.

Secondly, it is always a matter of regret that in
cities the small goods trade is so much ent into by
dealers in second-hand goods, and pawnbrokers, who
are no more interested in the welfare of musical mer-
chandise retailing than the dog is in watching the cow
chew its cud. The party referred to expresses the heliof
that nothing  would drive that portion of the small
goods trade to the musie store, as would the general
introduction of selling musical merchandise on the in-
stalment plan.

Purchases of Strings and Rosin Do Not End There.
JI'S’I‘ as piano dealers secure many  good prospects

through their tuning and repair departments, so
should the small goods counters in our music stores
profit by securing good sales from contact with persons
who only drop in to recite their string troubles, or to
buy some rosin.

Not long since a young man entered a certain store
and said to the fellow hehind the counter: “‘My @
‘eello string hreaks so frequently that I fear | am not
using the instrument properly,  Should T loosen the
strings when not playing? The last string broke inside
of two weeks on a cold night.  Should T have a special
rosin for my ’eello? The violin rosin does not seem
to last as it should.”

The salesman being an orchestra man himself, ex-

plained that : ** Strings are ve 'y sensitive to any unusual
degree of humidity and are also quickly affected hy
sudden changes in temperature.  You should make an
effort to keep your ‘eello in an even, normal tempara-
ture. It is not a good plan to loosen the strings at any
time.  You will find it hest to keep them tuned to in
ternational piteh, A=435. The majority of ‘cellists use
a regular grade of violin rosin. 1f the hairs in pour bhow
are much worn hy use, or if they are of poor quality,
they will not hold the rosin well, and consequently it
will wear off quickly,”

This reply established confidence in the mind of the
caller, and after a further conversation, in a more or less
general way about orchestral instruments, he left, but
to return frequently for purchases of one kind and an-
other.  After the first fow supplies he hought he hegan
recommending this store to others, It even ended in
gaining for this local store two customers who had heen
in the habit of patronizing a mail order house. Do not
undervalue the man who only mentions  strings  and
rosin,

Drums for Orchestra Work,

UESTIONING an experienced drammer as to what

size drums arve best suited to ordinary orchestral
work, the enquirer received this reply:  ““Snare drums
414 x 14 inches and 514 x 15 inches are, in my estima-
tion, the hest sizes for orchestral work under fifteen
pieces. 1 have had very good success with 7 x 14 inch
drums lately for larger orchestras,'’

Drummers in orchestras are much more important
members than they used to he, and small goods dealers
should keep them in mind not only for drum sales, hut
for auxiliary instruments too,

The Pitch of the Clarinet and Other Instruments.
HILE in a music store one evening recently  the
Journal representative joined a group of young

men who had dropped in to hear some of the new
records tried over on the talking machine. Later on the
conversation turned to hands and hestras.  One chap
asked a very simple question and, surprising as it may
seem, the salesman could not explain it to the group.
The question was: *“What is the reason for the different
pitches in the instruments used in bands and orchestras?
Pianos are said to be in C, clavinets and cornets in B
flat and E flat—why is that 1"*

Not alone by way of answer to this question, hut
also for the other information it contains for salesmen
who wish to hecome posted on all the instruments
handled in the small goods department, the Journal
here quotes Rudolph Toll, clavinet instructor at the
New England Conservatory of Music, who also conducts
the clarinetists’ column in Jacohs’ Orchestra Monthly ;

Just as we have differently pitched human voices;
i. e, soprano, alto, tenor and buss, 80 also do we have
corresponding pitches in the different instruments, as
the violin, viola ‘cello and bass, The same is true of
the wood-wind and brass instruments, and is the means
of a great variety of tone color,

While the music for the clarinet is written in the
treble or G clef (the same as the violin), the deaper




CANADIAN MUSIC

toned instruments (such as the viola, ‘eello and hass,
and the corresponding instruments of the wood-wind and
brass) use different clefs, and for the simple reason that
it simplifies writing and r ading the music,

Clarinets, with the exception of the one in €. are
transposing instruments for the reason that they do not
sound the notes which are written, The A clarinet is
pitched a minor third lower than the violin or piano,
and must sound the note (' in the third space, to corres-
pond with the A, second space, of the violin. The I3 flat
clarinet is pitched a tone lower than the violin and must
sound the B (natural), third line, to the A of the violin.
The cause of the different pitehes lies in the difference in
size and hore of the elarinets, and each has its particular
tonal qualitics. The clarinet in ' is more or less shrill
and very penetrating; the B flat is brilliant and beauti-
ful, while the elarinet in A, being the larger of the three,
is more mellow,

Another great advantage afforded by the use of the
A and B flat clarinets is the avoidanece of often playing
in remote keys.  Thus, when the violin is playing in
keys with sharps, the clarinet generally uses the A in-
struraent, and when playing in keys with flats, the B flat
instrument is found the most convenient. This advan-
tage in the changing of instruments, with the conse-
quent avoidance of a too frequent use of an exCossive
number of accidentals.  This whole subject of transposi
tion and the different key voicings of instruments is
very puzzling to pupils. Therefore, let me p peat that
sinee the A clarinet is, in itself, pitehed a wminor third
lower than the violin, the key signature must necessarily
be a minor third higher; and the B flat clarinet heing
pitched a tone lower than the violin, naturally places the
key signature for that clarinet a tone higher,

I have touched only upon the principally  used
orchestral elarinets, Lut will mention the fact that, while
the E flat clarinet is oceasionally used in the large
orchestras, it fills a more important part in military
hands, where it is mostly used.  Formerly, there were
inuse the A, B flat, ¢, D, E flat, ¥, G and A flat
clarinets. At the present time, however, practically
everything is written for, and played upon, the A and
B flat clavinets.  Some of the modern composers are
even dwindling it down to one—the B flat elarinet, en-
tively ignoring the technical difficultios, as well as
saevificing the special tonal qualities of the A clarinet,

The Trombone Under Review.

C(IN('ISH and interesting is this outline of the trom-
bone and its uses, which appeared in the Metronome
recently: Among the brass instruments in use none ex-
ceeds the trombone in regard to beauty and majesty of
tone. . The peculiar character of the trombone is de-
rived from the method by which a complete chromatie
scale has heen evolved from the open notes of a simple
tube by means of the so-called slide, Both in the or-
chestra and band of practically any size, the tromhone
has a definite place of its own. The tonal power of the
instruments makes one sufficient for a small orchestra,
while three are invariably used in svmphony orchestras,
The two chief groups of brass instruments are the
frumpets and horn classes, the greater length of tub-
ing heing in the one class cylindrical and in the other
conical, with corresponding differences of tone quality.
Differentiating in more detail, tromhones are distin-
guished from trumpets by having a greater fulness of
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tone in the middle and lower rvegistors, the **tessitura’’
of trumpets lying higher than of trombones of the same
length and fundamental pitch.  For instance, the trum-
petin E flat differs in ealibration but very slightly from
the E flat alto trombone, hut the differ in character
is that between a soprano and an alto voi This differ-
ence is chiefly due to the larger mouthpicees used on
trombones, by means of which the lower notes are more
casily produced, with a certain dignity and solemnity
of tone which stands contrasted with the brilliancy of
the trumpet.  This difference, however, is merely one of
degree, and is not obtru therefore  the  trombone,
when instruments are grouped in familios, is properly
regarded as natural bass of the trumpet,

The trombone is a very simple instrument, consist-
ing essentially for about two-thirds of its length  of
evlindrical tubing, the remaining third heing ocenpivd
by the gradual expansion of the hell, It might he re-
garded as perfect were it not that the great advantage
obtained by the slide is to some extent interfered with
by the faet that the outer or moving slide is necessarily
rather larger than the inner one over which it works, In
consequence of this difference of diameter, cortain notes
are apt to “hreak’ and require humoring. The mouth
pieee is usually cup-shaped, but sometimes more conical
and is held steadily to the player’s lips by the left hand,
which, chiefly, bears the weight of the instrument, the
right hand controlling the movement of the shide, and
aiding in the halance,  For the shorter shifts the move-
ment should he almost entirely from the wrist, hut the
longer ones require more or less ext ision of the arm.
For the bass trombone the full reach of the arm is in-
sufficient, however, and is inereased by means of a
Jointed handle. On the contra-has instrument the whole
slide is sometimes doubled and hy this means the “*shifts"
are reduced in length to those proper to the tenor trom-
bone. By the introduetion of the slide, it is obvious that
the trombone, alone of all the wind-family, has the
modulative power of stringed instruments, s notes are
not fixed, hut made Ly car and judgment. 1t is compe-
tent to produce at will a major or minor tone, or any one
of the three different semitones, The three tromhones,
therefore, with the trumpet, their natural teeble, form
the only complete enharmonic wind quartet in the or-
chestra.

The parallel between the trombone and the violin
family may he carried even farther without loss of cor-
rectuess; for whereas the latter have seven Hshifts,” the
trombone has seven *“positions.”  Thoese may he easily
described as successive clongations of the sounding tuhe,
each of which produces its own harmonie series,  The
even positions may be said in a general way to he each
a semitone lower than the last. The first is with the
slide entively undrawn.  But in the hands of a good
player, the length of slide used for each successive posi-
tion is not the same. The reasons for the variable length
of the positions lie too deep in the theory of the senle
for our present purpose, They are also, to a certain ex-
tent, due to unavoidable imperfections of manufacture,
which cause it, for constructive reasons, to vary con-
siderably from a true mathematical figure, But » Judi-
cious player, with a sensitive ear, has the remedy in his
own power; and the mechanism as well as the mental
sensation of trombone playing, when thoroughly learned,
more nearly approaches that of good voice production
than does that of any other instrument,

R R R,
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will be exhibited as usual at the

Canadian National Exhibition
Toronto, Aug. 29th to Sept. 14th

**The Old Reliable’

display will be more interesting than ever |
Every instrument will be from regular stock and not merely

made up especially for Exhibition purposes,

elore,

a sample

Manufacturers Building where Dominien Instruments

will be on Display.

The “Dominion” Music Pavilion

is the first to the left of the main entrance of the buil
above. Make the ** Dominion’

friends and customers there,

ding pictured

" Pavilion your headquarters, Meet your

THE

Dominion Organ @ Pianc Co.
| LIMITED
| Bowmanville, - - Canada
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The Music Trade in Hamilton

City Sales Very Slow Country Business Maintained
Fairly Well Local Banker Expects
Improvement Shortly.

O two opinions prevail in the reports upon musical
mstrament trade in Hamilton, Al dealers g
that business is extremely quiet, the most encouraging

comment being that a ditthe slow, but even

when judged hy the standard of July expectations, ™

things ar
with
the mumbers of people spending vacations at Burling
ton: Beaeh so near Hamilton, a1 the different
Lake Evrie, in and
the talking maehine’s populurity s

resorts on Muskoka more  distant

places, a holiday
compamon has helped several dealers in hoth machine
and rvecord sales,  In spite of this, however, oven the
talking machine trade

Tl
Hamilton, being an industreial contre

lias bheen disappointing to nany

reasons expressid for these conditions is that

now having over

100 Factories—the general business conditions prevail
ing Wit a manufacturing city haed,  The country trade
of which most Hamilton retailers get a o goodly shar

Seems to maintain almost its normal level

The ** Ambitious ity*’
splendid market,
farmers

s the proud possessor of a4
where her citizens buy diveet from the
The day the Journal man was in Hamilton, a
Friday, the furmers wore coming
and later to stay all night on the
m readiness for Saturday

in from 4 1o 6 pan,,
market, therehy heing

In some cases wher

A man
sold ont his load of produce, I would have a second
wagon come i oat daybreak and take his place. Now

that the frait season is on, the dovrnal understands this
procedure takes place three times a wiek Hamilton s
market is what a market is intended o he

I conversation with a loeal bank manager the Jour

nal was told that general industrial conditions were ex
peeted to brighten in the fall, and « consideralile i
provement to make itsell felt during the coming veur

Mr, K. Lann, the genial Gerhard Heintzman wan, is

out for more howling trophies, hut intends to forgo this
pursuit long enough to pay a visit to the Edison phono

graph factory at Ovange, NI, in the near future

Mr. Stanley Addison, manager of the (
Music Co.,

ey Piano &
finds actual sales and nearsales slow i yet he
believes in having the situation well in hand, so that
upon the first signs of returning trade divity, ther
will be no time lost in settling down to real work

Mr. Webh, manager of the talking machine depart
ment at the Mason & Risch local branch,
the last two weeks of July,
Muskoka and the other in

Mr. Thomas Anderson, the Gourlay, Winter & Leem
ing representative here, made his periodieal  trip  to
headquarters in Toronto last week,  Mr. Anderson is
one of those who is sticking to the ship in spite of little
doing,

had holidays
spending week in

Toronto

one

Messes, 11, 11, Mason, general manager, and N, 1
Conley, wholesale manager of Mason & Riseh, Ltd.,
Toronto, were recent visitors at the Hamilton branch,
Mr. Louis " manager of the Nordheimer hranch,
is spending the week-ends at Port Maitland, on Lake
Erie.
Mr,

R. P. Newbigging, head of the Newbigging
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lad

days ago, intimated that a wmusical treat Was i store oy

Cabinet (g who was in Torouto on husiness o fow
visitors to the
tembier 14, as
Band

Toronto Exhibition  August 29 to Sep

@ result of the management s uring

Creatore’s Whieh musical organization he had

heard and enjoyed fmmensely
FFusken MeDonald
has hal bis retail salesroons npstanrs at his old address
M Jumes St North, the
ground floor being wtilized by o

For the pust seven months or so .

former piano store on the

tailoving firm. It is

Scenes at Hamilton's Market, where consumers buy direct from the Farmers,

understood that this arrangement is only
Mr. MeDonald’s intention heing to SCCUre NeW premises
with adequate room and window display facilities

Mr. Adam Blatz, of Nordheimer’s local sales staff, is
one of the trade’s agriculturalist-music  men. While
witiin twelve minutes’ walk of the centre of the city,
he enjoys the many advantages of the suburban resident.
Mr. Blatz has many interesting views with regard to the
resultant tenden of the present period of trade de
Ppression, one of which is that the average person is now

temporary,
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When at the Toronto Exhibition

Be Sure to See and Hear

THE HUPFELD PHONOLISZT-VIOLINA
and the
HUPFELD AUTOMATIC ORCHESTRION

Free recitals each afternoon and evening
during the Fair in the Dairy Building

ORCHESTRION HELIOS 1B 37 is one of the most attractive
in the Hupfeld line. It has oak cabinet with projecting temple
and lighted figure. Special side carving, bevelled mirror and
two pair of sconces
EQUIPMENT- -Overstrung Piano, soft
and forte pedals, crescendo and decrescen-
do, all expression is obtained through the
pneumatic Piano Player, and not direct
from the hammer rests. Wonderful Man-
dolin effect. Flute register. Violins,
Flutes and Cello with crescendo and de-
crescendo chimes. Beating instruments
consisting of Bass Drum, Cymbals, small
Concert Drum, soft and forte. The Vio
lin and Flute register can be made to play
independently, thus adding to the charm
of the effect. If desired the Xylophone
can be added to the equipment
MEASUREMENTS- Height about 91t ;
Width about 6 ft.; Depth about 3 ft. 10 in

’ ’ Wholesale Only

STRION
37

THE PHONOLISZT-VIOLINA has three
violins and 88-note player-piano, played auto-
matically. It makes possible the most human-
like music, the four instruments synchroniz-
ing in a manner impossible by hand. The
player-piano may be operated separately or
played manually,

No other instrument makes possible so large
and varied a repertoire of the world's finest
music.

Canadian
critics who ryg proNoLISZT.VIOLINA
have heard

the Phonoliszt-Violina marvel at the wonder-
fully life-like playing and the ease with which
the instrument is handled. Itis equipped with
either alternating or direct current motor,
Used in private homes in Europe, South
America, Asia, United States and Egypt.

Manufactured by
LUDWIG HUPFELD CO., LIMITED . . . Leipzig, Germany

Sole Canadian Representatives

I. MONTAGNES & CO. - - . TORONTO

Office, Ryrie Bu

ing, Yonge and Shuter Streets

Importers of all Lines of Musical Instruments and Musical Merchandise
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We Are Direct Importers of

MUSICAL MUSICAL
MERCHANDISE “* INSTRUMENTS

In the Small Goods Line

YOU
will be visiting
The TORONTO
EXHIBITION

some time during the
two weeks between Aug.
29th and Sept. 14th.
Make your Exhibition
expenses by inspecting
our line. Not only will THE HEROLD STRINGS—\lild and clear pure tone,
we save you money, but
supply your require-
ments with a quality of
goods that will never
make your customer re-
gret his or her purchase.
Whether you are ready
to order or not, come and
look our line over. It will
pay you. Keep in mind
that we import direct
from the factories, hav-
ing many exclusive

agencies in CLOISTER STRINGS Noied for purity of tone and
STRINGS of all kinds perfection in the fifths.
PHONGRAPH NEEDLES. PHONOGRAPH NEEDLES are a good profitable accessory for the
VIOLINS from the factory of Her- dealer. Don't neglect your needle trade. The needle buyer may want

! some records and if you can't supply the needles you may not get a
man Todt, Markneukirschen, shance au-the seneeds.

BRASS GOODS from the factory WE IMPORT NEEDLES IN MILLIONS, They areof the best

of F. X, Huller, Graslitz. German make and our prices will interest you. We supply in packages
HARMON]CAS---"MY Pride” and or boxes—the kind that make you money and please your customers.
the Hohner line, WRITE FOR SAMPLE CARD.

I. MONTAGNES & CO. - - - TORONTO

Office, Ryrie Building, Yonge and Shuter Streets

Wholesale Distributors Hohner Harmonicas and Accordeons

— - d
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buying cheaper grades of small houschald necessities,
and purehasing such foodstufls as olives, figs, tea, ote, in

bulk. instead of th packaged hrands as formerly, when

every eent o expenditure was not so elosely watehed
s s now

The Calgéry :I':ade News

UMMED up in briet, the Calgary situation appears to

be that of quicet business and the expectaney of hetter

things 1o come, as is characteristic of the optimistie
Westerner,

Mason & Riseh., Limited, report sales and collections
fair considering the prosent situation, due 1o the im
mense amount of oil stock gambling on the part of the
citizens, Should a well or two be **bronght in”* the at
mosphere will elear appreciably r G D, Venini
N cnjoying an extended trip to Europe, and will visit
Naples and Rome in his Journeyings.  Duving his ab
senee western general wamager, J. G, Whitener
charge.  Mr. Ehen Woolman, who has been in charge
of the talking machine department, will shortly take
charge at Moosejaw, § Mr. Woohwan has long heen
connected with the talking machine business having for
some years been previously conneeted with the Alherta
Piano Company in a like «
reputation of heing a hright and enthusiastic sitlesiman
lgary will he Miss Bradley, from the
anch at Vancouver.  This firm Py
at present
featuring the Metrostyle areangement of their player

I in

Aty and has carned the

His suecossor in
Mason & Risch In
groat attention to their show window display,

pianos by means of a feamed ehart, with automatic me
clamical arvangement, illustrating the playing of a music
roll. which is attracting attention

Gerhard Heintzman piano parlors exhilit in their
two Large show windows a very fine example of a Gerhard
Heintzman player piano in Louis design mahogany, satin
togrand piano of the same
make,  Nome good sales hay neffected recently, bt
on the whole business is quict in hoth prano and Vietrola
departments,

Messes. Hardy & Hunt, who specialize in Steinway &
Sons, Nordheimer, Haines Bros. and Sherlock-Manning
products. consider husiness very fair, notwithstanding
the tightness of the money market, and fall prosy
bright. A lovely example of the piano builder's art was
wominently displayed in the window——a Steinway &
Nons Vertegrand, in satin finished mahog:

“Ye Olde Firme™ Heintzman & Co., Limited, have
recently sold eral pianos to the new €. P, R, hotel,
the = Palliser,”” in addition to selling a pla
grand to several of the oil barons, On the whole, there
is little to complain of for this season of the year, and
fall prospects are hright,

. Kinniburgh & Co. are now settled in their new
home on Centre Strect, two doors north of the old store.
The new building is a one storey solid hrick strueture,
with large. well lighted windows, and plenty of floor
space for the display of Karn-Morris players and pianos,
for which this firm is representative. Business was re-
presented as quiet and collections slow. with hopeful
signs for improvement in the fall.

The Doherty Piano & Organ Co. have nothing to
complain of considering present conditions and season
of the year said Mr. Leigh. *‘Sales and collections have

finished case, also a con

S are

o piano and
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been fair, but we have nothing startling to report,”’
The premises oceupied by this fiem have two distinet en
trances, with show windows facing on 6th Avenue and
First Street West, in the Sherman Grand Theatre Block

Mr. Geo. W, Masters, loeal manager of the Alhey
0 & Organ Co., stated that business in the Plano
tent was very quiet, the talking machine and
sheet musie departments doing but a fair business, The
present slump being mainly due to the faet that the
public had invested very heavily in oil stocks, and until
another well would develop oil there would be little im
provement.  The Bell piano, as well ax the Mastors

plano, Autonola players and Bell organs are handled hy
this well known house,

The Alexander-Kay Piano Co. have Just gotten off to
a good start in their new premises on Sth Avenue Woest,
having removed from their former stund, Ninth Avenune,
on May first.  The lines handlod by this firm consist ¢
W Reale: Willinms players and planos, Ennis & Co,
Planos, as well as the Edison diamond dise machines,
with which they are experiencing suceess.  Inoaddition,
they also handle small goods 1o g limited extent. The
inged 1o give them considerahly
* Hoor space than in their former premises, the
offices being in the rear. The basement contains o recital
hall, with a seating ity of Voalso a owell lighted
tuning and repair shop,  Both the members of  {his
young firm are well and favorably known to the trade,
and ave quite popular. My, Harey Alesander reevived
lis early training in the factory of the Dominion Piano
& Ovgan Co, Bowmanville, Ont.. whe
tuner.  Nearly twelve years was sulsequently spent in
the employ of Gourlay, Winter & Leeming, for whom he
pioneered Western Canada, and was superintendent of
ageneies in the West from 1904 to 1910 for the same
firm. I addition to being o practical all-round piano
man, Mr, Alexander is o voealist of no mean ability, and
prominent in musical cireles

Mr. Gordon S, Kay avquired his experienee as g
tuner with the well known castern house of Willis &
Co.. Montreal, afterwards Joining the Calgary staff of
Heintzman & Co., where he was employed as tuner and
salesman for five years,  Both partners are young, fat
and good natured, and have the goodwill and esteem of
their

The Willis Piano Co, have Just reccived a fresh ear
load of Willis and Knabe planos and players in anticipa
tion of a good fall trade, hut at present find bhusiness ex
coedingly dull

Gourlay, Winter & Leeming, in their new front addi
tion, have greatly improved the appearance  of  their
showrooms.  Their frontage of some Torty feet is of solid
brick construction, with two of the finest show windows
in the city, The interior is handsomely finished through
out, and they now have one of the finest showrooms in
Calgary.  Manager A, P, Howells reports husiness as
heing very quiet, hat fall prospects are very favorable
Mr. Syd. G, Cave has returned from a hrief sojourn at
Regina, and is onee again actively engaged in assisting
Mr. Howells in singing the praises of the  Gourlay
pianos,

The music department of the Hudson's Bay Com-
pany oceupies a space of 21,728 square feet on the fifth
floor, the piano section taking up the major portion of
this large allotment. Through the courtesy of Mrs, N,

W Wareroom is
lary

he acted as

competitors
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day, buyer of the music department tfor the big store, w
were shown throughout this tportant portion of the
building, as well as the shoet music seetion, of which
complete line of standard and popular wusie is carvied
On or about the first of September a complete lin I
small goods will be added.  In addition 1o handling th
Donolda™ and ** Hudsonia " —piannos wade for them
the house carvies the **Chickering ™ pianos and eleetric
player piano, Stoddart-Appico and \uxetophone.  Sev

eral sound proof rooms are used on this floor for .

