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The most significant
trade-mark in the world
of music. - ] -

What do the two tied music notes mean to
you as a dealer?

Musical sounds—that's what they meant,
E‘, and that's aj they meant, until we put
Columbia on them and then put them on
|l Columbia products.

| Soundness—that's what they mean right
now: merchandising soundness—soundness of
| manufacturing method, soundness of selling
Iy policy.

The Columbia twin music-note, trade-
mark, this prosperous month of May, 1916,
Ve stands for prestige—prestige of dealer and
YA manufacturer, in equal quantities, on equal
terms.

We don't need to tell you to keep your
eye on it—you have unmistakably been doing
it.

Columbia Graphophone Co.

365 Sorauren Ave., TORONTO
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Originators of

the Continuous
Bridge

Cross section of the Martin-Orme
Scale and Sounding Board,
howing the “Conti o
laminated Bridge, invent-

ed by Owain Martin.

The bridge is the
mer ber which car-
ries the vibrations of
the strings back and forth
upon the sounding board. [t
plays a part of vital importance
in the production of that absolutely
“even" scale—so much desired and so
rarely achieved.
The old fashioned construction contains one
or more actual breakers in the length of the
bridge.
The Martin-Orme bridge is built up of many strips
of Rock Maple, bent and laminated under high pres-
sure, and running completely across the sounding board
—without a break.
The Martin-Orme Bridge, the Martin-Orme Duplex Bearing
Bar, the Martin-Orme Violoform System, are a few of the vital
features which assist in producing the exquisite Martin-Orme tone—
clear, refined, and powerful when called upon,

Under side of Martin-Orme Bridge, showing laminated strips
olnroek maple running from end to end---WITHOUT A BREAK

The MARTIN-ORME PIANO CO.,,

LIMITED

OTTAWA

“Manufacturers of Pianos and Player Pianos of the highest grade only.”
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(J OURLAY
\NGELUS

Is The Appreciation of Good Music
One of Your Accomplishments ?
And Its Enjoyment One of Your Pleasures?

Your life can be made wonderful through a musical education.

Nor do you need conservatory courses—studying abroad—to make it possible for
you to be thrilled by Mmajestic oratorios—exquisite nocturnes—or the lingering pathos
of a meditation. You can, in your own home, by hearing great music, learn to dis-
criminate, to appreciate, the wonderful technique and finesse, the pulsing, swelling,
heart-rending expression of the master musicians of the world.

The Gourlay- Angelus
Your Music Master

With this wonderful instrument the old,
familiar music takes on new charms. When
you place your fingers on the sensitive Phras-
ing Lever—when with the wonderful melodant
you control the ar(‘ompnnimrn!—you forget
yourself—forget your surroundings, The
music fills you and lifts you to a higher plane.
You are living and breathing the emotions the
great composer intended you should.

A Triumph of
Perfect Workmanship

Gourlay, Winter

Wonderful as is the musical appeal of

the Gourlay-Angelus, the beauty and

durability of its construction are equally & Leeming’
worthy of your consideration. The pride Limited
which every owner of a Gourlay-Angelus

feels in its possession is worthily deserved 188 Yonge Street

by every instrument.

You should—you must-—hear and see
the Gourlay-Angelus — the complete
realization of a musical ideal.

TORONTO

@ (i S 's;:an"!z;‘i" o

5 . "
Copyright
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Deviation from
our

High Standard

is unknown in any single KARN or
MORRIS instrument. There are little *
ways in which we could lower the cost
of production—saving a little here in
materials, and taking short cuts there in
manufacture,

But alleged economics are not for a
moment considered because we refuse
to sacrifice high qu.'\lll_\', even in the
smallest degree, for any consideration
KARN and MORRIS pianos embody

this ideal—always.

The Karn-Morris Piano @ Organ Co., Ltd.

Head Office—WOODSTOCK, ONTARIO
Factories— WOODSTOCK and LISTOWEL

One of the results of
making a KARN or MOR-
RIS sale is that the cus-
tomer is encouraged to
make his payments to you
regularly; because he is
handing over the money for
something that he is proud
to own and completely satis-

fied with.
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STERLING

MADE - IN - CANADA

KEYS

ACTIONS

The name “STERLING” on piano actions
all over Canada stands for the very finest
construction possible. It assures accu-
racy, long-life, and all-round satisfaction.
“STERLING" guarantees the absence of
inferior parts, hurried workmanship, or
actions below the highest standard. It
means absolutely no risk to pin your busi-
ness reputation to STERLING ACTIONS.
There can be no disappointment,—no
mistake.

Referring to the value of a
trade-name a prominent
business man said re-
cently:

“You will see that certain
firms have a reputation
built up which is their
valuable asset. Their name
on the goods in many in-
stances is worth more than
the entire plant in which the
goods were made."”

Since 1887 this firm has been studying
and meeting the needs of the Canadian
piano trade. As consistently as the piano
firms have talked quality, and aimed at
quality above all else—so we have main-
tained in the Action—the Soul of the
Piano—the same highest grade quality.
This has been accomplished by a
thoroughly modern plant with every de-
tail specially organized for action-pro-
duction.

Like the Action, the Keys of the piano have to stand the strain of years of constant use. If the
Keyboard in a short time shows signs of wear, and commences to look cheap—then the owner
becomes permanently dissatisfied. He shows the defect to his friends and neighbors, and warns
them not to buy that make. The Piano man is the loser—and in a big way.

STERLING KEYS mean Al ivory bought in the leading markets at the most favorable terms.
STERLING KEYS mean the most skillful matching in construction, STERLING KEYS mean

genuine satisfaction to manufacturer, dealer,
—i.e., service all along the line.

and the person who =ventually buys the instrument

Sterling Actions & Keys, Limited

Noble Street -

Toronto, Canada

ot
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UNIVERSAL ROLLS

For Greater Roll
and Player Trade

Universal Rolls above all others in the market.

UALITY based upon practical perfection in every detail of material and manufacture dis-
Q kA .

Universal timeliness and

to sell—on a permanent trade basis.

l:i"l( prices make it the easiest of all roll lines for the dealer

CERTIFIED SELLERS—THE MAY BULLETIN

Prices herein plus 20 7, for Canadian delivery.

METRO-ART (88-Note—Hand-Played) METROSTYLE-THEMODIST
202594 lda (Sweet as Apple Cider) 302374 Halo of Love (Aure d'Amore). Waltz
Eddie Munson $ .50 . Becucei 1,00
202626 Top Liner Rag. (Fox Trot) 302508 Honky Tonky. One-Step
Joseph F. Lamb .50 Chas. McCarron .50
202688 Muriel Walte. (Hesitation Waltz) (for 302514 In Bagdad. One-Step Intermezzo
dancing) . ....... Joseph M. Daly .85 J. E. Anderlik .50
202658 Good-Bye, Good Luck, God Bless You 302584 Jigs and Reels . S, LR 1.00
,Earnest Ball .50 302578 Pom-Pom Selection . . . ...Hugo Felix 1.00
202666 Here Comes Tootsi (“Around the 302546 Red Raven Rag....Charley Straight .40
Map") One-Step (for dancing) .y 4
Herman Finck (arr. by Paul Paris) .40 302492 Such is Life. Rag For I M Coske b
202578 Evening Pleasures (Gavotte Moderne) . s L. Coehy 4
Joseph Mubes A3 302502 Sweet Cider Time When You Were
202576 National Convention (March and Two _Mine. One-Step ..Percy Wenrich .40
= R Joseph Ruben .75 302548 Universal Fox Trot ...... Joe Rosey .50
202724 Rocky Mountain Fox (Fox Trot) 302368 Frivolette, Op. 48 (Valse de Salon)
Les C. Copsland .30 Constantin Sternberg .90
302158 Hymn Medley, No. 1 ............ .85
METROSTYLE-THEMODIST,
302574 A-Tingler One-Step Medley ....... $1.00 METROSTYLE-THEMODIST—*Popular Edition”
302552 Bantam Step Fox Trot..Harry Jentes .40 28 Cents Each
302558 Bugle Call Rag Fox Trot 6304 Ghost of the Terrible Blues. One-Step
Blake & Morgen 43 Harry Von Tilzer
302512 Cake Walk 'Neath the Dixie Moon 6308 Hurdy-Gurdy Waltz ... .. .. William H. Rees
Bob Allan .50 6220 | Gave My Heart and Hand to Someone in
302544 Cumberland. One-Step. Dixieland. Fox Trot ....... Arthur Lange
Halsey K. Mohr .40 6296 I'm Goin’ to Hit the Trail for Alabam’. One-
302568 Fiske O'Hara Hesitation. Medley Step ....iiiiiiiiiiiiii Geo. L. Cobb
“Kilkenny™ ....... eo. Morse 1.00 6306 You'll Be There One-Step. .. ... Earnest R. Ball
Smdinyowuockorderfornllofthuenunbe_u—
Every one is a Department business builder
Ask for a copy of the Special Bulletin on “Music of Foreign Lands”
Compl lists and catalog are always yours for the asking.
The Uni I Music C
e niversa usic 0.
The oldest and largest Music
Roll Company in the world.
29 WEST 42nd STREET, NEW YORK
CANADIAN BRANCH—10', SHUTER STREET . TORONTO
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

8465-861 West Erie Street

CHICAGO, - ILLINOIS.
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DOHERTY PIANO COMPANY, Ltd.

Head Office and Factories
Established

Over 70,000
1875 CLINTON $ ONTARIO

Doherty Owners
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Don’'t Press People to buy
what you offer—rather

Sell Them What They Want to Buy

That’s just what you're doing when you are out on WRIGHT Piano deals. You are

working a line that has all the features people want. Lasting quality is in evidence
from castors to top. The finish is dainty and good. The notes, from low bass to high
treble are true. The price is within the

reach of everyone who should afford a
piano.

Get the WRIGHT agency and you'll
get what the peop|e want. Doesn't that
look like good business? Don't pass it up
another day.

WRIGHT PIANO CO.

LIMITED

STRATHROY - ONTARIO

Goods that
Speed up
Your Sales

EVANS BROS.' piano quality at the
Evans Bros.' price, widen your field for
earnings.

They enable you to build up your sales
by good service, and as low prices as
are consistent with strictly high-grade
instruments.

No EVANS BROS.' dealer is afraid of
competition because of perfect confi-
dence in our goods, backed as they are
by years of experience

Evans Bros. Piano and M’fg Co., Limited

INGERSOLL, - . ONTARIO

.

Sonmmr—=
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The
Higel Metal Action

is dependable—always.
It is proof against climate, rust and leaks.

It is easy to operate and responsive.

The parts are interchangeable. They are
made absolutely exact.

HIGEL ACTIONS are approved the
world over—because they are always the
last word in action advancement, and
because they never fail to stand up to the

strain,

No pains nor cost is ever spared in any

way to insure perfect satisfaction.

Manufacturers of

Upright Piano Actions, Grand Piane Actions, Higel Supplies Always

Player Piano Actions, Piano and Organ Keys,

Organ Reeds and Reed Boards, Solo Artist .
Records, Solodant Music Rolls, Star Music Mean Service
Rolls.

e OTTO HIGEL CO., umien
Toronto N=*¢  Canada
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C. F. GOEPEL & COMPANY—

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities

IO THE

PIANO »» PLAYER TRADE

EFFICIENCY

QUALITY

Player Accessories. Felts, Cloths,

Iracker Bars, Transmissions, Brass and P h
Rubber Tubing, Rubber Matting for unchnings
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all  Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, ete., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted
Baah i l'“'hﬂd b Sk 1 Imported French and also Domestic
Send inquiries, accompanied by Samples, for A .

% ot y y Bushing Cloth Hammers

Prices, stating Quanmlrs ltqulnd.

Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

NEWCOMBE Distinctive and Stylish in Design

Scientifically Accurate Scale
Pianos and Players Strong, Responsive Action
"Never suffer by comparison Nationally and favorably known name

Since 1870 Newcombe Pianos have been
pleasing their owners and building up a repu-
tation that to-day is a valuable commercial

asscl.

No piano but the Newcombe is equipped
with the “"Howard Patent Straining Rods,"”
which relieve the immense strain on the
strings and make a muck better tone pos-

sible.
CRT -

Truly the Newcombe is a “‘Leader.”

NEWCOMBE

PIANO COMPANY, LIMITED

Head Office: 359 Yonge Street
Factory: 121.131 Bellwoods Avenue

TORONTO - CANADA

R i T R T e

1

Mission "B ™
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Thomas Organ

Upright Grand
In Six or Seven Octaves

The Favorite
Everywhere

Write for territory, descriptive cata

logue and prices NOW,

THOMAS

Organ & Piano Co.

WOODTOCK
Ontario

‘A QUALITY

This trade-mark guarantees it
REG.

i BOhne Hammers have always been beyond duplication. The very
choicest materials obtainable go into producing them, and every
detail from the first operation to the last is carried out by men of
special training. Every order is critically inspected before les ring
our factory.

.
BOhne Strlngs are the result of the same policy nothing too good. You
cannot possibly exchange your money for better strings than
Bohne's. The name insures quality—Al.

W. BOhne & CO., TORONTO ™+ SmcekNXbA

and at 134th St. and Brook Ave., New York

—

00000000000 0 0O S0

_7—
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THE
Maximum of Quality
AT A

Minimum of Expense

Is not this what almost every Piano Pur-
chaser looks for? Are you in a position

to give this? Better make sure about it,

by writing to-day for OUR Catalogue and
prices, on our full range of Styles. These

embody only the finest materials and

®
mﬂﬂﬁmyim @ﬂ, workmanship obtainable.

-rg:'g'::)-o, We solicit enquiries from reliable Dealers,
Manufacturers of the where our goods are not represented, and
Highest Grade Upright and invite your correspondence.

Player Pianos

1
TOSS A STONE lh
INTO THE WATER

and you will see the effect in a series of ever-
widening ripples.

So it is when you sell a SENECAL and
QUIDOZ piano or player. The purchaser
is greatly pleased with the quality, appear-
ance, tone and price. He recommends the
crame piano to a friend. On it goes from
friend to friend; sale follows sale until you
build up a strong connection.

In short, it pays to have the SENECAL and
QUIDOZ agency. Write us about it and
get details.

Senecal & Quidoz,

ST. THERESE, . QUEBEC

Manufacturers of Pianos and Players of Quality
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STANLEY PIANOS
The Pioneer Player of Canada

ESTABLISHED 20 YEARS

In spite of increasing costs, our prices
still give the dealer the best values
obtainable in Canada.

PRICES AND CATALOGUE ON REQUEST

e ———

241 Yonge Street . TORONTO

THE GODERICH ORGAN COMPANY, Limited

GODERICH CANADA

REED ORGANS

SELLING MORE THAN EVER FROM COAST
TO COAST

The Favorite Everywhere.
Send for Catalogue and Price List.

MUSIC CABINETS
PIANO BENCHES
PLAYER BENCHES
PIANO STOOLS

Special designs of cases made for large dealers, with
name on, of firm requiring these.
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN

GES, PEDALS AND GENERAL PIANO HARDWARF
CORRESPONDENCE [NVITED
HAMMACHER, SCHLEMMER & COMPANY
W YORK, since 1848
1th AVENUE and 13th STREET

Buy Your Piano Cases

from case specialists and save tying up capital. Then
you know to a cent the cost. You have that money
invested in increasing sales, instead of in luniber and
mill plant

We can also talk to you to your advantage about piano
benches, and cabinets for talking machines, records,

sheet music and player rolls,

Brantford Piano Case Co., Ltd.

M. S. PHELPS, President and General Manager

BRANTFORD . . CANADA

We can submit designs or work
from your own drawings.

OPPORTUNITY' is knocking at your door, and pointing the way to heretofore

® unknown success

You are not doing yourself justice in delaying a purchase of the marvelous Haines Bros.' Player.
Your stock really is not complete without it. It transcends all other players in

you have something so EXCLUSIVE that
your competitors cannot succeed against
you

existence, and with it

Some of the most important piano mer
chants are giving daily concerts to their
complete satisfaction and profit—in the same
manner as with talking machines. It draws
an audience and arouses interest, and sells
players and music rolls. Even if an exhibi
tion does not always sell one of these su
preme players it very often leads to the pur
chase of a player, for the Haines Bros.
Player forever disproves a too prevalent im
pression that the player necessarily emits
mechanical music, offensive to a sensitive
ear It gives to the player a status, and to
you arguments you have never hac

At once en inspiration and revelation,
with Haines Bros. service added your oppor
tunity is vnique, and exclusively yours—no
one can touch you in competition

We also make the MARSHALL &
WENDELL piano which is the best
value for the money in Canada.

Foster - Armstrong Co.

Head Office Limited

4 QUEEN ST. E, TORONTO
J. W. WOODHAM, General Manager i
E. BIRCH, J. BETZNER,
Factory Supt. Accountant New Louis XV, Haines Bros. Player %
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D. M. BEST & CO.
High Grade Hammers and Strings 4

455 King Street West - Toronto

Any reference to high-grade piano sales is incomplete without mention of
D. M. Best & Co.’s high-grade Hammers and Strings. They are inseparable.
D. M. Best & Co. have won a reputadon for supplying Quality Hammers and

Strings for Canadian Quality Pianos. Our aim is perfection
¢ 3 P

We are sole Canadian agents for the celebrated Webster & Horsfall’s
music wire. Made Ly Latch & Batchelor, Ltd., Birmingham, England
We have had this wire, Red and Blue labels, tested by the School of
Practical Science, Toronto, and find it very satisfactory. We also had the
Poehlmann (German) wire tested at the same time The difference is
striking, especially the elongation. Poehlmann stretching about fourteen
times more than WEBSTER & HORSFALL'S, and the difference in
strength——eighteen points in favor of the English wire, which comes to
International Pitch at 125 pounds tension, and the Poehlmann at 150

pounds, which proves the superiority of this English wire
-

HE tone of the CRAIG piano is of rare quality. Whether played to produce a
large volume of sound or a sustained singing quality, the CRAIG piano is
always noted for its pure, sweet, sympathetic notes.

The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is instantly responsive--one that is capable of per-
mitting you to render your favorite numbers a(‘('()rding to your tastes——one that lasts

and keeps in repair

. .
I ESTABLISHED 1856 The Cralg Plano
Montreal - Canada
|
J —
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WHlCH WAS ALICE VERLET?

s

S . 1

I

i

That is the question that puzzled 2,000 Toronto music lovers at the remarkable

concert given Wednesday evening, April 26th, at Massey Hall—Which was Mile. =

Alice Verlet?

As the fascinating silver-voiced Belgian soprano Prima Donna from the Paris

audience wondered.

Were there two Alice Verlets on the
No! Then whence came this
second voice—the actual voice of Alice

stage?

Verlet—with tones as true and pure as
those coming from the throat of the
real Mlle. Alice Verlet? She was
actually singing a duet with herself.

The wonder turned to amazing realiza-
tion.

Mile.
Verlet
Singing Duet
With

Herself

Alice

Opera Co., sang the exquisite melody of Verdi's “‘Caro Nome,"

T

11

from Rigoletto, the

One of the two voices was coming from
Thos. A. Edison's Laboratory Re-crea-

tion of Music—the

New Edison
Diamond Disc

Then followed a demonstration of Mr.
Edison’s wonderful laboratory re-crea-
tion of music by Glen Ellison, the
Scotch tenor; Fred Van Eps, the ban-
joist; and Vernon Archibald, baritone
soloist, all of New York. =

No longer any doubt or uncertainty.
This was actual re-creation of music
beyond all compare, and the audience
voiced approval
thunderous applause.

its enthusiastic in

Nothing to compare with such a concert
has ever been heard in Canada before.
May never be again. It will live long
in the memories of those who heard it.
Are you an Edison Dealer? If so, cash in
on this remarkable recital; if not, write us
about the agency for your town.

It is just such wonderful demonstrations as
these that make possible the big increase in
Edison sales. Get your share.

(Edison Dealers Wanted Everywhere)

THE WILLIAMS $sorsa

S. sz aanr— LIMITED.

WINNIPEG . - CALGARY
MONTREAL TORONTO

B
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The retailers are prepared for the inevitable, They

CANADIAN PIANO AND ORGAN hu}v had many advance notices of mnniylu increased
MANUFACTURERS' ASSOCIATION wices and no doubt some of them were wise enough to
|
RS FOR 1016, make sales at advanced figures of stock hought at the old
OFFICERS FOR !
David Allan, Guelph, G. ¥. Ohown, Kingston, prices.  There are dealers that when apprised of the ne
Hon. President. 18t Viee-Pres,
Harry Sykes, Woodstock, ©. A. Bender, Toronto,
= President, 2nd Vice Pres.
E Fred Killer, Toronto, Approximate percentages of price advances in raw
= g materials und piano and player-piano parts and
NOMINATING COMMITTEE: EXHIBITION COMMITTEE: supplies since August, 1914,
F. W. Bull, Oshawa. Henry Durke, Toronto, y Increase
H. H. Mason, Toronto J. E. Houre, Toronto, Matorials Per Cent
= E. C. Thornton, Woodstock, T. J. Howard, Toronto, - s RSOTIN 175
opper ... 7
B Robt, 8, Gour) "?o‘:“v'uwn:‘?.' T -~ sarag W ; -
= t. 8 Gourlay, Torento, enry H. Mason, Toronto, s
Albers Wordheimer, Torests. "N Maoning, London. ’:"""i‘ul"“"’"'"“ 180
: Se
s 8. ""'“*é.:,x:;' . B, Toronto, Flanges, Strainers, Washers, ote. (brass),
) 60 to 80
Soft Steel S I 93
Tool Steel (carbon : T . 38
L More About Higher Prices, o Sanper , e 1
. v et otp vl " o Malleable . . 1
T"()l GH fmphatn in xlulfarullnnn of the |n||‘mss|hnln‘\ o ARt S - ey
of continuing to manufacture and sell pianos and Rubber tubing (white and gray):
g L I ' ¥ ) N
organs at before-the-war prices and maintain the high : :" ;\‘ . H:é
\ oy ado ¢
standard of Canadian instruments, the trade has shown Rubber matting i0
a hesitancy in advancing prices that is not warranted by Lumber:
the unprecedented conditions under which production Clear spruce .
s : Walnut, oak, mahogany
is being carried on. : Other hardwoods RN i
There is no alternative. Manufacturer, retailer, and Veneers ...... ‘ S ARSI 50 to ,.';
g o) seiate this fac n ol o Cross banding . . . aasve R
cunulnmr‘upprunlm this fact n}ml !Iu. cireumstances lhfﬂ Sandpaper and Garnet paper . ... .. RN 11
compel higher prices. The difficulties and obstacies in Linen and choesecloth . I
manufacture that are a direct effect of the war, in which i cevessa 100
" 3 5 8 o A .40 to 600
Canada is taking so creditable a part, are such as the Bassinssfels 95 to 35
trade has never hefore experienced. New problems are Colored  felt
being faced every day. !I:!l!l""illkl_ .
The demoralization of the regular order and routine e B

of business is not confined to this trade nor to this coun-
try.  The war’s effect upon supplies, lahor, finances,
transportation, insurance and expansion encirele the

Piano loeks .
Pedals

world. They extend to every country and every indus- Hinges son 10
try, affecting most of them adversely and few of them Felts and ¢ 30 %o
b e Hammers . Veg ey
reneficially. Swings, eatches, ote, ..., i g .

The labor situation hecomes more acute. Men have Pins of all kinds ....... ‘ 50 to
enlisted to such extent that manufacturers are suffering "f"‘;"'.‘r""' bolts, ete. ..
and yet they have not discouraged skilled employees put- e
ting on the khaki thongh knowing that they could not he s

o1 v p i o ? 3 Serews, saws, files . .

replaced. The improvement in de mu'ml for pianos II!M Machine ofls and grenses
the manufacturers so devoutly hoped for all last year, in- Tracker-bars, each . ... :
tensifies the labor scarcity. But the characteristic re- i\Mul take-up spool Seeressniaaia - |1:::
sourcefulness of the Canadian manufacturer is still en- :""""l" J’J::ﬁ:"} """"""""" Ll Tyl
abling him to produce the high grade instruments for Bolts, bearing bars, muffler ra
which they have a reputation in other countries than specialties o -‘l‘"'l'
their own—and yet there is hesitation in demanding the Wrapping paper and bokes ... : "' 100

*e necessary for a living profit,
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cessity of increased cost to them have expressed no sur-
prise except that the advance was so long in coming
The accompanying list compiled to show the in-
creased cost of supplies in the United States applies in
Canada with the exception that in several instances the
percentage of increase is even greater. These percent
ages indicate a most striking change in a comparatively
short time and according to those in the hest position to
make reliable observations the tendency is still toward
greater scarcity and the consequent higher prices

The Returned Draft Sinners.
VISH,” said a manufacturer to the Canadian
Musie¢ Trades Journal, “‘that you would impress
upon your readers that when we, the manufacturers,
pass drafts upon our customers they are for accounts
due, and with the expectation of being accepted, and,
furthermore, that they will be met when due.”

He picked up a memorandum from his desk, and
continued : *‘Here, for instance, is a case in point. Here
is a customer of ours who huys a lot of pianos and he
always pays for them eventually, but not without con-
siderable correspondence and trouble. Iis draft in-
variably comes back. If it doesn’t we think the bank
must have overlooked it. What explanations does he
make?  That’s just the trouble, usually none at all.
Usually the draft is endorsed ‘writing the drawer,” but
he never writes until he has a hot letter from us to
reply to. Occasionally the excuse is that the amount
was wrong, or the goods were damaged, or the order not
properly filled, or anything that will kill time.

“Apart from this he is a good customer, but if we
could impress upon him the annoyance and inconveni-
ence that his earelessness causes us, perhaps he would
be more considerate in this respect.  There are others of
our customers, too, who are just as bad, causing collec
tion charges to be paid over and over again, duplicating
the work of hookkeepers and wasting valuable time, and
all through thoughtlessness,”’

On Saving Postage.
N these days of high production cost, no economy is

too insignificant to be overlooked. Any saving in
postage that can he effected is worthy of adoption, 1f
the enstom of sending accounts to he receipted when
cheques are forwarded in payment were discontinued,
the business world would save many thousands of dol-
lars per annum in postage, time and envelopes,

Many firms have long since disearded as obsolete the
method that requires an account to he receipted instead
of making the cheque itself the receipt. At the end of
the month the issuer of the cheques receives these hack
and they are receipts uniform in siz readily filed, and
the cheque that is used does not fail to return as the
receipted bill sometimes fails to return.

The Stencil Instrument.

WHETHER it is profitable for the manufacturer of

an instrament upon which thousands of dollars

have been spent in establishing its position, to produce

for dealers pianos, organs, or players, stencilled with

their own names, is a proposition that the manufactur-
ers can readily decide,

A prominent manufacturer in this connection ex-
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pressed his opinion as follows: ‘1 will never l«-mlA to
any dealer my factory to build up a reputation for him-
self at my expense.  One of my agents, the largest
buyer on my books, has repeatedly importuned me to
make him a piano with his name on it, and which he
could sell as his own make. What would Le the result
if 1 did? He would, perhaps, start out with a couple
of dozen, perhaps a hundred, the first year. This amount
would soon grow until finally he would conclude to
manufacture it for himself, or make me manufacture it
at his own price, for, while running my factory on his
contract, in which 1 am secure as long as it runs, 1 am
negleeting other business, so would it not be better to
lose his business early in the game, rather than let
myself get into the dealer’s power at a later date? No,
I will continue to make my own instrument, and let
the dealer buy his stencilled pianos in factories that
specialize on this kind of trade.”

The Business Deserves Pride.
PRII)I‘] in his oceupation, his home, his line, is an in-
dispensable asset to the piano salesman ambitious
to advance heyond mediocrity, It is equally essential to
the manufacturer or the retailer with a like ambition,
Without pride there can be little enthusiasm or ambi-
tion unless it is to get into some other calling and
which the pride-lacking piano man should promptly do.
The piano man conducting a legitimate husiness must
get out of his system any tendency to diffidence in ac-
knowledging who he is or what he is. But that is not
enongh. If he wants to make a favorable impression
and get the confidence of the other person he will as-
suredly fail if his mental attitude is that he is making
an unwilling admission of his identity every time he
states his business. He must go further. When ocea-
sion requires that he announce his line he should do it
with a spontaniety and pride—but without hraggadocio
—that unmistakably impresses that he is an honorable
man in an honorable business. That is exactly the atti-
tude of successful houses and their representatives, They
are mot going around apologizing for the past sins of
omission and commission in the trade and by their state

of mind inviting mistrust and condemnation.

More About Pianos vs, Talking Machines.

“QTICK to the piano and player business—it is the fin-

est business in the world,” admonishes the Musi-
cal Courier Extra, in the concluding sentence of an
editorial recently. That publication said :

**This piano trade certainly has gone daft on talking

machines. Not only have the dealers taken the road
toward the talking machine, but the manufacturers have
gone into the craze with an activity that places the piano
business so far in the background that one wonders what
the results will be. Go where one will, meet as many
piano men as one may in the travels of the trade, always
the conversation will turn to the possibilities of the
talking machine,
““All this means that the pianos and players are not
being given that attention and work that is so neces-
sary to make prospects and close sales, The player-
piano certainly gives to the piano trade as good

as many talking points as do the talking mach*
there is just as much profit; but there
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_NO LOST MOTION IN THIS
PERFECTED PLAYER-PIANO °

From notes as soft as thistledown to those as hard as steel.

Such is the range of dynamic force which the person operating this Maester-
Touch Player can produce.
So direct is its leverage—so perfectly balanced are its parts that no person
can ask too much of the Maester-Touch.
And the repetition is so instant and swift that the most diff~ult rolls may be
reproduced with absolute accuracy.
The Maester-Touch Player action has eliminated piano action trouble. It con-
N trols the air so absolutely that chords can be secured instantly by a simple
FN stroke of either foot.
H‘ Progressive dealers are realizing the wisdom of having the Williams
m* Maester-Touch Player on display in their store.
F\ Send to-day for full particulars of this

Fh exclusive Player Piano.
W

Limited

PT The WILLIAMS PIANO Co.
)

OSHAWA
ONTARIO
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Sherlock-Manning  \ 20th Century Pianos

“CANADA’S BIGGEST PIANO VALUE”

Energetic Dezlers realize large profits
and add to their prestige by handling

THE COMPLETE SHERLOCK-
MANNING LINE

THE SHERLOCK-MANNING
20TH CENTURY PIANO

sells easily, why—because, it combats

all arguments

The graceful lines attract the eye—the
beautiful singing quality of tone at
once pleases the artistic sense, and the
exceedingly fair price the Dealer is able
to ask-—and yet leave a good margin
for himself—promptly appeals to the
large majority of his customers.

WITH THE SHERLOCK-MANNING "HE
DEALER SUCCESSFULLY MEET? THE

STYLE 80. Mshogany and Walnut KEENEST COMPETITION

If you have the Sherlock-Manning
in stock you have “The piano that
is advertised”—the piano people
ask for.

If you happen to be one of those
Dealers not handling the Sherlock-
Manning, you are certainly losing

rales, because

MEN WHO ARE HANDLING
SHERLOCK - MANNING 20TH
CENTURY PIANOS HAVE KEPT
THE SHERLOCK-MANNING FAC.
TORY BUSY RIGHT THROUGH
THESE WAR TIMES.

Someone is selling a lot of Sherlock-

Manning pianos. Are you?

STYLE 120 Mahogany. Registered * Metalnola ” Player Action.

THE SHERLOCK-MANNING PIANO AND ORGAN COMPANY
LONDON - -  CANADA
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disposition on the part of piano dealers and salesmen
more time trying to sell a record or two than he will in
to push the talking machine, and many a one will spend
trying to ¢lose a player sale, even when the chanees of
a player sale are the strongest,

“Let the piano men stop and think whether it is not
best to employ people to sell the talking machines and
records, keep alive the piano business, and let the two
work independently, and so keep both sources of husi
ness alive

“The talking machine is casior to sell,  Why ! e
cause the manufacturers of these instruments advertise
It only the piano and player manufacturers would do
the same kind of advertising, it would wake prospects,
it would ereate a demand, and the piano and the player
would be as easy to sell.  But as it is, the piano and
player are submerged under a mass of bargain adver
tising, which instead of making prospects kills them, for
to give the impression that the piano or the player is a
cheap instrument kills all ambition on the part of the
home owner to have such an instrument in the house

“The placing of a piano in the home is an ambition
to indicate prosperity. 1 the impression is ereated that
any one can own a piano or player, then there is nothing
in this thing of ambition to show the neighbors that
there is at least some prosperity m the money-making
of the head of the house,

“If the piano manufacturers who are spending so
much money to get into the talking machine game and
compete with the concerns that have millions, would
spend that money in advertising  of prospect-making
quality, it would stimulate the business and demand for
that which they now have the facilities in the making
or producing. If all the money that is wasted in costly
litigation as to player patents were to he applied to ad
vertising of a nature that would create a demand, then
would this piano business be different from what it
now is, with a lot of hungry piano men standing around
talking about what the business was—not what it should
be and making it that way by hard work.

“The talking machine is a good husiness-producer,
It can he made a business that will not interfere with
the piano selling if handled right, but it must he worked
a8 a separate department, must be made to stand upon
its own bottom, and no one employed in the piano de-
partment should be allowed to waste time in the talking
machine department. No man can keep his mind and
his encrgies upon piano and player selling who turns
to these easier selling instruments, and finds that he can
rest his weary bones and brains by fooling with the re-
cords and machines, and thus allow his thoughts to get
away from that which he is employed to do—sell pianos
and players,

“This piano trade is allowing a good thing to get
away from it hy not separating the talking machine
business from its piano and player business.  Some
manufacturers will get into the cheap end of the talking
machine husiness, and will do all they can to kill the
talking machine business, just as has been done with
certain sections of the piano and player husiness."

“Initiative is doing what should he done without
heing told.”

TRADES JOURNAL 2

The Crisis Confronting the Music Industries in
Britain.

HE proclamation issued in Britain prohibiting the
tports of musical instruments, including  planos,
talking machines, aceessories and  component parts,
came as aosurprise to the teade in the Old  Land,
who cunmot help bt view so sweeping an order with

alarm
Dealing editorially with this question, The Phono
Record says: “*Unless this prohibition s considerably

modified, or the war comes to an end in the meantime,
in six months” time six thousand dealers in musieal in
straments will have autowe tically hoen obliged 1o put
up the shutters through having nothing to sell The
many Rritish factories supplying the goods sold in thes

shops will have closed down long hefore that time, and
all their employees will be idle

“This state of affwirs can casily ted The
talking machine trade want motors, sound boxes and
horns. The whole of their requirements will not oceupy
much space inoa ship’s bottom.  The |
requires actions and a few other minor parts.  These
will mot inconvenience to any extent the e reying of
troops and food-stuffs.  With these essentials the trade
can e kept together, veady after the war to hold its
own against enemy competition and ready and willing
to bear its shave of the cconomic burdens which we shall
all have to shoulder when that event tukes plac

The Sound Wave says: “Through the right or wrong
policy of the Government in the past we have never had
much enconragement in this country to put down plant
to manufacture these goods, and the consequence is we
h built up  businesses here employing, it is suid
£36.000,000 of capital, which have depended entierely
upon imports to keep them going.  Germany has, of
course, heen the ehief source of supply, then Ameriea,
and then Switzerland stepped into the breach, and in
spite of enormous difficultios in obtaining raw material,
managed to furnish a small fraction of our needs, Of
course, the trade would not take this sitting down, so a
conference was ealled very hurriedly and steps taken to
point out to the Government the serious position in
which no less than 6,500 dealers will he placed in by
their action. I we could help ourselves in the furnish-
ing of these parts and accessories, it would be another
matter, but we cannot do so, and that through no fault
of the trade, for the attempts to manufacture these
goods here in face of the German competition has spelt
ruin to many a firm,”

The London ““‘Music” says: ““The latest sev re-
strictions with which the piano trade and allied indus
tries are threatened constitute the severest hlow vet dealt
to our husiness. It is evident that the position of
the musical instrument wanufacturer has heen misre-
presented in high quarters recently.  Manufacturers
have played their part well in supplying men and muni-
tions for the war. At an carly stage of proceedings

fully forty per cent. of factory employees joined
the forees. Large establishments hecame controlled firms
for the produetion of munitions. Such action depleted
the productive powers of the trade, along with other
causes, hy one-half. At the same time a report got
abroad that working men, earning enormous salaries as

wlorte trade
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| 9 Miles: 9 Mendelssohns:

A MENDELSSOHN

PER MILE

FOR NINE MII ES

This is a record made by Mr.
Joseph Walker, Listowel, Ont.
Below is a copy of a letter just received from =

our Listowel dealer
STYLE “F" LOUIS STYLE “D" PLAYER

I'HE MENDELSSOHN PLANO (O
110 Adelaide St. West

ned)  JOSEPH WALKEL

Satisfaction. Added Business. Profts

It is unnecessary to add anything to this letter
to prove to the dealer, open to conviction, that

THE MENDELSSOHN
IS A BUSINESS GETTER

“ NINE MILES OF MENDELSSOHN PIANOS "

This is the last witness we call.
Our case rests on this evidence.

WE HAVE AN ATTRACTIVE
PROPOSITION FOR THE DEALER

Many new accounts opened up
during March and April.  If you
wish to secure this by -get-
un.mu\nnln,‘N ncy, you

will do well to drop a line to-day.

COTTAGE STYLE EVERY DAY COUNTS NEW STYLE “D

THE MENDELSSOHN PIANO CO.

TORONTO 110 Adelaide Street West CANADA
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munition workers, were buying pianos and talking wa
chines to an unprecedented extent, and that there was
consequently a big hoom in these *“‘luxury’ trades, a
boom quite out of keeping with war-time conditions. The
report prepared by the Music Trades Convention Com
mittee for Mr. Runciman’s own perusal gives these exact
facts and figures of the industry under war conditions:

*“The total output from British piano factories prior
to the war was an average of 100,000 instruments per
annum.  Added to these a total of 24,482 instruments
imported into the United Kingdom in 1913, we get a
totul of 124 482 pianos for the British Isles.

“From these, 9,780 British pianos were, in 1912,
exported, leaving 114,702 for home consumption.

“*And now for war-time conditions.  Halving the
productive powers of British factories, and cutting off
the pianos imported, gives us 74,700 less instruments for
sale in this country, a total of some 40,000 available only.
Out of these, curiously enough, almost the same num-
ber were exported as hefore, namely a total of 9,384,
leaving the small number of 30,418 pianos only to sup-
ply the remaining home market !

“With only this small number available, is it any
wonder that the competition of dealers to secure instra-
ments from such insufficient supply should ereate an
impression that big business was heing done? In order
10 obtain pianos at all costs, duplicate orders have been
placed for large numbers of instrnments with different
firms, in the hope of getting some deliveries, but knowing
that full deliveries were impossible,

“It must be remmebered also that while supplying
the allies with men and munitions as a first duty, it is
necessary also to export manufactured articles to help
pay for the war, and one of these lines of export is that
of musical instruments. Owing to the defection of Ger-
many and Austria as exporting powers, to the tune of
£3.545,050 annually, great opportunities now present
themselves hefore the British manufacturer to capture
this trade—did he possess the labour and machinery,
which, in consequence of war conditions, he does not. To
do what little he can to keep trade going he is dependent
upon component parts obtainable from Canada, America
and France, If, therefore, these imports are cut off,
the manufacturer will have little to do but shut down
for the period of the war and allow America to supply
these markets for the time being, and on the return to
normal conditions to see GGermany endeavour to unload
her accumulated stocks at less than cost prices.  Onee
these facts are put clearly before the authorities we feel
sure that permission to import the necessary parts must
appeal to them as the only possible course to save the
music industries from utter stagnation.”

When to Cease Advertising.

“l WANT to be frank, and will tell you that we would
not be satisfied if we did not have orders on hand
sufficient to run our plant for several years without tak-
ing another order,”” said Mr. H. (. Brown, advertising
manager of the Vietor Talking Machine Co., in a busi-
ness address. “‘But we must keep this condition going,
and we succeed only by the fact that we are continuing
to advertise, and will continue to do so as long as news

papers and magazines are published.
““The great fault with manufacturers and merchants

TRADES JOURNAL 23

is the fact that they are satisfied to plug along at the
same rate of speed without looking into the future. If
that were the poliey of the Vietor Company, we would
worry ourselves to our graves. You here to-day remem-
ber the great holiday advertising of the Vietor Company
in the newspapers and magazines. But you don’t know
that we spent $250,000 in Christmas advertising in news-
papers alone for a produet that was greatly oversold
long before our advertising began.”’

He Makes Music Rolls Pay.

“N EARLY every musie roll department is put to as

many disadvantages as it seems possible to sub-
Jeet it to,"" said a correspondent in a letter to the New
York office of Universal Music Co., and which is pub-
lished for the benefit of other retailers. ‘“The depart-
ments arve usually stuck way off in some poorly lighted
corner and no comforts arranged for either patron or
employee; stocks are hought and arranged in haphazard
manner, and no study made of groups of selections that
should be memorized and offered as suggestions to pat-
rons that may have mentioned a favorite selection, This
we do on a very elaborate seale.  Another item, the de-
partments ave usually put in the hands of young men
or women who have never made any study of musie or
composers, and when you get them away from ragtime
they are lost.

“When we sell a player-piano it is up to me to keep
our patron’s interest right up to concert piteh. 1 know
our patrons and try to cultivate their taste for the kind
of music that appeals to them. 1f it is ragtime, I rag
them to their hearts’ desive, and 1 find that in a very
short time they want something lasting.  That is where
we shine,

“I have with me a young man who will be a wonder
when he is a few years older, and | carnestly desire to
push him along to a very important position if we both
live. He makes a special study of the hetter music, and
as he has no other details to look after, 1 encourage him
and keep his interest up, so that now he is one of the
hest demonstrators of the better music that T have heard.
It is nothing for him to sell from $10 to $20 worth to a
eustomer. His power of suggestion is wonderful.

““Another item: How many dealers look after their
mailing list? This is'one of my most particular fea-
tures. 1 just had handed me twelve letters, with money

orders in them, for music. This happens many times a
W

So | cannot see, for the life of me, why other deal-
ers cannot make a success of the music roll business. It
simply means lots of work, like any other branch of the
husiness, and it eannot he made to go when young inex-
perienced, careless people are put in charge. 1 know it
is a man's job here, and helieve me, 1 am right on this
Jjob all the time. We extend the same courtesies to every
one, whether they know anything abont music or not;
we soon locate their taste, then go after their business,

“But while T try to sell as much as possible, still,
I know it devolves upon me to keep our player buyers
satisfied in every way. The player comes first. then l.ﬂ‘t'p
their interest alive by giving perfect service; teach them

how to play, to sum it all up, let them see that we are

alive to their interests. 1 believe the musie roll business
can he made a success anywhere,”’
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FIRST AND LAST

A Co-operative Selling
Agency

When the name of Willis & Co., Limited catches your eye
please do not think solely and individually of design, tone,

methods, price, or reputation.

All these are big, vital factors—all play a large part in the
building and maintaining of our Dominion-wide connec-
tion,

But we prefer to have you think also of this house as a co-
operative selling organization—alert, resourceful, persis-
tent, proven. We set ourselves to the task of assisting in
every possible reasonable way every WILLIS dealer. Each
dealer’s case becomes our individual study for mutual pro-

fit and prestige.