Alexander-Kay Exhibit at Calgary Ex)
" and next f

is Me ) Harry A

monstrating purposes,  The phonograph department s
considered an mportant and suceesstnl adjunet to the
business.  Mrs, Jay, who has spent a lifetime in the

music trade, having had great experience in England as
well as Canada, stated that she was in the East on a
purchasing trip November 3rd last. and on December

6th the department was open and cequipped for busi
ness,  Mrs, Jay added that sales and collections wer
very satisfactory for this season of the vear

R. S. Williams & Sons Co ., Limited, report a guiet
month, manager Clarin was away on the voad and My
Chas. E. Nicholson had just veturned from a pleasant
trip to the principal American citios, fecling renewed in
health

Young & Kennedy stated that sales in Edison and
Columbia talking machines were not Very encouraging
at present, but indieations for a good fall trade were in
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evidene This old and  wide awake firm evident]y
strongly believe in window advertising, their tasteful
display of cabinet machines and aceessoricos appearing
extremely tempting to the prospective by

Booth & Joiner, who handle o full line of sheet music
and small goods, as well as conducting repair depart
ment, report husiy is being stagmant, and place 1)

aise onoil stoek speculation

1. E. Oshorne, who s quite a busineses in talking

mehines, also reports husiness as quiet at present

Gentleman close to rail holding book
closest 1o him is Mr. Gordon S. Kay

Our Musical Instrument Sales to Australia Decreasing.
Al STRALIAS imports from Canada during 1913 in

cluded $5.800 worth of organs, %3.900 of pianos
and $235 worth of parts
The total value of the imports from Canada in 1913
were $10,000, or $7.500 less than in 1912, and $8.000
less than in 1911

Our Latest Import Figures,

OR the twelve months ended April last, Canada’s im
POrts i musical instraments were $2.155.700. as
against $2.088.600 in 1913
The former total is largely comprised  of $118.400
from Great Britain and $1,793.200 from the United
States
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When the “Half-Gods” Go

Inventions so farreaching as sound reproduction are
accepted on the instant, joyfully—no matter what the
quality. But once the appetite for novelty is appeased,
comes insistence on improvement.

To-day, your customers demand something betfer in a
phonograph than metallic reproduction of merely part of
the soun(f—your customers want all of the sound and
they want it to be true music.

Edison Diamond Disc
Phonographs

are the *“Gods " before whom the **Half-Gods ™ must go.
Edison Phonographs are the only phonographs made
which can satisfy your customers” demands for frue music.

The new Disc registers minute sound waves never before
recorded—the Diamond point reproduces them with a mel-
low sweetness, a clarity and a true musical quality which
no phonograph ever before gave forth to charm the ear.

And when your customer has decided to buy an Edison
Phonograph you have such a variety in types,designs and
prices that you never lose a sale.

Investigate the full Edison Line. The great musical volume of the famous blue
Amberol Cylinder Records makes staunch friends even in this day of the new
Diamond Disc.  Drop your jobber a line to-day.

M\‘ 103 LAKESIDE AVENUE
agdwm. Orange, N.J.

nNcom
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Current Subjects in the

OUR eredit department i cither one of your most

expert salesmen or a sevious drag upon your husi

ness. This was an afirmation made at the recent annual

hanquet of the National Associntion of Talking Machine
dobbers at Atlantic City

Enlarging upon this vital question, the speaker, Mr
Louis . Geisslor, put forward several principles that
touch the Canadian jobhers and retailers closely, from
which the following are especially worthy of emplasis:

1T would not for a moment ereate the impression
I would not darve 1o talk on this subject if 1 thought to
create an atmosphere of ultra-conservatism. 1 plead for
extensions of eredit, with judgment ; for a credit that
can sufely beextended, ot meaning to coldbloodedly
extend or vestriet eredit on a mercantile report —1 mean
to suggest most careful personal investigation of your
debtors by your eredit man,

HThe faet s, onr husiness lends itself peculinrly to
extensive eredits and more especially on the part of
those who are dealing in talking machines exclusively
practically, those dealers must fail in business to cause
you loss and this is not a frequent oceurrence and will
not be unless they fail to exercise proper business judg
ment and precaution by limiting their evedits and en
forcing their colleetions,

“You are not doing the overnmbitions young mer-
chant a kindness by encouraging him to 20 100 far he
youd his eapital or immediate good prospects for husi
ness; you would be spoiling your customers and you
would soon have them in an unhealthy and hopeless
condition, harassed by a financial condition that detracts
from their efficiency as a salesman.

“In those of you who retail largely, there lurks a
germ which 1 fear—1 refer more especially to the piano
and instalment houses. 1 know just how casy it is for a
concern, habituated to piano instalments, to attempt or
ineline to apply piano reasoning and financing to the
talking machine business. | hog of you to see that your
tulking machine department stands on its own feet ; that
the small pereentages of piano payments are not applied
to your talking machine department—it is not n CRKATY §
your customers do not expect it, and, in some cases, it
will quickly consume your eapital, and stop healthy
progress if you persist in it.  1f each of you wonld make
up your mind to let the “other fellow™ have the un-
desivable  Vusiness, the undesivable  husiness  would
disappear. 1 was once told by a senior partner  that
“There are plenty of good people in this world to sell
goods to without going after lame ducks,' This is
absolutely true,

“You all have had experience with piano salesmen
who seem to be totally unfit to talk to anybody that can
afford to pay over $6 a month on a piano and who always
meet with the utmost suceess in reducing a $20 a month
prospect to a $10 a month payment and then exult over
their doubtful suceess. You all know that there are
peddlers by the thousand who could never think higher
than 25 cents a week payment on a rug or a elock—
don’t employ that kind.

Our company does not propose to finance that kind of
a distributer and the distributer should not, and cannot
(if the preseribed eredit terms are conscientiously com-
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plicd with) carey that kind of a dealer.  Your aim and
ours must he to so conduet our business as to conduce to
the longevity thereol o reiterate ‘Nafety Fiest," "’

Believes Fixing Resale Price Contention is Sound But

Legislative and Public Sentiment Against It.

ONGRESSMAN Walter 1. Mot oy gave those present

at the banguet of the National Association of Talk
ing Machine Jobbers above voeferred to, an interesting
talk on the mueh-diseussed subjeet of Price Maintenan
The Frank manuer in which the question was publicly dis
cussed just as he believes it stands to-day, makes his
remarks of more than ordinary interest to the talking
machine trade of the Dominion.

In purt Mr. MeCoy said: The court, as you know,
has in several cases passed upon the question adversely
to the right to control vesale prices,  Your contention
is that under cortain cirenmstances and surrounded hy
proper safeguards the fixing of resale prices, especially
it it is accompanied by standardization of prices, is an
cconomically sound proposition which, put into opera
tion, will in the end and on the whole result to the
benefit of the consumer, and so far as 1 am concerned 1
believe that your contention is sound. 1 do not propose
to elaborate the argnments which 1o my mind lead to this
conelusion.

I have been satisfiod by those arguments that many
of those who indulge in price eutting do so solely for
their own selfish purposes; that they have not the slight
est desire to serve the public by giving them good value
at a low price: that in using standard and largely ad-
vertised goods as leaders at eut prices they are morally,
if not legally, taking snother man's property for their
own henefit without any return for i that in the
long run the net result of these unf: methods will e
to deprive the community of its power to purchase some
standard articles hoaring a good reputation at any price
at all. and in many other instances to put communities,
especially small ones, to great  inconvenienee through
their inability to have such articles at hand where they
can easily be purchased, thereby forcing them to do
husiness with non-resident dealers. 1 helieve that many
other evils result from these unfair practices, but, as 1
say. you know them hetter than 1 do,

Is there any ground for hope that the Supreme Court,
in view of these considerations, may change its view
to price fixing? Very little, 1 should say notwithstand-
ing that, as 1 have stated, it has apparently left to itself
by its opinions on the Sherman aet the power largely to
guide a development of the law as though there were no
statute; and, of conrse, courts have heen known to e
their previous decisions,

It is strange that it is possible for a man to part with
the good will of his business and to agree legally not to
compete with the purchaser of it while, on the other
hand, & man may not sell the produet of his business, but
may not protect the good will of it hy making a reason-
able contract as to that product—the man who is going
out of business may proteet another, but the man who
stays in husiness may not protect himself though injur-
ing no one.

If T am right you are left to legislation for your

(Continued on page 79).
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Eight easy sellers—

WRITE FOR THE NEW DESCRIPTIVE FOLDERS
Union ;i3 Specialties

Union Specialties double the range
of your customers' machines.

UNION No. 1 cnables owners of Edison Disc
Machines 10 play Victor, Columbia and other
similar records on an Edison. It adjusts in-
staitly and easily without alterations

UNION No 2 plays Edison records on a Victor
UNION No. 3 plays Edison records on a
Columbia

UNION Modifiers enable the owner of any
machine to gt exactly the tone desired, using a
loud needle  UNION Modifiers are a big aid in
selling new machines

The UNION Sound Box is a new advance in tone-reproduc
tion designed to eliminate scratching

NEW ILLUSTRATED FOLDERS IN COLOR
Write for your copies to-day and see for yourself how

these handsome folders with full illustrations will interest
your customers and make profits for you

The Union Specialty & Plating Co.

409 Prospect Ave., N.W., Cleveland, Ohio, U.S.A.

DISTRIBUTORS
W. Doherty Piano & Organ Co., Limited,
Calgary. Alberta, and 324 Donald Sureet. Winnipeg
Fletcher Brothers, Limited,
633 Granville Street, Vancouver, B.C
Gerhard Heintzman, Limited,
4143 Queen Street West, Toronto. Canada

Layton Brothers,
ss0 St. Catherine Street West, Montreal, Canada

UNION .
Modifier for C. Robataille,

Columbia 320 Rue St. Joseph. Quebec
Machines

NOTICE
UNION No >
b ”“",,“ ia ';",;mi‘“”_" U.S. list prices quoted here
Gold Plated, $9.00 Duty extra in Canada
Nickel. cxidized, $8.00
INION

Modifier

USUAL DISCOUNT
TO DEALERS.

Nickel. or
oxidized

4.00.

UNION No. «
(shown in use with

UNION Sound

Box in upper left

hand corver |

Gold Plated UNION
oo. Nickel or Modifier
oxidized $1.00 for Victor

Machines

UNION No. . for +
Victor Machines |
Gold Plated, $¢.00

Nickel, oxidized, $8 oo

——
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Read this

“Our Columbia Agency and your ever-present
help has meant all the difference between former
failure and present success in the handling of our
business. We more than appreciate what you have
done for us, and we hope at some future time to
be able to reciprocate.”

The above letter reflects the tenor of many letters from Columbia Dealers whom
we have helped build up good businesses.

These letters probably explain why it is that we are the largest distributors of
Columbia Grafonolas and Records in Canada.

The keynote of our policy is to look after our dealers’ interests first, last and all the
time. That our dealers appreciate it is evidenced by the amazing and successful growth of our
business. To-day, we carry a larger stock of Columbia Machines and Records than any other
distributor in Canada.

We have most up-to-date facilities for prompt handling of orders, nearly all orders
being shipped the day they are received.

We realize that in the success of our dealers lies our own success, and our fourteen
years' experience enables us to anticipate our dealers’ wants and adopt most satisfactory methods
of filling them.

We thank Columbia Dealers throughout Ontatio for their loyal and hearty support. It
will be our constant endeavour to deserve this support even more in the future than in the past.

Any piano or music store owner who would like to know what good profits are
to be made in the proper handling of a Columbia agency should write to us for
particulars. We certainly have an interesting proposition to make to the right parties.

We've moved into new offices since last year, so look us up during Exhibition time.
Have your mail addressed in our care. Stenographers will be on hand to take dictation and
do letters for you,

MUSIC SUPPLY (0.

36 Wellington Street East
Note ¥, TORONTO . : ONTARIIO

foem =




...

CANADIAN NUSIC TRADES JOURN AL

An Open Letter
to Music Stores in General

The Music Store
is the logical place
for Columbia
Grafonolas

and Columbia
Double-Dise
Records

The talking machine business is a straight, clean-cut
proposition. It is a cumulative business, A family buys only
one piano in a lifetime and that sale consummated, the dealer
has made all the profit he can make out of that customer.
The sale of a Columbia Grafonola, on the other hand, is only

the opening wedge.  Alfter the sale of the instrument there is

the sleady purchase of records at a gnod pmﬁl to the dealer.

While you may not be able to sell a piano every day,
you would have to have a very poor location indeed not to be

able to sell an average of at least one Columbia Grafonola a

day, as well as a number of easy selling, good profit-yielding
Columbia Records.

In every large city, there are specialty stores that make
big profits out of selling nothing but Columbia Grafonolas and
Columbia Records; whereas, the logical man to make the

prufn out of this trade is the music dealer.

Surely, therefore, if these specialty men find it worth
their while to pay big rents and finance large stores and
attractive parlors out of the profits on Columbia product, it

will doubly pay music dealers who can dovetail the Columbia

agency into their regular organization with little or no extra

expense,

A properly worked Columbia agency has been the
means of putting many and many a piano dealer on * Easy
Street " as far as meeting his current expenses is concerned.
In one of Toronto’s biggest and best known piano stores, the
talking machine department pays all expenses. Piano sales
represent so much velvet.  Read the reason on the next page.

COLUMBIA GRAPHOPHONE COMPANY

365 Sorauren Avenue
TORONTO : : : ONTARIO
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An Open Letter
to Piano Stores in Particular

The Piano Store
is where the People

" naturally look fo.
We, and our jobbers all over the country, are con- rally look for

tinually helping piano dealers to build up a steady and quick- Columbia
repeating trade in Columbia Grafonolas and Columbia Records. Grafonolas

Right now, we are prepared to grant agencies in terri- and Columbia
tories where we are not as yet actively represented.  We solicit Double-Disc

applications at once from music dealers who are prepared to

Ao A Records
take up and conscientiously work a Columbia agency. i

We offer to Columbia dealers—

The goods the public want at prices the public
can afford to pay.

A standard product at fixed prices, rigorously
maintained.

A quick and frequent turnover.

Absolute protection for the business which the
dealer builds up.

Clever, aggressive and complete co-operation.

A sy ic, carefully thought out, b pulling
advertising and selling campaign OVER THE
DEALER’'S OWN NAME.

Reference to dealers of all enquiries and prospects
from his vicinity.

A free and constant supply of literature, catalogues,
window display matter, etc., calculated to increase
the business of the dealer.

Personal assistance in the closing of sales.

In brief, a Columbia dealer who wants to take advan-
tage of it, can draw upon the whole of our Canadian and
United States selling organizations for advice and assistance
in building up a good local business.

We have an interesting and profitable proposition to
make to a few good progressive music and piano dealers.
Write us for particulars and cory of “ Music Money™ booklet,
a book every merchant ought to read.

COLUMBIA GRAPHOPHONE COMPANY

365 Sorauren Avenue
TORONTO : : : ONTARIO
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Quick and Complete Service for
|

Dealers in the West

liu-day we are rra“_\' equipped to give exceptional service to Western Columbia dealers,

Our office, warehouse and shipping de

partments are now under the direct personal
supervision of one of the most experienced and

efficient Columbia distributors, |

This means, that you now get what you want, when you want it. You not only

get your order on time, but you get the order shlpped complete.

We say right here and now that there are big things in store for Columbia dealers
this fall. Between now and Christmas there will be a devel()pmrnl of the
the like of which has never been known before,

one to reap the greatest proﬁt.

Columbia business
The dealer who gets in line now will be the
We've got the goods,

We've got the facilities to handle them.

And we are advertising over the dealer’s own name.

With our head office in Winnipeg and our branch in Vancouver we are able to give
the best and most economical service in the West,

Altogether we are backing up Western C

“olumbia dealers more vigorously and with
greater co-operation than ever before.

So if you want to connect up YOUR store with the most profitable Talking Machine

line in Canada, write to us for particulars of our Columbia Exclusive Agency Proposition,

We are open to appoint live responsible agents where we are not actively represented.

| THE WESTERN FANCY GOODS Co.

e
J 16S Market Street East

i 562 Beatty Street
| M WINNIPEG, MAN.
}

VANCOUVER, B.C.
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Mr. McCOY ON FIXING RESALE PRICES.
Continued from page T3
remedy, and it will probably have to be legislation like
the Stevens bill diveetly establishing your vight to fix
prices, Tor it is not likely that any hill

> ting a trade
commission will for the present at least give vou relief,

though the bill entitled ** Act to Create o Federal Trade
Commission™ proposes 1o make  unfair competition un
lawful. The Sherman law will still be in your Wiy
You have hefore you a hard task and you might hetter
admit it, however clear to your minds is the Justice of
Your contention.  Legislative sentiment is agninst yoil
to-day, 1 feel certain, and so perhaps is public sentiment
atany rate, the majority of wembers of Congress whom
I have talked to have that belief.  1f public sentiment is
against you you will have to change it, 1f. in addition
to that fact, Congressional sentiment is hostile, you will
have to demonstrate to Congress through the public as
well as by heaving that none of “the evils which led to
the public outery against monopolics and the final denial
of the power to make them are likely to result from
legalized price fixing. Those evils are stated by the
Supreme Court as appears from one of my  previous

(quotations, to be (1) injury to the public; (2) limita
tion of production; (3) deterioration in quality, demon

strate not only that none of these evils come from price
fixing, but show affirmatively that the very opposite is
the case and you will sueeced especially if you ean de

monsteate further that it you arve not given the right

Which you seck, the practice of vetail distribution as now
prevailing may be seriously enrtailed if not wiped out
and a rvetail monopoly established in its stoad

As 1 read the Stevens bill, which undertakes to give
you the right which you want to have, it suecessiully
guards against the evils which were enumerated in th
Standard Oil case, for it gives yon nothing it you have
any monopoly or control of the market for articles 1
longing 1o the same general elass of merchandise as that
i which you are dealing: or if you have even so much us
i tunderstanding™ with o competitor in regard  to
prives, and it is the possibility that such understand
ings can be more casily arvived at if vou have the power
to fix prices, which is used as one of the strongest argn
ments against your contentions.  The provision in the

bill for a standard and publicly anvouneed price will go
a long way, | helieve, in bringing public sentiment to
your side of the proposition

It has ocenrred to me to suggest that mayhe yon will
have to aceept a provision which will provide that the
prices fixed fe
course, the ohj

iy article shall bhe  peasonable.  Of

tion which is immediately raised to such
A proposition is that it will lead to uncerts nty and

litigation, but the fear of unreasonable prices is one of

the things that have stood in your way so far as Congress
Is coneerned, and, in fact, is the very fear which leads
to the enactment of the Sherman law, namely, that under
monopoly or partial monopoly prices are raised to an
unreasonable height

Stock Records for the Middle Classes.
UNCHEON hour is a mighty interesting part of the
day for members of the Journal staff, hecause then
men t
I

k and argue so that there ustally is good copy to

edap. The other day one of the Journal men Wi

ecating with theee vetailers who diverged from polities, the
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Hindu situation in British Columbia, and  from  the
Enropean war dispatehes, to swap views on the methods
of the large departinental stores vs. those of the specialty
shops

The three agreed that the most sueeesstul merchandis
ing methods to-day were those that wimed at building up
# conneetion, not with the exelusive sets of society, nor
not with the extremely cheap class of trade, but with
the Targe middle classes, One man well up in the employ
e retail bouse said We want the average man
and the average woman,  The v ry high-class trade and

the bargain-hunters may deal wherever they like

It would seem that every store must decide upon what
class of trade it intends to cater to, and then buy aceord
ingly. In this respect a talking machine dealer who is

not in a position to stock a complete eatalogue of records
is in the same boat with the landlord of « hoarding house
at a summer vesort, 1 he caters to the young folks who
want to dance and sing and play until 2 4. every
night, he is not going to have many  guests returning
season after season for a complete vest.  On the other
hand, if the house gets a reputation as a place for a good
quiet, restful holiday, there won't he many youths and
maidens patronizing that resort for a “good time,”?

The advice of the thre
to buy for the average elasses and let the halanee of your

demand take eare of itself.

retailers above referred to was

Ane

abinet just brovght vut by Newbigging Cabinet Co., Lid,, Hamilton, tor
Edison B6o type. It is mission finish and known as No. 74 design

Special Fields for Enterprise.
UIDED by the counsel in the for going paragraph,
perhaps the majority of talking machine depart
ments would prosper. Yet adherence to the market to he
found in the middle classes disregards the taking ad
vantage of special opportunities, which vield good re
turns.

Tuke the foreign record teade for instance, 1t is self
evident that this business has only heen seratehed over
on the surface, and even the seratehes are not deep. How
anything worth speaking of 1o
apprise the foreigners around them of the records avail

many dealers are doing
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f Special
! Announcement
TO THE

Dealers of Canada

siderably more to make, and we are obliged to ad\':mcelheprice
to all, the slight advance is a Jjustifiable one ; won't you therefore re- ‘Y
turn any of our old needles to your distributors for full credit and be
charged a difference in exchange at the rate of $15.00 per dozen,
Thus you see the needles will cost 25¢. more each and you will obtain
50¢. more for them (for they will be retailed at$2.00 instead of$1.50
as formerly) and give your customers an article that will positively
delight them,

! UR new sapphire jewel needle is .nhwlulelp perfect, it costs us con-
|
i
|
i
|
|
|

!
¥ INCE the jewel in our old needle wis the only weak point, we have

| overcome that by using a sapphire jewel (instead of a ruby or

i garnet) which is known to be the second hardest stone mined (the i
i diamond of course is the exception). Now if any of your customers ‘
l have our old needles that are not satisfactory they may return them |
i direct to us for the new one, at no additional cost to them, nor to

]; vou, this applies to needles that have been sold only.

|

y

i

HE following are our distributors for the different provinces,
please write them to-day, for the season is soon on. You
should have this little Jewel in stock f ndeed it is a jewel.