WILLIS & CO., Limited

Manufacturers of Willis Art Pianos and
Players, and Sole Canadian Wholesale
Agents for the Celebrated Knabe Grands and

Uprights.
Head Office Facteries
C!
580 St. Catherine St. W.
St. Th , P.Q.
Montreal, P.Q. e, ¥

Willis Style *“L."* Player

The WILLIS line furnishes
a design for every variety of

taste in either pianos orplayers
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MONTREAL LETTER.

L(N‘.\l. dealers veport continued gradual improve

ment, with each week showing a gain over the cor
responding period of a year Ao,
running full time
there is a more

Industrial firms are
with full complements of hands and
Free civeulation of cash than a year ago,
As per eustom in this « ity May-day was the date set for
many family removals. As a0 « mence the cartage
departments of the music working over
time and the tuning departments have sinee enjoyed o
harvest,  Suwmmer ventals have also heen active,

Mesrs, C. A, and A, Hurtean, of the Quebee hranch
of C. W, Lindsay, Ltd., have the sympathy of many
friends in the death of their futher, Mr. Clement Hur
teau, a well known eitizen of Contrecaur. The late C.
A, Hurtean,, music dealer of Montreal, who died in July
last was o son of deces

At the annual meeting of sharcholders of ', W,
Lindsay Ltd., at the hoad offices of the company, a seven
per cent. dividend on the preferved stock and cight per
cent. on the common stock was declared, M. C. W,
Lindsay, who presided, pointed out that in spite of the
war and adverse business conditions the annual state
ment gshowed the com WY 1o be in a most satisfactory
condition with still brighter prospects for the future,
The following directors wer elected ; (!, W, Lindsay,
Al MeDiarmid, 1. R. Hale, J, K. Hebe rt, A. K. Brock,
B. A Edward, seeretary, and B, Hamilton, treasurer,
In addition to the two warerooms in Montreal the com
puny operate hranches at - Ottawa, Quebee, Kingston,
Brockville, Cornwall and Three Rivers,

The Leach Piano Co. Ltd. have removed to their
new location at 564 St. Catherine Street West,  The
new location gives them double the floor space and Mr,
W. . Leach, founder and president of the business, is
well pleased with the improved facilities for featuring
Gourlay and Gourlay-Angelus lines,

Mr. Tanney, of the Sherlock-Manning  Piano and
Organ Co., London, passed through this centre on his
way from the Maritime Provinces feeling unusually
dubilant. ““The hest spring trip T ever had,” was his
tewsc summing up of results in the cast from a six weeks'
trip.

houses  wer

At the Willis salesrooms the atmosphere is one of
satisfaction with results of aggressiveness in going after
business.  Willis & (‘0. are consistent and aggressive ad-
vertisers and have their salesmen imbued with that en-
thusiasm that does not acknowledge seasons, hut insists
that selling pianos and players is a twelve-months-in-the-
Year business. The head of the firm, Mr, A. P, Willis,
is a striking example to all in the firm’s employ of ae-
tivity and enthusiasm. e is regularly at his desk and
keeps thoroughly posted on the multifarious details of
both the retail and manufacturing branches of the
husiness,

An Edison Diamond Dise Phonograph, loaned by
Layton Bros., provided the musical entertainment at a
Bazaar held for the henefit of the Homeopathic Hospital.
This firm report a very perceptible increase in piano
trade activity since May-day.

R. G. Cordingley, Eastern wholesale representative of
the Williams Piano Co,, Ltd., Oshawa, was a recent trade
visitor to Montreal.

Gervais & Hutehins, who have the local agencies of
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Mendelssohn and Cecilian lines, report quite a pleasing
activity, with a fair proportion of eash

This time of the year brings out all the energy one
has to increase the business, and in this respect we are
finding trade good, said J. 11 Mulhollin, the Evans 13ros
representative

W. . Whiteside was in a very hopeful mood when
seen by the Journal representative, and he saw every evi
denee of good continued spring and suwmmer husiness
this heing gauged by some exeellent sales lately of Karn
Morris pianos and players,

Charles Culross says Martin-Orme husiness has been
most satisfactory and there is overy
is going to keep at a high piteh for some time to come

“Trade has never heen better in Montreal than re
cently,” said J. W, Shaw & Co., “and ther has been
marked inerease in the volume of sules, We are, to date,
above last year's total, and while we have
with the affair of other dealers we beliove that all the
established houses, recently at any rate, have heen having
good trade. Just at present there is no exense for eriti
cism.”” This firm report that their Grafonola depart
ment helps swell the revenu considerably, but that all
departments are waorking nicely for the main result

On April 15th, H. (. Wilson & Sons, Limited, the
well-known music house of Sherbrooke, Ques, opened a
new music and piano store in Coaticook, in the
Smith Block on Child Street, They  also
branch stores in Magog and Rock Island,

indication that it

no coneern

new
maintain

New Music House for Quebec.

On their return from New York, Messrs, J. Albert
Gauvin and Hermann Courchesne, well known in musi
cal cireles in Quebee, gave out the announcement of their
forming a partnership to operate, commencing in May,
a8 music publishers and importers, dealers in
"cellos, ete., and musieal me chandise.  They have made
arrangements with ¢, W, [, dsay, Ltd., to oceupy the
front part of the new building on St. John Street, which
will be transformed into a **Salon Musi i’

The new firm of “Gauvin & Courches
making a specialty of sheet music
ment departments.  They will carry in stock European
and American publications, voeal and instrumental, and
they expeet their library to he one of the most important
and hest assorted in the Provinee of Quebee, The know-
ledge these two young men have of the violin,
"cello, is an assurance that each instrument will have
heen selected by connoisseurs, They have also made ar-
rangements for a violin repairing department.

violins,

e, purpose
and stringed instru-

viola, and

Business Better—Men Scarcer.

Mr. R. H. Easson, vice-president of the Otto-Migel
Co., Ltd., has recently returned to Toronto from a vaca-
tion spent at Atlantic City and in Connecticut, *“Busi-
ness is quite good,” said Mr. Easson, “‘and more nearly
approaching a normal state than for many months. The
searcity of men, however, is a great hardship and we
find it impossible to replace the cighty-five men who
have enlisted from our factory.”” In holding men or
looking for new hands this firm find themselves in com-
petition with a variety of industries and the wage rate
has made alarming advances.
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STYLE A
Mahogany, Walnut or Oak
2 in.; Depth, 26 in.; Width, 5 ft

R
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Height, 4 ft
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STYLE B. COLONIAL

Mahogany or Walnut—Height, 4 ft. 6 in.;
Depth, 271 in.; Width, 5 ft

" NORDHEIMER

The Dealer:

Correspondence

Depth, 271 in.;

STYLE LOUIS XV
Mahogany or Walnut—Height, 4 ft. 7 in.;
Width, 5 ft. 2 in.

Canada's Artistic Piano Appeals to:
The Musician:

The Art Critic:

Because its rich resonant tone satisfies to the
fullest extent, every demand made upon it.
Because of its simplicity and beauty of design
and finish; harmonizing with the most artistic
surroundings.

Because of the fact that it appeals to the Musi-
cian and Art Critic, his hand is strengthened
when meeting the strongest competition.
Because the Nordheimer makes a satisfied
customer.

Because it is built to an inflexible standard
varying only as to size and design.

solicited for unrepresented districts,

THE NORDHEIMER PIANO AND MUSIC COMPANY, Limitea

Corner Yonge and Albert Streets - -

TORONTO

w2

STYLE F.

Mahogany or Walnut—Height, 4 ft. 8 in.;
Depth, 2715 in.; Width, 5 ft.
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WINNIPEG LETTER.

“THE general prospects in Western Canada are exeep

tionally good right now," suid a prominent dealer
to the Journal
been sold, there is still a large proportion of it in storage,
cither in the elevators or in the I In
this way wheat will be moved east all through the sum
That will mean that this year
before, there will be a large amount of actual cash put
in cireulation all the time from now until harvest, This
should mean that the months of the summer which were
formerly quiet for country teade, should this Yeur prove
active throughout

Owing to the stoppage of real estate speculation in
the west the wealth now available from the crop will he
free to go into the regular channels of teade, and this
one fact should off-set to a large extent any unfavorahle
feeling as the result of the present war times,

The Karn-Morris Piano Co. here report a seareity of
stock. “‘Sales would be mueh improved,” said the loeal
management, “if the branch could the
This firm are experiencing a big demand for second
hand pianos.  As soon as one comes in it is quickly sold
Mr. J. W. Travis, who was at one time with the Karn Co,,
has joined the local selling staff of the Karn-Morris
Piano and Organ Co.

Babson Bros., dealers in
records, have removed their mail order department from
Carlton St. to the Keewayden Building, Portage Avi,
East, where they have more adequate quarters

Mr. . C, Cross has joined the staff of Bahson Bros.
Mr. Cross will assist Mr. Gilman, as he has
experience both with Edison phonographs and in the
Burlington wateh department.

Mr. J. F. Sherlock, of the Sherlock-Manning Piano
Co., London, stopped off here on his way west and again
on his return. A carload order on each visit gives a little
idea of the popularity of the ‘20th Century™ line. My,
Sherlock went as far as Edmonton and had no inkling of
pessimisim in his inventory of Western conditions and
prospects,

Business with Whaley, Roycee & Co.’s Western hranch
for this month has been well up to the average, the only
cause for complaint, which is common to most wholesale
houses, heing shortage of suppli This firm have sup-
plied several hattalions quartered in the city, including
Winnipeg Infantry Reserve Battalion, with wmade in-
Canada bugles and drums,

Mr. Sydney Smith, son of My, Frank Smith, Western
manager of Whaley, Royce & Co., has Jjoined the 203rd
Battalion, having given up a good position with the
Western Canada Fire Underwriters Association to do so.

The Fowler Piano Co., who are removing on May 1st
to their new headquarters, 324 Donald St report a very
successful removal sale. Collections, Mr, Fowler states,
are improving,

Mr. J. J. Mitehell, eredit man with the Nordheimer
Piano Co,, is now able to he hack at his desk after a
severe month’s illness,

The Nordheimer Piano (o, are ocenpying a very at-
tractive booth in the Industrial Burean, where visitors
have an opportunity to inspeet this high-class piano.

Winnipeg Piano Co. report sales and collections con-
siderably improved. This firm had a visit from Mr,

While a good deal of last yoar's crop has

wds of the farmers,

mer. than

o ever

seclre goods

ison phonographs and

had previons

J. W. Woodham, of the Foster-Armstrong Company, and
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Me. J. 1. Sherlock, of the Sherlock Manning Piano Co
Mre. W Mr, “doek™ Smith, has joined

the Royal Field Avtillery, England.  Me. Smith has

had previous experience in Guelph, Ont.  Mr, Tully has

Joined the selling staff of the Winnipeg Piano Co

Me. I P Bull, manager of ross, (o tlding & Skin

"y reports agood April business, sales heing lurge and

Smith, son of

n
torms good

The writer had the pleasure of mecting My Ralph
Cabanas, manager of the Columbin Graphaphone Co. in

but first payments not as large as desired

Canada, with headguarters at the firm’s fa dory in To
routo,  Mr. Cabanas is taking a trip as far as the coust
It is his intention to visit the principal eities on his way
west. Mr. Cabunas has areanged for inereased delive rivs
of Columbia goods, for which there are mauny standing
orders

Mr. E. Melaskey
partment in the store recently occupied by Frank Mor

I8 opening up a sheet musie de

ris, newsdealer, now ocenpied by Murphy Bros., 245
Portage Ave.
Miss Robinson, who has been connected with the

phonograph department of Stanwoods Lad, is leaving to

Pt position as stenographer with an insnrance com
pany in the eity
The sh

Musie Store is moving along nicely

tasie and instrament business gt Wray's
There heing a big
demand for hand and orchestra musie

A number out-of-town have  pecently
visited the new warerooms of the Western Gramophone
Co. They are making the best of the Vietrola shortage
and have The local
management is cagerly anticipating an carly improve-
ment in the machine supply.

Mr. Joseph Redmond, of the
Co., who was confined to his home f

of dealers

been coneentrating on records,

H. MeLean Piano
hree weeks, having
undergone a slight operation, is again able to attend to
business

Mr. G. L. Kincade, manager for the Saskatoon hranch
of Mason & Risch Limited, has hecome » benedict.  Mr,
Kineade was marrvied on April 22nd to Miss Annabel
Lee Byers, who was also connected with the Mason &
Risch staff as stenographer of the Saskatoon hranch,

The Canadian Phonograph and Sapphire Dise (o,
505 Builders Exchange, recently received a large ship
ment of records and machines, for which they had long
been waiting, the demand for Pathe goods is steadily in
creasing all over the west

The Nordheimer Piano Co. have Jjust sold one of their
fine uprights to the St Mary’s Academy,

In a private letter My, Fred Wray, proprietor of
Wray's Musie Store, who went overseas last year, states
that he has quite recovered. e is still in the Canadian
Hospital, at Ramsgate,

Convention, June 21 and 22.

The 1916 Convention of the National Association of
Piano Merchants of the United States is to be held at the
Hotel Astor, New York, on Wednesday and Thursday,
June 21 and 22,

The conventions of the National Piano Manufactur-
ers’ Association and the National Piano Travellers’ As-
sociation are to be held at the same time and place,

One of the most important items of husiness is the
proposed Chamber of Commeree of the Musie Industries
of America,
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The Most
Significant
Piano Name
Before the
Trade To-
day is the

CECILIAN

The CECILIAN is accepted all over the continent as a "Leader.” Your wealthiest prospect
need not be lost in competition, and yet it is 8 o reasonably priced that any average home can
afford a CECILIAN.

The Scale contains the wonderful Grand A graffe construction, ensuring a well-rounded,
sweet singing tone.

The Action is accurate, strong, responsive, and dependable.

Every instrument is critically inspected before leaving for your warerooms.

In short the CECILIAN is a great piano amon g pianos. Its future rests solely upon quality
—quality in every detail.

The CECILIAN Player Piano is the CECILIAN Piano plus the world-famed CECILIAN
Metal Action. The CECILIAN is the world's standard of metal player actions, and was
the first metal player action made. It has been extensively copied the world over. All
valves in the CECILIAN are encased in metal, making them positively climate proof.

If it's prestige and profits you want,
the CECILIAN agency is your solution

THE CECILIAN COMPANY, Limited
Makers of the World’s First All-Metal

Player Pianos

GENERAL OFFICES AND FACTORY : RETAIL SALESROOMS :
1189 Bathurst St., Toronto. 420 Yonge St.. Toronto.
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North Battleford Dealer Visits Eastern Supply
ouses.

Meets Mail Order Competition—His Own Name on String
Labels.

Mr, ¥. R. Austen, proprietor of the Austen Music
House, North Battleford, Sask.,
to his old home city of Toronto, expressed to The Jour-
nal his great liking for the business of retailing musical
instruments, Mr. Austen was formerly a teacher of
music in Vancouver, but two years ago was compelled to
relinquish his professional connection hecause of failing
eyesight, e then took over the husiness formerly con
ducted by the North Battleford Music House

Mr. Austen handles Gerhard Heintzman and Sher
lock-Manning pianos and players, sheet
music and gramophones.  On his way cast he stayed in
Chicago three days and as a result of his visit there will
have a line of gut strings in envelopes with his own

r. He spent a week in Toronto visiting the various

¢ publishers and wholesale small goods houses,

Asked as to mail order competition, Mr. Austen stated
that he had considerable mail order business of his own
gained in competition with the departmental stores. **1
find that being able to compete,”” said he, ““is very large
ly a matter of huying right! both as to price and lines
that are readily saleable. In sheet music, for example,
a title that the departmental store sells by mail at 35
cents, 1 can sell at 40 cents and pay the postage, or sell
Mr. Austen finds that he has much
suecess in quoting figures on which he ean double on: for
example, a 15 cent article at 2 for 25 cents, a 10 cent
article at 3 for 25 cents, a 55 or 60 cent article at 2 for
$1.00, ete.

Winter conditions of snow and frost in the territory
served by Mr. Austen’s firm were excellent from an agri
cultural standpoint.  The depth to which the frost pene
trated the ground ensures a large degree of moisture so
necessary to the erops.

when on a recent visit

small  goods

two for 75 cents,””

A Halifax Report.

“Regarding the conditions in musical eircles in this
district, we find trade keeps up and conditions are prob-
ably better now than they were before the war com-
menced,” reported The Willis Piano & Organ Co., of
Halifax.  ““From the present outlook.” continued this
firm, *“there is no reason to be pessimistic regarding the
trade. In fact, the outlook is very encouraging for a
substantial increase in business for the coming vear.”
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Columbia Manager in the West.

Mr. Ralph Cabanas, manager Canadian division of
Columbia Graphaphone Co., with headquarters at To-
ronto, is on a tour of the West. Before returning, Mr.
Cabanas purposes visiting the larger centres from Fort
William and Port Arthur to the Coast.

In his absence, Mr. Otis (', Dorian, assistant mana-
ger, is in charge. The latter recently visited the head
executive offices in New York and the factories at Bridge
port.  The new factory recently completed was taken
possession of by the manufacturing staff on the day
of Mr. Dorian’s Strenuous  efforts  are
made to overtake the demand for grafonolas, which have
Feen several thousand machines behind for many months,
The manufacturing difficulties have been intensified hy
the keen competition of the munition plants for labor,
One plant alone has been running three shifts of cight
thousand each, employing in all twenty-four thousand
hands.  The Columbia management is urging dealers to
concentrate on record sales and also to lose no time in
estimating next fall’s requirements so that the distribu
tors may get their orders hooked and assist in
measure to prevent the disappointments of last fall

visit being

some

Help for Piano Manufacturers.

“We do not understand why they do not let the
Brantford Piano Case Co. make their eases and then use
their case-makers in other departments,”’ remarked Mr,
M. 8. Phelps, president of the firm named, with refer-
ence to the busy state and searcity of lahor supply in
the piano factories.  *‘Business is picking up,”” con
cluded Mr. Phelps, ““and prospects for husiness in the
future are quite hright. judging from the piano case
orders we have received during the last month.*’

Golden Opinions.

A hackground of gold, a red gowned pianiste, and a
grand piano make fitting illustration for the front cover
of a booklet entitled ““Golden Opinions of the Haines
Bros. Pianos.”” This is a production of Mr, E. P. Haw-
kins, well known to many in the Canadian piano trade,
and at present manager of the advertising department
of the Foster-Armstrong Co. division of the American
Piano Co., with headquarters at East Rochester. These
“golden opinions’ are letters reproduced from heads of
institutions of education in which Haines Bros, pianos
are used,

Note %5

( Write for ** Music Money, ** a book ** full of meat** for those
dealers interested in quick and frequent turnover of capital. )

Each buyer and each sellr of a Columbia
Grafonola is always satisfied—the one with the
quality, the other with the profit.

Columbia Graphoph C

365 Sorauren Ave., Toronto




CANADIAN MUSIC TRADES JOURNAL

O P 2 a2 A P P A P A P PO T T s T

Edison Dealer Qualifications

The art dealer sells not merely strips of canvas

covered with paint, but the incorporated spirit of
the genius who stroked the brush, the inexpressible

appeal that speaks to the eye as nature herself.
And he would not adopt the same sale methods
as the dealer in cheap prints.

So the merchant licensed to sell Edison CHIPPENDALE
OFFICIAL

Diamond Disc Phonographs, realizes that LABORATORY
MODEL

he is selling more than a device for the

mere mec|lamca| reproduc!inn (l' sound.

He realizes that the NEW EDISON

and Edison records are but the tangible

mediums of the greatest musical achieve-

ment of all time. Thomas A. Edison’s

Re-Creation of the human voice and

sound of musical instruments— a new

art that requires sales methods of the

highest order.

If you feel qualified to maintain the

Edison standard, you might hear some-

thing of interest to you by addressing

us.

THOMAS A. EDISON, Inc.,
103 Lakeside Ave. - Orange, New Jersey
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FALL REQUIREMENTS SHOULD BE ESTIMATED NOW.

LL the reasons that under normal conditions make it wise and profitable—and that are
indicative of the alert business mind—for the retailer to anticipate his trade's require-
ments for months ahead are now increased and intensified by the abnormal and almost

chaotic state into which the markets of supply have been plunged. Year after year and season
after season the retailer has been urged by his jobber, by the manufacturer and by his trade jour-
nal to make an estimate of his requirements, which he can always do from the past year or sea-
son's business, and get his orders booked. Year after year a discouragingly large proportion of
dealers take these warnings and pleadings as so much “bunk,” to get them to place orders. Year
after year they have paid dearly for their procrastination and censured their jobbers for not
taking better care of them, yet knowing full well that the jobber cannot perform miracles. But
the jobber can make an equitable distribution of the goods he does secure. The dealer who last
fall put off ordering his Christmas goods until October or November, need not condemn his sup-
ply house nor console himself that he got just as many machines and just as many records as
if he had placed his order in April, for he didn't. No doubt the non-procrastinating dealer suf-
fered to some extent by reason of a shortage, but not to the extent that the dealer dilatory in
ordering suffered.

Dealers are now being warned by their wholesalers that neglect to order ahead will result
in a more serious loss of trade than ever. The conditions under which manufacturers of all lines
are producing are so erratic and uncertain that by contrast the comparatively smooth and even
basis of doing business prior to the war is a pleasant memory.

Manufacturing plants are being enlarged under great difficulty because of the scarcity of
machines and the scarcity of men to make them. Having secured the necessary machinery for
enlarged talking machine capacity, the manufacturers are handicapped by the competition for
labor that is putting a high premium on the work and on the loyalty of men. This competition
for men is not confined to firms in the same line, but to engage men and hold them the employer
is in competition with manufacturers of a variety of lines suffering for the want of help. This has
developed into a very serious situation.

Serious also is the matter of transportation. Freight is so congested that shipments have
been months in transit that under ordinary conditions would only be days. This congestion is
partly the result of precedence of war munitions, partly the scarcity of bottoms to move export
shipments, largely war munitions or food products, and in a large measure the result of rolling
stock shortage. The same handicaps in other lines apply to the manufacture of railway cars and
locomotives. The normal production necessary to equalize increased business and to replace
wastage has been impossible to maintain.