Permanent Phonograph »sec sexoie

COMPANY, INC.

1128 N. WINCHESTER AVENUE
CHICAGO, ILL.

Canadian Distributors

THE MUSIC SUPPLY CO. DOHERTY PIANO CO.
3 Su K. Toronto, Ontario 321 Donald St, Winnipeg, Man.

For Ontario and the Maritime Provinces For Manitoba,

THE WESTERN FANCY GOODS DOHERTY PIANO CO.

CO., Limited Calgary, Alberta. For Alberta, !
562 Beatty Stree Vancouver, B.C. CHILD & GOWER

i el e “'.IIII. s..k..f'l.".ll. For \.H\“dll hewan

THE WESTERN }
C

NCY GOODS

ed.

168170 Market St. K, Winnipeg, Man.
For Manitoba.

THE NATIONAL TALKING MA.-
CHINE Co.

Hlun-lynf Ave. and King St. Winnipeg, Man.

or Alberta and Saskatchewan,
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The
negligent in

able in their particalar language banks and ex

press companios are not announcing the

rates for the purchase of money-orders in the native

language of the Jews, Chinese, ofe

Fhe Journal knows a manufacturer who claims his
hest factory ciployee is a foreigner carning $4 o day
Phe latter owns a house and has money in the bank, e
used 1o play the violin, but often after a hard day 's work
is too tired to take up his fiddl

riper prospect !

Could you imagine a
He has never had any talking machin
salesman put up any proposition to him, and it is douht
ful if

tongue

he knows he could procure records in his own
Also there are many ordinary records that h

could and would appreciate

Past Record Sales Not Always a Guide.

UCH has appeared in these columns of late regard
machine salesmen
tuste  in
Time spent in doing that is tim exceedingly well spent
But it mind that b
index shows Tom Smith has bought a cortain class of
months hack, it guarantee that Tom
likes that music and will continue buying the same wrade
of musie for all time

Inmproves,

ing the necessity of talking

studying the individual customer's records.

must be horne in card

Huse your

cord for does not

Taste Generally speaking, the longer on
owns a talking machine the

the hetter

wore readily does he by

records.
Old Customers Become New Ones.

N“'l' only do tastes improve in records, but in machines
also. Too seldom do dealers consider owners of the

cheaper types of machines good prospects for the mor
expensive models,

A man who carvies three good insurance

ivies of
FLOOO cach is generally an easier mark for an insurane
agent than a new man. The better player a violinist I
want a real good fiddle,  The
voung fellow starts in a town band with a cheap cornet

comes the more does e
but as he improves and the music grows on him he wants
a silver mounted instrament which, when he gots it, Iy
comes a real treusure

For this reason the talking wachine department
should keep in touch with every purchaser, even of th
cheapest models, with a view to replacing that machine
later by a better
should carefully guide customers in their selection of
cords, so as to maintain a keen interest in the home in the
talking machine.

Cabinets for Old Customers as Well as New.

A.\l)'l'lllih’ way in which old customers hecome new

one. For this same reason salesmen

ones is through selling them a talking machine
cabinet.  Never were cabinets for dise and exlinder re
cords as saleable merchandise as they are to-day A

cabinet is a creditable addition to the furnishings of a
home in looks, in convenience and in value received, for
a comparatively small investment

Aside from this, a liberal stock of eabinets in the
musie store is a good investment for talking machine
display purposes. Tt is seldom one sees a show window
given up to a cabinet display. Isn't that a mistake ?

The Effect of the High Priced Types.

IMID dealers, it has heen suggested, are afraid to

stock up with the higher priced talking machines,
feeling that none of their customers would invest so
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el money ina maehine, knowing that o really gom
mstrwment conld In purchased for less money
\ osuecesstul talking waehine wan has pointed out
the ervor of tuking such a stand. e states his ox
pericnee goes o show that the very presence in the
store of the most expensive types entses the buyer to in
Vest more money than he otherwise would
s dealer evidently works on the principle that
many people figure on buying on average article rathe

than cither the dearest or th eheapest I'hus the sight
and examination ‘of wore costly models causes them to
decide in their own minds that the wmid-way instru
ment a8 a grade or two bigher than they had originally
considered
|
Mr. AL B Pollock, head of the Pollock Manufactyring Co . Ltd . Berdin, O

Talking Machine in Education,
A SIGN of the times was the interest shown in sonnd
reproducing  instrioments edueational
standpoint by the National Educational Association of the
United States. At the
in Minneapolis and St
teachers

from an

annal convention of this hody
Panl

demonstrations of  the

some twelve  thousand

received sound repro

ducer as an educator

The United St while
refusing to talk officially, has adwmitted that his de part
ment has given considerable study to the

es Commissioner of Education

talking ma
chine for educational purposes

The above facts are not here stated to show advanesd
enterprise in the United States, bat to emphasize a use
for the talking machine that represents a large and per
manent market

It remains for some enterprising Canadian dealer or
distributor to enlist the interest of
county and provineial conventions

What is Your 1st Payment Policy?

SI'N'IH-T'IZ\I(Y A. E. Yont, of the Massachusetts Tome

Furnishers’ Association, is quite convineed of the im
portance of the initial payment in an instalment sale

edueationists  at
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He says failure to observe proper safeguards in this
respect has cost dealers heavily.  Dealing further with
this question Mr. Yont thus « xplains his position: **The
instalment business differs radically from any other line
of eredits.  The ordinary method of vestigating a pur
chaser secking credit is to find out the financial responsi
bility, and the dealer depends almost entirely on his
imvestigation on this point.  In the instalment husiness,
however, the question to he lvestigated is not so mueh
the finaneial responsibility as the moral responsibility
Theoretically, the goods themselves are seeurity,  As a

matter of faet, however, no dealer would s Il & customer
it he had the slightest expectation of heing compelled to
depend on the goods themse Ives to satisfy the claim, The
fact that he ean retake the goods under the lease is a
moral inducement to the lessee to fulfil the terms of his
or her agreement, and this is the peculiar feature of the
instalment husiness

When this moral responsibility s
lacking the instalment system s defeetive Now let us

Me. Arthur Blight the well known Te
8 reported in the

o Baritone, who is now an Edison artist
issue of the Journal

see what brings about the moral obligation. There is
little question but that this is governed largely on the
first down payment

“This payment constitutes what may he called the
mvestment of the lessee Suppose the purchaser obtains
goods to the value of $300 and pays $30 down This is
on a 10 per cent. hasis and some dealers are willing to do
this. The purchaser has invested $30 as against $270
belonging to the dealer Perhaps one or two payments
are made and then there is o defanlt Possibly the pur
ser obtains a situation some distance away

The cost
of moving the goods wonld he as much as his investment
and the question arises as to w hether it is worth while for
him to keep the goods

“In many eases he will voluntarily give them up
and it is easy to see that the degler has suffered a heavy
loss, It is the general experience of the teade that two
thirds of the cases where goods are tuken back are due
to the fact that the first down payment was too small
If this lessee had been compelled to pay at least 20 per
cent. to 25 per cent. down, as most of the reputable
dealers require, he would probably have kept the goods
Such an occurrence is not uncommon and the dealer who
suffers has only himself to blame

There have heen a number of discussions among the
councils of the association as to the uniform first pay
ment. It is the general feeling among not only the
representative dealers but among heads of philanthropic
organizations that the first payment should not he too
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small. 1t is liable to bring on lax business methods on
the part of the lessee and induce him to assume a larger
burden than he can eu y. Selling goods is easy, hut
collecting is a fine art,”
Selling the Local Musician.

A DEALER recently telling about some of his husi

ness encounters, related with  groat  satisfaction
how he sold a talking machine to the le ling musical
authority in his town Early in his experience with his
talking machine department, he vealized that upon a
sale to this particular musician hinged  several other

sales to the hetter howes

For some time the dealer’s efforts met with no en
vouragement until it finally ocenrrved to him that he was
using the wrong arguments on  the town's musical
authority.  He changed his tactios and began in o series
of letters to draw attention to the class of artists not
only willing, but anxious to perpetuate their voices hy
means of the dise or eylinder.

It was not to he expected that the response wonld he
tmmediate, but by carefully selecting his ammunition, as
he did, 4 Auny eir
cular or special piece of literature that the manufac
turers issued relating to the topmost artists making talk
g machine records, was Judiciously forwarded to the
local musician

Finally the latter deigned to visit the dealer, e
listened to a few records hut only granted
remar

wvorable impression was inevitahle

A chanee
L however, divalged the name of his favorite musi
clin. The rest was easy, and the result Was most pleas

ing to hoth the dealer and his customer,

Judging Public Taste for Records

A'l‘ this advanced stage of the talking machine trade's
development the selecting of the new records to
come out each month is no sinecure With machines in
multitudes of homes, owned by people of such diversi
fied likes and dislikes, the talking machine record fipms
have similar diffienltios fo those faced by music puh
lishers, viz, Judging that vy
thing known as public taste
I this connection interest attaches to the remarks
made recently by G,
Co’s recor

rinble and fuctuating some

lell, ehaivman of the Columbia
committee, from which the following are
taken: “The desire of the many for music that appes
to them must have the right of way over the desire of
the comparative few whose intorest is bound up in the
academic forms—in the music of fhe intelleet as dis
tinguished from the music of the emotions, and, in short,
such various forms of “classical” music as the average

I8

man understands to he music which he cannot under
stand, a statement with which he generally dismisses the
subject,  In the record business, as in many other situa
tions in life, there is safety in numbers

“The talking machine and the sound record, like all
other commoditios of universal import and utility, must
appeal primarily, mainly and all the time to the average
man, to say nothing of the average woman, and the
average man is neither a musical sharp nor altogether o
musical dunce. He is, as a rule, not especially interested
in majors and minors, tonjes and dominants: the chord
of the dimini hed seventh may fairly shrick at him and
he knows it not. He does know, however, that certain

kinds of musie give him pleasure, Through the medinm
of his emotions they appeal to him and cause the quick-
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ening impulse that everyone feels when strongly moved
He may recall songs that he learned at his mother’s knee
thirty, forty or fifty years ago—the simple tuneful airs
that were played on the piano in his boyhood evenings
at home—the ballads of his sweetheart days,

CBriefly, what he understands as music to he sought
for and enjoyed is melody—frank, free, unrestrained,
singable, understandable melody, to which his pulse or
his feet can keep time and on which his mind, wearied
perhaps with many business affairs, can linger with satis
faction and comfort.  Of the classies he aceepts such as
by their nature he can easily digest, and the more he can
be made to hear of them the stronger and more avid
his digestion becomes,  But he is a brave man who
would set hefore him in recorded  form the complex
tonalites of the “moderns” in anything but homeopathic
doses.  Outside of the jingles of the day, it is the melody
that has stood the test of time that perennially interests
and delights him.

And, after all, is he so very far wron, Though
my personal taste may not quite always coincide, | ean
didly admit my sympathy with his point of view. Pro
verbially and every other way life is short enongh, and
in the average sane, normal life there is a very great
deal beside musie to be thought of. When the time for
music comes, in such a lite, musie is a matter of melody
and the simpler harmonies, and who can say  that it
should not he!

“To a great extent familinreity is the keynote in an
appeal to public musical taste, and though to the pro
fessional musician the song that he sings for years on
end, or a composition that he plays a thousand times
over, may hecome trite, commonplace and hanal, as a
matter of faet, it may he and probably is nothing of the
sort,

svertheless, it is by opening up new avennes of
musical appreciation that real progress is made, and sneh
must he onr objeet to every degree that husiness ex-
pedieney  will - permit, and by inducing, however
gradually, a permanent taste for what is traly great and
enduring we build an asset for ourselves that grows with
the years and makes for continuous advancement and
prosperity.  As hefore stated, it is in the end largely a
matter of familiarity.  Contrive to make a man listen to
anything four or five times and almost invariably he will
grow to like it if it is good, e may even come to toler-
ate it i it is had, though not for long. To this end the
classies that are neavest the heart of a majority of true
musie lovers must he drawn upon with more or less fre
queney

THE MODERN DANCES.
By Robert Shaw.
lN view of the widespread eriticism concerning  the
modern dance, may 1 be permitted to say a few
words.

If we bar dancing from the world, we bar one of the
supreme human expressions of happiness, and exulta-
tion,

The tiny child skips for joy, and prances to the
music of the hand organ, long before it knows the differ-
ence hetween happiness and sorrow,

In time of festival, in many countries, dancing is the
keynote of the gathering.
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The attempt to start o moral campaign against all
modern dancing, is destructive, vather than constroe
tive,—unless we offer something better in its place—un-
less we go forward to new dances, that appeal to the
moral sense, uas well as the eye,

All work and no play dulls hoth Jack and Jill

When young working men and women dance, they
fling off all morbid introspection, they become alert,
alive, full of zest, and of life.

For the moment they forget all grey, and sordid in-
fluences—therefore 1 eluim the hest course, in the in-
terest of morals, is to encourage dancing, as a healthful
exercise, and as a fitting reereation,

1 helieve that only a small portion of hoys and girls
who go to public dances dance vulgar steps.  Some of
them perhaps impulsively, It chiefly beeause they do
not know any hetter,

They want to danee, they want the pleasure and the
exeitement,—and they take it, as it comes to them, the
had with the good,

It is the duty, of the exponents of the **Modern
Dances,” to eliminate the bad, and encourage the good,

Surely, there cannot be as great moral danger in
dancing, as in sitting, huddled together close, in the
darkness of a sensational, moving picture show,

Surely, there cannot be as great moral danger in
dancing, as in following, with feverish interest, the sug-
gestive sex-problem drama.

Nor from my point of view, is there as much harm in
duncing, as in sitting home, in some dreary little hall
bedroom, heneath the flaring guss, reading the latest
erotic novel, or the story which paints viee, in alluring
colors, under the guise of deseribing lite as it rveally is

The Maxixe and the Tango, are only two of the
modern dances,

In the One Step, the man must hold his  partner
loosely, if he does the pretty measure, where he steps to
one side of her as they dip.

In the Hesitation, the steps requirve that the man and
the woman he slightly apart.

The Turkey Trot, the Bunny Hug, the Grizzly Bear
were dances that vichly deserved much of the abuse they
received.

But they have all died a natural death, beeause more
attractive dances were offered in their place.

This then is the mission of the modern dance.

In this way will all ohjectional features he thrust
aside, as the statelier and more graceful steps are daneed

A child of the tenement would be delighted, if put
into a beantiful, clean, and airy play room.

So will be the men and women, of all ages, when we
show them how to dance the modern dances gracefully
and modestly.

The lare of the rhythm, the sense of flinging aside
the weariness of the working day, is as strong in the
heart of the girl behind the counter, as in that of the
girl in the private ball-room.

The man who labors in the humbler callings, is as
interested in his girl friend, and as anxious to dance
with her, as the young man in what we call “‘society.”

And what is more, 1 do not, and will not believe, that
all those young people, the fathers and mothers of to-
morrow, who are working and striving to earn honest
livings, and to rise in the world, connect their moments
of recreation with suggestive ideas and unworthy ideals.
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THE “MULTITONE"

is really round in shape, like a tiny ball
It is permanent unwearable. It renders a
clearer, richer tone than usual. [t does not
wear away the record as does the sharp
needle point of other disc playing instruments.

i - A 3

FOR Trit FOR Tt ~"roR The

GARDEN PRTY HOME CInCiE SMALL ROOM
By a simple adjustment of this sapphire holder
you can obtain any tone desired, from the
most mellow to the loudest, and can thus
change the tone to suit your taste, particular
records, or the size of your room.

THE “UNIVERSAL"

Adaptable to all Talking Machines

This sound box slips quite easily on any make
of disc playing instruments, thus enabling
users to listen to the enormous repertoire of
Pathe double sided discs.

INTRODUCING

athephone

It is with no small confidence that we introduce in Canada, the Pathe
phone, for it is the most perfect talking machine that has ever been
manufactured.  Built by the famous house of Pathe Freres, Paris and
London, it is recognized the world over as the *“*Machine with the
Human Voice. Its way of reproducing is totally diflerent from all
other instruments, for it is fitted with the Pathe Unwearable Napphire
Point, which has the dual advantage of neither wearing itself, nor
wearing the records, With the Pathephone there ure

No More Needles to Change

and all scratching and surface noises are reduced to a minin um, as the
Sapphire point is round in shape and glides smoothly over the disc
grooves, unlike the needle point, which wears so quickly, that even the
manufacturers recommend you to hange them after playing each
record. It is obwious that the needle deteriorates, and that the repro
duction must weaken as it reaches the end Whereas the Pathe
Sapphire point is always the same- iy ing the real

Reproduction of the Human Voice

A simple demonstration will enable
statements.  Dealers will find Path
selling points are numerous

U to realize the accuracy of our
1es easy and pleasing 10 sell as
Pathe discs are all double-sided

Over 20,000 Selections

in all languages to choose from
lustrumentalists, Orchestras g

. made by the most famous Singers,
I Mirthmakers in the world, such as
Mesdames Albani, Kirkhy 1 unn, Ada Crossley, Carrie Tubb, M wrgaret
wooper, Evie Green, Marie Lloyd, Vallandri; Messrs. Caruso, Titta
Ruffo, Sammarco, Ben Davies, Slezak, Harry
Harry Lauder, Little Tich

H.M. Scots Guards, et Vet

Reynolds, Marcel Journet
Harry Fragson, Guarde Republicaine, Paris,

Write to-day for full information,
and complete Catalogues

WHOLESALE DISTRIBUTORS
For Ontario

Messrs. THE GLENDON PIANO Co.,
Ryrie Building, Yonge and Shuter Sts.
TORONTO, CANADA

For Wastern Provinces

Mr. J. W. POISSON,
Messrs. The Canada Bond & Debenture Assn,
301 Lindsay Buildings,
WINNIPEG, CANADA
For Quebec

J. A. HURTEAU @ CO., LTD.,
316 St, Catherine St. E,,
MONTREAL




—

CANADIAN MUSIC

To them dancing means a stretehing of the mental
museles, as well as those which are physical. It means
something different from the dull daily vound: it is al
most as natural as the desive for food and sleep.

The forbidding of the “modern dances™ in public
centres is dangerous. 1t sets that alluring sign " For
hidden fruit™ upon what, otherwise, wonld arouse no
prurient curiosity,

It is not difficult to find the explanation of some of
the undesirable dancing,

Your young people attend at our theatres, dancing
exhibitions, in wodern light opera and in vaudeville
sketehes  which are (so the programme tells them
modern ball-room dances

The man on the stage flings his partner about with
an Apache wildness: she elutehes him around the neek,
and is swung off her feet, They spin swiftly, or undulute
slowly across the stage, and the progranime calls it a
“Tango.”

Your young people go awuy and talk of those **hall
room dances.”” They try the steps; they are novel and
often diffieult, and they arouse their interest.

The result is that we find scores 0] young ||<'n|!|<
daneing, under the name of “One Step.” or ** Tango,”
the eecentric dances, thus exaggerated, and claborated,
to excite the jaded audiences of a roof garden or a music
hall

Modern dancing has come to stay, whatever way he
the current opinion.

The modern danees are not vulg
they embody grace and vefinement

Real dancing is not a species of gymnastic contor
tions, nor hoidenish romping, though we have vecently
seen hoth, in the hall-rooms, and on the stage.

The tendeney of the moment is strongly in the divee
tion of the slow and graceful dances, of  which  the
Minnet was the fiest

To he tealy graceful in dancing presupposes o cor
tain stateliness, u dignity of movement, that has charm,
rather than gymuastic skill hehind it

Shuffles, and twists, and wriggles, and jumps are no
longer words to he used in connection with daneing

The exercise gained theongh the new danees is just
as great, the henefit just as lasting, and the pleasures
much more, than it was in former dan

Dancing should be the poetry of motion: the steps
are mere incidents.

What is important is, that the dancer should he so
attuned to the music, that he merely  expressed  the
themes of the composer.

He is, as it were, a poetical avehitect, who builds with
his body, the graceful formations (which delight the
evel, and express what the music breathes forth in its
harmonies.

on the contrary

PR,

Stately dances are easier, in some respeets, and really
prettier. than vapid ones,

The slower the steps, the more intricate the measnre
and the more subtly dignified the tempo of the musie,
the wider range one has for painting “songs without
words, " and the more gracefully one can use one’s hody

There will, T suppose, always he a cortain element
among the younger set, who like to romp on the floor, as
if it were a kindergarten play-room, but this element
now-u-days is small.
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People have altered the idea, that only youth and
daneing, are synonymous

The gray-hair
affairs, are seen
generation

Lomateon, and the sedate  wman  of
ancing as often now as the younger

That in itsell proves that dancing has attained o new
vitlue, for it offers something as grateful to the old, and
middle-aged, as the young.

Moreover, I do not helieve that our present dances are
the last word

I think the shifting season will find us dancing varia
tions, not only of the slow waltz and the Oxford Minuet,
but, that the dances of to-morrow will be a wodified form
of Nir Roger de Coverlex. and the Minuet, itself,

At any rate, | think we will go back through the
range of the stately steps, and will probably adopt the
old rul
fing

that the man should touch only his partner’s

s, a8 they teead the measures of the danee

I all the veconstruetion the Tango will play its part.
Also the Maxixe and the One Step and the Hesitation
Waltz, and all the dances of to-day

AlLof these are full of gracetul steps, and all of them
have essential qualities. that are like a faxen thread,
upon which we shall string aur pearls of new dances,

Ao g
NEW RECORDS A, ]

EDISON RECORDS FOR SEPTEMBER.
4 b,
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Al o Acconnt 4.1 Yo (Rolman

Trving Gillotte

Heurts
"Twas

ani Venrtian Tnstumental Quariet
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Manuel Romain

Conversutiona] duet, orchestry
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40z 1 Sumuel Gard Dance Hits (Recording Supervised by G. Hepburn Wilson)
) 7 Brazilian Dres Mux i
e ) ol bral Edward Mecker Too Much Ginger (1 ' i Wand
! 81 Mona | Platemam Howit )
‘ | b (Euro ' Promennde Band [ the M «
For d I'ri Hand
' v ! G, Harla ¥ Beautiful Sea (4 One sty
o ) ! 5 A Plenty (1 ), !
o ) Moneh \du 4 \BAR ngle Jumbour I Onpe st )
' ) fock nd ]
T ) M Darothy Waltzes  ( Rod I |
vt B ¢ | Trving Gille nd §
84 Cocile ( MeK Hesitutioy v, 1 !
' Hind Standurd Orchestr On with the Da N i W
M ] ti's § Band
TER T M l Han 10INCH DOUBLE-DISC RECORDS 85
i \ ~ 2 V \ ] AMIBBT You've Here and I'm Her Ker Ed, M
Orchestra accomy
The Walle Walla Man (Bennett Q )
accomy
COLUMBIA RECORDS FOR SEPTEMBER i) Had Vs Honry § B o oo A
He 1 i | i
SYMPHONY DISC RECORDS $2.00 Hal \ I
Forest (Ronald), Maggie Teyts vano,  In Eng By th " i ) i
th hestra y W
Me it Al e Endeaving Young Charms  (Moore VIS64 Don't ( Poor 0
M { prano.  In_English. with orchestrs Some Da ho | Y i l M
YMPHONY DISC RECORDS $1.60 o
| el Desting (Verdi In Thix  Sole Hour \ They ‘re o Mex | i
M Kingston, tenor 1 Lowis Kreidler, barit 1 b ny
h orch He W . i and ¢ \

. Deliluh  ( Saint Saen S Prayer,  Mor

i r. In_English, with hestrn

TWO GREAT COLORATURA “(s“m BY BERNICE DE PASQUALI
3.00.

IR ‘ Mozart Dranet). Born te Pasqun pra

liam Halle. barit Or
10.INCH DOUBLE DI
1 dust for Tonight ({

BLUE LABEL REGORDS $100
Tare Woleter, oomte i

1
Quart 0

R the 4 Coxtel (Tl Manuel I

Th stafl of Fietcher Bros., Ltd., “'snapped" on their Dominion!Day outing

Verd

1 Caro Nome Dearest Nume Bernice de
Pasquali, sopra In Ttaliun, with orchestrn
YSAYE PLAYS DVORAK'S CELEBRATED ‘‘HUMORESKE'' - $1.50
G908 Humoreske (Dyvorak Fuger v iolinist
10.INCH BLUE-LABEL DOUBLE-DISC RECOR[') \’ll 00.
8 Exhortution (A Negro Sermon Caok Reed Miller, tonor
Orchestra accomy .
1 tome (Homer ) Frank Croxton, b Orel . my
10 INCH DOUBLE.DISC RECORDS -85c
“"on Hill (Kik Song) (Heis) Poerless Quartet.  Orchestr
I Lang % I Hund
B 1 he  Macking  Hire Shern Sh Powell
the M € Wird (Winner Belmont, whistling
1 i Gold (Fili a' O Buong Berkes Bela
e Comearastion (i 1 Berkes Belu Orchostra
0 Mol f Sen Chant Rt Peerless Quarter.  Orchestea
Medl f lig d Hornpipes (Are, by Smith Walter
Biedermunn, violin Orchestrn aecomp
Dream alee Brillunt Zimmerma Lo Zimmer
. trombor Band necomy
Star Polkn (Smith Marshull Lufsky, §

VANCOUVER PIANO HOUSE STAFF MERRY
MAKING.
Fletcher Bros. Employees Cruise Among Islands.
The illustration on this page shows the Vanconves
staff of Fleteher Bros., Ltd., on a Dominion Day onting
which included a fifty-mile sail among the islands lose
to Vancouver,  As the currents

are treacherous and the
reefs many in these picturesque channels. considerable
craft. This

'ty. however, as the staff

nautical ability was necessary to handle the
was no great problem to this

comprises everything from a she

uker to a ball expert
and in Mr. Lewtas, manager of the graphophone depart
ment, was discovered a very competent skipper

It will he noticed that the business instinets of th
pleasure party could not he entively climinated. even on
July 1st, henee the *“Gerhard Heintzman® and
lwbia™ placards,  These were

seen by many pienic
amd yaelting parties wet with durving the day. which
proved a most delight ful and beneficial onting
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We are
Wholesale

| Distributors

FOR ONTARIO and MARITIME PROVINCES

' PHONOLA

DISC TALKING MACHINE

Also FONOTIPIA
ODEON

AND

JUMBO

RECORDS

Finest and best Records in existence, embracing those by McCormack, Kubelick,
Emmy Destin, Slezak, Grenadier Guards Band, and many others. Send for catalogue.

Read the next Two Pages,

then talk with us : :

WHALEY, ROYCE @ CO., LTD.

YONGE STREET

TORONTO - - - CANADA
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Ask Us to Send You Fuli Particulars of the

Phonola Proposition "
; It Will Interest You "
% THE PHONOLA MOTOR '
1 "‘{'f |

ns H\!Ilyyl du the

consumy )¢ p I'he IV.\I
orkmanship are
used in the manufacture

these motors, They run abso

lutely noiselessly, govern per-
tectly and if handled with care
due a good piece of machinery
will never get out of order.

“PRINCESS

“CROWN PRINCE "

THE POLLOCK MFG. CO., Ltmtted !
BERLIN - - CANADA

FOR DISTRIBUTORS SEE OPPOSITE PAGE.
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THE PHONOLA PLUS OUR RECORD

PROPOSITION

PROPOSITION

Gives the retailer the unbeatable, unapproachable
opportunity in the talking machine world of Canada.

FONOTIPIA

Double-Side 11 and 12 inch, $1.50 to
$3.00

Bonci 11 inch records at
$2.50 with operatic selections by
hlm on l)ﬂll] 5|d1"5 glv(' some |d("ﬂ
of real record value. You get
this in the Fonotipia line. Fono-
tipia ca!alugur shows superior re-
cordings of such eminent artists
as Bonci, De Lucia, Garbin,
Gilion, Grassi, Zenatello, Amato,
Coradetti, Sammarco, Didur,
Hidalgo, Russ, Kubelik, and
many other soloists, also the
Orchestra of La Scala Opera of
Milan, ltaly.

ODEON

Double-Side 10-11 and 12 inch, $0.90
to $3.00.

These like the l‘.(bn()llpla
have a continental reputation for
big recording quality, and for the
standing of the artists. Show your
customers John McCormack and
Leo Slezak records at $2.00, se-
lections on both sides. There is
an interesting list of Odeon talent.
See the calalugua There is
music by the Irish Guards, The
Scala, London Palace, Imperial
Infantry Guards and Beecham's
Infantry Orchestra.

JUMBO

Double-Side 10 inch, 85 cents.

Popular records at popular
prices, These are the populal
r:-mrdlngs of our senes, and
their popularity is permanent, not
the kind that dies in a month.
Besides Solos, Duets Trios,
(banenn, and selections of the
H.M. King's Band there are
cornet, concertina, banjo, piccolo,
cello, whistling and other solos ;
and of course there is the cor-

rect dance music.

These records are entirely free from needle scratch. They

play longer th

an any other record of equal size.

Every record has

attractive selections on both sides, There is never a blank or a poor
choice. They can be played on any make of disc talking machine,
and will improve the tone of the machine.

THE POLLOCK MFG. CO., Limited

Manufacturers of the PHONOLA

BERLIN

WHOLESALE DISTRIBUTORS

CANADA

WHALEY, ROYCE @ CO., Ltd., Toronto The NATIONAL TALKING MACHINE CO., Ltd., Winnipeg

For Ontario and Maritime Provinces

For Western Canada.
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MUSICAL
INSTRUMENTS

of every description.

BAND INSTRUMENTS
‘“‘ Imperial "
“Ideal "
‘‘Sterling "

GUITARS

MANDOLINS
BANJOS
HARMONICAS
VIOLINS
STRINGS

‘“ Imperial "
“Ideal "

FAMOUS “Imperial” ROSIN

SHEET MUSIC AND BOOKS
Publishers of the Famous
“Imperial” Edition of

50 cent music books
‘‘Elementary Classics”
“Famous Classics”
“Melodious Recreations”
“Primary Classics”
“First Pieces in Easy Keys"

Also
“Mammoth Instrumental Folio"
“Empire Song Folio"
120 Scotch Songs
“Read’s Easy Tutor"
“Church and Home Sacred Songs”
“Bellak Methods"

We can supply anything any-
time, at lowest prices, in music
or musical instruments.

PHONOLAS and
| Fonotipia

RECORDS |gican

We are distributors for
Ontario and Maritime
Provinces

ﬂ
While in Toronto
for the Exhibition

You cannot do better than
make your headquarters our
office---237 Yonge Street---It's
centrally located---handy to
the other places you want to
call at. Anything that we
can do to add to your enjoy-
ment will be a pleasure.

Look Out For Them

When you are visiting the Toronto Ex-
hibition you will find a case of Whaley-
Royce Band and other instruments in
the Manufacturers’ Building. A few min-
utes’ inspection of them will convince a
dealer of their superiority.

Western Dealer Service

Warehouse:- Donald and Princess Sts., Winnipeg

A feature of the Whaley-Royce service
is the branch warehouse maintained at
Winnipeg. With a complete stock at
that central point the dealers in Western
Canada have the advantage of prompt
shipments and a saving of time in secur-
ing goods.

WHALEY-ROYCE @ CO.

LIMITED
Toronto and Winnipeg
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$663,650,000.
The last Government Bank report shows the com
bined savings bank balances of the Canadian
people to be over $663,650,000.

WII.\’I‘ the condition of trade has been for the past

SIX or twelve months does not concern the busi
DeSs man now as el as what s going to beo Many
would pay a good price for an aceurate reading of the
future, which of course, is impossible — In the mean
time the music trades of Canada have been faving re
markably well in comparison with other industri

Though music is as necessary to the welfare of wman
Kind as is raiment and shelter, pianos ave still eatalogued
by many amongst the luxuries, and for that reason the
sule of them is immediately offected by the fiest inkling
of & money seareity or a fit of cconomy,

That the music industries have stood up so well
under a period of a general business contraction is the
logiieal result of the nature of the business.  Pinnos are
marketed as a specialty, they are sold to the people
not hought by the people as s jeweley, furniture, foot
wear, clothing, ete. Selling organizations  are  wain
tained in busy times and dull, consequently any possible
husineses s seeured, though admittedly under much
greater tension than ordinarily

Again under a peviod of honsehold ceonomy, result
ing from rveal or fancied stringency in the cash supply,
there is a tendency to stay more at home and save the
money that would otherwise be spent on travel, pleasure
excursions or attendanee at amusement resorts. 1t is
only natural that under such circumstances familios
to music, whether via the piano, the player, the
ng machine or other wusical instruments.  This
may not Lo partieularly conspicnous, hat it is
there to the general benefit of the industries,

Inguiry amongst men in the musie teades who have
experieneed other periods of depression, hrings ont o
strong expession of optimism tempered  with an i
clination to continue on o conservative hasis

“What is o piano manufacturer to do under the cir
crmstances " has been asked. Stock up to the limit
of his vesourees.” is the frequent adviee, *for, if the
fall trade brings a vush of orders there will be o short
age of goods, On the other hand if theve is no rush of
orders the finished goods will not depreciate.” Atten
tion to collections is of course emphasized.

Business is not affected by u deerease in the conntry’s
natural wealth, for that natural wealth has inereased.
There is, however, an epidemic of ceonomy even among
those who are finaneially henefited when a falling off in
demand eanses ent prices inoso many commaoditios. 11 it
were not so serions it would he amusing to hear reasons
so- frequently advanced by men with fised salaries for
deferving a purchase.  For example, o Toronto police-
man said, “well, 1T won’t buy this fall, it's going to he
a hard winter" Yet he could not he convineed that
the prospeets attached no risk to his salary. A high
sehool principal recently notified of an ine I salary
commencing in Neptemler, was heard to g the same
thoughtless argument in defence of his decision not to
purchase o talking machine he had been looking at.
Pessimism of an individual, community or nation, suffi
ciently indulged in. will eventually bring about condi-
tions justifying pessimism, hut fortunately the musie
tades of Canada is composed of optimists,

I all vetailers carefully sized up their prospects
and what business they are justified in expeeting as o
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result of the erops heing harvested, there would be u big
immediate intlux of orders to the manutacture The
Ontavio dealer whose trade is among th
reason to w
s iner

furmers, has no
N The buying power of his constitueney
sed. The dealer depending upon the success
of an industrial ventre is in a different position,  Many
honse

ders have deereased carnings by reason ol short
time or no work, and yet the total suvings hank deposits
of the country have inereased to the enormous sum of
FOE3650.000. These figures should be comforting to the
business man who would tey to read the future,

Scarcity of Salesmen.

HAT is the reason that men, of the calibre that the
nature of the piano business demands in retail-
ing, are so diffieult to seenre?  One salesmanager who
always emplasized the problem of  sulesmen as  his
supre business diffienlty, is disposed to Blame the
shortsightedness of young men, who are content to drift
along at fifteen or twenty dollars per week, instead of
carning two or three times as mueh selling planos. e
enlarvges upon the attractiveness of the work and the
very ereditable grade of salesmanship vequired to make

i suecess of the business,

Sl another dealer, who eandidly adwmits that the
salesman problem has him faivly beaten, does not hlame
the young man. He puts the onus squarely upon the
retail dealer as o class: perhaps not as mueh on the re
tailer as he is now, but as he was,

SNy conelusions,™ said hie, “are the result of obser-
vation, and of conversations with bright young men who
would e aervedit to the piano husiness if they conld he
Persia to conneet with it. 1 have endeavored to
enlist men from furniture stores, from shoe stores, “igar
stores and jewelry shops, but the net resalt is a strong
convietion that the methods employed in vetailing pianos

are the veal veason of the searcity of elean ent, capable
salesmen,

1 know of young salesmen that T believe wonld do
well in the piano business, but who are deterred by a
preconecived antipathy to this class of business by reason
of its past record. and by reason of the sliding seale of
prices method of retailing,

Opportunities in Piano Retailing.
TII.\'I' the piano and player trade offers opportunities
for young men who have in them the capahilitics to
make good. exeelled by no other calling, has frequently
heen urged in these columns. Manufacturers in no other
line will go as far as the piano manufacturer in extend-
ing assistance to the man who is capable and has ambi-
tion, honesty and persistence, hut may lack cash capital,
He extends selling assistance that few other mannfac-
turers will grant retailers in disposing of their wares,
It i not argued that his motives are philanthropic,
They may he entively selfish and the result of condi
s that make unusual eredits o STy 1o seenre pro-
per vetail channels throngh whieh to market his goods.
Whether it is beeanse of past or present odium at-
tached to piano retailing methods, the fact remains that
in the home cirele, when an oceupation is heing planned
for the hoy, the retailing of pianos seldom or never re-
s even the most remote consideration, unless the
by in question may perehanee he the son of a snecessful
piano wan,
The average piano selling staff will probably include
more men who entered the husiness after attaining their
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VlSlT THE STERLING FACTORY
AT EXHIBITION TIME

and let us demonstrate to you the qualities of our Piano Actions, Piano Keys and Player
Piano Actions. We extend a cordial welcome to manufacturers, dealers, tuners and repair men.

Sterling Factory
The diagram shows the

E location of the Sterling Factory
—LLL-—'M e :IM'.
3 from the Exhibition Grounds

3 . .
L Y about ten minutes’ walk, or cars
§
H run up Dufferin Street every
w . —_— few minutes.
—tting | Sicesr
: From down town take the
&
H
5

Queen Street car to first stop

west of subway, then walk north

one block.

Exhibition Grounds

STERLING ACTIONS & KEYS

LIMITED

TORONTO - - CANADA
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majority than almost any other industry of as long
estahlishient, e point s that they are not, exeept in
isolated cases, teained up From boyhood, as in other mer
cantile Tines. What is the reason !

Young Applicants Scarce,

WII.\'I' applies to the piano business in relation to
ity of desivable young reernits, applies also
* branches of the industry.  One vimployer in
discussing this particular phase of the husiness, deplored
the Tack of applicants for positions in his line. **In et
we have no applicants,” said he, “we have to go out
With the drag net.” 1t is easy to see that having to
hunt for hoys and coax them into the husiness does not
Dring the most desivable material for the future of the
business.

Men in the business,—cmployers and cmployees,
st vealize the seviousness of their oceupation, and by
themselves regarvding it as it should he garded, im-
press their enstomers and the people at large, that in
the mnsie teade they are serving in a legitimate and ne
cossaey valling

At one time the sewing machine agent who eanvassed
the countey trade was the stundard by which other liaes
were measured. Ovgan agents and later piane men, wore
catalogued under the same hoading by the public,  In
too many cases the reputation was cavned, bt it does
not follow that hecause twenty-five years ago any kind
of sharp practice was vesorted 1o in piano selling, that
straight, elenn methods will not hring suceess in this
yeur of g

By their own mental attitude toward their biusiness,
by their beaving in publie, by their building husine
o Foundation of honesty and sineerity, the present
generation of mnsic dealers van so impress the public that
they will themselves henefit from the public confidenee
and commendation estal lished.

Directing Americans to Canadian Market.
T least one far veaching effoet of the recent conven
tion of advertising men in Toronto is to direct at-
tention of American mannfacturers to this market, |
following hy Seth Brown in **Standard  Advortisin
Fairly refleets the attitude of those desivons of fostering
in Canada o market for produets from United States
laetor

SOne cannot hat he stenek by the wonderful vitality
and appearance of reserve steength shown by the Cana-
dian people, 1 e not only to their mental raeter-
isties but to the force that pervades all conditions,  Es
peeially is this the case in teade, They seem as if they
conld go through a dozen financial crises and come out
smiling at the end. Their commeree appears stable and
with endless resourees hehind it They look as if they
Will pay for what they burn but that they will not buy
until they are sure they can pay. This, as we all know.
is the hest hasis for good. sound trade,

A market for American goods Canada seems 1o
me to offer opportunities that are mueh overlooked hy
American manufacturers. Here yon have nearly seven
and a halt millions of people, thrifty, honest and am-
bitious right at your own door who are. ov 'y oone of
them, prospective customers for United States gomds,
Most of them have had the same fraining as Americans
hoth foreign and domestic, A large number are Amori-
cans. Does it not seem reasonable that they should be
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logical bayers of Xervican gomds ! The tarift does not
stand in the way for the proximity of the market amd
other conditions wipe ot any disadvantage that iy
seenn o exist. "
Going After Ideas.
T has Boen vemarked that at the recent convention of

musie teade vetailors and manm faeturers in New York
only one manufacturing house in Canada was repre
sented. The absence of Canadinns may have other sig
niticance than o mere ek of interest or indifference to
an opportunity to mingle with others in o similare busi
ness from all parts of the United States,

The progressive vetailer and the Progressive mann
Taeturer is always abroad new ideas—not only ideas
to put into use, but ideas to put into disuse That
Canadian dealers and manufactiuvers should have flocked
to New York duving the pecent comvention, is not within
this publication’s provinee to say, bt the faet renmins
that theiv almost unanimons absence was noticenhle,

The British Musie Trade Exposition in Loudon, which
it has been proposed to make o definite anmal event, is
another opportunity to winle where one wonld Xt
to absorh new information.

The future success of the piano teade in Canada de
pends upon a knowledge of what is going on in the in
dustey in other countries, and what manutacturers in
England, in Germany, in France and in the Unpited
States are doing. and how they are doing it as woll as
upon a thorongh knowledge of home conditions

The aggrossiveness and progressiveness of those in
the musie trades of Canada is always o subjeet of favor
able comment, bt one of the evidences of enterprise
that has mot been overdone is teavelling, cithor a1 home
or abwoad

Re Stencil Pianos.

Tlll‘: Winmipeg Piano Co, offer the suggestion that if

leading dealers had their loeal papers publish, at
least onee a month an advertisement similar to one they
AN rnning o week, the steneil piano evil wonld
soon be done away with,  The adver sement, 2 columns,
five inches deep, is entitled, in display type, teneil
Pianos or Thump Boxes,™ the wording being as follows :

“Every prospective buyer of g piano should
“learn to know the difference hotwoen o steneil
Spiane and o standard make of piano.

A steneil is o piano that bas a name on it
Cother than that of the wannfacturer.

P to twenty yenrs or so ago searecly any
Cpianos were made below @ certain cost of
Smanutacture,

USinec then, partly impelled by the eternal
Cery Tor Ceheap things,” partly ureged on hy
Crreed, o class of manufactures, trusting in
“the ignorance of the public, have entered the
Smarket with instruments that are not pianos
Sat alloand that are so worthless that even in
“the teade itself they are known as thump
“hoxex™ or stereil pianos.

VSueh instrnients are a frand and a decep-
Stion, IF they were sold at less than cost they
Swould still heoan imposition on the public,

There is no value to then whatever,

Following the above the Winnipeg Piano Co, om-
phasize that they deal only in recognized standard
pinnos, and give the names of their various lines,
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The Story of a Policy--And Its Results

About a dozen years ago a cer-
tain musical instrument house in
this country decided something was

MANY SILENT SALESMEN--Thix is one of the most complete and artist

displays of musical merchandise on the continent

radically wrong with the Small
Goods business in Canada and so
set about to find out just what it
was and determine the proper

such chaos, but this firm decided it
was the only salvation of the in-
dustry and so set out to establish a
policy along these lines.

They decided not to
sell goods direct to the
public where the cust' m-
er could bz satisfactorily
served by a local dealer ;
they firmly revised their
collection system to a
reasonable basis; they
established a broad pol-
icy of “*Service” to cus-
tomers first, last and
always; in fact they
practica ly reveised the
order of things through
out the trade.

As mentioned, that was over
twelve years ago. Throughall these
years this firm has adhered rigidly to

remedy

Investigation showed cred-
it conditions in a state of de-
moralization —overdue and bad
accounts were the rule rather
than the exception ; distribu-
tors were selling direct to
customers right under their
dealers' noses ; service was a
myth ; complaints were either
ignored or dismissed and con-

fidence was something to be
dreamed of but never encount-
ered.

It was indeed a radical step to right-about-
face on these customs and blaze a trail of
service, confidence and integrity through

THE COMMODIOUS PHONOGRAPH DEPARTMENT---Tcn private

rooms in addition to the main showroom,

these policies It is interesting to note the
results. At the time this step was taken they
were but a small factor in the Small Goods
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A VIEW OF THE OLD VIOLIN DEPARTMENT---Rure Old Fiddles valued from 0 (0 $10 e included in tl
priceless collection of Mr. Williams. Many of these Violins are sold thy wgh deale
who are in touch with their local Violinists.
v

industry in Canada. To-day they are the educated and encouraged in their musica!
largest concern of this kind in this tastes by a steady campaign of publicity
country; have established branches and which has created new business, most of
warehouses in three other cities; have which passes through local dealers In
erected a ten-story, concrete “ Home of addition to the dealers assurance they

" Music " in Toronto and promise to continue have the broad guarantee of this firm behind
expanding indefinitely. them. Here again do we see the effect of

They carry a stock at Toronto of about confidence and service,

$250,000.00, requiring a 500 page catalogue Such is the effect of a definite, logical

to list the goods for their
dealers, of whom they have
over 2000,

/] So much for the firm.
How have the dealers fared
under this policy? The an-
swer is that practically every
Small Goods dealer in Can-
ada has satisfactory business
connections with this house.
They have found that ** Ser-
vice” and ‘* Confidence " are
the life-blood of commerce
and their progress under the
new regime has been steady,
healthy and consistent.