The retailer is not in a position that he must rely upon the judgment of others as to exist-
ing conditions. His knowledge that supplies are erratic is practical, not theoretical. He knows
the cost of being out of stock when stock is required, and he knows that by ordering his fall
stock now he will prevent disappointments to himself and his customers when the fall trade is
here. He must expect and accept serious interruption to the policy of quick service that com-
petition among wholesalers in giving service has made so essential a feature of doing business
during the past five years.

All the arguments and all the reasons and all the theories can be summed up in two
words, “order now,” and these two words mean that next fall's requirements will probably be
double those of last fall.
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= THE NEWBIGGING LINE =

Only One Aim
in Business

To put the very best of everything into

our cabinets.

We have made mistakes in our long ex-
perience of manufacturing, but have
profited by them, and you are reaping
the benefit of our accumulated ex-

periences,

Get in  touch with
. No. 61— SOLID MAHOGANY
the Trade-Marked Line Fitted with Adjustable Steel Rod

Handsomely fin vor and
HEIGHT 48" WIDTH

No. 43, FUMED OR EARLY ENGLISH
No. 44, BIRCH MAHOGA

Newbigging Cabmet Co.

LIMITED

HAMILTON - ONTARIO

Player Roll and

Record Cabinets

for all makes of
Machines.

Write us about your
requirements,

3, GOLDEN OAK
go 84, MAHOGANY No. 80, GOLDEN OAK

UMED OR MISSION , 30 GOLDEN oAl
o No. 82, FUMED OR MISSION
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Handling the Complaint.

SOCURSE the complaints,” disgustedly ejucnlated 1he

Junior partner as he dropped to the hasement to
think it over and recover his equanimity Never curse
a complaint,”” disagreed the older and loss impetuous
half of the partnership “Bless the complaints, wel
come them, he thankful that we gt o chanee
them

to adjust
Give the customer with » complaint even more
attention than you wonld give the customer with
order.  Think what it means to send the complainer
awny satisfied—a walking, talking demonstrator of our
serviee and a more confident buyer than over.

The policy of the senior partner above
idle theory. It ix o thoroughly well tried out profitable
husiness principle

quoted ix no

The complaint winy he unreasonable
and the customer aggravating, bt behind all that is
good salesmanship that satisfies the enstomer withont
1 savily giving way 1o unreasonable demands unloss

rtain that future husiness makes it profitable advertis
on the
ENecting u small suving at
the sacrifice of o good customer is surely

ing to aceede 1o even an unressonnhle
part of the disgrantled one

request

not good busi
ness

The policy of the
mer is always right'

epartmental store that *“the custo
may not he one that the talking
machine dealer can arbitearily adopt, but the theory re
presented s one found profitable or it would not have
heen adopted.  The dealer has no way of knowing to what
extent the eustomer with » complaint injures him, hat
that such influence is detvimental to his husiness there
can he o doubt.  The complaining customer is an im
portant visitor and should be regnrded as such

Very Few Repossessions.

N the matter of vepossessions {he talking machine
braneh of the musie trades is mnking a strong
to dealers

appeal
Where even ordinary care i exercised in
granting credits the repossessions are nil
of one of the largest music houses tulking
partments in the country, who was enthusing over this
Feature of the husiness. vemnrkod that in three
had taken hack loss than ten machines, and in each case
the instrument heing so little used as to he again imme-
diately saleable at the regular price

The Journal was shown a bateh of Jottors from dealers
in all parts of the conntry who had heen asked the
portion of sales vepresented in their repossessions.
every case there

The manager
machine de

vears he

pro-
In
were either no repossessions or so fow
that the percentage was too small o he figured
Tn the volume of sales this line has 80 effectually de-
monstrated its place that many dealers unhesitatingly
affirm that to their talking machine departments is due
their ability to stay in business under the stress of war
and financial conditions.  Whether it is hecause of the
moderate price, the versatility of the machine, the ad-
vertising of the manufacturers or all three, men dealing
in hoth pianos and talking machines have hoen agreeably
surprised that conditions cansing their piano sales to
drop off fifty per cent, or more have not affected talking
machine and record sales o pt to increase them,
But in these very pleasing conditions there lurks the
danger of a too ready granting of eredits in a desire to
increase sales.  As competition ineroases and more effort
is put into selling there is the probability that the his-
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tory of the piano trade will In repeated and  eredits
allowed in homes where the family is not finane inlly
sponsible to the extent of even the smallest and cheapest
type

It will be unfortunate for the dealer if sueh a con
dition should he developed, the prevention of  which
in his own hands and which should be eare

fully ealeulated now

I8 entirely

Talking Machines in Factories.
ELFARE

HAuene

work has so definitely established its in
inincreasing and maintaining ¢ficiency
where there are many employees that employers in gen
eral arve readily amenable to thought ful stggestion hay
ing in view improved or enlarged output at the same or
reduced  cost Competition in serviee demands that
many of the plans, regarded as impracticable theories
few years ago, be now recognized as essen o the phy
sical and mental comfort of the employee and therefore
effecting his or her productiveness

Musie

ployees

is always included in welfare work among em
No plan is complete without musie, whether it
is for the benefit of girls in the ce I factory
the hook-hind ey, elerks in the departmental
bunk, soldiers in the harracks or men in the lumber
The talking machine has heen welcomed in this
field which the demands of modern industry have made
an extensive and promising field for the talking maching
dealer.

women in

stores or

camps

The observant retailer must vealize that ench sueceed
the necessity of a more intensive
enltivation of his territory To keep up and ine

siles as the possibilities Justify will require more and

ing year will increase
s
better salesmanship, more attractive service and in every
The possibilities in
selling to industrial plants is one too rieh in prospective
profits to he neglected

way a finer grade of merchandising,

In this connection a recent number of the
Seience Monthly ™ has the following to say A dry

ining establishment in Cincinnati to the
conclusion that if its employees hear music at frequent
intervals while they work it will not only make them
happier. more contented and hetter workers, hut that
they will accomplish more than if they were without it
Working upon this theory there have heen installed
throughout the hig establishment enongh talking mach
ines to keep lively musie playing most of the day. The
records are seleeted with eare, lest » funeral selection
a dreamy waltz, or a ‘Sextette from Lueia” should ereep
in.  There are many lively dance records and popular
songs.  The workers hum and sing to the lively musie
and the speed of the music puts speed into their work
The music-while-they-work idea is said to he a South
American one, where music is recognized as a necessity
of life

“Popular

has come

No Longer a “Luxury.”
O frequently is the talking machine trade referred to
by outsiders as dealers in luxuries that no opportun-
ity should he lost to educate the public to the truth of

music heing an actual ne ity.  Time and time again
this Jonrnal has urged dealers to do that. Here is an-
other confirmation of that viewpaint. Speaking of the
British Government’s prohibition of imports in all musi-
cal instraments and parts, the editor of the Phono Re-
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Construction and D

$475.00
Circassian Walnut, $65.00 extra

Golden, Fumed or Early English Ouk

Sheraton  Mahogan any

Turntah
Mot

1l
Equipment
eeords in th
plated ¥y
with capacity for
Width, 24
Depth, 24 in

We suggest, however, that if you are in a position to do
justice to the selling of an instrument with the wonderful
reputation which Sonora has—we suggest that you write
us, and we shall be pleased to go into the matter with

you.

We might mention here that a Sonora agency is valuable.
We must have the very ablest of representatives, and we

carefully choose the best.

Each Sonora Phonograph priced above $100.00, can be
equipped with Electric Motor at an additional
cost to the consumer of $45.00.

Manufactured by
SONORA PHONOGRAPH CORP., NEW YORK
Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

I. MONTAGNES & CO.

Ryrie Building, Yonge and Shuter Sts., TORONTO

MUSIC TRADES JOURNAL

Konor,

CLEAR AS A BELL

So wonderful has been the public's appreciation of the
merits of Sonora, that the sales have gone far beyond
the amounts anticipated by the Sonora Corporation, and
even with a manufacturing capacity very many times
greater than that of last year, the supply is being forced

P —— to the utmost to keep pace with the tremendous demand.

|
WA sV uw I
‘00 OO NS

X

»l.‘.““““n"‘."‘ R

“'IMPERIAL''

(With Front) $136
Oak or Mahogany, all finishes
2-inel ntible Strong
Double-spring Motor, Nickel-plated
playing five 10-ncn records with
e winding Tone  Modifier
Multi-playing Needle.  Sapphire
o Dinmond Needle. _Auto
matie Starter and Stopper. Equip
ment to play all disc records in the

Trimmings kel plated.
e Filing System, with capa
olding 80 records.
ons: Width 20 in., Height
, Depth 20 in.
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cord says: ** Why this industry should have been amongst
the first to be dealt with in this manner is probably
cause it is considered a ‘luxury’ trade and one which
could be most easily dispensed with Superficially it has
that appearance, but actually small musical instruments
and particularly talking machines, ar playing no unim
portant part in alleviating the trials and sufferings of
this tragic war. Wherever a wounded soldier is to he
found, not only in this country hut in the other threatres
of war the talking machine is to be found giving solace
and comfort to our heroes and enabling them to bear
their suffevings with more fortitude than if they were
leprived of this little comfort I & census could he
taken it would be found that a very large proportion of
the output of our factories was being utilised in this
direetion.  Who would say that these are luxuries! They
are just as much necessities to our troops as the physic
the doctors give them, for as nerve soothers or aids to
convalescence they are invaluable.”

Worth Showing to Record Buyers.

WHII,I'} apparently agreeing with the dealer that the

talking machine is invaluable in music teaching,
the teacher or student may inwardly feel that his argu
ments are entirely selfish. Emphasis and convietion are
sometimes more sure if these arguments are backed up
hy some musieal authority who is not particularly inter
ested in the sale of records.

In this connection the vetailer might find it advan
tageous to pass along the following opinion expressed by
John A. Harrington, in ““The Violin"

‘T believe that many violin students underestimate
the value of the talking machine in violin study. There
are many students who are in the country or small
towns, and are unable to employ a good teacher or hear
good violinists
is a great help

“There are many who are studying the violin who
never heard an artist play, and who have no idea what
can be done hy masters of the instrument

“The average student is able to huy a small talking
machine and a few records such as are suited to his needs
Simple pieces should he used at first, and as the student
gains in skill, the difficulty of the pieces to he learned
should be ine

For such as these the talking machine

sed

““The average student who has never heard a master
player does not know what kind of a tone to try to pro
duce. The proper way to execute many of the techni
cal parts of violin work, such as trills, arpeggios and
pizzacatos, are plainly seen in listening to the records
of the present-day artists By looking at the notes of
the piece heing played by the talking machine the stu
dent is enabled to see how the hand is shifted from ons
position to another by that easy motion which is the
mark of a good player.

““This the student tries to imitate with some success

“Many are uncertain as to the speed and use of
that art in itself, the vibrato. Here the student, hy
careful observation, sees when it is used, and how the
speed varies with the kind of passage heing played. The
student soon hes several solos that he can play, and
plav with the sssurance that he is playing them cor
rectly

“Many times a student has trouble in giving the
proper accent or giving good expression to a p ; but

TRADES JOURNAL

by hearing a master-player play it a few times he
able to

7

ahead and study it with good effect

For the price of a seat in a hall, where an artist
18 to play, a record by the same artist, or one as good,
can be hought

The record may be played as often as the student
likes

“When the student is weary with the day's work
he may sit and listen to the world’s great artists. He
may rest and learn at the same time

Many who attend concerts do not understand the
selections that are played. Had they heard these same
selections played on the talking machine they would
enjoy the concert much more

It seems as if correspondence schools for the vio
lin would do well to use the talking machine in connee
tion with their lessons

“They say that students do not wish to bear the
added expense of the talking machine but it seems as
if some earnest students would he glad to do so.

I was much interested in an article by Maud
Powell, setting forth the advantages of the talking mach
ine for violin students, and 1 agree with her in thinking
that the time will come when the standard exercises for
the violin will be on records for students’ use

“When 1 began the study of the violin I was un
able to employ a teacher steadily

‘T used the talking machine with good success, <
I would advise students so situated to try the siking
machine, a8 T am sure they will receive mue benefit

from it

The Educational Value of the Tatking Machine.

By Mrs. Hariette De Ment-Packard Los Angeles, Cal.

Y experience in using talbmg machine records l'n

illustrate lectures hefore my students and the publie

leads me to believe that the discovery of the record as
a means for sproading and hettering knowledge is one
of the greatest imponance to the edueational world in
this country

The lesson that is tanght hy precept is of value; so
is minforcement of that precept hy example. It is the
ilustration of percept, through the work of artists, that
makes the record valuable to the pupil

Those who have had their education in the so-called
music centres can hardly appreciate the value of cor
rect ideas of traditional interpretation, but the less for
tunate student who hy circumstances of environment
has never heard an opera, an orchestral interpretation
of
the rank of the few reduced to “‘hbarnstorming’’). he

any of the great compositions, or an artist (heyond

is the one to realize what the record ean be to him gs
an educator

These ““record reproductions”—which coach not
onlv the students in the art of interpretation, but gra
duelly and subtly teach all those fortunate enough to
come within hearing—are cultivating an ability that all
Awerica has long lacked—the ability to listen to music
with intelligence

Surely, though gradually. with the familiarity re
sulting from frequently hearing artists interpret great
musie, the he

learns to listen, and listening, not
only sssimilates and appreciates, but becomes even a
responsibe and *‘creative listener,’
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36 Wellington St. Hast,
Toronto, May 10th 19016,

Mr. Columbia Dealer,
Anywhere,
In Ontario.

As so many Columbia dealers find that it pays them to
come and visit us occasionally, we want each dealer on our
books to feel that a cordial welcome awaits him here.

Come and spend a day or two in talking over problenms,
conditions and plans that confront you each day.

Look upon us as a clearing house for ideas. Our experi-
ence brings us in close touch with dealers in every section
and community- with big dealers and 1ittle, with city trade
and country, with cash trade and instalment. Ve may be able

¢ co-operate and advise with you in getting bigger business.

!t any rate, the time will be well spent in talking over
such su-jeots as :

Sales Scheuss and promoting [nstalment terms,

ideas. Interest charges,
Dealers Recora Systems, nalysis of profits, stock,
Records on approval problem. sales and turn-over,
Retail credits. Rfepairs and adjustments.

Look ahead and plan your work so that you can get away for
a day or two. Let us know when to expect you, and incident-
ally, while this letter is not written to urge you to place an
order, it's going to mean bigger business for YOU to be very
early in getting your orders to us for next fall's business,
Figure on twice as much as last year, and book at least half
of it for September 1st delivery, but dc it now.

Yours for more business,

MUSIO SuPPLY co,




Rimmorea

\ series of interesting |

1pers o nt ippeared in
the Atlantic Monthly by Robert Haven Sehaultier hear
ing on the subjects of F'he Creative Listener How
to Listen to Music Fhese articles interested
perhaps more than anything else on the stthjeet that |
have ever read, and they also hronght me forcetully to

think of the value of thes reproductions through th
medinm of talking

dachime records—a value, not only
to peaple who live in parts of the countey where th
ooy I

arts
have not yet penetrated Neept through ploneer peda
#oRY e the schools and  so-called  conservatories o
musie, whose recitals by students and faeulty consti
e the sole means of disseminating  music bat 1o
people in our large cities, wher acquaintance with what

the publiec expects 1o hear is so lacking

Fo the Pianola and othe player-pianos great honoy

8 due Tor acquainting the world with the work o

o
chesteal and other insteaments, but to my mind the
talking machine has bronght an advane ol incaleulahl

vilue in- contributing th reproduetion of the human

talking machine record not on

brings wusic within
the reaclt of everyone, but it can be obtained st such a
nominal expense that anyone who will may learn not
only the interpretation of the most diffieult music, bt
h iretully listening obtain many valuable lossons in

techimigque

Neglected Business is Lost.

USINESS that should he book

I this month and is

not becanse of inertia, indifference. or neglect
never will be hooked.  The opportunity is gone with the
month. That is to say, if the sales conld be and should
be five thousand dollars for cach of two steeceding
months and by reason of negleet are only twenty-five
hundred dollars for the one month they are not like Iy to

b seventy-five handeed dollars for the second month
Phe retailer and his staff will he so busy getting the nor
mal quota that there will be neither time nor energy for
the extea effort.  Each month has its own possibilities

and so has each season

videnee of | Thomus Clux Ltd.. Toronto, ure y

voice and also the interpretation of the classics

from years of study hy the artists with the masters
When we begin the education of a child we give the
first lessons from pictures When he progresses we
give him hooks illustrated by artists—the hest artists
available.  When he studies literature as such we fre
quently henefit him |

v showing him pictures inspired
through a perusal of the subject by artists, who « Xpress
in color and line the thought of the poem

The interpreter of music must have the tone picture
f musie in his mind quite as definitely as the painter
must have the picture of the poem hefore his eves he
fore he can interpret or reereate in music the con P
tion of the composer who ghve that ereation, not in color
and outline, nor the poem'’s tapestry of words, but in
music

The records bring within our veach the most won

fful of all music by the greatest artists the world
produces.  Can anything be said to add to their value

as factors for education?  Nothing exeept this The

the iden of duncing with

music furnished by the

The retailing of talking machines and records is a
twelve-months-in-the-year proposition, and. as one dealer
1 speaking of this feature of it, said, ““some months ar
setter than other months, hut no months are poorer than

other months

\ll the profit of a few busy months in the year can
he quickly submerg

by the expenses that run along
Just the same whether husiness is hrisk or whether busi
ness is dull. To regard and ae pt the summer months
s & season of inactivity is to make inactivity a cortainty
It is not reasonable to « xpeet December business in June
or July, but December business of last year is a better
standard for July, 1916 than is the standard represented

hy the figures of the poorest month in the year

Whatever happens to anybody., it may be turned to
heautiful vesults.—Walt Whitman

The universe wants new ways of doing things, and
the new things hecome old over night Herbert Kauf.
man
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Th

Phonola eAgency

is worthy of

Your Best Efforts

THE PHONOLA

is equipped with a strong, noiseless

accurately-made Motor. It plays any

THE PHONOLA

is a money-maker. Our agency

terms leave you free to handle any

make of disc record. Its reproduc-
tion of the voices of all the artists is

as life-like as it could possibly be.

other make you desire. Our prices
enable you to reach everyone with a

good profit for yourself.

The Pollock Manufacturing Co., Limited
Berlin

Canada

Jr—

N

Therc are

8 Popular Phonola Designs

to suite every taste, They retail at $20,
$30, $40, $65, $85, $125, $160 and
$250.

L ——

T —-——-

o
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A Fifteen Hundred Dollar Phonograph.

“In a few weeks we will be able to make prompt de
liveries of all Sonora styles,”” said Mr, Montagnes, of 1
Montagnes & Co., the Canadian distributors of Sonora
phonographs, on his return to Toronto from New York
Mr. Montagnes went to New York for more goods and
intended to stay a day. He stayed most of one week,
but saw the goods shipped before he left for home
;. latest purchases include the Sonoroa *‘Su

preme,” the Canadian price of which is $1,500. A spe
cial copyright hooklet illustrating and describing the
“Supreme’” has heen produced by the Sonora Corpora
tion and this in itself is a masterpiece of printer’s handi
eraft.

One of the distinguishing features of the Y Supreme’
is that the tone-passage is made of wood instead of
the company claiming to he guided hy *he prin
of melody production employed by Stradivari in
the fashioning of his equisite violins

With the Sonora **Supreme” is an auxiliary recor|
cahinet This, with the phonograph itself, provides
space for 180 records.  Other distinguishing features of
this Sonora Messrs. 1. Montagnes & Co, will gladly point
out to visitors to their salesrooms in the new Ryrie
Building, at Yonge and Richmond Streets.

It is easier to climh a mountain than to level it
Bulwer

To do all in our power to win health and to keep it
is as much our duty as to he honest.—7'. F. Seward

Written by ‘a customer of T

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS

"My Grafonola.”

When I am through my work each day
And homeward plod my Weary way
I put the working clothes away
Then seck my Grafonola
The thoughts of toil and grind | lose
My heart comes up from in my shoes
I soon forget I had the ** blues’’
When starts the Grafouola

I pick me out the softest chair,

The band begins to play for fair

Then “Tipperary” fills the air,
Played on my Grafonola

I wind her up a little more

Then **Billy Williams"" takes the floor,

His “‘Sandy” tunes just make me roar,
He's on the Grafonola,

The band again stirs up the joys,
I hear them cheer the soldier hoys,
They sure do kick up some big noise
Upon the Grafonola
The good old-fashioned tunes | play,
A solemn hymn, or minstrels gay,
We pass the weary hours away
With this here Grafonola

So now the days slip right along,

And life seems just one grand sweet song,

From morn till night, from dark till dawn,
You'll hear my Grafonola

I have no time to sleep or eat,

To hoe the corn, or sow the wheat,

You'll always find me on my seat,
Beside my Grafonola.

Now, when 1've done my work down here,
And shuffle off this earthly sphere,
Il take along this friend so dear,
My trusty Grafonola.
And when T reach that distant shore,
With friends and neighbors by the score,
“Saint Pete’” will open wide the door,
To hear my Grafonola

St ments. It is

( Write for ** Music Money,"" a book ** full of meat ** Jor those
dealers interested quick and frequent turnover of capital. )

The closer the competition,
because the closer the com
= comparison. If everyone made comparisons be-
J fore buying, everyone would buy Columbia instru.
the rare exception for Columbia VJ
product to lose out in competitive sale. Note

the surer the sale;
petition, the closer the

Columbia Graphoph C

365 Sorauren Ave., Toronto

J. Barton & Son, Brantford, Ont
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Otto Heineman Phonograph Supply Co.

INCORPORATED

25 West 45th Street
NEW YORK

CHICAGO OFFICES

FACTORY
19 West Jackson Boulevard

Elyria, Ohio

We manufacture high grade motors

for phonographs. Eight different

styles, playing from one to eight
records with one winding.