LOOKING DOWN THE MAIN FLOOR--Cases and shelves adorned

with countless articles in striking arriy
This is best evidenced by
4 the many letters from dealers themselves policy, unflinchingly adhered to. The firm ?
which reach this firm daily. The R. S. Williams & Sons' Co., Limited, of

And finally the public. They have been Winnipeg, Calgary, Montreal and Toronto
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Re Player Piano Rolls

A1 CORDING to the decision of the a

msie dealers formed in Toronto in Maveh, a m
form system of vetailing player volls should become effs
tivee next montl \propos of this move is the radieal

reform of a San Franeisco fivm in connection with play
wnsie. Sherman, Clay & Co, of that ¢ity have announ

that hencetforth they will give no free musie rolls witl

player pianos, regard

f what policy or lack of poli

other dealers may have in this conneetion

The firm referred to above have had theee mon
experience with their reform, and arve report having
stated that not one sale has been lost thron this

cision to sell player music and not give it away

Too Much Argument

HE tollowing story may he hoary with

nstrates a point so well as to bhe exeusahle

A piano prospeet ™ dropped into aoretail store i
encounterad a salesman who nearly talked him out again

Betore going in the *prospeet™ fortitied himself witl

i

el
-

Varnishing department at th

good big life-sized chew of tobaeeo,  He listened patiently
to the argumnts, offered no resistance, but began edging
to the door

The salesman hung on, and just as the * prospect
got the door opened made one final stah Now, van't |
send this piano up and et you tey it at your hon
said he

The **prospeet ™ stood in the doorway and vigorously

spat across the sidewalk asing his organs of
Sdammit 've heen

trving to tell you that tor half an hour,™

speech, he said to the piano man

Keys Turning Pink.

TANO and organ keys turning pink or absorhing
some other forcign tint is not an indication of

Beautiful white ivory
turning color is no new complaint, and yvet there an

fanlty ivory or workmanship

FRADEN JOURN AL

those i the teade who dmmediately attreibute the condi

ton 1o key workianship or material
Pl latest case hronght to the Journal’s attention
oneerned the piano of a Toronto resident, who had r

ently removed Frowm the United States,  Tlis piano, pur
chased a year or two hetfore his removal, was, of cours

ol Nmeriean make. Shortly after removing to Toronto

add oecasion 1o complain to the vetailer who sold the
Histeiment Fhe retailer in turn complained  to the

wanulaeturer of the piano who diggnosed the souree of
trouble as heing the unfinished underside of the piano
stool, and ineidentally the repair was made at his ex

e explanation is that the finger tips ol the person
wopersons playing the piano frequently came in con
tuet with the under side of the stool top, which ving

stained and not finishod, s

wd the fingers and the

gers in tuen gradually  discolored  the ivory on the
keys In this particular case some of the keys required
entively new ivory so deeply had the coloring impreg

nmited the ivory

m factory, Montreal

HIS IMPRESSION OF CANADIAN CONDITIONS.

Upon veturning from a few weeks' rest at his sum
Mr. William
Riggs, of the Mason & Hamlin Co., New York, is reported
to have said

wer home at Niagara-on-the-Lake, Cana

Canadian fall business in all mereantile
lines would e satisfactory.  Conditions in Canada are
practically the same as in this country.  Business is slow
at the present time, although the banks have plenty of
money on hand bat without any inelination to place it
i civenlation,  The most encouraging feature of the
Canadian business outlook is the fact that this year is

What is popularly termed an ‘apple yvear,” as this 1914

crop promises to be a record hreaker

Cin Angrust 18,19, 20, Charlottetown, PE.L, is hav
ing n Confederation Jubilee celebron, for which ocea

ston g strong programme has been arvanged




CANADIAN  MUSH

Montreal Letter

HAT there s aomorve optimistic spivit in the msical
industey is undeniable,  While 1914

that have passed have not brought the prosperity to
piano men that the first halt of 1903 did, there is tacit
Lelief in the teade now that a comfortable inerease will
be shown for the late swmmer and varly Tall months
Autumn is being looked forward to on all sides. for in
that tinwe the greatest inereases will have to I
if the industey is to make any advances at all

President Ao P Willis, of Willis & Co. bas just 1
cently veturned from his usial summer visit to the fien's
varions hramches in the Marvitine Provinees

A new arvangement of O
by G AL Grant-Sehaeter, the (
Grant-Scehacefer has not altered Lavalle
larmonized it that his setting is especially practical for
full ehoir or quartet,

W. AL Leach is spending some time ot his simmer
residen Beaver Cottage, Las 1D 1slots

AT Muldhollin expresses huoyaney in regard to bt
ter trade in the near futaee, in the meantime he claims
to be satistied with the amonnt of business moving for
Evans Bros,

. W, Lindsay is visiting his favorite seq
Beach, NJHL where be las been going

the months of

shown,

anada " has beon made

wdian compeser, )
Ssomelody, but so

)
Slae resort

i nimber

ustial SCanndiann Soil™ at Hodson

holidays as
Heights, Que.
J0 WO Shaw and Co. appear greatly elated over 1
suecess of their new location, and said that the wmonth of
July to date, had far exeeeded the same month of
yeur in the number of Gerbard Heintzman and Shq

on

last

instruments sold.  The Tusinesslike air of the b
premises verified this firm’s prediction of o hig
business.

The usual harvest of summer repairs, tunings and
rentals is apparent at the salesrooms of J. AL Hurtean &
Co, Ltd., and the number of New Seale and Ennis in
struments rolling out constitutes a respectable fotal

Gervais & Whiteside, local reprosentatives for Karn
Morris instruments, remarked that although business up
to the present has been variable, they are finding «
growing demand for these goods, which have made warm
friends, who have been pleased to recommend them.

“Without weeping any salt tears. we must confoss
that husiness is somewhat quict,  The aftuent local resi
dents alveady have fled from the weather distributed in
Montreal.  This has had some influenee on treade condi

tions, and has  somewhat  tempered  the  demand  for
Mendelssohn instruments,”” said Foisy Freves,
An interview with Hurtean, Williams & Co., Ltd.,

Justifies the opinion that suwmmer dullness with them
was practieally nil as the demand for New Seale Wil
linms pianos continues unabated,

At the €L W, Lindsay, Ltd. waverooms o healthy
tone exists,  This old established house have nothing to
complain of in the way of want of orders, and are look
ing forward to a material and substantial inerease for
fall selling, in the eall for Nordheimer and other lines
featured.

Layton Bros. ave highly pleased with, not only the
spivit of progressiveness which has developed in their

L —————— e S
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business, but the undeniable signs of good sales which
they find locally.  Au additional cause for satistaction
with this firm is the
Risely
ke

nwher of cash sales for Mason &
goods, cmbracing practically all wodels of this
The Canadian Graphophone Cooare finding business
but like the vest of their heetheen in the
treade ave not complaining, bt arve living in hopes of in

u shade slow

veased sales later onin the season
THE PRATTE FACTORY AND THE PRATTE
PIANO.

The Pratte piano 1 v oat Montreal the
oldest established businesses of its kind in Canada, was
selected by the = Canadian Woodworker™ for an illus
Up-tosdate: Woadworking in o

trated deseription of
Piano Factory.”
SThe produets of the Pratte factory at 2502 St
Bonlevard, ™" says the above publication, **are
not large in gquantity.  They are not intended for the

masses, but for those who desive a high-geade article, A

Lanw ree

specialty s made of producing pianos for teachers and
nusi these instraments hipvee
of the world-famous artists,

S The business was started in 1875 by M, L, B, N
Pratte, a man of 4
ness ahility,

| Feen used by

fistie temperament and of great husi
Later on he associated with him his two
hrothers, Evaviste and Antonio. Mr. Antonio Pratte, the
actual proy ool the business, was the  mechanical
memher of the firme - At the termination of his musical
studies he spent several years in the foremost Canadian
and American piano factories, studying the best methods
e is the inventor of the Pratte Piano.
The firme make a feature of pinnos in special woods with

ol construetion

designs of cases furnisl

d by customers or
From the time the order is reccived it takes
seven months to complete o Pratte piano. 8y

themselves,
from six to
il v
are now being finished in mahogany erotel, Cireassian
walnut, Freneh walnat, burl, vosewood with inlaid hrass
and mother-o"-pearl

“The factory consists of theee storeys and is un
usially well lighted, having windows on all four sides.
The front part of the ground foor contains offices and a
number of stock pianos, and at the rear is the caseanak-
ing and sounding boavd department.  The first floor is
devoted to the action department, and the second floor to
the varnishing. "

SHEET MUSIC DEALERS' NATIONAL ASSOCIA-
TION WANTED.

Aiming at forming & National Sheet Music Dealer
Association, Mr. R W, Heffelfinger, a Los Angeles sheet
musie departient manager, has issued a eall to the deal-
ers in his line throughout the United States to o con-
vention in New York August 24, at the Hotel Breslin,
The movement appears to have a representative endorse
ment of U, S0 dealers,

SALESMAN,

Would change position. Presently engaged travelling
Western Ontario. Can sell wholesale and retail. Good connec-
tion, and can furnish references, Would consider managership.
Box 18, Canadian Music Trades Journal, 56.58 Agnes Street,
Toronto,

R R R R R R R R R R,
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TRADE GOSSIP FROM WINNIPEG.
Annual Exhibition Created Little Enthusiasm Trade
Slow - Collections Indifferent.

Lm AL reports differ as to colleetions, some of the deal

ers complaining of an uncomfortable searcity of

funds while others report payments «
ingly well

N i surpris

been slow, and
even the talking machine business has shown a disposi
tion to lag

Sunvner sales in pianos hav

The Exhibition aroused no particuls

on
thusiasm and did not bring as many buyers as in former
years. The Winnipeg Piano Co. had the only piano dis
play at the exhibition

A terrifie rainstorm on the opening day of the Fair
not only caused the exhibitors great  discomfort, bt
damaged some of the exhibits,  In fact one exhibitor
found it necessary to remove his shoes and stockings to
wade to his stand. The lack of proper buildings for th
housing of exhibits was more pronounced than ever

Messrs, O, Wagner, Winnipeg, and J. A. Croden, Toronto, of K. §. Williams &
Sons Co., Lad. “snapped” at Niagara Falls

Mr. . K. Sherlock, of Sherlock-Manning piano fame,

passed through Winnipeg on his way to he

London from a tour of the West.  Mr. She
companied by Mrs, Sherlock

[uarters in
k was ac

The Winnipeg Piano Co. ave suing a loeal storage
company for a piano withheld by them for payment of
customer’s storage charges, and as in Manitoba, it has al
ways heen held that the len comes first, irrespective of
rent or storage, cte, and they have always recovered
pianos in this way and in the past satistied the storage
company’s own lawyer as to the prefo

red position of
the lien, they aceepted the storage company’s challeng
to make it a test case, and the whole trade, to their eredit
he it said, are hehind the Winnipeg Piano Company in
their fight

James Tewin, of The Tucker Piano Co.’s phonograph
. s at present enjoying his vacation

Weay's Music St 237 Notre Dame, welcomed a
number of their out of town  customers  during  Ex
hibition

Miss Etta Coddon, of Wray’s Music Store, is at pre
sent - spending  her vacation  at  International  Falls,
Minn,

Mr. E. R. Rhaneuf, hand master of the Regina Boy
Seout Band, was in the city with his band during ex
hibition wi

Me. Gl AL Dodds of Grenfell, was in the city during
exhibition week on his way howme from an castern trip

TRADES JOURNAL

The R. S, Williams & Sons’ Co. did not have an exhibit
at the fair, but special are
after callers at their warerooms, Quite a number o
ranged for their fall roguirve
d]
ers are small, but prospects for fall are good, and busi

angements were made to |

dealers visited them and a

ments, The immediate requirements of most music

ness is expeeted to regain at least its normal condition
during the fall

The Fowler Piano Co. report business as  very
quiet for the month of July, in fact the slae
seen this year. They expeet to see a slight improvement

est they have

toward the latter part of August, although they do not
anticipate o large fall business, My, Fowler reports col
lections as slow

Mr. W. €. Heaton, representing the Brambach Piano
Company of New York, was a caller at the
Co's store during the week of July 14th

Mr. M. B. Ferguson, of the firm of Bayley & Fer
guson, London, Eng., was in town during the
of July

owler Piano

arly part

Mr. Chas. . Crandall, who until vecently was with
Messes. Cross, Goulding & Skinner, has joined the staff
of Mason & Risch, Ltd,

The Karn-Morris Piano (‘o. exhibited at the Brandon
Fair, at which they had great suceess last year. My
Merrill has no complaints in regard to cither business or
collections, as both are fairly good for this time of th
year.

Mr. Merrill, Western manager of the Karn-Morris
Piano Co., intends spending his vacation at Lake Dauphin
during month of August

The Doherty Piano Co. welcomed a few of  their
wholesale customers during the Exhibition, and received
several piano orders

Babson Bros . dealers in Edison phonographs, held a
demonstration of these machines at the Exhibition. The
space devoted to this demonstration was called Edison
Hall and had a seating caps The manager.
Mr. Fiteh, is very well satisfied with results, as he had
the opportunity of demonstrating the Edison dise wia
chine to a great many people who had ne

rity for 25

heard it

The Tucker Piano Co. report the sale of a Steinway
grand, which Mr. Tucker sold to Mr. W. A, Cameron
wholesale groee Mr. N, J. Lindsay of this firm
has just returned from a successful business trip to
Dauphin.  Mr. W. Hemphill, of the Tucker Piano Co
was feeling happy, having just closed two Nordheimer
piano sales

. Kenora

VALUABLE FOR REPAIR PURPOSES.

This is the time of the year that the wide-s
gather in the shekels repairi A great many
pianos have yellow keys and there is always extra money
to be made by whitening the yellow ivories, and a large
number of repairmen are using Caplan’s Patent Ivory
Polish, made by the Caplan Mfg. Co. 49 Sherman
Avenue, Jersey City, N.J.

This polish, rubbed on yellow ke
stantly.  No work at all. A sample of **Caplan’s Patent
Ivory Polish’” will he mailed for 50 cents, This i
cient to whiten two full sets. 1f a larger samp
sived, the dollar size may be seeured, whieh will whiten
five or six sets

wvikes

ring pianos.

whitens them in

4
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INVITATION

To the Retail Piano Trade
of Canada

Gentlemen :

It is the desire of the firm of Willis & Co., Ltd,
that every retail piano dealer in Canada shall accept
this as a personal and a very cordial invitation to visit
the Willis Music Pavilion at the Canadian National
Exhibition, Toronto, Aug. 29th to Sept. 14th,

Our President, Mr. A. P. Willis, accompanied by
Mr. Robt. A, Willis, Vice.-Pres., F. G. Sharpe, direc-
tor, L. J. Burrows and R. H. Rutherford will be in
attendance with this our first exhibit at the Canadian
National Exhibition to personally extend greetings,
and to demonstrate the Willis line to those who may
desire a better acquaintance with this high grade
make.

In the Willis Music Pavilion will also be shown
several examples of the celebrated Knabe instruments,
for which there are still some available local agencies
that may be arranged in connection with the Willis
line.

Even though you may not be immediately interes-
ted in the Willis and Knabe proposition we hope this
will not keep any music dealer in Canada from visiting
us at the Fair,

Very cordially yours,

WILLIS & CO., Limitep

MONTREAL
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THE
WILLIS
PIANO

The renown of Wil |

Instrumc .ts extends fron the

Atlantic to the Pacific. Theirs |
15 no ephemeral reputation, |
but one gained by long years
ol careful experiments until
to-day Willis instruments rank |
among the best to be obtained
in Canada or Europe, Let
us emphasize that only the
highest grade instruments are |
made in the Willis Factories
and that Willis instruments

only are made in the Willis | |
Factories ’

We are the sole repre-
sentatives in Canada of the ’
celebrated Knabe grand and
upright pianos Where un- ' ‘
represented, Willis dealers can |

secure the agency of this

talk this over with us at the

Canadian National Exhibition,

|
|
world's leader Arrange to I

WILLIS & c©o., LIMITED

Factories: ST. THERESE
Offices : 580 ST, CATHERINE ST,

MONTREAL - - - CANADA
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THE
WILLIS
PLAYER

The same rich sweet sing-

ing tone that gives the Willis
piano such a striking indivi
duality has a counterpart i
the Willis Player as well as
the art designs and beauty of

case finish

With the Willis Piano for
a  background the Willis
Player embodies the latest
and most improved player
action, and it is made 0
Canada. It is noiseless and
free from that hard pounding
of the valves so noticeable i

some actions

I'he Willis Player in ac
companiment playing gives
the operator all the elasticity
breadth of interpretation and
supreme sense of superiority
that the most exacting virtuoso

could demand

Several designs of the
Willis  Players will be
in  the Willis Music
Pavilion at the Canadian
National Exhibition,

Toronto.

WILLIS & CO. LIMITED

Faotories : ST, THERESE
Hend Offices: 580 ST. CATHERINE ST,

MONTREAL - . - CANADA
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Located so near to Montreul as to be
suburh of that metropolitan centre is St.
prosperous town of 2500 inhabitants, the
whom are for the most part skilled artisans.

I'he Willis Factories,
Canada, are the
attracted to St, Therese, be
plenteous supply of labor,
forests, so fertile in valuable timber,

The Willis Factories, now with a
ments per year, have been thrice enlarged by us, the last ad-

dition completed in 191

giving a total of 770c
formity with the Wi
for Willis instruments immedi

3being of 43000 square feet of floor-space,
0. The factories and equipment are in con
Ilis ideals of manufacture, which have won
ate acknowledgement in the ranks

of the highest grade instruments

The comfort
been kept in min
Willis production shall have bri
roundings, without which th,
manded by Willis standards

Having always in mind that the home of Willis Players and
Pianos has every known machine to facilitate construction re-
gardless of cost, and th i

selected

insistent watch
fortified against

and

and safety of the Willis workmen has ever
1to the end that the art-craftsmen engaged in

at the army of em
})irkul men working und
ulness of expert supervision, the Willis dealer is
any possible competitive argument

WILLIS & CO., LIMITED

Head Office: 580 ST, CATHERINE ST., WEST

MONTREA

the largest and best equipped in
dominating industry
“Muse of splendid shipping facilities,
and the

e high grade of workmanship de-
is impossible.

n fact and in usage a
Therese, a busy and
wage earners among

among the industries

proximity of the Quebec

capacity of 4000 instru.

ght, airy and sanitary sur-

loyees is made up of
er the continual and

- GCANADA
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] ASCHERBER (i'S1

THE HOUSE FOR DANCE MUSIC

Publishers of the World-Famous
JOYCE and GODIN WALTZES

DANCE SUCCESSES

Archibald Joyee
Archibald Joyce
Archibald Joyce
Archibald Joyce
Archibald Joyce
Archibald Joy e
Archibald Joyce

Entranving

Maiden's Blush

Always Gay

\ Thousand Kisses

Charming

Dreaming

Love and Lite in Holland

Passing of Salome Archibald Joyce

Voulez-Vous ? Felix Godin

{ Avril Felix Godin

an Felix Godin
# Juillet Felix Godin

Valse Octobre Felix Godin

Valse Novembre Felix Godin

Valse Décembre Felix Godin

FAVORITE SONGS
The Bachelor Ship David Richards
Mate O Mine Percy Elliott
So vou want 1o be a Soldier
little Man ?
\ Flower Girl's Song
Moira of my Heart

H. Trotere
Haydn Wood
Bothwell Thomson
Picture in my Heart H. Lane Wilson
Downaway at Appledore Clifford Courtenay
My Heart still clings
1o you
Shadow Man

ASCHERBERG

Albert W. Ketilbey
A. Von Ahn Carse

L Hopwood & Crew Ltd., 16 Mortimer St., London, W., England J

New and Popular

Songs and Pieces
SONGS

The Children's Home /

The Stormfiend

The Keys of Heaven "o n

Beyond rd. S

Giver of Life Fdith

Life, Love and You Cyns

Those Eyes of Blue Cyr man

In Keys to Suit all Voices,

PIANO PIECES

Cornflowers Leana Luacoste

Sparkling Diamonds Leona Lacosty

Aiplr Blossoms Leona Lacost
The Millwheel Cyril

White Heather Paul Silvane
Rosalind on Treharn
Yvette eson veharne

English or Continental Fingering

To be obtained from your Music Warehouse
or from

W. Morley & Company
25 Great Marlborough St., W.
London, - England

A World Wide Success

Wordsby I, J. O'Reilly
Music by Hemry Geehl,

' Song

“FOR YOUALO

“FOR YOU ALONE” Famous as the FIRST SONG

e suny in_English by the grea
tenor CARUSO and now being sung by the world's
leading singers.

“LOVE IS MINE"

Words by Edward Teschemacher,
Music by Clarence Gartner,

paidd this beautiful ballad the high compli
ARUS v ¥ ¥
S————— ent of selecting it for his second venture

in the English language.

“THE GARDEN LLOVE" Words by 1. §. Recd

lusic by Godfrey Nut-
ting. A real gem of melody that charms by its
extreme simplicity, a great concert favorite.  Sung
by Mdme, Alice v, Mr. John Harrison and
other leading singers.

These songs published in keys for all
To he had of all Music Deal-
ers. Complete Catalogue and The
matic list of new songs post free on
application to

Gould & Co.

25 Poland Street, Oxford Street, LONDON, W.
ENGLAND

voices.

O

!