TONE - ARMS
SOUND-BOXES

Write for our new Catalogue
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ST No | O Hawa [ R K. Hol " nor, and Octett
Hawaiinn with & i nocompaniment
NEw RECORDS Mal \l\l\‘\\v " W [N I K Hawaiinn guitar
du
V1002 Rtiver whaity Male Quartotte. Unacoom
J| Pisk University Male Quartette
‘ : A Quarieity,  Unsccompunied
Columbia Records for June. ok fisehaoening.
12-INCH DOUBLE.-DISC RECORDS. PRICE $1.50 i v \ccardion sl
\BTHR Les Millions D ade,  (Drigo).  Knthloen Parl \ecordinn solo
in solo. Princo nt the piano VI9TR Heury Bure.  Tenor solo witl
Indian Lament vorak ) Kathloen Parlow. violin e
solo, O at the piano oo B You. (Ernest R, Bull). Ernest
AGROL She is Far Lambert ) Lowis Graveure Bar . I 1 " paniment
with orchestrn accompuniment AIOBE The Butierly W reennt charactoristic Theo, Bendix).  Flut
\n Old G (Temple). Louis Gravenve, Baritone solo with and {lurinet duet with orchestra accompaniment.  Lufky
accompaniment und Hughes
ABNOD Concert o 2 in D Flat.  (Lisst loopold Godowsky lavinet and o trio with pinne
Hughes und Laurendean
. Flat.  (Ohoping.  Leopold Godowsky, piano sol V194 e H Tenor solo
ARREUI | A " (Pinsuti) Henrl Seott Bass solo \\Hh \M’\-
tra ompaniment wer and Alvah Nichols
Thy Sentinel Am 1 tson).  Henri Seott.  Bass solo with . Accompaniment
orchesira nccompaniment 1971 Comedy wologue
12.INCH DOUBLE DISC RECORDS PRICE $1.25 den and Marlow Comedy dialogue
\BTO8 Bo |..uL Letty.  From *‘So Long lLetty Fox Trot. Introduc

ng " “To Hear Your
When 1t's Orang

Prince’s Band

Blossom T

in Introducing ““1'w
on the Road to Happiness Step. ange and
Solman).  Prince's Band
7 Prown Bkin. Fox Trot. (Willisms and Piron). Prince’s Band
That One miep Harmony Strain. “One Step. (Bennett),  Prinee's
Band
\BRO They Didn’t Believe Mo  From *“The Girl from Utah Fox
1 ( Prince’s Bund
Peter Fox Trot.  Tntroducing * Fashionette
vince's Band
ASRO4 Come Mona Darling, Medley One Step.  Intro
ducing My Grandfather's and “MaeCarty.”" (Reed
mu..n and Ball), Prince’s Band
Sweet When Ynll Vere Mine.  One Stop Medley
Tl Days Back Home
) There's u Broken Hea
Light on Brondway urich, Monaco, Tay
Prince’s Bund
Mignon Overture. Part 1. (Thomas). Prince's Orchestra
\|...mm Overture.  Part (Thomas).  Prince’s Orehes
Taneredi Overture. = ( Rosini) Band of HM. Grenadier Guards
"Blas Ovettub Mendelssobn).,  Band of HM. Grenadier

\BROZ ) Helujah Chorus,  (Handel).  Columbin Oratorio
Chorus. — Orchestra_ncompiniment
The Cracifision Fling Wide ates.”'  (Stuiner). (
Oratorio ( us.  Orchestra accompaniment
10-INCH noulu; DISC RECORDS. PRICE 86c
V92 Rerenade (Baint-Saens) Trio de Lutees Flute cello and
hrp.
Celebre Wl nuet (Valensin) Trio de Lutees Flute cello and
V076 Where Imi Robinson Crusoe Go with Friday on Saturday Night
oy ers ) AL Jolson, comedian.  Orehestra  accompani
nt
I'm ng Away Back Home and Have Wonderful  Time
Schwarte) Anna Chundler, mezzo soprano,  Orchestra
V1075 Sl o ¥).  Albert Campbell and Henry Bure
with orchestra aceon ne
rut Your Around Me Lindy Low.  (Piantadosi). Albert
Cumpbell and Henry irr, tonor dust with srehestin ar
companiment
NIOTE Nathan |||lwn\\ din '3 n Bernard, so
nen
1 Ilnul I Not (Merrilly German
Bryce, xoprano solo. Orchestry e
nim
NIDT4 Bhe Won & Girt T Used to Know (Hanley). He Burr and
Abert Campbell.  Tenor duet.  Orchesten o
You're Like utiful Song.  (Burke). Henry
solo.  Orchestra n mpaniment
V1979 Some Sort of Som ery Good Eddie (Kern)
h Bioddard, Baprens shd Tho
Orchestra_necompaniment
e the Bame Sweet Buby, (Brown). Louise Mo
soprano, wnd Henry Bure, tenor. Orchestra s
companiment
A19RE The Ashes of My Heurt Manuel Romain, counter
tenor, Orchestra t
Your Wife. (Piantadosi) Trio.  Orchestra accom
paniment
\1982 Kiss Mo Again.  Pirst introduced in *‘Mlle Modiste (Her
rt). Graco Kerns, soprano solo. Orchestra secompani
They Didn't Bel Me. First introduced in *“The Girl from
Jtah.'”  (Kern). Grace Kerns and Miller, sop
||l||| tenor duet Orchestra aceo
ALOR0 Oh With Your and Bow You Ste y Heart Awny

Fiddle
G

e H. O'Comnor.  Comic song with

stra nccompaniment
I'm G H. Dudley). eorge H. 0'Connor. Comi song

with orehestra_sccompaniment
\1981 Now's the Time. (The Great Leap Yeur Song). (Ward). Mar

erite Farrell

prano solo ompaniment

Arrah Go on, I'm Gonna Go Back to O ut and Evans)
Marguerit soprano solo.  Orchestra wecompaniment
970 Bar (Nevin) ince's Orchoatra
irysanthemums.  (Penn),  Prinee’s

stra
to Kein.  (Cluribel) aylor Trio,  Vielin

(Hall)
d '

A1972 Come B cello and

Trio.  Violin, ‘eello and piano
You M h Folk Song
h....u...‘. s0l0 with orchestra Accompani

Sundelius

1 Can Say

) ( )n v
solo with orchestrn e

Sundelius.  So-

AlL Th
prano

on Blue Ambeml Records for May-June.

CONCDRT LIST -$1.00 EAOH

Als Bublein Klein an Mutter I\lu-l (Like an Infant at the
Mother's  Bre Die Lustigen  Weiber von \\n|||r-uv
{00 Nicalui Har atmas, coohes

me, in iy
Manhattan Male

Mo Goritz and Quartet
4 Lorsqu's de Folles Ao (Thy Home in Fair Provence), Tr
erdi Harit orchestra  accomp.  Orphe

282 (Alice Hawthorne Soprane and contralt
or ..um sccomp.  Marie Ruppoid and Christine Millor

EGULAR LIST-—66c. BACH

2868 Boys of the 'V(Hl'llh“ .. ( b Listle) Baritone, orchestra
accomp,

2870 For Auld Lang Syne Australin \\\H be There (W, W Francis)
Baritone,” orchestra wecomp Williom  White and  Mul
horus

2880 Here Comes Too round the Mup rman Finek).  Soprano
orchestra wecomp. x Ri e Choras

80 Kutinks dolf Friml " " wtr wmp Walter
on Brant and Male Chorus

BT4 Played by & Military Band (Hals K. Mohr Fenor, orchestra
NCCOmp. Billy Murray

484 Stop! Look sten!” Fox Trot for Dancing Trving Berlin
Jaudas' Bociety Orchestra

SO0 Blow, Blow Ilmu \\\m- Wind (1, Sarjeant orchestra
Ceomy; ter Why

2079 1 Tiove dou That’s Oce. T Kknow et Frivdland )
Tenor, orchestra necomp, M ...m Koma

2R8I Wonder If You Miss Mo 1. Mills), Tenor
rehestra accomp.  Geor \\m.m |mh.n|

2HTT Memories.  (Eghert Van Alstyne) trn aecomp.  Bur
ton Lenihan

208 Railvosd | (Nat. . H. Vincent Com wong, orehestra ar

Edward Moy
2871 Bhe s Rosie Hurry Lauder).  Orchestra accomp, Gl
n
2887 Bong of Soul.  (Joseph Carl Breil Soprano, orchestrn ue
Marie Kaiser

2805, Strike Song. (Merlin Morgun).  Bavitone, orchestrn ue

« Charles N, Granville and Male Oh s
5 What Have ivel (Gerald Lane Tenor, orchestra accomp
5 B, |n.m|..|.m

INRG Babes h the \\ ot rot for Dancing (derome Kern)
Juu p L,

881 Memphis Trot for Dancing. (W, C. Fandy). Na
tional Promenads 1

73 Waltz Orchid. (Armand Veesey). Armand Voesey and His Han
garian Orchestra,

YR8L Serénude (Schubert) Violin, Violmeello Flute and Harp. Vine
tin ln~|unmmu4 Quirtet

2870, Bpanish Rhaps Salvetti).  Alessios Mandalin Quartot

2R83 I Abonrd Im ||||||||I4MH (Win, Brookhouse ) drehestra w
comp.

2894 On the Hoko Moko Tsle, (Harry von Tilser Arthur Colling and
Byron G. Harlan

2890 Baby (Swing High, Swing (Leo Bennett),  Contralto

Little € Male voiees, unaeoompanioed

2883 Bongs of Other Days—No, 1. Orehostra accomp.  Metropolitan

Mixed Chorus

2888 Songs We Used to Sing in Dixie 1 nd  (Caro Roma). Contralto
orchestra accomp.  Merle nd Male Chorus

2892 With Verdure Clad—The Creation, Haydn).  Soprano,
rehesten accomp,  Marie

Newest Bdlaon House Publication.

‘Along Broadway,”” an innovation in house publica
tions, issued by Thomas A. Edison, Inc., and distributed
among Edison owners and prospective owners, made its
initial up]wuruum- in April, and has received much favor
able comment. *‘Along Broadway,” youngest of the
three Edison house magazines, is lh'NlKHl"l as its name
implies, to record the musical news of New York. It
will also contain the latest news concerning the re-crea-
tion of musie, via the New Diamond Dise Phonograph,
by Thomas A. Edison.
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Model 1.
Dimensions 11 x 12 x §

Live dealers, it will pay you to carry and
demonstrate the
Model 5.

oz, 2> ARIONOLA

Dimensions 2015 x 17 x 1314 Our new Sounding Board principle elimi-
: nates all metallic and muffled tones,

Our motors are manufactured exclusively
for us by The Waltham Watch Company.

Finished in satin mahogany and mission
oak.

Retail prices range from $21 to $100.

Write for Dealers’ Terms and Discounts,

Model 4.
Dimensions 204 x 17 x 1314 Manufactured By

Arionola Mfg. Company, Limited

Head Offices, ROBINS BUILDING

TORONTO t ONTARIO

Model 2.

lodel 3. Dimensions 14 x 16 x 8.

Dimensions 16 x 18 x |1,
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Trade News Briefs.

The dates set for the (

at Toronto this year are

Major Wm. Dui lop, of the
Woodstock, Ont.,
on the music dealers

Mr. Jack Henderson, of

Ltd., has returned to

anadian National Exhibition
August 26 to September 11
Thomas Organ & Piano
Co,, Was in Toronto recently, calling
Sterling Actions & Keys,
Toronto from a business visit of
some months in England

Among Canadian Plano men notie
Walk™ at Atlantic ( ity during the
Charles Heintzmman, of Toronto

At the annual Vestry meeting of St
Strathroy, Mr. I, J
Wright Piano Co.,

Mr, H. 1
Musie Co.,

1 on the ** Board
ler vacation was

John’s Church,
W right, general manager of the
was elected People's Warden

Fiteh, (
has just spent two weeks calling on the
dealers in Western Ontario in the
player musie rolls

A Mason & Risch piano waus used in the Are
annual May Festival of the Somers Physical Training
School.  This annual event participated in by hundreds
of girl pupils is attended Ly thousands of citizens

When in Toronto ree ntly Mr. Robt, Barrett,
manufacturer of Woodstock, dropped into the Journal
office Mr. Barrett reports
i material improvement in demand over a year ago.

" Piano business keeps up particularly well with us,"
report the Karn-Morris Piano & Organ Co. Ltd,, of
Woodstock and Listowel, “hut we are certainly experi-
encing great difficulty in producing goods, owing to so
many of our men enlisting,”

Mr. Fortier, of the well-known Quebee distributing
house of I, 7T, Legare, visited Toronto on his return
from a trip to New York and other centres, The Le-
gare firm sell large number of pianos and phonographs,
this department now being in charge of Mp. Chaney.

Mr. Arthur A Mandy, formerly of the R, 8. Wil-
liams & Sons (o, Ltd., selling organization, and mana-
ger of the Phonograph Shop, Ltd., Ottawa, since the
commencement of that business, has enlisted. Mr.
Mandy is taking an officer’s ning course at Kingston.

In renewing his subscription to The Journal, Mr, J.
Bouchard, of St, Hyacinthe, Que., said: “My business
for March and April was very good in Marshall & Wen-
dell and Bouchard pianos. The demand for players and
phonographs has inereased considerably since a year
ago,

““Business is picking up,” opined Mr,
of Brampton, Ont,,
day,

anadian manager of the | niversal

mterests of Universal

at the

string

to renew his subscription,

W. K. Elliott,
when met by the Journal the other
““hut the bad roads have handicapped us this season.
In many places they have been impassable with a car,
Mr. Elliott has found the automobile so useful in his
business that he has invested in a larger touring car,

The Wright Piano Co, Ltd., of Strathroy, Ont., are
opening up retail salesrooms in London, where Mr,
Douthwright has so efficiently looked after Wright in-
terests for the past two years from Richmond Street pre-
mises. In their new store is heing caried a full line of
Wright pianos and players and Columbia grafonolas and
records,

Asked by the Journal as to the probability of their
opening a branch in Toronto, Grinnell Bros, of De-
troit, stated that they had nothing to offer for publica-
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tion at this time, The precent visit to this city of a
couple of representatives of the

to some the possibility of

firm probably suggested
their opening auother Cang
dian hranch

Mr. Frank Stanley, the
nan,

well-known Toronto piane
who has been absent from his warerooms for sey
eral months owing 1o illness
for action

suys e is again ready
Prior to his return to his desk, Mr. Stanley
Spent a very pleasant holiday in Vieginia, *|
ter than ever and more optimistic than ever,” said Mr
Stanley to The Journal, “and ready for material expan
sion in the sale of Stanley pianos and players.””

The tuners of Rochester, N.Y have formed an asso
clation, the purposes being **the promotion of greater
efficiency among piano tuners of Rochester and the towns
nearhy ; greater protection for the public against un
skilled and fake tuners: and the ereation of a better fol
ing of co-operation among all city piano tuners without
any attempt to decrease the Frank B
Kyle ry. No

has pro

feel bet

competition,”’
is president and Louis W Sahey, seer
tuner is to be admitted to membership until he
ven his competency,

The Music Supply Co., Toronto,
Columbia lines, are announcing
compaign of Columbia lines,
hoost business all through the coming summer This
firm have also notified their dealers of a shipment of
Grafonolas due about the middle of May and which they
will distribute as equitably
orders are received,

distributors of
to their dealers o poster
which they prediet will

as possible, according as
The Music Supply Co. have neg
leeted no effort to get goods for their dealers and are
urging the latter to specialize on records stronger than
ever, They are also urging dealers to go over their pro
bable needs now and get the order in, and hy 8o doing
help to prevent disappointments later in the year,

Strathroy Man Enlists,

The employees of the Wright Piano o, Ltd.,
Strathroy, Ont., tendered a banquet and presentation to
one of their number, My Hughie Dewar, who has re-
cently enlisted in the Middlesex Battalion, being the
seventh man from the Wright factory.
“Hughie,”” who has Jjust reached man's estate, com
menced work in the sounding board department and
had developed into one of the company’s hest men,

Hughie’s resignation had been aceepted and he was
somewhat surprised to receive a summons from the ecom-
pany to attend to some unfinished work. The foreman
directed him to the department, whither he went, muech
disturbed that he should have neglected anything. To
his surprise the department had heen transformed into a
hanquet hall and all his former fellow employees seated
at the table. A part of the programme was the presen-
tation of a wrist wateh and address,

of

Nine years ago

New Talking Machine Paper.

'he Phonograph’’ is the newest arrival among the
trade papers of the United States music industries, This,
the publishers announce, is the “only weekly talking
machine newspaper issued in the interests of manufac-
turers, distributors and dealers throughout the indus-
try.”” Tt is published by The Phonograph Publications
Co., of 99 Water Street, New York. Curtis A. Wessel] is
editor, and Edward H. Davis business manager,
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Music of Foreign Lands for Player Piano Owners

Representative music of Russia, Belgium, Portugal
France, Italy Spauin, Hawaii, Sweden, Poland, and other b
vountries in - Metrostyle-Themodist  88-note rolls  has s ‘
heen listed by the Universal Music Co. in a new folder
JUst assued, entitled ** Music of Foreign Lands.”"  This i
list should be very useful to dealers in giving service to e
the player owners in theis district.  The numbers in Xy : : 4
e River Shany ow 2
chuded are as follows e Bit Of Heaven Waltz 2
I Isle Modie 1.0
Belgium oy 1.00
MOB2 Belgion National Air. Lo Brabancons $ .05 M g
Oanada s the Daughter of Mothir Mueh
Cunadian Nat i and Patriotic Song Medle or Muchroe 7
J il Fore r L1 2 2 A o Bit of Heaven Ballud 1.00
2 Italy
Boysx Come Hon 0 ; . 6
] P Franscription ]
s of ‘the Aliies 2 19 '
England GOBT4 O Sole Mio 8
2452 Funiculi-Funicul o
Funieuli Funiculs 1.0
Maureh ! 1.0
Transeription 1.2
tion
gland 1
1
Poland
Song Medley Danee) 50
Allex. (Played by Avndi o5
France Medley 1.00
9t I'wo Grenadier LA
BOBR2 La Marseilluise Portugal
OGI6 La Marseilluise (Transcription ugnese: Hymn
Hawai o
(For Duning Russia
" '
Medley h Volg i
Hawaiiun Step Mediey

Hawaii

Hello SER—
H
Three, Four (Ukalels

it Waikiki

traight) '

“ | “Superior” Piano Plates

NOW READY
British, Colonial and Allied Countries :
THE ‘

MUSIC TRADE] | surerior FOUNDRY CO, |
DIRECTORY CLEVELAND, OHIO, USA.

)
B et
Twenty - eighth Published by Mu- - o

o 191 6 buic "Fraae R L.J. MUTTY C0. cyé%. Boston, Mass.

ful publication.

MADE BY

(
We manufacture fine calender coated silks and nainsooks
for Pouches and Pneumatics, and special fabrics for Bellows f
20s " of every description, t
British Section only, by post, 2/0 net, Every kind of RUBBER TUBING 15 represented in our ¢
Complets, wi lonial Forei Sons, line including extra large sizes covered with HEAVY FRIC..
S, - W Y post B/e, roen Sections, by TIONED TWILL, which is designed particularly to prevent §
splitting over connections t
The British Section contains: SAMPLES and PRICES furnished on request. fi
LONDON MANUFACTURERS. h
“TiOLESALE HOUSES AND]MPORTERS gDUUﬂDDUDUDGDDUHUUUDDDUDDUUDDDDDHDDDDDDDDS n
PROVINCIAL MANUFACTURERS. g Jll"llﬂ BI'ECkWI)ld‘ & Company g n
LONDON DEALERS, PROVINCIAL DEALERS, o Masuisctarers of o
a » o
T Sl o g Piano Backs, Boards, Bridges, Bars, Traplevers § st
e G plete Work b 5 aidition ) 8 and Mouldings B 0
INDIA!UIL";’I\([‘) ;éi%é?&gﬁﬁ%ﬁ'i&EAva{%\Kws 5 Sole Agents for Rudolf Giesle Wire in Canada and United B |
- 3 . tates
PORTUGAL AND RUSSIA, § J. Breckworot, Pres W. A, Breckwoinr, Sec-Treas,
Musical Opin Musio Trade Review, Factory and Office Saw Mills 4]
3 Bhee Lang, Musio Trade Roview G Dolgeville, N.Y.  Fulton Chaip e Tupper Lake 5 ;
a Q
o o

DDDUDDDDDDDDDDDBGDDDEDDDDDDUDDDDDDDDDDDD




CANADIAN MuUSsIC

Scotland

Honnis
Bonnie
Camphell
Comin’ Thre
2 Comin' T
Comin’ thy
Highland Medley

2 Hivhlund  Rehottis
My Laddi

hro
hr

Heminisor i
Bongs H 0
Spain
2114 Cordoby,  Op, '
32115 Beguidilinn. O
Pi

Carman H. Thornton
I Carman 11
his birthday, coming on the

Fhornton had been living in 'l
17th of Mareh
bably have suggested to him the appropriateness of en

"oronto.
would pro

listing with the lIrish Fusiliors,  is home being at
Woodstock, Ont., he naturally Joined the 168th Oxford

Rifles for
of the J

Overseas Serviee, as stated in the

He is the only son of My

last
Thorn
ger of the Karn-Morrvis Piano & Organ

isste
urnal

general ma

Carman H. Thornton

Co. Ltd,, and is barely vighteen years of age. He stands
five feet ten inches high, has taken an active interest in
the Y.ML.C.AL, and in such sports as I foothall,
tennis, ete. He was also President of the Collegiate In
stitute Boys™ Allied Club. 1 passed his entrance to
the High School at twelve years, Junior Matrieulation at
fifteen and Senior Matrieulation at sixteen. He would
have taken his first year's University standing this sum
mer, and it was his purpose to commence the study of
medicine this fall.

Mr. Thornton joined the Signal Corps and is at pre
sent taking up the course in London. The Commanding
Officer has recommended him for a course in the Offic ors’
Training School.

Arthur B. Windsor,

Arthur B. Windsor, of Listowel, Ont., son of Mr. A.

E. Windsor, mechanical superintendent of the Karn-
Morris factories at Woodstock and Listowel, and who

TRADES JOURNAL

S0T2 Key que Rabio Potpourri, ¥ 1.00
84454 Serenata de la Fantasis Morises
11 Jotn-Aragonesn
S92 Folie Gitane, Op, 60, N
SAU32 Tarant de Concert, Op. B0
6 Go Intermenze %
Sweden
1518 Swedish Medley. No, 1 (Natie )
82 Swedish Medley, N 1o
WO452 Nwedish Wedding Mareh '
822838 Swedish National Air, with Variations |
S 1189 Bjornehorgarnas Marseh 7
Wales.
1574 Men of Hurlock
Hebrew
SU8N Hebrew Songs.  Seloction No, |
2406 Hebrew Son Selections No
UA4 Kol Nidre
1866 Kol Nidrei. Op. 17

ano Manufacturers’ Sons Volunteer for Overseas Service.

had commenced to learn prano building under bis father

has switched to a military career, for the duranee of the
present war at t

Arthur Windsor,

this month

who is just nineteen yvears of nge
IS a voung gant of six feet two and weigh
g two hundred and thirty pounds

After matriculating at the Listowel High School he
decided upon the piano and after
some months in the factory seeured his parents’ consent

trade for a career

Arthur B, Windsor
to tuke
he took
Sehool

up a wmilitary life.  During the winter months
a Lieutenant’s course at the 1

ondon Training
Not having secur

ed his commission immediately
he applied for a place on the Mechanical Transport See
tion and expects to go overseas this month

Altogether about sixty-five men have enlisted from
the Karn-Morris factories, so that with conditions of
trading the management feel that they are bearing their
share of the brunt of the conflict,

They maintain an English branch at London, to
which they are no longer able to ship goods, owing to
the British embargo, though still under heavy expense

About a year prior to the war they decided to close
their German branch at Hamburg and were liquidating
as rapidly as possible. There were stil] several thousand
dollars to collect through this former hranch w hen war
broke ont, and ended any further collections.
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OUR SPRING PARCEL OF
The House of Success

SONGS. SELECTED SAMPLES

SOMETIMES. SONGS—

Leslie Cooke an Percy Elliot, Forget-me-not Eyeo ....ooovvnsnn Guy Jones
RADIANCE IN YOUR EYES. One Voice Alone tereevn € B Yearsley
I Novell Your Love for Me . TP Francis Burr
VO S : Come to My Garden +:+++. Ronald Wakley
PIANOFORTE I'm Dreaming of an Irish Face
and Orchestral. A. Kingston-Stewart
One Thought . ., coevo.. . Ronald Wakley
LE CGEUR D’AMOUR. The Old Chismny Coraer ot (ot e Yearsley
Pizzi. DANCES—
PLEASANT MEMORIES, New Moon (Intermezza) .. ... . Montague Ewing
(Selection of Godin's Compositions). Felix Godin. f'fl’:(u'.dlllly Grill 1‘;““1” : : .:: (;m;.
% e Early Bir. ox Trot rman Kennedy
TWO SUCCESSES BY AUTHOR AND Lace and Lavender (Intermeszo) .. Guy Jo,
COMPOSER OF *'TILL THE BOYS. g)he r..em;)n'l. hnluw(one step) .M. Craske Day
lance of Delight ( Itz)......Gramina Brine
LADDIE IN KHAKI, Paddy's Outing (Irish Two-step) . P C. Holudor
By Ivor Novello. TO THE TRADE:—These 14 copies will be mailed
FAREWELL, MY SOLDIER BOY. post free for $2.00,

By Dawson Ross and Lena Guilbert Ford. We commend our offer with the utmost confi-

dence, believing that dealers will find a ready
PUBHSTJES?JAPIR}CT&AIBE“'I.'ER.&;““ each. market for each of these numbers,
IDEAL TERMS TO DEALERS ’ 23694
through our First Copy Parcel Subscriptions.

2
RATHBONE
ASCHERBERG PLACE

HOPWOOD & CREW, LTD. E WEST&>CQ OXFORD ST.W
16 MORTIMER STREET, LONDON, ENG. T Vp——
Canadian Agent, LEO FEIST, 134 W, 44th St., New York J LONDON, ENGLAND

S

Beare & Son

Violin Experts, Manufacturers and Importers
of Musical Merchandise

117 King St. W, . Toronto

E have had a very big demand for
Mandolins, Banjos, Guitars, Uka-
leles, etc. The Flat Mandolin is in

great demand, and we have a big variety
of these.

STOCK
The Berners Edition

(All British Manufacture)
Prices 1/- to 2/- ete,
SELECTED NUMBERS

PIANO—
Bach—Little Preludes.
Bach—15 Two Part Inventions.
Brahms—Waltzes, op. 39
Chopin—Waltzes.
Chopin—Nocturnes.
Grieg—Lyrical Pieces, op. 12. Bk, I.
Heller—Studies, op. 45, 46 and 47,
Le Couppey—L'Alphabet, op. 17, etc.

VIOLIN—

Kayser—Progressive Studies, op. 20. (3 books).
Mazas—Violin Studies, op. 36. (3 books),
Kummer—43 Violin Studies,

Spohr—45 Violin Exercises, etc.

VIOLONCELLO—

Squire—Four Violoncello Albums.
Whitehouse—One-half Minute Studies, etc,

We shall be glad to submit samples and
prices.

The enormous increase in our violin case
department in 1915 assures us we are giv-
ing the best value. We have just received
some half dozen new designs in these.

_
Write for complete list.

JOSEPH WILLIAMS LIMITED

32 Great Portland Street
LONDON, W., ENGLAND

We are up to the min-
ute in all musical lines.
Quick despatch service our specialty.
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Who Pays the Increase?

AI.IH‘I‘\HY some denlers have arranged to put into

effect a higher seale of sheet musie retail prices.  As
cited in the last issue of the Journal several publishers
have found it absolutely to raise
the past five years or more though gradually advancing
cost in production, music is one of the very
modities in which prices remained practically stationary
Now there is nothing for it but an inerease all around,
and there seems no question bhut that the buying publie
should pay the differ

Dealers cannot afford to puy more and sell for the
same.  In many quarters the former retail prices were
too low. An English piano mun stated to the Journal
that he was very much surprised to learn that in Can-
ada, where the price of alimost everything was higher
than the same article in England, with the exception of
sheet music, and that conld he purchased cheaper in
Canada. Tt is wrong to underestimate the indirect ad-
vantage of sheet music in the general musie store, hut at
the same time its direct advantage must not he lost
sight of.  Sheet music is retailed or should he prim-
arily to yield a reasonable profit.  As one man who had a
price-cutting competitor put it, “T make it quite plain
in a straightforward way to my clientele that T am sell-
ing musie, following the method of a business man deal-
ing with husiness-like people.  1f my competitor wants
to give it away, that is his concern, but his action can-
not force my hand to follow suit I a presentation cam-
paign.  Everyone knows nowadays | must have my
margin; and would you helieve it sinee 1 took this firm
stand on retail prices my turnover and profits have
advanced almost 507 "

In thinking of higher prices for musie, dealers should
remember that the same conditions render necessary an
advance in the cost of music hooks. In speaking with a
representative of one house the Journal was told that
inks formerly costing 50 to 75 conts per pound now run
from $1.50 to 25, and certain shados are hecoming
very scarce.  Paper, lnhor, transportation, and almost
everything entering into the cost of production is affeet-
ing present trade quotations seriously

Another wholesale party informed the Journal that
manuseript paper which formerly cost 7 eents per pound
is now 15 cents, and the supply is becoming limited,

Elaborate Colored Covers May Go.

ORD comes from the United States that in conse-

quence of the inereased price of engravings and
colored inks the elahorate front covers will be much less
used.  Many covers contain a really artistic design, re-
presenting costly drawings and engravings used in two,
three or four colors, While such » dainty appearance is
appreciated in many quarters it is not deemed necessary
to the success of a song or piano numh A foreed re-
trenchment in this direetion represents a change, but

HOCENKITY prices. In

few com

many in the trad nsider it only a minor point and
not vital to the merchundising of sheet music

Changes in Prices of Stringed Instruments,
HE following despateh from New York itemizes cer
tain upwsy
It says:**The 1

d changes in stringed instrument prices
ard of Directors of the Guild of Stringed
Musical Makers, working in harmony with the Union of
Musie Industrials, have decided to merease the price of
small goods, the inereases amounting to from 10 per cent
to 30 per cent

“The Guild is urging dealers in musiceal instruments
all over the country to carey out these advance pri
Violoneellos show the largest merease, an advance of
per cent. being made on these instruments formerly
priced up to $476, a 20 per cent, inerease heing made on
those selling from %476 to $714, those
amount heing inereased 10 per cent
price up to $180,

-
30

worth over thm
Violins former

are increased 25 per cent.; hetween
$180 and $2 20 per cent., and over that amount 10
per cent.  Double hasses, formerly worth up to $952, are
increased 25 per cent., and hetween $952 and $1,428, 20
per cent., and 10 per cent. over that. Zithers, forme
priced up to $238, advance 2
and $476, 20 p nt., and 10 per cent. above that price,
Guitars up to $238, 25 per cent.; hetween that price and
$357, 20 per cent., and over % . 10 per cent. The in
creased cost of raw materials and fittings is given as
the reason for the advance in prices announced ahove,”’

Stories of Fred Weatherly.
The Famous Lyric Writer.

F]‘}\\' names are better known in Canada as authors of
the words of our much sung songs than that of Fred,
Weatherly. Tt may be news to some to know that this
song-writer is hy profession a barrister. He is a little
under medinm height and is singled out for his hreezy

way, genial smile and keen sense of humor,

Many of his songs were written first as short poems
for magazines, “Nancy Lee' was written whilst wait-
ing for a pupil, a Siamese Prince, who was half-an-hour
late. Mr. George A. Wade, a writer in the British
Press, recounts a number of interesting incidents which
Mr. Weatherly told him at various times. These are
some of them:

“The late ‘Stephen Adams’ who was, as most folk
now know, Mr. Michael Mayhrick, afterwards Mayor of
Ryde, Isle of Wight, when he had made a furore by his
singing of ‘Nancy Lee’ on the concert platforms,
naturally wished me to write him other songs of a sea-
faring character which would ‘feteh’ the musical publie,
It was thus that I write ‘They all love Jack,” which
must surely have run any other sea-song very close in
popular esteem, for it went all round the world, and
was received with enthusiasm in all English-speaking
lands. ‘The Midshipmite® did not quite have its source
in this fashion. As a matter of fact 1 was at the sea-

per cent., hetween
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['%House of Chappell —

* s " ///
The Dealers Follow up Song /

“LADDIE IN
KHAKI”

(The Girl WhoWaits at Home)

BY
Dealers now

IVOR being asked for

NOVELLO  / i

The Composer of / Tim

Tl the Boys V4 / Rooney’s

el /  at the Fightin'"”
4 /" “We'll Look After

(Keep the Home
""ws‘l‘l:nnm /
//
/ You"
/ By Paul A. Rubens

“Knitting "

“The Land of the Long Ago”
By Lilian Ray

Special Trade Offer will be quoted on above publications upon application.

CHAPPELL & CO., Ltd. LONDON

NEW YORK
347 Yonge Street, Toronto MELBOURNE
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coast one day when | saw a warship bringing home the

body of a famous naval man who had died abroad. This

gave me the notion of a sea-fight. 1 suppose, and some
how the idea of *The Midshipmite’ eame into my brain
to be put into words a little later,"’

“How came you to write ‘The Holy City " I asked

Mr. Weatherly one day, ““and other
like ‘The Star of Bethlehem ?
“There was at the time a great
which could he suitably
Sunday evenings,’’

semi-sacred pieces,
opening or songs
sung from concert platforms on
“The public were
Just being taught to appreciate Sunday evening concerts

was the reply

of that kind, and I was aske

to write which
would do for the purpose, for ‘Stephen Adams’ to sing
I wrote several sougs in that way, but the
mentioned ecaught people’s fancy at once, and
never since lost their popularity.

““As you know, I was for many years a close friend
of the late J. L. Molloy, whose name is so familiar in
connection with many songs w ritten by me, for he wrote
such beautiful tunes to them And often I would meet
Molloy, either at his honse up the Thames or in London,
and we would diseuss future collaboration together, It
was seldom we got an Inspiration at the same time when
m company, but this did happen with regard to a song
which afterwards hecame a great favorite with thon
sands of people, especially the old folk
and Joan." We were sitting together
and we heard the loud voices of his ne xt-door neighbors
quarreling angrily Molloy smiled, so did 1 Then one
of us remarked how much better It was for old people to
live amicably together, and Molloy suggested that he
should sit down there and then at the piano and com-
. and that, while he did this,
words for it!

verses
two  just
have

I mean ‘Darby
n Molloy’s room,

pose a tun I should write

down the In a few minutes 1 read ont,

much to his delight, the three now well-known Verses
which we together ealled ‘Darby and Joan.’

I insinuated to My Weatherly that 1 suppose he
got ideas, inspirations, suggestions from all sorts of
things, and at all sorts of times, often unexpeetedly

“That’s 80,"" he answered, **( sionally when 'm
mm Court words come to me, and | Jot them down
harriedly, to be elaborated or improved later on, Some

times they come whilst I'm in the streets,
what | see there

fellow

suggested hy
I recall that it was ow ing to hearing a
sing a love-song full of what I considered to I
absolutely silly sentiment and very cheap sugary words,
I couldn’t write a ballad which
he equally full of love touches, yet
trashy sentiment

that 1 resolved to see if
should from
The result was a set of verses that
Sir Paolo Tosti, set
I am pleased to know that, even of all
songs,
and suceessful.”

I also mentioned how 1 had been introduced to the
well-known ““H. Trotére,” whose “In Old Madrid’* had
80 taken the publie fancy not long before “* Excellent
Trotére!” “He the
music for my words about ‘The Deathless Army,’ you
know. There was to be a notable meeting—a banquet,
if T remember rightly, it was—for the survivors of the
Crimean War, somewhere about the beginning of this
century.  And I wrote ‘The Deathless Army’

free
the great composer, to music; and
Tosti’s glorious
has not heen the

Seauty’s Eyes® least popular

musician, he replied composed

specially

to be sung at that gathering, whilst Trotére composed
the splendid tune for it.
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Comparisons.

HE man who does not wlvertise simply because his
grandfather did not should wear knee breeches and
a wig
The man who does not advertise because it costs
money should quit paying salary for the Sale reason
The man who does not advertise hecause he doesn’t
know how to write an adye risement should quit eating

because he can’t cook

The man who does not advertise because somebody

said it did not pay, should not heli ve the world is round

because the ancients said it was flat

A Record Run.

For a Canadian song to have

reached the 100,000
mark in sales is a record which tonches the pride of the
trade as a whole, With all our individual strivings for
success there is a common interest that rejoices with any

singular case of attainment that shows the possibilities

of the Canadian market, that tones one up for future
efforts and gives one the strong convietion that the
Mr. XK. MaeNutt, of Moncton, N B 1o composer of
We'll Never Let the O1d Flag ¥l
days ahead of the sheet music trade ar bright and

promising.  The Journal editors in their
grumbles and kicks, puffs and hopes
galore about conditions in the business ;

to hrass tacks,

rounds hear
pro’s and con’s
but to get down
conditions compared with
years or even three years
There is

further improvement,

those of five
ago show up very favorably hy
contrast lprovement there is to he
perhaps gr; but certain

It is only a short time sinee 1} appeared on the
market a patriotic song, *“We'll Never Let the Old Flag
Fall.> 1t without a flourish of trumpets, It
caught on. Al Canada sung it, whilstled it and played
it. To-day the publishers state the sales have reached
the 100,000 figure, w hich, so far as the Journal knows,
is the highest on record. The Journal believes this is
& matter not cnly to congratulate the Anglo-Canadian

lual,

came
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The House that puts “The Goods”’
in Small Goods.

You concentrate all your buying and get peifect
satisfaction by dealing with this old-established house.
Instead of several orders you need only have one. [t
means less expense, less correspondence, less trouble
every way. On the other hand, it means a greater
margin and better service,

We are Canada’s only manufacturers of Band Instru-
ments. We have been shipping to the British War
Office for some time our Military pattern Bass and
Snare Drums at the rate of 100 per week. This is the
only contract of the kind ever placed by the British
Government in Canada.

Whaley-Royce & Co. “Made-in-Canada" Band Instru-
ments are in every way superior to imported instru-
ments. Our factory is working night and day, on
Bugles, Trumpets, Reed and Brass Instruments, and

o Military Patters, Bb Copper
'

nteed pertec

k on hand, but they will not last long,

$6.50

. ! You can got everything in musie, and musical in
the reason for our working night and day is that we struments from this house: Tmperial Tnstr ts
are pmducing THE GOOD: & and Musical Merchandise, Sheet Music, and e

steady selling books: *‘TImperial” Edition of 50
oo hooks, Elementa Classies,"* ‘‘Famous
Whaley, Royce @ C
a ey’ oyce o" Ltd' UFirst Pleces in Easy Koys'; lp
Contractors to the British and Canadian Governments. ‘Mammoth Instrumental Folio,'" Empire Song Folio,
120 Scotch Songs, ‘‘Read’s Easy Tutor,” **Ghureh,

Toronto and Winnipeg and Home Sacred Songs,'" *‘Bellak Methods, " .

Complete Stocks and Prompt Service for Western Dealers at Our Winnipeg Branch.

The SECRET o

of our Empire's greatness is the loyalty of Standard songs

its men on land and sea Every Dealer Should Stock
The Greatest Sailor Song is P! Vent A-Rouming (new) ................ Brahe
= e Gre; ate ‘ « Crichton
“The Lads in Navy Blue " Good Luck . - Barnes

ittle Girl in B

By Harry Dacre Spring Flowers

and his LATEST Optimistic Ditty goes Thus Two Eyes of Grey

oFil Belgium's Wrongs are Righted ...
“ All The Clouds Will Roll Away " | Rinivay oo -

. Heroes and Gentlemen S
REFRAIN. Tempo di marcia, - Come, Sing to Me ... ' ¥ e Jack Thompson
- —

The Call to Arms . ... .+ Jack Thompso
="y ompson
RN } You, Just You . Jack Thompson
: L — : SC-rry E" Sbie : axwell
- boys, We shall say, boys, " Hip, | omewhere a V, s Calling . . .. Tate

When allthe clouds have rolled a-way, boys, We shal say, boys,  Hip,hoo- Some Day Your Voice Will Answer vvs Virgo
Little Red House on the Hill oo LA Youshe

T et Blackbird's Song ......, Cyril Scott

= o ie Time's Roses ..., . " : R Barry

— ! Know of Two Bright Eyes «++ Clutsam

Y boml I v - ty.bo.dy will lend a hand T SRS iisiisirnnn Dell'Acqua

- ey ST RTINS e Sullivan
We'll Never Let the Old Fiag Fall { i00¢h thousand).
AN == e — By Order of the King (18th thousand).
P INET — > i _H I'll Not Forget Your Soldier Boy.

- —a e e There's a Fight Going on, are You in it?
help his na- tive land, Al the clouds will roll a - way.

Sing this twice and forget it—if you can! Anglo.Canadlan Music Co.
Price 2s. net. Sample Dozen (Novelty Rate) for $2 Limited
der.

Cash With Order. 144 Victoria St. - - Toronto |
We are the publishers of “ Your eyes havetold me s0” and “The magic

of your voice,” and all songs by E. Carr Hardy. Sowia Asia & ?IEEA::]:“&“;M '
'win Ashdown, Ltd, n s, Leonard & Co.,
NIGHTINGALE & CO. Elkin & Co., J. H. Larway and other Hewser

101a MORTIMER STREET . - LONDON, w
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Music Co. upon as heing the publishers of the song, hut
that it is a favorahle comment upon the trade and the
market in this country as a whole

A Glance Through the Chappell Music.

The new list of Chappell & Co.'s publications for this
month, which will he the Jast novelty list for the season
is as follows: *“Love's Valley,” D), F and G (Dorothy
Forster) ; **Rose of the Morning,” and Ab (Haydn
Wood); “Blue Bells,” Eb, ¥ and G (Montague F
Phillips) ; * Dame Durden.”” Bh, ' and D (Liza Leh
mann ) ; **Love’s Reason,” Bh, DI and Eb (Edalah Con
nor-Glover “Golden Eyes,” Eb and | (Myrta
amble Evensong,” 'Cello and piano arrangement
(Ensthope Martin) : “The Mill 0* Dreams,” Song eyel
(Erie Coutes) ; ** Where my Caravan has Rested,”” Part
song, T. T, B. B. (Hermann Lohr

Messrs, Chappell & (o, report that their latest songs
and ballads being asked for at the present time show
widespread sales of the following numbers: ““1 Dyeam of
a Garden of Sunshine’ and ““It is not Beeause your
Heart,”” hoth hy Hermann Lohr; “Thank God for a Gar
den” (Del Riego) ; “Little Rose Among the Roses’
(Coningshy Clarke) ; ] Wonder if Love is a Dream*
and “Mifawny " (Dorothy Forster) ; “Heigh-Ho! The
Sunshine” and “ Wake Up!™  (Montague Phillips
““The House of Memories' (Florence Aylward) : “*Land
of the Long  Ago’* hoth solo and duet (Lilian Ray) ; and
tWo part songs “Till the Boys Come Home' and * A
Little Love, a Little Kiss,

Prominent among the popular orchestrations are
“Sphinx  Valge" (Francis Popy); ““The Walty We
Love" (Veesey ) ; ““Syhil,** Seleetion (Jacobi) ; “Love
May be a Myste ~The Waltz Song— (Jacohi) ; “‘Sun.
henms Entr-acte (Ivy  St. Helier) ; “Evensong’’
Waltz (Easthope "Martin) ; “Laddie in Khaki® (Ivor
Novello) ; *“Tim Rooney’s at the Fightin' "*'—One Step
~(Norah Flynn), and “Love Moon"—Fox-trot-— Ivan
Caryll),

New Music from Boosey & Co.