METZLER'S MASTERSONGS

An entirely New Edition of

LIEDER in ENGLISH

English Words Marks for Interpretation
by by
Hermann Klein Emil Kreuz

16 Vols. now ready

SCHUBERT, SCHUMANN and
BRAHMS

PRICE 50 CENTE EACH

Write for Thematic List to
The Anglo-Canadian Music Co.
TORONTO
METZLER & CO,,LTD,, LONDON, Eng.
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| % The Success of the Amazing Mid- ® .
¥ night Ball a e s
(2
] SAVOY HOTEL, JUNE 25th 1
3 - Popular Annual, Dance
i “CAPER SAUCE Athum
H (No. 159
] ONE or TWO-STEP For the Current Year Containing the following :-
[} . . THE QUAKER GIRL  Vilse  Zionet Vonckton
y by Cecil Macklin THE SUNSHINE GIRL Lancers Zaul A, fuon.
y THE PELICAN'S PARADE
y Cary & Co's Latest - Dance Successes One-Step  Darothy Forster
¥ 11 co KNEY CRAWL  (One-step)  Cooit Macklin REVE DE JEUNESSE  \'ulse Frank Lambert
FRES MOUTARDE (One or Two step) . THE PORCUPINE PATROL
ANTICIPATION Vidke) . 4|||1~-\l|"' Lronel Monckton
FHAT WHISTLING RAG  (One-step) . KIKI Vilse @inald Renyon
GLORIA  (Valse) C. Macklin & M. Jome COCK-A-HOOP 7Two Step R, Coningshy Clavke
: ROSEMATDEN. (vales efletiy SUNSHADE SUE  OneSiep /1, 10, Zomnms
CHARIVARI (A New Dance] THE PEACOCK POLKA Two-Step Zhitip Braham
BUMPS  (Valse ; GRACEFUL DANCE from “DOROTHY"
g LODESTAR  (Valse) Spenser Dickinson Wsred Cellier
y PARADISE (Valse) Dorothy Forster IN AN ATTRACTIVE COLORED COVER
BONITY Southern Dance) Dorothy Forster PRICE 50 CENTS NET,
l LA FLAMME (Valse) Clara Evelyn
l Cary & Company VIOLIN (OR :SNCDEDN%’ISN 'Nllgnzfg:NET PARTS
y
. Chappell & Co., Ltd.
y 13-15 Mortimer St. London, W., Eng.
| Publishers of DOROTHY FORSTER'S New Songs 347 Yonge St. Toronto, Can.
| y A Wild, Wild Rose” and “Come For it's June™ Special rates given of application.
,gaua»ana»u» LAl L L LT T Yy - — =

HE HOUSE oF

N ~ , : 4 - | - 4 -
| JOSEPH WILLIAMS | | EVANS & CO.
. The Aunalytical E 0 of The House for Modern Teaching
BEETHOVEN'S S( INATAS Compositions
Y ert Music Dealers are invited to write for Free Speci-
men Copies, Catalogues and Terms,

A selection of high-class pianoforte solos for teach-

This Edition is unique in the fact that eacl Soniata is pre 4% by VICTOR AIMARD, with English or Continental

ceded by mplete analysis ofits several moveme, fingering.
upon the princip) ABENDLIED HUNGARIAN DANCE
MUSIC.™ 1t is therefore of special educational AIR DE BALLET IMPROMPTU IN A MINOR
student CAPRICE DES FEES LA ROSEE DU SOIR

Numbers Already Published CHANT D'AVRIL MORGENLIED
No.o 1-Op. 2 No, | net | No. 0 Op. 14 No. 1 net 1 CHANSON PATHETIQUE MARIONETTE DANCE
Q“ 2—Op. : net | :o. l"‘ Op, 14 No. 2 et | . DANSE NEGRE POLICHINELLE

o 8—Op. 2 No.Bnet 16 No, 12 Op, 2 net 14
No. 4 Op, net | o No. 14 Op. 27 No al HUMORESQUE RONDO CAPRICCIO
No. 3-O0p. 10 No. Inet 1~ No, 19 O : Lk .
No. 6-0p. 10No. 2net 1= No. 20 Op, 4 Six Miniatures Musicales
No. 8- Op. 13 (Pathetique) o, 21 Op (VICTOR AIMARD)
net 14
NO. 1. RONDO NO. 4. MARCH
(The other Sonatas will be issued periodically, )
" 2. VALSETTE " 8. A LA GAVOTTE

AP AR SONG TO STOCK " 3. MAZURKA " 6. POLKA
Love's Reverie (three kevs) W.H. Squire Continental fingering only.
JOSEPn WILLIAMS (L ited) EVANS & cCo.

B2 Gremt Portland St., Lond
24 Castle St., Oxford St. LONDON, W., ENGLAND

ore o Anglo-Canad Co.,
1
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SHIPMENT OF NOVELTIES REACHES CANADA.

When the Journal man dropped into the Anglo
Canadian Music Co.'s headguarters the other day, he
could hardly get through to manager John Hanna's
office for stacks of new music that had just heen un
Thes
noveltios ave published by the various British houses 1o
presented in Canada by Mr, Hanna, The Journal
gone over only a portion of these noveltios, among which
were the following, in addition to others which will Iu
veviewed in these columns from time 1o time:

SWere 1o Mighty Monareh,” words 1M Paull
winsie Noel Johnson; ** When God Shall Please.” words
Fred G, Bowles, musie C. Finueane Draper: ** How Shall
I Know," words G, Hubi-Neweombe, Russell
Phillips: ** The Lord is Full of Compassion and Merey
words from 103rd Psalm, music Arthur W, Marchant ;
and “When | Survey the Wondrous Cross,” words Dr
Watts, music R G, Thompson, Mus, Bae.

The **Choir™ of organ voluntaries, for hoth
pipe and reed or
vight sacered songs, ineluding sueh as My Heavenly
Friend.”* and *The High Eternal,”” by Leonard Pavker:
“Thou Didst Leave Thy Throne I
wood; 1 Heard the Ve .
Glovious Land,”" by Ivan Williams

Prominent among the Enoch & Sons song publica
tions are ** Love is Divine' and ** Rise Beantiful Dawn,™
hy Jack Thompson, composer of the celehrated * Come
Sing to Me™:also *Chimes™ and 1 Love Your Voiee,™"
by Elsa Maxwell: ** Pluck This Little Flowe L
don Ronald.

S Hammond’s Comprehensive S
piano and small orehestea, suitable for moving pictur:
houses, restaurants, Each hook contains twelve
varied classieal and  modern picees  (Melodies, Slow
Movements, Quick Movements, Mavehes and Danees - of
first-rate excellence, specially aveanged for the follow-
ing instrumentation:  Ist Vielin, 2nd Violin, "Cello and
Bass, Flute, Clavinet, Cornet, Trombone, Drum and
Piano: the twelve parts for each instrament heing hound
together (i.e., all the twelve Ist violin parts are in one
hook, all the twelve 2nd violin parts arve in one hook, and
o on throughout all the instruments enumerated above.

“Cyril Seott’s Album of Songs,”” published for the
four voices,

An addition to the growing quantity of music com-
posed espeeially for ehildren in **The Donkey-Ride™ and
20 other songs hy Leigh Kingsmill in one volume, known
as Kingsmill’s Ballads Vol. 1.

Four albums of piano picces in attractive covers:
Alhert Renand's, containing ** Menuet in D" Gavotte
in A" ““Danse Villagoise in ('3 Ch. Goddard’s with
“Danse D Etoiles’ valse, **Ballet des Papillons,”” **An
Hamean™  Tdylle, “L’Angelus’  meditation:  Meyer-
Helmund's, containing **Dusebika’’ valse, ** Romance,”
“Les Papillons™ valse: Vodorinski’s, containing **Can
zomette,”” **Seherzette,” “Bluette,” *Violette,” **Val-
sette’ and “ Coquette.”’

“Curissima,”” by Edward Elgar, in piano solo, piano
and violin, piano and ‘cello, organ, full or small or-
chestra,

For piano—*Air De Danse.”’ by Engen Janowski,
op. 19: “Papillons D’or.” hy Denis Dupr Rickman's
group of short sketehes, op. 64, containing **A Song of

packed after its journey across the Atlantie

s

nisie

el

s also the Choir™ series ol copy

T hy James T

sus Nay, "

" hy Lam-

ies™ of hooks tor

ote,
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Springtide,” * Evening Rest A Little Capriee,”” A
Cheerful Song On the Maveh,” and A Plaintive
Mok

Wagner's “ Prelude
and piano, by Henry T

Parsifal.” wrvanged (or violin

Hhnest

Evensong,” by Easthope  Marting arvanged  for
piano, violin and piavo, organ, full o orehestra il
septette,

Six piano numbers by Geza Hovvath, Noo Lot which
is “Cortege Des Elfes”

“LIEDER IN ENGLISH'' ANNOUNCED IN
CANADA,

An announcement of more than ovdinaey importan

is made elsewhere in this issue, by Metzler & Co., Lad
London, Eng., regavding theiv = Livder in English,™ of
which the fiest sixteen volumes ave now ready, Thos

are marked at 50 cents cach, and Thematie Tists iy e
obtained from the Anglo-Canadian Musiec Co . Toronto
The 16 volumes are by the great Sehubert, Sehumann
Hevmann
il Krenz

and Bralonns, with English words hy Klein
and marks for interpretation hy

The objeet of this edition of Metzler’s mastersongs is
thus cited @

1. To provide

the avtist or stadent i seletion

from the choieest voeal masterpicees ol the great com

with

posers, cach bearing
dications
variations of tempo,

in addition to all the original in

sieh interpretative signs, marks of «

Apression

~as are vither Tallowed by tea
sord with the veadings adopted by the most
famons Licder-singers

dition or in

2. To enconrage the singing ol these heautifl songs
by English-speaking vovalists, professional or amatem
in their own language and that ol the
whom they appear: for which purpose it has heen thought
with o new  English
version, written not only so as to preserve the notation

andiences helor
advisable to furnish cacl song

and ehython of the oviginal, It with some reasonabl
vegard for its sense and meaning, and above all, in
smooth, flowing, “singable’” English verse

The fulfilment of the fiest of these ohjects should help
to seeure an invariably intelligent and cor
By the
ing pride in the nse of onr glovious langna

A4 rendering
n e

d of the seeond it is hoped 1o foste

and
gmenting the
love and the popularity of songs which have long sine
achioved immortality

A perusal of any of these 16 volumes, or even the
Looklet eontaining the thematic lists, reveals the great
importance of the works ineluded. Some volumes ar
preparved for soprano voice, others for tenor contralto
1 bavitone or bass, so that the wants of any of the
iee ranges may be met
In reviewing a series of this partienlar kind it is un
sfactory to single out certain numbers for specis
mention, but declers would do well to investigate
Metzler's Li in nglish, and see for themselves which
volumes would, if indeed not all of the sixteen, would he
veadily saleable on their recommendation

properly  pronounced, es a means for

Vo

al

MR. ROBERTS IN LONDON.

The Journal has received word of the safe arrival in
London, England, of My, William J. Roberts, of Chap
pell’s Toronto hraneh.  Mr. Roberts, accompanied by his
wife, left Canada on July 9. on the Empress of Britain
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Containing twenty-four of the most popular songs of the day.
Price ONE SHILLING net, no discount.

Francis & Day's 33rd Annual

With full p

I'a-Ta, My Bonnie Maggie Darling
It's Nice to Get Up in the Mornin
On Your Wedding Day

Where Does Daddy Go When He Goes Out

Oh, 1 Do Love You, My Orange Girl

forte ac P

CONTENTS

Harry Lauder
Harry Lauder

Fveryone

Billy Williams

King of the Maniac

Stammering Sam
A Prairie Life for Me

t and tonic sol-fa setting.

I'hat Ragtime, Dinner-Time Band The Two Bobs

Rand (*“Keep Smiling "' Revue)
Robert Hale
Harry Bedford
Rilly Merson

I Shall Get in Such a Row When Martha Knows

Miss Betty Barclay and a Baritone

Hold Your Hand Out, Naughty Boy
Keep Quite Close to the Railings
Toddling Home

Nursery Rhymes in Ragtime
Jerry-Jeremiah

Miss Florrie Forde
Walter Williams
Chas. R. Whittle
Barclay Gammon

I Parted My Hair in the Middle
'he Matrimonial Handicap

Jack Pleasants
George Formby
Whit Cunliffe

I've Got My EveOn You,., Miss Clarice Mayne and *That™
She Pushed Me Into the Parlor

Ernie Mayne

Wine, Woman and Song (“8d. a Mile" Revuc

Miss Clarice Mayne and Miss Florrie Forde

Whoops! Let's Do It Again

In the Valley of Golden Dreams

Miss Gertie Gitana

Gus Harris

I'is a Faded Picture
The Music Hall Shakespeart

Hugh E. Wright
Frank Cass
Harry Fragson

FRANCIS, DAY & HUNTER

142 Charing Cross Road

LONDON, W.C., ENGLAND

HOUSE OF CHAPPELL

To Sheet Music Dealers

I'he following songs of recent publication have been re- -ordered throughout Canada, and we would recom

mend them to, and invite all Dealers to specially look over the numbers during the *‘off time™ with a view

to stocking for next Fall business.

lu Lehmann
¢ +Oh, bother!
Guy d'Hardelot
4 Roses of Forgiveness
Teresa del ngu
teason '’
“.\ml_ Sink, Red Sun
Florence Aylwmd
o Call of Life
"\lwvmuu and You!
“Threo'’
Dorothy Forster
“*Dearest, 1 bring you daffodils
“f heard a sweet song’’
‘Were 1 some star’’
A Psalm of Love
Eric Coates
“All mine own'’
The Grenadier'’

sang the thrush "’

Hermann Lohr
“ Little grey home in the West
““Wonderful
“The Little Girl Next Door’
“The Port of ‘ Au Revoir’
There's o hill by the sea’’

«“Where my earavan has rested’’

Leslio Elliott

“Phe Summertime Moon’

0 Lonely Pines"

“Phe Whisperin® Wheat ™’
Kennedy Russell

“The Barber of Turin’
Laxton Eyre

“4Till Then'’
Sivori Levey

“1le Met Her on the Stairs’™
Charlen Willeby

Heap of Rose-Leaves'

rden of dreams’

Paul A. Rubens
‘1 Love the Moon
Hnydu Wood
iod make thee mine
e Dewdrop and the Sun’
A Song of Hope'
‘Fairy Waters™
H. Lyall Phuhpu
“iColinette’
Herbert H. Nelson
““Wolfgof the Bowman'
Alfred Harriss
i My hidden rose’’
Graham Peel
“In Summer-time on Bredon’
Bhendnn Gordon
‘A Fat Li'l" Feller Wid llis
Mammy's Eyes'

CHAPPELL & CO., Limited

347 Yonge Street

TORONTO, ONT.

B —_————————
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ANNUAL DANCE ALBUM OUT.

The annual dance album (No, 159), for the eurvent
vear, issued by Chappell & Co., Ltd., is out This hook
contai The Quaker Girl” valse, *The Sunshine
Girl” laneers, *The Pelican’s Parade’ one-step, “Reve
Jounesse” valse, “The Poreupine Patrol™ one-step,
CKikitt valse, *Cock-a-Hoop™  two-step, “Nunshade
Sue’ onestep, The Peacock Polka’  two-step, and
“Graceful Dance’ from ** Dovothy."

Violin (or mandolin) and cornet parts are obtain
able

PIANO SOLOS FOR TEACHERS AND PUPILS.
Teaching mater will be an important class of mer
chandise in the musie store ot the re-opening of the musie

tencher's activities in September. In anticipation of this
Evans & Co.. of 24 Castle St Oxford St London W,

England, are featuring piano solos hy Vietor Aimard,
with  English or  continental tingering.  These are:
Abendlied. Air de Ballet, Caprice Des Fees, Chant
1’ Avril, Chanson Pathetique, Danse Negre, Humor
Hungavian Danee, Tmpromptu in A Minor, La Rosee Du
Soir. Morgenlied, Marionette Danee, Polichinelle, Rondo
Capriecio.  Also six miniatures musicales by ANimard,
with continental fingering only.

S,

WITHIN RANGE 0!' THE AVERAGE SINGER.

It is just |m~~l|-|-- that some salesmen in recommend
ing to customers “For You Alone’ (words P A
O Reilly, musie Henry Geehl), draw attention to the faet
that it was the first song sung in English hy Carnso, and
then leave it at that, with this result—the customer thinks
it too diffieult for ordinary parlor use. Such a conelusion
is o mistake, as * For You Alone™ is a splendid parlor
mm.' readily learned by just the average singer, as is also

“The Garden 1 Lov (words 1. 8. Reed, music God
frey Nutting ), an excellent song for home use.

TWO NEW DOROTHY FORSTER SONGS.

\umnu the newest issues of Cary & Co., |.ull<|0l| Eng..
are A Wild, Wild Rose' and **Come—for it's June, i
hoth by Dorothy Forster, who in private life is Mrs. Leo
J. Cary, proprictor of Cary & Co. These two songs have
already caught on wonderfully well in England.  They
were heard and appreciated at the musie trades conven-
tion at Bournemouth, and have also heen recorded in
talking machine records.
The Hawley edition of popular punmlnlh- class:

which contains at least 100 numbers in the series, is re
ported to he gaining in sales every week.

Another feature of the Cary & Co. organiz tion is
their orehestral and hand department, under the manage-
ment of the well-known musical director, Mr. 8 Von
[:““"V

JOYCE AND GODIN WALTZEB
Last issue reference was made to several numbers in
hoth dance music and songs featured by Ascherberg,
Hapwood & Crew, Ltd., of 16 Mortimer St.. London W,
England.  Aside from those there is a goodly list of
danee successes in waltz form, hy Are shibald Joyee and
hy Felix din.  The numbers hy Joyee are:
trancing,” **Maiden’s Blush,” *‘Always Gay.”
Thousand Kisses,”” **Charming,” “Preaming.”” *‘Love
and Life in Holland,” ** Passing of Salome.”’
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Those by Godin Voulez-Vous ™' Vals
A AVEL' CValse Mai"" Valse Juillet,”™ = Valse (n
tohre,” **Valse Novembre,” ** Valse Decembre,™

Besides the songs mentioned last issue attention s
drawn to " Down Away at Appledove,” Clifford Courts
may: Mate 0" Mine,” Perey Elliott: **The  Bachelor
Ship,”" David Richards: **So You Want to he a Soldier
Little Man 2" 1. Trotere: ** Moiva of My Heart,” Both
well Thompson: ** Picture in My Heart,” H. Lane Wil
son: and My Heart Still Clings to You."" Abert W
Kettelby,

i _NEW MUSIC st |

EISES BRI EISR 1T S

PRI, Chow Chow." One or Twe Step or Tango. By ¥ 1

Sunburs
Typieal

Linealn
Miltin Clark

975, Aunt

Music by Miltan €1 Words  and
i 1 Won

Word Farl Has G Sung

«

Whiting nud Clas

When the Kugtin
Music oy
Lo Diner

\rmy Goes Away o War Son

» the Dinner  Danes (e

Pour Piano. By Beni. L. Shoek : e
In the Garden of Memories Song. Words and Music
0

The Two Sisters Walte. By Alfred  Shaw Mfrd

oy er.
U SWhen Memory Smiles Nong. W by Cedil B S
wyn, Musie by Arthur A Penn, Ceeil B Selwyn \\m.p.- Ma :

2007, Pl Musie Men March—Twe

" e Step, By Geo,
Yum! Yum! Yom! Yam!" Somg. Words and Music by
trown

28009, ©That Rohemion Rog'" Song. Warls by doan €. Haver
by Gy, dwards and Lais Sitvers a0
000, *“The Nong of Esmeralds, ' Song Words
Haver, Music by Carlos de Mosquitn.  Areanged by libe
20008 SBwing Nong. (For Vielin, with Plane Ao

By Robertu Geddes Horvey,  Whaley, Koyee & Compuny

Cartier e, dos, Gariepy

Words by Muriel Win
0 Tango Av

k
1. Compton

1
Hondurus Spanish March
AMmanae By Lorenzo Vm_ull
N Maxixe By Walter Pulitzer.
thut Waved at Baltimore Words by Edith
Musie by ‘ aver
The Vamp Lavie by Earl Jones & Gene Hock, Musie
Willinm
(BN} The \\'nlm.n Baby in the Town Waords and Music by
- Hill
Two in one By Leonard  Mores and - Norman Mon
037, “When I's Night Tim Down in Burgonds Wards by
Bryan Wt b Wb b
08, e Ravioli Rag.* By Fieok Lueaneme and Chas, Laottd
P'm Cured Lyrie by Jdenn €. Havez.  Musie by Bert

)
\\bllmnw
200

o Ring Upon u Finger
\\wl. l.\ doe i

the Weary nthem), Wards by 1. 8. B Mon
well, \lum l-\ I\mm e Tambisn, — Anglo Canadian Musie Pablish

s by Rev. It H
Music ub

Anglo-Cuna

CAnthem). Words
v OGO, Angle

Chorus ). Waords
Anglo-Cunadinn

ih
by
Limite
Waves ‘lu.\;.. de Coneert). By Harey J

Paroles 4" Emile Sibert.  Musique o Henri

ir, Moutreal, Que.
Wonderful Dengozn Strain Words by  William
by Abmer

See

290 A Like to be on an Island unl. You Lyric by Alfred
Bryun \hl-l by Jdack Wells nml umble
200¢ \ull- Hurmony by G. Taggart

‘0 \nmulu
ver, 10

und

g
0064 'u.-.. an Kmpress of |

e
Honeyman.  Musie by Georgr

Disust Words by Mins A T
gart arge Taggart, Vancouver, B.(
“II'AL 07 OOP“H}HT
98, “The Chorister,' ! Wentherly.  Music by
Arthur  Sullivan Anglo-O; ..m.m.. \h.-.. | ublishers Association

Limited

o of Penee (Mareh Two Step). By €. M. Van,
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Standard Copyright
Music Books in
Constant Demand
It Will Pay You to Stock Them

L v A\ phenomenally sugces:
| 1 v lor $ G
M \ ade 1L A collection of
0
Kol wo Met 249, Bk, 1. (The
best selling piano i . 1 the market
Kohler Practical Piano Method, Books 1, 1o X, each i
Kohler Chile Album, op. 210, Vol. | W
Koh en's Album, op. 246, Vol, 11 7
K of Instructive Pieces, 9 pieces
progressive order. 4 Vols, ench
Mactareen Seale and  Arpeggio Manual,  New
edition, Targe type, with addendas I
Soh Scales and Chords
Litnge =Six Characteristic Pieces, op. 202 i ]
1 Teacher Papil, 4 hands piane
2 Vals, el b7
Syduoey Smith —Piano Method (N0
Bellairs - Piane Method 12
airs P Method, 2 Vols,, each It
Bellairs —Piano Technic b 3
Goehl—=Progressive Piano Studies, Bks. 1 10 6, each 0
Modern Pia The. A collection of 1st and 2nd

grade picces 1o
L. Schubert -\ ols,, each e

Fontaine —Scale 4 o Manual for Vielin 1 25

Holmes and Karn Rudiments of Musical Know

edig "
Abt—Practical Vocal Tutor, all voices 1 50
Abt P Tutor, separate parts, eacl ]
Liza Lehmann wetical Hints for Students of

Singing. A new work of exceptional merit 200
March Vocal Tutor LIl
Hemy's Piano Tutor 1w
British Students” Song Book 125
Songs of Scotland (Roy. Edn.) o0
Songs of England 90
Songs of Treland ‘ . "
Sunday Album of Sacred Songs 0
Scottish Orp 1w
Farmer's \ wries w
Chancel Echoes "
Macpherson - Harmony 150
Macpherson — Rudiments, W0

The importation of “Amesrican Editions " is
stricily prohibited.
Special Note :---A 10 reduction from
regular trade prices will be given on any
of the above works ordered during
August or September.

ATr:eglo-Canadian Music Co.

144 VICTORIA STREET, TORONTO

Sole Agent for: Edwin Ashdown, Lid.. “The Ashdown
Collection,” Enoch @ Sons, The Litolff Edition,
Leonard @ Co., Elkin @ Co. and otber houses.

Classics for the Young

Ay

u i

;

i »
Masters for the Young

Witheut (Wtaves )

| Mo

i MELNRONS NCIT A1

i OVEN SO

5 NI

i 3

o

'

H

+

i

it

entary Piano Classics
Seventeen Standard First Year Pleces,

Carefully Pingored and Edited - Always Sold When
Shown to Teachers or Students
H0c.
——

E
NORDHEIMER Piavee CO.
LIMITED

Toronto

' BEARE & SON

Violin Experts of LONDON, E» 3., and

117 King St. W.  TORONTO

SOLO
MILANESE
ORCHESTRAL
SYMPHONY

STRIN

Specialty
FIORINI
VIOLINS

Description

Below.