The Journal is in receipt of a parcel of new issues
from Boosey & (%o, It contains eight songs and a valse,
The latter also published for orchestral use, The indi-
vidual numbers which are well worth the dealers’ atten
tion are as follows: Break O"Day—Wilfrid Sanderson :
Do You Remember 2- Haydn Wood ; Evening is Come

H. Ernest Nichol; 1 will Lift up Mine Eyes (sacred)
—Vernon Eville; Love’s Greeting—Gerald Grayling ;
My Love from O'er the Sea—Alfred J, Silver; My Song
—(. Linn Seiler; Springtide—Harold Jenner: Felicia
(valse)—Vernon Eville,

West & Co. Publications.

Four new numbers areannounced by Messrs, Wost
& Co., London, England, whose trade announcement on
another page lists some of their good selling publications,
The four new ones are: Forget-me-not Eyes (song)—
Guy Jones; Your Love for Me (song)—Francis Burr;
The Piceadilly Grill (valse)—de Groot; The Early Bird
(two-step and Fox-trot)—Norman Kennedy.,
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More Good Ones.

Ivor Novello, the celebrated romposer of **Keep the
Home Fires Burning, " is agam to the fore with a splen
did new song entitled ** T Home Bells are Ringing, "
Which seems destined to become  immense Iy popular
The Anglo-Canadian Musie (‘o are handling this song
for Canada as also two very fine new saered songs from
the catalogue of Enoch & Sons, viz, “Humility ™ hy
Douglas Grant and ** Look up From the Darkness,' by
Adelina de Lara

Daisy MeGeoch, composer of the widely used **Two

of Grey,” is out with another charming song,
pring Flowers and Summer Roses,”” which is worthy
of the attention of music de

lers and the general publie

J. M. Larway, London, is featuring some splendid
new instrumental numbers with beautitully illustrated
i ages: ““Silver Cloud "’ (Ketelbey) ; **Crimson Sun
(Meale) ; **Where's the Sergeant”” (Baldock and
“In u Monastery Garden' (Ketelbey), which is also
arranged for the pipe organ. These numbers should he
stocked by every up-to-date dealer

Two Canadian publications already off to a good
start are “On to Vietory™ (W, Carey Foster), ar
ranged by Jules Brazil, and **There's a Corner of the
Flag for You to Hold" (lyries by Gordon Dagger).
music by Jules Brazil Both numbers express a good
Canadian sentiment and the musie is catehy vet easily ac
quired.  Present indications are that “On to Vietory’
and “There’s a Corner of the Flag for You to Hold"
will figure largely in future sheet music sales,  Anglo
Canadian Music Co. are handling all the above-mentioned
pied

'8,

NEW MUSIC e,z

AMways Ready Patriotic Song.  Words and music by ¥
lair, Bond Head, Ont

Sunset Echoes, Reverie Transcription. By ¥, W, Van
Bunrise Echoes.'"  Hevetie Transeription. By p, W

51T, CCannda Stand Ry Words by Marion Templeton. Ay
ranged by John W, Gr Marion Templeton, Toronte, Ont
518, Ave Marin.''  Music by E, Willinmson

1 Yublin Fusileers.'"  Mareh, By Edwin 1. Pl

1 Words by Jack Seott. Music by Jules
Brazil Ont

2 v Vietory Song.  Words and music by W, Carey
Foster.  Areanged by Jules Brazil, Anglod anadinn Music Publishers
Aswaciation, Limited, London, Eng. und Torents

H520. “When the Banta
Burton's Bantam Battalion
Lieut, N, ¥, 5, K

Roosters Crow Regimental Song of
Liewt. 8. K. Bennett.  Music by

Allan, Toronte, Ont
ng. Words and music by

et

Our Soldier Boys Patriotic §
Wilson, Windsor, Ont

What are You Going to Do Words

Arranged by Jules Brazil: John H, Jones

B " & Hoping.'" Words by Mary I,

musie by John
ton, Ont
Music by

Muriel L. McMurrich, Toronto, Ont
31549. *“You'll Always be the Same Sweet Haby Song.  Words
ond music by A, 8, r Brown
He50. S1'm Looking for a Girl like Mother.'* Song.  Words by
Gus Kahn.  Music by Egbert Van Alstyne
Yur & 8 Words by William 1. Dawson, Music
I Want You Georgia Rong. Words by Stanley Murphy
hert Guml
I've Joined the Squireel Family.' Song.  Words ana
Helen Trix
54 “England  Shall Never pall March Song.  Words and
Edna A, Armstrong, Owen Sound, Ont
A1561. “‘Alice of Wonderland Waltz Song.  Words and musie
by K h Melnnis, Toront

sronto, (
annda'y Champion Regimental Band
usicianship of the Band of the 85th O

A\ critienl study
Ha LEF
win Highlanders. An exsny in the appre

M.A, P

alion,

martinl and

i ation n
music. h.D. " Souvenir Edition

Logan

81568, “T'll be »

dinn Patriotic Song, W

pany, Limited, Winnip,
3 L. ““The B

Way from Home

"' A new Cana
s ond music by Howard Miller Stovel (
wn

ers Allied."*

March of the
A Yenn 1 E. Selwyn

by
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Fmpir ~ Monk Mu
My Tan Monk
n Dagger. Music by Jule Established 1852 Call Telephone M. 55
Words . . “
: Whaie Musnclan S Demands
o . - Satisfied in every way at our store
That Team-Work Picture, We have a most complete stock of
On page 59 of the April issue of Canadian Musie s‘lmng. \\'\»;;d...‘u‘ulklh:u\.{n:v‘nm{rnu.
- : : also a full stock of She: usic.
Prades Journal was illustrated the « flicacy of team-work Don't torget, too, our expert repairing.
a8 opposed to pulling apart.  Two calves were shown

I various stages of evolution from pulling apart to pull CHAS. LAVALLEE

ing together, and the success of o operation was well de Agent for—Besson & Co.. of London, Eng
monstrated hy the young bulls. To Armour & Co,, of Jp'm“‘\"‘.«',‘n‘.‘.:‘Isl".".,,: Ef r;'nf]‘l’(i:‘;;dt'i‘l’:‘ln

35 St. Lambert Hill - Montreal

Chicago. eredit should have heen given, as the illustra
tion is their copyright and through their courtesy the
Journal was enabled to use it

The dealer who carries Columbia product knows
that he has one grade of quality all the time; also

he has the comforting knowledge that the range of e
prices gives him something to match up with every J
variety of pocket that is brought into his store. Note &5
( Weite for ** Music Money,*" a book **full of meat** for those Columbia Graphoph Company
dealers interested in quick and frequent turnover of capital. ) 365 Sorauren Ave., Toronto

Messts. BOSWORTH & CO. P Tt i e
LAURENCE STURDY
atteau This is a mol&melndm\u and pianistic work by a young, newly discovered

ritish composer. A splendid Cinema piece.

Tempo di Gavotte. (Moderato.)

Picture st et

mf tempo rubato

Piano Solo. Violin and Piano.  Orchestra %3

il Intermezzo. FRANCIS BYFORD
| Z 1 a A most striking characteristic piece by this young and popular British
C L) composer. Most suitable for the Cinemas, etc.

mp

TO THE TRADE.—We shall be grateful if in all cases of Dealers receiving answers from Collectors that works of ours are
R.P. or *Out of Stock" they would kindly send us these answers to be verified.

BOSWORTH & CO., 8 Heddon Street, Regent Street, LONDON, W., ENGLAND
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VANCOUVER LETTER.

PRIL has proved to be a more than usually wet and

cold month in British Columbia, hut despite this
faet the trade
fulling off.  The improvement reported last wmonth holds
steady, and prospects are such as to « neourage more than
one firm to contemplate the remods Hing of their entire
III'I"IIINI'N.

i the music world has shown no signs of

Nales during the past month seem to have heen in
favor of the
ally

piano and small goods departments gener

Alterations on an extensive seale are about 1o be con
meneed at the home of the Kent Piano Co. 1id
and decorative designs have hoen approved hy Mre, D, 1
Kent, These plans eall for the entire remodelling of th
intevior of the three storey building oceupied by the
ion of the whole stor

Plans

firm ax well as a complete alte
front,

Mr. Kent is having th plano department moved from
the ground to the first fle
been found to provide for o number of individual piano
rooms,

The phonograph departinent, which up to the present
has oceupied the mezzanine floor, is heing moved to the
ground floor, where, hesides five cord rooms,  three
special sales rooms are heing vprn\i-lml The very latest
method for soundproofing these and the piano rooms is
heing used in the construcetion ; while leaded plate glass
has heen introduced into the designs for the partitions,
which will have a very handsome effect,  The floors
throughout are to be finished in Eastern hard maple.

Temporary premises for the period of alterations have
Feen seeured at 711-715 Dunsmuir Street, which Mr,
Kent exp the firm will oceupy for about six woeeks
These stores will only accommodate a portion of their
large stock, so only what is necessary for the contractors’
convenience will he removed,

In consequence of thes impending alterations the
firm has Leen extensively advertising an alteration re-
moval sale, from which Mr. Kent reports better results
8o far than they had anticipated. He also reports that
husines generally throughout April has heen of a very
satisfactory character; that the firm are opening up a
new line in their wholesale Edison Di nond Dise de
partment, and, that in this department business promises
to considerably exceed that of 1915, though not likely
to be a record year,

Mr. Switzer, manager for Fleteher Bros., reports that
April business has proved equal to their expectations,
with no sign of the improvement falling off. 1Ile is able
to state that their piano sales have heen at least a third
hetter than in March,

We are glad to state that Mr. Switzer,
in the hospital undergoing an operation,
recovered.

Mr. Montelius, of the Montelius Piano House, 887
Granville St., reports that business during April has
shown considerably hetter results than during the earlier
part of the year. e states that the Haines Brothers
and the New-Seale Williams are proving very popular

In the branch establishment on Hastings St. husiness
has maintained the improvement in small goods and
brass instruments, though April shows a slight falling
off in the Vietrola sales,

. where accommodation has

who has heen
is now fully

Mr

nmises i

Montelius holds an option on the
Nt
storey huilding of fifty foot Frontag:

over

business pro
which three
e intends taking
the whole building, re-fitting 1h entire
and having an addition made of o siall opera hous

Mr. George Seward and Mr. Johnson are among ot hier
members of My
at the front

Colonel Warden, wounded and
has been instramental in rnising the 102nd regiment was
also a member

The
siderably more inquirics for the

oceuples on Granville s a

pPremises

Moutelins® staft that are now serving

who was returned

manager of the Ajello Piano Co, ports con
past month and every
prospect that business will maintain its present level

Mr. Evans, of the firm of Dyke, Evans & Callaghan,
of 526 Hastings S, W, reports that sales generally have
heen better during the month of April. Vietor talking
wachines showing an tprovement particularly, while
the demand for pianos continnes steadily
l“"'l‘l'

to he slightly

A fair trade is being done in hrass goods owing to the
number of vegimental bands, and My Evans states that
i the small goods department the general tone
ness is hetter than it has heen of late

Mr. Bowes, of the Bowes Music House, Ltd., of
Hastings St. K.,
one department showing any decided improvement or the
PeVEerSe
From Me, Wi, Thomson s establishment, at 614 Roh
son, we learn that April has heen the hest month that
the business has experienced for some

ol husi

10
reports business to have heon steady, no

e

Piano Department Manager.

Mr. B. A, Trosteail, several years advertising
manager for the R. 8. Williams & Sons ( ‘0., L, Toronto,
has been appointed manager of the firm’s piano depart
ment. Mre, Trestrail will continue the duties of director of
publicity for the firm, but the details of the advertising
department will be looked after by Mr, H. D, Kresge,
a versatile and experienced advertising man who comes
direct to the R, 8. Williams & Sons Co., Ltd., from the
Crowell Publishing Co., of New York

Another addition 1o th company s stafl in My
trail’s department is Mr. Walfer L.
of Hartford, Conn..
litzer business

for

"‘I'V'\
Raymond, formerly
who will have charge of the Wur

Making the Window Work.

On page 54 are shown a conple of striking windows,
The one is from a sevies of flaral decorations at the To
ronto salesrooms of Gourlay, Winter & Leeming Tad..
which appeared simultanconsly with the
of the Sohmer Grand ageney
Mr. D. Frank Swmith, manager of the firm's London
branch, and was made up from his own design

The window is made up to represent a fern hank com-
posed of stones

announcement
The other was used hy

and ferns, the stones being arranged in
plaster paris with electric lights glowing among them,
On the top of the hank is a Puritan style Gourlay
piano, finished in San Domingo mahogany and gracefully
draped with white satin ribbon, on which is embroidered

in purple silk the words, ““Easter Greetings, "
A chipmunk is seen midway up the hank,

apparently
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quite determined 1o veach the top, which the designer
has thoughtfully termed, **The Summit of Kxeell ne
while a beautiful dove is seen gliding toward it from
ahove

Two sign eards of atteactive design in purple and
gold ealling attention 1o the new headguarters of 1
Columbia Grafonola Ageney suspended by white vih

hon, hang on each side of th prano, and underneath eael

one of these is o Columbia Gratonola finished in mahog
any with nickel trimmings

Above the piano hangs o wing shaped emblem finished

in gold, the oval of which hears the monogram of the
firm, and the wings. the words Quality "™ and ** Effiei
eney, ™t

Easter lilios are tastefully arranged on the floor and
among these are several Columbia records of Easter
musie tied with white and purple vibbon. while several
hage palms form an appropriate backgronnd for th

display

The window presented an ideal picture for the Easter

season and was o eredit to its designer. Me, D, Frank
Smith

One of the most seasonable windows at the Toronto
silesrooms was i cnmping seen Aetual sods and water
a mimature tepee and a chavacterization of an ardent

diseiple of Tsank Walton competled attention. A phone

graph was conspicuously displayed and no word was
necessary 1o cimphasize

i

the necessity of th phonograph

to complet of T

handle Columbia and Edison lines

Joy living ont-of-doors firm

An Edison Concert
Hall

Bantam’s Battalion.”

\ coneert
ol the

in Massey Foronto, in the interests

wWas ob an unusual nature
Four

well-known artists contributed 1 progrannm
Singing i onnision: with their own voices, Tl Edison
Diamond Dise was furnished In the R. S Willinns &

Sons., Co, Ltd., mid the faultloss sy nehronizing of the
living voices with the reproduced

voices was a delight
ful surprise to the audiene

Many

a demonstration of the ad

persons had never
hefore witnessed so offio five

vanees made i

voiee reproduction o

as the Edison
people say, **re-creation,

The artists furnishing th prog

amme, and who came
from New York for this special purpose, were Aliee \

“or
let. Vernon Avehibald, Glen Ellison and Frod v

an Epps

TRADES JOURNAL

New Player Music by the Otto Higel Co.

SOLO-ARTIST RECORDS
' the M apl Shore (D I +
TR Wi | Told Mo (M
134 Dear Ol Girl (Back and M S
114 Dream Ki %) '
ol I 1 Y That's O 1 Gill 1 Fried
land), S
M 1 M " e
Sl I \ | g
174 Suri Walt K \ I
124 N N ‘ N
Vhen 1 | ), (NI
l 1 ' { 8
SOLODANT MUSIC ROLLS
1268 bonrd ‘ town (Brook One Sty ®
1 the | \ | 0
M Lan t '
1 ] s
1 do () One 8 ducing
Melod
1267 s ¥y The Su
I hiliy Walte S
nen Lo Ellicott ! S
120654 » 1 1 Melodi
1200 Pauneing  the OW Fash 1w

STAR MUSIC ROLLS 26c. each Retail
Manh Mareh

Mather Deur S
‘ Ring. (Wenrieh), One Ring
X Home (Ciodt One ey
N I ' und 1l
X fivat
\ irl I Honalul (W Fux ot
n Atter (Pether). (e Reep
2 O gtk
f ng You (M One St
Here and There in the Trade.
Owen sueeceds No AL Secord, vosigned, in the

" cment of the piano department of the Wanamaker
New York stor

At the annual meeting of the New York Piano Manu
facturers’ the Murray 10T Hotel all the
were reelected. J0 AL Coffin is president and
\Ifved Belining

Association at
officers
Seeretary

Pianos and ladies™ hats are an unusual combination of
but hoth featured
Madame J. A

merehandise lines wer i a recent
NEWSpaper announcement by
Notre Dame Street, Quebe

Announcement is made of the purchase by Columbia

Cloutier, 234

Graphophone Co. of a fourstorey factory at Bride
port. Conn., surronnded by several acres of  ground
Formal possession is to date from June 1

The National Association of Music Roll Manufac

turers was organized at the

Hotel Woodstoek

cleeted as follows

New York
on May 3. Officers wer President
F. 1L B. Byrene, of the Ameriean Piano Co.: Viee presi

dent, Herbert Simpson, of the Autopiano ('o.; Secretary

Note ¥

( Whrite for **Music Money, "’ a book ** full of meat " for those
dealers interested in quick and frequent turnover of capital. )

Good product, sold to the dealer and by the dealer,
strictly on its merits, co-operation always—that’s

business, Columbia style.

Columbia Graphoph C

365 Sorauren Ave., Toronto

Pany




Frederick Sundern oF Bennett & White, Ine. and
Freasurer, Paul J Stroup, of th Universal Music Co
Fhe next general ting is to at Hotel Astor on
June 20
Mr, Michael Keane, of Boosey & Co, New X
ently spen Voduys at the fiem's Toronto braneh
nd at the same time met many of s trade friends in
the ity
L Montagnes & Co, that our corres
mdent was wising ed coneerning theiy pening a

Montreal branch,  While Hoping that in the future sucl

move will Le possible they stat that they have no such

Pl i wind at the present ting

A\t the amnual meeting of th Conneetient Piano
calers” Association at Hartford, on April 27, the by
W8 were amended to make talking machine dealers
igible for membership, M, B Leiehter, of New Haven
18 clected president and Rudolph Steinert, New Haven
Cretary

The Music Trades Review of London, England, an
nounces that orders have bheen mads by the Board of
Prade, under the Trading with the Enemy At redquiy

the winding up of Carl Lindstrom Ltd., of London

nd Fonotipia, Ltd., of London manufacturers of talk

ng machines and records

ad Mr. Em (

A\ despateh from Camden, N.J SaVS, according 1o
the annual report of President Johmson, of the Vietor
Talking Machine Co.. the undivided profits of that con

cern for the year ending December 31, 1915 amonnted to
$14.605,483, an increase of $LT104D over the undi
vided profits for the previous year.  The capitalization

of the concern is approximately 35.000,000
CA searcity of help is our only worry.” said M
D. M. Best, Toronto manufacturer of piano hammers and

strings Trade is very good and we have ample sup
plies of wire and felt.””  When the Jonrnal man ealled at
Mr. Best's office recently he was pernsing with mueh
satisfaction the bill of lading of a shipment of English
musie wire

Mr. Chas. Ruse, of the Gerhard Heintzman 144
Wholesale department, has returned from a tour of the
Maritime Provinees, Mr, Ruse reports castern trade in
a healthy condition with a gradual and certain improve.

CANADIAN MUSIC TRADES JOURNAL

ment,  The Eastern Provinees scem o be less subject 1o
the vagaries of commerce and hene the trade is mor
regular

Edison dealers are heing supplied with a dainty two
olor folder for mailing to their prospects™ and to

supplement magazine and newspaper advertising.  This
folder shows two prominent Edison artists, Julia Hein
vich and Jacques Uplus singi

moconjunction with the
Edison Diamond Dise to show that the living voice is in

distinguishable form the re ereation

Phe anmual convention of the National Association of
Falking Machine Jobhers is to b held at the Hotel Tray
more, Atlantic City, July 10 to 13

Mr. J. W. Woodham manager Foster-Armstrong (o

Ltd., has returned from a s

essful trip to the West
Mr. Woodham reports considerable activity in the west
ern trade and was wel] pleased with the orders hooked
for Hains Bros.’ lines

Mr., E. (. Sevthes, viee president and general man
ager Novdheimer Piano & Music (o Ltd., has returned
to headgnarters at Toronto from a combined husiness and
pleasure teip in New York and other cities, General

asiness is quite satisfactopy apart from the serious in
erease anocost of materials and growmg  scarecity of
labor.™ vemarked Mp Seythes

Montagnes & « Toranto, in their private off

WANTED
Aggressive Piano Saleman, to work the two best Cities
in Canada, at the head of the Lakes, on a commission basis.
Other salesmen on the job since 1908 have made splendid aver.
age. Must have record as a business getter. Heintzman & Co,,
Ltd, P.0. Box 47, Fort William,

STRING MAKER WANTED
A reliable man wanted for string making, Steady work in
bright, airy factory. Apply by letter or in person to D M.
Best & Co, 455 King 8t. W., Toronto,

SALESMAN WANTED,

Piano and Player Salesman Wanted for high-grade line.
Good opportunity for the man who can deliver the goods. Ad-
vertiser wants a man who will work and will pay him well.
Box 2216, Canadian Music Trades Journal, 56-58 Agnes Street,

Toronto,
WANTED SECOND-HAND ORGANS,

Western Dealer would like to buy car-load or part car-load
of second-hand Organs in repaired or unrepaired condition
Send list of instruments, style and price for each. Worn-out
instruments not wanted. Reply Western Dealer, care Canadian
Music Trades Journal, 56-58 Agnes Street, Toronto,

pi
&
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IN THE REPAIR DEPARTMENT

Repairing a Veneer Blister.

“ Su\ll{ vears ago I watehed a man attempt to repair

a veneer blister on a piano top,”" said a well
known expert when  infervic wed by an Ameriean
trade paper. “The wan took a knife and cut into the
blister close to one side, and. raising the knife, hroke
the vene
had e

This was the first time |

FNto many pieces.

Crseen a man repaiving a blister, and 1 watehed
his every move with great attention, and, 1 wight also
add, with considerable curiosity

“After breaking the veneer open, he worked glue
into the opening with a small pieve of vencer.  This done,
he placed the picees of veneer hack as hest he could and
hegan to rub them down with a hammer, pressing down
pretty hard and allowing the edge to dig unmercifully
into the wood. 1 was astounded at his method of opera
tion, and in order to see what he would say, 1 remarked :
“T suppose repairing a veneer blister may he taken as
a concrete illusteation of the saving that a thing ‘must
get worse hefore it gots better.” The man looked at me
in a blank sort of way. and I knew he did not compre
hend the significance of the remark.  Sinee then 1 have
seen other men attempt to repair blisters in about the
same erude way : and the great tronhl is that the thing
usually gets worse without getting hetter,

“The proper way to repair a hlister,
large, is to cut it open in the ¢entre from end to end
with a sharp, thin-bladed knife, With a picee of thin
veneer work the glue back under the
possible.  When this is done any strplus glue should he
removed by drawing the hand along 1he
working from the onter cdge to 1 opening in the eentr
Care should then he taken to see that the edges of the
veneer come together properly, because the ghie will have
swelled the vencer and the edge

if it is not too

veneer as far as

riised veneer,

*linble to overlap;
and this overlapping will vesulf in more or less checking
when the veneer is drying out

“When the surplus glue has heen removed and the
edges have heen properly placed, lay four or five shoots
of paper over the place, and on this lay o Block of wood
that has heen nicely warmed, 1t is now ready for the
pressure. 1 have seen men attempt to repair blisters hy
moistening the veneer and placing a hot iron on top. or
rubbing with hot iron, the idea being that the moisture
and the hot iron will soften the glue, and, hy pressing
the veneer down, will give it another hold.  But that
method does not make a permanent joh and is nothing
better than a makeshift for the time heing

“If a thing be veally had with blisters, the hetter way
would be to remove the veneer and veneer it over again,
heeause there is a danger of the defeets spreading, even
after the goods are finished. ™

Noisy Actions Remedied.
By F. W. Kringel in the Tuners’ Magazine.
Oceasionally one finds a piano with an action seem-
ingly worn out, judging by the wooden thud heard as the
key is released. Naturally one thinks of loose centres,
I have found this noisy action condition in fairly new
pianos where loose centres conld not he possible from
use.  In upright pianos where the key recovers withont
the action there is always more or less breaking of the

contact between the key and the aetion and the volume
of the thud is dependent upon the thickness of the cloth
at the end of the extension. With the keys balanced
down in front and apparently maintaining a contact
with the action, one would not look there for the cause
of a dull thump, especially when the cloth is fairly
heavy By raising the action until the kevs have
dropped about one quarter of an inch, then lifting the
key and dropping it, a very pronounced thump will he
heard. A piece of bushing cloth or felt placed hetween
capstan serew and the extension will stop the noi I
have overcome this trouble effectively by glueing a suit
able thickness of eloth or felt over the end of the action
extension. A strip is eut wide enongh to cover the end,
and about one-quarter of un ineh of the wood on both
sides. A picce of wood a few inches in length and
squared to the width of the extension will insure even
width of the material. A fine line is then drawn on the
front of the extension for guidance in applying the glue
Liquid glue answers the purpose  splendidly Apply
glue to one section and begin at the first to place the
cloth, then the next seetion the same treatment, efe
After the eloth is placed on this side the action is turned
over and the process repeated, heginning at the same
end. In one and one-half to 1wo and one-halt hours the
Job can be done, provided one

has the equipment ready
In short actions where the cloth is on the hottom of the
whippen the eloth is free at the point of contact with
the key, should it not he correct also not to glue the #loth
on the end of extension, hut rather on the sides?

other sonrce of noise is the vebound of the key at
balance vail pin,  The bushing, from wear,
for the guide pin, letting the key rebound slightly, and
if the punching is thin, comes down hard. By hending
the pin towards the front so a8 1o come in contact with
i portion of the cloth unused hefore, the
minimized. In this conneetion it is advisable to test the
keys for play around the halanee rail pin. If it exists
the keys should he removed and moistened in the hole
with a hammer shank dressed down to suit and dipped in
water.  The keys must not he replaced unti) thoroughly
dry.

An
the

18 too loose

noise will he

To Make Hammer Felts Moth Proof.

The subject of moths being at all times an Important
one, permit me to submit the following treatment which
I have suce fully used for a number of years, writes R
. Muse in The Tuners’ Magazine

So efficacious is this remedy that | offer a reward to
any of my eustomers who can show me evidence of moths
in the piano within one year
ment,

Dissolve 1 oz of corrosive
pint) of denatured aleohol,

After stripping the piano to expose felts, hlow out
all corruption (can You suggest hetter word ?) then Spray
all felt, using a hottle spray.

One ounce of this preparation is quite sufficient for
the piano,

The corrosive sublimate, easily soluble in aleohol, is
carried hy that vehicle into the depths of the folt. The
aleohol soon volatilizes, leaving the deadly mereury a

from beginning of treat

sublimate in 16 oz (full

I —
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permanent poison.  One vietue in this treatiment is that
there is no oh

ionable powder 1o blow out when the

Prano must he cleaned of hairpins, guw, chalk, needles,
coins, ete. 10 which the kevhed is heir

Some years ago | used another remedy whose chief
When a

lady told we that 1 reminded her of a hen house, 1

virtue seemed to he its vile allopathic smell

switehed to the dope 1 use at prosent

Solid Tuning
By Willard Learn in The Tuners' Magazine.

Solid tunine is more to he acauired  than  tanght
However, there are » fow principles in meehanies to he
considered. First—in tunine the string  mnst he
voved the whole length from the agraffe to the hiteh
The veason for this is fo equalize the tension on all parts
of the strine. AN the time when tuning, heat the note
well for the veason that the vibeation b Ips to move the
strine on the bridle,  Of conrse, the ffe part will
vatovally take o of itself. When the st ng is at the
reanived piteh, release the tension on the hammer,
settle hack on hammer bt he sure not to turn down, this
Wil take all the torsion ont of fhe pin. After settling
hack. if the note remains corveet, them von will have
CSolid Tuning™ so far ax von are concerned,  How
ever if the note is aceidentally degwn above, then let the
string down again and draw hack to the piteh.  Always
leave the pin on the up-turn instead of the down-turn
with all the torsion removed from the pin. Then always
tuen with the wrist museles hoeguse #omore stoady deaw
may be had from the weist. than any part of the arm
Let the strings down auite suddenly, but deaw them up
gradually.  That insures loss torsion in pin. One does
not need to heat the note excessively, hut keep heating
the note all the time while tuning, 1If the prossure of
string is greater on the part from the hiteh and over the
bridge. then it will have the tendency to erawl hack up.
That is the veason why when lowering the piteh of a
piano. it will erawl hack on aceonnt of the excess pres
sure from the hiteh, through the heavings on the hridge
I consider solid tuning renlly the most important part
of the profession

Possibility of Piano and Talking Machine Parts
Formerly Nickel-plated Being Plated
with Cobalt.

One of the tish trade papers thus refers 1o “com
munication ntly published, pointing ot the pos
sibility of superseding nickel-plating by plating with
cobalt, which, it says, is far move economiea) and effee-
tive. Tt appears that Canada, among the many metals
in which she is rieh, is exceptionally so with regard to
cobalt, and with the ol tof finding a new use for this
metal the Canadian Government, some time hack, under-
took to have od out a series of investigations and
experiments to that end.

“The first possible new fiold of usefulness for cobalt
to be explored was that of eleetro plating. the idea heing
to determine by exact analysis whether the latter metal
could satisfactorily repla

* nickel for ordinary commer-
cial purposes. The commer il tests made promise of ex-
traordinary suee which should have an interest for
manufacturers, especially of talking machines and aeces.

D ———
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sories.  Cobalt has definitely been ascertained as an al
together superior plating metal to nickel Using a plat-
ing solution consisting of cobalt sulphare (312 grms, ),
common salt (19.6 grams. ). horie acid (nearly to satura
ton), and water up to 1,000 co it was found that
splendid white, hard, and perfect deposits of cobalt were
obtained with extremely high current densities,

“Thin embossed stampings of hrass were placed in
this bath for only one minute, then given to a bhuffer
who did not know the bath existed, and who was aceus
tomed to buffing 1V5-hour nickel deposits on these same
stampings.  The wan buffed the cobalt plates upon a
10-in. cotton huff wheel revolving at 3,000 rpan. The
finish was perfeet, with no edges exposed.  Bach stamp-
ing was formed as a spiral after finishing without sign
of stripping or other defeet, which is A severe test, Girey
on castings with raised designs upon the surface were
plated one minate in the cobalt bath, then burnished
with 400 Ihs, of Ls-in, steel balls for a quarter of an hour
without the slightest injury to the deposit, as  was
proved by a 36-hour immersion in 15 oz. of water acidu
lated with 1 oz of sulphurie acid,

“To the practical depositor these experiments may
prove invaluable, and it is to bhe seen how far British
manufacturers will avail themselves of so important a
discovery. It should he pointed out, also, that the ahove
results were obtained in a stil) bath, without recourse to
the agitating appliances so largely employed in  late
Years for inereasing current deensity and, consequently,
speed of deposit, o most important factor in the cost of
production, ™

Fatent Piano Back Device.

Patent Number 1,167 436 has been granted at Wash-
mgton to Otto Sehwemberger of Cincinnati for a means
for detaching and supporting the hack of a piano, and
velates to pianos and particularly to means employed for
separating and detaching the front portion from the
back portion thereof, said hack portion consisting of the
hack proper, the sounding bhoard, the string frame and
strings thereto attached

The ohject of the invention 15 10 obtain easy and
ready access to the inper parts of a piano for the fol-
lowing purposes : First, to wmake repairs  thereon,
therehy saving a ve great deal over the usual cost
thereol'; second, to attach thereto automatic musie rolls
and means for operating the sume; third, to make such
immediate repairs and adjustment of strings or other
PArts as a piano player might he able to do; fourth, to
tune the piano in the regular and usual manner and
make sueh repairs as o piano tuner is able to make ;
fifth, to facilitate the handling of 4 piano in moving the
same and lessen the danger of injury thereto in the moy
ing process,

The Piano Will Remain.

“The  talking-machine and  the player-piano  will
never drive the artistic piano—which, in my estima-
tion, is the grand—ont of business, " is the opinion ex
pressed by Mr. J. Frank Coneve . who has been active
in the piano business for nearly si years. “‘On the
contrary, they will assist in bringing about » higher
state of perfection in the artistic piano hy educating the
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ent mass of the people 1n sk and thus hringing
about a desire on their part for a higher form of wusi
which will find its expression in the artistic prano

As 1o the future of the piano from an artisti
standpoint and Tron a ommercial standpoint, 1 helieve
that time will hring some great changes.  There has not
heen much assomplished in the development of plano
actions sinee the days of Erard and the seience of acous
ties, upon which the sounding-hoard is hased, has not
advanced mueh sinee the davs of Helmholtz, Th devel
opment of the artistic prne practically stopped with the
Centennial  Exposition Philadelphia i 1876, and

until people ar edueat
should he built for the car not the eye, there will not

up to the faet that a plano

b mueh advancement made.  There is chanee for a hig
peform in improving the tone gquality of pianos, as well
as the action, and 1 helieve these will he hrought about
in time. Perfection in panoe construction has hy no
means heen attained and 1 helieve that the fatur holds
greeat possihilities for advaneement in artisti piano

construetion.”’

“The First Seven Years the Worst."

Thus cheerfully writes Pre. W. K. Sparks formerly
in the action regulating room of the Martin-Orme Piano
(o, of Ottawa, to his friend Brnest Vernon, who is an
the same departent

Pre. Sparks was taken prisoner at the second hatth
of Yproes, just a year ago when the Canadians held the
line. He had enlisted at the outhrenk of the war and
went oversens with the Second Battalion, First ( B F

He is now located in the prison camp at Lichton

Pre. W, K. Spark

horst. Soltan, Hanover, and seems to he exeellent
henlth and spirvits. His letter follows
1 La
Lichtonhorst
Soltan, Hanover
March 25, 1916

Dear Ernie—How is the world using you! I e

gor, Bareack 1

coived the parcels the hoys sent thank them all very
much for e

We hear the centre Wock was hurned down

I have a lot to say but if I want this eard to reacl
you, 1 had hetter whisper.

Are you still living at Martin-Orme Company Tnn?
It is a fine place all right

Well, they say the first seven years i§ the worst

Yours sincerely,
wilf
Mr. Cromwell Donaldson accountant for the Mar
tin-Orme Company, also has a brother, Corp. D. L. Don

I ——TTTT

TRADES JOURNAL

aldson, who is a prisonct
while Mr. W. I, ¢ Devlin,

of the same firm, has a brotl

lin, oversens in the Royal Flyir

Repossessions Show Sale:
Repossessions, of which ther
many  sinee  the plans and  theor
universe  were 8o uneeremoniously
onthreak of war are a sun test of o
ability.  Sales turned inowith considerabid
copted by the house without misgiving have

thing but ereditable by subseguent events.

constant urging of greater volume it 18 not 10

dered at that the salesman sieenmbs to the tempti

to knowingly oversell a customer and load him with
burden of debt that leaves no margn for aceidents
doetor’s hills, short hours or loss ol cmployment

One salesmanager attributed at least eighty per eent
of his repossessions o overselling the customet the
d by the

aptimistic report of the salesman whose ability had never

knowledge of which at the time Was sthmerg

heen guestioned

The real salesman who can justly take satisfaction i
the husiness he turns in is the on who van get the pric
the honse demands and terms that will make almost o

cortainty that there will he no repossession

“Music” on Mahogany.

Mahogany is without doubt the most valuable timber
tree in the American tropies and meets every regqur
ment for furniture and cabinet making

1t may he safely stated that on an average there are
not more than two larg mahogany trees 1o the acis
This peeuliarity of the seattered growth of the mer
hantable trees and the present unsatistactory and ex
pensive means of transportation ar of great disad
vantage to mahogany loggers

Mahogany has a wide range of growth as any other
important species with which it associates The tre

s may be seen

produees abundant seeds, and young tre
everywhere in the open forest, which seems to msure the
future supply of this timber, 1t is a fine, straight tree
with a trunk that is eylindrieal and comparatively frec
from hranches, except at the top It ix not uneommon to
find considerable areas in which the majority of the
mature mahogany trees attain heights of from 80 to 160
feet. with good stems from phree to six feet in diameter
and from 50 to 70 feet to the first branch, Taking an

average, however, a mahogany tree inoa good condition

and one representing a fair average matured specimen of
its kind, would run from 80 to o0 feet in height and from
three to five feet in diameter at the base. Under such

conditions trees of this size might be expected to he sound

and convertible into good marketable timber. The large
trees often have a log content of from 3,000 to 10,000
foot. When a tree has attained a diameter of two feet
it is considered fit for the axe, but sometimes frees only
vighteen inches in diameter are felled

Mahogany is famed for its indestructible qualities
It is not attacked by teredo or white ants. The weight
of the wood when freshly cut 18 a little over seventy-five
pounds per cubic foot. whieh is reduced to about forty
five or fifty pounds when thoroughly seasoned




la in Canada.
nal Mr. Howard M
Mfg. Co., Lad

satistaction a

Frederick

onola was con

rable
dll known dealers in the

number of
music
Arionola agency Orders ar
satisfactorily than supplies have
" said My

ambitious

Ve are now in good shape

e are making some quite

fall business,

and three of the Avionola line have heen

the addition of a grill the

front for sound

pening. The samples are an appreciable im

ent that will appeal to Arionola agents

Factory Humming.
\t Whaley, Royee & (o.’s headquarters things con

tinue to hum. The factory is operating to full capacity

turning out Iagles, drnms, trampets, and brass band in
firm’s daily

struments.  Through the

paper advertising
the Canadian public are fast learning that hand instrn
ments are produced in this country and sales are multi

plying accordingly. Their retail de

publishing anc

partments are also making a good showing

Director of Goderich Organ Co. Enlists.

Licutenant Walter Laidlaw
Saunders, the

third son o

\lexander  Saunders

dent of the Goderich Organ
Co.. Limited, of Goderich
Ont., was horn at Goderich
Ont April 29th, 1889, T¢
was edueated at the Central

School, and Collegiate Insti

tute, Goderich, and the 8.8
afterwards  taking
the engineering
staff of the Grand Trunk Pa
'R His
was huilding the Lake
Evie and Northern Ry
Galt to Port Dover.  Answer
ing the Empire’s eall, he en
listed with the 133rd Batta
lion at Waterford, County of
Norfolk, taking rank as Lien
tenant.  He is a good student
and an ardent fully
realizing the importance of
the struggle in which the Em
pire is engaged.  Lientenant
Saunders is to he married on
the 17th May to Miss Angic
Haines daughter of
R. D. Gibson, Principal of the
Publie School at Waterford
L the engagement heing an
nounced. e is a sharcholder and director in the Gode
rich Organ Co., Limited, although owing to his profes
sional duties, he has not taken an active part in the
Mr. Alex. Saunders has two
sons with him in the business, W. Frank and Charles K

Torento.
positions on
cifie, and ( last

work

from

soldier

(iibson,

Lieut, W, L. Saunders,
Director Goderich Organ Co
Goderich, Ont

affairs of the company
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Music Roll Demonstration Plan.

An American
Necord

N. A
the

contemporary deseribes how My
the  piano  department  of
in N¢ York

After much study and observation extend

manager ol
Wanamaker sto
roll problem

John Il ¢ musi

solved t

ing over a cousiderable time, a plan was decided upon

The music roll department adjoins the piano and player
salesrooms and though very

inviting, was overlooked by

many visitors,
On an elevated platform adjacent to the musie roll

department were placed a player piano and an eleetric

player,  To customers were mailed invitations to hear
free of charge, rolls by the various manufacturers. At
regular intervals each day an accomplished lady musi
clan gave an informal demonstration on each instru
ment.  Results have shown that many

persons hearing

a roll played will visit the department and make a pur
chase.
Uncle Walt Mason Says:
When | was selling hooks and eyes, 1 never failed
to advertis My stock was small, my Joint obseur
hut - my announcements proved a lure. and people

came from distant shores, and passed hy all the other
stores, they gladly the man

hoomed his hooks and eyes. My ads were small

came to patronize who
but
they gripped you, and they held their grip,

was no weary waste of words.

tull of zip;
there

at passing hirds

no language thrown
I wrote them daily in my store; they

were my most important chore

Each day 1 gave folks
something new, to keep my little Joint in view, and aunts
and sisters, mas and dads, were always looking for my
All kinds of people, counts and cooks, came there
to buy my eyes and hooks, to see the man whose daily

ads

spiel lent savor to the evening meal

And now you see
my fine retreat

home in *‘Easy Street.”’
Thus spake to me, with balmy smile, a man who quickly
made his pils

my modern
a few short years have seen him rise from
that small joint of hooks and cyes, to clipping coupons
at his ease, a heap of honds upon his knees

Next to Reading vs Segregated Advertising.
Next-toreading

has some  advantages; also some

disadvantages
Selling
and
the

says an ad man in Advertising and

Segregated advertising has some advantages,
disadvantages.  One

result of

§OMC anthority

that the advantages of
segregated advertising outweigh any advantages next-to.
reading advertising may have

believes from

his experiments
Others apparently he
lieve the opposite to be true

I helive—and many adve rtising men agree with me
that it is six of one and a short half dozen of another
and with a slight advantage favoring segregated adver

tising. But if twenty-one arguments for advertising in
one medium or another were tabulated, I should rank
this ‘“‘next-to-reading vs. segregation item’’ number

twenty-one. It is of comparatively no importance.

The main and important factor in magazine adver
tising is—What is the app not editorial poliey-
but appeal of a publication to its readers? Is it read
with a wholesome, as well as a strong interest? There
kinds, as well as many strengths, of appeal
If 1 buy a magazine because of the hottle of perfume
sold with it—1 am interested in odors, not ideas.

are many
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Gerhard Heintzman
(Canada’s Greatest Piano)

is the “first choice" of buyers who do not
let the initial cost decide their choice.

Gerhard Heintzman pianos are above the
“price” atmosphere. They may cost a
little more, it is true, but the perfect
mechanism and finish, and the guarantee
of lasting tone quality and satisfaction is
beyond any difference in price.

The “first choice” of Canada’s best musi-
cians and thousands of discriminating
buyers command your careful considera-
tion,

The new Gerhard Heintzman metal-action
player piano is the supreme attainment in
player manufacture. It will interest you
and help you “close” your hardest player
prospects,

These facts make the Gerhard
Heintzman agency the *first
choice” of many successful
dealers.

GERHARD HEINTZMAN, Limited

75 SHERBOURNE STREET - TORONTG, CANADA




CANADIAN MUSIC TRADES JOURNAL

\OROTS

Supreme in design, materials and workmanship—
supreme in those musical attributes which stamp the
genuinely artistic instrument, the Mason & Risch Piano
has written an enduring chapter in the history of the

Canadian Music Industry.
MASON & RISCH
Pianos ana Player-Pianos

ARE INSTRUMENTS THAT YOUR CUSTOMERS
ARE PROUD TO OWN. TO SELL THEM IS TO
HAVE THE PURCHASER SET THE MARK OF
APPROVAL ON YOUR ESTABLISHMENT.

Mason & Risch Limited
230 Youge Street
Toronto