Magnificent copies of Antonius and
Hyronimus Amati, made from very hand-
somely figured old curly grained sycamore and
specially selected old pine, each instrument
is specially arranged and finished which gives
the very best tonal results.

Send for Catalogue.
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W. MORLEY & CO'S DEBUT.

On another page of this August issue a prominent
British publishing tirm wake their teade how in their
initial announcement to Canadian dealers.  This is W
Morley & Co., of 25 Great Marlborough St., London W
England, whose catalogue is worthy of a place in the
dealer’s consideration in placing orders for his fall and
winter music stock

Cyril Bateman’s great suecess,  **Those Exes ol
Blue,” diveets attention to hi: other number featured by
W. Morley & Co, in this issue, viz: **Life, Love il
You. Amoug this firm’s other songs are five important
Siver of Life,”" Bdith
Beyond,™ Ed. 8t Quentin; “The Keys of
o W, Greaves; “The Stormfiend,” J. 1,
damd U The Children’s Home,” F. 1, Cowen

Either English or continental fingering may he had
i these piano picees recommended hy Morley & Co
SCornflowers,” “Sparkling  Dismon and  “ Apple
Blossoms,” all by Leona  Lacost “Rosalind” and
“Yvette,” by Bryeeson Trehar “The Millwheel, "
Cyril Lansdell, and “* White Heather.” Paul Silvane

ones in keys to suit all voices:
Fortesen
Heaver
R

LARGE CATALOGUE TO CHOOSE FROM.

From their extensive catulogue, which is an i
portant one for all connected with our sheet music e
partments, the following works are recommended hy
doseph Williams, Ltd., the publishers  of 32 Great
Portland St., London, W, England:  “Twenty Good
Ships.,” words Gunby Hadath, music Lionel Ellioft ;
A Mexican Love Song,”” words Henry S, Sutton, music
Charles A, Trew : **The Butterfly and the Rose,” words
translated from Heine hy Alma Strettell, musie Richard
Walthew ; and ** Moonshine,”” words R Brighten Salis
bury, music George Buchanan, sung hy the *Quaints™
at the Seala Theatre, London,

The Journal is also in veceipt of some sy piano
music in sheet form from the house of Joseph Williams,
Ladd, intended for boginners.  These are: Daffodils,””
by Alee Rowley ; ““Six Little Pioces for Little Han
Alfred . roshaw—“In the Hayfield,” ** (i
“Playtim £ "and “Mareh'; and
another servies of by Frank Jeph
son—""0n the Hillside, n Soldier,” ** Minuet, "
“The Trish Piper,"” © A Country Danee,”” and *Harle
quin.”’

The third group of piano musie for ehildren is * Six
Pieces for Children™ in the Berners edition, by 1. Swin
stead, containing **Gavotte,” “Juck Frost," **A Story,"
i “Dirge,” and ““Happy Song."
wo hooks which the firm of Joseph Willia
are calling attention to are:  ** Melodies and
Sight-singing and Musical Dictation,”” by F. ', Field
Hyde, and ““Bravara Double Stopping.” Book VIII.,
of modern violin sehool, by William: Henloy, Op. 51,

vot

LYRICAL PIANO MUSIC,

A splendid little selling help has heen issued by the
Honse of Chappell, Toronto, containing the words and
music of the first three or four lines of ten recommended
piano number Th re “The Moon of Omar,” hy

Clarence Lueas, a veverie (op. 52), dedicated to W, O
Forsyth,

Toronto: “Day  Dreams LAyl Clavenee
Vie D'une Rose™ Melodic, Olga Rudd : *Jo
" Romanee, Liza Lehmann ; “*Coneept Study

Pense a
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in K, Sydney R
king: “* Under
Kendall ; *

Romanee,

enbloom ; * Sketeh, "

Martinus Sieve
en Leaves™

Hammock Song, G
veu™ Romanee, Carlo Albanesi; A"
o Albanesi;

CCharmense™ Valse Tuter

mezzo, Robert Coningshy Clark

In piano wusic e publishing firm of Chappell &
Co.are also offering several albums, the new ones e
ing:

L “Cobweb Castle,” by Liza Lohmaun, containing
SIX sketehes—* In the Owl's Turret,” A Legend, ™ K1y
Away Ladybird,” ** Evensong,” ** By the Sundial. " and

My Lady s W

S Valses Pigquantes, Nos, 14,
BRI Preludes,” by Syduey Rosenbloom N, 1
in B Major: No. 2 in Major: No. 3 in D tlat Major:
No. 4 in BB Minor; No. 5 in ¢ sharp Minor: No, 6 in G
Minor
L Theee Light Pieces,” by Porey B
Ly Lala™ (Dansee Caracteristiyue
CIntermezzo-Gavotte Folie Bergere”
Marehe,

Fletehier
Fitinette"*
Litermezzo

5 In Days of O™ (suite of thre danees 1, by
Meredith Ball—* Morris Danec,” * Danse Caracteris
(MY Lady Barhara The Satyr's Revel ™
G Danses Miniatures e Ballet,™ by Jdohn Ansell
: Suite of Threee Danees,”” by R
I Danee,™

7. Fair
Benyon

winald K
SSprite

Gnome  Danee, ™
Dange

K Walzer-Poosien ™’
Richter

Waltz Poesies . Iy Willibald

VOLUME OF POPULAR SONGS.

There is available for Canadian dealers the Sided an
nual song albwm issued by Franeis, Day & Hunter, of
142 Charving Cross R, London, W o
folio contains sucl popular songs as:
Ta-Ta, My Bonnic Maggic Darling Harry Lander
It's Niee to Get | poin the Mornin' Harey Lauder
Where Does Daddy Go When Tle Goes Out !

Billy Williams

. England.  This

Oh, 1T Do Love You, My Ovange Gl
Miss Betty

day and o Barvitone
Hold Your Hand Ot Nuughty Boy  Miss Florvie Fopde
Keep Quite Close to the Railings Walter Willinms
Toddling Home Chas. R. Whittle
Nursery Rhiymes in Ragtime Barelay Gammon
In the Valley of Golden Dreams Miss Gertie Gitana
That Ragtime, Dinner-Time Band The Two Bobs
Stammering Sam Harey Bedford
A Prairvie Life for Mo Billy Merson
I Parted My Hair in the Middle George Formhy
The Matrimonial Handicap Whit Cunliffe
I've Got My Bye on You,

Miss Claviee Mayne and *That '
She Pushed Me Into the Parlor Ernie Mayne
"Tis a Faded Picture Frank Cass
The Musie Tall Shakespenre Harey Frason

VENEER PRESSES WANTED,

Wanted several second hand veneer presses in good con
dition. Brantford Piano Case Co., Brantford, Ont.

WANTED—Piano salesman to take complete charge of piano
department. Apply W. B. Jennings Furniture Co,, 8t. Thomas,
nt.

WANTED—A good retail plano salesman to sell in the
Ontario field. Permanent position with good salary. Apply
The Williams Piano Co., Ltd., Oshawa, Ont.
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Our Silent Salesman Glass Show
Case No. 6
Absolutely Free!
NEVER OUT OF SEASON!
EVERY DAY A SELLING DAY!
Over 250 Per Cent. Profit

Strings for Musical

Instruments

No other staple line vields such a Profit and is so easy to
handle.  Every Btring i plainly marked and has its separate
compartment.

Size of Glass Show Case 12/, x 16', inches. Depth 4 inchos

inged Doors
A Complete Line of Strings For All
Musical Instruments

Contents of Glass String Case
COST  SELL Tot

15 Durro b F1.25  $0.25 eurh
1 \ 84 TES
n g
‘ G - 3
15 Blue Kibhon § iin 10
1 \ 1 10
I 1 10
W G 15 1
15 Durra K, itk N 25
15 Cord. 10
12 tmperial Viotin 1
1 \ 1
1 n 1 0
1 G 2 1 a0
12 Tmperial Mandolin K. 12 ¢
12 v "
1 N 2 1" |
1 “ N 10 !
12 Tmperinl Bango Ist, 1 o
1 nd. 12 ' W
1 vl
1 i 1
1 th 1
12 Boperinl Guitar b 1
1 N, &
1 G Spun 10 L
1 h 10 H
| \ i i
1 K 5th 45 10 |
COSTS YOU $10.33 SELLS FOR 846 ¢56

.our Profit $26.32 on an Investment of
Only $10.33Over 250 per cent. Profit
and the Handsome Show Case E

No Staple Line Yields Such a Profit

BUEGELEISEN & JACOBSON
111113 University Place. NEW YORK CITY

TRADES JOURNAL

NEW TRIUMPH CORNET.

The latest production of the Whaley, Royee & Co
brass instrument factory at Toronto, is their ** New
Trivmph™ cornet.  Mechanically and musically this is
aart ereation, and of which the makers are  justly
proud.  The instrament is of beautitul lines, with en
graved hell, and is viehly plated. The faet that it carrios
20 venr guarantee shows the confidence of the mann
faeturers in their ** New Trinmph, ™

The instrament has pearl inlaid finger tips, two
mouthpicees, one extea set of complete low piteh slides
with cach high piteh cornet, music holder,
and mute

valve eleaner
The beauty of the cornet is also set oft by th
cise i which it s delivered.  This is a side opening

leather case, plush or velvet lined and nickel trimmed

Follow our Announcements
Monthly and you will have
the Winners.

“Once When My Heart”

Words and Music by
Daisy McGeoch

Apply ANGLO-CANADIAN MUSIC CO.
144 Victoria Street, - - Toronto

LEONARD & CO., LONDON

e ——oemei.

KERR’S POPULAR VIOLIN
SERIES

Korr's Pirst Collection of Merry Melodies for Violin. ik |
"y

wnd Steathspeys. Trish Kol
and Quicksteps, Country g

Pipes "
Kerr's ﬂecnnd Collection of Merry Melodies for Violin. Itk 11
"

ntonis iiiinr o it different wirs

Oolllcllnn of Prﬂ.ly ‘l‘nnou 411 all Nations. m
Cumning Nutional Songs, Operatic ANies, ote., arvanged
Kerr's Po? ar Dance Music for Violin. Mook IV Edited
inting of  Quadrilie Waltzen,  Palkas
Muzurkus, Schottisches, Gl e ot
Kur » Collection of Duets for ‘rwo Violins. HBouk Areunged
Tom rd

tinh, English and Trish S
.H. m those wishing 1

Airs ax Duets
their  sight

Kerr's Oolloﬂlun ol ‘l'llnn with Vlnllmun Book V1
wxy Solos on Nation M, in First 1 wwition

. Du-u Tor Two Violins, ook Vil d by Carl Valt

cnllrcnon of Latest Dance Ilum Vi

vluding v Polly, Ever True
Kerr's Ooll.ﬂlon of Reels lnd !!rllh-plyl X
Ilu I-»m\ corresponds  with s Famed  Pianofort

(

Keorr' u 'l‘luld collcctlun of Merry Melodies for Violin. Mook X
Contraid similar in_character to Book 11

Kerr' - rounn coll-mnn of Merry Melodies for lem Book X1

74 Airs
Cake Walks

sent o

“Popular Publications
forwarded Post Free

JAMES S. KERR
314 Faisley Road - . Glasgow, Scotland
B
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YOUR ROUTE TO FALL AND WINTER
ACTIVITY IS

The Vitaphone Retail Proposition

The Commercial value of the Vitaphone is in its

VITAPHONE life-like tone, and the absence of scratching by

N = the needle The Vitaphone means a life long

Not Living and Breathing sound. It faithfully u‘rthn the soft \\M.\hnn):

but the same. of the violin, the sweet cadence of the "cello, the

full melody of the orchestra and band, and eve y voice modulation of the great
artists.  These results are accomplished with exclusive Vitaphone features

Vitaphone Records will complete the Line

Our first doub'e dise records are nearing completion.  Every one is a gem. Music-
ally and commercially they will please you. The appearance of \ itaphone Records
completes the all-round Vitaphone reta ling proposition

TYPE No. 135 COMING With finished back, equipped with albums, to

retail at $135. The greatest value the retail talking machine trade has ever had
a chance to take up

PLAYS ALL DISC RECORDS REPRODUCING DEVICE

Neither time, tools, nor ingenuity are The Vitaphone reproducing  device
r quired to change from one kind of (¢tlustrated on Page y of this insert)
record to the other —simply alter the with solid wood vibrating arm, has the
position of the diaphragm spring, place indefinable quality of allowing only the
the needle or jewel in the needle arm musical tones to pass to the diaphragm.

and the operation is complete The Vitaphone plays every make of disc

record, sharp and clear, without surface

STATIONARY SOUND BOX noise or nasal twang
Rigidly fixed to supporting frame, made THE WOOD ARM

of few and simple parts, permitting use

of tension spring to maintain the neces- No other material is so resonant as
sary pressure to hold the stylus in the properly treated wood. Like the violin
groove of the record it improves with age.

-
‘ LOOK CAREFULLY OVER THE
THREE PAGES WHICH FOLLOW

Canadian Vitaphone Company, Ltd.

101-105 CARLAW AVENUE
TORONTO : : : : CANADA
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Vitaphone Type No. 29 Retail Price $28.00
(Not illustrated.)
Size 16in, x nox n
Beautifully finished golden oak. Motor can be woun
while playing. Plays any make of disc record, Used
with or without horn

Equipped with Baby **Music Master” Horn §10 extra

Vitaphone Type No. 33. Retail Price $33.00.
Not illustrated
Size 16 in. x 16 in. x 12', in
Mahogany, Golden and Fumed Oak.  Double spring

motor that ¢
needle and sapphire records

i be wound while playing. Plays hoth
Vitaphone Type No. 25  Retail Price $25 oo
bly polished. S
wid 6% i
1 Wood Hon
¢ record

Vitaphone Type No. 110 Retail Price $110.00
Mahogany, mission, golden or fumed oak. Triple
Spring motor that can be wound while playing, and inter
changeable diaphragm connection from amplifier to horn
Plays either needle or sapphire records. Beautifully
finished and polished

Vitaphone Type No. 50  Retail Price $50.00

Special Outfit Weathered Oak) g50.00, with No
wood horn, finished to match, making the complete
instrument more artistic and adding the superior tonal
qualities of the wood horn

Double Spring drive motor that can be wound when Vitaphone Type No. 120, Retail Price $120, is
plaving. Plays either needle or sapphire records <ame as Type No. 110, but equipped with five 10 in. and
2 ft. 6 inches high, 16 inches long and 16 inches wide five 12 in. record albums

CANADIAN VITAPHONE COMPANY, LTD., 101-105 Carlaw Ave., TORONTO, CAN.
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Vitaphone Type No. 40 Retail Price $40.00

1y, Mission, Golden and Fumed Oak. Double
or that can be wound while playing, and
eable diaphragm connection from amplifier

iys either needleor sapphire records, Beauti

fully finished and polishe!

Vitaphone Girand Type No. 135 Retail Price $135

Mahogany or quartered oak, choice of golden, early

1 antique gunmetal or |

VITAPHONE NEEDLES

30 cents per hox, packed in hoxes o o needles each

£1.00 per bo packed in hoxes of 1,000 needles each

From now on, whether you want
Machines, Records or Needles,
ORDER VITAPHONE

Canadian Vitaphone Company, Ltd.

101-105 CARLAW AVENUE

TORONTO : : : 1 CANADA
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THE “VITAPHONE REPRODUCER"

Patented in Canada and other countries.

CANADIAN VITAPHONE COMPANY, LTD.

101-105 CARLAW AVE.

(Note New Address) TORONTO
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REGINA PIANO MAN VISITS EAST.
Captain Child Pleased with Outlook.

Captain W, Allan Child, of Child & Gower, the well
known music house of Regina, has returned home from
his semi-annual visit to the cast.  Messes. Child & Gower
have the representation for Saskatchewan of Steinway
and Nordheimer pianos, and have also an extensive trade
in Columbia Grafonolas and records.  They recently ve-
moved to new retail salesrooms, as reported in these
columns, which give them a glass frontage of 120 feet
on two streets,  The advertising value of their location
is highly prized by Mr, Child. The windows are hrightiy
illnminated every night until 1030

While in the east Captain Child, who was on business
and pleasure combined, reccived most optimistic reports
from his partner, My, Gower, The latter wrote him that
erops in every direction from Regiva had never looked
better, and that their prospects for trade this fall were
Very encouraging.

Compared with other years, Captain Child
that their business showed a decrcase this year, but was
a most satisfuetory one in view of conditions.  Regina,
he comsidered the most favored eity in the west, and the
least disturhed by the pres
depression

staty

it financial and commereial

During his stay in the cast Captain Child spent a
vaeation in “The Highlands of Ontario,” where he was
a guest at the Royal Muskoka, returning home from To
ronto via London, his old home, and Sarnia, where he
hoarded the Toat for Fort William,

PATHE LINES IN CANADA.

As will Te seen from their announcement in - this
issie Pathe Freves, of Londen and Paris, have invadod
the Canadian market.  As a rvesult of the visit of their
special representative, Mr. Frank J1. Bowers, wholesale
agenvies to take eare of this market have heen opened
up

Me, ML Glendon, proprictor of the Glendon Piano
Co., Toronto, and who recently discontinned his vetail
piano warerooms, has  secured  the  wholesale  Pathe
ageney for Ontario.  He has opened up sample rooms
in the new Ryrvie Building, at Yonge and Shuter Streots.
e has ved ashipment of 2500 Pathe records with
F000 more on the way.  Although he has made no an
nouncement to the trade, inguiries for loeal agencies re-
ceived indieate the reputation of the Pathe lines alveady
established.

GEO. H. SUCKLING MARRIED.

Mr. Geo. H. Suckling, until recently in husiness in
Edmonton, has many friends in the trade who will join
in the hest of good wishes on the oceasion of his recent
marringe.  Mr. Snckling was united in wedlock with
Mrs. Davison, an estimable Peterboro lady, of social dis-
tinetion in that city, a lady of charming presence aned
skilled in the game of golf.

Mr. and Mrs. Suckling departed for St. Andrew's,
N with the purpose of staying there a month hefore
spending a year in Europe.  The breaking out of war
may, however, disarrange the latter plan.

TRADES JOURNAL

WILLIS LINE AT THE EXHIBITION,

The newest exhibit among the piano and player dis
plays at the Canadian National Exhibition this year will
be that of Willis & Co., Ltd., Montreal, who will show a
full line of Willis pianos and players, They have se
cured the large space occupied for the last two years

by The Otto Higel Co., who will this year receive trade
visitors at their own factory at King and Bathurst
Streets,

Mr. A P Willis, president of Willis & Co, Ltd,,

Montreal, and who is also head of the Willis Piano Co,,
Ltd., St Therese, where the Willis factory is located,
Just vecently returned from an extended tour of the
Maritime Provinees.  This visit of inspection is made
annually by Mr. Willis, who is a close observer of rade
conditions, and naturally absorbs a great deal of in-
formation.  Mr. Willis has planned to visit  Toronto
during the Exhibition, and will personally meet Willis
agents.  His staff at the Fair will consist Mossrs,
Burrows, who is known to wany Ontario dealers, Mr,
R. 8. Ratherford, My, Robt. A, Willis, vice-president,
and Mr, F. G Sharpe, direetor of Willis & Co., Ltd.

rs the Newcombe Piano Co. extend
to the trade a cordial welcome to their ** Rest Room™ in
connection with theiv exhibit at  the  Toronto  Fair
Among the lines that they will show this year their new
72 player will be conspienous. This is an instrument of
pleasing proportions, and small enough for small rooms
or apartments.

As in formor v

W. BOHNE IN EUROPE.

Friends of Mr. W. Boline, piano hammer and string
manufacturer of Toronto, who with his family is in
Europe, are speenlating as to his present whereabouts,
Mr. Boline purposed visiting Germany and Belgium, in
addition to the other European countries affected, but
up to the time of going to press no word has heen re-
o« of him sinee the onthreak of hostilities,  Accord-
ing to the itinerary of the Cook’s tour which he was
taking, he should have heen in Switzerland when war
was declared. Mre. 11 0 Wharin, who is in charge of
the business of W. Bohne & Co., has heen unable to get
in touch with Mr. Bohine, nor has the Cook’s ageney heen
able to get in toneh with their Canadian party.
WHALEY, ROYCE & CO. DISTRIBUTE PHONOLA

TALKING MACHINES AND FONOTIPIA
RECORDS.

Of interest in talking machine trade cireles is the
announcement that Whaley, Royee & Co., Ltd., Toronto,
are now wholesale distrilmtors of the Phonola talking
machine and Fonotipia. Odeon and Jumbo records in
Ontario and the Maritime Provinees.

These records are of Enropean manufacture, and
their disteibution in Canada was this year arvanged for,
hy the Pollock Mfg. Co., of Berling Ont., who are manu
faeturers of the Phonola.  Whaley, Royee & Co. are
arvanging fo carry a complete stock of records and
Phonolas at their warcrooms in Toronto,

In Western Canada the same lines will be wholesaled
by the National Talking Machine Co., Ltd., of Winni-
peg. which firm is headed hy Mr, Prockter, formerly of
the Western Faney Goods Co. Mr. A B Pollock, head
of the Pollock Mfg. Co., Ltd., is calling on the western
trade.




Factory
Length, 250 feet
Width, 50 feet
2 stories higl
Boiler and Engine
ll‘)ll.."
40 feet by 70 feet

Dry Kilns
With a drying capacity of
10,000 feet per day. Our
kiln system guarantees that

the lumber will never

shrink nor swell, as all sap
is taken from the lumber

instead of being dried in it

BRANTFORD

BRANTFORD
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Mr. Piano Manufacturer:
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Buy Your Cases and
Know What They Cost

€ When you purchase piano cases at a con-
tract price you know to a cent their cost. You
arenot laboringunder the uncertainty of a doubt-
ful cost figuring system which so often puts
into other hands ‘what should be your profit.

Buy your cases and extend your sales with
capital otherwise tied up in lumber, dry
kilns and mill plant,

We are piano case specialists and can sub-
mit designs or work from your own drawings.

ur equipment is as good as money and
machinery engineers can make it. Every
machine n our plant came direct to us---every
machine a new machine.

Piano Benches
€ One of our best side lines is Piano Benches,
all sly'les and all kinds of woods,

Prices and designs will be gladly sub-
mitted on application.

To the Talking Machine Trade

{ We also have an important announcement
for the talking machine trade from our Cab-
inet Department. We are prepared to take care
of any orders in this branch, and are already
making deliveries of talking machine cabinets,

PIANO CASE CO., Limited
CANADA

M. S. PHELPS
President and General Manager
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DEATH OF PROMINENT VENEER MANU
FACTURER.

There died in Huntingdon, W. Va. on Saturday
July 12th last, one of the finest characters in 1l
South, William Seiber, president of The Central Veneer
Co, of that eity

and in great agony. he passed away.  Every one who

Suffering from an inenvable diseas

knew  him revered the man, and  those  whose  only
knowledge of him was through business correspondene
weted him S Quality
| re Everything Else.”  The result of this poliey
was, that at the time of his death he was head of what

His motto had always heen

s claimed to be the lurgest veneer plant in the world

covering four acres of ground, and with a capacity of

car load per day

ased was for nine years the wayor of his eity
or in the Central Banking Company, and a
stockhiolder in the American Bank and Trust Co

OF a kindly
honorable, his place will he

generous  disposition,  serupulously
hard to fill.  Knowing that
the end was coming, Mr. Seiber areanged for the con

tinwanee of the business, which will in the future e
condueted on the lines he observed through life, with
Chas, J. Se

wras president

GROWING ORDERS FOR PLAYER MUSIC OF
MEDIUM CLASSICAL CLASS.

Between what is commonly known as the populay
hits amd the real classical numbers is a class of musi
which might be termed medinm classical, and tor such
musie varions player voll departinents veport a steadily
growing demand

There ave numerous picces of this kind available
From his eatalogue of Themostyle volls, 1. 1. Fiteh
Canadian manager of the Universal Music Co., recom
mends the following particalarly
41031 Bubbling Spring, Rive-King
1432 Campanella La, Paganini
11241 Coguette Mazurka, Lavreegla
11070 Fitth Noeturne, Le) h
41116 Kammenoi-Ostrow, op. 10, No. 22, Rulinstein
23 Kiss Waltz (11 Bacio, Arditi
11150 Murmuring Zephyrs, Jensen
1159 Norma La, Bellini
11174 Palka de Coneert, Bartlett
1197 Second Mazu, Op. 54, Godard
11209 Sounds from £ Vienna Woods Waltzes, Stranss
H221 Two Skylarks, seschetizky
H1225 Valse Caprice, Newland
41434 Whispering Wind, Wollenhaupt

THE GODERICH ORGAN CO.

In the last issue of the Journal veference was made to
the Goderieh Organ Co., Ltd., being the ehief industrey of
the wheel shaped town. This firm was  established in
I8RO and it will be remembered that during the al senee
of the president, Mr. Alex. Saunders, with the Canadian
Manufacturers” Association exenrsion in the west in
1910, the factory was partially destroyed by fire,  The
management at onee set to work to rebuild larger than
ever, and this work was completed in 1911, Though not
comparing with the record of 1910 to 1913, this year'
trade has kept up surprisingly well with the firm, en
abling them to run through the slack season ten hours
a day for five days in the week, with a full permanent

staff,

TRADES JOUEN A

Phe Faetory, which s |
OO et of toor spu wild 11
fimishing roowms, hydeanlic
and ghue machine it
thre dry Kilos, and 1l
aosupply of seleeted Tumber fran

Besides the mamnfacture ol o
cllize in Anglo- Xmerican cabinet
records, music cnbinets, pian vl
Feature ol the Anglo- Neriean
patented, as the method of vomoving the peom

quired, by simply pressing o lever after shiding the in
dicator to the number of the o 1l \inong
the chapel organs are several n

The Goderich Organ Co are also oxtensive manm
facturers and exporters of  woodwork  for lathroom
fittings

In the management of the business Meo Aex, Saun

ders is ably assisted by Bis two sons, Mo Clins, K. o
Frank, scevetary and

Istant er, respeetively

THE TWO NEW COLUMBIA TYPES.

The Colwmbin Graphophone Con pany  have  just
brought ont two new  madels, 1l Comet™ and the
SPatricia, which shonld prove spocially attractive

The “ Comet,™ at $200000 i the tiest mancehine listod

by the company toosell at that figae The  eabine

meastring Foox 1 N T inehes, s ditted with th

The Coms

famons Columbia control shutters. The tapering ton

arm, No. 7 reproduce s and perfeetly adjusted coneealed
sound ehiamber, combive i producing o wonderful tom

and volume

The ** Patricia®™ at $T8.00 s veally o small Grafonola
Leader.  The proportions ave perfect, and the  model
presents aowmost atbraetive appenrane The priee
which s revolutionary in Canada, Tor o complete up

right cabinet instrwment, should onsure o very strong
demand.,
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HORSE SENSE.
By Elbert Hubbard
I you work for a man, in heaven’s name, work for
Lord of Life,and God of Nations  in
It he pays wages that supply you your bread and
4 patriotic hymn, Music by C. M. Passmove of butter, work for him, speak well of him, think well of
Bell Music & Piano Co., Toronto, atso Organist him, stand by him, and stand by the institution he e
and Choirmaster of Dovercourt ‘Rd. Preshyterian presents. | think of T worked for a man, | would work
Church, Toronto. Words by Mrs. Passmore for him. 1 would not work for him a part of his time
but all of his time, 1 would give an undivided servie
I. Lord of life, and God of nations, ar nond
By whose pow'r Kings rise or fall I put to the pinch, an ounce of loyalty is worth a
. wound of elevernes
Hear Thy people’s supplications, PN G slevermom
On Thy Holy Name we call I you must vility, condemn and eternally disparage,
s YIRS e £88 why, resign your position, and when vou are outside "
|

T'o Thy throne our pray'rs iy bring, Damn to your heart's content. But, 1 pray you, so long
Bless and save our gracious King as you are a part of an institution, do not condemn it
Not that you will injure the institution—not that—but .

when you disparage the concern of whieh yon arve a part

2. Thou, whose law is love, direct him,
Ruling o'er dominions wide,

vou disparage yourself
From all harm and fear protect him, And don’t forget I Torgot” ' —won’t do in Wusinos
May Thy counsels be his guide ; — ———
From our loyal hearts we sing, HER CRUEL FATE.
! Bless and save our gracious King. She never sings the old, old songs
She shricked in days of yore;
3. Thine the Kingdom, Lord of Heaven, She never thumps the keyboard now

Thou shalt rule from sea to sea Until her thumbs are sor
T'o our sovereign, grace be given, Alas! upon the latest grand,

She never more will play,
She failed with the instalments, and
They "ve taken it away

Kingly-wise to follow Thee ;
So from vast domains shall ring

Bless and save our gracious King Musival Weckly

AS GOOD AS THE BEST
MORE READILY SALEABLE
THAN MOST

)Kl(li aside, the Wright Piano on O attain thisend expense is second-
its merits is second to none. It ary to quality.  Many dealers real-

has always been the aim of the izing this have made the Wright
Wright Piano Co. to produce the finest their leader. Our unlimited guarantee
possible instrument. ensures satisfaction.

Those who are not already familiar with the
merits of Wright Pianos should waste no time

in at least writing for prices and catalogue.

WRIGHT PIANO CO., LTD.

STRATHROY - - - - ONTARIO
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" WESTERN COLUMBIA WHOLESALERS HOLD iy o, as Mr. Willia il ope '
BUSINESS CONFERENCE ATter some pepstiasion the £ sl ini
Western Fancy Goods Organization Hold Three Day (e warer s amed hear the Gy a. This point wor
Conference. by the salesman was enthusinstically applanded.  To the
During the Winnipeg Exhibition a theee da con- salesroos there fo A ontest in the natur
ference was held by the selling o nization of Western Blue Label™ o \ PeeOr Iy
Faney Goods Co., who arve wholesale general agents for land demonstrated that al invest Honey
the Columbia line in Western Canada My in Columbia vecords would give the pu a el
Shaw, the genial manager of this department, who was  wider and more comprehensive wusieal libeary than i
vesponsible for the conference, presided. My, F, S, P put into any other elass of records, e pointed out that
lee, president, and Mr. W, 8, Arnold, eredit manager  there were but five owtstanding  tenor singers in the
of the company attended a mnher of 1 SO IE vorkd, four of v recin the Columbia list of artists
Phe Alberta and British Colun nization was e also empl I that the great operatic
represented by J0 B Williams, W 1L Freecland repre- note, under nent in BEuropean and - Nwerican
¢ sented Saskatehewan and D Ko MeCrae was the Mani- geand opera, were in the Columbia list, at o priee for
toba delegat The reports of these gentlemen were all  two selections that is charged for o
along the line of sueeess and optimisim One point brought up by 1l
’r

On the last day of the conterenee an interesting sales  frequently advanced by 1l pros
demonstration was a feature ol the programm My
Freeland was delogated to sell a Gratonola grand 1o My

Willinms,  Both these gentlemen arve veterans in selling

to do with the difference in United States vetail prices

and Canadian prices of machines Il

for thn

vameed that the highest grade planos ar |
same prices in Canada as in the United States, amd the

amd both intimately acquainted with the strong  and

weak points of opposition lines, consequently the contest prospect ™ wanted to know why the difference in Cana

was Tull of interest to the finish.  Inoopposing the pur-  dian and Awmeriean prices of Graf

chase Mr. Willims offered about all the reasons that The deal was finally  consmmmated,  however, and
have ever been advanced to a Columbia salesman, show- amid mueh applause from the andienee My, Frecland
ing that he was well fitted for the demonstration.  On converted his *prospeet ™ into o custone

the other hand, Mr. Frecland's versatility and experien The elosing item of this Western conlerence was o

enabled him to readily meet all arguments presented talk hy Mr. Shaw on Phe making of a4 Columbia

It should he explained that the demonstration was  pecord.”  He ey

lained why the 30 cent demonstration

of a retail sale, Mr. Freeland assuming the part of an vecord, by inducing **eomparative

5" had resulted

ordinary salesman from a vetail store, while M, Wil-  in so enormously inereasing the Columbia record husi

linms re

wesented what s generally card indexed as Ness

prospeet,” heing faiv minded, of wusical dis Amongst * Promotion Sehenies Me. Shaw showed

Sathurst St

$ by the Otto Higel Co.. Lid. torthe
o) le have reason Lo approciate this protect
dito Higel Co ., Lud

inclement weathe ded with the ¢




12 CANADIAN MUSNIC

the selling Tetter whieh hie b

preparved to have multi
A the men

graphed on retailers” own stationery, and urg
to get their custoners to use this cosoperation ol th

Cobmmbia Sales Promotion: Department

Meo Shaw also outlined the niticanee of the move
ment an Favor of the modern danee to the record trads
amd that dealers should take every advantage of the

ration in this e

manaeturers” assistanes and o
spoet
e contended that wnless o vetailer cither originated
his own selling campaign or cooperated with that of th
wholesaler, he wonld | hetter handling  opposition
goods. e vreged that “salesimen e made fiest and sales
after,” The dealer who would be suecesstul, he said
st ereate cpportunitios,” and e told of one agent
who i placed mearly 1000 in o Manitoba town of Jess

than 200 poapulation through giving entertainments at

Bonses, o wherever an attentive andiene

country seh
cortld be secnred

v Nordheimer building at Yonge aad Albert Sta

MR. SEYLER HOME FROM WEST.
After aninteresting and enjoyable teip through to
Canada’s western copst, My, A0 Sexler, the populary
manager of Novdhbeimer’s sbeet musie department at

Toronto headguarters, has vetiened home, e was at
the const during the  Hindu Diffienlty,
snapshot of the Komata Maru, the hoat on which
these Sikhs sailed to Canada defore the Journal saw
Mr. Sexler, the boys at the  Nordheimer  warerooms

and seeured a

T'RADES JOURNAL

Kingly vemarked that he had learned in Calgary to
el O™ properly. which veport Mr. Sexler confirmed
personally

Regarding erops at different points. My, Sevler was
given to understand that the total vield would fall shoyt

of what was anticipated carvlier in the season

NEW VITAPHONE RECORDS.

10002 Land of the Maple Mareh, introducing Maple { Forever
Vitaph Militars. Bund
\ Sung of Canads Andren Sarto. Burit
Rule Brittunia Vitaphone Militurs Hand
Boeliove: Mo it all Those Endearing Young Charms
George Alexander, Baritone
oo Medles of Snyder . Vitaphone Band
AR g g g UG TRRIETRRE Ed. Morton, Buritone
S o Dreum of Ol Home Songs Vithphone 1
Lead Kindly Light Maple Louf Male
100 Flash of Five (Bl Fogonae
When Yon and 1 Were ¥ Arehiie Anderson
1 King Cot Maple Loaf Bund

l

Dadddy  Now
Calline and Hardu

1 ) Minute Man Marel Vi
other o' My Ve

My

Keautitul x.
10028 Myddler

1
Bilyer ote: niong the U

I 1
10035 Un Pen d Amour (A Little Love, o Little Kiss)
aphone Orehestra
My Heart Heniry Burr, Tenor
ot wid Maple Loaf Mised Quartet
Latury—Hwoet Thoughix of Houe
we M Thompson. Baritens
1 Huakiany Bl od & IRk A Lan Speneer. Talking
he Ry Geo, Schweinfest, Piecolo
T Aunt Nuney Go to House Keepin

Cul. Stewinrt, Laughing Story and Quartet Chorus
dy Shaw, Comic Seoteh Song

TSR OFt i the Stilly Night
Stehl Lufsky and Surth, Violin, Flate and H
Kl

"

Yo Hroke My Hoart to Pass the Time Away. Henry HBurer
10068 Koontown Kaffeo Klarseh
smin - Dudley Trin, Banjo Mandolin and Harp Guitar
Bonnie Sweet Hessis Torle Tillotson, Contr

\deste Fidelis
Thos, Mills and Chas. A, Prinee. Chimes with Organ
i

Sweot Spirit Hear My Prayer frs. Ao Stewart Holt, Contratin
10069 Sufe in the Arms of Jesus Chimes
The Hetter Land Carrie Horwin t
10050 Hornpipe Selections Peter Wyper
Swert Genevivve Merle Tillotson
10078 The Keturn Pietro Diero,

Cavallerin  Rusticana, Tntor
HOTE When the Miduight Choo ¢

inlin

Ao

Where the Silvery Cole

1M, Myers, Bariton
Guidn Gialdini. Whistling
Maple |
8

Fagle March

Ban

Victor & Cel
ary Megle Tilloten " Contraitn
Pheme und Varintions I Lufsky, Flut
il |mlu4 Plower.. Miv, \, Btewars Holt, Cantint

" Len Speneer and AIE Holt. Talk
e O Newr the Shore Ada Jones, Soprang
1OLS D A Troudwy Vitaphone Quartet
1 Like You
10130 o the Had of the \\u.m
of the Desert Grow |‘1.| Frank Croxton, B
10t is Called U'p Youder Vituphone Quartet
Cradle of the Deep Willinm  MeDonuld, B
1 b . Hoona wnd Rapunno, Cornet Duct
Ten Thotsand Times  Ton Thousand
Chimes of Trinity Church. New  Yorl
1S Canadinn Vivs, Medley No, 1 Vitaphone Military  Hud
Canadinn Airs, Modley No, 2 Vitaphone Mititary Band

The Willinms Piano Co., Lad., of Oshawa, hooked
July order for fifty-tive piancs to one d r. which they
consider is exeellent evidenee that a good selling or

ganization is the hest remedy for hard times,

Co W Kelly & Son of Guelph, have just come into
possession of a Bell organ, which may veally e called
a work of art. It was made for the Centennial Exposi
tion, Philade
received,  They have bheen exhibiting it in the window
of their musie store. The design is a handsome  one,
rvings of a high order playing an important
and refleet great eredit on designer and carver
The British coat of arms, carved in high rvelief in the
upper front, being especially noticeable, and  few people
in passing could resist the temptation to stop and look
at this handsome instrument,

phia. in 1876, and for which a medal was

claborate
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TO INCREASE OUTPUT 40', .

With the ohjeet of inereasing their output hy 407,
Phe L. W0 Barwood Company of Stoncham, Muss., ar
contemplating an addition to their plant.  This supply
firm, who arve manufacturers of leather, felt and fibn
specialtios Tor the musie trades, were established in 1900
Their piano and player piano punchings are ilusteated
on another page in this issue, on which will also he found
the respeetive price quotations

TRADE NEWS

Mr. Neil Johnson, of Novdheimer's Toronto  sheot
musie department, has heen holidaying at Lake Seugog

Mr. Chas. Passmore, of Toronto, seeretary  of  thy
Canadian Music Dealers”  Association. was a vecent
visitor to Hamilton

Mr. L. Bonmenn, of J. 1. Bonnean Co., vencer wmanu
facturers of New York, was among vecent lamber trads

la

sley, of the Mendelssohn Plano o

visitors to Canae

Mr. John W

Toronto, is hack at his desk after an enjoyable fortuight ‘s

vaeation at Preston Springs

Me. Wo I Tovell, the well known pinno werelant
and small goods dealer of 8t Mary's. was among th
list of July trade visitors in Toronto

Mr. AL Go Favquharson, Canadian manager Columbia

Giraphophone Co. with headquarters at Toronto, visited
Montrveal vecently in the interests of his firm

Onu the freight steamer © Willowhead,” which nun
loaded at Montreal, and was later veported captored 1y
the enemy. was a shipment of piano action felts for Carl
Zeidler, Toronto, the well known conmission merehant

Fhree carloads of pianos shipped by the Willinws
Piano Company, from their factory at Oshawa, to 1l
coust last month, shows that business prospects in 1l
west are looking somewhat hrighter

Mr. o W, Woodham, general manager Foster-Avm
strong Co., Ltd., is back at his desk after a well earned
holiday.  Mr. Woodham is arvanging for an unusnalls

fine display of Haines Bros. lines at the Exhibition

Mr, F. R Austen is opening up in the music tr
business in North Battleford, Sask, with  Gerhared
Heintzman pianos, Vitaphones and small goods My
Austen, a native of Toronto, is an organist of el
ahility

Referving to trade conditions My, Frank Stanle
Toronto, stated that their sales for July this year wer
so far in advanee of July, 1914, as to make the total
for the six months abead of last year for the san
period

Mr. Chas. R. Leake, one of the proprictors of th
Music Supply Co., Toronto, and My, B, L. Hyam. tra
veller for the same firm, are in Burope, At the time of
writing the Journal learns no information vegarding
their movements has reached Toronto

Ou another page appears an advanee list of Vita
phone records, the complete catalogue of which will I
ready for distribution in the near future.  With their
records veady for the market, the Vitaphone proposi
tion will be much strengthened

Mr. George Foisy, of Foisy Freres, Montreal, whole

sile distributors of Columbia lines, is convaleseent after

a very serious illness.  Negotiations have been completed

I'BADES JOURN AL

Wherehy the husiness of this tir Ul be considerah
enbaurged, both in the holesale and retadl departments

Meo Herman Heintzman, of Heintzman & o, To
ronto, s anxionsly waiting ord Trom s e and
danghters who are in Enrop Tust where 1l are
has been unabile 1o aseertain, nm s he know 1o what
meonvenienes 1 i | put ol the monetary
conditions

For the past eight s Mre Gerhared Heintzman o
Toronto has spent the summer in Gemany. Fecling un
nusually well this year he decided to remain in Canada
and now,in view ol the Earopemn " s congratulat
g himsel! on his good Tortin heing at home instead
of dasolated Trom friends and business

Mr. 4 M. Donglass, of the Canadian Vitaphone Co
Lad., is now at the company s headguarters at Toronto
i the capaeity of assisti anager. Mro Donglass, T
fore coming cast to take wy new duties, wade o tone
of the connty v Wivedpeg to Vietoria in Vitaphow

I ewn of th I v 5 ] w bt
' .
mterests, and opened up a pleasing number of new
counts, The speciel Teatures of the Vitaphone, he stated
appealed to experienced talking machine dealors
ank Stanley, Toronto, who is looking forward to

an early vemoval from 1 Temperanee Streot to the new
Yonge Street store, recently purehased by him, reports
that his fivst six wonths of 1914 actually showed a greater
profit than for the same peviod of 1913 Owing to an.
inerease inretadl teade,”™" said e onr total sales only
declined 2000 for the six months, but leaving a larger
net profit In wholesale teade e reports a idedd in
provement

Me, Franeis, of the Franeis Smith ageney at Port

Arthur, Ont, who have the Gonrlay  and  Gourlay
Angelus Tines in that tereitory, was o midsiummer teads

visitor to the east. Mr. Francis, who visits Toronto o

couple of times el year, wes looking forward to
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beavy wmovement of grain, which would naturally give
loeal teade o big hmpetus Mro Francis is an en

thusiastic Gourlay  exponent, and spent some time at
the Gourlay . Winter & Lecwming warerooms discussing
selling points

Mr, L. €. Met)
departwent of Thos, Ao Edison, Ine, vecently  visited

v, owanager of the advertising

Montreal and Toronto in conneetion with the tall and
winter advertising conpaign of Edison lines. While in
Toronto Mr. MeChosney was looked after hy My, RN
Willimms and 1 G0 Stanton, president and viee-presi
dent, respectively, of the RS0 Williams & Sons” Co, A
motor teip avound Toronto gave Mr. MeChesney som
conception of the extent of this ity and the heauty of
the residential sections

OFFERING VIOLIN MUSIC
James X Kerr, musie publisher of Glasgow, Seotland

i Teaturing to dealers in this issue his popular colle

TRADES JOURNAL

tions of violin music, the wagority of which books are
priced at 35 cents. Auy Canadian dealer may seeur
sample copies at 15 cents cach, by forwarding  that
amonnt with his teade card

ALSO ISSUE DRAMATIC WORKS.

The wany wembers of the wusie trades who actively
interest  themselves in mosieal  and  deamatic  per
formances of an amateur chavacter will be interested
in the dvamatic works published by Joseph Williams
Lad., of 32 Great Portland St London W., England,
the well known musie publishers,  These works inelude
stieh as one, two and theee et plays without  voeal
mimbers, ©The Pied Piper of Hamelin,” a cantata for
laddies™ voices, “ Brer Rabbit and Mr. Fox.”” a musical

frolie, comic operas and operettas for both male and
female characters

PIANO
PUNCHINGS

THE L. J. BARWOOD CO., Stoneham, Maws.
Manuracrunens PIANO PUNCHINGS

[
GARD BOARD
PRESS BOARD
FIBRE

| BLOTTING PAPER
FELT, Ete.

L e

Terms, Goods F.0.B. Stoneham, Mass.  Accounts 30 days net, 2% for cash within 10 days

SEND SAMPLE FOR ESTIMATE

600,000 AND OVER

S

200,000 i
100,000 & ks LN
80,000 et 65
28,000 o T0c¢
10,000 " ol T8
s, 000 b B0«

ate of W1,

lpoclnl discount on yurly eonlr-cu exceeding 500,000 lot

iR







S in previous years, the Mason & Risch Pianos will
be on view at

The Canadian National
Exhibition
August 29t'h—Sei>tember 14th

We will have on dilpll.yl most interesting variety
of our instruments, both in regular and special
designs.. We would like our Dealers to make their
headquarters at our Office, 280 Yonge Streét, where
there will be a variety of similar instrumets to those
shown at the Exhibition, and where there will be an op-
_portunity to confer with the Wholesale Department, as
well as with all other departments.

Have your mail addressed in our care,  Visit us.
We bid you welcome!

Mason & Risch Limiten

Toronto




